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Abell,  C.  E..  drug  store  of 495 

Absorbent  cotton  In  the  window....    257 
Acetanilide,  antipyrin,  and  phenace- 

tine,  harmful  effects  of 312,   354 

Acetone    cantharidal    collodion,    im- 
proved        259 

the  uses  of   127 

Acids  and  carbonates  incompatible. .      88 
Aconite  and  arnica,  synonym  for. . .    344 

Aconitine    115 

Adrenalin    ointment    351 

Adulteration   of  drugs    227,   228 

of  official  and  non-offlclal  drugs.    127 

ADVERTISEMENTS : 

Chilblain   remedies    509 

Christmas 454 

Cleaning  up  sale   35 

Cold  cream    125 

tablets     36 

Hot  water  bottles 479 

Housecleaning  supplies 125 

Hypophosphites    416 

Lithia  tablets 35 

Marked  down  sale,  a 76 

Olive  oil   212,  434,  479 

Paint   125,  162 

Photographic  circular,  a 328 

Prescription    department,    ad- 
vertising  the    479 

Prescriptions   77,  289 

Rubber  goods  36 

School  supplies    428 

Soda    32.    213,  300 

Stationery  212,  893 

Tooth   brushes    76 

Unique    method,    a 212 

Wall  paper   114,   170,  393 

ADVERTISINQ  IDEAS : 

Almanac   for  farmers 77 

Anniversary  announcement  . .  77 

sale,   plans   for  an 160 

souvenir 126 

Announcing  a  new  ownership 

of  an  old  stand 213 

April  and  May  subjects 169 

Barbers'   supplies    66 

Borax    36 

Calendar  suggestions 522 

Cameras   325,  420.  523 

Candy   459 

Christmas  156,  464 

Cigars    333 

Cleansing  cream    258 

Corn   cure    164 

Dip.  sheep   393 

Drugs    801 

Drug  store  Journal,  a 77 

Farmer's     business,     securing 

the     381,  393 

Fishing  and  advertising 478 

Float  for  a  parade 35,  480 

Folder,  an   artistic 434 

Fountain  opening   156 

Fourth  of  July  float 261 

Headache  remedies 301 

Holiday  guessing  contest 516 

Holidays   454 

Houses     for    rent,    keeping    a 

list    of    258 

Illustrations    76 

the  use  of 393 

Lactone     buttermilk     at     the 

fountain   479 

Limerick  contest,  a 22 

Magazine  ads,  making  capital 

of    14 

Mailing  card,  a 301 

Mervthol  "water   73 

Opening  a  new  store 83 

announcement,  an    522 

a  soda 170,   197,  213,  258 

Openings   212,  435 

Physician's    business,    getting 

the   282 

Post  card  guessing  contest...  26 

cards   506 

Prescription  business 208 

increasing  the  12 

Repetition,  the  value  of 35 


ADVERTISING  IDE /iS-Continued. 

Root   beer    435 

Rubber  goods  301 

Sassafras   122 

School  supplies 339,  428 

Show  cards    13,  419 

Sign-boards  for  the  country..   324 

Soda    197,    211 

menu    257,   345 

opening — see  opening. 

trade,  increasing  the 112 

water 209 

Spring  tonic   165 

Stationery 156,  345 

Stock  foods   26 

Telephone  business 435 

order  business    169 

Thanksgiving   prizes    478 

Wall  paper 58,  114,  122,   l:i 

and   paint    113 

Weather   report,    utilizing   the     32 

Advertiser,  a  humorous   434 

Advertising  scrap  book 27 

Air  pencil,  a  home-made 296 

Alcoholic  percentage,  figuring  an. . . .      85 
percentages,  the  calculation  of. .   305 

Alcohol  question,  the 412 

wood,  prohibited  In  medicines  in 

Ohio   841 

Alkaline  antiseptic   886 

Alkali    solution    of   definite    specific 

gravity   395 

Allan,  James  Y.,  pharmacy  of 453 

Almond   chemistry    78 

fiavoring  for  tubes 524 

Aloes  115 

Aloesol   304 

Alpers,    Dr.    W.    C:      "Prescription 

Pricing"   106 

American  cannabis   869 

American  Chemical  Society,  proposed 

pharmaceutical  division   In 266 

American  Conference  of  Pharmaceu- 
tical Faculties   871 

American  Conference  of  Pharmaceu- 
tical Faculties,  a  group  portrait  of 

the  members  of 143 

"American       Dentists'       Syndicate" 

formed   446 

American  Druggists'  Fire  Insurance 

Co.,    the    49 

American    Druggists'   Syndicate,  an- 
nual meeting  of 489 

American    Druggists'    Syndicate,   the 

president  of    497 

"American  Institute   of  Drug  Prov- 
ing"         50 

American    Medical    Association,    the 

annual  meeting  of  267 

American     Pharmaceutical    Associa- 
tion— see  also  "A.  Ph.  A." 

Ammonia   water    341 

Amusing  dialogue,  an   891 

Ananias  club,  a  present  for  the....   141 
Anderson,  W.  C,  portrait  and  men- 
tion of    319 

Anniversary  sale,  an  160 

souvenir,  a  handsome   126 

Answers  to  bdard  of  pharmacy  ques- 
tions   25,  71,  121,  163, 

206,  252,  294,  338,  389,  427,  470,  514 

Anti-cocaine  crusades   1 

law  in  Michigan,  the  new..    280 
movement — see      "Antl-nar- 
cotlc,"     "Cocaine,"     "Nar- 
cotic," etc. 

prosecutions    50 

Antidotes  for  poisons    68 

Antimony  In  commerce 79 

Anti-narcotic  conditions  In  Canada. .   313 

law  needed,  a  national 47 

legislation    92,  179 

matters  before  the  A.  Ph.  A  368 
movement — see     "Narcotic," 
"Cocaine,"    "Anti-cocaine," 
etc. 

prosecutions    135,  444 

sales,     prescription    no     de- 
fense in    356 

Antipyretics,   the  action  of 304 

Antipyrin,  the  harmful  effects  of...   354 
Anti-rust   preparations    263 


Antiseptic  oil,  an 220 

solution    264 

alkaline   468 

Ants  and  flies  at  the  soda  fountain       262 

A.  Ph.  A.  and  the  N.  A  R.  D 868 

and  N.  A.   R.  D. — Joint  meeting 

proposed    48 

and  N.  A.  R.  D.  meetings,  the..   224 
and  N.  A.  R.  D.  meetings,  plans 

for  the   266 

and  the  liquor  question 368 

at  the  A.  M.  A.  meeting 267 

branches   90 

convention,  views  of   276 

local  branches  of   5 

meeting,  the  186 

officers,  the  new    6 

pictures  apropos  of  the  meeting 

of  the 218 

plans  for  the  meeting  of 178 

post-graduate  Instruction  by  the 

Philadelphia  branch  5 

reorganizing  the   7 

snapshots 30,  102. 

130.  361.  362,  364,  404,  405 

suggestion  by  Mr.  Hynson 135 

the  annual  meeting  of  the.. 353,  366 

the  entertainment  of  the 397 

the  next  president  of  the 273 

will  it  be  damaged  by  the  pro- 
posed pharmaceutical  division 
In  the  American  Chemical  So- 
ciety?     266 

Apple,    Franklin    M.:     "Getting    the 

Physician's  Cooperation"    ....    240 
"The  Druggist's  Mailing  List". .   379 
Apprentices  in  pharmacy — start  with 

the  right  ones!    401 

April  and  May,  things  to  push  In. . .   169 

Argyrol,  preparing  solutions  of 165 

solutions,  a  preparation  of 477 

how  to  make 428 

Arkansas,    liquor  conditions   In 268 

Arnica  and  aconite,  synonym  for. . ;   844 

Aromatic  elixir    218 

Around  the  camp-fire 17,  336 

Arsenic,  the  physiology  of 172 

Artificial  maple  syrup 476,  528 

Ascher,  Morse  S.,  pharmacy  of 234 

Aspirin  patent  upheld   398 

Assaying  alkaloldal  drugs,  report  of 

cooperative  work  on    312 

Atchison,    T.    Edward,    portrait    and 

sketch  of 49* 

Atlanta,  a  cut-rate  war  in 49 

Australia,  a  chatty  and  gloomy  let- 
ter from   297 

Australian  situation,  a  rejoinder  on 

the   474 

Avery,  Charles  H.,  portrait  of 187 

B 

Baking  powder.  Ingenious  device  for 

mixing    26 

Baldwin,    Edward    L.,    portrait    and 

sketch  of |9« 

Balm  opodeldoc ^03 

Balsam  Peru,  ointment  of 308 

Baltimore,  the  cut-rate  war  in.. 275,  446 

Bank,  the  druggist  and  the 331 

Barber,    M.  K.:     "The   Sale  of  Post 

Cards" """ 

Barber's  supplies  a  paying  side  line.     66 

Basement   pharmacies 228 

In    Detroit,    12    pic- 
tures   of 234,   235 

Bashan's  mixture 157,   298 

Baxter,  R.  H.:    "A  Victim  of  Bedbug 

Poison"     202 

Bay    rum ;-vv   ^n? 

bill     5,  50,     91 

Beal,   James  H.,   portrait  and  men- 
tion   of 96 

portrait    of 369 

Beard    dye,   black 351 

Beef,  Iron  and  wine 469 

and      the      revenue 

laws     133 

Belladonna  and  capsicum  plaster, 
mentholated,  the  prepara- 
tion  of 478 

liniment   11* 

ointment    H* 
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Bennett,     B.     L,.:       "Building    up    a 

Candy    Business" 459 

Benzene   and   allied   compounds,    the 

nomenclature   of 38 

Benzine,    deodorizingr 79 

Benzoin  cleaningr  compounds 527 

glycerin  and  rose-water 158 

Beringer,  George  M.,  and  George  M. 
Jr.:         "Comments       on        Official 

Syrups"    329 

BIddlecombe's  drug  store 235 

Bigelow,    C.     O.:      "On    Prescription 

Pricing"    107 

Bills,   freakish   and   otherwise 134 

new    pharmacy 268 

pharmaceutical    221,  310 

the  New  York  pharmacy 310 

various    pharmaceutical 179 

Birch   beer  syrup I75 

Bismuth,   glycerite  of ..'.   308 

hydroxide     304 

Blair,      Henry      C:         "Prescription 

Pricing"    109 

Blancmange    powder 174 

Blank  for  remittances,  a .' . .'   300 

Bleaching    hair 352 

tobacco     [     85 

Blue   indelible    ink ....'   352 

Blueing  liquid    528 

Boal,  Tracy  E.,  portrait  of II3',   162 

Board  examinations — are  they  exact 

tests?    475 

of    pharmacy    examinations     as 

tests. . . .    398 
some    stub- 
born facts 
regarding.      93 

questions    210 

tangle   in    Pennsylvania  140 
of   Pharmacy   in   Illinois,   group 

picture    of 187 

in  New  York  and  Gov- 
ernor   Hughes 90 

of  Pennsylvania,  a  pic- 
ture  of 145 

of  Wisconsin,  a  picture 

of   144 

sensation  in  Louisiana .    180 
situation    in   Iowa.. 181,  224 

questions    answered 25,  71 

121,  163,  206,  252,  294,338,389,' 
■D^      .        ^     ^                                 427,   470,   514 
Boards  of  pharmacy,  insterstate  as- 
sociations   of 3 

which      register     appli- 
cants on  diplomas  and 

certificates     84 

Bodemann,   Wilhelm,   a   letter  from     474 
Boles,  Dr.  J.  W.:    "An  Application  of 

Capsicum  Restores  a  Life" 285 

Book  business,   how   to   conduct  the.    428 
Booker,  L.,  portrait  and  mention  of.    318 

BOOK  REVIEWS : 

Back     in     the    Harness — Par- 

rington    39 

Desk  Book  of  Facts— Waisli .' .'   261 

Bra  Dose   Book 176 

Experimental  Pharmacology- 
Greene 34g 

Gray's  Manual  of  Botany.'.'.'.'  82 
Introduction    to    Chemical 

Analysis — Rockwood    . .  .  482 
Manual  of  Chemistry— Simon.    482 
Manual  of  Pharmacy  and  Dis- 
pensing— Stevens     482 

Manual    of    Volumetric    Anal- 
ysis— Schimp     348 

National    Standard    Dispensa- 
tory—Hare,     Caspar!     and 

Rusby    Y9 

New     and     Non-official' '  'Rem- 
edies          261 

One      Thousand      "Ways  ' '  'aiid 

Schemes    17g 

Percolation '  "     39 

Pharmaceutical     Chemistry-^ 

Stanislaus  &  Kimberly...  79 

Principles  of  Pharmacy — Arny  348 
Rudiments  of  Latin — Sturmer  79 
Spanish   Edition   of   the  U.   S. 

„  ^-    •  •  •  •  • .261 

Spatula  Soda  Water  Guide...  482 
Squire's     Companion     to     the 

British   Pharmacopoeia    ...        39 
Taber's    Pocket    Encyclopedic 
Medical    Dictionary 39 


BOOK  REWBWS-Continued. 

The  First  Lines  in  Dispensing 

— Lucas    39 

The  Modern  Formulary — Cum- 

mings    176 

The    Urine    and    the    Clinical 
Chemistry     of     the     Gastric 
Contents,    the  Common   Poi- 
sons   and    Milk — Holland...    176 
Tono-Bungay — H.    G.    Wells..    198 
Volumetric         Analysis  — Cob- 

lentz  and  Vorisek 482 

Borax,  increasing  the  sale  of 36 

Boswell,   F.   M.,   portrait  of 320 

Bottles,  small,  how  to  store  them..    523 
Brechin,  Malcolm  J.,  portrait  of....    118 

Bromides,  syrup  of  the 392 

Bronzing  radiators 75 

Brooklyn  College  of  Pharmacy  burns 

its    mortgage 180 

Brown  &  Co.,  F.  W.,  store  of 56 

Bruder,     Otto     E.     F.,     portrait     and 

mention    of 10 

Bryson  City  Drug  Co.,  pharmacy  of.    278 
Buchu,    juniper  and   potassium   ace- 
tate,   elixir    of 220 

Bulletin  compliments. ..  .34,   75,   124, 

163,  168,  211,  344,  433,  477.  520 

of  Pharmacy  in  1909 8 

Bulletin's  query  department,  the....   448 

Burning  pit,  walking  in  a 263,  351 

Burns,  an  ointment  for 346 

Burrows,  A.  B. :    "A  Home  Made  Pre- 
scription File" 67 

Business  accounting,  a  system  of...      64 
common  errors  in. . . .      20 

in  pharmacy 183 

— see      also      "Profits 
and  Earnings." 

economy  suggestion,  a   518 

Buzzell,    Arthur   L.:     "Three   Weeks 

in  a  Drug  Store" 149 

"Rejuvenation  of  K.   Salversen"  501 

C 

Cactus  garden  in  Riverside,  a 348 

Caffeine,   the  pharmacology  of 436 

Cairns,    Stanley:     "How   a  Boy   was 

Nicknamed  'Port  Wine'  " 424 

Caldwell,  Paul:    "Some  U.  S.  P.  Crit- 
icisms        115 

Calendar  suggestions,  some 522 

Calendars,  the  druggist's  own 414 

Calomel  in  tablet  form 315 

Camera  business,  developing  the. ...   523 

Cameras,  increasing  the  sale  of 420 

the  sale  of 325 

Campbell,     Theodore,     portrait     and 

mention    of 230 

Camp-fire,  around  the 336 

Cam.phor,   cream   of 469 

in  Ceylon 82 

liniment ne 

making  the  spirit  of 429 

Canada  patent  medicine  law 4 

Canadian  anti-cut-rate  plans 445 

Candy,  a  window  display  of 70 

business,  building  up  a 459 

Cannabis  indica,  the  deterioration  of  304 

Cantharidal  collodion,  acetone 259 

"Capsules    of    Science" 37,  78 

128,   172,  216,  260,  304,   347,  436,   480 

Carbolic  acid  and  suicides 4 

laws,   two 355 

— see  also  "PhenoL" 

the    reddening    of 304 

to    make    the    dispensing 

solution  of    344 

sheep     dip 131 

Carbureter  floats,  coating  corks  for.' 

352    432 
Card     writing — see     "Show     Cards,'' 
"Signs,"  etc. 

Carpenter,  H.  S.,  portrait  of 196 

Carr,  Charles  M.,  portrait  and  men- 
tion of    9 

Cartoon  by  Nolen   Turner 129 

of  Chas.  H.  Huhn 497 

of  Dr.   William  Muir  of  Brook- 
lyn        321 

of  Simon  N.  Jones 232 

of  W.  S.  Elkin,  Jr 406 

on  liquor  and  the  druggist 200 

Cascara,  bitterless 37,     85 

Cassmore,    R.    D.:     "Increasing    the 

Sale  of  Cameras" 420 

Castile   soap   cutter,  a  home-made..    428 
the  cleaning  of 433 


Castor  oil — removing  from  a  glass.    296 

"tasteless"     86 

the   serving    of 339,   391 

to   prevent   soiling   a  glass 

,,     .    with     339 

Casualty  insurance 492 

Catarrhal    ointment ..'.   438 

Caustic    balsam .'     44 

Celery,   caffeine  and   the   bromides.'.'      44 

seed,  fluidextract  of 44 

syrup  for  the  fountain 375 

Chamberlin,  C.  L.:  "Building  a  Mail- 
ing  List" 422 

Chamberlin  Drug  Co.,  pharmacy  of.   453 

Chamois,     moldy 436 

Charleston,  W.   Va.,   druggists  solve 

the  liquor  problem 401 

Chewing  gum   528 

a  formula  for 86 

machinery    86 

Chicago  druggists  and  the  distribu- 
tion of  free  serum 90 

"Chilblain  Cones,"  a  formula  for. . . .   508 

Chlorinated   lime 115 

Chocolate  coating  for  ice  cream....    175 

hot    40 

syrup,  a  superior 339 

for  the  fountain 

375,   376,  433,'>   477 

Christensen,  H.  C,  portrait  of 187 

Christmas  advertising 454 

scheme,  a 156 

guessing  contest  for   516 

hold-up,    a 202 

side-lines    417 

Chrysarobin   ointment 116 

Cider,    artificial 42 

the  preservation   of 41 

— to  keep  sweet 128 

Cigar  business,  developing  the 333 

thrown  out  by   the  Riker 

people!    225 

case  suggestion,   a 208 

Cigarette  'habit,  a  remedy  for  the...    131 

Cinnamon  flavoring  for  tubes 524 

Clarifying  wines    528 

Clark's   pharmacy 188 

Cleaning  agent  for  the  hands 440 

Castile  soap    433 

clothes,  a  paste  for 73 

a  preparation  for 396 

compounds 527 

oil    cans 220 

soap  for  garments 440 

utensils     297 

a  help  in 209 

a  scheme  for 211 

Cleansing  g'lasses  soiled  with  castor 

oil    296,   339 

Clearance  sales 35,   36,     76 

Clerk,  another  letter  from  a 342 

question  again,  the 392 

discussed    210 

by  A.  V.   Pease 250 

more  letters  on  the 430,  431 

the 518 

the  other  phase  of  the. .  . .    341 
Clerks,  a  group  picture  of  Paterson.    319 

and  proprietors    519 

a  profit-sharing  plan  for 284 

attitude     of     the     Bulletin     of 

Pharmacy  toward 314 

how  to  get  the  best  service  from 

them    146 

how  to  get  the  best  results  from  191 
how  to  get  the  best  results  from 
— an   editorial  commentary...    314 

Clerk's  ethical  education,  the 476 

Cleveland,      "Medico-Pharmaceutical 

Section"    established    in 313 

Clothes  cleaner,  a 396 

cleaning   fluids 307 

paste,    a 73 

products — see  also  "Clean- 
ing," etc. 
Clothier,  C.  Rowland,  pharmacy  of . .    188 

Coal   tar 481 

dips  for  sheep 308 

Coates,  U.  Aylmer,  portrait  and  men- 
tion   of 318 

Coca  Cola,  a  window  display  of 478 

Cocaine  law  in  Michigan,   the  new. .    280 
prosecutions — see  "Anti-cocaine," 
"Anti-narcotic,"  "Narcotic,"  etc. 

suggestion,  a  new 268 

the  sterilization  of 480 


*See  correction  on  page  477. 
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Cocoanut  oil,  whitening 44,  132 

Coffee  syrup  for  the  fountain. 376 

Cold  cream   116 

ads.,  a  pair  of 125 

filling   jars   with 123 

greaseless     437 

Mr.  Franz's  formula  for.204,   299 

peroxide    41 

— see  also  "Almond  Cream," 
"Toilet  Cream,"  "Lotion." 
etc. 

creams,   government  after 312 

cure,  advertising  a. . ; 36 

window  display  of 104 

how  to  cure  a 80 

remedies,  a  window  display  of. .    475 

Coleman,  John — a  correction 451 

portrait  and  mention  of  317 

of    100 

Collapsible  tubes,  the  filling  of.. 123,  473 
Collections,  a  blank  for  making....   300 
Colleges   and   boards  should  get  to- 
gether    270 

and  the  boards,  the 138 

Collodion,   acetone  cantharidal 259 

Colloids     128 

Cologne   toilet  water 204 

Colorado,   the  liquor  question  in....   356 
Coloring  agent  for  lead   acetate  so- 
lution,   crimson 264 

yellow     175 

agents,  a  book  on 628 

a    green 439 

electric    bulbs 88,  396 

syrup     of     white     pine     com- 
pound        123 

Colors   for   show   card   writing.  .257,  396 

harmonious    for    windows 169 

Combinations,    drug    store 441 

— see  "Drug 
Store  Com- 
binations." 

Comic  opera,  pharmacy  In 61,  124 

Commercial    pharmacy    needs    more 

attention!   617 

Section  of  the  A.  Ph.  A.. 
chairman's  address  before 

the    462,   617 

training  In  schools  of  phar- 

^  macy 3,    462,  517 

Commissions      to     doctors     on     pre- 
scriptions    92,  167,   256 

Compound    resorcinol    ointment 386 

solution    of  cresol 127,  269 

of  sodium  phosphate 269 

syrup   of  sarsaparilla 330 

Improving    the.   214 

of    squill 330 

Congress  and   the  stamp  tax 135 

Congressional     bill     regarding     the 
Federal  manufacture  of  serums..   224 

Consumption    "cure,"    Hoft's 86 

Contract   plan,    another   decision   on 

the  312 

decision  afTecting   the.,   445 
Cooban,  B.  S.:    "Getting  the  Physi- 
cian's   Business" 282 

"My  Experience  with  Pho- 
tographic   Supplies" 325 

Cooban,  B.  S.,  portrait  of 283 

Cooban's  rum  and  quinine  hair  tonic  308 

Cook  and  Peary  outdone 442 

Cooke,  Sir  Frederick  A.,  portrait  and 

mention   of 185 

Cooperative     plan     between     drug- 
gists  and   customers Ill 

Copal    varnish 176 

Corks,  coating  for  carbureter  floats 

352.  432 

Corn  cure  ad.,  a  unique ; . . . .   164 

a  successful 296 

paint    440 

Cosden,  A.  H.,  on  the  clerk  question  149 
Cottlngham  &  Co.,  P.  D.,  store  of... 

r.  »»            .>     .,                                       524,  525 

Cottonseed  oil,  emulsion  of 44 

Counter  prescribing  conviction 5 

prosecutions  for    492 

Cream  of  camphor 469 

of   roses '.  204 

soda    water 174 

Credit    business 138 

Creosol,  compound  mixture  of 127 

solution  of 171,  259 

disinfectant  for  household  sale.  209 

Creosotal  emulsion 44 

incompatibilities    of 171 

Creosote,   the  removal  of  by  strong 

soap     396 


Crimson  coloring  agent 264 

Crlpps,  Ernest  C. :    "She  Could  Stand 

It"    425 

"The  Tale  of  a  Diamond 

Ring"    461 

Crlttenton,  Chas.  M.,  death  of 489 

Croswell  &  Co.,  J.  M.,  pharmacy  of 

214,  215 

Croup  embrocation 220 

Cucumber  cream 204 

Curry,  H.   M.:     "A  Christmas  Win- 
dow Display"    604 

"There's  a  Balm  in  Gllead" 23 

Customer's  orders,  Illiterate.  .33,  34, 
75,  124,  210,  211,  255,  256,  299,  343, 

344,  391,  392,  432 

Cut  prices,   the  correction  of 226 

Cut-rate     wars     In     Baltimore     and 

Washington     446 

Cutting  corrected  in  Omaha 180 


Dandelions    on    lawns,    the    destruc- 
tion of   305 

Davis,  C.  H.,  portrait  of 142 

Decision  affecting  the  contract  plan.   446 

on  the  contract  plan 312 

Decoction  of  sarsaparilla  compound.   349 
Delaney,   Thomas   F.,   sketch   of   the 

pharmacy  of 456 

Deliquescent    chemicals,     a    stopper 

for    295 

Denatured    alcohol 181 

not    to    be    sold    for 
bathing    purposes..   267 

Dental  anesthetic   628 

Dentifrice,  a  window  display  of. ...     76 

Deodorant,    a 440 

Deodorized  tincture  of  opium... 262,  297 

Depilatories    40,  349 

Depilatory,    a 892 

Derivative  question  settled 92 

Detannatlng  wine,  a  method  of 885 

Detergent,  a  powerful 86 

Detroit  Association  of  Retail  Drug- 
gists,    the 49 

Detroit — train    travelers    may    now 

get  stop-overs  here 186 

DeWoody.  W.  L.,  portrait  of 142 

Diachylon  ointment 116 

Diamond   tests 44 

Dickinson  Drug  Co.,  store  of 56 

Dickinson,  W.  R.,  portrait  of 320 

DIekman,  George  C.,  portrait  of 143 

Digest  of  Comments  on  the  U.  S.  P.   312 
Diner,   Jacob:     "Getting   the   Physi- 
cian's Cooperation"    241 

"The  Druggist's  Mailing  List".  380 
Diner,  Jacob,  portrait  and  mention  of  141 

store   of 103 

Dip,   a  carbolic 181 

selling    a 393 

stock,  a  window  display  of 426 

Dips  for  sheep,  coal-tar 308 

Discounts,   the  value  of 85 

Disinfectant,  a  cresol 209 

and  deodorant,  a 440 

Dispensing    by   doctors   and   the   N. 

W.  D.  A 443 

dlfllculties — see     "Prescription 
DIfllcultles." 

hints,  a  few 473 

Distemper   cures 352 

Doctorate  degrees,  an  editorial  on..     52 

"Dollar  Ideas" 26,  73,  122,  164, 

208,  264,  295,  339,  390,  428,  472,  616 
Donlon  Drug  Company,  store  of....  323 
Donlon,  T.  A.,  portrait  and  sketch  of 

by  John  Helfman 322 

Dorn,   David   R.,   portrait  and  men- 
tion   of 55 

Dorrance  Drug  Co.  and  the  local  op- 
tion   movement 200 

Doses  and  the  U.  S.  P 139 

Drain-pipe  at  the  fountain,  flushing 

the   429 

Drake,  F.  N.,  portrait  of 320 

Drawer  catch,   a 209 

Driskell,    Vernon:      "Liquor   In    the 

Drug   Store" 62 

Drops    and    minims,    confusion    be- 
tween       402 

Drug  clerks*  association  in  Michi- 
gan, portraits 
of  the  oflUcers 

of   99 

In  Paterson,  N.J.  117 


Drug  clerks'  associations,  the  educa- 
tional value   of 95 

of  Columbus  want  representa- 
tion on  the  State  Board....   136 
— see  also  "Clerks." 

the   Detroit 4 

Druggist     convicted     of     practicing 

medicine    5 

Druggists    and    doctors,    oversuppiy 

of  ■^2^ 

Druggist's   calendars 414 

mailing  list,   the '.'.'.  373 

responsibility,    the 51 

Druggists'  mailing  lists 422 

Drug  store  combinations 4,  4V,  136 

— see    also    "Syndi- 

earnlngs  In  England 356 

fable    31 

incidents    *..'.'.".  39*1!  392 

Journal,    a 77 

syndicates,   two  big...!!!.'i  441 

the  management  of  a 28 

windows,  the 488 

Drug  stores,  pictures  of.  See  "Stores." 

Dry  flre  extinguishers 175  440 

Dunning,  H.  A.  B.:    "Basham's  Mix- 
ture"      jgiy 

Dunning  H.  A.  B.,  portrait  and  men- 
tion   of 275 

Dust  in  sweeping,  settling  the,*.'.'.'.*!  128 

to  lay  the 132 

to  prevent 472 

to  avoid  In  sweeping 390 

-—to  lay  In  sweeping 176,  352 

Dyeing  straw  hats 217 

E 

Easter  perfume  ad 126 

perfumes,  the  advertising  of. . .   125 

Eberle,   A.  R.,  portrait  of IJ 

Eberle,  A.  R.:    "The  Preparation  of 

Show    Cards" 376 

Eberle,  E.  Q.,  portrait  and  mention 

of   9 

Eberle,  Eugene  G.,  elected  president 

of  the  A.  Ph.  A 494 

Ebert  dedication  exercises 225 

picture  taken  at 

the  302 

the    180 

Eccles,  Dr.  R.  G.,  as  a  globe  trotter.     39 

Educational  facts 369 

matters  discussed  at  State  as- 
sociation  meetings 310 

Electric    bulbs,    coloring 88,  396 

Electrons    347 

Elixir,    aromatic 218 

of  buchu,  juniper  and  potassium 

acetate    220 

of    cinchona,    Iron    and    strych- 
nine, the  color  of I66 

of  glycerophosphates 467 

of  glycerophosphates,  N.  F 262 

of  iron,  quinine  and  strychnine.   220 

of  lactated  pepsin 352,  394 

of  terpin  hydrate 215,  386,  468 

palmetto    compound 219 

Elkin,  W.  S.,  Jr.,  biographical  sketch 

of,  by  Professor  Freeman 152 

cartoon  of 406 

discusses  the   clerk  question...   191 

portrait  of 100 

Elkln,   Mrs.  W.  S.,  portrait  of 152 

Elkln-Watson  Drug  Co.,  stores  of . . , 

153,  154 
Emanuel  movement  and  pharmacists  182 

Emulsifying  agents  discussed 269 

Emulsion  of  cottonseed  oil 44 

of    creosotal 44 

of    iodoform 472 

Emulsions    621 

England,  drug  store  earnings  In...  356 
England,  Joseph  W.,  portrait  of....  370 
Engstrom,    Ernst    O.:     "Getting   the 

Physician's    Cooperation"     244 

Enzyme,  what  is  an? 80 

Enzymes,  the  action  of 128 

Erepsin  stronger  than   pepsin 260 

Ergot — how  long  does  the  liquid  ex- 
tract retain  its  activity? 346 

its  production  and  collection  In 

Russia    28 

Essence  of   lemon 174,  218 

of  pepsin 468 

of  pepsin,  N.  F 129 

Essen,  M.  E.:    "A  Fallen  Doctor"...   426 
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Euthymol  tooth  paste,  a  window  dis- 
play of. 481 

Evans,  George  B. :    "On  Prescription 

Pricing"    110 

Examination  questions  answered. 25, 
71,    121,    163,    206,    252,    294,    338, 

389,   427 
Examinations,  are  they  exact  tests?  398 

"Exciting  Experiences" 95,  202, 

248,  285,   286,  287,  424 
— see  also  "My  Most 
Exciting      Experi- 
ence." 

Expectorant,    Stoke's 386 

Extract  of  belladonna  leaves 115 

of   malt 115 

of  nectar 174 

Extracts    of    the    Pharmacopoeia 115 

Eye  waters   307 

P 

Face  lotion,  a 130 

— see  also  "Lotions." 

powder,   liquid    204 

Fading  ink,  a 132 

Farmer's  business,  getting  the 393 

trade,  winning  the 381 

Farrington,     Frank:       "A    Limerick 

Contest"    22 

"It  Makes  Me  Mad" 244 

Farrington,      Frank,      portrait     and 

mention    of    10 

Federmann,  W.  M.:    "The  Druggist's 

Mailing   List"    380 

Feind  &  Hain,  store  of  .' 87 

Ferments,  artificial 347 

Ferric  chloride 115 

Ferrous  iodide,  syrup  of 254,  342 

Filling  jars  with  cold  cream 123 

Finger-nail  polish,  a 440 

Finneran,    James    F.,    portrait    and 

mention  of 817 

Fire  extinguishers,  dry 175,  440 

Fishing  and  advertising 478 

Fish  story  illustrated,   a 438 

Flavoring  extracts  in  tubes 524 

through  cotton 525 

Flemer,     Lewis:       "The     Druggist's 

Mailing  List"   378 

Flemer,  Lewis,  the  store  of 433 

Flesh  developer,  a 220 

Flies  and  ants  at  the  soda  fountain.   262 

in  the  window,  to  get  rid  of 472 

Float  for  a  parade 261,  480 

in  a  floral  parade 35 

Floor  oils    132 

Florida  water 395 

Flour,   the  bleaching  of 480 

Fluidextract  of  celery  seed 44 

of  ergot,  permanence  of  the....    346 

Fluidextracts  and  the  U.  S.  P 115 

gelatinization  of   302 

Fly  paper,  sticky  305,  438 

poison   472 

formaldehyde  as  a   347 

Food  and  drug  bills  in  the  States. 46,  222 
law   in   Michigan,    new.    282 
In  Ohio,  a  letter  regard- 
ing        340 

laws,  tincture  of  iodine 

,!  and  the 227 

-  <  ,                   legislation,    the    "varia- 
tion  clause"   in    222 

prosecutions  222 

troubles  in  Nebraska. . .    136 
and  drugs  act,  a  labeling  ques- 
tion    concerning 

the    86 

a     legal     question 

concerning 220 

and  preservatives.     45 
and     the     "deriva- 
tive" question  .  .      92 
and    the    guaranty 

question    46 

and  the  preserva- 
tive  question    .  .      90 

and  whisky   46 

applied  to  mer- 
chandise in  gen- 
eral           1 

convictions     under 

the    1,    266 

enforcement  of  the  354 
moot      points      re- 
garding the  ....    222 
prosecutions  under 
the   444,  488 


Food  and  drugs  act,  questions  with 

reference   to    . . .  83 
State    inspectors 
appointed   to  en- 
force the    50 

the  enforcement  of 

the 311 

Forbrich,  Mrs.  Joseph  F.,  portrait  of  101 

Formaldehyde  as  a  fly  poison 347 

Formularies,    pharmaceutical 131 

Fountain  advertising — see  "Soda." 

opening,  a  novel   156 

syrups  for  the — see  "Soda." 

Fourth  of  July  float,  a 261 

window,  a   257 

Frank  &  Barber,  Inc.,  pharmacy  of.  279 
Franz,   Jacob  J.:    "Some  Good   Sell- 
ers"      204 

Freckles,  a  cream  for 204 

Freeman  case,  the 445 

Freeman,  James  J.,  portrait  of 320 

Freeman,   Prof.   W.   B.:    "The  Presi- 
dent of  the  N.  A.  R.  D." 152 

Freezing  mixtures    42,  395 

Freight  charges — where  they  may  be 

reduced 472 

Frick,  Daisy  A.,  pharmacy  of 189 

Prollch,    George   C:    "The  Presiden- 
tial Drug  Store"    456 

Frosting  mirrors 209 

Fruit  juices,  the  preservation  of.  173,  437 

Fruits,  the  preservation  of 308 

of  for  horticultural 

purposes 483 

G 

Gale,  Walter  H.,   on  an  automobile 

tour 262,  263 

Garbage  chute,  a  handy 123 

Garrabrant,  Charles  R.,  portrait  of.  117 

Gas  vs.  electricity    304 

Gaus,  Chas.  H.,  death  of 495 

portrait  and  mention  of....  54 
Gayle,  John  W.:     "Getting  the  Phy- 
sician's Cooperation"   242 

Gelatinization  of  fluidextracts   302 

George,     Charles    T.,     portrait     and 

mention  of    274 

Germicides    78 

"Getting  in  right" 184 

Get    together,    gentlemen!    we    need 

you!  270 

Gilman,  Gorham  D.,  death  of 445 

Ginger  ale 395 

to  serve  quickly 254 

picture  of,  in  "dry  territory"...  526 

Glass,   liquid,   a  profit-maker 170 

Gleghorn,  James  S.:     "Holiday  Side- 
lines"    417 

Globules  of  santal  oil,  cleaning. ...  27 
Glucose   objectionable   In    foods   and 

beverages 303 

Glycerin,   benzoin,   and  rose-water..  158 

suppositories 308 

Glycerite  of  bismuth  308 

of  hydrastine  compound 80 

of  hydrastis    116 

of  iodine 386 

of  iron,  quinine  and  strychnine.  116 

of  starch    116 

Glycerophosphates,  elixir  of 262,  467 

Godding  &  Company,  J.  G.,  anniver- 
sary announcement  of 77 

Godding,  Mrs.  J.  G.,  portrait  of 101 

Goldlust,    Oscar:      "Where    a    Label 

Would  Have  Averted  a  Disaster".  248 
Goldmati  Bros,  invent  a  device  to  fu- 
migate  money    226 

Goodman,  F.  M.:   "Pharmacal  Names"  59 

Gout 436 

Governor  Hughes  and  the  New  York 

board   46 

Governor  Hughes  and  the  New  York 
board — see  also  "New  York  Bills." 
Graduate,  funnel  and  brush  stand..  164 
Graduates    in   pharmacy,    some   con- 
siderations regarding 184 

Graduating  class  of  the  Department 
of  Pharmacy  of  Washington  State 

College   253 

Graduation  prerequisite  movement — 

editorial  on  the 358 

requirement  in  Illinois   181 

requirements,  the    92 

Grape   juice,    unfermented,    the    bot- 
tling  of    437 

Grasser,   John  J.,   appointed   profes- 
sor     5 


Grease  spots,  the  removal  of 258 

Greasless  cold  cream 437 

creams  —  see    "Cold 
Cream." 

peroxide  cream 127 

Great  Britain,  new  pharmacy  act  in.      4i 
Greenawalt,   William   G.:     "On  Pre- 
scription Pricing"   105 

Green  coloring  agent  85 

for  an   insect  destroyer..    439' 

soap,    antiseptic    264 

Grocer,  competing  with  the   271 

Guaranteeing    products     under     the 

food  and  drugs  act 83- 

Guaranty  clause,  a  decision  regard- 
ing the 55 

phrase  changed,  the 46 

Guerrera,  J.  C:     "A  Suicide  Narrow- 
ly Averted"  249^ 

Guilford,  H.  B.,  portrait  of 100,  408 

Gum  tragasol  304 

H 

Hagenow,   T.   F.,  portrait  and  men- 
tion of   97 

Hahman  Drug  Co.,  a  write-up  of . . . .   505 

Hair,  bleaching  of    352 

dye,  a  black   351 

damage    suit    resulting    from 

the  use  of   50 

falling,  crude  petroleum  oil  for.   528 

restorer,  a  harmful 44 

restorers 34* 

tonic,  a  quinine 350 

Cooban's 30& 

formulas   438,  439 

that  "bites,"  a 132 

the  coloring  of 396 

tonics,  quinine   173 

Hamburg  steak  versus  ham 42 

Hamilton-Martin     Drug     Co.,     Inc., 

store  of    452 

Hand  and  toilet  lotion 88 

an   antiseptic    ...    346 

cleaner,  an  oxygenated   440 

Hanler,  E.  C:     "A  Night  in  a  Drug 

Store"    250 

Hargens,  Emil,  store  of 10$ 

Harris  &  Yanaway,  pharmacy  of...  344 
Hart,    Joseph:      "The    Arrangement 

of  a  Prescription  Department"...      19 
Hartz,  B.  C,  portrait  and  mention  of  231 

Hat,  oleaning  a  Panama 263: 

Headache  powders    354 

powder  without  acetanilide 219 

remedy,  advertising  a 301 

Healing  salve  438 

Hebberd,     Edward    S.:       "A    Profit- 
sharing  Plan   for  Clerks" 284 

He  chalked  the  town  o'er! 112 

Hektograph,  a    217 

Helfman,  John:     "A  Handsome  Phar- 
macy in  Indianapolis"   14 

"A     Handsome     San     Francisco 

Pharmacy"   322 

"The  Druggist  and  the  Bank"..   331 
Helfman,    Joseph:      "The    President 

of  the  A  Ph.  A." 235 

Helfman,  Joseph,  portrait  and  men- 
tion of    185 

Heriot,  Andrew  S.,  store  of 10$ 

Heroin,  incompatibilities  of 171 

Hesterly  drug  store  27& 

Hlnchman,  Charles  C,  death  of. ...        5 

Hives,  a  mixture  for 396 

Hoey,   Frank  J.,   portrait  and   men- 
tion of   55 

Hoffmann's  Anodyne    340 

what  is  it?   81 

Hoff's   "cure"   for  consumption 86 

Hogan  &  Sons,  a  description  of  the 

pharmacy    of    288 

Hogan,  Thomas  W.,  portrait  of 289 

Holiday  advertising  464 

side-lines   417 

Holsten,  F.  E.,  store  of 57 

Hopkins  Drug  Co.,   store  of 279 

Horst,     H.     H. :       "On     Prescription 

Pricing"    108 

Hot   chocolate    40 

water  bottles,  the  advertising  of  479 
Hott,  John  F.,  portrait  and  mention 

of   186 

Housecleaning  supplies,  advertising.  125 
Howard,  Mrs.  Fletcher,  portrait  of. .  320 
Howe,    G.    F.    T.:      "The    Ice-cream 

Girl"    287 

"The   Mortified   Druggist" 114 
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How  he  would  dispense  it 255 

Huder,  Henry  J.,  article  on  the  busi- 
ness   of    14 

Huested,  Dr.  A.  B.,  portrait  and  men- 
tion of    275 

Huggan,    Henry    D.,    and    the    clerk 

question   146 

portrait    and    pharmacy 

of   146 

Huhn,    Charles    H.,    active   aa   presi- 
dent of  the  N.  A.  R.  D.    444 

cartoon  of   497 

elected    president    of    the 

N.  A.  R.  D 407 

Hull  bill,  the   1 

Humphrey,  Dr.  J.  D.,  portrait  of...    411 
Hydrastlne  compound  glycerlte   ....      80 

Hydrogen  peroxide   340 

preserved    with    acet- 

anllide    182 

the  preserved  and  un- 
preserved     varieties 

of   524 

sulphide  in  spring  water 526 

Hynson,    Henry    P.,    criticizes    phar- 
maceutical  editors    . .    398 

portrait  of    143 

Hynson,  Westcott  &  Co.:     "On  Pre- 
scription   Pricing"    106 

Hypophosphltes   416 

cloudy,  syrup  of 42 

compound,  solution  of 469 

I 

Ice  cream  808 

and  other  standards    354 

lactone   306 

Ichthyol,   how  to  dispense 256 

Incompatibilities  of 171 

Illinois  Board  of  Pharmacy,  picture 

of 187 

pharmacists    In    convention    as- 
sembled        318 

Illiterate  orders   S3, 

34,   75,   124,   210,   211,    255,   266. 

299,  343,  344,  391,  392,  432,   519 

situation  in  pharmacy,  the 498 

Illustrations  in  advertising 393 

Imperial  Drug  Store   103 

Incompatible  prescription,  a 852 

Incompatibilities    of    the    new    syn- 
thetics   171 

some  dangerous 846 

Incompatibility,  another 79 

Indelible  inlc.  blue   852 

Inlcs,    red    440 

India  ink   182 

Indiana,   liquor  conditions  In 178 

pharmacy,  a  historic  288 

Infants'  food 804 

Ink,  a  fading   182 

for  wood    42 

Inks,  red  indelible   440 

writing 487 

Insecticide,  a  human 806 

Insecticides,  the  sale  of 882 

Insect  powder    804 

International    Congress    of    Applied 

Chemistry,   the  meeting  of...    267 

Opium  Conference 357 

Interstate  registration   for  pharma- 
cists' certificates   . .    220 
— s  e  e      "Boards      of 
Pharmacy." 
Inventory,  one  way  of  taking  an...     63 

suggestions    616 

Invoices,  the  value  of  numbering. . .     73 
Iodides    Incompatible   with    the    en- 
zyme elixirs    259 

Iodine    ointment    385 

tincture  of    34 

of  found  Inefllclent 227 

Iodoform 216 

emulsion    of    472 

Ionic  medication   346 

Iowa,  Board  of  Pharmacy  sensation 

in 181,  224 

Iron  and  salicylates 75 

wine   of 627 

Itinerant  drug  bills   134 

vender  bills    91,  179 

"It  Makes  Me  Mad" 244 

J 

Jacobs,  Samuel,  portrait  of 118 

Jalap,  the  assay  of 194 

January  clearance  sale   36 


Japan,     the     Honorary     Commercial 
Commission  of — a  group  portrait.   471 

Jelly,  the  hardening  of 128 

Johnson  article,  a  response  to  the..    518 

Johnson,  C.  W.,   portrait  of 143 

Johnson,  Governor  John  A.,  death  of  450 
Jones,  D.  F.:     "The  Support  and  Pat- 
ronage  of  Physicians"    383 

Jones,  Simon  N.,  cartoon  of 232 

concerning  a  cartoon  of..    299 

Jones,   T.  W.,  portrait  of 320,  366 

Jordan,  Pope,  portrait  of 112 

Journals,  how  to  bind  them 124 

Jungmann,    Dr.    J.:      "On    Prescrip- 
tion Pricing"    109 

K 

Kaemmerer,  William   F.:   "Ethics  at 

the  Prescription  Counter"    465 

Kahnweiler,    Bert:      "Barbers'    Sup- 
plies as  a  Paying  Sid©  Line"   ....  66 

Kansas,  liquor  conditions  in 167 

prohibition  law,  the  drastic 134 

Keel,  Claude  D.,  pharmacy  of 189 

Kelly,  J.  W.,  pharmacy  of 278 

Kimball-Stone   Drug   Co.,    pharmacy 

of 452 

Kirch gessner,  W.  C:     "On  Prescrip- 
tion  Pricing"    108 

Klingersmith's  pharmacy 235 

Knight  Templar,  a  British   318 

Koch,  Christopher,  appointed  on  the 

Pennsylvania  board   . . .  140 

portrait  and  mention  of..  54 

Koch,  J.  A.,  portrait  of 143 

Kremers,  Edward,  portrait  and  men- 
tion of    96 

L 

Labeling  a  product  to  conform  with 

the  food  and  drugs  act 86 

Label  question,  a 219 

varnish  129 

Labels — never    paste    one    over    an- 
other        402 

— to  remove  from  bottles   165 

Lactated  pepsin,  elixir  of 352,  394 

Lactone  buttermilk  at  the  fountain.    479 

ice  cream 306 

Lansing  druggists  on  an  outing 439 

Larkspur,   tincture  of   219 

Lascotr,  J.  L.,  and  his  pharmacy. 394,  395 

Lauer  Drug  Co 488,  492 

plans   of  the 441 

Laws,  pharmaceutical — see  "Bills." 

Laxative  tablet,  a 528 

tea   303 

Lead  and  opium  wash  88 

Leedom.  Charles,  store  of 81 

Lee.  Mrs.  W,  E.,  mention  of 446 

portrait  of    101,  410 

Leet,  R.  A.,  portrait  and  mention  of.    449 
Leffman,     Henry,     has     pas.sage     at 
arms  with  Professor  Remington..    181 

Legends  for  show  cards 378 

for  sign-boards    325 

Legislation,     pharmaceutical  —  see 
"Bills." 

Lemasters,  W.  C,  portrait  of 412 

Lemon  essence,  a  218 

extract    174 

flavoring    for    tubes 624 

kail    526 

Lenses,  filing  down  the  edges  of. . .    168 

Library    paste    132 

Lichthardt,  C.  H.  P.,  a  letter  from..   618 

Licorice   and    its   alias    37 

Llllle,  F.  B.,  portrait  of 142,  371 

Lime    water     260,  340 

a  simple  test  for 429 

on  alkaloids,  the  action  of  264 

Liniment  of  soft  soap    116 

Liquid  glass  a  proflt-maker 170 

nail    polish    307 

shampoos 173 

shoe  polishes    350 

soap 439 

Liquor — a  druggist  who  threw  it  out 

of  his  store 298 

and  the  drug  store  in  Kansas..   167 
and  the  drug  trade — see  "Local 

Option,"   "Prohibition,"  etc. 
a  prescription  no  defense  in  the 

sale  of. 490 

conditions  in  pharmacy 134 

doubled  his  trade  since  dropping  391 
evil,   fighting  it  in  Arkansas...   268 


Liquor     Federal     tax,     a     mistaken 

point  concerning  the 226 

In  Colorado   355 

In   the   Drug   Store,   by   Vernon 

Driskell    53 

law   In   Michigan   amended.**..*.*  281 

legislation   268 

and  pharmacists 133,  134 

men,   the  rascality  of 489 

prescriptions,    a    thriving    busi- 
ness in  the   226 

problem  and  the  N.  A.  R.  D 

91,  269,  409 

In  pharmacy,  the 178 

— Its  solution  by  the  drug- 
gists of  Charleston,  W.  Va.  401 

of  pharmacy 200 

production  in  1908   2 

question.  Bulletin  complimented 

on  its  attitude  toward  the  477 

here  and  there 309 

in  Massachusetts    355 

the 168 

ruling  in  Michigan,  a 446 

sales,  prescription  no  defense  in 

356,   444 
situation    discussed    by    the    A. 

Ph.  A.   368 

in  pharmacy,  some  facts  re- 
garding the 6 

tax,  the  Federal 310 

the   sale  of  discountenanced  by 

the  N.  A.  R.  D 409 

the  sale  of  ginger  and  lemon  for  526 

Liver  regulator,  a 264 

Lloyd,  John  Url,  portrait  and  men- 
tion of   10 

Local  option,  a  druggist's  announce- 
ment concerning   201 

In  Ohio  2 

movement — see    "Liquor," 
"Prohibition,"  etc. 
Los  Angeles  and  the  physicians....    256 

a  trip  to  described 360 

meeting  of  the  A,  Ph.  A. . . . 

353,  366 
snapshots   taken  at  the 
— see  "A.  Ph.  A.  Snap- 
shots." 
the — see  also  "A.  Ph.  A." 

several  views  of  276 

the  trip  back  from 397 

Lotion,  antiseptic  hand  and  toilet. .   346 

a  toilet 204 

for  the  face   130 

for  the  hands  and  face 88 

Louisiana  Board  of  Pharmacy,  sen- 
sation In    180 

Louisville,  several  views  of 277 

Love  powder,  a 431 

Luminous  paint 88 

M 

Magazines,    featuring    the    products 

advertised  in    14 

how  to  sell  old 429 

In  the  window   388 

Magnesium  citrate,  making  the  so- 
lution of  extempo- 
raneously   254 

solution  of 299,  433 

of,  a  quick  meth- 
od of  making..   348 

Mailing  list,  building  a 422 

lists    for    druggists — a    sympo- 
sium        378 

Malt  extracts  in  Michigan 446 

in  Pennsylvania 357 

Mann  bill  dead— Is  it?    47 

Mann,  Charles  F.,  discusses  the  clerk 

question   192 

pharmacy  of 234 

portrait  of   100,  408 

Mann,    Charles    F.:      "On    Prescrip- 
tion  Pricing"    110 

Manufacturers  and  U.  S.  P.  revision  488 

Maple  syrup,  artificial 396,  476.  528 

Marcosson,    Isaac   F.:    "Trust   Meth- 
ods  for  Retailers" 510 

Market  Square  Drug  Co.,  pharmacy 

of 188 

Mart  Drug  Co.,  the,  pharmacy  of. . .   278 
Mason,  Harry  B.:     "Common  Errors 

in  Business  Accounting"    ....      20 

"The  Trip  to  Los  Angeles" 360 

"Training  the   Future   Pharma- 
cist"     462 


VIII 


GENERAL  INDEX  TO  VOLUME  XXUI 


Massachusetts  State  Association,  the 

president  of    317 

the   liquor  question  in 356 

Massage  cream    220 

again    87 

McClintic,  H.  H.,  store  of 350 

McConnell,    Charles    H.:      "On    Pre- 
scription   Pricing"    108 

McCorlcIe,    J.    W.:      "The    Bichloride 

was  Unpalatable"   286 

McGarr,  D.  S.,  store  of 103 

McKay  and  Monkman,  store  of 303 

McPherson,    Orrin   P.:     "Everything 

in  a  Name" 287 

"A  New  Scheme  of  Doing  Busi- 
ness"      Ill 

McPherson,  O.  P.,  portrait  of Ill 

Mead,  Prank  M.,  pharmacy  of 235 

Medical  abuses 90 

in  Chicago 50 

colleges,    the   teaching  of  phar- 
macy in    266 

schools    264 

in  the  United  States 220 

Medicinal  plants  in  America,  the  cul- 
tivation  of    369 

Medicine  chest,  a  family   254 

Melssner,   P.  W.,  portrait  and  men- 
tion of    186 

Menthol  ointment   87 

plaster,  the  preparation  of 473 

Menu,  a  fountain 257 

a  soda 345 

Mercury   stearate    481 

the  cleaning  of 165 

Merfleld,    P.    W.:    "Something   New: 

Chilblain  Cones" 508 

Metal    polish,    liquid 526 

Methyl  alcohol  in  pharmacy. ..  .227,  341 
Metric  system,  he  doesn't  like  the..   211 

Metzger,  M.  C,  portrait  of 187 

Michels,  J.  B.,  portrait  of 187 

Michigan,  a  new  State  pharmaceuti- 
cal association  organized  in . .   448 
Drug    Clerks'    Association,    por- 
trait of  the  officers  of 99 

has  a  new  food  and  drug  law. . .    282 
laws,  sale  of  narcotics  under  the  484 

liquor  law  amended 281 

morphine  law  amended 281 

State    Pharmaceutical    Associa- 
tion to  meet  on  shipboard?...   311 
the  new  anti-cocaine  law  in....   280 
Midland  Druggist  and  Pharmaceuti- 
cal Review  combined 96 

Miller,   L.  W.,  portrait  and  mention 

of  319 

Minims     and    drops,    confusion    be- 
tween   : 402 

Minnesota,  the  new  venereal  adver- 
tising law  in    267 

Mirrors,  the  resilvering  of    88 

to  frost  in  the  summer  time. . .    209 
Mississippi  Board  of  Pharmacy  pros- 
ecutions        446 

Missouri,   new  pharmacy  bill  In....   268 
Mittelbach,    William,    a    member    of 

the  Missouri  Board 400 

Money,  the  fumigation  of 226 

Morgan,   P.  H.,  as  a  fisherman 438 

Morley  Brothers,  store  of 175 

Morphine  amendment  to  the  Michi- 
gan statute   281 

Morrish  &  Costigan,  store  of 235 

Mortar,  how  to  scrape  a 429 

Idea,  a 472 

Mortified  druggist,  the  (poetry) ....   114 

Moth    exterminators    349 

Muir,  Dr.  William,  cartoon  of 321 

Mustache  fixing  liquid   176 

Mustard  paper 115 

"My   Best  Advertising  Scheme".... 

12,  58,  111,  160,  196 
"My  Most  Exciting  Experience" .... 

95,  202,  248,  249,   250,   285,   424 

N 

Nail  polish    440 

liquid 307 

Narcotic     habitufis     in     the     United 

States    409 

Narcotics,   advance  rates   for  in  the 

new  tariff  bill 353 

a  prescription  no  defense  in  the 

sale   of    490 

a  proposed  revenue  bill  for. 368,  397 
in  Canada    313 


Narcotics  in  Michigan,  the  sale  of. .   484 
restricting  the  sale  of  by  Con- 
gress          2 

the  sale  of  in  New  Jersey 519 

the  sale  of — see  "Anti-cocaine," 
"Anti-narcotic,"  "Cocaine,"  etc. 

N.  A.  R.  D.  and  the  A.  Ph.  A. 368 

and  the  jobbers   443 

and  the  liquor  problem 91,  409 

and  the  liquor  question 269,  409 

annual  meeting  of  the 407 

convention   views    277 

delegates,    group   picture    of   in 

Cincinnati 446 

executive  committee  meeting  ...      48 
group  picture  taken   at  the  an- 
nual  meeting  of  the 413 

portrait  of  the  officers 100 

the  treasurer  of  the 317 

two  new  issues  for  the 269 

National  anti-narcotic  bill  needed..     47 
Association  of  Boards  of  Phar- 
macy, a  group  portrait  of  the 

officers  of    142 

Association  of  Boards  of  Phar- 
macy, annual  meeting  of 370 

Pormulary  and  the  drug  journals  491 

apropos    of    the 316 

arguments  over 487 

revision  of 487 

See  also  "N.  P." 

suggestion,  a 223 

Wholesale     Druggists'    Associa- 
tion— see  "N.  W.  D.  A." 

Nebraska  examination,  a 163, 

206,   252,   294 

food  and  drug  troubles  in 136 

pure    drug   law    Includes    physi- 
cians  also    268 

Nectar,  extract  of 174 

New  economic  order  in  pharmacy. . .    442 
New    Jersey   board,   an   examination 

by 470 

Board   of   Pharmacy,    group 

portrait  of 233 

College    of    Pharmacy,    stu- 
dents of  on  an  outing. . . .    483 

examination,  a 

294,   338,  389,   427 
the  sale  of  narcotics  in....    519 
New  legislation — see  "Bills,"  etc. 
New  York  Board  of  Pharmacy,  a  de- 
cision   con- 
cerning . . .   223 
attack  on  . . .   442 

pharmacy  bill  in 489 

pharmacy   bills    

46,  90,  180,  221,  310,  357,  443 
State   Board   of    Pharmacy, 

elections  to  the 319 

trouble   in    367 

N.  P.,  a  little  flurry  over  the 367 

defended 409 

formulas   under  discussion    171 

improvements  in  the    467 

— standardizing  the  standard....    179 
success  of  the  A.  Ph.  A.  in  pub- 
lishing   867 

Nickeled    cutlery,    to    prevent    from 

rusting 429 

Nomenclature  of  benzene  and  allied 

compounds    38 

Non-greasy  cold  cream — see  "Grease- 
less  Cold  Cream,"  "Cold 
Cream,"    etc. 

liquid 216 

Norris,  O.  R.:     "Building  up  a  Suc- 
cessful Wall  Paper  Business"     68 
"Country    Sign^board    Advertis- 
ing"       324 

"Some       Unusual       Advertising 

Methods"    155 

Norris  orchestra,   the 627 

Novel,  a  pharmaceutical 198 

Novelties — ^where  to  get  them 308 

Nutgall 116 

ointment 116 

N.  W.  D.  A.,  the  national  meeting  of  443 

O 

Observer's  column 139,  229,  403 

Ogier,  W.  R.:     "A  Successful  BlufE"  287 
Ohio,   a   letter   from   the   Dairy   and 

Pood  Commissioner  of   340 

the  liquor  situation  in 178 

Oil  cans,  the  cleaning  of 220 

of  juniper  tar    88 

of  wintergreen,  "true" 129 


Oil  stain,  removing  an 176 

Oils  of  thyme,  red  and  white 352 

Ointment,  an  astringent 264 

compound  resorcinol    216 

of  ammoniated  mercury   116 

of   balsam   Peru    308 

of  iodine    385,  621 

of  mercuric  nitrate   116 

of  zinc  oxide   209 

Ointments,  a  cheap  utensil  for  making  520 

how  to  make  them  smooth 165 

of   Insoluble    powders,    the    dis- 
pensing   of    473 

Oldberg,    Oscar,    personal   sketch   of 

by  Joseph  Helfman..    236 
presidential    address    of 
before  the  A.  Ph.  A.. 

366,  367,  372,   487 

portrait  of 367 

Oldberg,    Prof.    Arne,    portrait    and 

mention   of    237 

Olive  oil  advertisement 212 

advertising    301,   434,  479 

Omaha,  price  correction  in 180 

Opening,  advertising  a  store    212 

a  new  store    83 

announcement,  an    522 

of  a  soda 170 

a  soda    211 

a    souvenir    435 

a  successful    197 

Opium  conference,  another   367 

congressional  bill,  the  new 91 

regulations,  the  new 178 

"Oquirrh  Pharmacy"    279 

Orange  flavoring  for  tubes 524 

syrup  for  the  fountain 376 

Orchestra,  a  pharmaceutical 527 

Orders,  illiterate 33,  34,  76, 

124,   210,   211,   255.   256,   299, 

343,   344,   391,   392,   432,   519 
Osseward    &    Rubenstein,    pharmacy 

of    452 

Osseward,   Cornelius:      "Getting   the 

Physician's  Cooperation"    ....   242 
"The  Druggist's  Mailing  List"..   381 

Owen,  P.  D.,  portrait  of 320 

Oxone  almond  cosmetic  cream 44 

Ozark  Drug  Company,  store  of 351 

P 

Pacific  coast  hospitality 397 

Paint,  an  advertisement  of 125 

and  varnish,  the  removal  of . . . .  174 

luminous    88 

one  way  of  selling 161 

Palmetto  compound,  elixir  of 219 

Panama  hat,   how  to  clean  a 263 

Paraffin  oil  for  the  floor 390 

Parasiticides 3O6 

Parcels  post  legislation  and  the  N. 

A.  R.  D 411 

Park  case  again,  the   312 

against  the  Jobbers 489 

Parke,  Davis  &  Co.,  a  group  of  girls 

in    482 

and  the  U.  S.  P 488 

entertaining  the  Japanese 

Commissioners 471 

views  taken  at  the  annual 

picnic  of 306,  307 

Parke,  Davis  &  Co.'s  name,   trading 

on   489 

Parker,  W.  S.,  portrait  of 142 

Parkin,  Stanley  E.,  retires  from  bus- 
iness      268 

Parrish,  Professor  Edward,  honoring 

the  memory  of 226 

Parry,  I.  M.:  "Held  Up  But  Not  Van- 
quished"      248 

Paste  for  cleaning  clothes 73 

library   132 

Patent    law   provision    in  the    tariff 

bill 177 

medicine  law  in  Canada 4 

medicines  as  beverages 359 

opposed  and  defended    3 

Patents,  the  misbranding  of  in  Ohio  341 
Paterson  clerks,  a  group  picture  of.  319 
pharmaceutical  society,  an  arti- 
cle on  the 117 

Payne-Aldrich  tariff  bill,  the  new. . 

177,  353 

Peaches  in  the  window 479 

Peairs,  H.  A.,   portrait  of 320 

Pease,    A.    V.:      "The    Treatment    of 

One's  Clerks"   260 

Pemberton  Drug  Co.,  pharmacy  of..  189 
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Pennsylvania    Board    of    Pharmacy, 
group  picture  of  tiie  members 

of   145 

board   tangle,   tlie    140 

examination,  a 25,  71,  121 

food  and  drug  bill  in 222 

liquor   question   in    357 

Pharmaceutical     Association,     a 
group  picture  taken  of  the...    515 
Pepper,  J.  T.:     "The  Druggist's  Own 

Calendars"   414 

Pepsin,  essence  of 468 

Peptonate   of   iron   with    manganese, 

solution  of 469 

Perfumery,  a  window  display  of . . . .      24 

Perfumes,  synthetic   484 

unique  method  of  advertising..      35 

Perfuming  blotters 440 

Peroxide  cold  cream   41,  312 

cream,   greasless    127 

products,  government  after 312 

vanishing  creams    84 

Peru,  a  drug  traveler  In 292 

Pessaries  of  quinine 132 

Petrolatum  saponatum  iodatum 80 

Pharmaceutical  arithmetic,  book  on.    396 
chemical     section     organized     in 

Philadelphia    50 

demagogism    223 

press,    a    unique    representative 

of  the    392 

criticized  by  Mr.  Hynson.    398 
Pharmacopoeia,    and     the    manufac- 
turers     488 

revision   485 

— See  also  "U.  S.  P." 
Pharmacopoeial  convention,  the  next  223 

suggestion,  a 223 

Pharmacy    bill    in    New    York — see 
"New   York." 
board      questions — see      "Board 

Questions  Answered." 
board — see     "Boards     of     Phar- 
macy." 

in  comic  opera 61,  124 

in  the  Black  Hills    56 

Phenacetine,  the  harmful  effects  of.    354 

Phenolphthalein — non-toxic   172 

Phenol — see  also  "Carbolic  Acid." 

the  reddening  of 304 

Phillips,  Kirk  G.,   store  of 57,   103 

Phosphate  emulsion    386 

Phosphorus  roach  paste   43 

Photographic    supplies,    my    experi- 
ence with — B.  S.  Cooban 325 

supply  business 623 

Physician's  business,  getting  the...   282 

cooperation,    securing    the 240 

Physicians    not    exempt    from    pure 

drug   law    in    Nebraska 268 

some  criticisms  of 167,  255 

the  support  and  patronage  of. . .    383 
Physicians'  offices  over  a  pharmacy.    246 

Pierce's  prescription  pharmacy 235 

Pill,  a  difficult   86 

coating,  enteric    347 

exclpient,  for  unstable  salts 525 

Pine,  Warren  C,  drug  store  of 189 

Plasters — a  device  for  taking  out  of 

a   box    208 

Play,  a  druggist  figures  unfortunate- 
ly in  a    226 

Pocketbooks,  the  display  of 27 

Point    in    professional    courtesy,   a..    359 

Poison  register,  keeping  a 27 

Poisons,  antidotes  for   68 

Polishing  wood 131 

Porcelain  mortars,  the  use  of..!!.!   472 

Postage  stamp  nuisance,  the 62 

Post-card   device,   a    296 

guessing  contest,  a 26 

cards,  special   rack  for 616 

the   sale   of 606 

Potassium  chlorate  and  hydrochloric 

acid,  the  dispensing  of   473 

Potts,  Thomas  H.,  cartoon  of 190 

portrait    of    100 

Powder  divider,  a 296 

mixer,  a  home  made    127 

Practical  pharmacy,  useful  hints  in.    385 

Prado  &  Cla,   pharmacy  of 453 

Prerequisite  movement,   editorial  on 

the   358 

Preacott  Club,  flashlight  picture  of.      29 
the  3 


Prescription  business,  a  number  of 
ads.  for  increas- 
ing the 289 

developing  the  ....  208 
increasing  the  ....  12 
plan   for  keeping   a 

record  of   122 

commission  for  doctors    167 

counter,  ethics  at  the  465 

the   8 

department,  advertising  the.. 77,  479 

the  arrangement  of  a 19 

difficulties    80,  131,   132,   176, 

214,  218,  219,  255,  308,  396,  473,   528 

file,  a  home  made  67 

no  defense  In  the  sale  of  liquor  444 
Philadelphia      declaration      con- 
cerning   the    225 

pricing 33,   94,  370 

again   166 

a  symposium  on   105 

record,  a 390 

for   refills 168 

statistics,  a  few   95 

untoTvard  results  from  a 306 

Prescriptions,    a    unique    point    re- 
garding   359 

no  defense  In  the  sale  of  liquor 

and   anti-narcotics 356,  490 

some  difficult  ones  discussed...      38 
— to  prevent  from  tearing  on  the 

file     339 

two   Incompatible    263 

Preservation  of  fruit  juices,  the...   437 

of  hydrogen  peroxide 182 

of  sweet  Juices,  the 173 

Preservative  question — see  also  "So- 
dium Benzoate." 

the   45,  899 

salicylic  acid  as  a 218 

Preservatives     and     the     food     and 

drugs    act    90 

chemical,  the  necessary  amounts 

of 260 

In  soda  syrups   90,  136 

Preserving  cane  syrup   132 

fruits  for  horticultural  display.   483 

strawberries   808 

Prices  and  the  tariff  899 

for  prescriptions — see  "Prescrip- 
tion Pricing." 
Prints,  transferring  newspaper   ....   394 
Pritchard,    B.    E.,    discussed    editor- 
ially       491 

Profits  and  earnings 20, 

183.  225,  271,  316.  518 

in  England    356 

— see     also     "Busi- 
ness Accounting." 
Programme  advertising.  Joint  action 

concerning   226 

Propaganda  work — a  field  which  has 

been  overlooked 74 

Protargol,   how    to   dispense 256 

solutions    520 

the   preparation  of 432 

Pure  drug  bills — see  "Food  and  Drug 
Acts,"  etc. 
laws — see    "Food    and    Drug 

Bills,"  etc. 
matters — see        "Food       and 
Drugs  Act." 

Q 

Query  department  In  the  Bulletin..   448 

Quinine  hair  tonic 173,  350 

pessaries   132 

R 

Radiators,  bronzing   75 

Raspberry  elixir   78 

Rath  &  Bainbridge,  pharmacy  of...    278 

Reburn,  W.  W..  pharmacy  of 189 

Record  for  refilled  prescriptions.  . . .    168 

Red   coloring  agent    264 

for  a  hair  tonic. . .    396 

indelible    Inks    440 

Redsecker,    Jacob    H.,    portrait    and 

mention   of    230 

Registration    conditions    in   different 

States    129 

Registration  conditions  in  different 
States — see  also  "Boards  of  Phar- 
macy." 

Remittance   blank,   a   300 

another    478 

Rennet,  essence  of   37 


Reorganization    of    the   A.    Ph     A 

see  "A.  Ph.  A." 

of  the  N.  A.  R.  D 226 

Reregistratlon    clause    in    the    phar- 
macy law  upheld 51 

Resin  of  jalap  \   435 

Resorcin  ointment,  compound  !!!!!!  386 
Resorcinol  ointment,  compound   . . .      215 

Responsibility  of  the  druggist 61 

Revenue  laws  and  the  druggist 133 

Revision  of  the  PharmacopcEia..485,  486 
R  chardson,  Mrs.  W.  S.,  portrait  of.  101 
Richey  Drug  Co.,  the,  pharmacy  of.    188 

Ridgeway,  P.  A.,  store  of 452 

Riesterer,  A.  G.,  pharmacy  of 235 

Riley  Drug  Co..   the,  pharmacy  of. .    189 

Roach  paste,  phosphorus   43 

Roar  of  some  heavy  cannonading,  the  491 
Robinson,   C.   A.,   in  a  group   of   In- 
dians      400 

Robinson,  j.  F^ed,  store  of! ! ! ! ! ! ! !  "  81 
Roe.     William    H.:       "A    Christmas 

Hold-up"    202 

Rohnert.   F.,   drug  store  of 234 

Root  beer,  the  advertising  of  at  the 

fountain : 435 

Rose-water,   a  new  method  of  iriak- 

Ing    73 

strong   116 

Rothwell,  Walter,  portrait  and  men- 
tion   of    141 

Roup  cure  for  chickens    ! ! !     48 

Rowe,  H.  B.  &  Co.,  store  of 188 

Rubber  gloves,  a  display  scheme  for  165 
goods,  an  advertising  scheme  for  301 

limiting  the  return  of 50 

— the     exchange    of     water 

bottles    164 

Ruhl,  H.  F.:     "The  Druggist's  Mail- 
ing List"    380 

Rusby,  Dr.  H.  H.,  appointed  govern- 
ment   pharmacognocist.     50 
elected    president    of    the 

A.  Ph.  A 11 

portrait   of    368 

and  biographical  sketch 

of 273 

Rusting  of  cutlery,  etc.,  to  prevent.  429 
Rust,  preparations  to  prevent 263 

S 

Saccharin,    Incompatibilities    of 171 

Saddle  galls,   remedy  for   439 

Saint   Louis — see   "St.   Louis." 

Sala,   A.   F.,  portrait  of 142 

Salesmanship  In  pharmacy   170 

Salicylates   and   iron    75 

Salicylic  acid  as  a  cholagogue 128 

as  a  preservative   218 

preparations,    a   container 

for   264 

Salve,  a  good  stiff 521 

Sanitol  Co.,  the,  a  note  concerning. .  446 
Santal  oil,  cleaning  globules  of....  27 
Santonin    and    phenolphthalein    in   a 

confection    87 

SarsapariUa  compound,  decoction  of  349 

syrup   of    214 

Sassafras,  a  crafty  way  of  selling. .    122 
School  supplies,  a  window  display  of  337 
getting  the   business  in  428 
supply  trade,  a  new  method  of 

capturing  the 339 

Schultz  &  Co.,  C.  F.  Wm.,  store  of.    162 
Schulze,    Louis:      "Getting   the  Phy- 
sician's   Cooperation"    244 

"The  Druggist's  Mailing  List".    380 
Scott,    R.    W.:      "Pharmacy    in    the 

Black    Hills"     56 

Scoville,   Wilbur  L.:      "The   Estima- 
tion of  Resin  in  Jalap" 194 

"Scrap    Book"    In    the    Bulletin    de- 
fended           33 

Seabury,    George   J.,    death   of 92 

Searby,  Prof.  W.  M.,  death  of 449 

portrait   of    371 

Seed  warts,  the  removal  of  ....395,  440 
Seltzer,    Leonard    A.:      "Getting    the 

Physician's    Cooperation"     243 

Seltzer,  Leonard  A.,  pharmacy  of...   234 
portrait  and  mention  of     11 

Serums  distributed  free   60 

the    proposed   Federal   manufac- 
ture of   224 

Serum — too  much  distributed  free. . .      90 

Shake  before   taking    129 

Shampoo,  a  liquid 850 

jelly,  a   484 
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Shampoos,  liquid 173 

Sharp,  Alpheus  P.,  death  of 445 

Shaving   creams    83 

Sheep   dip,   carbolic    131 

dips,  coal  tar 308 

Sheppard,  S.  A.  D.,  summer  home  of  185 
Sherman    act,    amendment   proposed 

by   President  Taft   447 

Sherman,   Charles   R.,   discusses   the 

clerk  question    193 

portrait  of 193 

Shirey,  R.   G.,   portrait  and  mention  231 
Shoe  polish,  a  window  display  of. . .   339 

black  and  brown 42 

polishes,   liquid    350 

Shorter  hours  and  the  N,  A.  R.  D..   269 

Show  card,  a  movable 428 

cards  essential  to  a  show  win- 
dow       435 

how  to  make   419 

legends  for   13 

making   and   hanging    13 

the  preparation  of   376 

card  writing    196,  473 

colors   for    396 

pointers  on   257 

color,  an  expensive 347 

Shreve,  J.  F.,  portrait  of 187 

Sign-board  advertising  for  the  coun- 
try      324 

Signs  for  the  store — see  also  "Show 
Cards." 
— see  also   "Show  Cards." 

the  writing  of   473 

Silvering  mirrors   88 

Simple  ointment    116 

Simulo    88 

Sisson,  O.  U.,  portrait  and  mention 

of 451 

Skinner,  A.  W.,  portrait  of 320 

Slot  'phone  system  installed  in  To- 
ledo         50 

telephones — see   "Telephones." 

Smallidge,   F.   B.,  pharmacy  of 234 

Small  vials,  a  plan  for  arranging  in 

the  store    ; 295 

Smither  &  Thurstone,  pharmacy  of.     34 

Soap,  a  detergent  86 

a  garment  cleaning 440 

an  antiseptic    264 

a  window  display  of 345 

cutting   Castile    428 

hygiene    37 

liniment   302 

liquid   439 

solution  for  washing  utensils..    120 

Soda    advertising    methods    209,  213 

drinks    217,    305 

under  prosecution 488 

formulas   174 

fountain,  advertising  the 300 

drain-pipe,   flushing   the 429 

opening — see  "Openings." 
pushing   buttermilk  at   the.   479 

menu,   a   257,  345 

opening,    a    213 

announcing  a  258 

syrup,   a  superior  chocolate 339 

my   best   selling — a  sympo- 
sium        374 

syrups    339 

trade,  a  plan  for  increasing  the  112 

utensils,  a  record  of   432 

window,  a   393 

.   winners,    three    296 

Sodium  benzoate  question — see  also 
"Preserva- 
tives." 

the   45 

situation,    the    266 

war,    the    399 

phosphate  compound,  solution  of  259 
Soluble  elastic  capsules,  the  dispens- 
ing of  473 

Solution  of  albuminate  of  iron 468 

of  chlorinated  soda 80 

of  cresol  compound 171,  259 

of  magnesium  citrate    343 

effervescent..   433 
the    extempo- 
ra  n  e  o  u  s 
preparation 

of 254 

to  retard  pre- 
cI]»itation  in  299 
of  peptonate  of  iron  with  man- 
ganese       469 

of  sodium  phosphate  compound.    259 


Solutions    of    argyrol,    the    prepara- 
tion of    165 

Southern   Pharmacy,   store  of 452 

Souvenir  cards,  a  unique  method  of 

exhibiting  256 

— ^see  also  "Post  Cards." 

post  cards,  pushing 126 

Spatulas,  to  keep  from  rusting 516 

Spavin  cure,  a 220 

how  to  mix  a 308 

Spices  and  flavoring  extracts,  com- 
peting with  the  grocer  in  the 

sale  of   271 

a  window  display  of 291 

Spirit  of  camphor  made  quickly...   429 

Spring  tonic,  advertising  a 165 

window,  a  clever   119 

Squill,  compound  syrup  of 171,  330 

Stains  and  grease  spots,  the  removal 

of    258 

Stamping  colors    86 

powder    42 

Stamp  tax  and  Congress,  the 135 

may  be  reimposed!   50 

omitted  In  the  tariff  bill...    177 
Stand    for    funnels,    graduates    and 

brushes    164 

Start  with  the  right  material! 401 

State  associations,  annual  meetings 

of   the    309,  356 

Stationery,  an  advertisement  of. 212,  393 

business,  booming  the 156 

cabinet,   a    431 

patronage,  inviting 345 

Stearin   and  stearic  acid 308 

Sterling  Remedy  Co.  sells  its  plant.   181 

Stevens,  A.  B.,  portrait  of 142 

Stevens  Drug  Co.  establish  physi- 
cians' offices  over 
their   pharmacy...   246 

pharmacy  of 246 

Stewart  Company,  Daniel,  picture  of 

the  ofllces  of 293 

Sticky  fly  paper 305,  438 

St.  Louis  cut-rate  war  averted 95 

Stock,  a  card  system  for  the 345 

foods,  exploiting  the  sale  of....  26 
Stockholders  of  customers,  making.  Ill 
Stocking,    Charles    H.,    portrait   and 

mention    of 451 

Stoddart,  Charles  J.,  pharmacy  of. . .    279 

Stoke's    expectorant 386 

Stopper  for  bottles  of  delicate  chem- 
icals, a 295 

Store  openings — see  "Openings." 

STORES,  PICTURES  OF: 

Abell,  C.  E.,  South  Haven, 
Mich 495 

Allan,  James  Y.,  Richmond, 
Melbourne,  Australia 453 

Anze,  Ubaldo,  Cochabamba, 
Bolivia    496 

Ascher,  Morse  S.,  Detroit, 
Mich 234 

Biddlecombe's  Drug  Store,  De- 
troit,   Mich 235 

Brown  &  Co.,  F.  W.,  Lead,  S.  D.      56 

Bryson  City  Drug  Co.,  Bryson 
City,    N.    C 278 

Chamberlin  Drug  Co.,  Col- 
lingswood,    N.    J 453 

Clark's  Pharmacy,  Highlands, 
j»^^     J 188 

Clothier,*c'  Rowland, "Poio,*  lil*  188 
Cottlngham  &  Co.,  Snow  Hill, 

Md 524 

Croswell  &  Co.,  J.  M.,  King- 
ston,   Jamaica 214,  215 

Delaney,  Thomas  F.,  Beverly, 

Mass 456 

Dickinson       Drug       Company, 

Lead,  S.  D 56 

Diner,  Jacob,  New  York  City.  103 
Donlon    Drug    Company,    San 

Francisco,    Cal 323 

Dow,  Cora,  Cincinnati 496 

Eberle,     A.      R.,     Watertown, 

Wis 13 

Elkln-Watson  Drug  Co.,  At- 
lanta,   Ga. 153,   154 

Feind  &  Hain,  Newark,  N.  J..  87 
Flemer,  Lewis,  Washington..  433 
Frank  &  Barber,  Inc.,  Wilkes- 

barre.    Pa 279 

Frick,  Daisy  A.,  Audubon, 
Iowa    189 


STORES,  PICTURES  OF-Continued. 

Hahman      Drug      Co.,      Santa 

Rosa.   Cal 50& 

Hamilton-Martin      Drug      Co., 

Inc.,  Charlotte,  N.  C 452: 

Hargens,    Emll,    Hot    Springs, 

South  Dakota 103- 

Harris  &  Yanaway,  Casey,  111.  344 
Harrison  &  Co.,  Dr.  J.  L.,  Cru- 

ger.   Miss 49& 

Heriot,    Andrew    S.,     Summer 
Hill,      New     South     Wales, 

Australia   10* 

Hesterly  drug  store,  Prescott, 

Ark 278- 

Hogan     &     Sons,     Lafayette, 

Indiana     28& 

Holsten,   F.    E.,   Alliance,    Ne- 
braska          57 

Hopkins    Drug    Co.,    Clanton, 

Alabama     27* 

Huder,    Henry     J.,    Indianap- 
olis,   Ind 15 

Imperial    Drug    Store,    Inver- 
ness,  Cape  Breton,   N.   S...    103. 
Keel,  Claude  D.,  Bucyrus,  Ohio  18» 
Kelly,   J.  W.,   Big  Stone  Gap, 

Va 27S 

Klingersmith's  Pharmacy,  De- 
troit,   Mich 23& 

Lascoff,  J.  L.,  New  York.. 394,  39& 
Leedom,  Charles,  Philadelphia, 

Pa.    81 

Mann,     Charles     F.,     Detroit, 

Mich 234 

Market      Square      Drug      Co., 

Knoxvllle,   Tenn 18S 

Mart    Drug     Co.     The,     Mart, 

Texas    278 

McClintic,      H.      H.,      Detroit, 

Mich 350 

McCrum      &      Deary,      Boise, 

Idaho     43 

McGarr,  R.   S.,  Scranton,  Iowa  103 
McKay  &  Monkman,   Los  An- 
geles,   Cal 303 

Mead,  Frank  M.,  Detroit,  Mich.  235 
Mikelsen,  Niels,  Kenesaw,  Neb.  496 
Morley  Brothers,  Austin,  Tex.  17& 
Morrish   &   Costlgan,    Detroit, 

Mich 23& 

"Oquirrh     Pharmacy,"     Salt 

Lake  City,  Utah    279 

Osseward  &  Rubenstein,  Seat- 
tle,   Washington 452 

Ozark  Drug  Co.,  Ozark,  Mo...  351 
Phillips,    Kirk   G.,    Deadwood, 

S.    D 57,   103 

Pierce's      Prescription      Phar- 
macy, Detroit,  Mich 235 

Prado  &  Cla,  Guatemala  City, 

Guatemala 45$ 

Rath     &     Bainbrldge,     Dodge 

City,    Kansas 27& 

Reburn,    W.     W.,     Kalamazoo, 

Mich 18» 

Ridgeway,     F.     A.,     Washing- 
ton, D.  C 452 

Riesterer,  A.  G.,  Detroit,  Mich.  235- 
Robinson,    Fred   J.,    Central 

City,    Ky 8Z 

Robson  &  Co.,  Freeport,  111...  41 
Rohnert,  F.,  Detroit,  Mich...  234 
Rowe  &  Co.,  H.  B.,  Paris,  111..  18» 
Schultz    &  Co.,   C.   F.   Wm., 

Elgin,    111 162 

Seltzer,    Leonard    A.,    Detroit, 

Mich 234 

Smallidge,  F.  E.,  Detroit,  Mich.  234 
Smither  &  Thurstone,  Buffalo, 

N.    Y 34 

Southern       Pharmacy,        Hot 

Springs,  Ark 452 

Stevens  Drug  Company,  Beau- 
mont,  Texas 246 

Stoddart,  Charles  J.,  West  To- 
ronto,   Ontario 279' 

The   Kimball-Stone  Drug  Co., 

Bakersfleld,  Cal 452 

The  Pemberton  Drug  Co.,  Des 

Moines,    Iowa 189 

The  Richey  Drug  Co.,  Haver- 
hill,   Mass 188 

The  Riley  Drug  Co.,  San  Jose, 

Cal 189 

The  Tallman  Drug  Co.,  Walla 
Walla,    Washington 45$ 
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STORES,  PICTURES  OF— Continued. 

Trust       Building       pharmacy, 

Terre  Haute,   Ind 453 

Tureman's  pharmacy,  Carlisle, 

Ky 188 

Valley    Drug    Store,    Culbert- 

son,   Montana 400 

Vance,  J.  G.,  Los  Angeles,  Cal.  276 
Waldrop,   Dr.   J.   W.,   Fayette- 

ville,     Texas 279 

Warner   Drug    Co.,    Nashville, 

Tenn •  •  496 

Warren  C.  Pine,  Riverside,  N. 

J 189 

Whiteley,  W.   S..  Verona.   Pa..  496 
Wyoming  pharmacy.  New  Cas- 
tle, Wyoming 57 

Stovaine,  incompatibilities  of 171 

Stove  polish 85 

Strange  drugs,   two 439 

Strawberries,  the  preservation  of...  308 

Straw   hat   renovation 307 

hats,    dyeing 217 

Strong,  H.  T.:    "A  System  of  Busi- 
ness   Accounting" 64 

Strops,  a  scheme  for  displaying 477 

Sub-postal  clerks,  to  help 857 

Suicides  from  carbolic  acid 4 

Sulphuret  of  arsenic 40 

Sulphuric  acid  as  a  refuse  destroyer  394 

Sulphur  ointment,  a  troublesome...  131 

Sundae,   "Massadon" 339 

Sundaes,  the  serving  of 375 

Sunday  closing  and  the  N.  A.  R.  D.  269 

Suppositories,  the  preparation  of. . .  429 

Suppository    bases 387 

machines — where  they  may  be 

purchased    352 

Suppositories     521 

Sweeping  mixtures  to  prevent  dust.  472 

scheme  for  the  floor 390 

powder,    a 132,    176,  352 

settling  the  dust  in 123 

Sweet  spirit  of  nitre 340 

Synthetic   perfumes 484 

Synthetics,   Incompatibilities   of   the 

new •  171 

Syrup  of  almonds S29 

of  birch   beer 176 

of  cloudy  hypophosphltei 42 

of  ferrous  Iodide 342 

a  trick  concerning  254 

of  Ipecac 329 

of    orange 329 

of    phosphates    compound    with 

quinine  and  strychnine 469 

of    rhubarb 830 

of  rose 830 

of  sarsaparlUa,  compound. .  .214,  830 

of  senega 881 

of  squill  compound SSO 

of  white  pine  compound,  color- 
ing for 12S 

of  wild  cherry 829 

preserving   ISS 

white  pine  compound  with  tar.  .  528 
Syrups,  better  ways  of  making  offi- 
cial     171 

for  the  fountain 174 

best  selling 874 

official,  comments  on S29 

T 

Tablet  bottles,  a  scheme  for  support- 
ing     295 

Taft  and  the  Sherman  act 447 

Taft,  President,  store  patronized  by  466 

Taft  window,  a 522 

Talcum  powder,  a  window  display  of  239 

Tale  of  a  diamond  ring,  the 461 

Tallman  Drug  Co.,  pharmacy  of 453 

Tariff  bill,  the  new  Congressional.. 

177,  858 

law,  the  new,  and  prices 899 

Taylor,  J.  Earl:    "A  Case  of  Arsen- 
ical   Poisoning" 425 

"An    Experience    with    a    'Sui- 
cide'"      202 

"Burglars    Foiled" 208 

Telephone  order  business,  how  to  In- 
crease  the 159,  169 

trade,    a   window   dis- 
play to  increase  the  159 

patronage,   seeking 435 

situation,    the 411 

slot  installed  in  various  places  181 


Temperance  movement — see  "Liquor," 
"Prohibition,"  "Local  Option,"  etc. 

Terebinth  of  Mecca 131 

Terpin  hydrate,  elixir  of 215,  468 

Thanksgiving  prizes 478 

"Thin-skinnedness"     30 

Three  weeks  in  a  drug  store 149 

Thyme   oils 352 

"Tickle  you"  folder 434 

Tincture     of     deodorized     opium,     a 

suggestion  for 297 

of  ferric  chloride 340 

of  iodine 34,  340 

and  the  cork 481 

and  the  pure  drug  laws..   227 

of  larkspur 219 

of  opium  deodorized 262 

Tinctures  made  from  assayed  drugs     31 

Tissue  food,  a 220 

paper    as     a    window    dressing 

medium    164 

Tobacco,  bleaching 85 

something  about 347 

Toilet  cream,   almond 44 

— ^see  also  "Almond  Cream," 
"Cold  Cream,"  "Lotion," 
etc. 

creams,   peroxide 84 

vinegar   204 

water,    cologne 204 

"Tono-Bungay,"   excerpts  from 198 

Too    many    doctors    and    too    many 

druggists    137 

Tooth  brushes,  a  special  sale  on....     76 

hints  on  the  sale  of 205 

paste,  a  window  display  of 481 

window,   a 523 

Towel  hanger,  an  ingenious 472 

Transferring  newspaper  prints 394 

Trust   Building  pharmacy 453 

Tureman's  pharmacy 188 

Turmeric  vs.  curcuma 264 

Turpentine,    synthetic 260 

Turvey,  O.:    "This  EJxperience  Bears 

off  the  Palm!" 424 

Tuthill,    Dr.    Frederick    P.,    portrait 
and  mention  of 97 

u 

Unfermented    grape   Juice,    the   bot- 
tling of 437 

United   Cigar   Stores  Co.,   a  descrip- 
tion   of 492,  510 

United  Drug  Co.  buys  half  interest 

in  Gray  &  Worcester 136 

United    Drug   Consumers'    Company, 

the  441 

University  of  Michigan,  a  new  chem- 
istry-pharmacy   building   at 

the   207 

of  Wisconsin,  a  new  course  in 

the  pharmacy  school  446 
begins     post  -  graduate 
courses    in    business 

administration    3 

Unklndest  cut  of  all 814 

Upward    filtration 264 

Urinary  analysis  as  a  drawing  card.     74 

books  on 43 

U.  S.  P.  and  N.  F.  propaganda 408 

criticisms,  some 115 

doses   in 139 

Utech,  P.  Henry:   "Hints  on  the  Sale 

of   Tooth-brushes"    205 

Utensils,  the  cleaning  of 209,  211 

V 

Valerianates,  to  remove  the  odor  of 

from  the  hands 472 

Valley  Drug  Store    400 

Vance,  J.  G.,  pharmacy  of 276 

Vanilla    case,    government    defeated 

in  a 354 

flavor,  a  cheap 484 

flavoring  for  tubes 524 

Vanillin,  compound  tincture  of 484 

Varnish,  the  removal  of 174 

Venereal  grafters,  the  Minnesota  law 

against    267 

Vermin  in  log  houses 483 

Veronal,    incompatibilities  of 171 

Vinegar  of  squill US 

toilet   204 

Violet  ammonia 130 


W 

Waldo,    Ralph:     "There    was    Some- 
thing in  the  Water" 203 

Waldrop,  Dr.  J.  W.,  pharmacy  of. . .  279 

Wallace,  Mrs.  L.  O.,  portrait  of 101 

Wall  paper  advertising,  a  specimen 

of   170 

an  advertisement  of 393 

and  paint  business,  increas- 
ing  the 113 

a  remnant  sale  of 114 

a  unique  scheme   for  push- 
ing the  sale  of 155 

business,  building  up  a  suc- 
cessful      5g 

increasing  the  sales  of 122 

Walton,  L.  L.,  portrait  and  mention 

of   274 

Warts,  removing  seed 440 

Wash  bottle,  a  serviceable ,  120 

Washington     State    College,    gradu- 
ating class  in   the  Department  of 

Pharmacy  of 258 

Watching  the  help 271 

Water  bottles — "spotting"  them  after 

they  have  been  used 164 

chemistry 26O 

hydrant,  used  in  dispensing !  341 

menthol,  developing  a  trade  in.  73 

of  ammonia,  strong 115 

purifier   79 

soaked    glass    7g 

the  decomposition  of 304 

Waterproofing  for  cloth 216 

Weather  reports,  utilizing  the 32 

Weaver,  C.  A.,  portrait  and  mention 

of    97 

Weaver,  C.  A.:    "The  Cigar  Case  as 

an    Asset" 333 

Webber,  A.  H.,  criticized  for  his  at- 
titude on  the  clerk  ques- 
tion     210,    341,  431 

on  the  clerk  question 147 

Weighing    semi-solids 477 

Whelpley,    Henry,    portrait,    twenty- 
fifth  anniversary  of 493 

Whisky  and  the  drug  business — See 
"Liquor." 

decisions,  the   46 

labeling  question 181 

question   settled? 266 

the  aging  of 128 

— what  is  it  anyway? 265 

Whiston,  S.  E.,  proprietor  of  the  Im- 
perial Drug  Store 103 

White  mineral  oil 362 

pine     compound,     coloring     the 

syrup   of 123 

with  tar  528 

Whitening  cocoanut  oil 44,  132 

Wiegrand,   Thomas   S.,   death  of 400 

Wlesendanger,    Ulrich,    portrait   and 

mention    of 9 

Wilbert,  M.  I.,  portrait  and  mention 

of   98 

Wild  cherry,  the  chemistry  of 436 

Wiley,  Dr.,  In  the  spot  light '.  89 

Dr.  H.  W.  under  fire 45 

Winckler,     Richard     P.:      "A     Drug 

Traveler  in  Peru" 292 

Window  designs,  a  support  for 390 

moving,  $5.00  offered  for  229 

WINDOW  DISPLAYS: 

Candy    (illustrated)    70 

Christmas  (illustrated)    504 

Coca  Cola  (Illustrated) 478 

Cold  cure   (illustrated) 104 

Cold  remedies  (illustrated)...  476 

Dentifrice    76 

Dip,  a  stock   (illustrated) 426 

Euthymol  Tooth  Paste   (Illus- 
trated)      481 

Fourth  of  July  (illustrated)..  257 

Magazines    (illustrated)    388 

Motion   window    (Illustrated) .  76 
North     Pole     window     (illus- 
trated)      476 

Peach  contest,  a  (illustrated) .  479 

Perfumery   (Illustrated) 24 

School  supplies    337 

Shoe  polish    339 

Soap    (illustrated)    345 

Soda    393 

Spices   (illustrated)    291 

Spring  medicine  (Illustrated) .  119 

Taft   window,   a 522 
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WINDOW  DISPLAYS— rontinne(f. 

Talcum  p.owder   (illustrated) .   239 
Telephone     window     (illus- 
trated)         159 

Tooth  brushes    (illustrated)  . .   205 

Tooth  paste  (illustrated) 523 
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THE  MONTH'S  HISTORY. 


THE 
HULL  BILL. 


Of  great  importance  is  a  bill 
which  has  recently  been  intro- 
duced into  Congress.  In  a  word, 
it  applies  the  underlying  principle  of  the  food  and 
drugs  act  to  every  sort  and  variety  of  merchandise, 
and  its  purpose  is  to  protect  the  public  from  imita- 
tion and  misbranded  goods  of  every  description. 
Representative  Hull  is  sponsor  for  the  measure,  and 
his  bill,  like  the  food  and  drugs  act,  has  as  its  key- 
note the  injunction :  "Tell  the  truth  on  the  label." 
Congressman  Hull  has  sought  even  to  reach  mis- 
representation in  advertising  by  inserting  a  provision 
in  his  bill  to  the  effect  that  a  product  shall  be  deemed 
"misbranded"  if  its  character  is  set  forth  in  untruth- 


ful or  exaggerated  terms  in  advertising  literature. 
Whether  this  particular  provision  will  be  considered 
constitutional  or  not,  the  Hull  bill  as  a  whole  is 
clearly  seen  to  be  a  measure  of  unusual  significance. 
It  indicates  that  we  are  rapidly  developing  an  era 
when  honesty  in  business  is  going  to  be  more  and 
more  rigidly  enforced. 

4e      4c      ♦ 

ENFORCING  ^"  ^^^  meantime  we  discover  from 
THE  FOOD  AND  the  auuual  report  of  the  Secretary 
^^^*  of  Agriculture  that  much  work 
has  been  done  during  the  last  year  in  the  enforce- 
ment of  the  food  and  drugs  act.  The  number  of 
inspectors  has  been  increased  to  39 ;  branch  labora- 
tories throughout  the  country  have  been  established 
to  the  number  of  21;  13,400  samples  have  been 
collected  and  examined ;  86  shipments  of  goods  have 
been  seized  and  "libel"  suits  brought  against  them 
for  condemnation,  and  135  cases  of  all  kinds  have 
been  reported  to  the  Attorney-General.  Of  these 
135  suits  28  have  so  far  resulted  in  conviction,  and 
up  to  the  time  the  Secretary  prepared  his  report  not 
a  single  case  had  been  decided  adversely  to  the 
government.  Of  imported  drugs  568  samples  have 
been  examined,  many  of  which  were  found  to  be 
adulterated  or  misbranded.  Instances  in  point  were 
dandelion-root  adulterated  with  20  to  40  per  cent  of 
sand  and  small  pebbles ;  belladonna-root  highly  adul- 
terated with  poke-root;  and  calendula  flowers  col- 
ored with  saffron  and  imported  for  the  purpose  of 
adulterating  saffron  after  its  importation. 


ANTI.COCAINE 
CRUSADES. 


It  would  look  as  if  the  anti- 
cocaine  movement  were  being 
prosecuted  with  more  and  more 
vigor  and  determination.  Thus  we  find  that  out  in 
Kansas  City  a  druggist  has  been  fined  $500  on  each 
of  six  counts  for  selling  cocaine  to  a  certain  negro, 
while  the  druggist's  clerk  has  also  been  fined  $500 
on  each  of  five  counts  for  furnishing  cocaine  to  the 
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same  man — making  a  total  assessment  against  this 
store  of  $6500!  Down  in  Baltimore  a  physician 
who  both  practices  medicine  and  conducts  a  drug 
store  was  thrown  into  jail  while  under  prosecution 
for  the  illegitimate  sale  of  narcotics,  but  was  after- 
wards released  on  bail  pending  trial.  In  Philadel- 
phia the  city  authorities  are  actively  engaged  in  a 
crusade  against  the  sale  of  cocaine,  and  the 
Executive  Committee  of  the  P.  A,  R.  D.  has  done 
the  wise  thing  by  pledging  the  support  of  the 
organization  to  the  movement.  Montreal,  in  the 
meantime,  has  been  furnished  with  a  sensation  by 
the  sudden  discovery  that  a  number  of  druggists 
have  been  dealing  freely  in  narcotics  and  have  even 
gone  so  far  as  to  furnish  five-  and  ten-cent  lots  to 
schoolchildren!  As  soon  as  the  facts  were  un- 
covered by  the  authorities.  President  Tremble  of  the 
pharmaceutical  association  jumped  into  the  breach, 
helped  the  officials  secure  evidence  against  guilty 
druggists,  and  thus  made  it  clear  that  pharmacy 
would  not  tolerate  such  conditions  and  stand  con- 
victed in  the  public  mind  of  general  criminality — an 
attitude  which  ought  to  be  assumed  by  every  local 
association  whenever  liquor  and  narcotic  abuses 
arise  to  threaten  the  dignity  and  reputation  of  the 
calling. 


*     * 


A  NOVEL 
SUGGESTION. 


While  speaking  of  the  anti-nar- 
cotic evil  we  are  reminded  that 
during  the  last  few  weeks  a  some- 
what unique  proposition  has  been  made  with  refer- 
ence to  preventive  measures.  Dr.  William  J. 
Schieffelin  of  New  York,  and  Dr.  H.  W.  Wiley  of 
Washington,  have  both  suggested  to  the  Committee 
on  Ways  and  Means  of  the  house  of  representatives 
that  some  consideration  be  paid  to  the  importation 
of  narcotics  in  connection  with  the  proposed  revision 
of  the  tariff.  Dr.  Wiley  has  expressed  the  belief 
that  the  new  tariff  might  "exclude  from  this  country 
narcotic  drugs,  especially  such  as  cocaine  and  opium, 
which  are  used  for  illegitimate  purposes."  He  has 
suggested  that  "the  importation  of  drugs  of  this 
kind  be  strictly  supervised  and  that  a  prohibitory 
duty  be  placed  upon  all  which  do  not  go  to  licensed 
manufacturers" — a  licensing  scheme  being  a  part  of 
his  proposition.  Whether  this  can  be  properly 
worked  out  in  a  tariff  law  remains  to  be  seen,  but  in 
the  meantime  we  are  informed  that  the  State 
department  is  now  preparing  a  special  narcotic  bill 
which  will  be  introduced  into  Congress  shortly  after 
the  holidays. 


The  editor  of  the  Bulletin,,  some- 
''^?«*;^»r^'^'^      what    tardily,    has    only    recently 

found  time  to  read  with  any  care 
the  last  volume  of  proceedings  of  the  Ohio  State 
Pharmaceutical  Association.  In  the  address  of 
President  Lemasters  he  finds  the  following  pertinent 
paragraph : 

I  would  like  to  call  your  attention  to  a  matter  which  I 
believe  should  have  the  consideration  of  this  convention.  If 
local  option  carries  in  many  of  the  counties  of  the  State  there 
will  spring  up  many  so-called  drug  stores.  Registered  clerks 
will  be  offered  fancy  prices  for  their  services  as  managers  of 
the  drug  end  of  the  business,  while  the  proprietors  will  look 
after  the  wet-goods  end.  Some  way  should  be  devised  by 
which  a  druggist's  certificate  can  be  revoked  when  it  can  be 
shown  that  he  is  using  his  legal  powers  to  foster  an  illegiti- 
mate business.  One  saloonkeeper  of  whom  I  have  already 
heard  has  his  son  in  a  school  of  pharmacy  preparing  him  for 
any  emergency  which  may  arise  in  his  county.  If  only  drug- 
gists could  see  so  far  ahead,  and  plan  for  future  conditions 
which  might  be  forced  upon  them,  we  would  certainly  not  be 
where  we  are  to-day,  and  many  of  the  problems  we  are  trying 
to  solve  would  never  have  come  up  for  solution. 

This  we  quote  withoyt  comment — it  is  quite  un- 
necessary, indeed,  to  point  the  moral.  Druggists  all 
over  the  country  are  slowly  awakening  to  the  realiz- 
ation that  an  evil  is  developing  which  will  from  now 
on  require  their  close  attention  and  their  most 
earnest  efforts. 


LIQUOR   PRO- 
DUCnO.N  IN  1908 


These  statements  in  the  address  of 
President  Lemasters  remind  us  of 
some  figures  contained  in  the  re- 
cent annual  report  of  Commissioner  John  G.  Capers, 
of  the  Internal  Revenue  Bureau  in  Washington.  All 
of  us  have  read  statements  during  the  year  indi- 
cating the  rapid  development  of  the  temperance  and 
local  option  movement  throughout  the  country,  and 
it  is  significant  to  see  just  how  far  this  has  actually 
proved  restrictive.  Critics  are  often  heard  to 
declare  that  restrictive  legislation  sounds  very-  well 
on  paper,  but  that  as  a  matter  of  fact  it  causes  very 
little  change  in  the  practices  of  the  community. 
Commissioner  Capers's  report,  however,  shows  that 
the  production  of  distilled  grain  spirits  for  the  fiscal 
year  1908  was  126,989,740  tax  gallons,  which  was 
a  decrease  of  over  40,000,000  gallons  as  compared 
with  1907.  In  other  words,  the  decrease  amounted 
to  about  35  per  cent.  This  is  perhaps  not  as  much 
as  might  have  been  expected,  considering  the  fact 
that  about  50  per  cent  of  the  population  is  at 
present  living  in  "dry"  territory,  but  such  results  are 
cumulative,  and  next  year's  report  will  doubtless  be 
more  significant. 
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A  few  pleasantries  have  recently 
cfNE  AMENmES.    ^een    indulged    in    between    Dr. 

Victor  C.  Vaughan,  dean  of  the 
Medical  Department  of  the  University  of  Michigan, 
and  Frank  J.  Cheney,  president  of  the  Proprietary 
\ssociation  of  America.  It  seems  that  Dr.  Vaughan, 
reading  a  paper  before  the  "Ladies'  Union"  of  Ann 
Arbor,  asserted  that  "all  patent  medicines  and  nos- 
trums contain  a  large  percentage  of  alcohol;"  that 
"most  of  them  contain  cocaine  and  morphine  as 
well ;"  and  that  "there  is  more  alcohol  sold  and 
consumed  in  patent  medicines  if  you  will  except 
beer  and  ale  than  there  is  sold  in  all  the  saloons  in 
the  United  States."  In  replying  to  these  charges 
Mr.  Cheney  indulged  in  some  satiric  and  forcible 
English,  and  among  other  things  declared  that,  with 
the  exception  of  a  very  few  products  which  have 
been  placed  under  the  ban  by  the  government,  patent 
medicines  contained  no  more  alcohol  than  is  neces- 
sary for  solvent  and  preservative  purposes;  that  in 
any  event  the  content  of  alcohol  is  under  present 
laws  invariably  stated  on  the  label ;  that  the  content 
of  cocaine,  morphine,  and  other  narcotics  must  also 
be  stated  on  the  label ;  that  not  a  single  article  made 
by  any  member  of  the  Proprietary  Association  con- 
tains cocaine;  that  only  a  small  percentage  of 
products  contain  morphine,  as  an  examination  of  the 
labels  will  indicate;  and  that  Dr.  Vaughan's  state- 
ment regarding  the  total  consumption  of  alcohol  by 
the  use  of  patent  medicines  is  "a  monstrous  exag- 
geration unworthy  of  consideration  by  any  person 
who  has  an  accurate  knowledge  of  the  subject." 
♦     *     * 

^jjj.  One  of  the  happy  outgrowths  of 

BOARDS  GETTING  the  National  Association  of  Boards 
TOGETHER.  ^^  Pharmacy  is  the  creation  of 
sectional  organizations  representing  groups  of 
boards  in  neighboring  States.  So  far  two  such 
organizations  have  been  perfected.  "The  New 
England  Association  of  Boards  of  Pharmacy"  has 
been  in  existence  for  a  year  or  more,  and  has  un- 
doubtedly done  considerable  good  in  clearing  the 
local  atmosphere  and  in  bringing  about  a  greater 
degree  of  uniformity  and  cooperation.  More  re- 
cently the  "Interstate  Association  of  Boards  of 
Pharmacy"  has  been  created,  the  charter  members 
being  the  boards  of  Kentucky,  Indiana,  Michigan, 
Wisconsin,  Minnesota,  and  Illinois.  A  meeting  last- 
ing the  better  part  of  two  days  was  held  in  Chicago, 
following  which  an  invitation  was  accepted  to  meet 


with  the  Kentucky  board  some  time  during  the  com- 
ing April.  A  general  plan  of  interstate  reciprocity 
was  adopted  on  the  basis  of  the  scheme  proposed  at 
the  last  meeting  of  the  National  Association,  namely, 
that  applicants  for  registration  must  furnish  evi- 
dence of  having  passed  an  examination  with  a  gen- 
eral average  of  at  least  75  per  cent,  and  with  not  less 
than  60  per  cent  in  any  one  branch.  Other  condi- 
tions, it  is  understood,  will  also  be  made,  and  these 
will  be  definitely  agreed  upon  at  an  early  date. 

♦  *     * 

The  Pharmacy  School  of  the 
^\l^ERmEm^^  University  of  Wisconsin  is  mak- 
ing an  educational  departure  of 
considerable  general  interest.  It  is  preparing  special 
and  postgraduate  courses  in  business  administration 
which  may  be  attended  by  those  who  have  just 
finished  the  regular  pharmaceutical  course,  or  by 
former  graduates  or  practicing  pharmacists  who 
may  feel  the  need  of  thorough  commercial  instruc- 
tion. The  faculty  understands  that  the  modem 
pharmacist  is  quite  as  much  a  business  as  a  pro- 
fessional man,  and  that  he  needs  instruction  in  one 
direction  as  thoroughly  as  in  the  other,  but  it  holds 
that  the  regular  pharmaceutical  course  is  already 
overcrowded,  that  there  is  no  room  in  it  for  proper 
commercial  instruction,  that  the  usual  short  com- 
mercial course  in  colleges  of  pharmacy  is  inade- 
quate, and  that  the  problem  can  at  least  for  the 
present  'be  fairly  well  solved  by  providing  special 
and  postgraduate  work  which  can  be  made  as  thor- 
ough as  need  be,  and  which  can  be  attended  by  the 
student  or  the  pharmacist  at  his  option.  The  success 
of  the  experiment  will  be  observed  with  considerable 

interest. 

*  *     ♦ 

The  students  in  the  School  of 
PRESC™CLUB.    Pharmacy   of   the   University  of 

Michigan  have  recently  completed 
an  organization  which  might  well  be  duplicated  in 
other  pharmaceutical  colleges.  It  has  been  given  the 
name  of  "The  Prescott  Club,"  in  honor  of  the  grand 
old  man  who  made  the  School  of  Pharmacy  what  it 
is  and  who  conducted  its  affairs  for  so  many  years. 
Meetings  will  be  held  once  a  month  in  the  evening. 
Following  a  lecture  from  some  outside  speaker,  or 
the  reading  of  a  paper  or  scientific  abstracts  by  the 
members  themselves,  a  light  lunch  will  be  served, 
after  which  speeches  will  be  in  order.  The  whole 
plan  is  an  admirable  one.     It  will  develop  personal 
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friendships;  it  will  cement  the  two  classes  closer 
together ;  it  will  arouse  school  spirit ;  it  will  give  the 
students  some  experience  in  public  speaking;  and  it 
will  be  of  advantage  in  many  other  directions.  The 
first  meeting  was  held  on  the  evening  of  December  6, 
and  an  address  on  pure  food  and  drug  legislation 
was  delivered  by  the  editor  of  the  Bulletin  of 
Pharmacy.  A  flashlight  picture  of  the  occasion  is 
shown  elsewhere  in  the  present  issue.  The  officers 
of  The  Prescott  Club  are  the  following:  A,  W. 
Linton,  president;  F.  L.  Shannon,  vice-president; 
J.  J.  Cook,  secretary;  and  F.  D.  Kephart,  treasurer. 


THE    DETROIT 
DRUG  CLERKS. 


The  Michigan  Drug  Clerks'  Asso- 
ciation held  a  most  enjoyable  ban- 
quet December  11  in  Detroit.  It 
was  free  to  all  drug  clerks  whether  members  or  not, 
and  was  given  for  the  purpose  of  enabling  clerks  to 
get  better  acquainted  with  one  another.  Those  who 
were  not  already  members  of  the  organization  were 
given  a  chance  to  join.  The  banquet  proved  a  great 
success  and  everybody  had  a  good  time.  The  enter- 
tainment was  afforded  by  a  well-known  Detroit 
dentist,  Dr.  Angus  L,  McPhee,  who  sang,  played  the 
banjo,  and  danced  to  the  delight  of  his  audience. 
Several  piano  selections  were  played  by  Mr.  Thomas 
Sharkey.  At  the  table  President  George  T.  Barwell 
presided  as  toastmaster  in  his  usual  happy  manner. 
Charles  Abraham,  manager  of  two  Detroit  phar- 
macies, gave  the  boys  a  pleasant  talk  on  pressing 
questions,  and  among  others  who  spoke  were  Dr. 
Knapp,  president  of  the  Michigan  Pharmaceutical 
Travelers'  Association;  Charles  Webster,  Mark  D. 
Mitshkun,  Nathaniel  H.  Jones,  H.  M.  Young, 
Joseph  Hackett,  Frank  Perrault,  and  John  Helfman. 
*     *     * 

Reference  has  several  times  been 
ANifsiiciDEs^  made  in  the  Bulletin  of  Phar- 
macy during  the  last  two  or  three 
years  to  the  excellent  ordinance  in  New  York  City 
governing  the  sale  of  carbolic  acid.  At  a  recent 
banquet  held  by  the  Alumni  Association  of  the  New 
York  College  of  Pharmacy,  Dr.  Darlington,  Health 
Commissioner  of  the  City,  was  generous  enough  to 
say  that  this  ordinance  had  been  generally  observed 
by  druggists  and  that  it  had  resulted  in  greatly 
lessening  the  number  of  suicides.  During  1907,  for 
instance,  319  deaths  were  due  to  carbolic  acid, 
whereas  there  were  but  43  during  1908.  Dr. 
Darlington  went  on  to  say  that  by  the  reduction  of 


the  death-rate  somewhat  over  three  per  cent  during 
the  last  few  years,  a  saving  of  15,000  lives  in  New 
York  City  alone  had  been  accomplished.  He 
desired  formally  to  thank  the  drug  trade  for  its 
cooperation,  and  he  declared  that  not  only  had 
druggists  lived  up  to  the  carbolic  acid  ordinance,  but 
they  had  also  observed  the  anti-cocaine  law  with  a 
good  deal  of  faithfulness  and  loyalty. 


DRUG-STORE 
COMBINATIONS. 


The  two  great  drug-store  com- 
binations in  the  east  are  the  Hege- 
man  Corporation  and  the  William 
B.  Riker  &  Son  Co.,  both  with  headquarters  in  New 
York  City.  These  companies  are  apparently  con- 
tinuing the  expansion  which  has  characterized  them 
during  the  past  few  years.  The  Hegeman  Corpora- 
tion has  added  a  store  to  its  group  from  time  to  time 
until  there  are  now  11  altogether.  The  latest  addi- 
tion was  made  in  Yonkers.  The  Riker  people  have 
recently  opened  two  new  stores  in  New  York  proper 
and  one  in  Brooklyn.  This  gives  them  a  total  of 
19 — 12  in  Greater  New  York  and  7  in  Boston. 
Readers  of  the  Bulletin  are  familiar  with  the 
history  and  activities  of  these  corporations :  articles 
describing  them  have  appeared  in  the  Bulletin 
during  recent  years,  and  within  the  past  few  months 
a  couple  of  illustrated  contributions  have  been 
specifically  devoted  to  the  group  of  Riker-Jaynes 

stores  in  Boston. 

*     *     * 


TEMPEST 
IN  A  TEAPOT. 


The  patent  -  medicine  manufac- 
turers of  the  United  States  are 
reported  to  be  somewhat  con- 
cerned over  certain  provisions  in  the  new  proprietary 
law  in  Canada.  This  measure  was  explained  in  the 
October  Bulletin.  No  patent  medicine  may  be 
made,  imported,  or  sold  unless  a  license  has  first 
been  procured  from  the  Minister  of  Inland  Revenue. 
The  package  must  bear  reference  to  this  license  and 
give  its  number,  and  the  law  also  provides  that  there 
must  be  nothing  on  the  package  regarding  any  other 
method  of  approval  or  sanction.  This  is  held  to 
mean  that  American  products  stating  on  the  label 
that  they  are  "guaranteed  under  the  food  and  drugs 
act"  of  the  United  States  will  not  be  salable  in 
Canada  unless  this  legend  is  omitted  and  unless 
there  is  substituted  for  it  the  analogous  statement 
required  by  the  Dominion  government.  We  confess 
that  we  do  not  see  why  there  is  any  particular  need 
of  a  hue  and  cry  over  the  situation.    Isn't  it  quite  a 
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simple  matter  to  have  special  packages  printed  for 
Canadian  use  after  having  secured  a  Canadian 
license?  People  who  do  business  in  other  countries 
than  their  own  are  expected  to  conform  to  the  laws 
and  requirements  of  those  countries. 
*     *     * 

The  new  scheme  of  electing  the 
A.  PH.  A.  OFFICERS  general  officers  of  the  A.  Ph.  A. 
FOE  1909-10.  j^y  j^^jl  j^^g  ^^^^  carried  out  satis- 
factorily since  the  Hot  Springs  meeting  last  Sep- 
tember. Three  sets  of  nominees  for  all  of  the 
general  offices  were  selected  at  the  meeting  by  the 
regular  nominating  committee  representing  the 
different  States,  and  from  them  the  membership  has 
now  made  the  following  elections : 

President:  Henry  H.  Rusby  of  New  York. 
Vice-President:    Clement  B.  Lowe  of  Philadelphia. 
Second  Vice-President:  Charles  W.  Johnson  of  Seattle. 
Third  Vice-President:  William  B.  Day  of  Chicago. 
Members  of  the  Council:  Oscar  Oldberg,  Charles  E.  Cas- 
par!, and  George  M.  Beringer. 

Of  the  2200  or  2300  members  of  the  A.  Ph.  A., 
only  879  exercised  their  voting  privilege ;  and  of  this 
number  660  expressed  themselves  as  being  in  favor 
of  the  plan  of  electing  the  general  officers  by  mail, 
while  201  were  against  it.  To  us  the  plan  seems  an 
excellent  one,  and  we  do  not  doubt  that  in  future 
years,  when  some  familiarity  has  been  gained  with 
it,  the  great  majority  of  the  members  will  use 
their  franchise.  It  is  understood  that  the  officers 
just  elected  will  serve  in  1909-10 — the  officers  for 
the  current  year  were  elected  after  the  old  method  at 
the  Hot  Springs  meeting. 


In  the  new  company  Charles  C.  Hinchman  became 
the  second  vice-president  and  held  this  position  up 
to  the  time  of  his  death. 


CHAS.  C. 
HINCHMAN. 


A  well-known  member  of  the  drug 
trade  in  Detroit  passed  away  last 
month.  We  refer  to  Charles  C. 
Hinchman,  second  vice-president  of  Williams,  Davis, 
Brooks  &  Hinchman  Sons — a  large  and  very  suc- 
cessful jobbing  house  generally  known  as  the 
Michigan  Drug  Company.  Mr.  Hinchman  died 
early  in  December  from  a  severe  attack  of  pneu- 
monia. Born  in  Detroit  during  1849,  he  had  prac- 
tically spent  his  entire  life  in  the  drug  business.  His 
father,  Theodore  H.  Hinchman,  was  one  of  the 
pioneers  in  the  drug  trade  of  Detroit,  and  the  firm 
of  T.  H.  Hinchman  &  Sons  was  one  of  great  success 
and  prominence  when,  in  1898,  it  was  amalgamated 
with  the  house  of  Williams,  Davis,  Brooks  &  Co. 


THE 

BAY-RUM 

BILL. 


The  bay  rum  muddle  is  now  likely 
to  be  cleared  up.  Chairman 
Payne,  of  the  Ways  and  Means 
Committee  of  the  House  of  Representatives,  has 
introduced  a  bill  into  Congress  levying  an  internal 
revenue  impost  on  Porto  Rican  goods  of  every 
description  which  would  be  taxable  if  produced  in 
the  United  States.  Porto  Rican  bay  rum  and 
similar  products  are  understood  to  be  chiefly  in- 
volved in  this  measure,  and  the  main  purpose  of  the 
bill  is  to  prevent  further  importations  of  tax-free 
bay  rum  under  the  latest  decisions  of  the  Federal 
courts.  In  the  meantime  a  new  test  case  has  been 
brought  by  the  government,  but  it  is  generally 
understood  that  all  of  the  bay  rum  which  may 
be  brought  from  Porto  Rico  to  the  mainland  before 
Congress  takes  action  will  be  entered  free  of  duty. 
Commissioner  Capers,  in  his  annual  report  to  Con- 
gress, earnestly  recommends  the  passage  of  an  act 
like  the  Payne  measure. 

*  *     * 

A  retail  druggist  in  Baltimore  has  recently  been 
fined  $20  and  costs  on  a  charge  of  practicing  medi- 
cine without  a  license.  An  Italian  who  asked  for 
something  for  a  boil  was  furnished  with  a  proprie- 
tary salve,  and  was  charged  35  cents  for  the  product 
and  $1  in  addition  for  medical  advice. 

*  *     * 

The  Philadelphia  branch  of  the  A.  Ph.  A.  is  con- 
tinuing its  series  of  postgraduate  lectures,  and  on 
the  16th  of  last  month  a  talk  and  demonstration  on 
the  "drug-store  laboratory"  was  made  by  Prof.  G. 
H.  Meeker,  of  the  Medico-Chirurgical  College. 

*  *     * 

The  latest  addition  to  the  group  of  local  branches 
of  the  A.  Ph.  A.  throughout  the  country  is  that 
organized  in  Washington,  D.  C,  with  Dr.  H.  W. 
Wiley  as  president,  Martin  I.  Wilbert  as  secretary, 
and  W.  H.  Bradbury  as  treasurer. 

*  *     * 

John  J.  Crasser  has  been  appointed  Professor  of 
Pharmacy  in  the  New  Orleans  College  of  Pharmacy. 
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EDITORIAL. 


SOME  FACTS  REGARDING  THE  LIQUOR  SITUA- 
TION  IN   PHARMACY. 

One  of  the  most  important  and  significant  dis- 
cussions at  tlie  Hot  Springs  meeting  of  the  Amer- 
ican Pharmaceutical  Association  was  that  which 
developed  over  the  present  liquor  crisis  in  phar- 
macy. A  paper  was  read  showing  beyond  perad- 
venture  that  the  tidal  wave  of  temperance  legislation 
in  America  was  literally  closing  up  thousands  of 
saloons,  driving  some  of  the  liquor  business  into 
pharmacies,  and  provoking  ex-saloonkeepers,  no 
longer  able  to  conduct  their  business  openly,  to 
establish  nominal  drug  stores  and  continue  their 
traffic  under  the  protecting  cloak  of  pharmacy,  to 
the  shame  and  disgrace  of  an  honorable  calling. 

Prof.  L.  E.  Sayre,  of  Kansas,  who  has  been 
brought  in  close  cooperation  during  the.  last  few 
years  with  both  the  State  Board  of  Pharmacy  and 
the  State  Board  of  Health,  and  who  is  familiar 
with  drug  conditions  throughout  Kansas,  described 
a  remarkable  situation.  He  told  of  bartenders  who 
had  opened  drug  stores  when  the  saloons  had  been 
abolished.  In  some  instances  they  had  gone  through 
the  formality  of  employing  registered  clerks  in 
order  to  comply  on  the  surface  with  the  State 
pharmacy  law.  In  others  they  hadn't  troubled 
themselves  even  to  observe  this  formality.  In  one 
case  a  pseudo-druggist,  when  approached  by  the 
inspector,  pointed  to  a  registration  certificate  in  the 
front  of  the  store,  and  when  asked  where  the 
pharmacist  himself  was,  replied  that  he  had  been 
taken  ill  and  was  at  home. 

"How  long  has  he  been  away?" 

"About  three  months!" 

"Well,  how  can  you  conduct  a  drug  store  without 
having  a  properly  registered  pharmacist  actually  on 
the  spot  and  in  charge  of  the  place?" 

This  was  a  poser,  but  only  for  a  minute.  The 
ex-bartender  gathered  all  his  wits  together  and  de- 
clared suavely  that  he  hadn't  been  dispensing  any 
prescriptions  since  the  pharmacist  was  away. 

"But  what  do  you  do  with  prescriptions  when 
they  come  in?" 

"Oh,  we  send  them  up  the  street  to  the  next  drug 
store !" 

This  dialogue  was  sufficient  to  justify  a  pretty 
thorough  investigation  of  the  alleged  drug  store. 


Closets  and  drawers  bearing  the  labels  of  familiar 
drugs  and  chemicals  were  found  upon  examination 
to  be  filled  with  an  assortment  of  bottled  liquors 
which  would  do  credit  to  the  finest  drink  emporiums 
in  our  metropolitan  centers !  The  farther  the  search 
was  continued,  the  smaller  was  seen  to  be  the  real 
stock  of  drugs,  and  the  more  apparent  did  it  become 
that  the  proprietor  of  the  establishment  didn't  have 
any  medicaments  and  didn't  want  any.  He  was 
making  the  most  brazen  kind  of  a  bluff,  and  since 
no  one  had  "called  it"  for  a  year  or  two  he  had  fallen 
into  the  comfortable  habit  of  thinking  there  was  no 
longer  any  necessity  of  giving  thought  to  incon- 
venient pharmacy  or  liquor  laws. 

Professor  Sayre  cited  instance  after  instance  of 
this  sort,  and  convinced  his  audience  that  the  liquor 
crisis  in  pharmacy  was  no  myth.  He  made  it  clear 
that  it  was  rapidly  assuming  the  form  and  shape  of 
a  real  tragedy,  and  that  if  pharmacy  did  not  look  to 
its  reputation,  it  would  soon  find  that  it  had  none 
left.  The  temperance  advocates  in  Kansas  had  told 
him,  he  declared,  that  the  drug  store  was  the  last 
citadel  to  overcome — that  it  was  the  next  fort  to  be 
taken.  The  liquor  element  had  finally  been  driven 
into  this  fortification,  and  soon  the  temperance  re- 
formers would  find  it  necessary  to  concentrate  their 
batteries  against  it.  Pharmacy,  therefore,  would 
ere  long  become  the  object  of  a  systematic  attack 
from  interests  outside  the  profession  unless  pharma- 
cists themselves  took  the  initiative,  rooted  out  the 
evil,  and  did  their  own  housecleaning.  The  situation 
was  acute  and  was  getting  more  acute  every  day. 

Professor  Remington  agreed  with  Professor 
Sayre  that  pharmacy  was  being  faced  with  a  grave 
and  threatening  danger  and  that  the  future  welfare 
and  reputation  of  the  calling  were  at  stake.  He 
believed  that  the  various  local.  State,  and  national 
associations  ought  to  make  the  liquor  question  one 
of  their  vital  issues  and  give  it  the  benefit  of 
their  best  thought  and  most  systematic  effort. 
Among  other  things  he  suggested  that  the  A.  Ph.  A. 
should  have  a  permanent  committee  of  five  to  report 
annually  upon  the  spread  of  temperance  legislation 
and  to  suggest  ways  and  means  of  handling  the  sit- 
uation so  far  as  it  related  to  druggists.  Chairman 
Joseph  W.  England,  of  the  Section  on  Education 
and  Legislation,  afterwards  appointed  the  following 
committee:  Harry  B.  Mason,  L.  E.  Sayre,  George 
F.  Payne,  Phillip  Ascher,  and  F.  W.  Meissner. 

Afterwards,  in  private  conversation,  W.  J.  Tee- 
ters, of  Iowa,  told  how  the  liquor  situation  had  been 
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successfully  and  energetically  handled  by  the  drug- 
gists of  Davenport  in  his  State.  There  are  upwards 
of  40  or  50  pharmacists  in  that  city.  They  got  to- 
gether, decided  on  the  one  hand  that  they  would 
prevent  the  few  erring  members  of  their  own  pro- 
fession from  debauching  the  calling,  and  on  the 
other  that  they  would  prevent  those  outside  the  pro- 
fession from  using  it  as  a  mere  cloak  to  transact  a 
saloon  business.  Either  a  committee  was  appointed 
to  handle  the  question  or  else  the  druggists  them- 
selves voluntarily  acted  as  observers — it  doesn't 
matter  which.  At  any  rate,  two  or  three  drug-store 
proprietors  who  sought  to  do  an  illegitimate  liquor 
business  were  threatened  with  exposure  and  prose- 
cution. A  close  watch  was  kept  on  the  situation, 
and  it  resulted  in  driving  out  liquor  selling  from 
the  drug  stores  in  Davenport.  To-day,  declared 
Mr.  Teeters,  the  pharmacists  in  that  city  are  abso- 
lutely free  from  any  suspicion. 

The  Davenport  incident  shows  what  can  be  ac- 
complished in  every  "dry"  community  if  the  drug- 
gists will  only  realize  the  critical  danger  which  con- 
fronts them,  take  the  situation  energetically  in  hand, 
determine  they  will  absolutely  control  it,  and  then 
live  up  to  their  principles.  And  the  Bulletin  may 
express  its  conviction  that  here  lies  the  very  best  and 
most  efficient  remedy  for  averting  the  liquor  crisis. 
It  is  primarily  a  local  issue,  and  it  can  most  success- 
fully be  handled  locally.  The  greatest  danger  comes 
from  those  outside  the  calling  who  open  nominal 
drug  stores  for  the  purpose  of  conducting  saloons 
in  disguise,  and  if  the  druggists  of  a  town  would 
stand  together  they  would  have  no  difficulty  in  pre- 
venting such  men  from  accomplishing  their  purposes. 


"REORGANIZING"  THE  A.  PH.  A. 

The  "reorganization"  of  societies  and  bodies  of 
men,  in  and  out  of  pharmacy,  seems  to  be  in  the  air 
these  days.  We  hear  its  murmurs  from  every  pass- 
ing breeze.  In  the  late  national  election  one  of  the 
"issues"  was  the  reorganization  of  the  lower  house 
of  Congress,  and  something  was  occasionally  said 
about  the  reorganization  of  "Uncle  Joe"  Cannon. 
For  two  or  three  years  we  have  heard  occasional 
suggestions  that  the  A.  Ph.  A.  and  the  N.  A.  R.  D. 
should  be  reorganized.  At  both  national  meetings 
last  September  the  topic  was  discussed  (quite  ani- 
matedly, not  to  say  acrimoniously,  discussed  at  the 
A.  Ph.  A.  gathering),  but  on  both  occasions  definite 
action  was  postponed  for  another  year. 


The  proposition  of  the  A.  Ph.  A.  reorganizers  is 
first  to  turn  over  to  the  Council,  with  final  power  to 
dispose  of  it,  most  of  the  routine  and  detailed  busi- 
ness now  transacted  in  the  "general  sessions,"  and 
secondly  to  make  the  Council  larger  and  more 
"representative."  The  first  suggestion  will  doubtless 
be  adopted  in  time,  after  the  membership  has  devoted 
sufficient  thought  to  it,  but  against  the  second  there 
seems  to  be  an  instinctive  and  latent  opposition. 

The  Council  has  30  members  now.  It  is  comprised 
of  (1)  nine  regularly  elected  councilors,  three 
chosen  each  year,  (2)  the  general  officers  and 
section  chairmen  of  the  association,  and  (3)  a 
member  from  each  of  the  local  branches.  Thus  the 
Council  is  made  up  of  three  sets  of  men,  so  to  speak, 
and  they  are  about  evenly  divided.  It  has  been 
argued  with  conviction  that  this  Council  of  30  is 
large  enough;  that  it  is  "representative"  enough; 
that  a  more  numerous  body  would  be  unwieldy ;  that 
it  would  make  for  a  lesser  instead  of  a  greater  degree 
of  efficiency;  and  that  if  carried  sufficiently  far 
would  soon  reach  the  point  where  the  tail  would  be 
making  an  amusing  endeavor  to  wag  the  dog. 

Every  student  of  the  subject  knows  that  the 
larger  an  assembly,  the  more  insistent  is  the  necessity 
of  delegating  the  real  work  and  the  responsibility  to 
a  small  committee  or  group  of  committees.  "Czar" 
Reed  was  merely  acting  on  this  inevitable  truth 
when,  as  the  lower  house  of  Congress  grew  larger 
and  larger,  he  devised  the  famous  rules  and  methods 
of  reaching  decisions  which  have  ever  since  caused 
occasional  outbursts  of  bitter  criticism.  It  has  over 
and  over  again  been  declared,  especially  by  the  oppo- 
sition, that  the  House  has  been  reduced  to  the 
humiliating  character  of  an  automaton  and  that 
power  rests  in  a  few  individuals  who  run  things  as 
they  please.  But  this  concentration  of  authority  is 
absolutely  necessary  if  anything  effective  is  to  be 
aocomplished,  and  the  Democratic  party,  if  placed  in 
power,  would  be  compelled  to  continue  the  same 
methods. 

The  lesson  is  plain.  Do  the  members  of  the 
American  Pharmaceutical  Association  want  to  make 
their  House  of  Representatives  so  large  and  un- 
wieldly  that  it  can  no  longer  conduct  its  business 
effectively  without  delegating  the  power  to  a  board 
of  trustees  or  an  executive  committee?  Do  they 
want  representation  twice  removed?  Do  they  want 
a  governing  board  which  is  responsible,  not  to  them, 
but  to  the  Council?  Do  they  want  autocracy  instead 
of  democracy  ? 
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Something  of  all  this  was  unconsciously  rather 
than  consciously  felt  when  the  subject  was  dis- 
cussed at  Hot  Springs  last  September,  and  v/e  need 
search  no  farther  to  realize  why  the  proposition  of 
the  reorganizers  was  defeated.  The  reorganization 
committee  is  made  up  of  honest  and  sincere  men ;  to 
a  man  they  have  the  best  interests  of  the  association 
at  heart;  but  the  instinctive  judgment  of  the  mem- 
bership was  manifestly  against  the  policies  which 
they  so  strongly  advocated  and  in  which  they  so 
earnestly  believed. 


THE  BULLETIN  IN  1909. 

This  is  the  time  when  people  look  back  upon  the 
last  year  and  make  resolves  and  plans  for  the  coming 
one.  It  is  a  time  to  halt  for  an  instant,  take  account 
of  oneself,  see  whither  one  is  drifting,  and  profit 
from  the  past  in  deciding  upon  the  future.  The 
editor  of  the  Bulletin  has  just  been  passing 
through  this  contemplative  stage  of  the  New  Year 
season. 

What  the  Bulletin  has  been  throughout  1908 
our  readers  well  know — it  would  be  quite  unneces- 
sary to  tell  those  who  have  read  the  journal  from 
month  to  month,  and  we  shall  not  make  the  attempt. 
We  believe,  however,  that  during  the  last  year  the 
Bulletin  has  proved  more  interesting  and  more 
valuable  to  its  constituency  than  ever  before.  We 
know  that  we  have  tried  to  make  it  so.  We  know 
that  our  circulation  has  continued  the  steady  ad- 
vance which  has  never  been  broken  now  for  nearly 
10  years.  We  know  that  the  letters  of  appreciation 
from  subscribers,  always  gratifyingly  numerous, 
have  reached  us  more  frequently  than  ever.  We 
know  that  never  before  have  we  been  enabled  to 
enrich  the  pages  of  the  Bulletin  to  so  great  an 
extent  with  practical  notes,  suggestions,  and  con- 
tributions from  our  readers  in  this  and  other 
English-speaking  countries. 

But  what  about  1909  ? 

Well,  modesty  prevents  us  from  saying  overmuch, 
but  we  honestly  believe  the  Bulletin  this  year  will 
be  more  attractive,  more  readable,  more  interesting, 
more  replete  with  useful,  helpful,  practical  things 
than  ever  it  has  been  in  the  past.  The  new  features 
which  have  proved  so  popular  during  1908  will  be 
continued  in  1909.  "Best  Advertising  Schemes;" 
"Dollar  Ideas;"  answers  to  board-of-pharmacy 
questions;  Professor  Scoville's  department  of  pre- 
digested  information — these  and  many  other  devel- 
opments  have  so   heartily   commended  themselves 


that  we  shall  maintain  them  and  endeavor  to  make 
them  still  more  valuable. 

But  we  are  also  planning  for  much  new  material. 
The  Bulletin  fears  nothing  so  much  as  to  be  the 
same  two  years  in  succession — or  even  two  issues  in 
succession.  We  have  a  deep  horror  of  becoming  dry 
and  commonplace.  Readers  of  a  drug  journal,  no 
less  than  the  readers  of  a  popular  magazine,  want 
novelty  and  interest,  and  we  are  preparing  to  furnish 
It  during  the  coming  year.  We  shall  announce  a 
new  prize  department  in  March.  We  shall  have 
new  illustrated  features  throughout  1909.  We  are 
arranging  a  series  of  discussions  by  successful  phar- 
macists on  the  most  practical  topics  of  the  hour  in 
the  retail  drug  business.  We  have  contributions  in 
hand  and  in  prospect  from  the  best  writers  in  phar- 
macy. We  are  going  to  devote  one  or  more  illus- 
trated articles  to  drug-clerk  associations  which  have 
"done  things." 

Much  else  we  have  in  prospect.  We  do  not  want 
to  bore  you  with  details.  We  simply  desire  to  make 
it  clear  that  the  Bulletin  does  not  propose  to  stand 
still,  that  it  will  develop  new  and  ever-newer  fea- 
tures from  time  to  time,  that  it  will  constantly  seek 
to  make  itself  of  greater  interest  to  its  readers,  and 
that  above  all  it  will  never  lose  sight  of  its  chief  aim, 
to  show  its  subscribers  how  their  business  may  be 
made  more  profitable. 


THE  DISPENSING  COUNTER. 

Most  drug  stores  keep  the  dispensing  counter 
out  of  sight.  Is  this  merely  a  custom  without  any 
real  justification,  or  is  there  good  reason  why  the 
dispenser  should  be  secluded  from  the  public  gaze? 
True,  putting  up  prescriptions  calls  for  concentrated 
attention,  but  we  see  no  reason  why  the  presence  of 
onlookers  should  distract  a  man  from  his  work. 
Furthermore,  the  dispensing  stand  is  an  advertising 
asset.  It  impresses  people  with  the  skill  required  in 
compounding,  the  care  necessary  in  checking  up 
weights  and  measures,  and  the  general  technique 
of  pharmacy.  There  is  nothing  in  the  work  which 
a  man  need  conceal.  If  so,  there  is  something 
wrong  in  his  system.  No  man  should  do  what  he 
is  afraid  to  have  seen  by  the  customer  in  waiting. 
If,  therefore,  the  operations  at  the  dispensary  are 
beyond  reproof,  why  not  have  them  open  to  the 
public?  Then  there  would  be  less  talk  about  the 
exorbitant  charges.  People  would  be  more  willing  to 
pay  the  price  for  prescriptions  could  they  see  the 
skill  involved  in  their  preparation. 
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THE  HALL  OF  FAME. 


A   PHARMACIST   IN   POLITICS. 

Ulrich  Wiesendanger,  of  Yonkers,  N.  Y.,  has 
apparently  found  politics  more  fascinating  than 
pharmacy.  Elected  coroner  of  his  county  some 
years  ago,  he  has  finally  retired  from  the  drug  busi- 
ness in  order  to  devote  his  entire  time  to  the  office. 
His  term  expires  next  year,  and  Dame  Rumor  has 
it  that  he  is  then  slated  for  nomination  and  election 
as  sheriff — always  a  lucrative  office  in  well-populated 
counties.     Mr.  Wiesendanger  graduated  from  the 


Ulkich  Wiesendanger. 

Albany  College  of  Pharmacy  in  the  class  of  1894, 
and  for  some  years,  until  recently,  was  the  proprietor 
of  a  successful  drug  store  in  Yonkers.  In  the  mean- 
time he  has  been  prominently  connected  with  the 
local  and  the  State  pharmaceutical  associations,  and 
has  had  more  or  less  to  do. with  pharmaceutical 
legislation  in  Albany. 


TWO    PHARMACEUTICAL   EDITORS. 

We  are  this  month  presenting  portraits  of  two 
aspirants  for  fame  in  the  realm  of  pharmaceutical 
journalism.  Charles  M,  Carr  is  pretty  well  known 
generally  to  the  druggists  of  the  country  by  virtue 
of  his  editorship  of  "N.  A.  R.  D.  Notes,"  but  he  is 
particularly  in  the  pharamceutical  eye  just  now  for 
the  reason  that  he  was  vested  by  the  last  N.  A.  R.  D. 
convention  with  authority  to  enlarge  the  "Notes" 


and  make  it  a  regular  pharmaceutical  journal.  The 
experiment  will  naturally  be  observed  with  a  good 
deal  of  interest.  Eugene  G.  Eberle  is  a  new  mem- 
ber of  the  journalistic  corps.    The  Southern  Phar- 


Charles  M.  Carr. 


tnaceutical  Journal,  under  his  aegis,  was  presented 
to  a  waiting  world  a  few  months  ago.  Prior  to  his 
entrance  into  journalism,  Mr.  Eberle  was  for  many 


E.  G.  Eberle. 


years  connected  with  the  Texas  Drug  Co.  of  Dallas, 
and  he  is  well  known  to  the  membership  of  the 
American  Pharmaceutical  Association. 
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A  NEW  N.  A.  R.  D.  APPOINTMENT. 

One  of  the  constructive  accomplishments  of  the 
Atlantic  City  meeting  of  the  N.  A.  R.  D.  was  the 
decision  to  create  an  N.  F.  and  U.  S.  P.  Propaganda 
Bureau  at  the  national  headquarters  in  Chicago,  with 
a  good  man  in  charge  of  the  work.  Otto  E.  F. 
Bruder,  Ph.G.,  has  since  been  appointed  to  the 
position,  and  in  addition  to  his  services  as  director  of 
the  new  Bureau  Mr.  Bruder  is  also  Mr,  Carr's 
assistant  on  N.  A.  R.  D.  Notes.    In  the  latter  capa- 


Otto  E.  F.  Bruder.  Ph.G. 

city  he  is  particularly  concerning  himself  with  the 
departments  devoted  to  the  "Drug  Store  Labora- 
tory" and  the  "U.  S.  P.  and  N.  F.  Propaganda." 
Mr.  Bruder  is  38  years  old,  is  married,  and  has  one 
son.  He  was  born  in  Mayville,  Wis.,  served  his 
drug  apprenticeship  in  that  State,  was  graduated 
from  the  Chicago  College  of  Pharmacy  in  1891,  and 
during  the  last  few  years  has  been  in  the  drug 
business  in  one  of  the  Chicago  suburbs. 


A  PHARMACEUTICAL  PEDESTRIAN. 

Frank  Farrington  is  by  this  time  doubtless  ^'retty 
well  known  to  the  readers  of  the  Bulletin  of 
Pharmacy.  He  is  a  frequent  contributor  to  the 
pages  of  this  journal,  and  for  that  matter  an  article 
from  his  pen  may  be  found  in  the  department  of 
"Best  Advertising  Schemes"  of  the  present  issue. 
During  the  last  few  years  Mr.  Farrington  has  been 
turning  out  books  of  one  kind  and  another,  and  at  a 
rate  which  suggests  automobile  records  in  this  rapid 


age.  Recently  Mr.  Farrington  has  sought  to  dis- 
tinguish himself  as  a  pedestrian.  Starting  at  a  point 
in  southern  New  York  State,  he  walked  through  the 


Frank  Farrington. 

anthracite  country  to  Washington,  D.  C,  and  thence 
over  the  Alleghany  Mountains  to  Charleston  in  West 
Virginia.  Think  of  that  for  a  druggist  who  ordin- 
arily doesn't  get  more  than  two  blocks  away  from 
his  store!  During  this  experience  Mr.  Farrington 
saw  many  and  peculiar  things,  talked  with  druggists 
of  all  sorts  and  conditions,  and  gathered  up  observa- 
tions and  mental  pictures  of  one  kind  and  another 
which  will  doubtless  reappear  in  literary  forms  and 
shapes  ere  long. 

REGARDING  PROFESSOR  LLOYD. 

The  Bulletin  had  pleasure  some  years  ago  in 
printing  a  personal  sketch  of  John  Uri  Lloyd,*  and 
among  the  illustrations  used  on  that  occasion  was 


Prof.  John  Uri  Lloyd. 


one  showing  Professor  Lloyd's  residence  in  Nor- 
wood, a  suburb  of  Cincinnati.     Recently  Professor 

*See  the  Bulletin  for  March,  1901,  page  97. 
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Lloyd  has  built  a  new  home  in  Clifton,  another 
suburban  residence  district  of  Cincinnati.  So  much 
had  he  and  his  family  endeared  themselves  to  the 
people  in  Norwood,  however,  that  a  large  party  of 
neighbors  and  friends  gathered  at  his  house  one 
evening  to  bid  the  family  a  formal  farewell,  to 
express  regrets  that  they  were  leaving,  and  to  wish 
them  good  luck  and  good  cheer  in  their  new  home. 
The  occasion  was  reported  to  be  in  every  respect  a 
delightful  one.  During  the  evening  Professor  Lloyd 
seized  upon  the  occasion  to  announce  the  engage- 
ment of  his  daughter.  Miss  Anna  Lloyd,  to  O.  C. 
Wcvbourne  of  California. 


DR.  RUSBY  ELECTED  PRESIDENT  OF  THE 
A.  PH.  A. 

Something  about  the  new  plan  of  electing  the 
general  officers  of  the  American  Pharmaceutical 
Association  by  mail  is  said  elsewhere  in  our  depart- 


Dk.  Henky   ii.  KuMiy. 


ment  of  "The  Month's  History^"  and  the  men  chosen 
to  serve  in  1909-10  are  there  mentioned.  Dr.  Rusby, 
it  will  be  seen,  received  a  plurality  of  votes  for  the 
presidency,  and  will  consequently  assume  the  duties 
of  his  office  at  the  expiration  of  this  year's  meeting, 
presiding  over  the  convention  in  1910.  The  choice 
of  Dr.  Rusby  for  this  prominent  position  will  give 
general  satisfaction.  He  is  one  of  the  ablest  men  in 
pharmacy ;  he  is  full  of  energy  and  enthusiasm ;  as  a 
presiding  officer  he  is  unusually  capable;  and  in  these 


and  many  other  respects  he  fills  the  bill  admirably. 
Of  high  ideals  and  great  force  of  character,  he  will 
have  no  difficulty  in  stamping  his  personality  upon 
the  activities  of  the  Association  during  his  regime. 


ONE  OF  THE  A.  PH.  A.  CHAIRMEN. 

The  American  Pharmaceutical  Association  acted 
wisely  at  the  last  annual  meeting  in  electing  Leonard 
A.  Seltzer  chairman  of  the  important  Section  on 
Practical  Pharmacy  and  Dispensing,     Mr.  Seltzer 


Lkonakd  a.  Sbltzkk. 

had  been  at  Hot  Springs  the  week  before  in  attend- 
ance upon  the  several  sessions  of  the  revision  com- 
mittee of  the  National  Formulary,  and  he  had  com- 
mended himself  to  the  membership  most  heartily  by 
his  thorough  familiarity  with  manipulative  and 
dispensing  pharmacy.  His  selection  for  the  chair- 
manship of  the  Section  on  Practical  Pharmacy  and 
Dispensing  followed  as  a  matter  of  course.  Mr. 
Seltzer  has  an  "ethical"  and  prescription  pharmacy 
in  an  office  building  in  Detroit  occupied  almost  ex- 
clusively by  physicians  and  dentists,  and  he  has 
succeeded  in  making  professional  pharmacy  a  decided 
financial  success.  Since  the  Hot  Springs  meeting 
Mr.  Seltzer  has  been  unfortunate  enough  to  be 
visited  by  fire,  and  his  net  loss  has  amounted  to 
several  thousand  dollars.  With  characteristic  op- 
timism and  faith,  however,  he  is  looking  toward  the 
future  instead  of  hugging  the  past  to  his  breast. 


"MY  BEST  ADVERTISING  SCHEME." 

Several   Drn^^ists    Publish  in  Detail   Their   Most   Successful   Plans   for   Getting    Business— Each   Re- 
ceives $2.50  for  His  Idea— Increasing  Prescription  Trade  by  Writing  the  Doctors— An 
Inexpensive    Method    of   Getting    up  a  Pleasing  Booklet — The  Art 
of  Making  and  Han^in^  Dru^-store  Sl^ns. 


HOW    I    INCREASED    MY    PRESCRIPTION    BUSI- 
NESS. 

By  S.  p.  Strange,  San  pRANasco,  Gal. 

Here  is  an  advertising  scheme  the  results  of  which 
exceeded  my  most  sanguine  expectations.  It  is  still 
in  operation. 

On  December  6  last,  after  having  exhausted  every 
other  means  I  could  think  of  to  increase  the  business 
of  the  store,  I  turned  my  attention  to  the  prescrip- 
tion department.  I  bought  a  Remington  number  T 
typewriter,  with  all  the  latest  improvements,  such  as 
the  two-colored  ribbon,  annular  scale  for  circular 
letters,  etc.  From  the  prescription  file  for  Novem- 
ber I  made  a  list  of  all  the  doctors  from  whom  pre- 
scriptions had  come  to  us,  whether  they  had  been 
sent  by  the  doctors  or  whether  they  had  merely 
drifted  in.  Then  I  wrote  each  doctor  a  letter.  Some 
of  them  I  had  never  seen,  many  I  was  only  slightly 
acquainted  with,  and  others,  although  I  knew  them, 
had  not  put  in  an  appearance  at  the  store  for  some 
time.  I  wrote  out  three  forms,  each  slightly  different : 

THE  THREE   LETTERS. 

Form  A. 
Dr.  F,  M.  Jones,  City: 

Dear  Doctor  Jones:    Just  a  line  to  thank  you  for of 

your  prescriptions  which  we  have  had  the  pleasure  of  filling 
during  the  month  of  November. 

We  regret  to  say  we  have  never  had  an  opportunity  of 
meeting  you.  Can't  you  drop  in  for  a  few  minutes  when 
passing,  Doctor,  just  to  say  "hello"  and  to  see  our  store? 

With  our  clean,  new  stock,  which  comprises  everjrthing  in 
drugs  and  pharmaceuticals,  we  are  trying  to  do  a  clean  busi- 
ness and  give  our  patrons  value  received  and  quick  service. 

Your  prescriptions  last  month,  Doctor,  were  filled'  ver- 
batim. It  is  our  motto  to  do  so  always.  WE  DO  NOT 
SUBSTITUTE— not  even  "Spring  Valley"  for  distilled 
water.  If  your  prescription  is  a  "non  repetatur,"  we  comply 
rigidly. 

We  hope  to  have  you  appreciate  sooner  or  later  that  we 
are  sincere,   and   feel   thoroughly  grateful   for   any   of   your 
prescriptions  that  may  come  to  us  purposely  or  accidentally. 
Sincerely  yours. 

Form  B. 
This  is  the  same  as  A,  except  that  the  second  paragraph 
begins :     "Also  to  say  that  we  have  not  seen  you  in  lately. 
Can't  you  drop  in  for  a  few  minutes,"  etc. 


Form  C. 
Dear  Doctor: 

Just  a  line  to  say  that  we  are  in  our  new  store  and  have 
been  for  some  months.  We  are  reminded  that  you  have  not 
called  for  some  time  to  see  how  systematically  we  have 
things  arranged  for  filling  prescriptions. 

Can't  you  drop  in  for  a  few  minutes  when  passing,  Doc- 
tor? We  think  you  will  be  interested  in  the  completeness 
and  convenience  of  our  store,  and  especially  in  the  prescrip- 
tion department. 

(The  rest  is  the  same  as  Form  A.) 

General  Form  of  Daily  Letter. 
Dear  Doctor: 

Just  a  line  of  thanks  for  the  prescription  brought  in  by 
Mrs.  Jones  to-day.  It  called  for  Pill  Aloes  U.  S.  P.,  and  we 
made  them  up  fresh  in  accordance  with  your  special  instruc- 
tions. Very  gratefully  yours. 

Beginning  with  December  7,  and  every  night 
thereafter  before  closing,  I  went  over  the  prescrip- 
tion file  and  wrote  a  letter  to  each  doctor  whose  pre- 
scription had  either  been  sent  in  purposely  or  had 
drifted  in  during  the  day.  A  copy  of  this  form  is 
reproduced  above. 

The  result  was  that,  within  a  few  days  after 
inaugurating  the  system,  doctors  whom  I  had  never 
seen  before,  from  remote  parts  of  the  city,  came  in 
to  acknowledge  my  letter  and  to  commend  the  idea 
as  good  and  unique.  I  now  have  an  acquaintance 
comprising  three  times  as  many  doctors  as  before 
and  we  are  filling  over  twice  as  many  prescriptions 
as  we  did  this  time  last  year.  Some  of  the  doctors, 
on  their  first  call,  left  prescriptions  to  be  sent  to 
patients,  and  gave  me  their  patronage  when  in  the 
neighborhood. 

This  new  prescription  business  amounted  in 
December  to  an  increase  of  27  per  cent  over  that  of 
November;  and  in  January  about  75  per  cent  over 
December. 

I  learned  to  operate  the  typewriter  sufficiently 
well  within  a  week  after  purchasing  it  and  have 
done  all  this  work  myself.  Now,  however,  while 
all  labels  are  written  on  the  typewriter,  each  clerk 
writes  his  own.  It  takes  no  longer  than  with  the 
pen,  and  is  plain,  neat,  and  attractive. 
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MAKING  AND  HANGING  DRUG-STORE  SIGNS. 
By  a.  R.  Eberle,  Watertown,  Wisconsin. 

The  idea  of  using  signs  in  a  store  is  not  a  new 
one.  But  some  are  deterred  from  using  them  be- 
cause they  really  do  not  know  how  to  make  and 


A.  R.  Eberle,  manager  Eberle's  drug  store.  Watertown,  Wisconsin. 

display  the  placards,  while  others  are  afraid  of  the 
expense. 

Probably  no  feature  one  might  add  to  his  store 
would  be  a  better  investment.  But  in  most  stores, 
especially  where  there  is  no  balcony  projecting  from 
the  wall  over  the  aisles,  it  is  hard  to  devise  a  means 
of  bringing  the  card  right  before  the  eyes  of  the 
customers.  Where  there  is  a  balcony  around  the 
store,  the  signs  can  be  very  well  displayed  by  fitting 
them  into  the  panels.  Where  that  is  lacking,  how- 
ever, it  is  a  very  good  method  to  run  a  heavy  copper 
wire  from  the  front  to  the  back  of  the  store  and  also 
across  the  store.  From  these  signs  may  be  suspended 
by  lighter  wires,  facing  either  toward  the  front  or 
toward  the  center  of  the  store. 

These  show  cards  need  not  be  considered  out  of 
the  question  because  of  their  expense.  With  a  little 
experience  and  practice  any  one  can  make  a  very 
neat  card.  A  sign  marker  for  the  purpose  will  cost 
about  two  to  three  dollars,  and  the  cards  may  be 
bought  for  $3.75  a  hundred,  the  sheets  being  10-ply 
22  by  28.  This  is  the  best  weight  for  such  store 
bulletins.  Cards  of  the  size  11  by  14  are  very  con- 
venient for  show-card  work,  as  two  of  them  may 
be  made  from  each  one  of  the  large  sheets.  After 
the  card  is  printed  it  may  be  further  improved  by 


running  a  heavy  red  line  around  the  edge  with  the 
aid  of  a  ruling  pen  and  red  ink. 

Next  punch  holes  through  the  card  with  shoe- 
maker's eyelet  punch  and  insert  eyelets  so  that  the 
wire  will  not  cut  through  the  card.  A  very  good 
method  of  making  these  signs  even  more  attractive 
is  to  paste  onto  the  cards  appropriate  heads  or  pic- 
tures obtained  from  magazine  covers  or  advertise- 
ments. A  woman's  head  will  serve  very  well  to  call 
attention  to  some  toilet  preparation,  while  some 
marine  view  will  help  to  draw  the  eye  to  a  card  ex- 
ploiting the  use  of  sea-salt.  It  is  hardly  necessary 
to  say  that  signs  should  be  hung  on  a  level  with  the 
eye  so  as  to  be  more  easily  read. 

The  wording  of  these  cards  should  be  concise, 
timely,  terse,  persuasive,  as  such  placards  are  more 
likely  to  be  read  than  lengthy  ones.  Here  are  a  few 
by  way  of  illustration: 

"Sea  Salt  in  the  bath  is  very  invigorating.  Price 
25  cents  a  sack." 

"People  call  this  a  good  store.  Is  there  another 
kind?" 

"Breathe  deeply.  Square  your  shoulders  with  a 
pair  of  our  braces.    Price  75  cents." 

I  have  used  signs  in  this  store  for  about  three 
years,  have  made  many  direct  sales  through  them, 
and  heard  a  great  deal  of  favorable  comment  on 


Mr.  Eberle's  method  of  displaying  signs  may  be  seen  from  an  interior 
view  of  his  store.  The  placards  are  suspended  from  a  wire  running  across 
the  top  and  along  the  sides  of  the  room. 

them.  They  add  a  distinctive  tone  to  the  store 
where  nothing  else  will.  They  impress  the  public 
with  one's  progressiveness ;  and  any  one  who  adopts 
the  suggestion  will  be  amply  repaid  in  increased 
sales  for  his  time  and  trouble. 
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COMPILING  AN  ATTRACTIVE   ADVERTISING 
BOOK. 

By  Frank  Farrington,  Delhi,  N.  Y. 

If  this  idea  doesn't  prove  to  be  a  winner  with  the 
druggist  who  tries  it,  he  will  be  different  from  the 
man  who  did.  One  of  its  advantages  is  that  it 
enables  the  druggist  to  pocket  some  of  the  results 
of  advertising  done  by  his  old  friend,  the  proprietary- 
house. 

The  scheme  is  simply  to  make  up  a  booklet  with 
pages  of  regular  magazine  size  and  fill  it  with  dupli- 
cates of  the  magazine  advertisements  of  the  dif- 
ferent articles  sold  in  the  drug  store. 

The  original  matter  is  all  on  the  front  cover  and 
amounts  to  a  plain  statement  of  what  the  booklet 
contains,  being  worded  somewhat  as  follows : 
LOOK  WHAT'S  HERE! 

A  little  book  of  condensed  "magazinisms." 

The  goods  advertised  inside  are  all  popular  articles.  They 
represent  the  items  which  are  talked  about  in  the  magazines 
every  month.  You  will  recognize  the  ads.  and  you  will  be 
glad  to  know  where  you  can  get  the  goods. 

We  have  stocked  these  articles  because  we  believe  they 
are  good.  They  are  things  which  you  either  buy  frequently 
or  wish  you  knew  where  they  could  be  obtained. 

Nothing  is  easier  than  to  get  them.  Send  us  a  telephone 
call  or  a  postal  card  and  the  goods  will  be  at  your  door. 

The  copy  for  the  inside  of  the  booklet  consists  of- 


electrotypes,  the  plates  being  procured  from  the 
magazine  advertisers  themselves;  they  are  loaned 
for  the  purpose,  and  are  all  of  the  same  size.  This 
does  away  with  the  expense  of  composition  in 
having  the  job  printed,  as  everything  is  already  set 
up  except  the  title  page. 

The  articles  advertised  embrace  the  following  list, 
which  can  of  course  be  varied  according  to  the 
druggist's  stock  and  locality :  Pinaud's  hair  tonic ; 
cuticura;  chiclets;  Peters'  chocolate;  Sheffield's 
dentifrice ;  Mennen's  talcum ;  Rubberset  shaving- 
brush;  Colgate's  preparations;  ivory  soap;  Pond's 
extract;  tooth-powders;  Pompeian  massage  cream; 
Malvina  cream ;  milkweed  cream ;  new-skin ;  Dupont 
brushes;  prophylactic  tooth-brushes;  Lablache  face 
powder. 

Of  course  there  are  many  items  other  than  the 
above  which  are  available.  With  a  little  care  it  is 
possible  to  make  a  very  attractive  advertisement  of 
them,  arranging  the  material  in  a  tasty  way  so  that 
each  will  show  up  to  the  best  advantage. 

The  expense  of  printing  a  large  edition  ought  not 
to  be  great.  Under  favorable  circumstances  5000 
might  cost  $50;  and  this  with  as  much  more  for 
postage  would  make  a  good-sized  distribution  for  a 
hundred  dollars. 


A  HANDSOME  PHARMACY  IN  INDIANAPOLIS. 

That    of   Henry  J.    Huder— One   of   the    Largest    Stores   in   the    Country— A  Peep    at  the  Place  and  its 

Various  Departments. 

By  JOHN  HELFMAN. 


We  know  no  better  evidence  of  the  progress  of 
American  pharmacy  than  the  splendid  buildings 
which  are  being  devoted  to  drug  stores.  Most  of 
us  can  recall  the  time  when  the  pharmacist  located 
on  a  busy  avenue  was  content  to  work  in  quarters 
that  would  not  be  tolerated  by  a  bank  or  even  a 
mercantile  store.  But  things  have  changed.  The 
cramped  and  crowded  rooms  characteristic  of  the 
busy  urban  pharmacies  are  giving  way  to  more  com- 
modious structures.  Nowadays  when  a  proprietor 
puts  up  a  store  he  provides  for  the  future.  He  in- 
sists on  having  a  place  which  will  accommodate  an 
ever-expanding  business.  He  desires  every  modern 
device  for  light  and  ventilation,  and  spares  no  ex- 
pense which  will  add  either  to  the  convenience  of 
his  patrons  or  the  productivity  of  his  help. 


A  store  which  exemplifies  modern  progress  in 
construction  and  equipment  is  the  new  pharmacy  of 
Henry  J.  Huder,  of  Indianapolis,  Indiana — one  of 
two  owned  by  Mr.  Huder.  Situated  at  the  corner 
of  Washington  and  Pennsylvania  Streets,  in  the 
heart  of  the  city's  busy  district,  it  has  an  ideal  loca- 
tion. The  building  is  not  completely  devoted  to  Mr. 
Huder's  establishment,  the  upper  floors  being  the 
home  of  the  Odd  Fellows.  But  Mr.  Huder  uses  the 
entire  ground  floor,  thus  securing  a  window  ex- 
posure like  that  of  a  large  mercantile  concern. 
Enjoying  a  corner  location,  the  store  has  windows 
on  two  thoroughfares.  A  glance  at  the  displays 
made  therein  suffices  to  convince  the  observer  that 
the  space  is  not  wasted. 

Henry  J.   Huder  is  one  of  the  most  successful 
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The    handsome    pharmacy    of   Henry   J.    Huder,    Indianapolis.  Indiana, 
which  was  opened  only  a  few  months  ago. 

pharmacists  in  the  United  States  and  has  one  of  the 
largest  businesses.  He  owns  two  retail  drug  stores, 
the  one  under  mention  in  the  new  Odd  Fellows' 
Hall  building,  acknowledged  to  have  no  superior  in 
the  West,  while  the  other  is  known  as  Huder's 
Pharmacy  No.  2  and  is  less  than  a  block  and  a  half 
away  at  22  Washington  Street.  Mr.  Huder  is  of 
the  opinion  that  these  stores  are  so  close  together  as 
to  interfere  with  each  other  somewhat,  and  it  is 
reported  that  he  may  merge  the  stock  of  the  smaller 
pharmacy  with  that  of  the  Odd  Fellows'  Hall  store. 
If  this  is  done  he  will  doubtless  reestablish  the 
second  store  in  a  more  favorable  location. 

Unfortunately  for  our  purpose,  Mr.  Huder  is  a 
man  of  retiring  disposition  and  cannot  be  induced 
to  talk  at  length  about  himself  or  his  business.    But 


a  glance  at  the  interior  of  his  new  store  tells  more 
eloquently  than  words  the  story  of  his  success. 
Every  consideration  is  given  to  the  comfort  of  cus- 
tomers. Here  and  there  in  the  aisles  may  be  seen 
upholstered  "restees"  for  the  relief  of  tired  shoppers. 
The  candy  and  soda  departments  present  a  beautiful 
appearance.  The  show-cases  in  front  are  arranged 
about  a  massive  marble  column.  Cut-glass  vases 
and  artistic  baskets  of  flowers  are  set  on  the  top  of 
the  fixtures,  while  pots  of  palms  are  distributed  lib- 
erally about  the  place.  The  chandeliers  themselves 
are  extremely  ornamental,  lending  no  little  beauty 
to  the  general  ensemble.  The  soda  fountain  is  of 
the  most  up-to-date  type  and  of  considerable  length. 
It  is  built  of  marble  and  onyx.  The  floor,  as  one 
may  see  from  the  picture,  is  inlaid  with  mosaic  work. 
Mr.  Huder's  advertising  is  in  keeping  with  the 


The  candy  and  soda  departments  of  Mr.  Huder's  new  store. 


Mr,  Huder  in  his  office  dictating  to  the  stenographer. 

general  tone  of  the  store.  We  have  in  mind  partic- 
ularly an  illustrated  booklet  picturing  the  different 
departments  which  Mr.  Huder  distributed  widely. 
The  paper  is  a  light  India  tint  bearing  half-tone 
engravings  of  the  different  departments  devoted 
respectively  to  soda,  cut  glass,  prescriptions,  toilet 
goods,  candy,  rubber  goods,  and  cigars.  The  idea  of 
giving  over  a  whole  department  to  fine  china,  vases, 
and  glassware  is  typical  of  Mr.  Huder's  enterprise. 
In  keeping  with  the  tendency  of  the  modern  store 
proprietor  Mr.  Huder  makes  a  special  study  of  side 
lines.  His  cut-glass  department  must  in  itself  repre- 
sent a  substantial  investment  if  we  may  judge  by 
the  well-stocked  cabinets.  A  row  of  electric  bulbs 
at  the  top  of  these  fixtures  drop  a  light  upon  the 
contents  in  a  manner  that  displays  them  to  the  best 
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advantage.  Mr.  Huder  thinks  nothing  of  devoting 
a  case  of  considerable  dimensions  to  a  single  sundry 
like  hot-water  bottles  or  bedpans.  To  the  average 
pharmacist  who  must  of  necessity  operate  on  a 
smaller  scale,  the  proportions  of  the  Huder  estab- 
lishment, the  comparative  immensity  of  the  place, 
must  make  a  deep  impression.  Then,  too,  a  sub- 
dued and  artistic  atmosphere  pervades  the  entire 
place ;  the  store  is  finished  in  marble  and  mahogany. 
With  the  aid  of  two  balconies,  Mr.  Huder  enjoys 
what  is  virtually  an  extra  story.  One  is  devoted  to 
prescriptions,  while  the  other  serves  as  the  pro- 
prietor's private  office.  Seated  in  this  sanctum  Mr. 
Huder  holds  the  reins  of  the  business  very  much  in 
his  own  hands.  Here  he  dictates  his  correspond- 
ence, giving  his  own  personal  attention  to  the  many 
duties  which  cannot  be  delegated.     When  we  con- 


A  corner  in  the  Huder  store. 

sider  that  Mr.  Huder  employs  in  the  neighborhood 
of  forty-five  people  we  get  some  idea  of  the  respon- 
sibilities which  devolve  upon  him. 

While  the  Huder  establishment  is  a  large  one, 
every  foot  of  space  is  utilized.  The  shelving  extends 
clear  to  the  ceiling.  The  tops  of  the  show-cases  are 
also  made  to  do  service.  Hair  tonics,  cold  creams, 
and  hydrogen  peroxide  are  placed  where  any  cus- 
tomer can  put  his  hand  on  them.  The  same  is  true 
of  hair-brushes,  soap,  whisk  brooms,  stationery, 
and  other  sundries.  They  are  set  on  top  of  the 
cases  in  plain  view  of  customers.  This  scheme 
only  observes  a  principle  which  is  recognized  by  the 
most  up-to-date  merchants  in  the  drug  business  and 
out  of  it — the  practice  of  placing  things  within  easy 
range  of  customers.    Some  druggists  complain  that 


A  section  of  the  rubber-goods  and  tobacco  departments. 

they  can't  put  goods  within  reach  because  among 
their  patrons  are  included  a  number  of  light- 
fingered  gentry  who  find  it  easy  to  pick  stuff  off  the 
counters.  A  little  vigilance  should  eliminate  all 
danger  of  the  kind.  It  sells  goods  to  put  them  on 
the  cases,  a  fact  which  is  borne  out  in  the  Huder 
store. 

In  conclusion  we  desire  to  express  the  wish  that 
stores  of  this  type  may  multiply.  They  are  a  credit 
to  the  craft.  Without  meaning  to  detract  in  the 
slightest  measure  from  the  small  pharmacy,  all  of 
us  must  take  pleasure  in  viewing  an  establishment 
which  exemplifies  the  very  best  in  drug-store  con- 
struction and  equipment.  While  the  Huder  phar- 
macy is  but  a  few  months  old  we  express  the  hope 
that  the  coming  year  may  have  abundant  prosperity 
in  store  for  it. 


Cabinets  of  china  an  J  cut  glass. 


AROUND  THE  CAMP-FIRE. 

How  One  Man's    Folly  Brought  Another  Good  Fortune — The   Sl^n    **  For  Men   Only "   Proved  a  Boome- 
rang—The Wron^  Bottle  A^ain. 


Winter  evenings  are  here.  The  season  when  men 
enjoy  a  liearth-fire  and  a  good  story  is  upon  us. 
Lynn  C.  Doyle,  of  Philadelphia,  Pa.,  has  favored  us 
with  two  narratives  on  the  comedy  order  but  pre- 
senting serious  possibilities : 

"acid"  versus  "acid." 

Having  started  work  in  a  drug  store  in  a  down- 
town section,  I  was  glancing  over  the  shop  bottles 
one  day  when  an  intoxicated  man  came  in  and  asked 
me  to  "fix  him  up."  I  at  once  hastened  to  get  the 
bromides  and  "aromatics ;"  and  seeing  a  shop  bottle 
marked  "acid  for  fountain,"  put  about  one  drachm 
in  and  gave  the  mixture  to  the  man.  He  paid  for  it, 
drank  it,  and  went  out. 

About  five  minutes  later  when  the  apprentice  came 
in,  what  was  my  surprise  to  see  him  take  the  "acid 
for  fountain"  bottle  and  clean  the  silver  spoons  and 
fountain  front  with  the  liquid  contained  in  the  bottle. 
Upon  asking  him  what  the  liquid  was  he  stated  it 
was  a  strong  acid  which  he  always  used  to  clean  the 
silver  and  similar  articles.  My  head  was  in  a  whirl. 
Every  moment  I  expected  to  see  a  couple  of  blue- 
coats  come  in  and  accuse  me  of  murder.  I  smelled 
the  liquid  cautiously,  but  could  detect  no  odor.  I 
told  the  boy  to  keep  "mum"  and  not  say  a  word 
about  my  having  given  it  to  the  man.  For  three 
hours  I  suffered  the  intense  agony  of  thinking  myself 
a  murderer,  while  the  perspiration  rolled  off  my  face 
in  drops  as  large  as  Niagara  Falls,  and  then  the 
proprietor  came  in  and  I  gathered  enough  courage 
to  ask  him  as  though  unconcerned  what  was  in  the 
"acid  for  fountain"  bottle,  and  he  replied  it  was 
"acid  phosphate"  for  use  at  the  fountain  in  case  a 
lemon  phosphate  or  such  was  asked  for. 

Imagine  my  relief ! 

WHERE  THE  UNEXPECTED  HAPPENED. 

In  the  store  where  I  am  now  working  [continues 
Mr.  Doyle]  I  noticed  that  there  were  about  three 
dozen  boxes  of  a  five-cent  cigar  which  the  boss,  who, 
by  the  way,  was  a  doctor,  had  bought  at  a  reduction. 
Desiring  to  get  rid  of  some,  I  covered  the  entire 
window  with  whiting.  I  then  proceeded  to  imprint 
on  the  whiting  "For  Men  Only,"  and  then  made  a 


hole  about  three  inches  in  diameter  about  as  high  up 
on  the  window  as  a  man's  face.  In  back  of  the  hole 
I  placed  a  pedestal  with  a  box  of  cigars  and  on  the 
lid  a  neat  sign  "Granda  Rosa  Cigars.  A  delightful 
smoke  for  five  cents.  Come  in  and  try  one."  It  is 
needless  to  say  that  the  pavement  was  packed  at 
times  with  people,  men  and  women  alike,  trying  to 
see  what  was  for  men  only.  We  sold  lots  of  cigars, 
and  I  thought  the  thing  was  over  at  the  end  of  the 
week,  but  the  Italian  people  in  the  neighborhood,  a 
lot  of  whom  are  patients  of  the  doctor,  not  being  able 
to  read  very  well,  concluded  that  R.  P.  Wilkinson, 
the  name  in  white  enamel  on  the  outside,  and  "For 
Men  Only"  outlined  on  the  inside,  meant  that  R.  P. 
Wilkinson  was  "for  men  only"  and  did  not  treat 
women.  At  once  a  number  of  women  stopped  com- 
ing, and  an  Italian's  wife  meeting  him  on  the  street 
asked  why  he  didn't  treat  women  any  more.  It  was 
all  straightened  out,  and  now  he  has  all  the  feminine 
patrons  back  again.  I  expected  to  put  a  display  in 
"for  women  only,"  with  face  powder  as  the  principal 
item,  but  I  hesitated  after  that. 

THE  WRONG  BOTTLE.  ' 

S.  M.  Torrance,  of  Silver  Creek,  Neb.,  tells  how 
he  once  dispensed  glycerin  for  castor  oil.  Fortu- 
nately the  error  was  not  a  serious  one,  but  it  conveys 
a  lesson : 

When  I  began  as  chief  bottle-washer  I  was  always 
looking  around  for  something  to  do.  One  day  I 
noticed  our  head  clerk  pouring  some  glycerin  from  a 
half-gallon  bottle  into  an  ounce  bottle,  and  you  can 
bet  he  had  a  time  of  it,  so  the  thought  occurred  to  me 
that  it  would  be  easier  to  pour  glycerin  from  a 
smaller  bottle.  I  went  to  the  cellar,  and  after  look- 
ing through  two  or  three  boxes  of  empty  bottles  I 
found  an  old  quart  oil  bottle  which  I  cleaned  and 
filled  with  glycerin.  At  this  time  I  was  called  to  do 
something  else,  so  put  the  bottle  down  by  the  castor 
oil  (which  was  the  same  size)  without  putting  a 
label  on  it.  • 

Along  about  2  a.m.  the  night  bell  rang.  I  rolled 
out  with  that  mean  feeling  to  see  what  was  wanted. 
The  customer  wanted  one  ounce  of  castor  oil.  Of 
course  I  knew  where  the  castor  oil  was  kept,  so  I 
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filled  his  bottle,  labeled  it  castor  oil,  charged  him 
twenty-five  cents,  and  went  up  to  bed.  I  had  been  in 
bed  about  ten  minutes  trying  to  get  to  sleep  when  I 
shot  up  like  a  cannon-ball.  The  thought  had  just 
occurred  to  me  that  I  had  given  him  glycerin  in 
place  of  castor  oil.  I  tried  to  think  of  the  dose  for 
glycerin,  but  the  more  I  thought  the  more  excited  I 
became.  At  last  I  called  the  head  clerk  and  told  him 
what  had  happened,  and  you  can  imagine  my  relief 
when  he  said,  "Why,  they  will  give  it  to  some  child 
and  will  never  know  the  difference."  But  it  was  a 
good  lesson  to  me,  for  I  always  looked  at  the  label 
after  that  to  see  what  I  was  getting. 

HOW  HE  DISCOVERED  THE  NATURE  OF  MORPHINE 
MURIATE. 

J.  Stewart,  a  member  of  the  medical  detail  staff  of 
Parke,  Davis  &  Co.,  in  Montreal,  recalls  an  experi- 
ence similar  to  the  one  just  narrated  by  S.  M. 
Torrance : 

In  a  quiet  little  village  situated  on  the  upper 
reaches  of  one  of  Scotland's  famous  rivers,  "Tommy" 
had  a  drug  store.  In  his  youth  an  accident  to  his 
right  leg  impeded  its  growth  and  Tommy  had  what 
the  villagers  called  a  long  leg  and  a  short  one. 
Nevertheless,  he  was  a  smart  chemist  and  prided 
himself  on  keeping  the  most  up-to-date  store  in  the 
parish.  His  temper  was  one  which  most  people 
would  give  a  deal  to  get  rid  of,  but  he  enjoyed  the 
good-will  of  the  community.  As  the  town  increased, 
his  business  did  likewise,  and  Tommy  decided  to 
employ  an  apprentice.  I  had  just  finished  my  educa- 
tion at  the  local  grammar  school.  With  three  other 
boys  I  secured  the  necessary  certificate  for  a  course 
of  law,  medicine,  or  pharmacy.  Being  the  tallest,  I 
was  chosen.  Shortly  afterwards  I  went  to  work  in 
the  store  of  many  bottles,  making  myself  generally 
useful.  During  the  first  two  months  things  pro- 
gressed nicely,  and  Tommy  was  beginning  to  give 
vent  to  his  feeling  of  satisfaction  on  his  choice  of  an 
apprentice,  when  something  happened  which  must 
have  pointed  out  clearly  to  him  the  danger  of  having 
unskilled  labor  in  a  drug  store. 

One  day  a  friend  of  his  called  and  invited  him  to 
attend  a  cricket  match  which  was  being  played  in  an 
adjoining  field,  and  being  a  lover  of  the  game  he 
was  not  difficult  to  persuade^  When  the  time  for  his 
departure  came,  I  received  numerous  instructions  as 
to  how  to  conduct  myself  in  his  absence,  the  prin- 
cipal one  being  to  make  no  attempt  at  compounding 
a  prescription.  Of  course  I  promised  not  to  disobey 
and  everything  being  satisfactory  he  left,  and  just 


imagine  how  important  I  felt,  17  years  of  age  in  full 
charge  of  the  pharmacy.  About  five  minutes  after 
he  left  a  lady  called  and  handed  me  a  prescription 
which  read  as  follows  : 

Liq.  morph.  mur., 
Spt.  chlorpformi, 

Tr.  cardam.  co aa  3j. 

Aqua  menth.  pip ad    3iv. 

Sig. :  3j  every  4  hours. 

After  looking  over  the  prescription,  which  seemed 
simple  enough  to  me,  I  explained  that  the  boss  had 
gone  to  the  cricket  match,  but  that  on  his  return  the 
prescription  would  be  made  up,  and  I  would  take  it 
to  her  address  at  once.  This  would  not  do.  Her 
husband  was  very  sick  and  the  medicine  was  wanted 
immediately.  She  thought  it  very  strange  that  I 
could  not  put  it  up.  Thinking  her  pleadings  would 
be  sufficient  to  secure  Tommy's  pardon  for  disobedi- 
ence, I  agreed  to  let  her  have  it,  and  at  once  pro- 
ceeded to  work.  Liq.  morph.  mur.  was  not  easy  to 
find,  but  the  delay  in  locating  this  ingredient  no 
doubt  saved  the  life  of  the  patient.  However,  with 
the  assistance  of  a  boy  in  the  grocery  store  next 
door,  I  ultimately  succeeded  in  finding  a  bottle 
labeled  morph.  mur.,  which  was  near  enough  for  my 
purpose. 

The  trouble  I  had  in  getting  that  1  ounce  of  mor- 
phine muriate  out  of  the  one  bottle  and  into  the 
other  I  shall  never  forget,  but  out  it  did  come,  "the 
last  few  grains  being  secured  from  inside  the  glass 
stopper  by  scraping  with  a  spatula."  In  it  went,  just 
how  I  don't  remember.  The  mixture  being  some- 
thing like  an  emulsion  and  showing  a  decided  ten- 
dency tp  throw  down  a  precipitate,  a  shake  label  was 
attached.  When  the  package  was  duly  finished  I 
requested  payment,  which  was  made,  and  she 
departed.  Soon  afterwards  Tommy  returned  and 
found  me  washing  up.  The  first  thing  that  caught 
his  eye  was  the  empty  bottle  of  morphine  muriate, 
and  it  did  not  take  him  long  to  ask  me  what  I  did 
with  the  contents.  A  glance  at  the  prescription 
caused  him  to  turn  to  all  colors  of  the  rainbow.  The 
next  thing  I  saw  was  Tommy  disappearing  over  the 
hill  at  the  top  of  the  street  in  a  manner  which  caused 
no  end  of  surprise  to  the  neighboring  shopkeepers. 
Some  of  them  asked  me  what  had  gone  wrong  with 
him,  but  as  he  did  not  explain  before  leaving  I 
could  not  say,  and  they  concluded  that  he  had  lost 
something  valuable  on  the  cricket  field.  Fortunately 
he  secured  the  bottle  in  good  time,  and  on  his  return 
I  learned  what  morphine  muriate  was. 


THE  ARRANGEMENT  OF  A  PRESCRIPTION  DEPARTMENT. 

Why  the  Dispensing  Case  Should  Be    Vislhle   to   the   Public— Safe|{aards  Af^ainst  Accidents  in  Com- 
pounding Poisons— The  Proper  Location  for  Salts,  Solutions,  and  Utensils. 

By  JOSEPH  HART. 
Clilef  of  The  Prescrtp4loa  Department  of  Woodard.  Clarke  &  Co..  Portland.  Oredon. 


As  the  days  of  the  guarded  secrecy  of  the  pre- 
scription department  are  rapidly  passing-,  owing  to 
the  gradual  enlightenment  of  the  laity,  the  exposed 
case  is  growing  in  favor.  When  given  the  proper 
consideration  it  has  an  unparalleled  advertising 
value  and  shows  the  public  that  instead  of  being 
the  waste  basket  for  the  entire  store,  it  is  a  place  of 
cleanliness.  The  pharmacist  is  in  sight  while  work- 
ing and  is  not  shut  off  from  circulating  air.  Besides, 
when  the  dispenser  is  in  plain  view  the  patient  does 
not  become  unduly  impatient  nor  fear  some  odious 
substitution. 

Our  prescription  case  has  the  best  lighted  position 
in  the  store.  We  have  linoleum  on  the  floor  and 
we  use  a  clean  case  with  polished,  accurate  scales. 
There  is  a  complete  assortment  of  salts  and  a  pre- 
scription cabinet  for  powdered  extracts  in  amber 
bottles  in  front  of  the  dispenser.  To  the  rear, 
against  the  opposite  wall,  is  a  uniform  set  of  shelf 
bottles  for  liquids,  above  which  our  State  certificates 
in  black  frames  serve  as  a  border  and  carry  out  a 
color  scheme  of  black  and  white.  Each  ointment 
jar  is  uniformly  white  with  black  letters  and  fits  into 
its  own  numbered  groove  in  the  far  end  of  the  case. 
As  we  make  all  our  own  ointments,  the  drawers  are 
filled  with  the  necessary  utensils  for  the  purpose. 

HANDLING  POISONS. 

Since  we  fill  so  many  prescriptions  we  have  to 
exert  great  caution.  We  not  only  check  them,  but 
we  do  not  have  a  single  dangerous  drug  on  the  reg- 
ular prescription  counter.  The  poisons  which  are 
seldom  used,  and  those  which  are  bought  in  small 
quantities,  such  as  veratrine,  homatropine,  etc.,  are 
arranged  on  a  shelf  at  the  far  end  of  the  depart- 
ment in  the  original  bottles  contained  in  uniform, 
neat,  2-  or  4-ounce  square  cartons,  plainly  labeled 
and  arranged  alphabetically  and  according  to  size. 
This  necessitates  our  reading  the  label  twice  before 
dispensing  a  given  poison.  Poisons  kept  in  larger 
quantities,  namely,  tartar  emetic,  morphine,  etc.,  are 


put  in  salt-mouth  prescription  case  bottles  at  the 
opposite  end  of  the  department.  They  are  labeled 
"poison"  and  the  tops  are  covered  with  chamois 
and  tied  with  twine.  This  sometimes  causes  a  little 
delay  but  avoids  the  hurried  picking  up  of  the  wrong 
bottle. 

THINGS    EXPOSED   TO   VIEW. 

Non-poisonous  salts  in  solution  remain  in  uni- 
form quart  shelf  bottles,  while  the  poisonous  salts 
in  solution  are  kept  together  in  different  sizes  and 
in  covered  bottles  in  a  remote  section  where  they 
are  not  plainly  visible  to  the  patient. 

On  the  top  of  the  prescription  case  we  display 
show  bottles  containing  the  elegant  pharmaceuticals 
used  in  the  department.  They  are  changed  every 
week  or  so.  In  view  and  behind  the  dispenser  at 
arm's  length  we  keep  clean  and  highly  polished 
graduates.  The  mortars  and  pestles  occupy  the 
lower  shelves,  on  a  specially  constructed  stand,  and 
near-by  are  places  for  our  latest  books  of  filled  pre- 
scriptions. All  formulas  for  preparations,  whether 
official  or  not,  with  quantities  and  directions,  are 
kept  in  a  cabinet  file,  the  cards  in  which  are  type- 
written. Out  of  sight  are  the  unsightly  broken  pack- 
ages of  proprietary  medicines.  No  trash  of  any 
kind  is  allowed  on  the  floor;  we  have  covered  re- 
ceptacles for  such  stuff. 

Tablet  and  suppository  machines,  mills,  etc.,  are 
on  a  visible  shelf.  Four  drawers  in  the  case  are 
specially  partitioned  and  numbered  for  hypodermic 
tablets,  an  arrangement  which  enables  us  to  find 
anything  easily  and  to  keep  our  stock  complete. 
Near  the  center  we  have  bins  for  bottles  of  three 
different  colors  and  of  all  sizes,  and  also  for  powder 
jars.  Tablet  triturates  and  pills  are  kept  at  opposite 
ends  of  the  department  and  as  uniform  as  possible. 

THE  LABELS. 

We  typewrite  all  labels,  as  well  as  copies  of  pre- 
scriptions. With  external  remedies  and  poisons  we 
print  the  directions  at  the  bottom  in  red  ink,  and 
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we  use  black  ink  for  internal  prescriptions.  Putting 
the  price  on  the  corner  of  the  label  saves  looking  it 
up  when  asked  to  "repeat"  and  enables  us  to  settle 
the  question  of  the  previous  charge.    We  have  our 


prescription  checks  printed  but  number  them  our- 
selves with  our  triplex  numbering  machine,  thus 
materially  reducing  the  cost  and  avoiding  typo- 
graphical errors. 


COMMON  ERRORS  IN  BUSINESS  ACCOUNTING. 

Mistakes    and    Shortcomings    which    Falsify    the    Dru^^ist's    Records    and    Really  Prevent  Him  from 
Knowing  the  Condition  of  His  Business  and  His  True  Percentage  of  Expense  and  Profit. 

By  HARRY  B.  MASON.* 


As  a  pharmaceutical  editor  I  have  given  a  good 
deal  of  attention  during  the  last  three  or  four  years 
to  the  subject  of  business  accounting,  and  have 
examined  and  discussed  the  annual  statements  of 
dozens  of  pharmacists  scattered  throughout  the 
country.  I  am  glad  to  say  that  druggists  are  gradu- 
ally waking  up  to  the  cardinal  necessity  of  keeping 
business  records  in  order  that  they  may  actually 
know  the  facts  regarding  their  profits  and  earnings, 
and  I  may  add  that  many  of  them  have  found  they 
were  losing  money  on  certain  sales  which  they 
formerly  thought  yielded  them  a  profit.  Knowledge 
of  this  kind  is  certainly  power.  It  points  out  the 
way  of  correction.     It  indicates  the  road  to  success. 

But  while  more  and  more  druggists  are  taking  up 
with  business  accounting,  and  while  this  augurs  well 
in  itself  for  the  commercial  future  of  the  calling,  a 
considerable  number  of  pharmacists,  I  have  discov- 
ered, fall  into  errors  which  with  greater  or  less 
seriousness  disturb  the  accuracy  and  value  of  their 
findings.    Let  me  touch  briefly  upon  a  few  of  these. 

The  first  and  most  important  essential  in  any 
system  of  business  accounting  is  of  course  the  annual 
inventory,  but  since  I  dwelled  upon  this  phase  of  the 
subject  at  considerable  length  in  a  paper  read  before 
the  section  last  yearf  I  do  not  feel  like  trespassing 
further  upon  your  attention.  It  may  be  said,  how- 
ever, that  business  records  which  do  not  include 
careful  inventory  figures  are  exceedingly  unreliable 
and  may  easily  be  so  inaccurate  as  to  lead  one  far 
astray.  A  druggist  may  believe  his  percentage  of 
gross  profit  to  be  40  when  in  fact  it  is  only  30,  and 
he  may  consequently  be  losing  money  on  many 
transactions  which  he  foolishly  fancies  are  yielding 
him  good  returns.  I  am  glad  to  say  that  an  increas- 
ing number  of  druggists  are  taking  stock  every  year, 

*Read  before  the  Commercial  Section  of  the  American 
Pharmaceutical  Association  at  the  meeting  in  Hot  Springs, 
Arkansas,  Sept.  7  to  12,  1908. 

tSee  page  519,  A.  Ph.  A,  proceedings  for  1907,  vol.  55. 


although  it  must  be  added  that  there  is  still  con- 
siderable room  for  improvement. 

DEPRECIATION  IN  ST0CK_,  FIXTURES^  AND  BOOK 
ACCOUNTS. 

Many  pharmacists  who  take  inventories  annually, 
however,  fail  to  write  off  anything  for  depreciation 
in  stock,  fixtures,  and  book  accounts.  That  this 
omission  seriously  affects  the  figures  as  to  profits  and 
real  earnings  is  patent  on  the  surface.  A  soda 
fountain,  for  instance,  undergoes  a  rapid  decrease  in 
value  from  year  to  year.  With  shelving  and  show 
cases  the  depreciation  is  less  marked.  With  stock  it 
is  a  smaller  consideration  yet — that  is,  if  the  drug- 
gist keeps  his  stock  moving  as  he  ought  to  do.  To 
keep  on  valuing  all  these  things  every  year  at  their 
original  cost  is  simply  to  deceive  oneself  as  to  the 
extent  of  his  profits — and  self-deception  is  of  the 
most  short-sighted  and  foolish  kind.  Wise  druggists 
annually  "write  off"  10  per  cent  on  their  soda  foun- 
tain and  at  least  5  per  cent  on  their  fixtures. 

A  similar  depreciation  really  takes  place  in  the 
value  of  the  book  accounts.  Some  of  them  cannot 
be  collected,  and  to  have  them  represented  in  the 
assets  at  their  face  value  is  to  practice  a  method 
which  no  good  business  man  would  tolerate  for  an 
instant. 

In  making  calculations  at  the  end  of  the  year's 
business  it  is  customary  first  to  subtract  from  the 
purchases  any  increase  found  in  the  stock,  or  add  to 
them  any  decrease,  thus  arriving  at  the  cost  of 
goods  actually  sold  during  the  year.  The  amount  so 
obtained  is  then  deducted  from  the  sales  to  get  the 
gross  profits,  and  from  the  gross  profits  are  in  turn 
deducted  the  expenses  in  order  to  get  the  net  profits. 
The  net  profits  so  obtained,  however,  are  only 
apparent  net  profits,  and  before  one  can  get  at  the 
real  facts  he  must  deduct  the  amount  of  depreciation 
in  stock,  fixtures,  and  book  accounts.  He  has  then 
arrived  at  the  actual  net  profits  of  his  business  and 
is  no  longer  deceiving  himself  as  to  the  facts. 
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A  FORM  OF  STATEMENT 


which  lends  itself  to  this  method  of  calculation  may 
not  be  without  suggestion : 
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The  druggist  who  is  able  to  fill  out  an  annual 
statement  of  this  kind  in  detail  is  in  possession  of  the 
actual  facts  regarding  his  business — facts  which  he 
ought  not  to  be  without  for  a  single  instant  if  he 
desires  to  succeed  in  this  day  of  ever  increasing 
competition  and  ever  developing  attention  to  the 
science  of  commerce. 

To  the  columns  indicated  in  the  diagram  one 
might  add  another  for  the  proprietor's  total  income 
from  the  business — this  being  obtained  by  adding 
the  actual  net  profits  to  the  proprietor's  salary 
already  represented  in  the  list  of  expenses.  Still 
other  columns  might,  if  desired,  be  used  for  record- 
ing the  percentage  of  expense  and  the  percentage  of 
gross  profit :  these  percentages,  whether  included  in 
the  annual  statement  or  not,  are  of  vital  importance, 
and  accurate  knowledge  of  them  is  perhaps  the 
greatest  advantage  flowing  from  any  system  of 
business  accounting.  They  bear  upon  every  sale 
made  during  the  year ;  they  have  an  important  con- 
nection with  the  price  established  on  every  article; 
they  tell  the  merchant  at  once  whether  he  is  really 
making  or  losing  money;  they  furnish  him  with 
information  which  enables  him  to  conduct  his  busi- 
ness intelligently  and  profitably. 

But  of  course  such  records  as  I  have  indicated  in 
the  form  of  statement  submitted  above  should  be 
accurately  kept  if  they  are  to  be  of  value — that  goes 
without  saying.  I  have  found  that  druggists  are 
likely  to  err  in  two  or  three  particulars. 

REGARDING  FREIGHT  AND  DRAYAGE. 

Many  of  them,  for  instance,  charge  freight  and 
drayage  against  expense,  whereas  they  should  be 
charged  against  merchandise — they  are  properly  a 
part  of  the  cost  of  the  goods.  In  either  case  the  net 
profits  are  the  same,  but  the  items  of  gross  profit  and 
percentage  expense  are  somewhat  modified,  and  it  is 
needful  that  these  factors  should  be  estimated  cor- 
rectly for  obvious  reasons. 


THE  proprietor's  SALARY. 

Then,  again,  some  pharmacists  fail  to  include  a 
salary  for  themselves  among  the  expenses,  and  under 
such  circumstances  the  findings  are  not  only  mislead- 
ing but  contrary  to  all  reason  and  good  business 
practice.  A  proprietor  should  at  least  charge  up 
against  himself  a  salary  equivalent  to  that  which  he 
would  be  compelled  to  pay  a  manager  in  case  he 
could  not  give  his  personal  attention  to  the  business, 
and  he  should  do  this  even  though,  as  sometimes 
happens,  he  lives  on  outside  investments  and  draws 
nothing  from  the  store  for  private  expenses.  If  he 
fails  to  do  so  he  is  deceiving  himself  regarding  the 
returns.  His  apparent  percentage  expense  is  far 
lower  than  the  facts  justify,  and. many  sales  which  he 
blindly  fancies  are  yielding  him  a  profit  are  in  reality 
contributing  little  or  nothing  toward  his  own  main- 
tenance. Every  pharmacist  ought  to  get,  and  prac- 
tically every  one  has  to  receive,  his  living  from  the 
business,  and  an  article  or  line  of  articles  which  does 
not  at  least  pay  the  proper  percentage  toward  this 
end  should  be  under  serious  suspicion. 

expense  leaks. 
Many  druggists,  too,  are  careless  about  recording 
all  their  expenses.  They  will  pay  out  small  amounts 
for  this  and  that  expense  and  either  forget  or  neglect 
to  make  the  necessary  charges.  It  is  quite  unneces- 
sary to  say  that  the  careful  merchant  should  be  as 
particular  to  make  entries  of  this  kind  as  in  making 
charges  against  his  customers.  If  one  is  going  to 
keep  business  records  at  all  he  should  keep  them 
accurately.  Not  long  ago,  for  instance,  I  examined 
the  statement  of  a  pharmacist  and  found  that, 
according  to  the  man's  own  figures,  $45Y.79  had 
somewhere  been  lost  in  the  shuffle  during  the  year. 
There  had  doubtless  been  several  leaks,  but  I  sus- 
pected that  a  failure  to  record  all  expense  payments 
accounted  largely  for  the  deficiency. 


GET  AT  THE  FACTS 


This  brings  us  to  the  last  fK)int  in  my  list  of  sug- 
gestions :  The  annual  statement  ought  to*  be  com- 
pared with  the  actual  facts  so  far  as  they  are  ascer- 
tainable. If,  for  instance,  a  druggist's  statement 
tells  him,  after  all  his  calculations  are  made  and 
deductions  are  drawn,  that  he  has  made  a  certain 
sum  of  money  during  the  year,  he  should  confirm 
the  figures  by  comparing  them  with  the  amount  of 
cash  really  drawn  from  the  business  or  lying  in  the 
bank.  If  the  pharmacist  whose  statement  I  have 
mentioned  in  the  foregoing  paragraph  had  gone  to 
this   trouble    he   would    have    discovered    that    he 
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actually  made  $457.79  less  than  he  imagined.  This 
would  have  considerably  modified  his  calculations 
regarding  percentage  of  expense  and  percentage  of 
gross  profit  and  to  this  extent  would  have  enabled 
him  to  conduct  his  business  more  wisely  and  care- 
fully. 

The  whole  burden  of  this  paper  is  to  utter  a  cau- 


tion against  pulling  the  wool  over  one's  own  eyes. 
The  man  who  deceives  others  is  a  knave.  The  man 
who  deceives  himself  is  a  fool.  Whether  it  is  bet- 
ter in  abstract  morals  to  be  a  knave  or  a  fool  is  a 
point  on  which  practical  philosophers  have  so  far 
failed  to  agree.  Society  puts  one  in  prison  and  the 
other  in  an  insane  asylum. 


A  LIMERICK  CONTEST. 

A  Novel  Advertising    Scheme — Customers    are    Requested   to    Complete    an  Unfinished  Verse — Prizes 

for  the  Best  Rhyme. 

By  FRANK  FARRINGTON. 


Many  of  the  schemes  launched  to  advertise  a 
store  are  practically  worthless  as  far  as  results  go. 
They  end  with  a  debit  charge  on  the  expense  page. 
But  here  is  an  exception  to  the  general  rule.  I  refer 
to  a  Limerick  contest  which  has  made  good  with  me 
and  will  prove  fruitful  to  others. 

During  the  cold  season,  when  every  family  has 
more  or  less  grippe  or  something  of  the  kind,  it  is 
just  the  time  for  such  a  scheme. 

Briefly,  my  plan  is  to  publish  broadcast  a  Limerick 
with  the  last  line  left  off,  offering  a  series  of  prizes 
for  the  best  last  line  submitted.  This  is  not  a  lottery 
scheme,  and  can  be  used  in  the  newspapers  with  no 
fear  of  causing  them  to  be  excluded  from  the  mails. 
Suppose  Mr.  James  Brown  of  Brownville  is  the 
advertiser:  let  him  write  a  Limerick  like  this: 

In  Brownville  a  man  with  a  cold 

Can  find  something  to  cure  it,  I'm  told. 

Let  him  step  in  the  door 

Of  Brown's  drug  store, 

?????????????? 

The  local  papers  will  print  the  verse,  possibly 
charging  for  it.  Then,  too,  they  will  include  the 
following  reading  notice: 

A  LIMERICK  CONTEST. 

PRIZES   FOR  A   LINE   TO   COMPLETE   A  VERSE. 

It  seems  that  the  time  has  come  to  mix  business  and 
poetry.  James  Brown  is  offering  to  pay  for  a  rhyme.  His 
incomplete  limerick  reads  thus : 

In  Brownville  a  man  with  a  cold 

Can  find  something  to  cure  it,  I'm  told. 

Let  him  step  in  the  door 

Of   Brown's   drug   store, 
?????????????? 

Mr.  Brown  says  that  the  person  who  completes  the  verse 
with  the  line  best  suited  to  advertise  some  article  which  his 
store  sells  for  colds,  may  choose  either  a  five-dollar  bottle 
of  Houbigant's  perfume  or  a  gold-mounted,  arnber-stemmed 
briar  pipe.    There  are  also  prizes  of  a  pipe  or  a  pound  box 


of  candy  for  each  of  the  ten  next  best  answers.  It  certainly 
looks  like  an  easy  way  of  obtaining  a  smoke  or  a  favorite 
perfume.  If  all  the  merchants  would  take  up  such  a  plan, 
the  poets  of  the  village  would  be  able  to  live  without  work. 

This  scheme  is  in  line  with  the  missing  word  contests 
which  so  absorbed  the  British  public  about  a  year  ago.  The 
plans  of  the  present-day  advertisers  certainly  show  ar» 
amount  of  study  deserving  of  business. 

There  never  was  a  time  when  advertising  occupied  the 
attention  that  it  does  now.  This  is  evidenced  by  the  fact 
that  probably  upward  of  a  billion  and  a  quarter  dollars  were 
spent  in  1907  for  publicity.  Of  this  the  newspapers  get  the 
great  share.  According  to  the  expert  opinions  of  the  pro- 
fessional advertising  men,  they  give  the  best  returns  of  any 
medium  for  the  amount  invested. 

Simultaneously  with  the  publication  of  the  above 
reading  notice  in  the  news  columns  of  local  papers, 
your  advertising  space  should  set  forth  the  condi- 
tions of  the  Limerick  contest.  A  list  of  the  cold 
goods  which  you  sell  should  also  be  mentioned  for 
obvious  reasons. 

After  this  has  appeared  in  the  papers,  have  the 
press  run  off  a  lot  of  small  dodgers  on  good  stock 
with  the  ad.  printed  on  them.  These  are  for  profuse 
distribution  and  for  mailing,  if  desired,  to  people 
out  of  town  or  to  those  whom  you  are  particularly 
anxious  to  reach. 

In  addition  take  a  large  sheet  of  bristol  board 
and  mark  the  incomplete  Limerick  on  it,  together 
with  the  announcement  "$5.00  for  a  last  line." 
Hang  this  in  a  window  decorated  with  cold  cures. 
Make  a  border  of  the  dodgers  around  the  glass  so 
that  full  details  may  be  obtained  from  the  window. 
Show  the  prizes  there  also.  Do  as  you  think  best 
about  judges  for  the  contest.  Say  nothing  about 
it  and  'be  judge  yourself,  or  get  some  prominent 
local  person  to  act  in  that  capacity  if  in  your 
opinion  he  will  help  to  advertise  the  scheme. 

People  will  respond;  and  in  order  to  reply  they 
must  give  your  store  and  your  stock  of  goods  a 
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thought.  Not  only  will  they  think  over  your  cold 
cures,  but  many  who  never  get  to  it  to  send  a  last 
line  will  try  to  supply  it  in  their  minds  or  on  paper. 
In  a  small  village  it  may  be  advisable  in  adver- 
tising the  plan  to  say  that  in  your  windows  are 
displayed  the  goods  which  you  sell  for  colds,  and 
that  a  look  there  will  help  greatly  in  making  up  an 
answer.  You  can  place  in  the  window  two  or  three 
cards  with  sample  last  lines  on  them  to  show  what 
you  mean  more  clearly. 


The  value  of  the  prizes  is,  of  course,  arbitrary, 
and  what  might  be  an  extravagance  in  one  town 
would  possibly  not  be  enough  to  get  results  in 
another.  Be  sure  to  have  quite  a  number  of  prizes, 
as  that  leads  every  one  to  say,  "Well,  I  won't  land 
the  first,  but  I  may  get  a  pound  of  candy  and  that 
is  worth  trying  for." 

The  plan  is  simple,  and  every  man  will  have  ways 
of  his  own  for  giving  it  publicity;  and  for  success 
all  it  needs  is  sufficient  advertising. 


THERE'S  A  B4LM  IN  GILEAD. 

Solaces  and  Satisfactions  in  the  Profession   of  Pharmacy — Admonitions,  However,  which  the  Clerk 

and  the  Beginner  Mi|{ht  Heed  with  Advanta|{e. 

By  H.  M.  CURRY. 


The  trend  of  recent  articles  in  the  drug  journals, 
many  of  them  being  deprecatory  to  pharmacy,  leads 
me  to  protest.  Too  many  are  thmsting  darts  un- 
aimed,  and  as  "many  a  shaft  at  random  sent  finds 
mark  the  archer  little  meant,"  it  behooves  some  one 
who  has  seen  all  sides  of  the  game  to  set  a  little 
more  nearly  right  the  younger  and  more  ambitious 
aspirants  who  feel  that  the  drug  business  is  uttering 
a  call  to  them. 

First  of  all,  I  hate  a  knocker  as  sincerely  as  my 
distinguished  fellow  Kansan,  Eugene  Ware  ("Iron- 
quill"),  who  said  while  he  was  in  Washington,  as 
Chief  Pension  Examiner,  that  "The  Lord  hates  a 
liar." 

Did  my  reader  ever  stop  to  think  that  the  average 
knocker  is  a  failure? 

The  old  fable  regarding  the  sour  grapes  always 
suggests  itself  to  me  when  I  hear  a  knocker  express 
himself. 

Now  to  my  defense. 

Have  you  been  long  enough  in  the  pill-dispensing 
field  to  awaken  in  your  clientele  a  confidence  in  your 
ability? 

Does  any  one  pass  all  the  other  drug  stores  to 
come  to  you? 

It's  a  mighty  satisfying  thought,  brother,  if  you 
can  go  home  at  night  with  the  knowledge  that  Mr. 
Jones  brought  his  prescription  to  you,  and  said : 
"Dick,  my  wife  is  pretty  sick.  Dr.  Blank  was  up, 
and  left  me  these  prescriptions,  and  I  want  you  to 
put  them  up.  I'll  feel  so  much  better  if  I'm  sure  the 
medicine  is  right." 


Or  if  Mrs.  Brown  comes  in :  "Good  evening,  Mr. 
Smith.  I'm  awfully  glad  you  are  here  yourself; 
baby  is  quite  sick,  and  I  always  feel  so  satisfied 
when  you  put  up  her  medicine.  She  always  asks  if 
Mr.  Smith  fixed  it  up,  for  you  remember  you  gave 
her  some  powders  once  when  she  was  sick,  and  did 
them  up  so  nicely  she's  never  forgotten.  My  hus- 
band always  says:  'Go  to  John  Smith:  his  heart  is 
in  his  business,  and  you'll  get  what  you  want  from 
him.'  " 

There's  another  side,  too.  It  resolves  itself  into 
this  one  fact:  "Don't  sell  to  your  friend  anything 
you  would  not  want  him  to  sell  you." 

When  I  say  friend,  I  say  it  broadly.  Every  cus- 
tomer you  have  should  be  classed  as  such,  and  a 
man  who  will  allow  himself  to  sell  drugs  which  he 
suspects  are  not  good  is  inviting  his  own  downfall. 
It's  dishonest — it's  damnable. 

There  should  be  no  sweeter  thought  to  a  pharma- 
cist than  that  he  has  done  his  full  duty  to  his  client, 
and  he  cannot  conscientiously  feel  that  he  has  justi- 
fied his  calling  if  he  does  not. 

The  medical  profession  has  its  code  of  ethics. 
The  pharmaceutical  profession  has  its  code  of  honor^ 
no  less  important. 

Oftentimes  we  hear  some  one  say:  "Mr.  Smith 
knows  more  than  the  doctor;  his  suggestions  have 
helped  me  out  when  the  doctor  failed." 

That's  especially  good  gravy,  brother,  but  don't 
let  it  lead  you  to  indiscretion! 

The  doctor  has  his  rights.  The  same  confidence 
that  leads  your  customer  to  believe  in  your  ability 
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will  convince  him  that  when  he,  or  any  member  of 
his  family,  is  really  sick,  the  doctor  is  the  man  he 
wants  to  see  first. 

If  you'll  remember  this,  you  won't  have  to  beg 
for  support  from  your  physicians.  They  know 
that  along  with  your  ability  as  a  pharmacist  you 
also  have  sense.  Respect  them  and  they  will  re- 
spect you,  yet  be  as  careful  in  recommending  a 
physician  as  you  are  in  your  selection  of  drugs. 

It  always  pays  to  suggest  the  best,  first. 

Another  good  thing  for  a  youngster  to  know  is 
this:  The  boss  isn't  paying  you  for  your  presence 
as  an  ornament.  Ornaments  are  cheap  and  don't 
draw  salaries.  You  must  work,  and  if  you  will 
work  with  your  heart  as  well  as  your  brain  and 
hands,  your  reward  will  not  all  be  measured  by 
dollars. 

Dollars  are  mighty  friends,  but  a  satisfied  mind 
breeds  more  contentment  after  all.  Don't  ever  have 
to  cross  the  street  to  keep  from  meeting  a  man 


whom  you  have  deceived.  It's  the  most  belittling 
feeling  you  can  imagine,  and  so  unnecessary.  Make 
up  your  mind  to  be  a  man  first,  and  it's  easy  then 
to  be  a  good  pharmacist.  You  can't  be  one  without 
being  the  other  no  matter  how  smooth  you  think 
you  are. 

Pharmacy  is  elevating,  enjoyable,  and  profitable 
if  it  is  reckoned  as  such,  but  if  followed  as  only  a 
job  you'd  better  cut  it  out.  You  would  more  nearly 
find  your  level  if  you  get  in  touch  with  some  second- 
rate  pop  factory. 

In  conclusion  let  me  say  this: 

Your  worth  to  your  employer  lies  with  you.  If 
he  sees  his  interests  are  being  served,  he  will  soon 
appreciate  you,  and  as  a  word  to  the  wise  is  Q.  S., 
I  add  only: 

Who  soweth  good  seed  shall  surely  reap; 
The  year  grows  rich  as  it  groweth  old; 
And  life's  latest  sands  are  its  sands  of  Gold. 


A  PERFUME  DISPLAY. 


This  perfume  display  was  originated  by  H.  M. 
Curry  of  Ellsworth,  Kansas.  The  flag  in  the  back- 
ground, and  the  show  card  reading  "An  American 


and  the  leading  bulk  odors.  The  show  cards  were 
furnished  by  the  different  perfume  manufacturers. 
The  large  centerpiece  was  a  cut-out  which  came 
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Perfume  for  American   People,"   featured  the  na- 
tional character  of  the  perfume  advertised. 

Rising  from  the  floor  were  two  semicircular 
shelves  covered  with  white  crepe  paper.  Upon  them 
rested  an  assortment  of  perfumes  in  fancy  cartons 


with  Fairy  Soap.  Mr.  Curry  borrowed  it  from  the 
grocer  and  pasted  on  the  sign :  "Thelma,  sweetest 
of  them  all." 

This  arrangement  made  a  striking  and  beautiful 
window  at  no  expense  and  with  very  little  work. 
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BOARD  QUESTIONS  ANSWERED. 


A  PENNSYLVANIA  EXAMINATION. 

{Continued  from  December  Bulletin.) 

17.  Give  the  official  Latin  name  for  each  of  the 
following  drugs:  (1)  cramp  bark,  (2)  black  haw, 
(3)  Roman  chamomile,  (4)  German  chamomile, 
(5)  Indian  hemp,  (6)  Canadian  hemp,  (7)  black 
snakeroot,  (8)  Virginia  snakeroot,  (9)  poison  hem- 
lock, (10)  henbane. 

Cramp  bark,  viburnum  opulus;  black  haw,  vibur- 
num prunifolium;  Roman  chamomile,  anthemis; 
German  chamomile,  matricaria;  Indian  hemp,  can- 
nabis indica;  Canadian  hemp,  apocynum;  black 
snakeroot,  cimicifuga;  Virginia  snakeroot,  serpen- 
taria;  poison  hemlock,  conium;  henbane,  hyos- 
cyamus. 

18.  What  do  you  understand  is  the  meaning  of 
the  expression  "1:1000  solution"? 

One  gramme  of  the  drug  or  chemical  dissolved  in 
water  sufficient  to  make  one  liter. 

19.  What  is  the  difference  in  strength  of  a  one- 
per-cent  solution  and  a  one-to-one-thousand  solu- 
tion? 

A  one-per-cent  solution  is  ten  times  as  strong  as 
a  one-to-one-thousand  solution. 

20.  How  much  mercuric  chloride  would  be  re- 
quired to  make  one  pint  of  an  aqueous  solution  of 
the  strength  1 :1000  ? 

7291.2-^1000='7.29  grains. 

21.  If  a  solution  of  strychnine  contains  four 
grains  to  the  fluidounce,  how  much  would  be  con- 
tained in  each  fluidrachm?  (a)  How  much  of  it 
would  be  required  to  give  the  equivalent  of  1/24  of 
a  grain?     {b)  1/120  of  a  grain? 

One-half  grain,  (a)  480-^-(4X24)=.5  minims. 
{b)  480-^(4X120)=.l  minim. 

22.  (a)  Give  the  U.  S.  P.  VIII  Latin  or  English 
name  for  the  iirst  ingredient  in  the  accompanying 
prescription,  and  mention  the  quantity  indicated. 

Zinc  phenolsulphonate,  4  grains. 

{b)  State  the  name  and  quantity  of  each  of  the 
other  ingredients. 

Tincture  of  hydrastis,  1  ounce ;  tincture  of  opium, 
4  fluidrachms;  tincture  of  catechu,  4  fluidrachms; 
glycerin,  1  ounce;  rose-water,  sufficient  to  make  4 
ounces. 

(c)  Name  the  U.  S.  P.  VIII  preparation  that  re- 
placed Tincture  of  Catechu  Comp.,  U.  S.  P.  1890. 


Compound  tincture  of  gambir. 

{d)  State  exactly  the  quantity  of  rose-water  that 
would  be  required  for  this  prescription. 

One  fluidounce. 

{e)  What  is  likely  to  be  its  appearance  when 
compounded  ? 

Turbid. 


^ 
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if)  What  special  label  should  be  placed  on  the 
bottle  containing  it? 

"Shake  well  before  using." 

ig)  What  usual  direction  to  the  pharmacist  is 
omitted  ? 

Misce. 

(h)  State  the  order  in  which  you  would  mix  the 
above  and  give  reasons  for  your  procedure. 

Mix  the  tinctures  and  add  them  to  the  glycerin. 
Dissolve  the  zinc  sulphocarbolate  in  the  rose-water. 
Mix  the  two  solutions.  This  procedure  will  tend  to 
lessen  precipitation  of  the  tinctures. 

23.  Acids:  Give  names  of  three  strong  U.  S.  P. 
inorganic  acids  from  which  official  diluted  acids  are 
prepared,  (a)  State  if  these  strong  acids  are  of 
the  same  strength,  (b)  How  is  their  strength  indi- 
cated in  the  U.  S.  P.,  by  weight  or  volume? 

Nitric,  hydrochloric,  and  sulphuric,  (a)  The 
strong  acids  are  not  of  the  same  strength,  (b)  By 
weight. 

24.  What  is  the  strength  of  most  of  the  U.  S.  P. 
diluted  acids? 

Ten  per  cent. 

[Note  by  the  Editor. — Question  9  (d)  in  the  December 
issue  was  answered  incorrectly.  The  reply  should  have  been 
1.43  pounds  instead  of  1.23  pounds.] 

(To  be  continued.) 
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DOLLAR  IDEAS. 


The  editor  of  the  Bulletin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


AN    INGENIOUS   DEVICE    FOR   MIXING   BAKING 
POWDER. 

Ernest  Sexsmith,  Strathroy,  Ontario:  Druggists 
as  a  rule  manufacture  baking  powder.  In  the  larger 
stores  a  mixer  of  one  of  the  most  approved  types  is 
generally  used,  but  in  the  smaller  pharmacies  the 
ingredients  are  incorporated  by  using  a  large  mortar 
or  possibly  a  common  sieve,  either  of  which  involves 
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a  very  dusty  proceeding.  The  mixer  described 
below  is  easily  made  and  very  effective  in  prevent- 
ing the  dust. 

Procure  two  oblong  boxes  (I  used  "Tanglefoot" 
containers),  a  piece  of  fine  wire  screening,  two 
cheap  wire  handles,  two  flat  hooks,  six  bolts,  and 
two  screws  of  required  size.  Having  removed  the 
covers  from  the  boxes,  saw  off  one  and  one-half 
inches  from  the  top  of  one  and  two  inches  from  the 
other. 


Section  No.  1  (a  shallow  box).  Make  a  frame 
of  strips  ^  inch  wide  that  will  fit  inside  of  box ;  lay 
the  screen  cut  to  the  required  size  over  the  open  side 
and  force  the  frame  which  I  have  just  mentioned 
half  of  its  width  or  Ys  inch  into  the  box  and  nail  it 
firmly.  This  secures  the  screen  in  proper  position 
and  leaves  a  flange  over  which  the  second  section 
fits. 

Section  No.  2.  Attach  handles,  one  to  either  end 
of  deeper  box;  fix  a  hook  under  each  handle,  insert- 
ing short,  flat-head  screw  in  section  No.  1  into 
which  hook  may  pass.  In  using  the  box  place  the 
ingredients  for  the  powder  in  section  No.  2.  Then 
hook  the  sections  together  and  turn  the  box  upside 
down.  Shake  until  the  powder  has  passed  through 
the  screen  into  section  No.  1.  Turn  again  and  con- 
tinue this  process  until  the  ingredients  have  passed 
through  screen  ten  or  twelve  times,  when  they  will 
be  thoroughly  mixed  and  ready  for  use. 


A    POST-CARD    GUESSING    CONTEST. 

Paul  R.  England,  Jewett,  Ohio:  We  recently 
inaugurated  a  guessing  contest  which  proved  a 
winner.  Each  purchaser  of  five  cents  worth  of  cards 
was  allowed  to  make  an  estimate  on  the  number  of 
post-cards  in  the  window.  They  were  all  on  dis- 
play, some  4000  in  number.  With  the  aid  of  strong 
cord  and  small  hooks  the  whole  back  and  side  of 
the  window  was  converted  into  a  solid  mass  of 
post-cards  arranged  in  perpendicular  rows.  The 
floor,  too,  was  covered.  Several  packages  marked 
"100  each"  were  placed  in  the  window,  but  there 
were  three  piles  about  ten  inches  high  unnumbered 
in  the  foreground.  Suitable  signs  were  used  giving 
the  rules  of  the  contest.  The  competition  lasted  for 
two  weeks,  when  100  post-cards  were  given  to  the 
winner.  This  idea  proved  a  success  not  only  in  im- 
mediate sales,  but  also  in  general  advertising  for 
the  store. 

EXPLOITING  STOCK  FOODS. 

C.  K.  Bushey,  Dillsburg,  Pa. :  In  order  to  intro- 
duce and  start  the  sale  of  a  horse,  a  cattle,  and  a 
poultry  powder  which  we  are  selling,  I  hired  a  team 
from  a  local  liveryman,  paying  him  a  dollar  and  a 
half  for  its  use.  I  took  a  sample  of  each  one  of 
the  three  preparations  in  a  little  jar,  together  with 
loose  wrappers  and  labels  but  with  no  goods.  I 
called  upon  the  farmers  and  poultry  men  to  demon- 
strate the  virtues  of  the  different  powders  and  to 
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show  them  the  style  of  the  various  packages.  In 
two  and  a  half  days  I  saw  forty-two  of  the  best 
farmers  and  received  forty  orders  for  the  different 
powders — orders  which  amounted  to  $72,  and 
which  were  to  be  called  for  at  the  store.  Nine  out 
of  ten  afterwards  called  for  the  goods.  The  pow- 
ders are  articles  of  merit,  and  upon  use  they  proved 
to  the  farmers  the  truth  of  my  statements.  In  time 
they  came  for  more.  We  have  built  up  a  nice  sale 
on  these  goods  in  a  short  time  and  at  a  small 
expense.  The  profit  on  the  first  lot  of  goods  more 
than  paid  for  the  team  and  my  time. 


KEEPING  A  POISON  REGISTER. 

C.  K.  Biishey,  Dillsburg,  Pa.:  Most  States  have 
a  law  requiring  the  druggist  to  keep  a  record  of  all 
poisons  sold  and  the  purpose  for  which  they  are 
used.  As  a  rule  proprietors  have  a  book  wherein 
the  customer  signs  his  or  her  name.     This  method 


Kindly  Fill  Oat  the  Blanks  Below. 

The  law  of  the  State  of  Pennsylvania  requires 
that  a  druggist  in  selling  poisons  shall  ascertain  the 
purpose  for  which  the  substance  shall  be  used, 
the  name  and  address  of  the  purchaser,  and  keep 
a  record  of  the  same. 

We  do  not  ask  questions  out  of  curiosity.  It  U 
our  duty  to  know  how  the  substance  is  to  be  used, 
that  we  may  correct  wrong  impressions  before  it 
is  too  late. 

If  you  wiah  «ny  information  about  the  poison,  ask  us  now. 


Name 

For    whom 

Post  Office State. 

To  be  used  for 


WE  WILL  FILL  THESE  LINES. 


Substance 
Price 


Amount. 
Date 


is'  unsatisfactory  for  this  reason:  Some  persons 
object  seriously  to  signing  in  a  book.  It  reveals  to 
each  one  just  who  signed  last  and  what  was  pur- 
chased. I  find  it  more  satisfactory  to  have  blanks 
printed  in  block  form.  As  a  person  registers  the 
blank  is  torn  off  and  put  on  file.  The  accompany- 
ing blank  will  show  the  form  used. 


DISPLAYING  POCKETBOOKS. 

James  L.  Touhy,  Salem,  N.  J.:  To  display  pocket- 
books  I  advise  the  following  system:  Construct 
wooden  trays  for  the  purpose.  If  the  show-case  is 
of  an  old-fashioned  style  use  a  board  about  Yz  inch 
deep,  10  or  12  inches  wide,  and  as  long  as  the  case 
is  deep.  If  the  show-case  is  a  Silent  Salesman, 
make  the  trays  to  fit  the  shelves.  Stain  the  wood 
any  color.  Separate  them  according  to  the  stock. 
We  have  purses  in  two  trays,  50  cents  and  under  in 
one,  and  over  50  cents  in  the  other;  ladies*  pocket- 
books  in  one  and  gentlemen's  in  the  other,  wallets 
and  card  cases  in  still  another.  When  you  have  a 
customer,  after  finding  out  about  what  he  wants, 
just  remove  the  proper  tray  from  the  case  and  let 
him  look  it  over.  This  is  a  handy  and  successful 
way  of  handling  such  goods.  Customers  feel  at 
liberty  to  inspect  anything  in  the  trays  before  them, 
where  they  would  otherwise  hesitate  to  ask  to  see 
so  many  on  account  of  troubling  the  clerk. 


KEEPING  A   RECORD   OF  USEFUL  ADS. 

William  H.  Rozve,  Yarmouth,  Maine:  Through 
the  use  of  a  common  indexed  loose-leaved  note-book 
I  keep  within  easy  reach  the  most  profitable  adver- 
tising schemes  devised  by  druggists  of  this  country. 
When  the  trade  journals  come  each  month,  I  jot 
down  in  the  proper  place  in  my  index  any  clever 
show  card,  window  display,  or  advertising  scheme, 
noting  alongside  the  name  of  the  article  exploited, 
the  title  of  the  magazine,  the  month,  year,  and  page. 
To  make  the  index  more  handy,  the  window  displays 
are  denoted  by  black  ink,  the  advertising  copy  by 
red,  and  the  schemes  for  special  sales,  etc.,  by  green. 
When  I  look  for  a  suggestion,  instead  of  going 
through  the  whole  musty  file  of  old  drug  papers  and 
journals  I  have  only  to  look  it  up  in  the  index.  With 
my  magazine  file  I  call  the  best  druggists  all  over 
the  country  to  my  aid. 


CLEANING  GLOBULES  OF  SANTAL  OIL. 

Adolph  Biersach,  Milwaukee,  Wis.:  Frequently 
globules  of  santal  oil,  contained  in  a  bottle,  will 
some  of  them  break,  liberating  oil  and  rendering  the 
others  sticky.  A  simple  way  to  clean  such  stock 
consists  of  pouring  a  little  alcohol  into  the  bottle 
and  shaking.  This  will  take  up  all  the  oil.  The 
globules  are  then  put  on  a  cloth  and  rolled  till  they 
become  dry. 
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SELECTIONS. 


ERGOT:  ITS  PRODUCTION  AND  COLLECTION  IN 
RUSSIA. 

The  greatly  increased  favor  with  which  ergot  is 
again  being  regarded  by  medical  men,  and  its  im- 
portance as  a  drug,  justify  the  publication  of  any 
available  authentic  information  regarding  its  culti- 
vation and  collection.  Strictly  speaking,  it  is  an 
error  to  apply  the  term  "cultivation"  to  ergot,  for 
the  drug  is  not  cultivated,  in  the  sense  of  being  sown 
and  reaped,  as  we  understand  the  expression.  In 
Russia  the  annual  crop  of  rye  is  enormous,  this 
being  the  staple  cereal  of  the  country,  and  a  very 
large  quantity  of  ergot  is  produced  on  the  rye  and 
collected  every  year,  a  considerable  proportion  of 
this  being  exported,  the  exports  in  1906  having  ex- 
ceeded 200  tons.  Under  no  circumstances,  how- 
ever, is  any  effort  made  to  cultivate  the  ergot,  or 
to  cultivate  rye  for  the  special  purpose  of  producing 
ergot;  on  the  contrary,  everything  possible  is  done 
to  prevent  its  growth.  Ergot  is,  indeed,  regarded 
as  a  pest,  foi*,  in  truth,  it  is  a  source  of  disease, 
many  thousands  of  Russians  having  fallen  victims 
during  the  periodical  epidemics  of  ergotism  that 
devastate  the  country,  these  epidemics  being  pro- 
duced by  the  population  feeding  on  ergotized  rye. 
Ergot  is  also  found  on  other  cereals,  and  in  certain 
parts  of  Southern  Europe  it  commonly  grows  on 
wheat,  but  in  Russia  it  is  found  almost  exclusively 
on  rye. 

The  sowing  of  rye  usually  takes  place  in  Russia 
in  July-August,  and  the  harvesting  in  June-July 
(old  style).  Ergot  is  collected  during  harvest  time, 
being  separated  from  the  rye  in  the  threshing,  hand- 
picking  not  being  resorted  to  in  Russia.  The  ques- 
tion has  been  frequently  raised  in  Russia  as  to 
whether  it  would  be  possible  to  separate  the  ergot 
from  the  rye  during  the  period  of  growth,  not  for 
the  sake  of  keeping  the  ergot,  but  for  destroying  it  ; 
but  hitherto  nothing  practicable  has  been  suggested, 
and  the  only  means  at  present  employed  is  to  sep- 
arate the  ergot  from  the  ripe  rye  by  threshing,  which 
is  a  process  of  no  small  difficulty. 

After  the  ergot  is  separated  it  is  dried  in  a 
fashion;  but  as  the  peasants  have  few  facilities  for 
artificial  drying  it  is  usually  simply  air-dried,  and 
often  very  imperfectly  done  at  that.  The  conse- 
quence is  that  when  the  ergot  remains  for  some  time 


on  the  hands  of  the  peasants  and  small  dealers,  it 
frequently  becomes  coated  with  a  mold,  and  it  is 
then  considered  useless.  By  some  means,  however, 
these  people  comb  it  and  treat  it  with  oil,  and  then 
palm  it  off  as  the  fresh  rye.  This  accounts  for  the 
fact  that  much  ergot,  apparently  sound,  is  never- 
theless destitute  of  any  therapeutic  value. 

The  chief  Russian  trading  centers  for  ergot  are 
Tomsk  and  Omsk,  Siberia,  and  Viatka,  Samara, 
and  Bessarabia.  In  the  rye-growing  districts  the 
peasants  collect  small  parcels  of  about  thirty-six 
English  pounds  of  ergot,  and  sell  these  to  the  local 
dealers,  and  the  dealers,  after  having  amassed  a 
supply  of  about  five  times  this  amount,  bring  the 
article  to  town,  where  it  is  purchased  by  the  pharma- 
cists and  exporters.  It  is  not  good  policy  to  pur- 
chase ergot  direct,  from  the  peasant  or  dealer,  for, 
in  the  first  place,  the  quantity  is  too  small;  and, 
secondly,  the  methods  of  dealing  of  these  people 
are  peculiar. 

The  best  ergot  is  found  in  the  South  of  Russia, 
where  it  is  small,  but  contains  more  alkaloid ;  in 
Siberia  it  is  very  large  and  pretty,  but  much  poorer 
in  alkaloid.     According  to  Keller  the  alkaloid  con- 
tent of  ergot  grown  in  different  countries  is  as  fol- 
lows :  Russian  ergot  contains  0.245  per  cent  alkaloid 
Austrian   ergot  contains   0.225   per  cent  alkaloid 
Spanish   ergot   contains   0.205    per   cent   alkaloid 
German  ergot  contains  0.13  to  0.157  per  cent  alka- 
loid; Swiss  ergot  contains  0.095  per  cent  alkaloid. — 
Portions  of  an  article  contributed  to  the  PharniOr- 
ceutical  Journal  of  London  by  D.  A.  Ruffmann^ 
F.R.G.S.,  and  Thomas  Maben,  F.R.M.S.,  F.C.S. 


THE  MANAGEMENT  OF  A  RETAIL  DRUG  STORE. 

One  of  the  first  essentials  to  the  successful  man- 
agement of  any  enterprise  is  a  knowledge  of  the 
business.  This  is  especially  true  in  the  retail  drug 
store.  One  of  the  most  productive  causes  of  failure 
is  a  lack  of  knowledge  of  the  details  of  a  retail 
pharmacy — depending  upon  hired  help  to  do  things 
we  should  do  ourselves.  This  knowledge  is  best 
obtained  by  an  early  training  under  a  competent, 
conscientious  retail  druggist,  and  this  training 
should  be  supplemented  by  a  course  in  one  of  the 
best  pharmaceutical  colleges.  Thus  equipped,  with 
sufficient  cash  to  buy  a  well-selected  stock  of  drugs 
and  sundries,  and  a  location  selected  with  care,  there 
is  no  reason  for  failure,  if  the  store  is  conducted 
properly. 

A   system  of  bookkeeping,   showing  a  complete 
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and  honest  record  of  all  purchases,  sales,  cash,  mer- 
chandise and  expense  accounts,  annual  inventories 
— in  other  words,  a  system  which  can  give  you 
within  a  few  moments  a  complete  status  of  the  busi- 
ness— is  indispensable. 

The  buying  of  goods  is  one  of  the  most  important 
features;  concentration  of  purchases  to  a  few  good 
houses  is  better  than  buying  from  everybody  that 
comes  along.  Be  friendly  and  buy  from  the  drum- 
mers. Ninety  per  cent  of  my  purchases  are  through 
them ;  I  have  almost  forgotten  how  to  write  a  mail 
order.  They  stand  between  the  retailer  and  jobber, 
and  in  cases  of  misunderstandings  and  errors  they 
will  take  a  stand  for  the  retailer,  as  the  latter  repre- 
sents his  stock  in  trade.  Pay  your  bills  promptly, 
and  if  there  is  anything  good  to  be  had  you  will 
get  it. 

I  do  not  think  it  wise  to  buy  anything  in  excess, 
or  overstock.  I  order  only  sufficient  quantities  to 
supply  the  trade.  The  getting  of  prices  is  of  course 
very  important.  I  had  rather  be  known  as  a  "high- 
priced  druggist"  than  a  "cheap  one,"  especially  as 
to  prescriptions ;  of  course,  the  price  of  patents,  since 


the  Indiana  decisions,  vary  in  almost  every  locality, 
but  I  have  always  asked  and  insisted  on  getting  the 
best  price  possible  for  everything  sold  over  the 
counter. 

The  treatment  of  employees  is  very  important; 
cheap  clerks  are  high  at  any  price.  Pay  good  wages, 
pay  promptly.  My  plan  is  to  pay  soda  boys  weekly 
and  the  other  force  every  ten  days.  Never  ask  an 
employee  to  do  anything  you  would  not  do  yourself, 
nor  work  longer  hours.  Invite  their  cooperation 
and  advice  and  be  social  with  them.  Demand  good 
service,  and  whenever  an  employee  expresses  a  de- 
sire to  quit  relieve  him  at  once,  even  if  you  are  com- 
pelled to  do  his  work. 

The  treatment  of  customers  is  an  item  of  great 
importance,  as  it  has  been  well  said  "a  satisfied  cus- 
tomer is  the  best  advertisement."  People  enter 
drug  stores  for  something — either  to  buy  or  to  get 
information — always  see  to  it  that  they  go  out  with 
a  feeling  of  having  gotten  what  they  came  for. 
Holding  old  customers  frequently  means  more  than 
getting  new  ones. 

If  you  enjoy  the  patronage  of  physicians — and 


A  Flashlight  of  "The  Prescott  Club."— Something  about  the  recent  organization  of  "  The  Prescott  Club  "  among  the  students  of  the  Schoolf 
of  Pharmacy  of  the  University  of  Michigan  is  said  elsewhere  in  our  department  of  "  The  Month's  History."  The  first  meeting  of  the  Club  was  held 
early  last  month.  After  the  formal  lecture  of  the  evening  had  been  delivered,  a  light  lunch  was  served  in  the  pharmacognosy  room  up  in  Deaa 
Schlotterbeck's  dominions,  and  speeches  were  made  by  members  of  the  faculty  and  six  or  eight  of  the  students.  As  a  grand  finale  to  the  evening,  the 
flashlight  picture  here  shown  was  taken.  Dean  Schlotterbeck  is  the  standing  figure  at  the  extreme  left  of  the  picture,  while  Professor  Stevens  is, 
modestly  seen  in  the  shadowy  half-light  behind  the  post. 
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most  of  us  do — use  good  generalship  to  "keep  peace 
in  the  family."  Doctors  are  drug-store  necessities, 
but  cannot  be  allowed  to  consume  all  of  the  profits. 
As  a  rule,  the  doctors  have  a  high  regard  for  the 
rights  of  others,  and  if  they  abuse  their  privileges, 
it  is  usually  the  fault  of  the  pharmacist. 

No  druggist  should  conduct  a  store  without  two 
or  three  of  our  best  drug  journals,  and  we  have 
them  as  good  as  the  world  affords,  nor  can  he 
afford  not  to  affiliate  with  his  county,  State,  and 
national  drug  associations. 

The  drug  sundries  and  side-lines  are  of  special 
importance.  In  my  store  I  have  a  sub-postoffice, 
street-car  waiting  room,  and  sell  express  money- 
orders.  Push  every  side-line  in  keeping  with  the 
dignity  of  a  first-class  store,  as  all  of  these  things 
are  helpful  to  trade. 

Last  but  not  least  is  the  collection  of  bills.  In- 
stead of  doing  this  on  the  first  of  the  month,  my 
collector  is  out  nearly  all  the  time  seeing  customers 
that  ask  him  to  "call  later."  Slackness  along  this 
line  is  suicidal. 

In  concluding  this  short  paper,  I  want  to  impress 
this  idea  upon  my  brother  druggists,  that  the  store 
which  carries  the  best  stock  and  gives  the  best  ser- 
vice is  the  store  that  will  succeed. — Portions  of  a 
paper  by  J.  W.  McCorkle  before  the  Commercial 
Section  of  the  American  Pharmaceutical  Associa- 
tion. 


Taken  at  the  A.  Ph.  A. —  Prof.  C.  Lewis  Diehl,  chairman  of  the 
A.  Ph.  A.  Committee  on  the  National  Formulary,  and  consequently  the 
editor  of  the  volume,  stands  at  the  right,  while  the  figure  at  the  left  is 
J.  G.  McLean— the  man  who  has  officially  reported  the  proceedings  of 
the  A.  Ph.  A.  for  ten  years  or  more. 


Taken  at  the  A.  Ph.  A.— Right  across  the  street  from  the  Hotel 
Arlington,  where  the  recent  annual  meeting  of  the  A.  Ph.  A.  was  held 
in  Hot  Springs,  was  a  "Coney  Island"  photograph  gallery  which  many 
of  the  members  patronized  with  great  liberality.  Many  freak  pictures 
were  subsequently  passed  around  during  the  week.  In  the  post- card 
shown  in  the  present  illustration  we  have  a  somewhat  unique  view  of 
Albert  M.  Roehrig.  of  the  Marine  Hospital  on  Staten  Island. 


"THIN-SKINNEDNESS." 

"Faithful  are  the  wounds  of  a  friend,  but  the 
kisses  of  an  enemy  are  deceitful."  The  em.inent 
publicist  who  utt-ered  this  dictum  of  social  philoso- 
phy some  thousands  of  years  ago  evidently  had  in 
mind  those  finicky  individuals  who  are  unable  to 
distinguish  between  that  wholesome  criticisro  which 
is  designed  to  point  out  and  correct  evils  and  that 
other  which  is  captious  merely  and  intended  to  em- 
barrass and  hinder. 

That  the  race  of  thin-skinned  people  is  not  yet 
entirely  extinct  is  indicated  by  the  virulence  of  some 
of  the  replies  made  to  those  who  have  ventured  to 
suggest  that  the  United  States  Pharmacopoeia  and 
National  Formulary  are  not  yet  quite  beyond  the 
possibility  of  improvement,  or  that  changes  might 
be  made  in  their  contents  with  benefit  to  these  two 
great  authorities  and  to  pharmacy  in  general. 

Whether  such  criticisms  have  been  well  or  ill 
founded,  we  must  protest  against  the  conclusion 
that  the  critics  are  necessarily  public  enemies  and 
deserving  of  excommunication. 

That  the  United  States  Pharmacopoeia  is  not  be- 
yond criticism  is  wisely  recognized  in  the  policy  of 
decennial  revision  for  the  purpose  of  removing  the 
imperfections  which  ten  years  of  experience  have 
pointed  out,  while  the  American  Pharmaceutical 
Association  has  a  committee  of  its  most  expert 
pharmacists  constantly  at  the  work  of  improving 
the  National  Formulary. 

When  these  two  official  standards  have  reached 
the  point  where  no  further  improvement  is  possible, 
pharmacy  and  drug  therapeutics  will  have  attained 
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their  ultimate  limits  of  development;  until  that 
happy  era  is  reached,  honest  criticism  should  not 
only  be  welcomed  but  invited. 

So  also  when  some  rash  pharmaceutical  editor 
has  ventured  to  point  out  what  he  considered  to  be 
a  weakness  in  the  plans  of  organization  or  methods 
of  working  of  certain  popular  pharmaceutical  asso- 
ciations, or  has  expressed  doubt  as  to  the  wisdom 
of  some  of  their  policies,  it  is  not  unusual  for  some 
enthusiastic  member  to  attack  him  as  a  disturber  of 
the  peace,  and  occasionally  these  attacks  have 
seemed  to  bear  the  stamp  of  official  sanction. 

This  is  the  sort  of  thin-skinnedness  that  is  objec- 
tionable. 

It  is  perfectly  proper  to  show  that  criticisms  are 
unfounded,  or  to  prove  that  allegations  of  weakness 
or  mistakes  are  untrue,  but  to  let  off  a  flood  of  ther- 
mal adjectives  at  the  head  of  the  critic  is  child-like 
and  silly. 

Things  capable  of  improvement,  whether  phar- 
maceutical, religious,  or  political,  can  be  improved 
only  through  the  discovery  of  their  faults,  even 
though  to  do  so  may  seem  to  wound,  and  the  friends 
of  a  cause  will  not  deceitfully  flatter  it  into  that 
blindness  to  its  imperfections  which  presages  de- 
struction.— Editorial  in  the  Midland  Druggist. 


THE  YOUNG   DRUGGIST   WHO   WANTED  TO   BE 
A  GOOD  FELLOW. 

There  was  once  a  young  man  who  Hungered 
after  the  Spoils  of  Proprietorship.  He  had  Taken 
Orders  long  enough.  He  wanted  to  Give  a  Few 
himself. 

So  he  bought  a  Good  Stand  in  a  Live  town.  He 
hadn't  Much  Money,  but  he  had  a  Friend  who  was 
willing  to  Come  Forth  with  the  Lucre.  He  started 
in  with  Pretty  Fair  Prospects. 

Things  looked  bright.  The  Fellow  put  up  a 
Good  Front.  People  liked  his  Appearance  and 
Manner.  He  was  Intelligent  and  Ambitious.  He 
was  a  Graduate  in  Pharmacy  and  had  enjoyed  a 
good  Business  Experience.  For  a  time  Everything 
went  well. 

But  alas !  the  Young  Chap  couldn't  stand  success. 
He  was  Making  Money  so  fast  that  he  wanted  to 
Spend  a  Little.  The  Backer  was  Satisfied  with  the 
interest  on  the  loan,  and  as  for  the  principal — well, 
that  could  wait.  There  was  no  Hurry  about  it. 
You  couldn't  Live  but  Once,  and  after  you  were 
Dead  you  might  regret  that  you  hadn't  made  a  Bet- 
ter use  of  Your  Opportunities. 


So  the  Young  Man  became  a  Good  Fellow.  He 
attended  the  Races.  He  Planked  down  a  few  Silver 
Simoleons  on  his  Favorite  Ponies.  He  led  the  Girls 
a  Merry  Chase.  He  joined  the  organization  of 
"Fast  Young  Sports,"  of  which  there  is  a  local  chap- 
ter or  two  in  every  town.  He  became  an  expert  in 
the  Gentle  Art  of  juggling  Manhattans  and  Mar- 
tinis, and  before  very  long  he  could  Drink  with  the 
best  of  'em. 

In  fact,  he  drank  not  Wisely  but  too  Well.  Pretty 
soon  the  store  became  a  Hang-out  for  the  sports, 
and  Booze  was  sold  and  drunk  with  Steady  Regu- 
larity in  the  Rear  Room. 

People  in  town  Began  to  Get  Wise.  In  other 
words,  they  were  on.  They  gave  the  new  druggist 
a  Wide  Berth.  Business  fell  off,  but  the  Gang  of 
Sports  were  loyal — they  stuck  to  their  friend  so 
long  as  he  had  anything.  After  the  Young  Pro- 
prietor had  failed  to  meet  one  or  two  Interest  Pay- 
ments his  backer  got  Leary  of  him  and  began  to 
look  for  a  way  out  of  the  Dilemma.  The  jobbers, 
the  cigar  houses,  the  candy  manufacturers,  and 
Everybody  Else  who  had  Sold  Goods  to  the  Young 
Man  got  tired  of  being  Paid  with  Promises,  and 
finally  things  reached  a  Crisis. 

Some  of  the  creditors  Got  Busy,  and  before  he 
Knew  it  the  Youth  was  Forced  into  Bankruptcy. 
He  was  Fired  out  of  the  Store  and  the  Doors  were 
Locked  by  the  Sheriff. 

Although  this  is  a  Fable,  it  is  based  upon  True 
History,  and  it  all  happened  in  just  Fifteen  Months. 
And  the  moral  is :  You  can't  be  a  Sport  and  a  Busi- 
ness Man,  too ;  select  one  or  the  other  and  stick  to 
it. — Yrrah  B.  Nosam  in  Modern  Pharmacy. 


Can  Uniform  and  Standard  Tinctures  be  Made  from  As- 
sayed Drugs  Without  Assaying  the  Finished  Prod- 
ucts?— 

C.  E.  Vanderhleed  and  L.  H.  Bernegan,  in  a  paper  read 
before  the  Pennsylvania  Pharmaceutical  Association,  gave  the 
results  of  assays  of  tinctures  made  in  various  ways  in  sup- 
port of  the  conclusion  that  uniform  tinctures  cannot  be  made 
from  assayed  drugs  without  assaying  the  final  product,  the 
reasons  for  the  variation  being  due  to  several  causes.  In 
the  first  place,  the  drug  may  have  a  different  strength  from 
that  given,  due  to  moisture  variations  and  other  causes;  sec- 
ondly, the  manipulation  or  percolation  may  be  faulty;  thirdly, 
there  is  the  lack  of  comparability  in  the  menstrua  used  in 
exhausting  the  drug;  fourthly,  there  is  often  difference  in 
cellular  structure  and  fineness  of  the  powder.  The  authors 
then  went  on  to  give  details  of  investigations  of  the  following 
tinctures:  aconite,  belladonna,  colchicum,  digitalis,  and  nux 
vomica. 


32 


BULLETIN  OF  PHARMACY 


LETTERS. 


HIS  METHOD   OF  NEWSPAPER  ADVERTISING. 

To  the  Editor: 

I  have  read  with  interest  the  advertising  schemes 
printed  in  the  Bulletin,  as  well  as  the  rest  of  its 
contents.  I  have  used  many  of  its  suggestions  to 
good  advantage.     The  great  question  of  how  to 
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Saturday  Specials 

Bimbo  Punch 5c 
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Limeade  Special 5c 

Chocolate  Bon  Bon 10c 

Pineapple  Bon  Bon 10c 

Dixie  Flyer 10c 
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We  Invite  You 

When  you  come  to  town  this  evening 
call  at  our  store  and  enjoy  some  oi 
the  specials  we  have  provided  for  the 
evening.  We  have  a  number  of  choice 
specials,  and   you  will  get  the  usual 
irst-class  service  from  our  big  sani- 
tary front  service  fountain. 

ANOTHER  FREE  TREAT 

From  seven  till  eight  o'clock  this  eve- 
ning we  will  serve  sherbet   free  oi 
charge  to  all  ladies  and  girls  present- 
ng  the  coupon  printed  below.    Cut 
DUt  the  coupon  and  bring  it  to  our 
place  and  remember  we  will  heartily 
appreciate  your  presence. 
Don't  forget  the  superior  quality  of 
Hoadley's  famous  ice    cream.    It  is 
the  "cream  of  the  South." 
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FREE  COUPON 

(cut  this  out) 

Bring  this  coupon  to  our  store  this 
evening  between  7  and  8  o'clock 
and  it  will  entitle  the  lady  or  girl  to 

A  DISH  OF  FINE  SHERBET 
July  25th,  1908.     Remember  the 
hours,  7  to  8  o'clock. 

PUCKETT'S  DRUG  STORE 
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Front 
Service 

Front 
Service 

Puckett's  Drug  Store 

The  Store  of  Quality 


Phone  185 


No.  Ill  S.  Pruet 


induce  people  to  read  newspaper  advertising  has 
always  been  a  puzzle  to  me.  I  have  never  seen  any- 
thing in  any  journal  regarding  it,  and  I  therefore 
feel  the  need  of  schemes  to  induce  people  to  read 
newspaper  advertising,  as  it  seems  to  me  the  best 


Daily 

Weather  Report 

Official    aovernment    Service 

On  Our  Front  Window  Every  Day 


There  is  a  bulletin  on  our  front  window  every  day  telling  you  the 
official  government  weather  report,  the  original  forecast.  We 
receive  the  report  at  10:30  each  morning,  which  holds  good  until  10:30 
the  following  day. 

Other  Specials 

On  the  Inside 

We  will  also  post  each  day  some  specials  which  may  interest  you, 
and  just  the  thing  you  may  need  out  of  our  large  drug  and  sundry 
stock.  If  you  are  not  our  customer  we  want  you  to  be.  We  will 
treat  you  right.    Give  us  a  trial. 

We  recommend  for  your  trial  the  famous  line  of  NYAL  remedies, 
the  best  family  remedies  ever  compounded.  Each  of  the  NYAL 
preparations  is  a  non-secret  remedy,  and  you  know  just  what  you 
are  taking. 


Puckett's    Drug    Store 

The  Store  of  Quality 

IMS.  PRUET  STREET  PARAGOULD,  ARK. 


One  of  Mr.  Puckett's  newspaper  ads. 


Another  one  of  Mr.  Puckett's  newspaper  ads.,  showing  how  he  makes  ad- 
vertising capital  of  government  daily  weather  reports. 

medium  in  towns  ranging  from  5000  to  7500  pop- 
ulation. Recently  I  put  some  thought  on  this  ques- 
tion and  adopted  the  plan  which  I  wish  to  submit 
for  your  perusal,  whether  you  see  fit  to  publish  it 
or  not. 

In  the  first  place  I  secured  the  permission  of  the 
telephone  manager  to  have  reported  to  my  store 
every  morning,  over  the  long  distance  'phone,  the| 
government  forecast  of  the  weather.  This  I  began 
posting  every  morning  at  10  :30  o'clock.  It  at  once 
drew  attention  to  my  window,  but  I  claim  no  credit 
for  it,  because  I  have  seen  the  idea  suggested  else- 
where. The  thing  that  follows  in  the  newspaper  ad. 
(see  ad.  herewith)  I  want  to  put  stress  on. 

In  the  ad.  mentioning  my  weather  report,  I  call 
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special  attention  to  other  things  which  would  ap- 
pear in  our  windows  at  special  prices,  in  order  to 
make  the  announcement  more  interesting.  In  this 
window  sometimes  I  put  phrases  like  these,  calling 
attention  to  our  ad.  in  the  paper:  "Something  do- 
ing for  you  to-night  in  our  ad ;"  "Read  our  ad.  to- 
night— It  will  pay  you ;"  "Special  coupon  in  our  ad. 
to-night — Cut  it  out."  To  make  sure  of  not  disap- 
pointing people  I  then  printed  coupons  in  the  ads. 
offering  free  drinks  for  an  hour  after  supper. 

The  advertising  in  my  window  calling  attention 
to  the  newspaper  announcements,  and  the  latter 
calling  attention  to  my  weather  reports,  have  gotten 
people  to  reading  Puckett's  advertising,  and  trade 
is  picking  up.  I  am  doing  very  well  by  giving  at- 
tractive newspaper  advertising. 

Paragould,  Ark.  N.  W.  PUCKETT,  Ph.G. 


EVIDENTLY  A  SEVERE  CASE! 

To  the  Editor : 

We  are  handing  you  herewith  a  note  which  blew 
in  the  other  day.     It  seems  quite  clear  that  some- 


-^    -,.,^  .^-^^  IMU,  Jjr''f^f- 


j    thing  quite   "strong"   was   required   to   solve   the 
problem !  Roenitz  Drug  Co. 

Elliott,  Iowa. 


AN  ENGLISHMAN'S  OPINION. 
To  the  Editor: 

That  correspondent  of  yours  out  in  Burlington, 
Iowa,  who  criticized  the  Bulletin  for  its  "Scrap 
Book"  department,  deserved  a  good  roast,  and  I 
should  judge  from  recent  issues  of  the  Bulletin 
that  he  has  received  it !    The  idea  of  suggesting  that 


the  delightful  humorous  section  of  the  Bulletin 
be  cut  out !  In  fact,  I  have  all  along  been  intending 
to  suggest  to  you  that  some  trivial  prize  be  awarded 
every  month  for  the  reader  who  contributed  the  best 
joke.  But  after  this  Burlington  mix-up  I  scarcely 
dare  do  it. 

My  appreciation  of  the  Bulletin  is  such  that  six 
bound  volumes  adorn  a  near-at-hand  shelf.  I  soon 
hope  to  add  a  seventh  volume,  and  I  shall  see  to  it, 
as  before,  that  the  jokes  in  the  rear  of  the  journal 
will  be  bound  in  as  well  as  the  more  solid  pabulum 
in  the  middle.  The  bound  volumes  have  been  well 
used,  though  they  will  never  be  fit  for  presentation 
because  slips  and  comments  have  been  cut  from 
other  periodicals  and  pasted  in  here  and  there  near 
certain  articles  for  reference. 

Your  annual  index  to  each  volume  is  handy,  but 
my  grievance  now  is  that  I  do  not  have  a  collective 
index  for  all  of  my  volumes.  When  the  seventh 
volume  is  complete  I  think  I  shall  get  to  work  on  a 
condensed  index  for  my  own  personal  use. 

Assuring  you  of  my  appreciation  of  your  efforts,, 
and  trusting  that  with  the  Bulletin  staff  the  festive 
season  now  so  near  at  hand  will  pass  happily  and. 
merrily,  I  remain,  yours  faithfully, 

Southsea.  England.  ThOMAS  MoIGNARD. 


WHAT  HE  WOULD  CHARGE  FOR  IT. 
To  the  Editor : 

I  am  much  interested  in  the  regulation  of  prices 
among  druggists,  and  I  notice  the  prescription  given 
on  page  476  of  the  November  Bulletin  by  "Drug- 
gist."   It  is  as  follows : 

Codeine  sulphate   3  grains. 

Powdered  aspirin 6  drachms. 

Mix  and  make  24  powders. 

I  observe  that  "Druggist"  charged  $1.35  for  this 
prescription.  I  certainly  believe  $1  is  a  small  enough 
price,  and  in  fact  have  charged  that  myself  for  the 
same  thing.  And  yet  even  at  $1  I  have  had  the 
patient  tell  me  that  he  had  gotten  the  prescription 
elsewhere  for  60  cents.  Such  druggists  must  be  in 
business  for  their  health!  The  ingredients  in  this 
prescription  cost  about  35  cents.  Allowing  100  per 
cent  profit,  with  remuneration  for  time  spent  in  com- 
pounding, etc.,  I  believe  $1  to  be  a  reasonable  price* 


Central  City,  Colorado. 


M.  A.   CUMMINGS. 
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ORTHOGRAPHIC  INGENUITY. 

To  the  Editor: 

I  am  sending  you  a  very  unique  order  which  was 
recently  handed  me  by  my  friend,  A.  R.  Fisher,  a 
successful  druggist  in  Cloverport,  Ky.     When  Mr. 


Fisher  received  this  order  he  was  certainly  up 
against  it,  and  it  took  him  a  long  while  to  figure 
out  that  balsam  copaiba  and  sweet  spirit  of  nitre 
were  the  medicaments  desired.    A.  P.  Harness. 

Owensboro,  Ky. 


TINCTURE  OF  IODINE. 

To  the  Editor : 

In  the  October  issue,  page  426,  I  saw  an  article 
on  making  tincture  of  iodine.  The  process  described 
is  all  right,  but  the  water  is  not  necessary  nor  is  it 
in  accord  with  the  U.  S.  P.  Try  the  following 
method,  which  is  quicker  and  easier :  Put  the  iodine 
and    potassium    iodide  in  a  cheese-cloth  bag,  and 


suspend  it  in  the  required  amount  of  alcohol  so  that 
it  is  just  immersed.  In  ten  minutes  the  chemicals 
will  be  entirely  dissolved  and  your  tincture  will  be 
ready.  T.  Prowell. 

Steelton,  Pa. 


HE  HAS  A  KICK  TO  MAKE. 

To  the  Editor : 

There's  just  one  kick  I  can  make  against  the 
Bulletin  of  Pharmacy,  and  that  is  that  it's  a 
monthly,  and  a  month  is  an  awful  long  time  to  wait 
for  a  Bulletin  that  can't  be  beat.  It's  up-to-date, 
alive,  and  always  there  with  the  goods! 

Philadelphia.   Pa.  ALBERT  A.  LiGHT. 


To  the  Editor: 

I  would  not  trade  the  Bulletin  for  all  the  other 
drug  journals  together!  W.  C.  Wheelock. 

Kalamazoo,  Mich. 

*      *      * 
To  the  Editor : 

The  Bulletin  is  a  dandy.    All  druggists  should 
have  it.  W.  E.  Spence. 

Tellico  Plains,  Tenn. 


The  Smither  &  Thurstone  Pharmacy  in  Buffalo.— This  store  is  one  of  the  finest  stands  in  the  city.  As  will  be  seen  from  the  illustration, 
the  pharmacy  is  of  double  width  and  is  very  deep.  Recent  additions  to  the  building  have  made  the  total  floor  space  measure  nearly  10,000 
square  feet.  There  are  25  employees  altogether,  and  an  average  of  100  prescriptions  a  day  are  dispensed  the  year  around.  The  store  is  located 
out  in  the  so-called  "Elmwood"  residence  district,  and  a  family  and  prescription  business  of  the  very  best  sort  is  enjoyed. 
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BUSINESS  HINTS. 


Two  Useful  Ads. — 

Druggists  who  desire  something  out  of  the  ordinary  for 
their  newspaper  announcements  will  find  the  following  ads. 
suggestive.  They  were  composed  by  D.  Chas.  O'Connor,  of 
Fitchburg,  Mass.: 


Rough  Weather 

Brings  on  Rheumatism 
with  its  accompanying  aches 
and  pains,  sore  knees,  sore 
shoulders. 

What  are  you  going  to  do 
to  relieve  this  state  of  af- 
fairs ? 

Simple  enough!  Just 
spend  25c.  for  a  bottle  of  our 

Lithia  Tablets 

One  tablet  dissolved  in  a 
glass  of  water  produces  a 
Lithia  water  which  is  su- 
perior and  more  active  than 
the  natural  Lithia  water. 


Better  Buy  a  Bottle  To-day 


THE  WHITE  DRUG  STORE 

D  CHAS.  O'CONNOR,  Pharmacist 
243  Main  Street 


Stock  Clean=Up  Sale 


The  past  two  weeks  we  have 
been  taking  stock:  having  just 
completed  this  task,  we  decided  to 
offer  special  bargains  for  ten  days 
on  a  few  odd  lots  of  goods,  some 
of  which  will  be  discontinued,  and 
others  will  be  disposed  of  to  make 
room  for  new  goods. 

1  small  lot  of  Boxed  .Stationpry, 
drummers'  samples,  covers 
slightly  soiled,  contents  in  good 
shape.  Regular  price  25c  Sale 
price 2  for  2Sc 

1  small  lot  Writincr  Tabletit.  as- 
sorted drummers'  samples, 
regular  prices  15c.,  20c..  and 
25c.    Sale  price  each 13c 

1  lot  Boxpd  Stationery,  plain 
white  box.  with  small  holly  dec- 
orations on  the  cover.  Regu- 
lar price  25c.    Sale  price. 

2  for  2Sc 

1  lot  Violet  Talrnm  Powder, 
very  nice.  Regular  price  15c. 
Sale  prices 9c,  3  for  25c 

Assorted  lots  Tooth  Bimnheft.  se- 
lected bristles,  from  the  lead- 
ing factories  of  Europe.  Reg- 
ular price  25c.    Sale  price.    1 7c 

Watch  these  columns  for  further 
particulars. 


Watch  the  White  Windows. 


THE  WHITE  DRUG  STORE 

D.  CHAS.  O'CONNOR,  Pbaraiaclst 
243  Main  Street 


The  idea  of  advertising  lithia  tablets  to  the  public  seems 
novel.  The  necessity  of  an  occasional  sale  of  miscellanies, 
however,  is  very  common. 

Repetition  in  Advertising.— 

James  Gordon  Bennett  said  that  the  secret  of  a  news- 
paper's success  is  "Repetition,  repetition,  repetition."  By 
that,  remarks  The  Spatula,  he  scarcely  intended  to  convey  the 
idea  that  the  news  of  to-day  should  be  repeated  to-morrow 
and  the  next  day.  The  secret  of  successful  advertising  is 
likewise  repetition  of  the  same  old  advertisement  day  in  and 
day  out  until  it  becomes  a  repetition,  repetition,  repetition, 
but  in  no  sense  should  that  be  considered  to  mean  a  typo- 
graphical landmark.  There  should  be  a  constant  repeating  of 
the  advertising  blow.  Hammer  stroke  must  follow  hammer 
stroke  with  steady,  unfailing  regularity.  With  all  this  though 
there  must  be  something  different  each  time  to  create  hew 
interest.  There  must  be  no  suggestion  of  monotony  to  the 
reader. 


A  Druggist  in  a  Floral  Parade. — 

A.  A.  Mack,  manager  of  the  Richland  Pharmacy,  of 
Richland,  Michigan,  submits  an  idea  which  will  prove  sug- 
gestive to  other  druggists  in  small  towns.  He  writes :  "The 
township  held  a  fair  here  October  8  and  9.  One  of  the 
features  was  a  floral  parade,  in  which  we  were  well  repre- 
sented. We  obtained  the  free  use  of  a  black,  rubber-tired 
runabout  and  a  white  pony. 

"Then  I  took  some  crepe  paper,  red,  yellow,  and  black, 
my  colors  at  the  Ontario  College  of  Pharmacy,  and  cut  it 
into  strips  about  two  inches  wide.  These  were  run  around 
the  wheels  on  every  other  spoke  as  shown  in  the  accompany- 
ing   photograph.      Strips    of    red,    yellow,    and    black    were 


passed  alternately  from  the  hub  to  the  felly  and  were  kept  in 
place  by  mucilage.  The  thills,  reach,  axles,  and  all  parts  were 
wrapped  with  colored  bands  in  a  like  manner.  The  harness 
also  was  covered  with  this  material.  My  little  girl  Thelma, 
dressed  in  white,  drove  the  pony  with  yellow  crepe  paper 
lines.  A  cotton  sign  mounted  on  a  wooden  frame  read  on 
one  side :  'Kenzie's  Pharmacy — Perfumes — Toilet  Articles.* 
Drugs  and  stationery  were  featured  on  the  other  side.  The 
lettering  was  done  with  Japan  drier  and  lampblack,  and  was 
shaded  xed  with  Japan  and  vermilion. 

"We  threw  out  small  fans  to  which  were  attached  sample 
bottles  of  'Jerofle'  perfume.  While  the  whole  display  cost 
me  only  two  dollars  and  my  time,  it  brought  us  many  com- 
pliments for  the  turn-out  and  we  felt  well  repaid." 

Take  Your  Discounts. — 

While  much  has  been  written  on  the  subject  of  discounts, 
The  Spatula  says  that  many  retail  merchants  do  not  appre- 
ciate the  benefits  which  would  accrue  to  them  by  taking  ad- 
vantage at  all  times  of  the  cash  discounts  offered  by  manu- 
facturers and  jobbers  for  prompt  payments.'  It  is  true  that 
some  retailers  abuse  the  cash  discount  privilege. 

That  merchants  should  always  take  advantage  of  their 
discount  privilege,  and  do  so  fairly,  according  to  the  rules, 
is  one  of  the  axioms  of  good  business.  By  discounting  his 
bills  the  retailer  will  save  more  money  than  he  sometimes 
makes  in  selling  the  goods.  For  instance,  on  thirty-day  goods 
the  merchant  gets  one  per  cent  off  for  cash  in  ten  days, 
which  represents  an  annual  rate  of  eighteen  per  cent;  on  60- 
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day  goods  he  gets  two  per  cent  for  cash  in  ten  days,  or  14.2 
per  cent  annual  rates  |  and  on  120-day  goods  he  gets  four  per 
cent  for  cash  in  ten  days,  or  13.09  per  cent  per  annum,  mak- 
ing the  average  of  three  classes  15.09  per  cent  per  annum 
which  he  would  save  by  discounting  all  bills.  The  actual  per- 
centage saved  will  be  greater,  because  the  retailer  will  prob- 
ably buy  more  of  the  thirty  and  sixty-day  goods  than  of  the 
four-months'  goods.  It  is  therefore  perfectly  evident  that 
it  would  pay  the  retailer  to  borrow  money  and  pay  seven  per 
cent  at  his  bank  rather  than  let  his  discounts  go. 

A  January  Sale. — 

January  is  just  the  time  for  sales.  It  is  the  season  when 
people  expect  them.  Last  year  B.  S.  Cooban  &  Company,  of 
Chicago,  conducted  a  January  clearance,  advertising  it  through 
their  store  paper.  On  the  first  page  appeared  the  following 
announcement : 


Cooban's    Clearance 


ZA.   S-w^eepin^^  January   Sale! 


fE  have  many,  many  things  in  stock  that  good  merchandising  says 
"Sell,  Sell,  Sell  I  "  Particularly  so  in  all  kinds  of  holiday 
goods,  such  as  Perfumes,  Stationery,  Novelties,  Fancy  Goods, 
Confections,  Cigars,  etc.,  etc.  In  the  more  staple  stocks,  such  as  Rub- 
ber Goods,  Brushes,  Combs,  Chamois,  Sponges,  etc.,  we  are  rather 
overstocked,  therefore  radical  price  reductions  is  the  order  of  the  day. 
Altogether  this  will  be 

A  SALE  WORTH  EVERY  ECONOMIST'S  ATTENTION 


Mail  Orders  Filled 


Messenger  Orders  Filled 


Plione  Orders  Filled 


Then  followed  an  array  of  prices  on  various  popular  per- 
fumes. Accumulated  stationery  was  marked  down,  former 
and  present  prices  being  given  with  each  quotation.  Cigars, 
too,  were  sold  at  reduced  prices.  Rubber  goods  came  in  for 
a  slash,  as  may  be  seen  from  the  following  ad. : 


Clearance   in  Rubber   Goods 

Come  and  get  the  values  of  a  lifetime  in  Hot  Water  Bottles. 

Syringes.  Atomizers  and  all  sorts  of  Rubber  Goods. 

Clearance  Sale  Prices  prevail. 

Special    in    Hot    Water    Bottles 

Every  one  is  soft,  pliable  and  new  rubber,  and  every  one  is  sold  with 
our  guarantee  behind  it. 

Price  Regular 

2-qt.  Just  Rite            -          -            $1.13  $1.50 

3-qt.  Just  Rite            -           -               l.aS  1.60 

3-qt.  Topaz                 -          -              1.63  2.00 

Special    in    P'ountain    Sy^ringes 

Best  rubber,  stout  seams,  heavy  tubing,  three  pipes,  patent  stop.    Here 
is  a  syringe  that  outlasts  many  that  cost  twice  as  much. 

Price      Reg.  Price     Reg. 

2-qt.  Rapid  Flow       $0.90  $1 .23  2-qt.  Market  syringe  $0.50  $0.73 

3-qt.  Rapid  Flow  1.00     1.33  2:qt.  Just  Rite    "         1.30     2.00 

2-qt.  Egyptian  syringe  1.00     1.23  3-qt.  Just  Rite    "         1.30     2.23 

2-qt.  combination  Syringe  and  Hot  Water  Bottle  1 .60 


Scattered  among  the  bargain  announcements  were  ads.  for 
the  store  specialties,  the  soda  fountain,  and  prescription  de- 
partment. 


A  Little  Ad.  for  Cold  Tablets.— 

The  season  for  the  sale  of  cold  tablets  is  on.  Any  drug- 
gists who  desire  to  push  a  product  of  the  kind  will  find  the 
following  ad.  suggestive : 


"ONLY  A  COLD" 

If  neglected,  may  lead  to  disgusting 
Catarrh,  Chronic  Bronchial  Ailments, 
or  Consumption. 

FUHRMANN'S 

LAXATIVE  COLD  TABLETS 

Are  a  happy  combination  of  cold- 
nipping  drugs— better,  far  better  than 
Quinine.    Every  box  guaranteed. 

Satisfaction  or  Money  Back 
Price.  23  Cents 

CHAS.  J.  FUHRMANN 

i>ha.rm:a.cist 
N.  W.  Cor.  8th  and  E.  Cap.  Sts.,  WasliinEton,  0.  C. 


This  announcement  was  gotten  up  by  Chas.  J.  Fuhrmann, 
of  Washington.  It  was  printed  on  a  little  card  3J/2  by  2% 
inches  in  dimensions. 

Increasing  the  Sale  of  Borax. — 

In  an  article  published  in  the  December  Bulletin,  describ- 
ing some  of  the  features  of  the  Riker-Jaynes  stores  in  Bos- 
ton, it  was  told  how  these  people  had  built  up  a  considerable 
business  in  the  sale  of  pound  packages  of  household  drugs 
like  borax,  Epsom  salts,  and  the  like.  Wherever  possible, 
such  packages  contain  printed  matter  explaining  the  various 
uses  to  which  the  drug  in  question  can  be  put,  and  this  doubt- 
less has  a  good  deal  to  do  with  increasing  the  consumption 
of  the  substance.  Here,  for  instance,  is  what  appears  on  the 
borax  boxes : 

PURE   POWDERED    BORAX. 

DIRECTIONS. 

Washing. — Dissolve  one  heaping  tablespoonful  of  Borax  in  hot  water 
for  every  tubful  of  clothes;  soap  all  of  the  most  soiled  places  and  rub 
on  the  board,  through  one  water.  After  rubbing,  throw  the  pieces  into 
a  tub  containing  boiling  water  and  Borax;  let  them  remain  there  while 
the  second  tub  of  clothing  is  being  washed;  rinse  in  one  plain  water. 
Do  not  boil  the  clothes.  _  For  Flannels,  one  tablespoonful  of  Borax  to 
five  gallons  of  water,  with  a  little  soap. 

Starching. — One  teaspoonful  of  Borax  to  one  pint  boiling  starch 
adds  greatly  to  the  gloss. 

To  Prevent  Moths. — Sprinkle  floor  with  the  powder  before  laying 
down   carpets,   and  put  it  with  clothes  when  laid  away. 

Removing  Cockroaches. — Sprinkle  floor,  leaving  places  open  for 
escape;  or  to  kill  them  add  one  part  Borax  to  two  parts  powdered 
sugar. 

Arresting  Fermentation. — One-half  thimbleful  pulverized  Borax  to 
one  quart  cream   or  milk  will   preserve  it   perfectly   sweet. 

Rough  Face  or  Chapped  Hands. — One  tablespoonful  pulverized 
Borax  to  one  quart  hot  water;  apply  night  and  morning  with  soft 
sponge  or  cloth. 

Shampooing. — One  teaspoonful  pulverized  Borax  to  teacupful  hot 
water;  apply  and  rub  hard  until  lather  is  produced,  then  rinse  with  cold 
water,  and  be  sure  the  hair  is  dry  before  combing. 

Dressing  Ulcers,  Wounds,  Bruises,  Sprains,  Chilblains,  and  Re- 
moving Inflammation. — One  tablespoonful  pulverized  Borax  to  one  pint 
hot  water;  saturate  a  piece  of  lint  with  same,  hanging  it  up  to  dry; 
then   use   for  a   dressing. 

For  Bathing. — Always  add  pulverized  Borax  to  the  bath;  it  soften* 
the  water.     Especially  use  it  for  infants  and  children. 

Cleaning  Clothes. — One  tablespoonful  Borax  to  one  pint  hot  watcf» 
When  cold  use  instead  of  Ammonia  or  Benzine. 


i 

1  CAPSULES  OF  SCIENCE. 

I^B  Prepared  by  Prof.  W.  L.  Scoville. 
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Tablets  of  Intelligence. — 

Faded  ink  can  be  made  darker  and  more  legible  by  expos- 
ing to  the  vapors  of  ammonium  sulphide. 

Celluloid  must  be  heated  to  150-170°  before  it  will  begin 
to  burn. 

Iridium  crucibles  are  more  resistant  and  more  lasting  than 
platinum  crucibles. 

Copper  tubing  lined  with  aluminum  is  being  used  for  con- 
densers and  other  apparatus. 

Aloes,  frangula,  and  rhubarb  all  contain  emodin  as  an 
active  constituent,  but  the  emodins  have  different  chemical 
properties. 

Sugar  is  taken  up  by  the  liver  and  the  muscles  and  is 
transformed  by  both. 

Fifteen  grains  of  tobacco  smoked  in  a  cigarette  produced 
20  to  80  Cc.  of  carbon  monoxide.  The  same  amoy.nt  of 
tobacco  smoked  in  a  pipe  produced  &0  to  100  Cc. 

Experiments  show  that  bacteria  do  not  live  in  ice  very 
long.  Ninety-four  per  cent  of  typhoid  bacteria  in  ice  died 
in  one  week,  and  more  resistant  bacteria  died  in  from  12  to 
20  weeks. 

Starch  paste  seems  to  have  the  property  of  rendering 
hydrogen  peroxide  more  stable  in  presence  of  other  organic 
matter. 

Hydrogen  for  balloons  is  made  by  passing  steam  over  red- 
hot  iron  filings.  The  gas  must  be  quite  pure  to  prevent  action 
on  the  balloon's  material. 

Apocynin,  the  active  principle  of  Canadian  hemp,  has 
been  synthesized. 

Helium  has  been  liquefied,  and  its  temperature  is  4.3° 
above  the  absolute  zero,  or  — 268.7°  C. 

T.  E.  Thorpe  obtained  /  grain  of  radium  chloride  from 
1100  pounds  of  pitchblende,  after  9400  recrystallizations ! 

Essence  of  Rennet- 
Harold  VVyatt  says  (British  Pharmaceutical  Conference) 
that  a  solution  of  rennet  which  is  active  but  free  from 
objectionable  odor  is  best  made  from  fresh  rennet.  Thirty 
parts  of  fresh  rennet  are  rubbed  well  with  10  parts  of  salt 
(sodium  chloride),  cut  into  small  pieces,  and  macerated  in 
50  parts  of  chloroform  water  and  10  parts  of  glycerin,  for 
four  days.  Then  add  10  parts  of  alcohol  and  10  parts  of 
sherry  wine,  allow  to  stand  three  days  longer,  and  express. 

This  liquid  is  then  clarified  by  shaking  with  2.5  parts  of 
kaolin  during  a  week,  filtered,  and  0.315  parts  of  lactic  acid 
added,  with  enough  chloroform  water  to  make  100  parts. 

The  Modus  Operandi. — 

Castor  oil  causes  very  active  gastric  peristalsis  and  intes- 
tinal movements,  so  that  the  food  leaves  the  stomach  and 
small  intestines  rapidly.  Senna  acts  only  on  the  lower  and 
larger  intestine,  stimulating  the  intestinal  walls.  Morphine 
and  opium  constipate  by  acting  contrary  to  castor  oil — i.e., 
by  delaying  the  digestion  of  food  and  its  passage  into  the 
small  intestine. 


Burning  vs.  Cutting.— 

Eighty  times  as  much  oxygen  is  used  in  commercial  and 
chemical  operations  as  was  employed  six  years  ago.  It  is 
used  for  medical  purposes,  for  high-temperature  furnaces  (in 
glass  works,  etc.),  for  trimming  glass,  welding  iron,  cutting 
steel,  and  for  many  purposes  for  which  the  chisel  or  saw 
was  formerly  employed. 

Bitterless  Cascara. — 

Professor  Tschirch  finds  that  in  treating  cascara  sagrada 
with  magnesia,  the  active  constituents  are  extracted  as  com- 
pletely as  when  a  neutral  solvent  is  used,  and  he  states 
that  the  therapeutic  value  of  preparations  of  cascara,  rhu- 
barb, and  frangula  is  not  lessened  by  treatment  with  alkali. 

Beware  of  the  Bottle! — 

The  alkali  in  the  glass  of  a  bottle  is  sufficient  to  reduce 
a  solution  of  corrosive  sublimate  1  in  4000  on  standing.  The 
mercury  was  all  precipitated  as  mercury  oxychloride  and 
calomel.  The  presence  of  calomel  was  probably  due  to  the 
reducing  action  of  soluble  organic  matter  in  the  cork. 

For  Rheumatism.— 

E.  Impens  finds  that  glycolmonosalicylic  ether  is  absorbed 
through  the  skin  better  than  the  free  acid  or  any  other  com- 
pound studied.  It  absorbs  nearly  twice  as  readily  as  oil  of 
wintergreen.  He  thinks  it  the  best  form  for  administering 
salicylic  acid  through  the  skin. 

Made  by  Electricity. — 

At  the  present  time  about  26  chemicals  are  made  by  elec- 
trolytic processes,  in  21  establishments.  The  value  of  electro- 
lytically  prepared  chemicals  has  quadrupled  in  the  last  five 
years,  and  has  opened  up  entirely  new  opportunities  for 
chemical  manufacturing. 

Licorice  and  its  Alias.— 

Licorice  root  has  been  shown  to  contain  sugar  as  well  as 
glycyrrhizin.  And  a  sweet  principle  resembling  glycyrrhizin 
has  been  found  in  the  composite  plant  Eupatorium  rebaudi- 
anum.  It  is  less  easily  precipitated  by  acids  than  is  glycyr- 
rhizin. 

Interesting  when  Dry. — 

■Gallic  acid  in  inks  forms  a  complex  salt  with  iron  which 
is  oxidized  to  a  black  body  when  dry,  but  does  not  oxidize 
when  moist.  The  paper  plays  no  part  in  the  blackening,  but 
drying  does.    This  is  the  reverse  of  most  chemical  reactions. 

Copper  in  Oysters. — 

An  analysis  of  35  different  samples  of  copper  from  dif- 
ferent places  showed  the  presence  of  0.005  to  0.30  per  cent 
of  copper,  every  sample  containing  some.  Probably  all 
oysters  contain  some  copper — also  cost  some. 

Soap  Hygiene. — 

The  disinfectant  properties  of  soap  are  ascribed  to  the 
combined  action  of  free  alkali  and  the  salts  of  the  fatty 
acid.  These  are  much  more  powerful  when  acting  together 
than  when  acting  separately. 
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Some  Dispensing  Difficulties  Discussed. — 

William  Duncan,  Ph.C,  F.C.S.,  a  British  pharmacist,  re- 
cently discoursed  on  a  series  of  incompatible  prescriptions. 
His  comments  should  prove  instructive,  and  we  quote  in  part : 

1.  Should  the  nitric  acid  in  this  mixture  be  neutralized 
before  dispensing? 

Sodii  salicyl IJ/^  drachms. 

Acid,  nitric,   dil 2  drachms. 

Tinct.  card,  co 4  drachms. 

Aq.  to  make 6  ounces. 

Certainly  not.  I  would  draw  the  attention  of  the  pre- 
scriber  to  the  incompatibility,  and  if  he  persisted  in  his 
wantonness,  dispense  as  written  with  a  "shake"  label. 

2.  What  are  the  changes  in  this  mixture? 

Quin.  sulph 1  drachm. 

Potass,  chloral 30  grains. 

Syrup,  ferri  iodid IJ^  ounces. 

Aq.  to  make 3  ounces. 

The  potassium  chlorate  will  oxidize  the  ferrous  iodide 
with  liberation  of  iodine,  2Fel2+KC103+3H20=KCl+Fe2 
(OH)6+2l2,  and  this  iodine  in  turn  will  attack  the  quinine, 
forming  iodo-quinine^'herapathite." 

3.  How  would  you  dispense  the  following? 

Hydrarg.  subchlor 10  grains. 

Acid,  hydrocyan.   (Scheele's) J^  drachm. 

Paraffin,  moll 4  drachms. 

Adipis  lanse    4  drachms. 

By  triturating  the  caloniel  with  the  paraffin,  the  acid  with 
the  wool- fat;  and  then  mixing.  This  retards  or  prevents 
action  between  the  two.  The  B.  P.,  in  the  characters  and 
tests  of  calomel,  reads :  "Hydrocyanic  acid  converts  it  into 
mercuric  salt  and  a  black  powder  readily  yielding  metallic 
mercury." 

Apparently  the  action  is  believed  to  be  peculiar  to  calo- 
mel, or  why  insert  it?  So  far  as  I  know,  it  is  common  to 
all  mercurous  salts,  probably  in  accordance  with  the  follow- 
ing   equation:    Hg2Cl2+4HCN=H,Hg(CN)4+2HCl+Hg. 

Captious  critics  might  say  the  B.  P.  statement  is  not  ac- 
cording to  fact. 

4.  What  liquor  should  be  dispensed — the  strong  or  dilute? 

Liq.    plumbi   subacet 2  ounces. 

Acid,   hydrocyan.    dil 1  drachm. 

Tinct.    opii    4  drachms. 

Aq.  to  make 8  ounces. 

Knowing  nothing  to  the  contrary,  I  would  give  the  strong. 
"Liquor  plumbi  subacetatis"  was  the  title  of  the  strong  solu- 
tion in  both  the  1867  and  1885  Pharmacopoeias.  The  "fortis" 
was  an  1898  addition.  The  weak  liquor  has  always  been 
officially  designated  "dilutus." 

5.  This  mixture  is  said  to  develop  bromine.  How  can  you 
account  for  it? 

Ammon.  benz 3  drachms. 

Potas.  bromid 5  drachms. 

Spt.    seth.    nitros 4  drachms. 

Tinct.  hyoscyam 6  drachms. 

Spt.    chlorof ZYi  drachms. 

Infus.  uvae  ursi,  to  make 6  ounces. 

If  bromine  be  set  free,  it  is  due  to  the  hydrolysis  of  the 
ethyl  nitrite  of  the  spirit — the  nitrous  acid  acting  in  a  similar 
way  on  the  bromide  as  on  iodides.     I  should  think,  however. 


in  this  mixture  the  ammonium  benzoate  would  protect  the 
bromide,  and  that  the  coloring  of  the  mixture  is  due  to  the 
principles  in  bearberry  leaf. 

The   Nomenclature   of   Benzene   and    Some   Allied   Com- 
pounds,— 

Much  confusion  exists  in  the  mind  of  the  average  phar- 
macist as  to  the  difference  between  benzin,  benzine,  benzene, 
benzol,  benzole,  and  benzoline.  Otto  Raubenheimer,  Ph.G.,  of 
Brooklyn,  N.  Y.,  writing  in  the  Chemist  and  Druggist,  gives 
the  fruits  of  his  long  investigations  in  this  direction.  Hav- 
ing made  the  study  of  these  terms  a  hobby  for  years,  his 
observations  are  of  more  than  passing  interest. 

Benzine  to-day,  and  for  a  long  time  in  the  United  States, 
always  means  petroleum  benzin,  while  benzole  is  the  name 
for  the  coal-tar  product  CoHe,  and  thus  these  two  terms  can 
be  readily  distinguished.  The  United  States  being  the  home 
of  the  American  petroleum  or  crude  oil,  benzine  is  very 
cheap  (about  15c.  a  gallon),  and  is  used  extensively,  partic- 
ularly as  a  cleansing  fluid.  However,  the  American  as  well 
as  foreign  druggists  sometimes  get  confused  on  the  differ- 
ence between  benzin,  naphtha,  and  gasoline.  In  a  paper  read 
before  the  American  Pharmaceutical  Association  in  1905  Mr. 
Raubenheimer  described  a  simple  method  of  distinguishing 
these  three  similar  hydrocarbons — namely,  by  their  specific 
gravity  or  Baume  hydrometer  reading.  Benzole  C.  P.,  crys- 
tallizable  CaHe,  costs,  on  the  other  hand,  75  cents  per  gallon. 
It  is  used  but  little — in  fact,  is  little  known  by  the  laity. 
Very  few  druggists  indeed  sell  benzole. 

The  much  confusing  term  "benzoline"  is  not  known  or 
used  in  the  United  States.  Formerly,  and  to  some  extent 
even  now,  the  word  in  "petroleum  benzin"  was  written  "ben- 
zine," which  name  was,  for  instance,  persistently  used  by  the 
manufacturers,  the  Standard  Oil  Company,  who  have,  how- 
ever, now  changed  it.  The  brand  formerly  known  as  62°  ben- 
zine is  now  called  P.  &  V.  M.  naphtha  (painters'  and  varnish 
makers'  naphtha).  This  change  in  name  very  likely  was 
made  to  comply  with  the  national  food  and  drugs  act,  as  the 
brand  is  not  identical  with  U.  S.  P.  benzin.  The  term  benzole 
was  also  formerly  written  benzol.  The  following  rules, 
declared  Mr.  Raubenheimer,  pertain  to  benzin  and  benzole: 

1.  The  end  syllable  "ine"  should  be  used  exclusively  for 
alkaloids.  In  neutral  bodies  the  final  "e"  should  be  dropped. 
"Benzine"  should  be  "benzin." 

2.  Terminations  in  "ol"  should  be  used  exclusively  for 
alcohols. 

3.  Terminations  in  "ole";  its  use  is  limited  to  compounds 
which  are  not  alcohols — for  instance,  "benzole." 

4.  Among  the  list  of  words  which  should  be  avoided  in 
favor  of  the  following  synonyms,  we  find  glycerin=:glycerol, 
benzol:=benzene. 

For  this  reason  the  U.  S.  P.  VIII  adopted  the  following 
nomenclature :  benzinum=petroleum  benzin ;  benzene,  or  ben- 
zole,  C6H6=coal-tar  product.  ■« 

Judging,  however,  from  the  correspondence  in  the  Chemist 
and  Druggist,  the  confusion  between  the  terms  benzine,  ben- 
zole, and  benzoline  in  England  is  very  great.  Therefore, 
asked  Mr.  Raubenheimer,  why  not  use  Faraday's  term  "ben- 
zole" for  the  coal-tar  product  and  the  term  "benzine,"  or.  still 
better  "benzin,"  for  the  petroleum  distillate?  Thereby  all 
confusion  would  be  avoided. 
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A  Short  Course  in  Pharmacy. 

A  handy  little  book  bearing  the  title  of  "The  First  Lines 
in  Dispensing"  comes  to  us  from  the  American  agents,  P. 
Blakiston's  Son  &  Co.,  1012  Walnut  Street,  Philadelphia. 
The  author  is  E.  W.  Lucas,  F.LC,  F.C.S.,  a  pharmaceutical 
chemist  in  Great  Britain  whose  more  elaborate  work  on 
pharmacy  was  reviewed  in  these  pages  some  months  ago. 
The  present  book  is  a  little  volume  of  163  pages — very  prac- 
tical, very  useful.  It  might  well  bear  the  title  which  we 
have  used  as  a  caption  over  this  notice — "A  Short  Course 
in  Pharmacy."  In  a  brief  and  elementary  way  it  covers 
pretty  much  the  whole  field  of  pharmacy,  and  the  subject  is 
set  forth  in  a  clear  and  interesting  manner.  We  note  from 
the  preface  that  the  book  was  intended  primarily  for  medical 
students,  nurses,  and  others  who  find  it  necessary  to  have 
a  certain  superficial  smattering  at  least  of  pharmacy.  It  will 
therefore  be  seen  that  the  volume  is  neither  elaborate  nor 
thorough  enough  for  pharmacists  or  pharmaceutical  students, 
although  it  would  serve  very  nicely  as  a  preliminary  intro- 
duction to  more  complete  work  on  the  one  hand,  or  on  the 
other  as  a  convenience  in  reviewing  and  summing  up  what 
one  had   gone   over   in   detail.     The  book  costs  $1.40. 


Another  Farrington  Book. 

We  had  the  pleasure  two  or  three  years  ago  of  saying 
something  in  this  department  of  the  Bulletin  regarding 
"Talks  by  the  Old  Storekeeper,"  by  Frank  Farrington.  That 
little  volume  was  evidently  so  successful  that  Mr.  Farrington 
was  led  to  adopt  the  practice  of  novelists  and  get  out  a 
sequel.  "Back  in  the  Harness"  is  the  consequence.  Old 
Tobias  Jenkins,  who  did  the  talking  in  the  first  volume,  still 
occupies  the  center  of  the  stage,  and  as  before  his  advice 
will  be  found  to  contain  some  humor,  more  sense,  and  con- 
siderable practical  wisdom.  Jenkins  has  gone  back  into  busi- 
ness, bought  a  larger  store  in  a  bigger  town,  and  in  order 
to  keep  up  to  date  has  adopted  modern  methods  and  plans 
of  conducting  trade.  "Back  in  the  Harness"  will  be  found 
very  readable  and  will  be  appreciated  alike  by  the  pharmacist 
and  his  clerk.  Any  one  who  has  50  cents  to  spare  can  get  a 
copy  by  writing  the  Merchants'  Helps  Publishing  Co.,  of 
Delhi.   N.   Y. 


Squire's  Companion  to  the  British  Pharmacopoeia. 

It  is  now  over  fifty  years  since  the  late  Peter  Squire 
published  his  celebrated  comparison  of  the  London,  Edin- 
burgh, and  Dublin  Pharmacopoeias.  The  first  British  Phar- 
macopoeia was  published  in  1864,  and  the  first  "Companion" 
to    the    British    Pharmacopoeia    appeared    in    the    same    year. 


Between  the  first  edition  and  the  present  one,  the  19th,  the 
requirements  of  modern  knowledge  have  necessitated  an  ad- 
dition of  over  1200  pages,  while  such  great  strides  have  been 
made  in  the  science  of  chemistry  as  applied  to  pharmacy  and 
medicine  that  even  the  comparatively  short  period  of  nine 
years  intervening  between  the  issue  of  the  17th  and  the  18th 
editions  has  involved  an  increase  of  over  560  pages. 

The  paragraphs  on  Foreign  Pharmacopoeias  have  been 
very  largely  extended,  and  the  strengths  of  all  the  more 
important  preparations  of  17  foreign  pharmacopoeias  are 
compared.  The  French,  German,  Italian,  and  Spanish  names 
are  given  under  all  the  important  headings.  This  is  a  novel 
feature  of  the  present  edition,  and  should  prove  extremely 
useful  in  view  of  the  almost  universal  employment  of  one 
or  other  of  these  languages  commercially. 

Squire's  Companion  to  the  British  Pharmacopoeia  contains 
1417  pages  and  is  bound  in  cloth.  It  may  be  obtained  from 
P.  Blakiston's  Son  &  Co.,  of  Philadelphia,  for  $5.00. 


Dr.  Eccles  as  a  Globe  Trotter. 

When  Dr.  Robert  G.  Eccles,  of  Brooklyn,  decided  to  take 
a  world  tour  two  or  three  years  ago,  the  Medical  Fortnightly 
of  St.  Louis  was  clever  enough  to  seize  upon  the  opportunity 
and  ask  the  Doctor  to  contribute  an  occasional  letter  de- 
scriptive of  the  people  and  the  countries  visited.  Several 
contributions  were  the  result,  and  these  have  now  been  re- 
printed in  paper — whether  for  sale  or  for  private  circulation 
among  personal  friends  we  are  not  able  to  say.  At  any  rate, 
the  letters  are  interestingly  and  chattily  written,  in  the  easy 
and  graphic  style  for  which  Dr.  Eccles  is  well  known.  To 
a  capacity  for  writing  interesting  English,  Dr.  Eccles  adds 
the  quality  of  an  alert  and  intelligent  observer. 


A  Brochure  on  Percolation. 

A  valuable  monograph  on  "Percolation"  has  just  been 
issued  by  the  Pharmaceutical  Review  Publishing  Co.  of  Mil- 
waukee. It  is  paper-bound,  comprises  54  pages,  and  costs 
75  cents.  It  probably  contains  the  most  complete  treatise  on 
the  subject  which  has  yet  been  brought  within  two  covers. 
There  is  first  a  brief  historical  account  of  percolation,  next 
a  clear  and  interesting  statement  of  general  principles,  and 
then  a  fairly  exhaustive  bibliography  covering  the  years  from 
1816  down  to  the  present  time.  Innumerable  forms  of  ap- 
paratus are  described  and  illustrated,  and  the  book  will  be 
found  of  great  interest  and  value.  It  will  be  particularly 
serviceable  to  students  of  pharmacy. 


A  Handy  Book. 

Our  attention  has  recently  been  directed  to  Taber's  Pocket 
Encyclopedic  Medical  Dictionary.  This  little  work  embraces 
all  the  really  important  medical  words  in  active  use  and  is 
free  from  "padding"  or  the  use  of  vague,  obsolete  words. 
Druggists  who  desire  the  gist  of  a  medical  subject  without 
wading  through  hundreds  of  pages  will  find  this  dictionary 
an  epitome  of  medical  information.  The  author,  C.  W. 
Taber,  has  been  assisted  by  many  prominent  men,  Dr.  Nich- 
olas Senn  being  associate  editor.  Taber's  Pocket  Encyclo- 
pedic Medical  Dictionary  is  published  by  C;  W.  Taber,  of 
Chicago.     It  contains  415  pages  and  is  bound  in  leather. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  w.ail;  (2)  queries  must  reach  us  before  the  i^th  of 
the  month  to  be  answered  in  the  Bui.i<ETin  of  the  month 
following;  (j)  inquirers  m,ust  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Sulphuret  of  Arsenic;  Depilatories. 

W.  W.  H.  writes  as  follows :  "I  have  a  receipt  including 
sulphuret  of  arsenic,  and  I  cannot  find  out  what  the  sub- 
stance is.  Further,  I  would  like  the  formula  of  a  product 
for  removing  surplus  hair." 

Sulphuret  of  arsenic  is  the  yellow  trisulphide  of  the 
metal.  In  the  paint  business  it  is  known  as  "orpiment."  It 
is  used  externally  as  a  depilatory  and  caustic. 

DEPILATORIES. 

"Pharmaceutical  Formulas,"  published  by  the  Chemist  and 
Druggist  of  London,  offers  the  following  comments  on  depil- 
atories : 

"Superfluous  hairs  on  the  faces  of  women  are  a  fruitful 
source  of  profit  to  skin-doctors,  chemists,  and  hair-dressers. 
Men  do  not  resort  to  chemistry  for  their  remedy,  the  razor 
giving  them  all  the  freedom  they  require.  Most  women 
abhor  the  razor,  thinking  that  it  stimulates  the  growth  of 
the  hair,  makes  it  stiffer,  darker,  and  so  on.  It  does  noth- 
ing of  the  kind,  and  a  few  years  ago  one  of  the  most  eminent 
of  skin  specialists,  who  had  tried  .r-rays,  electrolysis,  and 
all  the  depilatories,  recorded  in  one  of  the  medical  journals 
that  all  have  objections,  but  the  razor  none.  Electrolysis  is 
suitable  for  the  long,  coarse,  and  scattered  hairs  which  oldish 
women  sport,  but  the  downy  mustache  of  young  women 
should  not  be  treated  in  this  way,  as  a  permanent  scar  is 
produced.  Another  authority,  however,  states  that  thirty 
applications  at  the  most  of  .ar-rays,  with  occasional  assistance 
of  electrolysis,  destroy  the  hair-bulbs. 

"Practically  there  is  only  one  class  of  such  compounds, 
and  their  influence  depends  upon  the  presence  of  a  sulphide 
and  a  caustic  alkali.  They  are  applied  as  a  paste  freshly 
prepared.  This  should  be  spread  as  thick  as  the  blade  of  a 
knife  over  the  parts  from  which  the  hair  is  to  be  removed 
and  allowed  to  remain  for  a  minute  or  two.  The  softened 
hairs  should  then  be  scraped  from  the  skin  with  a  dull  knife 
or  bone  spatula,  the  parts  washed  with  warm  water,  and 
afterwards  thoroughly  dried.  Then  cold  cream  should  be 
applied  to  the  reddened  surface.  The  length  of  time  the 
pastes  should  remain  upon  the  skin  is  best  determined  by 
the  severity  of  their  action.  They  cause  slight  itching ;  when 
this  sensation  gives  way  to  an  intense  burning  the  paste 
should  be  removed.  The  effect  of  chemical  depilatories  is 
temporary.  Their  action  extends  no  deeper  than  the  epider- 
mis; the  hair-bulbs  remain,  and  a  new  growth  soon  appears. 
Great  care  should  be  exercised  in  their  application  and  their 
effects  should  be  carefully  watched,  for  sometimes  deep  and 
painful  ulcerations  occur  through  their  incautious  use.  The 
most  effectual,  or  at  least  the  most  popular,  depilatory  con- 
tains orpiment.     It  is  a  dangerous  compound,  for  if  the  skin 


is  broken  arsenical  poisoning  may  supervene.  The  barium- 
sulphide  preparation  is  almost  as  effectual  a  depilatory,  and 
is  free  from  danger." 

The  following  is  a  selection  of  approved  formulas : 

(1)  Quicklime     16  ounces. 

Pearlash     3  ounces. 

Liver  of  sulphur 2  ounces. 

Powder  very  finely  and  keep   in  a  stoppered  bottle. 

Directions. — When  required  for  use  mix  a  small  quantity  with  water 
to  form  a  soft  paste;  apply  to  the  spot,  and  in  three  minutes  remove 
with  a  paper-knife.     If  the  skin  smarts  much,  apply  a  little  cold  cream. 

(2)  Barium    sulphide     1  ounce. 

Zinc    oxide    1  ounce. 

Starch    2    ounces. 

Mix. 

(3)  Barium    sulphide    6  drachms. 

Powdered  soap   1  drachm. 

French   chalk    7  drachms. 

Starch    powder    7  drachms. 

Benzaldehyde    4  drachms. 

Mix. 

The  sulphide  of  barium  should  be  fresh.  It  can  be  pre- 
pared by  making  barium  sulphate  and  its  own  weight  of 
charcoal  into  a  paste  with  linseed  oil,  rolling  the  paste  into 
the  shape  of  a  sausage,  and  placing  it  on  a  bright  fire  to 
incinerate.  When  it  has  ceased  to  burn,  and  is  a  white-hot 
mass,  remove  from  the  nre,  cool,  and  powder.  Any  of  the 
foregoing  may  be  made  into  depilatory  pastes  with  soft  soap 
or  glycerin. 

Chocolate  Syrup   for  Hot  Chocolate. 

D.  L.  R. — Accordin  to  the  American  Druggist  most  of 
the  leading  hot-soda  dispensers  in  New  York  recommend 
the  following  recipe : 

Best  quality  chocolate  powder 1  pound. 

Best    powdered    sugar 5  pounds. 

Water 3     quarts. 

Vanilla   extract J4    fluidounce. 

A  copper  kettle,  such  as  is  used  by  candy  makers,  is  the 
most  desirable  utensil  in  which  to  boil  the  syrup,  but  any 
kind  of  agate  ware  or  tin  kettle  will  serve  the  purpose.  The 
water  should  be  poured  into  the  kettle  first.  Then  apply 
heat  with  a  gas,  oil,  or  gasoline  heater  which  may  be  turned 
off  readily.  It  is  possible,  however,  to  make  the  syrup 
over  a  coal  fire  if  a  quickly  extinguishable  heater  is  not 
available.  After  the  water  has  begun  to  boil,  the  powdered 
chocolate  should  be  stirred  in  until  it  has  thoroughly  dis- 
solved. Then  the  sugar  should  be  added  slowly  and  the 
mixture  stirred  continuously  until  it  is  of  a  moderately 
thick,  creamy  consistency.  As  the  mixture  is  boiling  well, 
the  heat  should  be  cut  off  and  the  vanilla  extract  added. 

A  few  dispensers  recommend  the  use  of  milk  in  the  prep- 
aration of  the  syrup,  but  it  is  generally  thought  more 
desirable  to  use  whipped  cream,  adding  this  when  the  bev- 
erage is  prepared  for  drinking.  Of  course,  it  is  possible  to 
obtain  the  chocolate  syrup  already  prepared  from  the  supply 
manufacturers,  but  the  above  formula  is  given  for  the  benefit 
of  those  who  prefer  to  make  their  own.  A  few  dispensers 
advocate  the  making  of  a  thicker  syrup  by  using  more 
chocolate  powder,  but  such  a  syrup  has  been  found  in  many 
instances  to  be  too  thick  and  frequently  cannot  be  handled 
in  the  modern  syrup  pumps. 

In  serving  hot  chocolate,  most  dispensers  agree  that  about 
one  fluidounce  of  the  syrup  is  all  that  is  required  for  each 
glass.  This  ounce  of  chocolate  syrup  should  be  poured 
into  an  eight-ounce  mug,  which  then  should  be  filled  with 
boiling  hot  water  from  the  hot-water  urn  and  the  beverage 


I 

^TOpped  with  delicious  whipped  cream.  Too  much  care  can- 
not be  taken  in  having  the  water  "raging"  hot,  for  it  is 
practically  impossible  to  reheat  the  mixture  after  it  is  made, 
while  it  is  always  possible  to  cool  it  sufficiently  either  by 
waiting  a  minute  or  by  the  addition  of  a  lump  of  ice  cream 
or  cold  water.  Many  an  otherwise  delicious,  palatable  hot- 
soda  drink  has  been  rendered  unpalatable  and  flat,  if  not 
actually  nauseating,  by  failure  to  have  the  water  "red"  hot. 
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Peroxide  Cold  Creams. 

M.  J.  Z.  asks  for  the  formula  of  a  peroxide  cold  cream, 
one  that  has  been  tried.  B.  S.  Cooban  made  a  product  of 
the  kind  by  adding  hydrogen  peroxide  to  a  cold  cream  con- 
taining borax.  The  result  was  not  entirely  satisfactory. 
While  some  women  liked  the  product,  others  complained  of 
a  burning  sensation  on  applying  it  to  the  skin.  So  the 
preparation  was  abandoned. 

Other  chemists  have  tried  to  make  a  peroxide  cold  cream 
by  using  a  conventional  formula  and  substituting  hydrogen 
peroxide  solution  for  the  water.  The  resulting  cream  re- 
sponds to  the  tests  for  hydrogen  peroxide,  but  deteriorates 
rapidly,  evidently  through  the  loss  of  the  oxygen. 

Some  workers  have  consequently  suggested  the  use  of 
oxygen-liberating  salts  instead  of  hydrogen  peroxide,  notably 
sodium  perborate.  One  of  our  subscribers,  however,  ex- 
pressed his  opinion  some  months  ago  that  sodium  perborate 
would  be  broken  up  by  even  the  slight  amount  of  moisture 
present  in  such  a  cream,  and  that  the  surplus  oxygen  would 
therefore  be  liberated  before  the  preparation  was  used.     We 


submitted  the  question  to  the  Roessler  &  Hasslacher  Chemi- 
cal Co.,  which  has  had  a  large  experience  in  the  manufac- 
ture of  oxygen-liberating  salts  during  the  last  few  years. 
Dr.  Richard  von  Foregger,  one  of  the  company's  experts, 
wrote  us  that  while  he  could  not  speak  with  authority  on 
the  question,  he  would  advise  the  use  of  zinc  peroxide  in- 
stead of  sodium  perborate  in  a  toilet  cream.  Sodium  per- 
borate is  more  particularly  suitable  for  the  preparation  of 
powders — a  foot  powder,  a  perspiration  powder,  or  a  tal- 
cum powder. 

Suppose,  then,  you  experiment  with  zinc  peroxide,  using 
one  of  the  familiar  cold  cream  formulas,  many  of  which 
have  appeared  in  the  Bulletin  from  time  to  time. 


A  Number  of  Questions. 

R.  S.  sends  us  the  following  query:  "How  should  I  use 
sodium  benzoate  to  preserve  cider?  Will  the  salt  stop  fer- 
mentation after  cider  has  fermented  a  while?" 

PRESERVING    ODER. 

We  are  not  aware  that  sodium  benzoate  is  used  for  this 
particular  purpose.  Professional  cider-makers  are  now  em- 
ploying calcium  sulphite  as  a  cider  preservative.  They  add 
%  io  %  ounce  of  the  sulphite  to  each  gallon  of  cider,  first 
mixing  the  powder  in  about  a  quart  of  the  beverage,  then 
pouring  it  back  into  the  cask  and  giving  the  latter  a  thor- 
ough shaking  or  rolling.  After  standing  bunged  several  days 
to  allow  the  sulphite  to  exert  its  full  action,  the  cider  may 
be  bottled  off. 

If  you  desire  to  use  sodium  benzoate,  try  one-tenth  of 


A  Prospekous  Store  in  Illinois.— This  is  the  pharmacy  of  A.  J.  Robson  &  Co.  of  Freeport,  Illinois.  Mr.  Robson  is  a  hustling  and  ener- 
getic druggist  and  is  full  of  good  ideas.  His  portrait  was  reproduced  on  page  322  of  the  Bulletin  for  August  of  last  year,  and  in  that  connec- 
tion we  also  printed  an  article  from  him  describing  his  method  of  advertising  perfumes.  The  department  of  "Dollar  Ideas,"  too,  has  been 
enriched  with  several  of  his  contributions. 
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one  per  cent.  This  will  stop  further  fermentation.  Then 
add  the  flavoring  matter  to  suit  the  taste.  The  various  fruit 
ethers  used  for  the  purpose  are  for  sale  at  any  wholesale 
house. 

The  method  which  you  suggest  fof  the  manufacture  of 
ice  cream  is  not  practical,  but  innumerable  formulas  have 
appeared  in  previous  issues  of  the  Bulletin.  Consult  the 
annual  indexes. 

ARTIFICIAL    CIDER. 

We  are  not  acquainted  with  a  book  on  the  manufacture 
of  artificial  cider.  Here,  however,  is  a  formula  which  may 
serve  your  purpose :  To  25  gallons  of  soft  water  add  2 
pounds  of  tartaric  acid,  25  or  30  pounds  of  sugar,  and  a  pint 
of  yeast.  Put  the  mixture  in  a  warm  place  and  let  it  ferment 
for  fifteen  days. 

HAMBURG     STEAK    VERSUS     HAM. 

Butchers  are  said  to  add  a  little  bacon  to  Hamburg  steak 
to  make  it  smell  like  ham  when  cooking. 


Black  and  Brown  Shoe  Polish;  Freezing  Mixture. 

P.  A.  and  W.  H.  H. — We  do  not  know  the  composition 
of  the  particular  shoe  polishes  which  you  mention.  The 
following  formulas,  however,  may  serve  your  purpose : 

BLACK. 

Marseilles   soap    122  parts. 

Potassium   carbonate    61  parts. 

Beeswax     500  parts. 

Water     2000  parts. 

Mix  and  boil  together  with  occasional  stirring  until  a  smooth,  homo- 
geneous paste  is  obtained.  Then  add,  a  little  at  a  time  and  under  con- 
stant  stirring,    the   following: 

.Rock   candy,    powdered 153  parts. 

Gum   arable,   powdered .61  parts. 

Ivory   black    1000  parts. 

Stir   until   homogeneous;   then   pour,    while   still   hot,   into  boxes. 
BROWN. 

The  paste  dressings  used  on  russet  leather  consist  of 
mixtures  of  wax  with  oil  and  other  vehicles  which  give  a 
combination  of  proper  working  quality. 

A  simple  formula  is : 

Yellow    wax    9  parts. 

Oil    of    turpentine 20  parts. 

Soap    1   part. 

Boiling   water    20  parts. 

Dissolve  the  wax  in  the  turpentine  on  a  water-bath  and-  the  soap  in 
the  water,  and  stir  the  two  liquids  together  until  the  mixture  becomes 
sufficiently  cold  to   remain  homogeneous. 

FREEZING     MIXTURES. 

We  are  not  familiar  with  any  mixture  of  water  and 
chemicals  which  maintains  a  temperature  of  33°  Fahrenhe't. 
Unlike  ice,  the  temperature  of  any  chemical  freezing  mix- 
ture, does  not  remain  constant  but  rises  steadily.  Some 
formulas  of  freezing  mixtures  appeared  on  page  350  of  the 
August  Bulletin,  1907,  which  may  prove  of  interest  in  this 
connection. 

Cloudy  Syrup  of-  Hypophcsphites. 

B.  F.  E.  requests  us  to  publish  the  formula  of  cloudy 
syrup  of  hypophcsphites.  He  adds:  "I  desire  a  prepara- 
tion of  a  green  rather  than  a  yellow  tinge." 

In  submitting  the  following  formula  we  call  the  querist's 
attention  to  the  need  of  using  the  very  cleanest  utensils  in 
compounding  this  syrup.     This   precaution  will  tend  to   pre- 


vent   the    yellow    tinge,    although    it    will    sometimes    persist 
despite  all  effort  to  the  contrary. 

Calcium   hypophosphite    128  grains. 

Sodium   hypophosphite    64  grains. 

Potassium    hypophosphite    64  grains. 

Quinine   sulphate    40  grains. 

Iron    pyrophosphate,    scale 96  grains. 

Strychnine    sulphate    6  grains. 

Sugar Syi    pounds    av. 

Water    33   nuidounces. 

Simple   syrup,   enough   to  make yi  gallon. 

Mix  the  three  hypophosphites,  quinine  sulphate,  and  water  in  a 
suitable  dish,  apply  a  gentle  heat  until  all  are  dissolved,  add  the  sugar, 
continue  the  heat  until  it  goes  into  solution;  then  bring  the  liquid  to 
a  boil;  remove  the  vessel  from  the  source  of  heat,  add  the  iron  pyro- 
phosphate, stir  the  liquid  until  it  is  dissolved,  dissolve  the  strychnine 
sulphate  in  about  6  fluidrachms  of  distilled  water,  add  to  the  preceding 
solution,  strain  the  whole  through  cloth,  and  add  enough  simple  syrup, 
if  necessary,  to  make   the  liquid  measure  one-half  gallon. 

This  makes  a  thick  syrup  in  which  the  cloudy  matter 
subsides  slowly  and  is  readily  diffused  through  the  liquid 
on  agitation.  It  should  be  preserved  from  the  light,  as  it 
becomes  darker  on  exposure.  If  you  desire  magnesium  hypo- 
phosphite in  the  formula,  and  do  not  care  for  the  iron  salt, 
you  can  merely  substitute  one  for  the  other,  changing  the 
dose,  of  course,  as  the  conditions  require. 


Stamping  Powder. 

W.  G.  S.  writes  as  follows:  "I  have  had  calls  for  a 
stamping  powder.  Can  you  give  me  any  advice  in  this 
direction?  Here  is  a  formula  which  I  have  made  for  experi- 
mental purposes  only: 

Gum    sandarac     1  ounce. 

Gum   mastic,    powdered 1  ounce. 

Powdered    rosin     4  ounces. 

Ultramarine   blue    V^   ounce. 

Prussian    blue    54  ounce. 

"One  person  said  that  this  preparation  was  not  dark 
enough.     Perhaps  the   formula  requires  modification." 

We  believe  there  is  too  much  rosin  in  the  above  prepara- 
tion and  too  little  dye.  Suppose  you  try  the  following  for- 
mula of  a  somewhat  similar  nature  borrowed  from  Henley's 
work  on  recipes  and  processes : 

Equal  parts  of  rosin,  dammar,  copal,  sandarac,  Prussian  blue,  ultra- 
marine,   and   bronze    powder. 

In  this  powder  the  gums  are  first  to  be  thoroughly  triturated  and 
mixed  by  passing  through  a  sieve,  and  the  other  ingredients  carefully 
added.  Other  colors  may  be  made  by  using  chrome  yellow,  burnt  or 
raw  sienna,  raw  or  burnt  umber,  Vandyke  brown,  etc.  For  stamping 
fabrics  liable  to  be  injured  by  heat,  the  stamping  is  done  by  moisten- 
ing a  suitable  powder  with  alcohol  and  using  it  like  a  stencil  ink. 


Ink  for  Wood. 

].  C.  S.  requests  us  to  publish  the  formula  of  an  ink 
for  boxes  and  packing  cases.  He  desires  an  aqueous  mix- 
ture. 

Mix  lampblack,  fine  clay,  and  gum  arabic  together.  The 
lampblack  gives  the  color,  the  clay  furnishes  the  body,  and 
ihe  gum  an  adhesive.  Water  will  answer  as  a  solvent,  but 
lampblack  is  so  light  that  a  few  drops  of  vinegar  or  other 
acid  will  facilitate  its  admixture  with  the  other  ingredients. 
Any  good  adhesive  substance,  such  as  dextrine  or  gum 
tragacanth,  may  be  found  to  answer  as  well  as  gum  arabic 
to  bind  the  mixture. 

A  formula  for  a  red  ink  is  the  following : 

Shellac 2    ounces. 

Borax 2   ounces. 

Water 25    ounces. 

Gum  arabic 2    ounces. 

Venetian   red,  a  sufficient  quantity. 
Bcil   the   borax  and   shellac    in    some   water  until    they   are   dissolved; 
.- dd    the    gum    arabic   and    withdraw   the   mixture    from    the   fire.      When 
the    solution    has    become    cold,    add    enough    water    to    make    25    ounces, 
and   add    more   red   to   bring    it   to   a   suitable   consistency. 
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Phosphorus  Roach  Paste.  deep-green  color,  and  may  be  used  as  a  basis   for  coloring 

.  L.  requests  us  to  give  him  the  name  of  a  phosphorus-  alcohol,    essential    oils,    alcoholic    liquids,    spirits,    and    soap 

paste  roach  poison.  solutions.  

^'^    &J3"I»-C.):::::::::  Roup  cures  for  chickens. 

La°rd!!".'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.'.".'.'.'.'.'.'.'.'.i6   ouncel  II'.  ^-  P-— H.  C.  Fueller,  Grafton,  West  Virginia,  sells  granu- 

Oat  or  barley  meal  or  flour sufficient.  lar  copper  sulphate  as  a  roup  cure,  coloring  it  with  aniline 

Reduce  the  phosphorus  to  fine   globules  by   shaking  vigorously   with  red.      Twenty  five-drachm  oackaees   sell    for  fiftv  rents       The 

the  water  contained  in  a  suitable  bottle,   taking  care  to   have  the  hand  .     ^                 av.iuii  pacKages   sell    lOr  nity  cents.      1  ne 

protected  with  a  glove,  or  the  bottle  wrapped  up  in  a  cloth,  for  fear  customer  IS  Qirected  On  the  label  to  dissolve  one  teaspoonful 

of  accident.     When  nearly  cool,  add  the  molasses,  and  then  the  liquefied  ;„    _    a^Ur^-n    nf   snft    -u/ntAt-       "TV,^    ,„<-.  u-             it-         •       i        i 

lard;   finally,  incorporate  sufficient  meal  or  flour  to   form  a  stiff  paste.  '"    ^    gauon    Ot   SOtt   water.       1  he    resulting   solution    IS    druilk 

(2)    Phosphorus 1   ounce  av.  '^X  the  chickens,   and  their  heads   are   also   bathed   in   it  if 

Bisulphide   of   carbon 1    fluidounce.  they  are   SOre 

Lard 8    ounces    av.  ■'^ 

Wheat  flour 13   ounces  av.  The  following  IS  the  formula  of  a  favorite  roup  remedy. 

Dissolve   the  phosphorus  in   the  bisulphide   of  carbon,   add  the  lard.  It   is   put   Up   in   a   wide-mouth   bottle.      The   sufferer's   head   is 

and  lastly   make  a   uniform  paste  with   the   flour.  u^tA    «,.-_    :*    :„    _      u         ^  ,,.,,. 

^  held  over  it  in  such  a  manner  as  to  compel  the  inhalation 

This  product  will  not  ferment  and  spoil.  of  the  fumes : 

These  pastes  may  be  distributed  on  papers  in  the  haunt-  <-    u  i-         j                                       „    ,     , 

.      ,  ,  ,  .,,•  ,  Carbolic    acid 2    drachms. 

ing    places    of    the    roaches,    or    they    may    be     fed     into    the  .\mmonium  carbonate   (in  fragments) 1   ounce. 

cracks  and  crevices  in  which  the  insects  hide.  .       ^■''^  ^"<^   rac  m. 

The  patient  should  be  held   up  by  the  heels   for  a   few 

minutes  night  and  morning,  before  the   inhalation,  as  a  lot 

Green  Coloring  Agent  for  Hydroalcoholic  Solutions.  of  fluid  will  escape  from  the  mouth  and  nostrils,  affording. 

E.  C.  S.  writes  as  follows:     "Please  tell  me  the  name  of  the  medicaments  much  better  access  to  the  diphtheric  mem- 

a  non-poisonous    green    coloring   agent    for    dilute    alcoholic  branes.     Unless  the  birds  affected  are  particularly  valuable, 

solutions."  it  is  advisable  to  destroy  them  before  the  rest  of  the  flock 

Chlorophyll    should    serve    the    purpose.      An    economical  becomes  infected, 

source  of   chlorophyll,   and   one   that   does   not   seem   to   be  \ 

generally  known  or  appreciated,  is  hemp-seed.    If  twenty-five  Books  on   Urinary  Analysis. 

parts  of  powdered  or  ground  hemp-seed  are  macerated   for  C.  E.  C.  asks  us  to  acquaint  him  with  a  few  books  on 

a  short  time  with  an  equal  amount  of  stronger  alcohol,  then  urinary    analysis.      We    suggest    "Practical    Uranalysis    and 

transferred    to    a    percolator    and    extracted    with    the    same  Urinary    Diagnosis,"    by    Charles    W.    Purdy,    LL.D.,    M.D. 

menstruum   until   one   hundred   parts   of   the   percolate   have  The  publishers  are  the  F.  A.  Davis  Company,  of  Philadelphia, 

been  obtained,  they  will  yield  a  tincture  that  has  an  intensely  New  York,  and  Chicago.     There  is   further  Dr.  James  Ty- 


A  Successful  Idaho  Pharmacy.— This  picture  represents  an  interior  view  of  the  prosperous  drug  store  of  McCrum  &  Deary,  in  Boise,  Idaho. 
One  is  impressed  with  the  size  of  the  place.  The  stock  of  this  firm  is  estimated  at  ?35.000  or  over,  as  one  may  readily  believe  from  the  looks  of  the 
shelves  and  cases.    The  dispensing  room  is  in  the  rear,  and  an  extensive  prescription  business  is  enjoyed. 
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son's  work  entitled  "A  Guide  to  the  Practical  Examination 
of  Urine."  It  is  published  by  P,  Blakiston's  Son  &  Co., 
Philadelphia.  Smaller  hooks  are :  "The  Praxis  of  Urinary 
Analysis,"  by  Dr.  Lassar-Cohn,  published  by  John  Wiley  & 
Sons,  New  York;  and  "Practical  Methods  of  Urine- 
Analysis,"  obtainable  from  the  office  of  The  Chemist  and 
Druggist,  London,  England. 


Celery,  Caffeine,  and  the  Bromides. 

S.  H.  R. — We  do  not  know  the  nature  of  the  proprietary 
preparation  which  you  mention.  A  granular  eflfervescent 
preparation  for  relieving  migraine  and  nervous  headaches, 
containing  celery,  caffeine,  and  d  bromides,  may  be  made 
as  follows : 

Caffeine     20  grains. 

Sodium    bromide    100  grains. 

Celery   seed,    fine    powder 100  grains. 

Sodium    bicarbonate 600  grains. 

Tartaric    acid    540  grains. 

Sugar     440  grains. 

Triturate  the  ingredients,  previously  well  dried,  to  a  fine,  uniform 
powder,  make  into  a  paste  with  alcohol,  rub  through  a  suitable  collander, 
and   dry   the  product. 

Diamond  Tests. 

G.  S.  asks  for  a  diamond  test.  The  following  methods 
are  said  to  be  accurate : 

1.  In  order  to  distinguish  the  true  diamond  from  the  false,  it  is  nec- 
essary only  to  wipe  the  stone  carefully  and  trace  a  line  on  it  with  an 
alumintim_  pencil,  and  then  rub  briskly  with  a  moistened  cloth.  If  the 
line  continues  visible,  the  stone  is  surely  false.  If,  on  the  contrary, 
the  stone  is  a  true  diamond,  the  line  will  disappear  without  leaving  a 
trace,    and   without   injury  to   the   stone. 

2.  If  a  small  drop  of  water  is  placed  upon  the  face  of  a  diamond  and 
moved  about  b^  means  of  the  point  of  a  pin,  it  will  preserve  its  globu- 
lar form,  provided  the  stone  is  clean  and  dry.  If  the  attempt  is  made 
on   glass,   the   drop  will  spread. 

3.  A  diamond  immersed  in  a  glass  of  water  will  be  distinctly  vis- 
ible, and  will  shine  clearly  through  the  liquid.  The  imitation  stone  will 
be  confounded  with  the  water  and  will  be  nearly  invisible. 


Whitening  Cocoanut  Oil. 

V.  V.  H.  writes  as  follows :  "We  have  in  stock  a  num- 
ber of  pounds  of  cocoanut  oil  which  is  rather  yellow.  We 
wish  to  whiten  it,  but  do  not  know  how.  Can  you  suggest 
a  process?  In  its  present  condition,  our  cocoanut  oil  is 
unsalable,  as  our  customers  want  the  clear  white  product." 

Fuller's  earth  is  commonly  used  to  purify  oil.  Try  it. 
Or  filter  through  animal  charcoal.  Either  agent  will  neces- 
sitate the  use  of  a  little  heat  to  liquefy  the  cocoanut  oil 
before  filtering. 

Fluidextract  of  Celery  Seed. 

F.  B.  K. — We  find  no  simple  process  for  making  a  fluid- 
extract  of  celery  seed  soluble.  But  we  suggest  the  follow- 
ing for  trial :  Percolate  the  seeds  with  47  per  cent  alcohol, 
evaporate  off  the  alcohol  and  treat  the  residue  with  water, 
using  a  sufficient  quantity  to  make  a  clear  solution.  Then 
evaporate  the  fluidextract  to  make  a  product  which  will 
represent  a  pint  to  the  pound. 


Oxone. 

C.  P.  L.  writes  as  follows :  "Can  you  give  me  any  infor- 
mation about  the  composition  of  oxylith,  a  French  prepara- 
tion? It  is  used  in  calcium  lights.  An  American  firm  makes 
a  product  called  oxone,  which  is  the  same  thing." 

We  are  not  acquainted  with  oxylith.  Oxone,  however,  is 
made  by  the  Roessler  &  Hasslacher  Chemical   Company,   100 


William  Street,  New  York.  We  doubt  the  feasibility  of 
making  this  product  on  a  small  scale.  In  all  probability  it 
will  pay  you  to  buy  the  product  directly  from  the  manu- 
facturers. 

Almond  Cosmetic  Cream. 
J.  W.   R.  desires  a   formula  for  an  almond  cream.     We 
suggest  the  following: 

Almonds,'    blanched 1    ounce. 

Rose-water    4   ounces. 

Beat  the  almonds  to  a  paste  and  add  the  rose-water;  strain,  heat  to 
the  boiling  point,  and  add: 

White   wax 1    ounce. 

Almond   oil 2    ounces. 

White   Castile   soap 1   ounce. 

Mix  thoroughly  and  add: 

Saturated  boric   acid  solution 2   ounces. 

Eau   de   cologne 1    ounce. 

Oil    of   bitter    almonds 4  minjms. 

Oil    of    rose    geranium 5  minims. 

Glycerin    1   ounce. 


Emulsion  -of  Cottonseed  Oil. 
F.  W.  H.  wants  the  formula  of  a  50-per-cent  emulsion  of 
cottonseed  oil.    The  following  recipe  will  prove  satisfactory: 

Cottonseed   oil  _ 8  ounces. 

Powdered    acacia    2J4   ounces. 

Simple    syrup    2  ounces. 

Methyl    salicylate    10  minims. 

Water,    sufficient    to    make 16  ounces. 

To  the  powdered  acacia  contained  in  a  mortar  add  the  cottonseed 
oil  and  3  ounces  of  water  at  once.  After  the  nucleus  is  formed  the 
balance  of  the  mixture  may  be  incorporated.  Of  course,  any  other 
flavor  may  be  used. 

If  a  heavier  emulsion  be  desired,  a  small  amount  of  pow- 
dered tragacanth  will  be  found  advantageous. 


Creosotal  Emulsion. 
T.  H.  L.  wants  a  formula  for  an  emulsion  of  creosotal. 
The    following   mixture,   according   to    the   American   Drug- 
gist, is  agreeable  to  take  and  generally  satisfactory : 

Creosotal 10    parts. 

Tincture    of    senega 5  parts. 

Syrup  of  tolu,  enough  to  make 100  parts. 

The  creosotal  and  the  tincture  are  shaken  vigorously  until  inti- 
mately mixed,  when  the  syrup  is  added  in  small  portions  until  all  is 
incorporated.  

Caustic  Balsam. 
R.  T.  B.  wants  the  formula  of  a  caustic  balsam: 

Oil    of   red   thyme 3  parts. 

Oil    of   amber,    rectified 8  parts. 

Oil    of    rosemary 10  parts. 

Camphor     20  parts. 

Alcohol 30  parts. 

Sulphuric    acid    90  parts. 

Oil    of    turpentine 340  parts. 

Sulphurated    oil    2190  parts. 

Mix  the  ingredients  properly,  stirring  the  acid  into  the  other 
liquids  mixed,  and   allow  to  cool. 


I 


A    Harmful  Hair  Restorer. 

J.  E.  M.  writes :  "Will  the  continual  usis  of  a  mixture 
of  sulphur,  sugar  of  lead,  glycerin,  and  water  hurt  the  eyes 
or  make  the  hair  fall  out?" 

The  continuous  use  of  hair  tonics  or  any  lotions  con- 
taining lead  or  mercury  is  bound  to  produce  symptoms  of, 
metallic  poisoning. 


O.  J.  McG. — The  subject  of  depilatories  is  treated  some 
what  at  length  elsewhere  in  the  "Queries"  department  of 
this  issue. 
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K  Matters    referring    to    food    and 

^DEB  FIRE.        *^™^  legislation  have  been  upper- 
most during  the  last  few  weeks. 
Among  other  things  there  have  been  many  sensa- 
\  tional  rumors  and  newspaper  announcements  that 
Dr.  H.  W.  Wiley,  chief  df  the  Bureau  of  Chemistry 
1  in  the  Department  of  Agriculture  at  Washington, 
and  the  official  who  has  had  most  to  do  with  the 
enforcement  of  the  Federal  act,  would  in  all  likeli- 
hood lose  his  position.     There  is  no  question  that 
Dr.  Wiley  has  been  under  severe  fire  ever  since  the 
Federal   law   was  enacted,  and   latterly  his  critics 
seem  to  have  combined  their  forces  with  a  deter- 
mination   to    accomplish    his    removal.     It    seems 


unlikely,  however,  that  Dr.  Wiley  will  be  retired. 
To  one  who  knows  the  man  it  is  apparent  that  the 
attacks  upon  him  do  not  disturb  his  equanimity  in 
the  least.  In  a  public  lecture  not  long  since  he 
referred  to  a  certain  editor  of  an  agricultural  paper 
who  had  demanded  that  Dr.  Wiley's  official  head 
be  cut  oflF  in  every  issue  of  the  journal  for  three 
years:  on  one  occasion,  through  an  oversight,  the 
paper  went  to  press  without  the  customary  article, 
and  the  editor  stopped  the  presses  and  had  it  in- 
serted !  Dr.  Wiley's  sterling  sense  of  integrity  and 
honor,  and  his  deep  and  vital  interest  in  the  welfare 
of  the  people,  cannot  be  seriously  doubted,  and  the 
only  fault  for  which  he  can  be  properly  criticized  is 
the  extremely  radical  and  impracticable  nature  of 
some  of  his  opinions  and  rulings. 


Fortunately  President  Roosevelt 
TivE  oifesTioN'.     ^^^  interfered  and  has  indirectly 

Sought  to  prevent  Dr.  Wiley  and 
other  officials  from  adopting  and  enforcing  govern- 
mental regulations  of  an  unfair  and  unjust  character. 
A  year  ago,  as  everybody  knows,  the  president  ap- 
pointed a  Referee  Board  of  Consulting  Experts  to 
pass  upon  the  subject  of  chemical  preservatives  in 
food  and  either  to  ratify  or  to  reverse  Dr.  Wiley's 
conclusions.  Last  month  the  Referees  finally  re- 
ported that  sodium  benzoate  was  not  injurious  to 
health,  and  their  report  followed  close  upon  the  heels 
of  a  special  bulletin  issued  by  Dr.  Wiley  in  which 
diametrically  opposite  conclusions  were  drawn.  The 
position  of  the  Referees  has  been  accepted,  however, 
and  sodium  benzoate  will  therefore  continue  to  be 
permitted  in  quantities  not  greater  than  one-tenth  of 
one  per  cent.  The  Board  of  Food  and  Drug  Inspec- 
tion, of  which  Dr.  Wiley  is  the  chairman,  has 
recently  ruled  that  vegetables  greened  with  small 
amounts  of  copper  salts  will  be  permitted,  but  Dr. 
Wiley,  a  minority  of  one  on  the  Board,  refused  his 
signature  to  this  ruling.  On  these  two  points  he 
has  therefore  been  overborne. 
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WHAT  IS  Now   we  observe   that   President 

••WHISKY"         Roosevelt  has  also  interfered  with 
ANYWAY?  -Qj.    Wiley's  prerogatives   in  an- 

other direction.  He  has  appointed  a  second  special 
Commission  to  study  the  subject  of  the  marking  and 
branding  of  whiskies,  this  step  having  been  taken  at 
the  earnest,  systematic,  and  continued  request  of 
manufacturers  who  have  declared  that  the  rulings  of 
Dr.  Wiley  and  his  Board  were  exceedingly  radical 
and  unjust.  The  rectifiers  particularly  protest 
against  the  necessity  of  marking  their  products 
"compound"  and  "imitation"  whiskies  when  they 
contain  more  than  a  stipulated  percentage  of  neutral 
spirits.  The  original  ruling  was  that  "straight 
whisky"  might  of  course  be  labeled  as  such;  that  the 
term  "blended  whisky"  could  only  be  applied  to  a 
mixture  of  two  or  more  straight  whiskies;  that  a 
mixture  of  straight  whisky  and  ethyl  alcohol,  often 
termed  "blended"  by  rectifiers,  must  be  called  a 
"compound;"  and  that  a  product  which  contains 
very  little  real  whisky,  but  is  made  up  largely  or 
entirely  of  neutral  spirits,  must  be  termed  "imitation 
whisky."  In  a  recent  decision,  Attorney-General 
Bonaparte  expresses  the  opinion  that  a  whisky 
should  not  even  be  called  a  "compound"  unless  it 
contains  at  least  one-third  of  real  whisky — otherwise 
it  should  be  termed  "imitation  whisky."  Several 
cases  of  great  importance  have  arisen  under  these 
rulings  and  are  still  pending  in  the  courts. 
*     *     * 

In  the  meantime  one  department 

phrTse^'cITaITJed.  ^'^^^i".?  ^"^  s^^^^a^  court  judg- 
ments are  of  interest  with  refer- 
ence to  the  Federal  food  and  drugs  act.  The  phrase 
which  manufacturers  have  heretofore  been  permitted 
to  employ  on  their  labels,  "Guaranteed  under  the 
food  and  drugs  act,  June  30,  1906,  Serial  No.  — ," 
has  been  so  used  by  some  unscrupulous  producers  as 
to  suggest  that  the  government  itself  has  examined 
and  guaranteed  their  articles.  After  months  of  con- 
sideration the  Board  of  Food  and  Drug  Inspection 
has  now  ruled  that  this  phrase  must  be  modified  to 
read :  "Guaranteed  by  [insert  name  of  guarantor] 
under  the  food  and  drugs  act."  Manufacturers  who 
file  guaranties  at  Washington  from  now  on  will  be 
required  to  use  this  new  phraseology  at  once,  while 
those  who  had  their  guaranties  already  on  file  will 
be  given  two  years'  leeway  in  order  to  dispose  of 
the  accumulation  of  printed  labels  now  on  hand,  and 
thus  be  saved  a  heavy  loss.  As  for  recent  court 
judgments,   we   find   that  they   have  been   entered 


against  "Hancock's  Liquid  Sulphur,"  "Concentrated 
Oil  of  Pine  Compound,"  and  "Blackburn's  Cascara, 
Wild  Lemon,  and  Castor  Oil  Pills  Compound."  Of 
the  first  product  it  was  claimed  by  the  government 
that  it  was  an  aqueous  solution  of  commercial  cal- 
cium sulphide  and  that  exaggerated  claims  were 
made  for  it ;  of  the  second  that  there  was  no  warrant 
for  the  use  of  the  title;  and  of  the  third  that  there 
was  present  only  "a  trace  of  castor  oil"  and  not 
enough  to  justify  the  use  of  the  name  in  the  title  of 

the  product. 

*  ■    *     * 

FOOD  AND         '^^^^    subject    of    food   and    drug 
DRUG  BILLS        legislation  is  also  of  current  inter- 

IN  the  STATES.        ^^^    j^^    ^^^^    ^^    ^^^    St2iitS.       All 

but  a  fe\v  of  the  States  now  have  laws  based  upon 
the  Federal  act.  Among  the  exceptions  are  New 
York,  Pennsylvania,  and  Michigan,  and  in  all  three 
commonwealths  we  now  observe  that  the  pharmacists 
are  preparing  to  introduce  measures  this  winter  into 
their  respective  legislatures.  In  Michigan  the  last 
prelegislative  conference  over  a  proposed  measure 
was  held  in  Detroit  two  or  three  weeks  ago,  and  the 
draft  is  finally  ready  for  introduction.  Mr.  A.  L. 
Walker  is  particularly  to  be  commended  for  the 
energy  and  skill  with  which  he  has  reconciled  con- 
flicting opinions  and  turned  out  an  excellent 
measure.  Louisiana  enacted  a  food  and  drug  law  a 
year  or  two  ago,  but  up  to  within  recent  months  it 
was  enforced  by  the  Board  of  Health  with  extreme 
radicality.  A  new  board  has  finally  been  appointed 
by  the  governor,  and  rulings  have  been  published 
which  afford  a  great  relief  to  the  drug  trade  of  the 
State.  Incidentally  the  new  code  prohibits  the  sale 
of  carbolic  acid,  cocaine,  and  certain  other  poisons 
except  upon  physicians'  prescriptions. 

*  *     * 

GOVERNOR         ^  ^^°^  ^^^  i2A\tn  in  New  York 
HUGHES  AND  THE    State  wliich  has  been  threatened 

NEW  YORK  BOARD.    ^^^   ^^^^^^j   ^^^^^        ^j^^    g^^^^   ^f 

Pharmacy  in  New  York,  contrary  to  the  system 
followed  in  every  other  State,  is  elected  by  the 
pharmacists  themselves  instead  of  being  appointed 
by  the  governor.  Governor  Hughes,  in  his  annual 
message  to  the  legislature  last  month,  declared  that 
the  State  had  no  proper  control  over  the  selections, 
that  the  members  of  the  Board  were  not  accountable 
to  State  authority,  and  that  the  system  was  "incom- 
patible with  a  proper  theory  of  State  administra- 
tion."      He     therefore     recommended     a     change. 
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Naturally  enough,  the  members  of  the  Board  are  up 
in  arms  over  the  proposition,  and  they  are  going  to 
turn  their  persuasive  powers  loose  upon  the  gov- 
ernor. Just  what  success  they  will  have  remains  to 
be  seen,  but  we  find  that  the  American  Druggist  is 
counseling  the  pharmacists  to  yield  gracefully  to  the 
inevitable  and  get  such  concessions  as  are  possible, 
instead  of  arraying  themselves  in  opposition  and 
having  to  suffer  a  law  in  the  end  which  may  be  very 
distasteful.  It  now  appears  that  Governor  Hughes, 
in  failing  to  sign  the  Whitney  pure-drug  bill  last 
winter,  was  solely  actuated  by  an  opinion  that  the 
pharmacy  board,  without  a  proper  control  from  the 
State,  should  not  be  given  such  additional  powers  as 
the  measure  contemplated. 


There  is  much  to  be  said  on  both 

THE^OLEliTioN.  ^^^^^  °^  ^^'^  question.  Governor 
Hughes  disavows  any  intention  of 
criticizing  the  actual  work  of  the  Board  of 
Pharmacy,  and  bases  his  contention  entirely  upon 
theoretical  considerations.  As  a  matter  of  fact,  the 
New  York  Board  is  one  of  the  most  efficient,  if  not 
indeed  the  most  efficient,  in  the  entire  country.  The 
l)ersonnel  is  and  always  has  been  excellent,  with 
here  and  there  a  possible  exception,  and  in  actual 
workings  the  Board  has  never  done  anything  to 
justify  the  contention  that  its  members,  being  elected 
by  druggists  themselves,  would  naturally  coddle  and 
favor  the  men  who  place  them  in  power.  The 
present  Board  argues  with  a  good  deal  of  conviction 
that  pharmacists  are  much  better  qualified  than  a 
governor  is  to  pick  out  the  best  men,  even  if  the 
governor  did  not  yield,  as  so  many  governors  do,  to 
political  pressure  in  making  appointments.  In  the 
meantime  we  observe  that  during  the  last  year  the 
New  York  Board  has  examined  dnig  specimens  to 
the  number  of  5129,  of  which  490  failed  to  come  up 
to  the  requirements.  There  were  four  criminal 
convictions,  three  of  the  cases  resulting  in  imprison- 
ment. During  the  year  visits  were  made  to  4649 
pharmacies,  1222  general  stores,  and  473  towns  and 
cities,  ^     ^     ^ 


THE  MANN 
BILL   DEAD? 


A  bombshell  was  exploded  in  the 
ranks  of  the  drug  trade  last  year 
when  the  Mann  bill  was  introduced 
into  Congress.  This  was  a  radical  measure  which 
would  have  caused  an  infinite  amount  of  harm  and 
embarrassment  in  numerous  directions.  Fear  that 
the  bill  might  pass  at  the  present  session  of  Congress 


IS  constantly  being  expressed,  but  we  learn  from  a 
correspondent  in  Washington  that  the  measure  has 
been  properly  and  decently  interred  by  Congressman 
Mann  himself.  Section  1  of  the  bill,  it  seems  to  us, 
is  really  a  very  commendable  interstate  anti- 
narcotic  draft — and  something  of  this  sort  is 
urgently  needed  to  supplement  the  several  State 
laws.  Section  2,  however,  provides  that  prepara- 
tions containing  any  one  or  more  of  70  or  80 
different  substances,  many  of  them  not  in  the  class 
of  poisons  or  narcotics  at  all,  must  bear  a  label 
printed  in  red  ink  upon  white  paper,  or  in  white 
letters  upon  red  paper;  the  label  must  also  contain 
the  word  "poison ;"  it  must  bear  the  skull-and-cross- 
bones  device,  and  must  have  the  names  of  one  or 
more  suitable  antidotes.  Such  a  radical  bill  would 
brand  as  poisons  a  large  number  of  the  patent 
medicines  on  the  market,  an  equal  or  greater  per- 
centage of  pharmaceutical  specialties  and  galenicals, 
and  even  129  of  the  467  products  in  the  National 
Formulary.  No  wonder  Congressman  Mann  was 
easily  made  to  see  the  folly  and  injustice  of  the  bill! 


NATIONAL 


So  far  as  the  Mann  bill  is  an  inter- 
ANTi-NARCOTic      State  auti-uarcotic  draft,  it  is,  as 

we  have  indicated  in  the  foregoing 
paragraph,  a  very  necessary  measure.  We  now 
have  in  practically  all  of  the  States  anti-cocaine  or 
anti-narcotic  laws  of  varying  degrees  of  efficiency, 
but  these  are  nullified  to  a  certain  extent,  and  very 
largely  so  along  State  borders,  by  the  absence  of  a 
Federal  law  regulating  interstate  traffic.  It  is  true 
that  the  present  Congress,  at  its  first  session,  en- 
deavored to  shut  cocaine  out  of  the  mails  by  the 
indirect  method  of  declaring  that  no  part  of  the 
post-office  appropriation  should  be  used  for  carrying 
the  drug,  but  this  provision  is  rendered  futile  in  a 
very  large  degree  because  it  is  incumbent  upon  the 
Post-office  Department  to  prevent  the  practice,  while 
no  penalty  attaches  to  the  sender.  The  N.  A.  R.  D., 
at  the  Chicago  convention  in  1907,  approved  a  draft 
of  an  interstate  anti-narcotic  law,  and  we  believe  this 
was  introduced  into  the  present  Congress  last  year. 
Whether  its  passage  is  being  urged  with  any  par- 
ticular vigor  we  are  not  able  to  state.  Representative 
Denby  of  this  city  has  lately  introduced  a  bill  pro- 
hibiting the  importation  of  opium  for  other  than 
medicinal  purposes.  In  the  meantime  Dr.  Wiley 
has  caused  an  order  to  be  issued  aiming  at  this  very 
result,  his  excuse  being  that  Section  11  of  the  food 
and  drugs  act  prohibits  the  importation  of  articles 
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which  are  injurious  to  health.  Dr.  Wiley  has  also 
recommended  that  absinthe  be  put  in  the  same  class 
and  be  treated  in  the  same  manner. 


One  of  the  great  thorns  in  the 
™**^*»?.?»\1L      flesh  of  the  British  pharmacist  is 

the  rise  and  development  of  what 
is  known  as  "company  pharmacy" — corporations 
owning  anywhere  from  10  to  even  300  drug  stores. 
In  1880  the  House  of  Lords  decided  that  the  com- 
panies, by  reason  of  a  technicality,  were  outside  the 
penalizing  provisions  of  the  pharmacy  act.  Ever 
since  that  time  the  "chemists"  (as  pharmacists  are 
called  in  Great  Britain)  have  sought  to  correct  the 
situation,  and  for  many  years  their  avowed  purpose 
was  entirely  to  extirpate  the  companies  by  parlia- 
mentary enactment.  Such  a  scheme  was  of  course 
foredoomed  to  failure,  and  after  much  shifting  of 
position  the  chemists  have  now  finally  secured  the 
enactment  of  a  law  governing  the  companies  as  well 
as  individual  chemists.  There  is  consequently  much 
rejoicing  in  the  land.  Every  branch  store  of  a  com- 
pany must  now  be  conducted  by  a  regularly  licensed 
manager;  in  addition  to  that  the  superintendent 
actually  in  charge  of  the  entire  business  must  be 
licensed;  and  the  title  of  "chemist  and  druggist" 
may  not  be  used  by  the  corporation  unless  this  super- 
intendent is  also  a  member  of  the  board  of  directors. 
The  title  of  "pharmacist,"  strange  as  it  may  seem  to 
Americans,  is  for  the  first  time  conceded  to  regis- 
tered proprietors  without  discrimination,  but  is  not 
to  be  given,  however,  to  the  companies — this  being  a 
slight  concession  to  "chemists"  as  against  the  cor- 
porations. A  very  important  and  essential  feature  of 
the  new  act  is  one  in  which  the  governing  council  has 
power  to  provide  for  definite  periods  of  apprentice- 
ship and  prescribed  courses  of  study  as  prerequisite 

requirements. 

*     *     * 

„   .   „  „  The  Executive  Committee  of  the 

N.  A.  K.  D. 

EXECUTIVE  COM-  N.  A,  R.  D,  held  its  customary 
MiTTEE  MEETS,  scmi-aunual  meeting  in  Chicago 
last  month.  The  chief  subject  for  consideration  was 
the  N.  F.  and  U.  S.  P.  propaganda,  and  we  under- 
stand that  general  ratification  was  given  to  plans 
which  had  been  worked  out  at  the  headquarters  by 
Secretary  Potts  and  his  staff.  The  liquor  question 
was  debated  at  considerable  length;  it  was  thor- 
oughly realized  that  the  druggists  of  the  country 
were  facing  a  dangerous  crisis ;  and  F,  F.  Ernst,  the 


Massachusetts  member  of  the  Committee,  was  in- 
structed to  draft  a  model  liquor  provision  which 
could  be  utilized  as  an  amendment  to  existing  phar- 
macy laws  in  the  dififerent  States,  This  will  give 
the  control  of  liquor  in  the  drug  store  to  the  Phar- 
macy Board;  it  will  provide  for  a  thorough  inspec- 
tion ;  and  it  will  involve  a  revocation  of  a  druggist's 
registration  as  pharmacist  upon  the  second  or  third 
conviction  in  court  of  violating  the  law.  A  special 
banquet  was  held  at  which  Messrs,  Jones  and 
Wooten  were  presented  with  the  resolutions  of 
honor  and  respect  voted  at  the  Atlantic  City  meeting. 
The  resolutions  were  handsomely  engraved  by 
Tiffany,  enclosed  in  leather  envelopes,  and  the 
speeches  of  presentation  and  acceptance  were  such 
as  to  make  the  occasion  one  long  to  be  remembered. 

5(!  *  * 

WILL  THE  A.  PH.  A.   ^^^  Executive  Committee  of  the 

AND  N.  A.  R.  D.      N,  A.  R,  D,  debated  at  consider- 

MEET  TOGETHER?   ^j^j^  j^^^^^j^  ^^^  questiou  of  time 

and  place  for  the  next  meeting.  It  is  generally 
known  that  the  A.  Ph.  A.,  at  its  Hot  Springs  meet- 
ing, suggested  to  the  N.  A.  R,  D,  that  the  1908 
conventions  of  the  two  bodies  be  held  at  the  same 
place  in  succeeding  weeks.  Unfortunately,  however, 
there  has  since  been  more  or  less  misunderstanding, 
more  or  less  writing  at  cross  purposes,  and  a  mutual 
failure  of  the  respective  committees  to  get  together 
on  the  proposition.  When  the  Executive  Committee 
of  the  N,  A.  R,  D.  convened  in  Chicago  last  month 
it  found  no  one  present  from  the  A.  Ph,  A,  with 
whom  to  confer,  and  the  Committee  finally  felt  com- 
pelled to  decide  after  considerable  argument  to  hold 
the  next  convention  at  Louisville  beginning  Sep- 
tember 6,  and  to  invite  the  A.  Ph,  A,  to  meet  at  the 
same  place  either  concurrently  or  during  the  pre- 
ceding or  following  week.  Perhaps  it  is  not  yet  too 
late  for  the  two  associations  to  meet  together, 
although  this  means  that  the  A.  Ph,  A.  must  now 
select  Louisville  also. 


DRUG-STORE 
COMBINATIONS. 


Something  was  said  in  this  depart- 
ment last  month  about  the  develop- 
ment of  the  William  B.  Riker  & 
Son  Co,  and  the  Hegeman  Corporation  in  New 
York,  both  of  them  operating  chains  of  retail  drug 
stores.  Since  that  time  we  discover  that  the  Riker 
people  have  invaded  New  Jersey  by  arranging  to 
establish  a  large  branch  at  the  corner  of  Broad  and 
Clinton  Streets  in  Newark,     This  will  make  a  total 
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of  twenty  stores.  Dr.  J.  Jungmann  has  in  the  mean- 
time decided  to  open  a  new  store  in  the  MetropoHtan 
Life  Building  on  Madison  Square  in  New  York. 
This  will  make  five  large  stores  for  him.  Out  in 
San  Francisco  the  Owl  Drug  Co.  has  established  its 
third  store  in  Los  Angeles,  on  Broadway  between 
Sixth  and  Seventh  Streets.  This  makes  the  tenth 
store  in  the  Owl  Company's  chain.  From  these  facts 
it  would  seem  that  drug-store  combinations  are 
rapidly  developing  in  pharmacy,  but  on  the  other 
hand  readers  of  the  Bulletin  will  remember  that  a 
number  of  stores  operated  in  Chicago  under  one 
management  went  to  pieces  two  or  three  months  ago. 
Whether  they  were  conducted  without  ample  capital, 
or  whether  the  difficulties  were  insurmountable  in 
Chicago,  we  are  not  able  to  state. 


* 


The  Detroit  Association  of  Retail 
Iss^ocuTioN.       Druggists,  at  its  annual  meeting 

held  last  month,  decided  to  con- 
tinue its  propaganda  work  and  voted  to  avail  itself 
of  the  service  now  furnished  by  the  N.  A.  R.  D. 
Plans  were  also  laid  to  have  another  joint  meeting 
of  physicians  and  pharmacists  in  the  near  future. 
Charles  F.  Mann,  who  is  chairman  of  the  local 
Propaganda  Committee  as  well  as  chairman  of  the 
National  Executive  Committee,  gave  a  strong  and 
impressive  talk  on  the  importance  of  the  movement. 
Harry  B.  Mason,  editor  of  the  Bulletin^  was 
present  by  invitation  and  made  a  few  remarks  on  the 
general  subject  of  organization.  President  Grant 
Stevens  presided  at  the  meeting,  which  by  the  way 
followed  a  banquet,  and  C.  A.  Weaver  was  chosen 
president  for  the  coming  year.  William  A.  Hall 
was  reelected  treasurer;  A.  L.  Walker  was  also  re- 
elected chairman  of  the  Executive  Committee;  and 
George  B.  Simons  will  continue  to  devote  his  entire 
time,  or  at  least  the  larger  portion  of  it,  to  the  duties 
of  secretary.  R.  A.  Carmichael,  who  has  done  such 
excellent  work  during  the  last  year  in  fathering  the 
Sunday-closing  movement  in  Detroit,  made  a  strong 
plea  for  united  action  and  cooperation. 


That  local  organizations  are  still 
WAR  IN  ATLANTA.    ^^  ^"^^^^  importance  is  shown  by 

the  fact  that  a  fierce  cut-rate  war 
broke  out  last  month  in  Atlanta.  Apparently  the 
three  largest  druggists  in  that  city  are  Joseph  Jacobs, 
T.  H.  Brannen,  and  E.  Anthony — though  we  do  not 
know  that  they  are  the  largest  in  the  order  named. 


At  any  rate,  these  three  druggists  are  now  endeavor- 
ing to  undercut  one  another  and  to  see  which  can 
establish  the  lowest  prices.  Just  who  began  the  war 
we  are  not  able  to  state  at  this  writing,  but  we  have 
before  us  newspaper  advertisements  of  all  three 
stores  and  these  indicate  that  the  battle  is  on  in 
earnest.  Brannen  came  out  on  January  10  with  an 
announcement  that  he  would  sell  Mozley's  Lemon 
Elixir,  50-cent  size,  for  25  cents;  Anthony  adver- 
tised on  the  11th  a  price  of  24  cents,  and  Jacobs 
came  out  on  the  12th  with  still  further  cuts  all  along 
the  line.  Just  what  success  the  local  trade  will  have 
in  correcting  the  situation  remains  to  be  seen. 
*     *     * 

The  American  Druggists'  Fire  In- 
THE  A.  D.  r,  I.  CO.    surance  Company  held  its  annual 

meeting  last  month  in  Cincinnati 
and  reelected  all  of  the  old  officers  and  directors, 
adding,  however,  Simon  N.  Jones  to  the  directorate. 
Charles  H.  Avery  is  president,  George  B.  Kauffman 
treasurer,  and  Frank  H.  Freericks  secretary  and 
general  counsel.  During  1908  the  company  wrote 
$2,857,567.50  of  insurance,  at  a  premium  of 
$35,507.32,  after  deducting  all  cancellations  and 
expirations.  It  paid  out  for  fire  losses  the  sum  of 
$11,404.73.  Its  expenses  in  the  meantime  were 
$13,764.75.  A  considerable  body  of  net  profits  was 
thus  left,  some  of  which  was  put  into  the  "extra- 
ordinary reserve  fund,"  and  the  balance  of  which  it 
was  decided  to  add  to  surplus  in  order  still  further 
to  strengthen  the  company.  The  remaining  $50,000 
of  unsold  stock  will  be  offered  at  a  price  of  $37.50 
per  share  during  the  next  three  months,  after  which 
the  price  will  be  raised  to  $50.  The  company  claims 
to  have  saved  its  policy-holders  $19,513  during  its 
three  or  four  years  of  existence. 


^gg  A  body  known  as  the  American 

PHARMACEUTICAL  Socicty  of  Pharmaceutical  Chem- 
CHEMISTS.  jgj.g  ^^g  organized  some  months 
ago  with  a  membership  of  36.  It  was  shortly  after- 
wards invited  to  become  a  division  or  section  of  the 
American  Chemical  Society.  The  Philadelphia 
branch  of  the  A.  Ph.  A.,  however,  thought  that  the 
pharmaceutical  chemists  should  become  affiliated 
with  the  American  Pharmaceutical  Association 
rather  than  with  the  American  Chemical  Society. 
At  any  rate,  Joseph  W.  England  read  a  paper  on  the 
subject  at  one  of  the  branch  meetings  a  month  or 
two  ago,  and  his  suggestion  was  adopted  that  the 


50 


BULLETIN  OF  PHARMACY 


branch  form  a  pharmaceutical  chemical  section.  The 
work  will  either  be  done  at  separate  meetings,  or 
else  the  regular  meetings  will  be  divided  among  the 
pharmacists  and  the  chemists.  A  committee  of  three 
was  appointed,  with  Mr.  England  as  chairman,  to 
work  up  the  proposition.  The  Philadelphia  people 
believe  that  all  of  the  A.  Ph.  A.  branches  should 
work  along  the  same  line  and  should  interest  the 
pharmaceutical  chemists  of  the  country. 


FREE  DRUGS 
AND  SERUMS. 


We  find  that  in  both  Chicago  and 
New  York  the  druggists  are  up  in 
arms  over  certain  medical  abuses. 
In  both  cities  it  is  declared  of  late  that  free  drugs 
and  serums  are  distributed  far  too  generally  by  the 
health  authorities,  to  the  detriment  of  the  retail 
druggist.  The  dispensary  abuse  has  become  very 
great,  and  many  people  are  provided  with  treatment 
and  with  supplies  who  are  not  indigent  at  all  and 
who  do  not  deserve  such  assistance  from  the  city. 
In  Chicago  the  druggists  are  particularly  annoyed 
that  free  antidiphtheric  serum  is  supplied  so  promis- 
cuously by  the  Board  of  Health.  The  C.  R.  D.  A. 
has  taken  up  the  subject  and  is  endeavoring  to  get 
the  city  authorities  to  be  more  careful  and  exacting 
in  their  distributions.  In  neither  Chicago  nor  New 
York  do  pharmacists  desire  to  embarrass  indigent 
people  in  the  least.  They  protest  only  against  abuses 
of  the  system. 

*  *     * 

The  bay  rum  bill  which  we  noticed 
BAY  RUM.  on  page  5  of  the  Bulletin  last 

month  has  passed  the  House  of 
Representatives  and  is  very  likely  soon  to  become 
placed  on  the  national  statute-book.  Its  main  pur- 
pose is  to  levy  on  Porto  Rican  bay  rum  an  internal 
revenue  impost  equal  to  that  which  the  product 
would  have  to  bear  if  produced  in  the  United  States. 
This  will  put  an  end,  too,  to  all  the  litigation  which 
has  arisen  over  the  question,  and  it  seems  to  be 
generally  believed  that  the  law  will  not  be  retroactive 
and  that  the  government  will  eventually  liquidate  the 
claims  against  it  for  revenue  duties  hitherto  paid 
under  protest. 

*  *     * 

And  now  a  saleswoman  in  Milwaukee  has  brought 
suit  for  $20,000  against  the  manufacturer  of  a  hair 
dye  in  St.  Louis  because,  forsooth,  her  hair  entirely 
disappeared  after  using  the  product.  Apparently  she 
is  ungrateful  for  the  great  convenience  of  wearing  a 


wig,  which  can  be  put  over  the  bedpost  at  night  and 
donned  without  any  loss  of  time  in  the  morning. 

*  *     * 

Secretary-of-Agriculture  Wilson  has  recently 
adopted  the  policy  of  appointing  a  number  of  State 
food  and  drug  inspectors  as  representatives  also  of 
the  Federal  government  in  the  enforcement  of  the 
national  food  and  drugs  act.  This,  it  is  thought, 
will  result  in  harmony  of  action  between  State  and 

Federal  authorities. 

*  *     * 

The  manufacturers  of  rubber  goods  have  gotten 
together  and  issued  an  announcement  that  in  the 
future  no  goods  will  be  credited  or  replaced  unless 
an  actual  fault  in  material  or  workmanship  exists. 
This  will  considerably  limit  the  privileges  of  the 
druggist    in    accepting    returned    goods    from    his 

customers. 

*  *     * 

The  national  revenues  are  sadly  in  need  of  being 
increased,  and  there  is  some  little  talk  that  Congress 
may  restore  some  of  the  internal  tax  features  of  the 
Spanish  war  law,  possibly  imposing  the  stamp  tax 
on   proprietary   medicines   and   commercial   paper. 

Heaven  forbid! 

*  *     * 

Dr.  H.  H.  Rusby  has  been  appointed  pharmacog- 
nocist  in  the  drug  division  of  the  Bureau  of  Chem- 
istry at  Washington.  The  duties  of  the  position  will 
of  course  not  interfere  with  his  connection  with  the 
New  York  College  of  Pharmacy  and  other  institu- 
tions. 

*  *     * 

A  bill  now  before  Congress,  fathered  by  a  number 
of  homeopathic  physicians,  will  provide  for  an 
"American  Institute  of  Drug  Proving,"  which, 
however,  will  be  conducted  under  private  auspices 
and  will  in  no  sense  be  a  government  establishment. 

*  *     * 

After  two  years  of  litigation  on  appeal,  two  drug- 
gists in  Chicago  have  finally  been  convicted  by  the 
Supreme  Court  of  Illinois  of  violating  the  State 
anti-cocaine    law.      This    is    a    victory    for    decent 

pharmacy. 

*  *     * 

A  slot  'phone  system  has  now  been  installed  in 
Toledo.  J.  F.  MacDonald,  of  the  Chicago  Telephone 
Co.,  and  the  local  branch  of  the  N.  A.  R.  D.,  are 
responsible  for  this  improvement. 
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THE   DRUGGIST'S   RESPONSIBILITY. 

Joseph  W.  Errant,  well  known  as  the  general 
counsel  for  the  N.  A.  R.  D.,  was  recently  asked  the 
following  question  touching  upon  the  very  import- 
ant subject  of  the  pharmacist's  responsibility  in  the 
dispensing  of  prescriptions  which  afterwards  result 
^m  death : 

I^Ha  physician  in  our  city  sent  a  prescription  to  a  druggist. 

^h  looking  over  the  prescription,  the  druggist  noticed  that  a 

certain  ingredient  was  prescribed  in  such  a  quantity  that  he 

•arded  it  as  absolutely  endangering  the  life  of  the  indi- 
ual  prescribed  for.  He  called  up  the  physician  and  was 
told  that  there  was  no  mistake  in  the  prescription  and  to  go 
ahead.  The  prescription  was  filled,  and,  as  a  consequence  of 
taking  the  medicine,  the  patient  died.  The  widow  threatens 
to  sue  the  doctor  and  the  druggist.  Is  the  druggist  in  anj 
way  liable? 

Attorney  Errant  brings  surprise  and  even  con- 
sternation to  us  by  expressing  the  opinion  that  the 
druggist  in  this  case  can  scarcely  hope  to  escape 
liability.  He  takes  the  ground  that  "it  was  his 
knowledge  of  the  toxic  ingredient  in  the  prescrip- 
tion which  prompted  him  to  call  up  the  physician." 
and  that,  realizing  the  danger,  "he  cannot  evade 
his  responsibility  by  simply  saying  that  the  physician 
told  him  to  go  ahead." 

The  editors  of  the  Bulletin  are  not  lawyers. 
We  make  no  pretense  of  having  anything  but  a  gen- 
eral smattering  of  some  of  the  fundamental  prin- 
ciples of  law  and  jurisprudence.  Possibly,  therefore, 
we  are  rushing  in  where  angels  fear  to  tread  in 
ing  issue  with  Judge  Errant  in  this  instance,  but 
are  nevertheless  inclined  to  the  firm  belief  that 
if  this  case  coines  to  trial  the  court  will  hold  that 
the  pharmacist  did  his  whole  duty  when  he  called 
the  attention  of  the  physician  to  the  dose  and  asked 
him  whether  or  not  he  really  intended  to  give  it. 

If  we  mistake  not,  cases  of  this  sort  have  been 
decided  before  in  the  very  way  we  suggest.  At  any 
rate,  it  must  be  held  in  reason,  if  not  in  law,  that 
the  whole  responsibility  for  the  deliberate  act  of  a 
physician  is  to  be  placed  upon  himself;  that  he  and 
not  the  pharmacist  is  the  judge  of  whether  a  certain 
dose  of  a  certain  article  is  necessary  in  a  certain 
case;  that  at  least  in  theory  the  physician  has  the 
knowledge  of  the  human  organism  which  makes 
him  understand  what  is  required  and  what  is  safe; 
that  it  is  not  the  business  of  the  druggist  to  ques- 


tion the  physician's  judgment;  that  the  druggist, 
observ^ing  that  an  unusual  dose  of  a  given  substance 
has  been  prescribed,  ceases  to  be  responsible  when 
he  has  called  the  matter  to  the  physician's  attention 
and  satisfied  himself  that  the  doctor  is  acting  pur- 
posely and  not  through  oversight  or  carelessness. 

Mr.  Errant  quotes  another  case  decided  some 
years  ago  which  he  considers  more  or  less  anal- 
ogous. We  fail,  however,  to  observe  the  analogy. 
A  physician  prescribed  for  an  infant,  and  instead  of 
writing  "tr.  opii  camph."  he  wrote  "tr.  opii  pulv." 
In  other  words,  "pulv."  was  mistakenly  written  for 
"camph."  The  pharmacist  dispensed  tincture  of 
opium  instead  of  paregoric,  and  the  baby  died.  The 
attorney  for  the  physician  argued  that  the  druggist 
should  have  realized  the  error,  that  he  should  have 
called  it  to  the  attention  of  the  physician,  that  his 
negligence  was  the  proximate  cause  of  the  accident, 
and  that  the  physician  should  therefore  be  relieved 
of  liability.  The  court  could  not  agree  with  this 
reasoning  and  held  the  physician  responsible.  The 
court  declared  that  at  most  the  negligence  of  the 
druggist  only  concurred  with  that  of  the  physician, 
but  that  this  was  not  a  valid  defense  for  the  physi- 
cian himself. 

In  this  case,  consequently,  the  court  inferentially 
held  that  negligence  did  attach  to  the  pharmacist, 
but  is  this  equivalent  to  saying  that  the  pharmacist 
would  have  been  negligent  if  he  had  called  the  error 
to  the  attention  of  the  physician,  and  had  refused  to 
fill  the  prescription  until  he  had  been  given  orders 
to  go  ahead  with  it?    We  think  not. 


AN    IMPORTANT    AND    SIGNIFICANT    DECISION. 

A  recent  ruling  in  a  western  court  (State  not 
mentioned)  should  be  of  interest  to  druggists  all 
over  the  country.  It  involves  a  much-mooted  ques- 
tion. Many  of  the  State  pharmacy  laws,  perhaps  a 
majority  of  them,  provide  for  the  "reregistration" 
of  pharmacists  or  for  the  renewal  of  their  licenses. 
In  many  instances  it  is  asserted  in  the  laws  that 
failure  to  take  out  renewals  for  two  or  three  con- 
secutive years  or  periods  will  render  the  pharmacist's 
certificate  of  registration  void  and  will  deny  him 
the  right  to  continue  the  practice  of  pharmacy  legally 
except  by  reexamination.  Now  the  opinion  has 
sometimes  been  expressed  that  such  provisions  are 
unconstitutional,  and  contrary  to  fundamental  law, 
for  the  reason  that  they  rob  a  man  of  his  right  to 
do  business. 

In  the  western  case  which  we  started  out  to  dis- 
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cuss  the  constitutionality  of  the  law  on  this  point 
was  finally  brought  on  appeal  before  the  State 
Supreme  Court  for  a  ruling-.  The  court  held  that 
the  law  was  constitutional  in  every  respect;  that  it 
was  well  within  the  power  of  the  legislature  to  make 
such  a  law ;  that  since  it  was  the  right  of  the  legisla- 
ture to  prohibit  a  man  from  practicing  pharmacy 
until  he  should  have  complied  with  certain  require- 
ments, it  was  also  its  right  to  see  that  those  require- 
ments are  observed  in  every  respect;  and  that  no 
person  could  acquire  the  vested  right  to  continue 
in  a  business  or  occupation  which  is  subject  to  legis- 
lative control  and  regulation  under  police  power. 

This  decision,  as  we  have  already  observed,  is  of 
more  than  usual  importance.  In  a  number  of 
States  where  the  renewal  feature  is  not  now  pro- 
vided for  in  the  pharmacy  laws,  pharmaceutical 
sentiment  is  in  favor  of  it  and  early  efforts  will  be 
made  to  have  the  laws  so  amended  as  to  contain  re- 
newal provisions.  Hence  the  significance  of  the 
recent  ruling.  In  Maine  the  Board  of  Pharmacy, 
encouraged  by  the  western  decision,  is  making  prep- 
arations to  enforce  the  law  rigidly  with  reference 
to  annual  reregistration. 


THE  POSTAGE-STAMP  NUISANCE. 

It  is  difficult  to  imagine  anything  more  exasper- 
ating than  to  be  called  away  from  some  serious  work 
to  hand  out  a  few  postage-stamps.  Wm.  O.  Frailey 
declared  at  the  last  meeting  of  the  Pennsylvania 
Pharmaceutical  Association  that  it  is  nothing  less 
than  an  imposition  on  the  part  of  the  layman  to 
demand  stamps  of  the  druggist ;  and  that  it  is  mere 
servility  for  the  druggist  to  give  the  people  such 
thankless  and  unappreciated  services.  Mr.  Frailey 
has  finally  eliminated  postage-stamps  from  his  stock. 
Whenever  patrons  come  in  for  them  they  are  politely 
informed  that  since  the  clerks  must  give  their  un- 
divided attention  to  the  serious  duties  of  pharmacy, 
they  would  not  be  able  to  sell  stamps  any  longer. 

Have  the  customers  protested?  Not  a  bit  of  it. 
They  have  commended  Mr.  Frailey's  action,  and  his 
standing  has  advanced  a  few  pegs  in  their  esteem 
and  respect. 

But  while  such  action  may  have  benefited  this 
one  store,  it  would  hardly  be  safe  to  draw  any 
sweeping  conclusions  from  a  single  instance.  The 
problem  is  largely  an  equation  depending  on  the 
conditions  in  individual  localities.  There  are  pro- 
prietors who  say,  "Get  the  people  into  your  store  at 


any  cost."  They  consider  it  good  advertising  to 
extend  patrons  any  courtesy  which  will  increase  the 
frequency  of  their  visits.  Of  course,  where  the 
druggist  finds  that  the  purchasers  of  stamps  are 
giggling  girls  or  gossipy  women  who  buy  stamps 
and  nothing  else,  to  put  a  stop  to  this  nuisance  is 
the  only  rational  step  to  take.  But  where  stamps 
induce  purchases,  and  where  the  privilege  is  not 
abused,  we  are  inclined  to  sanction  the  sale  of  them. 


ARE  WE  BEING  "DOCTORED"  TO  DEATH? 

Under  the  title  used  as  a  caption  over  this  edi- 
torial we  find  an  article  in  a  recent  issue  of  American 
Medicine  by  H.  Sheridan  Baketel,  M.D.,  of  New 
York  City.  Dr.  Baketel  utters  a  satirical  protest 
against  the  innumerable  and  ever  increasing  flood 
of  "doctors"  of  various  kinds  with  which  modem 
society  is  rapidly  being  deluged.  He  remarks  that 
"the  title  of  Doctor  has  quite  lost  its  original  sig- 
nificance," and  he  goes  on  to  say,  in  a  sentence 
which  will  not  prove  particularly  edifying  to  phar- 
macists :  "Most  colored  preachers,  grammar-school 
principals,  college  tutors,  male  church  organists, 
druggists,  and  eye  refractionists  feel  insulted  unless 
addressed  by  the  magic  appellation  'Doctor.'  " 

Aside  from  this  somewhat  ill-humored  fling  at 
the  innocent  druggist,  with  which  we  do  not  now 
propose  to  concern  ourselves,  Dr.  Baketel's  conten- 
tion that  the  doctorate  degree  is  granted  and  used 
too  promiscuously  can  scarcely  be  denied.  But  what 
amuses  us  is  that  the  indignant  author  of  this  pro- 
test bases  his  whole  article  on  the  assumption  that 
the  only  real  and  Simon-pure  "doctor"  is  the  "prac- 
titioner of  medicine  and  surgery."  Everybody  else 
is  a  rank  impostor — a  substitutor — a  just-as-good 
product.  Dr.  Baketel  even  waxes  sarcastic  over  the 
use  of  the  doctorate  degree  in  philosophy,  divinity, 
science,  and  letters. 

Thus  is  disclosed  the  fatal  weakness  in  his  reason- 
ing. As  a  matter  of  fact,  while  we  personally  have 
no  grievance  against  the  use  of  the  title  "doctor"  by 
physicians,  and  while  we  do  not  intend  to  request 
President  Roosevelt  to  issue  a  ukase  against  it,  a 
deep  sense  of  justice  wrings  from  us  the  statement 
that  after  all  the  doctor  of  medicine  is  not  a  real 
"doctor"  at  all. 

The  original  and  fundamental  idea  regarding  the 
doctorate  degree  was  that  it  be  conferred  upon 
graduate  students.  First  was  to  come  "bachelor," 
then  "master,"  and  then  "doctor"  after  from  one  to 
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three  years  of  post-graduate  work.  A  man  with 
the  title  of  "doctor"  was  therefore  supposed  to  have 
completed  a  regular  academic  course  and  grafted 
upon  it  a  considerable  period  of  study  in  philosophy, 
science,  literature,  law,  or  other  branches  of  learn- 
ing. When  physicians  borrowed  the  title  and  ap- 
plied it  to  the  graduates  of  medical  schools  who  had 
not  previously  earned  the  degrees  of  "bachelor"  or 
"master,"  and  whose  education  had  neither  been 
"liberal"  enough  nor  complete  enough  to  justify  the 
use  of  the  degree,  they  were  consequently  taking 
something  which  in  strict  justice  did  not  belong  to 
them. 

In  due  course  of  time,  however,  and  merely  be- 
cause medical  doctors  so  far  outnumber  all  other 
kinds  put  together,  the  title  has  come  to  be  consid- 
ered in  the  public  mind  as  properly  belonging  to  a 
practitioner  of  one  of  the  medical  arts.  To  this 
common  fallacy  Dr.  Baketel  has  fallen  a  victim,  and 
the  result  is  an  amusing  diatribe  against  the  use  of 
the  doctorate  degree  in  philosophy,  science,  letters, 
and  the  like,  where  it  is  really  used  in  its  original 
significance,  and  where  men  have  earned  it  by  hard 
work,  original  research,  and  the  accomplishment  of 
unusual  learning. 

Aside  from  all  this,  however,  it  cannot  be  doubted 
that  the  degree  is  used  with  such  freedom    as    to 
cheapen  its  meaning  and  worth  very  considerably. 
Four  or  five  years  ago  a  well-developed  movement 
,  was  initiated  to  have  it  used  in  pharmacy,  and  this 
j  is  all  well  enough  providing  it  is  conferred  upon 
students  who  have  had  reasonably  thorough  courses 
in  both  general  and  pharmaceutical  learning.     For, 
while  a  "doctor"  of  ^ny  sort  is  theoretically  assumed 
to  be   a  man  who  has  done  six  or  seven  years  of 
university  work,  the  title  is  in  common  usage  under- 
stood to  apply,  as  we  have  said,  to  practitioners  of 
medicine,  surgery,  dentistry,  or  some  other  branch 
of  the  healing  art,  and  pharmacy  may  properly  be 
I  considered  as  belonging  in  this  classification. 


ONE  WAY  OF  TAKING  AN  INVENTORY. 

The  Committee  on  Trade  Interests  of  the  Penn- 
sylvania Pharmaceutical  Association,  rendering  its 
report  at  the  last  annual  meeting  of  that  body, 
incidentally  described  a  method  which  one  of  the 
members  of  the  Committee  had  devised  for  arriving 
at  the  value  of  his  stock,  and  which  he  used  annually 
(or  oftener)  in  lieu  of  an  inventory.  This  particular 
member  of  the  committee,  whose  name,  by  the  way. 


wasn't  given,  explained  that  for  several  years  he  had 
taken  stock  in  the  time-honored  manner,  itemizing 
every  article,  and  carefully  carrying  out  the  figures. 
After  a  series  of  calculations  reaching  over  several 
years,  he  discovered  that  his  gross  profit  averaged 
33  per  cent  of  his  sales,  and  on  the  basis  of  this  fact 
he  developed  the  following  plan  for  arriving  at  the 
value  of  his  stock  without  taking  an  actual  inventory : 

Suppose,  for  instance,  that  his  stock-taking  the 
year  before  had  shown  an  inventory  value  of 
$7999.12.  During  the  year  he  had  made  purchases 
to  the  amount  of  $5939.76.  Adding  these  figures 
together,  we  have  a  total  of  (1)  stock  on  hand  and 
(2)  purchases  amounting  to  $13,938.88.  In  the 
meantime  he  had  found  from  his  records  that  the 
sales  for  the  year  were  $8608.  Inasmuch  as  he 
made  a  gross  profit  of  33  per  cent  on  his  sales,  the 
goods  which  he  had  sold  during  the  year  must  have 
cost  him  33  per  cent  less  than  $8608 — or  $5739. 
Subtracting  this  amount  from  the  stock  on  hand  at 
the  beginning  of  the  year,  plus  the  year's  purchases, 
the  two  amounts  being  $13,938.88,  we  have  a 
residuum  of  $8199.88,  which  is,  therefore',  the 
assumed  inventory  value  of  the  stock  at  the  close  of 
the  year. 

There  is  nothing  particularly  new  about  this  plan. 
A.  S.  Parker,  of  Detroit,  described  it  in  the  Bulletin 
several  years  ago.  A.  V.  Pease,  of  Fairbury, 
Nebraska,  has  on  two  or  three  occasions  explained  it 
in  discussions  held  in  the  Commercial  Section  of  the 
American  Pharmaceutical  Association.  It  is  the 
method  used  by  Mr.  Parker,  Mr.  Pease,  and  many 
other  business  men  in  different  lines  of  trade  to 
arrive  at  the  value  of  their  stock  during  the  year,  but 
most  of  those  who  employ  it  have  found  it  necessary 
if  not  imperative  to  check  up  the  figures  at  least  once 
a  year  by  taking  an  actual  itemized  inventory. 

As  a  matter  of  fact,  the  scheme  could  not  be 
successfully  applied  in  the  first  place  until  after  the 
stock  had  been  inventoried  several  years  in  suc- 
cession, and  until  it  had  been  discovered  accurately 
by  a  series  of  annual  calculations  just  what  was  the 
real  average  of  gross  profit.  Once  the  latter  fact  is 
discovered,  the  plan  works  very  nicely,  but,  as  we 
have  intimated,  the  careful  business  man  will  not 
depend  upon  it  permanently.  Furthermore,  it  is 
exceedingly  doubtful  if,  in  case  of  fire,  such  a 
method  of  estimating  the  value  of  one's  stock  would 
be  accepted  by  the  insurance  adjusters  unless  an 
actual  inventory  had  been  taken  not  so  very  far 
back. 
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THE  HALL  OF  FAME. 


A  DRUGGIST  AS  STATE  COMPTROLLER. 

Charles  H.  Gaus,  a  well-known  and  prosperous 
druggist  in  Albany,  N.  Y.,  has  indirectly  reflected 
considerable  credit  upon  pharmacy  by  a  series  of 
notable  successes  in  political  life.  The  last  State 
election,  which  carried  Governor  Hughes  through 


Chas.  II.  Gals. 

by  a  majority  which  surprised  everybody,  also  made 
Mr.  Gaus  State  Comptroller,  and  it  cannot  be 
doubted  that  Mr.  Gaus's  name  on  the  ticket  con- 
tributed in  considerable  measure  to  the  success  of 
the  party. 

Space  is  lacking  to  enumerate  all  of  the  civic  ser- 
vices which  Druggist  Gaus  has  performed  for  his 
city  and  State.  Merely  to  touch  the  high  spots, 
however,  we  may  say  that  he  has  been  at  various 
times  a  member  of  the  Board  of  Supervisors  of 
Albany  County,  a  member  and  president  of  the 
Albany  Board  of  Public  Instruction,  Street  Com- 
missioner, president  of  the  Board  of  Assessors,  and 
mayor  of  Albany  four  successive  times — each  re- 
election giving  him  a  larger  majority.  He  was  still 
serving  as  mayor  of  the  city,  indeed,  when  made 
comptroller  last  fall.  That  Mr.  Gaus  will  be  heard 
from  in  still  higher  capacities  can  scarcely  be 
doubted.  One  of  these  days  he  may  be  occupying 
the  gubernatorial  mansion  in  Albany. 


Mr.  Gaus  is  a  vice-president  and  trustee  of  the 
Albany  Exchange  Savings  Bank,  a  director  of  the 
Albany  Mutual  Fire  Insurance  Co.,  a  member  of 
the  Board  of  Governors  of  the  Albany  Hospital,  a 
trustee  of  the  Albany  Free  Dispensary  Associa- 
tion, and  for  many  years  he  has  been  a  vice-pres' 
ident  of  the  Albany  College  of  Pharmacy.  He  owns 
the  business  block  in  Albany  at  the  corner  of  Wash- 
ington Avenue  and  Lark  Street,  and  his  drug  store 
is  located  in  this  building. 


CHRISTOPHER  KOCH. 

It  was  certainly  a  reward  of  merit  when  Christo- 
pher Koch,  of  Philadelphia,  was  appointed  chair- 
man of  the  U.  S.  P.  and  N.  F.  Committee  of  the  Na- 
tional Association  of  Retail  Druggists.  Mr.  Koch 
has  rendered  yeoman  service  in  propaganda  work  in 
Philadelphia  during  the  last  year  or  two,  and  has 
literally  forced  himself  upon  the  attention  of  the 
national  officers  as  the  natural  candidate  for  the 
important  post  recently  given  him.    As  chairman  of 


Christopher  Koch. 

the  committee  he  will  direct  the  preparation  of  lit- 
erature and  will  work  in  close  cooperation  with  the 
director  of  the  Propaganda  Bureau  at  headquarters. 
Otto  E.  Bruder.  One  of  the  interesting  and  grati- 
fying things  about  the  N.  A.  R.  D.  is  that  by  its 
ceaseless  activities  in  behalf  of  the  retail  drug  trade 
it  develops  one  or  more  leaders  every  year — men 
who  will  be  of  distinct  service  to  the  calling  in  the 
future. 
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DAVID  R.  DORN. 

fDavid  R.  Dorn  has  a  very  successful  pharmacy  in 
Cooperstown,  N.  Y.  Cooperstown  has  nearly  3000 
inhabitants,  and  during  several  months  of  the  year 
the  purchasing  public  is  considerably  increased  by 
the  presence  of  many  summer  residents.  The  late 
Bishop  Potter,  for  instance,  had  a  summer  home  in 
Cooperstown.  As  everj-body  knows,  the  place  is 
made  famous  by  the  history  and  achievements  of 
J.  Fenimore  Cooper,  the  great  American  novelist  of 
a  former  generation.  Mr.  Dorn  is  a  graduate  of 
the  Albany  College  of  Pharmacy,  class  of  '94,  and 
we  are  exceedingly  anxious  that  the  fact  should  not 


David  R.  Dorn. 


considered  to  his  discredit  when  we  say  that,  fol- 
nving  his  graduation,  he  spent  a  couple  of  years 
in  prison.  He  was  pharmacist  and  chemist  in  Clin- 
ton Prison,  Dannemora,  N.  Y.,  and  he  received  his 
appointment  through  the  Civil  Service  Commission 
of  the  State  instead  of  through  the  courts. 


THE  ILLINOIS  PHARMACEUTICAL  TRAVELERS' 
ASSOCIATION. 

The  Illinois  Pharmaceutical  Travelers'  Associa- 
tion is  a  very  live  and  energetic  body.  During  recent 
years  it  has  had  much  to  do  with  increasing  the 
interest  taken  in  the  annual  meetings  of  the  State 
Pharmaceutical  Association  and  in  causing  a  large 
attendance.     Among  the  hard  workers  in  the  trav- 


elers' auxiliary  is  Frank  J.  Hoey,  who  was  rewarded 
for  his  labors  at  the  last  convention  by  a  position 
which  will  make  him  work  all  the  harder.  The 
penalty  for  doing  things  well,  you  know,  is  to  have 
more  of  them  to  do !  Mr.  Hoey  was  made  secretary 
and  treasurer  of  the  organization,  and  he  is  now 
putting  forth  active  efforts  to  make  the  joint  meet- 
ing this  year  of  the  travelers'  auxiliary  and  the 


Frank  J.  Hoey. 

State  Pharmaceutical  Association  a  huge  success.  It 
will  be  held  at  Quincy  some  time  in  June.  Mr.  Hoey 
is  a  traveling  representative  of  the  Gazzollo  Drug 
and  Chemical  Co.  of  Chicago,  and  his  popularity 
and  efficiency  are  such  that  in  addition  to  being 
secretary-treasurer  of  the  travelers'  association  he  is 
also  a  member  of  the  Entertainment  Committee  of 
the  Social  Drug  Club  of  Chicago. 


The  Commissioner  of  Patents  in  Washington  has 
ruled  that  applicants  for  registration  of  trade-marks 
and  labels  will  not  be  permitted  to  use  thereon  .the 
words  "guaranteed  under  the  food  and  drugs  act"  in 
such  manner  as  to  deceive  the  purchaser  into  think- 
ing that  a  guaranty  has  been  issued  by  the  govern- 
ment itself.  In  the  meantime,  too,  a  Federal  court 
has  ruled  that  a  trade-mark,  once  granted,  is  ren- 
dered invalid  if  the  foregoing  guaranty  phrase  is 
abused  in  the  manner  indicated. 


PHARMACY  IN  THE  BLACK  HILLS. 

A    Glimpse    of  the    Dru^   Stores   In  a  Western  Mining  Country  —  A   Land  of  Gold  on  the   Borders  of 
Wyoming  and  South  Dakota — Where  Business  Ventures  Have  Prospered  with  the  Country. 

By  R.  W.  SCOTT. 


One  can  hardly  imagine  any  experience  more 
pleasing  than  a  trip  to  the  Black  Hills  of  Wyoming 
and  South  Dakota.  While  many  thousands  of 
people  may  think  that  this  region  is  a  succession  of 
mining  camps,  they  will  meet  the  surprise  of  their 
life  on  visiting  the  place.  For  it  compares  very 
favorably  with  any  well-regulated  section  of  the 
United  States,  with  its  modern  cities,  well-kept 
homes,  educational  institutions,  beautiful  scenery,  a 
refined  and  progressive  class  of  people,  and  last  but 
by  no  means  least  the  greatest  and  most  wonderful 
gold  mine  in  the  world. 

In  this  land  of  gold  the  druggist  takes  his  place 


Bird's-eye  view  of  the  business  section  of  Lead  city.  South  Dakota, 
showing,  among  other  things,  the  large,  open  cut  of  the  Homestake  Mining 
Company. 

in  the  front  ranks  of  the  thoroughly  up-to-date  and 
progressive  business  men.  As  evidence  of  this  fact, 
I  cite  the  perfect  harmony  which  prevails  among 
the  pharmacies  of  the  Hills  region,  notwithstanding 
their  number.  In  the  cities  of  this  section  we  see 
none  of  that  price  cutting  which  works  such  injury 
to  the  drug  trade  elsewhere. 

The  city  of  Lead  enjoys  a  population  of  about 
ten  thousand  people  and  is  the  second  largest  center 
in  South  Dakota.  Here  are  located  the  large  and 
extensive  works  of  the  Homestake  gold  mine,  and 
the  steady  hum  of  the  stamp  mills  may  be  heard 
day  and  night.  About  4000  men  are  employed  and 
five  million  dollars  in  bullion  is  annually  taken  out 


The  Dickinson  Drug  Company,  of  Lead.  South  Dakota.  This  firm 
supplies  the  Homestake  mine  with  all  the  medicines  necessary  for  the  care 
of  its  sick  and  injured. 

of  this  mine.  Mrs.  Phoebe  Hearst  has  the  largest 
holdings  in  the  Homestake,  and  through  her  benefi- 
cence the  city  of  Lead  has  a  large  public  library  and 
an  excellent  free  kindergarten. 

The  Homestake  Hospital,  with  every  facility  for 
treating  the  sick  and  wounded,  is  run  exclusively 
for  the  Homestake  Mine.  Dr.  J.  W.  Freeman  is 
chief  surgeon.  The  Dickinson  Drug  Co.,  of  which 
C.  L.  Stillman  is  proprietor,  has  the  contract  for 
furnishing  all  drugs  and  materials  used  in  the  hos- 
pital and  fills  many  thousand  prescriptions  a  month. 


1   'JuT^  "^  1 

" 

F.  W.  Brown  &  Co.,  of  Lead,  South  Dakota.    This  store  enjoys  an  excellent 
prescription  business. 
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The  pharmacy  of  Kirk  G.  Phillips.  Deadwood,  South  Dakota.  Only 
the  right  side  of  the  store  is  seen  in  the  picture.  Mr.  Phillips  went  into 
business  here  years  ago  when  life  in  the  West  was  somewhat  precarious, 
but  his  venture  proved  a  success.  To-day  be  owns  the  only  wholesale  drug 
house  in  the  Black  Hills. 

Mr.  Stillman  formerly  owned  a  drug  store  at  Co- 
lumbus, Neb.  He  sold  out  and  bought  the  Dickin- 
son Drug  Co.  It  is  needless  to  say  that  he  carries 
a  very  heavy  and  complete  stock  of  drugs,  sundries, 
and  hospital  supplies.  Mr.  Stillman  has  been  very 
successful  in  swinging  this  big  venture. 

T.  W.  Brown,  a  very  progressive  young  druggist, 
is  rapidly  forging  to  the  front.  Mr.  Brown  has 
surrounded  himself  with  a  corps  of  excellent  doc- 
tors and  enjoys  an  extensive  prescription  trade  as 
well  as  a  regular  store  business.  ' 

Mention  may  also  be  made  of  Ottman  &  Sons, 
who  own  a  beautiful  store,  and  Holvey'  Brothers, 
who  have  a  comer  stand.  Both  do  a  prosperous 
business. 

Deadwood,  the  original  city  of  the  Bflack  Hills, 
has  a  population  of  about  6500.  Mr.  Kirk  G.  Phil- 
lips, a  pioneer  druggist,  is  proprietor  of  the  only 
wholesale  drug  store  in  the  Hills.  ■  His  place  is 
very  large,  as  the  accompanying  photograph  indi- 


cates, and  an  exceptionally  heavy  stock  of  drugs 
and  pharmaceuticals  is  carried.  Mr.  Phillips  came 
into  this  region  many  years  ago  and  can  talk  very 
interestingly  of  the  early  days  when  every  man 
"toted"  a  gun  and  the  taking  of  a  human  life  was 
not  a  momentous  affair.  Mr.  Phillips  is  a  very 
successful  and  popular  druggist.  That  he  has 
amassed  considerable  money  is  evidenced  by  his 
holdings  in  other  enterprises. 

Julius  Deetken,  another  pioneer  druggist  who 
grew  up  with  the  country,  is  the  successful  operator 
of  a  large  store  doing  a  profitable  business. 

John  A.  Treber,  a  hustling  young  druggist,  has 
an  excellent  store  and  is  one  of  the  many  who  have 
made  a  success  of  pharmacy  in  the  Black  Hills. 
Money  famine,  crop  failures,  and  elections  have 
very  little  effect  on  trade  in  this  section.  Just  so 
long  as  the  mines  remain  in  operation  business  will 
be  good. 

In  1907  a  disastrous  fire  swept  through  the  Home- 


The  store  of  F.  E.  Holsten.  of  Alliance.  Nebraska.    Mr.  Holsten  carries  a 
considerable  stock,  including  a  wide  line  of  sundries. 


The  Wyoming  Pharmacy.  New  Castle.  Wyoming.  This  store  is  under 
the  management  of  Sam  Messer.  It  was  formerly  known  as  the  Elk  Phar- 
macy, and  was  owned  by  Dr.  Fred  Horton. 

Stake  Mine,  and  for  a  while  it  looked  as  though  the 
property  would  be  useless  for  several  years ;  but  the 
resourceful  officials  walled  off  a  large  portion  and 
flooded  the  mine  with  water  to  the  level  of  the  fire. 
Other  mines  have  been  tied  up  by  strikes,  and  the 
financial  depression  of  1907  will  long  be  remem- 
bered. Before  the  end  of  the  year,  however,  every- 
thing was  running  smoothly  again. 

I  have  simply  referred  to  some  of  the  druggists 
of  Deadwood  and  Lead.  .  There  are  many  more  sit- 
uated in  the  various  cities  in  the  Hills  worthy  of 
mention,  but  lack  of  space  prevents ;  suffice  it  to  say, 
the  pharmacists  of  the  Black  Hills  will  rank  with 
their  eastern  brothers  in  the  knowledge  that  is  nec- 
essary to  conduct  modern,  up-to-date  drug  stores. 


"MY  BEST  ADVERTISING  SCHEME." 

Building  up  a  Successful  WalNpaper  Business  —  How  a   Resourceful   Dru^^ist  Overcomes  the  Com- 
petition of  Lar^e  Mail-order  Houses — His  Advertising  Methods. 

By  O.  R.  NORRIS, 

South  Whitley.  Ind. 


Keeping  the  wall-paper  trade  from  going  to  the 
large  mail-order  houses  has  been  a  serious  problem 
for  many  local  merchants.  We  have  not  been  an 
exception  to  the  rule,  and  after  several  years'  ex- 
perience, submit  some  of  the  wall-paper  advertising 
methods  which  have  been  very  successful  with  us. 

INTERESTING   PAPER-HANGERS  AND   DECORATORS. 

Early  in  the  spring  we  have  a  personal  talk  with 
all  the  local  paper-hangers  and  decorators  and 
secure  as  many  of  them  as  possible  to  work  for  our 
store.  To  each  one  of  these  men  that  will  co- 
operate with  us,  we  give  a  complete  line  of  sample 
books  of  every  pattern  which  we  have  in  stock,  and 
have  them  use  our  books  instead  of  those  issued  by 
some  wall-paper  house  in  the  city.  We  arrange 
these  samples  as  soon  as  our  spring  stock  arrives 
which  we  have  shipped  from  the  factory  in  January 
or  February.  Quite  often  these  men  will  canvass 
the  surrounding  country  and  make  many  sales  that 
we  would  not  get  if  it  were  not  for  them. 

USE  A    MAILING  LIST, 

We  have  a  complete  mailing  list  of  the  head  of 
every  family  in  our  town  and  the  surrounding  ter- 
ritory tributary  to  us.  On  the  first  of  March  we 
send  to  every  name  on  this  list  a  number  of  small 
samples  from  our  stock.  We  use  a  light-weight 
manila  envelope  and  place  as  many  samples  therein 
as  we  can  send  for  one  cent.  We  usually  get  an 
envelope  about  five  by  seven.  In  this  we  also  en- 
close a  circular  letter  describing  our  line  of  wall- 
paper and  extending  to  them  a  special  invitation  to 
call  at  our  store  and  see  the  entire  stock.  With  a 
rubber  stamp  we  print  on  the  back  of  each  sample 
the  price  of  that  particular  pattern.  We  find  that 
method  very  satisfactory  for  getting  our  line  before 
the  people. 

NEWSPAPER  ADVERTISING.. 

We  carry  regular  space  in  our  local  papers,  and 
during  the  months  of  March,  April,  and  May  we 


devote  it  exclusively  to  wall-paper  and  paint.  We 
secure  from  the  wholesale  house  from  which  we 
buy  our  stock  a  number  of  wall-paper  cuts  and  use 
them  extensively  in  our  newspaper  advertising. 

WINDOW   DISPLAYS. 

The  show  window  is  always  a  first-class  place  to 
display  wall-paper.  We  find  that  we  get  the  best 
results  by  changing  the  window  every  twenty-four 
or  forty-eight  hours.  We  build  a  rack  across  the 
back  of  the  window  about  five  feet  high  and  then 


O.  R.  NORRIS. 

drape  one  roll  each  of  several  patterns  from  the 
top  of  this  rack  to  the  front  part  of  the  window,  and 
place  a  price  card  on  each  pattern.  Across  the  bot- 
tom of  the  window  in  front  we  set  a  sign,  which 
reads  as  follows:  "Every  morning  at  9  o'clock  the 
patterns  in  this  window  will  be  changed.  Watch 
for  the  new  designs  to-morrow."  In  this  manner 
we  can  display  the  larger  part  of  our  different  pat- 
terns in  the  window,  leaving  them  in  the  window 
only  a  short  time  so  that  the  strong  light  does  not 
affect  them.  We  have  also  used  this  scheme  of  dis- 
playing papers  in  the  window :  on  one  day  we  put 
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in  patterns  suitable  for  your  kitchen,  together  with 
a  sign  reading,  "Wall-paper  that  is  suitable  for  your 
kitchen.  Watch  for  the  display  to-morrow  for 
the  dining-room."  Each  day  we  display  different 
patterns  suitable  for  the  several  different  rooms  in 
the  house. 

SPECIAL  ADVERTISING. 

We  had  a  dozen  frames  made  out  of  light  lumber 
eighteen  inches  wide  and  six  feet  high.  These  were 
neatly  painted  with  light-colored  alabastine.  A 
complete  pattern  of  different  papers  is  tacked  upon 
these  frames.     The    ceiling    appeared  at  the  top, 


together  with  the  border  if  one  was  used;  if  not, 
wood  molding  in  the  middle  and  sidewall  at  the 
bottom.  These  also  had  a  neat  little  sign  tacked 
upon  them,  giving  the  price  and  some  short  saying 
similar  to  the  following :  "We  think  this  pattern  a 
very  pretty  one  for  the  dining-room,  don't  you? 
Only  40  cents  a  roll."  "This  pattern  is  good  enough 
for  us,  and  it  ought  to  be  for  you.  Take  it  home 
for  35  cents  a  roll."  These  display  boards,  or 
stands,  we  placed  in  some  of  the  millinery  stores 
and  ladies'  dressmaking  establishments,  where 
women  were  constant  visitors.  Our  name  and  place 
of  business  was  neatly  printed  across  the  bottom. 


PHARMACAL  NAMES. 

A  Plea  for  Greater  Simplicity  In  Pharmacopoeial   Titles — A  Unique  System  Su|{i{ested  for  Construct- 
\ni  Terms  which  Should  Be  Brief  and  Yet  Chemically  Descriptive. 

By  F.  M.  GOODMAN. 
Oe«a  of  tiie  School  of  Pliarinacy,  University  of  Illinois. 


As  years  roll  by  the  writer  finds  occasion  to 
deplore  the  tendency  of  leaders  and  teachers  toward 
complexity  and  away  from  simplicity.  In  classic 
literature  the  sweet  simplicity  of  a  Burke,  Allison, 
Thoreau  or  Ruskin  is  delightfully  attractive.  The 
plainness,  frankness  and  sincerity  of  a  Gladstone, 
Lincoln  or  Darwin  is  profoundly  impressive,  and  it 
becomes  plainly  evident,  the  deeper  a  truly  analytical 
mind  becomes,  the  less  reason  there  is  for  a  display 
of  erudition.  Advanced  intelligence,  great  learning 
■I  clearness  of  thought  are  usually  exemplified  in 
pedagogic  simplicity. 

The  "written-so-you-can-understand-it"  idea  is, 
upon  analysis,  a  reflection  upon  teachers  and 
authors.  There  are  fields  where  the  psychic  in- 
fluence of  abstruse  nonsense  is  the  sought-for  im- 
pression on  a  desirable  clientele,  who  after  deep 
study  realize  they  have  learned  nothing  of  the  sub- 
ject, but  have  the  greatest  reverence  for  those  whom 
they  imagine  have  mastered  the  mysterious  and 
know  all  about  it.  That  there  are  individuals  who 
glory  in  creating  such  impressions  is  a  lamentable 
fact,  but  it  is  also  a  fact  that  those  to  whom  this  be- 
comes a  pleasure  seldom  advance  to  a  point  where 
their  presence  is  greatly  missed  when  the  time  comes. 
Theirs  are  not  the  names  handed  down  to  influence 
posterity. 

Much  is  being,  said  and  written  about  pharmacal 


advancement,  but  those  who  have  watched  the  prog- 
ress of  pharmacy  during  the  past  fifty  years  or  so 
are  sorely  impressed  by  its  loss  of  simplicity,  loss  of 
individual  modesty,  loss  of  broadness  in  education 
and  in  views,  loss  of  the  altruistic  impulse  which 
brought  us  nearer  a  professional  level  than  we  are 
at  the  present  time,  loss  of  ethical  principles  and 
their  replacement  by  grasping  business  methods 
which  frequently  betoken  the  sacrifice  of  even  manly 
principles.  The  vaunted  advancement  of  pharmacy 
is  therefore  not  real  advancement  nor  progress,  but 
simply  the  change  of  methods,  and  unfortunately 
the  Pharmacopoeia  is  being  brought  within  this  upas 
influence. 

PRESENT  NAMES  BEFOG  THE  STUDENT. 

The  writer,  however,  did  not  start  out  with  the 
intention  of  sermonizing.  He  has  something  specific 
to  say,  being  interested  in  the  advancement  of 
pharmacy  through  the  development  of  the  student 
body.  He  has  a  desire  to  simplify  the  student's 
course  of  study,  render  the  field  as  attractive  as 
possible,  and  advance  him  along  practical  and  useful 
lines.  To  this  end  he  would  call  attention  to  the 
technical  names  of  botany  and  chemistry,  and  specifi- 
cally at  this  time  to  those  of  the  latter  as  furnishing 
stumbling-blocks  in  the  student's  pathway.  Not  that 
the  writer  favors  the  elimination  of  names  in  order 
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to  bring  the  study  within  the  range  or  mental  grasp 
of  the  ordinary  student  by  any  means,  but  that  all 
names  should  be  as  simple,  truthful,  pronounceable 
and  characteristic  as  possible. 

Every  science  must  be  approached  according  to 
the  use  that  can  be  made  of  the  whole  or  part  of  it : 
botany,  not  with  the  expectation  of  making  botan- 
ists of  students,  but  in  its  usefulness  in  the  study  of 
materia  medica  and  its  general,  not  specific,  utility ; 
chemistry  in  the  same  way,  not  with  the  hope  of 
making  chemists  but  in  confining  it  almost  entirely 
to  its  practical  application  in  the  field  of  pharmacy, 
which  in  turn  is  not  more  of  a  science  than  an  art 
and  at  present  not  so  much  of  either  or  both  as  it  is 
a  business.  But  although  the  teacher  may  have 
come  to  this  conclusion  he  finds  himself  driven  into 
unwonted  and  unnecessary  fields  by  official  con- 
ditions, and  as  these  conditions  are  of  no  more  use 
to  the  student  than  would  be  his  ability  to  rattle  off 
the  molecular  formula  for  quinine  or  morphine 
whenever  he  met  with  the  name,  they  should  be  cor- 
rected. Top-heavy  words  should  be  eliminated  from 
the  Pharmacopoeia  and  replaced  by  substantive 
words,  so  that  the  book  would  become  attractive 
through  its  simple  utility. 

No  student  ever  became  interested  in  an  official 
article  because  in  the  title  the  component  parts  of 
the  substance  were  incorporated  in  unpronounceable 
succession,  while  on  the  other  hand  nearly  all  of 
them  become  disgusted.  As  an  example,  sulphone 
ethylmethane  is  a  product  of  the  oxidation  of  the 
mercaptol  obtained  by  the  condensation  of  methyl- 
ethylketone  with  ethylmercaptan,  and  is  named 
diethylsulphonemethylethylmethane,  a  word  of 
seven  more  letters  than  are  contained  in  the  English 
alphabet ! 

While  such  a  name  may  become  a  realistic  picture 
to  the  mind  of  the  active  teaching  chemist,  and  each 
constituent  part  takes  its  place  in  proper  order  when 
the  catalogue  of  names  is  repeated,  it  is  to  the 
student  never  more  than  an  impressionistic  picture, 
and  he  has  more  difficulty  in  memorizing  the  name 
than  one  ever  had  in  getting  the  ten  categories  of 
Aristotle  in  proper  sequence. 

Such  names  can  never  become  popular  in  any 
sense,  and,  outside  of  names  associated  with  formu- 
las of  construction,  they  are  very  much  out  of  place. 
Life  is  too  short  and  time  too  fleeting  and  valuable 
for  the  ordinary  mortal,  even  during  the  construc- 
tive educational  period,  to  spend  it  in  trying  to  pro- 
nounce these  titles,  and  the  constant  tendency  toward 


condensation  and  abbreviation  of  common  names 
and  words  proves  this  to  be  true.  That  such  names 
are  foreign  to  the  Pharmacopoeia,  which  is  supposed 
to  be  a  plain  and  concise  guide  for  pharmacist  and 
physician,  is  evident,  and  they  really  stand  in  the 
way  of  advancement.  The  physician  does  not  use 
the  official  names  and  the  pharmacist  tries  to  forget 
them.  The  physician,  indeed,  when  wanting  the 
above,  will  prescribe  trional,  or  else  use  the  name 
adopted  by  some  enterprising  manufacturer  for  a 
compound  containing  it. 

A  NEW  PLAN  SUGGESTED. 

To  overcome  these  unwieldly  names  the  writer 
would  draw  on  an  idea  originated  and  put  in  use 
by  Prof.  Suess,  an  eminent  Austrian  geologist,  in- 
the  study  of  comparative  astro-chemistry.  In  a 
paper  presented  to  the  Academy  of  Sciences  of 
Vienna,  he  explained  that  the  names  employed  are 
combinations  of  chemical  symbols.  Every  student 
in  pharmacy  becomes  as  familiar  with  these  symbols 
as  with  chemical  names,  and  recognizes  H,  N,  O,  S. 
etc.,  as  hydrogen,  nitrogen,  oxygen,  and  sulphur,  as 
though  the  names  themselves  were  spelled  out  in 
full.  Prof.  Suess  takes  advantage  of  this  truth,  and 
in  place  of  the  three  usual  physical  groups  of  rocks, 
namely,  igneous,  organic,  and  sedementary,  recog- 
nizes three  chemical  groups.  Those  containing  sil- 
icon. Si,  and  magnesium,  Mg.,  he  names  "sima"  or 
"simmag"  rocks;  those  characterized  by  nickel,  Ni, 
and  iron,  Fe,  "nife"  rocks;  and  those  of  silicon,  Si, 
and  aluminum,  Al,  he  calls  "sial"  rocks.  "Sima" 
rocks  containing  chromium  and  iron  are  recognized 
as  "cro"  (for  Ch)  ;  "crofesima"  is  used  for  those 
containing  chromium,  iron,  silicon,  and  magnesium. 

Such  a  scheme  as  this  is  eminently  applicable  to 
the  official  names  under  consideration ;  for  instance, 
sulphonethylmethanum  would  become  "suethane" — 
su,  sulphone;  eth,  ethyl;  ane,  methane.  But  if  the 
official  name  is  to  be  based  on  the  chemical  combina- 
tion mentioned  in  the  definition,  the  name  then 
would  be  "diethsumeethane,"  or  it  might  be  short- 
ened to  di-e-su-me-e-ane  by  having  the  "e"  the 
symbol  of  ethyl  instead  of  using  "eth"  for  that 
purpose. 

Sulphonal  or  sulphonemethanum  becomes  reduced 
to  "suane,"  or,  if  based  on  the  name  given  in  the 
official  definition,  "diesudimeane"  or  "diethsudi- 
meane." 

The  writer  thinks  the  scheme  is  full  of  favorable 
possibilities. 
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PHARMACY  IN  COMIC  OPERA. 


Haydn,  the   Great  Composer,  Wrote  "The   Apothecary"  In   1768,  and  it  was  Successfully   Revived 

in  Vienna  During  1895 — An  Interesting  Account  of  the  Plot,  with  Some 

Comments  on  the  Music. 


It  is  doubtless  not  generally  known  by  druggists 
that  pharmacy  has  been  used  as  a  background  in 
comic  opera.  Josef  Haydn,  the  famous  author  of 
"The  Creation"  and  other  musical  compositions, 
wrote  in  1768  an  opera  entitled  Lo  Speziale — "The 
Apothecary."  After  a  sleep  of  125  years  in  the  dust 
of  Prince  Esterhazy's  archives  at  Eisenstadt,  Dr. 
iHirschfeld  discovered  the  score,  decided  to  have  it 
restored  to  public  favor,  and  received  permission 
from  Prince  Paul  Esterhazy  to  copy  the  original 
i  manuscript.  We  quote  the  following  account  from 
ia  book  entitled  "The  Standard  Operaglass,"  by 
Oiarles  Annesley: 

It  is  Dr.  Hirschfeld's  merit  to  have  revived  and 
rearranged  this  charming  specimen  of  the  old  mas- 
ter's genius.  And  again  it  was  Ernst  Schuch,  the 
highly  gifted  director  of  the  Dresden  opera,  who 
liad  it  represented  on  this  stage  in  1895,  and  at  the 
same  time  introduced  it  to  the  Viennese  admirers  of 
jold  Haydn  by  some  of  the  best  members  of  his  com- 
ipany. 

The    music    is    truly    Haydnish — simple,    naive, 

t  sh,  and  clear  as  crystal,  and  it  forms  an  oasis  of 

pose  and  pure  enjoyment  to  modern  ears,  accus- 
tomed to  and  tired  of  the  astonishing  oddities  of 
modern  orchestration. 

The  plot  is  simple  but  amusing.  A  young  man, 
Mengino,  has  entered  the  service  of  the  apothecary 
Sempronio,  though  he  does  not  possess  the  slightest 
knowledge  of  chemistry.  His  love  for  Sempronio's 
ward  Grilletta  has  induced  him  to  take  this  step,  and 
in  the  first  scene  we  see  him  mixing  drugs  and  mak- 
ing melancholy  reflections  on  his  lot,  which  has  led 
Inm  to  a  master  who  buries  himself  in  his  news- 
papers instead  of  attending  to  his  business,  and  let- 
ting his  apprentices  go  on  as  best  they  may. 

Sempronio,  entering,  relates  that  the  plague  is 
raging  in  Russia;  and  another  piece  of  news,  that 
an  old  cousin  of  his  has  married  his  young  ward,  is 
far  more  interesting  to  him  than  all  his  drugs  and 
pills,  as  he  intends  to  act  likewise  with  Grilletta. 
This  young  lady  has  no  fewer  than  three  suitors. 
One  of  them,  a  rich  young  coxcomb,  enters  to  order 


a  drug.  His  real  intention  is  to  see  Grilletta.  He 
is  not  slow  to  see  that  Mengino  loves  her,  too,  so  he 
sends  him  into  the  drug  kitchen,  in  order  to  have 
Grilletta  all  to  himself.  But  the  pert  young  beauty 
only  mocks  him,  and  at  Mengino's  return  Volpino 
is  obliged  to  retire. 

Alone  with  Mengino,  Grilletta  encourages  her 
timid  lover,  whom  she  likes  very  much,  but  just 
when  he  is  about  to  take  her  hand  Sempronio  re- 
turns, furious  to  see  them  in  such  intimacy.  He 
sends  Mengino  to  his  drugs  and  the  young  girl  to 
her  account  books,  while  he  buries  himself  once 
more  in  the  study  of  his  newspapers.  Missing  a 
map,  he  is  obliged  to  leave  the  room.  The  young 
people  improve  the  occasion  by  making  love,  and 
when  Sempronio,  having  lost  his  sj>ectacles,  goes  to 
fetch  them,  Mengino  grows  bolder  and  kisses  Gril- 
letta. Alas,  the  old  man  returns  at  the  supreme 
moment,  and  full  of  rage,  sends  them  to  their  rooms. 

Mengino's  effrontery  ripens  the  resolution  in  the 
guardian's  breast  to  marry  Grilletta  at  once.  He  is, 
however,  detained  by  Volpino,  who  comes  to  bribe 
him  by  an  offer  from  the  Sultan  to  go  into  Turkey 
as  apothecary  at  court,  war  having  broken  out  in 
that  country.  The  wily  young  man  insinuates  that 
Sempronio  will  soon  grow  stone-rich,  and  offers  to 
give  him  10,000  ducats  at  once  if  he  will  give  him 
Grilletta  for  his  wife.  Sempronio  is  quite  willing  to 
accept  the  Sultan's  proposal,  but  not  to  cede  Gril- 
letta. So  he  sends  Mengino  away  to  fetch  a  notary, 
who  is  to  marry  him  to  his  ward  without  delay.  The 
maiden  is  quite  sad,  and  vainly  tortures  her  brain 
how  to  rouse  her  timid  lover  into  action.  Sem- 
pronio, hearing  her  sing  so  sadly,  suggests  that  she 
wants  a  husband,  and  offers  her  his  own  worthy  per- 
son. Grilletta  accepts  him,  hoping  to  awaken  Men- 
gino's jealousy  and  to  rouse  him  to  action.  The 
notary  comes,  in  whom  Grilletta  at  once  recognizes 
Volpino  in  disguise.  He  has  hardly  sat  down  when 
a  second  notary  enters,  saying  that  he  has  been  sent 
by  Mengino,  and  claiming  his  due.  The  latter  is 
Mengino  himself,  and  Sempronio,  not  recognizing 
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the  two,  bids  them  sit  down.  He  dictates  the  mar- 
riage contract,  in  which  Grilletta  is  said  to  marry 
Sempronio  by  her  own  free  will,  besides  making 
over  her  whole  fortune  to  him.  This  scene,  in 
which  the  two  false  notaries  distort  every  word  of 
old  Sempronio's,  and  puts  each  his  own  name  in- 
stead of  the  guardian's,  is  overwhelmingly  comical. 
When  the  contract  is  written,  Sempronio  takes  one 
copy,  Grilletta  the  other,  and  the  whole  fraud  is  dis- 
covered. Volpino  vanishes,  but  Mengino  promises 
Grilletta  to  do  his  best  in  order  to  win  her. 

In  the  last  scene  Sempronio  receives  a  letter  from 
Volpino  telling  him  that  the  Pasha  is  to  come  with 
a  suite  of  Turks  to  buy  all  his  medicines  at  a  high 
price,  and  to  appoint  him  solemnly  as  the  Sultan's 


apothecary.  Volpino  indeed  arrives,  with  his  at- 
tendants, all  disguised  as  Turks,  but  he  is  again 
recognized  by  Grilletta.  He  offers  his  gold,  and 
seizes  Grilletta's  hand  to  carry  her  off,  but  Sem- 
pronio interferes.  Theji  the  Turks  begin  to 
destroy  all  the  pots  and  glasses  and  costly  medi- 
cines, and  when  Sempronio  resents  this  the  false 
Pasha  draws  his  dagger,  but  Mengino  inter- 
feres and  at  last  induces  the  frightened  old  man 
to  promise  Grilletta  to  him  if  he  succeeds  in  saving 
him  from  the  Turks.  No  sooner  is  the  promise  writ- 
ten and  signed  than  Grilletta  tears  off  the  Pasha's 
false  beard  and  reveals  Volpino,  who  retires  baffled, 
while  the  false  Turks  drink  the  young  couple's 
health  at  the  cost  of  the  two  defeated  suitors. 


LIQUOR  IN  THE  DRUG  STORE. 

The  Temptation   and  the   Opportunity  Presented  by  the   Temperance    Movement    Now   in    Pro^ress- 
The  Certain  Loss  of  Public  Respect  and  Confidence  which  will  Result  if  the 

Issue  is  not  Squarely  Met. 

By  VERNON  DRISKELL.* 


The  recent  liquor  agitation  and  the  anti-liquor 
victories  make  this  subject  a  live  one  to  druggists, 
and  before  them  is  placed  a  great  temptation  on  the 
one  hand  and  a  still  greater  opportunity  on  the  other. 

The  temptation  is  to  make  a  specialty  of  liquor — 
perhaps  even  to  violate  the  law.  The  drug  journals 
see  the  temptation  and  are  publishing  editorials  inti- 
mating that  the  handling  of  liquor  by  druggists  can 
and  may  become  a  great  disadvantage.  The  public 
sees  the  temptation  and  is  afraid  to  trust  druggists 
because  of  the  past  sins  of  a  few  of  them. 

THE  OPPORTUNITY  PRESENTED. 

Our  opportunity  is  to  make  capital  of  this 
anti-liquor  movement — join  in  with  it  while  it  is 
popular  and  because  it  is  right,  and  make  friends  of 
the  people  by  siding  with  them. 

You  know  that  druggists  all  over  the  country  are 
under  suspicion  because  some  of  them  have  given 
way  to  their  greed  for  gain  and  in  the  past  have 
made  a  specialty  of  liquor,  advertising  and  selling 
all  they  could  and  frequently  violating  the  law  in 
doing  so.  Let  us  take  advantage  of  the  opportunity 
now  to  clear  our  skirts  of  this  suspicion! 


*Read'  before  the  Kentucky  Pharmaceutical  Association. 


I  say  the  opportunity  is  greater  than  the  tempta- 
tion, for  I  have  faith  enough  in  my  fellow  druggists 
as  a  class  to  believe  that  the  majority  of  us  have 
honor  enough,  manhood  enough,  and  pride  enough 
in  our  profession  to  resist  this  temptation  and  con- 
tinue to  do  a  legitimate  drug  business.  Let  us  take 
the  stand  that  we  will  not  violate  any  law  nor  will 
we  even  go  against  public  sentiment  in  our  com- 
munities. If  the  people  don't  want  us  to  handle 
liquor  we  won't  handle  it.  Let  us  be  the  first  to  say 
that  of  our  own  accord  we  will  correct  our  own 
liquor  abuses  as  we  do  the  cocaine  and  morphine 
evils,  for  if  we  don't  others  will  say  it  for  us  some 
of  these  days,  and  say  it  too  strongly  to  suit  us! 

THE  POSITION  TO  TAKE. 

Let  us  declare  that  we  shall  expose  and  ostracize 
those  within  our  ranks  who  disgrace  their  calling 
by  becoming  saloonkeepers  in  the  disguise  of  drug- 
gists; that  we  shall  help  to  enact  and  enforce  laws 
that  will  control  the  situation  as  it  affects  ourselves; 
that  in  every  way  possible  we  shall  try  to  convince 
the  public,  the  legislatures,  the  courts,  and  the  offi- 
cers of  the  law  that  we  respect  ourselves  and  our 
profession  and  are  anxious  to  punish  the  sinners  and 
expose  them  to  the  public;  that  we  do  not  want  the 
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liquor  business,  and  that  we  shall  rid  ourselves  of 
suspicion  by  limiting  liquor  sales  to  strictly  medical 
purposes. 

A  drug  store  is  not  the  place  for  the  indiscriminate 
dispensing  of  liquor,  and  the  public  feels  that  way 
about  it:  even  the  drinker  himself  applies  the  de- 
grading epithet  of  "whisky-drug  store"  to  such  a 
place. 

The  suspicion  against  druggists  is  now  so  strong 
that  the  brewers  are  making  capital  of  it  by  sending 
out  literature  that  reflects  on  us,  while  the  saloon- 
keepers are  saying  to  the  public :  "You  won't  better 
yourselves  by  putting  us  out  of  business — the  drug- 
gists will  handle  liquor  if  we  don't." 

Let  us  hurl  the  lie  back  in  their  teeth  by  lining  up 
with  the  good  people  of  our  communities,  declaring 
that  we  are  with  them  and  will  help  them  in  every 
way  we  can,  thus  securing  their  respect  and  confi- 
dence. What  advantage  to  druggists  can  result 
from  the  handling  of  liquor  that  will  offset  the  loss 
of  public  confidence  and  respect,  and  the  sacrifice  of 
our  moral  standing  in  the  community?  These  assets 
are  valuable  in  the  drug  business :  lose  them  and  we 
lose  the  best  and  least  costly  trade-drawing  cards 
that  we  have ;  impair  them  and  we  damage  our  busi- 
ness more  than  we  can  see  or  know. 

I  notice  that  a  good  many  "cut-raters"  are  devot- 
ing a  large  part  of  the  space  in  their  ads.  to  liquor. 
Why  is  this?  There  is  money  in  whisky,  and  some 
of  them  want  it !  And  look  here — the  large  business 
done  in  liquor  by  certain  of  the  cut-rate  drug  stores 
enables  them  to  rely  less  upon  their  drug  business 
for  profit,  and  thereby  cut  deeper  into  other  things 
and  take  trade  from  you  and  me !  I  have  advocated 
before  this  association  in  previous  years  that  a  law 
should  be  enacted  that  would  allow  druggists  to 
handle  liquor  as  they  do  any  other  medicine  without 
paying  a  liquor  tax,  but  that  they  should  be  restrict- 
ed to  selling  it  only  on  the  prescriptions  of  reputable 
physicians,  and  when  they  violate  the  law  their  cer- 
tificates as  druggists  should  be  taken  from  them.  I 
irn  of  the  same  opinion  still. 

Enact  such  a  law  and  we  place  our  calling  on  a 
higher  plane  and  also  take  from  the  "cut-rater"  a 
hig  stick  that  is  helping  him  to  live  as  a  cut-rater 
and  hit  our  profits.  Such  a  law  would  not  hurt  but 
would  benefit  the  majority  of  druggists,  for  the  only 

:cuse  the  druggist  has  for  selling  liquor  at  all  is 

mnd  in  the  use  of  the  substance  for  legitimate  med- 
ical purposes,  and  strictly  speaking,  he  should  sell 
jit  only  when  it  is  to  be  used  in  the  home  for  medical 
purposes. 


EXCUSES.  '     "^ 

The  only  excuses  that  I  have  ever  heard  men- 
tioned for  handling  liquor  are  these :  First,  our  cus- 
tomers want  us  to  sell  it  and  will  trade  elsewhere  if 
we  don't.  Second,  handling  liquor  is  an  advantage 
to  us  because  of  the  money  we  make  from  the  sale 
of  it — and  I  tell  you,  dear  friends,  this  reason  is 
almost  the  only  one  why  druggists  handle  liquors! 
Third,  handling  liquor  is  a  benefit  to  our  customers, 
for  it  is  very  useful  in  medicine,  and  for  some  pur- 
poses has  no  good  substitute.  This  last  reason  is 
the  only  good  one  for  handling  liquor,  and  if  the 
druggist  who  advances  this  reason  is  honest  and 
sincere  in  doing  so  he  is  to  be  commended,  and  if 
he  sells  liquor  only  when  so  needed  I  for  one  would 
not  criticize  him,  for,  oh!  how  little  would  be  sold 
in  proportion  to  what  is  sold  now,  if  sales  were  con- 
fined to  absolute  needs! 

But  we  druggists  who  have  such  a  large  heart  that 
we  can't  bear  to  hear  of  our  customers  suffering  for 
the  want  of  liquor — they  need  it  and  we  must  supply 
them — we  must  not  let  them  suffer — we  don't  care 
for  the  money  liquor  brings,  oh,  no!  we  are  just 
keeping  it  for  humanity's  sake,  for  medicinal  pur- 
poses only — what  hypocrites  we  are!  Suppose  a 
law  were  to  be  enacted  putting  the  license  above  the 
profits  made  on  liquor — would  we  continue  to  han- 
dle it?  I'll  bet  our  love  for  the  dear  public  would 
grow  cold  and  we  should  quit  handling  the  stuff. 
/  did.  When  the  last  legislature  tacked  on  another 
$100  for  selling  whisky  in  local-option  territory,  I 
got  cold  feet  right  away  and  concluded  I'd  have  to 
let  my  precious  customers  suffer.  I  had  been  hand- 
ling liquor  strictly  on  prescriptions,  and  would  not 
handle  it  any  other  way,  law  or  no  law,  and  there- 
fore did  not  sell  enough  to  afford  the  extra  tax. 

In  conclusion  let  me  sum  up  the  possible  advan- 
tages and  disadvantages  of  liquor  selling  by  the 
druggist:  Possible  advantages:  (1)  customers 
want  it  and  we  must  satisfy  them;  (2)  prevents  loss 
of  trade  to  the  "other  fellow;"  (3)  money  in  it; 
(4)  it  is  sometimes  as  necessary  as  any  other  drug. 
Possible  disadvantages:  (1)  opposition  to  public 
opinion  ;  (2)  best  customers  don't  want  us  to  handle 
it — indiscriminately;  (3)  causes  loss  of  trade;  (4) 
when  sold  in  violation  of  the  law  the  paying  of  fines 
and  attorney's  fees  sometimes  takes  all,  and  more, 
of  the  profits;  (5)  brings  our  profession  into  disre- 
repute;  (6)  it's  troublesome;  (7)  it  sometimes  brings 
very  undesirable  customers  into  our  stores;  (8)  loss 
of  respect;  (9)  loss  of  confidence;  (10)  loss  of 
moral  standing. 


A  SYSTEM  OF  BUSINESS  ACCOUNTING. 


How    to    Handle    Sales    Checks    and    Duplicate    Records— How    to    Keep 

Losses  of  Different  Departments. 

By  H.  T.  STRONG.* 


Tab"    on    the    Gains    and 


Those  stores  which  employ  a  regular  cashier  or 
bookkeeper  generally  use  the  duplicate  sales  check 
books  for  original  entry  of  sales.  These  books  pro- 
vide the  best  means  of  preventing  either  "knocking 
down"  or  slipshod  accounting  by  the  salespeople.  If 
handled  right  clear  through  the  bookkeeping  depart- 
ment they  are  great  helps  in  keeping  department 
records. 

But  in  a  great  many — probably  in  more  than  half 
— of  the  stores  keeping  department  records  the 
bookkeeper  goes  through  a  lot  of  entirely  unneces- 
sary work.  This  is  also  true  of  the  keeping  of  cus- 
tomers' accounts  and  the  rendering  of  statements. 

Now  system,  real  system,  aims  just  as  much  at 
making  work  simple — indeed,  that  is  its  primary 
motive — as  at  making  the  records  complete.  Wast- 
ing time  or  labor,  or  using  of  either  more  than  is 
actually  necessary,  is  not  compatible  with  system. 

In  this  article  I  shall  point  out  how  the  sales 
checks  may  be  handled  most  expeditiously  and  yet 
in  a  complete,  record-keeping  manner,  including  the 
keeping  of  daily  and  monthly  sales  records,  tabu- 
lated both  as  to  departments  and  to  clerks,  and  the 
daily  and  monthly  expense  records  of  departments, 
all  in  a  manner  making  comparisons  easy. 

THE   DUPLICATE   SALES    CHECK    BOOK. 

Each  salesman  should  have  two  of  these  books, 
one  for  each  cash  and  C.  O.  D.  and  one  for  charge 
sales.  They  should  be  colored  differently  to  mini- 
mize the  chances  of  error.  The  leaves  should  be 
numbered  consecutively,  each  duplicate  bearing,  of 
course,  the  same  number  as  its  original;  and  both 
original  and  duplicate  should  have  printed  on  them 
the  letter  "A,"  "B,"  or  "C,"  as  the  case  may  be,  of 
the  department.  When  the  salesman  makes  a  sale 
he  writes  his  own  number  in  a  place  provided  for  it. 

The  numbering  of  the  tickets  is  essential,  for  it 
affords  the  only  means  of  keeping  tab  on  the  sales- 
man, who  must  account  for  every  ticket,  at  once 
turning  in  to  the  cashier  after  every  sale  the  ticket 
recording  it  and  also  immediately  handing  over  any 
ticket  which  he  has  spoiled. 


On  the  back  inside  cover  of  each  book  there 
should  be  a  blank  form  for  entering  the  total  of 
each  sale  as  made. 

RECORDING  SALES. 

When  a  sale  is  made  both  the  original  and  the 
duplicate  check  must  be  sent  to  the  cashier,  who  "0. 
K.'s"  them,  retaining  the  original  and  returning  the 
duplicate  to  the  clerk  for  the  customer;  or,  if  the 
goods  are  to  be  delivered,  the  duplicate  is  sent  to  the 
delivery  department  and  accompanies  the  goods, 
serving  as  a  memorandum  by  which  the  customer 
may  check  the  delivery. 

Each  ticket  should  have  printed  on  it  the  follow- 
ing: "This  ticket  must  accompany  any  goods  re- 
turned." 

THE  SALES  CHECKS   IN  THE  OFFICE. 

In  the  office  the  cashier  or  bookkeeper  should 
assort  the  sales  checks,  and  at  night,  or,  if  preferred, 
as  fast  as  they  come  in,  enter  totals  of  each  in  the 
daily  clerks'  sales  and  department  sales  record 
(Form  1). 

It  must  be  borne  in  mind  that  to  make  the  record 
exact  the  clerks  must  either  not  be  permitted  to 
make  sales  outside  of  their  own  department,  or,  if 
they  do,  whenever  such  a  sale  is  made  the  clerk  first 
makes  out  a  sales  check  for  the  sales  made  to  the 
customer  in  his  own  department  and  another  for 
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the  outside  department  he  sells  from,  sending  both 
checks  with  the  cash,  and  for  the  last  check  borrow- 
ing a  book  from  one  of  the  clerks  in  the  department 
visited.  The  better  way  in  order  to  simplify  record 
keeping  is  to  forbid  the  clerks  selling  outside  their 
own  department. 

The  clerks  must  turn  in  their  sales  books  at  the 
close  of  each  day,  and  that  night  or  the  following 
morning  the  totals  in  the  backs  of  the  sales  books 
should  be  proved  with  the  checks  themselves,  and 
the  total  of  each  book  should  also  be  proved  with 
the  clerk's  record  footings. 

When  the  total  sales  for  the  day  are  obtained 
they  are  charged  to  accounts  receivable  and  cred- 
ited to  the  sales  account  in  the  ledger. 

Many  of  the  larger  stores  use  adding  machines. 
With  one  of  them  500  sales  checks  may  be  added 
in  from  five  to  ten  minutes,  according  to  the  expert- 
's of  the  operator. 

MAKING  OUT  STATEMENTS. 

!     Beginning  on  the  first  day  of  every  month,  and 
thereafter  every  day,  arrange  the  day's  charge  sales 
ichecks  alphabetically  according  to  customers'  names 
and  begin  for  each  customer  a  monthly  statement 
in   duplicate,  noting  each   item  and   extending   its 
price  in  the  first  column,  and  extending  the  total  for 
each  sales  ticket  in  the  second  column.     Enter  the 
charge  tickets  in  this  manner  every  day,  keeping 
the  statements  filed  in  the  meantime.    When  goods 
e  returned,  or  cash  is  paid,  or  a  rebate  is  allowed, 
n  there  is  any  other  credit  item,  make  out  a  credit 
and  include  with  the  charge  tickets  of  that  day, 
light  entering  in  the  third  column  in  red  ink, 
Lt  the  end  of  the  month  the  statement  is  com- 
ic.    After  footing,  it  is  ready  to  go  to  the  cus- 
ir,  the  duplicate  of  course  entering  the  ledger 
the  posting  of  totals,  after  which  it  should  be 
vertically  filed  under  the  customer's  name,  the  sales 
heck  corresponding  being  filed  in  an  envelope  under 
the  customer's  name. 

At  the  beginning  of  a  month,  when  a  new  state- 
ment  is   begun,    the   balance    from   the   preceding 
month  should  be  carried  forward. 
It  is  a  good  plan  to  also  post  on  these  statements 
•  department  letter,  salesman's  number  and  check 
umber,  which  makes  it  easy  when  any  question 
rises  to  immediately  locate  the  sales  checks. 

These  duplicate  statements  may  be  made  in  vari- 
es ways,  the  most  satisfactory  method,  however, 
nvolving  the  use  of  statement  sheets  perforated  so 
liat  one  blank  folds  over  the  other.     The  carbon  is 


placed  between  these, 
chines  for  this  work. 


Many  stores  use  billing  ma- 


DEPARTMENT  RECORDS. 

With  the  help  of  Form  1,  comparative  daily  and 
monthly  records  of  the  sales  and  expenses  of  each 
department  and  of  the  whole  store  are  easily  kept. 
For  these  use  Forms  2  and  3.     On  Form  2  credit 
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each  department  each  day  with  all  sales,  and  charge 
against  it  all  strictly  department  expenses,  using  the 
requisitions  on  the  stock  room  for  stock  debits.  At 
the  end  of  the  month  draw  off  on  Form  3  the  total 
cash  and  credit  sales  in  each  department  as  well  as 
the  percentage  of  the  whole  store's  sales  represented 
by  the  cash  and  charge  sales  of  the  department. 
From  Form  2  draw  the  merchandise  and  labor  ex- 
pense, and  to  this  add  the  department's  share  of  the 
general  expenses,  which  includes  the  salaries  of  all 
not  directly  connected  with  any  department,  such  as 
the  bookkeeper,  general  manager,  and  so  on,  and 
rent,  insurance,  advertising,  office  supplies  and  gen- 
eral office  expenses,  etc. 

APPORTIONING   EXPENSES. 

In  charging  rents  to  the  departments,  base  the 
charges  on  the  number  of  square  feet  occupied  by 
each.  If  you  have  two  floors,  with  some  of  the 
departments  on  the  second  floor,  you  must  bear  in 
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mind  that  you  should  not  charge  as  much  per 
square  foot  for  the  second  as  for  the  first  floor,  but 
base  your  charges  for  each  floor  on  the  "rental  that 
each  floor  would  bring  if  separately  rented  for  busi- 
ness purposes. 

Window  expense  charges  should  be  distributed 
among  the  departments  according  to  the  service 
each  has,  and  advertising  expenditures  should  be 
treated  likewise.  It  would  be  manifestly  unfair  to 
charge  the  Department  B,  for  instance,  as  much  for 
window  expenses  as  to  Department  C,  which  uses 
the  windows  three  times  as  much. 

In  keeping  the  clerks'  and  departments'  sales 
records  on  Form  1,  beginning  on  the  second  of  the 
month,  carry  over,  in  red  ink,  to  the  clerks'  footing 
the  total  of  his  sales  of  the  day  before.  Doing  this 
throughout  the  month  you  have  at  the  end  his  total 
sales  for  the  month.  In  footing  up  the  clerk's  daily 
sales,  any  sales  he  may  have  to  his  credit  in  the 


"visiting  sales"  record  are  summed  and  carried,  in 
red  ink,  to  his  footings.  Department  totals  for  the 
day  are  obtained  by  adding  the  first  footings  of  the 
clerks  in  that  department  plus  any  sales  that  may  be 
credited  to  the  department  in  the  "visiting  sales" 
columns.  The  monthly  records  for  the  departments 
are,  of  course,  to  be  found  in  Forms  2  and  3. 

These  records  should  be  preserved  in  vertical  files. 

THE  PURPOSE  OF  DEPARTMENT  STATISTICS. 

The  value  of  these  department  records  is  in  their 
presentment  of  a  summary  of  comparative  facts  that 
otherwise  would  be  scattered  through  the  general 
books  if  preserved  at  all.  By  the  use  of  the  system 
above,  one  is  enabled  to  tell  at  a  glance  the  relative 
sales  by  each  department  and  each  clerk,  and  any 
failure  on  the  part  of  a  department,  its  manager  or 
one  of  the  clerks  to  "make  good"  is  readily  and 
speedily  detected. 


I 
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BARBERS'  SUPPLIES  A  PAYING  SIDE-LINE. 

How  the  Barber  May  Be  Cultivated— The  Need  of  Carrying  a  Special   Stock  for   His   Benefit— Some- 
thing About  Shaving  Accessories,  with  Ways  and  Means  of  Pushing  Them. 

By  BERT  KAHNWEILER. 


Nowadays  when  ideas  dealing  with  the  "get-the- 
money-kind"  of  articles  are  in  demand,  this  short 
sketch  may  prove  timely.  The  barber  necessarily 
has  to  depend  for  his  income  on  the  man  who  cannot 
shave  himself.  Here  the  enterprising  druggist  can 
also  step  in;  he  can  appeal  to  the  barber  and  even 
to  the  man  who  shaves  himself. 

SELECTION  AND  LOCATION  OF  THE  STOCK. 

To  put  shaving  accessories  on  a  successful  and 
paying  basis  one  must  first  choose  a  suitable  part  of 
the  store  for  the  new  department.  I  prefer  an  entire 
section  of  a  wall  case  with  proper  shelving  and  in 
addition  one  glass  show  case  as  nearly  in  front  of  it 
as  possible.  The  department  should  be  close  to  the 
entrance  of  the  store  on  the  right-hand  side,  or 
wherever  there  is  the  best  light. 

It  is  necessary  that  the  druggist  secure  the  agency 
of  a  first-class  barber-supply  house,  such  as  the 
Koch  Co.,  of  Chicago,  111.,  or  the  Koken  Co.,  of  St. 
Louis,  Mo.  A  good  assortment  can  be  selected  from 
their  catalogues.  A  big  stock  is  not  needed,  but 
variety  should  be  looked  after.  There  should  be  a 
good  supply  of  razors  of  various  makes  and  prices; 


also  shaving  mugs,  strops,  soaps,  lather  brushes, 
combs,  clippers,  toilet  waters,  and  hair  and  skin 
preparations.  The  reserve  stock,  if  there  be  any, 
should  be  kept  in  the  rear  of  the  store. 

METHODS  OF  PUSHING  THE  LINE. 

A  neat  sign  suspended  above  the  display  case, 
calling  attention  to  the  goods  and  the  agency,  and 
similar  in  appearance  to  those  used  by  the  United 
Cigar  Co.,  will  help  materially. 

The  next  thing  of  importance  is  the  window  ad- 
vertising. I  was  very  particular  about  this.  A  full 
display  should  be  made  as  an  opening.  Newspaper 
ads.  will  also  call  attention  to  the  new  department. 
In  these  announcements  one  should  mention  a  prom- 
inent leader  as  a  5Y-  or  97-cent  razor,  guaranteed, 
or  a  22-cent  lather  brush ;  also  the  prices  of  witch- 
hazel,  bay  rum,  one's  own  hair  tonic,  etc.  A  per- 
sonal, typewritten  letter  should  be  sent  to  each  bar- 
ber in  the  town,  and  if  convenient,  to  each  man  who 
is  known  to  use  such  goods. 

I  fixed  up  a  perfect  miniature  barber-shop  in  the 
show  window  with  a  good  display  of  all  accessories. 
Each  article  was  plainly  ticketed,  and  quite  a  good 
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any  sales  were  made.    The  display  caused  consid- 
erable comment  and  a  corresponding  increase  in  that 
I^Bee  of  business.     I  may  add  that  one  must  keep 
^^Berlastingly  at  it  to  make  the  venture  a  success. 
I^^A  display  of  strops  and  razors  worth  two  dollars 
but  marked  down  to  ninety-seven  cents  made  an 
impression  on  the  patrons  and  sold  the  goods.     It 
served  to  let  the  people  know  that  the  store  made  a 
specialty  of  this  line. 

■  OTHER   SUGGESTIONS. 

Another  good  idea  for  the  purpose  is  to  employ 
city  salesman.  The  proprietor  should  assign  a 
good  clerk  to  the  work  or  else  take  it  up  himself. 
He  will  be  surprised  at  the  results.    The  representa- 


tive of  the  store  should  call  on  each  barber  twice  a 
week,  find  out  what  the  barbers  want,  quote  prices, 
and  take  orders. 

Another  suggestion  is  to  stock  a  good  line  of  up- 
to-date  and  well-advertised  safety  razors,  of  which 
there  are  now  so  many  on  the  market.  This  is  par- 
ticularly satisfactory  for  the  holiday  trade. 

Let  me  caution  druggists  who  intend  to  handle 
barbers'  supplies  to  pay  special  attention  to  window 
displays  and  personal-letter  advertising.  They  un- 
doubtedly bring  the  business  and  with  it  a  good 
margin  of  profit.  They  yield  a  gradual  increase  not 
only  in  this  one  line  but  also  in  the  sale  of  kindred 
articles. 


A  HOME-MADE  PRESCRIPTION  FIIE. 

Easily   Fashioned   by   Any    Drui{|{lst  —  Convenient   and    Inexpensive  —  Su^|{estlons  also   for  a   Perma- 
nent Cabinet. 

By  A.  B.  BURROWS. 


For  the  benefit  of  our  professional  brethren  who 
do  not  feel  justified  in  investing  in  an  elaborate  sys- 
tem of  prescription  files,  we  suggest  an  inexpensive 
system  of  filing  which  can  be  constructed  by  any  one 
of  a  mechanical  turn  of  mind,  at  slight  expense.  The 
device  is  constructed  along  the  same  lines  as  the 
popular  cabinet  files,  with  slight  modification  on 
account  of  our  using  some  ready-made  parts  instead 
of  having  them  made  to  order. 

HOW  TO  MAKE  THE  FILE. 

Order  some  small  boards  sawed  at  a  mill,  or  do 
the  work  yourself.  The  thickness  should  be  ^  inch 
and  the  area  7>^  by  4^  inches.  Each  one  of  these 
pieces  will  serve  as  the  base  of  the  file.  Upon  this 
base,  at  about  one  and  a  half  inches  from  the  end, 
screw  uprightly  two  brass  hooks  shaped  as  shown 
in  the  illustration.  Opposite  these,  and  in  such  a 
way  that  the  ends  meet,  screw  two  more  hooks  of 
the  same  size  and  shape.  With  the  addition  of  a 
piece  of  cardboard  to  place  on  the  top  of  the  filled 
file,  this  constitutes  the  entire  unit.  Others  can  be 
built  up  according  to  the  same  diagram.  The  first 
two  screws  upon  the  board  should  be  placed  the 
same  distance  apart  as  are  the  holes  in  the  ordinary 
perforating  device,  which  can  be  bought  for  a  few 
cents. 

HOW  TO  USE  IT. 

Separate  the  points  of  the  hooks  nearest  the  edge 


from  those  opposite  by  a  slight,  one-quarter  turn  of 
the  former,  and  after  perforating  the  prescription 
at  the  left-hand  edge,  place  it  upon  the  file  and  close 
the  points  of  the  first  hooks.     In  this  way  the  file 
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can  be  used  as  a  book ;  any  prescription  desired  may- 
be exposed  to  view.  It  is  obvious  that  any  prescrip- 
tion can  be  removed  by  proceeding  as  before,  sep- 
arating the  first  hooks  and  removing  the  prescrip- 
tion, then  closing  the  points.  The  cardboard  has  a 
double  purpose.  It  protects  the  prescriptions  be- 
neath and  indicates  by  marks  placed  thereon  the 
number  of  the  first  and  of  the  last  prescription  on 
the  file. 


A   PRESCRIPTION    CABINET. 

A  home-made  file,  according  to  specifications, 
should  hold  five  hundred  prescriptions.  As  they  ac- 
cumulate they  may  be  placed  in  cabinets  constructed 
by  the  druggist.  A  long  box  of  such  dimensions 
that  it  will  comfortably  hold  each  file,  separated  by 
partitions  as  illustrated,  is  sufficient.  The  simplicity 
and  economy  of  this  system,  we  feel  sure,  will  appeal 
to  all  of  our  readers. 


ANTIDOTES  FOR  POISONS. 

Directions    Issued    by    the    California    State    Board    of   Pharmacy — How   to    Prevent    Fatalities    from 

Dangerous  Dru^s  and  Chemicals — A  Series  of  Simple    Instructions  which 

May  Be  Needed  at  Any  Moment. 


Emetics. — When  a  physician  is  at  hand  the 
most  prompt  emetic  and  the  one  most  easily  admin- 
istered is  one-tenth  grain  apomorphine  hypodermi- 
cally. 

Demulcent  Drinks. — Flaxseed  tea,  slippery  elm 
tea,  barley  water,  thin  starch  water,  etc.,  milk, 
white  of  eggs  with  water. 

Acid,  Arsenous. — Emetic  of  mustard,  hydrated 
oxide  of  iron,  a  cupful;  follow  with  olive  oil  or 
white  of  eggs,  mucilaginous  drinks.  Laudanum 
(20  drops)  if  much  pain. 

Acid,  Carbolic— Dilute  alcohol  or  whisky  and 
albuminous  substances,  milk,  white  of  eggs,  etc. 

Acid,  Hydrocyanic— Cold  water  to  head  and 
spine.  ^  Give  stimulants.  Inhalation  of  ammonia. 
Artificial  respiration. 

Acid,  Muriatic— Acid,  Nitric— Acid,  Nitromuri- 
atic—Acid,  Sulphuric— Give  no  emetics.  Give  at 
once  large  draughts  of  water  or  milk.  Soft  soap 
or  soap  and  water,  or  white  of  eggs  beaten  up  with 
water,  or  give  olive  oil. 

Acid,  Oxalic— Give  chalk  or  whiting  (a  table- 
spoonful),  or  plaster  off  the  wall  suspended  in 
water.  Emetic  of  mustard,  large  draughts  of  warm 
water,  olive  oil,  mucilaginous '  drinks,  stimulants 
(whisky,  etc.).     Apply  warmth  to  the  extremities. 

Acomte,  its  Preparations  or  Derivatives  —Emetic 
of  mustard  followed  by  large  draughts  of  warm 
water,  then  strong  tea  or  coffee,  or  whisky.  Keep 
patient  in  horizontal  position.  Keep  up  artificial 
respiration. 

Antimony  and  its  Preparations  (Tartar  Emetic) 
—Give  emetics  of  mustard  or  zinc  sulphate     Milk 
white  of  eggs  freely  mixed  with  water.    Demulcent 
drinks. 


Antiseptic  Tablets  (Corros.  Sublim.). — Give 
white  of  eggs,  flour  or  starch  mixed  with  water, 
emetic  of  mustard.  Give  strong  tea  or  coffee, 
stimulants  (whisky,  etc.)  ;  if  needed  afterward,  de- 
mulcent drinks. 

Arsenic — Emetic  of  mustard,  hydrated  oxide  of 
iron  a  cupful,  follow  with  olive  oil  or  w^hite  of 
eggs,  mucilaginous  drinks.  Laudanum  (20  drops) 
if  much  pain. 

Belladonna,  its  Preparations  or  Derivatives. — 
Emetic  of  mustard  followed  by  large  draughts  of 
warm  water;  then  strong  tea  or  coffee.  Arouse 
patient  and  keep  him  in  motion. 

Bromine. — If  inhalation :  fresh  air,  inhalation  of 
ammonia.  If  swallowed:  emetic,  starch,  followed 
by  magnesia,  bicarbonate  of  soda,  white  of  eggs, 
milk,  flour  and  water. 

Cantharides. — Avoid  oils.  Emetics  first  of  all. 
Demulcents,  stimulants.  Employ  artificial  heat  ex- 
ternally. 

Chloral  Hydrate.— YLorizontsd  position,  cold 
water  to  head  and  stimulants.     Emetic  of  mustard. 

Chloroform.— Horizontal  position,  cold  water  to 
head  and  stimulants.     Emetic  of  mustard. 

Cocculus  Indicus.— Emetics  of  mustard  followed 
by  large  draughts  of  warm  water.  Give  powdered 
charcoal.  To  relieve  spasms  let  patient  inhale  pure 
chlorofonn  or  give  chloral  hydrate  (25  grains). 

Conium.— Emetic  of  mustard  followed  by  large 
draughts  of  warm  water ;  then  strong  tea  or  coffee. 
Arouse  patient  and  keep  him  in  motion. 

Corrosive  Sublimate.— Give  white  of  eggs,  flour 
or  starch  mixed  with  water,  emetic  of  mustard. 
Give  strong  tea  or  coffee,  stimulants  (whisky,  etc.)  ; 
if  needed  afterward,  demulcent  drinks. 
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eggs,  flour  or  starch  mixed  with  water,  emetic  of 
mustard.  Give  strong  tea  or  coffee,  stimulants 
(whisky,  etc.);  if  needed  afterward,  demulcent 
drinks. 

Cotton  Root  and  its  Preparations. — Emetic  of 
mustard  followed  with  large  draughts  of  warm 
water,  strong  tea  or  coffee,  stimulants  (whisky, 
etc.)  freely.  Keep  patient  in  horizontal  position, 
employ  warmth  to  extremities,  artificial  respiration. 

Cozvhage. — Large  doses  of  olive  oil. 

Creosote. — Emetic  of  mustard,  white  of  eggs 
beaten  up  with  water,  olive  oil,  magnesia,  stimu- 
lants (whisky,  etc.)  freely.  Keep  patient  in  hori- 
zontal position,  employ  warmth  and  friction  to  the 
extremities. 

Croton  Oil. — Give  white  of  eggs  or  flour  mixed 
with  water,  emetic  of  mustard.  Give  strong  tea  or 
coffee,  stimulants  (whisky,  etc.);  if  needed,  demul- 
cent drinks. 

Cyanide  of  Potassium. — Cold  water  to  head  and 
spine.  Give  stimulants.  Inhalation  of  ammonia. 
Artificial  respiration. 

Digitalis,  its  Preparations  and  Derivatives. — 
Emetics  of  mustard  followed  with  large  draughts 
of  warm  water,  strong  tea  or  coffee,  stimulants 
(whisky,  etc.)  freely.  Keep  patient  in  horizontal 
position,  apply  warmth  to  extremities,  artificial  res- 
piration. 

Ether. — Horizontal  position,  cold  water  to  the 
head,  and  stimulants.     Emetic  of  mustard. 

Formalin,  or  Solutions  of  Formaldehyde. — Give 
ammonia  in  diluted  solution  with  demulcent  drinks ; 
also  inhalations  of  ammonia. 

Folder's  Solution. — Emetic  of  mustard,  hyd rated 
oxide  of  iron,  a  cupful;  followed  with  olive  oil  or 
white  of  eggs,  mucilaginous  drinks.  Laudanum 
(20  drops)  if  much  pain. 

Gelsemium. — Coffee,  brandy,  emetic  of  ipecac. 

Hyoscyamus,  its  Preparations  or  Derivatives. — 
Emetic  of  mustard,  followed  by  large  draughts  of 
warm  water;  then  strong  tea  or  coffee.  Arouse 
patient  and  keep  him  in  motion. 

Indian  Hemp.—Emttk  of  mustard  followed  by 
large  draughts  of  warm  water;  then  strong  tea  or 
coffee.     Arouse  patient  and  keep  him  in  motion. 

Iodine  and  its  Preparations. — Give  starch,  white 
of  eggs  or  flour  mixed  with  water,  emetic  of  mus- 
tard. Give  strong  tea  or  coffee,  stimulants  (whis- 
ky, etc.)  ;  if  needed,  demulcent  drinks. 

Lysol. — Dilute  alcohol  or  whisky  and  albuminous 
substances,  milk,  white  of  eggs,  etc. 
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Nitroglycerin.— Cold  to  head.  Horizontal  posi- 
tion.    Give  emetics  and  cathartics.     Ergot. 

Nux  Vomica,  its  Preparations  or  Derivatives. — 
Emetic  of  mustard  followed  by  large  draughts  of 
warm  water.  Give  powdered  charcoal.  To  relieve 
spasms  let  patient  inhale  pure  chloroform  or  give 
chloral  hydrate  (25  grains). 

Oil  of  Bitter  Almonds,  Essential.— Cold  water 
to  head  and  spine.  Give  stimulants.  Inhale  am- 
monia. 

Phosphorus    and    its    Poisonous    Derivatives. 

Emetic  of  mustard  or  blue  vitriol  3'  grains,  every 
five  minutes  until  vomiting  occurs.  A  teaspoonful 
old  thick  oil  of  turpentine  (avoid  other  oils),  also 
Epsom  salts  half  ounce  in  tumblerful  of  water. 

Pennyroyal,  Oil  of.— Give  white  of  eggs  or  flour 
mixed  with  water,  emetic  of  mustard.  Give  strong 
tea  or  coffee,  stimulants  (whisky,  etc.) ;  if  needed, 
demulcent  drinks. 

Red  Precipitate. — Give  white  of  eggs,  flour  or 
starch  mixed  with  water,  emetic  of  mustard.  Give 
strong  tea  or  coffee,  stimulants  (whisky,  etc.)  ;  if 
needed  afterward,  demulcent  drinks. 

Rue,  Oil  of. — Give  white  of  eggs  or  flour  mixed 
with  water,  emetic  of  mustard.  Give  strong  tea  or 
coffee,  stimulants  (whisky,  etc.);  if  needed,  de- 
mulcent drinks. 

Savin,  Oil  of. — Give  white  of  eggs  or  flour, 
mixed  with  water,  emetic  of  mustard.  Give  strong 
tea  or  coffee,  stimulants  (whisky,  etc.);  if  needed, 
demulcent  drinks. 

Santonin. — Evacuate  stomach;  use  stimulants 
and  emetics. 

Strophanthus  and  its  Preparations. — Give  zinc 
sulphate  and  mustard  as  emetics.  Also  tannic  acid. 
Stimulants  (brandy  or  whisky).     Epsom  salts. 

Strychnine. — Emetic  of  mustard,  followed  by 
large  draughts  of  warm  water.  Give  powdered 
charcoal.  To  relieve  spasms  let  patient  inhale  pure 
chloroform  or  give  chloral  hydrate  (25  grains). 

Sugar  of  Lead. — Give  Epsom  salts  (one-half 
ounce)  dissolved  in  a  tumbler  of  water,  emetic  of 
mustard,  large  draughts  warm  water,  milk,  demul- 
cent drinks  of  flaxseed  or  slippery  elm. 

Tansy,  Oil  of.^Give  white  of  eggs  or  flour 
mixed  with  water,  emetic  of  mustard.  Give  strong 
tear  or  coffee,  stimulants  (whisky,  etc.)  ;  if  needed, 
demulcent  drinks. 

Tartar  Emetic. — Give  emetic  of  mustard  or  zinc 
sulphate.  Milk,  white  of  eggs  freely  mixed  with 
water. 
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Veratrum  Viride,  Preparations  and  Derivatives. 
— Emetic  of  mustard  followed  by  large  draughts  of 
warm  water.  Then  strong  tea  or  coffee,  stimulants 
(whisky,  etc.)  freely.  Keep  patient  in  horizontal 
position,  apply  warmth  to  the  extremities,  artificial 
respiration. 

White  Precipitate. — Give  white  of  eggs,  flour  or 
starch  mixed  with  water,  emetic  of  mustard.  Give 
strong  tea  or  coffee,  stimulants  (whisky,  etc.);  if 
needed  afterward,  demulcent  drinks. 


Wood  Alcohol. — Give  warm  water  and  salt  (two 
teaspoonfuls  to  a  tumblerful)  immediately.  Repeat 
at  short  intervals.  Stimulate  the  respiratory  move- 
ment, and  give  strong  coffee. 

Yellozv  Jasmine. — Coffee,  brandy,  emetic  of  ipe- 
cac or  mustard. 

Zinc  Sulphate. — Give  white  of  eggs,  flour  mixed 
with  water,  baking  or  washing  soda,  emetic  of  mus- 
tard. Give  strong  tea  or  coffee,  stimulants  (whis- 
ky, etc.);  if  needed,  demulcent  drinks. 


A  CLEVER  CANDY  WINDOW. 


The  accompanying  picture  represents  a  window 
display  of  candy  kisses.  It  appeared  in  Daugherty's 
Pharmacy,  Jeannette,  Pa.,  and  was  arranged  by 
Robert  M.  Kettl,  manager,  and  Frank  McGinnity, 
chief  clerk.  This  exhibit  not  only  increased  the  sale 
of  kisses,  but  brought  other  business  to  the  candy 
department. 

The  designers  made  the  boy  by  taking  a  narrow 


natural  color  looked  more  real.  In  front  of  the  fence 
was  a  road  made  of  kisses  and  back  of  this  appeared 
a  miniature  forest.  The  trees  were  trimmed  with 
kisses,  but  unfortunately  this  feature  does  not  show 
plainly  in  the  photograph.  The  Cupids  pasted  on 
the  window  were  cut  out  of  various  advertisements. 
Three  of  them  are  reaching  for  a  kiss.  The  sign 
"Real  Kisses"  was  made  by  holding  pieces  of  card- 


I 


box  and  nailing  thereon  two  strips  for  legs.  They 
stuffed  him  with  straw  and  "rigged"  him  out  with 
a  sailor  suit,  stockings,  shoes,  and  other  apparel. 
The  head  was  borrowed  from  a  clothing  store  near- 
by. The  girl  was  a  large-sized  fancy  doll,  and  she 
and  the  boy  stood  in  an  affectionate  pose. 

The  fence  was  nothing  more  than  lath  strips,  all 
of  even  lengths.     It  was  not  painted  because  the 


board  together  with  lath  strips  and  covering  them 
with  red  crepe  paper.  The  letters  were  formed  by 
pinning  kisses  to  the  paper. 

This  display  sold  IYa  barrels  of  kisses  in  less  time 
than  it  took  to  trim  the  window,  which  was  334 
hours.  It  netted  the  store  a  profit  of  $12.65  and 
developed  what  has  proved  to  be  a  steady  business 
in  this  one  article. 
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BOARD  QUESTIONS  ANSWERED. 


A  PENNSYLVANIA  EXAMINATION. 

{Continued  from   January   Bulletin.) 

25.  What  U.  S.  P.  diluted  acid  has  the  strength, 
two  per  cent,  by  weight,  of  absolute  acid?  (a) 
What  one  is  six  per  cent? 

Diluted  hydrocyanic  acid.  (a)  Diluted  acetic 
acid. 

26.  What  is  the  difference  in  strength  of  diluted 
sulphuric  acid  and  aromatic  sulphuric  acid? 

Aromatic  sulphuric  acid  contains  not  less  than  20 
per  cent,  by  weight,  of  absolute  sulphuric  acid,  while 
diluted  sulphuric  acid  contains  not  less  than  10  per 
cent,  by  weight. 

27. 

Nitric  acid    40  Cc. 

Hydrochloric  acid   182  Cc. 

Distilled  water   778  Cc. 


To  make  about  1000  Cc. 

Give  Latin  name  of  the  official  acid  resulting  from 
the  proper  compounding  of  the  above  formula,  (a) 
State  in  what  order  the  ingredients  should  be  mixed, 
and  give  all  the  precautions  necessary  to  the  pro- 
duction and  care  of  this  acid, 

Acidum  nitrohydrochloricum.  (a)  Mix  the  acids 
in  a  capacious  glass  vessel,  and,  when  effervescence 
has  ceased,  add  the  distilled  water.  Diluted  nitro- 
hydrochloric  acid  should  be  kept  in  dark  amber- 
colored,  glass-stoppered  bottles,  in  a  cool  place.  It 
should  not  be  dispensed  unless  recently  prepared. 

28.  State  if  there  is  any  difference,  and  what  the 
difference  is,  in  the  substances  indicated  by  the  fol- 
lowing similar  names  (you  may  state  the  differ- 
ences you  observe  by  either  defining  the  products  or 
giving  the  common  trade  names  or  synonyms  for 
them):  (a)  Aconitina  and  aconitum;  (b)  tere- 
binthina  and  terebenum;  (c)  safrolum' and  sassa- 
fras; {d)  scopola  and  scoparius;  {e)  santonica  and 
santoninum;  (/)  saccharin  and  saccharum;  {g) 
phenol  and  phenol  liquefactum;  (/i)  hydrastina  and 
hydrastis;  (i)  iodum  and  iodolum;  (;)  sulphon- 
methane  and  sulphonethylmethane. 

(a)  Aconitina  is  an  alkaloid  obtained  from  the 
drug  aconitum. 

(6)  Terebinthina  is  turpentine,  an  oleoresin. 
Terebenum  is  terebene,  a  liquid  consisting  of  a  hydro- 
carbon obtained  by  the  action  of  concentrated  sul- 


phuric acid  on  oil  of  turpentine  and  subsequent  rec- 
tification with  steam. 

(c)  Safrolum  is  safrol,  the  methylene  ether  of 
allyl  pyrocatechol  found  in  oil  of  sassafras,  cam- 
phor oil,  and  other  volatile  oils.  Sassafras  is  the 
dried  bark  of  the  root  of  sassafras  variifolium. 

{d)  Scopola  is  the  dried  rhizome  of  scopola  car- 
niolica.  Scoparius  is  the  dried  top  of  cytisus  sco- 
parius. 

{e)  Santonica  is  the  dried,  unexpanded  flower- 
heads  of  Artemisia  pauciflora.  Santoninum  is  santo- 
nin, the  inner  anhydride  or  lactone  of  santonic  acid 
obtained  from  santonica. 

(/)  Saccharin  is  a  synthetic  agent  which  has  a 
sweetening  power  500  times  that  of  saccharum.  The 
latter  is  only  refined  sugar. 

{g)  Phenol  is  a  white  crystalline  mass,  while 
phenol  liquefactum  is  a  liquid  containing  not  less 
than  86.4  per  cent  of  the  former. 

(A)  Hydrastina  is  hydrastine,  an  alkaloid  ob- 
tained from  hydrastis,  which  is  the  dried  rhizome 
and  roots  of  hydrastis  canadensis. 

(0  Iodum  is  pure  iodine,  while  iodolum  is  iodol 
obtained  by  the  action  of  iodine  upon  pyrrol  in  the 
presence  of  alcohol. 

(;')  Sulphonethylmethanum  is  a  product  of  the 
oxidation  of  the  mercaptol  obtained  by  the  conden- 
sation of  methylethylketone  with  ethylmercaptan. 
Sulphonmethane  is  made  in  the  same  way,  using 
acetone  instead  of  methethylketone. 

29.  Write  the  English  name,  and  quantity,  of 
each  of  the  ingredients  in  this  prescription  that  you 
would  use  in  preparing  one-half  of  it: 


Co^  FoMMULA  ON  Label. 

- 


f 


i8n 


f 


PRUCE 


>T. 


Cinchonidine  sulphate,  15  grains;  strychnine,  K 
grain;  diluted  muriatic  acid,  1  drachm;  tincture  of 
cardamom  compound,  1  drachm ;  water,  sufficient  to 
make  2^  ounces. 
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30.  State  the  quantity  of  the  second  ingredient 
that  would  be  contained  in  each  dose,  and  name  the 
drugf  from  which  it  is  obtained. 

1/80  grain.  Nux  vomica  and  other  plants  of  the 
Loganiaceae. 

31.  Give  full  directions  for  compounding  it. 
Dissolve  the  strychnine  in  the  acid  and  then  the 

cinchonidine  sulphate.     Add  the  water  and  tincture 
of  cardamom  compound. 

32.  A  precipitate  soon  forms  after  it  is  com- 
pounded and  makes  it  unsightly  in  appearance. 
What  do  you  think  causes  it?  (a)  Would  it  be 
proper  to  remove  it  by  filtering? 

Cochineal,  the  coloring  agent  in  tincture  of  car- 
damom compound,  is  thrown  down  by  acids,  (a)  It 
would  be  proper  to  remove  the  precipitate  by 
filtration. 

33.  Write  out  a  complete  form  for  a  label  to  be 
used  in  dispensing  it,  carefully  regarding  all  the 
instructions  of  the  prescriber. 


No.  1000. 


Date,  10/18/08. 


Directions:    A  teaspoonful  in  water  after  meals. 


M.D. 


34.  What  kind  of  oil  of  turpentine  does  the  U.  S. 
P.  direct  should  be  dispensed  for  internal  use  ? 

Rectified  oil  of  turpentine. 

35.  What  is  the  difference  between  ceratum  and 
unguentum  ? 

An  ointment  is  softer  than  a  cerate.  Each  has 
the  property  of  absorbing  or  emulsifying  small 
quantities  of  water,  but  in  different  degrees.  They 
also  vary  in  their  absorbability  and  the  promotion  of 
medicinal  action. 

36.  Why  is  vinegar  of  squill  required  to  be  heat- 
ed to  boiling,  before  filtering  and  finishing  the  prep- 
aration? (a)  Name  an  official  preparation  made 
from  it. 

To  coagulate  albuminous  matter  so  that  the  vine- 
gar when  filtered  will  make  a  clear  syrup  of  squill 
upon  adding  sugar  and  water,     {a)  Syrup  of  squill. 

37.  What  is  the  difference  between  wool-fat,  U. 
S.  P.,  and  hydrous  wool-fat,  U.  S.  P.  ?  (a)  What 
is  anhydrous' wool-fat?  (h)  Which  is  employed  in 
makmg  some  of  the  official  ointments? 

Wool-fat,  U.  S.  P.,  is  free  from  water,  while  the 
hydrous  contains  30  per  cent,  {a)  Purified  wool- 
fat  from  sheep,  freed  from  water.  (&)  Hydrous 
wool-fat. 


38.  What  should  be  the  color  of  ammonium  io- 
dide that  is  suitable  for  dispensing? 

It  should  be  colorless. 

39.  Give  official  names  for  basilicon  ointment  and 
Deshler's  salve,  and  state  how  they  differ  in  com- 
position. 

Ceratum  resinse  and  ceratum  resinse  compositum. 
The  former  is  composed  of  rosin,  yellow  wax,  and 
lard.  The  latter  has  a  similar  base  of  rosin,  yellow 
wax,  and  prepared  suet,  but  contains  in  addition 
turpentine  and  linseed  oil. 

40.  What  care  should  be  taken  in  selecting  ammo- 
nium carbonate  for  use  in  making  official  prepara- 
tions containing  it? 

Only  the  translucent  portions  should  be  used. 

41.  What  is  acetone  used  for  in  pharmacy? 
Mainly  as  a  menstruum  in  making  oleoresins.     It 

is  used  considerably  as  a  solvent  for  fats,  resins,  and 
camphors. 

42.  What  is  the  difference  between  blue  vitriol 
and  copperas  ? 

Blue  vitriol  is  copper  sulphate.  Copperas  is  fer- 
rous sulphate. 

43.  If  a  physician  should  prescribe  500  Cc.  of 
infusion  of  calumba,  what  strength  would  you 
make  it? 

Five  per  cent. 

44.  What  U.  S.  P.  infusion  is  made  by  perco- 
lating the  drug  with  water?  {a)  State  why  per- 
colation is  better  than  maceration,  and  cold  water 
better  than  boiling  water,  for  this  infusion. 

Infusum  pruni  virginianae.  (o)  Because  the  vir- 
tues of  the  bark  are  more  rapidly  and  thoroughly 
exhausted  by  percolation  than  by  maceration  alone. 
Heat  is  avoided  on  account  of  the  volatile  nature 
of  the  constituents.  The  volatile  oil  and  hydro- 
cyanic acid  in  this  infusion  are  the  result  of  the 
reaction  of  water  with  amygdalin.  At  boiling  tem- 
perature this  principle  is  inoperative. 

45.  How    can    you    determine    that    solution    of 
ammonium  acetate  is  not  alkaline,  as  required  for  j 
use  in  making  Basham's  mixture? 

By  using  red  litmus  paper.  If  it  fails  to  give 
red  litmus  a  blue  color,  the  reaction  is  acid. 

46.  In  making  camphor  cerate  why  is  the  cam- 
phor liniment  added  last,  and  while  the  other  mixed 
ingredients  are  cooling? 

Camphor  is  volatile  and  would  be  driven  off  by 
the  heat  used  in  melting  the  base. 

(To  be  continued.) 


I 


BULLETIN  OF  PHARMACY 


73 


DOLLAR  IDEAS. 


T/ie  editor  of  the  Bui^LETIn  tvill  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


DEVELOPING   A    TRADE    IN    MENTHOL   WATER. 

E.  B.  Ferte,  Spokane,  Washington:  For  some 
time  I  have  prepared  and  used  much  menthol  water, 
often  in  prescriptions,  and  I  have  called  the  atten- 
tion of  several  physicians  to  it.  It  is  a  most  desir- 
able diluent  for  external  applications  such  as  lead 
and  opium  wash,  solution  of  lead  subacetate,  ery- 
sipelas mixtures  and  glycerin  lotions,  being  a  cool- 
ing substitute  for  rose  water.  It  is  an  excellent 
adjuvant  for  internal  mixtures,  especially  in  nausea, 
vomiting,  diarrhea,  fermentation,  etc.  It  is  also  a 
good  solution  in  which  to  float  a  dose  of  castor  oil. 

As  far  as  I  know  menthol  water  is  my  idea,  though 
'•lliers  may  have  used  it.  To  prepare  the  liquid, 
place  a  few  grammes  of  menthol  crystals  in  a 
glass  tube  about  one  by  ten  centimeters,  closing  the 
ends  with  absorbent  cotton  packed  just  tightly 
enough  to  hold  the  chemical.  Place  the  tube  in  the 
bottom  of  a  bottle  of  about  four  liters  capacity  and 
fill  the  container  with  distilled  water.  In  a  few 
days  the  water  will  be  saturated  with  menthol  and 
is  ready  for  use.  When  a  liter  or  so  is  drawn,  fill 
again  with  distilled  water. 


THE  VALUE   OF   NUMBERING  INVOICES. 

L.  L.  Constant,  Belle  Plaine,  Kansas:  Fourteen 
years  in  the  drug  business  find  us  able  to  take  any 
piece  of  goods  from  the  shelf  and  tell  from  whom 
it  was  bought,  the  date  of  the  purchase,  and  the 
price  paid  for  it.  This  is  our  plan:  With  a  four- 
figure  numbering  stamp  costing  50  cents  we  stamp 
the  consecutive  invoice  number  on  every  piece  of 
goods  received.  This  takes  but  a  few  moments' 
time.  Then  we  go  over  the  goods  and  mark  cost 
and  selling  price  below  the  number.  Two-four-and- 
eight  patents  are  simply  stamped  and  put  on  the 
shelf,  when  the  retail  price  is  already  printed  on 
them. 

This   system   has  been   found   a   convenience   in 
many  ways.    To  illustrate :  A  short  time  ago  a  rep- 


resentative of  a  patent-medicine  house  whose  goods 
had  never  been  introduced  in  our  locality,  and  who 
was  willing  to  give  us  a  newspaper  ad.,  mailing  list, 
window  display,  free  goods  to  pay  freight,  a  dis- 
count of  5  per  cent  off  in  six  months,  and  similar 
inducements,  asked  us  about  how  many  dozen  of 
their  cough  syrup  we  were  using  in  a  year.  We 
looked  on  our  shelves  and  found  one-sixth  of  the 
25-cent  size  on  which  was  the  number  3276,  and  we 
were  at  once  able  to  tell  Mr.  Salesman  that  on 
December  13,  '07,  we  had  bought  of  so  and  so  (job- 
bers) one-fourth  dozen,  of  which  we  still  .had  two 
bottles !  It  is  needless  to  say  that  he  at  once  stopped 
talking  gross  quantities  when  he  found  that  we  had 
sold  one  25-cent  bottle  in  eight  months. 

This  plan  has  at  times  been  the  cause  of  our  being 
threatened  with  heart  failure  when  we  note  the 
length  of  time  we  have  kept  some  goods  without 
selling  them;  but  we  believe  it  to  be  a  fine  thing 
despite  the  occasional  shock. 


A  CHEAP,  EFFICIENT  PASTE  FOR  CLEANING 
CLOTHES. 

Dr.  H.  C.  Caseldine,  Georgetoimi,  Ky.:  Here  is 
a  very  cheap  and  most  excellent  cleaning  paste  for 
cleaning  clothes : 

Sulphuric  ether  J^  ounce. 

Alcohol   3  ounces. 

Aqua  ammonia   (28-per-cent) V/2  ounces. 

Mix  jnd  add  to  the  following: 

1   gallon  of  water  in  which  has  been   dis- 
solved 3  cakes  of  ivory  soap. 

This  mixture  congeals,  forming  a  paste  which  is 
excellent  for  cleaning  clothes,  etc.,  and  is  so  cheap 
that  it  can  be  sold  by  the  gallon  for  cleaning  carpets 
and  rugs. 

A  NEW  METHOD  OF  MAKING  ROSE-WATER. 

Adolph  Bicrsach,  Milwaukee,  Wis.:  Much  diffi- 
culty seems  to  be  experienced  in  making  rose-water, 
inasmuch  as  the  product  made  with  talcum  lacks 
strength  and  density.  An  elegant  product  can  be 
made  as  follows :  Take  about  10  or  15  drops  of 
pure  oil  of  rose  and  put  it  into  a  gallon  bottle.  Fill 
this  with  hot  distilled  water  and  shake  well.  Then 
let  cool.  It  can  be  filtered  or  not,  as  desired.  The 
result  is  a  strong  water  impregnated  with  the  oil 
and  lacking  very  little  of  the  strength  of  stronger 
rose-water.  Only  half  as  much  oil  is  required  as 
by  the  old  way.    Try  it. 
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URINARY  ANALYSIS  AS  A  DRAWING  CARD. 

To  the  Editor: 

Recently  every  physician  in  Portland,   Oregon, 
received  this  card: 
Dear  Doctor: 

For  your  convenience  we  shall  make  either  qualitative  or 
quantitative  analyses  of  urine  promptly  and  without  charge. 

We  are  fully  equipped  for  this  service.  A  call  Exchange 
11  or  A  *6171,  prescription  department,  will  receive  prompt 
attention.  Sincerely, 

WooDARD,  Clarke  &  Co. 

In  the  same  mail  we  included  the  following 
urinary  test  sheet: 


LABORATORY  OF  WOODARD.  CLARKE  &  COMPANY. 
Report  on  Examination  of  Urine. 


Sample  from Submitted  by  Dr 

Received  190  Reported  190 

Physical  and  Chemical  Examination. 


Total  quantity  for  24  hours 

S'pecific  Gravity 

Reaction 

Color 

General  Appearance 

Sugar 

Albumin 

Bile 

Carb.  Chlor, 


Pbos. 


Quantity  submitted 

Total  Solids 

Odor 

Sediment,  Color 

Indican 

Quantity 

Quantity 

Diacetic  Acid 

Sulphates  Urates 


Microscopic  Examination. 
Crystalline  Amorphous 

Epithelial  cells  from  Cast 

Pus  Blood 

Uric  Acid  Spermatozoa 

Crystalline  Salts 

Remarks. 


to  mention  the  improvements  in  our  service  and 
equipment.  We  call  attention  also  to  our  case  of 
new  preparations  which  is  kept  up  to  date.  Conse- 
quently, when  doctors  or  even  other  druggists  want 
a  new  product,  they  invariably  call  us  up  first.  We 
get  the  prescription  business.    Jos.  Hart,  Ph.C, 

Chief  of  the  Prescription  Department   of  Woodard,   Clarke 
&  Co. 
Portland,  Oregon. 


The  result  of  this  advertising  was  very  encourag- 
ing. It  brought  us  a  number  of  analytical  orders 
and  created  more  interest  in  the  work.  Fortunately, 
a  month  later,  a  prominent  bacteriologist  and  path- 
ologist in  our  city  read  a  very  interesting  paper 
before  the  medical  association  on  the  importance  of 
urinalysis.  He  emphasized  the  need  of  tests  other 
than  those  for  sugar  and  albumin.  His  talk  created 
a  large  demand  for  the  necessary  apparatus  and 
reagents  which  we  carry. 

The  doctors  usually  have  good  books  on  the  sub- 
ject, and  after  seeing  how  easily  and  quickly  we 
make  a  complete  analysis,  do  the  work  themselves. 
But  all  this  serves  to  draw  the  physicians  to  our 
store.    Of  course,  we  take  advantage  of  their  visits 


A  FIELD  FOR  PROPAGANDA  WORK  WHICH  HAS 
BEEN  OVERLOOKED. 

To  the  Editor: 

In  these  days  of  propaganda  work,  the  various 
pharmaceutical  societies  are  devoting  their  energies 
to  introducing  the  U.  S.  P.  and  N.  F.  preparations 
among  physicians,  and  at  the  same  time,  overlook- 
ing the  fact  that  the  dentists  are  still  doing  business 
at  the  old  stand. 

The  dental  field  may  be  too  small  for  the  societies 
to  work,  but  the  individual  pharmacist  should  not 
neglect  it,  but  get  to  work  at  once.  There  are  a 
few  preparations  in  the  U.  S.  P.  and  N.  F.  which, 
when  presented  in  the  proper  manner,  will  appeal  to 
the  average  dentist,  namely,  Liquor  Antisepticus,  U. 
S.  P.,  Pulvis  Acetanilidi  Co.,  U.  S.  P.,  Liquor  Anti- 
geminarus,  N.  F.,  and  Liquor  Antisepticus  Alka- 
linus,  N.  F. 

If  the  pharmacist  will  call  the  attention  of  the 
dentists  to  these  products,  explaining  that  they  are 
non-secret,  uniform  in  composition,  reliable,  and 
obtainable  at  all  drug  stores,  at  the  same  time  giving 
the  dentist  liberal  samples  and  showing  the  for- 
mulas to  prove  the  efficacy  of  the  preparations,  he 
can  rest  assured  that  the  practitioner  will  be  im- 
pressed and  pleased.  I  have  tried  this  method  and 
found  it  pleasant  and  profitable. 

I  personally  called  upon  every  dentist  in  our 
vicinity,  explained  the  nature  of  my  visit,  and  left 
an  eight-ounce  bottle  of  each  of  the  liquors  and  two 
dozen  five-grain  capsules  of  Pulvis  Acetanilidi  Co. 
I  furnished  hektograph  copies  of  each  formula,  and 
requested  that  the  preparations  be  given  a  trial. 
If  the  products  proved  satisfactory  the  dentists  were 
to  specify  them  under  their  official  titles.  In  the 
course  of  a  few  weeks,  a  gratifying  demand  for 
these  preparations  was  established. 

Any  pharmacist  who  does  likewise  will  obtain  the 
same  results  and  will  secure  added  profits  from  a 
field  which  heretofore  has  been  overlooked. 

Astoria,   N.   Y.  JOSEPH   M.   SCHERER,   Ph.G. 
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SALICYLATES  AND  IRON. 

In  the  December  Bulletin^  on  page  527,   ap- 

sared  a  prescription  calling  for  tincture  of  ferric 

bhloride,  10  grains,  and  sodium  salicylate,  10  grains. 

i'he  dispenser  complained  of  a  precipitate  which, 

?e  said,  was  salicylate  of  iron.     Dr.  Edsel  A.  Rud- 

iman,  the  author  of  "Incompatibilities  in  Prescrip- 

jions,"  has  kindly  come  forward  with  a  suggestion 

)r  overcoming  the  difficulty.   He  writes  as  follows : 

fo  the  Editor : 

Referring  to  the  combination  of  sodium  salicylate 

rith  tincture  of  iron  chloride,  on  page  527  of  the 

)ecember    Bulletin,    the    precipitation    can    be 

^voided  by  dissolving  10  grains  of  sodium  salicylate 

10  minims  of  water  and  then  adding  the  tincture 

^f  citrochloride  of  iron,  N.  F.,  instead  of  the  U.  S. 

tincture.  E.  A.  Ruddiman. 

Nashville,  Tenn. 


ORTHOGRAPHIC  INGENUITY. 
t^o  the  Editor: 

Some  people  are  very  clever  at  spelling  phonetic- 
ally.    Here  is  an  order  for  "ground  alum"  which 


was  recently  filled  by  C.  Koenbeck,  a  druggist  in 
Newark,  N.  J.  R.  J.  Parkell. 

New  York  City. 


WHAT  A  SUBSCRIBER  THINKS. 

To  the  Editor: 

Being  a  constant  reader  of  the  Bulletin  of 
Pharmacy  it  gives  me  great  pleasure  to  notice  so 
many  instructive  editorials.  In  a  word,  every  part 
of  the  journal  is  a  lesson  which  every  pharmacist 
should  know. 

We  have  no  such  publication  in  our  State;  and  I 
should, say  that  if  our  druggists  want  to  keep  in 
touch  with  drug  progress  in  the  country,  they  cannot 
do  so  without  the  Bulletin  of  Pharmacy.  Every 
issue  should  have  space  in  the  pharmacist's  library. 


It  is  worth  more  than  all  the  other  drug  journals 
put  together. 

In  your  good  work  I  wish  you  the  same  success 
for  the  future  that  you  have  had  in  the  past. 

Athol,  Mass.  Hector  J,  Chamberland. 


BRONZING  RADIATORS. 

To  the  Editor: 

On  page  528  of  the  December  Bulletin,  in  the 
department  of  "Queries,"  appears  a  formula  for 
silvering  or  bronzing  radiators.  Here  is  a  recipe 
used  for  the  purpose  by  many  decorators : 

Best  clear  varnish,  about 6  ounces. 

Benzine,  sufficient  to  make 40  ounces. 

Add,  as  required,  the  best  grade  of  gold  powder,  and  the 
product  is  ready  to  apply. 

Ottawa,  Canada.  '  •'" 


A  STRANGE   ORDER. 
To  the  Editor: 

One  of  our  best  customers,  a  man  about  45  years 
old,  called  over  the  'phone:  "Please  send  me  as 
soon  as  you  can  one-half  dozen  of  those  tablets 
which  smell  so  much  like  a  wasp-nest." 

I  immediately  put  up  the  specified  number  of  anti- 
kamnia  and  salol  tablets,  attaching  a  label  with 
suitable  directions.  As  the  package  was  not  re- 
turned, I  suppose  these  tablets  were  what  he  wanted ! 

Covington,  Va.  C.  E.  Hall. 


NUFF  SED! 


To  the  Editor: 

Enclosed  find  some  "filthy  lucre"  (may  time 
add  to  its  filth),  for  which  continue  me  in  the  good 
graces  of  your  valuable  journal.  I  might  add  a 
word  of  praise  of  the  Bulletin^  but  what's  the 
use?  As  long  as  I  separate  myself  from  good 
money,  as  per  the  enclosed,  I'll  do. 

Paul  Caldwell. 

New  Brighton,  Staten  Island,   New  York. 


FROM  NEW  ZEALAND. 

To  the  Editor: 

I  always  look  forward  eagerly  to  the  20th  of 
every  month,  for  it  is  about  that  time  that  the 
Bulletin  of  Pharmacy  turns  up  in  New  Zealand. 
I  am  never  satisfied  until  I  have  read  the  journal 
through.  Leonard  Booker. 

Hamilton,  New  Zealand. 
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BUSINESS  HINTS. 


A  Mid-winter  Sale. — 

February  represents  a  month  when  druggists  find  an 
abundant  supply  of  sundries  on  their  shelves.  Many  may 
desire  to  turn  some  of  these  goods  into  cash.  A  mid-winter 
sale  properly  advertised  will  often  do  the  trick.  Here  is  an 
announcement  prepared  by  the  B.  S.  Cooban  Company  of 
Chicago,  and  inserted  in  a  suburban  paper: 


Cooban's  MIdwInte 

MARKDOWN  SALE^ 


!Z1 


February, 
19  0  8 


Fnday     Saturday    Monday 
1401  ISOi  nth 


February, 
19  0  8 


r 


COOBAN'S  well  knows  dnig  store  ii^never  dnll  or  drowsy.  It  is  always 
JDtcresting,  winning  new  trade  and  holding  the  old  by  the  sheer  force  of 
merit  alone.  I|  From  time  to  time  we  get  np  special  sales  during  which 
»»lnes  sosnperlatiTely  good  ait  offered  that  trade  comes  to  us  by  leaps  and 
bounds.  Such  an  occasion  is  this,  our  great  MUuwUt  MarkJcwn  Sale  when 
small  amounu  of  money  *ill  travel  wonderful  distances,  fl  During  this  im- 
pressive  value  event  we  shall  hold  onr 

Seventh  Annual  Sale  of  the  Enth-e  Lot  of  Cooban's 
35-cent   and  40-cent  Guaranteed  Tooth  Brushes  at 


lit' 


,  EY  jonr  evpecutions  up  to 
the  highest  point  for  these 
wonderfttl  values  will  never 
diMppoint  Don't  hesiute  or 
dclajr  in  attending  this  sale  Buy 
a  jrear's  supply  for  your  entire  household 
while  the  bargain  chance  is  ripe.  These  arc 
genuine  35c  and  40c  tooth  brushes  at  ICc 
If  yon  find  the  bristles  coming  out  of  any 
one  of  these  brushes  bring  it  back  for  a  new 
brash.  Tliese  arc  strictly  high  grade  tooth 
brushes  guaranteed  to  give  absolute  satis- 
faction. Remember  that  this  sale  occurs 
vith  OS  but  OBcc  a  year. 


16c 


Special  Sale  on 
Other  Brushes 


.AIR  Brushes,  Nail  Brushes,  Complex- 
ion Brushes,  Nail  Scrubs,  etc.,  arc  also 
priced    most    enticingly    at    present. 
Some  sample  values. 


W' 


Complesioa  Bniibc* 

HiiiBniilia.ioCdbwk 
Lalher  BtWi«a 
l<UH.iiBn>lic 
25e  Hand  S<nla   - 


2«e 
SOe 
SOe 


People  say  that  our  Soda  [hot  or  cold] 
Is  about  the  best  In  Chicago  ■*«  ™" »««» 


B.    S.    COOBAN    AND    COMPANY 


559  WEST  SDCTY-THIRD  STREET.  Ona  NomJ 


CHICAGO 


Illustrations  in  Advertising.— 

"Choose  carefully  your  illustrations  and  your  words,  lest 
you  make  a  foolish  investment,"  is  a  caution  which  appears 
m  the  Western  Druggist.  "Each  and  every  illustration  is  a 
study,  and  if  an  illustration  is  of  any  value  to  an  advertise- 
ment It  must  be  a  picture  that  appeals  to  the  senses  pleas- 
antly and  one  that  carries  with  it  the  inspiration  to  buy 

"No  words  can  compete  with  the  picture  for  attracting  the 
public,  pleasing  the  public,  and  remaining  in  the  mind  of  the 
public.  Think  of  this,  and  when  you  plan  an  appropriation 
dent  scnmp  the  first  power  of  your  advertisement,  the 
power  to  gain  attention. 

"You  must  attract  the  attention  of  buyers.  If  not  the  best 
written  arguments  in  the  world  are  lost-utterly  lost  This 
isthe  mission  of  the  picture.  It  must  be  the  'hello'  to  the 
mind  to  draw  it  away  from  what  is  then  engaging  the  atten 

interest   first  ,n    he  picture,  then  to  the  words,  and  later  the 
goods  they  describe,  all  of  which  must  contain  the  'buy,  buy' 


force  strong  enough  to  determine  in  the  reader  the  decision 
to  order.  This  decision  follows  a  pleasant  association  of  the 
article  in  the  mind,  made  pleasing  by  the  pleasure-giving  force 
in  the  picture." 

A  Moving  Window  Display. — 

The  ingenious  window  shown  in  the  accompanying  engrav- 
ing is  contributed  to  the  Bulletin  by  B.  A.  Cueny,  403  Main 
Street  N.,  Cheboygan,  Mich.  Mr.  Cueny  expresses  the  con- 
viction that  anything  in  motion  in  the  window  will  attract 
people's  attention,  and  it  has  been  his  experience  that  motion 
displays  are  far  more  productive  of  interest  than  anything 
else.  The  present  window  is  described  by  him  in  the  fol- 
lowing terms : 

"The  display  was  made  by  Tony  Rashek  and  George 
Guile,  clerks  in  my  employ.  They  did  the  work  during  their 
spare  time  and  at  very  small  cost.  The  display  represented 
a  lumber  camp  in  the  backwoods,  and  I  scarcely  need  to  explain 
that  Cheboygan  is  right  in  the  heart  of  the  Michigan  lumber 
district.  Such  a  subject,  therefore,  is  sure  to  compel  interest 
in  this  region. 

"There  were  four  moving  figures— one  man  chopping 
down  a  tree,  two  men  sawing  a  log,  and  one  man  splitting 
wood.  In  one  corner  of  the  window  was  a  load  of  ^9  logs 
on  a  logging  sleigh,  drawn  by  a  team  of  horses.  Evergreen 
trees  were  scattered  throughout  the  scene  to  give  it  the 
appearance  of  a  camp,  and  here  and  there,  sticking  up 
through  the  snow,  were  ends  of  logs  to  represent  stumps. 
There  were  also  a  skidway  of  logs,  a  pile  of  split  wood,  a 
log  house,  a  log  barn,  while  in  the  rear  center  were  two  men 
apparently  operating  a  saw  and  cutting  a  huge  log  in  two. 
"Salt  was  used  to  represent  snow  on  the  floor  of  the  win- 


dow, over  the  logs,  the  trees,  and  pretty  much  everything 
else.  A  little  diamond  dust  gave  the  salt  a  more  snow-like 
appearance.  Sheet  lead  was  used  on  the  sleighs  and  in  mak- 
ing the  axes  and  cant-hooks.  Tar  paper  was  employed  tc 
cover  the  roof  of  the  barn  and  the  house.  The  expense  o^ 
getting  up  the  window  was  twenty  cents  for  salt,  five  centi 
for  sheet  lead,  and  seven  cents  for  tar  paper.  The  motoP 
power  employed  was  a  one-tenth-horsepower  electric  motor 
with  a  worm  gear  to  reduce  the  speed." 

A  Striking  Window  Display,— 

At  the  last  meeting  of  the  Pennsylvania  Pharmaceutical 
Association  R.  H.  Lackey  described  a  window  arrangement 
designed  to  display  a  liquid  dentifrice.     A  unique  feature  of 
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lie  exhibit  was  a  back  consisting  of  twenty  pieces  of  glass 
ibing,  known  as  No.  3,  26  millimeters  bore,  each  four  feet 
ig,  set  in  a  frame  on  the  plan  of  a  paling  fence  and  ex- 
tnding  across  the  window.  Each  of  these  tubes  was  pre- 
iously  filled  with  a  solution  similar  in  color  to  the  prepara- 
)n  displayed.  The  frame  and  the  window  bottom  were 
»vered  with  a  red  crepe  paper,  and  the  bottles  of  Dentifoam 
ranged  on  the  floor  of  the  window,  together  with  a  display 
tooth  brushes.  From  the  top  of  the  window  at  the  front, 
reamers  of  red  crepe  paper  two  inches  wide  were  run  to 
top  of  the  frame.  The  sides  of  the  window  were  also 
stooned  with  this  material.  The  eflTect  was  striking,  prin- 
lly  because  of  the  reflection  of  light  through  the  glass 
!)ing.  At  night,  particularly,  the  window  attracted  a  great 
of  attention,  and  was  admired  not  only  by  pedestrians, 
|t  also  by  people  on  the  cars  passing  the  store,  several  of 
lom  took  occasion  to  comment  upon  it. 
The  expense  was  comparatively  trifling.  The  tubing  cost 
about  $2.50,  the  lumber  and  paper  not  more  than  50  cents 
additional.  The  comrivarce  can,  of  course,  be  used  for  sim- 
ilar displays  for  other  articles,  such  as  violet  water,  bay  rum, 
etc.,  varying  the  color  effect  to  suit  that  of  the  preparation 
displayed,  thus  reducing  the  expense  chargeable  to  any  one 
preparation. 

A  Successful  Display  of  Writing  Tablets. — 

The  accompanying  illustration  represents  a  window  liter- 
ally covered  with  tablets  of  paper.  The  trim  was  arranged 
by  O.  B.  Porter,  of  Fort  Fairfield,  Maine,  and  produced  excel- 


lent results.  Pairs  of  strings  running  from  the  top  to  the 
bottom  of  the  window  held  the  pads  in  place.  They  extended 
along  both  sides  of  the  tablets,  crossing  between  them. 

A  Twenty-fifth  Anniversary  Announcement. — 

On  January  1,  1909,  J.  G.  Godding  &  Company,  of  Boston, 
Mass.,  observed  their  twenty-fifth  anniversary.  A  handsome 
tour-page  booklet  was  published  for  the  occasion.  It  was  4 
I'y  6  inches  in  dimensions  and  was  printed  on  heavy  white 


stock.  One  page  gave  briefly  the  history  of  the  firm;  another 
was  devoted  to  a  calendar,  while  the  rest  of  the  text  con- 
sisted of  advertising.  An  attractive  monogram  appeared  on 
the  cover.  Both  the  text  and  the  typography  contributed  to 
make  an  excellent  piece  of  advertising  literature.  A  sketch 
of  the  Godding  business  was  contributed  to  the  Bulletin  for 
last  May. 

Prescription  Talk. — 

Fuhrmann's  Pharmacy  in  Washington,  D.  C.,  recently  sent 
out  an  attractive  four-page  folder  to  its  customers.  The  ad. 
on  the  prescription  department  read  as  follows : 


OUR 

PRESCRIPTION  DEPARTMENT 

IS  our  pride.  We  have  the  confidence  of  the 
physicians  and  the  public.  This  is  increasing 
our  trade  every  month.  Why?  Because  it  is  the 
important  part  of  our  business  and  at  all  times 
receives  our  most  careful  attention. 

flWe  fill  so  many  prescriptions  that  our  stock  is 
always  fresh  and  pure,  besides  being  comprehen- 
sive and  complete. 

flWe  make  the  drug  business  our  special  vocation, 
having  done  so  the  past  eleven  years  with  success. 

flOur  charges  are  always  right  and  based  on  value 
of  ingredients  and  time  and  skill  required  in  com- 
pounding. They  are  never  "  guessed  at."  All  are 
treated  alike. 


THE  PHYSICIANS  TRUST  US 

YOU     MAY    SAFELY     DO    SO 

I F  your  doctor  leaves  a  prescription  at  your  house, 
*  phone  us  and  we  will  send  for  it.  compound  it, 
and  have  the  medicine  back  to  you  in  a  very  short 
time. 


The  paper  was  a  light-blue  linen  resembling  letter  sta- 
tionery, while  the  text  was  printed  in  dark-blue  ink,  producing 
a  very  pretty  effect. 

A  Drug-store  Journal. — 

"The  Modern  Samaritan  Magazine,"  distributed  by  the 
Standard  Drug  Co.,  Cleveland,  Ohio,  is  a  publication  of  a 
somewhat  novel  nature.  The  little  journal  is  eight  by  four 
and  a  half  inches,  and  is  mailed  to  customers  who  patronize 
any  one  of  the  eight  stores  belonging  to  the  Standard  Co. 
A  poem  runs  through  the  pages,  the  characters  therein  rep- 
resenting different  patent  medicines.  Humor  and  drug-store 
talk  comprise  much  of  the  text.  All  in  all,  we  consider  this 
work  a  good  means  of  securing  publicity  for  a  drug  store. 

A  Farmer's  Almanac. — 

Among  the  almanacs  which  came  out  the  first  of  the  year, 
one  issued  by  Clark's  Highland  Pharmacy  is  worth  some 
mention.  It  contains  a  calendar  for  1909  and  1910,  together 
with  astronomical  calculations.  Useful  formulas  and  other 
information  of  interest  to  the  farmer  are  scattered  through- 
out the  almanac.  For  example,  the  legal  holidays,  postage 
rates,  and  tables  of  weights  and  measures  are  given.  Of 
course,  the  store  specialties  come  in  for  liberal  mention. 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof.  W.  L.  Scoville. 


Miscellaneous  Notes. — 

Licorice  has  found  a  place  in  butter  substitutes,  according 
to  a  French  patent.  Beef  fat,  milk,  and  licorice  are  the  in- 
gredients mentioned. 

The  first  radium  factory  has  been  erected  at  Joachimsthal, 
and  is  now  in  operation.    The  output  is  not  stated. 

The  U.  S.  Mint  at  San  Francisco  is  the  best  equipped  of 
any,  and  uses  electrolytic  methods  for  refining  its  gold,  silver, 
and  copper.  About  400  ounces  of  platinum  are  recovered 
from  the  shiners  annually. 

Brandy,  whisky,  etc.,  distilled  in  vacuum,  are  stated  to  be 
purer  and  of  better  flavor  than  if  distilled  in  ordinary  pres- 
sure stills. 

The  effects  of  tobacco  smoke  have  been  variously  ascribed 
to  pyridine,  carbon  monoxide,  and  nicotine.  The  general 
conclusion  is  that  nicotine  is  the  injurious  ingredient.  It  is 
claimed  that  "light"  cigars  contain  more  nicotine  than  "heavy" 
cigars.     [This  we  doubt. — The  Editor.] 

The  addition  of  5  per  cent  of  walrus  fat  to  petrolatum  will 
increase  its  property  of  absorbing  aqueous  fluids  many  times, 
so  'tis  said. 

Railway-car  dust  in  Switzerland  has  been  found  to  contain 
from  three  to  forty-six  millions  of  germs  per  grain — about  15 
species  being  pathogenic  or  disease-producing! 

Chlorinated  lime  gives  off  free  oxygen  under  the  influence 
of  moisture  and  heat,  and  has  been  the  cause  of  "spontaneous 
combustion"  for  this  reason. 

Enzymes  are  no  longer  held  to  be  catalytic  agents,  but 
according  to  a  French  chemist  they  are  used  up  in  processes 
in  which  they  take  part.  This  appears  to  be  true  of  pepsin, 
at  least. 

For  etching  signs  on  glass,  the  National  Glass  Budget  rec- 
ommends the  following  solutions,  which  will  keep:  Solution 
No.  1  is  sodium  fluoride,  9  drachms;  potassium  sulphate,  108 
grains ;  water,  1  pint.  Solution  No.  2  consists  of  zinc  chloride, 
216  grains;  concentrated  hydrochloric  acid,  10  fluidrachms; 
water,  1  pint.  Equal  parts  of  solutions  Nos.  1  and  2  are 
mixed  in  a  lead,  paraffin,  or  other  suitable  dish,  and  applied 
to  the  cleaned  glass  with  a  rubber  pencil  or  brush. 

"Haec  facet,"  etc.  Potassium  and  sodium  chlorides  have 
been  obtained  in  colloidal  form,  and  we  no  longer  have  "col- 
loids and  crystalloids,"  but  only  colloidal  and  crystalloidal 
forms.  Thus  passes  another  of  the  classifications  of  chem- 
istry! 

Chemically  Pure. — 

Professor  Ramsay's  famous  experiment  by  which  he  ob- 
tained lithium  from  copper  is  strongly  questioned.  Mme. 
Curie  has  tried  it,  and  thinks  that  the  lithium  came  from  the 
glass  bottles  in  which  the  reagents  were  kept.  She  says  that 
glass  yields  lithium  to  reagents  by  chemical  disintegration 
and  thinks  that  this  was  influenced  by  the  radium  emanations 
in  the  experiments. 

Another  Use  for  Copper. 

A  brilliant  coating  of  copper  can  be  made  on  glass  by 
treatmg  Fehling's  solution  (taking  care  not  to  have  an  excess 


of  alkaline  tartrate  solution  present)  with  formaldehyde.  The 
mixture  is  heated  and  rotated  until  the  copper  begins  to 
deposit,  and  the  deposit  will  then  proceed  until  the  copper 
solution  is  reduced  and  a  lustrous  coating  of  copper  is 
obtained. 

Raspberry  Elixir. — 

Harold  Wyatt  proposes  a  new  elixir  (of  raspberry?)  to 
be  made  as  follows : 

Tincture    of   vanilla 0.25 

Alcohol    24.00 

Tr.  cudbear  1.00 

Sugar    48.00 

Raspberry  juice,  to  make 100.00 

The  raspberry  juice  is  made  by  crushing  ripe  raspberries, 
allowing  them  to  ferment  three  or  four  days,  then  squeezing, 
heating  the  juice  to  90°  C,  and  when  cold  adding  one-quarter 
the  volume  of  alcohol. 

Water-soaked  Glass. — 

Water  and  carbonic  acid  act  upon  glass,  penetrate  it  to 
a  slight  extent,  and  alter  its  composition.  Water  partially 
decomposes  glass,  dissolves  free  alkali,  and  hydrates  the 
silicates,  forming  a  skin  on  the  surface  which  protects  the 
glass  from  further  action.  The  warmer  the  water  the  greater 
is  its  action,  but  in  any  case  the  activity  is  but  slight. 

Brains  and  Theories. — 

After  stating  that  the  chemical  constitution  of  a  com- 
pound does  not  suffice  to  explain  its  therapeutic  or  physio- 
logical action  (contrary  to  the  claims  of  many  chemists),  an 
Austrian  chemist  finds  that  narcotics  and  analgesics  pre- 
cipitate the  lecithin  and  lipoids  in  the  brain  tissues,  and  prob- 
ably produce  their  effects  in  this  way.  He  gives  a  lot  of 
facts  and  arguments  in  support  of  this  theory. 

Atomic  Evolution. — 

The  theory  of  evolution  is  now  applied  to  the  chemical 
elements,  it  being  argued  that  elements  of  high  atomic 
weights  are  evolved  from  those  of  low  atomic  weights.  Evi- 
dence of  such  an  evolution  is  found  in  the  nebulae  and  hot 
stars.  There  is  reason  to  believe  that  the  first  products  of 
all  radioactive  processes  are  rare  earths. 

Soaps,  Liniments,  and  Liquid  Soaps. — 

^  The  most  soluble  soaps  are  the  potassium  combinations 
with  castor,  sesame,  linseed,  poppy,  cocoanut,  and  cottonseed 
oils.  Less  soluble  are  the  soaps  made  with  palm,  rape,  or 
sunflower-seed  oils,  lard  or  butter.  Still  less  soluble  are  the 
soaps  from  peanut  oil,  beef  and  mutton  tallow,  and  least 
soluble  of  all  is  the  soap  from  stearin. 

Almond  Chemistry. — 

The  emulsion  from  sweet  and  bitter  almonds  is  found  t 
consist  of  at  least  three  enzymes  which  are  closely  relate^ 
In  acting  upon  the  amygdalin  the  latter  is  split  up  into  tw^ 
molecules  of  dextrose  and  one  each  of  benzaldehyde  (oil  of 
bitter  almond)    and  hydrocyanic  acid.     The  last   is   formed 
most  slowly. 

Regarding  Germicides. — 

Typhoid  germs  will  live  in  pure  chloroform  indefinitely, 
but  are  killed  by  chloroform  water  in  half  an  hour.  Ben- 
zine has  been  found  to  have  no  germicidal  effect  in  connec- 
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■on  with  soaps,  and  six  times  as  much  phenol  is  required  in 
tnzene  solution  as  in  water,  to  produce  an  equal  germicidal 
ffect 

be?— 

German  electrical  engineers  say  that  in  the  past  eyesight 
as  injured  by  an  insufficiency  of  artificial  light.  Now  the 
inger  is  of  injury  by  the  excess  of  light.  The  violet  rays  of 
^c-electric  lights  are  injurious  to  the  eyes,  but  no  more  so 
iian  sunlight,  and  the  statement  is  made  that  if  the  light  is 

properly   shaded  no   danger   to   the   eyes   can   follow   except 

from  too  intense  light. 

No  Irrigation  Needed. — 

A  "radium  farm"  has  been  found  at  the  bottom  of  the 
Pacific  ocean,  but  nobody  has  claimed  it  as  yet.  At  least  it  is 
found  that  those  parts  are  much  richer  in  radium  than  the 
parts  of  the  earth  that  are  not  so  thoroughly  irrigated.  If,  as 
one  scientist  suggests,  the  radium  emanations  there  are  the 
cause  of  volcanoes  and  earthquakes  in  those  regions,  there 
might  be  other  difficulties  in  working  the  farm. 

Deodorizing  Benzine. — 

Fibrous  or  spongy  aluminum  hydroxide  is  recommended 
for  purifying  benzine,  gasoline,  etc.  The  benzine  is  shaken 
from  4  to  6  hours  with  the  fibrous  hydroxide  and  then  fil- 
tered. The  hydroxide  removes  the  acids  as  well  as  deodorizes 
the  benzine. 

Antimony  in  Commerce.— 

Antimony  is  increasing  in  importance  as  a  commercial 
metal.  Paints  made  with  antimony  salts  are  less  poisonous 
than  lead,  and  resist  the  action  of  sunlight  better  than  zinc. 
Antimony  is  largely  used  in  bearings,  as  an  alloy. 

For  Combs,  Brushes,  Etc. — 

Cellite,  made  from  cellulose  acetate,  is  offered  as  a  non- 
infiammable  substitute  for  celluloid.  It  can  be  made  in  a 
variety  of  forms,  from  imitation  leather  and  rubber  to  the 
celluloid  itself. 

Another  Water  Purifier. — 

Fluoride  of  silver  is  suggested  for  the  disinfection  of 
drinking-water.  It  is  claimed  to  be  20  times  as  powerful 
a  disinfectant  as  corrosive  sublimate  and  is  not  affected  by 
organic  matter.  Two  parts  per  million  of  water  will  destroy 
bacteria  in  a  few  minutes. 

Some  Rogues  Identified. — 

The  rancidity  of  fats  and  oils  is  due  mainly  to  cenanthylic 
and  pelargonic  aldehydes,  and  their  corresponding  acids. 
These  are  the  things  that  smell  and  taste  bad. 

Another  Incompatibility. — 

An  Austrian  chemist  finds  that  mercuric  iodide  is  com- 
pletely decomposed  by  alkaline  arsenites  (such  as  Fowler's 
solution)  and  by  alkaline  solutions  of  hydrogen  peroxide. 

Eats  'Em  Up!— 

Hot  phosphoric  acid  acts  upon  glass  and  porcelain,  forming 
a  soluble  compound  of  silica  and  the  acid  called  silicyl  phos- 
phate. At  temperatures  of  300°  C.  and  above  the  action  is 
very  rapid. 


BOOKS. 


A  New  Edition  of  the  National  Standard  Dispensatory. 

A  new  and  revised  edition  of  the  National  Standard  Dis- 
pensatory has  just  been  published  by  Lea  &  Febiger,  of  Phil- 
adelphia and  New  York.  Coming  as  it  does  from  such  masters 
as  Hare,  Caspari,  Rusby,  Geisler,  Kremers,  and  Base,  the 
work  is  authoritative  on  all  matters  pertaining  to  drugs,  their 
manufacture,  dispensing  and  medicinal  uses.  The  National 
Standard  Dispensatory  is  a  veritable  encyclopedia  of  pharma- 
ceutical information.  It  includes  the  important  non-official 
drugs  as  well  as  the  pharmacopoeial,  giving  all  their  proper- 
ties, pharmaceutical  and  medical.  The  second  edition  now 
fresh  from  the  press  is  a  magnificent  publication  containing 
2050  pages,  with  478  engravings,  and  embracing  information 
on  many  new  developments,  such,  for  instance,  as  bacterial 
vaccines.  It  costs  $6.00  net,  bound  in  cloth,  and  $7.00  in 
leather.  The  National  Standard  Dispensatory  should  be  a 
welcome  addition  to  any  druggist's  library. 


A  Book  on  Pharmaceutical  Chemistry. 

So  large  is  the  field  of  chemistry,  organic  and  inorganic, 
that  one  can  literally  lose  himself  in  it.  The  pharmaceutical 
and  medical  students  who  must  cover  this  subject  in  a  general 
curriculum  with  other  studies  will,  therefore,  appreciate  a 
good  text-book  on  the  subject.  Such  a  work  is  "Pharma- 
ceutical Chemistry"  by  I.  V.  Stanley  Stanislaus,  M.S., 
Phar.D.,  and  Charles  H.  Kimberly,  B.S.Phar.,  Ph.D.  Its 
scope  is  far  from  being  a  mere  collection  of  data.  The  book 
is  intended  to  prove  a  valuable  working  tool  to  the  student 
of  chemistry.  The  second  part  is  particularly  commendable 
as  it  gives  the  pharmacist  a  very  good  insight  into  organic 
syntheses.  "Pharmaceutical  Chemistry"  is  published  by  P. 
Blakiston's  Son  &  Company,  Philadelphia.  It  is  bound  in  a 
flexible  cover,  contains  610  pages  and  costs  $2.50  net. 


Pharmaceutical  Latin. 

The  nomenclature  of  the  sciences  allied  to  pharmacy  and 
medicine  is  in  the  main  Latin.  And  although  the  Latin  pre- 
scription, in  the  sense  of  Latin  directions,  is  no  longer  com- 
mon, pharmaceutical  and  medical  students  will  continue  to 
find  useful,  yes,  indispensable,  knowledge  of  certain  frag- 
ments of  Latin  grammar;  for  without  such  knowledge  the 
task  of  mastering  the  scientific  nomenclature  is  very  formid- 
able. 

Julius  William  Sturmer,  Professor  of  Pharmacy,  Purdue 
University,  has  recently  published  a  book  entitled  "Rudiments 
of  Latin"  which  is  well  adapted  to  the  requirements  of  the 
student  and  practicing  pharmacist.  The  author  has  written 
this  book  with  special  reference  to  the  nomenclature  of  the 
U.  S.  Pharmacopoeia,  National  Formulary,  and  the  text-books 
in  materia  medic?,  and  botany.  Special  attention  is  given  to 
prescriptions.  "Rudiments  of  Latin"  may  be  obtained  from 
the  author,  J.  W.  Sturmer,  La  Fayette,  Ind.     Price  $1.00. 
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PRACTICAL  PHARMACY. 


How  to  Cure  a  Cold. — 

"At  last,"  says  Drug  Topics,  "we  have  the  real  and  true, 
Simon-pure  method  of  curing  a  cold.  It  must  be  so,  for  the 
method  received  the  prize  offered  by  the  New  York  Medical 
Journal  for  the  best  answer  to  the  question.  We  are  glad  to 
know  the  proper  treatment,  for  during  our  brief  experience 
we  have  from  time  to  time  accumulated  some  nine  hundred 
and  seventy-four  distinct  sure  and  certain  ways  of  curing  a 
cold.  The  prize  method  is  contributed  by  Dr.  Charles  Floyd 
Burrows,  of  Syracuse,  and  we  give  it  here  for  the  benefit  of 
all.  First,  a  dose  of  calomel,  1  grain  in  divided  doses,  fol- 
lowed by  the  usual  saline  cathartic.  Also  5  grains  of  Dover's 
powder,  at  once,  with  5  grains  of  quinine.  Repeat  the  quinine 
every  two  or  three  hours  in  diminishing  doses.  Hot  mustard 
foot  and  leg  bath  for  ten  minutes,  with  hot  lemonade  or 
Russian  tea.  Then  put  the  patient  to  bed  with  a  hot-water 
bottle  at  the  feet,  cover  warmly,  and  let  in  all  the  fresh  air 
possible.  Locally,  grease  the  nose  with  lanolin,  irrigate  the 
nasal  passages  every  hour  with  warm  boric  acid  solution,  and 
afterwards  inhale  menthol  or  apply  pledgets  of  medicated 
absorbent  cotton.  These  latter  serve  to  keep  the  patient  busy 
and  take  his  mind  off  his  afEktion.  In  fact,  the  author  seems 
to  think  that  the  production  of  a  'helpful  psychic  effect'  is 
of  as  much  value  to  the  patient  as  the  medicinal  treatment, 
and  in  this  particular  most  of  us  will  feel  disposed  to  agree 
with  him.    But  in  that  case,  why  so  much  medication?" 

Two  New  Preparations. — 

F.  W.  Nitardy,  of  Chicago,  suggested  the  following  for- 
mula for  a  colorless  hydrastis  in  a  paper  read  before  the 
Section  on  Practical  Pharmacy  and  Dispensing  at  the  Hot 
Springs  meeting  of  the  American  Pharmaceutical  Associa- 
tion: 

COMPOUND    GLYCERITE    OF    HYDRASTINE. 

Hydrastine  hydrochloride 5.00  Gm 

Aluminum  chloride  isioo  Gm" 

Dilute  hydrochloric  acid 1  50  Co' 

glycerin    '.■.'.■.Vob.bo    Cc! 

JJistilled   water,   a  sufficient  quantity   to 

""ake   1000.00  Cc. 

rhloHJ.",!.-^  ^^'^  i^''*  '"  l?°  *^'=,-  °-^  distilled  water,  add  the  dilute  hydro- 
chlor  c  acid,  atid  mix  this  solution  with  the  glycerin.  Then  add  a 
.ufficient    quanuty    of    distilled    water    to    make    the    product    measure 

PETROLATUM    SAPONATUM    lODATUM. 

Mr.  Nitardy  also  suggested  this  formula  for  the  above 
named  product: 

Iodine    10  Gm 

Liquid  saponatcd  petrolatum  N.   F.,  a 'suf- 
ficient quantity  to  make ;  lOO  Cc. 

Mix  and  dissolve  by  occasional  shaking. 

_  Both  of  these  formulas,  thought  Mr.  Nitardy,  should  be 
introduced  into  the  Pharmacopa-ia. 

Increasing  the  Chlorine  Content  in  Solution  of  Chlorinated 
Soda. — 

In  a  paper  read  before  the  Scientific  Section  of  the  Ameri- 
can  Pharmaceutical   Association   in   Hot   Springs,   Arkansas, 


H.  V.  Arny  and  O.  H.  Dawson  offered  an  improved  method 
for  making  solution  of  chlorinated  soda.  They  first  criti- 
cized the  process  given  by  the  U.  S.  P.,  VIII,  showing  that 
solutions  prepared  by  this  method  yielded  respectively  2.01 
and  1.65  per  cent  available  chlorine,  despite  the  fact  that 
the  amount  of  chlorinated  lime  used  was  increased  to  repre-^JL 
sent  the  pharmacopceial  content  (30  per  cent).  These  inves-I^H 
tigators  then  described  experiments  with  modifications  of  the 
processes  of  the  Pharmacopoeia  of  1880,  by  which  the  chlor- 
inated hme  paste  is  mixed  with  sodium  carbonate  solution 
and  the  filtrate  collected.  In  three  experiments,  12  grammes 
of  chlorinated  lime  (26.7  per  cent)  and  6.5  grammes  of 
monohydrated  sodium  carbonate  were  used,  the  difference  in 
methods  being  in  the  amount  of  water  employed  and  conse- 
quently the  amount  of  filtrate  obtained ;  the  quantities  of  fil- 
trate being  25  Cc,  43  Cc,  and  90  Cc.  respectively.  In  the 
fourth  experiment,  a  tenfold  recipe  was  used  and  900  Cc. 
filtrate  collected.  The  four  finished  solutions  assayed  respec- 
tively 3.05  per  cent,  2.50  per  cent,  2.67  per  cent,  and  2.85  per 
cent  available  chlorine. 

Dispensing  Difficulties. — 

In  a  paper  read  before  the  New  York  branch  of  the 
American  Pharmaceutical  Association  J.  L.  Lascoff  recounted 
his  experience  in  surmounting  the  difficulties  arising  in  the 
filling  of  a  number  of  prescriptions.  Some  of  the  prescrip- 
tions which  had  taxed  Mr.  Lascoff's  pharmacal  ingenuity  are 
given  herewith,  together  with  the  means  he  used  to  fill  them 
in  a  satisfactory  manner : 

(1)  Thymol     g  Qnt. 

Sodium  borate 3  Gm, 

Water enough  to  make  2  ounces. 

Direct:    For  inhalation. 

If  the  thymol  be  triturated  with  the  borax  and  the  water, 
a  mass  forms  and  floats  in  the  liquid.  By  dissolving  the  thy- 
mol in  a  minimum  of  alcohol,  the  borax  in  the  water,  and 
mixing  the  solutions,  a  homogeneous  cloudy  liquid  was  ob- 
tained, quite  satisfactory  for  the  use  intended. 

(2)  Zinc  sulphate    10  grains. 

Menthol 30  grains. 

l^iquid  petrolatum    2  ounces. 

Direct:    Use  in  atomizer. 

By  dissolving  the  zinc  sulphate  in  a  little  water  and  the 
menthol  in  the  oil,  a  satisfactory  "shake"  mixture  was  pro- 
duced. 

(3)  Resorcinol     2  Gm 

Sodium  borate .5  Gm! 

Cocaine  hydrochloride    !!!!!!!!!!  !l   Gm! 

Fennel  water   .'.'200  Cc' 

Wine   of  opium '.".'.'.'.'.'.'.'.2b   drops! 

Direct:     Eye  lotion. 

This  gave  a  turbid  liquid,  and  filtration  would  remove  the 
active  ingredients.  By  replacing  the  borax  with  boric  acid  a 
clear  solution  resulted. 

What  is  an  Enzyme? — 

From  an  article  on  "Enzymes"  in  The  Popular  Monthly. 
by  Dr.  E.  H.  Brown,  we  are  told  that  the  terms  enzyme 
and  ferment,  as  used  to-day,  are  practically  synonymous. 
No  enzyme  has  yet  been  absolutely  isolated.  Enzymes  are 
chemical  bodies  secreted  or  manufactured  by  cells.  Bacteria 
elaborate  enzymes.  Plants  form  enzymes.  Animals  depend 
upon  enzymes  for  life  processes.     The  physiologist  defines  an 
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zyme  as  a  body,  which,  remaining  unaltered  itself,  acceler- 

?s  a  chemical  reaction  otherwise  going  on  very  slowly.  For 
istance,  fats  are  split  up  into  glycerol  and  fatty  acids  rapidly, 

the  presence  of  the  proper  enzyme,  but  this  reaction  is  not 
irried  to  completeness.  When  half  the  fat  is  split  up,  the 
irocess  may  reverse.    That  is,  some  enzymes  have  the  power 

carrying  a  reaction  in  either  direction.     Practically  all  of 

Ihe  chemical   reactions   normally   occurring   in   life  processes 

are  believed  to  be  aided  by  ferments — respiration,  digestion, 

assimilation,  excretion — every  cell  of  the  body  probably  per- 

>rms  its  function  by  aid  of  enzymes.     Some  enzymes  do  not 

alone  but  in  conjunction.     For  instance,  the  enzymes  of 

iie  pancreas  alone  will  not  act  upon  proteids,   neither  will 

kose  of  the  intestines,  but  both  together  act  markedly  upon 

roteids.     The  same  is  true  of  certain  other  ferments.     Cer- 

in  finely-divided  metals  may  act  as  enzymes.     Thus  finely 

recipitated  platinum  will  split  up  fats  in  the  same  manner 

a  body  enzyme.  Drugs  act  upon  enzymes,  and  in  the  body 
ie  action  of  drugs  upon  the  enzymes  of  the  body  is  an 
iportant  subject  for  study.     Too  little  is  known  about  this 

present. 

That  is  Hoffmann's  Anodyne? — 

George  M.  Beringer,  of  Camden,  N.  J.,  in  a  paper  read 
jfore  the  Pennsylvania  Pharmaceutical  Association,  raised 
it  question:  "What  is  meant  by    Hoffmann's  anodyne?" 

While  officially  and  legally  no  preparation  may  be  now 
signated  as   Hoffmann's   anodyne,   the  writer  assumes   the 


position  that  the  pharmacist  has  ample  documentary  evidence 
before  him  to  prove  that  this  name  should  be  used  only  as  a 
synonym  for  the  official  compound  spirit  of  ether  and  that 
this  preparation  alone  should  be  meant  and  supplied.  The 
fact  that  spurious  articles  have  for  many  years  been  prepared 
and  sold  under  this  name  does  not  justify  a  continuance  of 
the  practice  nor  warrant  the  manufacturers  continuing  to 
apply  a  name  so  long  official  to  a  product  of  different  compo- 
sition from  that  to  which  it  was  once  officially  applied.  It  is 
somewhat  amusing  to  note  that  the  manufacturers  are  not 
in  harmony  even  now  in  their  use  of  this  title.  The  price 
list  of  one  will  state  "Hoffmann's  Anodyne  (so-called),  sim- 
ple Spirit  of  Ether  U.  S.  P.  Another  states  "Spiritus  Ether 
U.  S.  P.  (so-called),  Hoffmann's  Anodyne"  and  "Spirit  Ether 
Comp.  U.  S.  P.  (Hoffmann's  Anodyne),"  and  still  another 
designates  "Hoffmann's  Anodyne,  U.  S.  P.,  so-called,  Spirit 
Ether  Compound." 

Mr.  Beringer  thinks  that  it  would  be  more  to  their  credit 
to  accept  the  intent  of  the  Pharmacopoeia  as  expressed  in  a 
number  of  decennial  revisions.  These  repeated  declarations 
of  the  previous  revisions  of  the  Pharmacopoeia  that  Hoff- 
mann's anodyne  is  a  synonym  for  spiritus  aetheris  compositus 
should  have  been  long  ago  accepted  by  both  pharmacist  and 
manufacturer  as  an  authoritative  decision  binding  upon  them. 
Hager  specifies  that  Hoffmann's  anodyne  is  the  synonym  for 
compound  spirit  of  ether  of  the  British  and  U.  S.  Pharma- 
copoeias. In  fact,  it  may  be  said  that  the  foreign  pharmaco- 
poeias have  sustained  the  U.  S.  P.  in  designating  the  com- 
pound spirit  of  ether  as  Hoffmann's  anodyne. 


One  of  the  Leedom  Pharmacies  in  PniLADELPHiA.-Charles  Leedom.  the  well-known  Philadelphia  druggist,  owns  two  prosperous  stores,  has 
a  large  physicians'  prescription  business,  fills  government  contracts,  has  been  a  successful  gold  mine  promoter,  and  has  occupied  many  positions  of 
confidence  in  the  local  and  State  pharmaceutical  associations.  His  business  was  described  at  some  length  in  the  Bulletin  for  June.  1907.  In  the 
present  picture  we  are  showing  the  salesroom  of  the  main  Leedom  pharmacy  at  1403  Filbert  Street.  This  store  is  situated  right  across  the  street  from 
the  City  Hall,  and  within  a  block  of  the  Broad  Street  station  of  the  Pennsylvania  Railroad.  Mr.  Leedom  himself  is  the  second  figure  from  the  left  m 
the  picture. 
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BOTANY  AND  MATERIA  MEDICA. 

Monthly  review  by  OwvER  A.  Farwei<i,, 
Botanist  of  Parke,  Davis  &  Co. 


Camphor  in  Ceylon.— 

Before  the  Russian- Japanese  war  Formosa  enjoyed  an  un- 
disputed monopoly  of  the  camphor  trade — and  still  does;  but 
the  high  price  to  which  camphor  rose  during  that  war  has 
been  the  cause  of  starting  campor  plantations  in  other  coun- 
tries, especially  Ceylon.  While  the  camphor-tree  will  not 
grow  on  the  seashore  of  the  island,  it  will  grow  luxuriously 
on  the  mountain  sides.  At  the  present  time  there  is  more 
than  ten  times  as  much  land  under  camphor  cultivation  as 
there  was  two  years  ago,  and  in  the  future  Ceylon  bids  fair 
to  be  able  to  more  than  supply  the  world's  demand.  The 
trees  are  kept  at  about  a  height  of  four  or  five  feet  by 
clipping  the  twigs  every  three  or  four  months,  beginning 
when  the  tree  is  about  three  or  four  years  old.  The  trees 
are  planted  eight  by  four  feet  apart  and  should  yield  annually 
about  190  pounds  of  camphor  per  acre.  In  Formosa  the  trees 
are  cut  down  when  more  than  fifty  years  of  age,  but  to 
replace  them  about  500,000  young  trees  are  planted  annually. 

Gray's  New  Manual  of  Botany. — 

The  much-looked-for  but  long-delayed  seventh  edition  of 
Gray's  Manual  of  Botany  has  at  last  made  its  appearance,  and 
it  is  safe  to  say  that  it  will  be  accorded  a  greater  welcome 
than  any  other  botanical  work  that  has  come  out  in  many 
months.  While  there  are  still  remaining  in  this  volume  the 
chief  features  characteristic  of  Gray's  Manual,  yet  the  large 


number  of  innovations  introduced  into  it  probably  account 
for  the  insertion  of  the  word  "new"  in  the  title  by  the 
authors,  Drs.  B.  L.  Robinson  and  M.  L.  Fernald  of  the  Gray 
Herbarium.  The  one  new  feature  most  observed  upon  open- 
ing the  book  is  the  change  in  the  natural  sequence  of  families 
from  that  of  Bentham  to  that  of  Engler  and  Prantl,  which 
brings  the  ferns  and  their  allies  in  the  front  of  the  book 
and  the  compositse  at  the  end. 

The  liverworts  have  been  excluded,  and  the  range  of  ter- 
ritory covered  has  been  changed  to  exclude  that  west  of  the 
ninety-sixth  meridian,  and  to  include  the  better  part  of  eastern 
Canada.  Artificial  keys  have  been  made  use  of  for  the  larger 
genera.  Many  species  and  varieties  have  been  added.  The 
nomenclature  has  been  brought  up  to  date,  according  to  the 
rules  adopted  at  the  Vienna  International  Botanical  Congress. 
Perhaps  the  most  valuable  change  to  the  working  botanist  is 
the  inclusion  in  the  text  of  accurately  drawn  illustrations  of 
specific  characters  which  could  not  be  well  defined.  These 
are  well  shown  in  such  large  and  difficult  genera  as  Carex, 
Desmodium,  Aster,  Rumex,  etc.  Of  these  cuts  there  are 
1036  in  the  text  which  take  the  place  of  the  old  plates  at  the 
back  of  the  book. 

The  book  is  strongly  bound,  well  printed  on  good  paper, 
and  is  in  every  respect  a  neat  and  highly  satisfactory  product 
of  the  printer's  art. 

Ill  Effects  of  Yohimbine.— 

Yohimbine  is  apt  to  produce  ill  effects,  as  experiments  on 
animals  show  {National  Druggist).  Intestinal  hemorrhage 
may  be  produced  by  its  administration,  and  bleeding  piles 
may  result.  It  aggravates  urethritis,  where  this  disease  ex- 
ists, and  is  apt  to  prolong  its  duration. 


A  Flourishing  Kentucky  Phaxmacy  —In  the 
exemplific.  the  thriving  nature  of  the  locality.    It  belongrtrj    Fred"  rSJ'""' T-"'"^  *°^"  °^  ^^"''■"'  ^^^'  Kentucky,  is   a  drug  store  which 
for  many  years  manager  of  the  drug  department  of  the  Central  Coal  and  ^ronP  "  ''^u"''^'^  '"  '^'  accompanying  engraving.    Mr.  Robinson  was 

he  opened  a  .tore  to  meet  the  requirements.    The  venture  has  ^r:^^l:\^:Z7roJ^^:^^^^^^ 

""■  lac  itari,  aue  largely  to  the  owner's  efficiency  and  courteous 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


i 

irea 


Shaving   Creams. 

C.  M. — "Pharmaceutical  Formulas,"  published  by  the 
mist  and  Druggist  of  London,  says  that  almond  shaving 
ream  may  really  be  bought  better  than  anyone,  except  a 
soap-maker,  can  make  it,  and  where  small  quantities  are 
required  we  recommend  that  it  be  not  compounded  by  the 
retailer.  The  following  formulas,  however,  fairly  illustrate 
the  simplest  processes  of  manufacture: 

(1)  Lard   11   ounces. 

Caustic  potash 18  drachms. 

Water   4J4  ounces. 

Dissolve  the  potash  in  the  water  and  triturate  the  lard  with  the  •ola- 
tion  in  a  mortar.     Allow  the  mixture  to  stand  twelve  hours,  and  add: 

Oil  of  bitter  almonds 10  minims. 

Rectified    spirit '/i    ounce. 

Triturate  until  the  mass  becomes  pearly  in  appearance,  which  can  be 
assisted  by  the  addition  of  the  white  of  an  egg. 

(2)  Curd  soap  8  ounces. 

Spermaceti   8  ounces. 

Rose-water   1  pint. 

Simmer  together  until  a  jelly  is  formed,  put  the  mass  in  a  mortar, 
and  add: 

Isinglass  1  ounce. 

Dissolved  in  a  minimum  of  water. 

Carbonate  of  potassium 1   drachm. 

White  of  four  eggs. 

Mix,  and  perfume  with  sufficient  essential  oil  of  almonds.  Color  it 
necessary  with  a  few  drops  of  a  solution  of  aniline-violet. 

The  cream  is  much  improved  by  the  addition  of  some  free . 
fat  or  lanolin.  Curiously,  however,  a  large  addition,  25  per 
cent,  for  example,  makes  the  cream  almost  worthless,  because 
then  it  does  not  lather  well.    The  following  are  good  creams : 

SUPZKFATTEO. 

Cold  cream yi  ounce. 

Almond  cream liyi   ounces. 

Oil  of  neroli 6  minims. 

Eucalyptus  oil 10  minims. 

Rose-water   2  ounces. 

Put  the  cold  cream  in  a  warm  mortar  and  mix  the  almond  cream 
with  it,  occasionally  adding  some  rose-water.  When  thoroughly  mixed 
add  the  perfumes. 

LAMOLINATEO. 

Lanolin    Vi    ounce. 

Almond  cream 10  ounces. 

Rose-water 4  ounces. 

Coumarin    2   grains. 

Oil  of  ylang-ylang 10  minims. 

Mix  in  a  similar  manner  to  the  superfatted  shaving  cream,  triturat- 
ing off  and  on  for  several  hours,  so  as  to  get  a  nice  appearance. 


These  creams  should  be  put  up  in  collapsible  tubes, 
can  stand  much  more  water. 


They 


Questions  with  Reference  to  the  Food  and  Drugs  Act. 

O.  J.  S.  writes  as  follows :  "I  make  several  remedies  of 
my  own — a  hand  lotion  containing  alcohol,  headache  tablets 
containing  acetanilide,  a  cough  balsam  containing  morphine, 


chloroform  and  alcohol,  and  corn  plasters  containing  cannabis 
indica.  In  retailing  these  products  in  my  own  store  am  I 
required  to  have  a  serial  number  printed  on  them  providing 
I  tell  on  the  label  how  much  of  the  above-mentioned  ingredi- 
ents are  contained  in  each  preparation?  As  to  mentioning 
these  quantities  on  the  label  and  the  carton,  am  I  compelled 
to  do  it  if  I  sell  the  goods  at  wholesale  to  other  retailers  or 
dealers  in  this  or  other  States." 

These  questions  indicate  a  misapprehension  of  certain 
features  of  the  food  and  drugs  act.  A  manufacturer  need  not 
guarantee  his  products  unless  he  chooses  to  do  so.  If  he  does 
so  choose  he  may  give  the  guaranty  in  diflferent  forms:  he 
may,  for  instance,  furnish  a  written  guaranty  to  the  pur- 
chaser, or  he  may  adopt  the  more  customary  method  of 
depositing  a  general  guaranty  at  Washington,  getting  a  serial 
number  on  the  basis  of  it,  and  then  printing  on  his  packages 
the  familiar  phrase,  "Guaranteed  under  the  food  and  drugs 
act,  serial  number  — ."  To  answer  the  first  question  specifi- 
cally, then,  it  is  not  necessary  "to  have  a  serial  number,"  or 
to  print  a  guarantee  on  the  package,  unless  the  maker  desires 
to  do  so  in  order  to  give  his  customers  greater  confidence  in 
the  product. 

As  for  the  second  question,  we  may  say  that  the  quan- 
tities of  acetanilide,  morphine,  chloroform,  alcohol,  etc.,  must 
be  mentioned  on  the  label  if  the  Federal  food  and  drugs  act 
is  to  be  complied  with.  The  Federal  act  is  of  course  not 
involved  unless  a  shipment  is  made  from  one  State  to  another, 
but  in  all  probability  your  local  State  law  has  adopted  the 
features  of  the  national  statute  so  that  sales  made  in  your 
own  town  are  rendered  subject  to  the  same  requirements. 
If  this  be  true,  it  is  just  as  necessary  to  mention  quantities  of 
alcohol  and  the  indicated  narcotics  on  the  label  when  you 
sell  a  product  over  the  counter  to  the  consumer  direct,  as  it 
would  be  when  you  sold  the  goods  at  wholesale  "to  retailers 
or  dealers  in  this  or  other  States." 


Opening  a  New  Store. 

].  H.— You  have  carved  out  a  large  task  for  us  in  ask- 
ing that  we  suggest  detailed  methods  for  opening  and  con- 
ducting a  new  pharmacy  in  a  working-class  neighborhood. 
Such  advice  cannot  be  given  within  the  limits  of  this  depart- 
ment, and  it  really  calls  for  a  long  and  rather  exhaustive 
article.  Such  articles  have,  in  fact,  appeared  in  the  Bulletin 
on  several  occasions  during  the  last  few  years,  and  in  addi- 
tion to  them  we  are  repeatedly  printing  from  month  to  month 
suggestions  for  the  conduct  of  business  which  in  many  cases 
will  fit  into  your  requirements.  If  you  will  go  over  your 
copies  of  the  Bulletin  for  the  last  two  or  three  years,  say, 
and  read  them  with  some  care,  you  will  get  all  the  light  that 
you  will  possibly  need  in  the  present  instance. 

In  this  place  and  at  this  time  we  can  only  point  out  a 
few  essentials.  The  most  obvious  thing  to  do  is  to  select  a 
stock  which  will  fit  the  neighborhood.  Next,  it  would  be  well 
to  send  out  some  sort  of  announcement.  You  could  either 
have  this  delivered  from  house  to  house  by  messengers,  or, 
better  yet,  you  could  first  compile  a  mailing  list  and  then 
mail  the  announcements  under  one-  or  two-cent  postage. 
Nor  would  it  be  well  to  stop  with  this  preliminary  announce- 
ment. Get  out  some  form  of  advertising  matter  at  least 
once  a  month  for  the  first  year  at  any  rate,  and  mail  it  to 
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the  names  on  your  list.  You  could  either  use  mailing  cards, 
or  folders,  or  circulars— this  would  depend  upon  the  nature 
of  the  advertisement  in  each  instance. 

The  first  requirement  after  all  is  to  let  the  people  know 
that  you  are  among  them,  that  you  have  in  stock  what  they 
need,  that  you  are  anxious  to  serve  them,  and  then  see  to  it 
that  you  keep  them  reminded  of  these  things  constantly  by 
one  method  or  another.  The  systematic  mailing  of  monthly 
advertisements  we  consider  very  important  in  such  a  case. 


Pharmacy   Boards   ivhich   Register   Applicants    on   Diplomas 
and  Certificates. 

T.  V.  S.— Not  many  months  ago  the  Druggists  Circular 
wrote  to  the  secretary  of  every  board  of  pharmacy  in  the 
United  States  and  propounded  the  following  queries: 

1.  Does  your  board  of  pharmacy  accept  the  certificate 
issued  by  another  board  in  lieu  of  an  examination? 

2.  Does  your  board  accept  a  college  of  pharmacy  diploma 
in  lieu  of  an  examination? 

Their  answers  are  tabulated  below: 


Registers  on 
_        ,  Certificates  of 

iioard.  other  Boards. 

Alabama Yes. 

Arizona V     Yes '.'.'.'. 

Arkansas Yes .' ','.'. 

California .* '      No_  _'  [ '  _'  [ 

Colorado No! '.'.'.'.. 

Connecticut Yes'. '.'.'.. 

Delaware .' .'     No 

District   of   Columbia '.*..'.     Yes...' 

Florida Yes. . .'. . 

Georgia '. .'.'/     Yes! ! ! ' ! 

Idaho '..'.".  Yes ! ! !    ' 

Illinois '. . '.  No. .' '.  '.  '.  '. 

Indiana *  Yes 

I?«^a '.'.'.'.'.■.■.  No. .' ! ! ! ! 

Kansas No 

Kentucky '.'..'.'.'.  Yes! 

Louisiana !  Yes 

Maine [[\\  No 

Maryland Yes! ! 

Massachusetts !  Yes 

Michigan Yes 

Minnesota ! ! !  No 

Mississippi ■.'.■.■.  No!! ! ! ! ! 

Missouri No. 

Montana ! ' ,'  No 

Nebraska No 

Nevada '/_  Yes! ! ! ' ' 

New  Hampshire ' ' "  No 

New  Jersey .' .'  No!! ! ! ! ! 

New  Mexico No 

New  York !!!!!!!  No  ! ! 

North  Carolina No 

North  Dakota .' .' .  Yes 

Ohio Yes ! 

Oklahoma 

Oregon .'.'.'.'.'.'.'.'. "  Yes 

Pennsylvania No 

Rhode   Island '. .'.'.  No 

South  Carolina '.'.'."  No 

South  Dakota Yes 

Tennessee .','.■.■.'.■.■  No..' '. '. '.  '. 

Texas Yes 


Uuh. 


No. 


Vermont ■;.■.■.'.'.  Yes! 

Virginia Yes. 

Washington '/_  No 

West  Virginia '.  .'.'.*.'  Yes! 

Wisconsin ! ! !    '  No 

Wyoming /.'.'.'.".'.'.  No!! 


Registers 
on  College 
Diplomas. 
..  No 
..  No 
..  Yes 
..  No 
..  No 
..  No 
..  No 
..  No 
..  Yes 
..  No 
..  Yes 
..  No 
..  No 
..  No 
..  Yes 
..  Yes 
..  No 
. .  No 
. .  No 
..  No 
. .  No 
. .  No 
. .  No 
..  Yes 
..  No 
. .  No 
..  Yes 
. .  No 
. .  No 
. .  No 
. .  No 
. .  No 
..No 
. .  No 
.  Yes 
. .  No 
, .  No 
. .  No 
, .  No 
. .  No 
.  No 
.  No 
.  No 
.  No 
.  No 
.  No 
.  No 
.    No 


No 

Those  boards  which  accept  certificates  of  other  boards 
or  diplomas  of  colleges  in  lieu  of  examination  do  so  under 
various  restrictions.  In  most  cases  it  is  required  that  the 
board  whose  certificate  is  accepted  shall  reciprocate.  The 
National  Association  of  Boards  of  Pharmacy  has  under- 
taken to  reduce  reciprocity  between  boards  to  a  system 
with  moderate  although  encouraging  success.  Many  of  the 
boards   are   guided   by   the   rules   of   this   association      The 


boards  of  some  of  the  six  New  England  States  have  a 
special  reciprocity  plan  just  among  themselves.  Colleges 
whose  diplomas  are  accepted  must  be  "recognized."  The 
American  Conference  of  Pharmaceutical  Faculties  is  made 
up  of  members  of  the  faculties  of  "recognized"  colleges ;  but 
it  does  not  necessarily  follow  that  all  the  "recognized"  col- 
leges are  represented  in  this  association;  one  board  may 
"recognize"  a  college  which  is  not  "recognized"  by  another. 


India  Ink. 

J.  D.  A. — We  do  not  know  the  composition  of  the  par- 
ticular India  ink  which  you  mention.  But  the  following  in- 
formation should  serve  your  purpose. 

India  ink  consists  of  finely  divided  carbon  cemented  to- 
gether by  certain  glutinous  vegetable  juices,  gum,  gelatin,  and 
similar  substances.  The  precise  nature  of  the  cement  or 
mucilage  used  by  the  Chinese  in  the  manufacture  of  their 
inks  is  not  known.  But  the  greater  part  of  the  product  now 
sold  as  India  ink  consists  of  fine  lampblack  and  glue.  Purify 
fine  lampblack  by  washing  it  with  a  solution  of  caustic  soda, 
dry  and  make  it  into  a  thick  paste  with  a  weak  solution  of 
gelatin  containing  a  few  drops  of  musk  essence  and  about 
half  as  much  ambergris;  mold  and  dry.  Instead  of  gelatin 
the  following  solution  may  b'e  used :  seed-lac,  1  ounce ;  borax, 
]4  ounce;  water,  1  pint;  boil  until  solution  is  eflfected  and 
make  up  with  water  to  ^  pint. 

For  making  a  deep-black  India  ink,  which  will  also  give 
neutral  tints  in  its  half  shades,  rub  thoroughly  together  8 
parts  lampblack,  64  parts  water,  and  4  parts  finely  pulver- 
ized indigo.  Boil  the  mixture  until  most  of  the  water  has 
evaporated;  then  add  5  parts  gum  arable,  2  parts  glue,  and 
1  part  extract  of  chicory.  Boil  the  mixture  again  till  it  has 
thickened  to  a  paste,  then  shape  it  in  wooden  molds  which 
have  been  rubbed  with  olive  or  almond  oil. 


Peroxide    Vanishing    Creafns. 

M.  J.  C— Supplementing  our  comments  on  peroxide  cold 
creams  in  this  department  of  the  January  issue,  we  print  the 
following  formula  of  a  peroxide  vanishing  cream.  It  appeared 
originally  in  the  Druggists  Circular. 

Stearic    acid 3    ounces 

Sodium  carbonate,  crystal,   C.  P V'A  drachms! 

Anhydrous   wool-fat    4  drachms. 

^■y<?e"n    3   ounces. 

Sodium   borate. 1    drachm. 

Solution   of  hydrogen   peroxide 4   drachms. 

^^tf  "■    •••.••• 16  ounces. 

Ferfume  as  desired. 

Mix  the  water  and  the  glycerin  and  heat  to  about  90°  C;  in  this 
Sh'/r  ^'^^°^\^  t)ie  sodium  carbonate  and  the  sodium  borate.  Melt 
together  the  stearic  acid  and  the  wool-fat  on  a  water-bath.  Having 
soh,Hl  n?'.'^  "^-^^  *^^  '?"^  temperature,  about  90°  C,  pour  the 
s^irrin^  rLI'f^  sodiuni  salts  into  the  melted  fat  and  acid,  gradually,  and 
hoiir^r  nnff"'i''-  "^^^  *^'^  '"'^^"''^  °"  ^he  water-bath  for  half  an 
mixt.'.rP  =.=,Vli  ^^"^"cence  ceases,  stirring  gently  throughout.  Set  the 
^nd^he  rfic-  T"'  ?°^=  *^^r  ^^^'t  ''^  ^^^  solution  of  hydrogen  peroxide, 
four  honr«  h  .P^'^T^  ^^f""  "^*  ^he  preparation  aside  for  twenty^ 
no^  come  1;^n  f  "J"  .^"^^i,  ^"'^  ?!?*  '"'°  J^^^'  ^^^ing  care  that  it  does 
not  come   into  contact   with   metallic  articles. 

monil  w=.f^Ar  J^"**  1*^^  ^u^  °^.-^''  equivalent  quantity  of  stronger  am- 
TreamsTf  thi^  .5;^P'^?  ^^-^  '°'^'"'"  "'  Potassium  salt  generally  used  in 
creams  of  this  character  improves  the   appearance  of  the   product. 

imnortant  flrTnr"'';t  T^^  ^^  J^^'^^  ^°S  ^'^^  Personal  equatfon-a  very 
he  foreLin^  for^,  l''/  '"^""^a'^ture  of  creams.  Slight  variations  from 
ions       An  "fhilUvT       "^^  •''*'    '?^'^^    necessary    under    varying    condi- 

SVe    is  Drerlm,uff.?'°^"''^    ^^"^    conditions    and   to    do    what    they 

icquire,  is  prerequisite  to  success. 

_  The  formula  given  above  was  furnished  by  a  manufactur- 
mg  chemist,  who  markets  a  peroxide  cream  made  according 
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to  it.  His  cream  is  white  and  flaky.  It  is  a  trifle  softer  than 
le  average  cream.  It  disappears  after  a  few  moments  when 
ibbed  upon  the  skin,  leaving  no  greasy  feeling. 


A   Difficult  Pill. 

W.  R.   W.  submits  the   following  prescription   to  us   for 
Ivice : 

Sodium  sulphocarbolate 4  grains. 

Potassium    permanganate 1    grain. 

Betanapbthol   1  grain. 

MLx.     This  pill  should  be  coated  with  shellac.     Make  100.     Sig. :  One 
^er  meals. 

W.  R.  W.  writes :    "Because  the  pills  contained  potassium 

trmanganate  I  did  not  wish  to  try  an  organic  excipient ;  so 

used  a  mixture  of  petrolatum  3  parts  and  paraffin  1  part. 

added  some  purified  talc  to  make  the  mass.     This  resulted 

a  large  pill.     I  made  200  instead  of  100  and  increased  the 

jse  to  two  pills.     To   coat  I   used  balsam   tolu  because   I 

iought  it  more  convenient,  using  ether  as  a  solvent.     That 

dissolved  some  of  the  petrolatum  and  made  the  pills  sticky. 

Kindly  advise  me  in  your  next  issue  the  proper  method  of 

procedure  in  this  case." 

Glucose  was  tried  as  an  excipient  and  worked  admirably. 
rhis  may  not  be  according  to  the  books,  but  it  proved  satis- 
factory. After  the  pills  were  dried  they  were  coated  with  an 
ethereal  solution  of  tolu.  Of  course,  caution  must  be  exer- 
cised in  mixing  glucose  with  a  mass  containing  potassium 
permanganate  as  there  is  some  danger  of  explosion. 


Figuring  an  Alcoholic  Percentage. 

VV.  E.  F.  saw  the  following  formula  for  a  dandruff  remedy 
in  the  Bulletin  : 

Chloral    hydrate    30  grains. 

Tannin     SO  grains. 

Resorcin    60  grains. 

Glycerin  2  drachms. 

Tincture  of  cantharides 4  drachms. 

Bay  rum 1  ounce. 

Water,  enough  to  make 8  ounces. 

He  asks:  "Please  explain  how  one  should  figure  the  alco- 
holic strength  of  this  product,  and  how  should  it  be  labeled 
to  conform  to  the  food  and  drugs  act?" 

Bay  rum  contains  57.5  per  cent  of  absolute  alcohol,  and 
;ncture  of  cantharides  90  per  cent.  Therefore  4  drachms  of 
ihe  tincture  contains  0.45  fluidounce  of  alcohol,  while  1  ounce 
of  bay  rum  contains  0.575  fluidounce,  the  total  alcoholic  con- 
tent being  1.025  ounces  in  a  half-pint  of  the  mixture.  There- 
fore, one  should  divide  1.025  by  8  to  obtain  the  percentage  of 
absolute  alcohol,  which  is  12.8  per  cent.  The  product  may 
be  labeled  "Dandrufif  Remedy,"  and  the  content  of  alcohol 
should  be  stated  on  the  label  and  carton  immediately  under 
the  name. 


A  Green  Coloring  Agent. 

F.  G.  B.  requests  us  to  publish  the  formula  of  a  harmless 
green  fruit  or  candy  coloring. 

Try  chlorophyll.  An  economical  source  of  this  product, 
and  one  that  does  not  seem  to  be  generally  appreciated,  is 
hemp-seed.  If  twenty-five  parts  of  powdered  or  ground 
hemp-seed  are  macerated  for  a  short  time  with  an  equal 
amount  of  stronger  alcohol,  then  transferred  to  a  percolator 
and  extracted  with  the  same  menstruum  until  one  hundred 


parts  of  the  percolate  have  been  obtained,  they  will  yield  a 
tmcture  that  has  an  intensely  deep-green  color,  and  may  be 
used  as  a  basis  for  coloring  alcohol,  essential  oils,  alcoholic 
liquids,  spirits,  and  soap  solutions. 

Another  vegetable  agent  is  tincture  of  spinach.  This 
should  be  made  of  alcohol,  and  should  have  a  drug  strength 
of  25  per  cent.  If  the  preparation  which  it  is  intended  to 
color  is  aqueous  in  nature,  the  color  will  be  a  bright  green. 
In  this  connection  we  may  refer  you  to  an  article  on  the 
subject  of  coloring  agents  which  appeared  in  the  Bulletin, 
July,  1903,  from  the  pen  of  Professor  Scoville. 


Stove  Polish;   Bitter  less  Cascara. 

E.  J.  writes  to  ask  the  formula  of  two  proprietary  prep- 
arations, one  being  a  stove  polish  and  the  other  a  palatable 
cascara. 

A    STOVE  FOUSH. 

We  do  not  know  the  ingredients  in  the  stove  polish  which 
you  mention,  but  the  following  mixture  is  said  to  give  excel- 
lent results : 

Cercsin     1 2  parts. 

Japan  wax  lo  parts. 

Turpentine   oil    lOO  parts. 

Lampblack,   best    12  parts. 

Graphite,  levigated   10  parts. 

Melt  the  ceresin  ami  wax  together,  remove  from  the  fire,  and  when 
half  cooled  off  add  and  stir  in  the  graphite  and  lampblack,  previously 
mixed  with  the  turpentine. 

A    PALATABLE  CASCARA. 

We  do  not  know  the  composition  of  the  particular  cascara 
product  which  you  desire,  but  the  N.  F.  formula  should  prove 
satisfactory: 

Cascara  sagrada,  in  No.  20  powder. 80J4  troy  ounces. 

Lime    1J4    troy  ounces. 

Sugar   13  troy  ounces. 

Oil  of  coriander 12  minims. 

Oil  of  anise 6  minims. 

Water,  a  sufficient  quantity  to  make. 32  fluidounces. 
Slake  the  lime  and  mix  it  with  64  fluidounces  of  water.  Stir  in  the 
cascara  and  digest  the  mixture  on  a  water-bath  for  six  hours,  or  until 
only  a  faint  bitterness  is  apparent  to  the  taste.  Then  transfer  the  mix- 
ture to  a  percolator  and  allow  it  to  drain.  Now  pour  on  water  until 
the  cascara  is  exhausted.  Evaporate  the  percolate  on  a  water-bath  to  a 
volume  of  24  fluidounces,  and  dissolve  the  sugar  in  this  fluid.  Add  the 
oils  and  agitate  thoroughly.  Filter  if  necessary,  and  add  enough  water 
to  make  32  fluidounces. 


Bleaching  Tobacco. 

D.  P.  A.  sends  us  an  interesting  query.  He  writes  as 
follows :  "I  want  the  formula  of  a  compound  which  will 
change  the  color  of  leaf  tobacco  from  a  reddish  brown  to  a 
light  yellow.  Such  a  mixture  has  been  used,  I  understand, 
but  I  do  not  know  where  a  sample  could  be  secured.  It 
may  have  contained  sulphur.  The  tobacco  is  hung  in  an 
air-tight  room  and  the  compound  is  set  afire,  near-by,  bleach- 
ing the  leaves." 

We  can  readily  understand  how  sulphur  fumes  might 
give  tobacco  a  color  lighter  than  the  original;  but  we  sus- 
pect that  the  disagreeable  odor  of  the  chemical  would  pene- 
trate the  pores  of  the  leaves  and  stay  there.  Furthermore,  if 
sulphur  be  a  bleaching  agent,  why  compound  it  with  foreign 
materials?    Why  not  use  sulphur  alone  and  less  of  it? 

Some  tobacconists  whom  we  have  consulted  express  their 
ignorance  of  any  bleaching  mixture  for  tobacco.  The  great 
demand  for  the  light  leaves  and  the  inability  of  growers  to 
supply  enough  of  this  grade  would  argue  against  the  exist- 
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ence  of  a  satisfactory  bleaching  agent.  We  doubt  whether 
there  is  such  a  thing,  and  in  any  event  we  cannot  find  the 
formula. 


Stamping  Colors. 

F.  A.  S.  writes  as  follows:  "What  kind  of  dextrin  can  be 
used  to  form  a  gum  which  may  be  incorporated  in  a  fortnula 
for  making  bronze  for  stamping  purposes?  I  want  some- 
thing that  will  keep  during  the  different  seasons.  Possibly 
you  may  have  a  formula  for  making  bronzes." 

Yellow  dextrin  should  be  used.  It  contains  less  uncon- 
verted starch  than  the  white  and  is  more  soluble. 

A  blue  stamping  color  for  use  with  rubber  stamps  may  be 
made  from  the  following  formula:  0.3  part  of  water-blue 
1  B,  1.5  parts  of  dextrin,  1.5  parts  of  distilled  water.  Dissolve 
the  aniline  dye  and  the  dextrin  in  the  distilled  water,  over  a 
water-bath,  and  add  7  parts  of  refined  glycerin,  having  a 
specific  gravity  of  28°  Be. 

Other  colors  may  be  made  according  to  the  same  formula, 
substituting  the  following  quantities  of  dyes  for  the  water- 
blue:  Methyl  violet  3  B,  0.02  part;  diamond  fuchsine  I,  0.02 
part ;  aniline  green  D,  0.04  part ;  vesuvine  B,  0.05  part ;  phenol 
black,  0.03  part.  Oleaginous  colors  are  mostly  used  for 
metallic  stamps,  but  glycerin  colors  can  be  used  in  case  of 
necessity. 


A  Serviceable  Soap. 

J.  W.  L.  makes  the  following  request:  "Please  give  me 
a  formula  for  a  soap  for  cleaning  the  hands  and  removing 
tar,  paint,  oil,  and  grease." 

John  Blamey,  of  Falmouth,  England,  has  contributed  the 
formula  of  just  such  a  soap  to  our  department  of  "Dollar 
Ideas."  He  said:  "In  common  with  many  of  your  readers,  I 
occasionally  receive  a  call  for  a  powerful  detergent  to  remove 
grease,  stains,  and  dirt  from  the  hands.  The  following  is 
not  only  extremely  effective  but  also  very  profitable : 

Saponis  mollis 3  pounds. 

Turpentine 1  pint. 

Melt  the  soap  in  an  evaporating  dish.  Remove  it  from  the  fire.  Add 
the  turpentine  little  by  little,  stirring  after  each  addition.  When  cold 
rub  a  small  piece  into  the  hands,  rinse  with  warm  water,  and  you  can 
remove  the  most  obstinate  stains. 

"This  preparation  also  removes  the  objectionable  odor  of 
iodoform  and  is  much  appreciated  by  surgeons  and  nurses." 


HofPs  "Cure"  for  Consumption. 

L.  A.  v.— Several  formulas  for  Hoff's  alleged  "cure"  for 
consumption  have  been  printed  from  time  to  time.  We  reprint 
one  from  the  Bulletin  for  January,  1902 : 

Acidi  arseniosi   0  j 

Kali   carbonatis   depur '.'.'.',', o'z 

Acidi  cinnamylici    (C»HgOi) '. 0  3 

Aquse  destillatae   ."..!!!!."  6^0 

w.  J^'/"'  **"■"  ingredients  must  be  of  the  highest  purity,  and  must 
htif  iL  J.^""  *  *^t?'"-l'^t»>  «  200  cubic  centimeters  of  water  for  at  least 
Jc%?t".teorSXVth^e'S  liTdV"  '""•=  '""^  '^^^''""^^^  water,  ll^ra^ 

Spiritus  vini  gallici 2  6 

Extract    laudani    aquos 03 

Aqu«  destillatae  !!!.'!.'!!.'!!!  z'.b 

Ho.^^fcm^J,-.l°^  **''°P*,  'J**""  «^»'>?e«",  to  commence  with,  increasing  the 


About  Chewing  Gum. 

A.  N.  T. — Machinery  for  the  manufacture  of  chewing  gum 
can  be  purchased  of  the  American  Machinery  Co.,  of  New 
York  City.  Dealers  in  crude  chicle  are  the  following:  Louis 
N.  Chemidlin  &  Co.,  16  Exchange  Place,  New  York  City; 
McKesson  &  Robbins,  New  York  City;  John  H.  Parker,  7 
Cedar  Street,  New  York  City;  Schieffelin  &  Co.,  New  York 
City. 

The  manufacture  of  chewing  gum  is  by  no  means  the 
simple  operation  that  it  seems  upon  examination  of  the  for- 
mula. Considerable  experience  in  manipulation  is  necessary 
to  success,  and  the  published  formulas  can  at  best  serve  as  a 
guide  rather  than  as  something  to  be  absolutely  and  blindly 
followed.  Thus,  if  the  mass  is  either  too  hard  or  too  soft,  the 
proportions  should  be  changed  until  it  is  right.  The  follow- 
ing formula  is  offered  for  what  it  is  worth : 

Gum    chicle    56  parts. 

Paraffin,   hard    15  parts. 

Balsam  of  tolu 2  parts. 

Balsam  of  Peru 2  parts. 

Sugar,    granulated,    fine 160  parts. 

Glucose    64  parts. 

Water,  a  sufficient  quantity. 

Soak  the  chicle  in  water  until  it  absorbs  all  that  it  will  take  up. 
Melt  the  paraffin  and  balsams  together  and  add  the  swelled  chicle.  In 
the  meantime  mix  the  sugar  and  glucose  with  50  parts  of  water,  and 
boil  together  until  a  little  of  the  liquid,  withdrawn  on  the  end  of  a 
stick,  and  quickly  dipped  into  a  glass  of  cold  water,  snaps  between  the 
fingers  on  an  attempt  to  bend  it  (what  is  called  the  "crack,"  or  eighth 
degree,  of  candy  boiling  by  confectioners).  When  this  is  reached, 
quickly  remove  from  the  fire  and  pour  out  on  a  large  marble  slab,  the 
surface  of  which  has  been  previously  greased  with  butter  or  good  sweet 
oil.  As  soon  as  the  syrup  is  spread,  add  to  it,  a  little  at  a  time,  care- 
fully working  in,  the  melted  mixture  of  gums,  paraffin,  etc.,  until  a 
portion  of  the  mixture  tested  is  found  to  have  the  proper  degree  of 
toughness.  The  flavoring  (which  consists  of  the  essential  oils,  such  as 
winfergreen,  cinnamon,  clove,  sandalwood,  etc.,  or  any  other  substance 
that  you  may  desire)  should  be  well  incorporated  with  the  paraffin  and 
gum  mixture  before  adding  to  the  syrup.  These  are  the  methods  of 
procedure,  and  read  easily  enough,  but  you  will  find  that  it  will  pay 
you  to  employ  an  expert  confectioner  to  carry  them  out.  Sugar  boil- 
ing, the  carrying  it  to  just  the  right  degree,  is  an  art  in  itself.  You 
will  need  a  large,  smooth  slab  of  marble,  several  inches  thick,  on  which 
to  do  the  mixing. 


"Tasteless"  Castor  Oil. 

E.  G.  E.  Jr.  &  Co.  writes  as  follows :  "Please  send  me  the 
best  formula  for  making  tasteless  castor  oil.  We  have  one, 
but  it  is  not  satisfactory." 

In  a  paper  read  before  the  New  Jersey  Pharmaceutical 
Association,  Prof.  P.  E.  Hommell  described  the  various 
modes  of  administering  castor  oil  to  make  it  palatable.  After 
considerable  experimentation  he  had  found  that  the  following 
formula  yielded  a  preparation  which  was  about  all  that  could 
be  desired  as  a  palatable  and  transparent  product: 

Castor  oil    4  ounces. 

Saccharin    1   grain. 

Oil  of  anise 3  drops. 

Alcohol   1  drachm. 

,.ij?K*^°^T^  f"^  saccharin  in  the  alcohol  by  the  aid  of  gentle  heat,  and 
aaa  tne  oil  of  anise;  then  agitate  this  mixture  well  with  the  castor  oil. 

Innumerable  other  formulas  have  appeared  in  the  Bulletin 
from  time  to  time.     See  the  annual  indexes  in  the  December 

issues. 


A  Labeling  Question. 

The  Y.  Drug  Co.  writes  as  follows:  "We  have  prepared 
an  ointment  composed  of  menthol,  thymol,  eucalyptol, 
camphor,  white  petrolatum,  and  white  wax.     It  has  been  so 
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jccessful  that  we  would  like  to  build  up  a  wholesale  trade 
it,  and  we  are  anxious  to  so  name  and  label  it  that  it 
iall  conform  in  every  particular  to  the  food  and  drugs  act. 
lat  do  we  have  to  do?" 

This  is  simple.     The  food  and  drugs  act  does  not  require 

It  any  of  the  ingredients  in  this  product  be  mentioned  on 

label.    All  you  will  have  to  do  is  to  select  a  name  which 

not   misleading   in   any   respect   as   to    the   character   and 

"contents    of    the    product,    nor    which    suggests    exaggerated 

claims  as  to  curative  values.     In  the  descriptive  text  on  the 

label,  carton,  or  circular  surrounding  the  package,  you  must 

j^lso  refrain   from  using  language  which  promises  or  claims 

ires  that  cannot  be  fulfilled.     In  other  words,  if  you  will 

either  tell  nor  imply  falsehoods  of  any  kind,  you  are  per- 

ctly  safe  to  go  ahead  with  the  proposition. 


\Menthol   Ointment   and   a   Confection   of   Santonin   and 
Phenolphthalein. 

"Inquisatum." — Menthol  ointment  can  be  made  by  using  a 

fht    colored    or    white    petrolatum    stiffened    with    parafllin 

ibout  a  drachm  to  the  ounce),  melting,  and  while  hot,  dis- 

dlving  five  grains  of  menthol  to  the  ounce. 

The  querist  asks  further  for  the  formula  of  a  confection 

containing  1  grain  each  of  santonin  and  phenolphthalein,  to 

be  flavored   like   real   candy  and   possessed   of  a   hard   shell 

coating  to  withstand  summer  heat. 

This  question  contradicts  itself.     If  the  product  be  given 
a  hard  shell  coating,  it  ceases  to  be  a  confection.    It  becomes 


a  tablet  or  a  lozenge.  We  cannot  suggest  a  confection  con- 
taining one  grain  of  santonin  because  one-quarter  grain  is  the 
most  that  can  be  incorporated  with  success.  More  than  this 
quantity  of  santonin  results  in  an  unpalatable  product.  We 
recommend  that  the  querist  make  a  tablet  containing  1  grain 
of  santonin  and  1  grain  of  phenolphthalein  and  finish  with  a 
chocolate  coating. 


Massage  Cream   Again. 

F.  W.  R. — Here  is  the  formula  of  a  massage  cream  which 
was  contributed  to  the  Druggists  Circular  by  one  of  its  sub- 
scribers. We  give  the  recipe  as  it  was  written,  although  the 
Circular  raises  some  question  about  the  proportions. 

Buttermilk 1000    Cc.    (mils.). 

Magnesium    sulphate 50  Gm. 

Alum    5    Gm. 

Solution    of    formaldehyde enough. 

Boric    acid 20  Gm. 

Glycerin    , 5  Gm. 

Cacao    butter 6  Gm. 

Lanolin     6  Gm. 

Solution    of    carmine enough. 

Oil  of   rose   geranium enough. 

Heat  the  buttermilk  to  not  over  135°  F.  and  add  the  magnesium 
sulphate  dissolved  in  a  minimum  of  water.  Allow  the  mixture  to  cool, 
let  it  stand  for  an  hour,  and  then  heat  again  to  135°  or  140°  F.  (not 
over),  and  add  the  alum  previously  dissolved  in  a  small  amount  of 
water.  After  the  casein  has  settled,  collect  and  wash  it,  and  soak  it  for 
a  day  in  water  that  has  had  a  little  solution  of  formaldehyde  added, 
the  latter  being  to  preserve  the  casein.  Next  drain  and  wash  again; 
then  melt  the  cacao  butter  and  lanolin  and  add  them  to  the  casein. 
Place  the  mixture  in  an  emulsifier  with  the  remaining  ingredients  and 
beat  all  together  thoroughly.  Let  it  stand  for  one  or  two  days,  and 
then  put  It  up  in  air-tight  containers. 

Innumerable  other  formulas  for  massage  cream  have  been 


A  Well  Constkucted  New  Jersey  Phakmacy.— This  picture  represents  the  store  of  Feind  &  Hain,  of  Newark,  N.  J.  The  front  of  the  building 
was  modeled  after  a  pharmacy  which  was  pictured  some  years  ago  in  the  Bulletin.  Mr.  Hain  chanced  to  see  the  half-tone  in  this  journal,  and 
liking  the  looks  of  the  building,  requested  bis  architect  to  give  him  something  similar.  Feind  &  Hain  installed  two  large  show  windows  in  the  place, 
making  the  most  of  their  corner  location. 
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printed  in  the  Bulletin  from  month  to  month. 
annual  indexes  in  the  December  issues. 


Consult  the 


Resilvering  Mirrors. 

W.  R.  B.  and  A.  B.  request  us  to  publish  a  method  for  re- 
silvering  mirrors. 

Clean  the  bare  portion  of  the  glass  by  rubbing  it  gently 
with  fine  cotton,  taking  care  to  remove  any  trace  of  dust  and 
grease.  If  this  cleaning  be  not  done  very  carefully,  defects 
will  appear  around  the  place  repaired.  With  the  point  of  a 
penknife  cut  upon  the  back  of  another  looking-glass  around  a 
portion  of  the  silvering  of  the  required  form,  but  a  little 
larger.  Upon  it  place  a  small  drop  of  mercury;  a  drop  the 
size  of  a  pin's  head  will  be  sufficient  for  a  surface  equal  to 
the  size  of  the  nail.  The  mercury  spreads  immediately,  pene- 
trates the  amalgam  to  where  it  was  cut  off  with  the  knife,  and 
the  required  piece  may  be  now  lifted  and  removed  to  the  place 
to  be  repaired.  This  is  the  most  difficult  part  of  the  operation. 
Then  press  lightly  the  renewed  portion  with  cotton ;  it 
hardens  almost  immediately,  and  the  glass  presents  the  same 
appearance. 


Some  Difficult  Questions. 

D.  C.  B.  submits  a  number  of  queries  which  we  answer 
as  follows: 

Judson's  Mountain  Herb  Pills  are  a  proprietary  prepara- 
tion which  has  been  on  the  market  for  over  forty  years.  We 
do  not  know  the  composition. 

"Bird  turnip  seed"  is  presumably  dwarfed  rape  seed.     The 

latter  has  a  flavor  similar  to  that  of  turnip  seed,  whence  it 

gets  the  name  of  "bird  turnip  seed." 

.  p/    "Terebinth  of  Mecca"  is  not  to  be  found  in  the  literature  at 

^Yl     our    command.      It    is    perhaps    an    Asiatic    turpentine    from 

Mecca. 

Dashley's  ointment  is  in  all  likelihood  a  private  formula. 
We  are  not  acquainted  with  it. 


y^ 


Acids  and  Carbonates  Incoinpatible. 

A.  V.  writes  as  follows:  Please  give  me  a  method  of 
compounding  the  following  prescription,  which  has  caused 
me  considerable  trouble : 

Sodium   bicarbonate 2    drachms. 

Pepsin    scales 2}4    drachms! 

Aromatic   cascara 1    ounce. 

Dijuted  hydrochloric  acid 2   drachms! 

Ehxir  lactopeptin,  sufficient  to  make 4  ounces. 

Sig.:     1  drachm  after  eating,  three  times  a  day. 

The  mixture  is  hopelessly  incompatible.  The  sodium  bi- 
carbonate reacts  with  the  hydrochloric  acid,  causing  the  evo- 
lution of  carbon  dioxide.  Even  if  these  two  ingredients  are 
allowed  to  stand  together  until  effervescence  ceases,  the  result 
is  sodium  chloride,  which  is  not  desired.  If  the  doctor  wanted 
salt  water  he  would  doubtless  have  specified  it. 


Luminous  Paint. 
M.  E.  L. — Here  are  three  formulas : 

n»S2  ?!^f    strontium    fhiosulphate    for    fifteen    minutes    over    a    good 
Bunsen  gas  lamp,  and  then  for  five  minutes  over  a  blast  lamp 

(2)  Heat    equal    parts    of    strontium    carbonate    and    lac'  sulphuris 


gently   for  five   minutes,    then  strongly   for  twenty-five   minutes   over  a 
Bunsen  lamp;  then,  finally,  over  a  blast  lamp  for  five  minutes. 

(3)  Precipitate  strong  aqueous  solution  of  strontium  chloride  by 
means  of  sulphuric  acid;  dry  the  precipitate,  and  heat  it  to  redness  for 
some  time  in  a  current  of  hydrogen;  then  over  a  Bunsen  lamp  for  ten 
minutes,  then  for  tvirenty  minutes  over  a  blast  lamp.  Mix  any  of  these 
with  pure  melted  paraffin  for  use  as  a  paint,  and  expose  for  a  long  time 
to  sunlight.  The  two  former  yield  a  greenish  phosphorescence  in  the 
dark,  the  latter  a  bluish  light. 


Lotion  of  Lead  and  Opium. 

M.  B.  L.— The  formula  for  lead  and  opium  wash  appears 
in  the  National  Formulary  on  page  103  and  also  in  Reming- 
ton's Practice  of  Pharmacy.  It  contains  1.75  per  cent  of  lead 
acetate  and  3.5  per  cent  of  tincture  of  opium  in  water. 

Lead  Acetate 17.5  Gm. 

Tincture   of   opium    (U.    S.    P.) 35  Cc. 

Water,   a  sufficient  quantity  to  make 1000  Cc. 

Dissolve  the  lead  acetate  in  about  650  Cc.  (20  fluidounces,  384 
miinims)  of  water,  add  the  tincture  of  opium,  and  enough  water  to  make 
1000   Cc.   (2   pints). 

This  mixture  is  used  as  an  astringent  and  external  seda- 
tive. The  product  should  be  well  agitated  whenever  any  of  it 
is  to  be  dispensed. 


Hand  and  Toilet  Lotion. 

A.  C.  H.  writes  as  follows :  "I  would  like  to  make  a 
lotion  for  chapped  hands  and  face  containing  boric  acid, 
resorcin,  and  salicylic  acid.  What  else  would  you  suggest  to 
improve  it?  I  want  as  thick  and  as  nearly  a  transparent 
lotion  as  I  can  get." 

An  excellent  formula  for  a  hand  and  toilet  lotion  appeared 
in  this  department  of  the  December  issue  on  page  526.  If 
you  desire  to  incorporate  resorcin  and  salicylic  acid  in  the 
preparation,  add  80  grains  of  each.  The  lotion  can  be  thick- 
ened by  increasing  the  tragacanth. 


Simulo. 


H.  M.  submits  the  following  query:  "I  have  a  prescription 
calling  for  simulo.  Where  can  I  obtain  it?  The  drug  is 
not  listed  i-n  any  of  my  catalogues." 

Simulo  is  the  fruit  of  certain  species  of  capparis,  espe- 
cially C.  coriacea,  of  Peru;  it  is  recommended  as  a  cure  for 
epilepsy,  and  possesses  antiscorbutic  and  stimulant  properties. 
It  is  unofficial.  .Simulo  is  listed  in  "Merck's  Index."  You 
might  write  Merck  &  Co.  for  quotations. 


Coloring  Electric  Bulbs. 

P.  G.  W. — The  method  followed  in  coloring  electric  lamp 
bulbs  is  to  dissolve  some  aniline  in  collodion,  and  use  this 
for  coating  the  glass.  Such  stains  are  not  permanent,  how- 
ever; they  will  burn  off  in  time.  The  only  way  to  have  the 
color  permanent  is  either  to  have  it  burned  in  or  else  incor-j 
porated  when  the  lamp  is  made. 


B. 


Sliort  Answers. 
S.  H.— A  formula  for  bitterless  fluidextract  of  cascat 


^.^  ^^^    k^iiLv.in..oa  iiuiucALi act   ui  cascara 

sagrada  appears  elsewhere  in  this  department  in  the  present 
issue. 

U.  L.— Oil  of  juniper  tar  is   oil  of  cade. 
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THE  MONTH'S  HISTORY. 


DR.  WILEY  IN 
THE  SPOT  LIGHT. 


Dr.  H.  W.  Wiley,  of  Washing- 
ton, continues  to  occupy  the  cen- 
ter of  the  stage.  We  referred  last 
month  in  this  department  to  the  fact  that  the 
Doctor  had  been  overruled  on  the  use  of  sodium 
benzoate  as  a  preservative ;  that  a  decision  had  been 
made  over  his  head  permitting  the  greening  of  veg- 
etables with  small  amounts  of  copper  salts ;  that  his 
radical  position  regarding  whiskies  had  been  sub- 
mitted by  the  president  to  a  special  commission  for 
review;  and  that  as  a  result  of  these  developments 
a  violent  storm  of  criticism  and  defense  had  devel- 
oped around  Dr.  Wiley's  head.  Representative 
Lever  flew  to   Dr.   Wiley's   defense   in   the  lower 


house  of  Congress  and  endeavored  to  prevent  an 
appropriation  being  made  for  the  work  of  special 
commissions  like  those  on  preservatives  and  whisky. 
He  declared  fervently  that  dishonest  manufacturing 
interests  had  gotten  the  ear  of  the  national  govern- 
ment, that  Dr.  Wiley's  powers  were  being  curtailed 
to  the  detriment  of  the  public  health,  and  that  the 
benefits  gained  by  the  enactment  of  the  food  and 
drugs  act  were  in  danger  of  being  swept  aside. 
The  debate  in  Congress  was  a  warm  one,  but  it 
ended  in  the  defeat  of  Representative  Lever  and  the 
appropriation  was  voted. 


THE  TRUTH 

OF  THE  WILEY 

SITUATION. 


In  the  meantime  Dr.  Wiley  has 
not  lacked  for  friends  and  sup- 
porters in  many  other  places.  Ed- 
itorials defending  him  have  appeared  in  the  public 
press.  Several  pharmaceutical  associations  have 
passed  resolutions  in  the  same  spirit.  A  number  of 
food  manufacturers,  not  using  preservatives  them- 
selves, and  choosing  to  look  upon  them  as  harmful, 
have  formed  an  association  in  New  York  City 
largely  for  the  purpose  of  taking  up  the  cudgels  in 
Dr.  Wiley's  behalf.  In  all  these  quarters  it  has 
been  urged  that  unless  Dr.  Wiley's  rulings  were 
supported  the  food  and  drugs  act  would  be  largely 
nullified,  and  it  has  been  charged  over  and  over 
again  that  Dr.  Wiley's  embarrassment  is  due  to  the 
political  lobbying  of  dishonest  manufacturing  inter- 
ests. As  we  said  last  month,  however,  this  seems 
to  us  a  wrong  interpretation  of  the  situation.  Dr. 
Wiley  is  an  excellent  man;  his  honesty  and  his 
regard  for  the  public  health  cannot  be  brought  in 
question;  but  if  some  of  his  rulings  and  decisions 
are  extreme,  unjust,  and  detrimental  to  trade,  it  is 
only  right  and  proper  that  they  should  be  submitted 
to  thorough  investigation  and  review  by  experts  of 
unquestioned  standing  and  reputation.  This  will 
not  imperil  the  force  of  the  food  and  drugs  act  or 
in  any  way  lessen  the  benefits  which  may  be 
expected  to  flow  from  it.     Meanwhile  Dr.  Wiley, 
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we  are  glad  to  say,   is  apparently  in  no   danger 
whatsoever  of  losing  his  position,  and  the  president 
and  the  secretary  of  agriculture  evidently  have  a 
very  high  regard  for  his  ability  and  honor. 
*     *     * 

So  far  as  the  use  of  preservatives 
^RESERVATnTES.*"  '^  coucemed,  however,  the  situa- 
tion is  now  rather  complex.  The 
national  government,  acting  on  the  findings  of  the 
Referee  Board  of  Consulting  Experts,  permits  the 
employment  of  sodium  benzoate  in  quantities  not 
greater  than  1/10  of  1  per  cent,  providing  the  fact 
is  stated  on  the  label.  Some  of  the  State  govern- 
ments, however,  still  prohibit  the  use  of  chemical 
preservatives,  and  there  is  a  consequent  lack  of  uni- 
formity throughout  the  country.  In  Indiana,  for 
instance,  the  State  law  specifically  prohibits  the 
employment  of  preservatives.  In  some  States, 
either  by  virtue  of  the  law  itself  or  the  mlings  of 
the  board,  preservatives  are  prohibited  in  soda 
syrups  while  they  are  permitted  in  other  things. 
Thus  in  both  North  and  South  Dakota  no  soda 
syrup  may  be  preserved  chemically,  and  this  will 
also  be  true  in  Minnesota  after  December  1  of  this 
year.  In  Illinois  the  Board  of  Health  has  ruled 
that  preservatives  will  be  permitted  in  soda  syrups 
providing  only  the  fact  is  known,  and  it  must  be 
made  known  conspicuously  by  the  use  of  a  placard 
around  the  soda  fountain  stating  that  such  and  such 
syrups  dispensed  at  this  fountain  are  preserved  with 
such  and  such  substances  in  such  and  such  quan- 
tities or  percentages ! 


THE  BOARD  ^he  druggists  of  New  York  State 
IN  "e^'w  YOM  are  very  much  in  a  ferment  over 
Governor  Hughes's  determination 
to  abolish  the  present  Board  of  Pharmacy  and 
secure  the  enactment  of  a  law  providing  that  future 
boards  be  appointed  by  the  governor  instead  of 
elected  by  the  pharmacists  themselves.  The  gov- 
ernor has  caused  a  bill  for  this  purpose  to  be  intro- 
duced into  the  State  legislature.  It  provides  for  a 
board  of  nine  instead  of  fifteen  members,  and,  as  in 
the  case  of  the  dental  and  medical  laws,  it  confers 
a  certain  supervisory  power  upon  the  State  Board 
of  Regents— a  body  which  in  New  York  exercises 
control  over  the  educational  affairs  of  the  State. 
The  druggists  are  not  particularly  anxious  to  have 
the  regents  placed  over  them,  and  they  have  conse- 
quently prepared  and  secured  the  introduction  of 


another  measure,  differing  in  this  and  also  in  other 
particulars  from  the  Conklin  bill  representing  the 
governor's  views.  The  druggists  will  put  forth 
every  energy  to  have  their  measure  substituted  for 
the  other,  and  it  remains  to  be  seen  how  far  success 
will  greet  their  efforts.  In  the  meantime  it  will  be 
seen  that,  whichever  bill  succeeds,  the  Board  of 
Pharmacy  of  New  York  State  will  in  the  future  be 
appointed  by  the  governor,  and  the  surplus  funds 
of  the  board  will  be  turned  into  the  State  treasury 
instead  of  going  into  the  coffers  of  the  New  York 
and  Brooklyn  Colleges  of  Pharmacy, 
*     *     * 

It  is  a  pleasure  to  note  that  two 
THE  A.  PH.  A.       new   branches    of   the    American 

Pharmaceutical  Association  have 
been  organized  within  the  last  few  weeks — one  in 
Pittsburg  and  the  other  in  Denver.  Dr.  J.  A.  Koch 
is  president  of  the  first  and  Charles  M.  Ford  of  the 
second.  In  the  meantime  the  other  branches 
throughout  the  country  are  carrying  on  very  inter- 
esting and  profitable  meetings.  The  U.  S,  P.  and 
N.  F.  propaganda  was  the  main  subject  of  discus- 
sion at  the  meeting  of  the  Philadelphia  branch  last 
month,  while  the  Washington  branch  discussed  the 
importance  of  chemical  and  physiological  standard- 
ization. The  Philadelphia  branch  has  carried  out 
the  plans  mentioned  in  this  department  of  the 
Bulletin  last  month  and  has  organized  a  "Phar- 
maceutical Chemical  Section."  This  section  will 
hold  monthly  meetings  and  will  have  officers  of  its 
own,  although  subordinate  in  its  work  to  the  branch 
proper.  So  far  as  the  A,  Ph.  A,  itself  is  concerned, 
it  has  now  been  decided  that  the  next  annual  meet- 
ing will  be  held  in  Los  Angeles,  California.  The 
date  is  still  under  consideration,  but  it  is  quite  likely 
to  be  August  16-21.  Preparations  are  already 
under  way  for  a  number  of  special  cars  from 
eastern  cities,  with  the  possibility  of  a  special  train 
from  Chicago  or  St.  Louis. 


*     * 


TOO  MUCH 
FREE  SERUM 
DISTRIBUTED. 


The  Chicago  Retail  Druggists*  • 
Association,  carrying  on  its  cam- 
paign to  prevent  the  Health  De- 
partment from  continuing  its  free  distribution  of 
antitoxin  to  people  who  are  not  indigent  and 
therefore  not  worthy  of  charity,  passed  the  follow- 
ing resolution  at  its  recent  annual  meeting :  % 

Whereas,  Numerous  complaints  have  reached  the  officers 
of   the   Chicago   Retail   Druggists'  Association  to   the   effect 
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It  well-to-do  persons  are  able  to  obtain  from  the  city  free 
jtitoxin  contrary  to  the  letter  and  spirit  of  our  laws;  and 
Whereas,  In   spite  of  the  efforts  of   the   Health   Depart- 
Tnent  of  our  city  to  prevent  abuses  of  this  sort,  such  imposi- 
tion and  fraud  are  being  practiced  upon  the  taxpayers  of  this 
city    continually;    be    it,    therefore,    by    the    Chicago    Retail 
Druggists'  Association  in  annual  meeting  assembled, 

Resolved,  That  the  City  Council  be  urged  to  pass  an  ordi- 
nance which  shall  require  the  Health  Department  to  compile 
a  list  of  questions  competent  to  disclose  whether  or  not  an 
applicant  for  antitoxin,  or  any  other  medicinal  supplies,  is 
ntitled  to  receive  them  free  as  an  indigent  person,  or  is 
able  to  purchase  them  in  the  open  market  at  the  market  price, 
the  answers  to  be  made  under  oath  administered  by  a  com- 
petent officer  at  each  depot  where  said  antitoxin  or  other 
medicinal  supplies  are  stored,  and  that  no  supplies  of  any 
kind  shall  be  given  applicant  unless  the  answers  to  the  said 
questions  shall  indicate  that  he  is  entitled  to  them  as  an  indi- 
gent person. 

Resolved,  That  each  case  be  referred  to  the  Bureau  of 
Charities  for  investigation  as  provided  for  in  the  present 
regulations. 

In  the  meantime  Dr.  Whalen,  a  former  Commis- 
sioner of  Health  in  Chicago,  has  declared  in  a 
newspaper  interview  that  500,000  people  in  Chi- 
cago are  receiving  free  medical  treatment  who  are 
able  to  pay  for  it,  and  that  one  of  the  crying  needs 
of  the  hour  is  to  put  a  stop  to  this  gigantic  swindle. 
*     If     ♦ 

It  is  exceedingly  gratifying  to  see 
uouo.-p.obIJS"  'hat  the  N.  A.  R.  D.  has  shown 

a  disposition  to  grapple  earnestly 
with  the  liquor  problem  in  pharmacy.  As  we 
reported  last  month,  the  National  Executive  Com- 
mittee, holding  its  mid-winter  session  in  Chicago 
lot  long  since,  instructed  Executive  Committeeman 
Ernst  to  draft  a  model  liquor  provision  which  could 
be  utilized  as  an  amendment  to  existing  pharmacy 
laws  in  the  different  States.  Attorney  Errant  has 
also  taken  up  the  question,  perhaps  in  cooperation 
with  Mr.  Ernst,  and  he  invites  suggestions  from 
druggists  throughout  the  country  looking  toward 
the  construction  of  a  model  liquor  law  or  amend- 
ment. A  radical  measure  has  been  introduced  into 
the  Iowa  legislature  and  is  being  vigorously  sup- 
ported by  C.  H.  Boyson  and  other  prominent  drug- 
gists of  the  State:  this  bill  would  prohibit  the 
sale  of  liquor  in  drug  stores  entirely,  even  upon 
physicians'  prescriptions.  A  measure  like  this  has 
passed  both  houses  of  the  Kansas  legislature,  and 
there  is  more  or  less  activity  in  other  States.  In 
the  "dry"  counties  of  Michigan  a  number  of  drug- 
gists have  recently  been  jailed  for  the  illegal  sale 
of  liquor,  and  the  situation  is  so  important  that  the 


Anti- Saloon  League  and  the  Board  of  Pharmacy 
are  cooperating  in  an  effort  to  improve  conditions. 
A  new  bill  is  also  likely  to  be  introduced  into  the 
Michigan  legislature  this  winter.  There  is  no  ques- 
tion that  the  present  wave  of  local  option  sentiment 
has  brought  the  drug  trade  of  the  country  face  to 
face  with  a  real  crisis. 


In    its    legislative    activities,    the 

VENTER^Sr^LS.  N-  A-  R-  D-  is  just  now  cen- 
tralizing  its  efforts  pretty  well  on 
itinerant  vender  bills  in  different  States.  Measures 
have  been  introduced  in  Indiana,  Ohio,  Texas, 
Michigan,  and  probably  two  or  three  other  States. 
An  ordinance  is  also  under  consideration  by  the 
City  Council  of  Chicago.  The  traveling  venders  of 
medicine  are  serious  competitors  of  druggists,  par- 
ticularly in  the  country  districts,  and  a  determined 
fight  to  restrict  their  operations  has  been  made 
during  recent  years  in  a  number  of  States.  The 
N.  A.  R.  D.  has  taken  up  the  work  this  winter  with 
particular  energy.  Laws  already  exist  in  a  number 
of  States,  and  most  of  the  bills  now  pending  pro- 
vide for  a  monthly  tax  on  itinerant  venders  ranging 
from  $25  to  $75.  The  N.  A.  R.  D.  is  also  keeping 
a  close  watch  on  the  several  parcels-post  bills  in 
Washington,  but  it  seems  unlikely  that  any  of  these 
measures  will  be  pushed  during  the  present  short 
session  of  Congress — a  session  which  will  have 
closed  before  this  issue  of  the  Bulletin  reaches 

its  readers. 

4(     ♦     ♦ 

While  speaking  of  national  legis- 
,v*7.ol?A?^.^,*«     lotion   it   is   important   to  report 

NATIUnAL  LAWS.  ,  r-c       .  •  ,  i 

that  two  new  laws  affecting  the 
drug  trade  were  signed  last  month  by  President 
Roosevelt.  One  was  the  act  imposing  a  revenue 
tax  on  Porto  Rican  bay  rum  of  $1.10  per  proof 
gallon— thus  ending  a  controversy  of  two  or  three 
years'  standing  and  stopping  the  litigation  which 
has  arisen  in  the  courts  over  the  question.  It  is 
understood,  however,  that  the  tax  paid  by  the  im- 
porters during  this  litigation  will  now  be  returned 
to  them  by  the  government.  The  other  new  national 
law  prohibits  the  importation  of  smoking  opium 
into  the  United  States  and  is,  in  intention  and 
effect,  an  anti-narcotic  measure.  It  permits  the 
continued  importation  of  medicinal  opium  under 
severe  regulations  which  will  be  framed  by  the 
Secretary  of  the  Treasury.     Two  or  three  other 
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bills  are  pending  in  Congress,  but  are  not  likely  to 
be  passed  at  this  session.  One  is  the  Currier 
patent-reform  measure ;  another  is  a  bill  raising  the 
grade  of  pharmacists  in  the  Marine  Hospital  Serv- 
ice ;  and  a  third  is  aimed  at  the  suppression  of  mail 
trade  in  abortive  nostrums  and  appliances.  The 
famous  (or  tw famous)  Mann  bill  has  been  effectu- 
ally tabled.  hc     *     * 

DEATB  George  J.   Seabury,  of  the  well- 

or  GEOBOE  J.      known  house  of  Seabury  Sz;  John- 

SEABURY.  gQj^^  ^jg^  j^g^  month.    In  addition 

to  being  the  founder  and  the  leading  spirit  of  the 
house  of  Seabury  &  Johnson,  Mr.  Seabury  was  a 
man  of  unusual  versatility  and  many  interests.  He 
was  prominent  in  Republican  politics  and  last  fall 
was  one  of  the  presidential  electors  of  New  York 
State.  He  had  been  a  delegate  to  national.  State, 
and  county  conventions,  and  was  a  member  of  over 
twenty  scientific,  educational,  and  benevolent  soci- 
eties. Of  many  of  the  latter  he  had  served  as  pres- 
ident. A  ready  and  facile  writer,  Mr.  Seabury  in 
former  years  had  prepared  many  articles,  pamphlets, 
and  books  on  economic,  political,  and  pharmaceu- 
tical subjects.  An  enthusiastic  rifleman,  he  was 
for  a  considerable  period  the  honorary  secretary 
and  a  director  of  the  National  Rifle  Association, 
and  he  was  also  a  member  of  the  New  York 
Athletic  Club  and  of  the  famous  "Old  Guard"  of 
New  York  City.  Altogether  Mr.  Seabury  led  a 
life  of  great  variety,  energy,  and  vivacity. 
*     ♦     * 

Bills  providing   for  the   gfradua- 
■EouiREMENT.      f^^"  prerequisite  are  likely  to  be 

introduced  this  spring  into  the 
legislatures  of  Illinois  and  Michigan.  The  Illinois 
measure,  however,  will  doubtless  be  in  the  form  of 
a  compromise.  It  will  probably  provide  that  candi- 
dates for  registration  in  pharmacy  must  either  have 
been  graduated  from  reputable  colleges  of  phar- 
macy or  be  able  to  satisfy  the  board  that  they  have 
had  an  education  fully  equivalent  to  the  courses 
given  in  these  colleges.  Of  course  the  term  "equiv-' 
alent"  leaves  a  large  loophole  and  vests  considerable 
power  and  authority  in  the  hands  of  the  State 
board,  but  the  pharmacists  of  Chicago  apparently 
believe  that  the  matter  can  be  handled  wisely  and 
properly  with  benefit  to  the  State  and  to  the  drug 
trade.  The  proposition  has  been  favored  by  the 
local  branch  of  the  A.  Ph.  A.  and  by  the  Chicago 
Retail  Druggists'  Association. 


ANTI-NARCOTIC 
LEGISLATION. 


More  or  less  is  being  attempted 
this  winter  -in  the  way  of  anti- 
narcotic  legislation.  Amendments 
to  existing  laws  have  been  offered  in  a  number  of 
States,  while  an  entirely  new  measure  has  been 
introduced  into  the  legislature  of  Colorado.  The 
New  York  anti-cocaine  act  is  being  followed  in 
Michigan  and  Illinois.  In  Baltimore  a  rather  pecu- 
liar situation  has  arisen.  The  City  Council  enacted 
an  ordinance  a  year  or  two  ago  providing  for  the 
imprisonment  of  violators,  after  realizing  from  ex- 
perience that  a  mere  financial  fine  did  not  act 
sufficiently  as  a  deterrent.  One  of  the  victims  of 
the  new  ordinance  brought  suit  against  the  city 
contesting  the  constitutionality  of  the  act,  and  a 
legal  fight  of  considerable  interest  is  being  waged 
as  we  go  to  press.  Personally  we  do  not  see  how 
the  constitutionality  of  such  a  law  can  be  success- 
fully brought  in  question. 


GIVING  DOCTORS 
A  RAKE-OFF. 


That  it  is  unethical  and  inexcus- 
able for  druggists  to  pay  pre- 
scription -  commissions  to  physi- 
cians has  been  declared  over  and  over  again  by 
pharmaceutical  associations,  and  now  we  find  the 
Executive  Committee  of  the  National  Association 
of  Retail  Druggists  passing  the  following  resolu- 
tion: 

Whereas,  The  habit  of  some  pharmacists  giving  and  phy- 
sicians accepting  a  commission  on  prescriptions  is  highly 
prejudicial  to  the  moral  interest  of  both  professions;  there- 
fore be  it 

Resolved,  That  the  N.  A.  R.  D.  Executive  Committee,  in 
mid-year  session,  hereby  condemn  such  pernicious  habits  and 
call  upon  the  pharmaceutical  and  medical  press  to  discourage 
this  practice. 

Resolved,  That  a  copy  of  these  resolutions  be  furnished 
the  A.  M.  A.  Journal  and  N.  A.  R.  D.  Notes  for  publication. 

We  are  inclined  to  think  that  the  evil  exists  to- 
day only  in  a  few  scattered  sections  of  the  coun- 
try, notably  in  the  city  of  San  Francisco.  Senti- 
ment has  been  so  universally  against  the  practice 
that  it  has  been  pretty  well  driven  out  of  existence. 

Attorney-General  Bonaparte  has  finally  decided 
that  phenacetine  is  a  "derivative"  of  acetanilide, 
and  that  its  presence  in  a  product  must  conse- 
quently be  stated  on  the  label  in  accordance  with  a 
ruling  rendered  in  connection  with  the  food  and 
drugs  act.  The  Farbenfabriken  of  Elberfeld  Co.  is 
now  likely  to  take  the  matter  into  the  courts. 
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EDITORIAL. 


van 


JOME    STUBBORN    FACTS    REGARDING    BOARD- 
OF-PHARMACY   EXAMINATIONS. 

M.  Clayton  Thrush,  of  Philadelphia,  a  graduate 
th  in  pharmacy  and  in  medicine,  has  contributed 
.  article  to  a  recent  issue  of  the  Pharmaceutical 
ra  which  challenges  our  attention.  In  Pennsyl- 
vania, as  everybody  knows,  candidates  for  examina- 
on  by  the  State  board  must  have  been  graduated 
m  colleges  of  pharmacy — and  "recognized"  col- 
ges  at  that.  Since,  therefore,  the  examinees  in 
at  State  are  invariably  graduates,  and  conse- 
quently thoroughly  prepared  for  their  calling,  it  is 
reasonable  to  expect  that  all  but  a  very  few  of 
them  would  successfully  pass  through  the  examina- 
tion ordeal. 

But  the  very  reverse  is  the  case,  as  Dr.  Thrush 
points  out  most  effectively.  At  the  examination 
held  in  August,  1907,  the  percentage  of  failures 
was  78!  Think  of  it!  In  November,  1907,  the 
percentage  dropped  to  39 ;  in  February,  1908,  it 
rose  again  to  73 ;  in  November,  1908,  it  was  55. 
What  a  stubborn  and  bewildering  array  of  facts ! 

Dr.  Thrush  analyzes  the  situation  at  some  length 
and  concludes  that  the  fault  lies  either  at  the  door 
of  the  colleges  or  at  that  of  the  board,  and  this 
conclusion  seems  to  us  inevitable.  Of  three  Penn- 
sylvania schools  involved,  the  author  found  upon 
investigation  that  the  graduates  of  two  of  them  had 
a  percentage  of  failures  amounting  to  43,  while  in 
the  third  case  the  percentage  rose  suspiciously  to 
703^  per  cent.  No  names  were  given,  and  a  fourth 
and  newer  school  was  not  involved  in  the  investiga- 
tion. Dr.  Thrush  declares,  however,  that  from 
personal  experience  he  knows  the  courses  of  study 
in  the  Pennsylvania  colleges  to  be  systematic,  thor- 
ough, and  satisfactory,  which  shoves  the  blame 
along  very  largely  to  the  Board  of  Pharmacy. 

What  about  the  board,  therefore?  Well,  the 
author  has  nothing  particularly  severe  to  say  about 
the  examination  questions,  although  he  holds  that 
some  sets  are  much  more  difficult  than  others,  and 
he  asserts  that  many  of  the  individual  questions 
themselves  are  impracticable  and  of  little  value  in 
determining  a  candidate's  real  fitness  for  licensure. 
His  main  criticism  is  that  candidates  are  not  per- 
mitted time  enough,  and  he  concludes  with  a  rec- 
ommendation that  the  board  should  have  at  least 


five  sessions  and  should  devote  them  to  the  five 
separate  branches  of  the  examination.  It  takes  a 
college  of  pharmacy  a  whole  week  to  put  its  students 
through  the  final  examinations  of  the  course :  why, 
then,  should  a  board  be  expected  in  a  single  session 
of  five  or  six  hours  to  make  a  fair  and  accurate  test 
of  a  candidate's  efficiency  and  knowledge? 

This  suggestion  commends  itself  to  us  most 
heartily.  There  is  nothing  particularly  new  in  it. 
For  many  years  it  has  been  urged  by  leading  phar- 
macists— and  notably  was  it  urged  by  the  late  Albert 
E.  Ebert — that  it  is  farcical  for  a  board  of  pharmacy 
to  pass  upon  applicants  for  registration  after  a  super- 
ficial and  hurried  test  lasting  but  a  few  hours.  It  is 
unfair  to  the  State.  It  is  unfair  to  the  candidate. 
It  is  subversive  of  good  results  all  around. 

Reverting  to  the  Pennsylvania  Board,  we  may  say 
in  this  connection  that  in  the  Bulletin's  department 
of  "Board  Questions  Answered"  we  have  for  the 
last  three  or  four  months  been  giving  replies  to  one 
of  the  papers  used  by  the  Pennsylvania  examiners 
some  time  ago.  On  the  whole  the  questions  strike  us 
as  being  excellent.  We  might  make  the  criticism 
that  here  and  there  certain  questions  draw  too  much 
upon  the  memory — too  much  upon  knowledge  which 
a  druggist  would  never  use  in  practice  until  he  had 
consulted  the  books — too  much  upon  things  which 
afford  no  gauge  of  a  man's  real  safety  and  com- 
petency as  a  practitioner.  But,  after  all,  the  ques- 
tions are  good  ones  for  the  most  part,  and  we  are 
inclined  to  think  that  if  the  examinations  could  be 
gone  at  in  a  little  more  leisurely  and  thorough 
manner,  and  if  candidates  could  be  given  more  time 
to  do  themselves  justice,  far  better  results  would  be 
secured. 

In  this  relatively  short  editorial  we  make  no 
pretense  of  discussing  so  important  a  question  in  all 
its  bearings.  Dr.  Thrush's  paper  suggests  much 
moralizing  in  many  other  directions,  but  we  shall 
content  ourselves  in  the  present  instance  with  doing 
little  else  than  pointing  out  the  actual  facts  with  the 
hope  that  the  prominent  pharmacists  and  board  mem- 
bers of  the  country  may  address  themselves  to  the 
task  of  studying  the  problem  earnestly.  We  may 
add  in  conclusion  that  much  the  same  condition  of 
things  has  been  found  to  exist  in  New  York  State, 
where  graduation  in  pharmacy  is  also  compulsory. 
Last  year,  for  instance,  of  the  239  persons  examined 
by  the  Eastern  Branch,  all  of  them  graduates  of 
course,  only  168  proved  successful ;  of  the  95  persons 
examined  by  the  Middle  Branch  72  were  successful ; 
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and  75  succeeded  out  of  the  120  examined  by  the  work.  In  this  connection  we  cannot  do  better  than 
Western  Branch.  This  showing  is  somewhat  better  echo  the  suggestion  of  one  of  the  contributors  in  this 
than  that  made  in  Pennsylvania,  but  there  is  still  month's  symposium  that  the  N.  A.  R.  D.  price- 
too  large  a  percentage  of  failures  among  men  who  mark  should  be  more  generally  used  and  more 
have  just  finished  their  college  courses  and  who,  uniformly  respected  by  the  pharmacists  of  the 
furthermore,  have  come  from  "reputable  and  recog-  country.  This  mark,  as  every  druggist  knows,  is 
nized"  schools.  "P-h-a-r-m-o-c-i-s-t." 

There  is  a  screw  loose  somewhere — or  perhaps  Not  only  in  prescription  pricing,  however,  is  there 

several  of  them  need  tightening.  an  unfortunate  difference  among  druggists.     The 

same  thing  is  true,  and  perhaps  increasingly  true, 

with  counter  .goods.    We  cited  an  instance  last  year 

GET  TOGETHER  ON  PRICES!  ^^^^^  3  ounces  of  cream-of-tartar  had  been  pur- 

Elsewhere  in  the  present  issue  of  the  Bulletin  chased  at  retail  by  government  inspectors  in  Canada, 

we  are  presenting  a  very  suggestive  and  interesting  and  where  the  price  had  ranged  from  15  to  50  cents ! 

symposium  on  the  subject  of  prescription  pricing.  Now  this  is  all  wrong.     It  ought  to  be  corrected. 

Eight  or  ten  well-known  pharmacists  have  joined  in  We  have  heard  a  good  deal  of  talk  about  uniform 

the  discussion  and  have  exchanged  views  on  this  prices  in  the  sale  of  proprietary  medicines,  but  we 

important  question.     Incidentally  it  is  made  quite  have  heard  very  little  about  the  thousand  and  one 

clear  that  prescription  prices  are  not  as  uniformly  drugs  and  chemicals  which,  at  least  from  a  profes- 

and  as  wisely  established  as  they  should  be.  sional  point  of  view,  make  up  the  backbone  of  the 

This  reminds  us  of  two  or  three  discussions  carried  druggist's  business.     Here  is  an  issue  which  might 

on  in  the  columns  of  the  Bulletin  during  1908.  well  be  taken  up  by  every  local  association.  Uniform 

On  one  occasion  five  pharmacists  in  different  parts  of  prices  could  only  result  in  unmixed  good  to  every 

the  country  told  what  they  would  charge  for  this  individual  pharmacist  and  to  the  calling  at  large, 

prescription,  submitted  by  H.  H.  Horst,  of  Stutt-  Nor  would  it  be  found  that  the  large  retailers  were 

gart.  Ark. :  a  stumbling-block  in  such  a  reform.  Over  in  Canada, 

Potassium  iodide  (Merck's) ij^  ounces.  in  the  cream-of-tartar  investigation  referred  to,  one 

Fluid  extract  of  sarsapariUa  (P.  D.  wholesale  house  and  one  department  store  charged 

Fi^iriS'rlV/^i'K' "A"C""Vy-n"'^  °"""''  ^^  "^^^^  ^^^  ^  ^^^^^^^  o^^^c  of  thc  substaucc  as  most 

rluidextract  of  burdock-root  (P.  r  i.i           ^    -i                   r         ,        , 

D.  &  Co.) 1  ounce.  retailers  got  for  the  three  ounces !     Further- 
Simple  syrup  2  ounces.  more,  SO  far  as  prescription  charges  are  concerned,  it 

Water,  enough  to  make Bounces.  has  been  our  experience  that  the  best  prices  are 

Mix  and  direct  one  teaspoonful  to  be  taken  after  each  meal.  gotten  in  the  large  Stores.     Two  or  three  of  the  big 

A    T  npiai,^„cco  ^     ex:      ,  1-     T  retailers  of  the  country  are  represented  in  our  svm- 

of  t  50    Geor^W  't     ^'""^/'"'.L^"  ^^^^,f  P^^^^  Posmm  this  month,  and  from  what  they  write,  and 

ttZ'^U^^^Jl'\'"""'"^^^^^^^  ^^^°   ^^^"^   ^hat   we   happen   to   know    abou     the 

SaS  Pa  V^^^^^^^  P-f  s  of  other  such  druggists   throughout  the 

and  Tame<^  B   Rnl.1   r.(  ZrZl     Tu              charge,  country,  we  are  able  to  say  that  as  a  rule  the  follow- 

not  esoeciallv  ere^t  inThk  .7f      i         '  '''*°"Sh  followed  among  such  men:     An  advance  rangin? 

extortionate  prices  for  their  drugs  and  t'h!if  LfvS  tt'  taH The  drspeLe°r  "  '"  '""  "  ''^''''  '"' 

Particularly  is  this  condition  of  things  unfortunate  J^wTu       7    ''''P^"f  "^^      , 

in  cases  where  people  "peddle"  a  Dre!crh>t  nn  frl  V  ^u  ^'"""''  '"'''''''  ^^^^  "'^  '"S^^""  "'^^'^"'■ 

one  store  to  ancrther  inTnlffZ,?      FT  "'^"^  °^  "'^"  supposed  to  be  "cut-rate  druggists." 

againTo^elrerldU  the tweS  ^^^  tZ  T^'T  '"^'^^'="7™«'^  °"  ">-  -'--> 

If  pharmacists  would  only  resist  this  sort  o    thin^'  =u  /  u       ^^'  'l'?"'  "[''"'  ^°'  '^'''  =^"'"^-    '^^'^ 

and  stand  by  each  other,  they  would  protw  th  m  ri!   ^  "^^-f "' ."""hods  of  business  accounting 

selves  and  their  calling  fr;m  unjust  suspicions    ThT^  Thf      7  ""^u    "  '°f  '^"^  *°  ''^""'''  ^"^'"^^^• 

would  also  be  conserving  fair  profitsTprTiriotion  l^           f  what  profits  must  be  yielded  to  make 

S          pronts  on  prescription  their  capital  and  their  time  properly  remunerative. 
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le  consequence  is  that  very  frequently,  and  perhaps 
sually,  they  get  better  prices  than  the  rank  and  file 
retail  druggists — not  only  better  prices  for  pre- 
^riptions  but  also  for  counter  goods.     If  they  cut 
all  it  is  on  patents  and  other  things  with  estab- 
lished prices,   where  a   reduction   makes  a   strong 
impression  on  the  public.  ^^ 


THE  EDUCATIONAL  VALUE  OF  DRUG  CLERKS' 
ASSOCIATIONS. 

As  a  training  school  for  store  proprietors  the 
drug  clerks'  associations  are  proving  of  real  value. 
Among  other  things,  they  afford  the  members  an 
opportunity  of  discussing  with  one  another  the 
different  problems  of  their  organization  and  of 
pharmacy  in  general.  The  questions  under  consid- 
eration may  be  shorter  hours,  Sunday  closing  or  any 
other  movement,  but  every  member  has  the  privilege 
of  rising  to  his  feet  and  taking  part  in  the  debate. 
The  clerks  thus  receive  a  training  which  must  prove 
valuable  in  their  future  careers  as  proprietors.  When 
it  comes  their  turn  to  join  the  ranks  of  store  owners 
tliey  will  be  found  equipped  to  enter  a  larger  sphere 
of  activity.  As  members  of  drug  clerks'  associations 
they  have  acquired  some  facility  in  dealing  with  the 
problems  which  beset  pharmacists.  They  have  out- 
grown that  timidity  or  stage  fright  common  to  most 
young  men.  They  are  able  to  rise  before  a  body  of 
men  and  express  their  views  in  clear  language  with- 
out faltering  and  without  hesitancy. 

This  training  must  stand  them  in  good  stead. 
Later  on,  when  they  are  invited  to  join  the  State 
and  national  bodies,  they  will  be  equipped  to  take  an 
active  part  in  the  proceedings. 


A  FEW  PRESCRIPTION   STATISTICS. 

If  a  dozen  druggists  in  various  localities  were 
asked  "What  drugs  are  used  the  most?"  the  question 
would  probably  elicit  widely  different  replies.  A 
number  of  Alabama  pharmacists  recently  compiled 
some  interesting  data  on  the  frequency  with  which 
certain  drugs  are  prescribed.  Nineteen  thousand 
prescriptions  were  examined.  What  do  you  suppose 
was  the  total  number  of  different  drugs  prescribed  ? 
Nine  hundred  and  fifteen ! 

Calomel,  as  such,  was  called  for  twenty-one  hun- 
dred times,  not  to  mention  compounds  which  con- 
tained it.  Sodium  salicylate  without  any  admixture 
was  prescribed  1141  times.    There  is  no  questioning 


these  figures.  They  were  read  before  the  Alabama 
Pharmaceutical  Association  by  Emerson  R.  Miller. 
If  the  different  forms  in  which  quinine  alkaloid  is 
administered  were  considered  this  drug  would 
occupy  second  place.  It  was  specified  1435  times, 
exclusive  of  the  cinchona  preparations  and  proprie- 
taries which  may  have  contained  it.  Quinine  was 
written  595  times;  but  this  figure  probably  included 
some  sales  of  quinine  sulphate,  since  many  doctors 
have  this  salt  in  mind  when  they  prescribe  the  free 
alkaloid. 

It  is  difficult  to  tell  how  often  pepsin  was  called 
for — probably  more  than  2100  times,  considering  the 
various  compounds  into  which  it  entered.  Cascara 
sagrada  in  one  form  and  another  was  prescribed 
1495  times. 


YOUR  MOST  EXCITING  EXPERIENCE. 

The  Editors  of  the  Bulletin  are  getting  lone- 
some. They  haven't  announced  a  new  prize  depart- 
ment for  several  months. 

So  here  goes. 

One  dollar  in  cash  for  an  account  of  the  most 
exciting  experience  you  ever  had. 

Make  it  short — make  it  terse — make  it  interesting. 

What  class  of  experiences  do  we  mean?  Well, 
tell  about  the  time  somebody  "held  you  up"  and  tried 
to  rifle  the  cash  drawer,  or  about  a  ix)isoning  mistake, 
or  about  an  encounter  with  some  demented  man,  or 
some  occasion  when  a  suicide  case  came  near  devel- 
oping right  before  you,  or — well,  write  about  any- 
thing thrilling  which  may  have  happened  to  you 
during  your  pharmaceutical  career. 

One  dollar  in  cash  for  every  accepted  account  of 
your  most  exciting  experience. 

Now  let  the  contributions  flow  in — the  more  the 
merrier.  We  have  a  lot  of  dollar  bills  we  don't 
know  what  to  do  with. 


The  possibility  of  a  cut-rate  war  has  recently 
been  happily  averted  in  St.  Louis,  where  a  large 
retailer  wanted  the  local  association  to  provide  for 
a  "differential"  in  prices  between  the  stores  down- 
town and  those  in  the  outlying  districts.  The  dif- 
ferential was  not  granted  and  the  crisis  was 
averted.  Incidentally  we  may  report  the  election 
of  Charles  Renner,  a  member  of  the  Executive 
Committee  of  the  N.  A.  R.  D.,  to  the  presidency 
of  the  St.  Louis  association. 
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THE  HALL  OF  FAME. 


A  STRONG  COMBINATION. 

It  was  announced  last  month  that  the  Pharma- 
ceutical Review  and  the  Midland  Druggist  had 
amalgamated  and  that  the  new  journal  would  be 
known  as  The  Midland  Druggist  and  Pharmaceutical 
Review.  Prof.  James  H.  Beal,  who  has  been  the 
editor  of  the  Midland  Druggist  for  the  last  year  or 
so,  will  be  the  managing  editor  of  the  joint  publica- 
tion, and  Dr.  Edward  Kremers,  the  erstwhile  editor 
of  the  Pharmaceutical  Review,  will  doubtless  serve 
in  an  associated  or  consulting  capacity. 

■This  unites  two  of  the  strongest  men  in  American 
pharmacy  and  there  can  be  little  doubt  that  the  new 
journal  will  became  a  real  leader  of  pharmaceutical 
thought.  Professor  Beal  is  admirably  equipped  to 
undertake  the  managing  editorship  of  the  joint 
enterprise,  and  the  future  of  the  periodical  will 
everywhere  be  awaited  with  keen  interest  and 
pleasure.  With  Professor  Beal  a  felicity  of  style  is 
joined  to  a  sane  and  fertile  intellect,  and  everything 
the  man  writes  breathes  an  air  of  ease,  authority  and 
conviction. 

This  is  the  second  combination  which  Professor 


James  H.  Beal. 


Beal  has  been  instrumental  in  forming  during  the 
last  year.  The  first  was  when  the  Scio  College  of 
Pharmacy,  of  which  he  was  the  dean  and  the  leading 
spirit,    amalgamated   with   the    Pittsburg   College, 


Professor  Beal  becoming  vice-dean  of  the  enlarged 
institution.  Some  years  ago,  when  a  paper  predicting 
an  era  of  economic  combination  was  read  before  the 
A.  Ph.  A.,  Professor  Beal  took  the  floor  to  express 


Dr.  Edward  Kremers. 

opposing  views,  but  since  that  time  he  has  evidently 
come  to  believe  that  combinations  of  the  right  sort 
make  for  greater  efficiency  and  less  waste.  What  we 
need  with  both  pharmaceutical  journals  and  pharma- 
ceutical schools  is  fewer  but  better  and  stronger  ones. 
Reverting  to  the  Pharmaceutical  Review,  it  is  in  a 
certain  traditional  sense  a  source  of  regret  that  this 
journal  has  lost  its  separate  entity.  Under  the  title 
of  the  Pharmaceutische  Rundschau,  it  was  established 
and  conducted  with  distinguished  ability  for  many 
years  by  Dr.  Frederick  Hoffmann  in  New  York  City. 
When  Dr.  Hoffmann  went  back  to  his  native  land  of 
Germany  in  the  '90's,  Dr.  Kremers  took  the  journal 
to  Wisconsin,  made  an  English  paper  of  it,  Angli- 
cized the  name  into  the  Pharmaceutical  Review, 
and  has  ever  since  edited  the  periodical  and  made 
it  a  credit  to  pharmacy  in  its  scientific  aspects. 


1 

llvl 


A  PHARMACEUTICAL  LEGISLATOR. 

The  druggists  of  St.  Louis  and  Missouri  generally 
are  very  much  pleased  that  they  are  represented  this 
year  in  the  State  legislature  by  Theodore  F.  Hage- 
now,  the  well-known  pharmacist  and  N.  A.  R.  D. 
worker  of  St.  Louis.  Some  time  ago  this  feeling  of 
satisfaction  expressed  itself  in  the  form  of  a  testi- 
monial dinner  given  to  Assemblyman  Hagenow  at 
the  Marquette  Hotel.    Representatives  of  the  manu- 
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during,  wholesale  and  retail  branches  of  the  drug 

ade  were  in  attendance,  and  the  chief  topics  for 
discussion  were  legislative  propositions  which  the 
iggists   of   Missouri   desire  brought  before   the 

gislature  this  winter.  They  are  particularly  anxious 
to  have  the  pharmacy  law  provide  for  annual  re- 
registration;  to  have  a  more  stringent  law  regulating 
the  sale  of  poisons ;  to  increase  the  pharmacy  board 

om  three  to  five  members;  and  to  provide  that  a 
istered  pharmacist  must  be  in  charge  of  every 


has  been,  and  has  shown  a  keen  interest  in  the  N.  F. 
and  U.  S.  P.  work  done  bv  the  local  and  national 


T.  F.  Hagenow. 


ig  store  in  the  State.     Mr;  Hagenow  is  a  prom- 
inent figure  at  the  annual  conventions  of  the  N.  A. 
R.   D.   and   served   for  a  period   on  the   National 
1  Executive  Committee. 


THE  PRESIDENT  OF  THE  DETROIT  ASSO- 
CIATION. 

The  Detroit  Association  of  Retail  Druggists  is 
presided  over  this  year  by  a  young  man  who  has 
looked  upon  pharmacy  as  a  profession.  \\t  refer  to 
C.  A.  Weaver.  A  graduate  of  the  Department  of 
Pharmacy  of  the  University  of  Michigan,  Mr. 
Weaver  spent  several  years  in  the  Analytical  and 
Research  Departments  of  Parke,  Davis  &  Co.,  and 
then  became  manager  of  one  of  the  stores  of  the. 
Detroit  Drug  Co,  A  year  or  two  ago  he  established 
himself  in  business  at  the  corner  of  Trumbull  and 
Merrick  Avenues,  purchasing  the  store  of  A.  G. 
Mclntyre.  Mr.  Weaver  has  always  paid  close  atten- 
tion to  his  prescription  business,  has  earned  the 
good-will  and  the  support  of  physicians  wherever  he 


C.  A.  Weaver. 


associations.  As  president  of  the  Detroit  Association 
he  may  therefore  be  depended  upon  to  give  emphasis 
to  propaganda  activities. 


DR.  FREDERICK  P.  TUTHILL. 

In  the  Bulletin  last  month  we  had  something  to 
say  about  Governor  Hughes's  plan  to  aboHs-h  the 


Dr.  F.  p.  Tuthill. 


present  Board  of  Pharmacy  in  New  York  State  and 
in  the  future  to  have  the  board  appointed  by  the 
governor  instead  of  elected  by  the  druggists  of  the 
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State  themselves.  Something  more  on  the  same  sub- 
ject is  said  this  month  in  our  department  of  "The 
Month's  History."  In  the  meantime,  however,  Dr. 
Frederick  P.  Tuthill,  of  Brooklyn,  the  member  of  the 
Eastern  Branch  of  the  Board  whose  term  expires  this 
year,  has  been  indorsed  to  succeed  himself  by  the 
Kings  County  Pharmaceutical  Society  and  by  other 
associations  in  Greater  New  York.  Dr.  Tuthill  holds 
the  degree  of  Ph.G.  from  the  New  York  College  of 
Phannacy,  that  of  Phar.D.  from  the  Brooklyn 
College,  and  he  has  been  the  Associate  Professor  of 
Pharmacy  of  the  latter  institution  for  the  last  five 
years.  His  business  is  that  of  "field  representative" 
for  Parke,  Davis  &  Co.,  and  in  this  capacity  he  has 
charge  of  the  Brooklyn  territory.  Incidentally  it 
may  be  mentioned  that  Dr.  Tuthill  has  been  secretary 
of  the  Union  League  Club  of  Brooklyn  now  for  a 
number  of  years. 


SIDNEY  C.  YEOMANS  RE-ELECTED  IN 
CHICAGO. 

Mr.  Yeomans  has  been  president  of  the  Chicago 
Retail  Druggists'  Association  for  several  years  and 
was  reelected  to  that  position  at  the  recent  annual 
meeting.  The  C.  R.  D.  A.  is  one  of  the  most  active 
associations  in  the   country.      It   has   recently   ad- 


SiDNEY  C.  Yeomans. 


dressed  itself  to  the  task  of  correcting  certain  med- 
ical abuses,  with  particular  reference  to  the  free 
distribution  by  the  Health  Department  of  drugs  and 
serums  to  people  who  are  not  indigent  and  who  are 


abundantly  able  to  pay  for  what  they  get.  Strong 
resolutions  passed  by  the  association  are  printed  on 
another  page.  At  its  recent  annual  meeting  the 
organization  outlined  much  other  constructive  work 
for  the  coming  year,  and  we  do  not  doubt  that 
problems  will  be  attacked  with  customary  vigor  and 
energy. 

A  MODEST  PHARMACIST. 

For  a  man  who  has  rendered  so  many  services  to 
pharmacy,  and  who  has  done  such  excellent  and 
conspicuous  work  in  a  number  of  directions,  Martin 
I.  Wilbert  is  excessively  modest.    He  shuns  the  lime- 


M.  I.  Wilbert. 

light.  This  is  the  second  time,  we  believe,  that  his 
portrait  has  ever  appeared  in  a  pharmaceutical 
journal,  and  we  confess  that  considerable  diplomacy 
and  some  rather  clever  detective  work  were  necessary 
before  we  could  secure  a  photograph  in  this  instance. 
Some  men  attain  the  fame  of  having  cigars  named 
after  them,  but  to  Mr.  Wilbert  has  fallen  the  greater 
honor  of  lending  his  name  to  "The  Wilbert  Club"  in 
Philadelphia — a  club  formed  as  a  tribute  to  its  name- 
sake soon  after  Mr.  Wilbert  left  Philadelphia  to 
enter  the  government  employ  in  Washington.  At 
the  present  time  he  is  in  the  Hygienic  Laboratory  of 
-the  Public  Health  and  Marine  Hospital  Service, 
doing  special  pharmacopoeial  work  for  the  govern- 
ment. Soon  after  going  to  Washington  he  caused  a 
local  branch  of  the  A.  Ph.  A.  to  be  formed,  and  as 
secretary  of  the  organization  he  is  working  with  his 
accustomed  enthusiasm  and  usual  success. 
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The  Five  Chief  Officers  of  the  National  Association    of   Retail  Dru^^ists,  1908-9. 
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T.  Ashby  Miller  and  James  L.  Avis,  two  stalwart  Virginians, 
are  seen  walking  up  the  avenue  to  the  Hotel  Eastman,  where  the 
business  sessions  of  the  A.  Ph.  A.  were  held  at  Hot  Springs  last 
September.  Mr.  Avis  is  president  of  the  Virginia  State  Board  of. 
Pharmacy. 


These  two  men,  enjoyin?  a  quiet  smoke  and  chat  togetlier,  are 
E.  J.  Kennedy  and  Henry  Kraemer.     Mr.  Kennedy  is  the  editor  of 
'  the  Pharmaceutical  Era,  while  Professor  Kraemer  is  a  member  of 
the  faculty  of  the  Philadelphia  College  of  Pharmacy  and  a  pharma- 
ceutical editor  as  well. 


At  the  right  of  this  group  stands  I.  A.  Keith,  the  well-known 
board-of-pharmacy  man  of  South  Dakota.  Next  him  is  A.  V.  Pease, 
of  Fairbury,  Nebraska.  The  other  two  are  W.  S.  Parker  of  Lisbon, 
North  Dakota,  and  Divonis  Wharton  of  Kentucky. 


This  group  comprises,  reading  from  the  left,  H.  A.  H.  Dunning 
of  Baltimore,  Louis  Schulze  of  Baltimore,  Prof.  George  C.  Diekman 
of  the  New  York  College  of  Pharmacy,  and  Prof.  Louis  Saalbach  of 
the  Pittsburg  College  of  Pharmacy. 


!/<£! 


Reading  from  the  left,  these  ladies  are  Mrs.  Frank  A  Eldred 
of  Indianapolis,  Ind..  Mrs.  William  J.  Teeters  of  Iowa  City  Iowa 
Mrs.  Lyman  F.  Kebler  of  Washington,  D.  C.  and  Miss  Mary  a' 
Fein  of  Little  Rock,  Ark. 


This  group  comprises  Mrs.  Charles  H.  La  Wall  of  Philadelphia. 
Mrs.  M.  M.  Gray  of  Chicago,  Mrs.  Franklin  M.  Apple  of  Philadel- 
phia, Mrs.  E.  K.  McGinniss  of  Sulphur,  Okla.,  and  Miss  Jennie 
Keane  of  Little  Rock,  Ark. 


Snapshots  taken  at  the  last  annual  meeting  of  the  A.  Ph.  A. 
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Andrew  S.  Heriot.  of  Summer  Hill,  New  South  Wales.  Australia, 
one  of  the  most  interested  readers  of  the  Bolletin  in  foreign 
countries.    His  pharmacy  is  a  handsome  one. 


This  view  of  the  pharmacy  oi  Ilmil  llargcns.  of  Hot  Springs. 
South  Dakota,  might  well  have  been  printed  in  connection  with  the 
article  in  the  last  Bulletin  on  "  Pharmacy  in  the  Black  Hills." 


Another  foreign  pharmacy  is  represented  in  this  view  of  the 
'■  Imperial  Drug  Store,"  which  is  located  in  Inverness.  Cape  Breton, 
Nova  Scotia.    Mr.  S.  E.  Whiston  is  the  proprietor. 


The  store  of  Kirk  G.  Phillips,  located  in  Deadwood.  South  Dakota, 
is  one  of  the  most  prosperous  in  the  Black  Hills  region.  Mr.  Phillips 
enjoys  a  considerable  wholesale  business  as  well. 


Jacob  Diner,  whose  pharmacy  is  located  at  the  corner  of  St. 
Nicholas  Avenue  and  126th  Street  in  New  York,  is  well  known  in 
organization  circles  throughout  the  country.  He  has  been  very  suc- 
cessful in  developing  a  prescription  business. 


D.  S.  McGarr,  a  graduate  of  the  Highland  Park  College  of 
Pharmacy,  recently  purchased  this  store  of  C.  W.  Hony  &  Co.  in 
Scranton,  Iowa.  The  stock  invoices  115,000.  Mr.  McGarr  starts 
his  new  venture  with  high  hope. 


A  paie  of  drufi  stores  in  this  and  other  countries. 
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DIFFERENT  VIEWS  ON  PRESCRIPTION  PRICING. 

A  Number  of  Experienced  Pharmacists  Exchange  Opinions  on  this  Important  Question — Some  have 

a  "Flat**  Price  for  Mixtures  of  a  Given  Size — Others  Base  Their  Figures  on  the 

Cost  of  the  Ingredients  Plus  a  Fixed  Charge  for  the  Dispenser's  Time 

and  a  Definite  Profit  on  the  Material. 


It  is  a  matter  of  considerable  importance  that  the  pharmacist  •  should  charge  prices  for  prescrip- 
tions which  on  the  one  hand  should  properly  reward  him  for  his  skill  and  time,  and  which  on  the  other 
should  be  only  fair  and  just  from  the  view-point  of  the  customer.  Unfortunately  different  pharmacists 
follow  different  methods  of  calculating  charges,  and  there  is  frequently  a  lack  of  unity  which  arouses 
unwarranted  suspicions  in  the  minds  of  patrons.  Then,  too,  many  patients  "peddle"  prescriptions  from 
one  store  to  another  in  an  effort  to  get  the  lowest  possible  price,  and  this  introduces  an  element  of 
competition  which  is  unfortunate  from  every  point  of  view.  There  is  need  for  greater  uniformity  in 
pricing,  and  need  also  for  a  closer  cooperation  between  the  pharmacists  of  a  given  locality  in  protect- 
ing themselves  from  designing  customers.  The  following  contributions  on  the  subject  of  prescription 
pricing  will  be  read  with  interest  and  profit,  we  are  sure,  and  incidentally  we  desire  to  give  our  approval 
to  the  suggestion  of  one  of  the  writers  that  the  N.  A.  R.  D.  price  mark  be  more  generally  used  and  re- 
spected by  pharmacists. — The  Editors. 


WILLIAM  G.  GREENAWALT, 
Philadelphia,  Pa. 

Pricing  prescriptions  is  a  very  important  subject, 
and  one  that  should  be  considered  and  discussed  a 
great  deal  more  than  it  is. 

"peddling"  prescriptions. 

In  these  days  when  so  many  prescriptions  are 
"peddled"  about  in  an  effort  to  find  the  cheapest 
place,  it  behooves  druggists  to  be  up  and  doing,  to 
have  a  more  uniform  system  of  pricing,  and  thus  to 
impress  their  patrons  with  the  fact  that  they  are 
getting  full  value  for  their  money. 

When  any  one  goes  from  store  to  store  with  a 
prescription,  and  finds  a  variety  of  prices,  he  natur- 
ally infers  that  something  is  wrong  and  he  loses  his 
confidence  in  druggists  as  a  class. 

The  N.  A.  R.  D.  cost  mark  has  done  much  to 
obviate  this  difficulty,  but  unfortunately  too  many 
druggists  either  forget  or  neglect  to  use  it.  [This 
cost  mark  is  P-h-a-r-m-o-c-i-s-t. — The  Editors.] 

The  great  difficulty  is,  that  when  a  person  comes 
in  with  a  prescription,  is  told  how  much  it  will  cost, 
and  replies  that  Mr.  So-and-so  in  the  next  block 
offered  to  fill  it  for  so  much  less,  the  average  drug- 
gist will  meet  that  price  just  to  get  the  prescription, 
even  though  he  does  not  get  paid  for  the  materials. 
Now,  what  follows?  The  patron  feels  at  once  that 
he  was  to  be  overcharged  at  first  and  naturally  has  a 
feeling  of  distrust  thereafter. 


MR.  GREENAWALT  S  PRICES. 

Regarding  the  question  of  an  average  price  for 
prescriptions,  let  me  say  that  it  is  difficult  indeed  to 
regulate  prices  unless  some  general  scheme  is 
followed.  We  usually  charge  from  twelve  and  a 
half  to  fifteen  cents  an  ounce.  Of  course,  in  the  case 
of  high-priced  preparations  and  chemicals,  we  have 
to  charge  accordingly.  We  usually  explain  to  the 
patron  when  taking  the  prescription  that  it  is  very 
expensive,  in  that  way  forestalling  any  argument 
and  showing  that  we  are  not  trying  to  take  advan- 
tage of  the  customer  nor  to  overcharge  him. 

The  price  naturally  varies  according  to  the  cost  of 
the  materials  used  in  preparing  prescriptions. 

In  the  case  of  capsules,  we  ordinarily  charge  from 
two  to  three  cents  a  capsule.  If  they  contain  ex- 
pensive ingredients,  of  course,  that  changes  the 
figures.  We  rarely  ever  add  much  for  the  time 
required  in  compounding,  although  it  should  justly 
be  our  privilege  to  do  so. 

With  reference  to  costly  or  very  expensive  mate- 
rials, we  often  do  content  ourselves  with  a  smaller 
profit,  though  much  depends  upon  the  customer  and 
the  physician  who  prescribes. 

If  physicians  knew  more  of  commercial  values,  we 
would  be  spared  much  annoyance  in  pricing  our 
prescriptions,  for  a  word  from  them  to  patients 
would  often  give  assurance  that  the  medicine  is 
costly  and  that  a  high  price  may  be  expected. 
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HANDLING  COMPLAINTS. 

Complaints  have  been  made  from  time  to  time  of 
our  prescription  prices,  and  we  have  more  than  once 
been  accused  of  charging  too  much,  but  by  calcu- 
lating the  number  of  doses  in  a  mixture  one  can 
often  explain  that  a  given  price  means  only  two,  two 
and  a  half,  three,  or  five  cents  a  dose.  This  brmgs 
the  cost  down  so  low  that  few  people  make  any 
further  objection,  and  they  consequently  go  away 
quite  satisfied.  In  fact,  both  tact  and  common  sense 
are  required  together  with  business  judgment,  and 
in  explaining  these  points  a  man  must  consider  his 
customer  and  talk  accordingly. 

If  a  prescription  contains  a  grain  of  strychnine,  or 
arsenic,  and  is  for  thirty  pills,  or  sixty  capsules,  and 
the  druggist  assures  the  customer  that  it  has  been 
well  and  carefully  compounded  so  that  each  pill  or 
capsule  contains  its  proper  dose  of  the  poison,  he 
scores  a  point,  and  any  one  will  willingly  pay  for 
the  satisfaction  and  comfort  of  knowing  that  his 
medicine  is  all  right. 


prescriptionist  does  not  succeed  in  obtaining  the 
largest  patronage.  It  is  more  valuable  to  have  a 
reputation  for  correctness,  honesty  and  knowledge, 
and  in  such  cases  the  price  is  of  secondary  import- 
ance. These  remarks  relate  to  conditions  in  New 
York  City.  

HYNSON,  WESTCOTT  &  CO., 

Baltimore,  Md. 
The  varying  views  of  the  three  members  of  this 
firm,  together  with  the  different  influences  to  which 
they  are  separately  subjected  in  their  jurisdiction 
over  different  branches  of  the  business,  would  seem 
to  make  it  quite  plain  that  in  pricing  prescriptions 
a  great  many  points  must  be  carefully  considered, 
viz.,  the  cost  of  goods,  interest  on  the  stock,  loss  by 
deterioration,  general  and  special  expenses,  time  and 


DR.  W.  C.  ALPERS, 

New  York  City. 
We  get  from  35  to  40  cents  for  two-ounce  mix- 
tures, 40  to  50  cents  for  three-ounce  mixtures,  and 
50  to  60  cents  for  four-ounce  mixtures.  We  have 
no  definite  system  of  basing  the  price  for  prescrip- 
tions on  the  cost  of  the  material,  plus  a  charge  for 
the  time  spent  in  compounding.  With  prescriptions 
involving  the  use  of  expensive  ingredients,  we  some- 
times content  ourselves  with  a  smaller  profit  than  we 
really  ought  to  get,  in  order  to  avoid  the  appearance 
of  overcharging  the  customer. 

Yes,  we  have  had  complaints  over  our  prescription 
charges.  The  chronic  kicker  will  complain  no  matter 
what  the  charge  is.  It  is  our  rule,  however,  never  to 
make  a  concession  in  such  instances,  and  we  gener- 
ally retain  our  patronage. 

The  greatest  factor  that  tends  to  demoralize  good 
charges  for  prescriptions  is  the  custom  of  always 
underselling  a  competitor  who  has  p\jit  up  the  same 
prescription  before.  This  may  be  of  little  account  in 
rural  districts,  but  is  of  great  importance  in  large 
cities  where  people  are  apt  to  go  "shopping"  with 
their  prescriptions.  I  have  seen  prescriptions  that 
were  bid  down  from  60  cents  to  20  cents  by  being 
put  up  in  various  pharmacies,  whose  price  ciphers  I 
happened  to  know.  It  is  my  experience  that  the 
druggist  who  has  the  reputation  of  being  a  "cheap" 


Henry  P.  Hynson. 


knowledge  required,  competitor's  prices,  popularizing 
of  the  business,  and  the  financial  abilities  of  cus- 
tomers. Indeed,  prescription  pricing  is,  within  itself, 
an  art  and  a  science.  We  do  not  believe  "hard  and 
fast  rules"  can  be  successfully  used,  but  one  must 
gradually  learn  for  each  particular  location  how  to 
price  all  goods,  including  prescriptions.  It  calls 
for  an  indescribable  knack  or  talent,  inherent  or 
acquired.  New  stores  must  use  more  care  than  is 
necessary  in  older  and  well-established  pharmacies. 
Good  advice  to  the  young  man  opening  a  store 
would  be,  charge  moderately  at  first  and  gradually 
raise  prices  until  you  are  sure  you  are  securing  fair 
remuneration  for  your  time  and  service  as  a  mer- 
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lant  or  professional  man,  as  you  may  choose  to 
tyle  yourself. 

Answering  the  editor's  specific  questions,  we  are 
)leased  to  state : 

1.  Yes,  we  do  have  general,  rather  than  "average," 
►rices   for  two-,   three-   and   four-ounce   mixtures, 

id   these  are   30   cents,   40   cents,   and    50   cents 
ispectively. 

2.  No  very  definite  plan  or  system  is  used  in  rela- 
ion  to  the  cost  of  material.     On  expensive,  non- 

roprietary  products,  we  seek  to  secure  100  per  cent 
Tinless  this  carries  the  charge  to  a  point  that  would 
be  unjust  or  make  a  bad  impression.  Proprietaries 
having  published  or  implied  prices,  are,  when  dis- 
pensed uncombined,  charged  for  on  prescriptions  at 
"market  prices,"  for  obvious  reasons.  The  cost  of 
material  is,  of  course,  considered  in  making  prescrip- 
tion prices  generally,  but  time,  expenses,  and  the 
character  of  the  service  required  are  taken  as  a 
better  basis  for  establishing  a  proper  charge. 

3.  Any  complaints?  Yes,  a  great  many.  We 
have  a  reputation  for  "high  prices,  but  first-class 
goods  and  excellent  service."  But  this  reputation 
for  high  prices  was  just  as  pronounced  when  we 
charged  at  least  20  per  cent  less  for  prescriptions 
than  we  are  now  charging.  The  public  judges  by 
the  style  of  the  store,  the  manner  of  putting  up 
packages,  and  the  character  of  the  work  done;  not 
by  the  actual  charge  made.  Laymen  are  unable  to 
make  just  comparisons  regarding  the  prices  of 
prescriptions. 

C.  O.  BIGELOW, 
New  York  City. 

In  our  early  business  experience  the  problem  of 
proper  prescription  pricing  was  carefully  worked 
out,  and  a  scale  of  prices  adopted  that  has  since 
proved  satisfactory,  at  least  to  ourselves,  and  we 
may  say  the  same  for  our  customers  if  the  ever- 
increasing  volume  of  our  prescription  business  may 
be  regarded  as  evidencing  their  satisfaction  in  this 
particular. 

The  schedule  here  presented  is  arranged  on  the 
basis  of  ingredients  used  being  of  low  cost,  little 
time  being  required  in  manipulation,  and  dosage  of 
from  one  teaspoonful  to  a  dessertspoonful. 

l-ounce   mixtures  $0.25 

2-ounce   mixtures  35 

3-ounce  mixtures  40 

4-ounce   mixtures  50 

8-ounce  mixtures  65 

These  prices  are  made  to  vary  about  20  per  cent 


where  there  is  any  considerable  increase  or  diminu- 
tion in  the  dosage.  In  all  other  cases  the  prices 
charged  are  determined  by  the  actual  cost  of  ingre- 
dients, and  the  amount  of  labor  involved  in  the 
operation,  the  idea  being  to  realize  a  definite  per- 
centage of  profit.  Exception  is  made,  however, 
when  very  expensive  material  is  used,  and  we  are 
then  content  always  with  a  small  profit  rather  than 
have  the  question  of  price  raised  either  at  the  time, 
when  it  might  perhaps  be  satisfactorily  explained,  or 
later  on  in  the  household,  and  then  possibly  to  our 


C.  O.    BiGELOW. 

detriment.  Any  manipulation  out  of  the  ordinary  is 
charged  for  at  the  rate  of  seventy-five  cents  per  hour. 
We  regard  this  as  fair  and  reasonable. 

Our  charges  for  prescription  compounding  are 
rarely,  if  ever,  questioned,  and  even  when  the  price 
would  seem  to  warrant  a  passing  comment,  remarks 
are  seldom  heard. 

The  work  of  the  dispensing  department  is  care- 
fully tabulated,  and  on  a  total  of  prescriptions  run- 
ning upward  of  50,000  annually,  the  average  price 
per  prescription  for  the  past  five  years  shows  only 
the  following  small  variation  as  a  result  of  our 
system : 

1904 49.7  average  price. 

1905 49.6  average  price. 

1906 50.3  average  price. 

1907 52.8  average  price. 

1908 C2.9  average  price. 

The  increased  cost  of  both  crude  drugs  and  chem- 
icals, since  the  food  and  drugs  act  became  operative 
in  1906,  accounts  in  a  measure  for  the  advance  in  the 
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average  price  since  that  year,  as  our  records  for  a 
period  of  ten  years  prior  to  this  show  a  deviation  of 
only  a  fraction  of  one  per  cent. 


CHARLES  H,  McCONNELL, 

Chicago,  111. 

In  reply  to  your  first  question :  We  certainly  do 
not  have  average  prices  for  prescriptions  based  on 
the  size  of  the  containers.  We  charge  according  to 
the  value  of  the  material. 

Second,  our  prices  are  based  on  the  value  of  the 
materials  and  the  cost  of  the  labor,  plus  a  reasonable 
profit.  In  the  case  of  an  inexpensive  prescription, 
costing  say  25  cents  or  thereabouts  for  ingredients 


Charles  II.  McConnell. 

and  labor,  we  make  the  price  double  that  sum,  but 
on  the  other  hand  we  are  not  fools  enough  to  under- 
take to  make  100  per  cent  on  costly  prescriptions. 

Third,  the  druggist  who  attempts  to  make  an 
average  of  200  or  300  per  cent,  irrespective  of  the 
cost  of  the  ingredients,  is  unwise.  We  occasionally 
put  up  a  prescription  costing  $2.00  or  $3.00.  We 
certainly  do  not  attempt  to  make  a  profit  of  100  per 
cent  on  such  a  mixture,  but  are  satisfied  with  25  or 
30  per  cent. 

Fourth,  of  course  we  have  had  complaints  from 
our  patrons  regarding  our  prescription  charges,  but 
they  are  almost  invariably  because  we  don't  charge 
enough  to  inspire  confidence! 


H.  H.  HORST, 

Stuttgart,  Arkansas. 

Our  average  prices  on  2-,  3-  and  4-ounce  mixtures 
are  40,  50,  and  60  cents  respectively.  Our  prices  on 
powders,  pills  and  capsules  are  6  for  25  cents,  8  for 
35  cents,  and  12  for  50  cents.  For  from  2o'  to  30 
powders  we  charge  75  cents.    These  prices  are  for 


prescriptions  that  do  not  involve  the  use  of  expensive 
ingredients. 

It  is  only  in  cases  where  we  have  a  prescription 
that  does  involve  the  use  of  expensive  ingredients 
that  we  base  the  price  on  the  cost  of  the  material, 
and  then-  we  always  aim  to  make  a  profit  of  not  less 
than  100  per  cent.  This  is  a  profit  that  every 
druggist  should  realize,  and  if  he  doesn't  he  alone  is 
to  blame,  unless  he  lives  in  a  community  where  the 
cut-rate  evil  exists.  When  we  receive  a  prescription 
of  this  kind,  we  always  state  the  price  to  the  cus- 
tomer before  compounding  it,  and  if  he  has  any  kicks 
to  make  it's  "up  to  him,"  as  we  have  stated  the  price 
and  "stand  pat"  on  it.  By  following  this  method 
there  is  no  chance  for  an  argument  over  the  price 
after  the  prescription  is  filled.  The  customer  very 
seldom  complains  when  we  explain  to  him  why  we 
are  compelled  to  charge  so  much.  It  very  seldom 
happens  that  he  leaves  without  the  medicine — and 
we  get  our  price. 

MEETING  COMPETITION. 

The  only  objectionable  feature  we  have  to  contend 
with  is  in  compounding  the  favorite  prescriptions  of 
people  who  migrate  from  the  East  and  the  North. 
When  we  give  them  our  price  they  often  seem  very 
much  surprised  and  say  they  have  had  the  prescrip- 
tion filled  up  home  many  times  for  less  money,  and 
they  frequently  claim  the  difference  in  prices  ranges 
from  25  to  40  per  cent. 

Having  been  in  the  business  in  both  sections,  I 
have  found  that  the  people  in  the  South  are  more 
liberal  and  complain  less  than  the  folks  up  North 
when  it  comes  to  prices.  Therefore  give  me  the 
South  for  the  drug  business ! 


W.  C.  KIRCHGESSNER, 

Grand  Rapids,   Mich. 

In  reply  to  your  questions  regarding  my  methods 
of  pricing  prescriptions,  let  me  wax  facetious  for  a 
minute  and  suggest  that  it  is  a  mistake  to  give  one's 
business  schemes  away.  Some  restaurant-keepers' 
drug-journal  might  publish  the  prices  in  order  to 
undersell  us  old-fashioned  druggists,  just  as  the  so- 
called  drug  stores  of  to-day  are  cutting  prices  on 
patents  and  toilet  articles  to  figures  below  cost  and 
then  trying  to  make  up  the  difference  on  the 
restaurant  and  confectionery  sales.  By  the  way,  Mr. 
Editor,  how  would  it  do  to  get  out  a  prescription 
blank  containing  a  bill  of  fare  and  ask  the  doctors  to 
prescribe  a  sinker  with  two  up  and  one  down  ?  The 
drug  business   is   certainly  getting   to   be   a   great 
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profession  these  days !  We  ought  to  have  a  college 
pourse  giving  degrees  of  D.S.  and  H.S. — "dough 
lingers"  and  "hash  slingers." 

HE  TRIES  TO  MAKE  66%  PER  CENT. 

Well,  now  that  I  have  gotten  that  out  of  my 
rstem,  let  me  say  that  in  pricing  presciyptions  I 
charge  according  to  the  ingredients  in  such  manner 
IS  to  make  a  profit  of  40  per  cent  on  the  selling  price, 
>r  66%  on  the  cost.  This  I  do  on  prescriptions  just 
they  come.  Of  course  there  are  some  prescrip- 
iJons  which  will  not  yield  this  profit ;  there  are  others 
lat  bring  a  good  deal  more;  but  I  try  to  maintain 
in  average  of  about  40  per  cent.  There  is  no  hard 
id  fast  rule  that  a  druggist  can  go  by. 
One  great  fault  with  the  average  dmggist  is  that 
[f  a  prescription  has  been  filled  at  some  other  store 
le  will  refill  it  at  cost  in  order  to  make  it  appear  that 
the  customer  has  previously  been  paying  a  big  price 
ind  that  he,  the  druggist,  is  the  only  cheap  man  in 
the  city,  when  as  a  matter  of  fact  the  price  charged 
by  the  first  druggist  was  probably  only  a  reasonable 
and  just  one. 

DR.  J.  JUNGMANN, 

New   York  City. 

1.  We  have  average  prices  for  2-,  3-  and  4-ounce 
mixtures  at  35,  40,  and  50  cents  respectively,  pro- 
viding the  ingredients  are  of  the  average  cost. 


Dr.   J.    JUNGMAIfN. 

2.  Otherwise  our  system  of  pricing  is  based  on  the 
cost  of  materials,  to  which  we  add  a  profit  varying 
from  25  to  100  per  cent  according  to  the  actual 
money  cost  of  the  ingredients.  The  minimum  per- 
centage is  added  in  cases  in  which  the  expense  to  the 


customers  would  amount  to  an  unusually  high  figure. 
The  element  of  time  is  computed  roughly  at  1  cent 
per  minute  for  the  shorter  operations. 

3.  Complaints  regarding  prescription  charges  are 
made  occasionally,  though  not  frequently.  The 
knowledge  that  our  scale  of  prices  is  moderate  and 
just  enables  our  people  to  meet  an  occasional  com- 
plaint with  the  confidence  that  is  born  of  fair  dealing. 


HENRY  C.  BLAIR, 

Philadelphia,  Pa. 

I  claim  to  be  a  pharmacist,  and  as  such  to  have 
the  right  of  charging  only  for  my  professional 
services.  To  these  charges  I  add  the  cost  of  the 
materials  I  supply  to  customers  just  as  a  physician 
charges  for  any  special  instruments  or  appliances 


A  view  of  Mr.  Blair's  prescription  room,  with  the  chief  dispenser, 
Mr.  A.  D.  Anstock,  at  the  desk.  There  are  facilities  for  two  men,  and  many 
excellent  prescription  methods  are  employed. 

that  he  may  secure  for  his  patient.  I  believe  this  is 
the  only  way  for  a  pharmacist  to  price  prescriptions 
in  justice  both  to  his  clients  and  to  himself.  The 
method  of  pricing  prescriptions  according  to  the  cost 
of  the  ingredients  and  of  the  time  spent  in  com- 
pounding, without  considering  the  element  of  pro- 
fessional services,  simply  places  the  pharmacist  on  a 
plane  with  commercial  men.  A  merchant  considers 
only  what  will  sell  and  how  much  profit  he  can 
make.  Quality  is  a  secondary  thing.  A  pharmacist 
should  consider  first  how  he  may  best  serve  the 
public  and  then  charge  properly  for  his  services— not 
as  much  as  the  public  will  "stand"  for,  but  what  he 
considers  himself  to  be  worth.  I  believe  the  public 
holds  the  pharmacist  in  esteem  in  proportion  to  his 
valuation  of  his  own  services. 
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GEORGE  B.  EVANS, 
Philadelphia,  Pa. 

No,  we  do  not  have  average  prices  for  2-ounce, 
3-ounce,  and  4-oimce  mixtures.  Our  method  is  to 
make  a  profit  rans-ins:  from  50  to  100  per  cent  on  the 


George  B.  Evans. 


bare  material  and  then  charge  a  dollar  an  hour  for 
the  dispenser's  time.  In  the  case  of  prescriptions 
involving  the  use  of  expensive  ingredients  we  do  not 
content  ourselves  with  a  smaller  profit  in  order  to 


A  view  of  the  prescription  department  in  the  main  Evans  pharmacy  on 
Chestnut  Street  in  Philadelphia.  Four  dispensers  are  employed;  a  fifth 
man  stands  at  the  department  window,  receives  prescriptions,  and  deals 
with  customers  generally,  while  a  young  woman  typewrites  all  of  the  labels 
and  keeps  the  clerical  records  of  the  department. 


avoid  the  appearance  of  overcharging  the  customer. 
The  same  method  of  pricing  is  followed  throughout, 
except  that  we  get  a  smaller  profit  on  the  material  in 
some  instances.  Like  other  druggists,  we  occasion- 
ally have  complaints  from  our  patrons  regarding 
prescription  charges,  but  these  cannot  be  avoided 
anyway.' 


CHARLES  F.  MANN,  ; 

Detroit,  Mich. 

1.  We  do  have  average  prices  for  2-,  3-  and 
4-ounce  mixtures  as  follows:  2-ounce,  35  cents; 
3-ounce,  45  cents;  4-ounce,  50  cents.  These  prices 
are  of  course  increased  when  expensive  items  are 
involved. 

2.  While  we  have  no  definite  system  for  charging 
for  the  dispensing  time  involved,  we  do  aim  to  make 
a  reasonable  charge  for  labor  in  addition  to  100  per 
cent  profit  on  the  cost  of  the  material,  provided  the 
resulting  price  does  not  fall  below  our  average. 

3.  In  many  cases  we  do  lessen  our  scale  of  profit 
where  expensive  ingredients  are  involved,  but  we 
rarely  go  below  a  profit  of  50  per  cent  on  the  cost 
price  except  when  original  packages  of  proprietaries 
are  dispensed,  when  we  adhere  quite  closely  to  the 
advertised  figures. 

4.  The  pharmacist  does  not  exist  who  does  not 
have  some  complaint  on  prices  charged  for  dispens- 
ing prescriptions,  but  it  is  our  rule  not  to  recede 
from  a  price  once  fixed. 

We  stand  absolutely  upon  our  professional  dignity 
on  matters  of  dispensing  and  charging  therefor. 
Whenever  a  question  arises  our  argument  is  quality, 
ability,  and  a  positive  demand  for  fair  compensation 
for  services  rendered.  We  are  not  fully  convinced 
that  it  is  good  business  policy  to  have  a  fixed, 
arbitrary  price  for  time  involved,  or  a  positive  profit 
on  materials,  but  believe  that  the  law  of  general 
average  must  be  called  into  play  in  prescription 
pricing. 

We  do  believe  that  it  pays  to  "look  up"  in  rating 
one's  ability  and  that  there  is  a  great  lack  of  self- 
appreciation  in  the  ranks  of  pharmacists.  Experi- 
ence proves  that  when  we  come  in  competition  with 
other  pharmacists  in  pricing  prescriptions  our  prices 
are  more  often  above  than  below.  We  do  not  have 
the  bad  habit  of  attempting  to  go  below  the  other 
fellow's  price  in  the  case  of  copies  that  have  traveled 
the  rounds,  but  stay  as  near  our  regular  prices  as 
possible. 
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"MY  BEST  ADVERTISING  SCHEME." 

Four    Live    Dra^^lsts    Win    Prizes    of    $2.50    Each    for    Describing    the    Plans    which    have    Brought 
Them  the  Most  Business— Su^ljestions  which  No  Pharmacist  Can  Afford  to  Leave  Unread. 


Our  department  of  "Best  Advertising  Schemes"  has  become  one  of  the  most  practical  and  helpful  in 
the  entire  journal.  We  pay  $2.50  promptly  in  cash  for  every  accepted  contribution,  and  these  are  the 
requirements :  ( 1 )  Describe  the  plan  zvith  sufficient  detail  so  that  others  zvill  have  no  trouble  in  duplicating 
it;  (2)  send  along  whatever  printed  matter  zvas  used  to  exploit  it;  (3)  tell  what  the  results  were.  This 
month  we  are  presenting  four  "best  schemes"  which  will  be  found  exceedingly  novel  in  character  and  which 
have  proved  to  be  profit-makers  for  their  originators.  We  have  several  other  good  ones  for  next  month, 
but  we  should  be  glad  to  receive  additional  contributions  at  any  time. — The  Editors. 

the  necessary  assessment  on  the  stock.    On  his  side, 
the  possession  of  the  stock  entitles  him  to  a  discount 


1.  A  NEW   SCHEME  OF  DOING   BUSINESS— MAK- 
ING STOCKHOLDERS  OF  CUSTOMERS. 
By  O.  p.  McPherson,  Gloster,  Miss. 
I  had  not  been  in  the  drug  business  very  long 
before  I  discovered  that  the  losses  involved  in  the 
credit  system  forced  the  average  merchant  to  charge 
higher  prices  than  would  otherwise  be  possible,  and 


O.  p.  McPbekson. 

not  only  this,  but  they  in  effect  compelled  honest 
customers  to  pay  for  the  shortcomings  of  the  dis- 
honest ones.  I  therefore  set  to  work  to  devise  a 
plan  for  overcoming  this  defect.  For  some  years 
now  I  have  been  following  a  scheme  which  I  shall 
hope  to  describe  with  sufficient  clearness  in  the 
following  words : 

I  make  each  one  of  my  customers  a  stockholder. 
I  sell  him  $10.00  worth  of  stock  at  the  beginning, 
and  he  may  relinquish  it  and  get  his  cash  at  any  time. 
If  he  fails  to  pay  his  bills,  I  am  privileged  to  make 


of  10  per  cent  on  all  purchases  and  a  further  discount 
of  20  per  cent  on  medical  services  with  certain  doc- 
tors who  have  gone  into  the  arrangement  with  me. 

An  incidental  advantage  of  the  scheme  is  that  I 
am  provided  with  a  good  deal  of  ready  cash:  this 
reduces  my  investment,  gives  me  a  working  capital, 
saves  a  large  interest  charge,  and  to  a  considerable 
extent  makes  my  business  a  cash  one.  All  this,  of 
course,  is  additional  to  the  benefit  derived  from  pre- 
venting credit  losses  and  getting  a  larger  business 
because  of  lower  prices. 

Now  I  may  say  that  the  plan  as  I  have  carried  it 
out  has  been  applied  only  to  farmers,  who  con- 
stitute the  great  bulk  of  my  trade.  It  seems  to  me, 
however,  that  it  would  be  equally  applicable  to  other 
classes  of  trade  like  mill  hands,  union  labor,  or  any 
organizations  or  similar  groups  of  men.  I  am  send- 
ing you  a  si)ecimen  receipt,  such  as  I  give  every  man 
when  I  sell  him  a  share  of  stock.  On  the  back  of  the 
receipt  is  the  following  contract : 

Gloster,  Miss. 

Be  it  known  that  the  holder  of  this  receipt  is  from  this  day 
a  member  of  the  firm  of  THE  PEOPLE'S  DRUG  STORE 
LTD.,  Gloster,  Miss.,  and  is  hereby  entitled  to  all  its  privileges. 

1st — Our  cooperative  plan  protects  the  reliable  from  pay- 
ing the  losses  caused  by  the  unreliable, 

2d— Each  stockholder  is  entitled,  November  1  each  year, 
to  a  discount  of  10  per  cent  on  his  annual  purchases,  provided 
the  latter  amount  to  ten  dollars  or  more. 

3d — In  case  purchases  have  not  reached  said  amount,  the 
stockholder  is  entitled  to  a  discount  of  7  per  cent. 

4th— Under  this  plan  our  Drs.  Jones  &  Jones  offer  20  per 
cent  discount  to  all  of  our  stockholders. 

5th— All  stockholders  have  the  right  to  sell  goods  to  any- 
one, cash  or  credit  (provided  they  stand  responsible),  and 
are  entitled  to  the  aforesaid  discounts. 

6th— The  stockholder  has  the  right  to  prohibit  said  doctors 
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and  the  drug  store  from  opening  accounts  with  any  of  his 
employees,  unless  so  ordered. 

7th — The  amount  of  this  stock  is  withdrawable  after  Nov. 
1st,  or  can  be  increased  under  the  same  contract. 

8th — Be  it  further  understood  that  if  said  account  is  not 
paid  on  or  before  Nov.  1st,  or  a  reasonable  time  thereafter, 
The  People's  Drug  Store  Ltd.  has  the  right  to  place  amount 
of  said  stock  to  the  credit  of  the  stockholder's  account  and 
to  withdraw  his  membership  from  the  concern. 

9th — This  contract  is  good  so  long  as  a  stockholder  re- 
mains with  the  firm. 

Some  further  details  regarding  the  nature  of  this 
scheme  will  be  found  in  the  following  "form"  letter, 
which  I  sent  out  to  farmers  when  I  began  operations, 
explaining  the  plan  and  endeavoring  to  induce  them 
to  accept  it  and  become  my  customers : 

Gloster,  Miss., ,  1906. 

OUR  COOPERATIVE  PLAN 

OR 

LOCAL   ASSOCIATION    OF    RETAIL    TRADE. 
Dear  Sir  : 

This  is  simply  an  organization  of  retail  customers  de- 
signed to  protect  reliable  patrons,  and  give  them  best  prices, 
and  save  them  such  money  as  their  upright  and  honest  deal- 
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Receipt  used  by  Mr.  McPherson. 

ings  make  them  worthy  of.  With  this  purpose  in  view  I 
have  offered  to  shield  the  good  reliable  farmers,  so  far  as 
within  my  power  lies,  against  bad  debts  contracted  in  the 
drug  business  and  in  the  practice  of  medicine  by  the  unre- 
liable or  "don't-pay"  set.  It  goes  without  argument  that 
ordinarily  the  good  must  pay  for  the  bad.  I  propose  to  save 
you  this  loss  so  far- as  possible. 

How  am  I  to  do  it?  Listen!  I  am  doing  about  fifteen 
thousand  dollars  business  annually.  Who  constitute  my 
trade  and  who  made  my  business  what  it  is?  THE  FARM- 
ERS! How  many  of  the  best  farmers  do  business  with  me^ 
About  ninety  per  cent.  How  much  of  their  entire  business 
do  I  get?  About  ninety  per  cent.  How  much  of  my  trade 
is  of  the  unreliable  kind?  About  ten  per  cent.  How  much 
of  my  accounts  do  I  fail  to  collect?  About  ten  per  cent. 
Why  do  I  only  get  ninety  per  cent  of  the  business  of  my 
best  friends?  Because,  perhaps,  I  have  not  made  conditions 
of  trade  sufficiently  attractive. 

Hence  I  offer  to  make  you  a  part  of  the  firm  and  thereby 
carry  your  account  from  January  i  to  November  1  and 
save  you  ten  per  cent.  How  can  I  afford  to  do  it?  If  your 
financial  interest  is  with  me,  how  much  of  your  trade  do  I 


get?  One  hundred  per  cent.  How  much  of  your  influence 
do  I  get?  One  hundred  per  cent.  Then  how  much  business 
do  I  gain  by  so  doing?  Ten  per  cent  directly  and  perhaps 
ten  per  cent  indirectly.  Then  how  am  I  to  reimburse  you 
for  this?  By  giying  you  a  ten-per-cent  discount  on  all  your 
purchases,  protecting  you  in  the  accounts  of  your  employees, 
and  getting  you  a  twenty-per-cent  discount  from  my  doctors. 
Now  this  is  my  idea  of  gaining  for  my  friends  what 
rightfully  belongs  to  them.  I  can  do  it  without  cost  to 
myself,  even  while  ten  per  cent  of  my  business  means 
fifteen  hundred  dollars,  to  be  given  back  directly  to  my 
friends,  the  farmers.  Call  on  me  and  I  will  explain  more 
fully.  If  you  are  not  more  than  satisfied  after  a  trial  of 
one  year,  you  are  then  at  liberty  to  go  back  to  the  old  unor- 
ganized condition,  thereby  saying:  "I  want  to  pay  thirty  per 
cent  of  the  losses  caused  by  the  'don't-pay'  set." 
Believe  me,  sincerely  your  friend, 

O.  P.  McPherson. 

I  need  only  say  in  conclusion  that  this  plan,  after 
several  years'  trial,  has  proved  a  thorough  success 
with  me,  and  under  no  circumstances  would  I  now 
abandon  it.  I  hope  it  will  commend  itself  to  some 
of  the  readers  of  the  Bulletin.  I  have  gotten  many 
valuable  ideas  from  this  journal,  and  I  am  pleased  to 
pay  my  indebtedness  in  part  by  contributing  the 
present  article. 

2.  HE  CHALKED  THE  TOWN  O'ER! 

By  Pope  Jordan,  Brooksville,  Miss. 

I  was  in  charge  of  one  of  the  two  pharmacies  in  a 

town  of  1000  population.    Since  the  other  drug  store 

had  previously  enjoyed  the  bulk  of  the  soda  trade, 

I  determined  to  give  it  a  harder  run  for  the  business. 


Pope  Jordan. 


So  the  night  before  our  opening  day,  which  by 
local  custom  was  April  first,  I  procured  a  quantity  of 
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rpenter's  chalk  of  various  colors,  and  in  the  wee 
small  hours  of  the  night,  when  all  the  town  lay  in 
slumber,  I  sallied  forth  with  one  companion,  and 
chalked  the  town  over. 

The  next  morning  when  the  people  went  to  their 
daily  work,  on  every  board  fence,  on  old  buildings 
and  board  sidewalks,  even  on  the  very  door-steps, 
our  short,  catchy  messages  announcing  the  opening 
stared  them  in  the  face:  "Cooper's" ;  "Meet  me  at 
Cooper's;"  "Ice  Cream  and  Soda  to-day  at  Coop- 
er's." Many  short  toasts,  all  ending  with  "At 
Cooper's"  greeted  thtf  eye. 

As  a  result,  we  had  the  largest  soda  sales  in  the 
history  of  the  firm,  and  a  tired  but  enthusiastic  force. 
We  were  told  that  the  "other  drug  store"  was 
deserted.  The  patronage  which  we  gained  that  day 
we  tried  to  hold,  and  succeeded  very  well. 

This  advertising  cost  us  10  or  20  cents  plus  a  few 
hours'  time.  It  brought  better  results,  both  direct 
and  indirect,  than  any  previous  endeavor. 


3.  HOW  I  PUSHED  THE  SALE  OF  WALL-PAPER 
AND  PAINT. 

By  Tracy  Boal,  Buda,  III. 

Here  is  a  scheme  to  which  we  attribute  a  large 
increase  in  our  wall-paper  and  paint  business  for 
1908. 

We  are  located  in  a  country  town  of  about  one 


Tracy  E.  Boal. 


thousand  with  a  rural  population  of  as  many  more. 
Knowing  the  popularity  of  post-cards  we  began  in 
February  to  mail  an  attractive  card  to  a  carefully- 


compiled  town  and  rural  delivery  list.  We  bought 
the  blank  cards  and  had  them  printed  here  in  town. 
For  this  purpose  we  purchased  subjects  bearing  the 
emblem   shown   on  the  attached   specimens.      The 


ALL  PAPLR 


than   aiiyuiiv   else. 

I  il<-si(fns  at  nominal   i>i 


cheaper 

..f    ,„vllv. 


.  F.  BOAL  &   SON, 

■|.vcrylhinif  u.^iiaily  carried  In  a 
hirst  CUis»  UruK  Store." 


One  of  the  special 


PAINT. --Wlun  v.Hi  n.cil  I'AINT  why  not  >om<' 
I'ojiK'  who  havf  had  vi'arr*  of  rx|)<Ti<noi>  Imyinir 
:iiiil  srllinif  C*od  P«lnl  an.l  whose  expciienoc  ami 
a<l»i.r  should  be  of  value  to  you.  No  matter  how 
Urire  or  how  small  a  job  you  have,  wc  will  l.v  jilail 
to  show  you.  Before  you  Paint  InvesdCale— om- 
IffKid-  arc  oi>cn  to  the  widest  inveslis,-:r  l.ii  \\  .• 
can  Prove  l.v  Te«l  that  B.  P.  S.  PAINT  w  th,  i„  -t 
^ni\  cliea|iest  paint  material  yoa  ean  uv>- 


'  souvenir"  cards  used  by  Mr.  Boal.    They  are  of  the 
regular  post-card  size. 


printing  was  then  done  by  our  own  people  in  Buda. 
Some  of  the  cards  were  gotten  from  the  E.  C.  Kropp 
Co.  of  Milwaukee,  and  others  of  the  V.  O.  Hammon 
Publishing  Co.,  of  Chicago. 

Since  February  we  have  mailed  every  month,  at 
least,  one  card  to  every  name  on  our  list.  Where  we 
were  sttre  that  a  man  was  going  to  paint  or  paper  we 
sent  him  one  card  or  more  a  week  until  we  "landed 
him."  We  have  used  altogether  ten  different  cards. 
It  cost  about  3  cents  to  put  one  subject  in  a  cus- 
tomer's hand.  Often  people  enter  and  remark  about 
the  cards  which  they  have  just  received,  and  in 
several  cases  where  they  have  been  buying  paper  of 


When  tho  Time  Come- 
That  you  want  to  use  .*.-  »  Wall  Paper 

l;...irs  will  show  you  miillitudeK  of  pretty 
I-.. It  .:,-,;...,,  :,i  pri..-  ■:..t  ari>  cjltaper 
(han  ever. 

ScTcrtI  Ftlitrra  o(  Picturt  MouMingi  in  Sidck. 

II  you  want  air  rHpecLiIly  tii>*ly  .in<;  rtnisli,  il 

loh  of  work  axk  hm  to  brini; 

l:.>okH"  to  your  hoiiw.  shoui: 

I  itv  IV'sIbhh  in  I'apersifi'.l  I! 

are  always  stiidyinif  ih 

Wall  Paper  Business  a. 


the  hnishi,<l    ;o!. 

J,  F.  BOAL  t,  SON.  Buda.  Ulinois. 
"Everything  you  n«ed  to  brighten  up  the  home." 


Another  one  of  the  Boal  cards. 

peddlers  or  mail-order  houses  we  have  added  them 
to  our  list  of  customers. 

We  push  one  brand  of  paint  for  outside  work. 
Last  year  we  enjoyed  90  per  cent  of  the  paint  busi- 
ness in  town.  We  sent  out  about  300  cards  each 
month. 
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4.  A  REMNANT  SALE  OF  WALL-PAPER. 

By  Milo  Boldener,  Sparta,  Mich. 

Since  it  requires  a  great  deal  of  patience  and  tact 
to  sell  wall-paper,  the  task  is  dreaded  by  the  aver- 
age clerk.  Much  depends  upon  the  condition  of  the 
stock.  The  odds  and  ends,  if  left  to  accumulate, 
make  a  sale  difficult. 

Last  spring  I  cleaned  up  my  racks.  I  took  some 
wall-paper  and  had  it  cut  into  posters  nine  by  sixteen 
inches.  An  advertisement  was  printed  on  the  backs, 
announcing  both  a  new  stock  and  a  "sale  of  rem- 
nants." I  folded  the  posters,  put  them  into  envelopes 
and  sent  them  out  in  all  directions  by  rural  free 
delivery.  The  text  of  one  of  the  ads.  is  shown 
on  this  page. 

In  sorting  out  the  remnants  for  display  in  the 
store,  the  combinations  were  placed  together,  side- 
wall,  ceiling,  and  border.  Then  they  were  tied.  A  bit 
of  each  roll  was  folded  back  so  that  the  color  and 
design  of  the  paper  showed  up  well.  Prices  were  put 
on  them  and  they  were  set  out  on  a  table  much  as  a 
dry  goods  man  displays  remnants  of  calicoes  to 
people  who  wish  to  handle  them. 

There  are  always  people  who  try  to  get  something 
for  nothing.  My  "remnant  sale"  seemed  to  appeal 
to  them,  for  it  was  not  long  before  my  table  was  rid 
of  remnants.  Since  then,  when  a  pattern  which  I  do 
not  care  to  replenish  gets  low,  I  make  a  remnant  of 


it  and  in  this  way  keep  the  odds  and  ends  reduced. 
The  whole  scheme  is  most  successful. 


If  you  intend  to  decorate  your  walls  this  spring 
do  not  fail  to  see  our 

WALL  PAPER 

We  have  5282  rolls  of  new  stock,  all  the  latest  colors 
and  designs,  from  6  cents  to  75  cents  a  double  roll. 


On  One  Lot  of  8-cent  Paper  We  Give  You  the 
Border  Free  1 


RBMINAINTS 

We  have  sorted  out  a  number  of  remnants  enough  to 
paper  rooms  12x14  from  25  cents  to  85  cents. 


Remember  that  we  sell  WINDOW   SHADES 
from  lo  to  75  cents,  also  ROOM  MOULD- 
INGS and  PLATE  RAILS. 


WE   INVITE  YOU  TO  CALL  AND  SEE  THEM 
BEFORE  BUYING. 


BOLENDER'S  PHARMACY, 

SPARTA,  -        -        -        -         MICHIGAN. 


This  ad.  was  printed  by  Mr.  Bolender  on  the  backs  of  specimens  of  wall- 
paper— a  unique  idea. 


THE  MORTIFIED  DRUGGIST. 


By  G.  F.  T.  HOWE. 


Oh,  woman,  when  you  sought  us  first, 
We  were  your  friend  indeed. 

We  overcame  your  bashful  fears, 
Supplied  each  toilet  need. 

Your  teeth  were  not  the  envy  then 

Of  all  the  other  girls. 
We  sold  the  paste  that  changed  them  to 

A  row  of  gleaming  pearls^ 


We  took  the  wrinkles  from  your  face ; 

Renewed  the  color  of  your  hair. 
The  rose  that  blooms  upon  your  lips — ■ 

We  helped  you  put  it  there. 

Your  snowy  hands,  your  sparkling  eyes, 

Your  corn-free,  easy  tread, 
Are  largely  due  to  what  you  learned 

From  little  things  we  said. 


And  so  it  is,  with  pain  we  note 
Your  look  grows  ever  prouder. 

We  know  you  stormed  his  heart,  of  course. 
But  we  supplied  the  powder ! 


SOME  U.  S.  P.  CRITICISMS. 

The    Author    Believes    Certain    Articles    Oo^ht    to    be    Dropped,    Others   Chan({ed,    and    Modifications 

Made  of  One  Sort  and  Another — He  Advances  Su({^estlons  for  Improving 

Several  Official  Galenicals. 

By  PAUL  CALDWELL. 


r 

There  are  doubtless  many  shortcomings  in  the 
present  PharmacofKEia  which  have  been  observed  by 
the  members  of  the  Committee  of  Revision  if  not  by 
pharmacists  generally.  To  me  it  appears  that  a 
considerable  number  of  the  formulas  and  processes 
of  manufacture  for  different  preparations  are  faulty 
and  impracticable.  I  desire,  therefore,  to  make  the 
following  suggestions : 

Vinegar  of  Squill. — It  is  a  well-known  fact  that  a 
syrup  made  from  the  vinegar  undergoes  acetic  fer- 
mentation and  consequently  does  not  keep  well.  A 
syrup  made  from  an  alcoholic  fluidextract  or  tincture 
would  be  a  decided  improvement. 

Aconitinc. — This  alkaloid  has  two  properties 
which  tend  to  destroy  its  usefulness,  namely,  great 
power  and  variable  strength.  Since  the  drug,  the 
tluidextract,  the  tincture,  and  assays  for  each  are 
now  official,  this  dangerous  alkaloid  may  well  be 
Ircpped. 

Aloes. — The  Pharmacopoeia  gives  a  wide  latitude 
in  the  selection  of  this  drug.  Besides  mentioning 
three  species  it  adds  "or  other  species,"  which  leads 
me  to  say  that  "aloes,"  as  such,  might  be  dropped 
and  "aloes  purified"  retained  in  order  to  be  in  line 
with  the  food  and  drugs  act. 

Stronger  Water  of  Ammonia. — Two  strengths  of 
this  water  are  misleading  to  the  pharmacist  at  times. 
As  we  have  no  safe  and  extemporaneous  method  of 
assay,  there  is  likelihood  of  confounding  the  two. 

Stronger  Rose  Water. — This  product,  like 
"stronger  orange-flower  water,"  is  a  misnomer.  No 
method  of  assay  is  given  for  these  two  preparations. 
The  pharmacist  must  take  the  wholesaler's  word  for 
the  merit  of  these  solutions. 

Chlorinated  Lime. — This  item,  while  honored 
enough  to  have  an  assay  attached,  is  so  cheap,  so 
widely  used  and  for  such  crude  purposes,  that  it  does 
not  deserve  the  dignity  of  a  place  in  the  Pharma- 
copoeia unless  grocers  become  members  of  the  A. 
Ph.  A. 

Mustard  Paper. — This  particular  article,  together 
with    adhesive,    belladonna,    capsicum,    mercurial, 


opium,  soap,  and  other  plasters,  should  be 
dropped  for  the  reason  that  the  pharmacist  has  no 
more  interest  in  them  than  an  old  maid  in  her 
birthday.  These  products  are  public  property  and 
the  pharmacist  need  answer  no  questions  in  selling 
them. 

Extracts. — It  seems  that  the  Pharmacopoeia 
recognizes  time  as  well  as  expense  in  directing  most 
of  the  extracts  to  be  made  by  evaporating  the  fluid- 
extracts.  In  such  cases  it  is  useless  to  give  space  to 
an  extract,  and  this  includes  cimicifuga,  digitalis, 
euonymus,  gentian,  logwood,  hyoscyamus,  rhatany, 
leptandra,  scopola,  stramonium,  and  sumbul. 

Extract  of  Belladonna  Leaves. — As  with  opium 
and  nux  vomica,  so  it  is  with  belladonna  leaves. 
Retain  the  dnig  with  complete  assay,  also  use  the 
alkaloids,  and  the  landlord's  face  will  lose  that  hide- 
ous stare  so  customary  during  hard  times.  This  also 
applies  to  colchicum  corm  and  physostigma. 

Extract  of  Malt. — This  extract  has  its  home  on 
any  comer;  but  not  every  corner  is  a  drug  store — 
not  yet.  In  order  to  be  able  to  get  change  when  we 
need  it  most,  let  us  drop  this  product  from  our  list 
before  Carrie  Nation  calls,  and  let  our  neighbor,  the 
saloon-keeper,  entertain  her. 

Ferric  Chloride. — This  salt  is  very  deliquescent 
and  unstable  and  is  rarely  used  as  such.  Further- 
more, there  is  the  solution  and  the  tincture.  Where 
iron  in  solid  form  is  wanted,  we  have  the  official 
reduced  iron. 

Fluidextracts. — The  following  fluidextracts  may 
be  dropped  for  the  reason  that  the  tinctures  of  the 
drugs  are  used  instead :  aconite,  aromatic,  columbo, 
cannabis  indica,  capsicum,  cimicifuga,  digitalis, 
gelsemium,  gentian,  hyoscyamus,  quassia,  valerian, 
and  ginger.  Two  official  fluidextracts  should  be 
changed  to  tinctures,  namely,  staphisagria  and  sum- 
bul. Fluidextracts  of  the  following  drugs  may  be 
allowed  a  rest  as  their  alkaloids  are  used  instead: 
belladonna  root,  coca,  cinchona,  colchicum  seed,  nux. 
vomica,  conium,  pomegranate,  guarana,  hydrastis, 
pilocarpus,  and  scopola. 
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Nutgall. — There  is  an  official  tincture  and  an 
ointment  of  nutgall.  Both  owe  their  therapeutic 
value  to  the  tannic  acid  content;  so  we  might  drop 
the  two  preparations  and  instead  use  the  glycerite 
and  the  ointment  of  tannic  acid. 

Glycerite  of  Iron,  Quinine,  and  Strychnine. — The 
purpose  of  this  preparation  is  more  praiseworthy 
than  the  thing  itself.  The  product  gelatinizes  read- 
ily, due,  no  doubt,  to  the  iron  salt.  This  can  be 
overcome  by  making  the  preparation  one-half  its 
present  strength  and  by  using  equal  parts  of  alcohol 
and  glycerin.  Thus  in  making  the  syrup  we  would 
have  in  the  finished  product  one-fourth  glycerin, 
one-fourth  alcohol,  and  one-half  syrup. 

Glycerite  of  Starch. — This  product  decomposes 
and  loses  its  consistency  readily.  A  glycerite  of 
tragacanth  would  make  a  better  preparation  of  the 
kind. 

Glycerite  of  Hydrastis.— The  price  of  glycerite  of 
hydrastis  is  prohibitive.  This  preparation  could  be 
dropped  and  a  corresponding  amount  of  the  alkaloid 
employed. 

Belladonna  Liniment  .—This  liniment  has  found 
no  favor  on  account  of  its  price.  The  ointment  of 
belladonna  serves  the  same  purpose. 

Camphor  Liniment.— Camphor  liniment  involves 
a  loss.  If  heat  be  employed  the  camphor  volatilizes. 
If  the  liniment  be  made  in  the  cold,  time  is  consumed. 
As  both  camphor  and  time  mean  money,  I  suggest 
using  just  enough  commercial  ether  to  effect  a 
solution  of  the  camphor.  It  is  surprising  how  well 
this  solvent  acts.  I  have  found  in  making  500  Cc  of 
this  liniment  that  50  Cc.  of  ether  is  required  to 
dissolve  the  100  grammes  of  camphor.  Of  course 
ether  can  be  detected  by  smelling,  but  it  can  have  no 
untoward  effect  so  far  as  the  excellency  of  the 
preparation  is  concerned.  In  making  the  liniment  it 
IS  not  necessary  to  deduct  the  ether  used  from  the 
amount  of  oil  directed,  as  the  former  will  soon 
disappear. 

Liniment  of  Soft  Soap.— I  have  noticed  repeatedly 
that  the  soft  soap  of  the  Pharmacopoeia  is  very 
defective  in  that  it  is  too  alkaline  and  is  made  from 
an  oil,  the  odor  of  which  is  not  easily  masked.  A 
soap  made  with  cotton-seed  oil  and  with  a  fixed 
amount  of  alkali,  not  over  one  per  cent,  is  much  to 
be  preferred  to  the  present  soap.  Liniment  of  soft 
soap,  so-called,  is  not  intended  as  an  embrocation 
It  IS  confused  with  the  soap  liniment  of  the  Pharma- 
copoeia and  might  well  be  called  a  spirit  of  soap 


Ointments:  Cold  Cream. — Cold  cream  can  be 
made  finer  if  the  quantity  of  spermaceti  be  reduced 
to  100  grammes  and  the  white  wax  to  145  grammes. 
A  more  permanent  ointment  is  obtained  by  replacing 
the  oil  of  almond  with  liquid  petrolatum. 

Simple  Ointment. — Lard,  being  a  constituent  of 
simple  ointment,  renders  it  mealy  and  lacking  in 
smoothness.  I  consider  lard  unsuited  for  ointments. 
Simple  ointment  may  be  improved  by  substituting  a 
mixture  of  paraffin  and  petrolatum  of  the  same 
proportion  as  that  prescribed  of  wax  and  lard. 

Chrysarobin  Ointment. — This  ointment  has  en- 
joyed an  exclusiveness  all  its  own  because  it  is  not 
suitable  for  an  inflamed  surface.  The  active  prin- 
ciple typified  by  emesol  is  used  extensively  and  might 
be  incorporated,  but  not  with  a  lard  base. 

Belladonna  Ointment. — Belladonna  ointment  does 
not  remain  permanent  through  the  summer  months 
and  needs  a  base  that  will  insure  its  stability  at  all 
seasons.  I  suggest  anhydrous  wool-fat  alone  as  the 
base.  This  agent  acts  well  in  ointments  which  have 
an  extract  as  an  ingredient. 

Diachylon  Ointment. — The  quantities  are  not  so 
well  balanced  as  to  attain  sufficient  firmness.  There 
should  be  seventy  grammes  of  lead  plaster  and  thirty 
grammes  of  olive  oil.  The  oil  of  lavender  should  be 
ignored.  This  alteration  gives  satisfaction.  As  the 
ointment  is  prepared  extemporaneously,  any  added 
material  can  be  put  in  while  it  is  still  warm. 

Nutgall  Ointment. — This  ointment  is  useless  if 
tannic  acid  ointment  is  to  be  retained.  If  the  physi- 
cian wants  an  ointment  containing  tannic  acid  give 
it  to  him  and  don't  offer  this  "just  as  good"  oint- 
ment of  nutgalls. 

Ointment  of  Ammoniated  Mercury. — This  is  the 
acknowledged  "Jonah"  among  ointments.  I  suggest 
using  bichloride  of  mercury  instead  of  the  ammoni- 
ated salt.  This  would  necessitate  making  the  base 
of  anhydrous  lanolin  alone. 

Mercurial  Ointment.— Tht  advantages  of  having 
two  ointments  of  mercury  are  not  as  numerous  as 
the  mosquitoes  on  Staten  Island.  One  should  do, 
preferably  the  weaker. 

Ointment  of  Mercuric  Nitrate.— This  is  still  an 
unsatisfactory  formula,  although  it  may  represent 
an  improvement  over  the  old  one.  I  suggest  that  the 
mercury  salt  be  dissolved  in  water  and  added  to  a 
base  consisting  of  anhydrous  lanolin. 

Ointment  of  Yellozv  Mercuric  Oxide.— This  oint- 
ment should  be  dropped,  not  for  lack  of  popularity, 
but  because  its  strength  is  about  double  that  usually 
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prescribed.  No  physician  wants  the  stock  ointment 
dispensed.  Then,  too,  the  wool-fat  is  not  as  good  a 
preservative  as  petrolatum  alone.  If  it  be  retained 
why  not  make  it  the  strength  of  the  usual  prescrip- 
tion, a  grain  to  a  drachm,  and  direct  that  it  be  made 
fresh  when  wanted? 

Iodine  Ointment. — The  glycerin  here  should  be 
replaced  by  alcohol  and  one-half  the  quantity  used. 
The  lard  could  be  replaced  with  a  better  and  cheaper 
base  by  using  paraffin,  300  parts,  and  petrolatum, 
700  parts,  or  the  proper  proportion  of  simple  oint- 
ment. 

Phenol  Ointment. — The  public  still  clamors  for 
the  five-per-cent  ointment  of  carbolic  acid.  Let  it 
have  its  say,  for  money  talks  and  pharmacists  are 
fond  of  such  oratory. 


Tar  Ointment. — Oil  of  tar  should  be  used  because 
it  is  the  active  ingredient  and  because  every  time  tar 
is  heated  and  cooled,  particles  of  resin  separate, 
rendering  the  ointment  unsightly. 

Ointment  of  Potassium  Iodide. — This  preparation 
should  be  dropped  for  want  of  sufficient  recognition. 
Moreover,  the  addition  of  p>otassium  carbonate  has 
not  assisted  in  preserv^ing  this  ointment. 

Zinc  Ointment. — In  zinc  ointment  the  lard  could 
be  replaced  by  a  mixture  of  paraffin,  1  part,  yellow 
wax,  1  part,  and  white  petrolatum,  8  parts.  This 
preparation  needs  a  firmer  base  because  the  zinc  is  so 
heavy  and  the  thermometer  so  arbitrary. 

Ointment  of  Zinc  Stcarate. — This  ointment  has 
failed  to  arouse  sufficient  enthusiasm  to  merit  a 
glance  and  should  be  removed  from  our  vision. 


A  LIVE  DRUG  CLERKS'  ASSOCIATION. 

The   Paterson   Pharmaceutical   Society — What    It   Has  Striven   to   Accomplish  —  Clerks*  Organizations 
in  General,  with  Some  Evidence  of  Their  Permanence. 


A  short  time  ago  the  Bulletin  received  a  letter 
from  Charles  R.  Garrabrant,  president  of  the  Pater- 
son Pharmaceutical  Society,  an  organization  of 
clerks,  which  demonstrated  how  genuine  is  the 
service  of  that  body  to  its  members.  Mr.  Garra- 
brant wrote  in  part : 

"The  Paterson  society  was  formed  over  a  year 
ago.  We  realized  that  it  would  benefit  us  socially 
and  pliarmaceutically  to  provide  closer  intercourse 
between  the  clerks  of  this  city  and  the  surrounding 
vicinity,  and  that  it  would  tend  also  to  elevate  our 
professional  standing. 

"Already  we  have  done  much  to  better  the  condi- 
tions of  our  members.  We  have  established  an 
employment  bureau  for  the  assistance  of  proprietors 
and  employees.  Letters  are  sent  out  at  intervals  to 
the  different  druggists  offering  to  provide  them  with 
clerks.  As  a  result,  the  committee  reports  more 
vacancies  than  we  are  able  to  fill,  showing  that  our 
members  are  seldom  idle." 

SHORTER  HOURS  CONSIDERED. 

The  Paterson  Society  has  also  given  considerable 
attention  to  the  subject  of  shorter  hours  and  Sunday 
closing.  In  an  effort  to  shorten  the  working  day  for 
drug  clerks,  this  organization  appointed  two  com- 
mittees, one  to  present  the   Society's  case  before 


the  secretary  of  the  Paterson  Retail  Druggists' 
Association,  and  a  second  to  interview  the  individual 
druggists.    Malcolm  Brechin  was  named  as  a  com- 


Charlcs  R.  Garrabrant,  President  of  the  Paterson  Pharmaceutical  Society, 
an  association  of  drug  clerks. 

mittee  of  one  to  consult  with  the  Association,  and 
Orville  R.  Gillette,  Malcolm  Brechin  and  Charles 
R.  Garrabrant  were  appointed  to  the  second  com- 
mittee.     The   pharmacists   say   the   clerks   have   a 
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strong   case    and   believe    that    the    movement    to 
secure  a  reduction  of  hours  will  end  successfully. 

At  the  first  annual  banquet  of  the  Paterson  body, 
held  last  December,  Dr.  A.  J.  McBride,  mayor  of  the 
city,  spoke  on  the  question  of  shorter  hours  and 


Malcolm  J.  Brechin,  Secretary  Paterson  Pharmaceutical  Society. 

offered  the  boys  his  hearty  cooperation.  Many  pro- 
prietors attended  the  function.  Among  other  guests 
appeared  some  of  the  most  prominent  store  owners 
in  Paterson.  Two  of  them  read  papers  which  were 
well  received.  The  Paterson  Society  departs  some- 
what from  the  custom  of  similar  organizations  in 
accepting  unregistered  clerks.  This  is  a  good  idea 
as  the  younger  members  are  undoubtedly  benefited 
by  listening  to  the  papers  at  the  meetings. 

At  a  recent  meeting  of  the  Paterson  Pharma- 
ceutical Society  it  was  resolved  to  communicate  with 
the  Newark  drug  clerks  with  a  view  to  instituting  a 
branch  there.  It  was  also  decided  to  investigate  the 
proposed  law  which  provides  that  every  drug  clerk 
must  be  a  graduate  pharmacist  before  he  can  be 
registered. 

The  Paterson  Society  has  a  very  live  membership. 
The  officers  are :  Charles  R.  Garrabrant,  president ; 
Fred  D.  Sterk,  vice-president;  Samuel  Jacobs, 
treasurer ;  Malcolm  J.  Brechin,  secretary.  Recently 
Charles  R.  Garrabrant,  president  of  the  Paterson 
Pharmaceutical  Society,  was  tendered  a  surprise  at 
his  home.  Among  those  present  were  the  following 
drug  clerks:  Malcolm  J.  Brechin,  Frederick  Sterk, 
Samuel  Jacobs,  William  McNeill,  Nicholas  Bakker, 
Charles  Meyers,  Orville  R.  Gillette,  Frank  Strehl, 
and  Louis  H.  Galluba.   A  collation  was  served,  dur- 


ing which  speakers  were  introduced.  A  touching 
incident  was  the  presentation  to  Mr.  Garrabrant  of  a 
gold  masonic  emblem. 

THE  GENERAL  OUTLOOK. 

In  a  general  way  the  drug  clerks'  associations  of 
the  country  are  progressing.  Like  their  individual 
members  they  cannot  be  expected  to  flourish  in  a  day 
or  a  month.  Nor  is  a  mushroom  growth  desirable. 
Were  the  movement  attended  with  too  much  gusto, 
the  proprietors  might  argue :  "Just  the  overflow  of 
the  young  man's  enthusiasm.  The  institution  has 
developed  too  quickly  for  its  own  permanence."  The 
slow  but  steady  growth  of  the  drug  clerks'  organiza- 
tions is  really  ground  for  encouragement.  One 
difficulty  which  has  beset  the  boys  is  a  certain  apathy 
on  the  part  of  some  of  their  own  number.  There 
are  always  a  few  eligibles  who  hang  back.  They 
won't  join  unless  they  are  shown  to  a  dot  just  what 
benefits  will  accrue  to  them  if  they  come  within  the 
circle. 

This  is  a  rather  harsh  and  rigid  attitude  for  a 
non-member  to  take.  The  only  way  to  gauge  the 
value  of  a  drug  clerks'  association  is  to  join  it.  Let 
one  attend  the  meetings,  take  part  in  the  discussions, 
partake  of  the  social  features,  and  he  will  soon  find 
the  good  thereof.     What  a  man  gets   out  of  an 


Samuel  Jacobs,  Treasurer  Paterson  Pharmaceutical  Society. 

institution  like  this  depends  largely  on  what  he  puts 
into  it.  Let  a  clerk  join  the  circle  of  his  fellow- 
workers,  not  hang  around  the  edge,  but  enter  into 
the  spirit  of  the  organization,  and  he  will  soon  find 
himself  a  better  posted  drug  man. 


E 


A  CLEVER  SPRING  WINDOW. 


By  C.  W.  HOLZHAUER. 

Newark.  N.  J. 


I  have  profited  very  much  by  the  book  on  "Win- 
dow Displays  for  Druggists"  published  by  the 
Bulletin  of  Pharmacy.  I  also  appreciate  reading 
the  descriptions  of  trims  which  are  given  in  the 
journal  itself  from  month  to  month.  All  of  which 
moves  me  to  describe  a  display  which  we  arranged 
in  one  of  our  windows  last  spring  to  exploit  sulphur 


painting  it  various  colors  to  represent  lava  flowing 
down  the  sides.  On  each  side  of  the  volcano  we  had 
some  trees  and  several  small  houses,  one  of  them 
being  labeled  "Holzhauer's  Sulphur  Factory."  A 
little  horse  and  wagon  full  of  sulphur  were  seen 
coming  from  the  factory.  A  continual  jet  of  steam 
ran  up  through  the  center.    At  night  we  used  red 


and  cream  of  tartar  tablets.     It  represented  Mt. 
Vesuvius,  the  region  from  which  sulphur  comes. 

We  have  a  man  who  is  quite  clever  with  the  brush, 
and  had  him  paint  on  muslin  as  a  background  a 
representation  of  the  Bay  of  Naples.  This  was 
hung  in  the  shape  of  a  semicircle  from  the  top  of 
the  window.  In  the  center  we  had  a  volcano,  made 
by  covering  barrel  hoops  with  wire  gauze  and  then 
enveloping  the  whole  in  plaster  Paris,  and  finally 


lights  for  illumination  and  had  a  red  and  green  flash 
in  the  crater  of  the  volcano. 

The  signs  along  the  sills  and  top  of  the  window,  in 
yellow  and  brown,  carried  out  the  color  scheme  very 
well.  It  took  considerable  time  and  expense  to  get 
up  the  display,  but  it  was  one  of  the  most  attractive 
and  profitable  windows  we  ever  had.  The  total  cost, 
including  time  and  labor,  was  about  $25.00,  but  it 
made  a  sale  for  fifteen  gross  of  the  ten  cent  and  two 
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gross  of  the  twenty-five  cent  size  in  less  than  a 
month.  Even  now  we  have  quite  a  steady  call 
for  the  tablets,  so  the  display  has  been  of  lasting 
benefit. 

Last  month  we  used  the  idea  of  trim  number  103 
in  "Window  Displays  for  Druggists,"  only  instead 
of  employing  tooth-brushes  for  the  bristles  of  the 
large  brush  we  substituted  tampico,  which  gave  the 
appearance  almost  of  real  bristles.  We  covered  the 
floor  of  the  window  with  huge  piles  of  brushes  and 
sold  a  pretty  good  article  at  two  for  a  quarter.  We 
had  no  sign  stating  the  price  of  a  single  brush,  but  a 


large  one  which  read  "Two  for  25  cents."  Practi- 
cally all  the  sales  were  for  two  brushes,  and  while 
our  margin  of  profit  was  not  large,  we  made  up  for 
it  in  volume,  disposing  of  over  seventeen  gross  of 
brushes  in  two  weeks! 

We  expect  to  borrow  several  other  displays  from 
the  book  this  month,  "Window  Displays  for  Drug- 
gists" is  certainly  of  much  service  to  one  who  tries 
to  arrange  attractive  trims.  We  have  always  found 
our  windows  to  be  one  of  our  best  assets.  We  are 
located  in  the  center  of  the  town  and  a  great  many 
people  see  our  trims  daily. 


A  SERVICEABLE  WASH  BOTTLE. 


One  often  desires  to  clean  a  utensil  for  immediate 
use,  but  is  retarded  for  want  of  the  necessary  clean- 
sing  agents.      To    facilitate   this    work,    Professor 


Scoville  recommends  a  device  which  he  has  himself 
used  for  years— a  wash-bottle  filled  with  soap 
solution. 

Any  wide-mouth  bottle  holding  12  or  16  ounces 
will  serve  the  purpose.     Have  an  air  inlet  through 


one  side  of  the  cork;  through  another  similar  hole 
pass  a  glass  tube  extending  close  to  the  bottom  of  the 
container,  the  other  end  forming  an  inverted  U  out- 
side the  bottle.  Run  a  piece  of  rubber  tubing  from 
the  outlet  and  attach  a  clamp  as  shown  in  the 
illustration.  The  glass  tubing  might  better  be  a 
little  shorter  and  the  rubber  tubing  a  little  longer 
than  the  illustration  suggests.  The  v^hole  contri- 
vance is  merely  a  modification  of  the  conventional 
wash-bottle,  and  no  druggist  will  find  it  a  task  to 
make  it. 

THE  SOAP  SOLUTION. 

To  make  the  soap,  Professor  Scoville  recommends 
the  following  formulas : 

Cottonseed  oil    i  pound. 

Potassium  hydroxide 
(83  per  cent) 3J4  ounces  av. 

Methyl  alcohol   i  pint. 

Water,  sufficient  to  make 1  gallon. 

Dissolve  the  potassium  hydroxide  in  about  four  ounces  of 
water,  add  the  alcohol  and  mix  with  the  oil.  Warm  the 
mixture  until  it  becomes  perfectly  clear,  and  a  portion  dis- 
solves in  hot  water.  Then  add  enough  water  to  make  one 
gallon. 

A  second  formula  is  the  following : 

Dissolve  one  pound  of  soft  soap  in  three  or  four  pints  of 
hot  water.  The  addition  of  a  little  methyl  alcohol  improves 
the  appearance  of  the  solution  but  not  its  keeping  qualities. 

The  second  recipe  is  no  more  convenient  than  the 
first,  since  it  takes  just  as  long  to  dissolve  the  soft 
soap  as  it  does  to  mix  the  ingredients  of  the  other 
formula. 
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BOARD  QUESTIONS  ANSWERED. 


A  PENNSYLVANIA  EXAMINATION. 
(Concluded  from  February  Bulletin.^ 

47.  Write  an  English  translation  of  this  prescrip- 
Ition : 

Wool-fat    10  grammes. 

Diluted  acetic  acid 11  grammes. 

Benzoinated  lard    10  grammes. 

Precipitated  sulphur    3  grammes. 

Make  an  ointment. 

48.  State  the  number  of  grains  of  each  ingredient 
required  to  compound  it  by  apothecaries'  weight. 

Wool-fat    154.32    grains. 

Diluted   acetic   acid 169.752  grains. 

Benzoinated   lard    154.32    grains. 

Precipitated  sulphur    46.296  grains. 

49.  State  what  utensils  you  would  use  in  prepar- 
ing it,  and  how  you  would  incorporate  the  chemical 
substances. 

Mortar  and  pestle.  Incorporate  the  diluted  acetic 
acid  in  the  wool-fat.  Rub  up  the  sulphur  with  the 
benzoinated  lard  and  mix  the  two  ointments. 

50.  What  size  and  kind  of  a  container  would  you 
select  for  this  prescription? 

Use  an  ounce-and-a-half  or  two-ounce  glass  oint- 
ment jar.     Acetic  acid  attacks  tin. 

51.  How  would  you  label  it? 
Directions:  For  external  use.     Apply  as  directed, 

52.  What  emulsifying  agents  are  employed  in 
making  emulsion  of  chloroform,  U.  S.  P.? 

Tragacanth  and  water, 

53.  (a)  Emulsion  of  Turpentine,  U.  S.  P.?     (fc) 


What  kind  of  a  vessel  would  you  select  in  which  to 
prepare  it? 

(a)  Acacia  and  water.    (&)  A  perfectly  dry  bottle. 

54.  Is  it  proper  to  dispense  oil  of  eucalyptus  when 
eucalyptol  is  prescribed?     (Give  reasons.) 

No.  Oil  of  eucalyptus  usually  contains  only  50 
per  cent,  by  volume,  of  eucalyptol. 

55.  What  is  the  U.  S.  P.  standard  of  strength  for 
fluidextracts  that  are  not  specially  assayed? 

One  cubic  centimeter  of  the  fluidextract  shall  be 
equivalent  to  one  gramme  of  the  drug. 

56.  Give  official  name  of  the  salt  that  should  be 
dispensed  when  eserine  salicylate  is  prescribed. 

Physostigminse  salicylas. 

57.  What  is  the  excipient  in  pills  of  asafetida, 
U.  S.  P.? 

Soap  and  water. 

58.  The  U.  S.  P.  states  that  "Great  caution  should 
be  observed  in  handling"  potassium  chlorate.  Why  ? 

Dangerous  explosions  are  likely  to  occur  when  it 
is  heated  or  subjected  to  concussion  or  trituration 
with  organic  substances  (cork,  tannic  acid,  sugar, 
etc.),  or  with  sulphur,  antimony  sulphide,  phospho- 
rus, or  other  easily  oxidizable  substances. 

59.  What  color  change  occurs  when  resorcinol  is 
expo.sed  to  the  action  of  light  and  air?  (a)  How 
may  this  change  be  retarded  ? 

It  acquires  a  pinkish  tint  on  exposure  to  light  and 
air.  (a)  By  keeping  the  product  in  dark  amber- 
colored  vials. 

60.  What  official  tincture  is  required  to  stand  at 
least  three  months  in  a  closely  covered  vessel,  pro- 
tected from  light,  before  it  is  suitable  for  dispensing? 

Tincture  of  ferric  chloride. 

61.  Why  is  water  used  in  the  official  ointments  of 
mercuric  oxide? 

Water  is  used  to  insure  reduction  of  the  oxide  to 
an  impalpably  fine  powder. 

62.  Spirit  of  nitroglycerin,  U.  S.  P.,  is  described 
as  follows :  "An  alcoholic  solution,  containing  1  per 
cent,  by  iveight,  of  glyceryl  trinitrate."  How  much 
of  it  would  be  equivalent  to  one  grain  of  nitro- 
glycerin ? 

One  hundred  grains  by  weight.  480  minims  = 
455.7  grains  of  water.  Therefore  455.7  X  0.82  (sp. 
gr.  of  spirit  of  nitroglycerin)  =  373.674,  which  is 
the  weight  in  grains  of  1  ounce  of  spirit  of  nitro- 
glycerin. Therefore  480  -^  373.674  ==  1.28  minims 
of  spirit  of  nitroglycerin ;  1.28  X  100  =  128 
minims  of  the  spirit,  which  is  the  equivalent  of  one 
grain  of  nitroglycerin. 
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DOLLAR  IDEAS. 


The  editor  of  the  BULI.ETIN  will  pay  $1  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  dHnks,  and  everything  else  of  a  novel  and 
useful  nature. 


KEEPING  A  RECORD  OF  THE  PRESCRIPTION 
BUSINESS. 

Shade  W.  Green,  Mart,  Texas:  I  write  to  describe 
a  copy  of  a  record  which  we  use  to  keep  tab  on  our 
prescription  business.  It  is  the  most  convenient 
thing-  of  the  kind  I  have  ever  seen.  A  place  is  re- 
served for  the  total  number  of  prescriptions  received 
from  each  of  our  doctors.  In  the  column  marked 
"Outside"  we:  keep  a  total  record  of  prescriptions 
received  from  doctors  who  do  not  patronize  us  di- 


Dr.A 
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Dr.D 
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Totals 

No. 
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Na 

Amt. 

Na 
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Na 
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356 
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Dec. 

Totals 

rectly.  In  the  column  marked  "Totals"  we  indicate 
the  total  number  of  the  prescriptions  filled  each 
month,  together  with  their  amounts. 

On  the  prescription  desk  I  keep  an  ordinary  day- 
book in  which  I  register  each  prescription  filled,  the 
doctor's  name,  and  the  charge.  At  the  end  of  each 
month  I  count  up  these  prescriptions  and  post  them 
on  our  record.  This  enables  us  to  find  out  just  how 
much  we  realize  from  each  of  our  doctors  and  the 
amount  of  our  prescription  business  for  the  month. 
Of  course  this  is  only  a  record,  but  I  have  noticed 
that  as  a  rule  the  men  who  keep  records  of  the  dif- 
ferent branches  of  their  business  are  the  ones  who 
make  the  greatest  successes. 


A  CRAFTY  WAY  OF  SELLING  SASSAFRAS. 

M.  K.  Barber,  Lamed,  Kansas:  Several  weeks 
ago  I  secured  an  empty  barrel  and  lowered  the  head 
four  inches.  This  was  easily  done  by  taking  the 
pieces  that  formed  the  head  and  cleating  them  on  the 
under  side,  then  loosening  the  top  hoops,  lowering 
the  bead  into  the  barrel,  and  then  nailing  it  in 
securely.  Then  I  dumped  10  pounds  of  sassafras 
bark  into  the  barrel  and  put  on  a  sign  reading: 
"Fresh  Sassafras  Bark.  Guaranteed  pure.  Full- 
weight  pounds  35  cents."  This  display  was  set  in 
the  front  door  and  sold  a  lot  of  sassafras  bark. 

Many  people  have  asked :  "Is  that  barrel  full  of 
sassafras  bark?"  I  have  always  answered,  "Lift  it 
and  see."  I  may  confess  that  I  had  put  half  a  dozen 
bricks  in  the  bottom  of  the  barrel  so  that  it  would 
have  the  proper  weight.  On  trying  to  raise  the  thing 
they  would  invariably  say  "I  guess  it  is."  When  the 
stock  was  reduced  an  inch  or  two  I  added  more. 

Often  people  remarked:  "You  don't  seem  to  be 
selling  this  barrel  of  sassafras  bark  very  fast." 
Thereupon  I  would  answer:  "That's  my  show 
barrel.  I  fill  it  every  night  from  the  stock  in  the 
back  room."  "Gracious!"  would  come  the  reply, 
"have  you  more  than  this?" 

Another  thing  I  noticed,  too,  was  that  a  good 
many  helped  themselves  to  a  piece  as  they  passed  in 
or  out  of  the  store,  returning  later  to  buy  some.  I 
sold  two  or  three  times  as  much  sassafras  bark  this 
year  as  I  did  formerly.  While  this  "bluff"  may  be  a 
questionable  practice,  it  does  not  harm  any  one  and 
it  is  surely  a  trade  winner. 


INCREASING  THE  SALES  OF  WALL-PAPER. 

Tracy  Boal,  Buda,  III:  Three  years  ago  the 
sample-book  men  and  the  mail-order  houses  had  this 
ranch  on  the  run  in  the  matter  of  wall-paper  and 
paint  business.  Here  is  one  scheme  which  helped  us 
out  of  our  predicament.  Together  with  other  ideas 
it  has  really  put  that  class  of  competition  out  of 
business  in  our  section. 

The  old  circular,  newspaper  ad.,  etc.,  had  become 
chestnuts,  and  we  made  up  our  minds  that  something 
novel  would  have  to  be  done  to  catch  the  prospective 
paperer  and  painter's  eye;  so  we  asked  Maxwell  & 
Co.,  Chicago,  to  send  us  a  bundle  of  old  wall-paper 
sample  hooks.  We  took  out  the  brightest  designs, 
had  printed  matter  put  on  the  "pattern  side"  adver- 
tising our  line,  and  mailed  them  to  a  carefully  com- 
piled list  of  people.    Results  were  apparent  from  the 


I  ,.„„„ ..„ 

^Bat  the  paper  was  printed  on  both  sides  and  was 
"^distributed   as  a   supplement   to   our   little  weekly 
paper. 

That  started  the  people  going.  At  the  same  time 
we  talked  "right  prices  and  best  quality."  We  sold 
90  per  cent  of  the  paint  and  paper  used  in  this  com- 
munity last  year,  and  shall  do  better  this  year.  We 
rarely  see  or  hear  of  a  bundle  of  paper  or  a  pail  of 
paint  coming  into  Buda  unless  it  has  our  tag  on  it. 
We  believe  our  "wall-paper  newspaper"  started 
things  coming  our  way. 
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A   HANDY    GARBAGE   CHUTE. 

Isadora  lacobson,  Detroit,  Mich.:  So  much  waste 
accumulates  at  our  fountain  that  we  have  found 
difficulty  in  disposing  of  it.  I  constructed  a  garbage 
chute,  and  now  the  fountain  remains  clean.  My 
contrivance  does  the  work  as  good  as  a  $5  chute,  but 
it  cost  only  about  10  cents.    Here  is  my  scheme: 


First  cut  a  hole  in  the  floor  about  6  inches  wide  in 
the  shape  of  a  diamond.  Then  take  two  pieces  of 
wood,  each  23  inches  long  and  4  inches  wide,  and 
nail  them  together  at  an  angle  like  a  trough.  Two 
more  boards,  each  10  inches  long  and  4  inches  wide, 
are  nailed  together  in  the  same  manner. 

Now  take  the  10-inch  trough  and  nail  it  to  the 
longer  one,  thus  completing  a  chute  with  a  diamond- 
shape  orifice  at  the  mouth.  Run  it  through  the  hole 
in  the  floor,  screw  a  hook  into  a  beam  in  the  base- 
ment ceiling  and  hang  a  pail  on  it  so  that  it  is 
suspended  directly  under  the  trough.  Thus  one 
constructs  a  very  convenient  device  for  handling 
garbage  in  the  store. 


COLORING  SYRUP  OF  WHITE  PINE  COMPOUND. 

C.  K.  Biishey,  Dillsburg,  Pa.:  In  making  syrup 
of  white  pine  compound  after  the  N.  F.  or  other 
formulas,  the  percolate  is  not  as  dark  a  red  as  is 
desired  by  most  druggists,  and  not  as  deep  as  that 


produced  by  the  larger  manufacturers,  who  use 
tincture  of  cudbear  compound  and  caramel  to  color 
the  preparation.  Instead  of  using  these  coloring 
agents,  one  may  obtain  a  more  beautiful  dark-red 
color  from  the  powdered  mixed  drugs  by  dissolving 
one  ounce  of  ammonium  carbonate  in  the  menstruum 
used  to  each  gallon  of  syrup.  While  this  small 
amount  of  ammonium  salt  does  not  add  much  to  the 
value  of  the  syrup  as  an  expectorant,  it  does  no  harm. 
Nor  does  it  impart  an  odor  of  ammonia. 


FILLING  COLLAPSIBLE  TUBES. 

D.  W.  Rich,  Middletown,  N.  Y.:  The  filling  of 
a  collapsible  tube  with  an  ointment,  the  composition 
of  which  is  such  as  to  preclude  the  possibility  of 
melting  and  pouring  it  into  the  container,  is  neatly 
accomplished  in  this  manner :  Lay  a  sheet  of  paper 
of  convenient  size  on  the  table  and  upon  it  near  one 
edge  place  the  ointment  shaped  in  the  form  of  a 
cylinder  similar  to  that  of  a  pill  mass  rolled  and 
ready  to  divide.  The  diameter  must  vary  according 
to  that  of  the  tube  used.  Now  roll  the  paper  about 
the  ointment,  making  it  of  such  size  that  it  can  be 
inserted  into  the  open  end  of  the  tube  and  to  the 
bottom.  Squeeze  the  paper,  withdrawing  it  grad- 
ually, and  thus  transferring  the  ointment  to  the 
tube,  which  may  then  be  sealed  in  the  usual  way. 


HOW  TO  FILL  JARS  WITH  COLD  CREAM. 

Paul  L.  McConomy,  Philadelphia,  Pa.:  In  filling 
jars  with  cold  cream  level  the  contents  across  the 
top.  Do  it  in  this  way:  Press  the  edge  of  the 
spatula  blade  firmly  along  the  top  of  the  jar;  the 
spatula,  being  flexible,  will  remove  enough  of  the 
cream  to  make  the  upper  surface  concave  and  to 
eliminate  any  unsightly  appearance  when  the  con- 
tainer is  opened.  Then  invert  the  jar  over  an  alco- 
hol lamp  for  a  moment  to  produce  a  shiny  appear- 
ance in  the  product. 


SETTLING  THE  DUST   IN   SWEEPING. 

Pope  lordan,  Brooksville,  Miss.:  In  sweeping 
dusty  floors,  put  a  little  kerosene  on  the  broom. 
Simply  dampen  the  straws  with  the  oil.  This  im- 
proves the  floors,  and  enables  one  to  sweep  without 
raising  the  dust.  Try  this  suggestion.  It  keeps 
the  goods  clean  and  thus  saves  time  in  dusting  the 
shelves  and  packages.  The  scheme  works  equally 
well  with  linoleum  and  wood  floors. 
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LETTERS. 


REMARKABLE  DESCRIPTIVE  POWERS. 

To  the  Editor : 

I  hand  you  a  letter  in  which  a  man  made  heroic 
efforts  to  jdescribe  a  hard-rubber  catheter.    I  think 


^  -co'-i.'^^^  ^'^'Uy'^'t^  .^^^^cAjl  -e/'yt^cHi^ 


every  one  will  admit  that  he  used  a  good  deal  of 
ingenuity.    At  any  rate,  I  had  no  difficulty  in  discov- 
ering what  was  wanted.  Nott  Harrold. 
Lewis,  Indiana. 


HOW   TO    BIND    ONE'S    JOURNALS. 
To  the  Editor : 

One  of  the  druggists  upon  whom  I  call  in  my 
rounds  as  a  traveling  salesman  binds  his  copies  of 
the  Bulletin  of  Pharmacy  in  a  very  ingenious 
manner.  He  simply  uses  a  wide  strip  of  adhesive 
plaster  across  the  backs  of  the  journals  as  they  are 
placed  together.  The  scheme  works  beautifully. 
He  says  that  scarcely  a  week  goes  by  without  his 
having  to  refer  to  the  Bulletin  for  some  formula 
or  advertising  suggestion.  By  keeping  the  different 
volumes  bound  with  their  indexes  he  never  has  any 
difficulty  in  finding  the  desired  article  or  note.  I 
hope  this  idea  will  be  useful  to  other  druggists  who 
have  trouble  in  keeping  their  back  numbers  of  the 
Bulletin.  W.  F.  Dickerson. 

Minneapolis,  Minn. 


"PHARMACY  IN  COMIC  OPERA." 

To  the  Editor : 

It  is  with  pleasure  that  I  have  taken  cognizance  of 
the  article  entitled  "Pharmacy  in  Comic  Opera"  in 
the  February  number  of  the  Bulletin.  You  may 
be  pleased  to  learn  that  another  comic  opera, 
"Apotheker  und  Doctor,"  was  written  in  1786  by 
Ditter  v.  Dittersdorff.      I    have   both    music    and 


operatic  text  of  the  two  operas.  As  yet  I  have  not 
been  able  to  secure  the  prototypes  of  both,  but 
expect  to  find  them  some  day.  Modern  German 
comic  opera  has  several  times  availed  itself  of  the 
apothecary,  but  not  in  such  a  way  as  to  place  him  in 
an  enviable  light.  Edward  Kremers. 

Madison,  Wisconsin. 


HE  WANTS  US  TO  PROMISE! 

To  the  Editor : 

I  am  handing  you  herewith  a  post-office  money- 
order  for  $3,  For  goodness  sake,  please  continue 
my  subscription  to  the  Bulletin  of  Pharmacy  for 
one  year  at  least !  Also  continue  the  subscription  of 
Mr.  A.  B.  Metcalf.  Another  thing:  We  both 
desire  you  to  promise  us  in  good  faith  that  you  will 
notify  us  before  our  subscriptions  expire !  If  it  will 
do  you  any  good  to  know  it,  we  want  to  say  that 
your  management  of  the  Bulletin  meets  with  our 
cordial  approval  and  you  have  our  unanimous  con- 
sent to  keep  right  on !  With  sincere  good  wishes,  I 
remain,  Yours  very  truly, 

Montgomery,  Ala.  CRAWFORD  T.  RUFF. 


CAN  YOU  GUESS  IT? 

To  the  Editor: 

Here   is   the  most   original   order  for   corrosive 
sublimate  which  I  have  ever  been  happy  enough  to 


JiotA^  i  J^'^^f^-^^^t^ 


receive.     It  doesn't  seem  to  me,  though,  that  bugs 
ought  to  trouble  this  kind  of  "cloths !" 

Weatherford,  Texas.  F.  H.  HUDELSON. 


FROM  THE  PRESIDENT  OF  THE  NORTH  CARO- 
LINA PHARMACEUTICAL  ASSOCIATION. 

To  the  Editor : 

I  enjoy  reading  the  Bulletin  of  Pharmacy.  It 
always  has  something  useful  for  the  druggist  in  it. 
Your  editorial  matter  is  especially  good,  and  your 
advertisements  are  all  well  written  and  very  catchy 
in  appearance.  I  send  you  herewith  my  renewal  for 
1909,  and  I  wish  you  another  year  of  success. 
Fraternally  yours,  Charles  R.  Thomas. 

Thomasville,  N.  C. 


BUSINESS  HINTS. 


House-cleaning  Aids.— 

Every  druggist  carries  a  number  of  articles  which  are 
useful  at  this  house-cleaning  and  painting  season  of  the  year. 
One  may  stimulate  business  on  these  items  by  advertising 
them  at  the  proper  time.    Here  are  two  suggestions : 
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There  were  two  pages  to  the  folder,  one  being  devoted  to 
the  Easter  greetings  while  the  other  carried  an  ad.  of 
Hirschy's  chocolates.  The  folder  was  four  by  four  and 
three-quarters  inches  in  dimensions,  while  the  paper  was  a 
heavy  white  stock. 


Your  House  Cleaning  Receipts 

will  command  the  best   attention 
at  Bradshaw's. 


Carpet 
Cleaning 


Sponges 


Various 

House 

Cleaning 

Necessities 


If  you  have  no  Car- 
pet Cleaning  formula 
of  your  own,  ask  for 
Bradshaw's  —  it's  one 
that  has  been  "tried 
out." 

is  the  ideal  Cloth 
Qeaner ;  it  removes 
spots  on  all  sorts  of 
goods  —  coat  collars, 
silverware,  etc. 
25  cents  per  bottle. 

Grass  10c,.  Sheeps- 
wool  25c.  to  50c.  —  as 
tough  as  the  name  im- 
plies. All  in  good  assort- 
ment at  Bradshaw's. 

Borax  15c.  lb. 
Sal  Soda  5c.  lb. 
Ammonia  10c.  pt. 
Muriatic  Acid  10c.  pt. 
Wall  -  paper     Cleaner 

10c. 
Moth  Balls  10c.  box 
Chamois  Skin  10c.   to 

50c. 


BRADSHAW 

THE  DRUGGIST, 

King  Avenue,  Ne»r  Neil, 

(^olumhuM.  OHio. 


Going  to  Paint? 


Whether  you  are  going  to  paint 
your  home  or  simply  "  touch  up  " 
the  screen  doors,  or  finish  up  the 
floors  nice  and  bright  for  summer, 
you  should  see  Bradshaw. 

Bradshaw  carries   a 

full  line  wf  Japalac  in 

Japalac      all    colors    and    sizes. 

One  •  fourth  pint  15c., 

up  to  |2  50  per  gallon. 

Bradshaw  alao  car- 
ries a  good  line  of  Paint 
BrUSillS       Brushes,  from  10c.  up. 
in    various    sizes    and 
shapes. 

Sandpaper 

Spun  Wire 

Turpentine 

Raw  Oil.  etc. 

BRADSHAW 

THE  DRUGGIST. 

IGng  Avenue,  Near  Neil. 

ColumHu»4.  OHio. 


These  ads.  were  two  and  a  half  by  five  inches  in  dimen- 
sions, and  were  in  the  form  of  slips  for  enclosure  in  pack- 
ages leaving  the  counter.     The  paper  was  a  light  blue. 

An  Easter  Perfume  Ad. — 

Last  Easter,  E.  D.  Hirschy,  of  Kewanee,  Illinois,  sent  out 
greetings  of  the  season  in  the  form  of  an  attractive  ad.: 

EASTER   GREETINGS. 

With  the  coming  of  gentle  spring  bringing  to  the  senses  breaths  of 
awakening  nature,  we  shall  introduce  with  this,  our  season's  greeting, 
something  new   in  perfumes. 

"FLOWER  GIRL  PERFUME." 

A  rich  bouquet  odor  of  meadow  and  woodland.  It  brings  recollec- 
tions of  the  shady  lake  with  its  flower-covered  banks,  its  dewy  fresh- 
ness, peace,  and  quiet. 

This  perfume  we  are  selling  at  50  cents  an  ounce. 

If  you  have  a  favorite  you  will  find  it  in  our  well-stocked  perfume 
cabinet  of  American  and  Foreign  odors. 

Hirschy,  The   Druggist. 


A  Store  Paper. — 

Sherwood's  Drug  Bulletin,  of  Cleveland,  Ohio,  impresses 
us  as  being  an  effective  piece  of  advertising.  It  has  four 
pages  9  by  11  inches.  There  is  no  extraneous  matter,  the 
text  being  confined  to  goods  in  the  store.  The  topics,  how- 
ever, are  treated  in  a  breezy  style,  lending  interest  to  an 
assortment  of  technical  material.  The  perfume  "reader"  is 
well  worth  reproducing : 

PERFUMES  WORTHY   OF  THE  EASTER  GOWN. 

A  spray  of  delicate  perfume  is  necessary  to  complete  the  particular 
woman's  toilet,  while  dousing  with  some  pronounced  odor  is  a  mark  of 
vulgarity. 

Especially  for  Easter  we  offer  two  new  odors — La  Favorita  and 
I-a  Luzern — both  enjoying  immense  popularity  in  eastern  cities.  Their 
delicate  sweetness  will  be  sure  to  captivate  the  most  discriminating 
perfume  user. 

We  sell  them  at  75  cents  an  ounce. 

We've  Violets,  too — good  violets — that  sweet,  fresh,  delicate  odor 
ever  popular  and  always  wanted.  Here's  Field  Violets,  Wood  Violets, 
Tisnu  Violet,  Violet  Incarnate,  Attar  Violet— here  in  plenty  to  choose 
from,  price  60  cents  to  $1.60  an  ounce. 

There's  Rose,  Honeysuckle,  Fantasy,  La  Trefle,  Ideal— odors  from 
the  oriental  flower  gardens  of  far-off  japan  and  the  sunny  fields  of 
southern  France — skilful  blends  from  the  hands  of  the  world's  best 
perfumers,   all  good,  all  priced  low,  too. 

We'll  be  glad  to  show  them  to  you. 

A  Pair  of  Cold  Cream  Ads. — 

The  Standard  Drug  Co.,  of  Cleveland,  Ohio,  distributes 
the  "Modern  Samaritan,"  a  store  magazine  of  pocket  size. 
The  last  issue  contained  two  cold  cream  ads.  on  the  back 
cover  which  we  are  pleased  to  reproduce: 


Pure 
Cold  Cream 

Not  only  a  Cold  Cream,  but  also 
a  Healing  Balm  and  a  Skin  Food 
combined. 

It  heals  and  nourishes  the  skin 
and  prevents  lines  and  wrinkles 
by  properly  nourishing  the  tis- 
sues. 

It  contains  no  oils  or  fats  and 
WILL  NOT  grow  hair.  I5c.  and 
25c.  sizes. 

THE  STANDARD  DRUG  CO. 

NINE   STORES. 


Theatrical 
Cold  Cream 

"  A  Cream  that's  different," 
so  different,  in  fact,  that  all 
THEATRICAL  people  (people 
who  are  forced  to  take  the  greatest 
care  of  the  face)  praise  it  as  "  the 
one  best  cream  "  ever  made. 

It  protects  the  skin  from   cold 

and  winds,  cleanses  it  from  sweat 

and    dust,    and    leaves  the    face 

with  nature's  glow  and  tint. 

Full  pound  boxes,  50c. 

Half  pound,  30c. 

THE  STANDARD  DRUQ  CO. 

NINE  STORES. 


The  paper  on  which  these  ads.  appeared  was  a  light 
blue,  while  the  ink  was  a  dark  shade  of  that  color. 

A  Circular  for  the  House-cleaning  Season. — 

In  the  spring  it  pays  to  do  some  special  advertising  on 
house-cleaning  agents.  This  is  just  the  season  to  push  dis- 
infectants and  dirt  removers.  Moore's  Drug  Store,  of  Equal- 
ity, Illinois,  distributes  a  little  folder  for  the  purpose  which 
has  brought  good  results.  Chloride  of  lime,  insect  powder, 
alabastine    and    paint    are    recommended    to    the   people    for 
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improving   the   appearance    and    hygienic   conditions    of    the 
home. 

Here  is  the  full  text  of  the  Moore  circular : 

TIMELY  SUGGESTIONS  FOR  HOUSE-CLEANING  TIMES. 

1.  Clean  up  your  house  and  all  the  adjacent  buildings  whether  you 
think  they  need  it  or  not.  Clean  up.  Use  liberal  quantities  of  Lime, 
Purine,  or  Chloride  of  Lime  about  the  stable  and  similar  places.  The 
two  last  mentioned  are  the  better.  They  do  away  with  bad  odors, 
kill  disease  germs,  and  are  sold  in  ten  and  twenty-five-cent  packages. 

2.  Look  carefully  after  the  purity  of  your  drinking-water.  Clean 
out  the  cistern  if  necessary,  and  see  that  the  curb  fits  so  that  rats, 
toads,  and  the  like  cannot  fall  in.  Few  things  will  as  surely  and  as 
quickly  cause  sickness  as  does  impure  drinking-water. 

3.  Whether  you  have  bed-bugs  or  not,  in  cleaning  house  sprinkle 
all  places  where  they  are  apt  to  hide  with  Dalmatian  Insect  Powder, 
or  BuggoHne.  The  last  named  is  better  and  is  more  permanent.  It 
sells  at  ten  and  fifteen  cents. 

4.  Stop  pasting  paper  on  the  walls  of  your  living  rooms,  especially 
where  you  sleep,  for  it  has  been  proven  beyond  doubt  to  be  quite 
unhealthy.  Much  of  the  coloring  matter  in  the  paper  gives  off  poison- 
ous fumes,  but  the  greatest  danger  arises  from  the  old  paper  and  paste 
remaining  on  the  walls,  which  in  time  decays,  leaving  the  occupants 
of  the  room  encircled  with  a  belt  of  "vegetable  decay."  This,  as  you 
know,  is  not  conducive  to  good  health.  No  hospital  or  other  home 
for  the  sick  has  paper  pasted  on  its  inside  walls.  For  the  same  reason 
most  modern  homes  have  little  of  the  once  popular  decoration,  wall- 
paper. Notice  how  few  public  buildings  in  the  cities  where  sanitary 
laws  are  enforced  by  Boards  of  Health  have  paper  on  the  walls. 

Alabastine  and  paint  are  the  most  sanitary  -and  popular  inside 
decorations  to-day.  They  are  also  prettier,  cheaper,  and  more  durable 
than  good  grades  of  wall-paper,  and  are  not  so  easily  soiled. 

Alabastine  can  be  had  in  most  any  color  desired,  and  may  be 
applied  on  new  or  old  walls  over  plaster,  wood,  or  wall-paper,  giving 
a  beautiful  rich  dull  finish. 

The  same  may  be  said  of  Paint,  except  that  either  the  dull  or  the 
glossy  finish  can  be  had.  If  B.  P.  S.  paint  has  been  used,  the  walls 
may  be  washed  without  injury  to  them  when  they  become  soiled,  which 
makes  it  possible  to  have  brilliant,  pretty  walls  for  three  or  four  years 
from  one  coating.     "Suggestion  Books"  Free. 

MOORE'S  DRUG  AND  MUSIC  STORE, 

H.    G.    Moore,    Ph.  G.,    Propr., 

Equality,   III. 

Pushing  Souvenir  Post-cards. — 

A  post-card  representing  a  display  of  souvenir  cards  has 
been  distributed  by  the  Hegeman  Corporation  of  New^  York 
City. 

The    sign    in   the    upper    left-hand    corner    reads :    "Post- 


A  Handsome  Anniversary  Souvenir. — 

Warren  C.  Pine,  of  Riverside,  N.  J.,  recently  distributed  a 
souvenir  of  unusual  beauty.  The  covers  were  done  in  colors 
and  were  perfumed  by  a  delightful  sachet.     The  paper  was  a 


cards  in  a  large  variety  of  the  choicest  subjects  from  the 
high-class  manufacturers.  If  you  don't  see  what  you  want 
please  ask  us  to  find  it  for  you."  F.  G.  Leslie,  manager  of 
one  of  the  Hegeman  stores,  gives  the  post-card  department 
his  special  attention.  Mr.  Leslie  has  made  a  close  study  of 
this  line  and  has  contributed  some  luminous  articles  on  the 
subject  to  the  Bulletin. 


The  cover  of  Mr.  Pine's  Fourteenth  Anniversary  Souvenir. 

heavy,  rough  stock,  while  a  lavender  cord  and  tassels  com- 
pleted an  artistic  favor.  The  text  on  the  inside,  pages  con- 
veyed the  store's  greetings  together  with  a  little  history  of 
its  progress.    To  quote:  * 

We  take  great  pleasure  in  presenting  this  dainty  souvenir,  with 
our  compliments,  and  extend  a  cordial  greeting.  We  desire  to  assure 
you  of  our  sincere  appreciation  of  the  confidence  which  you  have 
reposed  in  us,  and  to  express  the  hope  that  we  may  continue  to  be 
worthy  of  your  esteemed  confidence  and  patronage. 

An  enterprise  that  has  stood  the  test  for  fourteen  years  at  the 
same  location,  no  fires,  no  failures,  no  change  of  firm,  nothing  but 
steady  and  continued  progress,  certainly  bears  evidence  of  merit  and 
fair    dealing. 

The  Pine  Pharmacy  in  Riverside  is  recognized  as  the  leading  drug 
store  for  miles  around,  and  people  for  miles  around  are  coming  to  it. 

We  endeavor  to  "do  things"  a  little  better  than  the  average  drug 
store,  keeping  a  little  closer  to  the  demand  of  the  times. 

Your  Doctor  may  not  always  direct  you  to  our  store  to  have  your 
prescriptions  filled,  unless  it  be  a  case  where  extreme  caution  and 
absolutely  pure  and  fresh  drugs  are  positively  necessary.  Then  he 
sends  you  to  us,  for — he  knows. 

When  a  Riverside  lady  wants  the  very  newest  thing  in  perfumes, 
the  latest  fad  in  face  cremes,  the  best  and  daintiest  in  confections,  the 
correct  style  in  stationery,  or  one  of  those  hard-to-find  manicure  tools, 
she  invariably  comes  to  us,  for — she  knows. 

Pine's  celebrated  soda  water  is  totally  different  from  any  you  ever 

.  get  at  any  other  place.     Experience   has  long  ago  taught  us  the   secret 

of  serving   fine   soda.      Natural    fruits   cannot   be    imitated — neither   can 

our  soda,  or  the  way  it  is  served.     Every  drink  a  lasting  invitation  to- 

return  again. 

Our  automobile  delivery  service  insures  prompt  deliveries  of  all 
drug-store  goods,  and  is  for  your  accommodation.     Yours  to  serve, 

Warren  C.  Pine. 
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A  Home-made  Powder  Mixer. — 

Isaac  M.  Weills,  of  Harrisburg,  Pennsylvania,  has  a  pen- 
chant for  devising  new  labor-saving  mechanisms  for  the 
pharmacist.  At  the  last  meeting  of  the  State  association  Mr. 
Weills  described  a  mixer  for  making  tooth  and  face  prep- 
arations. 

Take  an  old  chocolate  can  and  solder  on  to  the  diagonal 
corners  pieces  of  copper  wire,  five-sixteenths  of  an  inch  thick. 

The  piece  on  one  end  should  be  bent  to  form  a  journal 
to  support   the  can  while  the  other  one  serves  as  a  crank. 


The  contents  of  the  can  will  not  escape  through  the  screw- 
top. 

To  make  a  support  for  the  mixer,  nail  an  upright  piece 
of  wood  at  each  end  of  the  box  shown.  The  journals  ride 
in  the  slits  in  the  top.  A  box  which  would  permit  the  mixer 
to  rest  in  V-shaped  notches  made  directly  in  the  sides  would 
answer  just  as  well  as  the  device  shown  here. 

To  operate  the  mixer,  sift  the  powder,  place  it  in  the  can, 
and  turn  slowly  ten  or  twelve  times.  The  motion  will  turn 
the  powder  over  and  over,  at  the  same  time  throwing  it  from 
end  to  end  of  the  can.  The  machine  saves  time  and  labor. 
Any  pharmacist  can  have  one  mafle  at  a  small  expense. 

Where  the  Trouble  Lies  in  Making  Compound  Solution 
of  Cresol. — 

George  M.  Beringer  {Western  Druggist)  claims  that  the 
official  cresol  solution  has  a  good  formula,  but  that  the  direc- 
tions for  manipulation  are   faulty. 

The  official  soft  soap  is  properly  made  by  saponifying  the 
linseed  oil  with  potassium  hydroxide  in  solution  with  the  aid 
f  heat  and  the  addition  of  a  small  quantity  of  alcohol.  But 
in  compound  solution  of  cresol,  which  is  only  a  fifty-per-cent 
solution  of  cresol  and  soft  soap,  it  is  directed  that  the  lin- 
seed oil  shall  be  saponified  in  the  cold  and  without  any 
alcohol.  If  the  official  method  for  making  soft  soap  be  car- 
ried out  in  the  preparation  of  the  compound  solution  of 
cresol,  there  will  be  no  trouble  in  obtaining  a  satisfactory 
product.  It  is  noteworthy  that  the  British  Pharmaceutical 
Codex  has  followed  this  suggestion  in  copying  the  formula. 


The  Purity  of  Some  Official  and  Non-official  Drugs  and 
Chemicals. — 

A.  R.  L.  Dohme  and  H.  Engelhardt,  in  a  paper  read  before 
the  Scientific  Section  of  the  American  Pharmaceutical  Asso- 
ciation, submitted  a  report  on  the  examination  of  10,000 
drugs  and  chemicals.  Mention  was  made  of  those  that  did 
not  measure  up  to  requirements.  The  result  showed,  how- 
ever, a  marked  improvement  in  quality  of  goods  examined 
since  the  passage  of  the  Food  and  Drugs  Act.  Among  the 
drugs  not  usually  attaining  standard  requirements  were  men- 
tioned asafetida,  ergot,  hyoscyamus,  jalap,  croton  oil,  oils  of 
eucalyptus,  bitter  orange,  and  savin.  A  strong  recommenda- 
tion was  made  for  incorporating  in  the  U.  S.  P.,  1910,  a 
"Chloroform  pro  narcosi,"  as  very  few  if  any  on  the  market 
meet  the  requirements  of  such  a  product.  A  digestive 
strength  test  for  papain  was  suggested  to  be  made  official. 
Resin  scammony  made  from  the  roots  of  scammony  or  orizaba 
root  was  suggested  to  be  made  official,  as  the  virgin  scam- 
mony was  found  to  be  practically  off  the  market.  It  was 
advised  that  saffron  be  returned  to  the  U.  S.  P.,  as  it  is  used 
considerably  and  is  frequently  adulterated. 

The  Uses  of  Acetone. — 

"In  view  of  the  dangerous  character  of  petroleum  benzine 
and  the  restrictions  placed  upon  its  storage  and  sale  by  the 
fire  insurance  companies  and  the  city  bureaus  of  combustibles," 
says  Drug  Topics,  "it  might  be  worth  the  druggist's  while  to- 
pay  a  little  attention  to  the  use  of  acetone,  as  a  substitute 
for  benzine,  for  many  of  the  purposes  to  which  the  latter  is 
put.  Acetone  is  one  of  the  best  of  solvents  and  is  peculiarly 
fitted  for  use  as  a  garment  cleaner.  It  readily  dissolves  fats,. 
resins,  and  numerous  other  substances,  which  are  likely  to 
cause  the  householder  trouble,  and  it  is  one  of  the  best  things 
for  removing  paint  and  tar  stains.  Moreover,  it  has  a  far 
more  pleasant  odor  than  benzine,  is  cheap,  readily  evaporates,. 
and  will  not  injure  the  daintiest  fabric.  It  is  not  more  in- 
flammable than  alcohol,  and  so  far  no  such  restrictions  are 
placed  upon  its  sale  as  upon  the  sale  of  benzine  or  gasoline. 
It  really  seems  as  if  this  article  deserved  more  attention  from 
druggists.  The  last  revision  of  the  U.  S.  P.  included  it  for 
the  preparation  of  the  various  oleoresins." 

Greaseless  Peroxide  Cream. — 

W.  C.  Brown,  of  New  Jersey,  writing  in  the  Druggists- 
Circular,  says  that  he  has  found  the  following  formula  for 
peroxide  cream  excellent: 

First  make  an  emulsion  of  quince  seed,  J4  ounce,  and 
boiling  water  12  ounces.  When  this  is  cold  strain  until  it  is 
clear.  Then  heat,  and  melt  in  it  stearic  acid  16  ounces.  In 
a  separate  container  dissolve  borax  90  grains  and  sodium 
carbonate  4  drachms,  in  water  20  ounces.  Then  add  this 
solution  to  the  emulsion  and  stearic  acid  very  slowly  and 
with  constant  stirring.  When  reaction  is  complete,  remove 
the  mixture  from  the  water-bath.  When  it  becomes  quite 
cool  add  water  2  pints,  hydrogen  dioxide  4  ounces,  perfume 
enough,  and  alcohol  1  ounce.  Stir  the  ingredients  well  to- 
gether and  continue  stirring  until  cold. 

This  is  a  greaseless  cream  without  glycerin.  Mr.  Brown- 
has  had  good  success  with  this  cream  and  says  that  it  can  be- 
made  for  about  ten  to  twelve  cents  a  pound. 


128 


BULLETIN  OF  PHARMACY 


CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Scientific  Scintillations. — 

In  making  dialyzed  iron,  the  potassium  or  ammonium 
chloride,  newly  formed,  aids  in  forming  the  soluble  hydroxide 
of  iron. 

A  dry  mixture  of  sodium  bicarbonate  and  alum  will  give 
off  carbon  dioxide  when  added  to  water,  according  to  an 
English  patent. 

Gold  leaf  is  l/300,000th  inch  thick,  silver  leaf  1/I20,000th 
inch,  and  aluminum  leaf  l/60,000th  inch.  All  become  trans- 
parent when  heated. 

Metallic  gold  is  slightly  soluble  in  a  mixture  of  hydro- 
chloric acid  and  alcohol  or  glycerin,  but  not  in  the  pure  acid. 

Aluminum  is  now  cheaper  than  copper  and  promises  to 
replace  the  latter  for  many  purposes,  such  as  electric  wiring, 
cooking  vessels,  sheathing,  etc. 

Hop  soap  is  not  a  Chinaman  but  a  toilet  soap  containing 
hop  extract  or  oil  to  act  as  a  "tonic  to  the  skin." 

Gelatin  which  is  entirely  free  from  soluble  salts  cannot  be 
precipitated  by  tannin,  and  albumin  free  from  inorganic  salts 
cannot  be  coagulated  by  heat. 

Borax  entirely  prevents  the  precipitation  of  gelatin  by 
tannin. 

Polishing  leather  for  use  on  steel  and  hard  metals  is  made 
from  walrus  or  buffalo  hides,  by  special  processes  of  tanning. 

Whisky  is  "aged"  and  at  the  same  time  deprived  of  a 
portion  of  its  fusel  oil  and  foreign  flavors  by  filtration  through 
long  columns  of  wood  charcoal. 

A  French  chemist  says  that  bread  containing  cane  sugar 
is  more  palatable,  more  nutritious,  more  digestible,  and  lighter 
than  ordinary  bread.  He  wants  the  French  bakers  to  add 
from  5  to  15  per  cent  of  sugar  to  their  bread. 

Bodies  insoluble  in  alcohol  are  sometimes  more  soluble 
in  water  containing  a  little  alcohol  than  in  pure  water,  con- 
tradictory though  it  may  seem.  This  is  true  particularly  of 
colloidal  substances. 

Colloids. — 

Colloidal  chemistry  is  the  central  attraction  for  chemists 
to-day.  Colloids  (or,  more  truly  speaking,  bodies  in  the 
colloidal  condition,  for  all  bodies  can  be  obtained  in  this 
form)  possess  very  interesting  properties,  and  some  fine 
work  is  being  done  in  the  investigation  of  these  properties 
and  the  conditions  for  obtaining  them.  Any  crystalloid  can  be 
made  to  form  a  colloidal  solution  in  a  medium  in  which  it  is 
extremely  insoluble.  The  theory  is  that  in  the  colloidal  state 
a  substance  exists  as  an  aggregation  of  molecules  and  there 
is  no  ionic  condition.  Colloid  molecules  can  be  seen  with  the 
ultra-microscope. 

Ye  Ancient  Soap. — 

The  first  record  of  a  true  soap  dates  back  to  about  200 
A.  D.  The  product  was  made  of  goat  tallow  and  ashes  and 
was  used  as  a  pomade  for  the  head.  The  ancients  used 
decomposed  urine  more  than  any  other  detergent  for  cleans- 


ing clothes,  etc.  The  first  authentic  .mention  of  modern 
soap-boiling  was  made  about  805  A.  D.,  and  during  the 
middle  ages  soap  was  used  mainly  to  wash  fine  fabrics.  It 
is  said  that  adulteration  and  frauds  were  even  then  common. 

What  and  How. — 

The  mode  of  action  of  enzymes  is  one  of  the  puzzles  of 
chemistry.  They  are  limited  in  action,  but  can  be  stimulated 
to  renewed  vigor  when  apparently  exhausted.  It  has  been 
thought  that  they  serve  as  catalyzers,  taking  no  part  in  the 
actual  reaction  except  to  stimulate  it.  Recent  experiments 
indicate  that  this  is  not  true  but  that  the  enzymes  play  the 
part  of  powerful  reagents. 

Hardened  Jelly. — 

Gelatin  is  rendered  insoluble  by  formaldehyde,  100  parts 
of  dry  gelatin  absorbing  from  4  to  4.8  parts  of  absolute  formic 
aldehyde.  The  substance  is  then  insoluble  in  water,  either 
hot  or  cold,  but  on  prolonged  treatment  with  warm  water, 
or  a  dry  heat,  or  with  cold  dilute  acids,  the  compound  is 
slowly  decomposed  and  the  gelatin  will  then  dissolve. 

Sweet  Cider. — 

Government  chemists  find  that  apple  cider  can  be  kept 
sweet  indefinitely  by  sterilizing  it  in  barrels  or  cans  at  a 
temperature  ranging  from  149°  F.  to  158°  F.  for  half  an 
hour.  With  prime  cider  this  temperature  makes  no  appre- 
ciable loss  of  flavor,  and  the  cider  has  been  kept  through 
the  summer  with  no  change. 

Pure  when  "Adulterated"!— 

English  chemists  have  found  that  if  an  aqueous  solution 
of  sugar  be  boiled  for  a  few  moments,  marked  traces  of 
formaldehyde  are  formed  in  the  liquid.  This  fact  means 
that  tests  for  added  formaldehyde  in  syrups,  jams,  etc.,  are 
not  reliable,'  because  formaldehyde  may  be  formed  in  the 
process  of  manufacture. 

How  Nature  Works. — 

A  French  chemist  has  succeeded  in  making  starch  grains 
artificially  by  keeping  starch  paste  at  a  low  temperature  for  a 
long  time.  He  has  also  extracted  from  cereals  a  substance 
which  causes  coagulation  of  starchy  matter,  and  offers  the 
theory  that  starch  in  nature  is  formed  by  the  coagulation  of 
a  liquid  substance. 

A  Laboratory  Lemon. — 

Citric  acid  has  been  synthesized  by  a  new  process.  The 
operation  has  not  yet  been  studied  for  its  commercial  possi- 
bilities. 

Don't  Tell  Dr.  Wiley!— 

An  English  chemist  says  that  ointment  of  mercury  nitrate 
really  consists  of  mercury  oleate,  with  elaidin,  fats,  and  nitric 
acid. 

The  Salicylates  and  Bile. — 

Salicylic  aoid  and  its  compounds  have  been  proved  to  be 
true  cholagogues,  increasing  the  flow  of  bile  very  markedly. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only :  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (3)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Three    Queries  from   One   Correspondent. 
C.  B.  submits  a  number  of  questions  which  we  answer  as 

^°"°^'=  LABEL  VARNISH.        . 

The  varnished  labels  of  stock  vessels  often  become  soiled 
from  the  spilling  of  the  contents  and  the  dripping  after  much 
pouring.  Formaldehyde  gelatin  is  capable  of  withstanding  the 
baneful  influence  of  ether,  benzine,  water,  spirit  of  wine,  oil, 
and  most  substances.  The  following  method  of  applying  the 
preservative  is  recommended:  Having  thoroughly  cleaned 
the  surface  of  the  vessel,  paste  the  label  on  and  allow  it  to 
dry  well.  Give  it  a  coat  of  thin  collodion  to  protect  the 
letters  from  being  dissolved  out  or  caused  to  run ;  then,  after 
a  few  minutes,  paint  over  it  a  coat  of  gelatin  warmed  to 
fluidity— 5  to  25 — being  careful  to  cover  in  all  the  edges. 
Just  before  it  solidifies,  go  over  it  with-  a  tuft  of  cotton 
dipped  into  a  40-per-cent  solution  of  formaldehyde.  It  soon 
dries  and  becomes  as  glossy  as  varnish,  and  may  be  coated 
again  and  again  without  danger  of  impairing  the  clear  white 
of  the  label  or  decreasing  the  transparency. 

ESSENCE  OF  PEPSIN,  N.  F. 

Pepsin    828  grains. 

Rcnnin     240  grams. 

Lactic   acid    • 80  minims. 

Tincture  of  sweet  orange  peel 160  minims. 

Glycerin     4  fluidounces. 

Alcohol    1J4  fluidounces. 

Syrup     2  fluidounces. 

White  wine  (Angelica) 12  fluidounces. 

Purified    talc Vi  troy  ounce. 

Water,  a  sufficient  quantity  to  make  32  fluidounces. 

Mix  the  pepsin  and  rennin  with  10  fluidounces  of  water,  add  the 
lactic  acid,  and  agitate  until  solution  is  effected.  Then  add  the  glycenn, 
syrup,  alcohol,  tincture  and  wine,  in  the  order  named,  shaking  after 
each  addition,  followed  by  sufficient  water  to  make  32  fluidounces.  In- 
corporate the  purified  talc,  and  shake  the  mixture  occasionally  for 
twenty- four  hours;  then  filter,  returning  the  first  portions  until  the  ni- 
trate passes   perfectly   clear. 

"rennene"  and  rennin. 
"Rennene"    suggests    rennin,    a    ferment    obtained    from 
calves'   stomachs.     Whether   "rennene"   merely   represents   a 
misspelling  of  rennin  or  a  coined  name  for  this  enzyme  is 
hard  to  tell. 

"True"  Oil  of  Wintergreen. 

B,  G.  L.  submits  the  following  inquiry:  "Where  may 
true  oil  of  wintergreen  be  obtained?  Do  you  think  that  the 
so-called  oil  of  wintergreen  on  the  market  to-day  is  oil  of 
birch,  or  is  it  really  made  from  wintergreen  leaves?" 

There  is  very  little  of  the  genuine  oil  of  gaultheria  on 
the  market.  We  refer  to  the  product  made  from  winter- 
green leaves.  The  oil  of  wintergreen  which  is  generally 
bought  and  sold  as  "true"  is  made  from  sweet  birch. 
Fritzche   Bros,   or   the   Dodge   &   Okott   Co.,   both   of   New 


York,  can  supply  you  with  the  oil,  made  either  from  winter- 
green leaves  or  sweet  birch.  As  a  matter  of  fact  there  is 
no  difference  between  the  two  either  in  chemical  or  medicinal 
properties. 

True  wintergreen  oil,  of  which  but  a  small  amount  is 
produced,  is  distilled  mostly  in  a  primitive  maimer  by  the 
farmers  in  the  mountainous  districts  of  New  York,  New 
Jersey,  Pennsylvania,  Virginia,  and  Maryland.  The  oil  exists 
in  the  plant  not  as  such,  but  evidently  in  the  form  of  a 
glucoside,  which  must  be  hydrolyzed  before  distillation. 
Sweet  birch  bark  is  often  distilled  with  wintergreen  leaves 
in  this  process,  and  oil  of  sweet  birch  is  commonly  desig- 
nated as  "natural  oil  of  wintergreen"  in  the  market. 

While  the  expert  may  distinguish  between  pure  samples 
of  gaultheria  oil,  sweet  birch  oil,  and  artificial  methyl  sali- 
cylate by  the  nasal  test,  it  is  impossible  in  this  manner  to 
detect  the  addition  of  sweet  birch  oil  or  methyl  salicylate. 
Consequently  oil  of  sweet  birch  is  commonly  known  as  oil 
of  wintergreen,  or  in  recent  years  as  "natural"  wintergreen 
oil,  in  order  to  distinguish  it  from  artificial  methyl  salicylate. 
Commercially,  oil  of  sweet  birch  is  not  often  distinguished 
from  true  wintergreen  oil,  from  Gaultheria  procumbens, 
which  it  resembles  closely. 


Registration  Conditions  in  Different  States. 

"A  Subscriber"  submits  the  following  list  of  queries: 

1.  "With  what  States,  if  any,  do  the  boards  of  pharmacy 
of  Oregon  and  Washington  reciprocate? 

2.  "Where  can  I  obtain  complete  information  in  printed 
form  regarding  the  requirements  for  becoming  registered  in 
pharmacy  in  the  different  States  of  the  Union? 


NOltN  AMBROSE 


[Drawn  for  the  Bulletin  by  Nolen  Turner.] 
SHAKE  BEFORE  TAKING. 
Woman:  "  What  is  the  matter  with  you— got  a  chill  ?  " 
Man:  "No,  the  directions  on  this  medicine  say  '  shake  before  taking, 
and  I'm  shaking." 
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Two  A.  Ph.  a.  Snapshots.— The  two  groups  shown  on  this  page  were 
taken  last  September  at  the  Hot  Springs  meeting  of  the  American  Phar- 
maceutical Association.  The  two  seated  figures,  reading  from  the  left,  are 
Francis  Hemm  of  St.  Louis  and  W.  L.  DeWoody  of  Pine  Bluff,  Arkansas. 
The  other  three  are  William  Mittelbach  of  Boonville,  Mo.,  F.  B.  Lillie  of 
Guthrie,  Oklahoma,  and  A.  F.  Sala  of  Winchester,  Indiana. 


3.  "Has  Massachusetts  the  right  to  reciprocate  with  any 
other  State?" 

1.  If  you  will  consult  page  84  of  the  last  Bulletin  you 
will  see  that  we  gave  complete  information  as  to  which 
boards  of  pharmacy  in  the  country  exchanged  registration 
certificates  with  other  boards.  You  will  find  that  Oregon 
reciprocates  under  certain  restrictions  and  that  Washington 
does  not.  Which  particular  boards  Oregon  exchanges  with 
we  are  not  able  to  say.  You  had  better  drop  a  line  of 
inquiry  to  the  secretary  of  the  Oregon  Board  of  Pharmacy — 
Mr.  G.  C.  Blakeley,  The  Dalles,  Oregon. 

2.  This  information  is  conveniently  given  in  a  book 
■entitled  "Pharmacy  Laws  and  Questions,"  compiled  by  J.  A. 
Hynes,  Ph.C,  290  S.  Marshfield  Avenue,  Chicago,  111.  The 
price  is  75  cents.  Another  pamphlet  of  the  same  character 
has  been  compiled  by  Arthur  J.  Cramp,  P.  O.  Box  1245, 
Milwaukee,  Wis.  It  bears  the  title  "When  Can  I  Practice 
Pharmacy?"     The  price  is  25  cents. 

3.  If  you  will  consult  the  table  given  in  the  February 
Bulletin,  and  referred  to  above,  you  will  find  that  the  Mas- 
■sachusetts  Board  of  Pharmacy  exchanges  certificates  with 
other  boards  under  certain  conditions. 

The  mere  fact  that  we  get  this  list  of  queries  from  you 
only  ten  days  after  the  publication  of  the  February  Bulletin 
suggests  that  you  do  not  read  the  journal  very  closely.  Fre- 
■quently,  indeed,  we  receive  a  query  which  has  been  answered 
in  the  journal  of  the  very  same  month. 

The  secretary  of  the  Massachusetts  Board  is  Charles  L. 
Ripley,  Boston. 

A  Face  Lotion. 

J.  E.  McD.  writes  as  follows:  "Kindly  give  me  the 
iormula  of  an  almond  cream  lotion  for  the  face  and  hands — 
one  without  quince  seed,  which  I  think  darkens." 

Mr.   Ernest    Melling,   of   Bryn,    England,   has   had   much 


success  with  what  he  calls  "Hazoma  Cream."     The  formula 
is  as  follows : 

Powdered  tragacanth 9  drachms  and  20  grains. 

Glyerin  8  fluidounces. 

Alcohol    5  fluidounces. 

Tincture   of   benzoin 1  fluidounce. 

Oil   of  neroli 30  minims. 

Oil    of    bergamot 80  minims. 

Oil    of   geranium 80  minims. 

Distilled    water    48  fluidounces. 

Oil  of  sweet  almonds 2  fluidounces. 

Rub  the  tragacanth  with  the  alcohol,  add  the  benzoin,  then  the 
glycerin  and  the  oils,  and  lastly  the  water. 

This  is  one  of  Mr.  Melling's  best  specialties,  and,  if 
nicely  made,  is  claimed  by  him  to  be  an  elegant  cream.  He 
uses  a  label  of  bronze  green. 


Violet  Ammonia. 

L.  D.  Co. — If  you  want  a  product  for  a  toilet  ammonia 
the  following  recipe  is  said  to  be  excellent: 

Ammonia  water,  10  per  cent 250  Cc. 

Green  soap   120  grammes. 

Oleic   acid    10  Cc. 

Oil  of  bay 1  Cc. 

Oil   of   rosemary 1  Cc. 

Oil  of  verbena 5  Cc. 

Water,   enough  to  make 1000  Cc. 

Dissolve  the  soap  in  500  Cc.  of  warm  water  and  when  cool  add  the 
water  of  ammonia  and  the  oils;  mix  by  agitation,  and  add  lastly  the 
oleic  acid  and  enough  water  to  make  1000   Cc. 

Assuming,  however,  that  you  refer  to  the  familiar  smell- 
ing salts,  we  suggest  the  following  formulas : 

1.  Moisten  coarsely  powdered  ammonium  carbonate,  contained  in  a 
suitable  bottle,  with  a  mixture  of  concentrated  tincture  of  orris  root, 
2^  ounces;  aromatic  spirit  of  ammonia,  1  drachm;  violet  extract,  3 
drachms. 

2.  Fill  suitable  bottles  with  coarsely  powdered  ammonium  carbonate, 
and  add  to  the  salt  as  much  of  the  following  solution  as  it  will  absorb: 
Oil  of  orris,  5  minims;  oil  of  lavender  flowers,  10  minims;  violet  ex- 
tract, 30  minims;  stronger  water  of  ammonia,  2  fluidounces. 

3.  The  following  is  a  formula  for  a  liquid  preparation:  Extract 
of  violet,  8  fluidrachms;  extract  of  cassia,  8  fluidrachms;  spirit  of  rose, 
4  fluidrachms;  tincture  of  orris,  4  fluidrachms;  Cologne  spirit,  1  pint; 
spirit  of  ammonia,   1  fluidounce. 


Two  A.  Ph.  a.  Snapshots.  — The  three  men  seated  in  the  first  row 
are  James  L.  Avis  of  Harrisonburg,  Va.,  Samuel  E.  Richardson  of  the 
Public  Health  and  Marine  Hospital  Service,  Buffalo,  and  Prof.  Willis  G. 
Gregory,  also  of  Buffalo.  Prof.  Charles  W.  Johnson,  of  Seattle,  stands  in 
the  center,  and  Frank  L.  Hereth,  of  Indianapolis,  at  the  right.  The  other 
two  gentlemen  we  are  unfortunately  not  able  to  identify. 


BULLETIN  OF  PHARMACY 


131 


An  Incompatible  Prescription. 

M.  G.  submits  the  following  prescription.     It  will  not 

ke  a  permanent  solution : 

Alcohol     <  ounces. 

Sulphuric  ether   3  ounces. 

Chloroform    8   ounces. 

Gum  camphor    2  drachms. 

Tincture    of    opium 4  drachms. 

Oil    of   cloves 2  drachms. 

S.  M.  G.  writes:  "The  tincture  of  opium  rises  to  the 
top.  How  do  you  explain  this?  We  first  added  the  oil  of 
cloves  to  the  alcohol,  ether,  and  chloroform,  and  in  this  mix- 
ture dissolved  the  camphor.  Then  the  tincture  of  opium 
was  added.  After  standing  a  short  while  the  tincture  all 
came  to  the  top." 

Tincture  of  opium  is  made  with  a  hydroalcoholic  men- 
struum and  will  not  produce  a  permanent  solution  if  mixed 
with  ether  and  chloroform.  We  suggest  the  use  of  morphine 
alkaloid,  2  7/10  grains,  instead  of  the  tincture,  although  such 
a  change  ought  not  to  be  made  without  the  consent  of  the 
physician. 

A    Troublesome  Sulphur  Ointment. 

S.  M.  S.  has  had  difficulty  in  mixing  the  following  oint- 
ment : 

Sulphur    4  drachms. 

Balsam   Peru    2  drachm*. 

Vaselin,   sufficient   to   make 4  ounces. 

The  querist  remarks:  "The  preparation  docs  not  remain 
uniform  as  the  sulphur  forms  a  lump.  Can  you  give  me 
information  which  will  enable  me  to  prepare  this  itch  oint- 
ment successfully?" 

Incorporate  the  balsam  Peru  with  an  ounce  of  simple 
cerate.  Then  add  the  sulphur  and  the  petrolatum.  This 
method  produces  a  permanent  preparation. 

By  the  way,  is  there  sufficient  sulphur  in  this  formula  to 
cure  the  itch?  The  Bulletin  is  not  a  journal  of  therapeutics, 
but  it  is  generally  admitted  that  itch  ointments  must  con- 
tain a  large  percentage  of  sulphur  to  cure  the  affection  in 
the  majority  of  cases.  Twelve  and  one-half  per  cent  of  this 
ingredient  is  far  too  low. 


Carbolic  Sheep  Dip. 

M.   P.  D.   Co. — Here  is  one   formula  for  a  carbolic  acid 

dip : 

Common  size    1  pound. 

Soft  soap   I  pound. 

Crude   glycerin    1  pound. 

Crude   carbolic    acid 1  pound. 

Melt  the  size  and  soap  together,  and  add  the  other  ingredients. 
Mix  well.     For  30  gallons  of  dip. 

Another  recipe,  taken  from  "The  Standard  Formulary," 
is  as  follows: 

Soap    1  pound  av. 

Crude  carbolic  acid 16  fluidounces. 

Water    50   gallons. 

Dissolve  the  soap  in  a  gallon  or  more  of  boiling  water,  add  the  acid, 
and  stir  thoroughly.  Keep  the  mixture  well  thinned,  and  do  not  let 
it  get  into  the  mouth,  nostrils,  or  eyes  of  the  sheep.  Hold  each  sheep 
in  the  bath  not  less  than  half  a  minute. 


pose,  I  have  never  seen  a   formula.     Will  you  kindly  give 
me  information  on  this  subject?" 

There  is  no  remedy  we  know  of  which  can  be  adminis- 
tered secretly.  The  pharmaceutical  journals  have  in  times 
past  recommended  chewing  slippery  elm,  but  that  involves  a 
conscious  effort.  Kolomeitzer  {Bulletin  Medical)  states  that 
if  the  mouth  be  rinsed  with  a  solution  of  silver  nitrate  (one- 
fourth  of  one-per-cent  strength),  it  will  overcome  the  desire 
for  tobacco,  because  after  this  is  done  the  smoke  causes  a 
gustatory  sensation  which  is  most  repugnant,  and  which  re- 
moves, for  a  long  time,  all  desire  to  smoke. 


Pharmaceutical  Formularies. 

H.  W. — If  you  desire  a  book  of  miscellaneous  recipes 
for  use  in  the  drug  store,  we  recommend  "Pharmaceutical 
Formulas,"  published  by  the  Chemist  and  Druggist,  42  Can- 
non Street,  London,  E.  C,  England.  It  contains  1043  pages, 
is  bound  in  cloth,  and  costs  $3.50  post-paid.  The  American 
agents  are  McKesson  &  Robbins,  New  York  City. 

Then  there  is  the  "Era  Formulary,"  containing  five  thou- 
sand recipes  for  druggists.  It  is  published  by  D.  O.  Haynes 
&  Company,  of  New  York.  Another  useful  book  is  The 
Standard  Formulary,  by  Albert  E.  Ebert,  Ph.D.,  and  A.  Emil 
Hiss.  Ph.G.  The  publishers  are  G.  P.  Engelhard  &  Co.,  of 
Chicago. 

W'c  are  unable  to  furnish  you  with  the  formula  of  the 
proprietary  preparation  which  you  mention,  but  suggest  the 
official  malt  extract  which  appears  on  page  141  of  the  Phar- 
macopoeia. 

Polishing   Wood. 

B.  D.  Co.  wants  a  formula  for  a  wood  polish  to  be  used 
on  saloon  bar  tops  and  similar  fixtures. 

We  suggest  the  following  preparation  for  trial : 

Beeswax    2500  parts. 

Potassium     carbonate .25  parts. 

Oil    of    turpentine 4000  parts. 

Water,  rain  or  distilled 4500  parts. 

Dissolve  the  potassium  carbonate  in  1500  parts  of  the  water  and  in 
the  solution  boil  the  wax,  shaved  up,  until  the  latter  is  partially  saponi- 
fied, replacing  the  water  as  it  is  driven  off  by  evaporation.  When  this 
occurs  remove  the  mixture  from  the  fire  and  stir  it  until  cold.  _  Now 
add  the  turpentine  little  by  little,  and  under  constant  agitation,  stirring 
until  a  smooth,  homogeneous  emulsion  is  formed.  When  this  occurs 
add  the  remainder  of  the  water  under  constant  stirring.  If  a  color  is 
wanted  use  alkanet  root,  letting  it  macerate  m  the  oil  of  turpentine 
before  using  the  latter;  about  an  ounce  to  the  quart  is  sufficient,  itiis 
preparation  is  said  to  be  one  of  the  best  polishes  known.  The  direc- 
tions are  very  simple:  First  wash  the  surface  to  be  polished,  rinse  and 
dry.  Apply  the  paste  as  evenly  and  thinly  as  possible  over  a  portion 
of  the  surface  and  then  rub  off  well  with  a  soft  woolen  cloth. 


A   Remedy  for  the  Cigarette  Habit. 

R.    V.    A.    sends    us    the    following    communication :      "I 

have  had  requests  from  customers  for  a  harmless  agent  to  be 

administered  secretly  for  curing  one  of  the  cigarette  habit. 

Although  I  have  heard  of  proprietary  remedies  for  the  pur- 


Terebinth  of  Mecca. 
D.  C.  B.— Supplementing  our  remarks  on  Terebinth  of 
Mecca  as  given  in  this  department  of  the  February  Bulletin, 
we  print  the  following  information  kindly  contributed  by 
Emil  Reyer,  of  South  Bend,  Indiana.  According  to  "Hager's 
Praxis"  Terebinth  of  Mecca  is  opobalsamum,  from  Balsamo- 
dendron  opobalsamum.  The  tree  is  native  in  Arabia  and 
cultivated  in  Egypt.  Mecca  balsam,  Judea  balsam,  represents 
a  resin  obtained  from  the  twigs  by  means  of  boiling  water. 
It  is  a  dirty-yellow,  thick,  terebinthinate  liquid  which  hardens 
on  exposure.  A  finer  variety  is  obtained  by  incising  the 
trunks  of  the  trees,  but  this  is  never  exported.  The  product 
is  used  as  a  stomachic,  diuretic,  and  vulnerary.  It  is  also 
reputed  to  be  a  specific   for  sterility  in   women. 
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A  Library  Paste. 

E,  S.— We  do  not  know  the  composition  of  the  proprie- 
tary mixture  which  you  mention,  but  the  following  formula 
should  prove  satisfactory : 

Borax,    powdered 60  parts. 

Dextrin,   light  yellow 480  parts. 

Glucose     50  parts. 

Water     420  parts. 

By  the  aid  of  heat,  dissolve  the  borax  in  the  water  and  add  the 
dextrin  and  glucose.  Continue  the  heat,  but  do  not  let  the  mixture 
boil,  and  stir  constantly  until  a  homogeneous  solution  is  obtained, 
from  time  to  time  renewing  the  water  lost  by  evaporation  with  hot 
water.  Finally,  bring  up  to  full  weight  (1000  parts)  by  the  addition  of 
hot  water,  then  strain  through  flannel. 

Prepared  in  this  manner  the  paste  remains  bright  and 
clear  for  a  long  time.  It  has  extraordinary  adhesive  prop- 
erties and  dries  very  rapidly.  If  care  is  not  taken  to  keep 
the  cooking  temperature  below  the  boiling  point  of  water, 
the  paste  is  apt  to  become  brown  and  to  be  very  brittle  on 
drying, 

A  Hair  Tonic  That  "Bites." 

H.  G.  H.  writes  as  follows :  "I  want  a  hair  tonic  con- 
taining fifty  per  cent  of  alcohol,  together  with  other  in- 
gredients, which  will  'bite'  when  applied   to  the   scalp." 

Resorcin     2  drachms. 

Tincture    of    cantharides 4  drachms. 

Castor    oil 1  drachm. 

Spirit  oi  lavender  compound 4  drachms. 

Glycerin     4  drachms. 

Alcohol    8  ounces. 

Bay  rum,  enough  to  make 1  pint. 

If  this  preparation  is  not  sufficiently  irritant,  increase  the 
quantity  of  the  tincture  of  cantharides  or  add  a  little  tincture 
of  capsicum,  say  3  drachms. 


To  Keep  India  Ink  Liquid. 

J.  D.  A.— (Supplementing  our  comments  on  India  ink  in 
this  department  of  the  February  issue,  we  print  the  follow- 
ing method  of  keeping  the  product  in  liquid  form.  A  small 
piece  should  be  dissolved  in  warm  water  and  the  tenth  part 
of  glycerin  added,  which  mixes  intimately  with  the  ink 
after  shaking  for  a  short  time.  India  ink  thus  prepared 
will  keep  very  well  in  a  corked  bottle,  and  if  a  black  jelly 
should  form  in  the  cold,  it  is  quickly  dissolved  by  heating. 
The  ink  flows  well  from  the  pen. 

A  Fading  Ink. 

S.  H.  B.— Here  are  two  formulas  which  are  said  to  fade 
some  time  after  use.  Both  are  taken  from  the  "Scientific 
American  Cyclopedia  of  Receipts:" 

,  (1)  Boil  nutgalls  in  alcohol.  Add  copper  sulphate  and  sal  ammo- 
niac to  It,  and  when  cold  dissolve  a  little  gum  in  it.  Writing  done  with 
this  ink  will  vanish  in  twenty-four  hours. 

t  ^^^r^.n'^*"'  o^erv"  '"  a  recent  scientific  journal  that  a  popular 
torm  of  lovers  ink  for  ladies  consists  of  an  aqueous  solution  of 
iodide  of  starch.  In  four  weeks  the  characters  written  with  it  disappear 
preventing  all  abuse  of  letters,  and  doing  away  with  all  documentary 
evidence  of  any  kind  in  the  hands  of  the  recipient 


Preserving  Cane  Syrup. 

C.  K. — There  should  be  no  need  of  a  preservative  in  a 
plain  syrup  if  it  be  heavy  enough.  Furthermore,  the  food 
and  drug  laws  would  not  permit  its  use.  As  for  the  gran- 
ulation, that,  we  believe,  can  be  prevented  by  the  addition  of 


glucose.  It  is  a  well-known  fact  that  glucose  prevents  crys- 
tallization in  sugar  solutions.  The  surreptitious  admixture 
of  glucose,  however,  is  hardly  to  be  advised  on  grounds  of 
honesty,  and  further  you  might  run  counter  to  the  State 
food  and  drug  laws.  U.  S.  P.  "Sugar,"  for  instance,  must 
be  free .  from  traces  of  glucose. 


Quinine   Pessaries. 

M.  F.  C. — ^According  to  the  British  Pharmaceutical  Co- 
dex pessaries  of  quinine  hydrochloride  may  be  made  by  in- 
corporating melted  oil  of  theobroma  with  the  requisite  quan- 
tity of  the  alkaloidal  salt,  reduced,  if  necessary,  to  a  very 
fine  powder,  and  pouring  the  mixture  into  molds  capable  of 
holding  8  grammes  or  120  grains.  In  making  a  batch  of 
quinine  pessaries,  figure  on  having  from  3  to  5  grammes 
of  the  hydrochloride  salt  in  each  pessary. 


B.  D.  Co.-  ^^^^''   ^'^'- 

(1)  Neatsfoot   oil    1  part. 

Cottonseed   oil    1  part. 

Petroleum   oil    1  part. 

(2)  Beeswax    8  parts. 

Water     56  parts. 

Potassium   carbonate    4  parts. 

Dissolve  the  potash  in  12  parts  of  water.  Heat  the  wax  and  the 
remaining  water  together  till  the  former  is  liquefied;  then  mix  the 
two  and  boil  together  until  a  perfect  emulsion  is  effected.  Color,  if 
desired,  with  a  solution  of  annatto. 


Not  a  DifUcult  Prescription. 

C.  E.  H.  wants  to  know  how  to  compound  the  following 
prescription  accurately : 

Solution  of  ammonium  citrate 3  ounces. 

Iron  and  quinine  .citrate 12   grains. 

Syrup    1    ounce. 

Water,  sufficient  to  make 6  ounces. 

Dissolve  the  iron  and  quinine   citrate  in  the  water,   and 
add  the  syrup  and  the  solution  of  ammonium  citrate. 


Whitening  Cocoanut  Oil. 

V.  V.  H. — On  page  44  of  the  January  Bulletin  we  sug- 
gested that  cocoanut  oil  be  filtered  through  fullers'  earth  or 
animal  charcoal  to  purify  it,  using  a  little  heat  to  liquefy 
the  oil.  Charles  H.  LaWall,  of  Philadelphia,  says  that  the 
use  of  heat  before  filtration  will  not  suffice.  The  oil  will  clog 
the  apparatus  immediately  unless  a  jacketed  filter  or  some 
other  device  for  hot  filtration  be  used. 


Sweeping  Powder. 

Y,  T. — To  lay  the  dust  in  sweeping  the  floor  try  a  mix- 
ture of  sawdust  and  petroleum  oil.  The  addition  of  a 
slight  amount  of  cresol  solution  may  be  advisable.  Pro- 
prietary mixtures   of  the  kind  are   usually  colored. 


Short  Answers. 

H.  V.  P. — A  formula  for  household  ammonia  was  con- 
tributed to  page  516  of  the  Bulletin  for  December,  1908. 
The  August  number  also  treated  the  subject  of  ammonia  for 
domestic  use  on  page  307.  . 

J.   O.   M. — Colors   for   show-card  writing  were    described 
in  this  department  on  page  528  of  the  December  issue. 
J.  A.  K. — Medicamentum  is  the  Latin  for  medicament. 
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THE  MONTH'S  HISTORY, 


During  the  last  few  months  the 
roi  drUSgkts.     druggists  of  Chicago,   Pittsburg, 

Grand  Rapids,  Mich.,  and  possi- 
bly other  cities,  have  been  fined  by  the  U.  S.  Rev- 
enue authorities  for  making  and  selling  "Rock  and 
Rye,"  Beef,  Iron  and  Wine,  and  similar  products. 
The  contention  of  the  revenue  authorities  is  that 
these  articles  cannot  be  legally  manufactured  except 
by  those  who  have  a  rectifier's  license,  and  we 
understand  that  the  druggists  have  been  fined  in 
amounts  ranging  from  $75  to  $300  each.  In 
Chicago  the  druggists  were  told  by  the  local  repre- 
sentative of  the  government  that  if  they  were  in 
possession  of  the  regular  governmental  retail  liquor 


dealers'  licenses  they  could  compound  such  things 
extemporaneously,  this  coming  within  their  province 
as  pharmacists.  To  manufacture  the  goods  for 
future  sale  and  consumption,  however,  would  put 
them  in  the  category  of  rectifiers.  In  Pittsburg  the 
revenue  collector  made  the  point  that  Beef,  Iron  and 
Wine  produced  after  the  recipe  of  the  National 
Formulary  would  be  exempted  by  the  department  on 
the  ground  that  it  was  a  medicine,  but  that  other 
products  of  the  same  general  class  would  be  held 
under  suspicion  until  it  was  clearly  shown  that  they 
contained  a  sufficient  amount  of  medicaments  to 
make  them  medicines  instead  of  beverages.  Inas- 
much as  the  local  officials  of  the  Internal  Revenue 
Department  seem  to  be  quite  active  along  this  line,  it 
will  be  well  for  pharmacists  throughout  the  country 

to  have  a  care. 

)|i     ♦     ♦ 

LiouoK  ^^  ^^^  Bulletin  has  been  pre- 

LEGisLATioN  AND  dictiug  for  many  months,  the 
PHARMACISTS.  ijquor  question  in  pharmacy  is 
now  under  consideration  by  many  of  the  State  legis- 
latures throughout  the  country.  Some  of  the  bills 
have  been  brought  forward  by  druggists  themselves 
in  an  effort  to  protect  the  fair  name  of  the  calling; 
others,  and  in  this  class  will  be  found  the  majority 
of  the  measures,  have  been  introduced  by  interests 
alien  to  the  drug  trade.  The  new  and  radical 
Kansas  law  has  already  been  referred  to  in  the 
Bulletin  and  is  made  the  subject  of  more  extended 
comment  in  a  later  paragraph  this  month.  There  is 
pending  in  the  Iowa  legislature  a  bill  providing  that 
before  a  druggist  can  secure  a  license  to  sell  liquor 
he  must  obtain  a  permit  from  the  county  auditor. 
In  Colorado,  where  a  law  was  enacted  a  year  or  two 
ago  restricting  the  sale  of  liquor  by  pharmacists  in 
"dry"  counties  to  physicians'  prescriptions,  the  drug- 
gists are  endeavoring  to  so  amend  the  statute  as  to 
remove  this  limitation.  In  West  Virginia,  on  the 
other  hand,  where  the  druggists  have  wisely  decided 
to    take    the    initiative    in    imposing    restrictions 
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upon  themselves,  a  new  pharmacy  law  has  been 
obtained  which  incidentally  provides  that  the  sale  of 
liquor  by  pharmacists  shall  be  limited  strictly  to 
prescriptions ;  that  prescriptions  must  bear  the  names 
of  the  persons  for  whom  they  are  written ;  and  that 
no  druggist  who  is  also  a  physician  shall  be  per- 
mitted to  dispense  his  own  prescriptions. 

*  *     * 

Elsewhere  in  the  present  issue  of 
KANSAS^LAW^       ^^"^^  BULLETIN,  in  our  department 

of  "Letters,"  we  are  printing  a 
communication  from  a  student  of  the  liquor  condi- 
tions in  Kansas  as  they  affect  the  drug  trade.  The 
letter  refers  specifically  to  the  new  Kansas  law 
entirely  prohibiting  the  sale  of  liquor  in  drug  stores 
and  even  preventing  physicians  from  writing  pre- 
scriptions for  it.  It  has  apparently  been  found  that 
the  previous  prohibition  law  in  Kansas,  permitting 
the  sale  of  liquor  for  medicinal  purposes  and  by 
registered  pharmacists,  has  been  considerably  nulli- 
fied by  the  acts  of  certain  druggists  or  pseudo-drug- 
gists in  abusing  their  privileges.  The  State  is  now 
locked  up  tight  on  the  proposition.  Inasmuch, 
however,  as  a  physician  is  not  permitted  under  the 
new  law  to  prescribe  liquor,  some  of  our  corre- 
spondents are  insisting  that  it  would  be  a  subterfuge 
for  him  to  give  it  away  to  his  patients,  and  that,  in 
other  words,  his  natural  rights  would  be  in  constant 
conflict  with  his  statutory  limitations.  It  is  further- 
.  more  held  by  some  critics  that  State  inspectors  would 
themselves  be  violating  the  law  when  they  purchased 
liquors  for  the  purpose  of  making  examinations  as 
to  strength  and  quality.  These  considerations,  how- 
ever, seem  to  us  rather  beside  the  question.  They 
suggest  borrowing  trouble  which  is  not  likely  to 
develop. 

*  *     * 

Elsewhere  throughout  the  countrv 

LIQUOR  CONDI-        „.^     o^^     ^u        i  . 

TiONS  GENERALLY.  ^^^  ^^^  ^"^  liquor  qucstion  m 
pharmacy  assuming  one  phase  or 
another.  In  Chicago  the  druggists  are  so  deter- 
mined to  save  the  good  name  of  their  profession  that 
they  are- considering  the  advisability  of  so  amend- 
ing the  pharmacy  law  as  to  permit  the  Board  of 
Pharmacy  to  revoke  the  license  of  any  registered 
pharmacist  or  assistant  pharmacist  employed  in  a 
drug  store  where  a  regular  saloon  license  is  held. 
In  Massachusetts  the  druggists  are  up  in  arms  be- 
cause severe  reflections  were  cast  upon  the  calling 
in  the  last  annual  report  of  the  Board  of  License 


Commissioners  of  Boston — a  report  in  which  it  was 
said  that  "as  compared  with  the  methods  of  many 
druggists,  the  conduct  of  the  majority  of  so-called 
saloonkeepers  is  highly  commendable."  Certain 
changes  in  the  Massachusetts  liquor  law  affecting 
pharmacists  will  doubtless  be  sought  of  the  legisla- 
ture this  spring.  In  the  meantime  the  druggists  are 
here  and  there  throughout  the  country  being  heavily 
fined,  and  in  some  instances  jailed,  for  the  illegiti- 
mate sale  of  liquor.  Thus  a  druggist  in  Oregon, 
Mo.,  has  recently  been  found  guilty  on  two  indict- 
ments and  subjected  to  a  fine  of  $6200  and  im- 
prisonment for  one  year,  while  another  druggist  in 
Asbury  Park,  N.  J.,  has  been  let  off  with  a  fine  of 
$500  and  costs,  although  warned  by  the  judge  that 
if  he  ever  came  into  court  again  he  would  be  sent 
to  the  State  prison.  Many  other  cases  might  be 
cited  if  there  were  space  or  necessity  for  doing  so. 


AFTER  THE 
DRUG  VENDERS. 


The  retail  druggists  of  the  coun- 
try are  very  much  interested  in 
the  itinerant  vender  bills  now 
pending  in  the  legislatures  of  States  like  Ohio, 
Texas,  Wisconsin,  New  York,  Missouri,  and  Michi- 
gan. Most  of  these  measures  provide  that  a  drug 
vender  may  not  be  permitted  to  conduct  his  business 
until  he  has  first  obtained  a  license  from  the  State 
Board  of  Pharmacy.  The  application  for  such  a 
license  must  be  made  in  writing  and  must  describe 
the  article,  drugs,  medicines,  or  preparations  to  be 
sold  or  vended.  In  the  case  of  mixtures  their  com- 
position must  be  printed  on  the  labels  or  circulars 
accompanying  the  articles.  A  monthly  license  fee  is 
usually  provided  for  amounting  to  $75  or  $100,  and 
the  enforcement  of  the  law  is  placed  in  the  hands 
of  the  State  Board  of  Pharmacy.  The  legislative 
machinery  of  the  N.  A.  R.  D.  is  operating  in  behalf 
of  most  of  these  bills,  and  a  number  of  them  will 
doubtless  be  enacted  into  law  this  year.  In  the 
meantime  we  observe  that  a  local  ordinance  along 
the  same  lines  has  been  adopted  by  the  City  Council 
of  Chicago,  over  the  success  of  which  the  Chicago 
druggists  are  very  much  pleased. 


BILLS  FREAKISH 
AND  OTHERWISE. 


Here  are  the  salient  features  of  a 
few  other  measures  pending  in 
different  State  legislatures :  A  bill 
in  Colorado  limiting  the  week's  work  for  drug  clerks 
to  sixty  hours ;  a  bill  in  Minnesota  allowing  gradu- 
ates of  the  Department  of  Pharmacy  of  the  State 
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University  to  be  registered  without  examination 
ifter  two  years'  practical  experience ;  a  bill  in  Cali- 
fornia prohibiting-  the  sale  of  merchandise  on  Sun- 
iay  by  all  classes  of  retailers,  but  permitting  drug- 
psts  to  sell  medicines  and  sick-room  supplies  be- 
ftween  the  hours  of  9  and  11  in  the  morning  and 

.30  and  7.30  in  the  afternoon,  or  in  cases  of  emer- 
gency at  any  other  time ;  bills  in  Indiana,  Iowa,  and 

[assachusetts  providing  for  the  abolition  of  State 
boards  of  dentistry,  pharmacy,  medicine,  ct  al.,  and 
the  discharge  of  their  functions  by  the  State  Board 
of  Health;  together  with  the  customary  grist  of 
measures  in  Arkansas,  Minnesota,  South  Dakota, 
and  other  States  seeking  to  hamper  the  patent-medi- 
cine industry  and  usually  compelling  the  publication 
of  all  formulas  on  the  label.  It  is  not  likely  that 
any  one  of  the  foregoing  bills  will  be  enacted  into 
law.  The  New  York  situation  with  reference  to  Gov- 
ernor Hughes's  attitude  toward  the  Board  of  Phar- 
macy remains  practically  unchanged  since  our  re- 
view of  last  month. 


The  sixtieth  Congress  adjourned, 
t^hTsta^mp  TAX.  ^^  ^^^  predicted  last  month,  with- 
out passing  any  more  of  the  laws 
affecting  the  drug  trade  than  were  mentioned  by 
us  at  the  time.  Meanwhile  the  new  Congress 
is  holding  a  special  session  in  Washington  for  the 
purpose  of  revising  the  tariff  schedules,  and  it  is 
feared  by  the  drug  trade  that  either  at  this  special 
session  or  at  the  regular  session  next  winter  Con- 
gress may  impose  stamp  taxes  on  proprietary  medi- 
cines, negotiable  paper,  and  the  like.  It  is  well 
known  that  the  government  will  end  the  fiscal  year 
in  June  or  July  with  a  heavy  deficit  and  that  Con- 
gress is  facing  the  necessity  of  greatly  increasing 
the  revenues.  It  is  to  be  hoped,  however,  that  the 
new  tariff  will  solve  the  problem  and  that  the  drug 
trade  will  be  saved  the  annoyance  and  the  injustice 
of  having  to  put  up  with  the  starrip  tax  as  it  did 
during  the  Spanish-American  war  and  for  several 
years  thereafter.  The  patent  medicine  manufac- 
turer advances  the  price  of  his  product  to  the  re- 
tailer in  sufficient  degree  to  cover  the  expense  of 
the  tax;  in  theory  the  retailer  is  supposed  also  to 
pass  the  tax  along  to  the  consumer ;  but  as  a  matter 
of  fact  experience  has  proved  that  he  is  unable  to 
do  so,  and  that  he  must  stand  the  expense  without 
any  assistance  from  either  the  manufacturer  on  the 
one  hand  or  the  consumer  on  the  other. 


We  are  pleased  to  see  that  the 
NARCOTicf CURSE.    ^"^'^^^  ^^  anti-narcotic   refomi   is 

proceeding  apace.  In  the  new 
pharmacy  law  in  West  Virginia,  to  which  reference 
has  already  been  made,  an  anti-narcotic  provision  is 
contained  which  practically  follows  the  letter  of  the 
"Chicago  Conference"  bill,  and  measures  of  one 
sort  or  another  are  yet  pending  in  a  number  of  State 
legislatures.  In  the  meantime  some  heavy  fines  are 
being  imposed  here  and  there  throughout  the  coun- 
try. The  manager  of  a  drug  store  in  Kansas  City 
was  recently  sentenced  to  the  workhouse  in  default 
of  a  $9000  fine  for  selling  cocaine  illegally !  .  In 
Pittsburg  the  Police  Department  has  started  a  vigor- 
ous war  against  druggists  and  street  hawkers,  and 
the  proprietor  of  one  store,  who  has  been  defying 
the  police  for  several  years,  and  who  has  paid  small 
fines  with  smiling  indifference,  has  now  been  put  out 
of  business  entirely.  In  Ohio  several  convictions 
have  recently  been  secured  by  the  Board  of  Phar- 
macy, and  it  is  declared  that  cocaine-selling  drug- 
gists are  now  so  frightened  that  they  have  been 
scared  into  at  least  a  semblance  of  virtue. 


Nobody   ever  accused   Henry    P. 
-..^\!*-ii'!!il'^       Hynson,   of  Baltimore,  of  being 

SUGGESTION.  ,  •  ,       ^     j  xr      •  r     ^i 

devoid  of  ideas.  He  is  as  fertile 
and  resourceful  as  they  make  'em.  Mr.  Hynson's 
latest  suggestion — and  it  is  well  worthy  of  careful 
thought — is  that  the  eastern  branches  of  the  A.  Ph. 
A.  hold  a  joint  meeting  in  Atlantic  City  in  connec- 
tion with  the  annual  convention  of  the  A.  M.  A. 
during  the  first  week  in  June.  The  Philadelphia 
Branch  has  already  decided  to  make  an  exhibit  of 
N.  F.  and  U.  S.  P.  preparations,  and  Mr.  Hynson 
argues  with  a  good  deal  of  force  that  the  occasion 
ought  to  be  seized  upon  by  the  eastern  branches  gen- 
erally. Then,  too,  a  good  many  members  of  the 
A.  Ph.  A.  on  the  Atlantic  coast  will  in  all  probabil- 
ity not  be  able  to  attend  this  year's  meeting  of  the 
A.  Ph.  A.  out  in  Los  Angeles,  and  Mr.  Hynson 
believes  that  the  Atlantic  City  plan  will  afford  them 
a  chance  to  have  a  reunion  on  a  smaller  scale,  al- 
though he  hastens  to  add  that  he  in  nowise  intends 
to  detract  from  the  Los  Angeles  meeting,  nor  does 
he  think  his  suggestion  would  have  this  effect  if  it 
were  carried  out.  The  proposition  was  discussed  at 
a  recent  meeting  of  the  New  York  branch  of  the 
A.  Ph.  A.,  but  a  definite  decision  was  held  in  abey- 
ance for  the  time  being. 
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In  the  meantime,  while  speaking 
THE  A.  PH.  A.       Qf  ti^e  A.  Ph.  A.,  we  may  say  that 

MEETING.  J        J 

a  number  of  plans  are  already  un- 
der way  for  traveling  to  and  from  the  Los  Angeles 
meeting  as  comfortably  and  as  pleasantly  as  pos- 
sible. Special  cars  will  start  from  eastern  and 
middle  western  cities  wherever  there  are  members 
enough  to  justify  them,  and  there  is  a  strong  pos- 
sibility of  a  special  train  from  either  St.  Louis  or 
Chicago.  There  are  of  course  many  points  of  inter- 
est along  the  route,  such  as  the  Grand  Canon,  Yel- 
lowstone Park,  Yosemite  Valley,  and  the  like,  and 
it  is  quite  likely  that  in  returning  from  the  conven- 
tion •the  membership  will  split  up  and  follow  out 
its  individual  tastes  and  inclinations.  Doubtless 
several  side  trips  of  one  sort  and  another  will  be 
arranged  by  the  Transportation  Committee,  of 
which  the  chairman  is  Caswell  A.  Mayo,  68  West 
Broadway,  New  York  City.  A  great  deal  of  interest 
is  being  exhibited  in  the  meeting,  and  many  mem- 
bers of  the  A.  Ph.  A.  are  looking  forward  to  a  long- 
sought  opportunity  to  see  some  of  the  beauties  and 
delights  of  the  California  region,  together  with 
many  of  the  grandeurs  of  nature  strewn  with  great 
freedom  along  the  route  westward. 

POOD  AND  DRUG    '^^c   druggists   of   Nebraska   are 
TROUBLES         facing  a  dilemma  which  has  also 

IN  NEBRASKA.  •  •  .10  n., 

arisen  m  some  other  States.  The 
Food,  Dairy  and  Drug  Commissioner  has  notified 
the  pharmacists  of  Nebraska  that  they  will  be  held 
responsible  for  the  proper  labeling  of  all  patent 
medicines  and  pharmaceuticals  in  their  stock.  In 
the  case  of  products  purchased  before  the  enactment 
of  the  national  and  State  laws  they  will  be  expected 
to  go  over  their  stock  and  make  the  necessary  cor- 
rections on  the  labels.  In  order  to  help  them  in 
this  particular  the  Commissioner  has  sent  out  a  list 
of  several  hundred  preparations,  giving  in  every 
case  the  content  of  alcohol  or  narcotics  which  must 
be  stated  on  the  package.  The  Commissioner  has 
given  the  druggists  of  the  State  fair  warning  and 
now  it  is  up  to  them  to  go  over  their  goods  and  see 
that  in  every  case  they  are  made  to  conform  to  the 
law.  If  any  Nebraska  druggist  has  not  received 
the  notice  and  list  of  preparations  from  the  Com- 
missioner, he  ought  at  once  to  address  a  letter  of 
inquiry  to  J.  W.  Johnson,  Deputy  Food,  Dairy  and 
Drug  Commissioner,  Lincoln,  Nebraska. 


A  NOVEL 
PRECEDENT. 


The  United  Drug  Co.  of  Boston, 
as  everybody  knows,  is  a  cooper- 
ative concern  made  up  of  many 
of  the  large  retailers  of  the  country.  Its  chief 
products  are  the  Rexall  line  of  preparations.  It  is 
a  matter  of  considerable  interest  to  note  that  during 
the  last  month  this  company  has  bought  a  half 
interest  in  a  large  retail  drug  store  in  this  city^the 
concern  known  as  Gray  &  Worcester.  So  far  as 
we  know,  the  United  Drug  Co.  has  not  previously 
invested  in  the  retail  business,  and  we  are  not  able 
to  say  whether  a  precedent  has  thus  been  estab- 
lished which  it  is  intended  to  follow  in  the  future. 
Mr.  Gray,  who  has  sold  his  interest  to  the  United 
people,  will  spend  a  year  in  travel  and  will  locate 
later  on  in  California. 


STOP  OFF 

AND  SEE  US. 


By  a  recent  concession  of  the 
railroads,  all  passengers  going 
through  Detroit  in  any  direction 
may  stop  off  in  this  city  for  ten  days  or  less  without 
additional  fare.  This  presents  a  valuable  oppor- 
tunity for  druggists  to  inspect  our  various  manu- 
turing  plants  and  jobbing  houses — establishments 
which  have  gone  far  to  make  Detroit  a  great  drug 
center.  Passengers  who  have  through  tickets  for 
destinations  beyond  Detroit  are  merely  required  to 
tell  the  conductor  that  they  desire  to  stop  off  for  a 
few  hours  or  days.    The  conductor  will  do  the  rest. 

*  *     * 

The  drug  clerks  of  Columbus,  under  the  leader- 
ship of  W.  F.  Kaemmerer,  are  making  a  strenuous 
effort  to  induce  Governor  Harmon  to  appoint  a  drug 
clerk  on  the  Board  of  Pharmacy.  Mr,  Kaemmerer, 
it  will  be  remembered,  has  charged  with  repeated 
frequency  during  the  last  few  years  that  the  phar- 
macy laws  of  the  country  are  not  enforced  with 
sufficient  rigidity;  that  registered  drug  clerks  are 
brought  unfairly  in  competition  with  unregistered 
men ;  and  that  the  clerks  ought  to  be  represented  on 
the  boards  in  order  that  their  interests  could  be 
properly  conserved. 

*  *     * 

To  correct  a  statement  made  in  this  department 
last  month,  and  to  give  the  substance  of  a  later  deci- 
sion, we  may  now  report  that  Illinois  druggists  may 
use  at  their  fountains  fruits  and  syrups  preserved 
with  sodium  benzoate  without  the  necessity  of  dis- 
playing placards  stating  the  fact. 
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TOO  MANY  DOCTORS  AND  TOO  MANY 
DRUGGISTS. 

Readers  of  pharmaceutical  journals  are  quite 
accustomed  to  seeing  editorials  and  articles  bewail- 
ing the  extent  to  which  side-lines  have  developed 
and  overshadowed  real  pharmacy.  It  is  commonly 
supposed  by  druggists  that  their  business  is  the  only 
one  which  has  suffered  in  this  manner,  but  to  those 
who  hold  such  a  view  we  commend  an  article  by 
H.  S.  Delamere,  M.D.,  of  Femdale,  Cal.,  read  not 
long  since  before  the  Humboldt  County  Medical 
Society  and  printed  in  the  California  State  Journal 
of  Medicine. 

Dr.  Delamere  dwells  on  the  growing  "commer- 
cialism" in  the  medical  profession.  He  speaks  of 
the  increasing  amount  of  quackery  practiced  by 
physicians.  He  mentions  unprofessional  tactics 
of  one  kind  and  another,  and  concludes  that  the 
evils  in  the  medical  profession  are  many  and  varied. 

Dr.  Delamere  traces  the  explanation  of  these 
unfortunate  conditions  to  the  same  fundamental 
cause  which  has  most  frequently  been  pointed  out 
in  pharmacy — to  the  overproduction  of  men  in  the 
calling.  Those  who  have  investigated  the  subject 
have  agreed  that,  on  an  average,  there  ought  not 
to  be  more  than  one  physician  to  every  thousand 
people,  but  Dr.  Delamere  protests  that  "we  have 
from  three  to  six  physicians  where  one  is  needed, 
and  still  they  come."  Los  Angeles,  with  a  popula- 
tion of  170,298,  ought  to  have  170  doctors,  but 
instead  of  that  the  supply  has  reached  the  appalling 
number  of  741 ! 

How  can  this  oversupply  of  physicians  be  rem- 
edied? Dr.  Delamere  ingeniously  suggests  that 
there  are  too  many  medical  schools;  that  these 
schools  make  too  great  an  effort  to  secure  students 
in  order  to  perpetuate  their  institutions  and  have 
them  prosper;  that  there  ought  to  be  only  one 
college  in  each  State;  that  the  American  Medical 
Association  ought  to  bring  about  such  a  reduction; 
and  that  the  standards  of  medical  education  should 
be  properly  elevated. 

Now  this  is  all  very  fine,  and  much  the  same 
thing  has  been  proposed  in  pharmacy,  but  there  are 
a  great  many  obstacles  to  overcome  before  such  a 
promising  panacea  can  be  successfully  applied. 
Natural  law  regulates  things  of  this  kind  after  a 


fashion  of  its  own,  and  it  has  a  way  of  laughing 
artificial  or  statutory  law  to  scorn.  Men  are  am- 
bitious. Institutions  are  ambitious.  This  is  an 
ambitious  country.  The  way  is  open  for  everybody 
to  aspire  to  any  profession  and  to  any  measure  of 
success.  Competition  can  be  restricted  to  a  certain 
extent  by  elevating  the  standards  and  requirements 
of  professional  callings,  but  it  cannot  permanently 
be  affected  to  any  marked  degree  by  such  methods. 
In  this  democratic  country  we  must  all  expect  to 
have  "equals"  on  every  side,  and  we  must  be  pre- 
pared to  accept  the  philosophy  that  a  man  can 
succeed  markedly  only  when  he  is  better  equipped 
than  his  fellows. 

Do  we  believe  in  higher  standards  in  pharmacy? 
Yes,  to  a  certain  extent.  There  are  unquestionably 
too  many  drug  stores,  and  more  severe  require- 
ments would  incidentally  have  a  tendency  to  limit 
the  number,  although  the  only  valid  excuse  for 
higher  requirements  is  the  protection  of  the  public 
health.  Strangely  enough,  while  stores  themselves 
are  too  numerous,  clerks  are  rather  scarce.  This  is 
partly  explained  by  what  we  have  already  intimat- 
ed, that  in  America  every  man  can  aspire  to  a 
higher  position  in  his  own  calling,  and  clerks  have 
responded  to  the  situation  by  leaving  the  ranks  of 
employees  to  become  proprietors  themselves. 

Apart  from  this,  however,  there  is  no  doubt  that 
the  surplus  of  stores  and  the  deficiency  of  clerks  is 
to  be  partly  explained  by  the  fact  that  most  of  the 
pharmacy  laws  make  no  distinction  between  a  clerk 
and  a  proprietor.  Both  take  the  same  examination ; 
both  get  the  same  sort  of  certificate;  both  have  the 
same  privileges.  If,  now,  the  requirements  imposed 
upon  proprietors  are  gradually  increased,  the  num- 
ber of  drug  stores  will  be  held  somewhat  in  check. 
If,  on  the  other  hand,  the  requirements  exacted  of 
clerks  are  kept  lower  than  those  for  proprietors, 
there  will  be  relatively  more  assistants  and  fewer 
store-owners,  since  it  will  not  be  so  easy  for  the 
first  to  attain  unto  the  position  of  the  second. 

We  are  therefore  inclined  to  favor  the  plan  fol- 
lowed in  some  States  of  having  two  grades  of 
pharmacists — full  registered  men  on  the  one  hand, 
and  registered  assistants  on  the  other.  Further- 
more, it  is  rational  to  assume  that  to  be  the  respon- 
sible proprietor  of  a  store  requires  a  higher  degree 
of  efficiency  than  to  be  a  subordinate,  and  that  the 
State  is  justified  in  making  a  distinction  more  or 
less  marked  in  character. 

To  sum  up,  then,  higher  standards  would  help 
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a  little;  two  grades  of  pharmacists  would  help  a 
little  more;  but,  beyond  this,  statutory  law  could  do 
practically  nothing  to  relieve  the  stress  of  com- 
petition or  to  lighten  the  pharmacist's  load  in  any 
degree.  In  the  last  analysis  success  is  an  indi- 
vidual and  not  a  social  problem. 


THE  COLLEGES  AND  THE  BOARDS. 

Among  other  illustrated  features  in  this  issue  of 
the  Bulletin  we  are  pleased  to  present  two  full- 
page  engravings  portraying  the  officers  respectively 
of '^  the    American    Conference    of    Pharmaceutical 
Faculties  and  the  National  Association  of  Boards 
of  Pharmacy.     These  engravings  will  be  found  on 
pages  opposite  one  another,  and  this  position  is  in 
a  way   suggestive  of  the  cooperative   relationship 
which  should  exist  between  the  two  organizations. 
The  two  bodies  were  separately  organized  sev- 
eral   years    ago    as    auxiliaries    of    the    American 
Pharmaceutical  Association,  and  friends  of  pharma- 
ceutical education  in  the  country  have  realized  that 
their  existence  means  much  for  the  future  of  the 
calling.     It  is  the  colleges  who  teach  students ;  it  is 
the  boards  who   pass  upon   the  colleges  in   large 
measure  and  who  admit  the  students  to  practice; 
and  it  is  clear  that  both  should  cooperate  with  a 
view  to  the  best  results  and  in  order  that  uniform 
conditions  may  be  obtained  throughout  the  country. 
While,  however,  the  two  organizations  have  each 
done  good  work  within  its  own  sphere,  they  have 
so  far  not  managed  to  cooperate  with  one  another 
very  successfully.    One  or  two  joint  meetings  were 
held  at  the  A.  Ph.  A.  gatherings  two  or  three  years 
ago,  and  the  form  of  such  meetings  is  still  gone 
through  with  at  every  convention  even  though  the 
substance  be  more  or  less  lacking.     There  seems  to 
be  a  certain  suspicion  on  the  part  of  each  organiza- 
tion that  the  other  is  striving  to  corral  it  for  selfish 
purposes,  and  the  boards  are  particularly  inclined 
to  cherish  the  view  that  the  Conference  of  Faculties 
is  desirous  of  absorbing  and  dominating  them. 

We  are  among  those,  however,  who  believe  that 
later  on,  when  each  organization  has  developed  its 
work  more  thoroughly,  a  spirit  of  mutual  under- 
standing will  arise,  and  that  upon  this  will  naturally 
be  built  a  desire  for  closer  harmony  and  coopera- 
tion. In  the  meantime  the  two  bodies  are  framing  a 
joint  syllabus  which  it  is  hoped  will  coordinate  the 
curriculums  of  the  colleges  and  the  examinations  of 
the  boards. 


THE  RIGHT  AND  THE  WRONG  WAY  TO  DRESS 
WINDOWS. 

Elevate  the  window  display.  Raise  it  up  so  that 
people  walking  by  or  passing  on  the  street-cars  can 
see  the  goods.  Men  and  women  are  too  preoccupied 
with  their  own  affairs  to  really  inspect  a  drug-store 
trim.  An  exhibit  set  on  the  floor  of  the  window 
may  serve  to  entertain  the  curious  boys  who  loiter 
about  the  store  front,  or  it  may  possibly  minister  to 
the  pleasure  of  the  clerk  who  likes  to  admire  his 
own  handiwork.  But  that  is  as  far  as  it  goes.  The 
people  who  really  buy  the  lotions,  hair  tonics  and 
toilet  articles  on  display  haven't  time  to  examine 
the  bottom  of  the  window  for  what  it  may  contain. 
They  look,  they  read  on  the  run.  A  floor  display 
does  not  catch  their  eye.  Goods  must  set  above 
the  base  of  the  window  if  they  are  to  invite 
inspection. 

Now  we  don't  recommend  the  other  extreme  of 
literally  plastering  the  window  pane  with  goods. 
That  won't  do.  It  is  poor  taste  unless  the  packages 
are  dainty  and  attractive.  We  advise  a  scheme 
quite  common  in  mercantile  stores  but  all  too  rare 
in  the  pharmacy,  namely,  a  set  of  glass  shelves 
supported  by  nickeled  steel  frames.  This  makes  a 
beautiful,  simple  setting  for  popular  specialties. 
The  method  of  building  trims  on  boxes  covered 
with  cloth  or  paper  has  much  to  commend  it,  but 
if  a  store  is  to  have  clean,  immaculate  windows, 
with  displays  visible  to  people  walking  near  the 
curbstone,  or  riding  by  on  street-cars,  glass  shelves 
are  the  only  resource. 


CREDIT   BUSINESS. 

Is  credit  business  on  the  wane  ?  Or  is  it  increas- 
ing? A  few  years  ago,  druggists  did  everything  in 
their  power  to  curtail  book  accounts.  "We  don't 
trust"  was  the  common  slogan.  It  appeared  con- 
spicuously on^igns  about  the  store,  and  often  found 
utterance  at  the  counter.  To  conduct  sales  on  a 
cash  basis  was  considered  the  ideal  method  of 
running  a  store. 

But  things  have  changed.  There  has  been  in  all 
lines  a  drift  toward  the  credit  system.  Why?  For 
a  number  of  reasons,  particularly  that  of  conve- 
nience. It  is  easier  to  send  a  check  to  the  pharmacy 
at  regular  monthly  intervals  than  to  pay  for  each 
individual  order.  Again,  a  package  will  be  deliv- 
ered occasionally  when  only  the  maid  is  at  home 
to  receive  it.   Or  the  woman  of  the  house  may  have 
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no  change.     In  that  event,  the  cash  system  is  em- 
barrassing all  around. 

Then,  too,  shopping  by  'phone  is  increasing. 
Such  business  is  compatible  only  with  a  credit  sys- 
tem. A  person  must  enjoy  an  open  account  to 
order  goods  by  'phone.  Where  the  pharmacist 
conducts  his  store  on  a  rigid  cash  basis  he  can't 
■expect  to  sell  goods  over  the  wire. 

Many  pharmacists  are  actually  soliciting  credit 
customers.  They  are  willing  to  allow  two  or  even 
three  per  cent  for  the  expense  of  carrying  accounts 
on  the  books — anything  to  get  the  business.  Drug- 
gists have  probably  been  influenced  in  this  direction 
by  the  practices  of  their  mercantile  brothers.  Many 
iiouses  make  a  specialty  of  cultivating  the  man  who 
an't  pay  cash  for  goods.  The  newspapers  abound 
ith  their  ads.  and  people  are  becoming  educated 
o  easy-way-to-pay  methods.  All  this  must  have 
;its  effect  on  the  drug  business. 

Pharmacists  have  come  to  realize  that  it  is  better 

to  wait  a  while  for  their  money  than  to  miss  a  sale. 

Furthermore,    the    new    methods    of    bookkeeping 

ave  expedited  collections.     As  a  result  there  are 

ewer  losses.     Proprietors  are  at  all  times  ready  to 

rust  people  of  honest  reputation.     When  the  store 

wner  and  his  help  once  become  acquainted  with 

their  customers,  they  can  charge  delinquents  prices 

which  shall  include  the  expense  of  collection.     But 

in  the  meantime  their  leniency  is  appreciated. 


DOSES  AND  THE  U.  S.  P. 

Previously  to  the  last  revision  of  the  Pharma- 
cofXEia  the  Bulletin  was  heartily  in  favor  of  the 
publication  of  doses  in  the  book,  and  this  journal  was 
much  pleased  when  the  pharmacopoeial  convention  of 
1900  voted  in  favor  of  the  proposition.  We  have 
always  thought,  however,  that  average  doses  were  a 
mistake  and  that  they  served  very  little  purpose. 
Minimum  and  maximum  doses,  on  the  other  hand, 
would  be  of  great  assistance  to  the  pharmacist  in  the 
dispensing  of  prescriptions  where  the  dosage  was 
more  or  less  questionable.  We  now  find  that  Prof. 
P.  E.  Hommell,  in  a  paper  read  before  the  last 
meeting  of  the  New  Jersey  State  Pharmaceutical 
Association,  takes  the  same  position  and  suggests 
that  minimum  and  maximum  doses  be  used  in  the 
ninth  revision  of  the  U.  S.  P.  We  are  well  aware  of 
the  objection  frequently  raised,  namely,  that  it  is 
very  difficult  to  decide  upon  maximum  doses,  but  we 
have  seen  nothing  to  shake  our  belief  that  a  fair 
approximation  could  be  arrived  at  satisfactorily. 


THE  OBSERVER'S  COLUMN. 


Not  many  years  since  the  Observer  had  occasion 
one  day  to  walk  into  the  drug  store  of  John  H. 
Sheehan  on  Genesee  Street,  in  Utica,  New  York. 
It  was  evidently  a  very  prosperous  establishment — it 
breathed  an  atmosphere  of  solid  success,  of  well- 
earned  good-will  and  support  from  the  public.  The 
Observer  has  never  forgotten  the  impression  the 
store  made  upon  him,  and  last  fall  he  was  much 
interested  in  reading  accounts  of  Mr.  Sheehan's 
retirement  from  business. 

These  accounts  touched  upon  two  things  in  par- 
ticular which  especially  attracted  the  Observer's 
attention.  In  the  first  place,  Mr.  Sheehan  had  the 
wisdom  to  leave  the  treadmill  of  business  in  his 
sixties,  with  15  or  20  years  still  before  him  to  enjoy 
the  luxury  of  a  rest  which  had  been  well  earned  by  a 
lifetime  of  earnest  and  continuous  work.  Many 
men  remain  in  harness  until  they  become  worn-out 
draft  horses.  They  practice  money-making  so  long 
that  everything  else  loses  its  interest,  and  thus  they 
rob  themselves  of  the  higher  gratifications  yielded 
by  cultivated  tastes,  intimate  friendships,-  and  altru- 
istic endeavors  in  the  evening  of  life. 

Then,  too,  Mr.  Sheehan  was  a  shining  example, 
the  Observer  discovered,  of  a  druggist  who  had  the 
courage  to  say  early  in  his  experience  that  he  would 
not  transact  business  on  Sunday  except  in  cases  of 
real  emergency.  The  Sheehan  store  was  always 
closed  on  the  Sabbath  day — all  day  long. 

Did  Mr.  Sheehan  lose  business?  Did  the  trade 
go  elsewhere?  Did  people  set  him  down  as  a  crank 
who.  since  he  couldn't  be  obliging  on  Sundays, 
needn't  expect  their  custom  on  week  days? 

Not  a  bit  of  it. 

The  public  respected  him  for  the  quiet  but  never- 
theless earnest  and  determined  position  he  assumed. 
People  always  admire  a  man  with  the  courage  of  his 
convictions,  particularly  if  those  convictions  are 
generally  realized  to  be  sound  and  right.  They  will 
impose  on  druggists  so  long  as  they  are  invited  to  do 
so — that  is  human  nature ;  but  when  they  find  a  man 
strong  enough  to  resist  impositions  they  admire  him 
for  his  stand  and  give  him  their  best  support. 

Mr.  Sheehan  prospered.  He  even  attained  mod- 
erate wealth.  He  retired  something  more  than  a 
"well-to-do"  man.  And  the  Observer  contends  that 
the  wisdom  of  any  policy  is  seen  in  its  results — the 
proof  of  the  pudding  is  manifest  when  it  is  eaten. 
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THE  HALL  OF  FAME. 


THE  PENNSYLVANIA  BOARD  TANGLE. 

The  druggists  of  Pennsylvania  are  making  Gov- 
ernor Stuart's  ears  tingle  these  days.  It  seems  that 
last  summer  Mr.  Cliffe's  term  of  service  on  the 
Board  of  Pharmacy  expired,  and  ever  since  then 
the  various  pharmaceutical  associations   in   Phila- 


Christofher  Koch. 

delphia  and  throughout  the  State  have  been  strenu- 
ously urging  the  governor  to  reappoint  him.  In 
the  meantime  Mr.  Cliffe  has  continued  to  serve 
until  his  successor  should  be  selected.  A  month  or 
two  ago  another  man  was  finally  given  Mr.  Cliffe's 
place,  and  then  the  storm  broke  loose. 

It  is  being  declared  and  asserted  with  great  vigor 
that  Mr.  Cliffe  was  the  ideal  man  for  the  place ;  that 
during  the  last  five  years  he  has  performed  his 
duties  with  a  high  measure  of  integrity  and  ability ; 
that  he  has  richly  earned  a  reappointment,  and  that 
he  was  turned  down  for  purely  political  reasons. 
Rumor  has  it  that  two  drug  clerks  in  Mr.  Cliffe's 
own  section  in  Philadelphia,  failing  to  pass  the 
board  examination,  brought  pressure  to  bear  upon 
Mr.  Cliffe  through  the  political  boss  of  the  State, 
and  that  Mr.  Cliffe  signed  his  death-knell  because 
he  would  not  "fix  things"  for  the  unsuccessful 
candidates. 

,.;In  selecting  some  one  to  succeed  Mr.  Cliffe, 
Governor  Stuart  was  clever  enough  to  take  a  phar- 


macist of  very  high  standing,  hoping  thus  to  avert 
the  storm  of  criticism  which  he  knew  would  be 
called  forth  by  his  act.  Christopher  Koch  is  the 
new  appointee.  Every  one  realizes  that  Mr.  Koch 
will  make  an  excellent  member  of  the  Pennsylvania 
Board,  and  that  he  is  a  man  of  the  highest  personal 
integrity,  but  this  consideration  has  not  prevented 
the  pharmacists  of  the  State  from  criticizing  the 
principle  involved  and  from  administering  the 
severest  rebuke  to  the  governor  and  his  political 
friend.^. 

A  full-page  group  picture  of  the  Pennsylvania 
Board  is  shown  elsewhere  in  the  present  issue  of 
the  Bulletin. 

THE  TRAVELING  MEN'S  AUXILIARY  IN 
PENNSYLVANIA. 

"The  Traveling  Men's  Auxiliary  of  the  Penn- 
sylvania Pharmaceutical  Association"  was  organ- 
ized at  the  last  annual  meeting  of  the  State  society, 
and  big  things  are  promised  for  the  first  year  of 
its  existence.  Following  out  the  plan  adopted  in 
other  States,   the  Auxiliary  will   chiefly  strive  to 


A.    W.    WOLCOTT. 

develop  the  membership  of  the  State  Pharmaceu- 
tical Association  and  "increase  the  attendance  and 
interest  at  the  annual  meetings."  Already  a  defi- 
nite campaign  has  been  organized,  and  every  last 
druggist  in  the  State  not  at  present  a  member  will 
be  approached  and  "followed  up"  by  some  member 
of  the  Auxiliary.  No  guilty  man  can  hope  tO' 
escape ! 
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The  secretary  and  one  of  the  leading  spirits  of 
the  Traveling  Men's  Auxiliary  is  A.  W.  Wolcott, 
a  gentleman  well  known  not  only  to  the  druggists 
of  Philadelphia,  but  pretty  much  to  pharmacists  all 
over  the  country.  Mr.  Wolcott  is  the  Philadelphia 
representative  of  the  Welch  Grape  Juice  Co.,  and 
for  years  has  been  a  regular  attendant  at  State 
and  national  conventions.  He  had  charge  of  a  very 
attractive  exhibit  made  by  the  Welch  people  at 
the  Atlantic  City  meeting  of  the  N.  A.  R.  D.  last 
September,  and  wherever  he  goes  or  whatever  he 
does,  Mr.  Wolcott  is  sure  of  a  warm  reception 
from  druggists  generally. 


MR.  WALTER  ROTHWELL. 

This  paragraph  is  devoted  to  a  druggist  of  many 
and  varied  activities.  Walter  Rothwell  is  always 
one  of  the  most  enthusiastic  members  in  attendance 
upon  annual  meetings  of  the  Pennsylvania  Pharma- 
ceutical Association.  He  is  a  strong  N.  A.  R.  D. 
man.  He  is  an  interested  member  of  the  American 
Druggists'  Fire  Insurance  Co.  and  attended  the 
recent  annual  meeting  at  Cincinnati.  He  is  asso- 
ciated with  the  A.  D.  S.     Mr.  Rothwell  has  had 


Walter  Rothwell. 

Other  affiliations  without  number,  and  now  we  find 
that  in  company  with  three  other  citizens  of  Hat- 
boro,  Pa.,  he  has  organized  the  Hatboro  Realty 
Co.  Of  this  corporation  he  either  has  been,  now 
is,  or  will  be  the  secretary  and  treasurer,  and  inas- 
much  as    Mr.    Rothwell    is   a    hustler    it    may   be 


expected  that  the  town  of  Hatboro  will  wake  up 
some  morning  and  find  itself  moving  at  a  pretty 
rapid  clip. 


JACOB  DINER. 

Jacob  Diner,  the  well-known  New  Yorker,  was 

elected  president  of  the  New  York  Branch  of  the 

American  Pharmaceutical  Association  at  the  annual 

meeting  held  not  long  since.     Mr.  Diner  has  the 


Jacob  Dinbk. 

qualities  of  enthusiasm,  resourcefulness,  and  inspira- 
tion needed  in  a  live  president,  and  it  was  only  a  year 
or  two  ago  that  he  was  elected  to  the  presidency  of 
the  Manhattan  Pharmaceutical  Association.  He  has 
been  a  member  of  the  Executive  Committee  of  the 
N.  A.  R,  D. ;  he  is  a  leading  spirit  in  the  A.  D.  S. ; 
and  he  is  a  prominent  figure  generally  in  affairs 
pharmaceutical. 


A  PRESENT  FOR  THE  ANANIAS  CLUB. 

Dr.  James  H.  Beal  has  established  a  reputation 
among  those  who  know  him  for  possessing  a  quiet 
and  penetrating  form  of  wit.  The  following  is 
clipped  from  a  recent  issue  of  the  Midland  Drug- 
gist: "We  take  the  liberty  of  suggesting  to 
President  Roosevelt  that  it  would  be  a  graceful  act 
on  his  part  if,  while  on  his  African  hunt,  he  should 
be  able  to  procure  a  fine  specimen  of  tl:e  Lyre  Bird 
for  the  adornment  of  the  smoking-room  of  the 
Ananias  Club." 


The  National  Association  of  Boards  of  Fharmacy. 

If  we  mistake  not,  this  association  now  has  31  or  32  State  boards  represented  in  its  membership.  The  meetings  are  held  annually  in  connection 
with  the  gatherings  of  the  American  Pharmaceutical  Association,  and  one  of  the  chief  objects  of  the  body  is  to  bring  about  a  greater  degree  of 
interstate  reciprocity  between  boards,  based,  so  far  as  possible,  upon  more  uniform  conditions  of  registration. 


The  Americaa  Conference  of  Pharmaceutical  Faculties. 

This  t)o<ly.  like  the  Association  of  Boards,  is  an  auxiliary  of  the  American  Pharmaceutical  Association,  and  has  a  membership  of  something  like  25 
or  30  pharmaceutical  schools  and  colleges.  It  has  worked  systematically  for  uniformity  in  requirements  and  standards  and  has  sought  to  coUperate 
with  the  organization  of  boards  in  bettering  the  conditions  with  respect  to  education  and  registration. 


MEMBERS  OF  THE  PENNSYLVANIA  BOARD  OF  PHARMACY. 

Reading  from  the  left,  these  men  are  George  W.  Stroh  of  West  Pittston,  Louis  Emanuel  of  Pittsburg,  president,  W.  L.  Cliffe  of  Philadelphia, 
Charles  T.  George  of  Harrisburg.  secretary,  and  L.  L.  Walton  of  Williamsport,  vice-president.  Mr.  George,  seated  in  the  chair,  has  been  secretary 
of  the  Board  for  many  years.  Mr.  ClifTe's  term  has  expired  since  this  picture  was  taken,  and  he  has  been  succeeded  by  Christopher  Koch,  whose 
portrait  we  are  printing  this  month  in  the  Bulletin's  "  Hall  of  Fame." 


HOW  TO  GET  THE  BEST  SERVICE  FROM  CLERKS. 

Can  It  Be  Done  by  Paying  Commissions,  by  Giving  Larger  Salaries,  by  Hind  and  Considerate  Treat- 
ment, or  How?— Three  Dru^^ists  of  Lar^e  Experience  Give  Bulletin  Readers  the 
Benefit  of  Their  Views  upon  this  Important  Problem. 


The  druggist  who  has  gotten  the  loyalty  of  his  clerks,  stimulated  their  interest  in  the  business,  and 
increased  their  sales  to  the  maximum,  has  solved  one  of  the  great  problems  facing  the  pharmacist  or,  for 
that  matter,  the  retailer  in  any  other  line.  Is  it  better  to  pay  clerks  an  out-and-out  salary,  with  prospects 
of  advancement  if  they  "make  good,"  or  is  it  more  productive  of  results  to  give  them  a  smaller  salary  as 
a  minimum  and  then  pay  commissions  on  all  sales  beyond  a  stipulated  figure?  Is  it  wise  to  pay  com; 
mission  on  one's  own  specialties  in  order  to  increase  their  output  ?  What  methods,  indeed,  are  best  for 
stimulating  the  interest  of  the  clerk  and  getting  the  maximum  of  service  from  his  efforts  ?  Do  clerks 
respond  generally  to  liberality  of  any  sort  ?  These  and  other  questions  we  have  recently  submitted  to  a 
number  of  druggists  who  have  had  a  wide  experience  in  the  treatment  of  clerks  and  who  have  succeeded  in 
building  up  large  businesses.  Three  replies  are  given  this  month:  others  will  follow  in  the  May 
Bulletin. — The  Editors. 


HENRY  D.  HUGGAN, 

Boston,  Mass. 

[Note  by  the  Editors. — Mr.  Huggan  is  peculiarly  well 
qualified  by  experience  and  temperament  to  discuss  the  im- 
portant relationship  existing  between  the  druggist  and  his 
clerks.  He  has  been  a  successful  pharmacist  in  Boston  for 
something  over  a  quarter  of  a  century,  and  during  the  last 
ten  years  or  more  has  had  a  very  prosperous  and  modern 
store  at  the  corner  of  Massachusetts  Avenue  and  Boylston 
Street.  A  yearly  trade  is  enjoyed  of  $100,000  or  better,  and 
Mr.  Huggan  utilizes  the  services  of  twelve  clerks.  An  illus- 
trated description  of  the  Huggan  pharmacy  was  contributed 
to  the  Bulletin  for  June,  1908.] 

For  the  retail  druggist  whose  store  is  not  strictly 
departmental,  I  think  it  would  be  difficult  satisfac- 
torily to  arrange  a  salary  and  commission  that 
would  be  equitable  between  employer  and  employee. 
I  believe  that  a  good  salary  to  a  good  man  is  not 
only  right  but  a  more  honorable  means  of  develop- 
ing within  the  man  himself  the  make-up  that  later 
on  may  be  required  to  fill  acceptably  a  more  im- 
portant and  responsible  position. 

THINKS    COMMISSIONS    TO    CLERKS    PRODUCE    QUES- 
TIONABLE RESULTS. 

It  has  always  seemed  to  me  that  in  the  drug  store, 
where  there  ought  to  be  not  only  an  atmosphere  of 
honesty  of  purpose,  but  a  constant  and  determined 
effort  to  prevent  misstatements  and  misrepresenta- 
tions, there  is  no  question  as  to  the  inadvisability 
and  corrupting  tendency  of  paying  commissions  to 
assistants,  who  might,  through  overzeal  and  ambi- 
tion, go  beyond  the  bounds  of  fair  dealing  and  thus 


ultimately  defeat  the  very  end  sought.  Much  could 
be  said  here  on  this  point,  but  just  a  word  more. 
We  must  not  lose  sight  of  the  fact  that  if  the  success 
of  a  nation  depends  upon  the  uprightness  and  intelli- 
gence of  its  people,  so  must  the  success  and  growth 
of  a  business  institution  be  guided  and  directed  by 
fair  and  clean  methods — methods  which  will  stand 


Henry  I).  Huggan. 
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the  light  of  day,  which  will  make  of  the  staff  of  em- 
ployees not  merely  competing  machines  but  high- 
minded  and  honorable  men,  and  which  will  prevent 
the   evils   that  may   arise    from   the   commissioned 
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esman  whose  belief  may  be  that  the  end  justifies 
the  means. 

For  a  time  I  did  pay  a  5-per-cent  commission  on 
the  gross  sales  of  goods  of  our  own  manufacture, 
but  I  found  that  it  failed  of  its  purpose.  If  all  men 
were  equally  well-balanced  and  of  good  judgment, 
the  commission  plan  might  not  look  so  black  to  me 
as  it  now  appears,  but  just  as  long  as  human  nature 
is  what  it  is,  and  what  we  find  it  to  be,  we  must  be 
careful  not  to  unduly  stimulate  the  willing  and  am- 
bitious young  man  by  placing  before  him,  for  his 
use,  the  instrument  with  which  he  may  unwittingly 
impede  progress — destroy  confidence — ruin  busi- 
ness— and  destroy  his  own  reputation.  ' 

The  straightforward,  plain  statement  of  facts  by 
well-paid  and  well-treated  assistants,  when  applied 


In  this  sectional  view  of  the  HugKan  pharmacy  Mr.  HuKgan  himself  is 
seen  standing  in  the  foreground  at  the  left  of  the  picture,  surrounded  by  a 
few  of  his  staff  of  twelve  clerks. 

to  your  own  specialties  or  general  merchandise,  will, 
in  the  long  run,  develop  better  men,  gain  the  confi- 
dence of  the  public  and  give  permanent  and  satis- 

+-"'tory  results. 

'   i   I  TING    THE    COOPERATION    OF    ONE'S    ASSISTANT.S. 

In  reply  to  one  of  the  editor's  questions,  I  may 
give  it  as  my  ex[)erience  that  heart-to-heart  talks 
with  the  men,  allowing  them  wide  latitude  for  the 
expression  of  their  own  views,  go  far  toward  cre- 
ating between  them  and  their  employer  a  better 
appreciation  of  the  "eternal  fitness  of  things,"  and 
enable  them  more  clearly  to  see  themselves  as  others 
see  them,  thus  giving  a  truer  estimate  of  them- 
selves and  a  better  understanding  of  one  another. 
A-  ,1  rule.  T  find  that  when  men  thoroughly  under- 


stand their  duties,  and  are  encouraged  and  backed 
up  by  a  hearty  indorsement  of  work  well  done,  they 
are  ever  ready  to  give  to  their  employer  the  best 
that  is  in  them.     No  man  can  do  more. 

I  also  have  my  assistants,  during  meal  hours,  and 
on  their  afternoons  and  evenings  ofif,  take  with  them 
a  copy  of  the  Bulletin  of  Pharmacy,  suggesting 
that  they  thoroughly  peruse  its  pages.  I  find  this 
gives  good  results. 

Clerks  are  human,  you  know,  and  many  of  them 
good  men.  By  the  way,  I  don't  like  the  word 
''clerk."  I  prefer  the  word  "assistant,"  or  "copart- 
ner," or  "coworker."  The  word  "clerk"  appears 
small,  while  the  words  "assistant,"  "copartner,"  and 
."coworker"  seem  broad  and  generous.  They  sug- 
gest that  we  are  willing  to  reason  with  one  another 
with  a  view  of  obtaining  the  best  results.  There- 
fore, as  my  coworkers  read  the  well-written  and 
instructive  articles  in  the  Bulletin,  and  talk  them 
over  with  their  employer,  it  is  found  that  all  are  in 
better  condition  acceptably  to  perform  the  functions 
of  their  respective  offices.  Other  kinds  of  reading 
and  study  are  also  encouraged,  as  well  as  the  dis- 
cussion of  subjects  of  importance  affecting  the  wel- 
f.iir  of  the  store. 

I'Yom  the  lowest  position  to  the  highest,  each 
assistant  is  dealt  with  in  an  open  and  above-board 
\\a\-,  and  treated  w^ith  courtesy,  consideration,  and 
respect,  making  him  feel  that  he  is  a  factor  in  devel- 
oping and  conducting  the  business. 

These  are  some  of  the  means  and  methods  by 
which  I  feel  that  men  are  stimulated  to  do  their 
best  in  an  exacting  business  of  this  kind.  Treated 
in  this  manner — appealed  to  in  this  way — I  find  that 
the  men  as  a  rule  respond  ably  and  well. 


ARTHUR  H.  WEBBER, 

Cadillac,  Mich. 

[Note  by  the  Editors. — Mr.  Webber's  views  on  the  best 
methods  of  handling  clerks  in  order  to  get  the  maximum  of 
service  out  of  them  are  the  result  of  many  years  of  experi- 
ence in  the  conduct  of  a  large  business.  As  was  pointed  out 
in  an  article  on  page  318  of  the  Bulletin  for  August,  1908, 
Mr.  Webber's  business  has  developed  to  such  a  point  that 
he  has  thoroughly  departmentized  it  in  detail.  Furthermore, 
as  his  staflF  of  managers  and  clerks  has  increased,  he  has 
found  some  cohesive  force  necessary,  and  the  result  was  that 
two  or  three  years  ago  he  formed  a  corporation  arid  dis- 
tributed stock  at  favorable  figures  among  some  of  his  better 
men.  He  has  thus  applied  the  profit-sharing  and  cooperative 
principle,  and  we  understand  that  it  has  succeeded  admirably, 
even  if,  as  he  so  strenuously  declares  in  the  following  letter. 
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only  5  per  cent  of  clerks  respond  satisfactorily  to  any  method 
for  enlisting  their  hearty  support.] 

I  agree  perfectly  with  the  editor  of  the  Bulletin 
that  the  question  of  getting  the  maximum  of  results 
from  our  clerks  is  one  of  the  most  important  as  well 
as  difficult  problems  that  the  retail  druggists  of 
to-day  have  to  contend  with.  During  a  business 
experience  of  twenty-five  years  or  more,  I  have  had 
occasion  to  try  many  methods,  and  with  more  or 
less  success,  but  I  have  been  finally  forced  to  the 
conclusion  that  with  95  per  cent  of  the  clerks  there 
has  never  been  any  plan  devised  that  would  be  of 
any  assistance  to  them.  The  old  saying  that  you 
cannot  get  blood  out  a  turnip  is  applicable  in  the 


A.  H.  Webbee. 

case  of  a  young  man  who  has  not  the  right  ideas 
of  business  life,  does  not  possess  the  right  spirit,  is 
not  willing  to  deny  himself  a  certain  amount  of 
pleasure,  has  the  feeling  that  he  is  above  his  job, 
and  believes  that  washing  windows  and  show-cases 
and  keeping  the  stock  clean  is  unprofessional  and 
beneath  the  dignity  of  a  full-fledged  pharmacist. 
For  such  a  clerk  as  this  there  is  no  hope,  and  a 
division  of  the  profits  upon  any  basis  would  not 
improve  him  or  help  the  business. 

doesn't  believe  in  commissions,  either. 
My  judgment  on  the  question  of  commissions 
would  not,  perhaps,  be  as  valuable  as  that  coming 
from  some  one  who  has  had  experience,  because  I 
have  never  given  commissions  of  any  kind.  I  have 
always  had  a  strenuous  belief  that  the  principle  was 
wrong,  injurious  alike  to  clerk  and  proprietor.  It 
is  always,  in  my  opinion,  dangerous  to  specialize 


the  interest  of  the  salesman  upon  any  particular 
line.  Not  only  is  it  detrimental  to  the  selling  of 
the  remainder  of  the  stock,  but  is  injurious  to  the 
salesman  himself. 

Then,  again,  the  average  clerk  is  not  intelligent 
enough  to  determine  between  the  customer  who 
knows  what  he  wants  and  one  who  does  not,  and 
the  former  would  take  offence  to  have  the  salesman 
suggest  that  he  try  "something  just  as  good."  I 
have  heard  women  express  time  and  time  again  a 
dislike  to  such  and  such  a  salesman  because  he  was 
everlastingly  trying  to  sell  them  something  they 
didn't  want. 

Furthermore,  when  a  salesman  is  able  to  substi- 
tute, the  chances  are  ten  to  one  that  the  customer 
after  all  will  not  be  satisfied,  for  the  reason  that  he 
has  had  an  exaggerated  idea  of  what  the  remedy 
originally  called  for  will  do  for  him,  and  if  the 
"something-just-as-good"  does  not  come  up  to  what 
he  expects,  then  he  has  it  in  for  the  store  where  he 
got  the  substitute! 

It  does  seem  to  me,  too,  that  the  clerk  who  is 
constantly  putting  his  best  efforts  upon  commission 
goods  loses  his  interest  in  the  balance  of  the  stock. 
I  am  aware  that  there  are  clerks  (they  belong  to 
the  small  minority,  however)  who  have  unusual 
abilities  in  inducing  a  customer  to  buy  something 
he  doesn't  want,  and  do  it  without  giving  offence. 
I  have  reason  to  know  this  keenly,  for,  since  return- 
ing from  a  European  trip  last  year,  I  have  in  my 
possession  a  remedy  for  seasickness  as  a  memento 
of  the  extraordinary  talents  of  the  salesman, 
coupled  with  the  easy  gullibility  of  the  customer, 

unfortunate  tendencies  in  modern  sales- 
manship. 

Just  at  the  present  time  there  seems  to  be  a  per- 
sistent demand  for  young  men  possessing  the  quali- 
fications of  a  street-corner  patent-medicine  fakir. 
For  instance,  a  clerk  of  mine  left  me  recently  to 
accept  a  position  in  a  store  where  commissions  were 
paid  on  sales.  He  informed  me  that  they  did  not 
ask  for  recommendations  as  to  his  ability  or  hon 
esty.  All  they  wanted  was  some  one  who  could  sel 
profitable  goods  in  place  of  the  ones  called  for 
when  the  latter  were  sold  at  a  cut  price.  In  this 
instance  it  was  fortunate  for  the  young  man  that  a 
recommendation  was  not  necessary. 

Do  we  not  degrade  legitimate  pharmacy  by  prac- 
ticing methods  of  this  nature?  If  it  is  demonstrated 
that  attainments  of  this  kind  are  essential  require- 
ments   for  first-class   salesmanship,    then   why   not 
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have  our  schools  of  pharmacy  establish  a  depart- 
ment for  instruction  in  the  gentle  art  of  faking? 
I  do  not  believe  that  legitimate  pharmacy  can  afford 
to  hold  out  inducements  of  this  character  to  sales- 
men. What  our  clerks  need  more  than  anything 
else  is  what  I  might  term  educated  enthusiasm,  and 
in  making  sales  they  should  employ  good,  plain 
English,  cutting  out  slang  and  short-cuts  of  speech. 

MR.  Webber's  method. 

My  method  for  getting  the  best  possible  results 
from  clerks  would  be  this:  Give  all  your  help  to 
understand  that  after  they  have  been  continuously 
employed  for  two  years  and  have  made  good,  their 
share  in  the  profits  of  the  business  will  be  in  propor- 
tion to  the  interest  they  have  manifested  and  the 
nature  of  the  service  rendered.  This  profit-sharing 
could  be  given  in  the  form  of  money  based  upon 
sales  over  a  specified  minimum,  or  it  could  be  given 
in  the  stock  of  the  company,  depending  upon  the 
nature  of  the  business  and  the  character  of  the  em- 
ployee. Two  years'  trial  will  demonstrate  whether 
a  clerk  has  the  right  stuff  in  him  or  not.  If  he 
doesn't  make  good  after  knowing  that  he  will  even- 
tually share  in  the  profits  of  the  business,  then  there 


is  nothing  that  will  help  him!  Don't  be  alarmed 
about  having  to  divide  up  the  dividends  with  a  large 
number  of  employees.  The  two  years'  test  will 
demonstrate  what  I  stated  in  the  beginning,  namely, 
that  95  per  cent  of  the  clerks  will  never  make  good 
and  you  will  only  have  the  5  per  cent  to  figure  with. 
The  efficient,  intelligent  clerk  will  always  respond 
to  an  honest  effort  upon  the  part  of  the  employer 
in  helping  him  to  better  his  condition.  The  others 
won't  respond,  no  matter  what  methods  you  follow 
or  what  course  you  pursue. 


A.  H.  COSDEN, 

New  York  City. 

The  several  questions  regarding  clerks  which  I 
have  received  from  the  editor  of  the  Bulletin  of 
Pharmacy  practically  resolve  themselves  into  one, 
and  that  is :  "Do  you  believe  in  paying  employees  a 
straight  salary  or  in  placing  them  on  a  commission 
basis?"  We  thoroughly  believe  in  paying  a  man  for 
what  he  does,  and  nothing  more,  and  about  the  only 
way  this  can  be  done  exactly  is  by  making  his  com- 
pensation dependent  upon  the  volume  and  character 
of  business  he  does  for  the  house. 


THREE  WEEKS  IN  A  DRUG  STORE. 

The  Story  of  a  Brief  Career  In  Pharmacy — A  Nnmber  of  Yonn|{sters  Play  Pija  In  Clover  with  a  New 

Drufttfist. 

By  ARTHUR  L.  BUZZELL. 


"Say,  Bill,  did  I  ever  tell  yeh  about  the  time  I 
learned  the  drug  business?"  inquired  the  Village 
Pest,  searching  his  pockets  for  a  match. 

"You!  The  drug  business!"  sarcastically  snorted 
the  anemic  apothecary. 

"Yes,  sir,  the  drug  business.  It  ain't  so  all-fired 
hard  to  learn.  If  it  was,  I  know  of  at  least  one 
white-livered  mutt  who'd  be  herdin'  sheep  'r  settin' 
up  on  a  tailor's  bench  with  his  legs  braided.  You 
ain't  so  much!"  And  with  great  deliberation  the 
old  man  proceeded  to  run  his  tongue  over  the  entire 
surface  of  the  cigar  that  he  had  abstracted  from 
between  a  couple  of  bottles  back  of  the  case. 

"Gimme  a  light,"  he  commanded. 

The  druggist  obeyed  with  an  expression  of  face 
in  which  the  pestiferous  one  might  have  read  dis- 


aster, had  he  been  a  physiognomist.  The  cigar  was 
"loaded." 

"That  was  a  good  many  years  ago,"  he  continued, 
retrospectively.  "Some  of  it  has  got  away  from 
me,  of  course.  I've  forgotten  all  but  about  one- 
third,  I  should  say,  f  I  still  remember  all  about  aqua 
pura.  But  this  here  lapse  a'  mem'ry  ain't  so  strange, 
when  yeh  come  t'  think  about  it.  I  took  the  entire 
treatment  in  a  somewhat  condensed  form.  Three 
weeks.  An'  them  three  weeks  might  also  be  roughly 
subdivided  int'  three  terms — one  learnin'  how  t' 
sweep  out,  one  learnin'  the  drug  business  proper, 
an'  one  manipulatin'  Pap  Wheeler's  pig.  After  that 
the  ax." 

"T*  begin  with,  old  man  Wheeler  had  no  more 
license  t'  buy  that  drug  store  than  I  did  t'  go  t* 
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congress.  Of  course  this  was  long  before  the  day, 
in  that  section  at  least,  a'  licenses  f  druggists  as 
such,  so  I  didn't  mean  t'  emphasize  the  fact  that  he 
didn't  have  no  papers,  which  he  didn't.  What  I 
meant  t'  say  was  that  when  old  Doc  Scobie,  knowin' 
that  he  was  goin'  t'  die,  onloaded  that  little  dog- 
house of  a  drug  store  (the  pill-box,  we  used  t'  call 
it)  ont'  poor  old  Pap  Wheeler  he  rounded  off  very 
suitably  a  most  onwholesome  career. 

"Doc  promised  t'  help  old  Pap  f  a  month  r'  two 
until  he  kind  a'  got  the  hang  a'  things,  an'  then 
turned  around  an'  broke  his  word  by  droppin'  dead 
the  day  after  the  transfer.  That  left  Pap  in  a  pretty 
bad  boat,  an'  if  he  hadn't  been  in  his  second  child- 
hood he'd  ha'  got  discouraged  an'  heaved  up  the 
job.  Pap  was  about  t'  get  married,  too — bride  Yl, 
groom  80 — an'  he  couldn't  jest  see  straight,  prob'ly. 
Then,  too,  he  was  jest  literally  smothered  in  advice, 
all  the  comedians  in  our  little  300-soul  burg  thinkin' 
it  was  real  humorous  t'  sic  him  on.  So  Pap  took 
another  hitch  in  his  galluses  an'  like  a  bashful  man 
courtin'  a  schoolmarm,  shut  his  eyes  an'  sailed  in. 

"The  next  bad  move  Pap  made  was  t'  hire  me. 
I'd  been  recommended  by  the  comedians,  I  guess. 
Anyhow,  the  job  came  onsolicited.  Said  I  was  a 
real  bright  boy  an'  he  thought  that  we  could  be 
mutually  helpful  an'  at  the  same  time  make  good 
our  obligation  t'  the  community. 

"An'  ril  never  forget  my  first  full  day  in  a  drug 
store,  I'm  here  t'  tell  yeh  that.  Early  in  the  mornin', 
while  Pap  was  gone  t'  breakfast,  Ezra  Dugin  came 
in,  rubbered  around  a  bit,  an'  then  asked  how  our 
stock  was  on  Hostetter's  Bitters.  I  couldn't  find 
any.  Neither  could  he.  We  both  made  a  thorough 
an'  systematic  search,  peekin'  int'  every  conceivable 
cubby-hole  an'  dodge-corner;  an'  jest  before  old  Pap 
came  back  Ezra  weni  out.  That  day  we  got  27 
calls  f  Hostetter's  Bitters. 

"You  can  imagine  what  happened.  Pap  ordered 
two  gross.  Them  giggle-promoters  was  still  takin' 
an  active  interest  in  makin'  his  life  a  thing  of  beauty 
an'  a  joy  forever. 

"An'  right  at  this  stage  a'  the  game,  as  a  sort  of 
a  complication.  Pap's  brother  Ephraim  took  sick, 
comin'  down  like  a  thousan'  a'  brick,  with  a  paralytic 
stroke.  Pap  an'  Eph  hadn't  been  on  the  best  a' 
terms  f  years,  but  when  Eph  went  down  Pap 
hustled  out  t'  the  little  hovel  where  Eph  lived  alone, 
partly  t'  see  Eph  an'  partly  t'  see  what  he,  Pap' 
would  fall  heir  to  after  the  songs  had  been  sung'. 
He  didn't  come  back  'till  'way  after  supper-time. 


holdin'  me  late ;  an'  when  he  did  show  up,  he  had 
something  on  his  back,  in  a  sack,  that  he  was  very 
mysterious  about.  He  locked  the  door,  pulled  down 
the  blinds,  turned  the  sack  upside-down  int'  a  fair- 
sized  box  he'd  ordered  me  t'  fetch,  an'  spilt  out  a 
little  black  pig. 

"  T  thought  I  might  as  well  take  him  now  as 
later,'  says  he,  kind  a'  sheepish.  'He'd  starve  t' 
death  out  there,  anyway.  Here's  a  'half-a-dollar  f 
keepin'  yer  mouth  shut.  You  can  have  the  evenin' 
ofif.' 

"The  pig  spent  the  night  in  the  cellar,  but  the 
f.ollowin'  day  Pap  put  him  in  a  pen  he  made  out 
back  a'  the  store,  usin'  old  boards.  Pap  made  him 
a  trough  an'  a  drinkin'  tub,  too;  an'  then  he  placed 
in  each  corner  a'  the  pen  a  nice  clean  box  with 
excelsior  in  it,  f  sleepin'  apartments;  piggy  could 
take  his  choice.     Pap  was  a  wheelwright  by  trade. 

"Well,  things  ran  along  about  as  expected  f  a 
couple  weeks  'r  so.  Pap  an'  me  sailin'  right  ahead, 
as  fur  as  the  drug  business  was  concerned.  We 
both  learned  t'  put  up  prescriptions,  counter  pre- 
scribe, an'  analize  stummicks.  Our  average  daily 
sales  increased  from  six  t'  seven  dollars  a  day.  The 
comedians  had  exhausted  their  repertoire,  f  the  time 
bein',  at  least,  an'  all  was  quiet  along  the  Potomac. 

"Along  the  Potomac,  yes;  I'll  still  stick  t'  that. 
But  not  so  along  the  Jordan.  Right  across  the 
street,  in  the  town  hall,  the  Seven  Day  Advents  was 
holdin'  protracted  meetin's,  the  same  bein'  in  charge 
a'  Mordecai  Tibbetts,  an'  Mordie  was  sure  there 
with  the  thrills.  Not  havin'  any  other  place  t'  go, 
everybody  went;  an'  it  became  a  fixed  habit  with 
Pap  an'  me  t'  turn  the  key  in  the  little  pill-box  every 
night  an'  go  over  along  about  8  :30. 

"The  burden  a'  Mordecai's  moan  wa'n't  much 
different  from  Jonah's,  only  that  it  covered  more 
ground,  the  ratio  bein'  the  difference  between 
Nineveh  an'  the  wide,  wide  world.  All  the  prophe- 
cies had  been  fulfilled,  all  the  signs  given,  an'  the 
end  a'  things  couldn't  possibly  be  more'n  three 
weeks  off,  accordin'  t'  Mordecai;  an'  them  thrcMi 
weeks  shorely  ought  t'  be  given  over  t'  squarin'  uiJI 
anything  wrong  done  in  the  flesh.  As  Pap  became 
more  an'  more  impressed  he  commenced  t'  lose  inter- 
est in  business.  Three  'r  four  times  I  ketched  him 
makin'  mistakes,  puttin'  up  prescriptions.  An' — 
^yell,  it  ain't  no  use  goin'  int'  detail.  What  I  came 
t'  think  that  I  understood  as  well  as  I  did  my  own 
name  was  this:  that  in  the  crucible  a'  Pap's  mind 
Mordecai  an'  the  little  black  pig  refused  absolutely 
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at  his  vitals,  as  the  women  noveHsts  say. 

"Mordecai  was  strong  on  signs  an'  Pap  gradu- 
ally became  that  way,  too.  He  got  t'  lookin'  f  'em 
everywhere  an'  f  everything.  Whole  hours  he  put 
in  study  in'  that  shameless  naked  man  you  used  t' 
see  in  the  front  a'  almanacs — the  one  with  his  belly 
ripped  open,  his  palms  turned  out,  an'  all  them  dif- 
ferent lines  runnin'  int'  him,  like  a  union  depot.  He 
got  real  superstitious.  Pap  did;  an'  if  there's  any- 
thing that  I  know  of  that'll  set  a  feller's  teeth  on 
edge,  standin'  around  with  his  hands  in  his  pockets, 
lookin'  on.  it's  superstition.  I  got  mean.  A  few 
home-made  signs  wouldn't  do  Pap  any  particular 
harm,  that  I  could  see;  might  do  him  a  world  a' 
good.  I  got  busy.  I  couldn't  put  'em — the  signs — 
in  the  sky,  so  I  opened  up  my  parachute,  slid  off  a' 
Pleiades — an'  lit  in  the  pig-pen. 

"Yes,  little  Eph  would  have  t'  be  .sacrificed.  My 
lirst  idea  was  t'  dye  him  a  delicate  pea  green.  But 
young  Bill  Dugin  an'  Amos  Clark  wouldn't  hear  t' 
that.  'We'll  jest  try  switchin'  pigs,  t'  begin  with,' 
says  Bill.  'I've  got  a  nice  little  white  one  jest  that 
size.  WeW  swap.'  So  that  night,  about  12  a'clock, 
we  called  little  Eph  out  a'  one  a'  his  houses,  put  him 
int'  a  sack  an'  tumed  the  white  one  int'  the  pen. 

"Next  mornin'  when  Pap  went  out  t'  feed  the 
pig,  I  stepped  out,  too,  a  turkey  duster  in  one  hand 
an'  the  other  over  my  mouth. 

" 'PJgS^y*  P'^&y — chug,  chug,  chug!'  says  Pap, 
tumin'  the  swill  int'  the  trough.  An'  out  came  the 
little  white  pig,  like  he'd  been  catapulted  out  a'  the 
end  of  a  sewer-pipe.  Pap  dropped  the  pail  int'  the 
pen. 

"  'Well,  I'll  be  ding-busted!'  says  he.  An'  that's 
all  I  got  out  of  it  that  morning'  f  the  trouble  a' 
watchin'.  Everything  run  along,  durin'  the  day,  jest 
as  if  there  hadn't  anything  happened.  Pap  fed  the 
pig  at  noon  an'  again  at  night  an'  said  nothin'.  W^e 
locked  up,  as  usual,  an',  as  usual,  went  across  the 
street. 

"That  night  Bill,  Amos  an'  me  took  out  the 
white  pig  an'  put  in  a  red  one. 
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"An'  the  next  day  it  rained,  as  the  sayin'  is,  onl} 
in  this  case  it  was  true.  Pap  mixed  the  feed  in  the 
store,  buttoned  up  his  old,  shiny  rain-coat,  pulled 
his  wide  Stetson  hat  down  over  his  face  an'  went 
out.  I  flew  t'  the  back  window.  Pap  turned  in  the 
feed,  stood  expectant ;  an'  out  a'  the  fatherest  house, 
with  a  grunt  an'  a  squeal,  bounced  Reddy.  Pap 
dropped  the  pail  this  time,  too,  staggered  back  about 
three  feet  an'  looked  up  int'  the  heavens.  I  didn't 
see  no  more.  I  couldn't  stand  it.  I  ran  up  front, 
laid  down  behind  a  counter  an'  laughed  'till  I 
thought  I'd  choke. 

"All  that  day  Pap  was  onusually  quiet,  an'  pre- 
occupied. It  cleared  up  about  11  a'clock,  an'  f 
hours  he  stood  leanin'  up  agin  the  pen,  gazin'  at 
the  pig.  Then  he'd  come  in,  set  down  in  the  little 
back  room  an'  let  his  hands  an'  head  hang.  He 
didn't  go  home  f  dinner  nor  t'  supper,  an'  from 
six  'till  half-past  seven  he  walked  the  floor;  then, 
takin'  a  pinch  a'  snuff  an'  bnishin'  the  dandruff  off'n 
the  shoulders  of  his  old  black  alpaca  coat  he  went 
out  a'  the  front  door,  hiked  right  across  the  street, 
an',  f  the  first  time  since  the  meetin's  had  begun, 
was  there  t'  hear  the  openin'  chorus  sung. 

"An'  that  night  Bill,  Amos  an'  me  had  work  in 
the  third  degree.  We  left  Reddy  where  he  was; 
we  put  back  Eph  an'  the  white  one;  an'  we  added  t' 
the  menagerie  a  fourth  performer,  a  little  white  an'- 
black  spotted  one;  four  pigs  in  all.  If  that  didn't 
fetch  him  we  didn't  know  what  would. 

"An'  it  did — 'r  it  fetched  me,  rather.  In  the 
momin'  Pap  went  out,  ketched  all  four  pigs,  brting 
'em  in  an'  put  'em  down  cellar.  Then  he  figgered 
up  what  I  had  comin',  gave  it  t'  me  an'  told  me  t' 
go  home.    My  career  as  a  druggist  was  over. 

"That  afternoon  Pap  stuck  up  in  the  window  a 
sign :  'Pigs  for  sale  cheap.'  " 

After  he  had  gone,  the  weary  drugman  snatched 
up  a  two-thirds  unconsumed  cigar  and  threw  it 
venomously  across  the  room. 

"How  did  he  know,  the  old  pirate,  how  did  he 
know!"  he  half-questioned,  half-ejaculated.  Then 
he  put  on  his  hat  and  went  to  dinner. 
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THE  PRESIDENT  OF  THE  N.  A.  R.  D. 

An    Illustrated    Sketch    of   W.  S.  Elkin.  Jr.,  of   Atlanta,   by    a   Friend    of   Many    Years'    Standing— His 
Business  Career,  His  Personal  Qualities,  and  His  Activities  in  Behalf  of  Pharmacy. 

By  PROF.  W.  B.  FREEMAN, 

Secretary  of  the  Southern   Colleiie  of   Pharmacy   of  Atlanta,   Ex -president  of   the   Georiiia   Pharmaceutical    Association, 

and  Ex-edltor  of  the  one-time  Southern  Drui  Journal. 


Peculiarly  fitted  to  head  the  National  Association 
of  Retail  Druggists,  W.  S.  Elkin,  Jr.,  elected  to  the 
presidency  of  that  body  at  its  last  annual  meeting 


W.  S.  Elkin,  Jr.,  of  Atlanta,  president  of  the  N.  A.  R.  D. 

in  Atlantic  City,  should  make  one  of  the  best  ex- 
ecutives ever  entrusted  with  the  guidance  of  the 
organization, 

Mr.  Elkin  combines  in  a  rare  degree  both  the  pro- 
fessional and  the  commercial  ability  so  essential  to 
success  in  that  most  exacting  of  businesses,  the  retail 
drug  trade.  This  is  amply  demonstrated  by  his 
career  in  the  city  of  his  adoption,  Atlanta,  Ga.,  in 
which  he  has  been  engaged  in  his  profession  since 
1885. 

EARLY  BUSINESS  LIFE. 

W.  S.  Elkin,  Jr.,  was  born  February  14,  1867,  in 
Lancaster,  Kentucky.  His  father,  T.  A.  Elkin,  was 
a  captain  on  the  staff  of  General  Thomas  through- 
out the  Civil  War,  and  is  now  a  prominent  planter 
and  stock-raiser  in  the  famous  Blue  Grass  region  of 
Kentucky.  Young  Elkin's  earliest  business  experi- 
ence was  gained  in  the  retail  drug  trade,  in  his  home 


town  of  Lancaster,  where  he  was  associated  as  a  boy 
with  his  future  partner,  W.  S.  Watson. 

These  two  friends  and  fellow  clerks  came  to 
Atlanta  together  in  December,  1885,  and  both 
entered  the  employ  of  the  late  Charles  O.  Tyner, 
then  one  of  the  leading  druggists  of  the  city.  Mr. 
Elkin  began  work  at  a  salary  barely  sufficient  to 
pay  his  living  expenses,  but  at  once  manifested  traits 
of  concentration,  tact,  and  diligence  which  predicted 
business  success  for  him.  Close  attention  to  his 
duties,  eagerness  to  master  the  profession,  and  an 
unusual  degree  of  ability  rapidly  procured  promo- 
tion for  him,  and  in  1890  Mr.  Elkin  and  his  friend 
Watson  were  able  to  secure  the  financial  backing 
necessary  to  form  the  Elkin- Watson  Drug  Company 
and  to  go  into  business  on  their  own  account,  pur- 


Mrs.  Elkin. 


I 


chasing  the  stock  of  Stoney,  Gregory  &  Company,  at 
the  corner  of  Peachtree  and  Decatur  Streets. 

The  new  firm  prospered  from  the  beginning,  and 
in  two  years'  time  Messrs.  Elkin  and  Watson,  presi- 
dent and  secretary-treasurer  respectively  of  the  new 
concern,  were  able  to  purchase  the  entire  interest 
of  L.  M.  Ward  and  Robert  Miller,  who  had  backed 
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the  enterprise,  and  thus  gain  the  full  control  and 
ownership  of  the  business. 

In  1895,  the  Elkin-Watson  Drug  Company 
moved  to  still  larger  quarters  at  the  comer  of  Mari- 
etta and  Broad  Streets,  whence  they  eventually 
moved  to  their  present  stand,  at  the  comer  of  Peach- 
tree  and  Marietta  Streets,  one  of  the  most  prominent 
and  favorable  locations  in  the  city.  In  1904  Mr. 
Elkin  bought  out  the  interest  of  his  partner,  Mr. 
Watson,  becoming  the  sole  owner  of  one  of  the 
largest  and  most  profitable  retail  dmg  businesses  in 
Atlanta,  after  a  steady  progress  covering  a  period 
of  nearly  a  score  of  years. 

A  striking  feature  of  the  Elkin-Watson  Dmg 
Company's  extensive  business  is  the  large  prescrip- 
tion patronage  it  receives  not  only  from  its  own 
territory,  but  from  practically  all  sections  of  Atlanta. 
This  feature  of  the  business  had  grown  to  such  pro- 
portions that  three  years  ago  the  firm  inaugurated 
an  all-night  service  in  order  that  its  patrons  might 
be  promptly  served  at  all  hours,  and  the  plan  has 
proved  not  only  a  great  convenience  to  the  public 
but  also  a  source  of  profit  to  the  firm. 

NOW    HAS   TWO  STORES. 

In  1907  Mr.  Elkin  acquired  the  business  of  the 
Folkes  Drug  Company,  located  in  the  most  fash- 
ionable residence  section  of  Atlanta,  on  Peachtree 
Street.  He  now  operates  this  store  as  a  branch  of 
his  down-town  business. 

This  detailed  account  of  Mr.  Elkin's  rapid  and 
consistent  progress  in  his  profession  illustrates 
better  than  anything  else  his  unusual  talent  for  the 
work  and  his  fitness  for  a  commercial  career.  Clear- 


The  Elkin  residence  in  Atlanta  at  the  corner  of  Ponce  de  Leon  Avenue  and 
North  Boulevard. 


Exterior  of  the  main  store  of  the  Elkin-Watson  Drug  Co.  at  the  corner  of 
Peachtree  and  Marietta  Streets. 

ness  of  judgment,  intelligence  of  management,  and 
the  exercise  of  that  invaluable  faculty,  progressive 
conservatism,  have  placed  him  in  the  front  rank  of 
retail  dmggists  to-day,  and  his  election  to  the  presi- 
dency of  the  National  Association  of  Retail  Dmg- 
gists was  a  well  deserved  compliment  to  a  worthy 
member  of  the  profession. 

Nor  has  Mr.  Elkin's  organizing  and  executive 
ability  been  limited  to  the  advancement  of  his  own 
peculiar  business.  He  was  the  first  to  establish, 
some  years  ago,  a  Nurses'  Directory,  beginning  with 
less  than  ten  nurses.  The  movement  met  with 
instant  and  wide-spread  recognition,  and  his  Di- 
rectory now  enrolls  from  150  to  200  graduate  pro- 
fessional nurses,  from  which  he  supplies  not  only 
the  physicians  of  Georgia,  but  also  those  of  the  ad- 
joining States,  who  appreciate  the  convenience  of 
the  arrangement  and  the  competent  service  rendered. 

Before  passing  from  the  professional  phase  of 
Mr.  Elkin's  career  it  may  be  well  to  look  a  little 
deeper  into  the  causes  which  have  brought  about 
his  enviable  position. 

HIS   BUSINESS   POLICIES. 

Mr.  Elkin  himself  ascribes  his  success  mainly  to 
two  things:  a  high  standard  of  quality  invariably 
applied  to  drugs  and  their  compounding,  and  the 
basis  of  mutual  friendship  and  esteem  which  it  has 
been  his  aim  to  build  up  between  himself  and  the 
physicians  with  v^^om  he  comes  in  contact.- 

"From  the  moment  I  was  free  to  direct  the  affairs 
of  my  business,"  says  Mr.  Elkin,  "there  were  two 
things  I  endeavored  to  accomplish :  to  impress  both 
physicians  and  customers  with  the  quality  of  my 
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goods  and  the  accuracy  of  their  compounding,  and 
to  gain  the  personal  friendship  of  every  physician 
with  whom  I  came  in  contact.  I  made  calls  as  regu- 
larly as  possible  upon  my  medical  patrons ;  I  talked 
with  them  earnestly  and  squarely;  I  invited  and 
urged  them  to  come  to  my  place  of  business,  to  go 
behind  my  counters  and  into  the  prescription  room, 
where  they  might  see  for  themselves  the  scrupulous 
care  exercised  in  the  selection  of  drugs  and  in  the 
filling  of  prescriptions.  Quality  of  goods, '  quality 
of  service,  promptness  and  the  utmost  efficiency  in 
every  department,  constituted  my  slogan,  and  a 
rigid  adherence  to  these  principles  has  brought  about 
its  reward." 

VARIOUS    OFFICIAL   POSITIONS   IN    PHARMACY. 

But  it  is  not  only  on  account  of  his  ethical  and 
professional  attributes  that  Mr.  Elkin  is  qualified 
for  the  high  position  to  which  he  has  been  elected. 

Always  public  spirited  and  progressive  in  the 
extreme,  Mr.  Elkin  has  ever  been  found  ready  to 
work  or  to  lead,  as  the  case  might  be,  in  the  advance- 
ment of  the  retail  drug  trade  in  Atlanta  or  in  the 
country  at  large.  In  1900  he  was  one  of  the  organ- 
izers of  the  Atlanta  Druggists'  Association ;  he  was 
for  three  years  its  secretary,  and  has  twice  been  its 
president.  In  1901  he  was  elected  president  of  the 
Georgia  Pharmaceutical  Association,  and  in  1906 
he  was  appointed  a  member  of  the  State  Board  of 
Hiarmacy,  which  position  he  still  holds.  He  is  a 
member  of  the  Board  of  Trustees  of  the  Grace 
Hospital  in  Atlanta. 

When  the  National  Association  of  Retail  Drug- 
gists met   in   Atlanta   in  1906,   Mr.   Elkin  was   in 


Interior  view  of  the  main  store,  with  the  desks  of  Mr.  Elkin  and  Mr. 
Marshall  seen  on  the  balcony  over  the  rear  of  the  room. 


This  shows  the  very  handsome  character  of  the  branch  store  of  the  Elkin- 
Watson  Co.  at  the  corner  of  Peachtree  and  Ivy  Streets. 

charge  of  the  arrangements  for  the  entertainment  of 
the  body,  and  members  who  were  present  at  that 
convention  will  recall  the  entire  success  of  his 
efiforts.  At  this  meeting  he  was  elected  vice-presi- 
dent of  the  N.  A.  R.  D.,  in  1907  was  made  an 
executive  committeeman,  and  in  1908  was  finally 
elected. president  of  the  organization  at  the  meeting 
in  Atlantic  City. 

MR.  AND  MRS.   ELKIN  PERSONALLY. 

Mr.  and  Mrs.  Elkin  are  prominent  in  the  social 
life  of  Atlanta.  Mrs.  Elkin  is  an  accomplished  mu- 
sician and  their  home  on  Ponce  de  Leon  Avenue  is 
the  scene  of  frequent  and  charming  functions.  Mr. 
Elkin  is  an  enthusiastic  sportsman.  Particularly  is 
he  a  keen  hunter,  and  he  has  in  his  kennels  some 
of  the  finest  bird  dogs  in  the  South,  most  of  which 
he  has  trained  himself.  He  is  fond  of  the  woods 
and  out-of-door  life  generally,  and  never  misses  an 
opportunity  to  gratify  his  inclinations  along  this 
line.  Of  late  years,  he  has  been  able  to  devote  more 
of  his  attention  to  such  pursuits  through  the  efficient 
aid  in  the  management  of  his  business  affairs  rend- 
ered him  by  Mr.  T.  C.  Marshall,  secretary  of  the 
Elkin-Watson  Drug  Company,  who  has  been  associ- 
ated with  the  firm  now  for  more  than  ten  years. 

Mr.  Elkin  possesses  a  character  essentially  well- 
balanced  and  admirably  rounded  in  every  sense  oi 
the  word.  His  business  ability  and  acumen  have  in 
no  way  marred  his  genial  personality  or  impaired 
his  high  ethical  and  moral  standards.  He  stands 
for  all  that  is  best  in  his  profession,  and  is  himself 
a  most  excellent  example  of  what  such  principles, 
may  produce. 


SOME  UNUSUAL  ADVERTISING  METHODS. 

An    Indiana    Dru^({ist   Who    was    Discovered   to    be    Usln^   a  Variety    of    Schemes    to    Get    Business- 
Some  of  Them  Rather  Bizarre — All  of  Them  Have  the  Quality  of  Human  Interest. 

By  O.  R.  NORRIS. 


While  traveling  over  northern  Indiana  as  a  com- 
mercial salesman,  I  came  in  contact  with  some  pe- 
culiar methods  of  advertising.  They  were  those  of 
a  druggist  in  one  of  the  towns  which  I  visited. 


THE  USE  OF  TOWN  CRIERS. 


When  I  alighted  from  the  train  at  this  particular 
place,  the  first  sound  that  greeted  my  ears  was  the 
phrase,  "Bargains  in  wall-paper  at  Oden's  to-day." 
This  seemed  to  be  in  every  boy's  mouth  that  lived 


O.    R.   NOKKIS. 

in  the  town.  I  could  hear  them  close  at  hand  and 
could  hear  them  in  the  distance,  but  the  sentence 
was  always  the  same. 

My  curiosity  was  aroused,  and  up)on  arriving  at 
the  hotel  I  inquired  of  the  hotel  clerk  as  to  the 
cause  of  all  the  boys  ii^.  town  yelling  this  one 
sentence.  "Oh,"  he  says,  "that  is  one  of  druggist 
Oden's  crazy  advertising  ideas.  He  gives  prizes  to 
the  boys  who  can  holler  the  sentence  the  loudest. 
We  have  become  so  tired  of  the  noise  that  we  almost 
wish  that  Oden  was  not  in  the  drug  business  in  the 
town." 

Seeing  that  he  did  not  care  to  continue  the  con- 
versation along  the  line  of  Oden's  advertising  ideas. 


I  changed  the  topic  of  conversation  and  began  to 
talk  on  other  subjects,  but  I  decided  to  myself  that 
I  would  make  Mr.  Oden  a  visit  and  learn  more  of 
his  advertising  schemes. 

Upon  calling  at  his  store,  which  was  very  neat 
and  attractive,  I  found  him  a  very  busy  man,  but  a 
pleasant  gentleman  to  converse  with.  I  spent  sev- 
eral hours  with  him,  and  learned  of  his  many  ways 
of  advertising  and  selling  goods. 

In  reply  to  my  inquiries  about  the  particular 
scheme  which  had  aroused  my  curiosity  on  arriving 
in  the  town,  he  gave  this  explanation: 

PUSHING  WALL-PAPER. 

In  examining  his  wall-paper  left  over  from  the 
previous  year,  he  found  that  he  had  a  larger  amount 
on  hand  than  was  desirable  at  this  time  of  the  year ; 
so  he  decided  to  reduce  the  stock  at  once.  There 
was  only  a  weekly  paper  published  in  his  town. 
Therefore  he  used  other  means  to  advertise  and 
sell  his  goods  at  different  times.  On  this  occasion 
he  had  put  up  a  list  of  three  prizes,  the  first  an  air- 
gim,  the  second  a  pocket-knife,  and  the  third  a  pair 
of  skates.  He  advertised  for  all  the  schoolboys, 
between  the  age  of  six  and  fifteen  years,  to  call  at 
his  store  after  school.  At  the  appointed  hour  here 
they  all  came,  both  big  and  small,  for  they  knew 
that  Oden  had  something  for  them.  He  lined  them 
up  in  a  row  in  front  of  the  store,  and  said :  "Now 
to  the  boy  who  can  holler  this  sentence  the  loudest, 
'Oden  for  bargains  in  wall-pai)er  to-day,'  I  will  give 
this  first  prize,  the  air-gun;  to  the  second  loudest, 
the  pocket-knife;  and  to  the  third  loudest,  the 
skates."  After  going  down  the  line,  he  said,  there 
was  not  a  boy  in  the  entire  list  who  hollered  half  as 
loud  as  he  ought  to  be  able  to  do.  He  did  not  award 
the  prizes  that  day,  but  told  them  to  come  around 
on  the  third  day  at  the  same  hour  and  he  would 
distribute  the  winnings.  In  the  meantime  every  one 
was  told  to  practice  hollering  whenever  they  had  a 
chance,  no  matter  whether  it  was  at  home,  down 
town,  or  upon  the  streets,  but  they  should  not  miss 
a  single  opportunity  to  holler  "Oden  for  bargains  in 


155 


156 


BULLETIN  OF  PHARMACY 


wall-paper  to-day,"  for  the  more  times  they  repeated 
it  the  louder  they  could  holler.  The  day  I  arrived 
in  the  town  was  the  second  day  of  the  contest;  all 
the  boys  were  certainly  practicing  every  chance  they 
had. 

Later  I  visited  the  town  and  called  upon  Mr. 
Oden  to  inquire  whether  his  wall-paper  advertising 
scheme  had  been  successful.  He  answered  yes,  say- 
ing that  all  the  people  in  the  town  and  surrounding 
community  had  talked  about  it,  and  that  all  those 
who  wanted  wall-paper,  and  many  who  had  no  idea 
of  buying  at  the  time,  had  come  to  make  their  pur- 
chases of  paper. 

Before  leaving  Mr.  Oden's  store  on  my  first  visit, 
he  also  gave  me  an  account  of  several  other  adver- 
tising plans  he  had  carried  out  successfully. 

BOOMING   STATIONERY    BUSINESS. 

On  one  occasion  he  desired  to  make  a  special  sale 
of  stationery  and  used  the  following  plan.  It,  too, 
was  a  prize  contest,  and  every  person  who  bought 
a  box  of  stationery  at  his  store  could  enter  the  com- 
petition free.  To  the  one  submitting  on  stationery 
purchased  from  his  store  the  best  ten  reasons  why 
their  local  town  was  an  ideal  city  to  live  in,  he 
•would  give  as  first  prize  $2.00  in  cash,  a  second  of 
$1.00  in  cash,  third  a  75-cent  box  of  stationery,  and 
■to  the  next  five  each  a  25-cent  box  of  stationery. 
This  contest  was  open  for  one  month.  At  its  close 
three  judges,  all  professional  men,  were  selected  to 
look  over  the  letters  and  award  the  prizes.  This 
aroused  interest  and  greatly  increased  the  station- 
cry  sales.  His  extra  profits  were  several  times  over 
what  the  advertising  cost  him. 

A  NOVEL  FOUNTAIN  OPENING. 

The  previous  spring  Mr.  Oden  had  installed  a 
■new  soda  fountain  in  his  store,  and  on  the  Saturday 
of  his  opening  he  had  a  young  man  dress  up  in  a 
white  duck  suit,  with  white  cap  and  white  shoes. 
The  suit  was  well  made  and  fitted  the  man  per- 
fectly, giving  him  a  neat  and  attractive  appearance. 
He  had  lettered  in  beautiful  colors  by  an  artist  upon 
the  back,  down  the  front,  on  the  sleeves  and  down 
the  sides  of  the  trousers  legs,  this  sentence :  "Oden's 
■soda  fountain  opening  to-day."  This  young  man 
was  a  very  clever  cornet  player,  and  would  go  out 
on  the  street  while  it  was  crowded  with  people  doing 
their  Saturday  afternoon  shopping.  He  would  stop 
on  a  corner,  play  a  short  piece  upon  his  cornet,  then 
move  down  street  to  another  location.  He  was  seen 
by  every  one,  and  his  clean  and  attractive  appear- 


ance brought  large  crowds  to  the  Oden  store,  where 
each  gentleman  was  presented  with  a  good  cigar, 
each  lady  with  a  carnation,  and  each  little  boy  or 
girl  with  an  ice  cream  soda.  He  had  the  store 
beatifully  decoi-ated,  and  had  secured  the  services  of 
a  local  orchestra  during  the  afternoon  and  evening. 
He  said  this  was  one  of  the  best  special  advertising 
plans  he  had  ever  used. 

INTERESTING  THE  YOUNGSTERS. 

Last  Christmas,  instead  of  giving  the  prizes  to 
the  older  people  directly,  he  gave  the  children  a 
chance  to  secure  them.  He  had  a  large  number  of 
cards  printed  as  follows: 

Dear  Friend: 

When  you  buy  your  Christmas  presents,  will 
you  please  go  to  Mr.  Oden's  drug  store  and  take 
this  card  with  you.  Give  it  to  the  clerk  of  whom 
you  make  your  purchase,  and  have  him  put  the 
amount  on  it.  By  doing  this  you  will  assist  me 
in  securing  one  of  the  prizes  he  gives  away  on 
■Christmas  day. 
Amount  of 

Purchase Signed 

(By  child  having  ticket.) 

These  cards  were  offered  to  all  the  children  of  the 
town,  and  to  each  one  were  given  as  many  as  were 
wanted.  They  signed  their  names  and  gave  the 
cards  out  to  their  friends  and  neighbors,  and  asked 
them  to  make  their  purchase  at  Oden's  drug  store, 
to  assist  them  in  competing  for  one  of  the  prizes. 
The  amount  of  the  purchase  was  marked  upon  the 
ticket,  and  it  was  deposited  in  a  locked  box  at  the 
front  of  the  store.  At  the  close  of  the  contest  they 
were  taken  out  and  the  amount  of  dollars  and  cents 
were  counted  up,  and  each  boy  or  girl  given  credit 
with  the  amount  of  trade  they  brought  to  the  store. 
To  the  one  having  the  largest  amount  the  first  prize 
was  given,  a  gold  watch  and  chain;  the  second 
largest,  if  a  girl,  a  beautifully  dressed  doll — if  a  boy, 
a  combined  steam  and  electric  engine;  the  third  a 
gold  ring.  This  plan  of  advertising  brought  trade 
from  all  parts  of  the  surrounding  country,  for  every i 
boy  or  girl  who  had  secured  a  bunch  of  the  tickets] 
had  friends  and  neighbors  who  traded  with  Oder 
for  the  sake  of  helping  the  children,  if  nothing  else.1 

MAKING  CAPITAL  OF  A  SUNDAY-SCHOOL  PICNIC. 

"For  a  little  scheme,  that  hardly  cost  fifty  cents 
to  carry  through,  I  think  the  following  was  one  of 
the  best  I  ever  introduced,"  he  said.  "One  time 
during  the  summer  we  were  going  to  have  a  Sunday 
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hool  union  picnic  in  our  town,  which  would  bring 
large  number  of  strangers  to  our  place.  So,  to 
et  my  name  and  store  before  them,  I  took  a  barrel 
nd  printed  on  the  outside,  'See  the  green  turtle,' 
stood  the  barrel  on  end  at  the  entrance  to  the  park 
here  every  one  who  entered  the  grounds  would 
ave  to  pass  by.  The  head  of  the  barrel  was  taken 
out  and  a  screen  fastened  over  the  top.  On  the 
inside  I  had  a  neat  sign  painted  w.hich  read,  'If  you 
are  hot,  tired,  and  thirsty,  call  at  Oden's  drug  store 

Ind  buy  a  glass  of  ice  cream  soda.     He  has  a  gift 
DT  every  one  who  calls.'    The  reading  on  the  out- 


of  the  ad.  on  the  inside  reminded  them  that  it  was 
hot  and  that  they  would  enjoy  an  ice  cream  soda, 
and  the  last  part  aroused  their  curiosity,  for  they 
wanted  to  know  what  Oden  the  druggist  had  to 
give  them.  So  they  came  to  my  store.  I  gave  each 
one  a  fine  souvenir  postal  card  of  the  store.  While 
my  competitors  claimed  the  Sunday-school  picnic 
did  not  bring  them  any  business,  I  was  more  than 
pleased  with  their  patronage." 

At  the  conclusion,  I  informed  Mr.  Oden  that  I 
had  to  leave  him,  as  my  train  was  due.  On  leaving 
I  received  a  hearty  handshake  and  an  earnest  invita- 
tion to  call  and  see  him  on  my  next  visit  to  the  place. 


BASHAM'S  MIXTURE. 

Some    Interestln|{    and    Suf^ijestlve    Experiments  with  the    Formulas   for  this  Product  In  the  Last  Two 
Revisions  of  the  Pharmacopoeia  — Su|{|{estlons  for  Improvln|{  the  Product  Now  Official. 

By  H.  A.  B.  DUNNING. 


The  formula  for  Basham's  mixture  in  the  Eighth 
Revision  of  the  United  States  Pharmacopoeia  differs 
from  the  previous  1890  formula  in  that  both  the 
quantity  of  tincture  of  iron  chloride  and  of  diluted 
acetic  acid  are  doubled.  Then,  too,  solution  of  am- 
monium acetate  is  increased  2^  times,  and  the 
glycerin  and  aromatic  elixir,  each  one-sixth. 

Although  the  constituents  of  the  formula  have 
not  been  altered,  the  increase  of  tincture  of  iron, 
ammonium  acetate  solution  and  acetic  acid  has  so 
modified  the  preparation  that  it  does  not  compare 
favorably  in  odor  and  more  particularly  in  taste 
with  the  solution  of  1890. 

But  the  most  serious  objection  to  the  eighth  re- 
vision preparation  is  its  lack  of  permanence.  It 
will  not  keep  more  than  a  week  without  some  pre- 
cipitation, while  the  1890  product  if  made  with  mod- 
erate care  will  keep  indefinitely. 

With  the  purpose  of  ascertaining  the  cause  of 
precipitation  the  following  experiments  were  per- 

°^         '  basham's  mixture. 

Samples  prepared  Aug.  ii,  igo8.    Examined  Sept.  i,  1908. 

1890  formula perfectly  clear 

1890  in  amber perfectly  clear 

1890  with  double  acetic  acid perfectly  clear 

1890  with  double  acetic  acid  in  amber perfectly  clear 

1890  with  double  tincture  of  iron  and  double 

glycerin perfectly    clear 


Eighth  Rev.  formula badly  precipitated 

Eighth   Rev.   in  amber badly  precipitated 

Eighth  Rev.  with  double  acetic  acid slightly  precipitated 

Eighth  Rev.  with  double  acetic  acid 

in    amber slightly  precipitaed 

Eighth  Rev.  with  double  glycerin perfectly  clear 

Eighth  Rev.  with  double  glycerin  in  amber perfectly  clear 

Eighth  Rev.  with  double  glycerin  and  acetic 

acid perfectly  clear 

Eighth  Rev.  with  double  glycerin  and  acetic 

acid  in  amber perfectly  clear 

These  samples  were  examined  again  on  January 
21,  1909.  Conditions  were  about  the  same  with  the 
exception  that  those  which  contained  a  precipitate 
in  September  were  in  much  worse  condition;  and 
the  1890  solution  containing  double  the  quantity  of 
tincture  of  iron  and  double  the  amount  of  glycerin 
had  become  colorless. 

The  conclusion  drawn  from  these  experiments  is 
as  follows:  that  the  1890  formula  for  Basham's 
mixture  is  a  most  excellent  one  pharmaceutically, 
and  in  my  opinion  is  far  superior  to  the  newer 
formula.  But  since  the  eighth  revision  formula  is 
the  recognized  standard,  it  ought  to  be  used.  As 
soon  as  practicable,  however,  it  should  be  altered  by 
increasing  the  quantity  of  glycerin.  Probably  the 
quantity  of  ammonium  acetate  solution  could  be  re- 
duced to  at  least  400  Cc.  to  the  liter,  this  'amount 
being  sufficient  to  convert  the  iron  into  the  double 
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iron  and  ammonium  acetate  compound.  The  acetic 
acid  might  also  be  lessened.  The  latter  two  sugges- 
tions are  not  based  on  experiment;  but  if  they  are 
practicable,  to  adopt  them  would  improve  the  taste 
and  odor. 

The  results  of  these  experiments  and  others  clearly 
show  that  neither  the  addition  of  acetic  acid  nor 
ammonium  acetate  will  prevent  precipitation  in  the 
Eighth  Revision  formula. 

I  am  told  that  previous  to  the  1890  Revision  of 


the  Pharmacopoeia,  the  Basham's  mixture  formula 
gave  much  trouble  because  of  the  lack  of  perma- 
nency of  the  finished  product. 

In  the  1890  revision,  in  accordance  with  the  sug- 
gestion of  Charles  Caspari,  Jr.,  10  per  cent  of 
glycerin  was  added.  It  appears  that  the  revision 
committee  failed  to  take  this  data  into  account  in 
connection  with  the  Eighth  Revision  formula  as  the 
proportion  of  the.  tincture  of  iron  was  increased,  but 
that  of  glycerin  was  not. 


GLYCERIN,  BENZOIN,  AND  ROSE-WATER. 

Different  Ways   of  Dispensing  this   Familiar   Preparation — The    Difficulty  of   Securing    a   Permanent 
Solution — How  Several  Pharmacists  Solve  the  Problem. 


During  the  past  year  or  two  the  Bulletin  has 
published  several  articles  on  methods  of  mixing 
glycerin,  benzoin,  and  rose-water.  In  taking  a  retro- 
spect of  these  contributions  it  is  interesting  to  note 
the  different  processes  which  are  used  for  the  pur- 
pose. For  example,  Franklin  M.  Apple  came  out 
with  the  assertion*  that  this  preparation  should  not 
be  made  extemporaneously.  He  asserted  that  it  was 
impossible  to  dispense  it  satisfactorily  by  merely 
mixing  the  ingredients  together  in  the  customary 
manner.  He  maintained  that  it  should  be  carefully 
prepared  and  kept  as  a  regular  stock  product. 

Mr.  Apple  adds  the  tincture  of  benzoin  to  only  a 
portion  of  the  glycerin  and  rose-water.  After  a 
few  days,  when  the  resin  has  precipitated,  he  filters 
the  product  through  a  fine,  strong  cloth  and  adds 
the  rest  of  the  glycerin  and  rose-water.  An  elegant 
creamy  preparation  results.  Even  a  year  after  mak- 
ing it,  Mr.  Apple  declared  that  his  lotion  presented 
an  excellent  appearance. 

But  in  contrast  with  this  lengthy  method  is  the 
simple  one  of  F.  C.  Hottel,  Cleveland,  Ohio.t  He 
takes  a  few  hours  for  the  job,  but  the  task  does  not 
extend  over  several  days.  Mr.  Hottel  macerates 
quince-seed  in  rose-water.  Then  he  strains,  adds 
glycerin,  and  finally,  with  constant  agitation,  tinc- 
ture of  benzoin.  After  the  product  stands  a  few 
hours  Mr.  Hottel  filters  the  mixture,  securing  a  per- 
manent preparation. 

We  often  run  across  a  pharmacist,  however,  who 
makes  a  very  satisfactory  mixture  of  glycerin,  ben- 
zoin,  .and    rose-water    with    little    manipulation. 

♦Bulletin  of  Pharmacy,  October,  1907,  page  427. 
tBuLLETiN  OF  PHARMACY,  July,  1908,  page  297. 


"Southern  Cross,"  of  New  Zealand,*  published  a 
formula  in  the  December  Bulletin^  page  516, 
which  produces  a  permanent  lotion  with  little  effort 
on  the  part  of  the  dispenser. 

Another  simple  method  which,  it  would  seem, 
answers  perfectly  was  suggested  by  E.  P.  Ferte,  of 
Spokane,  Washington.!  He  puts  the  water  or  aque- 
ous solution  into  a  wide  graduate  and  stirs  it  rapidly 
in  a  circular  direction  with  a  glass  rod.  At  the  same 
time,  he  gradually  drops  in  the  benzoin  near  the 
periphery  of  the  rapidly  moving  solution.  Satura- 
tion follows  quickly. 

A  New  Jersey  druggist  has  hit  upon  a  little  trick 
which  apparently  solves  the  difficulty  very  nicely. 
To  describe  his  method : 

Add  the  glycerin  to  the  benzoin  carefully  and  do  not  mix. 
Run  in  the  rose-water  all  at  once,  invert  the  bottle  and  stand  it 
on  the  cork.  After  a  few  minutes  restore  the  bottle  to  its 
original  position.     The  rose-water  must  be  lukewarm. 

A  little  experimenting  will  impress  the  druggist 
with  the  value  of  this  method.  A  sample  of  the 
lotion  made  in  this  way  was  allowed  to  stand  two 
years  without  showing  anything  more  than  a  slight 
brown  color  due  to  the  separation  of  the  benzoin. 
__These  several  methods  are  no  experiments.  The 
lotions  have  been  duly  aged,  in  some  instances  stand- 
ing a  year  or  two  without  undergoing  any  marked 
deterioration.  Space  forbids  our  republishing  the 
details  of  these  various  manipulations,  but  the  drug- 
gists who  desire  that  information  may  obtain  it  by 
consulting  the  annual  index  in  the  December  issue. 

♦Bulletin  of  Pharmacy,  December,  1908,  page  516. 
tBuLLETiN  OF  PHARMACY,  February,  1908,  page  71. 
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A  CLEVER  TELEPHONE  WINDOW. 


By  H.  M.  CURRY. 


This  window  proved  the  chef  d'ociivrc  of  the 
season.  While  not  very  striking  it  proved  convinc- 
ing and  brought  forth  commendations  from  men 
Iio  appreciate  business-getting  advertising. 
This  exhibit  was  easily  built  and  may  be  dupli- 
ted  by  the  average  druggist.  The  telephone  pole 
and  cross-arm  were  the  real  things  and  were  bor- 
rowed from  our  local  exchange.  The  telephone 
company  was  glad  to  extend  us  the  courtesy,  and 
offered  to  be  of  more  assistance. 

The  'phones  were  cut-outs,  furnished  by  the  Dr. 


every  'phone  above  the  mouthpiece  and  carried  out 
the  generaj  idea  of  the  display  effectively. 

The  background  was  white  cheese-cloth  loosely 
draped,  with  wall-paper  at  the  top.  At  the  back 
was  a  large  cut-out  representing  the  front  of  our 
store,  showing  the  signs  as  they  actually  are.  From 
each  'phone  was  stretched  a  pretty  baby  ribbon 
"wire"  leading  to  Sherriff's.  The  sign,  'Thone  your 
orders  to  No.  25,"  was  painted  in  water  colors  on 
the  windows.  "All  'phones  lead  to  Sherriff's"  was 
printed  in  white  on  a  red  cross-arm. 


Miles  Co.  Over  the  words  "pain  pills"  was  pasted 
a  different  phrase  in  each  particular  instance.  On 
the  lower  part  of  the  'phones,  where  the  ads.  were 
placed,  I  tied  articles  representing  the  things  desig- 
nated :  For  ice  cream,  there  was  an  ice-cream  paper 
bucket,  filled  with  a  fluff  of  absorbent  cotton;  and 
for  the  doctor,  a  lot  of  prescription  blanks  showing 
the  name  and  address  of  every  physician  in  our 
locality.  Prescriptions  were  represented  by  an  eight- 
ounce  vial  stained  to  look  like  medicine,  and  duly 
labeled;  and  thus  I  proceeded  throughout  the  dis- 
play.    The   phrase   "Call  us  up"   was   printed   on 


The  telephone  pole  was  also  rendered  white  with 
a  light  wash  of  alabastine.  The  floor  was  brown. 
Over  the  raised  platform,  built  of  boxes  and  boards, 
was  a  cover  of  green  burlap.  We  were  careful  to 
wire  the  superstructure  lest  it  fall  and  injure  the 
window.  I  was  specially  requested  by  our  local 
Board  of  Trade  to  leave  this  display  in  longer  than 
usual,  as  the  "trade  winners"  of  the  Kansas  City 
Board  were  to  make  our  town  a  visit,  and  our  local 
Board  wanted  them  to  see  it.  After  seeing  the  ex- 
hibit they  commended  it  highly,  much  to  my  satis- 
faction. 
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"MY  BEST  ADVERTISING  SCHEME." 

Two  More  Live  Dru^^ists  Get  $2.50  Each  for  Describing  Plans  which  have  Boomed  Their  Business 

— Increasing  Paint  Sales  In  the  Spring — Conducting  a  Successful 

•*  Opening  "  or  Anniversary  Day. 


The  Editors  of  the  Bulletin  are  ajways  on  the  lookout  for  live  material,  and  we  have  been  getting 
a  good  deal  of  it  for  this  department  of  "Best  Advertising  Schemes."  For  every  accepted  contribution  to 
the  department  we  pay  $2.50  in  cash  promptly  by  return  mail.  We  don't  pay  a  prize  to  one  man  a  month, 
and  then  keep  and  use  every  other  contributor's  article  without  paying  him  anything,  but  we  send  the 
money  to  all  those  whose  papers  are  kept  and  published. — The  Editors. 


AN  ANNIVERSARY  SALE. 

By  J.  H.  AxT, 

Manager  of  the  Axt  Drug  Co.,  Fort  Madison,  Iowa. 

We  were  well  pleased  with  the  results  of  our 
twentieth  anniversary  celebration.  No  less  than  986 
women  registered  their  names  for  bags  and  boxes 


J.  H.  Axt. 

of  candy,  while  365  men  left  their  signatures  for 
cigars.  We  are  firm  believers  in  openings,  special 
sales,  and  receptions,  as  we  have  found  them  our 
best  paying  ads. 

On  Saturday,  October  31,  we  celebrated  our 
twentieth  anniversary.  This  was  such  an  important 
event  in  our  business  career  that  we  wanted  to  make 
it  an  even  bigger  success  than  any  of  our  former 
events.  We  hit  upon  a  plan  which  made  everybody 
in  and  around  Fort  Madison  take  a  great  interest  in 
Axt's  twentieth  anniversary  celebration.     We  dis- 


tributed green  circulars  giving  full  particulars  about 
the  features  of  our  celebration.  We  told  about  the 
special  prize  bags,  one  of  which  was  presented  to 
every  woman  visitor  on  anniversary  day.     We  ex- 
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Announco  Their 

20th  Anniversary 

SPECIAL  SALE 

CELEBRATION 

Saturday,  Oct.  31st 


Just  twenty  years  ago  on  November  1st.  ,1888,  we  opened  a  drug  store 
at  1333  Front  Street.  In  1890  we  moved  our  store  fo  its  present 
location,  the  corner  of  Second  and  Market  Streets.  Here. we  have  built' 
up  a  business  that  is  at  present  four  times  is  large  as  it  was  during  any 
oi  the  first  three  years,  a  truly  remarkable  record. 

AtOW  to  celebrate  our  20th  Anniversary  in  such  a  way  tKat  every- 
■t>ody  in  Fort  Madison  will  lake  a  keen  interest  in  it,  we  are  going  to 
hold  a  SPECIAL  SALE  CELEBRATION  6n  Saturday,  October  list. 
On  this  day  we  are  going  to  offer  some  of  the  BIGGEST  BARGAINS 
that  have  ever  been  offered  by  any  store  in  this  city 

BARGAINS 

On  Anniversary  Day  our  store  will  be  packed  full  of  BAR- 
GAINS. Special  Candy  Sales,  Special  Perfume  Sales,  Special  Toilet 
Article  Sales,  Special  Hand  Bag  Sales,  unusual  Special  Offers  and  many 
othentems  of  merchandise  at  far-below-usu?l-prices  will  make  this  day 
an  event  which  you  certainly  ought  riot  miss:  This  circular  tells  about 
tJlrS^i^^^^  BURGAIJVS  we  offer  FOR  ANXI. 
VbHSaRY  DAY  OWJLy— see  how. many  pf  them  you  want- 
remember  that  if  you^  want  any  of  them  at  these  special  prices,  you  must 
get  them  on  Anniversary  Day  for  that  is  the  only  day  that  we  offer 
them  at  the  prices  given  inside— SfiJS/ATS/O^. 

See    INSIDE    Pages 

"prize    BAGS"— for   th«    ladles— SEE    INSIDE 


I 


Cover  of  the  Axt  circular— 7  by  lOi/z  inches. 
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plained  that  each  one  was  filled  with  acceptable 
things,  while  every  tenth  bag  contained  a  special 
article  worth  from  25  cents  up.  All  this  was  calcu- 
lated to  bring  the  people  to  the  store.  Then  there 
were  a  great  many  special  sales  of  candy,  perfume, 
toilet  articles,  hand-bags,  and  numerous  other 
articles  at  bargain  values. 

The  first  page  of  the  green  circular  which  we 
distributed  is  shown  in  the  accompanying  reproduc- 
^■bn.     On  the  inside  of  the  circular  appeared  our 
^■inouncement  of  free  goods  and  many  bargains : 

^■2  oz.  "Rose  Incarnat"  rK.EE— To  induce 

^^Bu  to  try  a  captivating  new  perfume,   we  will        CDCC 

^give  each  person  who  buys  1  oz.  of  /^osg  Incarnat       rtfklL 

at  50c.  an  oz.  an  additional  j^  oz.  free.     Only  one 

to  each  purchaser. 

"  IDEAL  "  $1.00  Hair  ^rash— An  extra  good 
quahty,  well  bristled  hair  brush,  a  particularly 
good  value  at  its  regular  price  of  $1.00,  special  at 
only  61c.  on  Anniversary  Day  only. 

3Sc.  Worth  for  ONLY  14c.— On  Anniversary 

Day  we  will  sell  a  25c.  bottle  of  Colgate's  Tooth 
Powder  and  a  10c.  cake  of  Colgate's  Cashmere 
Bouquet  Soap,  BOTH  FOR  ONLY  14c. 

25c.  Flesh  Brush  FKEE  — On  Anniversary 
Day  we  will  give  a  25c.  Rubber  Flesh  Brush  Free 
with  each  25c.  box  of  Premier  Violet  de  Parme 
Soap  (3  cakes  to  box),  a  delightfully  scented 
toilet  soap. 

FIVE  Boxes  Cigars  FH^EE  —  Everv  man  who  registers 

Anniversary  Day  will  receive  a  numbered  ticket,  entitling  him 

to  a  chance  to  win  one  of  FIVE  boxes  of  prime 

cigars— Box  of  50  La  Verdon  10c.  size;  box  of  50 

La  Verdon  3  for  25c.  size;   box  of  50  Wolverine 

Girl  5c.  size;  box  of  50  La  Verdon  Juniors  (5c.) 

and  box  of  Verdon  Twisters  (5c.)  — all  made  of 

the   best   tobacco   by   the  Verdon  Cigar  Company,  a  Union 

factory,  and  each  box  bears  the  Union  Label. 


6IC. 


I4C. 


FREE 


FREE 


At  the  same  time  a  large  ad.  appeared  in  the  news- 
papers announcing  our  20th  anniversary  day.  We 
felt  that  we  were  to  pass  an  important  milestone  in 
our  business  career  and  desired  to  celebrate  in  a 
way  that  would  make  the  event  a  big  success.  Sou- 
venirs were  promised  to  men,  women,  and  children. 
People  were  invited  to  come  and  bring  their  friends. 
The  newspaper  gave  us  reading  notices  gratis  in 
consideration  of  other  space  which  we  paid  for.  One 
of  our  newspaper  ads.  is  shown  herewith. 

We  took  pains  to  impress  upon  our  patrons  the 
necessity  of  keeping  this  particular  Saturday  open. 
People  were  requested  to  make  no  engagement  for 
that  day  as  we  wanted  to  have  the  pleasure  of  wel- 
coming them  to  our  store.  All  visitors  were  prom- 
ised something  good. 


From  the  way  the  people  turned  out  it  is  fair  to 
infer  that  the  advertising  had  done  its  work.  The 
affair  proved  a  success  in  more  ways  than  one. 


Every  man 
and  woman 
should  call 
and  register 
at  the  store 
Saturday 
Oct.  31. 
You  will  be 
sorry  if  you 
miss  it. 


One  of  the  Axt  newspaper  ads.  announcing  the  anniversary  sale. 


ONE  WAY  OF  SELLING  PAINT. 
By  Tracy  Boal,  Buda,  III. 

Many  druggists,  especially  in  the  smaller  towns, 
make  a  side-line  of  paint,  and  I  venture  to  say  that 
most  of  them  who  sell  that  old  chestnut,  "Strictly 
Pure  Lead  and  Oil,"  fail  to  make  a  dollar  a  year. 

We  have  been  in  the  paint  business  for  forty  years 
and  have  sold  these  goods  for  every  purpose;  but 
now  we  rarely  hand  out  a  job  of  lead  and  oil. 
Instead,  we  employ  a  scheme  which  has  worked  to 
good  effect  in  our  weekly  newspaper  for  three  years. 
We  publish  such  announcements  as  the  accompany- 
ing specimen  two  or  three  times  a  season  and  also 
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have  printed  lists  of  all  the  lots  of  paint  we  have 
sold  in  the  last  three  years. 

These  lists  we  enclose  in  packages  leaving  the 


Tracy  E.  Boal. 


store  and  also  mail  them  to  prospective  customers. 
When  a  man  comes  in  and  begins  to  approach  us  on 
"lead  and  oil"  we  let  him  do  the  talking  first  and 
then  we  give  him  our  views  on  the  brand  we  carry. 


To  clinch  the  deal,  we  hand  him  one  of  these  lists 
with  the  remark :  "Ask  these  people.  Don't  take  our 
word  for  it." 


B.P.S.FOR  HOUSBS. 


We  have  already  sold  B.  P.  S.  Paint  to  many  users  this 
season,  and  you  can  see  it  on  buildings  owned  by  the  follow- 
ing people : 


Ren  Lamb, 
J  no.  Titus, 
Jennie  Dingman, 
W.  M.  Johnson, 
Geo.  Holmes, 
J.  J.  Westervelt, 


P.  J.  Cadell. 
A.  J.  Fisher, 
T.  J.  Haley. 
Wm.  Marlin, 
Geo.  Mitchell, 
Harry  Reid, 


Dennis  Draper, 
Will  Bliss, 
Mrs.  Mattie  Hunt, 
Alice  Fifield, 
Mrs.  Levi  Sweet, 
Cal  Crisman. 


Our  last  year's  list  was  much  larger  yet,  and  this  year's 
sales  will  be  greater  than  ever  when  the  paint  season  is  over. 

You  want  to  know  the  reason  why  we  sell  90  per  cent  of 
the  Paint  used  around  here  ?  Simply  because  B.  P.  S.  means 
just  what  it  says — 

BBST     RAirVT    SOLD! 

Before  You   Paint— Investigate. 

14  Years'  Usage  in  Buda. 

BOAU  4&  SOIN. 


Nine  times  out  of  ten  that  settles  Mr.  Man.  We 
sell  a  bill  of  paint,  and  make  a  profit  instead  of 
swapping  dollars  and  letting  the  customer  pay  us 
his  end  of  the  deal  when  he  gets  ready. 

Try  our  way! 


A  Handsome  Illinois  PHARMACV.-The  accompanying  picture  represents  an  interior  view  of  the  store  of  C.  F.  Wm.  Schultz  &  Co..  Elgin. 
IlUnois.  This  pharmacy  was  refitted  recently,  with  the  result  that  the  appointments  throughout  are  attractive  and  modern.  A  glance  is  sufficient  to 
impress  one  with  the  commodious  nature  of  the  place.  The  woodwork  is  not  shown  distinct'y  in  the  engraving,  but  presents  a  beautiful  appearance 
in  fact. 
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BOARD  QUESTIONS  ANSWERED. 


A   NEBRASKA   EXAMINATION. 
PHARMACY. 

1.  (a)  What  is  the  United  States  Pharmaco- 
poeia? {b)  At  what  date  did  the  current  edition 
become  "official?"  (c)  What  is  the  National  For- 
mulary? 

(a)  The  Pharmacopoeia  is  the  authoritative  book 
the  country  on  the  preparation  of  medicines  dis- 
jnsed  by  druggists  and  prescribed  by  physicians, 
ifinite  standards  are  prescribed  wherever  possible. 
\h)  It  became  official  September  1,  1905.  (c)  The 
remedies  in  the  U.  S.  P.,  however,  constitute  only  a 
limited  portion  of  those  used  by  American  physi- 
cians. Many  others  for  which  there  is  a  consider- 
able demand  are  gathered  together  in  the  National 
Formulary,  which  may  in  a  sense  be  considered  a 
sort  of  appendix  to  the  Pharmacopoeia. 

2.  What  is  the  weight  in  grains  of  a  liter  of: 
(a)  Alcohol?     {b)  Glycerin? 

(a)  1000  X  0.809  =  809.0  grammes;  809  X 
15.432  =  12484.488  grains.  (6)  1000  X  1.246 
=  1246  grammes;  1246  X  15.432  =  19228.272 
grains. 

3.  (a)  How  many  cubic  inches  in  a  United 
States  wine  gallon?  {b)  What  is  the  weight  in 
grains  of  a  gallon  of  distilled  water? 

(a)  One  liquid  gallon  (wine  gallon)  =  4  liquid 
quarts,  or  8  liquid  pints,  or  about  231  cubic  inches. 
{b)  One  gallon  of  water  weighs  3785.434  grammes, 
or  58418.1444  grains  at  maximum  density,  in  vacuo. 

4.  (a)  Name  the  official  infusions,  {b)  What 
strength  would  you  make  infusion  buchu?  (c) 
What   strength   infusion   hyoscyamus? 

(a)  Infusion  of  digitalis;  infusion  of  wild 
cherr\';  compound  infusion  of  senna,  {b)  Five  per 
cent,  (c)  The  Pharmacopoeia  directs  that  an  or- 
dinary infusion,  the  strength  of  which  is  not  indi- 
cated by  the  physician  nor  specified  by  the  Pharma- 
copoeia, shall  be  five  per  cent.  But  the  strength  of 
infusions  of  powerful  or  energetic  substances  should 
be  prescribed  by  the  physician.  Hyoscyamus  be- 
longs to  the  latter  class. 

5.  What  is  the  general  difference  as  a  class  be- 
tween official  tinctures  and  official  spirits? 

Tinctures  differ  from  spirits  in  being  made  from 
non-volatile  bodies,  tincture  of  iodine  being  the  one 
official  exception  to  this  rule. 


6.  (a)  What  is  the  drug  strength  of  U.  S.  P. 
fluidextracts?  {b)  Name  three  official  fluidextracts 
in  which  diluted  acetic  acid  is  used  instead  of  alcohol. 

(a)  One  gramme  of  the  drug  is  represented  by 
one  cubic  centimeter  of  the  fiuidextract.  (&)  Di- 
luted acetic  acid,  ten-per-cent  solution,  is  used  to 
make  fluidextracts  of  lobelia,  sanguinaria,  and  squill. 

7.  Name  at  least  three  official  fluidextracts  which, 
in  process  of  manufacture,  require  assay;  naming  in 
each  instance  the  active  principle  sought  and  the 
percentage  which  should  be  present  in  the  finished 
product. 

Fiuidextract  of  hydrastis;  hydrastine;  2-per-cent 
fiuidextract  of  nux  vomica;  strychnine;  1-per-cent 
fiuidextract  of  aconire ;  aconitine,  0.4  per  cent. 

8.  How  many  grains  of  sugar  are  required  to 
make  one  pint  "syrupus"  U.  S.  P.? 

Note. — Show  figures  used  in  arriving  at  result. 
One  pint  =  473.17  Cc.  One  liter  of  syrup  repre- 
sents 850  grammes  of  sugar.  Therefore  one  pint 
of  syrup  =  473.17  X  (850  ^  1000)  =  402.1945 
grammes  of  sugar.  This  multiplied  by  15.432  = 
6206.665  grains. 

9.  State  the  strychnine  percentage  of  tincture  of 
nux  vomica,  fiuidextract  of  nux  vomica,  and  extract 
of  nux  vomica. 

In  tincture  of  nux  vomica  there  is  one-tenth  of 
one  per  cent  of  strychnine;  in  the  fiuidextract,  one 
per  cent ;  in  the  extract,  five  per  cent. 

10.  Name  the  U.  S.  P.  liquid  preparations  con- 
taining opium,  giving  the  respective  percentage 
strengths  of  opium. 

Camphorated  tincture  of  opium  contains  0.4  per 
cent  of  powdered  opium;  tincture  of  deodorized 
opium,  10  per  cent  of  granulated  opium ;  tincture  of 
ipecac  and  opium,  10  per  cent  of  granulated  opium; 
tincture  of  opium,  10  per  cent  of  granulated  opium; 
vinegar  of  opium,  10  per  cent  of  powdered  opium; 
wine  of  opium,  10  per  cent  of  granulated  opium. 
{To  he  continued.) 


HE  LIKES  THE  BOARD  ANSWERS. 
To  the  Editors: 

I  certainly  must  commend  you  on  your  production 
of  such  a  pharmaceutical  journal  as  the  Bulletin 
OF  Pharmacy.  Your  department  of  "Board  Ques- 
tions Answered"  is  and  will  be  an  immense  help  for 
board  candidates.  It  was  this  column  which  led  me 
to  place  a  subscription.  Hoping  for  the  long  suc- 
cess of  your  publication,  I  am,  yours  respectfully, 

Philadelphia,  Pa.  Wm.  D.  BaUN. 
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DOLLAR  IDEAS. 


TAe  editor  of  the  Bui.i.ETin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A    UNIQUE    CORN-CURE    AD. 

Joseph  M.  Scherer,  Astoria,  N.  Y.:  Here  is  a 
scheme  which  we  used  to  advertise  a  corn  remedy. 
The  amount  of  goods  sold  amply  repaid  us  for  our 
little  trouble.  Our  device  may  be  duplicated  in  the 
following  way :  Make  a  cone  out  of  pasteboard,  sim- 
ilar to  a  large  megaphone,  about  30  inches  long  and 
tapering  from  25  inches  in  diameter  to  1^  or  2 
inches,  as  seen  in  the  following  illustration : 


BASE     WITM 
OlSPCAY 
ADVEPTlSiNd 

ANO    SAMP1.K5 

Or  cooos 


TRANSl-OCCNT      fAPep. 


EYE     PIECE. 


Remove  a  section  6  by  10  inches  at  the  top,  as 
shown  in  the  cut,  and  cover  the  whole  thing  with 
red  translucent  paper.  Light  will  enter  sufficiently 
to  show  up  the  base,  where  a  strong  piece  of  paste- 
board fits  in  bearing  an  advertisement  in  painted  let- 
ters and  supporting  the  samples.  Set  the  cone  in 
the  window  where  the  most  light  can  pass  through 
the  cut-out,  and  arrange  it  so  that  the  eyepiece  is 
pressed  against  the  show  window  at  a  height  which 
allows  the  passers-by  to  look  into  it  and  read  the  ad. 
Underneath  the  cone  place  a  little  card,  reading: 
"Have  You  Seen  It  r 

We  advertised  our  corn  remedy,  and  attached  six 
bottles  to  the  base,  below  the  reading  matter,  and 
this  odd  looking  device  attracted  a  good  deal  of  at- 
tention. The  contrivance  could  also  be  made  in  pyr- 
amid shape. 

"SPOTTING"  A  WATER-BOTTLE  THAT  HAS  BEEN 
USED. 

Earle  W.  Fellows,  Chatham,  N.  Y.:  In  every 
store  the  question  of  giving  a  customer  credit  for 
returned  hot-water  bottles  has  come  up.  Many  phar- 
macists, for  their  own  protection,  refuse  to  exchange 
them   for  other   goods.      How   can   we   determine 


whether  or  not  a  bag  has  been  used,  carefully  dried, 
and  then  returned  for  exchange  ?  Melt  together  into 
an  easily  fusible  wax,  paraffine  1  part  and  cacao 
butter  3  parts,  and  color  with  a  bit  of  alkanet.  Dip 
the  bottom  of  the  stopper  from  the  hot-water  bottle 
into  this  wax.  Repeat,  if  necessary,  until  a  fair 
coating  is  formed.  The  surface  may  then  be  im- 
pressed with  a  small  seal,  although  that  is  not  at  all 
necessary.  Replace  the  stopper  and  sell  the  bottle  in 
the  usual  way.  If  a  bag  is  returned  with  the  wax 
melted,  one  can  stake  his  reputation  that  hot  water 
has  been  in  it,  and  he  may  then  refuse  to  take  the 
article  back  either  for  credit  or  in  exchange  for  other 
goods. 

A  COMBINED  FUNNEL,   GRADUATE,  AND 
BRUSH  STAND. 

James  Y.  Allan,  Richmond,  Melbourne,  Victoria, 
Australia:  Being  pushed  for  room  in  our  shop,  we 
have  several  plans  to  economize  space.  One  is  a 
combined  funnel,  graduate,  and  brush  stand.  It  is 
easily  and  cheaply  constructed.  The  funnels  fit  into 
semicircular  slots,  the  construction  of  which  can  be 


seen  from  the  accompanying  diagram.  The  measure 
rack  itself  is  not  new,  but  the  value  of  the  arrange- 
ment lies  in  the  small  space  which  it  occupies.  If 
necessary,  with  a  little  extra  trouble,  a  fixture  can 
be  attached  to  allow  the  glasses  to  drain  into  the 
sink  beneath. 


TISSUE-PAPER  AS  A  WINDOW  DRESSING 
MEDIUM. 

Frank  Green,  Jr.:  American  tissue-paper  can  be 
made  into  an  elegant,  inexpensive  medium  for  dress- 
ing windows  by  simply  crinkling  or  crushing  it 
together  in  the  hands  once  or  twice  and  then  unfold- 
ing or  spreading  out  again.  This  destroys  the  gloss, 
makes  it  very  pliable,  and  gives  it  a  fluted  or  creped 
appearance.  After  the  crinkling  or  crushing  these 
sheets  can  be  pasted  together  into  one  solid  sheet 
without  producing  any  noticeable  seams.  It  may  be 
used  in  this  manner  for  covering  shelves,   scrolls. 
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irches,  etc.,  or  for  covering  the  floor,  ceiling,  back 
)r  sides  of  the  window.  Worked  into  artistic  effects 
)y  tufting,  shirring,  draping,  festooning,  etc.,  this 

ledium  cannot  be  detected  from  the  outside  as 
;ommon    tissue-paper.       American    tissue-paper   is 

lanufactured  in  many  colors,  and  is  usually  sold  in 
sheets  about  18  by  28  inches,  which  cost  from  four 
to  ten  cents  a  quire.  It  requires  but  little  more  work 
to  make  this  medium  and  decorate  with  it  than  it 
does  to  use  crepe  paper,  cheese-cloth,  muslin,  etc., 
while  it  costs  comparatively  little  and  gives  far  more 
satisfactory  results  under  nearly  all  conditions. 


ADVERTISING  A  SPRING  TONIC. 

Frank  Green,  Jr.,  Maryville,  Mo.:  Here  is  a 
novel,  efficient,  and  profitable  method  of  advertising 
a  spring  tonic  or  a  sarsaparilla  to  the  city  or  town 
people.  Have  the  printer  make  up  as  many  cards, 
eight  by  ten  inches,  as  may  be  desired.  Use  three- 
ply  cardboard  and  let  the  ad.  read  somewhat  as  fol- 
lows : 


SPRING  IS  HERE!     FEEL  BAD? 

WE  SELLTHE    BEST  SPRING 
TONIC      ON      THE      MARKETI 

OREAR'S  SARSAPARILLA  COMP. 

LET    US    SHOW    YOUI 

Orear-Henry  Drug  Co. 


Tack  each  of  these  cards  to  two  uprights  made  of 
laths  or  light  strips  of  wood,  making  these  supports 
flush  with  the  top  of  the  card  and  long  enough  at 
the  bottom  to  be  sharpened  and  driven  into  the 
ground  and  leave  the  bottom  of  the  card  from  four 
to  six  inches  above  the  surface.  If  both  sides  of 
the  sign  are  visible,  tack  another  card  on  the  back 
of  the  upright.  Place  these  small  signs  along  the 
street  in  yards,  on  terraces,  or  in  the  parkways. 
They  will  do  the  rest! 


HOW  TO  PREPARE  SOLUTIONS  OF  ARGYROL. 

Peter  M.  Wilkie,  Great  Falls,  Montana:  Argyrol 
solutions  usually  give  trouble  at  the  disi>ensing 
counter.  By  using  the  following  method  they  can  be 
prepared  speedily.  Reduce  the  argyrol  to  a  fine 
powder  with  a  mortar  and  pestle  and  transfer  it  to  a 
powder  paper.  Having  measured  the  volume  of 
water  required,  pour  it  into  the  mortar,  reserving  a 
drachm  or  so.     Next  dust  the  powdered  argyrol  on 


the  surface  of  the  water  and  allow  it  to  settle. 
Triturate  with  a  pestle  and  a  perfect  solution  will 
result.  Transfer  the  liquid  to  a  bottle  and  wash  out 
the  mortar  with  reserved  portion  of  water.  In  this 
way  strong  solutions  can  be  prepared  in  a  few 
minutes. 


DISPENSING  SMOOTH  OINTMENTS. 
/.  C.  Arthur  St.  James,  Denver,  Colorado:  It  fre- 
quently happens  that  in  dispensing  ointment  in  small 
quantities,  particles  of  grit  or  foreign  matter  are 
found  throughout.  They  may  be  removed  by  strain- 
ing through  gauze.  The  ointment  is  placed  in  the 
center  of  the  cloth  and  squeezed  between  the  thumb 
and  forefinger.  This  gives  splendid  results.  By 
using  this  method  when  necessary  it  is  possible  to 
dispense  all  ointments  absolutely  smooth,  without 
the  trouble  of  melting,  straining,  and  cooling. 


DISPLAY  SCHEME  FOR  RUBBER  GLOVES. 

/.  C.  Arthur  St.  James,  Denver,  Colorado:  A  very 
attractive  method  of  displaying  rubber  gloves  is  to 
inflate  them  over  an  inverted  soda  tumbler.  The 
hand  shape  may  be  made  perfect  by  blowing  air  into 
the  gloves  through  a  glass  tube  or  soda  straw.  The 
best  results  are  obtained  with  thin  surgeons'  or 
ordinary  all-rubber  household  gloves.  This  makes  a 
novel  addition  to  displays  of  rubber  gloves.  The 
appearance  of  a  number  of  hands  with  no  visible 
support  is  striking. 


CLEANING  MERCURY. 
Paul  L.  McConomy,  Philadelphia,  Pa. :  To  clean 
mercury  easily  heat  a  glass  tube  until  it  can  be 
"drawn."  Draw  it  out  until  the  tube  is  as  thin  as 
thread.  Cool  and  break  it  at  the  center  of  the  thin 
place,  and  then  pour  the  mercury  through  the  tube 
so  made,  letting  it  filter  slowly  through  the  small 
aperture.  It  will  be  found  to  have  been  cleaned 
very  effectively. 

THE   TRICK    OF   REMOVING   LABELS    FROM 
BOTTLES. 

Lloyd  B.  Woodman,  Wolfville,  N.  S.:  To  remove 
a  label  from  a  bottle  quickly,  dampen  it  with  cold 
water  and  hold  it  over  the  flame  of  a  spirit  lamp  for 
a  few  seconds.  Watch  it  peel  off  without  a  tear! 
We  sometimes  place  a  dampened  cloth  over  the  label 
and  then  hold  it  over  the  flame,  but  the  first  way  is 
much  easier  and  more  convenient. 
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LETTERS. 


PRESCRIPTION-PRICING  AGAIN. 

To  the  Editor: 

Supplementing  our  remarks  of  last  month  on  pre- 
scription-pricing, let  us  say  that  with  Hynson,  West- 
cott  &  Co.  this  subject  is  triangular,  presenting  as 
many  sides  as  there  are  members  of  the  firm,  and, 
probably,  because  it  is  considered  from  so  many 
view-points,  satisfactory  results  are  obtained. 

Dr.  Westcott,  quite  naturally,  takes  the  stand  that 
the  prices  charged  should  be  based  on  the  cost  of  his 
ably  and  carefully  purchased  stock;  somewhat  in 
accord  with  the  rate  at  which  the  particular  article 
moves,  or  with  regard  to  losses  sustained  in  con- 
nection with  it  and  its  liability  to  become  stock 
that  will  never  be  sold.  Coupled  with  these  consid- 
erations are  thoughts  of  monthly  statements  for  all 
these  goods,  whether  used  up  or  not,  and  thoughts 
of  profits  necessary  to  pay  the  expenses  of  the  firm 
and  the  regular  drawings  of  its  members.  Dr. 
Westcott  has  to  keep  the  bank  balance  all  right  and 
may  be  excused  for  basing  his  charges  with  due 
regard  to  his  needs  for  maintaining  the  firm's  credit, 
which,  we  must  all  admit,  is  not  an  unimportant 
matter. 

Dr.  Dunning  is  never  so  happy  as  when  he  is 
"putting  the  tariff  on"  pretty  hard.  He  does  this 
because  he  believes  one's  "time  is  money,"  and  be- 
cause one's  brains  are  his  greatest  asset.  He  puts  a 
pretty  fair  valuation  on  his  professional  attainments 
and  his  ability  to  examine  stock  as  to  its  identity  and 
purity.  He  also  believes  a  person  should  be  com- 
pensated for  the  responsibility  of  directing  a  force 
such  as  that  under  his  control.  He  likes  good  prices 
because  he  finds  he  can  have  better  work  done  by 
good  men  than  by  poor  ones,  and  because  it  is  nec- 
essary to  have  a  sufficient  force  to  meet  emergencies 
and  to  prevent  operators  from  being  unduly  hur- 
ried and  overworked.  He  favors  good  prices  for 
prescriptions  because  resulting  profits  enable  him  to 
have  ample  and  high-grade  facilities  and  equipment, 
with  the  time  necessary  to  do  good  dispensing. 

Dr.  Hynson  greatly  admires  a  good  bank  balance 
and  needs  a  great  deal  of  "the  stuff"  himself.  He 
is  also  quite  a  stickler  about  fine  work  and  never 
finds  things  kept  exactly  to  suit  him.  Yet,  when 
pricing  prescriptions,  he  is  likely  to  forget  all  else 
and  think  most  of  the  effect  on  the  customer.    His 


greatest  desire  is  to  make  and  hold  patrons.  Tran- 
sient or  semi-transient  trade,  with  copies  or  many- 
times-filled  originals,  give  him  most  concern.  New 
prescriptions  for  acute  troubles  are  the  easiest  to 
handle,  but  a  "chronic"  frequently  knows  just  what 
he  is  taking  and  realizes  that  the  new  prescription 
he  is  having  filled  is  the  exact  reproduction  of  one 
he  has  had  dispensed  in  several  other  places.  All 
this,  and  the  feeling  that  a  person's  circumstances 
and  the  number  of  doses  contained  in  a  prescription 
should  have  much  to  do  with  the  pricing,  makes  the 
senior  member  of  the  firm  a  "little  easy"  at  times. 
Hynson,  Westcott  &  Co. 

Baltimore,  Md. 


COLOR  OF  THE  N.  F.  ELIXIR  OF  CINCHONA, 
IRON,  AND  STRYCHNINE. 

To  the  Editors : 

During  the  last  year  I  have  prepared  a  good  many 
gallons  of  the  N.  F.  Elixir  of  Cinchona,  Iron,  and 
Strychnine  and  have  made  a  special  study  of  the 
color  of  the  product. 

A  woman  patron  of  our  store  who  had  been  using 
our  elixir  left  the  city.  Wishing  to  continue  the 
use  of  the  preparation,  she  purchased  some  in  the 
place  where  she  was  visiting.  On  her  return  she 
reported  great  differences  in  color  in  the  prepara- 
tions which  had  been  bought  at  various  stores.  Some 
were  light-green  and  others  dark-brown.  I  there- 
fore proceeded  to  investigate.  In  a  large  city  in  this 
State  I  procured  eight  samples  partly  by  direct  pur- 
chase and  partly  on  prescriptions.  In  all  cases  Elixir 
Cinchona,  Iron,  and  Strychnine,  N.  P.,  was  de- 
manded. Of  the  three  elixirs  dispensed  on  prescrip- 
tion, two  conformed  in  color  to  the  N.  F,  prepara- 
tion. Six  other  samples  were  of  a  light-green  color, 
indicating  that  probably  iron  pyrophosphate  had 
been  used  and  not  the  phosphate  itself. 

As  a  result  of  the  above  experience  I  made  a  few 
color  tests.  Starting  with  detannated  fluidextract 
of  cinchona  I  prepared  a  sample  of  elixir  cinchona 
of  proper  strength,  namely,  1  gramme  to  30  Cc. 
■Then  a  sample  was  made  after  the  N.  F.  formula. 
This  was  very  much  darker  in  color  than  the  elixir 
from  the  detannated  fluidextract  of  cinchona. 

With  elixir  quinine  compound  as  a  base,  additions 
of  compound  tincture  of  cudbear  were  made,  1  Cc. 
at  a  time,  until  a  color  was  secured  to  match  that  of 
the  sample  made  from  the  detannated  fluidextract. 
This  result  was  obtained  with  a  proportion  of  10 
Cc.  compound  tincture  of  cudbear  to  the  1000  Cc.  of 
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the  elixir.  A  comparison  of  the  color  of  the  N.  F. 
elixir  (50  Cc.  compound  tincture  of  cudbear  to  1000 
Cc.)  was  made  by  diluting  the  detannated  fluidex- 
tract  of  cinchona. 

When  equal  parts  of  the  fiuidextract  of  cinchona 
detannated  and  aromatic  elixir  were  used,  the  color 
corresponded  to  that  of  the  N.  F.  elixir.  Naturally 
I  concluded  that  the  present  formula  for  this  elixir 
in  the  National  Formulary  called  for  too  much  com- 
pound tincture  of  cudbear. 

The  former  edition  (1896),  on  page  18,  directed 
15  Cc.  to  be  added  to  the  1000  Cc.  of  compound 
elixir  of  quinine  if  a  colored  preparation  was  de- 
red.  Why  the  change  to  50  Cc.  ?  While  the  color- 
ing power  of  the  compound  tincture  of  cudbear  may 
be  dependent  on  the  quality  of  the  caramel,  differ- 
ences would  be  slight.  In  my  opinion,  the  lighter 
colored  elixir  is  to  be  preferred.  It  is  obtained  by 
using  10  Cc.  compound  tincture  of  cudbear  to  the 
1000  Cc.  This  quantity  does  not  cover  the  greenish 
color  of  the  iron  phosphate  and  produces  a  color 
corresponding  to  that  of  an  elixir  made  from  the 
detannated  bark. 

Emil  Reyer. 

South  Bend.  Ind. 


LIQUOR  AND  THE  DRUG  STORE  IN  KANSAS. 
To  the  Editors: 

The  wrath  of  the  long-suffering  public  has  finally 
claimed  a  verdict,  asking  whether  or  not  Kansas 
shall  suffer  the  liquor  saloon  still  to  exist  under  the 
guise  of  a  drug  store.  The  professional  pharmacist 
has  demanded  of  the  profession  an  answer  to  the 
question:  "Shall  our  profession  be  ruthlessly  de- 
stroyed and  continue  to  suffer  the  indignity  of  being 
classified  with  disorderly  houses?"  The  answer  has 
come  from  the  people  through  the  legislature,  and 
with  Kansas  emphasis,  in  about  the  following  terms : 
i  he  responsibility,  the  license,  the  franchise  for  sell- 
ing liquor  shall  be  taken  away  entirely  from  every- 
body— the  burden  of  responsibility  resting  hereto- 
fore on  the  profession  of  pharmacy  shall  now  hence- 
forth be  entirely  removed.  Even  alcohol  cannot  be 
made  or  sold  in  the  State.  True  it  is  that  alcohol  is 
useful  as  a  medicinal  agent,  but  its  sources  of  supply 
must  be  from  out  of  the  State.  The  channel  of  sup- 
ply must  be  cut  off  from  Kansas. 

The  legislature  has  said  in  effect :  The  State  has 
been  asking  too  much  of  the  profession  of  phar- 
macy. This  profession  has  shown  the  tendency  of 
human  nature.    It  has  failed  to  execute  the  law — a 


good  law,  but  ineffective  on  account  of  human  weak- 
ness. Physicians,  druggists,  and  patrons  of  drug- 
gists have  conspired  to  degrade  pharmacy  by  wink- 
ing at  the  sale  of  intoxicating  liquor.  Now  drug- 
gists are  to  be  made  reputable  citizens  once  more — 
they  are  no  longer  to  be  disciplined  as  barroom 
keepers. 

It  should  be  stated  that  85  counties  in  the  State, 
before  the  present  law  was  enacted,  had  refused  to 
let  druggists  take  out  permits  to  sell  liquor. 

One  of  the  large  wholesale  druggists,  referring  to 
the  matter  in  a  communication,  says:  *Tt  is  going 
to  result  in  good  throughout  the  State  for  the  glori- 
ous profession  of  pharmacy.  We  are  certainly  will- 
ing to  have  our  share  of  the  hardships.  There  is 
no  reform  that  has  ever  taken  place  without  some 
of  the  innocent  having  to  bear  some  of  the  hard- 
ships which  are  always  present  when  evil  is  being 
eradicated." 

A  Kansan. 

March  5,  1909. 


THIS  DRUGGIST  HAS  A  KICK  COMING. 
To  the  Editors: 

I  notice  in  your  March  number  an  editorial  about 
"giving  doctors  a  rakeoff."  I  am  minded  to  ask 
you  about  a  practice  prevailing  here  which  to  me 
seems  somewhat  pernicious.  At  any  rate  it  is  a 
heavy  slam  on  those  of  us  who  are  not  in  the  deal. 
One  of  the  druggists  in  this  city  very  cleverly,  so 
far  as  his  interests  were  concerned,  conceived  the 
idea  of  fitting  up  some  nice  offices  and  giving  them 
to  the  physicians  for  their  use  without  any  charge, 
with  the  design  of  getting  all  of  their  prescription 
business.  It  resulted  very  favorably  for  him.  At 
one  time  I  think  this  druggist  had  about  eighteen 
physicians  tributary  to  his  store,  and  of  course  the 
other  seven  or  eight  pharmacies  had  but  little  use 
for  a  prescriptionist. 

The  matter  worked  out  in  this  way:  In  many 
cases  a  citizen  has  been  accustomed  to  trading  at 
a  certain  place,  but  in  calling  in  a  doctor  he  may 
summon  one  who  has  an  office  with  some  other 
druggist.  The  doctor  calls,  writes  the  prescription, 
and  says,  as  he  is  about  to  go,  "You  need  not  bother 
about  this  prescription.  I  will  see  that  it  gets  to 
you  right  away."  Or  frequently,  "I  will  write  your 
prescription  when  I  get  to  the  office  and  send  it 
right  up."  Or,  "I  will  see  that  this  is  put  up  to  suit 
me  and  will  send  it  to  you  promptly." 

In  these  several  ways  this  particular  druggist  has 
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secured  a  good  deal  of  trade  that  would  naturally 
go  to  a  druggist  friendly  to  the  patient.  Most 
people  leave  a  good  deal  to  the  doctor  in  the  belief 
that  he  has  some  good  reason  for  taking  care  of 
the  prescription  in  that  way.  But  if  the  truth  were 
known,  it  is  simply  an  attempt  to  return  the  favor 
of  free  office  room.  In  this  way,  among  all  the  doc- 
tors of  the  city,  I  suppose  some  two  to  three  hun- 
dred dollars  in  rents  is  saved.  Of  course,  the  patient 
pays  the  rent,  and  a  debt  is  saddled  on  the  one  least 
able  to  bear  the  burden.  In  most  houses  where 
sickness  prevails,  there  is  a  delicacy  about  saying 
anything  to  the  doctor;  thus  it  happens  that  nine- 
tenths  of  all  the  prescriptions  written  by  these  doc- 
tors go  to  the  druggist  furnishing  the  office.  In 
these  times  of  "money-mad  doings"  most  of  us 
would  take  all  the  doctors  we  could  get;  but  as  a 
question  of  uprightness  and  fairness  is  it  not  a  little 
belittling  to  think  how  easily  a  doctor  can  be  bought  ? 
What  do  readers  of  the  Bulletin  think  about  it? 

Anonymous. 


A  RECORD  OF  REFILLED  PRESCRIPTIONS. 
To  the  Editors: 

Here  is  a  blank  form  which  we  use  for  renewals. 
It  not  only  tells  the  exact  number  of  prescriptions 


R.ecord  of  Refilled   Prescriptions. 


HIGHLANDS.       -       NEW  JERSEY 
Price. 


> 


New  No , Date.. 


Old  No.. 


.Date.. 


Dr.. 


For. 


Put  up  by. 


refilled  during  the  year,  but  serves  also  as  a  tracer 
for  the  old  ones.  We  file  these  slips  in  our  books 
in  the  same  way  that  we  do  new  prescriptions. 

Highlands,  New  Jersey.  H.  A.   ClarK. 


APROPOS  OF  THE  LIQUOR  QUESTION. 

To  the  Editors : 

I  take  pleasure  in  handing  you  our  check  for  sub- 
scription to  the  Bulletin  of  Pharmacy.  We  find 
many  good  things  in  the  journal  and  no  bad  ones. 
We  would  especially  like  to  pat  the  back  of  Mr.  Ver- 
non Driskell  for  his  excellent  article  on  the  liquor 
question  in  the  February  number  of  the  Bulletin. 
It  should  be  read  by  every  druggist  whether  he  sells 
liquor  or  whether  he  doesn't. 

Corydon,  Indiana.  LOUIS  S.  RiLEY. 


FILING  DOWN  THE   EDGES   OF  LENSES. 

To  the  Editors: 

Ernest  C.  Cripps,  writing  in  the  department  of 
"Dollar  Ideas"  in  the  December  Bulletin,  recom- 
mends a  fine  file  and  spirit  of  turpentine  for  filing 
down  the  edges  of  optical  lenses.  I  may  say  that 
a  fine  file  (an  ordinary  jeweler's  file)  and  plain 
water  do  the  work  perfectly.  The  trick  is  "to  keep 
the  file  well  dampened."  Of  course,  it  is  easier  to 
remove  water  from  lenses  than  turpentine. 

Southern  Cross. 


WE  LIKE  TO  BE  SURPRISED! 

To  the  Editors: 

I'll  bet  you  will  be  surprised  to  receive  my  remit- 
tance. I  never  intended  beating  you,  though.  Dur- 
ing these  strenuous  Republican  prosperous  times  I 
simply  did  not  have  the  gold,  but  I  would  rather  be 
without  the  gold  than  the  Bulletin.  For  fear  of 
being  cut  off,  here  is  a  dollar  for  1908  and  another 
for  1909 ! 

Marietta,  Ohio.  ChAS.  H.  SchAFER. 


HE  KNOWS  A  GOOD  THING! 

To  the  Editor : 

I  have  all  my  Bulletins  bound  to  '09,  five  years' 
numbers,  and  I  would  not  part  with  them  for  a  good 
deal.  I  refer  to  them  very  often.  Wishing  you 
every  success,  I  am,  very  truly  yours, 

Elmer  W.  Rice^  Ph.G. 

Westport  on  Lake  Champlain,  New  York. 


To  the  Editor: 

While  I  am  writing  I  might  say  that  I  take  six 
drug  journals,  but  there  is  none  of  them  in  it  with 
the  Bulletin.  I  always  read  every  line  of  it,  and 
that  is  something  I  can  say  for  no  other. 

Grand  Rapids,  Minnesota.  E.   N.  HoWE. 
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BUSINESS  HINTS. 


A  Campaign  to  Corral  Telephone  Orders. — 

H.  M.  Curry,  of  Ellsworth,  Kansas,  is  going  after  the 
telephone  orders.  By  one  scheme  and  another  he  encourages 
his  customers  to  -buy  goods  over  the  wire.  A  "phone  window" 
which  he  arranged  is  described  elsewhere  in  this  issue.  It 
represents  a  novel  scheme  of  bidding  for  the  telephone  busi- 
ness.    To  augment  the  selling   force  of  the  window  display 


Phone  Your  Wants  to 


Call  25 

Call  25 
Call  25 
Call  25 


If  you  need  medi- 
cines of  any  kind 
When  you  want 
prompt  service  in 
case  of  accident  or 
emergency 

I  f  you  want  the  Doc- 
tor 

When  you  are  ready 
to  paint  or  paper 


If  you  need  ice  cream  or  some 
special  flavorings  or  spices.  No. 
25  will  send  it  to  you  promptly 
and  without  charge  for  delivery. 
In  fact,  make  25  your  servant:  you 
will  always  find  ready  and  willing 
service  at  our  end  of  the  line.  Re- 
member the  number— 25 — and  that 

All   Phones   Lead  to 

SHERRIFFS 

The  Leading  Druggist 


Phone  Your  Wants  to 

No.  25 


7  Our  telephone  is  at  your  dis- 
posal at  all  times  when  we 
can  be  of  service  to  you. 
You  often  need  something 
in  our  line  in  a  hurry;  phone 
us.  we'll  do  the  rest. 

1  Our  delivery  service  is 
prompt  and  we  are  glad  to 
send  anything  to  your  home 
free  of  expense  to  you. 
Phone  us  at  any  time:  we 
will  call  for  your  prescrip- 
tions and  deliver  the  medi- 
cine promptly. 

\  Surgical  appliances,  baby 
foods,  dressings,  and  sick- 
room  supplies. 

1  We  carry  in  endless  variety: 
Toilet  articles,  pure  spices 
and  flavorings.  We  warrant 
the  best. 

f  Don't  forget  the  number. 


25 


Sherriff's 

Tbc    Leadla{    Oruuist 


25 


Mr.  Curry  followed  out  the  same  idea  in  his  newspaper  ads. 
as  may  be  seen  from  the  accompanying  examples. 

We  can  readily  appreciate  the  value  of  a  campaign  like 
this,  undertaken  to  foster  sales  by  telephone.  The  ads.  used 
in  conjunction  with  the  window  display  proved  a  decided 
drawing  card. 

Things  to  Push  in  April  and  May. — 

G.  Whillikens,  writing  in  the  Retail  Druggist,  suggested  a 
number  of  products  which  may  be  exploited  in  the  spring- 
both  by  window  displays  and  newspaper  announcements. 
April  sees  the  wind-up  in  the  activity  of  the  heavy  sellers  of 
the  winter  season.  But  to  the  alert  druggist  the  changing 
seasons  are  timely  opportunities  for  offering  something  good 
and  profitable  in  various  lines  of  goods. 

In  some  sections  baseball  outfits  will  be  in  high  favor, 
likewise  fishing  tackle  with  juvenile  customers,  which  may 
pave  the  way  to  a  more  profitable  acquaintance.  The  possi- 
bilities of  moving  days  range  all  the  way  from  wall-paper, 
wall-paper  cleaning  compounds,  and  furniture  polish  to  lini- 
ment and  court  plaster.  Give  your  customers  reasons  for 
buying.    The  earliness  of  the  season  will  often  suggest  to  the 


resourceful  advertiser  the  lines  that  will  go  best.  The  Easter 
season  is  good  for  pushing  perfumes,  stationery,  post-cards — 
but  it  shouldn't  be  necessary  to  mention  dyes.  This  month 
the  stores  handling  paints,  varnishes,  and  glass  should  get 
busy  brushing  up  their  stock  and  informing  their  customers 
of  their  facilities  and  pleasure  in  filling  orders.  Here  are 
some  products  which  may  be  exploited  in  spring: 

1.  Post-cards — prescriptions. 

2.  Hot-water  bottles — clearing  sale. 

3.  Cod-liver  oil  emulsions. 

4.  Perfumes  and  toilet  waters.. 

5.  Dyes — linseed  meal. 

6.  Cough  balsam  lozenges. 

7.  Confectionery — talcum  powders. 

8.  A  good  malt  extract. 

9.  Seeds — sarsaparilla — disinfectants. 

10.  Stationery — bathroom  supplies. 

11.  Liniment,  corn  salve,  and  ointment.' 

12.  Furniture  polish  and  stains. 

13.  Preparation  of  your  own  manufacture. 

14.  The  soda  fountain. 

15.  A  good  tonic — walking  sticks. 

16.  Wall-paper,  paints,  and  glass. 

17.  Toilet  soap — everything  for  baby. 

18.  Fountain  pens  and  writing  materials. 

19.  Flavoring  extracts — spring  medicine. 

20.  Sponges  and  chamois  skins. 

21.  Tooth-paste — free  samples  given. 

22.  Massage  and  complexion  creams. 

23.  Fancy  hand-painted  china. 

24.  Insect  destroyers. 

25.  Brushes — perfumes — cigars. 

26.  Razors,  cutlery,  and  shaving  brushes. 

27.  A  good  hair  tonic. 

28.  Camphor  balls  and  disinfectants. 

29.  Metal  polish — whisk  brooms. 

30.  Straw  hat  cleaner— condition  powders. 

Harmonious  Colors  for  Window  Displays. — 

Berton  Elliot,  in  an  article  contributed  to  the  National 
Druggist,  dwells  on  the  need  of  harmonious  colors  in  win- 
dow displays.  Some  shades,  said  Mr.  Elliot,  always  look  well 
together.     The  following  are  agreeable  combinations: 

White— Virk,  orange,  yellow,  blue,  gold,  olive. 

OroMfif^— Maroon,  green,  red,  white,  purple,  gray,  blue, 
black. 

Maroon — Orange  brown. 

Dark  Blue — Orange,  sky  blue,  tan,  white,  gold. 

i?^rf— White,  orange,  gray,  sky  blue,  dark  green. 

Purple— DdixV.  red,  dark  green,  gold,  orange,  brown,  rose, 
lavender,  yellow,  cream  white. 

Pink — Nile  green,  brown,  dark  red,  white,  green,  light  blue. 

f/jo/f/— White,  buff,  red,  dark  green,  blue,  black. 

Light  Blue— Gray,  red,  dark  orange,  golden  brown,  black, 
pink. 

Lavender— Tzn,  purple,  gray. 

Brown— Gold,  maroon,  light  blue,  dark  green,  russet. 

Black— Go\d,  red,  chestnut,  light  blue,  light  green,  violet, 
gray,  drab,  olive. 

Caution  must  be  taken  when  more  than  two  colors  are 
used.  It  is  usually  dangerous  to  combine  more  than  three 
distinct  shades  in  one  window. 
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An  Announcement  for  a  Soda  Fountain  Opening.— 

C  S.  Elliott,  of  Detroit,  Mich.,  prepared  an  unusually 
dainty  announcement  for  his  soda-fountain  opening,  which 
was  to  take  place  April  5.  The  paper  was  light  tan  and  there 
were  eight  pages.  On  opening  the  folder  one  read  the  follow- 
ing greeting: 


YOU  ARE  CORDIALLY  INVITED 

TO  ATTEND 

MY  THlPvD  ANNUAL 

SODA  FOUNTAIN  OPENING 

ON 

SUNDAY,  APRIL  5,  1908 

SOUVENIRS  FOR  THE  LADIES 

CHARLES  S.  ELLIOTT,  DPvUGGIST 

1892  MICHIGAN  AVENUE 

COR.    CICOTTE   AVENUE 


the  preservation  of  eggs.  Boiling  the  water  before  mixing 
with  the  product  deaerates  it  to  some  extent  and  adds  to  the. 
efficiency  of  the  solution." 

An  Effective  Wallpaper  Ad.— 

Druggists   who   are  troubled   a   great   deal    by   aggressive 
mail-order  firms  will  find  the  accompanying  ad.  a  means  of 


Across  the  two  pages  in  the  middle  ran  a  soda  menu : 

Strawberry  Pineapple  Chocolate 

Raspberry  Orange  Peach  Claret  Sarsaparilla 

Coffee  Lemon  Maple  Vanilla 

Nectar  Wild    Cherry 

Vernor's   Ginger   Ale  Root    Beer  Orange    Cider 

Grape  Juice  Coca-Cola 

The  rest  of  the  text  included  ads.  of  Easter  egg  dyes, 
souvenir  post-cards,  and  Easter  perfumes.  The  pages  were 
31/2  by  5J4  inches.  The  typographical  arrangement  was  very 
tastefuL 

Liquid  Glass  a  Profit-maker. — 

William  O.  Prailey,  of  Lancaster,  Pennsylvania,  has  had 
considerable  success  in  selling  sodium  silicate,  commonly 
called  "liquid  glass."  Mixed  with  ten  parts  of  cold  water, 
this  product  is  the  best  preservative  for  eggs.  It  is  better 
than  lime  or  salt. 

Mr.  Frailey  described  his  method  of  selling  sodium  silicate 
at  the  last  annual  meeting  of  the  Pennsylvania  Pharmaceutical 
Association.     To  quote : 

"To  secure  the  best  results  the  eggs  should  not  be  washed. 
We  filled  a  half  gallon  fruit  jar  with  fresh,  clean  eggs.  Then 
we  poured  into  the  container  sufficient  preserving  solution  to 
cover  them.  The  jar  with  its  contents  was  placed  in  the 
window  and  a  card  placed  on  top :  'Preserved  with  Liquid 
Glass.' 

"We  charge  15  cents  a  pint,  or  25  cents  a  quart,  for  the 
solution  of  sodium  siHcate  and  sell  the  commercial  grade. 
We  bought  the  product  in  five-gallon  lots  at  first,  and  after 
selling  fifteen  gallons  purchased  a  barrel  at  a  much  lower 
price  than  we  paid  for  the  smaller  quantity.  We  have  sold 
about  half  of  the  barrel  already.  We  were  astonished  at  the 
success  rewarding  our  efforts.  One  striking  card  read :  'Eggs, 
16  cents  in  May,  45  cents  in  December;  save  the  difference  by 
preserving  the  16-cent  ones.' 

"I  would  recommend  all  enterprising  pharmacists  to  try 
my  policy  of  pushing  the  sale  of  sodium  silicate  solution  for 


WAUU    PAPER    FfAOTS 


n 


We  have  a  few  Wall  Paper  Fact,  which  we  want  to  bring 
to  your  notice.  This  little  note  is  to  tell  you  of  the  diflference 
between  buying  your  Wall  Paper  through  a  mail-order  con- 
cern which  has  no  particular  interest  in  you  and  buying  of 
PRATT,  the  Wall  Paper  DrugKiit,  whom  you  can  kick  (jf 
you  have  any  kick  coming)  six  days  in  the  week. 

The  mailorder  houses  will  not  accept  the  return  of  any 
paper  you  may  have  left. 

We  will. 

The  mail-order  houses  don't  trim  your  paper  for  you. 

We  do. 

The  mail-order  houses  don't  pay  the  freight. 

We  do. 

The  mail-order  houses  don't  sell  you  remnants  less  than 

cost. 

We  do.  ^      .   .  . 

And  how  about  the  extra  roll  or  so  you  ma^  need  to  finish 

your  room? 

If  you  have  bought  of  a  mail-order  house,  that  roll  will 
cost  you  about  four  times  what  it  is  actually  worth. 

We  furnish  it  at  the  roll  price.  Think  it  over  and  let  us 
have  your  order  for  WALL  PAPER. 

Yours  truly, 

Arthur  E.  Pratt. 


1 


overcoming  their   competition.     It  was   employed  by  Arthur 
E.  Pratt,  of  Wauhon,  Iowa. 

Mr.  Pratt  uses  this  little  announcement  as  a  counter  slip. 
It  is  4>^  by  6  inches  in  dimensions  and  is  printed  on  a 
salmon-colored  paper. 

Salesmanship  in  Pharmacy. — 

At  the  last  meeting  of  the  Pennsylvania  Pharmaceutical 
Association  James  S.  Gleghorn  took  up  the  subject  of  sales- 
manship. He  cited  two  or  three  hypothetical  cases  which 
illustrate  the  need  of  cultivating  the  art: 

"A  customer  comes  into  your  store  for  five  cents'  worth  of 
Epsom  salt.  Do  you  try  to  sell  him  a  pound  at  ten  cents 
instead?  Why  don't  you?  The  cut-Tate  druggist  would. 
Another  customer  comes  into  your  store  for  a  ten-cent  bottle 
of  spirit  of  camphor.  Do  you  try  to  sell  him  a  twenty-five- 
cent  bottle?     Why  don't  you?     The  cut-rate  druggist  would. 

"Another  customer  comes  in  for  a  bottle  of  So-and-so's 
cough  cure,  and  you  have  both  the  twenty-five  and  fifty-cent 
size  in  stock.  Which  do  you  try  to  sell,  the  fifty-cent  size? 
The  cut-rate  druggist  would.  Do  you  see  the  money  you  are 
losing  through  not  cultivating  salesmanship? 

"Customers  frequently  come  into  stores  and  simply  ask 
for  a  box  of  cascarets,  not  thinking  of  the  size  desired. 
Nine  times  out  of  ten  the  pharmacist  will  inquire  whether 
they  want  a  ten-cent  box.  Wouldn't  it  be  just  as  easy  to  ask 
them  whether  they  want  a  twenty-five  or  fifty-cent  box?  The 
cut-rate  druggist  would.  Would  not  a  salesmanship  course  be 
a  good  thing  for  most  pharmacists?  The  query  really  answers 
itself." 
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PRACTICAL  PHARMACY. 


I  Incompatibilities  of  the  New  Synthetics. — 

Druggists  are  called  upon  to  dispense  compounds  con- 
jtaining  the  new  synthetics  so  frequently  that  it  will  be  well 
no  review  the  pharmacy  of  a  few  of  these  chemicals.  C.  M.  • 
Sayer,  in  a  paper  read  before  the  Pharmaceutical  Alumni 
Association  of  the.  State  University  of  Iowa,  endeavored  to 
give  his  listeners  some  idea  of  the  compatibility  of  the  more 
recent  synthetic  chemicals. 

Creosotal,  which  is  creosote  carbonate,  possesses  the  in- 
compatibilities of  creosote,  and  is  decomposed  by  alkalies.  It 
is  sometimes  prescribed  with  Basham's  mixture.  It  may  be 
dispensed  in  this  case  by  first  emulsifying  with  glycerin  and 
then  adding  the  Basham's  mixture.  When  creosotal  or 
creosote  is  to  be  made  up  in  pill  masses,  first  emulsify  with 
glycerin  and  then  mass  with  powdered  glycyrrhiza  and 
glucose. 

Stovaine,  the  new  anesthetic  which  is  being  quite  exten- 
sively used  instead  of  cocaine,  is  incompatible  with  alkalies 
and  mercuric  chloride.  For  this  reason  alkalies  and  bichlor- 
ide solution  should  not  be  used  in  the  cleansing  and  disin- 
fection of  hypodermic  syringes  used  for  stovaine  unless  first 
washed  with  distilled  water  or  physiological  salt  solution. 

Saccharin,  or  benzosulphide,  crystallose  or  sodium  bcnzo- 
sulphinide,  and  dulcin  or  paraphenetol-carbamide  are  intense- 
ly sweet  principles  used  to  sweeten  the  foods  of  diabetic 
patients,  and  are  incompatible  with  the  digestive  ferments 
and  should  be  administered  with  caution  to  persons  whose 
digestion  is  impaired. 

Solutions  of  the  salts  of  alkaloids  are  precipitated  by 
ichthyol.  Sometimes  ichthyol  is  prescribed  in  capsules,  and 
should  be  mixed  with  some  absorbent  powder  before  the 
capsules  are  filled  as  it  contains  some  water  and  may  dissolve 
the  gelatin  of  the  capsules.  Powdered  licorice  or  powdered 
marshmallow  may  be  used. 

Heroin  is  precipitated  by  alkalies,  tannic  acid,  and  alka- 
loidal  reagents. 

Xaxa  is  a  trade  name  of  acetylsalicylic  acid,  and  pos- 
sesses incompatibilities  of  salicylic  acid,  being  darkened  by 
alkalies. 

Veronal  blackens  calomel  when  the  two  are  brought  in 
contact,  owing  to  the  fact  that  a  small  amount  of  metallic 
mercury  is  liberated. 

Some  N.  F.  Formulas  Discussed. — 

At  a  recent  meeting  of  the  Baltimore  branch  of  the  A. 
Ph.  A.,  a  number  of  N.  F.  formulas  were  discussed.  Re- 
garding aromatic  vinegar,  it  was  observed  that  the  flavoring 
oils  were  in  excess  and  might  be  reduced  to  the  benefit  of 
the  product.  Further,  it  was  declared  that  heating  the  prep- 
aration was  unnecessary,  as  better  results,  particularly  in 
flavor,  could  be  secured  by  allowing  the  mixed  ingredients 
to  macerate  for  some  time  before  filtering,  and  that  heating 
the  preparation  induced  more  rapid  filtration.  It  was  also 
held  that  saccharated  citric  acid  and  saccharated  tartaric  acid 
do   not   keep   on  account   of  the   sugar  present.     Traumatic 


balsam  was  recommended  to  be  dropped.  Hydrated  oxide 
of  bismuth,  it  was  declared,  should  be  replaced  by  milk  of 
bismuth.  The  members  decided  that  camphor  and  menthol 
can  be  powdered  more  easily  by  the  use  of  chloroform  than 
alcohol.  The  ingredients  should  be  powdered  by  warming 
them  in  a  closed  bottle.  The  same  suggestions  were  made 
for  camphorated  menthol.  In  making  compound  camphor 
cerate,  it  was  suggested  that  a  more  permanent  base,  like 
petrolatum,  for  instance,  be  used,  since  the  product  now 
official  turns  rancid.  In  compound  salicylated  collodion,  it 
was  urged  that  fluidextract  of  cannabis  indica  be  used  to 
replace  the  extract  as  it  is  more  easily  incorporated.  The 
discussion  of  elixirs  as  a  class  was  very  prolonged.  Mem- 
bers of  the  association  were  equally  divided  on  the  advisa- 
bility of  reducing  the  flavoring  oils  and  the  alcohol. 

Better  Ways  of  Making  Official  Syrups. — 

Wm.  Mittelbach,  of  Boonville,  Mo.,  read  a  paper  before 
the  Missouri  Pharmaceutical  Association  in  which  he  con- 
tended that  the  processes  of  making  the  official  syrups  could 
be  improved  in  some  instances.  Instead  of  straining  syrups 
near  the  end  of  the  work,  as  is  directed  in  the  Pharma- 
copoeia, and  then  adding  enough  water  through  the  strainer 
to  make  the  required  amount,  Mr.  Mittelbach  reversed  the 
order  by  first  adding  sufficient  water  and  then  straining. 
He  believed  that  the  syrups  made  from  fluidextracts  could 
be  finished  more  rapidly  by  this  method  and  that  they  would 
be  more  stable  because  they  are  free  from  any  of  the  inert 
matter  remaining  on  the  strainer. 

The  pharmacopceial  committee  doubtless  aims  to  have  the 
.syrups  as  nearly  saturated  as  possible,  because  such  solu- 
tions keep  best.  Straining  the  syrup  as  the  last  act  in  the 
process  leaves  only  a  very  small  quantity  of  the  sugar  and 
all  the  inert  matter  on  the  strainer.  This  sediment  can  be 
thrown  away. 

The  final  act  of  adding  the  washings  from  the  strainer 
may  be  responsible  for  the  early  decomposition  of  some  of 
the  official  syrups.  Compound  syrup  of  squill  may  be  cited 
as  an  example.  It  is  almost  impossible  to  dissolve  all  the 
sugar  completely  before  straining  in  accordance  with  the 
official  directions.  To  add  at  once  all  the  water  necessary 
for  the  entire  yield  hastens  the  solution  and  results  in  a 
better  syrup. 

Compound  Solution  of  Cresol. — 

George  M.  Beringer,  in  a  paper  read  before  the  New 
Jersey  Pharmaceutical  Association,  said  that  the  U.  S.  P. 
formula  for  making  compound  solution  of  cresol  is  faulty. 
The  official  directions  for  soft  soap  very  properly  direct  that 
the  linseed  oil  be  saponified  by  the  potassium  hydroxide  in 
solution  with  the  aid  of  heat  and  the  addition  of  a  small 
quantity  of  alcohol.  But,  in  compound  solution  of  cresol, 
which  is  only  a  fifty-per-cent  solution  of  cresol  and  soft  soap,, 
it  is  directed  that  the  linseed  oil  shall  be  saponified  cold  and 
without  any  alcohol.  If  the  official  method  for  making  soft 
soap  be  carried  out  in  the  preparation  of  the  compound  solu- 
tion of  cresol,  there  will  be  no  trouble  in  obtaining  a  satis- 
factory product.  It  is  noteworthy  that  the  British  Pharma- 
ceutical Codex  has  exactly  followed  this  suggestion  in  copy- 
ing the  formula. 
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CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Inklings  of  Interest. — 

Artificial  snow  has  been  made  by  cooling  water  to  about 
30°  in  a  capillary  tube  and  then  dropping  in  a  minute  crystal 
of  ice.    Snow-flake  forms  appear  in  the  water. 

Recent  investigations  of  the  flame  of  a  Bunsen  burner 
show  its  temperature  to  be  about  2600°  C.  .(4700°  F.). 

Since  Sir  William  Ramsay  thought  he  had  changed  copper 
into  lithium,  elaborate  investigations  of  the  latter  have  been 
made,  and  lithium  is  found  to  be  as  widely  distributed  as 
sodium,  but  as  a  rule  in  minute  quantities. 

The  United  States  produces  more  zinc  than  any  other 
country,  and  half  of  the  U.  S.  product  is  obtained  from 
Kansas. 

The  color  of  red  grapes  is  thought  to  be  due  to  a  diastase 
which  does  not  exist  in  the  uncolored  grapes. 

The  action  of  trypsin  is  aided  by  caffeine  and  theobromine, 
according  to  recent  investigations.  So  there  is  a  scientific 
basis  for  the  "after-dinner  coffee."  Contrariwise,  tea  is  found 
to  hinder  digestion. 

Whale's  milk  contains  19.4  per  cent  of  fat,  9.4  per  cent  of 
casein,  and  a  fishy  odor  and  flavor.     It  contains  no  sugar. 

Treating  public  water-supplies  for  the  prevention  of  ty- 
phoid fever  has  been  found  to  result  in  the  prevention  of 
deaths  from  other  causes  also. 

Tungsten  and  tantalum  incandescent  lights  are  replacing 
the  carbon-filament  lamps  in  lighting.  They  are  more  eco- 
nomical, last  longer,  and  give  a  whiter  light. 

Acetylene  light  is  the  best  artificial  light  for  color  work, 
because  the  rays  are  more  like  sunlight  in  possessing  all  the 
colors  of  the  spectrum. 

An  odorless  benzine  can  be  secured  for  use  in  automobiles 
by  simply  washing  benzine  with  denatured  alcohol. 

Artificial  threads  are  being  made  of  casein — dissolved  in 
75  per  cent  alcohol  in  the  presence  of  salts. 

Artificial  sapphires,  made  from  alumina  and  colored  with 
cobalt,  are  defying  the  experts. 

Uric  acid  is  used  as  a  preservative  for  hydrogen  peroxide, 
according  to  a  German  patent — one  part  in  30,000. 

Some  "Coald"  Facts.— 

In  1907  the  total  value  of  our  fuels,  including  by-products, 
was  over  one  billion  dollars.  Coal  was  valued  at  $615,000,000, 
coke  $112,000,000,  petroleum  $120,000,000,  natural  gas  $53,000,- 
000,  artificial  gas  $126,000,000,  and  coke  by-products  $7,000,000. 

Our  total  original  stock  of  coal  has  been  estimated  at  two 
thousand  billion  tons,  of  which  we  have  used  about  seven 
billion  and  wasted  three  billion  tons. 

At  the  present  rate  of  increase  all  our  anthracite  coal  will 
have  been  consumed  in  sixty  or  seventy  years,  while  our 
bituminous  coal  will  last  about  ten  times  as  long. 

About  one-quarter  of  our  bituminous  coal  production  is 
used  in  locomotives.  In  the  average  boiler  only  about  ten  per 
cent  of  the  total  energy  of  the  coal  is  utilized. 

In  1907  over  forty  million  tons  of  coke,  valued  at  112,- 


000,000  dollars,  were  made,  and  53,000,000  dollars  worth  o{ 
by-products  (gas,  ammonia,  and,  tar)  were  wasted.  The  gai 
wasted  would,  if  utilized,  produce  about  three  billion  horse-< 
power. 

At    the    present    rate   our   natural    gas    will    probably   b4 
exhausted  by  the  middle  of  the  century.     And  yet  about 
billion  cubic  feet  of  it  are  wasted  daily. 

Reaccs  Without  Color. — 

Investigations  show  that  phenolphthalein  has  no  poisonous 
action.  A  case  has  been  reported  of  a  child  of  three  years 
who  swallowed  at  least  eleven  tablets  of  two  grains  each, 
and  the  only  result  was  a  movement  of  the  bowels.  The 
drug  acts  by  stimulating  the  secretions  of  the  liver,  pancreas, 
and  intestines. 

Blau  Gas. — 

Gas  for  illuminating  or  heating  is  being  furnished  in 
Germany  in  liquid  form.  It  is  prepared  from  a  mineral  oil, 
and  is  compressed  to  one-four-hundredth  of  its  normal  vol- 
ume. It  is  non-poisonous,  high  in  lighting  and  heating  value, 
and  is  less  explosive  than  coal  gas.    It  is  known  as  Blau  gas. 

Fumes  and  Forests. — 

The  fumes  from  the  chimneys  of  smelter-works  have 
been  shown  to  injure  trees  at  a  distance  of  from  15  to  20 
miles  through  the  action  of  sulphur  dioxide.  They  also 
contain  enough  arsenic,  which  is  deposited  upon  the  grass 
near  by,  to  poison  cattle  which  eat  of  it. 

A  Point  for  Arsenic. — 

Arsenous  acid  enters  into  combination  with  the  red 
corpuscles  of  the  blood  and  aids  in  protecting  them  from 
change  in  watery  fluids.  It  is  thought  to  be  an  important 
element  in  the  treatment  of  pernicious  anemia. 

"Buds"  Blighted  by  Gaslight.— 

Flowers  are  very  sensitive  to  the  action  of  illuminating 
gas.  One  part  of  gas  in  80,000  of  air  was  found  sufficient  to 
blight  growing  carnations.  The  gas  acts  directly  on  the  flower 
— not  through  the  roots  of  the  plant. 

Reversible  Actions. — 

The  curious  phenomenon  of  melting  by  cooling  has  been 
observed  in  certain  crystalline  forms  of  cerium  sulphate, 
where  the  melting  results  in  a  change  in  the  amount  of 
water  of  crystallization. 

A  Vacuum  and  a  Thirst. — 

Mixtures  of  alcohol  and  water  distilled  in  a  vacuum  are 
found  to  produce  a  distillate  much  richer  in  alcohol  than 
when  distilled  under  normal  pressure  in  the  same  apparatus. 

That  Rule  Works  Both  Ways.— 

Precipitated  ferric  hydroxide  and  aluminum  hydroxide  are 
now  regarded  as  solutions  of  water  in  ferric  and  aluminum 
oxide,  or  a  solution  of  water  in  a  solid. 

A  Radium  Jelly. — 

Gelatin  containing  a  small  quantity  of  a  radium  salt  in 
solution  is  offered  as  a  new  remedy  by  a  New  York  patentee. 
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QUERIES. 


In/ormalion  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  BUI.LETIN  of  the  month 
folloTving:  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers ;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Quinine  Hair  Tonics. 

S.  D.  Co.  writes  as  follows:  "We  want  a  clear,  highly 
scented  quinine  hair  tonic,  something  that  will  make  a  hit 
with  the  barbers." 

"Pharmaceutical  Formulas"  treats  this  subject  compre- 
hensively, and  we  quote  as  follows : 

It  is  a  popular  notion  that  quinine  has  a  tonic  effect  upon  the 
roots  of  the  hair  when  applied  externally.  It  is  a  harmless  belief,  and 
the  substances  generally  associated  with  the  quinine  do  have  a  stimu- 
lating influence  upon  the  scalp,  so  that  the  alkaloid  may  get  the  credit 
for  virtues  possessed  by  its  associates.  We  ar?  assured  on  excellent 
authority  that  the  following  recipe  provides  a  preparation  of  genuine 
efficacy  in  stimulating  the  growth  of  the  hair: 

Sulphate    of    zinc 16  grains. 

Sulphate    of    quinine 1  scruple. 

Tincture    of    cantbarides 1  ounce. 

Bay   rum    9  ounces. 

Glycerin     9  ounces. 

Water   2  ounces. 

Dissolve  the  quinine  in  the  alcoholic  liquids,  and  the  line  sulphate  in 
the  water;  add  the  glycerin  to  this  and  mix  the  liquids. 

This  lotion  is  to  be  liberally  sprinkled  upon  the  scalp,  and  the 
latter  gently  shampooed  for  five  minutes,  adding  more  of  the  lotion 
to  assist  the  friction  with  the  fingers.  The  following  are  alto  good 
recipes : 

(1)  Hydrochloride  of  quinine 1  scruple. 

Glycerin     1  ounce. 

Rub  together  in  a  mortar  and  add  the  following  to  make  a  solution: 

Eau  be  Cologne t  ounces. 

Bay  rum   9  ounces. 

Rose-watef    H  ounces. 

Filter. 

(2)  Sulphate    of   quinine 1  scruple. 

Castor  oil   1  ounce. 

Tincture    of    cantharides ys  ounce. 

Extract  of  jasmine 8  drachms. 

Eau    de    Cologne 3  ounces. 

Oil  of  bitter  almonds * 6  minims. 

Oil  of  bergamot }4  drachm. 

Rectified    spirit    Bounces. 

Mix  and  color  with  tincture  of  alkanet  if  desired. 

A  formida  for  a  liquid  shampoo  appeared  in  this  depart- 
ment of  the  November  Bulletin  on  page  481. 


The  Preservation  of  Sweet  Juices. 

A.  Bros,  raise  a  question  which  promises  to  bob  up  fre- 
quently from  now  on.  They  write:  "Since  the  pure  food 
law  went  into  effect  we  have  numerous  inquiries  as  to  how 
to  prevent  fermentation  in  sweet  juices  made  out  of  sugar, 
spices,  and  water,  or  out  of  sugar,  spices,  and  vinegar.  These 
mixtures  are  used  for  sweet  pickles  and  various  other  canned 
goods.  We  should  like  to  know  whether  recooking  the  fer- 
mented juice  would  restore  the  sweetness  and  stop  further 
fermentation.  Or  must  both  juice  and  fruit  be  recooked? 
If  the  juice  be  allowed  to  ferment  before  being  added  to  the 
fruit  and  then  be  recooked,  would  the  mixture  be  likely  to 
ferment?" 

We  are  surprised  to  learn  that  a  mixture  of  spices  and 
sugar  ferments.     Both   products  are   said   to  be  preservative 


agents.  Some  food  houses  have  been  able  to  put  out  goods 
"free  from  chemical  preservatives"  by  adroitly  substituting 
for  the  objectionable  agents  an  extract  of  cloves,  allspice, 
pepper,  and  cinnarnon.  These  products  yield  an  extract  which 
is  a  stronger  antiseptic  than  a  one-tenth-per-cent  solution  of 
sodium  benzoate.  In  the  light  of  these  facts,  we  can  only 
assume  that  if  the  mixture  of  spices  ferments,  it  is  because 
there  is  a  deficiency  of  spices.  Some  condiments  actually 
contain  benzoic  acid.  Hence  it  follows  that  the  more  con- 
centrated the  mixture,  the  greater  is  its  keeping  power. 
Sugar,  too,  is  a  preservative  agent  if  present  in  a  concentrated 
solution. 

Recooking  fermented  juices  will  not  restore  the  original 
flavor.  If  acetic  acid  fermentation,  for  instance,  be  present, 
boiling  for  thirty  minutes  or  longer  will  not  drive  off  the 
acetic  acid,  although  it  will  inhibit  further  fermentation.  Of 
course,  boiling  a  product  over,  adding  more  sugar,  etc.,  as  is 
commonly  done  by  the  housewife,  will  improve  a  deteriorated 
mixture,  but  will  not  restore  the  original  flavor.  This  fol- 
lows from  the  fact  that  heat  does  not  entirely  drive  off  the 
products  of  fermentation. 

Sweet  juices  must  not  be  allowed  to  ferment  before  they 
are  added  to  fruit.  Subsequent  boiling  may  reduce  or  even 
eliminate  the  injury  done  by  such  thoughtless  action;  but 
what  purpose  can  there  be  in  literally  adding  a  "starter"  for 
the  fermentation  process?  There  is  only  one  safe  rule  to  go 
by  in  canning.  Have  everything  sterile.  The  sweet  juices  and 
flavoring  agents  are  no  exception.  Raise  them  to  the  boiling 
point  before  adding  them  to  the  fruit  and  fill  the  cans  full. 
Boil  the  covers,  rubbers,  and  containers  before  bringing 
them  in  contact  with  the  hot  fruit.  Keep  everything  so  hot 
that  germs  which  lodge  in  the  material  will  find  the  heat  too 
intense  for  their  survival.  Then  screw  the  covers  down 
tight,  or  push  the  corks  in  solid,  and  thus  close  the  packages 
as  hermetically  as  possible. 


Liquid  Shampoos. 

T.  R.  C.  writes:  "In  looking  over  the  different  formulas 
in  your  publication  for  a  liquid  shampoo  I  find  none  to  answer 
my  purpose.  My  idea  is  to  make  a  shampoo  by  the  saponifica- 
tion of  an  oil  with  an  alkali.  The  only  objection  to  linseed! 
oil  is  its  disagreeable  odor.  Do  you  know  of  any  other 
suitable  oil?  I  desire  to  use  the  smallest  percentage  of  alcohol 
possible." 

The  American  shampoos  are  generally  made  with  soft 
soap  extemporaneously  prepared,  as  in  the  following  tabulated 
formulas  A;  B,  C,  and  D  respectively: 

A  B  C  D 

Cottonseed   oil 24  26  14 

Linseed   oil    20 

Olive   oil    20  ..  ..  .. 

Caustic  potash   9^  8  6  3 

Alcohol,  90  per  cent.       5  i'/j  5  2 

Water     30  26  34  16^ 

Dissolve  the  potash  in  the  water  and  heat  to  70°  C.  Heat  the  oiJ 
to  the  same  temperature,  and  pour  the  potash  solution  into  it,  stirring 
briskly  for  several  minutes.  Add  the  alcohol,  stop  stirring,  but  keep  the 
mixture  (covered)  at  70"  C.  until  it  is  clear  and  some  of  it  put  into- 
boiling  water  dissolves  without  oil-globules  separating.  Set  the  mixture 
aside  for  a  few  days  in  a  warm  place. 

Formula  A  gives  the  best  soft  soap ;  the  others  are  cheaper. 
Any  of  these  soaps  dissolved  in  weak  spirit  (1  in  4)  makes 
the  shampoo.  Liquid  soap  is  a  mixture  of  A  15  ounces, 
alcohol  90  per  cent  7  ounces,  and  water  ^  ounce,  with  the 
addition  of  an  antiseptic  if  desired. 
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Formulas  for  the  Soda  Fountain. 
M.   J.    desires    to    know    the    formulas    of    several    soda 
flavors : 

CREAM   SODA  WATER. 

Into  a  ten-gallon  fountain  pour  the  following  ingredients 
in  the  order  named,  agitating  after  each  addition : 

Cool  water }  ga}}on. 

Gelatin  scdution 1  gajlo"- 

SvruD   ^  gallon. 

Soda  foam 10  ounces. 

Vanilla  extract 1  ounce. 

Color  to  suit. 
Add  four  more  gallons  of  cool  water,  and  charge  with  carbonic  acid 
gas  until  the  pressure  remains  at  160  pounds. 

The  fountain  is  then  ready  to  be  attached  to  a  dispensing 
apparatus  and  drawn  through  a  draught  tube  like  root  beer. 
It  is  not  intended  that  the  fountain  be  filled  to  its  capacity. 
A  little  of  this  "cream"  should  be  added  to  the  syrup  before 
or  after  the  carbonated  water  is  drawn,  as  may  be  desired. 

The  gelatin  solution  is  made  by  dissolving  three  ounces 
of  first  quality  gelatin  in  one  gallon  of  hot  water  and  strain- 
ing through  muslin.  The  solution  is  made  only  as  it  is 
wanted  for-use. 

To  make  a  cream  syrup,  add  314  pounds  of  sugar  to  the 
above  quantity. 

MAPLE  SYRUP  FOR  THE  FOUNTAIN. 

Concentrated  maple  syrup 1  pint. 

Soda  foam 2  drachms. 

Fruit  acid 2  drachms. 

Rock  candy  syrup 3  pints. 

Sugar  color 2  drachms. 

SPRUCE   BEER   EXTRACT. 

Oil  of  wintergreen 1  drachm. 

Oil  of  sassafras 2  drachms. 

Oil  of  lemon 2  drachms. 

Oil  of  cassia •  -10  drops. 

Magnesium  carbonate I'A  drachms. 

Diluted  alcohol 4  pints. 

Caramel,  a  sufficient  quantity. 
Mix  the  oils  and  magnesium  carbonate,  and  percolate.    Then  add  the 
coloring. 

BLANCMANGE    POWDER. 

Best  corn-flour 1  pound. 

Sago-flour 1  pound. 

Oil  of  lemon 10  mimms. 

•    Oil  of  nutmeg 5  mmims. 

Oil  of  cassia 3  mmims. 

Mix  the  oils  with  an  ounce  of  the  sago,  gradually  add  the  rest  of 
the  powders,  and  sift  twice.  The  powder  mav  be  flavored  also  with  es- 
sence of  ratafia,  instead  of  the  above.     Put  it  up  in  1^ -ounce  packets. 

Directions.— Make  the  contents  of  this  packet  into  a  smooth  paste 
with  half  a  cupful  of  milk.  Dissolve  two  ounces  of  caster-sugar  in  a 
pint  of  milk  and  add  it,  whilst  boiling,  to  the  paste,  stirring.  Transfer 
the  mixture  to  a  saucepan,  boil  for  five  minutes,  and  pour  it  into  a  mold. 


Essence  of  Lemon. 

J.  M.  M.  writes :  "I  am  trying  to  build  up  a  trade  on 
flavoring  extracts  and  spices.  Will  you  give  me  a  formula 
for  essence  of  lemon?" 

H.  E.  Read,  Altamont,  Kansas,  writing  in  the  May  Bul- 
letin, 1908,  described  his  own  method  as  follows :  "For 
several  years  I  have  saved  the  lemon  rinds  from  making 
lemonade  at  the  soda  fountain,  and  each  day  I  peel  off  the 
portion  containing  the  oil.  I  have  several  five-gallon  carboys 
two-thirds  full  of  alcohol.  Into  these  I  drop  the  fresh 
lemon  peels  each  night  and  allow  them  to  macerate,  thus 
making  essence  of  lemon.  Then  I  pour  off  the  alcohol  and 
add  to  each  gallon  of  the  liquid  6^  ounces  of  oil  of  lemon. 
This  is  filtered  and  yields  one  gallon  of  strong  essence  free 
from  artificial  coloring  and  pleasing  to  my  customers.  Occa- 
sionally I  send  a  one-drachm  sample  bottle  of  this  essence  to 
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the  women  in  this  vicinity,  together  with  a  small  circular 
explaining  the  merits  of  our  flavoring  extracts  and  spices. 
Sometimes  I  make  a  window  display  of  the  carboys  contain- 
ing the  lemon  peel  and  alcohol.  I  have  built  up  a  nice  trade 
in  this  line." 

Of  course  you  are  familiar  with  the  U.  S.  P.  product? 
Many  other  formulas  have  been  printed  from  time  to  time 
in  the  Bulletin.  Consult  the  annual  indexes  in  the  December 
issues.* 

Removing  Paint  and  Varnish  from   Wood. 

H.  W. — The  following  compound  is  given  as  one  which 
will  clean  paint  or  varnish  from  wood  or  stone  without  injur- 
ing the  material: 

Flour  or  wood  pulp 385  parts. 

.    Hydrochloric    acid    450  parts. 

Bleaching    powder    160  parts. 

Turpentine     5  parts. 

This  mixture  is  applied  to  the  surface  and  left  on  for 
some  time.  It  is  then  brushed  off,  and  brings  the  paint  away 
with  it.  It  keeps  moist  quite  long  enough  to  be  easily  re- 
moved after  it  has  acted. 

Pastes  for  removing  old  paint  or  varnish  coats  are  made 
as  follows: 

(1)  Sodium   hydrate    6  parts. 

Soluble    soda   glass 3  parts. 

Flour   paste    6  parts. 

Water    4  parts. 

(2)  Soap     10  parts. 

Potassium    hydrate    7  parts. 

Potassium   silicate    , 2  parts. 


Extract  of  Nectar. 

C.  E.  S.  writes  as  follows:  "We  are  about  to  put  in  a 
soda  fountain,  and  have  been  scraping  the  skies  for  a  suitable 
formula  for  extract  of  nectar  to  be  used  in  making  a 
syrup.  We  do  not  desire  the  mixtures  .of  extracts  and 
syrups  usually  given.  We  want  the  plain  extract  of  nectar, 
and,  if  possible,  the  formula  for  making  the  syrup  from  it. 

The  following  is  a  formula  for  nectar  extract : 

Oil    of    rose 6  drops. 

Oil  of  bitter  almonds 6  drops. 

Oil   of   orange 10  drops. 

Oil   of   lemon 60  drops. 

Dissolve  in  three  ounces  of  alcohol,  and  add  IJ^  ounces  of  extract 
of  vanilla.     Mix. 

To  make  the  syrup  from  the  extract  use  this  formula: 

Extract   of   nectar 1  ounce. 

Liquid    foam    .'....  2   ounces. 

Simple   syrup 1   gallon. 

Mix  and  strain. 

A   Grist  of  Queries. 

D.  C.  B. — You  should  consult  your  dispensatories.  Mul- 
lein, for  instance,  is  described  on  page  1433  of  the  National 
Standard  Dispensatory.  Mullein  seeds  are  those  of  Verhas- 
cmn  Thapsus.  They  are  commonly  used  as  an  adulterant  of 
lobelia  seeds,  but  are  distinguished  from  them  by  not  being 
reticulate.  Kaolin,  or  fullers'  earth,  is  described  on  page  876 
of  the  same  authority.  The  information  which  you  desire 
about  crude  petroleum  is  given  on  page  1309  of  the  National 
Standard  Dispensatory.  See  also  page  215  of  the  May  Bul- 
letin, 1908.  The  difference  between  oil  of  gaultheria,  oil  of 
sweet  birch,  and  the  synthetic  methyl  salicylate  was  explained 
in  the  department  of  "Queries"  of  the  March  Bulletin. 
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Dry  Fire  Extinguishers. 
H.  J.   P. — The   following  formulas  are   reprinted   from  a 
jrevious  issue  of  the  Bulletin  : 

(1)  Common    salt 8  parts.   * 

Sodium   bicarbonate 6  parts. 

Sodium    sulphate 2  parts. 

Calcium    chloride. 2  parU. 

Sodium    silicate 2  parU. 

(2)  Common    salt 60  parts. 

Sal  ammoniac 60  parU. 

Sodium    bicarbonate 80  parts. 

(3)  Sal    ammoniac 100  parts. 

Sodium  sulphate 60  parts. 

Sodium   bicarbonate *0  parts. 

Several  formulas  for  shaving  creams  were  given  in  this 
department  on  page  83  of  the  February  Bulletin,  1909.  In- 
asmuch as  the  whole  subject  was  treated  exhaustively  in  a 
recent  issue,  we  refrain  from  repeating  the  material. 


A  Chocolate  Coating  for  Ice  Cream. 

W.  T.  C.  wants  the  formula  of  a  chocolate  coating  which, 
when  used  in  serving  chocolate  Sundae,  will  form  a  crust  or 
icing  on  the  cream. 

A  mixture  of  chocolate  8  parts,  syrup  6  parts,  cream  2 
parts,  will,  we  are  told,  congeal  on  the  cream.  But  it  does 
not  form  exactly  a  crust  or  an  icing.  When  it  strikes  the 
cold  surface  of  the  cream  it  solidifies  sufficiently  to  adhere 
instead  of  flowing  directly  into  the  dish  after  the  manner  of 
the  conventional  chocolate  syrup. 


A  Yellow  Coloring  Agent. 

P.  A. — 'A  yellow  color  is  sometimes  desired  for  extracts 
of  lemon  and  orange,  and  for  other  uses.  When  nearly  full- 
strength  alcohol  is  used  as  the  menstruum,  nothing  is  better 


than  30  grains  of  turmeric  to  the  pint,  with  four  or  five  days 
of  maceration.  If  soluble  oils  are  used  and  made  into  extracts 
with  weak  alcohol,  the  turmeric  must  first  be  made  into  a 
tincture  and  used  that  way.  Two  ounces  of  good  turmeric 
macerated  for  a  week  in  a  pint  of  alcohol,  and  then  percolated 
to  a  pint,  will  furnish  a  satisfactory  article. 


Birch  Beer  Syrup. 

C.  G.  W. — We  do  not  know  the  formula  of  the  proprie- 
tary birch  beer  which  you  mention,  but  the  following  should 
serve  your  purpose: 

Birch  beer  syrup  is  composed  of  birch  beer  extract  6 
ounces,  caramel  a  sufficient  quantity,  and  simple  syrup  enough 
to  make  1  gallon.  The  extract  of  birch  beer  which  enters 
into  the  syrup  may  be  made  after  the  following  formula: 

Oil   of  wintergreen 1  ounce. 

Oil    of   sassafras 2  drachms. 

Oil    of    lemon 2  drachms. 

Oil  of  cassia 10  drops. 

Magnesium    carbonate lyi  ounces. 

Dilute   alcohol 4  pints. 

Mix  the  oils  and  magnesia;  percolate  and  color  with  tincture  of 
cudbear  containing,  too,  a  little  caramel. 


Copal  Varnish. 

D.  C.  B.  wants  a  formula  for  copal  varnish.  We  suggest 
the  following,  borrowed  from  "The  Scientific  American 
Cyclopedia  of  Receipts:" 

1.  Copal  Varnish. — Melted  copal,  600  grammes;  mastic,  18  grammes; 
olibanum,  30  grammes.  The  foregoing  substances  are  dissolved  in  es- 
sence of  lavender,  23  grammes;  and  then  add  linseed  oil,  1  kilogramme. 

The  olibanum  is  a  resinous  gum  extracted  from  a  tree  similar  to  the 
juniper,  probably  of  the  species  Balsamodendron,  which  grows  in  Arabia 
and  India. 

2.  Copal  Varnish.  Elastic— Gum  camphor,  60  parts;  copal,  250  parts; 
ether,   700   parts.      Keep   the    mixture   in  a    bottle   with   a    ground-glass 


A  Successful  Pharmacy. -Morley  Brothers  established  their  business  in  Austin.  Texas,  in  1874.  They  opened  a  St.  Louis  branch  in  1885. 
The  present  manager.  Mr.  H.  L.  Carleton,  has  been  with  the  firm  since  1875.  and  the  business  has  throughout  been  conducted  on  energetic  and 
progressive  lines. 
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stopper;  use  the  upper  portion,  which  will  become  clear  after  a  few 
days,  or  possibly  weeks.  This  sediment  has  a  different  portion  of  the 
mixed  substances  added,  the  ether  being  in  excess,  only  one-half  as 
much  camphor  and  copal  being  added. 

3.  Copal  Varnish,  Volatile. — Fine  copal  broken  small,  13  parts; 
ether,  2  parts;  alcohol,  12  parts;  oil  of  turpentine,  best  quality,  8  to  9 
parts. 

An  Inky  Mixture. 

C.  C.  M.  desires  to  know  how  the  following  prescription 
can  be  compounded  without  making  an  ink: 

Tincture  of  ferric   chloride J^   ounce. 

Tincture   of   nux   vomica 2  drachms. 

Fowler's    solution    2  drachms. 

Diluted    hydrochloric   acid Yt    ounce. 

Tincture   of   cinchona   compound 1J4    ounces. 

Fluid   cascara   aromatic 1    ounce. 

Elixir  of  lactated  pepsin,  sufficient 

to   make 6   ounces. 

Mix. 

Use  a  detannated  tincture  of  cinchona  compound.  Other- 
wise the  tannin  in  the  cinchona  reacts  with  the  ferric  chloride 
to  form  an  ink.  Tincture  of  citrochloride  of  iron,  used  instead 
of  the  ferric  chloride,  might  also  lessen  the  inky  appearance 
of  the  mixture. 


Sweeping  Powder.  .         . 

C.  D.  V.  McK. — To  lay  the  dust  in  sweeping  the  floor,  try 
a  mixture  of  sawdust  and  petroleum  oil.  The  addition  of  a 
slight  amount  of  cresol  solution  may  be  advisable.  Proprie- 
tary mixtures  of  the  kind  are  usually  colored.  Also  see  the 
"Dollar  Idea"  contributed  to  the  March  Bulletin  by  Pope 
Jordan,  of  Brooksville,  Miss.     It  appeared  on  page  123. 


Mustache  Fixing  Fluid. 

L.  A.  R.— The  following  is  the  formula  of  a  mustache  fix- 
ing fluid : 

Balsam   of   tolu , 1    part. 

Rectified    spirit    '.'3    parts! 

Jockey    club    1    part. 

^..oP'l^"*"^-..!''^  ^^^l""    '"    the    liquids.      Apply    a    few    drops    to    the 
mustache   with  a  brush,   and  then   twist  into  the  desired  shape. 


Removing  an  Oil  Stain. 
R.  W.  W.  asks:     "What  will  remove  a  stain  caused  by 
Porter's  Antiseptic  Healing  Oil?     I  have  tried  alcohol  and 
chloroform?" 

We  are  not  familiar  with  the  constituents  of  Porter's 
healing  oil,  but  suggest  trying  turpentine  or  benzine  followed 
by  ether. 


Short  Answers. 
E.  C.  S.— A  number  of  formulas  for  quinine  hair  tonic 
appear  elsewhere  in  this  department.     If  you  desire  to  incor- 
porate  sage   m   one   of   these  mixtures,  a   half  pint  of  the 
fluidextract  may  be  added  to  a  gallon  of  the  hair  tonic. 

H.  W.— A  method  of  silvering  mirrors  was  published  on 
page  88  m  this  department  of  the  February  Bulletin  1909 
Other  articles  may  be  found  by  consulting  the  annual  in- 
dexes  in  the  December  issues. 

W.  W.  McK.-The  formula  of  a  liquid  soap  appeared  in 
the  Bulletin  for  August,  1908,  on  page  351.  A  good,  cheap 
recipe  by  I.  V.  S.  Stanislaus  appeared  on  page  40  of  the 
January  Bulletin  for  1908. 

D.  C.  B.-Pan-peptic  tablets  are  made  by  Sharp  &  Dohme 
Ihere  is  no  syrup  of  acetic  acid  in  the  British  Pharmacopoeia.' 


A  Good  Dose  Book. 
The  "Era  Dose  Book"  has  now  been  printed  for  a  con- 
siderable number  of  years  and  has  gained  practical  apprecia- 
tion at  the  hands  of  druggists  generally.  It  is  a  very  useful 
guide  at  the  prescription  counter.  In  addition  to  the  list  of 
doses  the  book  contains  a  lot  of  miscellaneous  information— 
a  table  of  solubilities,  Latin  words  and  phrases,  poisons  and 
their  antidotes,  terms  occurring  in  French  and  German  pre- 
scriptions, a  treatise  on  the  metric  system,  etc.,  etc.  The 
book  costs  50  cents  and  may  be  procured  of  D.  O.  Haynes 
&  Co.,  90  William   Street,  New  York. 


A  New  Formulary. 
W.  L.   Cummings,  Ph.D.,  has   recently  published  a   book 
entitled  "The  Modern  Formulary."     Dr.  Cummings's  experi- 
ence as   an   analytical   and   consulting  chemist   has   equipped 
him  admirably  to  turn  out  a  work  of  this  kind.     It  is  really 
a  text-book  of  chemistry  as  applied  to   the  manufacture   of' 
proprietary  articles.     Druggists  will  find  "The  Modern  For- 
mulary."  of   much   assistance   in   their    endeavoxs    to   market 
oyer  their  own  label   specialties  possessing   merit   and   sta- 
bility.    The  book  may  be  obtained  from  W.  L.   Cummings 
Ph.D.,  Syracuse,  N.  Y.  ; 


Urinary  Analysis. 
Uranalysis  has  become  an  object  of  attention  in  many  drug 
stores.  The  work  unquestionably  elevates  ^  the  standing  of 
pharmacy  in  the  eyes  of  practitioners.  Druggists  who  con- 
template making  urinary  analyses  for  their  medical  friends 
will  find  Dr.  J.  W.  Holland's  book  of  valuable  assistance  It 
is  entitled  "The  Urine  and  the  Clinical  Chemistry  of  the  Gas- 
tric Contents,  the  Common  Poisons,  and  Milk."  The  work 
contains  160  pages,  is  bound  in  cloth,  and  costs  $1.00  net  P 
Blakislon's  Son  &  Co.,  of  Philadelphia,  are  the  publishers. 

One  Thousand  Ways  and  Schemes. 
The  second  edition  of  the  book  bearing  the  foregoing 
WIe  has  been  brought  out  by  the  Spatula  Publishing  Co., 
Boston,  Mass.  The  volume  was  noticed  at  some  length  in  the 
Bulletin  on  the  occasion  of  the  appearance  of  the  first 
edition  two  or  three  years  ago.  The  book  is  a  very  practical 
and  use  ul  one  for  the  retail  merchant,  and  although  it  is  not 
specifically  intended  for  the  druggist  there  are  many  adver- 
tising and  busmess  plans  in  it  which  he  will  find  pertinent 
to  his  requirements.     The  price  is  $1.00. 
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THE  MONTH'S  HISTORY. 


THE 
TARIFF  BILL. 


It  is  impossible  at  this  writing  to 
predict  just  how  the  drug  trade  is 
likely  to  be  affected  by  the  tariff 
bill  when  Congress  finally  gets  through  with  it.  The 
house  finished  its  consideration  of  the  Payne  measure 
early  in  April ;  the  senate  will  in  all  probability  not 
reach  an  agreement  until  the  first  of  May  or  later; 
and  then  the  differences  between  the  two  bodies  will 
have  to  be  threshed  out  in  joint  conference.  The 
house  measure  made  certain  slight  changes  in  the 
tariff  on  perfumes,  soap,  drugs,  chemicals,  paints, 
glass,  paper,  etc.,  most  of  these  being  in  the  form  of 
reductions  of  greater  or  less  moment.  The  most 
notable  advances,  so  far  as  the  drug  trade  is  con- 


cerned, were  made  on  opium,  spices,  and  essential 

oils.    The  senate,  however,  has  put  spices  back  on  the 

free  list,  and  it  may  listen  sympathetically  to  the 

joint  protest  of  the  manufacturing  perfumers  against 

the  proposed  25  per  cent  duty  on  essential  oils.    The 

perfumers  make  the  point  that  such  a  tariff  would 

almost  kill  their  industry  and  render  them  unable  to 

compete  with  foreign  producers.     So  far  the  senate 

has  made  no  change  in  the  increase  of  the  duty  on 

opium  from  $1  to  $1.50  a  pound  on  the  gum  and  to 

$2  on  the  granulated  and  powdered  products.    This 

is  quite  likely  to  stand,  and  is  in  harmony  with  the 

determination  of  the  government  to  cut  down  the 

importation  of  this  drug.     Apart  from  the  opium 

schedule,  it  seems  to  be  quite  generally  felt  that  the 

tariff  changes  on  drugs  and  chemicals  will  after  all 

be  so  slight  as  to  make  little  practical  difference  to 

the  drug  trade. 

«     ♦     ♦ 

STAMP  TAX  '^^^  pharmacists  of  the  country 
AND  PATENT-LAW    are  incidentally  much  interested  in 

FEATURES.  ^^^  Other  particulars  with  refer- 
ence to  tariff  legislation.  When  first  introduced  in 
the  house,  the  Payne  bill  contained  a  provision 
practically  identical  with  the  Mann  and  Currier 
patent-reform  measures  which,  fostered  by  the  N.  A. 
R.  D.,  had  been  introduced  into  Congress  during 
recent  years.  This  provision  stipulated  that  patents 
issued  to  the  citizens  of  foreign  countries  should  be 
subject  to  all  the  limitations  imposed  by  those  coun- 
tries upon  the  citizens  of  the  United  States  under 
similar  conditions.  It  was  stricken  out  by  the  house, 
however,  on  the  showing  made  by  patent  attorneys, 
and  also  by  the  State  Department  at  Washington, 
that  it  would  violate  international  agreements.  The 
other  feature  of  particular  interest  to  pharmacists  in 
connection  with  the  tariff  bill  concerns  the  fear  that 
Congress  would  incorporate  a  stamp  tax  on  pro- 
prietary articles.  That  such  action  will  be  taken 
seems  exceedingly  unlikely.  The  house  did  not 
introduce  the  provision,  and  Senator  Aldrich,  the 
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leader  of  the  senate,  is  on  record  as  being  opposed  to 
a  stamp  tax— news  which  has  proved  very  gratifying 
to  the  drug  trade  of  the  country. 

4:        *        Nc 

The  liquor  question  in  pharmacy 
MORE  DRUG-       gtill   remains    acute.      At   special 

STORE  "FRONTS."       ,        .  ,     ,,     i      ^  ^x,     •        on 

elections  held  last  month  m  d,l 
Michigan  counties,  19  of  them  voted  "dry,"  and 
advances  almost  as  important  were  made  by  the 
local-option  people  in  other  States.  In  the  meantime 
several  druggists,  striving  to  take  advantage  of  the 
opportunity,  have  been  jumped  on  by  the  prosecuting 
authorities,  and  at  least  some  of  them  now  face  the 
likelihood  of  spending  a  few  months  in  jail.  This 
will  incidentally  have  the  advantage  of  giving  them 
ample  time  for  philosophic  reflection.  In  a  recent 
issue  of  N.  A.  R.  D.  Notes  we  find  a  letter  from  S.  J. 
Fitzpatrick,  which  touches  upon  a  most  unfortunate 
condition  of  affairs  in  Ohio.  Mr.  Fitzpatrick  ex- 
presses the  conviction  that  Brown  county  will  be- 
come dry  very  soon,  and  he  adds  that  over  50  per 
cent  of  the  saloonkeepers  are  already  looking  for 
registered  drug  clerks  and  making  preparations  to 
"fix  up  a  drug  store  front  and  a  whisky  rear"  when 
the  lightning  finally  strikes !  At  the  risk  of  repeating 
advice  which  has  been  given  in  this  journal  with 
considerable  frequency,  the  Bulletin  would  like  to 
point  out  again  that  the  most  effective  manner  of 
heading  off  and  preventing  this  sort  of  thing  is  for 
the  druggists  of  a  given  town  or  county  to  get 
together,  determine  they  won't  stand  for  it,  and  co- 
operate with  the  local  authorities  in  rooting  it  out. 


We  have  before  us  a  copy  of  a 
inVi?diana.      printed  statement  issued  last  month 

by  the  four  druggists  of  Columbia 
City,  Indiana.  These  men  have  found  their  reputa- 
tions endangered  by  the  liquor  situation.  They  have 
suffered  the  misfortune  of  being  placed  under  sus- 
picion by  the  public — hence  this  joint  circular  in 
which  they  set  forth  their  attitude  at  some  length 
and  declare  their  intention  of  living  up  to  the  liquor 
law  absolutely.  In  Indiana  a  druggist  can  sell  liquor 
regularly  in  only  two  ways :  (1)  under  the  provisions 
of  the  Gainard  law  he  may  sell  less  than  a  quart  upon 
the  written  prescription  of  a  practicing  physician; 
(2)  under  the  provisions  of  the  Beardsley  law  he 
may  sell  a  quart  for  medicinal,  educational  or  scien- 
tific purposes  only,  either  upon  the  written  prescrip- 
tion of  a  physician  or  upon  the  tvritten  application  of 


a  patron  personally  known  to  the  druggist,  and 
known  not  to  be  in  the  habit  of  using  intoxicating 
liquors  as  a  beverage.  An  Indiana  druggist  is  under 
prosecution  for  selling  liquor  in  which  printed  blanks 
were  used,  evidently  in  a  wholesale  manner,  and  the 
four  druggists  of  Columbia  City  declare  in  no  un- 
certain terms  that  they  will  conform  to  the  letter  of 
the  law  with  rigid  severity. 


THE  OPIUM 
REGULATIONS. 


In  a  previous  paragraph  we  have 
referred  to  the  evident  intention  of 
Congress  to  increase  the  duty  on 
opium.  In  that  place  we  suggested  that  this  action 
would  be  in  conformity  with  the  general  policy  of 
the  government  to  cut  down  the  importation  of  the 
drug.  In  a  previous  number  of  the  Bulletin  we 
have  also  reported  upon  the  new  congressional  law 
entirely  prohibiting  the  importation  of  smoking 
opium,  and  permitting  the  continued  importation  of 
medicinal  opium  only  under  severe  regulations  to  be 
framed  by  the  Secretary  of  the  Treasury.  These 
regulations  have  now  been  published,  and  while  we 
have  not  the  space  at  our  disposal  to  enter  into  a 
consideration  of  them  at  length,  it  is  apparent  that 
the  government  is  anxious  to  surround  the  opium 
traffic  with  as  many  restrictions  as  possible.  Medi- 
cinal opium  may  now  be  entered  through  twelve  of 
the  larger  ports  only,  and  among  other  things  it  is 
provided  that  importers  must  keep  a  record  of  the 
receipt  and  distribution  of  opium  and  its  alkaloids. 
This  is  in  harmony  with  a  motion  passed  at  the  last 
meeting  of  the  A.  Ph.  A,  calling  upon  the  govern- 
ment to  provide  that  every  lot  of  coca  and  cocaine 
coming  into  any  port  of  entry  be  registered,  that 
records  of  the  sale  and  distribution  be  kept,  and  that 
regular  reports  be  made  of  the  facts. 


^jjg  The  California  druggists  are  deter- 

Los  ANGELES       mined  to  do  everything  in  their 
MEETING.  power  to  make  the  Los  Angeles 

meeting  of  -the  A.  Ph.  A.  one  of  the  most  pleasant  in 
the  whole  history  of  the  Association.  They  are 
working  like  beavers  toward  this  end.  Among  other 
entertainment  features  will  be  a  day's  trip  to  Cata- 
lina  Island,  one  of  the  famous  beauty  spots  of  the 
Pacific.  Two  or  three  California  pictures  are  given 
elsewhere  in  the  present  issue  of  the  Bulletin, 
among  them  being  a  view  of  Avalon  Bay  on  Catalina 
Island.  Hotel  Alexandria,  one  of  the  finest  hos- 
telries  in  the  United  States,  has  been  selected  as  the 
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headquarters  in  Los  Angeles,  and  the  special  rates 
for  rooms  will  range  between  $1.50  and  $3.00  per 
person  when  two  occupy  a  room  together.  The 
California  Association  will  hold  its  annual  meeting 
just  prior  to  the  A.  Ph.  A.  convention,  and  most  of 
the  members  will  doubtless  stay  over  and  thus  swell 
the  attendance  in  a  gratifying  degree.  Touching 
upon  the  mistaken  idea  that  Los  Angeles  is  warm 
during  August,  it  seems  necessary  to  explain  that, 
while  the  mean  temperature  for  the  year  is  high,  the 
thermometer  does  not  go  appreciably  above  the  mean 
even  in  the  hot  months,  and  during  the  last  31  years 
the  average  temperature  for  August  has  been  only  70 
degrees.  Everything  considered,  the  Los  Angeles 
trip  will  make  one  of  the  most  delightful  vacations 
which  any  druggist  can  give  himself — and  give 
his  wife  also  if  he  can  afford  it. 


We  have  already  referred  in  the 
t.on*"««™Sds.  Bulletin  to  the  laudable  effort 

of  the  School  of  Pharmacy  of  the 
University  of  Wisconsin  to  bring  its  facilities  in 
effect  to  the  doors  of  men  who  are  unable  to  attend 
the  University  in  person.  Home-study  courses  in 
pharmacy  have  now  been  definitely  inaugurated 
along  a  number  of  lines.  They  are  severally  meant 
for  clerks  who  desire  to  become  registered  assist- 
ants ;  for  clerks  who  desire  to  become  full  registered 
men;  for  clerks  and  proprietors  who  desire  to  spe- 
cialize in  some  one  branch  of  study  or  work;  for 
registered  men  who,  planning  to  move  into  another 
State,  are  anxious  to  tajce  a  "review"  course;  and 
for  pharmacists  who  are  ambitious  to  remain  abreast 
of  the  times  and  keep  themselves  in  touch  with  the 
later  developments  in  their  profession.  Thus  prac- 
tically every  requirement  will  be  met  and  the  clerk 
or  proprietor  may  do  the  work  at  home  under  skilled 
guidance,  all  of  which  means,  of  course,  that  the 
University  of  Wisconsin  is  now  merely  doing  for 
pharmacists  what  several  universities  have  for  years 
been  doing  for  other  classes  of  men  by  means  of 
what  has  been  termed  "university-extension"  activi- 
ties. 4(      3(c      4c 

At  times  in  the  past,  when  board- 
'  THE^sTvfi^DAEiD!     of-pharmacy    examinations    have 

been  under  criticism,  caustic  cynics 
have  sometimes  asked :  "But  who  will  examine  the 
examiners  ?"  Pharmacists  are  now  confronted  with 
a  similar  situation  with  reference  to  the  N.  F.  When 
Congress  passed  the  food  and  drugs  act  it  made  the 


U.  S.  P.  and  the  N.  F.  the  legal  standards.  What  is 
our  consternation,  then,  to  discover  that  some  of  the 
standards  of  the  N,  F.  are  themselves  in  need  of 
being  standardized?  At  a  recent  meeting  of  the 
Washington  Branch  of  the  A.  Ph.  A.  it  was  pointed 
out  by  Dr.  Lyman  F.  Kebler,  S.  L.  Hilton,  Dr.  H. 
W.  Wiley  and  others  that  many  of  the  titles  in  the 
N.  F.  were  distinctly  objectionable  and  misleading, 
and  Mr.  Hilton  made  the  observation  that  such  titles 
would  be  outlawed  in  a  minute  by  the  government  if 
it  were  not  for  the  anomalous  and  paradoxical  fact 
that  they  are  standards  under  the  provision  of  the 
law  making  the  N.  F.  an  authority.  Preparations  in 
particular  whose  titles  constitute  "misbranding"  are 
Elixir  of  Cinchona,  Emulsion  of  Petrolatum  Com- 
pound, Elixir  of  Celery-seed  Compound,  Anise 
Powder,  Canada  Liniment,  Pectoral  Syrup,  and 
Decolorized  Tincture  of  Iodine.  These  titles  will 
doubtless  all  be  changed  in  the  next  revision  of  the 
N.  F.,  and  thus  one  of  our  two  legal  standards 
will  be  satisfactorily  standardized. 

«      41      « 

VAiious  Devoting  a  paragraph  to  scattered 

PHARMACEUTICAL   pharmaceutical  bills  here  and  there, 

BILLS.  ^yg  j^^y  |^j.gj.  j.epQj.|.  the  enactment 

in  Michigan  of  an  anti-cocaine  law  based  upon  the 
New  York  statute  of  two  or  three  years  ago.  The 
sale  of  the  drug  is  restricted  to  physicians'  prescrip- 
tions, and  repetitions  are  forbidden.  An  anti-mor- 
phine bill  has  also  been  passed  and  is  before  the 
governor.  The  itinerant  vender  bills  in  the  legis- 
latures of  Montana  and  West  Virginia  have  been 
killed,  but  others  are  still  pending  in  various 
States.  Several  amendments  have  been  made  to  the 
Oklahoma  pharmacy  law:  the  membership  of  the 
Board  of  Pharmacy  has  been  increased  from  three  to 
five,  and  the  provision  of  the  old  law  has  been 
repealed  which  held  the  governor  to  make  his 
appointments  on  the  board  from  a  list  of  nominees 
submitted  by  the  State  association.  He  may  now 
choose  from  the  entire  membership  of  the  organiza- 
tion. In  Massachusetts  the  druggists  are  much 
pleased  that  a  bill  has  been  given  its  quietus  which, 
favored  by  the  governor,  would  have  consolidated 
into  the  hands  of  one  man  the  powers  now  exercised 
by  the  State  boards  of  pharmacy,  medicine,  dentis- 
try, and  veterinary  medicine.  Similar  bills  are 
pending  in  one  or  two  other  legislatures  but  are  not 
likely  to  succeed.  In  Michigan  a  bill  is  pending 
which  would  restrict  the  sale  of  liquor  in  "dry" 
counties  to  physicians'  prescriptions. 
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The  legislative  situation  in  New 
THE  SITUATION      York  State  remains  unchanged — 

IN   NEW  YORK.  ° 

the  situation  arising  out  of  the 
determination  of  Governor  Hughes  to  have  the 
Board  of  Pharmacy  appointed  in  some  other  way 
than  by  the  pharmacists  themselves.  The  Conklin 
bill,  to  which  reference  has  already  been  made  in 
previous  issues  of  the  Bulletin,  has  been  so  vigor- 
ously opposed  by  druggists  that  it  is  not  likely  to 
receive  the  favor  of  the  legislature.  The  all-State 
bill  framed  by  druggists  themselves,  on  the  other 
hand,  has  been  approved  by  Governor  Hughes  and 
will  doubtless  be  made  law.  This  measure  places  the 
power  of  appointment  in  the  hands  of  the  Board  of 
Regents  of  the  State  educational  system  instead  of 
vesting  it  in  the  governor  himself.  The  regents  will 
be  requested  to  appoint  a  board  of  nine  men  from  18 
nominees  submitted  by  the  State  Pharmaceutical 
Association.  It  is  provided  also  that  the  Board  of 
Pharmacy  shall  conduct  examinations  under  the 
supervision  of  the  regents,  but  will  have  a  little  more 
authority  and  jurisdiction  than  are  provided  for  in 
the  Conklin  measure.  Incidentally  the  bill  incor- 
porates the  provisions  of  the  Whitney- Wainwright 
pure-drug  measure  introduced  in  Albany  last  year. 


THE  EBERT 
DEDICATION. 


PKICE   CORREC- 
TION IN  OMAHA. 


We  gather  from  a  recent  report  in 
A^.  A.  R.  D.  Notes  that  a  satis- 
factory price  situation  has  been 
brought  about  in  Omaha  by  a  committee  of  patent- 
medicine  proprietors  headed  by  President  F.  J. 
Cheney  of  the  Proprietary  Association.  The  indi- 
vidual proprietors  have  followed  the  plan  of  stipu- 
lating in  their  advertising  contracts  with  local  news- 
papers that  the  contracts  will  be  rendered  null  and 
void  by  the  publication  of  advertisements  offering 
their  products  at  cut  prices.  A  schedule  was  agreed 
upon  in  February  and  it  provides  in  the  main  that 
25-cent  articles  shall  be  sold  at  full  price,  that 
articles  ranging  from  26  to  50  cents  shall  not  be 
discounted  more  than  10  per  cent,  and  that  articles 
above  50  cents  shall  not  be  discounted  more  than  11 
per  cent.  It  is  provided  also  that  a  fractional  part 
of  a  cent  shall  always  be  considered  in  the  calcula- 
tions as  being  a  whole  cent.  Direct-contract  goods 
are  of  course  to  be  sold  at  full  prices.  Druggists  in 
other  towns  who  are  desirous  of  bringing  about  a 
similar  situation  are  advised  by  the  Notes  to  consult 
with  Mr.  Cheney,  addressing  him  at  Toledo,  Ohio. 


On  the  21st  of  this  month  the 
Ebert  monument  will  be  dedicated 
in  Graceland  Cemetery  in  Chicago. 
The  presentation  of  the  monument  on  behalf  of  the 
Chicago  Veteran  Druggists'  Association  will  be 
made  by  President  O.  F.  Fuller.  The  acceptance  on 
behalf  of  the  A.  Ph.  A.  will  be  voiced  by  President 
Oscar  Oldberg,  and  that  on  behalf  of  the  trustees  of 
the  Ebert  estate  by  Thomas  N.  Jamieson.  Dr.  H. 
M.  Whelpley  will  talk  for  the  trustees  of  the  pharma- 
copoeial  convention,  President  J.  E.  Huber  for  the 
Illinois  Pharmaceutical  Association,  C.  S.  N.  Hall- 
berg  for  the  Chicago  College  of  Pharmacy,  James 
H.  Beal  for  the  Pharmacists  of  America,  and  Wil- 
helm  Bodemann  for  the  Chicago  Veteran  Druggists' 
Association.  It  is  very  meet  and  fitting  that  the 
memory  of  Ebert  should  be  so  gratefully  honored, 
and  in  this  connection  it  is  interesting  to  note  that 
Ebert  portraits  have  been  presented  during  the  last 
year  or  two  to  many  of  the  colleges  of  pharmacy  of 
the  country  by  the  trustees  of  the  pharmacopoeial 
convention. 


BURNING 
THE  MORTGAGE. 


A  unique  occasion  was  that  of  last 
month  when  a  banquet  was  given 
at  the  Brooklyn  College  of  Phar- 
macy to  celebrate  the  liquidation  of  the  last  bit  of 
indebtedness  on  the  building  and  equipment.  The 
piece  de  resistance  of  the  affair  was  the  dramatic 
burning  of  the  mortgage  itself.  Jacob  H.  Rehfuss, 
president  of  the  Kings  County  Pharmaceutical 
Society,  owner  of  the  Brooklyn  College,  acted  as 
toastmaster,  and  responses  were  made  by  A.  C. 
Hegemann,  W.  H.  Muir,  Dr.  W.  C.  Anderson,  Ex- 
assemblyman  Wilson,  Ex-senator  Audett,  and  oth- 
ers. In  financial  management  the  Brooklyn  College 
is  entitled  to  a  good  deal  of  credit.  Since  the  new 
building  was  erected  six  years  ago  a  $24,000  mort- 
gage has  been  entirely  paid  off.  In  the  meantime  the 
members  of  the  faculty  have  given  their  services  at 
small  compensations  in  order  to  assist  to  the  utter- 
most in  freeing  the  institution  from  debt. 


A  SENSATION 
IN  LOUISIANA. 


During  the  last  few  weeks  the 
druggists  of  Louisiana  have  been 
treated  to  a  huge  surprise.  Gov- 
ernor Sanders  for  the  first  time  refused  to  act  upon 
the  recommendations  of  the  State  Pharmaceutical 
Association  in  making  appointments  to  the  Board  of 
Pharmacy.    Not  only  that,  but  he  appointed  a  brand 
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;w  board  and  threw  the  old  one  over  entirely.  On 
the  old  board  was  F.  G,  Godbold,  who  has  been  a 
member  of  the  body  since  1888,  and  who  had  served 
in  the  capacity  of  secretary  during  all  or  nearly  all  of 
that  time.  We  are  not  familiar  with  the  merits  of  the 
situation.  We  know  nothing  about  the  efficiency  of 
the  new  personnel.  But  as  a  matter  of  principle  it  is 
a  little  unfortunate  that  politics  should  apparently 
enter  into  the  appointment  of  a  board  dealing  with 
such  important  matters  concerning  the  public  health. 
It  is  a  trite  saying  which  has  been  uttered  so  often  as 
to  lose  its  originality,  that  politics  should  have  abso- 
lutely nothing  to  do  with  organizations  like  boards 
of  pharmacy  and  boards  of  medicine. 


The  Committee  on  Telephones  of 
SLOT  'PHONES,  the  N.  A,  R.  D.,  receiving  the  co- 
operation of  Joseph  F.  MacDonald, 
of  the  Chicago  Telephone  Co.,  is  doing  excellent 
work  throughout  the  country.  Slot  'phones  were 
installed  in  Dallas,  Texas,  last  month  after  a  per- 
^1  )nal  visit  made  to  the  city  by  Mr.  MacDonald,  and 
from  a  newspaper  clipping  now  before  us  we  learn 
that  the  change  will  benefit  the  druggists  of  the  city 
to  the  extent  of  $13,000  annually,  while  the  tele- 
phone company  will  increase  its  revenues  by  $20,000. 
In  St.  Louis  the  installation  of  slot  'phones  has  been 
urged  by  the  druggists  for  two  or  three  years,  and 
at  last  it  looks  as  if  the  point  would  be  gained.  An 
appeal  was  made  last  month  to  the  Public  Utilities 
Commission  of  the  city.  Just  why  the  telephone 
company  has  throughout  taken  such  an  obstinate 
attitude  seems  difficult  to  understand  in  the  light  of 
the  marked  financial  benefit  which  has  accrued  to 
telepiione  companies  in  other  cities  where  slot 
'phones  have  been  installed. 


DENATUHEO 
ALCOHOL. 


It  is  very  apparent  that  the  popu- 
larity of  denatured  alcohol  is 
steadily  increasing.  For  a  long 
time  it  looked  as  if  the  government  would  be  disap>- 
pointed  in  its  expectation  that  this  substance  would 
spring  into  any  considerable  use.  The  production  in 
February  of  this  year  of  the  "completely  denatured" 
alcohol  was  232,000  gallons.  This  is  by  far  the 
highest  point  yet  reached,  and  in  February  a  year 
ago  the  figures  were  only  160,000  gallons.  The  use 
of  "specially  denatured"  alcohol  has  increased  in 
equal  degree,  and  the  total  production  of  both  classes 


during  February  was  390,000  gallons.  Druggists 
might  well  study  these  figures  with  some  profit. 
They  may  extract  from  them  the  assurance  that  in 
the  future,  if  not  now,  the  sale  of  denatured  alcohol 
will  furnish  them  with  trade  opportunities. 

*  *     ♦ 

Out  in  Iowa  the  dickens  is  to  pay.  The  governor 
declares  that  one  of  the  members  of  the  Board  of 
Pharmacy  has  been  indulging  in  the  gentle  game  of 
graft,  charging  up  to  the  State,  for  instance,  ex- 
penses and  per  diem  payment  for  being  in  attendance 
last  year  upon  the  Republican  National  Convention 
in  Chicago.  The  Board  member  replies  that  his 
main  business  in  Chicago  was  to  look  after  matters 
in  connection  with  his  work  on  the  Board.    So  there 

you  are. 

*  *     * 

Among  the  new  developments  of  the  last  few 
weeks  have  been  the  absorption  of  the  Sterling 
Remedy  Co.  by  the  Danderine  people  of  Wheeling, 
W.  Va.  The  former  J.  W.  James  Company,  manu- 
facturers of  James'  Headache  Powders,  are  also 
represented  in  the  same  corporation,  and  the  present 
community  of  interests  is  said  to  be  one  of  the 
largest  in  the  proprietary  field. 

4^       :«(       « 

Dr.  Henry  Lefifman  and  Prof.  J.  P.  Remington 
had  a  little  passage  at  arms  at  a  recent  meeting  of 
the  Philadelphia  County  Medical  Society.  Dr.  Lefif- 
man declared  that  pharmacists  had  "captured  the 
Pharmacopoeia."  Professor  Remington  replied  that 
physicians  had  "abandoned  the  fortress  and  that 
pharmacists  had  simply  entered  in  and  taken  posses- 
sion of  it." 

*  ♦     * 

President  Taft  has  reopened  the  question  regard- 
ing the  labeling  of  whiskies,  and  hearings  are  now 
being  held  in  Washington.  The  manufacturing 
distillers  are  hopeful  that  he  will  repeal  the  Wiley 
regulation  regarding  "imitation,"  "compounded," 
and  "straight"  whiskies. 

*  *     ♦  .        ' 

The  Chicago  druggists  who  have  been  anxious  to 
see  Illinois  enact  a  graduation  prerequisite  law  have 
decided  that  the  time  is  a  little  inopportune,  and  that 
the  measure  should  not  be  introduced  into  the  State 
legislature  until  the  pharmacists  of  the  State  have 
been  educated  to  appreciate  its  necessity. 
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REGARDING  HYDROGEN  PEROXIDE  PRESERVED 
WITH  ACETANILIDE. 

There  is  a  good  deal  of  misconception  in  the 
minds  of  both  pharmacists  and  physicians  regarding 
the  necessity  on  the  one  hand,  and  the  ethics  or 
advisability  on  the  other,  of  preserving  hydrogen 
peroxide  with  acetanilide.  Before  the  passage  of 
the  food  and  drugs  act  the  use  of  this  preservative 
was  a  trade  secret  confined  to  two  or  three  pro- 
ducers, and  when  the  law  made  it  necessary  to  state 
the  content  of  acetanilide  on  the  label,  those  manu- 
facturers who  had  not  previously  employed  it  were 
presented  with  an  advertising  opportunity  which 
they  have  not  been  slow  to  seize  upon.  Hence  a 
good  deal  has  been  said,  particularly  in  advertising 
literature,  regarding  the  use  of  preservatives  in  this 
product,  and  efforts  have  been  put  forth  to  make 
capital  of  the  more  or  less  common  prejudice  against 
acetanilide  in  the  minds  of  the  laity. 

Now  what  are  the  facts? 

On  page  285  of  the  Bulletin  for  July,  1907,  we 
printed  an  article  from  the  pen  of  Dr.  John  M. 
Francis  discussing  this  subject  at  some  length  and 
presenting  the  results  of  a  comparative  investiga- 
tion. The  data  given  by  Dr.  Francis  proved  the 
truth  of  his  statement  that  hydrogen  peroxide,  if 
unpreserved,  "steadily  decomposes  from  the  very 
moment  of  its  manufacture."  A  product  preserved 
with  acentanilide,  on  the  other  hand,  retains  its  con- 
tent of  oxygen  with  remarkable  tenacity,  and  the 
amount  of  preservative  present  is  so  small  that  it 
can  exercise  no  deleterious  effects  whatsoever.  Other 
chemists  have  since  verified  these  conclusions,  and 
apparently  we  have  here  the  truth  of  the  situation  in 
a  nutshell. 

We  shall  not  take  up  space  at  this  time  to  pre- 
sent the  tables  printed  in  connection  with  Dr. 
Francis's  original  contribution.  Suffice  it  to  say  that 
in  the  samples  of  unpreserved  hydrogen  peroxide, 
purchased  on  the  open  market,  and  assayed  after 
standing  seven  months  under  ordinary  conditions  as 
regards  light  and  temperature,  the  percentages  of 
oxygen  loss  were  as  follows:  20.84,  21.50,  27.49, 
29.73,  54.72,  60.00,  and  100.  Thus  the  best  speci- 
men of  the  lot  had  lost  one-fifth  of  its  content  of 
oxygen,  while  the  worst  had  lost  it  all  and  was 
absolutely  valueless !    The  products  which  had  been 


preserved  with  acetanilide,  however,  were  found  to 
have  experienced  a  loss  of  oxygen  ranging  only 
from  4.37  to  11.98  per  cent.  The  differences  between 
these  two  sets  of  figures  tell  their  own  story. 

It  seems  clear  from  what  Dr.  Francis  was  able 
to  show,  and  from  what  has  been  shown  since  by 
other  investigators,  that  hydrogen  peroxide  simply 
will  not  keep  unless  it  is  preserved  with  acetanilide. 
To  this  statement  there  is  apparently  no  qualification 
or  alternative.  By  way  of  practical  confirmation  it 
need  only  be  pointed  out  that  the  manufacturers 
who  do  not  employ  the  preservative  find  it  necessary 
to  use  a  special  container  amounting  in  effect  to  a 
confession  of  the  liberation  of  free  oxygen.  Either 
the  cork  is  wired  in,  or  a  heavy  container  is  em- 
ployed, or  there  is  a  vent  through  which  the  oxygen 
may  escape.  Why  use  such  packages  if  the  product 
really  keeps  and  if  there  is  no  escape  of  oxygen  gas? 

As  to  the  harmfulness  or  the  reverse  of  putting 
acetanilide  in  hydrogen  peroxide,  this  point  can  be 
dismissed  without  very  serious  consideration.  The 
chemical  is  only  used  in  the  quantity  of  3/16  of  a 
grain  in  each  fluidounce.  Three  grains  of  acetanil- 
ide is  probably  the  average  dose  when  administered 
in  the  form  of  headache  powders  and  the  like,  and 
thus  it  would  be  necessary,  in  order  to  receive  a 
normal  dose  of  the  drug,  to  consume  internally  a 
pint  of  the  peroxide! 


PHARMACISTS  AND  THE  EMMANUEL 
MOVEMENT. 

Some  pharmacists  are  fearful  that  the  recent  rise 
and  development  of  the  Emmanuel  movement  is  full 
of  ominous  portent  to  their  calling.  They  are  afraid 
that  the  several  cults  aiming  at  drugless  methods  of 
treating  the  sick  will  ultimately  become  so  diversified 
and  so  popular  as  to  relegate  the  use  of  medicine  to 
the  historic  past,  and  cause  physicians  and  pharma- 
cists alike  to  fold  their  tents  and  silently  steal  away. 

We  do  not  share  these  fears.  We  have  read 
history  enough  to  know  that  every  age  has  its  fads 
and  its  fancies.  New  social,  religious,  and  medical 
cults  rise  and  fall.  Eccentricities  develop  in  every 
generation  and  pass  away.  The  best  answer  to  the 
frequently  expressed  anxieties  regarding  the  ap- 
proach of  a  drugless  era  is  found  in  statistics  which 
tell  us  that  the  manufacture  and  consumption  of 
drugs  in  the  United  States  is  annually  increasing 
even  faster  than  the  growth  of  the  population. 

The  Emmanuel  movement,  as  most  of  our  readers 
doubtless  know,  is  in  effect  a  rationalized  form  of 
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hristian  science,  although  its  devotees  utterly  re- 
^^^udiate  the  theology  of  Christian  science  and  insist 
l^feiat  the  points  of  difference  between  the  two  move- 
^^Bients  are  far  more  numerous  than  the  points  of 
'^^milarity.     The  Emmanuel  form  of  treatment  was 
originated  two  or  three  years  ago  by  Dr.  Worcester 
and  Dr.  McComb,  pastors  of  the  Emmanuel  Epis- 
copal Church  of  Boston,  and  it  has  now  been  taken 
up  to  a  greater  or  less  extent    among    Episcopal 
clergy^men  in  the  leading  cities  of  the  country.   The 
treatment  itself  has  been  given  the  scientific  and 
suggestive    term,   "Christian   Psychology,"   and  it 
differs  from  Christian  science  chiefly  in  three  par- 
ticulars : 

1.  The  Emmanuelists  have  only  words  of  scorn 
for  the  Christian  science  metaphysics.  They  declare 
that  the  doctrine  of  the  non-existence  of  matter  is 
absurd,  and  that  a  proper  degree  of  control  over 
material  things  can  only  be  based  upon  a  frank 
recognition  of  their  existence. 

2.  The  Emmanuelists,  far  from  treating  every 
sort  of  physical  trouble  from  broken  legs  to  con- 
tagious infections,  limit  themselves  absolutely  to  a 
certain  group  of  nervous  and  functional  disorders 
where  it  is  held  that  the  influence  of  mind  over  mat- 
ter can  really  produce  a  greater  degree  of  benefit 
than  can  result  from  the  administration  of  medicine. 

3.  Unlike  the  Christian  scientists,  the  founders 
and  followers  of  the  Emmanuel  movement  work  in 
close  cooperation  with  the  medical  profession,  accept 
only  such  patients  as  are  referred  to  them  by  physi- 
cians, or  patients  which  have  first  been  examined  by 
physicians  at  their  request,  and  keep  in  close  touch 
with  the  doctor  generally  throughout  the  whole 
course  of  the  treatment,  frequently  turning  a  patient 
back  to  the  specialist  for  medical  attention.  In 
Boston,  for  instance,  a  committee  of  four  physicians 
acts  as  an  advisory  board. 

There  is  little  doubt  that,  under  these  limitations, 
such  a  course  of  treatment  can  be  very  beneficial. 
In  conditions  like  hypochondria,  alcohol  addiction, 
nervous  depression,  and  dozens  of  other  respects 
where  the  body  is  not  really  diseased,  and  where 
there  is  no  organic  change,  the  influence  of  the  mind 
is  more  productive  of  results  than  the  administration 
of  medicine.  The  founders  of  the  Emmanuel  move- 
ment are  expert  psychologists.  They  go  at  their 
work  in  a  scientific  way.  They  brace  and  stiffen 
the  will  of  the  patient.  They  resort,  where  neces- 
sary, to  mild  forms  of  hypnotism.  They  use  methods 
which  are  variously  termed  self-  or  auto-suggestion. 


reeducation,  and  the  like.  In  a  word,  they  exert 
the  influence  of  their  own  minds  over  the  patient, 
but  more  particularly  they  teach  him  to  exert  the 
influence  of  his  own  mind  over  his  own  troubles. 

It  is  thus  readily  seen  that  the  Christian  psychol- 
ogists are  much  more  scientific  than  the  Christian 
scientists.  They  are  looking  at  the  problem  of  dis- 
ease in  a  far  more  conservative,  rational,  and  effec- 
tive manner.  For  the  most  part  the  Emmanuel 
movement  has  been  treated  with  tolerance,  and  even 
with  praise,  by  the  medical  profession  itself, 
although  here  and  there  voices  of  protest  occasion- 
ally arise  from  both  clergymen  and  physicians.  The 
chief  fear  seems  to  be  that  the  movement,  though 
wisely  directed  by  men  like  Worcester  and  McComb, 
will  degenerate  into  characteristic  excesses  when 
taken  up  throughout  the  country  by  others  who  are 
less  qualified,  not  so  well  poised,  more  enthusiastic 
than  sane,  and  anxious  to  make  the  most  of  new 
possibilities. 

THE  RECORD  OF  A  SMALL  TEXAS  BUSINESS. 

For  druggists  who  do  a  small  business  the  follow- 
ing letter  may  not  be  without  some  degree  of  interest 
and  suggestion: 
To  the  Editors: 

I  am  handing  you  herewith  my  statement  of  last  year's 
business,  and  will  deem  it  a  special  favor  if  you  will  point 
out  any  errors  you  may  happen  to  find  in  it: 

STOCK  BALANCE  SHEET,  JAN.  1,  1909. 

To  stock  invoice,  Jan.  1,  '08 $1,330  00 

To  cash  on  hand 405  88 

To  goods  bought 2,642  81 

To  cash  expense 209  12 

To  bills  payable 130  90 

To  increase  in  stock 128  50 

By  stock  invoice,  Jan.  1,  '09 $1,458  50 

By  discounts   34  65 

By  cash   sales 3,632  00 

By  credit  sales ^^^  ^■^ 

By  bills  receivable,  Jan.  1,  '09 116  90 

By  personal  account 661  05 

By  cash  on  hand,  Jan-  1,  '09 200  16 

$6,609  21 
$4,847  21 

Balance $1,762  00 

My  business  is  only  a  small  one,  and  you  will  see  that  I 
make  no  allowance  for  proprietor's  salary,  but  do  include 
my  personal  account.  I  have  been  in  business  for  several 
years,  but  have  never  been  able  to  get  a  satisfactory  balance. 
Wishing  the  Bulletin  of  Pharmacy  great  success,  I  beg  to 
remain,  A  Texas  Druggist. 
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'This  druggist  isn't  doing  as  well  as  he  evidently 
assumes,  although  an  analysis  of  his  statement 
shows  that  he  is  making  as  much  money  as  he  could 
possibly  expect  to  make  from  a  business  of  this  size. 

His  purchases  during  1908  amounted  to  $2642.81. 
Deducting  from  this  figure  the  amount  of  goods 
which  remained  unsold,  as  disclosed  by  the  annual 
inventories,  namely,  $128.50,  we  have  a  residuum 
of  $2514.31.  Again  deducting  the  $34.65  realized 
from  cash  discounts,  we  discover  that  the  goods 
which  "Texas  Druggist"  actually  sold  during  the 
year  cost  him  $2479.66.  Subtracting  this  cost  from 
the  total  cash  and  credit  sales  of  $4137.95,  gross 
profits  are  left  amounting  to  $1658.29 — just  about 
40  per  cent  of  the  sales. 

The  expenses  in  the  meantime  were  $209.12,  to 
which  may  be  added  the  "personal  account"  of 
$661.05,  which  practically  amounts  in  this  case  to 
the  proprietor's  salary,  although  not  so  stated.  The 
expense  total  thus  becomes  $870.17.  Subtracting 
this  from  the  gross  profits  of  $1568.29,  net  profits 
are  realized  of  $788.12.  Adding  these  net  profits 
to  the  proprietor's  salary  of  $661.05,  we  have  a 
total  income  from  the  business  of  $1449.17,  from 
which  should  be  deducted  whatever  it  is  fair  to  esti- 
mate for  depreciation  in  book  accounts,  stock,  and 
fixtures.  In  all  likelihood  the  net  income  or  yield 
would  be  something  like  $1300,  and  this  we  con- 
sider pretty  good  from  a  business  of  only  $4000  a 
year.  The  low  expense  account,  however,  leads  us 
to  suspect  that  "Texas  Druggist"  owns  the  building 
in  which  he  transacts  his  business  and  has  made  no 
estimate  for  rent. 

His  percentage  of  gross  profit  is  about  40.  His 
total  percentage  of  expense,  including  his  own  salary 
or  allowance,  is  about  21.  These  figures  leave  a 
very  handsome  difference  of  19  per  cent  in  the  shape 
of  net  profits.  We  do  nqt  see  how  a  small  business 
of^  this  kind  could  possibly  be  expected  to  do  any- 
thing better. 


"GETTING  IN  RIGHT." 

During  this  month  and  next  hundreds  of  grad- 
uates will  issue  forth  from  the  colleges  of  pharmacy. 
Already  senior  students  are  looking  for  positions 
with  a  view  to  assuming  active  duty  at  the  close  of 
their  course.  As  soon  as  they  receive  their  sheep- 
skins, they  will  be  called  upon  to  fill  the  ranks  of 
pharmaceutical   workers    now   too   much   depleted. 


The  hard  times  have  not  curtailed  the  demand  for 
clerks  and  the  scarcity  still  prevails. 

There  is  something  critical  about  this  period  of 
the  graduate's  Hfe.  How  important  it  is  that  he 
secure  employment  in  a  pharmacy  permeated  by  a 
wholesome  atmosphere!  How  desirable  it  is  that  he 
be  surrounded  by  diligent  workers  and  have  the 
example  of  an  earnest  employer!  If  he  falls  in  with 
a  lazy  crowd,  the  habits  of  industry  cultivated  at 
college  will  soon  wane.  We  say  "habits  of  industry" 
advisedly  and  without  winking,  for  any  one  who  pre- 
sumes that  life  at  a  school  of  pharmacy  is  anything 
but  one  of  hard  toil  mistakes  the  conditions  which 
prevail  in  these  institutions.  What  is  the  college 
course?  It  means:  recite  in  the  morning,  attend 
laboratory  in  the  afternoon,  study  text-books  at 
night — a  steady  grind,  as  any  one  can  attest  who  has 
been  through  the  mill. 

With  what  forethought,  then,  must  the  aspiring 
graduate  lay  his  plans  for  securing  employment. 
There  is  the  necessity,  first,  of  securing  a  position 
in  a  well-to-do  pharmacy.  Unless  the  store  thrives, 
how  can  the  young  man  expect  to  forge  ahead  ?  A 
clerk's  limitations  are  determined  in  a  measure  by 
the  character  of  his  environment. 

It  is  all  important,  then,  that  the  young  pharma- 
cist "get  in  right"  from  the  start.  He  need  not 
necessarily  go  to  work  in  a  large  store.  The  old 
adage  ^bout  the  big  frog  in  a  little  pond  is  just  as 
true  to-day  as  it  ever  was.  But  the  place  must  be 
up-to-date.  It  must  enjoy  a  prescription  practice. 
The  graduate  must  come  in  contact  directly  or 
indirectly  with  the  medical  profession.  He  must 
work  in  a  place  where  he  can  learn  modern  business 
methods  in  advertising,  bookkeeping,  buying,  and 
dispensing.  Such  are  the  surroundings  necessary  to 
develop  either  a  competent  clerk  or  a  prospective 
proprietor. 

All  this  is  not  intended  to  foster  a  feeling  of 
megalomania  in  the  clerk.  He  must  not  expect  too 
much ;  nor  does  the  world  owe  him  a  proprietorship. 
Some  clerks  with  a  few  years'  experience  unfortu- 
nately have  this  idea,  but  for  such  a  sad  disenchant- 
ment lies  in  wait.  What  pharmacy  needs  just  now 
is  clerks,  not  bosses;  subordinates,  not  proprietors; 
and  to  many  this  discovery  means  the  end  of  some 
fond  illusion.  It  necessitates  a  readjustment  of 
their  entire  frame  of  mind  before  they  become  recon- 
ciled to  their  lot  and  go  about  their  work  in  a  sane 
and  happy  manner. 
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THE  HALL  OF  FAME. 


MR.  HELFMAN  TURNS  THE  QUARTER-CENTURY 
STAKE. 

In  order  to  celebrate  the  twenty-fifth  anniversary 
of  his  original  engagement  by  the  house  of  Parke, 
Davis  &  Co.,  Joseph  Helfman,  Secretary  to  the 
General  Manager,  gave  a  dinner  to  the  "old  guard" 
and  some  others  on  the  evening  of  April  1  at  the 
Hotel  Cadillac  in  this  city.  Forty-six  good  friends 
and  true  sat  down  to  the  feast,  and  the  evening  was 
one  of  merry  quip  and  jest,  of  hearty  good  feeling, 
and  of  the  wonderful  enthusiasm  which  always 
crops  out  at  gatherings  of  the  P.   D.   executives. 


JosEFB  Helfman. 

Many  a  sincere  tribute  was  paid  to  the  brains,  the 
ambition,  and  the  loyal  personal  qualities  of  mine 
host  Helfman,  and  numerous  were  the  expressions 
of  satisfaction  over  the  successes  which  he  had 
carved  out  for  himself  in  the  course  of  a  hard  and 
strenuous  career. 

J.  C.  Spratt,  Manager  of  the  Department  of  Trav- 
eling Service,  was  at  his  best  as  the  ready  and  elo- 
quent toastmaster  of  the  occasion,  and  interesting 
responses  were  made  by  E.  G.  Swift,  George  Har- 
greaves,  L.  C.  Finck,  J.  E.  Bartlett,  W.  F.  Whelan, 
S.  H.  Carrigan,  and  Harry  B.  Mason.  Messrs. 
Bartlett,  Carragan,  and  Whelan  had  come  respec- 
tively from  the  branch  houses  in  Chicago,  New 
York,  and  Buffalo  to  be  present,  and  others  from 
out  of  town  were  Dr.  Jokichi  Takamine  of  New 
York,  W.  M.  Grant  and  R.  H.  Revell  of  Walker- 
ville,  Ont.,  F.  P.  O'Brien  of  Chicago,  and  E.  J. 
AVare  of  Kansas  City. 


MR.  SHEPPARD'S  SUMMER  HOME. 

In  an  article  published  in  the  Bulletin  for 
August,  1908,  we  gave  several  views  of  the  summer 
and  winter  homes  of  S.  A.  D.  Sheppard  of  Boston 
— the  first  at  Salisbury  Point  on  the  Merrimac 
River  in  Massachusetts,  and  the  second  in  Pine- 


Tbe  Sheppard  house  at  Salisbury  Point  on  the  Merrimac  River,  43  miles 
out  of  Boston. 

hurst,  North  Carolina.  We  are  now  able  to  present 
two  further  pictures  taken  at  Salisbury  Point.  One 
shows  the  house  itself,  while  the  other  is  taken 


A  view  of  the  Merrimac  River  in  front  of  Mr.  Sheppard's  summer  home. 

from  the  Sheppard  front  porch  and  gives  a  glimpse 
of  the  Merrimac  River  just  across  the  street.  The 
boats  anchored  in  the  foreground  testify  to  the 
delight  Mr.  Sheppard  takes  in  rowing  and  other 
pleasures  afforded  on  the  water. 


SIR  FREDERICK  A.  COOKE. 

The  Knight  Templar  and  distinguished  looking 
gentleman  whose  portrait  accompanies  this  para- 
graph is  a  successful  and  well-known  druggist  in 
this  city — Frederick  A.  Cooke.  Mr.  Cooke  is 
Eminent  Commander  of  Damascus  Commandery, 
No.  42,  Knights  Templar,  of  Detroit.     On  Wash- 
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ington's  birthday  last  the  Commandery  gave  a  large 
ball,  commencing  at  3.30  in  the  afternoon  and  con- 
cluding at  midnight.    The  affair  was  an  unqualified 


Sir  Frederick  A.  Cooke. 


success,  and  Mr.  Cooke  was  of  course  the  chief 
figure  on  that  occasion.  Mr.  Cooke  has  a  pharmacy 
located  at  113  Michigan  Avenue,  and  he  has  always 
been  a  conspicuous  member  of  the  local  drug  trade. 


F.  W.  MEISSNER  BECOMES  PROPAGANDA 
CHIEFTAIN. 

In  this  department  last  month  we  presented  a 
portrait  of  Christopher  Koch  of  Philadelphia  and 


Fred.  VV.  Meissnkr. 


mentioned  in  that  connection  that  Mr.  Koch  had 
recently  been  appointed  to  the  Pennsylvania  Board 


of  Pharmacy.  Inasmuch  as  considerable  time  would 
be  devoted  to  the  work  of  the  Board,  Mr.  Koch  felt 
it  wise  to  resign  as  chairman  of  the  Committee  on 
Propaganda  Work  of  the  N.  A.  R.  D.,  and  it  is  now 
announced  that  Fred.  W.  Meissner  of  Laporte, 
Indiana,  has  been  prevailed  upon  to  accept  this  im- 
portant post.  Mr.  Meissner  is  too  well  known  to 
the  pharmacists  of  the  country  to  render  necessary 
any  detailed  references  to  him.  He  was  for  two  or 
three  years  a  member  of  the  Executive  Committee 
of  the  N.  A.  R,  D.,  has  always  been  an  active  and 
prominent  worker  in  the  A.  Ph.  A.,  and  is  at  the 
present  time  on  the  Pharmacopoeial  Board  of 
Trustees. 


THE  HUSTLING  ILLINOIS  TRAVELERS. 

There  is  no  doubt  that  the  Illinois  Pharmaceutical 
Travelers'  Association  represents  a  bunch  of  live 
wires.  The  boys  are  turning  heaven  and  earth  to 
get  up  a  great  joint  meeting  for  the  Travelers' 
Auxiliary  and  the  State  Pharmaceutical  Association 
in  Quincy  next  month.    Among  the  leading  workers 


John  F.  Hott. 

are  John  F.  Hott,  whose  portrait  we  are  presenting 
in  this  connection.  As  chairman  of  the  Press  and 
Publicity  Committee  of  the  Travelers,  Mr.  Hott  is 
proving  that  his  name  is  no  misnomer  and  that  he 
is  a  "warm"  one  without  question.  In  private  life 
Mr.  Hott  is  vice-president  and  manager  of  the  Sales 
Department  of  the  Pepsin  Syrup  Co.  of  Monticello, 
Illinois. 
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Members  of  the  Illinois  State  Board  of  Pharmacy. 
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Clark's  Pharmacy,  in  Highlands,  N.  J.,  is  conducted  along 
progressive  lines,  and  the  proprietor  is  an  enthusiastic  reader  of  the 
Bulletin  of  Phakmacy. 


The  Richey  Drug  Co.  of  Haverhill,  Mass.,  have  a  nice  corner 
location  and  are  aggressive  people.  Note  the  big  "  Cold  Soda"  sign 
on  the  outside. 


Here  we  have  the  store  of  C.  Rowland  Clothier,  Polo,  111.  The 
shelving  on  the  left  is  arranged  in  step-like  formation  and  makes  an 
effective  display. 


This  is  a  view  of  Tureman's  pharmacy  in  Carlisle,  Ky.  It  is  a 
very  handsome  interior,  but  the  cut  unfortunately  doesn't  do  it 
justice. 


This  shows  the  interior  of  the  pharmacy  of  H,  B.  Rowe  &  Co., 
Paris,  111.  Note  the  ornamental  keg  on  the  soda  fountain.  Evidently 
Hire's  Root  Beer  is  a  good  seller  with  the  Rowe  people. 


This  pharmacy  of  the  Market  Square  Drug  Co.,  of  Knoxville, 
Tenn.,  is  one  of  the  handsomest  in  the  South.  The  prescription  de- 
partment is  located  in  the  balcony  over  the  rear  of  the  store. 


Two  pa|{es  ol  American  Drui{  Stores. 
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Miss  Daisy  A  Krick,  of  Audubon,  iowa.  doing  business  under 
the  name  of  the  Frick  Drug  Co..  is  one  of  the  notably  success- 
ful  women   pharmacists  of  the   country. 


The  Pemberton  Drug  Co..  located  in  Des  Moines.  Iowa,  at  the 
corner  of  Sixth  and  Center  Streets,  have  a  handsome  new  pharmacy 
in  this  new  brick  building. 


r— 3fS5:; 


Warren  C.  Pine,  of  Riverside.  N.  J.,  has  one  of  the  handsomest 
stores  in  the  State.  It  was  fitted  up  by  Bangs  at  a  large  expense  and 
is  well-known  among  traveling  salesmen  as  a  beauty. 


Claude  D.  Keel,  of  Bucyrus,  Ohio,  has  recently  constructed  this 
new  building  and  moved  his  pharmacy  into  it.  He  now  has  an  ex- 
cellent equipment  throughout. 


f 

— ■ 

The  Riley  Drug  Co.  of  San  Jose,  California,  have  a  very  hand- 
some establishment.  The  store  is  owned  by  E.  E.  Magee  and  R.  V. 
Davis.  Mr.  Riley  having  retired  a  couple  of  years  ago. 


W.  W.  Reburn's  store  in  Kalamazoo,  Michigan.  Mr.  Reburn 
has  been  an  occasional  contributor  to  "  Dollar  Ideas  "  and  "  Best 
Advertising  Schemes"  in  the  Bulletin. 


Two  paijes  of  American  Drn|{  Stores. 


HOW  TO  GET  THE  BEST  RESULTS  FROM  CLERKS. 

Three    More    Contributions    on   this   Important  Topic   from   Drn^^lsts  of  Wide   Experience — The  Com- 
mission System  Discussed  Pro  and  Con — Other  Methods  by  which  the  Proprietor 
May  Kindle  the  Enthusiasm  of   His  Employees. 


Should  clerks  be  paid  commissions  of  five  or  ten  per  cent  on  special  lines  in  the  sale  of  which  the 
druggist  is  particularly  interested?  If  not,  should  they  be  paid  commissions  on  all  sales  over  a  certain 
minimum  ?  Or,  on  the  other  hand,  is  it  more  productive  of  results  to  pay  out-and-out  salaries  and  increase 
them  to  clerks  who  "make  good?"  In  short,  what  method  or  combination  of  methods  has  been  shown 
by  experience  to  be  most  fruitful  in  getting  the  maximum  of  service  out  of  one's  clerks?  These  questions 
we  submitted  to  a  number  of  druggists  whose  fortune  it  has  been  to  employ  a  good  many  assistants  over  a 
considerable  period  of  years,  and  their  answers  have  been  most  practical  and  suggestive.  Last  month  we 
published  replies  from  Henry  D.  Huggan  of  Boston,  Arthur  H.  Webber  of  Cadillac,  Michigan,  and  A. 
H.  Cosden  of  New  York.  This  month  we  are  printing  contributions  from  W.  S.  Elkin  of  Atlanta,  presi- 
dent of  the  N.  A.  R.  D.,  Chas.  R.  Sherman  of  Omaha,  and  Chas.  F.  Mann  of  Detroit.  We  should  be 
glad  to  hear  from  others  who  have  views  to  express. — The  Editors. 


W.  S.  ELKIN,  JR., 

Atlanta,  Ga., 

President   of   the   National   Association   of    Retail    Druggists. 

I  consider  it  better  to  employ  clerks  on  a  salary 
than  on  a  commission  basis,  particularly  if  there  are 
a  number  of  clerks  in  the  store.     I  think,  however. 


W.  S.  Elkin,  Jb. 


that  in  a  branch  store  where  less  help  is  necessary, 
it  is  not  a  bad  idea  to  hire  a  manager  on  a  commis- 
sion basis;  in  fact  I  believe  it  is  the  best  way  to  con- 
duct a  branch  business. 


POINTED  OBSERVATIONS. 

I  much  prefer  to  give  a  commission  on  the  net 
profits  of  a  business  than  to  give  a  clerk  a  small 
interest  in  the  business.  It  stimulates  him  not  only 
to  increase  his  sales  but  to  curtail  his  expenses.  He 
soon  learns  that  since  his  commission  comes  out  of 
the  net  profits  of  the  business,  it  is  to  his  interest  to 
economize  as  well  as  to  sell  goods. 

I  have  never  given  commissions  on  gross  sales. 

We  have  given  a  commission  of  10  per  cent  on 
our  specialties  and  have  found  it  a  very  good  plan. 
Most  stores  in  our  city,  however,  only  pay  a  com- 
mission of  5  per  cent  on  their  specialties,  but  I  do 
not  think  this  is  enough  to  make  it  interesting  to 
the  clerk,  unless  one  has  an  unusually  large  trade 
on  specialties.  We  have  made  it  a  point  to  explain 
to  our  clerks,  that  while  they  receive  a  commission 
on  all  goods  of  our  manufacture  which  they  sell,  it 
is  not  to  their  interest  nor  ours  to  recommend  our 
products  where  other  preparations  are  called  for.  A 
good  salesman  should  never  recommend  an  article 
where  another  is  called  for  unless  his  opinion  has 
been  asked  regarding  the  value  of  certain  remedies. 
Then  it  becomes  his  duty  to  his  customer  to  give  his 
honest  opinion. 

THE  VALUE  OF  SALES  RECORDS. 

Where  a  store  employs  as  many  as  four  or  five 
clerks,  it  encourages  them  to  keep  their  sales  sep- 
arate. At  the  end  of  each  week  or  month,  they 
should  be  encouraged  or  lectured  according  as  their 
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sales  show  a  gain  or  loss  over  the  week  or  month 
previous.  I  have  met  proprietors  who  never  seemed 
to  know  which  clerk  sold  the  most  goods.  This  is 
very  frequently  the  case  where  all  the  cash  is  thrown 
into  one  cash  drawer.  I  do  not  believe  it  just  to  the 
proprietor  or  to  the  clerk.  A  few  kind  words  to 
the  second  man  in  line  will  very  frequently  bring 
him  up  to  the  head  the  next  week.  Clerks  should 
not  always  be  expected  to  work  for  a  certain  salary 
simply  because  they  are  working  without  complaint. 

I  believe  in  recognizing  a  man's  worth  and  paying 
him  as  much  as  you  think  he  is  worth  to  your  busi- 
ness. Do  hot  wait  until  some  competitor  has  realized 
how  good  a  man  you  have  and  has  made  him  an 
offer  of  $10  a  month  more  than  you  have  been  pay- 
ing him.  Many  a  good  clerk's  ambition  has  been 
curbed  by  the  proprietor's  failure  to  see  that  it  was 
to  his  interest  and  that  of  the  clerk  to  keep  him 
encouraged  rather  than  to  give  him  the  impression 
that  his  goal,  as  a  prescription  clerk,  has  been 
reached,  and  that  it  is  useless  for  him  to  exert  him- 
self because  there  is  no  prospect  of  any  further  in- 
crease in  salary. 

Let  me  add  in  conclusion  that  I  have  always  found 
that  clerks  respond  cheerfully  to  efforts  of  this  kind. 


CHARLES  F.  MANN, 
Detroit,  Mich. 

The  questions  propounded  by  the  Editors  will  be 
differently  answered  according  to  the  size  of  one's 
business,  his  location,  and  his  commercial  education. 

Generally  speaking,  I  have  never  been  a  believer 
in  the  idea  of  paying  commissions  on  sales  of  items 
which  the  pharmacist  pushes  for  big  profits.  The 
practice  in  my  opinion  may  almost  lead  to  dis- 
honesty. It  means  in  many  instances  the  selling  of 
something  the  buyer  does  not  want  and  is  over- 
persuaded  into  buying.  The  practice  has  been  one 
of  the  greatest  factors  in  demoralizing  prices  on 
staple  drug-store  merchandise,  occasioned  by  allur- 
ing advertising  of  low  prices  attracting  the  customer 
for  the  purpose  of  selling  him  something  he  does  not 
want. 

COMMISSIONS  ARE  IMMORAL  IN  RESULT  ! 

I  question  very  severely  the  justice  of  educating 
the  clerk  in  the  use  of  his  power  of  persuasion  for 
the  sole  purpose  of  personal  gain  to  himself  and  his 
employer.  It  must  certainly  have  a  tendency  to 
break  down  a  young  man's  moral  character,  and 


moral  character  is  the  greatest  asset  any  man  can 
have. 

In  this  connection  I  do  not  wish  to  be  understood 
as  discountenancing  the  sale  of  one's  own  prepara- 
tions and  specialties.  There  is  a  legitimate  place  for 
such  business,  and  a  good  business  man  will  lose  no 
opportunity  in  creating  a  demand  and  pushing  such 
sales,  but  not  at  the  expense  of  dishonest  methods 
most  assuredly  following  the  paying  of  commissions 
on  preferential  sales. 

I  have  never  employed  any  method  of  paying 
commissions  to  my  clerks,  but  have  based  their  com- 
pensation entirely  on  their  work  coupled  with  my 
ability  to  pay. 

THE  BEST  METHOD  I    GOOD  SALARIES. 

I  am  a  firm  believer  in  paying  a  clerk  the  limit 
one  can  afford  in  keeping  with  the  profit  of  one's 


Charles  F.  Mann. 

business.  Nothing  can  be  a  greater  stimulus  to  a 
clerk's  best  efforts  than  the  evidence  of  his  appreci- 
ation shown  by  liberal  compensation. 

I  know  of  no  greater  incentive  for  encouraging  a 
clerk's  best  efforts  than  the  instilling  in  him  the  full 
belief  that  his  own  success  absolutely  depends  upon 
the  aid  he  renders  in  his  employer's  success. 

In  a  general  way  the  pay  of  clerks  is  too  little. 
This  has  a  tendency  to  withhold  good  material  and 
likewise  to  secure  indifferent  service  from  those 
employed. 

The  average  retail  drug  store  does  not  employ 
enough  help ;  and  since  the  clerks'  time  is  devoted  to 


BULLETIN  OF  PHARMACY 


193 


irious  kinds  of  work,  total  sales  are  not  the  true 
leasure  of  their  industry. 

The  question  propounded  would  perhaps  be  more 
jntertaining-ly  answered  by  those  conducting  depart- 
ment store  drug  stores  run  on  department  store 
principles. 

Viewed  by  one  whose  ambition  is  to  conduct  a  re- 
tail drug  business  on  as  high  a  plane  as  possible,  aim- 
ing to  give  his  clerks  the  consideration  that  develops 
good  and  successful  men,  my  conclusions  are  that 
unconditional  salaries  are  the  logical  thing  for  clerks 
in  the  average  drug  store. 


CHARLES  R.  SHERMAN, 

Omaha,   Neb. 

I  am  committed  to  the  p)olicy  of  not  paying  a 
commission  on  sales,  but  rather  to  gfive  a  fixed  sal- 
ary commensurate  with  the  ability  and  interest 
'^liown  by  each  employee. 

doesn't  favor  commissions. 

In  every  retail  store  there  is  daily  a  certain 
amount  of  important  work  which  does  not  consist 


Cbaxles  R.  Shebman. 

of  making  sales,  but  is  preparatory  to  selling  goods 
quickly  and  surely  at  the  proper  time.  For  example, 
there  is  arranging  stock  so  that  it  may  be  found; 
writing  in  the  "Want  Book"  the  name  of  an  article 
which  is  low  or  all  sold.  Such  duties  are  just  as  im- 
portant as  taking  orders  when  the  customer  comes. 

The  good  clerk  should  find  out  what  articles  the 
store  wishes  to  sell  and  remember  them  when  the 
opportunity  is  afforded  to  make  a  sale. 

The  danger  of  a  small  salary  with  a  moderate,  or 


large,  commission  on  certain  sales  is  the  liability  of 
fostering  an  overeagerness  on  the  part  of  the  sales- 
men to  sell  particular  articles  regardless  of  the 
desire  of  the  customer  to  purchase  them  and  often 
without  consideration  for  the  fitness  of  the  things 
sold. 

But  despite  the  reasons  given  above,  and  many 
more  that  the  writer  can  think  of,  our  firm  have,  for 
a  number  of  years,  given  five-per-cent  commissions 
on  certain  lines  of  goods,  but  this  is  paid  in  addition 
to  salaries  which  we  believe  are  entirely  adequate. 
It  comes,  therefore,  as  a  bonus  for  cordial  coopera- 
tion in  the  policy  of  the  store,  rather  than  an  incen- 
tive to  perform  a  service  which  should  have  been 
done  without  emolument. 

We  find  that  the  articles  on  which  we  pay  com- 
missions are  apt  to  become  good  sellers,  which  really 
clinches  the  argument  in  favor  of  paying  the  com- 
mission. "Our  own  preparations,"  and  some  other 
specialties  on  which,  perhaps,  we  enjoy  an  exclusive 
sale,  are  among  the  articles  on  which  we  allow 
"P.M.'s." 

Replying  specifically  to  the  Editors'  questions,  let 
me  say  that  the  interest  of  clerks  may  be  stimulated 
in  promoting  the  sale  of  an  article  by  carefully  ex- 
plaining what  items  are  to  be  pushed  and  the 
reasons  why  their  sale  should  be  promoted  over 
other  articles  of  a  similar  nature  in  the  store. 

The  "reason  why"  is  not  always  the  matter  of 
profit.  Often  the  firm  enjoys  an  exclusive  sale;  or 
a  certain  article  may  have  no  competition  or  the 
stock  on  hand  may  represent  an  oversupply. 

THE  PERSONAL  EQUATION. 

I  am  thoroughly  convinced  that  the  lack  of  inter- 
est on  the  part  of  clerks  is  often  the  result  of  lack 
of  enthusiasm  on  the  part  of  the  proprietor,  who  has, 
through  negligence  or  some  other  cause,  failed  to 
inform  his  employees  just  which  and  why  the  sale 
of  certain  articles  should  be  furthered. 

These  reasons  are  not  always  evident  to  an  em- 
ployee, who  does  not  have  a  confidential  knowledge 
of  all  the  business  affairs  of  a  firm,  especially  a  good 
sized  firm,  and  therefore  the  only  way  an  employer 
can  expect  to  get  the  cooperation  desired  along  cer- 
tain lines  is  to  find  out  himself  and  then  tell  those 
who  are  assisting  him  in  carrying  out  the  policy,  and 
doing  the  work  of  his  store. 

My  experience  is  that  clerks  do  usually  respond  to 
such  efforts,  and  about  in  proportion  to  the  enthu- 
siasm and  intelligence  shown  by  the  proprietor 
himself. 


THE  ESTIMATION  OF  RESIN  IN  JALAP. 

The  U.  S.  P.  Method  Is  Said  to  Extract  Only  85  Per  Cent  of  the  Resin;   Precipitation  in  Water  Yields 
Still  Lower  Results:  and  a  New  Process  of  Assay  is  therefore  Recommended  in  Detail. 

By  WILBUR  L.  SCOVILLE. 

Member  of  the  Scientific  Staff   of    Parke.  Davis  &  Co. 


Some  purified  resin  of  jalap  was  first  prepared,  as 
follows : 

An  ounce  of  commercial  resin  of  jalap  (P.  D.  & 
Co.)  was  dissolved  in  alcohol  and  an  equal  volume 
of  chloroform  was  added.  This  solution  was  filtered 
(no  appreciable  residue  remaining  on  the  filter), 
and  evaporated  to  dryness  on  the  water-bath.  The 
residue  was  redissolved  in  a  small  amount  of  alcohol 
and  the  solution  poured  into  about  ten  liters  of  cold 
water  to  which  250  Cc.  of  hydrochloric  acid  had 
been  added.  The  precipitate  was  collected  on  a 
filter,  drained,  and  redissolved  in  alcohol. 

LOW  YIELD  OF  THE  U.  S.  P.  METHOD. 

This  alcoholic  solution  was  used  as  a  standard  for 
pure  resin  of  jalap. 

A  portion  of  this  tincture  was  diluted  with  alco- 
hol, and  this  diluted  solution  was  standardized  for 
its  content  of  jalap  resin.  Three  portions  of  20  Cc. 
each,  evaporated  in  a  current  of  warm  air,  then  dried 
at  100°  C,  yielded  0.2885,  0.2885  and  0.2835 
gramme  respectively. 

When  this  tincture  was  subjected  to  the  U.  S.  P. 
process  of  assay  (20  Cc.  of  tincture  -|-  20  Cc.  of 
chloroform  +  20  Cc.  of  water)  there  was  obtained 
0.243,  0.245,  and  0.245  gramme  respectively,  or 
assuming  that  the  tincture  contained  only  pure  jalap 
resin,  about  85  per  cent  of  resin  present  was  obtained 
in  assay.  In  the  U.  S.  P.  process,  equal  volumes  of 
a  10-per-cent  alcoholic  tincture  of  jalap,  chloroform, 
and  water  are  shaken  together  and  allowed  to  sep- 
arate. Such  a  mixture  separates  in  equal  propor- 
tions— that  is,  there  are  obtained  29.5  Cc.  of  lower 
and  29.5  Cc.  of  upper  liquid,  the  alcohol  dividing 
itself  equally  between  the  chloroform  and  the  water. 
If  the  lower  layer  be  drawn  off  and  the  upper 
shaken  with  a  second  portion  of  20  Cc.  of  chloro- 
form, the  lower  layer  will  measure  24.1  Cc.  and  the 
upper  25.3  Cc. 

But  several  attempts  showed  that  the  addition  of 
a  second  portion  of  20  Cc.  of  chloroform  to  the 
jalap  mixture  did  not  result  in  extracting  any  more 
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resin.     The    partial    solubility    of    jalap    r 
chloroform  may  account  for  this. 

EXPERIMENTS  WITH  POTASSIUM  CITRATE. 

If  a  solution  of  salt  which  is  freely  soluble  in 
water,  but  insoluble  in  alcohol,  be  shaken  with 
chloroform  and  alcohol,  the  salt  solution  will  sep- 
arate completely  from  the  alcohol  and  chloroform. 
For  instance,  20  Cc.  each  of  chloroform,  alcohol, 
and  a  saturated  solution  of  sodium  chloride  will 
separate  into  two  layers,  a  lower  layer  of  20  Cc. 
consisting  of  the  salt  solution,  and  an  upper  layer 
of  about  40  Cc.  consisting  of  the  chloroform  and 
alcohol.  But  sodium  chloride  begins  to  crystallize 
immediately,  and  after  standing  an  hour  or  two  the 
solution  will  be  found  to  mix  appreciably  with  the 
alcoholic  layer. 

Also  when  used  in  a  separator,  the  crystals  clog 
the  apex  and  prevent  the  complete  separation  of  the 
liquids.  Several  salts  were  tried  (Rochelle  salt, 
sodium  thiosulphate,  sodium  citrate),  but  potassium 
citrate  was  the  only  salt  found  that  would  separate 
completely  and  not  crystallize.  A  solution  made  by 
dissolving  300  grammes  of  potassium  citrate  in  180 
Cc.  of  water  makes  about  300  Cc.  of  solution  having 
a  specific  gravity  materially  higher  than  that  of  the 
chloroform-alcohol  mixture.  When  20  Cc.  of  this 
solution  was  shaken  with  20  Cc.  of  chloroform  and 
20  Cc.  of  alcohol,  and  allowed  to  separate,  the  upper 
layer  measured  about  40  Cc.  and  on  evaporating 
gave  an  average  of  0.004  gramme  of  residue. 
(About  8  determinations  ranged  from  0.0035  to 
0.0045  gramme.) 

Twenty  Cc.  of  the  above  tincture  was  mixed  with 
20  Cc.  of  chloroform  and  shaken  with  20  Cc.  of  the 
citrate  solution.  The  result  was  0.2725,  0.2755,  and 
0.2760  gramme.  Another  series  made  with  10  Cc 
instead  of  20  Cc.  of  chloroform  (20  Cc.  tincture,  10 
Cc.  chloroform,  20  Cc.  of  citrate  solution)  gave 
0.2855  and  0.2875  gramme. 

If  no  correction  for  the  dissolved  citrate  be  made, 
this  recovers  99.3%  of  the  resin  taken.     If  a  correc- 
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tion  for  the  dissolved  citrate  be  made,  then  we  have 
0.2815  and  0.2835  gramme,  or  97.9^0  of  the  resin 
taken.  A  determination  of  the  ash  in  three  instances 
gave  0.0020,  0.0017,  and  0.0022  gramme,  which, 
calculated  into  potassium  citrate,  yields  0.0038, 
0.0032,  and  0.00419  gramme,  corresponding  well 
with  the  average  of  0.004  gramme  of  citrate  found 
by  direct  determination.  The  above  results  show 
that  the  amount  of  potassium  citrate  dissolved  by 
the  alcohol-chloroform  solution  almost  exactly  coun- 
terbalances the  resin  which  is  lost. 

COMPARATIVE   RESULTS   FROM    DIFFERENT   METHODS. 

A  comparison  of  the  methods  was  further  made 
upon  four  samples  of  powdered  jalap,  the  results  of 
which  are  as  follows: 


I'ow- 
dcred 
jalap. 

Total 
alcoholic 
extract. 

% 

Total 
resin 

U.  S.  P. 

method. 

% 

Total  resin  cit- 
rate  method, 
uncorrected. 

Total  resin 

citrate 

method,  cor- 

rected. 

% 

Total  resin 
by  precipi- 
tation. 

.XO.I 

No.  2 
No.  3 
No.  4 

7.70 

8.37 

8.32 
8.35 

16.15 
16.65 

10.00 
11.10 

5.05 
5.10 

5.60 
5.65 

13.87 
14.00 

6.30 
6.45 

5.325 
5.375 

5.90 
6.025 

14.42 
14.4S 

6.95 
6.97 

5.125 
5.225 

5.70 
5.82 

14.42 
14.25 

6.75 
6.77 

4.3 
4.3 

5.025 
12.22 
5.80 

In  all  these  results  the  citrate  method  shows  from 

0.1  to  0.4  per  cent  higher  than  the  U.  S.  P.  method, 

\  en  when  correction  is  made  for  the  citrate  known 

■  be  dissolved.     That  the  uncorrected  results  are 

ill  nearer  to  the  actual  amount  of  resin  present,  I 

MO  not  doubt.     Another  advantage  in  the  citrate 

method  is  that  the  mixture  never  emulsifies,  while 

the  U.  S.  P.  method  commonly  does. 

On  the  other  hand,  the  citrate  solution  is  viscous 
enough  to  separate  slowly,  and  time  must  be  allowed 
for  the  separated  solutions  to  become  perfectly  clear 
before  drawing  off.  In  the  above  results  the  mix- 
ture was  allowed  to  rest  over  night  in  each  instance, 
though  a  fairly  clear  line  of  separation  appears  with- 
in a  few  minutes. 

SUMMARY. 

1.  The  U.  S.  P.  method  takes  out  only  about  85 
per  cent  of  the  resin  present. 

2.  The  use  of  second  or  third  portions  of  chloro- 
form in  the  U.  S.  P.  process  does  not  extract  any 
more  resin. 


3.  Precipitation  in  water  gives  still  lower  and 
more  variable  results. 

4.  The  use  of  a  concentrated  solution  of  potas- 
sium citrate  in  place  of  the  water  in  the  U.  S.  P. 
process  gives  an  increased  yield  of  resin— about  95 
per  cent  of  the  resin  present. 

5.  A  mixture  of  20  Cc.  of  alcoholic  tincture  of 
jalap,  10  Cc.  of  chloroform  (instead  of  20  Cc),  and 
20  Cc.  of  concentrated  solution  of  potassium  citrate 
extracts  about  98  per  cent  of  the  resin  present,  and 
the  amount  of  citrate  dissolved  by  the  chloroform- 
alcohol  solution  almost  exactly  offsets  the  resin  lost. 
The  result  without  correction  is  thus  99 -f-  per  cent. 

G.  The  solution  of  potassium  citrate  holds  back 
the  water-soluble  bodies  in  the  alcoholic  tincture  as 
well  as  water,  and  the  mixture  does  not  emulsify. 

7.  The  following  process  is  therefore  recom- 
mended as  giving  more  accurate  results  than  the  U. 
S.  P.  method: 

A  NEW  PROCESS  RECOMMENDED. 

Ten  grammes  of  jalap  are  extracted  in  the  usual 
way  for  ether-soluble  resin. 

A  fresh  portion  of  10  grammes  of  powdered  jalap 
is  percolated  with  U.  S.  P.  alcohol  in  a  cylindrical 
percolator,  until  100  Cc.  of  tincture  are  obtained. 
Twenty  Cc.  of  this  tincture  are  mixed  in  a  separator 
with  10  Cc.  of  chloroform,  and  then  20  Cc.  of  a  con- 
centrated solution  of  potassium  citrate  are  added. 

Now  shake  the  mixture  well  and  set  aside  until 
the  solutions  have  separated  and  each  has  become 
perfectly  clear.  Then  draw  off  the  lower  layer,  and 
pour  the  upper  solution  out  of  the  separator.  Rinse 
the  separator  with  4  Cc.  of  alcohol  and  2  Cc.  of 
chloroform,  and  add  to  the  first  decantation.  Evap- 
orate at  a  gentle  heat,  dry  at  100°  C,  and  weigh. 

For  a  fluidextract  mix  2  Cc.  with  18  Cc.  of  alcohol 
and  treat  as  above. 

If  an  estimation  of  the  ether-soluble  resin  is  de- 
sired, redissolve  the  resin  in  5  Cc.  of  alcohol,  add 
enough  sawdust  (free  from  resin)  to  absorb  the 
liquid,  and  dry  at  100°  C.  Extract  this  sawdust 
with  ether,  and  evaporate  the  ethereal  solution.  Dry 
at  100°  C.  and  weigh. 

Note.— A  sample  of  fluidextract  of  jalap,  N.  F.,  stated  to 
contain  8  per  cent  of  resin  (and  tested  by  the  precipitation 
method),  was  found  to  yield  10.87,  10.94,  11.00,  and  11.01  per 
cent  (uncorrected)    by  the  citrate  method. 


"MY  BEST  ADVERTISING  SCHEME." 

Two  More  Descriptions  of  Plans    which   Have    Boomed  Business— A  Store  Opening  that    Resulted    in 

a  Permanent  Increase  of  Patronage  at  the  Soda  Fountain — A  Clerk  Who  has  been  Unusually 

Successful  in  Painting  Window  Si^ns  Tells  How  He  Does  the  Trick. 


PAPER  LETTERS  FOR  MAKING  WINDOW  SIGNS. 

By  H.  S.  Carpenter,  Detroit,  Mich. 

The  majority  of  people  passing  in  front  of  a  drug 
store,  whether  across  the  street  or  away  from  the 
window,  cannot  see  what  is  in  the  show  windows 
unless  they  come  up  close  and  look  in.    It  makes  no 


H.  S.  Carpenter. 

difference  how  good  a  window  display  looks  or  how 
big  a  bargain  you  have  on.  If  the  people  don't  see 
it,  they  won't  buy. 

To  concentrate  attention  immediately  upon  what 
is  in  the  window  I  use  paper  letters.  If  the  sign  in- 
terests people  at  all,  they  will  stop  and  examine  the 
details  of  the  sale.  If  people  can  be  induced  to  look 
at  the  goods,  they  will  buy  either  then  or  in  the  near 
future.  For  the  results  are  permanent,  and  the  de- 
mand for  an  article  continues  even  after  one  removes 
it  from  the  display.  An  attractive  trim  makes  a 
lasting  impression  on  people,  and  when  they  want 
something  which  has  appeared  in  our  window  they 
think:  "Where  did  I  see  that?"  Then  they  come 
to  us. 

I  use  three  sized  letters — three,  five,  and  eight 
inches  high,  respectively.  The  block  type  shows  up 
the  best  and  is  easiest  to  cut  out.  Recently  I  altered 
the  style  a  little  by  cutting  the  letters  out  of  colored 


paper — red,  white,  blue,  and  black.  I  have  also  made 
a  border  on  the  letters  with  gold  paint,  thus  increas- 
ing the  attractiveness  of  the  sign.  The  black  letters 
show  up  the  best  with  gold.  I  use  the  eight-inch 
letter  on  my  front  window  and  the  five-inch  on  the 
side.  They  are  stuck  on  the  glass  with  a  little  paste 
applied  to  the  corners  of  each  letter.  I  use  the  three- 
inch  letter  also  for  making  fancy  drink  signs  on  the 
mirrors  of  our  soda  fountain ;  finished  up  in  gold 
and  white  it  makes  an  attractive  sign.  This  week 
we  have  a  display  of  Easter  cards  strung  on  wires 
over  the  top  of  two  show-cases.  The  letters  were  cut 
out  of  stiff  bristol-board  and  were  suspended  by 
means  of  a  long  wire  and  Dennison's  hooks  num- 
ber 25.  People  can  read  that  we  carry  Easter  cards 
without  looking  around  to  see  where  they  are. 
Signs  of  this  nature  give  the  store  an  appearance 
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of  progressiveness  and  push  which  I  consider  a  de- 
cided asset. 

The  next  thing  to  consider  is  how  to  make  the 
letters.  For  that  purpose  I  use  the  chart  shown  in 
the  accompanying  illustration.  The  results  which 
we  have  gotten  from  this  method  of  advertising  are 
indisputable.  I  use  the  letters  on  the  windows  al- 
most every  week,  and  they  give  the  store  individ- 
uality. As  people  enter  I  often  hear  them  say: 
"This  is  the  place,  because  I  noticed  the  signs  on 
the  window." 
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A  SUCCESSFUL  DRUG-STORE  OPENING. 

In.  the  search  for  a  successful  opening  plan  which 
will  bring-  maximum  results  without  costing  too 
much  money,  the  Harley  Drug  Store,  of  Lincoln, 
Xeb.,  seems  to  have  hit  upon  a  most  effective  plan. 
It  was  described  in  Brains,  and  the  strong  feature 
was  the  initiation  of  a  new  $10,000  soda  fountain. 

The  advertising  campaign  proved  very  successful. 
The  Harley  company  state  that  it  caused  lots  of  talk 

o 

TAG 

YOU    ARE    IT— AT 

HARLEVS  DRUG   STORE 
TO  =  DAV 


FORMAL     OPENING 

OF   THE 

IVEW^  $10,000.00 
SODA     HOUIVTAIIN 

Beyond  question  the  finest  Soda  Fountain  in 
the  West. 

We  want  you  to  come  and  see  "  the  kitchen  " 
of  this  soda  fountain— all  of  shining  silver  and 
clean  white  marble,  and  best  of  all  open  to  public 
view. 

MUSIC    FOR    ALL, 
both  afternoon  and  evening 

FLOWERS 

POR  ROUrNTAIIN   CUSTOJVtBRS 

=  DETACH - 

This    ticket    and    5   cents    good  for  mnj 

10-cent  drink  at  the 

NEW    SODA    FOUNTAIN, 

any  time  this  week. 

H  A  R  LEY'S 

ORIGINAL     CUT-RATE     DRUG     STORE. 


Front  of  the  tag. 

and  was  the  most  successful  piece  of  advertising  they 
had  ever  attempted.  In  the  face  of  adverse  weather 
conditions  a  remarkably  good  business  resulted,  both 
at  the  fountain  and  in  the  drug  department.  This 
is  especially  noticeable,  as  people  do  not  buy  many 
sodas  on  a  cold,  rainy  day.  Tags,  imitations  of 
which  are  shown  herewith,  were  distributed  to 
ten  thousand  people.  These  tags  were  hung  on  the 
door-knobs  of  every  house  in  the  city  of  Lincoln,  and 
were  supported  by  strong  copy  in  the  newspapers, 
which  showed  a  picture  of  the  soda  fountain  and 
called  people's  attention  to  the  value  of  the  tags. 
The  idea  was  also  carried  out  by  small  price  tags  on 
bargains  in  stock  and  larger  tags  which  were  hung 
in  the  windows  and  in  various  places  telling  of  the 
number  of  good  bargains.    A  sign  in  the  shape  of  a 


tag  about  2x4^  feet  printed  on  both  sides  was  hung 
over  the  door.  All  of  the  tags  were  headed,  "Tag, 
You  Are  It,"  and  the  same  idea  and  wording  was 
even  carried  out  in  the  newspapers. 

On  the  opening  day  a  demonstrator  was  present 
in  the  front  of  the  store  and  gave  away  flowers  and 
sam'ples  of  candy.  The  tag  was  good  for  five  cents 
on  any  ten-cent  drink  in  stock,  and  as  over  three 
thousand  coupons  were  redeemed  it  is  satisfactory 
evidence  that  people  noticed  the  advertising.  A  gen- 
erous estimate  on  such  advertising  places  the  direct 
results  as  not  more  than  half  the  value.  The  cou- 
pons on  the  bottom  of  the  tag  were  numbered  and 
numbers  placed  in  a  large  box.  On  June  5,  five  cou- 
pons were  taken  at  random  from  the  box  and  the 
holders  of  the  tags  bearing  corresponding  numbers 
were  given  fifty  10-cent  soda  checks.  Every  detail 
of  the  opening  was  carried  out  on  a  generous  plan, 


THE    LITTLE    COUPON    SHOWN 
BELOW    MAY  SOLVE   THE 

DRINK  QUESTION 

FOR   YOU  OR  YOUR  CHILDREN 


Every  one  of  these  little  coupons  bears  a  number 

(all  different)  and  each  tag  bears  a 

corresponding  number. 

At  10  a.m.,  on  June  5th,  we  shall  select  at 
random  from  all  the  coupons  that  have  been 
redeemed  at  the  fountain,  five  coupons,  and  to 
the  holders  of  the  tags  bearing  corresponding 
numbers  we  shall  give  to  each 

FIFTV 

10-CENT  SODA   CHECKS 

GOOD  ANY  TIME  AT  HARLEY'S 
NEW  SODA  FOUNTAIN 

SAVE  THE  TAG 

USE;  THIS  COUPON,  BUT 

SAVE  THE   TAG. 

WATCH   OUR   WINDOWS    FOR 
WINNING   NUMBERS. 


Back  of  the  tag. 

there  being  music  for  all  as  well  as  flowers  and 
candy  samples.  People  who  did  not  buy  were  in- 
vited to  come  and  see  the  mammoth  fountain  and 
how  it  worked. 

Those  skeptical  dealers  who  believe  that  successful 
advertising  is  only  for  the  department  stores  would 
do  well  to  emulate  this  campaign. 


A  PHARMACEUTICAL  NOVEL. 

"  Tono-Bun^ay,"  One  of  the  Season's  Current  Pieces  of  Fiction,  by  H.  G.  Wells,  the  British  Novelist, 

has  Two  British  Dru^^ists  as  its  Leading  Characters — Excerpts  from  the  Book 

Depicting  Life  in  a  Country  Apothecary  Shop  in  England. 


"Tono-Bungay"  is  one  of  the  late  novels.*  Its 
author  is  H.  G.  Wells,  a  Britisher  well  known  as  a 
writer  of  shorter  stories,  most  of  which  have  a  scien- 
tific background.  In  "Tono-Bungay"  Mr.  Wells 
has  made  the  leading  character  an  English  apothe- 
cary, while  the  alleged  narrator  of  the  tale,  whose 
experiences  the  book  purports  to  set  forth  autobio- 
graphically,  is  a  nephew  of  the  apothecary  and  early 
in  life  was  his  apprentice, 

"Tono-Bungay"  is  rather  a  long  novel.  It  has 
460  pages  printed  in  small  type.  While  written  in 
the  easy-going  and  profuse  Victorian  style,  it  lacks 
the  qualities  of  the  great  writers  who  made  the  Vic- 
torian era  famous.  It  has  neither  the  characteriza- 
tion of  Dickens,  the  humor  and  the  philosophy  of 
Thackeray,  nor  the  dramatic  and  story-telling  qual- 
ities of  George  Eliot.  It  is  a  little  heavy  and  pon- 
derous, but  nevertheless  it  is  quite  readable  and  will 
be  particularly  interesting  to  pharmacists  by  reason 
of  its  setting  and  background. 

The  leading  character  is  Ponderevo,  first  an 
apothecary  and  then  a  patent-medicine  and  financial 
magnate  of  luminous  brilliancy.  His  nephew, 
George,  an  ex-apprentice  of  Ponderevo  in  the  old 
apothecary  shop,  relates  the  story,  which  is  conse- 
quently told  in  the  first  person  singular.  We  are 
early  introduced  to  the  life  in  Ponderevo's  provincial 
drug  store,  and  excerpts  from  this  portion  of  the  tale 
will  be  quoted  later  on  in  connection  with  our  review 
of  the  book.  George  is  brought  by  his  mother  to 
Ponderevo  and  the  apprenticeship  arrangement  is 
perfected.  Later  on,  after  several  years  have  elapsed, 
Ponderevo's  ambition  to  do  big  things  is  realized, 
and  he  startles  the  British  world,  and  his  own  family 
as  well,  by  making  a  remarkable  success  of  a  patent 
medicine  called  Tono-Bungay — hence  the  title  of  the 
book.  This  success  leads  to  others,  until  Ponderevo 
becomes  one  of  the  great  financial  marvels  of  the 
day,  carrying  George  along  with  him  in  his  rapid 
strides.  Ultimately,  however,  he  bites  off  consider- 
ably more  than  he  can  chew;  in  the  meantime 
George,  his  resourceful  nephew  and  lieutenant,  be- 

*Tono-Bungay  is  published  in  America  by  Duffield  &  Co., 
36  West  37th  Street,  New  York,  and  the  price  is  $1.50. 


comes  SO  much  interested  in  carrying  on  experiments 
with  a  flying  machine  that  it  diverts  his  energies 
from  the  Ponderevo  activities,  and  the  final  result 
is  that  the  whole  structure  topples  to  the  ground  a 
complete  and  disastrous  wreck. 

With  this  brief  outline  of  the  tale  we  pass  on  to 
quote  certain  passages  from  the  earlier  portions  of 
the  book  showing  George's  entrance  upon  the  apoth- 
ecary apprenticeship  and  giving  pictures  of  his  life 
behind  the  counter.  Mr.  Wells,  the  author,  was  him- 
self a  pharmacist's  apprentice,  as  a  boy,  and  his 
descriptions  are  in  all  probability  closely  autobio- 
graphic : 

"We  [my  mother  and  I]  came  past  the  window  whose 
contents  I  was  presently  to  know  by  heart,  a  very  ordi;iary 
chemist's  window  except  that  there  was  a  frictional  electrical 
machine,  an  air  pump  and  two  or  three  tripods  and  retorts 
replacing  the  customary  blue,  yellow,  and  red  bottles  above. 
There  was  a  plaster  of  Paris  horse  to  indicate  veterinary 
medicines  among  these  breakables,  and  below  were  scent 
packets  and  diffusers  and  sponges  and  soda-water  syphons 
and  such-like  things.  Only  in  the  middle  there  was  a 
rubricated  card,  very  neatly  painted  by  hand,  with  these 
words : 

Buy  Ponderevo's  Cough  Linctus  Now. 

NOW! 

WHY? 
Twopence  Cheaper  Than  in  Winter. 

You  Store  Apples!    Why  not  the  Medicine 
You  are  Bound  to  Need? 

in  which  appeal  I  was  to  recognize  presently  my  uncle's 
distinctive  note. 

"My  uncle's  face  appeared  above  a  card  of  infants'  com- 
forters in  the  glass  pane  of  the  door.  I  perceived  his  eyes 
were  brown,  and  that  his  glasses  creased  his  nose.     .      .      . 

"'Come  right  in!'  he  cried— 'come  right  in!  Better  late 
than  never !'  and  led  the  way  into  the  parlor  behind  the  shop. 

"After  Bladesover  that  apartment  struck  me  as  stuffy 
and  petty,  but  it  was  very  comfortable  in  comparison  with  the 
Frapp  living-room.  It  had  a  faint,  disintegrating  smell  of 
meals  about  it,  and  my  most  immediate  impression  was  of 
the  remarkable  fact  that  something  was  hung  about  or 
wrapped  round  or  draped  over  everything.  My  uncle  opened 
a  little  door  like  a  cupboard  door  in  the  corner  of  this  room, 
and  revealed  the  narrowest  twist  of  staircase  I  had  ever  set 
eyes  upon.  'Susan!'  he  bawled  again.  'Wantje.  Some  one 
to  see  you.     Surprisin'.' 

"There  came  an  inaudible  reply,  and  a  sudden  loud  bump 
over  our  heads  as  of  some  article  of  domestic  utility  pettishly 
flung  aside,  then  the  cautious  steps  of  some  one  descending 


198 


BULLETIN  OF  PHARMACY 


199 


le  twist,  and  then  my  aunt  appeared  in  the  doorway  with 
jier  hand  upon  the  jamb.     . 

"  'This  place,'  [my  uncle  said  after  we  had  talked  awhile] 
sn't  of  course  quite  the  place  I  ought  to  be  in.' 

"My  mother  nodded  as  though  she  had  expected  that. 

"  'It  gives  me  no  Scope,'  he  went  on.  'It's  dead-and- 
Iive.     Nothing  happens.' 

"  'He's  always  wanting  something  to  happen,'  said  my 
int  Susan.  'Some  day  he'll  get  a  shower  of  things  and 
iey'll  be  too  much   for  him.' 

"  'Not  they,'  said  my  uncle,  buoyantly. 

'"Do  you  find  business — slack?'  asked  my  mother. 

"  'Oh !  one  rubs  along.  But  there's  no  Development — no 
Irowth.  They  just  come  along  and  buy  pills  when  they 
want  'em — and  a  horseball  or  such.  They've  got  to  be  ill 
before  there's  a  prescription.  That  sort  they  are.  You  can't 
get  'em  to  launch  out,  you  can't  get  'em  to  take  up  anything 
new.  F'rinstance,  I've  been  trying  lately — induce  them  to 
buy  their  medicines  in  advance,  and  in  larger  quantities. 
But  they  won't  look  at  it!  Then  I  tried  to  float  a  little 
notion  of  mine,  sort  of  insurance  scheme  for  colds;  you  pay 
so  much  a  week,  and  when  you've  got  a  cold  you  get  a 
bottle  of  Cough  Linctus  so  long  as  you  can  produce  a  sub- 
stantial sniff.  See?  But  Lord!  they've  no  capacity  for  ideas, 
they  don't  catch  on ;  no  Jump  about  the  place,  no  Life ! 
IJve ! — they  trickle,  and  what  one  has  to  do  here  is  to  trickle 
too — Zzzz.' 

"  'Ah !'  said  my  mother. 

"  'It  doesn't  suit  me,'  said  my  uncle.  'I'm  the  cascading 
sort.'     .     .     . 

"The  three  of  them  regarded  me. 

"  'We  have  been  talking  of  making  you  a  chemist,  George,' 
said  my  uncle. 

"My  uncle  stroked  his  cut  chin  and  regarded  me. 

'"Have  you  learnt  any  Latin?'  he  asked  abruptly. 

"I  said  I  had  not. 

"  'He'll  have  to  learn  a  little  Latin,'  he  explained  to  my 
mother,  'to  qualify.  H'm.  He  could  go  down  to  the  chap 
at  the  grammar  school  here— it's  just  been  routed  into  exist- 
ence again  by  the  Charity  Commissioners — and  have  lessons.' 

"  'What,  me  learn  Latin !'  I  cried,  with  emotion. 

"  'A  little,'  he  said. 

"'I've  always  wanted — '  I  said  and;  'Latin!' 

"I  had  long  been  obsessed  by  the  idea  that  having  no 
Latin  was  a  disadvantage  in  the  world,  and  Archie  Garvell 
had  driven  the  point  of  this  pretty  earnestly  home.  The 
literature  I  had  read  at  Bladesover  had  all  tended  that  way. 
Latin  had  had  a  quality  of  emancipation  for  me  that  I  find  it 
difficult  to  convey.  And  suddenly,  when  I  had  supposed  all 
learning  was  at  an  end  for  me,  I  heard  this! 

"'It's  no  good  to  you,  of  course,'  said  my  uncle,  'except 
to  pass  exams  with,  but  there  you  are !' 

"  'You'll  have  to  learn  Latin  because  you  have  to  learn 
Latin,'  said  my  mother,  'not  because  you  want  to.  And 
afterwards  you  will  have  to  learn  all  sorts  of  other  things' 

"The  idea  that  I  was  to  go  on  learning,  that  to  read  and 
master  the  contents  of  books  was  still  to  be  justifiable  as  a 
duty,  overwhelmed  all  other  facts.  I  had  had  it  rather  clear 
in  my  mind  for  some  weeks  that  all  that  kind  of  opportunity 
might  close  to  me  forever.  I  began  to  take  a  lively  interest 
in  this  new  project. 


"  'Then  shall  I  live  here  ?'  I  asked,  'with  you,  and  study 
as  well  as  work  in  the  shop?' 

"  'That's  the  way  of  it,'  said  my  uncle. 

"I  parted  from  my  mother  that  day  in  a  dream,  so 
sudden  and  important  was  this  new  aspect  of  things  to  me. 
I  was  to  learn  Latin!     .     .     . 

"When  I  think  of  those  early  talks  [with  my  uncle]  I 
figure  him  always  in  one  of  three  posttions.  Either  we  were 
in  the  dispensing  lair  behind  a  high  barrier,  he  pounding  up 
things  in  a  mortar  perhaps,  and  I  rolling  pill-stuff  into  long 
rolls  and  cutting  it  up  with  a  sort  of  broad,  fluted  knife,  or 
he  stood  looking  out  of  the  shop  door  against  the  case  of 
sponges  and  spray-diffusers,  while  I  surveyed  him  from 
behind  the  counter,  or  he  leant  against  the  little  drawers 
behind  the  counter,  and  I  hovered  dusting  in  front.  The 
thought  of  those  early  days  brings  back  to  my  nostrils  the 
faint  smell  of  scent  that  was  always  in  the  air,  marbled  now 
with  streaks  of  this  drug  and  now  of  that,  and  to  my  eyes 
the  rows  of  jejune  glass  bottles  with  gold  labels,  mirror- 
reflected,  that  stood  behind  him.  My  aunt,  I  remember,  used 
sometimes  to  come  into  the  shop  in  a  state  of  aggressive 
sprightliness,  a  sort  of  connubial  ragging  expedition,  and  get 
much  fun  over  the  abbreviated  Latinity  of  those  gilt  inscrip- 
tions. '01  Amjig,  George,'  she  would  read  derisively,  'and 
he  pretends  it's  almond  oil !  Snap ! — and  that's  mustard. 
Did  you  ever,  George?'  ...... 

"I  was  sorting  up  patent  medicines  in  the  corner  one  day. 

"  'I'd  like  to  let  a  dozen  young  Americans  loose  into  it,' 
said  my  uncle.    'Then  we'd  see.' 

"I  made  a  tick  against  Mother  Shipton's  Sleeping  Syrup. 
We  had  cleared  our  forward  stock. 

"  'Things  must  be  happening  somewhere,  George,'  he 
broke  out  in  a  querulously  rising  note  as  he  came  back  into 
the  little  shop.  He  fiddled  with  the  piled  dummy  boxes  of 
fancy  soap  and  scent  and  so  forth  that  adorned  the  end  of 
the  counter,  then  turned  about  petulantly,  stuck  his  hands 
deeply  into  his  pockets  and  withdrew  one  to  scratch  his  head. 
'I  must  do  something,'  he  said-     'I  can't  stand  it. 

"  'I  must  invent  something.  And  shove  it  ...  I 
could.' 

"'What  can  one  do  here?  How  can  one  grow?  While 
we're  sleepin'  here  with  our  Capital  oozing  away — into  Lord 
Eastry's  pockets  for  rent — men  are  up  there.  .  .  .'  He 
indicated  London  as  remotely  over  the  top  of  the  dispensing 
counter,  and  then  as  a  scene  of  great  activity  by  a  whirl  of 
the  hand  and  a  wink  and  a  meaning  smile  at  me. 

"'What  sort  of  things  do  they  do?'  I  asked. 

"  'Rush  about,'  he  said.  'Do  things !  Somethin'  glorious — 
there's  cover  gambling.    Ever  heard  of  that,  George?'    .    .    . 

"'They're  rather  big  things,  aren't  they?'  I  ventured. 

"  'Oh,  if  you  go  in  for  wheat  or  steel — yes.  But  suppose 
you  tackled  a  little  thing,  George.  Just  some  leetlp  thing 
that  only  needed  a  few  thousands.  Drugs,  for  example. 
Shoved  all  you  had  into  it — staked  your  liver  on  it,  so  to 
speak.  Take  a  drug — take  ipecac,  for  example.  Take  a  lot  of 
ipecac.  Take  all  there  is!  See?  There  you  are!  There 
aren't  unlimited  supplies  of  ipecacuanha — can't  be ! — and  it's  a 
thing  people  must  have.  Then  quinine  again!  You  watch 
your  chance,  wait  for  a  tropical  war  breaking  out,  let's  say, 
and  collar  all  the  quinine.  Where  are  they?  Must  have 
quinine,  you  know.     Eh?    Zzzz. 

"'Lord!  there's  no  end  of  things — no  end  of  little  things. 
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Dill-water — all  the  suflf'ring  babes  yowling  for  it.  Eucalyptus 
again — cascara — witch  hazel — menthol — all  the  toothache 
things.    Then  there's  antiseptics,  and  curare,  cocaine.'    .     ,     . 

"  'Rather  a  nuisance  to  the  doctors,'  I  reflected. 

"  'They  got  to  look  out  for  themselves.  By  Jove,  yes. 
They'll  do  you  if  they  can,  and  you  do  them.  Like  brigands. 
That  makes  it  romantic.  That's  the  Romance  of  Commerce, 
George.  You're  in  the  mountains  there !  Think  of  having 
all  the  quinine  in  the  world,  and  some  millionaire's  pampud 
wife  gone  ill  with  malaria,  eh?  That's  a  squeeze,  George, 
eh?  Eh?  Millionaire  on  his  motor  car  outside,  oflfering  you 
any  price  you  liked.  That  'ud  wake  up  Wimblehurst.  .  .  . 
Lord !    You  haven't  an  Idea  down  here.     Not  an  idea.   Zzzz.' 

"He  passed  into  a  rapt  dream,  from  which  escaped  such 
fragments  as :  'Fifty  per  cent,  advance,  sir ;  security — to-mor- 
row.    Zzzz.' 

"The  idea  of  cornering  a  drug  struck  upon  my  mind  then 
as  a  sort  of  irresponsible  monkey  trick  that  no  one  would 
be  permitted  to  do  in  reality.  It  was  the  sort  of  nonsense 
one  would  talk  to  make  Ewart  laugh  and  set  him  going  on 


to  still  odder  possibilities.  I  thought  it  was  part  of  my 
uncle's  way  of  talking.  But  I've  learnt  differently  since. 
The  whole  trend  of  modern  money-making  is  to  foresee 
something  that  will  presently  be  needed  and  put  it  out  of 
reach,  and  then  haggle  yourself  wealthy.  You  buy  up  land 
upon  which  people  will  presently  want  to  build  houses,  you 
secure  rights  that  will  bar  vitally  important  developments, 
and  so  on,  and  so  on,  and  so  on.  Of  course  the  naive  intelli- 
gerce  of  a  boy  does  not  grasp  the  subtler  developments  of 
human  inadequacy.  He  begins  life  with  a  disposition  to 
believe  in  the  wisdom  of  grown-up  people,  he  does  not  realize 
how  casual  and  disingenuous  has  been  the  development  of 
law  and  custom,  and  he  thinks  that  somewhere  in  the  state 
there  is  a  power  as  irresistible  as  a  head  master's  to  check 
mischievous  and  foolish  enterprises  of  every  sort.  I  will 
confess  that  when  my  uncle  talked  of  cornering  quinine,  I 
had  a  clear  impression  that  any  one  who  contrived  to  do  that 
would  pretty  certainly  go  to  jail.  Now  I  know  that  any  one 
who  could  certainly  bring  it  off  would  be  much  more  likely 
to  go  to  the  House  of  Lords !" 


HOW  ONE  DRUGGIST  GOT  OUT  FROM  UNDER. 

The    Local    Option   Campaigns    Recently  Wa^ed   In    27   Michigan    Counties    Have  Put  Pharmacists  on 

Their  Mettle,  and  We  Are  Reprinting  a  Newspaper  Announcement  Issued  by  One  Firm 

Seeking  to  Avoid  Disrepute  and  Even  Making  Capital  of  the  Situation. 


The  tidal  wave  of  temperance  reform  sweeping 
over  the  United  States,  and  only  to  a  lesser  degree 
over  other  countries  as  well,  has  been  repeatedly  re- 
ferred to  in  the  Bulletin  of  Pharmacy  during  the 
last  year.  And  the  end  is  not  yet.  A  month  or  two 
ago  a  rigid  law  was  enacted  in  Kansas,  already  a 
prohibition  State,  entirely  forbidding  the  sale  of 
liquor  in  drug  stores  even  on  physicians'  prescrip- 
tions. The  States  of  Arkansas  and  Tennessee  en- 
tered the  prohibition  column  not  long  since.  Ten 
or  twelve  counties  in  Indiana  have  voted  themselves 
"dry"  this  spring.  A  vigorous  local-option  cam- 
paign was  conducted  this  spring  in  27  counties  in 
Michigan,  proving  successful  in  19  of  them  at  the 
elections  last  month,  and  much  the  same  condition 
of  things  exists  in  many  other  States  and  sections. 

Again  the  critical  public  is  inclined  to  say,  shrug- 
ging its  shoulders  and  lifting  its  eyebrows :  "What 
does  it  matter,  anyway?  Of  what  use  is  it  to  close 
the  saloons  so  long  as  drug  stores  still  continue  to 
do  business  at  the  old  stand  ?  The  man  who  wants 
liquor  can  get  it  anyway,  and  it  is  a  farce  to  shackle 
and  blindfold  the  saloon  and  leave  the  corner  apothe- 
cary shop  unmolested."  Such  an  attitude  is  grossly 
and  slanderously  unfair  to  pharmacy,  but  that  it  is 
being  assumed  in  nearly  every  local-option  territory 
is  unfortunately  too  true.     The  newspaper  cartoon 


which  we  are  reproducing  in  this  connection,  for  in- 
stance, is  only  one  of  many  similar  ones  which  have 
come  to  our  attention. 


A  cartoon  published  conspicuously  on  the  front  page  of  tht  Detroit  Neivs 
the  day  after  J9  counties  in  Michigan  had  voted  out  the  saloon. 

As  the  Bulletin  has  repeatedly  urged,  the  most 
effective  way  of  handling  such  a  situation,  and  pro- 
tecting the  fair  name  of  pharmacy,  is  for  the  drug- 
gists of  a  given  locality  to  stand  together,  make  up 
their  minds  they  will  tolerate  no  liquor  abuses,  co- 
operate with  the  local  authorities,  and  assist  in  ex- 
posing and  punishing  every  member  of  their  own 
calling  who  violates  his  privileges  and  brings  his 
fellows  into  disgrace.  Here  and  there,  however,  we 
observe  that  individual  pharmacists  are  taking  the 
thing  into  their  own  hands,  and  by  newspaper  an- 
nouncements and  in  other  ways  are  telling  the  pub- 
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lie  where  they  stand  in  the  matter.     A  number  of 

such  announcements  have  been  received  in  the  Bul- 

^^TiN  office  during  the  last  few  months,  and  as  we 

^Brrite  we  have  before  us  a  marked  copy  of  the  Cold- 

^^Later   Daily   Reporter,   of   Coldwater,    Michigan, 

^Tearing  the  announcement  of  the  Dorrance  Drug  Co. 

of  that  town.     It  appeared  during  the  height  of  the 

recent  local-option  campaign  in  Michigan. 

In  order  that  our  readers  may  see  what  position 
the  Dorrance  announcement  occupied  in  the  news- 
paper, we  are  presenting  a  reduced  fac-simile  of 
the  page  containing  it.  We  are  also  printing  the 
full  text  of  the  announcement  itself: 

ABOUT  LOCAL  OPTION. 

(Submitted  by  the  Dorrance  Drug  Co.) 
The  campaign  is  on.  We  hear  the  talk  on  every  corner. 
Arguments  are  put  forth  both  for  and  against  the  measure, 
and  people  in  speaking  of  the  question  are  very  apt  to  make 
exaggerated  statements,  such  as  "The  drug  stores  will  sell  it," 
or  else  they  quote  the  verse:  "Good-bye,  little  saloon,  don't 
you  cry,  you'll  be  a  drug  store  bye  and  bye."  We  as  drug- 
gists regret  to  say  that  all  of  this  has  been  true  to  fact  to  a 
deplorable  degree,  for  many  of  the  drug  stores  in  the  dry 
counties  of  Michigan  have  taken  advantage  of  the  condi- 
tions prevailing  under  local  option.  The  heavy  fines  and 
jail  sentences  in  some  of  these  counties  will  testify  to  that 
fact. 

However,  there  are  honorable  men  engaged  in  the  drug 
business.  There  arc  druggists  who  are  good  citizens  and 
who  believe  in  law  and  its  enforcement — men  who  will  not 
run   saloons  under  the  protection  of  pharmacy. 

Now  our  reason  for  taking  up  this  case  is  a  personal  one 
—a  reason  that  our  customers  and   friends  all  understand. 
The   Dorrance   Drug  Co.   has   been  conducted   for  40  years 
on  a  policy  in  regard  to  the  sale  of  liquor  and  morphinfe  that 
Bis  far  in  advance  of  any  local-option  regulations. 
B      Morphine  and  similar  alkaloids  are  sold  only  on  physicians' 
R  prescriptions  in  this  store— although  under  the  law  we  are 
'    permitted   to    sell    all    we    can    or    want    to — even    to   make 
fiends  and  idiots  of  all  who  may  be  gotten  into  the  habit  of 
using  such   drugs.     Our  conscience  would  trouble  us  night 
and  day  should  we  engage  in  such  business,  although  under 
the  law  it  is  perfectly  right  and  legal.     Of  course,  this  busi- 
ness  is   a   source   of   large   revenues   to   many   of   the   drug 
stores  in  Michigan. 

You  will  never  see  a  morphine  or  drug  fiend  buy  his 
"dope"  of  us,  for  we  will  not  have  that  trade.  We  place 
morphine  first  for  the  reason  that  so  little  is  ever  said  about 
it  and  about  the  terrible  results  from  its  misuse,  and  also 
because  it  is  ten  times  more  dangerous  to  the  persons  using 
g  it  than  whisky  is. 

B     For  40  years  we  have  sold  whisky  and  some  liquors  and 
?^these  have  been  strictly  for  medicinal  use,  and  we  mean  by 
that  exactly  what  we  say,  with  no  evasion  whatever. 

Under  the  law  a  druggist  can  sell  practically  all  the 
liquors  he  wants  to,  the  law  being  satisfied  if  he  but  regis- 
ters every  sale  in  a  legal  manner.  Under  local-option  restric- 
tions the  privilege  is  about  the  same,  there  being  only  the 
additional  requirement  that  a  register  of  sales  must  be  filed 


each  week  with  the  county  clerk.  Of  course  some  druggists 
have  taken  advantage  of  the  conditions,  and  those  who  have 
not  been  caught  and  convicted  have  been  well  rewarded  finan- 
cially. Right  here  we  want  to  say  that  local  option  will 
make  no  difference  with  our  policy.  We  are  already  far 
ahead  of  the  law. 

Now  when  you  are  told  that  all  drug  stores  will  openly 


rr_ .  M  NOT  REFUSE  :i:-:%>'ii£iTOO  PKYIOOS     W%t^^A^^Z^^ 
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Showing  the  position  occupied  by  the  Dorrance  announcement  in  the  Cold- 
water  Daily  Reporter. 

sell  the  stuflF,  just  remember  that  there  is  at  least  one  excep- 
tion, and  at  this  time  when  all  drug  stores  are  being  held 
up  to  derision  we  demand  credit  for  what  we  have  done  and 
what  we  shall  do.  We  are  writing  neither  for  nor  against 
local  option,  but  are  giving  the  plain  statement  of  facts 
simply  in  self-defense  and  in  order  that  the  public  may 
understand  that  we  are  druggists,  not  saloon-keepers. 

Dorrance  Drug  Co. 

Such  an  announcement  as  the  foregoing  is  in  a 
broad  sense  good  advertising  material  in  addition  to 
its  special  merit  of  setting  the  druggist  straight  be- 
fore the  people  in  his  community.  The  only  objec- 
tion we  can  make  to  this  particular  advertisement  is 
that  the  Dorrance  people  have  rather  freely  criticized 
druggists  in  general  and  have  thus  inferentially  sup- 
ported the  public  in  its  strictures  on  the  drug  store. 
This  we  can  only  regard  as  unfortunate.  Just  what 
the  local  drug  situation  is  in  Coldwater  we  have  no 
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means  of  knowing,  and  we  are  presenting  the  Dor- 
rance  announcement,  and  commenting  upon  it,  with- 
out any  intention  whatsoever  of  expressing  any 
opinion  regarding  the  culpability  or  the  reverse  of 
the  other  druggists  in  Coldwater.     The  subject  is 


being  set  forth  at  some  length  in  this  manner  merely 
because  it  touches  upon  a  crisis  in  the  affairs  of 
pharmacy  which  is  being  felt  all  over  the  country 
during  the  present  wave  of  local-option  and  prohibi- 
tion legislation. 


"  MY  MOST  EXCITING  EXPERIENCE." 

Under   this    Head    Several    Dru^^lsts    and  Clerks    Relate    Dramatic  Incidents  of  Their  Pharmaceutical 

Careers — A.  Conan  Doyle's  Tales  are  Tame  in  Comparison— Hold-ups,  Robberies, 

Suicides,  Poison  Cases,  and  Other  Startling  Experiences. 


A  CHRISTMAS  HOLD-UP. 

By  William  H.  Rowe,  Yarmouth,  Maine. 

It  was  two  nights  before  Christmas  and  we  had 
been  having  our  usual  holiday  rush.  About  half- 
past  ten  I  counted  the  money  from  the  register  and 
buttoned  about  three  hundred  dollars  in  my  breasi 
pocket.  'Then  I  started  home  pleased  with  the  fruits 
of  the  day's  labor. 

I  did  not  have  far  to  go,  but  the  streets  were  un- 
lighted.  The  moon  had  been  shining,  but  it  was 
hidden  for  the  moment  by  the  clouds.  As  I  was 
passing  under  the  shadow  of  one  of  the  North 
Yarmouth  Academy  buildings,  a  masked  man 
stepped  out  from  beside  it  and  quickly  catching 
me  with  his  arm  around  my  neck,  poked  a  revolver 
into  my  face,  saying  in  a  husky,  disguised  voice, 
"Your  money,  your  money !" 

Now  I  had  worked  too  hard  for  that  money  to 
let  it  go  unless  requested  in  a  more  polite  way;  so 
with  a  quick  movement  I  got  on  the  other  side  of 
him  and  ran  home,  retorting  "I  guess  not."  But  he 
got  close  again  and  I  saw  that  revolver  barrel  look- 
ing larger  than  the  entrance  to  Hoosac  Tunnel  be- 
fore my  eyes.    It  was  fight  or  lose. 

He  was  a  tall  man,  while  my  growth  has  been 
horizontal  rather  than  vertical,  so  that  the  usual 
tactics  would  have  been  useless.  As  he  drew  up  his 
arm  to  slug  me  I  decided  the  closer  I  came  to  him 
the  better.  I  made  a  dive  for  his  stomach  with  all 
my  available  punching  power,  succeeding,  I  believe, 
in  reminding  him  of  this  important  organ.  Finally 
I  gained  a  grip  about  him  that  protected  me  and 
gave  me  a  little  advantage.  We  wrestled  for  some 
time,  till  getting  on  a  slippery  incline  in  the  side- 
walk and  losing  my  footing  I  fell,  still  holding  on. 
He  evidently  had  enough  or  else  heard  some  one 
coming,  for,  kicking  himself  free,  he  decided  to  leave 
the  money  in  my  care  and  ran.     Suffice  it  to  say 


that  the  free  advertising  I  got  out  of  the  exploit 
gave  such  a  boom  to  my  Christmas  business  that  I 
almost  wished  for  a  repetition  of  the  incident  every 
year,  provided  it  would  always  end  as  well.  But 
one  never  can  tell. 

AN  EXPERIENCE  WITH  A  "SUICIDE," 

By  J.  Earl  Taylor,  Gridley,   III. 

One  day  a  man  came  into  the  store  where  I 
worked,  and  said  he  wanted  some  morphine  for 
neuralgia  of  the  teeth.  Having  known  him  for 
about  two  years  I  sold  him  the  drug,  registering  the 
transaction  according  to  the  law. 

About  two  or  three  hours  later  a  policeman  called 
and  inquired  about  the  sale  of  morphine.  The  regis- 
ter showed  that  I  had  sold  it  to  some  one.  The  police- 
man asked  me  to  accompany  him  while  we  walked 
over  -to  the  engine  house  to  identify  the  man. 

When  I  arrived,  I  found  him  sitting  propped  up 
with  a  physician  in  attendance.  The  envelope  in 
my  possession-  made  me  feel  easier,  and  I  had  the 
satisfaction  of  knowing  that  the  sale  had  been  prop- 
erly recorded.  The  man  came  out  of  his  "trance" 
and  said  that  he  had  taken  the  drug  with  suicidal 
intent.  It  seemed  that  he  had  trouble  with  his  wife, 
but  was  glad  now  that  his  attempt  to  take  his  own 
life  had  not  been  successful.  Without  saying  any- 
thing I  concurred  with  him.  While  this  was  several 
years  ago,  I  have  thought  of  the  experience  many 
times. 


A  VICTIM  OF  BEDBUG  POISON. 

By  R.  H.  Baxter, 

Assistant  Foreman  of  the  Tablet  Department  of  Parke,  Davis  &  Co. 

A  lady  came  into  the  store  one  summer  day  to 
purchase  some  bedbug  poison.  Upon  inquiring 
whether  she  had  brought  a  bottle,  she  produced  one 
— a  flat  amber  bottle  which  originally  had  contained 
"Warner's  Safe  Cure." 
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Having  made  the  purchase,  she  started  for  home. 
)n  her  way  she  had  occasion  to  pass  her  husband's 
^ffice  and  stepped  in  for  a  few  minutes.  It  hap- 
ined  that  her  husband  had  been  taking  the  "Safe 
^ure,"  and,  sHpping  the  wrapper  down  over  the 
5ck  of  the  bottle,  without  looking  at  the  label,  he 
rank  what  he  supposed  would  be  his  regular  dose. 
Imagine  his  surprise  when  he  discovered  that  he 
^ad  taken  a  liberal  quantity  of  a  mixture  containing 
)rrosive  sublimate,  methylated  spirit,  oil  of  cedar, 
^il  of  turpentine,  etc.  Needless  to  say,  he  repaired 
the  drug  store  with  all  haste,  and  related  his  story 
as  few  words  as  possible.  Fortunately  a  physician 
ras  passing  at  the  time  and  was  called  in.  He  im- 
lediately  ordered  albumen  in  the  shape  of  eggs, 
followed  by  an  emetic  of  ipecac,  and  it  was  only  a 
very  short  time  until  the  patient  was  literally 
"emptying"  himself  in  the  rear  of  the  store,  much 
to  his  relief,  and,  I  may  add,  to  my  own. 


\ 


THERE  WAS  SOMETHING  IN  THE  WATER. 
By  Ralph  Waldo,  Charlotte,  N.  C. 

I  once  had  charge  of  the  drug  department  of  a 
general  merchandise  store  in  a  small  factory  town. 
A  prescription  was  brought  in  calling  for  a  mixture 
of  atropine  sulphate,  ^^  grain,  and  water,  1  ounce. 
Starting  to  fill  the  prescription,  I  took  two  ounces 
of  water  and  one  grain  of  atropine  sulphate  and 
dispensed  one  ounce  of  the  solution,  as  I  had  no  half- 
.i^rain  weight. 

I  finished  my  evening  meal  and  went  into  the  pre- 
scription department  of  the  store.  There  I  pro- 
ceeded to  drink  a  little  water  from  a  graduate,  but 
was  prevented  by  a  customer  entering.  I  set  the 
water  on  the  prescription  counter  near  a  similar 
i^-raduate  which  held  the  remainder  of  the  atropine 
solution  and  went  to  serve  the  customer. 

Upon  returning  I  took  the  graduate  containing 
the  atropine  solution  which  I  had  neglected  to  throw 
away  earlier  in  the  day  and  drank  the  contents, 
thinking  I  was  getting  my  water.  The  bitterness  of 
"my  water"  awakened  my  memory  and  I  immedi- 
ately started  preparing  an  emetic.  But  as  a  doctor, 
my  personal  friend,  happened  in  the  store  then,  I 
had  him  inject  a  dose  of  apomorphine. 

To-day  I  well  recall  the  occurrence,  particularly 
my  nervousness  as  I  held  a  spoon  of  water  over  the 
alcohol  flame,  to  warm  the  water  for  the  injection. 
It  gives  me  a  hearty  laugh. 

The  experience  cost  me  only  my  supper,  a  good 
scare,  and  an  evening's  absence  from  work. 


THE   WRONG   POWDER. 
By  X.  Y.  Z. 

My  most  exciting  experience  occurred  one  Sunday 
night.  I  was  alone  in  the  store,  with  several  cus- 
tomers waiting,  when  I  had  a  call  for  a  dozen  ten- 
grain  Dover's  powders. 

I  hurriedly  reached  for  what  I  thought  at  the  time 
was  the  Dover's  powder  bottle,  dispensed  twelve 
powders,  and  deposited  the  money  in  the  cash 
register. 

The  purchaser  had  barely  passed  out  of  the  door, 
when  something  led  me  to  go  to  the  prescription 
case  and  take  another  look  at  the  bottle.  To  my 
horror  I  discovered  that  I  had  given  opium  powders 
instead  of  Dover's  powders. 

The  customer  was  only  known  to  me  by  sight,  but 
luckily  a  gentleman  in  the  store  at  the  time  knew 
his  name  and  address;  so  by  judicious  use  of  the 
telephone  and  a  hasty  run  to  his  apartment,  the  mis- 
take was  corrected.  The  best  explanation  possible 
was  made,  closing  as  exciting  and  nerve-racking  an 
incident  as  I  ever  want  to  experience  again. 

I  might  say  the  inexcusable  error  occurred  from 
a  hasty  glance  at  the  label  on  the  bottle,  which  hap- 
pened at  the  time  to  be  turned  sideways,  exposing 
only  part  of  the  name.  It  read  properly  as  far  as  it 
went,  the  difference  in  the  color  not  being  prominent 
enough  in  the  artificial  light  to  bring  me  out  of  my 
trance. 

BURGLARS  FOILED. 

By  J.  Earl  Taylor,  Gridley,  III. 

A  few  years  ago  I  was  coming  home  late  one 
night,  and  was  stopped  and  asked  to  go  back  to  the 
store  and  get  some  medicine  for  a  party.  The  moon 
was  shining  bright  and  clear.  As  I  reached  the 
place  and  put  my  key  in  the  lock  I  thought  I  heard 
something  fall  inside.  I  looked  in,  as  did  my  friend ; 
shading  our  faces  with  our  hands,  we  were  just  in 
time  to  see  one  man  go  around  the  corner  of  the 
prescription  case  and  another  out  through  the  back 
transom. 

I  called  to  the  night-watchman  to  run  around  the 
corner  of  the  bank  in  pursuit.  My  friend  followed 
him,  and  I  went  through  the  store  and  got  my 
pistol.  We  gave  pursuit  and  ran  them  until  they 
entered  the  High  School  campus  and  escaped  among 
the  heavy,  large  shade  trees.  As  we  had  quite  a 
snug  sum  on  hand  that  night,  I  was  much  relieved 
to  think  I  had  been  called  back  to  the  store.  It  is 
needless  to  say  that  we  had  a  good  cigar  apiece,  for 
luck ! 


SOME  GOOD  SELLERS. 

Formulas  for  Toilet  Preparations   on  which  a  New  York  Dru^^lst    Has   Built   Up  a  Successful  Sale- 
Popular  Specialties  in  Demand  by  the  Public. 

By  JACOB  J.  FRANZ. 


Here  are  the  recipes  for  six  toilet  preparations 
which  I  have  been  making  for  years,  and  they  have 
all  been  winners  with  me: 

COLD  CREAM. 

This  is  the  formula  of  a  cold  cream  that  can  be 
guaranteed  not  to  grow  hair  or  become  rancid.  It 
keeps  well. 

White    wax    8  ounces. 

White  mineral   oil 24  ounces. 

Distilled  water    20  -piirts.  C"^ 

Borax    100  grains. 

Oil  of  rose 20  drops.  ■ 

Melt  the  wax  in  the  oil  with  moderate  heat.  Heat  the 
water  to  the  same  temperature,  and  dissolve  the  borax  in 
the  water.  Mix  both  solutions.  When  they  are  cooled  not 
below  the  point  of  boiling  consistency  add  the  oil  of  rose, 
mix  well,  and  pour  the  cream  into  2-ounce  jars.  Retail  for 
25  cents. 

CUCUMBER  CREAM. 

A  cucumber  cream  for  removing  freckles  and 
bleaching  the  skin  may  be  made  as  follows : 

Green  cucumber   juice 10  ounces. 

White  wax 9  ounces. 

White   mineral   oil 24  ounces. 

Acid  benzoic  15  grains. 

Distilled  water   8  ounces. 

Borax   90  grains. 

Oil  of  rose 15  drops. 

Grate  the  cucumbers  to  obtain  10  ounces.  Strain  through 
muslin,  add  8  ounces  of  water,  borax,  and  heat.  Dissolve 
wax  in  the  oil  with  heat,  add  benzoic  acid  and  stir  until  they 
are  dissolved.  Mix  both  solutions  when  the  temperature  has 
lowered  and  add  the  oil  of  rose.  Pour  the  cream  into  3- 
ounce  jars  and  sell  for  50  cents. 

CREAM  OF  ROSES. 

For  rough  skin  and  for  curing  chaps : 

Quince  seed   3  ounces. 

Alcohol    16  ounces. 

Carbolic  acid   10  grains. 

Oil  of  rose 20  minims. 

Boric  acid  1  ounce. 

Glycerin  4  ounces. 

Distilled  water  to  make  8  gallons. 

In  the  water  dissolve  the  boric  acid,  carbolic  acid,  and 
glycerin.     Macerate  the  quince  seed  in  this  mixture   for  24 
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hours.  Strain  the  cream  through  fine  muslin  several  times. 
Dissolve  the  oil  of  rose  in  the  alcohol  and  mix  in  the  rest 
of  the  mixture.     Add  15  drops  of  carmine  solution. 

Put  Up  the  mixture  in  2-ounce  packages  and  retail 
for  35  cents. 

COLOGNE  TOILET  WATER. 

Oil  of  lemon. 

Oil  of  bergamot, 

Oil  of  lavender  aa  3J^  drachms. 

Oil  of  rose    4  minims. 

Oil  of  cassia, 

Oil  of  cloves  aa  15  minims. 

Oil   of  rosemary 30  minims. 

Oil  of  neroli  1  drachm. 

Essence  of  musk ^  ounce. 

Alcohol  4  pints  4  ounces. 

Rose  water    4^   ounces. 

Mix  the  oils  and  alcohol  and  allow  them  to  age  15  days. 
Add  the  rose  water  and  allow  the  mixture  to  stand  another  15 
days.  Then  filter  the  water  and  put  it  up  in  6-ounce  bottles. 
Retail  for  65  cents. 

LIQUID  FACE  POWDER. 

Zinc  oxide,  Hubbuck's i  ounce. 

Glycerin    i^  ounce. 

Alcohol 3  ounces. 

Rose  water,  sufficient  to  make 8  ounces. 

Rub  the  oxide  of  zinc  with  rose  water,  strain  it  through 
gauze,  and  add  glycerin  and  rose  water.  Put  up  the  mixture 
in  3-ounce  bottles  and  retail  for  35  cents. 

For  Flesh  tint  add  10  minims  of  carmine  solution. 
For  Brunette  add  10  grains  of  bole  Armenian. 

The  carmine  solution  is  made  as  follows: 

Carmine    1  ounce. 

Potassium  carbonate   2  ounces. 

Glycerin   2  ounces. 

Water  enough  to  make I6  -piator  b^ 

TOILET  VINEGAR. 

Oil  of  lemon. 

Oil  of  bergamot aa  10  minims. 

Oil  of  rose. 

Oil  of  cloves, 

Oil  of  rosemary aa  3  minims. 

Acid  acetic,  U.  S.  P 6  ounces. 

Alcohol   .....8  ounces. 

Rose  water  enough  to  make... 2  pints. 

Heat  the  entire  mixture  at  very  low  temperature  for  z\ 
hours  and  then  allow  it  to  macerate  for  5  days.  FilterJ 
Retail  6-ounce  bottles  for  50  cents. 


HINTS  ON  THE  SALE  OF  TOOTH-BRUSHES, 


By  P.  HENRY  UTECB,  PH.G., 
Meadvllle.  Pa. 


Selling  tooth-brushes  seems  simple,  but  consider- 
able ability  is  required  to  do  it  successfully.  It  rarely 
happens  that  the  druggist  takes  the  time  to  explain 
the  merits  or  advantages  of  a  particular  brush  to  the 
customer,  and  therein  lies  the  secret.  The  average 
person  pays  little  or  no  attention  to  the  selection  of 
a  tooth-brush;  therefore,  any  suggestion  or  advice 
on  the  part  of  the  clerk  is  most  always  welcomed 
and  thoroughly  appreciated. 

Of  late  vears  the  manufacturers  of  brushes  have 


produced  an  extensive  variety  of  styles,  each  one  of 
which  has  some  particular  sanitary,  medical,  or  hy- 
gienic value.  These  various  points  are  little  under- 
stood by  the  laity;  so  it  behooves  the  salesman  to 
elucidate  and  demonstrate  the  various  forms  to  the 
people.  An  additional  feature  of  this  campaign  of 
education  lies  in  the  fact  that  indirectly  it  impresses 
the  customer  with  the  idea  that  the  salesman  knows 
the  many  details  of  his  business. 

Some  years  ago  a  dentist  came  into  the  store, 
picked  up  some  tooth-brushes  and  explained  in  a 


general  way  the  advantages  and  disadvantages  of 
certain  brushes.  He  told  how  the  different  styles 
conformed  to  the  varied  mouth  formations,  the  con- 
cave pattern  being  best  for  symmetrical  teeth;  the 
serrated  or  saw-toothed  brush  being  particularly 
adapted  for  irregular  or  uneven  teeth ;  the  so-called 
"prophylactic"  style — the  one  with  the  projecting 
tuft  on  the  end — being  the  only  one  that  cleansed 
the  molar  teeth,  and  so  on.  These  points  I  put  down 
in  my  mental  note-book  for  future  use. 

We  sell  several  gross  of  25-cent  tooth-brushes 
every  year.  Our  guarantee  goes  with  every  brush, 
as  we  inform  the  customer.  Occasionally  a  brush 
or  two  comes  back,  but  we  cheerfully  replace  it  with 
a  new  one  and  again  remind  the  buyer  of  the  guar- 
antee. This  inspires  good-will  and  confidence,  two 
very  valuable  assets. 

About  twice  a  year  we  get  up  some  sort  of  an 
original  display,  which  always  increases  the  sale. 
The  last  one  shown  in  the  accompanying  engraving 
helped  to  sell  over  forty  brushes  in  a  couple  of  weeks. 
It  was  gotten  up  as  follows :  A  strong  barrel  hoop 
about  18  inches  in  diameter  was  covered  with  light- 
colored  cheese-cloth  and  then  firmly  suspended  in 
the  center  of  the  window  about  two  feet  from  the 
glass.  A  cloth-covered  stick  was  nailed  across  the 
top  of  the  window  just  high  enough  to  give  the 
frame  a  square  effect,  and  the  rest  of  the  display  was 
quite  simple.  We  fastened  strands  of  white  fishing 
twine  at  definite  intervals  around  the  hoop  and  to 
the  edge  of  the  window  frame.  These  were  crossed 
at  right  angles  with  other  strands  so  as  to  form  con- 
centric circles.  A  tooth-brush  was  tied  at  each  in- 
tersection thus  formed,  care  being  taken  to  keep  the 
string  taut  throughout  the  latter  operation;  other- 
wise it  would  have  presented  a  sagging  or  uneven 
appearance. 

Aside  from  increasing  the  sale  of  brushes  such 
displays  are  always  attractive  and  arrest  the  atten- 
tion of  passers-by,  who  generally  pause  long  enough 
to  wonder  and  remark  at  one's  ingenuity. 
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BOARD  QUESTIONS  ANSWERED. 


A  NEBRASKA  EXAMINATION. 

[Continued  from  the  April  Bulletin.] 
CHEMISTRY. 

1.  What  is  chemistry  ?  What  is  an  atom  ?  What 
is  a  molecule  ? 

Chemistry  has  been  defined  as  "that  branch  of  sci- 
ence which  treats  of  the  composition  of  substances, 
their  changes  in  composition,  and  the  laws  govern- 
ing such  changes."  An  atom  is  the  smallest  particle 
of  any  element  that  can  enter  into  the  formation  of 
any  kind  of  compound.  A  molecule  is  the  smallest 
particle  of  matter  which  we  can  conceive  of  as  ob- 
tained by  mechanical  or  physical  subdivision  of  mat- 
ter. It  is  made  up  of  the  still  smaller  particles  which 
we  call  atoms. 

2.  What  is  chemical  affinity?  Define  atomic 
weight.     Define  molecular  weight. 

Chemical  affinity  is  the  attraction  or  force  which 
binds  atoms  together  to  form  molecules  and  cause 
interchanges  among  these,  resulting  in  the  forma- 
tion of  new  substances  of  different  properties.  The 
atomic  weight  of  an  element  is  the  relative  weight 
of  its  atoms  as  compared  with  those  of  hydrogen 
(or  other  standard)  as  a  unit.  The  molecular  weight 
of  an  element  or  compound  represents  the  sum  of 
the  weights  of  the  atoms  which  make  up  its  mole- 
cule. 

3.  Give  one  example  each  of  binary  and  tertiary 
compounds.  Write  the  names  in  full  and  express  in 
chemical  symbols. 

Binary  compounds  consist  of  only  two  kinds  of 
atoms  (or  radicals  which  act  as  electro-positive  or 
negative  elements),  as  sodium  chloride,  NaCl;  so- 
dium hydrate,  NaOH;  ethyl  iodide,  C2HJ.  Ter- 
tiary compounds  consist  of  three  or  more  different 
kinds  of  atoms,  one  of  which  serves  to  unite  the  two 

other  dissimilar  atoms  or  radicals;  for  example 

nitric  acid,  HNO.,;  sulphuric  acid,  H^SO^;  phos- 
phoric acid,  H3PO4. 

4.  (a)  How  many  atoms  in  a  molecure  of  NH3? 
{h)  What  is  the  weight  of  this  molecule?  (c)  What 
elements  unite  to  form  the  molecule?  {d)  Write  an 
equation  showing  the  formation  of  this  substance. 
{e)  What  is  the  product  called? 

(a)  Four,     {h)  13.93-f  3=16.93.     (c)  Nitrogen 


and  hydrogen,      {d)    (NH,)2S04+Ca(OH)2=Ca 
S04-f3NH3-}-2H20.     {e)  Ammonia. 

5.  Give  the  law  of  definite  weight. 

The  elements  combine  with  one  another  in  definite 
and  unalterable  proportions  by  weight.  For  exam- 
ple, if  we  mix  sulphur  and  iron  regardless  of  pro- 
portions, after  chemical  union  has  taken  place,  a 
portion  of  either  one  or  the  other  will  remain  un- 
combined;  but  if  they  be  mixed  in  the  proportion 
of  their  atomic  weights — namely,  55.5  parts  of  iron 
and  31.83  parts  of  sulphur — the  combination  will 
be  perfect,  neither  iron  nor  sulphur  remaining. 

6.  Give  the  law  of  conservation  of  matter.  What 
is  destructive  distillation?     What  is  combustion? 

Matter  is  invariable  in  quantity.  It  can  be  altered 
but  not  annihilated.  Destructive  distillation  is  the 
process  of  heating  dry  vegetable  or  animal  matter  in 
suitable  closed  vessels,  until  decomposition  takes 
place,  the  volatile  products  being  expelled  and  a 
fixed  residue  remaining.  Combustion  is  a  process 
of  oxidation,  attended  with  the  liberation  of  heat 
and  sometimes  of  light. 

7.  (a)  What  is  chemical  valence?  {h)  Give  ex- 
ample of  a  monad,  (c)  Give  example  of  a  dyad. 
{d)  Give  example  of  a  triad. 

(a)  Chemical  valence  is  the  combining,  saturat- 
ing, or  replacing  power  of  an  element  expressed  in 
hydrogen  units.  (&)  Chlorine,  (c)  Calcium,  {d) 
Aluminum. 

8.  What  is  an  acid?    Abase?    A  salt? 

An  acid  is  a  substance  containing  hydrogen  that 
may  be  replaced  by  a  basic  radical. 

A  base  is  a  metal  or  anything  behaving  like  a 
metal.  Thus,  certain  non-metallic  substances  act  in 
chemical  combinations  exactly  as  metals.  Here  am- 
monia may  be  considered  an  example. 

A  salt  is  the  substance  formed  when  the  hydrogen 
of  an  acid  is  replaced  by  a  basic  radical. 

9.  In  the  following  list  select  the  acids,  bases,  and 
salts:  KBr,  K0CO3,  KOH,  Al(OH)3,  HNO.,,  H^S. 

The  acids  are  the  nitrous  and  the  hydrosulphuric 
acids.     The  bases  are  potassium  hydroxide  and  alu-      , 
minum  hydroxide.    The  salts  are  the  potassium  bro-  I 
mide  and  the  potassium  carbonate. 

10.  Name  the  halogens.  How  much  Kl  can  be 
made  from  1000  grammes  of  I?  Show  method  of 
solving. 

Fluorine,  chlorine,  bromine,  and  iodine.  The 
molecular  weight  of  Kl=l 64.76.  The  atomic  weight 
of  1=125.9.  Therefore  (164.76-^125.9)=(X-^ 
1000)  or  1308.658  grammes  of  potassium  iodide. 
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MATERIA  MEDICA. 

1.  Define  materia  medica.   Describe  (a)  root,  (&) 
Rhizome,  (c)  bulb,  {d)  tuber. 

Materia  medica   is   the   science  which   treats  of 
ugs.     (a)  The  root  is  the  descending  portion  of  a 
lant.     It  fixes  the  plant  in  the  soil  and  absorbs  nu- 
ition.     {b)  The  stems  of  several  plants  grow  un- 
irground,  and  these  are  known  as  rhizomes  or 
lot-stocks.      (c)   A  bulb  is  a  short  underground 
covered  with  fleshy  leaves  or  leaf  bases,  as  the 
lion  and  squill,     {d)  Some  rhizomes  are  excessive- 
thickened,  as  in  the  common  white  potato,  and 
lese  are  called  tubers. 

2.  What  is  a  sudorific  ?  An  anhidrotic  ?  An  er- 
rhine?  An  antilithic?  An  antiperiodic  ?  Give  an 
example  of  each. 

A  sudorific  is  a  medicine  which  induces  profuse 
sweating.  Ipecac.  An  anhidrotic  is  an  agent  that 
checks  sweating.  Belladonna.  An  errhine  is  a  med- 
icine which,  applied  to  the  mucous  membrane  of  jthe 
nose,  increases  the  nasal  secretions,  causing  their  dis- 
charge. Capsicum.  An  antilithic  is  an  agent  which 
prevents  the  deposit  of  urinary  calculi  or  sediment. 
Lithium  salts.  An  antiperiodic  is  a  remedy  against 
diseases  which  occur  at  intervals,  especially  intermit- 
tent fever.    Quinine  is  the  best  known  antiperiodic. 

3.  Name  eight  drugs  from  which  official  alka- 
loids or  alkaloidal  salts  are  obtained. 


Aconite,  belladonna  leaves,  nux  vomica,  opium, 
physostigma,  stramonium,  coca,  hydrastis. 

4.  What  difference  is  there  between  Indian  and 
Canadian  hemp? 

These  two  drugs  should  not  be  confounded,  as 
they  have  entirely  different  qualities.  Canadian 
hemp  is  powerfully  emetic  and  cathartic,  while  In- 
dian hemp  is  an  analgesic  and  narcotic.  In  appear- 
ance they  are  different.  The  flowering  tops  of  In- 
dian hemp  are  used,  while  the  root  of  Canadian 
hemp  is  the  part  employed. 

5.  Give  source,  principal  constituent,  medicinal 
properties,  and  official  preparations  of  ergot. 

Ergot  is  the  sclerotium  of  Claviceps  purpurea,  re- 
placing the  grain  of  rye.  Its  most  important  physio- 
logically active  substances  are  cornutine  and  sphacel- 
inic  acid.  Ergot  is  a  motor  excitant  and  a  vascular 
contractor,  also  hemostatic,  anhidrotic,  and  emmen- 
agogue.  Its  most  familiar  use  is  to  promote  uterine 
contractions  in  labor.  The  official  preparations  of 
ergot  are  the  wine,  fluidextract,  and  extract. 

6.  Name  two  drugs  of  each  with  following  proi>- 
erties:    (1)  astringent,  (2)  analgesic,  (3)  emetic, 

(4)  emollient,  (5)  demulcent. 

(1)  Tannic  acid,  alum.  (2)  Opium,  acetanilide. 
(3)   Apomorphine,   ipecac.      (4)    Petroleum,   lard. 

(5)  Flaxseed,  glycerin. 

{To  be  continued.) 
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The  New  Chemistry-Pharmacy  Building  at  the  University  of  Michigan.— This  handsome  structure  is  uncompleted,  but  will  in  all  proba- 
bility be  finished  in  time  for  the  opening  of  the  fall  semester  in  September.  The  building  will  be  about  equally  divided  between  the  pharmacy  school 
and  the  general  chemistry  laboratories  of  the  University  proper.  Dr.  Prescott,  years  prior  to  his  death,  urged  the  necessity  of  a  new  home  of  this  sort 
for  the  pharmacy  department,  and  while  his  efforts  were  largely  responsible  for  the  decision  of  the  University  authorities  to  erect  the  new  structure  he 
did  not  live  long  enough  to  see  the  work  actually  undertaken. 
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DOLLAR  IDEAS, 


The  editor  of  the  BulIvETin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


ONE  CAUSE  OF  GROWTH  IN  OUR  PRESCRIPTION 
BUSINESS. 

Crawford  T.  Ruff,  Montgomery,  Alabama:  One 
of  the  best  advertising  schemes  that  we  have  ever 
discovered  consists  in  pubhcly  displaying  fifteen  or 
twenty  huge  volumes  filled  with  prescriptions.  Each 
tome  contains  between  5000  and  6000  formulas. 
The  entire  length  of  a  sixteen-foot  counter  is  given 
up  to  the  display.  This  arrangement  serves  a  two- 
fold purpose.  In  the  first  place,  it  affords  easy  access 
to  prescriptions  for  refills;  secondly,  it  invariably 
attracts  the  earnest  attention  of  strangers,  visitors, 
and  patrons. 

For  quick  reference  the  counter,  with  its  tome- 
covered  top,  stands  in  close  proximity  to  our  "sanc- 
tum sanctorum."  From  within  the  latter's  sacred 
precincts  we  can  easily  overhear  many  flattering  re- 
marks from  friends  and  strangers  alike.  That  this 
formidable  array  of  prescription  volumes  duly  im- 
presses the  public  there  is  not  the  slightest  doubt. 
And  this  impression  is  of  a  permanent  character. 
The  idea  is  forcibly  conveyed  that. this  store  does  an 
enormous  prescription  business.  Then  follows  the 
logical  conclusion  that  such  a  pharmacy  must  have 
the  unlimited  confidence  of  the  public. 

People  ask  us  about  these  books  every  day.  They 
become  interested,  and  it  affords  us  an  opportunity 
to  explain  some  things  about  our  prescription  depart- 
ment. We  can  then  tell  them  that  this  display  is  a 
mere  bagatelle,  figuratively  speaking,  that  we  have 
something  like  fifty  such  volumes  and  that  many  of 
them  are  referred  to  daily.  Of  course  they  gradually 
pass  into  "innocuous  desuetude,"  but  all  the  while  new 
books  are  being  filled  rapidly,  and  as  the  old  books 
sink  into  the  archives  of  oblivion  these  newer  books 
array  themselves  before  the  ever-watchful  eye  of  the 
public  and  in  due  season  draw  forth  the  same  flatter- 
ing remarks  about  our  store  as  those  that  had  been 
inspired  by  their  predecessors.  One  of  our  patrons 
remarked:  "I  have  seen  many  advertisements,  but 
that  splendid  array  of  prescription  books  is  the  best 
that  I  ever  saw  in  my  life." 


A  SUGGESTION  FOR  THE  CIGAR  CASE. 

William  Pearson,  Alturas,  California:  Many 
druggists  have  trouble  with  their  cigar  cases.  While 
one  can  buy  devices  for  holding  up  the  covers  of 
cigar  boxes,  small  dealers  often  consider  the  cost 
too  high.    Any  one,  however,  can  make  such  a  con- 


l\ 


trivance  readily  with  a  piece  of  stiff  wire  and  a  pair 
of  pliers.  Cut  a  piece  of  stiff  wire  about  10  inches 
long,  and  with  the  pliers  make  five  bends  as  shown 
by  the  figure.  The  double  spans  for  the  back  of  the 
box  and  the  lid  are  bent  flat  upon  each  other  to 
stiffen  the  brace. 

One  crook  is  then  forced  into  the  corner  of  the 
box  and  the  other  onto  the  end  of  the  lid  as  shown, 
which  holds  the  cover  up  and  makes  a  very  nice  dis- 
play possible  in  the  case.  For  a  case  opening  at  the 
back,  have  two  rows  of  boxes  side  by  side  and  run- 
ning the  length  of  the  case,  which  will  show  all  the 
labels  from  either  end.  A  customer  in  front  can 
easily  see  the  brand  of  every  box.  This  is  the  best 
arrangement  for  our  case,  but  various  fixtures  may 
necessitate  different  schemes.  Our  case  displays 
eighteen  boxes  of  cigars. 


A  DEVICE  FOR  TAKING  PLASTERS   OUT   OF  A 
BOX. 

C.  K.  Bushey,  Dillsburg,  Pa. :  No  small  article  in 
a  drug  store  is  the  source  of  more  annoyance  than  a 
box  of  plasters,  especially  when  the  contents  are 
packed  in  the  style  of  box  which  most  firms  use  at 
present.     On  pulling  down  a  box  of  plasters,  one 


often  finds  that  the  lid  has  been  pressed  down  below 
the  side  of  the  box,  making  it  difficult  to  secure  a 
hold.  After  digging  and  trying  with  the  nails,  one 
succeeds  in  getting  the  box  open.  Then  he  reaches 
for  the  plaster,  which  is  also  difficult  to  grip.  He 
either  pulls  out  what  he  thinks  is  the  plaster  only  to 


I 

^■remove  the  outside  wrapper,  or  else  he  reaches  too 
^Bdeep  and  takes  hold  of  the  outside  of  the  second 
^■plaster.  All  this  time  and  trouble  can  be  saved  by 
taking-  a  piece  of  wire  or  a  narrow  strip  of  tin  the 
proper  length  and  bending  it  as  shown  in  the  illus- 
tration. 

Take  out  the  plasters,  put  the  device  in  the  box, 
let  the  little  hook  catch  on  the  edge  of  the  box,  and 
then  replace  the  plasters.  By  catching  hold  of  this 
hook  one  can  raise  the  lid  of  the  box  with  ease  and 
also  elevate  the  edge  of  the  plasters  so  they  can  be 
readily  grasped. 
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A  DRAWER  CATCH. 


E.  A.  Zahn,  St.  Louis,  Mo.:  It  is  very  annoying 
in  a  rush  to  run  to  the  cork  drawer  and  pull  it  out 
on  the  floor  "butter  side  down."  To  avoid  such  a 
disaster  take  an  ordinary  screw-hook  about  two 
inches  long,  straighten  it,  and  then  bend  it  at  right 
angles  so  that  the  screw  end  will  be  about  ^  inch 


long.  Screw  this  hook  into  the  back  of  the  drawer, 
on  the  inside,  and  have  it  sufficiently  near  the  top 
to  allow  the  end,  which  projects  upwards,  to  come 
m  contact  with  the  top  of  the  front  frame  when  the 
[rawer  is  pulled  out.  To  remove  the  drawer  en- 
tirelv  turn  the  hook  down. 


CHEAP  BUT  EFFECTIVE  ADVERTISING 
FOR  THE  FOUNTAIN. 

George  A.  Bunting,  Baltimore,  Md.:  The  best 
scheme  which  I  ever  tried  to  boost  the  soda-water 
lepartment  consisted  of  a  muslin  sign  stretched 
across  the  window.  It  read:  "All  the  Soda  Water 
you  can  drink  for  5  cents."  Underneath  I  placed 
a  flashlight  sign,  "You  just  cannot  pass  our  Soda 
Fountain." 

As  a  result,  during  the  three  days  of  the  display, 
my  sales  were  doubled.  The  materials  used  in- 
volved an  extra  outlay  of  only  5  per  cent.  People 
^on  the  cars  as  well  as  pedestrians  were  attracted, 
'he  few  youths  who  took  advantage  of  the  oppor- 


tunity to  ask  for  more  than  their  usual  portion  are 
still  advertising  my  fountain  by  telling  everybody 
the  number  of  glasses  of  soda  water  which  they 
drank  here. 


MAKING  ZINC  OXIDE  OINTMENT. 

Ernest  C.  Cripps,  Berkhamsted,  England. 


One 


of  the  simplest  methods  of  making  zinc  oxide  oint- 
ment, and  one  that  prevents  lumping,  is  the  follow- 
ing: Tie  over  the  mouth  of  the  stock  jar  a  piece  of 
fine  muslin,  allowing  the  cloth  to  sag  somewhat.  In 
the  center  place  the  oxide,  or  part  of  it.  Pour  the 
lard,  just  melted,  over  the  powder,  rubbing  it 
through  the  muslin  by  means  of  a  scoop  or  palette 
knife.  The  melted  fat  carries  the  zinc  oxide  through 
the  muslin  and  the  resulting  ointment  well  repays 
one  for  the  extra  trouble  involved. 


A  CRESOL  DISINFECTANT  FOR  HOUSEHOLD 
SALE. 

Robert  C.  Bicknell,  Chattanooga,  Tenn.:  A  cresol 
disinfectant  for  household  use  may  be  made  as  fol- 
lows : 

Crude    cresol 50  grammes. 

"Red  oil"  (crude  oleic  acid) 25  grammes. 

Potassium  hydroxide, 
10-per-cent  solution 25  grammes. 

Mix  the  crude  cresol  and  "red  oil"  and  add  the  solution 
of  alkali.  The  product  may  be  scented  by  any  of  the  inex- 
pensive synthetic  oils,  particularly  the  Japanese  synthetic  oil 
of  camphor,  in  proportion  of  1  part  to  16. 


A  HELP  IN  CLEANING  UTENSILS. 

Elmer  W.  Rice,  Westport-on-Lake-Champlain,  N. 
Y.:  To  facilitate  cleaning  greasy  graduates,  mor- 
tars, ointment  slabs,  and  other  utensils,  fasten  a  tin 
can  about  the  size  of  a  pound  baking  powder  con- 
tainer to  the  side  of  the  sink,  and  put  in  what  scraps 
of  soap  you  may  have.  Keep  a  small  or  medium- 
size  sash  brush  in  the  can ;  then  with  a  little  water 
and  the  brush  one  can  make  thick  suds  which  clean' 
the  utensils  quickly  and  thoroughly. 


TO  FROST  MIRRORS  IN  THE  SUMMER  TIME. 

Lillian  L.  Goldblatt,  Nezv  York,  N.  Y.:  To  frost 
mirrors  in  summer  moisten  them  with  a  sponge 
dipped  in  a  saturated  solution  of  Epsom  salt  in  stale 
beer  and  allow  them  to  dry  in  the  air.  This  proce- 
dure is  far  better  than  the  dust-catching  tarlatan 
method  of  covering  mirrors. 
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WHERE  THE  DOCTORS  DISAGREE. 

To  the  Editors : 

I  wish  to  take  exception  to  a  statement  made  in 
the  April  Bulletin  by  A.  H.  Webber.  He  says 
that  the  average  clerk  is  not  intelligent  enough  to 
distinguish  between  the  customer  who  knows  what 
he  wants  and  one  who  does  not. 

This  is  to  my  mind  a  very  broad  statement  to 
make  in  a  drug  journal  that  has  such  a  wide  circula- 
tion as  the  Bulletin.  Perhaps  this  is  the  sort  of 
drug  clerks  they  have  in  Michigan,  but  Pennsylvania 
clerks  don't  belong  to  that  class.  I  have  worked  in 
a  number  of  stores  in  the  past  twelve  years,  and  I 
think  the  average  clerk  is  about  as  intelligent  as  the 
average  proprietor. 

I  have  seen  the  business  on  both  sides  as  proprie- 
tor and  as  clerk;  and  I  believe  that  the  clerk  who 
receives  a  fair  salary  without  commissions  is  the  one 
who  is  best  satisfied. 

The  drug  clerk  is  the  poorest  paid  of  all  vocations. 
The  average  day  laborer  receives  more.  Take  a 
carpenter,  for  instance.  He  can  learn  his  trade  in 
less  than  a  year's  time  sufficiently  well  to  earn  at 
least  40  to  50  cents  an  hour,  while  our  best  clerks 
rarely  receive  over  20  or  25  cents.  Then,  too,  they 
have  to  work  fourteen  or  fifteen  hours  a  day  and 
must  spend  two  or  three  years  in  college  to  obtain  a 
diploma.  I  think  better  wages  would  mean  better 
clerks.  J.  E.  Quayle. 

Braddock,  Pa. 


BOARD  OF  PHARMACY  QUESTIONS. 

To  the  Editor: 

It  is  often  contended  that  a  State  board  examina- 
tion should  measure  not  only  a  man's  knowledge  of 
pharmacy  proper  but  also  his  general  education. 
Evidently  some  examiners  do  not  consider  a  training 
in  pharmacy,  pharmacognosy,  pharmacology  and 
chemistry  sufficient  for  the  needs  of  a  pharmacist. 
We  have  just  perused  a  set  of  New  Zealand  ques- 
tions which  include  arithmetic,  English,  and  Latin 
as  well  as  the  regular  subjects.  This  system  is 
hardly  suited  to  the  needs  of  examiners  in  America. 
A  man  must  be  qualified  in  the  rudiments  in  order  to 
answer  the  questions  which  are  asked  normally  in 
the  higher  branches.  How  could  a  m^n  figure  out 
the  amount  of  iron  necessary  to  make  10  grammes  of 


ferrous  sulphate  unless  he  knew  arithmetic  ?  As  for 
English,  one's  vocabulary  and  knowledge  of  gram- 
mar will  creep  out  between  the  lines.  One  can't 
conceal  illiteracy.  For  our  American  requirements, 
the  present  system  is  ample.  Furthermore,  it  takes 
time  enough  to  answer  questions  pertaining  to  phar- 
macy without  undergoing  a  quiz  in  the  three  R's. 
The  State  board  examinations  in  this  country  are 
already  sufficient  of  an  ordeal  without  increasing  the 
requirements.  A  Practical  Druggist. 

Detroit,  Mich. 

HE  WANTED  A  BOX  OF  PAILS. 

To  the  Editors: 

I  am  sending  you  herewith  an  order  which  came 
to  me  not  long  ago,  and  which  required  considerable 
ingenuity  and  a  good  deal  of  questioning  to  interpret 
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properly.  We  finally  decided  that  what  was  wanted 
was  oil  of  sandalwood  capsules,  10  minims  each.  I 
think  this  order  will  prove  of  interest  to  readers  of 
the  Bulletin.  L.  J.  Lantz. 

Oak  Harbor,  Ohio. 


"CHLORIDINE    INK." 

To  the  Editors : 

The  other  evening  a  young  fellow  came  in  and 
asked  for  "chloridine  ink."  At  least  this  is  the 
phonetic  spelling  of  what  he  asked  for.  Of  course 
we  at  once  set  out  to  discover  what  he  wanted.  He 
could  give  no  information  until  his  companion  asked 
if  the  stuff  wasn't  to  be  used  for  a  horse.  Then  my 
employer  and  myself  immediately  concluded  that  the 
desired  article  was  chloride  of  zinc ! 

Ralph  V.  King. 

Carterton,   N.   Z. 
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AN  ARTIST  IN  THE  MAKING! 
Xo  the  Editors : 
G.  W.  DeHart,  a  druggist  of  Mariner  Harbor, 
iten  Island,  recently  handed  me  the  enclosed  order, 
cplaining  that  it  was  one  presented  him  to  fill  last 
immer  during  the  height  of  the  mosquito  season. 
The  writer  of  the  order  wanted  "oil  of  citronella  for 
mosquitoes,"  but  after  struggling  heroically  to  spell 


both  "citronella"  and  "mosquito,"  and  fearing  that 
he   had   failed   to  make   himself   clear,   the   happy 
inspiration   came  to   him  to  draw  a  picture  of  a 
mosquito,  which  he  did  with  rare  art  and  skill ! 
New  York  City.  W.  M. 


A  SPECIAL  FOUNTAIN  DAY. 

To  the  Editors : 

It  may  interest  your  readers  to  know  about  a 
special  day  which  we  set  aside  for  booming  our  soda 
fountain  trade  last  season.  Over  1000  people  were 
served  at  our  fountain  by  the  members  of  a  ladies' 
aid  society  of  one  of  our  churches.  Two  weeks 
previous  to  the  event  tickets  entitling  the  bearer  to 
one  glass  of  soda  water  were  printed  and  sold  all 
over  the  town  at  five  cents  apiece.  We  donated  the 
entire  receipts  of  our  fountain  during  the  day  to  the 
society,  and  this  fact  was  announced  on  each  ticket. 

I  may  add  that  the  day  really  constituted  an  epoch 
in  our  history,  and  was  the  best  friend-winner  we 
ever  experienced.  George  F.  Metzger  &  Co. 

Bethlehem,  Pa. 


i 


HE  DOESN'T  LIKE  THE  METRIC  SYSTEM. 
To  the  Editors : 

I  have  your  recent  letter,  and  in  reply  have  to 
differ  with  you  as  to  the  metric  system  being  official. 
I  do  not  believe  the  revisers  of  the  U.  S.  P.  and  the 
N.  F.  had  any  right  to  publish  the  eighth  decennial 
revision  in  the  metric  system  and  put  it  upon  the 
market  and  have  the  State  boards  of  pharmacy  force 


the  retail  druggist  to  purchase  one  before  they 
would  grant  them  a  license  to  run  their  store  until 
the  powers  that  be  in  Washington  had  sanctioned  it, 
and  I  do  not  believe  it  was  ever  submitted  to  them. 
Finally,  I  am  of  the  opinion  that  a  physician  who 
will  try  to  write  a  prescription  in  the  metric  system 
has  got  some  kind  of  hollow  spot  in  his  head.  I 
have  been  in  the  drug  business  for  forty  years,  and 
do  not  like  to  have  the  metric  system  stuck  under  my 
nose  and  be  compelled  to  use  it. 

Oxford,  N.  Y.  N.  B.  EcCLESTON. 


A  SCHEME  FOR  CLEANING  UTENSILS. 
To  the  Editors: 

Here  is  a  little  hint  on  cleaning  greasy  mortars, 
pill  tiles,  etc.  If  you  publish  my  suggestion,  it  may 
reach  some  brother  druggist  who  has  never  tried 
the  idea  and  make  him  happy  by  removing  all  the 
difficulty  connected  with  this  operation. 

Simply  dampen  a  piece  of  ordinary  wrapping 
paper  with  water  and  rub  the  article  to  be  cleaned. 
You  will  be  surprised  to  see  how  easily  it  can  be 
done.  I  take  a  piece  of  paper  and  crumple  it  up  in 
my  hand,  then  plunge  it  into  a  pan  of  water  and 
squeeze  it  out.  After  cleaning  the  article  rub  it  with 
a  piece  of  dry  paper,  and  it  is  as  bright  as  new. 

Winterset,  Iowa.  E.  G.  HerrING,  R.Ph. 


A  GENTLE  KICK. 


To  the  Editors: 

The  only  fault  I  find  with  the  Bulletin  of 
Pharmacy  is  the  number  of  copies  issued  annually, 
but  I  suppose  it's  not  possible  to  make  fifty-two 
months  in  a  year.  It  certainly  ought  to  be  issued 
once  a  week,  if  only  to  keep  in  step  with  the  old-age 
pensions  we  pharmacists  have  to  help  provide,  for, 
as  you  are  aware,  they  are  paid  weekly  in  this 
country.  Frank  Smith. 

Norwich,  England. 


To  the  Editors: 

We  esteem  the  Bulletin  of  Pharmacy  very 
highly  from  the  standpoint  of  editorial  excellence 
and  mechanical  construction.  It  is  without  question 
the  most  artistic  drug  journal  that  comes  to  our 
office.  E.  D.  Foster^ 

Secretary  Interstate  School  of  Correspondence. 
Chicago,  111. 
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BUSINESS  HINTS. 


A  Stationery  Ad.— 

The  Detroit  Drug  Company,  of  Detroit,  Mich.,  are  sending 
out  a  catchy  postal  to  interest  their  patrons  in  stationery. 
The  cardboard  is  an  olive  green,  which  makes  a  pretty  back- 


Fine  Stationery 

For  Pariicular  People 


Berlin's  and  Ward's 
Fine  Society  Stationery 
in  the  newer  tints, 
si2es  and  textures. 
We  are  confident  of 
our  abiiily  to  please  you. 
fine  Stationery  makes 
an  appropriate  and 
useful  gift. 

DETROIT 

DRUG 

CO. 

Pharmacists 


_ 


ground  for  the  black  print.  Mailing  cards  of  this  kind  are 
excellent  advertising  if  the  work  is  kept  up  with  system  and 
regularity. 

Advertising  a  Store  Opening. — 

A.  Bakst  &  Co.,  of  Providence,  R.  I.,  opened  a  new  drug 
store  in  February.  They  distributed  a  four-page  folder  seven 
by  ten  and  a  half  inches  in  dimensions.  The  paper  was  a 
light  blue  and  the  ink  a  dark  shade  of  the  same  color.  Across 
the  top  of  the  two  inside  pages  ran  an  offer  of  free  sou- 
venirs to  every  customer  who  should  visit  the  store  on 
opening  day.  People  were  impressed  with  the  fact  that  the 
favors  had  been  selected  with  care  and  were  well  worth 
coming  after. 

For  the  ladies  they  offered  the  following  articles:  Ten- 
cent  bottles  of  Colgate's  "Cashmere  Bouquet"  perfume  in 
fancy  souvenir  cases,  gilt  pendant  necklaces,  ladies'  fancy 
garters  (each  pair  in  a  box).,  gilt-jeweled  hat  pins,  and  other 
articles  most  acceptable  to  women.  Any  woman  who  made 
a  purchase  of  any  amount  on  opening  day  received  a  sou- 
venir. 

For  the  men  there  were  nickel  match-boxes,  richly  dec- 
orated iron  and  wood  candlesticks,  and  handsome  wood 
novelties  such  as  pipe  racks  and  match  holders.  Every  man 
who  made  a  purchase  was  invited  to  look  them  over  and 
take  his  pick. 

Every  child  who  accompanied  an  adult  to  the  opening 
was  given  a  free  souvenir. 


There  was  one  special  offering  consisting  of  48  hand- 
painted  gilt  trays.  As  an  extra  attraction  Bakst  &  Co. 
secured  some  hand-painted  gilt  trays  which  were  certainly 
beauties,  just  the  thing  for  pins,  cigar  ashes,  etc.  One  tray 
was  given  to  each  of  the  first  forty-eight  customers  who 
made  a  purchase  of  twenty-five  cents  or  over  on  opening 
day. 

In  addition  to  all  the  things  which  have  been  mentioned, 
Bakst  &  Co.  had  hundreds  of  samples  and  souvenir  novelties 
furnished  them  by  the  manufacturing  houses  whose  goods 
they  handle.  These  were  all  distributed  to  their  customers 
on  opening  day.  They  were  gotten  up  in  attractive  form 
and  were  sure  to  please. 

The  Month's  Business. — 

When  a  store  enjoys  an  unusually  large  month's  business 
it  is  not  a  half  bad  idea  to  let  the  people  know  it.  Nothing 
succeeds  like  success.     Here  is  an  ad.  which  appeared  in  a 


March,  1909 

has  surpassed  the  business  of  any  corre- 
sponding month  in  the  history  of  our  store. 

Those  who  have  had  an  interested  watch- 
fulness of  the  progress  of  this  pharmacy  must 
experience  a  feeling  of  congratulation  for 
our  continued  growth. 

They  appreciate  the  principles  that  have 
characterized  this  business  from  the  time 
that  it  was  an  insignificant  factor  in  the  drug 
trade  of  this  city  to  the  present  day,  when  it 
is  justly  at  the  head  of  the  retail  drug  trade 
of  Tampa. 

For  this  result  we  are  more  than  thank- 
ful to  our  friends  and  patrons. 


Hale's 


Tampa's  Best  Drug  Store. 
703  Franklin  St.  'Phone  193 


newspaper  of  Tampa,  Florida,  having  been  inserted  by  Leon 
Hale.  It  simply  told  the  patrons  of  the  store  that  March 
was  a  record-breaker  and  expressed  the  appreciation  of  the 
owner  for  the  handsome  patronage. 

A  Capital  Olive  Oil  Ad.— 

Olive  oil  is  a  good  thing  to  push.  It  should  receive  atten- 
tion in  every  department  of  the  store's  publicity— in  the 
window,  on  the  counter,  and  particularly  in  the  newspaper 
announcements.  The  Bulletin  has  reproduced  a  number  of 
good  olive  oil  ads.,  and  now  comes  an  interesting  one  from 
the  Kane  Drug  Co.,  of  Kane,  Pa. : 

THE  FOOD  VALUE  OF  PURE  OLIVE  OIL 

IN    UNITS    FOR    COMPARISON. 

There  are  foods  which  are  pleasant  to  the  taste  and  attractive  to 
the  eye,  which  contain  high  nutritive  qualities,  and  yet  cost  no  more 
than  those  having  little  or  no   food  value. 

From  statistics  we  find  that  the  wage-earner  spends  for  food  on  an 
average  of  forty-two  cents  out  of  every  dollar  received.  Many  millions 
of  this  money  so  spent  is  wasted  for  so-called  food — because  it  has  very 
little  food  value — that  is,   it   does  not   contain   that  which   is  needed  to 
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nourish  the  brain  and  body  and  give  health  and  strength  in  the  largest 
measure. 

It    is    useless    to    feed    the    stomach    with    material    which    does    not 
contain    more    than   five   to   fifteen    food   units,    and   then   expect   it   to 
generate  health  and  strength. 
Compare  the  following: 

Tomatoes 

Beef  soup 

Lobsters 

Oysters 

Clam  chowder 

Milk     .... 

Fish       .... 

Chicken 

Oatmeal  mush 

Macaroni 

Potatoes 

Baked  beans 

Eggs       .... 

PURE  OLIVE  OIL       . 


6  food  units. 

8  food  units. 

9  food  units. 
11  food  units. 
13  food  units. 
13  food  units. 

.     15  food  units. 

.     19  food  units. 

.     18  food  units. 

.     25  food  units. 

.     27  food  units. 

.      37  food  units. 

48  food  units. 

.  26f  food  units. 

Conclusive. 
the  health  and  welfare  of  her 


7  his  Comparison  is 

Every  housekeeper  who  has  at  hear 
family,  will  see  that  a  bottle  of  Pure  Olive  Oil  is  on  the  table  at  every 
meal. 

The  Olive  Oil  offered  by  us  we  guarantee  to  be  Absolutely  Pure. 
For  medicinal  and  culinary  purposes  it  cannot  be  surpassed. 

KANE  DRUG  CO., 

Prescription   Druggists, 

Kane,  Pa. 

Admittedly,  the  Kane  ad.  is  full  of  selling  force.  It  is, 
however,  informative  rather  than  competitive  in  nature.  That 
is  to  say,  it  does  not  tell  people  why  they  should  buy  olive  oil 
from  this  particular  store  rather  than  from  others.  But  an 
ad.  can't  be  everything.  It  may  be,  too,  that  people  who 
patronize  the  Kane  pharmacy  respond  better  to  an  inoffensive 
circular  like  this  than  they  would  to  a  strenuous  commercial 
appeal.  After  all  the  proof  of  the  pudding  is  in  the  eating 
and  we  have  it  direct  from  the  Kane  Drug  Co.  that  this  cir- 
cular has  been  used  to  good  advantage  in  building  up  its  olive 
oil  business. 

To  Interest  Women  in  the  Fountain  Opening. — 

R.  G.  Clements  employed  a  rather  unique  scheme  to  make 
a  success  of  his  last  annual  fountain  opening.  He  sent  each 
woman  the  following  invitation : 


We  take  this  opportwiity  to  extend  to  you  and  your 
firiends  an  invitation  to  attend  our 

SECOND    ANNUAL    FOUNTAIN   OPENING 

Friday,  May  29.  1908. 

from  8  a.m.  to  10  p.m. 

One-half  of  the  day's  proceeds  will  go  to  the 

Ladies'  Cemetery  Association 

to  improve  and  beautify  the  Cemetery  Grounds. 

Come  and  help  the  Ladies. 

Respectfully, 

K.  G.  CLEMENTS. 


The  above  is  self-explanatory.     Of  course  it  enlisted  the 
Itronage  of  all  the  women  belonging  to  the  Ladies*  Cem- 
sry  Association. 
About  a  year  ago,  W.  J.  Boulet  of  Green  Bay,  Wis.,  fol- 
lowed  out   a   similar   scheme    for   his   annual   opening   with 
gratifying  results.     He  went  Mr.  Clements  one  better,  how- 


ever, and  gave  the  entire  proceeds  of  the  day  to  the  Ladies' 
Aid  Society  of  Green  Bay.  Writing  in  the  Bulletin,  on 
page  190  of  the  May  issue  for  190S,  Mr.  Boulet  told  in 
detail  how  well  the  scheme  worked  out. 

Advertising  the  Fountain. — 

A  soda  menu  of  unusual  interest  is  employed  by  Brad- 
shaw  of  Columbus,  Ohio.  There  are  four  pages  6^  inches 
long  and  5]4  inches  wide.  We  reproduce  part  of  the  text 
as  follows : 


Our  Soda   Fountain 


Neatness  and 
Cleanliness 


The  Water 


The  Syrups 


The  Cream 


The  Service 


We  spare  no  effort  to  make  our  fountain  the 
most  sanitary  in  the  city.  We  make  cleanliness 
our  first  aim.  Our  aim  is  to  serve  you  so  daintily 
that  it  will  be  a  pleasure  to  drink  Bradshaw's 
Soda. 

We  use  only  the  famous  Jefferson  Spring 
water  in  both  our  carbonated  and  drinking  water. 
One  of  the  most  prominent  chemists  of  the  State 
made  the  remark  in  our  store  that  he  considered 
this  water  the  finest  he  had  ever  analyzed. 

We  use  exclusively  the  famous  World's  Fair 
premium  Fruit  Syrups,  made  by  J.  Hungerford 
Smith.  Rochester;  these  are  the  most  expensive 
on  the  market  and  are  made  of  absolutely  pure 
fruits,  unadulterated  and  fully  guaranteed  under 
the  United  States  pure  food  laws. 

We  use  M.  Hart's  Ice  Cream,  which  has  prob- 
ably the  largest  sale  of  any  Cream  in  Columbus. 
made  under  cleanly  conditions  in  a  sanitary 
factory. 

Our  only  effort  after  using  the  very  best 
material  is  to  serve  your  special  drink  as  you  like 
it.  We  have  no  opinion  concerning  your  taste- 
Just  tell  us  the  little  "kinks"  you  like  to  have 
used— whether  little  or  more  syrup— we  will  be 
pleased  to  prove  to  you  that  Bradshaw's  Soda 
is  your  soda. 


The  paper  is  a  light  straw  color;  the  ink  a  blue.  The 
idea  of  putting  the  foregoing  quality  talk  on  the  first  inside 
page,  and  a  menu  directly  opposite,  is  a  good  one. 

Announcing  a  New  Ownership  of  an  Old  Stand. — 

John  A.  Grier,  of  Detroit,  Michigan,  recently  bought  art 
old  stand.  He  at  once  sent  out  a  postal  to  all  the  people  in 
the  vicinity  bespeaking  for  himself  the  patronage  which  they 
had  shown  his  predecessor.    To  quote: 

Dear  Friend: 

I  have  purchased  the  stock  and  good  will  of  G.  W.  Stringer,  dealer 
in  Drugs,  Fancy  Goods,  Toilet  Articles,  etc.,  located  at  898  Michigan 
Avenue,   corner  Maybury.     The  business  will  be  continued  in  my  own 

I  respectfully  solicit  the  trade  previously  accorded  to  Mr.  Stringer, 
and  shall  endeavor,  by  up-to-date  methods  and  the  strictest  attention  to 
the  needs  of  my  patrons,  to  merit  the  continuation  of  old  customers  and 
the  patronage  of  all  people  in  this  vicinity  requiring  my  services. 

You  will  be  cordially  welcomed  at  my  store  at  all  times,  and  your 
inquiries  by  telephone,  messenger,  or  upon  personal  call,  will  receive 
prompt  attention.  _  ,  ..      ,. 

I  desire  to  thank  you  m  advance  for  any  consideration  you  may 
choose  to  show  me  in  my  new  business,  and  respectfully  solicit  your 
patronage.  Yours  very  truly, 

February  1.   1909.  JOHN  A.   GRIER. 

This  postal  is  a  good  ad.  and  should  prove  suggestive  to 
prospective  store  owners. 
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Some  Difficult  Prescriptions. — 

In  the  daily  routine  of  a  busy  prescription  department, 
one  is  often  called  upon  to  solve  difficulties  which  tax  his 
intelligence.  H.  G.  Posey,  of  New  Orleans,  La.,  read  a  paper 
before  the  Section  on  Practical  Pharmacy  and  Dispensing 
at  the  last  A.  Ph.  A.  meeting,  in  which  he  described  his 
methods  of  overcoming  some  of  these  obstacles.  A  favorite 
prescription  of  a  prominent  physician  reads  as   follows : 

Tr.  ferric  chlor Sss. 

Syr.  hypophos.  co.   (U.  S.  P.) q.  s.  fgvj. 

Misce. 

We  all  realize  what  happens ;  but  that  any  number  of 
dispensers  do  not  know  how  to  correct  the  condition,  or  do 
not  care  to  do  so,  is  evident  from  the  number  of  bottles  of  a 
viscid,  magma-like  substance  which  have  been  shown  me  by 
both  patients  and  prescribers.  Why  the  physician  will  persist 
in  using  the  tincture  ferric  chloride  instead  of  the  citro- 
chloride,  Mr.  Posey  couldn't  say.  But  it  seemed  to  him  that 
the  veriest  tyro  would  know  that  the  addition  of  a  small 
quantity  of  sodium  citrate  would  correct  the  trouble. 

A  source  of  trouble  to  many  pharmacists  has  been  the 
following  prescription : 

Phenylis    salicylas 3ij. 

01.     santalum fSijss. 

M.  et  ft.  caps.  xxx. 


When  we  remember  that  light  calcined  magnesia  will  aid 
us  to  make  a  perfect  mass,  unless,  of  course,  the  prescriber 
desires  us  to  put  it  up  in  sealed  capsules,  in  which  case  the 
salol  should  be  first  melted,  our  troubles  are  soon  ended. 

Another  one  of  a  similar  nature  follows: 

Tinct.   opii   deod f3ss. 

Tinct.  hyoscyami f3ss. 

Oleum   santalum    f3ss. 

Bals.  copaiba    ©J- 

Misce  et  fiat  caps.  xij. 

Mix  the  oil  of  sandal  and  the  balsam  of  copaiba  with 
enough  light  calcined  magnesia  to  form  a  mass.  Evaporate 
the  tinctures  to  a  ^oft  pilular  consistence,  and  incorporate 
them  in  the  mass. 

Improving  Compound  Syrup  of  Sarsaparilla. — 

George  M.  Beringer  declares  {Western  Druggist)  that 
compound  syrup  of  sarsaparilla  would  be  improved  by  in- 
creasing the  quantity  of  essential  oils  of  sassafras,  anise,  and 
gaultheria  from  0.2  Cc.  to  0.5  Cc.  The  dilution  of  the 
mixed  fluidextracts  and  oils  with  water  filtration  and  subse- 
quent exposure  to  heat  as  directed,  likewise  occasions  loss  of 
flavoring  and  the  product  has  no  advantages  over  that  pro- 
duced by  the  customary  practice  of  adding  the  mixed  fluid- 
extracts  and  essential  oils  to  the  syrup.  The  Pharmacopoeia 
could,  with  no  loss  of  authority,  be  made  in  this  to  conform 
to  the  very  general  custom.  As  "oil  of  gaultheria"  is  very 
rarely  obtainable,  oil  of  betula  should  be  officially  substituted. 


I 


r-  ^,*f  ^^°"^  Jamaica  PnARMACY.-The  Bulletin  has  much  pleasure  in  reproducing  views  on  this  and  the  opposite  pages  of  the  store  of  J.  M. 
Croswell  &  Co..  Kingston.  Jamaica.  B.  W.  I.,  owned  by  Eugene  M.  Magnus.  At  the  time  of  the  earthquake  two  years  ago,  conditions  in  Kingston 
were  indescribable,  almost  defying  efforts  to  re-establish  business.  But  Mr.  Magnus  set  about  to  resume  and  has  fitted  out  a  place  which  would  look 
well  in  a  prominent  thoroughfare  in  New  York  or  Chicago.    On  the  right  of  this  picture  appears  Mrs.  Magnus 


1^ „_ 

^^«  p.  Henry  Utech,  in  a  paper  read  before  the  last  meeting 
of  the  Pennsylvania  Pharmaceutical  Association,  commented 
on  the  U.  S.  P.  and  N.  F.  elixirs.  He  objected  first  to  their 
exceptionally  high  alcoholic  content;  and  secondly,  to  the 
minimum  amount  of  medicament.  He  suggested  the  follow- 
ing  formula   for  elixir  of  terpin  hydrate: 

Terpin  hydrate,  powdered,  256  grains;  acetic  acid,  80 
minims;  tincture  of  sweet  orange  peel,  2  fluidrachms;  alco- 
hol, 8  fiuidounces;  glycerin,  4  fluidounces;  aromatic  elixir, 
sufficient  to  make  16  fiuidounces.  He  stated  that  this  prep- 
aration would  not  precipitate,  even  when  exposed  to  freezing 
temperature,  and  that  it  could  be  mixed  with  resinous  tinc- 
tures without  precipitation. 

Compound  Resorcinol  Ointment,  N.  F. — 

C.  Mealey,  of  Greenwich,  N.  Y.,  writing  on  the  subject 
of  compound  resorcinol  ointment  (Merck's  Report)  says  that 
he  dissolves  the  resorcinol  in  glycerin  instead  of  water  since 
the  chemical  is  very  soluble  in  the  former  medium.  Mr. 
'fcaley  then  goes  on  to  say  that  he  melts  the  paraffin  and 

trolatum  together  on  a  water  bath,  removes  them  and 
stirs  in  the  wool-fat  until  it  also  is  dissolved,  applying  heat 
again  if  necessary.  Next  he  adds  the  other  ingredients,  in- 
cluding the  resorcinol  solution,  and  continues  stirring  until 
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the  mass  begins  to  stiffen,  when  it  is  passed  through  a  small 
paint  mill.  The  ointment  is  now  mixed  on  a  slab  with  a 
spatula,  producing  a  perfectly  smooth  ointment  which  keeps 
well  and  shows  a  minimum  of  discoloration  on  standing. 
The  solution  of  resorcinol  in  glycerin  incorporates  with  the 
melted  or  even  partially  melted  wool-fat,  petrolatum  and 
paraffin  more  readily  than  the  aqueous  solution  will.  So 
little  glycerin  need  be  used,  especially  if  slightly  heated  to 
aid  its  solvent  power,  that  there  can  be  no  objection  to  it. 
According  to  Mr.  Mealey  this  is  the  ideal  way  of  making  this 
ointment. 

Elixir  of  Terpin  Hydrate. — 

The  following  formula  for  elixir  of  terpin  hydrate  was 
suggested  by  Henry  C.  Blair  at  the  annual  meeting  of  the 
Pennsylvania  Pharmaceutical  Association : 

Terpin  hydrate    128  grains. 

Alcohol   8  fiuidounces. 

Glycerin,  a  sufficient  quantity  to  make 1  pint. 

The  terpin  hydrate  is  dissolved  in  the  alcohol  and  glycerin 
added  to  make  the  required  amount.  This  is  a  permanent 
solution,  with  the  appearance,  taste,  and  effect  of  an  elixir. 
While  it  cannot  properly  be  termed  an  elixir,  declared  Mr. 
Blair,  it  may  be  called  such  just  as  suitably  as  tincture  of 
benzoin,  tincture  of  ferric  chloride,  and  tincture  of  iodine 
are  denominated  tinctures. 


A  Handsome  Jamaica  Pharmacy. -The  soda  fountain  is  something  of  an  innovation  in  the  drug  business  on  the  island  of  Jamaica,  B.  W.  I. 
Mr.  Magnus,  of  Kingston,  to  whose  store  we  allude  on  the  opposite  page,  has  installed  one  with  happy  results.  It  is  liberally  patronized  by  the  resi- 
dents. At  the  rear  of  the  store  may  be  seen  a  spiral  staircase  which  leads  to  the  stock  room.  This  occupies  the  entire  second  floor  and  houses  a  large 
supply  of  sundries.    Mr.  Magnus  deserves  every  success  in  his  new  establishment  and  the  best  wishes  of  the  Bulletin  go  with  him. 
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CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Items  of  Interest. — 

A  liniment  containing  muscarin  applied  to  raw  sores  re- 
sulted in  the  death  of  a  man  in  England.  The  same  thing 
is  liable  to  happen  with  any  liniment  containing  poisons. 

Myristicin,  a  constituent  of  oil  of  nutmegs,  has  been 
proved  to  be  poisonous  in  very  small  doses. 

Five  new  chemical  elements  were  discovered  in  1908,  one — 
ionium — being  "the  direct  parent  of  radium." 

Scandium,  an  element  which  has  been  known  30  years  but 
which  has  received  scarcely  any  attention,  is  now  found  to 
be  one  of  the  most  widely  distributed  of  elements. 

Chromium  oxyhydrate,  which  has  a  bright  green  color  and 
is  known  as  Guignet's  green,  is  replacing  Paris  green  as  a 
pigment. 

Dialysed  arsenic  is  a  new  German  preparation  which  is 
announced  to  appear  in  the  market. 

The  average  salary  of  a  chemist  in  Germany,  compiled 
from  letters  sent  to  834  firms,  is  $35  to  $60  per  month. 

Five  thousand  tons  of  artificial  silk  are  made  per  year. 
The  output  has  doubled  within  the  last  two  years. 

One  grain  of  radium  gives  off  about  0.3  cu.  mm.  of 
helium  per  day. 

Radium  emanations  are  found  in  the  atmosphere  at  all 
times,  but  they  occur  in  increased  amounts  during  stormy 
weather. 

Certain  mineral  springs  which  have  the  reputation  of  pro- 
ducing goitre  are  found  to  be  rich  in  radium  and  thorium. 

An  artificial  horn  is  made  from  caseine  and  formaldehyde 
which  resembles  tortoise-shell  so  closely  as  to  be  hardly  dis- 
tinguishable. 

Smells  Just  the  Same. — 

A  new  method  of  making  iodoform  by  the  action  of  iodine 
on  a  carbonate  in  the  presence  of  ammonia,  caustic  alkali, 
and  a  hypochlorite  is  proposed.  Potassium  iodide,  a  car- 
bonate, ammonia,  and  an  alkali  solution  are  first  mixed,  then 
hypochlorite  is  added,  and  the  very  explosive  nitrogen  iodide 
.  is  formed.  More  ammonia  and  hypochlorite  changes  this  to 
iodoform. 

A  Factory  Wanted. — 

Artificial  rubies  are  made  by  melting  aluminum  oxide  and 
adding  enough  chromium  oxide  to  color  it.  In  a  similar  way 
artificial  sapphires  are  obtained  by  adding  1  or  2  per  cent  of 
lime  to  melted  aluminum  oxide,  then  enough  cobalt  oxide  to 
color  well.  These  artificial  stones  correspond  to  the  natural 
gems  in  all  respects,  but  are  difficult  to  make  of  large  size. 

As  Green  as  it  Looks. — 

A  German  firm  used  1628  pounds  of  copper  sulphate  in 
three  years  for  producing  a  green  color  in  canned  vegetables. 
Analysis  showed  that  the  vegetables  so  colored  contained 
from  ys  gr.  to  214  grs.  of  copper  per  pound.  Less  than 
H  gr.  per  pound  does  not  produce  a  satisfactory  green,  and 
this  amount  is  considered  injurious  by  the  analyst. 


Solution  of  Magnesium  Citrate. — 

A  Dutch  chemist  states  that  a  large  excess  of  acid  and 
also  of  sugar  tends  to  prevent  precipitation  in  this  solution. 
He  recommends  a  combination  of  magnesium  carbonate  10, 
citric  acid  25,  syrup  25,  and  distilled  water  75  parts.  This  is 
slightly  more  acid  and  considerably  sweeter  than  the  U.  S.  P. 
preparation. 

Aged,  But  Not  Old.— 

Government  chemists  find  that  eggs  and  poultry  show  but 
little  change  either  chemically  or  physically  after  three  months 
in  cold  storage,  but  that  a  change  appears  after  six  months' 
storage  which  is  noticeable.  The  change  is  partly  due  to 
bacteriological  action,  and  partly  to  physical  conditions. 

Cellulose  as  Food. — 

The  old  story  about  feeding  the  calf  on  sawdust  may  not 
be  so  very  funny  if  preliminary  experiments  on  feeding 
cellulose  to  men  and  having  three-quarters  of  it  assimilated 
prove  true.  The  form  of  cellulose  which  was  administered 
was  made  from  agar-agar. 

Milk  versus  Water. — 

Caseine  is  recommended  as  a  water-proofing  material  for 
cloth.  The  cloth  is  wet  with  a  solution  of  caseine  in  alkali, 
then  treated  with  formaldehyde  and  steamed.  It  is  not 
thought  to  be  very  durable  as  a  water-proofing  agent. 

Belly  Cheap.— 

The  Chinese  workman  lives  on  60  to  75  cents  a  month  on 
the  average  and  tastes  meat  but  twice  a  month.  The  middle 
classes  spend  $1.50  to  $1.90  and  the  wealthy  $7  to  $8  a  month 
for  food,  on  the  average. 

For  Adulteration  Only. — 

A  mixture  of  absolute  alcohol  and  geraniol  is  stated  to 
be  used  as  an  adulterant  of  oil  of  rose,  "to  an  enormous 
extent."  Such  a  mixture  has  physical  properties  which  make 
it  diflScuIt  of  detection. 

Sweetened  Roads. — 

Molasses  is  being  tried  as  a  road-binder  in  Massachusetts. 
Laboratory  tests  of  the  molasses  as  a  substitute  for  tar  were 
so  promising  that  the  substance  is  being  put  to  practical 
trial. 

Cheap  Non-freezing  Liquid. — 

A  solution  of  20  parts  of  gelatin  in  100  parts  of  water, 
after  being  boiled  for  several  days,  will  not  gelatinize  on 
cooling,  and  will  not  freeze  at  temperatures  above  12°  F. 

Guess  Again! — 

Tincture  of  iodine  and  spirit  of  camphor  do  not  lose 
strength  by  evaporation  and  exposure,  but  on  the  contrary 
become  stronger  through  loss  of  alcohol. 

Seeing  the  Unseen. — 

"It  is  said  that  the  ultra-microscope  shows  that  most  of 
the  preparations  and  chemicals  that  are  useful  in  medicine 
are  of  a  colloidal  character." 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  ( / )  No  queries  are  answered 
by  mail;  {2)  queries  must  reach  us  before  the  J^lh  of 
the  month  to  be  answered  in  the  Blxletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Dyeing  Straw  Hats. 

F.  D. — We  have  had  no  practical  experience  in  coloring 
or  varnishing  straw  hats.  The  plan  generally  followed,  we 
read  in  the  Era,  is  that  of  coating  the  hats  with  a  solution 
of  varnish  in  which  a  suitable  aniline  dye  has  been  dissolved. 
A  German  trade  journal  has  recommended  the  following 
combinations,  from  which  you  may  select  one  which  will 
probably  answer  your  purpose : 

"For  dark  varnishes  prepare  a  basis  consisting  of  900 
grammes  of  orange  shellac,  225  grammes  of  sandarac,  225 
grammes  of  Manila  copal,  55  grammes  of  castor  oil,  and 
9  liters  of  wood  spirit.  To  color,  add  to  the  foregoing 
amount  alcohol-soluble  coal-tar  dyes  as  follows:  Black,  55 
grains  of  ivory-black  (modified  by  blue  or  green).  Olive 
brown,  15  grammes  of  brilliant-green,  55  grammes  of  Bis- 
marck brown  R,  8  grammes  of  spirit  blue.  Olive  green,  28 
grammes  of  brilliant-green,  28  grammes  of  Bismarck  brown 
R.  Walnut,  55  grammes  of  Bismarck  brown  R,  15  grammes 
of  nigrosin.  Mahogany,  28  grammes  of  Bismarck  brown  R, 
which  may  be  deepened  by  a  little  nigrosin. 

"For  light  colors  prepare  a  varnish  as  follows :  Sandarac, 
.'>0  grammes;  elemi,  450  grammes;  resin,  450  grammes; 
castor  oil,  110  grammes;  wood  spirit,  9  liters.  For  this 
amount  use  dyes  as  follows :  Gold,  55  grammes  of  chrysoidin, 
T)";  grammes  of  aniline  yellow.  Light-green,  55  grammes  of 
brilliant-green,  7  grammes  of  aniline  yellow.  Blue,  55 
grammes  of  spirit  blue.  Deep  blue,  55  grammes  of  spirit 
blue,  55  grammes  of  indulin.  Violet,  28  grammes  of  methyl 
violet,  3  B.  Crimson,  55  grammes  of  safranin.  Chestnut,  55 
grammes  of  safranin,  15  grammes  of  indulin. 

".A,  similar  process  from  an  English  work  is  the  follow- 
ing under  the  title : 

STRAW    HAT    REVIVES. 

Shellac    4  ounces. 

Sandarac    1  ounce. 

Gum    thus 1  ounce. 

Methyl   spirit 1  pint. 

"In  this  dissolve  aniline  dyes  of  the  requisite  color,  and 
apply.    For  white  straw  white  shellac  must  be  used." 


A  Hektograph. 

E.  M.  C. — The  hektograph,  or  copying  pad,  is  very  useful 
in  copying  writing  or  drawings  when  only  a  limited  number 
of  copies  is  required.  A  practical  hektograph  may  be  pre- 
pared according  to  the  following  directions: 

Soak  an  ounce  of  Cooper's  gelatin  over  night  in  enough  cold  water 
to  cover  it  well,  taking  care  that  all  the  gelatin  is  swelled.  Prepare  a 
salt-water  bath  by  dissolving  2  ounces  of  common  salt  in  1  pint  of 
water.  Heat  6  or  7  ounces  of  pure  glycerin  over  the  salt-water  bath  to  a 
temperature  of  200°  F.  Pour  off  from  the  gelatin  all  the  water  remain- 
ing unabsorbed  and  add   the  gelatin   to  the  hot  glycerin.      Continue   the 


heating  for  an  hour,  carefully  stirring  the  mixture  occasionally,  avoiding 
as  much  as  possible  the  formation  of  bubbles  or  froth.  Finally  add  20 
drops  of  oil  of  cloves  to  prevent  decomposition.  The  mixture  is  now 
ready  for  pouring  into  the  vessel  designed  to  hold  it  while  in  use.  This 
vessel  may  be  made  especially  for  the  purpose,  or  a  shallow  cake  tin  may 
be  used.  After  the  tin  is  filled  with  the  composition  it  must  be  placed 
in  a  level  position,  in  a  cool  place,  free  from  dust,  and  allowed  to 
remain  for  at  least  five  hours. 

To  prepare  the  pad  for  use,  it  is  necessary  to  pass  a  wet  sponge 
lightly  over  the  face  of  the  gelatin  and  allow  it  to  nearly  dry  before 
taking  the  first  copy.  If  this  precaution  is  neglected  the  face  of  the  pad 
will  be  ruined  by  the  first  transfer. 

The  writing  or  drawing  to  be  copied  must  be  made  with  hektograph 
ink.  using  a  new  steel  pen.  After  the  writing  becomes  dry  it  is  placed 
face  down  on  the  pad  and  rubbed  gently  on  the  back  to  insure  the  per- 
fect contact  of  every  part.  After  remaining  on  the  pad  for  about  a 
minute  remove  the  original  and  proceed  to  take  the  copies  by  placing  the 
paper  on  the  pad  and  removing  it  therefrom,  always  beginning  at  the 
comer. 

After  taking  the  desired  number  of  copies,  or  when  the  impression  is 
exhausted,  the  pad  is  to  be  washed  lightly  with  a  sponge  wet  in  cold 
water.  The  pad  is  then  allowed  to  dry  before  being  used  again.  The 
washing  is  unnecessary  when  the  pad  is  left  unused  for  two  or  three 
days,  as  the  ink  will  be  absorbed  so  as  not  to  interfere  with  making  a 
new  transfer. 

The  pad  unavoidably  wastes  away  in  use.  If  its  surface  should  be- 
come uneven  or  should  it  be  injured  in  any  way,  it  can  be  restored  by 
reheating  it  over  the  salt-water  bath  and  allowing  it  to  cool  as  before 
described. 

Failure  in  making  the  hektograph  results  from  either  of  the  following 
causes:  Inattention  to  the  instructions;  insufficient  heating  of  the  com- 
position; the  use  of  too  much  glycerin,  which  prevents  gelatinization. 
The  obvious  remedy  for  the  last  difficulty  is  to  use  less  glycerin  or  more 
gelatin. 

For  a  hektograph  ink  the  following  is  a  good  formula: 

Nigrosine  black 1  part. 

Water    14  parts. 

Glycerin    4  parts. 

This  will  make  a  black  ink  suitable  for  use  with  the  hektograph.  In 
order  to  make  it  copy  add  more  glycerin,  gum  arabic,  or  sugar. 


Some  Enjoyable  Sodas. 

G.  F.  J. — Fred  Borggreve,  writing  in  the  American  Drug' 
gist,  suggests  several  formulas  for  fancy  drinks.  Here  are 
a  few  of  them: 

NANCY  BROWN. 

Grape  juice  16  ounces. 

Orange  syrup   32  ounces. 

Raspberry   syrup    16  ounces. 

Pineapple  syrup  8  ounces. 

Lemon   syrup    8  ounces. 

Vanilla  syrup   16  ounces. 

Mix. 

This  is  served  in  a  mineral  glass,  two  ounces  of  the  syrup  being 
used  with  plain  soda. 

ORANGB   FLIP. 

Orange  syrup  2  ounces. 

Ice  cream 1  tablespoonf ul. 

Egg No.  1. 

'Milk    3   ounces. 

Cracked  ice a  sufficient  quantity. 

This  is  put  into  a  shaker  and  thoroughly  mixed.  It  is  served  with 
cracked  ice  and  enough  plain  soda  to  fill  the  glass.  It  is  served  with 
straws. 

CHOCOLATE    FUDGE. 

Chocolate  syrup 3  ounces. 

Ice  cream 2  tablespoonfuls. 

Milk enough  to  fill  a  soda  tumbler. 

Put  the  beverage  into  shaker,  mix  it  well,  and  serve  with  cracked 
ice  and  straws. 

GRAPE   PHOSPHATE. 

Grape  juice 1  ounce. 

Orange  syrup 2  ounces. 

Acid  phosphate 20  drops. 

Serve  in  a  mineral  glass. 

HIPPODROME   PHOSPHATE. 

Grape  juice .' 1  ounce. 

Raspberry  syrup 1  ounce. 

Orange  syrup 1  ounce. 

Acid  phosphate 20  drops. 

This  and  other  phosphates  are  served  alike  in  a  small  mineral  glass. 

LIME  PHOSPHATE   "GEORGIA." 

Lime  juice 2  drachms. 

Lemon  syrup 1  ounce. 

Ginger  syrup 2  drachms. 

Raspberry  syrup 4  drachms. 

Acid  phosphate 20  drops. 


218 


BULLETIN  OF  PHARMACY 


Arotnatic  Elixir. 
£  R_  C— W.  G.  Toplis,  writing  in  the  American  Journal 
of  Pharmacy,  said  that  much  time  is  consumed  in  preparing 
aromatic  elixir  according  to  the  official  directions.  To  expe- 
dite the  work,  he  proposed  the  following  modification  in 
manipulation : 

Purified  talcum 30  grammes. 

Compound  spirit  of  orange 12   Cc. 

Alcohol   338  Cc. 

Distilled   water 563  Lc. 

Sugar    375  grammes. 

Mix  the  compound  spirit  of  orange  with  the  purified  _  talcum.  To 
this  in  a  mortar,  add  gradually  the  water  and  alcohol  previously  mixed, 
transfer  to  a  wetted  filter,  and  when  the  filtrate  has  passed  make  it  up 
with  distilled  water  through  the  filter  to  measure  818  Cc. ;  then  add  the 
sugar  and  dissolve  by  agitation,  or  the  sugar  may  be  percolated  with  tne 
filtrate  if  preferred.  This  method,  says  the  author,  makes  a  clear  bright 
preparation  and  it  may  be  finished  in  about  fifteen  minutes  up  to  the 
addition  of  the  sugar. 

Instead  of  the  pharmacopceial  directions,  the  following 
process  is  recommended  by  the  Druggists  Circular:  Add  the 
compound  spirit  of  orange  to  the  talcum,  then  all  the  water, 
and  filter.  Now  add  the  syrup  and  alcohol.  Several  gallons 
can  be  made  in  a  short  while;  whereas,  to  filter  it  after  it 
has  been  compounded  pharmacopceially  means  a  two-days'  job. 


A  Formula  that  is  Not  Incompatible. 
J.  R.  C.  submits  a  complaint  which  we  are  at  a  loss  to 
understand.    He  says:    "I  have  tried  the  following  prescrip- 
tion and  have  found  it  incompatible : 

Ichthyol   2  drachms. 

Resorcinol    30   grains. 

Ointment  of  rose  water 1  ounce. 

"The  more  this  mixture  is  rubbed,  the  thinner  it  becomes. 
After  triturating  thirty  minutes,  the  ointment  becomes  almost 
as  thin  as  water.  What  is  the  cause  of  this  incompatibiliy  ? 
When  vaselin  is  substituted  for  the  rose  ointment  the  trouble 
disappears." 

We  experienced  no  difficulty  in  compounding  this  prescrip- 
tion.    Prolonged  trituration   is    not   desirable.     The   friction 


Pictures  Apropos  of  the  A.  Ph.  A.  Meeting. —  On  this  and  the 
opposite  pages  we  are  showing  three  views  of  the  beautiful  California  region 
near  Los  Angeles,  where  the  forthcoming  meeting  of  the  American  Phar- 
maceutical Association  will  be  held  August  16-21.  The  present  picture  ex- 
hibits an  orange  grove  at  the  foot  of  the  Sierra  Nevada  Mountains  in  Southern 
California.  It  is  a  typical  winter  scene  showing  the  unique  contrast  of  ripe 
oranges  and  flowers  on  the  one  hand,  and  snow-covered  mountains  on  the 
other ! 


Pictures  Apropos  of  the  A.  Ph.  A.  Meeting.  —  Here  we  have  a 
picture  of  Madame  Modjeska  at  her  country  home,  resting  at  the  fountain 
surrounded  by  tropical  plants  and  flowers.  The  famous  tragedienne  was 
well  known  to  every  stage  lover  throughout  the  country,  and  her  recent 
death  was  greatly  mourned. 


caused  by  rubbing  this  mixture  thirty  minutes  would  suffice 
to  soften  any  ointment.  But,  even  so,  a  sample  of  this  for- 
mula triturated  for  thirty-five  minutes  is  very  acceptable.  It 
is  not  very  thick,  but  by  no  means  "as  thin  as  water," 


A  Lemon  Essence. 

J.  B.  G. — A  few  years  ago.  Professor  Scoville  discussed 
ways  and  means  of  making  essence  of  lemon.  The  following 
formulas  were  proposed  by  him.  It  will  be  noticed  that  they 
contain  less  alcohol  than  the  official  spirit. 

(1)  Yellow  peel  of  15  lemons,  grated. 

Concentrated  oil  of  lemon 2J^   drachms. 

Alcohol   4  pints. 

Water    4  pints. 

Macerate  24  hours  and  express.  If  necessary  filter  through  mag- 
nesium carbonate. 

(2)  Yellow  peel  of  15  lemons. 

Citral    2  drachms. 

Oil  of  lemon 2  ounces. 

Alcohol   4  pints. 

Water    4  pints. 

Treat  as  above. 

(3)  Concentrated  oil  of  lemon 24  minims. 

Citral    36  minims. 

Oil  of  lemon 4  ounces. 

Tinct.  curcuma 4  ounces. 

Alcohol    3  pints. 

Water    5  pints. 

Magnesium  carbonate 2  ounces. 

Shake  together  occasionally  during  24  hours  and  filter,  returning  the 
first  portions  to  the  filter  until  the  liquid  comes  through  clear. 

One  correspondent  asks  if  turmeric  is  the  best  coloring 
agent  for  a  lemon  essence.  We  are  inclined  to  think  that 
he  will  find  curcuma  more  satisfactory. 


Salicylic  Acid  as  a  Preservative. 

W.  R.  W.  writes :     "Please  give  us  general  directions 
the   use    of   salicylic    acid   in    preserving    canned    fruits 
vegetables." 

Let  us  answer  that  in  many  States  the  use  of  salicylic 
acid  is  tabooed  in  products  sold  on  the  market.  Sodium 
benzoate  is  in  a  number  of  States  the  accepted  legal  preser- 
vative in  the  quantity  of  one-tentTi  of  one  per  cent.    Of  course, 
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if  the  housewife   desires  to   use   salicylic  acid,   she  is  priv- 
ileged to  do  so. 

To  use  salicylic  acid  as  a  preservative,  it  is  only  neces- 
sary to  add  one  ounce  of  a  saturated  alcoholic  solution  to 
one  gallon  of  the  boiling  fruit  and  stir. 


A  Difficult  Mixture. 


W.  C.  H.  writes  us  as  follows : 
hair  preparation  containing: 


"I  have  a  prescription  for 


Water   12  ounces. 

Alcohol    24  ounces. 

Jamaica  rum 8  ounces. 

Quinine   2  drachms. 

Tartaric  acid 1   drachm. 

Resorcin    4   drachms. 

Dilute  alcohol,  enough  to  make 2  pints. 

"I  have  had  trouble  in  dissolving  the  quinine  and  wish 
you  would  tell  me  what  to  do." 

In  the  first  place  the  formula  as  given  is  erroneous.  The 
liquid  ingredients  total  44  ounces  without  adding  "dilute 
alcohol  enough  to  make  two  pints."  But  to  overlook  this 
error  we  offer  the  following  suggestion:  Add  a  little  diluted 
sulphuric  acid  to  the  water  and  boil  the  quinine  in  this  acid 
solution.  Quinine  sulphate  used  instead  of  the  alkaloid  itself 
would  also  help  to  increase  the  solubility. 


Tincture  of  Larkspur. 

C.  R.  S. — H.  M.  O'Neil  contributed  the  following  formula 
to  the  Kansas  City  meeting  of  the  American  Pharmaceutical 
-Association  three  or  four  years  ago: 

Larkspur  seed 100  Gm. 

Potassium  carbonate . . : 10  Gm, 

Alcohol 600  Co. 

Water,  enough  to  make 1000  Cc. 

Mix  the  larkspur  and  the  potassium  carbonate  with  600  Cc.  of  water, 
1 1  the  mixture  for  five  minutes;  when  cold  add  600  Cc.  of  alcohol,  mix 
.iiul   strain,   and   pass   sufficient  water   through   the   strainer   to   make  the 
product  measure  1000  Cc. ;  if  not  sufficiently  clear,  filter  through  paper. 

Mr.  O'Neil  stated  that  this  formula  was  originated  by 
-Mr,  A.  W.  Firth.  It  had  been  used  by  Mr.  O'Neil  for 
some  years,  and  he  believed  that  it  was  owing  to  the 
superior    quality    of    the    preparation    over    that    generally 


manufactured  that  so  large  a  sale  had  been  worked  up  for 
it.  The  usual  method  is  to  macerate  the  seed  in  ajcohol  for 
a  continued  period,  and  this,  observed  Mr.  O'Neil,  produces 
a  pale,  straw-colored  tincture,  containing  a  slight  percentage 
of  the  active  principle,  delphinine,  and  being  of  uncertain 
strength. 

A  Difficult  Prescription. 
S.  M.  S.  writes:  "The  following  mixture  has  given  our 
prescription  department  a  great  deal  of  difficulty.  The 
myrrh  adheres  to  the  side  of  the  bottle,  whereas  it  ought  to 
be  in  a  fine  state  of  subdivision  and  easily  suspended  by 
shaking : 

Potassium  chlorate i  drachm. 

Tincture   of  myrrh j  ounce! 

Tincture  of  lavender  compound 1  ounce! 

Water  sufficient  to  make 6  ounces. 

"Kindly  suggest  the  best  method  of  preparing  this  mix- 
ture." 

With  the  consent  of  the  physician  who  wrote  this  pre- 
scription, we  should  dispense  it  as  follows: 

Make  a  mucilage,  using 

Powdered    acacia 1  drachm. 

Powdered   tragacanth l  drachm. 

Water    i  ounce. 

Incorporate  the  rest  of  the  wafer,  in  which  the  potassium  chlorate 
has  been  dissolved.  Then  add  the  tincture  of  myrrh  gradually  and 
finally  the  tincture  of  lavender  compound.     Dispense  with  a  shake  label. 


A  Headacfie  Powder  Without  Acetanilide. 

T.  T.  B.  sends  us  the  following  communication:  "Owing 
to  the  new  law  which  went  into  effect  in  Canada  on  April  1,  I 
desire  to  put  up  a  headache  powder  without  acetanilide  or 
any  coal-tar  derivative.  I  have  used  one  eight  years,  but 
since  it  contains  acetanilide  I  must  either  mention  this  in- 
gredient on  the  label  or  wrapper  or  omit  it  from  the  formula. 
I  prefer  the  latter  alternative  as  the  quantity  of  acetanilide 
allowed  is  too  small  to  suit  me  and  I  want  a  product  without 
any  of  the  scheduled  poisons." 

After  considerable  thought  we  recommend  the  following 
powder : 

Guarana    10  grains. 

Sodium  bromide   5  grains. 

This  mixture  is  an  old  one,  having  done  service  before  the 
introduction  of  the  coal-tar  derivatives. 


Pictures  Apropos  op  the  A.  Ph.  A.  Meeting.  —  This  view  of 
Avalon  Bay  is  a  familiar  one.  Situated  in  the  far-famed  Catalina  Island, 
the  gem  of  the  Pacific,  it  has  wondrous  sea  gardens  which  are  viewed  by 
the  traveler  through  glass-bottomed  boats.  A  trip  to  this  island  will  com- 
prise one  of  the  entertainment  features  in  connection  with  the  Los  Angeles 
meeting. 


A  Label  Question. 
G.  J.  S.  wants  to  know  whether  acetyl-salicylic  acid  must 
be  mentioned  on  the  label  if  it  is  to,  be  used  in  a  preparation. 
No,  this  product  is  not  mentioned  among  the  products  which 
the  Federal  law  states  must  be  indicated  on  the  label.  Another 
point  to  be  brought  up  in  this  connection  is  the  propriety  of 
using  acetyl-salicylic  acid  at  all.  This  chemical  is  an  imita- 
tion of  aspirin,  a  patented  product,  and  there  seems  to  be 
some  doubt  about  the  legality  of  selling  it  in  this  country. 


Elixir  Palmetto   Compound. 
C.  R.  C — Try  the  following  formula: 

Saw  palmetto  berries 2  ounces  av. 

Couch-grass    1  ounce  av. 

Sandalwood    1  ounce  av. 

Alcohol, 

Water,  of  each,  sufficient. 

Reduce  the  drugs  to  tolerably  fine  powder  and  extract  by  maceration 
with  a  mixture  of  one  volume  of  alcohol  and  three  of  water  so  as  to 
obtain  16  fluidounces  of  the  product. 
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A  Tissue  Food. 

L.  G.'W.  writes:  "What  can  I  use  for  wasted  tissues  to 
increase  the  flesh  in  sunken  places  on  the  neck,  arms,  and 
chest,  permanently  if  possible?'' 

Three  square  meals  a .  day  are  the  best  things  we  know 
for  the  purpose.  The  following  formula  has  been  recom- 
mended as  a  flesh  developer,  but  we  can't  see  why  it  wouldn't 
be  equally  satisfactory  for  the  reduction  of  superfluous  flesh: 

Powdered  tragacanth 1  drachm. 

Glycerin  1  ounce. 

Elder-flower  water 3  ounces. 

Mix  the  tragacanth  with  the  glycerin  and  add  the  water  gradually. 
The  water  should  be  slightly  tinted  with  methyl-violet  dye. 

The  truth  is,  the  massage  is  the  tissue  builder.  By 
rubbing  a  lean  part  of  the  body,  one  increases  the  blood 
supply  to  the  part.  This  nourishes  the  tissues  and  thus 
increases  the  flesh  at  any  point. 


An  Elixir  of  Iron,  Quinine,  and  Strychnine. 
T.  R.  T.  writes:  "Can  the  following  prescription  be  put 
up  so  as  to  make  a  clear  solution?    If  not,  why  not?     Can 
the  formula  be  altered  to  produce  a  clear  mixture?" 

Quinine    sulphate 2    drachms. 

Strychnine 2  grains. 

Ferric  pyrophosphate 2  drachms. 

Diluted  phosphoric   acid 1   ounce. 

Red  elixir,  enough  to  make 10  ounces. 

Mix.     One  teaspoonful  three  times  a  day. 

Phosphoric  acid,  U.  S.  P.,  the  ortho  acid,  precipitates  the 
iron  as  ferric  phosphate.  To  overcome  this  difficulty  we  advise 
the  use  of  diluted  metaphosphoric  acid.  It  may  be  well  to 
consult  the  doctor  on  this  subject  in  order  that  he  may  antici- 
pate this  trouble  in  the  future. 


Medical  Schools  in  the  United  States. 

E.  P.  G. — A  list  of  the  medical  schools  in  this  country 
can  probably  be  obtained  from  the  Commissioner  of  Educa- 
tion in  Washington.  There  are  152  in  the  United  States, 
according  to  the  Report  of  the  Commissioner  for  1907,  Vol. 
II.  Of  these  institutions,  the  more  important  are  mentioned 
in  the  Commissioner's  Report.  If  you  write  the  authorities 
in  Washington,  this  book  will  doubtless  be  sent  to  you  free. 


Elixir  of  Buchu,  Juniper,  and  Potassium  Acetate.  ■ 
B.  &  D. — Try  the  following  formula: 

Fluidextract  of  buchu 18  fluidrachms. 

Fluidextract  of  juniper  berries 4  fluidrachms. 

Potassium  acetate 192  grains. 

Alcohol    1  fluidounce. 

Simple   syrup 1  fluidounce. 

Simple  elixir 12  fluidounces. 

Mix,  allow  to  stand  for  24  hours  and  filter  through  talcum. 

Each  fluidrachm  contains  1^  grains  of  potassium  acetate, 
and  represents  about  5J^  grains  of  buchu  and  2  grains  of 
juniper  berries. 

Interstate  Registration  of  Pharmacists'  Certificates. 

J.  S.  R. — If  you  will  consult  a  table  of  information  given 
on  page  84  of  the  Bulletin  for  February  of  this  year,  you 
will  see  that  the  Mississippi  Board  of  Pharmacy  does  not 
exchange  certificates  with  other  boards,  nor  does  it  accept 
college  diplomas  in  lieu  of  an  examination.     Usually  a  given 


board  will  recognize  the  certificate  of  another  board  only 
when  the  latter  reciprocates  by  granting  the  same  courtesy, 
and  we  therefore  assume  that  your  Mississippi  certificate 
would  gain  you  recognition  in  very  few  if  any  States.  If, 
however,  you  want  to  be  put  in  possession  of  the  actual  facts 
regarding  the  practice  of  any  particular  board,  we  suggest 
that  you  write  to  the  secretary  for  information.  A  full  list 
of  the  board  secretaries  of  the  country  was  printed  on  page 
526  of  the  Bulletin  for  December,  1908. 


A  Legal  Question. 

J.  S.  propounds  a  legal  question  which  we  quote  as  fol- 
lows: "Is  it  ethical  or  even  lawful  to  place  the  retailer's 
sticker  on  bottles  and  packages  bearing  the  manufacturer's 
name?" 

In  the  opinion  of  our  legal  adviser,  Mr.  Charles  M,  Wood- 
ruff, a  Detroit  attorney,  it  is  not  unlawful  or  unethical  for  a 
retailer  to  place  his  sticker  upon  a  bottle  or  package  bearing 
the  manufacturer's  name,  provided,  of  course,  he  does  not 
do  it  in  any  way  to  warrant  the  inference  that  he  himself 
is  the  manufacturer. 

Croup  Embrocation. 

E.  G.  S. — The  following  is  the  formula  of  a  croup  embro- 
cation : 

Oil  of  cloves 1  drachm. 

Oil  of  cajuput 2  drachms. 

Camphor  liniment,  enough  to  make 8  ounces. 

Mix. 

Directions. — Warm  the  oil  by  putting  the  bottle  on  the  hob  or  in 
some  warm  water;  pour  some  of  it  on  the  palm  of  the  hand,  and  rub  it 
into  the  child's  chest,  back,  and  sides.  Then  wrap  a  layer  of  cotton- 
wool round  the  child  and  put  it  to  bed. 


Cleaning  Oil  Cans. 

A.  N.  wants  a  process  for  cleaning  Phoenix  oil  cans. 

Use  hot  soda  solution.  Follow  this  with  plenty  of  hot  water 
and  then  dry  the  container.  If  this  process  does  not  remove 
all  trace  of  oil,  repeat  the  treatment  with  hot  soda  solution. 
After  a  thorough  cleansing  with  soda  the  cans  should  be  free 
from  oil. 


A  Spavin  Cure. 

E.  B.  S. — The  following  has  been  recommended  as  a  cure 
for  spavin: 

Turpentine   4  fluidounces. 

Alcohol 8  fluidounces. 

Camphor    960  grains. 

Iodine    100  grains. 

Petroleum  oil  (heavy) 2  fluidrachms. 

Oil  of  rosemary 4  fluidrachms. 


An  Antiseptic   Oil. 

S.  D.  C. — We  do  not  know  the  composition  of  the  par- 
ticular antiseptic  healing  oil  which  you  mention.  But  a 
four-per-cent  solution  of  carbolic  acid  in  liquid  petrolatum 
should  prove  very  serviceable.  A  little  camphor  could  be 
added  advantageously. 


S.  G.  W. — Two  satisfactory  formulas  for  a  massage 
cream  appeared  in  this  department  of  the  Bulletin  for  De- 
cember, 1908,  on  page  525.  Also  see  annual  indexes  in 
December  issues  for  many  other  formulas. 
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THE  MONTH'S  HISTORY. 


NEW  LAWS 

AFFECTING 

PHARMACISTS. 


Pharmaceutical  legislation  occu- 
pies the  center  of  the  stage  these 
clays.  The  types  of  measures 
most  generally  in  evidence  this  year  are  those  re- 
ferring to  pure  foods  and  drugs  and  restricting  the 
sale  of  liquor  and  narcotics.  Most  of  the  important 
measures  of  the  year  have  been  discussed  in  previous 
issues  of  the  Bulletin,  but  we  may  add  that  during 
the  last  month  the  cocaine  law  of  Pennsylvania  has 
been  satisfactorily  amended  to  give  it  greater  force ; 
that  the  itinerant  vender  bill  before  the  Minnesota 
legislature  has  passed  and  is  now  in  the  hands  of  the 
governor ;  and  that  the  druggists  of  both  Missouri 
and  California  have  succeeded  in  having  certain 
desirable  changes  made  in  their  pharmacy  law.     It 


is  particularly  gratifying  and  important  to  note  that 
in  Rhode  Island  a  graduation  prerequisite  law  has 
been  enacted  which  places  this  State  alongside  of 
New  York,  Pennsylvania,  and  Hawaii  in  demand- 
ing that  the  future  proprietors  of  drug  stores  must 
be  graduated  from  recognized  colleges  of  phar- 
macy. It  is  also  of  importance  that  food  and  drug 
bills  have  recently  passed  the  legislatures  of  at  least 
three  States — New  York,  Pennsylvania,  and  South 
Dakota.  Numerous  other  measures  affecting  the 
drug  trade  are  pending  in  different  legislatures 
throughout  the  country. 


THE  FRACAS 
IN  NEW  YORK. 


The  pure  drug  bill  in  New  York, 
to  which  reference  is  made  in  the 
foregoing  paragraph,  was  incor- 
porated in  the  so-called  "Brown  Pharmacy  Bill," 
which  was  drafted,  as  our  readers  know,  in  response 
to  the  demand  of  Governor  Hughes  that  the  selec- 
tion of  the  members  of  the  Board  of  Pharmacy  be 
taken  out  of  the  hands  of  the  druggists  themselves 
and  the  power  given  to  the  governor  or  some  other 
State  official  or  agency.  The  bill  passed  both  houses 
after  a  hard  fight,  and  the  fight  was  renewed  when 
it  reached  the  hands  of  the  governor  himself. 
Governor  Hughes  finally  vetoed  it  late  last  month. 
The  objections  made  against  it  were  numerous  and 
some  of  them  came  from  thoroughly  unselfish  and 
very  important  quarters  of  the  trade.  At  a  hearing 
given  by  the  governor  last  month  it  was  urged  by 
representatives  of  the  jobbing  and  manufacturing 
trade  that  the  bill  was  in  some  respects  unconstitu- 
tional ;  that  it  was  technically  faulty ;  that  in  sev- 
eral details  it  would  absolutely  fail  to  do  what  its 
designers  intended;  that  the  cocaine  provision,  for 
instance,  was  unintentionally  so  qualified  that  it 
would  not  affect  proprietary  remedies;  that  the 
guaranty  provision  would  subject  manufacturers 
to  great  inconvenience  and  trouble  without  any 
compensating  advantage;  and  that  the  omission  of 
the  so-called  "variation  clause"  in  the  Federal  law 
was  opposed  to  progress  and  advancement  in  the 
preparation  of  pharmaceutical  products. 
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THE  "VARIATION  '^^^'^  'Variation  clause"  is  a  mat- 
CLAUSE "  IN  ter  of  great  importance.  The 
PURE  DRUG  LAWS.  Ytdev2i\  kw  provides  that  when  a 
drug  is  sold  under  a  title  recognized  in  the  U.  S.  P. 
or  the  N,  F.,  it  must  rigidly  comply  with  the  official 
requirements.  It  declares  that  drugs  may  vary 
from  these  requirements,  however,  providing  the 
facts  are  plainly  stated  on  the  label,  and  this  is  in 
full  harmony  with  the  fundamental  essence  of  the 
Federal  act :  "Tell  the  truth  on  the  label  and  let  the 
consumer  know  what  he  is  buying,  thus  eliminating 
fraud  and  deception."  To  dictate  arbitrary  and 
detailed  standards  from  which  no  departures  would 
be  permitted  under  any  circumstances  is  to  tie  the 
hands  of  manufacturers  so  that  they  cannot  improve 
upon  pharmaceutical  processes  for  ten  years,  until 
another  Pharmacopoeia  has  been  revised  and  pub- 
lished. The  New  Yorkers  omitted  the  very  im- 
portant "variation  clause"  of  the  Federal  law.  The 
Pennsylvania  druggists,  on  the  other  hand,  included 
this  clause  in  their  measure.  In  doing  so,  however, 
they  effected  a  neat  compromise  which  had  been 
previously  worked  out  in  New  Jersey  and  possibly 
in  two  or  three  other  States  also. 


A  HAPPY 
COMPROMISE. 


That  is  to  say,  Pennsylvania 
druggists  so  drafted  their  bill  that 
no  variation  will  be  permitted 
with  official  preparations  of  opium,  iodine,  pepper- 
mint, camphor,  ginger,  and  ethyl  nitrite.  These 
preparations  are  frequently  sold  by  grocers  and 
general  merchants ;  quite  often  they  are  fraudulently 
weak;  laymen  who  buy  them  are  not  sufficiently 
warned  of  their  character  by  any  statements  of 
strength  on  the  label ;  and  it  is  very  proper  that  the 
public  should  be  protected  in  the  premises.  With 
the  great  majority  of  preparations  used  by 
physicians,  however,  some  latitude  should  be  left 
for  improvement  and  change,  and  the  several  States 
can  do  no  better  than  to  follow  the  lead  of  the 
Federal  law  in  this  particular.  In  Pennsylvania  a 
strong  fight  was  made  against  the  "variation  clause" 
by  two  or  three  druggists,  but  the  clause  met  with 
the  approval  of  the  majority  of  pharmacists  and 
particularly  of  Mr.  Theodore  Campbell,  who,  as  a 
druggist  member  of  the  legislature,  did  excellent 
work  in  getting  the  measure  through.  The  enforce- 
ment of  the  law  is  placed  in  the  hands  of  the  State 
Board  of  Pharmacv. 


MOOT  POINTS  Several  matters  of  interest  have 
REGARDING  THE  recently  developed  in  connection 
FEDERAL  ACT.      ^,jj.j^     ^^^     enforcement     of     the 

Federal  food  and  drugs  act.  The  Referee  Board  of 
Consulting  Experts,  appointed  by  President  Roose- 
velt to  investigate  some  of  the  rulings  issued  by 
Dr.  Wiley's  commission,  has  now  been  declared 
legal  by  the  Attorney-General.  The  legality  of  the 
Board's  standing  has  been  questioned  by  some  of 
Dr.  Wiley's  friends,  and  its  retention  will  mean  that 
important  rulings  to  which  exception  is  taken  will 
in  the  future,  as  in  the  past,  be  subjected  to  thorough 
investigation  tfy  the  Referees.  Passing  on  to  touch 
upon  another  point,  it  will  be  recalled  that  the 
Farbenfabriken  of  Elberfeld  Co.  protested  against 
the  ruling  declaring  acetphenetidine  to  be  a  "deriv- 
ative" of  acetanilide — a  ruling  which  would  have 
compelled  the  content  of  acetphenetidine  or  phenace- 
tine  to  be  stated  on  the  label.  Attorney-General 
Bonaparte  decided  that  the  regulation  was  just  and 
should  be  permitted  to  stand,  but  we  observe  now 
that  the  Farbenfabriken  people  are  reopening  the 
question  and  are  asking  for  reconsideration  at  the 
hands  of  the  Taft  administration.  We  reported  last 
month  that  the  rulings  regarding  whisky  labeling 
were  being  reconsidered  in  Washington:  so  far, 
however,  no  decision  has  been  reached. 


FOOD  AND  DRUG 
PROSECUTIONS. 


There  has  been  a  good  deal  of 
activity  lately  in  the  enforcement 
of  both  the  Federal  and  many  of 
the  State  food  and  drug  acts.  Out  in  Colorado  the 
Commissioner  has  announced  that  products  like 
Harper's  Brane-Fude,  Sartoin,  Eppotone,  Concen- 
trated Oil  of  Pine  Compound,  etc.,  will  be  unsalable 
unless  the  labels  are  so  changed  as  no  longer  to  come 
in  conflict  with  the  misbranding  features  of  the  State 
law.  In  the  meantime  the  Federal  authorities  have 
secured  judgment  in  several  cases.  In  one  instance 
vanilla  extract  was  declared  to  be  adulterated  and 
misbranded;  in  another  whisky  was  adjudged  mis- 
branded  as  to  its  age  and  source;  in  a  third  case 
maple  syrup  was  held  to  be  misbranded  because  i 
contained  cane  sugar  without  a  statement  on  the 
label  to  this  effect;  a  "concentrated  flavoring  of 
lemon"  was  outlawed  because  it  contained  no  oil  o 
lemon  whatsoever  and  was  made  entirely  of  citral; 
and  a  Chicago  manufacturer  was  successfully  prose- 
cuted for  calling  a  product  "Mapleine"  which  con- 
tained no  maple  sugar  but  was  an  imitation  product 
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in  its  entirety.  In  South  Dakota  the  Food  Com- 
missioner has  ruled  that  sales  will  not  be  permitted 
of  "compounded"  or  "imitation"  whiskies  or  other 
liquors.  The  Commissioner  evidently  intends  to 
outlaw  such  articles  even  if  they  are  properly 
labeled — a  position  which  seems  to  us  untenable. 

*  *  * 
The  druggists  of  New  York  are 
^  DE*cismi'^^  considerably  disturbed  by  a  de- 
cision just  handed  down  by  the 
State  Court  of  Appeals.  The  case  was  one  brought 
by  the  Board  of  Pharmacy  against  a  grocer  for  sell- 
ing cream  of  tartar  which  did  not  comply  with  the 
pharmacopoeial  requirements,  and  the  action  was 
dismissed  on  the  ground  that  the  Board  of  Pharmacy 
and  the  statute  relating  to  pharmacy  had 
nothing  to  do  with  the  sale  of  goods  by  grocers. 
It  was  held  that  grocers  sold  articles  for  use  as 
foods  and  not  as  drugs,  and  that  if  prosecutions 
were  to  be  brought  against  them  they  must  therefore 
be  under  the  food  law  and  not  the  pharmacy  act. 
The  inference  presumably  was  that  the  Board  of 
Pharmacy  had  no  jurisdiction  except  in  isolated 
cases  v»^here  grocers,  permitted  by  the  State  phar- 
macy law  to  sell  medicines  under  certain  restrictions, 
might  supply  articles  for  medicinal  use.  This 
decision  has  aroused  violent  indigfnation  in  several 
of  the  pharmaceutical  journals,  but,  much  as  the 
Bulletin  regrets  it,  it  cannot  question  its  sound- 
ness. The  Federal  food  and  drugs  act,  for  instance, 
specifically  declares  in  the  drug  section  that  refer- 
ence is  made  only  to  articles  used  "in  the  treatment 
of  disease  of  man  or  other  animals."  When  a 
given  substance  is  sold  for  use  as  a  food  and  not  as 
a  medicine  it  comes  under  the  food  and  not  the  drug 
section  of  the  law. 


THE  NEXT 

PHARMACOPOEIAL 

CONVENTION. 


The  official  announcement  of  the 

next     decennial     Pharmacopoeial 

convention  was  made  some  time 

igo  and   has  been   printed   in   a   number   of   the 

ournals.    The  convention  will  be  held  next  year  in 

e  city  of  Washington  beginning  on  the  morning 

f  May  10.     Delegates  may  be  sent  from  regularly 

incorporated      medical      schools,      pharmaceutical 

hools,  State  medical  societies,  State  pharmaceutical 

cieties,   the   American   Medical   Association,    the 

merican  Pharmaceutical  Association,  the  American 

hemical  Society,  and  certain  governmental  depart- 

ents.      Each    organization    is    entitled    to    three 

elegates,  and  so  far  as  the  State  pharmaceutical 


associations  are  concerned,  representatives  will  have 
to  be  selected  at  the  annual  meetings  which  will  be 
held  now  with  pretty  steady  regularity  during  the 
next  few  weeks.  Already  many  suggestions  for 
improvements  and  changes  in  the  Pharmacopoeia 
are  being  printed  in  the  pharmaceutical  journals  and 
advanced  at  pharmaceutical  meetings,  and  the  sub- 
ject may  be  expected  to  arouse  keen  attention 
between  now  and  next  May.  Of  course  the  Phar- 
macopoeial convention  will  not  pass  on  anything  but 
general  principles :  it  will  leave  the  detailed  work  of 
preparing  the  next  Pharmacopoeia  in  the  hands  of 
the  Committee  of  Revision,  which  it  will  of  course 
appoint  at  the  Washington  meeting. 

*  *  * 
The  foregoing  reference  to  the 
"1e*maoooi"m^''  Pharmacopoeial  convention  re- 
minds us  of  one  of  the  50  ques- 
tions which  have  been  submitted  for  discussion  at 
the  meeting  of  the  Pennsylvania  Pharmaceutical 
Association  later  on  this  month.  This  question 
reads :  "What  menace  may  be  expected  from  a  con- 
certed effort  on  the  part  of  the  manufacturers  to 
control  the  forthcoming  pharmacopoeial  conven- 
tion?" This  is  a  good  deal  like  the  demagogic 
alarms  sounded  by  f>oliticians  to  array  class  against 
class  and  arouse  suspicion  and  prejudice  where  none 
ought  to  exist.  It  is  too  absurd  to  deserve  more 
than  passing  consideration.  The  manufacturers 
don't  want  to  "control"  the  convention;  they 
couldn't  possibly  do  it  if  they  did  want  to ;  and  they 
have  nothing  to  gain  anyway.  The  insinuation  is 
that  manufacturers  are  interested  in  lowering  phar- 
macopoeial and  commercial  standards,  and  this 
would  be  viciously  unjust  if  it  were  not  so  trans- 
parently amusing.  For  every  reputable  manufac- 
turer is  already  far  in  advance  of  pharmacopoeial 
requirements — so  far,  indeed,  that  it  would  take  one 
or  two  revisions  of  the  Pharmacopoeia  to  catch  up  to 
him  even  if  he  remained  stationary. 


A  PHABMA- 

COPOEIAL  SUO< 
OESTION. 


At  a  recent  meeting  of  the 
Baltimore  branch  of  the  A.  Ph. 
A.,  Henry  P.  Hynson  introduced 
the  following  resolution  for  discussion,  suggesting 
also  that  it  be  brought  up  later  on  at  the  annual 
meeting  of  the  State  association : 

Resolved,  that  it  is  the  sense  of  the  Baltimore  Branch  of 
the  American  Pharmaceutical  Association  that  the  Ninth  Re- 
vision of  the  U.   S.   Pharmacopoeia  should  not  contain  for- 
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mulas  for  compound  preparations,  and  should  present  matter 
relating  to  simples  and  preparations  of  simples  only;  that  the 
National  Formulary  should  contain  only  such  formulas  for 
compound  preparations  as  are  consistent  with  prevailing  ad- 
vanced knowledge  of  chemistry,  pharmacology,  pharmacy,  and 
therapeutics,  and  that  all  titles  therein  contained  should  be 
true  to  content  and  in  accord  with  accepted  medical  and  phar- 
maceutical ethics.    It  is  further 

Resolved,  that  the  parent  body  be  requested  to  consider 
the  advisability  of  publishing  a  General  Receipt  Book,  with 
frequent  supplements,  to  contain  all  formulas  dropped  from 
the  U.  S.  P.  and  N.  F.  and  such  other  formulas  as  may  be 
useful  to  pharmacists. 

Practically  the  same  suggestion  has  been  made  here 
and  there  at  other  times,  and  it  was  urged  with 
considerable  force  by  Prof.  Oscar  Oldberg  at  the 
Hot  Springs  meeting  of  the  A.  Ph.  A.  last  Septem- 
ber. Doubtless  the  next  few  months  will  bring  forth 
a  great  collection  of  ideas  and  suggestions  of  one 
kind  and  another  relating  to  the  forthcoming 
editions  of  the  U.  S.  P.  and  the  N.  F. 


Congress  is  still  in  special  session 
FoS^sucH  BRLS.    threshing  out  the  tariff  question. 

It  is  now  announced  that  it  may 
not  be  through  with  its  efforts  before  the  first  of 
August,  and  probably  not  until  later  than  that.  In 
the  meantime  Representative  De  Armond,  of 
Missouri,  has  introduced  in  the  House  the  following 
bill  to  provide  for  the  manufacture  and  sale  of 
diphtheria  antitoxin  by  the  government : 

Be  it  enacted  by  the  Senate  and  House  of  Representatives 
of  the  United  States  of  America  in  Congress  assembled.  That 
the  Surgeon-General  of  the  Army,  the  Surgeon-General  of 
the  Navy,  and  the  Surgeon-General  of  the  Marine  Hospital 
Service  be,  and  they  are  hereby,  authorized  and  directed  to 
cause  to  be  manufactured  and  supplied  to  the  medical  pro- 
fession, at  a  price  not  exceeding  10  per  centum  above  the 
cost  of  production,  the  best  quality  of  diphtheria  antitoxin; 
and  to  enable  them  to  carry  this  Act  into  effect  fully  and 
speedily  there  is  hereby  authorized  an  expenditure  of  the  sum 
of  one  hundred  thousand  dollars,  or  so  much  thereof  as 
may  be  needed,  to  be  disbursed  under  such  rules  and  regula- 
tions as  the  Secretary  of  the  Treasury  shall  prescribe,  and 
the  said  sum,  or  so  much  thereof  as  may  be  required,  is 
hereby  appropriated  out  of  any  money  in  the  treasury  not 
otherwise  appropriated. 

Bills  of  this  kind  bob  up  at  nearly  every  session  of 
Congress.  What  possible  excuse  can  be  made  for 
them?  Why  should  the  government  compete  with 
its  own  taxpayers?  Why  should  it  enter  into  com- 
petition with  private  manufacturers?  Why  should 
it  take  business  out  of  the  hands  of  the  47,000  retail 


druggists  of  the  country?  What  reason  is  there  for 
making  and  selling  diphtheria  antitoxin  any  more 
than  quinine  or  shoes?    Echo  answers  why? 

*     *     * 
™..  A   on  A         The  members  of  the  A.  Ph.  A. 

IHEi  A.   rn.  A. 

AND  N.  A.  R.  D.  and  the  N.  A.  R.  D.  are  now 
MEETINGS.  planning  to  attend  their  respective 
meetings.  The  A.  Ph.  A.  convention  opens  in  Los 
Angeles  on  the  morning  of  August  16,  and  that  of 
the  N.  A.  R.  D.  in  Louisville  on  the  morning  of 
September  6.  The  official  headquarters  of  the  N. 
A.  R.  D.  will  be  at  the  Seelbach  Hotel,  but  rates 
have  been  secured  at  a  number  of  other  hotels  in  the 
vicinity.  Elsewhere  in  this  issue  of  the  Bulletin 
we  are  portraying  Simon  N.  Jones  as  seen  by  our 
cartoonist  in  the  capacity  of  mine  host  of  the 
occasion.  The  A.  Ph.  A.  Committee  on  Transporta- 
tion has  arranged  a  provisional  route  to  Los  Angeles 
by  means  of  which  the  delegates  from  the  east  and 
middle  west  will  meet  in  Kansas  City  and  from 
there  travel  together  by  means  of  a  special  train  or 
at  least  by  a  number  of  special  coaches.  Short  stops 
will  be  made,  at  Albuquerque,  Laguna,  Redlands, 
and  Riverside,  and  a  stop  of  a  full  day  at  the  Grand 
Canon  in  Arizona.  From  Chicago  or  St.  Louis  the 
round  trip  ticket  will  cost  something  like  $75.00, 
and  the  sleeping  berth  for  one  way  in  the  neighbor- 
hood of  $17  or  $18.  Coming  back  the  membership 
will  doubtless  split  up  into  small  delegations  and 
follow  out  its  individual  tastes  and  inclinations. 


A  SENSATION 
IN  IOWA. 


As  we  foreshadowed  in  the 
Bulletin  last  month,  something 
of  a  sensation  has  been  sprung 
out  in  Iowa  with  reference  to  the  Board  of  Phar- 
macy. During  the  last  few  weeks  there  have  been 
charges  and  counter-charges,  all  centering  around 
the  statement  that  certain  members  of  the  board 
were  indulging  unwisely  in  political  activities.  So 
far  had  this  gone  that  the  newspapers  were  referring 
to  the  "flying  squadrons"  of  the  pharmacy  com- 
mission. It  has  all  resulted  in  the  enactment  of  a 
law,  passed  at  the  governor's  behest,  and  providing 
for  a  reorganization  of  the  board.  A  new  board 
has  consequently  been  organized  with  Harry  E. 
Eaton  of  Shenandoah  as  the  president,  and  Clarence 
W.  Larson  as  the  secretary.  Two  of  the  members 
of  the  previous  board,  we  understand,  have  been 
reappointed  on  the  new  one.  In  the  meantime  it  is 
reported  that  one  of  the  members  of  the  old  board 
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lound  thing-s  so  warm  that  he  has  been  compelled  to 
eave  the  State.  We  are  too  far  away  to  discuss  the 
lerits  of  the  case  with  any  accuracy,  but  it  can 
carcely  be  gainsaid  that  pharmacy  boards  ought  to 
ive  absolutely  nothing  to  do  with  politics. 

*     *     * 

In  the  March  Bulletin  we  made 
WITHOUT  PROFIT.    ^  Statement  which  doubtless  some 

of  our  readers  questioned,  but 
which  was  afterwards  taken  up  by  another  drug 
journal  and  commented  on  with  approval.  We 
declared  that  the  larger  retailers,  many  of  them 
supposed  to  be  "cut-rate  druggists,"  did  not  hesitate 
to  charge  better  prices  for  prescriptions  and  also  for 
counter  goods  than  was  the  case  with  the  rank  and 
file  of  druggists  generally.  This  is  certainly  true. 
If  they  cut  at  all  it  is  on  patents  and  other  things 
with  established  prices  where  a  reduction  makes  a 
strong  impression  on  the  public.  These  large  and 
successful  retailers  know  to  a  cent  what  it  costs  them 
to  transact  business  and  what  profits  must  be  yielded 
to  make  their  capital  and  their  time  properly  re- 
munerative. As  an  instance  in  point,  we  may  report 
the  decision  of  the  William  B.  Riker  &  Son  Co., 
owners  of  a  group  of  retail  stores  in  the  east,  to 
throw  out  the  cigar  business.  They  have  found  that 
it  does  not  yield  proper  returns,  and  they  propose  to 
abandon  it  and  put  in  something  else  that  will  make 
more  money  for  them.  The  Riker  Co.,  by  the  way, 
has  just  established  its  twenty-first  store,  this  one 
being  on  Tremont  Street  in  Boston  opposite  the 
Park  Street  entrance  to  the  Subway. 


Last  month  witnessed  two  efforts 

parted"leaders.  t°  ^0  ho^oj"  to  the  memory  of 
deceased  pharmacists.  In  Chicago, 
on  the  afternoon  of  May  21,  the  Ebert  monument 
was  dedicated  in  Graceland  Cemetery,  and  addresses 
were  made  by  several  prominent  pharmacists,  among 
them  being  Oliver  F.  Fuller,  Thomas  N.  Jamieson, 
Oscar  Oldberg,  H.  M.  Whelpley,  J.  E.  Ruber, 
Joseph  P.  Remington,  C.  S.  N.  Hallberg,  J.  H.  Beal 
and  Wilhelm  Bodemann.  In  Philadelphia,  on  May 
1,  a  finely  executed  crayon  portrait  of  Prof.  Edward 
Parrish  was  presented  to  the  Philadelphia  College 
of  Pharmacy  by  a  number  of  his  friends.  Addresses 
were  made  by  James  M.  Good  of  St.  Louis, 
Henry  P.  Hynson  of  Baltimore,  and  Thomas 
D.  McElhenie  of  Brooklyn,  and  reminiscences 
and     incidents     were     related     by     several     other 


speakers.  Professor  Parrish  was  the  first  president 
of  Swarthmore  College,  and  May  1  being  the  anni- 
versary of  the  laying  of  the  corner-stone  of  the 
College  by  Professor  Parrish,  a  trip  out  to  Swarth- 
more was  taken  during  the  morning  preceding  the 
presentation  ceremonies  at  the  College  of  Pharmacy 
in  the  afternoon.         ^     ^     ^ 


ANENT 
CUT  PRICES. 


We  occasionally  hear  something 
even  yet  about  cut  prices.  In 
Newark,  N.  J.,  suit  has  been 
brought  against  a  cutting  druggist  by  the  Miles 
Medical  Co.  The  defendant  has  never  signed  a 
Miles  contract,  but  has  obtained  the  goods  through 
contractual  agents  and  afterwards  sold  them  at  cut 
prices.  The  plaintiff  seeks  to  secure  an  injunction 
preventing  the  continuance  of  this  procedure.  In- 
junctions of  this  sort  have  been  granted  by  a  few 
courts;  they  have  been  denied  by  others;  and  it 
remains  to  be  seen  what  will  happen  in  this  par- 
ticular case.  In  the  meantime  the  St.  Louis  Retail 
Druggists'  Association  has  drawn  up  a  23-,  47-,  and 
89-cent  schedule  to  which  everybody  has  agreed  and 
which  will  therefore  undoubtedly  be  generally  ob- 
served. It  covers  all  proprietaries  except  a  very 
few,  the  latter  having  been  left  off  purposely  as  a 
concession  to  some  of  the  people  who  desire  to 
exploit  cut-rate  prices. 


ETHICS  OF  THE 
PRESCRIPTION. 


The  branches  of  the  A.  Ph.  A. 
have  most  of  them  been  discussing 
the  ethics  of  the  prescription  at 
many  of  their  meetings  during  the  last  year  or  two. 
The  "declaration  of  the  prescription"  framed  after 
considerable  study  by  the  Chicago  branch  was 
adopted  by  two  or  three  other  branches,  but  we  now 
find  that  the  Philadelphia  people,,  never  followers  but 
always  initiators,  have  gotten  up  a  declaration  of 
their  own : 

First. — The  prescription  is  an  utterance  of  the  prescriber, 
who  alone  should  direct  and  control  its  employment.  It 
should,  whenever  practicable,  carry  the  name  of  the  patient, 
and  if  a  minor  the  age  in  years,  and  the  date  when  written. 

Second. — The  pharmacist  who  prepares  the  medicine 
should  retain  the  prescription  for  reference  as  a  record  of 
his  services  and  for  a  certain  limited  period,  not  less  than 
five  years,  for  the  protection  of  the  prescriber,  himself,  and 
his  patient.  The  physician  when  delivering  the  written  pre- 
scription should  impress  upon  the  patient  that  it  is  an  order 
for  medicine,  subject  to  the  following  conditions  and  limi- 
tations : 

Third. — The  medicine  prescribed  should  be  supplied  not 
more  than  once  on  the   same  prescription:     (1)    if  ordered 
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by  the  prescriber  not  to  be  repeated  ("N.  rep.")  ;  (2)  if  con- 
taining medicinal  substances  commonly  called  narcotics  or 
habit-forming  drugs;  (3)  if  called  for  by  some  person 
known  not  to  be  the  original  holder  thereof.  (4)  A  declara- 
tion to  this  effect  should  appear  on  the  prescription  blank 
over  the  doctor's  signature. 

Fourth. — No  copy  of  a  prescription  shall  be  furnished  to 
the  patient  (1)  if  the  physician  has  declared  such  prescrip- 
tion not  renewable,  or  (2)  if  it  contains  a  narcotic  or  habit- 
forming  drug.  No  such  prescription  should  be  copied  upon 
the  label.  Where  copies  of  prescriptions  are  furnished,  they 
should  be  written  on  an  especial  blank,  containing  a  declara- 
tion that  it  is  a  copy  of  a  prescription  which  has  been  deliv- 
ered  to    the    original   holder. 

The  foregoing-  declaration  will  at  once  commend 
itself,  we  believe,  to  both  pharmacists  and  physicians, 
and  it  sums  up  briefly  and  clearly  the  ethics  of  a 
troublesome  question. 

*  *     * 

Here  is  an  instance  of  seizing  on 
FUL  DRUGGISTS."  an  Opportunity  I  In  September  of 
last  year  we  had  an  editorial  in 
the  Bulletin  on  "Clean  Money."  It  was  shown 
how  frequently  coins  and  bills  are  laden  with 
disease-producing  bacteria  of  many  kinds.  The 
results  were  given  of  bacteriological  examinations 
carried  on  by  experts,  and  the  importance  of  the 
subject  in  its  relation  to  the  public  health  was  dwelt 
on  at  some  length.  Goldman  Bros.,  a  firm  of  drug- 
gists here  in  Detroit,  were  immediately  impressed 
with  the  editorial,  and  within  two  days  they  had 
constructed  a  germicidal  device  to  be  used  in  the 
interior  of  cash  drawers  and  registers.  On  the  third 
day  a  patent  was  applied  for !  The  patent  has  since 
been  granted  in  Washington,  and  Goldman  Bros. 
hope  to  do  something  practical  with  the  device  later 
on.  It  involves  the  use  of  a  germicide  which  has 
been  found  upon  investigation  to  destroy  bacteria  on 
money  and  render  it  sanitary.  The  germicide 
vaporizes  and  is  allowed  to  permeate  the  various 
sections  of  a  drawer  or  register  by  means  of  special 
perforated  sections. 

*  *     * 

Secretary  McVeagh,  of  the  Treasury,  has  recently 
explained  that  the  certificate  given  to  druggists  and 
others  when  they  pay  their  annual  liquor  tax  of 
$25  to  the  government  is  not  a  "license"  in  the 
proper  meaning  of  the  term,  but  merely  a  receipt  for 
the  payment  of  the  money.  It  carries  no  privileges 
except  immunity  from  prosecution  for  non-payment 
of  the  tax,  and  exempts  no  one  from  prosecution 
under  the  State  liquor  laws. 


Down  in  one  of  the  towns  in  West  Virginia  it  is 
said  that  the  druggists  and  the  physicians  have 
formed  an  alliance  and  are  doing  a  prosperous  busi- 
ness in  the  writing  and  dispensing  of  prescriptions 
for  liquor.  This  is  one  way  to  evade  laws  restricting 
the  sale  of  liquor  to  physicians'  prescriptions,  but  a 
year  ago  in  a  Western  State  a  judge  severely 
punished  a  physician  who  had  exceeded  his  legal 
privileges  in  this  manner. 

^        H«        Hf 

It  seems  that  the  earthquake  in  Sicily,  although  it 
rendered  it  necessary  for  the  essential  oil  houses  in 
Messina  to  change  their  base  to  the  neighboring 
cities  of  Catania  and  Palermo,  neither  affected  crop 
conditions  nor  destroyed  bulk  goods  to  any  extent. 
Prices  will  in  all  probability  therefore  remain  un- 
affected. 

*     *     * 

And  now  a  play  has  been  written,  and  staged  in  a 
Chicago  theater,  setting  forth  as  one  of  its  chief 
characters  a  druggist  who  thrives  on  the  illegitimate 
sale  of  cocaine  and  who  avoids  arrest  by  paying 
graft  to  the  policeman  on  the  beat.  What  a  com- 
pliment to  pharmacy! 


Druggists  and  merchants  to  the  number  of  100 
in  the  city  of  Rome,  N.  Y.,  have  signed  an  agree- 
ment not  to  advertise  in  programmes,  purchase 
blocks  of  tickets  for  church  and  similar  entertain- 
ments, or  make  donations  to  fairs  and  bazaars. 

*     *     * 

The  Boston  Association  of  Retail  Druggists  and 
the  New  England  branch  of  the  A.  Ph.  A.  always 
hold  their  monthly  meetings  together — one  in  the 
afternoon,  and  the  other  in  the  evening  following  a 
joint  dinner.    This  is  an  excellent  arrangement. 


President  Elkin  of  the  N.  A.  R.  D.  has  appointed 
a  special  committee  on  reorganization  in  accordance 
with  a  resolution  passed  at  Atlantic  City  last  year. 
The  committee  will  report  at  the  Louisville  con- 
vention. 

*     *     * 

The  four  druggists  in  Herington,  Kansas,  have 
been  wise  enough  to  arrange  a  plan  whereby  only 
one  of  the  stores  will  be  open  on  Sundays,  the  phar- 
macists alternating  in  taking  their  turn. 


EDITORIAL. 


h 

^■tincture  of  iodine  and  the  pure  drug 

^P  LAWS. 

As  we  begin  the  preparation  of  this  editorial  we 
have  before  us  the  pubHshed  proceedings  of  the  last 
annual  meeting  of  the  Maine  Pharmaceutical  Asso- 
ciation. Our  interest  has  been  attracted  to  an 
extemporaneous  address  given  by  Dr.  Charles  D. 
Woods,  Director  of  the  Food  and  Drug  Laboratory 
of  Maine.  Among  other  things,  Dr.  Woods 
reported  that  during  the  year  he  had  examined  220 
samples  of  tincture  of  iodine,  collected  from  drug 
stores  throughout  the  State,  and  that  only  4  per 
cent  of  them  had  been  found  to  be  in  exact  accord- 
ance vv^ith  the  pharmacopoeial  standard! 

As  for  the  96  per  cent  of  specimens  which  were 
not  in  conformity  with  the  U.  S.  P.,  and  were  there- 
fore in  violation  of  the  Federal  and  State  laws,  25 
per  cent  ran  somewhat  above  the  standard,  ranging 
from  101  to  as  high  as  133  per  cent  in  strength;  22 
per  cent  were  from  95  to  99  per  cent  of  the  standard ; 
10  per  cent  were  from  90  to  94;  12  per  cent  from 
80  to  89;  10  per  cent  from  70  to  79;  11  per  cent 
from  50  to  69;  and  5  per  cent  were  below  the  50 
mark.  In  other  words,  to  sum  up  the  figures,  these 
samples  of  tincture  of  iodine  ran  all  the  way  from 
50  per  cent  normal  to  133 — an  exceedingly  unfor- 
tunate showing. 

To  be  sure,   tincture  of  iodine  is  rarely  given 

internally,   and    druggists   may    solace   themselves 

jwith  the  thought  that  uniformity  in   strength  is 

ftherefore  not  essential.     But  this  excuse  will,  after 

[all,  hold  very  little  water,  and  it  is  only  a  simple  fact 

(that  the  food  and  drug  commissioners  will  not  be 

fled  by  any  such  fallacious  distinction  to  temper  the 

[enforcement   of   the   law.      Dr.    Woods    declared, 

mowever,  that  he  had  not  brought  any  prosecutions 

^on  the  basis  of  the  iodine  showing.    He  said  that  he 

[had  wanted  to  show  the  druggists  of  the  State  what 

;the  conditions  were  and  make  them  "sit  up  and  take 

[notice."    The  inference  was  that  prosecutions  would 

follow  later  on  if  a  marked  improvement  were  not 

evidenced  in  the  character  of  tincture  of  iodine  and 

Mother  galenicals  sold  in  the  drug  stores  of  the  State. 

We  are  glad  to  see  that  the  Maine  association 

appreciated  the  considerate  attitude  taken  by  Dr. 

Woods,  thoroughly  grasped  the  importance  of  his 
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investigation,  and  determined  to  stand  loyally  by 
the  food  and  drug  laws  of  the  State  and  the  nation. 
A  resolution  was  adopted  unanimously,  and  amid 
great  applause,  requesting  the  State  legislature  to 
provide  funds  more  adequate  for  the  enforcement  of 
the  Maine  law  and  suggesting  that  previous  appro- 
priations be  increased  by  not  less  than  $5000 
annually. 

Incidentally  it  was  brought  out  during  the  dis- 
cussion of  Dr.  Woods's  remarks  that  a  small 
minority  of  druggists  throughout  the  State  were 
still  making  their  tincture  of  iodine  from  wood  or 
methyl  alcohol.  Of  course  this  procedure  is  with- 
out excuse  and  has  been  dwelt  on  editorially  in  the 
Bulletin  time  and  time  again.  In  the  first  place, 
methyl  alcohol  is  a  poison,  in  proof  of  which  we 
may  cite  the  numerous  cases  which  have  been 
reported  in  this  journal  during  the  last  few  years. 
While  tincture  of  iodine  is  used  for  the  most  part 
as  an  outside  application,  the  poisonous  effects  of  a 
methylated  product  employed  externally  are  almost 
as  pronounced  as  when  taken  internally,  and 
numerous  cases  are  on  record  where  blindness  has 
resulted  from  the  use  of  such  agents. 

Furthermore,  as  was  pointed  out  by  Dr.  Woods, 
there  is  a  statute  in  Maine  providing  that  any 
product  containing  methyl  alcohol  must  bear  the 
word  "poison"  in  red  letters  not  less  than  one-fourth 
of  an  inch  high.  Similar  laws  exist  elsewhere,  and 
in  at  least  three  or  four  States  the  sale  of  medicinal 
preparations  containing  methyl  alcohol  is  entirely 
prohibited.  More  important  still,  a  regulation  of 
the  National  government,  made  in  connection  with 
the  food  and  drugs  act,  forbids  a  content  of 
methyl  alcohol  in  any  medicinal  preparation  except 
it  be  specified  in  the  Pharmacopoeia  or  National 
Formulary. 

Reverting  to  the  question  of  selling  tincture  of 
iodine  which  fails  to  conform  to  the  requirements 
established  by  the  food  and  drug  laws,  we  may  sum 
up  the  whole  discussion  by  declaring,  what  is  per- 
fectly obvious  to  everybody,  that  drug  standards  in 
the  future  are  going  to  be  more  severe  than  they 
have  been  in  the  past ;  that  food  and  drug  commis- 
sioners will  be  increasingly  active  in  the  years  to 
come;  that  medicinal  supplies  will  be  made  to  com- 
ply with  ever-advancing  tests  of  purity,  identity, 
and  strength;  and  that  it  behooves  the  pharmacists 
of  the  country  to  read  the  handwriting  on  the  wall 
and  prepare  themselves  for  the  inevitable. 
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SEVERAL  OTHER  DRUGS   FOUND  TO   BE 
INEFFICIENT. 

We  turn  from  the  Maine  situation  as  discussed 
in  the  preceding  editorial  to  the  last  annual  report 
of  the  Food  Commissioner  of  North  Dakota.  The 
pharmacist  in  the  State  laboratory  has  taken  up 
about  20  pages  of  the  volume  to  tell  what  he  has 
been  doing  during  the  year  in  the  examination  of 
various  medicaments  collected  throughout  the  State. 

Of  60  samples  of  spirit  of  camphor  purchased  of 
as  many  pharmacists,  only  five  contained  the  required 
amount  of  camphor;  eighty-five  per  cent  of  the 
entire  lot  was  consequently  classified  as  "sub- 
standard." Of  28  samples  of  water  of  ammonia, 
only  seven  were  up  to  full  strength,  while  some  of 
the  specimens  contained  as  little  as  3.37  per  cent  of 
gas.  Of  22  samples  of  spirit  of  nitrous  ether,  two 
conformed  to  the  requirements  of  the  U.  S.  P. ;  the 
others  ran  all  the  way  from  35.9  per  cent  of  the 
standard  upward,  while  one  contained  absolutely  no 
ethyl  nitrite  at  all. 

Lime-water,  an  exceedingly  easy  product  to  make, 
presented  almost  as  great  differences  in  strength  as 
was  the  case  with  the  articles  enumerated  in  the 
foregoing  paragraph.  Twenty-one  samples  assayed 
all  the  way  from  28.5  normal  to  128,  one  specimen 
not  containing  any  calcium  hydrate  whatever.  Of 
tincture  of  arnica  26  samples  were  collected,  but 
only  three  were  within  five  per  cent  of  the  alcoholic 
strength  prescribed  by  the  U.  S.  P. ;  six  of  the  tinc- 
tures had  been  made  by  dilution  of  the  fluidextract, 
and  while  this  was  not  looked  upon  as  condemna- 
tory, there  were  traces  of  methyl  alcohol  in  two  or 
three  of  the  products,  showing  that  methyl 
instead  of  ethyl  alcohol  had  been  employed  as  the 
diluting  agent.  In  the  case  of  tincture  of  nux 
vomica,  the  specimens  were  all  found  to  be  fairly 
satisfactory,  and  this  was  believed  to  be  largely  the 
result  of  the  investigations  and  exposures  of  pre- 
vious years. 

Of  course  it  may  be  urged  by  way  of  extenuation 
that  in  these  findings  a  product  is  considered  to  be 
out  of  conformity  with  the  legal  standard  when  it 
departs  from  it  to  any  extent  whatsoever.  In  prac- 
tice, if  the  authorities  were  resorting  to  prosecu- 
tion, they  would  allow  more  or  less  leeway  and 
would  permit  the  escape  of  galenicals  reasonably 
near  the  prescribed  strength  and  quality.  The 
percentage  of  products  notably  deficient  was  after 
all  not  so  very  large,  but  nevertheless  it  seems  clear, 
as  we  said  at  the  conclusion  of  the  previous  editorial. 


that  the  pharmacists  of  the  future  will  be  held  to  a 
far  stricter  accountability  than  has  prevailed  in  the 
past.  We  are  entering  an  era  of  food  and  drug 
legislation.  Both  the  Federal  government  and  the 
separate  States  are  taking  up  the  reform  with  con- 
siderable vigor,  and  it  cannot  be  doubted  that  in  the 
years  to  come  pharmaceuticals  which  do  not  comply 
with  legal  standards  will  invite  and  provoke  the 
prosecution  of  those  who  handle  them. 

It  behooves  individual  druggists  to  look  carefully 
to  the  standard  and  quality  of  their  supplies.  If 
they  make  their  own  galenicals  they  must  do  so  with 
accuracy  and  they  must  start  with  proper  material. 
If  they  buy  them,  they  must  purchase  of  reputable, 
responsible,  high-minded  houses.  In  the  case  of 
products  which  deteriorate  more  or  less  rapidly — 
products  like  those  which  are  for  the  most  part 
mentioned  in  this  editorial — pharmacists  must  see 
to  it  that  their  stock  is  fresh  and  that  the  prepara- 
tions are  kept  under  proper  conditions  and  not 
allowed  to  undergo  marked  changes  in  strength  and 
character. 


BASEMENT  PHARMACIES, 

In  New  York  and  Chicago  may  be  found  drug 
stores  thriving  almost  entirely  on  the  patronage  of 
single  large  apartment  houses  in  which  they  are 
located.  It  is  hard  to  believe  that  such  a  restricted 
territory  would  suffice  to  maintain  a  pharmacy,  but 
a  small  congested  district,  if  it  be  sufficiently  peopled 
by  men  and  women  of  means,  can  turn  a  lot  of 
money  into  the  coffers  of  a  drug  store.  For  a  long 
time  druggists  were  alive  to  the  advantages  of 
apartment-house  buildings,  but  had  no  means  of  in- 
vading these  inviting  premises.  To  rent  a  store  in 
a  residence  portion  of  the  city  where  no  provision 
had  been  made  for  one  presented  serious  difficulties. 

To-day  the  problem  is  working  itself  out.  Drug- 
gists go  directly  to  the  prospective  builder  of  a  large 
flat  and  contract  for  the  rental  of  the  basement  floor 
or  for  a  corner  of  it.  On  other  pages  of  this  issue 
of  the  Bulletin  are  reproductions  of  eleven  such 
pharmacies  in  Detroit.  While  all  of  them  appear  to 
be  doing  well,  we  ventured  to  ask  several  druggists : 
"What  do  you  think  of  the  basement  proposition?" 

This  question  was  put  to  Chas.  F.  Mann,  the 
well-known  Detroit  druggist  and  N.  A.  R.  D.  leader 
who  has  had  considerable  experience  with  drug 
stores  both  above  and  below  the  ground  line  and 
who  is,  therefore,  in  a  position  to  make  compari- 
sons.    "The  basement,"  replied  Mr.  Mann,  "is  not 
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le  ideal  location.  It  affords  little  or  no  window 
)ace  for  displays,"  Other  druggists  voiced  the 
ime  objection.  Another  point  raised  against  the 
jasement  pharmacy  was  the  difficulty  of  doing  a 
)da-fountain  business  with  only  one  floor  to  work 

These  disadvantages,  however,  are  outweighed  by 
le  benefits  which  the  basement  pharmacies  enjoy. 
The  patronage  of  well-to-do  people,  good  prices  and 
lenty  of  business  are  after  all  the  factors  which 
etermine  the  desirability  of  any  location.  And  in 
lese  respects  the  basement  pharmacies  are  fortunate. 


?IVE  DOLLARS  EACH  FOR  MOTION  DISPLAYS. 

The  American  people  are  notoriously  fond  of 
notion,  a  feeling  which  is  often  reflected  even  in 
rindow  displays.  Electric  signs  are  made  to  ai>- 
pear  and  reappear,  ribbons  flutter  in  the  window, 
and  thus  the  attention  of  passers-by  is  attracted. 
Some  devices  which  lend  movement  to  a  window 
are  run  by  electric  motors,  and  others  by  water 
power  and  steam. 

Have  you  any  ideas  for  exhibits  of  this  char- 
acter? Desiring  to  incorporate  a  few  motion  trims 
in  the  next  edition  of  "Window  Displays  for  Drug- 
gists," the  Bulletin  will  pay  five  dollars  for  pic- 
tures of  all  such  windows  which  prove  acceptable. 

Put  on  your  thinking  caps  and  let  us  have  your 
ideas.  Simplicity  of  construction  and  beauty  of 
appearance  will  be  the  points  by  which  the  winners 
will  be  judged. 


THE  OBSERVER'S  COLUMN. 


A  chance  remark  was  made  the  other  day  which 
has  rankled  ever  since  in  the  Observer's  breast.  It 
was  inspired  in  this  way: 

\  Mrs.  Observer  has  a  housemaid  whose  home  is  in 
a  county  where  a  fierce  fight  has  recently  been  made 
over  local  option.  The  "drys"  finally  won.  and  the 
girl  was  much  amused  to  know  that  her  brothers, 
her  cousins,  her  uncles,  and  other  male  members 
of  her  prolific  family  in  its  various  offshoots  would 
no  longer  be  able  to  quench  their  thirst  in  the 
saloons  of  the  county. 

"But,  then,"  she  added,  "they  can  go  to  the  drug 
stores." 

There  vou  are! 


She  meant  no  offense.  She  was  conscious  of 
none.  She  was  simply  giving  utterance  to  a  pre- 
vailing conception  which  she  had  heard  expressed 
so  often  that  she  had  taken  it  as  a  matter  of  fact. 

But  this  was  what  made  it  cut  the  Observer  to 
the  quick.  A  mere  individual  expression  of  opinion 
from  a  housemaid  would  not  of  itself  disturb  the 
Observer's  serenity  for  an  instant.  This  remark 
was  a  barbed  shaft  because  it  reflected  public 
opinion. 

This  sort  of  thing  almost  stings  the  Observer  into 
a  mad  frenzy,  and  it  is  with  difficulty  that  he  can 
calm  himself  down  enough  this  morning  to  write 
with  ink  and  not  with  vitriol.  To  see  one's  profes- 
sion dragged  in  the  mire  by  a  thoughtless  public, 
and  besmirched  and  befouled  to  the  last  limit  of 
endurance,  either  makes  one  want  to  hide  his  head 
in  shame  or  else  call  loudly  and  indignantly  on  his 
fellow  pharmacists  to  so  purify  the  calling  as  to 
live  down  the  blasting  reputation  pharmacy  has 
acquired. 

Of  course  there  cannot  be  so  much  smoke  without 
some  fire.  The  public  isn't  all  wrong  in  the  matter. 
It  has  some  measure  of  justification  for  its  cynical 
and  ungenerous  attitude.  There  always  have  been 
a  few  pharmacists  so  dead  to  the  dignity  of  their 
profession  as  to  thrive  on  the  liquor  traffic  without 
stint  and  without  shame.  At  the  present  time,  when 
over  half  the  geographical  area  of  the  country  is 
"dry,"  such  men  are  presented  with  unusual  oppor- 
tunities to  ply  their  nefarious  business  to  the  limit. 
To  make  matters  infinitely  worse,  ex-saloonkeepers, 
observing  the  possibilities,  open  drug  stores  when 
they  can  no  longer  conduct  saloons,  and  between 
these  two  classes  of  men — traitorous  pharmacists 
and  fake  pharmacists — the  reputation  of  the  calling 
is  brought  into  infamy  and  degradation  and  every 
sincere  lover  of  his  profession  is  made  to  blush 
with  chagrin  and  mortification. 

Realizing  this  keenly,  the  Observer  believes 
there  is  only  one  thing  to  do,  and  that  is  for  an 
honorable  calling  to  rise  up  in  its  organized  might 
and  declare:  "These  things  shall  not  be.  We  shall 
purify  our  profession  of  the  disgrace  which  attaches 
to  it.  We  shall  root  out  the  few  who  bring  us  all 
into  disrepute  and  visit  a  stinging  punishment  on 
them.  We  shall  stand  together  for  the  honor  of 
pharmacy,  the  salvation  of  pharmacists,  and  the 
preservation  of  our  good  names  as  individuals." 
Will  this  be  done? 
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THE  HALL  OF  FAME. 


A  PHARMACEUTICAL  LEGISLATOR. 

Elsewhere  in  this  issue  of  the  Bulletin^  in  our 
department  of  "The  Month's  History,"  we  have 
referred  to  two  laws  which  have  just  been  enacted 
in    the    State    of    Pennsylvania — an    anti-cocaine 


Theodore  Campbell. 


measure  and  a  food  and  drugs  act.  The  successful 
passage  of  these  bills  through  the  legislature  is  very 
largely  due  to  the  efforts  of  Theodore  Campbell,  a 
druggist  of  Overbrook,  Pa.,  and  a  member  of  the 
House  of  Representatives  from  the  seventeenth  dis- 
trict in  West  Philadelphia.  Mr.  Campbell  was  a 
member  also  of  the  legislative  committees  of  three 
pharmaceutical  organizations — the  State  Associa- 
tion, the  Philadelphia  Association  of  Retail  Drug- 
gists, and  the  Philadelphia  College  of  Pharmacy. 
Furthermore,  he  had  the  strategic  advantage  of 
being  made  chairman  of  the  Subcommittee  on  Public 
Health  and  Sanitation  of  the  lower  house  in  the 
legislature,  and  to  this  committee  were  referred  all 
bills  pertaining  to  pharmacy  and  medicine. 

Under  the  circumstances  Mr.  Campbell  was  in  an 
excellent  position  to  do  first-class  work  in  the  inter- 
ests of  Pennsylvania  pharmacy,  and  he  was  not  slow 
to  make  the  most  of  the  opportunity.  The  cocaine 
law  which  he  pushed  through  the  legislature  is  in 
substance  an  amendment  to  the  preexisting  statute. 


and  it  greatly  strengthens  and  fortifies  the  former 
measure.  The  food  and  drugs  act  met  with  consid- 
erable opposition,  some  of  it  from  druggists  them- 
selves who  did  not  properly  understand  the  merits  of 
the  question,  but  Mr.  Campbell's  efforts  were  finally 
rewarded  by  the  successful  passage  of  the  bill.. 

In  addition  to  these  services,  he  did  excellent  work 
in  defeating  several  measures  inimical  to  the  inter- 
ests of  pharmacy,  among  them  being  a  bill  providing 
■  that  all  poisons  must  be  put  up  in  three-cornered 
bottles,  and  another  permitting  the  sale  of  prepara- 
tions containing  cocaine  and  morphine  without 
physicians'  prescriptions. 


DEATH  OF  JACOB  H.  REDSECKER. 

Jacob  H.  Redsecker,  Ph.M.,  died  last  month  at 
the  age  of  TO  years.  One  of  the  best  known  drug- 
gists of  Pennsylvania,  he  had  been  a  regular 
attendant  upon  the  annual  meetings  of  the  State 
association  for  nearly  a  generation,  and-  if  we 
mistake  not  he  was  at  one  time  president  of  the 
organization.  He  had  a  gift  of  wit  and  repartee 
and  was  always  counted  upon  to  furnish  mingled 
humor  and  wisdom  to  enliven  and  enrich  the  trans- 
actions of  the  association.  Nearly  every  year  he 
"brought  forth  a  poem  of  an  amusing  or  sentimental 
character,  and  two  or  three  years  ago  he  collected 


Jacob  H.  Redsecker. 


many  of  his  verses  and  published  a  small  book  for 
private  circulation.  This  w-as  noticed  in  the 
Bulletin  at  the  time.  Mr.  Redsecker  was  always 
very  much  interested  in  the  Philadelphia  College  of 


BULLETIN  OF  PHARMACY 


231 


*harmacy,  and  was  given  by  that  institution  the 
lonorary  degree  of  Ph.M.  many  years  ago.  He  was 
llso  a  member  of  the  American  Pharmaceutical 
issociation,  and  attended  such  of  its  meetings  as 
rere  held  in  the  east.  His  home  was  in  Lebanon, 
*a.,  where  for  nearly  fifty  years  he  transacted  a 
wholesale  and  retail  drug  business  under  the  name 
M  George  Ross  &  Co.  Mr.  Redsecker  had  a  per- 
mality  so  unique,  and  a  popularity  so  wide,  that 
will  be  greatly  missed  in  the  pharmaceutical 
Ircles  of  his  State. 


The  commission  will  summon  witnesses  and  inves- 
tigate thoroughly  the  present  manner  of  fixing 
insurance  rates,  together  with  other  details  of  the 
insurance  business,  and  will  present  a  report  and 
recommendations  to  the  legislature.  At  present  the 
charges  are  fixed  by  a  rating  house  in  Chicago,  and 
no  change  is  possible  except  where  improvements 
are  made. 

That  Mr.  Hartz  will  more  than  measure  up  to  the 
requirements  is  evident  to  all  who  know  the  man. 


AN  ILLINOIS  JOBBER  HONORED  BY  THE 
GOVERNOR. 

Mr.  B.  C.  Hartz,  of  the  jobbing  firm  of  Hartz  & 
Bahnsen  in  Rock  Island,  111.,  is  one  of  the  best 
known  wholesale  druggists  in  the  country  and  is  a 
prominent  member  of  the  N.  W.  D.  A.  The 
standing  enjoyed  by  Mr.  Hartz  in  the  business 
circles  of  his  own  State  is  well  indicated  by  the 
recent  action  of  Governor  Deneen  in  making  him  a 
member  of  the  commission  authorized  by  the 
legislature  to  investigate  fire  insurance  rates  and  to 
recommend  a  bill  for  the  better  regulation  of 
charges  imposed  by  the  insurance  companies. 

The  resolution  passed  by  the  legislature  provided 
for  a  commission  composed  of  one  man  from  Rock 


B.  C.  Habtz. 


Bland,  one  from  Chicago,  one  from  East  St.  Louis, 

)ne  from  Quincy,  and  one  from  Springfield.     Mr. 

[artz,  therefore,  became  the  governor's  choice  for 

the  positioh  among  the  business  men  of  Rock  Island. 


ANOTHER  ONE  OF  THE  ILLINOIS  TRAVELERS. 

In  recent  issues  of  the  Bulletin  we  have  pre- 
sented portraits  of  a  number  of  the  members  of  the 
Illinois  Pharmaceutical  Travelers'  Association — 
the  men  who  are  putting  forth  such  strenuous  efforts 


R.  G.  Shirey. 

to  work  up  a  large  attendance  at  the  meeting  of  the 
State  Pharmaceutical  Association  to  be  held  early 
this  month  in  Quincy.  The  gentleman  shown  this 
time  is  R.  G.  Shirey,  of  the  well-known  house  of 
Bauer  &  Black.  Mr.  Shirey  is  a  member  of  the 
Parade  Committee  of  the  I.  P.  T.  A.,  and  this 
reminds  us  that  something  very  spectacular  is  being 
cooked  up  in  the  way  of  a  parade  for  the  Quincy 
meeting.  Mr.  Shirey  himself  will  be  the  color- 
bearer  in  the  parade,  and  in  that  capacity  will  carry 
the  banner  purchased  by  funds  subscribed  entirely 
by  the  travelers.  This  will  be  the  first  appearance 
of  the  banner  in  public,  and  it  is  said  to  be  a  very 
handsome  production. 


The  National  Association  of  Retail  Druggists  will  this  year  hold  its  annual  convention  in  Louisville,   beginning   September  6.  and  the  Bulletin 

cartoonist  has  pictured  Simon  N.  Jones  as  the  host  of  the  occasion. 
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Cnaries  !■.  Mann,  corner  of  Forest  and  Woodward  Avenues. 


Interior  view  of  Mr.  Mann's  pharmacy. 


Leonard  A.  Seltzer,  32  Adams  Avenue,  West. 


F.  E.  Smallidge.  Pasadena  Apartment  House  on  Jefferson  Avenue. 


F.  Rohnert,  455  Jefferson  Avenue 
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Morse  S.  Ascher.  at  the  corner  of  Watson  and  John  R.  Streets. 
The  Basement  Pharmacies  of  Detroit. 
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A.  G.  Riesterer.  Shotwell  Apartments. 


Frank  M.  Mead,  738H  Trumbull  Avenue. 


Btddlecombe'a  Drue  Store.  173  Milwaukee  Avenue. 


Morrish  &  Costigan,  at  the  corner  of  High  and  Beaubien  Streets. 


Klingersmith's  Pharmacy,  at  the  corner  of  Charlevoix  Street  and 
Mt.  Elliott  Avenue. 


Pierce's    Prescription    Pharmacy,    at   the    corner  of  Second    and 
Charlotte  Avenues. 


The  Basement  Pharmacies  of  Detroit. 


THE  PRESIDENT  OF  THE  A.  PH.  A. 

A  Biography  and  an  Appreciation  by  One  Who  was  for  Several  Years  Closely  Associated  with  Pro- 
fessor Oldber^  In  Editorial  Work— The  Story  of  a  Career  Rich  In  Valuable  Service  as 
Pharmacist,  Teacher,  Writer,  Author,  and  Leader. 

By  JOSEPH  HELFMAN. 


In  December,  1894,  Dr.  Oscar  Oldberg  was  intro- 
duced to  the  readers  of  this  journal  as  its  future 
editor  in  language  which,  calmly  reviewed  after  a 
lapse  of  nigh  fifteen  years,  cannot  be  pronounced  an 
exaggerated  estimate  of  one  of  the  strongest  figures 
in  American  pharmacy :   "To  every  friend  and  well- 


Prof,  Oscar  Oldberg. 

wisher  of  pharmacy,  perplexed  by  its  problems  and 
striving  to  elevate  its  standards;  to  all  readers  of 
the  best  pharmaceutical  literature;  to  all  members 
of  the  representative  pharmaceutical  organizations 
— the  name  of  Oscar  Oldberg  as  educator,  author, 
and  editor,  is  a  household  word.  A  number  of  his 
works  are  standard  text-books.  His  contributions 
to  the  journals  are  eagerly  sought  and  widely  copied. 
As  Dean  of  the  Faculty  in  the  School  of  Pharmacy 
of  the  Northwestern  University  he  has  accomplished 
a  remarkable  success,  educationally  and  materially. 
In  the  discussions  of  the  American  Pharmaceutical 
Association,  his  speeches— weighty,  lucid,  honest, 
and  convincing — have  made  him  one  of  the  oracles 
of  that  body." 


BIRTH  AND  EARLY  LIFE  IN   SWEDEN. 

Professor  Oldberg  is  not  of  German  extraction,' 
as  many  suppose,  but  was  born  in  Northern  Sweden, 
January  22,  1846,  his  birthplace  being  the  parish  of 
Alfta,  of  which  his  father  was  rector.  Until  the  age 
of  nine  the  lad  attended  the  village  school,  and  then 
entered  the  gymnasium  at  the  city  of  Gefle,  taking 
the  classical  course  from  1855  to  1861. 

During  the  temporary  residence  of  his  family  in 
the  university  city,  Upsala,  he  entered  "The  Crown," 
the  pharmacy  of  Assessor  Anderberg,  as  an  appren- 
tice, in  December,  1861,  but  was  transferred  to 
"The  Crane,"  the  pharmacy  of  the  city  of  Falun, 
in  the  spring  of  1862.     His  preceptor  and  friend. 


Professor  Oldberg  and  his  daughter's  boy,  Thornton  Oldberg  Smallwood. 
fifteen  months  old. 

the  proprietor  of  "The  Crane,"  was  Sir  Frederick 
W.  Helleday,  who  had  been  a  pupil  of  the  great 
Berzelius,  and  who  enjoyed  an  enviable  reputation 
for  his  public  services  and  scientific  attainments. 
Sir  Frederick  gave  young  Oldberg  unusual  advan- 
tages by  way  of  private  individual  instruction   in 
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chemistry  and  pharmacy.  In  Sweden  the  appren- 
ticeship period  in  pharmacy  is  four  years,  but  (on 
the  recommendation  of  his  preceptor)  Oldberg  was 
allowed  in  the  summer  of  1865  to  pass  the  public 
examinations  established  by  law  for  dispensers,  and 
took  the  prescribed  professional  oath  when  twenty 
years  of  age. 

HIS   PROGRESS  IN   AMERICA. 

A  short  time  afterwards  he  determined  to  migrate 
from  his  native  land,  where  apothecaries  are  num- 
bered, seldom  die,  and  never  resign,  to  cast  his  lot 
in  the  land  of  druggists  without  number.  Acquaint- 
ed with  German  and  English  as  well  as  Swedish,  he 
had  no  difficulty  in  securing  an  engagement  at  a 
busy  prescription-table,  continued  his  labors  in  New 
York  dispensing  pharmacies  for  two  years,  and  then 
removed  to  Washington,  where  he  was  soon  estab- 
lished in  the  drug  business  on  his  own  account. 

In  1868  he  was  invited  to  deliver  lectures  on  phar- 
macy in  the  Medical  Department  of  the  venerable 
institution  known  as  Georgetown  College,  and  has 
continued,  with  comparatively  brief  interruptions,  to 
teach  pharmacy  since  that  time. 

From  1873  to  1881  he  held  positions  in  the  Treas- 


Prof.  Arne  Oldberg.  a  gifted  musical    composer  and  a  member  of  the 
faculty  of  the  School  of  Music  of  Northwestern  University. 

ury  Department,  being  first  employed  in  the  Bureau 
of  Statistics,  afterwards  as  Chief  Clerk,  and  later  as 
Medical  Purveyor  of  the  Marine  Hospital  Service 
of  the  United  States,  a  jKDst  which  he  resigned  in 
1881.  The  original  of  the  first  order  making  the 
use  of  the  metric  system  compulsory  in  any  branch 


of  the  public  service  of  the  United  States  is  in  the 
handwriting  of  Oscar  Oldberg,  upon  whose  recom- 
mendation it  was  issued,  and  accompanying  this 
order  was  a  little  pamphlet,  prepared  by  him,  on  the 
use  of  "The  Metric  System  in  Medicine  and  Phar- 
macy," which  was  published  and  republished  to  the 


Professor  Oldberg's  home  out  in  Auburn  Park. 

extent  of  tens  of  thousands  of  copies  and  quoted  in 
many  technical  works. 

A  LIFE  OF  FRUITFUL  EFFORT. 

Professor  Oldberg  has  been  actively  engaged  in 
pharmaceutical  work,  either  as  dispenser,  teacher, 
editor,  writer,  or  in  the  manufacture  of  pharmaceu- 
tical preparations,  almost  without  interruption  for 
forty-seven  years.  He  has  had  about  twelve  years' 
practical  experience  as  a  dispensing  pharmacist,  and 
about  thirty-five  years'  experience  as  a  teacher  of 
students  of  pharmacy.  He  is  a  member  of  the  Com- 
mittee of  Revision  of  the  Pharmacopoeia  of  the 
United  States,  Ex-Secretary  of  the  Seventh  Inter- 
national Pharmaceutical  Congress,  honorary  mem- 
ber of  several  pharmaceutical  societies,  and  the  Dean 
of  the  Faculty  of  the  School  of  Pharmacy  of  North- 
western University,  an  institution  he  helped  to  found 
and  with  which  his  name  and  work  are  very  closely 
interwoven.  The  extraordinary  success  which  has 
attended  the  establishment,  growth  and  work  of 
that  school,  which  stands  second  in  the  list  of  phar- 
maceutical schools  of  the  country  with  respect  to 
the  number  of  attending  students,  is  familiar  to  all 
who  give  any  attention  to  pharmaceutical  education. 

AUTHOR  AND  EDITOR, 

Eight  or  ten  pharmaceutical  text-books  and  other 
works,  most  of  which  have  had  two  or  three  editions, 
bear  Professor  Oldberg's  name  as  author.     From 


288 


BULLETIN  OF  PHARMACY 


1895  to  1898  he  was  editor-in-chief  of  the  Bulle- 
tin OF  Pharmacy,  and  during  that  time,  as  at  other 
times  and  in  other'  ways,  his  voice  and  pen  have 
exerted  no  small  influence  in  the  councils  of  his  pro- 
fession. During  the  period  of  Professor  Oldberg's 
editorship  of  this  journal  the  Bulletin  was  the 


The  Northwestern  University  Building  at  Lake  and  Dearborn  Streets 
in  Chicago.  Here  are  housed  the  Pharmacy,  Law,  and  Dental  Depart- 
ments, the  University  proper  being  located  at  Evanston,  a  few  miles  out 
of  Chicago, 

pioneer  in  many  an  agitation  which  has  since  become 
gospel  in  all  the  sanctums  of  the  pharmaceutical 
world,  and  not  a  few  reforms  could  easily  be  traced 
to  his  initiative  and  able  advocacy. 

SERVICES  TO  THE  A.  PH.  A. 

It  was  in  1873  that  Professor  Oldberg  became  a 
member  of  the  American  Pharmaceutical  Associa- 
tion. He  has  attended  most  of  its  meetings  since 
that  time,  contributing  many  papers  upon  such  sub- 
jects as  weights  and  measures,  pharmaceutical  no- 
menclature, the  Pharmacopoeia,  pharmaceutical  edu- 
cation, pharmaceutical  legislation,  etc.  He  has  long 
been  considered  one  of  the  ablest  and  most  construc- 
tive thinkers  in  the  Association.  During  the  last 
few  years  he  has  served  twice  as  chairman  of  the 
Section  on  Education  and  Legislation,  and  the  two 
addresses  delivered  in  that  capacity  were  models  of 
clear  English  and  sound  philosophy.  They  aroused 
enthusiastic  and  long-continued  applause  when  de- 
livered by  Professor  Oldberg  in  person,  and  they 
were  echoed  and  re-echoed  from  the  pharmaceutical 
press  for  months  afterwards.  At  the  Hot  Springs 
meeting  last  September,  Professor  Oldberg  was 
elected  president  of  the  Association,  and  the  address 
to  be  delivered  by  him  at  Los  Angeles  in  August 
will  surely  take  its  place  among  the  best  ever  pre- 
sented to  the  Association. 


THE   MAN  HIMSELF. 

The  fine  culture  acquired  in  a  well-educated  youth 
has  lost  no  hold  on  a  life  now  in  its  sixty-fourth 
year.  Professor  Oldberg  is  a  scholarly  musician, 
with  a  severe  taste  for  only  the  great  composers. 
It  is  not  difficult  to  guess  whence  his  gifted  son  Arne 
inherits  a  musical  endowment  which,  despite  his 
youth,  has  made  him  one  of  the  foremost  of  Amer- 
ican teachers  and  composers.  A  second  son,  Virgil, 
has  made  a  notable  success  as  a  professor  of  experi- 
mental engineering  and  as  a  consulting  engineer; 
recently  he  has  invented  an  automobile  muffler  for 
the  manufacture  of  which  a  large  factory,  backed 
by  ample  capital,  is  now  under  way.  Of  course,  the 
Professor  takes  a  very  great  and  a  wholly  just  pride 
in  his  charming  and  accomplished  family  and  in  his 
six  grandchildren. 

Of  his  professional  life  the  abiding  interest  is  the 
progress  of  pharmaceutical  education,  and  to  that 
progress  he  has  contributed  every  energy  of  his 
voice  and  his  pen  and  his  learning  for  several  de- 
cades. His  interest  in  the  cause  never  flags.  Only 
the  other  day  he  spoke  to  the  writer  of  this  sketch 
about  the  accomplished  success  of  a  project  that 
lay  near  to  his  heart — the  establishment  of  the  new 
course  in  his  school,  which  requires  two  full  aca- 
demic years  of  nine  months'  work  each  and 
leads  to  the  degree  of  Pharmaceutical  (Chemist.  Two 


A  view  in  the  Microscopical  Laboratory  of  the   Northwestern   School 
Pharmacy,  of  which  Professor  Oldberg  is  the  dean. 

years  ago  there  were  eight  students  in  this  course^ 
Last  year  it  numbered  thirty-two  students.  This 
year  the  number  is  seventy. 

The  Professor  is  capitally  good  company.     His 
keenness,  his  shrewdness,  his  penetrating  judgment 
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\i  men,  his  quick  instinct  for  fun,  and  the  abounding 

^umor  which  plays  about  every  subject  of  his  con- 

rersation  give  reHsh  to  his  talk.     Passing  an  under- 

iker's  in  Detroit  one  day,  he  pointed  to  the  sign 

rev  the  door,   "Flattery,   Undertaker."      "That's 


very  appropriate,"  he  remarked,  "after  death  comes 
Flattery."  But  we  don't  propose  to  save  all  our 
roses  for  his  grave.  A  few  out  of  the  many  which' 
he  has  unquestionably  earned  we  have  tried  to  sprin- 
kle over  this  inadequate  account  of  a  valuable  life. 


A  TALCUM  POWDER  DISPLAY. 


By  H.  M.  CURRY. 

Ellsworth,  Haasas. 


This    display    was    intended    more    to    impress 

Observers  with  the  fact  that  our  stock  of  talcum 

)wders  included   all   the   leading  brands  than  to 

)om  any  special  make.     We  realize  the  fact  that 

Advertisements,  properly  read  and  persistently  con- 

inued,  are  bound  to  induce  a  demand  for  the  goods. 

'^e   watch    the    magazines,    buy    the    meritorious 


sig^  at  the  top  is  painted  in  water  colors  on  a  piece 
of  ceiling  paper,  giving  it  a  watered  silk  effect,  in 
three  colors — ^black,  red,  and  orange-yellow. 

The  different  boxes  of  powder  are  arranged  about 
a  foot  back  of  the  oj)en  archways,  and  back  of  them 
are  advertising  designs  furnished  by  the  manufac- 
turers.    The  fancy  border  is  a  four-inch  strip  cut 


■ 


articles  advertised,  and  are  thus  enabled  to  keep  up 
the  reputation  we  have  striven  for:  "If  it's  good, 
you'll  find  it  here." 

The  display  which  I  started  out  to  describe  is 
arranged  on  a  platform  5  by  10  feet  in  dimensions, 
covered  with  green  wall-paper.  The  arches  are  cut 
from  cardboard  30  by  40  inches  in  size,  and  decor- 
ated with  a  stencil  on  ordinary  wall  molding.    The 


from  wall-paper.  At  night  a  brilliant  light  is 
thrown  directly  down  on  the  goods  back  of  the  arch- 
ways, while  the  front  of  the  design  is  only  partially 
lighted,  thus  making  one  of  the  prettiest  effects  we 
have  ever  shown.  The  whole  idea  is  all  so  clean  and 
well-balanced  that  it  is  too  good  to  lose.  We  submit 
it,  therefore,  to  others,  who  may  change  the  sign  t€> 
fit  the  display. 


GETTING  THE  PHYSICIAN'S  CO-OPERATION. 

Seven  Dru^^ists  Give  the  Methods  which  They  Have  Found  Most  Successful — AH  A^ree  that  it  Pays 
to  Cultivate  the  Doctor  Earnestly,  but  They  Have  Various  Ways  of  Reaching  the  Same  End. 


The  druggist  who  desires  to  extract  the  utmost  benefit  from  his  business  is  invariably  the  druggist 
who  seeks  and  obtains  the  cooperation  of  the  physician.  This  everybody  concedes,  but  different  drug- 
gists have  different  methods  of  approaching  physicians,  and  we  have  accordingly  thought  it  profitable 
to  ask  a  number  of  successful  pharmacists  just  what  policies  and  plans  had  been  adopted  by  them  in 
securing  a  maximum  of  friendship  and  patronage  from  physicians.  To  seven  well-known  men  we 
therefore  submitted  a  list  of  seven  questions,  and  we  have  much  pleasure  in  presenting  their  replies  this 
month. — The  Editors. 


FRANKLIN  M.  APPLE,  PH.G., 

Philadelphia,   Pa. 

1.  I  have  always  been  mindful  of  the  close 
cooperation  that  should  exist  between  the  reputable 
physician  and  the  trustworthy  pharmacist,  and  I 
have  always  endeavored  to  build  up  a  sentiment  of 
independence  by  various  methods,  chief  of  which 
is  honest  service  constantly  rendered  to  physicians 


F.  M,  Apple. 

and  their  patients.  I  certainly  do  believe  that 
worthy  pharmacists  have  many  reasons  to  thank 
careful  and  intelligent  physicians  for  courtesies  and 
favors  shown,  notwithstanding  the  fact  that  quite 
recently  a  representative  of  a  colossal  buying  associ- 
ation of  retail  druggists,  which  poses  as  an  organi- 
zation to  protect  the  public  health,  sought  hard  to 
make  me  believe  that  I  had  nothing  for  which  to 
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thank  the  members  of  the  medical  profession. 
Actual  results  in  my  own  experience  will  not  bear 
witness  to  the  accuracy  of  his  argument. 

2.  It  is  difficult  to  say  just  how  much  support 
I  have  had  from  physicians  without  violating  confi- 
dences more  or  less ;  but,  to  speak  in  a  general  way, 
I  will  say  that  I  feel  certain  that  my  success  in 
life  has  been  due  in  large  measure  to  the  responses 
from  the  medical  profession  to  entreaties  for 
support.  And  the  only  exchange  by  way  of  reci- 
procity has  been  honest  goods  and  honest  service. 

POLICIES. 

3.  I  have  always  placed  chief  reliance  upon  an 
honorable  record  and  upon  a  readiness  to  compound 
prescriptions  properly  when  presented  by  patients 
or  their  representatives.  I  have  always  endeavored 
to  have  associated  with  me  only  well  qualified 
assistants  upon  whom  I  could  place  reliance  and 
honestly  recommend  to  my  patrons  as  worthy  of 
their  confidence  and  trust.  My  "square  deal"  pre- 
scription blank  has  proved  of  very  great  benefit 
to  me,  for  it  is  an  evidence  of  regard  for  the  rights 
of  medical  men,  when  its  provisions  are  respected. 

For  a  more  elaborate  outline  of  the  policies  which 
have  led  to  my  constantly  increasing  prescription 
business,  I  will  call  attention  to  the  reprint  of  a 
portion  of  a  paper  I  read  at  the  last  meeting  of  the 
Pennsylvania  Pharmaceutical  Association,  appear- 
ing in  the  March,  1909,  issue  of  the  Druggists 
Circular,  page  123,  for  I  do  not  believe  that  any 
factors  there  mentioned  can  be  overlooked  in 
tracing  the  cause  of  our  increasing  prescription 
trade. 

4.  I  never  sell  any  goods  at  actual  cost  to  medical 
men,  and  do  not  find  it  necessary  to  do  so.  I  do 
not  solicit  the  trade  of  physicians  in  tablet  triturates, 
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etc.,  as  I  do  not  think  it  good  policy — hence  my 
sales  of  that  sort  are  very  small. 

5.  I  never  give  physicians  anything  but  a  small, 
inexpensive  token  of  friendship,  such  as  I  would 
offer  to  any  friend  or  acquaintance.  I  do  not 
believe  in  bribing  physicians  or  offering  them  per- 
centages, for  a  man  who  is  for  sale  will  go  where 
the  largest  bribe  is  offered,  and  undoubtedly  will 
advance  his  price  constantly  until  it  will  become 
prohibitive,  unless  "the  patients  are  compelled  to 
pay  the  fiddler,"  which  custom  never  will  be  toler- 
ated in  my  establishment. 

6.  Most  assuredly  does  it  pay  to  advertise  syste- 
matically among  physicians.  It  has  always  been 
my  ambition  to  get  physicians  to  visit  my  pharmacy, 
to  inspect  the  place  and  see  where  and  how  their 
prescriptions  are  compounded — also  notice  by  whom 
they  are  compounded.  Almost  all  of  my  demon- 
strating of  U.  S.  P.  and  N.  F.  preparations  has 
been  done  in  my  own  store,  and  it  has  been  very 
effective. 

7.  Considerable  dispensing  is  done  by  the  physi- 
cians in  this  section,  but  less  than  some  years  ago, 
due  to  propaganda  work  and  an  elevation  of  the 
standards  in  pharmacists  themselves.  The  dis- 
pensing by  those  physicians  who  look  only  at 
the  mercenary  side  of  the  practice  of  medicine  will 
r.ever  cease;  but  with  those  imbued  with  higher 
ideals  a  reform  is  possible,  and  probable. 

HIS    BUSINESS    MAXIM. 

One  of  my  business  maxims  always  has  been :  "If 
you  cannot  get  all  you  would  like  to  get,  get  all 
you  possibly  can  without  annoying  or  irritating  the 
physician,  for  there  are  many  commodities  they 
can  sell  for  you,  if  they  will  not  write  prescriptions, 
upon  which  a  handsome  profit  can  be  made."  My 
cash  register  just  as  eagerly  absorbs  the  profits 
from  the  sale  of  a  sick-room  requisite  as  it  does 
those  from  prescriptions,  notwithstanding  my  great 
preference  for  prescription  work. 


JACOB  DINER, 
New  York   City. 

1.  Pharmacy  being  a  part  of  the  practice  of 
medicine,  the  relation  of  the  pharmacist  to  the 
physician  should  be  of  the  friendliest  character,  and 
I  have,  ever  since  I  have  been  in  business,  solicited 
and  cultivated  the  friendship  of  the  members  of  the 
medical  profession. 

2.  My  efforts  in  that  line  have  been  very  success- 


ful indeed  and  I  am  enjoying  a  great  deal  of  patron- 
age and  support  from  the  physicians  of  my  acquaint- 
ance; they  often  telephone  prescriptions  or  bring 
them  into  the  store,  frequently  for  patients  entirely 
outside  my  radius  of  business. 

HONESTY  THE  ONE  PRINCIPLE. 

3.  The  methods  I  have  pursued  can  be  classified 
under  the  head  of  Honesty.  I  have  been  honest 
with  physicians,  never  counter-prescribing  nor 
loading  my  shelves  and  show-cases  with  cure-alls 
for  every  ill  that  human  flesh  is  heir  to.  I  have 
been  honest  with  patients,  never  permitting  sophisti- 
cation or  substitution.  I  have  been  honest  with 
myself  by  charging  a  fair  profit  on  all  prescriptions, 
never  telling  the  people  that  I  am  giving  them  some- 
thing for  nothing.     Whenever  opportunity  has  of- 


Jacob  Diner. 

fered  itself  I  have  shown  the  physician  that  I  am 
really  a  pharmacist  and  not  merely  a  vender  of  other 
people's  goods,  making  my  pharmaceuticals  myself, 
always  holding  myself  ready  to  advise  as  to  the  best 
methods  of  administering  medicines,  and  ever 
watchful  to  convey  the  impression  that  I  am  not 
endeavoring  to  teach  the  doctor  but  rather  to  assist 

him. 

4.  If  physicians  purchase  supplies  from  me,  as 
some  do,  I  sell  them  at  actual  cost  for  anything  of 
my  own  make,  not  charging  for  labor;  supplies  not 
made  by  me  I  furnish  at  an  advance  of  10  per  cent, 
providing,  however,  that  they  are  for  the  personal 
use  of  the  doctor  or  his  family. 
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5.  During  the  Christmas  and  New  Year's  festivi- 
ties we  exchange  cards  of  congratulation.  I  give  no 
other  presents  to  physicians. 

6.  It  certainly  has  paid  me  to  cultivate  doctors. 

THE  DISPENSING  QUESTION. 

7.  There  is  a  comparatively  small  amount  of  disr 
pensing  done  in  my  neighborhood.  Two  of  my  best 
physicians  were  once  persuaded  by  a  traveling  man 
to  lay  in  a  full  supply  of  tablets.  I  found  it  out  and 
called  on  them,  showing  them  that  dispensing  is 
neither  professional  nor  profitable.  I  pointed  out 
that  patients  soon  get  on  to  the  fact  that  the  doctor 
gives  them  just  enough  tablets  to  last  them  until  the 
next  call,  that  in  order  to  get  a  few  cents'  worth  of 
tablets  the  patient  realizes  he  must  pay  another  con- 
sultation fee,  that  the  best  pharmaceutical  houses  do 
not  cater  to  physicians,  that  the  houses  who  do  gen- 
erally fail  to  enjoy  the  highest  of  reputations,  and 
that  the  pharmacist  stands  as  a  buffer  between  the 
patient  and  the  physician,  often  saving  complications 
and  frequently  discovering  and  correcting  errors  be- 
fore it  is  too  late. 

I  succeeded  in  convincing  them,  bought  their  tab- 
lets, destroyed  them  right  in  their  own  offices,  and 
have  since  been  amply  repaid  for  it! 


CORNELIUS   OSSEWARD, 

Seattle,  Washington. 

1.  Our  aim  has  been  and  constantly  will  be  to 
keep  in  close  touch  with  our  physicians,  and  to  keep 
our  name  before  them.  We  give  them  to  under- 
stand that  we  are  willing  to  assist  them  wherever 
possible. 

2.  Out  of  a  total  of  about  400  physicians  we 
received  prescriptions  from  285  during  the  month  of 
March. 

3.  Our  methods  of  earning  the  cooperation  of 
physicians  are  to  give  our  undivided  attention  to  the 
prescription  business,  letting  physicians  understand 
that  no  counter-prescribing  is  practiced,  and  that  no 
patent  medicines  are  sold  or  recommended.  Our 
endeavors  to  do  only  good  work,  assisting  physi- 
cians to  obtain  results,  have  done  a  great  deal  toward 
vwinning  the  confidence  we  enjoy  among  the  medical 
profession.  Our  system  of  delivery  has  also  been 
an  important  feature  in  building  up  our  prescription 
business. 

4.  We  always  charge  cost  to  physicians  for  their 
fiupplies. 


5.  No,  we  do  not  make  a  practice  of  giving  goods 
away.  As  to  holiday  gifts,  we  have  almost  entirely 
discontinued  this  practice.  We  would  rather  have 
our  work  decide  whether  we  are  worthy  of  the  phy- 
sician's confidence  and  respect.  It  seems  more  hon- 
orable. 

6.  We  do  not  advertise  among  physicians  so  much 
as  we  strive  to  have  them  keep  in  mind  the  fact  that 
we  are  prepared  to  do  their  work  well ;  that  anything 
new  which  they  wish  to  prescribe  is  at  hand.  It  pays 
to  have  the  reputation  that  "if  you  can't  get  it  at  our 
place  there  is  no  use  trying  anywhere  else."  Be  pre- 
pared to  help  your  physicians.  If  they  want  a  stain- 
ing solution,  be  ready  to  make  it ;  if  they  wish  a  test 
made  see  that  you  can  do  it.  If  you  are  ready  to  do 
these  things  which  your  neighbors  cannot  perform, 
you  will  soon  have  the  physicians  coming  your  way. 

7.  There  are  very  few  physicians  who  do  any  dis- 
pensing with  us. 

JOHN  W.  GAYLE, 

Frankfort,  Ky. 

Let  me  say  in  reply  to  your  inquiries : 

1.  I  certainly  believe  in  cultivating  physicians 
earnestly. 

2.  The  measure  of  support  I  get  from  them  is  in 
proportion  to  the  attention  I  show  them. 


J.  W.  Gayle. 

3.  My  best  method  of  gaining  their  patronage  is 
to  assure  them  in  a  personal  way  of  my  desire  to 
cooperate  with  them. 

4.  In  furnishing  them  supplies  I  give  them  a  rea- 
sonable discount  from  regular  prices. 
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o.  By  way  of  free  presentations  I  ordinarily  give 
;m  prescriptions  for  their  personal  use — don't 
ike  holiday  gifts. 

Yes,  it  decidedly  pays  to  carry  on  systematic 
Ivertising  among  physicians. 
7.  They  do  not  dispense  much  in  my  neighbor- 
hood. 


7.  There  is  of  course  some  dispensing  among 
physicians  here.  To  what  extent  I  cannot  tell,  but 
there  are  also  quite  a  number  of  prescribers. 


LEONARD  A.  SELTZER, 
Detroit,  Mich. 

[1.  I  believe  in  cultivating  the  confidence  of  the 
)utary  physicians  in  me  as  a  pharmacist  and  his 
indship  for  me  as  a  man,  irrespective  of  whether 


LlONAKD  SlLTZIB. 

I  get  any  business  from  them  or  not.    The  business 
will  take  care  of  itself. 

2.  I  have  received  a  gratifying  measure  of  sup- 
port from  them. 

3.  The  only  inducement  I  have  offered  to  phy- 
sicians is  better  pharmacy. 

4.  I  charge  cost  for  supplies  when  I  sell  prescrib- 
ing physicians.  Men  who  are  not  prescribers  I 
charge  a  nominal  advance  on  some  things. 

5.  No,  I  never  make  gifts  of  any  kind,  at  the 
holiday  season  or  at  any  other  time. 

G.  I  think  it  would  pay  me  to  advertise  regularly 
among  physicians,  but  I  have  never  inaugurated  a 
systematic  campaign  further  than  constant  attempts 
along  lines  indicated  in  paragraph  1. 


ERNST  O.  ENGSTROM, 

Pittsfield,  Mass. 

1.  I  try  first  and  always  to  take  care  of  my  own 
business,  without  any  interference  from  doctors ;  still 
I  am  always  willing  and  glad  to  cooperate  with 
them  in  giving  them  such  information  as  I  may 
have  and  they  may  ask  for.  I  buy  such  remedies  as 
they  may  wish  to  use  in  their  practice,  with  very  lit- 
tle comment  on  my  part  unless  they  ask  for  my 
personal  opinion,  when  I  give  it  frankly  and  truth- 
fully so  far  as  my  knowledge  goes,  and  should  I 
be  ignorant  about  a  given  product  I  so  tell  them 
frankly.  I  cultivate  their  friendship  as  I  do  that  of 
any  other  customers. 

2.  I  have  their  respect  and  the  friendship  of  a 
number  of  them.  I  think  I  am  as  often  recommend- 
ed by  them  to  their  patients  as  any  other  druggist 
in  our  city,  and  this  claim  my  prescription  files  will 
bear  out. 

3.  As  for  using  methods  to  gain  the  support  of 
physicians,  I  simply  send  them  blanks  with  niy  card 
printed  on  them  in  small  letters-,  and  then,  in  dis- 
pensing prescriptions,  give  exactly  what  is  called  for 
and  compound  the  prescriptions  properly. 

4.  I  sell  supplies  to  physicians  at  practically  cost. 

5.  I  do  not  believe  it  pays  to  make  presents  or 
gifts  to  doctors  as  a  rule,  but  I  have  some  warm  per- 
sonal friends  among  our  physicians,  and  to  them 
only  I  may  make  some  gift  at  the  holiday  season, 
and  I  often  receive  presents  from  them  in  the  same 
way.  Last  year  I  received  a  beautiful  pipe  worth 
about  $12  from  one  doctor  to  whom  the  value  of 
my  present  was  less  than  $5. 

6.  I  have  never  tried  systematic  advertising 
among  physicians  and  cannot  therefore  testify  as 
to  its  productiveness, 

7.  I  sell  doctors  a  fair  amount  of  tablets,  pills, 
some  liquids  and  powders  for  their  own  dispensing, 
and  I  believe  the  majority  of  them  dispense  as  much 
as  is  convenient.  They  write  prescriptions  for  pro- 
prietary goods,  U.  S.  P.  and  N.  F.  preparations, 
expensive  tablets  and  pills.  We  have  about  thirty 
doctors  in  our  city,  and  it  would  not  surprise  me  if 
they  averaged  writing  from  forty  to  fifty  prescrip- 
tions each  a  day. 

I  am  pleased  with  the  conditions  and  relationship 
existing  in  our  city  between  doctors  and  druggists. 
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Each  craft  may  at  times  do  little  things  which  in- 
fringe on  the  business  of  the  other,  but  it  does  very 
little  harm  if  no  more  is  done  than  what  we  have 
to  contend  with. 

LOUIS  SCHULZE, 

Baltimore,  Md. 

1.  I  have  always  treated  physicians  with  the  ut- 
most courtesy,  regarding  their  wishes  by  refusing  to 
renew  their  prescriptions  for  any  one  except  those 
for  whom  originally  prescribed,  and  not  then  if  the 
physician  had  in  any  manner  indicated  he  did  not  so 
desire. 

2.  In  my  former  stand  I  always  enjoyed  the  good- 
will of  physicians  practicing  in  the  locality ;  looking 
over  my  file  of  a  week,  I  found  one  time  that  80 
different  physicians  were  represented,  and  it  would 
require  a  radius  of  almost  three  miles  from  the  store 
to  number  that  many. 

3.  My  methods  of  dealing  with  physicians  have 
simply  been  the  treatment  due  one  professional  gen- 
tleman from  another. 

4.  In  selling  supplies  to  physicians  we  charge 
them  ten  per  cent  above  cost.  At  times,  however, 
we  give  them  trifles  like  a  small  amount  of  boric  acid 
or  other  small  articles  which  really  amount  to  no 
more  than  an  ordinary  five-cent  sale,  although  these 
occurrences  are  rare. 


5.  I  do  not  approve  of  general  gift-making  at  the 
holiday  season  as  a  scheme  to  get  more  business, 
but  we  do  give  some  few  tokens  more  in  the  nature 
of  friendliness  than  anything  else,  and  not  at  all  for 
business  purposes.  We  feel  sure  that  the  regular 
presentation  of  expensive  gifts  has  an  opposite  ef- 
fect to  that  intended  among  the  better  class  of  phy- 
sicians. 

6.  Yes,  it  pays  most  decidedly  to  carry  on  sys- 
tematic advertising  among  physicians. 

7.  Not  to  any  great  extent  do  the  physicians  dis- 
pense in  our  neighborhood,  although  some  of  them 
use  private  formulas  which  patients  must  either  pur- 
chase from  them  or  from  some  druggist  near  their 
offices,  at  exorbitant  prices.  Such  physicians,  how- 
ever, do  not  enjoy  the  largest  practices. 

I  have  given  you  the  repord  of  prescription  busi- 
ness in  my  old  stand,  which  was  opened  by  me  18 
years  ago  and  which  has  always  been  conducted 
with  an  eye  more  to  the  professional  than  the  com- 
mercial side  of  pharmacy.  My  more  recently  ac- 
quired stand,  which  was  established  by  others  28 
years  ago  and  has  throughout  catered  more  to  the 
commercial,  has  done  a  larger  business  but  not  so 
profitable  a  one,  showing  that  the  professional  and 
not  the  commercial  side  of  pharmacy  is  the  more 
remunerative. 


IT  MAKES  ME  MAD. 

Some  Unhappy   Incidents    In  the   Life   of  the  Dru^^ist  which   Disturb    His   Serenity   and   Even    Ruffle 

His  Temper. 

By  FRANK  FARRINGTON. 


The  druggist  is  expected  to  stand  for  about 
everything,  and  he  generally  does.  He  is  as  patient 
as  Job,  as  meek  as  Moses,  and  as  good-natured  as 
Sunny  Jim.  I  claim  to  be  about  average  along  all 
these  lines,  but  there  is  a  limit.  It  makes  me  mad 
when  some  things  happen,  and  I'm  just  going  to 
enumerate  a  few  of  them  and  see  if  they  haven't 
aroused  other  druggists,  too. 

I  assume  to  know  quite  a  bit  about  the  goods 
which  I  sell,  and  I  claim  further  to  tell  the  truth 
about  them.  It  seems  to  me  that  neither  man  nor 
woman  has  any  more  right  to  come  into  my  store 
and  call  me  a  liar  than  I  have  to  go  into  a  man's 
office  and  call  him  one. 


BUT  WHAT  CAN  A  MAN  SAY? 

Well,  then,  how  do  I  like  it  when  a  stylishly 
dressed  woman  with  powder  on  her  nose  comes  in, 
asks  for  a  bottle  of  pure  olive  oil,  insisting  that 
unless  it  is  labeled  Lucca  olive  oil  it  isn't  pure? 
And  because  I  claim  that  my  oil,  although  not 
Lucca,  is  pure,  she  intimates  that  I  am  a  perfidious! 
perjurer.  I  don't  like  it  a  bit,  and  though  I  only} 
smile,  I  explode  mentally  and  swear  that  I  won't 
stand  behind  the  counter  and  subject  myself  to  such 
insults. 

Why  should  a  man  with  reasonable  claims  to 
honesty  have  to  take  such  an  insinuation  with  a 
smile  just  because  he  is  selling  goods?     Were  he 
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loeing  potatoes  and  any  one  were  to  make  such  an 

isinuation,  he  would  lam  the  everlasting  daylight 

)ut  of  him.    That  language  reminds  me  of  the  girl 

the  play  who  said,  "If  I  wasn't  a  lady  I'd  hand 

ler  a  slam  in  the  map."     Anyway,  it  makes  me 

■■'weary  to  see  what  a   druggist  must  endure  just 

because  he  has  elected  to  make  a  living  by  selling 

things  of  which  the  general  public  knows  nothing, 

but  think  they  do. 

Another  thing  that  makes  me  mad  is  to  spend 
ilf  a  day  getting  up  the  copy  for  a  cracking  good 
iewspaper  advertisement  and  then  have  the  printer 
)il  it  with  a  typographical  error.  Then  the  whole 
ling  reads  like  a  joke.  The  worst  i>art  of  such 
m  error  is  that  when  a  thing  has  once  been  printed 
rrong,  one  can  never  make  it  entirely  right.  Many 
iople  who  read  the  mistake  never  see  the  correc- 
lon. 

Again,  I  get  mad  when,  after  considering  for  a 

long  time  the  advisability  of  stocking  a  line  of  new 

^goods  that  are  temporarily  popular,  and  ordering 

'them,  my  closest  competitor  comes  out  with  a  full 

supply  and  big  advertising  before  I  get  my  goods 

in.    He  is  "Johnny-on-the-spot,"  and  though  I  soon 

ive  the  stock,  too,  I  am  an  "also  ran."    He  catches 

le  first  demand  and  enjoys  the  larger  sales. 

THE  SOREHEADS. 

How  do  you  like  it  when  one  of  your  best  cus- 
jmers  gets  a  grievance  and  won't  give  you  a 
lance  to  correct  it  ?  You  have  always  treated  him 
irhite  and  given  him  dollar  for  dollar.  Then  one 
lay,  by  some  mistake,  he  gets  short  count  on  a 
iozen  quinine  pills,  or  he  weighs  a  pound  of  borax 
:>ut  of  a  boxed  purchase  and  finds  it  two  ounces 
lort.  He  thinks  that  he  has  been  cheated  inten- 
ionally  and  exclaims  that  "after  all  these  years, 
ind  after  all  the  money  I  have  spent  with  you," 
ind  so  on  and  so  on.  And  while  you  are  trying 
say  something  that  will  get  you  a  hearing  and 
chance  to  explain,  he  walks  away  with  his  nose 
ip  in  the  air.  After  that  you  see  him  very  osten- 
itiously  walking  into  the  other  drug  store  every 
time  he  sees  you  -coming  down  the  street. 

Probably  it  has  happened  to  you  that  some  line 
>f  goods  which  you  almost  invariably  carry  has 
sen  sold  out  for  a  day,  and  the  head  of  the  latest 
lew  family  in  town,  whose  trade  you  are  anxious 
p  get,  comes  in  and  asks  for  this  very  thing. 
"Have  you  any  Binks'  Bitters?"  he  asks. 
Any  other  time  in  ten  years  before  or  after  you 


would  have  them,  but  to-day  you  are  all  out.  The 
clerk  who  waits  on  Mr.  Newcomer  says,  "No,  sir," 
just  like  that.     Not  another  word — just  "No,  sir." 

The  man  walks  out.  How  do  you  feel?  I  feel 
pretty  mad.  I  want  to  kick  myself  for  getting  out 
of  the  goods.  I  want  to  punch  the  man  for  asking 
for  them,  and  I  want  to  kick  the  clerk  for  not  say- 
ing at  least,  "We're  out  of  them  to-day,"  so  as  to 
show  that  we  generally  have  them  and  at  least 
know  what  they  are.  I  think  to  myself,  "Why  in 
Sam  Hill  couldn't  I  have  happened  to  wait  on  that 
man?  I  would  have  told  him,  'Binks'  Bitters? 
Why,  er-er — that  is,  let  me  look.  No,  I'm  sorry, 
but  we  just  sold  the  last  bottle.  We  have  more  on 
the  road.  They'll  be  here  to-morrow.  Shall  I  send 
up  a  bottle  when  they  come?  No?  There  isn't 
anything  you  could  use  in  the  place  of  Binks',  is 
there?'"     " 

Had  I  been  there  I  would  have  fixed  it  all  right, 
or  I  wouldn't.  I've  noticed  that  sometimes  I  am 
not  so  slick,  after  all,  when  I  do  happen  to  wait  on 
a  customer  myself. 

There  are  some  people  who  are  hardly  in  haste 
to  pay  their  bills.  When  one  of  these  dilatory  per- 
sons enters  the  store  to  settle  with  nothing  smaller 
than  a  "twenty,"  and  then  goes  out  and  takes  his 
money  with  him  because  I  couldn't  change  it,  then 
I  am  mad.  It's  nobody's  fault  but  my  own,  as 
every  store  ought  always  to  have  enough  currency 
on  hand  to  do  business  properly. 

CAUGHT   WITHOUT  THE  GOODS. 

There  are  times  when  an  unusual  demand  for 
goods  will  run  the  stock  down  in  a  few  days,  and 
a  fresh  supply  is  imperative.  Then  one  makes  an 
order  and  gets  it  ready  to  mail.  To  make  sure 
that  it  will  be  mailed  he  leaves  it  right  on  the  desk 
under  his  very  nose,  and  proceeds  to  tie  up  a  pre- 
scription which  occupies  him  until  the  last  mail 
has  gone.  That  means  that  instead  of  getting  a 
new  supply  of  the  goods  just  in  time  to  prevent 
running  out,  he  will  have  to  tell  prospective  cus- 
tomers for  a  whole  day  or  more :  "I  am  sorry,  but 
I  am  out  of  those  goods." 

A  class  of  customers  who  always  stir  up  rage 
in  the  druggist's  manly  bosom  is  composed  of  those 
people  who  know  that  further  down  town  they  can 
buy  that  same  identical  thing,  same  quality  and 
everything,  for  half  the  price.  Now,  isn't  that 
irritating  when  one  knows  as  well  as  he  knows 
what  H2SO4  is  that  such  quality  isn't  sold  any- 
where for  less  than  his  price,  and  that  the  cheaper 
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thing  is   inferior  and   in  comparison   not   even   a 
square  deal? 

Sometimes  when  a  drug-gist  needs  an  article  the 
most  he  finds  himself  high  and  dry  because  the 
jobber  who  had  always  supplied  those  goods  had 
shipped  his  order  completely  except  for  the  one 
thing  most  wanted,  and  had  reported  that  "Temp, 
out."  It  is  certainly  pretty  tough,  and  it  makes 
me  mad! 

HAPPY  FELLOWS  THE  BEST  CLERKS. 

Some  clerks  and  some  proprietors  are  about  as 
cheerful  as  a  funeral.  A  funeral  isn't  just  the 
thing  that  will  make  a  customer  the  happiest  upon 
entering  a  store.  Still,  I'd  rather  have  a  funereal 
greeting  upon  entering  than  be  received  with  cold 
silence. 


Say,  if  any  one  of  these  things  does  make  me 
mad,  it  is  to  see  clerks  stand  around  like  a  lot  of 
dummies;  and  when  a  customer  comes  in  nobody 
says  a  word  until  the  buyer  gets  the  least  glum 
salesman  by  the  neck  and  compels  him  to  open  his 
mouth.  I  don't  want  any  deaf-and-dumb  clerks  in 
my  store,  and  if  it  ever  gets  to  a  point  where  no 
other  kind  are  to  be  had,  I'll  do  business  with  slot 
machines.  When  a  customer  comes  in  and  doesn't 
get  properly  greeted,  I  always  feel  like  going  right 
out  there  myself  and  giving  some  one  the  grand 
"razzoo,"  whatever  that  may  be. 

If  I  were  to  tell  of  any  more  things  that  make 
me  mad,  you'd  think  I  must  live  one  perpetual  bal- 
loon ascension.  I  don't.  I'm  the  meekest  kind  of 
a  druggist,  but  the  worm  will  turn,  you  know,  and 
these  are  some  of  the  times  when  it  turns. 


PHYSICIANS'  OFFICES  OVER  A  PHARMACY. 

A  Prominent  Texas  Firm  Has'Fitted   Up  a    Fully  -  equipped  "  Medical  Floor "  for  the  Use  of   Doctors 
— Elevator  and  Telephone  Service  Connect  the  Store  and  the  Practitioners*  Offices. 


We  have  heard  of  pharmacists  renting  the  offices 
above  their  stores  to  physicians,  but  it  has  remained 
for  a  firm  of  druggists  in  the  Lone  Star  State  to 
really  make  the  most  of  this  opportunity.    The  Ste- 
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This  shows  the  salesroom  of  the  Stevens  Drug  Company  of  Beaumont. 
Texas.  Located  in  the  same  building  with  a  dozen  practitioners,  this  firm 
enjoys  an  extensive  prescription  trade. 

vens  Drug  Co.,  of  Beaumont,  Texas,  have  arranged 
above  their  store  a  modern  medical  floor.    Occupied 


completely  by  physicians,  it  gives  this  firm  the 
patronage  of  a  dozen  practitioners.  The  design  of 
the  floor  is  shown  in  the  accompanying  diagram. 

THE   ARRANGEMENT. 

On  entering  the  building,  one  will  be  carried  in 
the  elevator  to  the  medical  floor,  six  stories  up,  and 
will  then  proceed  through  a  tiled  hallway.  This 
leads  into  a  luxuriously  furnished  reception  room 
and  the  separate  offices  of  the  several  doctors. 

The  hall  is  tiled  throughout  with  marble,  a  mar- 
ble wainscoting  also  running  the  entire  length  of 
the  hallway.  Built  into  the  wall  of  the  hall  is  an  ice 
cooler  with  ever-flowing  ice  water.  This  system  is 
maintained  by  a  series  of  coils,  and  one  can  at  all 
times  obtain  a  glass  of  pure  cold  water. 

These  halls  run  entirely  around  the  reception 
room  and  lead  into  every  office  on  the  floor  as  well 
as  into  the  general  operating  room,  chemical  labora- 
tory, and  toilet  rooms.  The  halls  and  offices  are 
brilliantly  lighted  with  electric  lights  at  night,  and 
during  the  day  ample  sunlight  is  afforded  by  an  im- 
mense skylight  in  the  center  of  the  roof  and  the  big 
area  windows  which  run  all  around  the  floor. 

A    steam-heating     system     has     been     installed 
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nished  every  office  as  well  as  the  operating  rooms 
i»«  and  the  chemical  laboratory.     Gas  and  special  heat- 
[Hping  apparatus  are  also  provided.     A  private  tele- 
phone line  is  run  from  each  office  to  the  store  of  the 
Stevens  Drug  Company  on  the  ground  floor. 

The  main  feature  of  the  medical  floor  is  the  elab- 
orate operating  room  which  has  been  placed  therein 
for  the  use  of  doctors  who  have  their  offices  on  that 
floor.  This  room  will  compare  favorably  with  those 
of  the  large  city  hospitals.    There  is  an  abundance 
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Vanderbilt  University,  but  received  their  practical 
training  under  the  tutelage  of  their  father,  Dr.  Hen- 
nell  Stevens.  The  doctor  was  graduated  from  the 
Philadelphia  College  of  Pharmacy  in  addition  to 
being  a  doctor  of  medicine.  He  was  a  pharmacist 
of  note,  having  been  a  manufacturing  chemist  in 
Philadelphia  before  the  war. 

The  success  of  the  Stevens  Company  is  doubtless 
due  in  a  large  measure  to  the  exceptional  training 
which  the  managers  have  enjoyed.  W.  H.  Stevens, 
president  of  the  Stevens  Drug  Co.,  was  some  years 


f 


MEDICAL 


FLOOR 


t-Ttrt-T^M^ 


of  light  and  ventilation.  The  floor  is  covered  with 
sanitary  tiling  and  the  walls  are  so  constructed  as 
to  permit  of  instant  cleansing  with  a  stream  of 
water  which  can  be  turned  on  all  parts  of  the  room 
at  the  same  time.  A  clinical  laboratory  fitted  up 
next  to  the  operating  room  is  supplied  with  the 
latest  chemical  appliances  and  supplies  for  chemical 

|and  bacteriological  analyses. 

There  was  a  purpose  in  putting  the  physicians' 

loffices  on  the  sixth  floor.     Elevated  above  the  noise 

|and  dust  of  the  city  in  the  summer,  the  occupants 
;njoy  a  constant  current  of  fresh  air.     Then,  too, 

|an  excellent  view  of  the  city  is  afforded.    A  double 
;t  of  elevators  is  always  in  service. 

THE  PROPRIETORS  OF  THE  STORE. 

The  personnel  of  the  Stevens  Drug  Company  in- 
Icludes  W.  H.  and  E.  A.  Stevens.  In  fact,  they  are 
[the  largest  stockholders.     They  were  educated  in 


ago  proprietor  of  a  firm  of  that  name  at  Angleton, 
Texas.  He  was  also  manager  of  the  E.  B,  Davis 
Co.  and  the  Southern  Pharmacal  Association  at 
Nashville,  Tenn.,  before  taking  charge  of  the  E.  L. 
Clough  Drug  Co.,  of  Beaumont,  Texas.  In  1908, 
by  an  amendment  in  the  charter,  the  latter  firm  be- 
came the  Stevens  Drug  Company.  For  two  terms 
Mr.  Stevens  was  a  member  of  the  district  pharmacy 
board. 

Mr.  E.  A.  Stevens  was  at  one  time  proprietor  of 
a  drug  store  in  Brazoria,  Texas,  and  afterwards 
took  charge  of  the  Stevens  Drug  Company  in 
Angleton,  Texas.  Later  he  moved  to  Beaumont 
and  acquired  stock  in  the  E,  L.  Clough  Drug  Co., 
serving  in  the  capacity  of  secretary  and  treasurer. 
Both  men  were  born  in  the  South  and  have  spent 
most  of  their  lives  in  the  coast  country.  Their  store 
is  one  of  the  handsomest  in  Texas  and  the  medical 
floor  is  the  only  one  of  its  kind  in  the  South. 


"MY  MOST  EXCITING  EXPERIENCE. 
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Several  Dru^^ists  Tell  of  Stirring  Incidents  In  which  They  Participated— Suicides  Form  an  Important 

Chapter — Hold-ups,  too.  Figure  Prominently. 


HELD  UP  BUT  NOT  VANQUISHED. 

By  I.  M.  Parry,  Oakland,  Cal. 

On  the  evening  of  February  2  of  this  year  at 
about  8  P.M.  I  was  waiting  on  a  customer.  Glancing 
toward  the  front  door  I  saw  a  man  coming  into  the 
store  with  the  lower  part  of  his  face  covered  with  a 
white  handkerchief  and  holding  in  his  right  hand  a 
large  nickel-plated  revolver.  I  thought  to  myself, 
"This  is  a  pretty  'how  do  you  do.'  A  hold-up  man 
for  sure."  It  offended  me  a  little  to  think  that  he  had 
picked  out  my  evening  on  and  not  my  employer's. 
There  were  the  day's  receipts  in  the  register  and 
some  funds  in  the  post-office  department.  I  did  not 
care  to  give  this  all  up  without  a  struggle,  so  I  con- 
cluded to  take  a  chance. 

As  the  hold-up  man  advanced  down  the  center  of 
the  store  I  went  toward  him,  keeping  behind  the 
counter.  We  both  arrived  at  the  counter  passage 
together.  Just  as  I  started  toward  the  center  of 
the  store  he  ordered  me  back  behind  the  counter. 
I  managed  to  keep  my  nerve,  and  instead  of  com- 
plying told  him  it  was  a  low-down  trick  to  come 
into  a  store  with  a  gun  and  intimidate  people;  that 
he  could  not  help  himself  to  things  while  I  was 
around,  and  that  the  best  thing  he  could  do  was  to 
get  out. 

This  seemed  to  nonplus  him.  He  appeared  fear- 
ful that  some  one  would  notice  him  from  the  street, 
and  I  suppose  realized  he  could  accomplish  nothing 
by  shooting  me. 

To  be  frank,  my  heart  was  beating  somewhat 
faster  than  usual,  as  he  kept  his  revolver  stuck  in  my 
face  all  the  while  I  was  talking  to  him. 

When  I  finished  my  say  I  saw  I  had  him.  The 
expression  on  his  face  changed.  He  commenced  to 
back  out.  I  kept  my  eye  on  his.  I  seemed  to  be 
able  to  interpret  his  mind  through  the  expression  of 
his  eye.  As  he  backed  out  I  followed.  When  he 
got  to  the  door  he  turned  quickly  and  ran  like  a 
chased  hare.  I  followed  and  commenced  to  yell 
with  all  my  might: 

"Police!    Police!" 

I  did  not  think  he  would  use  the  pistol  in  the 
street.     But  evidently  he  either  lost  his  head  or 


maybe  his  nerve  returned.  As  he  jumped  from  the 
sidewalk  to  the  street  he  turned  quickly  and  fired 
two  shots  at  me,  one  of  them  missing  me  by  only  a 
few  inches. 

The  shots  brought  the  crowd.  We  sent  in  a  tele- 
phone call  to  police  headquarters.  A  squad  of  police 
arrived  in  an  automobile.  In  the  meantime  the  high- 
wayman took  refuge  in  the  side  entrance  of  a  house 
in  which  one  of  the  city  detectives  lived.  This  even- 
ing happened  to  be  the  detective's  night  home,  and 
he  was  in  the  woodshed  in  his  back  yard  when  he 
heard  the  two  shots.  After  listening  a  few  moments 
he  started  to  the  street,  when  he  ran  against  the 
hold-up  man.  It  so  happened  that  the  detective  was 
unarmed,  having  left  his  firearms  in  the  house. 

He  grappled  with  the  man,  however,  and  in  the 
scrimmage  was  shot  twice,  not  seriously  we  hope. 
After  a  running  fight  with  the  police  the  hold-up 
man  was  caught.  He  proved  to  be  a  two-term  con- 
vict and  a  professional  at  his  particular  calling.  He 
was  duly  tried  before  twelve  good  men,  found  guilty 
of  attempted  murder,  and  sentenced  by  the  judge  to 
spend  the  balance  of  his  days  in  prison.* 


WHERE  A  LABEL  WOULD  HAVE  AVERTED 
A  DISASTER. 

By  Oscar  Goldlust,  New  York  City. 
The  following  occurred  some  eight  or  ten  years 
ago  when  I  was  the  proverbial  "boy"  in  the  drug 
store.    We  were  then  located  uptown  on  Third  Ave- 


*Lest  readers  of  the  Bulletin  may  doubt  the  truth  of  this 
story  we  are  reprinting  the  following  from  one  of  the  Oakland 
papers : 

FOOTPAD  GETS  LIFE  SENTENCE  IN  OAKLAND. 

Oakland,  March  24. — "You  are  a  dangerous  man,  and  the 
welfare  of  your  fellow  beings  demands  your  removal  from 
their  sphere." 

With  this  summary  of  his  case  J.  B.  Clifton  was  sentenced 
by  Judge  Brown  to  serve  the  remainder  of  his  life  in  the 
San  Quentin  penitentiary  for  assaulting  I.  M.  Parry,  a  drug 
clerk,  with  a  pistol  and  battling  with  Detective  Hodgkins. 
who  tried  to  arrest  him.  The  sentence  was  expected,  and 
Clifton  smiled  sarcastically  when  the  judge  went  over  the 
facts  developed  by  the  evidence  and  which  indicated  that  only 
a  mere  incident  prevented  him  from  taking  life. 
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niie  in  one  of  those  districts  where  the  main  rush  is 
at  night,  particularly  on  Saturday  night. 

I  Young  Mr,  J.  and  his  fiancee,  Miss  B.,  had  known 
each  other  for  a  long  while.  They  were  neighbors, 
living  on  the  same  floor  of  an  apartment  house  on 
[East  Eighth  Street.  The  inevitable  quarrel,  but  for 
which  this  story  would  never  have  been  written,  had 
resulted  in  a  scare  which  I  shall  not  forget  in  a 
hurr>'. 

One  Saturday  night  when  our  business  facilities 
were  taxed  pretty  near  the  limit,  with  the  boss,  head 
clerk,  second  clerk,  and  junior  hustling,  a  young 
man  rushed  into  the  store:  "A  nickel's  worth  of 
powdered  quinine!"  he  thundered  at  the  junior. 
The  junior,  without  any  suspicion,  put  up  the  qui- 
fliine,  first  in  an  ordinary  powder  paper  and  then  in 
an  envelope.  "Never  mind  the  label ;  I'm  in  a  hur- 
ry !"  yelled  the  customer,  and  grabbing  the  envelope 
threw  down  a  nickel  and  left  the  store  just  as  he 
came  in. 

On  arriving  home  the  young  man,  who  was  no 
other  than  Mr.  J.,  marked  the  envelope  "morphine 
powder,"  swallowed  the  quinine,  let  the  powder 
paper  and  envelope  fall  to  the  floor,  then  threw  him- 
self on  the  dining-room  couch  and  played  dead. 

In  this  position  his  mother  found  him  half  an 
hour  later.  At  first  she  thought  he  was  asleep,  but 
picking  up  the  envelope  from  the  floor  and  glancing 
at  the  label  the  apparent  truth  came  upon  her.   With 

fa  shriek  that  could  be  heard  throughout  the  building 
she  sank  to  the  floor  in  a  dead  faint.  Her  scream 
attracted  all  the  neighbors,  including  Miss  B.,  who 
''  went  into  hysterics,  blaming  it  all  on  herself  and 
loudly  calling  on  Mr.  J.  to  forgive  her. 

Already  a  crowd  had  collected  in  the  streets  and 
vague  stories  were  circulated  as  to  the  cause  of  the 
excitement.  Some  one  called  a  policeman,  and  he  in 
turn  rang  up  an  ambulance. 

The  physician,  this  evidently  being  his  first  case 
of  morphine  poisoning,  lost  no  time  in  administering 
the  proper  antidotes.  Atropine  and  strychnine  were 
injected  until  the  patient  was  in  a  precarious  con- 
dition. 

This  state  of  affairs  worried  the  young  doctor. 
Not  knowing  what  else  to  do,  he  picked  up  the  en- 
velope which  bore  our  address  and  ran  over  to  the 
store.  In  a  loud  voice  he  demanded :  "Where  is  the 
boss  ?  Who  sold  morphine  over  the  counter  ?"  wav- 
ing the  envelope  in  his  right  hand  as  evidence. 

The  boss  calmly  told  him  that  we  did  not  sell  mor- 


phine and  that  there  must  be  some  mistake,  as  he 
failed  to  recognize  the  handwriting  on  the  label. 

At  this  point  the  junior  clerk  came  forward  and 
declared  that  he  had  sold  quinine  to  a  young  man 
who  was  in  a  hurry. 

The  doctor,  now  thoroughly  frightened,  explained 
to  the  boss  the  conditions  and  asked  his  advice.  At 
the  proprietor's  suggestion  he  ran  back  and  injected 
some  morphine,  which  undoubtedly  saved  Mr.  J.'s 
life. 

Explanations  and  a  reconciliation  followed,  the 
young  man  promising  faithfully  not  to  do  it  again. 

As  for  the  junior  clerk  and  the  rest  of  us,  we 
were  severely  lectured  and  warned  by  the  boss 
against  selling  anything  without  a  label. 

When  I  am  rushed  I  always  bear  this  in  mind,  and 
I  have  no  doubt  that  it  will  serve  as  a  lesson  to  all 
who  read  this  little  story. 


A   SUICIDE    NARROWLY    AVERTED. 
By  J.  C.  GuERRERA,  Hallettsville,  Texas. 

While  working  as  a  night  clerk  in  one  of  the 
largest  pharmacies  of  San  Antonio,  Texas,  I  had 
an  exciting  experience  with  a  fellow  who  wanted  to 
take  his  life  with  carbolic  acid.  It  was  about  1  a.m. 
when  a  young  couple,  whom  I  took  to  be  man  and 
wife,  entered  the  store.  The  woman  seated  herself 
in  an  arm-chair  near  the  door  and  the  man  went 
into  the  private  office  of  the  proprietor,  Mr.  Blank, 
who  happened  to  be  there  at  the  time.  Mr.  Blank 
was  known  as  "Doc"  by  every  one,  and  prescribed 
for  his  clients  when  requested.  After  the  stranger 
had  been  in  the  office  about  20  minutes  he  came  out 
and  ordered  ten  cents'  worth  of  carbolic  acid.  I 
asked  no  questions  and,  as  is  customary,  put  up  the 
acid  and  handed  it  to  the  man,  who  paid  me  for  it. 
He  then  put  the  bottle  in  his  coat  pocket  and  asked 
permission  to  use  the  telephone. 

Since  the  cash  register  was  in  the  center  of  the 
store,  I  had  to  go  around  the  counter  to  deposit  the 
money.  As  I  did  this  the  woman  asked  me :  "What 
did  you  sell  my  husband?"  "Carbolic  acid,"  I  re- 
plied. She  turned  pale  and  almost  fainted  at  the 
words.  Suspecting  there  was  something  wrong,  I 
rushed  to  my  man  as  he  was  still  talking  over  the 
'phone.  I  ran  my  hand  into  his  coat  pocket  and  got 
hold  of  the  bottle.  An  exciting  fight  followed,  but 
I  clung  to  the  bottle  like  a  dog  to  a  bone.     By  this 
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time  the  doctor  was  attracted  to  the  scene.  After 
a  struggle  we  gained  possession  of  the  deadly  poison 
and  sent  the  man  home  with  his  wife. 


A  NIGHT  MELEE  IN  A  DRUG  STORE. 

By  E.  C.  Hanler,  Burlington,  Ia. 

When  I  first  moved  into  my  present  store,  my 
brother,  a  painter  by  trade,  went  to  work  on  the  in- 
terior. One  evening  three  young  loafers  came  in 
and  dropped  offensive  remarks  about  the  job.  My 
brother  resented  this,  and  started  to  throw  one  of 
them  out. 

But  the  other  two  interfered.  Seeing  the  commo- 
tion from  the  rear  of  the  store  I  at  once  ran  to  the 
front.     I  grabbed  two  of  the  fellows  by  the  collar 


and  jerked  them  away.  Then  retreating  somewhat, 
I  seized  a  stool  and  tried  to  hold  them  at  bay.  But 
they  rushed  me  to  the  rear  of  the  store.  Soon,  how- 
ever, they  left  me  an  opening  and  I  landed  a  heavy 
blow  on  the  leader's  face,  with  the  result  that  they 
all  made  their  exit. 

Lucky  for  me  they  did,  for  I  was  out  of  commis- 
sion. One  thumb  was  so  badly  sprained  that  it  re- 
quired a  doctor's  care  for  months.  I  tried  to  hold 
them  liable  for  damages,  but  inasmuch  as  one  of 
the  men  had  a  lawyer  for  a  father,  I  decided  that 
the  litigation  might  cost  too  much  and  dropped  the 
case.  My  hand  is  not  yet  in  perfect  condition,  but 
there  is  a  certain  melancholy  satisfaction  in  know- 
ing that  it  might  have  been  worse. 


THE  TREATMENT  OF  ONE'S  CLERKS. 

Methods   which    Have    Been    Worked    Out   by    a    Dru^^ist   of   Considerable    Experience— The    Salaries 
Paid — Commissions — The  General  Attitude  of  the  Proprietor  to  His  Assistants. 

By  A.  V.  PEASE. 

Falrbury,  Nebraska. 


The  question  of  the  treatment  of  employees  is  one 
that  is  always  full  of  interest.  The  last  word  will 
never  be  said  about  it.  Hard  and  fast  rules  are 
difficult  to  follow.     Each  man  must  establish  his 


A.  V.  Pease. 


own   system   fitted   to   his   own   temperament   and 
molded  partly  by  the  experience  of  others. 

In  my  own  store  the  number  of  employees  is  not 
large.  Hence  my  experience  may  be  of  some  use  to 
the  large  number  of  retail  pharmacists  who  employ 
only  a  small  number  in  their  stores.  I  keep  a  regis- 
tered clerk,  bookkeeper,  and  two  apprentice  boys  for 
porter  work  and  deliveries.  They  are  all  employed 
on  a  definite  salary.  However,  last  November  I 
began  paying  five-per-cent  commission  on  the  Rexall 
line  of  preparations.  I  had  never  paid  any  commis- 
sions before.  I  find  that  my  sales  of  the  Rexall 
line  have  increased  very  considerably.  A  commis- 
sion basis  of  pay  would  hardly  be  fair  in  my  store, 
as  all  the  help  do  not  have  an  equal  opportunity  to 
make  sales.  But  my  experience  with  the  one  line 
leads  me  to  believe  that  the  commission  plan  might 
be  applied  profitably  to  some  lines  that  yield  the 
most  profit. 

THE  SALARY  QUESTION. 

I  Start  a  new  clerk  in  my  store  at  sixty  dollars  a 
month.  I  have  always  begun  with  young  men,  just 
out  of  school  or  fresh  from  a  State  board  examina- 
tion.    If  he  proves  attentive  to  business  I  increase 
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his  salary  gradually  until  at  the  end  of  the  year  I 
fpay  him  seventy-five  dollars  a  month.  More  than 
that  I  have  never  paid.  The  business  in  the  small 
town  is  not  often  profitable  enough  nor  the  living 
xpenses  sufficiently  great  to  permit  our  paying 
ore.  The  questions  of  how  much  salary  to  pay  and 
what  privileges  to  allow  naturally  lead  up  to  the 
relations  of  employer  and  employee  in  general.  And 
I  am  tempted  to  add  a  little  to  a  discussion  which 
goes  on  forever. 

When  I  meet  a  brother  druggist  who  complains 
about  his  clerks,  their  carelessness,  laziness,  inatten- 
ion  to  duty,  dishonesty  or  inefficiency,  I  am  at  once 
et  to  thinking  what  manner  of  man  he  is  himself. 
Let  us  be  entirely  honest  with  ourselves.  For  the 
whole  tone  of  the  establishment  is  fixed  by  the  man 
at  the  head. 

HOW  TO  HANDLE  THE  HELP. 

I  have  found  the  following  methods  satisfactory 
in  securing  good  service  and  the  loyalty  of  my 
employees : 

I  have  no  definite  hour  for  coming  in  the  morning. 
Sometimes  I  am  the  first  man  on  the  job.  My  em- 
ployees are  seldom  late. 

I  never  refuse  to  let  a  clerk  off  for  an  evening  if 
it  does  not  interfere  with  any  previous  arrangement 
of  my  own.  My  clerks  have  never  abused  the 
privilege. 

I  do  not  ask  them  to  undertake  any  disagreeable 
task  or  do  anything  that  I  would  not  be  willing  to 
do  if  it  were  necessary. 

I  require  them  to  be  systematic  and  regular  in 
their  work.  Most  employees  need  and  prefer  reg- 
ular instructions  in  their  work.  In  order  that  a 
clerk  shall  never  be  at  a  loss  for  something  to  do  I 
furnish  each  one  with  a  list  of  his  duties.  This  list 
is  both  regular  and  extra.  It  is  well  to  put  it  in  a 
little  memorandum  book  easily  put  in  the  pocket.  A 
glance  over  its  pages  often  affords  a  clerk  a  sugges- 
tion for  some  useful  employment,  when  he  is  out  of 
—^  work  for  the  moment. 

f       An  employer  who  is  bent  on  getting  all  the  work 
of  his  establishment  done  by  his  help  and  who  sets 


an  example  of  loafing  during  business  hours  cannot 
complain  justly.  If  he  is  actually  one  of  the  men 
at  work  his  business  goes  smoother  and  with  less 
expense  for  help  and  less  waste. 

The  employer  must  be  a  good  business  man  to 
make  a  success  of-  his  business.  He  must  impress 
on  his  help  that  he  is  usually  right  and  that  he 
knows.  His  decisions  must  be  made  promptly  and 
correctly.  He  should  never  falter.  Employees 
often  come  to  the  employer  for  instruction  or  in- 
formation. It  should  be  forthcoming  at  once  and  be 
correct. 

I  never  reprove  any  of  my  employees  in  the  pres- 
ence of  others  where  it  can  be  avoided.  I  do  it 
quietly  when  we  are  by  ourselves,  and  in  such  a 
manner  as  to  avoid  humiliation,  pointing  out  the 
unprofitableness  of  the  fault  and  what  it  may  lead 
to.  I  have  found  that  such  talks  win  increased 
friendship  from  my  employees  and  better  service. 

TREATING  CLERKS  DECENTLY. 

I  take  occasion  to  give  my  help  a  word  of  com- 
mendation when  it  seems  proper.  This  is  better 
done  a  little  publicly  rather  than  in  private.  There 
is  no  danger  of  humiliation. 

I  find  it  pays  both  in  my  own  pleasure  and  in- 
creased profit  to  show  a  personal  interest  in  the 
hobbies,  likes,  and  pleasures  of  those  in  my  employ. 
Once  in  a  while  when  the  store  is  closed  during 
holidays  I  have  them  all  at  my  home  for  dinner.  I 
try  to  make  them  feel  that  we  are  all  part  of  one 
force  working  for  the  good  of  the  business. 

I  believe  the  employer  should  always  be  master 
of  himself  and  a  past  master  in  his  own  business. 
It  is  almost  uncanny  how  quickly  our  clerks  discover 
our  faults  and  shortcomings.  It  is  seldom  one  hears 
good  housekeepers  and  capable,  considerate  women 
complain  of  their  inability  to  keep  domestic  help.  I 
think  it  is  equally  true  of  good  druggists  and 
capable,  considerate  busine;ss  men.  Let  me  quote 
from  the  greatest  sermon  ever  preached : 

"For  with  what  judgment  ye  judge,  he  shall  be 
judged ;  and  with  what  measure  ye  mete,  it  shall  be 
measured  to  you  again." 
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BOARD  QUESTIONS  ANSWERED. 


A   NEBRASKA   EXAMINATION. 

MATERIA  MEDICA. 
{Continued  from  the  May  Bulletin.) 

7.  Give  source,  principal  constituent,  medical 
properties,  official  preparations  and  their  doses  of 
digitalis.^ 

Digitalis  is  the  dried  leaves  of  Digitalis  purpurea, 
collected  from  plants  of  the  second  year's  growth, 
at  the  commencement  of  flowering.  The  principal 
constituents  include  digitoxin,  digitalin,  and  digi- 
tonin,  the  former  two  being  the  most  important. 
Digitalis  is  a  cardiac  and  vascular  stimulant,  and  a 
diuretic  in  certain  conditions.  It  slows  the  action 
of  the  heart,  but  increases  its  force. 

Fluidextract  of  digitalis,  1  minim. 

Extract  of  digitalis,  %  grain. 

Infusion  of  digitalis,  2  fluidrachms. 

Tincture  of  digitalis,  15  minims. 

8.  Give  official  Latin  names  for  (1)  thornapple, 
(2)  pennyroyal,  (3)  yellow  puccoon,  (4)  sage,  (5) 
soap-bark,  (6)  larkspur,  (7)  marshmallow,  (8) 
starch,  (9)  male- fern,  (10)  bearberry. 

(1)  Stramonium,  (2)  hedeoma,  (3)  hydrastis, 
(4)  salvia,  (5)  quillaja,  (6)  delphinium,  (7)  al- 
thaea, (8)  amylum,  (9)  aspidium,  (10)  uva  ursi. 

9.  What  part  of  the  plant  is  used  of  the  follow- 
ing: (1)  acacia,  (2)  cloves,  (3)  mace,  (4)  capsi- 
cum, (5)  colchicum,  (6)  aspidium,  (7)  lobelia,  (8) 
nux  vomica,  (9)  manna,  (10)  squill? 

(1)  The  gummy  exudation.  (2)  The  dried  flow- 
er buds.  (3)  The  arillode  of  the  seed.  (4)  The 
dried,  ripe  fruit.  (5)  The  dried  corm.  (6)  The 
dried  rhizome.  (7)  The  dried  leaves  and  tops.  (8) 
The  dried,  ripe  seeds.  (9)  The  concrete,  saccharine 
exudation.     (10)  The  bulb. 

TOXICOLOGY. 

1.  Of  what  does  toxicology  treat?  What  are 
the  requirements  of  the  Nebraska  poison  law? 

Toxicology  is  the  science  of  the  nature  and  ef- 
fects of  poisons,  their  detection,  and  the  treatment 
of  poisoning. 

Every  apothecary,  druggist,  or  other  person  who 
shall  sell  or  give  away,  except  upon  the  prescription 
of  a  physician,  any  article  or  articles  of  medicine 
belonging  to  the  class  usually  known  as  poisons 


shall  be  required :  First,  To  register,  in  a  book  kept 
for  that  purpose,  the  name,  age,  sex,  and  color  of 
the  person  obtaining  such  poison.  Second,  the 
quantity  sold.  Third,  the  purpose  for  which  it  is 
required.  Fourth,  the  day  and  date  on  which  it  is 
obtained.  Fifth,  the  name  and  place  of  abode  of 
the  person  for  whom  the  article  is  intended.  Sixth, 
to  carefully  mark  the  word  "poison"  upon  the  label 
or  wrapper  of  each  package.  Seventh,  to  neither 
sell  nor  give  away  any  article  of  poison  to  minors 
of  either  sex. 

Furthermore,  no  apothecary,  druggist,  or  other 
person  shall  be  permitted  to  sell,  or  give  away,  any 
quantity  of  arsenic  less  than  one  pound  without 
first  mixing  either  soot  or  indigo  therewith,  in  the 
proportion  of  one  ounce  of  soot  or  half  an  ounce 
of  indigo  to  the  pound  of  arsenic. 

2.  Write  a  prescription  for  twenty  powders  con- 
taining proper  doses  of  Dover's  powder,  quinine 
sulphate,  and  podophyllin. 

5  Pulveris   ipecacuanhae   et   opii Sijss. 

Quininae    sulphatis gr.    Ixxx. 

Podophylli    3ijss. 

Misce  et  fiat  chart,  no.  xx. 

3.  Name  four  emetics  and  state  how  they  should 
be  used. 

Apomorphine  is  the  most  prompt  and  effective 
emetic  known.  Make  a  solution  in  water  1 :50,  and 
inject  five  to  ten  drops  hypodermically.  Or  give 
powdered  ipecac,  thirty  grains  in  water,  by  the 
mouth;  or  mustard,  a  tablespoonful  in  a  half-pint 
of  warm  water.  Common  salt,  two  tablespoonfuls 
in  a  half-pint  of  tepid  water,  is  also  effective. 

4.  Name  the  toxic  ingredient  in  (a)  Dover's 
powder,  {b)  Donovan's  solution,  (c)  Fowler's  so- 
lution, and  {d)  hive  syrup. 

(a)  Opium,  {h)  Arsenous  iodide  and  mercuric 
iodide,  (c)  Potassium  arsenite.  {d)  Antimony 
and  potassium  tartrate. 

5.  What  is  ptomaine  poisoning?  Give  antidote 
if  any.  Give  treatment  for  poisoning  by  phenol^ 
morphine  sulphate,  hydrated  chloral. 

Poisoning  by  ptomaines  or  tbxalbumins.  devel- 
oped in  decaying  foods,  milk,  meats,  fish,  and  oys- 
ters. Canned  goods  are  especially  likely  to  develop 
these  poisonous  agents.  The  symptoms  are  usu- 
ally violent  gastroenteritis,  vomiting,  purging,  in- 
tense colicky  pains,  fever,  and  prostration.  Give 
emetics,  if  the  stomach  has  not  emptied  itself  al- 
ready, and  purgatives  to  clear  the  intestinal  canal. 
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Teat  depression  and  weak  heart  with  stimulants, 
rive  three  ounces  or  about  a  half-glass  of  a  potas- 
^um  permanganate  solution  having  a  port-wine 
)lor. 

The  routine  practice  in  one  emergency  hospital 
)r  the  treatment  of  phenol  poisoning  is  to  wash 
It  the  stomach  with  alcohol  and  water,  equal  parts 
)f  each,  and  then  leave  in  the  stomach  about  eight 
or  ten  ounces  of  the  mixture.  Soap  in  a  strong 
watery  mixture — i.e.,  soap-suds — is  said  to  be  an 
fective  antidote.  Vegetable  demulcents,  but  no 
>ils  or  glycerin,  protect  the  mucous  surface. 

For  poisoning  by  morphine  sulphate,  give  apo- 
lorphine  1/16  to  1/10  grain  hypodermically.    The 
tomach  pump  is  very  much  better  and  should  be 
sed  at  intervals  to  prevent  absorption  of  the  drug, 
kfore  evacuating  the  stomach,  however,  admin- 
Tster  tannic  acid  or  vegetable  astringents.     Strych- 
nine antagonizes  the  respiratory  paralysis.     Evac- 
uate   the   bladder    frequently.      Keep    the    patient 
moving  to  sustain  respiration. 

For  chloral  hydrate  poisoning,  use  the  stomach 
pump  or  give  emetics  if  the  patient  is  seen  shortly 
after  the  ingestion  of  the  toxic  dose.     Liquor  po- 


tassae,  in  hourly  doses  of  2  drachms  well  diluted, 
is  effective.  It  will  decompose  20  grains  of  chloral 
each  time  in  the  blood.  Heat  to  the  body  and 
limbs  applied  by  hot  blankets,  hot-water  bottles, 
etc.,  is  the  best  antagonist. 

6.  What  is  apomorphine  hydrochloride?  For 
what  is  it  used?     Give  dose. 

•The  hydrochloride  of  an  alkaloid  prepared  from 
morphine  by  abstracting  one  molecule  of  water.  It 
is  used  as  an  emetic  and  as  an  expectorant,  for 
which  the  doses  are  1/10  grain  and  1/30  grain, 
respectively. 

7.  (a)  What  percentage  of  strychnine  in  iron 
and  strychnine  citrate?  {b)  Give  dose,  (c)  Give 
the  dose  of  fluidextract  {d)  and  tincture  of  aconite. 

(a)  Not  less  than  0.9  nor  more  than  1  per  cent. 
{h)  Two  grains,  (c)  One  minim,  {d)  Ten  min- 
ims. 

8.  How  many  grains  of  cocaine  in  one  ounce  of 
an  aqueous  solution  2  per  cent?  In  one-half  ounce 
of  a  3^-per-cent  solution? 

456.4X. 02=9.128  grains. 
(456.4-v-2)X.035=7.987  grains. 

{To  be  continued.) 


A  Gkaduating  Class. -The  senior  class  of  the  Department  of  Pharmacy  of  Washington  State  College,  Pullman.  Washington,  will  take  the 
degree  of  Ph.G.  this  month.  The  department  has  recently  moved  into  spacious  new  quarters,  and  under  the  supervision  of  Prof.  George  H.  Watt 
is  in  a  prosperous  condition. 
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DOLLAR  IDEAS. 


The  editor  of  the  Bui,i:,ETin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  forvtulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


RAPID     METHOD     OF    MAKING    SOLUTION     OF 
MAGNESIUM  CITRATE  EXTEMPORANEOUSLY. 

James  L.  Touhy,  Salem,  N.  J.:  If  you  are  in  a 
locality  where  the  demand  for  solution  of  magnesium 
citrate  is  so  unsteady  that  you  cannot  keep  the  prod- 
uct ready  for  use,  the  following  method  will  prove 
a  great  help.  We  keep  a  small  supply  of  the  powder 
made  up — that  is,  we  put  up  20  or  25  powders  in 
wax  papers,  half  of  them  containing  33  grammes 
of  citric  acid  while  the  rest  consist  each  of  magne- 
sium carbonate.  We  keep  them  in  separate  boxes 
and  drawers  near  the  laboratory  stove.  When  a 
bottle  of  citrate  is  called  for,  we  put  8  ounces  of 
distilled  water  or  clear  water  in  an  agate  or  other 
vessel  to  heat.  We  dump  the  citric  acid  powder  into 
the  water  at  once,  and  it  dissolves  with  a  little  stir- 
ring while  the  water  is  heating.  After  the  solution 
comes  to  a  boil,  we  add  the  magnesia  powder  and 
the  reaction  takes  place  rapidly.  We  place  60  Cc. 
of  syrup  of  citric  acid  in  a  12-ounce  bottle,  strain  the 
hot  liquid  through  a  fine  cloth  strainer  or  through 
cotton  into  this  bottle,  fill  with  distilled  water,  and 
add  the  potassium  bicarbonate,  and  then  stopper.  Of 
course  while  the  water  is  heating  one  can  utilize  the 
time  by  labeling  the  bottle,  getting  the  citric  acid 
syrup  and  weighing  out  the  potassium  bicarbonate. 
Most  druggists  who  make  the  solution  freshly,  as  it 
should  be  prepared  according  to  the  U.  S.  P.,  waste 
time  in  weighing  out  their  powders  and  pounding  up 
the  citric  acid  in  a  mortar,  which  is  not  necessary. 
Then  they  wait  for  water  to  get  hot  and  stir  the  ma- 
terial in  a  mortar.  With  my  method  the  druggist 
soils  only  one  utensil — the  container  for  heating  the 
water. 


A  FAMILY  MEDICINE  CHEST. 
A,  E.  Thomas,  Rossland,  B.  C:  This  chest  may 
be  made  of  any  empty  boxes  of  the  right  size  and 
shape.  We  use  Mennen's  talcum  boxes.  The  name 
on  the  open  top  is  covered  with  white  paper  on 
which  has  been  previously  typewritten   directions 


for  the  use  of  the  contents.  The  open  front  flap 
below  has  the  druggist's  name  or  label.  The  chest 
contains  the  following  items :  2  ounces  of  cough 
cure,  2  ounces  of  liniment  (used  also  for  toothache 
drops),  2  ounces  of  a  toilet  cream  for  chaps  and 
roughness,  2  ounces  solution  of  boric  acid,  1  ounce 


diarrhea  mixture,  1  dozen  anti-pain  tablets,  1  dozen 
pill  cathartic  compound,  1  ounce  carbolic  salve,  1 
ounce  vaselin,  >2  ounce  collodion,  2  finger  ban- 
dages, and  1  package  Epsom  salt.  We  sell  the 
chest  for  $1,75.  A  circular  giving  the  prices  of 
refills,  which  are  very  moderate,  accompanies  each 
chest. 


HOW  TO  CARRY  SYRUP  OF  FERROUS  IODIDE. 
Herbert  G.  Sawyer,  Roslindale,  Mass.:  What 
druggist  has  not  had  trouble  with  keeping  and  dis- 
pensing syrup  of  iron  iodide?  I  make  the  product 
strictly  according  to  the  Pharmacopoeia,  but  I  use 
slightly  more  iron  to  start  with,  and  the  reaction  is 
completed  much  sooner  in  this  way.  While  the 
preparation  is  still  hot  I  put  it  up  in  two-  and  four- 
ounce  bottles,  which  are  the  amounts  usually  pre- 
scribed in  my  locality.  Then  I  seal  them  tightly 
with  a  mixture  of  parafiin  and  white  wax.  I  find 
that  in  this  way  the  preparation  will  keep  for  years 
with  no  alteration  whatever.  When  a  prescription 
is  received  we  are  always  able  to  dispense  an  unim- 
paired U.  S.  P.  article.  Of  course  the  size  of  the 
bottles  can  be  varied  according  to  the  needs  of  the 
particular  pharmacist. 


TO   SERVE   GINGER  ALE   QUICKLY. 

Isadore  Jacohson,  Detroit,  Mich.:  Soda  dispen- 
sers find  it  difficult  to  serve  ginger  ale  with  any 
rapidity.  The  work  is  expedited  by  taking  an 
ordinary  soda  spoon  and  dropping  it  into  the 
pitcher.  This  hastens  the  expulsion  of  the  gas 
and  enables  one  to  serve  a  customer  in  one-fifth  of 
the  time  usually  required. 
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LETTERS, 


SOME  VERY  AMUSING  SPELLING. 

the  Editors: 

I  hand  you  herewith  four  unique  orders  which  I 
have  recently  had  occasion  to  fill.  All  of  them  are 
easily  deciphered,  but  they  are  just  inaccurate 
enough    to   be   rather   amusing.      Of   course,    any 


I 


'<! 


druggist  will  realize  that  the  articles  desired  were 
spirit  of  turpentine,  carbolic  acid,  corrosive  sub- 
limate, Winslow's  Soothing  Syrup,  permanganate 
of  potash,  precipitated  chalk  and  orris. 

Akron,  Ohio.  GeORGE  C,   HiMMELMAN. 


STILL  ANOTHER  KICK! 
To  the  Editors: 

I  have  seen  so  much  depredation  made  on  the 
druggist  by  doctors  in  the  way  of  free  office  rent, 
rake-offs  on  prescriptions,  liberal  terms  on  drugs 
amounting  often  to  mere  cost,  to  say  nothing  of 
free  cigars  and  chewing  gum,  that  I  wish  to  con- 
gratulate the  druggist  who  wrote  the  article  on 


page  167  of  the  April  Bulletin  entitled  "This 
Druggist  Has  a  Kick  Coming." 

As  a  general  rule,  the  doctor  fails  to  appreciate 
the  many  favors  accorded  him  by  the  druggist.  He 
forgets  that  the  druggist  relieves  him  of  no  little 
responsibility  by  watching  for  incompatibilities  and 
excessive  doses.  There  are  also  the  many  favors 
which  the  druggist  does  for  the  practitioner,  not 
to  mention  the  time  and  labor  which  the  druggist 
saves  the  physician  by.  putting  up  his  prescriptions. 

I  may  say,  too,  that  druggists  should  not  be  de- 
pendent on  the  doctor,  for  prescription  work  is 
only  a  side-line  compared  with  the  business  as  a 
whole.  By  this  I  don't  mean  to  say  that  we  may 
antagonize  our  medical  friends.  Be  independent 
of  the  physicians,  but  at  the  same  time  give  them 
a  fair  deal  and  cooperate  with  them  in  all  matters 
where  we  have  duties  in  common. 

Since  writing  the  foregoing  letter,  I  had  a  try- 
ing experience  with  a  doctor.  He  came  into  my 
store  with  a  patient,  ordered  an  ounce  of  blue  oint- 
ment and  a  fine  comb,  and  made  me  charge  them. 
I  made  the  price  twenty  cents  for  the  whole  thing, 
but  what  the  doctor  got  for  the  goods  is  no  busi- 
ness of  mine.  The  fact  remains,  however,  that  I 
virtually  lost  a  sale  and  made  much  less  profit  than 
I  would  have  enjoyed  had  the  doctor  written  a 
prescription.  A  Reader. 

HOW  HE  WOULD  DISPENSE  IT. 
To  the  Editors : 

In  the  May  Bulletin,  on  page  219,  S.  M.  S. 
submitted  a  difficult  prescription  which  he  claimed 
gave  him  a  lot  of  trouble: 

Potassium  chlorate  1  drachm. 

Tincture  of  myrrh 1  ounce. 

Tincture  of  lavender  compound 1  ounce. 

Water,  sufficient  to  make 6  ounces. 

You  suggested  that  he  make  a  mucilage,  using: 

Powdered  acacia  1  drachm. 

Powdered  tragacanth   1   drachm. 

Water 1  ounce. 

Next  the  querist  was  told  to  incorporate  the  rest 
of  the  water,  in  which  the  potassium  chlorate  had 
been  dissolved,  and  then  add  the  tincture  of  myrrh 
gradually,  and  finally  the  tincture  of  lavender  com- 
pound. 

If  S.  M.  S.  will  use  1  ounce  of  honey,  adding 
the  tincture  of  myrrh,  the  tincture  of  lavender  com- 
pound, and  finally  the  water  in  which  the  potassium 
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chlorate  has  been  dissolved,  he  will  have  the  kind 
of  mixture  he  wants. 

In  my  estimation  it  will  "hold"  as  well  as  the 
acacia  and  tragacanth  emulsion  and  can  be  mixed 
in  less  time.  Wm.  Zerbst,  Ph.D. 

Chicago. 


DIDN'T  TROUBLE  HIM  AT  ALL! 

To  the  Editors: 

I  was  called  up  at  midnight  the  other  evening  to 
wait  on  a  farmer  from  five  miles  out  in  the  coun- 
try. He  handed  me  the  enclosed  prescription, 
which  he  had  taken  down  over  the  'phone  from  a 
veterinarian  who   had  prescribed   for  a   sick   colt. 


/ 


The  prescription  called  for  tincture  of  opium  cam- 
phorated and  bismuth  subnitrate.     Note  the  ease 
and  ingenuity  with  which  the  farmer  had  written 
the  prescription  at  the  veterinarian's  dictation! 
Charter  Oak,  Iowa.  Dyer  &  WaterhOUSE. 


LOS  ANGELES  AND  THE  PHYSICIANS. 

To  the  Editors: 

In  the  April  Bulletin,  on  page  137,  I  noticed 
that  you  quoted  H.  S.  Delamere,  M.D.,  Ferndale, 
Cal.,  on  the  oversupply  of  doctors.  He  said  among 
other  things  that  Los  Angeles  had  Y41  doctors, 
when  it  needed  not  more  than  170  for  a  population 
of  170,298,  one  doctor  to  each  thousand  people. 

The  Doctor  should  get  out  of  the  tall  timber  in 
Humboldt  county  and  look  around.  We  have  a 
population  in  Los  Angeles  of  307,322,  with  prob- 
ably 8000  to  10000  visitors  within  our  gates.  Of 
course,  according  to  the  Doctor's  estimate,  we  still 
have  an  appalling  surplus  of  physicians.  If  the 
Doctor  will  come  down  next  August,  however,  dur- 


ing the  meeting  of  the  State  Pharmaceutical  Asso- 
ciation and  the  American  Pharmaceutical  Associa- 
tion, we  will  show  him  a  city  that  doubles  its  pop- 
ulation in  four  years.  Then  he  will  understand 
why  one  need  not  lie  awake  nights  wondering  how 
the  appalling  number  of  physicians  are  going  to 
make  a  living.  W.  H.  Guest. 

Los  Angeles,  Cal. 

A  UNIQUE  METHOD   OF  EXHIBITING 
SOUVENIR   CARDS. 

To  the  Editors : 

Last  summer,  after  it  became  warm  enough  to 
put  our  coal  stove  out  of  commission,  we  used  it 
for  the  exhibition  of  souvenir  post-cards.  After 
removing  the  stovepipe,  we  constructed  two  square 
frames,  placing  one  on  the  top  of  the  stove  and  the 
other  near  the  bottom.  These  were  covered  by 
stretching  black  cloth  over  the  whole  surface.  Then 
by  hanging  wire  card-holders  from  the  top  we  had 
our  rack  completed,  except  that  we  removed  the 
top  of  the  stove,  replacing  it  with  a  palm,  which 
added  considerably  to  the  appearance  of  the  outfit. 
The  same  device  was  used  on  both  the  front  and 
the  two  sides  of  the  stove. 

Garvey's  Pharmacy. 

Prairie  du  Chien,  Wisconsin. 


TWO  DISPENSING  HINTS. 

To  the  Editors : 

To  dissolve  protargol  without  using  heat  and  to 
avoid  shaking  with  the  consequent  formation  of 
foam,  put  the  protargol  in  a  mortar  and  add 
enough  glycerin  to  form  a  paste.  Add  water,  and 
solution  is  effected  at  once. 

In  handling  ichthyol,  one  may  observe  more  or 
less  gumming  about  the  neck  of  the  bottle,  besides 
a  thick  sediment  in  the  bottom.  These  troubles  can 
be  avoided  by  adding  2  drachms  of  glycerin  to  the 
pound  of  ichthyol.  D.  F.  Jones. 

Watertown,  S.  D. 


AUTOMATIC  CASTOR  OIL. 

To  the  Editors: 

One  of  my  customers,   wanting  some  aromatic 
castor  oil,  sent  in  a  note  as  follows : 
Mr.  Hack: 

Please  send  by  my  little  boys  10c  Automatic  Castor  Oil 


She  got  it ! 

Livermore,  Iowa. 


Signature. 
L.  D.  Hack. 
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BUSINESS  HINTS. 


A  Fourth  of  July  Window. — 

The   accompanying  half-tone  represents   a  display  which 

ar  — 
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A  Fourth-of-July  display  which  appeared  a  year  ago  in  the  window  of  the 
Minot  Drug  Company  of  Minot,  N   D. 

around  the  outer  rim  of  the  arch  to  secure  it  firmly.  Two 
one-hundred-yard  rolls  of  gauze  on  each  side  served  as 
pillars. 

On  a  platform  directly  in  front  were  displayed  corn  pads, 
bandages,  small  packages  of  cotton,  and  similar  materials. 
Directly  under  the  arch  was  stretched  a  strip  of  Dennison's 
decorated  crepe  paper  showing  an  American  flag.  Just  behind 
this  paper  was  a  double  set  of  electric  light  bulbs  which  were 
turned  on  in  the  evening.  Of  course,  the  light  playing  on 
the  colors  lent  a  very  pretty  effect  to  the  scene.  A  couple  of 
flags  fastened  on  each  side  of  the  arch  and  an  assortment 
of  cotton  cartons  arranged  on  the  floor  completed  the  display. 

Perhaps  we  ought  to  add  that  there  were  two  signs.  One 
read:  "Here's  hoping  you  won't  need  them,  but  if  you  do, 
remember  the  place."  The  other  placard  merely  announced : 
"Dressings  for  patriotic  wounds."  The  cartons  being  red, 
white,  and  blue,  served  to  carry  out  the  color  scheme. 

Pointers  on  Card  Signs. — 

In  a  paper  read  before  the  Wisconsin  Pharmaceutical 
Association,  Edw.  Williams  indicated  the  inks  which  he  has 
used  very  successfully  in   printing  window  signs.     The  ma- 


terials from  which  Mr.  Williams  makes  his  colors  are 
found  in  every  drug  stock.  The  red  color  is  carmine  dis- 
solved in  dilute  ammonia;  the  blue  is  Prussian  blue  dis- 
solved in  a  dilute  solution  of  oxalic  acid;  the  gilding  is  Jap- 
anese gold  paint,  to  which  may  be  added  a  small  amount  of 
gasoline  to  increase  its   fluidity   when  necessary.    Mr.   Will- 
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patrons 
at  the  fountain  little  menu  cards.    They  are  3J/2  by  5^^  inches 


Jountatn  IH^nu 


Jrutta  anti  IPlanora 

CHOCOLATE  VANILLA 

STRAWBERRY 

LEMON        MAPLE        ORANGE 

RASPBERRY 

PEACH  CLARET  NECTAR         COFFEE 

SARSAPARILLA 

PINEAPPLE  WILD  CHERRY 


^aft  irtttka 


GRAPE  JUICE  ORANGE  CIDER 

VERNOR'S   GINGER  ALE 

COCA-COLA  ROOT  BEER 


f 


THE  CHIEF  REASON  FOR  THE  POPULARITY  OF 
MY  SODA  DRINKS  IS  BECAUSE  I  SERVE  PURE 
CRUSHED  FRUITS  AND  FRUIT  FLAVORS  WITH 
MY    OWN     MAKE    OF    PURE    ROCK    CANDY    SYRUP 


in  dimensions  and  are  printed  on  a  light,  white  stock,  The 
one  shown  in  the  attached  reproduction  was  written  and 
designed  by  James  S.  Sprague. 
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An  Ad.  that  People  Will  Keep.— 

Flemer's  pharmacy  of  Washington,  D.  C,  distributes  a 
four-page  folder  advertising  miscellaneous  items.  It  has  one 
feature,  however,  which  merits  particular  attention.  That  is 
a  table  of  directions  for  removing  stains  from  cloth.  Such  a 
thing  is  worth  keeping  and  will   induce  people   to  preserve 


store  through  this  register  will  keep  this  particular  druggist 
in  mind  for  a  long  time.  The  scheme  advertises  the  store  ta 
principals  and  assistants  of  many  real-estate  offices.  People 
who  know  of  the  list  and  direct  house-hunters  to  it  are  often 
reminded  of  the  store  as  one  that  keeps  a  little  ahead  of 
others  in  accommodating  and  pleasing  people. 


I  rkiArie'   r^1<knnainrr  C^vexam     Is  a  reliable  preparation  for  the  removal  of  all  ordinary 
J^CW15     V..iea.nsing  V^ream    stains  from  clothing,  etc.    Price,  15  cente  Urge  bottle. 


Exact  size  of  the  Flemer  folder,  made  suitable  for  slipping  in  regular  commercial  envelopes. 


the  Flemer  folder  for  future  reference.  The  folder  was 
printed  on  bristol-board  and  was  of  such  a  size  that  it  could 
easily  be  inserted  in  a  commercial  envelope.  Evidently  it  was 
sent  out  with  bills  at  the  end  of  the  month  and  perhaps  used 
in  other  ways  also.  The  page  showing  the  table  of  directions 
for  removing  stains  is  reproduced  on  this  page  of  the  Bul- 
letin. 

"For  Sale  or  For  Rent."— 

Casting  about  for  an  original  advertising  idea,  a  certain 
druggist  hit  upon  the  following  scheme,  writes  J.  F.  Hos- 
telley  in  Merck's  Report:  In  his  show  window  he  displayed 
a  bulletin  board  at  the  top  of  which  appeared  the  caption: 
"Houses  in  this  neighborhood  for  rent  and  for  sale."  This 
was  printed  in  bold  letters.  He  let  it  be  known  among  realty 
men  that  this  list  would  be  kept  as  a  permanent  feature,  and 
from  many  real-estate  offices  he  received  prompt  notices  of 
vacancies  as  they  occurred  within  a  radius  of  a  half  mile  of 
his  store.  After  a  time  house-hunters  were  directed  to  this 
pharmacy  by  storekeepers  and  others  who  learned  of  the  list 
or  probably  saw  it  in  the  window.  The  errand  boy  of  the 
store  helped  to  keep  the  list  up  to  date  by  reporting  vacancies, 
sales,  and  rentals  that  were  not  reported  by  agents. 

The  advertising  value  of  this  scheme  is  great.  Any  one 
who  has  hunted  a  house  in  a  certain  neighborhood  will  prop- 
erly estimate  the  value  of  a  device  for  simplifying  the  search 
of  others.     A   family   locating  in   the  neighborhood   of   the 


Announcing  a  Fountain  Opening. — 

Recently  we  received  a  very  neat  invitation  to  attend  the 
opening  of  a  fountain,  but  were  unable  to  accept  because  the 
name  of  the  town  was  missing.  This  only  emphasizes  a 
contention  often  made,  that  all  advertising,  even  for  local 
distribution,  should  bear  the  name  of  the  place  as  well  as 
that  of  the  store.     The   following  card  was  enclosed : 


WE  invite  you  to  present  this  card  at  our 

fountain    and    receive    a    glass    of    the 

season's  excelling  soda  water. 

PEOPLE'S  DRUG  STORE. 

The  cover  of  this  announcement  was  black,  relieved  by  a . 
bit  of  red  ribbon.    The  lettering,  too,  was  red.    A  neat  menu 
set  forth  the   different  beverages  which  were  served  at  the  - 
fountain. 

An  English  Reader  Heard  From. — 

It  is  interesting  to  note  that  the  Bulletin  has  proved  a 
source  of  ideas  and  inspiration  to  druggists  the  world  over. 
Recently  our  attention  was  directed  to  an  ad.  in  the  Cornish 
Echo,  of  Falmouth,  England,  inserted  by  John  Blamey.  Among  • 
the  items  featured  was  Cooban's  cooling  cream,  the  formula 
of  which  appeared  originally  in  this  journal.  Truly  the  influ- 
ence of  the  Bulletin  is  world-wide ! 
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PRACTICAL  PHARMACY, 


Compound  Solution  of  Sodium  Phosphate. — 

There  is  considerable  dissatisfaction  and  complaint  among 
retail  pharmacists  about  the  U.  S.  P.  compound  solution  of 
sodium  phosphate.  When  first  made  the  solution  seems  per- 
fect, but  after  standing  for  a  few  days,  especially  at  a  low 
temperature,  crystals  of  sodium  phosphate  appear  on  the 
bottom  of  the  container.  With  the  object  of  preventing  this 
deposit  of  crystals  from  taking  place,  John  K.  Thum,  phar- 
macist at  the  German  Hospital,  Philadelphia,  experimented  by 
changing  the  U.  S.  P.  formula  in  various  ways. 

Writing  in  the  American  Journal  of  Pharmacy,  Mr.  Thum 
said  that  he  raised  the  amount  of  citric  acid  to  fifteen  per 
cent,  but  the  amount  of  sodium  nitrate  was  reduced  one- 
fourth.  The  solution,  on  filtration,  was  clear,  colorless  and 
sparkling.  After  a  fifteen-hour  exposure  to  a  temperature 
of  38°  R,  recrystallization  had  not  occurred.  This  was  en- 
couraging, and  in  the  next  experiment  the  quantity  of  citric 
acid  was  reduced  to  13  per  cent  and  the  same  quantity  of 
sodium  nitrate  used  as  in  the  previous  experiment,  namely, 
1    per   cent.     This   solution   was  satisfactory   in  many  ways. 

was  efficient,  elegant,  and  stable.  After  an  exposure  of 
nfteen  hours  to  a  temperature  of  38°  F.,  there  was  not  the 
slightest  trace  of  recrystallization.  There  appeared  to  be  no 
reaction  to  red  or  blue  test-paper.  On  treating  with  sodium 
carbonate  T.  S.  a  very  slight  effervescence  was  observed. 

It  was  concluded  by  Mr.  Thum  that  the  quantity  of  sodium 
nitrate  in  the  U.  S.  P.  formula  facilitates  recrystallization, 
while  its  reduction  to  1  per  cent  inhibits  recrystallization. 

In  lieu  of  the  pharmacopceial  directions  for  making  this 
solution,  Mr.  Thum  advises  the  following  method  of  pro- 
cedure as  being  more  satisfactory:  Place  the  two  salts  and 
the  acid,  with  a  small  quantity  of  water,  in  a  graduated  flask 
and  heat  on  a  water-bath  until  completely  liquefied;  then  add 
sufficient  distilled  water  to  make  to  the  required  volume. 

Emulsifying  Agents  Discussed. — 

H.  A.  Brown  Dunning  has  been  experimenting  for  several 
years  to  determine,  if  possible,  which  suspending  agents  yield 
the  most  satisfactory  emulsions  of  fixed  oil  for  extempora- 
neous use  or  for  permanent  products.  At  the  March  meet- 
ing of  the  Baltimore  Branch  of  the  American  Pharmaceu- 
tical Association  he  made  known  the  results  of  his  investi- 
gations. He  said  he  had  found  that  the  "phosphatic"  type 
of  emulsion  stood  long  storage  the  best,  and  was  even  the 
most  palatable  when  fresh.  Acacia  produces  a  very  smooth 
and  perfect  emulsion,  but  separation  soon  takes  place.  This 
agent  he  considered  the  best  for  extemporaneous  use.  The 
proportions  of  acacia  and  water  directed  in  the  N.  F.  Dr. 
Dunning  found  more  satisfactory  than  the  proportions  gen- 
erally used— !>.,  one-fourth  as  much  acacia  and  one-half  as 
much  water  as  oil.  Tragacanth  gave  the  most  permanent 
suspension,  but  the  emulsion  was  not  so  smooth  as  with 
acacia.  Tragacanth  should  be  combined  either  with  acacia  or 
glyconin,  as  it  prevented  separation.  The  use  of  12  grains  of 
tragacanth  in  place  of  dextrin  gave  a  much  better  N.  F. 
emulsion  of  cod-liver  oil  with  extract  of  malt.  Saponin  in 
proportion  of  1/16  grain  to  the  ounce  was  the  most  perfect 
emulsifying   agent,   but   its   use  could   not   be   recommended 


until  its  medicinal  effect  is  better  known.  Irish  moss  emal- 
sions  were  smooth  and  white,  but  not  so  desirable  as  the 
acacia  emulsion.  Dextrin  emulsions  were  unsatisfactory  in 
almost  every  respect.  Ten-per-cent  alcohol,  eight  minims  of 
a  solution  of  potassium  hydroxide  to  the  ounce,  and  suf- 
ficient salicylic  acid  to  saturate  the  aqueous  portions  of  tbe 
emulsion  were  used  as  preservatives,  but  all  the  above- 
mentioned  emulsions  became  unsalable  after  storage  for  some 
time,  either  through  oxidation,  fermentation,  with  the  devel- 
opment of  a  sour  taste,  or  excessive  separation,  although  the 
"phosphatic"  type  was  found  to  stand  the  storage  best 
Acacia  emulsion  became  sour  more  readily  if  syrup  was 
present. 

Improved  Acetone  Cantharidal  Collodion.— 

At  the  last  annual  meeting  of  the  New  Jersey  Pharma- 
ceutical Association,  George  M.  Beringer  submitted  an  im- 
proved formula  for  acetone  cantharidal  collodion. 

Cantharides  in  fine  powder 60  grammes. 

Glacial  acetic  acid 5   Cc 

Pyroxylin    4  grammes! 

Camphor l  gramme. 

Acetone,  a  sufficient  quantity  to  make.  100  grammes. 
Mix  the  glacial  acetic  acid  with  55  Cc.  of  acetone,  and  moisten  tke 
powdered  cantharides  with  this  menstruum.  Set  the  mixture  aside  in  a 
closely  covered  container  for  24  hours  and  then  pack  it  in  a  cylindrical 
percolator  and  slowly  displace  with  acetone  until  exhausted.  Reduce 
'he  percolate  by  distillation  on  a  water-bath  to  95  grammes,  and  wkea 
cold  dissolve  therein  the  pyroxylin  and  camphor.  If  necessary  make  op 
the  weight  with  acetone  to  100  grammes. 

If  the  rate  of  percolation  is  rapid  from  125  to  150  grammes 
of  percolate  will  be  obtained  before  the  drug  is  exhausted, 
but  by  carefully  regulating  the  flow  the  cantharides  will  be 
practically  exhausted  when  95  grammes  of  percolate  is 
secured. 

In  this  formula  the  glacial  acetic  acid  liberates  the  com- 
bined cantharidin  and  the  resulting  preparation  represents 
the  full  activity  of  the  drug.  The  finished  product  is  clear, 
green  in  color  and  exceedingly  active.  It  is  a  marked  im- 
provement over  the  present  official  cantharidal  collodion,  and 
Mr,  Beringer  thought  it  should  displace  that  formula  in  sub- 
sequent pharmacopoeial  revisions. 

Compound  Solution  of  Cresol. — 

At  the  last  meeting  of  the  Pennsylvania  Pharmaceutical 
Association  I.  V.  Stanley  Stanislaus  suggested  an  improved 
process  for  making  compound  solution  of  cresol.  He  con- 
tended that  in  cold  weather  it  requires  a  week  to  carry  out 
the  oflicial  directions.  Mr.  Stanislaus  suggested  a  better 
formula  which  gives  a  thin  solution  readily  soluble  in  water 
in  all  proportions.    It  need  not  be  filtered. 

Soft  soap   (new   formula) 350  grammes. 

Distilled  water 150  Cc. 

Place  these  upon  a  water-bath  and  stir  until  the  mixture  is  homo- 
geneous. 

Add   cresol    U.    S.    P 500  grammes. 

Stir  the  preparation  until  a  liquid  results.  Remove  it  from  the 
heat  and  bottle. 

The  Incompatibility  of  Enzyme  Elixirs  and  Solutions  of 
Iodides. — 

H.  C.  Blair  in  a  paper  read  recently  before  the  Penn- 
sylvania Pharmaceutical  Association  called  attention  to  the 
fact  that  solutions  of  the  iodides  and  also  of  the  bromides 
produce  precipitates  in  compound  digestive  elixir  and  essence 
of  pepsin.  On  standing  for  some  time,  such  mixtures  be- 
come darker  in  color  and  lose  their  agreeable  odor  and  taste. 
Mr.  Blair  suggested  that  since  these  preparations  are  often 
given  merely  as  vehicles,  a  line  of  palatable,  non-medicinal 
elixirs  be  oflFered  to  the  physician  for  this  purpose. 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof.  W.  L.  Scoville. 


Scattered  Notes. — 

Benzoic  acid  has  been  changed  into  salicylic  acid  by  an 
electric  current  in  a  warm  solution. 

A  German  patent  has  been  taken  on  the  making  of  a 
bitterless  fluidextract  of  cascara  by  digestion  with  zinc  oxide. 

Radium  is  a  widely  distributed  mineral  but  is  always 
found  in  minute  amounts.  It  is  most  abundant  at  the  bottom 
of  the  ocean. 

Red  -Rowers  have  an  acid  juice  which  is  a  factor  in  their 
color,  while  blue  flowers  are  less  acid  or  are  an  alkaline. 
The  fundamental  coloring  matter  is  the  same  in  both  cases  but 
is  changed  by  acids  and  alkalies,  similar  to  litmus. 

Lecithin  is  found  to  have  a  pronounced  bactericidal  action, 
and  has  prevented  typhus  fever  in  guinea-pigs  when  admin- 
istered with  typhus  germs. 

Seventy  species  of  edible  seaweeds  are  found  on  the  coast 
of  Hawaii.     Sea  farms  are  growing  in  importance. 

Five  different  species  of  bacteria  have  been  isolated  as  the 
cause  of  colds,  any  one  of  which  can  produce  the  affection. 

Bismuth  subnitrate  has  caused  poisoning  through  its  de- 
composition and  the  absorption  of  the  nitric  radical.  This 
is  more  likely  to  occur  in  the  bowels  than  in  the  stomach. 

Water  Chemistry. — 

Professor  Pickering  says  that  "solid  water  (ice)  and  liquid 
water  must  be  different  chemical  compounds."  He  finds  that 
water  of  crystallization  has  the  same  density,  and  the  same 
relative  expansion,  and  the  same  specific  heat  as  ice,  and  he 
argues  that  a  molecular  arrangement  or  rearrangement  can- 
not satisfactorily  account  for  these  phenomena.  And  if  the 
conditions  are  not  due  to  a  rearrangement  of  the  molecules, 
they  must  be  due  to  a  rearrangement  of  the  constituent 
atoms.  In  other  words,  fluid  water  and  solid  water  are  both 
composed  of  hydrogen  and  oxygen,  but  the  constitutional  ar- 
rangement of  these  atoms  is  different  in  each  case.  If  a 
molecule  of  one  is  HOH,  a  molecule  of  the  other  is  some- 
thing else. 

Paper. — 

The  problem  of  making  paper  cheaply  is  growing  serious. 
Wood  is  becoming  more  and  more  expensive,  and  rags  are  a 
small  item  in  the  whole.  Straw,  corn  stalks,  and  cotton  stalks 
serve  as  good  material,  but  are  bulky  and  expensive  to 
transport.  The  annual  production  of  paper  in  the  United 
States  is  3,000,000  tons,  of  which  80  per  cent  becomes  waste  in 
three  or  four  years.  Less  than  600,000  tons  of  this  is  worked 
over. 

"Synthetic  Turpentine." — 

It  is  claimed  that  a  French  chemist  has  devised  a  new 
method  for  obtaining  oil  of  turpentine,  by  which  he  gets  85 
per  cent  of  oil  from  French  pine  instead  of  the  usual  3  to  12 
per  cent.  The  process  is  not  divulged.  If  this  is  true,  syn- 
thetic camphor  will  be  a  commercial  article. 


Cynotoxin. — 

A  new  and  extremely  powerful  constituent  has  been  found 
in  apocynum  cannabinum  by  Finnemore,  which  he  calls 
cynotoxin.  It  is  much  more  powerful  than  apocynin,  and 
appears  to  be  related  to  digitic  acid.  Its  action  is  similar  to 
that  of  digitoxin. 

Stronger  than  Pepsin. — 

A  new  ferment,  "erepsin,"  has  been  found  in  the  intestines 
which  is  supposed  to  act  upon  peptone,  breaking  it  down  into 
amino-acids,  which  are  thought  to  be  the  final  assimilation 
products  of  proteids.  Pepsin  will  not  digest  proteids  as  far 
as  this. 

Dissolved  Water. — 

A  new  distinction  between  colloids  and  crystalloids  is 
interesting.  "Crystalloids  increase  the  volume  of  the  water 
in  which  they  are  dissolved,  while  colloids  increase  their 
own  volume  when  they,  so  to  speak,  dissolve  the  water." 

Gas  Lighting. — 

The  inverted  mantle  gaslights  are  gradually  replacing  the 
old  style  of  mantle-hghts  because  they  have  been  found  to 
be  more  economical  and  to  last  longer.  They  are  being 
introduced  for  street-lighting  in  many  places. 

Antitetanus. — 

Loss  of  the  parathyroid  gland  usually  means  death  from 
tetanus,  but  two  Johns  Hopkins  men  state  that  the  injection 
into  the  veins  of  a  soluble  salt  of  calcium  will  stop  the 
convulsions  "with  astonishing  rapidity." 

Concerning  Preservatives. — 

The  minimum  amount  of  salicylic  acid  needed  to  prevent 
fermentation  in  10  per  cent  sugar  solutions  is  0.15  per  cent; 
of  benzoic  acid  0.125  per  cent;  of  formic  acid  0.125  per  cent; 
and  of  ammonium  fluoride  0.08  per  cent. 

Age  Softens. — 

The  tenderness  of  meat  which  has  been  long  kept  in  a 
refrigerator  is  attributed  partly  to  sarcolactic  acid,  and  partly 
to  the  limited  action  of  pepsin  or  other  enzymes  which  cause 
a  certain  amount  of  predigestion. 

Fourth  of  July  Every  Day. — 

Seven  hundred  thousand  pounds  of  dynamite  are  used 
each  month  in  the  Central  Division  of  the  Panama  Canal, 
and  260,000  feet  of  holes  are  drilled  in  the  rock  in  which  the 
dynamite  is  used  for  blasting. 

Lime  Water. — 

Moody  and  Leyson  state  that  saturated  solutions  of  lime 
are  formed  very  slowly,  and  filtering  weakens  them.  The 
strongest  solution  obtainable  is  one  part  in  768.5  parts  of 
water  at  2°  C. — or  0.13  per  cent. 

What  We  Don't  See.— 

The  ultra  microscope  is  not  enough,  so  an  ultra-ultra 
microscope  is  being  built.  It  will  employ  violet  light-rays 
only,  have  quartz  lenses,  and  will  be  used  only  by  means  of 
photographic  plates. 
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BOOKS. 


The  Spanish  Edition  of  the  U.  S.  P. 

It  is  a  matter  of  unusual  interest  that  the  Spanish  trans- 
ition of  the  Pharmacopoeia,  which  has  been  under  way  for 
fo  or  three  years,  has  now  finally  appeared  in  print.     The 
)ook  will  doubtless  be  valuable  in  more  than  one  direction, 
lot  only  will  it  be  of  service  to  the  pharmacists  and  physi- 
^ans  of  the   Spanish-speaking  countries  to  the  south  of  us, 
^ut  it  will  also  be  one  factor  in  developing  trade  relations 
Etween  the  United  States  and  the  Central  and  South  Amer- 
is.    The  business  men  of  this  country  have  for  years  been 
preaching  the  necessity  of  developing  more  close  and  friendly 
relationships   with   the   southern   countries,   and   the   Spanish 
edition  of  the  U.  S.  P.  will  be  of  considerable  help  so  far  as 
le  drug  trade  is  concerned.    The  book  costs  $5.00  bound  in 
fcloth,  $6.00  in  cloth  interleaved,  $6.00  in  sheep,  and  $7.00  in 
jlheep    interleaved.     It    may   be    procured    of    the    American 
)ruggist    Publishing   Co.,    62    West    Broadway,    New    York 
ity.  

"New  and  Non-official  Remedies." 

This  little  cloth-bound  book  of  167  pages  is  in  effect  an 

enumeration  of,  and  a  treatise  on,  the  non-official  chemicals 

md  preparations  which  the  Council  on  Chemistry  and  Phar- 

lacy   of  the   American    Medical    Association    have    stamped 

irith  their  approval  and  therefore  recommended  for  use  by 


the  physicians  of  the  country.  As  readers  of  the  medical  and 
pharmaceutical  press  understand,  the  Council  framed  a  series 
of  ten  rules,  which,  after  having  been  subjected  to  amplifica- 
tion and  amendment  on  several  occasions,  constitute  a  sort 
of  yardstick  by  which  the  products  of  the  market  are  meas- 
ured in  an  effort  to  determine  whether  they  shall  be  approved 
or  not.  These  ten  rules  are  some  of  them  rather  severe  and 
radjfal,  and  it  frequently  happens  that  a  given  product  is 
denied  approval  for  some  more  or  less  extraneous  reason  even 
though  it  is  held  by  the  Council  to  have  real  merit.  All  of 
the  non -official  remedies  on  the  market  have  not  yet  been 
examined,  however,  and  it  is  proposed  to  continue  the  work 
of  investigation  and  to  issue  a  new  and  enlarged  form  of 
the  book  annually.  The  present  volume  contains  those  medici- 
nal substances  which  were  approved  up  to  January  1  of  the 
present  year.  It  includes  something  like  200  different 
remedies. 


A  Desk  Book  of  Facts. 

Dr.  Ralph  Walsh,  of  Washington,  D.  C,  has  published  a 
book  of  miscellaneous  information  entitled  "The  Desk  Book 
of  Facts  for  Physicians  and  Pharmacists."  It  includes  a  list 
of  the  new  remedies  and  also  the  important  official  prep- 
arations, together  with  their  doses  and  indications.  Poisons 
and  antidotes,  incompatibilities,  and  tables  of  solubilities  are 
also  given.  While  Dr.  Walsh  has  included  other  features  of 
interest  to  physicians  and  pharmacists,  the  above  will  suffice  to 
indicate  the  general  character  of  this  book.  It  contains  202 
pages  and  is  bound  in  cloth.     Published  by  the  author. 


A  Fourth  of  July  Float.— This  float  was  gotten  up  last  Fourth  of  July  by  W.  O.  Garvey.  of  Prairie  du  Chien.  Wis.  The  patient  on  the  cot 
represents  a  victim  of  a  fire-cracker  explosion.  The  parade  started  without  the  sufferer  on  the  float.  As  jt  passed  through  the  main  street,  the  child 
was  picked  up  out  of  the  crowd  by  one  of  the  officers.  When  the  float  came  near,  the  victim  was  placed  on  the  cot  amid  the  cheers  of  the  crowd,  and 
the  doctor  and  nurses  at  once  "  got  busy."  The  child's  arm  and  face  had  been  painted  beforehand  and  he  moaned  and  cried  very  successfully  as 
he  was  carried  down  the  street.  This  attracted  the  attention  of  the  crowd,  several  people  running  to  aid  the  officer.  On  all  sides  were  heard  excla- 
mations: "  Who  is  hurt?"    "That  is  what  they  get  from  playing  with  gunpowder,"  etc.    The  whole  scheme  proved  a  splendid  ad. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  {2)  queries  tnust  reach  us  before  the  i^th  of 
the  month  to  be  answered  in  the  Bui^letin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  cofumunications. 


Difficulties  in  Making  Two  Official  Preparations. 

W.  P.  W.  has  been  unable  to  compound  successfully  two 
well-known  formulas.     He  writes : 

ELIXIR    OF    GLYCEROPHOSPHATES,    N.    F. 

"In  making  elixir  of  glycerophosphates,  N.  F.,  we  are 
directed  to  dissolve  the  calcium  and  sodium  glycerophosphates 
and  the  phosphoric  acid  in  a  portion  of  the  distilled  water. 
I  have  tried  several  methods  of  mixing  these  ingredients 
with  the  water,  but  almost  always  get  a  white  precipitate.  I 
have  been  unable  to  determine  which  one  of  the  ingredients 
is  thrown  down.  When  I  add  the  aromatic  elixir,  glycerin, 
and  distilled  water,  the  precipitate  still  remains  and  will  not 
dissolve  with  frequent  agitation  in  a  week.  Can  you  help 
us?" 

First  mix  the  phosphoric  acid  with  the  water.  Then  add 
the  sodium  glycerophosphate  and  warm  the  mixture  until  a 
clear  solution  is  obtained.  Cool  and  add  the  calcium  salt. 
In  a  few  minutes  a  clear  solution  should  be  produced.  The 
preparation  should  not  be  heated  after  adding  the  calcium 
salt.  If  this  method  does  not  yield  a  clear  elixir,  then  there 
is  probably  something  wrong  in  one  or  both  of  the  salts 
used. 


A  Pharmacist  on  an  Outing.  —  Walter  11.  Gale,  although  he  re- 
tired  from  active  connection  with  the  retail  business  some  years  ago, 
is  a  prominent  figure  in  the  drug  trade  of  Chicago  and  Illinois  and  is  well 
known  also  in  N.  A.  R.  D.  circles.  This  spring  he  toured  Southern  Cali- 
fornia in  an  auto,  and  in  the  present  picture  is  seen  with  his  party. 


A  Pharmacist  on  an  Outing.— In  this  view  Mr.  Gale  is  seen  en  route 
from  Pasadena  to  San  Diego  in  California,  and  in  a  recent  letter  to  some  of 
his  Chicago  friends  he  describes  the  picturesque  scenery  In  very  eiTective 
language.  This  is  the  country  which  will  be  visited  in  August  by  the  mem- 
bers of  the  American  Pharmaceutical  Association. 


DEODORIZED   TINCTURE  OF  OPIUM. 

W.  P.  W.  goes  on  to  complain  about  deodorized  tincture 
of  opium.  He  says :  "The  concentrated  percolate  on  being 
mixed  with  the  purified  petroleum  benzin  forms  a  gelatinous 
mass  from  which  we  are  unable  to  separate  either  the  benzin 
or  the  percolate.  When  we  make  the  product  with  ether, 
the  percolate  and  the  solvent  separate  readily.  What  is  the 
trouble?" 

The  benzin  emulsion  of  opium  solution  will  usually  sep- 
arate on  standing  over  night,  if  it  has  not  been  shaken  too 
violently.  Gentle  agitation  is  sufficient  and  is  less  likely  to 
form  an  emulsion.  If  an  obstinate  emulsion  is  formed  add 
more  benzin  and  shake  gently.  When  enough  of  the  solvent 
has  been  added  the  emulsion  will  separate. 


Flies  and  Ants  at  the  Soda  Counter. 

N.  O.— Prentiss  I.  Minton,  of  Red  Bank,  N.  J.,  has  con- 
tributed to  the  department  of  "Dollar  Ideas"  a  method  of 
keeping  flies  away  from  the  soda  counter.  Mix  1  part  oil 
of  eucalyptus,  1  part  oil  of  lavender,  and  10  parts  oil  of 
sassafras.  Put  the  mixture  in  a  bottle  and  insert  a  per- 
forated cork.  Sprinkle  this  solution  on  the  marble  counter 
and  spread  it  gently  with  a  cloth.  Do  this  two  or  three  times 
daily,  and  not  a  fly  will  light  on  your  counter.  Mr.  Minton 
has  used  this  solution  for  ten  years.    Try  it! 

To  drive  ants  from  the  soda  fountain,  try  to  locate  their 
nests  by  following  them  back  to  their  place  of  entrance, 
whether  they  come  from  the  wall  or  the  floor.  Then  inject 
kerosene  or  carbon  bisulphide  into  the  nest.  Another  pro- 
cedure is  this :  Invest  in  the  purest,  strongest  Cayenne  pepper 
which  can  be  procured,  and  sprinkle  it  thoroughly  on  the 
fountain  wherever  ants  are  visible.  Before  using  the  Cayenne, 
however,  scald  the  fountain  with  boiling  water  and  wipe  it 
dry.  This  scalding  and  treating  with  the  pepper  may  have  to 
be  repeated  several  times  before  the  ants  will  be  driven  away. 

Lord  Avebury,   an  authority  on   insects,   doubts   whether 
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there  is  an  infallible  cure  for  ants  beyond  trapping  them  or 
destroying  their  nests.  For  the  former  a  moist  sponge,  dipped 
in  sugar  or  molasses,  makes  an  alluring  trap.  Twice  a  day, 
when  full  of  ants,  this  is  to  be  dropped  in  a  bucket  of  boiling 
water. 

How  to  Clean  a  Panama  Hat. 

J.  H.  J. — Scrub  the  hat  with  Castile  soap  and  warm  water, 
a  nail-brush  being  used  to  get  the  dirt  away.  The  hat  is 
then  placed  in  the  hot  sun  to  dry,  and  in  the  course  of  two 
or  three  hours  is  ready  for  use.  It  will  not  only  be  as  clean 
as  new,  but  will  retain  its  shape  admirably.  The  cleaned  hat 
will  be  a  trifle  stiff  at  first,  but  will  soon  grow  supple  under 
wear.  A  little  glycerin  added  to  the  rinsing  water  entirely 
prevents  the  stiffness  and  brittleness  acquired  by  some  hats 
in  drying,  while  a  little  ammonia  in  the  washing  water  ma- 
terially assists  in  the  scrubbing  process. 

Ivory,  or,  in  fact,  any  good  white  soap,  will  answer  as  well 
as  Castile  for  the  purpose.  It  is  well  to  repeat  the  rinsing, 
adding  the  glycerin  to  the  water  used  the  second  time.  Im- 
merse the  hat  completely  in  the  rinse  water,  moving  it  about 
to  get  rid  of  traces  of  the  dirty  fluid.  When  the  hat  has  been 
thoroughly  rinsed,  press  out  the  surplus  water,  using  a 
Turkish  bath  towel  for  the  purpose,  and  let  it  rest  on  the 
■  wel  when  drying. 

Two  Incompatible  Prescriptions. 

R.  W.  W.  desires  to  know  what  changes  take  place  in  the 
following  mixtures: 

(1)       Tincture  of  nux  vomica 3  drachms. 

Basbam's    mixture    4  ounces. 

Mixture  of  rhubarb  and  soda 4  ounces. 

When  the  alkaline  solution  of  rhubarb  and  soda  is  added 
to  the  Basham's  mixture,  which  is  acid,  the  ferric  acetate  is 
precipitated  as  a  basic  salt.  There  is  a  possibility  also  of 
the  alkaloids  coming  down  as  the  nux  vomica  is  thrown 
out.  This  combination  is  bad  and  should  be  dispensed  with 
a  "shake  label,"  or  better  still  have  the  physician  rewrite  it. 


Will    the    following    mixture    be    clear    or    cloudy    when 

compounded?     If   it   be   cloudy,    can   it   be   cleared   by   any 

method  other  than  filtering? 

(2)       Sodium    bicarbonate 9    drachms. 

Fluidextract  of  rhubarb 4  ^  ounces. 

Essence   of   pepsin 6  ounces. 

Syrup    of    ginger 12  ounces. 

Peppermint  water,  enough  to   make 30  ounces. 

This  mixture  will  be  cloudy  and  have  a  precipitate  of 
extractive  due  to  diluting  the  fluidextract  of  rhubarb,  which 
is  made  with  60  per  cent  alcohol.  It  will  be  necessary  to  dis- 
pense this  also  with  a  "shake  label."  The  mixture  is  thera- 
peutically incompatible,  as  pepsin  requires  an  acid  medium  for 
its  activity.  We  know  of  no  way  to  clarify  except  by  filter- 
ing, which  we  would  not  advise. 


Could  Punjabi  Walk  in  a  Burning  Pit? 

D.  W.  has  had  his  curiosity  aroused  by  the  following 
.news  item: 

Calcutta,  India,  Feb.  23. — There  has  been  much  excitement  at  Man- 
grol,  in  Kathwar,  where  a  Mohammedan  Punjabi  has  walked  through  a 
burning  pit  and  had  coals  at  white  heat  thrown  on  his  head  without 
being  hurt  apparently. 

The  Punjabi  gave  his  exhibition  on  the  grounds  of  the  sheikh's  pal- 
ace. The  pit  was  dug  under  his  direction  and  lined  with  300  pounds  of 
firewood.  When  the  whole  thing  was  ablaze  the  heat  was  so  great  that 
it  drove  back  bystanders,  but  the  "saint"  went  down  into  the  pit  and 
walked  through  it  several  times. 

D.  W.  wants  to  know  whether  there  is  any  drug  or 
chemical  which  will  enable  a  man  to  perform  such  a  feat.  He 
asks  further:  "What  do  fire-eaters  use?" 

The  Query  Editor  of  the  Bulletin  of  Pharmacy  has  al- 
ways felt  that  his  good  behavior  on  this  earth  has  entitled 
him  to  a  cool  and  comfortable  clime  in  the  hereafter.  Con- 
sequently he  has  never  been  moved  to  make  any  serious 
investigation  of  this  problem.  Sorry,  but  we  haven't  a  single 
idea  on  this  subject. 

As  to  the  antics  of  the  professional  fire-eater,  we  have 
seen  him  perform  on  the  vaudeville  stage.  He  takes  some 
inflammable  substance  in  his  mouth,  kerosene  or  benzene,  if 
we  remember  rightly,  blows  it  on  a  lighted  match,  and 
hurrah !  the  deed  is  done.  There  is  a  flash  due  to  the  sudden 
combustion  of  the  oil  and  that  is  all.  Another  case  of  trick- 
ery. The  idea  is  that  some  substance  is  used  which  has  a 
low  point  of  combustion.  We  have  no  book  of  magic  which 
describes  the  trick  in  detail,  and  a  druggist  had  better  not 
try  it. 


A  Phakmacist  on  an  Outing.— Under  the  cross  shown  here  is  a  cot- 
'tage  which  Mr.  Gale  and  his  family  occupied  during  the  month  of  April.  It 
-was  at  La  Jolla  on  the  seashore,  a  few  miles  out  of  San  Diego.  Later  on 
Mr.  Gale  shipped  his  auto  back  to  Chicago  and  sailed  for  Honolulu. 


Anti-rust   Preparations. 

G.  P.— We  do  not  know  the  formula  of  the  proprietary 
mixture  which  you  mention.  But  the  following  preparation 
is  said  to  remove  rust  already  present  or  to  prevent  its 
formation:  Melt  5  parts  of  crude  vaselin  on  the  water-bath, 
and  mix  with  5  parts  of  finely  levigated  powdered  pumice- 
stone  into  a  uniform  mass.  To  the  half-way  cooled  mass  add 
yi  part  of  crude  acid  oxalate  of  potassium  (sorrel  salt)  in  a 
finely  powdered  state  and  grind  into  complete  homogeneity. 

There  is  another  process:  Cover  the  metal  with  sweet  oil 
well  rubbed  in  and  allow  it  to  stand  forty-eight  hours.  After 
rubbing  the  steel,  smear  on  the  oil  freely  with  a  feather  or 
piece  of  cotton-wool.  Then  rub  with  unslaked  lime  which 
has  been  reduced  to  as  fine  a  powder  as  possible. 
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Antiseptic  Solution. 

I.  B.— The  following  is  the  formula  of  an  antiseptic  solu- 
tion: 

Benzoic    acid 64  grains. 

Borax 64  grains. 

Boric    acid 128  grams. 

Thymol 20    grains. 

Oil   of   eucalyptus 5  drops. 

Oil  of  wintergreen 5  drops. 

Oil   of   peppermint 3  drops. 

Oil   of   thyme    (white) 1  drop. 

Fluidextract  of  wild  indigo 20  drops. 

Alcohol 6    fiuidounces. 

Distilled     water sufficient. 

Dissolve  the  two  acids  and  borax  by  the  aid  of  heat  in  8  fluid- 
ounces  of  water.  Dissolve  the  thymol  and  oils  also  in  the  alcohol  and 
mix  the  two  solutions,  agitating  frequently  during  mixing.  Add  the 
fluidextract  and  then  enough  water  to  make  16  fluidounces;  set  the 
mixture  aside  for  twenty-four  hours,  and  filter  through  purified  talcum. 


Regarding  Medical  Schools. 

W.  A.  L. — We  do  not  believe  there  exists  at  present  a 
correspondence  school  of  medicine.  The  legal  requirements 
to-day  are  very  severe — so  severe  as  to  put  a  correspondence 
school  out  of  the  running.  Neither  do  we  think  there  is  a 
medical  college  which  gives  a  three  instead  of  a  four  years' 
course.  There  is  a  national  association  of  medical  schools 
which  provides  that  courses  must  be  four  years  in  length  and 
which  sets  forth  certain  other  requirements  also.  The  State 
examining  boards  have  adopted  the  requirements  of  this 
association  and  will  recognize  no  school  which  does  not  con- 
form to  them.  Furthermore,  we  are  under  the  impression 
that  many  of  the  States  have  incorporated  the  same  features 
in  their  medical  laws. 


Upward  Filtration. 

M.  H.  requests  us  to  explain  the  meaning  of  "upward 
filtration."  Upward  filtration  is  adapted  only  to  the  filtra- 
tion of  large  quantities  of  material.  The  oil  or  fluid,  placed 
at  a  height,  is  made  to  pass  beneath  a  felt  filter,  curved  up- 
ward and  fastened  by  thumb-screws  to  the  bottom  of  the 
container,  force  being  exerted  by  the  weight  of  the  descend- 
ing column.  Space  forbids  our  entering  into  the  details  of 
this  process.  It  is  described  and  copiously  illustrated  by  Dr. 
Virgil  Coblentz  in  his  "Handbook  of  Pharmacy,"  and  also  in 
other  pharmaceutical  books. 


Antiseptic  Green  Soap. 

J.  H.  J.  wants  the  formula  of  an  antiseptic  liquid  green 
soap  in  an  alcoholic  solution. 

Compound  tincture  of  green  soap,  N.  F.,  should  prove 
satisfactory. 

Soft  soap 4J^    troy  ounces. 

Oil  of  cade 5  fluidrachms. 

Alcohol,     a     sufficient     quantity     to 

make 33  fluidounces. 

Dissolve  the  soft  soap  in  24  fluidounces  of  alcohol,  add  the  oil  of 
cade,  and  then  enough  alcohol  to  make  the  product  measure  32  fluid- 
ounces,  and  filter. 


A  Container  for  Salicylic  Acid  Preparations. 

A.  W.  D.   wants  to  know  whether  a  remedy  containing 

salicylic  acid  will  act  on  tin  or  composition  collapsible  tubes. 

Try  it  and  see.     Collapsible  tubes  are  supposed  to  be  pure 


tin,  but  if  there  be  any  iron  present  we  might  expect  a  pink 
color  from  the  iron  salicylate  formed.  As  for  the  feasi- 
bility of  using  tin  containers  for  salicylic  acid  preparations, 
we  are  inclined  to  advise  against  it.  It  would  be  a  very  simple 
matter  to  determine  the  wisdom  of  this  course  by  experi- 
mental trial,  but  from  theoretical  considerations  we  shouldn't 
approve  of  it. 


A   Crimson  Coloring  Agent  for  Lead  Acetate  Solution. 

R.  F.  F.  desires  to  know  what  will  color  an  aqueous  solu- 
tion of  lead  acetate  a  bright  crimson  without  precipitation 
on  standing. 

Lead  acetate  precipitates  colors  from  solutions.  We  tried 
a  number  of  coloring  agents.  "Acid  ruby"  is  the  most  sol- 
uble in  lead  acetate  solution,  and  may  be  satisfactory  if  the 
solution  of  this  salt  is  not  too  concentrated,  and  if,  further- 
more, a  very  deep  shade  of  red  is  not  demanded. 


A  Liver  Regulator. 

S.  B.  C.  &  C— The  following  is  the  formula  of  a  liver 
regulator : 

Liverwort 2  ounces  av. 

Leptandra 2  ounces  av. 

Serpentaria 2  ounces  av. 

Senna 3  ounces  av. 

Extract  by  pouring  on  40  fluidounces  of  boiling  water;  allow  to 
stand  twenty-four  hours,  strain,  and  add  8  fluidounces  of  alcohol,  fifty 
per  cent. 

We  cannot  give  you  the  formula  of  the  proprietary  prep- 
aration mentioned. 


An  Astringent  Ointment. 

S.  P.  requests  us  to  publish  a  formula  for  30  grammes  of 
ointment  to  contain  ichthyol,  alum,  carbolic  acid,  and  pow- 
dered lead  acetate.    We  suggest  this : 

Ichthyol 45   grains. 

Alum 8   grains. 

Carbolic  acid 10  grains. 

Powdered  lead  acetate 10  grains. 

Lanolin,    enough   to    make^ 30  grammes. 


Turmeric  vs.  Curcuma! 

In  answering  a  correspondent's  inquiry  in  this  department 
last  month,  the  Query  Editor  was  gravely  made  to  suggest 
the  substitution  of  curcuma  for  turmeric  as  a  coloring  agent 
for  a  particular  purpose,  whereas  what  was  meant  was  the 
substitution  of  curcuma  for  madder. 


The  Action  of  Lime-zvater  on  Alkaloids. 

M.  H.  desires  to  know  what  incompatibility  exists  between 
lime-water  and  the  alkaloids. 

Alkaloids  combined  with  acids  and  dissolved  in  water  or 
very  dilute  alcohol  are  generally  precipitated  as  free  alkaloids 
by  solutions  of  alkali  hydroxides.    This  includes  lime-water. 


N.  P. — A  formula  for  making  tasteless  castor  oil  appeared 
on  page  86  of  the  Bulletin  for  February  of  this  year. 
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THE  MONTH'S  HISTORY. 


WH4T  IS  WHISKY 
ANYWAY? 


At  last  we  have  what  appears  to 
be  an  answer  to  this  troublesome 
question — an  answer  that  will 
hold  good  at  least  during  the  life  of  the  Taft  ad- 
ministration. For  the  present  Solicitor-General, 
Mr.  Bowers,  after  listening  to  arguments  and  pre- 
sentations for  several  weeks,  has  now  with  the 
president's  approval  reversed  the  Wiley  and  Bona- 
parte ruling.  Readers  of  the  Bulletin  will  recall 
that  this  ruling  declared  that  blended  whisky  would 
have  to  be  a  mixture  of  two  or  more  straight  whis- 
kies, and  that  a  product  which  contained  coloring 
matter  and  other  spirits  than  straight  whisky  or 
whiskies  would  have  to  be  called  "compounded"  or 
"imitation"   whisky,   according   to   the   percentage 


present  of  the  real  article.  Solicitor-General  Bow- 
ers now  holds  that  so  long  as  there  is  "the  requisite 
amount  of  by-products  of  the  distillation  from 
grain,"  he  finds  no  legal  objection  to  the  addition 
of  alcohol  and  harmless  coloring  and  flavoring 
matter,  and  no  necessity,  therefore,  for  labeling 
such  a  product  "imitation"  or  "compound."  This 
is  the  second  time  the  Wiley  ruling  has  been  ap- 
pealed from.  On  the  first  occasion  it  was  reversed 
by  a  special  committee  of  experts,  but  the  reversal 
failed  to  meet  the  approval  of  Attorney-General 
Bonaparte  and  Dr.  Wiley  was  sustained.  This 
time  the  reversal  holds  good,  and  we  shall  now 
know  what  whisky  is  until  the  next  administration 
comes  into  power. 


KECENT  FEDERAL 
PKOSECUTIONS. 


In  this  connection  it  is  interesting 
to  relate  that  the  Federal  govern- 
ment has  just  secured  a  judgment 
against  a  New  Orleans  distillery  for  selling  a  prod- 
uct called  "Bourbon  Whisky,"  the  claim  being  that 
it  was  not  Bourbon  whisky  at  all  but  a  distilled 
product  of  fermented  molasses.  The  judgment 
gained  by  the  government  was  of  course  rendered 
on  the  ground  that  the  branding  of  the  article  was 
false,  misleading,  and  deceptive  within  the  meaning 
of  Section  8  of  the  food  and  drugs  act.  Practically 
the  same  principle  is  at  stake  in  a  case  now  pending 
in  the  Federal  Court  of  Maryland,  arising  from 
the  seizure  of  several  cases  of  mineral  water  from 
the  French  Lick  Springs  in  Indiana,  the  company 
owning  which  has  Thomas  H.  Taggart,  the  well- 
known  Democratic  politician,  as  its  president.  The 
allegation  is  made  that  each  of  the  cases  was  mis- 
branded  "two  dozen  quarts  Pluto  Concentrated," 
whereas  in  fact  each  bottle  is  held  to  average  only 
1%  pints.  Most  of  the  cases  brought  by  the  Fed- 
eral government  under  the  food  and  drugs  act  have 
been  under  the  misbranding  section  of  the  law,  and 
it  is  apparent  that  the  government  is  insisting  on 
honest  labeling  more  than  anything  else. 
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Aside    from   the   original    Wiley 
'''^^,^*J??J'il^.J?^«"    whisky  inline;-,  the  decision  which 

ZOATE  SITUATION.  ^  °'  . 

has  aroused  the  most  mterest,  and 
met  with  the  greatest  amount  of  opposition,  is  that 
based  on  the  report  of  the  Referee  Board  of  Con- 
sulting Experts  and  permitting  the  use  of  sodium 
benzoate  as  a  preservative  in  limited  quantities.  It 
is  apparent  that  we  haven't  heard  the  last  of  the 
sodium  benzoate  situation  yet.  The  new  pure  drug 
law  just  enacted  in  Wisconsin,  for  instance,  desig- 
nates sodium  benzoate  as  a  substance  deleterious  to 
public  health.  We  understand  that  several  other 
State  laws  prohibit  the  use  of  the  chemical.  In  the 
meantime  the  Executive  Committee  of  the  Associa- 
tion of  State  and  National  Food  and  Dairy  De- 
partments has  directed  its  president,  J.  Q.  Emery, 
Dairy  and  Food  Commissioner  of  Wisconsin,  to 
appoint  a  special  committee  to  review  the  work 
both  of  Dr.  Wiley  and  of  the  Remsen  Board  of 
Referee  Chemists  and  report  on  the  subject  at  the 
next  meeting  of  the  association,  to  be  held  now 
within  two  or  three  months.  Many  of  the  State 
Food  and  Drug  Commissioners  line  up  with  Dr. 
Wiley  on  this  proposition  and  against  the  Referee 
Board,  and  it  wouldn't  be  surprising  if  the  Asso- 
ciation of  Food  and  Dairy  Departments  took  strong 
issue  with  the  present  Federal  ruling.  The  Ameri- 
can Medical  Association  passed  strong  resolutions 
against  the  use  of  sodium  benzoate  as  a  preservative 
at  its  recent  annual  meeting.  Truly  these  are  inter- 
esting days  in  food  and  drug  matters! 

*     *     * 

Elsewhere  in  this  issue  of  the 
ouoBT^To  GO.      Bulletin  we  are  presenting  two 

pages  of  convention  scenes  refer- 
ring respectively  to  the  coming  meetings  of  the 
A.  Ph.  A.  and  the  N.  A.  R.  D.  These  pictures 
ought  to  make  every  member  of  both  organizations 
feel  that  he  cannot  afford  to  miss  the  conventions 
this  year.  The  special-train  arrangements  for  the 
A.  Ph,  A,  membership  have  now  been  perfected. 
The  eastern  delegations  will  join  either  at  Chicago 
or  St.  Louis,  as  may  be  most  convenient.  St.  Louis 
will  be  left  at  11.30  p.m.,  August  10,  on  the  Mis- 
souri Pacific,  and  Chicago  at  8  p.m.,  August  10,  on 
the  Santa  Fe  route.  These  two  divisions  will  in 
turn  join  hands  at  Kansas  City  the  next  morning, 
leaving  there  at  9.10  a.m.  Two  days  will  be  spent 
at  the  Grand  Canyon  in  Arizona;  other  interesting 
stops  will  be  made ;  and  the  party  will  finally  arrive 


in  Los  Angeles  on  the  morning  the  convention 
opens — Monday,  August  16.  For  the  return  trip 
the  Transportation  Committee  has  arranged  a 
number  of  routes  merely  as  suggestions  to  the 
members,  and  all  the  facts  have  been  printed  in  the 
Bulletin  of  the  A.  Ph.  A.  Altogether  the  Los 
Angeles  meeting  will  afford  a  coveted  opportunity 
to  see  the  most  interesting  sections  of  the  country 
at  a  relatively  slight  expense.  The  attendance  from 
the  Eastern  States  ought  therefore  to  be  large. 


WILL  IT  DAMAGE 
THE  A.  PH.  A.? 


While  speaking  of  the  A.  Ph.  A. 
we  are  reminded  that  quite  a  stir 
has  been  made  during  the  last 
month  or  two  by  the  proposition  to  form  a  Division 
of  Pharmaceutical  Chemistry  in  the  American 
Chemical  Society.  A  considerable  number  of  A. 
Ph.  A.  members  look  upon  this  suggestion  with 
something  approaching  alarm.  They  fear  that  the 
proposed  Division  would  draw  away  some  of  the 
pharmaceutical  chemists  from  the  A.  Ph.  A.  and 
to  this  extent  hurt  and  cripple  the  latter  organiza- 
tion. This  was  the  point  of  view  expressed  by  the 
members  of  the  Philadelphia  branch  of  the  A.  Ph. 
A.  at  a  recent  meeting,  and  a  long  letter  explaining 
their  attitude  was  addressed  to  the  Committee  of 
the  American  Chemical  Society  from  which  the 
proposition  had  emanated.  Of  this  committee, 
however.  Professor  Remington  is  a  member,  as  he 
is  also  a  prominent  member  of  the  Philadelphia 
branch  of  the  A,  Ph,  A,,  and  he  takes  the  ground 
in  later  interviews  that  the  formation  of  a  Division 
of  Pharmaceutical  Chemistry  in  the  American 
Chemical  Society  would  work  no  harm  to  the 
A,  Ph.  A.  His  view  is  that  both  organizations  are 
far  too  large  and  too  powerful  to  interfere  with  the 
functions  of  one  another  in  the  least.  In  the  mean- 
time the  annual  meeting  of  the  Chemical  Society  is 
being  held  here  in  Detroit  as  this  issue  of  the 
Bulletin  goes  to  press,  and  it  may  be  that  the 
question  will  be  decided  one  way  or  the  other  before 
these  words  are  read. 

*     *     * 

It  has  quite  frequently  been  urged     J 

BY^EuSfNATioN.  ^^^^  ^^^  rcasou  why  so  many 
physicians  prescribe  secret  pro- 
prietaries is  because  they  are  not  propexly  grounded 
in  pharmacy  during  their  medical  courses  and  are 
therefore  unable  to  write  prescriptions  devising 
their  own  combinations   successfully.      Hence   the 
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suggestion  that  medical  colleges  should  place  more 
emphasis  upon  the  teaching  of  pharmaceutical  sub- 
jects. A  committee  of  the  Chicago  Medical  Society 
has  recently  been  struggling  with  this  question  and 
has  finally  reached  a  novel  decision.  The  committee 
holds  that  it  is  impossible  to  improve  the  instruc- 
tion in  pharmacy  so  long  as  teachers  are  compelled 
to  cover  so  wide  a  range  of  drugs,  and  it  therefore 
suggests  that  efforts  be  concentrated  upon  a  limited 
materia  medica  of  importance.  It  is  proposed  to 
get  the  State  examining  boards  and  the  medical 
colleges  of  the  country  to  join  hands  in  a  move- 
ment looking  toward  this  end,  so  that  the  boards 
will  confine  their  examinations  to  the  list  of  impor- 
tant drugs  selected  for  exposition  by  the  colleges. 
This  proposition  seems  to  us  more  ingenious  than 
valid,  and  looks  very  much  like  a  narrowing  of  the 
materia  medica  and  a  consequent  crippling  of  the 
physician's  armamentarium. 

4i       4(       « 

The  Minnesota  legislature  has 
)!f^£fJ?A^         passed  a  law   which   will   in  all 

probability  serve  as  a  model  for 
the  legislatures  of  other  States.  It  prohibits  all 
advertising  with  reference  to  the  treatment  of 
venereal  diseases.  Under  this  head  are  included  the 
advertisements  of  medicines  or  the  announcements 
of  physicians,  and  the  publisher  as  well  as  the 
advertiser  is  brought  within  the  scope  of  the  law. 
Furthermore,  any  advertisements  or  announcements 
referring  in  any  way  to  sexual  matters  are  inter- 
dicted, such  as  those  exploiting  cures  for  "lost 
manhood,"  medicines  or  appliances  to  produce 
abortion,  and  the  like.  The  penalties  are  severe, 
and  will  in  all  probability  prove  effective.  We 
believe  that  similar  laws  have  been  proposed  in 
other  States,  but  so  far  as  we  know  Minnesota  is 
the  first  to  enact  such  a  statute.  There  can  be  no 
doubt  that  legislation  of  this  kind  will  prove  most 
salutary.  It  ought  to  be  supported  by  every  public- 
spirited  man. 

*        H        iti 

A  ruling  has  recently  emanated 
from  the  Commissioner  of  Inter- 
nal Revenue  at  Washington 
holding  that  denatured  alcohol  may  not  be  sold  or 
used  for  bathing  purposes.  That  it  cannot  be* 
furnished  as  a  beverage  or  a  medicine  has  of  course 
been  very  generally  understood,  and  its  employment 
for  bathing  purposes  after  all  comes  under  the  head 


CAN'T 
BATHE  IN  IT! 


of  medicinal  uses.  Denatured  alcohol  of  course 
contains  10  per  cent  of  partially  purified  wood 
alcohol  and  one-half  per  cent  of  kerosene,  and  these 
denaturing  substances  are  held  by  the  Federal 
authorities  to  render  the  substance  unfit  for  use  on 
the  human  body.  As  the  Bulletin  stated  in  an 
editorial  last  month,  the  National  government  has 
already  issued  a  regulation,  made  in  connection 
with  the  food  and  drugs  act,  forbidding  a  content 
of  methyl  or  wood  alcohol  in  any  medicinal 
preparation  except  it  be  specified  in  the  U.  S.  P. 
or  the  N.  F.  Several  State  laws  have  the  same 
interdiction.  Methyl  alcohol  is  almost  as  much  of 
a  poison  when  used  externally  as  when  employed 
internally,  and  this  statement  applies  with  force  to 
denatured  alcohol  in  view  of  the  presence  of  10 
per  cent  of  methyl  alcohol  therein. 
*     *     * 

Two  meetings  have  recently  been 
AND  THE  a?ii^'a.    ^^^^    which    are    of    interest    to 

pharmacists.  The  first  was  a 
special  meeting  of  the  Philadelphia  branch  of  the 
A.  Ph.  A.,  held  in  Atlantic  City  last  month  during 
the  convention  of  the  American  Medical  Associa- 
tion. Papers  were  read  by  Professor  Remington, 
Dr.  Hynson,  Professor  Stanislaus,  Otto  Rauben- 
heimer,  M.  I.  Wilbert,  George  M.  Beringer  and 
others,  and  most  of  them  had  reference  to  the 
Pharmacopoeia  and  the  National  Formulary. 
About  50  were  in  attendance,  and  we  are  told  that 
the  meeting  was  full  of  interest.  In  the  meantime 
the  members  of  the  Philadelphia  branch  attended 
the  Section  on  Pharmacology  and  Therapeutics  of 
the  A.  M.  A.  and  thus  joined  hands  with  the  phy- 
sicians. George  M.  Beringer  delivered  the  address 
as  chairman  of  the  delegation  from  the  A.  Ph.  A. 
Professor  Hallberg  had  a  paper  on  the  Pharma- 
copoeia, Dr.  Hynson  one  on  the  National 
Formulary,  and  Dr.  L.  F.  Kebler  discussed  the 
nomenclature  of  the  U.  S.  P.  and  the  N.  F.  It  is 
an  excellent  plan  for  pharmacists  and  physicians  to 
get  together  in  this  manner  in  their  national  asso- 
ciations. *     *     * 


THE  INTERNA- 
TIONAL  CHEMISTS. 


The  other  meeting  to  which  we 
refer  was  that  of  the  Interna- 
tional Congress  of  Applied 
Chemistry  in  London  last  month — the  regular 
tri-centennial  convention  of  that  very  important  and 
interesting  society.  The  Congress  was  welcomed 
by    tlie    Prince    of    Wales,    and    delegates    and 
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members  were  present  from  15  to  20  countries.  It 
was  decided  to  hold  the  next  meeting  three  years 
hence  in  the  United  States.  The  Pharmaceutical 
Chemistry  Section  was  presided  over  by  N.  H. 
Martin,  of  Newcastle-on-Tyne,  England,  whom 
members  of  the  A.  Ph.  A.  will  remember  as  having 
attended  the  Atlantic  City  meeting  three  or '  four 
years  ago.  Papers  were  read  before  this  Section 
by  a  number  of  Americans,  among  them  being  one 
by  E.  M.  Houghton,  Ph.C,  M.D.,  Junior 
Director  of  the  Research  Laboratory  of  Parke, 
Davis  &  Co.,  on  "Proposed  International  Standards 
for  the  Physiological  Assay  of  the  Heart  Tonics  of 
the  Digitalis  Series."  Other  American  papers  were 
by  Samuel  P.  Sadtler  on  "The  Organic  Compounds 
of  the  U.  S.  P.,"  by  Professor  Remington  on  "The 
Chemistry  of  the  U.  S.  P.  from  1820  to  1909,"  by 
A.  B.  Lyons,  M.D.,  on  "Progress  in  the  Standar- 
dization of  Pharmacopoeial  Drugs,"  and  by  Ather- 
ton  Seidell  on  "The  Solubility  of  the  Salicylates  of 
the  U.  S.  P.  in  Aqueous  Ethyl  Alcohol  Solutions 
at  25     C."  *     *     * 

A  grist  of  measures  affecting 
LEGISLATION.       Michigan  pharmacists  in  one  way 

or  another  was  enacted  by  the 
State  legislature  which  adjourned  early  last  month. 
These  are  explained  and  discussed  in  an  article 
which  appears  elsewhere  in  the  present  issue  of  the 
Bulletin.  The  new  anti-cocaine  law  is  of  particu- 
lar .interest  and  importance,  and  it  may  well  be 
used  as  a  model  in  other  States  where  similar 
legislation  is  contemplated.  Those  sections  of  the 
new  liquor  law  which  relate  to  druggists  in  dry 
counties  will  also  be  read  with  interest.  In  the 
meantime  we  observe  that  a  new  pharmacy  law  has 
been  wrested  from  the  Missouri  legislature  after 
15  or  20  years  of  steady  effort,  this  accomplish- 
ment being  due  mainly  to  the  efforts  of  Theodore 
Hagenow,  a  prominent  St.  Louis  druggist  who  is 
a  member  of  the  legislature.  A  section  of  the  law 
which  would  have  imposed  an  annual  tax  on  itin- 
erant venders  of  medicine  had  to  be  omitted,  but 
otherwise  the  bill  went  through  without  any 
changes  of  moment.  For  the  most  part  the  measure 
only  strengthens  and  improves  the  preexisting 
pharmacy  act,  but  we  observe  that  among  other 
things  it  permits  boards  of  pharmacy  to  accept 
diplomas  from  approved  schools  in  lieu  of  examin- 
ations— a  step  which  seems  to  us  somewhat  ques- 
tionable. 


Dr.  William  J.  Schieffelin,  of  New 
^i*lf^ril9^![r'*^     York,  has  interested  himself  dur- 

SUGGESTION.  . 

ing  recent  years  m  the  correction 
of  the  cocaine  evil.  In  a  paper  read  at  the 
recent  gathering  of  the  National  Conference  of 
Charities  and  Corrections,  held  in  Buffalo,  he  advo- 
cated the  adoption  of  a  prohibitory  tariff  on  foreign 
cocaine,  and  an  internal  revenue  tax  and  license  to 
regulate  the  manufacture  and  sale  of  the  drug  in 
the  United  States.  By  these  two  methods  he 
thought  the  use  of  the  drug  by  habitues  could  prac- 
tically be  abolished,  while  no  appreciable  hardship 
would  be  imposed  upon  the  legitimate  employment 
of  the  narcotic.  In  the  meantime  we  observe  that 
druggists  here  and  there  are  being  prosecuted  with 
vigor  for  the  illegal  sale  of  the  drug.  The  police 
authorities  in  Buffalo  have  been  quite  active  of 
late,  and  among  other  prosecutions  was  one  of  a 
druggist  who  was  a  Sunday  school  teacher  in  a 
prominent  Methodist  church!  In  Ohio  the  State 
Board  of  Pharmacy  has  revoked  the  pharmaceutical 
licenses  of  two  druggists  and  has  severely  repri- 
manded a  third  man.  A  few  actions  like  this  will 
prove  most  salutary. 


The  Arkansas  Pharmaceutical 
LIQUOR.  Association,   recently  holding  its 

annual  meeting  in  Pine  Bluff, 
took  strong  ground  on  the  liquor  question  by 
heartily  approving  and  endorsing  the  resolution 
adopted  last  year  at  the  Hot  Springs  meeting  of 
the  American  Pharmaceutical  Association,  in  which 
the  sale  of  liquor  in  any  form  by  druggists  was 
vigorously  censured  except  for  purely  medicinal 
purposes.  The  paper  read  at  the  Hot  Springs 
meeting  by  the  editor  of  the  Bulletin,  entitled 
"Pharmacy  Facing  a  Crisis,"  was  reprinted  and 
sent  to  every  druggist  in  Arkansas  prior  to  the 
State  meeting.  *     *     * 

The  Food  Commissioner  in  Nebraska  has  ruled 
that  physicians  are  not  exempt  from  the  require- 
ments of  the  pure  drug  law  and  that  prescriptions 
dispensed  by  them  must  consequently  bear  a  state- 
ment on  the  label  of  the  content  of  opium,  mor- 
phine, cocaine,  acetanilide,  alcohol,  and  the  like. 

Stanley  E.  Parkill,  of  Owosso,  Mich.,  for  three 
terms  mayor  of  the  city,  has  retired  from  active 
connection  with  the  drug  business. 
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TWO  NEW  ISSUES  FOR  THE  N.  A.  R.  D. 

Vitally  important  as  the  N.  F.  and  U.  S.  P. 
propaganda  may  be,  and  successful  as  the  N.  A.  R. 
D.  has  been  in  developing  it,  the  organization  can- 
not hope  to  continue  indefinitely  with  what  prac- 
tically amounts  to  but  a  single  issue.     It  will  not 

ng  attract  a  sufficient  degree  of  support,  nor  does 

seem  to  us  wise  that  a  great  national  association 

e  this  should  use  its  power  and  its  influence  in 
one  direction  alone.  It  is  not  enough  to  keep  either 
the  national  body  or  the  local  associations  suffi- 
ciently active  and  helpful  and  to  prevent  them  from 
falling  into  disuse. 

Here,  then,  are  two  "issues"  which  we  respect- 
fully suggest  for  consideration  at  the  Louisville 
convention : 

1.  The  N.  A.  R.  D.  can  perform  much  more 
heroic  service  than  it  has  so  far  rendered  in  dealing 
with  the  acute  and  threatening  crisis  presented  by 
the  present  liquor  situation  throughout  the  country. 
We  are  frank  enough  to  confess  that  we  were  dis- 
appointed by  the  rather  indifferent  manner  in  which 
this  subject  was  handled  at  the  Atlantic  City  con- 
vention last  year.  The  N.  A.  R.  D.  meant  well. 
It  took  the  right  attitude  toward  liquor  selling  by 
druggists,  but  it  failed  to  set  in  motion  any  machin- 
ery for  averting  the  danger  and  saving  the  repu- 
tation of  the  calling.  It  contented  itself  with  a 
mere  academic  expression  of  opinion. 

We  are  thoroughly  convinced  in  our  own  minds 
that  the  N.  A.  R.  D.  should  make  this  one  of  its 
vital  issues.  Not  in  a  century  of  activity  will  it 
ever  find  a  chance  to  do  better  and  more  permanent 
work  for  the  present  salvation  and  the  future  wel- 
fare of  pharmacy  and  pharmacists.  The  drug  trade 
is  now  facing  a  real  crisis;  imminent  danger  is 
threatening;  great  harm  has  already  been  done; 
prompt  action  is  necessary,  and  positively  the  only 
organization  in  the  country  which  can  cope  success- 
fully with  the  situation  is  the  National  Association 
of  Retail  Druggists. 

As  month  after  month  rolls  by,  the  tidal  wave 
of  temperance  reform  sweeps  farther  and  farther 
over  the  country,  and  the  closing  of  saloons  tends 
to  drive  more  and  more  liquor  business  into  drug 
stores.  Humanity  is  weak  and  erring,  and  unless 
some  great  and  systematic  resistance  is  made  we 


shall  be  carried  down  with  the  flood.  The  problem 
can  be  solved  only  by  the  network  of  local  organiza- 
tions spread  over  the  United  States.  Every  county 
or  city  association  in  dry  territory  can  take  control 
of  the  situation,  eject  members  who  violate  the  law, 
cooperate  with  the  legal  authorities,  expose  and 
drive  out  the  pseudo-druggists  and  ex-saloonkeepers 
who  Mo  a  liquor  business  under  the  guise  of  phar- 
macists, and  convince  the  public,  the  newspapers, 
and  the  officers  of  the  law  that  pharmacy  is  a  dig- 
nified and  honorable  calling  which  will  tolerate  no 
liquor  abuses.  The  N.  A.  R.  D.  ought  to  make  this 
a  national  issue;  inspire  its  local  branches  to  take 
up  the  work  heroically  and  with  determination; 
keep  at  it  everlastingly;  and  make  the  most  ener- 
getic use  of  its  superb  machinery  and  equipment 
in  saving  the  profession  from  the  greatest  danger 
by  which  it  is  now  confronted. 

2.  We  feel,  too,  that  the  N.  A.  R.  D.  ought  to 
make  a  live  issue  of  the  shorter-hour  and  the  Sun- 
day-closing question.  It  is  true  that  this  is  purely 
a  local  question  and  that,  like  the  liquor  crisis,  it 
can  be  handled  successfully  on  local  lines  only.  But 
there  must  be  some  central  impetus — some  coordi- 
nating power — some  dynamic  agency  from  which 
these  movements  shall  emanate  and  by  which  they 
shall  be  continuously  fortified.  If  the  N.  A.  R.  D. 
would  only  say  the  word,  it  could  get  united  and 
enthusiastic  action  on  the  shorter-hour  question  all 
over  the  country,  and  it  could  keep  the  subject  alive 
through  its  admirable  and  effective  agencies  of  re- 
form and  inspiration. 

As  a  prominent  pharmacist  declared  a  year  or  so 
ago,  in  urging  this  question  upon  the  N.  A.  R.  D., 
"it  is  more  important  that  the  druggist  should  have 
good  hours  than  good  prices;  that  one's  health  is 
of  far  more  significance  than  his  bank  account ;  and 
that  a  shortening  of  the  work-day  throughout  the 
United  States  by  the  N.  A.  R.  D.  would  satisfactorily 
answer  the  question,  'What  can  the  National  Asso- 
ciation do  to  accomplish  the  greatest  good  during 
the  coming  year?'  "  We  may  add  that  while  some 
measure  of  success  has  been  attained  here  and  there 
in  earlier  closing,  and  that  while  the  demand  for  a 
shorter  day  is  manifestly  gaining  ground  in  the 
drug  trade,  satisfactory  relief  will  never  be  yielded 
until  the  issue  becomes  a  national  one,  and  until 
some  organization  like  the  N.  A.  R.  D.  attacks  the 
problem  in  an  energetic,  systematic,  and  whole- 
souled  manner. 

The  two  reforms  discussed  in  the  foregoing,  and 
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others  like  them,  can  be  accomplished  successfully 
only  by  some  such  national  association  as  the  N.  A. 
R.  D.  The  N.  A.  R.  D.  has  what  might  be  called 
a  "police  organization" — to  use  the  word  "police" 
in  its  broader  sociologic  meaning.  It  has  local  rep- 
resentation all  over  the  country.  It  has  power  and 
influence  and  inspiration.  Will  it  take  up  these 
two  issues  for  the  lasting  benefit  of  the  calling? 
Will  it  turn  its  strong  and  inspiring  leadership  into 
these  channels? 


GET  TOGETHER,  GENTLEMEN!  WE  NEED  YOU! 

In  the  April  Bulletin  we  presented  full-page 
engravings  showing  the  officers  respectively  of  the 
National  Association  of  Boards  of  Pharmacy  and 
the  American  Conference  of  Pharmaceutical  Facul- 
ties. We  suggested  at  the  time  that  the  positions  of 
these  engravings  on  opposite  pages  was  indicative 
of  the  relationship  which  existed,  or  at  any  rate 
which  should  exist,  between  the  two  organizations, 
and  we  dwelt  editorially  at  some  length  upon  the 
need  of  close  and  systematic  cooperation.  Up  to 
this  time,  however,  the  boards  and  the  faculties 
have  not  succeeded  in  getting  together  very  well. 
There  has  been  a  tendency  on  the  part  of  each  of 
them  to  believe  that  the  other  represented  standards 
and  conditions  which  were  more  or  less  different 
from  its  own.  Particularly  has  this  been  true  on 
the  part  of  the  Association  of  Boards,  which  has 
acted  on  the  assumption  that  the  Conference  of 
Faculties  was  made  up  of  a  lot  of  visionary  theor- 
ists whose  ideals  were  up  in  the  clouds  instead  of 
down  on  this  humdrum  earth  of  ours. 

This  is  all  a  mistake.  It  is  eminently  possible 
for  the  Boards  and  the  Faculties  to  get  together  on 
a  common  basis.  That  it  is  eminently  desirable  for 
them  to  do  so  cannot  be  denied  for  a  single  instant, 
and  in  fact  the  very  future  of  pharmaceutical  edu- 
cation depends  very  largely  upon  such  a  course. 
It  is  urgently  to  be  hoped  that  the  two  associations 
will  strive  more  earnestly  to  coordinate  their  work 
at  the  coming  gatherings  at  Los  Angeles  in  connec- 
tion with  the  annual  meeting  of  the  American 
Pharmaceutical  Association, 

For  two  or  three  years  now  a  joint  syllabus  com- 
mittee has  been  at  work  upon  a  programme  of 
study  which  might  be  approved  by  both  organiza- 
tions. This  committee  is  made  up  about  equally  of 
board  members  and  college  teachers,  and  consists 
of  practical  pharmacists  on  the  one  hand  and  pro- 


fessional educators  on  the  other.  The  ultimate  aim 
is  to  prepare  a  schedule  of  study  which  shall  be 
adopted  by  the  colleges  as  a  minimum  standard, 
and  which  the  boards  will  follow  in  the  construc- 
tion of  their  examinations.  Up  to  the  present  time 
general  agreement  has  been  found  only  on  the  com- 
mittee's recommendation  of  a  general  division  of 
the  1000  hours'  course  into  400  hours  of  chemistry, 
300  hours  of  materia  medica,  and  300  hours  of 
pharmacy.  For  the  first  tentative  period  of  five 
years  it  may  therefore  be  expected  that  this  relative 
emphasis  upon  the  different  subjects  will  be  recog- 
nized by  the  boards  in  their  examinations  and  by 
the  colleges  in  their  curricula. 

Later  on  it  is  expected  that  additional  steps  will 
be  taken  in  the  direction  of  general  approval  of 
different  subdivisions  of  the  three  main  branches 
of  study.  The  joint  syllabus  committee  is  con- 
tinuing its  work  and  at  the  Los  Angeles  meeting 
will  present  a  detailed  synopsis  of  topics  for  dis- 
cussion. It  is  to  be  hoped  that  the  synopsis  will  be 
given  patient,  fair,  and  careful  study  by  both  organ- 
izations, and  that  an  earnest  effort  will  be  made  to 
reach  a  common  agreement.  If  agreement  can  only 
be  had  on  low  minimums  all  along  the  line,  then 
very  well — let  this  be  done.  Let  one  step  be  taken 
at  a  time.  But  let  there  be  a  sympathetic  effort  to 
get  together  and  to  cooperate  in  the  interests  of 
uniformity  throughout  the  country. 

As  it  is  now,  the  colleges  all  have  different 
standards  among  themselves,  the  boards  all  have 
different  standards  among  themselves,  and  the 
boards  and  the  colleges  make  no  effort  to  coordi- 
nate their  requirements.  Confusion  is  worse  con- 
founded. Chaos  reigns  supreme.  The  poor  student 
endeavoring  to  prepare  himself  for  the  practice  of 
pharmacy,  and  realizing  that  he  must  run  the  gamut 
of  an  examining  board  before  the  State  will  -permit 
him  to  become  a  pharmacist,  is  certainly  facing  a 
difficult  situation.  Often  he  takes  a  stiff  college 
course  and  then  fails  in  a  board  examination  be- 
cause the  particular  college  where  he  studied  does 
not  have  a  curriculum  which  fits  into  the  require- 
ments of  the  particular  board  which  examines  him. 

Is  there  any  excuse  for  this  condition  of  things? 
Is  there  any  reason  why  these  two  great  national 
associations  of  boards  and  colleges  shouldn't  get 
together  and  patiently  work  out  a  plan  whereby 
something  like  system  and  uniformity  can  be  real- 
ized in  educational  and  registration  conditions 
throughout  the  country? 


^B  We  have  on  several  occasions  pointed  out  in  the 
^Bulletin  that  the  druggist  has  one  very  strong 
argument  in  selHng  things  like  spices  and  flavoring 
extracts  in  competition  with  the  grocer.  This  argu- 
ment is  based  on  quality.  Examinations  made  by 
State  food  and  drug  departments  have  repeatedly 
disclosed  the  fact  that  such  articles  of  this  class  as 
are  found  generally  in  grocery  stores  are  noto- 
riously sophisticated.  Conditions  have  modified 
somewhat  since  the  recent  wave  of  food  and  drug 
legislation,  but  they  are  still  far  from  ideal. 

We  have  before  us  the  last  annual  report  of  the 
Food  and  Dairy  Commissioner  of  Michigan.  During 
the  year  138  samples  of  flavoring  extracts,  collected 
in  grocery  stores,  were  subjected  to  examination. 
Of  the  entire  collection,  60  were  found  of  proper 
quality  and  78  were  adulterated.  Of  14  samples  of 
pepper,  four  failed  to  come  up  to  the  requirements. 
Of  three  specimens  of  sweet  oil,  one  was  sophis- 
ticated. So  we  might  go  on  down  through  the  list, 
but  it  is  sufficient  to  ask:  "What  better  argument 
than  this  does  the  pharmacist  need  in  working  up  a 
sale  on  things  like  spices,  olive  oil,  and  flavoring 
extracts?" 

A  word  to  the  wise  ought  to  be  sufficient. 
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WATCHING  THE  HELP. 

A  character  at  the  famous  "breakfast  table"  of 
Oliver  Wendell  Holmes  once  raised  the  contention 
that  every  guild  must  have  its  watchman  to  see  that 
the  workers  performed  their  duties.  How  com- 
monly do  men  even  to-day  accept  this  view  without 
reservation.  Although  times  have  changed; 
although  there  never  was  a  period  when  the  under- 
ling stood  the  chances  or  enjoyed  the  advantages 
that  he  does  to-day,  how  prevalent  is  the  impression 
that  employees  must  be  closely  watched ! 

If  a  druggist,  for  instance,  insists  on  knowing 
what  clerks  are  doing  all  the  time,  we  have  no  objec- 
tion. In  fact,  such  an  attitude  is  commendable.  A 
proprietor  should  know  whether  people  are  waited 
on  promptly  or  whether  they  stand  around  impa- 
tiently before  the  clerk's  approach.  He  must  be 
sure  that  patrons  receive  courteous,  intelligent 
attention.  He  must  see  that  goods  taken  from  the 
shelves  for  inspection  are  put  back  in  their  proper 
places.  When,  however,  it  comes  to  actually  spying 
on  the  men  in  order  to  determine  their  honesty  and 


industry,  then  we  draw  the  line.  One  druggist 
whom  we  have  in  mind  was  wont  to  hide  behind 
boxes  to  keep  an  eye  on  his  clerks.  The  iniquity 
of  the  man !  Such  methods  never  built  a  big  phar- 
macy. When  things  are  missing,  there  is  no  objec- 
tion to  searching  the  pockets  of  a  suspected  office 
boy.  But  to  treat  grown  men  as  though  they  were 
ever  'in  need  of  watching  is  poor  management.  No 
proprietor  can  expect  to  get  away  from  his  place 
of  business  for  a  few. weeks  in  the  summer,  unless 
he  has  trained  his  men  to  do  the  work  right  and  has 
delegated  to  them  real  trust  and  responsibility. 
Pharmacists  are  not  day  laborers.  They  have 
permanent  employment;  they  have  no  reason  to 
kill  time,  and  are  to  be  trusted. 


PROFITS  AND  EARNINGS, 


FROM  A  DRUGGIST  WHO  IS  LOSING  SLEEP 
OVER  HIS  BUSINESS. 

The  editors  of  the  Bulletin  have  recently  re- 
ceived from  a  Southern  druggist  the  following 
business  statement  and  letter,  and  the  communica- 
tion will  doubtless  be  read  with  considerable  inter- 
est. Here  is  a  man  who  doesn't  make  as  much 
money  as  he  thinks  he  ought  to,  and  who  would 
like  to  know  the  reason  why. 

To  the  Editors: 

Let  me  explain  that  on  October  14,  1907,  another  man 
and  myself  took  over  a  drug  business  in  this  town.  A  careful 
inventory  was  taken  then,  and  the  stock  was  not  invoiced 
again  until  January  1,  1909.  The  showing  disclosed  by  the 
second  inventory  was  very  discouraging  to  me,  and  I  would 
like  to  have  you  analyze  the  situation  and  help  me  out  if 
you  can.    Here  is  our  statement : 

Inventory  October  14,  1907 $  5,757  86 

Inventory  January  1,   1909 7,135  29 

Total  sales  during  this  period 22,744  57 

Total  purchases 17,038  65 

Expenses    4,655  33 

Gross  profits  7,083  35 

Net  profits  2,428  02 

In  giving  the  foregoing  figures  we  have  taken  off  nothing 
for  bad  accounts  or  depreciation  in  fixtures  and  stock. 

Now  this  showing  is  very  poor  considering  the  prices  we 
get  down  here.  We  handle  a  good  line  of  sundries  and  make 
an  advance  of  100  per  cent  on  cost  on  everything  that  we 
can.  We  always  have  a  good  holiday  trade  and  mark  every- 
thing at  100  per  cent.  During  the  fourteen  and  a  half  months 
covered  by  the  statement  we  filled  5629  original  prescriptions 
and  refilled  about  one-quarter  as  many  more,  making  about 
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7000  prescriptions  altogether.  I  have  just  examined  the  last 
hundred  prescriptions  in  detail :  I  find  that  the  average  selling 
price  was  48  cents  and  the  average  cost  price  liy^  cents. 
This  means  a  profit  of  425  per  cent  based  on  cost,  and  if  you 
will  stop  to  figure  out  the  returns  on  this  basis  from  7000 
prescriptions  you  will  see  that  we  made  $2720  right  here, 
without  looking  any  farther ! 

We  have  a  nice  sale  on  kodaks  and  photographic  supplies, 
goods  which  average  about  45  per  cent  over  the  cost.  We 
have  a  good  business  on  cigars  and  do  not  buy  any  that  cost 
over  $35  per  thousand  with  100  free.  On  all  advertised  goods 
we  get  full  prices.  Our  soda  business  was  $1250  during  the 
fourteen  and  a  half  months,  and  we  made  about  $300  on  it — 
a  profit  which  I  do  not  consider  at  all  satisfactory.  Alto- 
gether, however,  I  do  not  believe  there  is  a  store  in  the 
State  getting  better  prices  than  we  do.  Why,  then,  didn't 
we  make  more  money? 

I  know  you  are  going  to  suggest  that  we  didn't  keep  a 
strict  account  of  expenses,  but  I  keep  the  books  myself  and 
I  will  swear  that  the  expense  figures  are  correct,  as  I  balance 
my  cash  every  morning.  In  fact,  I  have  too  much  charged  to 
expense.  I  have  placed  to  the  expense  account  such  items  as 
freight,  express,  salaries,  lights,  telephone,  water,  rent,  and 
the  like. 

May  I  hope  that  you  will  give  the  substance  of  my  letter 
very  careful  consideration  and  let  me  know  what  you  think 
about  it?  I  must  frankly  confess  that  since  we  took  inven- 
tory on  the  first  of  January,  and  arrived  at  the  actual  facts, 
I  have  lost  a  good  many  hours  of  sleep  worrying  over  con- 
ditions. A  Southern  Druggist. 

As  we  view  the  situation,  the  troubles  of  our 
Southern  friend  are  mainly  due  to  one  thing — he 
didn't  make  money  enough  on  his  goods.  This 
statement  seems  surprising  in  the  face  of  what  he 
has  to  say  regarding  large  profits,  but  no  other 
conclusion  is  possible,  and  we  may  add  that  it  isn't 
the  first  time  a  druggist  has  made  far  less  money 
than  he  thought  he  did. 

Let  us  analyze  the  statement  a  bit:  Subtracting 
the  purchases  of  $17,038.65  from  the  sales  of  $22,- 
744.57,  we  find  gross  profits  of  $5705.92,  and 
adding  to  this  figure  the  increase  in  the  stock  shown 
by  the  last  inventory,  amounting  to  $1377.43,  we 
have  total  gross  profits  of  $7083.35.  Dividing 
these  profits  by  the  sales,  we  find  a  percentage  of 
gross  profit  of  only  si-i-  This  is  a  hard  and  brute 
fact  which  you  cannot  get  away  from.  It  sticks  out 
of  the  statement  in  large  characters.  The  expenses 
were  24.7  per  cent,  and  a  net  profit  was  therefore 
left  of  less  than  7  per  cent!  This  is  too  small  for 
any  business,  let  alone  a  trade  conducted  where 
such  good  prices  are  obtainable  as  our  correspond- 
ent mentions. 

"Southern  Druggist"  apparently  thinks  that  he 
has  been  making  large  profits  on  all  his  goods,  but 


his  own  figures  show  that,  on  the  contrary,  he  has 
only  been  realizing  returns  of  31  per  cent  based  on 
his  sales,  which  means  45  per  cent  based  on  cost 
figures.  He  ought  to  have  made  40  per  cent  on  the 
sale  figures,  or  QQ  2-3  on  the  cost.  We  cannot 
understand  how  he  has  fared  so  poorly.  He  talks 
about  getting  100  per  cent  advance  on  a  good  many 
things,  and  something  better  than  400  per  cent  on 
prescriptions,  and  how  these  figures  were  pulled 
down  to  so  low  a  general  average  is  beyond  our 
ability  to  determine,  not  being  in  possession  of  the 
detailed  facts  of  "Southern  Druggist's"  business  m 
all  its  aspects. 

The  statement  shows  net  profits  of  $2428.02  for 
a  period  of  fourteen  months  and  a  half.  This 
means  about  $1200  for  each  of  the  two  partners, 
or  approximately  a  thousand  dollars  a  year  apiece. 
Assuming  that  they  charged  up  to  themselves  annual 
salaries  of  about  $1000,  each  man  therefore  got 
from  the  business  a  yearly  income  of  $2000.  This 
is  certainly  an  insufficient  amount  from  a  business 
of  such  a  character,  located  in  a  district  where, 
according  to  "Southern  Druggist's"  own  statement, 
such  excellent  prices  have  been  obtainable.  It  must 
be  remembered,  too,  that  nothing  has  been  written 
off  for  bad  accounts  or  depreciation  in  stock  and 
fixtures,  and  that  if  these  things  had  been  taken 
into  consideration  the  yield  from  the  business  would 
have  been  still  further  reduced. 

The  plight  in  which  "Southern  Druggist"  finds 
himself  is  distressingly  similar  to  what  hundreds  or 
perhaps  thousands  of  pharmacists  would  discover  if 
they  were  only  equally  careful  in  keeping  tab  on 
the  figures.  Many  a  man  is  making  far  less  in  the 
drug  business  than  he  thinks  he  is.  He  reasons 
that  because  certain  things  like  prescriptions  yield 
him  a  large  profit,  he  is  doing  pretty  well  on  the 
whole.  As  a  matter  of  fact,  many  articles  like 
patent  medicines  are  frequently  sold  at  a  very  small 
profit,  and  perhaps  even  at  a  loss,  when  the  per- 
centage expense  of  doing  business  is  taken  into 
account.  The  more  unprofitable  business  of  this 
sort  a  druggist  does,  the  more  his  average  gross 
profit  is  pulled  down  to  a  surprising  and  embar-  I 
rassing  degree.  We  have  often  pointed  out,  for  * 
instance,  that  cigars,  candy,  and  soda  do  not  yield 
anything  like  the  profit  which  most  druggists  be- 
lieve, and  that  careful  accounting  in  these  three 
departments  ought  to  be  conducted. 

Know  the  facts  about  your  own  business! 
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THE  HALL  OF  FAME. 


THE  NEXT  PRESIDENT  OF  THE  A.   PH.  A. 

By  the  new  system  of  electing  the  officers  of  the 
American  Pharmaceutical  Association  by  mail,  dur- 
ing the  interim  between  the  annual  conventions, 
Dr.  Henry  H.  Rusby  has  become  the  president- 
elect of  the  organization  and  will  assume  the  reins 
of  office  as  soon  as  President  Oscar  Oldberg  lays 

em  down  at  the  close  of  the  Los  Angeles  meeting 

August.  Nominations  for  the  next  set  of  officers 
will  be  made  at  Los  Angeles,  and  the  subsequent 
election  will  then  be  conducted  by  mail  some  weeks 
later — these  new  officers  in  turn  to  serve  in  1910-11. 

Dr.  Rusby  will  unquestionably  make  one  of  the 
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H.  H.  Rusby. 

ablest  and  best  presidents  the  A.  Ph.  A.  has  ever 
had.  He  is  a  man  of  great  distinction  in  some  of 
the  sciences  allied  to  pharmacy,  has  a  record  replete 
with  useful  services,  and  is  a  parliamentarian  and 
executive  of  skill  and  unusual  working  efficiency. 

Born  at  Franklin,  New  Jersey,  in  1855,  he  re- 
ceived his  early  education  in  that  town,  later  at- 
tended the  Massachusetts  State  Normal  School, 
served  as  instructor  in  the  school  for  five  years,  and 
in  1880,  at  the  age  of  25,  was  sent  by  the  Smith- 
sonian Institution  to  exploit  the  flora  of  the  south- 
west. Five  years  later  he  was  commissioned  by 
Parke,  Davis  &  Co.  to  visit  South  America  to  in- 
vestigate the  medicinal  plants  of  the  Amazon  and 


the  western  coast.  The  discovery  of  pichi,  cocil- 
lana,  and  other  drugs,  not  to  mention  noteworthy 
investigations  of  cinchona  and  coca,  were  among 
the  achievements  of  this  expedition.  The  trip  itself 
was  replete  with  dramatic  and  dangerous  expe- 
riences, and  it  has  furnished  the  subject  of  many  a 
stereopticon  lecture  delivered  by  Dr.  Rusby  since 
that  time.  After  returning  from  South  America 
he  was  the  botanist  for  Parke,  Davis  &  Co.  for  sev- 
eral years,  being  located  at  the  headquarters  of  the 
firm  in  Detroit. 

In  1893  Dr.  Rusby  went  to  England  and  spent 
five  months  in  the  joint  work  of  studying  at  the 
Royal  Botanic  Gardens  at  Kew  and  investigating 
the  London  drug  markets.  In  the  summer  of  1896 
he  was  engaged  as  botanist  and  physician  to  the 
Orinoco  Mining  and  Colonization  Co.,  during  an 
exploration  of  the  delta  of  the  Orinoco.  Large 
botanical  collections  were  made,  and  these  were 
studied  during  the  next  summer  at  Kew,  when 
additional  large  collections  of  drugs  were  obtained 
for  both  the  Museum  of  the  New  York  College  of 
Pharmacy  and  the  Economic  Museum  of  the  New 
York  Botanic  Garden,  of  the  latter  of  which  Dr. 
Rusby  had  been  made  honorary  curator. 

Dr.  Rusby  has  done  many  other  pieces  of  field 
work  in  botany,  chief  among  which  was  an  investi- 
gation of  Palo  Amarillo,  a  new  source  of  rubber, 
in  the  Mexican  forests.  He  has  been  both  secre- 
tary and  president  of  the  Torrey  Botanical  Club, 
and  has  filled  many  other  positions  of  importance. 
He  was  a  member  of  the  original  Board  of  Man- 
agers of  the  New  York  Botanic  Garden,  later  was 
one  of  its  scientific  directors,  is  now  chairman  of 
the  directorate,  and  has  for  many  years  been  the 
Curator  of  the  Garden.  In  1906  he  was  appointed 
an  expert  in  drug  products  to  the  Department  of 
Health  of  the  City  of  New  York.  In  1907  he  be- 
came a  pharmacognocist  of  the  United  States  De- 
partment of  Agriculture,  and  in  that  capacity  has 
had  much  to  do  with  the  examination  of  crude 
drugs  entering  into  the  port  of  New  York.  A  year 
or  two  ago  he  was  made  Assistant  Referee  on 
Medicinal  Plants  of  the  Association  of  Official 
Agricultural  Chemists. 

To  pharmacists  generally  Dr.  Rusby  is  chiefly 
known,  of  course,  as  an  author  and  as  the  dean  of 
the  New  York  College  of  Pharmacy,  now  affiliated 
with  Columbia  University.  He  has  been  the  Pro- 
fessor of  Materia  Medica  in  the  New  York  College 
for  many  years,  and  the  thousands  of  alumni  will 
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always  remember  the  very  ^vivid,  thorough,  and 
interesting  manner  in  which  materia  medica  and 
the  alHed  subjects  were  presented  to  them  during 
their  courses. 

As  an  author  Dr.  Rusby  has  been  unremitting. 
In  collaboration  with  Professor  JelHffe  he  has  writ- 
ten "The  Essentials  of  Pharmacognosy,"  and  "The 
Morphology  and  Histology  of  Plants."  He  is  the 
botanical  editor  of  the  National  Standard  Dispensa- 
tory, and  the  last  two  editions  of  that  book  bear 
witness  to  the  scientific  breadth  and  the  practical 
nature  of  his  knowledge.  As  a  member  of  the  Re- 
vision Committee  of  the  U.  S.  P.,  he  has  rendered 
excellent  service  in  his  particular  field.  The  phar- 
maceutical journals  and  the  proceedings  of  the 
American  Pharmaceutical  Association  have  been 
enriched  by  innumerable  contributions  from  Dr. 
Rusby,  and  in  fact  he  has  been  throughout  his 
entire  career  one  of  the  hardest  workers  and  most 
useful  servants  within  our  ranks. 


TWO  MEMBERS  OF  THE  PENNSYLVANIA  BOARD 
OF  PHARMACY. 

In  the  April  Bulletin  we  had  the  pleasure  of 
printing  a  group  portrait  representing  the 
members  of  the  Pennsylvania  Board  of  Pharmacy. 
We  are  now  able  to  show  larger  likenesses  of  two 


Cbas.  T.  George. 


of  the  gentlemen — Charles  F.  George  of  Harris- 
burg,  and  L.  L.  Walton  of  Williamsport.  Mr. 
George,  who  holds  the  honorary  degree  of  Ph.M. 
from  the  Philadelphia  College  of  Pharmacy,  is  the 


Nestor  of  the  board,  and  has  been  secretary  of  the 
body  for  a  longer  period  of  years  than  he  would 
perhaps  like  to  confess.  Mr.  Walton,  though  a 
relatively  new  member  of  the  board,  has  made  an 
excellent  record  for  aggressiveness,  energy,  re- 
sourcefulness, and  loyal  attention  to  the  duties  of 


L.  L.  Walton. 


his  office.  Mr.  Walton  is  president  this  year  of  the 
Pennsylvania  Pharmaceutical  Association,  and  is 
guiding  the  helm  of  that  important  body  with  his 
usual  vigor  and  success. 


RETIREMENT  OF  DR.  HUESTED. 

Dr.  A.  B.  Huested,  the  well-known  pharmacist 
of  Albany,  N.  Y.,  has  retired  from  business  after 
more  than  half  a  century  of  active  and  useful  work. 
In  1856  Dr.  Huested  became  a  drug  clerk  in  a 
store  at  the  corner  of  State  and  Pearl  Streets,  re- 
mained there  for  four  years,  and  then  took  up  the 
study  of  medicine.  When  the  Civil  War  broke  out 
in  1860  he  enlisted  and  went  to  the  front  as  a  hos- 
pital steward.  Mustered  out  of  service  in  1863,  he 
returned  to  Albany,  finished  his  course  in  the  Al- 
bany Medical  College,  re-entered  the  army,  became 
First  Lieutenant  and  Assistant  Surgeon  in  the  25th 
Cavalry,  remained  in  this  capacity  until  1866,  and 
finally  re-entered  the  drug  business  as  a  proprietor 
in  1867  when  his  regiment  was  mustered  out  of 
service. 

The  firm  of  A.  B.  Huested  &  Co.,  at  the  corner 
of  State  and  Eagle  Streets,   opposite  the  capitol 
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building,  has  long  been  one  of  the  chief  landmarks 
of  the  city,  and  down  Eagle  Street  a  couple  of 
blocks  is  the  building  occupied  by  the  Albany  Col- 
leges of  Medicine  and  Pharmacy,  in  the  latter  of 
which  Dr.  Huested  has  been  a  teacher  ever  since 
its  establishment  over  twenty  years  ago. 

Dr.  Huested  was  one  of  the  charter  members  and 
was  the  second  president  of  the  New  York  State 
Pharmaceutical  Association.  For  many  years  he 
was  a  member  of  the  old  New  York  State  Board 
of  Pharmacy  and  served  as  president  for  a  consid- 
erable period.  He  has  been  a  member  of  the  A. 
Ph.  A.  since  1879,  and  is  well  known  by  the  mem- 
bership of  that  organization.  His  former  students 
at  the  Albany  College  of  Pharmacy,  scattered  all 
over  the  country,  hold  him  in  affectionate  regard, 
and  they  will  doubtless  be  much  interested  to  know 
that  he  is  now  enjoying  a  well-earned  rest  from 
active  labors. 

Incidentally  it  is  interesting  to  note  that  Edward 
Loeb,  who  has  long  been  associated  with  Dr.  Hues- 
ted in  business,  and  who  is  one  of  the  two  partners 


loss  by  fire,  but  all  evidences  of  it  will  have  disap- 
peared by  the  time  this  number  of  the  Bulletin 
reaches  its  readers. 


Dk.  a.  B.  liUBSTED. 

^f  the  new  firm,  is  a  brother  of  William  Loeb,  Jr., 
Secretary  to  the  President  during  Roosevelt's  ad- 
linistration,  and  now  Collector  of  the  Port  of  New 
!'ork.  Edward  Loeb  is  an  alumnus  of  the  Albany 
'ollege  of  Pharmacy  and  will  easily  be  remembered 
iy  most  of  the  graduates  of  the  institution. 
The  Huested  pharmacy  recently  suffered  a  severe 


H.  A.  B.  DUNNING. 


The. young  man  whose  picture  we  are  incorporat- 
ing in  this  paragraph  is  pretty  well  known,  at  least 
by  name,  to  readers  of  the  pharmaceutical  press. 
Contributions  on  dispensing  and  allied  topics  have 


H.  A.  B.  DuNNiifG. 

frequently  appeared  in  the  Bulletin  and  in  other 
drug  journals.  Mr.  Dunning  is  a  regular  attendant 
at  the  meetings  of  the  A.  Ph.  A.,  and  his  papers  on 
practical  pharmacy  have  always  been  very  much 
appreciated.  For  two  or  three  years,  indeed,  Mr. 
Dunning  was  an  officer  in  the  Section  on  Practical 
Pharmacy  and  Dispensing,  and  he  presided  over  the 
Section  as  chairman  at  the  Hot  Springs  meeting 
last  September.  In  private  life  Mr.  Dunning  is  a 
member  of  the  well-known  firm  of  Hynson,  West- 
cott  &  Co.,  of  Baltimore,  Md.  His  particular 
function  is  to  manage  the  prescription  and  manufac- 
turing departments,  which  occupy  the  entire  second 
floor  of  the  four-story  building  utilized  by  the  firm 
for  its  extensive  business. 


Baltimore  is  undergoing  a  cut-rate  war  partici- 
pated in  by  the  down-town  druggists  and  limited 
chiefly  to  well-known  patent  medicines.  Trading 
stamps  are  understood  to  be  the  root  of  the  trouble. 
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Lobby  of  the  Hotel  Alexandria,  convention  headquarters. 


A  bathing  scene  at  Long  Beach. 


The  Doheney  residence  in  Los  Angeles. 


The  residence  of  Charles  Richardson  in  Pasadena. 


J.  G.  Vance's  pharmacy.  8th  and  Spring  Streets.  Interior  of  Mr.  Vance's  handsome  establishment. 

Some  A.  Ph.  A.  Convention  Views. 

The  American  Pharmaceutical  Association  will  this  year  hold  its  annual  convention  in  Los  Angeles.  California,  beginnng  on  Monday,  August  16, 
and  lasting  until  the  end  of  the  week.  The  eastern  membership  is  looking  forward  with  keen  pleasure  to  a  vacation  trip  taken  under  unusually  delight- 
ful circumstances. 
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The  Union  Station  in  Louisville. 


The  City  Hall. 


'iiii  r   'I       ii—iMiiii 


The  Fendennis  Club. 


The  Louisville  Public  Library. 


The  City  Hospital. 


The  Masonic  Widows'  and  Orphans'  Home. 


Some  N.  A.  R.  D.  Convention  Views. 

The  National  Association  of  Retail  Druesists  will  hold  its  meeting  this  year  in  Louiiville,  Ky.,  beginning  Monday.  September  6,  and  lasting  until 
Thursday  or  Friday.  The  Louisville  people  are  making  enthusiastic  preparations  for  the  convention.  Among  other  pleasures  will  be  a  special  trip  to 
the  famous  Mammoth  Cave. 
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The  Mart  Drug  Co.,  of  Mart.  Texas,  has  a  store  of  unusual 
beauty.  It  was  opened  for  business  on  August  15,  1907.  In  the 
second  story  the  Mart  people  have  offices  for  five  doctors,  fitted  up 
with  all  the  modern  conveniences. 


J,  W.  Kelly,  of  Big  Stone  Gap,  Va.,  has  such  a  pharmacy  as  one 
rarely  finds  outside  the  large  cities.  It  is  beautifully  finished  through- 
out with  mahogany.  Dr.  Karl  Stoehr,  the  manager,  is  a  graduate 
of  the  Cincinnati  College  of  Pharmacy. 


J.  Roy  Reagan  and  Kelly  E.  Bennett,  proprietors  of  the  Bryson 
City  Drug  Co..  of  Bryson  City,  N.  C,  are  here  shown,  and  it  is  quite 
evident  that  they  have  a  prosperous  soda  business.  They  push 
thfir  fountain  trade  quite  extensively. 


The  Hesterly  drug  store  in  Prescott,  Ark.,  is  managed  by  B. 
Hesterly,  and  from  the  fact  that  five  salesmen  are  to  be  seen  in  the 
present  view  it  is  evident  that  a  very  thriving  business  is  conducted. 
A  special  feature  is  made  of  free  deliveries. 


Rath  &  Bainbridge,  of  Dodge  City,  Kansas,  a  town  of  3500  people, 
did  140.000  worth  of  business  in  1907  and  $33,000  in  1908.  In  the  lan- 
guage of  the  street.  "  that  is  going  some." 


This  is  an  interior  view  of  the  Rath  &  Bainbridge  store.  Seven 
clerks  are  employed  and  a  large  and  varied  stock  is  carried.  A  spe- 
cial feature  is  made  of  "  Purity"  ice  cream  produced  on  the  premises. 


Successful  Dru|{  Stores  Here  and  There  in  the  United  States. 
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The  Hopkins  Drug  Co..  of  Clanton,  Alabama,  have  just  moved 
into  this  new  store  and  installed  an  "  Iceless  Becker"  fountain.  At 
the  right  stands  Dr.  P.   I.  Hopkins,  and  at  the  left  head -clerk 

I^atham. 


This  is  a  second  view  of  the  Hopkins  pharmacy.  A  fan  system 
run  by  gasoline  power  has  been  installed  for  the  soda  season  this 
summer.  Clanton  is  a  town  of  only  1500  inhabitants,  but  the  Hopkins 
people  have  a  nice  business. 
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The  "  Oquirrh  Pharmacy"  in  Salt  Lake  City,  managed  by 
James  O'Connor,  is  housed  in  this  unique  specimen  of  bungalow 
architecture.  Since  this  photograph  was  taken  grass  plots  have  been 
made  out  in  front,  and  the  building  now  has  a  beautiful  and  pic- 
turesque setting. 


Dr.  J.  W.  Waldrop.  of  Fayetteville.  Texas,  who  stands  at  the 
right  of  the  picture,  opened  this  store  a  little  over  a  year  ago,  and 
his  business  has  been  showing  a  gratifying  increase  from  month  to 
month.  The  Doctor's  two  clerkf ,  Tonia  Veselka  and  Charles  Smith, 
are  shown  in  the  picture. 


Charles  J.  Stoddart,  Phm.B..  West  Toronto.  Ontario,  built  this 
new  store  about  a  year  and  a  half  ago  and  incorporated  a  number  of 
features  which  he  had  seen  illustrated  in  the  numerous  pictures  of 
drug  storcsrprinted  in  the  Bulletin  from  month  to  month. 


It  is  very  clear  from  this  illustration  of  the  pharmacy  of  Frank 
&  Barber.  Inc.,  of  Wilkesbarre.  Pa.,  that  the  establishment  is  one 
of  unusual  beauty  and  that  a  very  large  and  prosperous  business  is 
enjoyed. 


Successful  Drui{  Stores  Here  and  There  In  the  United  States. 


A  MODEL  COCAINE  LAW. 

Receotly  Enacted  by  the  Michigan   Legislature — A  Clear,  Simple,  Effective  Measure  which    Deserves 

Study  by  Dru^^ists  in  Other  States — Some  Reference  also  to  New  Morphine 

and  Liquor   Legislation  in  Michigan. 


The  Michigan  legislature,  just  adjourned,  has 
adopted  a  cocaine  law  so  entirely  different  from 
others  fashioned  after  the  New  York  State  act,  so 
simple  and  yet  so  effective,  that  it  deserves  com- 
ment section  by  section. 

"Section  1.  It  shall  be  unlawful  for  any  person  to  sell  or 
offer  for  sale,  give  away  or  offer  to  give  away,  buy  or  offer 
to  buy,  receive  or  offer  to  receive  any  cocaine  or  its  salts 
and  alpha  and  beta  eucaine  or  any  of  their  salts ;  or  any 
compound,  mixture  or  solution  or  other  product  whatsoever 
of  which  cocaine  or  any  of  its  salts  or  alpha  or  beta  eucaine 
or  any  of  their  salts  is  a  constituent  or  ingredient,  except  as 
herein  provided." 

This  section  makes  the  purchase  of  these  narcot- 
ics as  unlawful  as  the  sale  of  them.  Other  statutes 
punish  a  seller  or  giver,  possibly  innocent  of  any 
intent,  while  the  vicious  purchaser  or  receiver  goes 
scot  free. 

It  may  also  be  remarked  that  this  section  con- 
tains the  only  complete  enumeration  of  the  items 
the  sale  of  which  is  restricted  by  the  act.  Else- 
where in  the  law  the  section  is  referred  to  instead 
of  repeating  the  enumeration  each  time.  This 
avoids  tedious  and  useless  repetition  and  makes  the 
law  more  understandable.  The  one  enumeration  is 
very  clear,  comprehensive,  and  free  from  ambiguity. 

"Section  2.  Any  person  holding  an  unexpired  certificate 
as  a  registered  pharmacist  or  registered  druggist  may  dispense 
any  drug,  compound,  mixture,  solution  or  other  product  men- 
tioned in  section  one  of  this  act,  upon  a  written  prescription 
of  a  duly  registered  physician,  which  prescription  shall  be 
retained  in  the  pharmacy  or  store  in  which -the  same  was 
dispensed  by  the  proprietor  thereof  or  his  successor  for  a 
period  of  five  years.  Said  prescription  shall  be  filled  but 
once,  and  no  copy  of  it  shall  be  taken  by  or  furnished  to  any 
person,  except  the  same  be  required  for  the  enforcement  of 
this  act." 

The  similar  provision  of  other  statutes  leaves  it 
an  open  question  whether,  in  case  of  change  of 
business  ownership,  the  prescriptions  should  be  kept 
by  the  successor  or  carried  away  by  the  predeces- 
sor; also  whether  copies  of  prescriptions  may  be 
made  even  when  required  for  the  enforcement  of 
the  law. 

Manufacturers,    wholesalers,    jobbers,    etc.,    will 
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appreciate  the  simplicity  of  the  requirements  con- 
tained in  section  3,  which  are  just  as  effective  for 
every  practical  lawful  purpose  as  the  useless  detail 
imposed  upon  them  by  the  other  statutes. 

"Section  3.  Any  manufacturer  or  jobber  of  any  or  all  of 
the  items  mentioned  in  Section  1  of  this  act,  any  wholesale 
druggist,  any  registered  pharmacist  or  registered  druggist 
may  sell  any  item  mentioned  in  Section  1  of  this  act  to  any 
such  manufacturer,  jobber,  wholesale  druggist,  registered  phar- 
macist, registered  druggist,  or  to  any  duly  registered  practic- 
ing physician,  licensed  veterinarian  or  licensed  dentist,  but 
only  upon  a  written  order  duly  signed  by  such  manufacturer, 
jobber,  wholesale  druggist,  pharmacist,  druggist,  physician, 
veterinarian  or  dentist,  which  order  shall  show  the  item  or 
items  ordered  and  the  date  of  delivery;  and  which  order 
shall  be  kept  on  file  in  the  laboratory,  warehouse,  phar- 
macy or  store  from  which  it  was  filled  by  the  proprietor 
thereof  or  his  successor  for  a  period  of  not  less  than  five 
years  from  the  date  of  delivery;  and  such  order  shall  not 
include  any  item  not  mentioned  in  Section  1  of  this  act." 

The  author  of  the  law  explains  that  legislation 
somewhat  sumptuary  in  its  character  should  impose 
as  few  burdens  as  possible  upon  those  engaged  in 
lawful  business  who  are  subject  to  its  operation. 
He  argues  that  the  requirements  imposed  by  some 
of  the  other  anti-cocaine  statutes  upon  the  manu- 
facturer and  the  wholesaler  respecting  special  label- 
ing, special  record  book,  certificates,  and  in  some 
cases  periodical  reports,  accomplish  nothing  and 
are  therefore  unnecessary  burdens;  that  the  laws 
creating  them  make  no  provision  by  which  they  can 
be  used.  He  conceives,  however,  that  there  should 
be  some  provision  for  a  record  of  sales  which  can 
be  inspected  by  proper  officers  for  proper  purposes, 
and  knowing  something  of  the  methods  pursued  by 
manufacturers  and  wholesalers  in  conducting  their 
sales,  makes  a  provision  requiring  them  to  have 
separate  orders  signed  by  the  lawful  purchaser,  and 
to  file  these  orders.  Laws,  he  explains,  cannot  pro- 
vide for  all  the  details  of  their  operation;  but  it 
will  be  natural  for  the  manufacturer  or  wholesaler 
to  file  the  orders  by  the  names  and  addresses  of  the 
purchasers ;  which  must  be  a  great  convenience  for 
the  officers  authorized  to  inspect  them.  The  sim- 
plicity and  equal  effectiveness  of  the  requirement 
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certainly  makes  this  feature  compare  favorably 
with  the  requirements  of  the  statutes  in  other 
States. 

"Section  4.  The  prescriptions  and  orders  required  to  be 
kept  on  file  by  this  act  shall  be  at  all  times  open  to  the 
inspection  of  any  constable,  police  officer,  member  of  the  State 
Board  of  Pharmacy,  member  of  the  State  Board  of  Health, 
Food  and  Drugs  Commissioner  or  Inspector  and  Inspector 
of  Pharmacies,  each  of  whom  shall  be  permitted  to  make 
such  notes  therefrom  and  such  copies  thereof  as  he  may 
deem  wise." 

While  Other  statutes  make  provision  for  a  record 
of  sales,  it  is  not  clear  what  use  can  be  made  of  it. 
The  above  section  provides  what  the  more  compli- 
cated statutes  omit. 

Section  5  of  the  law  is  simply  correlative  to 
Section  3,  defining  who  may  lawfully  purchase  and 
making  it  expressly  unlawful  for  any  other  person 
to  purchase,  obtain,  etc. 

Section  6  provides  the  penalty  for  violation  of 
any  of  the  provisions  of  this  act :  a  fine  of  not  more 
than  $500,  or  imprisonment  for  not  more  than  one 
year,  or  both. 

llnder  the  terms  of  this  law  it  is  not  within  the 
exclusive  power  of  any  one  man  or  board  to  insti- 
tute prosecution  in  a  given  case.  On  the  other 
hand,  any  citizen  having  knowledge  of  a  violation 
of  any  of  the  provisions  of  the  law,  and  especially 
any  constable,  police  officer,  or  other  public  official, 
may  make  complaint,  just  as  in  the  case  of  other 
misdemeanors.  A  cocaine  law  needs  no  special  of- 
ficial or  board  to  enforce  it  any  more  than  a  law 
against  murder  or  theft.  Pharmaceutical  and  med- 
ical societies  are  free  to  act,  and  not  acting,  are 
scarcely  warranted  in  lamenting  or  criticizing  the 
non-enforcement  of  the  act. 

The  author  of  the  bill  is  Mr.  Charles  M.  Wood- 
ruff, of  the  Detroit  bar,  who  had  the  advantage  of 
legal  knowledge  combined  with  a  quarter-century 
of  experience  and  observation  in  manufacturing 
pharmacy  and  the  wholesale  drug  trade.  The  bill 
was  introduced  by  Representative  Flowers  at  the 
request  of  the  legislative  committee  of  the  Michigan 
State  Pharmaceutical  Association. 

THE  NEW  MORPHINE  AMENDMENT. 

In  addition  to  the  foregoing  cocaine  measure,  the 
Michigan  legislature  has  also  amended  the  mor- 
phine section  of  the  pharmacy  act.  This  amend- 
ment was  passed  for  the  sole  purpose  of  taking 
away  an  exemption  which  previously  existed — an 
exemption  permitting  druggists  to  sell  morphine, 
its  salts  and  derivatives,  in  "original  packages"  and 


in  pill  or  tablet  form.  These  narcotics  may  now 
be  sold  only  on  the  original  prescriptions  of  legally 
practicing  physicians,  dentists,  and  veterinary  sur- 
geons, and  the  prescriptions  may  not  be  refilled  or 
a  copy  of  them  given  to  any  person.  This,  at  any 
rate,  is  the  interpretation  of  the  Attorney-General. 
There Js  still  considerable  ambiguity  in  the  section 
and  it  will  doubtless  provoke  much  confusion. 

LIQUOR  SALES  IN  "dRT"  COUNTIES. 

In  the  "Dickinson  Search  and  Seizure  Law,"  also 
enacted  by  the  Michigan  legislature  just  before  ad- 
journment on  June  2,  are  several  provisions  affect- 
ing druggists  in  "dry"  counties.  We  find  a  very 
clear  description  of  these  provisions  in  a  pamphlet 
issued  last  month  by  the  Hazeltine  &  Perkins  Drug 
Co.  of  Grand  Rapids. 

The  law  only  applies  to  counties  in  Michigan 
where  local  option  is  in  force  and  in  counties  in 
which  local  option  may  be  in  force  in  the  future, 
during  the  life  of  the  law.  The  greater  portion  of 
the  law  applies  to  the  general  liquor  interests  and, 
of  course,  especially  to  those  who  sell  liquors  by 
the  drink.  Sections  25  and  26,  however,  apply 
particularly  to  druggists  and  practically  prohibit 
the  sale  of  vinous,  malt,  brewed,  fermented,  and 
spirituous  liquors  except  for  medicinal  purposes, 
and  this  only  on  the  written  (not  printed  or  type- 
written) prescription  of  a  regular  practicing  physi- 
cian. Such  a  physician,  when  writing  the  prescrip- 
tion, shall  state  the  name  of  the  person,  kind  and 
quantity  of  liquor  prescribed,  and  shall  issue  the 
prescription  in  good  faith  and  upon  a  personal 
knowledge  of  the  physical  condition  and  necessity 
of  such  liquor  for  the  patient. 

Liquor  may  also  be  obtained  upon  the  written 
order  of  the  superintendent  of  a  hospital,  medical 
or  educational  institution  where  such  liquors  are 
used  only  for  medicinal  or  scientific  purposes.  This 
law  also  carries  with  it  the  necessity  that  druggists 
shall  register  all  such  sales,  securing  the  name  of 
the  purchaser,  together  with  residence,  stating  the 
kind  and  quality  of  liquor  procured,  date  of  procur- 
ing the  same,  and  object  for  which  it  was  procured. 
These  facts  shall  be  kept  in  a  book  for  this  purpose 
and  the  prescription  must  be  stamped  "Cancelled" 
and  a  true  copy  of  each  prescription  filed,  together 
with  a  weekly  report,  with  the  prosecuting  attorney 
of  the  county  wherein  the  drug  store  is  located. 

Druggists  may  sell  vinous,  fermented,  and  spirit- 
uous liquors  for  chemical,  scientific,  or  mechanical 
purposes,  but  only  on  the  written  application  of  the 
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purchaser,  stating  the  purpose  for  which  the  liquor 
was  purchased,  and  this  application  must  be  sworn 
to  before  a  justice  of  the  peace  or  notary  public. 
This  must  be  filed  with  the  county  officer  as  well. 
There  is  a  further  provision  in  the  law  which  al- 
lows the  authorities  to  search  for  and  seize  liquors 
where  the  authorities  deem  it  necessary  on  account 
of  the  law  being  violated,  and  this  applies  to  all 
places  where  liquors  may  be  kept  except  in  private 
residences,  unless  such  residences  shall  in  part  be 
used  as  stores,  shops,  hotels  or  boarding  houses,  or 
for  any  other  purpose  than  private  residences. 

It  is  at  once  evident  that  the  Dickinson  Search 
and  Seizure  Bill,  which  has  become  a  law,  or  will 
become  a  law  ninety  days  from  June  2,  is  prac- 
tically a  prohibitory  measure  so  far  as  local  option 
counties  are  concerned,  and  the  punishments  attend- 
ing violation  are  so  severe  that  they  enhance  the 
general  force  and  intention  of  the  law.  Section  16 
provides  that  any  person  who  himself  or  by  clerk, 
agent,  or  employer,  shall  violate  any  provision  of 
this  act  shall,  for  the  first  offense,  be  deemed  guilty 
of  a  misdemeanor,  and  upon  conviction  thereof  be 
sentenced  to  a  fine  of  not  less  than  $50  or  more 
than  $200  and  the  costs  of  his  prosecution,  and  to 
imprisonment  in  the  county  jail  of  not  less  than  20 
days  nor  more  than  six  months,  in  the  discretion 


of  the  court.  Druggists  will  notice  that  both  fine 
and  imprisonment  are  imperative  and  no  discretion 
is  left  with  the  court  in  regard  to  them! 

THE  LAW  IN   "'WET''''   COUNTIES. 

An  effort  was  made  in  another  bill,  the  Warner- 
Crampton  measure,  to  restrict  the  sale  of  liquor  by 
druggists  to  physicians'  prescriptions  in  wet  as  well 
as  dry  counties,  but  this  failed.  In  wet  counties, 
therefore,  the  liquor  situation  remains  as  it  was 
before,  so  far  as  druggists  are  concerned. 

THE   PURE  DRUG  LAW. 

This  measure,  to  which  reference  has  frequently 
been  made  in  the  Bulletin  during  the  last  year  or 
two,  was  finally  enacted  by  the  Michigan  legisla- 
ture and  goes  into  effect  June  30,  1910.  The  date 
of  enforcement  was  postponed  to  this  extent  only 
because  the  appropriation  for  some  reason  would 
not  be  available  until  that  time.  The  bill  is  based 
upon  the  Federal  act,  although  differing  from  it  in 
some  technical  details.  It  affects  drugs  only  and 
not  foods,  there  being  an  excellent  food  law  already 
on  the  Michigan  statute  book.  Prescriptions  and 
N.  F.  and  U.  S.  P.  preparations  are  exempted  from 
the  provisions  of  the  labeling  clause,  and  there  are 
a  few  other  departures  from  the  Federal  act. 


GETTING  THE  PHYSICIAN'S  BUSINESS. 

The  Author,  Replying  to  Seven  Questions  Propounded    by  the  BULLETIN,  Tells  what  Methods  He  has 
Used  In  Dealing  with  Doctors  and  what  Measure  of  Cooperation  They  Have  Given  Him. 

By  B.  S.  COOBAN. 


1.  We  believe  in  cultivating  the  acquaintance  of 
physicians  and  keeping  in  touch  with  them  in  a 
conservative  way.  Every  physician  is  in  a  position 
either  to  "throw  stones  or  bouquets."  Some  can 
throw  larger  stones  than  others,  and  we  take  the 
position  that  a  bouquet  is  more  agreeable  to  stop 
than  a  stone.  We  try  to  make  the  impression  that 
we  appreciate  any  business  they  may  throw  our 
way,  and  will  reciprocate  in  kind.  Yet  we  do  not 
go  far  enough  with  this  idea  to  overwork  it  or  to 
allow  ourselves  to  be  imposed  on. 

We  need  the  physician,  and  he  needs  us — hence 
we  are  on  an  equal  footing.  We  seek  his  confidence 
and  esteem,  and  do  not  betray  them.  We  extend 
credit  to  him,  but  look  for  a  settlement  just  as  with 
any  other  debtor,  and  do  not  hesitate  to  cut  him  off 
when  necessary.     We  cultivate  the   friendship  of 


the  surgeon,  too,  and  get  many  orders  for  obstet- 
rical and  operating  supplies  through  him. 

2.  We  have  met  with  courteous  dealing  and  fair 
dealing  from  physicians  as  a  rule,  and  we  receive 
support  from  a  majority  of  them  both  in  the  imme- 
diate and  outlying  territories.  There  is  a  growing 
tendency  among  physicians,  however,  to  let  patients 
go  where  they  please  with  their  prescriptions, 
merely  suggesting  a  particular  store  if  asked.  It 
is  therefore  as  necessary  to  look  after  the  people 
themselves  as  the  physician,  if  not  more. 

advertising  methods. 

3.  As  for  sending  advertising  matter  to  physi- 
cians, one  of  the  best  result-getters  we  have  used 
was  a  series  of  mailing  cards  on  U.  S.  P.  and  N.  F. 
preparations,    sending    them    out    weekly.      Some- 
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les  we  send  out  a  mailing  card  like  this,  5^^  by  8 
aches  in  size,  of  colored  board: 

B.    S.    COOBAN    &    CO. 

DRUGGISTS 

559   WEST  SIXTY-THIRD   STREET 

)ear  Doctor : 

As  you  may  need  from  time  to  time  for  use  in  your  office 

ich  supplies  as  tablets,  pills,  drugs,  chemicals,  ligatures,  etc., 

fe   would  call   your  attention   to   the   fact  that   we   are  the 

cognized   agents    in   this   locality    for   most   of  the   largest 

"'manufacturers;  we  are  in  a  position  to  supply  you  with  their 

products  at  the  very  bottom  prices. 

Buying  in  substantial  quantities,  we  secure  the  best  dis- 
counts, and  are  glad  to  make  our  prices  to  you  at  a  very 
slight  advance  over  cost  price,  giving  you  20  per  cent  dis- 
count on  tablets  and  tablet  triturates. 

We  believe  that  you  will  be  pleased  both  with  the  goods 


B.   S.   COOBAN. 

and  prices  and  the  promptness  of  our  service,  if  you  will 
place  a  trial  order  for  such  goods  as  you  may  need  at  the 
present  time. 

We  trust  that  you  will  find  it  convenient  to  go  over  your 
stock,  and  make  up  a  list  of  your  wants  just  now  preparatory 
to  the  requirements  of  your  summer  practice. 

Assuring  you  of  our  appreciation  of  such  favors  as  you 
may  find  it  convenient  to  extend,  we  are,  very  truly  yours, 

B.  S.  COOBAN  &  CO. 

We  also  make  use  of  descriptive  circulars  on  new 
remedies,  furnished  by  manufacturers.  We  endeavor 
to  place  some  reminder  of  our  store  and  methods 
in  the  hands  of  about  two  hundred  physicians  once 
a  month.  There  is  quite  a  strong  homeopathic 
sentiment  in  our  neighborhood,  and  we  consider  that 
as  well.  The  lines  between  the  two  schools  are  not 
drawn  as  closely  as  at  one  time,  and  there  are  many 
things  you  can  supply  homeopathic  physicians.  Do 
not  neglect  the  homeopathist  and  treat  him  right 
when  you  get  him  in  line. 


SELLS    THEM    MEDICINES    THEY    DISPENSE. 

4.  We  do  not  sell  the  physician  at  cost  anything 
in  the  way  of  medical  supplies.  We  frequently  do 
this,  however,  with  articles  of  personal  or  home 
use.  We  are,  of  course,  on  the  jobbing  list  of  most 
manp^facturers,  and  so  are  able  to  sell  physicians 
at  list  prices,  except  tablets,  which  we  supply  at  20 
per  cent  off  list. 

5.  The  holiday-gift  scheme  we  cut  out  some 
years  ago  as  too  expensive  and  impracticable. 
Where  you  have  a  large  clientele  of  physicians,  and 
give  each  something  of  any  value  every  year,  it 
entails  an  expense  not  wholly  justified  or  generally 
appreciated.  We  occasionally  get  hold  of  a  lot  of 
thermometers,  cotton,  gauze,  or  bandages,  and  send 
out  cards,  giving  physicians  the  advantage  of  a 
special  price,  and  we  find  the  effort  appreciated  and 
a  better  feeling  existing  than  would  follow  a  gift. 
Then  there  is  not  that  feeling  of  obligation  on  either 
side. 

Here,  for  instance,  are  a  couple  of  cards  making 
physicians  special  offers  on  particular  things,  regu- 
lar post-cards  being  used  for  this  purpose : 


To  Physicians  Only 

25  Yards  Plain  Gauze    .    . 
B.  S.  COOBAN  &  CO. 

63rd  and  Normal  Ave. 
CHICAGO 

85c. 

To  Physicians  Only 

One  Minute  Fever  Thermometers,  25c. 
B.  S.  COOBAN  &  CO. 

63rd  and  Normal  Ave. 
CHICAGO 


6.  Yes,  we  do  think  it  pays  systematically  to 
cultivate  the  good-will  and  friendship  of  every 
physician  within  certain  limitations,  as  outlined 
above — not,  however,  to  the  extent  of  allowing 
imposition  or  abuse  of  your  good  fellowship. 

7.  There  is  considerable  dispensing  done  by 
physicians  in  our  vicinity,  but  we  do  not  get  "sore" 
on  this  account.  Instead  of  that  we  go  after  them 
hard  and  sell  them  the  stuff  they  dispense.  This 
means  a  better  feeling  all  around,  and  the  physi- 
cians are  our  friends  instead  of  our  enemies  and 
competitors. 


A  PROFIT-SHARING  PLAN  FOR  CLERKS. 

A  New  Scheme  which,  in  the  Hands  of  a  Wisconsin  Pharmacist,  has  Greatly  Increased  the  Efficiency 

of  His  Men  and  Considerably  Enhanced  the  Business  and  Earning  Power  of  the  Store — 

As  Modified  after  Three  Years'  Experience,  it    Seems  to  be  a  Notable  Success. 

By  EDWARD  S.  HEBBERD, 

La  Crosse,  Wia. 


I  have  been  very  much  interested  in  the  series  of 
articles  which  has  been  appearing  in  the  Bulletin 
under  the  general  title  of  "How  to  Get  the  Best 
Results  from  Clerks."  The  contributions  from 
various  druggists  throughout  the  country  have 
been  very  suggestive  in  a  number  of  particulars, 
and  I  am  moved  to  describe  a  method  of  my  own 
which  has  been  worked  out  during  the  last  few 
years. 

As  the  outcome  of  three  years  of  experience  with 
profit-sharing,  I  have  this  year  made  contracts  with 
all  my  clerks  whereby  they  will  each  receive  at  the 
end  of  the  year  a  percentage  of  the  net  profits  of 
the  business.  This  is  of  course  in  addition  to  their 
regular  salaries,  which  I  believe  are  as  liberal  as 
any  paid  in  this  city  for  the  same  class  of  work. 

I  have  proceeded  very  carefully  in  adopting  this 
plan.  The  first  year  I  made  only  one  contract,  and 
that  not  on  a  strictly  profit-sharing  basis.  By  its 
terms  my  chief  clerk  received  in  addition  to  his 
salary  a  percentage  of  the  excess  of  the  year's  sales 
over  a  certain  sum.  The  defects  of  this  plan  soon 
became  apparent.  It  acted  simply  as  a  stimulus  to 
increase  sales,  and  this  can  sometimes  be  done  with- 
out increasing  the  net  profits.  It  was  no  incentive 
to  the  avoidance  of  waste,  the  reduction  of  expenses 
where  possible,  or  to  that  watchfulness  over  the 
business  which  only  a  financial  interest  is  likely  to 
bring  forth. 

The  next  year  I  made  contracts  with  two  clerks 
on  a  strictly  profit-sharing  basis.  The  form  of  con- 
tract then  adopted  we  are  still  using  with  only 
slight  modifications.  It  has  stood  the  test  of  two 
years'  trial,  and,  as  before  stated,  all  our  clerks  are 
now,  in  this  way,  participating  in  the  profits. 

RESULTS  OF  THE  PLAN. 

The  results  have  been  eminently  satisfactory. 
We  have  done  more  business  and  made  a  larger 
profit  than  ever  before.  This  is  largely  to  be  at- 
tributed, I  believe,  to  the  increased  interest  which 
all  have  taken  in  the  business.     Furthermore,  the 


satisfaction  of  doing  business  has  very  much  in- 
creased, and  I  find  that  my  liberty  has  been  greater. 
If  I  now  feel  like  going  to  a  convention,  or  making 
a  trip  of  any  kind,  I  am  not  deterred  by  the  thought 
that  trade  may  suffer.  In  fact,  I  have  very  lately 
returned  from  a  two  months'  visit  to  the  Pacific 
coast,  to  find  that  business  has  gone  on  just  as  if  I 
had  been  here. 

As  to  the  practice  of  paying  clerks  a  commission 
on  the  sale  of  certain  lines,  I  must  say  that  it  has 
never  appealed  to  me.  It  smells  of  graft.  It  is 
perhaps  not  so  reprehensible  as  the  practice  of  pay- 
ing physicians  a  percentage  on  prescriptions,  but  I 
think  the  two  are  closely  allied  in  principle.  At 
times  the  relations  existing  between  drug  clerk  and 
customer  are  almost  as  confidential  as  those  existing 
between  physician  and  patient.  I  believe  that  the 
giving  of  commissions  on  certain  goods  is  a  temp- 
tation to  the  clerk  to  abuse  this  confidence. 

THE  LANGUAGE  OF  THE  CONTRACT, 

Thinking  that  the  form  of  contract  which  I  use 
with  my  clerks  would  prove  suggestive  in  this  con- 
nection, I  am  here  giving  the  full  text  of  one  of  the 
contracts  actually  in  force,  suppressing  only  tlie 
name  of  the  clerk  involved,  the  amount  of  his  salary, 
and  the  rate  of  his  profit-sharing.  These  facts 
I  shall  be  glad  to  furnish  any  reader  of  the  Bulle- 
tin sufficiently  interested  to  write  me  for  further- 
particulars.  ' 

THIS   AGREEMENT,   Made  this  day  of  January, 

A.  D.  1909,  between  Edward  S.  Hebberd,  doing  business  as 
Hebberd  &  Company,  and , 

WITNESSETH:     That    said    Hebberd    &    Company    do 

hereby  employ  said  for  a  period  of  one  year   from 

January  1,  A.  D.  1909  (unless  such  employment  shall  sooner 
terminate  as  hereinafter  provided),  as  salesman,  clerk,  and 
general  assistant  in  the  drug  store  now  conducted  by  said 
Hebberd  &  Company,  in  the  City  of  La  Crosse,  County  of 
La  Crosse,  Wisconsin.  Said  agrees  faithfully  to  per- 
form the  duties  of  such  employment  and  to  devote  all  of  his 
business  time  and  his  best  attention  and  effort  to  such  employ- 
ment and  to  use  his  best  endeavors  in  all  things  to  advance 
the  interests  of  said  Hebberd  &  Company,  and  to  be  in  all 
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ings  subject  to  the  reasonable  rules  and  directions  of  said 
Hebberd  &  Company  during  the  terms  of  said  employment. 

IT  IS  HEREBY  FURTHER  AGREED,  That  said  Heb- 
berd &  Company  may  terminate  said  employment  and  dis- 
charge said  in  the  discretion  of  said  firm  at  any  time 

after   February   1,   A.    D.    1909.     As   compensation   for   said 

services  said  Hebberd  &  Company  agree  to  pay  to  said 

the  sum  of  Dollars  per  month   for  all   time  that   said 

shall  be  so  employed,  payable  at  the  end  of  each  and 


every  month  during  the  term  of  said  employment,  and  further 

agree  to  pay  said per  cent  of  the  net  profits  of 

the  business  of  said  firm  conducted  in  its  said  drug  store; 
such  net  profits  shall  be  ascertained  by  taking  the  gross 
profits  of  the  business  of  said  firm  and  deducting  all  rent, 
salaries,  including  salary  allowance  to  said  Hebberd,  clerk 
hire,  deterioration  of  goods,  loss  of  accounts,  and  every  other 
expense  of  said  business,  so  as  to  arrive  at  the  net  profits 
actually  earned  by  said  Hebberd  &  Company  over  and  above 
the  value  of  the  services  of  said  Hebberd,  during  the  term  of 
the  employment  of  said  ;  such  per  cent  of  such 


net  profits  shall  be  paid  to  said 
1,  A.  D.  1910,  and  in  case  said 
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—  on  or  before  February 

—  continues  in  said  em- 
ployment until  January  1,  1910,  and  faithfully  performs  this 

contract  he  shall  have  per  cent  of  all  the  net  profits 

earned  by  said  Hebberd  &  Company  during  the  year  of  1909, 
but  in  case  said  employment  is  terminated  before  January  1, 

A.  D.  1910,  then  said  is  to  receive  in  addition  to  said 

Dollars  per  month  for  the  time  during  which  he  has 

been  employed, per  cent  of  such  a  part  or  proportion  of 

the  total  net  profits  so  earned  by  said  Hebberd  &  Company 
during  the  year  of  1909  as  will  bear  the  same  proportion  to 
the  whole  net  profits  earned  by  them  during  said  year  as  the 

time  during  which  said shall  have  been  employed  under 

this  contract  shall  bear  to  the  whole  year  of  1909. 

IN  WITNESS  WHEREOF,  the  said  parties  hereto  have 
hereunto  affixed  their  hands  and  seals  the  day  and  year  first 
above  written. 

In  the  presence  of 

(Seal) 

Edward  S.  Hebberd    (Seal) 


"MY  MOST  EXCITING  EXPERIENCE." 

If  Pharmacy  Lacks  Romance,  It  Offers  Occasional  Excitement — One  Dru|{|{ist  Dispenses  Cantharides 

Compound  for  Cathartic  Compound — A  Baby  Chews  a  Corrosive  Sublimate  Tablet— 

A  Bii{  Buster  Feii^ns  Suicide,  but  is  Restored  by  Tincture  of  Capsicum. 


AN    APPLICATION    OF   CAPSICUM    RESTORES   A 
LIFE. 

By  Dr.  J.  W.  Boles,  Versailles,  Mo. 

I  noticed  in  the  May  Bulletin  several  articles 
describing  such  exciting  experiences  as  hold-ups, 
poisonings  by  mistake,  encounters  with  the  de- 
mented, attempts  at  suicide,  riflings  of  the  cash 
drawer,  and  so  on.  I  think  I  can  cover  the  entire 
field  at  one  sitting,  by  relating  an  actual  occurrence 
which  I  experienced  over  a  quarter  of  a  century 
ago,  soon  after  launching  out  in  a  professional  way. 
I  was  endeavoring  to  practice  both  pharmacy  and 
medicine  when  the  following  incident  happened. 

I  had  located  at  a  small  village  way  back  in  the 
beautiful  Ozark  hills.  One  pleasant  evening  in  the 
latter  part  of  May  I  was  sitting  alone  in  my  com- 
bined store  and  office,  wondering  where  my  rent 
and  laundry  money  was  coming  from,  when  a 
young  man  entered  apparently  about  twenty-two 
years  of  age  and  a  perfect  giant  in  every  way  ex- 
cept in  intellect.  He  called  for  fifteen  cents'  worth 
of  laudanum,  saying  that  the  medicine  was  for  him- 
self and  that  the  woman  for  whose  husband  he 
worked  had  requested  him  to  come  to  me  for  it. 
Knowing  the  lady  to  be  intelligent,  and  the  wife  of 


a  wealthy  farmer  living  near-by,  I  filled  the  order 
and  he  went  on  his  way  rejoicing. 

It  developed  later  that  the  woman  had  directed 
him  to  get  paregoric  instead  of  laudanum,  and  be- 
lieving that  he  had  purchased  what  she  ordered, 
directed  him  to  take  a  tablespoonful  immediately 
on  his  arrival  home.  It  being  nearly  dark,  the  mis- 
take was  not  discovered  until  he  had  entirely  emp- 
tied the  bottle,  and  on  lighting  the  lamp  the  lady 
noticed  the  label  on  the  bottle  and  at  once  pro- 
ceeded to  drench  him  with  some  greasy  dish-water 
which  happened  to  be  near-by.  This  of  course  pro- 
duced vomiting,  and  on  being  repeated  several  times 
caused  the  stomach  to  be  entirely  emptied  of  its 
contents,  but  in  a  short  time  he  became  drowsy,  or 
pretended  to,  and  the  family  became  alarmed  and 
sent  for  me. 

I  was  on  the  ground  in  a  short  time,  and  on 
hearing  of  the  treatment  and  the  patient's  copious 
vomiting,  informed  the  family  that  I  did  not  antici- 
pate any  serious  results,  and  that  there  was  nothing 
more  to  be  done  but  to  give  him  plenty  of  coffee. 
I  directed  the  farmer  and  his  two  stalwart  sons  to 
keep  him  awake  by  the  means  used  in  such  cases. 

The  good,  sympathetic  housewife  prevailed  upon 
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me  to  stay  over  night  for  fear  of  a  collapse,  and 
along-  about  two  o'clock  in  the  morning  the  farmer 
came  into  the  parlor  where  I  was  asleep  on  a  couch 
and  aroused  me,  saying  that  he  and  his  sons  had 
about  exhausted  themselves,  and  that  the  giant  had 
the  floor  and  was  going  to  sleep  in  spite  of  all  they 
could  do.  I  arose  and  followed  him  out  into  the 
yard,  and  sure  enough  there  he  lay  stretched  out 
apparently  ready  for  his  last  nap,  while  the  family, 
which  was  large,  ^tood  by  grieving.  I  saw  no  signs 
of  collapse,  however,  and  believing  the  big  fellow 
shamming  to  create  sympathy  and  to  get  attention, 
I  directed  them  in  as  loud  and  commanding  tones 
as  I  could  to  rub  him,  which  they  did  and  did  well. 
Finally  we  got  him  on  his  feet,  and  after  jerking, 
thumping,  slapping,  and  spanking  him  to  no  pur- 
pose, I  had  an  inspiration.  I  had  him  taken  back 
into  the  house  and  administered  an  enema  of  tinc- 
ture of  capsicum. 

To  say  there  was  a  scare  would  only  be  putting 
it  mildly.  This  acted  both  as  an  irritant  and  stimu- 
lant, as  was  evidenced  by  him  sending  me  sprawling 
on  the  floor  in  his  rapid  exit  through  the  door.  The 
family,  hearing  his  cries  as  he  was  leaping  a  num- 
ber of  fences  which  surrounded  the  place,  rushed 
out  inquiring  the  cause,  when  I  proudly  informed 
them  that  the  danger  line  was  passed  and  that  all 
they  now  had  to  do  was  to  keep  in  sight  of  him. 
I  was  disappointed  in  this,  as  the  boys  failed  to 
keep  up  with  him  in  their  exhausted  condition,  so  I, 
being  a  young  man,  and  somewhat  of  an  athlete, 
gave  chase  as  he  was  making  for  the  river  near-by. 
This  he  soon  reached  and  proceeded  at  once  to  cool 
off  by  jumping  in,  and  I,  fool-like,  after  him. 

Now,  my  young  brothers,  just  imagine  your- 
selves in  ten  feet  of  water  with  a  giant,  and  he  with 
nearly  two  ounces  of  the  best  tincture  of  capsicum 
inside  him! 

At  this  late  date  it  makes  me  shiver  to  think  of 
the  struggle  for  supremacy,  but  finally  strength 
gave  way  to  strategy,  and  I  succeeded  in  drowning 
him  for  the  time  being,  and  then  he  was  at  my 
mercy. 

Fortunately  he  had  jumped  into  the  river  a  few 
yards  from  a  ferry  boat,  and  I,  holding  his  head 
above  water  with  one  hand  and  catching  hold  of 
the  boat  with  the  other,  was  soon  rescued  with  my 
victim  by  the  good  farmer  and  his  boys.  I  lay  ex- 
hausted on  the  ground  and  watched  them  prove 
themselves  perfectly  familiar  with  the  case  in  hand, 
for  they  soon  had  him  emptied  of  the  water  in- 
haled, and  life  once  more  was  restored.     Then  with 


a  liberal  amount  of  sweet  oil  poured  on  the  troubled 
waters  all  was  serene  and  happy. 

In  conclusion  allow  me  to  add  that  in  my  fifty 
years'  experience  this  is  the  first  case  to  my  knowl- 
edge where  a  druggist  has  sold  a  man  medicine; 
was  then  called  to  treat  him  for  taking  it,  and 
finally  had  to  run  him  a  foot-race  and  nearly  drown 
him  to  do  it. 

THE    BICHLORIDE    WAS    UNPALATABLE. 

By  J.  W.  MoCoRKLE,  Meridian,  Miss. 

About  two  years  ago  I  went  out  to  my  suburban 
store  to  relieve  the  prescription  man  for  a  Sunday 
afternoon.  I  was  putting  up  a  mixture  behind 
the  case  when  my  attention  was  called  to  the  front 
by  a  woman  rapping  vigorously  on  the  counter. 
Approaching  her  I  saw  she  was  frightened.  In  a 
very  excited  tone  of  voice  she  asked  me  if  bichlo- 
ride of  mercury  tablets  were  poisonous.  I  told  her 
they  were  among  the  most  poisonous  things  in  the 
drug  store.  She  said  one  of  the  neighbor's  babies 
had  gotten  a  bottle  off  the  table,  and  when  found 
had  one  of  the  tablets  in  its  mouth,  while  the 
others  were  scattered  over  the  floor.  '  She  had 
doubtless  eaten  some  of  them. 

Before  she  had  finished  telling  me  about  it  the 
mother  of  the  child  ran  into  the  store  bringing  the 
baby  and  half  a  dozen  neighbors.  They  all  tried 
to  tell  me  at  the  same  time  about  the  baby  eating 
the  tablets,  and  to  add  horror  to  the  situation,  and 
to  send  me  higher  up  in  the  air,  the  baby  began  to 
vomit.  I  'phoned  for  a  doctor  and  ran  to  the  soda 
fountain  to  get  some  eggs,  but  to  my  discomfiture 
there  wasn't  one  in  the  store,  and,  it  being  Sunday, 
I  could  not  buy  them! 

I  ran  back  to  the  prescription  case  to  prepare  an 
antidote,  when  one  of  the  neighbors  who  lived 
across  the  street  said  she  had  plenty  of  fresh  eggs 
at  her  home.  I  told  them  to  carry  the  baby  over 
and  give  it  the  whites  of  at  least  half  a  dozen  eggs. 
As  they  started  out  the  doctor  drove  up  and  took 
charge  of  the  party.  Very  much  to  my  relief  he 
returned  to  the  store  in  about  an  hour  and  told  me 
the  baby  was  all  right.  He  said  that  when  the 
infant  had  bitten  the  tablet  it  had  evidently  burnt 
its  mouth  and  she  had  spit  it  out,  swallowing  only 
a  sufficient  trace  to  nauseate  and  cause  him  to 
vomit,  thus  emptying  the  stomach. 

I  returned  to  my  prescription  case,  still  having 
visions  of  a  dead  baby  on  my  hands,  without  pres- 
ence of  mind  sufficient  to  prepare  an  antidote  for 
a  corrosive  poison. 


^H  By  Orrin  McPherson,  Gloster,  Miss. 

^P  No  doubt  every  druggist  has  had  his  trouble  over 
an  error  in  prescription  work,  but  one  that  stands 
foremost  with  me  is  a  mistake  I  made  when  1  was 
quite  a  boy.  There  Hved  near  the  country  town  in 
which  I  worked  an  old  maid  who  supported  herself 
and  mother  by  selling  eggs  and  butter,  and  one 
morning  on  her  usual  trip  to  town  she  came  in  the 
drug  store  and  called  for  the  doctor,  who  was  the 
proprietor.  He  prescribed  four  ounces  of  a  special 
mixture  known  as  "Cathartic  Compound,"  but  by 
accident  I  gave  her  four  ounces  of  cantharides  com- 
pound instead! 

I  did  not  discover  my  mistake  until  about  dark, 
when  the  doctor  had  occasion  to  use  the  shop  bottle 
of  cantharides  compound,  and,  lo  and  behold!  the 
contents  had  disappeared.  He  wondered  what  had 
become  of  it  all,  and"  then  it  flashed  over  me  that  I 
must  have  made  a  mistake.  Well,  my  hair  stood 
straight,  for  in  my  younger  days  I  had  quite  a 
serious  respect  for  cantharides,  as  most  people 
have,  and  there  I  had  given  that  old  maid  the  stuff ! 

What  must  I  do?  I  thought  fast  and  hard,  and 
then  determined  to  go  and  see  about  it.  Getting  a 
chance,  I  refilled  the  prescription  correctly,  got  ex- 
cused from  the  store,  procured  a  horse  and  went 
after  the  original  article.  My  only  hope  was  that 
the  woman  had  thrown  up  the  first  dose  and  would 
not  take  any  more.  If  not,  God  only  knows  what 
I  would  find  her  doing!  So  I  rode  at  good  speed, 
and  when  I  reached  her  home  I  walked  in  and  said, 

as  indifferently  as  possible:    "Hello,  Miss  ,  I 

reckon  you  are  calling  the  doctor  down."  She  said, 
"Yes,  I  couldn't  take  that  medicine  at  all."  I  said, 
"Well,  I  had  to  pass  here,  and  he  asked  me  to  call 
and  see  you  and  tell  you  to  discontinue  that  medi- 
cine and  take  this.  So  I  will  give  you  credit  for 
this  bottle  and  take  it  back  with  me." 

It  all  worked  well,  and  I  heard  no  more  of  the 
mistake ! 
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A  SUCCESSFUL  BLUFF. 

By  W.  R.  Ogier,  Columbus,  Ohio. 

It  was  during  the  great  railroad  strike  of  77. 
Soldiers  were  attempting  to  protect  railroad  prop- 
erty with  indifferent  success.  The  city  was  in  a 
state  of  panic,  many  fearing  to  put  money  even  in 
the  banks  on  account  of  threats  of  looting,  while 
others'"  feared  to  go  out  on  the  streets  after  dark. 

My  store  was  two  blocks  from  the  Union  Sta- 
tion, which  had  been  the  center  of  the  rioting.  On 
a  certain  night  I  closed  up,  alone,  at  ten  thirty.  I 
was  fearful  of  leaving  money  in  the  safe,  which 
was  fireproof  only,  and  I  had  more  than  $200  in 
my  trousers.  As  I  turned  the  street  comer  half  a 
block  from  the  store  I  noticed  a  man  standing  near 
the  curb,  and  after  taking  a  few  steps  away  from 
him  heard  him  call,  "If  you  are  going  that  way  I 
will  go  with  you,"  and  on  looking  back  saw  him 
approaching  me. 

I  had  a  small  revolver  in  my  hip  pocket,  which 
would  have  scarcely  killed  a  rabbit  at  five  paces,  and 
I  was  so  desperately  frightened  that  I  could  not  have 
taken  it  from  my  pocket  if  I  had  tried.  With 
amazing  folly  I  stopped,  turned  toward  him  and 
coolly  said,  "Come  on,"  at  the  same  moment  putting 
my  hand  on  the  handle  of  my  little  gun  right  before 

his  face. 

He  was  an  unprepossessing  looking  cuss,  which 
did  not  reassure  me,  but  for  two  blocks  we  walked 
down  that  deserted  street  without  exchanging  a 
word,  I  with  my  hand  on  my  toy  pistol  in  my  hip 
pocket.  When  I  reached  the  cross  street  leading 
homeward  I  turned  into  it,  he  continuing  on  in  the 
direction  we  were  going  and  calling  after  me:  "I 
have  an  aunt  living  down  this  way;  guess  I'll  go 
there  for  the  night."  This  is  my  most  thrilling  ex- 
perience in  a  long  life  as  an  apothecary,  and  never 
have  I  been  so  badly  scared  before  or  since. 

If  he  really  meant  mischief  my  bluff  was  a  suc- 
cess. 


^ 


THE  ICE-CREAM  GIRL. 

By  G.  F.  T.  HOWE. 


Oh,  cool  was  the  little  drug  store  neat 

When  the  evening  lights  would  twinkle, 
And  good  the  call  from  the  dusty  street 

Of  the  soda   fountain's   tinkle. 
Oh,  light  the  heart  of  the  maid  would  grow 

At  the  sound  of  the  glasses  clinking, 
While  the  steady  breeze  from  the  fan  would  blow 

As  we  sat  by  the  table  drinking. 


How  oft  I'd  look  in  her  sparkling  eyes 

As  we  spooned  (from  the  ice-cream  dishes), 
And  vainly  wish  I  could  surmise 

Her  heart's  most  inward  wishes. 
Then  I  asked  her  once  on  a  dismal  day— 

On  one  of  those  dreary  Mondays; 
She  stretched  herself,  and  I  heard  her  say: 

"Ah  me,  for  a  week  of  Sundaes!" 


A  HISTORIC  INDIANA  PHARMACY. 

That  of  Ho^an  &  Sons  in  Lafayette — A  Store  which    Played   an   Important    Part  in  the  Early  Days  of 
Pharmacy  in  Indiana  — Something  of  its    Past  History  and  Present  Management. 


While  the  sight  of  a  modern,  well-equipped  phar- 
macy is  always  appreciated,  it  is  a  pleasure  occa- 
sionally to  run  across  a  drug  store  which,  apart 
from  its  up-to-date  appearance,  enjoys  the  distinc- 
tion of  history  and  tradition.     This  thought  was 


mon  butcher's  paper  had  been  used  by  one  old  doc- 
tor for  the  purpose. 

Another  noticeable  thing  was  the  neat  hand- 
writing which  characterized  some  of  these  prescrip- 
tions.    The  penmanship  of  one  Dr.  Thompson  was 


Interior  view  of  the  Hogan  pharmacy,  Lafayette,  Indiana. 


inspired  by  seeing  the  old  register  of  physicians' 
prescriptions  in  the  window  of  the  drug  store  of 
Hogan  &  Sons  in  Lafayette,  Indiana. 

SOME   ANTIQUE    PRESCRIPTIONS. 

As  the  pages  of  these  old  prescription  registers 
were  turned,  dating  back  to  1850,  the  first  notice- 
able thing  was  that  among  the  thousands  of  old 
prescriptions  there  was  but  one  printed  prescription 
blank  used.  It  was  nicely  gotten  up,  twice  as  large 
as  those  in  common  use  to-day,  and  printed  by  an 
old  firm  way  back  in  1857. 

The  other  prescriptions  were  written  on  all  sorts 
of  paper  of  varying  shades  and  sizes.     Even  com- 


like  copperplate;  and  it  is  as  beautiful  to-day  as  it 
was  when  written  more  than  a  half  century  ago. 

Lafayette  in  the  early  days  had  a  great  many 
Englishmen  as  well  as  numerous  Irishnlen,  from 
the  old  country.  To  these  were  added  a  large  num- 
ber of  brilliant  young  men  from  the  Eastern  States 
who  gave  to  the  town  its  men  of  affairs,  and  added 
business  and  professional  ability  to  its  citizenship. 

"The  scientific  and  professional  character  of  these 
old  prescriptions  ranks  with  the  best  of  those  writ- 
ten to-day,"  said  Mr.  Hogan.  "Of  course,  time 
brings  changes  in  all  things,  not  excepting  prescrip- 
tion writing  and  compounding.  In  former  days, 
for  instance,  it  was  a  very  common  practice  to 
direct  prescriptions  to  be  put  up  in   the   form  of 
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lis,  while  to-day  the  more  general  practice  is  to 
spense  tablets  and  capsules." 


Thomas  W.  Hogan,  president  of  Hogan  &  Sons. 


OLD-TIME    PSYCHOTHERAPY. 

Mr.  Hogan  relates  of  one  old  Dr.  Jewett  that  if 
he  wrote  a  prescription,  the  ingredients  of  which 
were  pleasant  to  the  taste,  he  would  always  add 
some  bitter  drug.  He  believed  that  the  unpalatable 
admixture  had  a  psychic  value.  Thus  he  was  in 
advance  of  his  day,  for  we  consider  the  use  of 
mental  suggestion  a  modern  development.  While 
psychology  and  psychotherapy  as  sciences  had  not 
yet  been  formulated,  still  the  principles  of  these 
sciences,  as  yet  crude  and  indefinite,  were  taking 
form  in  the  minds  of  thinking  men  of  that  time — a 
rather  interesting  fact. 

Mr.  Thomas  Hogan  began  his  career  as  a  drug- 
gist in  1865,  entering  that  vocation  from  the  lum- 
ber business.  He  is  now  in  his  fifty-ninth  year  and 
has  two  adult  sons,  both  of  whom  are  in  the  firm. 
They  are  John  T.  Hogan,  Secretary  and  Treasurer, 
and  the  older  of  the  two;  and  William  J.  Hogan, 
vice-president  of  the  company.  Besides  the  Ho- 
gans,  the  store  enjoys  the  help  of  a  pharmacist  and 
a  woman  assistant. 


BIDDING  FOR  PRESCRIPTION  BUSINESS. 

One  of  the  Lar|{est  Prescription  Stores  In  the  Country  Advertises  Twice  a  Week  In  the  Local  Papers 
—A  Few  of  the  Ads.  which  Have  Been  Used  with  Tellinit  Effect  In  a  Recent  Campal({n. 


Woodard,  Clarke  &  Co.,  of  Portland,  Oregon, 
have  one  of  the  largest  prescription  departments  in 
America,  but  the  business  has  to  be  sustained.  Each 
week,  on  Wednesday  and  Saturday,  they  run  an  ad. 
in  the  local  papers  which  is  devoted  exclusively  to 
the  prescription  department.  It  appears  on  a  dif- 
ferent page  from  the  regular  daily  announcement. 

The  Woodard-Clarke  ads.  are  a  refreshing 
change  from  what  we  usually  see  in  prescription 
talks.  Quality  of  drugs,  care  in  compounding,  and 
all  those  virtues  which  since  the  days  of  Adam 
have  been  the  mainstay  of  the  advertising  druggist, 
are  conspicuous  by  their  absence.  Mr.  Woodard, 
who,  by  the  way,  writes  these  ads.  himself,  has 
struck  a  new  chord.  He  dwells  particularly  on  the 
modern  features  of  his  department.  For  example, 
he  makes  capital  of  the  fact  that  his  prescription 
counter  is  in  the  plain  sight  of  every  patron : 

HOW  MYSTERIOUS 

Is  the  prescription  case  of  the  average  drugstore — 
a  walled-up  enclosure  in  the  darkest  corner  of 
the  store,  sometimes  with  a  "peek  hole"  through 


which  the  patron  with  many  misgivings  hands  his 
prescription,  waiting  anxiously,  till  from  its  dark 
recesses  his  medicine  is  handed  out. 

Our  Dispensing  Counter, 
located  in  the  lightest  and  best  ventilated  portion 
of  our  store,  is  "wide  open,"  with  no  barriers,  no 
"peek  holes,"  no  windows.  There  are  one  hun- 
dred and  fifty  feet  of  open  counter,  where  experi- 
enced, qualified,  registered  men  attend  exclusively 
to  this  most  important  and  serious  branch  of  our 
business,  involving  as  it  does  responsibility  for 
human  life — where  the  anxious  customer  may,  if 
he  so  desires,  see  every  step  in  the  compounding 
of  his  prescription.  There  are  no  interruptions, 
no  trivial  talk,  no  loafers.  Quietly,  quickly  and 
accurately,  the  work  goes  on. 

Over  867,000  Original  Prescriptions 
have  been  filled  at  our  counter.  No.  1  was  filled 
July,  1865.  (We  do  not  include  refills  nor  pad 
our  files.)  This  is  a  record  of  public  service 
faithfully  performed,  which  we  may  well  be 
proud  of.  Each  day  sees  new  accounts  opened, 
new  friends  among  our  myriad  patrons.  If  you 
are  not  one,  let  us  serve  you.  Our  business  does 
not  depend  upon  popular  prices  alone,  but  we  can 
and  do  satisfy  every  other  legitimate  demand. 
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We  send  for  and  deliver  prescriptions.  We 
solicit  your  monthly  account.  Shop  by  phone — 
asking  for  the  department  wanted. 

WOODARD,  CLARKE  &  CO. 

Established  1865. 

Notice  the  typographical  arrangement  of  the  se- 
ries. There  is  a  strong  head  Hne,  a  "talk"  set  in 
narrow  measure  with  plenty  of  white  space  around 
it,  and  a  signature  at  the  bottom.  The  space  is  two 
columns  wide,  with  only  a  single  column  of  text  in 
the  center  of  it. 
THAT  HE  WHO  RUNS  MAY  READ 

We  installed  one  year  ago  typewriters  in  our 
prescription  department.  At  first  it  seemed  too 
radical  a  change  from  the  old  methods  of  writing 
directions  and  labels  in  longhand. 

Too  often,  however,  does  it  happen  that  the 
best  druggist,  like  the  best  physician,  is  a  mighty 
poor  scribe,  much  to  the  confusion  and  despair  of 
the  unfortunate  patient. 

Our  typewritten  labels  are  neat,  always  legible, 
and  our  patrons,  time  and  again,  exclaim  with  de- 
light when,  in  the  half-darkened  sick-room,  they 
find  directions  not  only  legible  but  pleasantly  easy 
to  read  without  danger  of  error.  Using  as  we 
do  a  double-color  ribbon,  labels  for  external  mix- 
tures, liniments  and  the  like  are  written  in  red  ink, 
while  labels  for  prescriptions  to  be  given  inter- 
nally are  written  in  black.  This  is  but  one  of  the 
many  improvements  which  we  originated  and  have 
installed  at  our  dispensing  counter,  the  largest 
and  best-equipped  in  this  country. 

WOODARD,  CLARKE  &  CO. 
Established  1865. 

In  the  foregoing  ad.  typewritten  labels  come  in 
for  special  mention.  This  is  excellent  copy.  Again, 
the  question  of  prices  is  treated  in  no  uncertain 
terms : 

"CHEAP"  PRESCRIPTIONS 

AH  things  being  equal,  a  store  filling  the  great- 
est number  of  prescriptions  can  maintain  the  low- 
est schedule  of  prices.  It  costs  us  less  to  fill  a 
prescription  to-day  than  it  did  forty  years  ago, 
because  our  business  is  large  enough  to  absorb 
the  undivided  time  and  attention  of  a  skilled  force 
of  men  and  to  rapidly  "turn  over"  the  various 
drugs  and  preparations  used  in  dispensing.  We 
believe  we  have  an  advantage  over  most  stores 
in  the  fact  that  our  dispensers  are  qualified,  ex- 
perienced, registered  men,  devoting  their  whole 
time  to  this  responsible  work.  They  are  never 
interrupted  while  weighing  out  some  powerful 
drug  to  wait  upon  a  customer  for  postage  stamps, 
or  while  writing  directions  to  furnish  an  impa- 
tient patron  with  a  porous  plaster.  They  attend 
strictly  to  their  specific  duties,  thereby  lessening 
the  opportunity  for  errors  and  confusion. 


We  have  filled  prescriptions  for  near  half  a 
century  in  Portland  and  every  device,  every  con- 
venience, every  improvement  which  will  simplify 
and  expedite  with  safety  this  work  we  have 
adopted.  It  is  not  strange,  therefore,  that  ours 
is  to-day  the  largest  retail  drug  store  on  the  Coast 
and  equals  in  the  volume  of  its  prescription 
work  any  in  the  land. 

WOODARD,  CLARKE  &  CO. 
Established  1865. 

Woodard,  Clarke  &  Co.  evidently  believe  that 
liberality  is  the  best  policy,  to  paraphrase  a  familiar 
saying.  They  have  adopted  shorter  hours  for  drug 
clerks  in  the  belief  that  the  long  day  lowers  the 
efficiency  of  store  help — a  contention  which  they 
publicly  support  in  the  following  announcement: 

CIVILIZING  BUSINESS 

Some  30  years  ago  when  two  young  men  who 
now  own  this  business  entered  it  as  employees 
it -was  the  rule  then,  asi  it  is  to-day  with  nearly 
every  drug  store  in  the  United  States,  to  keep 
open  until  midnight,  or  thereabouts.  Every  day 
in  the  year,  including  Sundays,  the  store  opened  at 
6  A.M.  Employer  and  clerks  worked  all  day  and 
every  day.  There  were  practically  no  holidays, 
and  even  when  the  key  was  turned  in  the  door  at 
night  there  was  some  one  to  answer  calls  for 
postage  stamps  and  other  urgent  necessities. 

A  species  of  slavery  and  bondage,  which  no 
business  justifies,  except  in  the  rarest  cases.  As 
the  years  went  by  and  the  business  grew,  neither 
of  these  men  forgot  the  earlier  years  of  their  toil, 
although  much  of  the  burden  had  fallen  upon  the 
shoulders  of  their  employees,  and  so,  four  years 
ago,  they  inaugurated  a  system  of  civilized  hours 
for  a  drug  store,  closing  at  9  in  the  evening  and 
opening  on  Sundays  for  four  hours,  between  10 
A.M.  and  2  p.m.,  dividing  the  force  into  shifts,  so 
that  no  employee  should  work  two  evenings  in 
succession  or  every  Sunday. 

There  is  but  one  other  store  on  the  Coast 
observing  these  hours.  It  is  located  in  Oakland 
and  made  the  change  after  watching  the  result 
of  our  movement  for  a  year.  Our  employees  ap- 
preciate our  hours.  We  have  applications  on  our 
books  at  all  times  for  positions  from  the  best  and 
most  skilled  men  in  the  calling.  We  can  afford 
.  to  pay  good  wages,  and  we  do,  because  our  men 
take  a  greater  interest  in  their  work.  Physicians 
approve  the  movement,  and  after  three  years  of 
experience  we  know,  for  our  business  shows  it, 
that  the  step  was  a  wise  and  profitable  one  in 
every  sense.  Above  all  else  we  thank  the  great 
public  which  has  supported  us  so  heartily  in  this 
movement,  as  our  growing  business,  the  largest  on 
the  Pacific  Coast,  attests. 

WOODARD,  CLARKE  &  CO. 

Druggists  are  showing  a  greater  disposition  than 
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ever  to  advertise  the  prescription  department.  While 
the  idea  is  a  good  one,  it  has  not  been  executed  with 
sufficient  variety  and  change.  There  has  been  a 
certain  sameness  in  all  such  advertising.     The  ef- 


forts of  Woodard,  Clarke  &  Co.  are  certainly  a 
departure  from  the  conventional,  and  will,  we  hope, 
inspire  some  new  "copy"  for  prescription  depart- 
ment ads. 


A  SPICE  WINDOW. 


By  H.  M.  CURRY. 
Ellsworth.  Kansas. 


The  display  shown  in  the  accompanying  illustra- 
tion was  one  of  our  best  this  season.  We  were  in 
the  midst  of  the  pickle  season  at  the  time  and  the 
trim  proved  very  effective,  bringing  good  business. 
My  own  likeness  was  reproduced  unintentionally. 
In  fact,  I  had  my  picture  taken  without  knowing  it. 
I  was  behind  a  black  curtain  which  we  use  when 
photographing  windows,  but  by  some  accident  of 
reflection  the  camera  caught  me. 


They,  too,  were  labeled,  and  included  cream  of  tartar, 
allspice,  ginger-root,  whole  cloves,  Mexican  sage,  not 
to  mention  8-inch  test  tubes  of  vanilla  and  lemon 
flavoring  extracts  and  other  things. 

The  window  cards  were  our  own  work,  the 
largest  one  showing  a  red  Maltese  cross  on  a  white 
background.  The  sign  to  the  left  read:  "As  good 
as  nature  grows."  while  the  one  on  the  right  said: 
"You  can't  make  good  pickles  without  good  spices." 


This  trim  consisted  essentially  of  three  rows  of 
goods.  On  the  top  one  were  cans  of  spices,  in- 
cluding red  pepper,  white  pepper,  cinnamon,  nut- 
meg, cloves,  ginger,  and  mustard.  On  the  second 
shelf  set  a  row  of  tall  glass  jars  polished  and  la- 
beled. They  contained  white  pepper,  powdered 
cucumber  seed,  allspice,  celery  seed,  nutmeg,  cloves, 
turmeric,  mace,  powdered  sweet  marjoram,  pow- 
dered cinnamon,  mixed  spices,  white  mustard,  nut- 
meg, and  caraway  seed.  Then  there  were  whole 
spices  on  white  china  plates  covered  with  glass  bells. 


At  the  bottom  was  an  oval  sign:    "They  cost  no 
more  than  inferior  brands." 

We  have  been  making  a  campaign  on  pure  spices 
and  flavoring  for  some  years,  and  find  that  it  pays 
well.  Quality  counts  in  this  line  much  more  than 
people  think.  We  frequently  point  out  some  good 
recipe  for  pickles,  dressings,  and  similar  condi- 
ments, printing  the  information  on  good  cards, 
which  are  then  enclosed  in  the  packages  leaving 
the  counter.  Customers  often  come  back  to  buy 
the  ingredients  for  these  mixtures. 


A  DRUG  TRAVELER  IN  PERU. 

A  Short  and  Interesting  Description  of  a  Trip  Recently  Made   to   Cnzco,  a  Town  which  has  Played  a 

Great  Part  in  Peruvian  History  on  the  One    Hand,  and  which    on  the  Other  is  Known 

as  the  Greatest  World  Market  for   the  Exportation  of  Coca  Leaves. 

By  RICHARD  P.  WINKLER. 


In  my  capacity  as  a  traveling  representative  of 
the  house  of  Parke,  Davis  &  Co.  I  have  had  occa- 
sion to  visit  nearly  every  country  in  both  Central 
and  South  America.     Perhaps  a  few  words  regard- 


Ruins   of   the   famous   fort   in    Cuzco,    Peru  —  the  old    "  i-'ortaleza 
Saesahuaman." 

ing  a  recent  trip  to  the  southern  part  of  Peru  may 
not  be  without  interest  to  readers  of  the  Bulletin 
OF  Pharmacy. 

Let  me  say  first  of  all  that  Cuzco,  in  lower  Peru, 
is  the  world's  most  famous  market  for  the  exporta- 
tion of  coca  leaves.  From  a  historic  point  of  view, 
also,  Cuzco  is  one  of  the  oldest,  most  interesting, 
and  most  picturesque  towns  in  Peru.  I  am  sending 
along  a  photograph  of  the  old  "Fortaleza  Saesahua- 
man," which  is  situated  on  a  hill  near  the  town.  It 
is  a  master  specimen  of  the  ancient  engineering 
work  done  by  the  Incas,  and  was  built  by  them 
many  centuries  ago.  While  the  tourist  is  passing 
over  the  rocks  comprising  the  ruins  of  this  great 
fortress  he  is  most  forcibly  reminded  that  he  stands 
on  the  very  spot  where  once  was  the  "Camp  de 
bataille"  where  the  Incas  fought  the  Spaniards  so 
bitterly. 

The  town  of  Cuzco  is  built  in  a  most  beautiful 
valley  at  an  elevation  of  12,000  feet  above  the  sea- 
level,  but  before  the  traveler  can  reach  the  place  he 
has  to  pass  through  various  other  towns  having 


altitudes  ranging  from  12,000  to  15,000  feet.  Dur- 
ing this  whole  trip,  indeed,  I  suffered  considerably 
from  the  rarefied  air  and  frequently  had  to  walk  at 
a  snail's  pace  so  as  not  to  lose  my  breath  entirely. 
In  the  Spanish  language  "sorrocho"  is  the  so-called 
mountain  sickness,  and  for  two  days  I  was  confined 
to  my  bed  with  this  distressing  ailment,  constant 
nausea  and  sick-headache  being  the  characteristic 
symptoms. 

While  Cuzco  is  a  town  of  great  historic  interest, 
it  is  very  uncleanly  and  unsanitary,  and  the  hotel 
fare  is  something  over  which  a  pampered  American 
would  throw  up  his  hands  in  despair.  The  food 
one  gets  is  of  such  a  nature  that  he  cannot  live  on 
it,  and  he  finds  it  necessary  to  resort  to  canned 
goods.  The  latter  have  sometimes  been  stored  in 
the  shops  for  many  years,  and  yet  they  are  needed 
to  protect  the  traveler  from  starvation.  I  may  add 
that  canned  foods  are  very  expensive  in  this  coun- 
try on  account  of  the  heavy  costs  incurred  by  the 
long  transportation  from  the  seaport. 

While  speaking  of  the  question  of  transportation, 
I  may  say  that  in  order  to  reach  Cuzco  I  had  to 


A  group  of  Peruvian  Indians  with  their  archaic  bows  and  arrows.  They 
have  evidently  assisted  the  two  whites  in  killing  the  wondrous  alligator 
shown  in  the  foreground. 

travel  on  muleback  for  two  days,  followed  by  two 
pack  mules  carrying  my  baggage.  It  was  neces- 
sary to  ascend  continually  up  perilous  paths  and 
over  mountains.     In  many  places  one  prefers  to  dis- 
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mount  and  walk  rather  than  to  ride,  for  although 
the  well-trained  mules  retain  their  footing  with 
great  skill,  a  slip  would  sometimes  mean  a  fall 
over  a  precipice  2000  or  3000  feet  high. 

The   Peruvian   Corporation,   Limited,   an   enter- 


Ilere  we  have  a  panoramic  view  of  Cuzco,  showiriK  the  maior  portion 
of  the  town,  with  the  mountains  in  the  distance  over  which  the  traveler 
climbs  in  getting  in  and  out  of  the  town. 

prising  English  railway  company,  with  headquar- 
ters in  Lima,  Peru,  is  fast  making  headway  in  the 
construction  of  a  railroad  to  Cuzco,  and  later  on 


when  I  have  occasion  to  visit  this  town  I  shall  prob- 
ably be  able  to  reach  it  with  much  greater  speed, 
comfort,  and  safety.  The  superintendent  of  the 
Peruvian  Corporation  is  Mr.  Morkill,  who  happens 
to  be  a  cousin  of  Col.  E.  W.  Fitch,  well  known  as 
the  manager  of  the  New  York  branch  of  Parke, 
Davis  ^  Co.  prior  to  his  resignation  and  retirement 
from  business  some  years  ago.  With  his  character- 
istic thoughtfulness,  Colonel  Fitch  had  written  Mr. 
Morkill  a  letter  regarding  me,  and  when  I  reached 
Lima  a  special  train  was  placed  at  my  command 
and  carried  me  as  far  as  the  railroad  was  then  con- 
structed. This  I  appreciated  very  much,  particu- 
larly in  view  of  the  fact  that  up  to  that  time  the 
railroad  had  not  been  opened  for  the  use  of  the 
public. 

Railway  building  faces  great  obstacles  in  many 
of  these  South  American  countries.  Everywhere 
there  are  difficult  problems  to  solve.  To  build  rail- 
roads amid  perilous  precipices  and  over  trestled 
abysses,  where  the  llama  and  condor  dispute  su- 
premacy, is  not  an  easy  task. 


Th«  New  Home  of  the  Daniel  Stewart  Company  in  iNDiANAPOLis.-The  Daniel  Stewart  Company,  large  and  successful  wholesale  drug- 
gists in  Indianapolis,  were  unfortunate  enough  to  lose  their  old  building  by  fire  in  July.  1907.  In  the  meantime,  however,  a  building  of  the  most  modern 
and  perfect  type  has  been  erected  on  the  old  site,  and  the  firm  celebrated  its  "  home  coming  "  a  few  weeks  ago.  In  the  present  view,  which  shows  the 
office  floor,  nearly  every  desk  is  seen  covered  with  flowers— the  tributes  of  many  friends.  The  firm  was  organized  in  1863  and  has  had  a  long  and 
honorable  career.  Mr.  William  Scott  is  now  president  and  is  the  active  head  of  the  business.  There  are  14  salesmen  out  on  the  road,  three  house 
salesmen,  and  the  present  building  is  six  stories  high  with  a  floor  space  of  something  like  50.000  square  feet. 
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BOARD  QUESTIONS  ANSWERED. 


A   NEBRASKA  EXAMINATION. 

TOXICOLOGY. 
{Continued  from   the  June  Bulletin.) 

9.  Phosphorus;  give  the  official  name,  source, 
dose,  symptoms  of  poisoning,  and  treatment  there- 
for. 

Phosphorus.  It  is  obtained  from  tricalcium 
phosphate,  aluminum  phosphate,  and  iron  phos- 
phate, which  are  found  in  nature.  The  largest 
phosphorus  beds  are  in  Florida.  The  dose  of  phos- 
phorus is  1/128  grain.  To  detect  phosphorus  in 
poisoning,  a  preliminary  step  is  to  examine  the 
vomited  matter  carefully  to  observe  any  odor  of 
phosphorus,  or  any  luminosity  on  stirring  the  ma- 
terial in  the  dark.  The  early  symptoms  consist  of 
severe  abdominal  pain,  vomiting,  and  collapse.  The 
antidotes  to  phosphorus  are  potassium  permanga- 
nate and  hydrogen  peroxide,  which  act  by  virtue 
of  their  oxidizing  properties. 

10.  (a)  Name  a  chemical  antidote  for  oxalic 
acid?  (6)  Could  you  safely  use  potash  or  sodium 
carbonate?  (c)  Why?  {d)  Is  it  best  to  use  a 
stomach  pump? 

(a)  Chalk  or  magnesia  mixed  with  water,  {b) 
No.  (c)  Potassa  and  soda  are  not  antidotes  because 
they  form  soluble  oxalates,  which  are  equally  as 
poisonous  as  the  acid,  {d)  The  use  of  a  stomach 
pump  is  advantageous. 


A  NEW  JERSEY  EXAMINATION. 

PHARMACY. 

1.  State  briefly  the  changes  you  note  in  the  last 
Pharmacopoeia  and  mention  the  advantages  in  so  far 
as  you  are  familiar  with  them. 

The  addition  of  the  average  dose  helps  a  druggist 
to  detect  poisonous  quantities  in  a  prescription. 
Assay  processes  have  been  appended  for  potent 
drugs  which  enable  the  pharmacist  to  buy  prepara- 
tions of  uniform  strength.  Purity  rubric  which 
limits  the  amount  of  impurities  allowable  in  drugs 
and  chemicals.  Introduction  of  serums  and  gland 
products  was  advisable  because  they  are  used 
extensively. 

2.  Alcohol  contains  38  per  cent  by  weight  of 
absolute  alcohol  and  has  a  specific  gravity  of  0.943. 
What  is  the  percentage  by  volume? 

100  grammes  =  38  grammes  of  absolute  alcohol. 


100  -f-  0.943  =  106.04  Cc.  or  38  grammes.  38  -f- 
0.8098  =  46.92  Cc.  46.92-^106.04  =  44.25  per 
cent. 

Owing  to  shrinkage  in  volume  this  problem 
cannot  be  figured  exactly.  The  only  accurate  method 
is  to  look  up  the  alcoholic  tables  in  the  back  of  the 
Pharmacopoeia. 

3.  {a)  Mention  the  most  desirable  excipients  for 
making  pill  masses,  {b)  What  is  meant  by  plas- 
ticity, firmness,  adhesiveness,  and  homogeneity  in 
making  pill  masses  ?  (c)  What  excipient  would  you 
use  in  making  pills  containing  (1)  readily  reduci- 
ble substances,  (2)  deliquescent  substances,  (3) 
substances  containing  volatile  oils,  (4)  scale  salts 
of  iron? 

(a)  Syrup,  glycerin,  glucose,  powdered  althaea, 
soap  and  water,  {b)  Plasticity  is  the  property  of 
some  substances,  as  clay,  through  which  the  form  of 
the  mass  can  be  readily  changed  or  molded.  Firm- 
ness indicates  solidity,  a  compact,  unyielding  con- 
dition. Adhesiveness  is  the  power  of  adhering  or 
sticking.  It  indicates  a  glutinous  condition.  Homo- 
geneity means  similarity  in  material  and  form.  It 
indicates  an  identity  of  composition  and  structure, 
(c)  (1)  Cacao  butter  and  petrolatum,  (2)  powdered 
licorice,  (3)  licorice  powder  and  flour,  (4)  water 
and  glucose. 

4.  How  much  potassium  iodide  would  you  employ 
in  making  ^  liter  of  a  saturated  solution  of  potas- 
sium iodide  ?    Answer  in  the  metric  system. 

This  problem  is  a  question  of  memory  and  cannot 
be  figured  out  theoretically.  A  troy  ounce  of 
potassium  iodide  in  5^  fluidrachms  of  water  gives 
one  fluidounce  of  concentrated  solution.  To  make 
y%  liter  divide  1000  by  8  =  125  (125-^-3.696)  -^ 
33.82  -^-  5.5  =  6.14  troy  ounces. 

5.  (a)  Give  the  official  name  of  blue  ointment. 
(&)  Of  what  is  it  composed?  (c)  Wherein  does  it 
differ  from  mercurial  ointment? 

(a)  Unguentum  hydrargyri  dilutum.  {b)  Mer- 
curial ointment  and  petrolatum,  (c)  In  that  it  is 
about  two-thirds  as  strong,  the  mercurial  ointment 
being  diluted  with  about  one-half  its  weight  of 
petrolatum. 

6.  How  many  minims  of  tincture  of  digitalis  are 
required  in  a  pint  mixture  each  teaspoonful  of  which 
represents  130  milligrammes  of  digitalis. 

(8  X  .130)  X  16  =  16.64  grammes  of  digitalis 
in  the  pint  mixture,  or  166.4  Cc.  of  the  tincture. 
166.4  X  16.23  =  2700.672  minims. 
{To  be  continued.) 
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DOLLAR  IDEAS. 


The  editor  of  the  Bulletin  ivill  pay  $t  in  cash  for 
every  practical  idea  accepted  for  this  department.  IVhat 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  POST-CARD  DEVICE. 


L  E.  Taylor,  Gridley,  Illinois:   Take  two  pieces 
wire,  bend  them  into  separate  circles  and  con- 


TABLE 


nect  them  together  by  straight  pieces  of  wire. 
Cover  the  form  with  cloth.  Suspend  the  covered 
form  on  a  bird-cage  spring  as  shown  in  the  accom- 


panying illustration.  Pin  the  post-cards  on  the 
cloth  with  clips  or  similar  devices.  The  slightest 
touch  keeps  the  rack  moving,  attracts  attention, 
and  sells  the  cards. 


A  SUPPORT  FOR  SMALL  TABLET  BOTTLES. 

R.  S.  Alexander,  Montezuma,  Iowa:  I  have  had 
some  trouble  in  handling  hypodermic  and  dispens- 
ing tablets  in  bottles  of  one  hundred.  A  frame  may 
be  constructed  which  will  always  keep  the  right  bot- 
tle in  the  right  place.  I  use  McGill's  brass  paper 
fasteners  and  carpet  staples.  With  a  pair  of  round- 
nose  pliers  or  small  flat  pliers  bend  the  ends  of  the 


fasteners  as  in  Fig.  1.  At  the  same  time  spread  the 
tongues  far  enough  to  permit  one  to  fasten  the  brass 
clip  to  a  strip  of  wood  or  the  edge  of  a  shelf,  as 
shown  in  Fig,  2.  Notice  that  the  staple  driven  into 
the  support  at  the  point  of  the  V  serves  to  hold  the 
clip.  Press  the  neck  of  the  bottle  between  the  spread 
tongues,  grasp  the  latter  and  bend  them  around  the 
neck  of  the  bottle.    This  completes  one  holder. 

Thus  staple  a  holder  on  every  inch  mark,  say,  of 
a  yardstick.  Afterwards  one  may  cut  the  yardstick 
into  sections  to  conform  with  the  sections  of  the  pre- 
scription shelf.  By  this  arrangement  I  have  two 
rows  of  bottles  where  previously  there  was  only  one 
with  the  bottles  mixed  up.  Surplus  stock  may  be  car- 
ried wherever  it  is  convenient. 


A   STOPPER   FOR   BOTTLES   OF   DELICATE 
CHEMICALS. 

H.  F.  Goodrich,  Anoka,  Minnesota:  We  find  it 
difficult  to  keep  good  stoppers  in  our  wide-mouth 
stock  bottles  containing  resorcin,  menthol,  potassium 
acetate,  and  chemicals  of  similar  nature.  The  con- 
tainers in  which  these  products  come  to  us  are  stop- 
pered with  flat  corks  which  soon  spoil  from  the  re- 
peated use  of  the  corkscrew.  The  holes  thus  pro- 
duced admit  moisture  and  allow  the  deliquescent 
salts  to  spoil.  Moreover,  the  mouths  of  the  bottles 
are  too  wide  to  permit  the  use  of  an  ordinary  cork 
after  the  original  one  is  no  longer  serviceable.     To 
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remedy  the  difficulty  I  push  a  short  nail  up  through 
the  cork,  thus  making  it  possible  to  pull  the  stopper 
without  the  aid  of  a  corkscrew,  at  the  same  time 
keeping  the  cork  intact. 


A  HOME-MADE  AIR  PENCIL. 

/.  Earl  Taylor,  Gridley,  Illinois:  An  air  pencil  or 
brush  for  making  show  cards  usually  costs  about 
$3.50.  Any  druggist  can  make  one.  Take  an  old 
syringe  bulb  and  cut  the  nozzle  out.  Get  an  engine 
oil  can  and  cut  the  spout  off  of  it.  Now  fasten  this 
cone-shaped  nozzle  to  the  rubber  bulb  and  the  device 
is  completed.  Compress  the  bulb,  introduce  the  pen- 
cil into  the  mixture,  and  the  home-made  air  pcnc:'. 
is  ready  for  work. 

Here  is  an  air  pencil  recipe.  I  paid  $2  foi'  the 
formula  and  can  recommend  it. 

Alabastine,  any  color  desired 4  pounds. 

Flour  1  pound. 

Mix  and  add  water  to  form  a  paste.  It  should  have  a 
consistency  like  sorghum  molasses. 

This  outfit  is  fine  for  lettering  and  drawing  pur- 
poses. 

THREE   SODA   WINNERS. 

P.  I.  Minton,  PlainHeld,  N.  I.:    Here  are  three 
drinks  which  have  been  sellers  at  my  fountain: 
"peerless"  white  root  beer. 

True  oil  of  wintergreen 20  drops. 

Oil  of  sassafras 20  drops. 

Oil  of  coriander 5  drops. 

Cut  in  1  ounce  of  alcohol. 

Simple    syrup,    sufficient   to   make    1   gallon. 

This  flavor  is  not  new,  but  the  absence  of  color- 
ing matter  and  the  name  are  novel.  White  Root 
Beer  is  what  catches  the  eye.  The  price  is  five 
cents  a  drink. 

ANANASSA    SUNDAE. 

Over  the  usual  amount  of  ice  cream  pour  one  ladleful  of 
crushed  pineapple,  then  sprinkle  with  grated  sweet  chocolate 
and  finish  with  one  cherry  on  top.  Ananassa  Sundae  is  a 
great  seller  with  u,s  at  ten  cents  a  glass. 

ORIENTAL    SUNDAE. 

Over  the  usual  amount  of  ice  cream  pour  one  ladleful  of 
maple  walnut  syrup.  On  one  side  of  the  glass  sprinkle  a 
teaspoonful  of  grated  sweet  chocolate  and  on  the  other  side 
a  teaspoonful  of  coffee  sugar,  the  latter  being  prepared  as 
follows:  Mix  a  half-pound  of  finely  ground  coffee  with 
two  pounds  of  powdered  sugar  and  run  it  through  a  number 
forty  sieve.  Finish  off  with  a  spoonful  of  whipped  cream 
and  a  cherry  on  top.     Charge   15  cents   a  drink. 


CORN  CURE. 

F.  Boettger,  Peoria,  Illinois:  There  are  many 
formulas  for  corn  cures,  but  the  following  has  stood 
the  test  of  time  and  gives  excellent  satisfaction : 

Salicylic  acid 300  grains. 

Solid  extract  of  cannabis  indica 30  grains. 

Oil  of  turpentine 2^  fluidrachms. 

Collodion,  U.  S.  P 5  fiuidounces. 

Acetic  acid,  glacial 1  fluidrachm. 

Mix  the  first  three  ingredients,  add  the  collodion  and 
lastly  the  acetic  acid. 

Put  up  th'^  mixture  in  two-drachm  vials  and  sell 
it  for  ten  cents. 

A  small  strip  of  sandpaper  and  brush  might  be 
included  in  the  package.  The  sandpaper  is  used  to 
roughen  the  surface  of  the  corn.  Since  many  skins 
are  rather  susceptible  to  salicylic  and  acetic  acids, 
the  customer  should  be  cautioned  against  soaking 
the  feet  before  applying  the  remedy. 


TO  REMOVE  CASTOR  OIL  FROM  A  GLASS. 

James  L.  Tuohy,  Salem,  N.  J. :  Most  drug  stores 
sell  prepared  castor  oil  over  the  soda  counter.  The 
easiest  way  to  remove  the  oil  in  cleaning  the  glass 
is  to  have  a  little  sodium  bicarbonate  handy  and 
put  about  a  big  teaspoonful  right  on  the  bottom  of 
the  glass,  without  any  water.  Rub  the  dry  soda 
around  the  surface  of  the  glass  with  the  fingers. 
It  absorbs  all  the  oil,  forms  a  sort  of  soap,  and 
cleans  the  glass  thoroughly.  When  no  trace  of 
the  oil  can  be  detected  rinse  the  glass  with  a  little 
water. 


A  POWDER  DIVIDER. 

/.  Earl  Taylor,  Gridley,  III.:  Take  a  piece  of  tin 
1/^  by  5  inches.  Turn  the  ends  at  right  angles  to 
make  the  size  1^  by  3  inches,  or,  in  other  words, 


c,.-' 

1 

N.  C 

■' 

A 

/i' X  5  /N  FRONT 

^i 

B 

5    IN. 

3 

At  points  A  bend  B  back  at  right  angles.    Nip  off  the  corners  C,  and  the 
device  is  complete. 

take  one  inch  off  of  each  end.  Nip  off  the  corners 
of  the  bent  portions  on  one  side  to  show  which  is 
the  top  side.  This  is  the  best  powder  divider  ever 
used. 
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LETTERS. 


COUPLE  OF  SUGGESTIONS  AND  AN  INQUIRY, 
[o  the  Editors : 

About  two  years  ago  a  druggist  told  readers  of 
the  Bulletin  his  method  of  separating  the  aqueous 
from  the  benzine  layer  in  making  tincture  of  de- 

iorized   opium.      He    suggested   that   a   hole   be 

Irilled  in  the  side  of  the  bottle  on  the  dividing  line. 

[f  you  will  remember,  I  contributed  a  note  to  the 

Bulletin  at  the  time  advising  druggists  to  allow 

Fthe  two  layers  to  separate  in  a  corked  funnel,  take 

out  the  cork  long  enough  to  draw  off  the  aqueous 

solution,  and  then  restore  it. 

Now  I  am  about  to  make  another  suggestion. 
Elmer  W.  Rice,  on  page  209  of  the  May  Bulletin, 
in  the  department  of  "Dollar  Ideas,"  gives  his 
method  of  cleaning  utensils.  He  hangs  a  tin  can 
at  the  sink  and  keeps  scraps  of  soap  and  a  brush  in 
it.  I  suggest  that  an  old  mortar  be  used  instead — 
one  on  which  the  lip  has  been  broken  off  and  which 
has  been  rendered  useless  as  a  mortar.  Pieces  of 
soap  and  a  brush  can  be  kept  in  it  in  the  same  man- 
ner, and  it  will  be  found  very  useful  in  cleaning 
utensils  generally.  Furthermore,  such  soap-suds 
as  slop  over  will  help  to  keep  the  sink  clean. 

This  will  be  found  more  serviceable  than  a  tin 
can.  Tin  cans  soon  become  rusty  and  more  holy 
(?)  than  righteous. 

Now  let  me  ask  in  conclusion  that  readers  of  the 
Bulletin  write  me  about  any  foolish  or  funny 
questions  which  may  have  been  put  to  them  by 
patrons.  I  should  like  to  get  up  an  interesting  con- 
tribution along  this  line.  The  other  day,  for  in- 
stance, two  women  came  in  and  asked  me  where 
Mrs.  McGinness  had  moved  to.  I  had  never  heard 
of  her  royal  highness,  but  after  repeated  question- 
ing I  found  that  she  had  lived  over  a  grocery  store 
near-by,  that  she  had  moved  out  in  the  night,  that 
she  still  owed  the  grocer  for  rent  and  supplies,  and 
that  these  good  women  wanted  to  know  where  she 
had  gone.  It  was  all  very  funny,  but  it  all  made 
clear  the  fact  that  people  expect  a  druggist  to  know 
pretty  much  everything.  If  readers  will  write  me 
about  amusing  questions  of  this  kind  that  are  put 
to  them  I  shall  be  glad  to  work  up  the  material 
into  an  interesting  article. 

Tpiomas  O.  Weatherley. 

1604  South  Broad  Street,  Philadelphia,  Pa. 


A  CHATTY  AND  SOMEWHAT   GLOOMY   LETTER 

FROM  AUSTRALIA. 
To  the  Editors: 

Having  read  how  American  pharmacies  are  con- 
ducted, I  feel  that  it  is  up  to  an  Australian  to  give 
a  few  details  of  how  we  do  business  in  Australia, 
or  rather  I  should  say  in  Victoria,  because  phar- 
macy differs  very  widely  in  each  of  the  states,  and 
I  can  only  speak  of  our  garden  state — the  best 
of  all. 

Our  chemists'  (or  pharmacists')  shops  are  largely 
one-man  concerns,  and  not  more  than  10  per  cent 
carry  a  qualified  assistant.  He  is  paid  wages  vary- 
ing from  three  to  four  pounds  a  week.  The  ma- 
jority of  the  shops  will  do  an  annual  turnover  of 
from  600  to  1000  pounds.  The  business  is  strictly 
confined  to  drugs.  Very  few  phannacists  carry 
side-lines,  excepting  country  chemists,  who  may  sell 
anything  from  a  coffin  to  an  American  banjo.  Our 
stocks  are  small,  and  very  few  are  worth  a  thou- 
sand pounds,  the  majority  ranging  in  value  from 
300  to  600  pounds. 

We  have  in  Victoria  a  gigantic  combination 
known  as  the  "Friendly  Societies."  who  deal  out 
physic  and  medical  attention.  Chemists  are  now 
permitting  themselves  to  be  made  members  by  pro- 
viding medicine  at  from  five  to  seven  and  a  half 
shillings  yearly  for  all  the  members  of  a  family, 
no  matter  whether  it  be  for  a  childless  couple  or 
for  a  family  composed  of  twenty  children.  It  has 
been  the  experience  of  the  past,  however,  that  as 
soon  as  a  society  of  this  sort  becomes  financially 
strong  enough,  a  dispensary  is  built,  which  results 
in  ruination  for  the  unfortunate  chemist  who  ha:; 
built  his  house  upon  such  a  foundation  of -sand. 
These  societies  have  no  bowels.  They  are  com- 
posed of  all  classes,  from  the  man  who  earns  five 
shillings  daily  to  the  senator  of  the  state,  and  peo- 
ple who  support  a  policeman,  a  parson,  or  a  motor 
car  begrudge  paying  ready  money  for  the  medicine 
required  for  their  bodies.  The  fatter  the  member, 
the  more  deeply  he  cuts  into  the  private  chemist; 
and  usually  the  person  having  a  remunerative  com- 
mercial vocation  is  responsible  for  dispensaries  trad- 
ing in  drugs  to  their  members. 

The  dispenser  in  charge,  being  indifferent  to  the 
profits,  since  it  does  not  affect  his  own  pockets,  will 
very  often  sell  tinctures  at  a  profit  less  than  the 
duty  on  the  spirit.  Sometimes  he  will  offer  patent 
medicine  at  less  than  the  wholesale  price  for  small 
lots.     As  a  result  of  this  state  of  affairs  the  chem- 
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ists  with  us  supply  only  a  small  portion  of  the  med- 
icine used  by  the  people  and  ordered  by  the  doctors. 

Our  limited  population  (four  and  a  half  million 
people  to  three  and  three-quarter  million  square 
miles  of  territoiy)  has  originated  a  country  store- 
keeper of  the  octopus  nature.  This  trader  obtains  a 
poison  license,  practically  keeps  a  chemist's  shop, 
and  his  confrere  in  the  city,  copying  him,  will  sell 
everything  possessed  by  a  druggist  excepting  poi- 
sons. So  you  can  understand  that  many  of  us  view 
with  amazement  any  attempt  at  getting  a  profit 
from  our  business,  and  I  believe  that,  after  allow- 
ing a  proprietor's  wages,  very  few  businesses  pay 
10  per  cent  profit,  since  the  expense  of  conducting 
leven  a  small  shop  is  too  great  for  the  amount  of 
:trade  done. 

Don't  think  I  am  sick,  Mr.  Bulletin.  Believe  me, 
1  am  not  in  need  of  a  holiday.  I  am  giving  you 
indisputable  facts  which  go  to  prove  that  in  this 
•country  we  would  do  well  to  carry  side-lines  such 
.as  tobacco  and  stationery  similar  to  the  shops  in 
your  country,  and  yet  we  hesitate  here  since  we 
•cannot  isolate  ourselves  amongst  our  small  popula- 
tion, and  the  first  chemist  who  operated  along  new 
lines  would  be  quickly  ostracized  by  this  democratic 
and  socialistic  community,  which  would  view  him 
as  a  monopolist. 

Many  of  us  obtain  valuable  hints  from  your  jour- 
nal, and  it  puts  ginger  into  us  when  we  view  the 
pictures  of  the  big  shops  in  the  States.  Yet  we 
-cannot  adopt  many  of  your  ideas.  Different  coun- 
try, different  people!  That  reminds  me  that  one 
-of  the  sailors  of  your  fleet  told  me  that  in  America 
.they  would  not  allow  customers  to  take  so  long 
over  a  drink  as  we  do  here.  But  here  there  is  a 
small  population  and  each  person  is  a  host  in  him- 
self. Consequently,  matters  must  be  tolerated  in 
Australia  to  keep  trade. 

Good' wishes  and  long  life  to  the  Bulletin. 

W.  D.  Williams. 

Glen  Ferrie,  Victoria,  Australia. 


WHAT   PROHIBITION   DID    FOR   HIM. 
To  the  Editors: 

I  have  been  very  much  interested  in  the  articles 
which  have  appeared  from  time  to  time  in  the  Bul- 
letin regarding  the  liquor  question  as  it  relates  to 
the  drug  store,  and  it  occurred  to  me  that  our  ex- 
perience in  that  line  might  be  of  interest  to  those 
who  are  on  the  anxious  seat. 

We  have  had  a  license  here  off  and  on  for  many 


years,  and  have  sold  liquor  in  various  ways,  on 
physicians'  prescriptions,  and  without  them,  accord- 
ing to  the  kind  of  license  we  have  had,  until  two 
years  ago  when  the  people  of  this  town  voted  no 
license  for  two  years.  Since  that  time  we  have  not 
sold  a  drop  of  anything.  Even  alcohol  has  been 
cut  out,  and  all  liquor  that  has  been  used  in  medi- 
cine or  otherwise  has  been  brought  in  from  other 
towns.  Even  the  doctors  have  to  send  out  of  town 
to  get  it. 

We  had  an  idea  that  to  cut  out  the  liquor  sales 
would  make  quite  a  difference  in  our  trade,  but  a 
practical  trial  for  the  past  two  years  has  proved  to 
our  entire  satisfaction  that  a  drug  store  can  be  run 
without  the  sale  of  liquor  more  successfully  than 
with  it.  Our  trade  is  better  than  it  was  when  we 
had  a  license,  and  we  have  the  satisfaction  of  know- 
ing that  we  are  not  contributing  to  the  misery 
caused  by  liquor. 

If  we  could  get  a  license  to-morrow  to  sell  the 
stuff,  we  would  not  take  it.  The  drug  business 
has  been  the  butt  of  ridicule  too  long  on  account 
of  the  liquor  question,  and  we  have  shown  the 
people  of  Moravia  at  least  that  the  drug  business 
is  as  honorable  as  any,  and  not  allied  with  the 
liquor  interests. 

Let  the  druggists  of  the  United  States  drop  the 
sale  of  liquor  and  show  that  they  mean  it.  Then, 
and  then  only,  will  the  public  recognize  that  the 
drug  business  is  an  honorable  profession,  worthy 
of  everybody's  respect.  Fred  S.  Hawley. 

Moravia,  N.  Y. 

MORE  ON  BASHAM'S  MIXTURE. 

To  the  Editors : 

I  noticed  in  your  April  number  an  article  on  the 
manufacture  of  Basham's  Mixture  with  the  state- 
ment that  it  will  not  keep  for  more  than  one  week 
if  made  according  to  the  U.  S.  P.,  Eighth  Revision. 
I  am  not  criticizing  this,  but  rather  I  am  asking  for 
information.  I  make  a  considerable  quantity  of  the 
preparation  and  never  yet  have  I  seen  any  with  a 
precipitate.  I  am  not  saying  that  it  will  not  pre- 
cipitate in  time,  for  as  to  this  I  do  not  know.  As 
I  write  I  have  a  sample  in  front  of  me  that  has 
been  made  one  month  and  shows  no  deposit.  On 
the  contrary,  it  is  as  clear  as  it  was  the  day  I  made 
it.  After  making  my  solution  of  ammonium  ace- 
tate I  add  acetic  acid,  C.  P.,  enough  to  make  the 
solution  conform  to  the  litmus  paper  test  for  acids. 
In  making  one  liter  of  the  finished  product  you 
can  readily  see  that  I  have  a  little  over  500  Cc.  of 
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le  solution  of  ammonium  acetate,  but  I  dispose  of 

le  surplus  and  with  the  remaining  500  Cc.  proceed 
IS  the  Pharmacopoeia  directs,  obtaining  the  results 

rhich  I  have  mentioned. 

I  can  find  no  fault  with  the  formula  as  it  now 
Itands.     If  I  have  not  made  the  product  right,  I 

ive  certainly  been  making  a  Basham's  mixture 
that  does  not  precipitate  and  will  remain  clear  for 
It  least  one  month.  L.  L.  Carpenter. 

Owensboro,  Ky. 


WHAT  HE  SAID  WHEN  HE  WAS  DUNNED. 

To  the  Editors : 

I  am  sending  you  a  letter  which  I  received  some 
time  ago  from  a  customer  to  whom  I  had  sent  a 


^ 


lA  A..^ 


^SiaM^^^vUL.vJn^^      ' 


Statement  of  his  account.  It  may  be  interesting  to 
some  of  the  readers  of  the  Bulletin  of  Phar- 
macy, and  incidentally  it  shows  what  the  druggist 
gets  sometimes  when  he  tries  to  make  collections. 

Umpire,  Ark.  JeWELL  StiLL. 


HONOR  WHERE  HONOR  IS  DUE. 

To  the  Editors: 

I  am  just  in  receipt  of  my  copy  of  the  June  Bul- 
letin containing  a  cartoon  of  myself  on  page  232. 
Let  me  suggest  that  the  statement  made  that  I  will 
be  the  host  needs  a  little  correction.  While  I  expect 
to  do  my  full  share  in  making  those  who  may  at- 
tend the  convention  not  only  happy  but  "glad  that 
they  came,"  yet  I  will  not  be  the  whole  show.    We 


have  about  150  live,  active  retail  druggists  in  this 
city — 90  per  cent  of  them  loyal,  dues-paid  members 
of  the  N.  A.  R.  D.  They  will  all  be  only  too  will- 
ing to  lend  a  helping  hand  in  making  the  Louisville 
convention  memorable  not  only  as  one  of  enjoy- 
ment, but  also  in  the  business  that  will  be  tran- 
sacted. Every  indication  points  to  a  record-break- 
ing attendance,  as  this  city  is  advantageously  situ- 
ated, geographically,  to  reach  territory  where  the 
N.  A.  R.  D.  has  always  had  a  large  following.  I 
hope  you  will  honor  us  with  your  presence. 

Louisville,  Ky.  SiMON  N.  JONES. 


COLD  CREAM. 

To  the  Editors: 

I  submitted  the  following  formula  for  a  cold 
cream  to  the  May  Bulletin,  page  204: 

White  wax  8  ounces. 

White  mineral  oil  24  ounces. 

Distilled  water  20  ounces. 

Borax luo  grains. 

Oil  of  rose  20  drops. 

The  directions  were  correct,  but  there  was  an 
error  in  the  formula  given.  The  amount  of  water 
should  have  been  20  ounces,  as  printed  above,  and 
not  20  pints,  as  given  in  the  May  article. 

The  formula  for  carmine  solution,  an  ingredient 
in  the  liquid  face  powder  which  I  also  contributed 
to  the  May  Bulletin,  included  water,  16  ounces, 
and  not  pints  as  given.  It  is  too  bad  that  these 
typographical  errors  crept  in,  but  I  deem  it  well  to 
correct  them.  Jacob  J.  Franz. 

New  York  City. 


TO  RETARD  PRECIPITATION  IN  SOLUTION  OF 
MAGNESIUM  CITRATE. 

To  the  Editors : 

The  following  is  an  idea  which  may  be  of  inter- 
est to  some. of  your  subscribers: 

Make  the  solution  of  magnesium  citrate  proper 
as  indicated  in  the  first  portion  of  the  directions  of 
the  U.  S.  P.,  leaving  out  the  syrup  of  citric  acid. 
Filter  and  bottle  it.  Sterilize  this  solution  in  the 
bottles  and  place  a  pledget  of  cotton  in  the  neck  of 
each.  When  needed  for  dispensing  add  the  syrup 
of  citric  acid  and  the  required  quantity  of  water, 
and  finally  the  potassium  bicarbonate.  A  concen- 
trated solution  of  magnesium  citrate  prepared  and 
protected  in  this  manner  will  not  precipitate,  and  a 
fresh  solution  is  always  dispensed. 


Washington,  D.  C 


Wm.  Burton  Spire. 
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BUSINESS  HINTS. 


Advertising  the  Soda  Fountain. — 

Our  attention  has  been  directed  to  an  effective  piece  of 
soda-fountain  advertising.  It  consists  of  a  booklet  AYs,  by 
65^  inches  in  dimensions,  and  containing  8  pages.  The  text 
is  printed  in  black  type  and  is  surrounded  by  a  red  border. 
The  headlines  are  also  red.  This  clever  copy  comes  from 
B.  S.  Cooban  &  Co.,  of  Chicago,  as  may  be  seen  from  a  fev^f 
of  the  pages  which  we  reproduce : 

One  page : 

THE  GOODNESS  OF  COOBAN'S  ICE  CREAM. 

We  are  in  a  position  to  announce  that  owing  to  a  contract  entered 
into  with  us  by  the  Bowman  Dairy  Co.  we  will  this  season  be  supplied 
with 

SPECIAL  ST.  CHARLES  CREAM 
TESTING  24  PER  CENT  BUTTER-FAT 
to  be  used  in  the  manufacture  of  our  Ice  Cream.  That  this  is  a  decided 
step  in  advance  of  any  ice  cream  manufacturer  may  be  gathered  by  the 
fact  that  the  government  standard  for  richness  of  ice  cream  is  but  14 
per  cent  of  butter-fat.  Most  manufacturers  use  18  per  cent,  together 
with  condensed  milk,  gelatin,  etc.  Again  we  repeat,  ours  is  24  per 
cent.  In  all  probability  the  richest  in  Chicago.  Professional  ice  cream 
manufacturers  cannot  commence  to  make  a  cream  so  rich — for  the 
reason  that  it  will  not  bear   shipment. 

It   doesn't   take   a   blind   man    to    see   that    Cooban's    Ice    Cream    is 
highly  nourishing.      It's  a  food — a   delightful,   perfect,    summer   food — as 
.well  as  a  most  palatable  concoction.     Order  some  for  that  next  Sunday 
dinner. 
50c  Per  Quart.  Packed  and  Delivered.  $2  Per  Gallon. 

Another  page : 
TO  24  PER  CENT  BUTTER-FAT  CREAM  IS  ADDED  SUGAR  AND 
PURE  EXTRACT  OF  VANILLA— NOTHING  MORE. 

The  result  is  ice  cream  that,  as  the  "sweet  girl  graduate"  so  feel- 
ingly expresses  it,  is  "utterly  delicious."  If  you  were  to  go  into  our 
ice  cream  "kitchen"  and  observe  the  cleanly  conditions  under  which  the 
article  is  manufactured,  then  note  the  extreme  care  in  selecting  exactly 
the  right  ingredients  and  proper  quantities,  you  would  then  begin  to 
account  for  the  unquestioned  popularity  of  Cooban's  Ice  Cream. 

Our  freezer  is  turned  by  a  gas  engine,  and  the  speed  and  time  is 
regulated  to  the  minute. 

We  test  each  lot  of  cream,  and  if  it  falls  below  our  standard  (24 
per  cent  butter-fat)  we  reject  it.  Purity  and  richness  is  assured  in 
every  lot  turned  out. 

As  you  will  probably  eat  a  lot  of  ice  cream  this  summer  it  is  well  to 
remember  that  Cooban's  easily  bears  the  palm  of  superiority  as  being 
the  best.  It  is  the  purest,  smoothest,  and  most  toothsome  article  that 
can  be  produced. 

Sample  it  and  see. 

A  third  page: 

PURE,  SPARKLING  PHOSPHATE  DRINKS. 

Delicious  to  the  taste  and  good  for  the  nerves.  Pure,  sparkling 
Phosphate  Drinks  are  Medicinal  as  well  as  thirst  quenching.  The  acid 
phosphate  in  them  is  good  for  the  nerves. 

Our  Cooling  Phosphates  are  real  health  drinks.  They  are  made 
from  pure  fruit  juices  and  prepared  under  the  most  cleanly  conditions. 

Try  a  Celery  Phosphate,  Lemon  Phosphate,  Orange  Phosphate,  or 
any  of  the  many  Phosphates  served  here. 

It  makes  no  difference  what  you  sample  at  our  ornate  and  beautiful 
soda  fountain — you  will  find  the  drink  "just  right." 

All  ingredients  are  the  best. 

The  finest  natural  fruit  syrups  are  here.  The  choices  fruits  are  here. 

The  best  ice  cream  in  Chicago  is  here. 

Every   ounce    of    water   used    has    been    filtered    by    one    of    the    best 

known  processes.     The  carbonating  is  done  by  the   new  double  atomizer 

mixture,  'that  thoroughly  mixes  gas  and  water  in  pleasing  proportions. 

All  the  Newest  Drinks  and  Dainty  Sundaes  are  Served  at  Cooban's. 

A  fourth  page : 

HAVE  you  tried  a  Merry  Widow  Sundae?  This  is  our  latest  trick 
and  has  scored  a  hit.  The  next  time  you  are  in  our  vicinity  try  it,  then 
very  likely  you'll  thank  us  for  the  hint.  We  have  lots  of  other  sundaes. 
Each  is  a  delicious  preparation  rightly  made  of  the  right  material. 
Cooban's  sundaes  have  more  than  a  local  reputation,  for  instance,  the 
maple-nut  sundae  made  of  pure  maple  syrup,  English  walnuts, '  and 
pecans,  with  Cooban's  home-made  24-per-cent  butter-fat-cream  ice  cream. 

Toothsome — Oh,  my!  Adjectives  sound  tame  after  trying  one  of 
these  sundaes.  They  are  refreshing,  delicious,  grateful,  and  a  lot  of 
other  things.  We  always  begin  serving  fresh  fruits  as  soon  as  they 
appear  in  the  market.  They  certainly  taste  good  the  way  Cooban  serves 
them. 


A  Remittance  Blank. — 

In  mailing  a  money-order  or  check  to  the  wholesaler  or 
manufacturer,  the  druggist  usually  encloses  a  note  stating  the 
reason  for  the  remittance.  F.  R.  Curry,  of  Brockville, 
Ontario,  uses  a  special  blank  for  the  purpose.  Here  is  one 
of  them,  made  out  to  Lyman  Sons  &  Co.,  of  Montreal: 


Olurrg  0  ilru5  Btott 


FULFORO  BLOCK 


Brockville,  - 


MAR  10  1909 


Money  Order  No,= "i 

<r*n/  •  }  Enclosed 

Cheque  "    «^/4tP ) 

Amount  %  .^ y r^. .... 

In  Settlement  of  r^ 

Statement  o^Jf-^-Oj  $ //fjTf^^ 

invoice  of -  $. 

Less  Discount         ^  $  2.'   Z^.r 

F.  R.  CURRY 


Me 


It  is  evident  that  a  remittance  blank  like  this  does  away 
with  the  necessity  of  writing  a  letter  whenever  a  druggist  has 
a  check  to  despatch.  In  the  speedy  transmission  of  money 
it  must  prove  quite  a  convenience,  and  it  furthermore  serves 
as  a  permanent  and  convenient  record. 

A  Gentle  Touch.— 

B.  S.  Cooban  &  Co.,  of  Chicago,  have  installed  the  loose- 
leaf  duplicate  system  in  their  bookkeeping  department.  Here- 
after they  will  send  out  statements  promptly  at  the  first  of 
each  month.  To  facilitate  prompt  collections,  the  following 
letter  was  mailed  to  delinquents: 

Dear  Friend:  Chicago,   III. 

To  save  time  and  to  provide  a  better  service  for  our  customers, 
our  Bookkeeping  Department  has  adopted  the  Loose-Leaf  Duplicate 
System,   and  in  the   future   shall  use  it  exclusively. 

In  carrying  out  this  new  method  it  is  necessary  that  all  our  ac- 
counts be  closed  not  later  than  the  first  day  of  each  month.  In  other 
words,  if  goods  are  purchased  on  the  first  day  of  the  month  or  on  the 
23d  or  25th  day,  they  must  be  paid  for  on  or  before  the  first  of  the 
succeeding  month. 

_  Selling   at  a   close  margin   as   we   do,    as   cheap   as   the   very   lowest 
prices  in   Chicago,   our  new  system  must  be  strictly  adhered   to. 

We  have  only  a  very  small  account  against  you.  Please  do  not 
take  exception  to  our  asking  you  to  drop  in  at  your  first  opportunity 
and  hand  the  amount  to  us.  Be  sure  and  do  it  before  the  first  of 
the  month,  and  thus  cooperate  with  our  new  Bookkeeping  Department, 
which  we  must  support. 

Trusting    that    we    may    see    you    often    in    the    store,    and    assuring 
you  of  our  most  courteous  attention  to  your  orders,  we  beg  to  remain. 
Yours    very    truly. 

The  loose-leaf  system  is  to  be  highly  commended,  because 
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it  reduces  the  work  of  making  out  bills  to  a  minimum.    But 

to  send   a   statement   of  account  to  a  person   is   not  always 

^sufficient  to  effect  a  settlement.     An  additional  reminder  like 

ithe   Cooban   letter   is,   therefore,   of  additional   assistance    in 

[making   a  collection. 

lAdvertising  Blotter, — 

P.  W.  Merfield,  a  pharmacist  of  Kew,  Melbourne,  Aus- 
tralia, is  a  clever  advertiser.  Specimens  of  his  publicity 
bave  occasionally  been  referred  to  in  this  and  other  depart- 


ments of  the  Bulletin.  In  the  present  instance  we  are 
showing  one  of  the  series  of  monthly  calendar-blotters  which 
Mr.  Merfield  is  getting  out  this  year. 

A  Rubber  Goods  Sign. — 

K.  W.  Tracy,  of  Ashtabula,  Ohio,  was  determined  to  make 
people     look     at     his     display     of     rubber     goods     in 


th 


O 


Rubber 

TV\Q»<v 
TKey 


,the  window;  so  he  put  the  accompanying  sign,  22  by  28  inches 
\m  dimensions,  in  the  middle  of  the  trim.  The  way  people 
[craned  their  necks  amounted  almost  to  a  strain.  It  attracted 
\Z.  lot  of  attention. 

>  An  Australian  Announcement. — 

W.  D.  Williams,  a  pharmacist   in  Victoria,   Australia,   is 

[one  of  the  steady  readers  of  the  Bulletin  of  Ph.\rmacy  and 

jhas  adapted  to  his  own  requirements  many  of  the  advertising 

ideas  which  have  been  exploited  in  our  columns  from  time  to 

time.     Here,   for   instance,   is   an  advertisement   of   olive  oil, 


printed  on  a  circular  of  such  shape  that  it  could  be  folded 
twice  and  enclosed  in  a  No.  6  envelope : 

EATING  OIL. 
This  is  a  growing  and  sane  idea.  Pure  Virgin  Olive  Oil  is  becom- 
ing one  of  the  important  foods  of  the  world.  It  is  all  nutriment,  and, 
as  a  food,  leaves  no  harmful  waste  products  in  the  system,  such  as 
meat  does.  Pure  \"irgrin  Olive  Oil  is  obtained  by  bruising  the  freshly 
picked  and  nearly  ripe  fruit  of  the  Olive  Tree,  and  this  is  the  kind  I 
sell  in  25-ounce  bottles  at  2/3.  The  inferior  and  ordinary  Olive  Oils 
are  obtained  by  treating  the  already  bruised  Olives  with  boiling  water 
and  v*_-y  great  pressure.  Such  oils  should  only  be  used  for  making  soap 
and  lamp  oils. 

The  Virgin  Oil  produced  in  Victoria  and  South  Australia  is  of  the 
highest  purity  and  freshness,  whereas  many  imported  oils  have  been 
found  by  analysis  to  contain  poppy  and  nut  oils. 

Be  careful  that  your  dealer  is  qualified  to  speak  of  quality.     I  know 
my  business  WELL,  and  pay  the  highest  price  for  my  Olive  Oil. 
Try   Mine — "It  is  the  Best." 

WILLIAMS,    CHEMIST, 

Barker's  Road,  Glenferrie. 

Telephone  91,  Hawthorn. 

We  may  add  in  conclusion  that  olive  oil  is  a  product  on 
which  many  druggists  could  work  up  a  handsome  sale  if  they 
only  go  about  the  task  in  a  systematic  manner. 

A  Mailing  Card. — 

The  Detroit  Drug  Co.,  of  Detroit,  Mich.,  recently  mailed 
a  postal  card  advertising  a  number  of  items.  We  reproduce 
it  herewith: 


Detroit  Dru({  Co. 

Prescriptlonlsts 


OfTer  for  your  consideration  a  select 
line  of: 

Tooth  Bru»h«».    The  kind  that  retain 

tneir  bristles. 

Hair  and  Nail  Bru»he».  Those  found 
only  in  the  best  stores. 

Perfume*  and  Toilet  Waters.       The 

best  makes  of  violet  and  other 
popular  odors. 

Toilet  Soaps.  That  are  refined  in  odor 
aud  do  not  roughen  the  skin. 

Chocolates.  Baker's  of  Boston— must 
be  eaten  to  be  appreciated;  also 
Lowney's  and  Necco's. 

Cigars,  Imported  and  Key  West.   The 

Uesc  known  brands. 

Kodaks.  All  sizes  and  supplies.  Also 
developing  and  printing. 

The  Leadinar  Periodicak 
and        Masazines 


The  postal  vva<.  a  green  stock,  while  the  ink  was  black, 
making  a  rather  striking  announcement. 

Sound  Gospel. — 

"Sherwood's  Drug  Bulletin,"  a  store  paper  published  in 
Cleveland,  Ohio,  recently  had  some  forcible  talk  on  prescrip- 
tion compounding:         IF  YOU  KNEW 

Drug  values  and  understood  how  much  depends  upon  the  purity  and 
scientific  compounding,  that  the  intended  medicinal  effect  may  be  _  ob- 
tained; IF  YOU  KNEW  the  thousand  and  one  ways  open  to  make  qualities 
fit  any  price;  if  you  knew  how  much  depends  upon  the  moral  respon- 
sibility of  the  Druggist,  and  knew  it  as  well  as  your  doctor  does,  we'd 
be  pretty  sure  of  your  patronage.  There's  satisfaction  in  knowing  that 
every  drug  you  buy  here  is  intended  to  meet  the  most  exacting  demands 

of    the    DOCTOR    WHO    KNOWS. 

That's  Drug  iiisurauce  which  costs  you  tiothing  extra. 


302 


BULLETIN  OF  PHARMACY 


PRACTICAL  PHARMACY, 


Suggesting  Changes  in  Official  Formulas. — 

In  a  paper  read  before  the  Section  on  Practical  Pharmacy 
and  Dispensing  at  the  last  A.  Ph.  A.  meeting,  H.  G.  Posey, 
of  New  Orleans,  La.,  suggested  modifications  of  a  few  of- 
ficial preparations : 

MIXTURE  OF  IRON   AND   AMMONIUM    ACETATE. 

Omit  the  tincture  of  ferric  chloride  from  the  mixture  and 
add  it  when  dispensing. 

ZINC   OINTMENT. 

Mr.  Posey  had  such  indifferent  success  with  the  ointment 
of  the  Pharmacopoeia  that  he  used  the  following  formula : 

Zinc    oxide 200  grammes. 

Benzoinated    lard 180  grammes. 

White    wax 180  grammes. 

Oil  of  peach  kernels 440  grammes. 

1000  grammes. 

Rub  the  zinc  oxide  with  one-fourth  of  the  oil  of  peach  kernels  until 
it  is  perfectly  smooth.  Having  previously  melted  the  wax  and  the 
benzoinated  lard,  add  the  remainder  of  the  oil  of  peach  kernels  to  this 
mixture  and  heat  it  until  perfectly  fluid;  then  add  the  ointment  to  the 
zinc  oxide  and  oil  of  peach  kernels,  and  stir  until  cool. 

SOAP   LINIMENT. 

This  apparently  simple  preparation  has  caused  more  ap- 
prehension in  the  minds  of  pharmacists  generally  than  one 
might  imagine,  for  the  reason  that  it  is  almost  impossible  to 


make  a  product  which  looks  alike  twice.  Ordinarily  one 
would  expect  to  secure  good  results  from  a  soap  which 
answers  the  requirements  of  the  U.  S.  P.,  but  such  is  not 
always  the  outcome.  On  account  of  repeated  troubles  of  this 
kind,  Mr.  Posey  took  it  upon  himself  to  modify  the  U.  S.  P. 
formula  to  the  extent  of  making  the  soap  himself,  with  re- 
markably good  results.     Here  is  the  formula: 

Potassium  hydroxide 10   drachms. 

Olive   oil 8   fluidounces. 

Oil   of   rosemary 560   minims. 

Camphor 6    ounces. 

Alcohol 90    fluidounces. 

Distilled  water,  a  sufficient  quantity 

to  make 1  gallon. 

Dissolve  the  potassium  hydroxide  in  4  ounces  of  distilled  water, 
then  add  the  olive  oil  and  4  fluidounces  of  alcohol.  Heat  the  mixture 
on  a  water-bath,  stirring  until  it  is  thoroughly  saponified.  When  cool 
add  the  remaining  portion  of  the  alcohol,  in  which  the  camphor  and 
oil  of  rosemary  have  previously  been  dissolved,  and  lastly  the  distilled 
water.     Allow  the  liniment  to  stand  for  a  day  or  two  and  filter. 

Gelatinization  of  Fluidextracts. — 

E.  H.  Gane  and  M.  H.  Webster,  writing  in  Drug  Topics, 
explains  why  gelatinization  takes  place  in  certain  fluidextracts. 
To  quote : 

"The  gelatinization  of  fluidextracts  of  kino  and  red  gum 
has  long  been  a  source  of  worry  to  pharmacists.  Only  within 
recent  years  have  we  come  to  understand  the  cause  and  pre- 
vention thereof.  The  work  of  Edmund  White,  an  English 
pharmacist,  demonstrated  that  the  gelatinization  was  in  all 
probability  due  to  enzyme  action,  and  that  by  destroying  the 
activity  of  the  enzyme  by  heat  the  gelatinization  could  be 
prevented.  It  is  not  generally  known  that  there  are  other 
extracts  liable  to  similar  trouble,  the  cause  of  which  is  still 


At  the  Ebert  Dedication  ExERciSEs.-The  Ebert  monument  in  Graceland  Cemetery.  Chicago,  as  our  readers  have  been  apprised,  was  dedi- 
cated on  the  afternoon  of  May  21.  In  this  picture  are  shown  some  of  the  prominent  pharmacists  who  were  present  on  that  occasion,  and  many  of 
whom  made  addresses.  Readme  from  the  left,  the  gentlemen  are  Leo  Eliel.  Wilhelm  Bodemann.  Murray  G.  Motter.  Charles  E.  Dohme.  H.  M. 
!^K^  ^  t''"  ll  ZTZI'  ^T"  ;  ^^^•"■"«*°«'  Edward  Kremers.  and  Oliver  F.  Fuller.  The  inscription  on  the  monument  reads:  "  In  memory  of 
Albert  E.  Ebert  1840-1906.  Erected  by  the  American  Pharmaceutical  Association,  the  Illinois  Pharmaceutical  Association,  the  Chicago  College  of 
Pharmacy,  the  Chicago  Veteran  Druggists  Association,  and  the  pharmacists  of  America."  We  are  indebted  for  the  photograph  to  the  courtesy  of 
Messrs.  Kramer  &  Wegener,  pharmacists  in  Chicago  at  1665  Lincoln  Avenue. 
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l)scure,  though  enzyme  action  may  have  something  to  do 
ith  it.  The  phenomenon  does  not  so  readily  take  place  in 
bese  others  as  in  the  kino  extract,  frequently  only  happening 
fter  a  long  period  of  time  and  when  the  bottle  has  been 
irtly  emptied,  showing  that  oxidation  may  have  something 
do  with  the  occurrence. 

"We  have  observed  gelatinization  in  extracts  of  cassia,  areca, 
itergreen,  kousso,  black  willow,  gravel  plant,  stillingia,  and 
inge  tree.  In  the  case  of  cassia  it  is  curious  to  note  that 
Blatinization  does  not  occur,  or  perhaps  we  should  say  that 
have  not  observed  it  to  occur,  in  an  extract  prepared  by 
)ercolation,  but  only  in  an  extract  prepared  by  the  old 
iethod  of  collecting  weak  percolate  and  evaporating  as 
Brected  in  most  of  the  U.  S.  P.  processes.  Perhaps  this  is 
judgment  passed  on  those  who  would  prepare  an  extract 
te  cassia  in  so  barbaric  a  fashion. 

"The   wintergreen    extract    we   have    seen    set   to   a    firm 

lly-like  mass  similar  to  a  gelatinized  kino  extract,  while  the 

finge  tree  and  stillingia  extracts  aggregate  in  lumps.     The 

Drmer  does  not  readily  gelatinize  and  appears  only  to  solidify 

partly   filled  packages,   showing   that   atmospheric  oxygen 

plays  a  part  in  the  change.    It  is  not  due  to  loss  of  alcoholic 

strength,  as  determinations   of  the  alcoholic  content   proved 

that  no  loss  had  occurred.    The  subject  is  a  fascinating  one 

and  would  probably  well  repay  continued  study,  but  as  time 

is  such  an   important   factor  in   the  changes  occurring,  it  is 

Imost  out   of   the   question   for   commercial    laboratories   to 

I'ursue  the  subject  to  a  satisfactory  conclusion." 

Glucose  Objectionable  in  Foods  and  Beverages. — 

A  few  years  ago,  a  Dr.  John  Marshall,  working  in  con- 
junction with  the  other  scientific  men,  examined  the  various 
beers  brewed  here  and  abroad.  He  decided  that  the  indiges- 
tion so  frequently  produced  by  the  domestic  beers  was  due 
to  the  glucose  which  they  contained.    Following  up  his  inves- 


tigations further,  Dr.  Marshall  discovered  the  hard,  grayish 
curds  which  are  regurgitated  by  poorly  nourished  infants,  and 
which  frequently  appear  in  their  stools,  consisted  almost 
entirely  of  glucose. 

Thus  we  explain  why  many  people  not  possessed  of  a 
vigorous  digestion  are  unable  to  drink  beer.  The  glucose  is 
the  noxious  agent.  With  some  of  us  it  stays  digestion  just 
as  surely  as  does  salol  or  any  other  antifermentative.  Not  i 
few  people  are  unable  to  eat  candy  for  the  same  reason. 
The  glucose,  precipitated  by  the  acid  of  the  stomach,  forms 
an  insoluble  mass,  setting  up  a  gostrointestinal  trouble. 

In  this  direction  we  have  much  to  learn  from  our  foreign 
brothers.  American  brewers  seem  to  have  no  hesitation  about 
dumping  glucose  into  a  beverage.  We  look  to  the  time 
when  this  indiscriminate  practice  will  stop.  There  shouldn't 
be  such  a  difference  between  foreign  and  domestic  beers.  One 
can  drink  a  pint  of  the  German  brew  without  suffering  a 
coated  tongue  and  a  bilious  attack,  but  only  the  vigorous  can 
take  the  American  product  without  some  discomfort. 

Two  French  Codex  Formulas. — 

The  following  formulas  have  been  borrowed  from  the 
French  Codex,  1908. 

LAXATIVE   TEA. 

Senna-leaves    2    grammes. 

Elder-flowers     1  gramme. 

Anise-fruit     1  gramme. 

Fennel-fruit    50   centigrammes. 

Acid  potassium   tartrate 50   centigrammes. 

For  one  cupful  of  boiling  water. 

BALM    OPODELDOC. 

Curd   soap,   grated   and   dried 95  grammes. 

Powdered    camphor 75  grammes. 

Solution    of  ammonia    (0.925) 30  grammes. 

Oil    of    rosemary 20  grammes. 

Oil    of   thyme 5  grammes. 

Alcohol,    90-per-cent 775  grammes. 

Dissolve  the  soap  in  the  spirit  by  the  aid  of  a  water-bath,  add  the 
camphor,  and  filter  quickly  into  a  flask  placed  in  a  vessel  of  hot  water, 
then  add  the  oils  and  ammonia.  Pour  the  mixture  into  perfectly  dry 
bottles,  cork  and  capsule. 


The  Stoke  of  a  Very  Successful  Drug  Firm.— \V.  S.  xMcKay  and  U.  W.  Monkman  have  been  in  the  drug  business  in  Los  Angeles  for  four 
years.  As  the  owners  of  three  prominent  stores  they  are  well  known  in  the  business  circles  of  the  city.  Both  Mr.  McKay  and  Mr.  Monkman  are 
graduates  of  the  Ontario  College  of  Pharmacy.  They  extend  to  all  members  of  the  American  Pharmaceutical  Association  an  invitation  to  visit  their 
stores  during  the  convention  in  August. 
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CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Notes  of  Interest. — 

W.  E.  Lee  says  that  the  amount  of  nicotine  inhaled  in  the 
act  of  smoking  tobacco  does  not  depend  upon  the  amount  in 
the  tobacco  but  on  the  form  in  which  it  is  smoked. 

J.  Colman  says  that  dispensing  by  medical  men  is  "abso- 
lutely a  thing  of  the  past  in  every  country  in  Europe." 

Dr.  Marshall  says  that  preparations  of  cannabis  indica 
lose  their  activity  when  exposed  to  the  air  b\^  oxidation  of 
the  cannabinol,  but  if  oxidation  be  prevented  the  activity 
is  permanent. 

A  half-ton  of  pitchblende  yields  one  grain  of  radium  by 
the  most  approved  process.  Thirty  thousand  grains  of 
radium  yield  16  minims  of  gaseous  emanation  per  week. 

England  says  that  "unboiled  milk  is  superior  to  boiled  milk 
because  it  contains  enzymes  or  ferments  that  assist  digestion." 

F.  .Stolze  says  that  the  use  of  a  weak  solution  of  per- 
manganate or  of  hypochlorite  will  remove  "hypo"  from  photo- 
graphic negatives  and  prints  better  than  prolonged  washing. 

Arsenic  is  said  to  have  a  more  beneficial  action  upon  the 
system  when  given  to  one  who  is  doing  active  muscular  work 
than  it  does  when  administered  to  a  resting  person. 

Decomposing  Water. — 

When  a  small  amount  of  copper  sulphate  is  added  to  a 
strong  solution  of  sodium  hj^pophosphite  and  the  mixture  is 
heated,  the  hypophosphite  is  progressively  oxidized  with  evo- 
lution of  hydrogen  from  decomposition  of  the  water.  Under 
proper  conditions  a  considerable  amount  of  hydrogen  can  be 
obtained  from  small  quantities  of  the  reagents. 

Bismuth  Hydroxide. — 

True  bismuth  hydroxide  is  obtained  by  adding  a  solution 
of  the  nitrate  in  glycerin  to  an  excess  of  sodium  hydroxide 
solution,  then  adding  enough  nitric  acid  to  leave  the  solution 
only  faintly  alkaline.  In  the  presence  of  a  marked  excess  of 
alkali  the  hydroxide  changes  tc  a  oxyhydroxide,  which  is 
slightly  soluble  in  the  caustic  alkali. 

Dangerous  Innocents. — 

That  virulent  typhoid  germs  persist  in  the  human  body 
for  many  years  is  now  well  established.  A  lady  in  Massa- 
chusetts who  had  had  typhoid  fever  fifty-two  years  before 
was  the  source  of  159  cases  within  three  years.  This  is 
the  longest  recorded. 

Some  Good  in  Antipyretics. — 

A  study  of  the  effects  of  antipyretics  upon  infection  by 
German  scientists  shows  that  the  use  of  these  drugs  in  fevers 
does  not  decrease  the  protective  power  of  the  body,  or  re- 
duce the  anti-bacterial  action  of  the  system. 

A  Name  for  a  Smell. — 

The  strong  odor  of  fish  oils  is  found  to  be  due  to 
clupanodonic  acid,  either  free  or  combined  as  a  glyceride.  By 
oxidizing  this  compound  the  fishy  odor  is  removed. 


Gas  vs.  Electricity. — 

The  new  inverted  gas-mantle  ligHt  and  the  new  tungsten 
and  tantalum  electric  lights  are  struggling  for  preference  in 
street-lighting.  The  inverted  gas-mantle  is  found  to  be  more 
economical  than  the  upright,  and  its  light  is  more  penetrating 
than  the  incandescent  electric  light  without  being  over- 
brilliant. 

Gum  Tragasol. — 

By  digesting  locust  beans  in  water  under  steam  pressure, 
a  semi-artificial  gum  is  extracted  which  absorbs  large  quan- 
tities of  water  and  is  known  as  gum  tragasol.  It  is  used  in 
leather  and  paper  sizing  and  as  a  substitute  for  starch  in 
laundering. 

Modern  Chlorine. — 

A  process  has  been  patented  for  the  treatment  of  chlorine 
gas  electrically  whereby  it  is  rendered  "almost  odorless  while 
its  bleaching  properties  are  improved."  Five  years  ago  we 
would  laugh  at  such  a  statement,  but  now — there  are  "elec- 
trons." 

Rest  After  Eating. — 

Studies  of  pepsin  at  the  Rockefeller  Institute  have  con- 
firmed the  claim  that  simple  shaking  of  pepsin  solutions  will 
destroy  the  pepsin.  Continuous  shaking  for  thirty  minutes 
will  materially  reduce  its  power. 

Infants'  Food. — 

Human  and  asses'  milk  is  found  to  digest  twice  as  rapidly 
as  cow's  and  goat's  milk,  because  the  former  produce  light 
and  friable  clots  or  fine  flakes,  while  the  latter  form  solid 
clots,  when  acted  upon  by  gastric  juice. 

Reddened  Phenol. — 

The  red  color  which  appears  in  phenol  is  now  stated  by 
Gibbs  to  be  phenoquinone,  formed  by  oxidation  and  con- 
densation. Phenol  which  is  free  from  quinone  or  catechol 
will  not  develop  this  color. 

Radium  for  the  Millions. — 

Water  is  artificially  impregnated  with  radium  emanations 
by  the  Radiogen  Company  of  Austria,  and  such  water  is  said 
to  have  been  used  successfully  in  the  treatment  of  catarrh, 
asthma,   and   bronchitis. 

Insect  Powder. — 

The  active  principle  of  insect  powder  is  pyretol,  a  resinoid 
substance  which  is  extremely  toxic  to  cold-blooded  animals 
but  is   practically   without  action  on  warm-blooded   animals. 

Rats!— 

Bubonic  plague  has  increased  steadily  since  1894,  prac- 
tically every  quarter  of  the  globe  being  infected.  In  1907, 
1,200,000  deaths  were  caused  by  it  in  India. 

"Aloesol." — 

Is  a  newly  discovered  constituent  of  certain  varieties  of 
aloes.  It  is  a  phenol  derivative,  soluble  in  alkalies  but  insol- 
uble in  alcohol. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  i^th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Killing  Dandelions  on  Lazmis. 

K.  S.  W. — The  following  directions  for  killing  dandelions 
sre  sent  out  by  R.  W.  P"isher,  horticulturist  at  the  Agri- 
Itural  College  at  Bozeman,  Montana : 

Iron  sulphate  or  copperas  as  a  spray  solution  for  the  eradi- 
cation of  dandelions  has  been  tested  by  several  experiment 
stations  in  the  United  States  with  more  or  less  success.  When 
the  spray  solution  is  properly  made  and  applied  the  dande- 
lions can  be  killed  without  injury  to  blue  grass  or  white 
clover,  except  that  the  leaves  of  the  white  clover  may  be 
spotted  a  little  by  the  iron  sulphate  solution,  rarely  enough, 
however,  to  disfigure  a  lawn.  By  keeping  the  lawn  closely 
cut  and  well  watered  the  clover  and  blue  grass  will  rapidly 
recover  from  any  injury  which  might  result  from  the 
spraying. 

An  automatic  spray  pump,  of  which  there  are  several 
makes,  will  give  the  best  results.  The  nozzle  should  be  such 
that  a  fine  mist  can  be  made,  because  if  large  drops  of  the 
spray  solution  fall  on  the  leaves  they  will  run  off  and  no 
injury  to  the  dandelion  leaves  will  result.  When  spraying 
with  an  automatic  spray  or  hand  pump,  high  pressu.e  should 
l)c  kept  at  all  times,  as  only  then  will  a  fine  spray  mist  be 
tlirown. 

One  good  spray  pump  will  be  sufficient  for  several  lawns, 
as  it  takes  only  a  short  time  to  spray  a  lawn.  The  spray 
solution  cannot  be  si(ccessfully  applied  with  a  sprinkling  can 
I-  the  large  drops  will  not  stay  on  the  leaves.  Spraying 
should  be  done  on  a  day  when  the  wind  is  not  blowing,  when 
the  grass  is  dry  and  can  be  kept  dry  for  twelve  or  twenty- 
!  lur  hours  after  spraying.  The  lawn  should  be  well  watered 
(veral  hours  before  the  solution  is  applied,  long  enough  in 
advance  to  permit  the  grass  leaves  to  dry  and  still  have  the 
roots  in  soil  moist  enough  so  the  lawn  can  go  a  day  or  two 
without  water  in  order  to  give  the  spray  solution  a  chance 
to  do  its  work.  If  water  is  applied  too  soon  after  spraying, 
the  iron  sulphate  will  be  washed  off  and  no  results  will 
follow. 

Spraying  should  be  done  about  every  six  weeks  or  when- 
'  \er  the  dandelion  leaves  show  a  green  color,  and  by  keeping 
ihe'  leaves  killed  by  spraying  with  iron  sulphate  whenever 
they  start  to  grow,  the  roots  can  be  entirely  killed,  as  it  is 
impossible  for  the  roots  to  live  more  than  one  season  without 
green  leaves. 

Sticky  Fly  Paper. 

J.  C.  W. — According  to  the  Druggists  Ctrcular  one  of  the 
most  effective  ways  of  destroying  flies  is  by  means  of  sticky 
paper.     This    means    has    the    advantage    of    freedom    from 


"muss" — provided  the  paper  is  kept  out  of  the  reach  of  cats, 
dogs,  children,  and  other  careless  and  overinquisitive  verte- 
brates. Those  who  prefer  to  prepare  this  paper  for  them- 
selves may  find  the  appended  suggestions  of  value.  Of  course 
there  are  little  refinements  in  the  manufacture  of  this  article, 
as  in  other  fields  of  endeavor,  which  come  from  experience. 
For  instance,  the  paper  should  be  of  a  convenient  size  and  of 
appropriate  thickness,  and  should  be  sized — that  is,  rendered 
non-atftorbent.  To  keep  the  sticky  composition  from  running 
off  the  edges  of  the  paper,  little  dikes  of  wax  or  paraffin 
should  be  built. 

I. 

Boiled  linseed  oil 6  ounces. 

Olibanum    1    ounce. 

Castor  oil 2  ounces. 

Mix  the  ingredients  with  the  aid  of  heat  and  spread  them  on  paper. 

II. 

Rosin    1   pound. 

Molasses    S}^  ounces. 

Linseed    oil 3  ^  ounces. 

Boil  until  the  right  consistency  is  secured  and  spread  the  mixture  on 
paper. 

III. 

Rosin    8  ounces. 

Oil   of   turpentine 4  ounces. 

Rapeseed   oil 4  ounces. 

Honey   1/2   ounce. 


Some  Soda  Flavors. 

E.  C.  B. — Here  are  a  few  formulas  of  the  kind  which  you 
indicated. 

CRUSHED     STR.WVBERRY. 

Select  ripe  strawberries,  stemmed  and  washed,  1  quart ; 
powdered  sugar,  V/j  pounds.  Put  them  into  a  glass  bowl  and 
stir  well  together.  If  the  fruit  is  fully  ripe,  a  heavy  syrup 
will  soon  form  on  which  the  berries  will  float.  In  ladling 
out,  dip  the  ladle  into  this  syrup  and  draw  it  up  through  the 
fruit.  Half  an  ounce  to  an  ounce  of  this  syrup  as  a  "topping" 
to  ice-cream  soda  is  sufficient. 

CRUSHED    PINEAPPLE. 

Select  pineapple,  fully  ripe,  1  pound;  then  add  powdered 
sugar,  1  pound.  Pare  the  fruit  and  slice  it  crosswise  one- 
quarter  inch  thick.  Cut  the  slices  in  cubes,  avoiding  the  core. 
Put  these  in  a  glass  bowl,  add  the  sugar  and  stir  well  to- 
gether.    Use -with  ice  cream  soda. 

WILD    CHERRY    PHOSPHATE    SYRUP. 

Solution  of  acid  phosphate,  8  fluidounces ;  cherry  juice, 
German  black,  8  fluidounces;  syrup  of  wild  cherry,  U.  S.  P., 
16  fluidounces;  oil  of  bitter  almond,  10  drops;  syrup,  suf- 
ficient to  make  1  gallon;  mix. 

NECTAR    SYRUP. 

One-half  gallon  of  simple  syrup,  1  quart  of  strawberry 
syrup,  1  quart  of  vanilla  syrup,  ^  pint  of  port  wine,  2 
ounces  of  soda  foam,  1  ounce  of  burnt  sugar. 


Figuring   Alcoholic  Percentages. 

L.  D.  Co.  wants  to  know  a  rule  for  finding  the  amount  of 
alcohol  and  other  ingredients  in  a  prescription. 

There  is  no  such  rule.  If  you  desire  to  know  the  per- 
centage, determine  the  quantity  of  absolute  alcohol  in  the 
mixture  and  divide  this  by  the  total  amount.  Fluidextracts 
are   now    so   labeled    as    to   indicate   the   content   of   absolute 
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A  Pharmaceutical  Picnic. — The  19th  annual  excursion  given  to  the 
employees  of  Parke,  Davis  &  Co.  was  held  last  month  at  Sugar  Island— an 
island  down  the  river  from  Detroit  25  or  30  miles.  The  attendance  num- 
bered something  over  5000,  and  as  usual  the  day's  salary  and  all  the  trans- 
portation expenses  were  borne  by  the  house.  The  present  picture  shows 
one  of  the  "hippodrome"  events  gotten  up  for  the  young  ladies— a  ribbon- 
cutting  contest. 


alcohol.  And  where  they  appear  in  the  formula  it  should  be 
a  very  simple  process  of  arithmetic  to  figure  out  the  per- 
centage. This  is  equally  true  of  tinctures.  If  diluted  alcohol 
enters  into  the  preparation  it  is  only  necessary  to  estimate 
the  quantity  of  absolute  alcohol  and  divide  by  the  volume  of 
the  total  fluid.  Further  concrete  examples  seem  unnecessary. 
To  find  the  "amount"  of  solid  ingredients  in  a  prescrip- 
tion calls  for  no  calculations.  We  presume  you  mean  the 
number  of  grains  to  the  ounce ;  for  example,  the  number  of 
grains  of  morphine  in  1  ounce  of  syrup  of  white  pine  com- 
pound. Here  it  is  only  necessary  under  the  food  and  drugs 
act  to  state  the  number  of  grains  of  the  alkaloid  in  an  ounce 
of  the  liquid.  This  is  done  by  simple  arithmetic.  We  might 
go  on  to  amplify,  but  the  subject  seems  too  plain  to  require 
further  discussion. 


Lactone  Ice  Cream. 

S.  W.  R.  remarks  that  a  traveling  man  told  him  that  some 

druggists  in  Chicago  were  making  quite  a  hit  with  Lactone 

ice   cream  at  the   fountain.     He   asks   how  it  can  be   made. 

From  Parke,  Davis  &  Co.,  manufacturers  of  Lactone  Tablets, 

we  get  the  following  information : 

Milk  1  gallon. 

Cream  1  quart. 

Sugar    2  pounds. 

Gelatin 1   ounce. 

Grated  pineapple,   fresh  or  canned 1  quart. 

Juice  of  1  dozen  medium-sized  oranges. 

Lactone  tablets   5. 

Mix  the  milk  and  the  cream;  stir  in  the  Lactone  tablets,  which  have 
previously  been  broken  and  rubbed  up  in  a  little  milk;  then  pour  in  35 
grains  of  salt,  dissolved  in  a  little  water.  Set  the  can  in  a  pan  or  tub 
of  warm  water,  having  a  temperature  of  something  like  80°  or  85°  F., 
and  keep  it  there  for  24  hours.  When  the  milk  has  clabbered  the  ice 
cream  can  be  made  immediately  or  the  buttermilk  mixture  can  be 
allowed  to  stand  for  another  24  hours. 

To  make  the  ice  cream,  dissolve  the  gelatin  in  a  small  quantity  of 
water,  add  it  to  the  buttermilk  mixture,  add  the  orange  juice  and  the 
grated  pineapple,  then  the  sugar,  stir  with  a  paddle  or  a  spoon  until  the 
sugar  is  dissolved,  and  then  freeze  the  mixture  in  the  usual  way.  If 
desirable,  serve'  with  a  cherry  on  the  top. 

The  orange  juice  covers  up  the  sour  taste  of  the  butter- 
milk the  best  of  anything,  and  the  finished  ice  cream  makes 


a   most   delicious    frozen   delicacy,    easily    digested,    and   very 
nutritious. 

We  are  informed  also  that  Lactone  ice  cream,  made  after 
this  formula,  has  been,  recommended  by  a  good  many  phy- 
sicians to  their  patients.  It  is  really  frozen  buttermilk,  and 
buttermilk  is  used  as  a  valuable  nutriment  and  corrective  in 
a  certain  class  of  intestinal  disorders. 


Untoward  Results  from  a  Prescription. 

J.  C.  G.  says  that  the  following  prescription  was  given  to 
two  people.  Both  of  them  vomited  and  became  violently 
sick. 

Bismuth  subnitrate 1  ounce. 

Salol    1   drachm. 

Deodorized  tincture  of  opium 2  drachms. 

Distilled  water,  enough  to  make 3  ounces. 

"The  prescription  was  filled  exactly  right,"  says  J.  C.  G.. 

This  mixture  is  commonly  used  in  diarrhea,  and  it  is  hard 
for  us  to  explain  the  untoward  results  which  followed  in 
these  two  cases.  It  would  have  been  well  to  add  a  little 
mucilage  to  the  mixture  to  keep  the  ingredients  in  suspension. 
Possibly  the  salol  gravitated  to  the  bottom  so  that  the 
patients  received  an  overdose  of  this  ingredient.  Or  the  bis- 
muth subnitrate  may  have  been  the  disturbing  agent:  arsenic 
sometimes  exists  in  this  salt  as  an  impurity.  Of  late,  in 
current  medical  literature,  considerable  objections  have  been 
raised  against  the  subnitrate  of  bismuth  on  the  ground  that 
this  particular  salt  causes  nitrite  poisoning.  Twenty  grains 
of  bismuth  subnitrate  is  a  large  dose,  though  not  uncommon. 


An  Insecticide. 

"Frisco"  requests  us  to  publish  a  formula:  of  a  harmless 
preparation  for  destroying  hair  vermin,  crabs,  and  other 
parasites. 

Compound  solution  of  cresol  diluted  a  hundred  times  with 
water  is  an  effective  scalp  and  hair  cleanser.  It  does  kill 
lice.     For  crabs,  blue  ointment  is  usually  employed.     Com- 


A  Pharmaceutical  Picnic  —This  year  the  Entertainment  Commit  ee 
had  gotten  up  a  full-fledged  circus  and  sideshow  for  the  Parke,  Davis  c&  Co. 
excursion,  and  some  of  the  "barkers"  and  performers  are  here  shown  on 
the  platform  outside  the  tent  Every  circus  freak  was,  of  course,  a  P.  D. 
employee — no  outside  taltnt  was  invoked. 
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^^B  A  Pharmaceutical  PicW ic— One  of  the  novel  entertainment  features 

H^p^the  day  at  the  Parke,  Davis  &  Co.  picnic  was  the  "  fashion  parade,"  the 

^  contestants  for  which  are  shown  in  this  picture.    The  gowns  were  made  of 

stiff  cardboard  or  some  other  substance,  which  rendered  running  rather 

difficult,  and  which  made  it  quite  impossible  for  the  participant  to  rise 

again  after  he  had  fallen.    This  event  provoked  gales  of  merriment. 


pound  solution  of  cresol,  one  per  cent,  has  always  been  con- 
sidered an  excellent  parasiticide.  Stable  boys  who  fall  vic- 
tims to  the  various  insects  which  thrive  on  horses,  have  been 
known  to  bathe  in  this  liquid,  the  idea  being  that  if  it  rids 
the  horse  of  its  affliction,  it  will  be  equally  efficacious  on  a 
man's  hide. 


Straw  Hat  Renovation. 

D.  D.  Co. — Hats  made  of  natural  (uncolored)  straw, 
which  have  become  soiled  by  wear,  may  be  cleaned  by  thor- 
oughly sponging  with  a  weak  solution  of  tartaric  acid  in 
water,  followed  by  water  alone.  The  hat  after  being  so  treated 
should  be  fastened  by  the  rim  to  a  board  by  means  of  pins, 
so  that  it  will  keep  its  shape  in  drying. 

Another  process  is  to  sponge  the  straw  with  a  solution 

of —  By  weight. 

Sodium  hyposulphite   10  parts. 

Glycerin    6  parts. 

Alcohol    10  parts. 

Water    75  parts. 

Lay  aside  in  a  damp  place  for  twenty- four  hours,  and  then  apply 

By  weight. 

Citric   acid    2  parts. 

Alcohol    10  parts. 

Water    90  partt. 

Press  with  a  moderately  hot  iron,  after  stiffening  with  weak  gum 
water,  if  necessary. 


Clothes-cleaning  Fluids. 

D.  D.  Co. — Here  are  a  few  formulas  of  preparations  for 
cleaning  clothes : 

(1)     Borax   1  ounce. 

Castile  soap 1  ounce. 

Sodium  carbonate 3   drachms. 

Ammonia   water 5  ounces. 

Alcohol    4  ounces. 

Acetone    i  ounces. 

Hot  water   to  make 4   pints. 

Dissolve  the  borax,  sodium  carbonate,  and  soap  in  the  hot  water, 
aix  the  acetone  and  alcohol  together,  unite  the  two  solutions,  and  then 
add  the  ammonia  water.  The  addition  of  a  couple  of  ounces  of  rose 
water  will  render  it  somewhat  fragrant. 

(2)  A  strong  decoction  of  soap  bark,  preserved  by  the  addition  of 


alcohol,   forms   a  good   liquid   cleanser    for    fabrics  of  the  more   delicate 
sort. 

(3)     Chloroform    15  parts. 

Ether    15  parts. 

Alcohol 120  parts. 

Decoction  of  quillaja  bark  of  30° 4500  parts. 


Liquid  Nail  Polish. 

A.  A.  L.  writes:  "Please  publish  the  formula  of  a  liquid 
nail  perish,  one  that  gives  a  good  gloss,  but  does  not  make 
the  nails  brittle." 

We  do  not  know  the  composition  of  a  liquid  nail  polish. 
You  might  try  a  weak  alcoholic  solution  of  benzoin.  H  a 
powder  or  paste  will  serve  your  purpose  we  suggest  the  fol- 
lowing : 

Putty  powder 8  ounces. 

Carmine 1   scruple. 

OUo    of   rose 6  minims. 

Oil  of  neroli 5  minims. 

Triturate  well  together. 

Peroxide  of  tin 6  ounces. 

Tragacanth 6  grains. 

Glycerin 4  drops. 

Rose  water a  sufficient  quantity. 

Mix  and  make  into  a  paste.     Color  with  a  solution  of  carmine. 


An  Eye  Water. 
C.  B.  W. — We  are  not   familiar  with  the  composition  of 
the  particular  eye  water  which  you  mention,  but  suggest  the 
following  typical  formulas: 

(1)  Boric  acid,  C.  P 80  grains. 

Zinc    sulphate    8  grains. 

Glycerin  1  fluidounce. 

Rose  water 7  fluidounces. 

Mix,  dissolve,  and  filter. 

The  following  is  known  as  Mackenzie's  Eye  Lotion: 

(2)  Glycerite  of  hydrastis 1  fluidounce. 

Zinc   sulphate    8  grains. 

Morphine  sulphate 8  grains. 

Borax    15  grains. 

Glycerin 1  fluidounce. 

Rose  water 7  iluidounces. 

Mix,  dissolve,  and  filter. 

These  liquids  are  to  be  dropped  into  the  eyes  several  times 
daily. 


A  I'HARMAi  (  IS  !  !  ^  I  :uns  of  sweet  (?)  music  were  rendered 
all  day  long  during  the  Parke,  Davis  &  Co.  excursion  by  "  Susie's"  Band, 
some  of  the  outlandish  costumes  of  which  are  shown  in  this  illustration. 
We  are  only  sorry  that  we  cannot  show  some  of  these  famou'  musicians  in 
action.  The  jjestures  of  the  leader  were  of  such  a  character  as  to  put 
Creatore  to  the  blush  ! 
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Coal-tar  Dips  for  Sheep. 

L.  Z.  L.  wants  a  formula  for  a  sheep  dip  and  disinfectant 
containing  carbolic  acid.  A  report  issued  by  the  United 
States  Department  of  Agriculture  gave  several  formulas  for 
dips,  one  of  vv^hich  is  here  reproduced : 

Soap    1  pound. 

Crude  carbolic  acid 1  pint. 

Water    50    gallons. 

Dissolve  the  soap  in  a  gallon  or  more  of  boiling  water,  and  stir 
thoroughly.     Finally  add  the   remainder  of  the  water. 

L.  Z.  L.  would  like  to  receive  other  suggestions  from  sub- 
scribers who  have  made  a  sheep  dip.  We  shall  publish  any 
formulas  of  the  kind  which  inay  be  submitted.  Let  us  hear 
from  you. 


Another  Ointment  of  Balsam  Peru. 

W.  M.  B.  cannot  make  a  smooth  ointment  of  the  following 
formula : 

Sublimed   sulphur 6  drachms. 

Balsam  of   Peru 6  drachms. 

Beta-naphthol    3  drachms. 

Benzoinated  lard,  a  sufficient  quantity. 
Petrolatum,  a  sufficient  quantity. 

Several  of  our  readers  have  submitted  queries  of  this 
nature.  The  balsam  of  Peru  seems  to  be  the  disturbing  fac- 
tor. Triturate  separately  the  balsam  with  three  drachms  of 
castor  oil.  Next  rub  up  the  sulphur  and  beta-naphthol  with 
all  the  benzoinated  lard  and  petrolatum.  Incorporate  the  two 
mixtures  and  the  result  will  be  satisfactory. 


A   Question   of  Color. 

C.  B.  A.  complains  that  he  cannot  secure  an  amber  color 
in  the  following  mixture: 

Sodium  salicylate 3  drachms. 

Tincture  of  iron 3  drachms. 

Oil  of  wintergreen 10  minims. 

Glycerin    6   drachms. 

Citric   acid 10   grains. 

Solution  of  ammonium  acetate,  sufficient 
to  make 4  ounces. 

The  color  in  this  mixture  is  formed  by  the  reaction  be- 
tween the  sodium  salicylate  and  the  iron  salts.  An  amber 
color  is  not  characteristic  of  such  a  mixture  and  cannot  be 
expected  in  this  prescription. 


the  National  Formulary?  I  have  250  Cc.  made  about  a  year 
ago.  It  has  precipitated  and  looks  like  mucilage.  I  have  asked 
several  old  druggists,  but  they  could  not  give  me  any  infor- 
mation. I  made  this  glycerite  several  times  years  ago  and 
never  had  any  trouble." 

The  only  suggestion  that  we  can  make  is  to  add  Rochelle 
salt.  Perhaps  this  will  help  to  clarify  the  preparation.  If 
this  method  is  not  satisfactory,  it  will  probably  be  necessary 
to  make  a  fresh  lot  and  discard  the  old  stock. 


Hozv  to  Mix  a  Spavin  Cure. 

A.  M.  Z.  wants  to  know  how  to  compound  the  spavin  cure 
which  was  published  in  the  May  Bulletin  on  page  220 : 

Turpentine   4  fluidounces. 

Alcohol   8  fluidounces. 

Camphor  960  grains. 

Iodine    100  grains. 

Petroleum   oil    (heavy) 2  fluidrachms. 

Oil   of   rosemary 4  fluidrachms. 

Add  the  ingredients  in  the  following  order:  alcohol,  petroleum  oil, 
turpentine,  iodine,  camphor,  and  oil  of  rosemary.  On  mixing  the  first 
three  ingredients  the  petroleum  oil  separates  out  and  the  mixture  be- 
comes milky.     But  this  disappears  on  adding  the  remaining  ingredients. 


Hoiv  to   Manufacture  Ice   Cream. 

J.  G.  wants  a  formula  for  making  ice  cream  on  a  large 

scale : 

Pure   cream ^Yi    gallons. 

Sugar,  granulated 7  pounds. 

Extract  of  vanilla 4   fluidounces. 

Dissolve  the  sugar  in  the  cream  contained  in  the  milk  can,  add  the 
vanilla  and  strain  into  the  freezer. 

For  the  technique  involved  we  refer  you  to  an  article  by 
B.  S.  Cooban  on  page  197  of  the  May  Bulletin,  1905. 


Preserving  Strawberries. 

P.  C.  M.  wants  to  know  the  best  way  to  preserve  straw- 
berries by  a  cold  process.  Crush  the  berries  and  add  all  the 
sugar  that  the  fruit  will  take  up.  In  the  refrigerator  this 
mixture  should  keep  well,  but  if  necessary  add  sodium  ben- 
zoate,  one-tenth  of  one  per  cent.  The  ice-box  is,  of  course, 
a  great  help. 


Cooban's  Rum  and  Quinine  Hair  Tonic. 
W.  A.  M.— 

Quinine   sulphate 1   drachm. 

Tincture  of  cantharides 2  fluidounces. 

Balsam  of   Peru 1   fluidounce. 

Soap  liniment 7  fluidounces. 

Glycerin    1  fluidounce. 

Powdered  cudbear yi   drachm. 

Oil  of   rose  geranium 1   drachm. 

Oil  of  orange  peel 4  drachms. 

Oil  of  bergamot 4   drachms. 

Alcohol    105^2   fluidounces. 

Cologne    16J4    fluidounces. 

Grape  brandy  to  make 1  gallon. 

Mix,  allow  to  stand  two  weeks,  shake  occasionally,  and  filter. 


DiMculty  with  Glycerite  of  Bismuth. 

C.   F.  G.  writes:     "Could  you  let  me   know  what  to   do 
with  a  preparation  of  glycerite  of  bismuth  made  according  to 


Where  to  Get  Novelties. 

J.  H.  J. — Novelties  for  free  distribution  in  drug  stores 
may  be  obtained  from  the  following  firms :  Whitehead  & 
Hoag  Co.,  1003  Hammond  Building,  Detroit,  Alich. ;  H.  C. 
Cook  Co.,  Ausaria,  Conn. ;  G.  P.  Coats  &  Co.,  Norwich, 
Conn. ;  and  J.  L.  Bieder  &  Co.,  55  Lake  Street,  Chicago. 


Stearin  and  Stearic  Acid. 

R.  C.  G.  wants  to  know  whether  there  is  any  difference 
between  stearin  and  stearic  acid. 

Yes.  Stearin  is  a  glyceride  formed  by  the  combination  of 
stearic  acid  and  glycerin.     Stearic  acid  is  stearic  acid. 


G.    C.   G. — A   formula    for   making   glycerin    suppositories 
appears  on  page  434  of  the  Pharmacopoeia. 
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THE  MONTH'S  HISTORY, 


THE  STATE 
ASSOCIATIONS. 


During  the  last  few  weeks  the 
State  pharmaceutical  associations 
of  the  country  have  been  holding 
their  annual  meetings  in  rapid  succession.  Inas- 
much as  the  Bulletin  is  neither  a  "local"  organ 
nor  a  pharmaceutical  newspaper,  and  particularly 
since  we  pride  ourselves  on  the  condensed  and 
boiled-down  character  of  our  printed  matter,  we  can- 
not hope  to  report  these  various  meetings  at  length 
and  must  content  ourselves  with  touching  upon  a 
few  points  here  and  there  which  are  of  unusual 
importance  or  of  general  interest.  For  one  thing  it 
is  apparent  that  the  custom  is  growing  among  State 
associations  of  inviting  pharmacists  with  a  national 
reputation  to  make  addresses,  the  idea  being  that 


this  feature  will  prove  a  "drawing  card"  and  will 
increase  the  attendance  and  interest.  This  year,  for 
instance,  the  Southern  eloquence  of  Henry  P.  Hyn- 
son  was  elicited  for  the  Nebraska  meeting;  Prof.  H. 
H.  Rusby  gave  one  of  his  straight-f rom-the-shoulder 
talks  before  the  North  Carolina  pharmacists;" the  big 
stick  of  Professor  Hallberg  was  exercised  at  the 
Texas  convention;  Professor  Remington  addressed 
the  Kansans;  while  Messrs.  Elkin,  Potts,  and  Carr 
visited  a  number  of  the  State  meetings  on  behalf 
particularly  of  the  N.  A.  R.  D. 

♦       4c        ♦ 

THE  LIQUOR       As  might   naturally  be  expected, 

HEBE  and^tITehe.    ^^^  ^'^"°^  ^"^^^  "°^  Confronting 
pharmacy  forced  itself  upon  most 
of  the  State  conventions.     At  the  Massachusetts 
meeting  it  was  voted  to    instruct  the  Legislative 
Committee  to  make  a  thorough  and  exhaustive  study 
of  the  liquor  problem  and  be  prepared  at  the  next 
meeting  to  offer  a  report  and  make  definite  legisla- 
tive recommendations  if  any  were  found  necessary. 
At  the  New  Jersey  meeting  the  Legislative  Com- 
mittee told  how  it  had  cooperated  during  the  last 
year  with  the  State  Excise  Commission  and  certain 
members  of  the  legislature,  how  it  had  succeeded  in 
warding  off  inimical  legislation,  and  how  important 
it  was  that  pharmacists  should  respect  the  present 
liquor  law  in  letter  and  in  spirit.    In  Missouri  Presi- 
dent Whitney  suggested  that  members  be  appointed 
in  various  sections  of  the  State  to  report  violations 
of  the  liquor  law  by  druggists  in  order  that  the 
profession  might  be  purged  of  those  who  abuse  its 
privileges.     President  von    Raisen,  of  the  Kansas 
Association,  vigorously  arraigned  the  State  legisla- 
ture for  passing  the  recent  prohibitory  law  absolutely 
preventing  druggists  from  furnishing  liquor  under 
any  circumstances  whatsoever,  but  the  general  feel- 
ing seemed  to  be  that  the  State,  after  many  years  of 
experiment,  had  been  forced  to  take  this  radical  step 
by  the  hundreds  of  saloon-keepers  who  had  operated 
blind  tigers  under  the  protecting  cloak  of  pharmacy. 
The  liquor  question,  indeed,  came  up  in  one  form  or 
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another  at  nearly  every  one  of  the  State  meetings, 
and  although  it  cannot  be  said  that  anything  very 
definite  was  done  to  avert  the  impending  crisis,  it  is 
at  least  gratifying  that  pharmacists  are  beginning 
to  think  seriously  about  the  problem. 

*  *     * 

Higher  educational   requirements 

^nd'^edu^atVon  *  ^^^^^  ^^S^^  ^y  ^  number  of  the 
association  presidents,  and  in  at 
least  two  instances  State  associations  definitely  voted 
to  attempt  their  attainment.  In  Illinois,  where  the 
subject  has  been  pretty  systematically  discussed 
during  the  past  few  years,  and  where  there  has 
arisen  more  or  less  difference  of  opinion,  a  com- 
promise was  reached :  The  Board  of  Pharmacy  was 
instructed  to  demand  evidence  of  completed  system- 
atic courses  in  pharmacy  from  candidates  coming 
before  it  for  examination,  such  courses  to  be  equiv- 
alent to  not  less  than  the  minimum  customarily  pre- 
scribed for  graduation  by  reputable  colleges  of  phar- 
macy. In  New  Jersey  the  association  went  farther 
and  decided  after  a  long  and  spirited  debate  to 
instruct  the  Legislative  Committee  to  prepare  an 
amendment  to  the  pharmacy  law  providing  for  a 
graduation  prerequisite  along  the  lines  suggested 
at  the  meeting  in  1905.  This  amendment,  when 
approved  by  the  Executive  Committee  of  the  asso- 
ciation, is  to  be  introduced  into  the  State  legislature 
during  the  next  session. 

*  *     * 

An  excellent  anti-cocaine  law  was 
™D  IfE^Ssil"  ON*  enacted  in  Pennsylvania  last  win- 
ter, but  it  was  felt  at  the  meeting 
of  the  State  Association  last  month  that  another 
step  should  be  taken  by  the  passage  of  a  measure 
similarly  restricting  and  regulating  the  sale  of  opium 
and  its  derivatives  and  preparations.  A  special 
committee  of  five  was  therefore  appointed  to  draft 
such  a  bill.  At  the  Alabama  meeting,  too,  a  special 
committee  was  likewise  appointed  to  draft  a  measure 
to  restrict  the  sale  of  morphine,  cocaine,  and  their 
derivatives,  and  considerable  dissatisfaction  was 
expressed  because  a  bill  introduced  at  the  last  ses- 
sion of  the  legislature  had  not  been  passed.  At  the 
Texas  meeting  a  good  deal  was  said  about  the 
elimination  of  the  itinerant  peddler,  and  prepara- 
tions were  made  to  fight  hard  for  the  enactment  of 
a  drastic  law  curtailing  the  operations  of  this 
ubiquitous  individual.  At  the  New  York  meeting 
President  Diamond  suggested  that  the  pharmacy  act 


be  so  amended  as  to  prohibit  the  ownership  of  drug 
stores  by  corporations  not  composed  entirely  of 
licensed  pharmacists,  and  the  suggestion  was  re- 
ferred to  the  Legislative  Committee.  This  step  was 
aimed  at  the  large  corporations  owning  "chains"  of 
drug  stores,  but  it  is  exceedingly  doubtful  if  such  a 
law  would  be  constitutional. 

*     *     * 

»,  ^^  .,,        Reference  to  the  New  York  Asso- 

POIITICS  AT  .  .     , 

THE  NEW  YORK     ciation  rcmmds  us  of  the  dramatic 
MEETING.  political  encounter  which,  at  least 

from  a  theatrical  point  of  view,  was  the  interesting 
feature  of  the  convention.  Readers  of  the  Bulletin 
will  recall  that  two  pharmacy  bills  were  introduced 
in  the  last  New  York  legislature,  each  by  a  different 
pharmaceutical  faction.  That  supported  by  the 
majority  element,  headed  by  Dr.  William  Muir, 
finally  passed  the  legislature,  whereas  the  other 
failed.  The  fight  was  continued,  however,  and  the 
successful  measure,  known  as  the  Brown  bill,  was 
finally  vetoed  by  Governor  Hughes.  This  factional 
fight  again  broke  out  at  the  State  meeting.  Crim- 
inations and  recriminations  were  uttered;  charges 
and  counter  charges  were  made;  it  was  suggested 
that  some  members  of  the  association  should  be 
ejected  from  membership;  but  after  all  the  family 
linen  had  been  washed  and  hung  out  in  the  sunshine 
to  dry,  everybody  apparently  felt  satisfied  at  such  a 
good  job  of  laundering.  Figuratively  speaking,  at 
least,  hands  were  shaken  all  around,  and  it  was 
decided  to  forget  the  past  and  work  together  next 
winter  for  the  enactment  of  a  pharmacy  and  pure- 
drug  act  satisfactory  to  every  faction.  In  the  mean- 
time our  cartoonist  is-  depicting  Dr.  Muir  in  his 
familiar  role  on  another  page  of  this  issue  of  the 
Bulletin. 


*     * 


THE  FEDERAL 
LIQUOR  TAX. 


At  the  annual  meeting  of  the 
Pennsylvania  Association  some- 
thing of  a  surprise  was  sprung  by 
Theodore  Campbell,  the  well-known  Philadelphia 
druggist  who  was  a  member  of  the  last  legislature, 
and  who  was  portrayed  in  the  Bulletin''s  "Hall  of 
Fame"  a  month  or  two  ago.  Mr.  Campbell  said  he 
had  received  information  from  the  Internal  Revenue 
authorities  that  a  considerable  number  of  druggists 
in  Pennsylvania  and  other  States  were  selling 
alcohol  and  liquors  without  having  paid  the  govern- 
mental tax  of  $25  and  secured  a  retail  liquor  dealer's 
certificate.  Failure  to  pay  this  tax  subjects  a  drug- 
gist or  other  dealer  to  an  additional  penalty  of  50 


the  internal  revenue  authorities  to  go  back  as  far  as 
may  be  necessary  in  order  to  secure  evidence,  even 
to  the  time  a  given  dealer  started  in  business.  It 
surprised  the  members  of  the  Pennsylvania  Asso- 
ciation to  know  that  there  were  druggists  unwise 
enough  to  attempt  an  evasion  of  the  Federal  law, 
,.  but  there  can  be  no  doubt  of  the  facts.  Down  at  the 
Mississippi  meeting  we  observe  that  President  Hyde 
complained  bitterly  that  the  possession  of  a  Federal 
tax  certificate  is  taken  by  the  State  authorities  as 
prima  facie  evidence  of  the  illegal  sale  of  liquors  in 
no-license  communities,  but  we  confess  that  we  do 
not  see  why  druggists  need  have  a  government 
license  at  all  if  they  are  forbidden  by  their  State  or 
county  to  sell  liquor.  Perhaps,  however,  we  are  not 
sufficiently  informed  of  the  local  situation. 
*     ♦     * 

A  detailed  report  of  the  annual 
MEExtNol^ioAT?  meeting   of   the   Michigan    State 

Pharmaceutical  Association  was 
printed  in  the  Bulletin  last  month,  but  we  neg- 
lected to  touch  upon  one  very  interesting  proposal 
made  at  the  convention.  The  suggestion  was  ad- 
vanced that  next  year's  gathering  be  held  on  one  of 
the  D.  &  C.  passenger  steamers.  A  special  boat 
would  be  chartered  and  it  could  go  wherever  the 
membership  pleased — probafjly  up  the  lakes  toward 
Mackinac  or  to  the  "Soo,"  A  representative  of  the 
navigation  company  asserted  that  he  would  take  the 
members  on  a  trip  of  three  days  or  more  at  a  rate  of 
$5.50  a  day,  this  including  meals,  stateroom,  and 
fare.  A  guarantee  would  have  to  be  made  of  250 
people,  but  this  number  could  doubtless  be  easily 
reached  and  probably  exceeded.  More  than  300  on 
the  boat  would  tax  the  accommodations.  The  whole 
proposition  met  with  a  good  deal  of  enthusiastic 
favor  and  will  doubtless  be  approved.  It  was  turned 
over  to  the  Executive  Committee  for  investigation 
and  action.  The  committee  will  "sound"  the  mem- 
bers on  the  proposal  and  will  see  if  any  difficulty 
will  be  experienced  in  getting  a  party  of  at  least  250 
together  for  a  meeting  held  under  such  auspices. 


VAiious  FEATURES  ^o  far  as  the  various  State  meet- 
OF  STATE  ings  are  concerned,  we  may  now 

CONVENTIONS.  ^  ..,.■', 

sum  up  our  review  for  this  month 
by  touching  upon  a  few  other  features.  The  Penn- 
sylvania Association  distinguished  itself  as  usual  by 
having  44  papers,  and  the  New  Jersey  Association 
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was  doubtless  second  with  a  very  excellent  set  of 
contributions.  Three  or  four  association  papers  of 
unusual  merit  are  being  printed  in  this  issue  of  the 
Bulletin.  The  Massachusetts  Association  voted 
to  have  a  paid  attorney  look  after  its  interests  at  the 
State  legislature;,  but  the  Michigan  Association 
voted  down  a  similar  proposal  on  the  ground  that  it 
sma*cked  too  much  of  professional  lobbying  and 
would  do  more  harm  than  good.  At  the  New  York 
meeting  it  was  decided  to  increase  the  membership 
by  personal  solicitation  and  to  pay  canvassers 
$1  for  each  new  member  obtained.  The  Pennsyl- 
vania Association  decided,  as  three  or  four  other 
bodies  have  done  during  the  last  year  or  two,  to 
abstain  in  the  future  from  soliciting  money  or 
material  for  entertainment  purposes  and  to  let  the 
members  "pay  their  own  way"  at  the  annual  con- 
ventions. The  Pennsylvania  Association  also  voted 
to  add  to  its  list  of  special  committees  one  on  the 
U.  S.  P.  and  N.  F.  propaganda,  this  body  to  assist 
the  local  committees  of  like  character  throughout 
the  State  and  to  prepare  literature  and  such  other 
matter  as  may  be  necessary  in  carrying  on  the  work. 


PUIE   DRUG 
HATTERS. 


We  observe  that  Wisconsin  now 
has  a  pure  food  and  drug  law 
based  on  the  Federal  act,  and  that 
it  also  has  a  new  measure  prohibiting  the  use  of 
sodium  benzoate  as  a  preservative.  The  sodium 
benzoate  matter,  it  may  be  asserted  in  passing,  is 
bound  to  become  an  acute  issue  before  long,  with  the 
Federal  authorities  on  one  side  of  the  fence  and 
many  of  the  States  on  the  other.  So  far  as  recent 
Federal  prosecutions  are  concerned,  we  note  that 
judgment  has  been  rendered  against  a  number  of 
Madame  Yale's  preparations  for  being  misbranded, 
but  the  announcement  is  made  by  the  proprietors 
that  all  of  the  labels  and  packages  of  Madame  Yale's 
products  have  now  been  modified  and  put  in  har- 
mony with  the  food  and  drugs  act.  Other  "judg- 
ments" of  interest  to  the  drug  trade  refer  to  lemon 
extract,  misbranded  as  to  the  presence  of  lemon  oil ; 
vinegar,  found  to  be  a  colored  imitation  of  fruit 
vinegar;  pepper,  adulterated  with  nut-shells,  fruit 
pits,  etc. ;  and  salad  oil,  misbranded  as  to  its  origin. 
In  the  meantime  George  P.  McCabe,  Solicitor  of  the 
Department  of  Agriculture,  and  a  member  of  the 
national  Board  of  Food  and  Drug  Inspection, 
delivered  an  address  last  month  before  the  Utah 
Pharmaceutical   Association    in   which   he   gave   a 
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summary  of  the  convictions  which  had  been  secured 

by  the  Federal  government  in  the  enforcement  of 

the  food  and  drugs  act.    All  these  cases  have  been 

reported  in  the  pharmaceutical  press  from  time  to 

time,  and  the  druggists  of  the  country  are  familiar 

with  them. 

*     *     * 

Three      interesting     publications 

puBifcATioNs!'  h^^^  recently  emanated  from  the 
Federal  government.  A  "Digest 
of  Comments"  on  the  U.  S.  P.  has  been  prepared  in 
the  Hygienic  Laboratory  of  the  Public  Health  and 
Marine  Hospital  Service  by  M.  G.  Motter  and  M.  I. 
Wilbert.  It  is  an  excellent  resume  of  pharma- 
copoeial  literature,  and  we  observe  with  pleasure  that 
it  contains  frequent  references  to  the  admirable 
commentary  on  the  Pharmacopoeia  which  was  con- 
tributed to  the  Bulletin  two  or  three  years  ago  by 
Dr.  John  M.  Francis,  and  which  ran  for  nearly  a 
year  in  our  pages.  Another  governmental  publica- 
tion is  Bulletin  No.  126,  entitled  "Harmful  Effects 
of  Acetanilide,  Antipyrin,  and  Phenacetine."  It 
chronicles  an  investigation  made  under  the  super- 
vision of  Dr.  L.  F.  Kebler,  chief  of  the  Division  of 
Drugs  in  the  Department  of  Agriculture,  and  mar- 
shals a  good  deal  of  evidence  in  support  of  the 
thesis  that  the  three  chemicals  in  question  are  ex- 
ceedingly likely  to  produce  ill  effects  when  injudi- 
ciously employed.  In  the  third  place  we  may  refer 
to  a  reprint  of  the  report  of  the  cooperative  work 
done  during  1908  on  the  methods  of  assaying  alka- 
loidal  drugs — a  report  presented  at  the  annual 
convention  of  the  Association  of  Official  Agricul- 
tural Chemists.  The  report  was  prepared  by  C.  E. 
Parker,  and  a  copy  of  it  may  doubtless  be  secured 
by  application  to  the  Department  of  Agriculture  at 
Washington. 


THE  PARK 
CASE   AGAIN. 


The  Park  case  has  broken  out 
again  after  lying  dormant  for 
several  years.  As  long  ago  as 
1897  the  J.  D.  Park  &  Sons  Co.,  of  Cincinnati,  a 
firm  of  cut-rate  wholesalers,  instituted  two  suits — 
one  against  certain  local  wholesalers  in  New  York 
and  the  other  against  the  membership  of  the  N.  W. 
D.  A.  The  latter  case  was  finally  decided  against 
the  complainants,  and  it  is  the  former  case  which  is 
now  being  rejuvenated.  The  Park  Company  claims 
that  several  recent  court  decisions  indicate  that  it 
may  succeed  in  its  contention,  and  Justice  Blanchard, 


of  the  Supreme  Court  of  New  York  county,  has 
granted  the  company  the  privilege  of  so  amending 
its  action  that  damages  of  $3,500,000  are  asked  for 
instead  of  $500,000.  The  defendants  are  the  follow- 
ing jobbers :  Bruen,  Ritchey  &  Co.,  the  Charles  N. 
Crittenton  Company,  Lehn  &  Fink,  C.  S.  Littell  & 
Co.,  Schieffelin  &  Co.,  Charles  Hubbard  Son  &  Co.,, 
C.  W.  Snow  &  Co.,  Tarrant  &  Co.,  and  the  Coffin- 
Redington  Company.  As  everybody  knows,  the 
contention  of  the  Park  people  is  that  through  the 
operations  of  the  rebate  and  contract  plans  they  have 
been  denied  the  privilege  of  purchasing  proprietary 
articles  freely  in  the  open  market,  and  that  this 
constitutes  a  conspiracy  in  violation  of  law. 


ANOTHER  ^"^    ^^    ^^^    three  .  recent    court 

CONTRACT  PLAN  dccisions  which  the  Park  Com- 
DEcisioN.  p^j^y  recites  as  indicating  the 
validity  of  its  position  was  that  rendered  not  long 
since  in  the  United  States  Circuit  Court  at  Newark, 
N.  J.  The  case  was  one  brought  by  the  Dr.  Miles 
Medicine  Co.  against  Charles  W.  Menk,  a  retail 
druggist  of  Newark.  Justice  Lanning  decided  in 
effect  that  while  such  a  contract  plan  as  that  used  by 
the  Miles  people  was  effective  and  legal  between  the 
parties  to  the  contract,  it  was  unenforcible  when 
made  to  extend  beyond  the  parties  to  dealers  who 
had  not  signed  the  contract.  More  than  that,  he 
believed  the  plan  to  be  illegal  under  such  circum- 
stances and  in  violation  of  the  Sherman  anti-trust 
law.  In  other  words.  Justice  Lanning  declared  that 
the  contract  could  not  be  held  to  follow  the  goods 
beyond  the  contractual  agent  himself.  This  is  a 
moot  point  on  which  the  courts  have  for  several 
years  been  in  considerable  disagreement.  Decisions 
have  been  rendered  on  both  sides  of  the  question, 
and  it  is  gratifying  to  know  that  the  problem  will 
be  settled  once  and  for  all  by  the  Supreme  Court 
of  the  United  States,  which  now  has  before  it  one 
of  the  several  Miles  cases  for  decision. 


GOVERNMENT       ^^^  latest  ucws  from  Washington 
AFTER  PEROXIDE    is  that  the  government  is  soon  to 

PRODUCTS.  .    1  ^  ,.  ..      .1  J 

take  action  agamst  the  word 
"peroxide"  when  applied  to  cold  creams  and  other 
products  which  do  not  contain  sufficient  peroxide  to 
justify  the  use  of  the  name.  These  preparations 
have  become  very  popular  during  the  last  few  years, 
and  new  ones  are  being  brought  out  with  consider- 
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able  regularity.  The  government  declares  that  in 
some  instances  the  peroxide  content  is  unquestioned, 
and  that  the  right  to  use  the  word  in  the  title  is 
therefore  clear.  In  other  instances,  however,  it  is 
held  that  the  use  of  the  word  practically  constitutes 
misbranding  under  the  terms  of  the  food  and  drugs 
act.  Hydrogen  peroxide,  or  any  other  form  of 
peroxide  for  that  matter,  is  exceedingly  difficult  if 
not  impossible  to  retain  in  a  cold  cream,  and  inves- 
tigators have  found  over  and  over  again  during  the 
last  few  months  that  creams  which  contain  a  stipu- 
lated percentage  of  peroxide  when  made,  lose  all  or 
nearly  all  of  it  in  a  relatively  short  space  of  time. 


A  ORATIFYINO 
STEP. 


One  of  the  interestincj  develop- 
ments of  the  get-together  move- 
ments between  pharmacists  and 
physicians  throughout  the  country  is  that  seen  in  the 
formation  of  the  "Medico-Pharmaceutical  Section" 
of  the  Academy  of  Medicine  of  Cleveland.  In  the 
formation  of  this  Section  the  local  medical  society 
has  held  out  a  brotherly  hand  to  pharmacists  and  has 
established  an  organization  where  druggists  and 
doctors  may  meet  on  an  even  basis,  with  an  equal 
voice  in  the  selection  of  officers  and  in  the  transac- 
tion of  business  generally.    Louis  C.  Hopp,  the  well- 


known  pharmacist,  has  been  chosen  as  the  first 
chairman  of  the  Section;  M.  G.  Tielke  is  the  vice- 
chairman;  Dr.  J.  B.  McGee  is  the  secretary,  and 
Dr.  L.  J.  Tuckerman  is  the  counsellor.  At  the  initial 
meeting  of  the  Section,  held  some  weeks  ago,  papers 
were  read  by  Dr.  H.  W.  Rogers,  Mr.  Hopp,  and 
Professor  Amy.  The  movement  was  started  out 
under  very  favorable  auspices. 


NARCOTICS 
IN  CANADA. 


Our  neighbors  over  the  border  in 
Canada  are  confronted  with  a 
narcotic  problem  as  are  we  on  this 
side  of  the  Great  Lakes.  Many  reports  have  been 
published  during  the  last  year  concerning  the  illegal 
sale  of  cocaine  in  Toronto  and  Montreal,  and  we 
believe  a  number  of  prosecutions  have  been  made. 
In  Toronto  the  Council  of  the  Ontario  College  of 
Pharmacy  has  recently  appropriated  $500  to  be  used 
in  the  enforcement  of  the  anti-narcotic  act,  and  the 
representative  pharmacists  of  the  city  are  determined 
that  the  law  shall  be  obeyed.  The  Council  also 
voted  to  give  extraordinary  authority  to  the 
"Infringement  Committee,"  and  directed  the  latter 
to  take  whatever  course  may  be  found  necessary  "to 
effectively  stop  and  prevent  violations  of  the  recent 
act  in  respect  to  the  sale  of  narcotics." 


Illikois  Phaxm agists  in  CoNviHTiOH  Assembled.— The  annual  meeting  of  the  Illinois  Pharmaceutical  Association  was  held  in  Quincy  on  June 
16. 16.  and  17.  The  convention  was  unusually  well  attended  and  was  very  successful  in  every  respect.  Much  credit  is  due  the  Travelers'  Auxiliary 
for  the  degree  in  which  they  had  aroused  interest  and  enlarged  the  membership.  For  this  photograph  of  the  members  we  are  indebted  to  the  courtesy 
of  Mr.  B.  S.  Cooban,  of  Chicago,  who  procured  the  picture  from  the  camera  man  and  mailed  it  to  us. 
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EDITORIAL. 


THE  UNKINDEST    CUT    OF  ALL. 

We  have  recently  had  a  very  severe  criticism 
from  a  drug  clerk,  and  we  are  printing  it  in  full  in 
order  that  we  may  reply  to  it  publicly.  It  occurs 
to  us  that  other  readers  than  he  may  possibly  be 
laboring  under  the  same  strange  misapprehension 
regarding  the  Bulletin  and  its  sympathies: 

To  the  Editors : 

I  have  a  communication  from  your  business  manager  ask- 
ing me  if  I  cared  to  renew  my  subscription  to  the  Bulletin. 
In  reply  I  desire  to  state  that  I  do  not  wish  rny  subscription 
continued. 

In  order  to  explain  my  apparent  ingratitude  or  lack  of 
appreciation  let  me  say  first  that  since  subscribing  to  your 
journal  I  have  been  fortunate  enough  to  secure  a  position 
outside  of  the  drug  business.  This  in  itself  is  no  reason, 
however,  as  I  am  anxious  to  keep  in  touch  with  everything  of 
moment  in  the  realm  of  pharmacy. 

They  why  not  subscribe  to  the  Bulletin?  It's  the  "best 
ever,"  says  the  business  manager  in  effect.  I  will  tell  you 
why  not ! 

When  I  was  in  the  drug  business  I  was  a  clerk,  not  a 
proprietor — an  employee,  not  an  employer.  If  I  .were  in  it 
now,  my  position  would  be  similar.  Naturally,  I  would  pre- 
fer to  read  a  drug  journal  which  would  represent  my  interests 
as  well  as  my  employer's ;  one  which  would  give  my  side  of 
the  case  occasionally;  one  which  would  give  me  credit  for 
being  a  human  being — not  a  mere  automaton  for  grinding  out 
dollars. 

That  is  why  I  do  not  choose  your  journal !  In  looking 
over  almost  any  issue  of  your  publication  one  may  observe 
articles  with  such  titles  as  "How  to  get  the  most  out  of  your 
clerks,"  "How  to  keep  them  on  the  jump,"  and  others  to  the 
same  effect.  Of  course  this  is  very  interesting  and  valuable 
to  the  proprietor — for  it  adds  shekels  to  his  coffers ! 

But  where  does  the  poor  clerk  come  in? 

The  spirit  of  commercialism  has  so  pervaded  all  branches 
of  industry — especially  pharmacy — that  you  editors  can  hardly 
be  blamed  for  catering  to  it,  even  if  you  do  aid  in  the  further 
exploitation  of  that  underpaid,  overworked,  responsibility- 
laden,  anaerobic,  money-making  machine — the  drug  clerk,  the 
best-paying  investment  on  the  market! 

I  hardly  expect  these  few  lines  will  ever  be  published  by 
you,  for  they  would  undoubtedly  be  more  at  home  and  repose 
more  comfortably  in  your  capacious  waste-basket. 

Washington,  D.  C.  »  Phar.D. 

Now  if  this  is  not  the  unkindest  cut  of  all !  It  is 
quite  the  most  ungenerous  and  mistaken  letter  we 
have  ever  received. 

And  on  what  is  it  apparently  based? 

On  a  series  of  articles  we  have  had  during  the 
last  few  months  under  the  general  title  of  "How  to 


Get  the  Best  Results  from  Clerks."  In  paraphras- 
ing this  title  our  critic  has  scarcely  been  fair,  and 
he  has  misconstrued  the  entire  purpose  and  effect  of 
the  articles  themselves. 

We  conceived  the  series  in  a  spirit  of  devotion  to 
the  interests  of  both  proprietors  and  clerks,  realizing 
thoroughly  that  whatever  benefited  one  must  equally 
benefit  the  other.  Did  the  plan  work  out  this  way? 
Listen : 

The  different  contributors  to  the  symposium  sev- 
erally recommended  four  methods  for  "getting  the 
best  service  from  clerks :"  (1)  treat  the  clerks  better; 
(2)  pay  them  commissions  on  sales;  (3)  pay  them 
better  salaries;  (4)  give  them  a  share  in  the  profits 
of  the  business. 

Would  not  any  one  or  all  of  these  methods  re- 
dound to  the  advantage  of  the  clerk?  Would  they 
not  profit  him  as  much  as  his  employer?  Can  any 
reader  of  the  Bulletin  conscientiously  say  that 
this  entire  series  of  articles  has  not  had  a  marked 
tendency  to  bring  employer  and  clerk  closer  to- 
gether for  the  mutual  benefit  of  both? 

They  were  bred  in  this  spirit  and  they  clearly  had 
this  result. 

To  be  sure,  one  of  the  contributors  said  some 
rather  harsh  things  about  clerks  in  general,  but  we 
promptly  gave  space  to  the  only  reply  called  forth 
by  his  strictures.  We  would  have  published  more 
responses  if  clerks  or  others  had  written  them.  The 
Bulletin  always  stands  for  fair  play.  It  is  always 
willing  to  print  both  sides  and  every  side  of  all 
questions  discussed  in  its  columns.  We  defy  any- 
one to  show  where  we  have  ever  indicated  a  lack  of 
sympathy  with  the  clerk — ever  denied  him  an  open 
court — ever  criticized  him  unkindly  ourselves. 

On  the  contrary,  the  Bulletin  has  always  been 
keenly  interested  in  the  clerk's  welfare.  It  has  given 
a  great  deal  of  space  to  the  publication  of  pictures 
and  articles  referring  to  clerks  in  particular:  that 
it  has  not  had  more  material  of  this  kind  is  because 
the  supply  is  limited  in  the  nature  of  things.  The 
great  bulk  of  our  printed  matter  in  the  Bulletin  is 
neither  for  the  clerk  nor  for  the  proprietor  as  such ; 
it  is  for  both  of  them  alike;  it  is  just  as  pertinent  to 
the  requirements  of  one  as  to  the  requirements  of  the 
other.  What  interests  the  proprietor  interests  the 
clerk ;  they  are  alike  confronted  with  the  same  tasks ; 
and  they  read  and  profit  by  the  same  class  of  pub- 
lished articles. 

But  we  didn't  mean  to  make  this  explanation  so 
long.     We  feel,  too,  that  it  isn't  necessary.     The 
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tlerks  know  where  we  stand.  There  are  thousands 
)f  them  on  our  subscription  list  and  we  are  con- 
stantly getting  hearty  letters  of  appreciation  from 

lem.  More  than  that,  over  half  of  the  contributors 
our  prize  departments  of  "Dollar  Ideas,"  "Best 

advertising  Schemes,"  and  "Exciting  Experiences" 
ire  clerks,  and  some  of  the  very  best  and  most  prac- 
tical material  in  the  Bulletin  comes  from  them 

ibitually. 

FROM  A  CANADIAN  DRUGGIST. 

A  pharmacist  in  Manitoba,  who  has  been  in  busi- 
less  only  a  year,  sends  us  the  following  business 
Statement  and  letter: 

To  the  Editors: 

I  have  noticed  several  balance  sheets  in  your  journal 
iring  the  past  few  months  and  have  been  very  much  inter- 
sted  in  them.  As  this  is  my  first  year's  business,  I  should  be 
lad  if  you  would  peruse  my  balance  sheet  and  criticize  it. 
[ere  it  is: 

Cash   sales    $7,987.44 

Book  accounts  June  1,  '09 145.62 

Total    sales $8,133.06 

Inventory  June    1,   '08 $1,550.44 

Inventory  June   1,   '09 1,544.82 

Stock  decrease    5.62 

Purchases     4,967.15 

Cash  discounts    177.33 

Net  cost  of  purchases 4,789.82 

Stock    decrease    5.62 

Net  cost  of  goods  sold 4,795.44 

Gross  profits    $3,337.62 

Expenses     $1,148.86 

Own  salary   (amount  drawn  by  me)      986.41 

Total    expenses    2,135.27 

Apparent   net  profits $1,202.35 

Depreciation  of  fixtures 87.54 

Actual  net  profits $1,114.81 

Inventory  of  labels,  stationery,  bottles, 
boxes,   advertising   slips,   etc $133.93 

I  would  like  to  point  out  that  in  the  inventory  taken  a  year 

Igo  in  June,'  when   I  purchased   the  business,   the  value  of 

^1550.44    included    such    items    as    labels,    stationery,    boxes, 

Jttles,  etc.     The  inventory  for  this  year,  however,  does  not 

iclude  these  items,  which  amount  to  $133.93,  thus  making  a 

[total    stock    of    $1678.75.      The    purchases    of    these    articles 

[during  the  year  I  have  charged  up  to  the  expense  account,  not 

|to  that  of   merchandise.     Am   I  right   therefore   in  keeping 

fthem  separate  from  the  stock? 

I  have  also  deducted  cash  discounts  from  the  amount  of 


my  purchases  in  order  to  arrive  at  the  cost  of  goods  actually 
sold  during  the  year,  but  in  pricing  the  stock  I  have  entered 
it  at  gross  prices,  not  deducting  any  discount. 
Very  faithfully  yours, 

Canadian  Druggist. 

We  regard  this  as  a  pretty  good  little  business.  The 
gross  profit,  estimated  on  sales,  is  41  per  cent;  the 
expefises  are  26  per  cent;  and  this  leaves  a  net  profit 
therefore  of  15  per  cent— a  high  average.  "Can- 
adian Druggist"  has  made  a  total  net  income  of 
$2101.22  from  his  business,  considering  both  the 
amount  of  his  own  salary  and  that  of  his  net  profits. 
This  is  as  much  as  could  possibly  be  expected  from 
a  business  of  about  $8000. 

Replying  now  to  some  of  our  correspondent's 
questions,  let  us  say  that  different  druggists  follow 
different  methods  in  charging  up  the  purchase  of 
such  items  as  boxes,  bottles,  labels,  string,  business 
stationery,  and  the  like.  We  believe  it  would  be 
better,  however,  to  charge  all  of  these  things  with 
the  exception  of  business  stationery  to  the  merchan- 
dise account  instead  of  to  the  expense  account. 
They  cannot  be  an  expense  until  they  are  used,  and 
as  their  use  depends  upon  the  amount  of  merchan- 
dise sold,  and  they  really  add  to  the  cost  of  the 
merchandise,  it  seems  only  proper  to  charge  them 
to  that  account.  Business  stationery  is  more  prop- 
erly an  out-and-out  expense.  Following  out  this 
suggestion,  then,  we  should  advise  "Canadian 
Druggist"  in  the  future  to  include  the  value  of  these 
things  in  the  annual  inventory.  Having  put  them 
in  the  expense  account  this  year,  they  should  of 
course  not  be  estimated  in  the  merchandise  showing. 

So  far  as  cash  discounts  are  concerned,  it  is  cus- 
tomary to  consider  these  separately  and  to  enter  the 
cost  of  merchandise  in  the  inventory  at  the  billed 
or  current  prices.  Incidentally  it  is  desirable  to  keep 
a  separate  record  of  cash  discounts  in  order  that 
one  may  see  how  much  money  he  is  saving  every 
year  by  taking  advantage  of  this  economy. 


CALOMEL  IN  TABLET  FORM. 

Pharmaceutical  manufacturers  are  sometimes  un- 
justly criticized  because  tablets  of  calomel  and  so- 
dium bicarbonate  turn  dark  and  become  spotted,  and 
this  opens  up  rather  an  interesting  subject  for  dis- 
cussion. When  a  tablet  representing  this  combina- 
tion is  loosely  compressed  so  that  it  can  readily  be 
crushed  between  the  fingers  it  soon  undergoes  dis- 
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coloration — a  result  which  can  scarcely  be  avoided. 
It  is  probable  that  the  friable  and  porous  structure 
permits  the  entrance  of  atmospheric  moisture,  with 
the  consequjent  formation  of  a  dark  oxide  of  mer- 
cury. Now  this  oxidation  of  the  metal  is  perhaps 
not  objectionable  from  a  therapeutic  standpoint,  but 
it  results  in  an  unsightly  tablet  which  causes  com- 
plaint alike  from  physician,  pharmacist,  and  patient. 

There  are  two  ways  of  avoiding  the  difficulty. 
The  first  is  to  compress  tablets  of  calomel  and  so- 
dium bicarbonate  more  firmly.  They  are  thus  ren- 
dered less  permeable  by  moisture  and  are  therefore 
made  more  permanent.  In  practical  efficiency  they 
are  just  as  acceptable  as  the  more  loosely  pressed 
tablets.  Dropped  into  water,  it  is  true,  they  require 
some  little  time  to  disintegrate,  but  the  stomach 
does  not  contain  water  alone.  At  least  three  times 
a  day  it  is  markedly  acid  through  the  gastric  secre- 
tion. If,  to  make  the  test  fair  and  just,  a  hard  tab- 
let of  calomel  and  sodium  bicarbonate  is  dropped 
into  water  containing  a  trace  of  acid,  a  brisk  effer- 
vescence will  at  once  develop  and  prompt  disintegra- 
tion will  result.  It  is  therefore  evident  that  such  a 
tablet  cannot  fail  to  be  broken  up  in  the  stomach. 

The  second  method  of  dodging  the  unfortunate 
discoloration  of  tablets  of  calomel  and  sodium  bicar- 
bonate is  a  still  more  simple  and  commendable  one. 
It  is  merely  this — leave  out  the  sodium  bicarbonate. 
The  alkali  serves  no  practical  purpose.  Its  use  is  a 
relic  of  the  belief  once  held  that  calomel  is  con- 
verted into  the  bichloride  salt  by  the  acid  of  the 
stomach,  and  that  neutralization  must  consequently 
be  effected  by  sodium  bicarbonate  or  some  other 
chemical.  We  know  now  that  this  sort  of  reasoning 
is  fallacious.  And  even  if  it  were  not,  how  much 
neutralization  of  the  stomach's  contents  would  be 
effected  by  the  administration  of  one,  two,  or  even 
three  grains  of  alkaline  bicarbonate?  Calomel  is  no 
longer  prescribed  in  the  heroic  quantities  given  in  a 
former  generation,  and  the  argument  accordingly 
loses  its  force  entirely. 

To-day  there  is  absolutely  no  reason  why  calomel 
in  tablet  form  should  be  combined  with  sodium  bi- 
carbonate. Physicians  should  be  educated  to  use 
tablets  of  plain  calomel,  and  such  tablets  are  of 
course  already  turned  out  by  practically  every  man- 
ufacturer. The  question  of  unsightly  discoloration 
is  thus  entirely  solved,  and  it  is  furthermore  pos- 
sible to  make  a  loosely  pressed  "tablet  triturate"  in- 


stead of  a  hard  "compressed  tablet."  The  former 
are  much  more  friable,  and  the  calomel,  being  in  a 
state  of  finer  subdivision,  is  presumably  more  ef- 
fective. 


APROPOS   OF  THE   NATIONAL  FORMULARY. 

We  are  hearing  a  good  deal  these  days  about  the 
National  Formulary.  Since  the  book  became  a 
legal  standard  under  the  food  and  drug  laws  of  the 
national  government  and  the  several  States,  it  has 
been  pretty  severely  criticized  from  several  points 
of  view. 

What  practically  amounted  to  a  defense  and  ex- 
planation was  presented  in  a  very  interesting  paper 
read  by  Henry  P.  Hynson  at  the  recent  meeting 
of  the  American  Medical  Association  in  Atlantic 
City.  Mr.  Hynson  asserted  that  the  N.  F.  was 
practically  a  compilation  of  several  local  formu- 
laries; that  the  latter  had  most  of  them  been  issued 
originally  by  hospitals  at  the  behest  of  the  physi- 
cians on  the  staffs;  and  that  the  unscientific  therapy 
of  the  N.  F.  was  therefore  as  much  the  fault  of  the 
medical  profession  as  of  the  pharmaceutical.  Pass- 
ing on  to  discuss  the  "bad  pharmacy"  of  the  N.  F., 
Mr.  Hynson  declared  that  this  was  largely  due  to 
the  unfortunate  policy  followed  in  the  earlier  edi- 
tions of  so  constructing  all  formulas  as  to  enable 
the  pharmacist  to  prepare  them  extemporaneously. 
"This  has  been  found  to  be  impracticable  and  unde- 
sirable," he  said,  "and  when  the  formulas  are 
framed  to  provide  for  permanent  products,  the  poor 
pharmacy  complained  of  will  disappear." 

The  N.  F.  is  now  undergoing  revision  by  a  com- 
mittee of  the  A.  Ph.  A.,  and  there  can  be  little 
doubt  that  the  next  edition  will  represent  a  marked 
improvement — in  therapy,  in  pharmacy,  in  pretty 
much  everything  else.  The  determination  of  the 
committee  as  voiced  by  Mr.  Hynson,  a  member  of 
it,  to  construct  permanent  instead  of  extemporane- 
ous formulas,  is  a  very  gratifying  one.  Manufac- 
turers have  found,  for  instance,  that  many  of  the 
N.  F.  products  can  scarcely  be  made  satisfactorily 
in  the  first  instance,  and  when  made  do  not  keep 
successfully.  The  trouble  has  arisen  largely  from 
the  fact  that  the  N.  F.  was  never  expected  to  be  a 
legal  standard:  now  that  it  is,  it  will  doubtless  be 
so  improved  in  the  present  revision  as  to  meet  the 
necessities  of  the  situation. 


BULLETIN  OF  PHARMACY 


317 


THE  HALL  OF  FAME, 


[JAMES   F.  FINNERAN  ELECTED  PRESIDENT  OF 
THE    MASSACHUSETTS    ASSOCIATION. 

Some  weeks  ago  the  Massachusetts  State  Phar- 
maceutical Association  held  its  annual  meeting  at 
wampscott  and  the  attendance  reached  the  surpris- 
ing" figure  of  800.  The  number  of  new  members 
admitted  was  147,  and  altogether  this  was  the  most 
successful  gathering  in  the  history  of  the  organiza- 


Jauks  F.  Finnekan. 

tion.  The  election  of  James  F.  Finneran  to  the 
presidency  was  a  very  appropriate  tribute.  Mr. 
Finneran  is  the  chief  owner  of  two  large  and  pros- 
perous stores  in  Boston,  doing  business  under  the 
name  of  the  Woodward  Drug  Co.  The  main  store 
is  in  the  Paddock  Building  on  Tremont  Street,  di- 
rectly opposite  the  famous  Granary  Burying-ground 
— one  of  the  historic  spots  in  Boston  and  the  final 
resting-place  of  Samuel  Adams,  John  Hancock, 
James  Otis,  and  many  others  who  occupy  a  prom- 
inent place  in  American  annals. 

Mr.  Finneran  has  long  been  one  of  the  most 
active  and  useful  men  in  the  pharmaceutical  circles 
of  Boston  and  Massachusetts.  He  has  served  as 
president  of  one  or  more  of  the  several  local  asso- 
ciations in  Boston;  he  has  been  much  interested  in 
legislative  matters  at  the  State  House;  his  voice 
has  always  been  raised  in  the  interests  of  honest  and 
legitimate  pharmacy ;  and  he  is  personally  a  man  of 
unusually  attractive  qualities.  It  is  quite  needless 
to  say  that*  his  administration  of  the  State  Associa- 


tion will  be  very  successful.  Mr.  Finneran  is  well 
known  to  the  membership  of  the  N.  A.  R.  D.,  and 
among  other  things  it  will  be  recalled  that  he  served 
last  year  at  the  Atlantic  City  convention  in  the  diffi- 
cult position  of  secretary  of  the  Committee  on  Res- 
olutions. 


THE  TREASURER  OF  THE  N.  A.  R.  D. 

In  the  March  Bulletin  we  had  a  full-page  en- 
graving portraying  the  five  chief  officers  this  year 
of  the  N.  A.  R.  D.  Mr.  John  Coleman,  treasurer 
of  the  organization,  figured  conspicuously  in  the 
group.  We  are  now  printing  Mr.  Coleman's  por- 
trait separately  for  the  purpose  of  calling  attention 
to  some  interesting  features  of  his  business. 

It  is  generally  known,  of  course,  that  Mr.  Cole- 
man is  located  in  Wheeling,  W.  Va.  A  graduate 
of  the  Scio  College  of  Pharmacy,  Mr.  Coleman  is 
one  of  those  men  who  believe  in  utilizing  their  phar- 
maceutical education  and  making  the  most  of  it. 
He  has  consequently  made  himself  a  chemical  and 
bacteriological  assistant  to  the  physicians  of  Wheel- 


JoHN  Coleman. 

ing  and  has  established  in  connection  with  his  busi- 
ness a  laboratory  worthy  of  praise  and  comment. 
He  makes  examinations  of  urine,  sputum,  and  pus 
for  physicians.  To  those  doctors  who  do  their  own 
work  along  these  lines  he  sells  the  necessary  stains, 
culture  media,  reagents,  and  test  tubes.  He  analyzes 
the  city  water  for  the  Board  of  Health.  He  tests 
well  water  for  private  individuals.  He  does  a  good 
deal  of  work  along  these  lines  for  hospitals.  He 
does  considerable  work  in  the  examination  of  foods 
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and  milk,  and,  indeed,  has  developed  his  scientific 
opportunities  to  the  uttermost.  Custom  is  solicited 
not  only  in  his  own  city  of  Wheeling"  but  through- 
out Ohio  county  in  general. 

Mr.  Coleman  fitted  up  his  chemical  and  bacterio- 
logical laboratory  at  an  expense  of  $500,  and  he 
utilizes  for  the  purpose  a  room  14  by  16  feet  in 
size.  In  an  address  recently  delivered  to  the  stu- 
dents of  the  Pittsburg  College  of  Pharmacy  he  de- 
clared that  the  work  had  proved  a  distinct  success 
and  that  pharmacists  in  general  were  derelict  in  not 
seizing  upon  such  opportunities.  It  is  quite  the 
custom  to  believe  that  a  pharmacist  who  makes 
much  of  the  scientific  side  of  his  profession  is  usu- 
ally lacking  in  business  ability,  but  this  fallacy  has 
been  convincingly  exploded  by  Mr.  Coleman.  He 
is  a  success  from  whatever  point  of  view  one  may 
choose  to  view  him. 


A  NEW  ZEALAND  PHARMACIST. 

The  Bulletin  boasts  of  a  large  reading  constitu- 
ency in  far-away  New  Zealand  and  Australia. 
Indeed,  many  of  our  most  enthusiastic  subscribers 
are  to  be  found  in  those  countries.  The  gentleman 
shown  in  the  accompanying  engraving  is  Mr.  L. 
Booker,  proprietor  of  the  "All  Night  Pharmacy"  in 
Hamilton,  New  Zealand.-    Mr.  Booker  has  been  an 


L.  Booker,  of  Hamilton,  New  Zealand. 

ardent  admirer  of  the  Bulletin  for  many  years, 
and  by  way  of  expressing  his  interest  he  sent  us 
some  time  ago  a  post-card  bearing  this  photograph. 
He  did  not  expect  us  to  reproduce  it  in  the  journal, 
but  we  are  taking  advantage  of  the  long  distance 
between  us  to  risk  his  displeasure  by  using  *it. 


A  BRITISH  KNIGHT  TEMPLAR. 

U.  Aylmer  Coates,  M.P.S.,  of  Burnley,  Lanca- 
shire, England,  was  much  interested  in  the  portrait 
in  the  May  Bulletin  of  Frederick  A,  Cooke,  of 
Detroit,  dressed  in  his  uniform  as  Eminent  Com- 
mander    of     Damascus     Commandery,     No.     42, 


U.  Aylmer  Coates,  M.P.S. 

Knights  Templar,  of  Detroit.  This  picture  sug- 
gested to  Mr.  Coates  that  he  had  a  similar  photo- 
graph taken  a  year  or  two  ago,  and  he  looked  for  it 
among  his  possessions  and  passed  it  along  to  us.  It 
was  made  in  1907,  at  which  time  the  Right  Honor- 
able the  Earl  of  Lathom  presented  Mr.  Coates  on 
behalf  of  the  Encampment,  "The  Plains  of  Manire, 
No.  8,"  with  a  Centenary  Warrant  and  invested 
him  with  a  Centenary  jewel  in  commemoration. 
For  two  years  in  succession  Mr.  Coates  held  a 
unique  position,  occupying  the  chairs  of  the  K.  T. 
and  the  R.  A.  and  Craft,  each  of  which  possesses  a 
Centenary  Warrant. 


DR.  ANDERSON  AS  A  PROPAGANDA  WORKER. 

Dr.  William  C.  Anderson  of  Brooklyn  is  always 
and  everywhere  a  very  active  man.  He  is  inva- 
riably in  the  forefront  of  some  movement  or  other. 
During  the  last  year  or  so  he  has  been  much  inter- 
ested in  the  N.  F.  and  U.  S.  P.  propaganda,  and  as 
chairman  of  a  committee  of  the  New  York  State 
Pharmaceutical  Association  he  has  appeared  at 
many  joint  meetings  of  the  physicians  arid  pharma- 
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;ts  held  throughout  the  State.  Always  a  good 
talker,  and  on  every  occasion  advancing  whatever 
cause  he  represents,  his  addresses  have  done  much 
to  harmonize  the  relationships  between  the  two 
professions  and  to  increase  the  popularity  of  the 
U.  S.  P.  and  the  N.  F.  among  physicians.  Dr. 
Anderson  is  never  quite  so  ready  as  when  engaged 


D>.  WU.  C.  ANDIKtON. 

in  an  argument,  and  he  is  consequently  an  excellent 
man  to  answer  such  criticisms  as  are  occasionally 
expressed  by  physicians  at  joint  meetings.  The 
pharmacists  of  New  York  State  are  fortunate  in 
having  such  a  man  at  their  disposal. 


ELECTIONS    TO    THE    NEW    YORK    BOARD    OF 
PHARMACY. 

The  action  of  Governor  Hughes  in  vetoing  the 
pharmacy  bill  which  passed  the  last  legislature  in 
Albany  had  the  effect  of  leaving  the  present  phar- 
macy law  in  force,  and  this  law,  unlike  the  vetoed 
measure,  gives  the  pharmacists  or  pharmaceutical 
associations  of  the  State  the  power  of  electing  mem- 
bers to  the  State  board  of  pharmacy.  Elections  to 
fill  vacancies  therefore  followed  closely  upon  the 
governor's  veto  of  the  new  bill.  Dr.  W.  C.  Ander- 
son, of  Brooklyn,  was  elected  to  the  Eastern 
Branch,  L.  W.  Miller,  of  Buffalo,  to  the  Western 
Branch,  and  in  the  Middle  Branch  Warren  L. 
Bradt,  of  Albany,  was  chosen  to  succeed  himself. 
Mr.  Miller,  while  rather  a  new  candidate  for  hon- 
ors in  the  hall  of  pharmaceutical  fame,  is  a  popular 


man  in  Buffalo.     His  business  connection  is  with 
the  Miller-Strong  Drug  Co.,   and   he   is  assistant 


L.  W.   MiLLEX. 


Professor  of  Pharmacy  in  the  Buffalo  College,  be- 
ing associated  in  that  position  with  Prof.  Willis  G. 
Gregory. 


Pateeson  Clebks  Attend  Convention.— These  members  of  the  Pater- 
son  Pharmaceutical  Society  of  Clerks  were  delegated  to  the  convention  of 
the  New  Jersey  Pharmaceutical  Association,  which  was  held  at  Lake 
Hopatcong  recently.  It  was  the  first  time  since  the  organization  of  the 
Paterson  society  that  its  delegates  have  been  given  the  privilege  of  the  floor. 
Charles  R.  Garrabrant  responded  for  the  clerks'  society,  of  which  he  is  the 
president.  Reading  from  left  to  light,  the  men  standing  are  J.  Cahoon, 
C.  R.  Garrabrant.  S.  Jacobs,  and  B.  Bethel.  Those  seated  are  Louis  H. 
Galuba  and  O.  R.  Gillette. 
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W.  R.  Dickinson,  president  of  the  Los  An- 
geles Retail  Druggists'  Association  and  chair- 
man of  the  Executive  Committee. 


T.  W.  Jones,  secretary  of  the  Los  Angeles 
Association  and  local  secretary  of  the  A. 
Ph.  A. 


F.  D.  Owen,  chairman  of  the  Finance  Com- 
mittee and  chiefly  responsible  for  the  raising 
of  entertainment  funds. 


James  J.  Freeman,  chairman  of  the  Exhibit 
Committee. 


Mrs.    Fletcher    Howard,    president    of    the 
Ladies'  Auxiliary. 


F.  N.  Drake,  chairman  of  the  Publicity  Com- 
mittee. 


A.  W.  Skinner,  chairman  of  the  Entertain- 
ment Committee. 


F.  M.  Boswell,  chairman  of  the  Hotel   and 
Hall  Committee. 


Prof.  H.  A.  Peairs,  member  of  the  Publicity 
Committee. 


They  are  Preparin{{  for  the  Los  Angeles  Meeting  of  the  A.  Ph.  A. 
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Our  cartoonist  sees  Dr.  William  Muir.  of  Brooklyn,  N.  Y..  as  a  Vigcrjus  and  Courageous  Fighter  for  the  Legislative  Rights  of  Pharmacists. 


A  HANDSOME  SAN  FRANCISCO  PHARMACY. 

The    Donlon    Dru^    Company  Has    One    of   the    Finest    Stores  In  the  United  States— Something  About 

the  Owner  and  the  Place  Itself. 

By  JOHN  HELFMAN. 


What  drug-gist  would  not  appreciate  the  privilege 
of  visiting  the  leading-  pharmacies  of  this  country? 
The  various  stores,  their  methods  of  displaying 
goods,  their  ways  of  advertising  the  character  of 
their  fixtures,  their  business  policies,  all  ofifer  food 
for  thought  to  the  thinking  pharmacist. 

But  where  such  an  itinerary  is  impossible,  the 
druggist  can   only  avail  himself  of  the  next  best 


T.  A.  Donlon,  a  prominent  druggist  of  San  Francisco  and  an  enthusiast 
in  the  movement  to  rebuild  the  city. 

thing,  a  perusal  of  the  pictures  and  write-ups  of 
famous  stores  as  they  come  to  him  through  the 
medium  of  the  pharmaceutical  press.  For  years 
the  Bulletin  has  been  conducting  what  might  be 
termed  little  journeys  to  famous  pharmacies.  We 
hav€  taken  our  readers  through  some  of  the  best 
homes  of  the  craft  until  now  we  find  ourselves  in 
the  far  West  stopping,  so  to  speak,  in  the  splendid 
store  of  T.  A.  Donlon,  of  San  Francisco. 

A  VISIT  TO  THE  STORE. 

On  entering  the  place  we  are  at  once  impressed 
with  its  magnitude.  The  general  immensity  of  the 
place  is  the  first  thing  to  strike  the  visitor.  Follow- 
ing fast  on  this  observation  is  the  impression  of 


beauty.  The  mosaic  floors,  the  bright  metal  furni- 
ture, and  finally  a  long  array  of  wall-cabinets, 
topped  with  panels  of  handsomely  carved  wood, 
give  the  visitor  a  view  not  soon  to  be  forgotten. 

'I 


What  the  San  Francisco  Globe  recently  did  to  Donlon. 

To  enter  the  Donlon  establishment  were  enough  to 
give  any  druggist  the  feeling:  "Such  is  the  store 
I'd  like  to  own." 

The  fountain  is  built  of  onyx  throughout.     Soda 
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patrons  are  seated  before  a  large  mirror  set  in  a 
ramework  of  beautiful  design  reaching  almost  to 
e  ceiling.    With  several  well-groomed  dispensers 
attendance,  the  service  is  neatness  itself. 

SOMETHING  ABOUT  THE  OWNER. 

Lest  our  readers  weary  of   further  description, 
re  hasten  to  say  a  few  words  about  the  pharmacist 
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An  interior  view  of  the  store  of  the  Donlon  Drug  Company  in  San 
I'rancisco.  At  the  right  will  be  seen  a  large  floral  horseshoe  bearing  the 
word  "success."  evidently  the  gift  of  friends  at  the  formal  opening, 

who  is  responsible  for  this  establishment.  One 
would  naturally  suppose  that  such  a  store  were  the 
cumulative  work  of  a  lifetime.  As  a  matter  of 
fact,  Mr.  Donlon  is  quite  a  young  man — about  33 
years  old.  Many  druggists  in  California  can  re- 
member the  time  when  Mr.  Donlon  was  a  clerk  in 
San  Jose.  To-day  a  list  of  the  big  retail  men  on 
the  coast  would  be  very  incomplete  without  him. 
Mr.  Donlon  has  figured  in  several  large  under- 
takings. Apart  from  his  connection  with  the  Don- 
lon Drug  Co.,  he  owns  a  part  interest  in  the  Don- 
Ion-Tanner  Drug  Co.,  1810  Filmore  St.,  San  Fran- 
cisco. Before  the  fire,  Mr.  Donlon  was  himself  in 
the  Donlon-Tanner  store.  It  is  said  to  be  a  high- 
class  place  and  does  a  thriving  business. 

Personally,  Mr.  Donlon  stands  in  excellent  re- 
pute. Some  months  ago  the  San  Francisco  Even- 
ing Globe  came  out  with  a  cartoon  of  him,  a  trav- 
esty on  the  man,  but  really  a  tribute  to  him.  This 
we  are  showing  in  the  accompanying  illustration. 
Underneath  the  drawing  appeared  the  following 
remarks : 

"Mr.  Donlon  has  been  conducting  a  drug  busi- 
ness in  this  city  for  fourteen  years,  and  has  found 
time  to  be  an  enthusiastic  member  of  the  move- 
ment for  the  speedy  upbuilding  of  San  Francisco. 
He  is  a  thorough  business  man  of  more  than  aver- 


age executive  ability,  and  bears  an  unsullied  repu- 
tation." 

The  cartoon  pictured  Mr.  Donlon  dispensing 
"prosperity  tablets."  On  the  shelves  behind  him 
appeared  bottles  of  such  delectables  as  "booster 
pills,"  "knock-out  drops  for  knockers,"  "pleasant 
smiles,"  "boost  tonic,"  and  "booster  vigor."  This 
leaves*^no  doubt  about  what  they  think  of  Donlon  in 
'Frisco. 

Lest  we  be  held  guilty  of  any  extravagances  in 
dealing  with  the  subject  of  this  paper,  it  may  be 
well  to  state  that  the  Donlon  Drug  Co.  is  incor- 
porated for  $50,000,  all  of  which  has  been  fully 
paid  in.  The  store  itself  is  undoubtedly  one  of  the 
finest  in  the  United  States.  The  fixtures  are  all 
mahogany  and  the  show-cases  of  plate  glass.  The 
fountain  is  itself  a  work  of  art,  costing  about 
$10,000. 

There  is  an  expanse  of  floor-space,  as  the  store 
is  25  feet  wide  and  100  feet  deep.  The  location 
leaves  nothing  to  be  desired,  for  the  Donlon  Drug 
Company  is  located  in  the  heart  of  San  Francisco. 

To  build  a  store  like  this  on  the  ruins  of  the 
great  western  citv  must  have  called   for  no  little 


The  beautiful  fountain  of  the  Donlon  Drug  Company. 

pluck  on  the  part  of  the  management.  It  indicated 
an  abiding  faith  in  the  future  of  pharmacy  and  a 
loyal  confidence  in  the  reconstruction  of  San  Fran- 
cisco. We  hope  that  the  coming  years  will  bring 
to  the  Donlon  establishment  a  degree  of  prosperity 
commensurate  with  the  enterprise  of  its  founders. 
Certainly  it  richly  deserves  the  respect  of  physicians 
and  the  patronage  of  citizens  in  the  great  western 
city. 


COUNTRY  SIGN-BOARD  ADVERTISING. 

Neatly  Painted  Board  Si^ns,  Properly  Worded   and   Carefully  Placed,  are  Good  Advertising  Mediums 
— Not  Much  Work  to  Make  Them— Suggestions  for  the  Legends  Themselves. 

By  O.  R.  NORRIS. 

South  Whitley.  lad. 


Much  has  been  said  both  for  and  against  the  use 
of  board  signs  as  profitable  advertising  mediums, 
placed  upon  the  public  highways  leading  to  cities 
and  towns. 

The  success  of  this  advertising  depends  largely 
upon  the  manner  in  which  it  is  done.  To  make  it 
successful  it  must  have  at  least  three  essential  qual- 
ifications: signs  must  be  neatly  painted;  the  word- 
ing must  be  short,  catchy,  and  plainly  printed  in 
letters  large  enough  to  permit  people  to  read  it 
easily  as  they  pass  in  wagons,  buggies,  or  automo- 
biles; and  thirdly,  good  places  must  be  selected  to 
put  these  signs  so  that  they  will  catch  the  eye  of 
the  one  passing  by  and  be  out  of  reach  of  the 
"young  American"  who  so  wilfully  wants  to  de- 
stroy property  of  this  kind. 

After  carefully  considering  the  above  essential 
qualifications  of  the  sign-board  advertising  medium, 
we  decided  to  give  it  a  test,  and  were  more  than 
pleased  with  the  beneficial  results  obtained  from 
using  them. 

**  MAKING   THE   SIGNS, 

The  question  of  lumber  for  making  these  signs 
was  the  first  item  to  be  considered.  But  like  all 
other  druggists  we  have  any  number  of  pine  boxes 
of  all  sizes  sent  to  us  by  the  wholesale  houses  as 
containers  for  goods.  These  we  stored  in  a  ware- 
house at  the  rear  of  our  store  and  in  a  short  time 
had  quite  an  assortment  of  all  kinds  and  sizes,  con- 
taining much  good  lumber  for  making  the  signs. 
We  then  secured  a  carpenter  and  a  cheap  boy  to 
make  the  signs.  The  boy  took  the  boxes  apart 
with  a  nail  puller,  thus  avoiding  the  splitting  of  the 
boards,  and  the  carpenter  sorted  them  out  and 
made  the  sign-boards,  thus  completing  two  hundred 
sign-boards  at  a  very  little  expense.  We  had  the 
boy  paint  each  one  of  them  white,  using  two  coats 
of  paint. 

PRINTING  THE  SIGNS. 

Many  druggists  would  probably  stop  here  and 
say,  "We  cannot  proceed  further,  as  we  cannot  do 
sign  painting  or  lettering."  There  are  two  ways 
around    this    stumbling-block.      Either    hire    some 


local  sign  painter  to  do  this  work,  or  learn  to  do  it 
yourself.     We  used  the  latter  plan. 

We  cut  from  cardboard  all  the  letters  of  the 
alphabet  in  different  sizes  and  outlined  our  signs 
from  these  letters  and  then  painted  in  the  diagrams. 
We  did  the  same  way  when  we  wished  to  illustrate 
a  sign  by  a  pestle  and  mortar  or  a  prescription  bot- 
tle, or  even  a  watch  for  a  jewelry  announcement  or 
a  piano  for  the  musical  advertising.     At  first  this 
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Some  of  Mr.  Norris's  sign  boards. 


seemed  a  task  as  big  as  a  mountain,  as  we  never 
had  done  any  work  of  the  kind  before.  Before  we 
had  painted  a  dozen  of  the  signs,  however,  "we 
had  learned  the  trade"  and  it  was  easy  work.  In 
a  short  time  we  had  the  two  hundred  signs  ready 
to  put  up. 

WHAT   WAS   SAID   ON   THE   SIGNS. 

We  realized  that  to  produce  the  best  results, 
these  signs  must  be  short  and  catchy.  Some  of 
them  read  as  follows: 

"Let  Norris  be  Your  Druggist." 

"When  You  Think  of  Drugs,  Think  of  Norris." 

"Have  your  friends  meet  you  at  Norris's." 
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'Norris  sells  wall-paper  that  pleases  you." 

'Norris  sells  paint — every  gallon  guaranteed." 

"Watch  our  watch  repairer  repair  your  watch," 

"The  watch  word  is  'Trade  at  Norris's.'  " 

"Get  the  habit— Trade  at  Norris's." 

"Goods  as  represented — No  substitute  at  Nor- 

s." 

"The  Corl — a  piano  of  quality — sold  by  Norris." 

"A  soda  from  Norris's  fountain  is  a  palate  tick- 
>> 

"The  piano  with  a  tone — the  Corl — sold  by  Nor- 


ris. 


"Goods  that  are  good  at  prices  that  are  right — 
at  Norris's." 

"Our  reputation  goes  with  every  article  we  sell — 

Norris's." 


"Decorate  your  home  with  beautiful  wall-paper 
sold  by  Norris." 

"We  are  registered  druggists,  and  fill  your  pre- 
scriptions correctly — Norris's." 

"South  Whitley,  the  town  to  trade  in — Norris's 
the  place  to  trade  at." 

"Wfc  guarantee  every  jewelry  sale  to  be  just  as 
represented — Norris." 

"Come  into  our  store.  We  want  to  meet  you 
face  to  face  and  get  acquainted — Norris." 

We  also  used  several  others  similar  to  those 
given  above.  We  secured  from  the  wholesale 
houses  where  we  bought  goods  any  large  signs 
they  might  have  advertising  their  goods,  such  as 
paint  signs,  piano  signs,  etc.,  and  placed  them  up 
along  with  our  own. 


MY  EXPERIENCE  WITH  PHOTOGRAPHIC  SUPPLIES. 

A  Drn^jlst  Tells  How  He  has  Developed  a  Nice  Trade  on  the  Line,  What  Class  of  Goods  He  Carries, 
What  Profit  He  Makes,  and  All  About  the  Subject  Generally. 

By  B.  S.  COOBAN, 

Chicago.   illinoU. 


Photographic  supplies  can  be  made  a  profitable 
lide-line  by  druggists  if  taken  hold  of  right  and 
properly  worked  out.  It  will  require  some  study 
and  time  to  become  familiar,  or  even  get  a  speaking 
acquaintance,  with"  the  infinite  detail  of  photog- 
raphy, and  unless  one  does  familiarize  himself  suf- 
ficiently to  give  assistance  and  intelligent  advice  to 
the  beginner  in  his  troubles,  the  department  will  not 
be  as  popular  as  it  might. 

Perhaps  we  cannot  do  better  than  relate  our  own 
•experience  in  this  connection. 

After  we  had  decided  to  put  in  the  line,  the  ques- 
tions came  up.  What  shall  we  buy,  where  shall  we 
l)uy,  and  what  amount  would  it  be  advisable  to  put 
into  our  initial  orders?  We  took  several  weeks  in 
looking  up  the  matter,  studying  catalogues,  inter- 
viewing those  who  were  handling  the  line,  etc.,  and 
came  to  the  conclusion  that  the  first  and  most  im- 
portant point  to  settle  was,  where  to  buy — which 
line  would  be  most  satisfactory  to  customers  and 
prove  the  best  business-getter  and  profit-maker. 

THE  LINE  HE  BOUGHT. 

We  found  that  there  were  a  number  of  good  cam- 
•eras  on  the  market,  but  after  careful  consideration 
-we  decided  in  favor  of  the  "Kodak"  and  sent  for 


an  Eastman  man,  who  proved  to  be  our  friend,  and 
we  soon  had  an  order  in  for  a  stock  amounting  to 
somewhat  over  $300.  Experience  has  shown  this 
to  have  been  well  assorted. 

Our  experience  with  the  Eastman  Kodak  Com- 
pany has  shown  that  while  terms  and  conditions  are 
rigid  and  strictly  enforced,  it  is  the  best  and  most 
comprehensive  line  to  handle  for  several  reasons: 

The  Eastman  Company  is  a  consolidation  of  the 
Eastman  Kodak  Company,  the  Blair  Camera  Com- 
pany, the  Rochester  Optical  Company,  the  Century 
Camera  Company,  the  Folmer  &  Schwing  Camera 
Company,  and  several  paper  concerns.  This  com- 
bination gives  a  wide  choice  of  several  varieties  of 
cameras :  the  "Kodak,"  made  by  the  Eastman  Kodak 
Co.,  and  the  "Hawkeye,"  made  by  the  Blair  Camera 
Co.,  both  of  them  roll  film  cameras;  the  "Primo," 
made  by  the  Rochester  Optical  Co.,  for  either  plates 
or  films ;  the  "Century,"  made  by  the  Century  Cam- 
era Co.,  using  plates  only ;  and  the  "Graflex,"  a  high 
speed  camera,  made  by  the  Folmer  &  Schwing  Cam- 
era Co.  Thus  all  wants  can  be  supplied  in  this  line 
from  the  one  concern — the  Eastman  Kodak  Com- 
pany, of  Rochester,  N.  Y. 

The  Eastman  Company  also  carries  a  full  line  of 
chemicals,  "printing-out"  and  "developing"  papers. 
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developing  agents,  tank  developers,  tripods,  and,  in 
short,  nearly  everything  that  one  would  require  in 
conducting  a  large  photographic  supply  business. 

The  prices  are  all  protected,  being  the  same  any- 
where on  the  globe,  and  no  one  is  allowed  to  devi- 
ate one  cent  from  the  list  prices,  with  the  exception 
of  the  Hawkeye  cameras,  on  which  a  discount  of 
10  per  cent  is  allowed,  and  some  makes  of  the  Cen- 
tury, everything  else  being  net  list.  The  discounts 
on  cameras  vary  from  33  1/3  per  cent  on  Kodaks 
to  40  per  cent  on  Hawkeyes.  The  discount  on 
films  and  papers  is  25  per  cent.  The  discounts  on 
plates  vary  from  25  to  50  per  cent;  on  cameras  they 
average  30  per  cent;  so  that  the  line  as  a  whole 
pays  a  good  profit. 

A  WISE  tip! 

As  mentioned  before,  it  is  necessary,  in  order  to 
make  a  success  of  this  line,  to  devote  considerable 
time  to  study  and  practice  in  order  to  be  able  to  meet 
the  requirements  of  your  customers,  and  to  help 
them  out  of  their  difficulties.  One  should  be  fa- 
miliar with  the  mechanism  of  every  camera  that  he 
handles  so  that  in  showing  it  to  a  customer  he  can 
tell  why  the  focus  is  changed,  why  the  shutters  are 
changed,  the  difference  between  the  various  shutters, 
the  advantage  of  one  shutter  over  another,  the  ser- 
viceability and  convenience  of  the  film  camera  over 
the  plate,  etc.  One  should  be  able  to  answer  any 
reasonable  questions  that  may  arise. 

Difficulties  will  come  up  every  day  requiring  con- 
siderable knowledge  for  their  settlement.  One 
should  know  what  is  wrong  with  the  negative  when 
your  customer  shows  it  to  you ;  whether  it  has  been 
overexposed,  underexposed,  or  overdeveloped,  and 
how  to  avoid  the  trouble  next  time. 

The  Eastman  Company  conducts  a  school  of  in- 
struction for  this  purpose,  and  as  soon  as  the  line 
is  put  in  we  would  advise  some  one  connected  with 
the  store  to  make  application  for  membership  in 
this  school.  It  will  be  found  of  very  great  benefit 
and  will  make  one  fairly  proficient  in  an  astonish- 
ingly short  time.  It  will  help  you  over  many  rough 
places.  The  company  also  furnishes  books  of  in- 
struction that  should  be  studied  thoroughly,  and  at 
least  one  day  a  week  should  be  devoted  to  taking 
pictures,  developing,  testing  out  the  various  devel- 
oping agents,  and  trying  the  different  papers  so  that 
one  can  become  quite  proficient  in  the  use  of  these 
things  and  be  able  to  explain  easily  to  customers 
how  to  operate  them. 


WHAT  STOCK  TO  START  WITH. 

After  deciding  where  to  buy,  the  next  point  will 
be  what  to  buy,  and  this  must  be  settled  by  each 
druggist  according  to  the  amount  he  wishes  to  put 
into  the  line.  We  append  a  list,  however,  which 
will  represent  a  stock  well  within  $200  in  value, 
and  fewer  goods  than  this  it  would  not  be  advisable 
to  start  with. 

CAMERAS. 

1  No.  1  Brownie,  selling  at  $1.00. 

2  No.    2   Brownie,    selling   at   $2.00. 

1  No.  2-A  Brownie,  selling  at  $3.00. 

1  No.  3  Brownie,  selling  at  $4.00. 

1  No.  3  Folding  Brownie,  selling  at  $9.00. 

1  No.  3-A  Brownie,  selling  at  $10.00  and  $12.00. 

1  No.  1-A  Kodak,  selling  at  $10.00. 

1  No.  3  Kodak,  selling  at  $15.00. 

1  No.  3-A  Kodak,  with  kodak  automatic  shutter,  selling 
at  $23.00. 

1  No.  3-A  Kodak   Ball-bearing   Shutter,  selling  at  $20.00. 

This  will  net  about  $67. 

FILMS. 

8  rolls  No.  1  Brownie. 
24  rolls  No.  2  Brownie. 
12  rolls  No.  1-A  Kodak,  6  exposure. 

6  rolls  No.  1-A  Kodak,  12  exposure. 
12  rolls  No.  2  Bull's-eye,  6  exposure. 
12  rolls  No.  3  Kodak,  6  exposure. 

6  rolls  No.  3  Kodak,  12  exposure. 
12  rolls  No.  3-A  Kodak,  6  exposure. 

6  rolls  No.  3-A  Kodak,  10  exposure. 

6  rolls  No.  4  Bull's-eye,  6  exposure. 

This  will  net  $27. 

ABOUT  PAPERS. 

The  photographic  papers  consist  of  "printing- 
out"  papers  and  "developing"  papers.  The  "print- 
ing-out" papers  are  printed  by  sunlight;  the  image 
is  printed  out  and  afterwards  toned  and  fixed.  The 
paper  in  this  class  used  most  is  "Solio,"  the  next 
"Blueprint,"  then  "Sepia"  and  "Water-Develop- 
ing Platinum."  The  "Blueprint,"  the  "Sepia"  and 
the  "W.  D.  Platinum"  are  developed  by  simply  im- 
mersing them  in  water. 

There  are  two  "developing"  or  gaslight  papers, 
which  are  mostly  used — "Velox"  and  "Azo."  Of 
course  there  are  a  number  of  other  papers  in  the 
Eastman  list,  but  they  are  rarely  called  for  except 
by  professionals,  viz. :  the  "Bromides"  and  the 
higher-priced  platinum  papers. 

"Velox"  is  divided  into  two  kinds  of  paper:  "Spe- 
cial" and  "Regular"  (fast  and  slow).  The  "Spe- 
cial" prints  quicker  than  the  "Regular,"  but  develops 
slower.     The    "Special"    gives    softer   effects;    the 
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egular"  more  contrastive  effects  and  is  to  be 
used  with  flat  negatives.  These  papers  come  in  sev- 
eral surfaces,  as  carbon,  portrait,  velvet,  glossy, 
royal,  and  rough. 

The  "Azo"  paper  comes  in  A,  B,  C  and  D,  hard 
and  soft,  corresponding  very  closely  with  the 
"Velox,"  the  A  being  the  carbon,  B  rough,  C  glossy, 
and  D  semi-glossy. 

We  would  advise  putting  in  about  6  dozen  of 
each  surface  of  the  "Velox"  in  sizes  of  2^  by  4:%, 
S'A  by  31/0,  VA  by  4^4,  3^4  by  5>4  ;  and  about  3 
dozen  of  each  surface  in  4  by  5,  and  1  dozen  of  each 
in  the  5  by  7 ;  about  3  dozen  of  each  surface  in  pos- 
tal cards.  As  for  Blueprint  paper,  3  packages 
each  of  3>^  by  31/2,  S%  by  4>^,  354  by  53^,  and  4 
by  5,  as  well  as  6  dozen  postal  cards.  The  "Azo" 
paper  we  would  confine  to  postal  cards — about  3 
dozen. 

This  would  amount  to  about  $60. 

It  must  be  remembered  that  films  and  paper,  like 
vaccine,  have  a  limit  as  to  time  in  which  they  must 
be  used  and  developed.  Each  package  is  dated 
ahead  to  allow  this  limit,  and  should  not  be  sold 
after  the  printed  date,  but  returned  for  credit,  50 
per  cent  being  allowed. 

TRIPODS    AND    OTHER    THINGS. 

A  few  trif>ods  can  be  selected  from  the  list  and 
some  developing  trays ;  not  necessarily  a  great  quan- 
tity, but  it  will  be  best  to  have  a  few  on  hand,  also  a 
few  of  the  various  developing  powders  in  packages 
put  up  by  the  Eastman  Company.  It  will  also  be 
advisable  to  carry  a  few  bulk  chemicals,  which  can 
be  had  either  of  the  Eastman  Company  or  Burke  & 
James,  of  Chicago.  Burke  &  James  will  put  up 
sodium  hyposulphite  in  packages  of  one  pound  with 
your  card  attached,  in  100-pound  lots  at  $5  less 
30  per  cent.  They  will  also  give  you  30  per  cent  off 
on  nearly  the  whole  line  of  photographic  chemicals. 

The  initial  order  should  include  one  Kodak  box 
containing  1  No.  2  Brownie  Camera  and  a  complete 
developing  and  printing  outfit — everything  required 
to  make  pictures,  selling  at  $4;  and  it  would  be 
well  also  to  order  one  3 3^ -inch  developing  tank, 
one  Brownie  tank,  and  one  Brownie  developing  box. 

CHEMICALS. 

The  chemicals  can  be  added  as  your  trade  requires 
them.  Those  most  commonly  called  for  are:  dried 
sulphite  of  soda,  hyposulphite  of  soda,  dried  carbon- 
ate of  soda,  powdered  alum,  acetic  acid,  pyrogallic 


acid  (generally  called  "Pyro"),  hydroquinone  and 
metol. 

It  must  be  remembered  that  in  taking  the  East- 
man line,  no  other  make  of  camera,  photographic 
paper,  developing  tank  or  appliance  on  which  the 
Eastman  Company  hold  a  patent  can  be  sold.  This 
may  sefem  like  a  tie-up,  but  in  consideration  of  this 
the  retail  prices  are  religiously  maintained  and  the 
dealer  is  protected.  No  subterfuge  of  any  kind  that 
might  be  construed  as  a  cut  in  price  is  permitted. 
In  short,  the  dealer  is  protected  beyond  the  fondest 
dream  of  the  N.  A.  R.  D.  enthusiast.  The  maker 
creates  the  demand  and  you  do  the  rest ;  all  you  need 
to  do  is  to  let  the  people  know  you  have  the  goods 
and  that  you  can  show  them  how  to  get  results. 

ADVERTISING    METHODS. 

You  will  receive  with  your  first  shipment  quite  an 
assortment  of  booklets  and  a  sheet  of  electrotypes; 
from  the  latter  you  can  choose  quite  freely  to  meet 
your  wants  in  the  way  of  cuts  for  newspapers  or  cir- 
cular advertising. 

We  have  just  put  out  3000  four-page  circulars 
which  added  considerable  momentum  to  our  rapidly- 
increasing  trade.  We  depend  largely  on  window 
displays,  changing  them  once  a  week,  and  always 
having  some  new  arrangement  and  new  photo- 
graphs. We  keep  a  3-A  camera  working  continu- 
ally to  supply  the  pictures — views  in  the  parks  and 
neighborhood  which  the  people  recognize  and  stop 
to  look  at.  The  Kodaks  and  appliances  come  in 
for  their  share  of  attention,  and  one  or  two  show 
cards  furnished  by  the  company  assist  greatly  in 
the  attractiveness  of  the  display. 

After  the  prospective  customer  has  been  inter- 
ested to  the  point  of  coming  in  "to  look,"  it  is  up 
to  you  to  land  him,  and  this  is  just  where  you  will 
find  the  advantage  of  knowing  all  about  the  ma- 
chine asked  for.  To  illustrate  this,  an  experience 
we  had  a  few  days  ago  will  indicate  better  than  a 
sermon  would. 

AN  INCIDENT. 

A  young  lady  asked  for  a  2-A  Brownie  camera. 
It  was  shown  her.  She  looked  at  it  in  a  helpless 
kind  of  a  way  and  asked :  "Can  you  show  me  how 
to  use  it?  I  was  looking  at  one  down-town  and 
the  man  couldn't  show  me  a  thing  about  it — just 
told  me  to  read  the  book."  We  took  the  camera, 
sat  down  on  a  settee,  showed  her  how  to  open  it, 
how  to  change  the  stops,  the  difference  between  snap 
shots  and  time  exposures,  how  to  put  in  the  film  and 
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take  it  out  when  exposed,  and  then  we  closed  it  up 
and  had  her  go  through  the  various  operations. 
Result — in  less  than  twenty  minutes  the  deal  was 
dosed,  and  we  had  another  satisfied  customer  for 
supplies,  and  she  knows  she  is  perfectly  welcome  to 
come  in  any  time  and  get  help.  Don't  you  think 
she  will  tell  her  friends  about  it? 

One  of  the  best  sellers  among  the  Kodaks  is  the 
No.  2  Brownie.  We  catch  the  little  folks  as  well 
as  the  big  ones  on  this,  and  give  them  to  understand 
we  are  their  friends  and  they  can  come  and  find  out 
"things"  any  time.  Sometimes  we  are  stumped, 
but  as  a  rule  we  can  help  them. 

GO  OUT  WITH   A  GOOD  CUSTOMER! 

When  we  sell  one  of  the  larger  cameras,  in  addi- 
tion to  the  instruction  given  at  the  time  of  purchase, 
we  go  out  to  one  of  the  parks  with  the  customer. 


focus"  cameras  of  the  Brownie  type,  are  much  easier 
to  get  the  run  of. 

Developing  and  printing  is  something  that  it  will 
pay  to  nurse.  If  you  have  the  time  and  conveni- 
ences, fit  up  a  dark  room  and  printing  room  and  do 
the  work  yourself;  if  not,  make  arrangements  with 
a  photographer  to  do  it  for  you  on  a  commission 
basis.  The  prices  we  get  are  printed  in  our  circular. 
Our  man  allows  us  one-third,  and  it  is  good  clear 
profit. 

In  some  localities  a  nice  business  can  be  built  up 
on  local-view  post-cards.  They  sell  readily  at  five 
cents  each,  and  if  you  make  them  yourself  there  is 
a  profit  of  nearly  four  cents  a  card  for  your  time. 

DOING   IT   RIGHT. 

In  conclusion,  let  us  emphasize  what  we  have  said 
about  studying  the  business  and  becoming  familiar 
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Here  are  the  four  pages  of  Mr.  Cooban's  circular,  considerably  reduced  in  size.    The  circular  was  6  by  9  inches  in  dimensions.    It  is  explained  in  the 
article  how  the  illustrations  were  furnished  by  the  Eastman  Kodak  Co.  free  of  expense. 


giving  practical  demonstration  in  focusing,  timing, 
and  the  use  of  the  stops  and  shutter,  with  the  result 
that  the  first  roll  of  film  generally  turns  out  good, 
and  patrons  become  enthusiasts  instead  of  knockers, 
joining  the  ranks  of  our  advertisers.  The  begin- 
ner must  be  made  to  understand  that  snapshots  can- 
not be  taken  inside.  Discourage  all  inside  work 
until  one  becomes  more  familiar  with  his  camera. 
In  fact,  "get  acquainted  with  your  camera"  is  a  good 
slogan  for  the  amateur.  The  camera  is  much  like 
the  human  being;  each  one  has  its  personality  and 
idiosyncrasies  peculiar  to  itself.  This  is  more  no- 
ticeable with  the  double  lens  and  anastigmat  lens 
cameras.     The   box   cameras,   or   so-called    "fixed 


with  the  practical  details.  It  takes  time  and  hard 
digging,  but  it  is  fascinating  work  and  will  add 
much  to  the  few  pleasures  of  a  druggist's  life.  Take 
a  camera  out  of  stock — any  of  them,  it  will  not  hurt 
it.  Go  out  in  the  park  or  country,  look  for  pretty 
scenes,  study  composition  and  nature  generally, 
"shoot  up"  a  roll  of  film,  develop  and  print  it,  try- 
ing different  papers  and  noting  how  each  works. 
Do  this  once  or  twice  a  week  and  you  will  be  sur- 
prised to  see  how  much  more  there  is  to  life.  Take 
one  of  your  beginners  with  you,  encourage  a 
"chummy"  feeling — all  "Kodak  fiends"  together! 
Every  friend  you  make  in  this  way  is  an  advertise- 
ment for  you  that  will  pay. 
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COMMENTS  ON  OFFICIAL  SYRUPS. 

Modifications  are  SaiJiJested  in    Many  of   the    Processes    and   New    Formulas    are    Proposed— A  Paper 

Based  on  an  Elaborate  Series  of  Experiments.* 

By  GEORGE  M.  BERINGER  and  GEORGE  M.  BERINGER.  Jr. 


During  the  past  year  the  writers  have  been  en- 
gaged upon  a  series  of  experiments  upon  some  of 
the  official  syrups,  and  while  our  work  on  several 
is  not  yet  completed  it  is  deemed  advisable  to  pre- 
sent and  record  a  number  of  the  results  already 
obtained. 

Incidentally  in  these  experiments  we  have  tried 
some  of  the  suggestions  of  other  writers,  and  these 
may  be  referred  to  in  the  comments  and  reports  on 
the  individual  syrups.  The  formulas  offered  are 
the  results  of  many  experiments,  and  the  details  of 
unsatisfactory  methods  are  as  a  rule  omitted. 

Syntpus  Amygdala,  U.  S.  P. — The  U.  S.  P. 
VIII  has  discarded  the  formula  for  syrup  of  al- 
monds made  from  an  emulsion  of  almonds,  al- 
though this  method  is  still  retained  in  the  foreign 
pharmacopoeias.  The  present  formula  is  simply  a 
very  dilute  bitter  almond  and  orange-flower  syrup, 
md  will  not  keep  indefinitely.  The  small  amount 
of  spirit  of  bitter  almond  directed  is  insufficient  to 
act  as  a  preservative  and  is  itself  soon  oxidized. 
We  recommend  in  this  syrup  that  the  spirit  of  bit- 
ter almond  be  increased  to  20  Cc.  in  the  liter  and 
that  stronger  orange-flower  water  be  used,  also  that 
extemporaneous  preparation  of  the  product  be  di- 
rected. 

Syruptis  Aurantii,  U.  S.  P. — The  present  official 
method  is  destructive  of  the  fine  aroma  of  the  tinc- 
ture of  sweet  orange  peel  and  leaves  with  the  mag- 
nesium carbonate  a  large  proportion  of  the  flavor. 
We  recommend  the  following  as  an  improvement; 
it  retains  all  of  the  flavor  of  the  tincture  and  does 
not  expose  this  to  oxidation : 

Tincture  of  sweet  orange  peel 50  Cc. 

Citric  acid  5  grammes. 

Glycerin    100  Cc. 

Syrup,  a  sufficient  quantity  to  make.  .1000  Cc. 

Dissolve  the  citric  acid  in  500  Cc.  of  syrup  mixed  with  the 
glycerin.  Gradually  add  the  tincture  of  sweet  orange  peel, 
shaking  after  each  addition ;  then  add  sufficient  syrup  to  make 
1000  Cc. 

♦Portions  of  a  paper  read  before  the  New  Jersey  Pharma- 
ceutical Association  at  the  recent  annual  meeting. 
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The  improvement  in  flavor  over  the  present  U. 
S.  P.  formula  is  marked  and  the  opalescence  is 
scarcely  perceptible. 

Syrtipus  Aurantii  Florum,  U.  S.  P. — Stronger 
orange-flower  water  should  be  directed  in  this 
formula. 

Syrupus  IpecacuanhcB,  U.  S.  P. — This  syrup  can 
be  very  readily  prepared  direct  from  the  powdered 
drug  without  any  change  of  the  official  strength 
or  ingredients.  The  following  is  the  improved 
formula  proposed: 

Powdered  ipecac  70  grammes. 

Acetic  acid  10  Cc. 

Glycerin    100  Cc. 

Sugar    750   grammes. 

Water,  a  sufficient  quantity. 

Percolate  the  ipecac  with  a  mixture  of  the  acetic  acid, 
glycerin  and  290  Cc.  of  water,  and  then  continue  the  perco- 
lation with  water  till  600  Cc.  of  percolate  is  obtained.  In 
this  dissolve  the  sugar  and  add  sufficient  water  to  make  the 
product  measure  1000  Cc. 

Syrupus  Pruni  Virginiance,  U.  S.  P. — Each  of 
the  writers  has  independently  made  up  samples  of 
this  syrup  by  the  method  of  the  U.  S.  P.  of  1890 
and  by  the  present  official  method.  One  has  mois- 
tened the  wild  cherry  and  packed  it  at  once  in  a 
percolator  and  then  added  sufficient  water  to  leave 
a  layer  above,  tightly  covered  and  corked  up  the 
percolator,  and  macerated  for  24  hours  before  con- 
tinuing the  process.  The  other  has  followed  the 
directions  of  the  U.  S.  P.  to  pack  in  a  percolator 
24  hours  after  moistening.  Determinations  made 
showed  that  the  process  of  U.  S.  P.  1890  yielded 
the  greater  amount  of  astringent  principle,  but  that 
the  syrups  made  by  the  U.  S.  P.  VIII  contained  a 
greater  percentage  of  hydrocyanic  acid,  and  from 
this  we  concluded  that  the  presence  of  glycerin  in 
the  menstruum  exerted  an  inhibitive  action  on  the 
generation  of  the  acid.  The  experiment  with  im- 
mediate packing  and  a  layer  of  water,  as  above 
stated,  gave  a  higher  percentage  of  hydrocyanic 
acid.  In  no  case  does  the  amount  of  hydrocyanic 
acid  present  in  the  syrup  compare  favorably  with 
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that  shown  to  be  present  in  the  bark  by  direct  dis- 
tillation and  determination.  It  is  apparent  that  the 
bark  is  not  entirely  exhausted,  and  we  propose  to 
make  further  investigations  to  determine  the  per- 
centage of  such  extraction  and  amount  left  in  the 
bark  and  at  a  later  date  will  record  the  analytical 
data. 

Our  experiments  warrant,  however,  the  follow- 
ing recommendations:  That  the  present  official 
method  be  modified  to  direct  that  the  moistened 
powder  be  packed  and  macerated  in  the  percolator 
for  24  hours  with  sufficient  water  to  keep  it  sub- 
merged, and  that  the  percolation  be  then  continued 
until  the  liquid  in  the  receiving  vessel  containing 
the  glycerin  measures  at  least  600  Cc. 

It  is  to  be  noted  in  that  connection  that  in  the 
U.  S.  P.  VIII  an  error  in  this  formula  has  inad- 
vertently crept  in.  The  1890  Pharmacopoeia  perco- 
lated with  a  menstruum  containing  150  Cc.  of 
glycerin  until  450  Cc.  of  percolate  was  obtained. 
The  present  official  directions  are  that  the  percola- 
tion with  water  be  continued  until  the  liquid  in  the 
receiving  bottle  measures  450  Cc.  As  150  Cc.  of 
glycerin  is  first  placed  in  this  bottle,  it  is  obvious 
that  but  300  Cc.  of  percolate  would  be  obtained, 
and  this  is  not  sufficient  to  extract  the  drug. 

Syrupus  Rhei,  U.  S.  P. — There  is  no  need  for 
the  use  of  the  fluidextract  of  rhubarb  in  this  form- 
ula, as  a  syrup  can  very  readily  be  prepared  from 
the  drug.  The  following  formula  is  entirely  satis- 
factory : 

Rhubarb  (No.  20  powder) 100  grammes. 

Potassium  carbonate  10  grammes. 

Glycerin  50  Cc. 

Sugar  800  grammes. 

Cinnamon  water,  a  sufficient  quantity. 

Mix  the  rhubarb  with  250  grammes  of  clean  sand  and 
moisten  with  60  Cc.  of  a  mixture  of  the  glycerin  and  150  Cc. 
of  cinnamon  water.  Transfer  to  a  percolator  and  extract  the 
drug,  using  the  remainder  of  the  menstruum  and  then  cin- 
namon water  till  600  Cc.  of  percolate  is  obtained.  To  this 
add  the  potassium  carbonate  and  then  the  sugar,  using  a 
water-bath;  heat,  dissolve,  and  strain,  and  add  cinnamon 
water,  if  necessary,  to  obtain  1000  Cc.  of  finished  product. 

Syrupus  Rosce,  U.  S.  P. — In  this  formula  10  Cc. 
of  diluted  sulphuric  acid  is  added  to  the  fluidextract 
in  order  to  fix  the  color.  In  most  of  the  samples 
of  fluidextract  of  rose,  U.  S.  P.,  that  we  have  seen 
the  color  is  decidedly  off,  and  obviously  for  this 
purpose  the  acid  should  be  added  to  the  menstruum 
in  the  preparation  of  the  fluidextract.     The  follow- 


ing is  submitted  as  a  rational  process  for  the  direct 
preparation  of  the  syrup: 

Rose  leaves,  in  fine  powder 125  grammes. 

Diluted  sulphuric  acid    10  Cc. 

Glycerin   100  Cc. 

Sugar 800  Cc. 

Water,  a  sufficient  quantity. 

Mix  the  powdered  rose  leaves  with  500  grammes  of  clean, 
pure  sand,  and  moisten  this  with  sufficient  of  the  menstruum 
composed  of  the  diluted  sulphuric  acid  and  glycerin  and  500 
Cc.  of  water;  pack  lightly  in  a  percolator,  macerate  for  one 
hour,  and  then  continue  the  percolation  slowly,  using  first 
the  balance  of  the  menstruum  and  then  water  till  600  Cc.  of 
percolate  is  obtained.  Dissolve  the  sugar  in  this  by  the 
heat  of  a  water-bath;  if  necessary  strain,  and  add  sufficient 
water  to  obtain  1000  Cc.  of  finished  product. 

Syrupus  Sarsaparilla  Compositus,  U.  S.  P. — Any 
one  who  has  followed  the  official  instructions  for 
the  preparation  of  this  syrup  must  have  noted  the 
decided  precipitate  produced  on  diluting  the  fluid- 
extracts  with  water.  A  pharmacist  likewise  is  im- 
pressed with  the  impropriety  of  adding  the  oils  to 
the  fluidextract  before  dilution,  and  it  is  self- 
evident  to  any  one  examining  the  filter  that  a  good 
proportion  of  the  flavoring  is  retained  by  the  pre- 
cipitate. 

Our  experiments  have  demonstrated  that  a  glyc- 
erol-water  menstruum  would  satisfactorily  extract 
both  sarsaparilla  and  licorice  root,  and  while  senna 
by  itself  could  not  be  percolated  with  this  men- 
struum, when  mixed  with  the  other  ingredients  in 
the  proportion  used  in  this  syrup  there  was  no  diffi- 
culty in  percolating.  The  sample  submitted  is  made 
by  the  following  formula: 

Sarsaparilla  (No.  20  powder).. 200  grammes. 
Glycyrrhiza  (No.  20  powder)...  15  grammes. 

Senna   (No.  20  powder) 15  grammes. 

Glycerin    125   Cc. 

Sugar  750  grammes. 

Oil   of   sassafras 0.2  Cc. 

Oil  of  anise 0.2  Cc. 

Oil  of  sweet  birch 0.2  Cc. 

Water,  a  sufficient  quantity. 

Add  the  glycerin  to  375  Cc.  of  water,  and,  having  thor- 
oughly mixed  the  ground  drugs,  moisten  with  225  Cc.  of  this 
menstruum  and  pack  in  a  percolator.  Allow  to  macerate  for 
six  hours;  then  percolate,  using  the  remainder  of  the  men- 
struum and  next  water  till  600  Cc.  of  percolate  is  obtained. 
In  this  dissolve  the  sugar  by  heat.  Allow  to  cool,  strain,  add 
the  oils,  thoroughly  incorporate  by  agitation,  and  finally  add 
sufficient  water  to  obtain  1000  Cc.  of  finished  product. 

Syrupus  Scillce  Compositus,  U.  S.  P. — In  order 
to  critically   test  this  official   formula,   samples   of 
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fluidextracts  of  squill  and  senega  were  prepared 
strictly  in  accordance  with  the  U.  S.  P. 

The  object  of  evaporating  the  mixed  extracts  is 
probably  to  coagulate  the  albumen  as  well  as  to 
remove  both  alcohol  and  the  part  of  the  acetic  acid 
that  is  not  fixed  as  potassium  acetate,  but  this  can 
be  accomplished  only  in  part  and  after  a  prolonged 
heating.  The  filtration  of  the  extracts  diluted  with 
water,  using  talcum  as  a  clarifying  agent,  is  tedious 
and  unsatisfactory.  To  prepare  a  liter  required 
four  days  for  this  preliminary  operation.  The  fin- 
ished product  is  not  satisfactory,  and  soon  after 
preparation  precipitation  starts  and  continues  there- 
after. 

The  following  formula  is  the  result  of  our  ex- 
periments : 

Squill,  No.  20  powder 80  grammes. 

Senega,  No.  20  powder 80  grammes. 

Antimony  and  potassium  tartrate. 2  grammes. 

Acetic   acid    20  Cc. 

Glycerin    100  Cc. 

Sugar   700  grammes. 

Water,  a  sufficient  quantity. 

Mix  the  drugs  and  moisten  with  sufficient  of  a  mixture  of 
the  glycerin  and  acetic  acid  and  300  Cc.  of  water.  Place 
loosely  in  a  percolator,  cover  and  allow  to  macerate  for  24 
hours.     Then  shake  down  so  as  to  pack  lightly  and  proceed 


to  percolate,  using  the  remainder  of  the  menstruum  and  then 
water  till  exhausted.  Reserve  the  first  500  Cc.  of  percolate, 
evaporate  the  remainder  to  100  Cc,  in  which  dissolve  the 
antimony  and  potassium  tartrate,  and  when  cold  filter  into 
the  reserve  and  then  dissolve  the  sugar  by  agitation.  Strain 
if  necessary  and  add  sufficient  water  to  obtain  1000  Cc.  of 
finished  product. 

Syrnpus  SenegcB,  U.  S.  P.— Neither  the  fluid- 
extract  of  senega,  U.  S.  P.,  nor  the  syrup  made 
therefrom,  has  in  our  experience  proved  satisfac- 
tory. We  have  obtained  the  best  results  by  direct 
extraction  of  the  drug  with  ammonia  as  the  alkali 
present.     The  formula  is  submitted : 

Senega,  No.  20  powder 200  grammes. 

Ammonia    water    20  Cc. 

Glycerin   loo  Cc. 

Sugar   750  grammes. 

Water,  a  sufficient  quantity. 
Mix  the  ammonia  water  and  glycerin  with  200  Cc.  of 
water  and  moisten  the  drug  with  sufficient  menstruum.  Pack 
lightly  in  a  percolator,  macerate  24  hours,  and  then  percolate 
into  a  graduated  receiver  in  which  the  sugar  has  been  placed 
till  800  Cc  is  obtained,  using  first  the  remainder  of  the  per- 
colate and  then  water.  Keep  this  portion  and  set  aside  as 
a  reserve.  Continue  the  percolation  till  exhausted,  evaporate 
this  to  200  Cc.  and  add  to  the  reserve,  agitate  till  the  sugar 
is  dissolved,  strain  the  syrup,  and  add  sufficient  water  to 
obtain  1000  Cc.  of  finished  product. 


THE  DRUGGIST  AND  THE  BANK.* 

The  Money-lendlnf^   Function    of   a    Bank   too    Little   Appreciated    by  Pharmacists — The  Propriety  and 
Utility  of  Makin|{  Loans — Their  Service  to  an  Expandin|{  Business. 

By  JOHN  HELFMAN. 


During  my  experience  with  the  drug  trade  I  have 
been  impressed  by  the  fact  that  the  drug-store 
proprietor  seldom  uses  outside  capital.  He  stands 
on  his  own  feet,  so  to  speak.  There  has  always 
been  among  druggists  prejudice  and  opposition  to 
the  use  of  borrowed  money  in  their  business.  Much 
of  this  feeling  has  been  intelligent ;  but  often  it  has 
been  due  to  unwarranted  fears  and  a  general  back- 
wardness of  method. 

Individuals  and  corporations,  needing  to  borrow 
money,  commonly  secure  loans  from  the  banks  on 
the  strength  of  their  assets.  But  how  seldom  does 
a  pharmacist  ask  a  banker  for  a  loan  on  his  drug 
store?     There   are  times  when   a   druggist   needs 

♦Read  before  the   Michigan  Pharmaceutical  Association. 


more  than  his  usual  capital,  when  it  would  be  a 
decided  relief  to  him  were  he  able  to  borrow  that 
money  for  the  season  during  which  he  needs  it 
most.  But  for  some  reason  he  will  not  ask  the 
banks  for  the  favor. 

The  pharmacist  by  tradition  is  not  a  borrower. 
There  is  unquestionably  among  retail  druggists  an 
aversion  toward  the  use  of  borrowed  money  in 
their  own  stores.  Sometimes  I  suspect  that  this 
feeling  on  the  part  of  the  proprietor  is  not  due  to  a 
disinclination  to  ask  the  banker  for  a  loan,  but 
rather  to  a  failure  to  appreciate  the  usefulness  of  a 
bank. 

BANK  LOANS  BENEFICIAL. 

The  benefits  which  accrue  to  a  man  from  borrow- 
ing money  at  a  bank  are  manifold. 
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In  the  first  place,  the  borrower  is  required  to 
make  a  statement  of  his  affairs.  This  custom  is 
useful  to  the  borrowing  druggist  as  well  as  the 
bank,  because  the  making  of  statements  often  ren- 
ders a  firm  aware  of  weakness  in  its  methods  of 
operation.  The  banker,  having  a  substantial  inter- 
est in  the  success  of  the  borrower,  may  frequently 
give  wholesome  advice  or  timely  warning  from  his 
wide  experience  in  commercial  affairs  and  his  fore- 
sight in  money  matters.  Statements  made  to  a 
banker  should  be  frank  and  open.  For  if  they  bear 
upon  their  face  the  evidence  of  a  true  condition  of 
affairs  they,  help  to  secure  credit.  Nothing  will 
more  closely  cement  the  union  between  a  borrowing 
druggist  and  a  bank  than  such  a  statement;  and 
nothing  will  be  of  more  assistance  to  an  honest, 
enterprising  borrower. 

Secondly,  a  bank  is  of  assistance  to  an  expanding 
pharmacy  in  that  it  makes  the  store  independent  of 
the  wholesaler  in  the  matter  of  credit.  If  an  enter- 
prising druggist  wants  outside  assistance,  he  does 
far  better  to  owe  the  banks  and  be  independent  of 
the  jobber  and  manufacturer  than  to  owe  the  whole- 
salers and  be  independent  of  the  bank.  The  truth 
of  that  statement  is  readily  apparent.  A  druggist 
in  debt  to  a  certain  jobber  is  virtually  shut  off  from 
all  other  sources  of  supply.  Past  favors  obligate 
him  to  patronize  the  wholesaler  who  carries  him,  a 
condition  which  is  not  conducive  to  close  buying. 
If  you  must  be  in  debt  to  somebody,  let  it  be  to  the 
bank,  but  not  the  house  which  sells  you  goods. 

Here  we  are  reminded  that  every  druggist  who 
enjoys  credit  at  the  bank  is  in  a  position  to  discount 
his  bills.  He  can  borrow  the  necessary  money  from 
the  bank  to  avail  himself  of  all  discounts,  pay  the 
interest  on  his  loan,  and  be  money  ahead  on  the 
transaction.  Still,  seventy-five  per  cent  of  the  drug- 
gists do  not  discount  their  bills.  This  ratio,  I  am 
convinced,  could  be  appreciably  reduced  if  they 
would  only  use  the  banks. 

LOANS  NOT   HARD  TO   MAKE. 

What  is  to  prevent  the  retail  druggist  from  go- 
ing to  the  banker  and  saying:  'T  haven't  quite 
enough  cash  to  discount  my  bills.  But  I  desire  to 
borrow  a  hundred,  or  two  hundred,  or  three  hun- 
dred dollars  on  my  business,  and  I'll  pay  you  the 
usual  interest." 

Well,  there  are  several  reasons  why  the  druggist 
doesn't  thus  apply  to  the  banks   for  aid.      Many 


proprietors  claim  they  have  to  pay  seven  per  cent 
interest  for  money.  That  is  either  a  mistake  or  a 
reflection  on  their  borrowing  capacity.  There  is  no 
reason  why  a  retail  druggist  should  have  to  pay 
any  more  for  the  use  of  money  than  any  other  man 
whose  capital  is  invested  in  a  retail  business.  If 
the  druggist  possess  a  fair  business  and  an  honest 
reputation,  as  he  usually  does,  he  should  be  able  to 
obtain  proper  terms  from  the  bank. 

One  proprietor  discussing  this  question  with  me 
said :  "I  fear  it  would  hurt  my  financial  standing 
to  be  borrowing  money  from  the  bank."  Gentle- 
men, it  does  nothing  of  the  kind.  The  banks  are 
in  business  to  loan  money.  Their  function  is  to 
loan  money  no  less  than  to  receive  it  on  deposit. 
They  sell  credit,  you  buy  it;  and  there  is  no  reason 
why  a  druggist  who  needs  money  in  an  expanding 
business  should  hesitate  for  a  moment  to  ask  the 
banks  for  aid. 

Your  chances  of  securing  a  loan  should  be  just 
as  good  as  those  of  a  wealthy  merchant.  I  mean  it. 
The  banks  have  had  their  fill  of  millionaire  patrons, 
and  they  are  coming  to  realize  that  it  pays  to  culti- 
vate the  small  but  honest  customer.  If  a  man's 
business  be  small  that  fact  need  not  deter  him  from 
asking  for  favors.  Some  banks  prefer  the  little 
fellows,  because  they  are  safer. 

Where  a  druggist  has  been  in  business  for  a 
number  of  years  and  stands  in  good  repute,  he 
should  be  able  to  secure  a  loan  from  the  bank  with 
which  he  does  business.  If  he  can't,  he  should 
change  his  bank  and  give  his  patronage  to  the  in- 
stitution which  will  reciprocate  for  favors  received. 
A  short  time  ago  a  druggist  in  this  city  was  of- 
fered a  lot  of  cigars  from  a  manufacturer  who  was 
closing  out  the  line.  The  price  was  low.  The 
druggist  wanted  the  goods,  but  let  the  chance  go 
by  for  lack  of  cash.  As  he  said :  "If  I  had  had  a 
hundred  dollars  available  at  the  time  I  should  have 
made  the  buy."  But  it  never  entered  his  head  to 
go  to  the  bank  and  borrow  the  money.  His  credit 
was  good.  He  could  have  made  the  loan  and  taken 
up  his  notes  with  the  proceeds  from  the  sale  of  the 
cigars,  but  he  simply  didn't  realize  that  credit,  like 
capital,  is  made  to  be  used. 

CREDIT   AN    ASSET   TO    BE   USED. 

Right  here  it  may  be  well  to  put  our  foot  through 
a  commonly  accepted  notion  that  the  druggist  must 
not  borrow  money.     The  old  slogan,  "Avoid  debt," 
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IS  little  place  in  modern  business.  In  private  per- 
)nal  expenditures  the  conditions  are  different. 
There  a  man  should  refrain  from  buying  anything 
rhich  he  has  not  the  cash  to  pay  for.  But  in  busi- 
ness, if  a  man  can  borrow  money  for  six  per  cent 
id  make  twelve,  let  him  do  so.  He  isn't  borrow- 
\g  the  money  to  speculate  or  to  gamble  with.  He 
rants  it  for  the  development  of  his  pharmacy. 

These  loans,  of  course,  are  only  temporary.  A 
Ijanker  avoids  making  loans  of  a  permanent  char- 
acter.    It  has  been  well  said  that  "the  province  of 


a  banker  is  to  tide  over  temporary  lack  of  ready 
money,  not  to  provide  permanent  capital  with  which 
the  customer  carries  on  his  business." 

In  conclusion,  permit  me  to  say  that  bank  loans 
occupy  a  prominent  place  in  business.  The  useful- 
ness of  such  credit  is  readily  apparent,  and  the 
druggist  who  ignores  it  does  so  to  his  own  disad- 
vantage. In  fact,  I  would  sum  up  my  paper  with 
the  aphorism,  "If  it  pays  you  to  use  your  capital 
in  business,  then  it  should  pay  you  to  use  your 
credit." 


THE  CIGAR  CASE  AS  AN  ASSET. 

A  Druiji^lst    Tells    How    He    Increased    His    Cl|{iir    Baslness    Five    Times    in    Three  Years— Somethlnf^ 

about  Hla  Method  of  Keepinij  the  Stock — Ideas  on  Displayin|{  the  Line 

and  Pushln|{  Profitable  Brands.* 

By  C.  A.  WEAVES. 
Detroit.  MichlrfM. 


In  looking  over  the  cigar  business  and  after  visit- 
ing the  majority  of  the  drug  stores  of  the  city,  I 
find  that  the  conspicuous  weakness  of  the  druggist 
in  selling  cigars  is  his  inattention  to  display,  cou- 
pled with  imperfect  and  careless  methods  of  pre- 
serving stock.  Out  of  fifty  stores  visited,  thirty- 
six  were  found  with  cases  ranging  from  four  to 
six  feet  in  length.  Only  six  showed  a  hygrometer, 
and  many  of  them  had  the  crudest  methods  of 
moistening.  In  some  cases  there  were  no  moisten- 
ers  whatever. 

The  attitude  of  a  great  many  druggists  toward 
their  cigar  trade  seems  to  be  one  of  indolent  satis- 
faction, a  willingness  to  take  whatever  comes  their 
way,  rather  than  an  ambitious  desire  to  go  after 
their  share  of  a  business  that  amounts  to  $350,- 
000,000  a  year.  Add  to  this  the  smokers'  consump- 
tion of  tobacco  and  cigarettes,  and  the  result  is  so 
stupendous  as  to  be  almost  incredible.  This  fact 
demonstrates  conclusively  that  no  neighborhood 
exists,  no  matter  how  poor  or  remote  it  may  be, 
that  does  not  carry  with  it  a  tobacco  trade  well 
worth  looking  after. 

The  druggist  controls  the  soda  business,  because 


*A   paper   read   before    the    last    annual   meeting    of    the 
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he  furnishes  the  patrons  of  his  fountain  with  better 
quality  and  service  than  they  obtain  elsewhere.  He 
gives  them,  too,  a  cleaner  and  more  attractive  place 
in  which  to  enjoy  it.  The  same  rule  may  be  applied 
to  the  average  smoker.  He  naturally  prefers  to 
buy  his  cigars  in  a  good  clean  drug  store,  rather 
than  in  the  ordinary  cigar  store. 

Three  years  ago  I  purchased  a  drug  store,  with  a 
six-foot  case,  and  doing  a  cigar  business  equal  to 
that  of  the  average  suburban  drug  store.  On  look- 
ing over  the  trade  I  noticed  a  fair  demand  for  five- 
and  ten-cent  straight  cigars,  with  an  occasional 
request  for  better  goods,  even  as  high-priced  as 
three  for  a  half-dollar.  Of  course,  we  who  sell 
cigars  are  familiar  with  this  oft-repeated  request 
for  something  better  than  a  good  ten-cent  cigar,  by 
men  who  neither  appreciate  nor  really  desire  a 
higher-priced  cigar,  but  to  whom  there  is  a  certain 
satisfaction  in  asking  for  something  the  average 
druggist  cannot  supply.  But  for  all  this  I  decided 
there  might  be  a  sincere  demand  for  such  quality 
goods  by  smokers  who  do  know  and  appreciate 
merit.  And  the  fact  that  nothing  tends  to  add 
more  to  a  case  than  a  few  boxes  of  fifteen  cent, 
three  for  fifty,  or  twenty  cent  straight  cigars,  led 
me  to  make  the  experiment,  which  has  proved  a 
delight  to  our  customers  and  a  profit  to  me. 
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FINE  CIGARS  KEPT  FINE.        • 

To  display  my  cigars  I  first  rented  and  later 
bought  a  twelve-foot,  all-glass,  humidor  case,  with 
a  hygrometer  prominently  displayed.  Speaking 
from  the  experience  of  six  years  in  using  a  hygro- 
meter, I  believe  it  to  be  the  best  investment  a  mer- 
chant can  make  as  a  talking  point  in  building  up  a 
cigar  business.  It  attracts  a  great  deal  of  attention 
and  presents  an  opening  to  tell  customers  of  its 
use — how  sensitive  it  is  to  moisture,  and  how  it 
makes  possible  to  keep  cigars  just  as  moist  as  they 
were  when  made  or  as  they  should  be  to  insure  a 
perfectly  cool  and  delicious  smoke.  A  cigar  that  is 
allowed  to  dry  out  and  is  then  remoistened  has 
certainly  lost  its  original  aroma.  A  well-known 
Woodward  Avenue  sign  reads :  "Fine  Cigars  Kept 
Fine."  Let  this  be  a  watchword  to  all  who  would 
build  up  a  cigar  trade.  It's  the  real  secret  of  one's 
success.    Keep  your  cigars  "right." 

Certain  set  rules  cannot  be  adhered  to  in  the 
buying  and  keeping  up  a  cigar  stock  any  more  than 
in  other  lines  of  goods.  The  individual  conditions 
under  which  a  man  does  business  should  alone 
govern  his  purchases.  Suffice  it  to  say  that  one 
nrnst  keep  up  his  stock.  This,  in  itself,  is  an  adver- 
tisement that  works  wonders  the  whole  store  over 
every  minute  of  the  day,  without  one  cent  spent 
that  can  be  charged  to  expense.  This  also  enables 
the  purchaser,  especially  if  he  handles  brands  of 
his  own,  to  buy  in  quantities,  thus  obtaining  the 
best  prices  and  discounts. 

I  mention  here  one  rule  which  I  have  followed 
consistently  at  all  times — that  is,  when  making  the 
first  purchase  of  any  brand  of  cigars  in  my  case  to 
buy  at  least  two  boxes.  This  enables  me  to  supply 
a  box,  if  called  for  by  a  customer  who  probably  finds 
the  cigar  particularly  to  his  liking.  This  also  en- 
ables one  to  assort  the  colors — a  feature  that  carries 
considerable  weight  with  many  smokers. 

DISPLAYING  CIGARS. 

Our  twelve-foot  case,  gives  us  room  to  display  a 
good  line  of  five-  and  ten-cent  cigars  and  those  of 
higher  prices,  and  makes  a  showing  large  enough  to 
attract  the  attention  of  a  customer  whether  he  wishes 
a  cigar  at  the  time  or  not.  We  remove  the  covers 
of  all  the  boxes  and  tack  them  on  the  backs;  so  a 
little  more  than  half  the  cover  shows  above  the  box. 
In  this  way  it  is  possible  to  display  five  instead  of 
three  rows  in  the  case.    Every  cigar  is  in  plain  view 


of  customer,  showing  the  shape  and  color.  It  helps 
us  greatly,  too,  in  our  effort  to  keep  our  case  from 
having  a  mussed-up  or  ragged  appearance. 

We  keep  all  boxes  in  the  case  as  inviting  as  pos- 
sible, and  avoid  leaving  them  in  the  case  after  all  but 
the  last  row  has  been  sold.  Our  experience  has 
shown  that  the  easiest  possible  way  to  kill  a  cigar 
is  to  leave  just  four  or  five  of  them  in  a  box  that 
should  originally  contain  fifty  or  one  hundred. 
Leave  in  a  little  broken  wrapper  together  with  one 
dead  fly,  and  the  job  is  done. 

The  bottom  of  our  case  is  used  for  opened  pack- 
ages of  cigars,  from  which  none  are  removed  for 
lesser  sales  than  a  full  box.  This  allows  customers 
to  see  the  colors,  etc.,  and  cigars  thus  displayed  are 
most  attractive  and  inviting  to  the  smoker.  Our  box 
trade  is  an  item  of  no  small  size  in  our  cigar  sales 
to-day. 

SPECIAL  CIGAR  DAYS. 

We  feature  certain  cigars  on  different  days,  using 
odd-priced  goods,  such  as  five-cent,  four  for  fifteen 
cents,  seven  for  twenty-five  cents,  six  cents  straight, 
seven  cents,  and  four  for  twenty-five  cents.  We 
make  a  special  each  Saturday  and  Sunday  only  of  a 
three-for-a-quarter  cigar  at  five  cents  straight. 

Personally,  I  do  not  believe  these  cigars  are  of  a 
full  "three-for-a-quarter"  quality;  but  I  do  believe 
they  are  an  exceptionally  good  value  at  five  cents 
straight.  There  are  any  number  of  good  five-cent 
straight  cigars  on  the  market  that  can  be  bought  in 
various  shapes  and  sizes.  Hence  it  is  an  easy  matter 
for  any  druggist  to  run  such  specials  under  his  own 
labels. 

The  cigar  we  feature  is  always  placed  on  the  top 
of  the  case,  with  a  sign  attached  to  the  box  calling 
attention  to  its  price,  etc.  This  prominence  inva- 
riably arouses  the  interest  of  the  smoker,  with  the 
result  that  our  sales  have  always  proved  several 
times  greater  than  when  the  same  cigar  was  left 
unfeatured  in  the  case. 

Undoubtedly,  summer  constitutes  the  best  months 
for  the  cigar  trade.  More  people  walking  about  add 
additional  transients  to  your  regular  customers. 
There  is  the  additional  advantage  of  displaying 
cigars  during  the  summer  in  that  the  air  at  this 
season  usually  contains  enough  moisture  to  keep  the 
cigars  thus  exposed  nearly  as  perfectly  as  the  humi- 
dor case. 

We  carry  most  of  the  popular  brands,  and  give  a 
good  display  to  all  well-advertised  cigars,  provided 
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the  price  is  protected.  This  is  true  of  such  well- 
mown  brands  as  the  New  Bachelor,  Contract,  Black 
md  White,  Pastoras,  Seminola,  all  of  which  occupy 
:onspicuous  positions  in  our  case.  If  they  are  price- 
>rotected,  the  cigars  get  the  display;  if  not,  we  carry 
lem  only  to  supply  their  demand,  but  keep  them 
)ut  of  sight  as  much  as  possible.  We  feel  this  is  the 
least  we  can  do  to  discourage  their  sale. 

ADVERTISING  METHODS. 

For  advertising  we  use  our  windows  about  once 
a  month  to  display  cigars,  and  as  a  rule  show  but 
one  brand  at  a  time.  The  passing  smoker  is  more 
apt  to  remember  the  name  of  the  one  brand ;  a  great- 
er number  he  would  either  confuse  or  make  no  effort 
to  distinguish  the  different  labels.  Naturally  the 
greater  number,  too,  of  the  one  cigar  impresses  the 
smoker  favorably,  especially  when  the  goods  them- 
selves are  shown  and  not  only  the  box.  We  vary 
from  this  rule  in  summer  to  assortment  of  vacation 
cigars,  and  at  Christmas  to  the  displays  of  holiday 
packages. 

Furthermore  we  use  two  sets  of  rubber  printing 
blocks  for  making  signs,  some  of  which  are  backed 
to  a  "lean-to"  in  front  of  the  store.  This  brings  re- 
sults that  pay  many  times  over  the  trouble  and  labor 
of  producing  the  signs.  I  believe  everybody  who 
has  made  a  rule  of  this  kind  of  advertising  has  en- 
countered more  or  less  trouble  with  the  small  boy 
who  delights  in  any  kind  of  destruction,  especially 
where  it  involves  no  more  effort  than  tearing  off  a 
cardboard  sheet.  The  rain  and  other  causes  also  do 
their  share  of  destroying  this  valuable  work.  For 
it  takes  time  to  make,  "believing  in  signs"  as  I  do. 
Naturally  I  experience  the  usual  amount  of  trouble, 
since  I  spend  a  great  many  hours  in  printing  the 
signs,  which  sometimes  last  only  a  day  or  so,  be- 
cause of  their  wanton  destruction. 

A  SCHEME  FOR  DISPLAYING  CARDS. 

Now  I  have  adopted  a  fixture  which  has  solved 
the  problem  of  getting  value  for  the  time  spent  in 
printing  signs. 

The  outfit  consists  of  a  double  frame  with  a  sheet 
of  plate  glass  on  each  side.  There  is  a  narrow  space 
between  the  glass  sheets  through  which  slides  a  gal- 
vanized iron  frame  which  holds  the  cardboard  sign. 
This  makes  it  a  very  simple  matter  to  change  the 
sign  when  desired.  I  have  one  idea  for  cigar  dis- 
plays which  I  wish  to  mention — that  is,  the  display 


of  a  sign  for  every  day.  It  would  even  be  possible 
to  have  a  sign  for  each  day  of  the  year;  for  when 
the  signs  are  once  printed  they  should  last  a  lifetime. 
They  should  be  kept  in  a  suitable  file  in  the  store 
when  not  in  use,  to  insure  their  safety  against  break- 
age, dust,  etc. 

In* regard  to  the  result  of  this  inexpensive. adver- 
tising, let  me  say  that  the  first  year  of  our  cigar 
business  showed  an  increase  of  nearly  200  per  cent ; 
the  second  year  a  little  less  than  400  per  cent;  and 
this  year,  notwithstanding  the  business  depression 
of  1908,  we  succeeded  in  increasing  our  cigar  sales 
of  three  years  ago  by  five  times. 

By  bitter  experience  the  druggist  has  been  taught 
to  push  his  own  preparations,  or  at  least  those  which 
he  controls;  but  he  does  not  apply  the  same  rule  to 
his  cigar  business.  The  stores  that  cut  cigars  have 
their  own  brands  which  they  push  in  an  attempt  to 
switch  the  smoker's  taste.  If  successful  in  this  at- 
tempt, the  result  is  more  profit  to  the  dealer,  inas- 
much as  the  customer  will  be  a  permanent  one,  since 
he  will  be  unable  to  buy  the  same  cigar  in  any  other 
store. 

HANDLE  YOUR  OWN  BRANDS ! 

Even  the  cigar  trust  through  its  widely  scattered 
retail  stores  does  not  push  its  old-established  brands 
which  it  originally  bought,  but  it  favors  brands 
made  in  these  same  factories  and  in  all  probability 
the  same  cigars  under  their  own  special  label.  But 
we  retailers  hand  out  these  cut  and  slashed  brands 
as  if  they  were  the  only  cigars  in  existence.  Get 
your  own  brands.  They  are  easy  to  obtain.  Buy 
the  best  five-cent  cigar  on  the  market,  and  try  it  out 
under  your  own  label.  It  may  not  bring  immediate 
results,  but  in  the  course  of  a  year  or  so  you  will  be 
surprised  to  find  the  quantities  you  are  selling. 
Customers  have  to  come  back  to  you  for  the  goods. 

I  met  two  Detroit  outside  druggists  who  have 
tried  out  this  scheme.  One  is  now  selling  20,000  to 
25,000  and  the  other  about  18,000  a  year  of  their 
own  five-cent  cigar.  But  don't  make  a  mistake  in 
buying  a  cheap  cigar ;  buy  a  good  one.  These  gen- 
tlemen pay  from  $33  to  $35  a  thousand  for  their 
brands,  but  they  get  the  goods. 

I  have  tried  to  present  here  a  scheme  of  advertis- 
ing involving  small  expense  and  reasonable  effort, 
so  that  it  may  interest  particularly  pharmacists  lo- 
cated as  I  am  in  a  strictly  residence  neighborhood 
and  catering  to  a  family  business. 


AROUND  THE  CAMP-FIRE. 

Bulletin  Readers  Throw  a  Few   More  Lo^s    on   the    Smoldering  Emhers    and  Gather    'Round  to  Spin 

Yarns— One  Dru^^ist's  Tender  Feelings— Catching  a  Customer  Pilfering  from  the  Cash 

Drawer — Something   Unique  In  the  Way  of  a  New  Side-line. 


Paul  L.  McConomy,  of  Philadelphia,  tells  of  two 
amusing  incidents  which  happened  in  the  Quaker 
City: 

A  STREET   BRAWL. 

Many  years  ago  this  neighborhood  was  noted  for 
the  fights  which  took  place  here.  One  night  my 
predecessor,  Mr.  Brodie,  was  aroused  about  12.30 
by  a  hard  ring  on  the  night-bell.  Putting  his  head 
out  of  the  window,  he  asked : 

"What  do  you  want?" 

Two  men  were  carrying  a  fellow  who  had  been 
injured  in  a  fight.     They  called  up : 

"Come  down.     This  man  is  badly  hurt." 

Then  followed  a  lot  of  advice  and  argument 
about  taking  the  man  to  a  doctor,  but  Mr.  Brodie 
descended  not.  In  those  days  there  were  no  hos- 
pitals near-by,  and  one  of  the  men,  growing  angry, 
shouted : 

"Do  you  want  to  see  this  man  die?" 

"No,"  answered  Mr.  Brodie,  "that's  the  reason 
I'm  going  back  to  bed." 

CATCHING    A    LIGHT-FINGERED    CUSTOMER. 

Formerly  [continues  Mr.  McConomy]  there  were 
a  number  of  hangers-on  around  our  place,  men  who 
were  in  the  habit  of  visiting  the  store  often  for  a 
chat.  Occasionally  one  of  them  would  write  a  pos- 
tal or  a  letter  at  the  desk. 

It  seems  that  Mr.  Brodie,  the  proprietor,  had  a 
careless  habit  of  keeping  small  change  in  one  of 
the  drawers  within  easy  reach.  I  suspected  a  cer- 
tain fellow  of  taking  change  from  the  box,  so  I 
laid  a  trap  for  him.  We  had  a  lot  of  Canadian 
dimes,  plugged  quarters  and  nickels  which  we  kept 
as  curiosities.  I  counted  out  $1.35  of  this  stuff 
and  put  it  in  a  small  box  under  the  desk.  The  fol- 
lowing day  my  man  came  as  usual  and  asked  for  a 
postal.  I  walked  behind  the  prescription  case  while 
he  was  writing  and  listened.  I  distinctly  heard 
him  take  the  coins  out.  That  was  too  much  for  me 
and  I  exploded.     He  cried: 

"Paul,  what  are  you  laughing  at?" 

"Oh,"  I  replied,  "something  struck  me  as  being 
funny." 


Then  I  -heard  him  go  back  to  it  again. 

When  the  fellow  left  we  found  that  he  had  taken 
85  cents.    The  following  day  he  returned  and  said: 

"Paul,  change  this  quarter  for  me." 

I  bit  it,  threw  it  down  on  the  counter,  looked 
him  in  the  eye,  and  said : 

"Are  you  sure  it's  good?  We  try  to  get  rid  of 
all  the  bad  money  we  have." 

That  settled  him.  He  saw  the  game,  and  he 
never  came  back  again  until  after  Mr.  Brodie  died. 

UMBRELLAS   TO    MEND. 

The  versatility  of  the  modern  druggist  is  well 
illustrated  in  a  task  recently  performed  by  W,  H. 
Dickinson,  of  Richmond,  Indiana.  Some  pharma- 
cists would  have  balked  at  the  job,  but  Mr.  Dickin- 
son is  not  easily  stumped,  as  will  be  seen  from  his 
story : 

There  has  been  a  new  development  in  modern 
pharmacy.  It  did  not  come  in  till  after  the  food 
and  drug  act  went  into  effect.  A  lady  entered  my 
drug  store  one  day  with  an  umbrella,  and  in  the 
presence  of  another  customer  asked:  "Could  you 
mend  an  umbrella?"  The  stranger  opened  his 
mouth  in  amazement  as  if  to  say,  "What  next  in  a 
drug  store!" 

I  inquired  into  the  nature  of  the  work  to  be  done 
and  saw  that  it  was  a  plaster  Paris  job.  The  knob 
of  her  recently  purchased  umbrella  had  loosened 
and  slipped  from  the  handle.  I  informed  her  that 
I  considered  myself  an  adept  at  that  kind  of  work, 
particularly  at  fixing  old,  worn-out  kerosene  lamps. 
I  saw  immediately  that  I  had  gained  her  confidence 
and  would  more  than  likely  get  the  job,  provided 
the  cut-rate  drug  store,  the  one  next  to  me  on'  the 
same  side  of  the  street,  did  not  bid  against  me.  My 
price  in  answer  to  her  inquiry  was  the  get-rich- 
quick  sum  of  five  cents. 

The  transaction  was  agreed  upon,  and  the  um- 
brella now  stands  upright,  stuck  in  a  bag  of  salt 
used  for  packing  ice  cream,  properly  mended  and 
waiting  to  dry.  Thus  another  profitable  side-line 
is  suddenly  added  to  my  widely  diversified  business. 
Of  course,  after  the  umbrella  is  wrapped  up  ready 
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for  delivery,  then  I  will  put  on  it  a  guarantee 
sticker  which  I  attach  to  conform  with  the  food 
and  drug"  act.  The  amount  of  alcohol  stated  on  the 
sticker  will  only  be  given  approximately  unless  Dr. 
Wiley,  of  Washington,  D.  C,  gets  hold  of  it  for 
critical  analysis. 

Yours  for  "umbrellas  to  mend!" 

THE  BOY  AND  THE  ACID, 

Only  recently  Charles  H.  Spavin,  of  Hospers, 
Iowa,  had  an  experience  which  might  have  termi- 
nated in  a  serious  accident.  Mr.  Spavin  tells  his 
story  as  follows : 

I  was  cleaning  up  my  wash  sink  about  two  weeks 


ago.  Noticing  that  my  drinking-water  glass  was 
stained,  I  put  some  hydrochloric  acid  in  it,  and 
was  about  to  scour  it  when  I  was  called  to  the  front 
of  the  store.  Then  I  went  out  around  town  a  min- 
ute or  two. 

When  I  came  back  to  finish  my  job  I  met  a 
small  boy,  who  said :  "What  in  the  dickens  was  in 
that  glass?  It  tastes  very  funny."  After  making 
a  few  leaps  into  the  atmosphere,  I  asked  him  some 
hurried  questions.  Seeing  tha,t  he  was  in  no  danger 
just  then,  I  asked  my  clerk  about  it.  Much  to  my 
comfort,  he  said  that  he  had  just  emptied  the  glass 
before  the  boy  came  in.    All  is  well  that  ends  well. 

My  scare  was  a  false  alarm. 


SCHOOL  SUPPLIES  IN  THE  WINDOW. 


By  J.  EARL  TAYLOR.  Ph.G.. 

Gridley.  Illlools. 


This  trim  proved  very  attractive  and  sold  a  lot 
of  school  supplies.  Our  window  is  eight  feet  wide 
and  five  deep.  We  covered  the  sides  with  black 
cloth  and  pinned  thereon  pennants  and  arm  bands 


nately  the  color  effects  are  lost  in  the  accompanying 
reproduction. 

The  signs  were  made  with  an  air  pencil  on  black 
cardboard.      The   background,   too,    was   made   of 


_  red  felt  with  the  letter  "G"  or  the  word  "Grid- 
ley."  These  bands  were  of  white  paper  lettered 
black  and  cut  a  little  large  so  as  to  bring  out  the 
contrast.  The  pennants  arranged  on  both  sides  of 
the  window   were  very  conspicuous,  but  unfortu- 


black  cardboard,  the  lettering  being  done  in  white. 
Pennants  were  hung  in  a  circle  around  the  paint- 
ing, while  on  the  floor  lay  a  profuse  assortment  of 
school  supplies. 

This  display  brought  the  business. 
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BOARD  QUESTIONS  ANSWERED. 


A  NEW  JERSEY  EXAMINATION. 

PHARMACY. 
(Continued  from  the  July  Bulletin.) 

Y.  (a)  How  should  an  ointment  be  prepared 
which  contains  powdered  opium  and  extract  of  bella- 
donna leaves,  the  base  being  lanolin  or  vaselin? 
{b)  In  making  suppositories  containing  extract  of 
opium,  aqueous,  extract  of  belladonna  leaves  and 
lead  acetate,  how  would  you  incorporate  them  with 
the  cacao  butter  ? 

{a)  Soften  the  extract  of  belladonna  leaves  with  a 
small  amount  of  dilute  alcohol  and  rub  it  up  with  a 
portion  of  the  lanolin.  Then  incorporate  the  powder 
with  a  small  portion  of  the  base  and  mix  the  two 
ointments  with  the  rest  of  the  base,  {h)  Soften  the 
two  extracts  with  dilute  alcohol  and  incorporate  with 
a  small  portion  of  the  cacao  butter  by  trituration  in 
a  mortar.  Then  rub  up  the  lead  acetate  with  a 
portion  of  the  base  and  mix  the  two  in  the  remainder 
of  the  cacao  butter.  The  trick  here  is  not  to  let  the 
cacao  butter  melt. 

8.  How  many  pounds  of  chloroform  in  a  gallon 
of  chloroform  liniment  which  contains  30  per  cent 
by  volume  of  chloroform  ? 

(8x16)  X  .30  =  38.4  fluidounces  of  chloroform 
or  2.4  pints.  2.4  X  T391  =  1Y498.4  grains. 
(17498.4  X  1.476)  -f-  7000  =  3.68  pounds. 

9.  (a)  What  is  the  strength  of  opium  in  pare- 
goric; (&)  deodorized  tincture  of  opium;  (c)  vine- 
gar of  opium;  {d)  powder  of  ipecac  and  opium. 

(a)  Four-tenths  of  one  per  cent;  {b)  ten  per 
cent  of  granulated  opium;  (c)  ten  per  cent  of 
granulated  opium;  {d)  ten  per  cent  of  powdered 
opium. 

10.  Give  the,  number  of  grains  of  corrosive  sub- 
limate which  a  four-fluidounce  mixture  must  contain 
if  each  dessertspoonful  when  added  to  one  pint  of 
water  is  to  make  a  half-per-cent  solution  of  the 
bichloride. 

Four  fluidounces  =  32  fluidrachms  -r-  2  =  16 
dessertspoonfuls.  One  pint  of  water  =  7291 
grains.  There  are  36.455  grains  in  the  half-per- 
cent solution.     16  X  36.455  =  583.28  grains. 

11.  Liquor  ferri  et  ammonii  acetatis  when  im- 
properly prepared  contains  a  brownish  precipitate. 


Give  the  reason  and  state  what  directions  are  given 
to  prevent  it. 

The  difficulty  is  probably  due  to  using  an  alkaline 
solution  of  ammonium  acetate  and  an  insufficient 
amount  of  acetic  acid.  Hence,  on  mixing  the  two, 
a  precipitate  of  basic  ferric  acetate  occurs  either  at 
once  or  very  soon  afterward.  The  preparation 
should  be  dispensed  fresh.  There  should  be  suffi- 
cient free  acid  and  the  solution  of  ammonium  acetate 
used  should  not  be  alkaline. 

12.  What  term  should  be  used  to  express  the 
effect  of  exposure  to  the  air  on  sodium  carbonate 
and  potassium  acetate.  Are  they  thereby  made  unfit 
for  use?    Give  reasons. 

Efflorescence.  Deliquescence.  Yes.  Because 
their  normal  strengths  have  been  altered.  They 
could  be  used  if  allowance  were  made  for  the  varia- 
tions in  moisture. 

13.  (a)  Why  does  a  liquid  boil  at  a  lower  tem- 
perature the  higher  we  go  above  the  sea  level?  (6) 
What  is  the  object  of  evaporating  a  liquid  in  a 
vacuum?     (c)  Illustrate  by  an  example. 

(a)  The  more  the  elevation,  the  less  is  the  atmos- 
pheric pressure.  Of  course,  the  less  this  pressure, 
the  less  is  the  energy  provided  in  the  form  of  heat, 
necessary  to  overcome  it.  {b)  Vacuum  is  an  ab- 
sence of  atmospheric  pressure.  Consequently  little 
heat  is  necessary  to  supply  the  energy  required  for 
boiling  the  liquid  under  such  conditions.  Where  the 
substance  suffers  deterioration  from  heat,  evapora- 
tion at  low  temperature  in  vacuo  is  obviously  very 
desirable,  (c)  Solid  extract  of  aconite  offers  a  good 
example.  The  aconitine  is  destroyed  by  heat.  The 
menstruum  must,  therefore,  be  driven  off  at  a  low 
temperature.  This  can  be  done  only  by  removing  or 
rather  diminishing  the  atmospheric  pressure. 

14.  A  substance  weighing  150  grains  was  found 
to  weigh  64.83  grains  when  immersed  in  oil  of  tur- 
pentine (sp.  gr.  0.87).    What  is  its  specific  gravity? 

Weight  of  substance  in  air 150.00  grs. 

Weight  of  substance  in  oil  of  turpentine.  64.83  grs. 


Weight  of  oil  displaced 85.17  grs. 

Then  150  grains  -f- 85.17  (grains)  =  1.76,  specific 
gravity  of  the  substance  if  oil  of  turpentine  were 
the  standard  of  density.  Finally,  1.76  X  0.87  (sp. 
gr.  of  oil  turp.)  =  1.53,  sp.  gr.  of  the  substance, 
referred  to  water,  the  standard  of  density. 
(To  be  continued.) 
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DOLLAR  IDEAS. 


The  editor  of  the  Bulletin  zvill  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  IVhat 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  NEW  METHOD  OF  CAPTURING  THE  SCHOOL- 
SUPPLY  TRADE. 

W.  B.  Ackerman,  Eden  Valley,  Minn.:  I  scent 
some  powdered  orris  root  with  my  ordinar>'  perfume 
and  put  about  a  drachm  or  so  into  small  envelopes, 
stamping  them  as  represented  in  the  accompanying 
reproduction.  These  are  then  enclosed  in  all  tablets, 
composition  books,  and  similar  supplies.    The  way 


W.  B.  ACKERMAN.  Druggist. 

SCHOOL  SUPPLIES. 

Perfumes,  Sachet  Powders, 
DRUGGISTS"  SUNDRIES. 

^  EDBN  VALLEV,  MIIVIV.    . 


this  attracts  the  young  people  is  wonderful.  It  costs 
only  a  few  cents  and  involves  little  trouble.  The 
orris  root  is  very  easily  scented  by  putting  it  into  a 
large-mouth  bottle  after  adding  the  oil  or  perfume 
and  keeping  it  corked  for  a  few  weeks.  The  chil- 
dren who  receive  these  envelopes  at  Ackerman's  use 
them  for  book-marks,  and  as  such  they  have  become 
famous. 

AN   UNUSUAL   SHOE   POLISH   DISPLAY. 

H.  S.  Carpenter,  Detroit,  Mich.:  We  are  having 
display  of  shoe  polish  this  week.  The  idea  is 
iking  very  well.  I  brought  an  old  pair  of  shoes 
^rom  home,  dirtied  one  of  them  and  polished  the 
)ther  brightly.  The  contrast  is  very  striking, 
'hen  I  placed  them  in  the  window  with  signs  read- 
ig  "before"  and  "after,"  and  almost  every  person 
^ho  sees  the  old  pair  of  shoes  stops  and  looks  in. 
'hus  even  a  common  thing  like  shoe  polish  may  be 
ide  the  subject  of  a  novel  window  display. 


:0  CLEAN  GLASSES  SOILED  WITH  CASTOR  OIL. 

P.  L  Minton,  Plainfield,  N.  J.:  Castor  oil  served 

soda  glasses  always  leaves  them  difficult  to  clean. 

'hen,  too,  the  oil  gets  on  to  the  brush  which  is  used 

clean  them,  thus  oiling  the  other  glasses.    All  this 


can  be  remedied.  Listen!  Take  a  perfectly  clean 
glass  and  rinse  it  thoroughly  with  cold  water,  being 
sure  that  the  whole  inside  surface  of  the  glass  is  wet. 
Now  put  in  your  sarsaparilla  or  other  syrup  and  the 
castor  oil,  following  with  a  dash  of  tincture  of  gen- 
tian compound.  Turn  your  fine  stream  on  till  the 
glass  is  about  three-fourths  full,  and  when  the  drink 
has  been  taken,  simply  rinse  the  glass  thoroughly. 
No  oil  whatever  will  adhere  to  your  glass.    Try  it. 


TO    PREVENT   PRESCRIPTIONS   FROM   TEARING 
ON  THE   FILE. 

William  G.  Greenawalt,  Philadelphia,  Pa. :  I  may 
describe  a  prescription  blank,  with  a  little  device 
which  I  use  to  prevent  the  paper  from  tearing  or 
pulling.  It  is  a  simple  thing  and  cheap,  but  answers 
the  purpose  admirably.  I  buy  Dennison's  Cloth 
Patches  No.  3.  They  are  rings  much  like  corn 
plasters  in  style.  Being  gummed,  they  may  easily 
be  stuck  on  the  back  of  the  prescription.  In  filing, 
the  wire  is  run  through  the  center  of  the  ring.  This 
keeps  the  prescription  intact,  enables  us  to  move  it 
on  the  file,  and  really  solves  a  difficult  and  annoy- 
ing problem — namely,  a  tendency  of  prescriptions 
to  tear  when  handled  on  the  file. 


A   SUCCESSFUL    CHOCOLATE    SYRUP:    SMOOTH, 
HEAVY,  DELICIOUS. 

Daisy  A.  Frick,  Audubon,  lozva:  Heat  one  gallon 
of  simple  syrup  to  the  boiling  point.  Moisten  eight 
ounces  of  a  good  powdered  chocolate  with  six  ounces 
of  glycerin,  or  just  enough  to  allow  the  powder  to 
be  rubbed  down  smooth  and  free  from  lumps.  Add 
gradually,  stirring  constantly,  enough  of  the  boiling 
syrup  to  the  chocolate  so  that  it  will  pour.  Then 
add  the  whole  mixture  to  the  boiling  syrup  and  boil 
slowly  for  15  minutes,  stirring  constantly.  Strain 
through  cheese-cloth  while  hot,  and  when  cold  add 
^  ounce  of  vanilla  extract.  This  formula  has  been 
such  a  success  that  chocolate  is  the  most  popular 
flavor  at  our  fountain. 


A  NEW  SODA  SPECIALTY,  "MASSADON  SUNDAE." 

Prentiss  L  Minton,  Plainfield,  N.  J.:  Mix  equal 
parts  of  crushed  strawberry,  raspberry,  peaches, 
pineapple,  and  whole  cherries.  Dilute  these  with 
three  parts  of  syrup  and  pour  two  small  ladlesful 
over  the  ice  cream  in  a  sundae  glass.  The  name  is 
catchy  and  the  mixture  is  delicious. 
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LETTERS. 


AN  OPEN  LETTER  OF  IMPORTANCE  TO  DRUG- 
GISTS IN  EVERY  STATE— RELATIVE  TO 
PURE  FOOD  AND  DRUG  LAWS. 

To  the  Druggists  and  Others  Concerned  in  Ohio: 

Investigations  by  this  department  [the  Dairy  and 
Food  Commission  of  Ohio]  show  that  the  following 
subjects  demand  your  attention : 

SPIRITS  OF  ETHER. 
Hoffmann's  Anodyne. 

There  seems  to  be  some  difference  of  opinion 
among  the  trade  as  to  what  should  be  delivered  when 
Hoffmann's  anodyne  is  called  for. 

In  view  of  the  fact  that  this  is  the  synonym  recog- 
nized by  the  United  States  and  National  Dispensa- 
tories for  compound  spirit  of  ether,  and  was  also 
applied  in  the  same  way  by  the  United  States  Phar- 
macopoeia as  long  as  that  work  continued  to  print 
the  synonym,  this  meaning  of  the  term  will  be  in 
future  recognized  by  this  department. 

Druggists  are  therefore  notified  that  with  sales 
under  the  name  or  label  "Hoffmann's  Anodyne," 
the  official  compound  spirit  of  ether  should  be  dis- 
pensed. 

Hoffmann's  Drops. 

The  above  title  is  recognized  by  this  department 
as  applying  properly  to  the  simple  spirit  of  ether  of 
the  United  States  Phannacopceia. 

SWEET  SPIRIT  OF   NITRE. 

Your  attention  is  again  called  to  the  importance 
of  keeping  this  product  in  accordance  with  the  pro- 
vision laid  down  in  the  Eighth  Edition  of  the  U.  S. 
P.,  which  directs  that  it  will  keep  in  small,  well- 
stoppered,  dark  amber-colored  vials,  in  a  cool  place, 
remote  from  light  or  fire. 

TINCTURE  OF  FERRIC  CHLORIDE. 

The  Pharmacopoeia  directs  that  this  be  kept  in 
glass-stoppered  bottles,  protected  from  light,  the 
chemical  action  of  which  occasions  reduction  from 
a  ferric  to  a  ferrous  salt.  In  many  cases  the  reduc- 
tion is  so  marked  that  the  tincture  practically  con- 
tains only  ferrous  iron.  The  necessity  for  the  ob- 
servance of  these  precautions  is  more  important  to- 
day than  it  was  years  ago,  as  this  product  remains 
on  hand  a  much  longer  period. 


TINCTURE  OF  IODINE. 

For  good  and  sufficient  reasons,  the  Committee 
on  Revision  of  the  Pharmacopoeia,  in  the  Eighth  Re- 
vision, provided  that  this  tincture  shall  contain  7 
per  cent  of  iodide  of  potassium.  A  few  druggists 
continue  to  sell  and  dispense  a  preparation  that  con- 
tains no  iodide  of  potassium,  or  an  insufficient 
amount.  From  this  date  the  department  will  regard 
this  omission  as  a  deliberate  adulteration,  and  the 
guilty  will  be  dealt  with  according  to  law. 

BAY  RUM. 

This  is  not  official  in  the  Eighth  Edition  of  the  U. 
S.  P.,  but  the  standard  therefor  in  Ohio  is  laid  down 
in  the  Appendix  to  the  Third  Edition  of  the  National 
Formulary  and  also  in  the  Seventh  Edition  of  the 
U.  S.  P.,  the  National  and  U.  S.  Dispensatories,  and 
should  contain  about  57.34  per  cent  of  alcohol. 

Concentrated  preparations  are  put  on  the  market 
by  various  pharmaceutical  houses,  with  directions 
for  use  in  preparing  bay  rum  with  dilute  alcohol. 
When  thus  made  the  finished  product  will  be  mate- 
rially deficient  in  alcohol  and  below  the  lawful  stand- 
ard. 

It  is  therefore  recommended  that  the  standard 
process  be  exclusively  followed,  by  using  a  men- 
struum of  1220  Cc.  of  alcohol  to  762  Cc,  of  water 
instead  of  equal  parts  of  alcohol  and  water.  The 
department  is  instituting  suits  against  parties  who 
are  selling  bay  rum  with  a  low  percentage  of  alcohol. 
The  law  was  enacted  for  the  protection  of  the  public 
and  the  formulas  for  the  guidance  of  the  dispenser. 

SOLUTION   OF  HYDROGEN  DIOXIDE. 

It  seems  to  be  the  custom  of  many  dealers  to  buy 
this  preparation  in  large  containers  for  dispensing 
purposes.  Investigations  show  that  in  too  many  in- 
stances it  is  sold  in  small  quantities  at  a  time,  from 
the  original  container,  until  it  is  all  disposed  of.  By 
thus  exposing  to  the  air  and  frequent  agitation,  de- 
terioration is  hastened.  This  is  gross  negligence 
and  should  be  discontinued. 

When  the  solution  is  purchased  in  large  containers 
it  should  be  transferred  to  smaller  (preferably  dark) 
bottles  and  kept  in  a  cool  place. 

LIME  WATER. 

This  is  unstable  when  dispensed  from  large  con- 
tainers, which  may  require  months  to  empty.  By 
frequent  opening  and  exposure  to  the  air  it  absorbs 
carbon  dioxide.  The  U.  S.  Dispensatory  recom- 
mends the  addition  of  an  extra  quantity  of  lime,  but 
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jven  if  this  is  done  and  it  is  not  carefully  handled  it 
Iwill  deteriorate.    A  good  plan  is  to  put  it  up  in  glass- 
stoppered  bottles  of  not  over  one-half  gallon  capac- 
pty,  keeping  but  one  package  on  the  dispensing  shelf 
md  the  remainder  in  a  cool  place. 

USE  OF  HYDRANT  WATER  IN  DISPENSING. 

Pharmacists  are  frequently  reported  to  be  using 
hydrant  or  well  water  in  cases  where  distilled  water 
is  required  by  the  Pharmacopoeia  as  one  of  the  dilu- 
ents.   This  practice  is  strongly  condemned. 

ALCOHOL. 

Druggists,  in  former  years,  to  some  extent  used 
wood  alcohol,  under  such  names  as  "Eagle  Spirit" 
and  "Columbia  Spirit,"  being  assured  by  the  manu- 
facturers and  their  agents  that  the  same  could  be 
used  in  medicinal  preparations  intended  for  external 
application  only.  The  Pharmacopoeia  recognizes  but 
one  alcohol,  ethylic  or  grain  alcohol,  for  use  in  its 
preparations. 

While  speaking  of  this,  attention  is  directed  to  the 
fact  that  the  alcohol  of  the  present  Pharmacopoeia  is 
practically  identical  with  the  "Cologne  Spirit"  of 
the  old  Pharmacopoeia,  and  is  the  product  which  the 
pharmacist  is  required  to  use  in  preparing  pharma- 
copa'ial  products. 

The  Ohio  law  now  prohibits  the  use  of  wood  or 
methyl  alcohol  in  any  medicinal  preparation, 
whether  it  is  a  U.  S.  P.  or  National  Formulary  prep- 
aration, or  any  patent  or  proprietary  preparation, 
whether  for  man  or  beast,  or  for  internal  or  external 

"^^"  AMMONIA  WATER. 

This  solution  is  frequently  purchased  in  large  car- 
boys, and  dniggists  fill  their  shelf  or  dispensing  bot- 
tles from  this  as  needed,  taking  no  precaution  to  seal 
the  carboy,  in  consequence  of  which  there  is  a  rapid 
deterioration.  It  would  be  much  better  to  transfer 
the  contents  of  the  carboy  to  either  glass-  or  rubber- 
stoppered  bottles  (glass-stoppered  preferred),  the 
capacity  of  which  should  not  be  greater  than  one 
gallon,  and  kept  in  a  cool  place. 

MISBRANDING  OF  PATENTS  OR  PROPRIETARIES. 

A  number  of  preparations  on  the  market  are  mis- 
branded  within  the  meaning  of  the  Ohio  law.  This 
is  due  largely  to  the  dealers'  negligence.  Many  deal- 
ers have  gone  over  their  stock  in  a  thorough  and 
systematic  manner,  secured  the  necessary  informa- 
tion and  affixed  to  packages  requiring  it  the  neces- 
sary stickers  or  labeling.  All  dealers  having  any  of 
these  goods  on  hand  should  see  to  it  that  the  labeling 


is  corrected,  in  accordance  with  the  requirements 
given  below. 

RETAIL  PACKAGES. 

The  principal  labeling  required  on  preparations 
(other  than  U.  S.  P.,  N.  F.,  and  physicians'  pre- 
scriptions) is  that  requiring: 

1st.  The  quantity  or  proportion  of  alcohol,  mor- 
phine, opium,  cocaine,  alpha  or  beta  eucaine,  heroin, 
chloroform,  cannabis  indica,  chloral  hydrate,  acetan- 
ilide,  or  any  derivative  or  preparation  of  any  such 
substance  contained  therein  to  be  plainly  stated  on 
the  label. 

2d.  That  no  statement,  design,  or  device  regard- 
ing it  or  its  ingredients  or  the  substances  contained 
therein,  which  is  false  or  misleading  in  any  particu- 
lar, shall  be  stated  on  the  label  or  package. 

These  features  of  the  law  are  intended  to  and  do 
cover  all  packages  whether  sold  at  wholesale  or  re- 
tail, and  dealers  selling  goods  in  packages  smaller 
than  the  original  packages  in  which  they  are  received 
should  see  that  the  law  is  complied  with  as  to  such 
retail  packages,  so  that  the  purchaser  who  is  to  use 
the  preparation  may  have  the  labeling  required  by 
law  before  him  and  have  the  information  the  law 
contemplated  he  should  have. 

The  amended  law  requires  all  drugs  containing 
alcohol,  morphine,  etc.,  to  have  the  quantity  or  pro- 
portion therein  stated  on  the  label.  Many  labels 
have  been  found  which  read  as  follows :  "Contains 
not  more  than  507^  alcohol."  Such  labeling  is  in- 
correct.    The  label  should  state  a  definite  amount. 

Renick  W.  Dunlap, 

State  Dairy  and  Food  Commissioner. 
Columbus,  Ohio,  June  29,  1909. 


THE  OTHER  PHASE  OF  THE  CLERK  QUESTION. 
To   the  Editors: 

Talk  about  the  "abused  drug  clerk"  has  become 
so  common  that  the  employer  is  apt  to  think  himself 
a  sort  of  criminal  until  he  compares  his  own  trou- 
bles with  the  clerk's.  I  believe  Mr.  Webber's  state- 
ment is  true  that  "the  average  clerk  is  not  intelligent 
enough  to  distinguish  between  the  customer  who 
knows  what  he  wants  and  the  one  who  does  not." 
But  more  is  also  true:  the  same  thing  may  be  said 
of  the  average  proprietor.  In  my  opinion  few,  if 
any,  shine. 

I  do  not  believe  Mr.  Webber  meant  to  condemn 
so  much  the  average  clerk's  lack  of  intelligence  as 
his  want  of  enthusiasm.    How  can  an  employer  get 
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the  clerk's  ambitious  cooperation  ?  Many  employers 
of  wide  experience  have  tried  short  hours,  commis- 
sions, good  salaries,  better  wages,  etc.,  and  all 
methods  have  failed  on  the  average  clerk.  Having 
been  an  average  clerk  myself,  I  can  now  see  where 
I  did  lack  intelligence  in  many  ways.  The  clerk 
does  not  seem  to  realize  that  his  progress  depends 
as  much  on  himself  as  on  his  employer. 

It  depends  on  one  thing  particularly — on  making 
the  store  pay  better  by  giving  better  service,  a  ser- 
vice his  employer  will  notice  because  of  its  excellence 
and  will  gladly  pay  to  retain.  Very  often  a  business 
does  not  pay  the  proprietor  as  it  should,  and  the 
clerks  are  usually  as  much  to  blame  for  such  a  con- 
dition as  the  proprietor. 

The  proprietor  may  work  out  a  business  policy, 
and  may  plan  with  good  system  to  meet  require- 
ments as  to  details ;  but  without  the  ambitious  coop- 
eration of  his  clerks  the  business  will  not  justify 
good  salaries.  The  proprietor  cannot  pay  a  clerk 
nearly  all  the  earnings  of  the  store  simply  because 
he  is  a  Ph.G.,  or  a  registered  pharmacist,  or  both. 
He  must  be  more.  Every  minute  he  is  on  duty  he 
should  use  every  effort  to  mak-e  that  minute  pay  his 
employer  a  profit.  He  should  not  be  a  clock- 
watcher, a  systematic  time-killer,  taking  advantage 
of  every  opportunity  to  waste  time  his  employer  is 
paying  him  for.  The  employer  buys  the  clerk's  ser- 
vices, so  to  speak,  as  he  buys  merchandise — to  make 
a  profit  thereon,  and  some  clerks  represent  a  loss  as 
does  some  merchandise.  I  believe  the  profitable 
kind  of  clerks  are  getting  all  they  earn,  as  a  rule, 
and  the  unprofitable  ones  sometimes  more. 

As  goods  should  be  delivered  before  they  are  paid 
for,  so  will  better  clerks  mean  better  salaries.  This 
letter  is  not  intended  as  a  slam  at  anybody,  but  to 
look  the  proposition  squarely  in  the  face  and  see 
whether  the  proprietor  has  not  as  much  to  contend 
with  as  the  clerk,  considering  all  the  risk  and  re- 
sponsibility connected  with  the  ownership  of  a  retail 
drug  business.  L.  Z.  Lantz. 

Oak  Harbor,  Ohio. 


ANOTHER  LETTER  FROM  A   CLERK. 

To  the  Editors : 

Returning  from  a  trip  to  the  South,  I  find  await- 
ing me  your  letter  and  a  blank  for  the  renewal  of 
my  subscription  to  the  Bulletin.  I  like  the  Bul- 
letin so  well  that  I  would  not  be  without  it,  and 
I  wonder  why  any  clerk  or  proprietor  can  be  with- 


out the  journal.  No  one  can  afford  to.  Those  who 
do  are  simply  robbing  themselves  of  the  valuable, 
practical,  and  scientific  information  which  the  Bul- 
letin furnishes. 

Like  many  other  clerks,  I  am  working  in  a  drug 
store  16  hours  a  day,  and  you  may  readily  under- 
stand, therefore,  that  I  am  much  interested  in  the 
shorter-hour  proposition.  It  would  be  a  good  idea 
if  the  Bulletin  could  hear  the  voice  of  drug 
clerks'  societies  or  individual  drug  clerks  relative 
to  the  present  condition  of  long  working  days  in 
the  drug  store.  This  question  is  now  being  dis- 
cussed in  some  of  the  associations,  and  I  think  the 
drug  journals  should  give  space  to  the  subject,  as 
a  great  number  of  their  readers  are  drug  clerks. 

St.  Louis,  Mo.  F.  M.  RUDI,  Ph.B. 

[Note  by  the  Editors. — Incidentally  this  letter  furnishes 
interesting  reading  when  compared  with  one  which  we  are 
quoting  this  month  in  our  editorial  pages.  So  far  as  Mr. 
Rudi's  suggestion  regarding  earlier  closing  is  concerned,  we 
may  reply  that  we  are  heart  and  soul  with  him  in  the  mat- 
ter; that  we  have  discussed  the  subject  in  season  and  out 
during  the  last  few  years ;  and  that  we  published  an  editorial 
last  month  strongly  urging  the  N.  A.  R.  D.  to  make  this  one 
cf  their  leading  national  issues  at  the  Louisville  convention 
in  September.  We  should  be  glad  to  hear  from  clerks  or 
others  on  the  topic  at  any  time.] 


SYRUP   OF  FERROUS  IODIDE. 

To  the  Editors: 

In  the  Dollar  Idea  columns  on  page  254  of  the 
June  Bulletin  I  notice  that  Herbert  G.  Sawyer,  of 
Roslindale,  Mass.,  tells  how  to  best  make  Syrup  of 
Ferrous  Iodide,  U.  S.  P.  He  says:  "I  make  the 
product  strictly  according  to  U.  S.  P.,  but  use  slight- 
ly more  iron  to  start  with.  In  this  way  the  reaction 
is  completed  more  quickly." 

According  to  the  U.  S.  P.  it  seems  as  though  the 
reaction  is  to  take  place  slowly.  If  too  rapid,  it 
should  be  checked  by  using  cold  water.  Too  high  a 
temperature  would  result  in  a  loss  of  iodine  by 
volatihzation  during  the  reaction.  As  to  using 
slightly  more  iron  than  specified,  let  me  say  that 
figuring  from  the  following  reaction:  Fe2-|-2l2= 
BFela,  using  U.  S.  P.  molecular  weights,  there  is  an 
excess  of  3.354  grammes  of  iron,  or  26.83  per  cent. 
Why  add  more  iron  when  the  amount  specified  in  the 
U.  S.  P.  is  already  26.83  per  cent  in  excess? 

The  above  figures  are  theoretical,  but  when  mak- 
ing the  syrup  by  the  U.  S.  P.  method  you  will  always 
find  an  excess  of  iron  when  the  reaction  is  complete. 

Alexandria,  S.  D.  Leo  M.  BangHMAN. 
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A   QUICK   METHOD   OF  MAKING  SOLUTION   OF 
MAGNESIUM    CITRATE. 

To  the  Editors: 

I  notice  under  "Dollar  Ideas"  in  the  June  issue  of 
the  Bulletin,  page  254,  Mr.  J.  L.  Touhy's  quick 
method  for  making  solution  magnesium  citrate. 

I  believe  I  have  a  quicker  one.  It  is  a  process  I 
have  used  for  many  years,  and  it  works  just  as  well 
for  one  bottle  or  a  dozen  at  a  time.  You  can  pre- 
pare one  bottle  in  about  the  same  time  that  it  takes 
to  put  up  a  prescription  of  six  capsules.  When  I  get 
a  hurry  call  for  this  product  the  first  thing  I  do  is 
to  heat  a  little  water  in  any  kind  of  a  vessel.  While 
it  is  warming  I  weigh  out  the  required  amount  of 
citric  acid,  put  it  in  a  mortar,  break  the  crystals, 
weigh  out  the  magnesium  carbonate  and  rub  it  up 
with  acid. 

By  this  time  the  water  is  usually  warm  enough, 
having  a  temperature  from  100°  to  150°  or  160°  F. 
Then  I  pour  on  a  small  quantity  of  water  at  a  time, 
triturating  briskly,  and  as  the  effervescence  quiets 
down  add  a  little  more  water  up  to  six  or  eight 
ounces.  In  this  way  the  carbon  dioxide  is  soon 
driven  off.  While  the  solution  is  clearing  up  I  pre- 
pare my  bottle  by  putting  the  syrup  of  citric  acid  in 
and  weighing  the  bicarbonate.  By  this  time  the 
solution  in  the  mortar  is  clear  and  may  be  strained 
through  muslin  into  the  bottle.  Sufficient  water 
should  be  added  to  fill  the  bottle  properly.  The  bi- 
carbonate is  now  put  in,  and  the  cork  driven  in  and 
tied  down.  This  makes  a  f>erfectly  clear  solution, 
although  not  so  bright  as  if  time  were  taken  to  filter 
it  through  paper. 

It  is  necessary  to  heat  the  water,  as  hot  water  lib- 
erates the  CO2  quickly  and  causes  the  solution  to 
clear  up  sooner.  Physicians  tell  me  that  they  get 
quicker  results  from  this  product  when  it  is  made 
from  hot  water  than  they  do  when  it  is  prepared 
with  cold  water.  J.  O.  Burge,  Ph.G. 

Nashville,  Tenn. 


ANOTHER     LETTER     ON     SOLUTION     OF    MAG- 
NESIUM  CITRATE. 

To  the  Editors : 

Without  wishing  to  detract  from  the  plan  of  mak- 
ing solution  of  magnesium  citrate  outlined  by  Mr. 
J.  L.  Touhy  in  the  Dollar  Idea  column  of  your 
June  number,  I  wish  to  suggest  another  plan  which 
would  be  quicker,  and  for  that  reason  better  in  some 
places  where  people  wait  for  the  cars  but  not  for 
their  drugs.    The  latter  must  be  handed  out  before 


the  next  car  comes,  and  with  this  class  of  trade  it  is : 
deliver  the  goods  at  once  or  lose  the  trade.  To  those 
who  have  to  deal  with  such  customers  life  is  too 
short  to  use  Mr.  Touhy's  method. 

I  make  twenty  bottles  of  magnesium  citrate  at 
one  time,  putting  in  all  of  the  ingredients  except  the 
potassKim  bicarbonate.  When  the  bottles  are  nearly 
filled,  I  cork  them  securely  and  then  set  them  in  a 
vessel  of  cold  water.  This  is  placed  on  the  gas  stove, 
covered,  and  brought  to  a  boil.  Then  I  cool  it,  label 
the  bottles  and  set  them  aside.  In  this  condition 
they  will  keep  clear  and  bright  at  least  three  months. 
I  never  tried  keeping  them  longer.  When  one  is 
wanted  I  just  open  it,  add  the  potassium  bicarbonate 
and  hand  it  out. 

I  have  found  that  solution  of  magnesium  citrate 
does  not  keep  well  because  of  bacteriological 
changes.  If  the  solution  is  sterilized  it  will  keep 
indefinitely. 

Another  method  is  to  make  a  concentrated  solu- 
tion, put  it  into  small  bottles  and  sterilize.  Use  one 
of  these  bottles  and  add  the  water,  syrup,  and  the 
bicarbonate  when  wanted.  R.  P.  Daniel. 

San  Antonio,  Texas. 


SHE  WAS  CERTAINLY  IN  BAD  SHAPE. 

To  the  Editors: 

Thinking  that  you  might  like  to  publish  in  the 
Bulletin  a  rather  odd  note  I  received  the  other 
day,  I  am  sending  it  along  to  you  for  the  purpose. 
The  patient  was  too  sick  to  come  to  the  store,  and 
she  made  heroic  efforts  to  describe  her  troubles  with 


Mt^.  Jkxy(f<Jb  ^c-*-*,^  yru^y^   ^yi^LfCo 


as  much  fulness  as  possible.  Translated,  the  note 
reads  as  follows: 

"My  head  and  my  side,  stomach,  and  back.  I 
throw  up,  and  my  bowels  moves  too  regular.  I  have 
not  rested  for  3  nights.  When  I  go  to  get  up  I 
feel  like  I  will  fall  on  my  head." 

I  thought  she  was  not  in  condition  to  come  to  the 
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store  herself,  and  under  the  circumstances  I  sent  her 
the  necessary  medicine. 

I  have  been  a  Bulletin  subscriber  for  many 
years  and  enjoy  reading  your  journal  very  much. 
It  is  the  best  of  the  kind  I  have  ever  read. 

Thomasville.  N.  C.  ChAS.  R.  Thomas. 


SYNONYM  FOR  ARNICA  AND  ACONITE. 

To  the  Editors : 

I  find  that  the  U.  S.  D.  gives  "Wolfsbane"  as  a 
synonym  for  both  arnica  and  aconite.  I  have  had  a 
number  of  calls  for  wolf's-bane  and  have  always 
known  and  dispensed  it  as  arnica.  I  was  much  sur- 
prised to  find  that  this  synonym  also  designates  aco- 
nite. Now,  when  people  want  aconite  they  don't 
desire  arnica,  and  when  they  want  arnica  they  cer- 
tainly don't  care  for  aconite. 

It  seems  to  me  that  this  is  an  opening  for  danger- 
ous mistakes.  In  such  a  confusion  who  would  be 
responsible?    That  is  the  question. 

Plainfield,  N.  J.  P.  I-  MiNTON. 

[Note  by  the  Editors. — It  may  be  of  interest,  although 
hardly  of  real  practical  service,  to  observe  that  the  U.  S.  D. 
gives  the  synonym  for  aconite  "Wolfsbane,"  while  that  of 
arnica  appears  as  "Wolf's  Bane."  We  can  understand  that 
this  mere  difference  in  capitalization  would  not  eliminate  the 
danger  of  confusing  the  two  drugs.] 


FOR  DISPENSING   CARBOLIC   ACID. 

To  the  Editors: 

Enclosed  please  find  check  for  the  renewal  of  the 
Bulletin^  of  which  I  am  very  fond  and  which  I 
find  of  great  help  to  me.  Here  is  a  little  point 
which  has  been  serviceable :  When  I  receive  a  fresh 
lot  of  crystallized  carbolic  acid  I  open  the  bottle  as 
soon  as  it  is  received  and  add  about  one  ounce  of 
glycerin  and  water — enough  to  fill  the  bottle.  I 
let  the  acid  stand  for  a  few  days,  when  it  is  ready 
for  dispensing.  F.  J.  Whitehead. 

Durant,  Miss. 


A  LIVE  ONE! 

To  the  Editor : 

Not  long  ago  a  big  fellow  called  at  the  store  and 
said :  "I  want  for  five  cents  worth  of  those  cotton 
washers  they  put  on  corns." 

He  got  them!  Ed.  J,  Rodgers. 

Port  Huron,  Mich. 


To  the  Editors : 

'Tt  is  readable,  interesting,  alive — it  fears  noth- 
ing so  much  as  to  be  dry  and  commonplace." 

This  is  very  true;  have  read  it  for  over  eight 
years.     As  long  as  it's  published  I  want  it. 

Martins  Ferry,  Ohio.  Clyde  P.  RiCE. 


A  Handsome  Illinois  PnARMACY.-This  engraving  represents  the  interior  of  a  prosperous  store  in  Casey,  Illinois.  Dr.  C.  M.  Harris  and  J.  W. 
Yanaway  are  proprietors,  while  W.  J.  Burnett  is  employed  as  prescriptionist.  On  the  left  will  be  seen  a  wall  case  devoted  entirely  to  china  and  cut 
glass.  Directly  opposite  are  candies,  cutlery,  and  cameras.  One  show  case  is  filled  with  stationery  and  another  with  brushes.  The  assortment  of 
cigars  and  pipes  also  appears  to  be  extensive.    In  fact,  all  the  sundry  lines  are  well  represented  in  this  store. 
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BUSINESS  HINTS. 


Ln  Attractive  Soap  Window. — 

H.  W.  Soest,  of  Fort  Wayne,  Ind.,  arranged  a  soap  dis- 
play which  proved  very  striking.     The  little  folks  would  stop 
beir  parents  and  exclaim :     "Oh,  mamma !    Look  here !" 


This  unique  display  appeared  in  the  window  of  H.  W.  Soest,  of  Fort 
Wayne,  Ind. 

The  figure  in  the  bath  tub  was  a  large  doll  surrounded 
with  soap.  She  held  a  sponge  in  one  hand  and  a  cake  of 
soap  in  the  other. 

This  exhibit  sold  a  lot  of  soap. 

Inviting  Stationery  Patronage. — 

limma  Gary  Wallace,  in  an  article  contributed  to  the  Era 
on  the  subject  of  stationery,  suggested  the  following  letter  as 
a  means  of  stimulating  business   in  this  department : 

Dear  Friend:  In  the  past  you  have  been  discriminating  in  your 
selection   of  stationery,  realizing  that  style  and  quality  were  important. 

Unconsciously,  we  judge  the  persons  whom  we  see  by  their  ap- 
pearance and  speech.  We  are  impressed  still  more  deeply  about  those 
whom  we  do  not  see  by  the  appearance  and  style  of  their  communica- 
tions. This  latter  impression  depends  in  no  small  degree  upon  the  tone 
and  finish  of  the  stationery  used. 

You  are  constantly  using  desk  supplies  and  it  will  not  be  long 
before  you  will  have  occasion  to  replenish  your  stock.  May  we  have 
the  pleasure  of  showing  you  what  we  have  to  offer  in  this  line?  We 
do  not  ask  you  to  buy,  but  having  taken  such  pains  with  the  department 
and  the  completeness  of  every  detail,  we  feel  a  pardonable  pride  in 
having  you  see  it. 

Each  lady  calling  upon  us  during  the  first  week  in  February  will 
be  presented  with  a  dainty   souvenir.      All   are   welcome. 

Yours   for  satisfactory  service   in  every   department, 

THE   W.\KEN    DRUG   COMPANY. 
A  Stock  Card  System. — 

James  S.  Glcghorn,  writing  in  the  National  Druggist,  says 
that  the  following  stock  card  system  should  be  installed  in 
every  well-regulated  drug  store.  Once  employed,  one  would 
not  be  without  it,  as  it  prevents  duplication  of  stock,  which 
in  itself  is  a  most  valuable  feature.  It  simplifies  invoicing, 
by  enabling  one  to  accomplish  that  tedious  task  in  half  the 
usual  time.  It  enables  new  clerks  to  familiarize  themselves 
with  stock  and  prices  more  quickly  than  would  be  possible 
otherwise.     It  permits  the  druggist  to  tell  instantly  the  names 


of  the  articles  belonging  in  those  vacant  spaces  on  the  shelves 
when  he  cannot  recall  them  offhand.  These  are  a  few  of 
the  many  benefits  to  be  derived  from  the  stock  card  system. 

This  system  gives  the  name  of  the  article,  its  location  on 
the  shelf,  selling  price,  cost,  and  the  amount  of  the  article 
kept  in  stock.  The  first  thing  you  do  in  installing  this 
arrangement  is  to  divide  the  fixtures  and  cases  into  sections, 
then  letter  the  divisions  in  alphabetical  order,  from  A  to  Z. 
The  ^Jiclves  of  each  section  are  then  numbered  in  rotation, 
as  each  shelf  must  have  its  own  card.  Now  one  may  proceed 
to  make  out  his  stock  location  cards.  It  is  only  necessary  to 
buy  some  plain  filing  cards,  five  by  eight  inches,  and  rule  off 
columns  for  the  quantity,  location,  price,  and  cost,  as  shown 
in  the  following  condensed  diagram: 

STOCK  CARD 


Quantity 

Location 

SECTION     A 
SHELF     1 

Price 

Cost 

3 

1 

Brown's  Cough  Medicine 

43c. 

Si.no 

4 

2 

Green's      "       Cure 

21c. 

12.00 

2 

3 

Black's       "       Mixture 

25c. 

$2.00 

4 

5 

6 

The  above  card  is  for  shelf  1,  Section  A.  The  figure  3 
in  quantity  column  shows  that  three  bottles  of  Brown's  cough 
medicine  is  kept  in  stock.  Figure  1  in  location  column  rep- 
resents its  location  on  the  shelf,  43  cents  the  selling  price, 
while  $4.00  in  cost  column  shows  that  it  costs  $4.00  a  dozen. 
This  system  is  simple  and  inexpensive  and  one  that  can  be 
installed  in  any  store  by  clerks  during  their  leisure  hours. 

A  Soda  Menu. — 

M.  L.  Thome  &  Co.,  of  Grundy  Center,  Iowa,  distribute 
a  soda  menu  which  has  the  proper  proportions.  One  jg  con- 
founded by  the  wide  assortment  of  beverages  offered  on  some 
soda  bills,  but  Thome's  card  while  complete  has  nothing  super- 
fluous.   We  reproduce  it  herewith. 

MENU. 

Gingerale  Cobbler  Fluffy  Ruffles 

Cherry  Sangaree  Panama  Cooler 

Funston  Frapp^e 

Irone 


Root  Beer 


Egg  Chocolate 


Lime  Juice  and  Kola 


Lactone  Buttermilk 


Malted  Milk 


Egg  Lemonade 


Sundaes 

Plain   Sodas 

Heinz's  Pure  Fruits 

Strawberry 
Pineapple 

Walnuts 

Syrup  Flavors 

Lemon 

Strawberry 

Banana 

Cherry 

Sarsaparilla 

Orange 


Ice  Cream  Sodas 

Phosphates 


Cherry 

Raspberry 


Almonds 


Pineapple 

Raspberry 

Mapleine 

Chocolate 

Claret 

Vanilla 


THOME'S   DRUG  STORE, 
Grunuy  Center,  Iowa. 
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PRACTICAL  PHARMACY. 


How  Long  Does  Liquid  Extract  of  Ergot  Retain  its  Phar- 
macological Activity? — 

"In  December,  1906,"  writes  Gordon  Sharp,  M.D.,  in  the 
Pharmaceutical  Journal,  "1  purchased  a  quantity  of  fiuidextract 
of  ergot  with  the  object  of  trying  to  discover  how  long  it 
retained  its  activity  in  ordinary  doses.  The  preparation  was 
kept  in  a  well-stoppered  bottle  exposed  to  the  light,  as  it 
might  be  on  the  pharmacist's  shelf;  and  from  this  stock 
bottle  a  one-ounce  graduated  bottle  was  filled  from  time  to 
time  as  it  became  empty  in  the  course  of  the  experiments. 

"These  experiments  were  naturally  restricted  to  those  cases 
in  which  ergot  would  be  likely  to  produce  definite  results,  and 
from  which  definite  conclusions  could  be  drawn.  I  refer  to 
loss  of  uterine  tone  occurring  during  or  immediately  after 
labor.  The  extract  was  in  every  case  given  by  the  mouth. 
Experience  has  taught  me  that  a  good  liquid  extract  of  ergot 
should  exhibit  the  full  pharmacological  action  of  the  drug  in 
half-fluidrachm  doses  in  a  period  of  time  not  exceeding 
twenty  minutes  from  the  time  it  was  swallowed.  I  conducted 
the  trials  right  through  a  period  of  twelve  months,  and  my 
last  experiment  over  twelve  months  after  the  preparation 
came  into  my  hands,  so  that  it  was  at  least  twelve  months 
old.  I  found  then  at  the  end  of  this  time  that  half  a  flui- 
drachm,  six  minutes  after  it  was  given,  produced  the  well- 
known  tonic  contraction  of  the  uterine  muscle,  and  fifteen 
minutes  after  the  ergot  was  given  the  action  was  well  marked. 
As  the  result  of  these  trials  I  think  there  cannot  then  be 
any  doubt  but  that  a  good  liquid  extract  of  ergot  will  keep 
active  as  long  as  it  can  reasonably  be  expected  to  keep.  I 
consider  it  is  not  necessary  that  ergot  preparations  should 
be  kept  longer  than  twelve  months." 

Ionic  Medication. — 

We  read  in  Drug  Topics  that  the  introduction  of  medi- 
cines into  the  human  body  in  the  form  of  "ions"  has  gained 
ground  in  many  directions.  The  principle  involved  may  be 
shown  experimentally  by  placing  a  piece  of  raw  beef  between 
the  poles  of  a  battery,  the  negative  electrode  being  covered 
with  blotting  paper  soaked  in  a  solution  of  potassium  iodide, 
and  the  positive  electrode  similarly  treated  with  starch 
solution.  On  applying  the  current  the  iodine  ions  pass 
the  beef  to  the  positive  pole,  on  which  the  paper  soon  shows 
the  blue  color  of  the  starch  iodide.  It  has  been  further 
shown  that  the  ions  forced  into  the  body  by  this  process  enter 
not  only  the  lymph  spaces,  but  into  the  cells  themselves,  be- 
coming combined  with  the  protoplasm,  with  the  result  of 
producing  an  enhanced  effect  on  the  organism.  Any  drugs 
that  are  capable  of  being  broken  up  into  ions  can  be  admin- 
istered in  this  way.  Cocaine  hydrochloride  has  been  admin- 
istered in  this  way  for  tabes,  zinc  chloride  for  rodent  ulcer, 
combined  sometimes  with  cocaine  to  reduce  pain,  copper  ions 
for  ringworm,  and  magnesium  for  warts.  Further,  according 
to  an  English  medical  publication,  the  chlorine  ions  have 
proved  useful  in  fibrous  ankylosis  and  sclerosis,  and  a  case 
of  Dupuytren's  contraction,  which  had  lasted  fifteen  years, 
was  cured  in  the  same  way.  The  salicylic;  ion  has  been 
found  to  relieve  tic-douloureux,  which  had  proved  refractory 


to  other  remedies.  Giovine  records  cases  of  gonorrheal 
arthritis  and  tabetic  arthropathy  of  the  knee,  in  which  the. 
iodine  ions  from  potassium  iodide  gave  good  results,  also  a 
case  of  sclerodactylia,  which  was  cured  by  application  of 
chlorine  ions.  The  difficulty  in  the  way  of  treating  lupus  has 
so  far  lain  in  the  fact  that  the  bacillus  contains  a  large  pro- 
portion of  fat,  which  is  a  complete  non-conductor  of  electricity. 
In  applying  the  ionic  treatment  it  should  be  borne  in  mind 
that  basic  ions  move  from  the  positive  to  the  negative  pole, 
consequently  the  medicament  must  be  introduced  at  the 
opposite  pole.  Acids  move  in  tlie  opposite  direction.  The 
limitations  of  the  method  are  that  the  ions  can  be  introduced 
only  very  slowly,  and  a  prolonged  application,  possibly  under 
chloroform,  would  be  necessary  to  reach  parts  at  great  depth. 

An  Ointment  for  Burns. — 

Hugh  Jameson,  Titusville,  Pa.,  gives  the  following  formula 
in  American  Journal  of  Clinical  Medicine  for  the  treatment 
of  burns: 

Cerae  flavae oz.   ij   or  60.00. 

Adeps  lanae oz.  vj  or  180.00. 

Petrolati oz.  xxiv  or  720.00. 

Acidi  salicylici gr.  xlviij   or  3.00. 

Olei    olivae oz.  j  or  30.00. 

Olei    gaultherii dr.  j  or  4.00. 

Phenolis  liquefacti gr.  c  or  6.65. 

Bismuthi    subnitrati dr.  Ivor  16.00. 

The  doctor  directs  that  the  wax  be  melted  in  a  water- 
bath  and  mixed  with  the  lanolin  and  vaselin,  and  then  the 
salicylic  acid  thoroughly  rubbed  in.  The  oil  of  gaultheria 
and  olive  oil  are  then  mixed  together  and  added  slowly;  then 
the  carbolic  acid  is  added,  and  finally  the  bismuth.  Apply 
thickly  on  sterilized  gauze,  cover  with  oiled  silk,  and  bandage. 
The  pain  is  rapidly  relieved. 

An  Antiseptic  Hand  and  Toilet  Lotion. — 

J.  T.  Harbold  {Proc.  Amer.  Phar.  Assoc,  55,  136)  says 
that  a  non-sticky,  non-greasy,  non-irritating  preparation  of 
perfect  consistence  is  thus  prepared :  Tragacanth,  2  drachms ; 
quince  seed,  15  drachms ;  borax,  6  drachms ;  boric  acid,  8 
drachms ;  glycerin,  10  ounces ;  alcohol,  90  per  cent,  10  ounces ; 
sodium  benzoate,  3  drachms ;  boiling  water,  80  fluidounces. 
Make  a  homogeneous  mucilage  with  the  tragacanth  and  32 
fluidounces  of  the  water.  Infuse  the  quince  seeds  in  boiling 
water  for  four  hours,  stirring  frequently,  and  then  strain. 
Dissolve  the  borax,  boric  acid,  and  sodium  benzoate  in  the 
rest  of  the  hot  water;  add  the  perfume  and  glycerin  dis- 
solved in  the  alcohol,  and  finally  incorporate,  a  little  at  a 
time,  the  two  mucilages  which  have  been  previously  mixed. 
Then  agitate  thoroughly  to  obtain  a  homogeneous  mixture. 

Some  Dangerous  Incompatibilities. — 

The  Canadian  Druggist  in  commenting  on  explosives  says 
that  potassium  chlorate  reacts  violently  with  charcoal,  sulphur, 
sugar,  thymol,  and  other  drugs.  A  mixture  of  potassium 
chlorate,  calcium  hypophosphite,  and  ferrous  lactate  is  equally 
objectionable.  Potassium  chlorate  explodes  also  when  mixed 
with  ferrous  oxalate  and  corrosive  sublimate.  Special  warn- 
ing is  given  against  combinations  of  potassium  chlorate  and 
potassium  iodide.  When  these  salts  are  brought  into  solution, 
chlorine  is  set  free  from  the  chlorate,  liberating  iodine  from 
the  iodide,  which  in  turn  is  oxidized  to  the  iodate.  This  last 
salt  is  quite  poisonous,  five  to  seven  grains  being  sufficient  to 
kill  a  dog. 
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CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Nuggets  of  Knowledge.^ 

Shaking  hastens  dialysis  so  much  that  the  time  required 
is  shortened  by  one-half. 

Gases  will  pass  through  glass  even  when  the  glass  is  very 
thick.  Whether  this  is  due  to  pores  or  flaws  in  the  glass  has 
not  been  determined. 

Iodine  gives  violeKt  solutions  with  solvents  that  do  not 
combine  with  it  (chloroform,  carbon  disulphide,  etc.),  and 
brown  or  red  solutions  when  a  slight  combination  occurs  witli 
the  solvent   (alcohol,  water,  etc.). 

Carborundum  is  being  used  for  making  crucibles,  and  for 
a  hard,  non-slippery  coating  for  sidewalks. 

Pure  hydrochloric  acid  will  not  dissolve  gold,  but  hydro- 
chloric acid  containing  alcohols,  glycerin,  sugar  and  some 
other  organic  substances  will  dissolve  small  amounts. 

The  coating  of  iron  with  tin  was  invented  during  the  mid- 
dle ages  and  brought  into  Saxony  about  the  beginning  of  the 
17th  century.  Now  600,000  tons  of  tin  plate  are  made  each 
year. 

Certain  fungi  are  found  to  contain  urea,  and  some  fruits 
contain  rennet  ferments.  These  are  new  links  connecting  the 
animal  and  vegetable  kingdoms. 

Eight  million  tons  of  paper  are  made  each  year  to  supply 
the  world. 

Methyl  salicylate  has  been  found  to  be  soluble  in  water 
to  the  extent  of  5^  grains  per  pint. 

About  Tobacco. — 

K.  B.  Lehmann  has  smoked  a  lot  of  tobacco  lately— and 
made  some  discoveries.  He  finds  that  about  20  per  cent  of 
the  smoke  escapes  through  the  lighted  end  of  a  cigar.  From 
cigarettes  a  larger  proportion  of  nicotine  gets  into  the  smoke 
than  from  cigars.  From  pipes  about  one-tweniieth  to  one- 
fifth  of  the  total  smoke  is  drawn  into  the  mouth.  In  a  light 
cigar  10  to  12  per  cent  of  the  contained  nicotine  is  absorbed, 
and  16  to  18  per  cent  is  absorbed  from  a  strong  cigar.  The 
temperature  of  the  glow  in  a  cigar  is  480"  C,  but  1/25  inch 
'  "-k  it  is  only  100°  C. 

Alchemy  Again. — 

Professor  Ramsay  says  that  it  has  been  proved  that  the 
more  stable  elements,  such  as  zinc,  potassium,  etc,  give  off 
electrons,  and  he  thinks  that  these  elements  decompose  or 
change  slowly  in  a  way  similar  to  radium.  He  thinks  that 
when  we  can  apply  concentrated  electrical  energy  in  sufficient 
quantity,  we  can  decompose  many  of  the  chemical  elements. 

To  Flee  the  Fly.— 

Formaldehyde  solution  is  a  useful  fly  poison— provided 
you  can  get  the  flies  to  drink  it.  Trillat  and  Legendre  say 
that  the  best  combination  is  formaldehyde  3,  milk  4,  and 
water  13,  exposed  in  shallow  dishes.  They  recommend  sprink- 
ling dairies  and  stables  with  a  mixture  of  skim  milk  and 
formaldehyde. 


How  Soap  Acts. — 

From  experiments  with  lampblack  and  soap  solutions  a 
German  chemist  concludes  that  carbon  decomposes  soap  solu- 
tions and  then  combines  with  the  acid  soap  to  form  an 
absorptive  compound.  He  finds  that  lampblack  in  pure  water 
IS  entirely  collected  by  filtering  through  paper,  but  when 
suspended  in  a  soap  solution  it  passes  through  the  paper 
without  blackening  it. 

Material  Molecules. — 

In  the  study  of  colloidal  gold,  a  Swedish  chemist  finds 
evidence  that  the  size  of  the  gold  particle  increases  regularly 
as  the  gold  changes  from  the  crystalloid  to  the  colloid  form. 
The  solution  also  shows  a  continuous  color  absorption.  This 
is  taken  as  material  evidence  of  the  existence  of  molecules. 

Enteric  Pill  Coating. — 

A  French  pharmacist  says  that  the  following  combination 
•s  more  practicable  to  apply  than  either  salol  or  keratin  alone : 
Benzonaphthol  G,  tannigen  10,  salol  20,  alcohol  30,  ether  100 ; 
dissolve.  This  is  said  to  make  a  hard  coating,  easily  applied', 
and  readily  soluble  in  weak  alkalies,  but  insoluble  in  acids. 

Oil  to  Burn.— 

C)il  as  a  fuel  on  steamers  has  a  number  of  advantages.  It 
requires  about  1/12  as  many  stokers,  weighs  much  less,  takes 
less  room,  and  is  more  easily  and  quickly  loaded.  It  is  esti- 
mated that  the  use  of  oil  on  the  Lusitania  is  responsible  for 
reducing  the  time  of  a  trip  eight  hours. 

An  Expensive  Shove  Color. — 

To  make  colloidal  gold,  immerse  a  piece  of  aluminum  foil 
in  a  solution  of  gold  chloride.  After  some  hours  the  solution 
develops  a  fine  purple  color  by  transmitted  light,  but  has  a 
dull  yellow  color  by  reflected  light.  The  color  is  due  to 
metallic  gold  in  solution. 

Artificial  Ferments? — 

An  artificial  enzyme  having  properties  similar  to  laccase, 
has  been  made  from  gum  arabic,  formate  of  manganese,  and 
sodium  carbonate,  and  the  actual  existence  of  a  ferment  of 
the  character  of  laccase  is  doubted. 

Saved  by  a  Glucoside. — 

From  a  study  of  the  action  of  glucosides  and  their  products 
upon  plants,  two  Italian  chemists  conclude  that  glucosides  are 
a  provision  of  plant  nature  to  neutralize  poisonous  (to  the 
plant)   substances. 

Hogs  Excepted. — 

Corn  contains  a  proteid  which  has  been  named  zein,  and 
which  is  found  to  exert  a  poisonous  action  on  the  system  if 
long  continued.  Corn  is  therefore  not  suitable  for  continu- 
ous feeding. 

Rye-otous. — 

Rye  is  the  only  grain  that  contains  enough  diastase  to 
enable  it  to  be  used  for  the  manufacture  of  spirit  without  the 
addition  of  malt. 
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Principles  of  Pharmacy.  By  Henry  V.  Arny,  Ph.G.,  Ph.D., 
Dean  and  Professor  of  Pharmacy  of  the  Cleveland  School 
of  Pharmacy,  Department  of  Pharmacy  of  Western  Re- 
serve University,  Cleveland,  O.  1175  pages,  with  246 
Original  Illustrations.  W.  B.  Saunders  Co.,  Philadelphia. 
Price  $5.00. 

The  physical  effort  required  to  write  a  book  of  1175  pages, 
when  it  is  done  after  regular  work  at  teaching  is  accomplished, 
is  enormous.  Errors  in  such  a  book  might  be  ascribed  to 
physical  limitations  rather  than  any  other  cause. 

The  book  is  divided  into  seven  parts.  Part  I  treats  of 
Pharmaceutical  Physics  in  the  usual  way.  Some  interesting 
history  is  included  on  the  subjects  of  metrology,  and  numer- 
ous exercises  are  given.  The  subjects  of  heat,  solution, 
crystallization,  percolation,  etc.,  are  treated  in  the  usual 
manner  and  somewhat  briefly.  Some  original  illustrations 
are  given,  a  few  of  which  are  incomplete. 

Part  II  treats  of  Galenic  Pharmaceutic  Preparations  and 
includes  all  the  pharmaceutical  products.  National  Formu- 
lary preparations  are  omitted,  and  comments  are  brief. 

Part  III  deals  with  inorganic  chemical  preparations  of 
the  Pharmacopoeia,  and  has  an  introductory  chapter  on  ele- 
mentary chemistry.  Comments  on  the  usual  methods  of 
manufacture  of  the  chemicals  are  given.  This  portion  abounds 
in  graphic   formulae. 

Part  IV  treats  of  organic  chemistry  and  preparations  in 
a  similar  manner.  The  organic  chemicals  are  grouped  in 
strictly  chemical  nomenclature,  as  methane  derivatives,  ethane 
derivatives,  toluene  compounds,  etc.  Most  of  the  organic 
bodies  of  the  Pharmacopoeia  are  included  in  this  part,  and 
the  groupings  are  good,  318  pages  being  occupied. 

Part  V  treats  of  Pharmaceutic  Testing  and  begins  with 
a  grouping  of  the  qualitative  inorganic  tests  of  the  Pharma- 
copoeia, which  is  excellent  for  study.  Then  follows  quanti- 
tative analysis,  including  the  volumetric  solutions  and  opera- 
tions of  the  Pharmacopoeia  and  drug  assays. 

Under  Parts  II  to  V  are  included  practically  all  the 
operations,  tests,  and  processes  of  the  Pharmacopoeia. 

Part  VI  deals  with  the  prescription,  and  includes  a  num- 
ber of  prescriptions  to  illustrate  incompatibilities. 

Part  VII  gives  the  author's  laboratory  exercises  which  he 
has  used  in  his  teaching,  and  includes  typical  pharmaceutical 
and  chemical  operations.  Wilbur  L.   Scoville. 


he  may  be  called  upon  to  make  quantitative  determinations  of 
drugs  or  chemicals  which  have  not  been  included  in  his  past 
curricula.  Schimpf's  Manual  of  Volumetric  Analysis  will  be 
found  not  only  a  valuable  work  for  students  who  seek  such 
guidance,  but  an  excellent  reference  work  for  pharmacists  and 
sanitary  and  food  chemists. 

It  is  distinctly  up  to  date,  giving  certain  analytical  meth- 
ods which  are  not  easily  found  in  pharmaceutical  literature, 
such,  for  example,  as  an  assay  for  hydrogen  dioxide  and  a 
process  for  the  estimation  of  iron  in  saccharated  ferrous  car- 
bonate. The  chapter  on  the  assay  of  surgical  dressings  is 
also  novel.  Students  of  physiological  chemistry  will  be  in- 
terested in  the  pages  on  urinary  analyses.  The  estimation  of 
sugars  and  alkaloids  is  considered. 

The  book  is  published  by  John  Wiley  &  Sons  of  New 
York.  The  fifth  edition  has  been  rewritten  and  enlarged  to 
725  pages.     It  is  bound  in  cloth  and  costs  $5.00. 


A  Laboratory  Work  on  Pharmacology. 
There  are  among  pharmacists  men  who  have  a  curiosity 
to  know  how  drugs  act.  They  would  observe,  if  they  could, 
the  changes  produced  by  a  drug  in  the  tissues  and  the  or- 
gans. Those  who  have  not  the  facilities  for  reaching  an 
understanding  of  the  principles  of  drug  action  will  be  inter- 
ested in  a  little  work  called  "Experimental  Pharmacology," 
by  Charles  Wilson  Greene,  Ph.D.,  Professor  of  Physiology 
and  Pharmacology,  University  of  Missouri.  Under  each  drug 
is  given  a  list  of  experiments  with  detailed  directions  and 
abundant  illustrations.  P.  Blakiston's  Son  &  Co.,  of  Phila- 
delphia, are  the  publishers.     The  price  is  $1.00. 


A  New  Edition  of  Schimpf's  Volumetric  Analysis. 

The  usual  course  in  quantitative  analysis  is  only  a  foun- 
dation training  for  the  student  who  expects  to  become  an 
expert  in  food  and  drug  analysis.    On  emerging  from  college 


A  Famous  "Cactus  Garden  "  in  Riverside,  California.  —  This 
shows  the  largest  and  one  of  the  most  prominent  collections  of  cacti  in  the 
United  States.  It  is  one  of  the  features  of  White  Park  in  Riverside,  and 
comprises  a  remarkable  variety  of  these  strange  desert  plants.  The  mem- 
bers of  the  A.  Ph.  A.,  on  their  way  to  the  Los  Angeles  meeting  in  August, 
will  stop  off  at  Riverside  for  a  drive,  and  they  will  then  have  an  opportunity 
to  see  this  and  other  things  of  interest  in  that  very  charming  locality. 
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QUERIES. 


Information  is  given  in  this  department  tinder  the 
following  conditions  only:  ( / )  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  isth  of 
the  month  to  be  answered  in  the  BUI.LETIN  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Moth  Exterminators. 

F.  A.  G. — The  following  preparations  are  to  be  used  in 
small  quantities  in  wardrobes,  drawers,  etc.,  wherever  moths 
may  congregate.  Naphthalin  in  one  form  or  another  is  now 
a  favorite  preventive,  as,  for  example,  in  No.  2 : 

MOTH     CAKE    OR    BRICK. 

(1)  Cedar  dust  1  ounce. 

Camphor   1  ounce. 

Cassia  powder   1  ounce. 

Orris  powder   1  ounce. 

Oil  of  lemon 10  minims. 

Powdered  myrrh    2  drachms. 

Powdered  curd  soap 2  drachms. 

Mix,  adding  sufficient  S.  W  K.  to  mass,  and  press  into  cakes. 

(2)  Orris  in  coarse  powder 1  ounce. 

Chalk 1  ^  ounces. 

Plaster  of   Paris yi   ounce. 

Lavender-water   2  drachms. 

Rose-water,  enough  to  make  a  paste. 

Mold  the  paste  into  suitable  cakes,  dry,  and  wrap  in  tin-foil. 

MOTH    POWDER. 

(3)  Naphthalin    9  ounces. 

Camphor  3  ounces. 

Melt  by  a  gentle  heat  and  add 

Coumarin    8  grains. 

Nerolin   3  grains. 

Oil  of  mirbane 10  minims. 

Mix,  and  while  liquid  pour  into  molds. 

(4)  Camphor  254  ounces. 

Insect  powder    2  J4  ounces. 

Naphthalin   1  ounce. 

Carbolic  acid   '/i  ounce. 

Mix   all   together,   the   solids   being   in   coarse   powder,    and   pack   in 

canisters. 

It  should  be  understood  that  none  of  these  things  kill 
moths.  Hundreds  of  tons  of  camphor  have  been  used  with 
that  object,  but  no  one  has  yet  produced  a  moth  slain  by  it. 
All  that  camphor  and  other  things  can  do  is  to  prevent  the 
moths  going  where  they  are.  The  insects  do  not  like  the 
smell,  but  if  forced  to  it  by  hunger,  or  rather  by  the  desire 
to  deposit  their  eggs  in  a  nice  warm  place,  then  they  will  put 
up  with  the  camphor,  or  other  things. 


Hair  Restorers. 

E.  L.  H. — By  this  title  is  understood  those  preparations 
wliich  restore  the  color  of  hair.  The  following  is  a  typical 
formula : 

Acetate  of  lead 1 54  drachms. 

Milk  of  sulphur   (calcareous) 3   drachms. 

Glycerin    yi    ounce.  , 

Heliotrope  perfume 2   drachms. 

Water  to 10  ounces. 

Mix  the  powders  intimately  and  rub  them  with  the  glycerin;  gradu- 
ally add  the  water,  and  lastly  the  perfume. 

Precipitated  sulphur  does  not  mix  well  with  water,  and 
for  that  among  other  reasons  the  calcareous  variety  is  here 
ordered.     But,   if  it  be  preferred,  pure  precipitated   sulphur 


may  take  its  place,  using  only  half  the  quantity  and  "killing" 
it  with  spirit  before  adding  the  glycerinated  water. 

One  of  the  most  celebrated  French  hair-restorers  is  the 
clear  solution  prepared  as  below.  This  is  said  to  be  less 
harmful  than  the  foregoing  preparation,  but  we  question  that ; 
and  at  the  worst  plumbism  from  the  use  of  lead  hair-dyes  is 
exceedingly  rare. 

TRANSP.\RENT    RESTORER. 

Acetate  of  lead 1  drachm. 

Saturated  solution  of  sodium  hyposulphite.... 

a  sufficiency. 

Glycerin    1   ounce. 

Rectified  spirit ]/2  ounce. 

Rose-water   to 20   ounces. 

To  the  lead  salt  dissolved  in  2  ounces  of  water  add  the  solution  of 
the  hyposulphite  until  the  precipitate  formed  is  redissolved.  Continue 
to  add  half  as  much  hyposulphite,  then  the  rest  of  the  ingredients. 

This  preparation  should  be  bottled  as  soon  as  it  is  made, 
a  drop  of  ether  being  put  on  the  surface  of  the  liquid  in  each 
a  few  seconds  before  the  cork  is  put  in.  Blue-  or  amber- 
colored  bottles  should  be  used.  The  lead  sulphide  which  is 
in  solution  is  very  prone  to  precipitation,  even  in  the  bottles, 
especially  when  these  are  exposed  to  air  and  sunlight,  and 
it  is  advisable,  therefore,  to  bottle  as  directed,  also  to  serve 
it  as  freely  as  possible. 

Bismuth  restorer  has  been  suggested  in  preference  to  lead 
preparations,  but  is  not  satisfactory. 


Depilatories. 

The  H.  D.  Co.  wants  a  formula  for  a  reliable  prepara- 
tion for  removing  hair  from  any  part  of  the  body  without 
the  use  of  electricity.  We  went  into  this  subject  quite  thor- 
oughly about  six  years  ago  (p.  481,  November,  1903),  giving 
a  formula  for  a  liquid  preparation  which  was  very  effective, 
but,  as  stated  at  the  time,  depilatories  that  will  destroy  the 
hair  often  produce  some  very  obstinate  ulcers,  and  the  article 
in  question  is  no  exception.  All  preparations  of  this  charac- 
ter are  alkaline  sulphides,  and  they  simply  soften  or  burn 
the  hair  so  that  it  can  be  scraped  off  with  a  dull  knife- 
constituting  a  sort  of  dry  shave!  They  do  not  affect  the 
root,  and,  as  in  shaving,  the  hair  grows  again,  each  time 
becoming  a  little  more  vigorous. 

Perhaps  the  least  harmful  depilatory  is  barium  sulphide 
mixed  with  sufficient  starch,  moistened  with  water,  applied, 
leaving  on  till  a  prickly  sensation  is  felt,  then  scraping  off, 
washing  the  part,  and  applying  cold  cream. 

For  a  liquid  depilatory  we  suggest  the  following :  A  solu- 
tion of  sulphide  of  soda  in  crystals  in  lime-water,  300  grains 
to  a  fluidounce.  The  addition  of  a  few  drops  of  oil  of  laven- 
der flowers  will  help  to  cover  the  disagreeable  odor.  The 
.•solution  should  be  put  in  small,  glass-stoppered  bottles,  pref- 
erably amber  in  color;  and  precautionary  directions  should 
accompany  each  package. 

There  is  no  way  of  permanently  removing  the  hair  save 
by  destroying  the  papilla  or  root  with  the  electric  needle. 


Filtering  Decoction  of  Sarsaparilla  Compound. 
W.  E.  D.  submits  an  interesting  query.  He  writes :  "Can 
you  tell  me  the  best  process  of  filtering  decoction  of  sar- 
saparilla compound?  We  want  to  handle  large  quantities,  do 
the  work  quickly,  and  secure  a  clear  mixture.  Do  you  think 
that  there  is  much  merit  in  this  decoction?     If  it  were  used 
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as  a  vehicle  for  the  administration  of  a  strong  drug,  would 
you  recommend  leaving  out  any  of  the  ingredients  which 
impart  a  bitter  taste?" 

Why  not  make  a  fluid  sarsaparilla  compound  and  save  the 
question?  This  is  particularly  desirable  if  you  intend  to 
make  large  quantities  as  decoctions  are  prone  to  settle  out. 
If,  however,  you  desire  to  use  the  decoction,  add  sugar  im- 
mediately after  filtering.  That  will  tend  to  prevent  the  for- 
mation of  a  sediment.  Don't  leave  out  any  ingredients. 
This  is  an  alterative  vehicle  and  the  omission  of  any  drugs 
which  enter  into  the  formula  may  detract  from  its  medicinal 
value. 


Liquid  Shoe  Polishes. 

S.  B.  S.  C. — Water  with  the  addition  of  a  little  soap  is 
used  to  clean  shoes.  It  is  applied  with  a  sponge.  If  you 
desire  a  simple  formula  for  a  liquid  shoe  polish  we  recom- 
mend the  following: 

Sandarac 3    drachms. 

Gum  thus Yi  ounce. 

Shellac 1 J4  ounces. 

Spirit  of  turpentine J^  ounce. 

Lampblack  1  ounce. 

Spirit 6  ounces. 

Dissolve  the  resins  in  the  spirit  and  add  the  lampblack.  Nigrosin,  1 
drachm,  may  be  used  instead  of  the  lampblack. 

TAN  AND  RUSSET  SHOE  POLISH. 

For  tan  and  russet   leather,  one  may  use  a  solution  of 


yellow  wax  and  soap  in  oil  of  turpentine.  It  should  be  a 
matter  of  no  difficulty  whatever  to  compound  a  preparation 
of  this  character.  As  a  type  of  the  mixture  occasionally 
recommended  we  may  quote  the  following: 

Yellow  wax 4  ounces. 

Pearl  ash 4  drachms. 

Yellow  soap 1  drachm. 

Spirit  of  turpentine 7   ounces. 

Phosphine    (aniline) 4   grains. 

Alcohol 4  drachms. 

Water,  a  sufficient  quantity. 

Scrape  the  wax  fine  and  add  it.  together  with  the  ash  and  soap, 
to  12  ounces  of  water.  Boil  all  together  until  a  smooth,  creamy  mass 
is  obtained.  Remove  the  heat  and  add  the  turpentine  and  the  aniline 
previously  dissolved  in  the  alcohol.  Mix  thoroughly,  and  add  sufficient 
water  to  bring  the  finished  product  up  to  1J4  pints. 


A  Liquid  Shampoo;  A  Quinine  Hair  Tonic. 

S.  B.  S.  C.  wants  a  formula  for  a  liquid  shampoo.  The 
following  gives  a  very  satisfactory  product: 

Green  soap 24   ounces. 

Carbonate  of  potash 4  ounces. 

Alcohol 2  pints. 

Oil  of  bergamot 4  fluidrachms. 

Oil  of  neroli 1  fluidrachm. 

Water,  enough  to  make 1  gallon. 

Dissolve  the  soap  in  the  alcohol,  the  carbonate  of  potash  in  2  pints 
of  water,  and  mix  the  two  solutions.  Pour  in  sufficient  water  to  make 
one  gallon,  add  the  oils,  let  stand  one  week,  shaking  occasionally,  and 
then  filter. 

This  may  be  put  up  in  6-ounce  bottles  costing  10  cents, 
and  sells  for  a  quarter.     For  barber's  use,  cut  out  the  neroli 


A  New  Basement  Pharmacy  in  Detroit.— The  accompanying  picture  represents  the  store  of  H.  H.  McClintic  at  the  corner  of  Warren  Ave.  and 
Beaubien  Street,  in  this  city.  It  is  the  most  recent  of  the  basement  pharmacies  which  have  been  established  in  Detroit.  It  is  well  equippedland  has 
been  successful  from  the  start.  Mr.  McClintic  himself  is  seen  standing  behind  the  case.  In  the  June  Bulletin  we  gave  views  of  10  or  12  basement 
stores  in  Detroit,  and  this  may  be  considered  an  addition  to  the  group. 
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id  reduce  the  alcohol  to  one  pint.     Then  it  will  cost  about 
^ty  cents  a  gallon. 

The  following  is  the  formula  for  a  quinine  hair  tonic: 

Castor  oil 10  drachms. 

guinine  sulphate 15   grains, 
au  de  Cologne 3  drachms. 

Rum ZYi   ounces. 

Rectified  spirit 6J4   ounces. 

Glycerin 10    ounces. 

Rose-water 15}^   ounces. 

Dissolve   the   quinine  in   the  mixed   spirituous  liquids   and   add   the 
ircerin  and  the  water.    Then  color  a  dark  red  with  a  trace  of  alhennin. 


To    Dye  Hair  or  Beard  Black. 

J.  L.  J. — The  following  formula  may  serve  your  purpose. 

is  not  strictly  a  beard  dye  because  it  stains  the  skin.     In 

ict,  to   dye  the  hair  black  without  discoloring  the  skin   is 

icult. 

Sulphate   of   iron 10  grains. 

Glycerin   1  ounce. 

Water    1  pint 

The  hair  must  be  thoroughly  washed  with  this,  dried,  and 
ished  once  daily  for  three  days ;  then -the  following  mix- 
ire  should  be  applied  on  a  small-tooth  comb,  but  it  should 
aot  be  allowed  to  touch  the  skin  if  the  other  preparation  has 
done  so,  as  a  temporary  stain  would  result. 

Gallic  acid 4  grains. 

Tannic  acid 4  grains. 

Water    I'/i   ounces. 

After  the  first  application  of  Formula  2,  the  hair  should 
be  allowed  to  dry  and  then  be  brushed.     Subsequently  both 


formulae  may  be  used  once  daily  at  an  interval  of  an  hour 
or  so,  until  a  black  color  is  produced. 

All  preparations  of  lead  and  mercury  are  injurious  if  used 
for  any  length  of  time;  they  ma)',  however,  be  legitimately 
used  where  a  small  portion  of  hair  has,  from  personal  idio- 
syncrasy, lost  its  color,  which  cannot  be  restored. 

•  Withstanding  Exposure   to   Flame. 

D.  W. — Since  answering  your  query  in  the  June  Bulletin 
about  a  Mohammedan  Punjabi,  who  walked  through  a  burning 
pit,  one  of  our  readers  has  thrown  further  light  on  the  sub- 
ject. He  informs  us  that  a  concentrated  solution  of  alum 
is  said  to  protect  the  skin  against  flame.  We  wouldn't  advise 
you  to  try  it,  however.  The  Indian  fakirs  are  trained  to 
endure  great  pain  without  flinching.  They  will  lie  on  nail 
points  and  perform  other  equally  trying  feats.  Some  of  them 
go  about  with  one  arm  elevated  above  the  head,  a  permanent 
ankylosis  of  the  joints  having  set  in  from  a  continuance  of 
this  position.  Condemned  by  a  self-imposed  infliction  to  keep 
the  arm  thus  stretched  up  for  life,  these  fakirs  are  of  course 
objects  of  pity. 


Adrenalin  Ointment. 

T.  C. — Adrenalin  is  with  difficulty  soluble  in  oil.  To 
make  an  ointment  of  the  product,  1:1000,  we  suggest  that  you 
place  the  necessary  quantity  of  Adrenalin  in  a  mortar  with 
twice  its  weight  of  boric  acid,  add  a  few  minims  of  water 


A  Thriving  Phakmacy  in  Missouri. —  Ozark.  Missouri,  is  a  hustling  little  town  of  ICOO  inhabitants.  The  corner  occupied  by  the  Ozark 
Drug  Co.  has  been  the  site  of  a  pharmacy  for  over  30  years.  At  present  this  firm  is  located  in  a  comparatively  new  three-story  brick  building,  and 
traveling  men  say  it  is  one  of  the  neatest  stores  in  that  part  of  Missouri.  Dr.  J.  C.  Young  is  the  proprietor  and  Chas.  Shallenberger,  the  well-groomed 
fellow  at  the  counter,  the  manager.  The  Ozark  Drug  Company  is  continually  looking  for  new  business  and  thoroughly  appreciates  the  value  of 
advertising. 
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and  triturate.  Then  add  a  small  portion  of  lanolin,  continu- 
ing the  trituration,  and  finally  using  the  necessary  quantity 
of  petrolatum  or  whatever  oleaginous  base  you  may  select. 
With  sufficient  trituration  you  will  doubtless  succeed  in  turn- 
ing out  a  satisfactory  ointment.  In  this  process  the  Adrena- 
lin is  rendered  soluble  by  the  boric  acid,  and  the  lanolin 
combines  with  the  solution  and  permits  the  thorough  distri- 
bution of  the  Adrenalin  borate  in  the  base.  We  may  add, 
however,  that  it  would  scarcely  pay  for  you  to  make  Adrena- 
lin ointment  yourself.     Better  buy  the  manufactured  article. 


Bleaching  Hair  on  a  Wig. 

B.  &  S. — You  might  try  these  two  processes,  although  we 
can  vouch  for  neither  of  them: 

1.  Mix  1  pound  hydrogen  peroxide  with  1  ounce  of  ammonia;  mix 
4  ounces  hydrogen  oxide  with  1  ounce  cream  of  tartar  dissolved  inl 
ounce  soda.  Blend  the  two  solutions  and  steep  1  pound  of  the  hair  in 
it  for  three  hours.  Then  wash  in  clean  water  with  "soapine,"  in  a 
bath  of  pottery  or  clay,  and  thoroughly  dry.  Repeat  the  process  fifteen 
or  sixteen  times,  but  thoroughly  mix  and  shake  up  the  hair  after  the 
twelfth  and  every  succeeding  time.  Finally  draw  the  hair  through  a 
solution  of  blue  aniline  and  alcohol. 

2.  A  hot  dilute  solution  of  nitric  acid  is  said  to  be  effectual  in 
bleaching  hair  off  the  head.  Brown  hair,  when  carefully  treated,  is 
turned  the  most  brilliant  golden,  resembling  golden  spun  glass.  The 
method  employed  is  to  put  the  hair  in  a  porcelain  dish  with  dilute 
NO2HO  (about  1  part  strong  acid  to  10  of  water),  then  gradually  heat, 
and,  soon  as  the  required  shade  is  obtained,  take  out  and  wash.  If  the 
acid  is  too  strong,  or  the  heat  too  great,  the  fiber  of  the  hair  is  spoiled. 
Dark  brown  hair  acquires  generally  a  reddish  color,  and  black  hair  will 
turn  nearly  white. 

If  the  wig  be  an  expensive  one,  it  would  be  desirable  to 
dye  a  little  hair  experimentally  first.  Some  caution  is  neces- 
sary. 


Distemper  Cures. 

H.  H.  H. — We  do  not  know  the  composition  of  the  pro- 
prietary mixture  which  you  mention,  but  here  are  a  few 
customary  formulas : 

DISTEMPER    BALLS. 

Tartar  emetic    3  grains. 

Calomel     18  grains. 

Powdered  jalap   1  drachm. 

DISTEMPER    POWDER. 

Potassium  nitrate 4  drachms. 

Black  antimony 3  drachms. 

Sulphur    1  drachm. 

Powdered  fennel   1  drachm. 

Mix.     From  10  to  30  grains  of  this  powder  is  sufficient  for  a  dose. 

PILLS    FOR    DISTEMPER. 

Antimonial   powder    2  ^  grains. 

Mercury   with   chalk 3  grains. 

Dover's  powder   3  grains. 

guinine   sulphate    1 14   grains, 
xtract  of  nux  vomica . %  grain. 

Make  into  1  pill  and  give  one,  two  or  three  times  a  week. 


Elixir  of  Lactated  Pepsin. 

R.  A.  R.  wants  a  formula  for  elixir  lactated  pepsin  other 
than  that  of  the  N.  F. 

He  might  try  the  following: 

Pepsin,     pure 80  grains. 

Pancreatin     40  grains. 

Diastase   or   ptyalin 10  grains. 

Cudbear,     powdered 180  grains! 

Diluted    hydrochloric    acid 20  minims. 

Lactic    acid 3  drops. 

Alcohol   5   fluidounces. 

Water    7  fluidounces. 

Simple   syrup    6  fluidounces. 

Mix  all  the   above  except  the  syrup;   macerate   for  three   days    agi- 
tating  frequently;    filter,   and   to   the    filtrate   add   the    syrup,    and   then 


through  the  filter  add  enough  of  a  mixture  of  alcohol  and  water,  in 
the  proportion  of  5  to  7  by  measure,  to  make  the  liquid  measure  16 
fluidounces. 

Red  and  White  Oils  of  Thyme. 

I.  M.  P. — There  is  a  difference  commercially  between  "red" 
and  "white"  oils  of  thyme.  "White"  thyme  oil,  offered  at 
a  lower  price  than  the  "red,"  is  apt  to  contain  much  tur- 
pentine oil.  The  adulteration  of  oil  of  thyme  is  most  com- 
monly accomplished  with  turpentine  oil.  In  the  preparation 
of  "white"  oil  of  thyme  such  an  adulteration  has  become 
an  established   custom  in   Southern  France. 

Suppository  machines  may  be  gotten  of  the  Whitall  Tatum 
Company,  New  York  City,  or  the  F.  J.  Stokes  Machine  Com- 
pany, of  Philadelphia.  We  are  unable  to  find  anything  on 
the  compound  oils  mentioned. 

Blue  Indelible  Ink. 

E.  F.  S. — This  ink  has  the  reputation  of  resisting  not  only 
water  and  oil,  but  alcohol,  oxalic  acid,  alkalies,  the  chlorides, 
etc.  It  is.  prepared' as  follows:  Dissolve  4  parts  of  gum  lac 
in  36  parts  of  boiling  water  containing  2  parts  of  borax. 
Filter  and  set  aside.  Now  dissolve  2  parts  of  gum  arabic 
in  four  parts  of  water  and  add  the  solution  to  the  filtrate. 
Finally,  after  the  solution  is  quite  cold,  add  two  parts  of 
powdered  indigo  and  dissolve  by  agitation.  Let  the  mixture 
stand  for  several  hours,  then  decant,  and  pour  into  small 
bottles. 


How  Do  You  Coat  Corks  for  Carbureter  Floats? 

The  P.  C.  Co.  is  looking  for  the  formula  of  a  prepara- 
tion that  will  make  a  good  coating  for  corks  used  as  carbureter 
floats  by  the  automobile  people.  It  must  withstand  the  effect 
of  gasoline,  not  only  when  corked  but  also  when  opened  and 
exposed  to  the  air.  Most  of  the  carbureter  firms  ^re  now 
coating  their  corks  with  shellac.  This  does  not  satisfy  every- 
body and  our  correspondents  want  to  improve  on  it. 

Let  us  have  the  suggestions  of  our  readers  for  publica- 
tion. 


An  Incompatible  Prescription. 
D.  S.  P.  asks  why  the  following  mixture  precipitates : 

Strontium  bromide    3  drachms. 

Tincture   of   digitalis 1    drachm. 

Essence  of   panase 54  ounce. 

Essence  of  pepsin 54  ounce. 

Peppermint  water enough  to  make  2  ounces. 

The  acid  in  the  essence  of  pepsio  precipitates  the  panase, 
carrying  down  with  it  the  coloring  matter  in  the  tincture  lof 
digitalis. 


Smeeping  Powder. 

J.  R.  C. — To  lay  the  dust  in  sweeping  the  floor,  try  a 
mixture  of  sawdust  and  petroleum  oil.  The  addition  of  a 
slight  amount  of  cresol  solution  may  be  advisable.  Proprie- 
tary mixtures  of  the  kind  are  usually  colored. 


A.  E.  M. — White  mineral  oil  is  a  colorless  liquid  petrola- 
tum. It  is  a  bland,  neutral  oil  which  is  used  as  a  base  for 
sprays,   inhalants,   etc. 


ULLETIN  OF  PHARMACY 


^Ol.    XXIII. 


DETROIT,  MICH.,  SEPTEMBER,  1909. 


No.  9. 


THE 


ULLETIN    OF   PHARMACY 

Issued  on  the  first  of  every  month  by 

E.  G.  SWIFT,  Publisher, 

Comer  Joseph  Campau  Ave.  and  Atwater  St.,  Dbtkoit,  Mich. 


Editor:  HARRY  B.  MASON,  Ph.G. 

Assistant  Editor:  JOHN  HELFMAN,  B.S.Phar. 

Business  Manager:  HARRY  SKILLMAN. 


SUBSCRIPTION  RATB8: 

United  States  and  Mexico, 

Foreign  countries,       .... 


$1.00  per  year 
1 .50  per  year 


POKBIOK  OPPICB8: 
WALKKRVILLE,  ONT.,  CAN. 

378  ST.  PAUL,  STREET,  -  -  MONTREAI.,  QOB.,  Cak. 

19  AND  20  GREAT  PUI,TENEY  STREET,  W.  LONDON.  ENG. 

125  YORK  STREET,  -  SYDNEY,  N.  S.  W.,  AU8T«alia. 


All  articles  for  publication  and  all  communicationa  bearing  on  the  text 
should  be  addressed: 

JEDITOR  BVLLETIN  OF  yHARMACY, 

Box  484,  DETBOIT,  MICH. 

All  business  letters  should  be  addressed: 

I'UBLJSHER  BULZETIJf  OF  fHABMACT, 

Box  484,  DETROIT,  MICH. 


THE  MONTH'S  HISTORY. 


THE   LOS  ANGELES 
MEETING. 


If  this  number  of  the  Bulletin 
happens  to  reach  its  readers  a  lit- 
tle late  in  the  month  it  will  be 
because  of  the  Los  Angeles  meeting  of  the  Amer- 
ican Pharmaceutical  Association.  We  were  anxious 
>  have  our  editorial  review  of  the  meeting  appear 
this  month,  together  with  several  of  the  papers  and 
addresses  read  at  the  convention.  But  Los  Angeles 
>  a  considerable  distance  from  Detroit;  mail  ser- 
vice is  not  yet  as  rapid  as  telepathy;  the  convention 
itself  was  held  rather  late  in  August;  and  these 
conditions  were  unfavorable  to  a  prompt  appear- 
ance of  the  September  Bulletin.  We  trust  that 
our  readers  will  not  mind  the  delay  under  the  cir- 
cumstances, and  we  believe  they  will  find  this  "Spe- 


cial A.  Ph.  A.  Number"  of  the  Bulletin  possessed 
of  an  unusual  degree  of  interest.  The  trip  itself  to 
Los  Angeles  was  a  rare  pleasure;  and  we  have 
something  to  say  about  it  elsewhere  in  this  issue. 
We  are  also  reproducing  some  interesting  "snap- 
shot" photographs  taken  on  the  way  out.  In  the 
meantime  the  N.  A.  R.  D.  forces  will  gather  in 
Louisville  the  week  following  the  appearance  of 
this  Bulletin^  and  one  of  our  editors  will  be  on 
the  ground  to  prepare  a  review  of  the  meeting  for 
the  October  Bulletin. 

*  *     * 

The  Payne-Aldrich  tariff  law  was 
TAi»FF*iAW.        finally    sand-papered    into    shape 

last  month  and  received  the  sig- 
nature of  President  Taft.  For  the  most  part  me- 
dicinal chemicals  remain  as  they  were  before,  and 
the  most  important  changes  of  interest  to  the  drug 
trade  are  the  following: 

Article.                                                       Dingley  Law.  New  Law. 

.\c\A,   Boracic    5c  a  pound.  3c  a  pound. 

Acid,  Oxalic   Free.  2c  a  pound. 

Acid,     Salicylic 1  Oc  a  pound.  5c  a  pound. 

Acid,  Tannic    50c  a  pound.  35c  a  pound. 

Dorax     5c  a  pound.  2c  a  pound. 

Chloroform     20c  a  pound.  10c  a  pound. 

Coca  Leaves   Free.  5c  a  pound. 

Ether    40c  a  pound.  8c  a  pound. 

Nitrous  Ether,  spirit  of 25c  a  pound.  20c  a  pound. 

Other  Ethers   $1.00  a  pound.  50c  a  pound. 

Iodoform    $1.00  a  pound.  75c  a  pound. 

Licorice,    extract    of Wc  Sl  pound.  2Jc  a  pound. 

Oil  of  Peppermint 50c  a  pound.  25c  a  pound. 

Opium,    gum    $1-00  a  pound.  $1.50  a  pound. 

Opium,   dried  or  powdered $1.00  a  pound.  $2.00  a  pound. 

Opium,   all  alkaloids  and  salts  of $1.00  an  ounce.  $1.50  an  ounce. 

MoriAine,   as   above $1.00  an  ounce.  $1.50  an  ounce. 

Cocaine  and  all  salts  and  derivatives 25  per  cent.  $1.50  an  ounce. 

Plasters,  medicated    35  per  cent.  25  per  cent. 

Santonin     $1.00  a  pound.  50c  a  pound. 

Soap,   medicated    15c  a  pound.  20c  a  pound. 

Strychnine,  salts  of 30c  an  ounce.  15c  an  ounce. 

Sulphur     $8.00  a  ton.  $4.00  a  ton. 

Vanillin     ^Oc  an  ounce.  20c  an  ounce. 

*  *       * 

It  will  be  seen  from  the  foregoing 
ADVANCED  RATES    gchedulc,  which  only  attempts  to 

FOR  NARCOTICS.  ^        ,       ,  •  ^       I  A       ^ 

set  forth  the  more  important  drug 
changes,  that  the  most  pronounced  difference  in 
rates  has  been  made  witti  opium  and  its  alkaloids 
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and  cocaine  and  its  salts.  All  opium  formerly 
came  in  under  a  tariff  of  $1  a  pound;  gum  opium 
has  now  been  advanced  to  $1.50  a  pound  and  dried 
and  powdered  opium  to  $2  a  pound.  The  advance 
in  cocaine  and  its  salts  is  from  a  25  per  cent  ad 
valorem  duty  to  a  flat  rate  of  $1.50  an  ounce, 
which  means  an  increased  duty  of  about  $1  an 
ounce.  In  harmony  with  this  is  the  very  important 
advance  of  5  cents  a  pound  on  crude  coca  leaves. 
These  marked  advances  in  the  narcotic  drugs  were 
made  on  the  theory  that  it  would  restrict  their  use 
by  drug  habitues,  and  it  was  felt  that  so  far  as  the 
legitimate  use  of  the  substances  was  concerned,  the 
increased  tariff  would  invoke  no  hardship  worthy 
of  mention.  When  employed  for  purely  medicinal 
purposes  the  narcotics  are  given  in  such  small  doses 
that  the  tariff  rate  is  of  almost  no  consequence  to 
the  consumer  or  to  the  physician.  So  far  as  co- 
caine is  concerned,  indeed,  it  is  quite  likely  that  the 
next  Congress  will  put  the  domestic  commerce  of 
this  drug  in  the  hands  of  the  Internal  Revenue 
Department  and  will  subject  it  to  a  revenue  tax, 
this  being  done,  of  course,  to  still  further  curtail 
the  sale  of  the  narcotic  for  illegitimate  purposes. . 


HEADACHE 
POWDERS. 


A  brief  reference  was  made  last 
month  to  the  recent  governmental 
bulletin  entitled  "The  Harmful 
Effects  of  Acetanilide,  Antipyrin,  and  Phenace- 
tine."  This  bulletin  seems  to  have  attracted  a  good 
deal  of  attention,  and  we  find  it  commented  on 
quite  frequently  in  the  lay  press.  The  chief  pur- 
pose of  the  government  in  instituting  the  investi- 
gation, and  afterwards  in  publishing  the  results, 
was  to  warn  the  general  public  against  the  toxic 
and  heart-depressant  characteristics  of  these  drugs 
with  particular  reference  to  their  use  in  popular 
headache  remedies.  The  400  physicians  who  re- 
plied to  letters  of  inquiry  reported  that  from  1884 
to  1907  they  had  known  28  deaths  to  result  from 
the  use  of  one  or  another  of  these  drugs,  besides 
814  cases  of  poisoning  and  136  cases  in  which 
drug  habits  had  been  created.  Of  the  400  phy- 
sicians, 212  asserted  that  they  rarely  or  never  pre- 
scribed acetanilide,  307  that  they  did  not  use  anti- 
pyrin, and  180  that  they  felt  phenacetine  to  be 
unsafe.  The  bulletin  also  reported  that  medical 
literature  makes  a  showing  of  13  deaths  and  297 
cases  of  poisoning  from  acetanilide,  488  cases  of 
poisoning  from  antipyrin,  and  70  cases  of  poison- 


ing from  phenacetine.  It  was  pointed  out  in  the 
bulletin  that  these  drugs  are  very  useful  in  their 
place;  that  they  are  valuable  agents  in  the  materia 
medica;  but  that  their  employment  should  be  sur- 
rounded with  a  great  deal  of  caution. 


We  have  previously  referred  in 
oIherTandaTs.  the  Bulletin   to  the  food  and 

drug  standards  which  have  been 
established  by  the  State  commissioners  of  the  Mid- 
dle West.  At  a  meeting  called  a  year  or  so  ago 
definite  agreement  was  reached  on  a  number  of 
points,  the  object  being  to  promote  uniformity  and 
harmony  of  action  among  the  different  States  in 
the  enforcement  of  pure  food  and  drug  laws.  The 
initiative  was  taken  in  this  respect  by  Commis- 
sioner E.  F.  Ladd  of  North  Dakota.  Among 
other  things  it  was  decided  that  fruit  ice  cream 
must  be  a  frozen  product  made  from  cream,  sugar, 
and  sound,  mature  fruits,  and  must  contain  not 
less  than  12  per  cent  of  milk  fat.  Plain  ice  cream 
must  contain  14  per  cent  of  milk  fat.  Nut  ice 
cream  must  contain  not  less  than  12  per  cent  of 
milk  fat.  It  was  decided  that  the  sale  of  ice  cream, 
defined  in  the  foregoing,  would  not  be  contested 
when  mixed  with  gelatin  not  to  exceed  three  ounces 
to  ten  gallons,  or  with  tragacanth,  other  vegetable 
gums  or  eggs,  provided  the  product  was  labeled 
"Gelatin  Ice  Cream,"  "Gum  Ice  Cream,"  or  "Egg 
Ice  Cream."  The  commissioners  decided  to  con- 
test the  sale  of  soft  drinks  containing  soapbark  or 
cocaine,  and  they  also  declared  themselves  against 
the  practice  of  treating  ham,  bacon,  sausage,  and 
other  meat  products  with  so-called  "liquid  smoke" 
as  being  fraudulent  and  a  menace  to  the  public 
health. 

*     *     * 

While  we  are  on  the  subject  of 

meS?  d  °/eTte"d.  P^^^  ^°°^  ^"^  ^^^g"  standards,  we 
are  reminded  that  a  good  deal  of 
interest  has  been  stirred  up  during  the  last  month 
or  two  by  a  defeat  of  the  Federal  government  in 
one  of  its  prosecutions.  The  government  brought 
suit  against  the  St.  Louis  Coffee  and  Spice  Mills 
for  making  a  product  which  it  called  "Nectar 
Choice  Flavor  of  Vanilla."  The  product  was  made 
of  vanillin  and  the  government's  contention  was 
that  it  should  have  been  so  labeled;  that  to  term 
it  "Vanilla  Flavoring"  was  equivalent  to  calling  it 
"Vanilla  Extract;"  and  that  the  product  was  there- 
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fore  in  violation  of  the  misbranding  clause  of  the 
Federal  food  and  drugs  act.  Judge  Dyer,  of  the 
United  States  District  Court,  decided  against  the 
government  and  dismissed  the  case.  His  opinion 
was  that  the  words  "extract"  and  "flavoring"  were 
not  considered  synonymous  in  the  trade,  and  that 
in  fact  they  were  not  synonymous,  and  that  the  use 
of  the  word  "flavor"  in  this  instance  did  not  result 
in  deception  and  did  not  constitute  misbranding. 
Holding  these  views,  the  court  directed  the  jury 
to  return  a  verdict  for  the  defendant  and  the  case 
was  dismissed.  This  is  the  first  setback  the  govern- 
ment has  received  in  its  vanilla  prosecutions. 


TWO  CARBOLIC 
ACID  LAWS. 


During  the  last  few  years  senti- 
ment has  been  growing  in  favor 
of  laws  restricting  the  sale  of 
carbolic  acid  because  of  the  wide  use  of  this  poison 
for  suicidal  purposes.  Two  new  statutes  have  re- 
cently been  passed — a  State  law  in  California  and 
a  city  ordinance  in  Denver.  The  California  law 
permits  registered  pharmacists  to  sell  carbolic  acid 
in  quantities  of  one  pound  or  over  if  certain  re- 
quirements are  observed,  notably  with  reference  to 
the  poison  register.  In  smaller  quantities  the  prod- 
uct can  be  sold  only  in  a  diluted  solution  containing 
not  to  exceed  10  per  cent  by  weight  of  carbolic  acid 
and  not  less  than  10  per  cent  by  weight  of  ethyl 
alcohol.  Requirements  must  also  be  obser\'ed  with 
reference  to  the  use  of  red  lat)els  bearing  the  anti- 
dote, the  skull  and  cross-bones  device,  the  name  and 
address  of  the  druggist,  and  the  like.  The  Denver 
ordinance,  on  the  other  hand,  covers  morphine, 
strychnine,  laudanum,  opium,  and  cocaine  as  well 
as  carbolic  acid,  and  restricts  the  sale  of  these  sub- 
stances severely  to  physicians'  prescriptions  in  any 
quantity  whatsoever.  The  Denver  pharmacists  have 
protested  against  this  ordinance  because  it  leaves 
no  loophole  for  the  sale  of  crude  carbolic  acid 
mixtures  intended  for  disinfectants,  dips,  and  for 
other  purposes. 


OTHER 
CARBOLIC  LAWS. 


The  California  law,  in  allowing 
the  sale  of  carbolic  acid  in  quan- 
tities greater  than  one  pound,  was 
evidently  so  framed  as  to  overcome  this  objection. 
Both  the  California  law  and  the  Denver  ordinance, 
however,  have  gone  at  the  problem  in  a  manner 
somewhat  different  from  that  followed  in  cities  like 
New  York,  Chicago,  Cincinnati,  and  several  other 


places  that  might  be  mentioned.  In  most  of  these 
local  ordinances  it  is  provided  that  carbolic  acid 
may  be  sold  without  a  physician's  prescription  in 
solutions  less  than  5  or  10  per  cent  in  strength 
providing  it  is  mixed  with  an  equal  percentage  of 
alcohol.  Glycerin  as  well  as  alcohol  is  also  men- 
tioned in  some  cases.  In  stronger  solutions  the  sale 
is  usually  restricted  to  physicians'  prescriptions. 
Alcohol  and  glycerin  are  directed  to  be  mixed  with 
the  acid  when  sold  to  the  public  in  the  ordinary 
way  because  these  substances  have  been  found  to 
be  effective  antidotes  to  the  poison.  Particularly  is 
this  true  of  alcohol.  Alcohol  does  not  lessen  the 
value  of  the  acid  when  used  as  a  disinfectant  or  for 
other  purposes,  while  it  comes  very  near  to  render- 
ing the  substance  harmless  when  employed  by 
human  beings  with  suicidal  intent.  It  seems  wise 
to  restrict  the  sale  of  carbolic  acid  in  some  manner 
when  consideration  is  taken  of  the  fact  that  the 
poison  is  used  to  a  far  greater  extent  than  any 
other  by  persons  who  desire  to  leave  this  vale  of 

tears. 

*     *     * 


SCOTCHING 
THE  SERPENT. 


We  referred  last  month  to  the 
action  taken  at  the  annual  meet- 
ing of  the  Massachusetts  Phar- 
maceutical Association  with  regard  to  the  sale  of 
liquor  in  drug  stores.  We  neglected  to  explain, 
however,  that  this  was  the  result  of  an  eloquent 
plea  made  by  retiring  President  E.  F.  Leonard. 
Mr.  Leonard  declared  that  a  considerable  number 
of  druggists  in  the  State  are  breaking  the  liquor 
law,  that  they  should  be  searched  out  and  pun- 
ished, and  that  they  injure  the  reputation  of  every 
druggist  in  the  State  by  their  acts.  "This  condi- 
tion of  things  should  bring  the  blush  of  shame  to 
the  cheek  of  every  man  of  us  who  desires  a  good 
name,  and  who  believes  that  a  good  name  is  rather 
to  be  chosen  than  great  riches.  Let  us  make  every 
wrong-doer  a  pariah  in  our  midst.  Let  us  strength- 
en the  hands  of  the  Board  of  Pharmacy  or  others 
who  may  be  charged  with  the  enforcement  of  the 
law."  He  referred  to  the  determination  of  Abra- 
ham Lincoln  in  uprooting  and  exterminating  sla- 
very, and  he  declared  that  the  drug  trade  must  ded- 
icate itself  in  similar  manner  to  the  correction  of 
the  liquor  evil.  "Let  us,"  he  said  in  conclusion, 
"make  it  the  purpose  of  our  lives  as  pharmacists 
to  hit  an  evil  which  has  lost  us  much  of  our  repu- 
tation." The  address  was  roundly  applauded  and 
rang  true  in  every  line  of  it. 
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A  peculiar  situation  has  arisen 
IN  COLORADO.      °"*-  '"  Colorado  with  reference  to 

the  sale  of  liquor.  In  "dry" 
counties  druggists  are  permitted  to  sell  liquor  on 
physicians'  prescriptions,  while  forbidden  any  longer 
to  sell  it  without  them.  It  seems  that  many  drug- 
gists have  jumped  to  the  conclusion  that  since  they 
are  denied  the  privilege  of  selling  liquor  without 
let  or  hindrance,  they  need  no  longer  pay  the  reg- 
ular State  tax  in  order  to  dispense  the  substance 
merely  on  physicians'  prescriptions.  They  hold 
that  the  government  "license"  is  adequate  for  the 
purpose.  The  Attorney-General  of  the  State,  how- 
ever, does  not  agree  with  them,  and  some  of  the 
druggists  are  protesting  vigorously.  We  confess 
we  do  not  see  what  good  it  will  do  to  protest.  We 
pointed  out  a  month  or  two  ago  in  these  pages  that 
the  government  "license"  is  practically  not  a  license 
at  all.  It  confers  no  privileges.  It  simply  confers 
immunity  against  prosecution  for  not  paying  the 
annual  government  tax  of  $25.  Within  a  State  a 
druggist  must  conform  to  his  own  State  laws, 
whatever  they  may  be.  If  the  druggists  in  dry 
counties  throughout  Colorado  no  longer  feel  like 
paying  the  State  tax,  or  taking  out  a  State  license, 
they  may  well  do  what  a  good  many  druggists  in 
the  dry  counties  of  Michigan  have  done — cut  out 
the  sale  of  liquor  altogether,  pay  neither  govern- 
ment nor  State  tax,  and  decide  they  will  have  noth- 
ing whatever  to  do  henceforth  with  the  sale  of 
liquor  even  on  physicians'  prescriptions. 


Incidentally  the  situation  in  Colo- 

A  PRESCRIPTION       ,.^J^   i^„  i 

NO  DEFENSE.  ^^^^  ^^^*^s  "s  to  poiut  out  a  truth 
clearly  expressed  by  Prof.  James 
H.  Beal  in  a  recent  issue  of  the  Midland  Druggist 
and  Pharmaceutical  Review,  namely,  that  even  the 
sale  of  liquor  on  physicians'  prescriptions  will  not 
exempt  a  druggist  from  prosecution  if  the  liquor  is 
prescribed  and  used  for  illegal  puiposes.  Many 
pharmacists  believe  that  a  prescription  will  protect 
them  from  all  harm  and  that  they  do  not  need  to 
look  behind  it.  This  is  far  from  the  truth.  If,  in 
a  given  county  or  State,  for  instance,  the  sale  of 
liquor  for  beverage  purposes  is  illegal,  and  if  liquor 
sold  on  a  physician's  prescription  is  intended  to  be 
employed  as  a  beverage,  and  in  fact  is  so  employed, 
the  druggist  is  not  relieved  of  responsibility  even 
though  the  physician  may  be  held  to  be  a  partner 
in  the  offense.  The  same  thing  is  true  of  narcotics 
sold  on  prescription,  and  we  may  add  that  several 


Ohio  druggists  have  recently  had  their  certificates 
of  registration  revoked  for  filling  cocaine  prescrip- 
tions where  the  dnig  was  illegally  employed.  A 
physician  has  no  legal  right  to  prescribe  either  li- 
quor or  narcotics  except  for  the  legitimate  treat- 
ment of  patients  under  his  care,  and  it  is  up  to  the 
pharmacist  to  treat  all  prescriptions  for  these  sub- 
stances with  a  good  deal  of  caution. 


THE 
ASSOCIATIONS. 


The  various  State  phai-maceutical 
associations,  now  holding  their 
annual  meetings,  are  here  and 
there  taking  action  of  considerable  importance. 
The  North  Carolina  Association,  for  instance,  has 
passed  a  resolution  which  looks  toward  the  estab- 
lishment within  a  few  years  of  the  graduation  pre- 
requisite requirement  for  the  future  proprietors  of 
drug  stores.  On  the  other  hand,  the  liquor  ques- 
tion received  a  great  deal  of  attention  at  the  meet- 
ings of  Virginia  and  South  Carolina.  At  the  Vir- 
ginia convention  it  was  the  consensus  of  opinion 
that  legislation  restricting  the  sale  of  liquors  by 
druggists  in  local  option  communities  should  be 
enacted,  and  one  member  of  the  association,  who 
has  been  nominated  for  the  legislature,  gave  the 
synopsis  of  a  bill  which  he  proposed  to  introduce 
in  the  event  of  his  election.  In  South  Carolina, 
where  many  counties  have  gone  dry  and  where 
there  is  likely  to  be  a  change  in  the  general  liquor 
law  of  the  State  next  winter,  the  association  placed 
itself  vigorously  on  record  as  opposed  to  any  legis- 
lation which  would  tend  to  confine  the  sale  of 
liquor  to  druggists  and  make  them  responsible  for 
it.  It  was  furthermore  decided  to  employ  a  paid 
secretary  to  visit  the  drug  stores  throughout  the 
State  in  order  to  discover  if  they  were  being  con- 
ducted legally. 

*     *     * 

DRUG-STORE        ^^^-  J^sse  Boots  is  a  drug-store 
EARNINGS  capitalist    in    Great    Britain    who 

IN   ENGLAND.  ,       ^  ,      .  .  ^,  . 

conducts  a  chain  of  something 
like  300  pharmacies.  One  of  his  companies  carries 
on  102  stores.  Last  year  the  net  profit  of  this  par- 
ticular company  was  over  23,000  pounds,  which 
means  an  average  for  each  establishment  of  227 
pounds.  "Xrayser,"  writing  in  the  Chemist  and 
Druggist  of  London,  estimates  that  the  manager  of 
each  store  is  paid  a  salary  of  less  than  200  pounds 
a  year,  so  that  the  total  income  which  an  independ- 
ent proprietor  would  get  from  such  a  store  would 
be  427  pounds,  or,  expressed  in  American  money. 
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nething  like  $2100.  Mr.  Boots  declares,  how- 
;r,  that  to  conduct  such  a  pharmacy  would  in- 
^Ive  the  use  of  $15,000  or  more  capital,  which  to 
se  on  this  side  of  the  water  is  inconceivable.  There 
are  any  number  of  stores  in  this  country  which 
easily  make  $2000  or  better  for  their  proprietors 
with  an  investment  of  not  more  than  $5000  at  the 
utside.  Incidentally  it  would  appear  that  the  cor- 
poration stores  of  Mr.  Boots  are  far  smaller  than 
the  corporation  stores  of  this  country — those,  for 
instance,  of  Evans  in  Philadelphia,  or  Riker's  or 
Hegeman's  in   New  York. 

*     *     * 

Just  what  will  become  of  that  at- 
TROLBLE  IN        ^^^^  q£  Assemblyman  Conklin  on 

the  New  York  State  Board  of 
Pharmacy,  it  is  for  the  early  future  to  determine. 
In  the  meantime  it  has  made  the  political  pot  boil 
in  New  York  pharmacy  as  it  has  not  done  for  some 
time.  Mr.  Conklin  declared,  after  a  thorough 
search  of  the  statutes,  that  at  least  the  eastern 
members  of  the  State  Board  had  no  right  or  title 
to  their  offices;  that  they  had  been  elected  in  a 
manner  not  contemplated  by  the  pharmacy  act  at 
all ;  and  that  New  York  City  and  its  environs  prac- 
tically had  no  legal  protection  at  all  so  far  as  phar- 
macy was  concerned.  Whew!  What  a  rumpus 
this  did  stir  up!  It  was  immediately  asserted  that 
Assemblyman  Conklin  was  "sore"  because  his  phar- 
macy bill  had  been  opposed  and  killed  by  the  legis- 
lative committee  of  the  State  Association,  and  that 
he  had  sought  this  means  of  getting  square.  At 
any  rate,  whatever  the  truth  of  the  situation  may 
be,  it  is  reported  that  the  whole  matter  is  up  to 
the  Attorney-General  of  the  State  and  also  to  Gov- 
ernor Hughes  for  ultimate  decision.  A  new  phar- 
macy law  is  scheduled  for  enactment  at  the  next 
ession  of  the  legislature  anyway,  but  in  the  mean- 
time a  portion  of  the  State  will  be  without  the 
l)rotection  of  a  pharmacy  law  should  Mr.  Conklin's 
contention  be  supported. 


ANOTHER  OPIUM 
CONFERENCE. 


Our  readers  will  remember  that 
an  International  Opium  Confer- 
ence was  held  at  Shanghai,  China, 
last  February.  At  the  time  the  newspapers  de- 
clared that  the  Conference  ended  in  failure,  but 
this  was  very  far  from  the  fact.  A  great  interna- 
tional problem  of  this  kind  must  be  attacked  slowly, 
and  it  is  sufficient  to  say  that  already  a  great  deal 
of  good  has  been  accomplished.     In  a  recent  report 


sent  out  from  Washington  it  is  clear  that  already 
every  government  represented  at  the  Conference 
has  made  some  move,  either  by  proclamation  or 
legislation,  toward  prohibiting  the  importation  of 
opium  except  for  medicinal  purposes.  The  Amer- 
ican government  is  now  seeking  further  cooperation 
from  tiie  powers  concerned,  and  has  now  requested 
the  different  countries  to  send  delegates  to  a  second 
conference  to  be  held  at  The  Hague  some  time  in 
the  near  future.  It  is  hoped  that  this  later  confer- 
ence will  broaden  its  line  of  inquiry  and  will  take 
up  also  the  distribution  of  cocaine  and  other  habit- 
forming  drugs  as  well  as  opium.  It  is  indeed  very 
gratifying  that  attempts  to  extirpate  the  narcotic 
evil  are  world-wide  in  extent. 


Some  of  the  druggists  in  Pitts- 
HAiT  EXTRACTS     burgf  havc  been  a  little  nervous 

IN  PENNSYLVANIA.  » 

over  the  malt  extract  situation. 
In  Pennsylvania  druggists  may  not  sell  "any  vinous, 
spirituous,  malt,  or  brewed  liquors"  except  upon 
"the  written  prescription  of  a  regular  registered 
physician,"  and  the  prescription  may  not  be  repeat- 
ed. The  courts  have  ruled,  too,  that  the  content  of 
alcohol  has  no  bearing,  and  that  if  the  article  is  a 
"malt"  or  "brewed"  product,  it  comes  under  the 
ban.  Now  it  happens  that  a  number  of  the  Pitts- 
burg druggists  have  been  selling  the  popular  malt 
extracts  with  a  low  alcoholic  content  and  several 
of  them  have  been  hauled  up  on  the  carpet.  The 
officers  of  the  local  association  managed  to  fix 
things  up  with  the  prosecuting  authorities,  but  only 
on  the  promise  that  members  would  cease  the  sell- 
ing of  all  malt  extracts  and  similar  products  here- 
after except  in  strict  accord  with  the  State  law — 
which  practically  means  on  prescription  only. 
*     *     * 

In  connection  with  the  Louisville 

TO  BEiP  SUB-      meeting  of  the  N.  A.  R.  D.,  to  be 

POSTAL  CLERKS.     ^^^^^  ^^^^.^^  ^^^  ^^^^  beginning 

Monday,  September  6,  there  will  in  all  probability  be 
organized  a  "National  Association  of  Sub-Postal 
Station  Clerks."  A  meeting  has  been  called  for  10 
A.M.,  September  6,  by  T.  F.  Cannon,  190  North 
Clark  Street,  Chicago,  president  of  the  Chicago 
Numbered  Postal  Station  Association.  The  purpose 
of  the  movement  is  of  course  to  obtain  better  con- 
ditions in  the  branch  of  the  post-office  service  repre- 
sented by  those  having  sub-stations,  and  in  this  class, 
of  course,  are  hundreds  of  druggists. 
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THE  GRADUATION  PREREQUISITE  MOVEMENT. 

This  movement,  inaugurated  five  or  six  years 
ago,  is  slowly  gaining  headway.  New  York  blazed 
the  path;  Pennsylvania  followed  a  year  later;  the 
territory  of  Hawaii  next  came  along;  and  now 
Rhode  Island  has  enacted  a  graduation  prerequisite 
law  during  the  last  winter.  In  addition  to  these 
four 'States  and  Territories,  the  Wisconsin  Board 
of  Pharmacy,  acting  on  its  own  initiative,  resolved 
two  or  three  years  ago  to  examine  no  candidates 
for  registration  as  full  pharmacists  unless  they  had 
been  graduated  from  recognized  colleges  of  phar- 
macy. Just  how  thoroughly  and  faithfully  this 
resolution  has  been  enforced  we  are  unable  to  say. 

In  the  meantime  graduation  prerequisite  bills 
have  been  introduced  here  and  there  in  the  legisla- 
tures of  several  other  States.  One  passed  the 
Louisiana  legislature  a  year  ago,  but  through  some 
technical  defect  was  vetoed  by  the  governor.  A 
similar  bill  came  very  near  the  point  of  success  in 
Minnesota.  Another  measure  was  introduced  this 
last  winter  in  the  Michigan  legislature,  more  as  a 
preliminary  step  than  anything  else,  and  it  will 
doubtless  be  reintroduced  and  pushed  with  greater 
vigor  two  years  hence.  In  Illinois  the  pharmacists 
have  been  discussing  the  subject  with  keen  interest 
for  several  years,  and  although  there  seems  to  be 
considerable  difference  of  opinion,  a  prerequisite 
law  will  sooner  or  later  be  placed  on  the  statute 
book  of  that  commonwealth.  In  still  other  States 
the  issue  is  a  live  one.     It  will  not  down. 

It  cannot  be  denied  that  there  is  a  large  body  of 
sentiment  against  the  graduation  prerequisite  move- 
ment. Some  druggists  absolutely  disbelieve  in  it; 
others  think  the  time  is  not  ripe  for  it;  still  others 
are  more  or  less  indifferent  and  at  the  present  stage 
of  the  movement  can  practically  be  classified  among 
the  opponents  of  the  step.  But  it  cannot  be  doubted 
by  any  wise  observer  that  this  opposition  will  grad- 
ually fade  away.  It  would  be  a  great  mistake,  of 
course,  to  move  too  fast  in  the  matter.  We  might 
better  take  one  step  at  a  time  and  be  sure  of  holding 
the  position  gained,  than  to  travel  at  too  rapid  a 
gait,  invite  a  reaction,  lose  ground,  and  only  delay 
the  progress  of  the  whole  evolutionary  movement. 

It  has  taken  the  sister  profession  of  medicine 
over  45  years  to  complete  the  era  of  compulsory 


p-raduation.  As  a  matter  of  fact,  indeed,  it  isn't 
really  completed  yet — ^there  are  still  two  or  three 
States,  we  believe,  where  a  medical  diploma  has 
never  been  made  a  prerequisite  to  examination  by 
the  State  boards.  If  a  profession  like  that  of  med- 
icine must  needs  take  forty  or  fifty  years  to  go 
through  an  evolutionary  process  of  this  character, 
we  need  not  expect  that  pharmacy  will  move  any 
more  rapidly.  Nor  should  it  be  done  if  it  were 
possible. 

Many  earnest  pharmacists,  as  we  have  said,  dis- 
believe utterly  in  the  necessity  of  the  graduation 
prerequisite.  They  argue  that  the  druggist  is  more 
of  a  business  man  than  a  scientific  practitioner,  and 
that  even  in  his  scientific  work  he  dispenses  for  the 
most  part  ready-made  products.  But  this  is  a  very 
short-sighted  and  very  misleading  view  of  the  situa- 
tion, and  such  it  will  be  found  to  be  upon  further 
experience  and  thought  as  the  years  roll  on. 

Consider  for  a  moment  the  meaning  of  the  era 
of  pure  food  and  drug  legislation  upon  which  the 
country  has  entered  with  so  much  vigor  and  deter- 
mination. What  does  this  mean  so  far  as  the  phar- 
macist is  concerned?  It  means — and  the  handwrit- 
ing is  clearly  writ  on  the  wall — that  the  pharma- 
cists of  the  future  will  be  held  to  a  stricter  and  still 
more  strict  responsibility  at  the  hands  of  the  law. 
The  pure-drug  investigations  which  have  been  made 
by  the  Federal  government  and  by  the  State  author- 
ities, and  which  have  been  reported  upon  from  time 
to  time  in  the  Bulletin,,  show  beyond  peradven- 
ture  that  pharmacists  within  the  next  few  years  will 
find  it  increasingly  necessary  to  know  the  exact 
character  of  the  goods  they  are  dispensing — and 
this  is  true  absolutely  regardless  of  the  source  of 
those  goods. 

Economic  changes  have  shown  the  wisdom  of 
manufacturing  medicinal  supplies  on  a  large  scale 
in  great  houses,  where  facilities,  scientific  investi- 
gators, apparatus,  and  other  advantages  too  numer- 
ous to  mention  are  enjoyed  in  the  fullest  measure. 
But  while  the  pharmacist  has  found  it  wise  to  dis- 
pense products  so  manufactured,  he  is  none  the  less 
responsible  for  the  purity,  the  strength,  and  the 
character  of  his  supplies.  The  courts  hold  him  ac- 
countable, and  he  will  find  in  the  future  that  he 
must  become  more  and  more  an  analyst  than  it  has 
been  practically  necessary  for  him  to  be  in  the  past. 
In  other  words,  the  emphasis  has  shifted.  Pharma- 
ceutical training  will  become  more  necessary  than 
it  ever  was,  but  not  exactly  in  the  same  direction. 
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^B  This  subject  is  too  long  to  discuss  in  a  brief  edi- 
^■orial,  and  we  can  merely  touch  the  outer  edges  of 
^Bt.     Before  concluding  our  remarks,  however,  we 
^■nay  point  out  that  the  practice  of  medicine  is  be- 
^poming  more  and  more  exact  and  scientific,  and  that 
this  also  tends  toward  the  same  result  so  far  as  the 
pharmacist's  duty  is  concerned.     A  number  of  fac- 
tors,   indeed,    are   gradually   making    necessary    a 
higher  degree  of  efficiency,  and  a  greater  measure 
f  training  and  certainty.     Lastly,  it  cannot  be  de- 
ed that  the  growth  of  the  graduation  prerequisite 
ovement  will  incidentally  and  indirectly  be  a  great 
nefit  to  the  profession  of  pharmacy  in  limiting 
mewhat  the  number  of  drug  stores  and  in  thus 
ssening  competition. 


"A  POINT  IN  PROFESSIONAL  COURTESY." 

An  interesting  paper  with  the  foregoing  title  was 
jad  last  month  by  Leonard  A.  Seltzer,  of  this  city, 
ifore  the  Section  on  Practical  Pharmacy  and  Dis- 
insing  of  the  American  Pharmaceutical  Associa- 
Kon.  Mr.  Seltzer,  it  may  be  unnecessary  to  ex- 
i>lain,  is  the  proprietor  of  a  pharmacy  of  the  ultra- 
thical  and  professional  variety,  and  he  enjoys  the 
>nfidence  of  a  gratifyingly  large  number  of  De- 
roit  physicians.  These  facts  have  an  important 
taring  upon  the  subject  of  his  paper. 
He  explained  that  he  had  often  been  embarrassed 
physicians  who  asked  him  for  information  re- 
garding the  prescriptions  written  by  other  phy- 
sicians in  the  treatment  of  given  cases.  Acting 
always  on  the  assumption  that  prescriptions  were 
highly  confidential  in  nature,  quite  as  much  so  as 
private  correspondence,  Mr.  Seltzer  had  almost  uni- 
formly refused  to  grant  such  requests,  but  when 
he  did  so  he  was  invariably  told  by  physicians  that 
they  had  never  been  turned  down  by  a  druggist  be- 
fore. What,  then,  were  the  ethics  of  the  situation? 
To  satisfy  himself  on  this  point  he  addressed  a 
letter  of  inquiry  to  66  physicians,  with  all  of  whom 
he  was  on  friendly  personal  terms.  Forty-three 
replies  were  received,  and  36  of  these  expressed 
the  conviction  that  the  druggist  should  never  give 
information  regarding  a  prescription  except  v^rith 
the  author's  consent  and  ap)proval.  Only  four  of 
the  physicians  held  that  pharmacists  should  give 
the  information  when  it  was  requested.  The  re- 
maining three  men  held  varying  views. 

From  this  vote  it  was  clear  to  Mr.  Seltzer  that 
the  medical  profession  as  a  whole  takes  rather  de- 


cided ground  on  this  question;  that  it  is  almost 
unanimous  in  its  conviction  that  it  would  be  a 
breach  of  courtesy  for  one  physician  to  ask  for  in- 
formation regarding  the  prescription  of  another 
except  with  the  latter's  knowledge  and  consent; 
and  that  the  druggist  ought  to  be  in  harmony  with 
these  propositions  and  should  be  guided  accordingly. 
Under  the  circumstances  the  pharmacist  should 
abstain  from  granting  requests  for  information, 
although  an  exception  ought  to  be  made  in  plain 
cases  of  emergency,  particularly  where  the  author 
of  a  given  prescription  cannot  be  reached  and 
where  the  manifest  interests  of  the  patient  demand 
a  full  knowledge  of  all  the  circumstances  sur- 
rounding his  case. 

Mr.  Seltzer  added,  however,  that  physicians  who 
ask  to  consult  the  prescriptions  of  others  usually 
do  so  in  secrecy  and  desire  the  pharmacist  to  say 
nothing  of  the  circumstance  to  the  original  authors 
of  the  prescriptions.  Under  these  conditions  he 
thought  the  pharmacist's  duty  was  plain.  This 
whole  question  is  rather  a  novel  one,  so  far  as  its 
treatment  in  print  is  concerned,  and  Mr.  Seltzer  is 
to  be  thanked  for  bringing  it  forward  for  consid- 
eration. 

"PATENTS"  AS  BEVERAGES! 

The  internal  revenue  authorities  have  recently 
issued  another  list  of  proprietary  articles  which  are 
deemed  to  be  beverages  in  the  eyes  of  the  law  and 
which  may  therefore  not  be  sold  by  druggists  and 
others  except  they  be  in  possession  of  certificates 
indicating  that  they  have  paid  the  government  tax 
as  retail  liquor  dealers.  Inasmuch  as  this  list  does 
not  differ  materially  from  several  which  we  have 
printed  in  the  Bulletin  from  time  to  time  we  have 
not  thought  it  necessary  to  reproduce  it,  and  we 
refer  our  readers  particularly  to  the  article  which 
appeared  on  page  333  of  the  August  Bulletin  last 
year.  Incidentally,  however,  we  may  observe  that 
the  Commissioner  of  Internal  Revenue  has  recently 
explained  that  no  special  tax  is  imposed  upon  phar- 
macists "as  to  wines  or  spirituous  liquors  which  they 
use  exclusively  in  the  preparation  of  medicines." 
The  nub  of  the  question  is  found  in  the  exact  mean- 
ing of  the  word  "medicine,"  and  the  Commissioner 
rules  that  products  in  the  National  Formulary  and 
the  U.  S.  P.  are  considered  as  such,  as  are  also 
preparations  containing  "drugs  sufficient  in  quality 
and  amount  to  render  them  unsuitable  for  use  as 
beverages." 


THE  TRIP  TO  LOS  ANGELES. 

A  Dally  Diary  Written  on  Board    the    Santa    Fe    Train  which   Took   the    Eastern    and    Middle-western 
Members  of  the  American  Pharmaceutical  Association  to  the  Meeting  Last  Month- 
Interesting  Incidents  which  Transpired  Alon^  the  Way. 


Tuesday,  August  lo. — It  is  9  o'clock  Tuesday  evening,  and 
we  have  just  left  Chicago  for  the  long  run  to  Los  Angeles. 
A  few  early  ones  got  in  Chicago  this  morning  and  have  been 
spending  the  day  here.  Three  or  four  of  us  went  out  to 
Auburn  Park  to  pay  our  respects  to  President  Oldberg  and 
to  express  our  regret  that  a  general  nervous  breakdown  will , 
prevent  him  from  attending  the  meeting. 

While  the  Doctor  is  keenly  disappointed  that  he  cannot 
go,  and  while  nothing  but  the  firm  orders  of  his  physician 
could  hold  him  back,  he  is  a  philosopher  of  the  school  of 
Stoics  and  has  resigned  himself  to  his  ill  fortune  with  the 
best  of  grace.  But  the  A.  Ph.  A.  is  very  near  his  heart,  and 
his  presidential  address,  when  read,  will  doubtless  be  found 
full  of  sound  suggestions  resulting  from  many  years  of  close, 
careful,  searching  thought  on  the  part  of  one  of  the  ablest 
men  in  American  Pharmacy. 

Professor  and  Mrs.  Oldberg  have  a  delightful  home,  ten 
miles  or  so  out  from  the  down-town  section.  A  picture  of 
the  house  was  shown  in  the  Bulletin  two  or  three  months 
ago  in  connection  with  the  appreciative  sketch  of  the  Pro- 
fessor written  by  Mr.  Helfman.  I  took  one  or  two  "snap- 
shots" of  the  Doctor  and  some  of  his  visitors  to-day,  and  I 
hope  they  will  prove  successful  enough  for  reproduction  in 
this  issue. 

Not  many  Chicago  people  are  on  board.  There  are  Ladish 
and  Sass  and  Mrs.  Gray,  but  we  understand  that  Hallberg 
and  a  few  others  have  taken  the  Denver  route,  strengthened 
and  assisted  by  Francis  B.  Hays  of  New  York.  From  the 
East  are  Mr.  and  Mrs.  Godding  of  Boston,  Mr.  and  Mrs. 
J.  L.  Avis  of  Virginia,  Terr  ill  of  Vermont,  Engstrom  of 
Massachusetts,  and  doubtless  others  whom  I  haven't  seen 
yet.  Caswell  A.  Mayo,  who  was  chiefly  responsible  for  laying 
out  the  official  route,  is  not  coming  I  understand.  Our  Detroit 
party  consists  of  Dr.  J.  M.  Francis,  Mrs.  Francis,  Miss  Harris, 
Leonard  Seltzer,  and  the  Bulletin.  From  elsewhere  in  Mich- 
igan are  two  members  of  the  Board  of  Pharmacy— Muir  of 
Grand  Rapids  and  Collins  of  Owosso,  both  accompanied  by 
their  wives. 

We  have  a  nice  train,  with  ample  accommodations,  an 
observation  and  library  coach  in  the  rear,  and  we  shall  have 
a  pleasant  trip  across  the  country. 

Wednesday,  August  ii.—We  got  into  Kansas  City  at  9 
o'clock  this  morning  and  were  there  joined  by  the  St.  Louis 
delegation  and  by  others  from  the  South.  Dr.  Whelpley  was 
in  charge  of  that  branch  of  the  trip.  Others  from  St.  Louis 
were  Otto  Claus,  L.  G.  Blakeslee,  F.  G.  Uhlrich  and  his  wife 
and  daughter,  R.  C.  Reilly,  his  wife  and  wife's  mother,  and 
Miss  Curtman. 

Professor  Remington  and  his  daughter,  Miss  Elsie,  also 
came  with  the  St.  Louis  party,  as  did  Mr.  and  Mrs.  Theo.  E. 
Otto  and  Mr.  and  Mrs.  B.  H.  Overbeck  and  their  son. 


All  day  long  we  have  been  passing  through  the  fertile  corn 
and  wheat  fields  of  Kansas.  Here  are  the  farmers  who 
form  the  backbone  of  the  nation,  but,  oh!  what  a  hot 
country  they  have — at  least  to-day.  It  certainly  is  a  scorcher ! 
All  sorts  of  negligee  costumes  may  be  seen  through  the  train, 
from  Beal  with  his  black  shirt  and  flowing  tie  to  the  ladies 
in  as  little  ornamentation  as  modesty  permits.  By  afternoon 
everybody  has  given  up  all  desire  to  preserve  personal  ap- 
pearances, and  the  demand  for  seats  on  the  observation  plat- 
form in  the  rear  is  far  greater  than  the  supply. 

Professor  Beal,  Dr.  Koch,  and  Board-of-Pharmacy  Tobey 
are  occupying  a  stateroom  in  our  car,  and  visitors  have 
thronged  there  all  day — first,  because  of  the  wit  and  wisdom 
of  the  occupants  of  the  room,  and  secondly  (and  only  sec- 
ondly), because  on  the  Sante  Fe  one  may  smoke  in  the  state- 
rooms but  not  in  the  dressing  rooms.  How  much  kicking 
there  has  been  over  the  smoking  restrictions !  Dr.  Cohn  of 
New  York  nearly  had  a  row  with  the  conductor,  but  all  ar- 
gument was  futile,  as  were  assertions  that  on  every  other  road 
in  the  country  smoking  was  permitted  in  the  men's  dressing 
rooms.  A  small  smoking  car  way  up  in  front,  half  a  mile 
away,  is  expected  to  fill  the  bill. 

Cohn,  by  the  way,  is  a  witty  chap.  Some  one  was  guying 
him  to-day  about  his  high  forehead,  and  Dr.  Francis  asked 
him  what  hair  tonic  he  used.  He  replied  that  the  famous 
product  of  the  Seven  Sisters  was  his  favorite  and  if  neces- 
sary he  could  prove  that  it  was  a  great  success.  This  reminds 
me  that  some  one  asked  Dr.  Beal,  after  an  introduction  to 
Prof.  J.  A.  Koch  of  Pittsburg,  if  the  Professor  were  the 
manufacturer  of  Coke's  dandruff  cure. 

Well,  here  are  many  of  the  leading  lights  of  American 
pharmacy,  and  it  seems  as  though  most  of  the  problems  facing 
the  profession  ought  to  be  pretty  well  settled  before  we  get 
to  Los  Angeles.  But  not  until  the  weather  moderates.  Let 
us  hope  for  the  best  to-morrow.  The  future  life,  whatever 
it  has  to  offer,  will  have  no  terrors  for  us  after  to-day's  ex- 
perience. 

Thursday,  August  12. — What  a  relief  it  was  to  awake  this 
morning  and  find  it  so  much  cooler !  The  weather  has  been  de- 
lightful to-day,  and  we  have  been  passing  through  a  most  in- 
teresting section  of  the  country — chiefly  New  Mexico.  Yes- 
terday the  fertile  farming  lands  of  Kansas,  but  level  and 
rather  monotonous — to-day  the  picturesque  mountain  scenery 
and  the  wash-outs  and  the  eroded  cliffs  once  inhabited  by  the 
Pueblos  and  still  containing  many  Indians. 

As  we  sat  on  the  observation  platform  we  could  see  the 
interesting,  even  fascinating,  Indian  villages  every  few  miles, 
scattered  along  on  either  side  of  the  track,  and  whenever  our 
train  stopped  at  a  station,  or  even  got  on  a  siding  for  another 
train  to  pass  us,  Indians  would  appear  with  baskets  and 
trinkets  for  sale. 
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This  picture  of  President  Oldberg.  Dr.  J.  A.  Koch,  and  Dr.  James  H. 
Beal  (reading  from  the  left)  was  taken  at  the  Oldberg  home  in  Chicago,  on 
the  way  West. 

How  picturesque  but  how  dirty  they  were ! 

Miss  Remington  bought  a  hand-hammered  set  of  copper 
beads  off  one  old  squaw's  neck,  much  pleased  with  her  victory, 
but  a  hard-headed  pessimist  among  us  declared  that  the 
woman  probably  sold  three  or  four  strings  the  same  way 
every  day.  Professor  Remington  still  further  spoiled  his 
daughter's  prize  by  suggesting  that  it  would  need  a  thorough 
lisinfection  before  it  would  be  safe  to  handle! 

The  Indians  have  been  of  great  interest  to  the  camera 
enthusiasts  all  day  long.  The  squaws  with  papooses  on  their 
backs  have  especially  delighted  the  photographic  squad,  but 
the  old  girls  had  an  annoying  habit  of  turning  their  backs 
whenever  they  caught  sight  of  a  camera. 

These  Indians  arc  all  of  them  farmers,  and  it  is  to  their 
credit  that  they  do  so  well  under  many  obstacles.  For  while 
the  soil  is  naturally  rich,  it  is  dreadfully  dry,  and  the  water 
which  would  make  it  a  garden  spot  is  painfully  scarce.  Irri- 
gation has  to  be  resorted  to,  and  the  red  men  have  practiced 
it  here  and  there  quite  successfully.  The  water  which  wells 
up  from  the  vast,  black  lava  beds  in  a  section  near  the  "Great 
Divide"  is  carried  by  them  down  channels  into  the  valley  be- 
neath, and  some  of  the  farms  are  very  fertile.  Alfalfa,  corn, 
and  wheat  seem  to  be  chief  crops.  The  houses  of  the  Indians 
are  all  made  of  adobe,  and  the  garments  of  the' Indians  them- 
selves still  evidence  a  love  for  bright  colors.  Altogether  they 
presented  an  interesting  spectacle  and  they  have  gone  far  to 
make  to-day  the  most  pleasurable  of  the  trip  thus  far. 

Our  party  has  been  added  to  here  and  there.  To-day  F.  B. 
Lillie  of  Guthrie,  Oklahoma,  H.  L.  Taylor,  of  the  Educational 
Department  of  New  York  State,  and  Dr.  Payne  of  Atlanta, 
have  joined  us  at  different  points.  Many  of  our  people,  I 
am  told,  went  West  ahead  of  us.  President-elect  Rusby, 
Lyman  F.  Kebler,  Mr.  and  Mrs.  England,  Secretary  Caspari, 
M.  I.  Wilbert  and  several  others  have  been  taking  in  the 
Seattle  Exposition  and  will  greet  us  at  Los  Angeles.  Pro- 
fessor and  Mrs.  Dye  of  Columbus,  Ohio,  have  preceded  us 
to  the  Grand  Canyon,  and  will  be  there  when  we  arrive. 

In  speaking  of  the  New  York  people,  a  day  or  two  ago, 
I  neglected  to  mention  Thos.  P.  Cook,  wife  and  daughter,  and 
Mr.   and   Mrs.  John   A.   Dunn.     There   are  doubtless   many 


others  who  have  escaped  me.  Altogether  our  party  num- 
bers about  70,  and  we  are  a  very  happy  and  informal  fam- 
ily. The  A.  Ph.  A.  bond  of  brotherhood  is  certainly  a  very 
warm  one,  and  it  is  keen  pleasure  to  travel  under  such  cir- 
cumstances. 

Azor  Thurston,  one  of  the  State  chemists  of  Ohio,  and 
his  wife  and  son,  joined  us  with  the  St.  Louis  delegation, 
and  Gus  Lindvall  and  his  wife,  of  Illinois,  are  also  with  us. 
The  bt-ard  of  pharmacy  people  are  among  our  most  active 
representatives,  and  several  times  I  have  seen  Muir,  Eng- 
strom,  Sala,  Collins,  Terrill,  De  Woody  and  others  with  their 
heads  together.  Dr.  Taylor  is  consulting  with  them  regard- 
ing the  work  of  the  Syllabus  Committee — a  joint  committee 
of  both  the  Boards  and  the  Faculties. 

We  stopped  at  Albuquerque  for  40  minutes  at  noon  to-day 
and  it  was  a  pleasant  respite.  Bernard  Ruppe  and  a  dele- 
gation of  local  druggists  met  us  at  the  train  and  served  re- 
freshments inside  the  Indian  Museum.  Afterwards  I  walked 
through  the  town  somewhat  and  finally  stumbled  onto  the 
adobe  hut  of  an  Indian  family.  An  old  fellow  came  out  in 
a  gay  velvet  coat  and  I  snapped  his  picture  before  he  could 
turn  his  back.  It  may  adorn  this  number  of  the  Bulletin. 
This  morning,  when  the  train  stopped  at  a  siding,  we  saw 
an  old  Indian  couple  examining  their  cornfield,  the  wife  sup- 
porting her  aged  husband  in  a  loving  manner  which  made  an 
interesting  picture.  Dr.  Whelpley  at  once  jumped  off  and 
asked  the  pair  if  they  wouldn't  let  him  take  their  picture. 

"Me  no  pretty,"  said  the  wrinkled  squaw.  This  answer 
is  worth  chronicling  as  the  first  admission  of  the  kind  on 
record. 

This  whole  territory  is  so  vast  and  so  thinly  populated 
that  one  is  impressed  with  the  thought  that  our  population 
may  be  expanded  almost  indefinitely  before  we  shall  have 
anything  like  the  congested  condition  of  England  and  the 
European  countries.  Irrigation  will  make  New  Mexico  a 
land  of  boundless  fertility.  I  saw  in  a  newspaper  to-day 
that  the  government,  although  it  has  spent  fifty  million  dol- 
lars already  in  irrigation  projects,  has  hardly  begun  its  pro- 
jected work  in  this  direction,  and  that  much  more  than  this 
amount  has  been  thus  far  expended  by  private  enterprise. 

Funny  things  transpire  every  few  minutes  and  keep  us  all 


The  ■■  snapshot"  of  the  old  Indian,  taken  at  Albuqueraue.  turned  out  poorly , 
but  his  adobe  hut  is  seen  in  the  background. 
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These  soldier  boys  were  caught  as  we  stopped  at  Lamy,  New  Mexico. 

amused.  I  cannot  hope  to  chronicle  them  all,  or  indeed  more 
than  touch  in  the  most  superficial  manner  upon  things  and 
places  and  facts  of  interest.  Dr.  Cohn  is  wearing  a  linen 
duster  which  looks  so  much  like  an  automobile  outfit  that 
everybody  yells  Honk !  Honk !  when  he  appears  in  sight.  Dr. 
Whelpley  blossomed  out  in  one  this  morning  and  the  same 
cry  greeted  his  appearance. 

Dr.  Payne  is  still  the  gallant,  and  one  may  see  him  chatting 
with  some  fair  lady  whenever  one  takes  a  trip  through  the 
train.  Professor  Remington  has  a  collection  of  new  stories 
and  may  be  found  almost  any  time  in  the  smoking  car  with 
an  interested  crowd  around  him.  Dr.  J.  M.  Francis,  whose 
avoirdupois  is  never  very  great,  nearly  melted  away  yester- 
day in  the  terrific  heat,  but  is  cheerful  enough  to-day  to  in- 
dulge frequently  in  that  sardonic  form  of  humor  which 
emanates  from  him  so  readily. 

Friday,  August  /j.— Well,  here  we  are  at  the  Grand 
Canyon  in  Arizona — "the  awful  brooding  chasm  as  deep  as 
the  ocean  and  as  profoundly  silent  as  the  stars."  I  cannot 
describe  it,  and  if  I  made  the  attempt  I  should  simply  revel 
in  adjectives  and  then  find  too  few  of  them  in  my  vocabulary. 

This  morning  at  6  o'clock  we  got  into  Williams,  Arizona, 
the  junction  point  where  we  left  the  Santa  Fe  to  take  the 
winding,  climbing  road  up  to  the  Canyon.  We  laid  over  at 
Williams  for  two  hours  to  wait  for  a  delayed  Western  train 
and  meantime  ate  our  breakfast  at  the  very  comfortable  hotel 
beside  the  track— another  one  of  the  Fred  Harvey  inns  scat- 
tered all  along  the  Santa  Fe.  The  air  was  cool  and  bracing 
and  everybody  enjoyed  the  liberty  of  the  open  after  three  or 
four  days  of  confinement  in  the  Pullmans.  Then  we  all  got 
aboard  and  the  engine  fairly  groaned  and  puffed  and  wheezed 
as  it  bravely  pulled  us  up  the  mountain  side— a  two  hours' 
climb  to  the  El  Tovar. 

Leaving  the  train,  we  ascended  the  wood  stairs,  registered 
at  the  Tovar,  left  our  rooms  as  quickly  as  our  baggage  had 
been  deposited  in  them,  and  then  with  one  accord  we  all 
walked  out  front  to  the  precipice  only  100  feet  or  so  from 
the  porch. 

Exclamations  of  surprise  and  wonderment  burst  from 
every  one.  It  was  a  stupendous  sight,  fairly  staggering  the 
imagination.    Think  of  a  great  canyon  over  a  mile  deep,  over 


thirteen  miles  from  rim  to  rim,  and  more  than  200  miles 
long!  Think  of  stratum  upon  stratum  of  varicolored  rock 
laid  on  top  of  one  another  in  countless  numbers,  and  all 
washed  and  eroded  into  shapes  and  designs  of  marvelous 
symmetry  and  variety!  Think  of  the  millions  upon  millions 
of  years  when  these  strata  were  slowly  being  laid  down  in 
the  great  ocean  bed  which  once  covered  all  this  region,  and 
then  think  of  the  additional  millions  required  to  cut  and  carve 
it  all  away  again ! 

One  is  impressed,  as  he  looks  thoughtfully  at  this  spec- 
tacle with  the  vastness  of  time  and  the  marvelous  transforma- 
tions gradually  being  worked  out  in  what  we  are  accustomed 
to  think  of  as  the  immutable  and  unchangeable  mountains. 
Even  to  the  dabbler  in  geologic  lore  the  Canyon  tells  a  won- 
derful story  of  the  painfully  slow  but  majestic  changes 
wrought  through  countless  ages  by  the  great  forces  of  nature 
— wind  and  water  and  snow  and  ice.  Here  you  see  it  all  in 
one  great  panorama.  It  is  as  if  Nature  decided  to  leave  one 
place  where  mankind  could  see  the  clear  evidence  of  her 
transformations  of  the  earth's  surface  and  could  in  a  sense 
witness  her  method  of  operation.  There  is,  perhaps,  no 
other  place  in  the  world  where  the  story  is  told  in  one  com- 
pact volume — a  volume  writ  by  Nature  herself. 

I  have  dwelt  most  on  the  majesty  and  significance  of  the 
spectacle,  but  it  is  no  less  beautiful  than  wonderful.  The 
colors  and  the  shadings,  the  curvatures  and  the  formations, 
bring  joy  and  delight  to  the  eye. 

And  it  is  never  the  same.  The  Canyon  is  different  every 
hour  in  the  day. 

Certainly  the  Committee  on  Transportation,  in  deciding 
upon  the  Santa  Fe  route  to  Los  Angeles,  acted  wisely  and 
well.  The  Canyon  is  richly  worth  going  across  a  continent 
to  see. 

We  got  here  at  11  o'clock.  Rooms  secured,  and  a  walk 
taken  along  the  precipice  in  front  of  the  hotel,  we  had 
lunch  at  12.30,  and  then  the  party  was  off  for  a  drive  to 
O'Neill's  Point,  three  miles  distant.  In  our  carriage  were 
Professor  Remington  and  his  daughter.  Dr.  J.  M.  Francis, 
his  wife  and  sister-in-law,  Miss  Harris,  Mrs.  M.  M.  Gray, 
and  Dr.   Cohn.     I  took  a  picture  of  the  party  which  I  hope 


This  was  the  head  of  the  trail  party  on  muleback  as  it  started  for  its  long 
and  picturesque  trip  way  down  into  the  depths  of  the  Canyon. 
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will  be  successful  enough  for  reproduction  in  this  issue  of 
le  Bulletin. 

The  view  from  O'Neill's  Point  is  somewhat  more  com- 
prehensive than  that  seen  from  the  El  Tovar,  and  it  pre- 
sented new  beauties  and  fresh  wonders.  But  we  are  back 
now  at  the  hotel — some  of  us  sitting  here  on  the  porch  in 
full  view  of  the  Canyon,  while  others  are  at  the  writing 
desks  inside,  feverishly  sending  picture  postals  to  their  friends 
at  home  and  telling  them  how  wonderful  and  marvelous  it 
all  is. 

The  camera  fiends  are  in  evidence.  I  looked  up  just  now 
to  see  Professor  Remington  and  his  daughter  strolling  along 
the  parapet  and  stopping  occasionally  to  erect  a  tripod  and 
make  an  exposure.  Sala  of  Indiana,  Lillie  of  Oklahoma,  Muir 
of  Michigan,  Koch  of  Pennsylvania,  Pease  of  Nebraska, 
Whelpley  of  Missouri,  and  others,  are  starting  ofiF  swinging 
their  cameras.  But  the  scene  is  too  vast,  too  comprehensive 
— it  cannot  be  imprisoned  on  a  camera  plate. 

To-night  we  dine  at  6,  and  afterwards  take  the  "sunset 
drive"  to  Hopi  Point,  three  miles  west  from  the  hotel.  Then 
comes  a  native  Indian  dance  at  the  "Hopi  House"  across 
the  way.  To-morrow  we  take  the  trail  on  mule-back  down 
into  the  Canyon. 

Saturday,  August  14. — Another  day  at  the  Canyon! 
Would  that  we  could  stay  and  have  the  meeting  right  here 
at  the  El  Tovar! 

The  drive  to  "Sunset  View"  last  evening  after  dinner  was 
a  fitting  climax  to  the  day's  pleasure.  The  outlook  there  is 
more  comprehensive  than  we  have  so  far  seen,  and  we  ar- 
rived just  as  the  setting  sun  was  tinting  the  vast  scene  with 
pinks  and  purples  of  the  most  exquisite  color  and  radiance. 

The  great  chasm  seemed  filled  with  wonders  to  delight  the 
senses.  Here  were  amphitheatres,  there  castles,  yonder  col- 
onnades, in  another  place  temples,  and  ruined  cities  seemed 
piled  upon  one  another  in  endless  Variety.  All  was  carved  as 
regularly  and  symmetrically  as  by  a  great  Michelangelo, 
and  over  all  were  those  suffusing  tints  of  the  dying  sun, 
gradually  growing  softer  and  softer  and  finally  melting  away 
to  leave  the  depths  of  the  Canyon  covered  with  a  deep, 
misty  purple. 

But  the  wagon  drivers  are  a  prosaic  lot.  "All  aboard" 
they  yelled  before  we  had  time  to  satiate  our  souls  with  the 
mystery,  and  back  we  were  driven  to  the  hotel  over  those 
roads  which  are  hard  indeed  on  a  man  not  well  cushioned 
and  upholstered  by  nature. 

This  morning  everybody  was  up  for  an  early  breakfast, 
and  then  about  half  the  party  mounted  mules  and  started  for 
the  trail  trip  down  into  the  Canyon  itself.  There  was  mucli 
laughter  and  gayety  as  they  started  off — the  women  with 
divided  skirts  and  leggings  rented  for  the  occasion,  and  the 
men  with  all  sorts  of  grotesque  costumes.  Miss  Remington 
carried  off  the  prize  for  most  perfect  horsemanship ;  Dr. 
Cohn  looked  the  part  of  a  Western  cowboy  most  effectually; 
and  Dr.  Beal  was  a  perfect  duplication  of  Colonel  Roosevelt. 
Readers  of  the  Bulletin  may  expect  to  see  some  interesting 
"snapshots"  of  the  party  in  the  issue  in  which  this  diary  of 
the  trip  appears. 


At  11  o'clock,  two  hours  later,  we  caught  sight  of  them 
winding  their  way  down  in  the  Canyon,  a  mile  and  a  half 
below  us,  and  looking  like  ants.  Lunching  at  the  tents  on 
the  plateau,  they  started  back  afterwards  and  returned  to  the 
hotel  about  5.30  this  afternoon.  What  a  weary  and  wilted 
crowd  they  were !  But  they  declared  with  one  voice  that  they 
had  had  the  time  of  their  lives,  and  the  rest  of  us  had  to 
take  tl^ir  word  for  it. 

This  evening,  however,  they  are  walking  with  peculiar 
gaits,  and  I  am  told  that  some  of  the  ladies  ate  their  dinners 
standing  up  in  their  rooms.  That  they  do  not  enjoy  sitting 
as  much  as  usual  is  apparent  to  the  most  casual  observer. 

But  it  is  nearing  8  o'clock  and  we  are  off  for  our  train  to 
resume  our  way  to  Los  Angeles,  where  we  arrive  at  6  o'clock 
to-morrow  evening.  We  have  a  hot  trip  before  us  to-night 
and  to-morrow  across  the  desert. 

What  a  treat  the  stop-over  of  two  days  at  the  Canyon 
has  been! 

Sunday,  August  13. — We  reached  Los  Angeles  promptly 
on  time  at  6  o'clock  this  evening,  and  were  met  back  at  San 
Bernardino  by  a  group  of  our  California  hosts.  Among  them 
were  Messrs.  Drake,  Jesson,  Dickinson,  Ward,  Mrs.  Fletcher 
Howard,  and  many  others.  Their  reception  was  very  warm, 
and  they  rode  in  with  us  to  Los  Angeles.  From  the  station 
we  were  taken  up  to  the  Hotel  Alexandria  in  a  special  car, 
and  there  we  were  met  by  many  more  of  the  local  druggists 
and  their  ladies. 

We  have  been  shown  to  our  rooms,  have  washed  and 
brushed  off  some  of  the  alkali  dust  collected  in  crossing  the 
great  desert  to-day,  have  had  dinner,  and  now  feel  settled  for 
the  week.  As  I  write,  I  am  at  a  table  on  the  mezzanine 
balcony,  and  the  hotel  lobby  below  me  is  a  busy  and  inter- 
esting scene.  Friends  are  greeting  friends  and  laughter  and 
gayety  are  abundant.  The  local  hosts  are  everywhere,  and  it 
is  evident  that  we  are  going  to  have  entertainment  of  the 
real  California  sort. 

Secretary  Caspari  just  arrived  a  minute  ago,  and  loud 
clapping  greeted  his  approach  as  he  walked  through  the 
crowded  room.  Professor  Searby  is  here,  although  a  recent 
illness  nearly  prevented  his  coming.  Martin  I.  Wilbert  came 
on  a  few  days  ago,  as  did  also  a  group  of  Arkansas  people, 
among  whom  are  Martin  Dowdy  and  Miss  Fien.  Many 
others  are  here  whom  I  have  not  seen  yet,  and  members  will 
be  arriving  on  every  train  to-night  and  to-morrow. 

Local  Secretary  Jones  has  his  forces  well  organized,  and 
as  the  head  of  the  Glad-Hand  Department  is  a  perfect  suc- 
cess. The  Hotel  Alexandria  is  a  sumptuous  place  and  is  in 
perfect  keeping  with  the  beautiful  groves  and  luxurious  ver- 
dure of  Southern  California.  The  meetings  will  most  of 
them  be  held  in  Blanchard  Hall,  near  by  and  adjacent  to  all 
the  hotels  in  this  district,  although  the  evening  sessions,  I 
believe,  are  to  be  here  in  the  Alexandria. 

But  enough  by  way  of  preface  and  introduction.  The 
meeting  opens  to-morrow  afternoon,  and  it  is  evident  from  the 
attendance,  from  the  programme,  from  the  large  local  rep- 
resentation, and  from  the  warm  hospitality  of  our  hosts,  that 
it  will  be  a  very  successful  one.  H.  B.  M. 
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Reading  from  the  left,  we  have  President  Oldberg,  J.  A.  Koch. 
Harry  B.  Mason,  and  James  H.  Beal— taken  at  Professor  Oldberg's 
home  en  route  West. 


Chas.  W.  Tobey  and  J.  A.  Dunn,  stripped  for  the  hot  day  crossing 
the  corn-fields  of  Kansas,  were  caught  as  they  sought  fresh  air  at 
one  of  the  stopping  places. 


Dr.  J.  A.  Koch,  Prof.  J.  P.  Remington,  and  Miss  Elsie  Reming- 
ton (reading  from  the  left  always  in  these  pictures)  at  the  stop-over 
in  Lamy,  New  Mexico. 


Professor  Remington  came  near  adopting  these  waifs  at 
Lamy,  but  Miss  Remington  thought  the  family  was  large  enough 
already. 


The  stations  all  along  the  route  of  the  Santa  Fe  are  beautiful  in 
their  architectural  lines,  and  most  of  them  are  of  the  Spanish  mission 
design.    This  is  a  poor  view  of  the  Albuquerque  depot. 


Some  of  the  Michigan  party  at  Williams,  Arizona— Mrs.  J.  M. 
Francis,  Miss  Harris,  W.  E.  Collins,  Mrs.  Collins,  L.  A.  Seltzer, 
Mrs.  John  Muir,  Dr.  Francis,  and  Mr.  Muir. 


Snapshots  taken  on  the  way  to  Los  Angeles. 
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E.  O.  Engstrom  and  Dr.  H.  M.  Whelpley  were  having  a  chat 

at  the  station  in  Kansas  City,  with  W.  E.  Terrill  in  the  shadowy 
hackKround. 


John  A,  Dunn  of  Brooklyn.  E.  H.  Ladish  of  Chicago,  and  Dr 
Alfred  I.  Cohn.  smoking  hard  at  the  Kansas  City  station. 


Mrs.  M.  M.  Gray,  of  Chicago,  leads  this  section  of  the  party  on 
muleback  which  went  down  the  precipitous  trail  into  the  Grand 

Canyon. 


Some  of  the  trail  party  getting  ready  for  the  trip. 
ington  is  scarcely  recognizable  in  the  center. 


Miss  Rem- 


At  O'.Neill's  point  at  the  Canyon,  with  the  stage  coach  in  the 
background.  Professor  Remington  and  Dr.  Cohn  in  the  fore- 
ground. 


A  group  of  A.  I'h.  A.  people  are  here  seen  standing  over  the 
yawning  chasm  at  the  Canyon  and  viewing  the  marvelous  spectacle 
beneath  them. 


Snapshots  taken  on  the  way  to  Los  An|{eles. 


THE  LOS  ANGELES  MEETING. 

The  A.  Ph.  A.  in  the  "City  of  Angels  "—Solid  Resolutions  by  President  Oldber^,  to  be  Considered  by 

the  Council— A  Fi^ht  Over  Words— Membership  Gains— Work  of  the  Sections— The  Boards 

and  the  Colleges— The  1910  Meeting  to  be  in  Richmond  next  May. 


The  annual  meeting  of  the  American  Pharmaceutical  Asso- 
ciation, held  August  16  to  20  in  Los  Angeles,  was  pretty  well 
attended  despite  the  great  distance  from  the  center  of  mem- 
bership. The  attendance  of  members  from  the  East  and 
Middle  West,  however,  was  somewhat  beyond  expectation, 
while  the  immediate  locality  was  better  represented  than  has 
been  the  case  in  many  years.  The  Pacific  Coast  people, 
indeed,  were  out  in  strong  force,  and  the  sessions  of  the 
various  sections  were  therefore  very  well  attended.  The 
total  registration  was  something  over  800,  but  this  of  course 
included  the  ladies.  Richmond  was  selected  for  the  next 
meeting,  which  will  be  held  in  May  shortly  after  the  pharma- 
copoeial  convention  in  Washington. 

LAVISH   ENTERTAINMENT. 

The  entertainment  of  the  California  hosts  was  most 
lavish,  and  a  pace  was  set  that  will  be  difficult  to  follow  in 
the  years  to  come.    T.  W.  Jones,  local  secretary,  and  W.  R. 


T.  W.  Jones,  local  secretary. 
Dickinson,  Chairman  of  the  Entertainment  Committee,  were 
particularly  in  evidence,  while  the  numerous  affairs  arranged 
for  the  ladies  were  presided  over  for  the  most  part  by  Mrs. 
Fletcher  Howard.  Space  is  unfortunately  lacking  for  us  to 
go  into  the  entertainments  in  detail.  Suffice  it  to  say  that 
the  membership  was  given  every  opportunity  to  visit  the 
points  of  interest  in  and  about  Los  Angeles,  with  an  all  day 
trip  to  Catalina  on  Saturday  as  the  climax  of  an  unusual 
week. 

After  leaving  Los  Angeles  the  members  were  shown  about 
San  Francisco  in  automobiles,  and  even  the  druggists  of 
Portland  wanted  to  entertain  the  party.  In  returning  home 
some  of  the  members  went  to  the  Yosemite  Park,  others  to 
San  Francisco,  still  others  to  Portland  and  Seattle,  and  quite 
a  number  took  in  Yellowstone  Park  and  other  points  of 
interest. 


PRESIDENT    OLDBEKG    ABSENT. 

It  was  a  great  disappointment  to  the  Association  that 
President  Oscar  Oldberg  was  prevented  by  illness  from  at- 
tending the  meeting.  So  great  was  his  love  for  the  Asso- 
ciation, and  so  keen  his  desire  to  be  in  Los  Angeles,  that  noth- 
ing but  the  positive  instructions  of  his  physician  prevented 
him  taking  the  long  and  arduous  trip.  Sympathy  for  Pro- 
fessor Oldberg  was  expressed  on  every  hand ;  the  wish  was 
often  heard  that  he  might  soon  be  restored  to  complete 
health;  and  the  Association  passed  a  resolution  of  regret  and 
sent  a  telegram  to  Professor  Oldberg  at  the  first  general 
session  on  Monday  afternoon. 

In  Professor  Oldberg's  absence  the  general  sessions  were 
presided  over  by  First  Vice-President  Eugene  G.  Eberle, 
while  Professor  Oldberg's  address  was  read  at  his  own 
request  by  Harry  B.  Mason.  The  president-elect,  as  every- 
body knows,  is  Prof.  Henry  H.  Rusby,  who  was  chosen 
during  the  year  by  the  new  system  of  electing  officers  by 
mail.  This  system  will  be  continued,  and  the  nominees  for 
1910-11,  selected  at  the  Los  Angeles  meeting,  will  be  found 
printed  on  another  page.  There  are  three  nominees  for  each 
position,  and  the  election  itself  will  be  carried  on  by  post  a 
month  or  two  hence.  President-elect  Rusby  was  installed  at 
the  last  general  session  on  Friday  afternoon,  and  will  pre- 
side over  the  Richmond  meeting  next  year. 

EPITOME    OF    THE     PRESIDENT'S     ADDRESS. 

Referring  now  to  President  Oldberg's  address,  it  may 
be  said  that  its  chief  feature  was  a  strong  and  convincing 
statement  of  the  economic  and  professional  ills  from  which 
American  pharmacy  is  now  suffering.  Most  of  our  troubles, 
he  said,  arose  from  the  single  fact  that  there  were  far  too 
many  drug  stores.  He  declared  that  this  overdevelopment 
of  competition  had  compelled  pharmacists  to  add  one  side 
line  after  another  in  a  hungry  desire  to  do  business  enough 
to  make  a  living;  that  commercialism  had  thus  developed  un- 
til it  was  threatening  the  professional  foundation  of  the  call- 
ing; that  the  only  effective  remedy  was  to  recognize  in  law 
the  difference  which  actually  exists  in  fact  between  the  re- 
sponsibilities of  the  proprietor  and  those  of  the  clerk;  that 
the  former  should  be  graduated  from  a  recognized  college  of 
pharmacy;  that  lower  requirements  would  be  adequate  for 
the  latter;  and  that  while  the  enactment  of  measures  of  this 
kind  in  every  State  would  primarily  be  in  the  interests  of 
the  public  health,  the  number  of  stores  would  incidentally  be 
greatly  decreased  on  the  one  hand,  and  on  the  other  the 
number  of  clerks  would  be  so  increased  as  to  overcome  the 
present  embarrassing  stringency  of  the  clerk  market.  This 
portion  of  President  Oldberg's  address  is  printed  elsewhere  in 
the  present  issue  of  the  Bulletin  and  will  richly  bear  close 
reading  and  study. 

President  Oldberg  made  several  other  suggestions  and 
recommendations  of  importance.  He  expressed  the  convic- 
tion that  the  Pharmacopoeia  should  contain  a  greater  number 
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working  formulas  in  order  that  the  pharmacist  could  more 
rgely  make  his  own  preparations,  and  he  urged  that  a  spe- 
■al  committee  be  appointed  to  investigate  and  report  upon 
le  subject  in  time  for  the  next  revision  of  the  U.  S.  P.  He 
Ecommended  that  the  Association  print  a  "brief  and  une- 
livocal  statement"  regarding  patent  medicines,  telling  why 
By  exist  and  the  harm  they  do,  this  to  be  displayed  in  the 
)res  of  all  members.  He  advised  that  the  report  on  the 
jgress  of  pharmacy  be  made  more  practical;  that  it  be 
prepared  by  a  committee  of  five  men  instead  of  by  one  re- 
porter ;  and  that  it  be  published  in  monthly  installments  in  the 
official  Bulletin  of  the  A.  Ph.  A.  He  thought  the  Bulletin  of 
the  A.  Ph.  A.  should  be  so  enlarged,  indeed,  that  the  twelve 
numbers  in  a  given  year  would  contain  the  entire  transac- 
tions of  the  Association,  thus  doing  away  with  the  annual 
volume  of  proceedings.  Suggestions  were  made  for  the 
abolition  of  certain  committees  and  for  the  establishment  of 
certain  others,  and  there  were  a  number  of  recommendations 
looking  toward  an  entire  recasting  of  the  constitution  and 
by-laws  of  the  Association.  These  changes,  however,  re- 
ferred to  details.  Professor  Oldberg  was  silent  regarding 
the  radical  plans  of  reorganization  which  have  been  brought 
forward  during  the  last  year  or  two. 

A  LITTLE   FLURRY   OVER   WORDS. 

Professor  Oldberg's  address,  so  far  as  we  have  epitomized 
it  in  the  foregoing,  was  finally  referred  to  the  Council  with 
the  understanding  that  it  would  be  turned  over  to  a  com- 
mittee whose  duty  it  will  be  to  cooperate  with  Professor 
Oldberg  himself,  consider  the  various  recommendations 
thoroughly,  and  then  report  definitely  at  the  next  annual  meet- 
ing in  Richmond.  President  Oldberg's  recommendations  were 
so  numerous  and  important  that  hasty  action  at  the  Los 
Angeles  convention  was  deemed  unwise.  In  one  respect, 
however.  President  Oldberg  stirred  up  a  storm  almost  ap- 
proaching a  hurricane.  He  incidentally  took  the  ground  in 
his  address  that  it  had  been  a  mistake  for  Congress  to  adopt 
the  National  Formulary  as  a  legal  standard,  when  consid- 
eration is  taken  of  the  fact  that  the  book  is  published  by  an 
organization  which  may  change  or  modify  it  at  any  time,  or 
even  suspend  its  publication  altogether.  Prof.  Hallberg, 
taking  umbrage  at  this  expression  of  opinion,  moved  the 
appointment  of  a  special  coimnittee  to  consider  this  and 
certain  other  features  of  the  address  and  report  at  the  next 
general  session.  Such  a  committee  was  appointed  and  com- 
prised W.  M.  Searby,  M.  I.  Wilbert,  and  Professor  Hallberg 
himself. 

When  the  report  of  the  committee  was  presented,  it  was 
couched  in  such  severe  and  drastic  language,  that  a  fight  was 
made  by  Harry  B.  Mason  and  J.  H.  Beal  to  have  it  referred 
back  to  the  committee  to  undergo  a  sandpapering  and  polish- 
ing process.  Half  an  hour  of  hot  debate  ensued  and  the 
discussion  became  the  one  thing  of  most  sensational  interest 
at  the  convention.  The  report  was  finally  referred  back  to 
the  committee  by  a  large  majority  vote,  after  a  "division" 
had  been  requested  by  Professor  Hallberg. 

The  revised  and  chastened  report  of  the  committee  was 
finally  presented  at  the  last  general  session  on  Friday  after- 
noon. After  some  further  sparring  the  committee  ended 
all  debate  by  voluntarily  and  graciously  offering  to  make 
certain  changes  in  its  revised  report  suggested  by  Mr.  Mason. 
As  finally  adopted  the  report  expressed  dissent  with  Professor 
Oldberg's  views   regarding  the    National   Formulary  and   its 


adoption  as  a  legal  standard,  but  did  so  in  language  uncol- 
ored  by  prejudice  and  severity. 

N.    F.    FIGURES. 

While  we  are  on  the  subject  of  the  National  Formulary,, 
it  may  be  interesting  to  report  that  32,000  copies  have  been 
sold  to  date.  An  edition  of  3000  copies  has  been  published 
during  the  year.  The  establishment  of  the  N.  F.  as  a  legal 
standard  is,  of  course,  at  the  bottom  of  this  increased  demand 
for  th*  volume,  and  the  A.  Ph.  A.  has  made  a  neat  profit 
from  the  book. 

THE  ASSOCIATION   PROSPEROUS. 

It  is  very  apparent  from  reports  rendered  at  the  Los 
Angeles  convention  that  the  Association  is  now  in  a  thriv- 
ing condition.  Everything  is  looking  up.  Treasurer  H.  M. 
Whelpley  reported,  for  instance,  that  the  net  balance  this 
year  exceeded  that  of  last  year  by  $1518.49.    Meanwhile  the 


Ofcar  Oldberg,  retirine  president. 

special  funds  had  increased  in  value  to  the  extent  of  $1872.83, 
The  total  assets  are  now  $36,393,  besides  the  special  fund 
for  the  erection  of  a  monument  to  the  memory  of  Professor 
Procter,  which  amounts  to  $3000  and  over.  The  cash  on 
hand  is  $7749.69. 

MEMBERSHIP  ADVANCES. 

Treasurer  Whelpley  also  reported  upon  some  very  ex- 
cellent work  done  in  reducing  the  number  of  delinquent 
members.  This  year  there  were  134  as  against  211  for  last 
year.  He  had  followed  up  the  work  very  systematically,  had 
written  a  series  of  letters  to  delinquents,  had  enlisted  the 
cooperation  of  the  individual  members  of  the  Council,  and 
had  done  everything  possible  to  reduce  the  loss  by  lapses  and 
suspensions.  The  report  of  the  Chairman  of  the  Committee 
on  Membership,  Wm.  B.  Day,  was  read  in  the  absence  of 
Professor  Day  by  Professor  Hallberg.  A  systematic  cam- 
paign had  been  conducted  for  several  months;  a  series  of 
letters  had  been  sent  to  "prospects;"  members  of  boards 
of  pharmacy  were  included  in  the  list;  and  the  work  had 
been  taken  up  also  at  all  of  the  meetings  of  the  State  phar- 
maceutical associations.     This   campaign   involved   an  expen- 
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diture  of  $448  and  brought  in  receipts  of  $1100.  Something 
over  200  members  had  been  secured,  but  before  the  Los 
Angeles  convention  adjourned,  this  number  had  been  in- 
creased to  376 — a  very  gratifying  total. 

In  this  connection  we  may  mention  the  acceptance  of  the 
proposition  made  by  Prof.  James  H.  Beal.  Professor  Beal 
wanted  the  Association  to  put  a  good  organizer  in  the  field 
and  to  have  him  operate  in  the  larger  cities  in  connection 
with  the  local  branches.  If  this  man  failed  to  bring  in 
enough  money  to  pay  his  expenses.  Professor  Beal  offered 
to  make  up  the  difference.  This  very  generous  proposition 
was  accepted  with  thanks,  and  it  is  very  evident  that  the 
A.  Ph.  A.  is  going  forward  and  not  backward.  Indeed,  the 
membership  has  steadily  advanced  now  for  upwards  of  eight 
or  ten  years. 

THE   A.    PH.    A.    AND   THE    N.    A.    R.    D. 

Relations  with  the  N.  A.  R.  D.  were  touched  upon  several 
times  during  the  week.  The  delegation  of  last  year  to  the 
Atlantic  City  meeting  of  the   N.  A.  R.  D.,  the  chairman  of 


H.  H.  Rusby,  president-elect. 

which  was  Henry  P.  Hynson,  reported  that  a  cordial  feeling 
existed  between  the  two  organizations.  E.  H.  Ladish,  chair- 
man of  the  delegation  to  the  Los  Angeles  convention  from 
the  N.  A.  R.  D.,  presented  the  greetings  of  the  N.  A.  R.  D. 
in  very  warm-hearted  and  enthusiastic  fashion,  expressed 
regret  that  the  two  organizations  had  not  succeeded  in  hold- 
ing a  joint  meeting  this  year,  but  suggested  that  an  effort  be 
made  to  get  together  in  1910.  Mr.  Ladish  presented  an 
invitation  to  this  effect,  signed  by  the  chairman  and  secretary 
of  the  Executive  Committee  of  the  N.  A.  R.  D.,  but  inas- 
much as  the  A.  Ph.  A.  will  meet  in  the  spring,  to  follow 
the  Pharmacopoeial  Convention  in  Washington  during  May, 
the  N.  A.  R.  D.  may  feel  that  this  is  an  unseasonable  time 
for  them  to  hold  their  annual  gathering. 

THE   OPIUM    AND    NARCOTIC    QUESTION. 

Among  the  chief  features  of  the  Los  Angeles  meeting 
were  reports  and  discussions  concerning  the  danger  to  phar- 
macy involved  in  the  illegitimate  traffic  in  liquor  and  nar- 
cotics.    A  most  interesting  and  valuable  report  on  the  work 


of  the  International  Opium  Commission  was  sent  by  Dr. 
Hamilton  Wright,  of  Washington,  D.  C.  Dr.  Wright  de- 
scribed at  some  length  the  work  of  the  Commission  and 
also  touched  upon  the  scope  of  the  new  international  con- 
ference which  is  soon  to  be  held  at  The  Hague.  Figures 
were  presented  by  him  showing  the  enormous  scope  and 
extent  of  the  opium  traffic.  The  average  importation  of 
opium  during  the  last  few  years  has  been  500,000  pounds 
annually,  whereas  a  large  number  of  experienced  surgeons 
have  united  in  their  belief  that  50,000  pounds  would  be  ade- 
quate for  the  legitimate  use  of  the  drug.  There  are  118,000 
Chinamen  in  this  country  and  more  than  fifty  per  cent  of 
these  almond-eyed  Orientals  are  declared  to  be  opium 
smokers.  In  addition  to  that,  opium  is  smoked  by  a  large 
number  of  American  whites  and  negroes.  The  morphine 
habit,  too,  shows  marked  signs  of  increasing :  it  is  said,  for 
instance,  that  from  50  to  75  per  cent  of  all  opium  is  used 
for  the  manufacture  of  morphine,  and  that  50  per  cent  of 
the  morphine  in  turn  is  illegitimately  employed. 

Dr.  Wright  told  what  had  been  done  by  the  International 
Commission  looking  towards  the  restriction  by  all  countries  of 
the  importation  and  sale  of  smoking  opium,  but  he  declared 
that  so  far  at  least  as  this  country  was  concerned,  it  was  not 
enough  merely  to  look  after  the  question  of  importation.  The 
domestic  traffic  in  the  drug  must  be  looked  after  and  Dr. 
Wright  therefore  presented  a  bill  which  he  proposes  to  have 
introduced  in  the  next  session  of  the  National  Congress. 

A    PROPOSED    REVENUE    BILL    COVERING    NARCOTICS. 

Briefly,  this  bill  would  put  the  manufacture  and  sale  of 
opium,  morphine,  chloral  hydrate,  cocaine,  eucaine  and  their 
derivatives  and  preparations  in  the  hands  of  the  Internal 
Revenue  Department  at  Washington.  They  would  then  be 
treated  exactly  as  intoxicating  beverages  are  treated.  Licenses 
would  be  issued  to  manufacturers;  the  products  would  be 
stamped;  and  the  sale  would  be  restricted  and  guarded  in 
every  possible  manner.  The  bill  was  rather  drastic  in  char- 
acter, and  it  seemed  to  some  of  the  members  that  it  might 
be  in  need  of  some  modification.  It  was  therefore  referred 
to  a  special  commmittee  of  five  to  consider  and  suggest  cer- 
tain changes  and  consult  with   Dr.   Wright  himself. 

Dr.  Lyman  F.  Kebler,  Chief  of  the  Division  of  Drugs  in 
the  Department  of  Agriculture  at  Washington,  gave  a  verbal 
abstract  of  a  paper  on  the  necessity  for  a  stringent  Federal 
law  restricting  the  sale  of  narcotics.  Dr.  Kebler  touched 
upon  the  many  fake  patent  medicines  containing  cocaine  and 
other  narcotics,  and  incidentally  declared  that  there  were 
100,000  drug  habitues  in  the  country. 

THE  LIQUOR   SITUATION. 

These  two  papers,  by  Dr.  Wright  and  Dr.  Kebler  respect- 
ively, were  presented  before  the  section  on  Education  and 
Legislation,  as  was  also  a  third  paper  on  the  liquor  question, 
presented  by  a  committee  of  which  Harry  B.  Mason  was  the 
chairman.  Liquor  conditions  throughout  the  country  were 
set  forth  with  some  detail,  and  it  was  shown  what  had  been 
done  during  the  year  by  pharmacists  of  the  United  States  to 
avert  what  is  really  a  most  threatening  crisis.  It  was  made 
clear  that  the  wave  of  temperance  reform  is  still  spreading 
onward;  that  saloons  are  rapidly  being  closed  up  here  and 
there;  that  pressure  is  being  brought  to  bear  upon  an  equal 
number  of  druggists ;  that  ex-saloonkeepers,  doing  business 
under    the    guise    of   pharmacists,    are    imperiling    the   honor 
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^^BToic  and   systematic  measures   if  the   welfare  and   dignity. 

^Bi  pharmacy  are  successfully  to  be  preserved.  We  hope  to 
present  this  report  in  full  in  an  early  issue  of  the  Bulletin. 
The  report  was  discussed  at  considerable  length  and  the  gen- 
eral consensus  of  opinion  at  the  meeting  was  that  the  sub- 
ject was  one  of  great  importance  and  that  it  needed  the  very 
best  thought  of  the  profession. 

SOME   EDUCATIONAL   FACTS. 

Chairman  Joseph  W.  England,  of  the  Section  on  Educa- 
tion and  Legislation,  gave  some  suggestive  educational  fig- 
ures in  his  address.  Among  other  things  he  declared  that 
the  number  of  pharmacy  students  in  1875  was  922,  in  1885 
was  1746,  in  1895  was  3859,  in  1905  was  4944,  and  in  1908 
was  5567.  The  students  in  1908,  indeed,  outnumbered  by 
520  those  of  the  preceding  year  and  reached  the  high-water 
mark.  The  number  of  graduates  during  these  decades  were 
in  1875,  208;  in  1885,  396;  in  1895,  1067;  in  1905,  1518,  and 
in  1908,  1529. 

Mr.  England  reported  that  whereas  the  last  few  years  had 
witnessed  a  constant  decrease  in  the  number  of  medical  and 
dental  students  there  had  thus  been  a  considerable  increase 
in  the  students  of  pharmacy.  It  is  not  probable  that  more 
young  men  are  entering  the  ranks  of  pharmacy,  and  the 
inference  therefore  is  that  there  are  increasing  numbers  pre- 
paring themselves  for  the  occupation  by  attending  colleges 
of  pharmacy  instead  of  depending  upon  store  experience 
alone.  This  is  a  gratifying  indication,  but  nevertheless  Mr. 
England  thought  even  with  this  growth  of  college  attendance 
there  were  altogether  too  many  schools  of  pharmacy  in  the 
country. 

There  are  75  schools  listed  in  the  government  reports, 
but  there  are  eight  or  ten  more  than  this  in  fact.  With  few 
exceptions,  these  schools  cannot  be  sufficiently  supported  by 
the  fees  of  students,  and  it  is  to  the  best  interests  of  phar- 
maceutical education  that  the  number  should  be  reduced  by 
amalgamation.  There  is  no  real  need  for  80  or  more  schools 
of  pharmacy  in  this  country.  One-half  the  number  could  do 
better  work.  A  combination  of  forces  would  increase  facili- 
ties for  instruction,  enable  the  instructors  to  be  better  paid, 
_^and  improve  the  general  status  of  pharmaceutical  education. 

K.       THE    CULTIVATION    OF    MEDICINAL    PLANTS    IN    AMERICA. 

^BA  group  of  four  papers  on  the  cultivation  of  medicinal 
Plants  aroused  a  good  deal  of  interest.  They  were  presented 
before  the  Scientific  Section  by  R.  H.  True  and  two  of  his 
assistants,  G,  F.  Klugh  and  S.  C.  Hood.  Professor  True,  it 
will  be  recalled,  was  formerly  a  member  of  the  faculty  of 
the  School  of  Pharmacy  of  the  University  of  Wisconsin, 
and  during  the  last  few  years  has  been  chief  of  the  Bureau 
of  Plant  Industry  in  Washington.  For  several  seasons  he 
has  carried  on  an  elaborate  series  of  field  experiments  in  the 
growing  of  medicinal  plants,  and  his  work  has  been  watched 
with  a  great  deal  of  interest.  The  native  supply  of  a  good 
many  crude  drugs  has  fallen  off  markedly  of  late  years, 
prices  have  risen,  and  relief  has  been  looked  for  in  the 
successful  development  of  the  medicinal  plant  industry  on 
American  soil. 

Professor  True  and  his  assistants  spoke  particularly  in 
these  four  papers  of  camphor,  cascara  sagrada,  and  cannabis 
indica,  with  references  in  the  fourth  and  last  paper  to  the 
methods    of    plant    breeding    in    general    as    applied    to    the 
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whole  question.  The  subject  was  gone  into  with  considerable 
practical  detail.  Suggestions  as  to  growing  and  harvesting 
were  made.  It  was  declared  that  the  outlook  for  the  devel- 
opment of  the  camphor  industry  was  very  bright  in  Florida 
and  possibly  in  other  parts  of  the  Gulf  States;  that  in  proper 
localities  the  growing  of  cascara  sagrada  may  become  profit- 
able; and  that  American-grown  cannabis  is  in  every  way 
equal  tt,  the  drug  imported  from  India,  and  in  the  near 
future  is  likely  to  replace  it  entirely  in  the  market.  One 
firm  of  manufacturing  pharmacists,  indeed,  has  already  mar- 
keted several  preparations  of  Cannabis  Americana.  The 
Washington  people  are  experimenting  with  a  good  many 
other  drugs  and  will  doubtless  report  on  them  from  time 
to  time  before  the  A.  Ph.  A.  and  in  other  ways. 

There  was  some  discussion  on  the  latter  drug,  and  Dr.  J. 
M.  Francis  declared  that  many  pharmacological  experiments 
on   American  Cannabis,  carried  over  a  series  of  years,  and 
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with  a  great  number  of  different  lots,  had  proved  it  to  be 
the  equal  in  every  way  of  the  Indian  Cannabis. 

WORK  OF  THE  SECTIONS. 

The  work  of  the  five  regular  sections  of  the  Associa- 
tion was  full  of  interest,  and  we  regret  that  the  nature  of 
this  editorial  review  of  the  meeting,  and  our  limitations  of 
space,  prevent  us  from  entering  fully  into  details.  For  the 
practical  druggist,  the  work  of  the  Sections  on  Commercial 
Interests  and  Practical  Pharmacy  and  Dispensing  was  help- 
ful, and  the  papers  and  discussions  were  unusually  inter- 
esting. Several  of  these  papers  are  printed  either  in  part 
or  in  whole  elsewhere  in  the  present  issue  of  the  Bulletin, 
and  their  character  will  bear  out  the  foregoing  statement. 

Harry  B.  Mason,  chairman  of  the  Commercial  Section, 
made  the  point  in  his  brief  address  that  it  would  be  almost 
fatal  for  the  Association  to  abandon  this  Section,  as  has 
been  so  often  proposed;  that  its  work  can  be  made  of  the 
greatest  practical  service  to  the  practical  druggist;  and  that 
to  abolish  the  Section,  or  to  combine  it  with  one  of  the 
others,  would  mean  in  a  very  large  degree  the  loss  of  sup- 
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port  and  sympathy  from  the  rank  and  file  of  pharmacists 
throughout  the  country.  The  programme  of  the  Section  at 
the  Los  Angeles  meeting,  and  the  keen  interest  with  which 
the  papers  were  listened  to  and  discussed,  bore  out  this 
contention  very  clearly. 

In  the  Section  on  Practical  Pharmacy  and  Dispensing 
emphasis  was  largely  placed  on  the  National. Formulary,  This 
was  very  proper  under  the  circumstances.  As  everybody 
knows,  the  N.  F.  is  published  by  the  A.  Ph.  A.,  and  the 
Committee  of  Revision  is  at  present  engaged  in  getting  out 
a  new  edition.  Many  of  the  papers  read  before  the  Section 
embodied  criticisms  of  the  N.  F.  and  made  suggestions  for 
changes  of  one  kind  and  another.  H.  G.  Posey  had  a  long 
and  very  complete  critique;  Otto  E.  Bruder  had  a  shorter 
paper  along  the  same  line;  William  Mittelbach  discussed  the 
N.  F.  elixirs,  and  there  were  several  other  contributions  of 
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a  similar  character.  Most  of  these  will  be  turned  over  to 
the  Committee  of  Revision  of  the  N.  F.  and  will  doubtless 
prove  valuable  in  that  connection.  Some  of  the  detailed 
suggestions  for  changes  in  N.  F.  formulas  we  are  printing 
on  another  page. 

We  can  merely  touch  upon  some  of  the  work  in  the  other 
sections.  The  Scientific  Section  had,  as  usual,  the  greatest 
number  of  papers,  and  the  audiences,  though  perhaps  small, 
were  always  devoted  to  the  point  of  enthusiasm  in  the  work 
of  the  Section.  The  Historical  Section  and  the  Section  on 
Education  and  Legislation  had  many  contributions  of  interest 
and  value  within  their  respective  jurisdictions.  Some  of  the 
papers  of  more  general  significance  have  been  touched  upon 
in  the  preceding  paragraphs  of  this  editorial  summary  of  the 
meeting. 

THE    HISTORICAL    COLLECTION. 

In  a  way  the  most  important  work  being  carried  on  by 
the  Historical  Section  is  the  formation  of  a  Pharmaceutical 
Collection  to  be  housed  in  the  National  Museum  at  Wash- 
ington.    Dr.   Edward  Kremers,   official  Historian  of  the   A. 


Ph.  A.,  is  doing  most  of  the  work  along  this  line,  and  his 
report  was  very  interesting.  Dr.  M.  G.  Motter,  chairman  of 
a  Special  Committee  on  the  Proposed  Pharmaceutical  Col- 
lection, reported  that  the  new  National  Museum  in  Wash- 
ington is  not  yet  finished,  and  that  the  authorities  had 
requested  that  the  whole  matter  be  left  in  abeyance  until  the 
building  was  ready  for  occupancy.  The  same  action  had  been 
taken  with  reference  to  the  establishment  of  a  pharmaceutical 
library  in  the  Museum.  The  foundation  of  the  Pharmaceu- 
tical Collection  will  be  the  Hoflfman  and  Maisch  collections 
already  in  hand. 

We  have  already  touched  in  the  foregoing  upon  the  very 
practical  and  interesting  character  of  the  discussions  in  the 
Commercial  Section.  We  might  say  further  that  such  inter- 
esting subjects  were  discussed  as  the  pricing  of  prescrip- 
tions, the  construction  of  mailing  lists,  the  advisability  of 
doing  a  strictly  cash  business,  the  collection  of  credits,  and 
the  like.  Many  of  the  papers  presented  before  the  section 
are  printed  elsewhere  in  this  issue  of  the  Bulletin,  and  need 
not  be  discussed  here. 

PRESCRIPTION   PRICING. 

There  was  a  great  difference  of  opinion  regarding  pre- 
scription prices.  Some  of  the  speakers  held  that  the  only 
rational  and  scientific  method  was  to  make  an  advance  of 
from  50  to  100  per  cent  on  the  material,  plus  a  charge  of 
$1.00  an  hour  for  time.  Mr.  Osseward,  of  Seattle,  was  par- 
ticularly strong  in  defense  of  this  view,  while  others  insisted 
that  the  only  practical  method  was  that  of  using  flat  rates. 
Thus  Mr.  Seltzer,  of  Detroit,  asserted  that  his  method  was 
to  get  30  cents  for  2-ounce  mixtures,  45  cents  for  3-ounce 
mixtures,  and  50  to  60  cents  for  4-ounce  mixtures.  Of 
course  he  varied  these  prices  in  the  case  of  expensive  ingre- 
dients. 

Mr.  Dean,  one  of  the  California  druggists,  raised  a  good 
deal  of  laughter  when  he  declared  that  all  this  talk  about 
prescription  business  was  tommyrot  any  way.  He  didn't 
care  much  for  prescriptions  himself.  They  involved  too  much 
time,  did  not  pay  profit  enough,  and  as  for  him,  he  could 
do  a  great  deal  better  by  standing  in  the  front  of  his  store, 
selling  counter  goods,  turning  over  his  capital  fast,  and  piling 
up  his  volume  of  business.  This  unique  and  novel  view 
created   a    good    deal    of   amusement. 

THE   GOOD   WORK   OF  THE   BOARDS. 

The  National  Association  of  Boards  of  Pharmacy  is  cer- 
tainly doing  excellent  work.  The  membership  now  comprises 
32  boards,  and  of  this  number  25  were  represented  at  Los 
Angeles  by  one  or  more  delegates.  The  board  people  began 
holding  meetings  as  soon  as  they  arrived  in  the  city  and  kept 
it  up  systematically  for  three  days.  They  are  hard,  ener- 
getic and  enthusiastic  workers,  and  they  are  determined  to 
accomplish  what  good  they  can. 

President  F.  B.  Lillie,  of  Guthrie,  Okla.,  delivered  a  very 
valuable  and  suggestive  address,  and  a  number  of  recom- 
mendations made  by  him  were  favorably  acted  upon.  Chief 
among  these  was  one  involving  the  adoption  of  a  resolution 
declaring  that  the  different  boards  of  pharmacy  should 
stiffen  their  requirements  as  rapidly  as  possible,  with  the 
intention  of  ultimately  demanding  a  high-school  course  and 
also  a  diploma  from  a  school  or  college  of  pharmacy  ap- 
proved by  the  Syllabus  Committee.  It  is,  of  course,  realized 
that  this  goal  cannot  be  reached  at  once,  but  the  unanimous 
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adoption  of  the  resolution  indicates  that  the  Boards  intend 
to  travel  this  road  as  fast  as  may  be  expedient  and  wise. 
Their  action  is  very  important  and  can  scarcely  be  over- 
estimated. 

Another  resolution  of  the  Association  of  Boards  provided 
that  the  Committee  on  Questions  and  Methods  prepare  a 
specimen  set  of  examination  questions  and  submit  them  to 
the  various  boards  who  request  them.  They  are  then  to  be 
used  by  the  boards  in  actual  practice,  and  the  boards  are  to 
report  back  to  the  Association  their  views  and  criticisms  of 
the  plan.  In  this  way  perhaps  something'  like  uniformity  in 
examination  methods  and  questions  may  be  realized.  In  the 
work  of  the  Association  Boards,  however,  nothing  is  more 
valuable  than  the  practical  discussion  of  methods — how  to 
handle  candidates,  how  to  grade  answers,  how  to  get  at  the 
real  competency  of  men,  how  to  conduct  the  practical  tests, 
and  the  like.  We  repeat  that  the  Boards  are  certainly  doing 
excellent  work.  They  are  gradually  working  a  great  im- 
provement in  the  character  of  examinations  all  over  the 
country,  and  they  are  also  bringing  about  what  they  originally 
started  to  accomplish,  namely,  the  interchange  of  certificates 
among  the  different  States. 

THE  FACULTIES. 

The  Conference  of  Faculties  held  one  or  more  meetings, 
but  the  work  was  more  or  less  of  a  routine  character  and 
nothing  particularly  important  was  done.  A  year  ago  the 
Conference  started  a  movement  to  investigate  the  status  of 
schools  and  colleges  outside  of  the  organization,  with  a  view 
to  inviting  into  the  fold  such  of  them  as  might  qualify.  This 
work  was  reported  upon  by  the  Executive  Committee,  and 
the  advisability  is  now  being  considered  of  securing  the 
services  of  a  man  to  continue  the  investigation.  In  any 
event,  it  is  felt  that  the  data  thus  secured  ought  to  be  at  the 
disposal  of  the  Conference  for  many  reasons. 

The  point  of  contact  between  the  Boards  and  the  Col- 
leges is  the  Joint  Syllabus  Committee,  made  up  of  members 
from  both  organizations.  This  Committee,  represented  by 
Dr.  H.  L.  Taylor,  secretary,  presented  a  long  report  at  Los 
Angeles,  but  it  was  of  such  length  that  time  was  not  aflForded 


F.  6.  Ltllie,  retirinK  president  of  the  Association  of  Boards. 


W.  M.  Searby,  president  elect  of  the  Conference  of  Faculties. 

for  its  consideration.     It  will  therefore  be  printed  and  taken 
up  ad  interim. 

The  joint  meeting  of  the  Boards  and  the  Colleges,  held 
one  evening  under  the  auspices  of  the  Section  on  Education 
and  Legislation,  failed  to  bring  out  very  much  of  an  attend- 
ance. The  Boards  were  pretty  well  represented,  but  unfor- 
tunately the  College  people  were  conspicuously  absent.  Next 
year  it  seems  likely  that  a  joint  committee  will  be  appointed 
to  arrange  a  definite  programme  for  a  joint  session.  It  is 
certainly  to  be  hoped  that  this  will  be  done. 

NEW    OFFICERS. 

In  accordance  with  the  new  method  of  electing  the  general 
officers  by  mail,  three  sets  of  nominees  were  chosen  as  fol- 
lows: 

For  president:  Chas.  M.  Ford,  Eugene  G.  Eberle,  and  J.  G. 
Godding. 

For  first  vice-president:     C.  L.  Wright,  F.  B.  Lillie,  and  W.  B.Day. 

For  second  vice-president:     E.  Berger,  Otto  Claus,  and  J.  M.  Laue. 

For  third  vice-president:  E.  L.  Baldwin,  W.  R.  Dickinson,  and 
Leonard  Seltzer. 

For  the  council:  H.  H.  Rusby,  Geo.  F.  Payne,  J.  H.  Beal,  J.  P. 
Remington,  T.  L.  Lemberger,  Wm.  Mittelbach,  Ed.  Kremers,  M.  I. 
VVilbert,  L.  E.  Sayrc. 

The   new  officers   of  the  various   sections   and   auxiliary 

organizations  are  as  follows: 

American  Conference  of  Faculties:  W.  M.  Searby,  president;  Geo. 
C.  Diekman,  secretary-treasurer;  J.  A.  Koch,  chairman  Executive  Com- 
mittee. 

National  Association  of  Boards  of  Pharmacy:  J.  D.  Muir,  of 
Michigan,  president;  W.  S.  Parker,  of  North  Dakota,  vice-president; 
J.  \.  Davis,  of  Montana,  second  vice-president;  A.  T.  Sala,  of  Indiana, 
secretary  and  treasurer. 

Section  on  Education  and  Legislation:  Chas.  H.  La  Wall,  chair- 
man; Chas.  H.  Johnson,  secretary;  Philip  Ascher,  C.  Osseward,  and 
H.  A.  Peairs. 

Section  on  Commercial  Interests:  W.  M.  Bowman,  chairman;  G. 
If.  P.  Lichthardt,  secretary;  W.  B.  Philipps,  H.  G.  Dean,  and  W.  J. 
Frazier.  ^         -r.     ^ 

Section  on  Practical  Pharmacy  and  Dispensing:  Otto  Rauben- 
heimer,  chairman;   E.   H.  Ladish,  secretary;  W.   R.  White,  associate. 

Section  on  Scientific  Papers:  M.  I.  Wilbert,  chairman;  A.  H. 
Clark,  secretary. 

Historical  Section:  E.  G.  Eberle,  chairman;  J.  A.  Dunn,  secretary; 
Edward  Kremers,  historian.  ...  -. 

Council:  F.  C.  Godbold,  chairman;  J.  A.  Koch,  vice-chairman;  Jos, 
W.  England,  secretary. 

The  three  permanent  officers  of  the  association  at  large 
were  reelected:  Chas.  Caspari,  Jr.,  Secretary;  H.  M.  Whelp- 
ley,  treasurer;  and  C.  Lewis  Diehl,  reporter  on  the  progress 
of  pharmacy. 


"AMERICAN  PHARMACY  IS  SICK!" 

The  Ailment  Diagnosed — Remedies  Advanced  for  Its  Treatment  and  Cure — Portions  of  the  Presidential 
Address  Delivered  Last  Month  Before  the  American  Pharmaceutical  Association  at  Los  Angeles. 

By  OSCAR  OLDBERG. 


American  pharmacy  is,  indeed,  sick;  its  symp- 
toms of  ill  health  are  many  and  pronounced;  and 
never  at  any  time  before  has  it  stood  in  greater 
need  of  the  aid  which  the  American  Pharmaceutical 
Association  can  alone  render.  While  the  evils 
which  beset  the  American  retail  druggist  are  intol- 
erable, he  has  apparently  done  little  or  nothing  to 
set  them  right.  He  must  find  out  what  is  the  mat- 
ter with  him  and  his  business  before  he  can  adopt 
the  right  course  of  treatment  for  his  troubles. 

Any  rational  man  should  be  willing  to  devote 
an  hour  to  a  serious  study  of  the  conditions  that 
make  his  whole  life  occupation  unsatisfactory,  and 
of  the  remedies  proposed.  Five  members  of  this 
Association,  constituting  its  Committee  on  National 
and  State  Legislation,  made  an  analysis  of  these 
matters  and  reported  their  conclusions  last  Septem- 
ber. Every  retail  druggist  ought  to  read  their 
report,  which  will  be  found  in  the  Proceedings  of 
the  annual  meeting  of  1908.  He  should  then  do 
some  hard  thinking  and  decide  whether  he  will 
become  a  purely  commercial  dealer  and  give  up 
altogether  his  privileges  and  duties  as  a  pharma- 
cist ;  or  whether  he  will  give  up  his  extraneous  side 
lines  and  devote  his  entire  time  and  attention  to 
the  practice  of  pure  pharmacy;  or  whether  he  will 
be  wise  enough  to  try  to  increase  and  develop  his 
pharmaceutical  practice  and  retain  only  so  much 
of  his  purely  commercial  business  as  he  may  con- 
tinue to  do  without  defeating  his  ambition  to  re- 
main a  pharmacist.  It  is  quite  certain  that  the 
development  of  real  pharmacy  and  a  prescription 
business  of  value  is  impossible  in  the  midst  of  sur- 
roundings that  stamp  it  as  a  ridiculous  pretense. 

Your  Committee  on  National  and  State  Legisla- 
tion of  last  year  had  earnestly  hoped  that  its  report 
could  be  widely  circulated  through  one  number  of 
the  monthly  Bulletin  of  this  Association  to  be  sent 
not  only  to  our  members  but  to  non-members;  but 
our  recommendation  that  this  Association  under- 
take such  a  campaign  of  education  was  not  sus- 
tained because  it  would  have  involved  the  expendi- 
ture of  what  was  thought  to  be  a  considerable  sum 
of  money   and   some   additional    labor.      Notwith- 


standing this  disappointing  outcome,  I  am  more 
than  ever  convinced  that  it  is  our  duty  to  carry 
the  gospel  of  the  A.  Ph.  A.  into  every  State  phar- 
maceutical association  and  board  of  pharmacy  and 
into  as  many  American  retail  duig  stores  as  we 
may  be  able  to  reach, 

THE   MOST   POTENT   CAUSE  OF  OUR  TROUBLES. 

The  chief  cause  of  the  degradation  of  the  retail 
drug  business  is  the  luinously  excessive  number  of 
drug  stores.  We  have  in  the  United  States  several 
times  as  many  retail  drug  stores  in  proportion  to 
the  population  as  any  other  civilized  country  in  the 
world.  The  total  number  is  so  great  that  if  all  the 
pharmaceutical  work  to  be  done  were  equally  di- 
vided between  them  the  share  of  each  store  would 
be  ridiculously  small.  The  inevitable  consequence 
has  been  that  one  side-line  after  another  has  been 
added  to  the  really  pharmaceutical  operations.  Even 
then  the  total  volume  of  business  is  insufficient.  If 
we  could  keep  the  number  of  drug  stores  within 
reasonable  limits  there  would  be  enough  business 
for  all. 

The  pharmacy  laws  of  other  countries  protect 
the  public  as  well  as  the  pharmacist  by  limiting  tHe 
number  of  drug  stores  to  that  deemed  necessary 
to  insure  to  the  public  efficient,  convenient,  and  safe 
service  and  to  each  pharmacist  an  income  consistent 
with  the  education  and  technical  skill  demanded  of 
him  by  the  law. 

In  our  country  we  have  already  probably  four 
times  as  many  drug  stores  as  can  possibly  be  main- 
tained in  a  state  of  wholesome  efficiency.  In  addi- 
tion we  have  as  many  more  registered  pharmacists 
armed  with  licenses  to  double  the  number  of  drug 
stores  if  they  can  raise  a  little  capital  to  begin  on. 
If  your  clerk  is  a  registered  pharmacist  he  may,  if 
he  will,  seriously  impair  your  prosperity  by  starting 
a  new  store  across  the  street  from  you,  taking  with 
him  a  part  of  your  customers,  although  he  fails  in 
most  cases  to  do  enough  business  to  make  a  living 
for  himself.  And  yet  we  go  right  on  manufactur- 
ing more  registered  pharmacists  every  year  because 
the  law  or  the  board  of  pharmacy  compels  every 
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itail  druggist  to  either  have  a  registered  pharma- 
ist  as  his  clerk  or  else  do  business  without  any 
;rk. 

TOO    MANY   stores:   TOO   FEW   CLERKS. 

The  fact  that  druggists  are  unable  to  find  satis- 
ictory  clerks  in  sufficient  number  is  directly  due  to 
the  pharmacy  laws  and  their  interpretation,  for 
while  we  have  more  than  twice  as  many  registered 
phannacists  as  drug  stores,  we  have  in  some  States 
110  registered  assistant  pharmacists  at  all,  or  only 
a  fraction  of  one  for  each  drug  store.  And  yet  the 
rule  seems  to  prevail  in  most  of  our  States  that  the 
assistant  pharmacist,  who  is  licensed  as  competent 
to  prepare  and  dispense  all  medicines,  including 
prescriptions,  must  not  be  permitted  to  do  so  in  the 
temporary  absence  of  his  employer,  unless  the  tem- 
porary absence  is  limited  to  a  few  hours.  This 
ruling  would  never  be  upheld  by  any  court  if  the 
matter  were  presented  in  its  true  light,  for  the  as- 
sistant pharmacist  always  and  of  necessity  performs 
his  duties  without  direct  personal  supervision  in  the 
presence  as  well  as  in  the  absence  of  a  registered 
pharmacist. 

This  absurd  rule  is  unheard  of  in  any  other 
country. 

The  incontrovertible  fact  that  there  is  a  wide 
difference  between  the  manager  of  a  pharmacy  and 
his  clerk  seems  to  be  wholly  ignored,  and  this  is  at 
the  bottom  of  the  excessive  number  of  drug  stores 
as  well  as  the  scarcity  of  clerks. 

Registered  pharmacists  hereafter  licensed  should 
be  required  to  prove  qualifications  as  much  higher 
than  those  required  of  clerks,  as  their  responsibili- 
ties are  greater  than  those  of  their  employees. 

Assistant  pharmacists  should  be  competent  prac- 
tical dispensers;  they  need  not  be  so  highly  trained 
as  to  be  qualified  managers ;  but  they  should  not  be 
treated  before  the  law  as  if  they  were  only  appren- 
tices. 

The  only  effective  remedy  for  the  baleful  con- 
tinued increase  of  registered  pharmacists  is  the  rec- 
ognition of  the  fundamental  fact  that  actual  educa- 
tion must  be  the  real  requirement  for  license — not 
mere  successful  cramming  for  an  examination. 

THE  ONLY  EFFECTIVE  REMEDY. 

In  other  words,  the  only  remedy  which  will  be 
effective  and  meet  the  approval  of  all  right-minded 
men  is  to  amend  our  pharmacy  laws  by  making 
graduation  from  a  reputable  school  of  pharmacy 
one  of  the  necessary  conditions  prescribed  for 
license  to  open  or  conduct  a  drug  store.     This  rem- 


edy is  ignored  in  all  States  except  New  York, 
Pennsylvania,  and  Rhode  Island,  notwithstanding 
the  fact  that  its  application  would  increase  the 
value  of  the  license  or  certificate  of  registration 
now  held  by  every  registered  pharmacist. 

Already  existing  drug  stores  cannot,  of  course, 
be  legislated  out  of  existence,  and  registered  phar- 
macists already  licensed  cannot  be  deprived  of  their 
rights.  It  is  not  possible  in  our  country  to  limit 
the  number  of  drug  stores  according  to  population. 
But  a  great  deal  will  be  accomplished  by  stopping 
at  once  the  licensing  of  insufficiently  educated  men 
to  swell  the  excessive  number  possessing  the  right 
to  open  additional  drug  stores.  The  assertion  is 
frequently  made  that  a  stiff  enough  examination 
must  be  "something  just  as  good"  as  the  graduation 
requirement.  It  is  a  delusion.  It  is  the  actual  dis- 
cipline and  educational  development  resulting  from 
sufficient  systematic  courses  of  training  and  study, 
including  adequate  laboratory  practice,  which  we 
must  insist  upon.  The  glibness  with  which  the 
fresh  graduate  can  answer  questions  can  easily  be 
imitated  by  any  smart  crammer. 

In  these  times  the  struggle  for  our  share  or  more 
of  the  world's  good  things  is  fierce.  The  old  prov- 
erb was :  Young  men  for  war ;  old  men  for  counsel. 
The  new  motto  seems  too  often  to  be:  Everybody 
for  himself;  all  for  war;  counsel  is  only  a  hin- 
drance. We  are  heedless  of  the  truth  that  the  wel- 
fare of  all  is  of  far  greater  importance  than  the 
freedom  of  the  individual  to  do  as  he  wills.  To 
permit  irresponsible  minors  and  educationally  de- 
ficient persons  to  sell  poisons  and  prepare  and  dis- 
pense medicines  is  like  putting  loaded  revolvers  in 
the  hands  of  children. 

LET   us    HAVE   A    CHANGE ! 

The  public  can  have  no  proper  appreciation  of 
the  importance  and  dignity  of  pharmacy  in  the  face 
of  the  mongrel  character  of  the  business  done  in 
some  of  our  intensely  commercial  drug  stores.  The 
importance  of  competent  pharmacists  is  unheeded 
by  the  public  and  the  medical  profession  because 
the  public  and  the  physicians  have  had  little  or  no 
opportunity  to  see  and  learn  what  proper  pharma- 
ceutical service  really  is.  It  is  buried  in  mercantile 
traffic. 

It  is  a  fact  that  the  bulk  of  the  trade  of  the 
average  drug  store  is  of  the  kind  that  may  be 
freely  carried  on  without  a  registered  pharmacist's 
license,  and  that  much  of  the  dispensing  and  selling 
of  medicines  which  can  not  be  legally  done  without 
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that  license  is  of  such  a  character  that  it  requires 
no  technical  knowledge  and  skill. 

We  all  know  that  the  dispensing  of  physicians' 
prescriptions  is  restricted  to  registered  pharmacists 
and  their  licensed  assistants.  But  when  this  service 
is  performed  in  a  store  where  the  sale  of  miscel- 
laneous merchandise  is  cultivated  to  the  utmost  and 
pharmacy  is  a  negligible  and  neglected  side-line, 
how  is  it  possible  that  pharmacy  can  command  any 
respect  whatever? 

Yet,  I  ask,  how  many  of  the  intensely  commer- 
cial retail  druggists  who  speak  derisively  of  the 
professional  side  of  our  occupation  would  be  willing 
to  be  deprived  of  the  right  to  prepare  and  dispense 
medicines  prescribed  for  the  sick?  In  the  last  an- 
alysis they  will  find  that  this  is  the  only  right  be- 
longing exclusively  to  the  pharmacist,  and  that  all 
the  rest  of  the  retail  druggist's  business  belongs  to 
everybody.  There  is  great  power  in  the  real  raison 
d'etre  of  the  pharmacist's  profession  properly  un- 
derstood and  faithfully  practiced. 

don't  try  false  remedies. 

The  burdens  of  the  drug  business,  largely  due  to 
the  failure  of  the  druggists  themselves  to  discover 
and  remove  the  real  causes,  have  been  so  intoler- 
able as  to  lead  our  brethren  to  eagerly  try  any 
remedy  put  up  before  them  with  promises  of  relief. 
But  the  retail  druggist  should  of  all  men  be  the  last 
to  pin  his  faith  to  nostrums.  Let  him  cast  aside  all 
quack  cures,  secret  formulas,  and  makeshifts,  and 
return  to  the  good  old  standard  remedies. 

Some  of  the  genuine  remedies  which  should  be 
adopted  I  have  already  referred  to.  But — first, 
last,  and  all  the  time — let  us  aggressively  and 
shoulder  to  shoulder  press  upon  the  attention   of 


the  public  and  the  medical  profession  a  true  con- 
ception of  the  importance  and  value  of  the  services 
of  the  pharmacist  to  his  fellow  men.  Let  us  compel 
them  to  accord  to  us  the  recognition  and  respect 
due  to  us.  This  can  never  be  accomplished  without 
determined,  systematic,  persistent  work.  The 
American  Pharmaceutical  Association  should  plan 
and  lead  this  campaign  of  education  and  conquest. 
It  will  be  successful  if  pharmacists  individually  be- 
lieve in  the  righteousness  of  their  cause,  believe  in 
themselves  and  their  profession,  respect  their  duties 
as  well  as  their  rights,  and  take  pride  in  faithfully 
attending  to  every  detail  of  their  work,  slighting 
nothing  that  makes  it  more  nearly  perfect. 

Great  injury  has  been  inflicted  upon  the  cause  of 
pharmacy  by  those  who,  while  engaged  in  the  retail 
drug  business,  belittle  its  obligations.  Great  injury 
is  also  done  by  those  who  are  so  carried  away  by 
their  love  and  admiration  for  the  latest  arid  most 
exact  scientific  methods  that  they  have  none  left 
for  the  less  brilliant  but  surely  equally  important 
care,  skill,  and  faithful  attention  to  the  daily  routine 
work  of  the  dispensing  department. 

Were  I  a  practicing  pharmacist  I  would  never 
employ  an  assistant  who  turns  up  his  nose  at  the 
rule  that  the  making  of  a  perfect  ointment  must  be 
held  quite  as  important  as  the  correct  performance 
of  an  alkaloidal  assay. 

Every  retail  druggist  who  does  slouchy  pharma- 
ceutical work  of  any  kind  stabs  the  art  of  pharmacy. 

Let  us  respect  our  art.  Let  us  respect  and  pro- 
mote proper  education.  Let  us  prevent  the  admis- 
sion of  the  educationally  unfit  into  our  craft.  Let 
us  rescue  pharmacy  from  the  deep  shadow  of  com- 
mercialism. 


MY  BEST  SELLING  SODA  SYRUP.* 

Seven  Dru^^ists  Tell  What  It  Is,  Give  the  Formnla   for   It.  Indicate  How  They  Feature  or  Advertise 
It,  and  Mention  what  it  Costs  Them  to  Serve — A  Very  Useful,  Su^^estlve  Symposium. 


WILLIAM  G.  GREEN  A  WALT, 

Philadelphia,    Pa. 

It  is  rather  difficult  to  say  that  any  one  drink  is 
the  best  seller.  We  find  all  the  fruit  flavors  popu- 
lar, each  in  its  season.  As  usual,  the  Americans 
do  not  stick  to  any  one  thing,  but  want  a  constant 
change.     Those  who  drink  strawberry  early  in  the 

♦Presented  to  the  Commercial  Section  of  the  American 
Pharmaceutical  Association  at  the  meeting  in  Los  Angeles, 
California,  August  16-21,  1909. 


season  are  just  as  fond  of  raspberry  later  on,  and 
still  later  ask  for  peach,  as  though  it  was  the  only 
thing  they  had  ever  liked.  Yesterday's  flavor  is 
passe,  and  to-day's  is  the  fruit  which  is  in  season. 
The  crushed  fruits  all  sell  very  w^ell,  but  if  there 
are  any  drinks  that  can  be  called  best  sellers  and 
regular  ones,  they  are  the  egg  drinks,  which  have 
the  call  now. 

People   who   never  before   patronized   the   soda 
fountain  now  appear  daily  for  an  tgg  drink — tgg 
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phosphates,  egg-  and  milk,  egg  chocolate,  and  a 
number  of  other  mixtures  and  concoctions  which 
are  readily  invented  by  an  energetic  dispenser. 
Eggs,  with  a  combination  of  milk  and  syrup,  have 
come  to  be  a  very  fashionable  drink,  because  of  the 
idea  of  nourishment  and  the  benefits  to  health. 
There  is  no  particular  formula — it  all  depends  on 
the  man  behind  the  counter  who  mixes  the  drinks. 
Each  soda  dispenser  has  his  way  and  each  consid- 
ers his  the  best.  The  Sundaes  and  ices  are  also 
extremely  popular,  and  the  dainty  elegance  of  a 
Sundae  or  "college  ice"  will  attract  patrons  for 
blocks. 

After  all,  the  way  these  drinks  are  gotten  up 
and  served  has  everything  to  do  with  the  volume 
of  business  that  is  done  in  them.  About  the 
only  way  we  feature  or  advertise  our  soda  is  by 
an  occasional  window  display  during  the  season. 

We  make  a  pretty  show  by  filling  soda  glasses 
with  colored  water,  and  by  the  use  of  slabs  of  glass 
mounted  upon  each  other  in  pyramidal  style.  To 
show  Sundaes  we  fill  Sundae  cups  or  glasses  with 
absorbent  cotton,  which  looks  like  ice  cream,  and 
upon  the  crest  of  these  Sundaes  we  place  real  Mar- 
aschino cherries.  A  spoon  upon  the  saucer  makes 
the  efifect  complete,  and  it  all  really  looks  quite  ap- 
petizing. What  is  apparently  a  glass  of  root  beer 
is  really  only  a  glass  of  caramel-colored  water,  with 
a  fluffy,  foamy  top  comprising  a  layer  of  cotton  so 
placed  that  it  does  not  sink  and  absorb  the  liquid. 

Indeed,  with  a  little  ingenuity  a  most  attractive 
window  can  be  arranged,  and  of  course  all  the  soda 
supplies  and  fruits  can  be  utilized.  Such  a  window 
invariably  brings  in  the  customers,  especially  if 
there  is  evidence  inside  of  neatness  and  cleanliness 
throughout  all  the  soda  arrangements. 


F.  W.  R.  PERRY, 

Detroit,  Mich. 

*  Our  best  selling  soda  drink  is  chocolate.  It  is 
made  by  the  following  process:  Add  6  ounces  of 
chocolate  to  1  gallon  of  syrup;  mix  well;  bring  to 
a  boil,  and  boil  well.  We  serve  this  chocolate  with 
2  ounces  of  ice  cream,  and  it  costs  from  2.8  to  3 
cents  a  glass.  When  we  dispense  it  as  a  Sundae, 
we  use  4  ounces  of  ice  cream,  and  the  cost  is  5 
cents.  We  get  5  cents  for  the  ice  cream  soda  and 
10  cents  for  the  Sundae.  Our  chocolate  is  adver- 
tised chiefly  by  means  of  strips  in  the  window  and 
on  the  mirror  back  of  the  fountain.  It  is  featured 
in  this  way  all  the  time. 


KATZ  &  BESTHOFF,  LTD., 

New  Orleans,  La. 
We  sell  more  orange  syrup  than  anything  else, 
and  it  is  made  from  the  pure  orange  juice   and 
granulated  sugar.     Here  is  the  formula: 

To  every  gallon  of  freshly  expressed  orange  juice,  add  12 
pounds  of  granulated  sugar,  which  has  been  previously  rubbed 
up  with  the  grated  rind  of  the  oranges  from  which  the  juice 
has  been  expressed.  Then  agitate  the  sugar  and  the  juice 
and  prepare  the  finished  syrup  by  the  cold  process. 

We  do  not  advertise  this  drink,  and  it  has  made 
its  way  wholly  by  the  sheer  force  of  quality.  We 
figure  that  it  costs  about  two  cents  a  glass  to  serve. 


E.  E.  CALKINS, 

Ann  Arbor,  Mich. 

I  have  found  the  following  soda  drink  to  be  the 
most  popular  with  me  this  season: 

Fluidextract  of  celery  seed 2  drachms. 

Terpeneless  limes   1  drachm. 

Fruit  acid  (50  per  cent  citric  acid)..l  ounce. 

Lemon  yellow  coloring   q.  s. 

Syrup,  enough  to  make  1  gallon. 

Draw  1  ounce  of  this  syrup  in  an  8-ounce  phosphate  glass 
and  fill  with  carbonated  water. 

Lime  juice  might  be  substituted  for  the  "terpene- 
less limes"  and  "fruit  acid,"  but  at  greater  ex- 
pense. The  cost  of  the  drink  is  about  1  cent  a 
glass.  It  has  been  advertised  chiefly  by  giving 
away  tickets  like  the  following: 


GOOD  FOR  ONE  GLASS  OF 

CELERY-TONE 

FOR  BRAIN  WORKERS 

=:F  R  E  E== 
E.  E.  CALKINS,  324  S.  State  St. 


I  have  found,  however,  that  it  does  not  pay  to 
mail  out  these  tickets  to  housekeepers,  because,  in- 
stead of  using  them,  they  give  them  to  children. 


GEORGE  A.  GORGAS, 

Harrisburg,  Pa. 

I  have  not  made  an  exceptional  run  on  any  par- 
ticular drink,  having  featured  a  number  continu- 
ously. Probably  the  one  having  the  longest  con- 
tinued run  is  "Eureka  Coffee."  From  it  has  de- 
veloped a  number  of  similar  drinks,  but  the  original 
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to  this  day  maintains   its   supremacy.      We  make   it  after  both  solutions  are  well  mixed  together    boil  over  a  slow 

Lu  Liiio  Kxaj                                    r             J  ^j.^   j^j.  ^^^  ^j.  fifteen  minutes   and  then  stram.     After  the 

as  follows:  syrup  is  cold  I  add  1  ounce  of  vanilla  extract  and  a  little 

Coffee  syrup   W2  ounces.  soda  foam. 

Vanilla  syrup  ^  ounce. 

Ice  cream  1  teaspoonful.  The  syrup  is  then  ready  to  serve,  employmg  the 

Cream    Vz  ounce.  usual   amount   to   each   glass.      We    use    about   2 

Egg  1-  ounces  for  ordinary  soda  and  1  ounce  for  a  Sundae 

All  is  shaken  with  ice,  strained  in  a  12-ounce  glass,  and  ^^  ''College  Ice."    We  have  not  found  it  necessary 

the  latter  filled  with  carbonated  water.  ^^  advertise  this  drink  except  to  have  a  card  on 

We  make  the  coffee  syrup  from  equal  parts  of  the  fountain  reading,  "Our  Chocolate  is  right!" 

Java  and  Mocha  by  percolation,  the  percolate  drip-  We  estimate  that  this  drink  costs  us  about  3 

ping  on  the  sugar,  and  as  soon  as  the  sugar  is  dis-  cents  a  glass  to  serve  as  an  ice  cream  soda.     This 

solved  we  strain  the  syrup.  cost  involves  all  the  expenses  attached  to  the  ser- 

The  cost  of  the  drink,  of  course,  depends  on  the  yjce,  and  leaves  us  a  net  profit  of  only  2  cents, 

price  of  eggs,  varying  from  two  and  a  half  to  four  ^x^^^  ysit  get  but  5  cents  for  our  soda. 

cents  a  glass.     We  sell  it  at  ten  cents  and  make  a  

handsome  profit.     The  principal  way  in  which  we  TAMES  L  AVIS 

have  featured  it  has  been  by  signs  at  the  fountain  .        ' 

and  by  word  of  mouth,   recommending   it   to   our  Harrisonburg,  Va. 

customers  and  they  to  their  friends.  Our  best  selling  drink  at  the  fountain  is  choco- 

. late  ice  cream  soda.     We  use  any  brand  of  good 

ARTHUR  L.  CHENEY,  chocolate    in    making    the    syrup    and    follow    the 

Morrisville,  Vt.  formula  printed  on  the  container.     The  drink  is 

Chocolate  is  by  far  the  best  seller  at  our  counter,  advertised  in  the  daily  papers  and  by  circulars.     It 

We  make  it  after  the  following  formula :  costs  about  354  cents  to  serve,  and  while  the  profit 

^.     ,      ,.         J    r  r-      .              •    io               (  i,^f  isn't  very  large  we  find  that  the  product  is  an  ex- 

Dissolve  Yi  pound  of  Grootes  cocoa  m  12  ounces  of  hot  .7         t,                                     1      r            •     1       • 

water;  bring  to  a  boil  over  a  slow  fire;  to  this  add  hot  syrup  cellent  advertisement  for  the  soda  fountam  busuiess 

prepared  by  dissolving  6  pounds  of  sugar  in  3  pints  of  water ;  generally. 


THE  PREPARATION  OF  SHOW  CARDS. 

How   They  are    Printed— What   Material    to    Use— What   Principles    to    Observe— The    Kind    of  Legends 

which  Attract  the  Most  Attention.* 

By  A.  R.  EBERLE. 


Every  druggist,  be  he  in  a  town  or  small  city, 
must  reaHze  the  necessity  of  show  cards  to  assist 
in  selling  the  goods  he  may  display  in  his  show 
window.  They  state  the  selling  price  and  explain 
the  use  of  the  articles  shown.  The  druggist  located 
in  a  large  city  who  can  afford  the  services  of  an 
expert  show-card  writer  is  not  confronted  with  the 
same  obstacle  that  the  dealer  in  smaller  places  has 
to  contend  with.  The  latter  probably  cannot  afford 
an  especially  trained  man  for  the  work,  or  a  man 
of  this  kind  is  not  available.     The  making-  of  such 


♦Presented  to  the  Commercial  Section  of  the  American 
Pharmaceutical  Association  at  the  meeting  in  Los  Angeles, 
California,  August  16-21,  1909. 


cards,  therefore,  devolves  upon  the  proprietor  or 
one  of  his  clerks,  and  the  question  then  arises  as 
to  the  best  means  of  making  the  neatest-appearing 
cards. 

A  great  many  druggists  use  the  freehand  or 
written  card,  but  while  this  sort  of  a  card  possesses 
an  individuality  which  the  printed  card  lacks,  nev- 
ertheless the  latter  is  to  be  preferred  on  account  of 
its  neatness,  more  finished  appearance,  and  the  fact 
that  it  is  more  easily  read. 

PRINTING  OUTFITS. 

The  writer  uses  a  so-called  "Easy  Sign  Marker" 
for  the  printing  of  these  cards.     Such  printing  out- 
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fits  can  be  had  under  various  names  for  from  $1.60 
to  $3.50,  depending  on  the  size  of  the  face  of  the 
type.  An  even  better  sign-maker  than  the  above  is 
one  in  which  the  letters  are  outHned,  giving  an 
opportunity  of  making  certain  words  prominent  by 
fining  in  the  letters  with  another  colored  ink  than 
that  used  on  the  rest  of  the  card.  Such  an  outfit 
is,  of  course,  more  desirable,  and  the  cost  is  from 
*4.50  to  $16. 

With  a  little  judgment  and  practice  in  laying  off 
the  space,  any  one  can  in  a  short  time  become  quite 
proficient  in  the  manufacture  of  his  own  show 
cards.  Black  ink  on  white,  ten-ply  cardboard  is  the 
best  to  use.  This  cardboard  comes  in  sheets  22x28 
inches,  and  two  14x22  signs  can  be  made  at  a  cost 
not  to  exceed  two  cents  each,  not  considering  the 
time  employed. 

The  first  cards  made  for  our  store  were  simply 
descriptive  of  the  goods  for  sale  or  of  the  store  ser- 
vice. Later  the  cards  were  rendered  more  attrac- 
tive by  surrounding  the  wording  with  a  heavy  red 
line,  an  ordinary  ruling-pen  being  used  for  the  pur- 
pose. Still  later  the  cards  were  further  improved 
by  pasting  an  appropriate  picture  onto  the  card, 
these  being  obtained  from  discarded  periodicals, 
calendars,  and  so  forth. 

THE  USE  OF  ILLUSTRATIONS. 

These  pictures  add  life  to  the  cards  and  catch 
the  eye,  where  a  plain-printed  card  would  pass  un- 
noticed. By  way  of  example  there  are  herewith 
given  the  wording  of  two  cards  with  well-suited 
cut-outs.  A  picture  of  a  gentleman  smoking  in  a 
large  easy-chair  would  be  very  apt  for  a  card  bear- 
ing this  message :  "Enjoy  your  after-dinner  smoke. 
Try  one  of  our  *Ben  AH'  cigars.  Price,  5c."  A 
card  with  a  picture  of  "The  Father  of  Our  Coun- 
try" was  used  in  this  way :  "Washington  could  not 
tell  a  lie.  We  can,  but  won't.  What  zve  tell  you 
about  our  goods  you  can  depend  on." 

So  far  these  cards  have  only  been  suggested  as 
an  aid  to  window  exhibits.  In  our  store,  however, 
ve  not  only  use  them  in  this  manner  but  also  have 
igns  so  arranged  throughout  the  store  (by  sus- 
pending them  from  a  heavy  wire)  that  no  matter 
which  way  the  customer  looks  some  statement 
about  the  store  or  its  goods  will  attract  and  present 
a  selling  argument. 

FOUR  BASIC  PRINCIPLES. 

Here  it  might  be  well  to  discuss  the  arrangement 
of  the  subject-matter  of  your  cards  so  as  to  get 


your  customer  to  read  them.  According  to  good 
ad.  writers,  four  basic  principles  should  be  adhered 
to  in  the  wording  of  your  signs.     They  are: 

Getting  attention. 

Creating  desires. 

Convincing. 

Causing  sale. 

In  getting  attention  there  are  several  things  to 
be  considered.  Probably  the  best  method  of  attain- 
ing this  end  is  the  use  of  a  fitting  illustration,  for, 
as  any  one  who  reads  the  newspapers  knows,  the 
eye  will  naturally  read  those  ads.  first  which  have 
illustrations  in  connection  with  the  reading  matter. 
Another  point  not  to  be  lost  sight  of  is  the  typo- 
graphical appearance  of  your  card.  Arrange  the 
reading  matter  so  that  there  will  be  about  the  same 
margin  of  clear  space  on  all  sides,  and  still  another 
feature  is  to  underline  and  enlarge  the  headline. 

Having  attracted  attention,  you  should  next 
strive  to  create  a  desire.  This  may  be  accomplished 
by  so  describing  the  article  as  to  appeal  to  the 
reader's  vanity,  comfort,  or  convenience.  If,  for 
example,  it  is  a  shoulder-brace,  tell  how  much  bet- 
ter the  reader  will  appear  with  his  shoulders 
straightened  and  how  little  discomfort  he  will  find 
in  wearing  them. 

The  desire  being  created,  you  should  then  con- 
vince the  customer  that  the  article  is  what  it  should 
be  by  speaking  of  its  quality  and  durability.  A 
woman  might  desire  a  certain  water-bottle  you  are- 
advertising,  but  unless  she  is  convinced  that  it  has 
quality  and  durability  she  would  hardly  purchase  it. 
These,  therefore,  are  two  points  you  should  bring 
out. 

After  having  convinced  the  reader  of  your  card 
that  the  article  advertised  is  a  desirable  one,  your 
next  endeavor  should  be  to  cause  a  sale  by  showing 
that  the  price  is  reasonable,  and  that  to  buy  the 
article  is  therefore  a  matter  of  economy. 

THE   FRAMING  OF   TEXTS. 

In  treating  the  subject  thus  far  it  has  been  the 
endeavor  to  tell  what  principles  are  involved  in  the 
making-up  of  a  show  card.  Now  let  us  consider 
how  the  cards  should  be  worded.  Do  not  use  either 
too  few  or  too  many  words,  but  rather,  as  Mr. 
Gable  said  in  an  article  read  before  the  A.  Ph.  A. 
in  1903,  "make  the  wording  of  your  cards  bright, 
terse,  snappy,  convincing,  suggestive,  and  timely." 
The  author  of  an  article  appearing  in  the  August 
"New  Idea"  advises  that  you  appeal  to  your  cus- 
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tomer's  egotism  and  turn  it  into  dollars.  "John 
Smith  is  always  more  interested  in  himself  than  in 
you  or  any  one,  or  anything  else.  Then  make  your 
appeal  to  John  directly  and  personally." 

Apply  this  same  principle  to  your  cards,  and 
instead  of  saying  "Our  great  tooth-brush  sale  is 
on,"  try  this :  "An  opportunity  for  you  to  get  a 
tooth-brush  at  small  cost."  Also,  in  place  of  "A 
great  value  in  tooth-brushes,"  change  it  thus: 
"These  tooth-brush  prices  mean  a  saving  to  you." 

The  author  of  said  article  goes  on  to  say  that 
while  this  direct  appeal  may  seem  like  an  unimpor- 
tant feature,  it  is  not  deemed  so  by  men  who  are 
making  serious  and  successful  work  of  their  adver- 
tising. 

SOME  SPECIMEN   LEGENDS. 

Here  is  the  wording  of  a  few  cards  which  will 
serve  to  illustrate  the  various  features  spoken  of  in 
this  paper: 

"A  man  with  corns  on  his  feet  has  a  right  to  growl  until 
he  has  used  Oriental  Corn  Cure.     Price,  25c.  a  bottle." 


"Be  kind  to  your  skin.  Try  a  box  of  Elite  Face  Powder, 
Price,  35c.  a  box." 

"If  you  have  any  objection  to  growing  up  through  your 
hair,  try  a  bottle  of  'Crown  Hair  Tonic'  Price,  50c.  a 
bottle." 

"If  you  are  satisfied  with  our  goods,  prices  and  service, 
come  again." 

"She  raves  over  Orange  Blend,  our  new  drink.     5c." 

"We  have  the  kind  of  infant  foods  that  will  keep  your  baby 
healthy  and  happy." 

"Have  you  examined  our  new  Cameras?" 

"Question  your  doctor  as  to  the  prescription  service  we 
give." 

"Be  fair  to  your  physician — Let  us  fill  his  prescriptions." 

"We  fit  trusses — and  guarantee  the  fit.  Our  prices  are  as 
right  as  the  trusses." 

"Glad  you  stopped — Walk  in." 

In  conclusion  it  may  be  said  that  the  free  use  of 
show  cards,  not  only  in  the  window,  but  more  es- 
pecially inside  to  advertise  the  store,  your  goods, 
and  service,  will  be  found  (by  any  one  not  already 
using  this  kind  of  advertising)  to  be  a  paying  in- 
vestment. The  expense,  as  already  explained,  is 
almost  nominal. 


THE  DRUGGIST'S  MAILING  LIST.* 

Several  Men  Describe  Their  Methods  of  Getting    Names   and  of   Keeping  Them  Corrected  from  Time 

to  Time— They  Tell  How  They  Use  the  List,    what  Kind  of  Advertising  Matter 

They  Employ,  and  How  Often  They  Send  it  Out. 


BY  LEWIS  FLEMER, 
Washington,  D.  C. 

We  have  several  mailing  lists,  obtained  princi- 
pally from  the  city  and  telephone  directories,  the 
latter  being  especially  useful  when  lists  of  phy- 
sicians or  certain  classes  of  business  men  are  de- 
sired. 

Our  physicians'  list  is  divided  into  two  classes: 
one  which  we  call  "preferred,"  containing  about 
375  names  of  the  more  active  and  prominent  alo- 
pathic  practitioners ;  the  other,  the  general  list,  em- 
bracing the  names  of  all  physicians  of  the  city  with- 
out regard  to  the  size  of  their  practice  or  to  their 
particular  school  of  medicine.  These  lists  are  kept 
up  to  date  by  adding  the  names  of  recent  graduates, 
by  the  aid  of  our  prescription  files,  and  by  compari- 
son with  each  new  edition  of  the  telephone  direc- 
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tory.  A  list  of  hospitals,  dispensaries,  dentists,  and 
veterinarians  is  also  kept. 

We  have  a  fairly  comprehensive  list  of  nearly 
15,000  names  of  residents  of  our  own  section  of 
the  city  (East  Washington)  within  a  radius  of 
about  a  mile.  These  names  are  taken  from  the 
city  directory  by  our  cashiers  during  leisure  mo- 
ments, and  are  supplemented  by  names  obtained 
from  the  post-office  (of  which  we  have  a  sub- 
station), from  the  poison  register,  from  friends,, 
patrons,  and  others. 

We  keep  our  mailing  lists  revised  by  consulting 
each  new  edition  of  the  city  and  telephone  direc- 
tories, and  by  keeping  a  record  of  the  returned 
undelivered  mail  matter. 

ADVERTISING   TO   PHYSICIANS. 

We  use  the  list  of  "preferred"  physicians  about 
once  a  month,  for  the  purpose  of  calling  their  at- 
tention to  several  features  in  our  store;  modem 
facilities  and  equipment  in  the  prescription  depart- 
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ment  or  laboratory;  to  some  new  remedy;  the  re- 
ceipt of  a  fresh  supply  of  oxygen  gas,  vaccine  and 
other  biological  products,  etc.,  etc.  The  doctors  are 
invited  to  inspect  our  establishment,  to  see  our  mix- 
ing machine,  tablet  machine,  our  vaults  and  store- 
rooms, our  method  of  keeping  biological  products, 
or  we  offer  them  the  use  of  our  equipment  for 
making  urinary  analysis  or  microscopical  examina- 
tions. At  another  time  we  mail  a  description  of 
our  "Ideal  Maternity  Packet,"  giving  the  contents 
and  price,  or  we  advertise  some  other  specialty 
which  we  prepare  or  are  agents  for. 

Price  lists  of  clinical  thermometers,  surgical 
dressings,  ligatures,  needles,  hypodermic  syringes, 
microscopical  supplies,  test-solutions  and  stains, 
clinical  ware,  and  many  other  items  not  generally 
carried  in  the  average  drug  store,  are  good  sub- 
jects for  advertisements  to  physicians. 

ONE-  OR  TWO-CENT  POSTAGE  ? 

All  of  our  letters  are  typewritten  personal  ones, 
and  all  mail  matter,  whether  letters,  folders,  or 
cards,  when  sent  to  physicians  are  sealed  and  sent 
as  first-class  matter,  for  the  reason  that  busy  doc- 
tors, like  most  business  men,  frequently  consigti 
ordinary  second-class  matter  to  the  waste  basket. 
Not  so  with  the  average  layman.  He  opens  and 
more  or  less  carefully  peruses  all  his  mail.  There- 
fore, when  we  wish  to  reach  the  householder,  we 
use  cards  or,  preferably,  good,  substantial,  neatly 
printed  folders  enclosed  in  unsealed  envelopes  and 
mailed  as  second-class  matter. 

On  the  last  page  of  such  folders  we  print  some- 
thing to  induce  the  receiver  to  preserve  our  ad., 
such  as  a  calendar,  baseball  schedule,  general  house- 
hold receipts,  or  other  matter  of  lasting  interest. 
On  the  front  page  we  sometimes  use  a  cut — some 
interior  view  of  the  store  or  laboratory,  or  a  pic- 
ture of  the  building. 

I  enclose  a  folder,  nearly  15,000  of  which  we 
sent  out  a  short  time  ago.  These  produced  very 
satisfactory  results,  and  I  believe  this  kind  of  ad- 
vertising is  by  far  the  best  for  retail  druggists  who 
are  located  in  residential  sections,  but,  like  every 
other  branch  of  the  business,  it  requires  consider- 
able time  and  work  even  after  the  mailing  lists  are 
compiled. 

We  have  occasionally  distributed  circulars  from 
house  to  house,  but  have  long  since  discontinued 
this  method. 


BY  FRANKLIN  M.  APPLE, 

Philadelphia,  Pa. 

My  mailing  lists  are  compiled  from  two  sources, 
viz.:  the  city  business  directory  and  the  assessor's 
lists.  Copies  of  the  latter  can  be  had  from  a 
political  worker  if  arrangements  are  made  for  them 
in  ample  time.  A  separate  list  is  compiled  from 
the  business  directory  of  medical  practitioners  with 
whom  I  care  to  keep  in  touch  from  time  to  time. 
This  list  requires  considerable  labor  to  prepare,  but 
the  time  and  effort  spent  upon  it  will  bear  abun- 
dant harvest  if  properly  used  later. 

REVISING  THE  LIST. 

The  revision  of  these  mailing  lists  consists  in 
replacing  the  last  list  of  voters  by  the  latest  one  to 
be  procured  from  the  proper  individual  and  noting 
thereon  any  corrections  that  may  come  to  our 
notice  from  day  to  day.  The  physicians'  list  re- 
quires far  less  revising,  as  doctors  are  not  such 
great  migrators  as  the  general  public. 

The  chief  use  to  which  our  list  of  the  general 
public  is  put  is  to  serve  as  an  encyclopedia  for  the 
public  when  inquiry  is  made  as  to  the  address  of 
the  resident  of  our  immediate  section,  but  we  find 
it  of  use  occasionally  to  send  out  notices  or  special 
advertising  matter  to  our  patrons,  or  desired 
patrons. 

We  have  no  regular  stated  times  at  which  we 
send  out  advertising  matter,  the  occasion  for  its 
use  being  determined  by  circumstances  that  arise 
from  time  to  time. 

THE  ADVERTISING  MATTER   MAILED. 

We  generally  use  printed  matter,  the  proof  for 
which  is  prepared  personally,  and  send  it  out  as 
first-class  mail  matter,  as  all  first-class  work  should 
be  sent.  Assuredly  the  subject-matter  intended  for 
the  medical  profession  is  of  a  different  character 
from  that  prepared  for  the  laity.  We  rarely  make 
use  of  any  of  the  "stock"  advertising  matter  pre- 
pared by  the  large  manufacturing  pharmaceutical 
houses  for  various  reasons. 

Lastly,  but  certainly  not  of  least  importance,  I 
wish  to  call  attention  to  the  fact  that  we  do  not 
prepare  lists  of  our  customers  for  the  use  of  patent 
medicine  manufacturers,  thereby  swelling  their 
"sucker  lists,"  for  I  consider  it  a  violation  of  trust 
to  place  lists  of  one's  patrons  in  the  hands  of  the 
class  of  men  who  usually  constitute  the  patent  med- 
icine manufacturers. 
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BY  W.  M.  FEDERMANN, 

Kansas  City,  Mo. 

Names  for  our  mailing  list  are  taken  from  our 
charge  customers,  the  telephone  directory,  and 
what  is  called  the  "Blue  Book"  (giving  the  names 
of  the  society  people  in  Kansas  City). 

We  go  over  our  list  about  once  a  year,  and  in 
addition  to  this  we  make  whatever  changes  we 
note  from  time  to  time. 

The  list  is  used  for  mailing  samples  of  perfumes 
for  exploiting  special  events  such  as  souvenir  and 
anniversary  days,  and  occasionally  for  advertising 
special  lines  we  desire  to  push. 

The  list  comes  in  use  about  five  or  six  times  a 
year.  Most  of  our  mail  is  in  letter  form,  carrying 
two-cent  postage.  We  do  not  believe  in  postal 
cards  or  one-cent  postage.  Results  from  such  ad- 
vertising have  not  been  successful  with  us. 


BY  H.  F.  RUHL, 

Manheim,  Pa. 

I  get  names  for  our  mailing  list  from  the  follow- 
ing sources: 

1.  The  poison  register  and  the  telephone  book. 

2.  The  publisher  of  the  local  paper. 

3.  When  goods  are  ordered  by  mail. 

4.  By  personal  inquiries.  Under  this  head  I  may 
say  that  after  a  given  lot  of  advertising  matter  is 
mailed,  a  certain  proportion  is  reserved  and  cus- 
tomers are  asked  if  they  have  received  a  copy.  If 
the  question  is  answered  in  the  negative,  the  cus- 
tomer's name  is  entered  and  an  explanation  is  made. 
Customers  generally  appreciate  this  courtesy. 

The  mailing  list  is  then  kept  revised: 

1.  By  noting  the  changes  of  people's  addresses 
as  published  in  the  local  paper — particularly  with 
reference  to  people  moving  in  or  out  of  town. 

2.  By  personal  inquiries  as  stated  under  para- 
graph 4,  above. 

3.  By  sending  addressed  and  stamped  envelopes 
to  the  postmaster  and  R.  F.  D.  carriers,  requesting 
their  return  if  undeliverable. 

4.  By  comparing  the  list  with  the  subscription 
list  of  the  local  newspaper. 

My  mailing  list  is  kept  by  the  card  system,  and 
names  may  consequently  be  added  or  dropped  with 
very  little  trouble. 

The  list  is  used  for  advertising  matter  sent  out 
at  stated  intervals  and  on  special  occasions.  Mat- 
ter furnished  my  manufacturers  is  included,  that 
on  proprietaries  excepted. 


REGULAR  ADVP:RTISING   CALENDAR. 

Early  in  the  spring  I  mail  an  eight-page  price 
list  of  garden  seeds,  together  with  some  other  sea- 
sonable matter.  During  the  spring  I  also  mail  a 
circular  or  large  post-card  devoted  to  houseclean- 
ing  goods,  stock  remedies,  and  seasonable  prepara- 
tions of  my  own.  In  August  I  use  a  circular 
devoted  to  my  annual  stationery  sale.  In  Novem- 
ber I  mail  a  circular  on  pepper,  butchering  supplies, 
and  seasonable  preparations  of  my  own  manufac- 
ture. In  December  I  make  a  Christmas  announce- 
ment. 

I  usually  employ  one-cent  postage,  for  I  find 
that  rural  patrons  are  not  so  discriminating  as  the 
people  in  larger  cities,  and  do  not  have  so  much 
mail  matter  to  read. 

BELIEVES  IN   MAILING  CARDS. 

Let  me  conclude  by  saying  that  large  mailing 
cards,  needing  only  to  be  addressed  and  stamped, 
save  much  labor  involved  in  the  folding  of  circu- 
lars and  enclosing  them  in  envelopes.  I  find  they 
give  excellent  returns. 


BY  LOUIS  SCHULZE, 

Baltimore,  Md. 

The  names  for  our  mailing  list  were  obtained  by 
making  a  memorandum  of  addresses  to  which  med- 
icines were  sent;  by  taking  names  from  the  wagons 
of  farmers  passing  the  door  of  the  store  or  in- 
ducing boys  by  a  small  reward  to  do  it  for  us; 
or  by  copying  names  from  the  newspaper  reports 
of  the  meetings  of  grangers'  societies.  The  list  is 
corrected  by  comparison  with  each  new  city  direc- 
tory, or  inquiry  from  farmers.  We  use  this  list 
for  calling  attention  to  seasonable  goods,  special- 
ties, and  our  prescription  work.  For  a  time  we 
sent  out  mail  matter  monthly,  alternately  using 
cards,  booklets,  circulars,  fans  and  personal  letters, 
using  a  one-  or  two-cent  stamp,  according  to  the 
matter  sent. 


BY  JACOB  DINER, 

New   York  City. 

In  elevator  apartments  I  get  the  names  from  the 
hall  boy;  in  ordinary  flats  from  the  letter-boxes  ii 
the  vestibules.  The  apartments'  names  are  kept 
corrected  by  getting  new  lists  every  six  months^ 
since  tenants  in  these  houses  are  under  lease;  ii 
flats  by  checking  off  every  two  months.     I  use  th« 
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list  for  mailing  advertising  matter  of  my  own. 
Ad.  matter  is  sent  about  twice  a  month,  using 
printed  circulars,  mimeographed  invitations,  per- 
sonal letters,  leaflets,  etc.,  as  occasion  requires.  I 
always  mail  such  matter  under  two-cent  postage. 


BY  CORNELIUS  OSSEWARD, 

Seattle,  Washington. 

The  only  mailing  list  we  have  is  a  physicians' 
list.  We  endeavor  to  have  on  it  the  name  of  every 
new  physician  who  locates  in  our  city.  We  usually 
find  them  when  making  our  monthly  calls  to  the 
different  office  buildings. 


W'e  compare  our  list  with  those  carried  by  the 
different  detail  men  who  visit  our  city,  and  find 
that  some  have  very  accurate  lists  which  are 
usually  up  to  date. 

We  use  the  list  to  inform  our  physicians  of  any- 
thing new  which  may  be  of  interest  to  them. 

We  send  out  mail  matter  very  frequently,  but 
not  regularly.  Whenever  we  have  anything  useful, 
a  postal,  circular,  booklet  or  card  is  mailed — it  all 
depends  on  which  subject  we  wish  to  speak  about. 
We  never  use  one-cent  stamps  for  such  matter,  as 
it  is  most  likely  to  go  to  the  waste  basket  without 
being  opened. 


WINNING  THE  FARMER'S  TRADE.* 

The    Class    of   Goods    to    Sell    Him    and    How    to    Go    About    the   Task — Valuable    SufJ^estions   for  the 
Country  Dru|i|{lst  or  Even  the  City  Man  Who  Draws  any  Trade  from  the  Farming  Community. 

By  A.  V.  PEASE. 

Falrbury.  Neb. 


The  farmers'  trade  is  a  portion  of  my  business 
that  I  value  highly.  It  is  steady  and  certain.  It 
has  to  do  with  a  class  of  goods  that  do  not  change 
in  style  and  that  yield  a  good  margin  of  profit. 
Then,  too,  farmers  as  a  class  are  good  pay,  for 
they  are  usually  real  estate  owners.  They  appre- 
ciate the  good  service  they  get  from  their  dealers, 
and  they  do  a  great  deal  of  word-of-mouth  adver- 
tising for  their  good  friends  among  the  merchants. 

It  pays  to  have  a  personal  acquaintance  with  the 
farmer — to  know  his  family,  to  know  what  neigh- 
borhood he  lives  in,  what  kind  of  a  farm  he  has, 
its  soil  peculiarities,  his  specialties  in  production, 
hobbies  in  chickens,  hogs  or  cattle,  and  his  politics. 
It  does  not  pay  a  merchant  to  stick  so  close  to  his 
business  that  he  cannot  learn  some  of  these  things. 
An  occasional  visit  in  the  country  will  yield  imme- 
diate pleasure  and  future  profit. 

NEWSPAPER   ADVERTISING. 

I  believe  in  newspaper  advertising  to  the  farm- 
ers. The  greater  portion  of  them  are  readers  of 
the  local  papers.  If  you  try  to  put  yourself  in 
touch  with  their  needs  by  really  knowing  them  you 
will   understand    what   to    advertise.     I    make    the 


♦Presented  to  the  Commercial  Section  of  the  American 
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advertising  timely  and  quote  prices.  Here  are  suit- 
able subjects:  stock  dips,  poultry  powders,  lice 
e.xterminators,  disinfectants,  vermin  destroyers, 
remedies  for  potato  scab  and  blight,  treatments  for 
seed  grain,  household  paints  and  varnishes,  black- 
leg remedies,  sprays  for  fruit  trees,  insecticides. 

In  my  newspaper  advertisements  I  frequently 
publish  a  formula  and  general  directions  for  its 
use.  Then  I  have  the  printer  lift  it  out  of  the 
general  page  form  and  print  me  several  hundred 
extra  copies  of  it.  When  I  have  a  call  for  the 
remedy  I  hand  out  one  of  these  slips  with  the 
package.  It  is  good  advertising  and  the  customer 
is  pleased  to  have  explicit  directions. 

"CHRISTMAS    packages"    OF    ADVERTISING. 

One  very  good  way  I  have  of  getting  an  in- 
crease of  business  is  to  make  up  Christmas  pack- 
ages for  all  of  my  customers,  but  the  farmers  care 
most  for  them.  During  the  month  of  December  I 
wrap  up  hundreds  of  packages  of  advertising  mat- 
ter to  be  handed  out.  These  contain  a  good  as- 
sortment of  almanacs,  a  weather  chart  calendar, 
booklets  on  olive  oil,  stock  dips,  disinfectants,  and 
poultry  remedies,  samples  of  my  cold  cure,  head- 
ache powders,  cough  syrup,  etc. 

Sometimes  I  have  as  many  as  twenty-five  differ- 
ent kinds  of  advertising  matter  in   one  package. 
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I  do  these  up  in  my  trade-mark  wrapping  paper, 
and  neatly  tie  the  package  with  advertising  tape. 
It  makes  a  bulky,  valuable  looking  package.  The 
English  packages  are  wrapped  in  one  way  and  the 
German  in  another.  My  farmer  friend  takes  the 
package  carefully  home  wi'tb  him.  After  supper, 
when  the  chores  are  done  and  he  sits  down  to  read 
and  smoke,  the  package  is  opened  and  every  piece 
of  advertising  in  it  is  carefully  examined.  It  is  the 
best  way  I  know  of  to  get  good  advertising  matter 
right  into  the  home. 

Farmers  are  frequently  in  want  of  advice  on 
various  topics  that  affect  their  crops  or  animals. 
I  find  it  quite  profitable  to  be  able  to  give  them 
this  information.  It  is  not  at  all  difficult  to  pre- 
pare yourself  to  do  this.  The  Department  of  Agri- 
culture in  Washington  is  a  most  prolific  source  of 
information  on  every  conceivable  subject  that 
affects  the  farmer's  interest.  Much  of  this  infor- 
mation is  distributed  free,  and  such  as  is  charged 
for  is  sold  at  a  nominal  price. 

LET   THE   GOVERNMENT   HELP   YOU ! 

There  is  issued  from  this  Department  what  is 
called  a  Monthly  Bulletin  of  Publications.  A  writ- 
ten request  to  the  Secretary  of  Agriculture  will 
secure  the  placing  of  your  name  on  the  mailing 
list,  and  you  will  receive  the  Bulletin  each  month 
free.  In  it  are  mentioned  pamphlets  on  subjects 
that  are  of  interest  to  farmers,  fruit-growers,  gar- 
deners, stock  raisers,  poultrymen,  truckmen,  nur- 
serymen, dairymen,  timbermen,  and  dealers  in  all 
natural  products.  By  sending  for  these  pamphlets, 
many  of  which  are  free,  and  others  of  which 
usually  cost  only  a  few  cents,  you  can  get  most 
valuable  information. 

For  many  years  I  have  received  "The  Monthly 
Bulletin  of  Publications"  and  have  been  asking  for 
the  publications  themselves.  As  a  result  I  have 
accumulated  quite  a  large  library  of  valuable  agri- 
cultural information.  A  short  list  of  the  topics 
treated  in  these  pamphlets  will  open  up  a  field  of 
business  for  the  druggist  that  looks  enticing:  dis- 
eases of  plants  and  animals;  quality  of  seeds  and 
treating  for  rust  and  smut;  preservation  of  fruits; 
caring  for  meat;  butter,  and  the  nostrums  for  in- 
creasing its  yield;  sprays  for  fruits;  remedies  for 
potato  blight;  poisoning  vermin;  kinds  of  insecti- 
cides; prevention  of  the  spread  of  various  diseases, 
etc. 

The  information  along  these  lines  which  I  have 


educated  farmers  to  seek  from  me  quite  frequently 
leads  to  the  sale  of  some  remedy,  the  cementing  of 
friendship,  and  an  increase  of  business. 

The  farmers  are  frequently  imposed  upon  by 
some  unscrupulous  person  trying  to  sell  them  some- 
thing to  increase  the  yield  of  butter  fraudulently, 
or  increase  the  output  of  eggs,  or  some  way  to 
preserve  without  sugar  or  heat.  Learning  of  this 
through  our  wide-awake  pharmaceutical  press  or 
the  Department  of  Agriculture,  I  write  a  news  let- 
ter to  our  local  papers  exposing  the  fraud.  They 
willingly  publish  such  letters. 

VARIOUS   METHODS   OF   GETTING  THE   BUSINESS. 

I  have  both  of  the  local  telephones  in  my  store, 
and  in  that  way  can  reach  nearly  every  farmer  in 
the  county.  It  is  no  uncommon  thing  for  me  to 
receive  a  telephone  order  at  my  residence  early  in 
the  morning  for  some  article  to "  go  out  on  the 
rural  mail  routes.  I  want  to  digress  here  to  boast 
just  a  little.  In  proportion  to  its  population  my 
town  is  the  best  telephoned  community  in  the 
world.  It  is  a  matter  of  surprise  with  us  to  find  a 
home  without  a  telephone. 

I  have  several  copies  of  a  good  mailing  list  and 
keep  it  up  to  date.  If  some  manufacturer  offers  to 
use  my  list  in  consideration  of  a  purchase  of  his 
goods  I  insist  on  his  using  the  whole  list.  It  is  all 
good,  and,  if  mailing  is  good  advertising,  the 
larger  the  list  the  more  profit  is  there  to  both 
dealer  and  manufacturer. 

We  have  no  agricultural  fairs  in  our  county,  but 
instead  have  a  lecture  course  in  the  winter  called 
The  Farmers'  Institute.  I  take  quite  an  interest  in 
this,  and  occasionally  read  a  paper  on  some  prac- 
tical subject.  I  always  offer  several  prizes  for 
farm  and  home  products,  none  of  them  very  ex- 
pensive. 

I  find  it  a  wise  plan  to  be  a  good  road  enthu- 
siast, and  to  push  the  movement  along.  Good  roads 
mean  a  great  deal  to  me  in  the  regularity  of  my 
business  and  the  prosperity  of  my  customers. 
•  All  of  these  methods  win  the  friendship  and 
custom  of  the  man  whom  I  want.  It  would  rob 
business  of  half  its  pleasure  to  lose  this  friendship. 
If  both  parties  to  the  trade  are  not  benefited  the 
trade  had  better  be  left  unmade.  Playing  the  game 
fairly,  squarely,  and  successfully  is  a  joy  in  itself 
and  a  large  part  of  life's  recreation.  And  the 
farmer  is  a  royal  good  fellow  whom  to  know  is  a 
pleasure  and  whose  friendship  is  valuable. 


THE  SUPPORT  AND  PATRONAGE  OF  PHYSICIANS.* 

Practical    Methods    of    Gainln|{    and    Keepinij    It — An    Interesting    and    Su^|{estive    Description    of   the 
Plans  and  Policies  Followed  by  One  Successful  Dru^iJlst. 

By  D.  F.  JONES, 
Watertown.  S.  D. 


My  purpose  in  writing  this  paper  is  to  set  forth 

a  practical  way  what  knowledge  I  have  gained 
^along  the  lines  suggested  by  the  title  during  a 
period  of  fifteen  years  of  experience  in  a  town  of 
eight  thousand  people  in  the  Central  West. 

I  mention  these  things  to  convince  you  that  I 
am  dealing  with  facts  and  not  with  mere  theory, 
which  may  interest  those  of  you  who  are  located 
in  places  of  a  similar  size  with  perhaps  similar  con- 
ditions. 

I  am  well  aware  that  papers  upon  this  subject 
are  numerous.  I  have  read  many  of  them.  Some 
of  them  I  have  found  helpful.  I  trust  this  paper 
may  strike  an  average  and  be  helpful  to  at  least  a 
few. 

I  do  not  believe  it  best  to  take  up  all  of  your 
time  in  telling  you  what  I  have  done  during  these 
fifteen  years,  although  it  might  not  take  long  to 
tell  it.  I  believe  it  better  not  to  tell  so  much  what 
I  have  done,  or  what  I  do,  but  rather  a  few  things 
that  I  do  not  do. 

I  find  from  experience  and  careful  observation 
that  there  are  a  number  of  things  I  cannot  do  and 
still  retain  the  patronage,  good-will,  and  confidence 
of  the  average  physician. 

Perhaps  I  can  make  myself  more  clearly  under- 
stood, at  least  give  you  a  more  clear  impression,  if 
I  give  you  a  hurried  introduction  to  the  style  of 
my  place  of  business. 

The  front  and  entrance  to  my  store  are  neat,  at- 
tractive, and  clean,  bearing  no  evidence  of  neglect 
or  dilapidation,  with  no  appearance  of  archaism. 
The  window  is  not  allowed  to  remain  dirty  or  un- 
tidy, or  the  display  in  it  to  become  stale. 

WHAT  HE  DOES  NOT  DO ! 

I  do  not  use  my  show  window  at  any  time  for 
the  display  of  patent  medicines,  neither  do  I  employ 

♦Presented  to  the  Commercial  Section  of  the  American 
Pharmaceutical  Association  at  the  meeting  in  Los  Angeles, 
California,  August  16-21,  1909. 


my  counters  or  show-cases  for  such  displays.  While 
speaking  of  patent  medicines,  I  desire  to  say  that 
I  scarcely  ever  permit  an  advertisement  of  a  patent 
medicine  to  appear  in  a  local  paper  over  my  name. 
While  a  boy,  and  with  an  ambition  to  become  a 
pharmacist  rejx)sing  in  my  mind,  a  friend  of  mine, 
an  old  lady,  speaking  of  my  future  and  calling  my 
attention  to  a  local  paper  bearing  patent  medicine 
advertisements  over  the  name  of  a  prominent  drug- 
gist, said:  "I  hope  you  will  never  permit  your 
name  to  be  used  so  carelessly."  It  made  an  impres- 
sion upon  me,  and  I  thank  the  old  lady  for  that 
suggestion.  We  as  pharmacists  are  apt  to  sell  our 
names  too  cheaply.  I  use  but  fifteen  feet  of  shelf 
space  in  my  store  for  the  display  of  patents.  I  am 
satisfied  to  supply  the  demand  and  not  to  create  it. 

I  do  not  sell  cigars  or  operate  a  soda  fountain. 
I  have  neither  the  time  nor  space  to  devote  to 
either;  therefore,  the  best  space  in  my  store  is  not 
occupied  by  ice-cream  tables  and  spittoons.  I  do 
not  have  my  drug  store  looking  like  a  restaurant. 

I  do  not  sell  paints  and  wall-paper,  as  most  stores 
are  doing  in  towns  of  this  size.  I  do  not  consider 
these  side-lines  compatible  with  my  drug  business. 

I  do  not  maintain  a  news-stand,  although  such 
an  institution  has  been  advocated  recently  in  many 
of  our  drug  journals  in  articles  setting  forth  profit- 
able and  trade-pulling  qualities.  It's  all  bosh!  The 
profits  of  that  kind  of  business  all  go  to  the  Amer- 
ican News  Co.,  or  to  some  other  place  than  to  the 
druggist's  bank  account. 

I  do  not  run  a  saloon  business  under  the  guise  of 
a  drug  store,  neither  do  I  have  any  regard  for  the 
man  who  does. 

I  do  not  display  for  sale  such  articles  as  should 
go  through  the  channel  of  the  medical  profession. 

I  do  not  sell  narcotics  or  habit-forming  drugs 
except  as  prescribed  by  the  physician,  although  we 
have  no  laws  prohibiting  the  sale  of  them. 

I  do  not  pay  commissions,  as  some  druggists  are 
in  the  habit  of  doing,  to  physicians. 
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I  do  not  furnish  prescription  blanks  promiscu- 
ously, but  rather  first  ascertain  what  the  physician 
may  desire  that  he  may  be  pleased  by  getting  what 
he  prefers  to  use. 

1  do  not  meddle  with  my  competitor's  business, 
nor  spend  my  time  in  trying  to  convince  the  phy- 
sician that  I  am  much  better  equipped  to  give  him 
good  service  than  is  my  neighbor  across  the  street. 
If  I  am  better  equipped,  I  am  sure  he  will  make 
the  discovery.  If  he  is  so  dense  that  he  cannot, 
then  his  patronage  is  not  worth  an  effort. 

I  do  not  continually  nag  the  physician,  but  rather 
maintain  a  dignified  position  and  an  independence 
that  every  pharmacist  should  possess.  I  do  not, 
however,  do  otherwise  than  impress  him  with  the 
thought  that  I  am  in  a  position  to  be  of  service  and 
that  it  is  my  business  to  render  him  such  help  as  is 
in  my  power  to  aid  him  in  the  combating  of  disease. 

I  do  not  invite  loafing.  My  store  is  open  at  7 
A.M.,  and  it  is  understood  that  I  am  paying  rent  for 
a  room  in  which  to  do  business. 

WHAT    HE   DOES   DO. 

Having  enumerated  enough  "don'ts,"  I  will  now 
mention  some  of  the  things  I  do  and  which  have 
been  helpful  to  me. 

In  the  first  place,  I  endeavor  to  keep  in  close 
touch  with  the  physician  and  let  him  understand 
that  it  is  my  purpose  to  be  helpful  to  him  in  all 
ways  possible.  I  make  it  my  business  to  keep  up 
to  date  in  all  things  pertaining  to  the  dispensing 
counter;  and  posted  as  to  new  remedies  and  incom- 
patibilities. I  endeavor  to  stock  such  goods  as  the 
physician  is  partial  to,  direct  in  his  line,  so  far  as 
possible.  I  cultivate  a  close  acquaintance  with  the 
physician  and  gain  his  confidence,  and  in  this  way 
acquire  information  that  I  make  valuable  to  me. 

The  window  and  general  arrangement  of  the 
store  are  such  as  will  interest  the  physician.  Such 
goods  as  are  of  special  interest  to  him  have  a  prom- 
inent place.  I  do  not  forget,  however,  that  I  am 
dealing  with  the  laity  also,  and  I  endeavor  to  inter- 
est them  at  the  same  time  by  making  my  store  ap- 
pear distinct  and  different  from  others. 

Speaking  now  of  the  dispensing  of  prescriptions 
and  the  things  of  more  direct  interest  to  the  phy- 
sician, I  hardly  think  it  necessary  to  say  that  I  em- 
ploy skilled  help  only;  that  my  work  is  done  accu- 
rately and  scientifically;  that  I  have  an  excellent 
reference  library,  and  that  the  prescription  depart- 


ment is  equipped  with  thoroughness  generally. 
Such  information  as  the  physician  most  wants  I 
endeavor  to  be  able  to  supply  without  hesitation.  I 
have  physicians  come  to  me  for  information  per- 
taining to  certain  remedies  that  they  desire  to  use 
in  some  serious  or  stubborn  case. 

SOME  DISTINCT  FEATURES  OF  HIS  PRESCRIPTION 
WORK. 

I  have  distinct  features  about  the  manner  in 
which  I  do  my  work.  For  example,  my  labels  all 
bear  the  physician's  name,  as  far  as  that  is  possible. 
The  fact  of  the  prescription  having  been  checked 
is  indicated  upon  the  label.  I  use  no  strings  in 
wrapping.  All  bottles  are  capped.  I  am  never  so 
busy  as  to  neglect  any  of  these  details.  It  makes 
an  impression  of  carefulness  as  well  as  neatness.  I 
place  upon  the  package  a  sticker  calling  the  pa- 
tient's attention  to  the  fact  that  the  medicine  is 
prescribed  for  his  particular  stage  of  the  case,  and 
that  if  more  is  wanted  the  physician  should  be 
consulted. 

Referring  again  to  prescription  blanks,  I  was 
particularly  interested  at  the  Indianapolis  meeting 
of  the  A.  Ph.  A.  in  Mr.  Apple  and  his  "square 
deal"  prescription  blank — interested  because  of  the 
fact  that  a  similar  blank  had  been  used  by  me  for 
eight  years.  It  differed  only,  I  think,  in  the  fact 
that  my  name  did  not  appear  upon  the  back  or  any 
part  of  it.     I  certainly  would  not  have  the  words 

"Take  this  prescription  to "  on  any  blank  I 

used.  I  would  prefer,  always,  that  the  physician 
use  a  blank  without  my  name  upon  it,  providing, 
of  course,  that  it  does  not  contain  the  name  of 
some  other  druggist.  I  do  not  believe  in  this  way 
of  bidding  for  business. 

I  endeavor  at  all  times  to  keep  up  to  date  by 
reading  drug  journals  and  studying  such  books  as 
are  necessary;  in  fact,  I  continually  study  along 
some  particular  line  of  advanced  work.  I  feel  that 
druggists  have  the  fault  of  being  too  content  and 
too  much  inclined  to  be  neglectful  of  the  opportuni- 
ties for  self-education  in  this  respect. 

I  always  purchase  such  utensils  as  will  aid  in  my 
work  and  I  call  the  physician's  attention  to  my 
equipment. 

OPERATES  A  LABORATORY. 

For  the  past  ten  years  I  have  been  successfully 
operating  a  laboratory  in  connection  with  my  store, 
to  aid  in  the  diasfnosis  and  treatment  of  disease..    It 
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is  equipped  for  chemical,  bacteriological,  and  patho- 
logical work.  I  find  that  it  pays,  both  directly  and 
indirectly.  It  brings  in  work  from  a  radius  of  one 
hundred  and  fifty  miles.  This  laboratory  is  an  aid 
also  in  carr^'ing  out  the  regulations  of  the  pure 
food  and  drug  laws.  I  do  such  work  as  the  phy- 
sician requires  and  find  that  it  is  appreciated.  It 
gives  the  store  a  professional  standing  such  as  can- 
not, I  believe,  be  attained  in  any  other  way.  This 
feature  will  bring  business  to  your  store,  and 
although  it  may  take  years  to  prepare  for  it,  I 
would  advise  that  you  try  it  and  see  if  I  am  not 
right. 

I  believe  that  the  things  which  I  have  mentioned 
in  this  paper  have  to  a  great  extent  been  respon- 
sible for  such  success  as  I  have  gained  in  attracting 
the  patronage  of  the  physicians  of  Watertown  and 
the  surrounding  country. 


THE  SCREAMING   EAGLE ! 

I  can  say  from  experience  that  I  believe  there 
must  be  a  sensible  combining  of  the  commercial  and 
professional  interests  of  the  drug  store.  The  com- 
mercial is  apt  to  overdevelop  because  of  the  sug- 
gestions and  schooling  we  obtain  from  the  army  of 
commercial  travelers  who  are  experts,  and  the  pro- 
fessional side  has  a  tendency  to  lie  dormant  or  un- 
developed because  of  the  lack  of  contact  with  the 
teachers  of  the  professional;  it  is  therefore  neces- 
sary for  us  individually  to  work  out  our  own  sal- 
vation along  these  lines  and  to  develop  in  us  that 
which  will  bring  us  the  most  good.  The  American 
dollar,  with  its  screaming  eagle,  has  been  held  be- 
fore our  gaze  so  long  that  we  lose  sight  of  much 
else  that  would  be  helpful,  and  we  all  join  in  the 
grand  lunge  that  each  hopes  will  place  it  within  his 
firm  grasp. 


USEFUL  HINTS  ON  PRACTICAL  PHARMACY. 

Abstracts  of  Several  Papers  Read  Last  Month    at   the   Los  An|{eles  Meetin|{  of  the  American  Pharma- 

ceutlcal  Association — Improved  Methods  of  Makln|{  N.  F.  Products — Some  Helpful 

Formulas — Notes  on  Manufacturin|{  Processes. 


The  Section  on  Practical  Pharmacy  and  Dis- 
pensing of  the  A.  Ph.  A.  held  two  most  important 
sessions  at  the  Los  Angeles  meeting  last  month. 
While,  as  we  explain  elsewhere,  many  of  the  papers 
were  devoted  to  technical  criticisms  of  the  N.  F., 
in  view  of  the  revision  of  this  work  which  is  now 
under  way  by  the  organization,  there  were  several 
contributions  abounding  in  practical  dispensing 
suggestions,  and  some  of  these  we  are  moved  to 
print  in  abstract  as  follows: 


W 


A   METHOD  OF  DETANNATING  WINE. 

J..  Scoville,  a  member  of  the  scientific  staff 


of  Parke,  Davis  &  Co.,  had  an  interesting  paper 
on  the  subject  of  Detannating  Wine.  After  dis- 
cussing the  use  of  freshly-precipitated  ferric  hy- 
droxide, calcium  hydroxide,  gelatin,  violin  strings, 
and  hide  powder,  and  disposing  of  all  these  as  be- 
ing for  one  reason  or  another  unsatisfactory,  he 
recommended  the  following  process  in  which  milk 
is  used : 

To  one  gallon  of  white  wine  add  5  fluidounces  of  skimmed 
milk,  shake  well,  and  set  aside  for  forty-eight  hours,  shaking 
once    or    twice    during    that    time.      Then    filter    off    a    small 


sample,  mix  it  with  an  equal  volume  of  2-per-cent  strychnine 
sulphate  solution,  and  set  in  an  ice-chest  for  twelve  to 
twenty- four  hours.  If  at  the  end  of  that  time  no  precipitate 
is  apparent  in  the  test  sample,  the  rest  of  the  wine  is  ready 
for  filtration.  If  a  precipitate  appears  in  the  test,  more  milk 
must  be  added  and  the  maceration  repeated;  usually  one  or 
two  more  ounces  of  milk  being  sufficient. 

For  red  wines,  use  8  ounces  of  milk  per  gallon  at  the 
start,  and  test  in  the  same  way. 

Professor  Scoville  explained  the  wines  so  treated 
must  contain  not  less  than  18  per  cent  of  alcohol 
after  filtering,  and  must  be  immediately  fortified  if 
below  this  strength.  The  flavor  and  aroma  of  the 
wines  are  not  materially  affected,  but  the  color  is 
made  lighter.  Darkening  will  occur  if  ferric  chlo- 
ride be  added,  but  much  less  deeply  than  in  the 
untreated  wine. 

OINTMENT    OF    IODINE. 

Franklin  M.  Apple,  Ph.G.,  of  Philadelphia,  sug- 
gested that  the  U.  S.  P.  formula  for  iodine  oint- 
ment be  altered  to  read: 

Glycerite  of  iodine 20  grammes. 

Benzoinated  lard   80  grammes. 
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•    The  glycerite  of  iodine  used  in  the   foregoing 
formula  can  be  made  as  follows: 

Iodine    20  grammes. 

Potassium   iodide    20  grammes. 

Glycerin    60  grammes, 

Mr.  Apple  thought  that  this  formula  for  glycerite 
of  iodine  should  be  made  official,  and  he  pointed 
out  incidentally  that  it  represented  exactly  the 
quantities  directed  to  be  employed  in  preparing  the 
U.  S.  P.  ointment  of  iodine.  The  use  of  glycerite 
of  iodine  in  preparing  the  ointment,  he  explained, 
made  the  process  much  simpler,  and  it  provided  the 
pharmacist  with  a  better  opportunity  of  turning  out 
the  ointment  extemporaneously  and  thus  always 
having  it  fresh,  as  should  be  the  case.  He  thought 
that  the  action  of  the  Pharmacopceial  revisers  in 
adopting  the  formula  for  glycerite  of  tannic  acid 
would  serve  as  a  precedent  in  going  a  step  further 
and  adopting  the  proposed  glycerite  of  iodine. 

ELIXIR  OF   TERPIN    HYDRATE. 

Otto  E.  Bruder,  Director  of  the  Propaganda 
Bureau  of  the  N.  A.  R.  D.,  presented  an  interesting 
paper  in  which,  among  other  things,  he  made  the 
following  suggestions  regarding  N.  F.  products: 

"Elixir  of  terpin  hydrate  could  be  improved  by 
leaving  out  the  syrup,  which  answers  no  useful  pur- 
pose and  is  generally  the  cause  of  the  precipitate 
noticed  in  this  preparation.  The  syrup  could  well 
be  replaced  by  an  equal  amount  of  glycerin.  If  no 
change  is  made  in  the  formula  it  should  at  least  be 
directed  to  be  kept  in  a  warm  place.  The  official 
elixir  with  codeine  could  profitably  be  colored  with 
caramel  and  the  one  containing  heroin  with  cud- 
bear or  cochineal. 

ALKALINE  ANTISEPTIC. 

"The  Alkaline  Antiseptic  of  the  N.  F."  [con- 
tinued Mr.  Bruder]  "could  be  greatly  improved  in 
appearance,  and  made  more  uniform  by  different 
operators  in  this  respect,  if  the  tincture  of  cudbear 
were  replaced  by  an  equivalent  amount  of  pow- 
dered cudbear.  This  should  be  done  for  the  reason 
that  the  tincture,  being  a  SS^s-per-cent  alcoholic 
preparation,  loses  some  of  its  coloring  properties 
when  mixed  with  the  much  weaker  alcoholic  prep- 
aration into  which  it  enters  and  which  contains 
only  6  per  cent  of  alcohol,  and  besides  it  is  difficult 
to  extract  cudbear  successfully  in  a  13^-per-cent 
tincture. 


PHOSPHATIC  EMULSION   OF  THE   N.    F. 

"In  the  phosphatic  emulsion  a  change  could  be 
made  in  the  working  directions  which  would  tend 
to  make  a  more  stable  emulsion  and  be  more  in 
harmony  with  good  pharmacy.  Instead  of  adding 
the  phosphoric  acid  and  the  strongly  alcoholic  rum 
to  a  concentrated  emulsion  of  cod-liver  oil,  the 
greacer  part  of  the  orange-flower  water  should  be 
added  first  and  then  the  other  ingredients." 

COMPOUND  RESORCIN   OINTMENT, 

Mr.  Abraham  Weinstein,  of  New  York  City, 
suggested  a  change  in  the  official  formula  for  com- 
pound resorcin  ointment.  In  the  first  place,  he 
thought  that  the  product  would  be  very  much  im- 
proved if  oil  of  cade  were  replaced  with  oil  of  birch 
tar,  since  the  former  was  very  offensive  and  objec- 
tionable to  the  patient.  He  passed  on  to  say  that 
the  difficulty  of  making  a  smooth  ointment  might 
be  removed  by  using  powdered  resorcin  and  pow- 
dered zinc  oxide:  the  latter  is  known  commercially 
as  "flowers  of  zinc."  Here  is  Mr.  Weinstein's 
full  formula : 

Resorcinol    6  parts. 

Zinc  oxide  (powdered)    6  parts. 

Bismuth  subnitrate   6  parts. 

Oil'  of  birch  tar 6  parts. 

White  wax  10  parts. 

White  petrolatum    28  parts. 

Hydrous   wool-fat    38  parts. 

Rub  the  powders  with  a  part  of  the  previously  melted  wax, 
petrolatum,  and  hydrous  wool-fat  until  a  smooth  paste  is 
obtained:  then  add  the  remainder  of  the  ingredients  and  stir 
the  product  until  it  has  cooled. 

STOKE's  EXPECTORANT,   N.   F. 

Mr.  Weinstein  also  had  some  interesting  com- 
ments to  make  regarding  Stoke's  Expectorant  in 
the  N.  F,  He  remarked  that  whenever  this  prep- 
aration was  made  in  the  store  during  his  absence 
it  was  never  made  right,  and  the  trouble  was  due 
to  the  fact  that  the  fluidextract  of  squill  was  not 
neutralized  properly  with  ammonia  water.  He  ex- 
plained that  the  N,  F.  directions  do  not  mention 
the  exact  quantity  of  ammonia  required.  He  had 
found  that  it  needed  about  28  grammes  of  ammonia 
water  to  neutralize  TO  grammes  of  the  acetic  fluid- 
extract  of  squill,  although  the  amount  varies  in 
accordance  with  the  variation  in  strength  of  the 
acid  in  the  fluidextract.  Mr.  Weinstein  therefore 
thought  that  much  trouble  would  be  avoided  if  the 
alcoholic  fluidextract  of  squill  were  to  be  used  as 
in  the  old  formula. 


SUPPOSITORY  BASES.* 

Cacao  Buffer  Alone  is  Declared  Unsaflsfacfory  for    Summer  Use  and    also  when  a  Lar^e  Percenfa^e 
of  Solid  Exfract  Is  to  be  Incorporated — A  Modified  Base  is  Su^^ested. 

By  H.  A.  B.  DUNNIKG. 


While  cacao  butter  is  without  doubt  a  very  satis- 
factory suppository  base,  it,  generally  speaking,  is 
lacking  in  several  particulars,  especially  when  used 
in  southern  latitudes.  Suppositories  prepared  with 
cacao  butter  as  the  base  will  not  stand  exposure  to 
the  summer  heat.  On  very  hot  days  they  are  apt 
to  be  in  bad  condition  when  received  by  customers, 
even  when  sent  directly  from  the  iced  molds,  de- 
pending of  course  on  the  distance  sent  or  rather 
upon  the  time  exposed. 

EXTRACTS  IN  SUPPOSITORIES. 

Again,  cacao  butter  proves  unsatisfactory  when 
combined  with  a  large  percentage  of  solid  extracts, 
5  grains,  say,  to  the  30-grain  suppository.  Partic- 
ularly is  this  true  of  extract  of  witch-hazel.  The 
fault  here  is  apparently  because  of  the  fact  that 
when  liquefied  the  fluidity  of  cacao  butter  is  great; 
it  lacks  viscosity,  and  unless  kept  very  near  the 
congealing  point,  a  more  or  less  difficult  proposi- 
tion, the  extracts  will  separate  from  the  butter 
either  in  fine  particles  or  sometimes  as  a  mass.  In 
some  cases  this  will  happen  even  when  the  cacao 
butter  is  sufficiently  cool  to  be  creamy. 

Of  course,  in  searching  for  a  substitute  to  be 
used  when  it  is  desired  to  combat  the  difficulties 
mentioned,  it  must  be  borne  in  mind  that  the  sub- 
stance must  melt  around  98°.  Several  years  back 
I  recommended,  in  a  collection  of  notes  read,  I 
think,  before  the  Practical  Pharmacy  Section,  the 
use  of  cacao  butter  containing  15  per  cent  of  castor 
oil  and  10  per  cent  of  white  wax  as  a  substitute 
for  cacao  butter  alone  for  summer  use. 

Having  a  complaint  about  some  adrenalin  sup- 
positories prepared  with  this  base,  I  was  led  to 
make  the  following  investigation.  Although  the 
mode  of  testing  is  doubtless  very  crude,  I  think  the 
comparative  results  are  fairly  satisfactory  and 
somewhat  instructive. 

♦Presented  to  the  Section  on  Practical  Pharmacy  and 
Dispensing  of  the  American  Pharmaceutical  Association  at 
the  meeting  held  in  Los  Angeles  last  month. 


The  chief  test  was  carried  out  by  holding  sup- 
positories of  cacao  butter  alone,  and  cacao  butter 
in  various  combinations,  in  the  hand  and  noting 
the  efifect  while  being  timed. 

In  several  cases  the  capacity  for  heat  was  ob- 
served in  the  following  crude  but  comparatively 
accurate  manner :  A  definite  weight  of  paraffin  was 
kept  liquid  on  a  sand  bath;  in  the  paraffin  was  sus- 
pended a  definite  quantity  of  water  in  a  beaker 
which  was  kept  at  a  constant  temperature.  In 
testing  the  suppository  by  this  method  it  was 
floated  in  the  heated  water  and  the  time  required 
for  it  to  melt  was  noted. 

EXPERIMENTS. 

Cacao  butter  suppository,  melting  point  33°  C. 
or  thereabout,  when  held  in  hand,  is  softened  in 
three  minutes  and  melts  in  six,  running  freely  and 
spreading  rapidly  over  large  surface.  When  tested 
by  the  warm  water  method  it  requires  three  min- 
utes to  liquefy. 

Cacao  butter  with  10  per  cent  of  castor  oil,  m. 
p.  32°  C,  held  in  the  hand,  is  softened  in  about 
three  minutes,  melts  in  five,  runs  freely  and 
spreads  rapidly,  and  is  less  liquid  than  plain  cacao 
butter.  With  the  warm  water  method  it  melts  in 
two  minutes  and  forty  seconds. 

Cacao  butter  with  15  per  cent  of  castor  oil  and 
10  per  cent  of  white  wax,  held  in  the  hand,  softens 
in  ten  minutes,  becomes  creamy  in  twenty  minutes, 
does  not  run  or  spread  well,  but  has  a  tendency  to 
hold  its  shape.  * 

Cacao  butter  with  15  per  cent  castor  oil  and  5 
per  cent  of  white  wax,  m.  p.  36°  or  thereabout, 
held  in  the  hand,  softens  in  about  ten  minutes,  be- 
comes creamy  in  seventeen  minutes,  and  otherwise 
acts  very  much  as  the  preceding  combination. 

Cacao  butter  with  castor  oil,  10  per  cent,  white 
wax  2>4  per  cent,  m.  p.  34°  or  thereabout,  held  in 
the  hand,  softens  in  eleven  minutes,  melts  in  16 
minutes,  runs  freely  and  spreads  nicely.  With 
warm  water  it  liquefies  in  4^  minutes. 
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Cacao  butter  with  castor  oil  15  per  cent,  white 
wax  23^  per  cent,  has  characteristics  very  similar 
to  the  preceding  combination,  softens  in  eight  min- 
utes, melts  in  eleven,  and  runs  more  freely. 

A   MODIFIED  BASE  RECOMMENDED, 

These  experiments  lead  me  to  suggest  that  for 
use  in  summer-time,  and  when  a  large  percentage 
of  solid  extracts  is  dispensed,  a  base  composed  of 
cacao  butter  containing  castor  oil  10  per  cent,  and 
white  wax  2^  per  cent,  is  more  satisfactory  than 


cacao  butter  alone.     This   mixture  melts  at  body 
temperature  and  spreads  quite  freely. 

The  examination  of  some  suppositories  in  the 
following  combinations,  cacao  butter,  adrenalin, 
water ;  cacao  butter,  hydrochloric  acid  diluted, 
water;  cacao  butter,  adrenalin,  hydrochloric  acid 
diluted,  and  water,  seems  to  show  that  the  addition 
of  1/24  grain  of  adrenalin  to  a  30-grain  supposi- 
tory increases  the  resistance  of  cacao  butter  to 
heat  and  prevents  the  suppository  from  melting 
freely  at  the  body  temperature. 


A  NEAT  JOURNAL  WINDOW. 

By  J.  EARL  TAYLOR.  Ph.G.. 

Grldley.  Illinois. 


Recently  we  arranged  a  display  of  the  Ladies' 
Home  Journal  which  departed  from  the  usual  mag- 
azine trim.  Across  the  back  of  the  window  ex- 
tended muslin  which  we  had  tacked  to  a  frame.  On 
either  side  were  pillars  which  had  been  constructed 
with  brush  and  black  paint.     Very  nobby,  indeed! 


as  shown  in  the  picture,  while  the  corrugated  floor 
effect  was  produced  by  rolling  the  journals  into 
cylinders,  slipping  rubber  bands  around  each  of 
them,  and  arranging  them  side  by  side. 

The  figures  of  the  man,  wife,  and  child  were  cut- 
outs.    For  years  we  have  made  it  a  rule  to  save 


At  the  top  of  the  muslin  were  pasted  figures  cut 
from  the  magazine  covers,  each  one  being  sur- 
rounded by  an  arch.  The  fence  was  soft  pine 
painted  white. 

The  sides  of  the  trim  were  formed  by  pasting 
together  front  covers  of  the  Ladies'  Home  Journal 


good  posters  for  just  such  purposes.  This  partic- 
ular cut-out  had  been  sent  to  us  some  time  before 
by  a  patent-medicine  house  on  the  strength  of  a 
quantity  order.  Properly  handled,  such  figures 
may  be  used  several  times  a  year,  and  they  always 
lend  a  certain  human  interest  to  a  trim. 
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A  NEW  JERSEY   EXAMINATION. 

PHARMACY. 
{Continued  from  the  August  Bulletin.) 

15.  (a)  Wherein  does  specific  gravity  differ  from 
specific  volume?  Show  with  figures,  {b)  How 
many  Cc.  in  1  kilo  of  sulphuric  acid  having  a  spe- 
cific gravity  of  1.85  ?  Show  your  figures,  (c)  Give 
the  U.  S.  P.  process  for  making  fluidextract  of 
aconite.  Wherein  does  it  differ  from  making  the 
tincture? 

The  term  specific  volume  expresses  the  relative 
volume  of  any  liquid  as  compared  with  the  volume 
of  an  equal  weight  of  water.  It  is  a  volume  ratio  of 
equal  weights,  whereas  specific  gravity  is  the  weight 
ratio  of  equal  volumes.  The  specific  volumes  of 
substances  are  the  reciprocals  of  their  specific  densi- 
ties. If  the  specific  gravity  exceeds  1,  the  specific 
volume  is  less  than  1,  and  vice  versa.  The  specific 
volume  of  any  liquid  may  be  found  by  dividing  1  by 
the  specific  density. 

Secondly,  the  specific  volume  of  a  liquid  may  also 
be  found  by  dividing  the  volume  of  a  given  weight 
t  any  liquid  by  the  volume  of  the  same  weight  of 
water. 

(a)  If  the  sp,  gr.  of  a  certain  liquid  be  1.500,  its 
sp.  vol.  =  1  -f-  1.5  =  .666. 

(6)   1000  ^  1.85  =  540.5  Cc. 

(c)  Pack  the  aconite  in  a  percolator  and  macer- 
ate it  in  the  hydro-alcoholic  menstruum,  using 
sufficient  of  the  liquid  to  leave  a  stratum  above  the 
drug.  After  48  hours,  percolate  slowly,  gradually 
adding  menstruum  until  the  aconite  is  exhausted. 
Reserve  the  first  800  Cc.  of  the  percolate,  and  evap- 
orate the  remainder  in  a  porcelain  dish  at  a  temper- 
ature not  exceeding  50°  C.  to  a  soft  extract.  Dis- 
solve this  in  the  reserved  portion,  mixing  thorough- 
ly. Assay  this  liquid  and  add  enough  menstruum 
to  make  each  100  Cc.  of  the  finished  fluidextract 
contain  0.4  gramme  of  aconitine.  Tincture  of  aco- 
nite is  macerated  and  then  percolated  without  the 
evaporation  and  further  manipulation  which  are 
-required  in  making  the  fluidextract. 

16.  (a)  How  are  chlorine  water  and  chloroform 
water  prepared?  {b)  What  directions  are  given 
that  they  may  always  be  of  full  strength? 

(a)  Add  the  hydrochloric  acid  diluted  with  water 
to  the  potassium  chlorate  contained  in  a  flask  of 
about  two  liters.     Insert  a  stopper  perforated   to 


admit  a  funnel  of  the  capacity  of  about  100  Cc.  and 
containing  about  ten  grammes  of  purified  cotton 
wetted  with  cold  water.  Place  the  flask  on  a  water 
bath  containing  boiling  water  for  two  or  three  min- 
utes. When  the  flask  is  completely  filled  with  a 
greenish-yellow  gas,  remove  it  from  the  bath  and 
add  the  cold  water  through  the  cotton  in  the  funnel, 
in  two  separate  portions,  stoppering  the  flask  and 
agitating  it  thoroughly  each  time. 

Add  enough  chloroform  to  a  convenient  quantity 
of  distilled  water  contained  in  a  dark  amber-colored 
bottle,  to  mantain  a  slight  excess  of  the  former 
after  the  contents  have  been  repeatedly  agitated. 
(6)  The  excess  of  chloroform  present  keeps  the 
chloroform  water  of  full  strength.  Chlorine  water 
should  be  freshly  made  when  wanted,  thereby  assur- 
ing full  strength. 

17.  How  many  minims  of  a  solution  containing  2 
grammes  of  strychnine  in  500  Cc.  must  be  used  in  a 
four-fluidounce  mixture  to  obtain  1-60  grain  of  the 
alkaloid  in  each  fluidrachm. 

(4X8)  X  1/60  =  32/60  =  8/15  grain,  or 
0.5333  grain. 

500  Cc.  =  500X  16.23  =  8115.00  minims. 
2  grammes  =  2  X  15.432  =  30.864  grains. 
8115  -f-  (30.864  -f-  0.5333)  =  140.22  minims. 

18.  (a)  Name  two  methods  by  which  volatile  oils 
are  extracted  from  plants,  (b)  What  special  care 
should  be  exercised  in  order  to  preserve  oils  of  this 
class?  (c)  Wherein  does  the  process  of  making  a 
fluidextract  differ  from  that  of  a  tincture? 

(a)  Distillation  in  vacuo  and  distillation  by  steam 
or  sometimes  by  hot  water  somewhat  below  the  boil- 
ing point,  {b)  They  should  be  kept  in  small,  opaque 
bottles,  well  stoppered,  (c)  The  processes  are  the 
same. 

19.  (a)  When  carbolic  acid  is  called  for,  what 
strength  do  you  dispense?  {b)  Saturated  solution 
of  carbolic  acid,  1  fluidounce,  and  saturated  solution 
of  carbolic  acid,  1  fluidrachm;  how  would  you  dis- 
pense these  two?  (c)  What  percentage  of  acid 
should  each  contain? 

(a)  Phenol,  {b)  Make  a  solution  of  (480  X  -05) 
or  24  grains  of  carbolic  acid  in  1  fluidounce  of 
water.  For  the  drachm,  use  3  grains  of  carbolic  acid 
in  a  fluidrachm  of  water,     (c)  Five  per  cent. 

20.  How  much  of  a  triturate  of  arsenous  acid  yk 
grain  is  required  to  make  175  tablets  of  1/25  grain 

each? 

175  X  1/25  =  7  grains.    8  X  'J'  =  56  grains  of 

triturate. 

{To  be   continued.) 
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DOLLAR  IDEAS. 


The  editor  of  the  Bui,i,ETin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  PRESCRIPTION  RECORD. 

/.  K.  Brozvn,  Winnipeg,  Manitoba:  When  a 
customer  calls  to  have  a  prescription  refilled,  but  is 
not  able  to  produce  the  label  bearing  the  prescrip- 
tion number,  the  druggist  is  often  at  a  loss  to  find 
the  prescription  itself  in  his  files.  Frequently  the 
patron  can  recall  when  he  had  the  bottle  filled  the 
last  time,  but  this  information  is  of  no  service 
whatever.    This  condition  of  things  is  what  chiefly 


Name. 


No. 


Descrip- 
tion. 


Price.        Mch.  26.  1909. 


Chgd.    R.  Steele       10080      Capsules 


50    635  Nairn  ave. 


led  me  to  devise  the  daily  prescription  record  here 
shown.  Incidentally,  however,  the  record  serves 
many  other  purposes  also.  It  gives  one  a  line  on 
the  amount  of  prescription  business  done  and  puts 
all  the  information  regarding  this  department  of 
the  store  in  one  place.  The  record  is  on  separate 
cards,  a  card  being  used  for  each  day  and  bearing 
its  appropriate  date. 


PARAFFIN  OIL  FOR  THE  FLOOR. 

G.  W.  Burrington,  Detroit,  Mich.:  I  have  an 
idea  which  has  done  much  to  improve  our  floors. 
Our  show  bottles  and  stock  were  always  dusty  until 
I  used  a  mixture  of  one  part  lime  water  and  seven 
parts  of  parafifin  oil  shaken  together  into  an  emul- 
sion. The  oil  is  applied  with  an  old  mop.  We  had 
been  wont  to  mop  our  floors  once  a  day,  but  they 
became  so  dry  that  the  minute  we  applied  the 
broom  there  would  be  considerable  dust. 

Now  we  mop  the  floor  absolutely  clean  and  after 
it  is  dry  apply  the  oil,  rubbing  it  in  well.  The  oil 
does  not  dry,  and  settles  the  dust.     Whatever  dirt 


is  spilled  on  the  floor  remains  on  top  and  it  is  easily 
swept  up.  This  process  does  away  with  mopping 
every  morning  and  the  floor  has  always  a  clean 
appearance.  One  does  not  have  to  oil  the  floor 
oftener  than  once  in  six  weeks,  and  for  the  first 
two  weeks  thereafter  sweeping  is  a  positive  pleasure. 


A  SUPPORT  FOR  A  WINDOW  DISPLAY. 

William  D.  Baun,  Philadelphia,  Pa.:  Here  I  have 
a  device  which  will  be  useful  to  any  pharmacist  in 
decorating  his  windows.  Instead  of  using,  as  many 
do,  boxes  covered  with  shelf  paper  or  similar  mate- 
rial, one  can  construct  a  support  which  exhibits 
goods  on  four  sides,  the  top  and  the  three  sides.  With 


Tir^'>"'>"'f^m 


-^a- 


-^a- 


BOX      A5    iTftPPtAR^   IN  USE 


the  ordinary  box  only  the  top  can  be  used.  It  is 
constructed  out  of  an  ordinary  box  which  anybody 
is  likely  to  receive  from  the  wholesale  dealer  with  a 
shipment  of  goods. 

As  is  evident  from  the  accompanying  drawing, 
three  sides  of  the  box  are  cut,  the  hinges  being 
placed  so  as  to  make  a  lid.  A  support  of  any  mate- 
rial is  used  to  hold  the  sides  at  a  desired  angle ;  that 
of  the  drawing  is  45  degrees,  a  convenient  slant  for 
the  display  of  goods.  The  drawing  fully  illustrates- 
the  manner  in  which  the  device  is  constructed.  When 
not  in  use  it  can  be  easily  shut  up  and  laid  away  with 
not  even  the  slightest  inconvenience.  After  varnish- 
ing the  wood,  the  whole  box  can  be  covered  with 
paper  to  make  it  appear  attractive. 
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LETTERS. 


AN  AMUSING  DIALOGUE. 
To  the  Editors: 

Amusing  incidents  frequently  happen  in  the  sor- 
did, commonplace  routine  business  of  pharmacy. 
One  of  them  occurred  to-day.  This  is  the  harv'est 
season  here  and  the  city  is  crowded  with  harvest 
hands,  many  of  them  being  peculiar  in  their  man- 
ners and  costumes.  To-day  while  I  was  at  dinner 
a  couple  of  strangers  came  into  the  store.  The  two 
clerks  on  duty  at  the  time  were  each  young  men 
over  21. 

One  of  these  harvest  hands  approached  one  of 
the  clerks,  a  man  who  has  been  in  my  employ  over 
three  years,  and  asked  him  if  the  druggist  was  in. 
The  clerk  replied  that  both  he  and  the  other  clerk 
were  druggists,  and  asked  him  if  there  was  any- 
thing they  could  do  for  him.  He  said,  "I  want  a 
registered  druggist  to  wait  on  me;  are  you  regis- 
tered?" The  clerk  replied  that  he  wasn't,  and  that 
he  would  'phone  the  boss  if  the  customer  wanted 
anything  he  could  not  get,  and  the  boss  would 
come  down  right  away.  The  customer  said : 
"Well,  I  want  5  cents'  worth  of  quinine,  and  if 
you  are  sure  you  know  what  it  is  you  may  put  it 
up  for  me." 

For  suspiciousness  and  carefulness  that  fellow 
was  certainly  the  limit!  I  do  not  believe  any  of 
your  readers  can  recall  any  incident  in  their  career 
that  will  beat  it.  M.  K.  Barber. 

Lamed,  Kansas. 


DOUBLED    HIS   TRADE   SINCE    DROPPING 
LIQUOR! 

To  the  Editors: 

Just  a  few  lines  for  publication  in  regard  to  the 
anti-liquor  drug  store. 

I  have  not  sold  or  kept  in  stock  intoxicating  li- 
quors of  any  kind  for  more  than  a  year,  and 
Washington  is  not  yet  a  prohibition  State!  Dur- 
ing this  time  my  trade  has  more  than  doubled  on 
the  strength  of  it.  Public  sentiment  is  getting 
stronger  against  the  liquor  drug  store,  and  people 
are  becoming  wise  to  the  fact  that  whisky  for 
medicinal  purposes  is  all  bosh  except  to  the  dis- 
tiller. 

I  have  not  only  doubled  my  business  but  have 


saved  $50  a  year  in  liquor  taxes.  Now  I  would 
not  object  to  paying  a  tax  for  the  sale  of  medicines 
and  stationery,  such  as  are  usually  sold  in  drug 
stores,  and  if  the  druggists  throughout  the  country 
would  drop  the  liquor  business  and  pay  a  similar 
tax  for  conducting  drug  stores,  it  would  discourage 
grocers  and  candy  stands  from  selling  drugs  and 
patents  which  belong  to  the  pharmacist. 

Lowell,  Washington.  E.   E.   SteINER.  . 


SHE  DIDN'T  WANT  LOVE  POWDERS! 
To  the  Editors: 

We  are  enclosing  an  order  for  "love  ceal,  not 
love  powder,"  which  came  to  us  last  week.  We 
have  had  several  orders  in  times  past  for  love  pow- 
der, but  this  is  the  first  one  for  love  "ceal."  We 
may  add  that  inasmuch  as  a  good  case  of  love  sick- 


ness  is  followed  either  by  a  preacher  with  a  mar- 
riage license  or  by  a  bilious  attack,  and  not  being 
able  to  furnish  either  the  preacher  or  the  license, 
we  dispensed  a  five-grain  calomel  powder. 

Hot  Springs.  Ark.  ChAS.    SchNECK. 


SERVING  CASTOR  OIL. 

To  the  Editors: 

In  the  August  issue  of  the  Bulletin,  on  page 
339,  I  note  Mr.  P.  I.  Minton's  remarks  about  his 
method  of  cleaning  glasses  after  serving  castor  oil 
in  them  at  the  fountain.  It  surely  is  a  good 
scheme.  I  have  been  in  the  habit  of  doing  like- 
wise, wetting  the  glass  thoroughly  first. 

I  find  that  the  most  palatable  way  to  serve  the 
oil  is  to  first  draw  about  one  ounce  of  lemon  syrup 
in  the  glass,  next  add  the  oil,  and  then  add  one 
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ounce  of  orange  syrup  on  top.  Don't  mix.  Draw 
a  little  carbonated  water  to  cover  all  and  serve. 
A  swallow  of  carbonated  water  or  Seltzer  with  a 
dash  of  salt  goes  well  for  a  "chaser." 

Groveton.  N.  H.  A.   E.   CAMPBELL. 


HE  WAS  TROUBLED  WITH   KNOTTS! 

To  the  Editors: 

We  are  sending  you  herewith  a  very  unique  order. 


Ji.,aX  J^^  ^I^mlA  jky\A>a-^^dtyL  X>^tKA^ 


We  claim  the  belt  until  some  other  druggist  eclipses 
this  production.  Diemer  &  Carter. 

Fayetteville,  Tenn. 


SYRUP  OF  THE  BROMIDES. 

To  the  Editors : 

While  my  clerk,  Mr.  Julius  Ruhl,  was  making 
some  syrup  of  the  bromides  N.  F.,  he  found  that 
syrup  of  tolu  was  a  better  vehicle  than  syrup  of 
sarsaparilla.  It  made  a  better  looking  preparation, 
and,  as  you  know,  many  people  do  not  like  the  taste 
of  sarsaparilla.  I  think  this  would  be  quite  an 
agreeable  change.  Several  of  our  physicians  agreed 
with  me  and  asked  me  to  make  the  preparation 
with  tolu.  This  may  prove  of  interest  to  the 
Bulletin  readers.  John  J.  Seiberz. 

Louisville,  Ky. 


TWO  DRUG-STORE  INCIDENTS. 

To  the  Editors: 

Here  are  a  couple  of  good  ones  that  have  hap- 
pened in  our  store  recently. 

A  lady  entered  and  asked  for  a  cake  of  Pear's 
soap,  and  I  asked  the  usual  question:  "Will  you 
have  it  scented?"  "No,"  she  replied,  "I'll  just  take 
it  with  me." 

A  man  was  asking  about  blue  ointment,  and  I 
explained  its  purpose  and  how  to  use  it,  saying, 
"We  have  it  in  10-cent  boxes.     You  just  apply  it 


with  the  finger-tips."     "Do  you  get  finger-tips  and 
all  for  10  cents?"  he  innocently  asked. 

Walla  Walla,  Washington.  E.   ViNSON. 


A  DEPILATORY. 

To  the  Editors : 

A  great  deal  has  been  said  of  depilatories  lately. 
I  should  like  to  suggest  the  following  formula: 

Sodium  thiosulphate 2  drachms. 

Calcium    bisulphite     4  drachms. 

Compound  chalk  powder 2  drachms. 

Perfume,  a  sufficient  quantity. 

Glycerin    ^  drachm. 

Water  to  make  a  paste. 

I  have  tried  this  mixture  and  it  has  proved 
very  satisfactory.  A.  A.  Teeter^  Ph.G. 

Elizabeth,  N.  J. 


THE  CLERK  QUESTION  AGAIN. 

To  the  Editors : 

Allow  me  to  tell  your  readers  "How  to  get  the 
best  results  from  clerks."  Don't  work  them  all 
day  and  night,  including  Sundays.  Be  manly  with 
them  and  pay  them  a  living  salary.  It  pays.  This 
is  the  quintessence  of  the  clerk  problem. 

Des  Moines,  Iowa.  A    VeterAN. 


A  Unique  Representative  of  the  Pharmaceutical  Press.— Walter 
A.  Bade,  in  this  uniqe  outfit  representing  the  pharmaceutical  press,  won 
the  second  prize  in  a  character  costume  contest  at  the  recent  annual  meet- 
ing of  the  Wisconsin  Pharmaceutical  Association.  What  a  lot  of  wisdom 
he  must  incidentally  have  absorbed  from  the  covers  of  all  those  pharma- 
ceutical journals ! 
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BUSINESS  HINTS. 


Getting  the  Farmer's  Business. — 

Elsewhere  in  the  present  issue  of  the  Buli^tin  we  are 
printing  a  very  practical  and  helpful  paper  entitled  "Winning 
the  Farmer's  Trade."  It  was  presented  last  month  to  the 
Commercial  Section  of  the  American  Pharmaceutical  Asso- 
ciation by  A.  V.  Pease  of  Fairbury,  Nebraska,  and  it  indi- 
cates the  marked  success  which  Mr.  Pease  has  had  in  devel- 
oping this  line  of  business.  In  the  accompanying  repro- 
duction of  a  circular  we  are  here  showing  how  the  problem 
is  attacked  by  the  Campbell  Drug  Company  of  North  Topeka, 


tbid.  Pbon«  113 


Bell  Phone  15 


Campbell  Drug  Company 


F.ptom  Saks 
Copperms 
Salt  Peter 
Sulphur 
BIk.  Antimony 


UIIH    l» ■ 


TO  THE  UP-TO-DATE  FARMER 

[Are  you  a  progreuive  farmer?  Do  you  keep  up  with  the  time*?  Do  you 
lever  itop  to  think  of  the  economy  of  a  little  money  well  ipenl?  If  to,  you 
I  must  realize  what  a  really  good  investment  a  very  few  dollan  spent  oa 
lyour  (lock  mutt  be.  A  farmer  hat  to  depend  to  tuch  an  extent  on  hit  live 
[•lock  for  his  livelihood  that  he  mutt  of  necettity  be  interested  in  anything 
[that  will  improve  their  condition  at  a  tmall  cost,  and  that  is  what  this  talk 
I  far  to  interest  you  in  Live  Stock  ReriiediM. 

W>  nrry  III  i)i«  bnt  br>i><ia  ol  Ju:k  u4  Cwltrr  M.tMro.  Hil»<n  ilM  nS  kaim  tHimlfiiil  tm  1  «i»i>iir 

Dl»M  abnwn  tn  lh«  »te*«  cut  w  «fi«  of  Ik*  bnl  gviMral  rMwAM  f«r  all  kiadt  •<  MMfc  M  th«  mmWI    Cm  W  Mtd 

mrKlf  ett*'k«fi  h«MM.  or  racpvni   a,  Miprrtsr  arttrW  for  lulling  allltia^a^lM*.  nilM  tick*.  •!«.  M  ItofftM.  WWh.  tkMfk 

isr   Tlww*l»>i*  •(  fllwM  of  Krwp  Di»  w*  iofcl  r*9ty  fry  m  Kwmw  —  «  fgmmni*  u(  0>94mAfi  Hf  Clwtat^   V« 

IM  llMt  ipitnjirt  pr«f«mk«n  f«r  wfvnl  y««r«  »ni  »lw«j>»  k««9  »  ftifl  *l««i  «f  it  f 

Ix  Mm  If  AliiMiM  twr*.  »v  ««■!  lA  rail  yMir  Mtvaliaa  M  FLY-KILL,  an  t»<vlWa4  rnaafatia*  M  k«*f  A««  tmm 

y««r  ailimala  Cll««paii4  HkwM.    Oa#  iatiat*^  aaar  taid  kia  rMa»  g«i#  a  4w«t  aiMavwIV  aa<(i  dar  aflar  WWfaa 

wUlKLV.KILL      tear  in  m.nd  t>i«I  i«  airo  (laixllr  Ih.  !an>.l  itcfk  »f  PAINT,-,  :►» -I'l 


Tk*  aUaebml  Gvtp^m  aiitttlM  Um  iMl4*r  !•  B«  in  tratfa  at  aar  Fawrtala  H 


bafara  Jirijr  Wlh,  MM. 


COUPON 

M  riiB)>iiiDtinCa 

•a  j«T  luk.  naa 


Campbell  Drug  Company 

831  Kansas  .Avenue, 

North  Topeka. 


Kansas.  The  circular  was  9J^  by  12  inches  in  size,  and  was 
liberally  distributed  to  all  the  farmers  in  the  vicinity.  The 
coupon  in  the  lower  left-hand  corner  was  meant  to  be  torn 
off  at  the  dotted  lines  and  to  present  an  additional  induce- 
ment. The  Kreso  Dip  ad.  in  the  upper  center  was  an 
electroplate  furnished  by  the  manufacturers  of  this  product, 
Parke,  Davis  &  Co.  It  is  evident  that  the  Campbell  Drug 
Company  believes  in  pushing  the  farmers'  business , hard,  and 
that  it  has  found  the  custom  worth  going  after  vigorously. 

Illustrations  in  Advertising. — 

The  Western  Druggist  makes  the  statement  that  many 
artists  who  produce  good  photographs  do  not  always  make  a 
picture  that  will  help  sell  the  goods.  A  picture,  to  do  this, 
must  address  the  public.  It  must  be  a  study  effervescing  with 
business — not  a  picture  to  please  alone  from  an  artistic  sense. 
It  must  l)c  ;in  illustration  with  publicity  in  it  rather  than  one 
''   'I;i>lies. 


The  general  appearance  of  an  advertisement  is  so  largely 
dependent  on  the  illustration  that  we  must  claim  it  has  much 
to  say  that  will  interest  buyers,  in  its  strength  and  brightness 
and  the  thought  represented.  To  get  an  idea  for  an  illustra- 
tion that  will  tell  the  story,  inspire  confidence,  have  bright- 
ness and  strength  of  purpose,  and  yet  be  full  of  the  selling 
quality,  one  must  study  every  phase  of  the  goods  in  its  rela- 
tion to  a  picture  as  well  as  the  relation  of  the  goods  to  the 
public.  This  requires  of  the  photographer  much  original 
observation  and  research,  and  the  necessity  of  combining  his 
art  and  pictorial  feeling  to  very  prosaic  lines  requires  such  a 
variety  of  handling  that  he  is  prevented  from  falling  into  a 
prosaic  sameness. 

A  Suggestive  Pamphlet. — 

Last  October,  A.  R,  McEwen,  of  Francis,  Sask.,  used  a 
piece  of  advertising  which  disposed  of  considerable  wall-paper 
and  created  a  steady  demand  for  Holland  linen  note  paper. 
He  distributed  a  four-page  folder,  the  paper  consisting  of 
Holland  linen,  the  very  stock  which  he  offered  at  a  reduced 
price.     Tiie  envelopes,  too,  were  of  this  paper.     All  told,  Mr. 


Our  Special  Offer  No.  1 

""PHIS  is  a  sample  of  our  Holland 
^     Linen  Embossed  Note  Paper. 

A  glance  shows  you  its  superior 
quality. 

It  is  put  up  in  boxes  containing 
24  sheets  of  paper  and  24  en- 
velopes to  match. 

It  is  made  in  three  colors— white, 
azurette.  and  gray. 

The  regular  price  is  45  cents  a  box. 


UR  stock  is  too  large,  and  in 
order  that  we  may  reduce  it 
quickly  we  have  reduced  the 
price  to  30c.  p«r  box  from  now 
until  October  31st. 


O 


Our  Special  Offer  No.  2 

Sacrifice  Sale  of  Wall  Paper 

I N  order  to  make  room  for  the  hoH- 

*    day  goods  which  will  soon  be 

arriving  we  will  from  now  until 

OCTOBER  31  at 

offer  our  entire  stock  of  Wall  Paper 

at  * 

40  PER  CENT  DISCOUNT 

This  is  a  great  opportunity  for  Fall 
House  Cleaning. 

WARNISHED  papers  are  usu- 
"  ally  expensive,  but  this  month 
our  price  will  be  within  the  reach 
of  all  at  15c.  per  roll. 


McEwcn  sent  out  250  of  these  pamphlets,  the  total  cost 
amounting   to   $6.00. 

Commenting  on  the  results  Mr.  McEwen  said:  "I  con- 
sider advertising  of  this  nature  much  better  than  the  news- 
paper ad.  By  that  I  do  not  mean  that  the  newspaper  ad. 
should  not  be  used.  On  the  contrary,  I  think  that  a  man 
should  keep  his  space  filled  with  a  fresh  ad.  every  week, 
particularly  in  small  towns  where  there  is  only  a  weekly 
paper." 

The  two  inside  pages  of  the  folder  are  shown  herewith 
in  reduced   proportions. 

A  Soda  Beverage  Window. — 

The  Crowley  Drug  Co.,  of  Dickinson,  N.  D.,  recently  de- 
voted a  window  to  a  soda  beverage  called  orange  cobbler. 
The  trim  attracted  considerable  attention  and  brought  the 
firm  many  compliments.  The  framework  was  made  from 
paint  cans  and  boards  covered  with  orange-colored  crepe 
paper.  The  easels  were  a  stiff  cardboard  with  holes  in  them 
large  enough  to  allow  the  oranges  to  fit  tightly.  The  ar- 
rangement was  a  little  more  symmetrical  than  the  picture 
shows,  as  some  changes  were  made  for  the  benefit  of  the 
photographer. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Elixir  of  Lactated  Pepsin. 
C.  &  R.  want  a  formula  for  elixir  of  lactated  pepsin. 
Compound   digestive    elixir    N.    F.   will   answer   perfectly. 
It  is  made  as  follows: 

Pepsin  (U.  S.  P.) 150  grains. 

Pancreatin  (U.   S.   P.) 15  grains. 

Diastase   15  grains. 

Lactic  acid  (U.  S.  P.) 8  grains. 

Hydrochloric  acid  (U.  S.  P.) 15  minims. 

Glycerin   8  fluidounces. 

Water   4  fluidounces. 

Tincture  of  cudbear  (N.  F.) J4  fluidounce. 

Purified  talc   (U.  S.  P.) yi  troy  ounce. 

Aromatic  elixir  (U.  S.  P.), 

a  sufficient  quantity  to  make.... S 2  fluidounces. 

Mix  the  acids  with  the  glycerin  and  water;  add  the  pepsin,  pan- 
creatin, and  diastase  to  this  mixture,  and  macerate  with  occasional 
shaking  until  solution  is  apparently  effected.  Then  add  the  tincture  of 
cudbear  and  enough  aromatic  elixir  to  make  1000  Cc.  (or  32  fluid- 
ounces).  Incorporate  the  purified  talc  thoroughly  with  the  mixture,  and 
filter. 

The  best  commercial  variety  of  diastase  should  be  used 
for  this  preparation. 


J.  L.  Lascoff  and  His  Phaemacy.— This  is  a  good  likeness  of  J.  L. 
Lascoff,  a  prominent  member  of  the  New  York  Branch  of  the  A.  Ph.  A. 
Readers  of  the  Bulletin  will  doubtless  recall  particular  articles  on  dis- 
pensing which  we  have  published  over  his  signature.  Mr.  Lascoff  is  a 
pharmacist  of  the  thinking  sort  and  has  made  substantial  contributions  to 
current  pharmaceutical  literature. 


J.  L.  Lascoff  and  His  Pharmacy.— Mr.  Lascoff  was  formerly  located 
diagonally  across  the  street  from  his  present  store  at  the  corner  of  Lexing- 
ton Avenue  and  83d  Street.  When  the  lease  on  his  old  store  expired  the 
landlord  raised  the  rent  beyond  all  reason,  thinking  that  Mr.  Lascoff  could 
do  nothing  but  submit  to  the  extortion.  But  he  reckoned  without  his  host. 
With  characteristic  enterprise,  Mr.  Lascoff  rented  the  building  on  the 
northeast  corner  opposite.  Alterations  were  begun  on  the  new  building 
on  March  15,  '09,  and  by  April  29  the  store  was  open  for  business  I 

Transferring  Newspaper  Prints. 

O.  B.  asks  for  a  method  of  transferring  newspaper  prints 
and  comic  supplement  to  other  paper. 

Try  the  following  plan: 

The  liquid  used  for  this  purpose  may  be  made  by  dis- 
solving 1J4  drachms  of  common  yellow  soap  in  1  pint  of  hot 
water,  adding  when  nearly  cool  ^  fluidounce  of  spirit  of 
turpentine,  and  shaking  thoroughly  together.  Apply  the  fluid 
liberally  to  the  surface  of  the  engraving  or  other  printed 
matter  with  a  soft  brush  or  sponge,  being  careful  not  to 
smear  the  ink,  which  soon  becomes  softened,  and  allow  it  to 
soak  for  a  few  minutes.  Then  well  dampen  the  plain  paper, 
on  which  the  transfer  is  to  be  made,  place  it  upon  the 
engraving  and  subject  the  whole  to  moderate  pressure  for 
about  one  minute.  On  separating  them  a  reversed  transfer 
will  be  found  on  the  paper.  The  transfer  will  not  be  equal 
in  intensity  to  the  original,  as  only  a  part  of  the  printer's 
ink  is  removed.  If  the  ink  be  very  old,  a  longer  soaking  and 
more  pressure  may  be  necessary. 


Sulphuric   Acid  as  a  Refuse  Destroyer. 

L.  W.  S.  sends  us  the  following  letter :  "What  can  be  used 
with  sulphuric  acid  to  lengthen  its  activity?  I  desire  to  use 
it  for  the  destruction  of  refuse  in  a  closet.  A  scavenger  ha: 
been  getting  good  results  from  the  use  of  one  pint  of  some 
mixture  to  a  closet.  The  only  thing  he  is  known  to  purchase 
is  crude  carbolic  acid,  which  of  course  is  only  a  disinfect- 
ant." 

It  is  very  possible  that  the  carbolic  acid  stays  the  intense 
putrefaction  so  that  the  refuse  has  time  to  dry  without  first 
undergoing  an  offensive  fermentation.  Then,  too,  phenol  is 
a  deodorizer.     There  is  no  way  of  lengthening  the  activity 
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of  sulphuric  acid  except  to  avoid  as  far  as  possible  the  addi- 
tion of  water  to  the  refuse.  The  more  concentrated  the 
sulphuric  acid,  the  more  actively  it  attacks   organic  matter. 


Freezing  Mixtures. 

O.   B.   wants   the   formula  of  a   strong   freezing  mixture. 
Here  are  four  formulas : 


Ingkkdients  of  Fkeezing  Mixtuxes. 


rwo  parts  snow  or  pounded  ice.  1  part  sodium  chloride. 

hve  parts  snow  or  pounded  ice,  2  parts  sodium  chloride, 
1  part  ammonium  chloride 

fwenty-four  parts  snow  or  pounded  ice.  10  parts  sodium 
chloride.  5  parts  ammonium  chloride,  5  parts  potassium 
nitrate 

fwelve  parts  snow  or  pounded  ice,  5  parts  sodium 
chloride,  5  parts  ammonium  nitrate 


Thermometer 
sinks  •  F. 
from    any 

temperature. 


to-  5» 

to  -12« 

to  -18* 
to-25» 


Ginger  Ale. 

G.  F.  W. — M.  R.  Shotwell,  of  Denver,  Colorado,  contrib- 
uted to  our  department  of  Dollar  Ideas  a  formula  for  a  de- 
licious ginger  ale : 

Soluble  ess.  ginger 4  drachms. 

Soluble  CSS.  lemon 2  drachms. 

Fruit   acid 2  drachms. 

Syrup    10  ounces. 

Caramel,  q.  s. 

Water,  carbonated,  q.  s 4  pints. 

The  soluble  essence  of  ginger  needed  for  the  above 
formula  may  be  made  as  follows: 

F.  E.  ginger 4  ounces. 

Powdered    pumice-stone 1  ounce. 

Water,  q.  s.,  to  make 12  ounces. 

Mix  and  shake  well.     Let  stand  a  few  hours  and  filter. 

The  soluble  essence  of  lemon  is  prepared  after  this 
formula : 

Ess.    lemon 2   ounces. 

Water  8  ounces. 

Filter  through  magnesium  carbonate. 


J.  L.  Lascoffand  His  Phabmacy.— The  accompanying  half-tone  rep- 
resents an  interior  view  of  the  Lascoff  store.  In  moving  into  these  quarters 
Mr.  LascoflF  installed  an  array  of  modern  fixtures.  A  force  of  five  clerks  in 
addition  to  the  cashier  would  indicate  that  a  thriving  business  is  done  in 
the  new  pharmacy. 


J.  L.  I.ASCOFF  AND  His  PHARMACY. -This  picture  shows  a  corner  in  the 
dispensing  room.  Mr.  LascoflF  carries  a  large  assortment  of  drugs  and 
chemicals  and  makes  a  specialty  of  his  prescription  business. 


Florida  Water. 
C.    B.    R. — Florida    water   holds    the    same    place    in   the 
United   States  that  lavender  water  does   in  England.     It  is 
native  of  the  soil  and  has  a  distinctiveness  all  its  own.    The 
following  formula  is  used  extensively : 

Oil  of  lavender J4  ounce. 

Oil  of  bergamot l  ounce. 

Oil  of  cassia 1  drachm. 

Oil  of  cloves 54  drachm. 

Oil  of  neroli y,  drachm. 

Essence  of  musk %  ounce. 

Alcohol   64  ounces. 

Cinnamon  water  to  make 4  pints. 

Mix  in  the  above  order. 

Another  formula  is  the   following: 

Oil  of  bergamot 1  ounce. 

Oil  of  orange  peel Yz  ounce. 

Oil  of  lavender 3  drachms. 

Oil  of  cloves lyi  drachms. 

Oil  of  cinnamon 15  minims. 

Tincture  of  iris 1  ounce. 

Essence  of  balsam  Peru Ya  ounce. 

Alcohol 30  ounces. 

M.  

Alkali  Solution  of  Definite  Specific  Gravity. 

R.  K.  writes  as  follows:  "How  do  you  prepare  1  quart 
of  potassium  hydroxide  solution  having  a  specific  gravity  of 
1.27?  Please  give  the  calculations,  so  that  in  event  of  my 
receiving  a  similar  call  for  another  chemical  of  different 
specific  gravity,  I  shall  be  able  to  handle  it." 

We  know  no  way  of  figuring  out  this  problem  theoret- 
ically. Consult  a  table  such  as  appears  on  page  547  of  the 
U.  S.  P.  1890.  There  you  will  find  that  a  29-per-cent  solu- 
tion of  KOH  has  a  specific  gravity  of  1.278  at  15°  C.  The 
specific  gravities  of  potassium  hydroxide  solution  containing 
from  1  to  70  per  cent  of  the  alkali  are  given  in  tabulated 
form. 

Removing  Seed  Warts. 

H.  H.  S.  writes:  "What  is  the  best  known  remedy  for 
the  removal  of  seed  warts?  They  grow  on  knuckles  and 
under  the  thumb-nail." 

Administer  magnesium  sulphate  internally  and  apply  very 
cautiously  a  caustic  of  silver  nitrate  locally.  Nitric  or 
glacial  acetic  acid  is  commonly  applied  to  such  growths,  but 
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care  must  be  exercised  not  to  touch  the  surrounding  tissue. 
Malignant  sores  are  apt  to  result  from  the  careless  use  of 
caustics.  If  the  wart  is  under  the  nail,  we  recommend  the 
services  of  a  physician.  In  fact,  it  is  always  safer  to  let  a 
doctor  treat  or  remove  a  persistent  wart. 


A  Little  Mind  Reading  Necessary  Here. 

W.  T.  F.  requests  us  to  discuss  the   following: 

Strychnine  sulphate 1  grain. 

Tincture  of  gentian  compound 1  drachm. 

Fluidextract  of  cascara  sagrada 

(P.  D.  &  Co.,  1887) 1  ounce. 

Glycerin    1  ounce. 

Aromatic  sulphuric  acid,  a  sufficient  quantity. 
Water,    enough   to   make 4  ounces. 

W.  T.  F.  wants  to  know  why  the  aromatic  sulphuric  acid 
is  added  and  what  is  meant  by  q.  s.  here. 

To  answer  this  query  it  is  necessary  to  follow  out  the 
doctor's  line  of  thought.  He  is  probably  in  the  habit  of  pre- 
scribing aromatic  sulphuric  acid  with  quinine  sulphate  to 
increase  its  solubility.  Reasoning  by  analogy,  the  doctor 
may  have  believed  that  a  little  free  acid  was  necessary  to 
dissolve  the  strychnine  salt,  an  erroneous  supposition,  to  be 
sure.  Or  possibly  be  intended  to  add  quinine  to  the  mixture 
and  forgot.  If  the  purpose  of  the  aromatic  sulphuric  acid 
were  therapeutic  rather  than  pharmaceutical,  then  the  phy- 
sician would  J^ave   indicated  the  amount. 


Perfectly   Compatible. 

R.  A.  L.  wants  to  know  how  to  compound  the  following 
mixture   successfully: 

Boric  acid 2  drachms. 

Ichthyol    1  drachm. 

Alcohol   2  ounces. 

Put  in  one  pint  of  water. 

There  should  be  no  difficulty  in  preparing  this  prescrip- 
tion. Dissolve  the  boric  acid  in  the  water.  Then  add  the 
ichthyol  and  lastly  the  alcohol.  This  gives  a  clear,  bright 
solution,  somewhat  dark  in  color. 


A   Clothes  Cleaner. 

H.   W.   W.  wants  the   formula  of  a  clothes   cleaner  con- 
taining ether,  ammonia,  glycerin,  and  Castile  soap : 

Castile     soap 4  ounces. 

Hot     water 2  pints. 

Dissolve;  add 

Water      8  pints. 

Aqua    ammonia    4  ounces. 

Sulphuric    ether 1  ounce. 

Glycerin     1  ounce. 

Alcohol   1  ounce. 

Mix. 


A  Book  on  Pharmaceutical  Arithmetic. 

R.  K. — A  good  book  on  pharmaceutical  arithmetic  is  pub- 
lished by  the  Chicago  Medical  Book  Company,  of  Chicago. 
It  is  entitled  "Pharmaceutical  and  Chemical  Problems  and 
Exercises,"  by  Oscar  Oldberg,  Phar.D.  Then  there  is  also  an 
admirable  little  work  called  "A  Course  in  Pharmaceutical 
and  Chemical  Arithmetic,"  by  Julius  William  Sturmer,  Ph.G., 
Professor  of  Pharmacy  at  Purdue  University.  It  is  pub- 
lished by  the  author. 


Strong  Soap  Removes  Creosote. 

J.  M.  C.  sends  us  a  rather  interesting  letter.  He  writes: 
"I  want  a  solution  which  may  be  used  to  wash  off  coal-tar 
creosote.  We  have  a  large  plant  here.  The  men  who 
work  in  it  come  in  contact  with  creosote  and  are  even  blis- 
tered by  it.  I  have  been  trying  to  get  something  for  them 
which  is   reasonable  in  price  but  does   the   work." 

A  strong  warm  soap  solution  should  be  very  serviceable. 
To  make  the  soap  we  recommend  the  following  formula: 

Cottonseed  oil 1  pound. 

Potassium   hydroxide    (85  per  cent)  .  .3  J4  ounces  av. 

Methyl  alcohol l  pint. 

Water,  sufficient  to  make 1  gallon. 

Dissolve  the  potassium  hydroxide  in  about -four  ounces  of  water,  add 
the  alcohol,  and  mix  with  the  oil.  Warm  the  mixture  until  it  becomes 
perfectly  clear  and  a  portion  dissolves  in  hot  water.  Then  add  enough 
water  to  make  one  gallon. 


A  Mixture  for  Hives. 
H.  F.  F.  requests  us  to  tell  him  a  method  of  dispensing 
the  following  mixture,  which  was  prescribed  for  hives : 

Ammonium  carbonate 154  drachms. 

Lead   acetate    2  drachms. 

Carbolic  acid 2  fluidrachms. 

Water,  enough  to  make 1  pint. 

A  clear  solution  cannot  be  made  from  this  formula,  as  a 
precipitate  of  lead  carbonate  is  unavoidable.  Dissolve  the 
ammonium  carbonate  and  lead  acetate  in  eight  fluidounces 
each  of  water,  mix,  add  the  carbolic  acid,  and  dispense  with 
a  shake  label. 


Artificial  Maple  Syrup. 

C.  W.  B.  wants  a  formula  for  artificial  maple  syrup. 

The  false  products  are  usually  made  in  one  of  two  ways. 
On  the  one  hand,  the  substitution  is  complete.  Molasses  is 
flavored  with  vanillin  and  coumarin  in  such  a  manner  as  to 
produce  a  flavor  like  that  of  the  true  syrup.  On  the  other 
hand,  true  maple  syrup  is  diluted  with  glucose,  and  possibly 
in  this  process  a  slight  amount  of  vanillin  is  also  used  as  a 
flavoring  agent.  It  is  needless  to  add  that  such  a  product 
cannot  be  sold  as  the  true  maple  syrup.  The  contents  must 
be  indicated  on  the  label. 


Colors  for  Shouhcard  Writing. 
G.  A.  R. — Mr.  Henry  M.  Curry,  who  contributed  a  very 
practical  paper  on  show-card  writing  to  page  152  of  the 
Bulletin  for  April,  1904,  made  the  following  comments 
regarding  the  use  of  inks:  "As  to  colors,  I  find  that  the 
most  economical  and  satisfactory  ones  are  made  by  using 
dry  colors  and  gum  arable  water.  For  white,  use  good  zinc 
oxide;   for  black,   I  find  bone-black  the   best." 


A   Red   Coloring   for   Hair    Tonic. 

B.  C.  D.  Co.  wants  us  to  mention  a  red  coloring  agent 
for  a  hair  tonic,  one  that  will  not  precipitate. 

It  would  be  necessary  to  know  the  constituents  of  the 
hair  tonic  before  we  could  be  certain  of  the  proper  dye. 
In  the  absence  of  such  information,  however,  we  suggest 
acid    ruby. 

J.  J.  S. — A  method  of  coloring  electric  bulbs  was  pub- 
lished on   page  88  of  the  February  Bulletin,  1909. 
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THE  MONTH'S  HISTORY. 


PACIFIC  COAST 
HOSPITALIIY. 


The  various  articles  printed  by  us 
in  the  last  Bulletin  with  refer- 
ence to  the  A.  Ph.  A.  meeting 
were  mailed  from  Los  Angeles  by  our  editor  before 
leaving  the  city  for  San  Francisco  and  the  trip 
home.  Adequate  reference  was  therefore  not  made 
to  the  bounteous  hospitality  which  followed  mem- 
bers of  the  Association  all  along  the  Coast  wherever 
they  went.  The  perennial  warmth  and  luxury  of 
the  climate  are  surely  reflected  in  the  hearts  of  the 
Coast  people  themselves,  and  never  was  the  Asso- 
ciation so  royally  entertained.  The  editor  was  in 
one  party  of  forty  or  more  which  left  Los  Angeles 
in  two  special  cars  on  the  Sunday  after  the  meeting. 
Mr.  E.  L.  Baldwin  had  charge  of  all  the  arrange- 


ments and  he  proved  himself  a  King  of  Hospitality. 
Monday  morning  there  was  an  automobile  trip  to 
Golden  Gate  Park,  where  the  party  lunched  at  the 
famous  Cliff  House  overhanging  the  ocean.  In  the 
afternoon  the  Oakland  druggists,  under  the  direc- 
tion of  Messrs.  Leet  and  Leber,  drove  the  party  all 
about  their  city  in  autos,  and  then,  after  a  fine  din- 
ner, the  Chinatown  of  'Frisco  was  visited  under  the 
direction  of  Charles  B.  Whilden. 


THE  TKIP  BACK 
FROM  LOS 
ANGELES. 


But  this  was  only  one  post- 
convention  party.  Another  group 
of  people  stayed  on  Catalina  Is- 
land an  extra  day,  then  spent  several  days  in  Yose- 
mite  Park,  and  finally  reached  San  Francisco  nearly 
a  week  later.  Still  others  loitered  here  and  there 
and  went  to  Portland  and  Seattle,  but  wherever  the 
A.  Ph.  A.  people  traveled  on  the  Coast  they  were 
entertained  with  the  same  hearty  friendliness  and 
generosity.  Even  in  cities  so  far  away  as  Seattle 
and  Portland  the  druggists  made  arrangements  to 
show  their  cities  to  the  A.  Ph.  A.  members,  and 
nothing  was  too  much  trouble  for  them  to  undergo. 
There  is  no  question  about  it — the  pharmacists  of 
the  Pacific  Coast  have  set  a  pace  which  it  will  be 
exceedingly  difficult  for  the  pharmacists  of  other 
sections  to  follow  in  entertaining  the  A.  Ph.  A.  in 
the  years  to  come!  The  editor  of  the  Bulletin, 
in  company  with  five  or  six  friends,  came  straight 
back  from  'Frisco,  stopping  only  at  Salt  Lake  City 
and  Colorado  Springs,  although  many  of  the  East- 
ern members  took  in  Yellowstone  Park  on  the  way. 
We  are  showing  two  additional  pages  this  month 
of  A.  Ph.  A.  snapshots  taken  at  various  points. 


PUTTING  NAR- 
COTICS ON  A 
REVENUE   BASIS. 


Some  reference  was  made  in  the 
Bulletin  last  month  to  the  pro- 
posed narcotic  revenue  bill  which 
has  been  drafted  by  Commissioner  Hamilton 
Wright  for  introduction  into  the  next  Congress. 
This  bill  was  discussed  at  the  Los  Angeles  meeting 
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of  the  A.  Ph.  A.  and  we  gave  a  brief  description  of 
it  in  connection  with  our  review  of  the  convention. 
It  is  intended  to  place  a  revenue  of  one  cent  an 
ounce  upon  opium,  chloral  hydrate,  cocaine,  eucaine, 
and  Indian  cannabis.  Manufacturers  will  be  under 
bonds,  and  retailers  will  be  compelled  to  pay  a  tax 
of  two  dollars  a  year.  These  narcotic  drugs  will 
be  handled  as  tobacco  and  liquors  are  now  handled 
by  the  government.  Sales,  however,  will  be  re- 
stricted to  physicians'  prescriptions,  and  the  mere 
possession  of  the  drugs  by  others  than  licensed  deal- 
ers will  be  considered  evidence  of  illegal  use.  Heavy 
penalties  are  provided  for  infractions  of  the  law, 
including  a  year's  imprisonment.  A  letter  was  read 
at  the  meeting  from  Mr.  M.  N.  Kline  holding  that 
the  bill  was  open  to  criticism  in  some  particulars: 
he  thought  that  while  it  was  well  enough  to  restrict 
the  sale  of  cocaine,  eucaine  and  certain  other  nar- 
cotics to  physicians'  prescriptions,  it  would  not  do 
to  be  so  severe  with  certain  preparations  of  opium 
— preparations  like  paregoric,  for  instance.  On  the 
strength  of  this  letter  the  Association  appointed  a 
committee  of  five  to  consider  the  Wright  bill  very 
carefully  and  to  suggest  certain  changes  in  it  to 
Commissioner  Wright  himself.  We  may  sum  up 
the  whole  question  by  asserting  that  the  national 
government  seems  determined  to  outlaw  the  illegal 
traffic  in  narcotics — a  very  fortunate  condition  of 
things,  indeed. 


We  have  felt  for  years  that  the 

ARE  EXAMINATIONS   ^  •       ,-  r         /         ,       " 

EXACT  TESTS?  Gxammatiou  of  a  board  of  phar- 
macy— or  any  examination,  for 
that  matter — is  far  from  being  an  exact  and  scien- 
tific test.  Such  it  cannot  be,  in  the  very  nature  of 
things.  This  truth  was  well  illustrated  at  the  Los 
Angeles  meeting  of  the  National  Association  of 
Boards  of  Pharmacy.  At  one  of  the  sessions  there 
were  passed  around  copies  of  an  examination  paper 
to  which  were  attached  the  replies  of  one  of  the  can- 
didates, and  members  of  the  Association  were  asked 
to  bring  in  their  ratings  and  compare  them  at  a  later 
session.  What  was  the  result  ?  Was  it  found  that 
a  number  of  competent  examiners  would  grade  the 
answers  in  exactly  the  same  manner?  Not  at  all. 
The  ratings  ran  all  the  way  from  67  to  83  per  cent. 
Now  this  is  not  alarming — it  does  not  necessarily 
indicate  that  examinations  should  be  thrown  over- 
board.    It  simply  proves  that,  after  all,  the  exam- 


ination is  more  or  less  of  a  loose  test,  that  it  should 
always  be  supplemented  by  practical  dispensing 
work,  and  that  in  the  future  it  will  probably  be 
found  that  about  the  only  way  of  getting  assurance 
of  adequate  preparation  for  the  practice  of  phar- 
macy will  be  to  demand  a  sufficient  degree  of  sys- 
tematic education  either  in  a  college  of  pharmacy 

or  elsewhere. 

*     *     * 

Henry  P.  Hynson  of  Baltimore — 
fZl^m^GS.     that     irrepressible     and     caustic 

critic  of  the  East — dealt  pretty 
severely  with  pharmaceutical  editors  in  a  paper  pre- 
sented at  the  Los  Angeles  meeting  of  the  A.  Ph.  A. 
Mr.  Hynson  hauled  us  over  the  coals  quite  vigor- 
ously. He  found  fault  with  our  methods  of  capi- 
talization and  abbreviation.  He  criticized  the  mixed 
Latin  and  English  of  our  prescriptions.  He 
charged  us  with  inconsistency.  He  scored  us  for 
failing  to  classify  the  various  kinds  of  material  in 
our  journals.  He  thought  some  of  the  scientific 
statements  we  made  would  fail  to  hold  water,  and 
he  believed  that  some  of  our  advice  was  misleading. 
It  was  quite  a  severe  indictment!  Now  the  editors 
of  the  Bulletin  are  somewhat  embarrassed.  We 
really  don't  know  whether  to  put  on  the  coat  or  not. 
We  don't  think  it  fits — we  are  quite  sure  that  it 
was  not  made  for  us.  But,  after  all,  no  one  ever 
does  suppose  such  a  garment  intended  for  himself, 
even  though  the  tailor  may  have  cut  it  to  his  exact 
measure.  Mr.  Hynson  is  probably  too  kind-hearted 
ever  to  enlighten  us,  and  we  shall  probably  always 
remain  in  ignorance  as  to  whether  it  was  our 
knuckles  or  the  other  fellow's  that  got  the  rapping. 
Anyway,  it  is  quite  evident  that  if  Brother  Hynson 
ever  rises  to  the  dignified  estate  of  pharmaceutical 
editorship  he  will  be  able  to  turn  out  a  journal  of  a 
superlative  degree  of  accuracy,  trustworthiness,  and 
good  taste.  We  would  welcome  such  a  Mentor  to 
the  ranks. 


THE  ASPIRIN  DE- 
CISION. 


A  great  deal  of  keen  interest  has 
been  aroused  by  the  recent  de- 
cision of  a  Federal  judge  in  up- 
holding the  patent  on  aspirin.  The  patentees 
claimed  rights  in  the  product  itself,  under  whatever 
name  it  might  be  sold  or  whatever  process  might 
be  used  in  its  manufacture.  This  claim  was  sup- 
ported at  every  point  by  the  court.     The  case  will 
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be  appealed,  however,  and  final  decision  is  not  likely 
to  be  reached  for  two  or  three  years.  In  the  mean- 
time the  manufacturers  seem  to  have  the  best  of  the 
argument.  In  New  York  City  we  observe  that  the 
druggists  have  been  restless  for  some  months  over 
the  aspirin  situation,  and  that  they  were  about 
ready  to  break  over  the  traces  before  the  recent 
decision  was  handed  down.  It  seems  that  the  pat- 
entees had  served  notice  on  a  considerable  number 
of  druggists,  in  New  York  and  elsewhere,  that  they 
had  been  discovered  to  be  selling  acetyl  salicylic 
acid  not  made  by  the  Farbenfabriken  of  Elberfeld 
people;  that  they  were  therefore  acting  in  violation 
of  the  patentees'  rights;  and  that  prosecution  would 
be  resorted  to  if  they  did  not  promptly  jump  into 
the  band  wagon  and  clamber  for  a  front  seat.  This 
made  some  of  the  druggists  a  little  warm  around 
the  collar  region,  and  with  considerable  vigor  they 
asserted  their  right  to  sell  acetyl  salicylic  acid  so 
long  as  they  did  not  call  it  aspirin,  their  argument 
being  that  the  title  "aspirin"  was  admittedly  pro- 
tected, but  that  the  article  itself  could  not  be.  This 
is  the  whole  nub  of  the  question,  indeed,  but  so  far 
the  manufacturers  have  come  out  on  top. 


THE  SODIUM 


The  war  over  the  use  of  sodium 
benzoate'wab.  '^^"zoate  as  a  chemical  preserva- 
tive of  foods  threatens  to  be  in- 
terminable. The  two  sides  in  the  controversy  are 
apparently  not  inclined  to  yield  an  inch  to  one  an- 
other. The  issue  was  fought  out  pretty  strenuously 
at  the  recent  annual  meeting  in  Denver  of  the  Na- 
tional Association  of  Food  and  Dairy  departments, 
while  the  unique  spectacle  was  presented  of  Secre- 
tary Wilson  and  one  of  his  Bureau  chiefs.  Dr. 
Wiley,  being  arrayed  in  opposition  to  each  other. 
Two  or  three  members  of  the  Remsen  Board,  in- 
cluding Dr.  Remsen  himself,  were  present  to  defend 
their  findings  in  favor  of  the  limited  use  of  the 
benzoate,  and  after  the  question  had  been  pretty 
hotly  debated  the  Remsen  Board  and  the  govern- 
ment were  finally  supported.  The  use  of  sodium 
benzoate  was  approved.  The  Wiley  people  were 
also  beaten  by  the  passage  of  another  resolution, 
which  asserted  the  conviction  that  the  Association 
ought  not  to  express  any  opinion  regarding  the 
whisky  controversy  until  President  Taft  has  finally 
acted  on  some  moot  points  which  have  been  put  up 
to  him  for  decision. 


This  sodmm  benzoate  matter  has 

SOME   ASPECTS   OF  j  ^     j      i        r    i        . 

THE  SITUATION,  ^rouscd  a  great  deal  of  heat — 
more  heat  than  light,  indeed.  Dr. 
Wiley  is  of  course  unalterably  opposed  to  the  use 
of  any  chemical  preservative  whatsoever,  and  he 
and  his.  friends  are  exceedingly  restless  under  the 
approval  by  the  Federal  government  of  the  conclu- 
sions reached  by  the  Remsen  Board  of  Referees. 
Dr.  Wiley's  supporters  are  quite  numerous  in  the 
land,  and  among  them  are  a  number  of  the  food 
and  dairy  commissioners  throughout  the  country. 
Some  of  the  latter  indeed  have  prohibited  the  use 
of  chemical  preservatives  like  sodium  benzoate,  and 
in  a  few  instances  have  even  had  this  prohibition 
incorporated  in  their  State  laws.  Thus  there  is  an 
unfortunate  difference  of  opinion  and  practice  be- 
tween the  Federal  government  on  the  one  hand  and 
some  of  the  State  governments  on  the  other.  The 
American  Medical  Association  jumped  into  the 
fracas  by  the  passage  of  a  resolution  at  the  last 
convention  supporting  Dr.  Wiley  and  condemning 
the  use  of  sodium  benzoate.  There  was  some  talk 
that  a  similar  resolution  would  be  offered  at  the 
Los  Angeles  meeting  of  the  A.  Ph.  A.,  but  the 
Association  was  apparently  too  wise  to  interfere 
in  a  matter  which  can  only  be  determined  by  spe- 
cialists after  the  most  thorough  and  careful  investi- 
gation. This  question  is  not  one  which  can  be  set- 
tled academically. 


The  business  of  the  country 
'*'^TA«trF.  ^"^    shows  ^  marked  tendency  to  settle 

down  and  readjust  itself  under 
the  new  tariff  law.  Almost  every  economic  prophet 
foresees  a  period  of  commercial  prosperity  lasting 
anywhere  from  five  to  fifteen  years — and  perhaps 
as  a  country  we  shall  get  wise  enough  in  time  to 
head  off  panics  and  industrial  depression  entirely. 
In  the  meantime,  so  far  as  the  Payne  tariff  has 
affected  the  drug  trade,  it  is  to  be  observed  that  the 
prices  on  a  number  of  things  have  advanced.  This 
has  been  notably  true  of  certain  foreign  soaps  and 
toilet  articles,  which  bear  a  higher  tariff  under  the 
new  law  than  before.  Of  course  opium  and  cocaine 
have  advanced  in  price,  since  these  were  the  chief 
drugs  affected  by  the  new  schedule.  Oxalic  acid 
has  gone  up  half  a  cent  or  more  a  pound,  white 
oxide  of  antimony  a  cent  or  more,  and  sodium 
benzoate  will  probably  rise  in  the  scale  ere  long. 
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On  the  other  hand,  reductions  are  Hkely  to  take 
place  in  things  Hke  tartaric  acid,  Rochelle  salts, 
cream  of  tartar,  and  borax. 


*     * 


The  new  pharmacy  law  in  Mis- 
"boarTmemb^e"  ."^  so"^^'  enacted  by  the  last  legisla- 
ture, increased  the  membership  of 
the  State  Board  of  Pharmacy  from  three  to  five. 
This  meant  the  filling  of  two  vacancies  by  the  gov- 
ernor, and  the  men  selected  are  William  Mittelbach 
of  Boonville  and  Charles  E.  Zinn  of  Kansas  City, 
both  appointments  being  based  on  nominations 
made  by  the  State  Pharmaceutical  Association.  We 
do  not  happen  to  know  Mr.  Zinn  personally,  but  we 
have  for  many  years  been  acquainted  with  Mr.  Mit- 
telbach, and  it  is  clear  that  his  appointment  is  an 
admirable  one.  Mr.  Mittelbach  has  long  been  one 
of  the  hardest  workers  in  the  A.  Ph.  A.,  has  always 
stood  for  pharmacy  of  the  very  best  sort,  has  rep- 
resented progress  and  development  generally  in  the 
calling,  and  will  make  a  most  excellent  board  mem- 
ber.     Mr.   Zinn   is  also   highly  spoken  of  and   is 


declared  to  be  an  enthusiast  for  the  strict  enforce- 
ment of  the  law  and  for  the  weeding  out  of  in- 
competents. 


THOM4S  S. 
WIEGAND. 


The  death  of  Thomas  S.  Wiegand 
has  removed  one  of  the  land- 
marks of  American  pharmacy. 
Mr.  Wiegand  was  84  years  old.  He  was  the  oldest 
living  alumnus  of  the  Philadelphia  College  of  Phar- 
macy, had  been  librarian  of  the  institution  since 
1900,  but  for  upwards  of  50  years  had  been  identi- 
fied in  various  other  capacities  and  for  six  consecu- 
tive terms  had  served  as  president  of  the  Alumni 
Association.  Every  student  of  the  College  looked 
upon  Mr.  Wiegand  as  an  inseparable  part  of  the 
place,  and  his  death  has  been  very  generally  and 

widely  regretted. 

*     *     * 

The  N.  A.  R.  D.  meeting  in  Louisville  last  month 
is  made  the  subject  of  a  special  article  in  the  pres- 
ent issue  of  the  Bulletin.  The  keynote  of  the 
convention  was  the  reaflfirmation  of  existing  issues 
and  policies. 


A  Novel  Drug  store  ViEW.-This  enBraving.  showing  the  exterior  of  the  Valley  Drug  Store,  of  Culbertson.  Mont.,  is  a  departure  from  the 
usual  run  of  store  pictures.  On  the  upper  step  stands  Mr.  Huxsol,  the  proprietor,  together  with  his  wife  and  clerk.  The  Indians  are  genuine  Sioux 
from  the  agency  reservation  a  few  miles  away.  The  old  Indian  wearing  the  cap  is  Chief  Big  Foot.  He  is  now  nearly  seventy  years  old,  and  at  one 
time  was  quite  well  known  in  the  west.  C.  A.  Robinson,  manager  of  the  Minneapolis  branch  of  Parke,  Davis  &  Co-,  stands  in  the  center  beside  his 
grip.    Mr.  Huxsol  has  an  up-to-date  store,  well  stocked  and  very  well  managed. 
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EDITORIAL. 


WHAT  THE  DRUGGISTS  OF  CHARLESTON,  WEST 

VIRGINIA,    HAVE    DONE    TO    SOLVE   THE 

LIQUOR  PROBLEM. 

During  the  last  year  the  Bulletin  has  repeat- 
edly pointed  out  the  one  most  effective  method  of 
Kerting  the  crisis  presented  by  the  onward  sweep 
the  local  option  and  temperance  movement 
roughout  the  country.  It  has  declared  over  and 
over  again  that  the  reputation  of  pharmacy  and 
pharmacists  can  best  be  preserved  when  the  drug- 
gists of  a  given  city  or  county  get  together,  decide 
up>on  an  aggressive  campaign,  determine  they  will 
root  out  the  illegitimate  sale  of  liquor  in  drug 
stores,  ostracize  those  within  their  own  ranks  who 
abuse  their  privileges,  assist  the  officers  of  the  law 
in  enforcing  the  statutes,  and  in  these  ways  con- 
vince the  public  that  pharmacists  are  reputable  men 
who  win  brook  no  attack  upon  their  honor  from 
either  the  inside  or  the  outside. 

Witness  now  a  letter  which  we  have  just  received 
from  C.  A.  Potterfield,  the  well-known  druggist  of 
Charleston,  W.  Va.,  who  writes  us  as  follows: 

I  have  read  with  much  pleasure  your  various  articles  and 
editorials  on  the  liquor  question.  Our  city  went  dry  July 
1,  and  the  local  association  at  once  sent  out  20,000  pamphlets 
like  that  enclosed.  We  also  had  the  pamphlet  published  in 
the  two  daily  papers  in  Charleston.  Out  of  the  17  druggists 
in  the  city,  15  have  agreed  to  live  up  to  the  law  thoroughly. 
These  15  are  all  members  of  the  association,  and  we  have 
made  the  matter  an  association  issue.  The  other  two  drug- 
gists are  not  members,  and  one  of  them  was  prosecuted 
within  a  week  after  Charleston  voted  itself  dry. 

The  first  page  of  the  pamphlet  to  which  Mr.  Pot- 
terfield refers  reads  as  follows: 

IMPORTANT  NOTICE!— READ  CAREFULLY. 

Herewith  find  a  copy  of  the  new  city  ordinance  (which 
explains  itself),  regulating  the  sale  of  alcohol,  wines,  and 
spirituous  liquors  in  drug  stores. 

It  is  incumbent  upon  every  druggist  to  adhere  strictly  to 
every  provision  of  this  ordinance.  The  law'  is  so  rigid,  and 
the  penalty  for  its  violation  so  severe,  that  your  druggists 
cannot  afford  to  be  even  tempted  to  violate  the  act  in  any 
particular. 

We,   the   druggists   of   Charleston,   expect   the   people   of 

Charleston  to  assist  us  in  carrying  it  out  to  the  letter,  and 

not  to  ask  us  to  supply   liquors  except  as  provided  by  the 

law — "upon   the   written   prescription   of   the   physician" — for 

we   have   no   discretion   in   this   matter   and   must   refuse   to 

honor  all  requests.  c-       j 

^  Signed, 

Charleston  Retail  Druggists'  Association. 


Pages  2  and  4  of  the  pamphlet  are  blank.  On 
page  3  is  the  language  of  the  ordinance  governing 
the  sale  of  spirituous  liquors  by  druggists.  This 
was  printed  in  order  that  the  public  might  know 
exactly  under  what  conditions  the  druggists  of 
Charleston  were  permitted  to  sell  liquors: 

LAW  GOVERNING  SALE  OF  SPIRITUOUS  LIQUORS 
BY  DRUGGISTS  AND  PENALTY  FOR  VIOLATION. 

No  sale  of  alcohol  except  for  mechanical  or  scientific  pur- 
poses,  or  of  spirituous  liquors,  wine,  porter,  ale,  beer,  or 
other  intoxicating  liquors,  shall  be  made  by  any  druggist, 
except  upon  the  written  prescription  of  a  practicing  physician 
in  good  standing  in  his  profession  and  not  of  intemperate 
habits,  specifying  the  name  of  the  person  and  the  kind  and 
quantity  of  liquor  to  be  furnished  him,  and  stating  that  such 
liquors  so  prescribed  are  absolutely  necessary  as  a  medicine 
for  such  person,  and  are  not  to  be  used  as  a  beverage — and 
not  more  than  one  sale  shall  be  made  upon  the  same  pre- 
scription. 

If  any  druggist  shall  violate  any  provision  of  this  act  he 
shall  for  each  and  every  offense  be  fined  not  less  than 
twenty-five  nor  more  than  one  hundred  dollars,  with  costs. 
And  he  shall,  upon  second  conviction,  be  fihed  not  less  than 
fifty  nor  more  than  five  hundred  dollars,  with  costs,  and  may 
at  the  discretion  of  the  court  be  imprisoned  in  the  city  jail 
not  more  than  thirty  days,  and  the  board  of  affairs  may  revoke 
the  license  of  such  person  to  carry  on  the  business  of  drug- 
gist— and  no  such  license  shall  thereafter  be  granted  to  such 
person  or  to  any  person  in  his  employ. 

If  any  physician  shall,  for  the  purpose  of  aiding  a  drug- 
gist or  other  person  in  the  violation  of  the  provisions  of 
this  ordinance  or  otherwise,  give  such  prescription  and  make 
such  statement  falsely,  he  shall  upon  conviction  be  fined  not 
less  than  fifty  nor  more  than  two  hundred  dollars,  with  costs. 

It  is  scarcely  necessary  to  moralize  on  the  situa- 
tion. The  Charleston  druggists  have  acted  wisely. 
They  have  acted  honestly.  They  have  done  the  one 
thing  necessary  to  preserve  their  reputation  and  to 
convince  the  newspapers  and  the  public  of  Charles- 
ton that  they  are  honorable  men  representing  an 
honorable  vocation. 

More  power  to  their  elbows! 


START  WITH  THE  RIGHT  MATERIAL! 

We  had  a  personal  talk  the  other  day  with  one 
of  the  leaders  in  pharmacy  in  the  United  States. 
He  argued  with  conviction  that  many  of  the  ills  of 
the  body  pharmaceutic  arise  from  the  too  common 
practice  of  druggists  in  starting  with  apprentices 
who  have  no  preliminary  education  and  who  subse- 
quently dig  feverishly  into  two  or  three  quiz  com- 
pends  and  finally  pass  triumphantly  through  the 
State-board  examinations. 

This  is  why,  he  declared,  so  many  young  men  in 
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pharmacy  are  utterly  unprepared  to  undertake  the 
responsibilities  of  the  calling. 

This  is  why  such  lamentable  failures  frequently 
result  in  State-board  examinations. 

This  is  why  so  many  students  in  the  colleges  of 
pharmacy  get  through  their  courses  only  with  the 
greatest  difficulty. 

Such  men  are  often  very  determined.  They  dig 
and  dig  and  dig,  until  by  sheer  force  of  wit  and 
nerve  they  scramble  through  college,  or  through 
the  State  board  of  examiners,  and  land  on  their 
feet  full-fledged  pharmacists  in  the  eyes  of  the  law. 

But  you  can't  make  a  silk  purse  out  of  a  sow's 
ear.  Neither  can  you  produce  a  very  fine  quality 
of  pharmaceutical  practitioners  from  uneducated, 
illy-prepared  boys  taken  oflf  the  street  at  the  age  of 
10  or  12  years. 

As  rapidly  as  we  can,  we  are  striving  to  correct 
this  condition  of  things  by  demanding  a  certain 
degree  of  preliminary  education  from  all  candidates 
coming  before  the  State  boards  of  examination. 
The  colleges  of  pharmacy  are  also  gradually  raising 
their  entrance  standards,  and  the  situation  is  slowly 
undergoing  an  improvement.  In  the  meantime, 
however,  employing  pharmacists  ought  more  clearly 
to  see  their  duty  and  more  loyally  to  perform  it. 
Don't  take  half-baked  boys  off  the  street.  Employ 
young  fellows  who  have'  had  one  or  two  years  of 
high-school  work — or  who  at  the  very  least  have 
finished  their  grammar-school  courses.  They  won't 
cost  much  if  any  more.  They  will  make  more  sat- 
isfactory clerks.  They  will  result  in  far  better 
students  and  pharmacists  later  on. 


AN  OLD,  OLD  INJUNCTION. 

If  there  is  anything  which  drug  journals  have 
preached  the  necessity  of,  in  season  and  out,  it  is 
this,  that  one  label  should  never  be  pasted  over  an- 
other, and  yet,  old  and  trite  as  this  advice  is,  re- 
peated incidents  continue  to  indicate  its  importance. 
It  is  quite  as  necessary  for  editors  to  keep  pointing 
out  this  danger  as  it  is  for  ministers  to  continue 
admonishing  their  audiences  against  the  world-old 
sins  of  the  flesh. 

Here  is  a  case,  for  instance,  where  a  French  phar- 
macist emptied  and  cleaned  out  a  jar  which  had 
contained  a  preparation  of  ipecac,  placing  in  this 
container  a  lot  of  extract  of  opium.  Instead  of  re- 
moving the  old  label,  he  pasted  the  new  one  on  top 
of  it,  with  the  result  that  the  latter  subsequently 


peeled  off,  leaving  the  jar  of  opium  with  an  ipecac 
label  on  it!  What  was  the  result?  Extract  of 
opium  was  on  three  different  occasions  dispensed  in 
place  of  ipecac,  the  prescriptions  having  been  writ- 
ten for  infants.  Two  babies  died;  the  experts  tes- 
tified that  the  amounts  of  opium  given  had  been 
sufficient  to  cause  death;  and  the  pharmacist  was 
condemned  to  suffer  imprisonment  for  six  months 
and  to  pay  the  parents  of  the  children  sums  aggre- 
gating several  thousand  dollars. 

What  a  penalty  to  pay  for  sheer  carelessness! 

Two  or  three  years  ago  we  reported  in  the  Bul- 
letin a  similar  case  where  carbolic  acid  had  been 
dispensed  in  a  bottle  previously  bearing  the  label 
of  some  household  remedy.  The  old  label  was  left 
on;  the  new  one  was  pasted  over  it;  and  the  latter 
afterwards  dropped  off,  leaving  the  innocent  label 
underneath.  Some  of  the  carbolic  acid  was  then 
taken  under  a  misapprehension,  with  the  result  that 
death  was  narrowly  averted.  A  damage  suit  was 
brought  against  the  druggist  in  question,  but  we  do 
not  now  recall  the  issue  of  the  case. 

At  any  rate,  the  moral  is  sufficiently  clear.  Never 
paste  one  label  on  top  of  another — it  is  a  lazy,  inde- 
fensible, dangerous  practice. 


CONFUSION  BETWEEN  DROPS  AND  MINIMS. 

A  too  common  error  is  based  on  the  assumption 
that  drops  and  minims  are  identical  units.  Phy- 
sicians frequently  and  perhaps  usually  make  this 
assumption  in  writing  prescriptions.  Their  calcu- 
lations are  based  on  60  minims  to  the  drachm  of 
fluid,  and  if  they  desire  to  give  five-  or  ten-  or 
fifteen-sixtieths  of  a  drachm,  they  will  ordinarily 
indicate  a  dose  of  5  or  10  or  15  drops. 

Now  every  careful  dispenser  knows  that  drops 
and  minims  are  not  at  all  alike.  As  a  matter  of 
fact,  they  are  alike  in  practically  but  one  instance 
— that  of  water.  A  drachm  of  water  has  60  drops ; 
it  of  course  has  60  minims;  but  a  drachm  of  alco 
hoi,  for  instance,  has  approximately  146  drops 
Thus  it  happens  that  tinctures,  fluidextracts,  an 
other  galenicals  made  up  largely  of  alcohol  have] 
from  110  to  150  drops  to  the  drachm.  Ether  has 
176  drops  to  the  drachm.  Many  of  the  oils  have 
120  or  130  drops,  and  even  castor  oil  has  7Y.  On 
the  other  hand,  the  U.  S.  P.  "liquors,"  containing 
water  as  the  solvent,  average  from  60  to  70  and 
80  drops. 

Some  of   the   text-books   on   pharmacy,   notably 
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Remington's,  have  suggestive  tables  indicating  the 
number  of  drops  in  a  fluidrachm  of  different  liquids, 
and  a  mere  glance  at  one  of  these  schedules  will  at 
once  exhibit  the  supreme  fallacy  of  assuming  that 
a  drop  is  the  equivalent  of  a  minim.  It  is  more 
generally,  indeed,  the  equivalent  of  half  a  minim. 

That  danger  has  not  more  frequently  arisen  from 
this  confusion  may  probably  be  ascribed  to  the  fact 
that  the  error  is  always  made  on  the  safe  side — 
that  is  to  say,  by  reason  of  the  mistake  the  patient 
gets  a  smaller  dose  than  the  physician  really  in- 
tends. If  the  reverse  were  the  truth,  we  might 
expect  trouble  quite  frequently. 

Furthermore,  it  has  been  shown  by  investigators, 
notably  Dr.  George  F.  Payne  in  a  series  of  experi- 
ments carried  on  some  years  ago,  that  a  drop  of 
even  the  same  liquid  is  an  exceedingly  variable 
quantity.  Payne  found,  for  instance,  that  it  was 
quite  easy  to  get  from  33  to  120  drops  from  a 
drachm  of  distilled  water  by  the  use  of  different 
dropper  devices  and  by  the  employment  of  water 
at  different  temperatures.  The  moral  of  this  in- 
vestigation was  that  physicians  should  so  dilute 
their  prescriptions  as  to  direct  the  administration 
of  teaspoonful  doses. 


THE  OBSERVER'S  COLUMN. 


Several  of  us  were  smoking  and  chatting  to- 
gether and  discussing  pretty  much  everything  in  a 
satisfied  sort  of  way  as  the  blue  smoke  curled  lazily 
upward.  Suddenly  we  got  to  asking  ourselves 
whether  brilliant  promise  in  college  life  was  usually 
fulfilled  later  on  in  business  life,  and  we  had  about 
as  many  opinions  as  there  were  men  voicing  them. 

"In  my  class  in  the  New  York  College  of  Phar- 
macy, now  affiliated  with  Columbia,"  said  one  of 
the  party,  "was  a  man  who  took  three  prizes.  He 
was  a  wizard.  Everything  came  his  way — didn't 
seem  to  work  hard,  either — just  had  a  quick  intel- 
lect, a  good  memory,  caught  things  on  the  jump, 
and  skinned  us  all  when  the  exams  were  pulled  off. 

"The  fellow  was  my  room-mate,  and  I  used  to 
be  envious  as  the  dickens  of  him.  In  contrast  with 
his  place  at  the  head  of  the  class  I  was  about  half- 
way down  the  list,  I  guess,  and  when  we  came  in 
under  the  tape  at  the  end  of  the  year  the  dust  was 
so  thick  you  couldn't  see  me  anywhere.  I  wasn't 
in  it — that's  all.     Made  me  sore,  too.     I  thought 


Jim  would  go  on  afterwards,  bag  all  the  prizes  in 
the  business,  and  leave  me  in  the  lurch  just  as  he 
was  doing  in  college. 

"Well,  last  summer  I  was  down  in  New  York, 
and  I  thought  I'd  look  Jim  up.  It  was  12  years 
since  we  had  parted  at  commencement  time,  and  I 
had  seen  him  but  once  since.  I  finally  located 
him  in  a  store  way  up  in  the  Bronx — clerking 
where  he  had  been  for  eight  years — getting  fifteen 
dollars  a  week." 

Silence  fell  on  the  group.  The  story  told  its  own 
moral.  We  all  knew  the  narrator  of  the  tale  had 
prospered  pretty  well  in  this  world's  goods — that 
his  position  in  a  large  manufacturing  house  had 
advanced  in  importance  from  year  to  year — that 
his  salary  had  jumped  along  accordingly.  The  man 
of  apparently  little  or  nor  promise  had  made  good. 
The  man  of  brilliant  promise  had  lost  out. 

"Well,"  remarked  the  Observer,  striving  to  be  a 
little  facetious,  "it  doesn't  always  work  that  way. 
I  won  two  prizes  when  I  graduated." 

The  party  was  obliging  enough  to  laugh  in  con- 
firmation of  this  self-paid  compliment,  and  then  in- 
stance after  instance  was  related — sometimes  where 
the  prize  student  went  on  winning  prizes  from  life 
ever  afterward,  sometimes  when  he  fell  absolutely 
flat  after  leaving  college.  Cases  of  prominent  men 
were  cited:  it  was  pointed  out  that  while  Macaulay 
was  a  precocious  and  remarkable  student,  Nathaniel 
Hawthorne  was  considered  during  his  school  days 
a  complete  failure.  There  was  so  much  evidence 
on  both  sides  of  the  proposition  that  the  Observer 
wasn't  able  to  take  sides,  nor  does  he  think  that  the 
truth  is  to  be  found  in  one  camp  any  more  than  in 
the  other. 

Some  people — and  they  are  the  cynics — believe 
that  precocity  and  brilliancy  in  a  student  argue  and 
predict  failure  later  on  with  infallible  certainty. 
Others  think  early  promise  foretells  a  successful 
career.  The  Observer  has  about  come  to  the  con- 
clusion that  both  groups  are  wrong.  A  mediocre 
student  may  become  an  able  business  or  professional 
man.  A  fine  student  may  utterly  fail  to  realize  the 
promise  of  early  life.  The  reverse  is  true  of  both 
propositions,  and  the  essence  of  the  whole  question 
is  that  it  is  up  to  the  honor  and  the  prize  man  in 
college  to  show  us  that  he  isn't  a  false  alarm. 

We  wish  him  well.  We  shall  watch  him  with 
deep  interest.  But  before  we  express  any  opinion 
about  him  we  have  got  to  be  shown. 
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Professor  J.  P.  Remington  of  Philadelphia  is  having  a  bite  to 
eat  on  the  trip  to  Catalina  Island,  with  visions  in  mind  of  good  fish- 
ing the  next  day. 


Here  we  have  Professor  Remington  again  at  the  left,  with  Miss 
Elsie  Remington  at  the  right,  and  E.  H.  Lauer  of  Los  Angeles  in 
the  center— taken  on  the  Catalina  boat. 


J.  G.  Godding  of  Boston  and  Mrs.  H,  M.  Whelpley  of  St.  Louis 
turned  their  heads  just  in  time  to  get  caught.  Professor  E.  V. 
Howell  stands  facing  them. 


Mr.  and  Mrs.  W.  E.  Collins  of  Owosso,  Michigan,  and  T.  R. 
Worth,  a  California  druggist,  are  enjoying  the  entertainment  pro- 
vided by  the  druggists  of  Oakland,  Cal.,  on  the  way  home. 


Something  happened  to  this  picture,  but  we  are  nevertheless 
able  to  identify  Dr.  Albert  Schneider,  E.  W.  Morse,  W.  S.  Parker, 
Mr.  Starrh,  and  F.  B.  Hays.  They  got  out  of  one  of  the  automobiles 
in  Frisco  while  the  chauffeur  repaired  the  tire. 


This  group  was  snapped  in  Oakland  and  comprises,  reading 
from  the  left,  S.  L.  Bresler,  Mr.  Starrh,  E.  Berger.  G.  C.  Blakeley, 
Eugene  De  Reeves,  R.  A.  Leet,  Charles  W.  Tobey,  Master  Berger, 
and  A.  L.  Leber.    Messrs.  Leet  and  Leber  were  the  local  hosts. 


Taken  et  the  Los  Angeles  meeting  of  the  American  Pharmaceutical  Association. 
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These  men  are  James  G.  Munson  of  San  Jose,  Calif.,  F.  6.  Lillie 
of  Guthrie.  Qkla.,  G.  C.  Blakeley  of  The  Dalles.  Ore..  Charles  B. 
Whilden  of  San  Francisco.  T.  W.  Jones  of  Los  Angeles.  J.  M.  A. 
Laue  of  Portland,  and  President  Off  of  the  California  Board. 


Here  we  have  W.  J.  Frazier  of  Wichita.  Kansas,  Charles  W. 
Tobey  of  Troy.  Ohio,  and  J.  H.  Flint  of  San  Francisco— also  taken 
on  the  Catalina  excursion  boat  crowded  with  upwards  of  a  thousand 
or  more  A.  Ph.  A.  people. 


■■■■K 
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The  two  men  in  the  foreground  of  this  picture  are  John  M.  A. 
Laue  of  Portland.  Ore.,  and  £  H.  Lauer  of  Los  Angeles — taken  on 
board  the  boat  en  route  for  Catalina  Island  on  Saturday  morning. 


This  picture  was  taken  at  the  Grand  Canyon  in  Arizona  during 
the  short  stop  of  two  days  made  there  on  the  way  west.  "  Colonel" 
J.  H.  Beal  is  the  military  figure  at  the  left. 


Mrs.  E.  H.  Lauer  and  Miss  Elsie  Remington  were  caught  by 
the  Bulletin  photographer  at  Catalina  Island  just  after  they  had 
gotten  out  of  one  of  the  famous  glass-bottomed  boats  and  had  been 
viewing  marine  wonders  for  an  hour. 


This  snapshot, taken  by  Secretary  Jones's  son, shows,reading  from 
the  left,  Harry  B.  Mason  of  Detroit,  F.  B.  Lillie  of  Guthrie,  Okla- 
homa. Charles  B.  Whilden  of  San  Francisco.  George  C.  Blakeley  of 
The  Dalles.  Oregon.  R.  Z.  Goggin  and  T.  W.  Jones  of  Los  Angeles. 


Taken  at  the  Los  Anfjeles  meetin|{  of  the  American  Pharmaceatlcal  Association. 
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W.  S.  Elkin.  Jr.,  of  Atlanta.  Ga.,  as  the  Bulletin  cartoonist  saw  him  presiding  over  the  annual  meeting  of  the  N,  A.  R.  D.  in  Louisville  last  mo«i 


THE  N.  A.  R.  D.  CONVENTION. 

Harmony  the  Keynote  of   the    MeetinfJ— The    N.  A.  R.  D.  In    Better  Financial  Condition  than    Ever- 
$7000  Balance  in  the  Treasury— Charles  H.  Hnhn  Succeeds  W.  S.  Elkin.  Jr.,  as  President- 
Thomas  H.  Potts  Re>elected  Secretary,  and  Charles  F.  Mann  Chairman  of  the  Execu- 
tive   Committee  — N.    F.    and    U.   S.   P.    Propaijaikda    Still    the    Chief   "Issue"— 
Uncompromisinij  Stand  Taken  A|{ainst  the  Sale  of  Liquor — Price  Pro- 
tection    and    Co*operative    Buyinf{    Favored — Gold    Watch 
Presented  to   Leonard   Tillotson,  Founder  of  the 
N.  A.  R.  D. 


It  would  be  hard  to  find  a  more  delightful  place  for  a 
convention  than  the  roof-garden  auditorium  at  the  Seelbach 
in  Louisville.  The  splendid  accommodations  at  the  hotel 
together  with  the  generous  hospitality  of  the  city  itself  did 
much  to  make  the  eleventh  annual  convention  of  the  N.  A. 
R.  D.  a  big  success.  Speaking  of  the  true  Southern  style  of 
the  entertainment,  not  a  few  observed  that  there  was  no 
charge  for  any  of  the  functions  provided  for  the  visitors. 
And  not  an  incident  occurred  to  mar  the  pleasant  nature  of 
the  meetings.  Even  the  weather  was  propitious.  For  barring 
an  occasional  rise  of  the  thermometer,  the  temperature 
remained  comfortable  throughout  the  meeting.  The  Women's 
Organization  was  royally  entertained.  The  members  attended 
a  performance  at  the  Mary  Anderson  Theater,  spent  a  whole 
afternoon  in  an  automobile  ride  about  the  parks  and  suburbs, 
and  enjoyed  a  boat  ride  on  the  Ohio  River. 

Louisville  has  been  complimented  many  times  in  its  history 
for  divers  and  deserving  things,  but  the  climax  seemed  to 
have  been  reached  when  some  of  the  Northern  women  stood 
on  the  roof  garden  of  the  Seelbach  and  looked  off  into  the 
distance  over  the  tops  of  the  trees  and  the  houses  of  the  Ken- 
tucky metropolis.  "Isn't  it  beautiful,"  was  heard  at  frequent 
intervals,  and  the  members  of  the  local  association  beamed  at 
the  compliments.  When  the  strains  of  the  last  waltz  had  died 
away  in  the  programme  at  the  ball  in  the  Seelbach  Hotel,  given 
by  the  Louisville  druggists  in  honor  of  the  delegates,  the  visi- 
tors and  their  wives  knew  from  personal  experience  that 
Southern  hospitality  was  no  myth.  The  men  were  reminded 
of  this  again  at  the  Gait  House,  where  a  most  enjoyable 
smoker  was  given  for  the  visiting  delegates. 

ELECTION   LESS   EXCITING  THAN   LAST   YEAR. 

Excitement  and  turmoil  are  by  no  means  the  measure  of 
snvention's  achievements.  In  the  Louisville  meeting  there 
ks  absent  much  of  the  harangue  and  electioneering  which 
characterized  the  Atlantic  City  meeting  a  year  ago,  and 
those  who  expected  an  exciting  time  over  the  election  of 
officers  were  doomed  to  disappointment.  After  the  hot  fight 
which  characterized  last  year's  gathering  it  was  natural 
that  the  Louisville  election  should  be  comparatively  tame. 
There  was  nothing  to  appease  the  appetite  for  excitement, 
but  it  remained  for  the  orators  of  the  convention  to  assuage 
some  ill  feeling  that  rankled  in  the  breasts  of  a  certain 
faction.  It  had  been  proposed  that  no  person  should  be 
eligible  to  any  of  the  important  offices  who  is  connected  with 
any  firm  or  corporation  outside  the  retail  drug  business  where 
his  position  could  be  of  pecuniary  benefit  to  him.  This  was 
obviously  aimed  at   Charles   H.   Huhn,  the  president  of  the 


American  Druggists'  Syndicate,  who  had  been  nominated  for 
the  presidency  of  the  N.  A.  R.  D.  also.  Among  the  ardent 
supporters  of  this  resolution  was  Simon  N.  Jones,  the  grand 
old  man  of  the  N.  A.  R.  D.,  who  arose  to  defend  it.  With 
all  the  strength  of  his  eloquence  and  personality  he  cham- 
pioned the  resolution,  although  lauding  Charles  H.  Huhn 
personally.     "I   do   not   want    Charlie    Huhn's   integrity   im- 


Cbarles  H.  Huhn,  of  Minneapolis,  President-elect. 

pugned,"  he  cried  in  a  tone  ringing  with  emotion.  Then  he 
proceeded  with  a  panegyric  that  left  little  doubt  in  the  minds 
of  the  audience  as  to  the  character  and  fitness  of  the  Min- 
neapolis candidate.  This  he  did,  however,  without  compro- 
mising himself  in  any  way  and  without  receding  from  his 
original  position. 

When  the  president  himself  arose  to  make  a  speech  of 
acceptance  it  was  evident  from  his  first  few  sentences  that 
the  office  had  sought  the  man  as  much  as  the  man  had  sought 
the  office.  Huhn,  it  is  very  plain,  is  not  the  kind  of  a  presi- 
dent who  will  favor  this  set  or  that;  rather  is  he  the  type  of 
officer  who  does  his  duty  as  he  sees  it  without  regard  for  the 
interests  of  any  particular  group.     To  use  his  own  figurative 
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language,  he  is  not  a  dummy  who  wiggles  his  arms  every 
:time  somebody  else  pulls  the  string. 

'.  MORE  OR  LESS  ELECTION  ORATORY. 

'  But  to  expunge  every  last  taint  from  the  selection  of  the 
Nominating  Committee,  Dr.  W.  C.  Anderson,  of  Brooklyn, 
rose  to  do  honor  to  the  Minneapolis  candidate.  He  said 
that  the  man  who  wants  to  be  honest  will  be  true  and  hon- 
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Charles  F.  Mann,  re-elected  Chairman  of  the  Executive  Committee. 

orable  despite  the  conditions  under  which  he  serves.  It 
was  a  shame,  he  thought,  that  Mr.  Huhn's  affiliation  with 
the  American  Druggists'  Syndicate  should  be  allowed  to 
detract  from  his  standing  as  the  president.  Mr.  Huhn  found 
another  Champion  in  Dr.  Muir,  of  Brooklyn.  Dr.  Muir  took 
the  ground  that  if  the  N.  A.  R.  D.  desired  to  keep  out  of  office 
men  who  were  in  any  way  associated  with  proprietary  con- 
cerns, it  would  be  a  very  ticklish  problem  to  decide  just  where 
the  dine  should  be  drawn.  Many  of  the  members,  Mr.  Muir 
argued,  were  interested  in  proprietary  concerns  of  one  sort  and 
another,  and  if  they  were  kept  out  of  office  it  would  not  only 
lose  the  association  the  services  of  some  very  desirable  men  but 
give  rise  to  considerable  friction.  The  latter  point  was  seized 
upon  by  Dr.  Anderson  as  the  theme  for  a  very  eloquent  talk. 
There  never  was  a  time,  he  believed,  when  the  N.  A.  R.  D. 
had  a  better  opportunity  to  unite  all  opposing  factions  than 
now,  and  he  took  a  stand  against  any  measure  which  might 
introduce  a  new  element  of  discord.  William  Ruess,  of 
Cleveland,  maintained  that  so  long  as  the  N.  A.  R.  D.  accepted 
a  man's  money  he  is  eligible  to  office.  He  felt  that  it  might 
be  advisable  to  keep  men  affiliated  with  manufacturing  enter- 
prises off  the  Executive  Committee,  but  he  insisted  that  the 
payment  of  the  annual  fee  entitled  a  member  to  run  for 
one  of  the  regular  offices.  The  sentiment  finally  prevailed 
that  the  delegates  should  be  allowed  to  elect  their  own  officers 
without  restraint,  and  the  election  of  Mr.  Huhn  went  through 
with  acclamation. 

THE  OFFICERS   ELECTED. 

The   successful   candidates   were : 

President — Charles  H.  Huhn,  of  Minneapolis,  Minn. 


First  Vice-President— H.  B.  Guilford,  of  Rochester,  N.  Y. 

Second  Vice-President— Dr.  J.  D.  Humphrey,  of  Huntsi- 
ville,  Alabama. 

Third  Vice-President— W.  O.  Lemasters,  of  Akron,  Ohio. 

Secretary— Thomas  H.  Potts,  Chicago. 

Treasurer— John  Coleman,  Wheeling,  W.  Va. 

Executive  Committee— Charles  F.  Mann,  W.  S.  Elkin,  Jr.;, 
E.  H.  Ladish,  Edward  Williams,  Charles  R.  Renner,  and 
G.  W.  McDuflf.  I 

THE    MAIN    MOVEMENT. 

One  of  the  most  important  subjects  discussed  by  the  N.  A. 
R.  D.  in  Louisville  was  the  report  of  the  Committee  on  the 
U.  S.  P.  and  N.  F.  Propaganda  established  by  the  con- 
vention of  1908  at  Atlantic  City,  which  had  'for^  its 
purpose  the  popularizing  of  drugs  and  preparations  listed 
in  these  two  books.  The  committee  reported  that  a 
plan  had  been  worked  out  to  circularize  the  doctors  tributary 
to  the  dues-paid  members,  the  selection  of  physicians'  names 
being  made  by  the  local  associations.  Next  year  $11,000 
will  be  spent  in  propaganda  work.  It  was  evident  also 
from  the  report  of  the  Organization  Department  submitted 
by  F.  C.  Ulrich  that  great  strides  in  the  direction  of  ethical 
prescribing  have  been  made  this  year.  Fully  6000  druggists 
have  been  enlisted  in  propaganda  work.  The  plan  of  the 
N.  A.  R.  D.  carrying  on  this  undertaking  and  limiting  its 
service  to  the  dues-paid  members  has  helped  the  collection  of 
dues.  Self-interest  compels  the  druggist  to  see  the  necessity 
of  helping  to  maintain  the  National  Association. 

In  reviewing  this  movement  President  Elkin  said  that  no 
branch  of  association  work  has  been  so  productive  of  results. 
The  Executive  Committee  entered  upon  this  work  last  Janu- 
ary with  some  doubt  of  its  ultimate  success,  but  were  soon 
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H.  B.  Guilford,  of  Rochester.  N.  Y.,  re-elected  First  Vice-president. 

convinced.  The  frequency  of  "get-together"  meetings  is  in 
itself  proof  of  the  value  of  the  propaganda  movement.  Dur- 
ing the  past  year  nearly  every  city  of'  any  importance  has 
had  one  of  these  gatherings.     Retiring  President  Elkin  wa» 
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invited  to  say  a  few  words  at  many  convocations  of  this 
nature  and  criticized  the  doctors  for  prescribing  patent  and 
proprietary  preparations. 

The  general  impression  seemed  to  prevail  that  propaganda 
work  could  be  made  a  strong  issue  during  the  coming  year. 
The  druggists  will  aim  to  recover  as  rapidly  as  possible  the 
loss  sustained  by  the  encroachments  of  the  secret  formula 
manufacturers.  They  will  endeavor  to  apprise  physicians 
that  the  use  of  pharmaceuticals  of  which  they  know  the 
composition  only  in  a  vague,  uncertain  way  is  out  of  harmony 
with  the  intelligent  practice  of  medicine.  The  N.  A.  R.  D. 
is  bringing  physicians  and  druggists  together  to  discuss  their 
mutual  relations  in  the  hope  that  it  may  thus  engender  greater 
cooperation  and  place  prescription  writing  on  a  more  rational 
basis. 

Charles  F.  Mann,  chairman  of  the  Executive  Committee, 
raised  the  point  that  the  greatest  handicap  to  the  success  of 
the  propaganda  effort  is  the  failure  of  both  local  associations 
and  individuals  to  thoroughly  cooperate  with  those  engaged 
in  this  work.  He  strongly  urged  the  necessity  of  wholesome 
cooperation  in  order  that  the  propaganda  might  attain  the 
fullest  measure  of  success. 

THE   NATIONAL   FORMULARY    DEFENDED. 

T.  V.  Wooten,  the  popular  and  polished  ex-secretary,  at 
the  opening  meeting  took  issue  with  recent  critics  of  the 
National  Formulary.  Mr.  Wooten  first  recalled  the  fact  that 
this  campaign  known  as  the  propaganda  for  furthering  the 
sale  of  Pharmacopceial  and  National  Formulary  preparations 
has  been  waged  for  two  years  with  ever-increasing  vigor.  In 
1906  these  two  books  were  adopted  by  the  United  States 
government  as  official  standards,  having  equal  authority,  a 
fact  which  has  been  of  great  advantage  to  druggists  in  their 
work.  Mr.  Wooten  felt,  therefore,  that  that  part  of  a  recent 
address  to  the  A.  Ph.  A.  in  which  it  was  said  that  Congress 
had  made  a  ridiculous  mistake  in  adopting  the  National  For- 
mulary as  a  legal  standard  was  unwarranted.  Every  educated 
pharmacist,  contended  Mr.  Wooten,  knows  that  the  book  has 
its  faults.  Some  shortcomings  were  to  be  expected  in  a  work 
that  was  not  intended  as  a  national  standard  when  it  was 
written.  But  these  faults  may  be  corrected  just  as  those  of 
Pharmacopoeia  have  been.     And  if  the  National  Govern- 

it  is  willing  to  maintain  this  work  as  an  official  standard, 
rely  pharmacists  themselves  should  be  the  last  to  complain 

such  action. 

SALE    OP    UQUOR    DISCOUNTENANCED. 

Vigorous  reaffirmation  of  the  Association's  position  dis- 
mtenancing  the  sale  of  alcoholic  preparations  for  other 
lan  medicinal  purposes  was  contained  in  the  report  of  the 
Committee  on  National  Legislation.  A  lengthy  discussion 
followed  the  recommendation  of  the  Western  Pennsylvania 
Association  condemning  the  sale  of  alcoholic  beverages  in 
drug  stores  and  objecting  to  classifying  as  beverages  official 
alcoholic  preparations  when  sold  for  medicinal  purposes. 
B.  E.  Pritchard  said  that  pharmacists  have  been  held  up  to 
public  scorn  as  liquor  dealers,  and  advised  the  indorsement  of 
the  following  resolution :  That  the  sale  of  foreign  or  domes- 
tic distilled  liquors,  wines,  and  malt  beverages  be  divorced 
from  pharmacy;  that  liquors  which  have  a  recognized  phar- 
maceutical use  be  tax-free;  and  that  members  give  aid  to  the 
enforcement  of  all  just  liquor  regulations. 


At  this  juncture  William  Aluir,  of  Brooklyn,  sounded  a 
word  of  warning  against  legislating  away  the  druggist's 
power  of  selling  alcoholics  such  as  whisky  or  brandy  for 
medicinal  purposes.  In  his  opinion  the  druggist  has  just 
as  much  right  to  sell  liquors  as  he  has  to  dispense  pare- 
goric or  tincture  of  gentian.  Vice-President  Guilford  wanted 
the  Association  to  go  on  record  as  opposed  to  the  sale  of 
liquors.i  Although  personally  not  averse  to  their  sale  for 
legitimate  purposes,  he  did  object  to  turning  the  drug 
store  into  a  grog  shop.  Mr.  Stoddart,  of  Buffalo,  main- 
tained that  he  will  not  allow  liquor  to  be  drunk  on  his  prem- 
ises. Dr.  J.  D.  Humphrey  next  told  how  the  problem 
has  been  settled  in  Alabama.  In  that  State  it  is  impossible 
to  fill  a  prescription  for  whisky.  Prohibition  reigns,  and 
according  to  the  Doctor  the  people  there  have  no  regrets 
over  it.     George  D.  Case,  of  Milledgeville,  Ga.,  while  not  a 


Thomas  H.  Potts,  re-elected  Secretary. 

prohibitionist  on  broad  grounds,  said  that  he  wished  there 
were  not  a  druggist  in  the  land  who  would  put  up  a  prescrip- 
tion for  liquor. 

It  was  finally  resolved  that  the  sale  of  intoxicating  liquors, 
whether  medicinal  or  compounded,  for  beverage  purposes 
should  be  entirely  divorced  from  the  practice  of  pharmacy, 
and  that  it  is  the  duty  of  members  of  the  N.  A.  R.  D.  to  give 
their  efforts  to  the  accomplishment  of  this  end.  It  was 
resolved  further  that  the  Association  recognize  the  propriety 
and  justice  of  such  proper  regulative  measures  as  may  be 
necessary  to  prevent  the  surreptitious  sale  of  alcoholic  liquids 
for  beverage  purposes  under  the  disguise  of  medicinal  or 
pharmaceutical  compounds,  and  that  the  members  of  the 
N.  A.  R.  D.  should  give  their  support  toward  the  enactment 
and  enforcement  of  all  just  laws  for  this  purpose. 

100,000    DRUG    HABITUES. 

In  the  discussion  of  anti-narcotic  legislation  Dr.  Kebler, 
chief  of  the  Division  of  Drugs  in  Washington,  took  a  prom- 
inent part.     He  said  that  what  we  need  is  an  anti-narcotic 
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law  dealing  with  interstate  commerce.  The  lack  of  such  an 
instrument  is  giving  the  State  authorities  much  trouble.  Dr. 
Kebler  then  explained  how  a  druggist  located  in  a  State 
where  there  is  no  anti-cocaine  law  can  send  the  alkaloid 
broadcast.  At  present  drug  men  in  certain  States  have  a  full 
outlet  for  cocaine,  but  Dr.  Kebler  says  that  the  Washington 
authorities  are  trying  to  stay  such  traffic. 

The  Committee  on  National  Legislation  recommended  that 
another  anti-narcotic,  habit-forming  drug  and  poison  bill  be 
drawn  up  in  such  terms  that  it  will  prohibit  the  sale  of  these 
drugs  except  through  the  right  channels  and  under  proper 
supervision.  This  bill  is  to  demand  the  registration  of  every 
sale  of  cocaine  and  opium  by  the  manufacturer,  wholesaler, 
and  retailer. 

What  we  need,  however,  is  an  anti-narcotic  law  that 
will  stamp  out  this  iniquitous  business.  At  present  there 
are  over  100,000  drug  habitues  in  this  country.    This  condi- 
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tion  of  things  is  due  not  a  little  to  physicians  themselves,  as 
many  of  the  so-called  drug  addiction  curists  are  using  mor- 
phine in  their  practice.  It  is  believed  that  by  proper  legisla- 
tion a  great  deal  of  illegitimate  traffic  in  these  drugs  will  be 
prevented.  The  next  anti-narcotic  bill  will  doubtless  restrict 
the  sales  of  narcotic,  habit-forming  drugs  without  imposing 
any  hardship  on  either  the  pharmacist  or  the  public. 

ISSUES. 

Were  a  poet  present  at  the  Louisville  meeting  he  could 
hardly  make  it  the  subject  of  an  epic.  For  there  was  absent 
in  the  last  annual  convention  of  the  N.  A.  R.  D.  any  grand 
or  stirring  theme.  But  there  were,  however,  a  multitude  of 
lesser  causes  well  worth  the  attention  of  a  national  conven- 
tion. One  of  these  was  price  protection.  The  N.  A.  R.  D. 
has  from  its  inception  labored  for  equity  in  profits.  There  is 
apparently  only  one  way  of  assuring  the  retailer  a  reasonable 
profit  on  the  product  of  the  proprietary  manufacturer,  and 
that  is  through  a  price  protective  plan.  This  is  perfectly 
feasible,  as  there  are  price  protective  schemes  in  operation 
which  the  courts  cannot  assail  successfully.    The  sale  of  over- 


priced and  unprofitable  proprietaries  should  be  discouraged,, 
and  druggists  should  avoid  supporting  the  manufacturer  wha- 
refuses  price  protection  or  sells  mail-order  houses.  These 
are  some  of  the  live  issues  that  can  never  wear  out.  The 
aims  of  the  N.  A.  R.  D.  have  been  founded  upon  justice  and 
a  demand  for  equal  rights  to  all.  They  will  never  cease  to  be 
attractive  and  their  exploitation  profitable  so  long  as  the  retail 
druggists  push  them  with  a  determined  spirit  of  organization. 

N.   A.   R.   D.    INDEPENDENT. 

It  has  been  the  policy  of  the  N.  A.  R.  D.  in  the  past,  and 
in  the  wisdom  of  the  Executive  Committee  should  be  continued 
in  the  future,  to  hold  aloof  from  affiliations  with  buying  clubs- 
and  manufacturing  enterprises.  It  was  not  surprising,  there- 
fore, that  the  Philadelphia  Association  of  Retail  Druggists 
proposed  a  resolution  opposing  the  amalgamation  of  the 
N.  A.  R.  D.  with  any  buying  club  or  syndicate.  Mr.  Muir, 
of  Brooklyn,  said  that  he  wasn't  aware  of  any  amalgamation 
proposition,  whereupon  Mr.  Pritchard  replied  that  the  reso- 
lution was  intended  merely  as  a  prophylactic  to  prevent  any 
such  endeavor.  Commenting  on  the  independent  position' 
which  the  N.  A.  R.  D.  has  taken,  we  may  add  that  the  Asso- 
ciation is  not  accepting  contributions  from  any  of  the  manu- 
facturing houses.  For  the  first  time  in  its  history,  the  Asso- 
ciation has  gone  through  the  year  without  outside  financial, 
assistance.  The  reports  of  the  officers  show  a  balance  on 
hand,  with  no  outside  obligations. 

MONEY   IN   THE  TREASURY. 

The  treasurer's  report  showed  a  gratifying  condition.  The- 
office  at  headquarters  has  been  run  on  the  most  economical 
plan  consistent  with  the  vast  amount  of  work  to  be  done. 
During  1909  the  net  dues  have  fallen  below  those  of  1908  be- 
cause the  dues-paid  members  have  also  received  "Notes,"  the 
subscription  price  of  which  is  $2.50  a  year.  Secretary  Potts- 
also  called  attention  to  the  indisposition  of  some  to  pay  their 
dues  promptly,  a  fact  which  puts  the  Association  to  an  unnec- 
essary expense  in  collecting  from  the  delinquents.  There  is 
no  question  that  the  dues  are  disproportionate  to  the  benefits- 
given  and  should  be  paid  promptly. 

$200    FOR    THE    PROCTER    FUND. 

An  interesting  discussion  bore  on  the  raising  of  a  fund  for 
the  purpose  of  erecting  a  monument  at  Washington,  D.  C,  to- 
the  memory  of  William  J.  Procter,  Jr.,  known  as  the  father 
of  American  pharmacy.  The  delegates  became  quite  enthusi- 
astic, and  a  collection  of  two  hundred  dollars  was  made. 

MESSRS.   TILLOTSON   AND   POTTS. 

Better  than  post-mortem  honors  are  the  tributes  to  men. 
during  their  lives  on  earth.  Leonard  Tillotson,  of  Sealy,. 
Texas,  the  founder  of  the  N.  A.  R.  D.,  is  receiving  the  recog- 
nition of  his  fellow  pharmacists  to-day  while  he  is  still  in. 
the  prime  of  life  and  well  able  to  enjoy  it.  Just  before  the 
closing  banquet  several  of  the  old  guard  present  presented 
him  with  a  gold  watch  and  fob  as  a  mark  of  esteem  for  his- 
invaluable  services  in  originating  the  great  organization. 

Certainly  the  N.  A.  R.  D.  is  larger  and  more  prosperous- 
than  it  has  been  at  any  time  in  its  history.  It  is  richer  in 
numbers,  richer  in  finances,  and  richer  in  enthusiasm  than, 
ever.  Much  credit  is  due  to  Thomas  H.  Potts,  the  new 
secretary  of  the  Association.  When  in  1908  Thomas  V. 
Wooten  resigned  this  office  the  loss  was  regarded  as  all  but 
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irreparable.  Indeed  his  successor  took  up  the  work  with  a 
[feeling  of  apprehension  lest  he  be  unequal  to  the  demands 
[made  upon  him.  But  thanks  to  native  ability  and  to  the 
[assistance  which  the  new  incumbent  received  on  all  sides, 
[Secretary  Potts  has  weathered  the  duties  of  his  office  and 
[come  out  with  colors  flying. 

THE  STATE  ASSOaATIONS. 

Another  factor  in  the  recent  success  of  the  N.  A.  R.  D. 
to  be  found  in  the  State  associations.  They  have  done  a 
great  deal  and  full  credit  should  be  given  them.  It  is  a  fact 
that  those  States  that  to-day  boast  of  the  best  pharmacy  laws 
re  the  States  that  have  the  best  drug  associations.  More  and 
lore  importance  is  being  attached  to  the  character  of  the 
State  meetings.  In  fact  retiring  President  Elkin  urged  that 
le  State  and  local  associations  be  kept  intact  not  only  for 
le  local  good  they  do,  but  for  the  influence  on  the  National 
Lssociation.  Evidently  the  ideal  condition  of  things  would  be 
Irong  local  and  State  bodies  united  into  one  organic  whole 
affiliation  with  the  national  organization. 

HIGHER   STANDARDS   FOR   PHARMACISTS. 

Reference  was  made  to  the  necessity  of  a  higher  standard 
\i  qualifications  of  pharmacists.  This  position  was  heartily 
idorsed.  The  Committee  on  Pharmacy  Laws  recommended 
lat  whenever  practicable  the  various  pharmaceutical  associa- 
ions  should  endeavor  to  secure  a  law  making  the  possession 
a  college  diploma  a  prerequisite  to  examination  by  the 
>ard  of  Pharmacy  for  registration  as  pharmacist.  In  those 
^tates  in  which  this  is  required  at  the  present  time,  the  only 
Bfious  objection  that  appears  to  be  offered  is  the  difficulty 
\l  securing  qualified  assistants.  This  trouble  can  be  remedied, 
is  believed,  by  establishing  the  grade  of  Assistant  Phar- 
macists in  those  States  in  which  there  is  but  one  class,  and 
by  permitting  them  as  well  as  those  in  the  States  in  which 
the  dual  provision  already  exists  to  take  an  examination  for 
registration  as  Assistant  Pharmacist  only,  without  authority 
to  open  or  conduct  a  pharmacy,  the  graduation  prerequisite 
not  being  required. 

Another  thing  which  illustrates  the  endeavor  of  the  N.  A. 
R.  D.  to  better  pharmacy  was  seen  in  an  invitation  extended 
to  the  National  Association  of  Boards  of  Pharmacy  to  meet 
with  the  Association  at  its  next  annual  convention.  It  was 
thought  that  the  best  interests  of  the  National  Board  could 
be  served  by  their  meeting  alternately  with  the  N.  A.  R.  D. 
and  A.  Ph.  A. 

THE   TELEPHONE    SITUATION. 

One  of  the  most  interesting  reports  brought  up  in  the 
convention  was  that  of  the  Committee  on  Telephones, 
and  Chairman  Wilhelm  Bodemann,  of  Chicago,  was  roundly 
applauded  as  he  read  it.  Mr.  Bodemann  said  that  the  drug- 
gists have  the  best  locations  for  telephone  pay  stations.  The 
telephone  companies  know  it;  the  public  realizes  it.  -The 
druggist  gets  a  fair  profit  on  every  message  sold  and  makes 
more  money  from  telephone  calls  with  less  risk  and  invest- 
ment than  on  any  one  thing  handled  over  the  counter.  Mr. 
Pritchard  maintained  that  the  telephone  may  be  one  of  the 
best-paying  things  in  the  drug  store.  J.  F.  MacDonald, 
who  endeared  himself  to  members  of  the  convention  by  grant- 
ing them  the  use  of  the  long  distance  'phone  without  charge, 
took  an  active  part  in  the  discussion  of  the  telephone  question. 
He  stated  that  in  Pittsburg  he  removed  2300  telephones  located 


m   the  hallways  of  apartment   houses   so   as   to   bring  more 
patronage  to  the  drug-store  booths. 

Some  regret  was  expressed  over  the  unwillingness  of  the 
telephone  companies  to  establish  a  central  bureau.  This  is 
evidently  a  very  important  matter  and  will  be  taken  up  with 
the  president  of  the  company  in  Boston.  As  a  general  rule, 
however,  the  telephone  companies  are  ready  to  confer  and  co- 
operate with  the  druggists  locally  and  give  them  a  fair  deal  on 
slot-machine  telephones.  As  for  the  public,  it  is  willing  to  pay 
for  good  service.  All  that  is  necessary  is  that  the  druggists 
stick  together.  The  proprietor  who  gives  away  telephone 
messages  while  his  neighbor  sells  them  is  not  living  up  to 
the  spirit  of  the  Association.  Chairman  Bodemann  added 
that   in   places   where   the   N.   A.    R.   D.    lamp   was   burning 
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gloomily  and  cast  about  a  shadow  of  despair,  the  work  of 
the  Telephone  Committee  has  renewed  confidence  in  the  great 
National  Association. 

PARCELS    POST    LAW. 

The  defeat  of  obnoxious  measures  is  often  more  important 
than  the  enactment  of  new  laws.  At  the  beginning  of  the 
second  session  of  the  sixtieth  Congress  there  were  several 
bills  pending  that  related  to  the  Parcels  Post  scheme.  These 
bills  gave  the  Committee  on  National  Legislation  most  con- 
cern from  the  fact  that  the  promoters  were  determined  to 
push  some  one  of  these  bills  to  a  successful  completion  before 
the  adjournment  of  the  second  session  of  Congress.  It  be- 
came evident  to  the  committee  that  the  promoters  were 
bringing  every  possible  pressure  to  bear  to  influence  members 
of  Congress  to  a  favorable  consideration  of  some  form  of  a 
Parcels  Post  measure.  Hundreds  of  petitions  were  pouring 
in  asking  for  the  enactment  of  a  bill,  a  large  number  com- 
ing from  rural  districts,  from  people  who  apparently  would  be 
benefited  by  such  a  measure.  The  Committee  on  National 
Legislation  was  compelled  to  bring  strong  evidence  before  the 
Congressional  Committee  that  such  people  could  not  be  bene- 
fited by  the  measure,  but  that  the  bill  was  simply  to  benefit 
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the  mail-order   houses   who   were    attempting   to    concentrate 
trade  and  thereby  destroy  all  small  merchants. 

It  seems  that  as  soon  as  one  movement  was  headed  off 
another  appeared,  and  it  kept  the  committee  busy  forestalling 
such  attempts.  One  of  these  deeply  laid  schemes  would  prob- 
ably have  been  successful  had  it  not  been  for  the  alertness 
of  the  Committee  on  National  Legislation,  who  were  deter- 
mined to  follow  this  up  to  the  very  last  hours  of  Congress. 
It  came  unexpectedly  as  an  amendment  to  the  Postoffice 
Appropriation  Bill,  being  reported  late  one  afternoon  to  be 
taken  up  at  the  next  morning  session.  With  only  a  few  hours 
to  spare  and  the  wires   actually  talking,  the   committee  suc- 
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ceeded,  by  bringing  pressure  to  bear,  in  eliminating  it  from 
the  Appropriation  Bill.  By  this  stroke  the  Parcels  Post  Bill 
was  defeated. 

THE   ALCOHOL   QUESTION. 

Dr.  Lyman  F.  Kebler,  chief  of  the  Drug  Division  of  the 
Bureau  of  Chemistry  of  the  United  States  Department  of 
Agriculture  at  Washington,  reminded  the  Convention  that  it 
behooves  every  pharmacist  to  inspect  the  labels  of  drugs 
very  carefully.  In  buying  chemicals  like  salicylic  acid  or 
sodium  bicarbonate,  obtain  a  brand  that  has  no  qualifications 
on  the  label.  The  significance  of  this  caution  becomes  ap- 
parent when  one  considers  that  the  alcohol  known  as  "com- 
mercial" is  not  U.  S.  P.  and  does  not  comply  with  the  official 
requirements.  Druggists  should,  therefore,  refuse  to  accept 
"commercial"  alcohol  when  the  order  calls  for  "alcohol." 

The  government  has  recently  made  investigations  into  the 
strength  and  quality  of  this  solvent  as  manufactured  and  sold 
in  America.  W.  S.  Richardson,  chairman  of  the  Committee 
on  National  Legislation,  appeared  at  a  meeting  in  the  Attor- 
ney-General's office  and  stated  that  the  druggists  wanted  and 
expected  when  they  bought  alcohol  a  strictly  U.  S.  P.  product. 
It  is  believed  that  by  the  ruling  of  the  government  as  to 
different  grades  of  alcohol,  the  druggists  will  soon  be  able 
to  secure  with  little  trouble  an  article  of  U.  S.  P.  purity. 


N.  A.  R.   D.   NOTES. 

Charles  M.  Carr,  Editor  of  Notes,  called  the  attention  of 
the  Convention  to  the  fact  that  Notes  has  great  possibilities 
as  a  publishing  enterprise.  In  twelve  months  it  has  become 
one  of  the  most  valuable  assets  in  the  possession  of  the 
Association.  Director  Carr  proposes  to  establish  several  addi- 
tional departments  in  the  journal  which  will  cover  completely 
the  field  of  information  desired  by  pharmacists.  All  the  adver- 
tising is  censored,  so  that  no  objectionable  literature  will  be 
found  in  Notes.  To  Mr.  Bruder,  Mr.  Carr  expressed  his 
sincere  appreciation  for  the  able  work  which  this  pharmacist 
has  done  on  U.  S.  P.  and  N.  F.  preparations.  Mr.  Bruder 
had  an  exhibit  of  such  products  at  the  Convention  and  came 
in  for  considerable  praise  for  his  good  work. 

THE   LADIES. 

A  write-up  of  the  Convention  would  be  very  incomplete 
without  mention  of  the  women's  meetings.  In  a  paper  read 
at  the  opening  of  the  second  day's  session  of  the  W.  O.  N. 
A.  R.  D.,  in  the  red  room  of  the  Seelbach,  Daisy  A.  Frick 
voiced  the  feelings  of  the  pharmacist  behind  the  counter. 
The  late  hours  are  simply  the  relic  of  custom.  People  have 
come  to  take  it  for  granted  that  a  drug  store  is  always  open, 
and  Miss  Frick  dwelt  on  the  need  of  eradicating  this  false 
notion  from  the  minds  of  the  public.  The  administration  of 
soothing  syrup  and  paregoric  to  babies  was  condemned.  The 
delegates  took  the  ground  that  in  most  cases  the  mother  is 
ignorant  of  the  harm  done,  and  the  pharmacist  is  therefore 
under  obligation  to  enlighten  her  upon  the  properties  of  such 
drugs.  Miss  Frick's  paper  also  gave  evidence  of  the  women's 
efforts  in  the  direction  of  education  with  a  view  to  elevating 
pharmacy  to  its  proper  level.  The  difference  between  the 
conditions  in  the  country  and  the  city  was  contrasted  and  the 
possibility  of  shortening  the  day's  work  for  the  country  and 
city  druggist, was  shown. 

Following  the  reading  of  this  paper  the  report  of  the 
Board  of  Directors  was  made  by  Mrs.  Leslie  O.  Wallace, 
followed  by  the  report  of  the  Boston  Chapter  by  Mrs.  Rosa 
K.  Stover;  report  of  the  Chicago  Chapter,  by  Mrs.  Louise 
T.  Wooten;  report  of  Washington  Chapter,  by  Mrs.  Charles 
J.  Fuhrmann;  report  of  Cincinnati  Chapter,  by  Mrs.  Alice 
W.  Hallon;  report  of  Philadelphia  Chapter,  by  Mrs.  Nellie 
Florence  Lee;  report  of  St.  Louis  Chapter,  by  Mrs.  Otto  F. 
Claus;  and  report  of  the  Mobile  Chapter,  by  Mrs.  Archibald. 

The  Woman's  Organization  in  their  final  session  elected 
the  following  officers :  President,  Mrs.  William  E.  Lee,  of 
Pennsylvania;  vice-president,  Mrs.  J.  G.  Godding,  of  Massa- 
chusetts ;  second  vice-president,  Mrs.  Otto  Grenland,  of  Ohio ; 
third  vice-president,  Miss  K.  Claus,  of  Missouri;  fourth  vice- 
president,  Miss  A.  Johnson,  of  New  Jersey;  fifth  vice-presi- 
dent, Mrs.  R.  G.  Rutherford,  of  New  York;  secretary,  Mrs. 
Joseph  F.  Forbrich,  of  Chicago,  111.;  treasurer,  Mrs.  W.  S. 
Richardson,  of  Washington,  D.  C. 

NEXT    year's    MEETING. 

Invitations  for  the  next  meeting  were  received  from  cities 
in  every  part  of  the  United  States.  When  Cedar  Point,  Ohio, 
was  mentioned,  there  was  unusual  applause,  which  would  indi- 
cate that  the  members  are  partial  to  this  spot.  The  place  of 
meeting,  however,  must  remain  an  open  question  until  the 
mid-year  session  of  the  Executive  Committee  in  January, 
when  it  will  be  decided.  JNO.  H. 
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THE  DRUGGIST'S  OWN  CALENDARS. 

What  Kinds  are    Best— What   Sort  of  Advertising   They  Should   Carry— How  They  May  be    Distributed 
with  the  Maximum  of  Benefit — The  Practical  Experience  of  a  Canadian  Dru^^ist. 

By  J.  T.  PEPPER, 

Woodstock,  Ontario. 


[Note  by  the  Editors. — May  we  suggest  that  if  druggists 
are  thinking  of  getting  out  calendars  for  1910,  the  publica- 
tion of  Mr.  Pepper's  article  in  this  issue  of  the  Bulletin  is 
none  too  early?  The  makers  of  calendars  always  want  more 
or  less  time  to  do  their  work,  and  furthermore,  the  druggist, 
if  he  follows  out  Mr.  Pepper's  ideas,  must  prepare  a  dozen 
advertisements — one  for  each  of  the  twelve  slips  on  the  cal- 
endar pad.  We  therefore  regard  Mr.  Pepper's  article  as 
being  seasonable  just  at  this  time,  and  we  trust  that  it  may 
prove  suggestive  to  our   readers  generally.] 

From  reliable  sources  I  learn  that  calendar  ad- 
vertising is  growing  more  popular  each  year,  that 
it  is  being  adopted  by  more  retailers  in  all  kinds  of 
business,  and  that  as  each  year  comes  around  the 
people  themselves  make  more  and  more  requests 
for  calendars. 


THREE  FEATURES  OF  GOOD  CALENDARS. 


Art, 


Good   calendars   comprise   three   features: 
Advertising  Value,  and  Usefulness. 

First,  Art,  for  when  people  ask  for  a  calendar 
they  do  so  because  they  know  it  is  a  beautiful  and 
attractive  one,  and  they  want  it  to  brighten  and 
cheer  some  room  at  home.  If  it  is  not  artistic  and 
decorative  they  do  not  want  it,  and  they  will  not 
give  it  wall  space  in  their  homes  for  three  hundred 
and  sixty-five  days.  If  it  is  beautiful  and  they  ap- 
preciate it,  they  will  often  have  the  picture  framed 
and  hung,  and  it  still  remains  ^n  advertisement  for 
the  giver,  although  both  his  name  and  announce- 
ment may  have  been  cut  off. 

Even  when  the  picture  is  taken  from  your  calen- 
dar and  framed,  thus  eliminating  your  name  and 
business,  it  is  still  a  good  advertisement  for  you, 
perhaps  even  better  than  when  it  was  possible  to 
see  your  name  and  business  announcement,  for  now 
the  possessor  of  the  framed  picture  knows  and  real- 
izes all  the  time  how  and  where  the  picture  was 
obtained,  and  takes  pleasure  in  explaining  to  every 
inquiring  visitor  the  whole  process  of  acquisition, 
and  thus,  you  see,  you  get  "word-of-mouth"  adver- 


tising, which  is  considered  the  most  costly  and  the 
most  valuable  kind. 

Second,    as   to   the    direct   advertising    features, 


The  three  Pepper  calendars  which  we  are  reproducing  in  connection 
with  this  article  were  all  of  them  very  large.  Mr.  Pepper  believes  in  hav- 
ing the  figures  on  the  calendar  pad  of  sufficient  size  so  that  they  can  be 
read  easily,  and  he  furthermore  wants  his  advertisement  on  each  slip  to 
show  up  well.  Then,  too,  when  the  picture  is  of  good  size  it  has  been  his 
experience  that  people  will  cut  it  out  afterwards  and  frame  it— or  at  least 
pin  it  up  on  the  wall. 
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the  druggist  spends  his  money  in  calendars  to  give 
away  to  the  people  because  he  wants  to  advertise 
his  drugs  and  medicines.  He  will  haVe  a  general 
advertisement  on  the  picture  part  of  the  calendar, 
and  he  may  in  addition  have  an  advertisement  on 
•each  sheet  of  the  calendar  pad.     If  the  calendar  is 
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lis  calendar  and  the  one  for  1907  were  obtained  from  the  London  Lithograph- 
ing and  Printing  Co.  of  London,  Ontario,  and  cost  $70  a  thousand. 


'an  attractive  one,  and  has  convincing  advertising 
on  it,  it  will  be  hung  up  and  kept  for  a  year,  and 
that  is  a  long  time  to  have  one  advertisement  work- 
ing for  you. 

Third,  Usefulness:  The  people,  your  customers, 
want  your  calendar  and  will  go  to  your  store  to  ask 
for  it,  because  it  is  useful  to  them.  They  will  give 
you  wall  space  in   their  homes   for  your  business 


sign  for  one  year,  which  could  not  be  purchased 
for  cash  at  any  price.  There  is  no  other  way  that 
I  know  of  by  means  of  which  you  can  place  your 
adverisement  on  the  walls  of  your  customer's  home. 
The  njore  attractive  your  calendar  is,  the  more  the 
customer  wants  it.  But  at  the  same  time  he  wants 
the  calendar  pad  to  have  large  figures  on  it,  so  that 
he  can  see  them  across  a  room — he  wants  it  to  be 
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The  calendars  for  1909  cost  180  a  thousand  and  were  procured  of  A.  Talbot 
&  Co.,  of  London.  Ontario. 

useful  and  a  convenience  to  him  in  this  way.  -Pads 
with  small  figures  are  not  desired  by  people  unless 
the  picture  is  exceedingly  beautiful  and  attractive, 
or  is  a  genuine  work  of  art. 

THE   BEST   KINDS  OF   CALENDARS. 

I  have  given  away  calendars  at  the  New  Year 
season  for  several  years.     I  admit  that  it  is  expen- 
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sive  advertising,  but  I  think  it  pays.  I  use  an  ad- 
vertisement on  each  sheet  of  the  pad.  All  the  ad- 
vertisements are  different,  and  all  are  about  some 
one  of  my  own  preparations,  selected  to  be  season- 
able during  that  particular  month.  Here,  for  ex- 
ample, is  the  advertisement  used  this  year  for  the 
May  calendar: 


Pepper  Says :-■ 


For  twelve  years  I  have  been 
making  and  selling  PEPPER'S 
TONIC  HYPOPHOSPHITES.    I 

make  this  tonic  just  a  little  better 
than  seems  necessary.  There  is 
no  secret  about  it —  everything 
that  is  in  it  is  printed  on  the  label 
on  the  bottle.  I  .knowr  that  it  is 
the  Best  Tonic  that  you  can 
take,  but  I  want  you  to  know  it 
also.  I  sell  more  and  more  every 
year,  and  these  are  the  reasons : 

It  Makes  Weak  People  Strong 
It  Quiets  the  Nerves 

It  Gives  Sound  Sleep 

It  Builds  up  the  System 

And  it  costs  only  $1.00  for  a  large  bottle  that 
lasts  40  days. 

SOLD  ONLY  AT 

Pepper's  Drug  Store 

Woodstock,  Ont. 

"  If  you  get  it  at  Pepper's  it's  good." 


We  often  have  positive  results  from  this  adver- 
tising, the  people  sometimes  cutting  the  advertise- 
ment from  the  calendar  and  bringing  it  to  the  store. 
On  the  picture  part  of  the  calendar  I  simply  make 
the  announcement  of  my  name  and  business,  as  will 
be  seen  from  the  accompanying  reproductions. 

THE  BEST  PLAN  OF  DISTRIBUTION. 

This  is  a  knotty  question.  It  is  impossible  for 
the  retail  druggist  to  spend  enough  money  for  cal- 
endars so  that  he  can  give  them  to  all  comers — cus- 
tomers, non-customers,  and  children.  If  you  give 
to  some  and  not  to  others  you  will  make  trouble 
for  yourself.  You  must  adopt  some  one  plan  and 
live  strictly  up  to  it  and  treat  everybody  alike.  This 
will  cause  you  less  trouble  and  give  both  you  and 
the  majority  of  your  customers  more  satisfaction 
than  trying  to  use  your  judgment  as  to  whom  you 
will  give  a  calendar  or  to  whom  you  will  not  give 
one  at  the  particular  time  the  request  is  made. 


The  plan  I  have  found  to  give  the  best  satisfac- 
tion is  the  following  one:  I  put  an  advertisement 
like  this  in  our  daily  and  weekly  papers,  and  we  cut 


Pepper  Says- 

I  will  give  away,  free,  a  large  cal- 
endar on  which  is  a  beautiful  picture 
of  Portia,  a  famous  character  in  one 
of  Shakespeare's  plays,  with  every 
purchase  of  25  cents  or  more  made 
at  my  drug  store.  You  will  be  de- 
lighted when  you  receive  one  of  these 
calendars. 

Pepper's  Drug  Store 

WOODSTOCK,  ONT. 


"  If  you  get  it  at  Pepper's  it's  good." 


an  advertisement  from  the  paper  and  paste  it  on  a 
card  and  have  it  on  a  show-case  to  show  people 
who  make  requests  for  calendars.  This  plan  works 
well.  We  treat  everybody  alike,  men,  women,  and 
children.  Everybody  is  pleased  and  satisfied  till 
the  calendars  are  all  gone,  and  then  people  begin 
to  tell  you  why  they  did  not  come  sooner. 


This  calendar,  8  by  11  inches  in  size,  and  much  smaller  than  the  Pepper 
specimens,  was  gotten  up  in  December  of  last  year  by  the  proprietor  of 
Taylor's  drug  store  in  Mandan.  N.  D.  We  are  including  it  among  the 
Pepper  calendars  to  show  what  another  druggist  has  done. 
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Sometimes   we   send   good   customers   calendars 

firectly  to  their  homes,  or  present  them  when  they 

re  in  the  store,  because  we  know  that  we  get  all 

leir  trade,  or  the  greater  part  of  it,  anyway,  when 

ley  want  to  buy  anything  in  our  line. 

Of  course  the  sales  made  especially  for  the  pur- 
)se  of  obtaining  a  calendar  are  seldom  over  the 
^enty-five-cent  limit,  but  during  the  time  of  giving 

^ay  the  calendars,  which  generally  extends  over 
JO  or  three  weeks,  a  good  many  sales  reaching  fifty 

its  and  one  dollar  are  made.  You  see  that  the 
rofit  made  at  each  sale  helps  very  largely  to  pay  for 
ie  cost  of  the  calendar,  and  sometimes  the  profit  of 


one  sale  will  pay  the  cost  of  two,  three,  or  four 
calendars,  so  in  this  way  you  average  up  and  make 
the  calendars  pay  for  themselves. 

Besides,  this  increases  business.  You  get  a  good 
many  quarters  that  otherwise  would  never  come 
near  you.  You  get  a  chance  to  make  new  custom- 
ers not  only  by  their  coming  to  your  store  to  make 
one  purchase  in  order  to  get  your  calendar,  but  if 
your  calendar  is  a  worthy  one  they  will  hang  it  up 
in  some  prominent  place  at  home,  and  the  sight  of 
it  there  for  a  whole  year  may  serve  as  a  reminder 
to  them  and  draw  them  back  to  your  store  again 
several  times  during  the  passing  of  the  year. 


HOLIDAY  SIDE-LINES. 

The   Selection  of   Novelties  for  the   Gift  Season — A  Sa|{|{estiv«  Article  on   the   Purchase  and   Sale  of 
Christmas  Presents — It  is  None  Too  Early  Now  to  Make  Preparations. 

By  JAMES  S.  GLEGHORN. 

Formerly  Manaiier  of  Kaufman's  Drutf  Department,  Piltsbnrii.  Pa. 


The  holiday  season  is  approaching  and  every 
store  is  preparing  for  the  holiday  trade.  Are  you 
loing  likewise?  If  you  are  not,  you  are  not  alive 
lo  the  opportunities  of  the  season.  The  majority 
of  druggists  seem  to  have  the  impression  that  it 
does  not  pay  to  add  holiday  side-lines,  I  confess  I 
used  to  think  so  myself,  until  I  found  through  prac- 
tical experience  that  it  does  pay  and  pay  well.  I 
had  my  eyes  opened  to  this  fact  a  number  of  years 
ago  by  putting  in  an  assortment  of  Japanese  and 
French  vases  as  an  experiment.  They  sold  so  rajH 
idly  that  I  duplicated  my  original  order  three  times, 
and  Christmas  day  found  me  without  a  single  vase 
on  my  hands,  and  over  two  hundred  dollars  to  the 
good.  Bear  in  mind,  too,  this  experiment  was  tried 
in  a  store  located  in  the  residence  section  of  a  large 
city  having  a  number  of  large  and  up-to-date  de- 
partment stores.  I  simply  cite  this  to  show  one 
doesn't  really  know  what  he  can  do  until  he  tries. 

Suitable  holiday  side-lines  are  so  numerous  that 
I  shall  confine  this  article  mainly  to  those  most 
profitable  and  desirable  for  the  average  druggist. 
I  have  endeavored  to  select  a  list  of  articles  that 
will  not  give  a  store  that  cheap  and  shoddy  appear- 
ance which  is  so  objectionable  to  most  druggists 


and  which  prevents  many  of  them  from  adding 
holiday  side-lines.  The  following  collection  of  gifts 
as  side-lines  can  hardly  be  objected  to  by  the  most 
critical.  Properly  arranged  and  displayed,  they 
give  any  store  a  refined  and  artistic  appearance 
which  must  prove  attractive.  Not  only  that;  it  in- 
cludes an  assortment  and  variety  of  beautiful  and 
attractive  gifts  for  both  men  and  women  that  are 
within  the  reach  of  all.  These  presents  are  sure  to 
give  unusual  pleasure,  because  they  are  different 
from  those  seen  at  the  usual  run  of  stores. 

WHITE    BISQUE   ART    CREATIONS. 

Since  ancient  times  creations  in  white  marble 
have  been  the  most  cherished  works  of  art,  but  ow- 
ing to  their  costliness  are  out  of  the  reach  of  the 
majority  of  i>eople.  Thanks  to  modern  ingenuity, 
however,  we  have  a  very  acceptable  substitute  in 
white  bisque,  which  places  these  art  treasures  with- 
in the  reach  of  all.  It  really  rivals  marble  in  ap- 
pearance and  in  many  respects  is  superior  because 
it  permits  of  dainty  and  delicate  effects  the  most 
skilful  sculptor  could  never  produce  in  marble.  The 
most  important  white  bisque  art  creations  are  busts, 
figures,    statuettes,    placques,    candlesticks,    cande- 
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labras  and  vases,  the  retail  prices  ranging  from  25 
cents  to  $3. 

STERLING  SILVER  TOILET  SETS  FOR  LADIES. 

Sterling  silver  toilet  sets  for  ladies  make  attrac- 
tive and  useful  gifts  and  are  very  remunerative. 
A  full  set  consists  of  the  following  items:  talcum 
powder  box,  cold  cream  box,  nail  scissors,  nail  pol- 
isher, cut-glass  puff  box  with  sterling  silver  top, 
hair  curler,  cuticle  knife,  nail  file  and  cleaner,  shoe 
buttoner,  shoe  lift,  darner,  glove  stretcher,  velvet 
brush,  tooth  brush,  toilet  mirror  and  hat  brush. 

STERLING  SILVER  SEWING  SETS. 

Sterling  silver  sewing  sets  make  very  acceptable 
gifts  for  ladies,  and  consist  of  the  following  items : 
embroidery  scissors,  needle  box,  folding  measure, 
ribbon  bodkin,  silk  winder,  scissors  with  three-inch 
blade,  silk  tape  measure,  crochet  needle,  tape  needle, 
belt  sets,  button  hook,  glove  darner,  and  buttonhole 
scissors. 

STERLING  SILVER  DESK  SETS. 

Sterling  silver  desk  sets  consist  of  the  following 
items :  desk  pad,  cut-glass  ink-well,  pen-holder  rack, 
cut-glass  mucilage  bottle,  hand  and  roller  blotter, 
letter-file,  pen-wiper,  letter-clip,  envelope  and  starrip 
moistener,  sealing-wax  lamp,  match-box,  stamp- 
box,  paper-cutter,  and  pencil-sharpener. 

king's  BLUE  AND  GOLD  DESK  SETS. 

King's  blue  and  gold  desk  sets  are  of  an  under- 
glaze  cobalt  blue  decoration,  the  flowers,  leaves,  etc., 
all  being  traced  out  in  gold,  making  a  most  beauti- 
ful and  striking  effect.  These  sets  consist  of  the 
same  items  as  the  above,  and  are  big  sellers.  They 
are  to  be  had  at  most  any  wholesale  china  house. 

CELLULOID  GOODS. 

Celluloid  goods  come  in  three  shades,  pink,  white, 
and  blue,  either  plain  or  decorated,  the  latter  being 
more  expensive.  The  more  important  items  are  as 
follows :  puff  boxes,  tooth  brush  guards,  toilet  soap 
boxes,  toilet  sets,  infant  sets,  back  scratchers,  gen- 
tlemen's dressing  combs,  ladies'  dressing  combs,  hat 
brushes,  nail  buffers,  infants'  combs,  cold  cream 
boxes,  pomade  or  vaselin  boxes,  military  brushes, 
complexion  brushes,  hand  mirrors,  and  hair  brushes. 


STERLING  SILVER  GIFTS  FOR  MEN. 

In  selecting  your  holiday  side-lines  you  can't 
afford  to  overlook  the  men,  and  the  following  at- 
tractive and  useful  sterling  silver  gifts  are  sure  to 
please  them :  Cigarette  cases,  pipes  with  best  brier 
and  amber  mouthpieces,  pocket  flasks,  cigar  cutters, 
steel  nail  file  and  cleaner,  pipe  cleaner,  key  ring  and 
name  plate,  folding  scissors  with  nail  file  and  cleaner, 
bag  tags,  shoe  lifts,  pocket  knives,  corkscrews,  match 
boxes,  mustache  combs,  cigar  box  openers,  shaving 
brushes,  and  shaving  mirrors. 

MISCELLANEOUS  GIFTS   FOR   MEN. 

Tobacco  jars  of  various  designs  in  terra  cotta, 
Doulton's  Lambeth  Ware  and  Flemish  stoneware; 
ale  jugs,  ash  receivers  in  bisque,  china  and  metal, 
ash  trays  in  bisque,  china,  metal  and  silver;  beer 
mugs  or  steins  in  china,  metal,  and  stoneware ;  book 
markers,  card  trays,  cigar  cases,  cigar  cutters  and 
lighters,  cigarette  cases,  corkscrews  with  pearl,  sil- 
ver, and  stag  handles;  desk  furnishings  and  sets, 
calendars  in  china,  metal,  and  silver;  leather  dress- 
ing cases;  flasks  in  cut-glass,  silver,  and  French 
glass,  leather  and  wicker  covered;  loving  cups  in 
china,  faience,  glass  and  silver;  match  boxes  of 
china,  metal,  silver,  and  bisque;  pocket  books  and 
card  cases;  military  brushes;  shaving  brushes; 
smokers'  sets  and  toby  jars. 

MISCELLANEOUS   SIDE-LINES. 

Animal  paper-weights  in  bisque,  terra  cotta,  and 
bronze ;  vases  in  bisque,  Bohemian  glass,  china,  cut- 
glass,  faience,  French  glass,  metal,  silver,  and  silver 
plate;  photograph  frames  in  leather  and  French 
metal;  jardinieres  and  bric-a-brac  of  various  de- 
scriptions. Many  other  items  might  be  mentioned, 
but  lack  of  space  prevents  continuing  the  subject 
further.  However,  I  want  to  add  in  closing  that 
the  above  collection  of  holiday  side-lines  for  drug- 
gists can  hardly  be  improved  upon,  as  they  are  suit- 
able for  the  druggist  in  the  small  town  as  well  as 
in  the  city,  and  any  store  possessing  such  an  assort- 
ment is  sure  of  the  distinction  of  having  a  col- 
lection of  useful  and  beautiful  gifts  not  to  be  seen 
elsewhere.  The  beauty  of  it  all  is :  they  don't  cost 
much.  If  you  have  never  tried  adding  holiday  side- 
lines, it  would  be  wise  to  begin  this  year,  as  the 
gift  season  should  be  the  druggist's  harvest. 


HOW  TO  MAKE  SHOW  CARDS. 

The  Advantages  of  Preparing  Them  In  the    Store — The    Paraphernalia    Needed    for  the  Work  and  How 

to  Use  It. 

By  GEORGE  RfCE. 


While  the  printer  can  produce  some  very  good 
show  cards  for  the  case  and  window,  it  is  desirable 
that  the  druggist  possess  both  the  materials  and 
the  ability  to  make  the  signs  himself.  That  is  true 
also  of  ready  painted  price  and  descriptive  cards 
sold  at  a  nominal  price.  They  lack  originality,  and 
nowadays  the  buyer  looks  for  the  individuality  in 
the  show  card  as  in  everything  else.     He  expects 
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[to  have  specially  made  cards  of  his  own.  This  is 
|one  reason  why  one  should  make  his  own  cards. 
rAgain,  it  is  a  good  plan  to  possess  the  marking 

equipment  so  that  one  can  turn  out  cards  at  any 
[time.     Money  can  be  saved  by  doing  the  work  at 

odd  times  in  the  pharmacy. 

HELPFUL   HINTS. 

To  aid  the  man  who  does  not  know  how  to  turn 
.out  window  cards,  I  have  drawn  a  few  sketches  by 


way  of  illustration.  The  first  thing  in  making  win- 
dow or  counter  cards  is  to  buy  the  cardboard.  Do 
not  get  colored  stock  for  practical,  every-day  use. 
Do   not  buy  cheap  white  stock.     Do  not  depend 
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upon  stuff  like  blotting-paper.  Go  to  a  regular 
card  dealer,  get  some  show-card  stock,  and  cut  out 
the  proper  sizes  from  the  hard,  smooth,  bristol 
white.  The  pure  white  furnishes  an  excellent  back- 
ground for  a  jet-black. 

After  one  gets  into  the  work,  he  can  branch  off 
into  colored  designs,  but  at  first  it  is  necessary  to 
stick  to  the  plain  black-on-white  board.  The  aver- 
age colored  combination  is  a  failure  unless  executed 
by  experienced  men.    The  annexed  illustrations  will 
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assist  the  novice  in  getting  some  letters  defined 
after  he  had  arranged  for  his  cardboard,  his  ruling 
outfit,  and  his  assortment  of  brushes  and  colors. 
These  latter  are  likewise  shown  in  the  drawings. 

THE  TOOLS. 

One  must  buy  a  number  of  camel's-hair  brushes, 
some  with  short  hairs  and  others  with  long,  as 
shown  in  the  figure.  The  long  brush  is  for  fine 
line  service  and  the  other  for  solid  work.  A  black 
varnish  pot  can  be  bought  from  any  dealer  in  tin- 
ware or  paints.  It  is  made  with  a  small  opening 
in  the  center,  thereby  protecting  the  contents  with 
the  rest  of  the  top.  This  is  better  than  the  full 
open  top,  which  lets  in  the  dust  and  permits  the 
coloring  to  dry  out. 

In  Fig.  9  will  be  found  a  cluster  of  drawing 
instruments  which  are  helpful  in  making  lines  for 
the  figures  and  letters;  These  devices  are  readily 
and  inexpensively  obtained  at  the  nearest  dealer  in 
artist's  supplies.  You  will  see  the  common  try- 
square  in  the  group,  also  the  valuable  T-square. 
There  is  the  triangular  shaped  instrument  for  exe- 
cuting the  angles  to  letters,  and  the  compass  for 
describing  circles.  There  are  equipments  specially 
designed  for  black-letter  making  which  may  be 
obtained  at  some  of  the  dealers. 

Every  year  some  new  contrivance  is  introduced 


to  assist  the  letterer.  The  stencil  proposition  is 
used  by  some  men,  but  this  robs  the  sign  of  the 
individuality  of  the  person. 

.    THE  LETTERING. 

In  making  the  letters  for  the  cards,  I  would  ad- 
here to  plain,  line,  and  solid  block  letters  of  the 
type  exhibited  in  Fig.  1.  Here  we  get  an  illustra- 
tion of  the  appearance  of  the  hair-line  letter,  calcu- 
lated for  a  white  board  surface,  for  display  in  the 
window  or  on  the  counter.  In  the  event  that  it  is 
desired  to  make  the  letter  more  prominent,  the 
white  surface  can  be  made  to  project  out  by  shading 
the  right  and  upper  sides  with  solid  color  as  in  Fig. 
2.  This  style  of  letter  almost  always  appeals.  It 
can  be  made  to  show  up  well.  It  looks  good  for 
card  work. 

The  style  of  cross-line  letter  shown  in  I^^is:.  3 
can  be  recommended.  This  is  made  by  describing 
the  lines  necessary  for  the  form  of  the  letter,  fol- 
lowing by  crossing  with  fine  lines  three  times. 
Then  the  ordinary  type  of  letter  in  Fig.  4  is  not  at 
all  bad  for  general  lettering  and  can  be  made  with- 
out very  great  difficulty.  Sometimes  the  solid 
black  letter  with  the  single  hair-line  border  can  be 
employed  to  advantage;  a  model  is  given  in  Fig. 
5.  Odd  forms  of  letters,  distorted  more  or  less,  as 
in  Fig.  0,  may  be  utilized  under  various  conditions. 


INCREASING  THE  SALE  OF  CAMERAS. 

Selling    Hints    to    Stimulate    a    Demand    for    Photographic    Goods — A    Profitable    Side-line  If  Properly 
Handled — Ways  and  Means  of  Reaching    the   Trade  and  Developing  the  Business. 

By  R.  D.  CASSMORE. 


"Why  don't  you  buy  a  camera?"  remarked  a  cus- 
tomer to  his  friend.  "Why  should  I?"  came  the 
reply.  "I  would  not  know  how  to  operate  one  if  I 
had  it;  one  must  have  a  dark  room  and  enough 
paraphernalia  to  fill  a  house.  No,  thank  you,  I 
don't  wish  a  camera." 

In  the  above  conversation  lies  a  business  sugges- 
tion for  every  druggist  or  for  every  retail  merchant 
handling  cameras.  It  only  proves  the  opinion  that 
I  have  long  held :  that  to  increase  the  sales  of  cam- 
eras we  must  first  educate  the  public  as  to  what  a 
camera  really  is.  The  majority  of  people  do  not 
understand  how  extremely  simple  it  is  to  take  a 
picture,  nor  do  they  realize  that  the  work  of  devel- 
oping the  negative  has  become  so  simple  that  a 
child  can  understand  how  it  is  done.     The  greater 


number  of  the  customers  of  the  store  do  not  know 
that  the  dark  room,  formerly  so  essential,  is  no 
longer  necessary.  They  are  not  aware  that  the 
manufacturers  have  experimented  until  the  amateur 
possessing  no  technical  skill  can  produce  a  picture 
almost  equal  to  the  best. 

The  druggist  who  properly  appreciates  what  a 
little  education  along  these  lines  can  accomplish 
will  be  able  to  increase  the  sales  of  his  camera  de- 
partment noticeably.  What  the  situation  demands 
is  a  campaign  along  educational  lines,  this  to  be 
accompanied  by  strong,  telling  advertisements. 

SOME  ERRONEOUS  IMPRESSIONS  CORRECTED. 

That  the  manufacturers  have  long  ago  observed 
the  need  for  this  is  evidenced  by  a  brief  reading  of 
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[any  one  of  their  catalogues,  and  the  druggist  is 
[wise  who  will  cooperate  and  aid  in  the  dissemina- 
jtion  of  such  knowledge.     On  every  page  appears 
^the  suggestion  that  the  camera  is  no  longer  a  com- 
)licated  instrument  requiring  a  multitude  of  sup- 
)lies,  but  rather  a   simple,   easily  operated  affair, 
md  not,  as  so  many  have  thought  and  still  believe, 
lerely  the  plaything  of  the  wealthy.     The  kodak 
is  a  source  of  real  delight,  and  the  cost  is  compara- 
tively insignificant. 

Then  another  impression  apparently  held  by  a 
freat  many  druggists  is  that  cameras  can  be  sold 
mly  during  certain  seasons  of  the  year.  In  some 
:ases  this  may  be  spring,  and  some  think  that  they 
:an  be  sold  only  during  the  fall  and  winter  months, 
fbut  be  that  as  it  may,  they  should  bear  this  in 
lind:  that  the  camera  can  be  sold  every  month, 
jvery  week,  and  every  day  in  the  year.  Too  many 
:onsider  the  display  of  the  camera  a  yearly  event, 
ind  then  they  are  placed  away  in  the  back  of  the 
jtore  or  in  the  basement,  to  await  their  next  annual 
^appearance. 

Still  another  reason  why  more  cameras  are  not 
sold  than  there  are  is  the  ignorance  of  the  druggist 
jand  his  assistants  about  them.  The  simplest  ques- 
Itions  concerning  them,  the  method  of  operation,  or 
[practically  anything  concerning  their  use  will  usu- 
^ally  elicit  a  look  of  bewilderment  and  the  not  very 
'enlightening  answer:  "I  guess  so."  The  clerk 
[usually  fails  in  his  sales  for  two  reasons:  the  first, 
rthat  about  nine  times  out  of  ten  he  is  not  a  sales- 
|man,  and  the  second,  because  he  knows  compara- 
tively nothing  about  the  goods. 

Now,  a  druggist,  if  he  handles  cameras,  should 
tbe  as  thoroughly  conversant  with  everything  con- 
Inected  with  them  as  with  other  departments  of  the 
[store.  It  should  be  his  aim  to  know  the  camera  as 
fthoroughly  as  the  prescription  counter.  Every  week 
.he  should  have  a  "Camera  Day,"  and  should  have 
[it  on  the  same  day  of  each  week. 

SELLING    HINTS. 

I  would  use  strong  newspaper  copy,  and  I  would 
[get  away,  far  away,  from  the  common  stereotyped 
[expressions  so  much  in  vogue  with  those  who  are 
so  busy  selling  a  five-cent  cake  of  soap  that  they 
ihave  not  time  to  prepare  their  advertising  properly. 
1 1  would  put  lots  of  study,  care,  and  preparation 
[into  this  advertising,  but  I  would  not  get  the  idea 


that  a  fanciful  juggling  of  words  constitutes  good 
advertising. 

I  would  use  copy  suitable  for  the  majority  of  the 
people,  those  who  spend  their  money  carefully,  but 
who  spend  it  nevertheless  when  they  can  plainly 
see  that  they  are  getting  the  worth  of  their  money, 
whether  it  be  in  pleasure  or  service.  I  would  prove 
that  the  camera  is  not  an  expensive  luxury,  only 
for  the  wealthy,  by  giving  a  description,  briefly,  of 
the  cheaper  ones,  with  prices,  for  where  one  or  two 
are  sold  at  $20  or  $30  eight  or  ten  go  for  $8  or  $10 
or  $15. 

I  would  also  demonstrate  that  it  is  not  difficult 
to  operate  one  by  showing  how  simply  they  are 
made,  and  how  easy  it  is  to  use  one.  I  would  also 
show  that  the  supplies  needed  are  not  expensive  by 
giving  the  prices. 

More  important  still,  with  this  advertising  each 
week  in  the  newspaper  I  would  show  some  views 
taken  in  the  near  locality,  giving  the  size  of  the 
camera  used  in  taking  the  picture  and  the  price  of 
this  particular  instrument.  A  newspaper  cut  such 
as  this  would  not  cost  much,  and  it  would  serve 
greatly  to  enliven  the  interest  in  the  advertisement. 
Every  week  on  a  certain  day  I  would  advertise  in 
this  manner,  and  on  some  particular  page  of  the 
paper,  and  in  same  place  on  this  page  each  time. 

LEARN  THE  ART  YOURSELF.  "* 

Then  I  would  instruct  the  clerk  who  had  charge 
of  the  cameras  to  train  himself  in  their  use  and 
sale,  not,  mind  you,  from  a  theoretical  view-point, 
but  from  a  practical  one.  I  would  have  him,  if 
needs  be,  secure  a  camera  from  the  regular  stock 
and  take  several  views  until  he  understood  all  about 
their  working,  and  could  talk  intelligently  concern- 
ing them,  their  operation,  the  supplies  needed, 
and  everything  connected  with  them.  I  would  have 
him  practice  his  selling  arguments,  taking  careful 
note  that  he  made  no  remarks  misleading  or  exag- 
gerated. 

I  would  see  that  the  window  displays  were  taste- 
fully arranged  and  original.  I  would  see  that  the 
window  was  washed-^washed,  mind  you,  not  mere- 
ly wiped.  In  putting  in  a  display,  I  would  not  ask 
to  have  it  put  in  in  ten  minutes  or  half  an  hour,  but 
let  the  clerk  take  all  day  if  necessary  in  order  that 
it  be  done  right.  In  this  window  I  would  arrange 
nicely  a  number  of  local  views,  showing  alongside 
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of  them  the  camera  that  would  take  this  size  pic- 
ture. I  would  have  neat  cards  in  the  window  giv- 
ing the  price  of  each  camera  with  supplies,  all 
ready  to  take  a  picture.  I  would  have  the  window 
arranged  neatly  and  attractively,  no  matter  how 
long  it  took. 

READING   CUSTOMERS. 

I  would  also  use  all  printed  matter  sei-!t  me  from 
the  manufacturers,  especially  their  catalogues. 
These  I  would  distribute,  through  the  mails,  to  a 
carefully  selected  list  of  names,  getting  as  many 
young  men  and  women  in  this  list  as  possible.  If 
there  were  a  college  in  the  town,  I  would  make  a 
special  effort  to  reach  the  college  boys,  and  if  not, 
I  would  get  a  list  of  those  in  the  high  school  who 


were  twenty  years  old  or  over.  I  would  have  a 
list  kept  of  those  who  called  at  the  store  and  in- 
quired or  seemed  to  be  interested  in  cameras,  and 
from  time  to  time  I  would  send  them  literature  as 
it  came  from  the  wholesaler. 

These,  I  believe,  are  the  main  points  in  the  pro- 
motion and  sale  of  cameras.  Other  plans  will  sug- 
gest themselves  to  any  wide-awake  druggist,  but 
if  a  druggist  will  follow  out  these  schemes  as  his 
circumstances  allow  a  great  deal  of  good  will  result. 
The  manufacturers  cannot  do  it  all,  and  only  by  a 
close  cooperation  between  manufacturer  and  agent 
can  there  come  the  best  results.  It  requires  on  the 
part  of  the  druggist  only  a  little  ingenuity  and  a 
display  of  executive  ability  to  develop  a  nice,  profit- 
able business  along  these  lines. 


BUILDING  A  MAILING  LIST. 

Plans  for  Getting  Names — How  Advertising  Calendars    Help — Personal   Interviews — Voting  Contests- 
,  Municipal  Records — Other  Resources. 

By  C.  L.  GHAMBERLIN. 


[Note  by  the  Editors. — This  article  appeared  originally  in 
an  advertising  journal,  Brains,  and  was  intended  to  teach 
general  merchants  how  to  compile  a  mailing  list.  It  is  thor- 
oughly applicable,  however,  to  the  requirements  of  the  retail 
druggist.] 

A  good  name  list  of  customers  and  prospective 
buyers  is  a  valuable  asset  to  any  merchant.  The  re- 
tailer in  a  small  village  can  use  such  a  list  to  as 
much  advantage  as  can  the  largest  city  merchant. 

It  is  not  always  easy  to  obtain  the  right  class  of 
names,  especially  in  a  small  town  where  there  is  no 
"name  broker"  who  makes  a  business  of  dealing  in 
the  names  of  the  residents  of  the  city.  Here  the 
merchant  must  usually  depend  upon  the  resources 
at  his  command  to  build  up  a  suitable  list  of  names. 
Several  devices  have  recently  come  to  our  notice 
which  show  that  the  old  saying  "Find  a  way  or 
make  one"  is  as  applicable  to  name  list  building  as 
to  anything  else. 

ADVERTISING  CALENDARS. 

One  merchant  made  use  of  the  following  plan  to 
secure  a  name  list  without  leaving  the  store  to  get 
it.  He  issued  several  thousand  calendars  with  his 
name  and  some  advertising  on  them.     While  the 


calendars  were  not  expensive,  they  were  attractive 
and  convenient.  In  his  newspaper  ads.  he  invited 
every  one  to  call  at  the  store  and  get  a  calendar 
free.  When  any  one  asked  for  a  calendar  he  or  she 
was  asked  for  his  or  her  narne  and  address.  These 
were  taken  down  and  preserved  for  future  use  by 
means  of  a  card  index.  Children  asking  for  calen- 
dars were  required  to  give  the  name  and  address  of 
father  and  mother.  Thus  the  calendar  was  made  to 
produce  a  serviceable  name,  and  a  list  was  kept 
which  prevented  many  calendars  going  into  one 
family.  In  a  few  weeks  the  merchant  had  a  choice 
name  list,  and  had  made  friends  with  a  large  num- 
ber of  people,  many  of  whom  were  not  regular  cus- 
tomers. These  were  circularized  until  eventually 
nearly  all  became  customers  of  the  merchant. 

CALLING  ON  CUSTOMERS. 

One  merchant  who  wished  to  secure  a  name  list 
sent  out  one  or  more  of  his  clerks  during  dull  times 
to  call  upon  the  people  in  their  own  homes.  These 
clerks  drove  about  the  surrounding  country  and  se- 
cured the  names  of  all  adults,  arranging  them  under 
the  various  headings — Father,  Mother,  Young  La- 
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dies,  Young-  Gentlemen,  Boys  and  Girls.  To  these 
were  sent  circulars  describing  goods  appropriate  to 
all  classes.  If  a  family  contained  only  adults,  the 
circular  describing  children's  goods  was  not  sent. 

MUNICIPAL  RECORDS  AND  OTHER  SCHEMES. 

A  plan  practiced  by  a  Michigan  merchant  which 
enables  him  to  get  names  and  make  sales  at  the 
same  time  is  as  follows :  Two  young  ladies  who 
are  good  talkers  drove  about  the  country  calling  at 
every-  farm-house.  There  they  left  advertising 
matter  and  showed  samples  of  staples  carried  in 
stock,  such  as  dress  goods,  underwear,  hosiery,  etc. 
The  name  of  each  lady  called  upon  was  taken  down 
as  well  as  her  opinion  of  the  goods  shown  and  the 
name  of  her  usual  trading  place  for  these  goods. 

These  names  were  preserved  as  a  mailing  list, 
and  ten  days  later  were  followed  up  by  imitation 
typewritten  letters  calling  attention  to  the  advertis- 
ing matter  left  and  asking  the  reader  to  call  at  the 
store  and  look  over  the  other  bargains  even  if  there 
were  no  immediate  intention  of  making  a  purchase. 

Another  method  of  collecting  names  is  to  give  a 
voting  contest  of  some  kind,  and  arrange  the  ballots 
so  that  each  person  voting  must  record  upon  it  his 
name,  address,  and  such  other  information  as  the 
merchant  wishes  to  know. 

Still  other  methods  of  getting  good  names  are  to 
get  copies  of  the  tax  assessor's  lists,  and  the  poll 
lists  of  the  townships  in  the  vicinity  of  the  mer- 
chant. 

Another  method  by  which  the  names  may  be  ob- 
tained at  practically  no  expense  is  to  prepare  cards 
containing  five  or  six  ruled  lines,  and  give  one  of 
these  to  each  of  the  country  customers  when  they 
call  at  the  store  to  trade.  Request  them  to  fill  in 
the  information  asked  and  return  the  cards. 

Some  merchants  offer  no  inducement  more  than 
the  promise  that  the  names  go  to  make  up  a  mailing 
list,  and  those  whose  names  appear  on  the  list  will 
always  be  promptly  notified  of  any  new  goods  or 
special  bargains  on  sale  at  the  store.  Some  mer- 
chants hasten  the  return  of  the  cards  by  offering 
some  inexpensive  gift  for  each  one  brought  back 
properly  filled  out. 

OBTAINING  NAMES  BY   CORRESPONDENCE. 

Typewritten  letters  or  their  imitation  are  always 
effective  advertising  material  to  send  country  pa- 
trons.    In  many  cases  the  effect  is  equal  to  that  of 


a  private  dictated  letter.  These  letters  may  be 
written  on  a  typewriter,  or  if  the  merchant  has  none 
a  good  penman  may  be  secured  to  write  the  orig- 
inal, and  any  number  of  copies  may  then  be  pro- 
duced on  one  of  the  many  copying  machines  now 
on  the 'market.  Forty  to  sixty  copies  may  be  made 
from  one  typewritten  original,  and  seventy-five  to 
one  hundred  copies  from  a  pen-written  copy.  Send 
these  letters  in  an  envelope  of  striking  color  or  ap- 
pearance with  some  brief  message  on  the  outside 
which  will  assist  in  arousing  the  curiosity  as  to  the 
contents,  and  you  will  not  be  disappointed  at  the 
result. 

When  a  goodly  number  of  names  have  been  se- 
cured, they  should  be  kept  for  reference  on  cards 
about  three  by  five  inches,  one  card  being  used  for 
one  person. 

In  addition  to  the  name  and  address,  number  of 
people  in  family,  and  other  information  of  this  kind, 
the  merchant  should  form  the  habit  of  writing 
down  each  bit  of  information  about  the  person 
which  may  prove  helpful  in  retaining  or  increasing 
the  amount  of  his  trade.  Many  people  possess  cer- 
tain peculiarities  which  make  them  very  unpleasant 
to  deal  with  unless  the  merchant  is  familiar  with 
them.  As  fast  as  these  are  known  they  should  be 
noted  down  on  the  card,  and  the  various  clerks  en- 
couraged to  consult  such  records  during  idle  mo- 
ments to  make  themselves  familiar  with  these  cus- 
tomers so  as  to  be  able  to  handle  them  properly 
when  they  call.  The  clerks  should  also  be  instructed 
to  jot  down  any  facts  of  a  similar  nature  which 
they  have  learned  while  selling  to  the  various  cus- 
tomers. These  points  may  be  discussed  between 
the  merchant  and  his  clerks  with  a  decided  effect 
for  good  upon  the  sales  account. 

One  merchant  makes  it  a  point  to  keep  track  of 
all  new  families  moving  into  his  trade  district.  As 
soon  as  the  name  and  address  may  be  obtained,  the 
merchant  sends  them  a  letter  of  welcome  accom- 
panied by  a  small  gift  and  the  statement  that  he 
hopes  to  merit  at  least  a  portion  of  their  patronage. 
He  invites  them  to  call  and  get  his  prices  before 
going  elsewhere.  In  this  way  a  good  impression  is 
made,  and  in  many  cases  a  valuable  customer  is  se- 
cured. 

These  are  only  a  few  uses  which  the  retail  mer- 
chant has  for  a  good  name  list.  Other  uses  will 
occur  constantly,  and  the  list  will  grow  to  be  one 
of  his  most  valuable  assets. 


"MY  MOST  EXCITING  EXPERIENCE." 

A  Few  Hair-raising  Stories  Told  by  Druggists— One  Woman  Shows  an  Unusual  Tolerance  for  Opium 

—A  Dutch  Supper  Dream— Formaldehyde  Taken  for  Port  Wine— A  Case 

of  Arsenical  Poisoning- A  Doctor  Gone  Astray. 


THIS  EXPERIENCE  BEARS  OFF  THE  PALM! 

By  G.  Turvey,  Deniliquir,  New  South  Wales. 

Last  Easter  Monday  I  went  to  the  Randwick 
races  in  Sydney.  I  was  in  the  paddock  among  all 
the  pretty  women  and  the  howling  bookies. 

"They're  off!"  cried  somebody.  The  race  for  the 
great  Sydney  cup  had  started !  The  shout  shook  the 
roof  off  the  stand,  which  fell  with  a  crash.  Down 
the  track  Lord  Nolan,  the  favorite,  came  pelting 
with  the  Emperor  of  Japan  on  his  back.  The  Em- 
peror was  breathing  fast  and  nodding,  whilst  up 
from  Lord  Nolan's  crupper  there  arose  a  Dread- 
nought. 

Suddenly  I  recalled  that  I  had  half  a  dollar  on 
Lord  Nolan,  and  yelled  like  one  demented,  but  the 
Czar  of  Russia  rushed  to  the  fence  and  shot  the 
noble  "boss"  through  the  appendix.  Paralyzed 
with  horror,  the  50,000  punters  rushed  to  tear  him 
limb  from  limb,  but  Count  Zeppelin  threw  the  mur- 
derer a  rope  from  his  aeroplane,  and  amid  the 
bloodthirsty  and  baffled  yells  of  the  crowd  both 
sailed  away  over  the  Pacific. 

As  they  disappeared  a  200-pound  lyddite  shell 
fell  into  the  betting  ring  and  blew  a  fat  bookmaker 
into  the  air.  A  shower  of  gold  dropped  from  his 
bag  as  he  soared  upwards,  but  no  one  took  any 
notice.  With  a  wild  yell  the  Japs  were  on  us  and 
a  stampede  was  made  for  the  cars. 

Too  late!  Millions  of  little  Japs  with  sharpened 
bayonets  were  all  around  us.  Two  of  the  slant- 
eyed  furies  spotted  me  and  gave  chase.  Terror  lent 
me  wings.  Through  Randwick  I  carved  my  way, 
pegging  for  the  horizon,  jumping  clean  over  houses 
and  tram-cars  at  a  single  bound.  Bang!  Bang! 
Their  bullets  whistled  past.  One  cut  my  boot-lace, 
and  I  knew  I  was  lost. 

Suddenly  a  brilliant  inspiration  seized  me.  I  laid 
down  at  once  in  the  middle  of  the  road  and  imper- 
sonated a  dead  horse.  Just  in  time!  Like  flashes 
of  greased  lightning  they  came  streaking  around 
the  corner.    One  leaped  clean  over  my  hindquarters. 


but  the  other  in  passing  accidentally  kicked  me 
heavily  on  the  third  joint  of  the  tail.  A  devil  of  a 
rattle  on  my  door,  and  I  awoke.  'Twas  only  a 
dream.  Heavens!  how  I  suffered,  though,  during 
that  dream! 

No  more  ducks  for  me !    Damn  ducks ! 


HOW   A   BOY   WAS    NICKNAMED    "PORT   WINE." 

By  Stanley  Cairns,  Forest,  Ontario. 

I  have  been  reading  your  new  department  of  Ex- 
citing Experiences  with  much  interest,  and  will  give 
an  account  of  an  amusing,  although,  for  a  while, 
serious,  experience  which  I  underwent  during  my 
first  year's  apprenticeship. 

Sometimes  a  friend  of  mine  would  drop  in  and 
chat  with  me  while  at  work.  One  night  while  the 
boss  was  away  I  was  visited  by  one  of  these  inquis- 
itive youths  who  are  always  getting  into  some  devil- 
ment. He  followed  me  down  cellar  and  watched 
me  fill  our  stock  port-wine  bottle  from  the  keg  by 
means  of  a  rubber  tubing  used  as  a  siphon.  He 
asked  what  it  was,  and,  on  being  told,  promptly 
wanted  to  connect  himself  to  the  other  end  of  the 
tube  in  order  to  get  a  drink.  When  I  refused  his 
request  he  got  sore,  said  I  was  stingy,  and  so  forth, 
and  that  he  would  some  time  get  some  anyway. 
He  soon  went  on  his  way  from  the  store. 

The  next  day  the  boss  and  I  did  some  house- 
cleaning  down  cellar  and  moved  things  around  a 
bit.  That  evening,  while  I  was  waiting  on  a  cus- 
tomer, this  youth  appeared  again.  As  he  came  in 
he  remarked  that  he  was  going  to  the  water-tap 
downstairs.  I  thought  no  more  of  him  till  he  came 
rushing  up  with  water  running  from  his  eyes  and 
his  mouth  open  and  gasping  for  breath.  He  could 
barely  say  that  he  had  taken  some  white  stuff  in  a 
keg.  It  flashed  on  my  mind  in  a  minute  that  he 
had  taken  formaldehyde.  We  had  charged  the  keg 
that  very  afternoon.  I  did  not  know  the  antidote, 
and  the  only  thing  I  could  do  was  to  have  him 
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wash  out  his  mouth  with  water.  He  was  nearly 
strangled;  so  I  hurriedly  'phoned  the  doctor,  who 
gave  him  an  emetic  and  something  to  stop  the 
burning. 

When  he  felt  better,  he  told  me  how  he  was 
going  to  get  even  with  me  for  not  giving  him  his 
way  before.  He  got  just  what  he  didn't  expect,  but 
I  think  it  was  a  good  lesson  for  us  both.  He  an- 
swers to  the  name  of  "Port  Wine"  now,  and  doesn't 
like  it  a  little  bit. 


esting  fellow.  He  had  at  one  time  been  a  practicing 
physician,  a  graduate  of  the  University  of  Minne- 
sota, but  had  fallen  by  the  wayside,  and  the  last  I 
heard  of  him  he  was  taken  to  an  insane  asylum  at 
St.  Peter,  Minn. 


A  FALLEN  DOCTOR. 

By  M.  E.  Essen,  St.  Paul,  Minn. 

During  my  apprenticeship  a  little  incident  oc- 
curred which  left  an  indelible  impression  on  me. 
But  as  I  look  back  upon  it  now,  the  affair  seems  very 
amusing.  It  appeared  in  an  entirely  different  light 
at  the  time  and  served  as  a  lesson  to  be  more  cau- 
tious in  the  future. 

Working  in  a  small  country  town,  I  was  busily 
engaged  one  morning  cleaning  up  the  store  before 
the  arrival  of  the  "boss."  The  door  was  open  and 
in  blew  a  seedy-looking  stranger  who  handed  me  a 
prescription.  It  called  for  morphine,  and  I  was  con- 
vinced of  its  lack  of  genuineness.  Accordingly  I 
refused  to  give  him  the  drug.  I  tried  to  put  him 
off  by  making  him  wait  until  the  proprietor  should 
arrive. 

He  insisted,  however,  that  he  had  to  be  at  work 
at  the  schoolhouse  nearby,  that  he  was  30  minutes 
late  already,  and  that  it  was  very  necessary  for  him 
to  have  some  morphine  that  morning.  I  finally  de- 
cided to  give  him  a  small  quantity  of  laudanum,  and 
so  filled  a  two-ounce  bottle  and  gave  it  to  him.  He 
had  no  money,  and  to  show  his  good  faith  he  said 
he  would  leave  his  syringe  and  pay  in  a  couple  of 
days.  I  objected  to  this,  but  what  could  I  do,  for 
lo  and  behold !  he  had  the  laudanum  not  in  the  bot- 
tle but  running  down  his  throat  like  a  stream  of 
water  down  a  hillside.  I  gasped  for  breath,  but  in 
less  time  than  it  takes  to  tell  it  he  had  half  emptied 
the  bottle  and  had  run  through  the  door. 

I  followed  quickly  and  watched  him  going  down 
the  street,  expecting  at  any  moment  to  see  him  top- 
ple over.  He  finally  turned  the  corner  out  of  sight. 
I  heard  nothing  from  him  until  two  days  later,  when 
he  serenely  bobbed  up  again  to  pay  his  bill  and  get 
his  syringe.  He  stayed  all  that  summer  and  I  came 
to  know  quite  a  lot  about  him.    He  was  a  very  inter- 


A  CASE  OF  ARSENICAL  POISONING. 

By  J.  Earl  Taylor,  Gridley,  III. 

I  was  busy  at  the  prescription  case.  Our  stenog- 
rapher had  been  taking  a  tonic  in  tablespoonfu? 
doses  and  Fowler's  solution  of  arsenic  in  five-drop- 
doses.  Suddenly  a  cry  startled  me.  I  turned  about 
and  there  he  was  standing  at  the  sink.  "My  God.'' 
Taylor,"  he  exclaimed,  "I  have  taken  the  wrong 
medicine.  I  took  a  tablespoonful  of  Fowler's  solu- 
tion." 

I  had  some  hot  water  handy  on  the  water-bath.. 
I  reached  for  the  zinc  sulphate  and  gave  him  20- 
grains  in  a  glass  of  hot  water;  and  while  another 
clerk  watched  him  I  prepared  some  ferric  hydroxide 
solution.  I  poured  that  into  him  at  once.  Mean- 
while another  clerk  had  called  a  physician. 

To-day  the  stenographer  thinks  I  am  about  right, 
for  the  doctor  had  to  work  three  hours  to  pull  him 
through.  Had  I  not  been  right  there  at  the  moment 
he  would  have  died.  This  experience  shows  how 
fast  a  man  must  think  in  emergencies  and  proves, 
that  a  druggist  should  be  a  master  of  his  work. 


SHE  COULD  STAND  IT. 
By  Ernest  C.  Cripps. 

I  think  that  I  can  fairly  claim  an  experience — ex- 
citing certainly,  and  even  terrifying — especially  to- 
an  inexperienced  apprentice.  It  occurred  not  many 
months  after  my  entrance  into  the  mysteries  of 
pharmacy. 

One  day  a  woman,  elderly  and  shabby,  came 
into  the  pharmacy  and  asked  me  for  an  ounce  and 
a  half  of  laudanum,  tendering  a  bottle  which  al- 
ready bore  our  poison  label.  This  request  being 
somewhat  unusual,  I  went  up  to  the  "boss,"  who- 
was  at  his  desk,  and  asked  him  whether  I  should 
supply  it.  Looking  at  the  woman,  he  said,  "Oh, 
yes,"  and  added,  "See  that  you  get  the  money  for 
it."  I  measured  out  the  poison  and  placed  it  in  the 
bottle,  and  leaving  it  upon  the  counter  went  to  get 
a  fresh  poison  label  to  replace  the  somewhat  dirty 
one  upon  it.     When  I  returned  I  found  to  my  hor- 
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ror  that  the  woman  was  in  the  act  of  drinking  the 
last  drop  of  that  12  drachms  of  tincture. of  opium! 
I  rushed  up  to  the  "boss,"  and  told  him,  and  sug- 
gested a  stomach  pump.  He  took  matters  very 
quietly,  and  at  once  went  up  to  the  lady  and  asked 
her  for  the  money  to  pay  for  her  "drink."  She  did 
not  have  it,  and  after  a  war  of  words  retired. 


I  learned  later  that  she  was  a  victim  of  the 
opium  habit  and  took  an  average  of  three  ounces 
of  tincture  of  opium  a  day.  If  penniless,  she  would 
go  to  any  lengths  to  get  her  favorite  beverage.  I 
afterwards  came  to  know  her  very  well,  but  I  can 
easily  recall  my  feelings,  even  after  twenty  years, 
at  seeing  her  drink  the  contents  of  that  bottle. 


A  STOCK  DIP  DISPLAY. 


By  J.  EARL  TAYLOR, 

Gridley.  III. 


This  is  the  trim  which  we  used  in  our  opening 
campaign  on  Kreso  Dip  No.  1.  The  background 
was  one  of  the  most  elaborate  ever  seen  in  our  win- 


of  pure  white  cheese-cloth  draped  and  puffed  as 
shown.  The  reading  on  the  price  card  is  legible  in 
the  accompanying  illustration.     Another  card  read, 


dow.  Everything  in  the  display  was  significant  of 
purity.  The  rich  puffing  shown  was  made  of  pure 
white  tissue-paper  enhanced  by  bouquets  of  flowers. 
These  were  held  together  by  ribbons  cut  out  of 
magazine  covers.     The  drapery  at  the  top  consisted 


"One  gallon  makes  Y5  gallons."     The  base  of  the 
trim  was  covered  with  a  puff  of  white  cloth. 

The  Kreso  Dip  itself  was  arranged  about  the 
floor  of  the  window,  and  booklets  on  the  product 
were  opened  and  placed  on  exhibition. 
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A  NEW  JERSEY  EXAMINATION. 

(^Continued  from  the  September  Bulletin.) 

MATERIA  MEDICA. 

1.  (a)  What  is  the  meaning  of  the  term  anti- 
toxin? {h)  What  do  you  know  about  the  produc- 
tion of  diphtheria  antitoxin?  {c)  What  other  anti- 
toxins are  also  used? 

(a)  Antitoxin  is  a  substance  formed  in  the 
bodies  of  animals,  either  naturally  or  in  conse- 
quence of  inoculation  with  some  pathogenic  bac- 
teria, that  neutralizes  the  toxic  products  of  these 
organisms. 

{h)  There  are  three  stages  in  the  preparation 
of  diphtheria  antitoxin:  Making  the  toxin;  im- 
munizing the  horses;  separating  the  antitoxin  or 
serum  from  the  blood.  Cultures  are  made  from 
the  throats  of  patients  suffering  from  diphtheria 
by  applying  to  the  diseased  tissue  a  pledget  of  ster- 
ilized absorbent  cotton,  and  then  rubbing  the  in- 
fected cotton  over  the  surface  of  coagulated  Loef- 
fler's  blood-serum  contained  in  test-tubes  of  suitable 
size.  These  are  then  placed  in  an  incubator  and 
left  at  body  temperature  for  from  twelve  to  twenty- 
four  hours.  From  these  tubes  are  obtained  pure 
cultures  of  diphtheria  bacilli,  which  are  in  turn 
planted  in  beef  bouillon.  There  they  grow  and 
develop  their  toxin  or  poison,  which  is  used  to  im- 
munize the  horses. 

The  toxins  or  the  cultures  are  injected  subcu- 
taneously,  and  the  symptoms  of  diphtheria  appear. 
After  the  animal  recovers  a  larger  injection  is 
made.  When  the  horse  becomes  immune  to  these 
injections,  the  blood  is  drawn  off  from  the  jugular 
\ein  into  glass  tubes.  Then  it  clots  and  the  fluid 
portion  is  drawn  off.  This  is  the  serum  which 
contains  the  antitoxin.  A  little  trikresol  is  added 
and  the  serum  filtered. 

It  is  possible  to  precipitate  out  the  active  globu- 
lins. After  being  tested  for  potency  and  safety, 
the  globulins  are  marketed  in  the  same  manner  as 
the   natural   serum. 

(c)  Hay- fever,  streptococcus,  tetanus,  tubercle, 
and  antigonococcus. 

2.  Spanish  fly.  State  the  official  name,  habitat, 
and  mode  of  collection.  Describe  its  appearance 
and  other  characteristics.  What  is  the  action  of 
the  drug  externally  and  internally?  What  peculiar 
condition  is  sometimes  caused  by  its  use? 


Cantharis.  This  beetle  is  indigenous  to  southern' 
and  central  Europe  and  adjacent  Asia,  and  is  col- 
lected chiefly  in  Hungary  and  southern  Russia.  It 
frequents  trees  and  shrubs.  A  far-reaching,  offen- 
sive odor  makes  its  presence  known.  The  insects 
are  cc^llected  early  in  the  morning,  by  spreading 
cloths  under  the  trees  or  shrubs,  which  are  then 
shaken  or  beaten  with  poles.  The  insects  are 
plunged  into  hot  water,  afterward  spread  out  and 
dried.  A  better  method  of  killing  them  is  by 
means  of  chloroform,  ether,  oil  of  turpentine,  or 
carbon  disulphide,  enclosing  them  in  a  vessel. 

The  beetle  is  from  %  to  11/5  inches  long  and  y^ 
to  Va  inch  broad.  It  is  flattish-cylindrical  in  shape, 
of  a  shining  brass  or  copper-green  above  and  be- 
low. The  wings  are  ample.  Cantharides  yield  a 
brown-gray  powder  with  shining  green  particles. 

When  Spanish  beetles  are  swallowed,  they  pro- 
duce intense  burning  in  the  throat,  stomach,  and 
bowels,  with  nausea  and  vomiting.  Bloody  purging 
may  also  be  developed,  and  death  may  ensue.  Pri- 
apism may  result,  owing  to  the  intense  genital  irri- 
tation, and  in  the  female  this  may  cause  abortion. 

Cantharides  is  employed  in  medicine  internally 
in  very  minute  doses  as  a  stimulant  for  the  kidneys 
and  also  for  its  stimulant  effect  on  the  skin  in  dry, 
scaly  cutaneous  diseases. 

Externally  it  is  employed  for  the  purpose  of  pro- 
ducing a  blister.  Under  these  circumstances  it  is 
commonly  used  in  the  form  of  cantharidal  collodion 
or  cantharides  cerate. 

3.  Point  out  the  difference  in  the  physical  char- 
acteristics of  the  following:  (a)  Fennel  and  anise. 
{h)  Short  buchu  and  uva  ursi.  (c)  Cinchona  and 
cinnamon,      (rf)    Serpentaria  and  spigelia. 

(a)  Fennel  is  oblong  and  nearly  cylindrical. 
Anise  is  ovate  and  compressed  at  the  sides.  (&) 
Short  buchu  is  serrate  with  a  gland  at  the  base  of 
each  tooth,  and  the  leaves  are  pellucid  punctate. 
Uva  ursi  is  entire  and  not  pellucid  punctate,  (c) 
Cinchona  has  an  externally  gray  corky  bark  with 
square  meshes.-  Cinnamon  comes  in  long  closely 
rolled  quills  of  eight  or  more  layers  of  bark,  from 
which  the  outer  corky  bark  has  been  removed,  {d) 
Serpentaria  has  a  rhizome  about  an  inch  in  length 
with  remnants  of  stem  on  the  upper  side,  and  is  of 
a  yellowish-brown  color,  while  spigelia  has  a  rhi- 
zome about  2  inches  in  length  with  cup-shaped 
scars  instead  of  stem  remnants  on  the  upper  side 
of  the  rhizome.  The  rhizome  is  of  a  purplish-brown 

color. 

(To  be  continued.) 
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DOLLAR  IDEAS. 


The  editor  of  the  Bui,i.ETIn  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


HOME-MADE  CASTILE  SOAP  CUTTER. 

P.  L  Minton,  Plainiield,  N.  J.:  Upon  a  wooden 
slab  eight  by  twelve  inches  nail  two  pieces  of  wood 
about  one  inch  thick,  four  inches  high  and  twelve 
inches  long.  Nail  them  far  enough  apart  so  that 
a  bar  of  Castile  soap  can  slide  between.  Now  saw 
through  the  two  pieces  of  wood  as  shown  in  the 


illustration.  On  one  side  of  the  slab  put  a  small 
screw-eye,  to  which  fasten  an  E  string  of  a  man- 
dolin, to  the  other  end  of  which  is  fastened  a 
small  steel  ring.  When  you  wish  to  cut  soap  sim- 
ply slide  it  between  the  two  pieces  of  wood  and 
draw  the  wire  down  through  the  sawed  places. 


HOW  TO  MAKE  ARGYROL  SOLUTIONS. 

H.  S.  Carpenter,  Detroit,  Michigan:  The  quick- 
est and  best  way  of  making  a  solution  of  argyrol 
has  always  puzzled  me.  But  recently  I  hit  upon  a 
method  which  is  a  winner:  Grind  up  the  argyrol 
in  a  mortar  as  fine  as  possible,  and  scrape  it  out 
onto  a  paper.  Then  pour  into  a  graduate  the  de- 
sired amount  of  water  and  gradually  add  the  jx)w- 
der,  stirring  until  it  dissolves.  After  that  rinse 
out  the  mortar  in  the  solution  and  all  is  done. 
Every  other  method  which  I  have  tried  has  left 
the  argyrol  in  a  gummy  condition  on  the  pestle  or 
in  the  bottom  of  the  bottle. 


CONDUCTING  THE  BOOK  BUSINESS  ON  A  CASH 
BASIS. 

A.  L.  Remington^  Silver  Springs,  N.  Y.:  A  year 
ago  I  adopted  the  policy  of  selling  school  books  for 
cash  only.  I  stated  my  reasons  two  or  three  weeks 
in  advance  in  my  regular  space  in  the  newspapers, 
and  also  had  the  printer  strike  off  some  extra  slips 
which  I  wrapped  into  packages.     My  patrons  have 


Of  Special  Interest  to  School 
Book  Buyers 


We  have  to  buy  and  pay  for  our  year's  school  books 
several  weeks  before  school  opens.  When  school  books  come 
by  express  the  charges  are  high  because  books  are  heavy; 
when  we  have  them  sent  by  freight  the  publishers  charge  us 
from  fifty  cents  to  a  dollar  on  each  lot  for  cartage  and  boxes, 
which  we  have  to  pay  as  well  as  the  freight.  On  account  of 
this  we  hope  that  our  friends  will  not  ask  us  to  charge 
school  books,  for  we  cannot  do  it,  not  even  "until  Friday." 
fl  We  inaugurated  this  plan  last  year  and  in  nearly  every  case 
our  customers  co-operated  with  us  cheerfully,  and  we  want  to 
thank  you  for  it.  fl  We  think  as  you  do  that  school  books  are 
too  high  in  price,  but  we  can  assure  you  that  it  is  the  fault  of 
the  publisher  and  not  of  the  retail  dealer,  fl  We  try  to  make 
it  as  easy  for  you  as  possible  by  taking  second-hand  books  in 
exchange  and  by  keeping  a  good  supply  of  second-hand  books 
for  sale  at  an  average  price  of  about  one-half  that  of  new 
books,  fl  School  opens  early  in  September  and  we  give  this 
notice  so  that  our  friends  can  make  arrangements  to  procure 
their  books  in  time. 

Tablets,    Pencils,    Ink,    Rulers,    and    All 
Other  School  Supplies  on  Sale  as  Usual 
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responded  very  nicely  and  I  have  had  no  trouble 
whatever,  not  even  with  my  "charge"  customers. 

Every  dealer  knows  that  school  books  are  sold 
on  a  very  close  margin  and  should  not  be  charged, 
even  if  every  cent  is  afterward  paid.  But  a  dealer 
cannot  sell  books  to  any  extent  on  credit  without 
suffering  an  occasional  poor  account.  I  submit  a 
copy  of  the  slip  which  I  am  using  now. 


A   MOVABLE   SHOW   CARD. 

/.  Earl  Taylor,  Gridley,  III:  We  have  recently 
adopted  a  scheme  by  means  of  which  we  keep  a 
show  card  moving  up  and  down  from  the  ceiling 
as  the  front  door  of  the  store  opens.  The  card  is 
suspended  two  or  three  feet  from  the  ceiling  in  the 
very  center  of  the  store.  It  is  supported  by  cord 
from  both  upper  corners,  and  a  single  cord  then 
runs  through  a   series  of  pulleys  or  rings  to  the 


I .,,.,„„. 

^Bbmer  of  the  door,  and  when  the  door  is  opened 
the  line  is  consequently  pulled  and  the  'show  card 
moves  up  and  down.  Hence  the  sign  is  moving 
pretty  much  all  day  and  customers  cannot  help  see- 
ing it.  Of  course  the  card  itself  is  changed  fre- 
quently so  as  to  get  the  benefit  of  variety  and  to 
avoid  monotony.  The  scheme  is  particularly  good 
in  calling  attention  to  something  new  or  for  use 
in  connection  with  special  sales  and  the  like. 
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HOW  TO   SELL  OLD   MAGAZINES. 

Isador  Jacohson,  Detroit,  Mich.:  Nearly  all  drug- 
gists carry  a  full  line  of  magazines.  Quite  a  few 
periodicals  are  not  returnable;  in  fact,  the  journals 
left  over  will  sometimes  eat  up  the  profits.  I  have 
found  an  idea  by  which  the  retailer  can  get  most  of 
his  money  back.  Here  it  is:  Take  all  the  unre- 
turnable  magazines  and  make  neat  piles  of  them  on 
the  show-case.  Put  the  different  priced  magazines 
in  separate  piles.  Now  print  some  signs  of  this  na- 
ture :  "Last  Month's  Ladies'  Home  Journal,  10  cents 
a  copy."  You  will  be  surprised  to  see  how  quickly 
the  magazines  may  be  sold  at  only  a  small  loss  if 
you  cut  the  price  in  this  manner. 


MAKING   SUPPOSITORIES. 

/.  Atlee  Dean,  Atlantic  City,  N.  J.:  I  have  been 
using  a  new  process  for  manufacturing  suppositories 
which  is  so  simple  that  I  wonder  it  has  not  been  used 
before.  Make  up  the  mass  as  if  the  suppositories 
are  to  be  shaped  by  hand.  Cut  the  required  number, 
roll  them  into  cylinders  and  pack  them  in  the  ordi- 
nary suppository  mold.  This  makes  a  product  that 
is  not  ruined  by  the  heat  and  is  not  in  the  condition 
of  hard  coke.  It  has  all  the  advantage  of  a  hand- 
made suppository  and  a  good  shape. 


FOR  FLUSHING  YOUR  SODA-FOUNTAIN  DRAIN- 
PIPE. 

H.  E.  Read,  Altamont,  Kansas:  Drain-pipes  and 
rubber  hose  leading  from  the  coolers  will  invariably 
become  filled  with  slush  and  cause  overflows.  A 
stick  of  caustic  potash  will  overcome  the  difficulty. 
Place  the  potash  in  the  upper  end  of  the  pipe  where 
the  drip  will  fall  upon  it,  and  as  it  flows  through 
the  pipes  it  will  immediately  open  them  up,  unless, 
of  course,  they  have  been  clogged  with  some  hard 
substance. 


A  SIMPLE  TEST  FOR  LIME-WATER. 

C.  K.  Biishey,  Dillsburg,  Pa.:  Lime-water  is 
generally  made  by  putting  lime  in  a  large  bottle 
and  filling  with  water,  and  as  it  is  used  the  bottle 
is  filled  again.  While  large  quantities  of  lime-water 
can  be*,  made  in  this  way  from  one  lot  of  lime,  the 
lime  will  after  a  while  become  exhausted.  The 
water  consequently  will  be  no  good  and  should 
therefore  be  tested  from  time  to  time.  Here  is  a 
simple  method  of  determining  whether  the  lime- 
water  is  satisfactory  or  not : 

Pour  a  small  quantity  of  the  supposed  lime- 
water  into  a  small  glass,  immerse  a  glass  tube  or 
soda  straw,  hold  the  hand  over  the  glass  so  as  to 
close  it  as  much  as  possible  and  blow  into  the 
water.  If  the  water  is  well  saturated  it  will  be- 
come milky  at  once  from  the  calcium  carbonate 
formed  by  the  reaction  between  the  carbon  dioxide 
of  the  breath  and  the  calcium  hydroxide. 


HOW  TO  SCRAPE  A  MORTAR. 

G.  Von  Tell,  Gladstone,  Michigan:  After  mixing 
powders  or  an  ointment  in  a  mortar,  it  involves  a 
waste  of  time  and  effort  to  use  the  steel  spatula  for 
scraping.  I  have  found  it  worth  the  money  to  take 
a  deck  of  playing  cards  for  that  purpose.  I  cut  a 
card  in  two  and  hold  a  half  between  the  thumb  and 
the  first  two  fingers ;  it  will  just  curve  to  fit  the  sides 
of  the  mortar.  In  three  or  four  movements  of  the 
hand  one  can  then  do  a  better  job  than  if  he  moved 
the  spatula  up  and  down  twenty  times.  One  can 
often  use  the  same  card  over  again. 


SPIRIT  OF  CAMPHOR  MADE  QUICKLY. 

R.  J.  Leatherberry,  Kansas  City,  Kansas:  Prepare 
the  funnel  with  filter  paper,  crumble  the  camphor 
gum  and  place  it  in  the  filter;  add  the  alcohol  slowly 
enough  to  dissolve  all  the  camphor  gum,  and  you 
will  have  a  filtered  product  in  less  than  half  the  time 
required  by  the  ordinary  method. 


PREVENTING  NICKELED  CUTLERY,  ETC.,  FROM 
RUSTING. 

P.  L  Prentiss,  Plainiicld,  N.  J.:  I  always  keep  a 
lump  of  gum  camphor  on  the  tray  in  which  I  display 
nickeled  cutlery  and  similar  goods.  The  camphor 
slowly  sublimes,  forming  a  very  thin  coating  upon 
the  nickel,  thus  preventing  rust. 
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LETTERS, 


ANENT  THE  CLERK. 

To  the   Editors : 

I  have  read  with  much  interest  the  different  opin- 
ions in  the  Bulletin  about  the  clerk  proposition. 
I  believe  that  we  may  come  closer  to  a  solution  of 
this  question  by  placing  ourselves  in  the  clerk's  po- 
sition. Grant  you  that  things  look  different  to  the 
proprietor  than  they  do  to  the  clerk,  but  let  us  look 
upon  the  question  from  a  modern  clerk's  view-point. 

You  will  find  an  entirely  different  situation  than 
was  seen  a  few  years  back.  You  will  find  in  the 
ranks  boys  whose  careers  are  built  on  a  higher 
plane  than  that  held  by  the  almighty  dollar.  You 
will  find  boys  whose  honor  and  integrity  are  cast 
in  a  purer  mold,  possibly,  than  you  had  imagined. 
The  "pet"  clerk  of  the  flock,  whose  ambitions  teem 
on  all  sides,  whose  unresting  energies  seem  to  cry 
out  for  more  service,  more  ends  to  seek,  has 
caused  you  to  advance  his  interests,  to  exalt  his 
merits,  to  place  him  on  a  pedestal  as  a  lone  "star." 

Yet  if  Time  would  turn  back  in  his  flight  and 
give  you  the  truth,  the  inside  of  that  man's  char- 
acter, your  findings  would  cause  you  to  reckon  with 
yourself  in  the  silent  chamber  of  wisdom.  The  man 
whose  talents  so  forcibly  impress  you  often  falls  to 
clay;  for  when  the  proprietor  is  absent  he  frequent- 
ly seeks  the  rest  of  the  idle  and  watches  every 
chance  of  the  boss's  approach  so  that  he  may 
show  his  diligence.  God  pity  such  a  man!  He  is 
the  very  smallest  of  his  kind,  while  the  man  who, 
at  the  close  of  the  day's  work,  rests  himself  in  the 
consolation  of  his  duty  done,  whose  open  counte- 
nance shows  he  fears  not  to  sit  down  in  his  em- 
ployer's presence  and  converse  with  him  on  topics 
material,  is  the  man  you  are  led  to  believe  is  a 
loafer.  Just  because  he  is  not  always  "doing  some- 
thing" tells  no  story.  The  "pet"  who  diligently 
does  something  at  the  time  when  the  boss  is 
around  needs  watching — careful  watching!  Give 
me  the  man  who,  when  his  work  is  done,  respects 
me  enough  to  come  to  me  and  share  his  opinions. 
He's  on  the  inside  of  many  new  details,  perhaps. 
He  is  laboring  for  your  interests,  while  the  other 
fellow  labors  for  show.  He  has  no  place  in  my 
regard.     I  despise  a  man  who  fears  his  employer. 


who  watches  the  door,  whose  ear  is  open  for  the 
sound  of  the  employer's  voice.  I  love  the  clerk 
who  honors  me  for  what  I  am,  not  to  my  friends, 
but  for  what  I  am  to  him  personally! 

So  if  you  were  a  clerk  again  just  for  to-night, 
you  might  find  this  contrast.  I  know  it  exists,  for 
I've  been  on  both  sides,  and,  candidly,  I'll  take  the 
man  who  is  always  at  ease  in  my  presence. 

As  regards  the  best  method  of  payment  for  ser- 
vices, I  believe  absolutely  in  straight  salaries.  I 
don't  believe  in  paying  commissions.  You  may 
check  each  clerk's  work,  his  total  sales,  and  then 
pay  him  accordingly  as  your  business  permits.  I 
do  not  necessarily  believe  that  to  pay  commissions, 
or  to  encourage  sales  of  preparations  that  make  you 
more  profit,  is  going  to  make  a  thief  or  rascal  out 
of  your  clerk.  I  look  upon  that  question  in  this 
way: 

Pay  a  man  absolutely  all  that  your  business  will 
allow  for  profitable  service.  If  that  man  has  your 
business  interests  at  heart,  if  he  wants  to  see  you 
prosper  and  grow,  and  incidentally  expand  himself, 
he  will  naturally  work  to  the  end  of  pushing  the 
most  profitable  goods.  If  he  works  on  a  salary 
he  knows  he  doesn't  have  to  stretch  the  truth  to 
make  a  sale  in  order  to  hold  his  job.  He  does 
know  that  even  were  he  clever  enough  to  land  a 
sale  on  something  the  customer  did  not  want,  the 
customer  might  not  call  again,  feeling  that  he  had 
not  been  treated  right.  The  clerk  knows  he  stands 
a  good  chance  of  losing  that  customer  and  that  the 
other  clerk  will  land  him  next  time  if  he  should 
ever  call  again.  You  must  give  a  customer  credit 
for  knowing  something.  The  commission  clerk 
may  not  always  grant  this,  and  more  harm  will  be 
done  than  good  in  the  long  run.  Again,  it  breeds 
the  talk  that  that  store  always  wants  to  substi- 
tute, and  that  is  undesirable.  There  is  just  as  much 
love  of  honor  in  the  clerk's  heart  as  in  the  heart  of 
the  most  successful  proprietor.  One  is  no  better 
than  the  other.  If  the  clerk  is  a  man,  and  the  pro- 
prietor is  a  man,  the  net  results  in  that  business  will 
be  only  in  proportion  to  their  capabilities  and  en- 
vironments. The  man  with  the  love  of  God  in  his 
heart  is  found  on  both  sides,  and  all  we  can  do  is 
to  just  follow  His  command:  "Do  unto  others  as 
you  would  be  done  by." 

J.  Earl  Taylor^  Ph.G. 

Gridley,  111. 
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STILL   MORE    ON    THE    CLERK    QUESTION. 

To   the   Editors: 

Your  editorial  entitled  "The  Unkindest  Cut  of 
All,"  printed  on  page  314  of  the  August  issue,  is 
the  cause  of  this  letter,  and  I  want  to  compliment 
you  and  censure  that  "doctor  of  pharmacy."  His 
words  are  indeed  news  to  me.  I  think,  and  other 
drug  clerks  have  said  the  same  thing  to  me,  that 
the  Bulletin  is  very  fair  indeed.  I  have  never 
seen  anything  in  the  journal  from  the  Editor's  pen 
that  was  unfair  or  unkind  to  the  clerk  or  even 
harsh  to  him,  and  it  is  always  a  pleasure  to  me  to 
read  it.  I  should  think  any  one  ought  to  know  that 
the  editor  is  not  responsible  for  what  others  say  in 
their  articles  for  publication. 

This  brings  me  to  Mr.  Webber.  I  have  several 
"wonders."  I  wonder  what  he  pays  his  clerks  in 
comparison  to  what  others  pay.  I  wonder  what 
are  the  working  hours  of  his  men.  I  wonder  how 
he  treates  them,  whether  he  wants  to  be  the  big  "I 
am"  or  whether  he  considers  the  clerks  as  men 
among  men,  I  wonder  whether  his  clerks  are  the 
average,  below  the  average,  or  above  the  average. 

Let  me  add  finally  that  the  San  Francisco  Drug 
Clerks'  Society  is,  unless  I  am  very  much  mistaken, 
the  best  of  its  kind  in  the  country,  for  it  has  been 
instnimental  in  accomplishing  two  very  good  things 
— a  minimum  wage  of  $100  a  month  and  a  State 
law  providing  for  ten  hours'  work  a  day,  or  sixty 
hours  in  six  consecutive  days — called  the  "Ten 
Hour  Law." 


Robert  E.  Davenport. 


San  Francisco,  Calif. 


A  LOVE  POWDER. 


To  the  Editors : 

It  was  a  very  quiet  day  in  the  store,  and  I  was 
busy  arranging  the  cases.  A  country  boy  who  en- 
tered failed  to  attract  my  attention  until  he  was 
leaning  directly  over  the  case  and  asking  me  to 
show  him  a  certain  powder  that  had  attracted  his 
attention. 

I  got  the  desired  article,  and  as  he  was  examin- 
ing it  very  closely  I  asked  him  whether  he  thought 
that  brand  would  suit  him.  Thereupon  he  said  he 
had  been  sent  by  a  friend  to  get  a  certain  kind  of 
powder,  and  after  thinking  for  some  time  told  me 
it  was  love  powder  that  the  fellow  wanted. 

I  at  once  informed  him  that  we  always  kept  a 
good  stock  of  love  powders;  so  he  said  he  would 


take  a  25-cent  box.  I  went  behind  the  prescription 
case,  got  an  ounce  box,  put  in  one  ounce  of 
French  chalk  and  a  few  drops  of  violet  perfume. 
Handing  the  package  to  the  bashful-looking  cus- 
tomer, I  received  my  money.  After  taking  a  lemon 
soda V and  asking  me  to  take  one,  he  said:  "If 
this  is  not  the  powder  wanted  I  shall  return  it." 

It  was  evidently  the  right  kind,  as  I  have  not 
heard  about  it  since.  But  when  I  meet  this  love- 
powder  customer  of  mine,  he  does  not  seem  to  be 
in  good  humor  for  some  reason. 

c        „   ,,.  Robert  Cowan,  Jr. 

Sumrall,  Miss.  '  •' 


A  STATIONERY  CABINET. 
To  the   Editors: 

I  am  submitting  the  photograph  of  a  compact 
space-saver  which  was  put  up  in  our  shop  during 
spare  time  in  the  cold  winter  months  of  last  year. 
There  are  at  the  top  two  sets  of  pigeon-holes  for 
labels,  large  and  small.  Beneath  this  are  apertures 
for  envelopes  and  paper  racks,  and  below  these 
again  sets  of  drawers  for  corks,  constructed  out  of 
vaselin  boxes,  with  glass  stoppers  for  knobs.     To 


the  right  of  the  label  racks  are  two  small  poison 
cupboards  with  secret  locks  of  our  own  invention 
and  made  with  areca  nut  handles.  The  whole  is 
varnished  and  stained  and  presents  a  very  hand- 
some appearance,  making  quite  a  compact  and  orna- 
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mental  corner  out  of  what  was  formerly  so  much 
waste  space.  I  may  add  that  it  took  a  little  over 
six  weeks  to  make  this  cabinet,  the  work  being  done 
practically  after  business  hours. 

Jas.  Y.  Allen. 

450  Bridge  R.  A.,  Richmond,  Melbourne,  Victoria. 


COATING  CORK  FLOATS  FOR  CARBURETERS. 

To  the   Editors: 

In  the  August  issue  of  your  paper  a  request  is 
made  by  the  P.  C.  Co.  to  give  suggestions  for  coat- 
ing cork  floats  for  carbureters.  I  wish  to  state  that 
I  have  had  considerable  experience  of  this  kind. 
While  on  the  Pacific  seaboard,  I  was  called  upon 
very  frequently  to  do  this  kind  of  work  for  small 
marine  craft.  I  find  that  a  solution  of  soluble  gun- 
cotton  is  very  suitable,  and  recommend  the  fol- 
lowing : 

Soluble  guncotton   50  grammes.  • 

Acetone to  make  1000  Cc. 

To  this  I  would  advise  the  addition  of  some  pig- 
ment, such  as  zinc  white  or  yellow  ochre  to  make 
the  mixture  opaque.  If  too  thick,  add  more  acetone. 
Apply  this  with  a  brush,  in  one  or  two  coats,  and 
do  it  in  a  room  as  free  from  moisture  as  possible 
and  of  even  temperature,  to  prevent  the  formation 
of  bubbles.  This  preparation  will  stand  more  rough 
usage  than  shellac,  without  being  fractured.  I 
should  be  pleased  to  hear  from  your  readers  as  to 
results.  .A.  p.  Goodwin. 

San  Pedro,  Calif. 


MAKING  PROTARGOL  SOLUTIONS. 

To  the  Editors : 

This  evening  I  am  loaning  lead-pencils  and  sell- 
ing postage-stamps.  To  keep  myself  in  good  humor 
I  suggest  the  following  method  for  making  pro- 
targol  solutions.  It  is  easier  and  quicker  than  any 
procedure  whfch  I  have  tried: 

Put  the  powder  in  a  dry  mortar,  add  just  enough 
water  to  thoroughly  wet  it  or  make  a  thin  paste, 
and  then  incorporate  the  remainder  of  the  water. 
Mix  for  a  fraction  of  a  minute,  and  a  clean,  clear 
solution  will  result. 

This  system  can  also  be  used  advantageously  in 
making  solutions  of  other  fine,  light  powders,  such 
as  boric  acid  and  similar  chemicals. 

Huntington,  N.  Y.  C.  E.  CUTTING. 


WAS  IT  SKILL  OR  GOOD  GUESSING? 

To  the  Editors: 

Coming  in  from  supper  this  evening,  the  attached 
prescription  was  handed  to  me.  I  could  not  find 
the  doctor  or  get  him  over  the  'phone,  so  I  inter- 
preted the  prescription  as  calling  for  four  ounces  of 


fluidextract  of  avena  sativa.  This  I  found  later 
was  correct.  How  many  druggists,  do  you  think, 
would  have  read  the  prescription  this  way?  I 
think  it  is  the  most  puzzling  order  or  prescription 
I  have  ever  received.  C.  Whorton. 

Gadsden,  Ala. 


A  RECORD  OF  SODA  UTENSILS. 

To   the    Editors : 

Every  soda  fountain  depending  on  local  patron- 
age must  occasionally  allow  customers  to  "take  one 
home."  Often  the  glasses  and  utensils  are  returned 
late,  and  sometimes  never.  I  have  tried  several 
ways  of  keeping  tab  on  them  but  everything  has 


Nol40Cf 

These  articles  ; 
are  charged  to  ; 
yon.  Kindly  • 
return  them  j 
at  once  and  see  | 
that  you  get  | 
the  other  half  ■ 
of  this  check,  j 

Remington's   i 
Pharmacy     ; 


No  3.403 


failed  except  the  check  system.  On  the  large  end 
of  the  tag  we  jot  the  name,  date,  and  items,  tear 
it  off  at  the  dotted  line  and  throw  it  into  a  box.  We 
haven't  lost  a  thing  since  adopting  this  plan,  and 
the  utensils  are  returned  much  more  promptly. 

Silver   Springs,  N.   Y.  A.   L.    REMINGTON. 
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EFFERVESCENT  SOLUTION  OF  MAGNESIUM 
CITRATE. 

To  the   Editors: 

Almost  ever>'body  has  had  something  to  say 
about  making  efifervescent  solution  of  magnesium 
citrate.  I  have  had  my  troubles  with  it,  in  common 
with  others,  but  I  have  finally  settled  down  to  the 
following  formula,  which  has  proved  entirely  satis- 
factory : 

Magnesium  carbonate   10  ounces. 

Citric   acid    20  ounces. 

Rock  candy  syrup 20  ounces. 

Oil  of  lemon  J4  drachm. 

Water,  enough   to  make 240  ounces. 

Introduce  the  magnesium  carbonate  into  a  wide-mouth 
bottle  and  drop  in  the  oil  of  lemon.  Add  the  citric  acid, 
granulated,  and  about  J4  gallon  of  water.  Let  the  mixture 
stand  over  night.  Then  add  the  syrup  and  the  remainder 
of  water,  and  filter. 

This  is  now  ready  to  be  bottled  with  the  addition 
of  40  grammes  of  potassium  bicarbonate  to  each 
bottle.  Place  the  solution  in  the  refrigerator  or  any 
cold  place.     It  will  keep  indefinitely. 

Baltimore,  Md.  GeO.  A.  BUNTING. 


CHOCOLATE  SYRUP  FOR  THE  FOUNTAIN. 
To  the   Editors : 

I  notice  a  formula  for  chocolate  syrup  in  the 
August  issue.  We  used  that  combination  for  sev- 
eral seasons,  but  lately  evolved  a  much  simpler  re- 
cipe which  has  been  very  satisfactory.  It  does 
away  with  the  necessity  of  heating  the  chocolate 
and  avoids  the  risk  of  scorching.  We  use  3  ounces 
of  fountain  chocolate  and  rub  it  up  thoroughly  in  a 
large  mortar  with  5  ounces  of  sugar.  Then  we  add 
32  ounces  of  boiling  water  and  agitate  with  a  pestle 
until  the  sugar  is  dissolved.  When  the  mixture  be- 
comes cold,  we  strain  and  add  6  drachms  of  vanilla. 

Grundy  Center,  Iowa.  M.  L.  ThoRNE. 


CLEANING  CASTILE  SOAP. 

To  the    Editors : 

Sometimes  we  have  displays  of  soap  like  Castile 
and  different  soaps  without  wrappers,  and  they 
soon  get  dirty  or  look  spoilt,  so  I  have  tried  a  plan 
which  I  think  is  fair:  Wet  the  soap  in  water,  then 
dry  it  with  a  towel.  It  will  look  as  white  as  snow 
when  this  is  done. 

Detroit,  Mich.  LAURENCE  PrUDHOME. 


THE  REVIEW  OF  REVIEWS. 
To  the  Editors : 

While  a  student  at  the  Northwestern  University 
School  of  Pharmacy,  I  had  an  opportunity  to  read 
the  leading  pharmaceutical  journals  published,  and 
after'^a  careful  comparison  of  their  relative  merits 
I  have  come  to  the  conclusion  that  the  Bulletin 
OF  Pharmacy  is  one  of  the  very  best.  It  is  the 
Review  of  Reviews  of  American  pharmaceutical 
news  and  progress.  L.  Wm.  Oswald. 

Napcrville,  Illinois. 


COULDN'T  STAND  IT  OUTSIDE. 
To  the  Editors: 

Several  years  ago  we  thought  we  were  taking  too 
many  drug  journals  and  cut  out  the  Bulletin.  We 
stood  it  for  one  year,  and  got  back  into  the  right 
path  again  and  intend  staying  there  as  long  as  we 
are  in  the  drug  business.  The  Bulletin  is  the  best 
journal  that  comes  to  our  desk !     Taylor  &  Son. 

Coolville,  O. 


A  Unique  Store  in  the  Capital  City  of  the  Nation.  — Here  we 
have  the  pharmacy  and  dwelling  of  Lewis  Flemer  of  Washington,  D.  C. 
Both  the  building  and  its  environment  are  exceedingly  unusual,  and  the 
beauty  of  the  picture  is  well  reflected  in  the  professional  and  scientific 
character  of  the  business  enjoyed  by  Mr.  Flemer.  The  location  is  at  the 
corner  of  7th  and  Maryland  Avenues.  N.  E..  and  is  in  the  very  heart  of 
one  of  the  finest  residence  districts  in  the  city.  Note  the  wealth  of  window 
space  on  three  sides  of  t)\c  store— affording  great  opportunities  for  displays 
on  the  one  hand  and  flooding  the  store  with  light  on  the  other.  Mr.  Flemer 
is  a  member  of  the  Board  of  Pharmacy  of  the  District  of  Columbia  and 
is  a  familiar  figure  at  the  annual  meetings  of  the  A.  Ph.  A. 
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BUSINESS  HINTS. 


A  Breezy  Ad. — 

A  little  folder  quite  out  of  the  ordinary  was  gotten  up 
by  the  Fred  Glass  Drug  Co.,  of  Petoskey,  Mich.,  announcing 
the  store  opening.  The  cover  page  bore  a  feather  with  a 
brief  inscription  as  shown  in  the  engraving. 


The  cover. 


PRIDE  OF  PETOSKEY 

fl  We  have  recently  opened  to  the  public  the  finest  and 
best  equipped  Drug  Store  in  this  part  of  the  state  -  you 
detect  the  air  of  Progress  and  Perfection  the  moment  you 
step  inside  the  door. 

q  OUR  PERFUME  AND  TOILET  DEPART- 
MENT is  by  far  the  best  in  the  north,  carrying  a  com- 
plete line  of  such  renowned  goods  as  Rogers,  Galett,  Pin- 
aud,  Pevers,  Hubigout,  4711,  Dabrooks,  Hudnuts,  Col- 
gate and  others. 

^  THE  PRESCRIPTION  DEPARTMENT  is  al- 
ways open  for  inspection  and  we  are  pleased  to  show  you 
tluough  to  see  the  perfect  arrangements. 
^  STATIONERY,  BOOKS,  TFIAVELERS"  SUP- 
PLIES of  all  kinds.     All  nobby,  snappy,  up-to-date  stuff, 

q  RUBBER  GOODS  AND  SICK-ROOM  SUP- 
PLIES of  every  description.  Private  rooms  for  inspecting 
such  goods. 

q  LADIES'  REST  ROOM  with  all  modern  conven- 
iences, always  open. 

Q  Its  worth  while  for  you  to  investigate  Reliable  Goods. 
Everything  absolutely  fresh  and  new.  We  buy  the  High- 
est and  Purest  Quality  obtainable. 
fl  Both  phones  No.  400.     Quick  delivery. 


Shd^iaAiS)ru(r% 


PRIDE  ory*  %  PETOSKEY 


German 
Spoken 


Tfie  inside. 

The  inside  page  conveyed  the  message  of  the  store  and 
read  as  shown  in  the  second  reproduction. 


Advertising  Booklets. — 

Our  attention  has  been  directed  to  a  set  of  attractive 
booklets  distributed  by  Woodard,  Clarke  &  Co.,  Portland, 
Oregon.  They  are  sent  out  with  the  monthly  statements  and 
go  also  to  people  whose  names  appear  on  the  list  made  from 
the  city  and  telephone  directories.  Special  work  of  this 
kind,  however,  merely  supplements  the  newspaper  media 
employed  by  Woodard,  Clarke  &  Co.  The  latter  this  firm 
finds  the  most  profitable  and  satisfactory  form  of  advertis- 
ing; at  present  they  are  expending  $15,000  a  year  on  news- 
paper insertions. 

The  text  in  their  olive  oil  booklet  is  excellent,  and  we 
quote  a  few  paragraphs : 

In  "Woodlark"  Brand  Olive  Oil  an  absolutely  pure  oil  is  placed 
before  the  public,  and  one  which,  as  the  analysis  shows,  has  a  high 
nutritive  value.  .  . 

In  cases  of  nervous  troubles,  anemic  conditions,  and  malnutrition 
"Woodlark"  Brand  Olive  Oil  can  be  relied  on  to  accomplish  great 
results  in  the  way  of  building  up  the  tissues,  and  is  much  to  be  pre- 
ferred to  either  animal  fats,  or  such  as  have  been  always  associated 
with  the  term  medicine.  It  has  the  delicate,  fruity  flavor  of  the  olive 
and  can  easily  be  assimilated  if  taken  in  teaspoonful  doses  three  or 
four  times  a  day;  or,  if  this  is  distasteful,  its  free  use  in  salads  and 
green  vegetables  will  be  found  most  beneficial. 

Those  who  object  to  the  use  of  oil  in  salad  dressings  and  similar 
preparations  can  usually  trace  the  dislike  to  having  at  some  time  tasted 
an  oil  which  was  objectionable — either  slightly  rancid  or  adulterated; 
but  with  "Woodlark"  Brand  this  objection  does  not  exist,  the  flavor 
being  always  the  same — delicate  and  pleasing. 

For  household  use  oil  is  to  be  in  every  way  preferred  to  animal 
fats;  first,  because  being  a  vegetable  product  it  is  more  digestible,  and 
less  liable  to  contain  disease  germs,  and,  secondly,  because  where  oil 
is  used  for  frying,  the  food  is  rich  and  appetizing  without  being  in 
the  least  degree  greasy. 

At  first  sijht  the  housekeeper  may  think  the  use  of  oil  in  cooking 
an  extravagance,  owing  to  the  initial  cost  being  somewhat  more  than 
lard;  but  when  the  fact  is  taken  into  consideration  that  oil  is  not 
absorbed  by  the  food  in  frying  as  is  the  case  where  animal  fats  are 
used,  and  also  that  the  oil  can  be  reheated  and  used  with  perfect 
results  as  long  as  any  of  it  remains,  it  will  be  found  to  be  the  cheapest 
and  best  frying  medium  that  can  be  obtained. 

It  is  only  a  question  of  time  before  olive  oil  will  supplant  atiimal 
fats  in  every  department  of  our  dietary,  for  its  purity  and  delicacy 
commend  them  to  every  thinking  housekeeper  no  less  than  to  every 
mother  who  realizes  the  important  part  fats  play  in  the  daily  food  of 
the  children,  who  not  infrequently  show  a  distaste  for  animal  fats. 
In  such  cases  cultivate  a  taste  for  salads  with  a  plain  dressing  of  oil, 
salt,  and  a  little  lemon  juice  or  vinegar,  which  will  build  up  the  tissues 
as  can  be  done  in  no  other  way. 

Formulas  for  mayonnaise,  French,  and  other  dressings 
are  given.  The  paper  is  a  light  green  and  the  ink  is  a  dark 
shade  of  the  same  color,  a  pretty  combination. 

Among  the  other  booklets  were  "Athletic  Apparel  and 
Appliances;"  "Elastic  Hosiery,  Belts,  Supporters  and  Band- 
ages;" "Rolling  Chairs;"  "Your  Make-up,"  this  last  book 
being  devoted  to  the  needs  of  the  theatrical  profession.  They 
are  all  out  of  the  ordinary. 

A  Humorous  Advertiser. — 

The  Davis-Bridahan  Drug  Co.,  wholesalers  of  Denver, 
Colorado,  have  recently  gotten  out  a  booklet  to  exploit  their 
new  "Buy-out  Department"  where  odds  and  ends  of  every- 
thing are  purchased  for  druggists  who  want  all  sorts  of  out- 
of-the-way  things.  This  booklet  is  pretty  clever.  It  is 
entitled  "In  Business  for  Your  Accommodation,"  and  it  bears 
the  following  dedication: 

To  that  member  of  the  "Genus  Homo"  who  sells  everything  from 
pills  to  powder  (gun);  who  charges  stamps;  who  knows  enough  to  be  a 
Professor  and  does  enough  to  qualify  as  President;  who  knows  every 
one's  secret  and  never  tells  the  neighbors;  who  never  loses_  his  temper 
and  kicks  (except  at  his  jobber) ;  who  would  go  to  heaven — if  he  wasn't 
so  busy — 

THE  RETAIL  DRUGGIST, 

the  author  humbly  presents  and   dedicates  this  tribute. 

At  the  bottom  of  this  dedication  is  the  statement:     "R.  H. 
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Davis  did  it."  Among  other  good  things  in  the  booklet  is 
the  following  poetry,  but  whether  or  not  this  was  also  turned 
out  by  Mr.  Davis  we  are  unable  to  state : 

PRO  BONO  PUBLICO. 

O!  the  druggist  deals  in  medicine  and  dope — 

He's  the  lad  who  saves  your  health — renews  your  hope; 

When  your  eyes  are  swollen  shut, 

When  your  children  get  a  cut — 
It's  run  and  have  the  druggist  fix  it  up. 

O!  the  druggist  deals  in  silverware  and  pills, 
He's  the  universal  healer  of  all  ills — 

When  your  kitchen  stove  won't  draw. 

Or  you've  got  a  broken  jaw — 
It's  run  and  have  the  druggist  fix  it  up. 

01  the  druggist  deals  in  paper  pads  and  stamps; 
He's  the  man  who  has  to  carry  spades  and  lamps; 

When  you  burst  your  garden  hose, 

Sprain  your  ankle,  break  your  nose — 
It's  run  and  have  the  druggist  fix  it  up. 

O!  the  druggist  deals  in  toilet  goods  and  drinks; 
He's  an  automatic  thing,  that  works  and   thinks — 

For  the  public  everywhere 

Take  their  troubles  and   their  care 
On  the  run  to  have  the  druggist  fix  it  up. 


I 


O!  the  druggist  works  all  day  and  half  the  night; 
He's  accommodating,  kind  and  always  right — 

But  the  public  always  kick 

When  they're  well  and  when  they're  sick. 
It's  run  and  have  the  druggist  fix  it  up. 

O!  the  druggist  has  our  very  deep  respect. 
When  he  dies  he'll  be  the  best  ot  the  elect; 
And  we'll  help  him  all  we  can 
If  he'll  call  our  "BUY-OUT  MAN," 
Who  will  run  and  try  to  fix  the  druggist  up. 


A  Souvenir  Opening. — 

Over  2000  people  visited  Mullin's  Drug  Store  in  Somerset, 
Pa.,  on  June  19,  the  occasion  being  the  opening  day  of  the 
new  management.  Fine  souvenirs  were  distributed  among 
the  visitors.  A  prize  contest  lent  additional  interest  to  the 
function.  There  were  special  offerings  for  the  women,  the 
men,  and  the  children.  These  were  all  set  forth  in  a  four- 
page  folder  5>^  by  8J^  inches  in  dimensions  and  printed  on 
blue  paper. 

The  guessing  contest  created  considerable  excitement,  nine 


OPENING  DAY  FREE  OFFERS. 
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hundred  people  participating  in  it.  The  whole  affair  was  not 
very  costly.  The  printing,  extra  clerical  help,  and  incidental 
expenses  did  not  exceed  $25.  Mr.  Mullin  took  in  $104.70, 
which  is  very  good  for  a  town  of  3000.  An  opening  day  gives 
a  new  man  an  excellent  chance  to  get  acquainted.    The  bene- 


fits which  accrued  from  this  event  have  proved  permanent, 
for  the  business  of  Mullin's  Drug  Store  ever  since  has  totaled 
five  dollars  a  day  more  than  it  did  before  the  opening. 

Seeking  Telephone  Patronage. — 

The  Bulletin  has  published  several  schemes  for  foster- 
ing patrt)nage  over  the  wire.  C.  S.  Elliott,  of  Detroit,  Mich., 
has  adopted  an  idea  which  is  somewhat  different  from  any- 
thing we  have  seen  of  this  nature.  He  takes  a  blotter  and 
utilizes  the  smooth  side  for  printing  purposes.     On  the  left 
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Tell -Our- Phone 

your  drug-atore  wainU  and  have 
them  aupplied  promptly— SAVING 
carfare,  doie,  and  trouble  Thift 
tth  I  oHer  aome  BARGAINS  IN 
TOILET  SOAPS.  AU  5c  (wrapped)  Soap. 
throe  cakea  (or  10c.  Large  cake*  of  Pure 
CaatiU  Soap,  5c.  and  10c.  Complete  line  of 
Toilet  NecMaitiea  at  lowe*l  Cut-Rate  Price*. 


V'^^ 


half  he  prints  a  monthly  calendar,  while  on  the  right  he 
inserts  his  ad. 

Druggists  who  are  soliciting  telephone  business  should 
find  this  suggestion  well  worth  adopting.  We  may  say  that 
the  little  picture  of  the  transmitter  and  receiver  which  appears 
in  the  accompanying  etching  is  used  by  Mr.  Elliott  on  his 
other  ads.   also. 

A  Root  Beer  Ad.— 

There  is  no  questioning  the  advisability  of  making  good 
root  beer  and  pushing  it.  Properly  prepared  it  is  one  of  the 
most  delightful  of  beverages.  Clark's  Highland  Pharmacy 
of  Highlands,  N.  J.,  uses  one  scheme  and  another  to  adver- 
tise this  drink.  For  example,  here  is  a  little  ticket  which  is 
self-explanatory : 


THIS  CARD  ENTITLES  YOU  TO  ONE  GLASS  OF 

Clarlc's     Mop    Tonio    Beer 

AT  OUR 

SODA  FOUNTAIN 


FREE 


FREE 


CLARK'S    HIGHLAND    PHARMACY 
HIGHLANDS,  N.  J. 


This  firm  also  distributes  a  four-page  folder  setting  forth 
the  wholesomeness  of  the  drink. 

Show  Cards  Essential  to  a  Show  Window.— 

"A  window  display  without  a  card  of  some  sort  is  like 
a  store  without  a  sign,"  writes  Berton  Elliot  in  the  National 
Druggist.  "These  cards  should  be  neatly  but  plainly  lettered. 
Unless  one  is  skilful  with  a  marking  brush,  it  is  better  not 
to  try  to  draw  them  by  free  hand.  Show-card  outfits  are  on 
the  market  by  the  use  of  which  the  beginner  can  secure  first- 
class  results.  The  inscriptions  used  on  window  cards  should 
be  short,  pointed,  and  forceful.  Observation  and  experience 
will  soon  give  the  beginner  a  good  working  knowledge  of 
technicalities  and  detail,  after  which  he  can  elaborate  on  his 
work  as  new  ideas  and  suggestions  present  themselves." 
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CAPSULES  OF  SCIENCE, 

Prepared  by  Prof,  W.  L.  Scoville. 


Piquant  Paragraphs. — 

It  has  been  shown  that  the  enzymes  in  seeds,  in  some  in- 
stances at  least,  preserve  their  vitality  after  the  germinative 
power  has  disappeared. 

The  flesh  of  sound,  living  fish  is  perfectly  sterile,  and  will 
remain  sterile  for  several  days  after  death  if  properly  pre- 
served. 

Milk  of  lime  possesses  bactericidal  properties  that  cannot 
be  accounted  for  by  its  alkaline  reaction.  It  has  powerful 
disinfective  action  on  some  forms  of  bacteria. 

Calcium  chloride  is  stated  to  be  an  effective  antidote  to 
strychnine  poisoning,  acting  by  relieving  the  convulsions. 

A  German  chemist  says  that  gelatin  in  ice  cream  prevents 
crystallization  and  so  makes  the  cream  smoother.  He  con- 
siders its  use  advisable,  as  making  a  better  cream. 

Oil  fuel  gives  nearly  twice  as  much  working  heat,  per 
ton,  as  coal,  and  costs  one-seventh  as  much  to  feed  it. 

It  has  been  found  that  milk  can  be  "absolutely  sterilized" 
by  the  ultraviolet  rays  of  light  without  any  increase  in  tem- 
perature. 

Lecithin  has  been  found  in  wines,  and  it  is  thought  that 
it  is  an  important  constituent  of  the  nutrient  wines. 

C.  A.  Browne  says  that  the  adulteration  of  foods,  drugs, 
etc.,  was  as  common  in  the  early  days  of  the  Roman  empire 
as  it  is  to-day.  Professional  tasters  did  most  of  the  "detect- 
ing." 

Atropine  injected  under  the  skin  prevents  the  coagulation 
of  the  blood  while  its  action  lasts. 

Colloidal  sulphur  acts  in  the  same  way  upon  the  system 
as  other  forms,  but  much  more  powerfully.  It  is  oxidized 
to  sulphuric  acid. 

Experiments  made  upon  dogs  show  that  the  composition 
of  the  blood  is  of  great  importance  in  digestion.  Bleeding 
may  entirely  stop  digestion  for  a  few  hours. 

O.  K.  for  Cats  and  Dogs. — 

A  German  scientist  fed  cats  and  dogs  with  K  to  J4  grain 
per  pound  body  weight  of  sodium  sulphite  for  200  days  and 
they  all  gained  in  weight.  They  were  then  killed  and  the 
organs  examined  without  any  evidences  of  injury  being  found. 
He  concludes  that  the  animals  are  not  injured  by  these 
quantities   of   sulphite. 

Moldy  Chamois. — 

Chamois  skin  is  leather  saturated  with  oil,  but  the  oil 
cannot  be  extracted  by  solvents.  A  French  chemist  explains 
this  by  the  statement  that  a  fungus  is  introduced  in  the 
process  which  grows  upon  the  oily  surface  and  chemically 
changes  the  oil,  rendering  it  insoluble. 

Hard  to  Analyze. — 

Professor  Power  says  that  resin  of  jalap  is  a  very  com- 
plex body,  and  that  formulae  which  have  been  given  for  it 
are  of  no  value.  He  made  a  considerable  analysis,  but  is 
not  satisfied  with  the  results  so  far  obtained. 


Where  are  We  At? — 

Corn  and  buckwheat  contain  principles  which  act  poison- 
ously  upon  the  human  system,  if  long  continued.  White  of 
egg  has  been  separated  by  an  American  chemist  into  a 
'■poisonous  fraction  and  a  sensitizing  fraction."  Beans  have 
long  been  known  to  contain  a  poison  which  is  removed  by 
soaking.  Strawberries  contain  salicylic  acid  and  cranberries 
benzoic  acid. 

Pharmacy  vs.  the  Laundry. — 

Mucilage  of  Irish  moss  is  found  to  be  of  value  for  laundry 
purposes,  especially  for  soft  finishing.  A  good  quality  of 
moss  is  steeped  for  twelve  hours  and  then  boiled  two  hours. 
Inferior  qualities  require  twice  as  long  at  both  stages.  This 
is  a  longer  process  than  the  mucilage  for  pharmaceutical 
purposes. 

The  Deadly  Caffeine.— 

Dr.  W.  Hale  says  that  caffeine  increases  the  poisonous 
effects  of  acetanilide,  while  sodium  bicarbonate  decreases 
them.  He  expresses  the  relative  toxicities  as  follows : 
Acetanilide  128;  acetanilide  plus  bicarbonate  100;  acetanilide 
plus  caffeine  210 ;  acetanilide  plus  bicarbonate  plus  caffeine 
150. 

Money  in  It. — 

A  patent  has  been  awarded  in  France  for  sawdust  im- 
pregnated with  sodium  carbonate  to  be  used  as  a  cleansing 
agent.  Now  some  enterprising  pharmacist  might  patent  a 
mixture  of  sawdust  and  soap-powder  for  cleaning  greasy 
mortars  and  graduates. 

Wild  Cherry  Chemistry. — 

Professor  Power  finds  the  bark  of  wild  cherry  to  contain 
a  glucoside,  which  is  split  up  to  yield  hydrocyanic  acid,  an 
enzyme  which  acts  on  the  glucoside,  a  small  amount  of  an 
essential  oil,  two  resins,  sugar,  tannin,  benzoic  acid,  and  two 
other  organic  acids. 

Fancy  Mirrors.— 

If  a  few  drops  of  a  solution  of  gold  chloride  or  silver 
nitrate  be  evaporated  slowly  on  glass,  then  moistened  with 
oil  of  cloves  and  heated  until  reduced  to  metal,  transparent 
mirrors  are  obtained  which  have  a  characteristic  color  for 
each  metal. 

Destructive  Distillation  by  Steam. — 

German  chemists  find  that  by  using  superheated  steam 
instead  of  direct  heat  for  the  destructive  distillation  of  wood 
a  much  larger  yield  of  acetic  acid  can  be  obtained,  with  less 
methyl  alcohol. 

For  Gout.— 

Wine  of  colchicum  was  originally  known  as  Husson's  Eau 
Medicinale,  and  was  sold  as  a  proprietary  medicine  in  France. 
It  served  to  introduce  colchicum  to  medicine. 

A   Three-yard  Flame.— 

In  making  nitric  acid  from  air,  an  electric  flame  16  feet 
long  is  used  to  induce  the  O  and  N  to  unite.  Then  there 
is  only  3  per  cent  of  the  energy  used. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  {2)  queries  must  reach  us  before  the  J^th  of 
the  month  to  be  answered  in  the  BtTLLETiN  of  the  month 
following ;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers ;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


The  Preservation   of  Fruit  Juices. 

J.  J.  S.  desires  to  know  how  to  preserve  apple  and  other 
fruit   juices. 

The  juices  ot  pulpy  fruits,  when  fresh,  contain  an  active  principle 
known  as  pectin,  which  is  the  coagulating  substance  that  forms  the 
basis  of  fruit  jellies.  This  it  is  which  prevents  the  juice  of  berries 
and  similar  fruits  from  passing  through  filtering  media.  Pectin  may  be 
precipitated  by  the  addition  of  alcohol,  or  by  fermentation.  The  latter 
IS  the  best,  as  the  addition  of  alcohol  to  the  fresh  |uices  destroys  their 
aroma  and  injures  the  taste.  The  induction  of  a  light  fermentation  is 
far  the  better  method,  not  only  preserving,  when  carefully  conducted, 
the  taste  and  aroma  of  the  fruit,  but  yielding  far  more  juice.  The 
fruit  is  crushed  and  the  juice  subsequently  carefully  but  strongly 
pressed  out.  Sometimes  the  crushed  fruit  is  allowed  to  stand  a  while, 
and  to  proceed  to  a  light  fermentation  before  pressure  is  applied;  but 
while  a  greater  amount  of  juice  is  thus  obtained,  the  aroma  and  flavor 
of  the  product  are  very  sensibly  injured  by  the  procedure. 

To  the  juice  thus  obtained,  add  from  1  to  8  per  cent  of  sugar, 
and  put  away  in  a  cool  place  (where  the  temperature  will  not  rise 
over  70°  or  75*  F.).  Fermentation  soon  begins,  and  will  proceed  for  a 
few  days.  As  soon  as  the  development  of  carbonic  acid  gas  ceases,  the 
juice  begins  to  clear  itself,  from  the  surface  downward,  and  in  a  short 
time  all  solid  matter  will  lie  in  a  mass  at  the  bottom,  leaving  the 
liquid  bright  and  clear.  Draw  off  the  latter  with  a  siphon  very  care- 
fully, so  as  not  to  disturb  the  sedimentary  matter.  F"ermentation  should 
be  induced  in  closed  vessels  only,  as  when  conducted  in  open  con- 
tainers a  fungoid  growth  is  apt  to  form  on  the  surface,  sometimes 
causing  putrefactive,  and  at  other  times  an  acetic.  fermenUtion,  in 
either  event  spoiling  the  juice  for  subsequent  use,  except  as  a  vinegmr. 
The  vessel,  to  effect  the  end  desired,  should  be  filled  only  two-thirds  or 
three-fourths  full,  and  then  carefully  closed  with  a  tight-fitting  cork, 
through  which  is  passed  a  tube  of  glass,  bent  at  the  upper  end,  the 
short  end  of  which  passes  below  the  surface  of  a  vessel  filled  with 
water.  As  soon  as  fermentation  commences  the  carbonic  acid  developed 
thereby  escapes  through  the  tube  into  the  water,  whence  it  passes  off 
into  the  atmosphere.  When  bubbles  no  longer  pass  off  from  the  tube 
the  operation  should  be  interrupted,  and  decantation  or  siphoning,  with 
subsequent  filtration,  commenced. 

By  proceeding  in  this  manner  all  the  aroma  and  flavor  of  the 
juices  are  retained.  If  it  is  intended  for  preservation  for  any  length 
of  time  the  juice  should  be  heated  on  a  water-bath  to  about  176'  F., 
and  poured  while  hot  into  bottles  which  have  been  asepticized  by  filling 
with  cold  water,  and  placing  in  a  vessel  similarly  filled,  bringing  to  a 
boiling  temperature,  and  maintaining  at  this  temperature  until  the 
juice,  while  still  hot,  is  poured  into  them.  If  now  closed  with  corks 
similarly  asepticized,  or  by  dipping  into  hot  melted  peraffin,  the  juice 
may  be  kept  unaltered  for  years.  It  is  better,  however,  to  make  the 
juice  at  once  into  syrup,  usinj;  the  best  refined  sugar,  and  boiling  in  a 
copper  kettle  (iron  or  tin  spoils  the  color),  following  the  usual  precau- 
tions as  to  skimming,  etc.  The  syrup  should  be  poured  hot  into  the 
bottles  previously  heated  as  before  described. 

A  common  way  in  which  they  are  kept  from  fermenting  is  by  the 
use  of  salicylic  acid  or  other  antiseptic  substance,  which  destroys  the 
fermentative  germ,  or  otherwise  retards  its  action  for  a  considerable 
time.  The  use  of  this  acid  is  seriously  objected  to  by  some  as  injurious 
to  the  consumer.  About  2  ounces  of  salicylic  acid,  previously  dissolved 
in  alcohol,  to  25  gallons  of  juice,  or  40  grains  to  the  gallon,  is  gener- 
ally considered  the  proper  proportion. 

Another  method  adopted  is  to  fill  the  freshly  prepared  cold  juice 
into  bottles  until  it  reaches  the  necks,  and  on  the  top  of  this  fruit 
juice  a  little  glycerin  is  placed. 


Bottling  Unfermented  Grape-Juice. 
J.  J.  S.  and  G.  A.  M. — The  ordinary  method  is  simply  to 
place  the  corked  bottles  containing  the  juice  in  boiling 
water  for  ten  or  fifteen  minutes,  until  sterilization  has  taken 
place.  The  bottles  are  then  hermetically  sealed  by  running 
melted  paraffin  over  the  corks.  The  only  difficulty  with  this 
process  is  that  the  crude  cream  of  tartar,  or  argol,  is  pre- 
cipitated after  a  time,   and   makes  an   unsightly  appearance. 


We  are  under  the  impression  that  the  large  manufacturers 
of  grape-juice  allow  the  product  to  stand  until  the  argol  has 
precipitated,  then  drawing  off  the  clear  liquid  and  bottling 
it.  If  this  process  be  used,  the  juice  of  course  has  to  be 
exposed  to  the  air,  and  some  preservative  therefore  be- 
comes a  necessity.  Salicylic  acid  is  ordinarily  employed  for 
this  purpose.  One  grain  to  the  gallon  of  product  is  the 
quantity  most  often  used. 

A  lady  in  New  York  State  whose  grape-juice  has  become 
famous  in  the  immediate  locality,  but  who  makes  it  only 
for  the  use  of  her  own  family,  has  devised  the  following 
recipe :  Put  the  ripe  grapes  in  a  stone  jar  and  crush  them 
enough  to  start  the  juice.  Place  the  mass  upon  the  stove 
and  heat  it  until  the  juice  has  been  well  started,  but  use  no 
water.  Then  put  the  mass  in  bags  and  let  it  drip  for  twenty- 
four  hours.  Do  not  press  it  during  this  time.  To  one  quart 
of  juice  then  add  one  cup  of  sugar,  let  the  whole  come  to 
a  boil,  and  then  skim  and  strain  it.  Finally,  put  the  juice 
into  bottles,  filling  them  completely  full  and  sealing  them 
air-tight.  The  corks  should  be  cut  off  even  with  the  top  of 
the  bottle,  and  paraffin  poured  over  them  to  make  a  her- 
metical  sealing. 

Non-greasy  Cold  Cream. 

W.  S.  D. — The  following  formula  was  developed  by  B.  S. 
Cooban,  of  Chicago: 

Stearic   acid,   pure 240   grains. 

Carbonate  of  soda 156  grains. 

Powdered    borax 30    grains. 

Glycerin    1    fluidounce. 

Water    g    fluidounces. 

Mix  all  the  ingredients  together  and  heat  them  on  a  water-bath  until 
effervescence  ceases.  Remove  the  mixture  from  the  heat  and  stir  at 
intervals  until  it  begins  to  stiffen.  Then  add  20  drops  oil  of  ylang- 
ylang,  6  grains  of  heliotropin,  and  4  or  5  drops  of  oil  of  rose  dissolved 
in  one  fluidounce  of  alcohol.  Beat  this  up  to  two  or  three  times  its 
volume.  Sometimes,  on  solidifying,  it  becomes  rather  hard  and  does 
not  seem  smooth,  but  a  second  vigorous  beating  renders  it  fluffy  and 
creamy. 

Many  other  formulas  for  "greaseless"  cold  creams  have 
recently  appeared  in  this  and  other  departments  of  the 
Bulletin. 

Here  is  a  formula  suggested  by  I.  V.  S.  Stanislaus,  M.S., 
Phar.D.: 

White   wax 9  pounds. 

Mlelt  and  add 

White   paraffin  oil 4  gallons. 

Continue  beating  until  the  liquid  clarifies,  and  pour  it  into  a  solu- 
tion of 

Borax     yi    pound. 

Distilled    water 11^    pints. 

Reapply   heat  and  stir  until  the  cream   becomes   cream-white.     Add: 

Oil  of  rose  geranium 8  ounces. 

Stir  the  mixture  and  pour  it  into  jars. 


Writing  Inks. 

E.  J. — To  make  black  ink  use  the  following  formula: 
Aleppo  well  bruised,  4  ounces;  clean  soft  water,  1  quart; 
macerate  in  a  clean  corked  bottle  for  ten  days  or  a  fortnight 
or  longer,  with  frequent  agitation.  Then  add  of  gum  arabic, 
dissolved  in  a  wineglassful  of  water,  IJ/2  ounces,  and  lump 
sugar  J^  ounce.  Mix  well,  and  afterwards  add  further  of 
iron  sulphate  and  green  copperas  crushed  small,  IJ^  ounces 
of  each.  Agitate  occasionally  for  two  or  three  days,  when 
the  ink  may  be  decanted  for  use;  but  it  is  better  if  the  whole 
is  left  to  digest  together  for  two  or  three  weeks.    When  time 
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is  an  object,,  the  whole  of  the  ingredients  may  at  once  be 
put  into  a  bottle,  and  the  latter  agitated  daily  until  the  ink  is 
made;  and  boiling  water  instead  of  cold  water  may  be 
employed.  The  resulting  product  is  one  quart  of  excellent 
ink,  writing  pale  at  first,  but  soon  turning  intensely  black. 

BLUE    INK. 

Dissolve  basic  or  soluble  Prussian  blue  in  pure  water. 
This  is  the  most  permanent  and  beautiful  ink  known. 

PURPLE. 

For  a  decoction  of  twelve  parts  of  compeachy  wood  in 
120  parts  of  water,  add  1  part  of  subacetate  of  copper,  14 
parts  of  alum,  and  4  parts  of  gum  arable.  Let  the  mixture 
stand  from  four  to  five  days. 


Sticky  Fly-paper. 

F.  W.  D. — Boiled  linseed  oil  stands  out  as  the  basis  of 
the  popular  fly-paper.  If  any  retailer  is  daring  enough  to 
try  to  manufacture  these  papers  instead  of  buying  them,  here 
is  the  formula  to  start  with: 

Boiled    linseed    oil 6  ounces. 

Gum    thus 1  ounce. 

Castor    oil 2  ounces. 

The  quantities  of  the  ingredients  must  vary  according  to 
the  condition  of  the  linseed  oil.  It  is  necessary  to  have  a 
non-drying  base,  such  as  castor  oil,  in  the  composition.  Petro- 
leum oil  is  also  good,  and  a  slight  trace  of  beef  suet  is  not 
an  objection,  because  animal  matter  of  any  kind  helps  to 
draw  the  flies.    A  good  quality  of  parchment  paper  must  be 


A  Good  Catch.— P.  H.  Morgan,  one  of  the  successful  representatives 
of  Parke,  Davis  &  Co.,  caught  this  lake  trout  with  a  hook  and  line  in  the 
bay  at  Baraga.  Mich.,  not  long  since.  It  weighed  38  pounds  and  measured 
49  inches  in  length.  "  Mr.  Morgan  himself  is  shown  at  the  left  of  the  picture, 
while  the  other  two  men  are  E.  I.  Real  and  J.  E.  Clements.  Mr.  Real  is 
proprietor  of  "iThe"  Real  Pharmacy"  of  Baraga.  This  is  a  fish  story 
illustrated. 


used,  and  the  composition  spread  upon  it  while  hot  with  a 
stiflf  brush.  The  paper  should  then  be  folded  and  the  edges 
turned  over,  or  the  composition  should  be  prevented  from 
exuding  by  some  other  means. 

Use  the  paper  already  sized  as  it  comes  from  the  mills 
on  which  to  spread  the  mixture.  Or  spread  the  mixture  on 
paper  sized  with  glue.  Paper  is  sized  by  dipping  it  into  a 
weak  solution  of  glue  or  gelatin  and  letting  it  dry.  This 
prevents  the  oils  from  penetrating  through  the  pores  or 
interstices. 


Healing  Salve;  Catarrh  Ointment. 

G.  S.  W.  wants  a  formula  of  a  salve  for  general  use  on 
sores,  burns,  etc.  A  compound  resorcin  ointment  should  be 
very  satisfactory. 

Zinc  oxide    6  parts. 

Bismuth  subnitrate    6  parts. 

Petrolatum    21  parts. 

White  wax   10  parts. 

Hydrous   wool-fat    17.5  parts. 

Anhydrous    wool-fat    17.5  parts. 

Resorcinol     6  parts. 

Water    4  parts. 

Oil  of  cade    12  parts. 

Mix  the  zinc  oxide  and  bismuth  subnitrate  and  levigate  them 
thoroughly  with  11  parts  of_  petrolatum.  Then  melt  the  petrolatum 
and  white  wax  together  and  incorporate  the  zinc  and  bismuth  mixture 
in  this  base.  Melt  the  wool-fats,  and  in  them  incorporate  the  resor- 
cinol dissolved  in  the  water,  and  thoroughly  mix  this  mixture  with 
the  oil  of  cade.  Rub  the  petrolatum  and  lanolin  mixtures  together, 
making  100  parts  of  compound  resorcin  ointment. 

The  product  is  perfectly  smooth,  is  somewhat  firmer  than 
the  official  article,  and  is  therefore  a  better  dressing. 

For  a  catarrh  ointment  the  following  formula  has  been 
recommended : 

Boric    acid,    powdered 120  grains. 

Menthol     60  grains. 

Thymol     24  grains. 

Eucalyptol     16  drops. 

Bismuth  subcarbonate   120  grains. 

Cold   cream    360  grains. 

Petrolatum    300  grains. 

Dissolve  the  menthol  and  thymol  in  the  petrolatum  which  has  been 
melted  by  the  application  of  gentle  heat,  allow  the  solution  to  solidify, 
add  the  other  ingredients,  and  make  into  an  intimate  mixture. 

A  small  amount  of  this  ointment  is  to  be  snuffed  up  into 
the  nostrils  several  times  a  day. 


A  Hair  Tonic. 

G.  B.  P.  asks  whether  we  can  suggest  how  the  color  of 
the  following  preparation  may  be  made  lighter.  The  dark 
color  always  obtained  is  due  to  resorcin.  Can  this  be  left 
out  without  affecting  the  efficacy  of  the  mixture?  Filtering 
the  mixture  through  magnesium  carbonate  improves  the  mix- 
ture but  does  not  render  it  light  enough. 

Mercuric   chloride    1  grain. 

Quinine   sulphate    1  grain. 

Menthol     8  grains. 

Resorcin     10  grains. 

Tincture  of  cantharides 3  drachms. 

Fluid  extract    of    capsicum 8    drops. 

Spirit  of   camphor 1  drachm. 

Spirit    of    nitrous   ether 1  drachm. 

Solution   of   ammonium  acetate 1  drachm. 

Oil  of  gaultheria 8  drops. 

Oil   of   lavender 12  drops. 

Castor    oil    1  drachm. 

Spirit  of  myrrh,  to  make 8  ounces. 

In  this  formula  the  order  of  mixing  has  much  to  do  with 
the  color  formed.  Adding  the  ingredients  in  the  order 
named,  except  the  spirit  of  nitre,  which  should  be  poured  in 
last,  the  mixture  when  filtered  has  a  light  straw  color.    Spirit 
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of  nitre  in  combination  with  resorcin  forms  a  reddish  liquid. 
We  advise,  therefore,  that  the  spirit  of  nitre  be  omitted.  It 
is  of  no  use  here  anyway.  Leave  out  the  solution  of  am- 
monium acetate  and  also  the  lavender  oil  if  another  perfume 
is  added. 


Another  Hair  Tonic. 

L.  H.  writes  that  he  wants  a  good  formula  to  prevent 
hair  from  falling  out  and  to  promote  its  growth.  He  asks 
whether  this  preparation  is  of  value: 

Solution   of   ammonium   acetate 1  ounce. 

Oil    of    sweet    almond 1  ounce. 

Chloroform     1  ounce. 

Spirit    of    rosemary 5  ounces. 

The  formula  submitted  does  not  appeal  to  us.  A  resorcin 
compound  would  be  better.  We  recommend  the  following 
combination,  which  appeared  originally  in  the  Medical  World: 

Resorcin     3  drachms. 

Tincture  of  cantharides 4  drachms. 

Castor     oil 1  drachm. 

Spirit    lavender    compound 4  drachms. 

Glycerin     4  drachms. 

Best  imported  bay  rum,  enough  to  make...l  pint. 

Separate  the  hair  with  the  fingers,  morning  and  night,  and  rub  about 
a  teaspoonful  into  the  scalp.  It  will  not  barm  the  hair,  but  the  medica- 
tion does  its  work  on  the  scalp,  and  an  endeavor  should  be  made  to 
apply  it  there.  After  about  a  week  the  hair  will  become  unpleasantly 
oily.  When  this  occurs,  wash  the  hair  well  with  the  white  of  an  egg, 
followed  by  soap  and  warm  water,  and  finally  by  plain  water.  Repeat 
the  washing  a*  often  as  the  hair  becomes  oily,  and  the  dandruff  will 
soon  disappear. 

After  a  few  weeks'  use  the  preparation  may  be  discon- 
tinued, and  the  cure  will  usually  be  complete.  But  if  there 
is  any  sign  of  a  return  of  the  trouble,  an  application  once  or 
twice  a  week  will  keep  the  dandruff  in  permanent  subjection. 


Liquid  Soap. 

G.  B.  S.  wants  the  formula  of  a  liquid  soap  or  cleanser 
that  will  make  a  good  lather,  remove  the  dirt,  and  is  easily 
made. 

The  following  formula  suggested  by  John  Blamey,  Fal- 
mouth, England,  is  not  only  extremely  effective  but  also 
very  profitable : 

Saponis  mollis  8  pounds. 

Turpentine    1  pint. 

Melt  the  soap  in  an  evaporating  dish.  Remove  it  from  the  fire. 
Add  the  turpentine  litHe  by  little,  stirring  after  each  addition.  When 
cold,  rub  a  small  piete  into  the  hands,  rinse  with  warm  water,  and  you 
can  remove  the  most  obstinate  stains. 

This  preparation  also  removes  the  objectionable  odor  of 
iodoform  and  is  much  appreciated  by  surgeons  and  nurses. 


Green  Coloring  for  an  Insect  Destroyer. 

T.  W.  J.  sends  us  the  following  letter:  "We  manufacture 
an  insect  destroyer  according  to  this  formula: 

Mercuric    chloride 4  ounces. 

Hydrochloric     acid 4  ounces. 

Fluidextract   of  quassia 2  ounces. 

Methyl   alcohol 4  ounces. 

Water,    to    make , 80  ounces. 

In  order  to  differentiate  this  preparation  from  internal 
remedies  we  desire  to  make  it  a  vivid  green,  but  have  been 
unable  to  find  a  suitable  coloring  agent.  Can  you  help  us 
out?" 

Use  two  grains  of  "acid  green"  (Eaton)  to  the  pint.  This 
■will  produce  a  very  satisfactory  green  color. 


For  Saddle  Galls. 
W.  A.  S.— Blisters  or  galls  are  brought  about  by  badly 
fitting  harness  or  saddles,  which  produce  local  sores  very 
difficult  to  cure.  The  sores  should  be  washed  two  or  three 
times  a  day  with  water.  The  ointment  should  then  be 
applied  two  or  three  times  daily  on  clean  soft  cloths. 

(A)  Zinc   oxide    l  ounce  av. 

Water     i  ounce  av. 

Salicylic    acid yi  ounce  av. 

Mutton    tallow 25^   ounces  av. 

Lard     5  ounces  av. 

If  you  desire  preparations  without  mutton  tallow  use  the 
following  formulas : 

(2)  Tannin     l  ounce  av. 

Powdered  camphor    2  ounces  av. 

Zinc     oxide 3  ounces  av. 

Mix  and  sift  through  a  fine  sieve. 

Sprinkle   on    the    raw   or   injured   surfaces,   after   having 

washed  with  tepid  water  and  carbolic  soap. 

(3)  Tannin     1  ounce  av. 

Powdered    camphor 1  ounce  av. 

Powdered     golden-seal J4  ounce  av. 

Compound   tincture  of  benzoin 6  fluidounces. 

Glycerin    10  fluidounces. 


A  Strange  Drug. 
S.  M.  S.  submits  the  following  prescription : 

Extract  of  muirapuama 15  grains. 

Extract  of  triticum Zyi  grains. 

Extract  of   sumbul 7^  grains. 

Extract  of  quassia 7  grains. 

Make  16  capsules. 

S.  M.  S.  adds:  "What  are  the  first  two  articles  in  this 
formula?  The  prescription  was  sent  to  our  store  and  we 
were  unable  to  find  such  drugs." 

The  United  States  Dispensatory  has  the  following  to  say 
about  Muira-Puama:  "The  wood  of  a  Brazilian  tree,  be- 
lieved to  be  from  Dulcacia   ovata    (Miers)    Kze.    (Liriosma 


Dkuggists  on  an  Outing.— The  Ingham  County  Druggists'  Associa- 
tion in  Michigan  held  its  annual  picnic  not  long  since.  Mayor  Bennett's 
cottage  on  Hickory  Island  at  Pine  ILake  was  the  place  of  meeting.  All 
present  were  royally  entertained.  The  company  consisted  of  the  druggists, 
their  families,  clerks  and  sweethearts,  about  75  in  number,  and  most  of 
them  from  Lansing.  After  a  delightful  picnic  dinner  the  evening  was  spent 
enjoying  the  beautiful  fireworks  and  decorations  furnished  by  the  cottagers 
for  their  Venetian  celebration.  The  affair  was  a  complete  success  and  the 
day  one  to  be  remembered  by  the  grateful  picnickers.  The  accompanying 
snapshot  of  the  group  was  taken  inlfront  of  Mayor  Bennett's  cottage  and 
was  kindly  furnished  to  the  Bulletin  by  Mr.  M.  A.  Jones. 
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ovata  Miers)  (Fam.  Olacacese),  which,  according  to  Th. 
Peckolt,  contains  an  alkaloid,  muirapuamine,  and  is  used  by 
the  Brazilian  aborigines  as  an  aphrodisiac,  also  in  the  treat- 
ment of  dysentery.  In  impotence,  ten  to  twenty  minims  of 
the  fluidextract  may  be  taken  three  or  four  times  a  day. 
Triticum  repens  is  the  Latin  for  the  familiar  "couch  grass." 


Red  Indelible  Inks. 
R.  T.  B. — By  proceeding  according  to  the  following  for- 
mula, an  intense  purple-red  color  may  be  produced  on  fab- 
rics, which  is  indelible  in  the  customary  sense  of  the  word. 

(1)  Sodium    carbonate 3  drachms. 

Gum    arabic 3  drachms. 

Water    12  drachms. 

(2)  Platinic    chloride 1  drachm. 

Distilled  water 2  ounces. 

(3)  Stannous  chloride 1  drachm. 

Distilled  water 4  drachms. 

Moisten  the  place  to  be  written  upon  with  No.  1  and  rub 
a  warm  iron  over  it  until  dry;  then  write  with  No.  2,  and, 
when  dry,  moisten  with  No.  3.  An  intense  and  beautiful 
purple-red  color  is  produced  in  this  way.  A  very  rich  purple 
color,  the  purple  of  Cassius,  may  be  obtained  by  substituting 
a  solution  of  gold  chloride  for  the  platinic  chloride  in  the 
above  formula. 


Removing   Seed   Warts. 

H.  H.  S.  wants  to  know  what  remedy  can  be  used  for  the 
removal  of  seed  warts  that  grow  on  the  knuckles  and  under 
the  thumb-nails. 

Supplementing  our  answer  on  page  395  of  the  September 
Bulletin  we  print  the  following  suggestion  kindly  submitted 
by  M.  B.  Schaefer,  of  Huntington,  Ind.  He  writes:  "Apply 
castor  oil  every  night  and  morning  to  the  wart.  Within 
three  or  four  weeks  it  will  disappear.  The  treatment  is  safe 
and  cheap.  I  have  given  this  advice  for  thirty-five  years, 
and  have  seen  hands  covered  with  blemishes  become  clean 
and  smooth  under  applications  of  castor  oil. 


Garment  Cleaning  Soap. 

W.  W.  M. — Here  is  a  good  formula  of  a  garment  cleaning 
soap.  It  is  a  permanent  mixture  of  gasoline  or  benzine  with 
ordinary  laundry  soap : 

Good  bar  soap,  shaved  tip 165  parts. 

Ammonia   water    45  parts. 

Benzine    190  parts. 

Water,  sufficient  to  make 1000  parts. 

Dissolve  the  soap  in  600  parts  of  water  by  heating  on  a  water-bath, 
remove,  and  add  the  ammonia  under  constant  stirring.  Finally  add  the 
benzine,  and  stir  until  the  mixture  becomes  homogeneous  and  quite 
cold.  The  directions  to  go  with  the  paste  are:  Rub  the  soap  well  into 
the  spot  and  lay  the  garment  aside  for  a  half-hour.  Then  using  a  stiff 
brush,  rub  with  warm  water,  and  rinse.  This  is  especially  useful  in 
spots  made  by  rosins,  oils,  grease,  etc.  Should  the  spot  be  only  par- 
tially removed  by  the  first  application,  repeat. 


A  Disinfectant  and  Deodorant. 

T.  C.  D.  Co.  writes:  "An  undertaker  has  asked  us  to 
furnish  him  with  a  disinfectant  and  deodorant  suitable  for 
sprinkling  about  a  room.  It  must  not  stain  carpets  or  have 
a  disagreeable  pungent  odor  like  formaldehyde  or  the 
chlorides." 

We    suggest    the    official    compound    solution    of    cresol 


diluted  1  to  100  with  water.  It  is  an  excellent  disinfectant 
and  deodorant.  There  is  a  slight  coal-tar  smell  in  the  room 
after  using  this  preparation,  but  it  vanishes  over  night, 
especially  if  a  window  is  allowed  to  remain  open. 


A  Dry  Fire  Extinguisher. 

C.  &  B. — The   following   formulas   are  reprinted   from  a 
previous  issue  of  the  Bulletin  : 

(1)  Common    salt 8  parts. 

Sodium    bicarbonate 6  parts. 

Sodium    sulphate 2  parts. 

Calcium    chloride 2  parts. 

Sodium    silicate 2  parts. 

(2)  Common    salt 60  parts. 

Sal     ammoniac 60  parts. 

Sodium    bicarbonate 80  parts. 

(3)  Sal    ammoniac 100  parts. 

Sodium    sulphate 60  parts. 

Sodium   bicarbonate 40  parts. 


Oxygenated  Hand  Cleaner. 

E.  J.  F. — We  do  not  know  the  composition  of  the  pro- 
prietary preparations  which  you  mention.  The  following, 
however,  is  said  to  be  the  formula  of  a  good  and  wholesome 
hand  cleaner  put  up  in  powder  form: 

Powdered    Castile    soap 30  parts. 

Powdered    pumice 3  parts. 

China    clay 45  parts. 

Sodium    perborate 22  parts. 


Perfuming  Blotters. 

N,  O.  D.  desires  to  know  how  to  perfume  blotters. 

The  Seely  Perfume  Company  of  Detroit  advises  that  the 
edge  of  the  blotters  be  dipped  into  a  plate  containing  the 
perfume.  A  sufficient  amount  of  the  fluid  is  absorbed  to 
impart  a  fragrance  to  the  paper.  Another  plan  is  to  spray 
the  perfume  on  the  blotter  with  an  atomizer. 


A  Finger-nail  Polish. 

S.    B. — The    following   is    the    formula    for   a    paste    for 
polishing  finger-nails: 

Peroxide  of  tin 6   ounces. 

Tragacanth    6  grains. 

Glycerin    4  drops. 

Rose  water,  a  sufficient  quantity. 

Mix  and  make  into  a  paste.     Color  with  carmine  solution. 


Corn  Paint. 
B.  S. — ^Here  is  a  typical  formula  for  a  corn  cure; 

Salicylic  acid  4  drachms. 

Extract  of  cannabis  indica 32  grains. 

Ether    10  drachms. 

Alcohol     2  drachms. 

Collodion,   flexible   8J4    ounces. 


Short  Answers. 


i 


G.  S. — Any  of  the  pharmaceutical  houses  can  supply  you 
with  tablets  of  sodium  bicarbonate  and  charcoal.  They  usu- 
ally contain  a  little  peppermint  flavor,  but  that  is  desirable. 

F.  W.  D  and  J.  J.  S. — We  are  unable  to  find  a  process 
for  making  fly  ribbon. 
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THE  MONTH'S  HISTORY. 


TWO  BIO 
DRUG-STORE 
SYNDICATES! 


The  development  of  greatest  in- 
terest in  tlie  drug  trade  during  the 
last  few  weeks  has  been  the 
ioimation  of  two  big  dnig-store  syndicates  in  the 
East,  both  of  them  originating  in  New  York  City. 
One  is  known  as  the  United  Drug  Consumers'  Co. 
The  other  is  the  Lauer  Drug  Co.,  but  is  probably  to 
be  conducted  later  on  by  the  United  Chemists'  Co., 
which  was  incorporated  some  years  ago  but  which 
has  so  far  never  begun  active  operations.  The  first 
of  these  two  syndicates,  the  United  Drug  Con- 
sumers' Co.,  has  recently  been  incorporated  in  New 
York  State  with  a  nominal  capital  of  $1000,  but  it 
is  declared  that  the  capitalization  will  be  increased 
to  $1,000,000  as  soon  as  the  company  has  progressed 


sufficiently  far  in  its  operations.  Application  for  a 
charter  has  also  been  filed  in  Pennsylvania.  It  is 
proposed  to  establish  a  huge  chain  of  drug  stores  in 
New  York  City,  Philadelphia,  and  other  large  cen- 
ters in  the  East.  Few  new  stores  will  be  opened. 
The  plan  will  mostly  be  followed  of  purchasing  ex- 
isting stores,  paying  the  proprietors  for  them  in  the 
T-per-cent  preferred  stock  of  the  company,  and  in 
every  case  employing  the  proprietor  also  as  man- 
ager at  an  agreed  salary,  based  upon  his  average  net 
l)rofits  for  the  past  three  years  plus  a  percentage  of 
the  increased  profits.  If  this  ingenious  scheme  works 
out.  it  will  be  seen  that  comparatively  little  ready 
cash  will  be  required  to  finance  the  enterprise.  The 
company  is  said  to  be  backed  by  powerful  financial 
interests  as  well  as  by  drug  men  well  known  in  the 
trade,  but  so  far  absolute  secrecy  has  been  main- 
tained regarding  their  identity.  On  the  face  of 
things  the  project  is  being  engineered  at  the  start  by 
the  Continental  Finance  Co.,  a  respectable  and  strong 
financial  concern  in  New  York. 


THE  TOBACCO 
TRUST  BEHIND 
ONE  COMPANY. 


The  other  syndicate,  as  we  have 
explained,  is  known  at  present  as 
the  Lauer  Drug  Co.  It  is  oper- 
ating with  a  limited  capital  under  the  laws  of  New 
Jersey,  but  later  on  it  is  expected  that  the  United 
Chemists'  Co.  will  be  used  as  a  holding  concern.  The 
latter  company  (which  must  not  be  confused  with 
the  United  Drug  Consumers'  Company,  described  in 
the  previous  paragraph)  was  incorporated  three  or 
four  years  ago  with  an  authorized  capital  of  twenty 
millions,  and  the  interests  behind  it  were  understood 
at  the  time  to  be  the  American  Tobacco  Company 
and  its  retail  auxiliary,  the  United  Cigar  Stores  Co. 
These  interests  are  frankly  and  openly  backing  the 
Lauer  concern.  Mr.  Lauer  himself,  the  president,  is 
a  druggist  of  considerable  experience,  but  the  other 
officers  are  officers  also  of  one  or  both  of  the  tobacco 
companies.  The  Lauer  concern  proposes  to  do  large 
things.  It  expects  eventually  to  have  a  chain  of  drug 
stores  reaching  from  coast  to  coast!     So  far,  how- 
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ever,  only  half  a  dozen  or  more  pharmacies  have 
been  purchased.  When  the  United  Chemists'  Com- 
pany was  incorporated  some  years  ago  there  v^ere 
many  rumors  of  the  large  scale  on  which  it  proposed 
to  enter  the  retail  drug  business,  but  for  some  reason 
or  other  nothing  was  done  at  the  time.  It  was  said 
that  the  difficulty  of  securing  trained  store  managers 
operated  powerfully  as  a  handicap. 


DIFFEREMT 

ASPECTS  OF  THE 

SITUATION. 


The  present  situation- is  in  many 
respects  quite  complex  and  full  of 
unknown  potentialities.  It  has  not 
been  suggested  that  the  two  concerns  have  any  sub- 
terranean connection  with  one  another,  although  it  is 
perhaps  significant  that  for  the  present  they  will  not 
be  in  direct  competition.  The  United  Drug  Con- 
sumers' Co.  will  apparently  limit  its  operations  to 
the  large  cities,  while  the  Lauer  people,  at  least  for 
the  present,  will  conduct  stores  only  in  the  suburban 
districts  and  cities  of  the  second  and  third  classes. 
The  secrecy  surrounding  the  identity  of  the  men 
behind  the  United  Drug  Consumers'  Co.  has  led  to 
rumors  that  perhaps  the  Hegeman  Corporation  or 
the  Riker  people  were  involved  in  some  way,  but  this 
has  been  vigorously  denied  by  both  companies.  The 
Lauer  concern,  frankly  operating  under  the  aegis  of 
the  tobacco  trust,  seems  on  the  face  of  it  a  plan  to 
extend  the  scope  of  the  United  Cigar  Stores  Com- 
pany— a  remarkably  successful  retail  auxiliary  of  the 
trust  which  within  a  few  years  has  established  over 
600  shops  all  over  the  country.  It  has  often  been 
declared  that  the  National  Cigar  Stands  Company  is 
in  fact  another  auxiliary  of  the  tobacco  trust,  and 
some  little  color  is  given  to  the  assertion  by  the  fact 
that  much  of  its  stock  is  manufactured  by  the  trust. 
This  rumor  has  bobbed  up  again  in  connection  with 
the  developments  of  the  last  few  weeks,  but,  as 
before,  it  has  been  warmly  denied.  At  any  rate,  it 
looks  as  if  competition  would  be  pretty  severe  in  the 
sale  of  tobacco  and  cigars. 


DRUGGISTS  PLAN 
A  SYNDICATE. 


New  York  City  is  for  the  present 
the  storm  center  of  these  combina- 
tion movements  in  the  retail  trade. 
It  is  reported  that  the  United  Drug  Consumers'  Co. 
has  already  approached  several  hundred  druggists 
in  New  York  and  offered  to  take  over  their  busi- 
nesses. These  advances  have  been  met  with  a  good 
deal  of  suspicion,  particularly  because  the  company, 


in  offering  to  retain  the  former  proprietor  of  each 
store  as  its  manager,  will  sign  a  contract  with  him 
only  for  a  three-year  period.  The  druggists  fear 
that  they  may  be  thrown  out  in  the  cold  after  that 
time,  although  the  promoters  of  the  company  declare 
that  every  man  who  makes  good  will  be  kept  and 
that  there  will  be  every  incentive  for  him  to  win 
promotion  and  a  larger  income.  Peter  Diamond,  who 
was  president  last  year  of  the  State  Pharmaceutical 
Association,  and  who  is  a  leading  figure  in  the  New 
York  Retail  Druggists'  Association,  has  suggested  a 
movement  to  offset  the  operations  of  the  United 
Drug  Consumers'  Co.  by  organizing  a  similar  syndi- 
cate, thus,  as  he  expressed  it,  "fighting  the  devil  with 
fire." 


DETAILS    OF 
THE  SCHEME. 


Mr.  Diamond  proposed  to  have  a 
hundred  or  more  retailers  fomi  a 
syndicate,  and  he  announced  that 
50  had  already  agreed  to  go  into  the  scheme.  There 
would  be  a  cetitral  operating  office  where  all  the  buy- 
ing would  be  done.  All  the  stores  would  have  the 
same  kind  of  goods  and  the  prices  would  be  uniform. 
Advertising  would  be  done  collectively.  Assessments 
for  operating  expenses  would  be  levied  in  proportion 
to  the  valuation  of  the  stores  at  the  time  the  merger 
is  effected,  and  disbursements  of  the  joint  profits 
would  be  made  on  some  fair  basis.  In  order  to 
leave  the  way  of  escape  open,  it  would  be  provided 
that  any  druggist  might  withdraw  from  the  merger 
whenever  he  felt  so  disposed.  It  will  be  gathered 
from  this  somewhat  rough  outline  of  the  scheme  that 
the  Diamond  plan  did  not  contemplate  an  organic 
combination  so  much  as  a  loose  cooperation,  and  it 
remains  to  be  seen  whether  or  not  it  would  work 
out  successfully  if  attempted.  Later  on,  however,  it 
was  thought  that  perhaps  local  buying  clubs 
would  be  adequate  and  that  there  was  little  to  fear 
after  all  from  the  syndicate  movement. 


COOK  AND   PEARY 
OUTDONE. 


I 


If  we  may  believe  all  we  read  i 
the  New  York  drug  journals 
would  seem  that  the  Board-o 
Pharmacy  situation  down  there  is  arousing  even  more 
interest  than  the  drug  mergers.  We  have  already 
described  in  the  Bulletin  the  attack  made  by 
Assemblyman  Conklin  on  the  constitutionality  of  the 
New  York  State  Board  of  Pharmacy.  Mr.  Conklin 
and  certain  retail  "insurgents"  on  the  one  hand,  and 
the  members  of  the  board  on  the  other,  continue  to 
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keep  up  an  ink  fight  in  the  local  newspapers  and  the 
drug-  journals,  and  they  are  making  the  Cook-Peary 
dispute  look  very  tame  in  comparison.  Whether  the 
public  has  found  the  spectacle  edifying  or  not  we 
have  no  means  of  knowing.  Mr.  Conklin  declares 
that  Dr.  Anderson's  recent  election  to  the  board  was 
illegal;  that  the  board  itself  has  no  legal  existence; 
that  its  prosecutions  of  druggists  for  the  sale  of 
adulterated  and  deteriorated  drugs  are  therefore 
without  warrant  in  law ;  that  these  prosecutions  any- 
way are  so  unjustly  conducted  as  to  be  persecutions 
in  effect;  and  that  the  board  is  constantly  looking 
for  a  big  yield  of  fines  to  be  used  for  illegitimate 
purposes.  At  the  present  time  Mr.  Conklin  is  de- 
fending several  druggists  against  whom  suits  have 
been  brought  by  the  board,  and  these  issues  are  being 
fought  out  by  him  in  the  courts. 


The  whole  rumpus  really  had  its 

i,inen1n"piiblic.  ""&^"  '"  ^  factional  fight  involv- 
ing both  the  State  Association  and 
the  State  Board  of  Pharmacy.  The  two  factions 
met  on  the  battle-field  last  winter  at  Albany,  where 
there  was  a  fierce  stniggle  over  two  different  phar- 
macy bills  introduced  before  the  legislature.  The 
Conklin  measure  was  defeated  at  that  time,  while 
the  other  bill  was  vetoed  by  Governor  Hughes  after 
it  had  passed  the  legislature.  At  this  summer's 
meeting  of  the  State  Association  it  looked  as  if  the 
two  factions  had  gotten  together.  It  was  then  de- 
cided that  the  president-elect  of  the  State  Associa- 
tion would  call  a  meeting  to  be  attended  by  repre- 
sentatives from  all  the  local  associations  throughout 
the  State  for  the  purpose  of  finding  harmonious 
agreement  upon  a  pharmacy  bill  for  introduction  in 
the  legislature  the  coming  winter.  President  Stod- 
dart  called  the  conference,  which  was  held  in  New 
York  City  a  few  days  ago.  It  is  certainly  to  be 
hoped  that  our  New  York  confreres  will  succeed  in 
getting  together  and  preventing  those  public  fights 
which,  carried  on  in  the  newspapers,  do  so  much 
injury  to  the  reputation  and  cause  of  pharmacy  gen- 
erally. The  pharmaceutical  linen  ought  not  to  be 
washed  in  public. 


THE  JOBBERS 


It  was  to  be  expected  that  the 
ANDTHEN.A.B.  D.    ^'^tioual     Wholesale     Druggists' 

Association,  holding  its  annual 
convention  last  month  in  Richmond,  would  take 
umbrage  at  the  action  of  the  N.  A.  R.  D.  at  Louis- 
ville in  favoring  the  development  and  operation  of 


cooperative  buying  organizations.  Hence  there  need 
be  no  surprise  at  the  following  paragraphs  quoted 
from  the  address  of  President  Fred  L.  Carter  of 
Boston : 

This  is  a  radical  departure  from  the  wise  and  conservative 
policy  heretofore  pursued  by  the  N.  A.  R.  D.  in  this  respect, 
and  we  can  only  regret  that  the  retailers  have  thus  determined 
to  antagonize  both  the  wholesale  druggists  and  the  manufac- 
turers. I  fully  believe  that  this  movement  will  not  be  suc- 
cessful to  any  great  extent,  because  several  cooperative  con- 
cerns composed  of  retail  druggists  have  gone  out  of  business 
during  the  last  few  years  in  this  country,  and  we  can  only 
judge  of  the  future  by  the  past. 

Whatever  the  outcome  may  be,  it  is  of  course  incumbent 
upon  each  wholesale  druggist  to  keep  himself  thoroughly 
alive  to  the  situation  and  protect  his  own  interest  in  every 
lawful  way. 

Notwithstanding  all  the  efforts  which  have  been  or  may 
be  made  to  eliminate  the  middleman,  the  drug  jobber  is  an 
absolute  necessity  to  both  the  retailer  and  manufacturer,  and 
he  is  here  to  stay.  Let  us  therefore  calmly  pursue  the  even 
tenor  of  our  way,  confident  in  the  strength  of  our  position, 
"with  malice  towards  none,  with  charity  for  all." 

The  Association  passed  resolutions  declaring  that 
the  N.  A.  R.  D.  was  scarcely  conforming  to  its 
"Live  and  let  live"  policy,  and  also  asserting  that 
individual  jobbers  ought  to  protest  against  the  sale 
of  supplies  by  manufacturers  to  buying  clubs. 
*         *         * 

In  a  sense,  however,  the  most  in- 
™raE°DOCTOBs'^'*   teresting  feature  of  the  jobbers' 

meeting  in  Richmond  was  the 
argument  made  by  President  Carter  in  favor  of 
State  laws  prohibiting  physicians  from  dispensing 
their  own  drugs.  He  declared  that,  according  to 
popular  report,  the  "greater  percentage"  of  all  drugs 
and  medicines  used  by  the  people  are  dispensed  by 
doctors,  and  that  the  food  and  drug  laws  give  the 
State  no  supervision  whatsoever  over  such  supplies. 
The  druggist  himself  is  held  to  a  strict  accounta- 
bility for  the  character  of  his  goods,  while  the  dis- 
pensing physician  escapes  altogether.  An  Ohio  drug 
inspector  reported  at  this  year's  meeting  of  the  Ohio 
Pharmaceutical  Association  that  many  physicians 
were  using  cheap  and  inferior  drugs,  and  he  ex- 
pressed the  conviction  that  physicians  as  well  as 
pharmacists  should  be  brought  under  the  jurisdiction 
of  the  State  pure  food  and  drug  law.  President 
Carter,  however,  thought  that  the  drug  trade  ought 
to  go  farther  than  this  and  secure  the  enactment  of 
laws  prohibiting  physicians  entirely  from  dispensing 
medicines  except,  presumably,  in  cases  of  emergency. 
The  N.  W.  D.  A.,  however,  after  considering  the 
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(luestion  pretty  carefully,  decided  not  to  recommend 
or  foster  such  legislation.  The  new  president  of  the 
jobbers  is  Charles  S.  Martin  of  Nashville. 

*         *         * 

The  Federal  food  and  drugs  act  is 

convTctIoivs!  ^^^"&  P^^^^y  vigorously  enforced 
these  days.  We  have  before  us  as 
we  write  a  whole  grist  of  recent  convictions  and 
judgments.  Thus  a  corporation  in  Portland,  Ore- 
gon, was  successfully  prosecuted  for  manufacturing 
and  selling  "pure  extracts"  of  raspbeny  and  straw- 
berry which  in  fact  were  found  to  be  imitation 
flavors,  artificially  colored.  An  extract  of  lemon, 
so-called,  and  made  by  the  same  firm,  was  included 
in  the  judgment  because  it  contained  only  1,62  per 
cent  of  oil  instead  of  the  5  per  cent  demanded  by  the 
Federal  standard.  In  another  case  lithia  water  was 
declared  misbranded  because,  while  labeled  as  a  nat- 
ural product,  it  was  artificially  made.  Several  ship- 
ments of  canned  corn,  tomatoes,  and  the  like  were 
adjudged  misbranded  because  they  were  consider- 
ably under  the  weight  stated  on  the  labels.  Some 
syrup  was  deemed  misbranded  because  it  did  not 
contain  as  great  a  percentage  of  maple  sugar  as  the 
label  indicated,  and,  furthermore,  because  the  product 
was  called  "strictly  pure  Canadian  maple  and  sugar 
blended  syrup,"  when,  as  a. matter  of  fact,  it  was 
never  at  any  time  within  several  hundred  miles  of 
Canada.  That  the  movement  for  the  repression  of 
adulteration  and  fraud  in  food  and  drugs  has  become 
world-wide  is  evident  from  the  fact  that  a  second 
International  Congress  for  a  discussion  of  the  sub- 
ject was  held  late  last  month  in  Paris,  France,  under 
the  auspices  of  the  Universal  Society  of  the  White 

Cross  of  Geneva. 

*         *         * 

It    is   very   clear   that   the   black 

THEB^LAcS'sHEEP.  ^^^^^P  ^  pharmacy  who  insist 
upon  continuing  to  do  a  disgrace- 
ful business  in  the  illegitimate  sale  of  narcotics  are 
rapidly  getting  meted  out  to  them  the  punishment 
which  they  so  richly  deserve.  From  several  sections 
of  the  country  come  reports  of  pretty  vigorous  pros- 
ecutions. In  North  Carolina  the  Board  of  Pharmacy 
has  revoked  the  license  of  one  offender  even  though 
the  man  himself  was  at  one  time  president  of  the 
State  Association  and  a  strong  advocate  of  ethical 
and  professional  standards.  In  Baltimore  the  police 
authorities  are  ruthlessly  running  to  earth  every 
illegitimate  sale  of  cocaine  they  can  trace,  and  a 
number  of  prosecutions  have  been  made  during  the 
last  few  weeks.     The  judges  in  Boston  have  ex- 


pressed themselves  rather  indignantly  on  the  subject 
and  have  shown  a  disposition  to  be  pretty  severe  with 
violators  of  the  law.  In  Brooklyn  several  druggists 
have  been  caught  in  the  net  for  selling  preparations 
alleged  to  contain  cocaine,  and  not  long  since  the 
home  of  a  prominent  Brooklyn  physician  was  raided 
by  the  police  and  a  considerable  stock  of  cocaine 
captured.  One  great  difficulty  in  the  enforcement  of 
State  laws  results  from  the  absence  of  a  Federal  act 
prohibiting  interstate  traffic  of  an  illegitimate  nature. 
Once  Congress  can  be  induced  to  see  its  duty  this 
leak  will  be  stopped  in  considerable  measure.  A 
recommendation  favoring  a  national  law  was  made 
by  the  N.  W.  D.  A.  at  its  annual  meeting  in  Rich- 
mond last  month. 

*  *         * 

Two  or  three  months  ago  we  pub- 

wAs''Jfo  D^EFENSE.  ^'^^^^^  ^^  editorial  paragraph  in 
this  department  declaring  that  a 
druggist  need  not  always  consider  himself  safe  in 
selling  liquor  or  narcotics  because  he  has  done  so  on 
prescription.  If  the  prescription  has  not  been  writ- 
ten in  good  faith,  or  if  the  author  of  it  is  not  a  legal 
practitioner,  the  chances  are  considerably  more  than 
even  that  the  druggist  is  without  protection  in  the 
eyes  of  the  law.  This  point  is  well  shown  in  a  long 
decision  which  now  lies  before  us  and  which  was 
delivered  by  an  Ohio  judge  some  time  ago.  We  have 
not  the  space  to  go  into  all  the  details — the  language 
of  the  decision  itself  takes  up  a  whole  newspaper  page 
— but  we  may  say  that  a  druggist  was  convicted  of 
the  illegal  sale  of  liquor  even  though  he  was  able  to 
show  that  he  dispensed  the  substance  on  a  physician's 
prescription.  The  author  of  the  prescription,  one 
Dr.  Barker,  was  a  reputable  practitioner,  but  the  de- 
fendant made  no  effort  to  prove,  as  he  is  required  to 
do  under  the  Ohio  law,  that  Dr.  Barker  had  issued 
the  prescription  in  good  faith.  That  the  purchaser 
himself  had  not  gotten  the  liquor  in  good  faith,  and 
for  a  just  purpose,  was  made  clear  from  the  evidence 
and  was  furthermore  shown  by  the  fact  that  the 
druggist  had  arbitrarily  changed  the  date  on  the  pre- 
scription in  order  to  protect  himself  in  case  an  inves- 
tigation should  ever  be  made  of  the  sale.    Hence  the . 

conviction. 

*  *         * 

It  would  look  as  though  the  new 
**«EsiDENT^«»^HN    president   of   the    N.    A.    R,    D., 

Charles  H.  Hulin  of  Minneapolis, 
is  already  beginning  an  energetic  administration. 
He  issued  a  vigorous  call  last  month  for  "one  thous- 
and   lifters."     He  wanted  that  many  strong  men 
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throughout  the  country  to  act  with  him  in  stimu- 
lating a  plan  of  campaign  for  carrj-ing  out  the  in- 
structions of  the  Louisville  convention,  and  he  de- 
sired that  all  volunteers  should  come  from  those  who 
had  attended  one  or  more  of  the  eleven  annual  meet- 
ings of  the  N.  A.  R.  D.  Those  who  were  willing  to 
serve  were  requested  to  drop  a  postal  card  to  the 
president  at  Minneapolis.  In  the  meantime  we 
gather  from  a  recent  published  interview  that  Mr. 
Huhn  proposes  to  devote  his  administration  pri- 
maril}^  to  the  subject  of  price  protection.  He  has  also 
advanced  the  somewhat  novel  proposition  that  the 
N.  A.  R.  D.  should  go  into  the  indemnity  insurance 
business.  He  believes  the  work  can  all  be  done  at 
headquarters  and  that  the  only  additional  expense 
would  be  for  another  stenographer  and  perhaps  one 
more  lawyer  for  the  legal  department.  He  proposes 
to  study  the  insurance  laws  of  every  State  and  de- 
velop a  working  plan  for  consideration  by  the  first 
of  January.  Meanwhile  President  Huhn  was  given 
a  complimentary  banquet  on  the  20th  of  last  month 
by  the  druggists  of  Minneapolis,  the  chairman  of  the 
Committee  on  Arrangements  being  Prof.  Frederick 
Wulling. 

4(  4c  4( 


THE  FSEEMAN 
CASE. 


The  reference  to  price  protection 
in  the  foregoing  paragraph  sug- 
gests mention  of  a  decision  handed 
)wn  a  few  weeks  since  in  one  of  the  lower  courts  in 
;incinnati.    The  case  was  one  in  which  W.  B.  Free- 
lan,  the  manufacturer  of  a  face  powder,  brought 
lit  against  a  druggist  for  the  violation  of  his  con- 
ract.     The  druggist,  although  signing  a  contract 
)t  to  sell  the  product  below  the  stipulated  figure, 
id  not  to  supply  it  to  anybody  else  who  would  so  sell 
furnished  a  considerable  shipment  to  a  cutter  who 
It  the  article  on  the  market  at  a  price  declared  by 
le  manufacturer  to  be  ruinous  to  his  interests.   The 
)urt  held  that  inasmuch  as  the  article  was  not  pro- 
ted    by    either   patent   or   trade-mark,  and    was 
irely  a  secret  product,  to  restrict  its  sale  in  the 
lanner  involved  was  to  act  in  violation  of  the  Val- 
itine  anti-trust  law  of  the  State.    The  complainant 
iforms    us,  however,  that  this  suit  was  brought 
inder  one  of  its  old  contracts  and  in  nowise  affects 
ts  present  agency  agreement  with   retailers.     By 
rirtue  of  this  agreement  the  retailer  is  merely  an 
fent,  the  goods  being  consigned  to  him,  and  the 
Btle   remaining   with    the   manufacturer   until    the 
articles  have  passed  to  the  consumer.     Nevertheless 
le  Freeman  people  are  carrying  the  case  to  the 


higher  courts  from  a  conviction  that  the  principle 
involved  is  an  important  one  to  the  drug  trade  in 
general,  even  though  it  may  not  affect  the  pres- 
ent plan  under  which  the  Freeman  products  are 
marketed. 

*         *         * 


TWO  CANADIAN 
PLANS. 


Passing  from  the  question  of  cut- 
rates  and  price-protection  in 
America,  we  observe  that  our 
Canadian  cousins  tackled  the  problem  in  a  rather 
unique  manner  at  the  last  annual  meeting  of  their 
national  association  in  Banff.  After  discussing  the 
cut-rate  evil  at  considerable  length,  and  after  agree- 
ing that  it  was  largely  at  the  bottom  of  many  of 
their  pharmaceutical  troubles,  the  Canadians  decided 
upon  two  steps.  The  first  was  seen  in  the  passage 
of  a  resolution  which,  following  a  motion  made  by 
Henry  Watters,  president-elect  of  the  body,  declared 
that  "a  policy  of  exclusion  is  the  only  method  of 
effectually  terminating  this  condition  of  things."  By 
a  "policy  of  exclusion"  they  mean  the  refusal  to 
handle  products  the  manufacturers  of  which  do  not 
see  to  it  that  the  retail  prices  are  properly  protected 
in  some  manner  or  other.  The  other  step  taken  was 
a  decision  to  eliminate  from  membership  in  any  local, 
provincial,  or  national  association  a  druggist  who  is 
found  to  be  indulging  inexcusably  in  the  cutting  of 
prices. 


DEATH  OF  TWO 
PKOMINENT  MEN. 


Two  men  prominent  in  the  drug 
trade  passed  away  last  month. 
Alpheus  P.  Sharp,  one  of  the 
founders  of  the  house  of  Sharp  &  Dohme,  was  86 
years  old  but  was  nevertheless  in  pretty  good  health 
up  to  within  ten  days  of  his  death.  He  had  retired 
from  active  participation  in  the  business  as  long  ago 
as  1885,  and  to  the  newer  generation  in  the  drug 
trade  he  was  therefore  not  well-known  personally. 
Mr.  Sharp  was  one  of  the  founders  of  the  Maryland 
Pharmaceutical  Association  and  for  a  number  of 
years  was  also  prominent  in  the  affairs  of  the  A.  Ph. 
A.  A  paper  which  he  had  read  before  the  A.  Ph.  A. 
at  its  very  first  meeting,  held  in  1852,  was  re-read 
fifty  years  later  at  the  Golden  Jubilee  held  at  Phila- 
delphia in  1902.  The  Hon.  Gorham  D.  Gilman,  for 
half  a  century  in  the  wholesale  drug  business  in  Bos- 
ton as  a  member  of  the  firm  of  Gilman  Bros.,  was 
also  a  very  old  man,  dying  last  month  at  the  age  of 
87.  Mr.  Gilman  had  been  earlier  in  life  a  conspic- 
uous figure,  not  only  in  the  drug  trade  but  in  civic, 
Masonic  and  religious  affairs.     At  various  times  in 
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his  career  he  was  both  a  representative  and  a  senator 
in  the  State  legislature,  an  alderman  in  his  home  city 
of  Newton,  and  Consul-General  for  New  England 
of  the  Hawaiian  government. 

*     *     * 

The  School  of  Pharmacy  of  the  University  of 

Wisconsin,  which  has  developed  a  number  of  new 

ideas  in  pharmaceutical  education  during  the  last 

few  years,  has  now  established  what  it  calls  a  course 

in  drug-store  practice.     This  will  cover  all  of  the 

principal  activities  of  the  retailer  from  the  equipment 

of  a  drug  store  to  the  making  of  sales,  and  the  course 

will  be  given  with  the  aid  of  men  actually  engaged 

in  business. 

*         *         * 

The  Mississippi  Board  of  Pharmacy,  determined 
to  punish  all  violators  of  the  pharmacy  act,  whether 
for  the  illegitimate  sale  of  cocaine  and  liquor  or  for 
the  illegal  employment  of  unregistered  assistants,  has 
issued  a  notice  calling  on  the  citizens  of  the  State  to 
assist  the  Board  in  ferreting  out  violators  of  the  law 
and  promising  immediate  prosecution. 


charges.  President  Luyties  has  countered  by  bring- 
ing a  suit  for  libel  against  the  members  of  the  stock- 
holders' committee. 

*  *         * 

The  cut-rate  war  in  Baltimore  shows  no  sign  of 
diminution.  On  the  contrary,  the  circle  of  cut  prices 
is  rapidly  enlarging,  and  it  is  reported  that  some  of 
the  druggists  away  from  the  actual  scene  of  the  con- 
flict have  decided  to  enter  the  game.  Washington, 
too,  has  begun  a  cut-rate  war. 

*  *         * 

Now  we  are  to  have  an  "American  Dentists'  Syn- 
dicate." A  company  has  been  organized  under  the 
laws  of  New  Jersey  with  a  capitalization  of  $100,- 
000.  It  is  reported  that  the  business  of  several  of 
the  dental  supply  houses  will  be  taken  over. 
*     *     * 

Mrs.  Nellie  Florence  Lee,  of  Philadelphia,  the 
president  of  the  W.  O.  N.  A.  R.  D.,  spent  a  week 
in  Washington  not  long  since,  and  a  number  of  re- 
ceptions in  her  honor  were  given  at  the  homes  of 
prominent  members  of  the  organization. 


The  Sanitol  Co.  has  fallen  on  evil  days.  A  "stock- 
holders' protective  committee"  has  brought  suit  to 
have  the  present  officers  of  the  company  ousted  and 
a     receiver    appointed,     making    very     sensational 


The  Attorney-General  of  Michigan  has  ruled  that 
in  local  option  counties  druggists  may  not  sell  malt 
extracts  or  "hop  tonics"  except  in  compliance  with 
the  local  option  law. 


Many  N.  A.  R.  D.  Delegates  Visit  Cincinnati.— While  on  their  way  to  Louisville,  many  of  the  N.  A.  R.  D.  delegates  stopped  off  with  their 
families  at  Cincinnati,  where  they  were  guests  of  the  American  Druggists'  Fire  Insurance  Co.  One  of  the  parties  was  caught  by  the  camera  and  the 
result  is  shown  in  the  accompanying  reproduction.  The  day's  programme  included  a  trolley  ride  to  Fort  Thomas,  showing  the  most  picturesque  view  of 
the  Ohio  River  and  Ohio  Valley,  a  banquet  at  the  Hotel  Altamont  in  the  Kentucky  Highlands,  and  a  visit  to  the  famous  Zoological  Garden  of  Cincinnati. 
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EDITORIAL. 


PRESIDENT  TAFT  AND  THE  SHERMAN  ACT. 

The  famous  "IndianapKDlis  decree,"  falling  like  a 
meteor  on  the  "tripartite"  and  "rebate"  plans  of  the 
N.  A.  R.  D.  and  the  N.  W.  D.  A.,  compelled  an 
abandonment  of  all  efforts  on  a  national  scale  to 
prevent  price  cutting  and  forced  the  N.  A.  R.  D.  to 
adopt  other  issues  and  take  up  new  lines  of  work. 
The  organization  at  once  proved  its  vitality  by 
adapting  itself  to  the  changed  conditions,  and  every- 
body knows  what  it  has  since  done  in  carrying  on 
the  "propaganda,"  in  fostering  necessary  State  and 
national  legislation,  and  in  performing  other  func- 
tions of  a  most  useful  character. 

But  the  N.  A.  R.  D.  has  never  ceased  to  cherish 
the  hope  that  some  means  would  be  discovered  to 
check  ruinous  competition  and  keep  prices  on  a  liv- 
ing basis.  Since  the  Indianapolis  decision  it  has 
pinned  a  good  deal  of  faith  to  "contract"  and  "price- 
protection"  plans,  and  has  sought  in  every  possible 
manner  to  induce  or  force  proprietors  to  adopt  such 
plans  in  the  marketing  of  their  goods.  A  consider- 
able number  of  proprietors  have  hearkened  to  the 
wishes  of  the  retail  trade,  but  little  has  after  all  been 
accomplished  in  this  direction.  For  a  time  it  was 
hoped  that  the  Sherman  anti-trust  law  could  be  so 
amended  by  Congress  as  to  permit  the  N.  A.  R.  D. 
to  renew  its  anti-price-cutting  efforts  of  a  few  years 
since,  but  as  time  went  on  this  hope  seemed  to  have 
little  chance  of  realization. 

Now,  however,  President  Taft  has  declared  him- 
self in  favor  of  amending  the  Sherman  act,  and  his 
recent  speech  on  the  subject,  delivered  on  the  trip 
West,  is  of  deep  interest  to  the  drug  trade. 

The  N.  A.  R.  D.  has  always  taken  this  attitude 
toward  the  Sherman  law :  There  are  just  as  well  as 
unjust  restraints  of  trade.  There  are  trade  agree- 
ments which  are  proper  and  excusable  as  well  as 
trade  agreements  which  are  highly  improper  and 
entirely  inexcusable.  The  Sherman  act,  in  failing 
to  make  any  discrimination,  and  in  considering  all 
restraints  of  trade  to  be  contrary  to  public  policy, 
has  become  the  instrument  of  injustice  and  oppres- 
sive tyranny.  Tiie  primary  purpose  of  the  law,  in- 
deed, was  to  protect  the  public  and  the  small  dealer 
from  the  encroachments  and  the  extortions  of  the 
powerful  combinations,  but  this  very  purpose  has  in 
large  measure  been  defeated  by  the  iron-clad  and 


unyielding  terms  of  the  law  itself.  The  act  should 
therefore  be  amended  in  such  manner  as  to  permit 
the  courts  to  decide  whether  a  given  contract,  agree- 
ment or  combination  may  or  may  not  be  in  unrea- 
sonable restraint  of  trade  and  commerce — which  is 
after  ail  but  the  old  common-law  principle. 

President  Taft,  however,  does  not  agree  with  this 
view  of  the  question.  He  admits  the  necessity  for 
amendment.  He  strongly  expresses  his  conviction 
that  the  law  has  brought  "within  its  condemnation 
contracts  and  other  arrangements  which  are  actually 
innocent  in  their  characters  and  which  are  not  in- 
cluded in  those  various  combinations  which  it  was 
the  real  intent  of  the  act  to  suppress."  But  to  cor- 
rect the  situation  he  has  a  different  remedy  than  that 
urged  and  proposed  by  the  N.  A.  R.  D. 

He  believes  that  no  distinction  can  properly  be 
made  between  reasonable  and  unreasonable  re- 
straints of  trade.  "All  combinations  to  suppress 
competition  or  to  maintain  a  monopoly  in  whole  or 
in  part,  of  interstate  trade,  are  and  should  be  in  vio- 
lation of  the  anti-trust  law  and  should  be  punished 
as  such;  and  there  is  no  room  for  the  expression — 
reasdnable  or  unreasonable — in  this  general  view  of 
the  statute."  Under  the  circumstances  he  is  there- 
fore moved  to  make  the  following  recommendation : 

I  am  strongly  inclined  to  the  view  that  the  way  to  make 
the  anti-trust  law  more  effective  is  to  narrow  its  scope  some- 
what so  that  it  shall  not  include  in  its  prohibition  and 
denunciation  as  a  crime  anything  but  a  conspiracy  or  com- 
bination or  contract  entered  into  with  actual  intent  to 
monopolise  or  suppress  competition  in  interstate  trade. 

With  the  law  so  amended,  for  instance.  President 
Taft  believes  that  it  would  not  bear  upon  the  boy- 
cotts of  labor  unions  or  upon  the  existence  of  labor 
unions  themselves.  So  far  as  the  acts  of  the  unions 
are  injurious  to  the  interests  of  the  public,  they  can 
be  prevented  in  other  ways  and  by  means  of  other 
statutes.  It  was  not  the  original  intention,  indeed, 
that  the  Sherman  law  should  bear  upon  situations  of 
this  kind. 

Now,  whether  the  proposed  Taft  amendment  will 
give  the  relief  for  which  the  N.  A.  R.  D.  has  prayed 
is  an  open  question.  It  seems  to  us  that  it  would. 
President  Taft  proposes  in  effect  to  have  the  Sher- 
man act  outlaw  those  agreements  or  combinations 
only  zvhich  monopolize  or  suppress  competition  in 
interstate  trade.  Certainly  the  N.  A.  R.  D.  never 
sought  to  monopolize  competition.  It  would  seem  to 
us  equally  clear  that  its  plans  never  had  the  effect  of 
suppressing  competition.    True,  certain  dealers  were 
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denied  the  right  of  purchasing  supplies,  but  only  so 
long  as  they  refused  to  comply  with  terms  dictated 
in  the  interests  of  all  alike.  Competition  was  regu- 
lated but  not  suppressed. 


THE  BULLETIN'S  QUERY  DEPARTMENT. 

From  time  to  time  we  receive  letters  from  our 
readers  which  indicate  a  certain  misapprehension  of 
the  character  and  purpose  of  our  department  of 
"Queries"  in  the  Bulletin.  Perhaps,  therefore,  it 
may  not  be  amiss  to  have  a  little  general  chat  with 
our  subscribers  over  the  matter. 

If  we  were  to  say,  right  at  the  outset,  that  the 
query  department  is  not  conducted  for  the  benefit  of 
those  particular  men  who  ask  the  questions,  the 
statement  would  probably  be  met  with  some  surprise. 
And  yet  this  is  not  far  from  the  fact.  We  go  on  the 
assumption  that  a  difficulty  which  has  been  expe- 
rienced by  one  reader  is  also  a  difficulty  which  has 
been  experienced  by  others;  that  the  information 
which  a  single  man  requests  would  in  all  probability 
be  appreciated  by  many  hundreds  or  even  thousands 
of  readers;  and  that  in  striving  to  solve  the  prob- 
lems presented  by  individuals  here  and  there  we  are 
publishing  material  which  will  prove  readable  and 
valuable  to  our  subscribers  generally. 

This  is  the  whole  raison  d'etre  of  the  query  de- 
partment. If  it  weren't  for  this  consideration,  we 
could  not  afford  to  give  an  unlimited  service  to  indi- 
vidual subscribers.  It  would  take  more  time  and 
consume  more  effort  than  we  could  possibly  devote 
to  the  work.  It  would  give  a  few  men  here  and 
there  an  amount  of  assistance  out  of  all  proportion 
to  the  dollar  which  we  receive  from  each  of  them 
annually — and  we  may  add  here  that  we  have  always 
felt  that  the  reader  was  getting  his  full  dollar's 
worth  in  the  journal  itself. 

It  is  for  these  reasons  that  we  feel  compelled  to 
follow  the  uniform  rule  of  printing  all  answers  to 
queries  in  the  Bulletin  itself  instead  of  conveying 
them  direct  by  correspondence,  and  we  make  this 
statement  because  it  quite  frequently  happens  that 
readers  assume  that  we  have  obligated  ourselves  to 
send  them  by  mail  such  information  as  they  may 
request,  privately  and  immediately.  Some  of  them, 
indeed,  expressly  stipulate  that  they  do  not  want  the 
answers  to  their  queries  given  in  print,  and  they  ask 
us  to  serve  them  with  entire  secrecy. 

Then,  too,  querists  occasionally  get  out  of  patience 
with  us  if  replies  are  not  given  them  in  the  Bulle- 


tin as  early  as  they  think  they  ought  to  have  them. 
The  notice  which  appears  permanently  at  the  head 
of  the  department  of  "Queries"  in  the  Bulletin 
announces  that  questions  must  reach  this  office  be- 
fore the  15th  of  the  month  in  order  to  be  answered 
in  the  Bulletin  of  the  month  following.  Lest  this 
may  be  thought  a  severe  restriction,  let  us  explain 
that  after  the  15th  different  portions  of  the  journal 
are  successively  handed  to  the  printer  to  be  set  up 
in  type  and  afterwards  to  be  placed  on  the  press. 
Moreover,  considerable  time  is  often  consumed  in 
looking  up  information  for  queries,  and  time  is  al- 
ways a  scarce  article  with  us  at  the  end  of  the  month 
when  the  Bulletin  is  being  prepared  for  the  press 
and  the  whole  work  of  a  single  issue  is  reaching  its 
culmination. 

Another  one  of  our  query  rules,  also  printed  habit- 
ually at  the  head  of  the  department,  is  that  inquirers 
must  in  every  case  be  regular  subscribers,  and  that 
names  and  addresses  must  accordingly  be  affixed  to 
all  communications.  The  reason  for  this  is  apparent. 
The  work  of  answering  queries  involves  so  much 
time,  and  often  so  much  investigation  and  even  ex- 
perimentation, that  we  cannot  undertake  the  service 
for  any  but  those  who  have  a  certain  claim  on  us  as 
regular  patrons  of  the  journal. 

Now,  we  are  exceedingly  anxious  that  what  has 
been  said  in  the  foregoing  will  not  be  misunderstood. 
We  are  anxious  to  continue  the  department  of 
"Queries" — just  as  anxious  as  ever  we  were.  We 
believe  the  department  is  one  of  the  most  interesting 
in  the  journal.  We  have  reasons  for  knowing  that 
it  is  appreciated  by  our  readers  generally,  and  we 
want  to  serve  them  in  the  future  as  we  have  in  the 
past — to  the  best  of  our  ability.  In  this  editorial  we 
have  sought  merely  to  point  out  some  features  in 
connection  with  the  work  in  order  that  our  sub- 
scribers generally  would  understand  the  character 
of  the  service  more  thoroughly  and  would  therefore 
relieve  us  from  blame  when  such  conditions  arise 
as  we  have  described. 


Michigan  now  has  two  State  pharmaceutical 
bodies — the  one  which  has  been  in  existence  for  a 
quarter  of  a  century  or  more,  and  another  which  has 
recently  organized  as  the  Michigan  Retail  Druggists' 
Association.  The  initial  membership  is  said  to  be 
284  and  the  president  is  C.  A.  Bugbee.  Something 
more  about  the  Association  is  reported  this  month 
in  our  department  of  the  "Scrap  Book." 
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THE  HALL  OF  FAME. 


DEATH  OF  PROFESSOR  SEARBY. 

The  death  of  Prof.  William  M.  Searby  last  month 
brought  grief  to  thousands  of  pharmacists  through- 
^out  the  country.     Members  of  the  American  Phar- 
maceutical Association  who  attended  the  Los  An- 
reles  meeting  in   August   will  remember  that  the 


Pkofsssok  Siakby. 

Vofessor  looked  to  be  in  rather  feeble  health,  al- 

lough  he  took  considerable  part  in  the  proceedings, 

liscussed  several  subjects  of  importance  with  his 

^Id-time  incisiveness,  and  gave  no  hint  that  the  end 

rould  come  within  a  few  weeks  afterwards.     He 

lad  been  quite  sick  some  time  before  the  meeting, 

^owever,   and   it  had  even  been   reported  that  he 

rould  not  be  able  to  come  to  Los  Angeles.    So  great 

fas  his  interest  in  the  Association,  and  so  keen  his 

:sire  to  meet  his  old  friends  again,  that  he  spent  a 

?eek  or  two  practically  in  bed  in  order  to  recuperate 

lis  powers  as  much  as  possible  and  be  able  to  attend 

le  convention.    His  death  was  said  to  be  caused  by 

mcer. 

It  is  a  matter  of  common  knowledge  to  his  friends 

lat  Professor  Searby  never  really  recovered  from 

le  San   Francisco  earthquake  and  fire.     He  lost 

tactically  all  of  his  property  at  that  time,  and,  what 

ras  still  more  crushing,  his  wife  was  so  imperiled 

health  that  she  died  soon  afterwards.  The  double 
low  was  too  much  for  a  man  pretty  well  advanced 


in  life.  The  election  to  the  presidency  of  the  A.  Ph. 
A.  was  a  handsome  tribute  which  came  a  year  or 
two  later,  and  which  did  much  to  restore  his  courage 
and  faith.  His  occupancy  of  the  chair  at  the  Hot 
Springs  meeting  last  year  will  long  be  remembered. 
A  mar.  of  innate  courtesy  and  refinement,  he  yet  had 
strong  convictions  with  the  capacity  to  express  them 
in  terse  and  convincing  English,  and  as  a  presiding 
officer  he  left  little  to  desire. 

During  the  last  two  or  three  years  he  had  chiefly 
occupied  himself  with  founding  and  editing  the 
Pacific  Phanttacist  in  San  Francisco.  He  had  as  a 
writer  the  same  qualities  which  distinguished  him 
as  a  speaker,  and  his  editorials  united  sound  sense 
with  pure  and  pleasing  English.  The  journal  was 
welcomed  by  the  pharmacists  of  the  coast  and  made 
a  place  for  itself  at  once.  To  the  last  Professor 
Searby  was  also  the  dean  of  the  California  College 
of  Pharmacy,  and  the  hundreds  of  students  who  had 
been  passing  under  his  instruction  for  many  years 
were  grieved  beyond  measure  by  his  death.  He 
was  a  singularly  lovable  man — gentle,  generous, 
warm-hearted,  and  true  to  all  the  ideals  of  a  gentle- 
man. 

An  appreciative  sketch  of  Professor  Searby  was 
contributed  by  Dr.  Albert  Schneider  to  the  Bulle- 
tin for  January  of  last  year,  and  to  the  record  of 
honors  there  given  we  may  add  that  he  was  elected 
president  of  the  American  Conference  of  Pharma- 
ceutical Faculties  at  the  Los  Angeles  meeting  of  the 
A.  Ph.  A.  in  August — the  last  of  many  distinctions 
earned  by  a  lifetime  of  devotion  to  the  best  interests 
of  his  profession. 


A    PROSPEROUS    AND    HOSPITABLE 
CALIFORNIAN. 

Several  references  have  already  been  made  in  the 
Bulletin  to  the  bounteous  hospitality  with  which 
the  American  Pharmaceutical  Association  was 
treated  on  the  occasion  of  its  visit  to  the  Pacific 
coast  last  August.  Not  only  was  the  most  generous 
entertainment  provided  in  Los  Angeles  itself,  where 
the  convention  was  held,  but  the  members  were  re- 
ceived all  along  the  coast  wherever  they  went,  and 
provision  was  made  for  their  comfort  in  cities  like 
San  Francisco,  Oakland,  Seattle,  and  Portland. 
Autos  were  provided  to  show  them  about;  there 
were  lunches  and  dinners ;  and  everywhere  kind  and 
warm-hearted  hosts  were  in  evidence. 

In  Oakland  the  entertainment  was  chiefly  under 
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the  direction  of  R.  A.  Leet,  who  had  been  in  attend- 
ance upon  the  Los  Angeles  meeting  most  of  the 
week,  and  who  was  back  in  Oakland  ready  to  receive 
the  A.  Ph.  A.  people  when  they  should  come  north. 
At  least  two  parties  of  30  or  40  each  were  enter- 


R.  A.  Leet. 

tained  by  Mr.  Leet  and  his  associates.  The  beauty 
spots  of  Oakland,  Berkeley,  and  the  surrounding 
country  were  visited  in  autos,  followed  by  a  lunch 
at  one  of  the  down-town  restaurants.  Mr.  Leet  was 
courtesy  and  hospitality  incarnate,  and  he  put  the 
visiting  members  of  the  A.  Ph.  A.  under  serious 
obligations  to  him. 

Mr.  Leet  is  the  secretary  and  leading  spirit  of  the 
retail  drug  firm  of  Bowman  &  Co.,  Inc.  This  con- 
cern has  several  stores  and  is  a  very  prosperous  or- 
ganization. The  headquarters  establishment  in  Oak- 
land is  equipped  as  few  pharmacies  are  in  the  coun- 
try, and  it  enjoys  a  remarkable  trade.  The  Bowman 
people  have  the  cooperation  of  physicians  and  for 
the  most  part  do  a  very  ethical  business. 


THE  LATE  GOVERNOR  JOHNSON  ONCE  A  DRUG 
CLERK. 

In  the  death  of  Governor  John  A.  Johnson  of 
Minnesota  the  drug  trade  has  lost  a  possible  oppor- 
tunity to  have  one  of  its  former  members  elected  to 
the  presidency  of  the  United  States.  Governor 
Johnson  was  a  drug  clerk  something  like  ten  years, 
and  there  are  not  a  few  who  believe  that,  had  he 


lived,  he  would  have  represented  the  Democratic 
party  in  the  White  House  at  Washington.  It  can 
scarcely  be  doubted  that  he  was  rapidly  becoming 
the  greatest  hope  of  his  party  and  that  he  would 
have  been  at  least  the  Democratic  nominee  three 
years  hence.  Since  his  death  it  has  become  quite 
well  known  that  Governor  Johnson  held  a  secret 
aspiration  to  the  presidency,  although  he  was  so 
modest  and  unassuming  as  to  doubt  his  equipment 
for  the  place. 

Regarding  his  early  experience  in  the  drug  busi- 
ness, we  could  add  nothing  to  what  was  printed  in 
an  article  appearing  in  the  Bulletin  a  couple  of 
years  ago.*  A  worthless  father  compelled  him  to 
begin  the  struggle  of  life  when  he  was  12  years  old, 
and  between  the  ages  of  13  and  23  he  was  a  clerk  in 
the  drug  store  in  St.  Peter,  Minn.,  then  owned  by 
Heniy  Jones,  and  now  having  as  its  proprietor  C. 
H.  Clark.     He  often  referred  to  his  life  in  the  drug 


Gov.  John  A.  Johnson. 

store  as  being  an  excellent  preparation  for  the  career 
which  afterwards  opened  up  for  him.  On  the  one 
hand,  it  inculcated  habits  of  thoroughness  and  care- 
fulness ;  on  the  other,  it  gave  him  leisure  for  reading 
and  study,  and  thus  in  a  sense  laid  the  foundation 
for  intellectual  growth.  Governor  Johnson  presented 
a  remarkable  spectacle  of  a  man  rising  from  abso- 
lute poverty  and  obscurity,  with  all  the  odds  against 
him,  and  yet  becoming  the  idol  of  a  State  and  the 


I 


*See  Bulletin  for  December,  1907. 
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most  likely  candidate  of  a  great  party  for  the  high- 
est office  in  the  gift  of  the  nation. 

His  career  is  not  without  suggestion  to  the  army 
of  drug  clerks  of  to-day. 


A  NEW  PROFESSOR. 


Charles  H.  Stocking,  Ph.C,  B.S.,  has  been  elected 
Professor  of  Theoretical  and  Practical  Pharmacy 
in  the  Kansas  City  College  of  Pharmacy,  Kansas 
City,  Mo.,  and  assumed  the  duties  of  his  new  office 
in  September.  Mr.  Stocking  got  his  Ph.C.  degree 
from  the  School  of  Pharmacy  of  the  University  of 
Michigan  in  1907,  passing  the  State  Board  examina- 
tion immediately  afterwards,  He  was  then  employed 
in  the  store  of  E.  E.  Calkins,  of  Ann  Arbor,  secre- 
tary of  the  Michigan  State  Pharmaceutical  Associa- 


Cbablis  H.  Stockimg.  Ph.C.  B.S. 

tion,  until  September,  1908,  when  he  reentered  the 
university  to  take  the  B.S.  course  in  pharmacy.  He 
finally  graduated  with  this  degree  in  June  of  the 
present  year,  and  during  the  last  semester  of  his 
course  was  president  of  the  Prescott  Club. 


AN   AGGRESSIVE   CHICAGO    DRUGGIST. 

Chicago  is  a  live  town ;  the  Chicago  druggists  are 
live  men;  and  a  representative  specimen  of  the  type 
is  O.  U.  Sisson,  Ph.G.,  at  the  corner  of  50th  Place 
and  Cottage  Grove  Avenue.     Mr.   Sisson  is  after 


business  every  minute — and  he  gets  it,  too !  Among 
other  things,  he  enjoys  a  remarkably  good  soda 
trade,  and  in  his  advertising  he  pounds  away  on  the 
element  of  purity.  He  explains  that  he  has  a  new 
soda  fountain,  new  soda  tanks, 'a  new  work-board; 
that  the  ideal  of  cleanliness  is  observed  in  every  par- 


O.  U.  Sisson. 

ticular;  that  everything  is  as  fresh  and  sanitary  as 
it  can  possibly  be  made.  One  of  his  catchy  sayings 
is  this:   "Coldest  soda  to  be  found  anywhere." 

•Those  who  are  familiar  with  the  slang  of  the  day 
will  know  that  the  phrase  "O  you"  this  and  "O  you" 
that  has  sprung  into  universal  use  during  the  last 
year  or  two.  It  was  stated  in  the  Chicago  Tribune 
several  months  ago  that  by  virtue  of  his  initials  Mr. 
Sisson  was  the  original  "O-you"  man,  and  during 
the  past  summer  he  has  made  the  most  of  this  unique 
distinction  in  his  advertising. 


AN  ERROR  CORRECTED. 

In  this  department  of  the  August  Bulletin  ap- 
peared a  short  personal  sketch  of  John  Coleman,  of 
Wheeling,  West  Virginia.  The  statement  was  inci- 
dentally made  that  Mr.  Coleman  was  a  graduate  of 
the  Scio  College  of  Pharmacy.  We  now  find,  on 
the  contrary,  that  Mr.  Coleman  was  graduated  from 
the  Philadelphia  College  of  Pharmacy  in  the  class 
of  1884,  and  that  he  returned  twenty  years  later,  in 
1904,  for  a  postgraduate  course  in  chemistry  and 
bacteriology.  It  will  be  of  further  interest  to  state 
that  Mr.  Coleman's  son,  George,  graduated  from 
the  Philadelphia  College  last  spring. 
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The  Kimball-Stone  Drug  Co.,  of  Bakersfield.  Cal..  have  one  of 
the  best  and  most  successful  stores  on  the  Pacific  coast.  Mr.  Kim- 
ball himself,  the  energetic  senior  partner,  is  seen  standing  at  the 
right  front  of  the  picture. 


This  optical  department  is  run  in  connection  with  the  Kimball- 
Stone  store,  but  the  space  is  rented  outright  to  an  optician.  In  a  way 
it  helps  give  the  store  that  completeness  of  service  for  which  it 
has  always  had  an  enviable  reputation. 


This  view  shows  the  "  Southern  Pharmacy"  in  the  great  health 
resort  of  Hot  Springs,  Arkansas.  Something  like  100  prescriptions 
are  dispensed  here  daily.  Byrd  H.  Paget  is  the  proprietor  and 
C.  J.  Humphreys,  Ph.G  ,  is  the  manager. 


Here  we  have  an  interior  view  of  the  handsome  store  of  F.  A. 
Ridgeway.  of  Washington,  D.  C.  Note  the  wealth  of  plate-glass 
along  the  street  front.  The  handsome  fountain  at  the  right  is  a 
"  Liquid  Iceless." 


Osseward  &  Rubenstein  of  Seattle,  Washington,  have  fre- 
quently been  referred  to  in  the  Bulletin  as  having  an  exclusive 
prescription  business— one  of  the  best  in  the  entire  country.  This 
shows  a  corner  of  their  pharmacy. 


Here  we  have  a  partial  view  of  the  store  of  the  Hamilton-Martin 
Drug  Co.,  Inc.,  of  Charlotte,  N.  C.  It  is  very  evident  that  a  large 
soda  business  is  enjoyed.  The  fountain  was  installed  in  1905  by  the 
Puffer  Manufacturing  Co. 


Some  Successful  Dru^  Stores. 
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Jumping  over  now  into  Anstralia.  we  are  showing  in  this  picture 
a  corner  of  a  pharmacy  located  at  4S0  Bridge  Road,  Richmond. 
Melbourne.  C.  N.  Ranson  and  James  Y.  Allan  are  enthusiastic 
readers  of  the  Bullitin. 
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Another  foreign  pharmacy  is  this  establishment  of  Prado  & 
Cia.  in  Guatemala  City,  Guatemala,  which  is  one  of  the  most 
prosperous  stores  in  Central  America.  This  store  is  of  the  Spanish 
type. 


The  Tallman  Drug  Co.,  Gtrred  &  Higgens,  proprietors,  are  re- 
sponsible for  this  well-stocked  pharmacy  in  Walla  Walla,  Washing- 
ton, located  at  the  corner  of  Second  and  Main  Streets. 


This  is  the  new  Trust  Building  pharmacy  in  Terre  Haute,  In- 
diana. All  of  the  interior  finishings  are  in  mahogany  and  the  soda 
fountain  is  a  new  25-foot  "  Liquid  Iceless." 


Here  we  have  the  establishment  of  the  Chamberlin  Drug  Co.  of 
Collingswood,  N.  J.  The  fountain  is  a  "  Lippincott  Iceless,"  and 
the  store  enjoys  an  uncommonly  prosperous  business. 


Dr.  J.  L.  Harrison  &  Co.  are  the  proprietors  of  this  store  in 
Cruger,  Miss.,  located  right  in  the  heart  of  the  cotton  producing 
section  of  the  State,    A  stock  of  $6500  is  carried. 


Some   Successfnl  Dru|{  Siorea, 


HOLIDAY  ADVERTISING. 


Methods   Used    by  Successful   Dru^^ists — Specimen  Announcements    Employed  Here  and  There  Last 

Season — Now  is  the  Time  to  Make   Preparations. 


Probably  no  season  of  the  year  is  a  source  of 
greater  revenue  to  the  druggist  than  Christmas. 
Then  of  all  times  man's  spirit  of  thrift  gives  way  to 
the  habit  of  the  spender  and  saving  were  a  task. 
Everybody  is  buying  gifts  from  the  highest  to  the 
humblest ;  from  the  boss  down  to  the  office  boy  there 
is  a  desire  to  buy  presents  of  every  sort.  To  the 
wide-awake  druggist  this  season  offers  every  induce- 


SPECIAL 

HOLIDAY    BARGAINS 

AT 

CHILD'S   DRUG   STORE 


As  we  buy  for  cash  and  sell  at  a  closer  mar- 
gin of  profit  than  other  stores,  your  money  will 
go  farther  here  than  elsewhere.  Come  and 
look  around  before  our  assortments  are 
broken.  If  you  don't  happen  to  know  just 
what  you  want,  we  will  aid  you  to  make  a 
proper  selection.  You  can  make  part  pay- 
ment on  an  article  and  we'll  put  it  aside  for 
you  until  you  want  it.  Be  sure  you  do  your 
Christmas  shopping  early,  as  our  store  will 
be  crowded  later  on,  and  we  might  not  be  able 
to  give  you  as  much  attention  as  we  would 
like  to.  Our  assortments  were  never  larger 
and  our  prices  never  lower. 

CHILD'S    DRUG   STORE 

Main  and  Jefferson  Streets 


This  ad.  is  intended  as  a  preliminary  announcement 
and  may  be  inserted  a  few  weeks  before  Christmas. 

ment  to  put  in  a  line  of  attractive  novelties.  The 
great  majority  of  proprietors,  we  may  assume,  have 
already  purchased  their  stock;  but  a  few  hints  on 
how  to  advertise  the  line  and  get  rid  of  the  goods 
should  be  very  timely  just  now. 

At  the  start  a  few  announcements  of  a  general 
nature  are  very  desirable.  Not  many  years  ago 
James  S.  Gleghorn  brought  out  several  advertise- 
ments which  were  used  with  much  success  to  usher 
in  the  holiday  trade.  They  can  be  inserted  as  early 
as  a  month  before  Christmas  and  may  be  run  for  a 
week  at  a  time  after  the  manner  of  the  Child's  ads. 
which  are  reproduced  herewith.  These  were  among 
those  written  by  Mr.  Gleghorn. 

The  newspapers  represent  probably  the  best  means 


of  advertising  gifts.  E.  D.  Hirschy  of  Kewanee, 
Illinois,  runs  a  half-page  in  his  local  paper,  using 
copy  somewhat  like  this : 

Better  come  in  and  let  us  show  you  our  stock.  If  you 
don't  know  exactly  what  to  get  we  may  be  able  to  suggest 
something  that  is  suitable. 

You  can  depend  on  our  word,  for  truth  pays  in  dollars  and 
cents;  we  won't  tell  you  that  black  wood  is  ebony  or  sheep 
skin  is  Russian  Seal. 

We  have  some  real  values  in  toilet,  military,  manicure, 
baby,  shaving  and  smoking  sets.  We  bought  late  and  in  this 
way  picked  up  bargains  from  the  anxious  wholesalers,  as 
this  season  was  a  disappointment  to  them. 

In  hand,  stand  and  triplicate  mirrors  we  have  a  larger 
assortment  than  ever. 

Standard  perfumes  in  fancy  trinket  boxes  and  jewel  cases, 
thus  serving  a  double  purpose. 

Lowney's  Chocolates  and  Bon-bons  need  no  introduction. 

For  men  we  have  Cigars,  Pipes,  Cigar  Cases,  Safety 
Razors,  Collar  Boxes  and  Bags,  Fountain  Pens,  and  Travel- 
ing Sets. 

For  Ladies  and  Artists  we  have  China,   Oil,  Watercolor 


AT  CHILD'S 

DRUG   STORE 

Youll  find  all  the  well-known  and  favorite 
Perfumes  and  Toilet  Waters  from  England, 
France,  Russia,  and  America  put  up  in  beau- 
tiful boxes  especially  for 

CHRISTMAS   GIFTS 

Our  store  is  full  of  surprises,  the  pleasantest 
of  which  is  that  you've  more  money  left  when 
through  buying  than  you  expected.  We've  a 
knack  of  getting:  together  a  collection  of  gifts 
that  don't  cost  much,  and  yet  give  great 
pleasure,  because  they  are  different  from 
what  you  will  see  elsewhere.  Pay  our  store 
a  visit  whether  you  buy  or  not,  and  see  for 
yourself.  Gifts  for  men,  women,  and  children 
within  the  reach  of  all. 

CHILD'S    DRUG  STORE 

Main  and  Jefferson  Streets 


When  the  Christmas  shopping  is  well  started  this 
ad.  is  run  in  the  local  paper  calling  attention  to  the 
goods  on  sale. 

and  Crayon  outfits,  Pyrographic  outfits.  Stationery,  and  Post- 
card Albums. 

In  leather  goods  we  carry  the  largest  and  best  values  in 
this  section. 
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Then  we  have  a  large  selection  of  little  remembrances, 
and  they  are  all  good. 

We  stand  back  of  every  sale.  This  is  the  attitude  of 
Hirschy's  store,  an  important  thing  for  you  to  know. 

Folders  and  circulars  are  also  very  serviceable. 
Charles  J.  Fuhrmann,  of  Washington,  D.  C,  distrib- 


LOW  PRICES 

Courteous  and  intelligent  service  makes 
Christmas  shopping  a  pleasure  at 

CHILD'S   DRUG   STORE 

THAT'S  WHY  OUR  STORE 
IS  ALWAYS  CROWDED 

This  is  Christmas  week  and  your  last  chance 
to  see  the  largest  and  most  attractive  collec- 
tisn  of  miscellaneous  Christmas  gifts  for  men. 
women,  and  children  ever  gotten  together 
under  one  roof  in  this  town— and  the  best  part 
of  it  is.  these  beautiful  gifts  are  within  the 
reach  of  all,  ranging  in  price  from  26  cents  up 
to  »3.00. 

Be  sure  and  see  our  assortment  before  going 
elsewhere.  If  we  can't  please  you,  you  can't 
be  pleased. 

Our  prices  always  the  lowest. 

CHILD'S    DRUG    STORE 

Main  and  Jefferson  Streets 


At  the  height  of  the  holiday  business,  a  vigorous  ad. 
is  used  dwelling  particularly  on  the  low  prices. 

uted  last  year  a  four-page  folder  51/2  by  8^  inches 
in  dimensions.     Here  is  the  text  of  one  page : 

OUR  HOLIDAY  LINE 

Is  more  extensive  this  year  than  ever  before.  We 
have  been  on  the  lookout  for  several  months  past 
in  order  to  gather  together  the  most  attractive 
line  of  Holiday  Goods  possible  with  which  to 
greet  you  this  Christmas.  Our  assortment  of 
fine  imported  Xmas  Post  Cards,  Motto  Cards 
and  Fancy  Embossed  Tags  and  Cards  for  Christ- 
mas Packages  cannot  be  excelled  anywhere  in  the 
city. 

CHRISTMAS     STATIONERY— QUITE     SUGGESTIVE, 
ISN'T  IT? 

You  will  surely  think  so  when  you  see  the  fine 
papers  we  are  offering  at  popular  prices — from  25 
cents  to  $1.00  a  box.  You  must  conic  and  see 
for  yourself,  as  we  cannot  fully  describe  them  in 
this  limited  space  and  might  fail  to  mention  just 
the  paper  you  were  looking  for  at  just  the  price 
your  pocketbook  would  have  it. 

OUR  HOLIDAY  PERFUME  LINE. 

We  had  in  mind  several  things  in  placing  our 
holiday  perfume  line,  the  paramount  consideration 
being  price  in  conformity  with  quality.  We  have, 
as  a  consequence,  a  holiday  line  to  submit  for 
your  approval  which,  taking  price  and  quality  into 


consideration,  we  believe  to  be  second  to  none. 
It  comprises  the  daintiest  and  sweetest  perfumes 
from  the  best  manufacturers.  The  gift  cases  in 
which  they  are  contained  are  of  unusual  beauty, 
and  we  have  a  large  variety  to  select  from.  No 
stale  odors  or  antiquated  designs.  We  invite  you 
\o  inspect  this  beautiful  collection  of  fine  per- 
fumes. 

We  also  have  an  excellent  line  of  Candies  and 
Cigars  in  holiday  packages.   Shaving  Mugs  and    " 
Lather  Brushes,  Combs  and  Hair  Brushes  at  pop- 
ular prices. 

W.  J.  Boulet,  of  Green  Bay,  Wisconsin,  issued  a 
circular  last  year  which  folded  into  three  sections. 
One  of  them  was  devoted  to  holiday  gifts.  The 
typographical  arrangement,  as  may  be  seen  from  the 
accompanying  reproduction,  was  particularly  good, 
the  items  being  set  down  in  two  columns  with  brief 
descriptive  text  under  each  heading. 

M.  A.  Williams,  of  Leesburg,  Ohio,  merely  sent 


Cor  the  holidays  we  have  made  a  careful 

J     selection  of  pretty  anc 

useful  things. 

We  are  of  the  opinion 

that  if  you  have  in  mind  any 

of  the  things  mentioned  be 

ow,  it  will  be  to  your  interest 

to  look  at  them. 

Every  article  is  new— not  an  old  or  shelf-worn  piece 

in  the  entire  display— all  are  selected  with  the  thoaght 

of  usefulness  and  pleasure  giving. 

Come  in  and  see. 

Toilet    nets 

Manicure  Sets 

One  Dollar 

One  to 

to  Five 

Three  Dollars 

Stationery 

Poet  Card  Albums 

in  pretty  Xmas 

Some  real 

boxes— 

nice  ones 

25  cents  to  a  dollar 

25  cents  to  81.50 

Perfume 

Perfumes  In   Bulk 

in  pretty  packages 

All  the  well-known 

25  cents  to  a  dollar 

odors  and  some 

Toilet    Waters 

new  ones 
Sachet    Powders 

Comprising  such 

popular  makes  as 

The  favorites— Vio- 

Palmer's, Hudnut's 

let,  Heliotrope, 

Colgate's,  Rick- 

Rose,  and  a  few 

secker's.  Spiehler's 

specials— Crysis. 

Dabrook's 

Corylopsis,  Societe 

Clftar Jars 

le  Grande— 
and  others 

50c.-75c.-<1.00 

Cigrars— Popular  Brands 

Xmas  Tree  Trimmiags 

50c.  and  11.50  the  box 

//  you  get  it  at  Boulet's  it's  good. 

This  ad.,  handsomely  printed  in  red  on   light  stock,  was  used  by 
W,  J.  Boulet,  of  Green  Bay,  Wisconsin. 

out  a  card  last  year.  This  firm  enjoys  a  rather 
unique  distinction,  being  the  only  pharmacy  in  Ohio 
that  is  located  on  the  second  floor,  a  fact  featured  in 
their  announcement. 

A  more  pretentious  ad.  was  gotten  up  by  Zerbst's 
drug  store  of  St.  Joseph,  Mo.,  and  reflected  consid- 
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erable  thought  on  the  part  of  the  management.  A 
souvenir  Christmas  opening  was  arranged  and  every 
woman  who  made  a  purchase  of  50  cents  or  over 
received  some  token  of  remembrance.  A  large  cir- 
cular 10  by  14  inches  in  dimensions  was  distributed 
very  widely  exhorting  the  people  not  to  purchase 
their  holiday  goods  until  they  saw  Zerbst's  collec- 
tion. They  were  assured  that  his  prices  were  right 
and  were  asked  to  call  at  the  store  and  see  the  win- 
dow displays. 

The  ads.  which  we  have  reproduced  in  this  article 
would,  of  course,  have  to  be  adapted  to  the  needs  of 


the  individual  store.  Our  purpose  in  directing  at- 
tention to  them  is  merely  to  bring  out  in  a  vivid  way 
the  general  importance  of  publicity  during  the  holi- 
day season.  True,  one  can  get  along  without  adver- 
tising, but  as  well  try  to  do  without  salesmen.  If  a 
proprietor  can  afford  to  invest  in  a  line  of  holiday 
goods,  surely  it  behooves  him  to  let  the  people  know 
it.  Every  store  owner  cannot  be  expected  to  hire 
an  orchestra  to  attract  Christmas  shoppers,  but  a  few 
ads.  can  be  run  in  the  daily  papers  or  other  adver- 
tising media  can  be  employed  to  the  direct  benefit  of 
the  business  and  without  any  great  outlay. 


THE  PRESIDENTIAL  DRUG  STORE. 

The    Pharmacy    Patronized    by    President    Taft    and    His    Family    During    the    Past    Season — That    of 

Thomas  F.  Delaney  in  Beverly,  Massachusetts — A  Town  Full  of  Historic  Interest 

and  a  Store  with  a  Remarkable  Patronage  of  Famous  Men. 

By  GEORGE  C.  FROLICH. 


The  eyes  of  the  country  last  summer  were  cen- 
tered on  that  beautiful  New  England  city,  Beverly, 
where  our  president  had  established  his  summer 
home,  thereby  making  Beverly  the  center  of  the 
nation  for  the  time  being. 

HISTORIC  BEVERLY, 

On  the  North  Shore  of  Massachusetts,  about  18 
miles  from  Boston,  lies  Beverly,  the  town  which  was 


The  front  shop  in  Thomas  F.  Delaney's  pharmacy  at  Beverly,  Mass. 

the  birthplace  of  the  infant  American  navy.  Here 
in  1775  General  Washington,  on  instructions  from 
the  first  Continental  Congress,  started  the  embryo 
of  our  navy.     Five  ships  were  here  fitted  out,  the 


Hannah,  the  Lee,  the  Hancock,  the  Warning,  and 
the  Lynch,  and  in  October,  1775,  they  were  regu- 
larly commissioned.  Already  in  December  of  the 
same  year  they  had  captured  155,000  pounds  in 
prize  money,  having  played  havoc  with  the  British 
shipping  north  of  Cape  Ann. 

Beverly  itself  dates  back  from  the  year  1626,  and 
its  inhabitants  have  since  been  prominent  in  our 
country's  history.  In  every  war,  Indian,  French, 
English,  Mexican,  and  Civil,  some  resident  of  Bev- 
erly has  conspicuously  figured. 

The  industrial  history  of  the  town  is  also  impor- 
tant. Its  clipper  ships  have  shown  our  flag  in  every 
clime  under  the  sun  and  some  of  its  old  families  now 
treasure  relics  of  earlier  days.  After  the  steamships 
displaced  the  sailing  vessels  Beverly  ceased  to  be  an 
important  seaport  town  and  its  sailors  and  fishermen, 
took  up  the  making  of  shoes.  One  of  the  greatest 
and  most  up-to-date  manufacturers  of  shoe  machin- 
ery settled  here  a  few  years  back  and  over  night  the 
population  of  Beverly  grew  six  thousand. 

AN  ARISTOCRATIC  CENTER. 

But  neither  martial  history  nor  great  industries^ 
are  what  makes  Beverly  so  well  known  in  our  day. 
It  is  because  it  has  come  to  be  recognized  as  the 
most  ideal  summering  place  for  our  own  and  foreign^ 
diplomats,  our  merchant  princes,  our  trust-makers 
and  trust-busters,  that  Beverly  is  now  so  well 
known.     Every  inch  of  shore  property  from  Beverly^ 
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to  Gloucester  (some  15  miles)  has  been  acquired  by 
such  people,  and  here  we  have  the  most  magnificent 
palaces  surrounded  by  huge  wooded  estates  and  kept 
in  wonderful  order.  The  roads  in  this  section  are 
second  to  none  in  the  world,  and  on  any  fine  summer 


It  was  to  this  fountain  in  the  Delaney  pharmacy  that  Mrs.  Taft  took 
her  first  walk  this  summer,  after  having  been  confined  to  the  house  since 
her  nervous  breakdown  in  Washington  last  spring.  Mr.  Delaney  himself 
is  seen  standing  at  the  extreme  left  in  this  picture. 

day  a  constant  procession  of  automobiles  and  equip- 
ages of  all  descriptions  dart  through  the  elm,  pine, 
and  chestnut  woods  of  the  North  Shore. 

SOME  FAMOUS  PATRONS. 

An  article  on  the  drug  store  nearest  the  summer 
White  House  and  patronized  by  its  inmates  should 
be  appropriate  at  this  time;  hence  the  Bulletin  of 
Pharmacy  sent  its  representative  to  interview  the 
proprietor  of  the  Delaney  Pharmacy.  It  is  said  that 
this  store  enjoys  the  distinction  of  being  the  most 
professional  drug  store  in  New  England.  Many  of 
its  patrons  are  members  of  the  wealthiest  and  oldest 
families  in  the  country.  The  Bulletin  representa- 
tive in  looking  over  the  old  prescription  files  saw 
names  there  not  only  of  national  but  also  of  interna- 
tional importance — such  names  as  those  of  Franklin 
Haven,  Sidney  Bartlett,  Charles  D.  Loring,  General 
Palfrey,  Col.  Henry  Lee,  Gordon  Dexter,  Bishop 
Lawrence,  Robert  Treat  Paine,  William  Sawyer, 
Marshall  Field,  Richard  Mortimer,  Lord  Sackville 
West,  Judge  Thomas,  Benjamin  Harrison,  Wendell 
Phillips,  General  Philip  Sheridan,  many  foreign 
ambassadors  to  our  country,  and  a  host  of  other 
men  of  almost  equal  prominence. 

Nor  is  the  past  summer  by  any  means  the  first 
time  that  a  president  of  the  United  States  has 
bought  his  drugs  at  the  Delaney  Pharmacy.    Several 


of  the  prescriptions  on  file  bear  the  name  of  Ben- 
jamin Harrison,  who  summered  here  one  year,  and 
whose  name  has  been  already  mentioned. 

THE  STORE  ITSELF. 

This  pharmacy  was  started  way  back  in  1832  by 
August  N.  Clark,  a  man  well  known  and  highly  re- 
spected. He  sold  out  to  Charles  Woodbury  in  1867 
and  engaged  in  various  other  enterprises,  dying  a 
few  years  ago,  a  very  wealthy  man. 

During  Mr.  Woodbury's  ownership  the  store  was 
the  rendezvous  of  many  of  our  best  New  England- 
ers.  It  used  to  be  the  favorite  spot  for  gossip  and 
talk,  and  many  are  the  interesting  tales  the  Bulle- 
tin representative  could  repeat  from  Mr.  Wood- 
bury's reminiscences.  Mr.  Woodbury  sold  out  to 
the  present  owner,  Mr.  Thomas  F.  Delaney,  in  1897. 

Mr.  Woodbury  is  to-day  the  president  of  the  Bev- 
erly Hospital.  He  is  one  of  the  founders  of  the 
Beverly  Historical  Society,  is  a  recognized  authority 
on  Masonic  history,  and  has  been  for  many  years  a 
director  in  the  New  England  School  for  Deaf  Mutes. 

The  store  itself  is  situated  on  Cabot  Street  in  the 
heart  of  the  business  section  of  Beverly.    It  is  very 


The  prescription  department.  Two  men  can  work  together  here  with- 
out interference.  The  room  is  splendidly  lighted  and  entirely  away  from 
the  store  noise  and  traffic.  Only  the  prescription  clerks  are  allowed  in 
this  room. 

deep  and  broad,  having  absorbed  two  stores  that 
were  formerly  on  one  side  of  it.  The  fixtures  are 
black  walnut.  The  walls  and  ceilings  are  a  delicately 
shaded  green,  giving  the  visitor  an  impression  of 
solid  conservatism.  The  fountain  recently  put  in  is 
of  the  latest  design  and  is  in  charge  of  an  expert 
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soda  dispenser.  The  wall  shelves  are  filled  with 
drug  and  tincture  bottles,  and  in  the  front  shop  no 
patent  medicines  are  in  evidence.  Few  Fifth-Avenue 
stores  have  more  varied  lines  of  fine  toilet  articles 
than  this  pharmacy,  and  Mr.  Delaney  is  ready  for 
any  cosmopolitan  summer  visitor  who  may  come  to 
his  store. 

A  MODEL  EQUIPMENT. 

Back  of  the  front  shop  is  the  prescription  room,  a 
sight  to  warm  every  druggist's  heart.  Such  system ! 
Such  neatness !  Everything  is  near  at  hand  to  turn 
out  prescriptions  secundum  artem.  This  room  is 
finely  lighted  by  a  big  plate-glass  window,  and  is  in 
charge  of  Edmund  L.  Pert,  Ph.G.,  a  graduate  of  the 
Massachusetts  College  of  Pharmacy.  Mr.  Pert  has 
been  with  Mr.  Delaney  for  eleven  years  and  enjoys 
his  employer's  full  confidence. 

In  this  prescription  department  no  one  is  ever  al- 
lowed but  the  actual  worker.  Not  even  are  any  of 
the  many  medical  visitors  allowed  here  in  the  inner- 
most and   forbidden  sanctum   sanctorum,  and  Mr. 


The  laboratory  and  stock-room.  Miscellaneous  products,  including  all 
the  higher  class  galenicals,  are  prepared  in  this  thoroughly  equipped  work- 
room, to  the  left  of  the  prescription  department  shown  in  the  previous 
picture,  while  the  simpler  and  large  bulk  preparations  are  made  in  a  part  of 
the  room  to  the  right  of  this  picture. 

Delaney  is  never  bashful  about  calling  attention  to 
this  rule  to  any  would-be  infringer.  Right  in  the 
rear  of  the  prescription  counter  and  within  handy 
reach  of  the  worker  is  a  glass-covered  closet  with 
clean,  dry  graduates,  mortars,  test  tubes,  pill  ma- 
chines, suppository  machines,  spatulas,  and  ointment 
slabs.  These  are  kept  in  order  by  the  porter;  hence 
there  is  no  need  of  running  back  and  forth  from  the 
sink  to  get  clean  utensils  and  leaving  partly  com- 


pounded prescriptions  on  the  counter,  with  the  pos- 
sible danger  of  exchanges  or  mistakes. 

Mr.  Delaney  enjoys  an  exceptionally  big  pre- 
scription business,  his  blanks  being  written  upon  by 
about  ninety  per  cent  of  the  Beverly  doctors. 

In  the  rear  of  the  prescription  rooms  come  the 
laboratories,  the  private  office,  and  the  general  work 
and  wash  rooms.  Here  the  same  system  and  order 
prevail;  everything  is  in  its  place,  and  dirt  or  dis- 
order is  never  countenanced.  The  one  hobby  of 
Mr.  Delaney  is  "cleanliness,"  and  by  the  shades  of 
Aesculapius  and  Galen,  this  store  is  so  orderly  and 
clean  that  it  is  almost  painfully  so !  When  the  soda 
dispenser  got  ready  to  give  me  a  glass  of  Lactone 
buttermilk  it  seemed  almost  like  sacrilege  to  disar- 
range his  array  of  shining  tumblers. 

THE  PERSONALITY  OF  THE  OWNER. 

Mr.  Delaney  himself  is  a  very  hard  worker.  From 
May  1  to  October  1  he  never  fails  to  open  his  store 
personally  at  7  a.m.  nor  to  close  it  at  10  p.m.  He 
certainly  sets  his  clerks  a  good  example.  He  enjoys 
a  high  degree  of  confidence  amongst  the  doctors,  and 
some  of  them  gather  daily  in  his  office  or  in  the  lab- 
oratory. He  is  often  and  freely  consulted  by  them 
on  matters  pharmaceutical. 

Personally,  Mr.  Delaney  is  a  very  conservative 
man,  not  one  we  would  call  a  good  mixer;  he  is  a  lit- 
tle hard  for  a  stranger  to  approach,  but  on  close  ac- 
quaintanceship one  finds  him  the  warm-hearted,  san- 
guine fellow  for  which  the  lads  from  Erin  and  their 
descendants  are  so  famed,  Mr.  Delaney  was  born 
and  educated  in  Beverly  and  is  now  in  his  prime, 
some  37  or  38  years  of  age.  He  is  a  generous  sup- 
porter of  many  public  institutions,  as  the  splendid 
pharmacy  of  the  Beverly  Hospital  or  the  bronze  tab- 
let in  the  Beverly  Cathedral  will  testify.  He  is  a 
member  of  many  clubs,  institutions,  and  associations 
and  attends  many  pharmaceutical  conventions. 

He  has  promulgated  and  strictly  enforces  many 
unique  rules  in  his  pharmacy.  For  example,  he 
makes  no  sale  for  less  than  10  cents.  Again,  he  has 
no  "card  goods" — i.e.,  preparations  with  his  own 
name — nothing,  not  even  a  cough  syrup.  He  rec- 
ommends nothing  for  his  customers'  petty  ailments, 
not  even  a  headache  remedy.  Certain  patents  he 
refuses  to  handle  entirely,  including  female  pills, 
venereal  remedies,  and  asthma  or  hay-fever  proprie- 
taries. Of  headache  patents  he  carries  only  four 
different  kinds  in  stock. 

Up  to  two  years  ago  he  refused  to  keep  a  drop  of 
liquor  in  his  shop.     I  remember  once  when  a  mem- 
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ber  of  his  family  was  very  ill  and  the  doctor  wanted 
some  brandy,  it  was  only  with  the  greatest  difficulty 
he  managed  to  get  some  in  another  store.  Finally, 
after  the  doctor's  persistent  insistence,  he  did  put  in 


a  small  line  of  liquors,  and  these  are  under  greater 
safeguard  than  even  his  poisons.  The  State  In- 
spector said  once  that  Mr.  Delaney's  liquor  record 
was  the  best  kept  in  Massachusetts. 


BUILDING  UP  A  CANDY  BUSINESS. 

A  Distinctively  Novel  Method  of  Selling  Confections — Hire  a  Candy«niaker,  Make  Your  Own  Sweets, 
and  Advertise  the  Department  Broadcast — A  Darln|{  bat  Perfectly  Feasible  Scheme. 

By  B.  L.  BENNETT. 


•The  successful  drug  business  of  to-day  is  the  store 
with  carefully  selected  and  well-paying  side-lines; 
and  one  of  the  best,  if  not  the  best,  is  confectionery, 
not  only  because  it  is  a  nice  clean  line  of  goods  to 
handle  with  a  good  margin  of  profit,  but  because  it 
draws  trade  from  all  classes  of  people.  There  are 
few  who  do  not  like  candy  and  purchase  a  great 
deal  of  it. 

If  one  has  been  doing  an  indifferent  sort  of  a 
candy  business  and  wishes  to  increase  it,  the  best 
method,  and  not  so  difficult  or  expensive  as  appears 
at  first  sight,  is  to  plunge  out  boldly  and  manufac- 
ture one's  own  candies  as  far  as  possible. 

This  will  prove  a  paying  plan,  as  the  public  will 
surely  respond  quickly.  All  that  is  necessary  is  to 
show  the  public  that  you  do  make  your  own  candies 
and  convince  them  that  they  are  pure  and  fresh 
every  day. 

I  recently  put  into  effect  a  plan  which  not  only 
ioubled  but  tripled  and  quadrupled  my  sales  in  that 
|ine  almost  immediately. 

THE  START. 

The  best  time  to  undertake  it  is  in  the  fall  of  the 
irear,  after  the  ice-cream  business  has  slackened  and 
le  cool  weather  has  commenced.  Then  the  thoughts 
:>i  every  one  with  a  sweet  tooth  turn  towards  candy, 
"furthermore,  the  summer  is  the  hardest  time  of  the 
jrear  to  keep  confections,  while  the  demand  is  the 
smallest. 

The  first  thing  I  did  was  to  clear  out  a  space  in 
my  storeroom,  about  12  by  15  feet,  providing  room 
enough  for  a  candy-maker's  furnace,  marble  slab, 
work-table,  copper  kettles,  tools,  etc. 

I  then  made  a  deal  with  a  good  candy-maker  to 
work  for  me.  He  was  to  furnish  his  own  tools, 
work-table,  etc.,  so  that  all  my  outlay  in  actual  cash 
to  start  with  was  less  than  a  hundred  dollars,  ex- 


pended for  confectioners'  sugars,  glucose,  chocolate, 
flavoring  extracts,  oils,  peanuts,  cocoanut,  etc. 

MAKE   HARD   CANDIES   FIRST. 

One  will  do  better  to  confine  his  manufacturing  to 
so-called  hard  candies,  as  lemon  drops,  clove  and 


CAINDV 

EVERY    DAY 

OUR   0>VIN    MAKB 

IT'S  A  Dl'TY  every  Candy  Lover  owes  himself, 
^  to  get  bis  favorite  candy  as  pure  and  as  fresh 
as  possible. 

WE  ARE  IN  A  POSITION  TO  HELP  EVERY  ONE  TO 
DO   HIS   DUTY 

MR.  ELBERT  HART, 

An  Expert  Candy  Maker, 
Makes  All  Our 

Candies  Fresh  Every  Day! 

Using  only  the  best  materials    possible  to  obtain. 

Come  in  and  see  our  new  line  of  new  candies— the 
quality  as  well  as  the  price  will  please  you. 

Special  Sales  Every  Day! 


BENNETT'S  DRUG  STORE 


JUDD'S  BLOCK, 


BRISTOL, 


CONN. 


A  candy  circular  distributed  from  house  to  house  by  Mr. 
Bennett. 

peppermint  buttercups,  lemon  cocoanut,  peanut 
candy,  butter-scotch,  horehound  drops,  old-fashioned 
molasses  candy,  and  chewing  kisses,  which  can  be 
made  in  many  different  flavors  and  wrapped  in 
varied  colored  papers. 

All  of  the  candies  which  I  have  mentioned  can 
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be  made  to  retail  at  the  popular  price  of  twenty 
cents  a  pound,  giving  a  net  profit  of  100  per  cent, 
allowing  the  cost  of  all  materials  and  candy-maker's 
wages. 

You  can  also  make  more  expensive  candies  to 
retail  for  thirty  and  forty  cents  a  pound,  such  as 
molasses  and  peach  chips,  caramels,  and  many  dif- 
ferent kinds  of  flavored  ribbon  candies. 

One  will  not  be  able  to  manufacture  chocolates  in 


ceipts  increase  by  leaps  and  bounds,  and  at  the  same 
time  notice  a  healthy  increase  in  other  departments 
of  the  business. 

One  other  advertising  scheme  that  ought  to  be 
employed  by  all  rneans  is  to  have  your  candy-maker 
dress  up  in  white  apron  and  cap,  place  him  in  your 
show  window  on  busy  afternoons  and  evenings,  and 
have  him  mix  easily  made  candy,  such  as  molasses 
kisses.    It  will  attract  a  crowd  and  hold  them  around 


CANDY  LOVERS 

OF    INTEREST    TO    YOU. 


YOUR 
ATTENTION 

is  called  to  ihe  fact  that  we  have  enjaged  the  «er 
vices  of  an  expert  candy  maker,  Mr.  Elbert  Hart, 
and  arc  now  prepared  to  lupply  you  with  Candies 
or  higheiit  quality  and  that  are  frethly  made. 

We  have  conttructed  in  the  rear  of  our  ttorc 
all  the  paraphernalia  for  manH^aciurtni  fine  can- 
dies which  will  be  placed  on  sale  at  our  candy 
counter  as  fast  as  they  come  from  our  candy 
maker. 

We  will  be  pleased  to  have  you  drop  io  and 
see  what  we  have  to  offer  you. 

SPECIAL 
SALES 

We  are  <oin|  to  have  SPECIAL  DAILY  SALES 
of  our  CANDIES,  as  they  come  fresh  from  the 
candy  maker 

It  will  pay  you  to  watch  our  candy  window 
for  talcs  and  prices.  Wc  shall  have  somcthinf 
diScrcDt  every  day. 

We  assure  you  our  Candies  will  please  you. 
nor  alone  by  (ickliag  your  palate  with  their  fresh 
nesB  and  high  quality  but  will  appeal  stron|ly  to 
your  pockctbook  by  thrir  low  prices.  All  we  ask 
is  a  trial,  we  know  you  will  be  convinced 

# 

BENNETT'S  DRUG  STORE 

JUDD'S  BLOCK,  BRISTOL,  CONN. 

This  half-page  ad.  was  inserted  in  the  local  newspaper  by  Mr.  Bennett  announcing  that  he  made  his  own  candy. 


the  small  plant  I  have  described,  as  it  requires  much 
more  room  to  install  expensive  machinery,  as 
vacuum  pans,  steam  kettles,  etc.  It  is  better,  unless 
you  care  to  go  to  this  additional  expense,  or  have 
the  room  to  spare,  to  purchase  your  chocolates  from 
some  good  reliable  chocolate  manufacturing  concern. 

ADVERTISE  FRESH  CANDIES. 

To  make  this  plan  successful,  use  plenty  of 
printers'  ink  in  your  regular  newspaper  space  and 
in  the  house-to-house  distribution  of  circulars.  De- 
vote one  of  your  show  windows  continuously  to 
candy,  changing  the  display  every  day,  using  show- 
card  signs  calling  attention  to  the  fact  that  you  make 
your  own  candies  and  that  they  are  just  fresh  from 
the  kitchen.  Make  a  leader  every  day  of  some  par- 
ticular kind  of  confection,  cutting  the  price  three  to 
five  cents  a  pound ;  you  will  soon  see  your  candy  re- 


your  window  for  a  long  time,  and  prove  to  be  your 
best  advertisement.  At  the  same  time  you  will  sell 
the  candy  as  fast  as  he  can  make  it. 

THE  RESULTS.     ■ 

Any  one  who  carries  out  this  plan  intelligently 
cannot  fail  to  get  results  that  not  only  pay  in  adver- 
tising the  store  as  a  place  where  one  can  get  candy 
that  is  fresh,  but  will  pay  well  in  dollars  and  cents. 
If  you  find  after  a  few  weeks'  trial  you  do  not  care  to 
continue  to  give  up  the  time  and  space  to  making 
your  own  candies,  it  is  an  easy  matter  to  work  up 
what  materials  you  have  on  hand  into  candy  and 
turn  it  into  money.  Since  the  candy-maker  will 
carry  away  his  own  tools,  there  will  be  no  loss  there. 
As  far  as  results  are  concerned,  your  store  will  have 
the  candy  business  in  your  locality  and  will  hold  on 
to  it  despite  competition. 


THE  TALE  OF  A  DIAMOND  RING. 

A 

Younij 

Rake 

Att 

empts  to  Poison  His  Own  Brother — His    Nefarious  Plot,   and  How 
by  the  Vii^ilance  of  a  Pharmacist. 

By  ERNEST  C.  CRIPPS. 

Berklianisted,  Eniiland. 

it 

was 

Frustrated 

"Ves,"  said  the  old  pharmacist,  as  he  held  up  his 
hand  so  that  the  firelight  showed  up  the  sparkle  of 
a  diamond  ring  he  wore,  "as  you  say,  it  is  a  fine 
stone.  How  did  I  come  by  it?  That  is  a  long  story. 
It  is  not  often  we  who  wield  the  pestle  get  valuable 
gifts  from  customers  for  saving  their  lives,  but  such 
was  my  experience;  and  if  you  are  agreeable  I  will 
tell  you  the  story. 

"I  first  commenced  business  for  myself  about  30 

years  ago  in  the  large  provincial  town  of  M . 

I  did  not  purchase  an  old  business,  but  pitched  my 
tent  in  a  growing  suburb  of  the  city  and  got  ready 
for  callers.  It  was  a  weary  wait,  but  I  persevered, 
and  slowly  acquired  the  nucleus  of  what  afterwards 
developed  into  a  thriving  business. 

"One  afternoon  I  was  gratified  by  the  appearance 
outside  of  my  shop  of  a  very  smart  'dog-cart'  driven 
by  a  dashing  young  gentleman  of  about  30  years  of 
age,  who,  giving  the  reins  to  the  groom,  hurriedly 
came  into  the  shop.  He  presented  a  prescription  to 
^be  dispensed  while  he  waited. 

"Needless  to  say,  I  took  it  with  alacrity.  Such 
iocuments  were  very  rare  with  me  in  those  days.  It 
^as  written  by  a  local  medical  man,  and  had  the  ap- 
^arance  of  having  been  traced  through  carbon  pa- 
ir, so  that  the  writer  should  possess  an  accurate 
copy.  I  rapidly  ran  through  the  prescription  and 
found  that  it  called  for  potassium  bromide  and  chlo- 
il — evidently  a  sleeping  mixture.  But  the  quantity 
)f  chloral  was  very  large — 90  grains,  three  times 
^he  maximum  dose!  I  was  in  a  very  awkward  fix! 
'or  aught  I  knew  the  medical  man  had  special  rea- 
sons for  prescribing  such  a  quantity,  but  he  had  not 
litialed  the  figures  as  he  should  have  done.  In  those 
lays  I  had  no  'phone,  so  could  make  no  inquiries 
)ver  the  wire. 

GOING  BEHIND  THE  RETURNS. 

"I  retired  behind  the  dispensing  screen  and  took 
good  if  furtive  look  at  my  caller.     He  was  evi- 
lently  very  impatient  to  be  gone,  as  he  walked  hur- 
medly  round  the  shop  looking  at  the  goods  on  dis- 
play.    Again  I  scanned  the  paper,  and  discovered 


what  had  before  escaped  me.  The  ninety  grains  was 
written  in  the  Roman  numerals  'XC;'  the  'C  had 
been  written  in  with  a  lead-pencil,  whilst  the  'X' 
had  been  produced  by  the  doctor's  glass  point  press- 
ing through  the  carbon  tissue.  In  other  words,  he 
had  intended  to  give  a  ten-grain  dose,  but  some  one 
had  added  the  'C  and  so  made  it  90  grains ! 

"I  made  up  my  mind  to  follow  out  the  original 
instructions  and  gave  the  ten  grains,  keeping  back 
the  prescription  itself,  although  I  tied  a  prescription 
envelope  round  the  bottle  when  I  gave  it  to  my  wait- 
ing caller,  and  this  led  him  to  believe  he  had  the 
document.  He  received  it  with  evident  relief,  and 
was  quickly  driving  away  down  the  road.  Had  he 
discovered  the  fact  that  his  prescription  was  not  in 
the  envelope  and  returned,  I  could  of  course  offer 
the  excuse  that  in  the  hurry  I  had  omitted  to  en- 
close it. 

"My  next  move  was  to  visit  the  physician  himself, 
to  see  how  the  mistake,  if  such  it  was,  had  occurred. 

A   CONSULTATION    WITH    THE   DOCTOR. 

"I  found  him  distinctly  'hufify'  and  'distant'  at 
first.  He  repudiated  the  idea  that  he  had  made  a 
mistake  in  ordering  the  chloral,  and  produced  his 
prescription  book  to  prove  his  assertion.  As  I  ex- 
pected, he  had  ordered  lO  grains  only,  and  his  face 
was  a  study  when  I  produced  my  paper  showing 
him  the  penciled  addition.  Upon  learning  that  I 
had  followed  out  his  instructions  and  had  given  the 
intended  dose  he  became  quite  friendly,  and  asked 
me  to  leave  my  copy.  I  was  to  hear  further  of  the 
matter. 

"About  a  week  afterwards  he  called  to  see  me. 
Under  a  promise  of  secrecy,  which  is  now  abrogated 
by  reason  of  the  death  of  the  parties  interested,  he 
narrated  the  following  story:  The  gentleman  for 
whom  the  sleeping  medicine  was  intended  was  a 
wealthy  bachelor  who  suffered  from  heart  disease. 
The  young  fellow  who  had  brought  in  the  prescrip- 
tion was  the  bachelor's  brother.  His  character  was 
not  of  the  best,  for  he  was  addicted  to  gambling, 
horse-racing,    and   other   methods    of    squandering 
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money.  He  was  often  in  hard  straits  with  money- 
lenders, from  whose  hands  he  had  frequently  been 
extricated  by  his  brother. 

"About  that  time  matters  had  evidently  reached  a 
climax.  He  had  lost  large  amounts  on  a  horse,  and 
his  brother  had  at  last  refused  to  assist  him  further 
unless  some  radical  changes  were  made  in  his  be- 
havior. The  need  for  immediate  cash  was  very 
great,  and  this  doubtless  influenced  him  to  attempt 
designs  upon  his  brother's  life.  With  the  wealth  he 
would  naturally  inherit  he  could  hope  to  pay  his 
debts. 

"He  had  had  some  medical  training,  having  been 
originally  intended  for  the  profession,  and  was  quite 
conversant  with  drugs  and  their  properties.  At  this 
time  his  brother  was  suffering  from  insomnia.  So 
the  doctor  wrote  a  prescription  and  gave  it  to  the 
young  man,  instructing  him  to  go  to  their  regular 
chemist.  Here  was  his  opportunity — his  tempta- 
tion! 

"He  knew  that  those  suffering  with  heart  disease 
were  peculiarly  affected  by  large  doses  of  chloral, 
although  a  small  dose  might  have  a  beneficial  effect. 
If  he  could  give  his  brother  a  poisonous  draught  it 
was  almost  certain  that  death  would  take  place  dur- 
ing the  night.  The  medical  man,  knowing  the  weak 
condition  of  the  heart,  would  attribute  death  to  nat- 
ural causes,  and  the  whole  affair  would  have  a  very 
natural,  plausible  appearance. 


"But  to  give  this  poisonous  dose  it  would  be  nec- 
essary to  alter  the  prescription  and  then  have  it  made 
up  by  another  chemist,  as  the  one  who  usually  dis- 
pensed the  medical  man's  orders  was  thoroughly 
conversant  with  his  writing  and  would  quickly  'spot' 
any  alterations. 

"Being  a  fresh  man,  I  was  selected  as  an  uncon- 
scious accomplice  in  the  nefarious  design.  Had  the 
m.an  died  from  an  overdose  of  chloral,  the  blame 
would  have  rested  on  me,  as  it  was  undoubtedly  the 
rascal's  intention  to  erase  the  penciled  'C,'  thus 
throwing  the  guilt  on  me.  Luckily  for  all  parties, 
that  design  was  frustrated  through  my  own  suspicion 
that  all  was  not  right,  and  my  detection  of  the  addi- 
tion to  the  doctor's  figure. 

THE  END  OF  THE  VILLAIN. 

"The  young  man,  when  faced  with  the  above 
facts,  made  a  clean  breast  of  the  whole  affair.  He 
was  banished  from  his  native  country  on  a  very 
small  allowance,  and  shortly  afterwards  died  in  Italy 
from  an  attack  of  typhoid  fever. 

"The  gentleman  whose  life  I  saved  lived  for  many 
years.  Through  his  recommendation,  and  that  of 
the  doctor,  my  business  very  quickly  advanced.  A 
tangible  mark  of  his  appreciation  was  his  gift  to  me 
of  this  ring,  which  I  have  worn  ever  since,  and 
which  I  greatly  value." 


TRAINING  THE  FUTURE  PHARMACIST. 

Changes    Demanded   by   New    Conditions — The    Duty  of   the  A.  Ph.  A.     and    the   Colleges    io    Devote 

More  Attention  to  Commercial  Matters — The  Dru^^ist  of  the  New  Generation 

Must  Be  a  Thoroughly  Equipped  Business  Man. 

By  HARRY  B.  MASON.* 


The  Section  on  Commercial  Interests  of  this  As- 
sociation has  had  a  troublesome  existence.  Its  pa- 
ternity has  often  been  regretted.  It  has  usually  been 
treated,  indeed,  as  an  illegitimate  son,  and  it  has 
even  been  denied  the  curious  fascination  and  interest 
which  sometimes  attaches  to  such  offspring.  It  has 
been  tolerated  with  easy-going  charity  when  not 
treated  with  cold  indifference  and  neglect.  The  ultra 
professional  and  scientific  devotees  among  us  walk 


♦Annual  address  of  the  Chairman  of  the  Commercial 
Section  of  the  American  Pharmaceutical  Association,  deliv- 
ered at  the  meeting  held  in  Los  Angeles,  August  16-20,  1909. 


by  on  the  other  side  of  the  street  and  ignore  the  fam- 
ily connection.  Every  year  or  two  some  one  pro- 
poses to  throw  the  unwelcome  son  out  of  the  house 
and  lock  "the  door  after  him  for  fear  that  he  may  by 
some  chance  return  and  take  his  modest  seat  in  the 
corner. 

Two  or  three  times,  indeed,  the  Commercial  Sec- 
tion has  had  to  fight  for  its  existence.  Once  a  pro- 
posal nearly  carried  to  combine  it  with  the  Section 
on  Practical  Pharmacy  and  Dispensing — an  ingeni- 
ous proposal  which  would  practically  have  meant 
the  destruction  of  the  Commercial  Section  as  such, 
and  which  would  also  have  crippled  the  one  other 
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Section  in  this  association  that  appeals  most  to  the 
practical  druggist  and  should  therefore  receive 
hearty  and  enthusiastic  encouragement. 

WHY  THE  A.  PH.  A.  SHOULD  FOSTER  COMMERCIAL 
INTERESTS. 

I  hope  these  efforts  to  kill  or  stultify  the  Com- 
mercial Section  will  cease.  I  would  like  to  see  the 
American  Pharmaceutical  Association  devote  as 
much  care  and  feel  as  much  interest  in  the  Commer- 
cial Section  as  in  any  other  department  of  its  work. 
There  are  two  reasons  why  it  should  do  so. 

In  the  first  place,  let  me  remind  you  that  of  late 
years  the  association  is  making  heroic  efforts  to  in- 
crease its  membership  and  extend  its  influence.  It 
is  putting  forth  every  effort  to  enlist  the  interest 
and  gain  the  support  of  the  rank  and  file  of  retail 
druggists  throughout  the  country.  Did  it  ever  oc- 
cur to  the  association  that  these  men  will  not  come 
into  the  fold  unless  they  are  attracted  by  work  done 
in  their  behalf?  Is  it  realized  that  there  is  a  wide- 
spread notion  among  druggists  that  the  A.  Ph.  A. 
is  a  scientific  and  professional  body  which  has  no 
concern  for  the  retail  dnig  business ;  that  the  trans- 
actions are  above  the  head  of  the  average  man ;  that 
the  membership  is  made  up  of  specialists,  experts 
and  investigators  of  various  kinds;  and  that  the 
retailer  has  nothing  to  gain  and  money  and  time 
to  lose  by  joining  our  ranks  ? 

Is  this  realized?  It  ought  to  be.  It  is  only  too 
true  that  such  a  conception  of  the  A,  Ph.  A.  is 
prevalent  all  over  the  country,  and  that  hundreds  of 
druggists  who  actually  are  members  never  come 
near  our  meetings  and  only  continue  their  affiliation 
from  an  honorable  feeling  that  they  ought  at  least 
to  lend  their  nominal  support  to  an  association  which 
has  done  so  much  for  the  professional,  scientific,  leg- 
islative, and  educational  welfare  of  the  calling. 

I  do  not  need  to  argue  that  this  is  highly  unfor- 
tunate. We  may  reply  that  it  is  unjust;  I  believe  it 
is  in  large  measure;  I  have  myself  fought  it  time 
and  again,  in  print  and  out  of  it ;  but  the  impression 
nevertheless  remains  and  we  must  reckon  with  it.  It 
ought  to  be  clear  to  all  of  us  that  if  we  desire  to 
grow  in  strength  and  influence,  and  if  we  are  anxious 
to  increase  and  retain  our  membership,  we  must  do 
work  which  will  appeal  to  the  retail  druggists  of 
the  country.  We  must  more  properly  represent 
them.  We  must  provide  them  with  a  meeting- 
ground.    We  must  make  them  feel  that  the  Ameri- 


can Pharmaceutical  Association  is  their  association. 
Where  can  this  end  be  so  well  achieved  as  in  the  Sec- 
tion on  Commercial  Interests  and  the  Section  on 
Practical  Pharmacy  ?  Both  of  these  Sections  should 
be  given  the  fullest  encouragement.  Both  should  be 
developed  to  the  uttermost  of  their  possibilities. 

THE  A.   PH.   A,   A  GREAT   CLEARING   HOUSE. 

The  second  reason  why  the  Commercial  Section 
should  be  so  treated  is  really  an  amplification  of  the 
first.  It  is  the  proud  boast  of  the  A.  Ph.  A.  that  it 
is  the  one  broad,  cosmopolitan  association  which  rep- 
resents American  pharmacy  in  every  department  and 
feature  of  its  life.  Among  its  members  are  manu- 
facturers, jobbers  and  retailers;  teachers  and  edit- 
ors ;  chemists  and  investigators ;  board  of  pharmacy 
members ;  government  and  State  officials ;  pure-food 
and  drug  commissioners.  The  A.  Ph.  A.  is  a  great 
clearing  house  for  these  various  representatives.  It 
is  a  sort  of  Pharmaceutical  Congress  with  delegates 
from  every  branch  and  offshoot  of  the  calling ;  and 
it  is  largely  because  of  its  wide  and  thoroughly  rep- 
resentative character  that  the  association  has  been 
able  to  do  so  much  for  the  development  of  American 
pharmacy  in  all  its  departments. 

Now  it  can  scarcely  be  denied  that  a  cosmopolitan 
association  of  this  sort  should  give  as  much  atten- 
tion to  the  commercial  as  to  the  scientific  phases 
of  the  calling  it  represents.  The  drug  business  of 
to-day  is  as  much  a  trade  as  a  profession ;  it  is  both ; 
and  fully  50  per  cent,  if  not  more,  of  its  interests 
are  purely  commercial.  If  the  association  desires — 
and  I  am  sure  it  does — to  reflect  pharmacy  as  it 
actually  exists,  it  should  then  devote  equal  attention 
to  commercial  and  professional  activities.  If  it  does 
anything  else  it  is  to  that  extent  failing  in  its  mission 
to  serve  the  calling  with  breadth  and  sympathy. 

The  retailer  is  the  foundation  of  the  whole  struc- 
ture. Upon  him  is  reared  everything  else — whole- 
saler, manufacturer,  investigator.  His  interests 
are  paramount.  His  welfare  should  receive  our  first 
and  our  most  hearty  consideration. 

Pharmacy  is  to-day  faced  by  a  condition  and  not  a 
theory.  So  far  as  we  are  idealists  we  may  keep  our 
eyes  fastened  on  the  theory  only,  but  so  far  as  we 
are  practical  men  looking  for  the  achievement  of 
attainable  ends,  we  must  recognize  conditions  as  they 
exist  and  make  the  most  of  them.  The  pharmacist 
of  this  generation  is  absolutely  compelled  to  put  in 
side-line  after  side-line  in  order  to  make  a  living. 
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He  finds  it  necessary  to  practice  modern  business 
methods  if  he  would  successfully  hold  his  own  in 
the  fierce  competition  of  the  time.  These  are  facts 
and  it  is  worse  than  folly  to'  blink  them.  If  the 
retailer  would  succeed  in  his  calling  it  is  more  im- 
portant that  he  should  be  a  good  business  man  than 
that  he  should  be  a  thoroughly  trained  pharmacist. 
Don't  let  us  put  the  cart  before  the  horse.  We  shall 
not  travel  at  a  very  rapid  pace  with  the  natural  order 
of  things  reversed. 

WHERE  THE   COLLEGES  ARE  DERELICT. 

I  have  felt  for  years  that  our  colleges  of  pharmacy 
are  failing  to  fulfil  their  destiny  in  so  far  as  they 
deny  commercial  subjects  their  proper  place  in  the 
curriculum.  A  technical  school  ought  to  fit  men  for 
the  conditions  which  will  confront  them  after 
graduation.  This  I  regard  as  self-evident  and 
indisputable.  If,  then,  the  pharmacist  is  50  or  60 
per  cent  a  business  man,  his  college  should  give  him 
something  like  this  percentage  of  instruction  in  busi- 
ness methods.  Conditions  have  changed  during  the 
last  25  or  30  years;  the  colleges  of  pharmacy  have 
not  fully  adjusted  themselves  to  these  changes;  and 
in  my  judgment  they  are  falling  considerably  short 
of  their  mission  in  life  for  this  reason. 

I  would  remind  you  that  the  whole  scheme  of 
university  instruction  has  been  greatly  modified  dur- 
ing the  last  generation  or  two.  It  has  slowly  adapted 
itself  to  the  economic  changes  of  the  country.  It  has 
endeavored  to  supply  the  needs  of  a  nation  whose 
dominant  note  is  commercial  growth  and  expansion. 
The  university  courses  of  to-day  are  much  less  class- 
ical and  far  more  practical  than  they  were  30  or  even 
10  years  ago.  Most  of  the  leading  universities, 
indeed,  are  now  conducting  commercial  courses — 
courses  which  are  far  removed  from  the  mere  ele- 
mentary instruction  in  bookkeeping  and  the  like  pro- 
vided in  the  so-called  "business  colleges."  So 
marked  has  this  evolution  been  that  one  of  the 
university  presidents  of  the  old  school  bitterly  re- 
sented it  in  a  public  address  delivered  not  many 
months  ago,  but  the  tendency  of  the  time  is  against 
him  and  the  movement  will  continue. 

Reverting  to  the  question  of  developing  greatly 
the  study  of  commercial  subjects  in  our  colleges  of 
pharmacy,  I  have  not  the  space  to  4well  on  the 
theme  here  or  to  anticipate  and  meet  the  objections 
of  critics.  I  must  confess  that  nearly  every  phar- 
maceutical teacher  with  whom  I  have  talked  has 
scouted  the  idea,  but  I  have  heard  no  arguments 


which  have  caused  me  to  change  my  views.  Fur- 
thermore, I  dare  predict — predictions  are  safe,  be- 
cause people  forget  them  before  they  are  either 
realized  or  falsified — I  dare  predict  that  in  25  years 
from  now  we  shall  find  our  colleges  of  pharmacy 
devoting  far  more  time  and  care  than  they  do  at  the 
present  time  to  commercial  subjects,  with  less  atten- 
tion perhaps  to  certain  of  the  higher  branches  of  the 
scientific  studies.  While  ten  or  more  colleges  have 
already  made  a  tentative  start  in  this  direction,  they 
have  little  more  than  scratched  the  surface  and  their 
courses  are  elementary  and  incomplete. 

SHORTCOMINGS    OF   THE    PHARMACIST. 

The  average  druggist  of  to-day  is  not  enough  of  a 
business  man.  Either  consciously  or  unconsciously 
he  clings  to  the  tradition  that  he  is  a  professional 
man  who  does  not  need  to  be  schooled  in  business 
methods,  and  I  am  sorry  to  say  that  both  the 
A.  Ph.  A.  and  the  colleges  have  not  only  done  little 
or  nothing  to  dispel  this  illusion  but  for  the  most 
part  have  fostered  and  perpetuated  it.  The  future 
will  see  a  change.  It  is  bound  to  see  it.  Competi- 
tion is  growing  steadily  keener  in  all  branches  of 
trade  and  in  every  profession.  Druggists  are  no 
exception  to  the  rule.  If  they  are  to  hold  their  heads 
above  water,  if  they  are  to  survive  and  succeed,  they 
must  be  better  and  ever  better  business  men  and 
merchants.  No  truth  is  clearer  to  me  than  this,  and 
it  has  been  forced  home  after  a  close  observation  of 
the  drug  business  as  conducted  in  most  of  the  lead- 
ing cities  of  the  country. 

The  druggist  of  the  future  must  abandon  the 
loose  business  methods  which  have  satisfied  him  in 
the  past.  He  must  know  how  to  practice  business 
economies.  He  must  avail  himself  of  his  cash  dis- 
counts. He  must  watch  his  book  accounts  with 
creditors.  He  must  make  prompt  collections.  He 
must  prevent  the  accumulation  of  dead  stock.  He 
must  so  manage  and  conduct  his  business  as  to  get 
the  most  out  of  it  in  every  detail.  He  must  under- 
stand the  laws  of  trade  and  the  peculiarities  of  the 
purchasing  public.  He  must  buy  wisely,  sell  aggres- 
sively, and  advertise '  skilfully.  He  must  take  an- 
nual inventories ;  he  must  know  his  percentage  of  ex- 
pense; he  must  understand  his  percentage  of  profit; 
and  he  must  realize  whether  a  given  transaction 
yields  him  returns  or.  causes  him  an  actual  loss. 

The  large  and  successful  druggists,  the  men  who 
have  built  up  profitable  establishments,  know  and 
understand    these    things    thoroughly,    and    if    the 
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average  man  expects  to  hold  his  own  in  competition 
against  them  he  must  practice  their  methods  and 
take  several  leaves  out  of  their  book  of  experience. 

DUTY  OF  THE  A,  PH.  A. 

The  Commercial  Section  of  the  A.  Ph.  A.  can  do 
excellent  work  in  these  directions.  It  can  help  the 
druggist  in  his  desire  to  become  a  better  business 
man.  It  can  serve  as  a  clearing  house  for  ideas  and 
methods  evolved  by  shrewd  pharmacists  here  and 
there  throughout  the  country.  It  can  be  in  a  limited 
sense  a  sort  of  post-graduate  school  of  business  prac- 


tice just  as  the  association  as  a  whole  has  so  suc- 
cessfully been  a  post-graduate  school  of  scientific  and 
professional  pharmacy. 

Cherishing  these  views,  holding  firmly  to  these 
truths,  the  chairman  offers  no  apologies  for  the  very 
practical  and  possibly  non-professional  character  of 
some  of  the  contributions  presented  to  the  Commer- 
cial Section  this  year,  and  he  regrets  only  that  at  the 
last  minute  he  failed  in  his  efforts  to  secure  from 
first-class  men  three  or  four  additional  papers  on 
assigned  subjects  which  would  have  been  of  unusual 
value  to  the  business  druggist. 


ETHICS  AT  THE  PRESCRIPTION  COUNTER.* 

Some  TrylD|2  Situations — A  Citation  of  Several  Prescriptions  Invo!vln|{  Ticklish  Problems — Questions 

of  a  Professional  Nature. 

By  WILLIAM  F.  KAEMMERER. 


(Note  by  the  EoiTORS.-rThis  paper,  originally  read  before 
the  Ohio  Pharmaceutical  Association,  has  already  been 
printed  in  one  or  two  drug  journals,  but  we  are  giving  it 
space  because  it  touches  upon  delicate  moral  and  ethical 
situations  arising  almost  daily  in  the  dispensing  of  prescrip- 
tions. At  least  one  critic  has  taken  issue  with  Mr.  Kaem- 
merer  on  a  number  of  the  points  raised  by  him.  If  others 
feel  like  doing  so,  or  are  moved  to  express  any  opinions  on 
the  subject,  we  shall  be  glad  to  hear  from  them  and  to  lay 
their  letters  before  our  readers.] 

In  presenting  the  following  prescriptions  I  wish 
to  bring  to  your  attention  a  few  points  of  interest, 
neither  pharmaceutical  nor  chemical.  Some  of  the 
points  will  involve  a  legal  question ;  others  pertain  to 
the  proper  attitude  towards  the  physician  and  the 
patient.  In  each  instance  I  have  been  guided  by 
what  I  thought  at  the  time  was  the  best  for  all  con- 
cerned. 

No.  I. 

Oil  of   sandalwood. '. 5  minims. 

IJalsam   of  copaiba 5  minims. 

Capsules  no.  xxiv. 

This  prescription  was  refilled  perhaps  a  half-dozen 
times.  I  finally  felt  convinced  that  it  was  being 
passed  around  from  one  patient  to  another  without 
the  physician's  knowledge,  and  refused  to  refill  it. 
I  referred  the  patient  back  to  the  physician,  telling 
him  that  the  prescription  had  been  filled  a  half-dozen 

♦Read  at  the  thirty-first  annual  meeting  of  the  Ohio  State 
Pharmaceutical  Association,  Cedar  Point,  July  13,  1909. 


times,  and  very  likely  by  this  time  the  physician 
wished  to  make  some  change  in  the  medicine. 

I  then  wrote  on  the  prescription  which  I  had  on 
file,  "Not  to  be  refilled  nor  a  copy  to  be  given,"  and 
informed  the  physician  as  to  what  I  had  done. 

No.  2. 

Cocaine  hydrochloride,  2  per  cent 
solution    3  drachms. 

Directions:     Put  one  drop  in  right  eye  tliree  times  a  day. 

This  prescription  was  written  by  an  oculist,  and  in 
good  faith. 

The  question  here  is,  what  shall  we  do  in  case  this 
prescription  is  brought  back  to  be  refilled? 

I  did  not  refill  this  prescription  because  I  have  not 
as  yet  been  asked  to  do  so;  but  should  I  be  asked 
to  refill  the  prescription  I  would  question  the  patient 
as  to  whether  the  physician  had  ordered  it  to  be 
refilled  or  not,  and  if  I  felt  satisfied  that  the  physi- 
cian had  ordered  it  refilled  I  would  refill  the  pre- 
scription, although  I  know  I  would  be  violating  the 
law  in  so  doing. 

If,  on  the  other  hand,  I  did  not  feel  satisfied  that 
the  physician  wanted  the  prescription  refilled,  or  if 
it  were  brought  back  a  third  time  to  be  refilled,  I 
would  communicate  with  the  physician  and  find  out 
his  wishes  in  the  matter.  If  I  could  not  communi- 
cate with  the  physician  I  would  refuse  to  refill  the 
prescription. 

On  all  prescriptions  that  we  receive,  before  plac- 
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\ng  them  on  file,  we  note  on  the  back  of  the  pre- 
scription the  date  on  which  it  was  filled,  by  whom  it 
was  prepared,  and  by  whom  it  was  checked.  We  do 
the  same  thing  when  a  prescription  has  been  refilled. 
In  this  way  we  can  always  tell  how  many  times  a 
prescription  has  been  put  up,  the  different  dates  on 
which  it  was  filled,  by  whom  it  was  prepared  each 
time,  and  by  whom  it  was  checked. 

No.  3. 

Acetanilide  compound 1  drachm. 

Codeine   sulphate 3  grains. 

Mix,  and  divide  into  12  powders. 

Directions :     One  every  two  or  three  hours. 

With  this  prescription  I  would  proceed  pretty 
much  the  same  as  in  the  preceding,  with  the  excep- 
tion that  if  I  could  not  communicate  with  the  physi- 
cian and  the  patient  insisted  on  having  the  medicine, 
I  would  fill  the  prescription,  omitting  codeine 
sulphate,  and  make  a  note  to  that  effect  on  the  back 
of  the  prescription. 

My  object  in  presenting  prescriptions  Nos.  2  and  3 
is  to  direct  attention  to  the  trying  position  in  which 
a  prescription  clerk  is  placed.  What  is  he  to  do  in 
case  his  employer  tells  him  to  continue  to  refill  such 
prescriptions  as  often  as  the  patient  wishes  them 
refilled?  It  is  easy  enough  to  say,  "Quit  your  job 
if  your  employer  insists  that  you  refill  such  prescrip- 
tions without  question." 

Just  such  a  case  as  this  has  come  to  my  notice.  A 
good  prescription  clerk  lost  his  position  because  he 
would  not  continue  refilling  prescriptions  of  this 
kind.  This  occurred  in  one  of  Cincinnati's  promi- 
nent stores. 

I  have  questioned  clerks  from  other  stores  re- 
garding prescriptions  such  as  No.  3.  They  told  me 
that  it  was  customary  in  the  several  stores  in  which 
they  were  employed  to  refill  such  prescriptions  once 
and  upon  second  requisitions  to  omit  the  codeine 
sulphate. 

It  seems  to  me  that  this  whole  matter  about  re- 
filling prescriptions,  of  which  many  physicians  so 
bitterly  complain,  is  as  much  a  matter  of  adjustment 
by  the  physician  as  it  is  by  the  druggist.  Druggists 
can  and  do  refuse  to  refill  some  prescriptions,  but 
they  cannot  refuse  to  refill  all  prescriptions,  as  some 
physicians  would  have  us  do. 

Any  physician  can  easily  keep  control  of  any  of 
his  prescriptions  if  he  will  only  take  the  trouble  to 
write  on  the  prescription,  "Not  to  be  refilled,  and  no 
copy  to  be  given,"  and  also  assume  his  share" of  the 


responsibility.     Are    physicians    willing   to    assume 
even  a  part  of  the  responsibility  ? 

Suppose  a  druggist  refuses  to  refill  a  simple  pre- 
scription, or  to  give  a  copy,  and  the  patient  takes  it 
into  his  head  to  go  to  law  about  it ;  will  the  physician 
come  forward  and  stand  a  share  of  the  expense  and 
notoriety  connected  with  defending  a  case  of  this 
kind?  ^^   ^ 

Tincture    of  aconite 4  fluidrachms. 

Chloroform    4  fluidrachms. 

Methyl    salicylate 1  fiuidrachm. 

Menthol    1  drachm. 

Soap  liniment,  a  sufficient  quan- 
tity  to    make 4  fiuidounces. 

Mix. 

Directions :     Use  as  a  liniment. 

Shall  we  use  tincture  of  aconite  U.  S.  P.  1890, 
which  is  35  per  cent,  or  shall  we  use  tincture  of 
aconite  U.  S.  P.  1900,  which  is  only  10  per  cent?  I 
used  tincture  of  aconite  U.  S.  P.  1890,  and  of  course 
violated  the  pure  food  and  drug  law. 

No.  5. 

Tincture  of  aconite 24  minims. 

Brown    mixture 3  fiuidounces. 

Mix. 

Directions:     Teaspoonful  every  two  hours. 

Here  is  where  I  again  violated  the  pure  food  and 
drug  law  by  using  tincture  of  aconite  U.  S.  P.  1890. 

No.  6. 

Corrosive    sublimate 1  drachm. 

Potassium    iodide 1  drachm. 

Water    4  fluidrachms. 

Compound  syrup  of  sarsaparilla, 
a  sufficient  quantity  to  make.. 4  fiuidounces. 
Mix. 

Directions :     Teaspoonful   four   times   daily. 

I  do  not  believe  a  physician  would  ever  forgive 
me  if  I  called  his  attention  to  an  error  which  is  so 
evident  as  this.  I  used  one  grain  of  bichloride  of 
mercury,  and  neither  the  physician  nor  the  patient 
know  to  this  day  that  there  was  anything  wrong 
with  the  prescription  as  it  was  written.  This  oc- 
curred about  three  years  ago. 

No.  7. 

Boric    acid 2  drachms. 

Alcohol    1^  fiuidounces. 

Glycerin     V/2  fiuidounces. 

Water,  a  sufficient  quantity  to  make.  ..1  pint. 

Directions :     Apply  on  bandage  every  two  or  three  hours. 
Some  dispensers  seem  unable  to  use  any  judg- 
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ment  in  the  matter  of  pricing  prescriptions.  One 
druggist  charged  eighty-five  cents  for  this  prescrip- 
tion, whereas  forty  or  fifty  cents  would  have  been 

plenty. 

No.  8. 

Diuretin    4  drachms. 

Divide  into  24  powders. 

Prescriptions  of  this  kind  run  into  money,  and  it 
is  good  policy  to  let  the  patient  know  in  advance 
about  the  probable  cost  of  the  medicine.  I  have  had 
one  case  where  the  physician  told  the  patient  that 
this  prescription  would  cost  her  about  thirty-five  or 


forty   cents.     Diuretin    is    listed    at    a    dollar    and 
seventy-five  cents  per  avoirdupois  ounce. 

No.  g. 
Blank's   solution   peptonate   of 
iron    11  fluidounces. 

Prescriptions  calling  for  a  bottle  of  a  proprietary 
article  I  dispense  in  the  original  bottle,  unless  I 
know  that  the  physician  wants  the  medicine  trans- 
ferred to  a  plain  one.  I  do  not  think  it  best  to  take 
the  risk  of  having  the  physician  tell  the  patient  that 
something  else,  or  another  make,  was  substituted  for 
that  which  was  ordered. 


IMPROVEMENTS  IN  THE  NATIONAL  FORMULARY.* 

Sixteen  Members  of  the  Philadelphia  Branch   of   the    American   Pharmaceotical  Association  Su({i{est 

Chani^es    In  Various  N.  F.  Preparations. 


At  the  request  of  the  chairman  of  the  Section 
in  Practical  Pharmacy  and  Dispensing  of  the 
A.  Ph.  A.,  the  president  of  the  Philadelphia  Branch 
of  the  A.  Ph.  A.  appointed  the  committee  signing 
this  report  to  collect  and  present  to  the  annual  meet- 
ing of  the  association  such  suggestions  for  the  re- 
\ision  of  the  National  Formulary  as  might  be  ob- 
tainable from  the  members  of  the  local  branch. 

The  Committee  mailed  a  circular  to  each  member 
of  the  branch,  about  150  in  number,  requesting  con- 
i  ributions  and  enclosing  a  blank  form  carrying  four 
general  questions,  as  follows: 

"If  you  know  of  any  formulas  in  the  N.  F.  which 
are  not  satisfactory,  name  them. 

"If  you  can  suggest  an  improvement  in  any  for- 
mula in  the  N.  F.  give  us  the  details. 

"What  additions  to  the  N.  F.  would  you  recom- 
mend? 

"What  formulas  or  titles  in  the  N.  F.  would  you 
recommend  dismissing  or  changing?  Give  your 
reason  for  so  doing." 

Responses  were  received  from  sixteen  members  of 
the  branch;  several  communications  were  unsigned, 
l)Ut  we  are  able  to  acknowledge  the  receipt  of  recom- 
mendations from  the  following:  Messrs.  F.  H. 
Apple,  H.  C.  Blair,  William  L.  Cliffe,  E.  T.  Ellis, 


*A    paper     read     before    the    American     Pharmaceutical 
Association. 


Wm.  G.  Greenawalt,  C.  A.  Harbold,  C.  H.  Kim- 
berly,  J.  E.  Marsden,  Wm.  G.  Nebig,  S.  J.  Riegel, 
and  the  members  of  the  committee. 

The  suggestions  have  been  arranged  in  alphabet- 
ical order  for  convenience  of  reference : 

Elixir  of  Anise. — One  contributor  thinks  this 
elixir  is  too  "sweet  and  heavy." 

Eixir  of  Celery,  Compoutui. — The  title  should 
indicate  the  presence  of  coca.  The  alcoholic 
strength  should  be  reduced  as  it  is  too  strong  for  a 
nerve  sedative. 

Elixir  of  Cinchona. — The  title  should  indicate  the 
presence  of  cinchona  alkaloids,  and  the  absence  of 
cinchona  bark.  One  contributor  suggests  that  the 
color  should  be  lighter,  simple  tincture  of  cudbear 
being  used  as  a  coloring. 

Elixir  Digestive,  Compound. — Two  elixirs  of  this 
type,  both  red,  are  suggested,  one  containing  pepsin 
only,  the  other  pancreatin  and  diastase  only. 

Elixir  of  Gentian,  Glycerinated. — The  formula 
should  be  improved  (see  recommendations  made  by 
Apple,  P.  P.  A.  Proc,  1907).  Another  suggests 
that  the  saccharin  be  eliminated  as  the  preparation  is 
sweet  enough  without  it,  and  also  better  adapted  for 
the  purpose  for  which  it  is  generally  prescribed  if 
saccharin  is  not  present. 

Elixir  of  Glycerophosphates. — Wm.  L.  Cliffe  sug- 
gests the  following : 
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Sodium    glycerophosphate 25  grammes. 

Calcium   glycerophosphate 8.75  grammes. 

Phosphoric  acid,   U.  S.  P 10  grammes. 

Glycerin   240  Cc. 

Angelica    wine 300  Cc. 

Alcohol    30  Cc. 

Tincture  of  sweet  orange  peel 10  Cc. 

Distilled  water,  a  sufficient   quantity 
to    make 1000  Cc. 

The  present  directions  are  satisfactory,  but  the  ad- 
ditional phosphoric  acid  is  required  by  the  glycero- 
phosphates on  the  market.  This  preparation  is 
smoother  and  more  palatable  than  the  one  made 
from  aromatic  elixir. 

Elixir  of  Glycyrrhiza. — This  elixir  should  be  dis- 
missed; it  is  practically  a  duplicate  of  the  U.  S.  P. 
Adjuvant  Elixir. 

Elixir  of  Pepsin. — As  the  essence  of  pepsin  is  a 
far  more  satisfactory  preparation,  this  should  be  dis- 
missed. 

Elixir  of  Potassium  Bromide. — This  and  other 
elixirs  containing  bromides  should  be  of  a  weaker 
alcoholic  strength. 

Elixir  of  Terpin  Hydrate. — The  following  for- 
mula has  been  used  for  years  and  has  given  entire 
satisfaction,  writes  one  contributor: 

Terpin  hydrate 384  grains. 

Spirit  of  bitter  almond SO  minims. 

Compound  spirit  of  orange 45  minims. 

Glycerin    1  fluidounce. 

Water    3  fluidounces. 

Syrup  of  wild  cherry 6  fluidounces. 

Alcohol,  sufficient  to  make 3  pints. 

No  directions  were  given. 

Emulsion  of  Cod-liver  Oil,  Glyconin. — This  emul- 
sion is  not  satisfactory. 

Emulsion  of  Petroleum. — Very  unsatisfactory. 
The  emulsion  separates  quickly.  It  should  contain 
calcium  and  sodium  hypophosphites. 

Essence  of  Pepsin. — Mr.  C.  A.  Harbold  writes: 
"It  contains  too  much  syrup;  the  rennin  should  be 
standardized,  and  the  wine  should  first  be  clarified 
by  the  addition  of  100  Cc.  of  milk  to  each  1000  Cc. 
of  wine,  allowing  it  to  stand  about  an  hour  and  fil- 
tering. The  essence  made  from  this  wine  is  clearer 
and  keeps  better."  Another  contributor  suggests 
that  if  alcohol  and  water  be  used  in  the  proper  pro- 
portions, replacing  the  wine,  and  then  suitable  flavor 
be  added,  the  preparation  will  be  far  more  uniform. 
Yet  another  contributor  says  that  it  is  really  a  com- 
pound essence  and  the  present  title  is  misrepresenta- 


tive,  also  that  the  formula  does  not  give  entire  satis- 
faction.   . 

Glycerite  of  Pepsin. — ^The  addition  of  4  fluid- 
ounces  of  imported  stronger  orange-flower  water  to 
each  gallon  of  glycerite  greatly  improves  the  flavor 
and  destroys  the  unpleasant  taste  of  the  pepsin. 

Mixture  of  Soda  and  Spearmint. — One  writer 
strongly  urges  that  the  use  of  peppermint  water  be 
restored,  in  place  of  the  present  spearmint  water. 
Another  suggestion  is  that  instead  of  using  spear- 
mint water  why  not  order  3  Cc.  of  oil  of  spearmint 
and  15  grammes  of  purified  talc  in  the  present  for- 
mula and  modify  the  directions  accordingly  ? 

Solution  of  Albuminate  of  Iron. — Gelatinization 
occurs  within  a  short  time. 

Solution  of  Albuminate  of  Iron. — W.  G.  Nebig 
also  suggests  the  following  and  says  that  both  for- 
mulas give  entire  satisfaction: 

Solution  of  ferric  chloride 45.5  grammes. 

(U.  S.  P.) 

Ammonia  water,  10  per  cent... 34.5  grammes. 

Sodium  citrate 25  grammes 

Aromatic  elixir 400  Cc. 

Distilled  water,  a  sufficient  quantity 

to  make 1000  Cc. 

Dissolve  the  egg  albumin  in  2000  Cc.  of  distilled  water  and 
digest  the  mixture  at  40°  C.  until  the  solution  gives  no  pre- 
cipitate on  boiling.  Dilute  the  ammonia  water  with  an  equal 
volume  of  water  and  add  it  slowly  and  in  small  portions  to 
the  solution  of  ferric  chloride,  shaking  after  each  addition 
until  the  precipitate  which  first  forms  has  redissolved.  When 
all  of  the  ammonia  water  has  been  added,  dilute  the  solution 
with  2000  Cc.  of  water  and  add  the  albumin  solution  to  the 
iron  solution,  slowly  and  with  constant  stirring.  Precipitate 
this  solution  with  a  diluted  solution  of  sodium  hydroxide, 
carefully  added,  until  the  liquid  is  neutral.  Allow  the  precipi- 
tate to  settle  and  wash  it  with  distilled  water  until  the 
washings  give  only  a  faint  opalescence 'with  silver  nitrate. 

Drain  the  precipitate  on  a  muslin  strainer,  transfer  it  to  a 
porcelain  dish,  add  the  sodium  citrate,  previously  dissolved 
in  50  Cc.  of  distilled  water,  and  gently  heat  until  the  magma 
is  dissolved.  Cool  the  solution,  add  the  aromatic  elixir  and 
lastly  enough  water,  distilled,  to  measure  1000  Cc. 

Solution,  Alkaline  Antiseptic— It  is  suggested 
that  the  preparation  is  improved  by  using  16 
grammes  of  sodium  bicarbonate  in  place  of  the  32 
grammes  of  potassium  bicarbonate,  also  to  reduce 
the  sodium  benzoate  to  8  grammes  and  the  glycerin 
to  125  Cc.  per  1000  Cc.  For  coloring,  ground  cud- 
bear should  be  used.  Another  contributor  suggests 
that  in  place  of  ordering  the  small  quantities  of  oils 
and  aromatics  a  stock  alcoholic  solution  should  be 
made  and  the  necessa'ry  quantity  of  this  directed  in 
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the  formula.  This  would  overcome  much  of  the 
variation  in  odor  and  taste. 

Solution  of  Hypophosphites,  Compound. — The 
solution  develops  mold  growths  very  quickly;  this 
should  be  overcome  in  some  way.  Another  contrib- 
utor says:  "This  preparation  will  not  keep  indefi- 
nitely as  it  is  peculiarly  liable  to  vegetable  growths 
of  a  ropy,  mucus-like  character.  A  long  experience 
with  a  similar  preparation  has  shown  that  the  addi- 
tion of  10  per  cent  of  alcohol  is  the  best  preserva- 
tive, yielding  with  the  present  formula  a  preparation 
that  is  entirely  permanent  and  satisfactory." 

Solution  of  Peptonate  of  Iron  with  Manganese. — 
W.  G.  Nebig  suggests  Harrison's  formula. 

Solution  of  Peptonate  of  Iron  zvith  Manganese. — 
Wm.  L.  Cliffe  says:  "This  preparation  should  be 
prepared  in  the  same  manner  as  the  solution  of  pep- 
tonate of  iron  from  a  suitable  solution  of  manganese 
and  •  ferric  chloride.  In  following  this  process  a 
caution  should  be  inserted  in  regard  to  the  preserva- 
tion of  the  precipitated  magma  when  operating  in 
warm  weather.  Subsidence  and  decantation  with 
weak  chloroform  water  has  proved  unsatisfactory 
with  us.  In  place  of  the  preliminary  peptonizing  of 
tgg  albumin,  as  has  been  suggested,  a  prepared  dry 
peptone  can  be  ordered.  This  is  on  the  market  of 
excellent  quality  and  low  price." 

Solution  of  Sodium  Carbolate. — The  title  should 
conform  to  the  U.  S.  P.  nomenclature — "Phenolate" 
in  place  of  "Carbolate." 

Syrup  of  Eriodictyon,  Aromatic. — It  would  be 
better  if  the  strong  alkalinity  of  this  syrup  would  be 
indicated  in  the  title. 

Syrup,  Pectoral. — If  retained,  this  preparation 
should  be  made  as  originally  suggested  by  Dr. 
Samuel  Jackson,  or  else  the  synonym  should  be 
dropped.  It  is  a  dangerous  preparation  for  general 
sale,  owing  to  the  presence  of  morphine. 

Syrup  of  Phosphates,  Compound,  zvith  Quinine 

id  Strychnine. — Mr,  Wm.  L.  Cliffe  says  that  the 
formula  and  process  give  very  unsatisfactory  re- 
sults. The  strychnine  and  quinine  should  be  dis- 
solved in  the  mixed  solution  of  the  iron  and  other 
salts,  the  sugar  should  be  reduced  to  425  grammes, 
and  the  50  Cc.  of  glycerin  dropped. 

Syrup  of  Phosphates,  Compound. — The  present 
formula  produces  more  than  the  1000  Cc.  without 
the  addition  of  water,  says  one  contributor.  Omit 
the  75  Cc.  of  glycerin,  and  with  that  exception  per- 
mit the  formula  to  remain  as  at  present. 


Syrup  of  Rhamnus  Catharticus. — The  formula 
for  the  syrup  of  buckthorn  should  direct  its  prepara- 
tion from  the  fluidextract. 

Tincture  of  Cudbear. — Prepare  by  maceration. 

Wine,  Angelica. — When  this  wine  is  ordered,  it 
should  have  a  definite  alcoholic  strength,  preferably 
18  to  20  per  cent.  Most  of  the  trouble  with  the 
formula  for  essence  of  pepsin  can  be  traced  to  the 
use  of  a  wine  deficient  in  alcohol. 

Wine  of  Beef  and  Wine  of  Beef  and  Iron. — It  is 
impracticable  for  a  retail  pharmacist  to  distil  off  the 
alcohol,  and  the  formula  of  the  N.  F.  is  therefor 
prohibitorily  expensive.  There  should  be  a  more 
economical  process. 

As  the  following  can  readily  be  prepared  extem- 
poraneously if  wanted,  their  dismissal  from  the  N.  F. 
is  suggested :  Elixir  of  Buchu  and  Potassium  Ace- 
tate; Elixir  of  Potassium  Acetate;  Elixir  of  Sodium 
Salicylate. 

The  following  additions  are  suggested: 

Cream  of  Camphor. — A  formula  for  this  prepara- 
tion should  be  introduced  in  the  N.  F.  The  follow- 
ing is  suggested ;  it  conforms  in  strength  and  ingre- 
dients with  the  formulas  most  generally  used : 

Castile  soap  120  grains. 

Ammonium  carbonate,  clear 

pieces    120  grains. 

Powdered  camphor 120  grains. 

Oil  of  thyme  1  fluidrachm. 

Oil  of  turpentine 2  fluidounces. 

Tincture  of  opium 2  fluidrachms. 

Water,  a  sufficient  quantity  to  make...l  pint. 

Dissolve  the  soap  and  the  ammonium  carbonate  in  10 
fluidounces  of  water  and  introduce  the  solution  into  a  pint 
bottle.  Dissolve  the  camphor  in  the  mixed  oils,  and  add  this 
to  the  soap  solution,  shaking  the  bottle  vigorously  until  an 
emulsion  is  formed.  Finally  add  the  tincture  of  opium  and 
water  to  make  1  pint. 

Elixir  of  Glycerophosphates,  Compound. — Should 
be  introduced. 

Elixir  of  Papaw  (Carica  Papaya). — Should  be 
introduced. 

Extract  of  Papaw  (Carica  Papaya). — Should  be 
introduced. 

Solution  of  Glycerophosphates,  Compound. — 
Should  be  introduced. 

E.  FuLLERTON  CooK,  Chairman, 
Richard  H.  Lackey, 
Frank  S.  McCartney. 
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BOARD  QUESTIONS  ANSWERED. 


A  NEW  JERSEY   EXAMINATION. 
MATERIA  MEDICA. 

(Continued  from  the  October  Bulletin.^ 

4.  Ginger,  (a)  Give  the  official  and  botanical 
names,  habitat,  natural  order,  and  constituents.  (&) 
Name  the  commercial  varieties,  (c)  Describe  the 
different  appearances  and  the  reasons  therefor,  (d) 
What  action  does  the  drug  have  upon  the  skin,  the 
salivary  glands,  the  gastric  glands?  (<?)  Name  an 
official  fruit  obtained  from  the  same  natural  order 
and  state  what  part  of  it  is  used  in  pulvis  aromaticus. 
(/)   Name  two  preparations  into  which  it  enters. 

(a)  Zingiber.  Zingiber  officinale  Roscoe  (Fam. 
Zingiberacese).  It  is  indigenous  to  Asia  and  culti- 
vated in  most  tropical  countries,  notably  in  the  West 
Indies  and  Africa.  Ginger  contains  a  volatile  oil 
which  possesses  the  aromatic  odor  of  the  drug,  a 
colorless  principle,  gingerol,  which  has  the  pungent 
taste  of  the  drug,  and  two  resins,  (b)  The  com- 
mercial varieties  are:  (1)  Natural  Jamaica  ginger 
grows  in  long,  slender,  flattish,  branching,  light 
yellowish-brown  pieces,  the  periderm  being  com- 
pletely removed.  (2)  Bleached  Jamaica  ginger  is 
the  natural  Jamaica  rhizome  coated  with  lime.  (3) 
Cochin  ginger  occurs  in  shorter,  broader,  and  thicker 
pieces  than  the  Jamaica  variety,  is  light-brown  in 
color,  and  has  only  part  of  the  periderm  removed. 
(4)  African  ginger  somewhat  resembles  Cochin 
ginger,  but  is  of  a  dark  grayish-brown  color.  (5) 
Race  ginger  occurs  in  irregular,  more  or  less 
twisted,  branching  pieces  with  the  dark-brown  peri- 
derm partly  removed,  the  remaining  surface  being 
more  or  less  brownish-black,  (c)  The  better  the 
appearance,  the  higher  the  price.  Consequently  the 
bark  is  sometimes  partially  or  wholly  removed,  and 
not  rarely  the  color  is  improved  by  finally  coating 
with  chalk,  (d)  Applied  to  the  skin,  ginger  is  a 
rubefacient  and  counter-irritant.  When  chewed  it 
stimulates  the  secretion  of  saliva.  If  snuffed  into 
the  nostrils  in  powder,  it  occasions  sneezing.  Ginger 
is  a  carminative  and  stimulates  the  gastric  glands. 
(e)  Cardamomum.  The  dried,  nearly  ripe  fruit 
deprived  of  pericarps  and  crushed.  (/)  Pulvis  Aro- 
maticus, Pulvis  Rhei  Compositus. 

5.  Ergot,      (a)    Give  the   name   of  the   fungus 
producing  it  and  tell  the  plant  upon  which  it  grows. 


(b)  Describe  briefly  the  growth  of  this  fungus,  the 
best  way  of  preserving  it,  and  how  rancidity  can  be 
prevented,  (c)  Why  is  the  drug  used  as  a  hemo- 
static, and  upon  which  organ  does  it  act  princi- 
pally? (d)  Why  is  its  indiscriminate  sale  repre- 
hensible ? 

(a)  Claviceps  purpurea.  Rye.  (6)  In  the  first,  or 
mycelial,  stage  of  ergot  its  filamentous  cells  ramify 
through  the  young  grain,  their  mass  constituting  the 
mycelium.  Innumerable  reproductive  bodies,  called 
conidia,  are  now  formed,  and  a  honey-like  liquid  is 
abundantly  produced  upon  the  surface  of  the  grain. 
Though  of  disagreeable  odor,  this  is  sought  by  cer- 
tain insects,  the  conidia  being  thus  distributed  and 
propagation  secured.  The  second,  or  sclerotial, 
stage  is  developed  by  the  formation  of  the  mycelium 
into  a  hard  and  relatively  dry  mass,  containing  a 
large  amount  of  stored  reserve  food,  and  covered  by 
a  protecting  layer,  the  whole  well  calculated  to  resist 
decay  and  the  destruction  of  the  vitality  of  the  plant. 
This  is  sclerotium,  which  constitutes  the  drug.  In 
the  third,  or  thallus,  stage  this  body  develops  upon 
its  surface  small  wart-like  excrescences  containing 
the  apertures  of  bottle-shaped  cavities,  the  peri- 
thecia:  each  one  of  these  conceptacles  contains  a 
large  number  of  somewhat  fusiform  cells  or  spore- 
sacs,  the  asci,  and  each  of  these  contains  8  filiform 
spores,  which  are  discharged  from  the  aperture  of 
the  conceptacle  agglutinated  in  a  bundle.  The  forma- 
tion of  the  spores  takes  place  about  the  time  of  the 
flowering  of  the  rye,  and  when  brought  in  contact 
with  its  flowers  the  spores  again  develop  the 
mycelium.  The  spore-producing  heads  are  nour- 
ished from  the  contents  of  tissues  of  the  sclerotium, 
which  at  first  becomes  loose  and  spongy  from  the 
disappearance  of  the  oil,  and  finally  shrivels  and  is 
destroyed.  The  Pharmacopoeia  directs  that  ergot 
be  preserved  in  a  close  vessel  and  a  few  drops  of 
chloroform  added  from  time  to  time,  and  that  it  be 
not  used  after  being  kept  longer  than  a  year.  It 
should  be  moderately  dried.  This  precaution 
together  with  proper  methods  of  keeping  the  drug 
will  inhibit  rancidity,  (c)  Because  it  prevents 
hemorrhage.  It  finds  its  most  valuable  and  frequent 
employment  in  medicine  for  the  prevention  and  ar 
rest  of  postpartum  hemorrhage,  since  it  causes 
powerful  contraction  of  the  muscular  fibers  of  the 
uterus,  {d)  Because  it  is  sometimes  used  to  pro- 
duce abortion. 

6.  Cinchona,     (a)   Give  the  official  and  botanical 
names  of  the  official  barks.      (&)   From  where  do 
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we  receive  the  best  quality,  and  how  has  our  source 
of  supply  been  changed  to  a  great  extent  ?  (c)  What 
percentage  of  total  alkaloids  is  required  by  our 
Pharmacopoeia,  and  which  one  is  the  most  impor- 
tant? {d)  What  are  the  medical  properties  and 
uses  ? 

(a)  Cinchona.  Cinchona  Sedgcriana  Moeus, 
Cinchona  Calisaya  Weddell,  Cinchona  oificinalis 
Linne,  and  hybrids  of  these  with  other  species  of 
cinchona.  Also  Cinchona  rubra  from  Cinchona  Suc- 
cinibra.  (b)  Java.  The  supply  formerly  came  en- 
tirely from  South  America,  but  now  it  is  cultivated 
in  Java  also.  The  Java  product  is  marketed  through 
Amsterdam,  (c)  Not  less  than  5  per  cent  of  total 
anhydrous  cinchona  alkaloids.  Quinine,  (d)  In 
small  medicinal  doses  cinchona  acts  as  a  bitter  tonic 
upon  the  gastric  mucous  membrane  and  as  a  feeble 
nerve  stimulant  or  tonic.  It  is  very  valuable  in 
the  treatment  of  malaria,  as  quinine  is  said  to  exert 
a  specific  influence  on  the  malarial  parasite. 


7.  Mercury.  Tell  how  and  where  this  metal  is 
produced. 

Mercury  is  obtained  prihcipally  from  New  Alma- 
den,  in  California,  from  Peru,  China,  Idria,  and  in 
Spain.  It  is  found  to  some  extent  in  the  metallic 
state  ift  the  form  of  minute  or  large  globules;  also 
in  combination  with  oxygen,  chlorine,  and  selenium. 
But  the  principal  source  of  the  metal  is  cinnabar, 
which  is  the  sulphide.  Most  of  the  mercury  is  ob- 
tained by  roasting  the  ore  in  a  kiln.  It  is  placed 
upon  an  arch  of  brickwork  containing  several  open- 
ings, through  which  the  flames  pass.  The  sulphur 
of  the  ore  is  ignited  and  bums,  air  being  admitted 
at  the  same  time.  The  heat  thus  produced  volatilizes 
the  mercury,  the  vapors  of  which,  mingled  with  the 
smoke  and  sulphur  dioxide  gas,  are  passed  through 
a  series  of  condensing  chambers,  where  the  metal  is 
condensed,  the  incondensable  gases  finally  passing 
through  the  flue. 

(To    be   continued.) 
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Pakke.  Davis  &  Co.  Entimtaininc  the  Honorary  Commekcial  Commission  of  Japan.  —  During  the  last  few  weeks  America  has  been 
visited  by  46  of  the  most  prominent  and  representative  bankers,  manufacturers,  and  business  men  of  Japan.  To  emphasize  the  importance  of  the 
Tisit  the  Emperor  of  Japan  paid  special  honors  to  the  Commission  before  its  departure.  Landing  at  Seattle,  the  party  traveled  through  the  country  by 
apeclal  train,  and  everywhere  it  was  feted,  banqueted,  and  shown  industries  of  special  significance.  The  Commissioners  spent  two  days  in  Detroit. 
Parke,  Davis  &  Co.  gave  a  luncheon  in  their  honor  at  the  Detroit  Boat  Club  and  afterwards  showed  them  through  the  firm's  laboratories.  This  group 
picture  was  taken  as  the  party  was  descending  the  steps  of  the  Boat  Club.  Baron  Shibusawa.  Chairman  of  the  Commission,  and  often  referred  to  as 
the  "  Morgan  of  Japan."  so  powerful  and  so  numerous  are  his  interests,  is  the  fifth  figure  from  the  left  in  the  front  row.  Next  him  stands  Frank  G. 
Ryan,  president  of  Parke,  Davis  &  Co.,  who  was  chairman  of  the  Committee  of  Fifty  appointed  by  the  Detroit  Chamber  of  Commerce  to  make  arrange- 
ments for  the  visit  of  the  Commission  to  this  city.    Dr.  Jokichi  Takamine  is  in  the  group,  but  is  so  far  back  as  scarcely  to  be  recognized. 
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DOLLAR  IDEAS. 


The  editor  of  the  Bui.letin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


EMULSION  OF  IODOFORM. 

P.  I.  Minton,  Plainfield,  N.  J.:  Have  you  ever 
had  difficulty  in  preparing  this  product  ?  I  have,  and 
after  wasting  about  $k5  worth  of  iodoform  I  solved 
the  problem.  It  must  be  remembered  that  the  com- 
mon emulsifying  agents  are  very  undesirable  in  sur- 
gical dressings  on  account  of  their  adhesiveness. 
Here  is  my  formula: 

Iodoform a  sufficient  quantity. 

Hydrous  lanolin 2  ounces. 

Cottonseed  oil,  enough  to  make 1  pint. 

Triturate  the  iodoform  with  enough  cottonseed  oil  to  form 
a  smooth  paste.  Add  the  lanolin,  rub  the  mass  until  it  be- 
comes smooth,  and  then  add  the  remainder  of  the  oil  with 
constant  trituration.  The  resulting  product  will  be  a  perfect 
emulsion  that  will  not  separate. 


FLY  POISON. 


Rupert  W.  Brooke,  London,  W.,  England:  Your 
"Dollar  Ideas"  are  good,  and  some  are  useful  this 
side  of  the  water.  Here's  one  suggested  to  me  by 
a  paragraph  in  your  August  Bulletin  under  "Cap- 
sules of  Science."  The  "capsule"  suggests  formalde- 
hyde with  milk.  But  formaldehyde  6  parts,  beer  13 
parts,  and  simple  syrup  1  part  form  a  very  much 
more  drastic  combination  for  flies,  and  one  which 
they  will  readily  drink.  We  have  a  little  trough 
along  the  front  of  our  pharmacy  window  on  the 
inside.  This  is  kept  filled  with  the  liquid  and  is 
not  noticeable  from  the  outside  of  the  pharmacy. 
While  we  wer^  once  pestered  with  flies,  now  we  are 
practically  free  from  them. 


AN  INGENIOUS  TOWEL  HANGER. 

C.  R.  Middleton,  New  Hope,  Pa.:  Do  not  wear 
holes  in  your  towels  by  hanging  them  up  on  a  nail. 
Remove  the  fasteners  from  an  old  pair  of  garters, 
attach  a  screw  eye  to  them  and  screw  it  into,  the 
counter,  wall,  or  any  other  handy  place.  This  device 
will   hold   a   towel   like   a   vise.      It   doesn't   tear, 


and  the  towel  can  be  easily  released  in  an  instant. 
There  is  no  need  of  sewing  loops  on  the  towel.  Just 
stick  a  corner  through  and  pull  tight.  I  have  about 
eight  of  these  hangers  in  convenient  places  around 
my  store  and  at  the  fountain.  I  think  they  beat  the 
regular  clasps. 

REMOVING  THE  DUST. 

/.  V.  Woodhead,  Ashland,  Wisconsin:  While 
reading  the  "ideas"  in  your  "dollar"  columns  I  saw 
one  which  can  be  improved  upon.  To  clean  hard- 
wood floors,  tile  work,  linoleum,  etc.,  mop  first  and 
then  sweep.  This  makes  no  dust,  and  the  floor  if 
kept  well  oiled,  will  look  well  always.  Do  not  wring 
the  mop  at  all.  Simply  dip  it  in  the  water  and  go 
over  the  floor.  It  takes  but  a  short  time  and  accord- 
ing to  our  twenty  years  of  experience  is  the  best 
method. 

THE  USE  OF  PORCELAIN  MORTARS. 

P.  L  Minton,  Plainiield,  N.  J.:  In  triturating 
salol,  veronal,  and  duotal,  the  mortar  becomes  elec- 
trified and  the  fine  powder  adheres  to  the  sides, 
making  it  almost  impossible  to  get  it  all  out  with  a 
spatula.  I  always  have  on  hand  two  or  three  porce- 
lain mortars  which  I  use  for  this  purpose.  They  do 
not  become  electrified  as  glass  or  Wedgwood  mor- 
tars do.  If  you  do  not  wish  to  go  to  the  expense 
of  buying  porcelain  mortars,  add  one  or  two  drops 
of  alcohol  to  the  powder  and  it  will  not  adhere  to 
the  sides. 


TO  REMOVE  THE  ODOR  OF  VALERIANATES 
FROM  THE  HANDS. 

P.  L  Minton,  Plainiield,  N.  J.:  When  making 
valerianate  pills  the  odor  will  stay  on  the  hands 
for  hours  and  will  not  wash  off  with  ordinary  sol- 
vents. If  you  wash  your  hands  quickly  with  a 
two-per-cent  solution  of  sodium  hydroxide  the  dis- 
agreeable odor  of  valerian  is  at  once  removed. 
This  is  worth  trying. 


WHERE  THE  FREIGHT  CHARGES  MAY  BE 
REDUCED. 

Pope  Jordan,  Brooksville,  Miss.:  On  the  station- 
ery which  you  use  to  order  goods  print  the  follow- 
ing: "No  goods  accepted  unless  the  invoice  be 
accompanied  by  a  bill  of  lading  with  weights  and 
rates  properly  entered."  Or  use  a  rubber  stamp 
for  the  purpose.  I  paid  first-class  rates  on  empty 
bottles  for  three  years  before  I  adopted  this  method. 
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LETTERS, 


A   FEW   DISPENSING  HINTS. 
To  the  Editors : 

A  physician  came  into  the  store  the  other  day  and 
passed  uncomplimentary  remarks  about  the  way  cer- 
tain prescriptions  were  compounded  in  some  stores. 
One  in  particular  was  potassium  chlorate  15 
grains,  hydrochloric  acid  ^2  drachm,  syrup  of 
orange  peel  1  ounce,  and  water  enough  to  make  6 
ounces.  It  seems  that  some  use  the  solution  of  potas- 
sium chlorate,  while  others  dissolve  the  salt  before 
adding  the  acid,  etc. ;  and  invariably  the  result  is  a 
white  solution. 

The  way  I  put  up  the  prescription  and  get  a  green- 
ish, or,  better,  a  greenish-yellow  solution,  is  to  add 
the  acid  directly  to  the  potassium  chlorate  contained 
in  a  six-ounce  bottle.  Of  course,  the  bottle  must  be 
tightly  corked.  Wait  until  the  reaction  ceases,  and 
apply  heat  to  liberate  as  much  of  the  chlorine  as 
possible ;  then  add  the  water  a  little  at  a  time,  shak- 
ing after  each  addition.  By  adding  the  entire  amount 
oi  water  at  once  the  gas,  which  is  the  ingredient 
sought,  is  displaced  and  lost.  The  syrup  should  be 
added  last. 

Another  prescription  which  is  filled  in  various 
ways  is  the  following :  Zinc  sulphate  1  drachm,  sul- 
phurated potassium  1  drachm,  glycerin  2  drachms, 
rose  water  enough  to  make  4  ounces.  I  make  separ- 
ate solutions  of  the  two  salts,  using  equal  parts  of 
the  rose  water,  filter  both,  mix  the  filtrates  and  let 
them  stand  together  in  an  open  vessel  until  called  for 
in  the  course  of  the  day,  stirring  frequently.  Add 
the  glycerin  after  the  preparation  has  stood  a  while 
or  just  before  dispensing. 

In  making  ointments  which  have  insoluble  pow- 
ders, such  as  zinc  oxide,  starch,  etc.,  there  is  nothing 
that  equals  oil  of  sweet  almonds  for  rubbing  them 
to  a  smooth  paste.  This  holds  good  when  one  has 
to  dissolve  some  of  the  ingredients  either  in  alcohol, 
as  is  necessary  with  beta-naphthol,  or  in  water,  as 
is  done  with  resorcin,  for  when  mixed  with  the  base, 
which  is  easily  accomplished,  the  ointment  will  not 
separate.  In  the  South  I  hardened  my  base  with 
wax.  There  will  be  no  trouble  with  ointments  con- 
taining balsam  Peru  if  you  practically  finish  your 
ointment  and  then  add  the  balsam,  mix  slowly  and 
lightly. 

In  ointments,  containing  both  lanolin  and  vaselin 
with  liquids,  I  save  time  by  incorporating  the  liquids 


with  the  lanolin  and  vaselin  previously  mixed.  In 
fact,  I  keep  a  can  of  lanolin  mixed  with  20-per-cent 
petrolatum  always  on  hand  to  facilitate  such  work. 

Frequently  we  get  prescriptions  for  belladonna 
and  capsicum  plaster  4x6,  menthol  24  grains.  This 
plaster  is  made  as  follows:  Melt  the  menthol  in  a 
suitable  container  with  hot  water.  When  melted 
add  a  little  chloroform  and  then  spread  the  mixture 
on  the  plaster.  This  retards  the  menthol  from  crys- 
tallizing on  the  surface,  which  causes  the  complaints 
that  the  plaster  will  not  adhere.  The  chloroform  not 
only  softens  the  plaster;  it  also  causes  the  menthol 
to  be  absorbed  into  the  body  of  the  plaster. 

In  making  soluble  elastic  capsules  containing 
ichthyol,  add  a  little  olive  oil.  Before  dispensing 
soluble  elastic  capsules,  wash  them  in  a  little  alco- 
hol. When  finishing  pills  (not  coated)  roll  them  in 
a  little  mucilage  acacia  and  then  use  the  lycopodium. 
Do  not  use  too  much  of  the  mucilage.  Before  silver 
coating  a  pill,  roll  it  in  a  little  compound  tincture  of 
benzoin. 

In  making  lotions  that  contain  tragacanth  and 
water,  use  the  powdered  drug  if  the  customer  is  in  a 
hurry,  adding  either  a  little  alcohol  or  glycerin  to 
the  tragacanth. 

In  filling  prescriptions  of  skin  specialists  contain- 
ing sulphur,  camphor,  tragacanth,  calamine  and  rose 
water,  by  the  use  of  a  little  alcohol  one  can  make  an 
impalpable  powder  which  is  easily  worked  up  with 
the  rose  water  to  an  exceptionally  smooth  mixture. 

I  fill  a  collapsible  tube  as  I  would  a  quinine  cap- 
sule. Try  it  and  see  how  readily  the  ointment  enters 
the  tube. 

Do  not  put  stoppers  back  into  containers  contain- 
ing such  substances  as  ichthyol,  glycerin,  etc.,  before 
standing  a  short  time.    This  will  allow  the  liquid  to 
run  back  into  the  container  and  not  on  the  outside. 
Spokane,  Washington.  JoSEPH  Hart,  Ph.C. 


SHOW-CARD    WRITING. 

To  the  Editors: 

I  read  the  article  on  show  cards  in  the  October 
Bulletin  with  interest,  and  I  should  like  to  give 
you  the  results  of  my  experience  with  these  cards. 
I  do  not  agree  with  everything  said  by  the  author  of 
the  Bulletin  article. 

First,  get  an  8-ply  bristol  cardboard — I  like  a 
white  or  green  tint,  and  a  size  22x28  inches.  For 
dififerent  sizes  cut  them  to  measure  14x22  and  then 
reduce  these  to  11x14.  The  resulting  card  is  as 
small  as  one  wants  for  the  window.     Always  use 
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water  colors  for  placards  for  window  use,  as  they 
are  cleaner  than  anything  else.  I  use  the  distemper 
colors ;  in  my  opinion  they  are  the  best.  For  mixing 
pans  I  use  the  tops  that  come  over  the  mouth  of  var- 
nish cans;  they  are  most  handy.  To  mix  take  a 
little  of  the  distemper  color  out  on  the  end  of  a 
spatula,  put  it  into  the  little  pan,  add  a  few  drops  of 
mucilage  and  thin  with  water  to  the  consistency  of 
cream.    It  is  then  ready  for  use. 

Never  use  any  but  red  sable  brushes  for  water 
colors,  as  camel's-hair  brushes  become  wobbly,  and 
there  is  no  life  to  them  when  used  with  water  colors. 
There  are  special  brushes  made  for  card  writing. 


In  making  borders,  scrolls,  or  shades  on  a  card, 
ahvays  make  them  in  a  much  lighter  color  than  the 
letters,  as  it  is  the  letters  we  want  to  read,  not  bor- 
ders and  scrolls.  ,  John  Aurenz. 

La  Fayette,  Indiana. 


and  I  would  advise  the  card  writer  to  get  them  in 
preference  to  cheap  ones. 

In  writing  hold  the  brush  between  the  thumb  and 
first  finger  a  little  straighter  than  one  would  a  pen, 
and  in  making  a  curve  let  the  brush  turn  in  the  hand 
a  little.    It  makes  an  even  stroke. 

Plain  letters  are  best  for  a  starter,  and  it  is  a  good 
idea  to  get  a  book  of  alphabets  and  practice  on  plain, 
simple  letters  first.  Regarding  figure  1 :  in  shading 
a  letter  for  show  cards  always  use  the  relief  shade 
and  shade  downward,  as  it  is  easier  and  looks  better 
than  any  other  design.  Regarding  figure  3 :  it  is 
easier  to  make  an  outline  letter  and  fill  it  with  some 
kind  of  shading.  Regarding  figure  4 :  after  a  while 
one  can  branch  off  into  different  shapes  of  letters  as 
in  figures  2  and  4.  Never  use  many  fancy  letters  on 
a  card;  plain  letters  are  the  best  looking  and  they 
are  the  easiest  to  read. 


A  REJOINDER  ON  THE  AUSTRALIAN  SITUATION. 

To  the  Editors: 

I  have  read  with  some  interest  the  Australian  let- 
ter published  in  the  July  number  of  the  Bulletin 
OF  Pharmacy.  I  think,  however,  that  it  is  only  fair 
to  put  in  a  good  word  for  pharmacy  in  our  "Garden 
State."  Mr.  Williams  should  subscribe  to  some  U. 
S.  A.  "optimists'  club" — he  needs  it. 

I  guess  he's  about  right  in  the  main  in  his  asser- 
tions, but  he  is  only  presenting  one  side  of  the  shield, 
and  he  has  put  a  shine  on  that,  too.  Had  he  been 
persevering  he  would  have  sent  along  a  few  reams 
on  the  pirating  of  the  druggist's  trade  which  has 
been  described  before  in  most  journals  of  pharmacy 
at  one  time  or  another.  You  will  hardly  believe  me, 
but  quite  a  few  pharmacists  here  drive  their  own 
motors,  or  better  still  pay  a  chauffeur  to  do  it  for 
them. 

Conditions  certainly  call  for  improvement,  but  no 
more  than  they  do  in  the  pharmacies  that  flourish 
under  "Old  Glory." 

As  to  the  "Friendly  Societies" — we  have  two 
dispensaries  in  our  vicinity,  not  to  mention  two 
pharmacies  up  the  street,  that  take  on  lodge  dis- 
pensing. Yet  there  are  lodge  members  who  prefer 
to  come  to  us  and  pay  for  their  medicine  rather  than 
get  it  at  the  dispensary.  Personality  is  a  much-abused 
word  nowadays,  but  personality  coupled  with  good 
drugs  and  dispensing  are  responsible  for  our  enjoy- 
ing preference.  That  same  personality  is  worth  cul- 
tivating; "Friendly  Society"  doctors  are,  too.  There 
has  been  talk  of  refusing  free  goods  to  any  man 
getting  more  than  four  pounds  a  week  ($20,  isn't 
it?);  so  if  the  societies  "have  no  bowels,"  they'll 
soon  get  them  thrust  upon  them. 

And  as  for  our  hours — why,  in  Melbourne  they 
get  more  reasonable  every  year.  We  shall  be  get- 
ting a  half-holiday  next.  Again,  many  customers 
pay  us  prices  for  patents,  etc.,  double  those  which 
the  cut-rate  store  near-by  asks,  because  "they  must 
be  better,  they  come  from  the  chemist's."  This  idea 
we  foster  and  encourage  by  all  the  means  in  our 
power.  Pharmacy  is  not  the  best  of  payers  for  labor 
spent  anywhere,  but,  like  virtue,  it  has  its  own  re- 
ward ;  and  as  it  exists  in  our  own  glorious  common- 
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wealth  it  is  in  as  good  a  condition  as  it  has  been  for 
some  time. 

My  assertions  are  backed  up  by  an  experience  of 
thirty  years  in  pharmacy,  and,  though  I  have  not 
made  a  "bhstering"  success  of  the  game,  I  can  still 
wear  a  smile  that's  cheerful  and  permanent,  even 
when  hard  up  against  it,  no  matter  whether  Friendly 
Societies  or  any  other  old  thing  disturb  me. 

D-  u       I   Af  iu  A    »   r     James  Y.  Allan. 

Kichmond,  Melbourne,  Australia.  -^ 


A   NORTH   POLE  WINDOW. 
To  the  Editors: 

Recently  we  arranged  a  window  that  stopped 
everybody.  Peary  and  Cook  were  the  main  features, 
as  may  be  seen  from  the  accompanying  diagram  of 
the  trim.     The  North  Pole  was  represented  by  a 


pasteboard  tube  covered  with  white  crepe  paper, 
while  icebergs  were  made  of  express  paper  rolled 
into  cones  of  different  heights  and  covered  with 
absorbent  cotton.  The  peaks  were  sprinkled  with 
diamond  dust,  lending  them  an  arctic  appearance. 

The  bottom  of  the  window  was  covered  with 
boxes.  About  five  of  them  were  pinned  to  the  pole, 
while  the  path  leading  to  the  pole  was  also  built  of 
these  containers.  In  view  of  the  recent  Peary-Cook 
controversy  this  trim  proved  very  attractive.  A  sign 
at  the  bottom  read,  "What  Peary  and  Cook  Found 
at  the  North  Pole."  The  other  signs  were  devoted 
to  grip  and  cold  cures,  headache  remedies,  and  mild 
laxatives.  Chas.  D.  Rahl. 

Manistique,  Mich. 


"ARE   EXAMINATIONS    EXACT   TESTS?" 

To  the  Editors : 

I  am  glad  you  wrote  the  editorial,  "Are  Examina- 
tions Exact  Tests?"  appearing  on  page  398  of  the 
October  issue  of  the  Bulletin.    It  pleases  me  when 


I  come  across  such  evidences  of  clear  insight.  I 
refer  particularly  to  the  point  you  make  that  it  is  not 
a  question  whether  the  student  obtain  his  training 
at  a  college  or  elsewhere,  but  rather  that  he  obtain 
the  training  itself.  While  the  college  is  the  logical 
and  best  place  to  acquire  it,  some  students  are  able 
to  obtain  the  necessary  education  through  other 
agencies  than  colleges,  and  they  should  not  be  de- 
prived of  the  privilege  to  do  so. 

It  has  always  seemed  to  me  that  it  would  be  en- 
tirely proper  and  consistent  for  the  boards  of  phar- 
macy to  publish  extended  synopses  covering  the  sub- 
jects they  examine  in.  If  necessary,  such  outlines 
of  study  could  embrace  all  the  work  included  in  a 
good  college  curriculum.  The  students  then  would 
know  what  to  study  and  what  would  be  expected  of 
them.  Now  they  are  in  the  dark  with  regard  to 
requirements  of  the  boards  until,  as  a  rule,  they 
have  tried  the  boards  and  failed  several  times. 

The  Pharmaceutical  Society  of  England  publishes 
annually  such  an  outline  as  I  have  indicated,  cover- 
ing the  subjects  of  the  "minor"  and  "major"  exam- 
inations. I  see  no  reason  why  our  boards  cannot 
adopt  the  same  or  a  similar  plan.  It  would  not  only 
benefit  the  students  and  the  profession  at  large  by 
aiding  and  creating  a  higher  scholarship,  but  it 
would  greatly  facilitate  and  lessen  the  work  of  the 
examinations. 

No  doubt  all  pharmaceutical  educators  appreciate 
the  active  help  which  the  pharmaceutical  journals, 
especially  through  their  editors,  are  giving  to  the 
promotion  of  higher  pharmaceutical  education. 
Anyway,  I  do.  Frederick  J.  Wulling, 

Dean  of  the  College  of  Pharmacy  of  the 
Minneapolis.  University  of  Minnesota. 


A  LETTER   FROM    DR.   BODEMANN   REGARDING 
EDUCATIONAL   MATTERS. 

To  the  Editors : 

Some  eleven  years  ago  the  Illinois  Board  of 
Pharmacy  discarded  all  certificates  from  high  (or 
low)  schools  as  proofs  of  preliminary  education  be- 
cause these  documents  didn't  certify  much.  The 
then  board  undertook  to  test  the  preliminary  educa- 
tion for  themselves,  and  many  a  certified  high-school 
graduate  flunked  by  the  wayside.  Of  late  a  great 
many  attempts  have  been  made  to  evade  the  issue. 
While  it  is  the  fashion  to  "holler"  for  high-school, 
and  other  diplomas,  it  is  an  indisputable  fact  that 
the  mass,  the  rank  and  file,  don't  take  much  stock  in 
the  "holler,"  and  so  the  hollerers  dodge  the  question 
and  ofTer  something  "just  as  good" — resort  to  such 
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wishy-washy  bugaboos  as  "an  equivalent"  just  to 
try  it  on — to  see  if  it  will  go  down! 

Referring  to  the  last  A.  Ph.  A.  Bulletin  I  notice 
a  "Whereas"  that  from  such  and  such  a  date  the 

requirements    of   State    shall    be    a    college 

diploma  or  rather  its  equivalent.  Now,  Mr.  Editor, 
what  is  "its  equivalent?"  If  it  shall  be  diploma, 
why  not  insist  on  it  by  its  honest  name,  and  if  afraid 
that  a  diploma  will  not  go  through  just  yet,  why 
not  say  so  ? 

What  is  the  equivalent  of  a  $5  gold  piece?  Five 
silver  dollars  of  the  16-to-l  brand?  Never!  Let  us 
be  honest,  attempt  what  can  be  accomplished,  and 
above  all  do  not  allow  ignoramuses  and  educational 
cripples  and  half-breeds  to  enter  the  ranks  of 
pharmacy.  If  you  allow  the  rabble  to  enter,  it  be- 
comes hypocrisy  later  on  lo  demand  a  diploma,  the 
very  essence  of  which  is  not  only  a  preliminary  but 
a  first-class  pharmaceutical  education. 

This  playing  to  the  gallery  and  making  pretenses 
that  are  not  kept  is  the  worst  form  of  pharmaceuti- 
cal substitution,  and  should  not  be  indulged  in  by 
pharmaceutical  editors,  legislators,  and  legislative 
Napoleons,  and  is  at  par  with  the  ancient  Chinese 
way  of  fighting  an  enemy — ^by  making  all  kinds  of 
faces  at  him  and  then  running! 

Chicago,  111.  WiLHELM    BODEMANN. 


ARTIFICIAL   MAPLE   SYRUP. 

To  the  Editors : 

In  running  through  the  September  Bulletin  I 
notice  a  request  for  information  on  maple  syrup  by 
"C.  W.  B."  I  submit  the  formula  we  use,  which 
makes  a  syrup  equal  in  all  appearances,  flavor,  and 
taste  to  the  genuine : 

Rock  candy  syrup  5  gallons. 

Henderson's  tri-maple  flavor 5  ounces. 

Dissolve  the  flavor  in  the  rock  candy  syrup,  and  stir  well 
until  it  is  thoroughly  mixed.  Now  let  the  syrup  stand  two 
or  three  hours  to  permit  the  flavor  to  blend. 

The  cost  of  making  this  syrup  is  52  cents  a  gallon. 
I  have  tried  the  various  processes,  and  in  my  experi- 
ence the  above  formula  is  the  only  one  that  has 
proven  practical.  While  it  is  not  maple  syrup,  it  has 
all  the  full  flavor  and  taste.  It  contains  nothing  ob- 
jectionable, and  if  sold  for  what  it  is  and  labeled 
properly  is  all  right.  The  syrup  made  after  the  for- 
mula given  will  bafile  even  an  expert.  We  could 
never  buy  two  lots  of  maple  syrup  alike.  All  were 
more  or  less  adulterated  with  glucose,  so  we  made 


up  our  mind  that  we  would  make  a  product  our- 
selves, using  rock  candy  syrup  as  a  base.  We  really 
get  a  good  article,  so  good,  in  fact,  that  we  have 
discontinued  buying  the  so-called  maple  syrup  and 
use  this  syrup  at  our  fountain,  where  we  sell  quite  a 
lot  of  maple  sundaes.  Our  demand  for  maple  drinks 
is  growing,  which  speaks  well  for  our  syrup.  Rather 
than  buy  glucose  maple  syrup  we  prefer  to  make 
our  own.  E.  V.  B. 

Hackensack,  N.  J. 

[Note  by  the  Editors. — Of  course  a  product  like  this 
could  not  be  called  "maple  syrup"  under  the  present  food 
and  drug  laws.  It  would  have  to  be  termed  "maple  flavor 
artificial"  or  something  of  that  kind — something  to  indicate 
clearly  that  it  was  not  the  real  article.] 


THE   CLERK'S   ETHICAL   EDUCATION. 

To  the  Editors: 

In  the  many  letters  and  articles  one  reads  in  phar- 
maceutical journals,  there  is  seldom  any  mention  of 
the  proprietor's  responsibility  to  the  clerk.  The  col- 
lege provides  mental  education,  but  the  young  man's 
moral  education  rests  upon  the  proprietor  or  senior 
clerk  in  the  store,  where  he  spends  the  greater  part 
of  his  time. 

I  was  once  employed  by  a  druggist  whose  precep- 
tor had  been  a  known  substituter.  He  duplicated 
many  preparations  that  were  on  the  market  at  that 
time.  I  was  employed  by  this  man  only  eight 
months  and  I  resolved  that  if  I  ever  had  a  store  my 
clerks  would  never  learn  to  substitute  nor  to  sell 
anything  that  was  illegitimate.  I  think  the  proprie- 
tor of  a  store  who  sanctions  substituting  or  the  sale 
of  rubber  goods,  emmenagogues,  alcohol,  or  whisky 
on  Sunday  puts  himself  on  a  plane  with  the  "dope" 
seller  and  will  be  held  responsible  for  the  clerk's 
downfall  if  the  latter  does  not  have  the  moral  cour- 
age and  stamina  to  resist, 

I  believe  the  employer  should  inquire  into  the 
habits  of  his  clerk  and  find  out  where  he  spends  his 
time — take  just  a  friendly  interest  in  him  and  advise 
him  accordingly.  If  the  advice  is  given  with  the 
proper  spirit  no  clerk  will  resent  it.  An  interest 
should  be  taken  in  the  clerk's  studies  and  his  ques- 
tions should  be  answered  when  possible. 

Much  has  been  written  concerning  the  "uplifting 
of  pharmacy."  I  contend  that  if  the  young  men  en- 
tering pharmacy  to-day  have  the  proper  spirit  and 
ability  to  "make  good,"  the  colleges  will  do  their 
part,  and  it  rests  with  employers  to  show  by  their 
practical  example  how  the  noble  art  of  pharmacy 
may  be  properly  practiced.    And  the  clerks  who  will 
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proprietors  soon  will  then  fulfil  the  lofty  aims  of 
the  shining  lights  of  this  and  the  past  generations. 
Philadelphia,  Pa.  PaUL  L.  McConomY. 


A  SCHEME  FOR  DISPLAYING  STROPS. 

To  the  Editors : 

Here  are  two  suggestions  which  we  have  found 
very  effective  in  selling  goods  which  otherwise  might 
escape  notice  in  the  show  cases.  To  display  razor 
strops  use  the  following  device : 

Take  an  ordinary  wooden  hoop,  cover  it  with  suit- 
able material  and  fasten  into  it  small  screw  hooks. 
Suspend  this  on  hangers  from  the  ceiling  and  hook 
on  the  strops.  Probably  a  better  way  is  to  attach 
mly  one  wire  to  the  ceiling,  fastening  the  rest  to- 
gether a  short  distance  from  the  hoop.  This  will 
allow  the  hoop  to  turn  around  when  necessary. 
My  other  scheme  can  be  used  for  selling  nearly 
^ery  kind  of  goods  and  is  especially  adapted  to 
tores  containing  Silent  Salesmen  cases.  Have  steps 
lade  about  2  or  3  inches  wide  and  as  high  as  desir- 
)Ie  and  have  these  placed  on  the  backs  of  the  cases, 
'hey  will  not  interfere  with  them,  but  help  show  off 
the  goods  more  advantageously  than  if  they  were 
merely  placed  on  the  glass.  W.  C.  Gordon. 

Strathroy,  Ontario. 


WEIGHING     SEMI-SOLIDS:     MAKING     ARGYROL 
SOLUTIONS. 

To  the  Editors : 

My  method  of  weighing  heavy  oils  or  semi-solids, 
such  as  ichthyol  or  balsam  Peru  for  use  in  ointments, 
etc.,  may  be  old,  but  I  have  never  seen  it  in  use.  I 
take  two  bottle  caps  and  place  one  on  each  scale  pan, 
using  one  as  the  tare  and  weighing  the  article  in  the 
other.  If  the  substance  is  too  stiff  to  pour,  the  cap 
can  be  flattened  out  easily  and  can  be  scraped  later 
with  a  spatula.  I  have  never  seen  anything  other 
than  a  powder  paper  crumpled  for  that  purpose  be- 
fore, with  the  result  that  the  mass  often  overflows 
and  causes  a  general  mess. 

To  recall  the  method  of  dissolving  argyrol  re- 
ferred to  in  your  October  issue,  I  find  that  the  quick- 
est way  is  to  put  a  little  water  in  the  bottom  of  the 
bottle,  then  add  the  crystals  and  shake.  This  method 
involves  little  or  no  gumming  and  imparts  no  stains 
to  mortar,  towels,  or  counter. 

Can  you  or  any  of  your  readers  suggest  a  method 
of  making  a  strongly  concentrated  green  vegetable 
coloring  used  in  mint  jelly? 

The  pure  food  law  stopped  the  sale  of  a  prepara- 


tion formerly  used  and  I  have  tried  macerating  pep- 
permint leaves  in  alcohol  which  gives  a  good  color 
but  hardly  strong  enough,  as  it  takes  about  an  ounce 
of  that  to  one  quart  of  jelly. 

Doylestown,  Pa.  AleX.  J.  StrATHIE. 

[NoTB.  BY  THE  EDITORS.— Suppose  you  try  green  tincture 
of  hemp  as  a  coloring  agent  for  mint  jelly.  It  may  be  pre- 
pared after  the  following  method  suggested  by  M.  I.  Wilbert : 
If  twenty-five  parts  of  powdered  or  ground  hemp  seed  are 
macerated  for  a  short  time  with  an  equal  amount  of  stronger 
alcohol,  then  transferred  to  a  percolator  and  extracted  with 
the  same  menstruum  until  one  hundred  parts  of  the  percolate 
have  been  obtained,  they  will  yield  a  tincture  that  has  an 
intensely  deep-green  color  which  it  readily  imparts  to  other 
substances.] 


CHOCOLATE  SYRUP  FOR  THE  FOUNTAIN. 
To  the  Editors: 

On  page  433  of  the  October  Bulletin  my  for- 
mula for  chocolate  syrup  was  given  erroneously. 
The  quantity  of  sugar  should  have  been  52  ounces. 
To  repeat,  we  use  3  ounces  of  fountain  chocolate  and 
rub  it  up  thoroughly  in  a  large  mortar  with  52 
ounces  of  sugar.  Then  we  add  32  ounces  of  boiling 
water  and  agitate  with  a  pestle  until  the  sugar  is 
dissolved.  When  the  mixture  becomes  cold,  we 
strain  and  add  six  drachms  of  vanilla  extract.  This 
method  does  away  with  the  necessity  of  heating  the 
chocolate  and  thus  eliminates  the  risk  of  scorching. 

Grundy  Center,  Iowa.  M.  L.  ThoME. 


THE   BULLETIN   A   WORLD    JOURNAL. 

To  the  Editors: 

As  a  slight  reminder  that  people  in  distant  cities 
read  the  Bulletin  of  Pharmacy,  we  are  just  in 
receipt  of  an  inquiry  from  Chetnu,  West  China,  re- 
ferring to  our  advertisement  in  your  May  issue. 
Furthermore,  within  the  past  week  we  have  had  an 
inquiry  from  the  Philippines  referring  to  an  adver- 
tisement in  the  June  number.  We  congratulate  you 
on  having  a  paper  which  is  so  widely  read. 


New  York  City. 


Neidlinger  Bros. 


A   NOTE   OF  APPROVAL. 

To  the  Editors: 

I  am  pleased  to  observe  that  the  Bulletin  is  up- 
holding druggists  in  their  endeavor  to  lift  the  pro- 
fession out  of  the  liquor  mire,  and  it  has  the  backing, 
respect,  and  thanks  of  all  honest  pharmacists. 


Lowell,  Washington. 


E.  E.  Steiner. 
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BUSINESS  HINTS. 


A  Coca-cola  Window. — 

Henry  A.  Hoffman,  of  Ellsworth,  Kas.,  recently  arranged 
a  coca-cola  window  that  attracted  a  great  deal  of  notice.  The 
idea  was  simple — merely  two  individual  glasses  of  coca-cola 
made  the  center  of  attention  by  several  large  arrows  which 
pointed  toward  them. 

The  floor  and  back  of  the  window  were  covered  with 
dark-brown  cambric,  the  letters  and  arrows  being  cut  from 
plain  white  cardboard  of  medium  weight.  The  letters  of  the 
words  "Coca-Cola"  on  the  window  pane  were  cut  to  repre- 
sent arrows  and  pointed  as  nearly  as  possible  toward  the 
center  of  the  window.  These  letters  were  about  14  inches 
across  and  were  placed  on  the  front  of  the  window  as  shown 
in  the  accompanying  reproduction. 

The  back  screen  arrangement  shows  pretty  well  in  the 
picture.  A  big  sign  appeared  in  the  middle  of  the  window 
with  the  word  "Everywhere"  across  the  top ;  and  two  arrows 
pointed  toward  it.     The  letters   of  the  word   "Everywhere" 


were  cut  out  and  showed  up  well  in  front  of  a  background 
of  rich  dark-brown  cloth. 

Four  arrows  five  feet  long  were  focused  on  the  center  of 
the  window  and  one  about  a  foot  long  hung  directly  over 
the  two  glasses  of  coca-cola.  They  were  suspended  by  baby 
ribbon. 

In  the  center  of  the  window  set  a  coca-cola  tray,  and  on  it 
the  two  coca-cola  glasses  filled  with  the  beverage.  If  one 
looks  closely  at  the  accompanying  illustration,  he  will  see 
four  straight  and  two  curved  arrows  lying  on  the  floor,  all 
pointing  to  the  glasses. 

Thanksgiving  Prizes. — 

For  years  past,  W.  J.  Dunlap  of  Canonsburg,  Pa.,  has 
been  in  the  habit  of  giving  away  prizes  during  the  Thanks- 
giving season.  One  year  he  offered  three  turkeys  as  prizes, 
showing  them  in  his  window;  but  the  plan  proved  too 
troublesome  although  a  trade  winner.  Mr.  Diunlap  gave  away 
three  valuable  presents  after  displaying  them  in  the  window. 
The  first  was  a  beautiful  brass  mission  reading  lamp,  the 
second  a  handsome  comb  and  brush,  and  the  third  a  fine 
purse.  Full  particulars  of  the  distribution  were  printed 
on  circulars  which  were  placed  in  envelopes  and  mailed  to 


every  house  in  the  town  and  vicinity.  They  were  also  mailed 
to  everybody  on  the  R.  D.  route.  Everybody  stood  an  equal 
chance  to  win,  and  even  the  losers  were  assured  a  certain 
amount  of  fun  for  nothing. 

The  contest  was  announced  before  Thanksgiving  Day,  and 
everybody  who  made  a  purchase  was  given  a  ticket  for  every 
five  cents  worth  bought.  The  stub  bearing  the  same  number 
as  the  ticket  was  torn  off  and  left  in  a  box  set  in  the  store 
for  the  purpose.  At  9  p.m.  on  Thanksgiving  Day  the  con- 
test closed.  A  disinterested  committee  of  three  well-known 
persons  drew  three  stubs,  one  at  a  time,  and  the  winners  were 
determined  by  the  numbers  picked.  The  whole  scheme  nat- 
urally created  a  lot  of  talk,  and  not  a  few  people  made  a 
special  point  to  pass  the  store  for  the  purpose  of  seeing  the 
prizes. 

Another  Remittance  Blank. — 

J.  E.  Williams  of  Le  Roy,  111.,  observing  the  Curry  re- 
mittance  blank   reproduced   in   this   department  of   the   July 


J    E  WILLIAMS 

ORUCOIST 


(t 


'Uo 


7-/^         M^ 


^i£Ct  n,  I.,  a 


Bulletin,  was  moved  to  send  us  a  copy  of  his  own.  It  is 
shown  in  the  accompanying  reproduction,  greatly  reduced  in 
size  of  course.  The  original  is  5%  by  8J^  inches  in  dimen- 
sions— practically  a  half-size  letter  sheet. 

Fishing  and  Advertising. — 

E.  W.  Harrington,  of  Columbus,  Ohio,  does  not  let  fish- 
ing interfere  with  business.  During  his  vacation  he  adver- 
tises in  a  way  that  makes  up  for  his  absence.  Each  customer 
received  a  mailing  card  like  this  last  summer : 


for  <jour    tnop-  ^ 
' _AS  f^fr  —  at  zn^  ^tro 
'      iruf  stort-lj.-      


A  cheery  little   reminder  of  this  nature  should  prove  a 
business  bringer. 
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Pushing  Buttermilk  at  the  Fountain. — 

Students  of  the  soda  fountain  business  must  have  noticed 
the  increasing  popularity  of  buttermilk  during  the  past  few 
years.  At  every  large  soda  fountain  it  has  taken  a  place 
among  the  leading  drinks.  Doubtless  the  doctors  are  largely 
responsible  for  it,  as  the  frequency  of  buttermilk  prescrip- 
tions has  awakened  the  laity  to  the  hygienic  character  of 
buttermilk.  By  some  it  is  said  to  relieve  constipation.  Others 
claim  it  reduces  that  malady  known  as  autointoxication  and 
thus  promotes  longevity.  Babies  drink  it ;  lean  people  are 
benefited  by  it;  the  tired  and  overworked  find  in  buttermilk 
a  wholesome  and  nourishing  drink. 

The  May  Drug  Co.,  which  conducts  a  chain  of  stores  in 
Pittsburg,  has  given  special  attention  to  buttermilk  made 
from  the  fresh,  unaltered  milk  by  the  use  of  Lactone  tablets. 
Here  are  a  few  of  the  signs  which  were  recently  posted  up 
at  the  various  May  fountains: 

May's  Buttermilk  is  real  Buttermilk.  It  contains  all  the  cream 
there  is  in  sweet  milk.     6c. 

To  gain  weight  drink  May's  Buttermilk.  It  is  good  for  the  com- 
plexion.      Try   it.      5c. 

Drink    May's   Buttermilk   and   live   100    years. 

.May's  Buttermilk.      A    fresh  supply  at  all  times.    6c. 

May's  Buttermilk    is   wholesome. 

May's  Buttermilk.      Everybody   knows    bow   healthful    it   is.     5c. 

May's  Buttermilk  contains  all  the  cream.     6c. 

The  May  signs  are  terse,  catchy  and  should  prove  sugges- 
tive to  our  many  readers. 

Something  Novel  in  a  Window  Display.— 

G.  T.  Chamberlin  of  Hartford,  Mich.,  is  presumably  in 
the  center  of  a  peach  raising  district  In  the  height  of  the 
season  this  year  he  put  a  placard  in  his  window  offering  $2.50 


in  gold  for  the  best  sample  of  peaches  brought  to  his  store, 
and  the  competition  was  open  to  everybody.  The  names  of 
three  judges  were  also  printed  on  the  placard.  The  peaches 
themselves  were  displayed  on  plates  in  the  window,  with  the 
name  of  the  contributor  printed  on  a  card  in  each  instance. 
The  window  display  is  shown  in  the  accompanying  illustration, 
and  Mr.  Chamberlin  tells  us  that  it  "drew  the  crowd." 

An  Effective  Selling  Sheet. — 

Our  attention  has  been  directed  to  a  very  commendable 
paper  distributed  by  the  Central  Drug  Store,  of  Waukegan, 
111.  The  first  page  carries  four  square  ads.  devoted  to  baby 
foods,  manicure  goods,  candy  and  soap.  The  different  items 
are  enumerated  in  single-column  and  the  price  is  given  in 
every  instance.  On  the  remaining  pages,  a  number  of  store 
specialties  come  in  for  liberal  mention,  including  hair  wash. 


Prescription 
Department 


orange  flower  skin  food,  and  dyspepsia  tablets.  Patent  med- 
icines are  offered  at  attractive  prices.  The  ad.  on  the  prescrip- 
tion department  is  worthy  of  special  notice: 

/^liy*  This  is  an   "open"   department. 

In  other  words,  you  can  see  the 
Registered   Pharmacists  at  work 
behind  the  clear,  large  plate  glass 
when   mixing  your   prescription. 
The    utmost    care    is    exercised 
in  putting  up  prescriptions.     A 
Free  Messenger  Service   is  maintained  for  the  con- 
venience of  patrons  of  this  feature  of  our  business.    A  phone 
call  will  promptly  bring  a  messenger. 

Open  prescription  departments  are  coming  into  vogue,  and 
we  are  not  surprised  to  see  some  stores  make  advertising 
capital  out  of  this  feature. 

A  Pair  of  Counter  Slips. — 

H.  L.  McNulty,  of  Norwood,  N.  Y.,  has  a  Pearl  press 
with  a  chase  9  by  14.  He  gets  up  all  sorts  of  ads.  with  this 
machine,  besides  printing  the  stationery  and  labels  for  his 
store.  Here  are  two  of  the  counter  slips  which  Mr.  McNulty 
has  turned  out: 


That 

OUIVB  OIL. 
of  ours.... 

Yoa  know  how  it  is.  when  one 
has  something  to  sell  that  is  of 
EXTRA  quality.  He  just  can't 
keep  still  about  it.  That  is  the 
way  we  feel  about  our  Olive  Oil. 
We  have  a  specially  fine  article 
and  we  want  every  one  to  know  it. 
It  is  imported  in  sealed  cans  and 
bottled  by  us.  None  better  at  any 
price.  Half  pints  26  cents,  pints 
50  cents. 

McMulty'6 

Low  Price  Drug  Store. 


Thanksl 


We  want  to  thank  you  for  your 
patronage.  We  believe  you  will 
find  it  to  your  interest  to  trade 
with  us.  Our  stock  is  complete 
and  our  drugs  are  the  best.  We 
will  not  handle  any  other  kind  and 
our  prices  are  low. 

Bring  us  your  prescriptions  and 
recipes.  Come  to  us  for  all  your 
drug-store  goods.  If  we  haven't 
what  you  want,  which  happens 
rarely,  we  shall  be  very  glad  to 
get  it  for  you  without  extra  ex- 
pense.   Please  call  again. 

Yours  Very  Truly, 

H.  L.  McNuIfy,  ^h.Q. 


These  slips  are  4^4  by  51/2  inches  in  dimensions.  Mr.  Mc- 
Nulty adds  that  he  fmds  the  Pearl  press  a  very  important 
part  of  his  advertising  department.  He  could  do  considerable 
job  work  with  it  if  such  commissions  were  acceptable. 

Advertising  Hot  Water  Bottles.— 

P.  W.  Merfield,  of  Kew,  Australia,  employs  a  card  to 
advertise  hot- water  bottles.    Here  is  the  text: 

HOW  ABOUT  A  NEW  HOT- WATER  BOTTLE  THIS  WINTER? 

Memo. — Have  you  ever  known  the  comforts  of  a  Hot-water  Bottle? 

Some    people    will    go    on    suffering    the    tortures    of    lying   awake    with 

cold   feet   and    other   troubles,    for   which   these    Rubber    Bottles   are   so 

soothing.     I  have  just  imported  some  of  the  latest  kind  made,  of  thick 

rubber  and   having  patent   stoppers,    which   never   leak   and   make   them 

easy  to  fill.     They  are  guaranteed  against  leakage  or  flaw  of  any  kind. 

Prices,  5/6,  6/6,   7/6,  to  10/6,  according  to  size. 

P.  W.   M'ERFIELD,  Chemist, 

CORNER    HIGH    AND    PRINCESS    STREETS,    KEW. 

A  cut  accompanies  the  ad.,  but  is  not  reproduced  here 
for  lack  of  space. 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof.  W.  L.  Scoville. 


Mere  Mention. — 

An  English  pharmacist  describes  mucilage  of  acacia  as 
the  prime   "pharmaceutical    nuisance." 

Petroleum  now  ranks  first  among  the  mineral  products  of 
California,  its  output  surpassing  that  of  gold  for  the  first 
time  last  year. 

Nitric  acid  is  now  made  by  oxidizing  nitrous  oxide  with 
ozone.     A  stronger  acid  can  be  secured. 

Another  patent  has  been  granted  for  obtaining  gold  from 
sea  water — by  filtering  through  zeolites,  which  are  attached 
to  sailing  vessels. 

"Chemically  pure"  alum  has  been  found  to  contain  rubid- 
ium and  caesium,  which  the  usual  tests  do  not  detect. 

The  "clayey  odor"  of  earths  is  said  to  be  characteristic  of 
almost  all  colloids,  and  is  supposed  to  be  due  to  substances 
which  they  have  absorbed. 

Quinine,  quinidine,  and  cinchonidine  are  secondary  alco- 
hols and  not  xanthine  derivatives,  as  are  most  alkaloids. 
This  does  not  account  for  their  tonic  effects. 

Acetylene  consumes  less  oxygen  and  gives  much  more 
light  than  oil  or  gas.  It  is  especially  adapted  for  lighting 
mines,  tunnels,  etc. 

Concentrated  solutions  of  colloids  do  not  show  their 
particles  in  the  ultramicroscope,  but  dilute  solutions  do. 


A  sodium  sulphate  lake  has  been  found  in  California. 
It  is   nearly   90  per  cent  pure. 

When  Greek  Meets  Greek. — 

E.  F.  Ladd  of  the  North  Dakota  Experiment  Station  says 
that  the  artificial  bleaching  of  wheat  flour  with  nitrogen 
oxide  develops  a  poisonous  substance,  and  is  therefore  injuri- 
ous. He  proves  this  by  giving  an  alcoholic  extract  of  the 
flour  to  rabbits,  and  finds  that  the  extract  made  from  bleached 
flour  kills  the  rabbits,  whereas  that  made  from  unbleached 
flour  only  makes  them  sick. 

H.  Snyder  of  the  University  of  Minnesota  Agricultural 
Experiment  Station  says  that  the  bleaching  of  flour  by  nitro- 
gen oxide  in  proper  amounts  exerts  no  chemical  action  on 
the  flour  other  than  on  the  coloring  matters,  and  that  flour 
so  bleached  is  better  physically  than  unbleached  flour,  makes 
better  bread,  and  is  not  injurious.  He  proves  his  case  by 
chemical  examinations  of  bleached  and  unbleached  flours, 
and  by  digestion  experiments  on  fifteen  men. 

Sterilizing  Cocaine. — 

A.  Lesure,  a  French  chemist,  has  made  an  exhaustive 
study  of  the  effect  of  heat  in  sterilizing  cocaine  solutions. 
He  finds  that  when  solutions  are  sterilized  at  120°  C.  for 
thirty  minutes,  a  very  slight  decomposition  takes  place  in 
Jena  glass,  but  so  small  as  to  be  of  no  consequence.  In 
ordinary  glass  there  is  a  greater  decomposition,  and  in  glass 
which  is  markedly  alkaline  there  is  considerable  decomposi- 
tion. The  decomposition  is  caused  not  by  the  heat,  but  by 
the  alkali  in  the  glass. 


1 


An  Attractive  Float.— Some  time  ago  the  town  of  South  Boston,  Va.,  celebrated  the  25th  anniversary  of  its  incorporation.  There  were  twenty 
thousand  visitors  to  commemorate  the  occasion  suitably.  W.  T.  Reeves  &  Co.  arranged  a  float  as  shown  in  the  accompanying  illustration.  The  little 
lady  in  the  center  and  the  boy  with  the  Shriner's  fez  are  children  of  Mr.  Reeves, 
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Mercury  Stearate. — 

D.  B.  Dott  says  that  the  best  way  to  make  mercuric 
stearate  is  to  dissolve  20  parts  of  commercial  stearic  acid 
in  a  boiling  solution  of  3J^  parts  of  sodium  hydroxide  in  140 
parts  of  water.  To  this  solution  is  added  hydrochloric  acid 
until  a  slight  permanent  oily  layer  separates,  and  this  layer 
is  dissolved  by  the  addition  of  just  enough  sodium  carbonate. 
The  solution  is  now  mixed  with  a  hot  solution  of  18>^  parts 
of  mercuric  chloride  in  70  parts  of  hot  water,  the  precipi- 
tate is  washed  until  free  from  chloride,  dried  below  100°  C, 
and  powdered. 

And  Only  a  Smell!— 

Irone,  the  odorous  principle  of  the  violet,  has  at  last  been 
synthetized.  lonone,  its  homologue,  has  been  on  the  market 
for  a  dozen  years,  but  irone  has  been  eluding  the  chemist. 
The  starting-point  for  its  synthesis  is  isopropylidencaceto- 
acetic  ester,  which  is  changed  into  delta-chlorocyclogeraniol- 
adienecarboxylic  acid  and  then  into  irone.  No  wonder  it  took 
a  long  time  to  find  it! 

Appendicitis. — 

O.  T.  Williams  has  made  a  chemical  examination  of  appen- 
dicitis residues  and  reasons  that  it  is  caused  by  too  much 
meat  and  fats  in  the  diet.  He  says  that  the  fats  form  cal- 
cium soaps  in  the  intestines,  which  coagulate  to  form  intes- 
tinal stones,  and  are  favorable  to  the  growth  of  germs.  He 
finds  these  stones  in  cases  of  appendicitis  and  ascribes  the 
disease  indirectly  to  them. 

Made  from  Coal  Tar. — 

Coal    tar    contains    probably    300    to    400    compounds,    of 


which  only  90  have  been  isolated  with  certainty.  Of  these 
only  four  are  obtained  pure  for  technical  use  in  quantity, 
though  a  number  are  used  in  impure  form.  Many  of  the 
compounds  are  very  difficult  to  separate. 

Corks  as  Reagents. — 

Profes'^or  Sayre  says  that  a  tincture  of  iodine  which  con- 
tains potassium  iodide  (U.  S.  P.  viii)  attacks  the  cork  only 
slightly,  whereas  the  tincture  without  iodide  eats  the  cork 
entirely  in  a  short  time.  He  further  says  that  spontaneous 
evaporation  results  in  stronger  iodine  solution. 

No  Coupons. — 

A  German  chemist,  after  investigating  many  soaps,  soap 
powders,  and  washing  compounds,  concludes  that  pure  soap 
ranks  first  among  all  the  washing  materials.  The  action  of 
soap  can  be  increased  by  addition  of  a  fat  solvent. 

Who  Did?— 

A  book  has  been  written  which  aims  to  show  that  Moses 
first  invented  and  used  an  explosive  similar  to  gunpowder, 
and  that  he  passed  his  knowledge  on  to  Joshua  and  Gideon. 

To  Chew  On.— 

One-third  of  the  yearly  production  of  platinum,  about 
1500  pounds,  is  used  in  dentistry.  The  price  has  increased 
nearly  sevenfold  in  thirty  years. 

Rest  After  Eating.— 

Pepsin  is  gradually  destroyed  when  its  solution  is  warmed 
to  body  temperature,  and  if  shaken  is  completely  destroyed 
in  three  to  four  hours. 


A  Tooth  Pasti  Window.— Thii  dainty  display  of  Euthymol  Tooth  Paste  appeared  in  the  window  of  C.  W.  Marshall.  Queensland.  Australia. 
The  floor  was  covered  with  an  assortment  of  the  packages  showing  both  the  single  cartons  and  large  display  cases,  Euthymol  Girl  cut-outs  were 
mounted  on  pedestals  which  showed  them  off  to  good  advantage.  Several  posters  lent  a  live  and  animated  effect  to  the  background.  All  in  all  the 
effect  of  the  trim  was  very  gratifying. 
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BOOKS. 


Simon's  Manual  of  Chemistry. 

We  have  just  perused  an  excellent  work,  the  "Manual  of 
Chemistry"  by  W.  Simon,  Ph.D.,  M.D.,  and  Daniel  Base, 
Ph.D.  Professor  Simon's  Manual  has  undergone  several 
editions,  each  in  many  printings.  It  is  written  for  students 
of  medicine,  pharmacy  and  dentistry,  and  sufifices  for  all 
their  needs.  It  starts  with  the  underlying  physics  of  chem- 
istry, and  carries  the  beginner  through  the  principles  to 
inorganic,  analytical  and  organic  chemistry,  finishing  his 
course  with  a  study  of  alkaloids  and  physiological  chemistry, 
and  even  the  examination  of  normal  and  abnormal  urine.  To 
accomplish  so  much  within  seven  hundred  and  sixteen  pages 
is  a  remarkable  example  of  skill  in  determining  what  is  really 
important,  and  presenting  it  succinctly.  A  notable  feature  is 
found  in  the  plates  of  reactions  showing  the  actual  colors 
and  color  changes  of  sixty-four  important  reactions,  includ- 
ing urinary  tests.  The  student  has  therein  a  permanent  set 
of  standards  which  save  him  and  his  instructor  much  time 
and  trouble.  The  physician  likewise  will  find  them  valuable. 
There  are  78  engravings  and  9  colored  plates. 

Simon's  Manual  of  Chemistry  is  published  by  Lea  & 
Febiger,  Philadelphia  and  New  York.  The  price  is  $3.00,  net, 
in  cloth. 


Volumetric  Analysis. 

Many  graduates  of  pharmaceutical  colleges  are  to-day  doing 
work  as  food  and  drug  analysts,  assayers,  or  chemical  con- 
sultants. Why  not?  Their  training  has  qualified  them  for 
the  work.  With  a  good  grounding  in  quantitative  analysis  a 
pharmacy  student  is  equal  to  almost  any  position  that  may 
come  his  way. 

A  book  that  covers  the  field  of  volumetric  work  systemati- 
cally has  just  been  published  by  P.  Blakiston's  Son  &  Co., 
of  Philadelphia.  The  authors  are  Virgil  Coblentz,  Ph.D., 
Phar.M.,  F.C.S.,  Professor  of  Chemistry  in  the  New  York 
College  of  Pharmacy,  and  Anton  Vorisek,  Phar.D.,  Profes- 
sor of  Analytical  Chemistry  in  the  same  institution.  This  is 
the  second  edition  of  the  work.  Several  changes  have  been 
made  in  the  text  with  a  view  to  adapting  it  still  more  to 
laboratory  and  class-room  needs.  The  book  contains  234 
pages,  is  well  bound  in  cloth  and  costs  $1.75  net. 


Stevens's  Work  on  Pharmacy  and  Dispensing. 

So  varied  is  the  technique  of  pharmacy  that  to  describe  it 
in  book  form  suitable  to  the  wants  of  the  student  is  no  easy 
task.  A.  B.  Stevens,  Ph.C,  Ph.D.,  Professor  of  Pharmacy 
at  the  University  of  Michigan,  and  well  known  to  American 
druggists,  has  done  the  trick  in  a  very  commendable  man- 
ner. His  new  book,  entitled  "A  Manual  of  Pharmacy  and 
Dispensing,"  is  an  admirable  text-book  for  students,  includ- 
ing all  the  essentials  of  pharmacy  without  the  introduction 
of  superfluous  matter.  All  the  technique  involved  in  com- 
pounding  pharmaceutical   preparations    is    given    in    a    terse. 


concise  way,  and  includes  only  such  methods  as  are  adapted 
to  the  equipment  of  the  retail  pharmacy.  The  work  repre- 
sents an  excellent  piece  of  printing  and  is  profusely  illus- 
trated. There  are  cuts  of  all  the  mechanical  appliances  used 
by  the  dispenser.  Students  who  are  studying  pharmacy  either 
at  college  or  at  their  homes  will  find  Professor  Stevens's 
book  of  great  assistance.  There  are  421  pages  with  150 
engravings.  The  book  is  published  by  Lea  &  Febiger  of 
Philadelphia,  and  costs  $2.50  net  in  cloth. 

JNO.   H, 


A  Book  for  Soda  Fountain  Dispensers. 

The  third  edition  of  "The  Spatula  Soda  Water  Guide"  has 
just  been  issued  by  the  Spatula  Publishing  Co.  of  Boston, 
Mass.  The  author  of  the  book,  E.  F.  White,  is  stated  to  be  a 
"soda  expert,"  and  the  book  certainly  contains  a  lot  of  inter- 
esting and  profitable  information  for  fountain  owners.  Not 
only  are  many  formulas  given  for  novel  drinks,  but  there  is 
a  lot  of  useful  advice  of  one  kind  and  another  regarding  the 
conduct  of  the  soda  business.  As  before,  the  book  is  bound 
in  paper  and  is  sold  for  $1.00. 


A  Book  on  Chemical  Analysis. 

The  medical  student,  the  pharmacist  and  the  dentist  are 
hardly  expected  to  take  all  the  chemical  analysis  elected  by 
students  who  specialize  in  this  branch.  There  is  a  field,  there- 
fore, for  a  carefully  prepared  book  which  shall  give  a  man  a 
very  fair  knowledge  of  the  subject  without  absorbing  too 
much  of  his  time.  Elbert  W.  Rockwood,  M.D.,  Ph.C,  Pro- 
fessor of  Chemistry  in  the  University  of  Iowa,  has  just 
brought  out  a  third  revision  of  his  work  entitled  "An  Intro- 
duction to  Chemical  Analysis"  for  students  of  medicine, 
pharmacy  and  dentistry.  It  is  published  by  P.  Blakiston's 
Son  &  Co.,  Philadelphia,  Pa.  There  are  247  pages  and  the 
price  is  $1.50  net. 


On  an  Outing  —This  shows  the  members  of  the  Correspondence  De- 
partment of  the  New  York  branch  of  Parke,  Davis  &  Co.  Nathaniel 
Nicolai,  manager  of  the  department,  and  the  very  happy  father  of  such  a 
large  and  promising  family,  stands  nearly  buried  from  view  in  the  center  of 
the  group.  The  photograph  was  taken  recently  when  the  department  had 
an  outing. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  ( / )  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Vermin  in  Log  Houses. 

C.  S.  G.  writes :  "We  have  a  customer  who  wishes  to 
render  a  house  vermin  proof  and  to  rid  it  especially  of  bed- 
bugs. He  wishes  to  know  whether  a  paste  containing  a  liberal 
quantity  of  mercuric  chloride  would  keep  the  bugs  out.  The 
body  of  the  house  is  of  logs,  and  of  course  once  the  logs  were 
infested  with  bedbugs  it  would  be  impossible  to  get  them 
out.  Now  what  do  you  think  of  this  idea?  We  did  not 
advise  him  as  we  did  not  know  whether  or  not  the  idea  was 
practical.  If  not  corrosive  sublimate,  what  could  be  used  if 
anything  to  prevent  the  bugs  from  getting  into  the  logs? 
We  would  like  you  to  give  us  all  you  can  on  this  matter  as 
we  value  the  customer." 

To  render  a  log  house  proof  against  vermin  would  be  a 
difficult  task.  We  can  only  suggest  general  cleanliness  about 
the  place  with  special  attention  to  points  where  the  insects 
gain  entrance.  To  use  a  paste  of  mercuric  chloride  would  not 
be  a  bad  idea,  but  the  occasional  use  of  a  cresol  solution 
'">uld  be  more  practicable.     It  is  claimed  that  the  coal-tar 

iifectant  will  drive  away  and  destroy  ants,  roaches,  water- 
bugs,  and  flies.    Bedbugs  will  quickly  disappear  if  the  crevices 


about  bedsteads,  base-boards,  mouldings,  door  and  window 
casings,  etc.,  are  painted  with  undiluted  cresol  preparations 
obtainable  from  pharmaceutical  houses.  Merely  paint  the 
logs  with  the  undiluted  product,  using  a  brush  for  the  pur- 
pose. Be  careful  not  to  wet  the  hands  as  cresols  in  concen- 
trated foriji  are  somewhat  caustic. 


Preserving  Fruits  for  Horticultural  Display. 

W.  C.  &  Co.  submit  an  interesting  query.  They  write: 
"We  are  desirous  of  securing  a  good  working  formula  for 
preserving  fruit  and  vegetables  with  a  reasonable  degree  of 
permanency.  Our  laboratory  people  have  tried  glycerin,  sali- 
cylic acid,  sodium  benzoate,  formaldehyde,  mineral  oil,  alco- 
hol, both  grain  and  wood ;  but  we  find  all  these  agents  open 
to  some  objection.  The  difficulties  to  be  overcome  or  pre- 
vented consist  mainly  in  the  splitting  or  cracking  of  the 
fruit,  discoloration,  and  bleaching.  Owing  to  the  greatly  in- 
creased interest  being  taken  throughout  this  section  in  horti- 
culture we  have  frequent  calls  not  only  for  display  jars  of 
fruit,  but  also  for  the  formula  of  a  preservative." 

Having  been  unable  to  find  any  information  about  this 
subject  in  any  of  the  literature  at  our  command,  we  referred 
this  query  to  Dr.  L.  T.  Gark,  of  the  Biological  Department 
of  Parke,  Davis  &  Co.    Dr.  Clark  recommends  the  following: 

Formaldehyde   solution,    4-percent    (not 

forty) 80  Cc. 

Glycerin  20  Cc. 

Dr.  Gark  observes  that  when  formaldehyde  is  used 
alone  the  fruit  juices  diffuse  out  into  the  surrounding 
solvent.  He  recommends,  therefore,  the  addition  of  glycerin 
to  increase  the  specific  gravity  of  the  preservative  and  thus 
prevent  the  diffusion  of  the  fruit  content.  A  sample  of  alfalfa 
in  a  long,  tubular  jar  with  this  solution  was   found  to  be 


Twenty  Newark  Students  Have  a  Day  of  Pleasure.— A  short  time  ago  twenty  students  of  the  New  Jersey  College  of  Pharmacy  were  guests 
at  the  seashore  of  their  class  president.  B.  B.  Bruno,  junior  clerk  in  Wert's  Pharmacy,  Long  Branch.  This  was  the  second  annual  visit  and  outing  of 
the  class,  and  they  were  royally  entertained.  An  ocean  bath  started  the  day's  programme.  The  class  picture  was  then  taken  on  Ocean  Ave.,  with  the 
newly  erected  Garfield  monument  for  a  background.  Mr.  Bruno,  the  clever  young  host,  had  all  obstructions  removed  and  draped  the  monument 
with  the  stars  and  stripes.  The  banquet  was  served  at  Wilson's  Villa  in  Ocean  Park.  Later  Mr.  Bruno  took  his  guests  for  a  sail  on  the  "  Shrewsbury." 
The  members  of  the  party  made  the  trip  on  a  motor  launch,  and  after  admiring  the  scenery  returned  to  Long  Branch,  where  they  sat  around  the  festive 
board,  presided  over  by  Mr.  Bruno.    There  they  enjoyed  his  hospitality  and  found  time  to  recall  the  amusing  incidents  of  college  days. 
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unchanged  after  standing  for  years.  Pears  thus  kept  remain 
unaltered.  Peaches,  too,  retain  their  blush  for  the  reason 
that  the  coloring  agent  will  not  diffuse  into  this  mixture. 
The  peach,  it  is  said,  owes  its  red  color  to  chlorophyll,  the 
green  chlorophyll  undergoing  a  change  in  the  course  of  ripen- 
ing which  transforms  it  to  a  red. 

A  Detroit  horticulturalist  who  has  had  considerable  experi- 
ence in  preserving  specimens  of  fruit  and  vegetables  speaks 
very  well  of  the  glycerin-formaldehyde  solution. 


Synthetic  Perfumes. 

N.  Y.  wants  the  formulas  for  making  heliotrope,  violet 
and  mayflower  perfumes  from  synthetics. 

It  is  impossible  to  prepare  perfumes  from  synthetics  alone. 
The  addition  of  oils  is  necessary  to  give  the  perfume  body 
as  may  be  seen  from  the  following  formulas : 

HELIOTROPE. 

Heliotropin    1    ounce. 

Essence   of  vanilla 2  drachms. 

Oil   of  bitter  almonds 8  minims. 

Essence   of  musk 1   drachm. 

Base    30   ounces. 

Tint  a  pale  mauve. 

SYNTHETIC  PERFUME  BASE, 

The  synthetic  perfume  base  which  enters  into  the  heliotrope 
perfume  comprises: 

Spirit  of  wine 20   ounces. 

Rose  water 5   ounces. 

Ammonia  water,  10-per-cent 5  minims. 

Simple    tincture    of   benzoin 4    drachms. 

Tincture  of  orris    (1   in   1) 2  ounces. 

A  cheap  heliotrope  is  made  from  the  following: 

Heliotropin   2  scruples. 

Vanillin     6  grains. 

Coumarin     4  grains. 

Essence    of   musk 50  minims. 

Oil    of   ylang-ylang 15  minims. 

Geraniol     8  minims. 

Benzaldehyde     2  minims. 

VIOLET,   TRIPLE    EXTRACT. 

By  weight. 

Cassia   extract,    2d   pomade 100  parts. 

Violet  extract,    2d    pomade 300  parts. 

Jasmine  extract,  2d  pomade 100  parts. 

Rose  extract,   2d  pomade 100  parts. 

Oil   of   geranium,   African 1  part. 

lonone,   10  per  cent 15  parts. 

Solution  of   vanillin,   10  per  cent 5  parts. 

Infusion  of  orris,  from  coarse  ground 

root    270  parts. 

Infusion   of   musk 10  parts. 

MAYFLOWER. 

We  cannot  find  a  good  formula  for  a  mayflower  perfume 
made  from  the  synthetic  odor.  Perhaps  the  following  com- 
bination of  oils  will  be  satisfactory: 

Oil  of  linalol 2  drachms. 

Orange-flower   oil    10  minims. 

Oil    of    jasmine 20  minims. 

Essence    of    raspberry }/^  drachm. 

Essence   of  musk 1  drachm. 


Sale  of  Narcotics  Under  the  Michigan  Laws. 

H,  E.  B.  writes  to  inquire  whether,  under  the  new  cocaine 
law  of  Michigan,  he  may  fill  a  prescription  for  cocaine  re- 
ceived from  a  physician  over  the  telephone,  or  may  refill  a 
prescription  under  such  conditions.  He  also  asks  some  ques- 
tions regarding  the  morphine  law  of  the  State.  We  have 
submitted  our  correspondent's  letter  to  Mr.  Charles  M.  Wood- 


ruff, a  Detroit  attorney  who  is  an  authority  on  pharmaceutical 
jurisprudence,  and  Mr.  Woodruff's  reply  reads  as  follows: 

The  law  regulating  the  sale  of  cocaine  and  the  law  regulating  the 
sale  of  morphine  are  two  separate  and  distinct  acts  and  are  therefore 
not  necessarily  subject  to  the  same  construction. 

Under  the  new  cocaine  law,  passed  last  winter,  you  are  required  to 
have  "a  written  prescription  of  a  duly  r?9ristered  physician;"  therefore 
you  cannot  take  a  prescription  over  the  .elephone.  The  law  further 
says:  "which  prescription  shall  be  retained  in  the  pharmacy  or  store 
in  which  the  same  was  dispensed  by  the  proprietor  thereof  or  his  suc- 
cessor for  a  period  of  five  years.  Said  prescription  shall  be  filled  but 
once  and  no  copy  of  it  shall  be  taken  by  or  furnished  to  any  person 
except  the  same  be  required  for  the  enforcement  of  this  act."  You  will 
observe  from  the  foregoing  that  the  written  prescription  cannot  be  re- 
filled at  all  and  therefore  you  cannot  act  upon  the  telephone  order  of 
a  doctor  to  refill  a  prescription.  The  doctor  rnust  write  another  pre- 
scription and  you  must  keep  it  on  file  as  an  original. 

The  morphine  law  reads  very  differently.  A  registered  pharmacist 
or  druggist  may  sell  morphine  to  and  upon  the  order  of  a  legally  prac- 
ticing physician;  also  upon  an  original  _  prescription,  which,  however, 
shall  not  be  refilled  or  a  copy  thereof  given  to  any  person.  I  see  no 
reason  why  under  this  law  a  druggist  may  not  supply  the  telephone 
order  of  a  physician,  but  I  think  he  must  assume  the  responsibility  of 
really  knowing  that  the  order  is  that  of  a  physician,  for  you  can  readily 
appreciate  that  once  a  morphine  fiend  discovered  the  loose  way  this 
law  is  drawn  he  will  be  calling  for  morphine  to  be  sent  to  such  and 
such  a  place  in  the  name  of  some  doctor.  In  other  words,  if  you  were 
accused  of  an  unlawful  sale,  you  would  be  obliged  to  prove  that  the 
telephone  order  actually  came  from  a  physician,  and  the  question  of 
intent   or  good   faith   would   have   no   bearing   whatever. 

My  opinion  is  that  pharmacists  will  advance  their  own  interests  by 
observing  these  restrictive  measures  in  the  spirit  as  well  as  the  letter 
of  the  law,  and  therefore  in  case  of  doubt  I  think  it  well  to  act  on  the 
side  of  safety. 


Compound  Tincture  of  Vanillin. 

G.  A.  W.  sends  us  the  following  letter:  "Please  print  a 
simple,  practical  formula  for  making  a  cheap  vanilla  flavor 
that  will  be  as  good  as,  or  better  than,  that  sold  by  the 
grocery  trade." 

Why  not  try  the  compound  tincture  of  vanillin  of  the 
National  Formulary?  We  have  not  figured  out  the  price  of 
this  preparation,  but  it  is  said  to  be  the  best  cheap  extract 
of  vanilla  (called  vanilla  by  courtesy)  which  can  be  made. 
Here  is  the  formula : 

Vanillin     6.5  Gm. 

Cumarin    0.4  Gm. 

Alcohol     200  Cc. 

Glycerin    125  Cc. 

Syrup    (U.    S.    P.) 125  Cc. 

Comp.   tincture  of   cudbear    (F.    419) 16  Cc. 

Water,  a  sufficient  quantity  to  make 1000  Cc. 

Dissolve  the  vanillin  and  cumarin  in  the  alcohol,  add  the  glycerin, 
syrup,  and  compound  tincture  of  cudbear,  and  lastly,  enough  water  to 
make  1000  cubic  centimeters. 

Of  course  you  understand  that  under  the  present  food  and 
drug  laws  such  a  product  cannot  be  called  "Extract  of 
Vanilla."  It  must  be  termed  "Compound  tincture  of  Vanil- 
lin," "Vanillin  flavoring  Extract,"  or  something  of  this  sort. 

A  formula  for  elixir  of  lactated  pepsin  appeared  on  page 
39^  of  the  September  Bulletin. 


A  Shampoo  Jelly. 

H.  W.  E.  wants  a  formula  for  a  shampoo  jelly.  Here  is 
one  which  has  appeared  in  the  Bulletin  before: 

Cocoanut    oil 60    Cc. 

Caustic  potash,  U.   S.  P • 15  grammes. 

Alcohol, 

Water of  each  sufficient. 

Dissolve  the  potash  in  one  ounce  of  water.  Heat  the  oil  on  a  water- 
bath,  add  the  solution  of  potash  previously  warmed,  and  stir  briskly. 
Continue  the  heat  until  saponification  is  complete.  If  the  oil  refuses  to 
saponify  and  globules  separate  out,  the  potash  is  not  of  the  proper 
strength,  and  more  must  be  added — one  or  two  grammes,  dissolved  in 
water.  If  desired  transparent,  add  one  ounce  of  alcohol,  and  continue 
the  heating  without  stirring  until  a  drop  placed  in  cold  water  first 
solidifies  and   then   dissolves.     Perfume  as  you  desire. 
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THE  MONTH'S  HISTORY. 


The  revision  of  the  Pharmacopoeia 
"''Sevis?on.'^'^''   ^"d  the  National  Formulary  seems 

to  be  the  topic  uppermost  in  the 
pharmaceutical  mind  of  recent  weeks.  The  N.  F. 
revision  is  already  under  way,  while  preparations 
are  being  made  for  the  forthcoming  pharmacopceial 
convention  in  Washington  during  May  next.  In 
view  of  the  supreme  importance  of  the  U.  S.  P., 
now  that  it  is  a  Federal  and  State  standard  under 
the  food  and  drug  laws,  far  more  interest  than 
ever  is  being  exhibited  in  the  future  character  of 
the  book,  and  the  journals  and  the  associations  are 
devoting  a  great  deal  of  attention  to  the  subject. 
The  following  resolutions,   unanimously  approved 


at  the  recent  annual  meeting  of  the  National 
Wholesale  Druggists'  Association,  have  been  given 
wide-spread  consideration : 

Resolved,  That  the  Committee  on  Revision  of  the  U.  S. 
Pharmacopaia  should  consist  solely  of  acknowledged  experts 
— one  or  more  of  whom  shall  be  a  practical  manufacturing 
chemist,  and  one  or  more  a  druggist  familiar  with  the  drug 
markets  of  the  world — who  will  agree  to  devote  a  sufficient 
portion  of  their  time  to  the  prompt  and  satisfactory  perform- 
ance of  their  duties,  and  that  members  of  this  committee  re- 
ceive adequate  compensation   for  services  they  render. 

Resolved,  That  public  notice  of  all  proposals  for  changes 
and  tests  be  given  in  the  pharmaceutical  press  before  adoption. 

Resolved,  That  standards  of  chemicals,  while  excluding  or 
reducing  to  a  minimum  impurities  considered  harmful,  shall 
permit  a  small  given  percentage  of  a  harmless  constituent 
where  its  elimination  would  add  unduly  to  the  cost. 

Resolved,  That  standards  for  drugs  of  vegetable  origin  be 
based  only  on  fair  averag.e  qualities  and  formulas  for  prepara- 
tions be  adjusted  to  same. 

Resolved,  That  the  legal  character  of  the  U.  S.  Pharma- 
copoeia demands  most  careful  scrutiny  of  the  language  used 
in  describing  both  standards  and  tests. 

Resolved,  That  the  members  of  the  Association  who  may 
be  appointed  delegates  to  the  Pharmacopceial  Convention 
form  themselves  into  a  committee  which  shall  present  the 
views  of  this  Association  to  that  body  and  pledge  the  mem- 
bers of  the  Association  to  the  hearty  support  of  all  measures 
taken  to  secure  in  the  ninth  revision  of  the  U.  S.  Pharmaco- 
poeia a  more  perfect  and  reliable  standard  of  excellence  than 
has  been  hitherto  obtainable. 


Regarding  the  first  resolution  of 
FOR  PUBLICITY.     ^^^^  scries,  there  seems  to  be  a 

growing  sentiment  that  the  next 
Committee  of  Revision  ought  to  be  a  smaller  and 
more  cohesive  body,  made  up  of  experts  and  spe- 
cialists of  different  kinds,  prepared  to  give  a  great 
deal  of  time  to  the  work,  and  paid  properly  for 
their  services.  As  for  the  question  of  publicity, 
there  ought  really  to  be  very  little  difference  of 
opinion  on  this  phase  of  pharmacopceial  revision. 
If  proposed  formulas,  tests,  and  requirements  are 
published  in  advance,  and  if  they  are  discussed  with 
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general  freedom  in  the  drug  and  medical  press,  the 
advantages  will  be  numerous.  A  far  wider  and 
more  general  interest  will  be  created  in  the  U.  S. 
P. ;  manufacturers,  jobbers,  retailers,  chemists,  and 
others  will  be  given  a  chance  to  render  cooperation ; 
the  book  will  thus  have  many  minds  brought  to 
bear  upon  its  perfection;  the  establishment  of 
standards  which  are  unattainable  or  impracticable 
will  be  headed  off;  and  dealers  will  be  warned  in 
advance  of  the  conditions  with  which  they  will  be 
compelled  to  conform  when  the  book  is  finally  pub- 
lished and  its  requirements  put  into  legal  effect. 
The  occasional  arguments  which  have  been  made 
against  publicity  do  not  seem  to  us  convincing. 
*     *     * 

DEiEGATES  ^^  ^^^  ^^^^  regarded  as  very  un- 
To  THE  u.  s.  P.  fortunate  that  the  N.  W.  D.  A., 
CONVENTION.  having  such  definite  ideas  on  the 
subject  of  pharmacopoeial  revision,  is  itself  pre- 
vented from  sending  delegates  to  the  pharmaco- 
poeial convention.  Article  II  of  the  constitution 
describes  what  colleges,  associations,  and  other 
bodies  may  send  delegates  to  the  convention : 

Section  1.  The  members  of  the  United  States  Pharma- 
copoeial Convention,  in  addition  to  the  incorporators  and  their 
associates,  shall  be  delegates  elected  by  the  following  organi- 
zations in  the  manner  they  respectively  provide:  Incorporated 
Medical  Colleges,  and  Medical  Schools  connected  with  Incor- 
porated Colleges  and  Universities ;  Incorporated  Colleges  of 
Pharmacy,  and  Pharmaceutical  Schools  connected  with  Incor- 
porated Universities;  Incorporated  State  Medical  Associa- 
tions; Incorporated  State  Pharmaceutical  Associations;  the 
American  Medical  Association,  the  American  Pharmaceutical 
Association,  and  the  American  Chemical  Society;  provided 
that  no  such  organization  shall  be  entitled  to  representation 
unless  it  shall  have  been  incorporated  within  and  shall  have 
been  in  continuous  operation  in  the  United  States  for  at  least 
five  years  before  the  time  fixed  for  the  decennial  meeting  of 
this  corporation. 

Section  2.  Delegates  appointed  by  the  Surgeon-General 
of  the  United  States  Army,  the  Surgeon-General  of  the 
United  States  Navy,  and  the  Surgeon-General  of  the  United 
States  Marine  Hospital  Service,  and  by  the  organizations 
not  hereinbefore  named  which  were  admitted  to  representa- 
tion in  the  Convention  of  1900,  shall  also  be  members  of  the 
corporation.  Each  body  and  each  branch  of  the  United  States 
Government  above  mentioned  shall  be  entitled  to  send  three 
delegates  to  the  meetings  of  this  corporation.  But  no  such 
delegates  as  are  provided  for  in  this  article  shall  be  members 
until  their  credentials  shall  have  been  examined  and  acted 
upon  as  provided  for  by  the  By-Laws.  Delegates  admitted  as 
members  at  any  decennial  meeting  shall  continue  to  be  mem- 
bers of  the  United  States  Pharmacopoeial  Convention  until 
their  successors  shall  have  been  appointed  and  admitted  as 
delegates  to  the  ensuing  Convention  and  no  longer. 


„  .  „  TV  »«.^       It  will  be  seen  from  the  foregoing 

N.  A.  R.  D.  AND  ,  . 

N.  w.  D.  A.  that,  so   far  as  national   associa- 

SHUT  OUT.  tions  are  concerned,  only  three 
are  given  the  franchise — the  American  Medical 
Association,  the  American  Pharmaceutical  Asso- 
ciation, and  the  American  Chemical  Society.  This 
drops  out  both  the  N.  W.  D.  A.  and  the  N.  A.  R. 
D.  It  is  also  provided  that  these  associations — 
and  all  others  for  that  matter — must  have  been 
incorporated  for  five  years  prior  to  the  convention. 
Here  the  shoe  pinches  again  with  the  N.  W.  D.  A., 
which  is  not  an  incorporated  body.  The  N.  A.  R. 
D.,  however,  was  incorporated  in  1898.  It  is  quite 
universally  felt  that  both  associations  should  have 
the  power  to  send  delegates  to  the  convention  next 
May,  and  there  has  consequently  arisen  a  general 
demand  for  an  amendment  to  the  constitution.  As 
the  constitution  now  stands,  indeed,  even  State  and 
local  associations  are  not  permitted  to  send  dele- 
gates unless  they  have  been  incorporated  for  five 
years — a  prohibition*  which  has  prevented  a  number 
of  bodies  throughout  the  country  from  exercising 

the  franchise. 

*     *     * 

These  conditions  have  not  been 
THE  SITUATION,     realized  until  within  the  last  few 

months,  but  the  awakening  is 
now  quite  general  and  profound.  Prof.  Henry 
Kraemer  has  taken  the  lead  in  a  movement  to 
amend  the  constitution  so  as  to  remove  the  restric- 
tions. It  is  provided  in  the  constitution  that  every 
proposition  to  alter  or  amend  must  be  submitted 
in  writing  to  the  Board  of  Trustees,  and  having 
received  the  votes  of  at  least  five  members  of  the 
Board,  must  be  published  in  the  medical  and  phar- 
maceutical journals  at  least  three  months  before 
the  convention,  when,  upon  receiving  the  vote  of 
at  least  three-fourths  of  the  members  present  and 
voting,  it  shall  become  a  part  of  the  constitution. 
There  is  consequently  little  time  to  lose.  The  N. 
W.  D.  A.  and  a  number  of  the  State  and  local 
associations  have  recently  taken  steps  to  incorporate 
themselves  in  order  to  comply  with  the  incorpora- 
tion requirement  of  the  constitution.  Every  college 
and  every  association  ought  to  send  one  or  more 
delegates  to  Washington  next  May.  The  occa- 
sion is  one  of  very  great  importance,  and  there 
ought  at  least  to  be  a  sufficient  number  of  pharma- 
ceutical delegates  to  strike  a  balance  of  power  with 
the  medical  representatives. 
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In   the   meantime   President   Ho- 
^"coTmit^ee""    ^^tio  C.  Wood  has  appointed  the 

following  committee  on  creden- 
tials and  to  make  arrangements  for  the  Pharma- 
copceial  Convention,  which  will  be  held  in  Wash- 
ington, D,  C,  beginning  Tuesday,  May  10,  1910: 
Prof.  O.  T.  Osborne  (Chairman),  Yale  University, 
New  Haven,  Conn. ;  Dr.  H.  C.  Wood,  Jr.,  Uni- 
versity of  Pennsylvania,  Medical  Department,  Phil- 
adelphia, Pa. ;  S.  L.  Hilton,  Washington,  D.  C. ; 
W.  L.  Cliffe,  Philadelphia,  Pa. ;  J.  H.  Beal,  Scio,  O. 
The  following-  officers  of  the  convention  are  ex- 
oificio  members  of  the  committee:  President  H.  C. 
Wood,  Jr.,  University  of  Pennsylvania,  Medical 
Department,  Philadelphia,  Pa.;  Secretary  Dr.  H. 
M.  Whelpley,  Washington  University,  Medical  De- 
partment, St.  Louis,  and  Assistant  Secretary  Dr. 
Murray  Gait  Motter,  Hygienic  Laboratory,  Wash- 
ington, D.  C.  Altogether  it  seems  evident  that  the 
convention  will  be  one  of  the  most  historic  gather- 
ings in  the  annals  of  pharmacy  and  medicine  in 
America.  The  efforts  being  made  to  increase  the 
delegate  representation,  however,  are  not  to  be 
construed  as  suggesting  any  political  entanglements. 
It  is  important  to  have  a  wide  representation  merely 
because  the  convention  ought  to  have  the  benefit  of 
the  views,  the  experiences,  and  the  wisdom  of 
every  pharmaceutical  and  medical  element  through- 
out the  country. 

♦     «     ♦ 

Meanwhile  the  revising  of  the 
N.  r.  KEVisioN.  National  Formulary  proceeds 
apace.  The  Committee  of  Re- 
vision has  its  work  well  under  way  and  will  doubt- 
less issue  the  book  soon  after  the  pharmacopoeial 
convention.  In  giving  a  good  deal  of  publicity  to 
its  deliberations  the  committee  has  wisely  paved  the 
way  for  a  larger  measure  of  publicity  in  pharma- 
copoeial revision.  Just  now,  for  instance,  a  number 
of  tentative  changes  are  being  discussed  before 
several  of  the  local  branches  of  the  American  Phar- 
maceutical Association.  The  Chicago  branch  de- 
voted practically  all  of  its  time  at  the  October  and 
November  meetings  to  the  subject,  and  so  it  has 
been  to  a  greater  or  less  degree  with  several  of  the 
other  branches.  Whether  the  use  of  saccharin  will 
be  permitted  in  the  next  edition,  for  the  sweetening 
of  elixirs  and  the  like;  whether  the  general  proc- 
esses and  notes  of  instruction  shall  be  eliminated; 
whether  the  alcoholic  content  of  elixirs  shall  be  re- 
duced on  general  principles;  whether  many  of  the 


polypharmacal  mixtures  of  the  N.  F.  shall  be 
thrown  out — these  and  other  suggestions  are  being 
given  thorough  consideration.  Both  the  N.  F. 
and  the  U.  S.  P.  ought  to  have  the  benefit  of  the 
best  wisdom  and  the  soundest  sense  of  the  country, 
now  that  these  books  are  legal  standards  and  have 
assumed  such  supreme  importance.  The  standards 
ought  to  be  high,  but  at  the  same  time  they  ought 
to  be  reasonable,  attainable,  and  in  accordance  with 
common  sense. 

*     *     * 


PROFESSOR 
OLDBERO 
EXPLAINS. 


This  reminds  us  that  Professor 
Oldberg,  in  retiring  recently  from 
the  presidency  of  the  Chicago 
branch  of  the  A.  Ph.  A.,  due  to  his  absence  for  a 
year  in  Southern  California  in  search  of  health, 
took  occasion  in  his  letter  of  resignation  to  correct 
a  misapprehension  regarding  the  now  famous  state- 
ment concerning  the  N.  F.  made  in  his  annual 
address  at  the  Los  Angeles  meeting.  Professor 
Oldberg  declared: 

Please  assure  my  fellow  members  that  the  National  Formu- 
lary has  no  truer  friend  than  myself.  My  criticism  of  the 
looseness  of  Congressional  legislation  is  not  in  any  sense  or 
degree  a  criticism  of  the  N.  F.,  and  my  criticism  of  the 
N.  F.  had  for  its  sole  object  a  desire  to  awaken  a  realization 
of  the  truth  that  the  book,  in  order  to  retain  its  legal  authority 
as  a  standard,  must  cease  to  be  the  private  property  of  any 
independent  corporation  and  at  the  same  time  must  be  indis- 
putably worthy  of  the  same  respect  which  we  bestow  upon 
the  Pharmacopoeia.  I  confidently  hope  and  believe  that  the 
present  Committee  on  the  N.  F.  is  successfully  working  to 
that  end.  A  calm  and  unbiased  reading  of  what  I  said  in 
my  presidential  address  at  Los  Angeles  ought  to  convince  any 
one  that  any  other  construction  put  upon  my  remarks  about 
the  N.  F.  is  a  mistaken  one. 


SEVERAL  MIS- 
APPREHENSIONS. 


There  have  been,  indeed,  several 
misapprehensions  about  the  situa- 
tion which  arose  in  Los  Angeles 
over  Professor  Oldberg's  views  regarding  the  Na- 
tional Formulary.  It  has  been  generally  thought 
and  declared  that  he  was  attacking  the  N.  F.  as 
such — which  is  in  fact  far  from  the  truth.  His 
sole  point  was  that  if  the  N.  F.  was  to  become  a 
legal  standard  it  must  be  put  in  the  hands  of  some 
such  quasi-public  body  as  the  pharmacopoeial  con- 
vention, instead  of  remaining  the  private  book  of  a 
private  association  which  might  amend  or  alter  it 
at  any  time  and  thus  really  amend  or  alter  the  laws- 
of  the  Federal  government  and  the  States.  This 
view  did  not  meet  with  the  sanction  of  the  mem- 
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bership,  and  it  was  therefore  disapproved.  It  has 
frequently  been  stated  in  the  drug  journals,  how- 
ever, that  several  of  the  participants  in  the  hot  de- 
bate at  Los  Angeles  fought  to  have  Professor  Old- 
berg's  view  sustained,  and  even  went  farther  and 
attacked  the  N.  F.  itself,  whereas,  as  a  matter  of 
fact,  absolutely  nothing  of  the  sort  was  done. 
Positively  the  only  fight  made  by  President  Old- 
berg's  friends  was  to  temper  the  language  of  the 
committee  reporting  upon  his  address  and  dis- 
agreeing with  his  opinions.  These  friends  sought 
merely  to  prevent  hot-headed  and  intemperate  ac- 
tion, for  which  there  was  no  necessity,  and  they 
readily  and  easily  succeeded.  There  was  absolutely 
no  contest  at  all  over  the  issue  itself. 
*     *     * 

While  we  are  on  the  subject  of 
APPREHEN^ON.  misapprehcnsions,  and  while  we 
are  discussing  U.  S.  P.  and  N.  F. 
revision  in  general,  we  may  stop  long  enough  to 
pay  our  respects  to  one  other  untruth  that  has  been 
given  a  good  deal  of  currency  during  the  last  few 
years.  It  has  repeatedly  been  stated  by  dif- 
ferent individuals  that  manufacturers  gave  no 
help  or  information  to  the  pharmacopoeial  re- 
visers until  the  U.  S.  P.  suddenly  became  a  legal 
standard,  when,  finding  their  interests  involved, 
they  hurried  forward  with  all  sorts  of  cooperation 
and  assistance.  This  statement,  made  to  apply  to 
all  manufacturers,  is  highly  unjust.  Readers  of 
the  Bulletin  will  recall  the  very  able  commentary 
on  the  U.  S.  P.  which,  written  by  Dr.  J.  M.  Fran- 
cis, chief  chemist  of  Parke,  Davis  &  Co.,  ran  in  our 
columns  for  upwards  of  a  year.  We  have  knowl- 
edge that  Dr.  Francis,  as  an  associate  member  of  the 
pharmacopoeial  sub-committee  on  assays,  conferred 
upon  the  work  of  revision  the  whole  benefit  of  his 
long  experience  for  years  before  the  passage  of  the 
food  and  drugs  act.  Information  referring  to  almost 
every  phase  of  pharmacopoeial  revision  was  also 
freely  given  by  other  members  of  the  scientific  staff 
of  the  same  house,  and  we  are  assured  that  never 
at  any  time  was  anything  withheld  or  denied.  The 
heartiest  cooperation  was  always  accorded.  Much 
the  same  thing  can  doubtless  be  said  of  at  least  one 
or  two  other  leading  houses,  and  it  is  contrary  to 
truth  and  exceedingly  ungenerous  to  continue  mak- 
ing the  assertion  that  the  manufacturers  have  with- 
held support  and  information  unless  the  statement 
is  qualified  by  the  honest  declaration  that  some  of 
them  have  done  their  whole  duty  and  more. 


Not  very  much  has  been  reported 
^syndicates'*^  during  the  last  few  weeks  regard- 
ing the  two  big  drug-store  syndi- 
cates about  which  we  had  so  much  to  say  in  the 
November  Bulletin — the  Lauer  Drug  Co.  and 
the  United  Drugs  Consumers'  Co.  The  latter,  as 
we  announced,  has  made  application  for  a  Penn- 
sylvania charter,  and  in  the  meantime  it  is  stated 
that  the  company  is  quietly  making  plans  to  take 
over  fifty  existing  stores  in  the  residential  sections 
of  Philadelphia  as  soon  as  the  charter  is  secured. 
Turning  to  other  drug-store  combinations,  we  find 
that  the  Hall  &  Lyon  people,  with  headquarters  in 
Providence,  acquired  their  thirteenth  store  last 
month,  purchasing  the  pharmacy  of  Edward  Illing- 
wood  in  Lowell,  Mass.  Something  like  17  clerks 
are  employed  in  this  pharmacy,  and  the  manager 
is  A.  M.  Kelsey,  who  was  at  one  time  the  manager 
of  the  Cahoon-Lyon  drug  business  in  Bufifalo.  The 
Cahoon-Lyon  people  are  in  the  meantime  extending 
their  holdings.  They  have  recently  purchased  the 
well-known  Smither  &  Thurstone  pharmacy,  one 
of  the  best  residence  stores  and  prescription  stands 
in  Bufifalo.  There  are  now  three  pharmacies  in 
the  Cahoon-Lyon  group  and  the  company  is  said 
to  be  in  the  market  for  others.  It  will  be  recalled 
that  the  company  purchased  the  pharmacy  of  Willis 
G.  Gregory  some  years  ago  and  that  Professor 
Gregory  has  ever  since  been  associated  with  the 

concern. 

*     *     * 


AFTER 
SODA  DRINKS. 


Recent  developments  would  indi- 
cate that  the  Federal  authorities 
have  turned  their  attention  to 
soda  fountain  drinks.  The  claim  is  made  that 
many  of  these  products  contain  cocaine  and  other 
habit-forming  drugs,  that  they  are  inimical  to  the 
public  health,  and  that  they  are  in  violation  of  the 
Federal  food  and  drugs  act.  Suit  was  brought  some 
time  ago  against  the  Koca-Nola  Co.  The  main 
charge  was  that  the  product  contained  cocaine  and 
derivatives  of  cocaine  and  that  the  content-  of  these 
substances  was  not  stated  upon  the  label.  The  label 
itself  was  furthermore  declared  to  be  misleading 
within  the  meaning  of  the  law  for  the  reason  that 
it  contained  the  word  "dopeless."  The  case  was 
tried  in  Washington  and  the  jury  rendered  a  ver- 
dict of  guilty  under  the  counts  both  of  misbranding 
and  adulteration.  The  judge  imposed  a  fine  of 
$100.  Since  then  a  shipment  of  Coca-Cola  Syrup 
has  been  seized,  the  charge  being  that  the  product 
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contains  caffeine,  which,  the  government  alleges, 
is  a  substance  deleterious  to  health.  The  Coca- 
Cola  Co.  declares  that  it  is  glad  to  have  a  chance 
to  fight  the  thing  out  in  courts  once  and  for  all, 
and  to  determine  beyond  peradventure  the  harm- 
lessness  of  the  product  and  its  entire  conformity 
with  the  food  and  drugs  act.  What  threatens  to 
be  the  most  sensational  action  of  the  Federal 
authorities  is  its  announced  determination  to  drive 
certain  misbranded  cod-liver  oils  out  of  the  market. 


TRADING  ON 

P.  D.  &  CO.'S 

NAME. 


Parke,  Davis  &  Co.  are  using  the 
courts  to  punish  some  clever  ras- 
cals who  have  been  trading  on 
their  reputation  in  the  most  shameless  way.  They 
are  Detroit  bartenders,  and  they  have  been  ship- 
ping jugs  and  even  barrels  of  whisky  into  some 
of  the  "dry"  counties  of  Michigan,  labeling  them 
"acid"  and  using  shipping  tags  with  Parke,  Davis 
&  Co.'s  name  on  them!  This  adroit  scheme  they 
have  been  carrying  on  for  some  time,  and  the 
house  only  discovered  the  facts  last  month  by  ac- 
cident, when  one  of  the  jugs  was  innocently  "re- 
turned" by  the  express  company  for  "better  pack- 
ing." A  quiet  but  determined  investigation  was  at 
once  started  by  the  firm,  and  one  of  the  fellows 
was  immeditaely  run  to  earth.  A  quantity  of  P. 
D.  &  Co.  shipping  tags  was  found,  and  the  rascal 
made  no  bones  of  it.  He  naively  declared  that  he 
couldn't  get  his  shipments  into  "dry"  counties  ex- 
cept by  some  such  method,  and  that  he  didn't  see 
why  Parke,  Davis  &  Co.  should  feel  aggrieved. 
He  wasn't  stealing  anything  from  them!  The 
house  has  brought  him  under  arrest  and  has  caused 
the  prosecuting  attorneys  in  the  "dry"  counties 
involved  to  be  apprised  of  the  facts.  This  incident 
illustrates  the  point  that  some  liquor  men,  denied 

Ie  privilege  of  doing  business  legally,  will  resort 
all  sorts  of  subterfuges  and  trade  on  anybody's 
me  that  may  happen  to  serve  their  purposes. 

We  have  had  more  or  less  to  say 
in  the  Bulletin  during  the  last 
few  months  about  the  political 
situation  which  has  arisen  in  New  York  State  over 
the  drafting  of  a  new  pharmacy  bill  and  its  intro- 
duction into  the  State  legislature.  Our  readers  are 
familiar  with  the  facts.  We  reported  last  month 
that  President  Stoddart,  of  the  State  association, 
had  called  a  legislative  conference  in   New   York 


THE  NEW  YORK 
SITUATION. 


City  to  be  attended  by  representatives  of  the  vari- 
ous local  associations  throughout  the  State.  We 
find  that  while  there  was  a  good  deal  of  difference 
of  opinion  expressed  at  the  conference  regarding 
certain  features  of  the  proposed  bill,  there  was  a 
pretty  strong  disposition  to  harmonize  these  differ- 
ences and  to  get  all  factions  united  in  the  support 
of  whatever  measure  should  be  ultimately  decided 
upon.  The  State  legislative  committee  was  finally 
charged  with  the  duty  of  preparing  the  bill  in  its 
entirety,  and  another  conference  will  then  be  called 
to  give  final  form  and  shape  to  the  draft.  It  is 
certainly  to  be  hoped  that  the  New  Yorkers  will 
succeed  in  getting  together. 


THE  A.  D.  S. 
MEETING. 


The  American  Druggists'  Syndi- 
cate held  its  annual  meeting  last 
month  in  New  York.  Something 
like  500  members  were  in  attendance  and  the  re- 
ports indicate  that  the  convention  was  an  interesting 
one.  President  Charles  H.  Huhn  presided  at  all 
the  sessions  and  was  reelected  president.  A  good 
deal  of  satisfaction  was  expressed  that  the  N.  A. 
R.  D.  had  passed  a  resolution  at  the  Louisville 
convention  giving  its  support  to  the  principle  of 
cooperative  buying.  On  the  other  hand,  the  Syn- 
dicate seemed  more  or  less  worried  over  the 
formation  in  the  east  of  two  big  drug-store  com- 
binations. Among  other  interesting  developments 
it  was  announced  that  a  soap  plant  had  been  pur- 
chased during  the  year,  thus  extending  the  opera- 
tions of  the  A.  D.  S.  No  dividends  were  declared, 
and  it  was  voted  instead  to  use  the  surplus  in 
making  extensions.  The  members  were  very  hos- 
pitably and  generously  entertained  and  many 
shopping  and  sight-seeing  tours  were  planned  for 
the  ladies.  Our  cartoonist  this  month  is  showing 
Mr.  Huhn  in  his  double  role  of  president  both  of 
the  A.  D.  S.  and  the  N.  A.  R.  D. 

*  *     * 

Charles  N.  Crittenton,  president  of  the  New 
York  jobbing  house  of  the  Charles  N.  Crittenton 
Company,  and  the  founder  of  the  Florence  Critten- 
ton missions  for  unfortunate  girls  all  over  the 
country,  died  last  month  in  San  Francisco, 

*  *     * 

The  John  D.  Park  &  Sons  Co,  has  been  refused 
by  the  New  York  courts  the  privilege  of  so  amend- 
ing its  action  against  certain  jobbers  that  $3,500,000 
damages  might  be  asked  for  instead  of  $500,000, 


490 


BULLETIN  OF  PHARMACY 


EDITORIAL. 


A    PRESCRIPTION   NO    DEFENSE   IN    THE    SALE 
OF  LIQUOR  AND   NARCOTICS. 

It  is  evident  that  the  prescription  is  becoming  a 
pivotal  point  on  which  turns  much  of  the  enforce- 
ment of  the  Hquor  and  anti-narcotic  laws.  Many  of 
the  local  option  measures  restrict  the  sale  of  liquor 
to  physicians'  prescriptions;  practically  all  of  the 
State  anti-cocaine  and  anti-narcotic  acts  impose  the 
same  restriction ;  and  the  moral  and  legal  importance 
of  the  prescription  has  therefore  become  very  great. 
Quite  frequently  the  laws  declare  that  the  prescrip- 
tion must  be  from  a  "reputable"  or  "regularly  li- 
censed" physician,  and  often  it  is  provided  that  it 
""must  be  written  in  good  faith," 

At  any  rate,  whether  or  not  a  given  liquor  or  anti- 
iiarcotic  law  contains  these  qualifications,  it  is  quite 
•clear  from  recent  court  decisions  that  sales  made  on 
physicians'  prescriptions  will  not  exempt  a  druggist 
from  prosecution  if  the  liquor  or  the  narcotics  be 
prescribed  and  used  for  illegal  purposes.  This  we 
pointed  out  in  the  Bulletin  three  or  four  months 
ago,  and  we  also  reported  at  that  time  that  a  number 
of  Ohio  druggists  had  recently  had  their  certificates 
of  registration  revoked  for  selling  cocaine  on  pre- 
scriptions where  the  drug  was  unlawfully  employed. 
It  is  a  safe  general  principle  that  a  physician  has  no 
legal  right  to  prescribe  either  liquor  or  narcotics 
•except  for  the  legitimate  treatment  of  patients  under 
his  care,  and  it  is  up  to  the  pharmacist  to  handle  all 
prescriptions  for  these  substances  with  a  good  deal 
of  caution. 

Last  month  we  reported  another  case  illustrating 
the  strength-  of  this  principle.  One  Dr.  Barker,  a 
reputable  physician  in  Ohio,  wrote  a  prescription  for 
liquor.  A  druggist  dispensed  it  and  was  immediately 
prosecuted.  Now  in  Ohio  it  is  necessary  for  the 
■defendant  druggist  to  prove  that  the  doctor  has 
written  a  prescription  in  good  faith.  In  this  case  the 
•druggist  made  no  effort  so  to  prove,  and  it  was 
abundantly  evident  from  the  testimony  that  the  pur- 
chaser himself  had  not  gotten  the  liquor  in  good 
faith,  but  had  used  it  for  illegitimate  purposes.  It 
was  furthermore  shown  that  the  druggist  had  arbi- 
trarily changed  the  date  on  the  prescription  in  order 
to  protect  himself  in  case  an  investigation  should 
■ever  be  made  of  the  sale.  It  looked  very  much  to 
the  court  as  if  the  dispenser  knew  that  the  whole 


transaction  was  shady  and  was  hiding  behind  the 
prescription  as  a  defense.  The  druggist  was  there- 
fore convicted  and  fined. 

All  of  which  reminds  us  of  a  very  sensational  sit- 
uation which  has  arisen  in  Greensboro,  N.  C.  North 
Carolina  is  a  prohibition  State,  but  druggists  are 
permitted  to  sell  liquor  on  physicians'  prescriptions. 
It  would  seem  from  newspaper  reports  now  lying 
before  us  that  a  number  of  local  physicians  had  been 
prosecuted  by  the  public  authorities  for  the  illegal 
and  indiscriminate  writing  of  prescriptions.  This 
made  the  doctors  furious.  They  called  together  a 
meeting  of  the  county  medical  society,  gave  thor- 
ough vent  to  their  anger,  and  passed  resolutions 
vigorously  denouncing  both  the  police  and  the  courts 
and  forbidding  druggists  to  exhibit  to  the  police 
prescriptions  written  by  any  member  of  the  society. 

A  few  days  later  a  spokesman  for  the  society 
appeared  before  the  Greensboro  Board  of  Aldermen 
and  asked  and  received  permission  to  read  these 
resolutions.  They  were  read,  and  then  the  hounds 
were  unleashed!  A  hot  discussion  was  precipitated 
which  lasted  for  some  time.  The  physician  declared 
that  by  law  and  morals  doctors  had  a  right  to  dis- 
pense whatever  they  deemed  necessary  for  the  use 
of  their  patients,  and  that  it  was  nothing  but  arro- 
gant insolence  on  the  part  of  the  police  to  attempt 
interference  with  this  sacred  prerogative.  He  there- 
fore asked  with  some  heat  and  indignation  that  the 
police  be  called  off. 

There  happened  to  be  present,  however,  the 
judge  who  had  tried  most  of  the  cases,  and  he  at 
once  entered  into  the  discussion.  He  asserted  that 
while  physicians  should  be  protected  in  the  exercise 
of  their  just  rights  they  should  be  punished  as  vigor- 
ously as  anybody  else  when  they  exceeded  those 
rights.  There  were  three  or  four  doctors  in  Greens- 
boro, he  said,  who  were  violating  the  law  by  giving 
prescriptions  indiscriminately,  "and  the  fact  that  they 
are  doctors  will  not  deter  me  or  the  chief  of  police 
in  prosecuting  them  where  we  can  procure  sufficient 
evidence."  He  asserted  that  it  had  been  shown  in 
one  case  that  a  given  man  had  obtained  prescriptions 
for  four  quarts  of  whisky  from  four  different  physi- 
cians in  three  days,  and  he  made  this  declaration 
after  the  spokesman  for  the  physicians  had  stated 
the  rule  of  the  medical  society  to  be  that  any  man 
asking  a  doctor  for  a  liquor  prescription  would  be 
referred  to  his  family  physician. 

A  year  ago  this  county  medical  society  in  North 
Carolina  pledged  its  hearty  support  to  resolutions 
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adopted  at  the  time  by  the  State  society  in  which 
the  latter  declared  that  it  would  revoke  the  license 
of  any  physician  proved  guilty  of  abusing-  the  privi- 
lege accorded  him  by  the  legislature  of  1908  in  pre- 
scribing intoxicants.  This  was  unquestionably  the 
right  and  the  proper  stand  to  take,  and  it  may  be 
that  the  Greensboro  physicians  thought  they  were 
living  up  to  it.  At  any  rate,  it  was  pretty  well  shown 
by  the  judge  that  there  were  some  black  sheep 
among  them,  and  that  he  intended  to  visit  the  whole 
force  of  the  law  on  all  such  as  fast  as  the  opp>ortunity 
presented  itself. 

We  are  reminded  that  during  the  last  year  a  num- 
ber of  cases  have  arisen  in  diflferent  States  through- 
out the  country  where  physicians  have  taken  advan- 
tage of  the  laws  and  have  done  a  thriving  business 
in  the  sale  of  prescriptions  for  liquor  or  narcotics, 
only  to  find  themselves  under  prosecution  for  indulg- 
ing in  illegal  practices.  From  all  of  these  facts  it  is 
clear  that  there  is  nothing  saintly  or  hallowed  in  the 
prescription.  It  must  stand  on  its  own  bottom.  It 
has  no  saving  grace  of  itself.  The  physician  must 
write  it  in  good  faith.  The  pharmacist  must  dis- 
pense it  in  good  faith.  The  consumer  must  use  the 
prescribed  substance  in  good  faith. 

Otherwise  there  will  be  trouble. 


THE  ROAR  OF  SOME  HEAVY  CANNONADING. 

Well,  well,  how  the  pharmaceutical  editors  are 
being  attacked  these  days!  It's  about  time  we  all 
took  to  the  long  grass  and  lost  ourselves  until  the 
cannonading  ceased. 

But,  then,  what  would  the  pharmaceutical  world 
do  in  the  meantime  for  enlightenment,  not  to  say 
entertainment  and  pleasure? 

It  looks  as  though  a  stern  sense  of  duty  would 
compel  us  to  remain  at  our  posts  and  dodge  the 
grape-shot  and  canister  as  best  we  may. 

First,  that  sharpshooter  from  Baltimore  aimed  his 
guns  at  the  editorial  fraternity.  He  criticized  our 
Latin,  our  English,  and  every  other  sort  and  de- 
scription of  language  we  used  to  convey  and  conceal 
our  thoughts,  and  he  made  it  quite  clear  that  in  the 
niceties  of  the  editorial  art  we  were  still  only  ama- 
teurs— and  rather  bungling  amateurs  at  that. 

But  scarcely  have  the  sounds  of  the  Hynsonian 
musketry  rolled  away  into  the  distance  before  we 
find  more  high  explosives  within  the  covers  of  the 
annual  proceedings  of  the  Pennsylvania  Pharma- 
ceutical Association.     We  discover  that  B.  E.  Prit- 


chard,  the  eagle-eyed  gunner  of  Pittsburg,  read  a 
paper  at  the  last  meeting  bearing  this  title:  "The 
Pharmaceutical  Journals,  Where  Are  They  At  ?  Do 
They  Love  Rome  Less  or  Caesar  More?" 

Now,  what  do  you  think  of  that  Shakespearian 
thrust?  Isn't  it  enough  to  make  us  hide  our  heads 
in  shame? 

And  what  is  Master  Pritchard's  grievance  ?  Sim- 
ply this : 

The  pharmaceutical  journals  have  been  giving 
space  to  well-known  writers  who  had  comments  and 
criticisms  to  make  on  some  of  the  N.  F.  formulas. 
Such  articles  weren't  written  and  printed  to  any 
extent  prior  to  the  time  the  N.  A.  R.  D.  began  its 
propaganda  work.  Is  it  not  therefore  clear  that  they 
are  intended  to  kill  or  stultify  the  propaganda,  and 
to  do  this  in  the  interests  of  the  secret-remedy  pro- 
prietors whose  products  are  threatened  with  annihil- 
ation? Some  of  these  proprietors  advertise  in  the 
pharmaceutical  journals — so  there  you  are!  Any 
more  evidence  necessary  ? 

Now  the  Pritchard  skill  in  gunnery  is  usually 
uncanny  in  its  shrewd  accuracy,  but  this  time  the 
master's  aim  is  'way  off.  To  change  the  figure,  our 
critic  is  barking  up  the  wrong  tree. 

It  happens  that  these  criticisms  of  the  N.  F.  have 
for  the  most  part  been  written  by  the  best  and  most 
loyal  men  in  the  calling — men  of  the  Wilbert  and 
Hynson  type.  What  motive  has  actuated  them? 
What  purpose  have  they  in  mind?  This:  that  the 
N.  P.,  now  that  it  was  a  legal  standard,  and  now 
that  it  was  made  the  basis  of  a  great  educational 
campaign  among  physicians,  should  be  so  improved 
and  perfected  as  to  measure  up  fully  to  the  require- 
ments and  thus  put  these  reforms  upon  a  permanent 
and  enduring  basis.    That's  all. 

Every  calling,  every  institution,  every  book,  has 
its  faults  and  shortcomings.  These  can  only  be  cor- 
rected when  they  are  seen  and  recognized,  and  no 
betterment  was  ever  yet  secured  in  the  world's  his- 
tory by  emulating  the  ostrich,  sticking  one's  head  in 
the  sand,  and  shutting  out  the  conditions  as  they 
actually  exist. 

Last  month  we  gave  space  in  the  Bulletin  to 
an  article  entitled  "Improvements  in  the  National 
Formulary."  It  was  prepared  by  a  committee  of 
which  E.  Fullerton  Cook  was  the  chairman.  Mr. 
Cook  is  an  assistant  to  Professor  Remington  in  the 
latter's  work  as  chairman  of  the  Revision  Committee 
of  the  U.  S.  P. 

Now  are  Messrs.  Cook  and  Remington  hostile  to 
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the  N.  F.  and  the  propaganda  work?  And  are  the 
editors  who  printed  the  Cook  article  loving  Caesar 
more  than  Rome  ? 

Rather  far-fetched,  isn't  it? 

Oh,  well,  Master  Pritchard's  article  was  pungent 
and  exceedingly  interesting  if  it  was  so  unjust.  Lis- 
ten to  this  clever  paragraph : 

The  climax  was  reached  when  one  of  the  recognized  lead- 
ing pharmaceutical  journals  printed  a  strongly  condemnatory 
editorial  concerning  the  formula  of  Compound  Digestive 
Elixir  showing  all  its  weaknesses  and  imperfections  and 
absurdities  in  glowing  language,  and  bewailing  the  lack  of 
wisdom  displayed  by  the  publication  committee  of  the 
A.  Ph.  A.  in  charge  of  the  National  Formulary  in  admitting 
such  a  monstrosity  into  that  work.  In  the  same  issue,  a  few 
pages  removed,  there  appeared  a  reading  notice  lauding  to 
the  skies  the  virtues  of  that  righteous  mixture,  Elixir  Lacto- 
peptine.  The  editor  and  the  associate  editor  of  this  journal 
are  both  educated  pharmacists  and  abstruse  writers  upon 
many  subjects  pertaining  to  pharmacy;  yet  (let  those  who 
have  tears  to  shed  get  out  their  handkerchiefs  now)  from 
one  of  these  gentlemen  I  received  a  letter  requesting,  for  his 
private  information,  what  particular  journal,  if  any,  I  had 
in  mind  when  writing  the  article  referred  to?  If  this 
were  a  matter  for  levity,  it  would  be  to  smiles  rather  than 
tears  that  we  should  turn.  So  accustomed  to  that  peculiar 
form  of  myopia  that  comes  when  sentiment  and  dollars  clash 
were  these  men  as  not  to  be  able  to  recognize  their  own 
weakness. 

Now,  "the  editor  and  the  associate  editor"  of  the 
Bulletin  were  not  the  men  at  whom  this  pointed 
dart  was  thrust.    How  do  we  know,  you  ask? 

Well,  we  admit  that  some  of  the  charges  seem  to 
hit  us.  We  may  as  well  confess  that  we  are  both 
"educated  pharmacists  and  abstruse  writers."  Nor 
will  it  do  any  harm  for  us  to  acknowledge  that  the 
Bulletin  is  one  of  the  "recognized  leading  drug 
journals."  But  here  the  facts  cease  to  have  any  ap- 
plication to  us.  We  never  published  the  editorial  or 
the  reading  notice  in  question,  and  we  never  wrote 
Mr.  Pritchard  and  asked  him  what  journal  he  had 
caught  with  the  goods. 

But  Pritchard  writes  good  stuff,  doesn't  he  ?  And 
he  evidently  reads  his  Shakespeare  to  good  purpose. 
We  are  only  surprised  that,  drawing  so  freely  and 
with  such  skill  from  the  tragedy  of  "Julius  Caesar," 
he  did  not  work  in  some  reference  to  "Et  tu.  Brute!" 


A  SUGGESTIVE  ARTICLE. 

In  the  Bulletin  last  month  we  reported  upon 
the  plans  and  purpose  of  the  Lauer  Drug  Co.,  a  new 
corporation  which  has  already  purchased  or  estab- 
lished half  a  dozen  drug  stores  in  the  suburbs  of  the 


eastern  cities,  and  which  ultimately  proposed  to  have 
a  chain  of  stores  reaching  from  coast  to  coast.  This 
syndicate,  as  we  announced,  is  supposed  to  be  oper- 
ated under  the  segis  of  the  American  Tobacco  Co. 
Just  how  far  the  movement  will  proceed,  and  just 
how  many  stores  may  in  time  be  established,  remain 
to  be  seen. 

In  the  meantime,  and  under  the  circumstances, 
our  readers  will  be  very  much  interested  in  an  article 
which  we  are  printing  elsewhere  in  the  present  issue 
of  the  Bulletin.  It  bears  the  title  of  "Trust 
Methods  for  Retailers,"  and  we  are  reprinting  it 
from  the  Saturday  Evening  Post.  It  describes  the 
methods  of  the  United  Cigar  Stores  Co.,  which,  as 
everybody  knows,  is  the  retail  branch  of  the  Ameri- 
can Tobacco  Co.,  and  it  is  reasonable  to  assume  that 
the  plans  which  have  been  devised  for  the  conduct  of 
this  syndicate  will  be  followed  very  largely  in  the 
development  of  the  drug-store  combination. 

We  are  reprinting  the  article  for  two  reasons: 
First,  because  it  will  prove  of  deep  interest  in  view 
of  the  formation  and  purposes  of  the  Lauer  Drug 
Co.,  and,  secondly,  because  retail  druggists  may  here 
find  many  suggestions  for  the  wiser  conduct  of  their 
business.  The  only  rational  method  of  meeting 
competition  is  to  practice  its  own  arts  and  go  it  one 
better ! 

The  United  Cigar  Stores  Co.  is  undoubtedly  the 
most  brilliantly  managed  and  the  most  successful 
chain  of  retail  stores  ever  organized.  The  main 
principles  upon  which  its  success  have  been  based  are 
set  forth  with  some  detail  in  the  article,  and  no  re- 
tailer in  any  line  can  read  it  without  enlarging  his 
ideas  of  store  management. 


The  Philadelphia  Association  of  Retail  Druggists 
is  considering  the  advisability  of  taking  up  casualty 
insurance  in  some  form  or  other  for  its  members. 
About  one-fourth  of  the  members  are  now  carrying 
this  form  of  insurance,  but  the  rates  are  considers 
rather  high. 


g 
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The  Kings  County  Medical  Society  has  caused 
the  arrest  and  conviction  of  six  druggists  for  the 
illegal  practice  of  medicine — "counter  prescribing." 
The  charges  ranged  from  that  of  diagnosing  ail- 
ments and  prescribing  for  them  to  the  sale  of  abor- 
tifacients. 
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THE  HALL  OF  FAME. 


A  PHARMACIST  PROMINENT  IN  CIVIC  REFORM. 

The  accompanying  portrait  of  Edward  L.  Bald- 
win, the  well-known  pharmacist  of  San  Francisco, 
will  prove  familiar  to  those  who  attended  the  Los 
Angeles  convention  of  the  American  Pharmaceutical 
Association  in  August.  Mr.  Baldwin  was  one  of  the 
hosts  during  the  week  of  the  meeting  and  afterwards 
assumed  charge  of  the  entertainment  of  the  visitors 
when  they  passed  through  San  Francisco  on  the  way 
home.  One  party  of  50  or  more  he  came  along 
with  from  Los  Angeles,  and  for  this  group  he  ar- 
ranged a  pleasant  stop-over  of  several  hours  at  the 


SEdwako  L.  Baldwin. 
mous  health  resort  of  Paso  del  Robles,  afterwards 
owing  the  visitors  about  'Frisco  in  the  most  gen- 
ius and  hospitable  manner. 
'         It  may  not  be  generally  known  outside  of  Cali- 
fornia that  Mr.  Baldwin  has  played  a  very  important 
part  during  the  last  few  years  in  the  civic  regenera- 
tion of  San  Francisco.     He  has  been  a  strong  lieu- 
tenant of  Rudolph  Spreckels  in  the  fierce  fight  which 
has  been  prosecuted  in  the  interests  of  political  re- 
form, and  he  is  at  present  and  has  been  for  some 
time  the  vice-president  of   the   Good  Government 
League.    As  the  result  of  the  efforts  of  this  League 
I     the  notorious  Abe  Ruef  is  now  in  jail,  and  a  hot 
'     battle  is  being  fought  in  the  court  to  convict  one 
Calhoun,  a  wealthy  traction  magnate  who  is  charged 
with  the  briberv  of  suoervisors  and  aldermen.     It  is 


said  that  Spreckels  has  spent  over  $200,000  and 
that  it  has  already  cost  Calhoun  over  $3,000,000  to 
defend  himself. 

Mr.  Baldwin  is  also  president  of  the  Ohio  Society 
of  California,  and  during  the  week  of  the  Los  An- 
geles meeting  a  unique  invitation  was  dispatched  by 
this  society  to  President  Taft  and  his  wife,  asking 
them  to  attend  the  banquet  which  will  have  been 
held  in  San  Francisco  before  this  issue  of  the 
Bulletin  reaches  its  readers.  The  invitation  was 
handsomely  engraved  on  a  silver  plate  and  bore  the 
signatures  of  the  several  officials  of  the  Ohio  Society. 

Mr.  Baldwin's  pharmacy  is  located  in  'Frisco  at 
the  lower  end  of  Market  Street  only  a  few  doors 
from  the  ferry,  and  it  is  a  very  prosperous  establish- 
ment. Thousands  of  people  pass  his  doors  every 
day  in  going  back  and  forth  from  Oakland,  Berke- 
ley, and  other  towns  across  the  bay.  Mr.  Baldwin's 
energy  was  well  shown  during  the  earthquake  and 
fire,  when  he  was  the  first  pharmacist  in  the  city  to 
reestablish  himself  in  business.  The  crude  frame 
stnicture  used  for  the  purpose  on  that  occasion  was 
pictured  in  the  Bulletin  at  the  time. 


DR,  WHELPLEY'S  TWENTY-FIFTH  BIRTHDAY. 

That  is  to  say,  his  twenty-fifth  anniversary  as  a 
teacher  in  the  St.  Louis  College  of  Pharmacy.  Even 
at  that  there  is  no  evidence  of  advancing  years  be- 
yond the  somewhat   scanty  manner  in   which   the 


Dk.  Weelpliy. 

doctor  wears  his  hair.  He  still  has  the  youthful 
spirit  and  versatility  which  has  always  characterized 
him.  Here  we  have  a  pharmacist,  a  physician,  a 
teacher,  a  writer,  an  editor,  and  a  lecturer.  More 
than  that,  we  have  a  microscopist,  an  archeologist,  a 
mineralogist,  a  successful  fisherman,  and  a  man 
Dossessed  liberallv  of  all  the  erraces  of  life. 
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It  was  no  wonder  that  his  former  students  and 
fellow  teachers  met  around  the  board  last  month  to 
celebrate  the  completion  of  Dr.  Whelpley's  twenty- 
fifth  year  on  the  faculty  of  the  St.  Louis  College. 
Two  well-executed  crayon  portraits  of  the  doctor 
were  presented  to  the  college  and  to  Mrs.  Whelpley. 
Many  were  the  spoken  expressions  of  esteem  and 
friendship.  Many  were  the  letters,  telegrams  and 
messages  sent  from  friends  and  well-wishers  all 
over  the  country.  And  here's  hoping  that  we  may 
all  be  present  at  the  doctor's  golden  jubilee  anniver- 
sary twenty-five  years  hence ! 


A  PHARMACEUTICAL  MAYOR. 

In  this  paragraph  we  are  incorporating  the  photo- 
graph of  a  new  mayor.  The  gentleman  is  T.  E. 
Atchison,  recently  elected  to  preside  over  the  des- 


T.  Edward  Atchison, 


tinies  of  Batavia,  N.  Y.  Mr.  Atchison  is  a  successful 
druggist  in  that  city  and  may  be  depended  upon  to 
give  Batavia  a  businesslike  administration. 


THE  NEW  PRESIDENT  OF  THE  A.  PH.  A. 

Eugene  G.  Eberle,  of  Dallas,  Texas,  has  just 
been  elected  president  of  the  American  Pharmaceu- 
tical Association  by  the  new  system  of  carrying  on 
the  voting  through  the  mails.  Three  sets  of  nomi- 
nees are  chosen  at  each  annual  convention  and  the 


final  balloting  is  then  done  by  post.  Mr.  Eberle  won 
over  his  two  fellow  nominees — Charles  M.  Ford  of 
Denver  and  J.  G.  Godding  of  Boston. 

This  is  a  species  of  Roman  justice.  Last  year  Mr. 
Eberle  was  likewise  one  of  the  three  nominees,  but 
was  defeated  by  Dr.  Henry  H.  Rusby  of  New  York. 


Eugene  G.  Eberle. 

In  the  meantime  Dr.  Oscar  Oldberg  of  Chicago, 
elected  the  year  before  that  under  the  old  system, 
and  due  to  preside  over  the  Los  Angeles  convention 
in  August  of  this  year,  was  prevented  by  ill-health 
from  attending  the  meeting,  and  Mr.  Eberle,  being 
the  first  vice-president  under  the  Oldberg  regime, 
presided  over  the  general  sessions  in  the  Doctor's 
absence.  By  reason  of  this  combination  of  circum- 
stances it  was  felt  that  Mr.  Eberle  now  deserved  the 
honor  in  his  own  name,  and  this  feeling  of  sentiment 
in  the  matter  doubtless  had  more  or  less  to  do  with 
his  recent  election.  He  will  now  preside  over  the 
Richmond  meeting  next  May. 

Mr.  Eberle  is  prominent  in  the  pharmaceutical 
affairs  of  Texas.  He  has  been  president  of  the  State 
Association,  and,  if  we  mistake  not,  is  now  the  sec- 
retary of  that  organization.  He  is  dean  of  the  Col- 
lege of  Pharmacy  of  Baylor  University  in  Dallas. 
Within  the  last  year  or  two  he  has  established  and 
is  now  conducting  the  Southern  Pharmaceutical 
Journal,  having  withdrawn  from  the  jobbing  busi- 
ness with  which  he  was  connected  for  upwards  of 
ten  years.  A  graduate  of  the  Philadelphia  College 
of  Pharmacy,  class  of  '84,  Mr.  Eberle  has  always 
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been  trae  to  the  teachings  of  his  alma  mater  and 
lias  throughout  been  a  thorough  student  and  a  con- 
scientious pharmacist. 


A  NEW  MICHIGAN  PHARMACY. 

C.  E.  Abell,  of  South  Haven,  Michigan,  has  a 
newly  equipped  pharmacy  of  which  he  is  justly 
proud.     The  fixtures  were  installed  not  long  ago 


C.  E.  A  BILL. 


id  it  will  be  gathered  from  the  accompanying  illus- 
ition  of  the  store  that  they  are  first-class  in  every 
spect.   The  show-cases  are  of  the  all-glass  variety: 


Mr.  Abell's  pharmacy. 


tlie  fountain  is  an  elaborate  construction  of  onyx  and 
marble;  and  the  display  tables  in  the  center  of  the 
store  lend  a  modern  and  up-to-date  appearance  to 
the  establishment. 


THE  DEATH  OF  CHAS.  H.  GAUS. 

Charles  H.  Gaus,  the  well-known  druggist  of 
Albany,  and  the  State  Comptroller  of  New  York^ 
died  recently  in  the  Quebec  woods  while  on  a  hunt- 
ing trip.  For  some  months  Mr.  Gaus  had  been  suf- 
fering from  hardening  of  the  arteries.  His  condi- 
tion became  so  alarming  several  weeks  before  the 
legislature  adjourned  last  spring  that  he  contem- 
plated resigning  from  the  comptrollership  in  order 
that  the  legislature  might  elect  his  successor. 

At  that  time  the  physicians  who  were  called  in 
consultation  on  the  case  agreed  that  his  condition 
was  such  that  he  would  be  able  to  survive  for  some 
years.  This  caused  Mr.  Gaus  to  pluck  up  his  cour- 
age, and  he  made  his  customary  fall  hunting  trip- 
with  the  pleasing  expectation  that  it  would  do  much 


Chas.  II.  Gaus. 

to  invigorate  him.  He  had  been  gone  but  a  week 
when  the  word  reached  his  family  that  he  had 
caught  cold,  was  suffering  from  bronchitis,  and  was 
threatened  with  pneumonia.  He  died  before 
Mrs.  Gaus  could  reach  him.  He  is  survived  by  the 
widow,  a  son  and  a  daughter.  He  was  69  years  old.. 
A  personal  sketch  of  Mr.  Gaus  was  printed  on 
page  54  of  the  Bulletin  for  February  of  the 
present  year.  Prior  to  his  election  as  State  Comp- 
troller, he  had  been  mayor  of  Albany  four  successive 
terms  and  had  filled  a  number  of  other  positions  in 
the  public  service  of  the  city  and  county.  He  was 
vice-president  of  the  Albany  College  of  Pharmacy 
and  conducted  a  store  at  the  corner  of  Wash- 
ington Avenue  and  Lark  Street,  owning  the  building 
in  which  he  was  located. 
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W.  S.  Whiteley  of  Verona,  Pa.,  settled  in  this  growing  suburb 
of  Pittsburg  in  1905  and  has  established  a  very  prosperous  and  de- 
sirable business. 


This  is  one  of  the  several  Dow  pharmacies  in  Cincinnati,  Ohio. 
The  prominent  position  given  the  "  Liquid  Iceless  "  fountain  in  the 
center  is  worthy  of  note. 


Niels  Mikkelsen  is  the  proprietor  of  the  Mikkelsen  Drug  Co.,  of 
Kenesaw.  Nebraska.  The  company  attributes  its  success  largely  to 
the  fact  that  only  the  best  goods  are  carried  in  stock.  This  store 
was  through  error  declared  in  last  month's  Bulletin  to  belong  to 
Dr.  J.  L.  Harrison  &  Co, 


Dr.  J.  L.  Harrison  &  Co.,  mentioned  across  the  column,  are 
the  proprietors  of  this  store  in  Cruger,  Miss.,  located  right  in  the 
heart  of  the  cotton-producing  section  of  the  State.  A  stock  of  $6500 
is  carried.  Dr.  Harrison  stands  at  the  right  and  J.  H.  Moore,  the 
manager,  at  the  left. 


This  cut  is  reproduced  from  a  mailing  card  which,  sent  out  in 
the  form  of  an  advertisement,  fully  explains  itself.  The  original  was 
in  colors. 


Leaving  the  shores  of  America  now,  we  present  here  the 
building  in  which  is  housed  the  pharmacy  of  Ubaldo  Anze  in  Cocha- 
bamba,  Bolivia. 


A  pa^e  of  Dru^  Stores. 
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He'll  be  in  Washln|{ton  next  I 


THE  LIQUOR  SITUATION  IN  PHARMACY.* 

A  Committee  of  the  A.  Ph.  A.  Reports  upon   the  Conditions  of   the    Last  Year— Declares  the  Problem 

to  be  the  Most  Important  Now  Facing  the    Dru^  Trade— What  has  been  Done  Here 

and  There  to  Save  the  Honor  and  Reputation  of  the  Calling. 


The  special  committee  appointed  by  this  section  a 
year  ago  at  Hot  Springs,  to  report  upon  the  advance 
of  the  temperance  movement  and  to  suggest  ways 
and  means  of  averting  the  crisis  with  which  this 
movement  has  incidentally  caused  the  pharmacists 
of  the  country  to  be  confronted,  may  express  its 
opinion  in  this  first  report  that  the  liquor  question 
now  presents  the  most  important  problem  for  settle- 
ment by  the  drug  trade  of  America.  The  rapid 
spread  of  prohibition  and  local  option  sentiment  is 
closing  up  thousands  of  saloons  and  is  thus  bringing 
a  terrific  pressure  to  bear  upon  an  almost  equal  num- 
ber of  pharmacists.  Something  heroic  and  syste- 
matic must  be  done  if  great  and  lasting  harm  to  the 
welfare  and  dignity  of  pharmacy  is  to  be  avoided. 

CONTINUED  SPREAD  OF  THE  TEMPERANCE  MOVEMENT 

The  tide  of  temperance  reform  has  swept  onward 
during  the  last  year.  It  has  receded  here  and  there, 
but  for  the  most  part  it  has  advanced  steadily.  The 
chairman  of  this  committee,  in  the  paper  read  at  Hot 
Springs  last  year  entitled  "Pharmacy  Facing  a 
Crisis,"  reported  that  there  were  then  eight  prohibi- 
tion States.  Since  that  time  North  Dakota,  Arkan- 
sas and  Tennessee  have  either  adopted  or  have 
voted  to  adopt  State-wide  prohibition.  In  the 
meantime  scores  of  counties  in  other  States  have 
gone  "dry"  under  local  option  laws. 

In  the  elections  during  the  last  year  the  Anti- 
saloon  League  has  made  notable  gains  in  New  York, 
Illinois,  Ohio,  Indiana,  and  Michigan.  At  the  pres- 
ent time  the  majority  of  the  counties  are  "dry"  in 
Missouri,  Texas,  Connecticut,  Delaware,  Florida, 
Illinois,  Indiana,  Iowa,  Kentucky,  Louisiana,  Ne- 
braska, New  Hampshire,  Ohio,  Oregon,  South  Caro- 
lina, Virginia,  and  West  Virginia.  In  Colorado  the 
saloon  has  been  voted  out  of  93  towns  within  the 
last  two  years.  In  Massachusetts  the  temperance 
people  have  made  a  gain  of  110  towns  during  the 

♦Report  of  a  special  committee  presented  to  the  Section 
on  Education  and  Legislation  of  the  American  Pharmaceu- 
tical Association  at  the  meeting  held  in  Los  Angeles,  August 
16-20,  1909. 


last  five  years,  and  Worcester  is  said  to  be  the  larg- 
est "dry"  city  in  the  world. 

Everywhere  the  forces  are  lined  up.  The  Anti- 
saloon  League  has  vigorous  branches  in  every  State ; 
it  is  strongly  organized  and  brilliantly  managed; 
and  it  is  planning  to  wrest  additional  victories  dur- 
ing the  next  few  years.  Every  movement  of  this 
kind  ebbs  and  flows.  Public  sentiment  fluctuates. 
Doubtless  some  of  the  counties  which  have  become 
"dry"  will  revert  to  a  state  of  moisture,  but  that  the 
temperance  movement  has  not  yet  reached  its  cul- 
mination, and  that  the  pendulum  is  not  ready  to 
swing  backward,  are  truths  apparent  to  every  care- 
ful student  of  the  situation.  Mr.  Mason  reported 
last,  year  that  nearly  r)ne-half  the  population  of  the 
United  States,  occupying  two-thirds  of  the  geo- 
graphical area  of  the  country,  were  then  living  in 
"dry"  territory.  This  statement,  with  some  ampli- 
fication, will  therefore  fit  the  situation  at  the  present 
time  and  will  indicate  most  eloquently  the  preva- 
lence and  intensity  of  the  problem  which  confronts 
us. 

HOW   PHARMACY  HAS  BEEN   INJURED. 

During  the  past  year  the  reputation  of  pharmacy 
has  been  dragged  in  the  mire  to  a  degree  which 
sickens  the  heart  of  every  earnest  lover  of  the  pro- 
fession. Druggists  have  been  prosecuted  in  almost 
every  "dry"  section  of  the  country  for  selling  liquor 
illegitimately.  One  so-called  druggist  in  Oregon,, 
found  guilty  on  two  indictments,  was  subjected  to  a 
fine  of  $6200  and  imprisonment  for  one  year. 
Others  in  various  States  have  been  let  off  with  fines 
of  $500  and  costs,  although  warned  in  many  in- 
stances by  the  judges  that  if  they  ever  came  inta 
court  again  they  would  be  sent  to  the  State  prison. 
In  Ohio  the  judges  have  been  particularly  indignant^ 
and  one  of  them  who  has  had  occasion  to  preside  in 
a  number  of  cases  has  declared  more  than  once  that 
he  would  visit  the  whole  force  of  the  law  upon  every 
druggist  and  pseudo-druggist  whom  he  found  to  be 
violating  the  law  by  selling  liquor  for  other  than 
strictly  medicinal  purposes. 

The  newspapers,  quick  to  seize  upon  such  a  situa- 
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tion,  have  made  the  most  of  it..  Your  committee 
has  seen  dozens  of  cartoons  during  the  past  year 
facetiously  informing  the  public  that  there  is  no 
occasion  for  despair,  and  that  even  if  the  saloon  has 
been  closed  the  drug  store  is  still  open!  In  many 
"dry"  sections,  too,  the  newspapers  have  made  a 
practice  of  systematically  reporting  on  the  liquor 
sales  made  every  week  by  the  different  saloon-drug- 
gists in  the  town  or  locality.  Thus,  in  a  Michigan 
county  it  was  recently  reported  that  one  druggist 
had  made  500  sales  of  liquor  during  a  given  week, 
and  that  three  or  four  others  had  followed  along 
pretty  closely  in  the  rear  with  239,  213,  194,  and 
190  sales  respectively.  It  was  said  of  one  alleged 
druggist  that  "whereas  his  sales  last  week  numbered 
but  450,  he  has  awakened  from  his  torpor  and  in- 
creased the  number  this  week  to  520 !" 

Facts  and  figures  of  this  kind  could  be  multiplied 
by  your  committee  if  there  were  any  good  reason 
for  recounting  them.  Enough  has  been  touched 
upon  to  indicate  the  conditions,  and  to  go  further 
into  detail  would  merely  be  for  the  purpose  of  build- 
ing up  a  cumulative  effect  upon  this  audience. 

EX-SALOONKEEPERS    AS    PSEUbo-DRUGGISTS. 

It  is  very  important,  however,  that  we  qualify  the 
[foregoing  record  somewhat  by  saying  that  many  of 
ithe  convicted  druggists  during  the  year  have  in  fact 
Inot  been  druggists  at  all,  but  instead  have  been  ex- 
|saloonkeepers.     This  is  one  of  the  factors  in  the 
)roblem  which  renders  it  much  more  difficult  of 
treatment.  The  saloon  men,  thrown  out  of  business, 
rhave  not  been  slow  to  seek  protection  in  the  drug 
[trade.     It  was  reported  some  months  ago,  for  in- 
stance, that  an  Ohio  saloonkeeper  already  had  his 
Bon  in  a  school  of  pharmacy  preparing  him  for  the 
emergency  which  he  expected  to  arise  later  on !    In 
Irown  county  in  Ohio,  which  it  is  thought  will  be- 
come "dry"  very  soon,  it  is  said  that  over  50  per 
cent  of  the  saloonkeepers  are  looking  for  registered 
Irug  clerks  and  making  preparations  to  "fix  up  a 
'drug-store  front  and  a  whisky  rear"  when  the  light- 
ning finally  strikes!     We  understand  that  it  was 
largely    the   activities    of   ex-saloonkeeeprs,    doing 
business  under  the  guise  of  druggists,  which  brought 
the  whole  profession  of  pharmacy  into  such  disre- 
pute in  Kansas  and  finally  led  the  Kansas  legislature 
last  winter  to  enact  a  drastic  law  entirely  prohibit- 
ing the  sale  of  liquor  in  drug  stores  for  any  purpose 
whatsoever. 


AVERTING  THE  DANGER. 

Now  what  have  the  druggists  of  the  country 
done  during  the  last  year  to  grapple  with  this  threat- 
ening situation  in  pharmacy  ? 

We  cannot  say  that  they  have  yet  become  thor- 
oughly awake  to  the  real  danger.  It  has  so  far  not 
been  forced  home  to  them  with  sufficient  intensity. 
Nevertheless,  the  problem  has  been  discussed  during 
the  present  summer  at  nearly  all  of  the  State  phar- 
maceutical meetings;  during  the  last  winter  bills  of 
one  kind  and  another  were  introduced  into  the  vari- 
ous State  legislatures;  and  the  realization  is  grow- 
ing that  the  serpent  must  be  scotched  with  deter- 
mination. Following  the  action  of  this  Association 
last  year  in  passing  strong  resolutions,  the  N.  A.  R. 
D.,  meeting  in  Atlantic  City  the  week  after,  ex- 
pressed itself  in  similar  vein,  and  later  on,  at  the 
midrwinter  meeting  of  the  Executive  Committee  of 
the  N.  A.  R.  D.  in  Chicago,  Judge  Errant  was  re- 
quested to  draw  up  a  model  liquor  law  or  amend- 
ment to  be  introduced  at  the  behest  of  pharmacists 
in  the  various  State  legislatures.  Your  committee 
feels,  indeed,  that  the  N.  A.  R.  D.  might  well  make 
the  liquor  question  one  of  its  vital  issues,  and  that 
it  could  do  no  better  and  more  permanent  work  for 
the  present  salvation  and  the  future  welfare  of  phar- 
macy and  pharmacists  than  to  make  the  most  ener- 
getic use  of  its  superb  machinery  and  equipment  in 
saving  the  profession  from  this  great  danger. 

LEGISLATION. 

The  liquor  question  as  it  affected  pharmacy  was 
under  consideration  last  winter  by  many  of  the  State 
legislatures.  Some  of  the  bills  were  brought  for- 
ward by  druggists  themselves  in  an  effort  to  protect 
the  fair  name  of  the  calling;  others,  and  in  this  class 
was  a  majority  of  the  measures,  were  introduced  by 
interests  alien  to  the  drug  trade.  A  law  was  enacted 
in  Michigan  restricting  the  sale  of  liquor  by  drug- 
gists in  "dry"  counties  to  physicians'  prescriptions, 
and  another  measure  was  nearly  passed  which  would 
have  imposed  a  similar  restriction  throughout  the 
entire  State.  In  Colorado,  where  a  law  was  enacted 
a  year  or  two  ago  allowing  sales  on  prescriptions 
only  in  "dry"  counties,  the  druggists  are  endeavor- 
ing to  have  the  statute  so  amended  as  to  remove  this 
limitation.  In  West  Virginia,  on  the  other  hand, 
where  the  druggists  have  wisely  decided  to  take  the 
initiative  in  imposing  restrictions  upon  themselves, 
a  new  pharmacy  law  has  been  obtained  which  inci- 
dentally provides  that  the  sale  of  liquor  throughout 
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the  entire  State  shall  be  limited  strictly  to  prescrip- 
tions, and  that  no  druggist  who  is  also  a  physician 
shall  be  permitted  to  fill  his  own  orders.  In  the 
Iowa  legislature  there  was  a  radical  measure  last 
winter  which  had  the  vigorous  support  of  a  number 
of  prominent  druggists,  and  which  would  have  pro- 
hibited the  sale  of  liquors  in  drug  stores  entirely, 
even  upon  physicians'  prescriptions.  This  bill  failed 
of  passage,  as  did  another  measure  which  was  some- 
what less  drastic  in  character.  Measures  of  one 
kind  or  another  were  likewise  introduced  into  vari- 
ous legislatures,  but  it  would  load  up  this  report 
with  too  much  detail  to  discuss  them  all  separately. 

HOW  DRUGGISTS  HERE  AND  THERE  HAVE  SAVED 
THEIR   REPUTATION. 

We  have  been  very  much  gratified  to  find  during 
the  last  year  that  individual  druggists  here  and 
there  have  realized  the  danger  to  their  reputation 
and  have  determined  that  so  far  as  they  were  per- 
sonally concerned  they  would  convince  the  public  of 
their  honor  and  integrity.  Such  men — and  there 
have  been  a  good  many  of  them  here  and  there 
throughout  the  country — have  discontinued  the  sale 
of  liquor  entirely  as  soon  as  their  county  or  State 
adopted  prohibition.  They  foresaw  that  in  any 
event  they  would  be  under  suspicion;  that  the  dis- 
grace brought  upon  the  entire  calling  by  the  con- 
scienceless minority  would  extend  to  them ;  and  that 
they  could  not  afford  to  undergo  the  risk  by  selling 
liquor  even  in  complete  and  honorable  conformity 
with  the  law.  So  they  have  thrown  it  out  entirely 
and  have  so  announced  to  the  public  in  the  news- 
papers and  by  the  publication  of  private  circulars. 

In  other  instances  the  druggists  of  a  given  town 
or  county  have  wisely  and  courageously  gotten 
together  and  outlined  a  vigorous  policy.  They 
have  said  in  effect:  "We  will  protect  the  name  of 
pharmacy  in  this  locality  from  disgrace.  We  will 
observe  the  liquor  law  ourselves.  We  will  see  to 
it  that  others  observe  it.  We  shall  permit  no 
saloon  druggist  in  this  town  to  bring  the  rest  of 
us  into  disrepute.  We  shall  have  no  compunction 
in  the  matter — as  soon  as  a  druggist  is  found  to 
be  disobeying  the  law  we  shall  throw  him  out  of 
our  association,  report  him  to  the  local  authorities, 
and  assist  in  his  prosecution  and  conviction."  In 
our  judgment  this  is  the  most  effective  means 
which  can  possibly  be  devised  for  handling  the 
problem. 

It  is  in  inspiring  the  local  associations  through- 


out the  country  to. take  a  united  stand  of  this  kind 
that  the  A.  Ph.  A.  and  the  N.  A.  R.  D.  can  do 
such  valiant  service.  The  pharmacists  of  every 
locality  have  it  in  their  own  hands  to  correct  the 
situation  if  they  will  but  exercise  their  power. 
During  the  last  year  your  committee  has  read  cir- 
cular announcements  issued  by  a  number  of  local 
associations  here  and  there,  notifying  the  public 
what  the  liquor  laws  are,  declaring  that  they  meant 
to  live  up  to  them  absolutely,  and  asking  the  sup- 
port of  the  people  in  order  that  the  temperance 
sentiment  of  the  community  might  not  be  violated. 
By  prompt,  honorable,  and  courageous  steps  of 
this  kind  the  fair  name  of  the  pharmacists  of  a 
section  may  be  protected  and  the  public  esteem 
preserved. 

OTHER  REMEDIES. 

Many  things  of  one  kind  and  another  have  been 
done  locally  to  avert  the  crisis  during  the  last  year. 
In  Michigan  the  State  Board  of  Pharmacy  and 
the  Anti-saloon  League  have  cooperated  in  an 
effort  to  have  the  present  liquor  law  so  enforced 
that  there  would  be  no  need  of  more  radical  legis- 
lation. In  New  Jersey  the  druggists  have  been  in 
consultation  with  the  State  Excise  Commission 
and  with  members  of  the  State  legislature,  and  so 
far  they  have  succeeded  in  heading  off  drastic 
legislation  which  would  have  done  severe  harm 
to  the  reputation  of  pharmacy.  In  Chicago  the 
retailers  were  so  determined  to  save  the  good  name 
of  their  calling  that  they  considered  the  advisability 
of  asking  the  legislature  to  so  amend  the  State 
pharmacy  law  as  to  authorize  the  Board  of  Phar- 
macy to  revoke  the  licenses  of  any  registered  phar- 
macist or  assistant  pharmacist  employed  in  a  drug 
store  where  a  regular  saloon  license  is  held.  In 
Massachusetts,  at  the  annual  meeting  of  the  State 
Association  held  not  long  ago,  President  Leonard 
made  an  eloquent  plea  for  vigorous  action  to  avert 
the  liquor  crisis,  and  as  a  result  of  his  suggestion 
it  was  voted  to  have  the  Legislative  Committee 
conduct  a  thorough  investigation  of  conditions 
through  the  State  during  the  coming  year  and 
make  definite  recommendations  at  the  next  annual 
meeting.  Various  other  State  associations,  indeed, 
have  taken  action  of  one  sort  or  another  during 
the  last  few  months.  In  Missouri  it  was  suggested 
that  a  committee  be  appointed  to  report  violations 
of  the  liquor  law  by  druggists  throughout  the 
State. 
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JUST    WHAT    WILL   HAPPEN 

if  the  druggists  of  the  country  do  not  take  this 
matter  into  their  own  hands  has  been  indicated 
by  the  enactment  of  the  new  Kansas  law,  previ- 
ously referred  to  in  this  report.  Kansas  became 
a  prohibition  State  many  years  ago,  but  druggists 
were  still  permitted  to  sell  liquor  under  certain 
restrictions.  The  restrictions  were  unwisely  left 
so  loose  that  "blind  tigers"  sprang  up  all  over  the 
State,  most  of  them  conducted  by  ex-saloonkeepers 
who  sought  cover  under  the  protecting  cloak  of 
pharmacy.  A  year  or  two  ago,  when  public  senti- 
ment demanded  a  vigorous  enforcement  of  the 
prohibition  law,  it  was  found  that  so-called  drug 
stores  were  practically  doing  business  without  let 
or  hindrance,  and  that  the  prohibition  law  was  a 
farce.  Hence  the  action  of  the  last  legislature  in 
passing  a  law  absolutely  forbidding  the  sale  of 
liquor  in  drug  stores  under  any  conditions  what- 
soever, even  on  physicians'  prescriptions. 

The  enactment  of  such  a  law  itself  may  perhaps 
not  be  bitterly  resented  by  us.  It  will  possibly 
prove  to  be  a  good  thing  for  pharmacy  itself.  But 
the  bitter  and  nauseous  taste  of  the  pill  is  due  to 
the  fact  that  it  is  crammed  down  our  throats  in- 
stead of  being  self-administered — that  the  enact- 
ment of  the  law  is  tantamount  to  saying  that  the 
State  can  no  longer  trust  druggists,  that  they  have 


proved  weak  and  erring,  that  they  have  abused 
their  privileges,  and  that  the  only  thing  to  do  is 
to  tie  their  hands  completely.  That  Kansas  history 
will  be  repeated  in  other  States  unless  pharmacists 
do  something  to  prevent  it,  cannot  be  doubted.  It 
is  the  handwriting  on  the  wall. 

CONCLUSION. 

Your  committee  may  conclude  its  report  by  ex- 
pressing its  conviction  that  the  drug  trade  of  the 
country  is  facing  a  real  crisis.  We  must  realize 
this  thoroughly.  We  must  undertake  systematic 
and  vigorous  measures  of  one  kind  or  another, 
local.  State,  and  national,  to  save  our  reputation. 
We  must  not  wait  for  alien  interests  to  surround 
us  with  restrictions.  We  must  impose  these  re- 
strictions ourselves.  We  must  take  the  initiative. 
We  must  convince  the  public,  the  newspapers,  the 
legislatures,  and  the  prosecuting  authorities,  that 
we  are  honest  in  the  matter,  that  we  have  no  desire 
to  extract  profit  from  the  present  temperance  move- 
ment, and  that  we  are  more  anxious  than  anybody 
else  to  seek  out  and  punish  those  within  our  ranks 
who  bring  us  all  into  disgrace. 

Harry  B.  Mason,  Chairman. 

L.  E.  Sayre. 

George  F.  Payne. 

Philip  Asher. 

F.  W.  Meissner. 


THE  REJUVENATION  OF  K.  SALVERSEN. 

The  Tale  of  a  Pharmaceutical  Stra|{({le   In   a   Small   Town    in   which  an  Old  and  Antiquated  Dru|{|{lst 

Outwits  His  Modern  Rival. 

By  ARTHUR  L.  BUZZELL. 


The  pudgy  proprietor  of  the  Red  Front  Phar- 
macy had  said  often  that  an  opposition  store 
could  not  stand  it  a  month,  and  yet,  in  spite  of 
such  dire  prognostications,  young  Nethaway  Scrog- 
gins  had  dropped  off  the  local  one  quiet,  dewy  eve 
and  almost  before  the  first  call  to  breakfast,  so 
suddenly  was  the  move  executed,  had  launched  the 
City  Drug  Store.  That  was  five  months  ago,  and 
Bilkinsville  still  had  two  drug  stores.  More  and 
worse  than  that,  the  new  place  was  getting  the 
business.  For  an  odd  million  or  more  delinquen- 
cies the  old  man  was  now  suffering  the  penalty. 

Not  that  young  Nethaway  Scroggins  was  such 


a  paragon — far  from  it;  so  far,  indeed,  that  the 
word  paragon  could  not  be  applied  to  him  at  all 
unless  it  be  given  a  sarcastic  and  altogether  un- 
seemly meaning.  Mr.  Scroggins  styled  himself 
"a  mixer."  During  business  hours,  it  is  true,  he 
adhered  pretty  closely  to  those  prudent  principles 
underlying  the  national  declaration  of  the  W.  C. 
T.  U. ;  but  it  is  also  equally  true  that  when  the 
shades  of  night  had  ceased  falling  fast  and  the 
brazen  clang  of  curfew  had  rung  down  the  curtain 
on  the  day's  cares  it  was  his  custom  to  "make  the 
rounds."  Punctual  to  the  dot  he  bobbed  up  se- 
renely at  the  Dew  Drop  Inn,  advanced  an  hour  or 
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so  later  to  the  Blue  Goose,  and  graduated  hilari- 
ously some  time  during  the  wee  sma'  hours  from 
Patrick  Murphy's  Golden  Slipper. 

Ostensibly  that  he  might  be  handy  to  answer 
night  calls,  young  Mr.  Scroggins  caused  to  be  built 
in  the  rear  of  his  store  a  little  room  in  which 
he  slept — a  little  room  having  two  windows,  an 
eastern  and  a  western  exposure.  A  large  elm  that 
for  years  had  shaded  the  spot  he  ordered  chopped 
away.  It  was  his  oft-repeated  boast  that,  for  all 
he  cared,  all  the  alarm-clock  factories  in  Christen- 
dom might  combine  their  interests  on  the  hottest 
fork  of  the  river  Styx;  he  wanted  none  of  their 
wares.  An  alarm  clock?  A  call  to  breakfast? 
Bah!  The  mellow  rays  of  the  morning  sun  slant- 
ing in  caressingly  across  his  pillow — they  were 
quite  sufficient;  more  than  sufficient,  in  fact.  The 
man  who  couldn't  get  up  in  time  to  commence  an 
honest  day's  work  when  an  honest  day's  work 
ought  to  be  commenced — that  man  wasn't  an  hon- 
est man  at  all,  at  all;  just  merely  an  excuse,  a 
dummy  in  pants,  a  sort  of  a  kink  in  the  chain  of 
evolution.  He  and  Tom  Edison  required  only  ten 
hours'  sleep  between  'em,  anyhow.  Fill  'em  up 
again!     Have  another! 

The  great  Linnaeus,  classifier,  would  have  put 
N.  Scroggins  down  on  his  wind-jammer  list. 

Bilkinsville  did  not  lack  box-whittlers,  so  all  this 
blatant  boasting,  properly  intensified,  found  its  way 
more  or  less  speedily  to  the  ear  of  the  meek  pro- 
prietor of  the  Red  Front,  and  it  irritated  him  al- 
most beyond  belief.  "The  fat  pig!  the  fat  pig!" 
he  would  explode,  quite  forgetting  his  own  gen- 
erous architecture.  Then,  fearing  apoplexy,  he 
was  wont  to  waddle  rearward,  panting  like  a 
pierced  roe,  leaving  his  solemn-visaged  tormentors 
to  grin,  chuckle,  and  gesticulate  like  a  half-dozen 
Silurian  ancestors  on  an  overhanging  ledge. 

The  coming  of  Holley  Bros.'  Big  Amalgamated 
meant  much  to  Bilkinsville,  for  it  is  a  well-known 
psychological  maxim  that  circus  day  beats  the 
Fourth  of  July  seven  ways  from  Sunday.  The 
ruralites  come  early,  shop  industriously  until  noon, 
and  then  abandon  themselves  completely  to  the 
spirit  of  the  occasion.  On  the  Fourth  of  July, 
glory  be!  the  abandonment  sets  in  with  the  Hun- 
dred Guns  at  Sunrise. 

In  eager  anticipation  of  the  glad  event  the  four 
general  stores  took  on  paper  festoons,  the  butcher 
shop  laid  in  more  sausage,  the  furniture  man  filled 


his  window  with  baby-carriages,  the  three  saloons 
stood  up  rows  of  young  tamaracks,  and  the  two 
restaurants.  Fifth  Avenue  and  Delmonico's,  ceased 
wheelbarrowing  goods  from  the  depot  only  when 
the  boxes  began  to  arrive  C.  O.  D.  A  big  white 
banner,  "Welcome  to  Our  City,"  was  strung  across 
the  street  from  the  Woodman  hall  to  the  photo- 
graph gallery. 

The  day  before  the  coming  of  the  camels  was  a 
most  strenuous  one  for  "Neatness  and  Dispatch" 
Salversen,  druggist  and  pharmacist,  chemist  and 
apothecary,  proprietor  of  the  Red  Front.  To  begin 
with,  the  morning's  mail  brought  seven  "please  re- 
mits"— little  missives,  by  the  way,  which  had  begun 
to  shower  in  in  painful  profusion.  Along  about 
the  middle  of  the  forenoon  he  dropped  a  hatchet 
through  the  top  of  a  show-case.  Shaving  himself 
at  midday,  he  cut  a  notch  in  his  nose.  And  to 
cap  the  climax,  as  we  used  to  say  before  the  war, 
at  four  in  the  afternoon  ex-Congressman  Kosciusko 
Billings  swung  in  briskly  through  the  double  screen 
doors  bearing  in  his  hand  a  folded  sheet  which  he 
thrust  forward  with  much  the  same  spirit  of  friend- 
liness that  actuates  a  mule  kick.  K.  Salversen  took 
the  billet,  read  it,  and  paled.  The  amount  wasn't 
large.  Eighty-seven  dollars.  But  eighty-seven 
dollars  was  somewhere  in  the  neighborhood  of 
seventy-eight  dollars  more  than  the  harried  debtor 
possessed.  Moreover,  it  was  a  good  many  more 
dollars  than  he  could  raise.  The  little  red  bank 
knew  his  condition,  knew  it  better  than  he  did 
himself. 

"You  see,  you  see,  mister,  I  have  no  money," 
he  said,  quietly.  "But  I  will  have  soon.  After 
the  circus,  you  see,  I  have  plenty  money." 

Lawyer  Billings  laughed  boisterously,  sarcas- 
tically. "See  that  you  do,"  he  said,  curtly,  and 
swung  back  out  through  the  double  screen  doors. 

Eight-seven  dollars — K.  Salversen — circus  day 
or  any  other  day!  The  idea  was  amusing.  Now 
that  he  came  to  think  of  it,  the  old  man  smiled 
himself,  although  it  was  a  pale,  parched,  caught- 
with-the-goods-on  smile.  Time  was  when  he 
might  have  taken  in  the  required  amount,  but  that 
was  long  before  the  day  of  the  City  Drug  Store, 
of  frappes,  cones,  sundaes,  and  chocolate-creams  in 
a  toilet-case;  away  back  in  the  good  old  days  of 
pop-corn  balls,  licorice  drops,  and  taffy  on  a  stick. 

What  did  he  know  about  a  nut  frappe,  anyhow? 
But  cones  were  easy;  just  slap  in  the  slush.     Why 
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not  put  in  a  little  ice-cream?  Why  not  go  still 
farther  than  that?  Why  not  jump  completely  out 
of  a  rut  and  run  two  places — the  store  and  a 
stand  under  the  trees  beside  the  store?  Some  one 
might  make  a  remark,  of  course,  but — eighty-seven 
dollars!  He  could  get  Millie  Thompkins.  He 
could  hang  up  paper  lanterns.  Besides  ice-cream 
there  was  pop,  peanuts — 

If  only  the  good  Lord  would  send  black  death 
to  the  fat  pig  up  the  street!  With  the  City  Drug 
Store  off  the  map  the  day's  sales  at  the  Red  Front 
would  be  doubled.  Then  suddenly,  like  a  flash  of 
red  lightning,  the  most  startling  idea  that  had  ever, 
in  all  his  life,  entered  the  thick  head  of  the  patient 
drug  man,  was  marconigrammed  from  somewhere; 
so  startling,  in  fact,  that  it  knocked  the  breath  from 
his  body  and  caused  him  to  drop  into  a  chair  from 
sheer  lack  of  strength  in  his  legs. 

A  half-hour  later,  using  a  neighbor's  telephone, 
he  ordered,  in  a  crisp,  near-businesslike  voice,  forty 
gallons  of  ice-cream,  a  bag  of  peanuts,  ten  cases 
of  pop,  and  a  thousand  cones.  From  the  telephone 
he  wandered  across  to  where  old  Squire  Sargent 
was  building  himself  a  little  band-box  of  an  office, 
and  there,  without  exciting  suspicion,  he  located  a 
roll  of  tarred  paper,  a  short  ladder,  some  thin, 
narrow,  lath-like  strips  of  pine,  and  a  screw-driver. 
Softly  whistling  "Just  Before  the  Battle,  Mother," 
he  returned  to  the  store  and  before  night  had 
scraped  together  forty-two  screws  of  various  sizes, 
colors,  and  denominations. 

Nine  o'clock  was  closing  hour,  but  at  eight  forty- 
five  K.  Salversen,  a  folded  camping  stool  under  his 
arm,  stopped  abruptly  opposite  the  City  Drug  Store 
and  slid  stealthily  into  that  inky  space  between  the 
Fulton  Meat  Market  and  the  Metropolitan  Block. 

Across  the  way,  the  unworthy  Scroggins,  se- 
renely unconscious  that  from  out  the  darkness  a 
pair  of  prying  eyes  were  glinting  hatred,  counted 
the  cash,  made  the  meager  daily  entry,  turned 
down  the  wick  in  the  big  Rochester  lamp,  came  out 
and  locked  the  door. 

For  three  hours  and  twenty-seven  minutes  K. 
Salversen  sat  patiently — thoughtlessly,  almost;  sat 
until  his  perseverance  was  rewarded.  For  at  last, 
zigzagging  scandalously,  the  young  profligate  ap- 
proached the  door  of  his  store,  speared  the  keyhole, 
entered,  slid  the  bolt  on  the  inside,  and  disappeared 
in  the  darkness  beyond. 

With  slightly  accelerated  pulse-beat  and  respira- 
tion K.  Salversen  trekked  back  and  disposed  of  the 


stool,  after  which  he  burglarized  the  half- 
constructed  court  of  justice,  abstracting  therefrom 
the  aforementioned  ladder,  strips,  screw-driver,  and 
tarred  paper.  Making  his  way  circuitously  he 
reached,  unchallenged,  the  rear  of  the  City  Drug 
Store.  Proceeding  deliberately  he  stood  the  ladder 
up  beside  the  east  window  of  the  little  room 
wherein  his  competitor,  in  drunken  stupor,  snored 
the  unhappy  hours  away,  and  then — ^but  detail 
is  unnecessary.  Let  it  be  enough  to  say  that  when 
the  midnight  marauder,  ladder  over  one  shoulder 
and  what  remained  of  the  roll  of  paper  under  the 
other  arm,  turned  his  back  on  the  little  back-room 
sleeping  compartment,  both  windows  were  effect- 
ively, hermetically  sealed — tar-papered,  to  be 
more  exact.  Not  a  ray  of  light  could  penetrate, 
K.  Salversen  felt  sure  of  that;  and  with  a  lighter 
heart  than  he  had  known  since  he  stole  his  last 
watermelon  the  venerable  pill  man  retraced  his 
steps,  replaced  what  he  could  of  the  borrowed 
property,  and  then  sought  the  couch  that  had  not 
known  so  late  a  tuming-in  for  lo!  these  many  years. 

It  sometimes  rains  on  circus  day,  but  on  this 
occasion  the  fates  were  extremely  kind  to  Bilkins- 
ville.  The  weather  was  perfect.  At  half-past  nine 
there  wasn't  a  vacant  stall  in  the  village;  then  the 
trees  and  fences  were  subsidized.  And  from  a 
business  standpoint  all  previous  records  were  not 
only  smashed  but  pulverized.  Early  in  the  fore- 
noon K.  Salversen  was  obliged  to  send  for  Mrs. 
Krowder  and  Billy  Shrunk;  he  needed  more  help. 
And  oh !  such  a  glorious  forenoon !  The  pink  came 
back  to  the  old  man's  cheeks.  His  eyes  sparkled. 
A  happy  smile  illuminated  his  features.  He  was 
himself  again;  the  old,  winning  individuality  had 
come  back,  an  individuality  that  might  always 
have  been  his  had  it  not  been  for  those  days  and 
days  on  end  of  stagnation — thirty  years  without 
opposition ! 

At  11.30  some  wag,  unable  to  effect  an  entrance, 
tied  a  piece  of  crepe  to  the  handle  of  the  door  of 
the  City  Drug  Store. 

While  the  parade  was  in  progress  K.  Salversen 
counted  his  money.   A  hundred  and  sixteen  dollars ! 

At  1.30  Mr.  Scroggins,  unable  under  any  cir- 
cumstances to  crowd  onto  himself  another  wink  of 
sleep,  and  marveling  at  his  wakefulness  decided  to 
go  out  and  walk  a  block  or  two  in  the  moonlight. 
On  opening  the  door  into  the  store  he  stood  for 
fully  five  minutes  completely  bewildered.  Turning 
back   into   the   darkened    room,    he   examined   the 
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windows.  From  there  he  went  straight  to  the 
whisky  bottle  and  put  down  an  even  eight  ounces 
without  breaking  the  circuit. 

Ten  days  later  a  rather  stout  young  man  stood 
on  the  rear  platform  of  the  ironically  christened 


"Blue  Streak  Limited."  Against  his  nose  was 
firmly  pressed  a  stubby  thumb,  while  four  saucy 
fingers  waved  defiance  at  receding,  jeering  Bilkins- 
ville. 

K.  Salversen  was  again  master  of  the  situation — 
the  new  K.  Salversen. 


A  CHRISTMAS  WINDOW  DISPLAY. 


By  H.  M.  CURRY. 

Ellsworth,   Kaasas. 


Last  year  we  arranged  a  very  pretty  window 
for  the  holiday  season,  as  may  be  seen  from  the 
accompanying  half-tone.  The  display  was  built  of 
pasteboard  and  mounted  on  a  wooden  frame.  The 
end  arches,  5  feet  high,  were  of  Moorish  design 
and  were  backed  with  panels  of  red  wall-paper  far 
enough  in  the  rear  to  allow  a  green  jardinier  with 


globes  so  that  the  light  appeared  to  come  through 
stained  glass.  The  painted  decorations  on  the  cen- 
terpiece were  done  with  alabastine  and  gilded  with 
bronze  powder  while  wet.  The  Santa  Claus  was 
cut  from  a  lithograph  poster,  and  mounted  on 
heavy  cardboard.  Toys  filled  the  window.  The 
centerpiece  was  set  about  a  foot  in   front  of  the 


a  growing  plant  to  rest  on  a  box  back  of  the  open- 
ing in  the  arch.  This  gave  an  ornamental  effect  of 
a  desirable  character. 

The  foreground  shelves  and  floor  were  covered 
with  cotton  and  diamond  dust  to  simulate  snow. 
The  centerpiece  was  a  pasteboard  cut-out  with 
red  and  green  tissue  pasted  over  the  openings. 
Through   these  gleamed  the  light  of  two  electric 


background,  and  the  Santa  Claus  a  few  inches 
back  of  that. 

The  name  "Sherriff's"  was  painted  in  water 
color  on  the  back  of  a  strip  of  wall-paper  about  12 
inches  wide.  The  border  at  the  top  and  bottom 
of  the  wall  moldings  was  gilt. 

This  made  a  splendid  window  when  well  illu- 
minated and  was  built  at  little  expense. 
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A  PROSPEROUS  CALIFORNIA  PHARMACY. 

The    Hahman    Dra|{    Co.    in    Santa    Rosa,  California,  Is    Said    to    Have  One  of  the  Prettiest  Stores  on 
the  Pacific  Coast — A  Little  Narrative  about  the  Place  and  its  Owners. 


After  the  earthquake  and  fire  in  California  noth- 
ing- reflected  better  the  indomitable  spirit  with 
which  the  people  set  about  to  rebuild  their  cities 
than  the  construction  of  new  pharmacies.  The 
Hahman  Drug  Co.  of  Santa  Rosa  lost  its  store 
and  entire  stock   in   the  holocaust  that   swept  the 


The  Hahman  Drug  Co.  has  a  fine  concrete  building  of  which  it  is  justly 
proud. 

northern  section  of  the  State  in  1906.  But  the 
new  reenforced  concrete  building  now  occupied  by 
this  firm  affords  not  even  a  trace  of  the  great  dis- 
aster. The  place  is  entirely  fireproof.  No  wood 
was  used  in  its  construction,  barring,  of  course, 
the  door  and  window  frames.  The  place  is  roomy 
and  well  lighted. 

The  Hahman  pharmacy  is  said  to  be  one  of  the 
handsomest  in  the  State.  The  store  proper  is  most 
modem,  the  fixtures  being  made  entirely  of  mahog- 
any and  plate-glass.  An  abundance  of  windows 
afford  ample  light  and  in  the  evening  the  place 
is  illuminated  by  tungsten  lights  having  a  candle 
power  of  120.  The  Hahman  Company  carries  a 
large  stock  of  drugs  and  sundries,  but  holds  aloof 
from  paints,  oils,  or  kodaks.     A  large  show-case 


is  devoted  to  stationery  and  a  wall  cabinet  is  filled 
with  mirrors,  which  indicate  that  the  mercantile 
end  of  the  business  is  well  taken  care  of.  The 
first  floor  of  the  building,  22  by  100  feet  in  dimen- 
sions, is  entirely  occupied  by  the  company,  and  part 
of  the  upper  floor  is  also  made  to  do  service. 

The  location  is  especially  convenient  for  physi- 
cians, whose  trade  has  always  been  cultivated  by 
this  firm.  Doctors'  wants  and  sick-room  supplies 
are  made  a  specialty.  Even  physicians  and  drug- 
gists of  the  adjacent  territory  outside  of  Santa 
Rosa  have  come  to  look  upon  the  Hahman  Drug 
Co.  as  a  convenient  source  of  supply.  The  proprie- 
tors have  always  catered  to  physicians  as  they 
firmly  believe  in  the  professional  side  of  pharmacy. 
The  stock  of  pharmaceuticals  and  surgical  supplies 
is  one  of  the  most  complete  on  the  Pacific  coast. 
We  have  it  on  good  authority  that  the  Hahman 
Company  supplies  several  State  institutions  and 
has  about  the  largest  prescription  business  in  Santa 
Rosa. 

The  stock-room  has  a  gallery  which  is  filled  with 


An  interior  view  of  the  Hahman  Company's  store.    This  pharmacy  is 
one  of  the  handsomest  in  Northern  California. 

boxes  of  goods  in  pints  and  smaller  packages,  while 
on  the  floor  below  five-gallon  demijohns  are  seen 
in  abundance.  Barrels,  too,  are  numerous.  It  is 
very  evident  from  the  array  of  bulk  goods  that  the 
store  does  a  business  of  unusual  volume. 

The  stock  bottles  are  set  alongside  the  main  wall, 
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while  tablets  and  miscellaneous  items  rest  on 
shelves  above  the  dispensing  counter — an  admirable 
arrangement.      The   dispensers   are   by   no   means 


There  are  two  dispensing  rooms,  spacious  and  well  lighted. 

cramped  for  room,  but  at  the  same  time  every- 
thing appears  to  be  convenient  if  not  within  arm's 
reach. 

The  Hahman  Company  is  not  without  tradition. 
Both  members  of  the  firm — Messrs.  Hahman  and 
Claypool — came  of  the  pioneer  families  of  Cali- 
fornia and  both  are  natives  of  Santa  Rosa.  Mr. 
Hahman's  father  helped  to  lay  out  the  town  of 
Santa  Rosa  in  1853. 

Paul  Hahman  is  an  alumnus  of  the  California 
College  of  Pharmacy,  having  graduated  from  that 


institution  in  1885.  For  several  years  he  man- 
aged a  store  in  Santa  Rosa.  In  1891,  however, 
he  bought  the  stock  of  W.  C.  Reed,  a  pioneer  drug- 
gist who  had  just  died.  This  place  he  conducted 
successfully  alone  until  January  1,  1904,  when  he 
sold  an  interest  to  Jerry  W.  Claypool,  who  had 
served  him  ably  as  a  clerk  for  ten  years.  The  firm 
name  then  became  the  Hahman  Drug  Company. 
Prosperity  has  come  to  the  house  ever  since,  and 
its   reputation    for   reliability   has   induced   a   con- 
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A  view  of  the  stock  room  gives  the  observer  sume  idea  of  the  propor- 
tions of  the  Hahman  business. 

stantly  increasing  business.  To-day  the  owners 
must  feel  very  well  satisfied,  for  the  sign  on  the 
front  window  reads:    "Business  is  Good." 


THE  SALE  OF  POST-CARDS. 

Some  Advanced  Ideas  on  a  Valuable  Side-line— New  Suggestions  for  Display  Racks — A  Special  Case 
for  Costly  Views— Other  Methods  of  Exhibiting  Cards. 

By  M.  K.  BARBER. 

Larned,  Kansas. 


My  idea  in  this  article  is  to  show  my  present 
method  of  handling  the  post-card  business.  While 
I  am  fully  aware  that  there  is  much  room  for  im- 
provement, I  am  sure  there  are  some  points  of 
merit  in  my  plan.  My  post-card  sales  last  year 
were  a  little  over  $1230.  I  keep  track  of  them 
each  day  so  I  know  exactly  how  the  business  runs. 
While  this  amount  may  seem  small  to  the  large 
post-card  dealers,  it  is  about  all  I  can  expect  in  a 
town  of  2800  population.  We  have  here  no  col- 
leges, no  health  resorts,  nor  anything  of  the  sort 
to  attract  transient  trade. 


A    NOVEL   RACK. 

About  a  year  ago  I  got  an  eight-foot  tower  rack 
and  did  away  with  the  trays  and  wire  holders, 
which  were  unsatisfactory  and  unsightly.  Realiz- 
ing the  need  of  still  more  card  display  room  in 
addition  to  the  five  circular,  small,  metal,  revolv- 
ing racks  and  the  two  easel  racks,  I  hit  upon  the 
following  idea,  which,  I  can  truthfully  say,  was 
original  with  me: 

I  had  a  carpenter  split  some  2  x  4's,  making 
2  X  2's  of  them.  These  pieces  he  made  into  A's 
about  6  feet  high  with  a  two  feet  spread  at  the 
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bottom.  Then  I  had  him  take  weather-boards  and 
nail  them  on  after  the  manner  of  clapboards  on  a 
house,  only  reversed — that  is,  the  thick  edge  was 
up  instead  of  down.  Each  board  was  lapped  so  as 
to  leave  exactly  the  space  of  a  post-card,  placed 
horizontally  between  the  top  of  one  board  and  the 
top  of  the  next.  Every  fourth  board  was  lapped 
the  distance  of  an  upright  card.  The  partitions 
between  the  cards  were  made  from  square  "post- 
ing stuff,"  I  believe  they  call  it.  The  entire  amount 
required  was  trimmed  out  to  a  T  shape  in  two 
minutes  on  the  machine  that  every  planing  mill 
has.  I  painted  the  rack  dead  black  and  the  parti- 
tion strips  a  vermillion.  It  looked  so  well  that  I 
ordered  another  one  before  taking  it  from  the 
shop.  Thus  the  carpenter  could  make  the  second 
one  exactly  the  same  size  as  the  first  in  every  re- 
spect, and  could  put  the  partition  strips  on  so  there 
would  be  no  break  in  the  displays  when  the  racks 
were  set  end  to  end. 

THE    DISPLAY    POWER    OF    THE    RACKS. 

I  failed  to  state  that  I  had  the  weather-boarding 
put  on  to  within  18  inches  of  the  floor,  thus  leav- 
ing room  for  sweeping  under.  By  having  the 
racks  made  in  two  sections  I  find  them  much  more 
convenient  to  move,  and  often  I  set  them  up  side 
by  side  for  a  change.  Most  of  the  time,  though, 
I  keep  them  setting  end  to  end  down  the  center  of 
the  store.  Each  rack  is  four  feet  long  and  has 
three  of  these  A's,  one  at  each  end  and  one  in  the 
center,  and  both  racks  together  give  me  over  80 
feet  of  card  display  surface.  Eighteen  or  twenty 
people  can  stand  around  these  racks  and  look  at 
cards  without  interfering  with  each  other.  These 
two  racks  cost  me  about  $8. 

The  front  of  the  rack  I  have  covered  with  my 
two  metal  easel  racks.  These  racks  are  about  1^ 
by  2^  feet  each  and  are  nailed  to  the  big  rack, 
one  above  the  other,  and  in  them  I  display  photo- 
graphic local  views  which  I  sell  at  5  cents  or  6 
for  a  quarter.  On  one  side  I  display  a  general 
assortment  of  5-cent  cards,  on  the  other  2  for  a 
nickel  motto,  flower,  and  fancy  cards.  On  the 
tower  rack  I  display  2  for  5  cents  local  views, 
comics,  etc.  I  have  recently  bought  a  new  metal 
rack  about  2^  feet  in  width  and  in  height,  which 


is  suspended  from  the  ceiling  by  an  ornamental 
chain.  This  does  away  with  the  small  revolving 
racks  and  clears  the  show-case  tops.  On  this  rack 
I  keep  birthday  and  stork  cards. 

THE   CHICAGO   CARD   CASE. 

I  have  a  small  wire  basket  about  14  by  18  inches 
square  and  3  inches  deep  with  a  card  attached  to 
it  worded  "These  Cards  1  cent  each,"  and  into  this 
basket  I  drop  odds  and  ends.  I  do  not  believe  in 
pushing  penny  cards.  I  have  a  "Chicago"  card 
case  in  which  I  display  all  my  higher  priced  cards.* 
This  case  has  sliding  upright  trays,  and  I  have  the 
difTerent  priced  cards  plainly  tagged  and  those  of 
a  given  price  placed  together.  In  this  case  I  have 
cauls  at  prices  as  follows:  $1,  50  cents,  35  cents, 
25  cents,  20  cents,  15  cents,  and  10  cents.  This 
case  I  consider  the  best  thing  of  the  kind  for  show- 
ing high-grade  cards.  The  customer  can't  get  to 
them  to  muss  them  up;  the  cards  are  dust-proof 
and  thief-proof,  and  are  conspicuously  displayed 
with  the  greatest  economy  of  space. 

This  article  is  not  an  advertisement  for  the 
"Chicago"  post-card  show-case,  but  I  know  of  no 
other  case  on  the  rnarket,  although  there  may  be, 
that  answers  the  purpose  of  this  "Chicago"  case. 
The  manufacturers  wrote  me  a  personal,  letter, 
after  having  read  my  former  article  in  the  Bulle- 
tin on  post-cards,  and  convinced  me  that  I  needed 
their  case. 

To  advertise  post-cards  I  believe  that  a  conspic- 
uous display  is  best  of  all.  I  keep  my  cards  in 
the  center  of  the  store,  have  a  desk  convenient  for 
addressing  and  writing  cards,  sell  postage-stamps, 
occasionally  make  a  window  display,  and  once  in 
a  while  run  an  ad.  in  the  local  papers. 

I  have  a  drum  sign  on  a  column  at  one  side  of 
the  door,  about  2>^  by  3  feet,  worded:  "Largest 
Line  of  Post-cards  in  the  City."  Hanging  over 
the  card  stock,  suspended  from  the  ceiling,  is  a 
large  muslin  sign  3  by  7  feet  worded :  "Post  Cards, 
Largest  line  in  Western  Kansas."  I  notice  that 
my  card  sales  now  run  about  the  same  each  month. 
I  see  no  falling  ofT,  and  I  am  still  of  the  opinion 
that  cards  are  one  of  the  most  desirable  side-lines 
a  druggist  can  carry. 

♦This  case  is  made  by  Curt,  Teich  &  Co.,  of  Chicago,  111. 


SOMETHING  NEW:  "CHIIBLAIN  CONES." 

A  Unique,  Effective,  and    Successful    Product   Worked   Out    by  an  Australian    Pharmacist — He  Gives 
the  Formula  and  Describes  His  Methods  of  Displaying  and  Advertising  the  Article. 

By  P.  W.  MERFIELD. 

Kew,  Australia. 


The  fact  that  most  remedies  for  chilblains  are 
made  up  in  the  form  of  liniments  set  me  thinking 
two  or  three  years  ago  whether  some  more  con- 
venient form  of  product  could  not  be  evolved. 
Having  noticed  that  combinations  containing  men- 
thol were  quite  popular,  and  that  other  remedies 


CHILBLAIN  CONES 

SOON  R[LIEVE    that 

^  ITCHI  NG  ^ 


This  plan  for  a  window  display  was  worked  out  by  using  sections  of 
cart  wheel  fellies,  covered  with  colored  paper.  Dummies  of  the  cone 
packages  were  then  stuck  on. 


contained  astringents,  and  still  others  had  iodine 
in  them,  T  set  about  concocting  a  formula  which 
would  exhibit  the  analgesic  properties  of  menthol 
with  the  inflammation-reducing  characteristics  of 
iodine.  It  may  seem  that  I  was  indulging  in  grape- 
shot  methods,  but  the  formula  I  eventually  pre- 
pared also  contained  tannic  acid  and  alum.  My 
idea  was  to  get  something  which  would  be  strongly 


astringent,  having  noticed  that  the  astringent  in- 
gredients encouraged  coagulability  of  the  blood  and 
that  it  was  the  want  of  this  which  produced  the 
chilblains. 

THE  FORMULA  OF  THE  CONE. 

I  decided  to  put  up  the  remedy  in  the  form  of  a 
cone,  an  idea  which,  so  far  as  I  know,  was  original 
with  me.  I  thought  this  form  would  have  many 
advantages,  and  such  has  proved  to  be  the  fact.     I 


This  illustration  shows  both  the  finished  package  for  Mr.  Merfield's  chil" 
blain  cone  and  the  individual  cone  itself,  taken  out  of  the  box. 


used   the   usual    60-grain   pessary   mold,    and    the 
formula  which  I  finally  evolved  was  as  follows: 

Camphorated  menthol 2  drachms. 

Iodine    6  grains. 

Tannic  acid 2  drachms. 

Carbolic  acid  18  grains. 

Powdered   alum 2  drachms. 

Cacao  butter 13  drachms. 

White    wax 4  drachms. 

Melt  the  wax  and  the  cacao  butter;  while  still  warm  add 
the  iodine,  stir  until  dissolved,  and  then  add  the  carbolic  acid, 
the  tannic  acid,  and  the  alum.  When  nearing  the  pouring 
point  put  in  the  camphorated  menthol  and  stir  well  while  pour- 
ing. When  the  cones  are  thoroughly  set,  throw  them  out  of 
the  molds,  wrap  them  in  lead-foil,  and  place  them  in  turned 
wood  boxes  such  as  are  used  in  this  country  for  two-drachm 
homeopathic  vials. 

The  camphorated  menthol  is  the  liquefied  prod- 


508 


BULLETIN  OF  PHARMACY 


509 


uct   of   two   parts   of   menthol   and   one   part   of 
camphor. 


LABEL  AND   DIRECTIONS. 


The  package  is  covered  with  a  wrapper  bearing 
the  following  label  and  directions: 


THE    CHAMPION 

CHILBLAIN     CONE 

WILL  CURE 

The  Remedy  is  without  doubt  a  most  efficient  appli- 
cation. It  is  easily  applied,  and  the  burning  and 
itching  are  immediately  relieved. 

DlRBCTIOIVSx 

Tear  sufficient  of  the  protective  silver  sheath  from  the 
surface  of  the  Cone  and  rub  the  affected  part  for  a 
minute  or  so.  By  this  rubbing  a  small  quantity  of  the 
Cone  is  melted  by  the  natural  heat  of  the  body,  and  is 
deposited  on  the  inflamed  area. 

When  the  Chilblains  cause  swelling,  use  every  two  hours, 
even  if  not  irritable,  as  it  reduces  swelling. 

PBKPABBD  OMLT   BT 

OOLLIS    &    uO«|  Manufacturing  ChemiaU, 

.MKL.BOUR.'NE. 


THE   CONE  IDEA  A   SUCCESS. 

I  found  that  people  took  very  readily  to  the  cone 
idea,  as  they  could  carry  the  product  about  in  their 
pockets  and  use  it  whenever  irritation  came  on 
with  fingers  or  ears.  It  was  only  necessary  to 
do  a  little  rubbing  as  one  would  with  the  cus- 
tomary menthol  pencil.  The  heat  of  the  body 
melted  sufficient  of  the  product  to  produce  the  de- 
sired analgesic  effect,  because  the  waxy  medium 
remained  in  a  thin  film  on  the  skin.  Repeated  ap- 
plications produced  the  astringent  effects  of  the 
tannic  acid  and  the  alum,  and  as  well  also  the 
effect  of  the  iodine.  The  iodine  did  not  after  all 
seem  to  leave  a  very  bad  stain.  I  have  heard  no 
complaints  in  this  direction.  It  would  not  do, 
however,  to  increase  the  iodine  content  too  much, 
as  it  might  cause  irritation  of  the  skin. 

ADVERTISING  THE   PRODUCT. 

My  method  of  pushing  the  chilblain  cones  was 
by  making  window  exhibits  like  that  indicated  in 
the  accompanying  drawing.  In  these  displays  I 
used  a  good  many  dummy  boxes  as  well  as  show 
cards.  I  also  kept  one  or  two  of  the  cones  about 
the  counter  inside  the  store,  and  if  anybody  was 
suffering  from  chilblains  I  allowed  him  to  have  a 
rub  of  the  cone. 


Then  I  got  out  some  small  circulars  having  four 
pages.  The  first  page  bore  the  following:  "Have 
you  got  chilblains?  Have  your  friends  got  chil- 
blains? Well,  read  this — its  interesting."  The 
two  inside  pages  of  the  circular  are  reproduced  in 
this  column. 

These  circulars  were  distributed  all  around  the 
district  I  do  business  in,  and  I  found  that  after  a 
short  time  the  novel  form  of  the  product,  its  ease 
of  application,  and  its  practical  efficacy  brought 
me  pretty  fair  sales  for  the  article.  Unfortunately 
our  winters  in  Australia  are  very  short,  and  there- 
fore the  seasonable  demand  for  a  product  of  this 
kind  is  rather  limited.  Nevertheless  I  consider 
that  the  business  I  have  done  in  chilblain  cones  has 


IF    you    have    CHILBLAINS 
there     is    no    mistake    about 
knowing  it  by  the  redness  and  in- 
tense irritation  of  the  skin. 

You  are  foolish  to  suffer  when 
you  are  told  of  an  unfailing  rem- 
edy, the 

CHAMPION 


CHILBLAIN 


-^     CONE. 


A  few  rubs  will  relieve  the  in- 
tense irritation;  a  few  more  rubs 
at  intervals  of  a  few  hours  will 
cure  the  malady  in  a  day  or  so. 


WHY  YOU  RUB  WITH  THE  CONE. 


The  action  of  rubbing  over  the 
afTected  spot  dissolves,  by  the 
natural  heat  of  the  body,  the 
healing  medium,  which  acts  by 
stimulating  locally  the  small 
blood-vessels  of  the  part. 

CAUSE  OF  CHILBLAINS. 


It  must  appeal  to  you  that  the 
true  cause  is  bad  circulation  at 
the  extremities  of  the  body.  Chil- 
blains never  occur  except  on 
these  parts,  the  hands,  feet,  and 
ears. 
YOU  SUFFER  WITH  COLD  FEET. 


If  you  are  liable  to  the  malady, 
you  are  also  a  sufferdr  from  cold 
at  these  parts,  therefore  the  cir- 
culation of  the  blood  is  not  strong 
enough  and  they  become  in- 
flamed. The  Cone  increases  the 
circulation. 
WHY  IT  CURES. 


The  Champion  Chilblain 
Cone  stimulates  the  local  ration 
of  the  blood  and  so  reduces  the 
inflammation,  which,  if  allowed 
to  go  on,  would  cause  stretching 
of  the  skin  so  that  it  chaps 
(broken  chilblains),  and  forms  a 
badly  healing  sore. 


much  more  than  repaid  me  for  my  effort  in  getting 
them  out  and  pushing  them.  In  colder  countries 
the  idea  ought  to  prove  a  great  success. 

THE  PRICE  AND  THE  PROFIT. 

The  price  I  charged  per  cone  was  one  shilling — 
equal  to  25  cents  of  American  money.  I  found  the 
people  would  pay  this  price,  and  of  course  the  line 
carries  a  very  decent  profit  at  this  rate.  I  may 
conclude  by  repeating  that  the  product  would  pay 
anybody  well  in  a  climate  where  chilblains  are 
prevalent. 


TRUST  METHODS  FOR  RETAILERS.* 

The  United  Gi^ar  Stores  Company — Its  Ingenious  Management— Sites  Selected  In  the  Busiest  Districts 

and  the  Shops  are  Purposely  Small — Salaries  Based  on  Sales — Other 

Principles  of  this  Interesting  Organization. 

By  ISAAC  F.  MARCOSSON. 


Almost  any  day  you  can  see  a  man  standing  on 
a  street  corner  in  New  York,  Chicago,  Philadelphia 
or  some  other  city  with  a  register  in  his  hand  click- 
ing off  the  number  of  men  who  pass.  He  is  not 
a  census-taker  nor  a  statistician,  but  an  animated 
cog  in  what,  perhaps,  is  the  most  remarkable  retail 
machine  in  the  world.  On  the  number  of  men 
that  pass  the  point  where  he  is  stationed  is  based 
the  decision  to  open  or  not  to  open  a  new  store 
there.  He  is  in  reality  the  outpost  of  a  many- 
roofed  store,  the  fronts  of  which  would  make  a 
line  nearly  three  miles  long,  which  has  reduced 
cigar  selling  to  such  a  science  that  a  man  can  sit 
in  an  office  in  New  York  and  figure  out  the  tobacco 
consumption  of  Tacoma  or  Galveston. 

THE  START  OF  THE  UNITED  CIGAR  STORES  COMPANY. 

One  man  created  and  built  the  business  system 
of  this  organization.  Scarcely  fifteen  years  ago 
he  owned  a  small  cigar  stand  in  a  Syracuse  hotel, 
where  he  had  a  regular  trade  among  the  guests. 
Then  a  new  hotel  was  built  and  the  people  flocked 
there.  But  the  new  hotel  burned  down  and  the 
trade  came  back.  Then  he  saw  that  if  the  hotel 
was  well  conducted  his  business  was  likely  to  be 
good,  and  that  otherwise  he  suffered.  He  made 
up  his  mind  that  thereafter  his  business  should  not 
depend  upon  others,  so  he  started  a  store  of  his 
own.  To-day  he  has  more  than  six  hundred  sepa- 
rate stores  and  is  one  of  our  comparatively  un- 
known, self-made  millionaires.  His  name  is 
George  J.  Whelan,  and  he  is  president  of  the 
United  Cigar  Stores  Company.  Behind  his  meth- 
ods is  a  lesson  for  every  man  who  sells  goods  over 
a  counter. 

When  Mr.  Whelan  went  into  business  for  him- 
self the  productive  and  wholesale  distributing  busi- 
ness of  the  country  had  been  well  developed;  but 
with  the  exception  of  scattered  department  stores 

♦From  the  Saturday  Evening  Post. 


the  retail  end  had  not  been  organized.  A  store  like 
Marshall  Field's  or  John  Wanamaker's  had  a  sys- 
tem of  adequately  reaching  the  retail  buyer  who 
bought  many  articles,  but  it  was  all  under  one  roof. 
The  problem  was  to  make  the  system  effective  with 
one  article  under  many  roofs.  "The  biggest  devel- 
opment in  American  business  during  the  next 
twenty-five  years  will  be  along  retail  lines,"  said 
Mr.  Whelan.     So  he  set  to  work  to  point  the  way. 

COUNTING   THE    PEDESTRIANS. 

In  any  retail  business  the  first  task  is  to  get  the 
best  site.  The  average  retailer  often  thinks  that 
any  street  where  the  crowd  is  big  is  a  good  busi- 
ness neighborhood.  But  crowds  are  deceptive.  A 
small  but  steady  crowd  is  much  more  profitable 
for  the  retailer  than  the  great  rush-hour  throng, 
because  the  latter  is  hurrying  to  or  from  a  train, 
car,  or  boat.  The  leisurely  crowd  is  the  buying 
crowd.  Mr.  Whelan  laid  down  this  rule  at  the 
start,  "Get  the  best  location  or  next  to  it."  Later, 
when  he  spread  from  city  to  city,  he  added  to  his 
rule,  "If  you  cannot  get  such  a  location  stay  out 
of  the  town." 

This  rule  suggests  the  question.  What  is  the 
best  site?  And  the  answer  to  this  furnishes  a  real 
first-aid  to  the  average  man's  business,  be  it  drugs, 
cigars,  or  groceries,  the  final  aim  in  each  and  all 
of  these  being  to  reach  the  largest  number  of  peo- 
ple with  the  best  quality  of  goods. 

All  retail  trade  naturally  gravitates  to  comers, 
because  a  store  on  a  corner,  as  one  great  American 
merchant  once  put  it,  "is  a  headlight  that  attracts 
business."  People  can  see  it  from  a  distance,  and 
it  has  windows  on  two  sides.  But  the  value  of  a 
corner  depends  upon  the  density  of  the  traffic  that 
passes  it.  To  find  out  the  volume  of  his  traffic 
Mr.  Whelan  devised  the  plan  of  posting  sentries 
to  count  the  people.  These  sentries  work  in  periods 
of  three  hours  each.  On  account  of  varying  local 
conditions  in  cities  and  towns  no  regular  standard 
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of  crowd  density  can  be  fixed.  The  passing  crowd 
must  never  be  less  than  a  hundred  men  an  hour, 
and  during  meal-time  it  should  be  larger. 

Here  are  two  concrete  cases  in  New  York  that 
show  how  the  idea  works  out:  At  Twenty-third 
and  Sixth  avenue  less  than  six  hundred  men  passed 
at  the  noon  hour,  while  at  Eighteenth  Street  and 
Fifth  Avenue  the  crowd  for  the  same  time  num- 
bered five  thousand.  Yet  there  was  more  business 
at  the  Twenty-third  Street  comer  than  at  the 
Eighteenth  Street  one.  Why?  Simply  because 
the  Twenty-third  Street  crowd  passed  steadily  all 
day,  averaging  more  than  four  hundred  per  hour 
from  seven  in  the  morning  to  seven  in  the  evening. 
The  Fifth  Avenue  men  averaged  less  than  three 
hundred  an  hour  during  the  day.  The  five  thou- 
sand at  noon  were  disgorged  from  the  clothing 
shops  in  the  vicinity.  These  men  were  given  little 
respite  at  noon,  and  they  spent  most  of  this  time 
eating  lunch.  At  night  when  they  quit  work  they 
hurried  home  past  the  retail  shops  of  the  neigh- 
borhood. The  crowd  at  Twenty-third  Street  war- 
ranted paying  a  rent  of  seventy-five  hundred  dol- 
lars a  year,  while  the  Eighteenth  Street  crowd 
justified  a  rent  of  only  three  thousand  dollars  a 
year. 

THE   CONSUMPTION   OF   TOBACCO   COMPUTED. 

By  means  of  a  per  capita  system  Mr.  Whelan 
knows  what  the  tobacco-purchasing  power  of  a 
town  is.  Based  on  his  sales  and  the  total  popula- 
tion, every  man,  woman,  and  child  in  Greater  New 
York  has  a  tobacco-buying  capacity  of  $1.4  a  year. 
In  Chicago  it  is  63  cents;  in  Philadelphia,  47  cents; 
in  San  Francisco,  $4.06;  in  Atlantic  City,  $2.55; 
in  St.  Louis,  $1.21;  in  Rochester,  99  cents;  in  Al- 
bany, 93  cents;  in  Grand  Rapids,  75  cents;  in  Bos- 
ton, 66  cents;  in  Galveston,  65  cents;  in  Spokane, 
60  cents;  in  Washington,  52  cents;  in  St.  Paul,  47 
cents;  in  Kansas  City,  46  cents;  in  Cleveland,  33 
cents;  in  Cincinnati,  32  cents;  in  Milwaukee,  22 
cents;  in  Newark,  84  cents;  and  so  on  in  the 
hundred  cities  where  he  does  business.  This  shows 
Mr.  Whelan  to  what  extent  he  is  getting  the 
town's  trade,  and  the  information  is  the  basis  for 
widening  operations.  A  town  with  a  few  stores 
judiciously  placed  at  points  of  congested  traffic 
will  have  a  larger  per  capita  return  than  one  with 
more  stores  less  wisely  located.  A  corner  with 
ideal  retail  conditions  is  Fifth  and  Walnut  Streets 
in  Cincinnati.     All  trolley  lines  dump  their  passen- 


gers at  that  place,  which  is  a  central  transfer  point 
of  importance. 

This  per  capita  system  enables  Mr.  Whelan  to 
find  out  if  his  business  is  keeping  pace  with  the 
city's  growth  and  development."  One  month  his 
sales  may  have  increased,  but  in  the  same  time  the 
population  may  have  increased  at  a  greater  pro- 
portionate rate,  and  that  would  mean  that  he  was 
not  holding  his  own. 

Larger  per  capita  sales  also  indicate,  of  course, 
that  the  business  is  well  organized  in  the  town  in 
question.  New  York's  tobacco-buying  rate  being 
$1.74,  Mr.  Whelan  asks  the  question.  Why  is  not 
Milwaukee's  also  $1.74  instead  of  22  cents?  And 
to  answer  the  question  he  investigates  the  way  the 
business  is  organized  in  each  of  these  cities. 

In  running  down  the  best  retail  comers  there 
has  been  established  a  sort  of  gallery  of  "best  sell- 
ers." The  average  man  who  passes  the  comer  of 
Forty-second  and  Broadway  in  New  York  every 
day,  for  instance,  does  not  realize,  perhaps,  that  it 
is,  so  far  as  retail  cigar  selling  is  concerned,  "the 
best  comer  in  the  United  States."  The  same 
would  be  tme  of  half  a  dozen  of  other  kinds  of 
business.  The  reason  is  that  during  every  hour 
of  the  twenty-four  more  people  pass  there  than 
any  other  corner.  The  second  best  corner  is  Broad 
and  Market  Streets,  Newark;  the  third,  Broadway 
and  Cortlandt  in  New  York ;  the  fourth,  Broadway 
and  Wall  in  New  York.  Fifth  in  the  list  is  One 
Hundred  and  Forty-ninth  and  Third  Avenue,  New 
York.  This  is  the  center  of  a  great  elevated-train 
traffic.  Next  in  order  come:  Niagara  and  Main 
in  Buffalo;  State  and  Madison  in  Chicago;  Salina 
and  Fayette  in  Syracuse;  and  Fifth  and  Walnut 
in  Cincinnati. 

BANKS  DO   NOT   IMPROVE  A   STREET   FOR  RETAILERS. 

This  country-wide  corner  and  good-site  cam- 
paign has  uncovered,  among  other  things,  one 
striking  fact  which  is  of  value  and  significance  to 
every  retail  business  man  and  every  prospective 
retail  business  man.  Summed  up,  it  is,  "Avoid 
the  streets  where  banks  are  located;  they  retard 
retail  growth."  In  explanation  of  this  deduction, 
Mr.  Whelan  says: 

"No  mle  for  the  retailer,  no  matter  what  his 
business,  is  more  valuable  than  the  one  which 
makes  him  wait  to  make  the  selection  of  a  site 
until  he  knows  if  there  are  banks,  or  if  there  are 
to  be  banks,  on  the  block  or  even  in  the  neighbor- 


512 


BULLETIN  OF  PHARMACY 


hood.  Banks  kill  the  retail  life,  and  the  reason  is 
very  simple.  After  three  o'clock  in  the  afternoon 
in  their  vicinity  trade  is  dead.  Bank  buildings 
have  made  more  one-street  towns  than  any  other 
cause.  Take  the  case  of  Buffalo:  You  will  find 
big  banks  all  up  and  down  Main  Street,  and  Main 
Street  is  the  one  street  of  the  city.  Now,  if  there 
had  been  big,  live  retail  stores  on  the  corners  that 
the  banks  occupy  traffic  would  turn  at  the  cor- 
ners and  run  off  to  the  side  streets  and  make  them 
busy.  Thus  new  retail  channels  would  have  been 
created,  and  these  in  turn  would  have  drawn  upon 
others.  At  the  same  time,  real  estate  values  would 
have  been  improved  and  the  whole  business  life  of 
the  community  broadened  and  benefited.  I  have 
never  seen  this  fail.  Syracuse  has  been  made  a 
one-street  town  like  Buffalo,  and  for  the  same 
reason.  One  bank  did  it.  It  took  the  site  at  the 
intersection  of  Salina  and  Genesee,  where  the  meet- 
ing of  the  streets  formed  a  flatiron.  The  result 
was  that  the  retail  traffic  stopped  short  there,  and 
Genesee  Street  suffered.  On  the  other  hand,  in 
Rochester  the  banks  went  to  side  streets  and  left 
the  retail  corners  for  the  retail  stores.  The  town 
now  has  many  retail  streets." 

WAITING    FOR    A    LOCATION. 

When  Mr.  Whelan  cannot  get  the  corner  he 
wants  he  gets  one  or  two  stores  near  it  and  waits. 
When  he  does  get  the  corner  he  frequently  gives 
up  the  other  stores  already  established  in  the  vicin- 
ity, because  family  competition  is  sometimes  as 
destructive  as  foreign.  But  some  disposition  must 
be  made  of  the  abandoned  stores,  and  it  was  to 
accomplish  this  that  he  organized  two  real  estate 
companies  which  rent,  construct,  and  lease  stores. 
They  have  a  twofold  duty  in  this  renting.  First, 
to  get  a  good  cigar-store  site;  second,  to  obtain  a 
site  that  may  be  equally  good  for  some  other  busi- 
ness in  case  the  property  is  thrown  back  on  their 
hands  for  re-renting.  These  companies  have  had 
to  rent  a  whole  skyscraper  in  order  to  get  the 
corner  store  on  the  ground  floor.  An  example  of 
this  is  furnished  by  the  building  at  Broadway  and 
Cortlandt  Street,  New  York,  which  rents  for 
eighty  thousand  dollars  a  year.  In  such  a  case 
the  company  resolves  itself  into  a  general  landlord. 

One  economic  result  of  this  renting  of  huge 
buildings  is  that  when  well  managed  they  provide 
free  rent  for  the  cigar  store,  thus  eliminating  the 
largest  fixed   charge.     This  has  been  the  case   in 


practically  every  instance,  because  good  judgment 
was  employed  in  selecting  the  site. 

SMALL   STORES    DESIRABLE. 

Mr.  Whelan's  ideas  about  store  space  are  inter- 
esting. He  never  uses  more  space  than  is  abso- 
lutely necessary.  He  has  proved  that  this  is  good 
business.  If  he  has  a  store  forty  feet  wide,  and  a 
width  of  only  thirty  feet  is  required,  he  will  either 
sublet  the  extra  ten  feet  or  not  use  it  at  all.  Here 
are  his  reasons:  "I  believe  in  small  stores  because 
they  bring  goods  within  quick  reach  of  the  cus- 
tomer. This  means  swift  service,  and  the  man 
who  gets  this  is  liable  to  come  back.  Many  re- 
tailers have  been  ruined  by  big  stocks  in  stores  that 
were  too  large.  Big  stocks  require  many  clerks, 
who  impede  rather  than  help  business.  In  addi- 
tion, they  cost  money. 

"A  good  example  is  a  store  which  had  been 
occupied  by  a  druggist  who  did  a  good  business, 
but  he  had  too  many  clerks  and  his  expenses  were 
heavy.  The  result  was  that  he  failed.  We  took 
that  site,  made  three  stores  out  of  one,  and  from 
the  rent  of  the  two  new  ones  we  get  our  rent  free. 
Besides,  we  do  a  bigger  volume  of  business  in  a 
smaller  space  than  the  drug  store  did." 

This  leads  to  the  subject  of  the  ideal  retail  store. 
Out  of  the  establishment  of  more  than  six  hundred 
stores  Mr.  Whelan  has  developed  these  ideas: 

"A  retail  store  that  sells  one  kind  of  article 
should  not  only  be  small  but  should  always  be  on 
the  street  level.  Customers  shy  at  steps,  especially 
those  that  go  up.  A  store  should  have  a  lot  of 
window  space.  When  you  pay  one  thousand  dol- 
lars a  foot  rent,  as  you  do  on  Broadway,  New 
York,  you  do  not  want  any  part  of  that  foot  ob- 
scured by  pillars.  There  ought  to  be  use  for  every 
inch  of  space.  A  store  should  be  so  arranged  that 
the  customer  walks  right  up  against  the  show-cases 
the  moment  he  enters  the  place.  This  is  why  we 
always  have  our  cases  on  the  same  side  as  the 
door." 

WINDOW   DISPLAYS   IMPORTANT. 

Mr.  Whelan's  conviction  about  shop  windows  is 
summed  up  in  this  sentence,  "Goods  well  displayed, 
with  signs  and  prices  in  plain  sight,  are  half  sold." 
He  runs  a  sign  factory  that  would  supply  a  whole 
town.  He  believes  that  the  window  display  should 
never  be  higher  than  the  average  man's  vision. 
"A  well-dressed  window,"  he  says,  "is  the  best 
sign-board.     It  is  the  thing  that  the  foreigner,  first 
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coming  to  the  United  States,  most  wants  to  see. 
He  can  look  at  plenty  of  fine  buildings  and  statuary 
at  home.  In  our  store  windows  he  finds  revealed 
the  intimate  life  of  the  people  as  shown  in  their 
intimate  needs." 

Uniformity  is  observed  in  the  fixtures  and  ar- 
rangement of  stock.  And  this  has  been  shown  to 
be  especially  valuable  when  a  chain  of  stores  is 
established,  for  the  reason  that  a  clerk  going  from 
one  store  to  another  feels  at  home  all  the  time. 
Such  a  system  also  means  that  fixtures  can  be 
transferred  from  store  to  store  with  little  or  no 
remodeling. 

THE  SALARY  QUESTION. 

In  any  large  business,  especially  one  that  em- 
ploys several  thousand  clerks,  the  question  of  in- 
creases in  salary  is  an  important  and  difficult  one. 
Mr.  Whelan  solved  this  in  a  very  simple  way.  He 
says: 

"In  the  case  of  a  department  store  the  proprie- 
tor can  get  in  touch  with  his  customers  and  thus 
inject  his  personality  into  his  business,  because  it 
is  confined  to  one  area.  When  you  have  more  than 
six  hundred  areas  the  task  is  more  difficult.  It 
occurred  to  me  that  we  could  have  partners  in 
every  store  by  introducing  what  we  call  mutual 
ownership.  We  rent  the  store,  pay  all  fixed 
charges,  such  as  rent,  light,  porter,  and  heat,  stock 
it  with  goods,  and  then  turn  it  over  to  a  chief 
clerk,  who  operates  it  on  a  percentage.  He  is  our 
personal  representative  with  the  customers.  He 
hires  his  clerks  and  fixes  their  salary,  which  is 
based  on  the  store's  receipts.  He  is  required  to 
send  us  a  schedule  of  salaries,  however,  so  we  can 
see  if  he  is  paying  himself  too  much  and  his  men 
too  little.  For  salaries  the  chief  clerk  usually 
takes  out  six  per  cent  of  the  gross  receipts.  This 
plan  makes  the  clerks  feel  that  they  have  an  in- 
terest in  the  business  and  stimulates  them  to  great 
activity. 

SALARIES   BASED   ON    SALES. 

"There  is  a  larger  result  in  this  than  merely 
boosting  business.  Each  clerk  realizes  that  he  is  a 
partner  of  the  officers  of  the  company.  What  is 
equally  to  the  point,  it  discourages  him  from  com- 
ing to  us  and  saying,  *I  want  a  raise  in  salary.' 
All  that  we  have  to  reply  to  such  a  demand  is, 
'Go  and  earn  it,  and  you  will  get  it.'  When  a 
clerk  shows  marked  efficiency  in  a  small  store  he 
is  sent  on  to  a  store  where  the  receipts  are  larger. 


This  is  our  way  of  increasing  his  pay.  There  is 
no  better  evidence  of  its  success  than  the  simple 
statement  that  from  two  hundred  stores  in  Greater 
New  York  last  year  we  did  not  suffer  the  loss  of  a 
single  clerk." 

Every  chief  clerk  ends  his  business  day  at  three 
o'clock  in  the  afternoon.  He  deposits  the  receipts 
for  the  day  in  bank  and  sends  the  deposit  slip, 
together  with  the  tape  of  the  cash  register,  to  the 
home  office  in  New  York.  All  clerks  are  paid  by 
check  sent  from  New  York. 

The  most  significant  commentary  on  the  mutual- 
ownership  system  is  offered  by  the  fact  that  when 
Mr.  Whelan  went  into  New  York  City  there  were 
not  ten  cigar  stores  there  that  took  in  one  hundred 
and  fifty  dollars  and  over  a  day.  Now  he  alone 
has  more  than  two  hundred  stores,  each  of  which 
does  that  much  business  daily. 

How  is  this  accomplished?  Largely  by  estab- 
lishing a  school  of  salesmanship  in  which  tuition 
is  free,  and  the  motto  of  the  school  is  the  two 
words,  "Thank  you."  On  this  motto  Mr.  Whelan 
has  reared  the  structure  of  an  extraordinary  sales- 
service.     Here  is  his  theory  and  the  practice: 

A    CARDINAL    PRINCIPLE! 

"We  conduct  a  corporation,  and  the  general  atti- 
tude of  the  public  toward  a  corporation  is  inclined 
to  be  unfriendly.  Many  people  think  that  a  cor- 
poration is  not  human.  It  was  my  belief  from  the 
start  that  the  representatives  of  any  corporation, 
no  matter  what  it  produces  or  sells,  should  develop 
a  personal  relation  with  customers.  This  must 
begin  with  courtesy,  which  is  the  cheapest  com- 
modity in  the  world  and  yet  the  most  far-reaching 
in  its  effect.  Incidentally,  courtesy  is  the  basis  of 
good  retail  service.  So  I  laid  down  the  rule  that 
not  only  should  every  salesman  say  'Thank  you'  to 
every  customer,  but  also  should  say  it  as  if  he 
really  meant  it.  We  have  spent  fifty  thousand 
dollars  hammering  this  idea  in.  So  thoroughly  do 
I  believe  in  it  that  one  day  last  year  I  sent  the 
following  telegram  to  every  clerk  in  our  employ: 
'Did  you  say  "Thank  you"  to  every  customer  you 
waited  on  to-day?' 

"That  message  was  an  investment  in  human 
nature,  for  I  received  hundreds  of  replies  assuring 
me  that  the  writer  not  only  said  it,  but  believed 
in  it  as  well.  The  clerks  were  pleased  to  receive 
a  personal  telegram  from  headquarters.  It  made 
them  feel  that  there  was  a  bond  between  us." 
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BOARD  QUESTIONS  ANSWERED. 


A  NEW  JERSEY  EXAMINATION. 

MATERIA    MEDICA. 
(^Continued  from  November  Bulletin.) 

8.  Castor  Oil.  (a)  Give  the  Latin  name  of  the 
plant  from  which  it  is  obtained.  {h)  In  what 
country  does  the  plant  g-row  ?  (c)  From  what  part 
of  the  plant  is  the  oil  obtained?  {d)  What  are  the 
medicinal  properties  of  the  drug  and  how  may  it  be 
administered?  {e)  Name  some  other  purposes  for 
which  it  is  used.  (/)  How  would  you  detect  the 
admixture  of  other  fixed  oils  ? 

(o)  Ricinus  communis,  (b)  Southern  Asia.  It 
is  grown  in  many  tropical  and  subtropical  countries. 
(c)  Seed,  (d)  It  produces  purgation  in  from  four 
to  six  hours.  Because  its  action  is  so  bland  and  un- 
irritating  it  is  the  purgative  of  choice  to  unload  the 
bowels  of  food  which  through  its  decomposition  .is 
causing  inflammation  attended  by  abdominal  cramp 
or  diarrhea.  It  is  best  given  in  capsules.  Some 
prefer  castor  oil  suspended  in  sarsaparilla  soda 
water,  others  in  milk  or  cream,  or  in  the  froth  of 
beer  or  porter.  A  few  drops  of  any  of  the  aromatic 
oils,  as  peppermint,  cinnamon,  etc.,  disguise  the  taste 
fairly  well,  and  possess  the  additional  advantage  of 
preventing  griping,  (e)  Besides  its  extensive  use 
for  medicinal  purposes  castor  oil  is  extensively  em- 
ployed for  the  manufacture  of  the  so-called  Turkish- 
red  oil  used  in  calico  dyeing  and  printing,  (f)  Cas- 
tor oil  is  soluble  at  25°  C.  in  three  times  its  volume 
of  92.5  per  cent  alcohol.  This  test  indicates  the 
absence  of  more  than  about  five  per  cent  of  most 
other  fixed  oils. 

9.  Rubber,  (a)  Give  the  botanical  name  and 
habitat.  Tell  where  the  largest  supply  comes  from, 
how  it  is  collected  and  prepared  for  shipping,  (b) 
In  your  opinion,  do  goods  made  from  rubber  form 
an  important  part  of  a  pharmacist's  stock?  (c)  Give 
a  list  of  goods  made  from  rubber  which  are  usually 
kept  in  a  modern  pharmacy,  (d)  Name  an  official 
preparation  into  which  it  enters. 

(a)  Hevea  Auhlet  (Fam.  Euphorbiacese).  North- 
ern South  America  east  of  the  Andes.  The  largest 
supply  comes  from  South  America.  The  rubber  is 
gathered  by  gently  tapping  the  bark  with  a  small 
sharp-pointed  pick.  The  milk  which  then  exudes  is 
caught  in  small  cups  fastened  to  the  bark.  The  lat- 
ter are  emptied  into  a  large  vessel  at  the  smoking 
station.     Into  the  milk  is  dipped  a    flat    wooden 


paddle,  and  the  layer  of  milk  caught  upon  it  is  held 
in  a  column  of  smoke  and  dexterously  turned  to  pre- 
vent dripping  until  coagulated.  Then  the  operation 
is  repeated,  a  large  flask-shaped  mass,  the  bolacho, 
at  length  accumulating  on  the  paddle.  This  is  after- 
wards removed.  Before  shipping  the  bolachos  are 
cut  up  into  small  pieces  to  detect  adulterations  such 
as  sand,  (b)  Yes.  (c)  Hot-water  bottles,  ice-bags, 
syringes,  breast  pumps,  atomizers,  catheters,  gloves, 
bandages,  baby  comforts,  (d)  Mustard  paper  and 
adhesive  plaster. 

10.  Licorice,  (a)  Give  the  Latin  name  of  the 
plant  from  which  it  is  obtained  and  the  countries 
from  which  it  comes.  (&)  What  part  of  the  plant 
is  used,  (c)  Give  the  names  of  the  various  official 
preparations,  (d)  Give  the  common  names  of  two 
very  popular  and  much-used  preparations  of  licorice. 

(a)  Glycyrrhiza.  Glycyrrhiza  glabra  Linne 
(Spanish  licorice),  or  Glycyrrhiza  glandulifera 
Waldstein  and  Kitaibel  (Russian  licorice)  (Fam. 
Leguminosse).  The  habitat  is  wide-spread  in  Europe 
and  Asia,  (b)  The  dried  rhizome  and  root,  (c) 
Extract  of  glycyrrhiza ;  pure  extract  of  glycyrrhiza ; 
fluidextract  of  glycyrrhiza;  fluidextract  of  cascara 
aromatic;  fluidextract  of  sarsaparilla  compound; 
ammoniated  glycyrrhizin ;  compound  mixture  of 
glycyrrhiza  (from  extract)  ;  compound  licorice  pow- 
der; compound  powder  of  morphine;  tincture  of 
aloes;  tincture  of  aloes  and  myrrh;  troches  of 
glycyrrhiza  and  opium,  (d)  Compound  licorice 
powder  and  extract  of  licorice. 

11.  Oil  of  Turpentine,  (a)  Describe  how  and 
from  what  it  is  obtained,  (b)  Tell  its  character- 
istics and  the  impurities  or  adulterations  which  may 
be  found  in  it.  (c)  Give  the  official  preparations 
into  which  it  enters  and  state  the  test  for  purity. 

(a)  Oil  of  turpentine  is  a  volatile  oil  recently 
distilled  from  turpentine,  (b)  It  is  a  thin,  colorless 
liquid  having  a  characteristic  odor  and  pungent 
taste,  both  of  which  become  stronger  and  less  pleas- 
ant by  age  and  exposure  to  air.  In  this  country  oil 
of  turpentine  is  frequently  adulterated  with  petroleum 
distillates,  (c)  Turpentine  liniment  and  rectified  oil 
of  turpentine.  If  5  Cc.  of  oil  of  turpentine  be  placed 
in  a  small  beaker,  and  20  Cc.  of  sulphuric  acid  be 
gradually  added,  with  agitation,  while  the  beaker  is 
cooled  by  immersion  in  cold  water,  and  the  contents, 
after  cooling  and  renewed  agitation,  be  transferred 
to  a  burette,  graduated  in  tenths,  the  clear  layer 
which  forms  after  the  dark  mass  has  settled  should 
not  measure  more  than  0.35  Cc. 

12.  Opium,    (a)  What  do  you  know  of  its  pro- 
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duction,  mode  of  collection,  and  preparation  for  the 
market?  (b)  Mention  the  principal  constituents  and 
the  percentage  of  each,  (c)  Name  the  adulterations, 
impurities  or  deteriorations  of  gum  opium,  (d)  Tell 
its  medicinal  properties  and  uses. 

(a)  The  successful  production  of  opium  requires 
a  rich  soil.  As  with  wheat,  there  is  a  "winter"  and  a 
''spring"  crop.  Each  plant  produces  from  5  to  20 
capsules.  When  these  are  just  turned  of  a  pale- 
yellow  color,  they  are  incised ;  a  milky  juice  escapes. 
The  following  morning  the  juice  has  thickened  suf- 
ficiently for  collection  and  is  scraped  off  by  a  blunt 
knife  and  transferred  to  a  poppy  leaf  held  in  the  left 
hand.  (b)  It  is  not  likely  that  the  known 
alkaloids  of  opium  are  less  than  20  in  number, 
though  apparently  they  do  not  all  exist  in  all  varie- 
ties of  the  drug.  The  percentage  of  morphine  varies, 
in  natural  opium,  from  less  than  one  to  nearly  25 
per  cent.  The  amount  of  codeine  ordinarily  is  some- 
what more  than  one  per  cent.  Of  the  remaining 
alkaloids  the  percentage  is  extremely  variable.  That 
of  narcotine  is  considerable,  as  high  as  10  per  cent 
having  been  frequently  reported,  (c)  The  capsule 
is  sometimes  added,  which  contains  some  morphine, 
or  an  extract  of  the  herbage,  which  is  destitute  of 
that  constituent,  (d)  Opium  relieves  all  forms  of 
pain  by  directly  benumbing  the  perceptive  centers  in 
the  brain  and  by  allaying  irritation  and  spasm.  Aside 
from  the  anesthetic  drugs,  it  is  the  most  powerful 
pain-relieving  agent  that  we  have. 

13.  (a)  Point  out  the  difference  in  physical 
characteristics  between :  corrosive  mercuric  chloride 
and  mild  mercurous  chloride;  (b)  between  yellow 
mercurous  iodide  and  yellow  mercuric  oxide;  (c) 


between  red  mercuric  iodide  and  red  mercuric 
oxide. 

(a)  Corrosive  sublimate  is  soluble  in  water;  cal- 
omel is  not.  (b)  Mercurous  iodide  is  a  bright  yel- 
low or  light  greenish  yellow  powder.  Mercuric 
oxide  is  a  very  fine  orange  red  powder,  (c)  Red 
mercuric  iodide  is  scarlet-red  and  dissolves  in  solu- 
tions of  the  soluble  iodides.  Red  mercuric  oxide 
is  orange-red  and  dissolves  in  hydrochloric  and 
nitric  acids. 

14.  Camphor.  How  is  it  obtained?  Describe  its 
preparation,  medical  properties,  and  uses.  What 
are  the  reasons  for  the  large  advance  in  price? 

From  camphor  trees.  The  wood  of  the  root 
and  about  eight  feet  of  the  trunk-base  is  cut  into 
chips  and  distilled  with  steam.  The  camphor  passes 
off  as  vapor,  condensed,  drained  of  its  oil,  and 
pressed  into  barrels  as  crude  camphor.  In  refining 
the  water  and  oil  are  first  driven  off  at  low  heat. 
The  camphor  is  then  sublimed  and  pressed  into 
blocks. 

Camphor  is  employed  in  medicine  in  widely  dif- 
ferent conditions.  It  is  administered  hypoderm- 
ically  in  sterilized  oil  to  support  the  system  during 
a  crisis  in  a  severe  illness.  It  is  valuable  in  serous 
diarrhea  and  cholera  morbus  and  is  a  useful  rem- 
edy in  acute  coryza.  Dissolved  in  alcohol  it  is  a 
good  lotion  for  sprains  and  bruises. 

In  1907  camphor  was  manipulated  by  a  syndi- 
cate, the  selling  agents  of  the  Japanese  government, 
with  the  result  that  the  price  went  up  excessively 
high.     Now  the  price  is  normal. 

(To  be  continued.) 


Thi  Pbnnsylvania  State  Phabmaceutical  AssociATiou.-The  P.  S.  P.  A.  convened  this  year  at  Bedford.  An  unusually  clear  photograph  of 
the  members  and  their  familirs  was  obtained,  which  is  reproduced  in  the  accompanyine  engraving.  Several  faces  seen  in  the  group  represent  men  of 
national  prominence  in  pharmacy. 
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DOLLAR  IDEAS. 


The  editor  of  the  Bui,i<ETin  will  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


AN  INVENTORY  SUGGESTION. 

W.  H.  Rowe,  Yarmouth,  Maine:  Some  drug- 
gists, in  taking  stock,  do  not  wish  to  rely  on  a 
rough  guess  in  estimating  the  amount  of  Hquid 
in  their  dispensing  bottles.  Measuring  the  con- 
tents of  the  two  hundred  or  more  containers  adds, 
therefore,  no  little  work  to  the  task  of  taking  in- 
ventory. I  have  found  a  special  ruler  a  great  time 
and  labor  saver.  Dispensing  bottles  are  usually  of 
the  same  general  style,  but  of  two  or  three  different 
sizes.  I  take  a  slip  of  cardboard  about  ten  inches 
long  and  two  inches  wide  and  mark  on  its  edge  the 
height  of  different  quantities  of  liquid  in  bottles  of 
a  given  size.  A  scale  can  be  made  that  will  show  at 
a  glance  the  number  of  ounces  in  any  of  the  bottles. 
Merely  set  it  alongside  and  notice  the  quantity 
mark  opposite  the  surface  of  the  liquid.  We  mark 
our  scale  in  points  of  two  ounces  each,  using  one 
side  of  the  scale  for  the  small  bottles  and  the  oppo- 
site edge  for  the  larger  ones. 


ANOTHER    INVENTORY    SUGGESTION. 

M.  R.  Blair,  Royal  Oak,  Mich.:  I  enclose  the 
drawing  of  a  label  which  I  find  very  useful  at  all 
times,    more   especially    during    inventorying.      By 


SIZE  OR  WEIGHT 
CONTAINER 


(Space  for  name  of  article.) 


Cost  

SelL. 

"    oer  ounce. 

per  pound. 

recording  the  weight  or  capacity  of  the  container 
in  which  goods  are  stored  I  am  able  by  simply 
weighing   the   drawer,    bottle   or   other   receptacle 


to  ascertain  the  volume  of  the  contents.  It  is  only 
necessary  to  subtract  the  weight  of  the  container. 
Thus  I  avoid  the  dust,  waste  and  loss  of  time 
arising  from  pouring  the  contents  back  and  forth. 


SPECIAL  RACKS  FOR  SPECIAL  CARDS. 

A.  L.  Remington,  Silver  Springs,  N.  Y.:  Put 
special-day  post-cards  on  racks  entirely  separate 
from  the  other  subjects  and  display  them  early.  I 
use  easel  racks  for  my  regular  stock,  suspending 
above  them  on  a  wire  a  series  of  wire  racks  fastened 
edge  to  edge.  This  gives  me  between  twenty-five 
and  thirty  square  feet  of  display  surface  on  which 
to  arrange  my  special-day  cards.  I  begin  to  display 
Thanksgiving  subjects  on  November  1.  The  morn- 
ing after  Thanksgiving  the  Christmas  cards  go  up, 
and  of  course  the  New  Year's  cards  follow.  As  soon 
as  the  cards  for  Washington's  birthday  disappear, 
it  is  none  too  early  for  the  St.  Patrick  subjects,  and 
so  on  through  the  year.  My  post-card  business  is 
constantly  gro-yying,  due  largely  to  this  and  other 
schemes. 


A  SUCCESSFUL  GUESSING  CONTEST. 

H.  F.  Goodrich,  Anoka,  Minnesota:  To  stimu- 
late holiday  business  last  year  we  tried  a  guessing 
contest.  A  large  show  globe  was  filled  with  cascara 
tablets  of  our  own  make  and  placed  in  the  window. 
A  prize  of  $10  was  given  to  the  person  guessing 
nearest  to  the  number  of  tablets,  while  boxes  of  the 
laxative  itself  constituted  the  lesser  prizes.  Each 
purchase  of  25  cents  during  the  ten  days  preceding 
Christmas  entitled  the  buyer  to  one  guess.  A  great 
deal  of  interest  was  shown  in  the  competition.  The 
people  talked  and  figured  upon  the  problem  for 
hours,  often  buying  additional  goods  in  order  that 
they  might  make  another  guess. 


KEEPING   HERBS. 


E.  H.  Rouse,  Orange,  Va.:  We  are  all  more  or 
less  annoyed  by  the  presence  of  insects  in  our  crude 
drugs.  I  find  that  a  good  way  to  keep  small  quan- 
tities, from  one  to  two  pounds,  of  powdered  drugs 
or  herbs  is  to  put  them  in  the  glass  jars  that 
crushed  fruits  come  in.  Wash  these  containers  well 
and  put  the  drugs  in  them.  Label  them  neatly  and 
arrange  the  jars  on  shelves  back  of  the  prescription 
case. 
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LETTERS. 


COMMERCIAL    PHARMACY    NEEDS     MORE    AT- 
TENTION! 

To  the  Editor: 

I  long  ago  decided  that  when  a  man  does  a  good 
deed  the  best  thing  one  can  do  is  to  tell  him  of  it. 
I  have  just  finished  a  careful  perusal  of  your  annual 
address  as  chairman  before  the  Commercial  Section 
of  the  American  Pharmaceutical  Association,  deliv- 
ered at  the  Los  Angeles  meeting  and  published  in 
the  November  Bulletin,  and  I  feel  that  you  have 
in  a  sense  bearded  the  lion  in  his  den.  You  have 
said  things  in  this  address  that  should  have  been 
said  years  ago  in  defense  of  a  badly  neglected  side 
of  pharmacy — the  commercial  side. 

Do  not  think  for  a  moment  that  I  am  opposed  to 
attending  very  carefully  to  every  detail  of  the  pro- 
fessional side,  but  not  to  the  entire  overlooking  of 
the  matter  of  dollars  and  cents.  What  are  we  in 
business  for,  anyway  ?  If  many  of  our  pharmaceu- 
tical educators  could  be  induced  to  sit  down  on  an 
Epsom  salt  barrel  and  quietly  ponder  this  question 
methinks  it  would  eventually  occur  to  them  that 
however  able  a  young  man  with  a  diploma  in  his 
pocket  may  be  to  standardize  a  bottle  of  tincture  of 
digitalis,  he  should  also  be  able  to  figure  a  three- 
per-cent  discount  without  taking  a  day  off.  Many  a 
young  man  fresh  from  the  college  laboratory,  with 
a  head  full  of  pharmaceutical  wheels,  and  amply 
able  to  repeat  from  memory  the  chemical  formula 
of  all  the  alkaloids,  can't  tell  a  bill  of  lading  from 
a  marriage  certificate,  and  is  of  the  erroneous  opin- 
ion that  cocaine  and  castor  oil  cost  about  the  same. 

Who  is  to  blame?  Not  the  boy.  I  am  sure  he 
has  mastered  the  course  mapped  out  for  him  at 
college  and  acquitted  himself  with  honors,  yet  when 
he  enters  the  store  somebody  must  use  up  valuable 
time  teaching  him  the  business  that  he  is  supposed 
to  have  learned  in  a  college  of  pharmacy  and  for 
which  he  paid  his  money  and  gave  his  time. 

The  side  of  pharmacy  that  you  have  so  ably  rep- 
resented and  defended  in  your  address  is  one  that 
has  suffered  the  grossest  kind  of  neglect  at  the 
hands  of  the  State  associations,  which  are  in  many 
cases  entirely  taken  up  with  the  discussion  of  pro- 
fessional topics  which  are  best  investigated  in  the 
seclusion  of  a  good  pharmaceutical  library.  A  man 
with  only  professional  and  no  commercial  training 


is  fatally  deficient  in  entering  the  race  for  business 
success. 

Every  proprietor  who  has' been  in  business  long 
has  felt  keenly  the  truth  of  the  statements  made  in 
your  address  regarding  the  lack  of  training  along 
commercial  lines.  Many  young  men,  college  grad- 
uates, seem  to  think  that  wielding  the  spatula  is  all 
there  is  to  do  in  a  modern  pharmacy,  while  in  my 
short  experience  of  ten  years  as  a  proprietor  I  have 
yet  to  meet  a  successful  druggist  or  manager  who 
has  not  had  to  wield  the  mop,  the  broom,  the 
chamois,  take  care  of  the  books,  the  buying,  and 
in  fact  do  everything  that  comes  in  the  range  of 
duty  from  the  work  of  porter  to  that  of  proprietor, 
and  the  man  who  is  not  wise  to  both  the  profes- 
sional and  commercial  side  of  the  business  will 
never  cut  any  very  large  chunks  of  ice  in  the  world 
of  drugdom. 

In  the  matter  of  the  State  associations  most  of  us 
have  never  mustered  nerve  enough  to  tackle  the 
commercial  side  from  the  fact  that  many  college 
professors  take  it  that  when  we  urge  commercial 
considerations  we  are  advancing  a  declaration  of 
war  on  the  professional  side,  and  they  forthwith 
get  busy  oiling  their  guns  preparatory  to  filing  a 
few  more  notches  on  the  barrels.  I  am  glad  indeed 
to  note  that  a  man  as  high  up  in  the  circles  of 
American  pharmacy  as  yourself*  has  so  ably  pre- 
sented this  matter,  so  long  neglected,  through  chan- 
nels that  will  bring  it  to  the  careful  consideration 
of  both  pharmacists  and  pharmacy  schools,  and  I 
am  sure  that  when  the  educators  of  the  country 
have  carefully  studied  the  matter  you  will  have  able 
and  willing  help  to  further  the  interests  of  the  busi- 
ness sid€  of  our  profession. 

I  have  paid  close  attention  to  your  work  as  a 
pharmaceutical  journalist,  and  it  has  always  been 
gratifying  to  note  the  careful  consideration  you 
have  always  given  subjects  of  interest  to  the  drug- 
gists of  the  country,  and  I  believe  that  your  address 
is  one  that  will  not  be  forgotten  and  will  eventually 
bring  educators  to  a  realization  of  the  problem  that 
confronts  every  proprietor  and  manager  in  the 
country,  and  clerks  as  well. 

When  I  finished  your  address  and-  determined  to 
express  my  thanks  to  you  I  did  not  intend  to  worry 
you  with  a  long  letter,  but  I  am  an  optimist  of  the 
most  abandoned  type.  I  have  always  appreciated 
a  friendly  slap  on  the  shoulder,  and  I  reason  that  if 

♦The  Editor  bows  very  gravely  at  this  compliment. 
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I  like  appreciation  at  the  hands  of  my  friends,  the 
other  fellow  does,  too — hence  this  long  letter. 

Assuring  you  that  I" admire  your  work  and  am 
interested  deeply  in  your  latest  address,  I  beg  leave 
to  remain,  sincerely  yours,  W.  H.  Cousins. 

Munday,  Texas. 


HE  KNOWS  THE  FACTS  ABOUT  HIS  BUSINESS. 
To  the  Editors:" 

I  have  often  wondered  if  the  average  druggist 
took  the  trouble  to  ascertain  the  particular  kind  of 
business. he  was  doing.  Usually  no  effort  is  made 
in  this  regard,  the  druggist  being  satisfied  to  have 
a  high-priced  cash  register  that  is  nothing  more 
than  a  handsome  cash  box  and  tells  nothing  as  to 
the  kind  of  merchandise  sold.  It  is  well  known 
that  certain  kinds  of  goods  yield  a  better  profit 
than  others,  and  it  has  been  our  endeavor  to  sell  as 
little  of  the  small-profit-returning  kind  as  possible, 
because  in  Sacramento  we  are  blessed  by  a  cut-rate 
condition,  and  if  our  trade  consisted  entirely  of  pat- 
ent medicines  we  could  not  pay  rent. 

It  costs  us  about  21  per  cent  of  our  sales,  and  I 
think  that  is  very  low,  to  run  the  store;  therefore, 
when  we  sell  Castoria  for  25  cents,  costing  in  gross 
quantities  21  cents  a  package,  plus  a  selling  cost  of 
4%  cents,  or  a  total  of  25%  cents,  we  are  going 
back,  and  at  this  rate  if  we  sold  a  gross  a  month 
we  would  not  get  enough  money  together  to  pay 
for  the  shoes  worn  out  selling  this  article. 

So  we  have  a  standard  autographic  register,  not 
handsome  to  look  at,  but  just  the  thing  to  tell  us 
what  is  going  on.  The  slip  is  divided  into  sections 
for  (1)  "own"  goods,  (2)  drugs,  (3)  prescriptions, 
(4)  cigars,  and  (5)  patent  medicines.  Our  own 
goods  are  those  we  put  up  ourselves,  and  as  yet  we 
have  not  as  many  as  we  should  have.  Drugs  are 
such  things  as  Epsom  salt,  etc.  Every  night  these 
five  columns  are  added  up  and  the  amount  is  re- 
corded in  a  book  reserved  for  this  purpose,  so  that 
at  any  time  we  can  see  just  how  much  and  what 
kind  of  goods  are  being  sold  and  can  compare  the 
business  done  in  any  day,  week,  month,  or  year. 

By  this  method  we  find  that  our  prescription 
work  yields  us  about  20  per  cent  of  our  sales,  pat- 
ents about  18  per  cent,  cigars  5  per  cent,  own  goods 
7  per  cent,  and  drugs  50  per  cent,  which  shows  that 
it  is  still  worth  while  to  sell  drugs  for  a  living ! 
Sacramento,  Cal.  C.   H.    P.   LiCHTHARDT. 


A   RESPONSE   TO    THE   JOHNSON   ARTICLE. 

To  the  Editors: 

I  am  taking  a  few  minutes  of  my  noon  hour  to 
ask  you  to  please  publish  the  name  of  the  place 
where  the  late  Governor  Johnson  worked  at  the 
drug  business.  I  noticed  from  your  article  that  he 
had  a  great  deal  of  leisure  to  devote  to  reading  and 
study.  I  am  desirous  of  learning  where  this  Utopia 
is  located,  and  am  reasonably  sure  that  certain  of 
my  professional  brothers  are  likewise  curious. 

I  like  the  Bulletin  very  much.  I  enjoy  it  so 
greatly,  indeed,  that  I  could  possibly  get  more  out 
of  it  if  I  had  the  time.  But  when  you  think  of 
being  on  duty  from  8  a.m.  till  9  p.m.  on  your  short 
day,  and  from  7  a.m.  till  12  p.m.  on  your  long  day, 
you  realize  that  there  is  not  a  great  deal  of  time 
left. 

In  your  August  number  you  had  an  editorial 
entitled  "The  Unkindest  Cut  of  All,"  quoting  the 
letter  of  a  drug  clerk  who  complained  about  your 
attitude.  Now  I  believe  the  only  mistake  that  clerk 
made  was  in  not  taking  the  Bulletin.  He  needs 
it.  We  all  need  it,  but  we  also  need  some  fellows 
with  a  little  nerve  to  tell  these  obstreperous  em- 
ployers where  to  stop  now  and  then. 

Something  will  have  to  be  done  for  the  clerk 
before  long.  Our  Colorado  bill  lost  out  last  year, 
but  it  will  not  this  time,  for  we  know  the  ropes 
now  and  have  learned  a  few  things  about  politics. 

Just  as  an  example — there  is  one  man  in  this 
town  whose  clerks  work  eighty-four  hours  a  week. 
Half  of  their  whole  Hfe  is  spent  behind  the  coun- 
ter! Before  I  knew  about  this  proprietor  I  asked 
him  for  a  jdb.  When  I  told  him  the  wages  I  ex- 
pected he  nearly  had  a  fit  and  said:  "Why,  I  can 
get  plenty  of  men  for  $60  a  month."  I  told  him 
they  were  probably  worth  that  much. 

I  must  close,  hoping  you  will  advise  us  regard- 
ing the  location  of  this  Drug  Clerks'  Paradise,  and 
that  you  will  some  time  dig  the  other  fellows  a 
little.  J.  C.  Driscoll. 

Denver,  Col. 

[Note  by  the  Editors. — We  explained  in  the  Johnsou 
article  last  month  that  the  late  Governor's  drug-store  experi- 
ence had  been  gained  in  a  pharmacy  in  St.  Peter,  Minnesota, 
then  owned  by  Henry  Jones,  and  now  having  as  its  proprie- 
tor C.  H.  Clark.  We  hope  Mr.  Clark  will  not  be  deluged 
with  applications.  We  understand  that  Mr.  Jones  retired 
some  years  ago  with  a  nice  competence,  which  may  seem  to 
prove  that  it  pays  after  all  to  treat  one's  clerks  generously.] 
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HE  WANTS  THE  FOOD  AND   DRUGS  ACT 
AMENDED. 
To  the  Editors: 

In  regard  to  the  Federal  Food  and  Drugs  Act  of 
June  30,  1906,  I  would  like  to  ask  a  question :  Why 
is  it  that  a  person  can  buy  a  bottle  of  patent  medi- 
cine, especially  a  cough  syrup,  that  contains  mor- 
phine, without  a  prescription? 

If  a  person  has  a  prescription  containing  mor- 
phine or  its  salts,  even  codeine,  he  cannot  get  that 
prescription  refilled  unless  on  a  written  order  from 
the  physician,  yet  he  may  buy  without  a  prescrip- 
tion as  much  patent  medicine  containing  morphine 
as  he  may  want. 

The  law  in  New  Jersey  provides  that 

Morphine  and  its  salts  can  only  be  obtained — 

1st,   on   the   written  prescription   of   a   duly   licensed   and 

practicing  physician.     Such  prescription  cannot  be  renewed  or 

copied. 

2d,  on  the  written  order  of  a  duly  registered  druggist, 

licensed  physician,  dentist,  or  veterinarian. 

When  a  person  buys  a  bottle  of  proprietary  medi- 
cine containing  morphine  or  its  salts,  it  is  so  stated 
on  the  label.  Isn't  that  an  invitation  for  him  to 
take  more  on  account  of  its  being  dope?  In  a  pre- 
scription people  do  not  know  what  they  are  getting. 

I  think  that  part  of  the  Federal  law  is  a  mistake 
and  should  be  revised.  This  point  I  have  thought 
of  lately  in  selling  a  certain  cough  remedy  contain- 
ing morphine  sulphate  and  chloroform. 

Elizabeth,  N.  J.  A.  A.   TeeTER. 

[Note  by  the  EIditors. — Our  correspondent  has  failed  to 
grasp  the  real  purpose  and  significance  of  the  Federal  food 
and  drugs  act.  This  law  is  primarily  an  adulteration  and 
labeling  act,  and  its  sole  purpose  is  to  provide  that  the  drugs 
of  the  market  shall  be  of  the  proper  degree  of  purity  and 
character  and  shall  be  honestly  labeled.  Whether  any  such 
drugs  shall,  for  moral  reasons,  be  denied  sale,  is  the  function 
of  anti-narcotic  laws  and  not  of  pure-drug  acts. 

There  will  doubtless  be  a  Federal  anti-narcotic  law  intro- 
duced into  Congress  this  winter.  As  for  the  State  laws,  a 
number  of  them  restrict  the  sale  of  proprietary  remedies  con- 
taining narcotics,  although  it  happens  that  the  New  Jersey 
act,  specifically  referred  to  by  our  correspondent,  does  not  do 
so  except  in  the  case  of  cocaine  and  eucaine.  Patent 
medicines  containing  these  two  drugs  are  brought  within  the 
scope  of  the  New  Jersey  anti-narcotic  law,  while  those  con- 
taining opium,  morphine,  codeine,  and  chloral  are  not.  The 
sale  of  the  latter  drugs  themselves  is  restricted  to  physicians' 
prescriptions,  while  proprietary  articles  containing  them  are 
allowed  to  go  scot  free. 

If,  therefore,  there  is  need  for  an  amendment,  it  should  be 
an  amendment  to  the  State  anti-narcotic  law  and  not  to  the 
Federal  food  and  drugs  act.  The  food  and  drug  laws 
properly  have  no  business  to  consider  such  questions.] 


FOUR  CHOICE  SPECIMENS. 

The  four  illiterate  orders  shown  in  the  accom- 
panying reproduction  have  been  received  from  read- 
ers of  the  Bulletin.  The  first,  sent  in  from  the 
Houston  Heights  Drug  Store,  of  Houston  Heights, 
Texas,  represented  an  ingenious  method  of  asking 
for  bismuth  powder.  The  second,  contributed  by  J. 
Marcus  Stewart,  Fayetteville,  N.  C,  indicates  that 
the  author  had  a  pretty  hard   time  to   spell   nux 


Jooii^r- 


/  0       /^^-Ol-v^ 


,^^-l^V^4-C4,' 


^^■>7^tkj? 


-f^^^lfj- 


^d^tc^x^-v"-^ 


vomica.  The  third,  from  H.  Ward,  El  Paso,  Texas, 
represents  the  efforts  of  a  Mexican  to  spell  Cash- 
mere Bouquet  Soap.  The  fourth  was  handed  to 
B.  G.  Adams,  head  prescriptionist  for  William  S. 
Oppenheimer,  Tampa,  Fla.,  by  a  colored  woman, 
and  it  took  Mr.  Adams  some  little  time  to  find  out 
that  antiphlogistine  was  what  she  wanted. 


CLERKS  AND  PROPRIETORS. 

To  the  Editors: 

I  have  read  a  number  of  articles  in  the  Bulle- 
tin's department  of  "Letters"  regarding  the  rela- 
tions of  clerks  and  proprietors,  and  I  want  to  say 
that  the  best  and  most  intelligent  article  yet  printed 
was  the  one  in  the  October  issue  by  J.  Earl  Taylor, 
Ph.G.  The  whole  question  in  my  mind,  whether  on 
the  part  of  clerk  or  proprietor,  is  contained  in  the 
words  used  by  Mr.  Taylor,  to  do  unto  others  as 
you  would  be  done  by. 
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Let  the  proprietors  remember  that  clerks  are 
human  (not  perfect  mentally  nor  untiring  physic- 
ally), and  let  the  clerks  remember  that  employers 
expect  them  to  do  their  work  well.  Results  cannot 
then  but  be  beneficial  to  both. 

Brooklyn,  N.  Y.  Wm.  F.   MORGAN. 


A  CHEAP  UTENSIL  FOR  MAKING  OINTMENTS. 

To  the  Editors : 

Druggists  who  make  their  own  salves,  ointments, 
mucilage,  etc.,  will  find  these  tins  excellent  and 
cheap  for  dissolving  and  melting  waxes,  paraffin, 
petrolatum,  and  similar  materials: 


PlA/ff  CAN 


RESUL  T 
AFTER  CUT 


^ 


FINISHED  WITH 

HANDLE  BENT 

I  ft  SNAPS 


Bend  the  tin  on  the  right  side  to  form  a  V-shaped 
mouth.  This  makes  it  easier  to  pour  the  liquids 
into  bottles  without  spilling  the  contents.  The  de- 
vice does  away  with  the  need  of  using  porcelain 
dishes  for  making  ointments  and  is  equally  effective. 

Pomerania,  N.  J.  GeORGE  SiNES. 


THE  DRUGGIST  AS  A  GUESSER. 
To  the  Editors: 

The  modern  druggist  certainly  has  to  use  a  good 
deal  of  ingenuity  sometimes.     Witness  the  accom- 


panying  order  for  corrosive  sublimate  and  gasoline. 
Aren't  some  people  very  ingenious  in  their  method 
of  spelling  things?  Clay  W.  Parsons. 

Lockport,  N.  Y. 


MORE  ON  PROTARGOL  SOLUTIONS. 

To  the  Editors : 

In  reading  the  October  Bulletin  this  morning  I 
came  across  a  letter  from  C.  E.  Cutting  of  Hunt- 
ington, N.  Y.,  on  making  protargol  solution.  Ac- 
cording to  his  discovery  one  must  put  the  powder 
in  a  mortar  and  incorporate  it  with  water  to  make 


a  thin  paste,  a  process  which  is  generally  known. 
To  make  a  solution  of  protargol  quickly,  I  incor- 
porate the  powder  in  a  mortar  with  a  small  amount 
of  glycerin  and  then  add  the  water.  This  will  do 
the  trick  more  rapidly  than  anything  else  and 
will  yield  a  clearer  solution.       Frank  Glando. 

Oakland,  California. 


FROM  NEW  ZEALAND. 

To  the  Editors: 

Although  I  am  only  a  recent  subscriber  to  the 
Bulletin^  I  look  forward  to  getting  it  regularly 
and  devour  it  at  the  earliest  possible  moment. 
Trusting  that  the  journal  will  largely  increase  its 
membership,  I  am.     Yours  very  sincerely, 

Carterton,  N.  Z.  RALPH  V.   KiNG. 


To  the  Editors: 

I  very  seldom  throw  bouquets  at  journals,  but 
I  do  want  to  say  that  the  Bulletin  is  one  of  the 
newsiest  journals,  and  especially  the  "Scrap  Book" 
is  worth  double  its  price  any  time.  If  some  of  the 
"hole-in-the-wall"  druggists  would  read  the  Scrap 
Book  they  would  feel  better  and  would  enjoy  the 
laughs  that  are  in  those  columns.  Wishing  you  suc- 
cess, I  beg  to  remain. 

Yours  very  respectfully, 

Louisville,  Ky.  JoHN  J.  Seiberz. 


To  the  Editors: 

The  Bulletin  of  Pharmacy  is  the  best  and  the 
most  interesting  journal  of  its  kind.  It  has  been  my 
constant  companion  for  the  last  four  years,  and  I 
have  received  many  suggestions  of  a  valuable  nature 
which  I  owe  to  the  journal  and  to  its  worthy  con- 
tributors. Harry  M.  Knight,  P.D. 

Quarryville,  Pa. 


To  the  Editors: 

The  Bulletin  of  Pharmacy  is  the  best  magazine 
I  receive  and  it  is  as  good  as  a  meal  to  me  on  its 
arrival.  It  is  brimful  of  good  things  for  up-to-date 
druggists.  T.  Theron  Barnes,  Ph.G. 

Sault  Ste.  Marie,  Ontario. 


To  the  Editors: 

I  would  not  do  without  your  Bulletin  for  twice 
what  it  costs  me  each  year! 

Rockford,   Washington.  A.   B.   McDanIEL. 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof.  W.  L.  Scoville. 


Compressed  Tablets. — 

Sterilization  by  exposure  to  ultra-violet  rays  is  the  latest 
method  for  sterilizing  water,  sensitive  alkaloid  solutions,  etc. 

J.  Pedebidon  says  that  strophanthin  is  20  to  30  times  as 
toxic  when  injected  hypodermically  than  when  taken  by  the 
mouth. 

President  Armstrong  says  that  radium  may  not  be  an 
element  after  all,  and  advises  us  not  to  get  excited  over  its 
properties,  but  to  wait  until  its  elemental  nature  has  been 
investigated. 

The  atomic  theory  was  suggested  by  Dalton  in  1808,  and 
remained  unquestioned  until  the  discovery  of  radium,  almost 
a  hundred  years  later. 

C.  Symes  says  that  a  menstruum  containing  a  little  am- 
monia water  will  extract  cascara  sagrada  much  more  thor- 
oughly than  a  neutral  menstruum.  More  extract  and  less 
bitter  is  obtained. 

At  the  British  Pharmaceutical  Conference  last  summer, 
there  was  a  hot  discussion  on  the  question,  "Should  the 
dispensing  of  medical  prescriptions  be  exclusively  confined  to 
pharmacists?" 

Colloidal  gold  solutions  are  soon  to  be  a  commercial  com- 
modity, provided  the  public  can  be  convinced  that  it  needs 
them. 

Sodium  sulphate  is  said  to  be  a  powerful  antidote  to 
barium  poisoning,  acting  as  a  healing  agent  as  well. 

The  Bad  of  the  Good.— 

The  continued  breathing  of  antiseptic  and  disinfecting 
gases,  as  chlorine,  nitrous  oxide  and  sulphur  dioxide,  in  a 
diluted  form,  makes  the  lungs  and  even  the  entire  body  less 
resistant  to  bacterial  infection  and  more  prone  to  disease, 
instead  of  protecting  it.  Unnecessary  sterilization,  in  the 
human  system  at  least,  is  worse  than  useless.  Further,  it  is 
found  that  many  antiseptics  which  in  moderately  strong  solu- 
tions prevent  the  growth  of  bacteria,  in  highly  dilute  solu- 
tions actually  stimulate  bacterial  action. 

The  Good  of  the  Bad. — 

Bacteria  are  necessary  in  the  human  system  to  prepare 
the  food  for  absorption,  to  stimulate  peristalsis,  and  to  pre- 
vent the  influx  of  disease,  according  to  investigations  in  the 
Hygienic  Institute  of  Frieburg. 

About  Emulsions. — 

E.  W.  Pollard  says  that  a  good  commercial  emulsion 
should  not  be  more  viscous  than  glycerin,  should  not  contain 
too  much  gum,  and  the  oil  globules  should  not  be  larger 
than  15/1000  inch  in  diameter.  He  finds  that  such  an  emul- 
sion keeps  well,  and  remains  homogeneous.  He  further  states 
that  in  making  a  primary  emulsion,  the  more  loudly  it 
crackles  the  finer  are  the  oil  globules  and  the  better  the 
emulsion. 


Oh,  You  Castor  Oil!— 

A.  Weinstein  says  that  an  excellent  method  of  dispensing 
castor  oil  is  to  mix  12  ounces  of  the  oil  with  ^  ounce  fluid- 
extract  of  licorice,  3  drachms  of  fluidextract  of  sarsaparilla, 
8  drops  each  of  oil  of  lemon,  oil  of  anise  and  oil  of  pepper- 
mint, and  enough  glycerin  to  make  a  pint.  He  sells  two 
ounces  of  this  mixture  for  25  cents,  bottle  included. 

Old-fogy  ism. — 

Dr.  Dixon  says  that  the  use  of  opium  externally  is  a  relic 
of  tradition  and  should  be  dropped,  since  opium  or  its  alka- 
loids have  no  local  anesthetic  action.  That  strychnine  does 
not  stimulate  the  heart,  digitalis  is  not  a  sedative  to  the  heart, 
and  that  calcium  salts  internally  do  not  affect  the  coagulabil- 
ity of  the  blood. 

Ergot  Rivals  Coal  Tar  in  Discoveries. — 

Barger  and  Dale  report  the  discovery  of  a  new  principle  in 
ergot — parahydroxyphenylethylamine,  which  exists  in  quan- 
tity less  than  0.1  per  cent  and  produces  the  physiological 
action  of  ergot.  It  resembles  adrenalin  in  action,  but  is  less 
powerful  and  the  action  is  more  prolonged. 

A  Good  Stiff  Salve.— 

J.  H.  Franklin  says  that  for  a  smooth  and  firm  ointment 
base  a  combination  of  85  per  cent  white  petrolatum  with  15 
per  cent  bleached  ceresin,  or  of  90  per  cent  white  petrolatum 
with  10  per  cent  bleached  carnauba  wax,  is  the  slickest  thing 
that  he  can  make. 

4 

Apple  Ointment. — 

F.  M.  Apple  says  that  the  best  way  to  make  ointment  of 
iodine  is  to  mix  1  part  of  glycerite  of  iodine  with  4  parts  of 
benzoated  lard.  The  glycerite  of  iodine  is  made  by  dis- 
solving 1  part  of  iodine  and  1  of  potassium  iodide  in  3  parts 
of  glycerin. 

More  Tests. — 

Professor  Gordin  advocates  tests  for  all  the  fluidextracts 
and  tinctures  of  the  Pharmacopoeia  by  which  they  may  be 
identified.  He  suggests  a  statement  of  the  proper  specific 
gravity,  alcohol  strength,  and  amount  of  extractive  for  each 
preparation. 

Affinities. — 

The  absorption  of  dyes  by  linen  and  other  textile  fibers  is 
thought  to  be  due  to  a  colloidal  condition  of  the  fiber,  and  is 
dubbed  as  "colloidal  affinity"  in  distinction  to  absorption  by 
porosity,  which  is  dubbed  "capillary  affinity." 

For  Suppositories. — 

Professor  H.  A.  B.  Dunning  recommends  a  mixture  of 
825^  per  cent  cacao  butter,  15  per  cent  castor  oil,  and  2]^  per 
cent  white  wax  as  superior  to  cacao  butter  alone  for  sup- 
positories, especially  in  warm  weather. 

The  Chemistry  of  Nationality.— 

A  German  chemist  has  announced  a  chemical  test  by 
which  American  and  Austrian  petroleums  can  be  distinguished,, 
either  alone  or  in  mixtures. 
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BUSINESS  HINTS. 


A  Taft  Window.— 

President  Taft  was  made  the  subject  of  a  window  trim  in 
the  store  of  A.  P.  Coolidge,  Helena,  Ark.,  the  occasion  for 
the  display  being  the  observation  of  Taft  day  on  October  27, 
A  miniature  White  House  occupied  the  center  of  the  window. 
It  was  47  inches  long  and  was  patterned  after  an  old  photo- 
graph of  the  famous  building  at  Washington.  Mr.  Coolidge 
cut  the  miniature  out  of  white  cardboard,  the  dimensions 
being  proportionate  to  those  of  the  photograph.  Of  course, 
President   Taft's  picture   was   prominent.      Parchment  paper 


was  used  for  the  window  glass  in  the  White  House  and  the 
fringe  from  candy  boxes  for  the  fences. 

No  detail  was  omitted.  Even  the  lamps  on  the  corner 
columns  were  duplicated.  Across  the  window  ran  the  sign: 
^'Taft's  Headquarters,"  the  lettering  being  done  in  colors — 
red,  white,  and  blue.  At  night  the  white  house  was  illumi- 
nated, attracting  a  great  deal  of  attention. 

Mr.  Coolidge,  proprietor  of  the  Ridge  City  Drug  Store,  is 
the  man  on  the  right  of  the  picture,  while  his  clerk,  Mr.  C.  C. 
Rogers,  stands  on  the  left. 

An  Opening  Announcement. — 

Bailey  &  Bottomley,  of  Detroit,  recently  opened  a  new 
store  on  Woodward  Avenue.  Desiring  to  acquaint  the  people 
in  their  vicinity  with  the  new  pharmacy,  they  distributed  a 
four-page  folder  announcing  their  opening.  Their  text  reads 
as  follows : 

LET'S    GET    ACQUAINTED. 

Saturday,  November  the  sixth,  nineteen  hundred  and  nine,  our 
New  Drug  Store  will  be  opened  for  business. 

We  have  endeavored  to  so  select  our  stock  that  we  may  be  able 
to  fill  the  wants  of  our  customers  as  readily  as  possible. 

In  every  department  quality  has  been  the  first  thought. 

The  Prescription  Room  is  equipped  with  only  the  best  drugs  and 
medicines — the  kind  the  doctor  expects  when   he  writes  prescriptions. 

Our  experience  was  obtained  in  two  of  Detroit's  best  stores,  which, 
combined  with  the  high  quality  of  our  drugs,  will  make  this  an  ideal 
prescription  store. 


Toilet  Articles  and  Sundries  have  been  selected  with  the  same  care 
as  to  quality,  and  a  desire  to  please  our  customers.. 

The  Candy  Case  will  hold  the  choicest  sweets.  MacDiamid's  Martha 
Washington,  White  House,  Foss'  Quality  Chocolates  need  no  comment; 
they  are  the  acme  of  quality  in  candy. 

The  Soda  Fountain  is  of  the  most  approved  type — the  new  Becker 
Iceless,  an  apparatus  that  draws  absolutely  perfect  soda.  Ice  Cream 
by   measure. 

Cigars  kept  as  they  should  be.  If  we  haven't  got  your  favorite 
smoke,  we  will  get  it. 

Our  method  of  serving  you  will  be — just  as  you  desire. 

If  you  cannot  come,  telephone  your  wants.     North  3122,  Oak  828. 

BAILEY    &    BOTTOMLEY, 

Druggists  and  Prescription    Specialists, 

J2jg  Woodward,  between  Palmer  and  Antoinette. 

The  paper  was  a  heavy  yellow  stock,  the  printing  being  done 
in  chocolate  color  with  a  touch  of  red  for  the  caption  and 
the  signature.  This  circular  to  the  laymen  in  the  vicinity 
was  only  part  of  a  general  programme.  Every  doctor  who 
visited  the  neighborhood  received  a  letter  announcing  the 
opening  and  inviting  him  to  call  at  his  convenience.  It 
happens  that  there  are  several  factories  in  the  vicinity.  Bailey 
&  Bottomley  sent  the  managers  of  these  institutions  a  letter 
telling  them  that  first  wants  for  the  injured  could  be  procured 
from  the  new  drug  store  at  all  times. 

Some  Calendar  Suggestions. — 

J.  T.  Pepper,  of  Woodstock,  Ontario,  writing  in  the 
October  Bulletin,  dwelt  on  the  advertising  value  of  calen- 
dars. The  recipients  are  wont  to  hang  them  on  the  walls  of 
their  homes,  giving  the  occupants  of  the  house  a  perpetual 
reminder  of  the  drug  store. 

Last   year   Crawford   &  Robinson   distributed   a   calendar 


I 


This  cardboard   calendar  was    distributed    last  year  by   Crawford  & 
Robinson,  of  Dayton,  Tenn. 

bearing  a  picture  of  their  pharmacy.     It  was  5  by  11  inches 
in  dimensions  and  hung  on  a  wire  loop  attached  to  the  top. 
We  dwell   particularly  on  the  latter  point  because   we  fre-  j 
quently  receive  artistic  calendars  which  bear  no  holes  or  loops 
for  their  suspension.    Some  people  would  throw  such  a  sped- 
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men  into  a  waste  basket  rather  than  take  the  trouble  to  drive 
a  nail  or  pin  through  it. 

J.  G.  Godding  &  Co.,  of  Boston,  Mass.,  celebrated  their 
twenty-fifth  anniversary  last  year  and  in  commemoration  of 
the  event  published  a  little  booklet  giving  a  brief  history  of 
the  company.  On  the  back  page  appeared  a  calendar  with  a 
brief  ad.  underneath  setting  forth  the  general  policies  of  the 
firm.  The  paper  was  a  heavy  white  stock  four  by  six  inches 
in  dimensions.  On  the  front  page  the  monogram  was  done 
in  silver. 

G.  B.  Wright,  a  British  pharmacist,  distributed  a  calendar 
last  January  containing  thirteen  pages,  the  last  one  having 
all  the  months  on  one  sheet.  Any  of  these  suggestions  will 
te  found  of  value  to  the  proprietor  who  desires  to  keep  his 
name  before  the  people  in  his  vicinity. 

A  Tooth-paste  Window. — 

Hans  C.  Hedegard,  Ph.C,  window  dresser  for  the  store  of 
Jackson  Bros.,  of  Oakland,  Cal.,  recently  arranged  a  tooth- 
paste display  which  markedly  increased  the  sale  of  the 
product.  Little  cards  were  stuck  on  the  window,  to  which 
were  attached  baby  ribbon  streamers.  These  led  up  to  the 
rear  of  the  window,  where  there  hung  a  huge  Euthymol  sign 


made  from  white  cardboard.  A  tube  of  Euthymol  Tooth 
Paste  rested  in  a  space  in  this  card  cut  out  for  the  purpose, 
while  near  it  were  pasted  a  few  violets.  The  floor  was  cov- 
ered with  packages  of  Euthymol  Tooth  Paste.  Single  cartons 
and  packages  of  one  dozen  were  grouped  about  the  floor  of 
the  window.  At  the  upper  corners  were  two  flags  furled  in 
quarter  circles  which,  together  with  the  paper  ribbon,  lent  a 
very  pretty  effect  to  the  display. 

How  to  Keep  Small  Bottles.— 

The  Southern  Pharmaceutical  Journal  describes  a  system 
employed  by  a  store  in  Pine  Bluff,  Ark.,  to  keep  small  bottles 
of  pills  or  chemicals.  The  plan  is  to  set  the  little  containers 
in  cigar  boxes,  each  one  bearing  a  letter  or  number.  An 
index  book  containing  an  alphabetical  record  of  the  stock  con- 
tamed  in  the  boxes  is  suspended  in  close  proximity.  This 
prevents  the  displacing  of  small  bottles,  and  the  record  pre- 
vents unnecessary  delay  in  finding  them.  A  system  is  also 
observed  to  keep  together  closely  related  articles. 


A  Camera  Free. — 

No  proposition  will  interest  people  quicker  than  the  pros- 
pect of  getting  something  for  nothing.  B.  C.  Cooban  &  Co., 
of  Chicago,  know  it,  for  they  recently  gave  a  folding  camera 
away  free.     The  conditions  of  the  gift  were  set  forth  in  the 


$35°2   Camera   Free 

6UESS  how  many  Tablets  there  are  in  the  bottle 
in  the  window— tablets  will  be  counted  Saturday 
night,  October  30,  by  a  boy  in  window;  the  one 
guessing  the  exact  or  nearest  to  the  number  gets  the 
S36.00  Camera  Free. 

4  A  FOLDING  POCKET 

Taking  a  Picture  434x64  inches. 
I  guess  that  there  are tablets  in  bottle 


Name_ 


Address„ 


NoTK— Fill  out  and  put  in  red  box  on  soap  case- 
pencil  also  there. 


The  voting  card,  exact  size. 

Cooban  literature  which  we  are  reproducing.    The  paper  was 
a  cardboard  stock  5J/2  inches  wide  and  nine  inches  long. 

The  idea  of  presenting  a  camera  to  the  person  guessing 
the  number  of  tablets  in  the  jar  must  have  aroused  a  lot  of 
interest  much  to  the  benefit  of  the  photographic  department 


COOBAN    WILL   GIVE   A 

$35=  Folding   Camera 
FREE 

TO  ONE  OF  HIS  CUSTOMERS 


•m««m  C»»bstt  kttow*  «bAl  >  spUadid  "p«l"  s  c. 
gtrnd  CAiB«r«  M  •  ^(mImm  le  ynMsl  to  oa«  of  b 


s  l«r  of  lablcli  disputed  I 
wiDdow      No    one    ktioo 


Wiibcvary  10c.  «ortb  purchaicd  •! 
Cookaa'B  bclwMa  sow  and  Salor- 
dar-  October  JOtb.  yon  will  (ct  a  If* 
i,»€ttiat  hckci,  iibtcb  yos  crc  to  stc 
la  tMsstoC  bow  nuDT  tablets  *r«  in 
tbc  lar.  Yoa  C<t  ^aciscs  every  time 
■  make  ■  parchate— 


-J     r^^^j     £«•»€•  as  Itiere  arc  dines  >o  yoor 

?     '~f-'f'\']W      p»rchas«— two   £««saes    with    a  20c. 

I         parcluse,  five  wilb  SCc.  and  lo  oo. 


TMa  cMllcsl  cads  Salarday.  Oci^cr  MIk.  and  «o  faesses  will  bt 
received  ali«r  (hal  dale  Meaday,  Not.  1*1  we  will  ceaal  ibc  tablets  asd 
a*d  Ibea  |o  tbro«(b  tb«ga«ss«B  to  6>d  wbo  Ant  (aessed  (be  correct  nam- 
l>er  or  {«<i>ed  nearest  lb«  correct  saBber  of  tablets  aad  tbat  person 
will  b«  presented  wiib  o«r  camera  priio. 

Tk«  camera  %v«  win  tlv*  away  is  a  No  4A  (foldiac)  mads  by 
TAv  Katlmmn  Kodak  Company  wbicb  is  as  abaolale  iaaraatcc  ol  its  6ns 
qaality      It  lake*  plciares  iHK*>i.     U  is  very  li|bl  and  very  bandy  to 

B.  S.  COOBAN  &  CO. 

Neraul  Boulevard  >nd  63rd  Street. 


The  announcement,  considerably  reduced  in  size. 

if  not  to  the  whole  store.  B.  S.  Cooban  makes  the  most  of 
the  camera  business.  On  page  325  of  the  August  Bulletin 
he  had  an  article  setting  forth  his  experience  with  this  line 
of  goods. 
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Flavoring  Extracts  in  Tubes. — 

It  is  surprising  how  many  preparations  may  be  put  up  in 
collapsible  tubes.  H.  C.  Bradford,  of  Nashville,  Tenn.,  writ- 
ing in  Merck's  Report,  dwells  on  the  feasibility  of  selling 
flavoring  extracts  in  such  containers. 

Mr.  Bradford  says  that  these  have  but  recently  been 
placed  on  the  market  in  this  form,  and  have  made  quite  a 
hit.  They  are  still  by  no  means  common,  and  very  few  stores 
as  yet  have  them,  the  selling  being  done  almost  exclusively 
by  agents.  Properly  pushed,  this  line  should  help  the  drug- 
gist to  win  back  to  himself  a  portion  at  least  of  the  extra 
trade,  which  has  too  long  been  conceded  almost  entirely  to 
the  grocers.  The  formulas  given  will  furnish  first-class 
products  that  will  please  the  best  trade  and  give  satisfaction 
to  all.  It  is  supposed  that  they  will  be  packaged  in  two- 
ounce  tubes  and  sold  at  25  cents,  though  a  smaller  or  larger 
package  may  be  used,  if  conditions  justify  or  demand  it. 
The  one  named,  however,  will  be  found  to  fit  the  majority 
of  cases,  and  is  better  adapted  than  almost  any  other.  All 
the  large  agents'  houses  handling  this  line  use  this  size  almost 
exclusively. 

EXTRACT    OF   VANILLA    AND    CUMARIN     (PASTE    FOR   TUBES). 

Vanillin     300  grains. 

Cumarin     150  grains. 

Caramel    sufficient. 

Glycerin     sufficient. 

Heavy  glucose,  to  make 10  pints. 


Rub  the  vanillin  and  cumarin  to  a  smooth  paste  with  a  sufficiency 
of  glycerin,  mix  in  the  glucose,  and  finally  add  caramel  to  make  the 
desired  color.  The  glucose  used  in  this  work  should  have  a  sp.  gr. 
of  about  1500  in  order  that  the  finished  product  may  be  of  the  proper 
consistency. 

LEMON  FLAVOR  (PASTE  FOR  TUBES). 

Oil   of   l6mon 16   fluidounces. 

Citral    1   ounce. 

Glucose,   to   make 3   gallons. 

Prepare  like  vanilla.  It  may  be  colored  if  desired,  using  either  a 
tincture  of  turmeric  or  the  proper  coal-tar  dye. 

EXTRACT     OF    ORANGE     (PASTE    FOR    TUBES). 

Oil  of  orange 16  fluidounces. 

Glucose,   to   make 2   gallons. 

Prepare  exactly  as  lemon,  including  color,  if  desired. 

EXTRACT    OF    ALMOND    (PASTE    FOR   TUBES). 

Bitter  oil  of  almonds   (free   from  HCN), 

8  fluidounces. 
Glucose,  to  make 1  gallon. 

Prepare  like  the  preceding. 

EXTRACT    OF    CINNAMON     (PASTE    FOR    TUBES). 

Oil   of   cassia 2    fluidounces. 

Glucose,   to   make 20    ounces. 

Prepare  like  the   preceding. 


The  "Preserved  and  Unpreserved  Varieties"  of  Hydrogen 
Peroxide. — 

An  editorial  on  this  subject  appeared  in  the  August  issue 
of  Modern  Pharmacy.  Experiments  were  reported  upon  which 
had  been  conducted  for  the  purpose  of  determining  the  keep- 
ing qualities  of  hydrogen  peroxide  preserved  and  unpre- 
served with  acetanilide.  The  conclusion  was  reached  that 
this  product  rapidly  deteriorated  unless  it  was  preserved,  and 


A  Thriving  Maryland  Pharmacy.— The  accompanying  illustration  represents  an  interior  view  of  the  store  of  P.  D.  Cottingham  &  Co.  of  Snow 
Hill,  Md.  This  concern  is  an  old  one  with  a  history  dating  back  as  far  as  1849,  when  it  assumed  its  present  name.  The  ownership  is  invested  in  Zadok 
Powell,  senior  member  of  the  company,  and  W.  C.  Powell,  junior  member.   During  the  current  year  the  elder  Powell  celebrated  his  fiftieth  anniversary. 
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that  there  was  no  other  way  of  preventing  the  loss  of  free 
oxygen. 

The  experiments  were  conducted  primarily  to  determine 
the  keeping  qualities  of  a  particular  brand  of  hydrogen 
peroxide  on  the  market.  This  product  is  not  preserved  with 
acetanilide  and  the  manufacturers  claim  that  there  is  no 
necessity  for  using  a  preservative.  Three  fresh  packages  of 
this  particular  article  were  purchased  and  they  were  put  side 
by  side  with  three  bottles  of  a  product  made  by  another  house 
and  preserved  with  a  small  quantity  of  acetanilide.  The 
comparative  loss  of  oxygen  is  shown  in  the  following  table: 


COMPABATIVI 

Loss   or  OXYGBN. 

3  Months. 
Per  cent. 

11  Months. 
Per  cent. 

21  Months. 
Per  cent. 

P.,  D.  &  Co/s  No.  1  (preserved),.. 

No.  2           *• 

No.  3 
Competitor's    No.  1   (unpreserved) 

No.  2 

No.  3 

0.0 
0.0 
0.0 
2.13 
2.63 
16.72 

0.67 
0.00 
0.47 
25.48 
22.61 
71.0 

12.8 
9.8 
10.4 
70.3 
57.8 
91.9 

From  this  table  the  editor  of  Modem  Pharmacy  draws  the 
conclusion  that  it  is  impossible  to  keep  hydrogen  peroxide 
unless  it  is  preserved  with  acetanilide.  In  21  months  the 
three  unpreserved  specimens  had  lost  from  57.8  to  91.9  per 
cent  of  their  content  of  oxygen,  whereas  the  preserved  speci- 
mens had  lost  only  from  9.8  to  12.6  per  cent. 

Filtering  Through  Cotton. — 

Hague  (Meyer  Bros.  Druggist)  says  that  filtration  through 
cotton  is  the  most  difficult  filtration  process,  and  recommends 
to  the  inexperienced  the  following  precautions:    The  tuft  of 


cotton  should  be  all  in  one  piece  and  not  several  small  pieces 
rolled  together ;  the  neck  of  the  funnel  and  the  hands  should 
be  dry  when  placing  the  cotton  in  position;  the  end  of  the 
finger  should  not  be  placed  under  the  tip  of  the  funnel  stem 
in  moving  a  full  funnel,  as  the  liquid  and  air  in  the  funnel 
stem  will  force  the  cotton  out  of  its  position.  When  filter- 
ing into  a  bottle  or  flask,  the  funnel  should  preferably  be 
placed  in  the  ring  of  a  filter  stand;  but  if  set  directly  into  the 
flask,  sufficient  space  should  be  provided  for  the  escape  of 
air,  which  would  otherwise  be  imprisoned  and  force  the  cot- 
ton out  of  position.  In  filtering  such  preparations  as  elixir 
of  yerba  santa,  in  which  pumice  stone  is  used  (or  any  other 
gritty  substances),  always  strain  the  liquid  through  cheese- 
cloth before  pouring  upon  the  cotton,  as  the  pumice  settles 
on  the  cotton  and  clogs  filtration.  In  filtering  eye-washes, 
only  the  smallest  portion  of  cotton  should  be  used,  as  larger 
amounts  absorb  too  much  of  the  liquid. 

Inert  PilJ    Excipient  for  Unstable  Salts. — 

P.  Charles  {Bull,  comm.,  35,  378)  offers  an  excellent  ex- 
cipient for  producing  firm,  stable  pills  with  active  ingredients 
which  arc  deliquescent  or  otherwise  easily  altered: 

Kaolin,  calcined  and  finely  powdered 2  parts. 

Anhydrous   sodium   sulphate 1  part. 

Water,  not  exceeding 1  part. 

The  kaolin  and  anhydrous  sodium  sulphate  should  be  rubbed  down 
to  the  finest  possible  powder;  the  active  ingredient  is  then  intimately 
mixed:  and  then  just  sufficient  water  added  to  bind  the  mass,  which 
should  be  quickly  rolled  out  into  pills.  Since  the  mass  gets  hard  very 
quickly,  no  more  of  the  powder  should  be  added  at  a  time  than  it 
sufficient  for  one  lot  of  pills. 

The  pills  thus  made,  although  they  set  very  hard,  readily 
disintegrate  in  the  presence  of  moisture. 


A  Thbivinc  Maryland  PHA«iiACY.-Not  a  little  of  the  present  high  standing  of  P.  D.  Cottingham  &  Co.  is  dueTto  the  junior  Powell,  who  is  a 
member  of  the  Maryland  Board  of  Pharmacy.  For  several  years  he  has  been  prominent  in  pharmaceutical  affairs  of  the  State,  The  accompanying 
illustration  represents  a  view  of  the  dispensing  room.    We  assume  that  the  gentleman  rotating  the  pestle  is  the  elder  Mr,  Powell. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  {2)  queries  must  reach  us  before  the  i^th  of 
the  month  to  be  answered  in  the  Buivi^ETiN  of  the  month 
following;  (j)  inquirers  m,ust  in  every  instance  be  reg- 
.  ular  subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Liquid  Metal  Polish — Two  Queries. 

F.  H.  M.  writes:  "Please  publish  the  formuJa  of  a  metal 
polish  in  which  the  polishing  powder  is  suspended  in  gasoline 
or  some  other  liquid." 

Answering  this  query  we  quote  the  following  from  the 
American  Druggist: 

A  few  of  the  liquid  metal  polishes  on  the  market  contain 
ammonium  oleate  made  by  combining  crude  oleic  acid  with  ammonia 
water  and  incorporating  some  fine  silicious  powder,  such  as  kieselguhr, 
rottenstone,  etc.  The  ammonium  oleate  idea  is,  however,  a  compara- 
tively recent  development.  More  of  a  typical  formula  for  a  liquid 
metal  polish  is  the  following: 

Putty    powder 6  ounces. 

Kieselguhr 20  ounces, 

Bath    brick 2  ounces. 

Emery    1   ounce. 

Rottenstone     1}4  ounces. 

Mix  well  together  and  add  gradually  the  following: 

Wood  alcohol 154  pints. 

Turpentine    1  P»nt- 

Petrolatum    5  pints. 

Ammonia    water 1  pint. 

Oil  of  citronella }4  ounce. 

The  difficulty  experienced  with  most  liquid  metal  polishes  is  to 
keep  the  polishing  ingredients  in  suspension.  If  the  vehicle  is  made 
too  heavy,  as  with  a  crude  ammonium  oleate  compound,  a  wide- 
mouthed  bottle  is  necessary,  while  the  problem  with  a  thinner  prepara- 
tion is  to  prevent  the  kieselghur  from  caking  at  the  bottom  of  the 
bottle.  A  mixture  of  ordinary  kerosene  oil  and  crude  ol«ic  acid  makes 
a  good  vehicle  for  a  liquid  metal  polish  or  Putz.  One  part  of  kerosene 
to  five  parts  of  crude  oleic  acid  is  about  the  right  proportion  to  use, 
and  to  a  pint  of  such  a  mixture  there  may  be  added  two  ounces  of 
kieselguhr  and  ten  or  twelve  drops  of  oil  of  mirbane. 

C.  L.  B.  has  been  having  trouble  making  a  satisfactory 
metal  polish.  He  wants  an  emulsion  pink  in  color  and  simi- 
lar to  some  of  the  proprietary  brands  on  the  market.  He 
adds:  "I  have  been  using  oleic  acid,  ammonia,  benzene, 
oxalic  acid,  and  tripoli,  but  cannot  get  a  polish  that  will 
leave  a  rich  luster." 

The  following  formula  is  recommended  for  machinery  by 
the  chemical  laboratory  of  the  industrial  museum  of  Batavia: 

Oil  of   turpentine 15  parts. 

Oil  of  stearine 25  parts. 

Jewelers'    red 25  parts. 

Animal  charcoal  of  superior  quality 45  parts. 

Alcohol  is  added  to  that  mixture  in  such  a  quantity  as  to 
render  it  almost  liquid;  then  by  means  of  a  brush  it  is  put 
on  those  parts  that  are  to  be  polished.  When  the  alcohol 
has  dried,  the  remaining  cover  is  rubbed  with  a  mixture  of 
45  parts  of  animal  charcoal  and  25  parts  jewelers'  red.  The 
rubbed  parts  will  become  quite  clean  and  bright. 


Hydrogen  Sulphide  in   Spring    Water. 

K.  E.  A.  writes  us  as  follows :  "I  sent  an  empty  five- 
gallon  jug,  perfectly  clean,  into  the  country  to  be  filled  with 
a  spring  water  from  what  is  considered  to  be  one  of  the 
best  running  springs  around  this  part  of  the  country.     The 


jug  was  corked  and  stood  in  my  store  for  about  six  weeks. 
One  day  I  detected  an  odor  characteristic  of  hydrogen  sul- 
phide gas.  Upon  removing  the  cork  from  the  jug  I  found 
that  some  chemical  change  had  taken  place  with  the  genera- 
tion of  hydrogen  sulphide.     Please  explain  this." 

Hydrogen  sulphide  is  not  uncommon  in  spring  water. 
Possibly  the  odor  in  the  present  instance  could  not  be  de- 
tected at  first  owing  to  the  fact  that  the  gas  was  thoroughly 
diffused  in  the  liquid.  On  standing,  the  hydrogen  sulphide 
collected  at  the  top  of  the  container  so  that  the  druggist  got 
a  whiff  of  the  more  concentrated  gas.  Perhaps,  on  the  other 
hand,  the  sulphur  was  present  in  the  water  as  soluble  sulphide 
of  calcium  or  other  alkali,  which  by  some  chemical  change 
combined  with  hydrogen  to  form  the  offensive  hydrogen 
sulphide. 

Tincture  of  Ginger  and  Spirit  of  Lemon  in  Local  Option 
Territory. 

F.  C.  R.  submits  the  following  clipping  from  a  recent 
issue  of  N.  A.  R.  D.  Notes  and  asks  us  our  opinion  of  the 
matter : 

In  response  to  an  inquiry  of  J.  M.  Hawkins,  of  East  Prairie,  Mo.> 
Hon.  Jos.  W.  Errant,  counsel  for  the  N.  A.  R.  D.,  presents  the  fol- 
lowing: 

"Mr.  Hawkins  asks,  'Can  tincture  of  ginger  and  spirit  of  lemor» 
be  sold  in  local  option  territory  under  the  laws  of  Missouri?' 

"An  investigation  of  the  statutes  of  Missouri  shows  that  the  former 
pharmacy  law  of  the  State  of  M'isbouri  contained  a  provision  with  ref- 
erence to  the  sale  of  liquor  by  druggists.  When  the  old  pharmacy  law 
was  repealed  and  the  new  pharmacy  law  adopted,  the  particular  section 
relating  to  sales  of  liquor  by  druggists  was  preserved. 

"This  section  provides,  in  substance,  that  druggists  shall  not  sell 
alcohol  or  intoxicating  liquor  of  any  kind  in  any  quantity  less  than 
four  gallons  for  any  purpose,  except  on  a  written  prescription  of  a 
physician,  dated  and  signed,  and  this  prescription  must  be  obtained  from 
some  regularly  registered  practicing  physician.  The  prescription  must 
further  show  the  name  of  the  person  for  whom  the  prescription  is 
made  out,  and  it  must  also  declare  that  such  intoxicating  liquor  is 
prescribed   as  a   necessary  remedy. 

"If  my  reading  of  the  statute  is  correct,  this  is  the  provision  that 
would  also  govern  sales  of  tincture  of  ginger  and  spirit  of  lemon." 

We  have  submitted  the  foregoing  to  Charles  M.  Woodruff, 
a  well-known  Detroit  attorney  and  an  authority  on  pharma- 
ceutical jurisprudence.  Mr.  Woodruff  submits  the  following 
memorandum : 

Respecting  Mr.  Errant's  opinion  as  published  in  N.  A.  R.  D.  Notes: 
Depending  upon  the  rule  of  the  strict  construction  of  penal  statutes,  1 
do  not  believe  that  an  appellate  court  would  hold  that  a  sale  of  tincture 
of  ginger  or  spirit  of  lemon  in  good  faith  and  regular  course,  although 
not  upon  a  physician's  prescription,  was  a  sale  of  "alcohol"  or  "an  in- 
toxicating  liquor    of    any   kind." 

"Intoxicating  liquor  of  any  kind"  is  a  comprehensive  phrase  intended 
to  include  all  beverages  usually  sold  as  such,  like  ale,  porter,  wine, 
cordials,  etc.,  but  not  preparations  sold  for  other  purposes,  even  though, 
if  drunk  as  beverages,  they  might  intoxicate. 


Lemon  Kali. 

C.  W.  B.  writes  as  follows :  "Please  print  the  formula  of 
lemon  kali  made  in  England.  It  is  a  white  powder  which 
effervesces  with  water  and  is  used  to  prepare  a  summer 
drink." 

Lemon  kali  deserves  first  place  among  the  effervescing 
powders.  In  compounding  it,  the  ingredients  should  be  well 
dried  before  they  are  mixed,  and  the  work  should  be  done 
in  a  mortar.  The  best  plan  is  to  mix  the  tartaric  acid  and 
bicarbonate  in  the  mortar  first,  then  place  them  on  paper. 
Next  put  a  few  ounces  of  the  sugar  in  the  mortar,  over  this 
sprinkle  the  oil  of  lemon,  and  stir  well ;  add  more  sugar,  and 
so  on  until  it  is  thoroughly  blended;  then  mix  in  the  soda 
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and  acid,  and  sift  several  times.  If  made  by  the  hundred- 
weight the  oil  of  lemon  must  still  be  rubbed  up  with  a  suf- 
ficiency of  sugar  to  divide  it  thoroughly  without  leaving 
the  sugar  lumpy,  then  this  powder  may  be  added  to  the 
others,  and  the  whole  passed  several  times  through  a  Gard- 
ner's mixer  and  sifter.  The  makers  of  this  machine  have 
adapted  to  it  a  useful  spraying  apparatus  which  enables  the 
flavoring  to  be  gradually  distributed  over  the  powders  as 
they  are  brushed  through  the  sieve. 

The  following  are  typical  formulas,  the  second  being  in- 
tended for  cheap  trade : 

(1)  Powdered   white   sugar 4  pounds. 

Powdered  tartaric  acid 8  pounds. 

Powdered    sodium    bicarbonate 2  pounds. 

Oil    of    lemon 2  drachms. 

M. 

(2)  Powdered   white   sugar 7  pounds. 

Powdered    sodium    bicarbonate 2  pounds. 

Powdered    taruric    acid 30  ounces. 

Powdered   acid  tartrate  of  potassium ....  4  ounces. 
Oil    of    lemon 2  drachms. 

M. 


Benzine  Cleaning  Compounds. 

H.  P.  submits  the  following  query:  "Can  you  give  me 
any  information  about  a  method  of  gelatinizing  benzine  for 
cleaning  purposes?" 

We  print  the  following  formulas  in  answer.  The  second 
one  should  serve  your  purpose : 


Oleate  of  ammonia   2  ounces. 

Solution  of  ammonia   2  ounces. 

Ether i  ounce. 

Benzine   , .  5  ounces. 

Chloroform .' . . .  .1  ounce. 

Mix  the  solution  and  oleate;  shake  well  and  add  the  ether;  shake, 
and  add  5  ounces  of  benzine;  agitate  thoroughly.  Then  add  1  ounce 
of  chloroform  and  shake  well.  Allow  the  mixture  to  stand  a  few 
minutes  and  shake  at  intervals,  when  a  mixture  having  the  consistency 
of  cream   and  showing  but   little   tendency  to   separate   will   result. 

BENZINE    JELLY. 

Tincture  of  quillaia  (1  in  5) 1]^  ounces. 

Benzine,  to  make    8  ounces. 

Shake  for  thirty  minutes  almost  continuously;  then  set  aside  to 
solidify,  which  happens  in  about  twelve  hours. 


Wine  of  Iron. 
N.  B.  makes  a  wine  of  iron  of  the  following  formula : 

Quinine  sulphate 48  grains. 

Cinchonidine  sulphate   48  grains. 

Dissolved  in  tincture  of  orange 4  ounces. 

Tben  add  iron  and  ammonium  citrate 1  ounce. 

Make  a  solution  in  eight  ounces  of  water  and  add  simple  syrup  to 
make  ten  ounces.     Add  enough  sherry  wine  to  make  1  gallon. 

"After  running  this  mixture  through  a  filter  for  five  or 
six  days,"  complains  the  querist,  "we  finally  managed  to  get 
a  clear  filtrate,  but  on  standing  some  days  a  sediment  formed. 
Some  time  ago  this  did  not  happen.  Can  you  explain  the 
difficulty  ?" 

We  had  no  trouble  in  preparing  this  mixture.  We  filtered 
it  through  talcum  immediately  after  compounding  it,  and  the 


A  Phakmackutical  Okchkstka.— In  South  Whitley,  Indiana,  is  a  very  creditable  orchestra  composed  entirely  of  young  people  in  the  town. 
The  organization  was  in  financial  straits  until  it  came  under  the  protecting  arm  of  the  Norris  Pharmacy.  Since  then  it  has  prospered  not  only  to  the 
benefit  of  the  Norris  Pharmacy  which  it  helps  to  advertise,  but  also  to  the  musical  and  social  betterment  of  South  Whitley.  Recently  on  a  Saturday 
night  the  members  gave  one  of  their  special  entertainments  in  the  drug  store  from  7.30  till  9.30.  All  who  called  were  treated  to  some  good  music  The 
programme  was  printed  previously  to  the  concert  in  the  IVhitUy  Courtly  News,  so  that  the  affair  was  given  considerable  publicity.  Mr,  Norris's  use  of 
an  orchestra  for  advertising  purposes  was  described  by  him  in  an  article  printed  in  the  Bi;llktin  for  June,  1908i  and  contributed  to  our  department  of 
"  Best  Advertising  Schemes." 
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liquid  has  remained  clear  for  more  than  a  week.  Let  us 
suggest  that  your  wine  of  iron  be  allowed  to  stand  for  a  few 
days  before  filtering.  Possibly  a  detannated  wine  would 
improve  the  formula. 


Chewing  Gum. 
A.  H. — Here  is  a  formula  for  making  chewing  gum: 

Gum  chicle   1  pound. 

Powdered  sugar 3   pounds. 

Flavoring a  sufficiency. 

The  gum  chicle  is  coarsely  powdered  and  triturated  with  1  pound 
of  the  sugar,  and  the  powder  passed  through  a  coarse  sieve.  _  The  re- 
mainder of  the  sugar  is  then  mixed  in,  and  the  vessel  containing  the 
mixture  is  heated  on  a  sand-bath  until  the  mass  softens  upon  stirring. 
It  is  then  well  worked  and  transferred  to  a  slab  sprinkled  with  sugar. 
The  flavoring  or  other  ingredients  are  next  sprinkled  upon  the  mass 
and  mixed  by  kneading.  Finally  it  is  rolled  out  into  thin  sheets  and 
cut  into  flat  sticks  of  the  desired  size. 

The  favorite  flavorings  are  peppermint  and  wintergreen 
oils,  but  cinnamon,  cardamoms,  cloves,  and  other  breath- 
perfumes  are  in  much  demand.  To  make  chewing  gum  on 
the  manufacturing  scale  special  machinery  is  used. 


Artificial  Maple  Syrup. 

C.  W.  B.  has  asked  us  for  a  formula  for  artificial  maple 
syrup. 

Supplementing  the  information  which  we  printed  on  page 
396  of  the  September  Bulletin,  we  offer  the  following  com- 
munication kindly  submitted  by  D.  C.  McDowell,  of  La 
Grange,  Ky. :  "Try  New  Orleans  sugar.  Boil  it  with  water 
to  which  has  been  added  the  outer  part  of  the  shell  bark  of 
the  hickory  tree.  When  a  thick  syrup  has  been  obtained, 
strain.  Nine-tenths  of  all  the  maple  syrup  sold  by  the 
farmers  in  this  part  of  the  country  is  made  in  this  way.  Of 
course,  the  product  can  be  improved  by  adding  a  small 
amount  of  genuine  maple  syrup  or  by  boiling  the  mixture 
with  small  pieces  of  wood  taken  from  the  sugar  maple  tree. 
It  is  needless  to  add  that  such  a  product  cannot  be  sold  as 
true  maple  syrup  and  the  label  must  indicate  the  contents." 


Crude  Petroleum  Oil  for  Falling  Hair. 

R.  W.  W.  sends  us  the  following  query:  "What  do  you 
think  of  crude  petroleum  oil  as  an  application  for  falling 
hair.    If  it  is  of  any  value,  how  is  it  best  used?" 

Applied  to  a  clean  scalp  by  massage,  a  little  petroleum 
oil  should  be  very  serviceable.  This  statement  applies,  how- 
ever, to  a  dry  scalp.  The  head  should  be  washed  with  soap 
solution  and  dried  before  applying  the  petrolatum.  The  oil 
is  rubbed  in  with  the  ifinger-tips,  care  being  exercised  to  avoid 
using  an  excessive  quantity.  Too  much  petrolatum  fills  the 
pores  of  the  scalp  and  remains  unabsorbed  on- the  surface. 


Liquid  Bluing. 

J.  M.  P.  writes  as  follows:  Please  furnish  me  with  the 
formula  of  a  liquid  bluing.  Prussian  blue  and  oxalic  acid 
do  not  give  as  good  a  color  as  my  competitors,  the  grocers, 
sell.     I  have  tried  aniline  colors  without  success. 

Try  the  following : 

Water 15    parts. 

Dissolve  in  this  lyi  parts  of  indigo-carmine. 
Add  J4  parts  of  gum  arable. 


Syrup  White  Pine  Compound  with  Tar. 

W.  E.  C. — "To  make  an  efficient  syrup  of  the  above  title, 
proceed  as  follows,  says  N.  A.  R.  D.  Notes: 

"Make  tar  water  as  directed  in  the  U.  S.  P.  under  syrup 
of  tar,  this  giving  about  16  ounces  of  filtrate,  which  con- 
tains about  iy2  ounces  of  alcohol.  To  use  this  filtrate  add 
]/2  ounce  of  alcohol  and  use  this  mixture  as  a  menstruum  in 
percolating  the  drugs  mentioned  under  compound  syrup  of 
white  pine,  N.  F.,  and  proceed  as  there  directed,  making 
allowance  for  the  lj4  ounces  of  sugar  which  the  filtrate  al- 
ready contains." 

The  alcohol  will  be  approximately  ten  per  cent,  although 
we  cannot  determine  that  by  theoretical  calculations. 


A   Dental  Anesthetic. 

P.  J.  asks  for  the  formula  of  a  dental  anesthetic  con- 
taining cocaine,  glycerin,  iodine,  eucalyptus,  and  gaultheria 
in  aqueous  solution. 

We  suggest  the  following  mixture: 

Cocaine   hydrochloride 73   grains. 

Iodine 4  grains. 

Thymol    4  grains. 

Eucalyptol     4  minims. 

Oil   of   gaultheria 8  minims. 

Alcohol    2  drachms. 

Glycerin     6  ounces. 

Water,   to  make 1  pint. 

Dissolve  the  iodine,  thymol,  eucalyptol,  and  oil  of  gaultheria  in  the 
alcohol  and  add  the  glycerin.  Dissolve  the  cocaine  salt  in  9  ounces  of 
water  and  add  it  to  the  glycerin  solution.  Make  up  to  one  pint 
and  filter. 

Clarifying   Wines. 

"Salicylic"  asks  in  what  quantities  gelatin  is  used  to 
clarify  wines  and   cider. 

Dissolve  15  grains  of  white  gelatin,  in  strips,  in  2J4 
drachms  of  distilled  water.  Use  heat  to  effect  a  solution. 
Add  the  gelatin  mixture  to  two  pints  of  wine,  let  the  liquid 
stand  a  week  and  filter. 


A   Laxative   Tablet. 

G.  N.  J.  wants  a  formula  for  the  manufacture  of  a  tablet 
containing  cascara  sagrada,  licorice  root,  and  boric  acid.  We 
suggest  the  following: 

Extract    of   cascara    sagrada 2  grains. 

Powdered  extract  of  licorice  root 1J4  grains. 

Powdered    boric    acid H  grain. 

Methyl    salicylate 1-10  minim. 

Powdered  sugar,   enough  to  make 1  tablet. 


A  DiMcult  Prescription. 

R.  M.  W.  wants  to  know  how  to  compound  the  following 
prescription  so  that  the  ichthyol  will  not  adhere  to  the  side 
of  the  bottle: 

Ichthyol     4  drachms. 

Ether   and   spirit   of  camphor,   in   equal 

parts,  enough  to  make 4  ounces. 

Mix  the  ether  and  the  spirit  of  camphor.  Then  add  the  ichthyol, 
and  no  further  trouble  will  be  experienced. 


A  Book  on  Coloring  Agents. 

L.  B.  S. — A  book  devoted  to  vegetable  coloring  matter  is 
published  by  Macmillan  &  Co.,  of  London  and  New  York. 
It  is  entitled:  "Organic  Coloring  Matter."  The  authors 
are  Schultz  and  Julius. 
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some     "Strong     Views 

on"     337 

of  pharmacy  contest  in  New  York  181 
fight  In  New  York  State 

6,     47 
In  New  York,  the  new.    444 
Nebraska,      group     pic- 
ture of  members  of. .    322 
secretaries  in  the  U.  S. .      85 
questions    answered,  .27,    73,    119, 
163,  206,  255,  292,  336,  381,  428, 

470,  612 
Boards  of  pharmacy,   certificate  ex- 
changes between.        4 
national  association 

of    239 

Bodemann,  Mrs.  Wilhelm,  portrait  of  103 
Bodemann,    Wilhelm:      "An    End    to 
Free   Telephones"    244 
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Bodemann,  Wllhelm,   cartoon  of  364 
personal  sketch  of.  362 
reports    on    tele- 
phone conditions.  417 
Boiling'  point   determinations,  appa- 
ratus  for    428 

Bookkeeping    hint,    a 170 

Book-marks,  your  ad.  on 75 


BOOK  REVIEWS: 

Analysis  of  Drug's  and  Medi- 
cines— Wilson    350 

Blakiston's  Visiting  List 44 

Botany  and  Pharmacognosy — 

Kraemer     621 

Cost-Accounting  Pathfinder. . .    303 
Critical  Revision  of  the  Genus 

Eucalyptus — Maiden     303 

Digest  of  Comments  on  the  U. 

S.   P 440 

Medical    Chaos    and    Crime — ■ 
Norman    Barnesby,    M.D....    520 

Merck's   Annual    Report 44 

"Modern  Pharmacist" — Bruder  303 
Never-Told  Tales — William  J. 

Robinson    521 

New     Standard     Formulary — 

Hiss  and  Ebert 440 

Pocket  Therapeutics  and  Dose 

Book — Stewart    350 

Potter's   Therapeutics    44 

Prescription    Writing    and 

Formulary — Swan    303 

Retail   Advertising  —  Farring- 

ton     303 

Stewart's    Compend    of    Phar- 
macy       303 

"350    Dollar    Ideas    for   Drug- 
gists"        129 

Treatise    on    Pharmacy — Cas- 

pari    520 

Vegetable   Proteins,   the 44 

Woman   303 

Books,  boosting  the  sale  of 61 

Boot,  Jesse,  knighted  in  England...        6 
Borax  solutions,  red  coloring  agents 

for    308 

Boron    349 

Borrowing  money,  the  advisability  of      51 

Boston  wants  the  A.  Ph.  A 137 

Bottles,   a  device  for  storing 430 

Bougies,    the  manufacture  of 264 

Bozeman  pharmacy    365 

Branch  Brothers'   store  in  Cleveland     15 
Brandt,  J.:     "Tried  and  AcQuitted".    288 

Brass,    polish    for 439 

British    Pharmaceutical    Conference, 

annual  meeting   of  the 356 

Bromides,    aromatics    for 440 

Brooklyn      Consolidated     Drug     Co., 

trouble   in    92 

Brown,  L.  D.,  portrait  of 497 

Brown    mixture,    an    improved    for- 
mula  for    477 

Brown,  store  of 149 

Bruun,  Harald  N.:     Sam,  the  Sales- 
man    512 

Bug    exterminator    window    display, 

162,   217 
poison,   a  window  display  of....   298 

Bulbs,    the    coloring   of 472 

Bulletin,  an  editorial  on  the 95,  139 

Bulletin   compliments.  .80,    125,    170, 

213,   260,  298,  433,   476 

of  Pharmacy  for   1910 7 

Bunyon  remedy   176 

Burhans,    M.    L.,   portrait  and   men- 
tion  of    185 

Burke,  H.   C,  portrait  of 22 

Business  accounting,  a  system  of...    203 

the  teaching  of 332 

Buttermilk,  lactone   217,  302 

at  the  fountain....   345 
developing  a  sale  on.    347 
pushing  business  on  215 
Buzzell,     Arthur     L. :       "A     Helpful 

Valentine"     69 

"The  Eclipse   of   Dr.   Von  Him- 
melstein"    329 


Cahoon-Lyon  Drug  Co.,  store  of. . . .    191 

Calcium  chlorhydrophosphate 394 

Calendar  for  advertising  schedule. .     82 

Camera  window  display,  a 254 

Campbell,   George  D.,  portrait  of...   466 


Camphor,   the  solubility  of 258 

the  volatility   of 41 

water     260 

Canada,   Sunday  trading  in 6 

Canadian    decision    regarding    chain 

stores    441 

Pharmaceutical       Association, 

the   401 

Oandidus,  Phillip   C,   death   of 144 

Candy,     a     symposium     on     by     six 

druggists    418 

business,  editorial  on   the 404 

drops,  to  prevent  from  becoming 

sticky    208 

establishing  a  business  in 432 

methods  of  advertising. 418 

symposium  in   the  Bulletin 492 

vs.   tobacco    468 

window  display   116 

Cans,  a  device  for  lifting 29 

a  paint  for  dipping 307 

Capsule    filling    hint,    a 29 

Capsules,  a  funny  story  about 259 

empty,  a  container  for 257 

putting   methylene  blue   into.   388 

Carbolic  acid  In  oil 306 

ordinances     50,   444 

dentifrice    308 

law,    another    183 

Cardamom,  compound  spirit  of 435 

Carmin   and  cumin 131 

Carnegie  Foundation  report  on  med- 
ical colleges    266 

report  on  medical  schools. . . .   385 
Carnival,  a  druggist's  representative 

in  a   173 

Carteighe,   Michael,   death  of 268 

Cartoon  of  B.  E.  Pritchard 12 

of  Charles  P.  Mann 145 

of  Dr.   W.  C.  Anderson 100 

of  Henry  P.   Hynson 187 

of  Joseph   P.   Remington 454 

of    Professor    Beal 277 

of  Wilhelm   Bodemann 364 

Cash  discounts,  advantage  of  taking  140 

Caspari,   Chas.,   Jr.,   portrait   of 235 

Caspar!,    Prof.    Charles,    made    food 
and  drug  inspector  of  Maryland. .    269 

Cassaday,   Burton,   portrait  of 146 

Castor  oil,  powdered 41 

tasteless  —  see    "Tasteless 
Castor  Oil." 
Cataplasm  of  kaolin,  improvement  of  477 

Catgut  strings    351 

Celluloid,   the  many  uses  of 122 

Central   Drug  Co.,   store   of 148 

Chain  of  drug  stores,   the  Liggett. .        4 
store  developments.  .91,  134,  178, 

236,  353,  413,   441 
movement,  Thomas  Voegeli's 

opinion  of   the 432 

rumors    46 

Chandler,  Charles  F.,  retirement  of.      94 
Professor,  farewell  address  of  223 

souvenir,   a    213 

Chauffeur,   a  chesty 341 

Cheney,  Arthur  L.,  portrait  of 146 

Chicago   get    together  dinner 137 

Retail  Druggists'  Association, 

the    50 

sensation,  a 50 

the  liquor  situation  in 221 

Chigger  bites    526 

Chiggers,  a  remedy  for 440 

Chilblain  remedy,  a 107 

Chinaware  sale,  a 467 

Ohlorogenic  acid    41 

Chocolate  elixir,   aromatic 174 

Christmas    advertising    methods. 462,   465 

window   display,   a 522 

Christoph,    George    B.,   portrait   and 

mention   of    186 

Churchill's  drug  store 56 

Cigar-box  lids,  a  simple  holder  for. .   340 
Cigar  cooperative  company,  a  drug- 
gists'         445 

Cigars,   the  effects   of 349 

Circulating  library,  how  to  run  a...   192 
the  possibilities  of  a.   370 

Citrate  of  magnesia,  solution  of 117 

Clark,  Frank  B.,  portrait  of 146 

Clark,  Charles  H,  portrait  of 188 

Cleaning       clothes  —  see       "Clothes 
Cleaning." 
graduates    and     other     glass- 
ware       121 

mortars  and  pestles 294 

shelf  bottles   295 

soda  glasses   285 

windows    125 


Clerks,  a  national  home  for 490 

Clerk's  bureau  in  Idaho 6 

Clerks'   commissions    261 

Clerks  form  a  national  organization.   401 

sharing  profits  with 302 

Cleveland,  a  visit  to 13 

School  of  Pharmacy 16 

basket     ball 
team    ....   216 
Cliffe,   W.   L.,   portrait  and   mention 

of   186 

Closed  window,   a,   utilizing   for  ad- 
vertising purposes    121 

Clothes  cleaning  fluid 308 

the  dry  cleaning  of 440 

Cocaine  exposure  in  Philadelphia. . .   178 

precipitated   by   borax 264 

reform — see  "Anti-narcotic." 

regulations    concerning 269 

Code  of  ethics,  a  proposed 267 

Cod-liver  oil,  a 396 

wine  of   132 

Coffee    that    will    retain    its    fresh- 
ness         29 

Cold  cream,  advertising 38 

difficulties    483,526 

greaseles   or  peroxide 473 

of  roses    128 

vanishing    44 

Coleman,    John,    the    success    of    In 

analytical   work    32 

Collapsible   tubes,   a  device   for  fill- 
ing       515 

Collections,  the  handling  of 258 

Colloidal  solutions  are  bactericidal.   437 

Collodion,   antiseptic   flexible 88 

Colored  fires   219 

Coloring  agents  for  borax  solution.   308 

Colors  for  show  globes 481 

Color  standards  for  N.  F.  products.    271 

Comedones  or  blackheads 525 

Commercial  pharmacy  taught  in  col- 
leges        332 

Commissions    to   clerks 261 

Committee  of  Revision,  the  real....   443 

Compounding,  a  discussion  on 201 

Compound   resorcin   ointment 477 

solution  of  cresol 131,  218,  343 

spirit   of   cardamom 435 

tincture   of  benzoin 128 

of  gentian   39 

Condition   powder    132 

Confectionery,   a  symposium  on  the 

sale  of    418 

business,  the   404 

Conference    of   Pharmaceutical   Fac- 
ulties       240 

Conklin,  Assemblyman  Robert  S. ...        6 

Connecticut,  legislation  in 7 

Consolidated  Drug  Co.,  the 313 

Cooban,  B.  S.,  spring  opening  of. . . .   157 

Coody,  A.  S.,  portrait  of 102,  209 

Cook,  E.  Fullerton:    "Teaching  Busi- 
ness Methods  to  Pharmacists"  332 
"U.     S.    P.    Syrups    Made    from 

Fluidextracts"     61 

Cooperative  cigar  company 445 

company,  a  new 313 

Copper   arsenite    quite    insoluble    in 

glycerin    396 

the  cleaning  of 176 

Corks,   rendering   them  impermeable 

to    glycerinated    fluids 176 

to  prevent  from  sticking  to  the 

necks   of  bottles 122 

Corn  cure  window,  a 298 

salve    88 

Cosden,  Alfred  H.,  portrait  of 354 

Cottel,  Dr.  Willis  I.,  portrait  of 497 

Cottonseed  oil,   refining 176 

Coudrey  bill,   the 2,     48 

Cough  cure   108 

how   to   make  and  how   to 

sell    108 

drops,  how  to  make 24 

white  pine   483   , 

lozenges  window   37   1 

remedy,  advertising  a 81  1 

syrups — four   or  six  ounces   for  ] 

25     cents? 266 

Counter,   suggestions   for  increasing 

business  at  the 300 

Country  town,  building  business  in  a  340 
Coupons    tabooed   by   Chicago   drug- 
gists      358 

Crane,  W.   R.,   portrait  of 19 

Cream,  a  liquid  face 264 

toilet,  see  "Toilet  Cream,"  "Cold 
Cream,"  "Lotion,"  "Almond 
Cream,"  etc. 
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Credit  accounts,  the  handling  of...  258 
Creosotal,  a  permanent  emulsion  of  384 
Crgpe    paper    for    the    window,    the 

cutting    of •  •  •   '*<2 

Cresol,  compound  solution  of...  .131, 

218,  343 
Crlpps,    Ernest    C:    "His    First    and 

Last   Mistake"    500 

"Thoughts  for  the  New  Year"..      17 
Crushed  fruits,  the  preservation  of.      70 
Crystalline  chemicals  and  high  tem- 
peratures        ^*' 

Cunningham,  Andrew  R.,  store  of. .  149 
"Cure"  question,  a  decision  on  the. .    486 

"Cures"   for  narcotic  fiends 223 

Curry.    F.     R.,    on    the    dead    stock 

problem 153 

Curry,    H.    M.,    on    the    dead    stock 

problem 153 

portrait  of 153 

D 

Dandruff,   an   application    for 439 

cure,  a. 106 

Daugherty.  John  W.,  portrait  of 325 

Daugherty,  W.  C,  pharmacy  of 56 

Davis,  John  A.,  portrait  of 188 

Dead  stock,  how  to  dispose  of 150 

how  to  handle  it 328 

problem  —  a   symposium   by 

several  druggists 150 

Decatur  Drug  Company,   description 

of  the  pharmacy  of 22 

Delivery  ad.,  a 218 

of  goods,  a  card  to  announce  the  294 

Dentifrice,  a  carbolic 808 

Denver     resolutions     regarding     the 

drug  Journals 138 

Deodorized  tincture  of  opium 343 

Derivative  question,  the 486 

Detannating  grape  juice 440 

Deterioration,     alleged     in     fluidex- 

tracts  and  tinctures 316 

In  tinctures  and  fluldextracts, 

the  alleged 8,     80 

Detroit     Drug     Company,     business 

methods  of.. .    510 

store    of 148 

De  Voe,  Mrs.  Etta,  store  of 405 

Digest  of  Comments  on  the  U.  S.  P. 

and   N.  F 93 

Diner,    Jacob,   portrait  and   mention 

of    98 

Disinfectant   house,   buncoed   by  a. .    297 

Disinfectants    for  wiater  closets 483 

the  action  of 627 

Dispensing,   a  discussion  on 201 

a  talk  on 290 

by    physicians — see     "Medical 
Dispensing." 
Distilled    water,    a    discovery    with 

reference  to 841 

"Dollar   Ideas," 28, 

165,  208,  257,  294,  343,  383,  430,  615 
"Dollar    Ideas    for    Druggists,    350, " 

out    in    book    form 129 

Doll  voting  contest,  a 466 

Don't   play   with    flre! 860 

Door   signs    208 

Dorland,     Ralph     E.,     portrait     and 

mention   of 186 

Doses  advocated  for  the  U.   S.   P. . .    366 

in  the  U.  S.  P 272,  475 

Drinking  cup,   the  public 400 

Drinks,  soda — see     Soda  Drinks." 
Druggists    elected    to    public    office 

485,   496,  497 

Druggist's    float,   a 483 

Drug  journals,   a  criticism   of 138 

the  wisdom  of  binding 183 

market,  conditions  in  the 435 

reform,   committee  on 180 

report  of  the  committee  on..    435 
store  syndicates — see  "Chain 

Stores." 
stores,    pictures   of — see    "Stores, 
Pictures    of." 

T>rugless  Drug   Store,   the" 602 

Drugs     in  a     geographical     window 

display 72 

Dry  cell,  to  make  a 436 

shampoo — see  "Shampoo." 

"Dry  Cleaning"  of  clothes 440 

Duncan,  William  D.,  portrait  of....    146 

Dunlap,  W.  J.,  portrait  of 108 

Dunning,   Fred  R.,  portrait  of 20 

Dunning,  H.  A.   B.:   "Some  Interest- 
ing Prescriptions" 290 


Dusting  powder,  a  container  for....   384 
Dust  on  streets,  to  settle 438 

E 

Easter,  a  window  display  of 116 

Eberle,    Eugene  G.,   a  correction   re- 
garding       11 

honored 50 

Eberle,  Mrs.  Eugene  G.,  portrait  of.    103 
Eclectic     medicines,     booklets     con- 
cerning       350 

Eczema   remedies 130 

Edwards  Drug  Co.,  store  of 365 

Effervescent  magnesium  sulphate...    132 
solution     of     magnesium     cit- 
rate    117,  430 

Egg   drinks    for    the    fountain 299 

shampoo,   liquid 130 

Ehrlich's   new    remedy   for  syphilis. 

403.  521 
Elected  to  office,  druggists.  485,  496,  497 

Electric  bulbs,  the  coloring  of 472 

Electricity     in     the    store,    a    point 

concerning   431 

Elixir  iron,  quinine  and  strychnine, 

trouble  with 896 

of  calcium  lactophosphate 435 

of  hypophosphites    439 

of  iron,    quinine    and    strychnine 

phosphates   246 

of   lactated    pepsin 852 

of  phosphates,     quinine    and 

strychnine    89 

of  the  glycerophosphates 436 

of    the    phosphates   of   Iron,    qui- 
nine and  strychnine 128 

Elkln.  Jr.,  Mrs.  W.  S.,  portrait  of..    189 

Empty  capsules,  a  container  for 257 

Emulsion  of  creosotal 884 

of  fixed  oils 263 

of  terebene    808 

without   water,   an 896 

England,  a  group  of  pharmaceutical 

students  in  (picture) 48 

irhorter  hours   In 860 

English  stable  liniment.." 888 

Engstrom.  E.  O..  on  the  dead  stock 

problem     160 

portrait  of 160 

Entrance    requirements    in    medical 

colleges     96 

Envelope   gum 43 

Essence      of      peppermint,      making 

green     883 

of  pepsin 268 

Esthetic  side-line,  an 492 

Etching  on  steel 181 

Euthymol  Tooth  Paste,  unique  meth- 
od of  advertsing  388 
window  display  or  427 

window,  a  tasteful 38 

Evans,  Geo.  B..  store  of 191 

Evaporating  dishes,  a  support  for. .     28 
Examination    questions — see    "Board 
Questions  Answered." 

Examinations,  a  discussion  of 491 

"Exciting  Experiences"  112,  194,  288.  372 
Exciting    Experiences,    an    editorial 

on  the 96 

Eye  lotion,  a  troublesome 342,  888 

lotions.  Indelible  labels  for 170 

F 

"Fable  of  the  Druggist  Who  Wanted 
to  Get  Rich  Quick" 378 

Fable  of  the  man  who  didn't  believe 
in  associations 140 

Face  cream 264 

— see      also      "Lotions,"      "Toilet 
Cream,"  "Cold  Cream,"  etc. 

powder,  liquid 396,  439 

wash,  green  coloring  agent  for  a  483 

Faded  writing,  a  method  of  restoring  515 

Fahey,   Edward  H..   portrait  of 496 

Farmacla      San       Rafael,       Fajardo, 
Porto   Rico 321 

Farrlngton,  Frank,  portrait  and  men- 
tion   of 276 

Fein,  Mary  A.,  portrait  and  mention 
of    363 

Ferrous  carbonate  pills,  stability  of  394 
iodide,  syrup  of 39 

Filing   prescriptions — see  "Prescrip- 
tions." 

Finance    In   the  drug  store.. 76,  141,  184 

Financing  a  drug  store 81 

Flnck,  L.  C.  (Illustrated),  as  a  great 
pitcher 319 


Finck,   Leon   C,    portrait  and  obitu- 
ary  notice   of 493 

Fink,  D.  J.,  portrait  of 146 

Finneran,  James  F.,  portrait  of 146 

Finney,   Burt,   portrait  and   mention 

of   276 

Fires,  colored 219 

Flsk,  F.  M.,  in  Masonic  costume 99 

Fitch.    Col.    E.   W.,   death   of 361 

Fixed  oils,  green  coloring  agent  for  352 

Flavoring  extracts,  advertising 127 

Flemer,  Lewis,    portrait  of 188 

views  of  on  board  ex- 
aminations     887 

Washington,  D.  C,  pic- 
tures of  an  automo- 
bile trip  of 40 

Float  in  a  parade,  a  druggist's 488 

Floor   polish 128 

polishes    4Z9 

Flour,    the  bleaching  of 487 

Flower  seeds,  Ijoosting  the  sale  of.     60 

Fluldextracts  and  tinctures 815 

— do  they  de- 
teriorate? 

8,       80 
the     perma- 
nence of . . .   316 
Food  and  drug  law  in  Connecticut. .       8 

laws.    State 47 

and  drugs  act,  decision  under  the  181 
enforcement  of  the.  356 
findings  under  the. .  315 
labeling     a     product 

under  the 42 

prosecutions       under 

the 2,  8, 

49,  136,  179, 
223,  398,  445,  485 
Formaldehyde   for   scabby   seed   po- 
tatoes.  Increasing  the  sale  of. . . .   166 
Formulas,   Imitation,   the   worthless- 

ness  of 182 

Fralley,  Mrs.  W.  O.,  portrait  of 147 

Freerlcks,       Frank       H.,       on       the 

N.  A,  R.  D 458 

French  salt 219 

Frolicsome   clerk,   the 469 

Frosting  window  glass 132 

Frost,   W.   A.,  portrait  and  mention 

of    ^55 

Fruit    trees,    sprays    for 301 

Fuchs,  Edmund  J.,  portrait  of 496 

Fuller,   O.   F.,  portrait  and   mention 

of    495 

Furniture  polish,  fine 3& 


O 

Galenicals — G  e  r  m  a  n     pharmacist* 
cannot  make  them  economically..     31 

Gargle   for  sore  throat 132 

Gates,  W.  I.,  portrait  of 102 

Gehrung,  J.  M.,  his  picture  and  his 

stores 109,  110,  111 

Gentian   compound,   tincture   of 39 

German     Apothecaries'     Association, 

the    home    of    In    Berlin 84 

Glasses,  to  clean 33 

Glass  objects,  to  clean 384 

Gleghorn,    James    S.,    on    the    dead 

stock  problem 151 

portrait    of 151 

C'-i'cerin  as  a  preservative 34ft 

benzoin  and  rose  water  combi- 
nation       619 

containers,     getting     the     last 

ounce   from 294 

Glycerophosphates,  elixir  of  the 435 

Godbold,  F.  C,  portrait  and  mention 

of    6» 

store    of 6S 

wants    the    A,    Ph.    A.    to   go    to 

New   Orleans T9 

Godding,   J.   G.,  portrait  of 242 

Godfrey's   Cordial   Improved 36 

Gold    fish,    and    aquarium    used    for 

advertising  purposes 468 

paint,  a  good  way  to  sell 295 

plating    524 

Good,  James  M.,   the  pharmacy  of..   324 
Goodlin,      Elmer      E.:      "Recovering 

Stolen  Goods" 378 

Graduates,   a  few   words   to   the....    140 

a  method  of  cleaning 384 

and   other   glassware,    to   clean  121 
in  pharmacy,    the 52 
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Graduation  prereauisite,  a  plea  for  280 

In   England    399 

in    Minnesota 355 

the 266,  489 

prerequisites,  the •   310 

requirement,    Thomas     Voegeli 

on  the 368 

Grandfather  cult,   the . • 484 

Grape  juice,  the  detannating  of 440 

Grater,  a  cheap • ^"q 

Gray  &  Worcester,  store  of 14» 

Gray  hair,   how   to  get  it 35Z 

Greaseless    cold     cream — see      Cold 

Green  color  for  a  face  wash 483 

for   fixed   oils 352 

spirit  of  peppermint 433 

Groups   of   drug   stores — see   '  Chain 

Drug  Stores."  ^  ,^„ 

Grunow   &   Patterson,   store  of 149 

Guilford,    H.    B.,    dined 445 

portrait    of 407 

Guilford,   Mrs.  H.   B.,  portrait  of. . .  147 

Gum    benzoin 129 

H 

Haas,   D.  T.,   portrait   of 497 

Hair  coloring  with  henna  leaves...    440 

dye   396 

oils   306 

powder   for   cleaning 88 

restorer,  a 86 

tonic    264 

an    unusual 43 

a  turbid 86 

red   coloring   agent  for  it....   352 

sage   308 

— to  turn  gray 352 

Hall  &  Lyon,   store  of 190 

Hall,  W.  A.,  store  of 148 

Hallberg,     C.     S.     N.,     portrait    and 

obituary    notice   of.    449 

six  snapshots  of 498 

Hand  lotion  for  farmers  and  others  525 

Hansen,  W.    K.,   portrait   of 497 

Hargis  pharmacy,  picture  of 131 

Harrington,  E.  W.,  pharmacy  of....    453 
Hart,     Joseph:     "Several     Business- 
Getting  Ideas" 503 

Hayhurst,   W.    C,    personal   mention 

of    327 

Headache  cologne 352 

drugs,    misbranding 223 

Health,  national  department  of....  265 
Heffner,  E.  F.,  on  the  N.  A.  R.  D.  . .  459 
Hegeman    &   Riker  corporation,    the 

new    353 

Corporation,    store   of 190 

Held,    Alfred,    portrait    of 497 

Helfman,   John:    "A  Visit   to   Cleve- 
land"         13 

Heller,  Charles  T.,  portrait  and  men- 
tion   of 317 

Henna  leaves   for   coloring  hair....    440 

Henry,  Frank  C,  portrait  of 188 

Henry,    O.,    note   concerning 98 

portrait    of 144 

Heroin,  compound,  a 87 

Hilton,    S.    L.,    operated   on 94 

portrait   of 188,   234 

Hires     root     beer     controversy     in 

Philadelphia    397 

Hoagland-Curtis  Co.  bougtit  out....   355 

Hoarhound,  syrup  of 39 

Holiday  advertising  methods.  ..  .462,  465 

goods,    a  special   table   for 515 

show   cards 516 

Hopp,     Lewis     C,     article     on     the 

pharmacy  of 199 

portrait    of 13 

Horse   liniment 308,  431 

Hot   drinks,   simple    method   of   dis- 
pensing     518 

Houghton,  B.   M.,   portrait  of 239 

Howe,  G.  F.  T.:  "The  Clerk  Wants  a 

Raise" 156 

Howell,   E.   v.,  a  football   hero 9 

Huder,   H.    J.,    store   of 190 

Huffman,  Bertha  Grace:  "The  Drug- 
less    Drug    Store" 502 

Huhn,   Charles   H.,  portrait  of 408 

presidential     address     be- 
fore the  N.  A.  R.  D 412 

Huhn,  Mrs.  Chas.  H,  portrait  of...    147 

of    147 

Huston,    Clyde,    portrait    of 68 

Huston,   Clyde:   "The   Frolic  of   the 
Drugs"    67 
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Hydrogen  peroxide,  a  report  on....   241 
the   germicidal   power 

of    480 

the  manufacture  of. .    264 
the  value  of  acetani- 

lide   in 394 

— to    preserve    or    not 

to  preserve? 222 

Hydrous    wool- fat,    the    preparation 

of    ol8 

Hynson,  Henry  P.,  cartoon  of ..   187 

on  the  dead  stock  prob- 

lem 152 

Hynson,  Henry  P.:  "Edward  Parrish 

and  His  Writings" •  •  •  •      » ' 

Hypodermic  tablets,  a  box  container 

for    295 

Hypophosphites,    elixir   of 439 

I 

Ibsen,  a  pharmacist  by  training 286 

a   portrait    of 287 

Ice    artificial oy o 

Ilh'ardt,    W.    K.,    portrait    and   men- 
tion   of ;•;.•"  ^'^ 

Illinois   Pharmaceutical  Association, 

group   picture  of 278 

Illinois   Pharmaceutical   Association, 
unique    snapshots     taken     at     the 

meeting   of  the 320 

Illinois,    soda  syrups   in 224 

Illiterate    orders 36,     78, 

80,   123,   124,   125,   169,   170,   212, 
213,   260,   297,  341,   388,   433,   476,   519 
Imitation    formulas,    the    worthless- 

ness  of •   182 

Importation   of   drugs   and   the  food 

and   drugs   act 356 

Incompatibilities,   two 43 

Indelible    labels 170 

stencil  inks 86 

India,  a  pharmacy  In 154 

Indiana  Board   of  Pharmacy,  exami- 
nation by 470 

examination,  an 512 

Indicator,  a  new 478 

Infant  mortality 338 

Insect  powder,  some  facts  regarding  509 

Insurance  company  in  Iowa,  new...        4 

protection,     druggists    careless 

about    360 

Interstate    reciprocity 4 

Iodoform,     removing     the     odor     of 

from  the  hands 431 

lover,    Domingo    Garcia,    Caibarien, 

Cuba,  store  of 321 

Iowa  liquor  law 4 

new  insurance  company  In......        4 

Iron,  quinine  and  strychnine,  elixir 
of  the  phos- 
phates of . . 

39,  128 
phosphates, 

elixir  of.  . .    246 
trouble  with.   395 

succinate    526 

tincture   of 174 

Irwin,  Will  W.,  portrait  of 102 

Itinerant  vender   bill   In   Ohio 5 

decision 490 

law  declared  unconsti- 
tutional        52 


J 

Jaborandi    alkaloids 129 

Jamaica  ginger  as  a  beverage 183 

Janke  Drug  Co.,   R.  A.,  stores  of...  365 

Jaynes  Drug  Co.,  store  of 191 

Jelinek,   J.   P.,  portrait  of 496 

Jenkins  Drug  Co.,   Marshall,   Texas, 

store    of 279 

Jewelry  department,  conducting  a..  161 

fake — is  it  another? 481 

Jobbers,   annual  meeting  of  the....  487 

Jobbing    amalgamations 355 

Joihnson,  Charles  D.,  portrait  of....  497 
Johnson,    F.    V.,    portrait    and    men- 
tion   of 325 

Johnson,   J.  T.,  portrait   of 496 

Johnson,  Robert  W.,  death  of 94 

Jones,    "Davy,"   portrait  and   sketch 

of    450 

Jordan,  Pope,  portrait  of 158 

Judge,  Charles  R.,  portrait  and  men- 
tion   of 55 

Judge  &  Dolph  Co.,  mention  of 325 


Jungmann,   Dr.   J.,   financial  difficul- 
ties of 278 

forced  into  bankruptcy 137 

in   financial   trouble 94 

store   of 190 

K 

Kansas,    the  liquor   situation    in....  243 
Pharmaceutical  Association  wel- 
comed      306 

Kebler,  Mrs.  Lyman  F.,  portrait  of.  189 

Kentucky,  anti-narcotic  reform  in,.  268 

board,  the  activity  of  the 226 

opium  prosecutions  In 444 

the  narcotic  problem  In 385 

Kerosene   in   pharmacy 477 

oil,  coloring  it  red 264 

Kidney   pills 44 

Kiefer,  Augustus,  death  of 137 

Kieselguhr — what    is    it? 86 

Kilmer,  Fred  B.:  "A  Gala  Suicide".  288 

Kinder  balsam 218 

Kinsel,   E.   C,  store  of 149 

Kline,   Mahlon   N.,   death   of 10 

Knox,    James    W.    T.,    portrait    and 

mention    of 451 

Kramerla,  syrup  of 62 

L 

Label    for   pricing   goods 431 

Labels — printing  them  directly  upon 

the  bottles    387 

Lacey  Drug  Co.,  the  drug  store  of.      26 
Lactone  buttermilk  at  the  fountain  345 
developing  a  sale  on. 

217,  347 
how   one   druggist 
started  business  on  215 

on   a   soda  menu 302 

Lanolin,    hydrous,    a    cheap    method 

of    making 472 

La  Pierre,  Mrs.  E.  H.,  portrait  of..   189 
La  Wall,   Charles   H.,   lectures  by..    452 

portrait   of 232,   505 

portrait  and  mention  of  362 
La  Wall,  Mrs.  Chas.  H.,  portrait  of  189 
La  Wall,   Mrs.    Chas.   H.:    "The   Op- 
portunities   for   Women   in    Phar- 
macy"       504 

Lee,  Mrs.  W.  E.,  portrait  of 147,  411 

Leete,    R.    A.:    "New    Thoughts    on 

Sunday   Closing" 249 

Legel,    John   G.,    portrait  of 497 

Legislation      against     medical     dis- 
pensing— see     "Medical    Dis- 
pensing." 

more  uniformity  in 94 

Lelth,  Harvey  I.,  dined 445 

portrait    of ,    410 

Lemberger,  Mrs.  Joseph  L.,  portrait 

of    189 

Liability  insurance  adopted  in  Phila- 
delphia        445 

Library,   circulating.   In    the  store..   370 

how  to  run  a  circulating 192 

Liggett  and  Riker  differences,  the..     92 

litigation    268 

troubles    178 

group  of  stores,  the 4 

Liggett,    Louis    K.,    and    the    chain 

store     combinations 353 

on  the  Riker  and  Hegeman  com- 
bination       442 

portrait  and  mention  of 143 

Lime  water 122 

a  point  concerning 482 

Lincoln — where  he  bought  drugs...   274 

Lindberg,    R.   J.,   portrait  of 496 

Liniment  for  animals 388 

Liniments  for  horses 308 

for    stock 431 

Linoleum,    the  cleaning   and  polish- 
ing of 308 

Lips  of  wax  figures,  coating  the....   526 

Liquefaction  of  drugs 129 

Liquid    bluing 80,     88 

— ^see  "Bluing." 

face  powder 396,  439 

soap    130 

Liquor   ammonii   anisatus 44,   264 

conditions  in  Iowa 314 

containing  proprietaries 357 

developments    4| 

law  in  Iowa * 

new  interstate " 

laws,  convicting  physicians  under 
the    359 
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Liquor  legislation   In   Connecticut..  7 

prosecutions    6 

question,  his  stand  on  the 211 

in  South  Dakota 487 

the    N.    A.    R.    D.   on    the 442 

selling   in    the   drug   store 78 

situation    in    Chicago 221 

"in    Kansas" 243 

the  general 227 

Liquors,    the   interstate  shipment   of  445 

Lloyd   library  enriched 490 

Local    option    movement — see 

"Liquor." 

Lohmann.  Jotin,  pharmacy  of... 436,  437 
Long,     Cleo     C:     "The     Frolicsome 

Clerlt"    469 

Lotion,  a  toilet 263 

for  the  hands 625 

Lowe,    Fredericlt    B. :     "Some    Facta 

About  Insect  Powder" 509 

Lowrie,   J.   C:    "Saltpetre   Dispensed 

for  Kpsom  Salt" 374 

Lumpkin.    O.    C,   portrait   and    men- 
tion   of 186 

Lyropodium,   how   to   make   tincture 

of    519 

Lyon,   Arthur  G.:   "Mailing  Lists"..  374 

M 

MacDonald,  Joe.  death  of 94 

Machine  oil,  coloring  agent  for 44 

Macy    case,    the 489 

Magazine  ads.  in  the  window 380 

Magazines,  a  window  display  of. . . .    291 

the   display  of 170 

Magnesium    citrate,   eftervescent   so- 
lution of 430.  482 

Magnesium    citrate,    effervescent    so- 
lution   of,    several    ways    of 

making    117 

citrate,   the  solution  of 517 

salts  as  an  antidote 350 

sulphate,    effervescent 132 

Mailing     lists,     some     points     con- 
cerning        127 

the  compilation  and  use 

of    374 

Mail  order  business,  developing  the.    391 

houses,  practices  of 316 

Mandrake   adulteration    (illustrated)   220 

Mange   remedies 439 

Mann,  Charles  F.,  cartoon  of 146 

on   the   N.   A.    R.    D 460 

portrait  of 407 

report  of  as  chairman  of 
the  N.  A.  R.  D.  Execu- 
tive  Committee 414 

store    of 148 

Mann,   Mrs.   Charles  F.,   portrait  of.    108 

Marble  polish 306 

Marking  goods 384 

Mars!!all  stores  in  Cleveland 16 

Maryland   law,   the 181 

Massachusetts  examination,  a... 255,  292 

Massage    cream 895 

Mason,  Harry  B.:    "In  St.  Louis  for 

a    Few    Days" 323 

"On  the  Art  of  Living"..   527 
"The   Price  of  Success"..    250 

Mathematics  in  a  prescription 175 

MoPonnell,   Charles  H.,  store  of...    191 
McKinley  day  made  a  special  occa- 

sl.n    19 

Mcl'herson,  O.   P.,   portrait  of 423 

McPherson,    O.    P.:    "The    Autobiog- 
raphy of  a  Druggist" 423 

Mead  syrup 220 

"Medical  Chaos  and  Crime" 520 

Medical    colleges    on     the    gridiron, 

266,  385 
dispensing,      attitude      of      the 

N.  A.  R.  D.  toward.    402,  408 

legislation    against 446 

proposition,    the 432 

the    campaign    against.  .356,  357 
Meerschaum  pipes,  the  coloring  and 

decolorizing  of ... .   474 
the    decolorizing    of, 

440,  618 
Membership  in  State  associations...   314 
increasing 

the  ..310,  400 
of    State    associations,     plans 

for    increasing   the 310 

Menthol  cones,  preparation  of 306 

mixture,  a  difficult 438 

pencils,   how   to  make 308 

Menu  card,  a. 82 


Mercury,  blnlodide  solution  of  in  oil  246 
Meredith,    H.    Lionel,   portrait   of. . .    188 

Merrell  Company,  the 401 

Merritt,  Henry  W.,  portrait  of 410 

Metabolized  cod  liver  oil  case,  2,  49,  180 

Methyl  alcohol   toxic 42 

Methylene  blue,  filling  capsules  with  388 

Meyer   Bros.,   a  visit   to 326 

Meyer,   Theodore  F.,  portrait  of....   327 
Michigan,   inspecting  drug  stores  in  444 
legislation,   some  comment   on.   516 
Pharmaceutical    Association,    a 

banquet   scene   of   the 307 

Retail    Druggists'    Association.    358 

the   two  associations   In 137 

Midsummer   quiet 309 

Milk   of  bismuth 525 

Mirrors,   a  device  for  holding 166 

the  silvering  of 481 

Missouri  Association,  a  curious  mis- 
take regarding 387 

Mold   for  wax,  a 29 

Molina,   Dr.  Wenceslac  F.,  store  of.    321 

Money,   the  borrowing  of 51,       76 

Monro.    Irwin    W. :    "A   Pharmacy   in 

East    India"    154 

Morland,  R.   L.,  portrait  of 188 

Mortar  rack,  a 75 

Mortars  and  pestles,  the  cleaning  of  294 
Mortimer,   A.:   "A  Prehistoric  Surg- 
ery  in   the  Window" 334 

Mosquito   preventives 175 

Moving  window  display,  a 118 

Moving  window  display,   a: ll'S 

Mucilage  of  acacia 83 

Muir,    Dr.    William,   portrait   of 409 

Murtyhy,   E.   W.,    portrait   of 496 

Musical  department,  conducting  a. .    161 

Muttertropfen   219 

"My    best   advertising   scheme" — see 

"Best  Advertising  Schemes." 
"My  most  exciting  experience" — see 
"Exciting  Experiences." 

N 

Nail  brushes,  advertising  for 348 

Narcotic  addiction  cures,  fakes  among  223 

problem,  the 385 

reform — see  "Anti-narcotic." 

Narcotics  on  a  revemie  basis 136 

N.  A.   R.  D.  activities 180 

and   A.    Ph.    A.,    amalgamation 

of  the 311 

and  the  U.   S.   P.   matter 232 

angry  over  pharmacopoeial   re- 
fusal       180 

attacked      by      the      American 
Medical       Association  —  see 
"American    Medical    Associa- 
tion." 
attitude     of     toward     National 

Department    of    Health,    409,  402 
editorial  on  the  Pittsburg  con- 
vention of  the. 402 

forthcoming  Pittsburg  meeting 

of  the 357 

future  plans  of 91 

membership,    the 617 

on  the  liquor  question 442 

proposed    legislative   campaign 

of    399 

response  of  to  A.  M.  A.  attack, 

402.  407 
— symposium     on     ty     several 

leaders    457 

telephone  work  of 417 

the  Pittsburg  convention  of  the  406 
National    Association    of    Boards    of 

Pharmacy    4,   239 

of    Pharmacologists..    401 
of     Retail     Druggists 
— see  "N.  A  R.  D." 
department     of     health     contro- 
versy       265 

Department   of  Health   proposi- 
tion        409 

Formulary — see  "N.  F." 

superfluous      formulas      In 

the    76 

Pharmaceutical    Society 6 

Neblett,     W.      E.,      unique      window 

display    of 302 

Riverside,  Cal.,  store  of 279 

Nebraska  Board  of  Pharmacy,  group 

pictures  of  members  of.; 322 

Neely,  W.   C.  store  of 365 

Negro's  hair,  taking  the  kinks  out  of     88 
"New      economic      order,"      the — see 
"Chain  Drug  Stores." 


New  Jersey  examination,  a.  ..27,  73, 

119,  163,  206 

New  Year,  advertisement  for  the...    126 

New  York  anti-narcotic  ordinance. .   443 

Board  of  Pharmacy,  the  new  444 

City,     drastic     anti-narcotic 

ordinance  in    398 

legislation   in    181 

new  anti-cocaine  law  in....    269 

new  pharmacy  law  in 265 

pharmacy   law  upheld 93 

N.  F.,  color  standards  for 271 

principles   of  revision   of 93 

— see  also  "National  Formulary." 

Norris,  O.  R..  portrait  of 161.  467 

Norrls.  O.  R.:  "Profitable  Side  Lines"  160 
Nosam,    Yrrah    B.:       "Fable    of    the 
Druggist  Who  Wanted  to  Get  Rich 

Quick"    378 

"No  souls  saved  after  twenty  min- 
utes"       476 


o 

Oborn  Chemical  Co..  a  warning  con- 
cerning     433 

Observer's  column,  the 97,  142,  273 

Odor,   to  drive  from  a  room 431 

Ohio,  a  good   measure  in 224 

anti-cocaine   reform   in 182 

new  anti-cocaine  law  in 314 

the    county     organization    move- 
ment   in    196 

Oil   of  bitter  almond 39 

of    peppermint,    decolorizing....  44 

of  sassafras,   the  distillation  of  480 
Ointment,       incorporating      salicylic 

acid   in    515 

Oldberg,  Mrs.  Oscar 189 

Oldberg,  Oscar,  in  California 54 

Oldfield,  R.  B.,  portrait  of 496 

Olive  oil  advertisement 348 

the  sale  of 21 

Olney    &    Jerman    Co.    absorbed    in 

Chicago     355 

Opening,  advertising  plans  for  an..  157 

a  new  store 81 

a  summer    302 

Opium,   deodorized  tincture  of 343 

prosecutions   in   Kentucky....  268 
Optician,    druggist    becomes    a    suc- 
cessful      218 

Order  blank  for  wall  paper 261 

Orders,   illiterate 36,  78,  80,   123, 

124,   125,   169,   170,   212,   213,   260, 

297,  341,  388,  433,   476,  619 
"Own    preparations" — see    "Special- 
ties." 

Oxygenated   tooth   powder 86 


P 

Paint  and  varnish  removers 219 

for  show  cards 384 

pushing  the  sale  of 161 

Palmer,  A.  L.,  portrait  and  mention 

of    98 

Paper-covered  fly-wheel,   oil-proofing 

a   526 

Papers  for  State  meetings 222 

Park  case,  the 181 

Parke,   Davis  &  Co.   establishes  em- 
ployees' pensions 268 

Parker  Drug  Co.,  store  of 207 

Parrlsh,    Edward    a   commentary   on 

by  Henry  P.  Hynson 57 

Parsons,    Charles    W.,    portrait    and 

mention  of 143 

Paste   for  hanging  paper 132 

Patent  medicine  advertisements.  Dr. 

Wiley  after 485 

prosecutions    486 

medicines,  a  window  display  of  395 

containing   alcohol    ....  224 

liquor 357 

— six  bottles  for  $5 444 

Paterson  drug  clerks  at  a  banquet. .  87 

Patton,  John  P.,  and  his  specialties.  259 

Pease,  A.  V.,  portrait  and  mention  of  317 

Pellote   220 

Pennsylvania  law,  novel  features  of 

the  proposed   446 

Peppermint,  green  spirit  of 383 

toothpaste 42 

Pepsin  in  an  alkaline  powder 307 

is   the   U.    S.    P.    standard  satis- 
factory?      248 

Percentages,  the  calculation  of 524 
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Percolator  stand,  a  rigid 121 

Perfume,  a  novel  way  to  advertise.   384 

Pergenol    305 

Peroxide     cold     cream  —  see     "  Cold 
Cream." 
of    hydrogen — see    "Hydrogen 
Peroxide." 
Pharmaceuticals     cannot     be     made 

economically   by    druggists 31 

Pharmaceutical   Syllabus    239 

adopted 400 

movement,  the.    312 
Prof.    Scoville's 
comment  on..    167 

the   136 

Pharmacists,  a  plea  for  better  edu- 
cated        296 

Pharmacopoeia,   a  governmental?.  .2,     48 

"Factory,"  the   455 

resolutions    regarding   the 

revision  of 168 

PharmacopcEial  convention  in  Wash- 
ington, editorial  on   the 225 

Pharmacopoeial  convention  in  "Wash- 
ington, report  of  the 230 

Pharmacopoeial   "graft"   nonsense...        2 

matters 136 

— see  also  "U.  S.  P." 

proposals,  three 93 

publicity    1,     49 

revision,  interest  in 180 

scope,  the  discussion  of. .   488 
Pharmacy      board      questions  —  see 
"Board  Questions  Answered." 

have  a  name  for  it 37 

Phenolphthalein — should  it  be  in  the 

U.   S.   P.?    83 

Philadelphia,     anti  -  narcotic    c  a  m  - 

paign  in    311 

•  druggists  commended 358 

Hires  root  beer  controversy 

in    397 

new  association  in 401 

propaganda  work  in 490 

the  anti-cocaine  crusade  in.    473 
Physl^cian    fined    for    verbally    pre- 
scribing          50 

Physicians,  advertising  to  the 301 

convicted  under  anti-narcotic 

and  liquor  laws 359 

dispensing   by — see   "Medical 
Dispensing." 

getting  the  business  of 374 

Pill  hopper,  novel 257 

Pills,  where  to  put  small  bottles  of.    343 
Pine,  Warren  C,  portrait  and  men- 
tion of    54 

Pipes,  meerschaum — see  "Meerschaum 

Pipes." 
Pittsburg,  N.  A,  R.  D.  meeting  at — 
see  "N.  A.  R.  D." 

Polish   for  brass 439 

for  marble 306 

for  silverware    264 

furniture    36 

Polishes   for  silverware 87 

Polonium    349 

Post-card  rack,  ads.  in  the 343 

trim,  a  novel 476 

Post-office  branch  thrown  out  by  one 

druggist    6 

Potassium  chlorate  tooth  paste 482 

Potts,  Mrs.   Thomas  H.,  portrait  of.    103 

Potts,  Thomas  H.,  portrait  of 409 

Powers-Kelly  Drug  Co.,  store  of . . . .     56 

Prerequisite  legislation 489 

a  plea  for 280 

movement   266,  310 

in  Chicago   355 

in  England    399 

requirement,  the    368 

Prescription  advertisement,  a 434 

books,  to  prevent  from  bulg- 
ing      208 

bottle  compartment    430 

business,  an  ad.  for  the....   301 
counter,  a  useful  device  at 

the    28 

department,   advertising  the 

38,  156,  503 
difficulties.  .43,   87,    130,   176, 
201,  264,  293,  307,  396,  438, 

481,  526 

file,  a  useful 522 

numbering    the    sections 

of  a  122 

filing  device 430 

idea,   a    75 

numbers  on  the  back  of  the 
label    384 


Prescription  pads,  a  cabinet  for....    166 

window,   a    434 

Prescriptions,  a  commentary  on  some  290 

a  discussion   of 201 

Preserving  milk 176 

Pretty  packages  sell  the  goods 173 

Price   of   success,    the 250 

Pricing  label,  a 431 

Pritchard,  B.  E.,  a  cartoon  of 12 

clever  speech  by 494 

on  the  N.  A.  R.  D 460 

Profits  and  earnings. 42,  76,  141,  184, 

203,  340 

Profit  sharing 302 

Propaganda,  U.  S.  P.  and  N.  F 410 

work    in    Philadelphia 490 

Prospect  Pharmacy  in   Cleveland...      15 

Protargol  solutions,   the  making  of.    433 

stains — removing  from  mortar     75 

Public  Drug  Co.,   store  of 191 

office,  druggists  elected  to.. 485, 

496,  497 
Publicity  in  U.  S.  P.  matters  secured  267 
Pure  food  and  drug  conditions 315 

Q 

Quantitative   analysis,    problems   in.    351 
Quering,   R.   H.:      "Ipecac  Saved   the 

Child"      289 

Questions  by  boards  of  pharmacy — 
see  "Board  Questions  Answered." 

Quinine,  a  new  alkaloid  like 305 

mixture'   a    troublesome 524 

R 

Rack    for    mortar 75 

for  test   tube 28 

Radium  bromide   349 

Rainfall    statistics    for    advertising 

purposes     301 

Rain  water,   the  purifying  of 175 

Ramsey,    George,   portrait   of 354 

Poit   pastes    480 

Raubenheimer,      Otto:        "Maximum 

Doses  in  the  U.   S.  P." 366 

Read,  H.  E.:     "Building  up  a  Wall- 

Paper  Business"    114 

Red   and   green   fires 85,  219 

coloring  for  hair  tonic 352 

Refilling  prescriptions,   a  novel  Idea 

concerning     384 

Registration,    the   revocation   of  for 

drinking     445 

Rehfuss,  Charles,   portrait  of 496 

Reid,  A.  M.,   portrait  of 496 

Remington,    Joseph   P.,   as   a   peace- 
maker       309 

as  a  poet 11 

cartoon   of 454 

portrait    of 231 

Remington,  Mrs.  Jos.  P.,   portrait  of  147 

Remittance   blank,  a   novel 342 

still   another    79,   297 

Reregistration,   the  principle  of   de- 
clared   valid    269 

Resorcin    ointment,    compound 477 

the  effect  of  sunlight  on 220 

Restaurants,  the  store  ad.  in 295 

Revenue  bill  regarding  narcotics...    136 
Revision  committee,  portrait  of  the 

new    235 

of   the   U.    S.   P.,    instructions 

concerning     233 

Rhubarb  and  potassium,  elixir  of..     88 
Rice,  Clyde  P.:     "A  System  of  Busi- 
ness  Accounting"    203 

Rldgway,  F.  H.,  store  of 351 

Riesterer,  A.  G.,  store  of 56 

Rietzke,  H.  W.,  portrait  of 188 

RIker  &  Hegeman  Co.,  the  new 353 

and   Hegeman   combination 441 

and  Liggett  litigation — see  also 
"United  Drug  Co."   and   "Lig- 
gett." 
Riker  &  Son  Co.,  Wm.  B.,  store  of..    191 

injunction   suit    46 

Roach   powders    440 

Robinson,  Prank  B.:     "Was  the  Di- 
gestive  Mixture   to    Blame?" 113 

Rochac,   A.,   store  of 321 

Rodgers,  Ed.  J.,  personal  mention  of  186 

portrait   of    102 

Root  beer  extract 395 

Roseman,   C.  E.,  portrait  of 64 

Roundworm    killer,    a 75 

Rouse's    drug   store 365 


Rubber   advances    3 

cultivation    in    Bahia 394 

sundries,    the    care    of 426 

the  high  price  of 312 

Rubies    made   artificially 349 

Rubus,   syrup  of . , 62 

Runge,  Dr.   Paul,  visits  the  U.  S...  132 
Rusby,  Dr.  H.  H.,  makes  strong  alle- 
gations      180 

presidential  address  of 

before  the  A.  Ph.  A.  236 

Rust,  paste  to  prevent 438 


S 

Sage  hair  tonic — ^see  "Hair  Tonic." 
Saint  Louis — see  St.  Louis. 

Salicylic  acid  in  ointments 515 

Sanitol  case,  decision  in  the 181 

Company  troubles   6 

preparations,  a  protest  concern- 
ing       342 

Saravia  &  Co.,  Eduardo,  pharmacy  of 

304,  305 
Sarsaparilla  extract  for  the  fountain  396 
Sayre,    L.    E. :      "The   Liquor    Situa- 
tion   in    Kansas" 243 

Sayre,  Mrs.  L.  E.,  portrait  of 189 

Scabby  seed  potatoes,   formaldehyde 

for     165 

Scale  weights — see  "Weights." 

Schettler,  George  M.,  store  of 148 

Schlotterbeck,    J.    O.:      "A   Plea   for 

Prerequisite    Legislation" 280 

Schlotterbeck,  J.   C,  portrait  of 241 

Schlotterbeck,  Prescott,  portrait  and 

mention   of    275 

Scholarships     established    by     State 

associations     310 

School  contest,  making  capital  of  a  159 

supplies,   the  advertising  of...  391 

Scoop,   home  made 343 

"Scope"      of      the      Pharmacopoeia — 

what  should  It  be? 270 

Scotch  pharmacist,  announcement  of 

a    391 

Scoville,    Professor,    addresses   Pres- 
cott Club    83 

Scoville,  W.  L.,  on  the  Pharmaceuti- 
cal Syllabus    167 

Scrap   book,   keeping  a 348 

Searby   memorial,   the 94 

Secretaries  of  boards  of  pharmacy.  85 

Selzer,  Eugene  R.,   portrait  of 14 

Senega,    syrup    of 62 

Senna,    syrup    of 63 

Sepull  &  Travis,  Alpena,  Mich.,  store 

of    279 

Detroit,   Mich.,  store  of  279 
"Service  Department"  in   the  Bulle- 
tin     359,  404 

the     479,  523 

Shampoo,   a  dry 44,  220 

liquid  egg   130 

paste   526 

powder    524 

preparations    525 

Shampoos  containing  gasoline,  etc...  50 
Shelf    bottles,    a    good    scheme    for 

cleaning     295 

Sheppard,   Mrs.   S.  A.   D.,   portrait  of  103 
Sherman,    Charles    R.,    portrait    and 

mention  of 451 

Shipments,   a   record   of 383 

Shirley,  Perin,  portrait  of 64 

Shoe  polishes   482 

Shorter  hours  advocated  by  an  Eng- 
lish   clerk    475 

In   England    360 

Show  card  writing 34 

cards,  a  marking  paint  for 384 

for  the  holidays 516 

legends  for   294 

themes   for    430 

cases,  to  increase  the  capacity  of  383 

globes,  colors  for 481 

Shup trine,  Herman  C,  on  the  N.  A. 

R.  D 461 

portrait  and  men- 
tion   of 452 

Side-lines,  some  salable 434 

Sign  for  the  roadway,  a  novel 347 

Signs    for   country    roads 1*3 

for  the  store '; 

for  the  store  door 208 

how  to  get  legends  for 430 

Silk,  artificial   304 

Silva,  Carlos  A.,  store  of 406 
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Silver   coating   permitted 445 

nitrate  stains,   the  removal  of. .   343 

polish   170.   264 

Silvering   mirrors    481 

Silverware,  polish  for 87 

(See  correction  on  page  170.) 

Silverware,   polishes  for 87 

"Six    Hundred    Six,"    Ehrlich's    new 

remedy  for  syphilis 403 

"Six    hundred    and    six,"    the    phar- 
macy of   521 

Slight,  R.  B.,  on  a  motor  trip 256 

Slot  'phones,   the  advantages  of 492 

Slow  sellers,   to  dispose  of 257 

Smith,    Arthur    Irwin:      "The    Value 

of  the  Personal  Letter" 371 

Smith  &  Co.,  W.   E.,  store  of 154 

Smith,  S.  P.,  a  view  in  the  store  of.    263 

Snakes  his  hobby 339 

Soap,    eraslve    176 

liow  it  acts 350 

liniment,  a  good  method  of  pre- 
paring        472 

a    quick    method    of    pre- 
paring       615 

liquid     130 

tincture   of  white 83 

Soda,    advertising    of 261 

business,   the  development  of. . .    300 

drinks 262,    299,    383,  389 

formulas  for 171 

— those  that  pay 300 

formulas     346 

fountain,   a  premium  system  at 

the  390 

a  unique  dish  for  the 208 

sarsaparilla  extract   for..   396 
useful   devices   for   the...   345 

glasses,  the  cleaning  of 285 

grill    room,   a 66 

hints,  new   844 

menu,   a    347 

card    82 

opening,  a    126 

patrons,  waiting  on S89 

poster,   a    848 

sales,  a  contest  for  increasing.   192 

suggestions,    several    389 

syrups     220 

and      crushed      fruits,      the 

preservation  of    70 

in    Illinois    224 

window    display,   a 300 

displays    214 

Sodium  benzoate    43 

Solution  of  aluminum  acetate 396 

of  magnesium  citrate 430,  617 

effervescent, 
8  e  v  e  ral 
ways  of 
making. . 

Soothers,   a  display   of 

Soothing  syrup:!  thrown  out  by  Phila- 
delphia  druggists.... 

under   the   ban 898 

"Sosborszesz" — what   is   It? 438 

South  Africa,  unique  pharmacy  in..   350 

South    Side   Drug  Store 453 

Spanish-American  pharmacy 406 

Spatulas,   to  prevent  from  rusting..      29 
Specialties,   a  unique  method   of  ad- 
vertising         384 

Mr.  Patton's  success  with....    259 
"My   Best   Selling" — a  sympo- 
sium         106 

the   advertising   of 295 

Splrltus      ammonii      anisatus  —  see 
"Liquor  Ammonll  Anisatus." 

Sprays  for  fruit  trees 301 

Spring  sellers,    some 173 

Stains   caused    by    protargol 75 

from    silver    nitrate 343 

Standard  Drug  Co.,  Cleveland,  an  ar- 
ticle on  by 
John    Helf- 

man 64 

stores  of. .15,  279 

Stand   for  percolators 121 

State  associations,     increasing    the 

membership   of    ..400,  490 

meetings    of    the 309 

boards  of  pharmacy — see  "Boards 
of  Pharmacy." 

Stationery    ad.,    a 29 

advertising    by    mall 193 

a  window  display  of 335 

the   advertising  of 391 

the  sale   of 622 

Steadman,  O.  R.:     "A  Pretty  Strong 
Drink"     112 


117 
28 


358 


Steiner,  Emil  E.,  views  of  on  liquor 

selling     78 

Sternig,  Samuel:     A  Costly  Nap 196 

Stevens,   Mrs.   A.   B.,  portrait  of. . . .    147 
St.    Louis    College,    address    at    the 

commencement  of 250 

pharmacy      in  —  article     by 

Harry   B.   Mason 323 

Stock,  dead,  how  to  handle 328 

food,  the  sale  of  a 25 

as  a  druggist's  specialty....   124 

Stoddart  Bros.,  store  of 190 

Stoddard.  Thomas,  portrait  of 102 

STORES,  PICTURES  OP: 

Baldauf,  George  L.,  Milwaukee  174 

Benton,  L.  N.,  Aurora,  111 405 

Bertram      Brothers,      Detroit. 

Mich 149 

Bllltngham.    J.    E.,    Rhodesia, 

South  Africa 390 

Bozeman  pharmacy,  Bozeman. 

Montana   365 

Branch   Brothers.   Cleveland..     15 

Brown's,  Detroit,  Mich 149 

Cahoon-Lyon  Drug  Co.,  Buffalo  191 
Central      Drug     Co.,     Detroit, 

Mich 148 

Churchill's,   Yreka,  Cal 56 

Cunningham,   Andrew   R.,  De- 
troit,  Mich 149 

Daugherty,    W.    C,    Syracuse, 

Kansas    56 

Decatur    Drug    Company,    De- 
catur,   111 23 

Detroit  Drug  Co.,  Detroit,  Mich.  148 
De  Voe.   Mrs.   Etta,   Wilming- 
ton,  Delaware    405 

Edwards  Drug  Co.,  Denver,  Col.  365 
Evans,     George    B.,    Philadel- 
phia     105,  191 

Farmacla   San    Rafael.   Fajar- 

do,   Porto  Rico 321 

Gehrung's     Pharmacy.    Cleve- 
land     110.  Ill 

Godbold.   F.  C.   New   Orleans.      66 

Good,  James  M.,  St.  Louis 324 

Gray    &    Worcester,     Detroit, 

Mich 149 

Grunow  &  Patterson.  Detroit. 

Mich 149 

Hall,  W.  A.,  Detroit,  Mich 148 

Hall  &  Lyon,  Providence 190 

Hargis   Pharmacy,    Pensacola, 

Florida    181 

Harrington.  E.  W..  Columbus. 

Ohio    453 

Hegeman     Corporation.      New 

York   City    190 

Hopp,  Lewis  C,  Cleveland 200 

Huder,  H.  J.,  Indianapolis.  Ind.  190 
lover.    Domingo    Garcia,    Cal- 

barlen.  Cuba   321 

Janke  Drug  Co.,  R.  A.,  Tona- 

wanda.    N.    Y 365 

Jaynes  Drug  Co.,  Boston 191 

Jenkins   Crystal   Palace    Drug 

Store,   Marshall,  Texas 105 

Jenkins    Drug    Co..    Marshall, 

Texas    279 

Jungmann,    Dr.    J.,    New    York 

City    190 

Klnsel,  E.  C,  Detroit,  Mich...  149 
Lacey     Drug     Co.,     Aberdeen, 

S.   D 26 

Leedom,  Charles.  Philadelphia  105 
Lohmann.  John.  Kingston.  Pa. 

436,   437 
Mann,     Charles     F.,     Detroit, 

Mich 148 

Marshall  Stores.  Cleveland...  15 
McConnell,  Charles  H.,  Chicago  191 
Molina,      Dr.      Wenceslac      F., 

Lima,   Peru    321 

Moore,   L.   F.,  South  Africa...   350 
Neblett,    Ph.G..   W.    E..    River- 
side, Cal 279 

Neely,  W.  C,  Bradford,  Pa...  365 
Parker       Drug       Co.,       Battle 

Creek,  Mich 207 

Powers-Kelly  Drug  Co.,  Waco, 

Texas    56 

Prospect   Pharmacy   of  Cleve- 
land          15 

Public  Drug  Co.,  Chicago 191 

Rldgway,    F.    H.,   Washington, 

D.  C 351 

Riesterer,  A.  Q.,  Detroit,  Mich.     56 


STORES,  PICTURES  OF -Continued. 

Riker    &     Son    Co.,    Wm.     B., 

New    York  City 191 

Rochac,  V.  A.,  San  Salvador. .  321 
Rouse's   Drug  Store,   Houston, 

Texas    365 

Sara  via     &      Co.,      Guatemala 

City,  Guatemala 304,  305 

Schettler,    George  M.,   Detroit, 

Mich 148 

Sepull  &  Travis,  Alpena,  Mich.  279 

SepuU  &  Travis,  Detroit,  Mich.  279 
Silva,     Carlos     A.,     San     Jose, 

Costa   Rica    405 

Smith  &  Co.,  W.  E.,  Banga- 
lore, India   154 

Smith,  S.  P.,  Comanche,  Texas  263 
South   Side  Drug  Store,   Blue- 
field,   W.   Va 453 

Spanish-American  Pharmacy, 
Call,  Colombia,  South  Amer- 
ica      405 

Standard  Drug  Co.,  Cleveland, 

15,  64,  105,  279 

Stoddart   Bros.,   Buffalo 190 

Strosnider-Jenkins    Drug    Co., 

Williamson,  W.  Va 453 

Van  Deventer,  S.  D.,  LeRoy,  111.  56 

Walker,  A.  L.,  Detroit,  Mich..  148 
Williams,  N.  Emery,  St.  Louis, 

326    392  393 

Wolff  &  Wilson,  St.  Louis....'  377 
Woodbury  Drug  Co.,  Danville, 

111 275 

Stovaine,  alypin  and  cocaine 85 

an   editorial   on 61 

Stove   polish    176 

Straw  hats,  to  clean  and  bleach....  264 
Strosnider-Jenkins    Drug   Co;,    phar- 
macy of   453 

Substitution   convictions 269,  312 

Sugar  scoop.  Improvised 343 

synthetic    393 

the  detection  of  In  urine 438 

Sulphurous  acid,   the  testing  of.  174,  304 

Sunday  closing,  new  thoughts  on...  249 

Sweeping  powder 264 

Syllabus  movement  growing 474 

pharmaceutical — see  "Pharma- 
ceutical Syllabus." 

the  pharmaceutical   136 

Syndicates     of     drug     stores  —  see 

"Chain  Drug  Stores." 
Synthetics,  contraband,  the  peddling 

of    272 

Syphilis.    Ehrlich's    remarkable    new 

remedy  for 403,  521 

Syrup  of  ferrous  iodide 39 

modification  of  247 

of  hoarhound    39 

of  krameria   62 

of  rubus 62 

of  senega 62 

of  senna 63 

of  tar,  a  simple  recipe  for 472 

of  wild  cherry 247 

Syrups  for  the  fountain 171 

made  from  fluidextracts 61 


T 

Tablets  and  pills,  where  to  put  small 

bottles  of 348 

Tablet  triturate  outfit,  a 166 

Taka-dlastase    392 

Tar   shampoos    626 

Tasteless  castor  oil 83,  86,  176 

Taylor,  Howard  M.:     Ice  Cream  a  la 

Opium    195 

Taylor.  J.  Earl:     "A  Case  of  Strych- 
nine Poisoning"    113 

"Dead    Stock:     How    to 

Handle  it" 328 

"The    Care    of    Rubber 

Sundries"    425 

"The    Sale    of    a    Stock 

Food"    26 

Taylor,  J.  Earl,  portrait  of 328 

Telephone  Committee  of  the  N.  A.  R. 

D.,  report  of  the 417 

order  blank   201 

reform    5 

Telephones,  an  end  to  free 244 

— see  "Slot  'Phones." 
Temperance  movement — see  "Liquor." 
Terebene,   aromatic  emulsion   of....   808 

Terpin  hydrate,  a  solution  of 247 

a  strong  syrup  of 88 

Test    tube   rack 28 
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Texas  board  examination 5 

of  Pharmacy,  an  examina- 
tion by   470 

examination,  a 336,  381,  428 

Thanksgiving  turlcey   guessing  con- 
test      465 

Thiesing,  E.  H.,  portrait  of 495 

Thomas,  Jo^hn  B.,  portrait  and  men- 
tion of    185 

Thompson,  A.  D.,  portrait  of 146 

Tiellce,  Maxwell  G.,  portrait  of 14 

Tin  cans,  a  paint  for  dipping 307 

Tincture  of  cinchona,  detannated. . .  248 
of  iron — is  the  N.  F.  or  U.  S. 

P.   preferable?    174 

of  lycopodium,  how  to  make..  519 

of   strophanthus    129 

of  vanilla,  the  manufacture  of  343 

of  white   soap 83 

Tinctures  and  fluidextracts,  the  per- 
manence of  316 

Tobacco     trust     involved     in     chain 

store   rumors    134 

Todd,  Judson  B.,  portrait  and  men- 
tion of    526 

Toilet  cream 128 

advertising  a   127 

almond  and  oxygen 525 

— ^see  "Cold  Cream,"  "Hand 
Li  o  t  i  o  n,"  "  A  Im  o  n  d 
Cream,"  etc. 

lotion,  a   263 

products,  improving  the  sale  of.  217 

Tonic,  an  all  around 482 

Tooth  paste,  peppermint 42 

potassium  chlorate 482 

powder* 132 

oxygenated    86 

the   bolting    of 431 

Transferring  engravings   to  paper..  219 

Trau,   Sydney,  portrait  of 192 

Tucker,  Willis  G.:     "As  to  State  Ex- 
aminations"      283 

Turkey  guessing  contest,  a 466 

Typewriter  —  using    it    to    increase 

business    159 

Typewritten  labels,  the  advantages  of  522 


U 

United   Cigar  Stores  Co.   rent  drug- 
gists'  stores    94 

United  Drug  Co.,  annual  meeting  of 

the   442 

in  litigation  with  Riker     46 
litigation  —  see     also 
"Liggett." 

Urine,  examining  for  sugar 438 

U.  S.  P.  and  N.  F.  revision 49 

— what  shall  be  the 
scope  of   them?...   270 

Committee  of  Revision 443 

convention   231 

editorial  on  the 225 

report   of    230 

digest  of  comments  on  Uie...      93 

doses  in  the 272,  366 

forcing  the  use  of 267 

matters — see  "Pharmacopoeia." 
maximum  doses  advocated  for 

the   475 

publicity  secured 267 

revision  committee,  new,  group 

portrait   of    235 

the  work  of 455 

snapshots     229 

Utech,  P.  Henry:  A  dandruff  cure...    106 

a   portrait    of 106 

Utech,  P.  Henry:  "The  Sale  of  Olive 
Oil"     21 


V 

Valentines,  pushing  the  sale  of....  20 
Vance,  J.  G.,  portrait  and  mention  of  318 
Van  Deventer,  S.  G.,  pharmacy  of..  56 
Vanilla   and    tonka   preparation,    the 

labeling   of  a 42 

extract,  advertising    218 

the    tincture   of 343 

Varnish   and   paint   removers 219 

remover,    a    220 

Vehicle,    a   spicy 304 

Venereal    remedies,    to    prevent    the 

advertising   of    224 

Vermont  druggists,  a  picture  of. . . .  120 
Village,  building  up  business  in  a. .  340 
Vinegar,    the   manufacture    of    from 

cider    525 

Voegeli,   Mrs. 'Thos.,   portrait  of 147 

Voegeli,   Thomas,   new  portrait  of..   363 
portrait  and  mention  of     99 

Volatile  oils,  a  book  on 176 

a  new  method  of  preserv- 
ing         245 

Von  Rohr,  Arthur,  portrait  of 188 

W 

Wafers,     an     ingenious     method     of 

sealing    166 

Walbridge,  Col.  Cyrus  P.,  portrait  of  327 

Walker,  A-  L.,  store  of 148 

Walker,   R.   H.,  portrait  of 146 

Wallace,    John   C,    portrait   of 102 

Wallace,    Mrs.    J.    C,    portrait    and 

mention   of    494 

Wall,  Dr.  Otto  A.,  as  presiding  officer  274 

portrait   of    230 

the  home  of 324 

Wall  paper,  building  up  a  business 

in 114 

order  blank,    a 261 

Wanted,   experienced  managers 95 

Ward,  Charles  H.,  portrait  and  men- 
tion  of    318 

Warts,     removing     from    a     horse's 

body 352 

Washington,  unique  cooperation  in.  222 
Water    closets,    the    disinfection    of 

263,  483 

drinking,  the  purification  of....  478 

rain,    purifying    of 175 

to   prevent  from  freezing  in  an 

automobile     88 

Watson,  George  Y.,  portrait  of 102 

Watters,    Henry,    portrait   and   men- 
tion of    53 

Wax,    a   mold   for 29 

Weather  report,  your  ad.  under  the.  294 
Weightman,    Jr.,    Matthew,    portrait 

of     497 

Weiglats,    a   holder   for 165 

another   method   of    holding..  260 

to  clean    122 

Weigle,  George  J.,  portrait  of 497 

Whelpley,   H.    M.,    personal   mention 

of    323 

portrait    of    241 

Whelpley,  Mrs.  Henry  M.,  portrait  of  103 

Whipped  cream   262 

Whisky   once   more! 489 

ruling   mixed   again 358 

Taf  t     6 

WTiitehead,  H.  G.,  portrait  and  men- 
tion of    144 

White  pine  cough  drops 483 

Whorton,  Lee,  portrait  of 146 

Wilbert,  M.  I.,  portrait  of 238 

Wild    cherry,    syrup    of 247 

Wiles,  W.  R.:   "Uneasy  for  Twenty- 
four    Hours."    289 

Wiley,    H.    W.,    elected   president   of 

the  U.  S.  P.  convention  231 

portrait   of    231 

the  restriction  of 313 


Williams,  Mrs.  Edward,  portrait  of.  189 
Williams,    N.    Emery,    pharmacy   of. 
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THE  MONTH'S  HISTORY. 


Pharmacopoeial  revision  contin- 
''"*?"b\^i2iTy?^'*  "es  to  be  the  chief  topic  of  dis- 
cussion throughout  the  country. 
Sentiment  is  gradually  crystallizing  in  favor  of 
certain  revision  principles,  particularly  as  regards 
the  necessity  for  a  greater  measure  of  publicity  in 
the  work  of  the  next  committee.  Professor  Rem- 
ington, in  an  important  after-dinner  speech  deliv- 
ered last  month  at  the  annual  banquet  of  the 
Alumni  Association  of  the  New  York  College  of 
Pharmacy,  sought  to  head  off  or  at  least  to  qualify 
this  demand  for  publicity.  He  declared  that  to 
publish  the  transactions  of  the  committee  of  revi- 
sion in  the  journals  would  be  unwise  for  two  rea- 
sons:   it  would  first  add  enormously  to  the  work 


of  the  committee  and  would  greatly  delay  its  com- 
pletion; and  in  the  second  place  copyright  protec- 
tion for  the  Pharmacopoeia  could  not  be  secured 
after  the  matter  had  already  been  published.  Pro- 
fessor Remington  added,  however,  that  some 
measure  of  publicity  could  be  conceded.  The  com- 
mittee might  announce  in  advance,  for  instance, 
"such  important  changes  as  would  afifect  importa- 
tions." 

*       *       * 

It  seems  to  us  that  Professor 
WHAT  IS  NEEDED.  Rcmiugton  assumes  the  drug 
trade  to  be  wanting  a  greater 
measure  of  publicity  than  it  has  actually  demanded. 
He  is  of  course  right  in  arguing  against  any  ex- 
tremes. About  all  that  is  required,  however,  is  the 
publication  of  proposed  tests  and  standards.  These 
need  not,  and  probably  would  not,  be  phrased  in 
their  final  language,  and  the  copyright  question 
would  therefore  not  be  involved.  Furthermore, 
such  a  measure  of  publicity  would  not  to  any  ap- 
preciable extent  hamper  or  delay  the  revision 
committee  in  its  work.  It  could  go  ahead  with 
the  formation  of  its  decisions  as  before,  only  mod- 
ifying or  changing  its  actions  in  occasional  in- 
stances wliere  such  steps  were  found  necessary.  If 
the  drug  trade  were  to  be  taken  into  the  confidence 
of  the  revision  committee  in  important  matters  of 
this  kind,  it  could  render  very  great  assistance;  it 
could  head  off  unattainable  and  impracticable  stand- 
ards; it  could  sound  the  alarm  when  unwise  action 
was  perhaps  threatened;  and,  what  is  equally  im- 
portant, it  could  be  forewarned  as  to  the  tests  and 
standards  to  which  it  would  have  to  conform  when 
the  new  Pharmacopoeia  was  published.  To  this 
measure  of  publicity  we  can  see  no  cogent  objec- 
tion— and  we  can  see  numerous  advantages.  Any- 
thing less  than  this  would  scarcely  be  of  any  avail. 
Merely  to'announce  a  few  important  decisions  after 
they  had  been  finally  settled  would  afford  no  chance 
for  repeal. 
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Professor  Remington,   we  think, 

oTthe^revisers.  ^^^  ^^^"  unduly  sensitive  about 
some  of  these  matters  of  phar- 
macopceial  discussion.  He  has  apparently  assumed 
that  any  criticism  of  the  present  Pharmacopoeia  or 
of  revision  methods  has  in  effect  been  a  criticism 
of  the  present  revision  committee  and  its  chairman. 
Now  this  is  not  the  fact  at  all.  Everybody  con- 
cedes that  the  eighth  revision  of  the  U.  S.  P.  is 
what  it  has  often  been  called,  "the  aristocrat  of  all 
Pharmacopoeias."  Everybody  knows,  too,  that 
Professor  Remington  has  managed  the  work  of 
revision  with  consummate  skill,  great  organizing 
ability,  and  untiring  industry.  There  is  not  a  man 
in  the  country  who  could  have  done  the  work  bet- 
ter— and  very  few  who  could  have  done  it  as  well. 
But  there  is  always  room  for  improvement  in 
everything,  and  now  that  the  Pharmacopoeia  is  a 
legal  standard,  and  has  assumed  a  vast  and  even 
momentous  importance,  it  is  incumbent  upon  all 
branches  of  the  trade  to  get  together  and  give  the 
next  revision  of  the  book  the  very  best  thought 
and  the  very  highest  wisdom  of  the  country.  This 
is  the  spirit  in  which  certain  changes  have  been 
suggested,  and  it  need  give  the  present  revision 
committee  no  offense  whatever. 


In  a  little  passage  at  arms  be- 
NONSENSE.         tween  Professor  Remington  and 

M.  I.  Wilbert  at  a  recent  Phila- 
delphia meeting,  some  pointless  references  to  "phar- 
macopoeial  graft"  were  made.  This  was  highly 
unfortunate  and  unnecessary.  Mr.  Wilbert,  in 
pointing  out  the  necessity  for  publicity,  declared 
among  other  things  that  the  "star  chamber  meth- 
ods" under  which  the  revision  committees  had  al- 
ways operated  made  it  possible  for  certain  critics 
to  indulge  in  suspicions.  This  caused  Professor 
Remington  to  make  an  impassioned  speech  at  the 
time,  and  later  on,  when  addressing  the  New  York 
Alumni,  he  touched  again  on  the  subject  of  "phar- 
macopoeial  graft"  and  showed  how  utterly  foolish 
and  ridiculous  were  any  suspicions  of  the  kind. 
But  this  was  really  unnecessary.  No  one  thinks 
for  a  minute  that  there  has  been  any  graft.  No 
one  doubts  the  honesty  and  integrity  of  the  present 
revision  committee.  Far  from  securing  any  spoils 
of  this  kind,  the  chairman  of  the  committee  and 
his  associates  worked  industriously  for  upwards 
of  five  years  for  a  paltry  recompense  which  was 


utterly  out  of  proportion  to  the  service  rendered, 

and  any  talk  of  graft   is   not   more   preposterous 

than  it  is  ungenerous.     Some  measure  of  publicity 

is  not  demanded  because  of  any  considerations  of 

this  kind,  but  because  the  revision  committee  ought 

to  have  the  benefit  of  the  wisdom  of  the  country  in 

its  work,  just  as  the  debates  and  votes  in  Congress 

are   more   or   less  guided   and   affected   by   public 

opinion. 

*       *       * 

In  the  meantime  it  behooves  the 
PHARMACOPOEIA?  ^arious  pharmaceutical  and  med- 
ical organizations  throughout  the 
country  to  discuss  the  principles  of  pharmacopoeial 
revision  and  be  prepared  to  instruct  their  delegates 
what  positions  to  take  at  the  convention  in  Wash- 
ington in  May.  The  revision  committee  will  of 
course  be  bound  and  limited  by  the  policies  laid 
down  by  the  convention  itself.  On  pages  XXX  to 
XXXIV  of  the  present  Pharmacopoeia,  for  in- 
stance, are  the  "general  principles"  which  were 
established  by  the  last  convention  for  the  guidance 
of  the  revision  committee.  Incidentally  we  may 
speak  in  this  place  of  a  bill  which  has  been  intro- 
duced into  Congress  by  Representative  Coudrey. 
This  bill  would  take  the  Pharmacopoeia  out  of  the 
hands  of  the  medical  and  pharmaceutical  profes- 
sions, and  the  National  Formulary  out  of  the 
hands  of  the  A.  Ph.  A.,  and  would  cause  both 
books  to  be  edited  and  published  by  the  Federal 
government.  Governmental  publication  has  been 
suggested  before,  and  while  there  seems  to  us  very 
little  likelihood  that  such  a  step  will  be  taken,  it 
would  be  well  for  the  drug  trade  to  see  to  it  that 
the  Coudrey  measure  is  quietly  put  to  sleep.  Not 
a  very  large  dose  of  narcotics  need  be  administered. 
We  fully  expect  that  the  pharmacopoeial  conven- 
tion will  meet  on  May  10  in  Washington  as  sched- 
uled. Representative  Coudrey  to  the  contrary  not- 
withstanding. 


eraTB 

ood  a 


There  have  recently  been  severa 
WATERB™^  CASE,  interesting  developments  in  food 

and  drug  matters.  There  is  first 
the  controversy  which  has  arisen  over  the  libel 
suit  brought  by  the  government  against  a  shipment 
of  "Waterbury's  Metabolized  Cod-liver  Oil  Com- 
pound," made  by  the  Waterbury  Chemical  Co.,  of 
Des  Moines,  Iowa.  The  government  claims  that  this 
product   contains   no   material   part   derived    from 
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cod-liver  oil  due  to  metabolic  changes,  and  that  in 
this  and  in  other  respects  the  preparation  is  labeled 
in  a  manner  which  is  false,  exaggerated,  and  mis- 
leading. A  number  of  the  cases  of  the  product 
were  therefore  seized  for  confiscation  under  libel 
proceedings.  These  fundamental  charges  against 
the  product  the  company  announces  its  deter- 
mination to  contest,  but  in  the  meantime  the  de- 
fendants' main  point  is  that  the  government  has 
not  proceeded  in  accordance  with  the  requirements 
of  Section  4  of  the  food  and  drugs  act — a  section 
which  provides  that  the  government  must  first 
analyze  an  article  before  it  takes  action,  and  must 
then  give  the  defendant  a  hearing  before  suit  is 
formally  brought  and  before  there  is  any  public 
announcement  of  the  government's  purpose.  The 
Waterbury  people  declare  that  they  have  not  been 
given  a  hearing,  that  the  government  has  given 
publicity  to  its  charges  and  thus  greatly  damaged 
their  reputation,  and  that  they  have  therefore  been 
hanged  before  being  tried. 


It  happens,  however,  that  the 
^'^  otEsifoNl'^"     government     proceeded     against 

the  Waterbury  product,  not  under 
Section  4  of  the  Federal  act,  but  under  Section 
10.  Section  4  outlines  the  form  of  procedure 
when  a  manufacturer  is  himself  prosecuted  for 
making  and  distributing  an  unlawful  preparation. 
Section  10,  on  the  other  hand,  outlines  the  pro- 
cedure when  the  government  desires  quickly  to 
seize  a  shipment  of  goods  in  transit  and  bring 
a  suit  for  condemnation  against  that  particular 
shipment  itself  and  not  against  the  manufacturer 
as  such.  In  this  section  nothing  is  said  about  a 
hearing,  nor  is  anything  said  about  refraining 
from  publicity  until  after  judgment  has  been  ren- 
dered. Whether  it  will  be  held  by  the  court  that 
Section  4  applies  to  and  qualifies  every  other  sec- 
tion of  the  law,  including  Section  10,  remains  to 
be  seen.  This  is  an  interesting  question  which 
has  not  previously  arisen.  But  it  is  an  important 
one  and  ought  to  be  settled  right.  There  can  be 
very  little  doubt  that,  on  general  principles  of  jus- 
tice, the  government  should  at  least  refrain  from 
giving  pubHcity  to  its  charges  against  any  product 
until  those  charges  have  either  been  approved  or 
rejected  by  the  courts.  Otherwise  manufacturers 
will  receive  very  grave  injury  at  the  hands  of  the 
government. 


Secretary  Wilson,  in  his  annual 
wiisoN's^^REPORT.  ^^V^^^  rendered  recently,  asserted 

that,  in  the  enforcement  of  the 
food  and  drugs  act,  1300  factories  were  inspected 
during  the  year,  15,000  domestic  samples  were  ex- 
amined, 8476  samples  of  imported  products  were 
investigated,  and  preliminary  hearings  to  the  num- 
ber of  6291  were  conducted  at  the  various  branch 
laboratories.  There  were  494  cases  of  violations, 
85  convictions,  and  98  decrees  of  condemnation  and 
forfeiture.  Many  of  the  cases  were  dismissed, 
others  are  still  pending,  and  the  government  lost 
only  two  cases  during  the  year.  The  Secretary 
declared  that  the  use  of  salicylic  acid,  boric  acid, 
fluorides  and  similar  preservatives  had  practically 
been  abandoned  by  manufacturers.  Incidentally 
the  Secretary  touched  upon  a  point  which  is  of 
interest  in  connection  with  the  attempt  made  in  sev- 
eral States  to  enforce  radical  rules  and  regulations 
which  in  effect  amend  the  laws  themselves.  He  ad- 
mitted that  the  Federal  rules  and  regulations  had 
"no  judicial  force"  of  themselves,  and  that  they 
were  "merely  statements  of  the  department's  views 
and  policy."  As  a  matter  of  fact,  although  it  is 
not  stated  in  the  Secretary's  report,  not  a  single 
case  has  yet  been  brought  under  these  rules  and 
regulations.  The  government  has  been  very  care- 
ful to  avoid  perpetrating  an  error  in  this  direction 
and  to  confine  itself  to  the  clear  terms  of  the  law 

ItSella  A  3k  3k 


lUBBEE 
ADVANCES. 


It  is  unfotunate  that  the  demand 
for  luxuries  should  sometimes  ad- 
vance the  cost  of  grim  necessities. 
But  that  is  exactly  what  is  taking  place  to-day  in 
the  rubber  market.  The  output  of  automobile  tires 
is  consuming  such  enormous  quantities  of  rubber 
that  the  price  of  the  crude  product  has  soared  up- 
ward. Consequently  such  sundries  as  hot-water 
bottles,  fountain  syringes,  tubing,  nipples,  syringes, 
and  combs  have  experienced  an  advance.  But  the 
increase  in  the  price  of  these  things  has  not  been 
commensurate  with  the  rise  in  the  cost  of  crude 
rubber.  The  ten  or  fifteen  per  cent  added  to 
former  quotations  by  the  manufacturers  seems 
hardly  sufficient  to  compensate  them  for  the  in- 
creased cost  of  the  raw  material.  Probably  the 
real  reason  why  several  sundries  have  not  risen 
higher  lies  in  the  fact  that  they  are  largely  com- 
position goods  where  rubber  is  only  one  of  the 
constituents.     At  present  crude  rubber  is  hovering 
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around  the  $2  mark.  This  is  a  material  advance 
over  prices  of  six  months  ago,  but  conditions  point 
to  still  higher  quotations  in  the  spring.  Rubber 
elastic  bands,  hitherto  sold  for  $1.75  a  pound,  now- 
cost  $3.20,  an  advance  of  82  per  cent.  This  shows 
what  developments  may  be  expected  in  the  sale  of 
goods  that  are  made  largely  or  entirely  of  rubber. 
It  is  a  safe  prediction  that  in  the  course  of  a  few 
months  druggists  will  pay  more  for  such  merchan- 
dise than  they  do  now. 


INTERSTATE 
RECIPROCITY. 


The  Interstate  Association  of 
Boards  of  Pharmacy,  so-called, 
is  what  might  be  termed  an  aux- 
iliary of  the  National  Association  of  Boards.  It 
covers  the  States  of  Kentucky,  Indiana,  Illinois, 
Michigan,  Wisconsin,  and  Minnesota.  At  the  sec- 
ond annual  meeting,  recently  held  in  Minneapolis, 
it  was  decided  that  any  pharmacist  in  a  State  hold- 
ing membership  in  the  Association,  who  had  passed 
with  an  average  standing  of  not  less  than  75>4  per 
cent,  and  not  falling  below  60  per  cent  in  any  one 
subject,  might  be  registered  without  examination. 
It  was  provided,  however,  that  he  must  have  prac- 
ticed for  one  year  in  the  State  from  which  he 
makes  application,  and  it  was  also  provided  that  the 
exchange  of  certificates  must  not  conflict  with  the 
laws  of  the  State  in  which  registration  is  desired. 
This  "Interstate  Association"  was  formed  primarily 
to  advance  the  exchange  of  certificates  between  the 
several  boards,  and  the  boards  in  New  England 
created  a  sectional  association  with  the  same  object 
a  year  or  so  ago.  Both  movements  were  the  out- 
growth of  the  National  Association  of  Boards,  and 
altogether  it  looks  as  if  candidates  would  have  far 
less  reason  in  the  future  than  in  the  past  to  com- 
plain of  the  lack  of  interstate  reciprocity  between 
the  examining  boards  of  the  country. 


THE  IOWA 
LIQUOR  LAW. 


Out  in  Iowa  the  liquor  question 
has  been  acute  for  some  years, 
and  more  particularly  has  .  this 
been  true  since  the  recent  wave  of  temperance  leg- 
islation swept  over  the  country.  At  the  last  ses- 
sion of  the  State  legislature  several  liquor  bills 
were  presented,  at  least  one  of  which  would  have 
taken  the  sale  of  liquor  out  of  the  hands  of  drug- 
gists entirely.  The  legislature  finally  decided  to 
give  the  Iowa  pharmacists  another  two  years  of 
grace,  in  the  meantime  enacting  what  is  known  as 


the  Hamill  liquor  law.  To  conform  with  the  pro- 
visions of  this  act  every  purchaser  of  liquor  from 
a  druggist  must  fill  out  a  blank  in  his  or  her  own 
handwriting,  and  the  orders  so  filled  must  be  num- 
bered consecutively.  Some  of  the  druggists  are 
inclined  to  dislike  the  law,  but  we  observe  that 
Edwin  Franken,  in  his  address  as  president  of  the 
State  Pharmaceutical  Association,  declared  last 
summer  that  the  only  thing  to  do  was  to  observe 
the  law  in  letter  and  in  spirit  in  order  to  pre- 
vent more  drastic  legislation.  Furthermore,  Mr. 
Franken  believed  that  in  every  case  where  a  drug- 
gist conducted  what  amounted  to  a  booze  business, 
he  should  be  "separated  from  his  registration"  by 
the  Board  of  Pharmacy,  which  has  the  power  to 
revoke  any  druggist's  certificate  when  he  is  convicted 
of  violating  the  law. 


ANOTHER 
INSURANCE 
COMPANY. 


This  reference  to  the  Iowa  Phar- 
maceutical Association  reminds 
us  that  Iowa  has  recently  given 
birth  to  another  druggists'  mutual  fire  insurance 
association.  These  insurance  associations  have  for 
some  years  been  successfully  conducted  in  Ohio, 
South  Dakota  and  possibly  one  or  two  other  States. 
Mr.  Al  Falkenhainer,  of  Titonka,  is  secretary  of  the 
new  Iowa  Insurance  Association,  and  he  read  an  in- 
teresting paper  describing  the  methods  of  the  Asso- 
ciation at  the  last  State  meeting.  In  a  word,  the 
plan  consists  simply  of  collecting  the  regular  insur- 
ance rates  as  premium  deposits  and  then  returning 
annually,  as  rebates,  the  money  not  required  for 
losses  and  for  the  management  of  the  business. 
The  distribution  is  of  course  made  on  a  pro-rata 
basis.  The  only  condition  aside  from  the  approval 
of  the  application  is  that  the  policy-holder  shall 
become  and  remain  a  member  of  the  Iowa  Pharma- 
ceutical Association  or  of  the  Association  of  the 
State  in  which  he  happens  to  reside. 
*       *       * 

It  is  a  matter  of  general  interest 
o?mSg\™es.  that  the  United  Drug  Co.,  manu- 
facturers of  the  Rexall  products, 
are  gradually  going  into  the  retail  drug  business. 
Louis  K.  Liggett,  president  of  the  company,  de- 
clared in  a  recent  interview  that  the  company  had 
been  forced  to  take  this  step  as  a  matter  of  self- 
protection.  In  cities  where  it  had  difficulty  in  se- 
curing what  it  considered  proper  agencies  for  the 
Rexall   line,    it   opened   retail   stores   of    its   own. 


BULLETIN  OF  PHARMACY 


These  stores  have  now  become  26  in  number,  and 
the  enterprise  is  so  large  that  it  has  been  thought 
necessary  to  form  a  separate  corporation  for  its 
conduct  and  management.  Hence  the  recent  incor- 
poration of  the  Louis  K.  Liggett  Co.  with  a  cap- 
italization of  $2,500,000— $1,500,000  of  preferred 
stock  and  $1,000,000  of  common.  The  26  stores 
of  the  company  comprise  the  15  establishments  of 
the  Hall  &  Lyon  Co.  of  New  England,  the  four 
stores  of  the  Cahoon-Lyon  Drug  Co,  of  Buffalo, 
the  four  stores  of  Williamson  &  Watts  in  Balti- 
more, the  two  stores  of  Gray  &  Worcester  in  De- 
troit, and  the  store  of  the  Dwight-Nye  Drug  Co. 
of  Syracuse. 


EXAMINATION 
IMPROVEMENTS. 


The  Texas  Board  of  Pharmacy 
has  on  several  occasions  indicated 
a  good  deal  of  progressiveness. 
The  board  recently  decided  to  have  its  examinations 
consist  of  six  subjects,  with  an  allotment  of  three 
hours  to  each,  thus  requiring  eighteen  hours  to 
complete  the  examination.  It  was'  felt  that  thirty 
hours  could  be  used  to  much  better  advantage,  but 
the  board  thought  that  it  must  take  one  step  at  a 
time.     Here  is  the  new  schedule: 

1.  Theoretical  pharmacy,  25  questions,  value  of  100. 

2.  Chemistry,  25  questions,  value  of  100. 

3.  Materia  Medica,  25  questions,  value  of  100. 

4.  Posology,    toxicology   and   prescriptions,    25    questions, 
value  of  100. 

5.  Oral  work,  25  questions,  value  of  100. 

6.  Specimens,  10  questions;  practical  work,  15  questions; 
total  of  25  questions,  value  of  100. 

It  has  over  and  over  again  been  declared  that  the 
average  board  examination  is  incomplete;  that  too 
little  time  is  devoted  to  it;  that  the  candidates  are 
rushed  through  unduly;  that  the  test  is  neither  fair 
to  the  applicant  nor  to  the  board;  and  that  there 
is  an  imperative  need  for  the  boards  to  make  the 
examinations  of  greater  length  and  to  give  more 
time  and  care  to  them.  Hence  the  importance  of 
the  Texas  plan, 

*     *     * 

AFTER  T^^  druggists  of  several   States 

THE  ITINERANT      are  getting  ready,  under  the  lea- 

VENDER.  dership  of  the  N,  A,  R,  D.,  to 

enter  a  vigorous  campaign  looking  toward  the  en- 
actment of  itinerant  vender  laws.  Theodore  T. 
Wetterstroem,  secretary  of  the  Ohio  State  Asso- 
ciation, has  sent  a  copy  of  the  Ohio  measure  to 
the   members   of   the   Association   and    has   urged 


them  to  see  their  representatives  in  the  house  and 
senate  and  obtain  their  support  of  the  bill.  Much 
the  same  action  is  being  taken  in  other  States,. and 
in  most  if  not  in  all  cases  the  bill  drawn  up  by  the 
N,  A.  R.  D.  is  being  utilized.  Reverting  to  the 
conditions  in  Ohio,  we  learn  from  Charles  J.  Ash- 
brook,  president  of  the  State  Association,  that  the  O, 
S.  P,  A.  has  made  unprecedented  progress  since 
inaugurating  the  work  of  establishing  county 
branch  associations.  There  are  now  something 
over  1600  active  members,  and  this  great  and 
united  body  of  men  will  work  hard  for  any  neces^ 
sary  legislation  and  for  the  attainment  of  other 
desirable  purposes.  The  associations  in  other 
States  might  well  follow  in  the  footsteps  of  Ohio. 

A  very  important  liquor  law  was 
'^'liolor  lAiv.^"     enacted  at  the  special  session  of 

Congress  last  summer.  It  went 
into  effect  on  January  1,  1910,  and  its  purpose  was 
to  limit  the  shipment  of  liquor  from  wet  into  dry 
States,  and  thus  prevent  in  some  measure  the  prac- 
tical nullification  of  local-option  and  prohibition 
statutes.  The  law  provides  that  liquor  may  not 
be  shipped  to  any  fictitious  person,  or  to  any  per- 
son under  a  fictitious  name;  that  no  railroad  or 
express  company,  or  employee  of  any  such  com- 
pany, shall  collect  the  money  for  any  shipment  of 
liquor  or  act  in  any  manner  whatsoever  as  the 
agent  of  the  shipper;  and  that  every  package  of 
liquor  must  be  so  labeled  on  the  outside  cover  as 
to  show  plainly  the  name  of  the  consignee,  the 
nature  of  the  contents,  and  the  quantity  contained 
therein.  Violators  of  the  act  will  be  fined  not 
more  than  $5000,  or  imprisoned  not  more  than  two 
years,  or  both. 


TELEPHONE 
REFORM. 


The  druggists  of  St.  Louis  have 
got  their  backs  up  over  the  tele- 
phone situation.  After  years  of 
effort  they  finally  succeeded  in  getting  the  Bell 
Company  to  install  slot  'phones.  Then  they  de- 
livered an  ultimatum  to  the  competing  company  a 
month  or  so  ago  to  the  effect  that  if  slot  'phones 
were  not  installed  in  every  drug  store  in  St.  Louis 
the  company  could  remove  its  present  instruments 
on  the  first  of  January.  This  sounds  like  back- 
bone and  determination!  Down  in  Cincinnati  the 
druggists  have  secured  a  slot  'phone  arrangement 
by  means  of  which  they  have  to  guarantee  a  busi- 
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ness  of  $4.50  a  month.  A  commission  of  40  per 
cent  is  given  on  receipts  exceeding-  that  figure,  and 
there  are  no  free  calls  except  for  emergency  pur- 
poses. There  is  a  special  proposition  for  drug- 
gists whose  business  does  not  equal  the  $4.50  fig- 
ure. The  National  Telephone  Committee  of  the 
N.  A.  R.  D.  has  been  rendering  yeoman  service  in 
these  two  cities  and  elsewhere.  Wilhelm  Bode- 
mann  is  the  enthusiastic  and  resourceful  chairman 
of  the  committee,  and  he  has  throughout  had  the 
cooperation  of  Joseph  McDonald — a  representa- 
tive of  the  Chicago  Telephone  Company  well 
known  to  the  N.  A.  R.  D.  membership.  Mr. 
Bodemann  urges  druggists  everywhere  to  write 
him  if  they  want  to  improve  their  local  telephone 
conditions.  He  may  be  addressed  at  Hyde  Park, 
Chicago,  111. 


A  CLERK'S 
BUREAU. 


The  Idaho  Pharmaceutical  Asso- 
ciation has  recently  initiated  what 
it  calls  a  "Clerk  Bureau."  The 
scheme  was  advanced  some  months  or  a  year  ago, 
but  little  has  been  done  with  it  until  recently.  The 
secretary  of  the  association,  Frank  E.  McClure,  of 
Boise,  Idaho,  is  now  anxious  to  make  the  Bureau 
a  real  success,  and  he  is  bringing  it  to  the  attention 
of  the  membership  throughout  the  State.  In  the 
last  volume  of  proceedings  of  the  State  association, 
mailed  some  time  ago,  a  notice  was  inserted  calling 
upon  both  proprietors  and  clerks  to  avail  themselves 
of  the  opportunity.  A  charge  of  $2  is  made  to  a 
proprietor  when  a  clerk  is  supplied,  but  no  charge 
is  made  to  the  clerk  himself. 
*     *     :|{ 

President  Taft  has  finally  settled  the  whisky  dis- 
pute, and  definitely  overruled  Dr.  Wiley.  Regula- 
tions will  now  be  issued  permitting  the  use  of  the 
name  "whisky"  with  blends  of  straight  whisky  and 
neutral  spirits,  so  long  as  there  is  an  explanatory 
statement  under  the  title  on  the  label.  The  words 
"compounded"  and  "imitation,"  desired  by  Dr. 
Wiley,  will  not  be  required. 

*  3|c  He 

Assemblyman  Robert  S.  Conklin  has  carried  out 
his  threat  and  has  caused  the  members  of  the  New 
York  State  Board  of  Pharmacy  to  appear  before 
the  Attorney-General  of  New  York  to  show  why 
they  should  not  be  proceeded  against  on  the  ground 
that  their  election  was  illegal  and  their  organiza- 


tion unconstitutional.  Whew!  Mr.  Conklin  is 
also  defending  certain  Brooklyn  druggists  who 
have  been  prosecuted  by  the  board. 

*  *       * 

"Sunday  trading"  is  rather  unpopular  in  Can- 
ada, but  a  druggist  recently  escaped  conviction 
when  the  judge  held  on  appeal  of  the  case  that 
the  sale  of  cigars  constituted  the  sale  of  a  drug, 
one  or  two  "expert  witnesses"  having  declared 
that  tobacco  in  any  form  was  a  drug.     What  do 

you  think  of  that? 

*  *       * 

Joseph  E.  Grubb,  who  has  a  drug  store  at  53d 
Street  and  Lake  Avenue,  Chicago,  has  attracted 
considerable  attention  recently  by  throwing  out  his 
post-office  branch  after  conducting  it  for  many 
years.  He  has  found  that  it  doesn't  pay  and  that 
it  interferes  with  giving  his  customers  the  proper 

kind  of  service. 

*  *       * 

A  druggist  out  in  Kansas,  against  whom  an  in- 
junction was  granted  some  time  ago  restraining 
him  from  selling  liquor,  was  recently  convicted  for 
violating  the  injunction  and  was  given  a  jail  sen- 
tence of  30  days,  and  made  to  pay  a  fine  of  $100 
in  addition.  *       *       * 

Alfred  Charles  Wootton,  a  former  editor  for 
many  years  of  the  Chemist  and  Druggist  of  Lon- 
don, a  member  of  the  Council  of  the  Pharmaceu- 
tical Society  of  Great  Britain,  and  a  man  of  dis- 
tinction in  many  ways,  died  in  London  a  few 
weeks  ago.  *       *       * 

Herman  C.  G.  Luyties  has  declined  reelection 
to  the  presidency  of  the  Sanitol  Company  until  he 
shall  have  been  vindicated  from  the  charges  re- 
cently made  against  his  management  by  the  "Stock- 
holders' Protective  Committee." 


A  group  of  drug  clerks  in  New  York  City  has 
incorporated  the  "National  Pharmaceutical  So- 
ciety" for  the  purpose  of  promoting  drug-clerk 
organization  and  of  uniting  the  various  associa- 
tions into  one  national  body. 
*       *       * 

Jesse  Boot,  the  head  of  a  corporation  in  London, 
England,  which  controls  over  300  drug  stores,  has 
just  been  knighted  by  King  Edward. 
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EDITORIAL. 


THE  BULLETIN  FOR  1910. 

For  several  years  now  it  has  been  customary  for 
the  editors  of  the  Bulletin  to  have  a  confidential 
chat  with  their  readers  in  the  January  issue  and 
discuss  the  plans  in  view  for  the  journal  during 
the  coming  year.  We  have  been  busy  lately  mak- 
ing arrangements  for  1910,  and  we  hope  to  turn 
out  a  pharmaceutical  magazine  which  shall  surpass 
anything  we  have  published  in  the  past. 

The  Bulletin  motto  is :  "No  two  numbers  alike 
— no  two  years  alike."  Our  readers  have  grown 
to  expect  steady  progress  of  us — new  features — 
more  illustrations — greater  interest — a  livelier, 
more  readable,  more  helpful,  more  indispensable 
publication.  This  they  have  grown  to  expect,  we 
say,  and  we  shall  not  disappoint  them. 

On  their  part,  they  have  reciprocated  by  giving 
us  more  and  more  support.  It  has  been  a  cordial 
friendship  based  upon  reciprocity — the  only  true 
and  lasting  basis  of  friendship.  This  spirit  of  co- 
operation has  been  shown  by  readers  of  the  Bul- 
letin in  many  ways.  They  have  sent  us  innumer- 
able letters  of  appreciation.  They  have  contributed 
to  our  pages  a  great  number  and  variety  of  prac- 
tical notes,  suggestions,  and  articles.  They  have 
loyally  continued  their  subscriptions,  and  so  many 
new  ones  have  been  received  that  the  Bulletin 
throughout  1909  has  been  able  to  continue  that 
steady  advance  in  circulation  which  has  never  been 
broken  now  for  ten  years  or  more. 

It  is  no  idle,  empty  boast — it  is  merely  the  plain, 
provable  fact — that  the  Bulletin  of  Pharmacy 
has  by  at  least  four  thousand  copies  the  largest 
subscription  list  of  any  drug  journal  in  the  United 
States,  which  also  means  in  the  world,  and  for  this 
position  at  the  top  we  have  to  thank  the  continued 
support  and  loyalty  of  our  army  of  readers. 

As  for  the  details  of  our  plans  for  1910,  arrange- 
ments are  not  perfected  yet,  and  we  can  speak  only 
in  general  terms.  Suffice  it  to  say  at  this  time  that 
we  shall  have  more  and  better  illustrations  than 
ever  before;  that  we  shall  work  out  novel  features 
which  have  never  been  attempted;  and  that  on  the 
pictorial  and  magazine  side  the  Bulletin  for  the 
coming  year  will  pique  curiosity  and  keep  our  sub- 
scribers constantly  on  the  qui  vive.  As  for  the 
more  meaty  part  of  the  menu,  we  have  already  in 


hand  or  in  prospect  a  large  number  of  articles  on 
practical  subjects  from  the  best  writers  and  the 
most  successful  druggists  in  the  country — articles 
on  such  helpful  topics  as  getting  rid  of  old  stock, 
making  and  pushing  one's  own  specialties,  the  ac- 
tual, detailed  work  of  taking  an  inventory,  improv- 
ing galenical  mixtures,  dispensing  methods,  the 
display  of  goods,  the  care  and  handling  of  rubber 
sundries,  the  sale  of  stock  foods,  the  manufacture 
and  promotion  of  cough  drops,  and  many,  many 
others  far  too  numerous  to  mention. 

But,  after  all,  to  those  who  know  us  it  isn't  nec- 
essary to  give  promises.  They  know  what  to  ex- 
pect. We  need  only  add  that  we  may  not  get 
under  full  headway  with  these  plans  for  a  month 
or  two  yet — but  watch  for  our  March  Bulletin. 
It  will  strike  a  new  clip  even  to  those  who  are 
familiar  with  our  gait. 


INTERESTING  PHARMACEUTICAL  LEGISLATION 
IN  CONNECTICUT. 

A  correspondent  of  the  Bulletin  has  just  sent 
us  a  reprint  of  the  Connecticut  laws  affecting  phar- 
macists in  any  way,  and  there  is  much  in  the 
pamphlet  of  general  interest  and  significance.  The 
chief  purpose  for  which  the  reprint  was  issued  was 
to  give  publicity  to  the  new  pharmacy  act  which 
was  signed  by  the  governor  last  August  and  which 
went  into  immediate  effect.  This  act  has  several 
novel  features  not  found  in  previous  Connecticut 
statutes.  Thus  it  embodies  the  New  York  idea  of 
the  annual  registration  of  stores;  it  establishes  a 
class  of  "assistant  pharmacists"  for  which  Professor 
Oldberg  and  other  publicists  have  been  arguing  for 
so  many  years;  and  it  provides  for  the  employ- 
ment of  an  inspector  in  order  that  the  law  may 
be  properly  enforced. 

Perhaps  the  most  valuable  feature  of  the  act, 
however,  is  that  having  reference  to  the  sale  of 
liquor  by  druggists.  The  Connecticut  pharmacists 
have  been  thoroughly  awake  to  the  threatening 
danger  presented  by  the  temperance  question,  and 
it  looks  as  if  they  had  formulated  an  effective  rem- 
edy. The  general  liquor  law  of  the  State,  which 
has  been  in  force  for  some  years,  provides  for  two 
classes  of  druggists'  licenses.  Upon  payment  of  an 
annual  fee  of  $12  a  druggist  may  sell  liquor  on 
prescription;  upon  payment  of  a  license  of  $50  he 
may  have  the  broader  privilege  of  selling  liquor 
without   prescription   and   practically    without   any 
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restrictions  whatever.  In  local  option  sections, 
however,  the  second  form  of  license  is  not  issued, 
and  sales  by  druggists  are  there  severely  limited 
to  prescriptions. 

Now  in  order  to  surround  the  sale  of  liquor  with 
proper  restrictions,  and  to  prevent  ex-saloonkeepers 
and  dishonorable  druggists  from  doing  a  saloon 
business.  Section  13  of  the  new  act  provides  that  a 
druggist  may  not  be  given  any  sort  of  a  liquor 
license  by  the  local  authorities  until  he  has  first 
been  granted  a  certificate  by  the  State  Board  of 
Pharmacy.  This  certificate  must  be  renewed  every 
year  and  the  Board  has  power  to  refuse  it  if  for 
any  reason  the  druggist  has  abused  his  privileges. 
Furthermore,  and  what  is  of  greater  significance, 
the  Board  is  given  authority  to  revoke  or  suspend 
a  druggist's  liquor  license  at  any  time  when  he  is 
convicted  of  violating  the  law.  Still  further,  the 
Board  may  suspend  or  revoke  the  registration  cer- 
tificate of  any  licensed  pharmacist  or  assistant  phar- 
macist convicted  of  violating  any  provision  of  the 
act. 

This  is  an  adaptation  of  the  Massachusetts  idea, 
which  has  been  in  force  in  that  State  for  some 
years,  and  which  has  also  been  adopted  in  Mich- 
igan and  possibly  two  or  three  other  States.  Our 
correspondent  thinks  that  the  Connecticut  provision 
is  the  strongest  yet  enacted  in  any  State  where  the 
sale  of  liquor  is  permitted  druggists  at  all.  He 
reports  that  the  law  is  already  having  a  salutary 
effect  and  he  expresses  the  conviction  that  it  will 
do  more  to  suppress  "the  sale  of  liquor  by  the 
glass  in  drug  stores  than  would  be  possible  under 
a  less  stringent  law!" 

"The  sale  of  liquor  by  the  glass  in  drug  stores!" 

Heaven  forbid! 

The  Bulletin  sympathizes  with  the  Connecticut 
pharmacists  in  their  earnest  endeavor  to  control  the 
liquor  situation  themselves.  It  is  apparent  that 
they  must  have  gotten  the  sympathy  of  the  public 
and  must  have  made  the  public  feel  that  they  not 
only  had  no  desire  to  do  an  illegitimate  liquor  busi- 
ness themselves,  but  were  determined  to  punish 
those  within  the  calling  whose  acts  were  bringing 
all  of  them  into  disrepute. 

Passing  on  to  say  just  a  word  or  two  about  the 
Connecticut  food  and  drug  law,  we  may  observe 
that  while  it  exempts  U.  S.  P.  preparations  and  sub- 
stances intended  for  external  use  from  the  labeling 
requirement  as  to  alcohol  and  narcotics,  it  does  not 
exempt  articles  in  the  National  Formulary.  The 
"variation   clause"    of  the   Federal   law   has   been 


copied  into  the  Connecticut  statute,  which  permits 
the  sale  of  N.  F.  and  U.  S.  P.  products  deviating 
somewhat  from  the  requirements  of  these  books  if 
the  standard  of  strength,  quality,  and  purity  is 
plainly  stated  on  the  package.  The  anti-cocaine 
law  of  Connecticut  restricts  the  sale  only  of  cocaine, 
eucaine,  and  their  salts,  but  affects  all  preparations, 
proprietary  or  otherwise,  containing  these  sub- 
stances. 

THE  ALLEGED  DETERIORATION  OF  TINCTURES 
AND  FLUIDEXTRACTS. 

More  or  less  has  been  said  during  the  last  few 
years  about  the  supposed  deterioration  in  strength 
of  certain  tinctures  and  fluidextracts.  At  one  time 
it  was  suggested  by  the  New  York  City  Board  of 
Health  that  these  products  might  well  be  made  to 
bear  a  time-limit  label,  in  order  to  protect  physician 
and  public  against  deterioration  in  quality.  The 
issue  has  not  been  pushed,  however,  and  doubtless 
for  the  very  good  reason  that  the  board  has  found 
its  position  to  be  untenable  and  has  discovered  that 
deterioration  plays  after  all  a  small  role. 

Elsewhere  in  the  present  issue  of  the  Bulletin, 
on  page  30,  we  are  reproducing  a  recent  editorial 
on  this  subject  from  the  pages  of  Modern  Pharmacy. 
The  results  are  there  given  of  a  systematic  investiga- 
tion, and  the  facts  and  conclusions  stated  in  the  arti- 
cle will  be  found  most  interesting  and  suggestive. 
In  a  word,  it  was  discovered  that  the  only  fluidex- 
tract  or  tincture  which  lost  its  strength  to  a  marked 
extent  was  that  of  coca.  In  addition,  the  fluidex- 
tracts of  conium,  digitalis,  colchicum,  stramonium 
and  aconite  were  found  to  undergo  some  loss  of 
strength  after  several  months,  but  the  changes  were 
inconsiderable  if  the  products  had  been  kept  under 
proper  conditions. 

"Kept  under  proper  conditions" — here  we  have 
very  largely  the  nub  of  the  question.  It  is  frequently 
found  that  fluidextracts,  for  instance,  are  very  care- 
lessly handled.  They  are  loosely  corked.  They  are 
left  unprotected  from  excessive  heat  or  marked 
changes  of  temperature.  A  fresh  package  is  very 
often  poured  into  an  old  bottle  containing  the  rem- 
nants of  a  product  several  years  old.  Under  such 
conditions  it  is  very  clear  that  fluidextracts  and  tinc- 
tures will  certainly  not  retain  their  full  content  of 
therapeutic  efficiency.  On  the  other  hand,  with  the 
exercise  of  care,  very  little  deterioration  will  result 
within  the  first  two  or  three  years,  and  it  can  scarcely 
be  gainsaid  that  fluidextracts  and  tinctures  ought 
not  to  be  kept  longer  than  this  anyway. 
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THE  HALL  OF  FAME. 


A  FOOTBALL  HERO  IN  PHARMACY. 

Members  of  the  American  Pharmaceutical  Asso- 
ciation and  other  bodies  with  which  Prof.  E.  V. 
Howell  is  associated,  will  doubtless  be  interested  to 
know  that  the  Professor  was  a  great  football  hero 
not  so  many  years  ago.  In  early  life  he  was  captain 
of  the  Waldo  Forest  team  in  North  Carolina  for 


I  •A-J.^r=TP«<riBnHf-»  3»5gR' 


Prof.  E.  V.  Howell  in  civilized  dreu. 

two  years.  Graduating  from  this  school,  he  spent 
seven  years  in  the  retail  drug  business  and  then  en- 
tered the  University  of  North  Carolina. 

It  was  in  1898  that  he  did  work  on  the  team  of 
the  university  which  made  his  name  resound 
throughout  the  entire  South.  In  the  great  Thanks- 
giving Day  contest  of  that  year,  between  the  Uni- 
versity of  Virginia  and  the  University  of  North 
Carolina,  played  at  Richmond,  the  championship  of 
the  South  was  at  stake,  and  Howell  made  a  run 
which  won  the  game  for  his  team  and  made 
him  the  idol  of  the  hour.  His  was  the  only  touch- 
down of  the  day.  The  Times  of  Richmond  devoted 
more  than  a  page  to  an  illustrated  story  of  the  game, 
and  among  other  things  this  is  what  it  had  to  say 
of  Howell's  run: 

It  remained  for  Howell  to  create  the  great  sensation  of  the 
day.  He  had  been  put  in  McRae's  Place  at  right  half-back. 
Howell  was  playing  the  fastest  ball  anyway  on  the  field.  He 
had  made  a  dozen  desperate  rushes  around  the  ends  for  gains, 


once  making  15  yards,  another  time  20,  and  still  another  30. 
It  was  exactly  3.24  o'clock  when  he  seized  the  ball  and  with 
the  effort  of  his  life  plunged  through  Virginia's  left  end  for 
a  great  run.  Davis  and  Templeton  and  Martin  and  all  of 
them  tried  to  stop  him,  but  he  got  through  the  whole  line 
some  way  or  other,  eluded  four  tacklers,  and  carried  the  ball 
over  the  line  for  a  touchdown.  Then  pandemonium  broke, 
loose  in  the  Carolina  camp.  Wearers  of  the  blue  and  white 
brushed  aside  officers  and  all  and  made  a  break  for  Howell. 
They  hugged  him  and  kissed  him  and  rode  him  around  the 
grounds  on  their  shoulders  and  went  half  crazy  with  joy. 

A  few  weeks  before  that  Howell  had  similarly 
distinguished  himself  in  a  great  game  between  North 
Carolina  and  Georgia.  Playing  left  half-back  on 
that  occasion,  he  had  repeatedly  made  great  gains 
for  his  team,  and  finally  negotiated  a  brilliant  zigzag 
run  through  the  entire  field  with  a  touchdown  at  its 
conclusion.  The  Macon  paper  remarked  that  "the 
work  of  Howell,  the  fast  half-back,  has  never  been 
surpassed  on  any  Southern  college  team.  He  had 
good  interference  to  aid  him,  it  is  true,  but  at  the 
end  of  several  of  his  long  runs,  when  the  men  who 


Professor  Howell  as  he  looked  in  1898  at  the  great  game  played  in  Rich- 
mond for  the  championship  of  the  South. 

had  been  protecting  him  were  scattered,  he  was  a 
power  in  himself  and  he  repeatedly  dashed  about 
through  the  mass  of  Georgia  men  for  additional 
ten  and  fifteen-yard  gains." 

Professor  Howell  has  a  keen  sense  of  humor.    He 
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speaks  very  facetiously  of  his  football  experiences. 
He  says  that  while  then  but  a  young  man,  with  ex- 
perience and  ability  yet  to  gain,  he  nevertheless 
touched  the  high  point  of  reputation  and  has  become 
more  and  more  of  an  obscurity  every  year  since. 
•  Such  is  fame!  "After  the  Thanksgiving  game  in 
Richmond,"  he  remarks,  "I  owned  the  town,  and 
for  quite  a  while  I  owned  the  State  of  North  Caro- 
lina. I  could  have  had  anything  I  wanted.  I  was 
distinctly  the  hero  of  the  day.  Now  I  can  walk 
along  with  the  absolute  assurance  that  nobody  will 
know  me  and  that  I  shall  pass  by  unheralded  by  the 
sons  of  men.  My  star  set  early  and  it  has  been 
descending  ever  since !" 

While  there  is  a  good  deal  of  humor  and  philoso- 
phy in  this  point  of  view,  and  while  many  a  college 
hero  finds  that  his  fame  doesn't  follow  him,  Profes- 
sor Howell  exaggerates  the  situation  in  his  own 
case.  As  dean  of  the  Department  of  Pharmacy  of 
his  alma  mater  he  is  doing  very  good  work  for 
Southern  pharmacy,  and  he  is  by  no  means  without 
honor  in  his  own  country.  He  is  well  and  favorably 
known  among  the  members  of  the  A.  Ph.  A.,  and 
his  historic  propensities  were  well  exercised  a  year 
or  two  ago  as  chairman  of  the  Historical  Section. 
He  owns  one  drug  store,  has  a  third  interest  in  an- 
other, still  plays  football  occasionally  on  the  faculty 
team,  is  a  tennis  and  golf  enthusiast,  hunts,  fishes, 
has  several  fine  registered  bird  dogs,  and  presents  an 
example  of  versatility  generally. 


THE  LATE  MAHLON  N.  KLINE. 

Unquestionably  one  of  the  three  or  four  brainiest 
and  keenest  men  in  the  wholesale  drug  trade  of 
America  passed  away  on  November  27  in  the  death 
of  Mahlon  N.  Kline,  president  of  the  Smith,  Kline 
&  French  Co.  of  Philadelphia.  Mr.  Kline  died 
suddenly  from  heart  failure  while  attending  a  meet- 
ing of  the  Brotherhood  of  St.  Andrew  at  the 
Church  of  the  Savior. 

Mr.  Kline  had  been  a  conspicuous  figure  for 
nearly  a  generation.  He  was  the  guiding  spirit  of 
the  N.  W.  D.  A.  in  its  litigation  with  John  D.  Park. 
He  was  in  charge  of  the  legislative  interests  of  the 
jobbers,  and  every  winter  found  him  making  sev- 
eral trips  to  Washington  or  to  some  of  the  State 
capitals  in  an  effort  to  head  off  inimical  measures 
or  to  strive  for  the  success  of  those  deemed  neces- 
sary for  the  best  welfare  of  the  trade.    In  pure  food 


and  drug  legislation,  of  which  we  have  heard  so 
much  during  the  last  few  years,  Mr.  Kline  was 
little  less  than  an  authority;  while  one  of  the  last 
things  he  did-  was  to  take  action  looking  toward 
the  amendment  of  the  proposed  opium  revenue 
bill  which  is  to  be  introduced  into  Congress  this 
winter  at  the  request  of  Commissioner  Wright. 

In  debate,  in  argument  over  moot  points,  in  the 
elucidation  of  difficult  propositions,  Mr.  Kline  was 
clear,  cogent,  forceful,  and  it  was  always  a  pleasure 
to  see  him  in  action  on  the  floor.  He  will  be  sorely 
missed   at   the   annual    meetings    of    the    National 


Mahlon  N.  Kline. 

Wholesale  Druggists'  Association.  Mr.  Kline  was 
active  in  the  affairs  of  the  Philadelphia  College  o 
Pharmacy  and  the  Pennsylvania  Pharmaceutica 
Association,  and  he  was  a  leading  figure  in  man 
religious,  philanthropic,  and  public  movements  of 
one  sort  and  another.  On  at  least  one  occasion  his 
name  was  prominently  mentioned  for  the  mayoralty 
of  the  city. 

Human  life  is  after  all  an  uncertain  and  variable 
thing.  It  was  not  many  months  ago  that  one  of 
Mr.    Kline's   lifelong   friends   passed   away — Jacob 
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H.  Redsecker  of  Lebanon,  Pa.  Mr.  Kline  was 
deeply  affected,  and  not  long  afterward  he  pub- 
lished for  private  circulation  a  memorial  pamphlet 
in  testimony  of  his  regard — a  pamphlet  containing 
many  tributes  from  Mr.  Redsecker's  friends,  the 
most  eloquent  of  them  all,  possibly,  being  that 
penned  by  Mr.  Kline  himself.  Now,  only  a  short 
time  afterwards,  it  remains  for  some  one  else  to  do 
for  Mr.  Kline  what  Mr.  Kline  did  so  appreciatively 
for  another. 


PROFESSOR   REMINGTON   AS    A    POET. 

We  had  something  to  say  in  this  department  last 
month  about  the  Whelpley  dinner,  and  we  reopen 


I'aOF.  JoS&PH  r.  KXMINGTOM. 

the  subject  now  to  print  some  verses  written  for 
the  occasion  by  Prof.  Joseph  P.  Remington: 

HENRY  MILTON  WHELPLEY. 

Who  in  thunder,  hail  or  rain 
Serves  his  fellows,  might  and  main? 
Henry  Milton  Whelpley. 

Who  runs  a  monthly  journal,  too, 
And  serves  up  stories  old  and  new? 
Henry  Milton  Whelpley, 

Who's  thoughtful  always  of  his  friends? 
And  kind  words  to  them  often  sends? 
Henry  Milton  Whelpley. 


Who  fishes  for  elusive  sharks. 
Beyond  his  own  renowned  Ozarks? 
Henry  Milton  Whelpley. 

Who  tries  to  grab  one  by  the  tail, 
To  hold  him  sure  without  avail? 
Henry  Milton  Whelpley. 

Who  fills  his  house  from  time  to  time. 
With  Nature's  gems  from  every  clime? 

Henry  Milton  Whelpley. 

• 
Who  has  a  lovely,  charming  wife. 
Who  cheers  him  in  his  strenuous  life? 

Henry  Milton  Whelpley. 

Who  holds  the  bag  of  the  A.  Ph.  A., 

And  sees  that  cash  goes  not  astray? 

Henry  Milton  Whelpley, 

Who  trains  and  loves  the  college  boys, 
With  all  their  work  and  all  their  noise? 
Henry  Milton  Whelpley. 

Who,  when  all  is  said  &nd  done. 
Merits  best  the  crown  he's  won?  i 

Henry  Milton  Whelpley. 

While  Professor  Remington's  friends  have 
known  him  as  a  poet,  his  gift  in  this  direction  will 
doubtless  prove  a  pleasant  surprise  to  the  pharma- 
ceutical public  in  general.  But,  after  all,  why 
should  there  be  surprise?  Everybody  knows  that 
the  Professor  is  always  equal  to  the  opportunity, 
no  matter  what  it  is — whether  it  be  catching  fish  at 
Catalina,  exhibiting  the  arts  of  a  raconteur,  turning 
off  poetry,  discussing  music,  grinding  out  pharma- 
copoeias and  dispensatories  and  other  books  ad 
libitum,  quelling  tempestuous  students,  or  what  not. 


A  CORRECTION. 


Some  perverse  fate,  which  we  have  so  far  been 
unable  to  locate,  made  us  say  in  this  department 
of  the  Bulletin  last  month  that  Eugene  G.  Eberle, 
the  newly-elected  president  of  the  A.  Ph.  A.,  would 
preside  over  the  Richmond  meeting  next  May.  We 
knew  perfectly  well,  of  course,  that  Dr.  Rusby  is 
this  year's  president  of  the  Association,  and  that 
Mr.  Eberle's  administration  would  not  begin  until 
the  close  of  the  Richmond  meeting.  What  made 
us  fall  into  this  strange  error  we  do  not  know — it 
must  have  been  the  cold  wave  that  struck  Detroit 
about  that  time. 
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A  Prominent   N.  A.  R.  D.  Man. 

B.  E.  Pritchard,  secretary  of  the  Western  Pennsylvania  Retail  Druggists'  Association,  has  just  finished  an  editorial  for  the  association  paper  penned 

with  his  favorite  writing  fluid — tincture  of  capsicum. 


A  VISIT  TO  CLEVELAND. 


Pharmaceatlcal   Conditions — The    Maifnltade    of   the    Retail    Enterprises — Two   Combinations    of   Ten 

Stores  Each;  Another  of  Six  and  Several  of  Lesser  Number — The  Cleveland  College 

of  Pharmacy,  the  Local  Associations,  and  Other  Thin|{s  of   Interest. 

By  JOHN  HELFMAN. 


Few  are  the  cities  that  present  to  the  visiting 
pharmacist  more  places  of  interest  than  Cleveland, 
The  stores  are  so  many  and  varied;  their  appear- 
ance so  live  and  modem;  the  attitude  of  the  pro- 
prietors and  clerks  so  friendly  that  one  returns 
home  more  than  pleased  with  the  iron  city.  It  is 
a  thriving  business  center.  Large  enterprises  are 
characteristic  of  the  place  in  numerous  lines,  and 
not  the  least  in  pharmacy.  Whether  it  is  the  pres- 
ence of  John  D.  Rockefeller  or  the  influence  of  the 
late  Mark  Hanna  that  has  imbued  Cleveland  with 
the  spirit  of  big  things  is  matter  for  speculation, 
but  certainly  the  retail  pharmacists  of  the  city  have 
caught  the  meaning  of  such  lives  and  grasped  the 
significance  of  large  combinations. 

BIG   RETAIL   ENTERPRISES. 

There  are  two  chains  of  drug  stores  embracing 
ten  each.  There  is  another  of  six.  As  for  com- 
binations of  three  and  four,  they  are  too  common 
to  excite  more  than  passing  interest.  These  mergers 
are  of  various  kinds — partnerships,  corporations, 
and  stock  companies.  One  prominent  druggist  is  a 
partner  of  two  different  men. 

Lest  these  successful  undertakings  be  considered 
by  the  outsiders  as  an  inducement  to  enter  the  city, 
a  word  of  caution  is  not  amiss.  The  proprietor 
who  seeks  for  his  pharmacy  a  milder  climate  or 
more  congenial  environment  had  better  look  else- 
where for  an  opening.  The  drug  business  as  con- 
ducted in  Cleveland  is  a  pretty  swift  game,  and  the 
cleverest  store  manager  will  find  there  foes  worthy 
of  his  steel.     It  is  no  place  for  mediocrity. 

The  proprietor  in  Cleveland  must  meet  the  com- 
petition of  firms  like  the  Standard  Drug  Company 
with  its  ten  stores,  each  vieing  with  the  others  in 
I  efforts  to  attract  trade.  He  must  try  his  powers 
against  the  popular  Marshall  stores,  also  ten  in 
inumber.  They  will  sell  patent  medicines  as  low 
as  any  druggist,  and  will  even  meet  the  department 
stores  when  the  latter  are  inclined  to  cut,  though 


in  justice  to  them  let  it  be  said  that  they  do  not 
initiate  cutting  themselves.  Then  there  is  the  Stern 
Drug  Company  with  six  stores,  another  combina- 
tion to  be  reckoned  with.  The  Hurst  Drug  Co. 
has  three  pharmacies,  the  Cox  Drug  Co.  two,  the 
Grossman  Drug  Co.  three,  Hugo  Braunlich  three, 
and  Streich  Brothers  two.  "The  Peerless"  has  two 
and  contemplates  more.     A.  Riegelhaupt  has  two. 


Lewis  C.  Hopp,  well  known  as  an  ex-president  of  the  A.  Ph.  A.,  and  a 
pharmacist  of  the  professional  type. 

J.  J.  Honecker  two,  and  Graebner  &  Pratt  two. 
Naturally  all  of  these  combinations  have  buying 
facilities  which  a  single  invading  druggist  could 
hardly  hope  to  enjoy. 

SEVERAL   PROFESSIONAL   PHARMACIES. 

In  the  prescription  business  there  are  men  like 
Lewis  C.  Hopp,  who  makes  a  specialty  of  com- 
pounding. For  twenty-five  years  his  store  has  been 
conducted  on  the  most  rigid  professional  lines,  dis- 
pensing proprietaries  only  of  an  ethical  nature  and 
soda  beverages  none.  Credit  has  been  granted  lib- 
erally and  the  whole  machinery  of  the  place  has 
been  systematized  to  take  care  of  a  large  prescrip- 
tion business.  Then  there  is  Eugene  R.  Selzer,  a 
man  who  has  for  years  made  dispensing  his  hobby. 
With  the  competition  of  such  pharmacists  in  the 
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prescription  field,  the  newcomer  would  find  his  pro- 
fessional practice  about  as  good  as  a  young  law- 
yer's. 

Nor  is  competition  to  be  escaped  by  taking  to  the 
suburbs.  The  big  firms  have  branches  covering  the 
entire  city,  including  even  the  remote  sections  that 
have  a  population  sufficient  to  maintain  a  pharmacy. 
Rumor  has  it  that  one  foreign  pharmacist,  a  grad- 
uate of  the  University  of  Budapest,  made  enough 
money  in  Cleveland  in  five  years  to  retire  and  buy 
himself  a  "concession"  in  the  old  country.     But  he 


Maxwell  G.  Tielke.  president  of  the  Ohio  Board  of  Pharmacy  and  the 
owner  of  an  ethical  pharmacy  in  Cleveland. 

must  have  lived  after  the  fashion  of  the  proverbial 
Chinaman,  for  it  is  a  safe  wager  that  no  pharmacist 
starting  there  now  could  expect  to  own  the  Rocke- 
feller building  in  anything  like  a  lifetime. 

Nor  does  the  strength  of  the  Cleveland  combina- 
tions show  any  signs  of  diminishing.  The  spirit 
of  consolidation  has  been  so  rampant,  indeed,  that 
the  local  association  is  solicitous  of  its  membership 
list.  Owing  to  the  amalgamation  of  the  different 
pharmacies,  the  number  has  already  been  reduced 
till,  as  one  man  laughingly  remarked:  "Some  day 
there  may  be  less  than  a  dozen  members  in  the 
local  association." 

TYPES  OF  CLEVELAND  STORES. 

The  drug  stores  of  Cleveland  fall  naturally  into 
five  divisions.  There  is"  C.  A.  Sieplein,  the  office 
prescriptionist,  the  only  one  in  the  city.     He  is  lo- 


cated in  the  Rose  building..  Of  the  so-called  "eth- 
ical" pharmacy,  that  of  Mayell  &  Hopp,  already 
referred  to,  is  an  example.  It  has  no  soda  fountain. 
In  Maxwell  G.  Tielke  we  have  an  analyst.  He  is 
probably  the  one  man  in  Cleveland  developing  phar- 
macy along  the  most  modern  scientific  lines.  His 
store,  while  not  imposing,  is  strictly  up-to-date. 
Mr.  Tielke  has  a  large  practice  in  urinary  analysis 
and  he  is  using  his  ability  as  an  analyst  in  a  very 
effective  but  quiet  way.  The  fourth  type  of  store 
is  seen  in  the  establishments  of  W.  G.  Marshall, 
who  has  a  strong  hold  on  the  patent-medicine  busi- 
ness. His  sale  of  such  preparations  is  really  enor- 
mous. In  the  fifth  place  there  is  the  Standard 
Company,  exemplifying  the  metropolitan  type  of 
store. 

While  pharmacy  in  Cleveland  represents  so  many 


Eugene  R.  Selzer,  a  frequent  delegate  to  the  N.  A.  R.  D.  conventioas 
and  a  trustee  of  the  Cleveland  College  of  Pharmacy. 


diversified  types,  they  get  along  very  amicably  to 
gether.  Take  it  all  in  all,  the  Cleveland  druggist 
are  a  very  happy  family.  There  is  little  violent  cut 
ting,  the  department  stores  being  the  chief  offend 
ers.  They  are  particularly  prone  to  sell  chea 
grades  of  hydrogen  peroxide,  but  the  drug  store; 
having  a  better  grade  of  goods,  are  unable  to  mcf 
such  competition  and  they  do  not  make  the  attempj 
Of  foreign   stores  there   are   several,   Bohemia 
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and  Polish  proprietors  being  frequent.  There  are 
several  Bohemians  in  the  Cleveland  School  of  Phar- 
macy. They  usually  speak  Polish  and  often  Ger- 
man in  addition  to  their  native  tongue,  and  are 
therefore  much  in  demand. 

THE  CLEVELAND  SCHOOL  OF  PHARMACY. 

A  trip  to  Cleveland  would  be  very  incomplete 
without  a  visit  to  the  Cleveland  School  of  Phar- 
macy. One  must  climb  two  or  three  flights  of 
stairs  to  see  the  laboratory  rooms,  but  his  hearty 


Prof.  Harry  Vin  Arny,  Dean  of  theCleveland  College  of  Pharmacy, 
secretary  of  two  local  associations,  and  a  member  of  the  Revision  Com- 
mittee of  the  N.  F. 


reception  on  reaching  the  top  compensates  him  for 
the  effort.  Prof.  Harry  Vin  Arny,  Dean  of  the 
School,  is  there  to  greet  newcomers,  and  does  it 
with  all  the  hospitality  of  a  Southerner.  Professor 
Arny  hailed  originally  from  New  Orleans.  Chock- 
full  of  energy  and  enthusiasm  and  widely  versed  in 
pharmacy,  the  Professor  is  a  man  of  influence  in  the 
profession.  The  Bulletin  representative  found 
him  poring  over  his  new  book,  "The  Principles  of 
Pharmacy,"  and  was  asked  at  once  to  explain  how 
the  author  had  ever  allowed  "elaidin"  to  be  spelt 
"elain"  or  what  not,  without  catching  the  error  in 
the  proof.  But  the  Bulletin,  sometimes,  it  may 
be,  guilty  of  a  like  offense,  had  very  little  to  say 
on  the  subject. 

The  Cleveland  School  of  Pharmacy  is  now  the 


Department  of  Pharmacy  of  Western  Reserve 
University.  It  was  organized  in  1882  and  char- 
tered in  1896.  From  this  school  come  most  of 
Cleveland's  clerks,  for  in  the  last  five  years  only 
five  aspirants  to  a  diploma  in  pharmacy  have  gone 
elsewhere  to  study.  The  institution  is  non-dividend 
paying,  being  owned  by  150  Cleveland  druggists 
who  give  five  dollars  a  year  towards  its  mainte- 
nance. For  this  they  receive  no  compensation,  the 
gift  being  prompted  purely  by  public  spirit. 

Up  to  six  years  ago  the  patronage  of  the  Cleve- 
land School  of  Pharmacy  was  largely  local,  but 
now  the  institution  is  drawing  pupils  from  every- 
where. The  two-year  course  is  attracting  young 
men  from  the  country,  but  the  three-year  course  is, 
on  the  whole,  the  more  popular,  because  it  enables 
the  boys  to  work  and  attend  school  at  the  same 

time. 

associations. 

Professor  Arny  showed  considerable  interest  in 
association  work  in  Cleveland.  Speaking  of  the 
Northern  Ohio  Druggists'  Association,  of  which 
he  is  the  secretary,  he  declared  that  this  body  had 
practically  eliminated  the  cocaine  evil  in  Cleveland. 
Now  not  over  ten  per  cent  of  all  the  alkaloid  sold 
there  goes  to  habitues.  Through  the  Northern 
Ohio  Branch  of  the  A.  Ph.  A.  has  been  organized 
a  pharmaceutical  section  of  the  Cleveland  Academy 
of  Medicine,  which  is  the  local  branch  of  the  A.  M. 
A.  The  section  is  a  joint  affair  composed  of  both 
doctors  and  druggists.  The  character  of  the  work 
done  by  this  organiation  may  be  seen  from  the 
nature  of  a  recent  meeting,  when  tonics  were  dis- 
cussed from  a  pharmaceutical  and  clinical  view- 
point by  men  prominent  in  both  professions  in 
Cleveland. 

the  shorter-hour  movement  impracticable. 

The  clerks  have  not  effected  a  successful  organ- 
ization. We  are  told  that  a  drug  clerks'  association 
was  once  formed  in  Cleveland,  but  was  conducted 
along  the  lines  of  a  labor  union  and  did  not  pa 
out  well.  This  only  serves  to  illustrate  the  fac 
that  suffragette  methods  will  not  avail  in  pharmacy; 
In  the  drug  busiri^ss  we  can't  coerce  people  to  do 
things.  Endeavors  to  bring  about  shorter  hours 
have  met  with  failure  in  Cleveland.  In  individual 
neighborhoods,  here  and  there,  the  stores  observe 
Sunday  closing,  but  it  has  seemed  impossible  to 
make  the  movement  general  throughout  the  city. 
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Several  drug-gists  will  enter  into  a  compact  to  close 
at  certain  hours;  everything  goes  lovely  until  some 
malefactor  violates  the  terms  of  the  agreement,  and 
then  all  open  up  in  full  blast.  Ag^in,  some  of  the 
big  stores  simply  refuse  to  close  up  shop  within 
given  limits  because  the  loss  thus  sustained  is  more 
than  they  care  to  bear. 

SOME  HIGH   RENTS. 

Where  the  rents  are  high  this  attitude  is  readily 
explained.  Particularly  the  down-town  stores  op- 
erate under  great  expense,  often  paying  a  heavy 
rental.  It  is  said  that  J.  W.  Deutsch,  who  owns 
what  was  once  the  busiest  store  in  the  city,  has 
reduced  the  cost  of  space  $7000  a  year  by  sub- 
renting the  front  of  his  store  to  the  United  Cigar 
Stores  Company  for  this  amount.  The  Deutsch 
store  still  has  an  entrance  from  the  opera  house 
lobby  and  another  from  the  street,  but  the  main 
entrance  is,  of  course,   taken  by  the  cigar  store. 


Some  proprietors  question  the  wisdom  of  cutting 
off  the  front  of  the  store,  but  since  the  rent  for 
this  space  represents  the  net  profit  on  about  $70,000 
worth  of  sales,  Mr.  Deutsch  may  not  have  erred 
after  all.  Before  invading  the  down-town  district, 
Mr.  Deutsch  had  made  a  success  of  pharmacy  in 
the  suburbs.  When  he  moved  into  the  heart  of  the 
city  he  rented  the  whole  site  of  which  his  present 
store  is  apparently  a  small  part.  By  subletting  the 
building  his  rent  is  said  to  cost  him  nothing. 

The  Standard  Company  is  another  firm  which 
does  not  hesitate  to  pay  a  high  rent  for  a  desirable 
location.  Its  Arcade  pharmacy,  pictured  in  this 
article,  is  said  to  cost  the  owners  $15,000  a  year 
for  rent  alone.  Another  store  belonging  to  the 
Standard  Company,  at  the  corner  of  Euclid  Avenue 
and  East  9th  Street,  is  leased  for  $9000  a  year. 
Doubtless  many  other  prominent  pharmacies  lo- 
cated on  busy  thoroughfares  in  the  heart  of  the 
city  represent  very  expensive  space. 


THOUGHTS  FOR  THE  NEW  YEAR. 


By  ERNEST  C.  CRIPPS. 


The  end  of  the  year  is  a  time  when  many 
pharmacists  take  stock  of  their  goods,  adjust  their 
debit  and  credit  account,  and  strike  a  balance 
sheet. 

This  is  right  and  proper,  but  there  is  another 
stock-taking,  quite  as  important,  although  often,  if 
not  always,  neglected.  To  take  stock  of  the  meth- 
ods of  conducting  one's  business,  and  of  the  ethical 
principles  underlying  those  methods,  is  of  supreme 
moment  even  from  the  financial  standpoint,  to  say 
nothing  of  more  exalted  points  of  view. 

What  ideas  do  we  hold,  for  instance,  upon  the 
subject  of  giving  absolutely  the  best  value  we  can 
in  all  our  goods,  especially  drugs  and  chemicals, 
irrespective  of  the  cost  and  selling  price?  One  of 
the  leading  London  pharmacists  of  his  day  and 
generation,  whose  name  was,  and  still  is,  a  house- 
hold word,  was  once  asked  how  he  managed  to 
build  up  and  maintain  his  reputation.     His  reply 


was:    "By  always  selling  the  best  and  only  the 
best!" 

The  man  who  visits  the  druggist  always  requires 
the  best.  He  is  prepared  to  pay  for  it,  and  is  quick 
to  note  any  departure  from  that  high  standard.  If 
in  the  past  we  have  been  led  away  by  the  false 
idea  that  inferior  quality  passes  unnoticed,  and  that 
our  profits  are  thereby  increased,  we  shall  do  well 
to  clear  out  from  our  mental  stock-room  such  a 
one,  and  in  its  place  install:  "Quality  is  the  true 
test  of  cheapness." 

ATTENTION   TO   DETAILS. 

Then,  again,  what  has  been  our  attitude  in  the 
past  towards  the  little  details  of  our  business? 
Many  men  are  careful  in  the  more  expensive  items 
they  retail,  but  are  apt  to  overlook  the  necessity  of 
care  in  the  smaller  things.  The  dirty  label  left  on 
the  bottle,  in  which  has  been  placed  a  few  cents' 
worth  of  glycerin  or  camphorated  oil,  is  not  only 
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an  offense  against  neatness  and  order,  but  is  a  per- 
petual reminder  to  all  who  see  it  that  the  phar- 
macist is  slovenly  and  lazy.  The  cork  that  breaks 
.as  soon  as  an  effort  is  made  on  the  part  of  the 
patient  to  remove  it,  signalizes  that  carelessness  in 
some  degree  is  a  feature  of  the  pharmacist  supply- 
ing it.  The  fly-marks  on  the  window  or  show- 
case may  be  apparently  unnoticed  by  the  customer, 
but  the  seed  has  been  sown  which  will  inevitably 
grow  into  an  idea  that  uncleanness  is  not  a  stranger 
in  the  pharmacy;  and  if  on  the  window,  why  not 
in  the  dispensing  department  or  soda  fountain? 

In  this  connection,  Michael  Angelo's  sapient  dic- 
tum is  very  appropriate:  "Trifles  make  perfection, 
but  perfection  is  no  trifle." 

THE  PRACTICE  OF  SUBSTITUTION. 

And  what  during  the  last  twelve  months  has 
been  our  attitude  towards  that  old,  and  yet  ever 
new,  question  of  substitution?  A  certain  prepara- 
tion has  been. ordered,  perhaps  a  small  quantity,  in 
a  prescription.  We  do  not  for  the  moment  stock  it. 
It  will  save  ourselves  expense,  and  the  patient  time, 
if  we  put  in  its  place  another  make,  "quite  as  good." 
Nobody  will  ever  know;  so  we  lay  the  flattering 
unction  to  our  souls.  Probably  not,  but  the  forma- 
tion of  a  habit  has  been  commenced,  which  will 
inevitably  bring  trouble  to  us  some  day  and  which 
has  oftentimes  meant  the  downfall  of  many  a  phar- 
macist's professional  reputation.  But  the  trouble 
does  not  always  stop  there.  The  assistant  or  assist- 
ants are  tainted  with  the  same  moral  disease,  for 
it  is  a  form  of  dishonesty,  and  their  consciences  are 
often  seared  or  rendered  less  sensitive  just  at  the 
time  they  are  entering  business  for  themselves. 
Thus  the  example  of  one  leads  to  the  undoing  of 
many.  It  is  certainly  trying  and  annoying  to  re- 
ceive a  prescription  to  dispense,  each  item  being 
for  some  particular  proprietary  preparation;  but 
the  only  way  out  of  the  difficulty  is  to  dispense  it 
as  written.  That  this  procedure  pays  financially  as 
well  as  morally  is  proved  in  the  history  of  the 
gradual  rise  of  any  pharmacy  in  which  honest  and 
conscientious  methods  have  been  adopted.  The 
word  substitution  should  have  no  place  upon  the 
shelves  of  our  mental  store-room. 


OUR   FRIEND   THE   ENEMY. 

What  treatment  do  we  mete  out  to  our  "oppo- 
nent" in  the  same  profession,  a  little  lower  down 
the  street,  or  in  the  same  town  or  village?  This 
is  a  question  upon  the  answering  of  which  depends 
much  to  ourselves  as  well  as  to  him.  This  is  not 
so  pertinent  to  big  towns,  but  in  smaller  ones  it 
often  assumes  an  acute  form.  We  often  hear  from 
our  customers  disparaging  remarks,  deserved  or 
undeserved,  concerning  "our  friend  the  enemy." 
How  do  we  receive  and  treat  such?  If  with  a 
shrug  of  the  shoulders,  or  lifted  eyebrows,  or  a 
caustic  remark,  we  not  only  injure  our  brother 
but  in  a  very  real  sense  ourselves  as  well.  If  our 
opponent's  methods  are  questionable,  and  his  goods 
doubtful,  so  far  are  we  injured  thereby  in  the  eyes 
of  the  public;  and  any  act  of  ours,  overt  or  ex- 
pressed, that  strengthens  that  feeling  reacts  upon 
ourselves  and  our  business.  The  time  is  past  when 
business  men  can  hope  to  improve  their  own  posi- 
tions by  "slanging"  their  neighbors;  let  us  see  to 
it  that  this  habit,  if  during  past  years  we  have  con- 
tracted it,  is  removed  from  the  chambers  of  our 
mental  repository. 

How,  too,  during  the  past  months  have  we  de- 
veloped and  added  to  the  most  valuable  business 
asset  we  possess,  although  not  recorded  on  the 
credit  side  of  our  balance  sheet — i.e.,  that  subtle 
and  pervasive  something  called  "personality"?  So 
many  habita  of  mind,  and  body,  too,  go  to  form  it. 
Personal  neatness  and  cleanliness,  civility  and 
promptitude,  attention  and  solicitude,  are  its  out- 
ward external  manifestations;  moral  rectitude  and 
unswerving  faithfulness  to  duty,  the  foundations 
of  its  inner  nature.  Competition  may  threaten  to 
imperil  our  business,  banks  may  break,  and  fires 
destroy  our  material  wealth;  personality  will  still 
remain  an  imperishable  asset,  growing  more  val- 
uable as  years  go  by  and  lingering  around  the 
business  even  after  our  death. 

Whatever  else  we  destroy  in  our  mental  cleaning  ffl 
out  at  the  commencement  of  a  new  year,  may  it  not 
be  this  last,  but  rather  may  we  give  it  more  space 
upon  the  shelves  of  the  mind.  Future  stock-takings 
will  then  prove  satisfactory  not  only  from  a  finan- 
cial but  from  an  ethical  point  of  view  as  well. 


"MY  BEST  ADVERTISING  SCHEME. 
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Two  Pharmacists  Sell  the  BULLETIN  Good   Specimens    of  Their    Brains   for    $2.50   Cash— Ideas    thai 

Have  Brought  Business — X  Plan  to  Stimulate  Interest  In  Valentines — Free 

Flowers  for  McKlnley  Day. 


FREE  FLOWERS  BROUGHT  THE  CROWD  ON 
McKINLEY  DAY. 

By  W.  R.  Crane  &  Co.,  Fairmont,  W.  Va. 

We  recently  put  into  effect  the  best  advertising 
scheme  which  we  ever  attempted.  It  certainly 
brought  the  people  to  the  store.  From  9  a.m. 
until  late  in  the  evening  there  was  a  constant  stream 
of  men  and  women  in  the  store.  Children  were 
not  invited. 

We  inaugurated  what  we  hope  to  make  an  annual 
custom,  the  observance  of  McKinley  Day.  We 
offered  to  give  every  person  who  called  at  our  store 


W.  R.  C»Ai»i. 

on  January  29  a  pink  carnation,  the  favorite  flower 
of  our  martyred  president.  We  believed  that  our 
customers  and  friends  would  appreciate  this  little 
token  on  that  day  and  that  they  would  join  with 
us  in  commemorating  the  occasion  by  wearing  a 
carnation. 

In  advertising  the  event  we  were  careful  to  im- 
press on  the  people  that  the  flowers  were  given 
away  without  any  consideration.  No  one  was 
obliged  to  buy  anything  to  secure  a  flower  nor  was 
he  importuned   to  make  a  purchase.     We   simply 


wanted  everybody  in  the  town  to  join  with  us  in 
observing  the  birthday  of  our  former  president. 
We  made  special  arrangements  with  the  florists  to 


Wear  a  Carnation 
To-morrow! 


McKinley   Day  To-morrow 

On  JANUARY  29  every  patriotic 
American  will  wear  McKinley 's 
favorite  flower — a  pink  Carnation. 

In  appreciation  we  will  present  to  every 
person  coming  into  our  store  ONE  FREIE 
with  our  compliments. 


CRANE'S  DRUG  STORE 


This  ad.  was  printed  in  the  local  newspapers  the  day 
before  the  event 

obtain  all  the   carnations  which   we  might  need. 

There  was  no  danger  of  disappointing  anybody; 

not  even  those  who  might  call  late  in  the  evening. 

The  store  was  kept  open  all  day  and  people  were 


McKINLEY  DAY 


Carnations   Given   Free  To-day 

In  honor  of  our  widely 
beloved  martyred  President, 
William  McKinley,  we  will 
present  his  favorite  flower, 
a  Pink  Carnation,  to  every  one 
who  visits  our  store  to-day, 
Friday,  Jan.  29th,  any  time 
between  9  a.m.  and  9  p.m. 

CRANE'S  DRUG  STORE 


This  ad.  appeared  on  McKinley  day. 
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asked  to  call  for  carnations  between  9  a.m.  and  9 
P.M.  Of  course,  we  tried  to  make  the  visits  of  the 
people  interesting.  Drugs  and  medicines  were  on 
special  display. 

The  accompanying  ads.  show  how  we  announced 
the  function  in  the  newspapers;  one  was  used  the 
day  before,  and  the  other  the  day  of,  the  event.  We 
also  sent  carnations  to  the  patients  and  nurses  at 
the  local  hospitals. 

Some  one  may  raise  the  question :  How  did  we 
know  that  pink  carnations  were  McKinley's  favor- 
ite flower?  We  had  this  information  directly  from 
W.  B.  Smith,  of  the  Botanical  Gardens  at  Wash- 
ington. 

At  the  close  of  the  day  we  estimated  that  1000 
carnations  had  been  given  away.  But  the  results 
warranted  the  expenditure.  We  ingratiated  our- 
selves with  a  host  of  people,  many  new  faces  had 
appeared  in  the  store,  and  we  enjoyed  an  excellent 
business  for  the  day. 


INTERESTING   SCHOOLCHILDREN    IN   VALEN- 
TINES. 

By  Fred  R.  Dunning,  Vicksburg,  Mich. 

One  of  our  best  advertising  schemes  is  that  which 
we  have  used  to  interest  the  schoolchildren  in  val- 
entines. For  several  years  we  have  given  a  valen- 
tine free  as  a  prize  to  the  best  speller  in  the  first 


eight  grades  of  our  schools  for  the  school  week 
ending  on  the  Friday  nearest  St.  Valentine's  Day. 
About  two  weeks  before  St,  Valentine's  Day  we 
run  an  ad.  in  our  local  paper  announcing  that  the 
prizes  will  be  given  on  a  certain  date.  We  then 
write  to  each  teacher  in  the  school  telling  her  of 


Valentines 

We  will  give  a  Valentine  FREE  to  the  best 
speller  in  each  of  the  first  eight  grades  of  our 
school,  the  week  ending  Friday,  February  12. 

SEE  PRIZES  IN  OUR  WINDOW. 

We  have  an  exceptionally  fine  line  of  Valentines 
and  prices  range  from  1  cent  to  $2  each. 


O.  B.  DUNNING  &  SON, 


Established  1877. 


Druggists  and  Booksellers. 


our  offer,   and   asking   her  to   determine   the  best 
speller  in  her  grade  in  any  way  she  may  choose. 

Of  course  our  window  is  well  filled  with  valen- 
tines of  all  sizes  and  prices,  and  prominently  dis- 
played are  the  prizes,  each  one  bearing  the  name 
of  the  grade  to  which  it  will  be  awarded.  We 
furnish  every  teacher  with  a  blank  certificate  which, 


9^lcct 
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Ijeacher. 


Fred  R.  Dunning. 


when    filled    and    presented   at   our   store,    entitles 
the  holder  to  the  valentine  of  the  one  grade. 

It  is  needless  to  say  that  while  the  children  are 
going  to  and  from  school  a  crowd  may  always  be 
found  at  our  valentine  window,  and  as  a  result  we 
usually  sell  out  in  good  shape  by  the  end  of  the 
spelling  contest. 


THE  SALE  OF  OLIVE  OIL. 


Sn^^estive    Material    for   Circulars.  Booklets,  and    Other  Advertlslnff   Media— A  Window   Display  that 

Helped  to  Dispose  of  the  Product. 

By  P.  HENRY  UTECH,  Ph.G., 

Meadvllle.    Pa. 


Olive  oil  has  come  into  such  popular  favor  with- 
in recent  years  that  we  have  collected  some  data 
on  the  subject,  which  is  presented  herewith,  in- 
cluding- also  such  other  general  information  as  may 
be  of  interest  to  fellow  pharmacists  in  furthering 
the  sale  of  this  well-known  product. 

From  time  immemorial  the  olive  oil  industry 
appears  to  have  been  centralized  in  and  around  the 
Levant,  and  this  region  still  seems  to  be  the  chief 
source  of  supply.  In  more  recent  years,  however, 
the  industry  has  been  successfully  undertaken  in 
Southern  California,  and  considerable  oil  of  excel- 
lent quality  and  flavor  has  come  to  us  from  this 
source. 

SEVERAL  GRADES. 

Dwelling  on  the  character  of  the  various  oils  of 
commerce,  a  well-known  authority  says  they  may 
be  classified  under  two  general  divisions,  viz., 
"edible"  and  "commercial,"  and  each  of  these 
classes  comprises  many  different  varieties.  For  the 
purposes  of  this  paper,  we  shall  refer  only  to  the 
first-named  or  "edible"  class.  Formerly  the  sale 
of  olive  oil  by  the  pharmacist  was  limited  to  an 
occasional  purchase  for  use  as  a  salad  dressing  or 
some  similar  purpose.  Recent  clinical  experience 
on  the  nutritive  value  of  olive  oil,  however,  con- 
firms the  report  that  it  has  the  property  of  provid- 
ing the  elements  necessary  for  the  reconstruction 
of  waste  tissue  and  of  supplying  heat  and  energy 
to  the  system.  These  facts  are  fast  gaining  pub- 
licity and  have  already  created  an  increased  demand 
for  the  oil. 

For  use  as  a  food  it  is  absolutely  necessary  to 
employ  none  but  the  very  best  or  "superfine"  qual- 
ity of  the  oil. 

The  food  and  drugs  act,  with  its  tell-the-truth- 
on-the-label  feature,  has  caused  many  unscrupulous 
dealers  to  devise  some  very  ingeniously-worded 
labels  in  order  to  avoid  prosecution  for  marketing 
misbranded  goods.  Some  of  these  fanciful  titles 
read,  "Pure  Salad  Oil,"  "Finest  Table  Oil,"  "Nat- 
ural Salad  Oil,"  etc.,  etc.  The  desire  is  to  impress 
the  purchaser  in  every  instance  with  the  belief  that 


he  is  buying  olive  oil  of  the  finest  quality,  whereas 
the  product  is  nothing  more  nor  less  than  oleum 
gossypium  masking  under  a  nom  de  plume.  The 
pharmacist  therefore  has  but  to  bear  these  facts  in 
mind  and  "tell  the  truth"  to  his  customer.  The 
latter  in  turn  is  generally  thankful  for  the  knowl- 


edge thus  obtained;  the  pharmacist  has  acquired 
increased  prestige  by  information  of  the  true  con- 
dition of  affairs,  and  both  have  profited  by  the 
transaction. 

THE   PHARMACY   THE   PLACE   FOR   OLIVE   OIL. 

For  some  unexplainable  reason  a  major  portion 
of  the  olive-oil  business  appears  to  be  done  by 
grocers,  delicatessen  dealers,  and  others,  none  of 
whom  possesses  any  knowledge  of  the  composition, 
purity,  or  therapeutic  value  of  the  product.  It  fol- 
lows therefore  that  the  pharmacist  above  all  others 
should  be  the  rightful  purveyor  of  this  as  of  all 
similar  foods. 

Accompanying  this  article  is  an  engraving  of  a 
very  successful   window   display  of  the   oil   which 
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we  made  recently,  and  which  attracted  considerable 
attention  on  account  of  its  simplicity  and  original- 
ity.    We  got  it  up  as  follows: 

First,  an  oblong  table,  covered  with  a  linen  table- 
cloth, was  placed  in  the  center  of  the  window.  On 
this  an  oblong  box,  about  six  or  eight  inches  nar- 
rower and  shorter  than  the  table  top,  was  stood 
erect  so  as  to  form  a  base  for  the  second  tier  of 
bottles.     A  second  box  of  smaller  dimensions  still 


was  placed  on  top  of  the  others  to  form  the  upper 
tier  or  row,  and  both  boxes  were  covered  with 
v^hite  cloth.  By  carefully  graduating  the  sizes  of 
the  boxes  the  finished  arrangement  presents  a  neat 
pyramidal  effect.  A  neatly  worded  placard  was 
suspended  above  the  table;  another,  standing  erect 
on  the  window  base,  completed  the  design.  Much 
comment,  many  inquiries,  and  quite  a  few  sales 
resulted. 


A  BIG  ILLINOIS  STORE. 


The    Pharmacy    of   the    Decatur   Dru^   Company,    of   Decatur,   Illinois,   Is    One    of   the  Largest  in  the 

State — It  Carries  a  Hu^e    Stock  which  is  Supplied  Chiefly  Over  the  Adjacent  Territory 

— The  Business  has  been  Built  Up  under  the  Present  Management. 


Any  pharmacist  who  has  had  the  pleasure  of  in- 
specting the  splendid  new  store  and  offices  of  the 
Decatur  Drug  Company,  of  Decatur,  Illinois,  must 
have  been   impressed  with  the  place.     Under  the 


H.  C.  Burks,  manager  of  tbe  Decatur  Drug  Company. 

able  management  of  H.  C.  Burks,  this  firm  has 
developed  the  largest  store  in  Decatur  if  not  in  the 
whole  State. 

ROOM   FOR  BIG  STOCK. 

When  the  company  announced  its  intention  of 
removing  from  its  old  location  in  South  Water 
Street  to  the  large  space  formerly  occupied  by  the 
post-office,  people  were  inclined  to  wonder  how  it 
would  ever  utilize  the  room.  A  visit  to  the  store, 
and  a  journey — the  word  is  used  advisedly — down 
the  long  aisles,  shows  what  has  been  done  with  all 
the  shelf  and  show-case  space.  Everything  is  filled. 
Goods  are  not  packed  and  jammed  in,  as  in  manv 


drug  stores,  but  there  are  no  empty  shelves  or 
vacant  cases,  and  everything  is  in  perfect  order. 
When  one  remembers  that  the  company  occupies 
a  floor  space  150  feet  long  by  40  feet  wide  he  ap- 
preciates what  an  immense  stock  is  handled. 

The  room  was  remodeled  especially  for  drug- 
store purposes,  and  plenty  of  shelf  space  was  pro- 
vided. Fourteen  shelves  run  nearly  the  whole 
length  of  the  store  on  both  sides,  and  there  are  in 
all  about  5000  feet  of  shelving.  Trolley  ladders 
furnish  easy  access  to  the  highest  shelf.  All  the 
store  fittings  are  a  mission  brown  in  color.  The 
show-cases,  made  by  the  Decatur  Fountain  Com- 
pany, are  of  quarter-sawed  oak  set  with  heavy  glass. 
There  are  in  all  26  show-cases  down  the  long  room, 
and  all  are  well  filled. 

GOODS   ATTRACTIVELY   DISPLAYED. 

Every  article  that  legitimately  belongs  to  the 
drug  trade  is  carried.  The  shelves  for  the  most 
part  are  filled  with  physicians'  supplies;  the  cases, 
on  the  other  hand,  contain  the  many  articles  which 
make  a  drug-store  stock  so  attractive — brushes, 
combs,  mirrors,  perfumes,  soaps,  stationery,  etc. 

The  store  is  always  light.  Prismatic  glass  aids 
the  large  display  windows,  and  toward  the  rear 
there  is  a  large  skylight  directly  over  the  office. 
Modern  lighting  fixtures  illuminate  well  at  night. 

In  the  rear  is  located  the  shipping  and  packing 
room.  Goods  are  received  at  the  south  door  on  the 
alley  and  sent  out  by  the  north  door,  so  that  there 
is  no  confusion.  The  basement,  extending  the 
length  of  the  store,  is  used  mainly  for  storage  and 
for  some  of  the  heavy  chemicals. 
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The  distressingc  rear-room  problem  which  con- 
fronts every  druggist  was  met  and  solved  easily  by 
the  Decatur  Drug  Company.  In  every  drug  store 
there  are  certain  essential  but  not  especially  orna- 
mental goods  that  must  have  a  place. 

THE   "alley''    room. 

In  remodeling  the  room  the  company  had  an 
extra  partition  put  in  running  nearly  the  full 
length  of  the  store,  about  six  feet  from  the  south 
wall.  This  gave  it  plenty  of  room  for  the  heavy 
stock,  for  the  big  bottles,  and  some  of  the  supplies, 
and  a  room  in  which  to  clean  bottles  for  prescrip- 
tion purposes.     Comparatively  few  customers  know 


Water  Street  twelve  years  ago  he  put  in  the  win- 
dow that  sign  which  has  since  become  familiar  to 
many,  and  which  reads  to  the  effect  that  only  medi- 
cines are  sold  on  Sunday.  If  the  rule  which  was 
made  then  had  not  proved  a  good  one,  it  probably 
would  not  have  continued  in  force.  The  sign  still 
goes  up  in  the  new  store. 

PROMPT  SERVICE. 

Customers  are  waited  on  with  despatch.  Only 
a  short  time  ago  a  physician  accosted  Manager  H. 
C.  Burks  with  the  remark :  "It  is  always  a  pleasure 
to  come  into  your  store  to  trade." 

Mr.    Burks   expressed   his   appreciation   and   his 


An  interior  view  of  the  store  of  the  Decatur  Drug  Company. 


that  the  room  is  there.  Opening  out  from  this 
room  is  the  prescription  department  with  its  neat 
fixtures  and  quantities  of  small  bottles  within  easy 
reach  containing  the  drugs  which  are  in  frequent 

use. 

A   WHOLESALE   BUSINESS. 

The  Decatur  Drug  Company  does  a  wholesale 
business  the  extent  of  which  is  little  recognized. 
It  has  a  representative  who  travels  through  central 
Illinois,  going  as  far  north  as  Clinton  and  as  far 
south  as  Pana.  In  addition  it  acts  as  a  jobber  for 
manufacturing  chemists,  and  so  gets  the  benefit  of 
the  sales  of  the  big  drug  houses  in  a  part  of  the 
State. 

When    Mr.    Burks   opened   his   store   in    South 


desire  to  know  the  particular  reason  for  his  cus- 
tomer's satisfaction. 

"I  don't  have  to  wait  when  I  am  in  a  hurry  for 
a  woman  to  be  served  with  a  five-cent  dish  of  ice 
cream,"  replied  the  medical  man,  and  this  explained 
a  good  deal. 

The  Decatur  Drug  Company  has  nothing  against 
the  soda-water  business  itself,  but  when  people  tell 
its  management  that  it  should  install  a  fountain 
and  chairs  and  tables  and  irrigate  the  throats  and 
relieve  the  fatigue  of  the  shopping  public,  the  man- 
agement is  able  to  show  conclusively  that  it  is  not 
running  a  rest  cure  but  a  drug  store,  and  incident- 
ally one  of  the  biggest  if  not  the  biggest  one  in  the 
State. 


LET  THE  DRUGGIST  MAKE  HIS  OWN  COUGH  DROPS. 

A  Formula    for    the    Product — Points    to    be    Observed   by    the   Candy-maker — Advertising    Hints    that 

Help  the  Sale   of  the  Goods. 

By  B.  L.  BENNETT, 

Bristol.  Conn. 


A  specialty  in  which  there  is  a  good  margin  of 
profit  and  which  it  pays  the  druggist  to  push  is 
found  in  cough  drops  of  his  own  make. 

It  seems  to  be  the  custom  of  most  druggists  to- 
day to  dispense  the  five-cent  boxes  of  the  well- 
known  brands  of  cough  drops  when  asked  for.  The 
amount  of  the  sale  is  small,  the  margin  of  profit  is 
also  small.  Your  satisfaction  in  making  the  sale  is 
smaller  still,  because  you  know  that  every  little 
corner  grocery,  fruit  store,  and  candy  shop  is  sell- 


EIGHT  YEARS 

1900-1908. 

BennettsKofFDrops 

have  been  on  the  market  and 
steadily    growing    in    favor 
with  people  who  suffer  with 
irritated    throats,     wheezey 
bronchial  tubes,  find  tickling 
coughs.     They    have   grown 
from   a  sale  of  ten  pounds  a 
week  to  fifty  pounds.     They 
will  NOT  upset  the  stomach ; 
contain   no   harmful    drugs; 
but  will  relieve  a  cough,  stop 
the  tickle,  and  give  relief. 

25  CENTS  A  POUND. 

BENNETT'S 
Koff    Drops 

is  a  subject  we  never  tire  talking 
about  and  recommending  to   our 
customers.  '  They  are   absolutely 
free  from  any  injurious  substance 
and  may  l)e  used  as  fre<!ly  as  any 
confection.     For  irritated  mucous 
membranes  in  throat  and  air  pas- 
sages they  are  unparalleled.    All 
we  ask  of  you  is  to   try   them. 
Your  money  back  if  not  satisfied. 

Price  25c  Pound 
Try  Them. 

BENNETTS  DRUG  STORE, 

Judd's  Bloek,  Bristol. 

BENNEn'S  DRUG  STORE, 

Jadd's  Block,  Bristol. 

Two  newspaper  ads.  used  by  Mr.  Bennett. 

ing  the  same  article.  There  is  no  money  or  glory 
in  business  of  that  kind,  especially  in  these  days  of 
high  rents  and  big  expense  accounts. 

In  this  article  I  shall  publish  the  formula  for  the 
manufacture  of  a  cough  drop  that  is  a  winner  in 
every  way,  one  that  your  competitors  will  not  have, 
and  one  that  you  can  build  up  a  nice  sale  on  with 
little  effort.    I  have  been  very  successful  with  these 


cough  drops,  increasing  my  sales  every  year.  Where 
I  originally  made  them  in  ten-pound  lots,  now  I 
make  them  in  thirty-  to  fifty-pound  quantities. 

A    MERITORIOUS   FORMULA. 

You  will  surely  find  that  they  have  merit,  prove 
very  efficacious  in  bronchial  affections,  very  sooth- 
ing to  irritated  mucous  membranes,  and  the  taste 
is  so  pleasant  it  brings  them  back  for  more. 

I  have  heard  customers  assert  that  they  have 
broken  up  incipient  coughs  and  colds  by  using  my 
cough  drops  freely. 

Here  is  the  formula: 

Ammonium  carbonate,  bright  pieces .  30  grains. 

Aqua  dist 4  drachms, 

Fluidextract  of   squills 2  drachms. 

Fluidextract  of  hoarhound 4  drachms. 

Fluid  tolu,  soluble 1  ounce. 

Oil  of  anise,  or  any  other  flavor 
desired  4  drachms. 

Mix  the  ingredients  carefully,  take  them  to  a  good  candy- 
maker  and  instruct  him  to  make  ten  pounds  of  cough  drops. 
You  may  have  him  cut  them  up  into  squares  like  hoarhound 
candy,  or  better,  I  thank,  run  them  through  molds  and  have 
them  all  uniform  in  shape,  more  like  lemon  drops. 

INSTRUCTIONS   TO   THE    CANDY    MAN. 

You  ought  to  call  his  attention  to  the  fact  that 
you  want  them  made  so  they  will  not  stick  together 
on  standing  for  any  length  of  time.  This  is  the 
only  fault  I  have  ever  found  with  them.  To  obvi- 
ate it,  ask  your  candy-maker  to  use  if  possible 
"Standard  A  sugar,"  cook  to  high  temperature,  say 
250°  Fahrenheit,  and  cook  the  batch  quickly  so  as 
not  to  burn ;  by  so  doing  you  will  have  little  trouble 
from  sticking,  but  of  course  you  want  to  keep  them 
in  tight  tin  cans  in  damp  weather,  as  is  necessary 
with  any  other  hard  candy. 

If  you  make  large  quantities  at  a  time,  perhaps 
the  candy-maker  ought  to  add  a  little  cream  of 
tartar  to  keep  them  from  graining,  in  case  they 
were  not  sold  out  quickly.  In  some  instances  where 
candy-makers  are  troubled  with  the  candy  sticking 
they  add  a  little  powdered  sugar  to  them  and  shake 
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them  up.  Sometimes  they  shellac  them,  but  I  do 
not  favor  that.  Other  times  they  rub  a  little  vaselin 
on  their  hands,  and  then  let  the  candy  run  through 
their  fingers.  I  have  never  had  to  resort  to  any  of 
these  devices,  but  it  is  well  to  know  some  of  the 
tricks  of  the  trade. 

Your  candy-maker  should  not  charge  you  over 
ten  or  eleven  cents  a  pound  and  you  furnish  only 
the  medicinal  flavoring  as  formulated  above.  All 
told,  the  cough  drops  ought  not  to  cost  more  than 
fifteen  cents  a  pound,  I  originally  sold  them  at 
retail  for  twenty-five  cents  a  pound,  fifteen  cents 
for  half-pounds,  and  ten  cents  a  quarter;  but  now 
I  am  getting  thirty  cents  a  pound,  and  I  find  I  can 
get  it  just  as  quickly,  thus  obtaining  a  net  profit  of 
100  per  cent  on  my  sales. 

It  is  well  to  give  cough  drops  some  distinguish- 
ing name,  so  as  to  identify  them  with  your  store. 
I  call  mine  "Bennett's  KoflF  Drops."  They  may 
just  as  well  be  labeled  "Kough  Drops,"  "Compound 


Hoarhound  Candy,"   "Bennett's  Medicated  Cough 
Drops,"  or  anything  else  that  fancy  suggests. 

SELLING    HINTS. 

Whenever  a  customer  asks  for  ordinary  hore- 
hound  drops  be  sure  to  show  him  your  cough  drops, 
and  ask  him  to  sample  one  of  your  product.  Nine 
times  out  of  ten  you  will  sell  your  own  goods,  thus 
making  a  larger  profit,  and  also  making  a  satisfied 
customer,  who  will  have  to  come  back  to  your  store 
to  get  some  more  of  the  same  kind. 

Advertise  the  cough  drops  well  in  your  space  in 
the  local  i>apers,  give  away  free  samples  when  you 
think  it  advisable,  and  guarantee  them  as  hard  as 
you  wish.  You  cannot  talk  too  much  or  too  highly 
of  the  goods.  They  will  please  every  one  who  tries 
them.  I  know  it.  Push  them  to  the  front  in  your 
candy  case.  On  cold,  windy  days,  put  a  pan  of 
them  in  the  window,  properly  priced  and  marked. 
They  will  sell  from  October  until  May. 


THE  SALE  OF  A  STOCK  FOOD. 

How    to    Get    the    Business    from    the    Farmers — Sellin|{   Talks    that    Appeal   to    Them  —  The   Proper 

Method    of    Buylnit    the    Article. 

By  J.  EARL  TAYLOR. 

Orldley.  Illtnola. 


Country  druggists  even  more  than  the  city  pro- 
prietors are  called  upon  to  exercise  every  point  of 
advantage  that  presents  itself  for  the  successful 
conduct  of  their  business.  The  city  pharmacist  has 
the  disadvantage  of  extreme  competition  and  cut 
rates  to  contend  with ;  but  the  country  man  has  the 
mail-order  houses  to  fight,  the  wagon  vender  to 
corral,  and  the  interurban  to  contend  with. 

A  side-line  to  consider  from  the  point  of  profit 
is  stock  food  and  its  accessories.  In  1903  we  hit 
upon  a  plan  that  has  proved  to  be  one  of  a  thou- 
sand. On  January  1  we  cut  out  a  large  white  card- 
board, about  6  inches  wide  and  18  inches  long. 
At  the  top  we  wrote :  "Stock  Food  Buyers,  Season 
1903." 

OUR   METHOD   OF   GETTING   THE   BUSINESS. 

As  soon  as  this  card  was  in  place  we  began 
looking  for  customers.  Every  farmer  who  came 
in  was  asked: 

"Are  you  going  to  use  any  stock  food  this  sea- 


son? We  realize  it  is  early  yet  to  talk  stock  foods, 
but  we  have  adopted  a  plan  whereby  you  may  get 
your  food  any  time  between  now  and  late  spring. 
The  plan  is  this:  We  buy  direct  from  the  factory 
and  get  our  goods  fresh.  To  keep  them  in  that 
condition  we  do  not  ask  you  to  buy  now;  but  give 
us  your  order  and  we  shall  place  your  name  on 
this  card.  As  soon  as  the  goods  come  in  we  shall 
check  off  the  amount  you  want.  This  method 
insures  your  getting  the  goods  fresh,  and  just 
when  you  want  them.  By  this  method  we  know 
how  much  food  to  have  coming  all  the  time,  and 
we  don't  overstock.  We  can  afford  to  sell  cheaper 
than  our  competitors.  The  fact  that  we  buy  direct 
guarantees  you  a  better  price  than  you  would  get 
in  buying  of  the  wagon  vender,  for  he  cannot  sell 
at  as  small  a  margin  as  we  do.  We  fully  guar- 
antee the  food.  If  you  are  not  satisfied  with  your 
bargain,  bring  your  empty  bucket  back  and  we 
shall  return  your  money." 
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After  the  fanper  is  interested  we  talk  other  prep- 
arations— stock  and  chicken  remedies,  hce  prepara- 
tions, etc.,  etc. 

This  leads  us  around  to  other  points  of  consid- 
eration. Incidentally  we  show  the  customer  our 
line  of  colic  remedies,  distemper  cures,  syringes, 
etc.,  so  that  he  becomes  familiar  with  our  stock  of 
accessories.  In  adopting  this  method  don't  offer 
to  sell — just  show  the  goods  and  then  put  them 
back.  You  will  be  surprised  to  see  how  it  works 
out  in  practice. 

Last  year  we  did  the  same  as  in  previous  years 
and  with  better  results.  Let  me  tell  you  that  the 
woods  are  full  of  stock  food  agents !  The  druggist 
must  be  up  and  coming  who  hopes  to  get  ahead 
of  them. 

WINDOW   DISPLAYS. 

About  the  first  of  March  we  begin  our  window 
displays.  We  use  them  to  the  best  advantage,  con- 
fining a  trim  to  a  single  preparation.     Later  on 


come  disinfectants,  syringes,  etc.,  then  back  again 
to  the  stock  food. 

NEWSPAPER   ADVERTISING. 

We  use  our  local  paper  to  the  best  advantage 
possible,  running  local  items  and  display  ads.  each 
week  through  the  season.  Our  ads.  are  generally 
6  to  8  inches,  2  columns,  which  make  neat  adver- 
tisements,. Of  course  we  are  careful  not  to  crowd 
space,  using  care  to  exploit  each  preparation  indi- 
vidually. No  good  comes  from  a  conglomerate 
mass  of  printed  stuff.  It  lacks  drawing  force  and 
is  passed  without  notice. 

CONCLUSION. 

Be  square  with  your  trade.  Make  your  word 
good.  Guarantee  an  article  or  preparation  if  it 
has  merit.  If  it  falls  down  make  it  good.  It  will 
pay  in  the  end.  Every  man  has  his  friends  and 
prestige.  Have  one  price  only,  and  that  for  every- 
body. 


These  People  Not  All  Customers.— The  accompanying  half-tone  represents  a  scene  in  the  store  of  the  Lacey  Drug  Co.,  Aberdeen,  S.  D.,  the! 
occasion  being  the  recent  allotment  of  governmeiit  lands  in  Standing  Rock  Indian  Reservation  in  the  North  and  South  Dakotas.    The  photograph  wa»] 
taken  at  two  o'clock  in  the  morning.    The  little  city,  having  a  population  of  about  600J  people,  simply  swarmed  with  visitors  from  all  over  the  United 
States  who  had  come  to  register.    Plans  and  arrangements  were  made  whereby  any  one  who  had  not  used  his  right  to  file  on  government  lands  waftj 
entitled  to  register  his  name  and  address  and  thus  have  an  equal  chance  in  the  drawing  for  one  hundred  and  sixty  acres  of  land. 
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BOARD  QUESTIONS  ANSWERED. 


A  NEW  JERSEY   EXAMINATION. 

MATERIA    MEDICA. 
^Continued  from  December  Bulletin.) 

15.  Acetanilide.  (a)  State  its  source  and  mode 
of  preparation,  {h)  Give  its  characteristics  and 
chief  medical  properties,  (c)  Why  should  its  in- 
discriminate use  be  discouraged?  (cf)  In  what 
class  of  preparations  is  it  the  principal  ingredient? 

(a)  Acetanilide  is  an  aniline  derivative.  It  is 
manufactured  by  moderately  boiling  in  a  retort 
connected  with  a  reflux  condenser  equal  parts  of 
aniline  and  glacial  acetic  acid,  until  a  small  portion 
removed  from  the  retort  will  congeal  on  cooling. 
The  mass  is  then  distilled  and  the  acetanilide  is  re- 
crystallized  from  boiling  water.  Acetanilide  forms 
colorless,  glistening  scales  or  a  white,  shining  crys- 
talline powder  free  from  odor,  but  having  a  some- 
what pungent  taste,  {h)  Acetanilide  is  an  anti- 
pyretic, but  possesses  even  greater  powers  as  an 
analgesic.  Acetanilide  finds  its  true  value  in  com- 
bating the  various  forms  of  nerve  pain,  (c)  Be- 
cause it  depresses  the  heart,  (d)  Headache  reme- 
dies. 

16.  (a)  Name  two  digestive  ferments,  the  ani- 
mal and  part  of  the  animal  from  which  each  is 
derived,  {b)  The  kinds  of  food  upon  which  they 
act  and  the  part  of  the  intestinal  tract  in  which 
the  action  takes  place,  (c)  What  can  be  prescribed 
with  each  to  increase  its  efficiency? 

(o)  Pepsin  is  obtained  from  the  glandular  layer 
of  the  fresh  stomach  of  the  hog.  Pancreatin  is  a 
mixture  of  enzymes  naturally  existing  in  the  pan- 
creas of  warm-blooded  animals,  usually  obtained 
from  the  fresh  pancreas  of  the  hog  or  the  ox. 
{b)  Pepsin  acts  upon  proteid  substances;  pancreatin 
upon  starches,  fats,  and  proteids.  (c)  With  pepsin 
0.2  per  cent  hydrochloric  acid;  with  pancreatin, 
sodium,  or  potassium  bicarbonate. 

17.  Oleic  acid.  From  what  is  this  produced? 
Describe  its  characteristics.  In  what  official  prep- 
arations is  it  used?  Why  are  they  considered  de- 
sirable? 

Large  quantities  of  crude  oleic  acid  are  obtained 
as  a  by-product  in  the  manufacture  of  stearic  acid 
for  stearin  candles.  For  the  preparation  of  pure 
oleic  acid,  the  fatty  acids  of  almond  oil  are  con- 
verted into  their  lead  salts  by  digesting  with  lead 


oxide  in  the  presence  of  water.  Oleic  acid  is  a 
yellowish  or  brownish-yellow  oily  liquid  having  a 
lard-like  odor  and  taste.  When  cooled  to  about 
40°  C.  it  becomes  semi-solid. 

Ammonia  liniment,  oleate  of  atropine,  oleate  of 
cocaine,  oleate  of  mercury,  oleate  of  quinine,  oleate 
of  veratrine.  Oleates  are  desirable  because  they 
are  readily  absorbed. 

18.  Brassica.  Give  the  official  names  of  drugs 
derived  from  this  plant.  State  the  medical  prop- 
erties and  uses.  Give  the  official  names  of  the 
preparations  of  which  they  are  ingredients. 

Sitiapis  alba  and  Sinapis  nigra.  Mustard  is  used 
in  medicine  as  an  emetic  and  counter-irritant. 
Charta  sinapis. 

19.  Name  two  drugs,  giving  their  official  titles, 
that  are  examples  of  a  (a)  tuber,  (b)  bulb,  (c) 
wood,  (d)  flower. 

(o)  Aconitum  and  jalapa.  (b)  Allium  and 
scilla.  (c)  Haematoxylon  and  Santalum  album, 
(d)  Arnica  and  chamomile. 

20.  Phenol,  (a)  Tell  the  source  from  which  it 
is  obtained  and  the  names  by  which  it  is  known. 
(b)  Describe  its  preparation,  characteristics,  and 
give  the  evidences  of  its  purity. 

(a)  Coal  tar.  Carbolic  acid,  phenic  acid,  phenic 
alcohol,  benzophenol.  (b)  Phenol  is  obtained  from 
that  portion  of  coal  tar  which  distils  over  between 
100°  and  250°  C.  This  is  the  so-called  light  oil 
which  contains  4  to  10  per  cent  of  acid.  This  frac- 
tion is  agitated  with  a  10-per-cent  sodium  hydrox- 
ide solution.  The  sodium  phenolate  separates  upon 
standing  and  is  then  treated  with  hydrochloric  or 
sulphuric  acid,  liberating  the  free  phenol,  which  is 
washed  by  agitating  with  concentrated  sodium 
chloride  solution  and  then  distilled.  The  acid  is  a 
white  crystalline  mass  sometimes  acquiring  a  red- 
dish tint.  It  has  an  aromatic  odor  and  diluted  has 
a  sweetish  taste.  When  undiluted  it  cauterizes  the 
skin.  Phenol  is  poisonous.  The  presence  of  color- 
less well-defined  crystals  free  from  liquid  is  evi- 
dence of  purity. 

21.  For  what  other  preparation  is  phenol  fre- 
quently substituted,  and  why  should  this  not  be 
done?  State  fully  in  as  few  words  as  possible  the 
various  purposes  for  which  phenol  is  used. 

Creosote.    Because  phenol  is  poisonous.     Phenol 
is  an  antiseptic  and  antiparasitic.     A  five-per-cent 
solution  is  used  as  a  surgical  disinfectant  and  the 
one-per-cent  solution  as  a  gargle. 
(To  be  continued.) 
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DOLLAR  IDEAS. 


The  editor  of  the  Bui,i<etin  will  pay  $/  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  SUPPORT  FOR  EVAPORATING  DISHES. 

Emil  Reyer,  South  Bend,  hid.:  Perhaps  pharma- 
cists would  be  interested  in  my  "steady."  Among 
a  new  lot  of  porcelain  evaporating  dishes  was  one 
that  proved  exceptionally  "wobbly."  With  a  very 
uneven  bottom,  it  could  not  be  prevented  from  tilt- 
ing when  placed  on  a  wire  gauze.  To  overcome  the 
difficulty  I  had  a  tinner  make  a  ring  out  of  thin 
galvanized  iron,  1^  inches  high  and  6  inches  in 
diameter.  It  takes  a  strip  about  20  inches  long  to 
allow  the  ends  to  be  riveted. 


To  use  this  "steady,"  I  place  the  wire  gauze  on 
the  tripod,  and  the  galvanized  iron  ring  on  the 
gauze.  This  affords  the  evaporating  dish  a  perfect 
rest  and  there  is  no  tilting.  Moreover,  the  ring 
conserves  the  heat  from  the  Bunsen  burner  as  the 
dish  fits  closely  to  the  ring.  Placing  the  ring  on 
the  wire  gauze  prevents  the  flame  overheating  one 
spot  of  the  dish  and  there  is  little  danger  of  burn- 
ing. The  device  has  proved  itself  very  handy  and 
scarcely  a  day  goes  by  without  my  using  it  re- 
peatedly.   

TEST-TUBE  RACK. 

M.  Sollenberger,  Philadelphia,  Pa. :  A  cheap,  con- 
venient, and  stable  test-tube  rack  may  be  made  as 
follows :  Select  a  wooden  box  about  10  inches  long, 
6  inches  wide,  7  inches  high,  or  of  any  other  con- 


venient size.  The  sides,  however,  should  be  about 
}i  inch  thick.  Remove  one  side  of  box ;  along  the 
remaining  three  sides,  about  one  inch  from  the  bot- 
tom, screw  in  a  row  of  ordinary  wire  corkscrews 
having  a  ring  about  an  inch  in  diameter.  Three  or 
four  inches  higher  insert  another  row  of  corkscrews. 


STYLE 

OF 
CORK 
SCREW 
USEO 


being  careful  that  those  in  the  second  row  be  directly 
above  those  in  the  first.  These  rings  will  hold  the 
test-tubes  in  either  an  upright  or  inverted  position. 
Th€  rack  will  not  be  in  danger  of  upsetting  from 
any  slight  jar,  as  is  often  the  case  with  the  racks 
on  the  market.  Should  it  be  desired  to  utilize  wall 
space  for  the  test-tubes,  the  corkscrews  may  be 
insetted  in  the  wall,  the  tubes  resting  directly  upon 
the  counter  or  shelf. 


DISPLAYING  "SOOTHERS." 

E.  Sexsmith,  Strathroy,  Ontario:  "Soothers," 
known  by  a  multitude  of  different  appellations,  usu- 
ally come  to  the  retailer  on  cards  which  take  up 
much  room  and  get  so  mixed  as  to  make  it  almost 
impossible  to  find  the  one  wanted.  In  a  few  spare 
moments  one  can  make  a  couple  of  racks  which 
simplify  things. 

Take  two  small  boards  21  inches  long,  4  mches 
wide,  and  >^  inch  thick.  Draw  a  line  along  the  mid- 
dle of  each  board  from  end  to  end,  and  along  this 
line,  beginning  1^  inches  from  the  end,  bore  a  series 
of  ^-inch  holes  three  inches  apart.  Into  these  holes 
drive  pegs  of  5  or  6  inches  in  length.  For  this  pur- 
pose I  use  rake-teeth  procured  at  a  rake  factory. 
Varnish  the  rack  and  paste  small  price  tickets  in 
front  of  each  peg.  The  soothers  are  then  slipped 
over  the  pegs  and  are  ready  for  exhibition  and  sale. 


A  USEFUL  DEVICE  AT  THE  PRESCRIPTION 
COUNTER. 

William  H.  Ort,  Philadelphia,  Pa.:   Let  me  d€ 
scribe  a  little  device  which  we  have  occasion  to  make 
use  of  each  day.    It  is  easily  made  from  the  style  oi 
button-hook   which  the  shoe   dealer  usually   gives 
away  gratis.     With  a  pair  of  wire  nippers  clip  of 
the  hook  end,  at  the  point  where  it  slopes  towarc 
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the  hook  proper.  Now  with  a  file  or  emery  stone 
point  the  clipped  end,  being  careful  not  to  file  back 
too  far,  or  file  away  too  much  just  above  the  point, 
or  else  the  "puller"  will  be  weakened.  Hang  it  in 
a  convenient  place  in  your  prescription  case  and  you 


r>:::. 


will  reach  for  it  many  times  a  day.  Try  it  for  re- 
moving broken  corks  or  the  flat-top  corks  of  some 
of  the  bottled  powdered  drugs  like  argyrol,  papoid 
or  orphol.  All  it  will  cost  you  will  be  a  few  mo- 
ments' spare  time  in  making  the  device. 


HOW  TO  MAKE  A  COFFEE  THAT  WILL  RETAIN 
ITS  FRESHNESS. 

Isadore  Jacobson,  Detroit,  Mich.:  We  were 
serving  coffee  in  an  urn  and  found  that  towards 
evening  it  got  a  little  stale;  so  I  hit  upon  a  scheme 
whereby  I  could  serve  a  cup  of  coffee  just  as 
fresh  in  the  evening  as  I  could  in  the  morning: 

I  take  3  quarts  of  cold  water,  pour  into  it  1 
pound  of  ground  coffee,  and  let  it  come  to  a  boil. 
Then  I  take  it  off  the  fire  and  let  it  stand  for 
about  five  minutes.  Next  I  spread  a  piece  of 
cheese-cloth  over  a  funnel  and  pour  the  coffee 
through  it.     Now  the  coffee  is  finished. 

To  serve,  pour  2  ounces  of  this  extract  into  a 
cup  and  fill  with  boiling  water.  Top  off  with 
whipped  cream,  and  you  will  have  a  cup  of  coffee 
that  will  draw  the  trade. 


A  STATIONERY  AD. 

F.  F.  Vedder,  LaHarpe,  Hi:  On  the  inside  of 
the  pasteboard  back  of  every  pen  or  pencil  tablet  I 
stamp  my  ad.  As  the  writer  tears  off  the  last 
sheet,  his  eyes  light  on  this  inscription: 

I  never  saw  this  scheme  used  by  any  one  else, 


YOUR    TABLET    IS    DONE! 
WANT    ANOTHER    ONE? 

"Get  it  at  Vedder's" 

L,a  Harpe,        -        111. 


but  it  has  been  a  winner  with  me  and  the  means  of 
selling  many  extra  tablets  of  stationery.  Not  only 
in  school  tablets,  but  in  all  others  the  year  around 
I  use  this  ad. 


SAVE  YOUR  FINGERS. 

C.  L.  Deyo,  Seattle,  Washington:  Here  is  an 
idea  for  saving  your  fingers  if  you  lift  many  heavy 
cans  which  have  the  small  wire  handle  in  the  center 
of  the  top.  Take  a  piece  of  wood  about  four 
inches  long,  one-half  inch  thick  and  three-fourths 
of  an  inch  wide.  Round  the  corners  with  a  jack- 
knife  to  make  the  grip  easy.  Now  take  a  saw  and 
in  the  center  of  the  flat  side,  exactly  in  the  middle 
of  the  piece,  saw  a  small  groove  straight  across. 
This  is  to  allow  the  wire  handle  of  the  can  to 
rest  in  and  prevent  slipping.  I  carry  all  five- 
gallon  cans  of  benzine,  turpentine,  wood  alcohol, 
etc.,  in  this  way. 


A  MOLD  FOR  WAX. 

H.  G.  Posey,  New  Orleans,  La. :  I  was  never  able 
to  get  a  suitably  practical  mold  with  which  to  make 
five-  and  ten-cent  pieces  of  yellow  wax  until  I  hit 
upon  this  idea.  I  took  the  required  number  of 
seamless  tin  ointment  boxes  and  punched  a  hole  m 


QOQOQQQ© 


the  bottom  of  each  one.     Then  I  screwed  them  on 
a  piece  of  board  as  shown  in  the  diagram. 

The  melted  wax  is  poured  into  the  boxes.  When 
cold  it  is  much  more  attractive  than  it  would  be  if 
it  were  cut  up  into  chunks ;  and  there  is  no  waste.  . 


TO  KEEP  SPATULAS  FREE  FROM  RUST. 

W.  H.  Ellis,  Vandalia,  Mo.:  In  cleaning  spat- 
ulas with  water  I  find  that  after  wiping  them  off 
they  naturally  rust  to  some  extent.  'To  obviate 
this  take  a  small  cloth  saturated  with  kerosene, 
wring  it  out  and  keep  it  in  the  spatula  drawer. 
Wipe  the  spatulas  with  it  occasionally  and  they  will 
remain  bright  and  free  from  rust. 


A    CAPSULE-FILLING    HINT. 

David  J.  Lawson,  Philadelphia,  Pa.:  The  diffi- 
culty of  keeping  clean  capsules  to  be  filled  with 
pepsin,  pancreatin,  or  other  drugs  of  a  similar 
nature  can  in  a  great  measure  be  overcome  by 
keeping  the  fingers  well  dusted  with  lycopodium. 
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SELECTIONS. 


DO    FLUIDEXTRACTS    AND    TINCTURES 
DETERIORATE? 

Two  or  three  years  ago  the  Health  Department 
of  the  City  of  New  York  issued  a  statement  ex- 
pressing the  belief  that  many  fluidextracts  and  tinc- 
tures were  liable  to  marked  deterioration,  and  that 
it  would  perhaps  be  wise  and  necessary  to  provide 
that  such  products  should  bear  a  time-limit  label. 
A  pharmaceutical  chemist  in  New  York  came  out 
at  about  the  same  time  with  expressions  of  opinion 
not  very  different  from  the  tentative  attitude  taken 
by  the  Board  of  Health,  and  the  time-limit  idea 
was  advocated  by  him  with  considerable  vigor? 
Now  what  is  the  truth  about  it?  Do  fluidextracts 
and  tinctures  suffer  a  marked  deterioration  after 
they  have  been  made  for  some  time  ? 

We  can  answer  "No"  to  this  question  without 
very  much  hesitancy  or  qualification.  During  the 
last  few  years  Parke,  Davis  &  Co.'s  experts  in  assay 
work  and  standardization,  operating  under  the 
direction  of  Dr.  J.  M.  Francis,  chief  chemist  for 
the  house,  have  carried  on  systematic  investigations 
along  these  lines,  and  they  have  found  that  prac- 
tically the  only  fluidextract  which  loses  its  strength 
to  any  marked  extent  is  that  of  coca.  As  was  de- 
clared in  an  editorial  in  the  April  issue  of  Modern 
Pharmacy,  the  rate  of  deterioration  in  this  par- 
ticular product  is  admittedly  so  rapid  after  six 
months  as  to  suggest  the  advisability  of  purchasing 
or  making  small  quantities  at  a  time  and  keeping 
the  preparation  fresh. 

In  addition  to  fluidextract  of  coca  it  may  be  said 
that  fluidextracts  and  tinctures  of  conium,  digitalis, 
colchicum,  stramonium,  and  aconite  undergo  some 
loss  in  strength  after  several  months,  particularly 
if  they  are  exposed  to  air,  heat,  and  changes  of 
temperature,  or  if  kept  in  partly  emptied  bottles 
with  loose  corks,  although  we  may  say  without  fear 
of  successful  contradiction  that  under  proper  cir- 
cumstances the  change  even  in  these  preparations 
is  inconsiderable. 

The  foregoing  statement  practically  sums  up 
what  our  chemists  have  found  to  be  true  regarding 
the  deterioration  of  fluidextracts  and  tinctures. 
Now  for  a  few  detailed  facts  which  may  prove  of 
some  interest.     Here,  for  instance,  are  some  find- 


ings selected  from  a  tabulated  list  far  too  long  to 
reproduce  in  Modern  Pharmacy: 

Date  of  First  Alk.     Date  of  Second      Alk. 
Assay.          Strength.       Assay.  Strength. 

F.  E.  Belladonna  leaf Aug.     23, '04  0.35  July,  '07  0.34 

F.  E.  Belladonna  leaf Jan.  10, '00  0.35  July,  '07  0.36 

F.  E.  Belladonna  leaf Feb.  10, '01  0.35  July,  '07  0.38 

F.  E.  Belladonna  root Sept.  19, '04  0.45  July,  '07  0.47 

F.  E.  Stramonium Oct.  19, '03  0.30  July,  '07  0.28 

F.  E.  Stramonium Aug.  16, '04  0.80  July,  '07  0.82 

F.E.  Ipecac Aug.  3, '04  2.00  July,  '07  1.79 

F.  E.  Hyoscyamus Dec.  14, '03  0.10  July,  '07  0.088 

F.  E.  Pilocarpus June  28, '05  0.5  Dec.  '08  0.49 

F.E.Hydrastis Oct.  23, '05  2.0  April,  '08  2,01 

F.E.Hydrastis July  10, '07  2.0  April,  '08  8.11 

F.  E.  Sanguinaria Oct.  5, '05  2.6  May,  '08  1.69 

These  assay  figures,  taken  at  random  from  a  long 
list,  are  representative  of  the  facts.  In  some  in- 
*  stances  the  products  had  been  kept  in  the  original 
containers  without  being  opened  until  the  second 
assay  was  made:  in  others  they  had  been  collected 
from  pharmacists  who  had  kept  them  under  ordi- 
nary conditions  in  the  drug  store.  It  will  be  ob- 
served in  several  cases  that  the  fluidextracts  in- 
creased in  strength  instead  of  decreased,  and  as  a 
matter  of  fact  we  have  frequently  found  the  change 
to  be  upward  and  not  downward,  the  explanation 
being  that  the  alcohol  evaporates  and  thus  slightly 
increases  the  potency  of  the  product. 

With  fluidextract  of  coca  we  frankly  confess  that 
a  considerable  loss  of  strength  results  after  the 
product  has  been  kept  for  some  time.  As  we  write 
we  have  before  us  the  results  of  fifteen  or  twenty 
assays.  The  product  is  originally  adjusted  to  a 
cocaine  sta.ndard  of  0.50  per  cent:  the  figures  show 
that  after  a  year  the  content  of  cocaine  is  decreased 
to,  say,  0.36;  after  two  years  to  something  like 
0.28;  and  after  three  or  four  years  to  as  low  as 
0.17  or  even  0.14,  Up  to  six  or  perhaps  nine 
months  the  product  retains  its  strength,  and  the 
moral  is  that  the  preparation  ought  not  to  be  kept 
longer  than  such  a  length  of  time. 

The  whole  sum  and  substance  of  this  editorial  is, 
then,  that  a  time-limit  label  is  wholly  unnecessary 
for  fluidextracts  and  tinctures  with  the  exception 
perhaps  of  coca.  The  fluidextracts  of  some  of  the 
other  drugs  do  undergo  more  or  less  marked 
changes  after  two  or  three  years,  but  the  change  is; 
quite  as  likely  to  be  upward  as  downward.  On 
the  whole,  fluidextracts  and  tinctures  are  surpris- 
ingly and  remarkably  stable. 

Nothing  that  we  have  said  in  the  foregoing/ 
however,  should  be  interpreted  as  excusing  or  ex- 
tenuating the  practice  of  keeping  galenicals  indefi- 
nitely. It  may  be  said  of  fluidextracts  and  tinctures, 
as  of  pretty  much  everything  else  in  the  line  of 
medicinals,  that  the  presumption  ought  always  to 
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be  in  favor  of  freshness.  Furthermore,  medicinal 
preparations  need  to  be  kept  under  proper  condi- 
tions. Fluidextracts,  for  instance,  should  be  well 
corked,  should  be  protected  from  excessive  heat  or 
marked  changes  of  temperature,  and  the  remnant 
of  an  old  bottle  should  never  be  mixed  with  the 
contents  of*  a  fresh  package.  It  need  scarcely  be 
said  that  a  half-filled  bottle  of  a  fluidextract  which 
is  five  or  ten  years  old,  and  which  has  a  heavy  sedi- 
ment in  the  bottom,  is  utterly  unfit  for  use  and 
should  be  dumped  down  the  sewer.  There  seems 
very  little  reason  why  any  druggist  should  keep 
fluidextracts  longer  than  two  or  three  years,  and 
within  this  length  of  time  the  facts  show  that  de- 
terioration plays  a  very  small  role  if  the  products 
are  kept  under  proper  conditions. — Editorial  in 
Modern  Pharmacy,  published  by  Parke,  Davis  &  Co. 


GERMAN  PHARMACISTS  DECLARE  THAT  THEY 
CANNOT  MAKE  GALENICALS  ECONOMICALLY. 

In  no  other  country  does  the  profession  of  phar- 
macy occupy  a  jX)sition  of  such  dignity  and  impor- 
tance as  in  the  German  Empire.  In  no  other  coun- 
try are  the  pharmacists  so  highly  educated  or  so 
skilled  in  the  pharmaceutic  art.  In  spite,  however, 
of  their  superior  accomplishments  and  of  the  advan- 
tages they  possess  by  reason  of  the  governmental 
patronage  and  protection  they  enjoy,,  the  greater 
part  of  their  laboratory  work  has  passed  into  the 
hands  of  the  wholesalers  and  large  manufacturing 
concerns.  Fluid  and  solid  extracts,  pills,  plasters, 
and  similar  articles  are  offered  to  the  apothecary 
at  prices  lower  than  those  at  which  he  can  profit- 
ably make  them,  and  as  has  been  the  case  in  the 
United  States  under  similar  circumstances,  the  Ger- 
man apothecary  has  practically  given  up  the  manu- 
facture of  galenicals,  and  now  buys  them  ready 
made. 

This  loss  of  what  at  one  time  was  the  main  field 
for  the  employment  of  the  apothecary's  activities 
seems  lately  to  have  caused  grave  concern  to  the 
governmental  authorities,  and  with  the  hope  of 
restoring  pharmacy  to  a  strictly  professional  status, 
the  Imperial  Board  of  Health  has  requested  the 
Minister  of  Health  to  issue  an  order,  as  it  seems 
he  has  a  right  to  do  under  the  law,  commanding 
apothecaries  hereafter  not  to  use  any  of  a  number 
of  certain  specified  galenicals,  unless  such  as  are 
manufactured  by  themselves  or  are  made  for  them 
by  other  licensed  apothecaries. 


In  view  of  the  strenuous  efforts  of  the  pharma- 
cists in  the  United  States  to  bring  about  a  similar 
result  through  the  U.  S.  propaganda  movement, 
one  would  naturally  have  expected  to  find  the  Ger- 
man apothecaries  enthusiastically  in  favor  of  the 
proposed  order.  But,  strange  to  say,  such  is  not 
the  case.  Instead  of  favoring  it  and  lending  it  their 
support,  from  all  parts  of  the  empire  come  vehe- 
ment protests  against  the  measure,  the  apothecaries 
apparently  being  almost  unanimously  of  the  opinion 
that  instead  of  inuring  to  their  benefit,  it  will,  if 
put  into  effect,  operate  to  their  disadvantage  and 
financial  injury. 

The  leading  pharmaceutical  journals  have  taken 
up  the  fight  editorially,  and  they  give  much  space 
to  communications  on  the  subject  from  their  sub- 
scribers. The  main  arguments  against  the  measure, 
from  the  standpoint  of  the  apothecary,  are  summed 
up  in  one  of  these  communications  which  appeared 
in  a  recent  issue  of  the  PharmaceuHsche  Zeitung. 
The  writer  points  out  that  the  manufacture  of  sev- 
eral of  the  preparations  on  the  list  which  the  Board 
of  Health  has  published  will  necessitate  the  installa- 
tion of  expensive  apparatus,  the  cost  of  which  is 
entirely  beyond  the  means  of  the  average  apothe- 
cary. The  making  of  bitter  almond  water,  which 
is  one  of  the  articles  specified,  is  given  as  an  ex- 
ample. The  writer  estimates  that  the  cost  of  dis- 
tilling apparatus  requisite  for  the  purpose  would 
amount  to  at  least  600  marks  ($150),  while  the 
quantity  of  the  product  that  is  used  in  the  average 
pharmacy  is  entirely  too  small  to  warrant  any  such 
outlay  for  manufacturing  apparatus.  He  states  also 
that  the  spreading  of  plasters,  if  they  are  to  con- 
form to  modern  requirements,  to  say  nothing  of 
their  economic  production,  will  demand  machinery 
of  a  far  more  elaborate  nature  than  the  simple  old- 
time  plaster  boards,  by  means  of  which  elegant 
plasters  cannot  be  made,  and  which  in  this  day  are 
used  only  when  a  plaster  of  unusual  composition  is 
prescribed.  In  short,  he  contends  that  the  necessary 
apparatus  and  machinery  for  properly  manufactur- 
ing the  preparations  specified  by  the  Board  of 
Health  will  be  so  very  expensive  that  none  but  the 
few  wealthy  pharmacists  could  afford  to  install  it, 
and  it  would  pay  them  only  in  cases  where  they 
have  a  very  large  and  varied  prescription  business 
or  are  fortunate  enough  to  work  up  a  large  trade  in 
supplying  galenicals  to  other  pharmacists. 

But  this  is  not  all.  The  ordinary  apothecary's 
assistant,  it  is  urged,  has  neither  the  time  nor  the 
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technical  skill  to  carry  out  the  complicated  manipu- 
lations in  the  laboratory  which  would  be  necessary 
if  the  proposed  regulation  is  established,  and  the 
owner  of  the  pharmacy,  therefore,  would  be  obliged 
to  secure  the  services  of  one  or  more  experienced 
laboratory  men  to  do  this  work  for  him,  thus  add- 
ing to  his  fixed  expenses  an  amount  altogether  out 
of  proportion  to  the  increase  of  business  which 
could  reasonably  be  expected  as  a  result  of  the 
innovation. 

The  reasonings  of  the  German  apothecaries  can- 
not fail  to  appeal  with  even  greater  force  to  the 
druggists  in  this  country,  and  we  doubt  not,  if  the 
time  ever  comes  when  the  pharmacists  of  the  United 
States  are  offered  the  opportunity  to  manufacture 
their  own  galenicals,  that  they  will  be  found  just 
as  unappreciative  of  the  opportunity  as  their  Ger- 
man brethren  now  appear  to  be. — Editorial  in  the 
National  Druggist. 


A   PROMINENT   DRUGGIST   WHO    HAS    MADE   A 
SUCCESS  OF  ANALYTICAL  WORK. 

[Note  by  the  Editors. — The  following  excerpts  are  taken 
from  an  address  delivered  by  John  Coleman,  Ph.G.,  of  Wheel- 
ing, W.  Va.,  treasurer  of  the  N.  A.  R.  D.,  before  the  students 
of  the  Scio  College  of  Pharmacy,  and  printed  in  the  Midland 
Druggist.] 

Some  years  ago  the  thought  occurred  to  me  that 
aside  from  the  monetary  considerations,  a  chemical 
and  bacteriological  laboratory  would  furnish  means 
of  studying  the  drugs  and  chemicals  which  were 
bought  and  dispensed  in  our  store.  I  also  knew 
there  was  some  demand  for  analytical  and  chemical 
work  from  the  medical  profession  as  well  as  the 
general  public.  Boards  of  Health  were  having  the 
city  water  analyzed,  hospitals  and  physicians  were 
having  urine  analyzed,  etc.  I  felt  that  such  a  de- 
partment would  be  profitable  as  well  as  interesting 
and  put  our  pharmacy  on  a  higher  plane. 

Of  course,  I  won't  deny  that  the  thought  of  profit 
entered  into  the  calculation.  But  the  success  of  the 
venture  proves  the  value  of  our  foresight  in  estab- 
lishing a  department  of  this  nature.  Our  intimate 
association  with  physicians  for  many  years  told  us 
how  greatly  they  would  appreciate  the  value  of 
competent,  positive  and  exhaustive  analysis  of 
urine,  sputum,  blood,  and  pus  in  the  intelligent 
diagnosis  of  obscure  diseases.  This  is  work  that 
the  busy  practitioner  has  neither  the  time  nor  the 
apparatus  to  perform. 


A  room  was  provided  expressly  for  this  purpose 
of  suitable  size,  14x16  feet,  light,  bright,  and  pro- 
tected, and  fitted  completely  with  every  new  and 
necessary  appliance  for  the  plainest  or  most  com- 
plex work.  Here  are  located  the  incubator,  steam 
sterilizer,  hot  air  sterilizer,  delicate  analytical  bal- 
ance, centrifuge,  stills,  condensers,  a  modern  power- 
ful microscope,  and  the  complete  list  of  U.  S.  P. 
reagents.  Nothing  was  overlooked,  no  expense  was 
spared,  and  no  opportunity  missed  to  make  it  com- 
plete in  its  appointment  for  the  purpose. 

The  next  step  was  to  inform  the  physicians  of 
this  innovation,  and  so  notice  was  sent  to  every 
physician  in  Ohio  county  as  well  as  some  of  the 
adjoining  counties,  explaining  our  new  idea,  and 
inviting  their  inspection  of  the  laboratory.  Of 
course,  solicitations  were  made  for  their  work  when 
requiring  thorough  and  dependable  examination  of 
urine,  qualitative,  quantitative,  or  microscopical,  the 
examination  of  blood,  sputum  for  bacilli  of  tubercle, 
pus  for  gonococci,  etc. 

The  response  was  gratifying,  proving  the  sound- 
ness of  our  judgment  in  the  establishment  of  this 
laboratory  and  the  desire  of  physicians  to  recognize 
its  advantages  in  their  profession.  Compliments 
we  received  galore,  and  business,  too. 

Though  this  department  is  considered  only  as  a 
side-line  to  our  pharmacy,  it  has  quickly  become  a 
leading  feature.  The  laboratory  represents  an  in- 
vestment of  about  $500  and  has  paid  us  a  hand- 
some interest  on  this  amount.  It  has  done  more 
than  this,  it  has  gained  a  prestige  and  renown  for 
our  store  among  physicians  and  public  alike  of  a 
value  to  our  business  not  to  be  reckoned  in  dollars 
and  cents. 

Food,  water  and  milk  are  brought  to  us  by  the 
laity  for  a  chemical  and  bacteriological  examina- 
tion, which  proves  the  public  benefit  of  this  work 
in  the  absolute  proofs  that  are  not  physically  dis- 
cernible. 

In  relation  to  our  pharmacy  itself  the  laboratory 
is  of  vital  importance  in  the  examination  of  drugs 
and  chemicals.  Standards  of  purity  demand  free- 
dom in  drugs  from  adulterations,  and  the  agencies 
of  the  U.  S.  P.  reagents,  the  microtome,  and  micro- 
scope provide  an  easy  and  absolute  method  of  de- 
termining if  drugs  and  chemicals  come  up  to  the 
U.  S.  P.  standard.  The  fact  that  we  are  fitted  for 
this  work  gives  a  guarantee  of  purity  and  results 
to  physicians  and  patients  that  redounds  to  our  pro- 
fessional credit  and  with  profit. 
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There  are  physicians,  some  in  our  own  city,  who 
do  their  own  urine,  sputum,  and  pus  analysis,  also 
the  staining  of  pathological  specimens.  To  these 
doctors  we  sell  the  necessary  stains,  culture  me- 
diums, reagents,  test-tubes,  etc.  The  busy  physician 
finds  this  a  convenience,  and  he  appreciates  the  de- 
pendable, fresh  quality  of  the  stains  or  culture 
mediums,  which  are  made  according  to  his  views, 
if  he  expresses  any  in  the  matter. 

The  manufacture  of  culture  media  of  every  kind 
is  an  important  feature  in  our  laboratory,  and  in 
connection  with  a  big  stock  of  sterilized  test-tubes 
and  other  paraphernalia  we  can  provide  the  physi- 
cian with  means  to  conduct  his  own  examination 
very  acceptably.  These  are  additional  sources  of 
income  directly  from  this  new  laboratory. 

We  supply  gratis  to  physicians  a  sterilized  cotton 
swab  sealed  in  a  test-tube,  for  procuring  a  culture 
of  diphtheria  bacilla  in  suspected  cases.  With  the 
return  of  this  swab  to  our  laboratory  we  inoculate 
a  blood  serum  media,  place  it  in  our  incubator,  and 
in  18  to  20  hours  the  specimen  is  ready  to  examine 
to  determine  the  growth  of  this  bacillus. 

In  many  large  cities,  and  I  believe  in  your  city, 
where  the  work  is  done  by  the  Board  of  Health, 
this  convenience  is  not  always  at  hand,  and  the 
appreciation  of  such  a  laboratory,  as  we  have  con- 
nected with  a  pharmacy,  called  for  the  practitioner's 
best  efforts  toward  its  support. 


ALCOHOL— AND  ALCOHOL. 

The  honor  of  pharmacy,  as  also  the  future  of  the 
>rofession,  depends  upon  no  other  factor  to  such  a 
legree  as  it  does  upon  "quality  preparations," 
i'here  is,  however,  one  drug  in  which  great  im- 
)rovement  is  absolutely  necessary,  and  that  is 
Icohol.  A  better  grade  must  be  used  than  hereto- 
fore for  the  preparation  of  medicines. 

What  was  formerly  called  alcohol  (now  called 
)mmercial  alcohol)  is  not  suitable  for  internal  use. 
[t  contains  impurities  such  as  fusel  oil,  aldehyde, 
tc,  and  the  Pharmacopoeia  impliedly  forbids  its 
ise,  stating  that  "alcohol"  is  "a  liquid  composed  of 
llbsolute  ethyl  alcohol  and  water." 

The  fusel  oil  constituents  of  commercial  alcohol 
ire  present  in  every  tincture,  spirit,  and  other  prep- 
iration  made  with  this  menstruum,  and  doubtless 
ire  the  cause  of  many  untoward  symptoms  in  the 


treatment  of  disease.  The  flavor  of  elixirs  is  also 
materially  affected  by  these  constituents. 

The  use  of  any  but  U.  S.  P.  alcohol  for  pharma- 
copoeial  or  N.  F.  preparations  is  a  violation  of  the 
Federal  law  and  punishable  in  exactly  the  same 
manner  as  other  similar  violations. 

It  is,  however,  not  this  phase  of  the  question  that 
we  would  impress  most  forcibly  upon  the  phar- 
macist, but  the  fact  that  no  "standard  quality  of 
preparation"  is  possible  when  commercial  alcohol  is 
used  in  its  manufacture. 

The  difference  in  cost  rarely  exceeds  $3  in  barrel 
quantities  (40-gallon  barrels);  hence  a  pharmacist 
is  derelict  in  his  duty  when  he  does  not  use  a 
standard  U.  S.  P.  alcohol  in  the  manufacture  of 
preparations  intended  for  internal  use. 

In  an  interview  with  E.  C.  Leach,  manager  of  the 
Chicago  branch  of  the  American  Distilling  Com- 
pany, the  assistant  editor  of  Notes  was  much  im- 
pressed with  the  many  successful  attempts  that  had 
been  made  by  Mr.  Leach  to  influence  pharmacists  to 
use  the  very  best  grade  of  alcohol  (formerly  called 
"Cologne  Spirits"  and  190  proof),  in  the  manu- 
facture of  medicinal  preparations.  It  is  to  be  hoped 
that  every  pharmacist  will  disregard  the  additional 
cost* of  1  cent  a  pint  and  use  none  but  U.  S.  P. 
alcohol,  thus  living  up  to  the  law  and  being  able  to 
make  an  honest  preparation.  Then  there  will  be  no 
untoward  influences  in  the  treatment  of  disease  due 
to  the  fusel  oil  constituents  of  the  alcohol. — N.  A. 
R.  D.  Notes. 


To  Cl«an  Glasses. — 

"To  clean  a  dirty  glass,"  says  the  Spatula, 


first  throw 
etc.,  into  the  slop  bucket,  not 


anything  such  as  straws,  ice 
into  the  sink.  Then  in  a  receptacle  of  warm  water  cleanse 
thoroughly,  using  a  brush,  or  with  the  hand  and  a  little 
sapolio,  and  when  thoroughly  clean  rinse  in  clean  running 
water.     The  tumbler  washer  is  the  best  method. 

"Some  have  their  warm  water  soapy,  but  this  is  not  neces- 
sary. After  glasses  are  thoroughly  washed  and  rinsed  they 
may  then  be  polished  with  a  perfectly  clean  towel  if  desired. 
This  is  all  right  for  special,  fancy  glassware,  but  neither  are 
necessary  or  practical  for  glasses  used  for  ordinary  soda. 

"Warm  water,  although  a  great  convenience,  is  not  really 
necessary  to  clean  glasses,  as  they  may  be  thoroughly  cleansed 
in  cold  water,  and  should,  of  course,  be  rinsed  in  running 
water. 

"Such  in  brief  is  the  best  method  of  cleansing  glasses  at 
the  fountain.  The  secret  of  clean  glasses  is  to  thoroughly 
wash  and  properly  rinse  them." 
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LETTERS. 


A  BALLOON  IN  THE  WINDOW. 

To  the  Editors: 

I  have  been  running  a  window  display  which 
raised  the  wind  and  kept  things  moving  in  my 
pharmacy.    It  attracted  a  lot  of  attention. 

An  electric  fan,  a  few  colored  balloons,  a  cage 
of  tricolored  ribbons,   and  a  little  ingenuity  were 


WINOOW  FLOOK 


all  that  were  required.  The  whole  idea  is  shown 
in  the  accompanying  etching.  The  balloon-shaped 
cage  was  made  of  tricolored  ribbons  which  were 
attached  to  a  15-inch  wooden  ring  or  hoop  at  the 
bottom.     Within  the  hoop  set  an  electric  fan. 

The  ribbons  extended  up  to  a  child's  wooden 
hoop  36  inches  in  diameter,  the  top  of  which  was 
three  or  four  feet  high  and  laced  by  light  wire  to 
prevent  the  balloons  from  escaping.     The  ribbons 


were  latticed  and  secured  at  regular  intervals,  thus 
completing  a  cage. 

I  threw  in  a  few  balloons  blown  up  or  filled  with 
coal  gas  and  turned  on  the  current  which  set  the 
electric  fan  in  motion.  Naturally  the  balloons  were 
constantly  agitated  and  moved  up  and  down  most 
mysteriously,  rising  and  falling  the  whole  length 
of  the  cage.  The  scheme  helped  business  generally, 
and  the  children  were  especially  delighted,  dragging 
their  elders  from  afar  to  see  the  mystery. 

Newcastle,  N.  S.  W.,  Australia.  C.  J.  R.  Hart. 


SHOW-CARD  WRITING. 

To  the  Editors: 

I  have  read  with  care  the  articles  on  show-card 
writing  recently  published  in  the  Bulletin  of 
Pharmacy.  In  the  hope  that  more  contributions 
on  the  subject  will  be  forthcoming  and  to  sustain 
interest  in  the  discussion,  let  me  give  my  experi- 
ences with  show  cards. 

I  write  the  show  cards  for  the  two  stores  of  the 


BAR 


NO.  3 


15* 

tiYDROfiENPjMlOK 


IMC.  3 


NO.  2 

Foley-Stepler  Drug  Co.  of  Alpena.  We  generally 
use  one  large  card,  22x28  inches,  in  each  window 
display,  and  a  great  number  of  smaller  ones 
throughout  the  store  for  counter  displays  and 
hangers  which  advertise  our  own  preparations. 

For  the  smaller  cards  I  generally  use  a  simple 
brush  stroke  letter  as  in  figure  1.  It  is  easily  and 
quickly  made  with  rapid,  single  strokes  the  width  of 
the  brush.  If  desired  it  can  be  shaded  to  good 
advantage. 

For  the  larger  letters  on  the  large  cards  I  gener- 
ally use  designs  similar  to  figure  2.  These  are 
rapidly  outlined  with  a  small  brush  and  then  filled 
in  with  a  larger  one.  I  generally  make  this  letter 
one  solid  color  in  black  or  red,  although  pretty 
color  effects  may  be  obtained  by  outlining  in  black 
and  filling  in  with  red  or  any  other  suitable  color. 

For  borders  or  scrolls  on  cards  very  pretty  ef- 
fects can  be  obtained  by  rubbing  on  dry  colors  such 
as  chrome  yellow;  and  a  handsome  price  ticket  can 
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be  quickly  made  in  this  way  by  rubbing  on  a  spot 
of  bright  color  in  the  center  of  the  card  and  then 
painting  the  figures  over  it  in  black.  A  piece  of  soft 
chamois  is  used  to  apply  the  dry  color. 

An  inexhaustible  source  of  new  styles  of  lettering 
and  designs  for  show  cards  can  be  found  in  the 
advertising  lithographs  pasted  on  the  billboards 
around  town.  Then,  too,  in  making  cards  in  colors 
I  find  it  a  good  idea  to  follow  some  of  their  color 
arrangements,  for  unless  one  is  an  expert  with  col- 
ors most  attempts  at  originality  will  result  in  cards 
which  will  be  hard  to  read  and  be  lacking  in  taste. 

For  inside  work  I  always  use  water  colors,  and 
for  outside  use  I  find  jap-a-lac  very  satisfactory. 
When  thinned  with  turpentine  it  flows  from  the 
brush  almost  as  freely  as  water  color,  and  rain  or 
snow  will  not  affect  it. 

Red  sable  show-card  brushes  are  the  best  for  all- 
around  work,  and  two  sizes,  Nos.  7  and  12,  are 
sufficient  for  all  ordinary  purposes. 

I  find  that  the  fewer  the  words  printed  on  a  card 
the  better  is  its  appearance  and  its  legibility.  For 
the  larger  cards  an  arrangement  similar  to  figure  3 
is  very  desirable. 

We  have  a  bulletin  board  attached  to  a  post  in 
front  of  the  store,  and  it  is  made  with  grooves  in 
each  side  into  which  we  insert  show  cards  calling 
attention  to  our  window  displays  or  any  particular 
bargain  we  have  to  offer.  These  outdoor  cards 
always  bring  good   results. 

Alpena,  Mich.  LORNE  E.  HerRLICH. 


A  CLEVER  WINDOW, 

To  the  Editors : 

There  are  three  kinds  of  window  displays,  to  my 
way  of  thinking — one  which  sells  goods,  one  used 
to  attract  attention,  and  one  which  both  attracts 
attention  and  sells  goods.  During  the  Hudson- 
Fulton  celebration  we  used  a  trim  to  attract  atten- 
tion, and  we  can  honestly  say  that  it  fulfilled  its 
purpose. 

We  built  a  model  of  the  "Half  Moon"  (in  the 
proportions  of  the  original),  using  elm  bark,  cinna- 
mon bark,  and  sheet  gelatin.  It  proved  a  winner. 
One  can  get  a  fair  idea  of  it  from  the  picture,  with 
the  exception  that  the  camera  has  failed  to  bring 
out  the  gelatin  sails  distinctly.  The  hull  was  built 
of  elm  bark,  the  masts  were  constructed  of  thin 
strips  of  wood  covered  with  cinnamon  bark  by 
means  of  fine  wire,  and  the  sails  were  of  sheet 
gelatin.      We   elevated   the   boat   and    draped    the 


support  with   the   official   Hudson-Fulton   colors — 
blue,  white,  and  orange. 

The  floor  of  the  window  was  covered  with  green 
and  the  background  with  red,  white,  and  blue  (Old 
Glory).  Near  the  front  of  the  window  we  placed 
small  piles. of  elm  bark,  cinnamon  bark,  and  sheet 
gelatin,  each  pile  labeled  properly.  At  each  side  of 
the  boat  we  placed  a  few  souvenir  view  books  of 
Poughkeepsie.  At  one  side  of  the  window,  and  in 
the  background,  as  you  will  see  in  the  picture,  we 
placed  an  electric  flashlight.  By  refraining  from 
using  our  regular  light,  the  effect  of  the  electric 
flashlight    (shining    for   a    few   seconds   and   then 


going  out  again)  was  very  pretty  on  the  gelatin 
sails.  A  small  flag  was  put  at  the  top  of  each  mast, 
and  altogether  we  offered  one  of  the  most  attrac- 
tive windows  in  town  and  certainly  got  good  ad- 
vertising benefits  from  it. 

This  display  or  trim  only  indicates  what  a  little 
thought  and  time  can  produce.  A  Clerk. 

Poughkeepsie,  N.  Y. 


A  STORY  IN  THE  WINDOW. 

To  the  Editors: 

I  have  been  so  pleased  with  your  window  dis- 
plays in  the  Bulletin  that  I  am  sending  you  a 
short  description  of  one  of  my  recent  trims,  and  I 
regret  that  the  photograph  I  had  made  is  not  clear 
enough  for  reproductive  purposes. 

The  window  was  intended  to  exploit  a  book — 
"The  Letters  of  a  Remittance  Man  to  His  Mother." 
There  was  only  one  copy  of  the  book  in  the  win- 


36 


BULLETIN  OF  PHARMACY 


dow,  and  this  was  made  to  stand  upright  in  the 
rear  and  a  little  to  one  side  of  the  center.  At  the 
left  of  it  was  a  placard  bearing  this  legend:  "If 
you  split  your  sides  reading  this  book,"  followed 
by  a  placard  on  the  other  side  of  the  book,  reading : 
"this  plaster  will  cure  it."  Just  at  the  right  of  the 
latter  placard  was  a  porous  plaster,  also  made  to 
stand  up  in  the  window,  and  alongside  of  this  in 
turn  was  another  placard  bearing  these  words : 
"His  worship  the  Mayor  says,  'It  is  the  funniest 
book  I  have  read  for  years.'  "  Of  course  we  se- 
cured the  Mayor's  permission  before  making  this 
statement. 

It  can  readily  be  seen  that  the  display  was  very 
simple  and  that  it  told  a  continuous  story  taken  in 
at  a  glance.  The  display  was  in  the  window  ten 
days,  and  we  sold  more  books  in  that  time  than 
during  the  previous  four  months. 

Wolseley,  Sask.  A.    D.    FERGUSON. 


TWO  FREAKS. 


To  the  Editors : 


SHE  HAD  TROUBLES  GALORE! 

To  the  Editors : 

We  have  noticed  the  amusing  letter's  and  orders 
from  customers  which  you  have  been  reproducing 
in  the  Bulletin,  and  as  we  received  a  pretty  good 
one  recently  we  thought  we  would  send  it  along 


J^£a^JSs?\  (/C^^-^fA^  y^-t^^yi^  n-2yu. 
J^  C<>-^  ao^cf  ov\A-  >lr^  xa  jDru-  ^^^'^ 


to  you.     The  letter  was  from  a  half-breed  Indian 
woman  to  our  Dr.  Widmeyer.    If  you  can  tell  what 
the  trouble  was  with  her  you  can  do  better  than 
the  Doctor  could.       William  O.  DePuy  &  Co. 
Rolla,  N.  D.       , 


I  enclose  a  couple  of  freak  orders  which  you  may 
use  or  not  as  you  see  fit.  In  the  first  case  the  cus- 
tomer had  a  bottle,  and  I  assumed  that  syrup  of 


ipecac  was  wanted,  which  proved  to  be  the  truth. 
In  the  second  case  "cholera  drops"  was  desired  for 
a  disturbance  in  the  digestive  region! 

Astoria,  N.  Y.  JOSEPH   M.    SCHERER. 


TWO  FORMULAS. 

To  the  Editors : 

It  has  been  some  time  since  I  sent  in  a  few 
formulas  to  the  Bulletin.  Here  are  a  couple 
which  I  hope  will  be  of  interest: 

Godfrey's  cordial  improved. 

Deodorized  tincture  of  opium.... Ij4  ounces. 

Molasses   1  pint. 

Brandy  6  ounces. 

Hot  water  22  ounces. 

Sodium  bicarbonate  1  ounce. 

Oil  of  sassafras J^  drachm. 

Oil  of  peppermint ^  drachm. 

Magnesium  carbonate   3  drachms. 

Mix. 

FINE  FURNITURE  POLISH. 

Shellac   2  ounces. 

Cologne  spirit  1  pint. 

Linseed  oil  1  pint. 

Ammonia  water   2  ounces. 

Ether   2  ounces. 

Turpentine    1  pint. 

Apply  with  a  soft  flannel  cloth.     It  can  be  used  on  the 
est  highly  polished  wood.  Y.  H.  BarBER. 

Scranton,  Pa. 
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BUSINESS  HINTS. 


January  Sales. — 

January  is  store-cleaning  time.  M.  P.  Gould,  writing  in 
the  Druggists  Circular,  tells  how  to  make  the  most  of  this 
month.  He  advises  a  special  sale  for  all  goods  that  have  be- 
come shop  worn.  But  he  doesn't  believe  in  a  65-cent  brush 
for  28  cents  without  making  some  kind  of  a  sensation  about 
it.  You  may  not  want  to  spend  a  whole  lot  of  money  in  the 
newspapers,  but  at  least  put  a  big  sign  in  your  windows.  Take 
a  strip  of  paper  eight  feet  long  and  two  feet  wide,  and  with  a 
large  paint  brush  write  something  like  this : 

STOCK-CLEANING   SPECIAL. 

65-CENT  HAIR  BRUSHES  AT  28  CENTS 

ON  THE  CENTER  TABLE. 

Following  this  same  line  of  work,  if  you  put  up  a  number 
of  signs  in  different  windows  and  change  them  every  day,  it 
would  soon  get  around  in  your  neighborhood  that  your  stock- 
cleaning  was  furnishing  some  very  low  and  advantageous 
prices,  with  the  result  that  new  people  would  begin  to  go  to 
your  store.     They  would  think  of  your  store  first. 

It  is  more  important  to  make  a  showing  on  one  or  two 
things  than  it  is  to  shave  the  whole  lot  down  to  cost  at  one 
time.  The  chief  value  of  selling  a  thing  below  cost  is  to 
attract  attention.  The  more  sensational  you  can  make  such 
an  offer,  the  more  attention  you  will  attract. 

If  instead  of  just  taking  one  thing  at  a  time  and  an- 
nouncing its  price  on  the  window,  you  wish  to  have  a  general 
"house-cleaning"  sale,  then  you  can  get  out  some  circulars 
and  scatter  them  all  through  your  neighborhood  describing 
this  "house-cleaning"  sale  and  quoting  a  great  many  different 
prices.  If  that  circular  is  worded  just  right,  it  will  be  good 
advertising,  but  if  you  make  the  circular  too  big,  people  may 
wonder  what  kind  of  a  store  you  have  been  running  to  have 
so  many  old  stale  goods.  It  would  be  better  to  have  the 
circular  advertise  on  one  page  your  seasonable  preparations, 
en  another  page  your  prescriptions  and  other  standard  work, 
then  possibly  on  the  other  two  pages  quote  the  specials  in 
your  "house-cleaning." 

If  you  use  space  in  a  daily  paper,  then  each  day  you  can 
put  in  one  special  "house-cleaning"  article.  In  this  way  you 
can  get  people  into  the  habit  of  looking  for  your  advertise- 
ment, and  that  thing  itself  will  add  to  the  value  of  all  your 
advertising,  because  it  will  make  people  interested  in  it. 

If  you  issue  a  store  paper,  you  can  use  the  space  in  it  for 
January  or  February  to  advertise  your  "house-cleaning." 

Don't  think  that  you  are  going  to  frighten  away  any  of 
your  customers  by  taking  a  step  like  this,  because  other  kinds 
of  stores  do  it — department  stores,  hardware  stores,  dry 
goods  stores.  Your  customers  are  in  the  habit  of  seeing 
announcements  of  this  kind  made  by  other  stores,  and  are  in 
the  habit  of  taking  advantage  of  such  special  offers  made  by 
other  stores.  Consequently  when  you  make  such  a  move, 
they  will  think  you  are  simply  up-to-date,  and  they  will  not 
think  that  you  are  doing  something  queer.  This  talk  does  not 
apply  to  patent  medicines,  but  only  to  standard  merchandise. 


An  Artistic  Window. — 

Editors  are  supposed  to  be  infallible.  At  any  rate,  they 
ought  to  be.  The  editors  of  the  Bulletin,  however,  must 
confess  with  some  heartburnings  to  an  error.  They  have  in 
some  way  misplaced  the  letter  of  transmission  which  came 
to  them  with  this  "pine  tree  lozenge"  window  display,  and 
they  are  therefore  unable  to  give  proper  credit  for  it.     If  the 


owner  will  be  bold  enough  to  speak  up,  we  shall  be  very  glad 
to  do  the  amende  honorable  in  a  subsequent  issue  of  the 
Bulletin.  In  the  meantime  it  is  apparent  to  us,  and  it  will 
be  to  others,  that  this  window  has  been  worked  out  with  an 
uncommon  degree  of  artistic  skill.  A  small  pile  of  the 
lozenges,  scarcely  seen  in  the  engraving,  was  placed  at  the 
bottom  of  the  design. 

Have  a  Name. — 

Your  store  needs  a  name,  asserts  the  Spatula.  Has  it  a 
good  one  already?  Then  it  does  not  need  a  new  one.  If  its 
present  name  is  unattractive,  hard  to  pronounce,  or  too  com- 
mon, or  too  like  a  competitor's,  change  it.  Don't  hesitate  any 
more  than  you  would  hesitate  to  change  your  store's  location 
if  you  found  that  you  could  better  yourself. 

What's  in  a  name  ?  Well,  it  has  been  said  that  a  good  name 
is  rather  to  be  chosen  than  great  riches.  I  say  that  there 
have  been  many  cases  where  a  good  name  has  been  the 
making  of  great  riches.   Whatever  you  get,  get  a  good  name. 

Don't  be  Smith's  pharmacy,  when  there  are  five  other 
druggists  or  merchants  in  town  whose  name  is  Smith.  Be 
the  All  Night  Pharmacy  or  the  Park  Drug  Store  or  the  Elm 
Tree  Pharmacy,  or  something  else  that  location  and  condi- 
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tions  suggest.  Don't  be  Henry  Jones,  Drugs  and  Stationery. 
Be  Jones,  Druggist,  or  if  the  store  is  big  enough,  Jones  of 
Beverly, 

Whatever  style  is  chosen  it  ought  to  be  the  imprint  upon 
all  forms  of  the  store's  advertising  in  a  size  suitable  to  its 
location.  Have  electros  made  of  the  name  in  the  adopted 
style,  getting  various  different  sizes,  and  the  use  of  these 
at  all  times  will  guarantee  the  same  form  of  lettering. 

This  name-plate  should  be  used  at  the  top  of  your  news- 
paper advertising  if  you  employ  a  large  space,  and  it  is  well 
to  use  it  top  and  bottom  both  if  the  space  goes  down  over  a 
middle  fold  of  the  paper  so  that  the  reader  does  not  see  top 
and  bottom  at  once.  In  the  small  newspaper  ad.,  however,  the 
name  below  is  enough.  The  large,  full-page  ads.  often  do  not 
use  the  name-plate  at  the  bottom,  depending  upon  the  artistic 
heading  which  follows  their  peculiar  style  to  be  sufficient. 

A  Prescription  Ad. — 

It  is  well  to  remind  the  people  occasionally  that  your  pre- 
scription department  is  still  doing  business.  While  every 
store  cannot  devote  itself  exclusively  to  this  feature  of  the 
business,  the  following  text  taken  from  a  slip  distributed  by 
the  W.  J.  Frazier  Drug  Company  may  prove  suggestive: 

We  have  been  25  years  in  the  Drug  and  Prescription  Business.  Our 
store  is  equipped  to  serve  the  sick  in  the  very  best  manner  possible, 
and,  handling  no  side-lines,  enables  us  to  give  our  entire  attention  to 
their  demands. 

When  purchasing  or  directing  your  friends  to  a  place  to  purchase 
Medicines,  Sick  Room  Supplies  or  Fine  Toilet  Specialties,  we  hope 
to  merit  your  attention. 

THE  W.   I.    FRAZIER   DRUG   CO., 
Prescription  Specialists, 

117     EAST     DOUGLAS    AVE.,     WICHITA,     KANSAS. 


Cold  Cream  for  the  Housewife. — 

The  prevalence  of  chapped  hands  among  housewives  dur- 
ing the  winter  is  well  known.     C.  J.  R.  Hart,  of  Newcastle, 


^M^aids  . 


^ 


who  help  at  home  or  those 
who  work  for  their  daily 
bread  elsewhere  will  obtain 
in  Wbiteskin  Cream  a  su- 
perior article  for  the  toilet.  The 
daily  use  will  amply  repay  in  the  great 
improvement  of  the  most  neglected 
or  ill-conditioned  skin.  All  will  find 
that  Whiteskin  Cream  whitens  and 
softens  the  tissues,  curing  all  redness 
and  roughness  of  the  skin.  It  is  su- 
perior to  most  other  articles  offered 
for  this  purpose. 

Chaps     and    chztfes     and     red, 

rough     skin     spoil    any    Msud's 

"  Complexion." 

Whiteskin  Cream  is  the  Cream 

of  Creams.     It  is  simply  Cream 

perfection. 


C.  J.  R.  HART, 

Chemist,  Broadway.  NEWCASTLE. 


Australia,  uses  an  envelope  slip  intended  to  appeal  to  maids 
whose  hands  suffer  from  the  housework. 


A  Tasteful  Euthymol  Window.— This  trim  appeared  in  the  window  of  the  Washington  Drug  Co..  at  the  corner  of  53d  Street  and  Washington 
Avenue.  Chicago,  in  the  very  heart  of  that  ultra-fasionable  district— Hyde  Park.  The  background  was  a  green  cr8pe  paper  trimmed  with  gold,  the 
lettering  being  done  in  white.  On  the  floor  appeared  packages  of  Euthymol  Tooth  Paste.  Euthymol  Tooth  Powder,  and  Euthymol  Liquid  Dentifrice. 
The  posters  of  the  Euthymol  Girl  were  furnished  by  the  manufacturers.  Although  established  only  recently,  this  store  is  receiving  a  very  fair  share 
of  the  patronage  of  the  vicinity.  The  proprietors  are  a  progressive  pair,  Gilmore  &  Hough,  who  also  own  the  drug  store  at  514  East  47th  Street.  Mr. 
Gilmore  himself  is  managing  the  store  of  the  Washington  Drug  Company,  where  this  display  was  made. 
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PRACTICAL  PHARMACY. 


An   Improved  Formula  for   Making  Elixir  of  the  Phos- 
phates of  Iron,  Quinine,  and  Strychnine. — 

Elixir  of  the  phosphates  of  iron,  quinine,  and  strychnine  is 
a  notoriously  difficult  preparation  to  make.  S.  A.  Sharp, 
Ph.G.,  of  San  Francisco,  writing  in  the  Pacific  Pharmacist, 
gives  a  plain  working  formula  differing  materially  from  the 
U.  S.  P.  method ;  but  he  says  it  produces  a  beautiful,  clear, 
green  and  permanent  elixir  of  standard  strength. 

The  U.  S.  P.  preparation  directs  the  use  of  ammonium 
carbonate  and  acetic  acid,  forming  really  the  aceto-ammonio 
phosphates  of  iron,  quinine  and  strychnine  and  consuming  a 
great  deal  of  unnecessary  time  in  making  the  actual  tests  for 
acidity  and  alkalinity  to  produce  a  neutral  solution.  In  the 
accompanying  formula  the  use  of  one  grain  of  potassium 
citrate  to  the  ounce  obviates  all  loss  of  time  and  completely 
renders  soluble  and  compatible  all  of  the  ingredients. 

Strychnine  phosphate 0.876  gramme. 

Quinine   phosphate    8.76  grammes. 

Iron    phosphate   in   scales 17.6  grammes. 

Acid  phosphoric  (86%) 8.0  Cc. 

Potassium   citrate 8.0   grammes. 

Distilled  water 180.0  Cc. 

Elixir  of  orange,  q.  s.  to  make 1000.0  Cc 

Dissolve  the  scale  phosphate  of  iron  in  80  Cc.  of  distilled  water 
with  heat,  and  the  phosphate  of  quinine  in  60  Cc.  distilled  water  con- 
taining the  phosphoric  acid.  To  the  solution  of  phosphate  of  iron  add 
the  citrate  of  potassium  and  the  phosphate  of  strychnine.  Heat  the 
elixir  of  orange  to  about  160'  Fahrenheit  in  a  closed  vessel  and  add 
the  solution  of  phosphate  of  quinine  and  lastly  the  solution  containing 
the  iron,  strychnine,  and  potassium  citrate,  previously  warmed  to  about 
150°  Fahrenheit.  Filter,  if  necessary,  and  protect  from  light  in  dark 
amber  bottles. 

Syrup  of  Hoarhound. — 

George  M.  Beringer,  in  a  paper  read  before  the  last  annual 
meeting  of  the  New  Jersey  Pharmaceutical  Association,  made 
public  a  formula  for  syrup  of  hoarhound  which  yields  a 
stable,  satisfactory  preparation : 

Hoarhoand,  ground  to  No.  80  powder .  200  grammes. 

Sugar  750  grammes. 

Glycerin    186   Cc 

Water,  a  sufficient  quantity. 

Mix  the  glycerin  with  876  Cc.  of  water  and  moisten  the  drug 
thoroughly  with  sufficient  of  the  mixture;  then  pack  it  lightly  in  a 
percolator  and  add  enough  menstruum  to  saturate  and  leave  a  layer 
above  the  drug,  and  macerate  for  twenty-four  hours.  Percolate  slowly, 
using  the  balance  of  the  menstruum  and  then  warm  water  till  extracted. 
Reserve  the  first  600  Cc.  of  percolate  and  evaporate  the  remainder  to 
100  Cc;  then  add  the  reserve  and  dissolve  the  sugar  in  the  liquid,  using 
a  slight  heat  if  necessary.  \Vhen  cold  add  sufficient  water  to  make  the 
preparation  measure  1000  Cc  and  strain. 

Syrup  of  hoarhound  so  made  is  clear,  brown  in  color,  and 
possesses  the  characteristic  bitter  and  aromatic  taste  of  the 
drug.  After  keeping  for  more  than  six  months,  it  has  shown 
not  the  least  tendency  to  change. 

Oil  of  Bitter  Almond- 
Charles   H.  La  Wall,  in  a  paper   read  before  the  New 
Jersey  Pharmaceutical  Association  on  the  official  volatile  oils, 
called   attention   to  the   need   of   differentiating  between  the 


legal  use  to  which  oil  of  bitter  almond  and  several  products 
practically  identical  with  it  may  be  put.  He  said  that  for 
prescription  work  the  official  oil  of  bitter  almond  containing 
hydrocyanic  acid,  which,  by  the  way,  may  also  be  prepared 
from  peach  kernels  and  other  seeds  containing  amygdalin, 
must  be  used,  but  for  a  flavoring  extract  of  almond  the 
natural  oil  deprived  of  the  hydrocyanic  acid  must  be  used, 
according  to  the  standards  for  flavoring  extracts  published  in 
Circular  19  of  the  U.  S.  Department  of  Agriculture.  This 
leaves  the  artificial  substitute,  benzaldehyde,  which  is  also 
officially  recognized,  in  a  rather  anomalous  position,  as  it 
cannot  legally  be  used  for  either  of  the  purposes  for  which  it 
is  presumably  intended. 

Compound  Tincture  of  Gentian. — 

At  the  1908  meeting  of  the  New  Jersey  Pharmaceutical 
Association  Bloomfield  Hulick  was  requested  by  Geo.  M. 
Beringer  to  take  up  the  subject  of  tincture  of  gentian  com- 
pound and  endeavor  to  find  the  cause  of  'the  precipitation  or 
separation  that  takes  place,  causing  a  cloudy  or  muddy  look- 
ing mixture. 

Mr.  Hulick  made  several  experiments  and  found  that 
while  the  change  from  diluted  alcohol  to  a  stronger  alcoholic 
menstruum  as  made  in  the  last  Pharmacopoeia  was  a  help,  yet 
it  did  not  seem  to  take  up  all  the  substance  that  should 
dissolve.  At  the  last  association  meeting  Mr.  Hulick  told 
how  he  had  tried  adding  small  portions  of  glycerin,  and  had 
found  that  when  he  added  90  Cc.  to  each  1000  Cc.  of  tincture 
it  gave  a  very  much  improved  solution;  and  in  quantities  of 
120  Cc.  he  got  a  tincture  that  not  only  gave  a  good  clear 
preparation  from  the  start,  but  one  that  after  standing  three 
months  without  shaking  showed  no  deposit  or  cloudiness.  It 
would  seem,  therefore,  that  the  addition  of  glycerin  to  the 
tincture  would  be  something  that  the  Pharmacopoeia  Com- 
mittee might  well  consider. 

Syrup  of  Ferrous  Iodide. — 

A.  Schleimer,  of  Rutherford,  N.  J.,  in  an  article  contributed 
to  the  Canadian  Druggist,  gives  his  method  for  making  that 
difficult  preparation,  syrup  of  ferrous  iodide.     He  advises: 

"First  place  the  filings  or  card-teeth  in  a  Florence  flask, 
add  about  one-half  the  full  quantity  of  water,  then  the  iodine. 
Plug  the  flask  with  some  absorbent  cotton,  and  set  it  aside  in 
a  place  a  little  cooler  than  normal  temperature,  so  that  the 
reaction  takes  place  slowly.  Let  it  stand  about  12  hours, 
when  the  reaction  will  be  complete.  Heat  the  flask  to  boiling 
temperature,  and  when  cool  enough  filter,  adding  the  balance 
of  the  water  through  the  filter.  Place  the  liquor  to  which 
the  proper  amount  of  sugar  has  been  added  in  an  evaporating 
dish  over  a  gas-stove  flame  turned  very  low.  Add  a  few 
filings,  or,  better  still,  place  an  ordinary  steel  spatula  in  the 
dish,  taking  care  to  see  that  the  spatula  is  perfectly  clean  and 
free  from  grease.  Stir  occasionally  over  this  low  heat  until 
the  sugar  is  completely  dissolved.  Add  the  hypophosphorous 
acid,  and  bottle.  This  will  give  you  a  beautiful  light-green 
syrup  that  will  keep  under  all  ordinary  conditions  without 
change  of  color." 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof.  W.  L.  Scoville. 


Scientific  Scintillations. — 

Licorice  in  a  plating-bath  of  zinc  or  lead  materially  aids 
in  depositing  the  metals  smoothly. 

Hydrangeas,  treated  with  a  one-per-cent  solution  of  alum 
just  before  flowering,  produced  blue  blossoms  in  place  of  the 
usual  rose-color. 

Neutral  solutions  of  hydrogen  peroxide  are  weak  in  disin- 
fecting power,  alkaline  solutions  are  slightly  more  efficient, 
but  acid  solutions  are  much  more  so. 

■Carbon  tetrachloride  is  about  twice  as  poisonous  as  chloro- 
form. A  woman  died  in  England  recently  from  the  vapor 
of  carbon  tetrachloride  used  as  a  shampoo. 

A  German  chemist  says  that  sugars  and  starches  are  not 
assimilated  as  well  by  the  old  as  by  young  persons. 

Cholesterol  and  lecithin  are  stated  to  be  antidotal  to 
tetanus  and  rabies. 

Does  ferric  hydroxide,  used  as  an  antidote  to  arsenic,  act 
chemically  or  only  mechanically?  A.  Reychler  has  inves- 
tigated and  concludes  that  chemical  compounds  are  formed. 

A  stick  of  gelatin  in  a  solution  of  ammonium  sulphide  is 
said  to  slowly  decompose  the  latter,  liberating  ammonia  and 
leaving  colloidal  sulphur. 

Apples  and  cherries  owe  their  tartness  to  malic  acid; 
oranges,  grapefruit,  strawberries,  currants,  etc.,  to  citric  acid; 
and  grapes  to  tartaric  acid. 

Hydrogen  peroxide  materially  improves  the  flavor  of 
brandy  after  a  few  days,  but  does  not  work  as  well  on  rum. 

Agar-agar  and  Irish  moss,  specially  prepared,  are  being 
introduced  as  substitutes  for  starch,  both  in  laundry  work 
and  in  foods,  confections,  etc. 

Ferments  were  recognized  as  special  bodies  in  the  fifteenth 
century,  but  it  took  400  years  and  a  controversy  between 
Liebig  and  Pasteur  to  determine  their  nature. 


A  Pharmacist  on  an  Outing.— Lewis  Flemer,  the  well-known  Wash- 
ington pharmacist  whose  unique  store  was  shown  on  page  433  of  the 
October  Bulletin,  is  an  enthusiastic  autoist.  The  four  pictures  shown  on 
this  and  the  opposite  pages  were  taken  last  fall  on  a  trip  down  into  Mary- 
land and  the  Virginias. 


A  Pharmacist  on  an  Outing.— Outside  of  Charlestown,  W.  Va.,  the 
big  Stevens-Duryea  car  was  drawn  up  beside  the  road,  and  Mrs.  Flemer 
and  the  boys  are  seen  enjoying  a  real  watermelon  feast. 

Morphine  salts  are  easily  oxidized  when  hot,  hence  in 
sterilizing  solutions  by  heat  the  bottle  should  be  well  filled  to 
exclude  air,  and  the  solution  should  be  faintly  acid,  to  prevent 
discoloration. 

Gums  contain  three  ferments — two  oxidizing  and  one 
starch-hydrolyzing  ferment.  The  latter  is  very  like  malt- 
diastase  in  its  action. 

A  superior  cider  is  obtained  by  washing  the  apples,  before 
pressing,  in  a  solution  of  chlorinated  lime,  30  to  40  grains  per 
gallon.  The  bleach  cleanses  and  partially  sterilizes  the  fruit, 
and  hinders  fermentation. 

Saxony  authorities  have  investigated  brandy  and  other 
liquor  "drops"  and  find  them  to  contain  1/9  minim  to  5 
minims  of  alcohol  per  piece.  He  considers  this  too  small  to 
be  of  serious  moment  as  a  "booze." 

"Solid  hydrogen  peroxide"  is  in  the  market  in  the  form 
of  a  mixture  of  sodium  perborate  and  sodium  bitartrate. 
Hydrogen  peroxide  is  formed  when  it  is  dissolved  in  water. 

Action  and  Reaction. — 

R.  Luders  gives  some  interesting  facts  about  the  physio- 
logical action  of  drugs,  as  related  to  their  chemical  character, 
such  as  the  following : 

Ferric  salts  are  hemostatic,  ferrous  salts  are  not. 

Sodium  chloride,  when  injected  into  the  blood,  produces 
no  physiological  change,  but  potassium  and  other  chlorides 
cause  a  rise  in  blood-pressure. 

The  antiepileptic  properties  of  the  bromides  increase  with 
the  atomic  weight,  lithium  bromide  having  the  least  and 
calcium  bromide  the  strongest  effect.  (This  is  contrary  to 
the  idea  that  the  bromine  is  the  active  agent.) 

Uranium  is  an  eminently  poisonous  metal. 

Organic  compounds  of  arsenic,  antimony,  and  phosphorus 
are  less  poisonous  than  salts  of  these. 

Metallic  salts  which  dissociate  easily  in  solution  are  more 
active  medicinally  than  those  which  dissociate  but  slightly. 

The  hydrocarbons  of  the  methane  series  act  as  anesthetics. 

The  introduction  of  hydroxyl  groups  into  organic  com- 
pounds tends  to  decrease  their  activity — thus  hexyl  alcohol  is 
a  strong  narcotic,  while  manhitol  is  almost  a   food. 

Chlorine  and  bromine   in   organic  compounds  tend  to  in- 
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crease  the  hsrpnotic  effect,  while  iodine  increases  the  antiseptic 
action. 

Of  ortho,  meta,  and  para  compounds,  the  latter  are  usu- 
ally the  more  poisonous. 

All  the  antipyretics  are  derivatives  of  quinoline,  aniline, 
or  pyrazolone,  each  of  which  lowers  the  temperature.  Ani- 
line cannot  be  used  because  it  poisons  the  blood,  but  acetan- 
ilide  does  not.  Acetanilide  has  less  effect  on  metabolism  than 
quinine,  and  phenacetine  is  the  least  dangerous  febrifuge. 

The  most  important  hypnotics  are  derivatives  of  urea,  as 
hedonal,  veronal,  etc. 

Licorice  for  Fires.— 

A  new  fire-extinguishing  mixture  for  use  especially  upon 
highly  inflammable  liquids  has  been  subjected  to  severe  tests 
in  Germany  and  found  to  be  successful.  It  consists  of  a 
solution  of  alum  and  sodium  sulphate  in  one  compartment, 
and  of  sodium  sulphate,  sodium  bicarbonate,  and  licorice 
extract  in  the  other.  On  mixing  carbon  dioxide  is  evolved, 
which  in  contact  with  the  licorice  solution  makes  a  very 
persistent  and  tenacious  foam  which  smothers  the  fire. 

Powdered  Castor  Oil. — 

Otto  B.  May  says  that  a  mixture  of  equal  parts  of  castor 
oil  and  magnesia  produces  a  "castor  oil  in  powder  form"' 
which  is  odorless,  tasteless,  stable,  and  has  a  therapeutic 
efficiency  equal  to  the  same  dose  of  pure  castor  oil.  He  finds 
that  only  4  to  8  per  cent  of  the  oil  combines  chemically  with 
the  magnesia,  the  rest  being  recovered  unchanged  on  extrac- 
tion with  ether.  It  is  also  miscible  with  water  without  sep- 
aration of  oil. 

A  Crazy  Test. — 

Two  German  chemists  have  evolved  a  test  for  certain 
forms  of  insanity  by  the  action  of  cobra  poison  on  the  blood, 
which  has  attracted  considerable  attention.  Several  other 
investigators  who  have  tried  it  state  that  it  is  not  reliable. 
Anybody  who  knew  he  was  to  be  experimented  upon  with 
cobra  poison  would  be  apt  to  get  crazy,  so  the  test  cannot 
be  depended  upon  to  pick  out  the  sane  ones. 


A  Pharmacist  on  an  Outing. -Here  are  shown  some  of  the  Confed- 
erate guns  at  the  entrance  to  the  Antietam  battlefield— a  place  which  is- 
beautifully  kept  up  by  the  government.  Mr.  Flemer  is  shown  in  the  car 
on  the  crest  of  the  hill. 


^    A  Pharmacist  on  am  OuiiNc-This  shows  a  view  of  Harper's  Ferry 
a  spot  which   was   made  famous   during  the   Civil   War,   and  which   is 
turthermore  interesting  from  the  fact  that  three  States  and  two  rivers  here 
meet  one  another. 


The  Volatility  of  Camphor.— 

Professor  La  Wall  found  that  a  lump  of  camphor,  weigh- 
ing about  a  drachm,  lost  about  two-thirds  its  weight  in  ordi- 
nary temperature  in  forty-five  days,  while  half  the  amount 
in  powdered  form  volatilized  completely  in  twenty  days.  But 
liniment  of  camphor  loses  strength  very  slowly  in  warm  air, 
and  spirit  of  camphor  loses  alcohol  faster  than  camphor,, 
hence  increases  in  strength. 

Chlorogenic  Acid. — 

Chlorogenic  acid  is  a  body  resembling  tannic  acid,  in  its 
color  reactions,  and  found  widely  distributed  in  plants.  Of 
230  species  of  plants,  98  were  found  to  contain  chlorogenic 
acid.  It  is  also  claimed  that  caffetannic  acid  is  really  a 
mixture  of  chlorogenic  and  caffalic  acids,  and  igasuric  acid, 
for  ninety  years  supposed  to  be  peculiar  to  nux  vomica,  is. 
also  chlorogenic  acid. 

Platinized  Apparatus. — 

Platinum-plated  apparatus  is  now  made  that  possesses 
advantages  over  pure  platinum.  Thus  nickel-steel  crucibles^ 
pans,  etc.,  are  first  plated  with  nickel,  then  with  platinum,  and 
then  heated  in  an  atmosphere  of  hydrogen  until  the  platinum. 
alloys  itself  with  the  nickeled  iron.  The  platinum  plating 
and  heating  is  then  repeated  until  the  vessel  has  all  the- 
resisting  qualities  of  pure  platinum. 

Another  "Household  Necessity." — 

A  French  genius  has  evolved  an  apparatus  which  can  be 
attached  to  a  water  faucet  and  connected  with  the  electric 
light  wires  for  the  rapid  sterilization  of  water  by  ozone. 
When  the  water  is  turned  on  the  current  is  automatically 
switched  on,  ozone  is  formed  in  the  presence  of  the  water  and 
thoroughly  mixed  with  it,  and  the  germs  are  killed  off  rapidly. 

Prophylactic  Meats. — 

Hitherto  it  has  been  thought  that  the  prophylactic  bodies- 
in  antitoxins  and  vaccines  were  found  only  in  blood  serum  in 
sufficient  quantity  to  be  of  value,  but  a  German  patent  has 
recently  been  issued  for  manufacturing  these  from  the 
muscles  and  interior  organs  of  the  animals. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  BUI.1.ETIN  of  the  month 
following;  (j)  inquirers  -must  in  every  instance  be  reg- 
,ular  subscribers;  and  (4)  names  and  addresses  m.ust  be 
affixed  to  all  comrmmications. 


How  to  Label  a  Preparation  of  Vanilla  and  Tonka. 

M.  J.  Z. — We  have  your  letter  stating  that  you  are  making 
a  flavoring  vanilla  of  tonka  beans,  vanilla,  rock  candy,  gly- 
cerin,- water  and  alcohol,  and  wanting  to  know  how  you 
should  label  the  same  in  order  to  conform  to  the  pure  food 
law.  We  have  submitted  the  question  to  C.  M.  Woodruflt,  our 
legal  consultant,  who  replies: 

The  law  does  not  direct  how  a  drug  or  food  product 
should  be  labeled.  It  is  simply  prohibitive  and  makes  it  an 
offense  to  market  an  adulterated  or  misbranded  product.  The 
Department  of  Agriculture  and  the  authorities  in  most  of  the 
States  have  adopted  a  standard  for  tonka  extract  and  vanilln 
extract  as  follows: 

"Tonka  extract  is  the  flavoring  extract  prepared  from  tonka  bean, 
with  or  without  sugar  or  glycerin,  and  contains  not  less  than  one-tenth 
(0.1)  per  cent  by  weight  of  coumarin  extracted  from  the  tonka  bean, 
together  with  a  corresponding  proportion  of  the  other  soluble  matters 
thereof. 

"Vanilla  extract  is  the  flavoring  extract  prepared  from  vanilla  bean, 
with  or  without  sugar  or  glycerin,  and  contains  in  one  hundred  (100) 
cubic  centimeters  the  soluble  matters  from  not  less  than  ten  (lO) 
g^rammes  of  the  vanilla  bean." 

It  is  probable  that  the  authorities  would  contend  that  any 
product  labeled  "Vanilla  Flavor"  that  did  not  conform  to  the 
standard  for  vanilla  extract  was  adulterated  or  misbranded 
unless  the  difference  was  stated  upon  the  label;  likewise  so 
with  respect  to  tonka.  But  Judge  Dyer  of  the  District  Court 
of  the  United  States  for  the  Eastern  Division  of  the  Eastern 
Judicial  District  of  Missouri,  has  held,  in  the  case  of  the 
United  States  vs.  St.  Louis  Coffee  and  Spice  Mills,  that 
"Vanilla  Extract"  and  "Vanilla  Flavor"  were  not  synonymous 
in  meaning,  and  that  therefore  a  vanilla  flavor,  in  this  case 
made  of  vanillin,  was  neither  misbranded  nor  adulterated 
because  it  did  not  happen  to  conform  to  the  requirements  for 
vanilla  extract.  We  suggest,  however,  that  if  you  desire  to 
be  entirely  safe  you  should  call  your  preparation  "Vanilla  and 
Tonka  Flavor,"  and  state  upon  the  label  the  percentage  of 
tonka  and  vanilla  respectively  contained  in  it. 


Methyl  Alcohol  Toxic. 

C.  W.  E. — We  cannot  answer  in  a  technical  way  your 
letter  asking  us  about  the  use  of  wood  alcohol  as  a  local 
application.  You  would  have  to  consult  some  physician  or 
medical  editor  to  get  such  accurate  information  as  you  evi- 
dently want.  We  can  only  say  in  a  general  way  that  it  has 
been  found  over  and  over  again  that  wood  alcohol  ought 
never  to  be  used  for  medical  purposes,  either  internally  or 
externally.  Innumerable  cases  are  on  record  where  the  use 
of  methyl  alcohol  internally  has  caused  pronounced  toxicity 
if  not  death,    A  smaller  number  of  cases  are  also  on  record 


showing  the  manifest  toxicity  of  the  agent  when  employed 
externally.  You  must  know  that  any  agent  which  is  poison- 
ous when  taken  by  the  mouth  is  only  to  a  lesser  extent 
poisonous  when  rubbed  on  the  skin.  In  either  event  it  is 
taken  up  by  the  system,  though  not  to  such  an  extent  in  one 
case  as  in  the  other.  During  the  last  seven  or  eight  years 
the  Bulletin  has  contained  a  number  of  editorials  and  re- 
ports on  this  subject. 

We  may  add  also  that,  under  the  Federal  food  and  drugs 
act,  it  is  now  illegal  to  dispense  any  medicinal  agent  con- 
taining methyl  alcohol.  While  this  would  apply  only  to  the 
territories  and  to  goods  shipped  across  State  borders,  a 
number  of  the  separate  States  themselves  have  passed  laws 
forbidding  the  content  of  methyl  alcohol  in  any  medicinal 
product,  regardless  of  whether  it  is  to  be  used  externally  or 
internally. 

Peppermint  Tooth-paste. 

P.  J.  B.  has  had  trouble  with  a  peppermint  tooth-paste  of 
the  following  composition : 

Precipitated  chalk   4  ounces. 

Powdered  orris  root 4  ounces. 

Powdered  white  Castile  soap 1  ounce. 

Powdered  borax 1  ounce. 

Powdered  myrrh   Yi  ounce. 

Oil  of  peppermint 20-30  drops. 

Glycerin. 
Strained  honey. 

Use  equal  parts  of  glycerin  and  strained  honey  sufficient  to  form 
a  mass.  The  flavor  should  be  incorporated  with  the  powders  before 
making  a  mass. 

P.  J.  B.  complains  that  the  preparation  foments,  a  red 
liquid  oozing  out  of  the  ends.  Furthermore,  on  using  the 
mixture  as  a  dentifrice,  the  teeth  after  a  time  show  dark 
streaks. 

Try  the  following  formula.  We  regard  it  as  an  improve- 
ment over  the  one  submitted: 

Precipitated  chalk  6  ounces. 

Powdered  orris  root  2  ounces. 

Powdered  Castile  soap 1  ounce. 

Powdered  borax 1  ounce. 

Powdered  myrrh Yi    ounce. 

Glucoside  1 :500 15  grains. 

Oil  of  peppermint    30  minims. 

Glycerin   3  ounces. 

Water   7  ounces. 

Use  iodeosin  as  a  coloring  agent. 


What  a  Store  Ought  to  Yield  in  Profit. 

"Manager"  says  he  is  conducting  a  drug  store  for  a  pro- 
prietor who  lives  in  another  town,  and  he  wants  to  know  how 
much  money  the  owner  should  be  getting'  from  the  business. 
The  sales  are  $12,000  a  year. 

Every  drug  store  should  bring  a  net  profit  of  10  per  cent 
on  sales  if  the  business  is  properly  conducted.  The  answer, 
therefore,  is  that  the  proprietor  of  your  pharmacy  should  get 
about  $1200  a  year  after  depreciation  and  everything  else  had 
been  taken  into  account. 

This  is  as  definite  a  reply  as  we  can  give  you  under  the 
circumstances,  since  your  letter  contains  very  little  detailed 
information. 

The  average  percentage  expense  of  doing  business  for  a 
druggist  is  30;  the  average  gross  profit  on  sales  is  40  per 
cent;  and  the  average  net  profit  is  therefore  10  per  cent.  Of 
course  the  proprietor's  or  manager's  salary  is  figured  in  the 
expenses  and  is  a  part  of  the  30  per  cent  cost  of  doing  busi- 
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ness,  so  what  remains  in  the  way  of  net  profit  is  over  and 
above  the  item  of  salary. 

If  a  drug  store  doesn't  yield  10  per  cent  net,  after  every- 
thing has  been  taken  into  consideration,  it  is  not  doing  what 
it  ought  to  do. 


A  Dark  Mixture. 

C.  E.  H.  was  recently  handed  a  prescription  by  a  doctor 
who  said  that  it  would  make  a  pale  amber-colored  liquid  if 
correctly  compounded.     The  formula  read : 

Sodium   salicylate    3  drachms. 

Tincture  of  iron  chloride ."?  drachms. 

Oil  of  wintcrKrecn    10  minims. 

Glycerin    6  drachms. 

Citric  acid   10  grains. 

Solution  of  ammonium  acetate,  sufficient 

to  make 4  ounces. 

C.  E.  H.  mixed  the  ingredients  several  different  ways, 
always  obtaining  a  dark,  reddish-brown  color. 

One  could  hardly  expect  this  combination  to  produce  a 
light  amber-colored  fluid,  but  substituting  tincture  of  iron 
citrochloride,  N.  P.,  for  the  U.  S.  P.  tincture  gives  a  much 
l)ctter  preparation. 


An  Unusual  Hair  Tonic. 

A.  B.  K.  requests  us  to  comment  on  the  following  formula 
for  falling  hair: 

Kpicarin   1  ounce. 

Castor  oil  8  ounces. 

.Mcohol,    to    16  ounces. 

Apply  once  a  day. 

Applied  with  gentle  massage  to  a  clean  scalp,  this  formula 
should  prove  satisfactory. 


Envelope  Gum. 

H.  I.  K. — The  gum  used  by  the  United  States  government 
on  postage-stamps  is  probably  one  of  the  best  that  could  be 
used,  not  only  for  envelopes  but  for  labels  as  well.  It  will 
stick  to  almost  any  surface.  Its  composition  is  said  to  be 
the  following : 

Gum  arable   1  part. 

Starch    1  part. 

Sugar   4  parts. 

Water,  sufficient  to  give  the  desired  consistency. 

The  gum  arabic  is  first  dissolved  in  some  water,  the  sugar  added, 
then  the  starch,  after  which  the  mixture  is  boiled  for  a  few  minutes  in 
order  to  dissolve,  the  starch.  Then  it  is  thinned  down  to  the  desired 
consistency. 

Cheaper  envelope  gums  can  be  made  by  substituting  dex- 
trin for  the  gum  arabic,  glucose  for  the  sugar,  and  adding 
boric  acid  to  preserve  and  help  stiffen  it. 


Sodium  Bensoate  a  Persistent  Preservative. 

A.  S.  B.  asks:  "What  can  I  add  to  a  quantity  of  apple 
cider  preserved  with  sodium  benzoate  to  counteract  the  effect 
of  the  preservative?  I  wish  to  add  something  to  overcome 
the  effect  of  the  sodium  salt  so  that  the  cider  will  harden." 

The  sodium  benzoate  remains  an  anti  fermentative.  We 
know  no  way  of  destroying  this  property  without  altering  the 
chemical,  and  that  would  injure  the  cider  in  which  it  is 
dissolved. 


Two  Incompatibles. 

G.  N.  asks :    "Is  it  possible  to  mix  fluidcxtract  of  digitalis 
with  spirit  of  nitroglycerin  without  getting  a  precipitate?" 
The  alcohol  .content  of  fluidcxtract  of  digitalis  being  40 
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AGboup  of  Phaemaceutical  Students  in  England.— These  young  men  arc  from  the  '  South  of  England  College  of  Pharmacy,"  and  the 
photograph  was  taken  as  they  were  paying  a  visit  to  the  European  laboratories  of  Parke,  Davis  &  Co.,  located  in  Hounslow,  England,  a  few  miles 
out  of  London. 
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per  cent,  the  addition  of  anything  containing  as  much  alcohol 
as  spirit  of  nitroglycerin  would  cause  cloudiness  or  a  pre- 
cipitate. We  suggest  using  the  tincture,  which  would  un- 
doubtedly give  better  results. 


Liquor  Ammo  nit  Anisatus. 

L.  A.  K. — The  last  edition  of  the  German  Pharmacopoeia 
gives  the  following  formula  for  this  preparation : 

Anethol     1 

Alcohol    24 

Ammonia   water    5 

These  quantities  being  parts  by  weight. 

Anethol  is  the  stearopten  of  oil  of  anise,  and  is  used 
because  it  has  a  finer  and  purer  aroma.  It  produces  a 
colorless  product  in  this  instance.  The  alcohol  should  be  90 
per  cent  by  volume,  and  the  ammonia  water  should  contain 
ten  per  cent  of  ammonia  gas. 


A  Dry  Shampoo. 

G.  P. — Preparations  of  this  character  are  highly  spirituous. 
The  following  is  a  typical  formula : 

White   Castile  soap    1  drachm. 

Oil  of  lavender   1  drachm. 

Alcohol   8  ounces. 

Water    3  ounces. 

Macerate  for  a  day  or  two,  filter,  and  add 

Ammonia  water,  10-per-cent 1  ounce. 

Mix. 


Kidney  Pills. 

C.  J.  H. — The  following  formula  has  been  recommended 
for  a  kidney  pill : 

Powdered  buchu  J4  grain. 

Powdered  uva  ursi }4  grain. 

Potassium  nitrate   1  grain. 

Powdered  digitalis   J^  grain. 

Oil  of  juniper i^    drop. 

Make  one  pill. 


Coloring  Agents  for  Machine   Oil. 

B.  E.  O.  writes :  "A  friend  brought  me  a  sewing  machine 
oil,  probably  sperm  oil,  which  he  wanted  to  color  red  or 
green.      What  can  you  recommend  for  the  purpose?" 

Use  "oil  red  soluble"  and  "oil  green  soluble, '  3  to  5  grains 
to  the  pint.  They  may  be  had  from  Theodore  H.  Eaton  & 
Son,  Detroit,  or  any  prominent  dye  house. 


Vanishing  Cold  Cream. 

W.  H.  E. — We  are  not  familiar  with  the  appearance  or 
the  composition  of  the  proprietary  preparation  which  you 
mention.  Probably  a  greaseless  cold  cream  will  serve  your 
purpose,  formulas  of  which  were  printed  on  page  437  of  the 
October  Bulletin. 


Decolorizing  Oil  of  Peppermint. 

W.  E.  C.  asks  how  he  can  decolorize  oil  of  peppermint  as 
it  comes  from  the  grower. 

We  recommend  redistillation.  It  would  probably  be 
cheaper  to  buy  the  colorless  product  from  some  essential  oil 
bouse, 


Short  Answers. 

N.  O. — A  formula  for  making  chewing  gum  appeared  in 
this  department  of  last  month's  Bulletin  on  page  528. 

O.  &  D. — We  are  unable  to  tell  you  the  composition  of  the 
proprietary  preparation  which  you  desire. 

G.    P. — See   the   reply   to    "C.    E.    H."    elsewhere    in    this 
department. 


BOOKS. 


E.  Merck's  Annual  Report. 

Druggists  who  desire  to  keep  step  with  the  recent  ad- 
vances in  pharmaceutical  chemistry  and  therapeutics  will 
peruse  with  interest  the  "Annual  Report"  of  E.  Merck.  This 
volume  contains  360  pages  of  text  devoted  to  the  more  modern 
synthetic  chemicals.  The  older  organic  chemicals  are  also 
mentioned  wherever  new  light  has  been  thrown  on  their 
medical  properties.  For  example,  products  like  dionin,  bro- 
moform,  nucleinic  acid,  and  even  alcohol  are  discussed  in  a 
terse  but  instructive  way.  Proprietors  of  prescription  phar- 
macies should  welcome  a  publication  of  this  kind.  The 
volume  is  compiled  and  distributed  by  E.  Merck,  Chemical 
Works,  Darmstadt,  Germany. 


Potter's  Therapeutics. 

Another  edition — the  .eleventh — of  "Therapeutics,  Materia 
Medica,  and  Pharmacy,"  by  Dr.  Samuel  O.  L.  Potter,  of  San 
Francisco,  has  just  issued  from  the  press  of  P.  Blakiston's 
Son  &  Co.,  1012  Walnut  Street,  Philadelphia.  As  before,  the 
price  of  the  book  is  $5.00  net.  Previous  editions  of  this  work 
have  been  reviewed  so  frequently  in  the  Bulletin  that  it 
scarcely  seems  necessary  to  say  anything  on  the  present  occa- 
sion. That  Potter's  Therapeutics  is  exceedingly  useful,  and 
that  it  has  attained  popularity  among  students  and  practi- 
tioners alike,  are  evident  from  the  frequent  appearance  of  new 
editions. 


The  Vegetable  Proteins. 

Thomas  B.  Osborne,  Ph.D.,  of  the  Connecticut  Agricul- 
tural Experiment  Station,  has  just  published  through  Long- 
mans, Green  &  Co.,  of  New  York,  a  book  on  the  vegetable 
proteins.  It  is  in  the  nature  of  a  monograph  intended  to 
supplement  the  literature  already  extant  on  this  subject. 
Advanced  students  of  plant  chemistry  should  find  much  in 
this  work  to  interest  them. 


The  Physioan's  Visiting  List. 

P.  Blakiston's  Son  &  Co.,  1012  Walnut  Street,  Philadel- 
phia, are  out  with  their  Visiting  List  for  1910.  This  is  the 
59th  year  of  its  publication,  and  it  is  clear  that  the  little 
book  r^taips  its  popularity  arf;ong  physicians,  The  price  is 
$1.00, 


I 


Bulletin  of  Pharmacy 


Vol.  XXIV. 


DETROIT,  MICH.,  FEBRUARY,  1910. 


No.  2. 


THE 


BULLETIN   OF   PHARMACY 

Issued  on  the  first  of  every  month  by 
E.    G.   SWIFT,    PUBUSHER, 
Comer  Joseph  Camp«u  Ave.  and  Atwmter  St.,  Dbtroit,  Mich. 


Editor:  HARRY  B.  MASON,  Ph.G. 

Assistant  Editor:  JOHN  HELFMAN,  B.S.Phar. 

Business  Manager:  HARRY  SKILLMAN. 


SUBSCRIPTION  RATB6: 

United  States  and  Mexico, 

Foreign  countries,       .... 


$1.00  per  year 
1 .50  per  year 


POKBIOIT  OPFICBS: 

WAI.KERVIIAE,  ONT.,  CAN. 

378  ST.  PAUI,  STREET,  -  .  MONTRBAI,,  Qun.,  Caw. 

19  AND  20  GREAT  PUI^TENEY  STREET.  W.  I.ONDON    ENG. 

125  YORK  STREET,  -  SYDNEY.  N.  S.  W.,  Australia 


All  articles  for  publication  and  all  communications  bearings  on  the  text 
should  be  addressed: 

JEDITOS  jBULLSTIlf  OF  PHARMACY, 

Bo»  484,  DETROIT,  MICH. 

All  business  letters  should  be  addreaaed: 

PUBLISHER  BUIjZBTIN  OF  PHAMMACT, 

Box  484,  BXXBOIT,  MICH. 


THE  MONTH'S  HISTORY. 


A  MONTH  OF 
DEVELOPMENTS. 


The  editor  of  the  Bulletin  is 
somewhat  embarrassed  as  he  be- 
gins the  preparation  of  material 
for  this  department  of  the  journal.  Although  we 
content  ourselves  in  this  place  with  merely  inter- 
preting the  month's  history,  and  offer  little  or  noth- 
ing by  way  of  comment,  so  much  of  real  importance 
has  transpired  during  the  last  few  weeks  that  it 
will  be  very  difficult  to  compress  it  all  within  the 
customary  five  or  six  pages  of  space.  The  big  in- 
junction suit  brought  by  the  William  B.  Riker  & 
Son  Co.  against  the  United  Drug  Co.;  the  Board 
of  Pharmacy  fight  in  New  York  State ;  the  contest 
over  legislation  in  both  New  York  State  and  Mary- 


land; the  acuteness  of  the  liquor  situation  here  and 
there;  the  proposal  to  have  the  government  take 
over  the  publication  of  the  Pharmacopoeia;  the 
somewhat  startling  rumors  regarding  the  growth 
of  the  "chain-store"  idea — these  and  other  things 
have  occupied  the  center  of  the  stage  during  the 
last  month.  Perhaps  the  most  sensational  develop- 
ment, however,  has  been  the  caustic  attack  of  the 
Journal  of  the  American  Medical  Association 
on  the  A.  D.  S.  and  the  N.  A.  R.  D. — an  attack 
which  seems  likely  to  provoke  a  good  deal  of 
wrangling  and  controversy  during  the  next  few 
months. 


THE  A.  H.  A. 

ASSAULT 

ON  THE  N.  A.  1.  D. 


In  its  issue  of  January  8,  the  Jour- 
nal declared  editorially  that  "the 
National  Association  of  Retail 
Druggists  has,  within  the  past  few  months,  entered 
into  a  mesalliance  with  the  patent-medicine  evil  in 
its  most  insidious  form."  "It  has  become,  appar- 
ently, the  creature  of  a  cooperative  patent-medicine 
concern,  composed  of  a  number  of  its  own  mem- 
bers"— meaning  the  A.  D.  S.,  on  which  an  assault 
covering  a  page  and  a  half  of  space  was  printed 
elsewhere  in  the  same  issue.  The  Journal  argued 
that  such  a  coalition  was  unfortunate  at  a  time  when 
the  pharmaceutical  and  medical  professions  were 
getting  together  on  a  basis  of  cooperation,  learn- 
ing to  understand  one  another,  and  discarding  the 
use  of  secret  nostrums.  It  asserted  that  the  mem- 
bers of  the  A.  D.  S.  and  N.  A.  R,  D.  were  incon- 
sistent in  carrying  on  the  propaganda  movement; 
that  they  were  not  "concerned  with  scientific  phar- 
macy, but  with  the  marketing  of  nostrums;"  and 
that  the  "filling  of  physicians'  prescriptions  was 
being  utilized  by  many  retail  druggists  as  a  cloak 
of  respectability  to  hide  their  real  object  in  busi- 
ness." "N.  A.  R.  D.  Notes"  came  out  at  once  with 
a  three-page  editorial  defense  in  which  it  declared 
that  the  N.  A.  R.  D.  had  absolutely  no  connection 
with  the  A.  D.  S.  and  should  be  held  in  no  way  re- 
sponsible for  its  affairs. 
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ECHOES  OF 
THE   FRACAS. 


Just  before  the  condemnatory 
articles  were  printed  in  the  Jour- 
nal of  the  A.  M.  A.,  2i  warm  fight 
had  developed  at  the  annual  meeting  of  the  Phila- 
delphia Association  of  Retail  Druggists.  Many  of 
the  same  arguments  were  then  advanced  as  rea- 
sons why  the  P.  A.  R.  D.  should  withdraw  from 
membership  in  the  N.  A.  R.  D.,  the  declaration 
being  made  that  otherwise  the  success  of  the  propa- 
ganda movement  in  Philadelphia  would  be  subjected 
to  the  charge  of  insincerity  and  inconsistency.  A 
resolution  of  withdrawal  was  hotly  debated,  but 
was  finally  defeated.  Since  that  time  the  A.  M.  A. 
attack  has  been  published,  and  this  has  led  to  the 
immediate  resignation  from  the  P.  A.  R.  D.  of 
Henry  Blair,  the  well-known  pharmacist  in  Phila- 
delphia, who  just  now  happens  to  be  president  of 
the  local  branch  of  the  A.  Ph.  A.  Mr.  Blair's  let- 
ter of  resignation  was  even  more  severe  and  caustic 
in  its  terms  than  were  the  articles  in  the  Journal 
of  the  A.  M.  A.  Soon  afterwards  a  special  meeting 
of  the  P.  A.  R.  D.  was  called,  and  the  association 
then  voted  by  a  large  majority  to  withdraw  from 
the  N.  A.  R.  D.  after  discussing  the  question  hotly 
for  an  hour  or  two.  In  the  meantime  the  Exec- 
utive Committee  of  the  N.  A.  R.  D.  is 
holding  its  midwinter  meeting  in  Chicago  as  we 
write  these  lines,  and  just  what  action  or  reply  it 
may  decide  upon  in  response  to  the  attack  of  the 
A.  M.  A.  we  are  not  prepared  to  state.  For  some 
months  the  Western  Druggist  has  been  endeavor- 
ing to  drive  the  N.  A.  R.  D.  into  a  campaign  of 
State  legislation  prohibiting  physicians  from  dis- 
pensing their  own  medicines,  but  it  seems  to  us 
that  if  the  Executive  Committee  decides  now  to 
enter  such  a  campaign  it  will  be  adding  fuel  to  the 
flame. 


THE  RIKER 
INJUNCTION  SUIT 


Next  in  interest  to  the  three-cor- 
nered encounter  between  the  A. 
M.  A.,  the  N.  A.  R.  D  and  the  A. 
D.  S.,  is  the  sensational  suit  brought  by  the  William 
B.  Riker  &  Son  Co.  against  the  United  Drug  Co. 
The  Riker  people  are  the  regular  stockholders  and 
agents  of  the  United  Drug  Co.  in  New  York,  Brook- 
lyn, and  Boston.  It  happened  during  1909  that  the 
United  Drug  Co.  was  dissatisfied  with  the  quantity 
of  its  goods  sold  by  the  Riker  corporation  and  that 
the  latter  therefore  increased  its  purchases  to  $75,- 
000  for  the  year.  Even  this  did  not  satisfy  Mr. 
Liggett,  president  of  the  United  Company,  and  he 


served  notice  on  the  Riker  people  that  their  supplies 
would  be  cut  off  immediately  if  they  did  not  contract 
to  handle  $225,000  worth  of  goods  during  1910. 
The  Riker  concern  immediately  secured  a  temporary 
injunction  restraining  the  United  Drug  Co.  from 
selling  any  of  its  products  in  New  York,  Brooklyn, 
or  Boston,  and  arguments  for  and  against  the 
granting  of  a  permanent  injunction  were  to  be  heard 
late  in  January.  The  Riker  corporation  declares 
that  the  by-laws  of  the  United  Company  provide 
that  stockholders  shall  have  the  exclusive  sale  of  the 
United  products  in  their  own  towns  or  cities;  that 
supplies  to  the  Riker  Company  cannot  therefore 
be  cut  off  legally;  and  that  no  other  dealers  can  be 
established  in  New  York,  Brooklyn,  or  Boston.  The 
Riker  Company  further  asserts  that  but  for  its  as- 
sistance early  in  the  history  of  the  United  Drug  Co. 
the  latter  concern  never  could  have  been  made  a  suc- 
cess, and  it  believes  that  its  volume  of  business  in 
the  Rexall  line  has  been  all  that  could  be  expected. 
The  outcome  of  the  battle  between  these  two  giants 
in  the  retail  field  will  be  watched  with  keen  interest. 


In  the  meantime  there  has  been 
'•c"ha?n  STORES^"    '""^ch    of    Statement    and    rumor 

about  the  "chain  stores"  to  be 
established  by  several  big  corporations  in  the  retail 
line.  The  Louis  K.  Liggett  Co.,  an  offshoot  of  the 
United  Drug  Co.,  which  was  mentioned  in  the  Bul- 
letin last  month,  has  purchased  its  twenty-seventh 
store — this  time  in  Durham,  N.  C.  The  United 
Chemists'  Stores  Co.,  otherwise  known  as  the  Lauer 
Drug  Co.  and  backed  by  the  American  Tobacco  Co., 
has  secured  a  Delaware  charter  providing  for  a  cap- 
italization of  one  million.  A  recent  newspaper  state- 
ment indicates  that  this  company  and  the  Liggett 
concern  are  one  and  the  same,  but  this  must  be  a 
mistake.  Another  rumor  is  to  the  effect  that  the 
chain  of  Owl  drug  stores  on  the  Pacific  coast  has 
been  taken  over  by  the  United  Chemists'  Stores  Co., 
and  that  the  Sun  drug  stores  of  Los  Angeles  are 
likely  to  be  absorbed  also.  In  Chicago  the  air  for 
some  time  has  been  filled  with  vague  assertions  that  il 
the  three  big  down-town  establishments — the  Eco-  * 
nomical,  the  Public,  and  the  Central — were  to  be 
purchased  at  high  figures  by  some  unknown  inves- 
tor. Even  the  Standard  Oil  Co.,  supposed  to  have 
its  finger  in  every  pie,  has  been  credited  with  engi- 
neering such  a  deal,  but  this  talk  has  been  flouted 
by  pretty  nearly  everybody.     The  seven   or  eight 
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Cora  Dow  stores  in  Cincinnati  and  the  business  of 
Eugene  May  in  Pittsburg  have  been  involved  in 
some  of  these  rumors.  Just  how  much  truth  there 
is  in  all  of  it  is  too  early  to  say,  but  it  seems  evident 
that  big  things  are  pending. 


CONHLIN 
STILL  AT  IT. 


The  vigorous  and  systematic  as- 
saults made  by  Assemblyman 
Conklin  on  the  New  York  State 
Board  of  Pharmacy  and  the  New  York  pharmacy 
law  continue  to  edify  the  nation.  The  doughty 
assemblyman  is  defending  a  number  of  druggists 
who  have  been  prosecuted  by  the  Board,  and  in  at 
least  one  case  he  has  won  out.  He  is  also  endeav- 
oring to  have  the  Board  of  Pharmacy  declared  to 
be  a  body  without  a  legally  constituted  existence. 
The  latter  point  has  for  the  time  being  been  set- 
tled by  the  Attorney-General,  who  refuses  to  have 
a  suit  brought  particularly  to  test  this  issue,  and 
who  declares  that  the  question  can  just  as  well  be 
presented  in  another  case  now  pending.  The  At- 
torney-General rather  intimates  that  he  holds  the 
Board  of  Pharmacy  to  have  a  legal  existence.  In 
the  meantime  Mr.  Conklin  has  urged  druggists  to 
refuse  to  pay  the  annual  reregistration  fee  of  $2.00, 
holding  that  this  tax  is  unconstitutional.  Altogether 
the  fight  is  a  merry  one.  Conklin  declares  that  his 
object  is  to  make  the  present  pharmacy  law  so 
obnoxious  and  repugnant  as  to  force  its  repeal  at 
the  present  session  of  the  legislature.  Meanwhile 
the  precise  form  which  the  new  pharmacy  bill 
is  to  assume  has  been  pretty  definitely  settled  upon 
at  two  or  three  conferences  held  in  New  York  City 
between  the  representatives  of  the  various  pharma- 
ceutical associations  throughout  the  State. 
♦     ♦     ♦ 

The  draft  provides  that  the  State 
h1SylISSM??s.    Board  shall  consist  of  nine  mem- 

bers  appointed  by  the  Board  of 
Regents  from  nominees  submitted  by  the  State 
Pharmaceutical  Association  or  from  among  other 
duly  qualified  pharmacists.  The  duties  of  the  Board 
will  in  large  measure  remain  unchanged,  except 
that  the  Board  cannot  itself  impose  a  penalty  for 
violation  of  the  law,  but  must  bring  action  through 
the  proper  judiciary  channels.  There  is  some  talk 
of  having  the  technical  examinations  conducted  by 
the  Board  of  Regents,  and  the  police  powers  of  the 
Pharmacy  Board  vested  in  the  Board  of  Health. 
This  would  leave  the  Board  of  Pharmacy  with  very 


little  authority.  The  draft  also  comprises  a  pure 
drug  law  based  upon  the  Federal  statute,  and  over 
the  terms  of  this  there  has  been  considerable  dis- 
pute. In  Maryland,  by  the  way,  there  has  been  a 
fierce  scrap  over  what  particular  form  the  proposed 
food  and  drug  law  shall  take — especially  as  to 
whether  the  enforcement  of  the  law  shall  be  vested 
in  the  State  Board  of  Health  or  in  the  State  Board 
of  Pharmacy.  All  of  the  associations  and  interests 
involved,  save  only  the  Maryland  Medical  and 
Chirurgical  faculty,  have  agreed  on  a  compromise 
measure  placing  the  authority  in  the  hands  of  the 
Pharmacy  Board,  but  the  Medico-Chi  people  declare 
that  if  their  wishes  are  not  acceded  to  they  will  fight 
all  food  and  drug  legislation — a  somewhat  strained 
situation  to  say  the  least. 


The    liquor    situation    continues 

DEviiSpSENTS.  ^^"t^-  I"  Chicago  the  druggists 
are  straining  every  nerve  to  head 
off  the  passage  of  an  ordinance  by  the  City  Council 
imposing  a  $200  liquor  license — the  contention  of 
the  Council  being  that  many  Chicago  druggists 
abuse  their  privileges  and  should  pay  a  higher  license 
for  doing  what  amounts  to  a  liquor  business.  In 
Michigan  the  Board  of  Pharmacy  called  15  or  20 
druggists  before  it  last  month  and  asked  them  why 
their  registration  certificates  as  pharmacists  should 
not  be  suspended  or  revoked  by  reason  of  their  hav- 
ing been  convicted  of  the  illegal  sale  of  liquor.  We 
understand  that  no  summary  action  was  taken,  but 
that  the  druggists  were  warned  "not  to  do  it  again." 
In  Kansas  two  drug  stores  have  recently  been  raided 
by  sheriffs  armed  with  search  and  seizure  warrants. 
In  Boston  three  druggists  have  just  been  convicted 
in  the  courts  and  fined  $50  and  $100  each.  In 
Reading,  Pa.,  a  druggist  has  been  fined  $500  and 
costs  for  the  illegal  sale  of  liquor.  In  Akron,  Colo- 
rado, a  druggist  has  been  convicted  for  selling 
liquor  on  a  prescription  declared  to  be  illegal  because 
the  date  was  omitted,  although  this  would  seem  to 
be  a  rather  unjust  case.  At  any  rate,  it  proves 
again  that  a  prescription  is  no  defense  of  itself  in  the 
sale  either  of  liquor  or  narcotics.  The  Excise  Com- 
mission of  Massachusetts,  in  its  annual  report,  has 
recommended  the  passage  of  a  law  by  the  legislature 
restricting  the  sale  of  liquor  in  drug  stores  severely 
to  physicians'  prescriptions — a  proposal  which 
seems  slowly  to  be  gaining  approval  here  and  there 
throughout  the  country. 
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The  reference  in  the  foregoing 
'NARCOTicf  Bii""    pai'a^raph  to  the  liquor  situation 

suggests  some  mention  also  of 
anti-narcotic  conditions.  It  is  of  unusual  import- 
ance that  a  bill  has  been  introduced  into  Congress 
providing  for  the  interstate  regulation  of  the  nar- 
cotic traffic.  State  acts  are  nullified  to  a  greater  or 
less  extent  by  the  freedom  with  which  supplies  can 
often  be  shipped  from  one  State  into  another — 
a  leak  which  the  proposed  law  is  designed  to  stop. 
Among  other  things  the  congressional  bill  restricts 
the  interstate  shipment  of  narcotics  to  physicians, 
dentists  and  veterinarians,  manufacturers,  jobbers 
and  retailers,  and  hospitals,  colleges  and  scientific 
institutions.  The  ultimate  consumer  is  thus  cut  off. 
The  narcotics  involved  are  opium,  morphine,  coca 
leaves,  cocaine,  alpha-  and  beta-eucaine,  chloral,  can- 
nabis, or  any  derivative  or  preparation  of  any  of 
these.  In  Massachusetts  the  State  Board  of  Phar- 
macy will  this  winter  endeavor  to  secure  the  pass- 
age of  a  law  authorizing  the  Board  to  suspend  the 
certificates  of  druggists  found  guilty  of  violating 
the  cocaine  law — an  authority  which  the  Board  has 
for  many  years  had  with  respect  to  liquors,  and 
which  provides  one  of  the  most  effective  measures 
for  correcting  both  the  narcotic  and  the  liquor  evils 
in  the  drug  trade. 

In  this  department  last  month  we 

PBARMAcopoEiA?  ^^^^  ^^"^^  reference  to  the  Coud- 
rey  bill  in  Congress — a  bill  which 
would  place  the  publication  of  both  the  U.  S.  P.  and 
the  N.  F.  in  the  hands  of  the  Federal  government. 
Since  that  time  the  Coudrey  measure  has  been  dis- 
cussed at  great  length  in  the  pages  of  some  of  our 
contemporaries.  Everybody  agrees  that  this  par- 
ticular measure  is  so  faulty  and  foolish  that  it  is  not 
likely  to  pass,  but  there  seems  to  be  some  little  fear 
that  a  wedge  has  been  entered  which  will  be  driven 
farther  in  from  time  to  time.  There  is  something 
in  the  argument  that  the  Federal  government,  now 
that  it  has  made  the  U.  S.  P.  and  N.  F.  legal  stand- 
ards, should  itself  make  these  standards,  but  the 
arguments  on  the  other  side  of  the  question  are  so 
many  and  so  convincing  that  we  believe  they  will 
always  prevail,  at  least  for  a  decade  or  two  to  come. 
The  pharmacopceial  convention  is  a  semi-govern- 
mental institution  of  itself — a  sort  of  pharmaceu- 
tical and  medical  congress  embodying  the  very  best 
thought  and  the  very  best  talent  in  the  country.  It 
can  be  depended  upon  to  publish  a  pharmacopoeia 
far  superior,  far  more  practical,  and  far  more  thor- 


oughly in  accord  with  medical  and  pharmaceutical 

needs  all  over  the  country,  than  could  be  prepared 

by  any  governmental  bureau   or  department  now 

existing. 

*     *     * 

THE  ••  UNCONSTi.  Furthermore,  for  the  Federal  gov- 
TUTioNAL"  ernment  to  take  over  the  Pharma- 
ARGUMENT.  copccia  would  be  calmly  to  appro- 
priate property  rights  of  very  great  and  increasing 
value — a  species  of  confiscation  which  makes  the 
Coudrey  or  any  similar  measure  appear  very  ridicu- 
lous. And  yet,  for  all  we  know,  the  proposal  to  have 
a  governmental  Pharmacopoeia  may  continue  to  be 
advocated  until  it  is  carried  through.  Dr.  Wiley 
has  recently  made  a  statement  at  a  public  meeting 
which  seems  to  suggest  that  he  is  in  favor  of  the 
plan  of  having  the  Pharmacopoeia  published  by  the 
government  on  the  ground  that  it  is  unconstitu- 
tional for  Congress  to  delegate  its  legislative  func- 
tions to  an  unofficial  body  like  the  pharmacopceial 
convention.  But  in  any  event  Congress  would  have 
to  delegate  these  powers  to  one  of  the  executive 
departments  of  the  government  since  it  could  not 
itself  revise  the  Pharmacopoeia,  and  why  isn't  one 
step  just  as  "unconstitutional"  as  the  other?  If 
Congress  must  have  drug  and  medical  standards 
prepared  by  some  agency  outside  of  its  own  mem- 
bership, what  difference  does  it  make  on  purely  legal 
grounds  where  the  work  is  done?  It  can  approve 
the  results  by  whomsoever  they  may  be  achieved. 


GOVERNMENTAL      Qn  the  othcr  hand,  if  it  is  thought 

CO-OPERATION  ,  ,  ,  ,.         .  '  .     .        ^° 

BUT  NOT  that  the  publication  of  the  Phar- 

puBLicATioN.  macopoeia  ought  to  remain  where 
it  is,  it  is  also  right  and  proper  that  there  should  be 
in  the  future,  as  there  has  been  in  the  past,  a  large 
measure  of  governmental  cooperation  and  assist- 
ance. Certain  governmental  departments  now  send 
delegates  to  the  pharmacopceial  convention,  and  it 
might  be  well  to  go  a  step  farther  and  so  amend  the 
constitution  as  to  provide  that  one  or  more  Federal 
experts  should  be  made  a  member  of  the  Committee 
of  Revision.  During  the  last  two  or  three  years  a 
great  deal  of  pharmacopceial  work  has  been  done  in 
the  Hygienic  Laboratory  of  the  Public  Health  and 
Marine  Hospital  Service,  and  it  was  recently  re- 
ported that  investigations  were  in  progress  for  the 
determination  of  the  physical  constants  of  pharma- 
copceial substances,  which  include  boiling  points, 
melting  points,  and  solubilities.  Chairman  Rem- 
ington has  more  than  once  argued  that  the  govern- 
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ment  ought  to  establish  a  sort  of  proving  labora- 
tor>'.  Dr.  Rusby  points  out  that  if  President  Taft 
succeeds  in  establishing  a  bureau  or  department  of 
National  Health,  even  more  in  the  way  of  govern- 
mental cooperation  could  be  enlisted.  It  is  along 
these  lines  that  we  must  look  for  progress  and  for 
the  development  of  a  proper  degree  of  governmental 
connection  with  the  publication  of  the  Pharmaco- 
poeia, and  not  in  the  taking  over  of  the  book  en- 
tirely by  the  government.  A  governmental  Phar- 
macopoeia would  lack  catholicity,  practicality,  and 
breadth,  and  would  be  in  utter  violation  of  the 
American  principle  of  self-government.  The  nations 
of  the  earth  are  abolishing  state  religion.  Why 
turn  our  backs  on  history  and  adopt  state  medi- 
cine? ♦     ♦     * 

During  all  this  time  the  subject  of 

"'  ^iEvilimN^  '*  ^-  ^-  ^'  ^"^  ^'  ^'  revision  is  be- 
ing debated  with  keen  interest  by 
the  local  associations  and  local  branches  of  the  A. 
Ph.  A.  here  and  there  throughout  the  country. 
Never  before  have  these  two  books  attracted  so 
much  attention.  Never  before  have  they  been  given 
the  benefit  of  so  much  thought  by  the  rank  and  file 
of  pharmacists  generally.  It  speaks  well  for  the 
principle  of  publicity  that  all  these  discussions  have 
been  carried  on,  and  it  seems  likely  that  this  prin- 
ciple will  be  approved  at  the  pharmacopoeial  con- 
vention in  May  so  that  the  country  will  know  more 
about  the  decisions  of  the  next  Committee  of  Re- 
vision than  has  been  the  case  in  the  past.  We  ob- 
serve that  a  resolution  approving  of  publicity  was 
adopted  at  a  recent  meeting  of  the  Philadelphia  Col- 
lege of  Pharmacy,  and  we  gather  from  this  that 
Professor  Remington  has  somewhat  modified  his 
objections  to  the  step.  Dr.  Wiley,  who  is  something 
of  a  satirical  humorist,  incidentally  afiforded  some 
amusement  when,  at  a  meeting  of  the  Washington 
branch  of  the  A.  Ph.  A.  last  month,  he  declared  that 
if  his  prayers  prevailed  certain  members  of  the  pres- 
ent Revision  Committee  would  be  put  on  the  next 
committee,  but  that  if  other  prayers  were  answered 
some  members  of  the  present  committee  would  not 
even  seek  a  place  on  the  next  one. 


IS  ACETANILIDE 

HARMFUL 

AFTER  ALL? 


The  belief  that  doctors  often  dis- 
agree has  been  pretty  firmly  im- 
planted in  the  human  mind.  The 
Thaw  trial  showed  quite  conclusively,  too,  that  the 
insanity  experts  don't   always  hold  one  another's 


opinions.  Another  evidence  of  medical  disagree- 
ment lies  before  us  as  we  write.  Everybody  remem- 
bers the  bulletin  issued  by  the  government  some 
months  ago  seeming  to  prove  that  antipyrin,  acetani- 
lide,  and  phenacetine  were  dangerous  and  habit- 
forming  drugs.  Now  we  have  another  bulletin,  is- 
sued this  time  by  Uriel  S.  Boone,  Ph.G.,  M.D.,  of 
St.  Louis,  and  showing  that  the  government  people 
were  all  wrong.  Dr.  Boone  wrote  every  hospital 
and  sanitarium  in  the  country  asking  what  its  ex- 
perience had  been  with  the  administration  of  these 
three  chemicals.  He  found  that  there  had  been  but 
31  cases  of  untoward  effects  in  twenty-five  years, 
and  not  one  death.  Furthermore,  these  untoward 
effects  had  been  produced  by  excessive  doses  for  the 
most  part,  and  only  occasionally  by  that  form  of 
idiosyncrasy  which  nearly  everybody  exhibits  to- 
ward some  drug  or  other.  After  marshaling  all  his 
data  together  Dr.  Boone  concludes  that  these  chemi- 
cals are  distinctly  not  harmful  when  properly  used, 
and  that  they  certainly  do  not  lead  to  the  formation 
of  drug  habits.    So  there  you  are ! 


WATEIBUIY 
CASE  DECIDED. 


In  this  department  of  the  Bulle- 
tin last  month  we  dwelt  at 
some  length  upon  the  condemna- 
tion proceedings  brought  by  the  Federal  Govern- 
ment against  a  shipment  of  Waterbury's  Metabol- 
ized Cod-Liver  Oil.  The  manufacturers  of  the 
product  argued  that  the  government  officials  had 
erred  in  not  giving  them  a  hearing  before  proceed- 
ing with  the  suit  and  publishing  the  charges.  The 
government,  evidently  considering  the  point  well 
taken,  immediately  began  another  suit,  this  time  ar- 
ranging to  give  the  Waterbury  people  a  hearing. 
Meanwhile,  however.  Judge  Stafford,  of  the  Su- 
preme Court  of  the  District  of  Columbia,  has  handed 
down  an  opinion  in  the  first  suit  that  the  govern- 
ment was  not  under  the  necessity  of  giving  the  man- 
ufacturers an  opportunity  to  be  heard  or  of  serving 
previous  notice  upon  them.  It  should  be  understood, 
of  course,  that  this  applies  to  suits  brought  under 
Section  10  of  the  food  and  drugs  act— suits  for 
condemnation  against  a  particular  shipment  of 
goods.  Suits  brought  under  Section  4,  on  the  other 
hand,  where  the  manufacturer  is  himself  prosecuted, 
must  be  preceded  by  sending  a  notice  to  the  manu- 
facturer and  giving  him  a  chance  to  be  heard.  This 
distinction  we  pointed  out  last  month. 
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The  Chicago  Retail  Druggists' As- 
THE  c.  R.  D.  A.  sociation  is  the  largest,  most  ag- 
gressive, and  most  successful  local 
body  in  the  United  States,  At  the  recent  annual 
meeting  Retiring-President  Yeomans  declared  that 
the  C.  R,  D.  A.  was  "looked  upon  as  the  experi- 
mental laboratory  for  research  in  organization  mat- 
ters." Secretary  Light  reported  that  during  the 
year  $7810  had  been  collected  in  dues,  that  131  new 
members  had  been  secured,  and  that  the  C.  R.  D.  A, 
had  paid  more  money  into  the  N.  A.  R.  D,  treas- 
ury than  any  other  organization.  There  was  a 
warm  contest  at  the  annual  meeting  over  the  elec- 
tion of  a  president  to  succeed  Mr.  Yeomans.  L.  P. 
Larsen,  the  administration  candidate,  finally  won 
the  day  against  T.  F.  Cannon.  Isam  M.  Light  was 
reelected  secretary.  One  of  the  unique  ideas  of  the 
C.  R.  D.  A.  is  its  "store  brokerage  plan."  The  pri- 
mary purpose  is  to  prevent  the  starting  of  new 
stores.  A  list  is  kept  of  all  stores  which  are  for 
sale,  and  when  clerks  desire  to  establish  themselves 
in  business  they  are  encouraged  to  buy  one  of  the 
stores  already  on  the  market,  and  the  plan  is  made 
self-supporting  by  a  commission  of  2  per  cent  im- 
posed on  the  seller. 

*     *     * 

While  we  are  on  the  subject  of 
affairs  in  Chicago,  we  may  report 
the  substance  of  a  sensation  which 
has  recently  been  sprung  by  G.  G.  Burdick,  M.D. 
Dr.  Burdick  has  declared  in  a  newspaper  interview 
that  an  unholy  alliance  exists  between  a  number  of 
drug  clerks  and  physicians  in  Chicago,  He  says 
that  these  clerks  avail  themselves  of  every  oppor- 
tunity to  send  customers  to  certain  physicians;  that 
the  physicians  share  the  spoils  with  the  clerks;  and 
that  frequently  the  physicians  mislead  and  exploit 
patients  in  the  most  barefaced  manner.  The 
case  is  mentioned  of  one  physician  who  boasted  that 
he  had  performed  more  than  800  operations  for  ap- 
pendicitis during  the  last  few  years,  but  who  was 
afterwards  found  never  to  have  removed  a  single 
appendix.  He  had  merely  cut  the  skin,  made  the 
patients  believe  they  had  been  properly  operated 
upon,  collected  good  fees,  and  then  divided  up  with 
the  clerks  who  sent  the  business  his  way!  All  of 
which  sounds  quite  impossible,  but  Ex-President 
Yeomans  of  the  C.  R.  D.  A.  is  reported  to  have  con- 
ducted an  investigation  of  the  charges  and  to  have 
made  the  admission  that  some  of  them  were  not 


A  CHICAGO 
SENSATION. 


without  foundation  in  truth.  We  believe  the  C.  R. 
D.  A.  is  to  take  up  the  matter  and  probe  it  to  the 
bottom.  *     *     * 

Some  months  ago  there  was  quite 
'*'*THE  A^c^s  ""^     ^  controversy  over  the  proposal  to 

establish  a  Division  of  Pharma- 
ceutical Chemistry  in  the  American  Chemical  So- 
ciety. Some  members  of  the  American  Pharma- 
ceutical Association  were  afraid  that  such  a  section 
would  prove  to  be  a  competitor  of  the  A.  Ph.  A.  and 
would  divide  the  energies  of  pharmaceutical  chem- 
ists to  a  greater  or  less  extent.  In  any  event  the 
Division  was  established  last  month  at  the  annual 
meeting  of  the  American  Chemical  Society  and  was 
presided  over  by  Professor  A.  B,  Stevens,  of  the 
School  of  Pharmacy  of  the  University  of  Michigan. 
A  number  of  prominent  pharmacists  were  present  at 
the  Boston  meeting  and  were  afterwards  given  a 
dinner  by  some  of  the  local  pharmacists  at  the  Bos- 
ton City  Club,  John  G.  Godding  was  the  toast- 
master,  and  Professor  Jos.  P.  Remington  was  the 
guest  of  honor.  :)c     *     * 

A  bill  has  been  introduced  into  both  houses  of 
Congress  forbidding  the  sale  or  use  in  the  District 
of  Columbia  of  any  shampoo  product  containing 
gasoline,  benzine,  benzol,  or  carbon  tetrachloride. 
The  so-called  "dry  shampoos"  are  made  from  these 
substances  and  are  considered  very  dangerous,  both 
because  of  their  inflammable  and  their  anesthetic 
properties.  *     *     * 

Eugene  G.  Eberle  was  recently  given  a  compli- 
mentary banquet  in  Dallas,  Texas,  in  honor  of  his 
election  to  the  presidency  of  the  A.  Ph.  A.  It  was 
also  voted  to  have  an  oil  painting  of  Professor 
Eberle  made  and  presented  to  the  Department  of 
Pharmacy  of  Baylor  University,  of  which  he  is  the 

QCall*  :k         ^         ;k 

Buffalo  has  joined  the  list  of  cities  having  ordi- 
nances for  restricting  the  sale  of  carbolic  acid.    Re- 
cently a  man  who  desired  to  commit  suicide,  and 
who  swallowed  the  5-per-cent  solution  provided  fori 
by  the  ordinance,  was  fixed  up  in  a  hurry  at  the] 
hospital!  h:     *     * 

A  physician  just  out  of  Boston,  who  prescribed 
verbally  for  a  sick  child,  the  child  afterwards  dying, 
has  been  fined  $2500,  and  the  drug  clerk  who  dis- 
pensed the  verbal  prescription  has  been  exonerated. 
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EDITORIAL. 


DR.  JONNESCO    AND   STOVAINE. 

The  lay  press  is  much  concerned  these  days  with 
stovaine  anesthesia.  For  a  time  every  issue  of 
newspaper  and  magazine  had  something  to  say 
about  the  wonderful  work  of  Prof.  Thomas  Jon- 
nesco  of  Bucharest,  whose  operations  with  stovaine 
have  brought  him  very  much  into  the  limelight. 
The  Doctor  has  been  singled  out  as  a  Rumanian 
wonder  come  from  foreign  lands  to  teach  American 
practitioners  the  technique  of  spinal  anesthesia. 
Ether  and  chloroform,  we  were  told,  were  things  of 
the  past — nauseating  drugs  to  be  supplanted  by  the 
"new''  alkaloid. 

As  a  matter  of  fact  there  is  nothing  new  about 
spinal  anesthesia.  It  has  been  tried  and  found 
wanting.  The  inhalation  method  has  proved  less 
fatal,  and  in  the  hands  of  the  average  practitioner 
probably  always  will  be. 

But  in  all  due  fairness  to  Dr.  Jonnesco,  it  is  hard 
to  believe  that  his  operations  would  have  created 
such  a  stir  in  scientific  circles  had  there  been  nothing 
new  and  original  about  his  technique.  Americans 
are  not  so  credulous.  Without  knowing  the  facts 
and  judging  purely  from  articles  in  reliable  medical 
and  lay  magazines,  it  would  appear  that  the  Doctor 
has  unquestionably  perfected  previous  methods  of 
administering  stovaine.  He  injects  the  drug 
directly  into  the  spinal  canal  at  the  base  of  the  neck, 
using  an  admixture  of  strychnine  to  obviate  the 
depressant  action  of  the  anesthetic. 

The  results  have  been  surprising.  Some  625 
operations  have  been  performed,  it  is  reported,  with- 
out a  death  or  serious  complication.  Spinal  anes- 
thesia with  cocaine  and  later  with  eucaine  has  been 
tried  in  years  past,  but  the  fatalities  have  been  fre- 
quent— so  numerous  in  fact  that  spinal  anesthesia 
has  practically  been  given  up.  Possibly  Dr.  Jon- 
iiesco's  successes  with  stovaine,  a  drug  allied  to 
cocaine  in  its  properties,  may  revive  interest  in  this 
method  and  lead  to  its  perfection. 

Spinal  anesthesia  is  in  many  ways  a  remarkable 
phenomenon.  The  patient  experiences  no  loss  of 
consciousness,  while  there  is  a  complete  absence  of 
pain.  In  one  case  a  patient  in  the  Seamen's  Hos- 
pital, in  Greenwich,   England,  conversed  comfort- 


ably with  the  doctors  while  they  removed  a  mass  of 
tubercular  glands  from  the  back  of  his  neck.  How 
different  from  the  patient  gagging  under  an  ether 
mask!  Nor  are  the  services  of  an  anesthetist  re- 
quired as  in  ether  and  chloroform  narcosis.  Of 
greater  importance- still  is  the  immobility  of  the 
limbs  and  abdominal  viscera,  which  contributes 
enormously  to  the  ease  of  the  operator. 

It  is  to  be  hoped  that  the  publicity  which  Dr. 
Jonnesco  has  suffered  at  the  hands  of  the  news- 
papers will  not  discredit  stovaine  anesthesia  without 
a  fair  trial.  Surely,  the  Rumanian  physician  could 
never  have  created  such  a  sensation  in  this  country 
without  having  something  real  and  genuine  to  offer. 


THE  BORROWING  QUESTION. 

Drug-Store  finance  has  been  a  subject  of  growing 
interest  to  the  Bulletin  of  Pharmacy.  Many 
are  the  follies  that  we*  have  questioned,  and  many 
the  fallacies  that  we  have  exploded  in  the  business 
principles  of  the  druggist.  The  scores  of  annual 
statements  submitted  to  the  Bulletin  for  exam- 
ination and  discussion  have  naturally  given  the 
staff  an  opportunity  that  comes  to  few  pharmacists 
to  study  the  various  phases  of  drug-store  finance. 
To  publish  these  statements  with  comments  on 
their  shortcomings  and  commendations  of  their 
virtues,  has  been  instructive  not  only  to  our  readers 
but  to  ourselves  as  well.  We  are  learning  things 
all  the  while. 

Of  late,  we  have  been  struck  by  the  scarcity  of 
money  loans  among  druggists — loans  made,  we 
mean,  for  the  development  of  the  business.  In- 
stinctively the  druggist  shows  an  aversion  to  debt — 
to  wise  as  well  as  unwise  debt.  And  inasmuch  as 
the  successful  druggist  proceeds  by  instinct  rather 
than  from  any  formulated  principle's,  his  natural 
aversion  to  borrowing  capital  finds  a  practical  ex- 
pression in  his  own  business.  Borrow  money? 
He  simply  doesn't  and  won't. 

Now  the  Bulletin  staff,  removed  during  the 
last  few  years  from  the  active  practice  of  phar- 
macy, though  still  in  constant  and  close  touch  with 
it,  gets  a  view  of  the  borrowing  question  far  dif- 
ferent from  that  of  the  man  behind  the  counter. 
The  observer  looks  about  and  sees  other  men  bor- 
rowing capital  for  use  in  their  business,  but  no 
druggists. 

Possibly  the  druggist  is  no  more  remiss  on  that 
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score   than   his   fellow   retailers   in   other   lines   of  without  intense  labor  and  persevering  application."-^.  T. 

trade.     It  is  a  fact  that  retailers  generally  do  not  •^^^«^''^- 

get  the  a'ssistance  from  banks  that  is  enjoyed  by         No  young  man  about  to  make  a  place  for  himself 

manufacturers  and  jobbers.     It  cannot  be  that  the  in  the  world  can  do  better  than  burn  these  sentences 

large  dealer  is  considered  a  better  risk  than  the  little  into  his  memory.    It  is  needless  for  us  to  expatiate 

fellow.     He  isn't.     Retailers,  and  we  include  drug-  on  them. .  They  explain  themselves  with  incisive  and 

gists  here,  simply  do  not  ask  the  banks  for  favors  convincing  force,  and  whatever  we  might  ourselves 

in    the    way    of    loans.      Only    recently    we    ran  say  would  detract  from  more  than  add  to  their  value, 

across  some  startling  figures  compiled  by  Thomas  That  both  messages  are  impregnated  with  truth,  and 

F.    Woodlock,    of   New   York   City,    showing   the  that  both  came  from  men  rich  in  intellect  and  ripe 

relative  volume  of  bank  loans  on  commercial  paper  in  experience,  cannot  be  doubted, 
to  various  classes  of  borrowers.     To  quote:  Hard   work,   unceasing   application,   undeviating 

PERCENT.  persistence,  concentration  of  purpose,  and  then  still 

Commercial  loans  by  banks  to  manufacturers 50  more   hard   work — these   are   the  prices  which   the 

Commercial  loans  by  banks  to  commission  men...  15  successful  man   must  always  pay  for  his  reward. 

Commercial  loans  by  banks  to  jobbers 30  .  •        r  xu  i  T-k 

Commercial  loans  by  banks  to  retailers 5  They  are  m  this  respect  the  com  of  the  realm.    Do 

you  propose  to  have  your  pockets  full  of  this  sort 

These  figures,  taken  from  an  immense  amount  of  money? 

of  data,  indicate  that  of  all  the  money  loaned  by  ■ 

the  banks  the  retailer  gets  only  five  per  cent.  AVAILABLE. 

How  is  this  to  be  explained?  Certainly  among 
retail  druggists  the  percentage  of  failures  is  very  The  Bulletin  needs  some  more  "Best  Advertis- 
small.  Pharmacists  should  be  considered  very  safe  ing  Schemes."  We  have  had  some  first-class  ma- 
customers  for  the  loan  department  of  a  bank  or  terial  for  this  department  during  the  last  year,  and 
trust  company.  Their  failure  to  receive  accommo-  we  have  every  reason  to  believe  that  it  has  been 
dation  at  such  institutions  is  probably  due  to  the  keenly  appreciated  by  our  readers, 
simple  fact  that  they  never  ask  for  it.  To  the  it  has  rung  true.  Every  plan  described  has 
druggist  all  debts  are  apt  to  look  alike,  whether  actually  been  put  to  the  test.  Every  last  one  has 
they  be  incurred  to  install  a  profitable  side-line  for  really  brought  more  business. 

the  store  or  to  buy  an  automobile  for  the  family.  xhe  two  contributions  printed  this  month  are  the 
The  quicker  the  pharmacist  comes  to  differentiate  only  ones  we  have  left.  Are  there  more  to  be  had  ? 
between  commercial  and  personal  loans,  and  to  Have  other  writers  devised  clever,  business-get- 
appreciate  the  genuine  utihty  of  the  former,  the  ting  schemes  which  they  are  willing  to  describe  for 
better  will  it  be  for  his  business.  the  Bulletin? 

Surely  the  answer  to  these  questions  is  "Yes!" 

Then  let  us  hear  from  you.     For  every  accepted 

THE   GRADUATES  IN   PHARMACY.  u-n     .    ^  a       .-  •         c  u         "  (to  rfn   •  u 

Best  Advertising  Scheme     we  pay  $2.50  in  cash 

During  the  last  school  year  there  were  over  5000  by  return  mail, 
pharmaceutical  students.     Something  like  1500  or         We  have  a  few  more  $3.50  checks  before  we  reach 

1600  of  these  were  graduated,  received  their  diplo-  the  bottom  of  the  Bulletin  exchequer! 
mas,  and  entered  into  the  ranks  of  practitioners. 
Every  year  history  repeats  itself,  and  large  numbers 

of  young  men  are  turned  loose  into  the  pharmaceu-         The  Supreme  Court  of  Minnesota  has  declared  1 

tical  world  to  carve  out  futures  for  themselves.  the  itinerant  vender  law  of  the  State  to  be  uncon-  ■ 

We  were  reminded  of  these  facts  when  we  ran  stitutional  on  the  ground  that  it  is  class  legislation, 

across  a  couple  of  aphorisms  which  have  a  distinct  and  on  the  additional  ground  that  it  imposes  a  tax 

place  in  permanent  literature.  They  read  as  follows :  ^hich  does  not  fall  equally  upon  all  members  of  the 

"The  secret  of  success  is  constancy  of  purpose."— Dwroe/i.  class.     If  we  mistake  not,  a  similar  decision  was 

"No   abilities,   however   splendid,   can   command    success  handed  down  a  year  or  SO  ago  in  another  State. 
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THE  HALL  OF  FAME. 


THE  CHAIRMAN  OF  THE  A.  PH.  A.  COUNCIL. 

F.  C.  Godbold,  of  New  Orleans,  La.,  was  elected 
to  the  chairmanship  of  the  Council  of  the  American 
Pharmaceutical    Association    at    the    Los    Angeles 


F.  C.  Godbold. 

meeting  last  August,  and  consequently  fills  one  of 
the  most  important  offices  in  that  organization. 
The  position  is  like  that  of  chairman  of  the  board 
of  directors  in  an  industrial  corporation  or  a  bank. 
Mr.  Godbold  has  long  been  one  of  the  most  loyal 
and  conscientious  members  of  the  A.  Ph.  A.,  and 
he  and  Mrs.  Godbold  are  rarely  absent  from  the 
annual  gatherings.  He  is  now  working  hard  to 
induce  the  A.  Ph.  A.  to  meet  in  New  Orleans  in 
1911,  a  year  from  the  coming  Richmond  meeting 
in  May. 

In  Louisiana  Mr.  Godbold  is  of  course  a  prom- 
inent figure  in  the  pharmaceutical  affairs  of  the 
State,  and  he  was  for  nearly  twenty  years  the  sec- 
retary of  the  Board  of  Pharmacy  until,  in  a  recent 
political  upheaval,  he  and  all  the  other  members  of 
the  board  were  suddenly  dropped  out  of  office. 
Two  or  three  years  ago  Mr.  Godbold  was  president 


of  the  National  Association  of  Boards  of  Pharmacy. 
His  store  in  New  Orleans  has  lately  been  refitted 
at  a  considerable  expense  and  is  shown  on  page  56 
of  this  issue  of  the  Bulletin. 

The  accompanying  portrait  of  Mr.  Godbold  was 
snapped  during  his  attendance  upon  the  Los  An- 
geles meeting  of  the  A.  Ph.  A.  last  August. 


THE   NEW   PRESIDENT   OF   THE   CANADIAN 
ASSOCIATION. 

One  of  the  strong  men  in  Canadian  pharmacy  is 
Henry  Watters  of  Ottawa,  and  it  was  a  gratifying 
tribute  to  his  character  and  talents  that  he  was 
elected  president  of  the  Canadian  Pharmaceutical 
Association  at  the  annual  meeting  held  in  Banff 
two  or  three  months  ago.  This  organization,  which 
is  only  a  year  or  two  old,  is  a  delegate  body,  re- 
ceiving representatives  from  the  various  provincial 
associations  throughout  the  Dominion,  and  Mr. 
Watters  had  proved  himself  so  able  in  the  work  of 
the  C.  Ph.  A.  that  the  presidency  went  to  him 
easily.  He  succeeded  G.  E.  Gibbard  of  Toronto, 
the  first  president  of  the  organization. 

Following  the  annual  meeting  at  Banff,  both 
Messrs.  Watters  and  Gibbard  went  further  west 
and  attended  the  annual  meeting  at  Los  Angeles  of 
the  American  Pharmaceutical  Association — a  pleas- 


Hknky  Wattees  of  Ottawa. 


ing  evidence  of  the  fraternal  spirit  existing  between 
the  pharmacists  of  the  two  countries.  At  the  big 
"smoker"  held  one  evening  during  convention  week 
Mr.  Watters  found  himself  surrounded  by  a  num- 
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ber  of  former  students  of  the  Ontario  College  of 
Pharmacy,  who  insisted  that  he  address  the  assem- 
blage. He  therefore  followed  Messrs.  Remington, 
Lloyd,  and  Hallberg,  getting  up  on  a  table  as  they 
had  done,  and  making  a  few  remarks  to  a  thousand 
or  more  druggists  out  for  an  evening  of  jollity. 
As  a  representative  of  Canadian  pharmacy  he  was 
warmly  welcomed  and  applauded. 

For  years  Mr.  Watters  has  held  the  chairman- 
ship of  the  Committee  on  Education  of  the  Ontario 
College  of  Pharmacy,  and,  to  quote  the  Canadian 
Pharmaceutical  Journal,  "has  administered  the  af- 
fairs of  that  department  of  the  Council  work  with 
marked  ability  and  success." 


A    PHARMACEUTICAL    ASSEMBLYMAN    IN    NEW 
JERSEY. 

Warren  C.  Pine  of  Riverside,  N.  J.,  is  a  member 
of  the  present  assembly  of  the  State.  At  the  last 
election  he  was  chosen  by  the  largest  majority  of 
any  successful  candidate  in  the  district,  receiving  a 
plurality  of  3730  votes  over  the  highest  Democratic 
nominee.  Mr.  Pine  has  a  successful  drug  store  in 
Riverside,  and  conducts  his  business  on  an  energetic 
basis.  Among  other  things  he  has  an  automobile 
delivery  and  he  does  an  extensive  business  in  physi- 
cians' supplies.      He  is  the  Rexall  agent  for  River- 


Warken  C.  Pine. 


side  and  also  has  several  special  agencies.  In  the 
legislature  of  the  State  he  will  doubtless  be  able  to 
render  good  service  to  the  pharmaceutical  interests 
of  New  Jersey.      It  has  often  been  urged,  indeed, 


that  more  druggists  ought  to  become  legislators  in 
order  to  protect  and  advance  the  welfare  of  the 
calling. 

HONORS    FOR   A    PHARMACIST. 

Otto  C.  Bastian,  the  well-known  pharmacist  of 
South  Bend,  Ind.,  seems  to  have  a  natural  capacity 
for  the  presidential  office.      Some  years  ago  he  was 


Otto  C.  Bastian. 

president  of  the  Indiana  State  Pharmaceutical  Asso- 
ciation. Now  he  has  been  appointed  by  Mayor 
Goetz  president  of  the  South  Bend  Board  of  Public 
Works.  It  was  not  so  long  since  that  Mr.  Bastian 
was  president  of  the  South  Bend  Business  Men's 
Association,  and,  not  to  make  the  list  too  long,  we 
may  mention  finally  that  he  has  been  a  vice-presi- 
dent of  the  N.  A.  R.  D.  Mr.  Bastian  has  been  in 
the  drug  business  in  South  Bend  since  1885,  and  he 
is  a  member  of  the  American  Pharmaceutical  Asso- 
ciation as  well  as  being  a  good  N.  A.  R.  D.  man. 
His  previous  record  indicates  that  in  his  new 
capacity,  as  president  of  the  Board  of  Public  Works, 
he  will  make  things  hum  in  South  Bend. 


PROFESSOR  OLDBERG  IN  CALIFORNIA. 

The  innumerable  friends,  admirers,  and  ex-stu- 
dents of  Professor  Oldberg  will  be  interested  to 
know  that  he  and  Mrs.  Oldberg  have  established 
themselves  comfortably  in  a  cottage  in  La  Jolla,  Cali- 
fornia, where  they  will  spend  the  winter  in  a  land 
of  sunshine  and  flowers.  Professor  Oldberg's  health 
has  been  poor  for  several  months,  and  he  finally 
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found  it  necessary  to  give  himself  the  benefit  of  a 
long  rest.  The  authorities  at  Northwestern  Uni- 
versity quickly  came  to  the  rescue  and  gave  him  a 


Profissob  Oldbbkg. 

year's  leave  of  absence,  assigning  the  direction  of 
the  School  of  Pharmacy  to  other  hands  in  the  mean- 
time. The  desire  is  universally  felt  that  a  winter  in 
Southern  California  will  bring  back  to  Professor 
Oldberg  the  health  and  the  energy  which  have  al- 
ways characterized  him. 


CHARLES  R.  JUDGE. 

Judge  is  a  name  to  be  reckoned  with  in  St.  Louis. 
The  Judge  &  Dolph  Pharmacy  Company  has  one  of 


some  years  ago  in  the  Bulletin.*  More  than  that, 
Mr.  Judge  takes  an  active  and  prominent  part  in 
pharmaceutical  affairs  generally.  What  inspired  us 
to  write  this  paragraph  was  his  recent  election  as 
trustee  of  the  St.  Louis  College  of  Pharmacy.  He 
is  one  of  the  directors  of  the  Druggists'  Indemnity 
Exchange  of  St.  Louis,  one  of  the  directors  of  the 
American  Druggists'  Syndicate,  and  a  pretty  active 
and  useful  man  generally. 


W.  A.  FROST  ELECTED  PRESIDENT  OF  THE 
NORTHWESTERN  BRANCH. 

One  of  the  most  active  branches  of  the  American 
Pharmaceutical  Association  is  the  Northwestern, 
with   headquarters    in    Minneapolis    and    St.  Paul. 


W.  A.  Frost. 


Prof.  Frederick  J.  Wulling  was  president  of  the 
Branch  during  the  first  year  or  two  of  its  existence, 
and  he  has  now  been  succeeded  by  W.  A.  Frost. 
Mr.  Frost  has  been  a  member  of  the  A.  Ph.  A.  for 
many  years  and  usually  attends  those  meetings 
which  are  held  anywhere  near  his  section  of  the 
country.  In  State  affairs  he  has  always  been  a 
leading  figure,  and,  if  we  mistake  not,  is  an  ex- 
president  of  the  State  association.  He  is  also,  we 
believe,  an  ex-member  of  the  State  Board  of  Phar- 
macy. Mr.  Frost's  store  in  St.  Paul  is  remarkable, 
among  other  things,  for  the  perfect  facilities  of  the 
the  largest  and  most  successful  drug  stores  in  the  .  dispensing  room — a  room  which  was  illustrated  and 
United  States.      It  was  illustrated  and  described     described  in  the  Bulletin  some  years  ago.* 


Chas.  R.  Judge. 


♦See  Bulletin  for  October,  1903,  page  413. 


*See  Bulletin  for  November,  1902,  page  454. 
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F.  C.  Godbold  of  New  Orleans  is  a  conspicuous  member  of  the 
A.  Ph.  A.  and  a  prominent  man  generally.  He  fitted  up  this  new 
store  handsomely  with  Bangs  fixtures  two  or  three  years  ago. 


Here  we  have  another  handsome  pharmacy — that  of  the  Powers- 
Kelly  Drug  Co.  of  Waco,  Texas.  The  fixtures  look  as  though  they 
also  were  installed  by  Bangs. 


A.  G.  Riesterer  has  a  basement  pharmacy  in  the  Shotwell  Apart- 
ments on  Cass  Avenue  in  Detroit.  An  outside  view  of  the  store  was 
shown  in  the  Bulletin  for  June  of  last  year. 


S.  D.  VanDeventer,  of  LeRoy,  111.,  celebrated  his  thirtieth 
anniversary  in  business  not  long  since.  The  store  was  decorated  in 
honor  of  the  occasion  and  was  thronged  all  day  long. 


W.C.  Daugherty  has  been  conducting  this  pharmacy  in  Syracuse, 
Kansas,  for  three  years  and  has  already  established  an  annual  trade 
of  $14,000.    He  owns  the  building  in  which  the  store  is  located. 


A  "  glittering  palace  "  was  what  Churchill's  drug  store  in  Yreka, 
Cal.,  was  recently  called  in  an  issue  of  the  Yreka  Journal.  F.  S. 
Ackerman  is  manager  of  this  prosperous  establishment. 


A  pa^e  of  Dru^  Stores. 


EDWARD  PARRISH  AND  HIS  WRITINGS. 

An  Estimate  of  the  Departed  Leader  of   Pharmacy  and   Pharmacentlcal   Thought,  with  Excerpts  from 

His  Contributions  to  Literature— Though  He  Died  In  1872,  His  Work  and  His 

Teachin|{s  are  Still  Cherished  Traditions. 

By  HENRY  P.  HYNSON.* 


Conspicuously  concerned  in  the  remarkable  de- 
velopment of  the  art,  the  science  and  the  profession 
of  pharmacy,  which  took  place  during  the  years  be- 
tween 1840  and  1870,  were  closely  clustered  to- 
gether four  remarkable  men.  If  their  names  were 
arranged  alphabetically,  we  would  read  Grahame, 
Parrish,  Procter,  and  Squibb.  If  placed  in  the  order 
of  generally  accepted  merit,  it  would  be  Procter, 
Parrish,  Squibb,  and  Grahame.  One  of  the  four, 
or  one  of  the  two  greatest  American  pharmacists  of 
the  last  century,  then,  was  Edward  Parrish,  and 
who  can  say,  who  will  dare  to  say,  in  the  light  of 
the  changes  time  has  ever  wrought,  what  the  judg- 
ment of  successive  generations  will  be,  when  esti- 
mates are  entirely  freed  from  the  prejudice  of  rivalry 
and  are  justly  influenced  only  by  the  tests  of  effect- 
iveness, of  enduring  potency,  of  transmissible  force 
and  leading  power? 

The  questions  "Is  life  worth  living?"  "Can  one, 
in  a  short  lifetime,  so  impress  the  world  and  the 
world's  people  that  good  may  come  therefrom?"  or 
"What  are  the  most  enduring  works  of  man?"  are 
abundantly  answered  in  the  life  and  efforts  of  Ed- 
ward Parrish.  Answered  they  certainly  are,  if  crea- 
tion and  development  mean  anything,  if  opening  the 
way  and  leading  followers  is  helpful;  if  the  estab- 
lishment of  important  principles  and  lending  to  their 
larger  acceptance  tend  toward  man's  betterment. 
Allowed  to  select  a  special  subject,  touching  the  man 
in  whose  memory  we  are  here  gathered  together, 
upon  which  to  make  comment,  I  will  refer  to  his 
writings,  more  appropriately  because  it  is  of  these, 
only,  that  I  have  personal  knowledge;  indeed,  their 
author  had  passed  away  before  I  knew  them. 

It  has  been  impossible,  in  the  short  time  avail- 
able for  the  preparation  of  this  paper,  to  ascertain 

♦Portions  of  an  address  read  May  1,  1909,  at  a  meeting 
I  called  at  the  Philadelphia  College  of  Pharmacy  to  honor  the 
memory  of  Professor  Parrish.  On  this  occasion  a  crayon 
portrait  of  Parrish  was  presented  to  the  College  by  James 
M.  Good  of  St.  Louis.  Later  in  the  day  special  exercises 
were  held  out  at  Swarthmore  College,  of  which  institution 
Professor   Parrish   was   the   first   president. 


whether  or  not  Mr.  Parrish  wrote  to  any  extent  on 
other  subjects  than  those  pertaining  to  pharmacy 
and  pharmaceutical  practice.  It  is  highly  probable 
that  he  did,  and  if  so  a  collection  of  these  writings 
would  be  most  interesting.  This  effort  must  of 
necessity,  however,  be  confined  to  a  consideration 
of  his  text-book  and  his  contributions  to  the  current 
pharmaceutical  publications  of  his  day. 

THE   "treatise   ON    PHARMACY.'' 

His  "Treatise  on  Pharmacy"  was  undoubtedly 
this  great  man's  most  important  production;  in  my 
opinion,  a  remarkably  successful  work.  It  was  the 
pioneer  of  its  class  in  the  United  States,  and  al- 
though it  has  been  unfavorably  criticized  in  some 
particulars,  it  has  been  largely  copied  and  closely 
followed  by  later  writers,  and  I  trust  to  be  par- 
doned for  expressing  the  opinion  that  those  who 
have  most  closely  adhered  to  its  plans  and  style 
have  written  the  best  text-books  on  pharmacy. 

It  was  practical;  it  was  comprehensive;  it  was 
single  in  its  purpose  to  prepare  the  would-be  votary 
for  his  vocation  and  to  make  its  successful  practice 
possible.  It  taught,  it  conveyed,  it  fixed  the  knowl- 
edge it  held  through  an  easy,  interesting,  and  en- 
couraging style.  It  enabled  its  students  to  master 
detail  as  few  such  books  are  able  to  do.  Most  cred- 
itable of  all,  it  was  consistent  with  the  times  and 
sought  to  teach  pharmacy  as  it  was  practiced  by  the 
abler  contemporary  pharmacists.  A  review  of  the 
Treatise  is  less  than  startling  to  a  pharmacist  of 
years  and  experience;  such  a  one  will  find  therein 
very,  very  much  that  he  had  thought  he  learned 
through  hard  knocks  of  his  experience,  while  his 
almost  every  rule  of  action,  if  creditable,  will  be 
found  therein  fully  set  forth.  Most  of  the  "little 
tips,"  ingenuities  of  which  we  are  personally  so 
proud,  thinking  we  had  discovered  them,  will  also 
be  found  in  "Parrish." 

At  the  time  of  his  death,  in  1872,  Mr.  Parrish 
had  been  one  of  the  larger  contributors  to  the  Amer- 
ican Journal  of  Pharmacy  (sixth  largest  it  may  be 
stated,  the  order  being  Procter,   Maisch,   Griffith, 
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Squibb,  Duhamel,  and  Parrish),  while  much  of  the 
early  proceedings  of  the  American  Pharmaceutical 
Association  was  made  up  of  his  work  through  con- 
tributed papers,  addresses,  and  committee  reports. 
It  is  quite  easy  to  discover  the  work  of  his  master 
hand  as  golden  threads  running  through  the  fabric 
we  now  value  so  highly.  All  these  efforts  showed 
wonderful  versatility  and  aptness.  It  will  be  im- 
practicable to  mention  the  captions  of  the  contribu- 
tions, which  would  plainly  convey  the  scope  of  his 
writings,  and  it  will  be  utterly  impossible  to  analyze 
even  a  few  of  them  while  keeping  within  the  scope 
of  this  address.  It  may  be  possible,  however,  to 
learn  something  of  this  man's  true  character  through 
brief  extracts. 

PARRISH  A  LITERARY  STYLIST. 

These  extracts  will  reveal  what  may  be  noted  as 
Mr.  Parrish's  greatest  gift  or  most  beautiful  ac- 
complishment— his  unusually  fine  literary  style.  To 
me,  it  is  particularly  fascinating — easy,  fluent,  force- 
ful, and  explicit.  He  possessed  a  wisely  and  deli- 
cately chosen  vocabulary  and  his  exact  valuation  of 
word-power  and  fitness  was  as  rare  as  it  was  fortu- 
nate. One  may  pass  quickly  from  the  so-called  Eng- 
lish masters  to  Parrish  and  suffer  no  inconvenience 
or  unhappy  awakening.  As  modestly  as  may  be,  I 
respectfully  suggest  to  American  pharmaceutical 
writers  of  to-day  that  they  could  study  this  early 
writer's  style  with  abundant  profit  and  follow  it 
with  greater  comfort  to  their  readers  and  a  more 
certain  assurance  that  they  would  be  better  under- 
stood. 

The  personality  of  the  dispenser  and  his  manners 
were  deemed  matters  of  great  importance  by  Par- 
rish, as  witness  the  following: 

Neatness,  agility  and  readiness  of  manner,  combined  with 
uniform  watchfulness  and  care  in  all  the  important  manipu- 
lations required  of  him,  will  inspire  confidence  and  secure 
patronage;  while  slothfulness,  negligence  and  indifference  to 
what  may  seem  petty  details  will  invariably  inure  to  the 
disadvantage  of  their  possessor. 

Every  dispenser  of  medicines,  and  especially  every  young 
man  who  has  yet  to  win  a  reputation,  should  cultivate  habits 
of  politeness  and  deference,  even  to  the  poor  and  ignorant, 
and  to  aid  him  in  this  let  him  remember  how  little  oppor- 
tunity the  public  generally  have  had  to  acquaint  themselves 
with  drugs,  which  were  for  so  many  centuries  wrapped  in 
an  obscure  nomenclature,  and  considered  as  falling  within 
the  special  province  of  a  single  profession,  priding  them- 
selves upon  the  secrecy  and  even  mystery  of  their  craft. 
This  reflection  should  also  induce  the  pharmacist  to  seek 
occasions  in  the  course  of  his  daily  contact  with  the  public 
to  interest  inquiring  minds  in  the  commercial,  botanical,  and 
chemical  history  of  the  articles  he  dispenses  and  to  explain 


theii-  uses,  and  even  in  conversation  with  the  least  intelligent 
to  remove  the  rough  edge  of  their  ignorance  by  well-directed 
remarks  and  explanations.  This  course  is  not  only  useful 
to  the  customer,  but  serves  to  interest  and  improve  the  dis- 
penser and  to  raise  him  in  the  esteem  of  those  the  meanest 
of  whom  may  have  it  in  their  power  to  add  to  or  detract 
from  his  reputation  and  his  business. 

THE  pharmacist's  ATTITUDE  TOWARD  THE  PUBLIC. 

Note,  now,  how  little  times  have  changed  and 
how  well  he  describes  our  vexations  and  how  well 
he  admonishes  us : 

The  ordinary  process  of  handing  out  medicines  to  the 
applicants  over  the  counter  involves  responsibilities  con- 
nected with  no  other  branch  of  the  trade  and  calls  for  exer- 
cise of  constant  vigilance  to  guard  against  the  least  thought- 
lessness or  inattention  and  to  fortify  the  mind  against  the 
many  distracting  influences  constantly  present  in  a  place  of 
business.  To  these  must  be  added  occasional  vexations,  evi- 
dences of  ignorance  or  carelessness  on  the  part  of  physicians, 
to  overcome  which  the  pharmacist  must  tax  the  utmost  re- 
sources of  his  art,  while  many  evidences  of  ignorance,  preju- 
dice, and  perversity  on  the  part  of  his  customers  and  his 
rivals  in  business  call  for  all  his  patience,  self-control,  and 
conscientiousness. 

One  of  the  most  common  annoyances  to  the  apothecary 
arises  from  the  idea,  which  not  infrequently  finds  expres- 
sion, that  he  is  charging  an  undue  profit  upon  his  articles; 
this  is  a  natural  conclusion  in  the  mind  of  the  purchaser  of 
drugs  from  their  wide  difference  between  the  relative  prices 
charged  for  small  and  larger  quantities.  Many  answers  to 
comments  on  his  prices  will  suggest  themselves  to  the  ingeni- 
ous salesman,  but  to  make  these  conclusive  he  must  show 
by  the  precision  and  judgment  with  which  he  conducts  his 
business  and  by  the  neatness  and  exactness  which  he  brings 
to  bear  upon  every  little  package  he  sends  out  that  he  re- 
gards his  vocation  not  as  a  common  trade,  merely  to  buy  and 
sell  and  get  gain,  but  that  as  a  man  of  science  and  a  careful 
conservator  of  the  interests  of  his  customer  as  well  as  his 
own,  he  amply  earns  all  the  pecuniary  advantages  which  his 
business  is  supposed  to  bring. 

Upon  legislation  and  general  pharmaceutical  ed- 
ucation, this  public-spirited  man  had  particularly 
sound  and  constructive  views,  which  seem  to  fit 
present  conditions  as  well  as  they  did  the  times  in 
which  they  were  expressed.  It  is  a  significant  co- 
incidence that  both  his  own  and  Professor  Procter's 
very  last  papers  were  upon  the  identical  subject- 
the  proper  education  of  pharmacists  in  the  prepare 
tory  stage. 

THE    "'propaganda"-'    ANTICIPATED. 

It  is  folly  to  cite  one  or  two  extracts  to  provl 
that  Mr.  Parrish  was  a  deep  thinker,  an  advancec 
thinker,  and  a  sober  philosopher.  Consider  these 
lines  in  this  "propaganda"  day  and  remember  that 
they  were  written  probably  fifty  years  ago: 

The  art  of  prescribing  medicines  has  so  intimate  a  con- 
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nection  with  that  of  preparing  and  dispensing  them  that  a 
treatise  on  the  latter  subject,  not  embracing  the  former, 
would  be  wanting  in  its  most  interesting  feature  to  the  stu- 
dent of  medicine  and  the  physician.  In  a  work  like  the 
present,  it  seems  appropriate  to  approach  the  art  of  dis- 
pensing through  a  brief  general  treatise  on  that  of  pre- 
scribing. 

It  is  a  common  remark  of  recent  graduates  of  medicine 
that  one  of  their  greatest  difficulties  is  in  writing  prescrip- 
tions; lacking  the  means  of  systematic  instruction  in  this 
most  important,  practical  duty,  they  are  apt  to  fall  into  con- 
fused and  unscientific  methods  of  prescribing  from  which 
no  amount  of  experience  entirely  rids  them. 

And  these,  when  we  are  led  to  believe  "therapeu- 
tic nihilism"  is  something  new  : 

It  is  true  that  many  skilful  physicians  employ  a  very 
restricted  materia  medica;  there  are  hundreds  in  the  United 
States  who  carry  the  weapons  they  use  for  treating  the 
usual  forms  of  disease  in  some  twenty  or  thirty  vials,  car- 
ried about  their  person  or  enclosed  in  a  pair  of  saddle-bags; 
while,  for  unusual  cases,  they  keep  perhaps  as  many  more 
on  their  office  shelves.  Though  the  frequent  success  of  such, 
through  skill  and  experience,  cannot  be  questioned,  we  can 
draw  no  inferences  from  this  fact  to  disparage  the  employ- 
ment of  an  extended  and  varied  assortment  of  remedies. 

To  what  purpose  has  the  bounty  of  nature  spread  every- 
where plants  of  such  varied  and  unsuspected  properties;  and 
why  is  art,  from  the  exhaustless  mine  of  nature,  ever  turn- 
ing up  some  new  product  endowed  with  varied  and,  perhaps, 
health-restoring  powers,  if  the  physician,  into  whose  special 
keeping  the  business  of  testing  their  virtues  is  given,  neglects 
the  injunction,  "Prove  all  things;  hold  fast  that  which  is 
good?" 

PARRISH   A   PIONEER  ON   ANTI-NARCOTIC   REFORM. 

The  promulgation  of  sound  moral  truths  seemed 
uppermost  in  Mr.  Parrish's  desires.  Two  full  pages 
of  his  Treatise  are  given  up  to  a  veritable  sermon 
on  "The  Abuse  of  Opium"  and  to  pointing  out  the 
responsibilities  of  physicians  and  pharmacists  in 
this  regard.    Let  me  read : 

The  habitual  use  of  the  preparations  of  opium  as  a  means 
of  intoxication  is  an  evil  the  extent  of  which  is  scarcely 
appreciated  by  the  profession  or  by  the  community  at  large. 
There  are  shops  in  the  outskirts  of  our  large  cities  in  which 
the  sale  of  laudanum  forms  one  of  the  principal  items  of 
business.  These  peddle  it  out  to  every  poor  victim  who  can 
produce  a  few  pennies  to  purchase  a  temporary  relief  from 
imaginary  pains.  So  common  is  this  article  of  trade  that 
even  little  children  are  furnished  with  it  on  application,  as 
if  it  were  the  most  harmless  drug.  It  is  sold  in  these  shops 
at  half  the  price  maintained  by  respectable  establishments, 
and  there  can  be  no  doubt  that  its  intoxicating  effects  are 
sought  by  many  who  use  it  as  a  substitute  for  alcoholic 
drinks. 

Individuals  who  would  shrink  from  the  habitual  use  of 
spirituous  liquors  employ  this  medicine  under  a  false  per- 
suasion that  it  is  useful  or  necessary  to  allay  some  symptom 
of  chronic  disease,  until  they  become  victims  to  one  of  the 
worst  of  habits.   There  is  scarcely  an  apothecary  in  our  large 


cities  who  cannot  relate  instances  of  opium  intoxication  that 
have  come  under  his  own  notice  and  been  served  at  his  own 
counter.  Females  afflicted  with  chronic  diseases;  widows 
bereft  of  their  earthly  support;  inebriates  who  have  aban- 
doned the  bottle;  lovers,  disappointed  in  their  hopes,  flee  to 
this  powerful  drug,  either  in  its  crude  form,  in  the  form  of  . 
tincture  or  some  of  its  salts,  to  relieve  their  pain  of  body 
or  mind,  or  to  take  the  place  of  another  repudiated  stimu- 
lant. Such,  too,  is  the  morbid  taste  of  these  that  they  think 
they  require  the  soporific  influence  of  opium  to  fill  up  the 
measure  of  their  life  enjoyment,  just  as  the  drunkard  is 
wedded  to  his  cups  or  the  tobacco  user  to  the  weed. 

The  responsibility  for  many  cases  of  habitual  intoxication, 
both  with  alcohol  and  opium,  undoubtedly  rests  with  the 
physician.  Almost  every  apothecary  of  large  experience  has 
met  with  instances  in  which  the  parties  attribute  their  habit 
to  the  use  of  these  agents,  for  the  first  time,  under  the 
advice  of  a  physician,  by  whose  direction  it  has  been  per- 
sisted in,  in  some  chronic  case,  till  it  has  become  almost 
impossible  to  desist  from  the  indulgence. 

The  moral  responsibility  connected  with  the  question  of 
prescribing  and  dispensing  opium  may  be  greater  than  has 
been  hitherto  acknowledged,  and  the  few  remarks  here  pre- 
sented are  designed  to  awaken  an  interest  among  those  who 
by  position  and  pursuits  are  best  qualified  to  exercise  a  whole- 
some influence  upon  its  abuse. 

Who  would  sell  an  ounce  of  laudanum  to  an  applicant 
whose  intention  to  commit  suicide  was  apparent?  And  yet 
how  often  it  is  sold  to  individuals  who  are  only  protracting 
their  suicide  by  the  demoralizing  and  dissipating  habit  of 
taking  it  in  smaller  and  gradually  increasing  quantities. 

It  may  be  truly  stated  that  directly  due  to  these 
noble  teachings  can  be  attributed  the  offering  of 
the  resolution  at  St.  Louis  in  1901,  providing  for  a 
committee  of  the  American  Pharmaceutical  Asso- 
ciation to  investigate  and  report  upon  the  abuse  of 
habit-forming  drugs,  and  all  that  followed  that  ac- 
tion, including  the  preparation  of  the  Beal  Model 
Anti-narcotic  Law  and  its  general  adoption  in  more 
or  less  modified  form. 

ETHICAL  VIEWS., 

Mr.  Parrish  was  quite  as  sound  and  quite  as  pro- 
nounced in  his  opposition  to  the  misuse  and  illegal 
sale,  by  druggists,  of  alcoholic  liquors,  and  as  cred- 
itably sensible  also  regarding  the  sale  of  poisons. 
His  sense  of  honesty  as  applied  to  pharmaceutical 
practice  may  be  judged  from  this  extract : 

The  custom  of  some  druggists,  when  about  to  send  a  lot 
of  rhubarb  to  the  mill,  is  either  to  send  it  in  the  mixed  con- 
dition in  which  it  is  imported  or  to  select  from  it  the  finest 
pieces  for  separate  sale  and  for  a  sample,  and  send  all  th« 
inferior  roots,  with  perhaps  only  a  small  portion  of  the  best, 
to  be  powdered. 

A  druggist  who  exhibits  the  best  roots,  selected  in  this 
way,  as  a  sample  of  the  kind  powdered  cannot  be  acquitted 
of  a  gross  and  unpardonable  fraud  upon  his  customers. 

It  is  the  broad,  generous  spirit,  the  "bigness"  of 
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Parrish  that  wins  for  him  your  respect  and  admira- 
tion, yet  it  was  this  very  same  breadth  and  largeness 
that  made  for  him  and  his  methods  critics  of  those 
who,  because  of  their  restricted  field  of  vision,  could 
not  understand  him  or  the  purposes  he  had  in  view. 
Possibly  it  is  well  that  the  narrow  specialist  cannot, 
while  working  out  the  details  of  the  master  builder's 
plans,  realize  the  truth  as  to  his  own  comparative 
value.     It  would  not  do  for  him  to  know  that  the 


master  builder  might,  if  so  disposed,  with  far  less 
pains  and  far  less  time,  accomplish  quite  as  much 
as  he.  What  was  it  that  Edward  Parrish  could  not 
have  done  in  the  less  important  details  of  investi- 
gation and  technique,  had  he  so  desired?  He  was 
too  busy  with  larger,  more  useful  and  helpful  things; 
he  had  to  do  with  everlasting  principles,  not  with 
the  fast-changing  material  of  a  very  short  working 
lifetime. 


"MY  BEST  ADVERTISING  SCHEME." 

Two  Good  Plans — One  Brought  More  Business    in    Flower  Seeds — The  Other  Fostered  a  Demand  for 

Books  Exceeding  that  of  the  Local  Library— The  BULLETIN  Would  be  Glad  to 

Receive  Additional  Contributions  to  this  Department. 


[Note  by  the  Editors. — With  these  two  contributions  we 
have  exhausted  our  supply  of  material  for  "Best  Advertising 
Schemes."  We  shall  be  glad  to  get  more  papers  from  our 
readers  if  they  have  live  plans  to  describe.  We  pay  $2.50  by 
return  mail  for  every  accepted  "Scheme."] 

BOOSTING  THE  SALES  OF  FLOWER  SEEDS. 

By  E.  Cecil  Beam,  Moundsville,  W.  Va. 

During  the  first  two  weeks  in  March  every  year 
we  make  a  window  display  of  flower  seeds  and  give 
away  a  package  of  sweet  pea  seeds  to  each  woman 
customer.     We  purchase  for  this  purpose  ten  pounds 


E.  Cecil  Beam. 


bulk  of  sweet  pea  seeds  and  put  them  up  in  envelopes 
bearing  our  ad.,  using  about  75  seeds  to  each 
envelope. 

At  the  same  time  we  display  three  large  bottles  of 


perfume  retailing  at  $2.00  each.  By  signs  and  by 
word  of  mouth  we  offer  these  to  the  three  ladies 
who,  on  Flower  Day,  July  10,  will  bring  us  the 
best  three  bouquets  of  sweet  peas. 

This  may  be  called  our  anniversary  day,  as  we 
give  soda,  souvenirs,  and  such  things  away,  have 
music,  and  decorate  the  store  for  the  occasion.  On 
this  day,  which  is  well  advertised  beforehand  by 
window  displays  and  newspaper  announcements, 
bouquets  of  sweet  peas  are  brought  to  us  in  competi- 
tion for  the  three  prizes.  Three  women  act  as 
judges,  pick  the  star  bouquets  and  award  the  prizes 
as  follows:  (1)  The  prettiest;  (2)  the  largest; 
(3)  the  one  most  varied  in  color. 

Every  person  bringing  a  bouquet  is  given  an  ice 
cream  soda  for  her  trouble.  The  judges  render 
their  opinion  about  8  o'clock  in  the  evening.  While 
waiting  for  the  decision,  the  crowds  that  are  always 
on  hand  buy  ice  cream  soda  and  enjoy  the  orchestra 
music. 

During  the  day,  while  bouquets  are  being  brought 
to  the  store,  we  give  each  child  a  small  tin  horn  with 
our  ad.  on  it.  Last  year  the  children  blocked  the 
street  waiting  for  their  horns,  which  we  advertisec 
would  be  given  away  as  long  as  they  lasted,  begin- 
ning at  a  certain  time.  The  horns  cost  about  1!^ 
cents  each  and  please  the  children  better  than  any- 
thing else  we  know  of. 

On  this  day,  besides  advertising  the  store  gener- 
ally, we  particularly  call  attention  first  to  perfumes, 
secondly  to  soda,  and  thirdly  to  flower  seeds.  W< 
might  say  also  that  on  the  day  following,  the  bou- 
quets are  displayed  in  the  windows  and  distributed 
among  the  sick  by  ourselves  and  their  friends. 
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A  PLAN  THAT   BUILT  UP   OUR  BOOK 
DEPARTMENT. 

By  Tracy  Boal,  Buda,  III. 

Many  country  druggists  carry  books  as  a  side-line 
for  the  holiday  trade.  Those  which  are  not  sold 
must  be  carefully  packed  away  until  the  next  Christ- 


T.  E.  Boal. 

mas.     Then  they  are  brought  forth  somewhat  shelf- 
worn  and  hardly  saleable  at  the  former  price. 

Here  is  a  scheme  which  we  have  used  for  some 
time.      It  pays  a  big  profit  and  reduces  the  "rent" 


for  books.  It  has  also  increased  our  sales  of  "paper 
backs,"  popular  copyrights,  and  new  late  fiction  so 
much  that  we  have  installed  a  regular  book  depart- 
ment. Scarcely  a  day  passes  that  we  don't  sell  from 
two  to  five  new  books,  while  a  year  ago  we  didn't 
dispose  of  a  book  a  month.  It  has  practically  put 
the  public  library  out  of  commission  in  this  town  of 
one  thousand  inhabitants. 

Here  is  our  plan :  it  is  self-explanatory.  Printed 
slips  bearing  this  announcement  were  widely  dis- 
tributed : 

BOAL'S  NEW  "LATE-BOOK"  LIBRARY. 

We  believe  Buda  folks  will  enjoy  reading  all  the  new  late 
books  as  they  are  published,  and  we  are  going  to  establish 
a  library  for  that  purpose. 

We  will  keep  on  hand  the  late  books  by  well-known 
authors  and  conduct  our  "library  proposition"  as  follows : 

You  come  and  select  any  book  you  want,  pay  for  it,  take' 
it  out,  and  when  finished,  return  it.    On  payment  of  15  cents 
you  are  privileged  to  take  any  other  book  you  want.     You 
may  keep  the  books  thirty  days  or  less,  the  only  requirement 
being  that  they  be  returned  in  as  good  condition  as  received. 

Any  time  you  want  to  "drop  out"  you  still  have  your 
money's  worth  in  the  book  you  bought.  Our  list  comprises 
any  book  in  stock,  and  we  will  have  the  new,  late  publica- 
tions as  fast  as  they  appear. 

We  think  you  will  appreciate  this  opportunity  to  have 
the  latest  reading  matter  at  a  very  low  price. 

BOAL  &  SON. 


This  is  a  good  advertising  idea.      Try 
scheme  is  a  money-maker. 


it.      The 


U.  S.  p.  SYRUPS  MADE  FROM  FLUIDEXTRACTS.* 

A  Series    of   Experiments    Undertaken    to    Improve  Various    Official  Syraps — Modifications  Su|{i{ested 

in  a  Number  of  Instances. 

By  E.  FULLERTON  COOK.  P.D..  and   FRANK  G.  EBNER.  P.D. 


In  the  paper  on  "Syrups  of  the  U.  S.  P."  (see 
A.  Ph.  A.  Proc,  1908,  p.  95"l),  by  E.  F.  Cook, 
four  syrups  especially  were  reported  as  being  un- 
satisfactory pharmaceutically.  They  were  the 
syrups  of  krameria,  rubus,  senega,  and  senna,  and 
all  were  made  by  mixing  fluidextracts  of  the  re- 
spective drugs  with  simple  syrup,  which  resulted 
in  an  abundant  precipitation. 

In  the  process  for  making  syrup  of  ipecac,  U.  S. 
P.  (8th  Rev.),  instead  of  ordering  the  mixing  of 
fluidextract  and  syrup  directly,  the  syrup  is  made 

*A  paper  read  before  the  American  Pharmaceutical 
Association. 


by  mixing  the  fluidextract  with  the  proper  amount 
of  water,  allowing  this  mixture  to  stand  for  twenty- 
four  hours,  filtering,  and  dissolving  the  sugar  in 
the  clear  filtrate.  The  resulting  syrup,  from  this 
process,  is  free  from  precipitation  and  remains  so 
for  at  least  more  than  a  year  according  to  the 
samples  we  have  made. 

The  same  general  process  has  been  tried  with 
various  modifications  on  the  unsatisfactory  syrups, 
and  the  following  recommendations  are  made  for 
their  improvement.  It  is,  of  course,  true  that  the 
mixing  of  some  fluidextracts  with  water  would 
cause  a  precipitation  of  all  active  ingredients,  but 
it  is  believed  that  the  syrups  for  which  this  process 
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is  recommended  will  in  no  way  be  injured  by  the 
adoption  of  the  method  proposed. 

SYRUP  OF  KRAMERIA. 

The  recommendation  in  a  former  paper  (A.  Ph. 
A.  Proc,  1908,  p.  960)  to  reduce  the  strength  of 
this  preparation  from  450  Cc.  of  fluidextract  to 
250  Cc.  of  fluidextract  in  1000  Cc.  of  syrup, 
thereby  producing-  a  preparation  which,  in  the  U. 
S.  P.  dose  of  one  fluidrachm,  will  correspond  with 
the  U.  S.  P.  dose  for  drug  and  fluidextract  of 
krameria,  has  been  tried  and  the  change  is  again 
recommended. 

Other  experiments  were  conducted  for  the  pur- 
pose of  eliminating  the  objectionable  precipitate 
which  results  from  a  direct  admixture  of  fluid- 
extract  of  krameria  and  syrup,  as  officially  directed. 
The  fluidglycerite  of  krameria  as  suggested  by  Mr. 
Beringer  (see  Proc.  A.  Ph.  A.,  1908,  p.  996,  and 
A.  J.  P.,  1909,  p.  314)  was  tried,  and  while  the 
product  was  free  from  precipitation,  in  the  strength 
of  both  450  Cc.  and  250  Cc.  of  fluidglycerite  to 
the  1000  Cc.  of  finished  product,  yet  the  prepara- 
tion was  unstable  inasmuch  as  extensive  mold 
growths  developed  at  the  temperature  of  the  lab- 
oratory within  a  few  weeks.  It  might  be  that  this 
preparation  could  be  sterilized  and  molds  thus 
avoided,  but  the  fact  remains  that  conditions  are 
here  which  permit  the  rapid  growth  of  molds  if 
the  spores  are  present  or  are  introduced. 

The  following  modified  process  is  suggested  for 
making  syrup  of  krameria: 

Fluidextract   of  krameria 250  Cc. 

Sugar    635   grammes. 

Water,  a  sufficient  quantity  to  make  1000  Cc. 

Dilute  the  fluidextract  of  krameria  with  350  Cc.  of  water, 
and  mix  them  thoroughly  by  shaking;  set  the  liquid  aside  in 
a  cool  place  for  twenty-four  hours.  Then  filter  and  pass 
enough  water  through  the  filter  to  obtain  600  Cc.  of  filtrate. 
Dissolve  the  sugar  in  this  liquid  by  agitation  and  add  enough 
water  to  make  the  product  measure  1000  Cc.   Mix  thoroughly. 

Syrup  of  krameria  may  also  be  made  in  the  fol- 
lowing manner:  Prepare  a  percolator  or  funnel 
in  the  manner  described  under  Syrupus.  Pouf  the 
filtrate  obtained  as  directed  in  the  preceding  for- 
mula upon  the  sugar,  return  the  first  portions  of 
the  percolate  until  it  runs  through  clear,  and  when 
all  the  liquid  has  passed  follow  it  with  water  until 
the  product  measures  1000  Cc.    Mix  thoroughly. 

After  standing  for  eight  months  this  preparation 
has  remained  clear,  being  free  from  precipitate  or 


molds.  The  slight  precipitate,  resulting  from  the 
mixing  of  the  fluidextract  and  water,  was  collected 
on  a  tared  filter  and  weighed.  The  fluidextract 
had  been  recently  made  and  was  not  "seasoned," 
thus  making  the  test  even  more  severe.  From  25 
Cc.  of  fluidextract  used  3.9  grammes  of  precipitate 
was  obtained,  about  15  per  cent.  This  precipitate 
was  insoluble  in  water,  ether,  and  chloroform; 
partly  soluble  in  boiling  water,  and  soluble  in  alco- 
hol, diluted  alcohol,  and  solution  of  sodium  hydrox- 
ide. It  gave  no  test  for  kramerio-tannic  acid  with 
ferric  chloride. 

It  is  asserted  that  all  of  the  active  principles  of 
krameria  are  soluble  in  water,  and  as  these  active 
principles  are  of  a  tannin-like  character  it  is  evi- 
dent that  nothing  of  value  has  been  lost  by  this 
treatment.  The  preparation  is  astringent  and  dark 
in  color. 

SYRUP  OF  RUBUS. 

The  syrup  resulting  from  the  U.  S.  P.  (8th 
Rev.)  process  is  very  unsatisfactory,  in  that  a 
heavy  precipitate  forms.  The  modification  sug- 
gested below  prevents  this  precipitation  in  the 
finished  syrup  and  a  sample  standing  for  eight 
months  is  perfectly  clear. 

Fluidextract  of  rubus 250  Cc. 

Sugar   635  grammes. 

Water,  a  sufficient  quantity  to  make  1000  Cc. 

Dilute  the  fluidextract  of  rubus  with  350  Cc.  of  water  and 
mix  them  thoroughly  by  shaking ;  set  the  liquid  aside  in  a  cool 
place  for  twenty-four  hours.  Then  filter  and  pass  enough 
water  through  the  filter  to  obtain  600  Cc.  of  filtrate.  Dissolve 
the  sugar  in  this  liquid,  by  agitation,  and  add  enough  water 
to  make  the  product  measure  1000  Cc.    Mix  thoroughly. 

Syrup  of  rubus  may  also  be  prepared  in  the  fol- 
lowing manner:  (See  the  percolation  process  sug- 
gested under  Syrup  of  Krameria.) 

When  the  fluidextract  is  mixed  with  the  water 
a  slight  precipitation  results,  25  Cc.  of  fluidextract 
producing  0.9  Gm.  of  precipitate,  about  3.6  per 
cent.  This  precipitate  was  of  a  dark-red  coloi^J 
practically  tasteless,  and  seemed  to  be  of  a  resin- 
like character.  It  was  insoluble  in  water,  ether,' 
and  chloroform,  but  soluble  in  alcohol,  diluted 
alcohol,  and  solution  of  sodium  hydroxide.  The 
syrup  made  in  this  manner  seemed  to  lose  none  of 
its  astringency  so  far  as  the  taste  indicated. 

SYRUP   OF  SENEGA. 

The  well-known  flocculent,  upward,  precipitation 
which  forms  in  this  preparation  when  made  by  the 
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U.  S.  P.  (8th  Rev.)  process,  a  separation  which 
makes  the  syrup  very  unsightly,  was  not  altogether 
prevented  by  the  modification  suggested  in  the 
cases  of  syrup  of  krameria  and  syrup  of  rubus. 
However,  the  addition  of  a  small  amount  of  mag- 
nesium carbonate  before  filtering  has  proven  satis- 
factory and  the  resulting  syrup,  as  made  by  the 
process  suggested  below,  is  clear  and  has  remained 
so  for  eight  months.  It  is  yet  necessary  to  prove 
that  the  medicinal  activity  is  not  impaired  by  this 
treatment,  but  it  is  not  at  all  likely  that  the  small 
amount  of  weak  alkali  will  be  of  any  injury  when 
the  fluidextract  already  contains  about  3  per  cent 
of  solution  of  potassium  hydroxide.  The  suppo- 
sition is  that  the  powder  simply  forms  a  better 
filtering  medium,  and  while  not  tried  it  is  likely 
that  purified  talc  would  be  equally  satisfactory. 

Twenty  Cc.  of  the  fluidextract  mixed  with  the 
water  (36  Cc.)  produced  0.9  Gm.  of  precipitate, 
about  4.5  per  cent  (the  magnesium  carbonate  was 
not  used  for  this  experiment).  This  precipitate  was 
yellow  in  color  and  formed  a  pectin-like  mass, 
insoluble  in  cold  water,  boiling  water,  alcohol,  and 
diluted  alcohol ;  slightly  soluble  in  ether  and  chloro- 
form and  freely  soluble  in  solution  of  sodium  hy- 
droxide. As  senega  yields  its  active  principles  to 
an  aqueous  menstruum,  it  is  not  likely  that  the 
elimination  of  this  precipitate  injures  the  prep- 
aration. 

Fluidextract  of  senega 200  Cc. 

Magnesium  carbonate  10  Gm. 

Sugar    680  Gm. 

Water,  a  sufficient  quantity  to  make  1000  Cc 

Rub  the  fluidextract  of  senega,  in  a  mortar,  with  the 
magnesium  carbonate,  add  360  Cc.  of  water,  and  mix  them 
thoroughly  by  shaking;  set  the  mixture  aside  in  a  cool  place 
for  twenty-four  hours.  Then  filter  and  pass  enough  water 
through  the  filter  to  obtain  560  Co.  of  filtrate.  Dissolve  the 
sugar  in  this  liquid  by  agitation,  and  add  enough  water  to 
make  the  product  measure  1000  Cc.    Mix  thoroughly. 

Syrup  of  senna  may  also  be  made  in  the  fol- 
lowing manner:  (See  percolation  process  as  de- 
scribed under  Syrup  of  Krameria.) 

SYRUP  OF  SENNA. 

As  made  by  the  U.  S.  P.  (8th  Rev.)  process, 
by  the  simple  mixing  of  fluidextract  and  simple 
syrup,  this  preparation  is  unsightly,  due  chiefly  to 
an  upward  precipitation  which  forms.  This  was 
not  altogether  prevented  by  the  modification  sug- 
gested in  the  first  two  syrups,  but  by  the  addition 


of  a  small  amount  of  potassium  carbonate  a  very 
satisfactory  preparation  results.  A  formula  com- 
bining these  suggestions  is  as  follows: 

Fluidextract   of   senna 250  Cc. 

Oil   of   coriander 5  Cc. 

Potassium  carbonate  10  Gm. 

Sugar  635  Gm. 

Water,  a  sufficient  quantity  to  make  1000  Cc. 

Mix  the  oil  of  coriander  with  the  fluidextract  of  senna; 
dilute  this  mixture  with  360  Cc.  of  water,  in  which  the  potas- 
sium carbonate  has  previously  been  dissolved ;  mix  thoroughly 
by  shaking  and  set  the  liquid  aside  in  a  cool  place  for  twenty- 
four  hours.  Then  filter  and  pass  enough  water  through  the 
filter  to  obtain  620  Cc.  of  filtrate.  Dissolve  the  sugar  in  this 
liquid  by  agitation,  and  add  enough  water  to  make  the  product 
measure  1000  Cc.    Mix  thoroughly. 

Syrup  of  senna  may  also  be  prepared  in  the  fol- 
lowing manner:  (See  the  percolation  process  de- 
scribed under  Syrup  of  Krameria  in  this  paper.) 

The  precipitate  resulting  from  the  mixture  of 
fluidextract  and  water  in  the  proportion  here  di- 
rected, from  25  Cc.  of  fluidextract,  weighed  0.67 
gramme,  about  2.7  per  cent.  It  gave  numerous 
indications  of  being  only  inert  extractive. 

The  presence  of  potassium  carbonate  may  be 
questioned,  but  in  this  connection  some  information 
collected  by  the  Revision  Committee  of  the  U.  S. 
P.  will  prove  of  interest.  In  the  original  report 
of  the  Sub-committee  on  Syrups  the  use  of  1  per 
cent  of  potassium  carbonate  was  recommended  in 
this  syrup  for  the  purpose  of  "diminishing  the 
griping  tendency."  Whether  such  an  addition 
would  be  desirable  and  unobjectionable  from  a 
therapeutic  standpoint  was  reported  upon  by  Dr. 
R.  W.  Wilcox.  He  reported  with  regard  to  the 
syrup  containing  1  per  cent  of  potassium  carbonate, 
comparing  it  with  the  syrup  of  senna  of  the  U.  S. 
P.  1890,  that  it  "acts  slightly  quicker,  gives  fewer 
movements,  and  disturbs  less." 

The  addition  of  the  potassium  carbonate  was  not 
finally  recommended,  however,  because  a  fluid- 
extract  of  senna,  from  which  the  griping  principle 
had  been  removed,  was  introduced  into  the  U.  S. 
P.,  and  as  the  addition  of  the  potassium  carbonate 
was  for  the  purpose  of  eliminating  this  there  was 
supposed  to  be  no  need  for  it  when  the  new  fluid- 
extract  was  used.  Our  experiments  have  shown, 
however,  that  a  small  amount  of  potassium  car- 
bonate (1  per  cent)  assists  in  producing  a  perma- 
nent solution,  and  as  its  presence  is  not  objection- 
able we  would  recommend  its  use. 


A  STRIKING  RETAIL  ENTERPRISE. 

That  of  the  Standard    Dru^  Company  of    Cleveland— Ten    Stores  Acquired   in    Ten  Years— A  Force  of 
122    People  Employed— A  Capitalization    of   $200,000— The  Story  of  the  Company's  Growth. 

By  JOHN  HELFMAN. 


Ten  retail  stores  acquired  in  as  many  years  is 
briefly  the  achievement  of  the  Standard  Drug  Com- 
pany of  Cleveland.     It  was  less  than  a  dozen  years 


C.  E.  Roseman,  Vice  President  of  The  Standard  Drug  Company. 

ago  that  C.  A.  Godman  and  Perin  Shirley  were 
working  in  the.  employ  of  Strong,  Cobb  &  Co.,  a 
local  wholesale  house.  Possessing  an  instinct  for 
successful  pharmacies,  which  somehow  is  charac- 
teristic of  the  jobber,  they  bought  what  was  then 
the  Gem  pharmacy  at  the  corner  of  Superior  Ave- 
nue and  East  Ninth  Street.  The  name  "Gem" 
proved  to  be  no  misnomer,  for  the  business  grew 
until  the  basement  was  found  too  small  to  carry 
the  stock. 

BRANCHING  OUT. 

Encouraged  by  their  success,  the  Standard  Drug 
Company  opened  a  second  store  on  Prospect  Ave- 
nue, at  the  corner  of  East  22d  Street.  Mr.  Godman 
and  Mr.  Shirley  had  by  this  time  severed  their  con- 
nection with  the  wholesale  house  and  were  giving 
their  entire  time  to  the  retail  venture,  the  former 
serving  the  organization  in  the  capacity  of  president, 
the  latter  as  secretary  and  treasurer.  Associated 
with  them  was  C.   E.   Roseman,  vice-president,  a 


graduate  of  the  Philadelphia  College  of  Pharmacy 
and  a  man  of  exceptional  training  in  the  retail 
business. 

Mr.  Roseman  was  recently  asked  by  the  Bul- 
letin representative :  "Did  you  expect  at  the  start 
to  attain  your  present  size?"  The  only  answer  was 
a  smile  which  would  indicate  that  the  firm,  like 
Topsy,  just  growed.  In  any  event,  had  the 
Standard  Drug  Company  in  its  early  days  aspired 
to  its  present  size  it  would  have  been  hard  to  get 
together  a  better  set  of  men  as  the  nucleus  of  a 
larger  organization. 

But  to  return  to  the  stores.  Two  of  them  were 
now  successes.  A  third  was  started  on  Cedar  Ave- 
nue and  East  87th  Street,  and  it,  too,  prospered. 

another  store  opened  down  town. 

Then  it  was  that  the  management  began  to  look 
for  another  site  down  town.    Accordingly  when  the 


Perin  Shirley,  Secretary-Treasurer  of  the  Company. 

Prudential  Trust  Company  gave  up  its  quarters  alj 
the  corner  of  Euclid  Avenue  and  East  9th  Streel 
the  Standard  Company  negotiated  for  the  site  am 
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moved  in.  Now  they  have  three  stores  in  that  neigh- 
borhood, all  within  the  radius  of  an  eighth  of  a 
mile.  But  when  they  took  the  one  formerly  occu- 
pied by  the  Prudential  Trust,  there  were  some  mis- 
givings about  the  success  of  the  venture.  Many 
predicted  that  the  high  rent,  $9000  a  year,  would 
swamp  the  company.  But  here  again  the  unerring 
judgment  of  the  owners  asserted  itself.  The  store 
prospered  from  the  start. 

This  pharmacy  is  pictured  among  the  accompany- 
ing half-tones.  It  was  the  first  drug  store  in  Cleve- 
land to  put  a  prescription  department  on  the  balcony 
away  from  the  store  proper,  Vice-President  Rose- 
man  expressed  the  wish  that  the  place  were  larger, 
presumably  to  have  more  space  for  the  storage  and 
display  of  goods.  But  this  shortcoming  is  not  at 
all  serious  because  the  store  is  only  two  blocks  away 
from  the  Standard  Supply  Depot. 

THE  WHOLESALE  DEPARTMENT. 

And  now  let  us  review  this  place,  for  it  represents 
a  department  rather  unusual  in  retail  pharmacy.  It 
is  the  wholesale  depot  from  which  all  the  Standard 
pharmacies  obtain  supplies.  Each  store  is  treated 
as  a  separate  entity  and  as  an  outsider  would  be, 
the  manager  making  requisition  each  day  on  the 
wholesale  department  for  all  wants.  Each  store 
does  its  banking  in  a  separate  institution,  and  pays 
all  bills  by  check.  The  wholesale  department  also 
has  a  bank  of  its  own,  and  is  paid  by  the  several 
stores  for  their  supplies  by  check.  Thus  every  man- 
ager is  held  responsible  for  his  individual  store. 
Complaints  against  any  subordinates  are  made  to 
him  personally. 


The  Standard  Drug  Store  at  the  corner  of  Euclid  Avenue  and  East 
Ninth  Street,  This  store  was  probably  the  first  to  institute  the  balcony 
idea  in  Cleveland. 


The  Wholesale  Department  and  General  Offices  of  The  Standard 
Drug  Company  occupy  this  large,  four-story  brick  building  at  the  cor- 
ner of  East  Ninth  Street  and  Bolivar  Road. 

The  wholesale  department  occupies  a  four-story 
building,  and  is  used  as  the  headquarters  of  the 
company.  On  entering  the  place  one  walks  almost 
at  once  into  the  executive  office.  Here  sits  Mr. 
Shirley,  a  well-groomed,  pleasing  looking  fellow 
hardly  past  thirty  in  appearance.  He  takes  care  of 
the  financial  end  of  the  business.  On  his  left  is 
Mr.  Roseman,  who  does  the  buying  for  the  ten 
stores,  and  within  speaking  distance  of  both  is  the 
desk  of  Mr.  Godman,  whose  duties  are  those  of  a 
general  overseer.  From  this  little  office,  far  less 
imposing  than  the  stores  over  which  it  holds  sway, 
emanate  the  orders  that  govern  a  retail  business 
capitalized  at  $200,000  and  employing  a  force  of 
122  people. 

On  leaving  the  office,  one  approaches  the  cigar 
humidor.  This  is  really  a  separate  room  arranged 
with  metallic  shelving  and  paved  with  brick,  the 
function  of  the  latter  being  to  impart  due  moisture 
to  the  atmosphere.  The  capacity  is  about  a  half- 
million  cigars. 

In  the  basement  the  firm  employs  a  man  to  bottle 
ginger  ale,  root  beer,  and  claret  phosphate,  all  of 
which  are  prepared  on  the  spot.  These  beverages 
are  served  at  the  Standard  Company's  fountains  or 
sold  by  the  case  to  families.  Some  idea  of  their 
soda  fountain  business  may  be  had  from  stock  in 
evidence.  The  Bulletin  representative  counted  38 
cases  of  Maraschino  cherries,  each  containing  six 
half-gallons.  Then  there  were  36  cases  of  sliced 
pineapple  and  about  18  cases  of  Van  Camp's  pork 
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and  beans.  "Where  does  it  all  go?"  you  ask.  We 
shall  see  later. 

Ascending  to  the  second  floor,  we  come  to  the 
stock  of  pharmaceuticals.  The  shelving  is  arranged 
after  the  manner  of  the  shipping  department  in  a 
large  pharmaceutical  manufactory.  The  clerks  pass 
in  and  out  among  the  aisles  where  they  select  pack- 
ages of  elastic  capsules,  pills,  tablets,  and  other 
goods.   At  the  front  of  this  floor  is  the  sundry  room. 

The  third  floor  is  devoted  to  the  preparation  of 
Standard  specialties.  A  force  of  girls  is  kept  busy 
putting  up  lotions,  toilet  water,  and  various  prep- 
arations sold  over  the  counter  at  the  Standard 
stores.  On  the  fourth  and  top  floor  is  a  large  store- 
room where  are  kept  barrels  of  caraway  seed,  Ro- 
chelle  salt,  and  other  bulk  goods. 

THE  ARCADE  PHARMACY. 

The  Arcade  Pharmacy  owned  by  the  Standard 
Company  is  said  to  pay  a  higher  rent  than  any  store 
outside  of  New  York  and  Chicago,  the  sum  being 
in  the  neighborhood  of  fifteen  thousand  dollars  a 
year.  It  is  a  thoroughly  metropolitan  establish- 
ment, big  in  all  respects.  Viewed  from  every  point 
it  has  the  appearance  of  money  expended  judi- 
ciously. With  a  soda  fountain  costing  about  ten 
thousand  dollars,  and  a  light  lunch  service  main- 
tained at  all  hours,  the  store  breathes  the  atmos- 
phere of  a  metropolitan  city. 

THE  SODA  GRILL  ROOM. 

In  the  basement  of  the  Arcade  pharmacy  the 
Standard  Company  conducts  what  is  known  as  a 
soda  grill  room.  We  were  fortunate  enough  to 
secure  a  good  photograph  of  this  unique  depart- 
ment, and  are  reproducing  it  in  connection  with  this 
article.     Provision  is  made  for  serving  three  thou- 


The  Arcade  Store  at  the  Euclid  Avenue  entrance  to  "  The  Arcade." 
This  is  a  heavy  venture,  the  rent  alone  amounting  to  $15,000  a  year. 


The  Soda  Grill  Room  in  the  basement  of  the  Arcade  Pharmacy  is 
a  unique  feature  and  is  described  at  some  length  in  the  accompanying 
article. 

sand  people  a  day.  Last  election  night  2000  cus- 
tomers were  waited  on  in  2J/^  hours! 

The  combined  seating  capacity  of  the  soda  foun- 
tain upstairs  and  grill  room  downstairs  is  200,  the 
fountain  force  comprising  25  people.  Only  men 
dispensers  are  used,  but  ten  girls  wait  on  customers 
in  the  grill  room.  A  regular  cook  is  employed  in 
the  kitchen.  All  soiled  glasses,  spoons  and  dishes, 
instead  of  being  washed  at  the  fountain  or  in  the 
grill  room,  are  sent  down  to  the  basement.  All  the 
soda  clerks  wear  white  hats  and  uniforms,  the  func- 
tion of  the  former  being  to  prevent  stray  hairs  from 
getting  into  the  drinks. 

At  one  corner  of  the  grill  room  is  a  piano  where 
a  young  woman  provides  music  during  the  noon 
hours.  A  very  satisfying  menu  card  is  maintained 
for  a  la  carte  orders,  while  a  second  menu  is  devoted 
to  combination  or  club  lunches.  Many  of  the  bev- 
erages served  at  the  fountain  on  the  main  floor  and 
in  the  grill  room  below  are  original  with  the  Stand- 
ard Company,  the  names  being  coined  and  copy- 
righted to  prevent  others  from  using  them. 

BUSINESS  METHODS. 

Every  attention  is  given  to  the  sales  end  of  the 
business.  Regularly  on  Tuesday  nights  the  stor< 
managers  convene  in  the  offices  of  the  wholesale 
department  where  they  discuss  matters  pertaining  to' 
the  company.  In  these  meetings  they  are  urged  by 
the  officers  of  the  Standard  Company  to  impress 
upon  their  subordinates  the  importance  of  sales- 
manship. In  handing  out  goods  the  clerks  are  ex- 
pected to  use  their  heads  as  well  as  their  hands.  If 
a  clerk  sells  a  package  of  shaving  soap  his  next  duty 
is  to  explain  the  merit  of  "Lilatone,"  a  very  nice 
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after-shave  made  by  the  company.  One  item  is  thus 
associated  with  another  with  a  view  to  exhausting 
the  possibilities  of  every  sale. 

Dwelling  on  the  importance  of  salesmanship, 
Vice-President  Roseman  remarked:  "The  average 
clerk  has  the  idea  that  when  he  gets  his  diploma 
and  registration  papers  his  education  ceases.  As  a 
matter  of  fact  it  has  only  started."  Mr.  Roseman 
has  little  tolerance  for  the  closed  mind.  He  tries  to 
instill  into  the  clerks  the  need  of  alert,  intelligent 
salesmanship.  This,  of  course,  is  accomplished 
through  the  store  managers,  as  no  orders  go  directly 
to  the  employees  from  the  main  office. 

Every  attention  is  given  to  cleanliness,  special 
porters  being  hired  for  the  purpose.  The  company 
also  keeps  a  carpenter  in  constant  service,  and  when- 
ever a  defect  in  seen  in  the  fixtures,  he  is  summoned 
at  once.  Thus  all  the  stores  are  well  kept  up,  al- 
though the  expense  of  such  maintenance  is  smaller 
than  one  would  expect. 

A  window  trimmer  is  employed  the  year  round. 
He  is  also  a  sign  writer,  having  in  the  wholesale 
department  a  room  equipped  with  all  the  tools 
needed  for  the  work.  A  delivery  wagon  is  kept 
busy  carrying  goods  to  the  different  Standard  stores. 
The  company  also  does  a  considerable  jobbing  trade 
among  the  other  retailers  of  Cleveland,  although 
this  business  comes  without  solicitation. 

SOMETHING  ABOUT  THE  ARCADE  STORE. 

In  the  Arcade  store  a  large  room  just  off  the  bal- 
cony is  devoted  to  the  optical  department  under  the 
charge  of  a  graduate  ophthalmologist.     The  rear 


The  store  at  the  corner  of  Cedar  Avenue  and  East  87th  Street,  one  of  the 
suburban  branches  of  the  Standard  Company. 

balcony  of  this  store  is  devoted  to  prescription  work. 
The  space  here  being  somewhat  at  a  premium,  fluid- 
extracts  are  kept  in  a  cabinet  9x12x24  inches  in 
dimensions.  There  are  21  sections,  which  hold  the 
various  fluids  in  quarter,  half  and  pint  bottles.  Each 
section  is  numbered  so  that  to  find  any  given  fluid- 
extract,  it  is  only  necessary  to  consult  the  book  in 
which  each  container  is  recorded.  Therein  one  can 
find  at  a  glance  the  location  and  price  per  ounce  of 
any  fluidextract  carried  in  stock. 

A  STORY   OF  GROWTH. 

Without  entering  further  into  a  description  of 
the  Standard  drug  stores,  it  is  evident  that  the  his- 
tory of  the  firm  is  a  story  of  exceedingly  rapid 
growth.  Throughout  the  ten  years  of  its  existence 
no  outside  capital  has  been  enlisted.  It  remains  to- 
day a  purely  local  institution,  its  list  of  officers  and 
stockholders  comprising  Cleveland  men  entirely. 


THE  FROLIC  OF  THE  DRUGS. 


By  CLYDE  HUSTON. 


The  day's  work  was  over,  and  Old  Thomas  God- 
kins,  having  counted  up  the  filthy  lucre  realized 
from  another  sixteen  hours  of  toil  behind  his  pill 
counter,  and  closed  the  store,  wended  his  way 
homeward  to  catch  a  few  hours'  sleep,  for  even  a 
humble  apothecary  must  at  times  indulge  in  this 
restorer,  which  to  many  of  his  calling  is  often  a 
luxury  beyond  reach. 

The  old  man  could  hardly  have  reached  home 
when,  back  in  the  store,  Willie  Charcoal  spoke  up 
and  said:  "Say,  pals!  what  do  you  say  to  having 
a  frolic  to-night!" 

Thereupon  a  great  discussion  arose  among  the 
drugs  as  to  whether  such  a  proposition  should  be 


considered.  Some  were  in  favor  of  it,  while  many 
were  loath  to  fall  in  with  any  suggestion  emanating 
from  a  black  member.  But  finally  Perry  Goric  put 
an  end  to  the  row  by  proposing  that  they  leave  it 
to  Old  Calomel — that  mild  Chloride  of  Mercury 
for  whom  they  all  had  so  much  respect.  Well,  it 
happened  that  Calomel  was  in  a  jovial  mood  that 
night  and  ready  for  some  fun.  He  was  a  royal 
good  fellow,  anyway,  so,  pushing  back  his  Scullcap, 
he  put  his  Golden  Seal  upon  the  plan,  and  all  the 
rest  of  them  seemed  satisfied  with  the  decision. 

Preparations  were  at  once  begun  to  arrange  the 
banquet,  which  was  to  be  the  first  feature  of  the 
frolic.     The  tables  were  spread  in  the  Spencerian 
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Pens  back  of  the  prescription  case,  and  for  a  cover 
a  Blue  Flag  was  used,  upon  which  was  sprinkled 
Diamond  Dust,  and  in  the  center  of  which  stood  a 
vase  of  Sulphur  Flowers  to  add  to  the  beauty  of 
the  feast. 

Soon  all  was  ready,  and  the  company  filed  in 
and  took  their  seats.  At  the  ends  of  the  table  were 
the  seats  of  honor,  one  of  which  was  occupied  by 
Mr.  Elder  and  the  other  by  Mr.  Sage. 

The  others  fortunate  enough  to  be  partakers  at 
the  banquet  (for  it  is  to  be  noted  that  this  was  a 
frolic  of  the  select  only)  were  as  follows:  Miss 
Queen  of  the  Meadow,  bedecked  with  a  crown  of 
Laurel  Leaves;  Mr.  Red  Saunders,  with  a  Blood 
Root  colored  tie ;  Miss  Lily  of  the  Valley,  with  new 


Sulphur  Rolls 


Ham  a  melis. 
Cacao  Butter. 


Clyde  Huston. 

Fox  Gloves;  Mr.  Cal  Amus,  in  his  new  suit  with 
the  Dog  Buttons  on  the  coat;  Miss  Cory  Ander, 
with  a  smart  new  dress  of  Spanish  Brown;  Mr. 
Nim  Rod,  with  a  massive  Rotten  Stone  watch 
charm;  Miss  Cary  Way,  carrying  a  bouquet  of 
Dandelions;  Cap  Sicum,  with  Dragon's  Blood  on 
his  uniform  as  an  evidence  of  his  bravery;  Miss 
Bird  Seed,  whose  father  lives  on  the  coast  where 
the  Bay  Leaves  the  river;  Mr.  Linn  Seed,  who  fell 
upon  the  Slippery  Elm;  Miss  Bella  Donna,  in  a 
charming  new  gown  of  London  Purple;  Mr.  Irish 
Moss,  with  Sum  Buls  from  the  emerald  isle;  Willie 
Charcoal,  Calomel,  and  Perry  Goric. 

These  composed  the  company,  which,  after  a 
short  reading  from  the  book  of  Life  Everlasting 
by  the  venerable  Mr.  Elder,  made  way  with  the 
supply  of  good  things  on  the  menu,  as  follows: 


Paris  Greens. 

Calabar  Beans.  Rhubarb. 

Sago. 

Bitter  Apple  with  Syrup  of  Figs. 

Pie  Menta.  Pie  Locarpus.  Wine  of  Antimony. 

Godfrey's  Cordial. 

Indian  Tobacco.  Cubeb  Cigarettes. 

While  the  company  was  indulging  in  the  last  two 
delicacies  on  the  menu,  Mr.  Nim  Rod,  who  was 
chosen  as  toastmaster  for  the.  occasion,  rose  in  his 
seat  and  announced  that  Cap  Sicum  would  respond 
to  the  toast,  "Hot  Drops  and  Pepper  Sauce."  The 
captain's  remarks  were  spicy  and  well  received. 

Miss  Bella  Donna  then  favored  the  guests  with 
a  beautiful  solo.  She  was  followed  by  Mr.  Irish 
Moss,  who  responded  to  the  toast  of  "Chestnut 
Leaves  from  Erin's  Diary."  This  was  certainly 
highly  appreciated  by  all. 

Miss  Bird  Seed  next  gave  an  imitation  of  a 
canary  bird  in  a  Kansas  cyclone.  The  imitation 
was  very  realistic  and  occasioned  much  amusement. 

Willie  Charcoal  then  rendered  some  of  his  old 
plantation  melodies,  which  pleased  the  company 
more  than  any  of  the  previous  numbers. 

This  ended  the  toastmaster's  programme,  and  at 
his  signal  all  rose  from  their  seats  and  joined  in 
that  good  old  air,  "Should  Auld  Acquaintance  be 
Forgot." 

The  remnants  of  the  banquet  were  then  cleared 
away,  and  after  the  floor  was  Paraffined,  Hops 
were  the  order  of  the  day,  the  music  for  which  was 
furnished  by  Piper  Niger. 

The  Queen  of  the  Meadow,  while  sitting  out  one 
of  the  dances,  indiscreetly  remarked  that  she 
thought  she  would  have  had  a  better  Thyme  had 
Vanilla  Bean  there.  This  reached  the  ears  of  some 
of  the  other  uninvited  drugs  and  made  them  Mad- 
der than  ever,  and  quite  a  bitter  quarrel  sprang  up. 
Above  the  din  one  could  hear  the  Lemon  Peel  and 
the  Cinchona  Bark,  but  saddest  of  all  was  the 
death  of  lo.  Yes,  lo  died  of  Potassium,  and  Job's 
Tears  falling  on  the  Lady's  Slipper  did  not  restorqHl 
the  Life  Root  of  that  fair  spirit.  " 

Unwilling  after  this  to  continue  this  bitter  feel- 
ing, the  company,  after  three  lusty  cheers  of  Yar- 
row! Wahoo!  decided  to  break  up.  And  wise  it 
was,  for  the  night  had  advanced  well  into  the 
morning.  Ere  long  the  clerk's  key  rattled  in  the 
lock,  and  soon  the  fizz,  fizz  of  the  soda  fountain 
and  the  jing,  jing  of  the  cash  in  the  money-drawer 
proclaimed  to  the  world  that  Godkin's  Pillery  was 
once  again  in  full  operation. 


A  HELPFUL  VALENTINE. 

A  Druiti^ist  Stamblioi^  Alonij  In  a  Bashful  Courtship  Is  UnknowlD|{ly  Assisted  by  His  Ingenious  Clerk- 

The  Happy  Sequel. 

By  ARTHUR  L.  BUZZELL. 


Bismark  Gahvay  Blatz,  bashful,  anemic,  thirty- 
three,  sighed  deeply  as  Millicent  Victoria  Dudunny 
passed  his  drug-store  window.  Millicent  Victoria, 
fat,  rosy,  pearly-teethed,  glanced  casually  at  the 
neat,  womanlike  display,  but  made  no  attempt  to 
penetrate  the  depths  beyond.  Not  that  Millicent 
Victoria  was  unmindful.  At  8.15  each  work-day 
morning  she  passed  that  way — purposely;  and  at 
5.30,  or  thereabout,  returning  from  the  office,  re- 
passed  that   way — purposely. 

The  fair  one  having  sailed  from  view,  Bismark 
Galway,  sweating  profusely,  turned  to  seek  the  com- 
parative solitude  of  his  little  den  of  an  office.  Above 
the  desk  hung  a  calendar  whereon  was  a  girl's  head 
with  facial  lines  resembling  those  of  his  lady-love, 
and  his  soul  craved  a  moment's  worship  at  that 
shrine.  However,  in  turning  he  struck  very  awk- 
wardly against  a  tall  post-card  rack,  tipping  it  over 
and  spilling  post-cards  broadcast  on  the  floor. 

By  how  slim  a  thread  does  a  human's  fate  depend ! 
There  is  no  such  thing  as  luck?  Go  to,  old  bald- 
head,  go  to ! 

Bismark  Galway  straightened  up  the  rack,  pushed 
into  place  a  few  of  its  bent  tin  strips,  and  proceeded 
to  rearrange  the  cards.  Suddenly  a  certain  card 
arrested  his  attention;  simultaneously  a  thought  en- 
tered his  head,  a  thrilling,  daring  thought.  He 
scanned  the  card  closely;  held  it  at  arm's  length,  at 
half  arm's  length ;  turned  it  over  and  over ;  caressed 
its  gaudy  embossed  surface  with  doubting  fingers — 
hesitated — started  to  return  it  to  the  rack — stuck  it 
into  his  pocket.  Three  hours  later,  lying  on  his 
desk  under  a  patent  medicine  advertising  blotter,  it 
bore,  neatly  incribed,  this  address :  "Miss  Millicent 
Victoria  Dudunny,  No.  1982  Bellinger  Street,  City." 
And  it  was  there  that  the  senior  clerk  found  it  dur- 
ing the  noon  hour,  Bismark  Galway  having  gone 
out  to  lunch. 

Now  the  senior  clerk  was  in  no  sense  an  abnormal 
human  being.  He  was  just  plain  boy,  and  always 
would  be,  even  if  he  lived  to  be  a  thousand  years  old. 
He  smiled,  grinned,  laughed  outright;  then  he 
turned  the  card  other  side  up,  plucked  a  pen  from  a 


cup  of  shot,  and,  imitating  his  employer's  hand,  he 
set  down  in  one  corner  the  initials  "B.  G.  B." 
Replacing  card  and  blotter  he  stole  out  just  in  time, 
for  suddenly  on  Bismark  Galway,  as  he  sat  munch- 
ing his  midday  roll,  there  flashed  a  premonition  that 
caused  him  to  hustle  back  into  that  agitated  state  of 
mind  which  most  of  us  can  fully  appreciate,  having 
been  in  times  past  more  or  less  similarly  situated. 
Relieved  at  finding  everything  just  as  he  had  left  it, 
he  mopped  his  moist  brow,  reset  his  fedora,  grabbed 
up  the  card,  and  acting  while  the  spell  was  on  he 
hastened  to  the  corner  mail-box  and  shoved  the  little 
missive  beyond  recall. 

He  felt  relieved,  anyhow.  She  might  guess,  but 
she  could  never  know. 

That  was  the  beginning.  During  the  next  two 
months  fully  three  dozen  cards,  burning  with  senti- 
ment, found  their  way  to  Miss  Millicent  Victoria. 
From  whence  they  came  she  was  well  aware;  the 
delicate  initialing  on  the  one  first  card  had  revealed 
the  source.  At  the  start  there  had  been  no  sense  of 
resentment ;  it  was  surely  a  step  in  advance  of  stand- 
ing in  a  drug-store  window  and  grinning  like  a 
billikin.  But  as  time  passed  there  came  a  feeling 
that,  did  a  warmth  of  emotion  really  and  truly  exist, 
such  long-distance  methods  ought  to  be  shortened. 

However,  St.  Valentine's  Day  was  approaching. 
The  cards  had  started  in  December,  and  from  the 
very  beginning  they  had  been  more  valentine  than 
post-card.  What  more  logical,  then,  than  that  the 
14th  of  February  was  to  see  the  culmination  of  a 
shrewdly  conceived  and  patiently  executed  plot? 
What  might  she  expect  other  than  the  very  acme 
of  the  valentine-maker's  art,  all  frilled,  tessellated, 
perfumed,  and  all  so  twinging  and  tingling  with  a 
scintillating  declaration  of  undying  affection  that  it 
would  have  to  be  packed  in  an  asbestos  box  ?  Miss- 
ing that,  both  circumstance  and  occasion  surely 
called  for  a  plain,  matter-of-fact  statement. 

The  senior  clerk,  alike  curious  and  disgusted,  had 
kept  his  ear  pretty  close  to  the  ground.  What  was 
needed,  from  his  point  of  view,  was  one  resounding, 
sledgehammer  blow ;  and  that,  left  to  his  own  initia- 
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tive,  Bismark  Galway  would  never  strike  that  blow, 
the  senior  clerk  felt  certain.  The  entire  perform- 
ance, which  had  gone  on  long  enough,  was  a  pretty, 
driveling  farce;  why  not  give  it  a  climax  and  a 
quietus  as  well?  And  of  all  days  the  approaching 
14th  of  February  was  the  most  fitting  and  opportune. 
He  took  nobody  into  his  confidence,  did  the  senior 
clerk,  his  fine  sense  of  honor  deeming  the  matter  too 
sacred ;  yet  that  same  sense  of  honor,  be  it  noted,  did 
not  prohibit  him  from  sitting.  Nihilist-like,  late  into 
the  night  of  the  thirteenth  day  of  the  second  month 
and  quite  a  distance  into  the  succeeding  morning  as 
well,  his  brows  knitted,  his  mind  intent  on  the 
fashioning  of  what  he  felt  must  be  a  disintegrating 
bomb.  His  struggles  were  pitiful,  but  out  of  it  all 
there  finally  evolved  this,  written  finely  in  imitation 
of  his  employer's  hand,  on  an  "Evolution  of  an 
Engagement  Ring"  post-card: 

Millicent,  O   Millicent, 

With  eyes  so  warmly  brown, 
Why  do  you  trot  in  single  gear 

About  your  native  town? 
Why  do  you  not  exchange  the  thills 

That  prod  you  in  the  slats 
For  the  puffing  of  a  double  pull 

With   Bismark  Galway  Blatz? 

Darkness  came  early  on  the  14th  of  February  in 


the  year  of  Our  Lord  in  question,  for  the  day  was 
stormy.  The  postman,  stamping  snow  from  his  feet 
all  the  way  down  the  center  of  the  store,  threw  three 
letters  and  a  pharmaceutical  journal  in  front  of  the 
listless  Bismark  Galway,  who  stood  leaning  against 
a  show-case.  With  a  continuation  of  the  same  list- 
less air  he  opened  the  two  top  envelopes  and  glanced 
at  their  contents.  Business  communications,  merely, 
both  of  them ! 

With  an  intensified  continuation  of  the  same  list- 
less manner,  coupled  now  with  an  irritated  twitching 
of  the  muscles  about  the  nose,  he  took  up  the  third, 
ripped  it  open,  and  cast  his  eye  on  the  page.  On 
the  instant  there  came  a  quick  intake  of  breath. 
Two  seconds  later,  the  letter  fluttered  to  the  floor, 
and  the  agitated  druggist,  perspiration  pouring  from 
every  pore,  groped  blindly  for  a  chair,  which  he 
found  and  sank  into.  The  senior  clerk,  alert,  ran 
forward  with  the  ammonia  bottle;  and  while  Bis- 
mark Galway,  snuffing  the  reviving  potency,  sat 
tingling  with  a  new  sense  of  world-possession,  the 
senior  clerk  bent  over  and  scanned  the  sheet,  which 
lay  face  upward.     This  is  what  he  read : 

Dear  Mr.  Blatz — Your  offer  is  rather  sudden,  but  I  accepts 
Yours  lovingly, 

Millicent  Victoria.. 


KEEPING  SODA  SYRUPS  AND  CRUSHED  FRUITS.* 

Owin^   to  the    Interest  Attaching   to  the  Question  of   Preservatives,  this  Article  is  of  Special  Impor- 
tance— The  Phenomenon  of  Fermentation  is  Discussed,  with  Suggestions  for  its  Prevention. 

By  H.  E.  BARNARD. 

State  Food  and  Druii  Commissioner  of  Indiana. 


Throughout  this  seemingly  interminable  contro- 
versy as  to  the  use  or  disuse  of  preservatives,  the 
argument  which  is  usually  advanced  as  a  reason 
for  the  addition  of  antiseptics  is  that  unless  they 
are  employed  foods  deteriorate  and  when  eaten 
frequently  produce  ptomaine  poisoning  or  some 
other  ill-effect.  This  has  been  especially  true  in 
the  case  of  soda  fountain  preparations,  and  un- 
doubtedly there  are  to-day  many  soda  fountain 
proprietors  who  honestly  believe  that  by  using  pre- 
servatives in  their  goods  they  are  warding  off 
danger  from  their  customers.  In  all  my  experience 
with  food  and  food  products  I  have  never  yet  met 
a  greater  fallacy.     I  state,  and   without  fear  of 

♦Portions  of  a  paper  read  before  the  Tennessee  Pharma- 
•ceutical  Association. 


contradiction,  that  there  never  yet  has  been  a  case 
of  ptomaine  poisoning  or  any  other  poisoning  aside 
from  that  produced  by  the  injection  of  a  greater 
amount  of  food  than  the  stomach  can  care  for  fol- 
lowing the  eating  of  crushed  fruits  and  fruit  syr- 
ups dispensed  at  the  soda  fountain  in  bad  condition. 
Ptomaine  poisoning  can  never  follow  the  eating 
of  such  fruits,  and  for  this  reason  ptomaines  are 
produced  only  by  the  decomposition  of  albuminoid 
and  proteid  material  and  not  by  the  decomposition 
of  sugar. 

ALCOHOL  AND  ACETIC  ACID   FERMENTATION 
HARMLESS. 

Crushed  fruits  and  fruit  syrups  in  my  experience 
spoil  or  become  unsalable  because  they  ferment  and 
thus    change    somewhat    their    character,    but    will 


BULLETIN  OF  PHARMACY 


71 


any  one  maintain  the  process  of  fermentation  is  in- 
jurious to  health?  Is  fermented  grape  juice  full 
of  ptomaine  or  other  poisons?  Is  cider,  which  is 
fermented  apple  juice,  injurious  to  health?  When 
your  crushed  fruits  go  bad  or  your  fruit  syrups 
spoil,  they  do  so  because  the  usual  forms  of  fer- 
mentation which  turn  sugar  into  alcohol  and  alco- 
hol into  acetic  acid  are  taking  place,  and  goods  in 
this  condition  are  not  one  whit  less  wholesome 
than  when  un fermented  if  we  do  not  take  into 
consideration  the  traces  of  alcohol  which  are  al- 
ways present.  It  may  be  that  molds  occasionally 
develop,  although  in  our  experience  we  have  been 
unable  to  produce  them,  but  are  the  ordinary 
molds  such  as  we  meet  with  every  day  injurious? 
Is  cheese  poisonous  because  it  is  is  covered  with 
molds?  Indeed,  do  not  our  most  highly  prized 
cheeses  owe  their  character  and  reputation  to  the 
fact  that  they  are  covered  with  certain  molds 
which  produce  well  recognized  flavors?  I  say 
this  not  to  lead  you  to  form  the  habit  of  dispens- 
ing fermented  and  molded  goods,  but  to  destroy 
the  prevalent  idea  that  the  soda  fountain  too  fre- 
quently dispenses  unfit  food  material. 

TRUTHS   ABOUT   SYRUPS   AND   CRUSHED   FRUITS. 

As  we  develop  experiments  we  have  undertaken 
in  the  management  of  the  soda  fountain,  we  find 
the  field  for  investigation  constantly  broadening, 
and  the  results  so  far  obtained  are  but  a  fraction 
of  those  which  we  shall  finally  secure.  So  far  as 
we  have  gone  we  can  but  reach  certain  conclusions 
which  are  so  positive  in  their  character  and  so 
in  accord  with  reason  and  scientific  facts  that  we 
must  accept  them  as  being  correct.  They  may  be 
summarized  as  follows: 

1.  Crushed  fruits  purchased  either  in  glass  or 
tin  or  prepared  by  the  dispenser  after  proper  for- 
mulas will  keep  without  fermentation  a  sufficient 
length  of  time  to  allow  of  their  disposal. 

2.  Fruit  syrups  properly  prepared  need  no  pre- 
servative other  than  sugar  syrup  to  hold  them  until 
they  are  used  up. 

3.  The  keeping  quality  of  crushed  fruits  and 
fruit  syrups  depends  largely  upon  the  strength  of 
sugar  solution  employed  in  diluting  the  concen- 
trates. 

4.  The  heavier  the  sugar  solution  the  more  sat- 
isfactory it  is.  A  solution  made  by  dissolving 
fourteen  pounds  of  sugar  in  a  gallon  of  water  is 
sufficiently  heavy  for  all  practical  purposes,  and  in 


most    instances   a   ten-pound    syrup    is    sufficiently 
heavy. 

5.  Goods  kept  at  a  temperature  not  exceeding 
55  degrees  Fahrenheit  will  keep  indefinitely. 

6.  Goods  when  exposed  at  room  temperature 
during  the  day  and  placed  in  the  refrigerator  at 
night  will  not  ferment  under  seven  days,  even 
when  made  up  with  a  ten-pound  sugar  solution. 

7.  Goods  kept  in  jars  provided  for  that  purpose 
in  the  modern  fountain  will  keep  ten  days  or  more 
without  change  even  when  made  up  with  a  ten- 
pound  sugar  solution. 

8.  Crushed  fruits  and  fruit  syrups  made  up  by 
the  dispenser  will  keep  in  most  instances  as  well  as 
those  put  up. in  glass  or  tin. 

WHAT    NOT    TO    DO. 

Although  I  hesitate  to  draw  up  si  set  of  rules  for 
the  guidance  of  soda-fountain  proprietors,  yet  I 
cannot  refrain  from  adding  in  your  interest  a  few 
"don'ts": 

1.  Don't  place  crushed  iruits  or  fruit  syrups  in 
receptacles  until  they  have  been  thoroughly  washed 
in  clean  water. 

2.  Don't  refill  syrup  jars  until  they  have  been 
completely  emptied  and  properly  washed.  If  a 
small  quantity  of  syrup  remains  in  the  jar  at  the 
end  of  the  day,  pour  it  out  into  a  glass.  You 
should  not  expect  to  keep  goods  which  are  con- 
stantly being  inoculated  with  old  and  possibly 
already  fermented  syrup. 

3.  Don't  use  unclean  spoons  or  stirring  rods  in 
making  your  solution. 

4.  Don't  expose  crushed  fruits  to  dust  and  dirt. 

5.  Don't  fail  to  keep  your  refriegrator  iced  and 
to  see  that  all  stocks  which  have  been  opened,  or 
which  remain  on  the  counter  at  the  close  of  the 
day's  business,  are  placed  in  the  refrigerator  before 
leaving  the  store  at  night. 

In  other  words,  prepare  yourself  for  your  busi- 
ness and  then  conduct  it  along  reasonable  lines. 
It  is  as  impossible  to  run  a  soda  fountain  without 
ice  as  to  run  a  milk  depot  or  a  market  without  it. 
It  is  just  as  necessary  to  use  care  in  handling  soda 
fountain  preparations  as  any  other  class  of  food 
products.  If  such  care  is  used  you  will  experience 
no  difficulty  in  operating  your  fountain.  And  re- 
member also  that  if  your  goods  do  spoil  there  is 
some  reason  for  it  other  than  the  lack  of  chemical 
preservatives,  and  in  all  probability  that  reason  is 
the  fault  of  the  management. 


A  GEOGRAPHICAL  WINDOW  TRIM, 


By  R.  A.  LEET, 

Oakland.  Cal. 


One  of  the  best  displays  ever  seen  in  our  window- 
is  pictured  in  the  accompanying  half-tone.  It  had 
a  certain  distant  and  foreign  element  that  attracted 
considerable  attention. 

If  one  will  look  closely  at  the  engraving,  he  will 
observe  rows  of  metal  trays.  These  were  arranged 
in  tiers  so  that  they  might  be  seen  from  the  average 
height  of  vision.      On  each  one  lay  a  quantity  of 


peared  a  picture  of  Dr.  Cook,  of  north  pole  fame.* 
Red  silk  ribbons  connected  the  maps  on  the  cards 
with  the  corresponding  countries  on  the  hemispheres; 
and  in  the  center,  on  a  larger  card  made  conspicuous 
by  its  frame,  was  the  following  inscription: 
"Selected  drugs  from  all  parts  of  the  world."  The 
hemispheres  were  framed  with  small  slabs  of  elm 
bark.     All  the  maps  were  colored  after  the  manner 


This  display  appeared  in  the  window  of  Bowman  &  Co.,  Inc.,  of  Oakland,  Cal.     Mr.  Leet  is  General  Manager  of  the  Company. 


selected  drug.  Behind  the  trays  were  large  cards 
bearing  a  colored  map  of  the  country  from  which 
the  individual  drugs  came.  The  cards  gave  also  the 
common  name  of  each  drug,  its  botanical  title,  its 
history  and  principal  uses. 

In  the  background,  on  the  left,  was  a  large  map 
of  the  Western  Hemisphere,  and  on  the  right  one 
of  the  Eastern,      On  the  top  of  either  sphere  ap- 


of  a  Rand-McNally  atlas,  and  the  color  scheme 
carried  out  with  drapes  of  harmonious  shades 
the  window  columns  in  the  rear. 

Of  particular  value  was  the  element  of  travel  in 
the  display.  This  attracted  attention  as  people  are 
always  glad  to  look  at  things  of  foreign  origin. 

*If  Mr.  Leet  were  to  make  this  display  over  again  he 
would,  perhaps,  omit  Cook's  portraits  ! — ^The  Editors. 
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BOARD  QUESTIONS  ANSWERED. 


A  NEW  JERSEY  EXAMINATION. 

MATERIA  MEDICA. 
{Continued  from  January  Bulletin.) 

22.  Explain  briefly  the  following  terms  and  give 
two  examples  of  each:  diuretics,  hemostatics,  taeni- 
cide,  sialagogue,  emmenagogue,  cholagogue,  car- 
minative, vesicant,  antiperiodic,  diaphoretic. 

Diuretics  are  agents  which  promote  the  secretion 
of  urine — buchu,  squill.  A  hemostatic  arrests  or 
restrains  bleeding  when  administered  internally — 
ergot  and  ipecac.  A  taenicide  is  a  remedy  that 
destroys  tapeworms — filix  mas  and  kamala.  A 
sialagogue  is  a  medicine  causing  a  flow  of  saliva — 
capsicum  and  pilocarpus.  An  emmenagogue  is  a 
remedy  that  restores  the  menstrual  function — ergot 
and  tansy.  A  cholagogue  is  a  medicine  that  pro- 
motes the  flow  of  bile — jalap  and  calomel.  A  car- 
minative is  an  agent  that  promotes  the  expulsion  of 
gas  from  the  stomach  and  intestines — ginger  and 
horseradish.  A  vesicant  is  a  blistering  application — 
cantharides  and  iodine.  An  antiperiodic  is  a  remedy 
against  periodic  attacks  of  a  disease,  especially  in- 
termittent fever — quinine  is  the  best  known ;  salicylic 
acid  is  also  given.  A  diaphoretic  is  a  medicine  that 
increases  perspiration — pilocarpine,  alcohol. 

23.  Aloe.  Give  the  official  and  botanical  names, 
habitat,  natural  order,  constituents,  medical  prop- 
erties, and  uses,  (a)  In  what  form  is  aloes  used  in 
official  preparations?  Name  all  the  official  com- 
mercial varieties,  (b)  What  is  the  active  principle 
and  which  variety  yields  it  most  abundantly  ? 

Aloe.  The  inspissated  juice  of  the  leaves  of  Aloe 
vera  (Linne)  Webb,  Aloe  Climensis  Baker,  Aloe 
Perryi  Baker,  or  other  species  of  Aloe  (Fam. 
Liliaceae).  Africa  and  the  West  Indies.  The  con- 
stituents of  aloes  are  aloin  or  barbalon,  nataloin 
and  socaloin.  Aloin  is  produced  largely  from 
Curacao  aloes,  which  yields  the  highest  percentage. 
It  crystallizes  in  orange-red  crystals.  Aloe  is  a 
slowly  acting  purge.  It  also  increases  the  men- 
strual  flow. 

(a)  Purified  aloes.  All  commercial  varieties  of 
Aloes  derived  from  species  of  Aloe  are  official  in  the 
United  States  if  they  conform  to  the  test  given  in  the 
Pharmacopceia.  (b)  The  active  purgative  principle 
is  emodin.    Curacao. 


TOXICOLOGY. 

1.  (a)  What  is  the  treatment  for  poisoning  by 
wood  alcohol,  by  opium,  by  potassium  cyanide? 
(b)  What  is  the  best  antidote  for  an  overdose  of 
phosphorus?  (c)  What  is  considered  the  best  anti- 
dote for  carbolic  acid?  How  much  is  given  at  a 
time  ? 

(o)  The  most  successful  treatment,  after  wash- 
ing out  the  stomach,  seems  to  be  the  prompt 
administration  of  pilocarpine  hypodermically.  Some- 
times the  supporting  effect  of  strychnine  is  required, 
and  the  amaurosis  seems  to  have  been  relieved  in 
some  cases  by  the  use  of  the  iodides.  In  acute 
opium  poisoning,  wash  out  the  stomach  with  a  one- 
per-cent  solution  of  potassium  permanganate  and 
leave  some  of  the  solution  in  the  stomach.  Strych- 
nine, cold  aflfusions,  and  walking  are  useful.  Co- 
balt nitrate  has  been  highly  recommended  as  a 
chemical  antidote  for  cyanide  poisoning.  So  also 
have  potassium  permanganate  and  hydrogen  per- 
oxide. These,  however,  act  so  slowly  as  to  be  of 
doubtful  utility.  When  there  is  liability  to  cyanide 
poisoning,  keep  the  following  stock  antidote  handy : 
30  Cc.  of  a  3-per-cent  solution  of  ferrous  sulphate 
and  30  Cc.  of  a  5-per-cent  solution  of  potassium 
hydroxide,  kept  in  separate  air-tight  containers. 
For  use  the  two  solutions  are  mixed,  2  or  3  grammes 
of  powdered  calcined  magnesia  and  0.5  liter  of 
water  are  added,  and  the  whole  shaken  to- 
gether. Prussian  blue  is  formed,  an  insoluble  sub- 
stance which  should  be  washed  out  with  a 
stomach-pump.  Act  quickly.  (b)  Potassium 
permanganate  is  probably  the  most  reliable 
antidote  for  phosphorus.  Wash  out  the  stomach 
with  a  yj-  to  1-per-cent  solution,  allowing  a  little 
to  remain  in  the  stomach.  Avoid  oils,  fats,  and  milk, 
as  they  dissolve  the  poison  and  promote  its  absorp- 
tion. Lime-water  or  charcoal  may  be  given  to  pre- 
vent action  on  the  tissues.  Normal  saline  solution 
should  be  thrown  into  the  circulation,  and  alkalies' 
should  be  given  later  per  orem  to  maintain  the  al- 
kalinity of  the  blood,  (c)  Wash  out  the  stomach 
with  solution  of  sodium  sulphate  or  dilute  alcohol, 
or  in  the  absence  of  these  with  demulcent  fluids. 
Then  use  a  stomach-pump  or  an  emetic.  From  4  to 
8  ounces  of  diluted  alcohol,  whisky,  or  brandy  may 
be  given  through  the  stomach-tube.  After  a  few 
minutes  a  pint  of  warm  water  should  be  run  in  and 
the  stomach  washed  out. 

2.  Give  the  dose  of  the  following  drugs  for  a 
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child  eight  years  old:  Tincture  of  aconite;  tincture 
of  opium  camphorated;  tincture  of  opium  deodor- 
ized; Dover's  powder;  morphine  sulphate;  codeine 
sulphate;  atropine  sulphate;  silver  nitrate;  and  cal- 
omel. 

To  figure  the  dose  for  a  child  eight  years  old,  use 
Young's  rule :  Add  12  to  the  age  and  divide  by  the 
age,  to  get  the  denominator  of  a  fraction,  the  num- 
erator of  which  is  1.  Thus  for  a  child  eight  years 
old,  the  dose  of  tincture  of  aconite  is  (8+12)-f-8 
=2.5,  and  the  dose  is  1^-2.5  or  A  of  that  for  an 
adult,  or  .4X10=4  minims.  Of  powerful  narcotics 
scarcely  more  than  half  of  this  proportion  should 
be  used, 

(8-}-12)-^8=2.5  l-f-2.5=.4.  The  adult  dose 
of  camphorated  tincture  of  opium  is  2  fluidrachms. 
.4X120  minims=48  minims. 

The  dose  of  tincture  of  deodorized  opium  is  8 
minims,  .4X8=3.2;  and  taking  >^  of  this  propor- 
tion because  the  drug  is  a  powerful  narcotic,  we  get 
1.6  minims. 

The  dose  of  Dover's  powder  is  Y/^  grains,  7.5  X 
.4=3  grains. 

The  dose  of  morphine  sulphate  is  34  grain,  .4X 
.25=0.1.  Taking  one-half  of  this  portion,  since 
morphine  is  a  powerful  narcotic,  we  get  1/20  grain. 
The  dose  of  codeine  sulphate  is  ^  grain,  .4X.5 
=.2X. 5=0.1  grain.  Codeine  being  a  narcotic  we 
have  taken  one-half  of  Young's  ratio,  or  0.1  grain. 
The  dose  of  atropine  sulphate  is  1/160  grain, 
.4Xl/160=one  four-hundredth  of  a  grain. 

The  dose  of  silver  nitrate  is  1/5  grain.  This 
multiplied  by  .4=.08  grain.  The  dose  of  calomel 
as  a  laxative  is  2  grains,  .4X2=.8  grain. 

3,  (a)  What  is  a  narcotic,  corrosive,  and  irritant 
poison?  Give  an  example  of  each,  also  the  dose, 
antidote,  and  symptoms  of  poisoning.  (&)  What  are 
the  symptoms  and  treatment  of  poisoning  by  cam- 
phor, oxalic  acid,  nux  vomica,  sugar  of  lead,  oil  of 
pennyroyal,  chloral  hydrate,  and  aconite? 

(a)  A  narcotic  poison  induces  sleep  followed  by 
coma  and  finally  death.  A  corrosive  poison  causes 
suppuration  which  may  be  followed  by  gangrene. 
An  irritant  poison  is  one  which  applied  to  the  skin 
in  sufficient  quantities  produces  much  vascular  ex- 
citement. An  example  of  a  narcotic  poison  is  opium. 
The  dose  is  1>^  grains.  The  antidote  is  tannic  acid 
followed  by  injections  of  strychnine.  The  symp- 
toms are  those  of  extreme  fatigue.  The  victim 
shows  a  desire  to  sleep  and  must  be  forced  to  walk 


to  sustain  the  respiration.     Carbolic  acid  is  an  ex- 
ample of  a  corrosive  poison.     The  dose  is  1  grain. 
The  antidote  is  dilute  alcohol.     When  a  large  dose 
of  phenol  (30  Cc.  or  more)  is  swallowed,  the  pa- 
tient is  rendered  rapidly  unconscious,  or  may  drop 
dead  from  paralysis  of  respiration.     If  a  smaller 
toxic  dose  is  taken,  there  is  severe  burning  pain  in 
the  mouth,  throat  and  stomach,  dizziness,  faintness, 
and  great  depression.     Cantharides  is  an  irritant 
poison.     The  dose  is  ^  grain.     The  symptoms  are 
a  stinging  sensation  in  the  mouth  and  throat  fol- 
lowed by  nausea  and  vomiting  of  glairy  mucus. 
Micturition  is  painful  and  there  is  obstinate  pria- 
pism.   Empty  the  stomach,     {h)  The  symptoms  of 
poisoning  by  camphor  are  giddiness,  faintness,  burn- 
ing pain  in  the  stomach,  delirium,  and  general  par- 
alysis.   Empty  the  stomach  and  give  strong  drinks. 
Aconite   is   an   effective   antagonist   also.      Oxalic 
acid     in     large     doses     (15     to     30     grains)     in 
concentrated  solution  is  followed  by  severe  burning 
in  the  stomach  and  vomiting.    Then  follows  a  com- 
plete   collapse.       Profound    insensibility    precedes 
death.   Give  chalk  or  lime-water.   Poisonous  doses  of 
strychnine  induce  tetanic  convulsions.   Generally  the 
position  of  the  body  is  that  of  opisthotonus  and  the 
face  assumes  a  peculiar  sardonic  grin  owing  to  con- 
traction of  the  muscles.     Chloral  hydrate  is  an  ef- 
ficient antidote.    At  the  start  wash  out  the  stomach 
with  a  one-per-cent  solution  of  potassium  perman- 
ganate.    Lead  acetate  causes  nausea  and  vomiting. 
There  is  great  prostration  and  cramps.     If  the  case 
continues,  there  is  "wrist  drop"  and  a  blue  or  black 
line  on  the  edge  of  the  gum.     Constipation  is  also 
one  of  the  symptoms.     The  treatment  consists  of 
washing  out  the  stomach,  giving  an  emetic  of  apo- 
morphine  if  there  has  been  no  vomiting,  and  follow 
with   a   soluble   sulphate.      Oil   of   pennyroyal,    if 
given  in  excessive  doses  for  suppressed  menses  or 
for  inducing  abortion,  causes  death  from  narcosis. 
Give  respiratory  and  cardiac  stimulants.     Chloral 
hydrate   induces    sleep   and    later   profound    coma. 
The  patient  dies  from  respiratory  paralysis.    Empty 
the  stomach  with  a  stomach-tube  and  give  strych- 
nine.    Aconite  causes  a  tingling  sensation  in  the 
tongue  and  throat  and  increases  the  flow  of  saliva. 
There    is    nausea,    and    later    death    occurs    from 
respiratory  or  cardiac  failure.     The  treatment  con- 
sists of  evacuating  the  stomach  and  giving  digitalis 
and  atropine  to  support  the  respiration. 

{To  be  continued.) 
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DOLLAR  IDEAS. 


A  SUGGESTION  FOR  THE  PRESCRIPTION  FILE. 

IV.  H.  Ward,  Tuscaloosa,  Ala.:  I  have  an  idea 
that  might  be  of  service  to  some  of  our  brother  phar- 
macists, I  have  tried  to  make  a  drawing  which 
will  give  you  an  idea  of  one  of  my  prescription  files. 

4 h 


The  device  is  made  by  binding  a  piece  of  glass, 
about  four  by  seven  inches,  with  adhesive  strips 
around  the  edges,  thus  making  hinges  of  them. 
Then  I  use  a  small  strip  as  a  handle  to  raise  the 
glass  up  and  down  on  the  desk.  This  holds  the  pre- 
scription in  place  and  allows  the  compounder  to 
read  it  clearly  before  recording  it. 


A  MORTAR  RACK. 


Laurence  Prudhome,  Detroit,  Mich.:  I  have 
found  it  hard  to  pick  out  the  right  mortar  when 
they  are  either  on  a  shelf  or  in  a  drawer.  I  have 
devised  an  apparatus  which  can  be  easily  made  and 
keeps  the  mortars  handy. 


^»^.^ 


Take  a  soft  piece  of  pine  wood  and  cut  a  hole  in 
it  a  little  larger  than  the  bottom  of  a  mortar.  It 
will  support  the  mortar  well.  Then,  too,  holes  may 
be  bored  near  the  mortar  to  hold  the  pounder,  but 
they  must  not  be  too  big.  One  can  make  as  many 
holes  as  he  has  mortars  and  pounders,  but  care  must 


be  exercised  not  to  have 
mortars  will  slip  through, 
be  found  a  handy  thing. 


the  holes  too  big  or  the 
This  mortar  holder  will 


REMOVING  PROTARGOL  STAINS  FROM 
MORTARS. 

Wheaton  B.  Clarke,  Chatham,  N.  Y.:  Very  often, 
after  making  a  solution  of  protargol,  I  have  found 
it  impossible  to  remove  the  stains  from  the  Wedg- 
wood mortar  in  which  the  solution  was  made.  We 
have  been  using  one  expressly  for  that  purpose, 
acids,  chlorine,  or  even  scouring  agents  having  no 
effect.  After  experimenting  for  some  time,  I  found 
that  by  adding  a  small  quantity  of  tincture  ferric 
chloride  a  green  coating  resulted,  which  was  easily 
removed  by  a  little  oxalic  acid  and  a  thorough  wash- 
ing with  water.  The  inner  surface  is  rendered  as 
white  and  clean  as  new. 


A  ROUNDWORM  KILLER. 

Jewell  Still,  Umpire,  Arkansas:  The  following 
formula  will  kill  roundworms : 

Santonin 50   grains. 

Turpentine 1  ounce. 

Oil  of  wormseed l4  ounce. 

Oil  of  anise %  ounce. 

Alcohol 1   ounce. 

Powdered  acacia,  a  sufficient  quantity. 

Castor  oil,  enough  to  make 1  pint. 

Dissolve  the  santonin  in  the  alcohol,  then  add  the  other 
ingredients,  and  shake  until  a  perfect  emulsion  is  produced. 

This  is  a  well-tried  remedy  for  roundworms,  and 
may  be  put  up  in  two-ounce  vials  and  sold  for  35 
cents. 

YOUR  AD.  ON  BOOK-MARKS. 

C.  L.  Deyo,  Seattle,  Washington:  Any  drug 
store  which  handles  magazines  and  periodicals  will 
find  this  a  good  scheme.  Have  book-marks  printed 
equal  in  number  to  the  magazines  sold  each  month. 
Insert  one  of  these  markers  in  every  journal  at  the 
time  of  the  sale.  On  one  side  of  the  marker  one 
can  say :  "You  will  need  during  this  month  of  Janu- 
ary Cold  Cream  for  chaps;  our  Cough  Syrup  for 
that  cough;  Hot-water  Bottles,  etc.,  etc."  At  the 
bottom  add:  "We  have  them  all,  give  us  a  call." 
On  the  reverse  side  have  your  card.  These  markers 
can  be  printed  to  suit  each  month  of  the  year  and 
will  be  read  by  many.     Printers'  ink  is  cheap. 
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FINANCING. 

This  is  a  phase  of  business  almost  entirely  over- 
looked by  too  many  druggists,  either  through  lack  of 
appreciation  of  its  importance  or  knowledge  of  its 
detail.  By  judicious  financing  the  yearly  profits  of 
almost  any  business  can  be  materially  increased.  A 
measure  of  attention  diverted  from  the  trading  end 
to  the  financing  end  will  pay.  A  contributor  to 
Business  devotes  some  space  to  the  subject  of  dis- 
counts, and  supplies  the  following  illustration  to 
show  how  it  works  out  in  added  profit  in  these  days 
of  keen  competition  and  narrow  margins : 

"Some  time  ago  a  customer  of  a  certain  house  was 
found  to  be  very  tardy  in  his  payments.  Investiga- 
tion of  his  statements  made  to  the  commercial 
agencies  showed  that  he  was  in  good  financial  condi- 
tion, having  a  surplus  of  some  $20,000  over  all  in- 
debtedness. He  carried  a  stock  of  about  $10,000. 
His  annual  sales  were  about  $30,000,  which  would 
indicate  that  he  turned  his  stock  about  three  times 
a  year.  In  other  words,  with  a  capital  in  use  of  only 
$10,000  he  was  doing  a  business  three  times  that 
volume  in  amount.  This  is  an  important  fact  to 
bear  in  mind.  It  was  found  further  upon  investiga- 
tion that  this  merchant,  in  common  with  many 
others,  had  gained  the  idea  that  he  could  place  his 
money  in  outside  investments  to  better  advantage 
than  would  follow  from  using  it  in  his  business. 

"Finally,  I  had  the  opportunity  to  do  some  figur- 
ing for  this  man.  In  some  lines  of  goods  which 
he  carried  he  received  a  discount  of  6  per  cent  on 
bills  paid  in  ten  days.  In  other  lines  the  discounts 
varied,  grading  down  to  2  per  cent  for  the  mini- 
mum. The  average  discount  allowed  for  prompt 
settlement  was  4  per  cent.  It  was  soon  made  clear 
that,  inasmuch  as  the  capital  employed,  say  $10,000, 
was  used  for  purchases  three  times  a  year,  and  each 
time  by  claiming  discounts  was  entitled  to  4  per 
cent,  it  was  possible  to  make  a  discount  of  12  per 
cent  per  annum  upon  the  investment  through  this 
means  alone.  The  merchant  at  once  perceived  that 
a  yearly  income  of  $1200  upon  a  capital  of  $10,000 
is  a  much  better  return  than  he  could  expect  from 
any  outside  operations  that  are  absolutely  safe. 
Such  a  return  for  prompt  payments  will  go  far  to- 
ward making  any  business  an  unqualified  success. 


One  prominent  merchant  whose  annual  trade  is  very 
large,  recently  asserted  that  he  is  entirely  satisfied 
with  the  profit  from  his  cash  discounts  as  the  net 
return  from  the  business.  The  question  arises  in 
many  cases  how  to  take  advantage  of  discounts 
when  ready  cash  is  not  at  hand.  This,  however,  is 
a  problem  of  no  very  great  difficulty,  provided  the 
business  is  in  good  condition  and  shows  by  the  rela- 
tion of  live  assets  to  liabilities  that  the  merchant 
is  entirely  solvent  and  in  possession  of  a  reasonable 
surplus,  and,  of  course,  is  of  unexceptionable  char- 
acter. 

"Money  is  plentiful  in  the  banks,  and  bankers 
are  always  ready  to  lend  to  responsible  borrowers. 
The  rate  of  discount  at  which  money  can  be  secured 
from  a  bank  is  rarely  above  6  per  cent  per  annum. 
Accordingly,  the  merchant  who  occasionally  borrows 
from  his  bank  for  the  purpose  of  claiming  discounts 
which  net  him  12  per  cent  per  annum,  is  enabled  to 
make  a  clear  profit  of  6  per  cent  upon  the  transac- 
tions. Or  where  he  borrows  for  all  his  payments, 
with  a  business  of  the  size  mentioned  above,  there 
is  still  a  gain  of  $600  in  discounts.  These  facts 
clearly  show  that  every  merchant  who  does  not  ar- 
range to  discount  his  purchases  is  neglecting  a  very 
important  source  of  profit." 


SUPERFLUOUS   FORMULAS   OF  THE   NATIONAL 
FORMULARY. 

I  have  run  across  a  few  formulas  in  the  N.  F. 
that  I  think  are  superfluous.  In  a  very  humble  way 
I  beg  to  offer  these  few  suggestions  to  the  Revision 
Committee  through  the  medium  of  this  paper : 

The  first  preparation  in  the  book.  Aromatic  Vine- 
gar, I  do  not  believe  was  ever  prescribed  by  a  phy- 
sician, unless  it  was  "Woodbury,  the  Beauty  Doc- 
tor." 

Following  close  upon  the  formula  for  Aromatic 
Vinegar  is  one  for  Saccharated  Citric  Acid.  This 
is  strictly  a  pharmacist's  working  formula,  and  be- 
longs in  the  Appendix;  likewise  Saccharated  Tar- 
taric Acid,  Saccharated  Sodium  Bicarbonate,  all  of 
the  fluidextracts  (unless  it  is  the  Compound  Buchu) 
and  Compound  Stillingia,  Cochineal  Coloring,  and 
a  number  of  others  throughout  the  book. 

Compound  Tincture  of  Benzoin,  U.  S.  P.,  is  a 
simplified  preparation  intended  to  replace  Trau- 
matic Balsam,  Turlington's  Balsam,  or  Friar's  Bal- 
sam, and  is  sold  as  such  in  nine  out  of  ten  phar- 
macies.    This    formula    should    be    discarded,    re- 
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taining  the  above  names  as  synonyms  of  the  Com- 
pound Tincture  of  Benzoin. 

The  N.  F.  formula  for  Boroglyceride  should  fol- 
low the  U.  S.  P.  process  as  an  alternative  method, 
and  be  dropped  from  the  Formulary. 

Of  Collodions,  we  find  four  in  the  Pharmacopoeia, 
and  four  in  the  Formulary.  They  should  all  be  in 
the  Formulary.  The  situation  is  continually  con- 
fronting you  in  a  study  of  these  two  books,  and  I 
would  like  to  state  right  here  that  I  favor  removing 
all  compounds  from  the  U.  S.  P.  The  present  sep- 
aration of  similar  formulas  into  the  two  books 
borders  in  some  cases  on  a  dangerous  situation,  for 
example:  In  the  Pharmacopoeia  we  have  Liquor 
Sodii  Arsenatis,  dose  3  minims,  a  one-per-cent 
solution  of  the  dried  salt.  In  the  Formulary  we 
have  Liquor  Sodii  Arsenatis,  Pearson's,  just 
1/lOth  as  strong.  If  necessary  to  retain  both  of 
these  formulas,  which  I  do  not  admit,  they  surely 
should  be  in  the  same  book,  so  that  the  physician 
cannot  miss  being  made  aware  of  the  existence  of 
both. 

The  formula  for  Elixir  Adjuvans,  U.S.P.,  is 
Fluidextract  of  Licorice,  120  Cc,  to  880  Cc.  of 
Simple  Elixir.  Elixir  Licorice,  N.  F.,  is  made  of 
125  Cc.  Fluidextract  of  Licorice  and  875  Cc.  of 
Simple  Elixir — almost  identical.  One  or  the  other 
could  be  dropped  without  being  missed. 

Must  we  continue  to  have  Elixir  of  Phosphate  of 
Iron  and  Elixir  of  Pyrophosphate  of  Iron,  when 
they  are  therapeutically  identical? 

We  have  Elixir  of  Hypophosphites  and  Syrup  of 
Hypophosphites.  The  solution  is  an  agreeably 
flavored  preparation  containing  glycerin  instead  of 
sugar,  very  similar  to  the  syrup,  but  differs  a  little  in 
strength,  and  should  replace  the  elixir,  allowing  the 
latter  to  be  dropped.  I  would  make  the  same  rec- 
ommendation as  to  Compound  Syrup  of  Hypophos- 
phites, U.S. P.,  and  Compound  Solution  of  Hypo- 
phosphites, N.F. — Portions  of  a  paper  read  by 
Augustus  Carrier  Taylor  at  a  meeting  of  the 
Washington,  D.  C,  branch  of  the  A.  Ph.  A. 


THE  BARBER-SURGEON. 

As  our  interest  in  the  history  of  medicine,  and 
particularly  in  the  development  of  surgical  practice, 
grows,  we  find  the  so-called  barber-surgeon  an 
increasingly   entertaining   figure.       An    interesting 


account  of  the  barber-surgeon's  place  in  medicine 
has  recently  been  given  in  Mumford's  volume  of 
biographical  essays,  entitled  "Surgical  Memoirs  and 
Other  Essays,"  and  our  attention  is  again  called  to 
the  matter  by  comments  in  the  Lancet  on  speeches 
made  at  the  sexcentenary  dinner  of  the  Worshipful 
Company  of  Barbers.  On  this  occasion  the  discus- 
sion turned  upon  the  question  as  to  whether  histor- 
ical evidence  showed  the  physician  or  the  surgeon 
to  be  the  senior  practitioner.  In  Hippocratic  days 
no  sharp  distinction  was  drawn  between  medical 
and  surgical  practitioners.  Then,  as  in  fact  ever 
since,  the  physician  did  much  surgery,  but  even  at 
that  remote  period  certain  operations  were  consid- 
ered beneath  the  dignity  of  the  physician,  fore- 
stalling the  curiously  degraded  position  in  which 
surgery  found  itself  during  the  middle  ages.  In 
the  Oath  of  Hippocrates  lithotomy  was  not  to  be 
performed  by  a  physician.  Why  this  restriction 
was  made  is  not  clear,  but  very  possibly  specialism 
was  even  then  developed  to  such  a  point  that  this 
operation  was  wisely  left  in  the  hands  of  the 
surgeon. 

Before  the  Norman  conquest  surgery  played  a 
small  part  in  English  medicine.  What  was  done 
was  carried  out  either  by  priests  or  barbers.  Bleed- 
ing was  then  popular,  and  it  is  probable  that  the 
possession  of  razors  made  the  barbers  natural  op- 
erators in  this  field.  It  may  not  be  generally  known 
that  the  barber  poles  still  in  existence  represent  the 
staff  held  by  the  patient  to  bring  the  veins  into 
prominence ;  the  white  spiral  represents  the  bandage 
used  to  increase  the  amount  of  blood  in  the  arm, 
and  secondarily,  as  a  dressing  for  the  wound.  If 
we  are  to  consider  the  barber-surgeon  as  the  earliest 
representative  of  surgical  art,  which  no  doubt  is 
open  to  many  historical  objections,  surgery  must 
be  regarded  as  an  'outgrowth  of  its  older  sister, 
medicine.  On  the  other  hand,  our  contemporary, 
we  think,  correctly  maintains  that  whatever  evi- 
dence we  have  from  classical  sources  is  rather  in 
favor  of  the  seniority  of  surgery,  inasmuch  as  in 
classical  writings  injuries  are  spoken  of  before  the 
treatment  of  conditions  which  we  should  now  call 
medical.  In  view  of  the  activities  of  ancient  peo- 
ples in  war,  it  would  certainly  be  natural  that  the 
care  of  wounds  and  injuries  be  given  first  place  in 
their  medical  practice.— Boston  Medical  and  Sur- 
gical Journal. 
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HIS  OPINIONS  AND  HIS  PRACTICE  REGARDING 

THE  SALE  OF  LIQUOR. 
To  the  Editors: 

I  am  always  looking  forward  to  the  next  issue  of 
the  Bulletin  to  get  in  touch  with  the  drug  world. 
In  the  December  issue  I  find  two  articles  entitled 
"A  Prescription  No  Defense  in  the  Sale  of  Liquor 
and  Narcotics"  and  "The  Liquor  Situation  in  Phar- 
macy." Both  give  food  for  thought.  The  two  ar- 
ticles in  question  make  it  plain  that  the  public  senti- 
ment must  be  reckoned  with. 

The  sooner  the  wide-awake  druggist  realizes  that 
it  is  expected  of  him  as  a  professional  man  to  help 
eliminate  the  liquor  curse  and  obliterate  all  sus- 
picion from  his  business,  the  sooner  will  he  win  the 
respect  and  admiration  due  him  as  an  educator. 

It  is  easily  done.  Throw  out  liquor  from  the 
store !  If  Uncle  Samuel  needs  money,  why  not  pay 
him  out  of  the  proceeds  of  honorable  and  clean  sales 
rather  than  from  the  proceeds  of  a  vice  that  has 
produced  a  cancer-sore  in  this  nation? 

The  druggist  has  been  made  a  mark  of  ridicule 
long  enough  by  the  saloon  man  and  the  public  in 
general.  And  hasn't  the  public  had  a  little  ground 
for  its  complaints?  In  the  first  place,  why  should 
a  prescription  for  whisky  or  brandy  be  necessary 
when  some  of  our  reliable  N.  F.  preparations  would 
answer  far  better? 

Why  is  it  that  some  stomach-aches  cannot  find 
relief  in  anything  outside  of  whisky  or  brandy? 
Why?  Because  the  whisky  habit  has  been  formed. 
I  have  an  occasional  stranger  call  in  and  ask  for 
whisky  or  brandy,  and  the  following  conversation 
usually  takes  place : 

"Mr.  Steiner,  can  you  let  me  have  a  pint  of 
whisky  or  brandy?" 

"What  do  you  want  it  for?" 

"Dysentery." 

"Have  you  seen  a  doctor?" 

"No,  it's  not  bad  enough  for  that." 

"Well,  I  have  a  preparation  here  made  expressly 
for  dysentery." 

"Haven't  you  got  any  whisky?" 

"No,  I  do  not  handle  it." 

"Oh,  well,  nothing  save  whisky  or  brandy  ever 
stops  my  dysentery !" 

What  liars  it  makes  out  of  men! 


I  quit  selling  liquor  two  years  ago,  when  my  State 
and  government  licenses  were  still  good  for  six  more 
months.  The  abuse  by  the  public  of  the  "medicinal 
use"  fake  caused  me  to  make  this  decision,  and  I 
have  never  regretted  it.  My  sales  now  are  twice 
what  they  were  then,  and  the  advertising  I  have  re- 
ceived through  my  stand  on  the  liquor  question  has 
been  priceless.  Not  only  has  it  brought  me  more 
trade,  but  also  a  better,  cleaner  trade  and  more  cash 
business.  I  have  the  satisfaction  of  knowing,  too, 
that  I  am  not  contributing  to  the  liquor  evil. 

One  man  had  been  getting  liquor  from  me  (this 
was  over  two  years  ago)  for  his  "sick  wife."  She 
must  have  been  very  sick,  for  the  dose  was  repeated 
every  day,  until  the  "sick  wife"  called  on  me  and 
said  that  if  I  sold  her  hubby  any  more  whisky  she 
would  make  it  hot  for  me.  Of  course  I  quit  selling 
hubby  whisky,  but  his  friends  whom  I  thought  I 
could  trust  were  suddenly  taken  sick  with  various 
ailments  which  nothing  save  whisky  could  cure,  and 
I  received  another  call  from  "hubby's  sick  wife." 
When  I  explained  and  promised  not  to  sell  even  to 
his  friends  she  went  away  satisfied.  Whom  can 
you  trust   with  such  a  vice  ? 

Wake  up !  Think !  Get  a  map  showing  the  lay  of 
the  liquor  and  anti-liquor  forces.  Seventy  per  cent 
of  the  map  of  the  United  States  is  now  painted 
white,  and  I  for  one  wish  it  were  all  white.  White 
stands  as  an  emblem  of  purity. 

The  State  of  Washington  is  not  a  prohibition 
State,  but  you  will  find  some  white  parts  on  the 
map,  and  they  have  come  to  stay  and  will  spread 
until  they  reach  others.  I  shall  do  all  in  my  power 
to  help  the  cause  along  and  prevent  a  repetition  of 
the  disgrace  which  has  overtaken  the  druggists  of 
some  sections.  Emil  E.  Steiner. 

Lowell,  Washington. 


WHAT  DID  HE  WANT,  ANYWAY? 

To  the  Editors: 

I  send  you  herewith  a  contribution  for  your  curio 
box,  which  I  believe  should  take  first  prize.  In  an 
experience  in  pharmacy  so  long  that  I  hesitate  to 
name  the  years,  I  have  never  seen  anything  so  pa- 
thetically curious.     Here  is  the  letter : 

Having  heard  your  name  and  address  in  a  certain  news- 
paper that  you  are  the  best  physician's  Doctors  in  the  town 
of  Omaha  positively,  and  I  beg  respectfully  to  submit  this 
my  humble  application  to  apply  some  medicine  which  is  suit- 
able for  books  learning.  I  am  too  pitying  for  my  memoir 
both  my  own  language  and  English  grammar.     I  am  not  a 
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dull  nor  deaf;  But  I  can  read  any  kind  of  books  I  require 
to  read,  immediately  I  will  forget  when  I  closed  them  I  can- 
not remember  even  a  common  page  in  my  memoir,  also  I 
am  a  complete  sound,  I  cannot  know  the  means.  I  appeal  to 
your  Institution  to  try  your  best  and  take  my  course  into 
consideration  for  suitable  medicine  which  will  suit  me  to 
know  my  language  I  require  to  learn  I  am  waiting  for  your 
price  list  and  samples.  I  may  select  and  send  you  my  orders. 
Let  me  know  if  you  have  any  medicine  for  learning  not  to 
forget  any  time.  I  want  a  man  from  north  American  Indian 
who  knows  how  to  make  a  Herbal  medicine  for  learning, 
because  I  have  spended  too  much  money  for  Doctor's  without 
success.  For  God  help  if  you  cannot  get  me  some  medicine 
which  is  strong  for  education.  Try  and  fine  me  some  north 
american  medicine  man  and  his  address  I  may  write  him  di- 
rect, and  also  a  woman  medicine  for  pregnant.  I  leave  the 
whole  to  your  self  and  shall  expect  to  hear  from  you  soon. 
I  beg  to  remain  with  my  best  regfard. 

I  am  your  most  obedent  and  faithful  servant. 

We  have  not  answered  this  luminous  communi- 
cation because  we  feel  keenly  that  the  limitations  of 
our  knowledge  of  pathology  and  therapeutics  would 
hardly  warrant  our  rendering  service. 

Omaha,  Neb.  Charles  R.  ShermAN. 


THE  SCIENTIFIC  SECTION  OF  THE  A.  PH.  A. 

To  the   Members   of   The   American    Pharmaceutical   Asso- 
ciation : 

The  annual  meeting  of  the  American  Pharmaceu- 
tical Association,  to  be  held  in  Richmond,  Va.,  the 
week  following  May  2,  1910,  offers  the  last  and  in 
many  respects  the  most  favorable  opportunity  to 
discuss  matters  of  scientific  interest  in  connection 
with  the  Pharmacopoeia  of  the  United  States,  pre- 
vious to  the  meeting  of  the  Pharmacopaial  Conven- 
tion to  be  held  in  Washington  May  10,  1910. 

The  officers  of  the  Section  on  Scientific  Papers, 
recognizing  the  importance  of  this  opportunity,  have 
requested  and  have  been  granted  the  privilege  of 
holding  as  many  adjourned  sessions  of  the  section  as 
will  be  necessary  to  afford  ample  time  to  read  and. 
discuss  all  of  the  communications  that  may  be  of- 
fered. 

To  insure  profitable  and  comprehensive  discus- 
sions it  will  be  necessary  to  limit  the  number  of 
communications  presented  at  each  session,  and,  as 
the  sessions  themselves  are  in  turn  limited,  the  com- 
mittee would  request  that  all  members  of  the  asso- 
ciation who  are  interested  in  the  work  of  the  Section 
on  Scientific  Papers  will  promptly  announce  their 
willingness  to  contribute  to  the  programme  and  to 
indicate,  approximately,  the  time  that  they  will  re- 
quire to  present  their  communications. 


Trusting  that  the  officers  of  the  Section  will  re- 
ceive the  hearty  cooperation  of  the  members  of  the 
Association,  I  am,  fraternally  yours, 

M.  I.  WlLBERT^ 

Chairman. 
25th  and  E  Sts.,  N.  W.,  Washington,  Jan.  10,  1910. 


STILL   ANOTHER   REMITTANCE   BLANK. 
To  the  Editors : 

In  the  July  and  November  numbers  of  the  Bul- 
letin for  last  year  you  reproduced  two  remittance 
blanks  in  the  department  of  Business  Hints.  Nat- 
urally partial  to  things  of  our  own  creation,  we 


R.    A.   AUSTIN 
oauooisT 

0*ntl*Mn :-                         ' 

Cnclood  pl««s«  rind  ohcok  to  cover 
littroloa*  per  appended  ctAteaent. 

Very  Truly  Youre, 

?■ 

MWAIMt 

•MOUNT                               1 

CH- 

LiL 

JL/ 

u 

If 

O,^  »-^i,  —  /i-^  /i^  ^ 

j».\rT 

JU 

7 

>¥ 

• 

JJi 

*«*  ««~-f«_  A^mA^  A,mxl 

A.'l 

(<x 

TOTAL 

rt 

r$ 

rr 

CMMT 

*►  Mw.  a^jL  o^f 

J^ 

^    ^  ^M^,    KtSa.tj^ 

(f 

n. 

tfuUli.    >»t».l».r- 

/ 

^ 

f' 

r¥ 

MWTTAMCt 

tf 

fi 

submit  another  blank  which  we  are  using.  It  cov- 
ers the  entire  transaction. 

The  above  reproduction  represents  the  blank 
greatly  reduced  in  size.  The  original  is  5>^  by  8^ 
inches  in  dimensions.  R.  A.  Austin. 

Cairo,  N.  Y. 


MR.  GODBOLD  WANTS  THE  A.  PH.  A.  TO  GO  TO 

NEW  ORLEANS  IN  1911. 
To  the  Editors: 

The  druggists  of  Louisiana,  and  particularly  of 
New  Orleans,  are  very  anxious  to  have  the  Ameri- 
can Pharmaceutical  Association  meet  in  this  city  in 
the  spring  of  1911.  Inasmuch  as  the  Richmond 
meeting  this  year  will  be  held  in  May,  the  meeting 
next  year  could  be  held  in  May  also  without  any 
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embarrassment  or  inconvenience.  We  could  scarcely 
expect  the  association  to  come  here  in  August  or 
September,  the  usual  date  of  the  meeting,  as  the 
temperature  would  not  permit  it. 

It  has  been  just  twenty  years — or  will  be  in  1911 
— since  the  A.  Ph.  A.  met  in  New  Orleans,  and  we 
are  very  anxious  to  show  those  who  came  here 
twenty  years  ago  the  improvements  made  in  the 
city,  especially  in  the  matter  of  hotel  accommoda- 
tions and  places  suitable  for  conventions.  We  can 
certainly  give  the  association  a  good  time. 

I  understand  that  Boston  wants  the  meeting  in 
1911,  Now  we  don't  want  to  rob  Boston  of  any 
pleasure,  but  I  think  the  matter  can  be  arranged 
very  amicably.  I  have  just  written  Mr.  Godding 
and  asked  him  to  concede  1911  to  New  Orleans 
with  Eberle  for  president,  and  then  let  us  go  to 
Boston  in  1912  with  Godding  for  president!  I  be- 
lieve that  the  Committee  on  Time  and  Place  of 
Meeting  will  favor  New  Orleans  if  we  can  show 
them  we  are  really  in  earnest  in  our  effort  to  have 
the  meeting  here.  We  issued  an  invitation  to  the  A. 
Ph.  A.  to  come  here  in  1910,  but  since  it  turned  out 
that  the  1910  meeting  had  to  be  held  somewhere 
near  Washington,  and  we  were  consequently  side- 
tracked, it  seems  only  fair  to  come  to  us  next  year 
instead.  F.  C.  Godbold. 

New  Orleans. 


SHE  DIDN'T  WANT  AN  ANTISEPTIC! 

To  the  Editors: 

You  have  been  publishing  quite  a  collection  of 
funny  orders  in  the  Bulletin  of  Pharmacy,  but 
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translation:     "Mr.  Louie  Reitzammer,  Please  mix 
some  calomel  capsules  and   some  liniment  to  rub 
(not  antiseptic)  she  want  liniment,  charge  to  John- 
nie Jones."  L.  Reitzammer. 
Arkansas  City,  Ark. 


EVIDENTLY  HE  WANTED  A  HAIR  OIL. 

To  the  Editors: 

I  am  sending  you  herewith  a  customer's  order 
which  I  picked  up  not  long  ago  in  the  store  of  the 


H.  C.  Jackson  Drug  Co.,  Austin,  Texas.    The  Eng- 
lish can  be  puzzled  out  after  a  little  care. 

T.  B.  Snodgrass. 


LIQUID  BLUING. 

To  the  Editors: 

I  noticed  J.  M.  P.'s  request  for  a  liquid  bluing 
and  the  formula  you  published  in  the  department  of 
Queries  of  the  December  issue.  I  have  used  the 
following  solution  in  my  home  laundering  for  more 
than  twenty-five  years  and  have  found  it  entirely 
satisfactory.  It  is  as  good  as,  or  better  than,  the 
ordinary  wash-blue  bought  in  bottles  from  grocers, 
besides  being  very  cheap. 

Fiemann's  soluble  blue J^  ounce. 

Rain  water 1  quart. 

Mix. 

East  St.  Louis,  111.  H.  F.  Bader. 


COULD  YOU  MAKE  IT  OUT? 

To  the  Editors: 

How  is  this  for  a  sample  of  what  we  have  to  go 
up  against  with  ignorant  customers? 

A  boy  came  into  the  store  and  said :  "Say,  Mis- 
ter, my  sister's  got  lice  on  her  head.  I  want  some 
birdseed  to  kill  'em." 

Very  naturally  he  got  the  tincture  of  larkspur 
seed.    He  had  a  line  on  the  bird  all  right ! 

Stamford,  N.  Y.  E.  C.  HanFORD. 


I  have  one  that  is  entitled  to  the  prize.  After  a  good 
deal  of  ingenuity  we  have  worked  out  the  following 


To  the  Editors : 

We  enjoy  the   Bulletin   from  start  to  finish 
and  cannot  see  a  dull  line  in  it  from  front  to  back! 

McLeansboro,  Illinois.  t      j^    SmitH 
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BUSINESS  HINTS. 


Advertising  a  Cold  Remedy. — 

L.  Z.  Lantz,  Ph.G.,  of  Oak  Harbor,  Ohio,  has  several 
preparations  which  he  advertises  directly  to  the  laity.  He 
distributes  a  folder  9J/2  by  12^   inches  in  size.     The  yellow 
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you  have  ever  iuffered  the  pan^ 
pains  erf  ^ippe  /du  will  realize  how 
mucn  bencr  it  would  have  been  to  avoid 
such  agonies.  The  remedy  known  as 
Lantz's  Quinolax  Cold  Breaker  is  the 
l^arantccd  breaker  of  colds.  A  few 
dowk  taken  in  time  will  break  up  a  cold 
and  a  box  will  usually  destroy  the  worst 
culd.  Safe,  pleasant,  easy  to  take  and 
bcneficient  in  results,  there^s  no  reason  why  you  should  suffer  or  see  oth- 
ers suffer  when  Lantz's  Quinolax  is  at  hand. 

.Sphttinj;  headaches,  aching  limbs,  hackine  coughs,  fevers— all  are  in- 
dicaiiuns  •<(  the  gnpi^c  ur  advanced  colds.  Lantz  s  Quinolax  is  for  your 
immunit>  from  colds  malaria  and  iolluenza  if  only  taken  at  the  colds 
conception.  The  cost  is  so  low— the  results  so  great,  that  no  one  can  af- 
ford not  to  keep  a  box  of  I^ntz's  Quinolax  handy  in  case  of  need.  Go  to 
your  druggist  today  and  get  a  box--or  send  price  by  mail  to  the  maker. 
Remember  it's  Lantz's  Quinolax  you  want- --there's  nothing  else  just  like 
It. 
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color  of  the  paper  sets  off  the  large  black  type  very  well. 
The  character  of  the  ad.  and  the  nature  of  the  products  men- 
tioned may  be  seen  from  the  accompanying  reproduction. 

How  to  Become  a  Bankrupt. — 

The  Confectioners'  Journal  prints  a  few  simple  rules  which 
will  enable  the  tradesman  to  reach  a  goal  so  often  coveted — 
the  bankruptcy  court. 

To  achieve  this  object,  great  care  must  be  taken  never  to 
pay  cash  when  credit  can  be  obtained.  It  is  always  best  to 
keep  one's  money  at  home,  as  he  can  never  tell  what  it  may 
be  needed  for.  Such  trifles  as  ten  or  fifteen  per  cent  discount 
are  not  worth  troubling  about,  and  may  be  fitly  left  for  the 
money-grubbers.  If  one  is  pressed  for  payment,  he  should 
not  attempt  to  raise  the  necessary  amount  by  calling  on 
debtors  to  pay  their  accounts  long  overdue.  Such  action 
might  mean  the  loss  of  valuable  custom.  Rather  than  resort 
to  such  an  extreme  course,  it  would  be  far  better  to  allow 
oneself  to  be  put  into  court.  Thus  a  little  longer  time  is 
obtained  and  the  expense  attendant  upon  such  proceedings  is 
not  very  heavy.  One  should  never  advertise  his  business;  a 
man  doing  a  good  trade  has  no  need  to  puff  his  wares.  If 
his  trade  be  limited,  he  might  better  turn  his  spare  cash  into 
material  for  the  office,  rather  than  spend  it  in  advertising. 
One  should  never  allow  a  rival  tradesman  to  take  an  order 


from  him  if  possible.  It  were  better  to  sell  five  dollars'  worth 
of  goods  for  four.  Small  profit,  in  the  long  run,  answers  best. 
It  is  always  better  to  lose  on  a  sale  than  let  a  neighbor 
have  it.  It  pays  to  use  the  cheapest  materials,  as  that  means 
one  can  save  something  even  at  the  cost  of  reputation.  A 
machine  should  never  be  discarded  until  it  is  absolutely  use- 
less. Extravagance  in  this  direction  is  a  fearful  item  in  the 
annual  bill.  Never  take  stock— that  is  a  most  absurd  and 
antiquated  custom,  and  the  time  wasted  on  such  work  is  the 
most  unremunerative  in  which  a  man  can  be  engaged. 

A  Pretty  Announcement. — 

Recently  the  Rumsey-Borell  Drug  Co.,  of  Philadelphia, 
sent  out  a  souvenir  of  their  new  store  at  the  corner  of  60th 
and  Market  Streets.    It  was  beautifully  gotten  up,  the  covers 


The  cover  of  the  louveiiir  distributed  by  The  Rumsey-Borell  Drug  Co., 
of  Philadelphia. 

practically  being  paper  sachet  bags  embossed  with  violets. 
Purple  cord  and  tassels  completed  a  very  ornamental  an- 
nouncement. The  ink  was  a  light  blue,  the  paper  a  white 
stock,  4  by  4.    The  inside  pages  read  as  follows : 

November  30th,  1907,  we  opened  a  new  Drug  Store  at  the  N.  E. 
corner  of  52d  and  Market  Streets. 

The  reputation  of  this  firm  for  square  dealing  and  money  back  if 
not  satisfied,  has  made  the  success  of  this  Store  phenomenal,  and  we  are 
now  doing  the  largest  retail  drug  business  in  West  Philadelphia. 

We  ask  your  patronage  and  support  for  our  new  Store,  and  assure 
the  public  that  it  will  be  our  aim  to  give  you  an  up-to-date  store  with 
prompt  and  efficient  service. 

SODA — You  no  doubt  have  had  a  glass  of  Soda  Water  or  one.  of 
our  Delicious  Sundaes  at  our  52d  and  Market  Street  Store.  The  same 
good   things  will   be  dispensed   here. 

Our  fountain  is  an  iceless  Lippincott  New  1910  Model,  designed 
and  built  especially  for  this  Store. 

PRESCRIPTIONS — Our  Prescription  Department  is  in  charge  of 
Registered  Graduates  of  the  Philadelphia  College  of  Pharmacy,  and  you 
can  depend  on  having  your  Prescriptions  put  up  accurately  and  strictly 
according  to  your  Doctor's  orders. 

This  Store  will  carry  a  complete  line  of  Toilet  Articles,  Cut  Glass, 
China  and  Bric-a-Brac,  Stationery,  Rubber  Goods,  Manicure  Goods, 
Perfumery. 

CIG.^RS— Smokers  will  find  our  Cigar  Department  complete  with 
the  best  brands  of  Cigars,  Cigarettes,  Smoking  Tobacco,  Pipes,  etc. 

PHONES — 2   Bell   Booth   Phones.     1   Keystone  Phone. 

Phone  your  orders.     Quick  deliveries. 

H.  A.  BORELL, 


W.  A.  RUMSEY, 
In  Business  Since  1880. 


In  Business  Since  1868. 


The  announcement  was  pleasantly  perfumed  and  bore  to 
the  recipient  the  compliments  of  the  Rumsey-Borell  Drug  Co. 
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Annual  Schedule  for  a  Newspaper  Campaign. — 

J.  W.  T.  Knox,  in  a  paper  presented  before  the  Com- 
mercial Section  of  the  A,  Ph.  A.,  offered  this  advertising 
calendar : 

January  6,  Toilet  goods;  13,  manicure  goods;  20,  toilet 
creams;  27,  face  powders,  talcum  powders,  etc. 

February  3,  Dental  preparations;  10,  tooth-brushes;  17, 
toothache  remedies;  24,  tooth  pastes  and  tooth  powders. 

March  3,  Combs  and  brushes;  10,  soaps;  17,  bath  requi- 
sites; 24,  shaving  requisites;  31,  Easter  perfumes. 

April  7,  Everything  for  the  baby;  14,  nursing  bottles  and 
nipples;  21,  baby  foods;  28,  talcum  powders,  creams,  etc. 

May  5,  Soda  fountain  opening;  12,  soda;   19,  ice-cream; 

26,  soda. 

June  2,  Camera  department  and  prise  offer  for  best  ama- 
teur photo;  9,  developing  taught  free;  16,  use  our  dark-room 
free;  23,  cameras;  30,  films,  plates,  and  paper. 

July  7,  Amateur  photo  prise  award  and  display  of  com- 
peting pictures;  14,  soda;  21,  soda;  28,  summer  toilet  goods. 

August  4,  Soda;  11,  soda;  18,  ice-cream;  25,  soda. 

September  1,  Cigar  department;  8,  cigarettes;  15,  cigars; 
22,  pipes,  smoking  tobacco;  29,  cigars. 

October  6,  Rubber  goods;  13,  water-bottles;  20,  syringes; 

27,  trusses. 

November  3,  Water-bottle  sale;  10,  syringes;  17,  toilet 
goods;  24,  holiday  perfumes. 

December  1,  Holiday  goods;  8,  holiday  cigars;  15,  holiday. 
goods;  22,  HOLIDAY  GOODS;  29,  sick-room  supplies. 

Unless  otherwise  indicated,  space  is  five  inches,  double 
column;  italics  indicate  10  inches,  four  columns  wide,  and 
small  caps  10  inches,  seven  columns  wide;  full  position  guar- 
anteed. 

The  above  gives  30  per  cent  of  the  space  to  toilet  goods, 
12  per  cent  each  to  camera,  cigar,  and  rubber  goods  depart- 
ments, 16  per  cent  to  soda,  and  18  per  cent  to  holiday  goods. 

Some  Ethical  Advertising. — 

It  is  well  known  that  Hynson,  Westcott  &  Co.  of  Baltimore 
have  what  is  perhaps  the  most  prominent  "ethical"  pharmacy 
in  the  country.     The  advertising  turned  out  by  this  firm  is 
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DECEMBER,     1909 

NUMBEH    I 

Editorial  Notes  and  Comments 
Satutathn:  The  name  and  contents  of 
this  tittle  publication,  it  is  thought,  will  far 
better  describe  its  character  and  purposes  than 
could  any  collection  of  words  that  might  be 
so  used.  Effort  will  be  made  to  circulate  an 
issue  about  the  middle  of  each  month.  The 
publishers  hope  to  make  each  number  thoroughly 
practical  and  of  real  value  to  the  members  of 


Hydrolysis  of  Bismuth  Subnitrate 


It  may  be  generally  known  to  physicians 
and  pharmacists  that  bismuth  subnitrate  mixed 
with  water  becomes  acid,  due  to  the  formation 
of  nitric  acid.  The  reaction,  from  a  thera- 
peutical sundpomt,  has  been  classed  as  an 
entirely  harmless  one  and  has  only  been  taken 


always  very  professional  in  tone.  We  are  now  in  receipt  of 
Volume  1,  No.  1,  of  the  "Physicians'  Pocket  Pharmacist,"  the 
first  page  of  which  is  shown  in  the  accompanying  reproduc- 
tion. This  little  journal  is  of  a  size  which  enables  it  to  slip 
into  a  No.  6  commercial  envelope,  and  it  is  intended  for 
circulation  regularly  every  month.  The  design  is  to  give  the 
physicians  of  Baltimore  certain  chemical  and  pharmaceutical 
information  of  recent  discovery  which  will  be  of  assistance  to 


them  in  the  writing  of  prescriptions  and  in  the  practice  of 
their  profession.  Incidentally  reference  is  made  to  some  of 
the  medical  specialties  of  the  firm.  The  first  number  discusses 
cocaine  substitutes,  the  liberation  of  nitric  acid  from  bismuth 
subnitrate  by  hydrolysis,  the  facility  with  which  water  is 
taken  up  by  lanolin,  trichloracetic  acid,  mercury  salicylate, 
mercury  biniodide  in  oil,  etc.,  etc.  The  two  columns  into 
which  the  journal  is  divided  are  continued  right  down 
through  every  page,  so  that,  in  reading  the  pamphlet,  you  do 
not  turn  from  one  column  to  the  next  on  each  page. 

A  Menu  Card. — 

The  menu  card  reproduced  in  the  accompanying  half-tone 
is  one  of  those  used  by  the  Standard  Drug  Company  of 
Cleveland  in  its  popular  soda  grill  room.     A  full  description 


Mu£ic  ^rom  H  to  6 
hluB  Swiivtich  C^  CfaidlniSandwicb   10 

Club  .Soi>d.»»Ji  25 

Sv-Tu  Oko' SiBdwich  fis  S.rdinr  Sandwich  10 

Hot  ObocoUuwthWhippedOeMn  and  Wafers  10 

BliK  Prnitt  (h.»  dojc)   I  5  BW  Pomu  (d<.!«i)  25 

OyMM  Cocltteil  (H«lf  doMo)  20    OyMw  Cocktail  (doren)  JO 

Oy»ter  Stow  ( Krr.Ji  ofR  yd  Blw-  l^oiU  i  2S 

I  Gemun  Fried  Cok^  05  Buttwod  RA  05 

I  Royal  J«v»  Coffee  05 

Teu 

Eagbli  Bcukiad  Oolons  Urc«n 

Hal  Be«f  Ta   10  Hot  Malted  Milk   10 

HotNUulCiam  10  Hot  Egg  MaW  .Milk  15 

Hm  Uun  BoolioD  10 
Special  t 


of  this  unique  department  will  be  found  elsewhere  in  this 
issue  in  connection  with  an  article  describing  the  ten  stores 
of  the  Standard  Company. 

An  Automobile  Delivery  Ad. — 

J.  G.  Godding  &  Co.,  of  Boston,  Mass.,  recently  instituted 
an  automobile  delivery  service.  Thinking  that  their  custom- 
ers would  appreciate  this  convenience,  they  sent  out  the  fol- 
lowing announcement : 

AUTOMOBILE  DELIVERY. 

We  take  pleasure  in  announcing  that  we  have  inaugurated  an  auto- 
mobile delivery  service,  covering  Back  Bay,  Brookline  and  Cambridge^ 
as  well  as  down  town  offices. 

Send  or  telephone  orders  early,  and  state  when  they  are  desired. 
Please  allow  reasonable  time  for  compounding  prescriptions. 

We  can  assure  a -service  unsurpassed,  and  prompt  delivery  in  case* 
of  emergency. 

We  feel  sure  our  patrons  will  appreciate  this,  and  we  invite  the 
patronage  of  those  as  yet  not  included  on  our  list  of  customers. 

OuB   Reputation   Insures   Quality. 

Boston,  Dec.  1st,  1909.  Telephone  Connection, 

A  pretty  scroll  border  ran  around  the  text.  The  paper 
was  a  heavy  white  stock  about  the  size  of  writing  stationery 
and  the  ink  a  green  color. 
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PRACTICAL  PHARMACY. 


Tincture  of  White  Soap.— 

The  objections  to  the  tincture  of  green  soap  usually  em- 
ployed by  surgeons  in  preparing  their  hands  and  the  field  of 
operation  are  manifest.  E.  P.  Dunning,  of  the  University 
of  Virginia,  presents  in  the  Old  Dominion  Journal  of  Medi- 
cine and  Surgery,  August,  a  formula  for  a  tincture  of  white 
soap.  The  article  in  which  the  formula  is  mentioned  is  brief 
and  deserves  reprinting: 

It  is  assumed  that  when  a  surgeon  is  washing  up,  in  preparation 
for  an  operation,  the  aim  is  to  thoroughly  clean  the  skm  and  to  remove 
all  grease  and  other  matters  which  are  liable  to  entangle  or  harbor 
bacteria.  For  this  purpose  soft  soap  is  generally  employed,  either  as 
such  or  as  made  up  into  tincture  of  green  soap,  or  other  similar  alcoholic 
solutions. 

Three  objections  to  soft  or  green  soap  appear^  viz.:  (1)  It  carries 
much  free  alkali,  which  tends  to  roughen  the  skin;  (3)  it  has  a  dis- 
agreeable odor,  often  masked  by  the  addition  of  oil  of  lavender  or 
carbolic  acid;  (3)  it  clings  to  the  skin  and  cannot  readily  be  so  com- 
pletely removed  that  no  odor  is  left. 

VVith  the  aim  of  preparing  a  liquid  soap  which  will  not  carry  these 
objections,  I  sought  to  substitute  for  this  use  white  Castile  or  Mar- 
seilles soap.  This  soap  is  soluble  in  about  nine  parts  of  cold  water 
and  in  about  seventeen  parts  of  alcohol,  which  solutions  are  far  too 
dilute  for  the  use  in  question. 

"White  soap,"  however,  is  soluble  in  about  two  parts  of  dilute 
alcohol,  and  the  addition  of  a  little  ammonia  further  increases  this 
solubility,  so  that  with  it  we  can  obtain  a  solution  containing  as  much 
true  soap  as  is  present  in  an  equal  volume  of  tincture  of  green  soap. 
(Note  that  green  soap,  as  sold,  retains  the  glycerin  of  the  oil  and 
much  water.) 

The  name  and  formula  proposed  for  this  preparation  is  as  follows: 

TINCrUKB   or    WHITE    SOAP. 

For  1  gallon. 

Of  white   soap,    Conti's 800  Gm.     1200  Gm. 

Of  ammonia   stronger S5  Cc.        100  Cc. 

Of    alcohol .^...860Cc.      1400  Cc. 

Of  water,   dist 825  Cc.      1800  Cc. 

The  specific  gravity  of  this  if  0.97,  which  is  identical  with  that  of 
tincture  of  green  soap. 

To  make  one  gallon:  Mix  the  liquids  for  it  in  one  gallon  jar  and 
then  add  the  soap,  previously  cut  into  coarse  shavings.  Crowd  all  the 
soap  into  the  jar  and  cover  it  with  a  glass  plate.  After  twelve  hours 
stir,  and  again  stir  after  some  hours.  Allow  the  soap  to  settle  twelve 
hours  and  then  filter,  decant  or  siphon  off  the  clear  liquid  into  a  can, 
v/hich  may  be  kept  closed.  There  will  remain  a  few  ounces  retaining 
the  impurities  of  the  soap,  which  may  be  used  for  lesa  particular  wash- 
ing. If  this  liquid  is  exposed  to  evaporation  for  a  few  hours,  ammonia 
and  alcohol  escape,  and  a  mass  of  the  consistency  of  green  soap  will 
be  obtained. 

This  form  of  soap  alone  has  been  employed  by  the  surgeons  in  the 
University  Hospital  for  the  past  year  or  more.  While  this  preparation 
is  free_  from  the  three  above-mentioned  objections  to  tincture  of  green 
soap,  it  presents  the  additional  advantage  of  costing  but  $1.50  per 
gallon,  and,  if  the  alcohol  be  obtained  tax  free,  the  cost  will  be  about 
sixty  cents  per  gallon,  while  tincture  of  green  soap  will  cost  one  dollar 
or  more. 

Should  Phenolphthalein  Be  Recognized  by  the  U.  S.  P. 
as  a  Therapeutic  Agent? — 

Dr.  P.  E.  Hommell  suggested  at  the  last  annual  meeting 
of  the  New  Jersey  Pharmaceutical  Association  that  phenol- 
phthalein be  recognized  by  the  Pharmacopoeia  as  a  therapeutic 
agent.  Until  recently  this  substance  has  been  used  solely  as 
an  indicator  in  quantitative  analysis.  Dr.  Hommell  reviewed 
the  properties  of  the  drug  as  follows: 

This  white  or  yellowish-white  crystalline  substance  ob- 
tained by  treating  phthalic  anhydride  with  phenol,  is  recog- 
nized by  the  U.  S.  P.  as  a  test  solution  and  test  paper,  and 
is  employed  by  the  chemists  as  an  indicator;  given,  however, 
in  ordinary  doses,  it  seems  to  produce  copious  evacuations, 
in  from  four  to  six  hours,  without  any  disagreeable  effects. 

Physiological  experiments  show  that  there  is  little  or  no 
decomposition  in  the  system  or  elimination  of  phenol,  there 


is  no  irritation  of  the  kidneys,  violent  bowel  action,  or  de- 
rangement of  the  digestive  tract;  its  action  is  mild  and  cer- 
tain, and  is  therefore  a  remedy  of  value  in  the  treatment  of 
habitual  constipation.  Physicians  are  prescribing  it,  to  a 
considerable  extent,  in  a  compressed  tablet  form,  and  also  in 
the  form  of  proprietary  preparations.  A  number  of  com- 
binations are  now  being  advertised  among  the  physicians; 
the  phenolphthalein  being  associated  with  cascara,  podo- 
phyllin,  ipecac,  nux  vomica,  etc.,  and  they  appear  to  give 
desirable  results  in  most  cases. 

On  these  grounds,  Dr.  Hommell  suggested  that  the  next 
U.  S.  P.  recognize  this  pleasant,  efficient  laxative  in  a  satis- 
factory form  which  physicians  could  prescribe. 

"Tasteless"  Castor  Oil- 
Joseph    Weinstein   gave    a    formula    at   the   Los    Angeles 
meeting  of  the  A.   Ph.  A.   for  that  omnipresent  product  in 
pharmacy — a  "tasteless"  castor  oil: 

Castor   oil 12   ounces. 

Flutdextract  of  licorice ^   ounce. 

Fluidextract  of  sarsaparilla 3  drachms. 

Glycerin   le  ounces. 

Oil  of  peppermint. 

Oil  of  anise. 

Oil   of  lemon,   of  each 8   drops. 

The  mucilaginous  character  of  the  licorice  and  the  glycerin 
helps  to  keep  the  castor  oil  in  suspension.  Mr.  Weinstein 
remarked  that  if  he  might  judge  from  his  sale  of  this  prep- 
aration, it  is  very  popular.  He  dispenses  one  ounce  of  it 
with  a  little  carbonated  water  and  charges  10  cents.  He  also 
puts  up  the  product  in  two-ounce  bottles,  for  which  he  gets 
25  cents.  The  bottle  is  given  a  plain  label  and  the  product 
is  merely  called  "Prepared  Castor  Oil." 

Mucilage  of  Acacia. — 

A.  Schleimer,  of  Rutherford,  N.  J.,  writing  in  the  Cana- 
dian Druggist,  had  a  note  or  two  on  the  dispensing  of  muci- 
lage of  acacia.    His  method  is  briefly  this: 

"Measure  the  container  and  take  sufficient  quantities  to 
fill  it  up  to  the  cork,  so  that  there  will  be  as  little  air  space 
as  possible.  Place  the  gum  in  the  bottle  and  wash  with  cold 
water  and  drain.  Add  to  the  g^Jm  the  proper  amount  of 
water  which  has  been  heated  as  hot  as  possible  without  dan- 
ger of  breaking  the  bottle.  Set  it  aside  and  allow  to  cool, 
without  shaking.  After  it  is  thoroughly  cool  add  the  lime 
water,  and  cork.  Carefully  invert  the  bottle,  and  the  gum 
will  dissolve  in  a  reasonably  short  time.  The  object  in  using 
hot  water  is  to  "set"  the  gum  so  that  it  will  stick  together 
and  adhere  to  the  bottom  of  the  bottle  en  masse.  Care  should 
be  taken  to  see  that  it  is  thoroughly  cooled  before  adding 
the  lime  water." 


Professor  Scoville  Addresses  the  Prescott  Club. — On 
Friday  evening,  December  17,  the  doors  of  the  new  Chemistry 
Building  at  Ann  Arbor  were  thrown  open.  The  Prescott 
Qub,  an  organization  of  students  in  the  University  of  Michi- 
gan School  of  Pharmacy,  convened  that  night  to  hear  an  ad- 
dress by  Dr.  W.  L.  Scoville.  Dr.  Scoville,  formerly  a  profes- 
sor in  the  Massachusetts  College  of  Pharmacy,  but  now  em- 
ployed in  the  research  laboratories  of  Parke,  Davis  &  Co., 
gave  an  interesting  talk  to  the  club.  He  dwelt  in  the  main 
on  the  little  things  of  pharmacy  which  in  their  totality  assume 
importance. 
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CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Nuggets  of  Knowledge. — 

Uncle  Sam  purchases  about  $7,000,000  worth  of  fuel  each 
year  for  the  various  departments  of  the  government.  It  is 
all  bought  under  specifications  and  is  tested. 

Liquefied  chlorine  is  being  used  in  the  recovery  of  tin  from 
old  cans,  etc.,  and  is  likely  to  become  a  common  article  of 
commerce. 

Exposing  cider  to  ultraviolet  rays  for  about  three  minutes, 
the  cider  being  in  a  thin  layer,  has  been  found  to  entirely 
arrest  fermentation. 

In  order  to  obtain  perfectly  pure  phenol,  it  must  be  distilled 
out  of  contact  with  oxygen,  because  it  oxidizes  in  part  when 
distilled  in  air. 

Pieces  of  copper  and  iron  have  been  melted  almost  instan- 
taneously by  heat  of  the  sun  only,  in  a  vacuum  apparatus. 
The  heat  is  greatly  intensified  in  the  vacuum. 

Ninety-five  per  cent  nitric  acid  is  being  made  in  Germany 
by  fractional  distillation  with  sulphuric  acid.  The  process 
seems  to  be  simple. 

The  price  of  aluminum  has  been  reduced  m  twelve  years 
from  $575  to  $325  per  ton,  and  the  output  has  increased  from 
3300  to  25,000  tons. 

America  now  uses  as  much  raw  silk  annually  as  did  all  of 
the  world  fifteen  years  ago. 

Tomatoes  and  potatoes  contain  solanine,  a  poisonous  alka- 
loid, but  it  does  not  appear  on  the  label. 

Pectin  is  insoluble  in  water,  but  soluble  in  sugar  solutions, 
and  that's  the  theory  of  jelHes. 

About  fifty  million  dollars  are  to  be  expended  in  the 
Sierras  for  power-development,  mostly  electrical  power,  dur- 
ing the  next  few  years. 

If  a  piece  of  aluminum  foil  be  immersed  in  a  weak  solu- 
tion of  gold  chloride,  a  solution  of  colloidal  gold  having  a 
beautiful  purple  color  is  obtained  after  a  few  hours. 

"Invar"  steel  containing  36  per  cent  of  nickel  is  being  used 
for  instruments  of  precision  when  small  expansion  with 
changes  of  temperature  and  great  elasticity  are  desired. 

Formaldehyde  has  been  found  ineflfective  for  disinfecting 
tubercular  sputum,  probably  because  it  does  not  penetrate 
deeply  enough. 

Radium  emanations  have  been  found  to  produce  no  efifect 
on  trypsin  or  pepsin  digestion. 

An  English  court  has  decided  that  synthetic  camphor  is 
the  equal  of  natural  camphor,  and  may  be  used  in  pharma- 
ceutical preparations. 

Platinum-plated  flasks  are  being  used  for  very  accurate 
work  in  chemical  analysis,  particularly  for  solubility  deter- 
minations. 

Ordinary  charcoal  is  found  to  contain  some  graphite, 
which  modifies  some  of  its  properties. 

Belladonna  leaves  contain  a  vegetable  rennin  which  is  the 
most  resistant  to  heat  of  all  the  rennins. 

A  new  source  of  cinchonine  has  been  found — caterpillar 
excrement!      Probably  that's  why  they  are  bitter. 


Milk-vinegar. — 

A  new  vinegar  is  announced,  made  from  the  waste  milk 
serum  of  butter  and  cheese  factories.  After  extraction  of 
the  milk-sugar,  a  little  cane  or  beet  sugar  is  added,  and  the 
whole  fermented.  The  result  is  said  to  be  a  vinegar  with  a 
flavor  comparing  well  with  that  of  cider  vinegar. 

The  Dirt  Microbe.— 

Mr.  Dyson  says  that  in  making  glycerite  of  boroglycerin, 
a  clean  dish  and  a  clean  rod  will  do  more  toward  producing 
a  colorless  preparation  than  any  other  precautions.  He  pre- 
fers crystallized  boric   acid  also. 

None  Artificial. — 

Jamaica  rum  contains  a  peculiar  flavoring  body  which  is 
characteristic  and  which  has  not  been  found  anywhere  else. 
It  has  the  chemical  properties  of  an  ethereal  oil,  but  its 
composition   is   unknown. 

Hair-again,  on  Me! — 

A  patent  was  recently  issued  in  the  United  States  for  a 
"Hair  Tonic"  composed  of  black  currant  juice,  sugar,  whisky, 
and  port  wine,  to  be  applied  to  the  gullet  in  wineglassful 
doses  pro  re  nata. 


Magnificent  Home  of  the  German  Apothecaries.  — All  our 
readers,  especially  those  of  German  extraction,  will  be  interested  in 
this  view  of  the  beautiful  and  commodious  building  which  is  now  the 
home  of  the  German  Apothecaries'  Association  in  Berlin.  It  stands  on 
3100  square  meters  of  valuable  ground  on  Levetzow  Street,  and  repre- 
sents an  investment  of  $400,000.  The  tasteful  fagade  shown  in  the  cut  is 
embellished  with  medallion  portraits  of  the  distinguished  pharmacists 
Scheele,  Fluckiger,  Hagen,  Sertarner,  Mohr,  Rose.  Dufios,  and 
Brunnengraber. 

Much  of  the  responsibility  in  designing  and  supervising  the  erection 
of  this  Vereinshaus  devolved  upon  a  veteran  apothecary  who  is  well 
known  as  a  warm  friend  of  America  and  the  Americans,  Dr.  Ernst 
Kuhlmann,  the  able  Director  of  the  Syndicate  of  German  Apothecaries. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  {2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following ;  (j)  inquirers  must  in  every  instance  be  reg- 
,  ular  subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Board-of -Pharmacy  Secretaries  in   the   United  States. 

F.  C.  W. — Here  is  a  list  of  the  secretaries  of  the  Amer- 
can  Boards  of  Pharmacy: 

Alabama — E.  P.  Gait,  Selma. 

Arizona — A.  G.  Hulett,  Phoenix. 

Arkansas — J.  F.   Dowdy,  Little  Rock. 

California — Louis  Zeh,   San   Francisco. 

Colorado — S.    L.    Breslcr,    Denver. 

Connecticut — ^J.  A.  Leverty,  Bridgeport 

Delaware — O.  C.   Draper,  Wilmington. 

District  of  Columbia — S.  L.  Hilton,  Washington. 

Florida — D.   W.   Ramsaur,  Palatka. 

Georgia — C.   D.  Jordan,   Monticejlo. 

Idaho — T.  M.  Starrh,  Shoshone. 

Illinois — F.  C.   Dodds,  Springfield. 

Indiana — T.  E.  Otto,   Columbus. 

Iowa — C.  W.  Larson,  Des  Moines. 

Kansas — W.  E.  Sherriff,   Ellsworth. 

Kentucky— T.  W.  Gayle,  Frankfort. 

Louisiana — F.  A.  Earhart,  New  Orleans. 

Maine — F.   A.   Wilson,    Brunswick. 

Maryland — Ephraim  Bacon,    Baltimore. 

Massachusetts — C.  F.   Ripley,  Boston. 

Michigan — W.  A.  Dohany,  Detroit. 

Minnesota — C.  T.  Heller,  Minneapolis. 

Mississippi — L.  H.  Wilkinson,  Indianola. 

Missouri — Charles  Gictner,  St.  Louis. 

Montana — S.  J.  Coffee,  Missoula. 

Nebraska — C.  R.  Sherman,  Omaha. 

New  Hampshire — F.   H.   Wingate,   Nashua. 

New  Jersey — H.  A.  Torden,  Bridgeton. 

New  Mexico — A.  J.  Fischer,  Santa  Fe. 

Nevada — R.   L.  Prouty,  Tonopah. 

New  York — Eastern  Branch — Joseph  Weinstein,  116  West  Sixty- 
eighth  Street,  New  York.  Middle  Branch— W.  L.  Bradt,  Al- 
bany.    Western   Branch — George  Reimann,   Buffalo. 

North  Carolina — F.  W.  Hancock,  Oxford. 

North  Dakota — W.  S.  Parker,  Lisbon. 

Ohio — F.   H.   Frost,  Columbus. 

Oklahoma — J.   C.   Burton,   Stroud. 

Oregon — C.  G.  Huntley,  Oregon  City. 

Pennsylvania — L.  L.  Walton,  Williamsport. 

Rhode  Island — J.  E.  Brennan,  Pawtucket. 

South  Carolina — F.  M.  Smith,  Charleston. 
■  South  Dakota — E.   C.  Bent,  Dell  Rapids. 

Tennessee — I.  B.  Clark,  Nashville. 

Texas— R.  H.  Walker,  Gonzales. 

Utah— W.  H.  Dayton,  Salt  Lake. 

Vermont — D.  F.   Davis,  Barre. 

Virginia — T.  A.  Miller,  Richmond. 

Washington — P.  Jensen,  Tacoma. 

West  Virginia — ^A.  Walker,  Sutton. 

Wisconsin — H.  G.  Ruenzel,  Milwaukee. 

Wyoming — C.  B.  Gunnel,  Evanston, 


The  Alcohol  Question. 

G.  W.  A.  submits  a  hypothetical  argument,  or  possibly  a 
eal  one  for  all  we  know : 

"A  claims  that  there  is  no  legal  diflference  between  'alcohol' 
nd  'alcohol  U.  S.  P.'  B  claims,  on  the  other  hand,  that  alco- 
lol  need  not  be  U.  S.  P.  to  be  labeled  'alcohol.'  Who  is  right, 
k.  or  B?" 

A  is  right.  Any  alcohol  shipped  into  interstate  commerce 
n  an  order  calling  for  "alcohol,"  which  does  not  comply 
i^ith  the  tests  laids  down  by  the  Pharmacopoeia,  is  shipped 
1  violation  of  the  food  and  drugs  act.  Pharmacopoeial  alco- 
ol  must  contain  92.3  per  cent  by  weight,  or  about  94.9  per 
ent  by  volume,  of  pure  ethyl  alcohol,  190  proof,  and  must 


comply  with  definite  tests  which  practically  exclude  the  pres- 
ence of  certain  impurities  known  as  "congeneric  substances." 
This  means  the  article  directed  by  the  regulation  of  the 
treasury  department  to  be  marked  "Alcohol."  Furthermore, 
this  is  the  only  article  recognized  by  the  Pharmacopoeia  to 
be  used  in  the  manufacture  of  official  preparations.  Alcohol 
must  not  be  confounded  with  "commercial  alcohol,"  which 
has  heretofore  been  the  regular  article  of  commerce,  but 
which  the  Federal  law  and  revenue  rulings  now  direct  shall 
not  be  used  in  medicine.  Druggists  should  insist  on  getting 
the  U.  S.  P.  article: 


Red  and  Green  Fires, 

B.  E.  O.— Some  years  ago  W.  A.  Dawson  published  an 
article  in  the  Bulletin  on  this  subject.  He  gave  the  follow- 
ing formula  for  a  red  fire: 

Strontium   nitrate    12  ounces. 

Potassium    chlorate 4  ounces! 

Shellac    4  ounces. 

Lycopodium    3  drachms. 

I  have  a  fifty-pound  salt  box,  one  of  the  kind  that  Rochelle  salt, 
borax,  etc.,  come  packed  in;  the  sides  and  bottom  are  each  of  one  piece 
of  wood,  dove-tailed  and  glued  together  so  that  the  box  is  perfectly 
tight.  Before  using  it  the  first  time,  I  carefully  scraped  the  inside  with 
a  piece  of  glass  to  make  sure  that  no  trace  of  chemicals  remained. 
Strontium  nitrate  is  ordered  of  the  wholesale  house  "granulated,"  as  is 
also  the  shellac  and  the  potassium  chlorate.  The  strontium  salt  was 
first  sifted  into  the  box  through  a  No.  20  sieve  to  free  it  from  lumps. 
The  other  ingredients  are  not  thus  treated,  but  are  simply  dumped  into 
the  box  on  top  of  the  strontium.  The  operator  then  rolls  up  his  sleeves 
and  does  the  mixing,  literally  "by  hand."  There  is  absolutely  no  dan- 
ger by  this  method  of  mixing;  and  it  does  not  take  over  half  an  hour 
to  make  a  fifty-pound  batch. 

To  make  the  green  fire  the  same  formula  is  used,  save 
that  barium  nitrate  is  employed  in  place  of  the  strontium  salt. 

This  makes  a. very  brilliant  fire.  Mr.  Dawson  sold  this 
product  for  30  cents  a  pound.  He  burned  liberal  quantities 
in  front  of  the  store  by  way  of  advertising  and  put  a  sign  in 
the  window,  "Red  or  Green  Fire — 30  cents  a  pound."  This 
fire  is  not  only  a  fine  red,  but  it  is  a  much  more  powerful 
illuminant  than  any  kind  made  by  the  fireworks  manufacturers. 


Stovaine,  Alypin,  and  Cocaine. 

J.  E.  R. — The  American  Druggist  says  that  stovaine  and 
alypin  are  synthetic  substitutes  for  cocaine.  In  chemical  com- 
position they  all  bear  a  certain  resemblance  to  each  other. 
Thus,  stovaine  is  benzoyl-ethyl-dimethyl-aminopropanol  hy- 
drochloride, alypin  is  benzoyl-ethyl-tetramethyl-diamino-pro- 
panol  hydrochloride,  and  cocaine  is  benzoyl-methyl-ecgonine. 
The  respective  chemical  formulas  are :  Stovaine,  CuHaOr 
NHCl;     alypin,    CwHmOjNjHCI;    cocaine     (hydrochloride), 

GrHaNO^HCl. 

Stovaine  was  discovered  in  1904  by  a  French  chemist 
named  Fourneau,  who  was  then  employed  in  the  laboratory 
of  E.  Fischer,  in  Berlin.  It  is  interesting  to  know  how  the 
substance  got  the  name  it  now  bears,  one  so  seemingly  defiant 
of  all  the  laws  of  orthography.  The  name  of  the  inventor, 
Fourneau,  is  French  for  stove,  a  cooking  or  kitchen  stove. 
The  derivation  of  the  word  is  thus  plain  to  be  seen. 

Alypin  was  discovered  in  1905,  a  year  later  than  stovaine. 
Its  name  is  formed  of  the  Greek  word  alypeo,  meaning  "to 
free  from  pain." 

Cocaine  has  a  much  longer  history,  having  been  known 
since  1855,  in  which  year  it  was  discovered  by  Gaedke,  who 
named  it  erythroxyline. 
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Oxygenated  Tooth-powder. 

F.  W.  A.  H.— It  is  with  some  hesitation  that  we  give  you 
a  formula  for  an  oxygenated  tooth-powder.  McKesson  & 
Robbins  claim  to  have  patent  and  exclusive  rights  to  the 
manufacture  of  peroxide  tooth-powder,  though  we  observe 
that  other  manufacturers  are  making  such  a  product.  The 
following  formula,  however,  has  appeared  in  the  Bulletin 
before  and  we  reproduce  it  without  any  certainty  as  to  your 
right  to  use  it: 

Calcium  carbonate  •••.35  grammes. 

Magnesium  carbonate    6  grammes. 

Orris  root    3  grammes. 

Calcium  peroxide 3  to  6  grammes. 

Oil  of  peppermint }  drop. 

Oil  of  cloves }  drop. 

Oil  of  star  anise l  drop. 

Calcium  peroxide  may  be  precipitated  by  simply  adding 

lime-water   to    a    solution   of   hydrogen    peroxide,    says   the 

Pharmaceutical  Era.    It  occurs  as  a  white  crystalline  po^yder, 

insoluble  in  water,  and  may  be  kept  in  a  dry  state  indefinitely. 

Like  some  other  peroxides,  it  decomposes  with  the  evolution 

of  oxygen  when  stirred  with  water  or  brought  in  contact  with 

organic  matter.     It  is  used  as  a  disinfectant,  particularly  in 

the  mouth,  as  a  bleaching  agent,  etc. 

Color  Change  in  Apotnorphine  Solution. 

H.  G.  M.  submits  the  following  inquiry:  "I  have  a  pre- 
scription calling  for  1  grain  apomorphine  hydrochloride  dis- 
solved in  2  ounces  of  peppermint  water.  The  apomorphine 
is  fresh  and  responds  to  U.  S.  P.  tests.  In  making  up  the 
prescription  I  get  a  green-colored  mixture  almost  imme- 
diately. The  customer  for  whom  I  put  up  the  prescription 
claimed  that  she  had  bought  it  before  and  that  it  had  always 
been  a  white  fluid  like  water.  I  next  tried  using  distilled 
water  for  a  solvent,  but  in  the  course  of  twenty-four  hours 
the  green  color  presented  itself  again.  Is  there  anything 
that  will  keep  the  mixture  from  turning  in  color  other  than 
omitting  the  apomorphine?" 

We  read  in  Ruddiman's  Incompatibilities  that  an  aqueous 
solution  of  apomorphine  hydrochloride  rapidly  becomes  green 
in  color;  the  exact  change  which  takes  place  has  not  been 
determined.  This  can  be  prevented  by  the  addition  of  a 
few  drops  of  hydrochloric  or  acetic  acid.  It  is  stated,  how- 
ever, that  the  solution  will  not  become  green  if  dispensed  in 
bottles,  no  matter  whether  white  or  amber,  which  do  not 
yield  an  alkali  to  water. 

A  Turbid  Hair  Tonic. 

S.  D.  S.  asks  how  the  following  hair  tonic  can  be  com- 
pounded so  as  to  produce  a  clear  solution : 

Quinine    sulphate 20  grains. 

Mercuric    chloride }4  grain. 

Powdered    borax 20  grains. 

Ammonia  water,  15  per  cent 2  drops. 

Tincture    of    cantharides 3  drops. 

■    Alcohol,   95   per  cent 2  ounces. 

Perfume,  a  sufficient  quantity. 
Infusion  of  sage   (1  ounce  to  the  pint) 

to  make 8  ounces. 

This  mixture  is  hopelessly  incompatible.  Ruddiman's  work 
on  incompatibilities  explains  the  reaction  between  mercuric 
chloride  and  the  following  three  ingredients:  Quinine  sul- 
phate, borax,  and  ammonia  water. 

Formulas  for  antiseptic  hair  tonics  have  appeared  fre- 
quently in  the  Bijlletin,  particularly  those  of  resorcin  com- 


pounds. Recipes  for  sage  hair  tonics  have  also  been  pub- 
lished. Consult  the  annual  indexes  in  our  December  issues 
for  1908  and  1909. 

A  Hair  Restorer. 

J.  H.  L.  writes :  "For  fifteen  years  I  have  sold  a  prepara- 
tion for  restoring  gray  and  faded  hair  to  its  natural  color. 
Is  there  a  better  formula  that  you  know  of?" 

Sugar  of  lead 1  drachm. 

Lac  sulphur   4  drachms. 

Tincture  of  cantharides 4  drachms. 

Tincture  of  benzoin i  drachms. 

Spirit  of  ammonia  arom 2  drachms. 

Glycerin   4  ounces. 

Alcohol 4  ounces. 

Water    12  ounces. 

Perfume   Q-  s. 

This  formula  seems  satisfactory  both  as  to  the  ingre- 
dients and  their  quantities.  It  compares  very  favorably  with 
the  composition  of  other  hair  restorers,  which  are  in  nature 
slow-acting  dyes.  We  know  no  better  formula,  although  we 
are  familiar  with  several  preparations  of  a  similar  character. 
A  typical  formula  for  a  hair  restorer  appeared  on  page  349 
of  the  August  Bulletin  for  1909. 


"Tasteless"  Castor  Oil. 

H.  T.  M.— In  a  paper  read  before  the  New  Jersey  Phar- 
maceutical Association,  Prof.  P.  E.  Hommell  described  the 
various  modes  of  administering  castor  oil  to  make  it  pala- 
table. After  considerable  experimentation  he  had  found  that 
the  following  formula  yielded  a  preparation  which  was  about 
all  that  could  be  desired  as  a  palatable  and  transparent 
product : 

Castor   oil 4   ounces. 

Saccharin   1  grain. 

Oil  of  anise 8  drops. 

Alcohol   1  drachm. 

Dissolve  the  saccharin  in  the  alcohol  by  the  aid  of  gentle  heat,  and 
add  the  oil  of  anise;  then  agitate  this  mixture  well  with  the  castor  oil. 

Innumerable  other  formulas  have  appeared  in  the  Bulletin 
from  time  to  time.     See  the  annual  indexes  in  the  December 


Indelible  Stencil  Inks. 
C.  &  S.— Here  are  two  formulas  for  indelible  stencil  ink: 

1.  Varnish  such  as  is  used  for  ordinary  printing  ink,  1  pound; 
black  mercuric  sulphide,  1  pound;  silver  nitrate,  1  ounce;  sulphate  ot 
iron,  1  ounce;  lampblack,  2  tablespoonfuls.  Grind  the  ingredients  weu 
together  and  thin  with  spirit  of  turpentine  as  desired. 

2.  Sulphate  of  manganese,  2  parts;  lampblack,  1  part;  sugar,  4 
parts.  Incorporate  into  a  fine  powder  and  triturate  to  a  paste  with  a 
little  water. 

An  indelible  ink  for  marking  linen  may  be  made  as  fol- 
lows: Add  caustic  alkali  to  a  saturated  solution  of  cuprous 
chloride  until  no  further  precipitate  forms ;  allow  the  pre- 
cipitate to  settle,  draw  off  the  supernatant  liquid  with  a 
siphon,  and  dissolve  the  hydrated  copper  oxide  in  the  smallest 
quantity  of  ammonia.  It  may  be  mixed  with  about  6  per  cent 
of  gum  dextrine  for  use. 

What  is  Kieselguhr? 

I.  M.  P.— Kieselguhr  is  infusorial  earth,  sometimes  known 
as  diatomaceous  earth  or  fossil  flour.  The  National  Standard 
Dispensatory  says  that  it  is  a  ground,  levigated,  and  ignited 
mixture   of   siliceous   shells   of   various   species   of   diatoms, 
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such  as  gallionella,  melosira,  navicula,  synedra,  gonphonema, 
etc.  It  occurs  as  a  white  powder,  capable  of  absorbing  and 
holding  about  four  times  its  weight  of  water.  The  chief  use 
of  kieselguhr  is  for  technical  purposes,  in  the  manufacture 
of  dynamite,  in  the  packing  of  caustic  and  inflammable  sub- 
stances, in  the  manufacture  of  "putz"  pomade  and  other 
polishes,  and  as  a  filtering  medium  for  the  purpose  of  obtain- 
ing sterile  filtrates.  In  pharmacy  it  has  been  used  as  an  ex- 
cipient  for  pill  masses  containing  easily  reducible  substances, 
such  as  potassium  permanganate  and  the  salts  of  gold  and 
silver,  and  as  a  diluent  for  hygroscopic  powders. 


A  Heroin  Compound. 

G.  A.  C.  writes  that  he  is  having  trouble  with  the  follow- 
ing compound: 

Heroin    VS  grain. 

Indian  cannabis lyi  grains. 

T.obclia   7)4  grains. 

Tartar  emetic %   ^rain. 

Chloroform    4   mtnims. 

Syrup  of  tolu  and  aromatics, 

enough  to  make 1  ounce. 

The  preparation  as  put  up  by  the  manufacturer  has  a 
bright  green  color. 

This  prescription  is  evidently  the  label  of  some  proprie- 
tary preparation.  A  working  formula  would  have  to  be  de- 
vised, using  the  water  of  the  syrup  of  tolu  for  dissolving 
the  Indian  cannabis  and  lobelia,  adding  the  other  ingredients 
and  finally  the  sugar.  The  green  color  is  probably  due  to  the 
coloring  material  added. 


Polishes  for  Silverware. 

•H.  J.  S. — F.  G.  Hottel,  of  Cleveland,  Ohio,  makes  a  polish 
for  cleaning  silverware  which  is  very  satisfactory: 

Shave  up  one  large  cake  of  ivory  soap  and  dissolve  it  in  S^ouncea 
of  water.  Add  2  ounces  of  glycerin,  mix  thoroughly,  and  then  grad- 
ually add  1  pound  of  English  precipitated  chalk.     Stir  the  mixture  thor- 


oughly,  and  then  add   1   ounce   of   potassium   cyanide   which   has  been 
previously  dissolved  in  6  ounces  of  water.     Mix  again. 

This  polish  is  very  cheap  to  make. 
The  following  is  also  a  good  formula: 

Chalk,    levigated    2  parts. 

Oil    of   turpentine 4  parts. 

Stronger  ammonia  water 4  parts. 

Water    10  parts. 

Mix  the  ammonia  and  oil  of  turpentine  by  agitation,  and  rub  up  the 
chalk  in  the  mixture.  Finally  rub  in  the  water  gradually  or  mix  by 
agitation. 

Not  a  DiMcult  Mixture. 

R.  M.  F.  asks:  Can  the  following  prescription  be  filled 
so  as  to  make  a  perfectly  clear  solution? 

Nitric   acid 2  drachms. 

Ferrous    sulphate 2  drachms. 

Potassium   nitrate 2  drachms. 

guinine    sulphate 2  drachms, 
trychnine  sulphate 1  grain. 

Essence  of  strawberry 2  drachms. 

Water    4  ounces. 

Alcohol,  up  to 8  ounces. 

There  seems  to  be  no  difficulty  in  dispensing  this  pre- 
scription as  follows :  Dissolve  the  ferrous  sulphate  in  2 
fluidounces  of  water.  In  the  balance  of  the  water  dissolve 
the  potassium  nitrate,  add  the  nitric  acid,  dissolve  the  quinine 
sulphate,  and  add  the  solution  to  that  of  the  ferrous  sulphate. 
Dissolve  the  strychnine  sulphate  and  add  the  essence  of 
strawberry  dissolved  in  the  alcohol. 


A  Moot  Point. 

L.  W.  O.  submits  an  interesting  query  as  follows:  "Will 
you  kindly  give  me  your  opinion  of  the  anti-^neuralgic  pill 
formula  of  the  National  Formulary?  This  preparation  calls 
for  extract  of  aconite  leaves,  U.  S.  P.  1870,  whereas  drugs 
mentioned  in  the  National  Formulary  should  be  those  of  the 
last  revision.  Gould  the  required  amount  of  aconite  be 
added  in  some  other  form?" 

The  point  is  well  taken.     The  N.  F.  Committee  has  the 


Paterson  Drug  Clkrks  Have  a  Midnight  Dinner.— This  is  a  reproduction  of  a  flashlight  photograph  taken  at  the  second  annual  banquet  of 
the  Paterson  Pharmaceutical  Society,  an  organization  composed  of  the  drug  clerks  in  that  city.  The  dinner  was  a  feast  of  oratory,  but  there  were  a  lot 
of  good  things  besides  the  speechmaking.  The  menu  was  served  in  pleasing  style  and  all  the  guests  did  it  ample  justice.  Several  excellent  addresses 
were  delivered  and  genuine  good  fellowship  prevailed.    The  Paterson  society  is  in  a  flourishing  condition. 
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matter  of  extract  of  aconite  leaves  under  consideration  and 
will  probably  introduce  such  an  extract  or  its  equivalent. 
Extract  of  aconite  root  has  been  abandoned  as  being  in- 
efficient, but  the  leaf  extract  seems  to  be  better  in  keeping 
properties.  The  querist  will  be  glad  to  know  that  the  ques- 
tion which  he  has  raised  is  being  considered  by  the  N.  F. 
Committee. 

Elixir  of  Rhubarb  and  Potassium. 

B.  E.  O. — The  following  is  a  formula  for  elixir  of  rhu- 
barb and  potassium: 

Rhubarb    320  grains. 

Golden  seal    160  grains. 

Cinnamon    160  grains. 

Potassium    bicarbonate 320  grains. 

Spirit   of   peppermint 1  fluidrachm. 

Simple    syrup 2  fluidounces. 

Diluted  alcohol, 

Simple  elixir of   each    sufficient. 

Reduce  the  three  drugs  to  moderately  coarse  powder  and  extract 
them  in  the  usual  way  by  percolation  with  diluted  alcohol  until  6  fluid- 
ounces  of  percolate  are  obtained.  In  this  percolate  dissolve  the  potas- 
sium bicarbonate,  add  the  spirit  of  peppermint,  syrup,  and  enough  elixir 
to  make  16  fluidounces  of  product,  and  filter. 

This  preparation  represents  the  well-known  syrup  of  rhu- 
barb and  potassium  in  the  elixir  form. 


To  Gelatinize  Benzine. 

H.  P. — ^J.  J.  Blodt,  of  Clinton,  Iowa,  has  been  kind  enough 
to  send  us  a  formula  for  gelatinizing  benzine.  This  is  in 
answer  to  your  query  which  appeared  on  page  527  of  the 
December  Bulletin. 

Ether    3  drachms. 

Ammonia   water 3  drachms. 

Glycerin    2  drachms. 

Cocoanut-oil    soap 2  drachms. 

Boiling  water 4  ounces. 

Dissolve  the  soap  in  the  hot  water,  allow  the  mixture  to  cool  and 
add  the  other  ingredients. 

Of  the  above  mixture,  pour  2  drachms  into  a  six-ounce 
bottle  and  add  benzine  in  small  portions,  shaking  well  after 
each  addition,    A  thick  jelly  is  the  result. 


Generating  Acetylene  Gas. 

B.  F.  M.  asks :  "What  material  is  used  in  acetylene  gas 
machines?  I  desire  to  experiment  with  a  view  to  making  a 
compound  for  use  in  my  own  machine." 

Acetylene   is   a   gas   generated    from   calcium   carbide,    a 

compound  of  calcium  and  carbon,  or  CaCz.     Water  is  added 

with  the  immediate  production  of  gas,  the  reaction  being  as 

follows : 

CaC2+2H20=Ca  (  OH )  2-f  CsH, 

The  acetylene  passes  off,  while  the  calcium  hydrate  re- 
mains behind  as  a  white  residue. 


A  Strong  Syrup  of  Terpin  Hydrate. 

J.  W.  A.  wrties  as  follows:  "I  frequently  receive  a  pre- 
scription from  a  physician  in  this  vicinity  for  a  cough  syrup 
with  a  large  percentage  of  terpin  hydrate,  sometimes  as  much 
as  five  grains  to  the  drachm.  I  fail  to  find  a  way  to  make  a 
satisfactory  mixture  of  this  formula.  Will  you  kindly  let  me 
know  whether  it  is  possible  to  make  a  clear,  syrupy  solution 
of  terpin  hydrate  in  the  proportion  of  five  grains  to  the 
drachm  ?" 

No.    It  is  impossible  to  make  a  clear,  syrupy  solution  of 


terpin  hydrate  in  the  proportion  of  five  grains  to  the  drachm. 
It  requires  a  high  percentage  of  alcohol  to  hold  terpin  hydrate 
in  solution. 

Antiseptic  Flexible  Collodion. 
W.  A.  C. — Here  is  a  formula  for  antiseptic  flexible  col- 
lodion : 

Pyroxylin  10  drachms. 

Alcohol  (90  per  cent) 6  ounces. 

Tincture  of  benzoin  (1  in  10) 3  ounces. 

Methylated  ether 25  ounces. 

Mercuric  chloride 8  grains. 

Dissolve  the  pyroxylin  in  the  ether,  shaking  until  it  has  the  con- 
sistency of  paper  pulp;  then  shake  the  mixture  thoroughly.  To  this 
add  the  alcohol  in  which  the  mercuric  chloride  has  previously  been 
dissolved. 

Surgeons  find  this  satisfactory  in  closing  punctures,  dress- 
ing wounds,  and  as  a  protective  covering  after  suturing  in 
surgical  operations. 

Benzoated  Pomade. 

W.  A.  C.  wants  a  formula  for  making  a  pomade  that  will 
take  the  kinks  out  of  a  negro's  hair.  Such  products  as  the 
following  have  been  suggested  for  this  purpose: 

Benzoated  lard 2  pounds. 

Oil  of  jasmine 8J4  drachms. 

Otto  of  roses 5  minims. 

Oil  of  orris 1  minim. 

Coumarin  1  grain. 

Alkannin 8  grains. 

This  is  the  better  for  the  addition  of  Japan  wax  2  ounces,  which 
should  be  melted  with  6  ounces  of  the  benzoated  lard  in  a  large  pot, 
and  the  rest  of  the  lard  added  bit  by  bit,  without  increasing  the  heat 
much.  Then  remove  the  mixture,  add  the  perfumes,  and  stir  till  the 
pomade  becomes  half-hard.  

Liquid  Bluing. 

J.  M.  P.— J.  J.  Blodt  &  Co.,  of  Clinton,  Iowa,  suggest  the 
following  formula  for  liquid  bluing: 

Chinese  blue,  soluble 1  ounce. 

«      Oxalic  acid 2  drachms. 

Water,  enough  to  make 8  pints. 

See  also  the  suggestion  of  H.  F.  Bader  in  the  department 
of  Letters  in  this  issue. 


Hair  Powder. 

I.  D.  C. — We  do  not  know  the  composition  of  the  proprie- 
tary product  which  you  mention.  The  following  formula, 
however,  has  been  used  to  make  a  powder  for  cleaning  the 
hair: 

Powdered  orris  root 1J4  ounces. 

Sodium  borate 1  ounce. 

Wheat  bran   in   fine  powder, 

enough  to  make 16  ounces. 

Perfume  with  oil  of  rose  geranium. 


Corn,  Salve. 

T.  C. — The  following  formula  has  been  recommended  for 
a  corn  salve: 

Salicylic    acid 1  ounce. 

Prepared   suet. 1  ounce. 

Lard    2  ounces. 

Mix.     Apply  each  night  for  four  nights;  then  bathe  the  foot  in  hot 
water,  when  the  corn  may  be  easily  picked  out. 


Lowering  the  Freezing  Point  of  Water. 

N.  C. — "The  addition  of  ]^  pound  of  glycerin,"  says  A'^. 
A.  R.  D.  Notes,  "to  each  gallon  of  water  in  an  automobile 
cooling  tank  will  keep  it  from  freezing  in  cold  weather.  Wood 
alcohol  is  also  useful,  but  evaporates  readily." 


Bulletin  of  Pharmacy 


Vol.  XXIV. 


DETROIT,  MICH.,  MARCH,  1910. 


No.  3. 


THE 


BULLETIN   OF   PHARMACY 

Issued  on  the  first  of  every  month  by 
E.   G.   SWIFT,    PUBUSHER, 
Comer  Joseph  Campau  Ave.  and  Atwater  St.,  Dktkoit,  Mich. 


Editor:  HARRY  B.  MASON,  Ph.G. 

Assistant  Editor:  JOHN  HELFMAN,  B.S.Phar. 

Business  Manager:  HARRY  SKILLMAN. 


subscription  RATB8: 

United  States  and  Mexico, 

foreign  countries,       .... 


$1.00  per  year 
1.50  per  year 


POREtON  OFFICBA: 

wai,kervii,i,e,  ont.,  can. 

378  ST.  PAUI,  STREET,  -  -  MONTREAI,.  Qub.,  Caw. 

19  AND  20  GREAT  PUI^TENEY  STREET,  W..  l^ONDON.  ENG. 

125  YORK  STREET,  -  SYDNEY,  N.  S.  W.,  Australia. 


All  articles  for  publication  and  all  communications  bearing^  on  the  text 
«hould  be  addressed: 

EDITOR  BULLETIN  Of  PHABMACT, 

Bom  484,  DETBOIT,  MICH. 

All  business  letters  should  be  addressed: 

PUBLISHER  BULLETIN  OF  PHARMACY, 

Box  484,  DETROIT,  MICH, 


THE  MONTH'S  HISTORY. 


THE  A.  M.  A.. 

A.  D.  S..  AND  N.  A. 
R.  D.  SITUATION. 


As  we  anticipated  last  month, 
the  attack  of  the  Journal  of  the 
American  Medical  Association 
on  the  A.  D.  S.  and  the  N.  A.  R.  D.  has  been 
little  less  than  startling  in  its  effects.  It  has  be- 
come the  one  topic  of  the  hour  in  pharmacy,  and 
the  local  associations,  the  drug  journals  and  indi- 
viduals in  the  trade  have  talked  or  written  of  little 
else  during  the  last  month  or  two.  The  first  two 
condemnatory  articles  in  the  Journal  of  the  A.  M. 
A.,  comprising  the  opening  assault  on  the  batteries 
and  published  in  the  issue  of  January  8,  have  been 
reprinted  in  full  in  several  of  the  pharmaceutical 
journals,  among  these  being  the  Druggists  Circu- 
lar, the  Pharmaceutical  Era,  the  National  Drug- 
gist,  and    the   Apothecary.     The   drug   trade   has 


been  made  thoroughly  familiar  with  the  attitude 
of  the  A.  M.  A.,  and  although  there  are  marked 
differences  of  opinion  as  to  just  what  will  prove  to 
be  the  permanent  effect  of  the  attack,  the  impres- 
sion seems  to  be  quite  general  that  the  situation 
is  one  of  unusual  seriousness.  The  pharmaceutical 
press  holds  to  this  view  quite  generally  as  will  be 
seen  from  the  opinions  quoted  in  the  next  para- 
graph. 

4c      ♦      « 

The  Pharmaceutical  Era  observes 
di'lo^journa™  ^^^^  "physicians  cannot  be  ex- 
pected to  take  much  interest  in 
advancing  the  prescription  business,  of  druggists 
who  are  making,  pushing  and  selling  patent  medi- 
cines. .  .  .  The  doctors  are  not  sleeping." 
The  American  Druggist  thinks  that  "pharmacists 
need  not  be  told  of  the  injurious  effect  on  their 
prescription  trade  which  is  sure  to  follow  the  ex- 
fMDse  of  the  nostrum  branch  of  the  American  Drug- 
gists' Syndicate.  ...  It  seems  to  us  that  only 
an  immediate  change  in  the  policies  of  the  Syndi- 
cate can  save  the  situation  for  itself  and  for  the 
N.  A.  R.  D."  The  National  Druggjst,  while  an 
open  and  avowed  enemy  of  the  American  Medical 
Association,  expresses  the  opinion  that  the  criti- 
cism of  the  Journal  "is  in  the  main  justified,  and 
that  a  fatal  mistake  was  made  when  the  N.  A.  R. 
D.  allowed  itself  to  be  captured  by  the  A.  D.  S. 
management  and  allied  itself  with  that  corpora- 
tion." The  same  journal  goes  on  to  say:  "It  is, 
in  our  judgment,  a  critical  situation,  threatening 
the  very  life  of  the  N.  A.  R.  D.  and  therefore  the 
vital  interests  of  the  retail  druggists  throughout 
the  country.  There  should  be  no  temporizing  with 
the  crisis.  It  calls  for  decisive,  clean-cut  action. 
Plastic  surgery  will  not  avail;  nothing  will  do  but 
complete  amputation  between  the  National  Associ- 
ation and  the  A.  D.  S.,  and  we  call  upon  the  asso- 
ciation surgeons  to  whet  their  knives  and  prepare 
for  the  operation."  The  Apothecary  also  thinks 
that  "druggists  will  have  to  alter  the  status  quo 
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in  order  to  do  effective  propaganda  work,"  and  that 
"viewed  in  any  light  the  N.  A.  R.  D.  is  placed  in 
an  unfortunate  position," 

*     *     * 

ATTITUDE  OF  THE    ^o  much  for  what  some  of  the 

LOCAL  drug  journals  have   had   to   say 

ASSOCIATIONS.      ^^^^^  ^j^^  situatiou.     As  for  the 

local  associations  of  the  country,  we  know  of  only 
one  which  has  so  far  withdrawn  from  the  N.  A. 
R.  D. — the  Philadelphia  Association  of  Retail 
Druggists.  A  brief  history  of  this  secession  was 
given  in  the  Bulletin  last  month.  The  action  of 
the  P.  A.  R.  D.  has  been  pretty  severely  criticized 
in  some  quarters,  and  N.  A.  R.  D.  Notes  has  had 
one  or  two  caustic  editorials  on  the  subject  of  loy- 
alty to  the  organization  in  its  time  of  trial  and 
need.  The  Pittsburg  association  held  a  special 
meeting  to  consider  what  course  it  would  take,  and 
after  discussing  the  subject  pretty  thoroughly  voted 
to  "stand  pat"  and  passed  a  resolution  referring  in 
strong  terms  to  what  was  called  the  "rule  or  ruin 
policy  of  the  P.  A.  R.  D."  The  P.  A.  R.  D.  people 
reply  that  their  propaganda  work  is  at  stake  and 
that  they  must  be  free  from  all  suspicion  of  alliance 
with  patent-medicine  activities.  Both  in  Pittsburg 
and  Philadelphia  it  was  stated  that  members  of  the 
association  had  received  a  great  many  letters  from 
physicians  touching  upon  the  A.  M.  A.  charges 
and  asking  for  an  explanation.  Reports  from  other 
sections  of  the  country  likewise  indicate  that  the 
articles  in  the  Journal  of  the  A.  M.  A.  have  done 
their  work  among  the  doctors. 


EFFECT  ON  THE 
PKOPAOANDA. 


The  Baltimore  correspondent  of 
the  American  Druggist  announces 
that  A.  D.  S.  goods  have  been 
put  in  the  background  by  many  druggists  during 
the  last  few  weeks,  and  that  at  least  one  Baltimore 
pharmacist  has  taken  advantage  of  the  situation  by 
advertising  in  the  daily  papers  that  he  is  a  member 
of  neither  the  A.  D.  S.  nor  the  N.  A.  R.  D.  In 
Brooklyn  we  find  from  the  Pharmaceutical  Era 
that  the  Kings  County  Pharmaceutical  Society  has 
become  discouraged  with  its  U.  S.  P.  and  N.  F. 
propaganda  and  will  probably  continue  the  cam- 
paign only  a  month  longer.  Whether  the  A.  M.  A. 
attack  has  had  anything  to  do  with  this  decision  we 
are  not  informed.  It  would  appear  that  while  the 
work  has  been  expensive,  it  has  failed  to  produce 
satisfactory  results,  and  has  been  met  with  indiffer- 
ence by  most  of  the  members  of  the  society  them- 


selves. In  Philadelphia,  on  the  contrary,  the  drug- 
gists are  earnest  advocates  of  the  propaganda  move- 
ment, and  the  chief  reason  they  give  for  withdraw- 
ing from  the  N.  A.  R.  D.  is  that  they  fear  a  further 
alliance  would  lay  them  open  to  the  charge,  on  the 
part  of  physicians,  of  being  propaganda  advocates 
on  the  one  hand  and  patent  medicine  manufac- 
turers on  the  other.  This,  of  course,  is  the  whole 
essence  of  the  criticism  voiced  by  the  American 
Medical  Association. 


BODERfANN  With  commcudable  journalistic 
JONES.  enterprise.     The    Apothecary    of 

AND  OTHERS.  gostou  publishcs  iu  the  February 
issue  the  views  of  a  number  of  prominent  phar- 
macists on  this  whole  question.  Wilhelm  Bode- 
mann  of  Chicago  leads  off  the  symposium  by  de- 
claring that  the  retail  druggist  "cannot  serve  Mam- 
mon and  God  at  the  same  time,"  and  that  "p^*o?" 
aganda  work  and  the  patent  medicine  busi- 
ness" are  irreconcilable.  Most  of  the  other  con- 
tributors disagree  with  this  point  of  view,  and  assert 
that  to  manufacture  and  sell  "domestic  remedies" 
is  not  an  infringement  upon  the  physician's  preroga- 
tives and  will  not  hurt  his  interests  in  any  way. 
Between  the  lines  is  to  be  seen  a  conviction,  how- 
ever, that  these  "domestic  remedies"  must  be  kept 
within  certain  limitations,  and  that  products  for  the 
self-treatment  of  serious  or  incurable  diseases  should 
be  eliminated.  Simon  N.  Jones  speaks  feelingly  of 
the  awkward  situation  in  which  Mr.  Huhn  finds 
himself  as  president  of  the  two  organizations,  and 
declares  with  conviction  that  the  N.  A.  R.  D.  never 
had  "a  more  energetic,  capable,  and  honest  official" 
— an  opinion  which  is  almost  universally  held 
throughout  the  country.  Mr.  Jones  also  believes 
that,  since  the  N.  A.  R.  D.  has  been  unjustly  at- 
tacked by  the  A.  M.  A.,  and  since  injustice  can 
never  live  permanently,  the  only  wise  course  to 
pursue  is  to  "say  nothing  but  saw  wood."  If  the 
N.  A.  R.  D.  will  simply  "hold  fast  to  those  things 
that  it  has  always  stood  for  all  will  come  out  well 
at  the  finish." 


THE  N.  A.  R.  D. 
DEFENSE. 


It  must  not  be  supposed,  how- 
ever, that  the  N.  A.  R.  D.  has 
been  idle  during  all  this  time.  A 
ringing  defense  of  the  organization  has  appeared 
in  several  issues  oi  N.  A.  R.  D.  Notes,  the  chief 
point  being  that  while  "the  A.  M.  A.  narrative  is 
interesting,  and  in  most  particulars  correct,  it  mis- 


^■)eration  and  malice.     .     .     .     The  N.  A.  R.  D. 

^Bcis  no  more  of  an  alliance  with  the  American 
Druggists'  Syndicate  than  it  has  with  the  Rexall 
concern  .  .  .  and  is  not  dominated  by  any 
nostrum  manufacturing  corporation."  The  Execu- 
tive Committee  of  the  N.  A.  R.  D.,  holding  its 
midwinter  meeting  in  Chicago  recently,  drew  up  a 
strong  statement  in  which  the  emphatic  assertion 
was  made  that  there  was  no  connection  whatever 
between  the  N.  A.  R.  D.  and  the  A.  D.  S.,  that  it 
was  manifestly  unjust  to  the  N.  A.  R.  D.  to 
criticize  or  blame  it  for  the  policies  of  another 
organization  with  which  it  had  no  sympathy  and 
over  which  it  had  no  control,  and  that  it  did  not 
believe  in  "cure-alls  nor  in  their  advertisement  and 
sale  either  to  the  laity  or  to  the  medical  profes- 
sion." Conscious  of  its  own  rectitude  and  honesty, 
the  N.  A,  R.  D.  is  now  going  about  its  business 
much  as  if  nothing  had  happened,  having  strongly 
declared  and  deeply  felt  its  own  innocence. 
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THE  A.  D.  S. 
DEFENSE. 


Neither  has  the  A.  D.  S.  failed 
in  the  meantime  to  defend  itself 
in  the  most  vigorous  language. 
Almost  the  entire  issue  of  the  Voice  of  the  Retail 
Druggist  for  January  was  devoted  to  the  A.  M.  A. 
;attack.  For  the  most  part  the  answer  took  the 
form  of  a  bitter  counter-attack  upon  Editor  Sim- 
mons of  the  Journal  of  the  A.  M.  A.  The  charges 
which  the  enemies  of  Dr.  Simmons  have  been  mak- 
ing against  him  for  several  years,  and  with  which 
the  readers  of  medical  journals  are  familiar,  were 
repeated  in  extenso,  and  the  Doctor  was  pretty 
•severely  handled  generally.  So  far  as  the  A.  D.  S. 
replied  to  the  strictures  of  the  Journal  of  the  A.  M. 
A.,  it  asserted  that  most  of  the  A.  D.  S.  labels  under 
•criticism  were  discarded  over  two  years  ago;  that 
since  Dr.  W.  C.  Anderson  was  made  chairman  of 
"the  A.  D.  S.  Committee  on  Formulas  the  products 
-and  the  literature  have  been  beyond  reproach;  that 
"Pennyroyal  Pills"  are  no  longer  sold  by  the  A. 
D.  S. ;  that  "Brain  and  Nerve  Tonic"  has  likewise 
'been  discontinued ;  that  in  the  A.  D.  S.  advertising 
•consumers  are  advised  to  consult  a  physician  "if 
they  do  not  know  what  ails  them;"  and  that  Dr. 
Simmons  never  replied  to  a  proposal  made  by  Mr. 
•Goddard  several  months  ago  to  the  effect  that  all 
A.  D,  S.  formulas  and  products  be  submitted  to  a 
•committee  of  physicians  representing  the  American 
Medical  Association.     Much  the  same  line  of  de- 


fense is  made  by  Dr.  Anderson  in  an  interview 
published  in  the  February  issue  of  the  Pharma- 
ceutical Era,  the  latter  being  called  forth  by  a 
later  article  in  the  Journal  of  the  American  Medical 
Association  in  which  Dr.  Anderson  was  singled  out 
for  attack  by  reason  of  his  position  as  chairman  of 
the  A.  D.  S.  Committee  on  Formulas. 


FUTURE   PLANS 
OF  THE  N.  A.  S.  O. 


In  the  foregoing  paragraphs  we 
have  striven  to  give  an  impartial, 
intelligent  resume  of  the  situation 
in   its  various  aspects.     It  is  a  situation   full  of 
complexity  and  bound  in  the  very  nature  of  things 
to    provoke    marked    and    radical    differences    of 
opinion.     In   the  meantime   we   observe  that  the 
Executive  Committee  of  the  N.  A.  R.  D.,  at  its 
regular   semi-annual    meeting   in    Chicago   a    few 
weeks  since,   seemed  not  to  be  worried  over  the 
conditions  but  went  right  ahead  and  outlined  a 
vigorous  campaign  of  work  to  be  carried  on  be- 
tween now  and  the  next  annual  convention.     The 
U.  S.  P.  and  N.  F.  propaganda  will  be  vigorously 
prosecuted;  the  merits  of  an  indemnity  insurance 
plan  proposed  by  President  Huhn  will    be    thor- 
oughly investigated;  the  direct-contract  plan  will 
continue  to  be  urged  upon  proprietors;  an  investi- 
gation will  be  made  of  the  charge  that  some  pro- 
prietors have  shown  discrimination  in  refusing  sup- 
plies   to   buying   clubs   while    furnishing   them    to 
department  stores,  large  cut-rate  dealers  and  job- 
bers; the  collection  of  old  accounts  for  dues-paid 
members  will  doubtless  be  undertaken;  the  legisla- 
tive work  of  the  N.  A.  R.  D.  will  be  kept  up ;  and 
"the  fight  for  the  suppression  of  itinerant  vendors 
will  be  pressed  all  along  the  line."    The  next  annual 
convention  will  be  held  in  Pittsburg,  and  the  time 
will  probably  be  the  third  week  in  September. 


"CHAIN-STORE" 
DEVELOPMENTS. 


The  "chain-store"  movement  is 
the  object  of  very  keen  interest 
just  now,  arousing  quite  as  much 
attention  indeed  as  the  critical  situation  provoked 
by  the  A.  M.  A.  The  country-wide  ambitions  of 
the  Lauer  Drug  Co.,  otherwise  known  as  the 
United  Chemists'  Stores  Co.,  together  with  the 
plans  of  the  United  Drug  Consumers'  Co.,  and  the 
rumors  that  groups  of  stores  here  and  there  are 
about  to  be  taken  over  by  one  or  the  other  of  these 
combinations,  have  made  some  retailers  a  little  un- 
easy, particularly  since  the  Lauer  people  are  backed 
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by  the  great  capital  of  the  American  Tobacco 
Company,  In  the  meantime  the  Hegeman  and  the 
Riker  corporations  of  New  York,  which  have 
always  been  competitors,  are  reported  (though  we 
think  this  is  a  mistake)  to  have  been  conducting 
negotiations  with  a  view  to  combining  their  40  or 
more  stores  and  of  initiating  an  aggressive  policy 
of  expansion  throughout  the  East.  When  Louis  K. 
Liggett,  of  the  Rexall  company,  formed  a  separate 
corporation  several  months  ago  to  do  a  retail  drug 
business  in  different  cities,  he  gave  as  his  chief 
reason  for  taking  the  step  that  it  was  necessary  by 
some  such  method  to  protect  the  stockholders  of 
the  United  Drug  Co.  from  the  aggressive  competi- 
tion of  these  big  drug-store  combinations. 


MR.  GODDARD-s     ^ow   wc   find   Mr.    Goddard,   of 
••CHAIN-STORE"    the   A.    D.    S.,    using   the   same 
PLAN.  arguments.     He  wants  to  form  a 

new  corporation  which  shall  in  effect  be  an  auxil- 
iary of  the  Syndicate,  and  the  purpose  of  which 
shall  be  to  neutralize  the  harm  of  the  chain-store 
movement  by  taking  over  the  pharmacy  of  any 
member  of  the  A.  D.  S.  who  finds  his  business 
interests  imperiled.  Mr.  Goddard  figures  that  a 
large  chain  of  stores  under  one  management  could 
cut  down  both  costs  and  expenses,  could  accomplish 
other  economies,  and  could  in  every  way  be  pre- 
pared to  meet  the  "drug-store  trusts"  on  their  own 
ground  and  with  their  own  weapons.  At  a  special 
A.  D.  S.  meeting  held  in  New  York  last  month, 
and  attended  by  500  or  more  druggists,  a  com- 
mittee of  fifteen  was  appointed  to  put  a  plan  in 
operation,  and  Mr.  Goddard  estimates  that  a  capi- 
talization of  about  $3,000,000  will  be  required. 
Mr.  Liggett's  plan  will  doubtless  be  followed, 
namely,  that  of  raising  money  by  selling  6  per  cent 
notes  with  a  bonus  attachment  at  maturity.  Mr. 
Goddard  is  a  man  of  great  creative  ability,  and  if 
he  goes  into  this  plan  earnestly  he  will  doubtless 
make  a  success  of  it.  His  proposal  is  to  have  the 
A.  D.  S.  stores  in  the  different  cities  painted  white 
and  thus  provided  with  a  distinctive  appearance. 


THE  LIGGETT 

AND  RIKER 
DIFFERENCES. 


In  the  meantime  Mr.  Liggett's 
chain-store  combination  seems  to 
be  having  a  little  trouble.  It  will 
be  recalled  that  the  Louis  K.  Liggett  Co.  took  over 
the  21  stores  owned  last  fall  by  the  United  Drug 
Co.,    since   which   time   several   others   have   been 


added  to  the  group.  The  price  paid  to  the  United 
Drug  Co.  was  $347,500,  the  money  being  raised,, 
as  already  explained,  by  the  sale  of  6  per  cent 
bonus  notes.  Now  comes  along  John  B.  Cobb, 
who  next  to  Mr.  Liggett  is  the  largest  stockholder 
in  the  United  Drug  Co.,  and  Mr.  Cobb  says  that 
Liggett  paid  the  company  far  too  little  for  the  21 
stores.  The  properties  cost  Liggett  approximately 
$350,000,  and  Liggett  himself,  declares  Cobb, 
asserts  that  they  will  earn  $180,000  in  two  years. 
Hence  Cobb  is  straining  every  nerve  to  have  the 
deal  called  off,  and  a  battle  royal  is  being  fought 
out  within  the  organization.  What  makes  the  sit- 
uation especially  interesting  is  that  Cobb  is  a  Riker 
man  and  is  evidently  seeking  retaliation  for  Lig- 
gett's recent  action  in  denying  the  Riker  concern 
a  continuance  of  the  Rexall  agency  unless  it  would 
handle  a  $225,000  quantity  in  1910.  A  battle  be- 
tween these  big  interests  will  be  a  battle  indeed, 
and  certainly  we  have  come  upon  momentous  days 
in  the  retail  drug  trade.  In  the  meantime  the  Riker 
people  have  succeeded  in  getting  an  injunction 
preventing  the  United  Drug  Co.  from  selling  its. 
goods  to  any  one  else  in  New  York  and  Boston. 


INTERNAL  Another    internal    dissension    of 

DISSENSIONS  IN     much    the    same    character    has 

BROOKLYN.  -^u-       ^i         r)         i  i  r- 

arisen  withm  the  Brooklyn  Con- 
solidated Drug  Co. — a  cooperative  buying  club  of 
which  Dr.  W.  C.  Anderson  is  one  of  the  leading 
spirits.  J.  C.  Wischerth  has  been  the  manager  of 
this  club  ever  since  it  was  formed.  Recently 
it  became  necessary  to  move  the  stockroom  some 
distance  away  from  Mr.  Wischerth's  own  phar- 
macy, and  he  therefore  felt  compelled  to  resign 
the  management.  Meanwhile  C.  F.  Shoenherr,  one 
of  the  15  directors  of  the  company,  has  begun  suit 
against  Wischerth  to  compel  the  latter  to  account 
for  and  pay  over  what  he  owes  the  company,  if 
anything.  Shoenherr  alleges  gross  mismanage- 
ment, but  Dr.  Anderson  has  appeared  in  defense 
of  the  former  manager.  He  asserts  that  all  of  th^l 
other  directors  are  satisfied  with  the  condition  of«l 
things,  and  that  the  whole  trouble  arose  because  it 
had  been  found  with  larger  experience  that  the 
4  per  cent  allowance  for  expenses  was  inadequate 
and  that  Wischerth  was  compelled  to  increase  it 
to  5.  By  a  vote  of  the  directors,  the  5  per  cent 
figure  has  now  been  allowed  the  new  manager.  A 
friendly  accounting  was  begun  before  Shoenherr 
brought  suit,  and  Dr.  Anderson  says  it  was  under- 
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stood  that  if  Wischerth  owed  the  company  any- 
thing-, or  if  the  company  owed  Wischerth  anything, 
the  balance  would  be  struck. 


THSEE  Interest  deepens  in  the  subject  of 

PHARMAcopoEiAL  pharmacopccial  revision  as  the 
PROPOSALS.  ^j^y  convention  draws  near.  The 
pharmacopoeial  trustees  decided  last  month  to  sub- 
mit to  the  convention  a  constitutional  amendment 
allowing  the  following  additional  organizations  and 
governmental  departments  the  privilege  of  sending 
delegates:  The  Secretary  of  Agriculture,  the  Sec- 
retary of  Commerce  and  Labor,  the  Association  of 
Official  Agricultural  Chemists,  the  Association  of 
the  State  and  National  Food  and  Dairy  Depart- 
ments, the  National  Dental  Association,  and  the 
National  Wholesale  Druggists'  Association.  The 
N.  A.  R.  D.  was  apparently  turned  down,  as  were 
also  the  local  associations,  the  boards  of  pharmacy, 
and  other  bodies  which  had  applied  for  the  dele- 
gate-sending privilege.  Furthermore,  it  was  voted 
to  offer  an  amendment  providing  that  in  the  future 
each  organized  body  and  department  should  be  en- 
titled only  to  one  delegate  instead  of  three,  the  fear 
evidently  being  that  the  decennial  conventions 
would  otherwise  be  too  large  and  unwieldy.  Still 
another  amendment  will  be  offered,  the  purpose 
being  to  increase  the  number  of  members  of  the 
"General  Committee  of  Revision"  from  25  to  50, 
this  committee  in  turn  to  create  from  its  own  mem- 
bership an  "Executive  Committee  of  Revision"  of 
15  to  do  the  detailed  work  of  revision.  All  three 
of  these  propositions  are  important,  and  delegates 
should  be  prepared  to  vote  on  them  intelligently  at 
an  early  session  of  the  forthcoming  May  con- 
vention. 

*     *     * 


GOVERNMENTAL 
CO-OPERATION. 


We  have  had  more  or  less  to  say 
during  the  last  few  months  re- 
garding government  cooperation 
in  pharmacopoeial  work.  We  now  have  before  us 
an  excellent  specimen  of  governmental  assistance. 
We  have  reference  to  the  "Digest  of  Comments  on 
the  U.  S.  P.  and  the  N.  F.  for  the  Calendar  Year 
Ending  January  31,  1906."  This  appears  as  Bulle- 
tin No.  58  of  the  Hygienic  Laboratory  and  was 
gotten  up  by  M.  G.  Motter  and  M.  I.  Wilbert. 
Everything  printed  during  1906  on  the  Pharma- 
copoeia— and  there  was  a  vast  amount  of  comment, 
due  largely  to  the  establishment  of  the  U.  S.  P. 
as  a  legal  standard   under  the  Federal   food  and 


drugs  act— is  carefully  epitomized,  classified,  and 
presented  in  a  form  capable  of  ready  reference. 
This  volume,  together  with  the  one  which  preceded 
it  a  year  or  so  ago,  will  be  invaluable  to  the  next 
Revision  Committee.  Messrs.  Motter  and  Wilbert 
were  employed  by  the  government  a  couple  of 
years  ago  to  do  pharmacopoeial  work  of  this  and 
allied  kinds  and  they  are  acquitting  themselves  ad- 
mirably. It  is  very  gratifying  indeed  that  the 
government  is  willing  to  coooperate  in  pharma- 
copoeial revision,  and  it  is  governmental  coopera- 
tion and  not  governmental  publication  that  will 
yield  the  best  results. 


PRINCIPLES  OP 
N.  F.  REVISION. 


Of  keen  interest  is  the  revision 
of  the  National  Formulary  now 
under  way.  At  a  recent  meeting 
of  the  City  of  Washington  branch  of  the  A.  Ph.  A. 
certain  important  principles  of  revision  were  ap- 
proved after  long  discussion.  It  was  declared,  for 
instance,  that  formulas  intended  to  produce  imita- 
tions of  proprietary  products  should  not  be  in- 
cluded in  the  book;  that  a  definite  standard  for 
every  product  should  be  prescribed  when  practi- 
cable; that  all  products  which  bear  any  form  of 
stigma  characterizing  tipples  should  be  eliminated; 
and  that  supplements,  corrections  and  additions 
should  be  issued  as  the  progress  of  pharmacy  and 
medicine  may  demand.  It  was  also  the  sense  of  the 
meeting  that  the  proposal  to  publish  a  druggist's 
receipt  book  was  unwise.  It  was  believed  that  it 
was  a  safer  procedure  to  make  tinctures  from 
fluidextracts  than  to  prepare  them  under  condi- 
tions "which  are  not  as  favorable  as  they  might 
be."  The  use  of  saccharin  in  elixirs  was  regarded 
of  such  importance  that  it  was  referred  to  one  of 
the  governmental  departments  for  pharmacologic 
investigation. 


IMPORTANT 
DECISION  IN 
NEW  YORK. 


A  very  important  case  has  just 
been  decided  in  New  York  State 
after  being  carried  through  sev- 
eral courts  over  a  period  of  two  or  three  years. 
The  suit  was  one  brought  by  the  State  Board  of 
Pharmacy  against  a  department  store  in  Brooklyn. 
The  defendant  was  charged  with  selling  tincture 
of  arnica,  tincture  of  iodine  and  spirit  of  camphor 
without  a  licensed  pharmacist  being  present,  as  the 
law  requires,  to  personally  supervise  such  sales. 
The  defense  was  that  these  were  domestic  rem- 
edies,   that   they    were   already   put   up    in   sealed 
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bottles  and  plainly  labeled,  and  that  they  were  not 
properly  "medicines"  within  the  meaning  of  the 
law.  The  Court  of  Appeals  has  now  affirmed  the 
decisions  of  the  lower  courts  and  has  declared  that 
these  substances  were  medicines,  that  they  were 
within  the  inhibitions  of  the  pharmacy  act,  that  the 
police  power  of  the  State  was  ample  to  cover  such 
matters,  and  that  the  pharmacy  act  was  therefore 
constitutional.  The  victory  is  a  very  important 
one  for  the  Board  of  Pharmacy  and  is  of  national 
interest  and  significance. 


THE  SEARBY 
MEMORIAL. 


Two  or  three  years  before  his 
death,  the  late  Professor  W.  M. 
Searby,  of  San  Francisco,  founded 
and  edited  the  Pacific  Pharmacist.  This  journal 
absorbed  his  energies  to  a  very  large  extent  during 
the  closing  period  of  his  life.  It  has  now  been 
decided  by  his  friends  to  make  the  paper  a  perma- 
nent memorial.  The  Searby  Memorial  Fund  has 
therefore  been  incorporated  under  the  laws  of  Cali- 
fornia for  the  primary  purpose  of  perpetuating  the 
Pacific  Pharmacist.  Dr.  Albert  Schneider  has  been 
appointed  editor  of  the  journal,  and  he  has  as  col- 
laborators a  number  of  former  students  and  inti- 
mate friends  of  the  late  leader  of  pharmacy  on  the 
Pacific  coast.  This  tribute  to  Professor  Searby's 
memory  is  a  very  commendable  one  and  deserves 

hearty  support. 

*     *     * 

Some  weeks  ago  the  National 
"iN^'korsiTA^Tm"''  Civic  Federation  held  a  confer- 
ence in  Washington  for  the  pur- 
pose of  discussing  and  advocating  the  enactment 
of  uniform  laws  throughout  the  country  along 
various  lines  of  State  legislation.  Considerable  at- 
tention was  given  to  the  subject  of  restricting  the 
sale  of  narcotic  and  habit-forming  drugs,  and  it 
was  repeatedly  declared  that  the  numerous  statutes 
should  be  rendered  more  uniform  to  secure  effective 
and  like  results  throughout  the  country.  It  was 
also  the  general  opinion  that  the  various  State  food 
and  drug  laws  should  be  rendered  more  nearly 
alike  and  should  be  based  more  closely  upon  the 
Federal  act.  The  argument  was  advanced  by  sev- 
eral speakers  that  the  varying  requirements  as  to 
labeling  and  the  like  imposed  unjust,  unnecessary 
and  very  confusing  restrictions  upon  manufacturers 
and  distributors. 


Several  of  the  druggists  in  Denver,  occupying 
good  corner  sites,  have  had  their  places  rented  out 
from  under  them  recently  by  the  United  Cigar 
Stores  Co.  Whether  the  buildings  are  to  be  used 
for  cigar  stores,  or  whether  they  are  to  be  em- 
ployed, on  the  other  hand,  for  branch  drug  stores 
of  the  Lauer  Co.,  likewise  backed  by  the  American 
Tobacco  Co.,  we  have  not  been  informed. 


A  creditors'  petition  in  bankruptcy  has  been  filed 
against  Dr.  J,  Jungmann,  the  prominent  New  York 
pharmacist  who  has  a  chain  of  four  or  five  stores 
in  the  city.  A  recent  financial  statement  indicates 
that  there  are  assets  of  about  $400,000  with  lia- 
bilities of  only  $130,000,  so  that  Dr.  Jungmann 
would  seem  to  be  thoroughly  solvent. 


"Joe"  MacDonald,  the  Chicago  man  who  has 
done  so  much  to  assist  members  of  the  N.  A.  R.  D. 
in  securing  better  telephone  conditions  here  and 
there  throughout  the  country,  died  very  suddenly 
a  couple  of  weeks  ago  after  a  somewhat  protracted 
illness  from  which  he  was  thought  to  be  recovering. 


Dr.  Charles  F.  Chandler,  well  known  to  phar- 
macists as  Professor  of  Organic  Chemistry  in  the 
New  York -College  of  Pharmacy,  has  retired  from 
active  work  after  more  than  half  a  century  of  ser- 
vice in  the  various  colleges  and  schools  now  con- 
stituting Columbia  University. 


The  new  Michigan  Association  of  Retail  Drug- 
gists, created  during  the  last  year,  held  its  first 
annual  meeting  in  Grand  Rapids  last  month.  We 
are  giving  a  report  of  the  convention  in  our  "Scrap 
Book"  department  this  month. 

*  *     * 

S.  L.  Hilton,  the  well-known  pharmacist  and 
N.  A.  R.  D.  leader  of  Washington,  D.  C,  wasj 
operated  on  last  month  for  mastoid  growth  by  a| 
couple  of  the  prominent  surgeons  of  the  city. 

*  *     * 

Robert  W.  Johnson,  president  of  the  well-known 
plaster  house  of  Johnson  &  Johnson,  died  last 
month  at  the  age  of  66  years.  James  W.  Johnson 
succeeds  his  brother  as  president. 
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THIS  ISSUE  OF  THE  BULLETIN. 

There  are  some  special  features  in  this  number  of 
the  Bulletin  concerning  which  we  should  like  to 
say  a  word  or  two  to  our  readers : 

1.  The  Illustrated  Section  is  somewhat  more 
varied  than  usual,  and  we  trust  it  will  prove  more 
interesting.  The  cartoon  of  Dr.  Anderson  is,  in  our 
judgment,  the  best  one  so  far  drawn  by  our  illus- 
trator; the  group  of  A.  Ph.  A.  officers,  with  Presi- 
dent Rusby  in  the  center,  is  unusually  well  done; 
the  nine  presidents  of  as  many  State  pharmaceutical 
associations  will  doubtless  prove  interesting  to  the 
pharmacists  in  these  particular  States;  while  as  for 
the  ladies — God  bless  them! — the  page  devoted  to 
them  this  month  is  the  one  page  in  which  we  feel 
the  most  tender  interest.  The  A.  Ph.  A.  groups 
and  the  collection  of  American  drug  stores  complete 
the  illustrated  section. 

2.  The  symposium  on  the  druggist's  own  special- 
ties is  made  up  of  contributions  from  four  of  the 
cleverest  men  in  the  retail  trade.  The  subject  is  an 
important  one;  the  writers  have  all  had  a  full  exper- 
ience with  it;  they  have  made  a  success  of  one  or 
more  specialties,  and  they  write  with  practical  in- 
sight and  wisdom. 

3.  We  do  not  know  just  how  many  druggists 
handle  wall-paper,  but  those  who  do  will  be  keenly 
interested  in  Mr.  Read's  contribution.  It  is  unusu- 
ally good,  and  it  describes  how  an  ingenious  mer- 
chant has  made  the  most  of  the  opportunity. 

4.  We  are  printing  this  month  the  third  article 
in  the  illustrated  series  devoted  to  Cleveland  and 
prepared  by  the  assistant  editor  of  the  Bulletin. 
The  present  paper  describes  one  of  the  most  unique 
and  interesting  pharmacies  in  the  country — witness 
some  of  the  mural  decorations  or  frescoes  as  seen 
in  the  engravings. 

5.  Attractive  window  displays  are  no  novelty  to 
Bulletin  readers,  but  the  two  this  month  are  cer- 
tainly first-class  and  perhaps  a  little  better  than 
usual.  One  is  a  motion  window  and  the  other  is 
devoted  to  Easter.  Remember  that  Easter  is  this 
year  somewhat  earlier  than  usual — better  get  ready 
for  it  in  time. 

6.  Editorially  we  have  given  a  resume  of  the 
A.  M.  A.,  A.  D.  S.,  and  N.  A.  R.  D.  situation,  of 
the  "chain-store"  movement,  of  matters  connected 


with  pharmacopceial  revision,  and  of  other  import- 
ant developments  of  the  month.  Pharmaceutical 
history  has  been  "making"  pretty  fast  of  late. 

Altogether  we  have  tried  to  turn  out  a  pretty 
good  issue  of  the  Bulletin  this  month.  Do  you 
like  it? 


WANTED:    EXPERIENCED  MANAGERS. 

The  general  manager  of  one  of  the  drug-store 
corporations  in  the  East,  a  corporation  owning  sev- 
eral pharmacies,  declared  recently  within  hearing  of 
the  Bulletin  that  one  of  the  hardest  problems  he 
had  to  solve  was  that  of  securing  competent  mana- 
gers for  his  branch  stores.  "I  can  find  plenty  of  good 
prescriptionists,"  he  declared.  "I  can  get  any  num- 
ber of  pretty  fair  salesmen  behind  the  counter.  I 
can  get  soda  dispensers  and  window  trimmers  and 
pretty  much  every  kind  of  help,  but  it  is  the  hardest 
thing  in  the  world  to  find  men  who  combine  a  phar- 
maceutical training  with  managerial  ability — men 
who  can  take  one  of  our  stores  and  conduct  it  as  it 
ought  to  be  conducted — handle  the  clerks  properly, 
know  how  to  treat  customers,  develop  the  business, 
keep  things  growing  and  moving." 

There  you  are! 

There  is  nothing  new  in  this  complaint.  We  have 
heard  it  from  practically  every  owner  or  manager 
of  large  drug-store  properties  in  the  country.  Why 
is  there  such  a  scarcity  of  good  business  men  in  the 
ranks  of  pharmacists? 

It  has  often  been  pointed  out,  and  it  is  largely 
true,  that  only  in  recent  years  have  the  druggists  of 
the  country  realized  the  necessity  of  running  (heir 
stores  as  businesses.  They  traditionally  thought 
themselves  professional  men.  They  were  educated 
as  such  in  college,  or  by  their  preceptors.  They  didn't 
seem  to  think  they  were  subject  to  the  laws  and  con- 
ditions which  surround  merchants.  Of  late  years, 
however,  they  have  come  to  understand  thoroughly 
that  if  they  want  to  succeed  in  the  drug  business 
they  have  got  to  be  just  as  keen  merchants  as  they 
are  well-trained  apothecaries,  and  particularly  has 
the  stress  of  modern  competition  forced  this  truth 
home  to  them. 

To  do  its  part  toward  hastening  this  evolutionary 
change,  the  Bulletin  has  devoted  a  great  deal  of 
space  during  the  last  few  years  to  business  account- 
ing, and  it  has  succeeded  in  awakening  a  consider- 
able study  of  the  subject.  More  than  before,  drug- 
gists are  now  taking  annual  inventories;  they  are 
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getting  to  understand  what  their  profits  actually  are; 
they  are  no  longer  deceiving  themselves  as  to  the 
actual  facts ;  and  they  are  striving  in  every  possible 
way  to  perfect  their  business  methods.  We  have  no 
doubt  that  in  time  the  American  druggist  will  be 
just  as  keen  and  thorough  a  business  man  as  any 
other  type  of  merchant  in  the  community. 

Our  colleges  and  schools  of  pharmacy  can  do 
much  to  hasten  the  evolution.  The  editors  of  the 
Bulletin  have  argued  on  several  occasions,  both 
in  print  and  by  spoken  word,  that  the  college  of 
pharmacy  ought  to  devote  just  as  much  time  to  com- 
mercial instruction  as  to  scientific  training — that 
since  the  druggist  in  the  actual  pursuit  of  his  calling 
is  at  least  50  per  cent  commercial  man,  the  college 
course,  if  it  is  to  reflect  actual  conditions,  should 
devote  at  least  50  per  cent  of  its  attention  to  com- 
mercial subjects.  Thus  far  the  pharmaceutical  edu- 
cators laugh  at  the  idea,  and  not  many  days  ago 
one  prominent  professor  was  restrained  only  by 
friendly  courtesy  from  telling  us  frankly  that  we 
were  cranks. 

But  we  still  think  we  are  right.  We  believe,  fur- 
thermore, that  the  next  twenty-five  years  will  see  the 
very  condition  of  things  brought  about  in  our  phar- 
maceutical schools  which  we  have  pictured  as  being 
so  vitally  necessary.  In  the  meantime  it  behooves 
young  men,  anxious  to  carve  out  a  successful  future 
for  themselves  in  the  occupation  of  pharmacy,  to 
take  to  heart  the  words  of  the  successful  manager 
whom  we  have  quoted  in  the  first  paragraph  of  this 
editorial.  If  there  is  a  great  scarcity  of  managerial 
material,  and  if  the  demand  for  it  is  greater  than  the 
supply,  the  lesson  ought  to  be  strikingly  plain  to 
every  ambitious  youth. 


MORE  ABOUT  THOSE  EXCITING  EXPERIENCES. 

Some  time  ago  the  editors  of  the  Bulletin  an- 
nounced the  establishment  of  a  new  prize  depart- 
ment— a  department  of  "exciting  experiences." 

We  offered  to  pay  $1.00  promptly  in  cash  for 
every  accepted  contribution. 

Many  have  been  received  and  printed  and  the 
department  has  made  a  hit  with  our  readers.  In 
this  issue,  however,  we  are  using  up  the  last  of  our 
stock. 

So  we  are  sending  out  another  call. 

Every  druggist  and  every  clerk  has  at  some  time 
hkd  a  sensational  or  thrilling  experience  of  some 
sort.     He  has  been  held  up  by  a  burglar,  nearly 


poisoned  somebody  through  an  error,  almost  had  a 
suicide  case  develop  right  before  him,  had  a  rough- 
and-tumble  encounter  with  a  man  who  had  drunk 
not  wisely  but  too  well,  or  had  played  some  other 
part  in  a  small  drama  which  would  make  an  inter- 
esting narration. 

One  dollar  in  cash  for  every  accepted  account  of 
your  most  exciting  experience. 

Now  send  them  in.  We  don't  want  the  Bulletin 
to  be  all  "practical."  We  want  some  of  it  to  fit 
into  the  mood  of  a  leisure  hour. 

Let  us  hear  from  you. 


REGARDING  ENTRANCE  REQUIREMENTS. 

We  have  been  hearing  a  good  deal  during  the  last 
few  years  regarding  the  elevation  of  entrance  re- 
quirements by  the  colleges  and  schools  of  pharmacy. 
Under  the  circumstances  it  may  prove  interesting 
and  suggestive  to  set  forth  briefly  what  has  been 
done  in  some  of  the  colleges  of  medicine  throughout 
the  country. 

The  Johns  Hopkins  University  in  Baltimore  has 
required  a  collegiate  degree  for  entrance  to  the 
medical  course  ever  since  1893.  Harvard  estab- 
lished the  same  requirement  in  1900,  and  Cornell 
University  in  1908 — making  three  in  all  which  now 
exact  an  academic  degree  as  a  prerequisite. 

Three  years  of  college  work  have  been  demanded 
by  Western  Reserve  University  in  Cleveland  since 
1901,  and  were  required  last  fall  for  the  first  time 
by  Leland  Stanford,  Jr.,  University. 

Two  college  years  have  been  required  by  the 
University  of  Chicago  (Rush  Medical  College) 
since  1904,  by  the  University  of  California  since 
1905,  by  the  Universities  of  Minnesota,  North 
Dakota,  and  Wisconsin  since  1907,  and  by  the 
Wake  Forest  University  School  of  Medicine  in 
North  Carolina  since  1908.  In  addition  to  the  fore- 
going, the  two-year  requirement  was  established  last 
fall  by  six  other  medical  colleges,  and  will  be  estab- 
lished this  year  by  eleven  more. 

And  21  other  medical  colleges  have  announced 
that  they  will  require  one  year  of  a  college  course 
during  1910. 

The  foregoing  facts  show  that  there  has  been  a 
steady  progress  upwards  in  raising  the  entrance 
requirements  in  medical  schools  and  colleges.  Much 
of  this  has  been  due  to  the  action  of  certain  State 
boards  of  medicine  in  refusing  to  recognize  diplomas 
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of  colleges  demanding  less  than  two  years  of  college 
work  as  a  preliminary,  and  here  we  have  striking 
evidence  of  the  fact  that  to  our  State  boards  in 
pharmacy  we  must  look  very  largely  for  progressive 
developments  in  the  line  of  education.  The  national 
association  of  medical  boards  has  been  a  very  active 
organization  for  many  years  and  has  done  a  vast 
amount  of  good,  not  only  in  perfecting,  systematiz- 
ing and  rendering  more  uniform  the  State  examina- 
tions themselves,  but  in  forcing  certain  advances 
upon  the  colleges.  It  was  this  organization,  indeed, 
acting  in  cooperation  with  the  association  of  medical 
colleges,  that  made  it  necessary  for  all  "recognized" 
medical  schools  to  increase  their  courses  from  three 
to  four  years  in  length. 

The  conditions  in  pharmacy  are  admittedly  very 
different.  We  may  not  expect  such  progress  as  has 
been  made  in  medical  education.  But  may  we  not 
hope  for  something  of  the  same  beneficent  influence 
exerted  by  the  boards  of  pharmacy  as  represented 
in  the  National  Association  of  Boards,  acting  in 
hearty  and  full  cooperation  with  the  American  Con- 
ference of  Pharmaceutical  Faculties? 


THE  OBSERVER'S  COLUMN, 


The  Observer  has  a  joke  to  tell  on  himself.  It's 
a  good  one,  too. 

This  is  how  it  happened : 

The  Observer  has  for  years  been  preaching  better 
prescription  prices.  He  has  repeatedly  told  his 
pharmaceutical  friends  that  they  were  making  a 
mistake  by  charging  too  little  for  prescriptions — 
that  they  failed  to  take  into  account  the  time  con- 
sumed in  dispensing  operations,  to  say  nothing  of 
recompense  for  professional  services.  He  has 
argued,  too,  that  many  druggists  failed  to  con- 
sider the  percentage  expense  of  doing  business, 
and  for  this  reason  frequently  made  charges  for 
prescriptions  which  yielded  them  nothing  at  all. 
He  has  urged  them  to  brace  up,  stiffen  their  back- 
bones, consider  themselves  professional  men  when 
doing  professional  work,  and  insist  on  getting  a 
fair  rate  of  payment  for  professional  services. 

Now  witness  the  result: 

The  other  day  the  Observer  was  unfortunate 
enough  to  get  a  cinder  in  his  eye.  It  was  a  nasty 
little  thing — it  embedded  itself  in  the  cornea  so  that 


it  couldn't  be  removed  by  ordinary  means,  and  it 
goaded  and  lashed  the  Observer  into  a  state  border- 
ing on  frenzy. 

He  was  finally  compelled  to  close  his  desk  and 
hurry  off  to  the  office  of  an  oculist.  The  oculist 
cocainized  the  eye  and  skilfully  dug  out  the  offend- 
ing and  burrowing  cinder.  After  that  he  gave  the 
Observer  a  prescription  reading  as  follows : 

5     Zinc  sulphate 2  grains. 

Boric  acid lo  grains. 

Distilled  water i  ounce. 

The  Observer  took  the  prescription  and  walked 
into  the  nearest  pharmacy,  the  proprietor  of  which 
he  did  not  happen  to  know  personally.  It  must  be 
confessed  that  he  was  a  little  bit  curious  to  know 
just  what  the  charge  would  be,  and  while  the  pre- 
scription was  being  dispensed  in  the  mysterious 
recesses  of  the  compounding  department  in  the  rear 
of  the  store,  he  amused  himself  by  wondering 
whether  the  pharmacist  would  have  gumption 
enough  to  ask  a  decent  price  for  dispensing  so 
expensive  and  so  complex  a  prescription. 

After  about  twenty  minutes  spent  in  wrestling 
with  the  prescription,  the  pharmacist  came  out  from 
behind  his  holy  of  holies,  handed  over  a  neat  pack- 
age fastened  at  the  ends  with  sealing  wax,  and 
made  some  passing  remark  about  the  pleasure  of 
spending  several  hours  in  an  oculist's  ofifice.  The 
Observer  replied  in  a  friendly  manner  and  then 
asked  what  the  charge  would  be, 

"Fifty  cents!" 

And  the  pharmacist  never  turned  a  hair  when  he 
said  it,  either!  Well,  this  was  so  good  a  joke  on 
the  Observer,  who  had  been  preaching  better  pre- 
scription charges  for  years,  that  he  couldn't  say  a 
word.  He  paid  the  price  with  a  smile  and  walked 
out. 

The  Observer  is  one  of  those  fortunate  indi- 
viduals who  can  relish  a  joke  on  himself  quite  as 
keenly  as  one  on  the  other  fellow — even  if  it  costs 
50  cents,  the  price  of  four  good  cigars! 

But  the  Observer  didn't  know  his  chickens  would 
come  home  to  roost.  He  thought  they  would  have 
sense  enough  to  pick  out  the  back  yards  of  his 
neighbors. 

The  Observer  spoke  to  his  wife  about  it  when  he 
got  home,  but  she  couldn't  see  the  joke.  She  said 
it  served  him  right,  and  she  gave  the  Observer  a  lot 
of  advice  about — well,  the  married  men  among  the 
Observer's  readers  probably  know  what  she  said. 
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THE  HALL  OF  FAME. 


A.  L.  PALMER. 

The  accompanying  portrait  of  Mr.  Palmer  will 
be  recognized  with  pleasure  by  the  pharmacists  of 
several  sections  of  the  country  and  particularly 
by  those  of  Cleveland  and  Northern  Ohio.  For 
seventeen  years  Mr,  Palmer  has  been  on  the  trav- 
eling staff  of  Parke,  Davis  &  Co.,  and  for  some 
time  he  has  had  charge  of  Northern  Ohio  with 
several  men  operating  under  him.  Mr.  Palmer 
has  a  brother  who  is  one  of  the  partners  in  a 
large  manufacturer's  agency  for  the  sale  of  no- 
tions. Finding  it  necessary  because  of  the  increase 
of  business  to  give  up  the  management  of  the 
Chicago    office    and    go    into    the    headquarters    at 


A.  L.  Palmer. 


New  York  City,  he  has  finally  succeeded  in  in- 
ducing the  subject  of  this  paragraph  to  be  his 
Chicago  successor.  Mr.  Palmer  left  for  Chicago 
some  weeks  ago,  and  that  he  will  succeed  in  his 
new  line  of  work  is  not  doubted  by  those  who 
know  the  man  thoroughly. 


JACOB  DINER  STUDYING  MEDICINE. 

Jacob  Diner,  the  well-known  pharmacist  in  New 
York  City,  has  decided  to  abandon  pharmacy  for 
medicine.     He  has  already  begun  the  course  pro- 


vided by  the  Medical  School  of  Fordham  Uni- 
versity, and  three  years  hence  he  will  be  a  Doctor 
of  Medicine.  In  the  meantime  he  intends  to  con- 
tinue his  business  at  the  comer  of  St.  Nicholas 
Avenue  and  126th  Street,  where  he  lately  branched 


Jacob  Diner. 

out  and  made  a  specialty  of  performing  uranalyses 
and  doing  other  analytical  work  for  physicians 
and  the  public.  Mr.  Diner  has  always  been  a 
pharmacist  of  the  professional  and  scientific  type. 
He  has  invariably  cultivated  the  good-will  and 
the  cooperation  of  physicians,  and  his  translation 
from  pharmacy  to  medicine  will  therefore  not  sur- 
prise his  friends  very  markedly. 


O.  HENRY— HOW  COULD  YOU  DO  IT! 

The  editors  of  the  Bulletin  must  confess  to 
a  defeat.  Reading  somewhere  not  long  since  that 
the  popular  novelist  and  writer  of  short  stories, 
who  signs  himself  "O.  Henry,"  had  been  a  drug- 
gist in  early  life,  the  brilliant  inspiration  at  once 
came  to  us:  "Why  not  print  his  picture  and  speak 
with  a  gratifying  measure  of  pride  of  the  fame 
and  fortune  of  a  former  druggist?" 

Alas  and  alack!  there  was  a  slip  'twixt  the  cup 
and  the  lip. 

We  wrote  "O.  Henry"  one  of  the  nicest  and 
tenderest  letters  that  we  could  possibly  turn  out. 
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We  asked  him  for  his  portrait  and  told  him  what 
we  wanted  to  do  with  it.  Did  we  get  it  by  return 
mail?  Nary.  "O.  Henry's"  silence  was  impres- 
sive— not  to  say  oppressive.  It  was  so  thick,  in- 
deed, that  it  couldn't  be  cut  with  a  knife. 

We  did  not  get  the  photograph,  and  consequent- 
ly we  are  not  reproducing  it  in  connection  with 
this  article.  Editors  experience  their  defeats  as 
well  as  other  folk.  This  is  where  we  got  one 
handed  to  us. 

Oh,  yes — we  nearly  forgot  to  speak  about  that 
drug  experience  of  our  hero's.  "O.  Henry"  is 
the  nom  de  plume  of  William  Sydney  Porter.  Mr. 
Porter's  father  was  a  physician  in  Greensboro,  N. 
C,  a  few  decades  since,  and  the  father  had  a 
brother  who  was  a  druggist  in  the  same  town. 
During  his  early  life  the  future  litterateur  worked 
in  his  uncle's  store  at  odd  moments  when  he  wasn't 
fishing  or  hunting  possum. 

That's  all — but  we  could  have  made  a  lot  more 
of  the  story  if  we  had  gotten  that  photograph. 


for  an  investment  of  about  $16,000.  Altogether 
it  is  evident  that  Mr.  and  Mrs.  Voegeli  will  have 
a  very  comfortable  and  luxurious  home. 


A  PROSPEROUS  DRUGGIST. 

Thomas  Voegeli  of  Minneapolis  needs  no  in- 
troduction at  least  to  members  of  the  N.  A.  R.  D. 
throughout  the  country.     From  a  newspaper  clip- 


Thomas  Voegeli. 

ping  before  us  we  learn  that  Mr.  Voegeli  has 
recently  bought  a  building  lot  at  the  corner  of 
Logan  and  Douglas  Avenues  in  Minneapolis  at  a 
cost  of  $18,750.  The  location  is  one  of  the  finest 
residence  districts  in  the  city,  and  Mr.  Voegeli 
has  a  frontage  of  150  feet  on  Logan  Avenue.  It 
is  reported  that  he  will  build  a  residence  on  the 
property   this   spring.      The   architect's   plans   call 


PHARMACEUTICAL  KNIGHTS  TEMPLAR. 

During  the  last  year  we  have  published  in  this 
department  of  the  Bulletin  portraits  of  two 
pharmacists  in  the  regalia  of  a  Knight  Templar. 
In  the  Bulletin  for  May  we  showed  the  likeness 
of   Frederick   A.    Cooke,   of   Detroit,    and    in   the 


F.  M.  FiSK. 

Bulletin  for  August  we  published  the  picture  of 
U.  Aylmer  Coates  of  Burnley,  Lancashire,  Eng- 
land. We  are  now  able  to  present  a  third  in  this 
series  of  unique  portraitures — that  of  F.  M.  Fisk, 
manager  of  the  European  headquarters  of  Parke, 
Davis  &  Co.  in  London.  Mr.  Fisk  is  an  Ameri- 
can by  birth — a  Michigander  who  went  to  Eng- 
land upwards  of  twenty  years  ago  to  fly  the  flag 
of  Parke,  Davis  &  Co.  in  that  country.  In  the 
accompanying  portrait  he  is  seen  in  the  regalia 
of  a  British  Knight  Templar. 


100 


BULLETIN  OF  PHARMACY 


The  Orator  of  the  Dru^  Trade-Dr.  William  C.  Anderson,  of  Brooklyn. 
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REPORTEfi  ON  PROGRESS  OP  PHARMACY 


The  Five  Chief  Officers  of  the  American  Pharmaceutical  Association,  1909-10. 
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Thomas  Stoddart.  Buffalo,  New  York  State  Phar- 
maceutical Association. 


W.  I.  Gates.  Whiteville,  Tennessee  State  Phar- 
maceutical Association. 


George   M.  Andrews,  Woodstown,  New  Jersey 
State  Pharmaceutical  Association. 


George   Y.  Watson,  Southport,  North   Carolina 
State  Pharmaceutical  Association. 


Ed. 


J.  Rodgers,  Port    Huron,  Michigan    State 
Pharmaceutical  Astociation. 


Will  W.  Irwin,  Wheeling.  West  Virginia  State 
Pharmaceutical  Association. 


I 


A.  S.  Coody,  Osyka,  Mississippi  State  Pharma- 
ceutical Association. 


Charles    S.    Ashbrook,    Mansfield,    Ohio    State 
Pharmaceutical  Association. 


John  C.  Wallace,  Newcastle,  Pennsylvania  State 
Pharmaceutical  Association. 


Presidents  of  Some  of  the  State  Pharmaceutical  Associations. 
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Mrs.  S.  A.  D.  Sbeppard,  Boston,  Mass. 


Mrs.  }ames  H.  Beal.  Scio,  Ohio. 


Mrs.  William  C.  Anderson.  Brooklyn,  N.  Y. 


Mrs.  Henry  M.  Whelpley,  St.  Louis.  Mo. 


Mrs.  Charles  F.  Mann,  Detroit.  Mich. 


Mrs.  Wilhelm  Bodemann.  Chicago,  111. 


Mrs.  Thomas  H.  Potts,  Philadelphia,  Pa. 


Mrs.  Thomas  V.  Wooten,  Chicago.  111. 
Wives  of  Prominent  Pharmacists. 


Mrs.  Eugene  G.  Eberle,  Dallas,  Texas. 


104 


BULLETIN  OF  PHARMACY 


In  this  picture,  taken  on  one  of  tlie  famous  glass-bottom  boats  at 
Catalina  Islands,  we  see  Prof.  Joseph  P.  Remington  of  Philadelphia, 
E.  H.  Lauer  of  Los  Angeles,  and  Miss  Elsie  B.  Remington.  The 
day  after  this  picture  was  taken  Professor  Remington  went  out  fish- 
ing and  had  remarkable  luck— or  perhaps  it  was  skill. 


Here  we  have  one  of  the  several  A.  Ph.  A.  fishing  parties  on  the 
Island.  Reading  from  the  left,  the  men  are  John  G.  Godding  of  Bos- 
ton, Otto  F.  Claus  of  St.  Louis,  H.  M.  Whelpley  of  St.  Louis,  James 
H.  Beal  of  Scio,  Ohio,  and  Julius  A.  Koch  of  Pittsburg.  They  all  said 
they  caught  these  sharks  themselves— and  they  are  all  honorable  men. 


This  group  comprises  J.  G.  Munson  of  San  Jose,  ex-president  of 
the  California  Association ;  President  Off,  of  the  California  Board  of 
Pharmacy;  Harry  B.  Mason,  managing  editor  of  the  Bulletin; 
and  J.  M.  A.  Laue,  of  Portland,  a  member  of  the  Oregon  Board  of 
Pharmacy. 


A.  F.  Sala  of  Winchester,  Ind.,  and  John  G.  Godding  of  Boston, 
viewing  the  Grand  Canyon  of  Arizona  during  the  stop-over  on  the 
way  west.  Mr.  Sala  is  a  member  of  the  Indiana  Board  of  Phar- 
macy and  Mr.  Godding  is  a  prominent  druggist  of  Boston  and  the 
owner  of  two  stores. 


This  picture  was  taken  on  the  Catalina  boat,  and  the  men,  read- 
ing from  the  left,  are  M.  I.  Wilbert  of  Washington,  General-Secre- 
tary Charles  Caspari,  Jr.,  of  Baltimore,  Joseph  P.  Remington  of 
Philadelphia,  and  Secretary-ofthe-Council  Joseph  W.  England,  also 
of  Philadelphia. 


Here  we  have  one  of  the  numerous  auto  parties  in  'Frisco  on 
the  way  home,  and  it  is  made  up  of  Dr.  Albert  Schneider  of  San 
Francisco,  W.  S.  Parker  of  Lisbon,  N.  D.,  Edward  W.  Morse  of 
Mt.  Vernon,  111..  T.  M.  Starrh  of  Shoshone,  Idaho,  and  Harry  B. 
Mason  of  Detroit. 


Goln^  to  and  ComlnfS  from  the  Los  Angeles  Meeting  of  the  A.  Ph.  A.  last  August. 
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A  view  of  the  busy  back  room  of  Charles  Leedom's  main  store 
on  Filbert  Street,  in  Philadelphia,  with  Mr.  Leedom  standing  at  the 
right.  Mr.  Leedom  enjoys  a  considerable  business  in  physicians' 
supplies. 


The  soda  fountain  in  the  main  store  of  the  Geo.  B.  Evans 
group  in  Philadelphia— the  establishment  located  at  1106  Chestnut 
Street.  This  counter  is  thronged  during  the  height  of  the  soda 
season. 


The  "  Jenkiii:>  Li>:]iul  i'alace  Drug  Store,"  of  Marshall.  Texas, 
is  certainly  a  beauty,  but  the  photograph  scarcely  does  justice  to  the 
white  fixtures.    O.  F.  Jenkins  is  the  proprietor. 


In  this  sectional  view  of  the  Jenkins  pharmacy  may  be  seen  one 
of  the  artistic  frescoed  panels  above  the  shelving.  Several  of -these 
are  just  barely  shown  in  the  other  engraving  of  the  store. 


This,  the  first  store  opened  by  the  Standard  Drug  Co..  of  Cleve- 
land, is  located  at  the  corner  of  Superior  Avenue  and  £ast9tb  Street. 
The  Standard  drug  stores  are  now  sprinkled  all  over  town. 


Here  we  have  another  one  of  the  ten  Standard  drug  stores  in 
Cleveland.  An  illustrated  description  of  the  company's  operations 
was  printed  in  the  Bulletin  last  month. 


Some  Saccessful  Drn|{  Stores. 


"MY  BEST  SELLING  SPECIALTY. 
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Four  Pharmacists  were  Asked  What  it  Was,  How  They  Made  It,  How  They  Advertised  It,  How  Much 
They  Sold,  and  What  the  Profit  Was — The  Answers  are  Interesting  and  Su^^estive. 


The  subject  of  one's  own  specialties  is  a  very  important  one  with  the  average  druggist.  Many- 
pharmacists  have  been  remarkably  successful  in  creating  and  exploiting  a  line  of  home  remedies. 
To  four  such  men  we  addressed  a  number  of  questions  recently,  and  we  have  much  pleasure  in  pre- 
senting their  replies  this  month.  All  of  them  have  been  unusually  successful  in  the  manufacture  and 
sale  of  their  own  specialties ;  they  tell  our  readers  how  they  "turned  the  trick ;"  and  their  contributions 
to  the  symposium  will  be  read   with  considerable  profit. — ^The  Editors. 


A  DANDRUFF  CURE. 

By  P.  Henry  Utech,  Meadville,  Pa. 

Just  why  druggists  do  not  originate  a  great 
many  more  "own-make"  preparations  has  always 
appeared  very  singular  to  me.     Approached  from 


P,  H.  Utech. 

every  view-point  the  whole  question  simply  re- 
solves itself  into  a  dollars-and-cents  proposition 
wherein  the  druggist  has  everything  to  gain  and 
nothing  to  lose.  I  know  many  of  our  more  pro- 
gressive fellow  pharmacists  who  owe  their  success 
largely  to  this  very  important  feature  of  the  busi- 
ness. 

HOW    TO    GET    INTO    THE    BUSINESS. 

The  pages  of  the  various  drug  journals,  from 
month  to  month,  fairly  teem  with  most  excellent 
receipes,  all  of  which  are  authentic  and  reliable 
and  which  are  applicable  either  for  internal  or 
external  use  and  "intended  to  be  used  for  the  cure, 


mitigation,  or  prevention  of  disease  of  either  man 
or  other  animal." 

Select  one  of  such  as  you  think  desirable:  a 
little  experimentation  or  alteration  on  your  part 
is  probably  all  that  is  required  to  get  up  a  valu- 
able product.  In  this  manner  I  have  acquired 
some  of  my  most  profitable  preparations. 

THE  LABEL  MUST  TELL  THE  TRUTH. 

Having  done  this,  devise  an  original  label  for 
the  article,  the  simpler  the  better,  being  cautious 
not  to  overstate  the  claims  for  the  merit  of  your 
preparation.  This  latter  statement  may  sound  am- 
biguous, but  I  would  simply  admonish  all  persons 


QERM AN 


DAINDRUrr 

CURB 
>>»<♦ 

An  infallible  remedy  that  is  guar- 
anteed to  remove  dandruff  and  allay 
all    itching    and    irritation    of    the  scalp. 


Rub  it  into  the  roots  of  the  Hair  at  night. 
A  few  applications  do  the  work. 


PBEPABED  BY 


p.  HENRY  UTECH,  Ph.G., 

PHABMACIST, 

209  Chestnut  St.,  Meadville,  Pa. 


The  label. 


who  might  undertake  any  work  of  this  character 
to  always  keep  in  mind  Lincoln's  famous  maxim 
about  "fooling  the  people."     No  druggist  should 
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market  a  preparation  under  his  own  label  the  char- 
acter or  composition  of  which  is  in  the  least  ques- 
tionable or  not  entirely  trustworthy. 

GERMAN     DANDRUFF     CURE — WHAT     IT     WILL     AND 
WILL   NOT   DO. 

One  of  our  very  best  home-made  remedies  and 
one  that  has  enjoyed  a  large  sale  is  known  as 
German  Dandruff  Cure.  This  preparation  has 
been  on  sale  during  the  past  five  years  or  more 
and  has  given  universal  satisfaction.  Unlike  many 
of  the  patent  nostrums  of  its  class,  it  does  not 
make  the  hair  grow  or  color  it  (a  statement  which, 
by  the  way,  applied  to  dandruff  cures,  is  wholly 
misleading),  but  simply  dissolves  or  absorbs  the 
sebaceous  scurf  from  the  scalp  after  making  a 
very  few  daily  applications.  It  is  not  claimed 
that  it  will  prevent  the  formation  of  dandruff,  as 
a  remedy  of  this  sort  would  have  a  tendency  to 
occlude  the  sebaceous  glands  and  would  therefore 
be  exceedingly  dangerous  to  use.  But  frequent 
applications  at  intervals,  say  of  from  two  to  three 
weeks,  cleanse  and  stimulate  the  scalp,  keeping  it 
healthy  and  free  from  dandruff. 

THE  FORMULA. 

The  formula  is  quite  interesting  and  was  given 
me  by  a  physician  of  large  experience.  It  is  a 
well-known  fact  that  chloral  hydrate  has  decided 
stimulant  and  antiseptic  properties,  and  likewise 
has  the  power  of  absorbing  and  eliminating  this 
sebaceous  scurf  from  the  scalp.  The  cantharides 
acts  as  a  rubefacient  and  is  slightly  stimulating. 
The  cinchona  is  somewhat  astringent  and  is  added 
mainly  to  impart  a  brownish  color  to  the  finished 
product.  These  three  substances  are  simply  mixed 
with  a  perfumed  hydro-alcoholic  liquid  according 
to  the  following  recipe : 

Farina  cologne  (90-per-cent  cologne 

spirit)    15  ounces. 

Tincture  of  cantharides 4  ounces. 

Tincture  of  cinchona  flav 2  ounces. 

Chloral  hydrate 20  drachms. 

Magnesium  carbonate. .  .a  sufficient  quantity. 
Water  to  make 120  ounces. 

Mix  together  the  cologne,  tinctures,  and  water,  and  allow 
them  to  stand  for  several  days.  Filter  the  preparation  through 
magnesium  carbonate  until  it  becomes  clear  and  then  dissolve 
the  chloral  hydrate  in  the  filtrate. 

COST    AND    PROFIT. 

The  cost  of  preparing  this  remedy  is  very  little 
indeed.     We  put   it   up  in   six-ounce   Philadelphia 


square  toilet  bottles,  with  metal  sprinkler  stoppers. 
These  are  a  little  more  expensive  than  the  regular 
style  stopper,  but  they  enhance  both  the  appearance 
and  usefulness  of  the  package  and  are  worth  all 
of  the  additional  cost.  The  package,  including  the 
label,  costs  about  10  cents.  We  retail  it  at  35 
cents,  realizing  a  profit  of  400  per  cent.  Very 
few  of  your  "own  makes"  excel  that  in  profit. 

PERSONAL  EFFORT,  THE  BEST  ADVERTISING  MEDIUM. 

We  rely  mainly  on  our  personal  push  and  effort 
to  further  the  sale  of  our  dandruff  cure.  The  prep- 
aration itself  is  perfect.  It  is  the  best  thing  we 
know  of  for  the  purpose.  It  is  agreeable  and 
pleasant  to  use.  It  has  been  tested  and  tried  and 
does  the  work  in  every  case.  If  in  any  instance 
it  fails  to  fulfil  the  claims  made  for  it,  we  cheer- 
fully and  unhesitatingly  refund  the  purchase  price. 
This  kind  of  talk  is  logical  and  convincing,  and 
will  result  in  sales  when  applied  to  any  article. 
The  ultimate  sales,  however,  depend  entirely  upon 
whether  or  not  the  preparation  has  intrinsic  merit 
or  value. 

A  CHILBLAIN  REMEDY. 
By  Edward  L.  Baldwin,  San  Francisco, 

You  ask  which  of  my  "own-make"  specialties 
has  been  the  most  successful  one.  That  is  a  hard 
question  to  answer. 

I  have  tried  every  known  method  of  advertising 
and  finally  have  succeeded,  but  it  is  hard  to  say 
what  has  contributed  the  most. 

I  believe  that  a  druggist  can  manufacture  most 
any  good  remedy  and  by  persistently  advertising 
it  for  ten  years  get  a  good  sale.  It  cannot  be  done 
in  less  time.  I  do  not  believe  there  is  a  proprie- 
tary remedy  that  enjoys  a  national  sale  that  paid 
in  less  time  than  ten  years  after  it  was  started. 

ADVERTISING    THE    REMEDY. 

In  the  last  few  days  I  started  to  advertise  a 
chilblain  remedy  by  placing  the  accompanying  ad- 
vertisement in  the  daily  papers;  I  also  printed 
a  large  sign  and  placed  it  on  the  window: 

chilblains  cured  in  one  night, 
no  cure,  no  pay. 

We  sold  180  fifty-cent  bottles  in  two  days.  I 
think  this  brought  $90  quicker  than  any  article 
I  ever  advertised  before;  but  this  will  last  only  a 
few  days.  As  far  as  a  quick,  temporary  success 
is  concerned  I  should  answer  your  questions  as 
follows : 
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1.  Which  one  of  our  "own-make"  specials  has 
proved  the  most  successful? 

A  Chilblain  Remedy. 

2.  What  is  the  formula? 
Collodion  Compound. 

3.  What  method  do  you  use  in  advertising  and 
pushing  this  remedy? 

Window  signs  and  five-line  readers,  paying  $1 
a  line. 

4.  Have  you  ever  sampled  the  product? 

No;  if  I  did,  it  would  produce  a  cure  and  there 
would  be  no  use  of  buying  a  50-cent  bottle. 

5.  What  does  it  cost  a  package  to  make,  and 
how  much  of  a  sale  do  you  have  on  it  through 
the  year? 

Any  pharmacist  can  figure  the  cost.  The  sales 
totaled  $90  in  two  days.     This  heavy  demand  did 


CHILBLAINS  CURED. 

Prescription  No.  99  will  cure  chilblains 
in  one  night.  30  cents  by  mail,  prepaid. 
Ferry  Drug  Store,  20  Market  Street,  S.  F. 


This  reading  notice  was  a  paid  insertion  which  appeared  in  the 
local  paper. 

not  keep  up,  although  we  sold  800  bottles  in  four- 
teen days,  receiving  $400  for  them. 

Ten  years  ago  I  put  up  a  line  of  36  remedies 
allopathic  in  dose,  and  of  homeopathic  tablet  form. 
Three  of  these  remedies  have  gained  a  national 
sale.     They  are: 

Baldwin's  Health  Tablets.  Our  advertising 
phrase  is :  "Take  one  to-night  and  you  will  be  well 
to-morrow." 

Baldwin's  Celery  Soda.  Advertisement:  "If 
the  world  looks  blue,  take  Celery  Soda." 

Membrotone.  Advertisement:  "A  specific  for 
catarrh  that  contains  no  narcotic." 

I  believe  the  retail  druggist  will  manufacture  a 
large  percentage  of  the  proprietary  remedies  in 
the  future  and  that  he  will  be  able  to  ride  in  his 
own  flying  machine  from  now  on. 


A  COUGH  CURE  AND  AN  ALMOND  CREAM. 

By  W.  J.  DuNLAP,  Canonsburg,  Pa. 

In  reply  to  your  request  for  information  as  to 
my  method  of  making  a  success  of  my  own  prep- 
arations I  wish  to  say  that  I  have  several  meth- 
ods. As  to  products,  I  find  my  Cough  Cure  and 
Almond  Toilet  Cream  the  best  sellers. 

I  make  my  cough  cure  about  the  same  as  Com- 


pound Syrup  of  White  Pine,  N.  F.,  with  the  addi- 
tion of  a  small  amount  of  menthol.  The  product 
I  put  up  in  three-  and  six-ounce  ovals  wrapped  in 
wax  paper. 

My  Almond  Cream  has  an  almond  and  quince 
5»eed  base  without  any  glycerin  and  is  put  up  in 


W.    J.   DUNLAP. 

2^ -ounce  panels.  I  push  my  goods  in  season  by 
means  of  circulars,  mailing  them  to  all  ^  my  cus- 
tomers, including  the  farmers.  I  also  wrap  one 
up  in  every  package  leaving  the  store. 

NEWSPAPERS    A    GOOD    ADVERTISING    MEDIUM. 

I  use  our  newspaper,  which  finds  its  way  into 
nearly  every  home  in  the  town  and  country.  It 
is  a  daily  and  I  change  the  ads.  and  "locals"  every 
other  day,  using  something  new  all  the  time.  I 
submit  one  of  my  ads.  which  appeared  in  a  local 
paper.  Ours  is  a  town  of  10,000,  and  I  find  that 
this  manner  of  advertising  brings  good  results. 

I  do  not  believe  in  samples  as  I  have  found 
from  experience  that  a  great  many  customers 
impose  on  you,  coming  back  several  times  for  a 
sample  instead  of  buying  a  stock  package.  My 
goods  cost  me  9  cents  a  package  for  the  25-cent 
size  and  18  cents  a  package  for  the  50-cent  size. 

I  sell  about  12  gross  of  each  product  during 
the  year. 

In  making  a  sale  I  tell  the  customer  that  if, 
after  giving  the  goods  a  fair  trial,  he  does  not 
get  the  desired  benefit  he  may  return  the  package 
and  get  his  money  back.  In  four  years  not  one 
package  has  been  returned. 
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PRODUCTS  WHICH  SELL  THEMSELVES. 

By  Henry  C.  Blair,  Philadelphia,  Pa. 

Sorry,  but  I  cannot  answer  your  questions  for 
the  reason  that  I  am  trying-  to  practice  pharmacy 
and  am  not  devoting  my  time  to  pushing  special- 
ties. 

The  preparations  I  do  sell  created  a  demand 
for  themselves  because  they  were  better  in  every 
way  than  others  of  a  like  kind,  because  any  one 
could  have  the  formulae,  and  lastly  because  the 
people  who  bought  them  had  confidence  in  my 
ability   and   integrity. 

So  much  for  my  retail  business.  I  submit  a 
booklet  on  a  specialty  in  which  I  am  interested 
apart  from  my  retail  business.  It  is  to  be  noticed 
that  the  product  is  indorsed  by  the  Council  of 
the  A.  M.  A.  This  approval  I  believe  is  neces- 
sary for  the  success  of  any  new  specialty  at  the 
present  time. 

Of  course  proper  protection  under  patents,  trade- 
marks, or  copyright  is  necessary,  but  freedom  from 


secrecy  is  equally  important  in  introducing  a  new 
drug,  chemical,  or  preparation. 


A  reproduction  of  the  cover  of  a  booklet  distributed  by  The 
Henry  C.  Blair  Company,  of  Philadelphia,  to  exploit  lodone,  a 
synthetic  iodine  compound  for  physicians'  use. 


A  BEAUTIFUL  SUBURBAN  PHARMACY. 

The    Store    of    J.    M.  Oehruof^,    of   Cleveland.    Ohio— A  Soda  Room  Patterned  After  a  Modern  Raths- 
keller— Other  Novel  Features  Worked  Oat   Between  Owner  and  Architect. 


If    the    visitor    to    Cleveland    will    take    a    car     of  some  historic  interest,  being  near  Worms  where 
through    the    fashionable    Euclid    Avenue    district     Luther  was  born.' 


as  far  as  the  suburbs,  he  will  come  to  a  pharmacy 
of  unusual  interest — the  store  of  J.  M.  Gehrung. 
Mr.  Gehrung's  business  is  not  a  new  one;  in  fact 
it  is  one  of  the  oldest  in  the  city.  But  the  present 
store  is  new  and  has  some  very  unique  features. 

MURAL    PAINTINGS    IN     THE    SODA    ROOM. 

The  interior  has  an  individuality  that  one  would 
expect  to  see  in  a  private  house  rather  than  in  a 
store.  Particularly  is  this  true  of  the  soda  room 
in  the  rear  of  the  store  proper.  The  mural  dec- 
orations, seen  in  the  accompanying  photograph 
of  the  room,  are  hand-painted.  Nor  are  they 
merely  the  creation  of  the  artist  without  sig- 
nificance to  the  owner.  Mr.  Gehrung  outlined  all 
the  wall  frescoes  himself.  Pointing  to  the  upper 
right-hand  panel,  a  rich  piece  of  mural  decoration, 
he  explained  to  the  Bulletin  representative :  "The 
oil  painting  which  you  see  there  is  a  scene  in  the 
vicinity  of  my  mother's  birthplace.     The  place  is 


On   looking  at   the  painting   we   were  attracted 


J.  M.  Gehrung.  proprietor  of  the  store. 
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by  a  large  bird  perched  on  a  gable.  "That,"  said 
Mr,  Gehrung,  "is  a  stork.  It  has  been  in  the  town 
I  speak  of  over  fifty  years,  and  like  all  the  birds  of 
this  species  is  said  to  bring  good  luck.  Every  year 
the  stork  migrates  to  Egypt.  A  few  years  ago 
Mrs.  Gehrung  returned  to  Europe  to  visit  the 
scenes  of  her  childhood  after  an  absence  of  fifty 
years.  On  seeing  the  bird,  she  exclaimed :  'Da 
ist    der    storch,'    for    it    was    the    self-same    stork 


The  electric  light  fixtures  are  topped  with  yellow 
canopies.      Behind    each    one    is    a    mirror    which 

very  pretty  effect  to  the  room  in  the 
In    the    daytime    there    is    no    need    of 

illumination,  as  a  skylight  seventy  feet 
long  extends  the  entire  length  of  the  building.  It 
is  hardly  discernible  in  the  engraving,  but  is 
actually  an  aperture  a  foot  wide  between  the  wall 
and  the  ceiling. 


gives  a 
evening, 
artificial 


The  soda  room  of  Gehruns's  pharmacy  is  an  inviting  place  for  soda  patrons.    The  furniture  and  woodwork  are  of  dark  oak.    The  walls  bear  hand- 
painted  frescoes  and  lend  a  beautiful  appearance  to  the  room. 


which  had  been  perched  on  the  steeple  when  she 
came  to  America  a  half-century  before." 

The  upper  left-hand  panel  represents  the  birth- 
place of  Mr.  Gehrung's  mother-in-law.  Mr.  Geh- 
rung laughingly  remarked  that  the  artist  had  his 
legs  crossed  when  he  painted  the  tree  trunks  in 
this  scene,   for  they  do  lean  over  one  another. 

SODA  ROOM  PATTERNED  AFTER  A  RATHSKELLER. 

In  a  general  way,  the  soda  room  is  patterned 
after  the  modern  rathskeller.  The  tables  and 
chairs  are  of  dark  weathered  oak,  harmonizing 
with  the  walls,  which  are  wainscotted  with  black 
oak.  The  panels  seen  at  regular  intervals  along 
the   walls  are  covered   with  a  dark-green   burlap. 


The  white  line  running  along  the  top  of  the 
woodwork  represents  a  plate  rack.  This  may  be 
seen  best  on  the  right  side  of  the  soda  room  pho- 
tograph. Mr.  Gehrung  added,  however,  that  the 
plate  rack,  while  a  very  desirable  thing  for  emer- 
gencies, is  seldom  used.  The  large  glass  globes 
on  the  tops  of  the  capitols  at  the  entrance  to  the 
soda  grille  were  set  up  by  Mr.  Gehrung's  assist- 
ant. 

OTHER  FEATURES  OF  THIS   UNIQUE   PLACE. 

Suspended  between  the  soda  room  and  the  store 
proper  is  a  mezzanine  floor  which  serves  various 
purposes.  Beneath  it  on  the  right  is  Mr.  Gehrung's 
private  office,  while  to  the  left  is  the  prescription 
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stand.  Here  space  is  at  a  premium,  but  undue 
crowding  is  avoided  by  the  use  of  hanging  shelves 
which  are  fastened  to  the  ceiling.  This  device, 
while  seldom  employed,  is  certainly  an  excellent 
means  of  providing  more  room  for  stock.  The 
telephone  booth  adjoining  Mr.  Gehrung's  office 
has  a  front  and  a  side  door — an  obvious  advan- 
tage. 

The  bulk  goods  and  patent  medicines  are  kept 


tation  for  carrying  a  complete  line  of  drugs  is  its 
own  reward.     Quite  right! 

The  soda  fountain  is  in  the  front  of  the  store. 
Light  is  conveyed  even  to  the  rear  end  of  the 
room  by  a  system  of  prism  lights  running  across 
the  top  of  the  front  window.  The  plaster  casts 
seen  at  the  junction  of  the  wall  supports  and  ceiling 
rafters  involved  no  little  expense,  as  they  cost  six 
or  seven  dollars  apiece. 


The  interior  of  the  Gehrung  pharmacy  showing  the  large  and  handsome  soda  fountain.    The  soda  room,  seen  in  the  opposite  illustration,  is  at  the 

rear  beyond  the  opening. 


in  the  cellar.  The  word  "cellar"  if  it  indicates 
a  mere  repository  for  rubbish,  does  not  depict  the 
conditions  in  Mr.  Gehmng's  store.  A  neater  place 
was  never  seen  than  his  basement  floor.  While 
it  is  unusually  large,  100  feet  long  and  23  feet 
ade,  there  is  an  utter  absence  of  dirt  and  dis- 
)rder.  Mr.  Gehrung  carries  a  wide  line  of  goods. 
t.are  drugs  which  cannot  be  obtained  in  the  aver- 
ige  pharmacy  may  be  had  at  Gehrung's.  These 
[articles,  which  are  rarely  called  for,  are  kept  in 
the  cellar  and  Mr.  Gehrung  always  knows  where 
to  find  them.  On  being  asked  whether  it  paid  to 
keep  money  tied  up  in  goods  which  are  seldom 
turned  over,  Mr.  Gehrung  explained  that  a  repu- 


WORTH   THE  TRIP  TO  SEE. 

Mr.  Gehrung  must  take  a  great  satisfaction  in 
his  new  pharmacy.  He  has  been  in  business  in  his 
present  location  for  over  twelve  years,  and  the 
plans  of  his  present  store  were  taking  form  in  his 
mind  a  long  time  before  they  were  expressed  to 
the  architect.  As  a  result  the  establishment  has 
those  many  conveniences  which  money  alone  can- 
not buy.  They  must  come  from  the  proprietor. 
Mr.  Gehrung  is  himself  a  sociable  fellow.  Any 
druggist  who  goes  to  Cleveland  should  take  the 
pretty  ride  along  Euclid  Avenue  and  meet  him. 
As  for  the  store,  it  is  worth  the  trip  and  the  time 
consumed. 


"MY  MOST  EXCITING  EXPERIENCE." 

A  Series  of  Startling    Narratives   in    which    Liquor.  Revolvers,   and  Strychnine  Figure  Prominently- 
Diluted  Tincture  of  Capsicum   Proves    a  Hot    Beverage— An    Intoxicated  Fellow 
Flourishes  a  Gun— A  Suicide   Frustrated— Unusual  Sequelae 
from  a  Dose  of  Digestive  Mixture. 


[Note  by  the  Editors. — With  this  installment  we  are  using 
up  all  the  "Exciting  Experiences"  now  on  hand.  If  any  of 
our  readers  have  thrilling  anecdotes  to  relate  we  shall  be  glad 
to  hear  from  them.  We  pay  for  all  accepted  thrills  at  the 
uniform  rate  of  one  dollar.  But  the  experiences  must  be  real 
ones— no  Dr.  Cook  fairy  tales  will  go.  If  we  get  no  con- 
tributions we  shall  assume  that  our  readers  have  lost  interest 
in  this  feature  of  the  Bulletin  and  shall  abandon  the  depart- 
ment in  favor  of  something  else.  This  month  we  are  making 
the  experiment  of  illustrating  two  of  the  "experiences."] 

A  PRETTY  STRONG  DRINK. 

By  O.  R.  Steadman,  Wyoming,  Ontario. 

This  incident  is  not  exciting,  but  it  caused  no 
little  amusement  in  our  small  town  when  the  facts 
became  known.  I  was  only  a  small  youngster, 
and  had  been  working  in  the  store  for  some  time 
when  my  boss  was  called  away  for  a  fortnight. 
Because  of  my  age  he  left  his  brother,  Mr.  A.,  to 
help  me.  Mr.  A.  was  a  big,  good-natured  man 
always  up  to   some  joke. 

One  evening  I  was  in  the   front  of  the  store, 


"  In  walked  a  rough-faced  man." 

while  Mr.  A.  sat  in  the  office  reading.  In  walked 
a  rough-faced  man,  who  I  knew  had  been  placed 
on  the  Indian  list  because  of  his  excessive  drink- 
ing. He  at  once  informed  me  that  he  knew  my 
boss  was  out  of  town,  but  added:  "I  have  been 
getting  my  liquor  from  him,  so  you  can  give  me 
a  quarter's  worth." 


I  informed  him  that  it  was  strictly  against  the 
rules  of  the  store  to  sell  it.  He  tried  to  talk  me 
into  it,  but  finding  his  efforts  unavailing,  he  came 
behind  the  counter  and  made  some  threatening 
movements. 

At  this  juncture  Mr.  A.,  overhearing  the  con- 
versation, walked  out,  much  to  the  surprise  of  the 
listener.  At  once  his  manner  changed,  and  he  ex- 
plained that  his  wife  was  dangerously  ill  and  must 
have  liquor. 

"Very  well,"  said  Mr.  A.,  and  he  motioned  to 
me  to  go  back  into  the  shop.  Then  he  told  me  to 
bring  the  bottle  of  tincture  of  capsicum,  put  about 
a  couple  of  ounces  of  it  into  an  eight-ounce  bottle, 
and  fill  it  with  water. 

The  customer  eagerly  took  it  from  him,  without 
even  a  label,  threw  down  a  quarter,  and  left. 

Mr.  A.  and  I  awaited  developments.  Hardly 
three  minutes  elapsed  when  in  rushed  our  man, 
with  water  in  his  eyes  and  his  tongue  hanging  out. 
Catching  his  breath  he  snapped  at  us: 

"Say,  what  did  you  fellows  put  in  that  bottle, 
anyway  ?" 

WHEN  EVERYBODY  CARRIED  A  GUN. 

By  an  Ex-Druggist. 

As  contributing  to  your  stock  of  unusual  experi- 
ences how  will  this  one  of  mine  answer? 

My  boyhood  was  spent  in  a  part  of  the  country 
which  was  then  very  much,  I  think,  like  what 
Breathitt  County,  Kentucky,  is  now.  We  all 
carried  pocket  guns,  and  they  were  used  so  fre- 
quently that,  unless  the  bullets  came  really  too 
close,  we  paid  little  attention  to  them.  The  one 
man  in  the  section  who  used  his  pistol  most  freely 
was  a  personal  friend  of  mine,  a  young  physician, 
who,  when  sober,  was  a  fine  chap,  but  who  after 
a  few  drinks,  and  particularly  after  recovery  from 
an  attack  of  meningitis,  was  not  only  ready  for 
trouble  but  hunting  it.  His  home  was  four  or 
five  miles  from  town,  and  whenever  he  came  in 
both  members  of  the  drug  firm  for  whom  I  was 
working  found  excuses  to  be  out  of  the  store  for 
a  while,  leaving  me  to  take  care  of  things.     This 
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I  managed  to  do  with  a  varying  amount  of  fric- 
tion, but  one  particular  night  stands  out  promi- 
nently and  makes  my  flesh  crawl  even  now  as 
I  think  of  it. 

It  was  my  custom  to  keep  open  until  the  mail 
train  came  through  at  10.40,  when,  after  distribut- 
ing the  mail  (we  had  the  post-office  in  the  store) 
I  would  close.  One  night,  just  as  I  was  pre- 
paring to  lock  up,  the  Doctor  came  in,  and,  after 
a  few  moments'  chat,  went  out  to  get  his  horse, 
which  was  hitched  near  by,  and  go  home.  In  a 
short  time  he  was  back  again  without  the  horse 
and  wanted  to  borrow  my  pistol,  saying  that  he 
had  seen  a  negro  skulking  around  where  his  horse 
was  hitched.  Of  course  under  the  circumstances 
he  got  it,  but  inside  of  five  minutes  he  was  on  his 
horse  and  back  in  front  of  the  store  calling  to  me. 

I  went  out  and  there  he  was  with  the  horse's 
left  or  "nigh"  side  next  the  walk,  which  was 
raised  some  2^  feet  above  the  ground,  pistol  in 
hand  and  ugly.  I  stood  there  and  talked  for  what 
seemed  hours.  Not  a  soul  passed.  Evidently 
every  one  in  town  was  asleep.  I  did  not  dare 
make  a  grab  for  the  pistol  for  I  was  quite  sure 
to  miss  it,  the  pistol  hand  being  on  the  other  side 
of  the  horse  from  me,  and  if  I  did  miss  it  I  was 
sure  to  be  shot.  So  I  stood  too  close  for  him  to 
be  able  to  shoot,  and  afraid  to  go  further  away 
for  fear  he  might.  Imagine  the  situation  if  you 
<:an,  and  you  will  understand  the  relief  I  felt  when 
finally  he  put  the  gun  in  his  pocket  and  really  said 
good   night ! 


A  CASE  OF  STRYCHNINE  POISONING. 
By  J.  Earl  Taylor,  Gridley,  III. 

Late  one  night  about  11.30,  a  lady  rushed  into 
le  store  and  said   a   friend  of  hers   was  dying, 
'Better  call  a  doctor,"  I  replied. 
*I  have  'phoned  a  dozen,"  she  said,  "and  they 
rill  not  come  or  are  out  on  calls." 

I  stepped  to  the  'phone  and  called  three  or  four, 
^ut  all  were  out.  Thinking  of  a  new  man  above 
le  next  store  I  called  him.  His  wife  replied  that 
le  would  come  in  a  minute.  On  "pumping"  the 
Itrange  woman  I  learned  that  her  friend  had  taken 
in  overdose  of  strychnine. 

Well,  I  took  a  long  chance  and  put  some  chloral 

lydrate  and  whisky  in  my  pocket  and  went  with 

le  woman.     To  my  surprise  she  escorted  me  into 

hovel  on  the  second  floor  of  a  two-story  shack 

lear  at  the  outskirts  of  the  city.     I  was  glad  I 


was  provided  with  a  good  six-shooter.  I  made 
the  woman  go  upstairs  ahead  of  me  and  was  ush- 
ered into  a  room  dirty  and  grimy.  There  were 
gathered  two  or  three  children  crying.  On  the 
bed  lay  a  woman  with  every  appearance  of  death 
from  strychnine.  The  doctor  had  not  arrived  yet: 
so  I  forced  a  solution  of  chloral  hydrate  down  her 
throat  and  worked  over  her  for  fully  half  an  hour 
before  he  showed  up.     When  he  arrived  the  lady 


"  I  was  ushered  into  a  room,  which  was  dirty  and  grimy." 

was  coming  our  way  and  eventually  got  well.  The 
husband  had  deserted  her  and  the  children,  and 
suicide  seemed  her  only  relief.  We  reported  the 
case  and  the  judge  took  the  gentleman  to  task.  The 
next  I  heard  was  that  he  was  going  to  "get  me," 
but  he  never  did.  I  was  sorry  I  went  to  the  home 
at  first,  but  since  all  turned  out  well  I  felt  glad 
that  I  did. 


WAS  THE  DIGESTIVE  MIXTURE  TO  BLAME? 

By  Frank  B.  Robinson,  Toronto,  Ontario. 

While  reading  the  accounts  of  my  fellow  suffer- 
ers' "most  exciting  experiences,"  I  thought  I  would 
let  you  know  of  one  that  happened  to  me,  and 
only  a  few  months  ago,  too. 

A  customer  of  mine  whom  I  knew  well  came 
in  complaining  of  an  awful  pain  in  the  gastric 
region. 

After  questioning  him  I  diagnosed  his  case  as 
indigestion.  I  put  up  a  4-ounce  bottle  of  our  own 
indigestion  mixture  which  we  make  by  the  gallon, 
and  labeled  it  for  him. 

Imagine  my  surprise  when,  about  ten  minutes 
afterwards,  a  doctor,  who  proved  also  to  be  a  cor- 
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oner,  came  into  the  store  and  asked  to  use  the 
'phone.  He  at  once  proceeded  to  call  up  police 
headquarters  and  told  how  a  man  on  York  Street 
had  taken  a  dose  of  medicine  from  a  bottle  just 
dispensed  and  had  immediately  dropped  dead;  then 
he  asked  them  to  send  and  get  the  bottle.  Turning 
to  me  he  said,  "Where  is  X.'s  drug  store?" 
"Why,"  said  I,  "this  is  it."  "Well,"  he  continued, 
"there  is  trouble  in  store  for  you," 

You  can't  imagine  the  state  of  mind  I  was  in. 
I  was  positive  I  had  made  no  mistake;  still  I 
couldn't  escape  the  fact  that  immediately  after 
taking  one  dose  the  man  had  dropped  dead.  On 
the  next  day,  as  I  had  anticipated,  I  received  a 
summons  stating  that  I  was  wanted  as  a  material 
witness  at  the  inquest.  I  was  alone  and  couldn't 
get  relief  at  the  time;   so   I   locked  up   the  store 


and  with  many  forebodings  made  by  way  to  the 
morgue. 

The  usual  routine  was  gone  through,  and  my 
heart  was  in  my  mouth  until  the  doctor  who  per- 
formed the  post-mortem  was  called.  When  asked 
the  cause  of  death  he  said  that  he  had  found  a 
clot  of  blood  on  the  main  artery  of  the  heart,  and 
that  it  had  been  gradually  growing  larger  until 
it  had  stopped  the  action  of  that  organ.  He 
further  stated  that  in  all  his  experience  he  had 
never  seen  another  case  like  it. 

Whether  my  "dope"  had  anything  to  do  with 
it  or  not  I  cannot  say,  but  it  was  as  exciting  an 
experience  as  most  -men  would  care  to  go  through. 
Now  whenever  a  customer  comes  in  here  with  in- 
digestion I  immediately  recommend  him  to  a  good 
physician.     No  more  coroner's  inquests  for  me. 


BUILDING  UP  A  WALL-PAPER  BUSINESS. 

How  to  Advertise  the  Line — The  Various  Ways  of  Learning    Names    of   Prospective    Buyers — Methods 
of   Displaying  the  Patterns  and  Other    Suggestions  of  Value. 

By  H.  E.  READ, 

Allamont,  Kansas. 


Wall-paper  is  a  side-line  well  adapted  to  the 
drug  trade.  The  only  drawback  seems  to  be  the 
amount  of  attention  which  it  requires.  With  prop- 
er handling,  however,  this  department  will  not 
take  up  much  time. 

REMNANT    SALES    EVERY    SPRING. 

Our  first  step  in  selling  wall-paper  is,  of  course, 
to  let  the  people  know  we  handle  it.  We  induce 
them  to  come  in  and  look  at  our  samples,  this 
chiefly  through  our  regular  newspaper  advertising 
during  the  summer  months.  About  the  first  of 
March,  or  even  as  early  as  February  15,  we  begin 
our  bargain  and  closing-out  sales  and  for  several 
weeks  devote  most  of  our  time  to  these  sales. 

We  invoice  all  the  remnants  that  we  wish  to 
close  out  and  print  a  list  of  them  in  the  newspaper, 
giving  the  stock  on  hand  of  each  design  together 
with  the  lot  price  and  price  per  roll  in  the  fol- 
lowing way : 

Remnant  No.  1,  a  nice  pattern  for  the  parlor.  There  are  5 
bolts  of  wall-paper,  4  bolts  of  ceiling  and  1  bolt  of  border  for 
10  cents,  the  lot  costing  $1.00. 

Remnant  No.  2,  a  nice  pattern  for  the  parlor,  suitable  for 
the  dining-room.  There  are  6  bolts  of  wall-paper,  4  bolts  of 
ceiling  and  32  yards  of  border  at  6  cents  a  bolt,  the  lot  cost- 
ing 66  cents. 


Unless  the  goods  are  damaged  it  is  our  aim 
in  such  sales  to  dispose  of  remnants  at  cost  plus 
the  transportation  charges.  We  seldom  sell  the 
goods  for  less. 

The  amount  of  paper  and  the  price  will  vary, 
but  something  must  be  found  to  please  each  buyer. 
We  observe,  too,  that  people  notice  the  quantities 
indicated  in  order  that  they  may  know  whether 
there  is  enough  of  an  attractive  remnant  to  cover 
a  certain  room.  Having  satisfied  themselves  on 
this  point  while  perusing  our  newspaper  list,  they 
come  to  the  store  to  see,  say,  number  3  or  4,  with 
a  view  to  passing  judgment  on  the  design.  Thus 
the  importance  of  telling  the  length  of  each  rem- 
nant in  a  newspaper  ad.  is  at  once  apparent. 

WALL-PAPER    LETTERS    WRITTEN     ON     WALL-PAPER ! 

With  our  Edison  mimeograph  we  are  able  to 
turn  out  personal  letters  soliciting  wall-paper  busi- 
ness at  a  cost  of  30  to  40  cents  a  hundred,  and 
we  find  this  a  paying  form  of  advertising.  The 
letters  are  written  on  the  hacks  of  wall-paper  sam- 
ples which  have  been  cut  into  the  size  of  regular 
stationery.  The  white  surface  makes  possible  a 
neatly  printed  page,  while  the  business  letter-head 
at  the  top  also  adds  to  the  general  appearance. 
One  of  these  specimen  letters  is  reproduced  here- 
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with,  although  it  fails  of  course  to  show  the  wall- 
paper design  on  the  back. 

We  write  letters  to  the  women  on  both  our 
country  and  city  mailing  lists,  offering  to  donate 
enough  paper   to  cover  one   room   to   the   woman 


READ'S  DRUG  STORE 


D  K  i;  O  O  I  M  T        A  ."»  I>        (■  H  E  M  I  M  T 


AI.TAMONT.       KANHAM 


D«»r  H%Aut-  W«  iwta  that  you  Have  recsntly 

Aacliled  to  Bo^e  Into  your  iww  reatdoroo,  *n4  thtnktnc, 
you  mtgrit  A»%lT'!   to  do  bomb  reparlnc  In  th«  «ay  at 
pap«rln<  or  palntinc  bofor*  your  new  hoaia  la  arrancad 
panaanantly,  «e  laXa  tlva  lllMrty  or  ttma  addraaairg  you 

Va  atan  to  aay  that  «a  carry  ona  of  tha  baat.  and  , 
Boat  eoaplata  Ilnaa  or  aall  papar  that  la  ha^tflad  In  th 
elty,  and  tf  you  ira  In  naad  or  papar  V9   would  (m  aera 
than  plaaaed  to  hava  you  call  and  look  o*ar  our  aaaplaa 

Va  hava  our  aaaplaa  arrancad  ao  that  It  atll  taka 
bat  a  raw  plmitaa  or  your  tuaa  and  aaaura  you.  wa  would 
b«  plaaaad  to  ahow  you  our  Una  aven  thoufh  you  do  not 
purehaaa . 

*a  aneleaa  harawlth  a  raw  aaiaplaa  which  howavar  la 
■  <rary  aaall  rapraaantatton  or  our  aloek,  but  will  (l<ra 
you  an  Idaa  of  aoiaa  or  our  paltarna,  plaaaa  look  tbaai 
o*ar  and  notlaa  our  prloaa. 

*«  alao  carry  a  coaiplata  Una  of  houaa-held  palnta 
and  varntahaa,  aialna  for  fumltura.  Jap-«-Lae  ato  whloh 
wa  (uarantaa  to  (Iva  you  aatlafaotlon,  and  oan  fumlMi 
you  with  any  ahade  or  color  you  way  daalra. 

Thanklnc  you  and  haptn(  lo  ba  abla  to  aarra  you 
tn  any  Una  wa  aay  handla  I  raaiatn, 

»«ry  truly  youra. 


This  shows  one  of  Mr.  Read's  "  form  "  letters,  written  on  the  back 
of  a  sample  of  wall-paper— a  unique  and  catchy  idea. 

who  can  furnish  us  with  the  most  names  of  pros- 
pective wall-paper  buyers.  In  this  way  one  is  sure 
to  receive  abundant  names.  Sometimes  we  get 
as  high  as  100  names  from  a  single  person.  Of 
course,  there  will  be  many  duplicates,  but  these 
can  be  eliminated. 

Then,  too,  it  is  evident  that  any  woman   who 

'esires  the  prize  is  herself  a  good  "prospect"  for 

a  wall-paper  sale.     To  the  contestants,  therefore, 

we  mail  a  circular  letter,   following   it  up  every 

three  or  four  weeks  with  postals  or  folders. 

OTHER    WAYS     OF    GETTING     "PROSPECTS." 

We  watch  the  newspapers.  When  we  hear  of 
people  moving  into  our  locality,  changing  their 
residence,  or  building  either  in  the  city  or  the 
country,  we  send  them  a  letter  suggesting  that 
possibly  they  will  need  paper  or  paint  for  their 
new  premises  and  offering  to  show  them  our  line. 
These  letters  we  keep  already  printed  without  the 
date.  When  we  hear  of  a  prospective  buyer,  we 
merely  fill  in  the  date,  address  the  envelope  and 
mail  it — the  work  of  a  minute  only. 

This,  then,  is  our  method  of  attracting  cus- 
tomers into  our  store.     To  sell  wall-paper  is  usu- 


ally easy,  but  sometimes  it  requires  as  much  care 
as  the  sale  of  lightning  rods.  One  must  be  es- 
pecially cautious  not  to  say  too  much. 

DISPLAYING  THE   GOODS. 

The  display  rack  on  which  we  show  wall-paper 
was  made  by  our  carpenter.  It  is  a  frame  18  by 
60  inches,  built  on  the  order  of  an  easel  covered 
with  canvas,  and  has  hinged  standards  so  that 
it  will  set  upon  the  floor.  To  this  we  attach  a 
piece  of  wall  border  and  ceiling  of  each  design."  A 
piece  of  the  wall-paper,  the  full  length  of  the  rack, 
should  be  attached  first;  next  lay  the  border  cross- 
wise, and  then  place  a  piece  of  the  ceiling  paper 
about  3  feet  long  with  the  printed  side  toward 
the  wall-paper  and  border,  as  is  done  in  most 
sample  books.  When  you  have  a  sample  display 
of  your  complete  stock,  screw  on  the  top,  using 
washers  underneath,  and  as  you  turn  through  the 
display  the  three  designs  of  wall-paper,  ceiling 
and  border  are  before  the  customer.  We  have 
the  price  written  on  each  pattern  in  plain  figures, 
but  we  do  not  make  it  prominent  enough  to  be 
noticed  by  the  customer  unless  the  price  is  re- 
quested. On  each  pattern  we  have  the  rack  num- 
ber so  that  it  may  be  readily  located  when  sold. 

When  a  customer  desires  to  look  at  wall-paper, 
we  step  to  the  display  rack  and  place  a  chair  in 
front  of  it  for  the  customer.  Then  we  ask  how 
many  rooms  are  to  be  papered,  whether  parlor, 
dining-room,  sitting-room,  or  kitchen.  Without 
asking  the  price  of  the  paper,  we  proceed  to  ask 
the  size  of  each  room  to  be  papered  and  the  num- 
ber of  bolts  required  for  each  room.  Then  this 
is  jotted  down  in  our  memorandum  book. 

CLOSING    UP   A   SALE. 

The  rest  of  the  sale  is  easy.  We  begin  turning 
through  the  rack  without  mentioning  the  price. 
The  customer  will  usually  speak  of  it,  but  if  the 
subject  is  not  brought  up  the  buyer  apparently 
is  not  particular  about  it.  But  when  a  customer 
does  ask  the  price  of  a  design,  never  tell  the 
cost  per  roll  if  you  can  avoid  it;  rather  multiply 
the  number  of  rolls  required  by  the  price  of  one 
and  then  give  the  customer  the  resultant  figure — 
the  cost  of  the  whole  job.  Nine  rolls  at  20  cents 
a  roll  would  amount  to  $1.80.  This  will  sound 
small  to  a  customer  who  has  decided  not  to  pay 
over  18  cents,  not  realizing  the  little  difference 
which  a  few  cents  extra  per  roll  will  make  in 
the  cost  of  papering  the  whole  room. 

It   requires   but   a    few   minutes   to    show    from 
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fifty  to  one  hundred  designs  in  the  above  man- 
ner. Moreover,  with  the  price  indicated  on  each 
pattern  the  clerk  can  sell  the  line  as  well  as  the 
proprietor.     We   have   our   display   rack   standing 


on  the  floor,  and  as  it  is  little  trouble,  we  some- 
times show  the  papers  to  women  who  do  not  ask 
to  see  them.  This  will  frequently  induce  them  to 
do  some  papering. 


AN  EASTER  CANDY  DISPLAY. 


The  pleasing  window  trim  shown  in  the  accom- 
panying engraving  was  made  by  Loren  D.  Lar- 
kin,  Glens  Falls,  N.  Y.  Mr.  Larkin  informs  us 
that  the  cross  used  in  the  display  was  made  of 
boards.  The  steps  consisted  simply  of  two  boxes 
of  exactly  the  same  height,  but  differing  in  size; 


painted  in  gold  on  the  cross,  and  a  vine  of  artificial 
ivy,  twined  about  the  cross  in  two  places,  gave  a 
very  pleasing  color  contrast.  The  goods  displayed 
consisted  mainly  of  fancy  boxes  of  candy;  and  as 
pertinent  to  the  Easter  season  there  were  also 
included  in  the  display  such  things  as  Easter  eggs, 


and  both  the  steps  and  the  cross  were  covered 
smoothly  with  white  cotton  flannel,  as  was  also 
the  bottom  of  the  window,  the  side  of  the  window, 
and  the  back.  The  cross  'was  so  placed  that  it 
faced  the  corner  of  the  window,  and  this  gave  a 
much  better  effect  than  would  have  been  the  case 
had  it  faced  the  front.     The  word  "Easter"'  was 


geese,  chickens,  and  the  like.  Mr.  Larkin  states 
that  the  display  was  kept  in  the  window  during 
the  week  preceding  Easter,  and  that  it  "proved  a 
winner  for  the  candy  business."  One  could  con- 
vert this  design  into  a  Christmas  window  by  mere- 
ly substituting  the  word  "Christmas"  for  the  word 
"Easter"  on  the  cross. 


EFFERVESCENT  SOLUTION  OF  MAGNESIUM  CITRATE. 

Methods  Followed  by  Different  DruiHata   to    Make   this  Troublesome    Preparation — Ways   and  Means 

of  Overcoming  its  Tendency  to  Precipitate — A  Collection  of 

Several  Contributions  on  the  Subject. 


There  seems  to  be  some  difference  of  opinion 
about  the  best  means  of  preparing  effervescent 
solution  of  magnesium  citrate.  Various  processes 
have  been  suggested  by  Bulletin  contributors 
during  the  past  year  which  we  now  present  in  a 
single  article,  giving  the  reader  a  comprehensive 
view  of  the  whole  subject. 

TO    MAKE    A    PERMANENT    SOLUTION. 

In  common  with  other  druggists,  George  A. 
Bunting,  of  Baltimore,  Md.,  has  had  his  troubles 
in  making  effervescent  solution  of  magnesium  cit- 
rate. But  he  has  finally  settled  down  to  the  fol- 
lowing formula,  declaring  that  he  finds  it  entirely 
satisfactory : 

Magnesium  carbonate  10  ounces. 

Citric  acid  20  ounces. 

Rock  candy  syrup. .., 20  ounces. 

Oil  of  lemon J4  drachm. 

Water,  enough  to  make 240  ounces. 

Introduce  the  magnesium  carbonate  into  a  wide-mouth 
bottle  and  drop  in  the  oil  of  lemon.  Add  the  citric  acid, 
granulated,  and  about  J^  gallon  of  water.  Let  the  mixture 
stand  over  night.  Then  add  the  syrup  and  the  remainder  of 
water,  and  filter. 

This  is  now  ready  to  be  bottled  with  the  addi- 
tion of  40  grammes  of  potassium  bicarbonate  to 
each  bottle.  Place  the  solution  in  the  refrigerator 
or  any  cold  place.     It  will  keep  indefinitely. 

A  RAPID   METHOD  OF  MAKING  THE  PRODUCT 
EXTEMPORANEOUSLY. 

James  L.  Tuohy,  Salem,  N.  J.,  addressing  him- 
self particularly  to  druggists  in  localities  where 
the  demand  is  so  unsteady  that  the  druggist  can- 
not keep  the  product  ready  for  use,  offered  the 
following  method : 

He  keeps  a  small  supply  of  the  powder  made 
up — that  is,  he  puts  20  or  25  powders  in 
wax  papers,  half  of  them  containing  33  grammes 
of  citric  acid  while  the  rest  consist  each  of 
magnesium  carbonate..  He  keeps  them  in  sep- 
arate boxes  and  drawers  near  the  laboratory 
stove.  When  a  bottle  of  citrate  is  called  for, 
he  puts  8  ounces  of  distilled  water  or  clear  water 
in  an  agate  or  other  vessel  to  heat.  He  dumps 
the  citric  acid  powder  into  the  water  at  once,  and 


it  dissolves  with  a  little  stirring  while  the  water 
is  heating.  After  the  solution  comes  to  a  boil, 
he  adds  the  magnesia  powder  and  the  reaction 
takes  place  rapidly.  He  places  60  Cc.  of  syrup 
of  citric  acid  in  a  12-ounce  bottle,  strains  the  hot 
liquid  through  a  fine  cloth  strainer  or  through 
cotton  into  this  bottle,  fills  with  distilled  water, 
and  adds  the  potassium  bicarbonate,  and  then 
stoppers.  Of  course  while  the  water  is  heating 
one  can  utilize  the  time  by  labeling  the  bottle,  get- 
ting the  citric  acid  syrup  and  weighing  out  the 
potassium  bicarbonate. 

Most  druggists  who  make  the  solution  freshly, 
as  it  should  be  prepared  according  to  the  U.  S.  P., 
waste  time  in  weighing  out  their  powders  and 
pounding  up  the  citric  acid  in  a  mortar,  which  is 
not  necessary.  Then  they  wait  for  water  to  get 
hot  and  stir  the  material  in  a  mortar.  With  his 
method  the  druggist  soils  only  one  utensil — the 
container  for  heating  the  water. 

ANOTHER    QUICK    METHOD. 

J.  O.  Burge,  Ph.G.,  Nashville,  Tenn.,  believes 
he  has  a  quicker  method  than  J.  L.  Tuohy's.  It 
is  a  process  that  he  has  used  for  many  years, 
and  it  works  just  as  well  for  one  bottle  or  a  dozen 
at  a  time.  You  can  prepare  one  bottle  in  about 
the  same  time  that  it  takes  to  put  up  a  prescrip- 
tion of  six  capsules.  When  Mr.  Burge  gets  a 
hurry  call  for  this  product  the  first  thing  he  does 
is  to  heat  a  little  water  in  any  kind  of  a  vessel. 
While  it  is  warming  he  weighs  out  the  required 
amount  of  citric  acid,  puts  it  in  a  mortar,  breaks 
the  crystals,  weighs  out  the  magnesium  carbonate 
and  rubs  it  up  with  acid. 

By  this  time  the  water  is  usually  warm  enough, 
having  a  temperature  from  100°  to  150°  or 
160°  F.  Then  he  pours  on  a  small  quantity  of 
water  at  a  time,  triturating  briskly,  and  as  the 
effervescence  quiets  down  adds  a  little  more  water 
up  to  six  or  eight  ounces."  In  this  way  the  carbon 
dioxide  is  soon  driven  off.  While  the  solution  is 
clearing  up  he  prepares  his  bottle  by  putting  the 
syrup  of  citric  acid  in  and  weighing  the  bicar- 
bonate. By  this  time  the  solution  in  the  mortar 
is  clear  and  may  be  strained  through  muslin  into 
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the  bottle.  Sufficient  water  should  be  added  to 
fill  the  bottle  properly.  The  bicarbonate  is  now 
put  in,  and  the  cork  driven  in  and  tied  down.  This 
makes  a  perfectly  clear  solution,  although  not  so 
bright  as  if  time  were  taken  to  filter  it  through 
paper. 

It  is  necessary  to  heat  the  water,  as  hot  water 
liberates  the  CO,  quickly  and  causes  the  solution  to 
clear  up  sooner.  Physicians  tell  me  that  they  get 
quicker  results  from  this  product  when  it  is  made 
from  hot  water  than  they  do  when  it  is  prepared 
with  cold  water. 

TO    RETARD    PRECIPITATION, 

That  the  solution  has  a  tendency  to  precipitate 


is  well  known.  William  Burton  Spire,  Washing- 
ton, D.  C,  offered  the  following  method  of  over- 
coming that  difficulty : 

Make  the  solution  of  magnesium  citrate  proper 
as  indicated  in  the  first  portion  of  the  directions  of 
the  U.  S.  P.,  leaving  out  the  syrup  of  citric  acid. 
Filter  and  bottle  it.  Sterilize  this  solution  in  the 
bottles  and  place  a  pledget  of  cotton  in  the  neck  of 
each.  When  needed  for  dispensing  add  the  syrup 
of  citric  acid  and  the  required  quantity  of.  water, 
and  finally  the  potassium  bicarbonate.  A  concen- 
trated solution  of  magnesium  citrate  prepared  and 
protected  in  this  manner  will  not  precipitate,  and  a 
fresh  solution  is  always  dispensed. 


A  MOVING  WINDOW  DISPLAY, 


By  CARL  C.  KENNEDY. 

Grove  City.  Pa. 


Some  time  ago  we  had  a  moving  display  in  our  brushes  to  the  spokes  and  to  the  outside  of  the 
window.  It  consisted  of  a  front  wheel  and  fork  rim  as  shown  in  the  illustration.  We  bored  a 
of  an  old  bicycle  borrowed  from  the  bicycle  repair     hole   in   the  bottom   of  the  window   large  enough 


shop,   an   electric   fan   and   a    large   assortment   of 
tooth-powder   and   tooth-'brushes. 

We  bought  a  yard  of  blue  and  of  yellow  cheese- 
cloth at  5  cents  each,  wrapping  the  spokes  of  the 
wheel  on  one  side  with  blue  and  the  spokes  on 
the  other  side  with  yellow,  alternating  in  a  sim- 
ilar way  on  the   fork.     We  then   fastened  tooth- 


to  admit  the  fork  and  set  the  electric  fan  just  back 
of  it.  We  set  the  fan  in  .an  angular  position  to 
the  wheel,  elevating  it  so  as  to  get  the  breeze  on 
the  wheel,  and  it  worked  nicely. 

The  display  attracted  attention  the  whole  day 
through,  and  we  were  well  repaid  for  our  trouble 
by     the  tooth-brushes  and  tooth-powder  sold. 
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BOARD  QUESTIONS  ANSWERED. 


A   NEW  JERSEY    EXAMINATION. 

TOXICOLOGY. 

(Continued  from  February  Bulletin.) 

4.  (a)  Give  an  example  of  three  mineral  and 
three  vegetable  poisons.  Tell  their  doses  and  anti- 
dotes, (b)  State  a  good  antidote  for  the  alkaloids, 
the  quantity  and  the  reason  for  giving  the  agent. 
(c)  Would  you  use  one  of  the  following  in  sulphuric 
acid  poisoning :  an  emetic,  sodium  bicarbonate,  mag- 
nesia, milk  ?  Explain  the  use  of  each. 

(a)  Three  mineral  and  three  vegetable  poisons 
together  with  their  doses  and  antidotes  are:  mer- 
curic chloride  1/20  ^rain,  albumin;  arsenic  triox- 
ide  1/30  grain,  hydrated  ferric  oxide;  lead  acetate 
1  grain,  sodium  or  magnesium  sulphate ;  strychnine 
1/04  grain,  tannic  acid  followed  by  emetics;  mor- 
phine 1/5  grain,  tannic  acid  followed  by  injections 
of  strychnine;  aconitine  1/400  grain,  tannic  acid, 
emetics,  and  strong  coffee,  (b)  Tannin  forms  tan- 
nates  which  are  comparatively  insoluble.  It  may 
be  given  in  doses  of  15  to  45  grains  in  a  2-per-cent 
solution  every  quarter  hour.  The  tannates  are  to 
be  removed  by  emetics  and  drastic  purges,  (c) 
Avoid  the  emetic;  give  one  or  both  of  the  alkalies 
in  milk.  If  the  stomach  were  irritated  or  possibly 
corroded,  an  emetic  would  be  undesirable.  The 
alkalies  would  form  purgative  sulphates,  while  the 
milk  would  dilute  the  acid  and  protect  the  mem- 
brane against  the  corrosive  action  of  the  poison. 

5.  (a)   How   many   grains   of  potassium   iodide 
|WOuld  be   required   to   make  one   fluidounce   of  a 

iturated  solution  in  water?  (b)  How  would 
fou  distinguish  between  a  case  of  poisoning  by 
illadonna  and  a  case  of  poisoning  by  opium?  (c) 
[ow  would  you  compound  a  prescription  contain- 
ing ten  grains  of  iodine  and  one  drachm  of  adeps? 
(a)  Take  480  grains  of  potassium  iodide  and 
>.5  fluidrachms  of  water,  (b)  Belladonna  dilates 
the  pupil;  opium  gives  the  pin-point  pupil,  (c) 
Dissolve  the  iodine  in  a  solution  of  potassium 
iodide  and  incorporate  this  solution  in  the  lard. 

6.  In  prescription  A,  write  the  prescription  in 
apothecary  weights,  giving  the  amount  required 
for  the  20  capsules.  In  prescription  B  write  the 
quantities  in  metric  weights  and  measures  and 
state  whether  it  should  be  dispensed. 


A. 

Strychnia  sulph 0.017 

Acid,  arsenosi   0.025 

Quinia   sulphas    0.123 

Salol 0.065 

M.    Fiat  Cap.  No.  1.    Make  20  capsules. 

B. 

Hydrarg.  chlor.  corros IJ/^  grains. 

Potassium  iodide   ...1  drachm. 

Aq.  destil 1  fluidounce. 

Syr.  sarsap.  co.  q.  s 4  fluidounces. 

M.    Sig. :    1  drachm  in  aq.  t.  i.  d. 

A. 

Strychnine  sulphate 5.24  grains. 

Arsenous  acid 7.7  grains. 

Quinine  sulphate 37.96  grains. 

Salol 20  grains. 

Mix  and  make  20  capsules. 

B. 

Mercuric  chloride 0.097  gramme. 

Potassium  iodide 3.8879  grammes. 

Distilled  water 28.4123  Cc. 

Syrup  of  sarsaparilla  compound, 

enough  to  make 113.649  Cc. 

28.4123  Cc.  in  water  three  times  a  day. 

B  should  be  dispensed,  but  A  should  not  because 
it  contains  an  overdose  of  strychnine  sulphate  and 
of  arsenous  acid. 

7.  Criticize  the  following: 

(o)  Glycerite  of  tannic  acid 2  drachms. 

Potassium  chlorate 1  drachm. 

Tincture  of  ferric  chloride 2  drachms. 

Camphor  water,  enough  to  make  3  fluidounces. 

M.    Sig.:    Use  as  a  gargle. 

(b)  Strychnine  sulphas 3  grains. 

Tincture  of  strophanthus V/i  fluidounces. 

Tincture  of  digitalis 2  fluidounces. 

Tincture  of  cinchona  compound, 

q.  s.  to  make 4  fluidounces. 

M.    S. :   1  drachm  every  3  hours. 

Answers : 

(a)  The  ferric  chloride  and  tannic  acid  react  to 
form  an  ink. 

(b)  There  is  too  much  strychnine.  The  dose 
of  the  sulphate  is  1/64  grain  and  1/8  grain  is 
given  here.  Do  not  dispense.  There  is  too  much 
tincture  of  strophanthus  and  an  overdose  of  digi- 
talis. 

8.  In  prescription  A,  state  how  you  would  dis- 
pense it,  also  the  amount  of  mercuric  chloride  in 
it.  In  prescription  B,  if  there  are  any  reasons 
why  it  cannot  be  dispensed,  state  them. 
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Sol.  of  mercuric  chloride.  .1  ounce  (1:20,000) 
Put  a  drop  into  each  eye  morning  and  night. 

B. 

Cocaine  HCl 2  grains. 

Camphor 1  grain. 

Liq.  albolene  enough  to  makc.l  fluidounce. 
M.    S. :    3  or  4  drops  in  each  nostril  at  night. 

(a)  Dissolve  1  grain  of  the  salt  in  water  suf- 
ficient to  make  100  minims.  Take  3  minims  of 
this  1:100  solution,  dilute  it  200  times,  or  to  600 
minims.  Of  this  resulting  1 :20,000  solution,  take 
1  fluidounce  or  480  minims. 

(&)  The  cocaine  is  insoluble  in  the  liquid  pe- 
troleum oil.  Hence  figure  out  the  cocaine  equiva- 
lent from  the  following  equation:  337.10,  the 
molecular  weight  of  cocaine  hydrochloride  is  to 
300.92,  the  molecular  weight  of  cocaine,  as  2 
grains  is  to  X  ;  or  337.1-^300.92=2-f-X.  There- 
fore, X^=1.785  grains  of  cocaine.  Add  a  little 
oleic  acid  to  the  cocaine  and  rub  them  up  togeth- 
er. As  an  oleate  the  alkaloid  will  dissolve  in  the 
oil. 

9.  Give  the  emergency  treatment  in  case  of 
poisoning  by  (a)  blue  vitriol,  {h)  iodine,  (c)  sil- 
ver nitrate,  and  {d)  aconite. 

(a)  Encourage  vomiting  with  copious  draughts 
of  warm  water,  or  wash  out  the  stomach  with 
solution  of  potassium  ferrocyanide.  Give  tgg  al- 
bumin,   milk,    diluent    drinks,    calcined    magnesia. 


{b)  Empty  the  stomach  and  wash  out  with  sodium 
thiosulphate  or  starch  solution.  Give  common 
starch  or  wheat  flour.  Sodium ,  carbonate  or  bi- 
carbonate is  also  a  useful  antidote,  (c)  Common 
salt  given  freely  at  once,  followed  by  emetics. 
{d)  Evacuate  and  wash  out  the  stomach.  Atro- 
pine and  digitalis  are  the  physiologic  antidotes. 

10,  In  cases  where  the  poison  is  unknown,  how 
and  what  should  the  pharmacist  do? 

Determine  the  reaction  of  the  poison.  Give 
emetics  if  it  be  alkaline  and  wash  it  out  with  a 
stomach  pump.  If  the  poison  be  acid,  give  demul- 
cent drinks  and  alkali. 

11.  In  giving  atropine  in  a  case  of  poisoning 
by  morphine,  what  kind  of  antidote  is  used?  (a) 
What  kind  of  an  antidote  would  common  salt  be 
if  given  in  a  case  of  silver  nitrate  poisoning?  (&) 
State  the  difference  between  the  two,  if  any.  (c) 
Why  should  an  emetic  not  be  used  in  mineral  acid 
poisoning  ? 

(a)  Physiological,  (h)  Chemical.  The  former 
acts  on  the  patient  and  antagonizes  or  counteracts 
the  poison.  It  does  its  work  in  the  blood  or  tis- 
sues after  absorption.  The  latter  reacts  with  the 
poison,  changing  it  chemically  or  precipitating  it 
so  that  it  will  not  be  absorbed  quickly  and  may 
be  removed.  The  chemical  antidote  acts  in  the 
alimentary  canal,  (c)  There  is  danger  of  punctur- 
ing the  corroded  stomach  wall. 

(To  be  continued.) 


Some  of  the  Vermont  Druggists.— This  snapshot  was  taken  at  the  last  annual  meeting  of  the  Vermont  State  Pharmaceutical  Association,  held 
at  Lake  Bomoseen.  The  picture  was  made  by  A.  L.  Cheney,  this  year's  president  of  the  organization,  and  we  are  indebted  to  him  for  the 
photograph. 
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DOLLAR  IDEAS. 


A  RIGID  PERCOLATOR  STAND. 
Jolm  J.  Stephenson,  Ph.G.,  New  York:  A  piece 
of  gas-pipe  three  feet  long  is  to  be  threaded  on  both 
ends.  Another  piece  one  foot  long  is  also  to  be 
threaded  on  both  ends.  The  two  pipes  are  then 
connected  by  means  of  an  elbow  threaded  on  the 
inside  to  receive  the  ends  of  the  two  pieces  of  pipe, 
making  an  L-shaped  piece.     Two  circular  flanges 


three  inches  in  diameter  are  then  obtained,  a  hole 
bored  in  the  center  of  each,  and  these  holes  threaded 
to  connect  with  the  free  ends  of  the  "L."  Four 
screw  holes  are  bored  near  the  edge  of  the  flange 
and  equidistant  from  one  another,  and  these  screw 
holes  may  be  beveled  so  that  screw-heads  will  be 
flush  with  the  surface  when  the  apparatus  is  set  up. 
To  set  up,  turn  the  "L"  upside  down,  screw  the 
long  end  fast  to  a  counter  top  and  the  short  end  to 
the  wall  three  feet  above  the  counter. 

Rings  for  use  on  this  stand  may  be  obtained  from 
most  dealers  in  chemical  apparatus.  The  best  kind 
has  the  ring  separate  from  the  clamp,  and  the  clamp 
has  two  thumb-screws,  one  for  fastening  to  the  up- 


right and  the  other  to  hold  the  rod  on  whose  end 
the  ring  sets. 

This  is  original  with  me,  and  was  made  because 
a  new  boy  upset  one  of  the  old-style  stands  on  which 
a  gallon  of  tincture  of  cinchona  was  in  the  course 
of  manufacture.  I  lost  the  entire  gallon,  for  it  was 
almost  finished. 

This  stand  cannot  be  upset  by  anything  short  of 
an  earthquake  or  the  collapse  of  the  house.  The 
rough  sketch  will  show  what  it  looks  like. 


UTILIZING  A  CLOSED  WINDOW  FOR  ADVERTIS- 
ING PURPOSES. 

W.  B.  Sellers,  Yazoo  City,  Miss.:  The  accom- 
panying sketch  may  possibly  explain  itself.  It  is 
intended  to  represent  the  rear  wall  of  a  closed  show 
window,  indicating  how  it  may  be  utilized  to  ad- 


vantage as  advertising  space.  The  signs  should  be 
done  in  dark  colors.  The  rear  side  of  the  glass 
should  be  given  either  a  thin  coating  of  white  or 
be  draped  over  with  a  curtain.  Oil  paints  are  best, 
though  water  colors  may  be  used. 


PUMICE  TO  CLEAN  GRADUATES  AND  OTHER 
GLASSWARE. 

H.  C.  Bradford,  Nashville,  Tenn.:  Take  a  tin 
can  of  convenient  size,  preferably  one  holding 
about  half  a  pound,  and  punch  about  a  dozen  holes 
in  the  top  with  a  small  nail.  Fill  it  about  two- 
thirds   full   of   powdered   pumice   stone   and   place 
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it  conveniently  near  the  sink.  For  all  ordinary 
work  it  is  only  necessary  to  flush  the  graduate 
with  water,  shake  in  a  little  of  the  pumice,  use  the 
brush  a  moment,  and  then  flush  again. 

Glassware  will  come  out  clear  as  crystal  and 
with  a  high  polish,  and  it  is  done  quicker  and 
easier  than  in  any  other  way.  Where  oils  have 
been  measured,  first  rub  the  glass  with  sawdust, 
then  use  the  pumice  as  I  have  indicated  and  the 
trick  is  done.  This  method  is  especially  valuable 
where  resinous  liquids  have  been  measured.  Soap 
will  not  clean  a  graduate  that  has  contained  tinc- 
ture of  myrrh  no  matter  how  much  one  may  rub; 
but  this  will  do  the  job  perfectly  in  thirty  seconds. 


NUMBERING   THE   SECTIONS    ON   A   PRESCRIP- 
TION FILE. 

E.  H.  Rouse,  Orange,  Va.:  A  plan  that  I  have 
found  to  work  well  for  finding  prescriptions  quickly 
when  strung  on  wire  files  is  to  place  a  medium-sized 
shipping  tag  (I  use  No.  4)  at  each  even  hundred  on 


0^ 
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the  file.     Have  the  number  written  plainly  on  the 
end  with  red  or  black  ink,  as  illustrated. 

The  No.  4  tag  is  just  long  enough  to  allow  the 
number  to  show  beyond  the  prescriptions  on  the  file. 
When  old  files  are  to  be  numbered  cut  the  tag  on  the 
dotted  line  and  hook  on  wire  at  the  proper  number. 


TO  CLEAN  WEIGHTS. 

Frank  Green,  Jr.,  Maryville,  Mo.:  To  those  who 
have  any  difficulty  in  cleaning  scale  weights,  es- 
pecially the  small  prescription  weights,  I  would  sug- 
gest the  following  method  which  I  have  found  most 
efficient  and  convenient:  Take  C.  P.  or  80-per-cent 
^acetic  acid  and  dilute  it  with  an  equal  part  of  water. 
Drop  the  weights  into  this  solution  and  allow  them 
to  remain  a  few  minutes  or  until  all  the  corrosion 
has  been  cut  sufficiently  to  be  easily  rubbed  off  with 
a  cloth.  Lastly  take  a  nail  or  tooth  brush  and  clean 
the  loosened  corrosion  from  around  the  letters,  fig- 


ures, etc.,  by  the  aid  of  a  little  whiting,  tripoli,  or 
prepared  chalk.  This  solution  may  also  be  used 
to  clean  any  silver,  nickel,  brass,  or  copper  surface. 
Allow  it  to  remain  until  the  corrosion  is  cut  and 
polish  with  chalk,  whiting,  or  tripoli.  It  is  most 
efficient  where  the  corrosion  is  too  heavy  or  deep  to 
be  removed  by  ordinary  methods. 


TO  PREVENT  A  CORK  FROM  STICKING  TO  THE 
NECK  OF  A  BOTTLE. 

C.  K.  Bitshey,  Dillsburg,  Pa.:  No  little  an- 
noyance is  experienced  in  trying  to  remove  the 
cork  from  a  bottle  containing  an  article  of  a 
sticky  nature,  especially  fluidextracts  like  cascara 
sagrada,  etc.  Even  if  the  cork  is  long  enough  to 
hold  well,  it  breaks  off  short,  leaving  a  piece  to 
be  dug  out  with  a  corkscrew.  Sometimes  a  ring 
of  small  pieces  of  cork  adhere  to  the  inside  of  the 
neck  and  must  be  cut  out  with  a  knife  before 
another  cork  can  be  put  in.  The  least  bit  of 
petrolatum  smeared  around  the  cork  will  do  away 
with  all  such  trouble  without  harming  the  contents 
of  the  bottle. 


SAVE  SHEET  CELLULOID. 

John  J.  Stephenson,  Ph.G.:  Pieces  of  sheet 
celluloid,  particularly  the  kind  used  for  covers  of 
small  note-books,  blotters,  and  calendars,  are  of 
decided  service  to  a  pharmacist.  Cut  into  small 
pieces  of  convenient  shape,  they  are  just  the  thing 
for  removing  ointments  from  mortars  at  the  pre- 
scription counter.  They  are  better  than  cardboard 
because  they  are  impervious  to  grease.  They  are 
preferable  to  a  spatula  as  they  enable  one  to  trans- 
fer the  contents  of  a  mortar  to  a  jar  in  a  clean 
and  thorough  manner.  Of  course,  celluloid  may 
be  washed  and  used  repeatedly. 


MAKING  LIME-WATER. 

Henry  B.  Knight,  Boston,  Mass.:  Take  two 
or  three  pieces  of  fresh  unslaked  lime.  Slake 
them,  and  when  they  cool,  place  them  in  a  large 
glass  percolator,  about  one  gallon  in  size.  In  the 
neck  of  the  container  set  a  little  tow  and  cover 
it  with  some  coarse  sand.  Pour  on  1  gallon  of 
water  and  reject  the  first  gallon.  Add  enough 
water,  a  gallon  at  a  time,  to  make  10  gallons. 
Keep  the  liquid  in  a  ten-gallon  glass  carboy. 
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LETTERS. 


A  PUZZLER. 

To  the  Editors : 

I  am  sending  you  an  exact  tracing  of  a  pre- 
scription which  I  received  to-day,  and  which  was 
originally  dispensed  in  Berne,  Switzerland.  It 
also  bears  evidence  of  having  been  compounded 
in  the  store  of  Charles  H.  Gaus  of  Albany,  N.  Y. 


The  patient  tells  me  that  the  mixture  has  some- 
imes  been  improperly  dispensed.  I  submit  the 
prescription  for  publication  fn  the  Bulletin  and 
for  the  opinion  of  Bulletin  readers  regarding  it. 
Here  is  the  prescription  as  I  have  interpreted  it: 

Red  or  Armenian  bole 0.2 

Liq.  aluminum  acet 0.4 

Ferri  oxid., 

Bis.   subnit.,   aa 2.0 

Ungt.   cerate,  ad 20.0 

Do  readers  of  the  Bulletin  agree  with  me  in 
this  interpretation?  The  owner  of  the  prescription 
told  me  that  when  last  compounded  the  ointment 
could  not  be  used.  A  sample  of  it  is  in  my  pos- 
session ;  it  is  a  deep  pink  in  color  and  even  rriore 


stiff  than  a  cerate.  The  original  ointment  as 
compounded  in  Berne  was  a  light  pink — nearly 
white — and    was    soft   and    unctuous. 

When  I  first  received  the  prescription  I  showed 
it  to  at  least  half  a  dozen  capable  pharmacists,  and 
all  of  them  "passed  it  up."  They  were  not  able 
to  decipher  it.  J.  C.  Studley. 

Battle  Creek,  Mich.    - 

[Note  by  the  Editors.— Prof.  W.  L.  Scoville,  who  is 
pretty  clever  at  things  of  this  kind,  thinks  that  the  third  arti- 
cle is  zinc  oxide  instead  of  iron  oxide.  He  also  believes  that 
the  interpretation  of  the  last  line  must  be  a  pure  guess.  He 
thinks  Mr.  Studley's  guess  may  be  as  good  as  anybody's,  and 
yet  the  name  does  look  like  "Cerat"  to  him.  Are  there  other 
interpretations?] 


ADVERTISING  ALONG  THE  ROADS. 
To  the  Editors: 

I  submit  an  advertising  scheme  of  mine,  one 
which  I  think  is  the  cheapest  and  most  effective 
for  a  druggist  in  a  small  town. 

I  knock  the  ends  out  of  the  boxes  in  which  I 
receive  my  drugs.  These  are  usually  strong  and 
of  good  size.  I  cover  the  smooth  side  with  two 
coats  of  a  bright  yellow  and  letter  it  with  a  bright 
red  paint.  These  colors  may  seem  "loud,"  but 
black  and  white  signs  have  become  commonplace. 
A  yellow  sign  will  attract  the  eye  where  a  black 
and  white  sign  will  not  be  noticed.  I  have  'ob- 
served that  a  yellow  sign  will  be  seen  farther  than 
those  of  another  color,  and  a  person  seeing  a 
bright  sign  at  a  distance  will  not  be  satisfied  until 
he  is  close  enough  to  read  the  words. 

My  trade  is  mostly  with  farmers,  and  this  class 
is  the  one  I  attract  with  these  signs.  The  city 
trade  reads  my  ad.  in  the  town  paper,  while  as 
a  rule  the  farmer'  either  does  not  take  the  paper 
or,  if  he  does,  is  not  looking  for  the  ads. 

I  place  my  signs  on  every  crossroads  and  sec- 
tion line,  sometimes  putting  two  or  three  on  a 
comer.  I  fix  them  so  that  whether  the  farmer 
is  coming  or  going  he  is  bound  to  see  at  least  one 
sign.  And  if  the  man  lives  nine  miles  out  the 
chances  are  that  he  will  read  from  eight  to  twelve 
of  the  boards  on  his  way  to  town, 

I  manage  to  have  them  all  different  and  brief 
as  possible,  so  that  the  person,  no  matter  how 
fast  he  is  driving,  will  be  able  to  read  all  the 
words.  This  is  the  cheapest  and  best  kind  of 
advertising  I  can  find.  I  do  the  lettering  myself 
and  am   not  a   sign  writer  either,  but  I  make  a 
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neat,  plain  letter  that  anybody  can  read.  The 
only  cost  is  the  paint  and  time  unless  one  hires  a 
team  to  drive  out  and  nail  the  boards  up. 

Thos.  Keefe. 
Clarks,  Neb. 


THE  ART  OF  KEEPING  A  HUSBAND. 

To  the  Editors : 

I  am  enclosing  a  specimen  of  letter-writing 
which  I  received  some  time  ago.  -  I  would  be 
glad  to  have  you  publish  it  in   the   Bulletin   if 


XX.rCrO<x  ...0~-^(j2yO-  A^^hi/je-^^  AyUi^^-z^ 


you  think  best.  It  seems  to  me  the  best  ever.  We 
mailed  this  unfortunate  wife  some  phenolphthalein 
candies,  and  they  did  the  work! 

Walter  H.  Myers. 

Morgantown,  W.  Va. 


STOCK  FOOD  AS  A  DRUGGIST'S  SPECIALTY. 

To  the  Editors : 

I  would  like  to  call  your  attention  to  a  con- 
dition confronting  the  large  majority  of  country 
pharmacists  in  the  stock  food  and  medicine  lines. 

I  just  had  submitted  to  me  a  proposition  by  a 
large  and  hustling  firm  in  Wisconsin  to  take  their 
local  agency  for  stock  foods  and  remedies.  They 
furnish  all  cattle  owners  with  a  book  calling  for 
specifics  for  certain  indications  very  much  like 
Humphrey's,  only  this  is  in  the  stock  line. 

Now  why  can't  a  number  of  us  druggists  ^tt 
together  and   devise   some   book   of   formulas,   go 


after  the  business  just  as  aggressively,  and  retain 
more  of  the  respect  of  our  customers  as  dispensing 
pharmacists  rather  than  be  ordinary  go-between 
dealers,  not  to  mention  the  vastly  better  advan- 
tages of  a  financial  sort?  Individual  druggists 
could  scarcely  do  this,  but  a  well-managed  syn- 
dicate or  association  along  this  line  ought  to  do 
wonders.  Stock  foods  represent  a  line  that  has 
been  too  much  neglected  by  pharmacists.  If  they 
took  hold  of  it  aggressively,  it  would  mean  an 
additional  asset  of  large  possibilities. 

O.  W.  Seaquist. 
Good  Thunder,  Minn. 


ESTABLISHING  A  CLASS  OF  "ASSISTANT 
PHARMACISTS." 

To  the  Editors : 

It  occurs  to  me  that  the  State  Pharmaceutical 
Association  of  Mississippi  is  being  dominated  by 
the  Druggists'  Association,  and  falls  far  short  of 
the  purposes  and  intent  of  the  organization.  To 
elevate  the  standard  and  require  pharmacists  to 
be  what  they  should  be — qualified  by  experience 
and  education  to  fill  the  responsible  positions  they 
hold — has  been  the  trend,  and  laws  have  been 
passed  and  are  in  operation  with  this  object  in 
view. 

Now  comes  the  Legislative  Committee  and  pro- 
poses an  amendment  by  which  assistant  pharma- 
cists may  be  employed  and  have  the  same  privileges 
under  the  law  that  the  pharmacist  now  has. 

Is  not  this  a  step  backward?  Are  we  not  low- 
ering the  standard  by  asking  the  adoption  of  such 
an  amendment?  How  many  druggists  in  the  State 
will  continue  to  employ  first-class  men  when  they 
have  the  right  to  put  cheap  men  behind  their  pre- 
scription counters  under  the  guise  of  assistant  phar- 
macists? What  will  the  doctors  of  the  State  think 
of  such  men? 

Surely  the  Pharmaceutical  Association  has  fallen 
into  bad  times,  and  has  been  destroyed  by  mem- 
bers of  the  body  who  own  drug  stores.  I  would 
like  to  hear  from  some  of  my  brother  pharmacists 
on  this  subject.  Hugh  Lee  Boyd. 

Kosciusko,  Miss. 

[Note  by  the  Editors. — We  are  not  familiar  with  the  local 
conditions  in  Mississippi,  but  it  would  seem  that  the  State 
Association  is  now  seeking  to  put  into  practice  the  idea  which 
has  been  advocated  with  a  great  deal  of  force  by  Professor 
Oldberg  and  certain  other  pharmaceutical  publicists  for  sev- 
eral years.   Professor  Qldberg's  point  has  been  that  we  should 
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recognize  in  law  the  difference  which  actually  exists  in  fact 
between  the  responsibilities  of  the  proprietor  and  those  of  the 
clerk;  that  the  former  should  be  graduated  from  a  recog- 
nized college  of  pharmacy ;  that  lower  requirements  would  be 
adequate  for  the  latter;  and  that  while  the  enactment  of 
measures  of  this  kind  in  every  State  would  primarily  be  in 
the  interests  of  the  public  health,  the  number  of  stores  would 
incidentally  be  greatly  decreased  on  the  one  hand,  and  on  the 
other  the  number  of  clerks  would  be  so  increased  as  to  over- 
come the  present  embarrassing  stringency  of  the  clerk 
market] 

A  LETTER  AND  A  REPLY. 
To  the  Editors : 

Being  a  subscriber  to  your  magazine,  and  hav- 
ing frequently  read  curious  letters  and  orders 
received  by  druggists  from  illiterate  people,  I  en- 
close a  letter  and  a  reply  which  might  prove  of 
interest  to  your  readers.  Here  is  the  original 
letter  of  inquiry: 
Dear  Sir: 

I  will  tell  you  if  you  will  send  me  a  bottle  of  gathfish  oil 
plaese.  And  plaese  will  you  tell  me  how  mich  it  cost  and  i 
will  send  you  da  money.  Plaese  try  and  send  it  to  me  here 
by  post  office.  I  wish  you  would  send  it  as  soon  as  you  can 
because  it  is  far  me  to  drink  because  i  am  sick  in  di  stamic. 

Now  i  Will  tell  you  my  Address,  Victoria  Mine,  Mich. 

We  replied  to  the  foregoing  letter  that  we  could 
not   send   the  bottle   of  cod-liver  oil  by  mail,   to 
which  we  received  the  following  rejoinder: 
Dear  Sir : 

I  receved  your  letter  25  of  November  And  i  here  that  you 
cant  send  this  Bottle  of  cod  fish  oil  by  post  office.  Well 
plaese  send  it  by  express  Like  you  said  in  your  letter  And 
plaese  tell  me  how  mich  it  cost.  And  i  will  send  you  da  prize 
by  post  office.  Shell  i  send  you  the  prize  when  you  send  me 
da  Bottle  of  cod  fish  oil. 

I    cant  send  you  da  prize  because  i  dont  now  it.     Plaese 
send  this  bottle  of  cod  fish  oil  as  soon  as  you  can  plaese. 
I  am  your  turly 

What  do  you  think  of  these  for  prize  specimens? 

Frank  Barnich. 
Hancock,  Mich. 


AN  AUSTRALIAN  LETTER  CORRECTED. 
To  the  Editors : 

Let   me  correct   an   error   in   my   letter   in   the 

November  Bulletin.     My  pharmaceutical  experi- 

ice    does   not    extend    for    nearly    thirty    years. 

''hat  I  meant  to  say  was  that  I  was  backed  in 

ly  assertion  by  another  pharmacist,  Mr.  Rawson, 

considering    that    my    own    inadequate    experience 

leeded  a  weightier  guarantee  behind  it. 

Just  another  remark.     I  did  not  say  "cultivate 


friendly  society  doctors."  That  phrase  got  "bushed" 
from  the  next  sentence,  the  truth  being  that  many 
doctors  object  to  certain  individuals  with  good 
incomes  using  the  society  for  cheap  physic  when 
they  can  well  afford  to  pay  for  it. 

James  Y.  Allan. 
Melbourne,  Victoria,  Australia. 


A  WINDOW  CLEANING  HINT. 
To  the  Editors: 

While  cleaning  a  stain  from  the  window,  euca- 
l>-ptus  oil  was  accidentally  put  on  the  cloth  in- 
stead of  benzene.  The  stain  vanished.  It  dis- 
appeared like  magic  leaving  a  polished  window. 
The  glass  can  be  cleaned  in  half  the  usual  time 
and  saves  much  elbow  grease.  The  odor  is  not 
strong  and  soon  disappears  entirely. 

Jas.  Y.  Allan. 

Richmond,  Melbourne,  Australia. 


CLEAR  OF  COBWEBS. 
To  the  Editors : 

Situated  as  I  am  and  as  hundreds  of  other 
druggists  are,  and  unable  to  travel  about  much 
and  gather  information,  it  is  very  gratifying,  to 
say  the  least,  to  peruse  your  journal  and  get  the 
latest  and  up-to-date  tips  on  everything  which  is 
valuable  to  the  druggist  who  is  desirous  of  keep- 
ing clear  of  cobwebs.  George  B.  Gunn. 

Uxbridge,  Mass. 


To  the  Editors: 

I   am   a   regular   reader   of   the   Bulletin    of 

Pharmacy  and  I  consider  it  the  best  journal  that 

I  can  get  hold  of.     It  is  "newsy,"  and  the  make-up 

is  very  pleasing.  George  Y.  Watson, 

President  North  Carolina  Pharmaceutical  Association. 
Southport,  N.  C. 

*  ♦      * 

To  the  Editors : 

Enclosed  please  find  $1,  for  which  continue  to 
send  the  best  pharmacy  journal  on  earth,  the  Bul- 
letin OF  Pharmacy.  Chas.  C.  Casler, 

„    ^  TT  TiiT-  u  Manager  Central  Drug  Store. 

Port  Huron,  Mich. 

*  *      * 
To  the  Editors : 

I  subscribe  for  several  papers,  but  the  Bulletin 
OF  Pharmacy  is  my  favorite  and  is  as  near  perfect 
as  a  paper  can  be.  George  Sines. 

Pomerania,  N.  J. 
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BUSINESS  HINTS. 


Boosting  Business  in  Kansas. — 

W.  E.  Sherrifif,  of  Ellsworth,  Kansas,  started  the  new 
year  with  characteristic  vim.  The  accompanying  ad.  was  a 
greeting  to  the  public  which  he  placed  in  his  local  paper. 
At   present,    Mr.    Sherriff    is    planning    an    energetic    spring 


In  the 


Happy 

New  Year 

of  1910 


Make  up  your  mind  to  do  your 
drug  business  with  MEN  WHO 
DO  THINGS. 

With  the  convenience 
of  our  customers  in 
view,  we  have  arrang- 
ed for  additional  room 
and  increased  facili- 
ties, and  we  hope  for 
your  continued  sup- 
port. Our  slogan — 
"It's  good  if  it  comes 
from  Sherriff'a,"  has 
been  proven  every  day 
and  we  want  to  im- 
press this  fact  on  the 
mind  of  every  man, 
woman  and  child  in 
Ellsworth  county. 

W.  E.  5herriff| 

The  Leading  Druggist 


campaign  of  which  we  hope  to  print  details  later  on.  "Push 
and  energy,"  says  Mr.  Curry,  Mr.  Sherriff's  manager,  "prop- 
erly placed,  will  make  business  in  Kansas  go  without  booze." 

A  Druggist's  Announcement. — 

F.  E.  Smallidge,  the  Detroit  druggist,  has  for  some  years 
had  a  very  handsome  pharmacy  in  the  Pasadena  apartment 
house  on  Jefferson  Avenue.  His  store  has  been  illustrated 
in  the  Bulletin  on  two  different  occasions  within  the  last 
few  years.  Mr.  Smallidge  has  now  erected  a  building  across 
the  street  on  a  site  where  he  was  formerly  located,  and  has 
established  his  pharmacy  on  the  ground  floor.  Desiring  to 
make  some  announcement  of  the  fact,  he  sent  out  the  fol- 
lowing circular  recently: 

WHY  WE  DO  NOT  CONDUCT  A   SO-CALLED   CUT-RATE  DRUG 
STORE. 

The  drug  store  bears  the  same  relation  to  you  as  does  your  family 
physician;  if  the  latter  is  not  capable  of  treating  you  properly,  then  his 
services  to  you  are  of  no  value  whatever.  It  is  the  same  way  with  a 
drug  store;  if  the  drugs  are  not  pure  and  of  the  best  quality,  then  they 


are  absolutely  of  NO  VALUE  to  you.  The  one  thing  of  vital  import- 
ance in  the  medicine  you  take  is  QUALITY.  Since  there  is  not  a  good 
drug  made  for  which  there  is  not  also  a  CHEAP  SUBSTITUTE,  you 
can  readily  understand  what  "cut-rate"  means.  Selling  patent  medicines 
and  a  few  toilet  articles  at  less  than  cost  does  not  make  a  drug  store 
either  RELIABLE  or  REASONABLE  in  price. 

Not  liking  a  basement,  we  have  decided  to  return  to  THE  OLD 
HOME  AT  701  JEFFERSON  AVENUE.  You  will  find  this  new  store 
as  safe,  reliable  and  perfect  as  a  drug  store  can  be  made.  If  you  have 
never  had  the  pleasure  and  satisfaction  of  trading  in  a  really  first-class 
drug  store,  where  you  will  live  to  remember  the  quality  long  after  the 
price  has  been  forgotten,  we  invite  you  to  this  store. 

As  our  time  is  not  taken  up  by  the  sale  of  PICTURE  CARDS, 
MAGAZINES,  AND  PIE,  you  will  see  that  it  is  not  only  possible  but 
certain  that  better  service  will  be  given  you  than  you  can  get  where 
such  articles  are  sold. 

A  knowledge  of  pharmacy  is  not  essential  to  the  selling  of  KNICK- 
KNACKS.     Such  things  are  not  a  part  of  the  pharmacist's  education. 

Thanking  you  for  past  favors,   I   am,   respectfully, 

F.  E.  SMALLIDGE. 

It  will  be  seen  from  the  foregoing  that  Mr.  Smallidge  be- 
lieves in  conducting  what  is  called  an  "ethical"  pharmacy. 
He  has  a  neat  soda  fountain,  and  also  a  cigar  case,  but 
practically  no  other  side-Unes. 

A  Soda  Opening. — 

Last  April  C.  S.  Elliott,  of  Detroit,  conducted  a  soda  open- 
ing. His  announcement  of  the  affair  was  an  attractive  one, 
a  contrast  to  the  usual  tombstone,  "sacred-to-the-memory-of" 
style  characteristic  of  many  invitations. 

The  paper  was  old  veda,  deckle  edge,  and  of  an  India  tint. 


Easter  Ice  Cream 


Orders  taken  for  Ice  Cream  for  the  home. 
I  handle  the  celebrated  Velvet  Brand. 
Pints,  15  cts.-  Quarts.  25  cts.  Strawberry 
and  vanilla  flavors.  Pails  furnished  free. 
Phone  West  1252. 


Easter  Perfumes 


A  fine  line  of  all  the  popular  odors  has 
just  arrived  for  Easter.  It  includes  also 
some  new  and  dainty  odors  which  are  sure 
to  catch  t,he  fancy.  Prices  range  from  40 
cents  up  to  $1.50  an  ounce. 


Easter  Post  Cards 


In  addition  to  one  of  the  finest  displays  of 
Souvenir  Post  Cards  in  the  city,  I  offer  the 
choice  of  a  complete  showing  of  Easter  Post 
Cards.  Prices,  from  2c.  up  to  15c.  Re- 
member your  friends. 


Easter  Egg  Dyes 


Something  to  gladden  the  hearts  of  the 
children.  One  hundred  different  colors 
and  designs  in  each  package  for  5c. 


The  color  was  "S.  F.  O."  The  ornament,  cross  rule,  and 
outside  rules  were  dark  French  green.  All  the  rest  was 
purple. 

Tliere  were  four  pages  to  the  folder  and  we  reprint  one 
of  them  announcing  the  special  Easter  offerings.  The  folder 
was  designed,  written,  and  printed  by  Jas.  Sprague  with  the 
F.  L.   Reeg  Co. 
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A  Forceful  Ad.— 

Advertisements  of  a  general  nature  are  apt  to  be  flat. 
Here  is  one  used  by  O.  B.  Humma,  of  Sheldon,  Illinois,  that 
is  an  exception  to  the  rule.     It  breathes  the  earnestness  of 


mtfft 


We  study, 

Think,  plan  and  work  to  make  otir 
Drugs  and  our  strvice  a  little  better 
than  you'O  get  in  any  other  drug  store. 

The  Drug  business  is  our  one 
business;  concentration  and 
ability  have  made  it  a  large 
one,   and   it  is  still  growing. 
We   venture  to  say  publicly  that  no 
other  estabiishment   in   Sheldon   has 
grown  as  remarkably  as  this  one  has. 
Institutions  of  this  kind  do  not  grow 
except  by   rendering  a  definite  public 
service  of   some  sort.     We  attribute 
our   growth    to    the    fact    that   we 
make  good  our  statement 
"Money  refunded  if  goods 
prove  unsatisfactory". 

That   Is   Our    Policy 

W<  wmU  lik*  yev  lo  nmtahm,  dMI  *«  h<«(  > 
Ma  aw  Man  li  pirfMl  coi*- 


vaffiaM^  »  ka  M  li  avarr  way. 

AoyhalMaaAal  tea  aoi  Iha  i*  »  dMI  tuaiiti 

awalUilaflaaaa. 

VakavabaaavMirso  claaa  a>  la  (va  yaata  aa4 

aanir  m  haaa  ff««aa  aumlvaa  waMky  tl  aardac 

youaarow'nvcW.  May  waaak  atrial?. 

SbeUoo     •na-^maXL  ston      lUtnois 


the  man  himself  and  has  a  ring  of  sincerity  that  is  often 
lacking  in  general  appeals  for  business.  If  we  recall  rightly, 
Mr.  Humma  used  this  ad.  on  a  circular  intended  for  house-to- 
house  distribution. 

Regarding  Mailing  Lists. — 

A  very  interesting  discussion  on  the  subject  of  druggists" 
mailing  lists  developed  in  the  Commercial  Section  of  the  A. 
Ph.  A.  at  the  Los  Angeles  meeting.  The  symposium  which 
brought  the  discussion  forth  was  printed  in  the  September 
Bulletin.  One  of  the  suggestive  statements  made  was  that 
by  an  Oakland  druggist  who  explained  his  use  of  an  auto- 
mobile list — a  list  of  automobile  users.  This  had  been  easily 
gotten  from  the  public  officials  of  whom  the  automobilists 
find  it  necessary  to  secure  licenses.  The  druggist  stated  that 
he  used  such  a  mailing  list  for  sending  out  announcements 
of  anything  and  everything  in  the  way  of  automobile  sup- 
plies, or  even  for  cold  creams  intended  to  be  used  by  auto- 
mobile devotees. 

Another  druggist  spoke  of  a  dog-license  list — a  list  of 
people  who  had  taken  out  dog  licenses.  This  list  was  useful 
in  mailing  advertising  matter  exploiting  dog  remedies.  Other 
speakers  mentioned  poll  lists  as  being  very  useful  for  general 
purposes. 


Ads.  in  a  Store  Paper. — 

Thompson  &  Hagan,  of  Christiansburg,  Virginia,  publish 
a  store  paper  containing,  in  addition  to  the  local  news,  sev- 
eral drug  advertisements.    Here  is  one  on  a  toilet  cream : 

EXQUISITE  FOR  THE  SKIN. 

Cydonian  Cream  is  a  non-sticky,  non-greasy  lotion,  each  and  every 
ingredient  of  which  is  especially  indicated  in  treating  rough,  red, 
chapped  and  tender  skin.  Ladies  admire  it  as  a  toilet  adjunct  and 
gentlemen  use  it  after  shaving.  It  makes  the  hands  soft  and  white. 
It  is  especially  useful  for  chapped  hands  and  lips.  A  large  bottle  25 
cents.     Money  back  if  not  satisfied. 

Thompson  &  Hagan 

Here  is  another  on  flavoring  extracts: 

WHERE  DO  YOU  BUY  YOUR  FLAVORING  EXTRACTS? 

Our  specialties  in  this  line  are  Vanilla  and  Lemon.  We  employ 
the  highest  grade  ingredients  in  making  these  two  popular  flavors,  and 
we  could  not  improve  the  quality  if  we  charged  twice  the  price.  Our 
Extract  of  Vanilla  is  made  from  the  long  beans,  which  we  buy  in  large 
lots  and  make  up  months  ahead,  in  order  to  allow  it  to  age  well  before 
it  is  used,  thus  bringing  out  its  full  flavor  and  insuring  a  ripe,  mellow, 
delicate  aroma. 

Our  Lemon  is  made  by  a  process  of  our  own,  wherein  we  incorpor- 
ate the  juice  and  peel  of  ripe,  fresh  lemons,  as  well  as  the  strongest 
and  freshest  oil  of  lemon,  making  the  best  combination  possible  to 
obtain  in  a  flavoring  extract,  and  a  richness  of  flavor  that  is  unsur- 
passed. A  teaspoonful  will  go  farther  than  two  of  the  ordinary  kind, 
and  the  price  is  very  little  higher,  so  why  not  get  the  best?  Three 
ounces  for  25  cents.     Your  money  back  if  not  satisfied. 

Thompson  &  Hagan 

The  ad.  shown  in  the  reproduced  etching  should  help  to 

gain  the  store  the  good-will  of  the  doctors,  for  it  shows  a 

sincere  desire  to  avoid  counter  prescribing. 


Prescribed  Medicine 

Is  Best 

When  you  are  sick 
enough  to  need  medi- 
cine don't  try  to  doc- 
tor yourself,  for  self- 
medication  Is  a  risky 
proposition.  Go  to  a 
good  physician  and  let 
him  prescribe  the 
proper  medicine. 

Then  be  sure  to  have  that  prescription 
properly  compounded.  Bring  it  to  Thompson 
&  Hagan 's  and  the  medicine  you  will  get  will 
be  the  finest  possible  that  can  be  prepared 
according  to  that  prescription. 

Every  prescription  ingredient  used  at 
Thompson  &  Hagan 's  is  of  full  standard 
potency,  the  purest,  freshest  and  strongest 
obtainable.  Such  ingredients  compounded  as 
carefully  as  Thompson  &  Hagan  compound 
them  insure  your  receiving  superlatively  ef- 
fective medicine  at  their  store. 

Thompson  &  Hagan 


The  "Drug  Store  News"  published  by  Thompson  &  Hagan 
appears  monthly  and  has  for  its  prime  object  the  mention  of 
things  offered  by  this  firm.  The  news  column  includes  items 
of  general  interest  to  Christiansburg  and  the  country  around 
it.  One  section  of  the  paper  is  devoted  to  the  rural  trade. 
This  department  is  aided  by  the  farmer  friends  of  the  store, 
who  send  in  for  publication  brief  items  and  articles  of  interest. 
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PRACTICAL  PHARMACY. 


Two  Druggist's  Specialties. — 

From  a  foreign  subscriber  to  the  Bulletin  of  Pharmacy 
we  have  received  a  couple  of  formulas  for  a  floor  polish 
and  a  toilet  cream.  He  tells  us  that  they  represent  a  good 
deal  of  experimentation  and  that  in  their  present  form  the 
products  themselves  have  proved  very  successful  sellers. 
Here  they  are : 

FLOOR    POLISH. 

Carnauba  wax 1   ounce. 

White   wax 2  ounces. 

Paraffin    1  ounce. 

Kerosene  (white  rose  150  test)..* 4  ounces. 

Oil   of  turpentine 4  ounces. 

Oil  of  palm 1  ^  drachms. 

Water    16  ounces. 

Borax    ^   ounce. 

Liquor  amm.  detergens,  B.P.C ^   ounce. 

Dissolve  the  borax  in  the  water  and  heat  to  about  80°  C.  Melt 
together  the  waxes  and  the  paraffin,  and  add  the  oil  of  turpentine,  con- 
tinuing the  heat  until  a  clear  solution  is  obtained.  Then  gradually  add 
the  wax  solution  to  the  borax  solution,  whipping  the  mixture  with  an 
egg-beater  to  get  a  creamy  emulsion.  Then  add  the  ammonia  solution, 
and  finally  the  kerosene,  gradually  and  in  the  same  manner,  continuing 
the  whipping  until  a  smooth   emulsion   is   obtained. 

In  using  this  preparation  for  a  shoe  polish,  employ  1  drachm  of 
black  nigrosine  to  every  pound  of  the  product,  and  keep  back  sufficient 
of  the  borax  solution  to  dissolve  the  nigrosine.  This  solution  should  be 
boiled  well  in  order  to  bring  out  the  full  strength  of  the  black.  If  a 
tan  color  is  desired,  use  Yz  drachm  of  phosphine  to  the  pound,  mixing 
in  the  same  manner.  If  the  product  is  desired  on  the  other  hand  for 
reddish-yellow  shoes,  one  can  employ  "Orange  G"  in  about  the  same 
strength. 

The  liquor  ammonia  detergens  is  a  preparation  in  the  B.  P.  Codex 
of  Great  Britain  and  is  prepared  after  the  following  formula: 

Strong  solution  of  ammonia  (32.5  per'  cent 

ammonia  water)    30.00 

Oleic  acid   6.00 

Alcohol    6.00 

Water,  to  make 100.00 

Mix  the  ammonia  water  with  about  58  Cc.  of  water  and  add  the 
oleic  acid  and  alcohol  previously  mixed.      Shake  well. 

The  "strong  solution  of  ammonia"  of  the  B.  P.  is  somewhat  stronger 
than  that  of  the  U.  S.  P.  In  the  foregoing  formula,  therefore,  use  36 
Cc.  of  the  U.  S.  P.  stronger  water  of  ammonia  and  52  Cc.  of  water. 

COLD    CREAM     OF    ROSES.  , 

White    wax    10  ounces. 

Spermaceti    10  ounces. 

Oil  of  peach  kernels 80  ounces. 

Cacao  butter    15  ounces. 

Sodium    borate    4  ounces. 

Water     60  ounces. 

Perfume  to  suit. 

The  solid  ingredients  are  to  be  melted  at  as  low  a  temperature  as 
possible.  The  borax  is  to  be  dissolved  in  the  water  and  added  to  the 
melted  fats,  the  solution  being  at  about  the  same  temperature.  In  order 
to  get  a  perfect  result  the  product  should  be  well  beaten  in  an  emulsifier 
until  it  gets  thick.     The  perfume  may  be  added  lastly. 

No  originality  is  claimed  for  the  ingredients  in  this  for- 
mula, but   merely   for  the   adjustment   of   quantities. 

Our  correspondent  tells  us  that  he  is  very  particular — 
that  he  never  puts  out  anything  until  he  is  absolutely  sat- 
isfied w^ith  it  in  every  detail.  He  therefore  believes  that 
these  two  products  will  prove  entirely  successful  if  druggists 
will  follow  out  carefully  the  printed  directions  for  their 
preparation.  Furthermore,  he  feels  sure  that  a  big  sale  can 
be  created  for  them  if  they  are  pushed  right.  He  does 
business  in  a  high-class  neighborhood  among  a  lot  of  critical 
people,  and  he  has  succeeded  in  interesting  patrons  of  this 
kind  in  the  two  specialties. 

It  will  be  observed  that  in  the  formula  for  the  "Cream 
of  Roses"  the  perfume  is  omitted.  This  can  be  selected  to 
suit  the  individual  taste  of  the  druggist.     Our  correspondent 


l.elieves  that  the  base  itself  is  the  main  thing  and  that  it 
is  desirable  to  avoid  both  vaselin  and  lanolin.  The  absence 
of  these  two  substances  he  mentions  in  all  of  his  advertising 
for  the  product. 

Compound  Tinctuire  of  Benzoin. — 

At  a  recent  meeting  of  the  Northern  Ohio  Branch  of 
the  A.  Ph.  A.  an  interesting  discussion  developed  on  com- 
pound tincture  of  benzoin.  It  was  agreed  that  Sumatra 
benzoin  is  the  best  for  pharmaceutical  purposes,  particularly 
in  the  preparation  of  toilet  milks.  Professor  Arny  likened 
the  difference  in  benzoin  gums  to  that  existing  between 
Spanish  and  Russian  licorice.  He  said  further  that  to  pre- 
vent variation  in  preparations  containing  benzoin,  the  Phar- 
macopoeia should  either  list  the  various  brands  of  the  drug 
under  individual  titles  or  specify  in  the  various  formulas  the 
particular  kind  of  gum  to  be  used. 

Elixir  of  the  Phosphates  of  Iron,  Quinine  and  Strychnine. — 

This  popular  preparation  is  frequently  discussed  by  phar- 
macists. At  the  last  annual  meeting  of  the  New  Jersey  Phar- 
maceutical Association,  Adolph  F.  Marquier  submitted  the 
following  formula  for  the  preparation  of  this  elixir : 

Ferric    phosphate    (soluble) 32  grammes. 

Quinine  phosphate    8.5  grammes. 

Strychnine  phosphate 0.24  gramme. 

Oil  of  sweet  orange 2  Cc. 

Alcohol 250  Cc. 

Glycerin    300  Cc. 

Distilled  water,  a  sufficient  quantity  to  make  1000  Cc. 

Dissolve  the  ferric  phosphate  in  300  Cc.  of  distilled  water  by  cold 
maceration;  dissolve  the  quinine  and  strychnine  phosphates  in  150  Cc. 
of  hot  water;  dissolve  the  oil  of  sweet  orange  in  the  alcohol;  add  the 
alkaloidal  solution  to  the  glycerin,  then  the  iron  solution,  alcoholic  solu- 
tion, and  enough  distilled  water  to  make  1000  Cc.  Lastly  allow  the  elixir 
to  stand  24  hours  and  filter.     Preserve  it  in  dark  bottles. 


CAPSULES  OF  SCIENCE. 

Prepared  by  Prof.  W.  L.  Scoville. 


99.95  Per  Cent  Pure!— 

Pure  iron  (at  least  99.95  per  cent  pure)  is  being  produced 
on  a  commercial  scale  in  Germany  by  an  electrical  process, 
and  articles  are  manufactured  from  it.  The  iron  so  produced 
is  very  soft,  can  be  cut  with  a  knife  or  hammered  out  cold, 
and  has  a  whitish  color.  It  has  special  qualities  which  are 
expected  to  make  a  considerable  demand  for  it. 

Artificially  Natural. — 

A  new  method  of  making  artificial  flowers  begins  with  the 
natural  blossom.  This  is  first  dipped  in  a  5-per-cent  alcoholic 
solution  of  shellac  and  dried,  then  coated  by  sprinkling  with 
a  bronze  powder,  then  copper-plated  by  the  electroplating 
process.  The  copper-plate  is  then  cleaned  thoroughly,  and 
finally  the  flower  is  tinted  with  lacquer. 

The  Age  of  the  World.— 

Based  upon  an  estimate  of  the  quantity  of  radium  in  the 
earth,  and  its  rate  of  decomposition,  the  age  of  the  earth  has 
been  calculated  as  more  than  240,000,000  years.  Lord  Kelvin's 
estimate,  based  on  the  rate  of  loss  of  heat,  was  about 
100,000,000  years.  The  heat  evolved  by  radium  in  the  earth 
is  thought  to  more  than  replace  that  lost  by  radiation. 
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Mutually  Softening. — 

A  French  chemist  has  studied  the  liquefying  properties  of 
mixtures  of  salol  and  camphor,  naphthol  and  camphor,  etc., 
and  shows  that  their  liquefaction  is  not  the  result  of  chemical 
union,  but  is  due  to  the  fact  that  such  mixtures  have  a  lower 
melting-point  than  either  of  their  constituents. 

Biological  Menageries. — 

Manufacturers  of  biological  products  will  soon  be  develop- 
ing industrial  menageries.  In  addition  to  the  calves,  horses, 
pigs,  rams,  bulls,  and  sheep  of  the  present,  there  is  proposed 
the  use  of  mules  for  anticoccic  serum,  and  of  apes  for  anti- 
gonococcic  and  pneumococcic  serums. 

In  Union  There  is  Strength. — 

Equal  volumes  of  alcohol  and  water  contract  3.65  per  cent 
1     on  mixing,  while  equal  volumes  of  glycerin  and  water  con- 
\    tract   1.5  per  cent.     The  maximum  contraction   for  alcohol- 
ic   water  mixtures  occurs  when  4.6  per  cent  of  alcohol  by  weight 
is  present. 

Much  Haste,  Less  Speed. — 

Tincture  of  strophanthus  should  be  made  by  very  slow 
percolation  (at  least  seven  days  for  lOQO  Cc),  and  the  flow 
should  be  stopped  entirely  twice  during  the  process  for  re- 
maceration,  in  order  to  insure  complete  extraction.  So  says 
A.  E.  Chace. 

Caramel,  Unwrapped. — 

Sugar  is  changed  to  caramel  by  losing  water.  Sucrose 
minus  two  molecules  of  water  gives  caramelan  or  saccharan, 
one  part  of  which  in  10,000  parts  of  water  gives  a  dark-brown 
color.  Alkalies  intensify  the  color,  but  acids  gradually  re- 
duce it. 

Jaborandi  Alkaloids. — 

The  alkaloid  in  pilocarpus  is  found  in  the  epidermis  of 
the  leaves,  and  it  increases  as  the  leaf  matures.  The  buds 
contain  twice  as  much  alkaloid  as  the  leaf,  and  the  stems  a 
little  more  than  half  as  much. 

Tears,  Tears! — 

Gum  benzoin  is  produced  as  a  result  of  a  wound  in  the 
tree,  and  is  regarded  as  a  pathological  product  by  which  the 
tree  protects  itself.    It  is  not  formed  on  normal  barks. 

Cheese  It! — 

Tin-foil  wrapped  around  cheese  was  found  by  Dr.  Eck- 
ardt  to  be  partly  dissolved  ( ?)  by  the  cheese  in  ten  days, 
the  cheese  showing  5  to  15  grains  of  tin  per  pound. 

Sparking  for  Business. — 

M.  Berman  says  that  the  amount  of  carbon  in  steel  can 
be  determined  by  the  size  of  the  spark  which  it  throws  off 
when  ground  on  an  emery  wheel. 

In  Love? — 

A  young  woman  took  74  grains  of  quinine  sulphate  at  a 
dose  and  became  totally  blind.  Sight  was  only  partially 
restored  after  five  years. 


BOOKS. 


"350  Dollar  Ideas  for  Druggists." 
The  department  of  "Dollar  Ideas"  in  the  Bulletin'  has 
proved  such  an  astonishing  success  that  the  publ  ^ht-r  of 
the  journal  has  brought  out  a  book  entitled  "350  Dollar 
Ideas  for  Druggists."  Some  of  the  material  has  already 
appeared  in  the  Bulletin  during  the  last  three  or  four  years. 
Some  of  it  hasn't  been  published  as  yet,  but  probably  will 
in  time.  A  good  many  more  "ideas"  have  been  received 
than  space  could  be  found  for  in  the  journal,  which  is  one 
of  the  reasons,  why  the  publication  of  the  book  was  decided 
upon. 

The  statement  is  made  in  the  Introduction,  and  it  does 
not  seem  to  stretch  the  truth,  that  "druggists  will  find  this 
book  altogether  the  most  valuable  volume  in  their  libraries 
from  a  strictly  utilitarian  point  of  view."  It  would  be  hard, 
indeed,  to  fancy  a  book  of  more  daily,  constant  use  in  every 
department  of  store  work.  A  mere  glance  at  the  Table  of 
Contents  shows  the  scope  and  the  immediate  practicality  of 
the  material : 

I.     Dispensing  and  Compounding  Ideas. 
II.     Practical  Devices  for  the  Store. 

III.  Money-making  Formulas. 

IV.  Advertising  Schemes. 

V.     Store  and  Window  Displays. 
VI.    The  Soda  Fountain. 
VII.     Bookkeeping  and  Accounting  Suggestions. 

VIII.    The   Prescription   Department. 
IX.    Souvenir  Post  Cards. 
X.    Miscellaneous  Ideas. 

The  350  "Ideas"  in  this  book  have  not  been  invented  by 
some  ingenious  writer.  On  the  contrary,  every  one  of  them 
has  been  worked  out  as  the  result  of  actual  need  in  the 
drug  store,  and  over  300  druggists  have  themselves  supplied 
the  material.  Every  idea  therefore  represents  actual  trial. 
Every  one  of  them  has  proved  a  success. 

The  350  ideas  themselves,  while  scattered  in  nature,  have 
been  carefully  classified  and  grouped  together.  Thus  they 
bear  upon  one  another  as  presented  in  the  book,  and  they 
are  thoroughly  indexed  so  that  immediate  access  can  be  had 
to  them.  For  the  sake  of  this  degree  of  convenience,  it 
seems  quite  likely  that  even  those  readers  of  the  Bulletin 
who  have  kept  their  files  of  the  journal  will  doubtless  desire 
to  have  the  "Dollar  Ideas"  in  book  form,  where  any  par- 
ticular suggestion  or  suggestions  can  be  at  once  turned  to 
without  any  trouble. 

We  predict,  indeed,  that  every  purchaser  of  this  volume 
will  convert  it  at  once  into  a  "handbook"  used  on  every 
possible  occasion.  He  will  keep  it  constantly  before  him 
and  will  find  employment  every  day  for  the  practical  methods 
which  it  describes. 

The  book  is  sold  for  $1.00  post-paid,  and  can  be  pro- 
cured of  E.  G.  Swift,  publisher,  Detroit,  Michigan. 


Hotel    Keeper    (to    Arctic    Explorer)  :      "Shall    I    have 
some  ice  put  in  your  bed?" — Fliegende  Blaetter. 
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QUERIES. 


Ivformation  is  given  in  this  department  under  the 
following  conditions  only :  {/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Buli-ETin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
,ular subscribers;  and  (4)  names  and  addresses  m,ust  be 
affixed  to  all  communications. 


Eczema  Remedies. 
S.  B.— We  do  not  know  the  composition  of  the  proprietary 
eczema  preparations  which  you  mention.    The  following  for- 
mulas, however,  have  been  suggested : 

Diluted  alcohol    6  fluidounces. 

Glycerin    6  fluidrachms. 

Cologne   6  fluidrachms. 

Tincture  of  benzoin 3  fluidrachms. 

Salicylic    acid 60  grains. 

Menthol    60  grains. 

After  applying  this,  the  following  powder  should  be  dusted  on 
freely : 

Rice  powder   240  grains. 

Talcum    120  grains. 

Zinc  oleate  60  grains. 

Bismuth  subnitrate 30  grains. 

Repeat  every  two  or  three  hours. 

Sometimes  on  account  of  the  intense  itching,  it  is  neces- 
sary to  apply  a  cooling  preparation;  a  solution  of  thymol 
1 :1000  is  very  good. 

Continue  the  cooling  treatment  (thymol)  as  long  as  the 
active  stage  lasts,  and  then  use  a  mild  ointment  containing 
substances  that  .influence  the  inflammation,  such  as  the  fol- 
lowing formula : 

Cold  cream   1  ounce  av. 

Petrolatum    1  ounce  av. 

Zinc  oxide  J4  ounce  av. 

Bismuth    subnitrate 75  grains. 

Ichthyol    50  grains. 

Carbolic  acid   15  drops. 

Apply  twice  a  day.     Use  in  the  mild  stage. 


Wine   of  Pepsin,  N.  F. 

G.  J.  W.  submits  an  interesting  query:  "Under  the  head 
of  Wine  of  Pepsin  in  the  National  Formulary  a  note  says: 
'This  preparation  should  be  prepared  fresh  when  needed.' 
Why  is  this?  I  have  quite  a  demand  for  this  preparation 
and  would  like  to  know  how  it  can  be  improved  in  keeping 
qualities." 

We  referred  this  query  to  Prof.  W.  L.  Scoville,  of  the 
N.  F.  Revision  Committee.     He  replied  as  follows : 

"The  N.  F.  Wine  of  Pepsin  is  made  by  mixing  200  Cc. 
of  glycerite  of  pepsin,  100  Cc.  of  U.  S.  P.  alcohol,  and  700 
Cc.  of  U.  S.  P.  white  wine.  White  wine  is  required  to  con- 
tain not  less  than  7  per  cent  and  not  more  than  12  per  cent 
of  alcohol  by  volume.  At  the  highest  strength  700  Cc.  of 
wine  would  contain  84  Cc.  of  absolute  alcohol.  One  hundred 
Cc.  of  U.  S.  P.  alcohol  contains  94.9  Cc.  of  absolute  alcohol. 
Adding  the  84  Cc.  in  the  wine  makes  a  total  of  178.9  Cc,  of 
absolute  alcohol  in  1000  Cc.  of  the  wine  of  pepsin,  or  17,89 
per  cent  by  volume  of   alcohol   in  the   preparation — at  the 


highest  oMcial  strength  of  skerry  wine.  If  the  wine  were  7 
per  cent  instead  of  12  per  cent  the  alcoholic  strength  of  the 
preparation  would  be  14.39  per  cent.  In  either  case  there  is 
danger  of  spoiling  under  unfavorable  conditions,  and  so  the 
N.  F.  directs  that  the  preparation  shall  be  made  fresh. 

"But  in  commercial  life  sherry  wine  is  more  apt  to  contain 
16  to  18  per  cent  of  alcohol,  and  the  wine  of  pepsin  made 
from  it  will  then  contain  20.7  to  22  per  cent  of  alcohol,  which 
is  sufficient  to  keep  it  under  all  conditions.  This,  however,  is 
not  an  official  wine  of  pepsin  because  it  contains  more  alcohol 
than  the  N.  F.  allows,  and  the  excess  of  alcohol  reduces  the 
activity  of  the  pepsin.  The  N.  F.  chooses  to  make  an  active 
proteolytic  preparation  rather  than  to  sacrifice  some  activity 
to  permanency,  particularly  since  the  preparation  can  be  made 
extemporaneously." 


No  Liberties  Allowed  zvith  Prescriptions. 
C.  E.  H.  submits  the  following  prescription  with  the  re- 
quest that  we  comment  on  it: 

Salicylic   acid    i  drachms. 

Soluble  ferric  pyrophosphate 1  drachm. 

Solution  of  sodium  phosphate 6  fluidrachms. 

Water  to  make 6  fluidounces, 

C.  E.  H,  asks  what  change  would  take  place  if  sodium 
bicarbonate  were  used. 

If  it  were  permissible  to  use  sodium  bicarbonate  in  this 
prescription,  it  should  be  added  to  the  salicylic  acid  forming 
sodium  salicylate.  The  iron  salt  added  would  be  converted 
partly  into  ferric  salicylate.  It  would  be  necessary,  how- 
ever, to  consult  a  physician  before  taking  any  liberties  with 
the  prescription. 


Liquid  Soap. 
B.  &  P. — Here  is  a  common  formula  for  liquid  soap : 

Olive  or  cottonseed  oil 60  parts. 

Caustic  potash,   U.  S.  P. 15  parts. 

Alcohol  and  water,  sufficient  of  each. 

Dissolve  the  potash  in  1  ounce  of  water,  heat  the  oil  on  a  water- 
bath,  add  the  solution  of  potash  previously  warmed,  and  stir  briskly. 
Continue  the  heat  until  saponification  is  complete.  If  oil  globules  sep- 
arate out  and  refuse  to  saponify,  the  potash  is  not  of  proper  strength, 
and  more  must  be  added,  1  or  2  parts  dissolved  in  water.  If  trans- 
parency is  desired,  add  a  little  alcohol,  and  continue  the  heat  without 
stirring  until  a  drop  placed  in  cold  water  first  solidifies  and  then  dis- 
solves. 

Commercial  potash  may  be  used,  but  the  strength  must 
be  ascertained  and  adjusted  by  experiment.  The  soap  thus 
made  will  be  like  jelly;  it  is  dissolved  in  alcohol,  4  to  6 
ounces  of  soap  to  2  of  alcohol,  and  after  standing  a  day  or 
two  is  filtered  and  perfumed  as  desired.  A  rancid  oil  would 
be  easier  to  saponify,  but  the  soap  would  likely  be  rancid  or 
not  so  good. 

Liquid  Egg  Shampoo.  ^j 

S.  P. — The  following  formula  makes  a  good  egg  sham- 
poo. It  calls  for  the  white  of  egg  only,  and  will  be  nearly 
white : 

Transparent  soap    2_  ounces. 

Glycerin   1  fluidounce. 

White  of  egg 1  fluidounce. 

Tincture  of  soap-bark 1  fluidounce. 

Extract  of  white  rose }4  fluidounce. 

Water,  enough  to  make 1  pint. 

Melt  the  soap  with  8  fluidounces  of  water  by  the  aid  of  heat,  and 
when  cool  add  the  glycerin,   tincture  of   soap-bark,   and  perfume.      Mix 
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the  white  of  e^g  with  4  fluidounces  of  water,  and,  when  completely  dis- 
solved, strain  into  the  soap  mixture,  adding  water  if  necessary  to  make 
1  pint.     Mix  thoroughly,  allow  to  stand  twenty-four  hours,  then  filter. 


Etching  on  Steel. 

R.  W.  W.— M.  R.  Shotwell,  of  Sterling,  Colorado,  has 
found  the  following  formula  superior  to  anything  he  has 
ever  tried  for  etching  on  steel,  marking  cutlery,  and  the  like. 
It  will  be  found  in  ''350  Dollar  Ideas  for  Druggists,"  a  book 
published  by  E.  G.  Swift,  Detroit : 

Copper  sulphate 15   grains. 

Sodium   chloride 10   grains. 

Water 1    ounce. 

Mix  and  let  stand  one  to  two  hours. 

Use  in  the  ordinary  way  by  covering  the  steel  first  with 
wax  or  soap,  tracing  the  design  with  some  sharp  instrument, 
and  then  putting  on  the  solution  with  a  brush  and  allowing 
it  to  etch  into  the  metal.  After  a  few  minutes  the  instru- 
ment can  be  dipped  into  hot  water,  and  the  wax  or  soap 
taken  off. 


Carmin  and  Cumin. 

R.  E.  D.  asks :  "What  is  the  difference  between  carminas 
or  carmina  seed  and  cumin  seed." 

We  cannot  find  mention  of  carmina  seed  in  the  literature. 
Carmina  is  among  other  things  the  Latin  plural  for  carmirf. 


a  coloring  matter  obtained  from  cochineal.  The  Spanish 
dictionary  gives  "Carmin"  as  poke-root  or  Phytolacca  Decan- 
dra.  It  is  possible  that  "carminas"  or  "carmina"  is  a  modi- 
fied Spanish  for  "Poke"  seed. 

Cumin  seed,  cuminum  cyminum,  is  the  fruit  or  seed  from 
one  of  the  common  unbelliferous  plants  such  as  the  carrot 
and  celery. 


Compound  Solution  of  Cresol. 

T.  R.  T. — At  a  meeting  of  the  Pennsylvania  Pharmaceu- 
tical Association,  I.  V.  Stanley  Stanislaus  suggested  an  im- 
proved process  for  making  compound  solution  of  cresol. 
Professor  Stanislaus  suggested  a  better  formula  which  gives 
a  thin  solution  readily  soluble  in  water  in  all  proportions. 
It  need  not  be  filtered. 

Soft  soap    (new   formula) 350  grammes. 

Distilled  water   150  Cc. 

Place  these  upon  a  water-bath  and  stir  until  the  mixture  is  homo- 
geneous. 

Add  cresol  U.  S.  P 500  grammes. 

Stir  the  preparation  until  a  liquid  results.  Remove  it  from  th« 
beat  and  bottle. 


Benzoin  and  Almond  Cream. 

G.  H.  wants  a  formula  for  a  benzoin  and  almond  cream. 
"I  have  tried  several   formulas,"  he  says,  "but  I  find  that 


A  Beautiful  Florida  Phabmacv.- Arranged  in  strictly  urban  style,  fitted  with  the  latest  model  of  wall  and  floor  show-cases,  the  Hargis  Phar- 
macy on  the  first  floor  of  the  American  National  Bank  Building.  Pensacola,  Fla..  was  opened  to  the  public  some  months  ago.  The  salesroom  is 
practically  one  of  mirrors  with  fittings  in  mahogany  and  Italian  marble.  The  double-deck  wall  cases  are  of  the  latest  pattern  and  have  ball-bearing 
sliding  doors.  The  wrapping  counter  is  built  of  glass  and  marble.  No  stock  bottles  of  drugs  appear  in  front ;  all  of  them  are  kept  in  the  prescription 
department^n  the  rear.    The  oflice  is  on  the  mezxanine  floor  in  the  rear  and  is  furnished  in  modern  style. 
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tragacanth  or  acacia  mixtures  have  a  tendency  to  leave  the 
skin  stickj'." 

Try  the  formula  for  milk  or  emulsion  of  almond  as  given 
on  page  445  of  the  U.  S.  D.,  omitting  the  sugar  and  acacia. 
Blanch  2  ounces  av.  of  sweet  almonds,  beat  them  in  a  mortar 
and  rub  the  mass  with  30  fluidounces  of  water,  at  first  very 
gradually  added,  until  a  uniform  mixture  results.  Strain 
this  into  a  graduated  vessel,  and  wash  the  mortar  and 
strainer  with  enough  water  to  make  less  than  33  fluidounces. 
Add  a  little  tincture  of  benzoin  dissolved  in  glycerin  and 
add  water  sufficient  to  make  33  fluidounces. 


Tooth  Powder. 
W.   A.    S.   wants   a    formula   for   a   tooth-powder   without 
pumice  or  cuttlefish-bone. 

(1)  Powdered  white  soap 1  drachm. 

Sodium  bicarbonate  V^  ounce. 

Prepared  chalk    5  ounces. 

Precipitated    chalk 11  ounces. 

Carmin 6  grains. 

Oil  of  cloves 15  mmims. 

Otto  of  roses 15  mmims. 

Mix. 

(2)  Powdered  sodium  bicarbonate 2  ounces. 

Powdered  borax    3  ounces. 

Powdered  white  soap 3  ounces. 

Powdered  red  chalk 1^  ounces. 

■      Precipitated  chalk 12  ounces. 

Otto   of   roses 36  minims. 


Wine  of  Cod-liver  Oil. 
F.   B.   M. — The   following  is  the  formula   for  a  wine  of 
cod-liver  oil : 

Gaduol 64    grains. 

Alcohol 4    fluidrachms. 

Simple   syrup 2    fluidounces. 

Fullers'    earth 240    grains. 

Port  wine enough  to  make  16  fluidounces. 

Mix  the  gaduol  with  the  alcohol,  and  add  the  fullers'  earth,  rub 
well  together,  and  then  add  the  syrup  and  13  fluidounces  of  wine;  let 
stand  a  day  or  two,  shaking  occasionally,  then  filter,  passing  the  re- 
mainder of  the  wine  through  the  filter. 


Condition  Powder. 

T.  W.  M. — The  following  is  the  formula  of  a  condition 
powder: 

Gentian   16  ounces  av. 

Anise     16  ounces  av. 

Ginger    4  ounces  av. 

Iron  sulphate    2  ounces  av. 

Potassium  nitrate    3  ounces  av. 

Fenugreek    6  ounces  av. 

Dose,  one  dessertspoonful  in  the  feed  morning  and  night. 


Gargle   for  Sore    Throat. 

C.  F.  K. — We  do  not  know  the  composition  of  the  propri- 
etary preparation  which  you  mention.  The  following  for- 
mula, however,  has  been  used  before : 

Ammoniated  tincture  of  guaiac 3  drachms. 

Solution   of   potassium 3  drachms. 

Tincture   of  opium 2  drachms. 

Cinnamon  water,  enough  to  make Bounces. 

To  be  used  every  hour. 


or  a  little  thinner,  being  careful  to  remove  all  lumps;  stir  in 
a  tablespoon ful  of  powdered  alum  to  a  quart  of  flour,  then 
pour  in  boiling  water,  stirring  rapidly  until  the  flour  is  thor- 
oughly cooked.  Let  this  cool  before  using,  and  thin  with 
cold  water. 


Effervescent  Magnesium  Sulphate. 
R.  G.  B. — Here  is  a  formula  for  effervescent  magnesium 
sulphate : 

Magnesium  sulphate,   crystal 25   ounces  av. 

Sodium   bicarbonate 18   ounces   av. 

Tartaric  acid 9  >^   ounces  av. 

Citric   acid 6  K    ounces   av. 

Sugar    5  ^    ounces  av. 

Dry  the  magnesium  salt  at  a  temperature  of  about  55°  C.  until  it  has^ 
lost  nearly  one-fourth  of  its  weight;  powder  the  product,  and  mix  with 
the  sugar  and  other  ingredients,  all  in  fine  powder.  Then  granulate 
the  mixture  by  the  heat  method. 


Frosting    Window    Glass. 

O.  D.  S.  wants  a  formula  for  frosting  windows  or  glass 
without  using  beer.  The  glass,  it  happens  in  this  instance, 
is  on  the  inside  of  the  house. 

Use  white  paint,  applying  it  with  a  brush.  While  the 
paint  is  still  wet,  fleck  it  lightly  with  cotton  batting  held 
in  the  hands.  This  will  make  it  translucent  although  not 
transparent.     It   will   have   a   typical   frosted   effect. 


Wine    of   Malt. 

T.  W.  M.  wants  a  formula  for  wine  of  malt. 
Try  equal  parts  of  malt  extract  and  sherry  wine. 


Paper  hangers'  Pastes. 

R.  G.  B. — Use  a  cheap  grade  of  rye  or  wheat  flour,  mix 
thoroughly  with  cold  water  to  about  the  consistency  of  dough. 


A  Prominent  German  Pharmacist  Visits  Parke,  Davis 
&  Co. — Dr.  Paul  Runge  of  Hamburg,  in  a  recent  visit  to  this 
country  went  through  the  laboratories  of  Parke,  Davis  & 
Co.  On  returning  to  Germany,  he  wrote  up  his  impressions 
of  this  wonderful  plant  in  an  article  contributed  to  the  Plmr- 
maseutische  Zeitung,  Dec.  25,  1909. 

One  thing  which  struck  the  Doctor  rather  forcibly  was 
the  entente  cordiale  between  employer  and  subordinates.  He 
said:  "The  uniformity  with  which  business  is  conducted 
and  the  polite  and  agreeable  manner  in  which  it  is  transacted 
by  the  various  employees  are  particularly  noticeable.  This 
is  typical  of  American  labor  conditions,  which  are  more 
cordial  since  there  is  not  the  same  difference  between  em- 
ployer and  employee  that  exists  in  our  own  country.  In 
America  every  one  considers  himself  a  free  citizen,  possessing 
equal  rights. 

"In  an  establishment  like  this,  which  is  conducted  smooth- 
ly on  account  of  its  excellent  organization,  it  is  scarcely  nec- 
essary to  say  that  every  precaution  is  taken  against  mistakes 
and  defects.  No  procedure  takes  place  without  a  double  or 
more  frequent  control.  Thus,  if  a  mistake  is  made  by  one 
of  the  employees,  it  is  sure  to  be  discovered  by  another.  All 
raw  materials  are  most  carefully  analyzed,  especially  prior  to 
purchase.  Crude  drugs  are  not  only  examined  from  a  bo- 
tanical and  pharmacological  point  of  view  but  also  chemi- 
cally, if  possible,  or  physiologically  in  regard  to  their  active 
principles,  and  only  such  lots  are  purchased  that  conform 
to  standard  requirements." 
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THE  MONTH'S  HISTORY. 


ccHOEs  or  THE     '^^^  ^^^^^  subjcct  of  interest  just 
A.  M.  A.-A.  D.  s.      now  in  American  Pharmacy  is  the 
development    of    the    chain-store 
system.     The  imbroglio  between  the  A.  M.  A.,  the 
A.  D.  S.,  and  the  N,  A.  R.  D.,  which  has  occupied 
the  center  of  the  stage  for  the  last  two  or  three 
months,  is  apparently  waning  in  interest.    Whether 
any  permanent  effects  have  resulted  from  this  three- 
cornered  fight,  and  how  serious  they  are,  our  edi- 
torial   barometer    is    not    sufficiently    delicate    to 
indicate.     One  of  the  echoes  of  the  dispute  during 
March  was  the  statement  made  by  President  Chas. 
H.  Huhn  of  the  A.  D.  S.  and  the  N.  A.  R.  D.    Mr. 
Huhn  declared  that  the  P.  A.  R.  D.  would  have 


remained  loyal  to  the  N.  A.  R.  D.  if  it  had  not  been 
disappointed  last  year  in  its  desire  for  representation 
on  the  National  Executive  Committee.  He  ex- 
pressed his  firm  conviction  that  there  was  nothing 
unethical  in  the  manufacture  and  sale  of  household 
remedies  by  the  druggist,  especially  when  "such 
remedies  are  absolutely  pure  and  are  standardized 
by  a  cooperative  association  of  retail  druggists 
whose  sole  aim  and  object  is  to  furnish  the  public, 
and  more  especially  the  poorer  class  who  cannot 
afford  to  run  to  the  doctor  with  every  trifling  ail- 
ment, with  preparations  that  are  absolutely  pure 
and  non-habit  forming."  Just  why,  under  the 
circumstances,  Dr.  Simmons  chose  to  attack  the  A. 
D.  S.,  Mr.  Huhn  expressed  himself  as  unable  to 
understand.  But  he  thought  that  the  purpose  of  it 
all  was  to  "deny  the  N.  A.  R,  D.  representation  at 
the  Pharmacopoeial  convention,"  and  he  believed 
some  color  was  given  to  this  supposition  by  the 
action  of  the  U,  S.  P.  trustees  in  turning  down  the 
application  of  the  N.  A.  R.  D.  for  representation. 


THE  SUBJECT  IE 
OPENED. 


Since  the  foregoing  paragraph 
was  written  we  have  received 
from  the  Secretary  of  the  Chicago 
Medical  Society  a  copy  of  some  resolutions  adopted 
by  this  society  at  the  March  meeting,  with  the  re- 
quest that  we  print  them  in  the  Bulletin.  They 
are  as  follows : 

Resolved,  That  the  Chicago  Medical  Society,  in  council 
assembled,  condemns  the  practices  of  the  American  Drug- 
gists' Syndicate,  and  that  it  calls  on  the  National  Association 
of  Retail  Druggists  to  secure  their  discontinuance,  in  order 
that  the  Chicago  Medical  Society  may,  with  self-respect,  be 
able  to  continue  to  cooperate  with  the  Chicago  Retail  Drug- 
gists' Association  in  the  "get-together"  movement:  be  it 
further 

Resolved,  That  the  Secretary  of  the  Chicago  Medical  So- 
ciety be  instructed  to  publish  these  resolutions  in  the  Bulletin 
of  the  Society,  to  transmit  a  copy  to  the  Journal  of  the 
American  Medical  Association  and  to  the  editors  of  the 
various  State  journals,  as  well  as  other  prominent  medical 
journals,  and  that  it  be  offered  for  publication  in  the  pharma- 
ceutical journals. 
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If,  as  indicated,  these  resolutions  are  sent  to  all  the 
editors  of  the  medical  journals,  the  whole  subject 
may  be  opened  again  for  controversy.  In  the  mean- 
time Mr,  Goddard  continues  his  fierce  counter- 
attack on  Dr.  Simmons  in  the  last  issue  of  The  Voice 
of  the  Retail  Druggist.  Mr.  Goddard  also  pays  his 
respects  to  the  medical  and  pharmaceutical  editors 
who  have  stood  by  Dr.  Simmons  in  the  contest,  and 
in  fact  the  whole  issue  of  the  Voice  from  cover  to 
cover  is  full  of  ginger  and  red  pepper. 


THE 


But  to  return  to  the  chain-store 
•CHAIN-STORE"  situatiou.  Many  have  been  the 
SITUATION.  iQ2iVs  and  rumors  during  the  last 
two  or  three  months  that  several  of  the  large  com- 
binations now  in  the  field  would  so  extend  their 
operations,  and  possibly  so  unite  themselves,  as  to 
become  a  dominating  influence  in  the  retail  drug 
trade.  Now  what  are  these  combinations?  There 
is,  for  instance,  the  Wm.  B.  Riker  &  Son  Co.,  with 
something  like  30  stores  in  New  York  and  Boston, 
and  with  a  new  one  added  to  the  chain  every  two  or 
three  months.  There  is  the  Hegeman  Corporation 
with  12  or  15  big  establishments  in  New  York — a 
corporation  which  has  recently  increased  its  capital 
stock  to  six  millions,  and  which  is  evidently  planning 
to  do  big  things.  There  is  the  newly-formed  Louis 
K.  Liggett  Co.,  which  took  over  the  26  stores  of  the 
United  Drug  Co.  some  months  ago,  and  which 
has  since  added  several  stores  to  the  group. 
There  is  the  Lauer  Drug  Co.,  operated  and  financed 
by  the  directors  of  the  American  Tobacco  Co.,  con- 
ducting four  or  five  stores  at  the  present  time,  and 
reported  to  be  contemplating  the  establishment  of  a 
chain  of  pharmacies  from  "Coast  to  Coast."  Finally, 
there  is  the  A.  D.  S.,  which  proposes  to  develop  a 
huge  chain  of  stores  as  a  sort  of  protective  measure 
against'  the  operations  of  the  other  fellows.  We 
leave  out  of  consideration  the  Continental  Finance 
Company,  which  was  reported  several  months  ago 
to  have  large  ambitions,  but  which  has  apparently 
done  nothing  at  all,  and  as  for  the  United  Chemists' 
Company,  this  is  practically  another  name  for  the 
Lauer  concern. 

*         *         * 

Out  of  this  situation  are  emerging 
"''leadehs!'''''     five  shrewd,  brainy,  able  men-A. 

H.  Cosden  of  the  Riker  Co.,  Louis 
K.  Liggett  of  the  Louis  K.  Liggett  Co.,  George 
Ramsay    of    the    Hegeman    Corporation,    George 


Whelan  of  the  Lauer  Drug  Co.,  and  C.  H.  Goddard 
of  the  A.  D.  S.  Each  of  these  men  has  a  strong 
personality.  Each  has  a  hungering  ambition.  Each 
is  possessed  of  creative  ability  in  large  measure.  It 
seems  to  us  exceedingly  unlikely  that  any  of  them 
would  care  to  pool  his  interests  with  the  others.  If 
we  have  read  their  characters  aright,  they  would  all 
prefer  to  build  up  an  individual  success  rather  than 
to  sink  their  personalities  in  a  joint  enterprise,  even 
though  they  might  be  financial  gainers  by  taking  the 
latter  step.  We  believe,  therefore,  that  there  is 
more  likely  to  be  strong  competition  between,  than 
amalgamation  of,  these  several  chain-store  groups. 
The  newspapers  have  lately .  printed  exaggerated 
statements  about  a  "National  Drug  Store  Trust," 
but  we  cannot  see  anything  in  it,  at  least  for  the 
present.  We  have  before  us  a  thirteen-page  booklet 
issued  by  the  cigarmakers'  union.  The  essence  of 
this  is  that  the  American  Tobacco  Co.  has  dominated 
the  tobacco  trade  by  the  formation  of  the  United 
Cigar  Stores  Company  and  other  similar  groups  of 
stores,  and  that  it  is  now  seeking  to  get  its  fingers 
around  the  throat  of  the  retail  drug  trade  in  a 
similar  manner.  It  seeks  to  show  that  the  United 
Drug  Co.,  The  Louis  K.  Liggett  Co.,  The  National 
Cigar  Stands  Co.,  The  Lauer  Drug  Co.,  and  the 
Riker  Company  are  all  of  them  auxiliaries  of  the 
tobacco  trust.  It  is  this  supposition  which  has 
largely  given  basis  to  all  the  newspaper  talk  about  a 
monster  combination  of  these  drug-store  groups. 
*         *         * 

As  a  matter  of  fact,  however,  it 

TRUST  Involved?    ^^^^    "°^    ^^^"^    ^^^^^    ^^^^    ^^^ 
American  Tobacco  Co.  is  directly 

involved  in  any  one  of  the  chain-store  groups  except 

the  Lauer  Drug  Co.      The   latter  corporation   is 

frankly  officered  by  men  who  are  directors  and  large 

stockholders  in  the  American  Tobacco  Co.  and  the 

United  Cigar  Stores  Co.     The  dominating  spirit  is 

George  Whelan,  whose  creative  mind  it  was  that 

built  up  the  TOO  or  more  shops  of  the  United  Cigar 

Stores  Co.      If  very  much  is  done  with  the  Lauer 

Drug  Co.  it  will  probably  be  because  the  tobacco 

trust  stands  behind  it  and  pushes  it  to  the  limit.     So 

far,  however,  relatively  little  has  been  attempted  or 

accomplished.       As    for    the    Riker    and    Liggett 

groups,  it  is  true  that  some  of  the  large  stockholders 

of  the  tobacco  trust  are  also  stockholders  in  these 

companies,  but  it  would  seem  that  they  had  invested 

their  money  merely  as  individuals  and  not  as  officials 
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of  the  trust.  At  any  rate,  we  have  the  spectacle  of 
Riker  and  Liggett  fighting  each  other  tooth  and 
nail,  and  carrying  their  troubles  into  the  courts — a 
situation  which  would  certainly  not  have  developed 
had  both  been  creatures  of  the  American  Tobacco 
Company  and  carrying  out  a  common  purpose.  Of 
all  these  groups  of  chain  stores,  the  two  that  might 
seem  to  have  some  sympathy  with  one  another  are 
the  Riker  and  Lauer  forces,  and  it  is  believed  that 
they  might  possibly  amalgamate. 


SENSATIONAL 
SUMORS. 


These  various  movements  have  so 
far  been  restricted  to  the  East.  It 
is  nimored,  however,  that  some 
secret  "interest"  has  been  endeavoring  to  purchase 
the  eight  or  nine  Cora  Dow  stores  in  Cincinnati,  the 
three  big  down-town  stores  in  Chicago,  and  certain 
other  holdings  in  various  cities.  It  has  likewise 
been  rumored  that  the  Lauer  Drug  Co.  has  taken 
over  the  Owl  stores  in  San  Francisco  and  Los 
Angeles,  and  was  also  contemplating  the  absorption 
of  the  Sun  stores.  The  Standard  Oil  Co.  is  thought 
to  be  involved  in  some  of  these  plans,  probably 
because  Mr.  Flagler,  one  of  the  Standard  Oil  men, 
is  a  large  stockholder  in  the  Hegeman  Corporation, 
but  it  seems  exceedingly  unlikely  that  either  the 
Standard  Oil  Company  or  the  American  Tobacco 
Co.  has  in  mind  any  such  drug-store  trust  as  news- 
paper writers  have  fancied.  It  has  even  been 
asserted  that  Mr.  Groddard's  proposed  chain  of  stores 
was  to  be  benevolently  assimilated  along  with  the 
others.  The  New  York  Herald  declared  after  an 
investigation :  "That  efforts  have  been  made  along 
these  lines  for  many  months,  and  that  they  are  now 
being  actively  pushed,  there  is  no  shadow  of  a 
doubt."  It  has  at  various  times  been  said,  too,  that 
either  Riker  or  Hegeman,  or  both,  were  standing 
behind  Goddard  and  preparing  to  take  over  his 
"chain"  at  the  proper  time.  These  statements  Mr. 
Goddard  has  of  course  strenuously  refuted,  and  he 
declares  that  they  are  all  bosh  and  moonshine. 


MR.  GODDARD'S 
PURPOSES. 


In  the  meantime  Mr.  Goddard  has 
gone  ahead  with  the  furtherance 
of  his  purpose.  The  capital  stock 
of  the  A.  D.  S.  will  be  increased  from  $200,000  to 
$25,000,000,  but  only  $1,200,000  will  be  issued  at 
the  start,  and  a  subsidiary  company  will  be  formed 
to  conduct  drug  stores.  The  fundamental  idea  is 
apparently  this,  that  whenever  an  A.  D.  S.  member 


is  threatened  with  severe  competition,  his  store  may 
be  taken  over  bodily  by  the  A.  D.  S.,  and  given  the 
assistance  of  its  capital,  its  superior  purchasing 
facilities,  its  advertising  machinery,  and  its  capacity 
for  meeting  war  with  war.  Of  course  this  will 
mean  a  temporary  loss  of  money ;  it  also  means  that 
the  weaker  and  not  the  stronger  stores  will  be 
absorbed;  but  Mr.  Goddard  doubtless  believes  that 
money  can  be  made  somewhere  along  the  line  in 
sufficient  volume  to  overcome  these  handicaps. 
Meanwhile,  however,  bills  have  been  introduced  in 
the  legislatures  both  of  New  York  and  Maryland, 
prohibiting  corporations  from  owning  and  con- 
ducting drug  stores.  Such  legislation  seems  to  us 
clearly  unconstitutional,  and  we  do  not  believe  that 
it  would  hold  water  for  an  instant.  In  New  York 
City,  however,  a  mass  meeting  was  called  last  month 
to  discuss  the  New  York  bill,  and  certain  amend- 
ments to  it  were  decided  upon  which  will  be  urged 
on  the  legislature.  If  such  measures  were  to  become 
valid  laws  they  would  thwart  Mr.  Goddard's  plans 
quite  as  effectually  as  they  would  the  plans  of  the 
other  drug-store  combinations.  At  any  rate,  sum- 
ming the  whole  question  up,  we  repeat  that  we  do 
not  look  for  the  appearance  of  any  National  Drug 
Store  Trust;  that  there  is  nothing  especially  to  be 
feared;  that  a  movement  of  this  kind  must  proceed 
by  gradual  evolution ;  and  that  no  very  large  devel- 
opments will  be  exhibited  by  any  one  or  all  of  these 
several  corporations  within  the  next  few  years.  Any 
amalgamation  of  them  seems  to  us  very  unlikely  for 
reasons  which  we  have  already  stated. 


THE  TWO  MAY 
MEETINGS. 


The  two  national  meetings  sched- 
uled for  early  May  are  being 
looked  forward  to  with  a  great 
deal  of  interest — the  A.  Ph.  A.  meeting  in  Rich- 
mond, opening  May  2,  and  the  Pharmacopoeial  con- 
vention in  Washington  opening  May  10.  It  is  quite 
likely  that  the  Richmond  meeting  will  be  largely 
devoted  to  the  discussion  of  pharmacopoeial  matters. 
Many  members  of  the  present  Revision  Committee 
are  also  members  of  the  A.  Ph.  A. ;  many  delegates 
to  the  Pharmacopoeial  convention  from  the  various 
State  associations  will  doubtless  be  in  Richmond; 
and  altogether  the  opportunity  offered  for  threshing 
out  pharmacopoeial  matters  in  Richmond,  and  for 
reaching  a  decision  on  moot  points,  will  be  an  ex- 
cellent one.  The  pharmacopoeial  delegates  will  be 
able  to  go  to  Washington  the  next  week  with  far 
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more  settled  and  definite  convictions.  Many  things 
will  conspire  to  make  the  convention  at  Washington 
by  far  the  most  important  ever  held,  and  v^e  may 
look  forward  to  a  week  fraught  with  great  signifi- 
cance. Every  pharmaceutical  delegate  ought  to 
make  a  great  effort  to  be  present  at  this  convention. 


In  the  meantime  both  the  Phar- 
''"'^MATTERs!^'^''  macopceia  and  the  National  For- 
mulary continue  to  be  widely 
discussed  in  the  pharmaceutical  press  and  at  various 
association  meetings.  Last  month,  for  instance, 
pharmacopoeial  revision  was  the  subject  of  debate  at 
the  annual  "get-together"  meeting  of  the  pharma- 
cists and  physicians  of  Detroit,  and  the  resolutions 
passed  on  that  occasion  will  be  found  in  our  depart- 
ment of  "Letters"  this  month.  At  a  similar  meeting 
in  Cleveland  Professor  Remington  delivered  an 
important  address,  and  we  are  especially  interested 
in  the  following  statement : 

The  practical  solution  of  the  question  of  puWicity,  in  the 
writer's  opinion,  would  be  to  publish,  as  the  work  of  revision 
progresses,  the  conclusions  of  the  committee  only  on  import- 
ant changes  which  would  affect  the  tests  now  in  force  and 
necessitating  an  alteration  in  the  standards  now  existing. 
This  would  satisfy  in  a  practical  way  reasonable  demands  for 
publicity  and  would  be  only  fair  and  just  to  those  who  make 
the  preparations  by  giving  them  sufficient  time  to  accommo- 
date themselves  to  the  demands  of  the  new  book. 

An  important  paper  on  pharmacopoeial  revision  was 
contributed  last  month  by  Dr.  Oscar  Oldberg  to  the 
PaciHc  Pharmacist.  Dr.  Oldberg  believes  that  the 
U.  S.  P.  should  contain  only  "therapeutic  simples," 
and  that  it  ought  to  exclude  patented  products. 
While  on  the  subject  of  therapeutic  simples  we  might 
observe  that  Professor  Remington  at  a  meeting  in 
Philadelphia  last  month  said  that  "The  greatest 
fault  to  be  found  with  the  N.  F,  was  that  it  con- 
tained formulas  for  a  lot  of  nostrums." 


AN  IMPORTANT 
MOVEMENT. 


Of  unusual  significance  is  the 
publication  of  the  first  edition  of 
the  "Pharmaceutical  Syllabus." 
This  has  been  gotten  up  by  a  joint  committee  of  20 
men,  comprising  ten  each  from  the  American  Con- 
ference of  Pharmaceutical  Faculties  and  the  National 
Association  of  Boards  of  Pharmacy.  The  purpose 
of  the  book  is  to  outline  in  some  detail  a  minimum 
course  of  pharmaceutical  education  which  shall  be 
adopted  by  the  colleges,  and  which  shall  also  be 
followed  by  the  boards  in  their  examinations.    Thus 


it  is  hoped  to  bring  about  some  measure  of  co- 
ordination between  college  instruction  and  board 
examination  throughout  the  United  States — to  work 
out  a  plan  whereby  system  and  uniformity  can  be 
made  to  take  the  place  of  chaos  and  confusion. 
Elsewhere  in  this  issue  of  the  Bulletin,  in  the 
department  of  "Letters,"  we  are  printing  an  analyt- 
ical commentary  on  the  Syllabus  from  the  well- 
known  pen  of  Prof.  W.  L.  Scoville.  In  this  place 
we  desire  merely  to  point  out  the  great  significance 
of  the  movement,  and  to  express  the  hope  that  in  the 
future  the  colleges  and  boards  of  the  country  will 
work  together  on  a  practical  basis.  Very  much 
depends  on  such  a  consummation. 


NARCOTICS  ON  A 
REVENUE  BASIS. 


Some  months  ago  we  announced 
that  a  bill  would  be  introduced 
into  Congress  this  winter  placing 
narcotics  on  a  revenue  basis  along  with  liquors  and 
tobacco.  The  primary  purpose,  of  course,  is  not  so 
much  to  yield  the  government  an  income  as  to  pro- 
vide for  a  thorough  surveillance  over  habit-forming 
drugs.  Such  a  bill  has  now  been  presented  in  the 
House  and  is  in  the  hands  of  the  committee  on 
finance.  Every  manufacturer,  importer,  and  whole- 
saler of  narcotics  must  be  registered,  must  file  a 
bond,  and  must  pay  an  annual  tax  of  $10.  Every 
retailer  must  pay  an  annual  tax  of  $1.00.  The 
substances  themselves  must  bear  stamps  and  must 
yield  a  tax  of  one  cent  per  ounce.  The  bill  is  a 
long  one  and  contains  many  details  regarding  the 
observance  of  the  law  and  its  enforcement.  Another 
congressional  measure  provides  for  the  imposition 
of  an  internal  revenue  tax  on  smoking  opium. 
Severe  penalties  are  provided  in  both  measures.  In 
the  meantime  the  congressional  anti-narcotic  bill 
mentioned  in  last  month's  Bulletin  has  been  ob- 
jected to  in  some  respects  by  the  N.  W.  D.  A.,  which 
desires  certain  amendments  made,  not  with  a  view 
to  crippling  the  bill  in  any  way,  but  for  the  purpose 
of  preventing  the  imposition  of  needless  restrictions 
on  legitimate  trade. 


FOOD  AND  DRUG 
CONVICTIONS. 


Remarkable  activity  has  recently 
been  shown  by  the  Federal  gov- 
ernment in  the  enforcement  of  the 
food  and  drugs  act.  Something  over  fifty  "notices 
of  judgment"  have  been  published  during  the  last 
couple  of  months  or  so.  Many  of  the  cases  have 
involved  the  misbranding  of  products  like  extract  of 
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vanilla  and  extract  of  lemon.  The  manufacturers 
of  "Mapleine"  were  successfully  prosecuted  on  the 
charge  that  their  article  contained  "no  product  of 
the  maple  tree."  A  manufacturing  pharmacist 
pleaded  guilty  to  shipping  some  asafetida  which  was 
adulterated  and  misbranded.  A  headache  powder 
was  seized  because  it  contained  six  instead  of  four 
grains  of  acetanilide  in  each  dose  and  was  conse- 
quently misbranded.  Several  manufacturers  of 
patent  medicines  have  had  judgments  entered 
against  them  on  the  charge  that  they  were  mis- 
branding their  products  by  declaring  them  to  be 
"cures"  for  this  or  that  ailment.  In  one  case  of  this 
kind,  however,  the  manufacturer  fought  the  charge 
and  the  district  Federal  court  quashed  the  indict- 
ment. The  judge  held  that  if  Congress  had  in- 
tended to  outlaw  the  use  of  the  word  "cure"  it  would 
have  done  so  specifically  in  the  statute  instead  of 
leaving  it  to  the  court  to  read  into  the  act  by  a 
strained  construction.  This  particular  case  is  likely 
to  be  carried  to  the  Supreme  Court,  where  this  moot 
point,  it  is  to  be  hoped,  will  be  settled  once  and 
for  all. 

4c  4(  4i 

There  has  been  some  curiosity  to 
THE  TWO  know  why  another  State  associa- 

HICHIOAN  ASSO-         .         ,  /  ,   •      ^*.    ,  • 

ciATioNs.  tion  has  been  started  m  Michigan. 
The  "Michigan  State  Pharma- 
ceutical Association"  has  been  in  existence  for  a 
quarter  of  a  century  or  longer,  and  during  the  last 
few  months  the  "Michigan  Retail  Druggists'  Asso- 
ciation" has  been  formed  in  the  western  part  of  the 
State.  Secretary  Calkins,  of  the  M.  S.  P.  A.,  in 
sending  out  his  notice  of  the  annual  meeting,  says 
that  he  understands  the  M.  R.  D.  A.  to  have  been 
"organized  mainly  for  legislative  work,"  and  re- 
marks that  while  "some  of  us  think  that  they  could 
have  accomplished  more  by  augmenting  the  ranks  of 
this  association,  it  appears  that  the  relations  between 
the  two  are  to  be  harmonious,  and  we  shall  be  glad 
if  they  succeed  in  all  they  promise  to  do.  All  the 
officers  of  the  new  association  are  members  of  this 
one  and  have  paid  the  1910  dues,  and  our  legislative 
committee  will  doubtless  have  the  support  and  co- 
operation of  their  committee  next  winter."  Mr. 
Calkins  reports  in  the  meantime  that  the  M.  S.  P. 
A.  is  in  a  thriving  condition  and  that  C5  per  cent 
more  dues  had  been  received  up  to  March  12  than 
was  the  case  last  year.  The  annual  meeting  of  the 
old  organization  will  be  held  in  Detroit,  June  7  to  9 


inclusive.  The  new  organization  held  its  first  an- 
nual meeting  in  Grand  Rapids  a  couple  of  months 
ago,  as  reported  in  the  Bulletin  at  the  time. 


Two  or  three  months  ago  we  an- 
""toe Tp'^'^a!*     no^^nced  that  F.   C.   Godbold,  of 

New  Orleans,  was  very  anxious 
that  the  A.  Ph.  A.  should  come  to  his  city  next  year. 
The  druggists  of  New  Orleans  and  Louisiana  have 
issued  a  very  warm  invitation.  Now,  however, 
Boston  has  also  appeared  as  claimant  for  the  honor. 
We  have  a  letter  from  John  G.  Godding  telling  us 
that  the  M.  S.  P.  A.,  at  its  midwinter  meeting  in 
February,  instructed  the  secretary  to  send  a  cordial 
invitation  to  the  A.  Ph.  A.  The  pharmacists  of 
Boston,  and  of  all  New  England  for  that  matter, 
feel  that  the  national  body  has  not  visited  them  for 
some  years  and  that  they  are  entitled  to  the  honor 
in  1911.     May  the  best  section  win! 


DEATH  OF 
Ml.  KIEFEI. 


One  of  the  pioneer  drug  men  of 
Indianapolis  passed  away  last 
month  in  the  death  of  Augustus 
Kiefer,  President  of  the  A.  Kiefer  Drug  Co.  Mr. 
Kiefer  was  born  in  Bavaria,  Germany,  in  1828,  but 
had  lived  in  Indiana  since  1849.  During  the  last 
few  years  the  Kiefer  Drug  Co.  has  suffered  two 
severe  losses  by  fire.  In  190G  the  present  com- 
modious building  was  erected  at  the  corner  of 
George  Street  and  Capitol  Avenue.  Mr.  Kiefer 
was  one  of  the  founders  of  the  N.  W.  D.  A.  and  had 
throughout  his  entire  career  presented  a  notable 
example  of  a  life  conceived  in  integrity  and  built  on 

honor. 

♦  *         * 

Dr.  J.  Jungmann,  whose  creditors  forced  him  into 
involuntary  bankruptcy  some  time  ago,  has  per- 
suaded the  court  to  vacate  the  appointment  of  a 
receiver.  Dr.  Jungmann  protests  that  his  assets  are 
$200,000  in  excess  of  his  liabilities,  that  he  had  been 
merely  pressed  for  ready  money,  and  that  by  virtue 
of  the  bankruptcy  proceedings  he  has  suffered 
damages  to  the  extent  of  at  least  $100,000. 

*  *         * 

The  druggists,  doctors,  and  dentists  of  Chicago 
held  their  annual  "get-together"  meeting  last  month;' 
Over  700  sat  down  to  the  banquet,  and  the  feast  of 
oratory  and  the  flow  of  wit  were  continuous. 
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AFTER  THE  DRUG  JOURNALS  AGAIN. 

We  knew  it.     We  felt  sure  it  would  come  again. 

Several  months  ago  that  doughty  critic  from 
Pittsburg,  Benjamin  E.  Pritchard,  said  some  harsh 
things  about  the  pharmaceutical  journals.  He 
thought  they  loved  Csesar  more  than  Rome,  and 
we  quietly  and  calmly  reasoned  with  our  fair- 
minded  but  caustic  belligerent  in  the  December 
Bulletin. 

We  felt  sure,  however,  that  the  disorder  would 
break  out  somewhere  in  a  new  place,  and  it  has. 
But  this  is  spring-time  and  perhaps  it  is  better  that 
we  should  get  things  out  of  our  system.  We  shall 
all  feel  better  afterwards.  So  we  give  space  to  the 
following  resolutions  recently  passed  at  a  meeting 
of  the  Denver  branch  of  the  American  Pharmaceu- 
tical Association: 

Whereas,  after  months  of  careful  study  and  reflection,  we 
have  reluctantly  reached  the  conclusion  that  the  entire  phar- 
maceutical press  of  this  country  with  but  few  exceptions  is 
enlisted  in  the  cause  of  those  whose  interest  it  is  to  lower  the 
standards  and  emasculate  the  tests  of  the  United  States 
Pharmacopoeia;  and 

Whereas,  we  have  with  deep  regret  and  alarm  witnessed 
an  invasion  of  the  revered  precincts  of  the  American  Pharma- 
ceutical Association  by  these  same  interests  for  the  purpose  of 
degrading  the  National  Formulary  by  reading  into  the  annual 
address  of  our  eminent  and  beloved  president  an  interpreta- 
tion unwarranted  by  the  context  and  oflfensive  to  the  friends 
of  President  Oldberg  as  well  as  every  practicing  pharmacist 
in  the  land;  and 

Whereas,  the  practice  of  medical  dispensing  is  persistently 
and  slanderously  exaggerated  in  certain  journals  and  else- 
where, for  the  apparent  purpose  of  creating  a  hostile  attitude 
between  the  professions  of  medicine  and  pharmacy;  and 

Whereas,  the  so-called  U.  S.  P.  and  N.  F.  Propaganda, 
which  we  believe  to  be  the  greatest  movement  ever  instituted 
for  the  advancement  of  ethical  and  intelligent  prescribing 
and  the  restoration  of  dispensing  to  its  legitimate  sphere,  is 
being  made  the  central  object  of  attack  by  the  aforesaid 
journals,  be  it 

Resolved,  That  we  recommend  that  at  the  coming  Rich- 
mond meeting  steps  be  taken  to  establish  a  monthly  journal 
of  the  highest  standard  in  all  particulars  to  supersede  the 
present  Bulletin,  and  that  a  limited  amount  of  duly  censored 
advertising  be  accepted  to  defray  the  expense  of  giving  to  our 
profession  the  very  best  publication  that  can  be  produced.  In 
making  this  recommendation  we  have  in  mind  the  great 
Journal  of  the  American  Medical  Association,  and  suggest 
that  an  A.  Ph.  A.  Journal  be  conducted  on  similar  lines. 

We  are  reminded  by  these  resolutions  of  one  of 
the  remarks  of  the  late  lamented  Josh  Billings.    He 


said  once :   "I  would  rather  not  know  so  much  than 
know  so  many  things  that  ain't  so." 

Now  the  pharmaceutical  press  of  America  is  not 
the  horned  devil  whose  portrait  has  been  drawn  so 
skilfully  in  Denver.  The  drug  journals  have  put 
forth  no  effort  to  "lower  the  standards  and  emascu- 
late the  tests  of  the  Pharmacopoeia."  They  have 
not  made  the  N.  F.  and  U.  S.  P.  propaganda  a 
"central  object  of  attack."  Certainly  the  Bulletin 
OF  Pharmacy^  as  our  readers  well  know,  has  in- 
dulged in  no  such  tactics,  and  if  our  contemporaries 
have  done  so  it  must  have  been  in  some  issues  of 
their  journals  which  we  didn't  happen  to  read. 

We  understand,  in  fact,  that  the  Denver  resolu- 
tions were  inspired  chiefly  by  the  attitude  of  two 
pharmaceutical  editors.  One  of  these  gentlemen 
published  an  editorial  several  months  ago  which 
has  since  been  widely  reprinted,  and  which  has  done 
much  to  influence  the  passions  of  our  Denver 
friends.  But  this  editorial  was  not  unfriendly  to 
the  propaganda  movement — not  at  all.  The  writer 
of  the  article  was  one  of  the  ablest  men,  one  of  the 
clearest  thinkers,  and  one  of  the  most  sincere  and 
devoted  friends  of  pharmacy  in  the  whole  country. 
His  sole  purpose  was  to  point  out  what  he  thought 
were  weaknesses  in  the  propaganda  movement  in 
order  that,  shorn  of  these,  it  might  go  forward  in 
its  strength  and  prove  invulnerable  in  its  conquests. 

He  spoke  as  a  friend,  not  as  a  critic.  He  sought 
to  do  good,  not  harm.  But  because  he  had  the 
courage  to  speak  his  mind,  and  because  some  good 
folk  didn't  agree  with  him,  his  motives  were  at 
once  called  in  question.      Scarcely  fair,  was  it? 

The  other  editor  against  whom  the  spleen  of  the 
Denverites  was  directed  has  for  years  been  urging 
the  passage  of  laws  against  medical  dispensing.  He 
is  frankly  impatient  with  the  propaganda  move- 
ment because  he  thinks  that  it  means  temporizing 
with  the  situation;  that  to  urge  physicians  to  use 
ethical  products  is  sheer  folly  so  long  as  they  dis- 
pense instead  of  prescribe;  and  that  real  relief  can 
come  only  when  doctors  are  absolutely  forbidden 
by  law  to  do  their  own  dispensing. 

Now  we  do  not  agree  with  our  editorial  contem- 
porary. We  are  quite  as  much  out  of  sympathy 
with  the  extreme  position  he  assumes  as  our  Denver 
friends  are.  But  is  this  any  reason  why  we  should 
yell  "Stop  thief?"  He  is  sincere.  He  thinks  he 
is  right.  This  is  a  country  of  free  speech.  It  is 
America,  not  Russia,  and  any  attempt  to  muzzle 
a  man  or  to  impugn  his  motives  is  as  un-American 
as  it  is  fundamentally  unjust. 
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Some  reference  is  made  in  the  Denver  resolutions 
to  the  Oldberg-  fracas  at  the  Los  Angeles  meeting 
of  the  A.  Ph.  A.  last  August.  It  has  frequently 
been  stated  in  print  since  the  meeting,  and  it  is  im- 
plied in  the  Denver  condemnation,  that  those  who, 
in  Professor  Oldberg's  absence,  fought  successfully 
to  save  him  from  needless  criticism  were  actuated 
by  a  desire  to  injure  the  National  Formulary.  Any 
one  who  was  present  at  the  meeting  ought  to  know 
how  viciously  unjust  this  statement  sounds.  Abso- 
lutely nothing  at  all  zvas  said  by  anyone  against  the 
National  Formulary.  No  one  made  the  slightest 
attempt  to  prevent  the  majority  from  expressing  its 
opinion — from  disagreeing  with  President  Oldberg 
as  to  the  proper  body  by  which  the  N.  F.  should 
be  published.  Positively  the  only  fight  made  was 
a  fight,  not  over  differences  of  opinion  at  all,  but 
over  mere  words — a  fight  to  have  the  Association 
differ  from  Professor  Oldberg  in  gentlemanly  in- 
stead of  ungentlemanly  phrases.  The  great  ma- 
jority of  the  members  present  were  heartily  in 
sympathy  with  temperate  action,  and  only  a  small 
minority  desired  to  use  overvigorous  and  unkind 
language. 

But  you  can  never  run  down  and  catch  up  with 
a  false  statement  or  a  mistaken  interpretation  of  an 
event.  It  usually  gets  a  good  start — and  keeps  it. 
Many  things  that  "ain't  so"  are  cherished  as  gospel 
truth  by  very  good  men. 

But  to  return  to  the  Denver  resolutions:  They 
are  unkind.  They  are  unfair.  Our  Denver  friends, 
because  they  could  not  agree  with  the  published 
views  of  two  or  three  editors,  have  jumped  hastily 
to  the  conclusion  that  these  editors  were  dishonest 
and  that,  reasoning  by  analogy,  all  of  the  other  25 
or  30  pharmaceutical  editors  in  the  country  "with 
but  few  exceptions"  were  dishonest  too.  How 
sweeping  and  unjust!  Let  us  concede  to  other  men 
the  right  of  their  convictions.  Let  us  believe  them 
as  sincere  as  we  are  even  if  they  don't  agree  with  us. 
Let  us  remember  the  philosophy  of  the  old  fellow 
who  remarked  that  it  was  a  good  thing  everybody 
didn't  think  alike  in  this  world,  "for,"  said  he,  "if 
all  the  men  liked  the  same  kind  of  woman  they'd 
all  want  my  wife." 


THE  BULLETIN  THIS  TIME. 

Again  this  month  we  would  like  to  make  a  few 
comments  on  some  of  the  special  features  of  the 
Bulletin  : 

1.  The  page  in  the  March  issue  devoted  to  the 


"Wives  of  Prominent  Pharmacists"  proved  so  ex- 
ceedingly interesting  to  our  readers,  and  provoked 
so  many  letters  of  congratulation,  that  we  decided 
to  get  up  another  page  this  month.  It  has  taken 
more  quiet  and  persistent  diplomacy  to  procure  these 
portraits  than  many  of  our  subscribers  realize — but 
we  hope  it  will  be  agreed  that  the  result  achieved 
is  richly  worth  the  effort  made. 

2.  Other  features  of  the  Illustrated  Section  are 
almost  as  interesting.  The  page  of  State  Associa- 
tion Presidents;  the  splendid  cartoon  of  Chas.  F. 
Mann;  the  twelve  pictures  of  Detroit  drug  stores — 
we  believe  these  will  all  commend  themselves  heart- 
ily to  our  readers. 

3.  The  "Dead  Stock  Problem"  is  tackled  by  seven 
druggists  from  different  sections  of  the  country. 
How  to  keep  your  money  moving;  how  to  prevent 
tying  up  capital  in  perishable  merchandise;  how  to 
keep  your  stock  fresh  and  salable — these  very  im- 
portant questions  are  answered  in  different  ways  by 
druggists  situated  under  different  conditions. 

4.  The  department  of  "Best  Advertising 
Schemes,"  which  has  been  one  of  the  most  appreci- 
ated features  of  the  Bulletin  for  the  last  year  or 
two,  is  reestablished  this  month.  Three  live  drug- 
gists describe  the  plans  which  have  proved  most  suc- 
cessful with  them  in  developing  trade,  and  incident- 
ally each  of  them  has  run  away  with  $2.50  of  our 
good  money. 

5.  In  every  issue  of  the  Bulletin  we  try  to  de- 
scribe and  illustrate  some  out-of-the-ordinary  phar- 
macy. The  candidate  for  honors  this  time  is  a 
unique  East  Indian  establishment  in  the  city  of 
Bangalore,  in  the  conduct  of  which  American  ad- 
vertising methods  have  been  used  with  a  great  deal 
of  success. 

6.  This  month  we  establish  a  new  department 
called  "The  Soda  Fountain."  We  are  starting  off 
with  "17  Best  Soda  Formulas."  During  the  next 
six  months  the  soda  business  will  comprise  a  large 
part  of  the  average  druggist's  trade,  and  we  shall 
endeavor  to  make  the  new  department  as  practical 
and  useful  as  the  Bulletin  believes  in  making  all 
of  its  material. 

In  the  foregoing  we  have  simply  touched  on  some 
of  the  features  of  more  particular  importance  in 
this  issue  of  the  Bulletin.  Apart  from  that,  how- 
ever, we  have  sought  to  make  the  journal  from  be- 
ginning to  end,  in  all  of  the  many  departments,  a 
little  better  than  it  ever  was  before.  This  is  the 
ideal  that  we  hold  up  before  ourselves  every  month. 

Are  we  succeeding? 
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THE    FABLE    OF    THE    MAN    WHO    DIDN'T    BE- 
LIEVE IN  ASSOCIATIONS. 

There  was  once  a  druggist  who  Had  No  Use  for 
organizations.  He  had  no  Time  to  Waste  on  them. 
They  were  only  Mutual  Admiration  Societies  any- 
way, and  he  couldn't  see  that  they  ever  Accom- 
plished Anything. 

So  he  stuck  to  his  3  by  6  store,  day  and  night. 
He  ate  his  meals  in  the  back  room  and  he  slept  up- 
stairs with  his  family.  He  was  a  Shining  Example 
of  the  man  who  attended  Strictly  to  Business. 

The  State  association  soon  left  this  Large- 
Minded  and  Generous-Spirited  pharmacist  alone 
and  went  on  its  way  without  him.  The  members 
held  their  regular  annual  meetings,  exchanged 
Trade  Ideas,  gave  each  other  Good  Tips,  enlarged 
their  Horizon,  increased  the  Pleasures  of  Life,  de- 
veloped their  supply  of  the  Milk  of  Human  Kind- 
ness, and  went  back  to  their  stores  Better  men  and 
Wiser  Merchants. 

Did  Old  Skinflint  profit  by  these  things?  Nay, 
nay,  Pauline! 

Then,  too,  a  whole  Lot  of  Things  were  done  to 
help  the  druggists  of  the  State.  Bills  were  Killed 
in  the  Legislature  which  would  have  stamped  drug 
men  as  nothing  but  Whisky  and  Dope  sellers. 
Other  Injurious  Traps  laid  for  the  Unwary 
Pharmacist  were  Sprung  Empty — for  the  State 
Association  was  Onto  the  Job  every  minute.  A 
new  pharmacy  act  was  Pushed  Through  flying. 
A  food  and  drug  law  which  Protected  the  Drug- 
gist was  obtained.  Good  Measures  were  Passed — 
bad  ones  were  Quietly  Put  to  Sleep. 

Many  other  things  were  accomplished.  Some- 
times old  Skinflint  was  helped  because  every  drug- 
gist was  helped,  but  more  often  he  was  not. 

At  any  rate,  he  lost  the  stimulus  which  always 
comes  from  Working  with  One's  Fellow  Men.  He 
never  discovered  the  Great  Law  that  to  Do  for  All 
is  in  the  last  analysis  to  do  the  Most  for  Yourself. 
For  it  is  only  by  reaching  out  to  things  Beyond 
Yourself  that  you  grow  Big  Enough  to  compass 
them.  If  your  goal  is  inward  you  get  Smaller  and 
Smaller  in  a  constant  efifort  to  reach  it.  Skinflint 
sat  in  his  little  box  of  a  store  and  gradually  Shriv- 
eled Up — mentally  and  physically. 

He  became  Crabbed  and  Morose.  His  brain 
shrank  to  Peanut-Like  dimensions.  The  children 
got  so  they  feared  him.  The  grown-ups  gave  him 
a  Wide  Berth.  He  shrank  Into  Himself  day  by 
day  and  grew  more  and  more  Sullen. 

His  wife  stood  it  as  long  as  she  could  and  finally 


sought  relief  in  the  Divorce  Court.  Soon  after- 
wards she  decamped  and  took  the  children  with 
her.  The  old  fellow  was  Left  to  himself — and  he 
had  mighty  poor  Company.  He  cooked  his  own 
meals  and  became  dyspeptic.  He  made  his  own 
bed,  did  his  own  mending,  and  soon  looked  Like 
a  Tramp. 

One  morning  he  died,  and  the  Only  Mourner  was 
his  faithful  dog.  Those  who  had  Known  him  said 
it  served  him  right.  Those  who  didn't  Know 
him  passed  by  the  store  with  only  an  Idle  Glance 
at  the  Crape  on  the  door. 

Moral:  If  you  look  inside  all  the  time  you'll 
soon  get  to  the  point  where  you  won't  see  any- 
thing. 

TAKE  YOUR  CASH  DISCOUNTS. 

The  Bulletin  has  repeatedly  urged  its  readers  to 
take  advantage  of  their  cash  discounts.  More  than 
once  we  have  figured  out  just  what  this  would  mean 
in  cold  dollars  every  year,  and  we  have  frequently 
declared  that  if  the  pharmacist  lacked  the  ready 
money  to  pay  cash  for  his  supplies,  he  might  better 
borrow  it  from  the  bank  at  6  per  cent  rather  than 
forego  his  discounts.  As  we  write  this  short  edi- 
torial we  have  before  us  the  letter  of  a  wholesale 
and  retail  druggist  in  Pennsylvania.  Last  year  this 
man  did  a  business  of  $57,775.57.  His  cash  dis- 
counts were  $1590.29.  Was  this  tidy  amount  worth 
saving?  The  question  furnishes  its  own  answer  in 
the  most  convincing  manner.  Fifteen  hundred  dol- 
lars is  the  salary  of  a  pretty  good  man  in  the  drug 
business,  and  yet  there  are  thousands  of  druggists 
in  this  broad  land  of  ours  who  never  avail  them- 
selves of  cash  discounts ! 


TO  THE  1910  GRADUATE. 

Don't  live  high — save  your  money  until  you  get 
a  start.  Don't  "know  it  all" — no  one  man  can. 
Don't  depend  on  a  rich  dad — he  is  a  delusion  and 
a  snare.  Don't  be  afraid  to  work — and  work  hard. 
Don't  lay  back  in  the  harness  like  a  lazy  mule — it 
might  invite  a  few  lashes.  Don't  get  in  a  rut — the 
wagon  might  tip  over.  Don't  hesitate  to  use  your 
brains — they  need  the  exercise.  Don't  watch  the 
clock — it  will  run  along  without  your  assistance. 
Don't  fail  to  be  honest  every  time  and  always — 
honesty  never  passes  a  dividend.  Don't  get  scared 
because  you  think  you  will  earn  more  than  you  get — 
for  you  won't  so  long  as  you  have  any  such  notion. 
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PROFITS  AND  EARNINGS. 


THE  PROFIT  OF  A  BRANCH  STORE. 

A  Michigan  druggist  has  just  completed  the  in- 
ventory of  a  branch  drug  store  which  he  owns. 
The  gentleman  plumes  himself  on  the  showing. 
He  writes:  "The  inventory  is  so  good  I  can 
hardly  believe  that  I  have  it  right,  but  I  have  gone 
over  it  carefully  and  find  no  error." 

STATEMENT  JANUARY   6,   1910. 

Inventory  stock    $1,508.84 

Fixtures    431.62 

Book  accts.    (good) 896.50 

Cash  on  hand 169.12 

Cash  in  bank 176.00 

Due  from Chem.  Co 2.97 

$3,185.05 

Mdse.  bought  since  Jan.  6,  1909 5,291.09 

Cash  sales  1/6/09  to  l/6/lO $7,805.00 

Inventory  Jan.  6,  1910 $3,185.05 

Jan.  6,  1909 2,864.13 

320.92 

4,970.17 

Gross  profits    $2,834.83 

Rent    $    112.00 

Insurance  62.50 

Revenue  tax   25.00 

Expense,  misc 254.40 

Freight    67.51 

Labor    701.15 

Taxes    14.31 

Express    62.78 

1,299.65 

$1,535.18 
Mdse.   unpaid    114.26 

Net  profits $1,420.92 

Before  criticising  this  statement  we  wish  to  com- 
mend the  gentleman  for  subtracting  the  increase  in 
the  inventory,  $320.92,  from  the  amount  of  goods 
purchased,  $5291.09,  to  determine  the  cost  of  the 
goods  actually  sold  during  the  year — $4970.17. 
But  from  the  apparent  net  profits  he  should  have 
deducted  ten  per  cent  for  depreciation  of  fixtures 
and  five  per  cent  for  depreciation  in  the  value  of 
the  stock  and  book  accounts. 

Then  he  should  have  allowed  himself  a  salary. 
It  has  been  our  observation  that  a  branch  store  de- 
mands almost  as  much  attention  on  the  part  of  a 
proprietor  as  the  main  one.  Suppose  we  allow 
$500  a  year  salary  to  the  gentleman  for  the  time 
given   the  branch   store,   notwithstanding   the    fact 


that  he  had  a  clerk  or  manager  there.  This  salary 
of  $500  plus  the  depreciation  of  $163.43,  equals 
$663.43.  Subtracting  this  sum  from  the  net  profit, 
we  get  $1420.92  minus  $663.43,  or  $757.49.  This 
profit,  $757.49,  is  9.7  per  cent  of  $7805,  the  year's 
sales. 

This  is  only  a  fair  showing.  Every  store  should 
make  at  least  ten  per  cent  on  its  sales.  But,  of 
course,  if  the  proprietor  feels  that  he  can  run  two 
pharmacies  as  easily  as  one,  if  he  requires  no  extra 
help  in  his  main  store  by  reason  of  his  giving  a 
certain  amount  of  his  time  to  the  branch,  then  per- 
haps there  is  no  reason  for  his  charging  part  of  his 
salary  to  the  expenses  of  the  branch.  In  that 
event  the  store  is  making  good  money  for  him, 
more  than  the  9.7  per  cent  of  the  sales  which  we 
have  obtained  by  our  reasoning. 


A  HARD  START,  BUT  GETTING  THERE! 

A  druggist  in  a  small  town  went  into  business 
for  himself  in  August,  1908.  only  to  be  taken  sick. 
For  three  months  he  was  incapacitated  and  ran  his 
store  at  a  loss.  At  the  end  of  the  year,  December 
29,  1908,  his  statement  read  as  follows: 

Inventory  of  stock $1,484.79 

Fixtures    1,257.15 

Accounts  due  190.49 

Cash  on  hand 66.13 

Unexpired  insurance  premium 58.66 

$3,057.23 
Bills  payable   1,678.82 

Assets $1,378.40 

His  assets  at  the  end  of  1908  were  therefore 
$1378.40.  An  indebtedness  of  $2000,  incurred 
at  the  start,  was  still  unpaid.  The  cash  sales  from 
August  '08  to  January  1,  '09,  were  $1754.59. 

In  1909  he  increased  his  loan  of  $2000  to  $2600, 
and  at  the  end  of  the  year,  or  sixteen  months 
from  the  time  he  started,  his  statement  was  as 
follows : 

Inventory  of  stock $2,316.00 

Fixtures  1,219.50 

Accounts  due 636.63 

Cash  on  hand •  •  •  •      499.31 

Unexpired  insurance  43.00 

$4,714.44 
Bills  payable   ($2,453.02  +  $186) 2,639.02 

Assets  at  the  end  of  1909 $2,075.42 

Sales  for  1909 $9,350.10 

Expenses  for  the  year $3,332.45 
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It  is  evident  that  the  year  1909  increased  the 
man's  assets  from  $1378.40  to  $2075.43.  At  the 
same  time  he  paid  himself  a  salary  which,  we 
assume,  was  included  in  the  expense  charge.  The 
business  earned  $3075.42  minus  $1378.40,  or 
$697.02,  which  is  approximately  seven  per  cent 
of  the  sales.  This  is  a  fair  showing  for  a  new 
stand,  but  not  very  satisfactory  for  an  established 
one.  Pharmacists  usually  earn  ten  per  cent  net  on 
their  sales,  and  some  as  high  as  fifteen. 

In  another  year  this  proprietor  should  have  as- 
sets above  his  liabilities.  Meanwhile  his  showing 
is  sufficiently  good  to  dbtain  a  renewal  of  his 
loans.  The  $3600  of  borrowed  money  which  is 
mentioned  in  the  statement  was  obtained  from  the 
banks;  and  as  long  as  he  can  draw  his  salary  and 
at  the  same  time  add  seven  hundred  dollars  a 
year  to  his  assets,  he  has  little  to  worry  about. 


THE  OBSERVER'S  COLUMN. 


One  of  the  Observer's  friends  has  been  having  a 
little  fun  lately  with  a  "beauty  culturist"  in  New 
York  City. 

He  has  certainly  got  his  money's  worth. 

One  day  he  picked  up  a  newspaper  and  at  once 
his  eye  was  caught  by  a  ravishing  portrait  of  a 
bewitching  woman. 

It  was  an  ad.  Underneath  appeared  a  long  state- 
ment, some  of  which  follows: 

I  made  myself  the  woman  I  am  to-day.  I  brought  about 
my  wonderful  change  in  a  secret  and  pleasant  manner.  I  felt 
the  thrill  of  this  change,  and  I  saw  myself  passing  quickly 
into  a  different  woman.  Wrinkles  disappeared  in  a  night.  A 
scrawny,  hateful,  flabby,  dry  skinned  neck,  bust  and  shoulders 
became  rounded,  plump,  pink,  and  pretty.  I  was  overjoyed  at 
my  secret  discovery.  Men  and  women  who  had  never  before 
looked  at  me  became  very  friendly.  I  had  more  society  than 
I  could  possibly  meet.  I  actually  cried  because  of  the  years 
I  had  spent  in  anguish.  I  want  to  tell  you  my  secrets.  I'll 
tell  you  how  to  increase  your  bust,  so  that  you  can  feel  the 
change  at  once. 

Nothing  is  taken  into  the  stomach,  no  masks  or  common 
massage  with  worthless  cold  cream.  By  my  secret  discovery 
I  remove  wrinkles  and  develop  the  bust  and  shoulders  plump 
and  fat.  Become  hopeful  now.  Try  once  more.  Confide  in 
me,  a  woman  who  has  passed  through  every  heartache  and 
longing  that  you  are  now  suffering.  Write  me  in  full  confi- 
dence and  I  will  reply  to  you  in  the  same  way  in  a  plain  un- 
marked private  communication.  Be  sure  to  send  10  cents — 
just  one  dime — for  trial  treatment,  so  you  can  begin  removing 
wrinkles  and  developing  bust  now. 


Now  the  Observer's  friend  is  a  man — a  mere  an- 
gular man  who  could  hope  for  the  achievement  of 
no  flowing  lines  and  graceful  contours  in  a  figure 
which  was  hopelessly  and  characteristically  mascu- 
line. Nevertheless,  his  curiosity  was  aroused.  He 
wanted  to  know  how  such  marvelous  changes  could 
be  wrought  overnight  in  this  skeptical,  prosaic, 
"show-me"  age. 

So  he  sent  10  cents  and  asked  for  that  degree  of 
satisfaction. 

He  didn't  get  much,  but  perhaps  he  didn't  deserve 
much  for  10  cents. 

What  he  received  several  days  later  was  a  long, 
confidential,  intimate  letter  bidding  him  take  hope, 
urging  him  to  try  the  sample  "treatment"  enclosed, 
observe  the  transformations  which  would  imme- 
diately begin  to  take  place,  and  then,  in  order  to 
carry  forward  his  perfection  to  the  topmost  point 
of  achievement,  send  five  dollars  for  the  complete 
treatment. 

Here  were  some  of  the  poetic  touches  in  the 
letter : 

Let  me  be  frank  with  you :  every  woman  desires  to  look 
pleasing  in  the  eyes  of  at  least  one  man.     *     *    * 

If  you  are  married,  and  if  you  use  my  beauty  treatment 
at  night,  when  you  arise  in  the  morning  your  husband  will 
hardly  know  you,  so  changed  will  be  your  appearance  and  so 
beautiful  and  smooth  your  complexion.     *     *     * 

It  is  the  most  divine  sensation  in  the  world  to  feel  the  joy 
of  a  glance  of  admiration  from  the  eyes  of  a  man  you 
love.     *    *     * 

You  will  want  to  cry  out  for  pleasure,  and  laughter  and 
peace  will  fill  the  place  of  gloom,  doubt,  and  tears. 

And  what,  pray,  was  to  effect  these  magical,  these 
much-to-be-desired  improvements?  What  was  the 
nature  of  the  secret  remedy  which  should  make 
a  woman  beautiful  while  she  waited  before  the 
glass  ? 

Upon  investigation  the  sample  of  this  great  "treat- 
ment" was  found  to  consist  of  massage  cream — 
the  pink-colored  casein  product  which  has  sprung 
into  such  wide  use  of  recent  years. 

Massage  cream  plus  Faith — this  represented  the 
magic  combination.     Was  anything  more  required? 

Credulity  has  always  been  and  doubtless  always 
will  be  an  attribute  of  human  nature.  Most  people 
want  to  be  convinced  against  their  doubts — and 
they  are  usually  willing  to  try.  By  the  way,  what 
was  that  cynical  remark  the  late  lamented  Barnum 
of  circus  fame  once  made  about  the  public  liking 
the  sensation  of  being  fooled? 
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THE  HALL  OF  FAME. 


A  BIG  FIGURE  IN  THE  DRUG  WORLD. 

Louis  K.  Liggett  is  playing  a  leading  part  on  the 
pharmaceutical  stage  these  days — in  fact,  he  comes 
pretty  close  to  being  the  star  of  the  company  just 
now.  Everybody  knows,  of  course,  that  Mr.  Lig- 
gett  has   for  several  years  been   president  of  the 


Louis  K.  Liggitt. 

United  Drug  Co.,  and  also  a  leading  figure  in  two 
or  three  auxiliary  companies  such  as,  for  instance, 
the  National  Cigar  Stands  Company  and  the  Drug 
Merchants  of  America.  Mr.  Liggett  is  now  com- 
ing into  the  lime-light  as  a  result  of  his  ambitious 
step  in  organizing  the  Louis  K.  Liggett  Co. 

This  company  took  over  the  23  or  24  drug  stores 
formerly  owned  by  the  United  people,  and  has  since 
added  several  additional  stores  to  the  group.  Mem- 
bers of  the  United  Drug  Company  are  said  to  have 
fallen  over  each  other  in  their  eagerness  to  byy  stock 
or  notes  in  the  new  company,  but  now  Mr.  Liggett 
finds  himself  in  the  midst  of  a  big  fight  with  the 
Riker  interests.  It  started  when  Liggett  told  the 
Riker  people  that  they  must  sell  $225,000  worth  of 
Rexall  goods  in  1910  or  lose  the  agency  for  New 
York  and  Boston.  The  Riker  people  retaliated  by 
first  securing  an  injunction  preventing  Liggett  from 
disposing  of  the  Rexall  goods  to  any  one  else  in 
New  York  and  Boston,  and  then  retaliated  next  by 
striving  to  annul  the  arrangement  whereby  Liggett 


had  taken  over  the  Rexall  drug  stores  several 
months  previous,  the  charge  being  that  the  United 
Drug  Co.  had  only  been  paid  about  half  what  the 
properties  were  worth. 

So  we  are  having  a  battle  royal  between  these  big 
interests.  Just  which  will  win  remains  to  be  seen. 
Both  have  money.  Both  have  brains.  But  whatever 
happens,  it  seems  clear  that  the  retail  drug  business 
is  being  conducted  on  a  larger  and  larger  scale  with 
each  succeeding  year,  and  that  in  the  future  we  must 
reckon  with  large  corporations  more  or  less  at 
enmity  with  one  another.  Some  aspects  of  the 
present  situation,  so  far  as  these  corporations  are 
concerned,  are  set  forth  in  our  department  of  "The 
Month's  History." 


BACK  INTO  JOURNALISM  AGAIN. 

The  numerous  friends  of  Charles  W.  Parsons 
will  be  interested  to  know  that  he  has  returned  to 
his  first  love — pharmaceutical  journalism.  Once  an 
editor,  always  an  editor — it  is  hard  to  get  it  out  of 
the  blood !     Mr.  Parsons  and  Mr.  Romaine  Pierson 


Chas.  VV.  Parsons. 

have  formed  an  alliance  and  have  taken  over  the 
Practical  Druggist  and  all  its  appurtenances.  The 
next  issue  of  the  journal  will  doubtless  appear  under 
the  new  management  with  Mr.  Parsons  seated  at  the 
editorial  desk  and  Mr.  Pierson  in  charge  of  the 
counting  room. 

Years  ago  these  two  men  were  together  on  the 
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Pharmaceutical  Era.  Mr.  Parsons,  indeed,  exercised 
editorial  control  of  the  Era  for  ten  or  twelve  years, 
and  finally  resigned  to  go  into  business.  Since  that 
time  he  has  been  connected  with  well-known  houses 
like  Squibb,  the  Smith,  Kline  &  French  Co.,  and 
Lehn  &  Fink.  The  lure  of  the  pen  proved  too  strong 
for  him,  however,  and  after  resisting  for  several 
years  he  has  finally  capitulated.  That  the  Practical 
Druggist  will  take  a  big  jump  forward  cannot  be 
doubted. 

Incidentally  it  is  with  regret  that  we  note  in  this 
connection  the  death  of  Mr.  Benjamin  Lillard,  the 
former  owner  of  the  Practical  Druggist.  Mr.  Lil- 
lard passed  away  suddenly  last  month  after  having 
disposed  of  the  business  to  the  new  proprietors.  He 
was  one  of  the  unique  characters  in  the  publication 
field,  and  prior  to  establishing  the  Practical  Drug- 
gist was  connected  for  many  years  with  the  Drug- 
gists Circular. 

A  NEW  ORGANIZATION. 

The  City  of  Richmond  has  recently  given  birth 
to  a  new  and  somewhat  unique  organization.  It  is 
known  as  "The  Virginia  Association  of  Graduate 
Pharmacists."     The  membership  is  composed  ex- 


Whitehead  is  one  of  the  progressive  young  pharma- 
cists of  the  State  and  is  at  the  present  time  asso- 
ciated with  Grant's  drug  store  in  Richmond. 


H.  G.  Whitehead,  Ph.G. 

clusively  of  college  graduates  and  the  objects  of  the 
organization  are  to  elevate  the  standards  oi  phar- 
macy and  to  discourage  the  prescribing  of  patent 
preparations  by  the  medical  profession.  The  presi- 
uate  of  the  Department  of  Pharmacy  of  the  Uni- 
uate*  of  the  Department  of  Pharmacy  of  the  Uni- 
versity  College   of    Medicine    in    Richmond.      Mr. 


ABOUT  THAT  PORTRAIT   OF  "O.   HENRY." 

We  printed  a  tale  of  woe  in  this  department  last 
month  about  O.  Henry — about  a  portrait  that  no 
honeyed  words  from  us  could  extract  from  him. 
We  always  like  to  "make  good"  on  every  proposi- 
tion, and  so,  even  if  we  are  a  month  late,  we  are  now 


"O.  Henry." 

showing  the  "liniments"  of  this  popular  novelist 
and  ex-druggist.  It  is  not  very  large.  It  is  not  very 
good.  But  it  is  the  best  we  can  do — we  reproduced 
it  from  an  engraving  in  the  World's  Work.  How 
the  W.  W.  people  got  it  we  don't  know — it's  up  to 
them  to  explain. 


THE  DEATH  OF  DR.  CANDIDUS. 

Dr.  Phillip  C.  Candidus,  one  of  the  best-known 
pharmacists  in  Alabama,  and  for  many  years  a 
prominent  member  of  the  A.  Ph.  A.,  died  at  his 
home  in  Mobile  last  month.  Dr.  Candidus  was  one 
of  the  few  remaining  representatives  of  the  old 
school  of  pharmacists.  Thoroughly  trained  in  every 
class  of  scientific  pharmaceutical  work,  he  was  al- 
ways able  to  talk  informingly  on  any  dispensing 
subject  at  association  gatherings,  and  members  of 
the  A.  Ph.  A.  will  remember  the  graphic  and  inter- 
esting description  of  pharmacy  during  the  Civil  War 
which  he  gave  at  one  of  the  meetings  some  years 
ago.  Dr.  Candidus  was  elected  honorary  president 
of  the  A.  Ph.  A.  a  year  or  two  since.  He  had  been 
president  of  the  Alabama  Pharmaceutical  Associa- 
tion, and  was  president  of  the  State  Board  of  Phar- 
macy at  the  time  of  his  death.  He  was  called  the 
Father  of  Pharmacy  in  his  State,  and  was  beloved 
and  esteemed  by  druggists  all  through  Alabama.  * 
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Charles   F.  Mann,  of  Detroit,  Chairman  of  the   Executive  Committee  of  the   National  Association  of  Retail 

Dru^^ists. 
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William  D.Duncan,  Ottawa,  Illinois  Pharma-  James  F.  Finneran,   Boston,   Massachusetts  A.   D.    Thompson,    Minneapolis,    Minnesota 

ceuticsl  Association.  Pharmaceutical  Association.  Pharmaceutical  Association. 


R.  H.  Walker,  Gonzales,  Texas  Pharmaceu- 
tical Association. 


Burton  Cassaday,  West  Terre  Haute,  Indiana  Arthur  L.  Cheney.  Morrisville.  Vermont  State 

Pharmaceutical  Association,  Pharmaceutical  Association. 


D.  J.  Fink.  Holdredge,  Nebraska  Pharmaceu-  Lee  Whorton.  Gadsden,  Alabama  Pharmaceu-  Frank  B.  Clark,  Ottumwa,  Iowa  Pharmaceu- 

tical Association.  tical  Association.  tical  Association. 


Presidents  of  Some  of  the  State  Pharmaceutical  Associations. 
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Mrs.  Jos  P.  Remington.  Philadelphia.  Pa.  Mrs.  Tho».  VoeBcli.  Minneapolis,  Minn. 


Mrs.  W.  E.  Lee.  Philadelphia.  Pa. 


Mrs.  Chas  H.  Huhn.  .Minneapolis.  Minn.  M„,  Edward  L.  Baldwin.  San  Francisco.  Cal.  Mrs.  W.  O.  Frailey,  Lancaster.  Pa. 


Mrs.  A.  B.  .Stevens.  Ann  Arbor,  Mich. 


Mrs.  S.  C.  Yeomans.  Chicaeo,  111. 


Mrs.  IL  B.  (iiiilford.  Rochester,  N.  Y. 


Wives  of  Prominent  Pharmacists. 
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A.  L.  Walker,  an  ex-president  of  the  State  Association,  has  this 
store  at  the  corner  of  Woodward  Avenue  and  Adelaide  Street,  one 
of  the  best  residence  neighborhoods  in  the  city. 


Charles  F.  Mann,  chairman  of  the  Executive  Committee  of  the 
N.  A.  R.  D.,  is  located  at  the  corner  of  Woodward  and  Forest  Ave- 
nues—another wealthy  residential  district. 


The  Central  Drug  Co.  had  four  stores  in  Detroit  up  to  a  month 
or  two  ago,  when  it  disposed  of  one  of  them.  This  picture  shows  the 
headquarters  establishment  at  187  Woodward  Avenue. 


The  Detroit  Drug  Co.  also  has  four  stores.  The  so-called  "  Bou- 
levard Pharmacy,"  away  up  Woodward  Avenue  at  No  1526,  is  the 
most  successful  of  the  group. 


W.  A.  Hall,  at  the  corner  of  Griswold  and  State  Streets,  is  an  ex- 
president  of  the  State  Association  and  one  of  the  "  ethical "  and  pro- 
fessional pharmacists  of  the  city. 


George  M.  Schettler,  at  55  Fort  Street,  West,  is  located  in  a 
building  occupied  by  a  number  of  physicians  and  enjoys  a  very 
lucrative  prescription  business. 


Tmo  pa^es  of  Detroit  Stores. 
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The  Standard  Drug  Store,  at  14-16  Gratiot  Avenue,  just  o£E  Wood- 
ward, is  said  to  be  the  largest  in  floor  space  of  any  in  the  State. 
Andrew  R.  Cunningham  is  the  propiietor. 


E.  C.  Kinsel.  at  the  corntr  of  Michigan  Avenue  and  Griswold 
Street,  is  richt  in  the  heart  of  the  down-town  district  and  does  a  big 
business.    Mr.  Kinsel  has  another  store  out  Woodward  Avenue. 


The  two  stores  of  Gray  &  Worcester  are  now  in  the  group  con- 
trolled by  the  Louis  K.  Liggett  Co.  This  one  is  located  in  the  Majei- 
tic  Building  and  the  rent  is  said  to  be  enormous. 


Brown,  the  "  cut-rate  druggist,"  has  two  stores  on  Woodward 
ATCnue— at  Nos.  146  and  193  respectively.  This  is  the  lower  store. 
not  far  from  the  other  one. 


Grunow  iS:  Patterson,  located  at  the  corner  of  Gratiot  Avenue 
and  Randolph  Street,  have  one  of  the  best  known  and  most  lucrative 
stands  in  the  downtown  district. 


Bertram  Brothers  are  just  above  Grand  Circus  Park  at  the  junc- 
ture of  Woodward  and  Adams  Avenues.  The  store  has  recently 
been  refitted  and  is  now  a  very  handsome  one. 


Two  pa|{es  of  Detroit  Stores. 


THE  "DEAD  STOCK"  PROBLEM. 

Several  Drn^^tsts  Tell  How  They  Solve  It — Some  Methods  are  Merely  Prophylactic  and  Prevent   the 
Accumalatlon  of  Old  Goods — Others  Su^^est  Ways  of  Converting  Slow  Sellers  into  Cash. 


One  of  the  problems  that  confront  the  druggist,  or  any  other  merchant  for  that  matter,  is  the  dispo- 
sition of  old  stock.  To  minimize  deterioration  and  loss,  and  to  keep  one's  money  moving,  call  for  careful 
thought.  Many  proprietors  make  a  regular  and  sys  tematic  effort  to  convert  slow  sellers  into  cash ;  but 
do  what  they  may,  such  goods  will  accumulate  until  special  measures  are  necessary  to  dispose  of  them. 
In  this  symposium  seven  druggists  describe  the  methods  which  they  have  employed  to  solve  this  somewhat 
troublesome  problem.— The  Editors. 


BY  ERNST  O.  ENGSTROM, 

Pittsfield,   Mass. 
Most  of  us  retail  druggists  believe  we  are  the 
best  buyers   for   our  particular   stores   and   conse- 
quently consider  our  stock  the  cleanest  and  most 


Ernst  O.  Engstrom. 

salable.      We    fail    to    recognize    our    own    short- 
comings. 

It  is  a  matter  of  fact  that  all  of  us  have  some 
goods  which  do  not  move  and  are  absolutely  a  bur- 
den for  us  to  carry.  They  eat  up  interest,  take  up 
valuable  space,  and  should  be  disposed  of  as  soon 
as  possible  to  be  replaced  with  goods  that  can  make 
money  for  us. 

But  to  remedy  any  condition  which  is  detrimental 
we  must  first  know  that  it  exists. 


AN    AWFUL    EXAMPLE. 

When  I  traveled,  selling  goods  to  the  retail  drug 
trade,  I  was  told  by  a  certain  druggist  that  he  had 
found  three  dozen  hot-water  bottles  in  his  stock 
which  he  had  carried  unknowingly  for  nine  months 
as  practically  dead  stock.  They  were  not  brought 
to  light  until  January,  when  he  took  his  yearly  in- 
ventory, and  he  had  even  bought  a  new  supply  in 
October  for  the  winter.  In  this  case,  as  in  many 
others,  the  yearly  inventory  revealed  many  hidden 
goods,  which  had  been  lost  to  sight  in  the  ordinary 
conduct  of  business.  I  consider  it  one  of  the 
greatest  helps  to  a  retail  druggist  if,  after  it  is 
completed,  the  manager  or  owner  of  the  store 
takes  the  time  to  read  each  item  and  makes  mental 
note  of  all  stock  which  should  be  given  special  care 
in  order  to  dispose  of  it  as  soon  as  possible. 

I  mention  the  yearly  inventory  as  a  help  in  giving 
us  this  knowledge.  But  this  is  not  enough,  as  we 
should  try  to  turn  our  stock  three  times  a  year.  It 
is  just  as  important  to  see  to  it  that  stock  changes 
constantly  as  it  is  to  buy  fresh  goods. 

AS  THE  DRY  GOODS  STORE  DOES. 

The  accumulated  sundries  and  toilet  goods  can 
easily  be  disposed  of  by  a  good  window  display,  or 
showing  the  goods  on  a  bargain  table  inside  the 
store,  pricing  each  article  a  little  lower  than  the 
original  selling  price.  I  have  seen  cases  where  a  re- 
duction of  one  cent  has  created  a  demand  for  articles 
which  I  have  considered  unsalable,  and  we  can  copy 
the  dry  goods  store  in  this  respect. 

As  regards  rubber  goods,  hot-water  bottles,  and 
similar  sundries,  every  fall,  about  the  latter  part 
of  October,  I  gather  all  left-over  stock  and  sell  it 
without  a  guarantee  and  at  a  slight  reduction  until 
all  the  old  articles  are  disposed  of.  This  advertises 
the  store  as  a  place  where  goods  can  be  bought  at 


150 


BULLETIN  or  PHARMACY 


151 


reasonable  prices.  I  have  found  that  this  pays  well. 
After  the  first  two  or  three  weeks  of  the  season  I 
have  only  fresh,  clean  goods  to  sell,  and  the  people 
seem  to  know  it  and  are  perfectly  willing  to  pay  a 
good  price  for  their  goods. 

SEMI-PROPRIETARIES  AND  PATENTS. 

The  most  difficult  dead  stock  to  turn,  I  find,  is 
semi-proprietary  remedies  which  certain  doctors 
seem  to  prescribe  sometimes  for  every  other  patient 
and  then  stop  entirely.  I  have  been  fortunate  in 
being  friendly  with  the  doctors  whose  patients  come 
to  my  store  for  their  prescriptions,  and  I  remember 
more  than  once  how  I  have  been  able  to  start  the 
sale  of  some  dead  prescription  preparation  by  simply 
asking  the  doctor  in  an  offhand  manner  if  he  re- 
members how  he  used  to  prescribe  at  least  one  or 
two  dozen  a  week  of  a  certain  proprietary.  As  a 
rule,  I  have  found  this  hint  revives  his  prescribing 
enough  to  reduce  my  stock.  I  can  see  on  my  shelf 
to-day  at  least  20  of  these  old  friends  which  I  bought 
in  3,  6,  or  12  dozen  lots,  but  now  are  only  used  in 
a  refill  two  or  three  times  a  year,  and  orders  for 
them  to  my  wholesaler  will  read  1/12  or  ^  of  a 
dozen  as  the  case  may  be.  Some  of  my  ethical 
friends  in  the  business  may  consider  it  unprofes- 
sional to  ever,  in  such  a  slight  degree  as  I  have 
described,  start  again  the  sale  of  a  dead  proprietar}' 
medicine;  but  I  know  of  no  other  way  to  dispose 
of  them  excepting  to  destroy  them,  and  as  a  busi- 
ness man  I  must  see  to  it  that  I  make  both  ends 
meet  and  dannot  afford  to  throw  things  away. 

Patent  medicines  I  watch  constantly.  When  I  find 
one  is  a  slow  seller  I  reduce  the  quantity  I  order  until 
I  stop  entirely,  and  do  not  replace  the  last  bottle 
sold.  I  know  of  no  other  method  of  disposing  of 
these  advertised  patents  as  I  will  never  stoop  to 
recommend  a  medicine  which  I  know  nothing  about. 

I  know  of  several  houses  that  are  willing  to  accept 
any  kind  of  patent  or  trade-mark  medicines,  giving 
in  payment  an  equal  amount  of  their  own  prepara- 
tions; but  I  do  not  consider  this  a  good  business 
proposition.  I  can  better  afford  to  keep  the  goods 
I  already  have  and  force  the  sale  of  my  own  prepara- 
tions, than  to  introduce  some  other  man's  special- 
ties which  have  not  been  advertised. 

THE    BONFIRE    IS    ONE    WAY. 

Cigars  and  candy  if  slow  sellers  can  be  reduced 
in  price,  to  cost  if  necessary,  until  they  become 
salable.     The  only  things  I  have  been  obliged  to 


lose  and  throw  away  are  those  which  deteriorate  by 
keeping  and  which  through  my  own  carelessness 
have  been  overlooked.  This  includes  rubber  goods 
of  all  kinds,  elastic  bands,  or  goods  like  suspensory 
bandages  which  the  manufacturers  have  refused 
to  replace,  and  drugs,  herbs,  etc.,  which  have  become 
worm-eaten,  I  believe  the  best  advice  I  can  give 
on  how  to  disi>ose  of  these  goods  is  to  burn  them. 
By  keeping  them  you  use  up  valuable  space,  and  you 
may  contaminate  fresh  goods  that  come  in  contact 
with  them. 


BY  JAMES  S,  GLEGHORN, 

Pittsburg,  Pa. 

I  am  a  firm  believer  in  making  a  regular  and 
systematic  effort  to  work  off  old  stock.     But  an 


James  S.  Glechobn. 

experience  of  nearly  twenty  years  in  all  kinds  of 
drug  stores  has  taught  me  that  if  a  man  is  a  care- 
ful buyer,  very  little  old  stock  will  accumulate, 

INVENTORY  SALES. 

I  use  various  methods  of  getting  rid  of  old  stock, 
depending  entirely  on  the  class  of  goods  to  be  dis- 
posed of,  I  find  the  most  successful  method  is  to 
have  a  sale  of  goods  of  this  nature  just  before  the 
annual  inventory.  I  usually  call  such  sales  inven- 
tory or  odds  and  ends  sales. 

I  place  the  goods  to  be  disposed  of  in  some  con- 
spicuous place  in  the  store,  and  sell  them  at  a  spe- 
cial price,  usually  making  the  charge  so  low  that 
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people  will  buy  them  because  they  are  cheap  and 
not  because  they  actually  need  them. 

I  advertise  such  sales  in  various  ways  quite  ex- 
tensively beforehand,  receiving  the  best  results  as 
a  rule  from  newspaper  advertising. 

I  consider  it  absolutely  necessary  to  enlist  the  co- 
operation of  clerks  in  order  to  prevent  the  accumu- 
lation of  dead  stock.  The  manager  or  proprietor 
should  go  over  his  entire  stock  at  least  twice  a  month 
and  make  a  list  of  the  goods  that  do  not  move  as  fast 
as  they  should.  A  copy  of  this  list  should  be  given 
each  clerk  with  instructions  to  do  all  in  his  power  to 
dispose  of  the  goods  mentioned.  If  you  have  the 
right  kind  of  clerks,  you'll  have  very  little  old  stock 
to  get  rid  of  at  the  end  of  each  year. 

The  class  of  goods  most  likely  to  become  dead 
stock  are  those  of  a  proprietary  nature. 


BY  WM.  F.  WOODWARD. 

Sec.-treas.  Woodard,   Clarke  &  Co., 
Portland,  Oregon. 

Our  plan  has  always  been  to  sell  closely  in  the 
various  sections  of  our  store.     Slow  merchandise 


W.  F.  Woodward. 

is  brought  to  the  front  by  window  display  and 
newspaper  advertising;  coupled  with  price  induce- 
ments, this  disposes  of  them  immediately.  Slowly 
moving  merchandise  usually  detracts  from  sales. 
The  effect  of  seeing  from  day  to  day  the  same  old 
packages  on  the  shelves  or  in  drawers  is  bad. 

PRICE-CUTTING  NOT   ALWAYS   A   HERESY. 

The  average  druggist  is  prone  to  regard  as  a 
heresy  the  practice  of  offering  any  merchandise  at 


special  prices.  It  is  this  attitude  which  has  so  fre- 
quently turned  legitimate  business  away  from  the 
druggist  to  his  department  store  competitors. 

Our  methods  of  selling  do  not  differ  materially 
from  those  of  the  large  department  stores.  We  em- 
ploy window  displays  in  proper  season  and  over- 
stocks are  closely  priced.  The  window  work  is  sup- 
plemented by  liberal  advertising. 

ENLISTING   THE   COOPERATION    OF, THE   CLERKS. 

We  always  endeavor  to  secure  the  earnest  cooper- 
ation of  the  sales  force,  not,  however,  by  commission 
or  bonuses;  these,  we  believe,  are  wrong  in  theory 
and  ineffective  in  practice.  To  the  head  of  each 
department  is  entrusted  most  of  the  duty  of  buying, 
and  he  is  held  responsible  for  overstocks  or  slow 
moving  merchandise, 

BEWARE   OF    NOVELTIES. 

In  our  experience,  whatever  can  be  defined  as  a 
novelty  comes  first  in  the  range  of  uncertain  or  slow 
sellers.  The  store  buyer  is  prone  to  be  swayed  into 
ordering  on  the  grounds  that  the  article  in  question 
is  a  novelty  and  no  one  else  has  it.  Then  the  sales- 
man insists  that  the  store  he  addresses  should  be 
first  in  the  field  and  buy  enough  to  meet  the  demand, 
all  of  which  sounds  well  but  seldom  works  out  in 
practice. 

Druggists  rarely  learn  by  actual  experience  the 
value  of  newspaper  advertising  as  a  means  of  selling 
merchandise.  In  my  opinion  it  is  one  of  the  prime 
essentials.  As  selling  aids  in  business  we  would 
offer  these  three  essentials  in  the  order  named : 
Window  displays,  newspaper  advertising,  and  effi- 
cient salesmanship. 


BY  H.  P.   HYNSON, 

Baltimore,  Md. 

Our  policy  has  always  been  to  give  customers  the 
very  best  we  can  possibly  command,  even  though  it 
is  necessary  to  leave  stock  on  our  hands  to  do  so. 
Our  salesmen  are  instructed  never  to  offer  an  im- 
perfect or  inferior  article,  and  if  we  cannot  make 
exchanges  with  the  manufacturer  or  jobber,  we 
destroy  the  products.  Imperfect  or  out  of  date  ap- 
pliances, if  of  value,  we  present  to  charitable  insti- 
tutions. 

CAUTION   IN    BUYING    NEW    BRANDS. 

Early  in  our  business  experience  we  learned  to  be 
very  careful  in  buying,  and  that  it  was  more  profit- 
able to  adhere  to  standard  lifies  of  goods  than  to  in- 
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troduce  new  brands.  This  applies  more  particu- 
larly to  ourselves  than  it  does  to  many,  because  we 
do  not  try  to  sell  customers  articles  which  they  have 
not  already  concluded  to  purchase.  Our  greatest 
losses  from  unsalable  stock  are  sustained  from  the 
purchase  of  new  and  novel  inventions,  in  the  line  of 
medical  appliances  and  surgical  instruments. 

Summarizing,  for  our  particular  business,  we 
strive  to  prevent  the  accumulation  of  dead  stock  by 
extremely  careful  and  judicious  buying,  and  feel  it 
is  an  injury  to  our  reputation  to  sell  anything  that  is 
not  strictly  first-class  and  in  the  very  best  condition. 
We  would  rather  dispose  of  it  to  other  dealers,  at 
a  greater  loss,  than  to  let  it  go  out  from  our  estab- 
lishment directly  to  the  consumer. 


BY  H.  M.  CURRY, 
Ellsworth,  Kansas. 

We  have  not  regularly  attempted  to  move  our 
"dead  ones,"  but  occasionally  find  it  practical  to 
do  so. 

If  the  goods  are  attractive  and  will  lend  them- 


H.   M.   CURKY. 


selves  to  display  we  usually  feature  them  in  the  win- 
dow with  good  display  cards,  price  cards,  and  sim- 
ultaneously advertise  them  in  the  newspapers. 

We  find,  however,  that  personal  push  is  always 
necessary  to  make  even  a  cut-price  sale  go. 


A  BARGAIN  TABLE. 

establish  a  bargain  table  so  conspic- 


We  often 
uously  placed  that  customers  must  see  it.    But  even 
then,    clerks   must    actively    reen force   its   drawing 
power  by  judicious  salesmanship. 

We  do  not  often  oflFer  extra  inducement  to  clerks, 
for  we  are  lucky  in  having  the  kind  that  don't  need 
it.    We  only  have  to  request  their  cooperation  and 


it  is  usually  forthcoming.  They  seem  as  anxious 
to  part  with  undesirable  stuff  as  those  who  are 
directly  interested.  In  fact,  we  rather  encourage 
them  to  suggest  sales  of  this  character,  and  are  ever 
ready  to  authorize  them  when  they  see  fit  to  cut 
prices  on  odd  lots  of  old  merchandise  in  order  to 
move  them. 

We  have  our  greatest  trouble  with  remnants  of 
china,  pottery,  and  leather  goods  bought  for  holiday 
trade.  We  try  to  move  all  such  stuff  before  another 
buying  season.  Women  soon  become  wonderfully 
familiar  with  a  piece  of  such  ware,  and  are  sure  to 
remind  you  of  it  when  they  see  it  loom  up  alongside 
a  new  lot. 


BY  A  PACIFIC  COAST  PHARMACIST. 

We  are  harassed  very  little  by  the  accumulation 
of  dead  stock,  with  the  exception  of  proprietary 
medicines.  Toilet  soaps,  sundries,  fancy  goods,  if 
bought  with  any  judgment  whatever,  can  be  sold 
at  some  price  or  other.  If  they  do  not  move  at  the 
price  that  we  figiired  on  at  the  time  we  bought  them, 
we  reduce  our  charge  and  display  them  as  "specials." 
If  they  do  not  go  then,  we  reduce  them  again  until 
they  do  go.  We  figure  that  it  is  better  to  receive 
even  less  money  than  we  put  in  them  than  to  have 
the  capital  tied  up  in  inactive  goods. 

If  we  have  enough  of  a  given  item  to  make  ad- 
vertising worth  while,  we  use  the  advertisement  as 
a  special  in  connection  with  the  displays,  though  we 
are  usually  able  to  dispose  of  the  goods  by  making 
suitable  exhibits. 

AVOID   ACCUMULATING   PATENTS. 

In  the  matter  of  proprietary  preparations,  we  take 
precaution  not  to  buy  in  anticipation  of  the  demand. 
We  take  advantage  of  quantity  prices  only  where 
records  show  that  we  use  the  quantity  within  a  rea- 
sonable length  of  time.  As  a  consequence,  our  ac- 
cumulation of  dead  stock  in  patents  is  usually  made 
up  of  small  quantities  of  a  number  of  different  items 
rather  than  a  large  quantity  of  a  few.  We  find  it  to 
our  advantage  at  times  to  exchange  patents  through 
some  of  the  agencies  conducting  such  business. 


BY  F.  R.  CURRY, 

Brockville,  Ont. 

Yes,  we  do  endeavor  as  far  as  possible  to  work 
off  old  stock.  We  do  not  put  the  stuff  in  the  win- 
dow.   Our  favorite  method  is  to  place  it  on  a  table 
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in  the  center  of  the  store,  put  the  prices  on  it,  use 
placards  freely,  and  tell  our  customers  why  we  are 
making  an  especially  low  price  on  the  goods  ex- 
hibited. 

I  may  say  that  I  have  been  quite  successful  in 
working  off  dead  stock  as  it  accumulated.  We  do 
not  have  very  much  trouble  with  this  problem.  For 
the  most  part  it  is  fancy  goods  and  patent  medicines 
that  cause  the  trouble. 


QUESTIONING  THE  DISPLAY  OF  OLD  GOODS. 

As  a  rule  we  are  very  chary  about  offering  arti- 
cles for  sale  that  are  not  strictly  first-class.  We 
prefer  to  send  them  to  the  dump  heap  rather  than 
exhibit  them  very  much. 

Fancy  goods  that  are  damaged  we  send  to  the 
auction  room  and  get  what  we  can  for  them;  but 
usually  we  would  rather  face  the  whole  loss  than 
make  a  showing  of  old,  damaged  stock. 


A  PHARMACY  IN  EAST  INDIA. 

A  Unique   and  Modern  Establishment  in  the  City  of  Bangalore — Only  a  Year  Old — The  Manager  De^ 

scribes  His  Methods  and  Decree  of  Success. 

By  IRWIN  W.  MONRO. 

Banifalore,  India. 


Since  Mr.  Frank  G.  Ryan's  visit  to  India  little  or 
no  information  regarding  the  condition  of  pharmacy 
here  has  filtered  through  to  Bulletin  readers  in 
America,  and  just  to  show  that  we  are  not  altogether 


It  is  in  this  beautiful  building  that  W.  E.  Smith  &  Co.,  of  Bangalore, 
India,  are  located.  Irwin  W.  Monro,  author  of  the  accompanying  article, 
is  the  manager  of  the  enterprise.  How  different  the  exterior  of  this  store 
is  from  the  American  pharmacy  ! 

asleep  I  am  enclosing  a  few  photos  of  this  pharmacy 
which  will  perhaps  prove  of  interest. 

competition  very  severe. 

This  business  was  opened  only  a  year  ago  in  the 
face  of  very  keen  competition.  In  our  town, 
Bangalore,   India,   there   are   five   other  European 


pharmacies  and  forty  odd  native  ones.  By  native 
pharmacies  I  mean  businesses  run  on  European  lines 
but  owned  and  conducted  by  natives  of  India.  In 
this  number  I  do  not  include  physicians  who  keep 
their  own  dispensaries,  or  native  "hakims"  (doctors) 
who  practice  native  medicine,  or  the  numerous 
native  bazaars  where  a  full  stock  of  all  the  advertised 
patent  medicines  and  proprietary  articles  are  stocked 
and  sold  at  cut  rates. 

The  population  of  Bangalore  is  125,000  all  told, 
and  of  this  only  about  2000  are  Europeans.  Seeing 
that  we  have  a  large  number  of  native  pharmacists, 
I  think  it  must  be  admitted  that  this  business  was,  as 
already  stated,  opened  in  the  face  of  keen  com- 
petition. 

I  am  credited  with  having  a  bit  of  hustle  in  me, 
and  while  it  is  not  an  easy  matter  to  hustle  the  Far 
East  I  have  done  so  to  some  slight  extent.  With 
what  success  I  leave  the  Bulletin  readers  to  judge 
from  the  following  figures: 

Stock  on  November  1,  1908 RS  12,000 

Cash  sales  Nov.  1,  1908,  to  Nov.  1,  1909.... RS  7,871 
Credit  sales  "  "  "  "  "  "  "  ...  .RS  18,215 
V.  P.  P.  sales  "  "  "  "  "  "  "  ....RS  2,692 
Stock  on  November  1,  1909 RS  13,840 

(Three  rupees  equal  one  dollar.) 

I  think  that  the  statement  of  the  prescriptions 
filled  during  the  year  and  of  the  V.  P.  P.  sales  (that 
is,  goods  sent  "C.  O,  D."  to  people  living  in  districts 
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Tbia  is  the  main  salesroom  of  the  pharmacy  of  W.  E.  Smith  &  Co..  managed 
by  Mr.  Monro. 

round  the  town)  show  to  advantage  what  the  fight 
has  been  for  every  rupee  worth  of  business.  Here 
are  the  figures: 

Prescriptions  filled.                                           C.  O.  D.  Sales. 

November,    1908 94 RS      2,15 

December,       "    103 RS    73,5 

January,        1909 241 RS    66,14 

February,        "    358 RS    78,14 

March  "    661 RS  iii,9 

April,  "    381 RS  115,11 

May,  "    388 RS  329,7 

June,  "    596 RS  277,11 

July,  "    807 RS  237,10 

August,  "    690 RS  382,6 

September,      "    611 RS  423,5 

October,  "    688 RS  592,14 


Recently  I  opened  an  optical  department,  and  this 
I  am  glad  to  say  has  been  a  success,  besides  being 
very  interesting  work.  I  am  of  opinion  that  the 
average  pharmacist  could  profitably  fill  in  many  a 
spare  half-hour  in  studying  optics  and  considering  it 
as  a  side-line. 

AMERICAN  ADVERTISING  METHODS. 

As  to  advertising,  I  have  done  my  little  share  in 
this  also,  and  attribute  much  of  the  success  of  the 
business  to  the  judicious  use  of  printer's  ink.  I 
consider  the  little  booklet,  "Hints  on  Treatment,"  to 
be  one  of  my  best  advertisements,  though  it  is  by  no 
means  an  elaborate  one.  But,  after  all,  it  is  results 
that  one  wants.  I  would  mention  that  for  most  of 
my  advertising  ideas  I  am  indebted  to  the  Bulletin 
OF  Pharmacy. 

Our  prescription  business  has  been  developed  by 


Here  we  have  the  manager's  office,  with  Mr.  Monro  seated  at  the  desk 
and  the  stenographer  at  a  table  near-by. 

personal  contact  with  the  physicians,  by  the  distribu- 
tion of  typewritten  circular  letters,  by  a  scrupulously 
clean  dispensing  counter,  and  a  neat  finish  to  all 
prescriptions  sent  out.  When  we  opened  out  here 
one  of  our  competitors  had  a  half-page  in  one  of  the 
local  papers  telling  the  public  how  careful  he  was  in 
the  checking  of  prescriptions.  I  kept  quiet,  but  on 
the  bottom  of  each  bottle  under  the  directions  pasted 
the  little  slip  herewith : 


DISPENSED  DT 
I.  W.  M. 


CHECKED  BY 
C.  B.  G. 


This  dispensing  counter  has  its  duplicate  on  the  other  side  of  the  room. 
Two  men  can  work  with  comfort  at  each  counter,  so  that  there  are  facil- 
ities altogether  for  four  prescriptionists. 


The  public  saw  it;  the  physicians  appreciated  it. 
It  did  us  more  good  than  our  friends'  half-page  and 
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cost  us  a  mere  fraction  of  the  cost  of  his  advertise- 
ment. 

The  booklet  entitled  "Hints  on  Treatment,"  pre- 
viously referred  to,  contains  nine  pages  of  text  and 
seven  pages  of  advertising  matter  furnished  by  my- 
self and  by  merchants  in  other  lines  of  trade,  the 


These  are  the  two  rooms  devoted  to  the  optical  department,  of  which  Mr. 
Monro  speaks  in  the  accompanying  article. 

latter  thus  helping  to  bear  the  expenses  of  the  bro- 
chure. The  text  itself  is  devoted  to  some  of  our 
medical  specialties.  In  each  case  the  formula  is 
given  and  the  indications  for  the  use  of  the  product 
are  set  forth. 


We  issue  a  little  drug-store  paper  of  eight  pages 
which  we  call  "Our  Monthly."  It  is  about  evenly 
divided  between  advertisements  and  text  matter,  the 
latter  comprising  hiDme  recipes,  health  hints,  miscel- 
laneous articles,  and  talks  about  our  business.  We 
have  also  gotten  out  a  little  folder  which  we  call 
"Toilet  Talk,"  devoted  to  the  exploitation  of  several 
of  our  toilet  specialties.  The  following  prescription 
ad.  has  been  used  a  number  of  times  in  a  number  of 
different  ways : 

OUR  PRESCRIPTION  DEPARTMENT 

Is  our  special  pride.  We  have  the  confidence  of 
the  physicians  and  the  public.  This  is  increasing 
our  trade  every  month.  Why?  Because  it  is  the 
important  part  of  our  business  and  at  all  times 
receives  our  most  careful  attention.  We  fill  so 
many  prescriptions  that  our  stock  is  always  fresh 
and  pure,  besides  being  comprehensive  and  com- 
plete. We  make  the  drug  business  our  special 
vocation,  and  have  done  so  with  success.  Our 
charges  are  always  right  and  are  based  on  the 
value  of  the  ingredients  and  the  time  and  skill 
required  in  compounding.  They  are  never 
"guessed  at."     All  are  treated  alike. 

THE  PHYSICIANS  TRUST  US. 
You  May  Safely  Do  So. 

I  believe  that  these  systematic  advertising  cam- 
paigns have  had  much  to  do  with  the  success  and 
growth  of  our  business. 


THE  CLERK  WANTS  A  RAISE. 


By  G.  F.  T.  HOWE. 


Mr.  Druggist,  a  word,  if  you'll  spare  'me  the  time 
(Lest  the  word  should  prove  prosy  I'll  put  it  in  rhyme). 
As  the  man  at  the  counter,  I  have  to  admit 
When  the  raise  comes  along,  I'll  be  ready  for  it. 
I  am  loyal  all  through,  but  I'd  like  you  to  know 
That  I  need  the  cash.   Why?   Well,  the  story  will  show. 


Now  Jen.  is  O.  K.,   I've  no  quarrel  with  her, 

But  the  money  I  earn  isn't  very  much  per. 

While  she,  bless  her  heart!  runs  a  novelty  store. 

Each  dollar  laid  out  brings  her  ten  dollars  more. 

As  she  broke  it  to  me  gently,  my  manner  grew  meek — 

Can  my  wages  compete  with  a  pre-Easter  week? 


So,  to  get  to  the  subject,  I  want  to  confess 
How  I  happen  to  be  in  a  singular  mess. 
I  love,  ah,  dear  me!    (Pray  pardon  the  sigh. 
But  it's  painful  to  talk  of  a  love  that  must  die.) 
My  heart  goes  pit-pat,  as  a  poet  would  say. 
When  I  see  my  own  Jenny  come  tripping  my  way. 


And  now,  Mr.  Druggist,  I  hope  you'll  excuse 

My  attempt  at  a  brief  interview  with  the  muse. 

The  truest  of  sympathy — need  it  be  said? 

Though  it  springs  in  the  heart  should  appeal  to  the  head, 

Understanding  and   love,   as   no   doubt  you'll   agree. 

Need  the  fostering  care  of  a  good  salaree. 


A  GRAND  SPRING  OPENING. 

Stlmnlants  for  the 

Ea 

riy  Summer  Trade — Details  of  a  Plan  that  May  Be  Used  to 
Balmy  Season. 

Attract 

Buyers 

In  the 

Many  druggists  are  planning  to  usher  in  the 
spring  business  with  a  grand  opening.  The  malaise 
and  feeling  of  lassitude  prevalent  at  this  season  of 
the  year  make  it  necessary  to  do  something  unusual 
to  stimulate  buying.  B.  S.  Cooban  &  Co.,  Chicago, 
have  in  years  gone  by  inaugurated  a  grand  opening 
with  much  success.  Shortly  before  the  opening  the 
Cooban  Company  had  promised  a  sachet  token  to 
women  callers,  making  the  announcement  in  a  folder 
describing  the  big  affair.    It  read  in  part  as  follows : 


AND    TO    STILL    FURTHER    IMPRESS    UPON    ALL 
THB  SIGNIFICANCE  OF  THIS  OCCASION  DURING 

CoobarCs  Grand  Opening 


We  will 

Give 

FREE 


A  Beautiful  Envelope  of 
Elegant  and  Exquisite 

SACHET    POWDER 


Q  Every  lady  making  a  purchase  — no  matter  how  amall — will  be 
presented  with  an  attractive  envelope  containing  sachet  powder  of 
exquisite  elegance  and  excellence.  In  fact  we  give  a  great  deal 
with  a  purchase  during  our  Opening  (when  money  travels  a  long 
distance)  for  we  present  our  fenninine  patrons  with  FRE1£  Sachet 
Powder,  FREE  packages  of  samples,  and  FREE  guesses  on  the 
candy. 


Every  effort  was  made  to  make  the  oi)ening  a  red 
letter  event  in  the  history  of  the  business.  It  was 
intended  to  start  the  season  with  eclat  and  enthusi- 
asm. The  opening  served  to  introduce  many  new 
faces  into  the  store  and  to  impress  upon  regular 
patrons  the  advantages  offered  by  this  progressive 
establishment. 

People  were  asked  to  bring  the  members  of  their 
families.  There  were  surprises  for  all  ages  and 
tastes.  To  appeal  to  the  fancy  several  attractions 
were  offered  through  the  medium  of  the  following 
announcement : 


"Do  You  Qua3>  Something  absoibinfrly  in- 
teresting will  be  in  readiness   for 
guessers. 

Special 

Prices 

Ho   You  EnJov  Canduf    All    candy    con- 
noisseurs will  be   interested  in  a 
special  feature. 

OCT.  28 

"Do  You  Love  Perfumes?  If  you  do  you  will 
be  captivated  with  our  perfumery 

o 

surpnses. 

This  day  only 

"Do  You  Smotte?  We  feel  that  our  gentle- 
men  friends  will   appreciate  our 
efforts. 

Apart  from  the  folder  which  was  distributed 
throughout  the  neighborhood,  special  invitations 
were  sent  out  to  customers : 


^fO^n*     04W4* 

.J/". 


JJ9  ^^  SCt/^'/X^,^  S^^-*^ 


€<t^^    O^ 


9fX* 


Cards  announcing  a  guessing  contest  were  also 
distributed. 

Every  visitor,  young  or  old,  customer  or  caller, 
was  entitled  to  a  vote.  Every  one  was  invited  to 
try  his  luck  on  the  chance  of  securing  a  box  of  candy 
free. 

The  day  selected  was  a  Saturday,  and  attractive 
values  were  promised  throughout  the  store.  Several 
cigar  specials  were  offered  for  the  opening  day,  and 
every  man  who  registered  in  the  tobacco  department 


5  lbs.  of  Huyler's  best  Candy 
Free  To-day 

Guess  how  many  Cooban's  Dyspepsia  Tablets  there  are  in 
the  bottle  displayed  in  the  window.  The  one  who  guesses 
nearest  to  or  the  correct  number  gets  the  candy. 


I  guess  there  are.. 


.tablets. 


NAME. 


ADDRESS 


After  filling  out  put  in  box  on  soap  case. 


rceived  a  handsome  cigar  case.  All  in  all  the  open- 
ing was  a  big  success.  The  store  was  packed 
throughout  the  day,  and  1300  sachet  envelopes 
were  given  away. 

The  soda  fountain  also  did  a  thriving  business, 
serving  ice  cream  and  a  variety  of  beverages. 
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"MY  BEST  ADVERTISING  SCHEME." 

One    Dru^^lst  Points  Out  the  Business  to  Be  Had  from  a  County  Meeting   of  Hi^h«school  Students- 
Another  Has  a  Plan  for  Reproducing  His  Newspaper  Ads.  on  the  Store  Stationery — A  Third  Shows 
How  the  Intelligent  Use  of  a  Typewriter  Will  Increase  Sales. 


NEWSPAPER  ADS.  PUT  TO  SPECIAL  USES. 

By  Pope  Jordan,  Brooksville,  Miss. 

I  arrange  my  regular  advertisement  for  the  local 
weekly  so  that  it  may  be  suitable  in  size  and  text 
for  use  on  envelopes  and  statements.  The  printer 
has  only  to  remove  the  copy  from  his  forms  and 
reproduce  it  on  as  many  statement  heads  and  en- 


PopE    Jordan. 

velopes  as  are  needed  for  my  regular  monthly  state- 
ments. 

When  a  customer  receives  his  bill  he  simply  cannot 
help  reading  the  advertisement  at  the  bottom  or  on 
the  envelope. 


POPE    JORDAN 

DR.  STANLEYS 

■  ROOKeviuue.  miss. 

Hair  Tonic 

Dandruff  Ctire 

U  compounded     from   the   best 
drugs  used  for  its  purpose. 

It  stops  the  falling  of  hair 
by  imparting    vitality  to  its 
roots  and  stimulating  the 
healthy  action  of  the  scalp. 
It  thus  secures  the    contin- 
ued growth  of  hair  and  pre- 
vents and  cures  dandruff. 

POPE  JORDAN 

DRUGGIST. 
U1«H>KSVII.LE,    Mlsa. 

A  newspaper  ad.  reproduced  on  the  store  envelope. 


Another  decided  advantage  of  this  form  of  adver- 
tising is  the  low  cost  of  printing.  Since  the  matter 
is  already  set  up,  any  printer  will  furnish  the  added 
printing  for  a  small  part  of  the  regular  price  for 


.....  r 

""■• 

BROOKSVILLE,  MISS, 
iM.ccouNiwiTH       pcpp      JORDAN 

*w  An, 

•*"*"* 

DRUGGIST  AND  PHARMACIST. 

«.TOOO.,OTH...H. 

OR    STANLEYS 

Hair  Tonic 

Dandruff  Cure 

V 

Mi 

ogd  1 

A  newspaper  ad.  reproduced  on  the  monthly  statements. 


BROOKSVILLE.   MISS. 


POPE    JORDAN. 


DRUGGIST  AND   PHARMACIST 


Still  another  newspaper  ad.  printed  on  the  monthly  statements. 

such  work.  Then,  too,  there  is  no  additional  cost 
for  distribution.  The  advertising  is  carried  through 
the  mails  by  the  same  postage  that  carries  the  state- 
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ment;  and  being  attached  to  the  bill  it  is  more  apt 
to  be  read  than  a  loose  circular  enclosed. 

You  also  reach  the  people  whom  you  send  the 
collector  to. 


USING  A  TYPEWRITER  TO  INCREASE  BUSINESS. 
By  C.  H.  Burkett,  Mobile,  Alabama. 

Several  months  ago  I  bought  an  Oliver  typewriter 
for  which  I  am  paying  five  dollars  a  month  or  sev- 
enteen cents  a  day.  After  using  it  for  about  three 
months,  I  have  increased  my  business  about  thirty 
per  cent — a  very  good  showing. 

The  first  thing  I  did  after  receving  my  machine 
was  to  look  over  my  telephone  directories  and  get 
the  names  of  subscribers  living  within  two  miles  of 
the  store.  To  each  one  I  sent  a  postal  card,  writing 
on  one  side  their  name  and  address  and  on  the 
other  the  following  ad. : 


Bell  Phone  2996 


Home  1106 


BURKETT'S  DRUG  STORE 

Cor.  Cedar  and  New  Jersey  Streets, 
MOBILE.  ALA. 

If  you  need  medicine  or  anything  from 
the  drug  store,  no  matter  how  small  the 
order,  'phone  us  and  the  messenger  boy 
will  be  at  your  door  within  ten  minutes. 
Remember  the  place, 

BURKETT'S  DRUG  STORE. 


One  corner  of  the  postal  was  perforated  so  that  it 
could  be  hung  on  a  nail.  As  I  got  eighty-seven 
dollars'  worth  of  new  business  by  this  medium,  it  is 
natural  to  presume  that  the  stunt  paid. 

We  sell  more  stamps  than  any  store  in  town.  We 
hand  these  to  the  trade  in  small  envelopes  which 
cost  30  cents  a  thousand.  In  our  spare  time  we 
typewrite  the  following  ad.  on  them : 


We  sell  stamps,  stationery, 
pencils,  and  everything  used  in 
correspondence. 

Get  it  at  Burkett's. 

We  sell  money-orders. 


Our  papeteries  sell  like  hot  cakes,  and  the  sale 
of  five-cent  tablets  amounts  to  about  three  thousand 
a  year  and  is  steadily  increasing  from  this  simple 
method  of  advertising.  It  takes  very  little  of  either 
the  clerk's  or  my  time. 


WE  PUSH    OUR  OWN   PREPARATIONS. 

We  push  our  own  preparations,  and  our  best 
method  of  doing  so  is  by  the  aid  of  a  little  slip 
which  we  wrap  with  every  package.  For  example, 
when  we  have  a  call  for  a  kidney  plaster  we  enclose 
a  slip  like  this: 


When  plasters  and  nos- 
trums fail,  try  Hogmer 
Kidney  Remedy. 

Being  composed  of  pure 
vegetable  medicines  it  is 
better  than  those  contain- 
ing potassium  and  other 
minerals. 

Like  everything  made  here 
it  is  the  very  best.  We 
guarantee  it  to  be  good. 

C.  H.  BURKETT, 

Mobile,        ...         Alabama 


This  scheme  is  a  good  one  as  it  causes  the  cus- 
tomer to  read  the  slip  at  the  time  he  needs  it.  If 
what  one  buys  does  not  relieve  him,  he  will  often 
buy  what  he  read  of  in  the  circular.  The  typewriter 
is  used  for  writing  all  of  our  prescription  labels,  as 
these  labels  are  easily  read  and  are  so  much  neater 
than  a  written  one. 

Business  men  prefer  to  read  a  typewritten  letter; 
hence  all  of  our  correspondence  is  done  with  the 
typewriter.  There  is  no  doubt  that  it  is  more  up  to 
date  in  every  respect.  We  use  the  Oliver  type- 
writer and  find  it  most  satisfactory. 


MAKING  CAPITAL  OF  A  COUNTY  HIGH-SCHOOL 
CONTEST. 

By  O.  R.  Norris,  South  Whitley,  Ind. 

Each  year  during  the  early  part  of  April,  all  the 
commissioned  high  schools  of  the  county  hold  what 
they  term  "A  County  High  School  Oratorical  and 
Musical  Contest."  Members  of  each  school  in  the 
county  enter  and  valuable  prizes  are  given  to  the 
winners  by  the  different  school  officials.  Each  year 
these  contests  are  held  in  a  different  city  in  the 
county,  and  last  year  our  town  was  the  place  for 
this  joint  meeting. 

It  meant  the  coming  of  over  four  hundred  stu- 
dents, besides  several  teachers,  school  officials,  par- 
ents and  friends  of  the  different  schools  to  our  city, 
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and  it  was  up  to  us  to  induce  them  to  come  to  our 
store  and  trade  with  us;  for  they  would  all  have  a 
certain  amount  of  money  to  spend. 

As  soon  as  we  learned  that  this  meeting  was  to 
be  held  in  our  town  we  had  a  large  number  of  high- 
school  pennants  made  in  the  high-school  colors  with 
S.  W.  H.  S.  printed  upon  them.  The  day  before  the 
meeting  we  ordered  some  neat  signs  printed  as 
follows : 


HIGH  SCHOOL  PENNANTS 

ARE  SOLD  BY 

NORRIS  PHARMACY 

We    are    always    the    High   School 
Students'    Friends. 


Refresh  yourself  with  one  of  their  most 
delicious  ice  cream  sodas. 


Remember  our  beautiful  city  by  taking 

home  w^ith  you  a  local  view 

post-card. 


See  Our  Special  High  School  Window 
Display  for  this  Occasion. 


These  cards  were  about  ten  by  twelve  inches  and 


were  fastened  on  the  canes  just  below  the  pennant. 
Several  business  men  permitted  us  to  hang  these 
pennants  in  their  window  for  the  day. 

In  our  own  A^indow  we  had  a  special  display.  We 
decorated  it  with  the  high-school  colors  and  a  num- 
ber of  the  high-school  pennants.  We  had  a  local 
cartoonist  to  sketch  for  us  from  photograph  a  large 
crayon  likeness  of  each  one  of  the  local  high-school 
students  who  were  going  to  take  part  in  the  con- 
tests. These  were  about  four  feet  high,  and  we  cut 
them  out  and  pasted  them  on  stiff  cardboard  so  that 
they  would  stand  up,  and  placed  them  in  the  win- 
dow. We  grouped  them  about  in  the  window  in  a 
very  attractive  way.  Above  the  window  we  had  a 
large  sign  printed,  which  read:  "We  Have  Picked 
the  Winners  and  Are  Proud  of  Them."  Placed 
around  through  the  lower  part  of  the  display  we  had 
small  cards  calling  attention  to  our  special  line  of 
new  home  view  post-cards,  delicious  ice-cream  sodas, 
sundaes,  and  so  on. 

The  people  as  they  entered  town  were  first  at- 
tracted to  our  store  by  the  display  of  pennants  and 
cards  in  the  different  store  windows.  And  when 
they  saw  our  place  and  were  attracted  by  our  spe- 
cial window  display,  they  came  in  and  bought. 

On  cashing  up  that  evening,  we  found  that  we 
had  done  a  handsome  day's  business. 


PROFITABLE  SIDE-LINES. 

A    Brief   Description  of  Some  Departments  that,  while  Out   of  the    Ordinary,  are    Nevertheless    Both 

Profitable  and  Practicable  for  the  Modern  Dru^^ist. 

By  O.  R.  NORRIS. 

Sonth  Whitley.  Ind. 


[Note  by  the  Editors. — Mr.  Norris  is  a  hustling,  wide- 
awake, resourceful  druggist  in  South  Whitley,  Indiana. 
Whatever  he  writes  may  be  depended  upon,  not  as  theory, 
but  as  fact  which  he  has  abundantly  demonstrated  in  his  own 
experience.  He  has  successfully  done  the  things  which  he 
urges  others  to  do.  Our  regular  readers  will  recall  that 
Mr.  Norris  has  frequently  contributed  virile  commercial 
articles  to  these  pages,  and  they  will  be  glad  to  hear  from 
him  again.] 

This  article  may  not  be  of  much  practical  interest 
to  the  druggists  located  in  the  large  cities,  for  there 
all  classes  of  business  are  represented  and  competi- 
tion is  very  strong  in  every  line.      But  it  can  be 


applied  with  considerable  success  by  druggists  in  the 
smaller  towns.  Every  wide-awake  business  man 
figures  on  certain  side-lines  as  profitable  additions  to 
his  business  and  from  which  he  derives  a  yearly 
revenue.  There  are  certain  articles  that  all  drug- 
gists carry  as  side-lines,  such  as  stationery,  books, 
post-cards,  toilet  articles,  candies,  ice-cream  sodas, 
cigars,  etc.  All  of  these  are  sold  by  the  regular 
force  of  clerks,  and  in  reality  are  a  part  of  the  drug 
business. 

What  we  wish  to  present  to  the  readers  of  the 
Bulletin  of  Pharmacy  are  side-lines  that  are  in 
reality  a  business  in  themselves. 
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A  JEWELRY  DEPARTMENT. 

This  department  in  our  store  is  under  the  manage- 
ment of  an  expert  jeweler  and  watchmaker  who  is 
employed  to  give  it  his  entire  attention.  We  carry 
a  complete  line  of  high-grade  jewelry  of  all  kinds, 
such  goods  as  you  would  expect  to  find  in  any  first- 
class  jewelry  store.  We  utilize  a  part  of  one  side  of 
our  store  and  one  front  window  for  this  department, 
displaying  the  goods  in  a  wall  case  and  regular 
jewelry  show  cases.  The  jeweler,  in  addition  to 
being  a  good  salesman,  is  an  expert  watch  nnd 
jewelry  repairer  and  engraver,  and  has  all  the  work 
he  can  do  of  this  kind.  We  figure  that  the  only 
expense  of  this  department  is  the  salary  of  the 
jeweler,  which  is  considerably  more  than  paid  for  by 
the  repair  work  done  by  him.  All  the  profit  from 
the  jewelry  sales  is  therefore  clear  money. 

This  is  a  nice,  clean  line  and  the  percentage  of 


O.   R.   NOKBIS. 

profit  is  exceedingly  good  on  all  sales.  To  start 
with  the  investment  in  this  department  need  only  be 
very  limited.  Always  buy  staple  and  reliable  goods 
from  the  standard  houses,  and  by  all  means  steer  shy 
of  the  cheap,  shoddy,  "novelty"  stuff  that  always 
floods  the  market  from  unreliable  houses;  they  are 
invariably  "stickers." 

A  MUSICAL  DEPARTMENT. 

In  this  department  we  sell  all  kinds  of  musical 
instruments,  from  the  mouth  harp  to  a  piano,  in- 
cluding talking  machines,  but  .we  devote  most  of  our 
time  to  piano  sales. 

Like  the  jewelrj'  department,  this  is  also  under  the 
management   of  a   special   man — an   expert   piano 


salesman.  We  devote  only  a  small  part  of  our  store 
to  this  department,  for  we  never  have  many  instm- 
ments  on  the  floor  at  one  time ;  but  we  have  pianos, 
organs  and  talking  machines  in  the  homes  of  pros- 
pective buyers  at  all  times.  This  work  takes  a  little 
of  our  personal  attention  and  time  in  assisting  the 
salesman,  but  the  results  are  very  beneficial  finan- 
cially. 

In  the  last  two  or  three  years,  owing  to  the  ex- 
ceedingly prosperous  condition  of  the  farming  peo- 
ple, they  have  awakened  to  the  fact  that  they  are  as 
able  as  their  city  neighbors  to  enjoy  the  pleasures  of 
music  in  their  homes,  and  are  willing  customers. 
Much  money  is  not  required  in  starting  this  depart- 
ment, for  you  can  secure  any  reliable  pianos  on  con- 
signment ;  and  after  a  few  pianos  have  been  sold,  the 
profit  from  them  will  more  than  pay  for  the  invest- 
ment. After  that  the  department  takes  care  of  itself 
and  brings  a  liberal  revenue  of  profit  every  year. 

WALL-PAPER  AND  PAINT. 

It  is  true  that  these  goods  are  side-lines  in  many 
drug  stores,  but  in  a  great  many  no  special  effort  is 
made  to  get  any  great  amount  of  business  from 
them. 

The  business  will  not  come  unless  an  effort  is 
made  to  get  it.  We  not  only  advertise  in  the  news- 
papers and  use  a  direct  mailing  list,  but  we  make 
it  a  point  to  interest  the  leading  paperhangers  and 
decorators  and  painters,  and  have  them  use  their 
influence  for  us.  They  are  in  position  to  bring  one 
a  large  amount  of  business.  Every  spring  we  have 
several  complete  sets  of  sample  books  made  up  by 
the  wholesale  houses  from  which  we  buy  our  paper, 
and  instead  of  our  local  paperhangers  and  decora- 
tors sending  to  outside  paper  companies  for  sample 
books  we  have  them  use  ours,  and  get  all  this  busi- 
ness ourselves.  There  are  three  small  villages  near 
us,  and  in  each  one  of  them  we  secure  an  agent,  give 
him  a  complete  line  of  sample  books  and  have  him 
work  for  us.  We  obtain  lots  of  business  for  our 
store  through  these  agents  that  would  otherwise  go 
to  other  towns.  We  can  easily  figure  how  we  double 
our  wall-paper  business  each  year  through  the  aid 
of  the  paperhangers,  the  decorators,  and  these  local 
agents. 

In  a  way,  the  paint  business  is  secured  by  the 
same  methods.  We  have  the  best  painters  working 
for  us.  When  they  find  a  prospective  paint  job  we 
are  informed  of  it  by  them.  Then  we  make  a  per- 
sonal visit  to  the  man's  home  and  have  a  paint  talk 
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with  him.  With  the  few  words  of  recommendation 
from  the  painter  we  generally  land  the  job. 

To  show  our  appreciation  of  the  nice  words  said 
in  our  behalf  by  the  painter  we  occasionally  give 
him  a  good  paint  brush,  and  extend  him  personal 
favors  in  many  other  ways.  We  have  always  found 
that  if  you  treat  the  painter  on  the  square  he  will 
return  the  favor. 

Another  very  important  matter  to  be  considered 
is  that  you  always  handle  good,  reliable  paints,  oils. 


varnish,  etc. — goods  that  will  stand  the  test.  This, 
together  with  the  good-will  of  the  painters,  will 
secure  one  a  large  percentage  of  the  paint  business. 
There  are  several  other  side-lines  we  have  con- 
sidered handling,  but  have  come  to  the  conclusion 
that  one  had  better  do  a  few  things  and  do  them 
well  than  try  to  control  many  ventures  and  have 
them  half  managed ;  so  we  give  our  personal  atten- 
tion to  the  lines  mentioned  and  practically  stop 
there. 


A  MOTION  WINDOW  DISPLAY. 


The  display  shown  in  this  engraving  was  cleverly 
designed  by  Daniel  F.  Wettlin,  who  is  one  of  the 
force  in  the  well-known  store  of  Charles  Holzhauer, 
Newark,  N.  J.  The  article  exploited  was  "Holz- 
hauer's  Farewell  Forever  Fluid  Exterminator"  for 
bugs.  The  window  display  was  chiefly  based  on  the 
"farewell  forever"  idea. 


from  the  engraving  and  need  no  particular  descrip- 
tion. 

The  background  was  a  water  color  on  canvas. 
The  balloon  or  airship  was  kept  in  motion  by  means 
of  a  fan  laid  on  its  back  on  the  bottom  of  the  win- 
dow and  blowing  a  current  of  air  upward.  The  air- 
ship was  kept  in  place  by  means  of  fine  wires  sus- 


The  airship  bore  the  following  legend:  "Use 
Holzhauer's  Exterminator  and  we  never  return — 
Farewell."  Attached  to  the  riding  seat  and  to  the 
ropes  underneath  the  ship  were  bugs,  who  were  the 
passengers  on  this  farewell  excursion.  The  various 
placards  in  the  window  are  all  of  them  easily  read 


pended  from  the  ceiling  and  attached  to  the  floor 
underneath. 

The  season  of  the  year  is  approaching  when  the 
busy  housewife  begins  her  annual  hunt  for  bugs  of 
various  kinds.  Such  a  window  is  therefore  perti- 
nent just  now. 
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BOARD  QUESTIONS  ANSWERED. 


A   NEW  JERSEY   EXAMINATION. 

TOXICOLOGY. 
{Continued  from   the  March  Bulletin.) 

12.  What  injurious  effect  may  be  expected  from 
the  injudicious  use  of  so-called  headache  powders? 
To  what  chemical  are  they  usually  due? 

Acetanilide  poisoning,   cyanosis.     Acetanilide. 

13.  (a)  What  chemical  is  used  hypodermically 
as  an  emetic  and  in  what  doses?  {h)  What  al- 
kaloid is  used  hypodermically  to  stimulate  the 
heart  and  in  what  doses? 

(a)  Apomorphine  hydrochloride.  1/10  grain. 
{h)  Sparteine.     1/5  grain  of  the  sulphate. 

14.  Give  the  antidotal  dose  of  each  of  the  fol- 
lowing: magnesium  sulphate,  potassium  ferrocy- 
anide,  and  potassium  permanganate. 

One-half  ounce  of  magnesium  sulphate;  enough 
solution  of  potassium  ferrocyanide  to  permit  one 
to  wash  out  the  stomach  with  it;  a  2-per-cent  so- 
lution of  potassium  permanganate. 

15.  Write  the  following  mixture  in  apothecaries' 
weights : 

Extract  of  nux  vomica 0.016 

Extract  of  hyoscyamus 0.048 

1  gramme=15.432  grains. 

Extract  of  nux  vomica 0.246  grains. 

Extract  of  hyoscyamus 0.74  grains. 

CHEMISTRY. 

1.  Acetanilide.  (a)  Write  the  formula,  (ft)  To 
what  class  of  compounds  does  it  belong?  (c)  Give 
the  U.  S.  P.  test  for  identity. 

(a)  CoH^NHCCHa.CO).  {b)  Coal-tar  com- 
pounds, (c)  On  heating  0.1  gramme  of  acetanilide 
with  5  Cc.  of  concentrated  solution  of  potassium 
hydroxide  (1  in  4),  the  characteristic  odor  of  ani- 
line becomes  noticeable.  On  now  adding  1  Cc.  of 
chloroform  and  again  heating,  the  disagreeable  odor 
of  phenyl  isocyanide,  a  poisonous  product,  is 
evolved. 

2.  Benzoic  acid,  (a)  What  is  its  source?  (b) 
How  is  it  prepared?  (c)  Name  the  official  prepara- 
tions. 

(a)  Obtained  from  benzoin  by  sublimation,  or 
prepared  artificially,  {b)  Probably  the  bulk  of  the 
artificial  acid  is  made  from  toluene.  Chlorine  gas 
is  conducted  into  boiling  toluene  in  the  presence  of 
diffused  sunlight  until  an  increase  of  weight  is  no 
longer  perceptible.      This  liquid,  benzo-trichloride, 


when  treated  with  water  under  pressure  yields  ben- 
zoic acid.  Benzoic  acid  is  also  obtained  by  sub- 
jecting benzoin  to  dry  distillation,  but  must  subse- 
quently be  purified.  There  is  also  a  wet  process  for 
obtaining  benzoic  acid  from  benzoin  by  the  use  of 
lime  and  hydrochloric  acid.  (c)  Antiseptic  solu- 
tion.     Camphorated  tincture  of  opium. 

3.  Boracic  acid,  (a)  Give  the  chemical  formula, 
{b)  source,  (c)  method  of  preparation,  and  {d)  the 
official  preparations. 

(a)  H3BO3.  {b)  America  is  supplied  by  Cali- 
fornia, (c)  Obtained  by  treating  borax  with  hydro- 
chloric acid,  {d)  Cataplasm  of  kaolin,  glycerite  of 
boroglycerin,  antiseptic  solution,  ointment  of  boric 
acid. 

4.  Salicylic  acid,  (a)  Give  the  exact  chemical 
name  and  formula.  {b)  What  are  its  natural 
sources?  (c)  How  is  it  prepared?  {d)  Name  its 
official  salts  and  esters;  {e)  give  a  test  for  identity. 

(a)  Ortho-hydroxy  benzoic  acid,  C0H4.  COOH.OH. 
(6)Oil  of  wintergreen  and  oil  of  betula,  chiefly  the 
latter,  (c)  Salicylic  acid  is  obtained  by  boiling  oil 
of  betula  with  potassium  hydroxide  solution  and 
treating  the  resulting  potassium  salicylate  with 
hydrochloric  acid.  The  liberated  salicylic  acid  is 
washed  and  recrystallized  from  hot  water.  This  is 
the  so-called  "natural"  acid.  The  synthetic  is  made 
from  phenol,  {d)  Sodium  salicylate,  salol  and  oil 
of  gaultheria.  {e)  The  saturated  aqueous  solution 
of  salicylic  acid  is  colored  intensely  bluish-violet ;  in 
high  dilution,  violet-red  by  ferric  chloride  T.  S. 

5.  Define  reduction,  oxidation,  valence,  electro- 
lysis, qualitative  and  quantitative  analysis. 

Reduction  is  a  diminution  of  the  units  of  polar- 
ity-value of  any  substance.  Oxidation  is  an  in- 
crease of  the  units  of  polarity-value  of  any  sub- 
stance. Valence  is  the  combining  power  of  the 
atoms  of  an  element  as  compared  with  that  of 
hydrogen.  Electrolysis  is  chemical  decomposition 
by  electrical  energy.  Qualitative  analysis  is  analysis 
having  for  its  object  the  determination  of  the  char- 
acter of  bodies.  A  quantitative  analysis  determines 
the  quantity  of  a  substance. 

6.  Arsenic.  Give  (a)  its  atomic  weight,  {b) 
chemical  symbol,  (c)  valence,  {d)  occurrence,  {e) 
method  of  preparation,  (/)  official  preparations,  and 
{g)  two  tests  for  identity. 

(a)  74.4.  {b)  As.  (c)  HI  and  V.  (^)  It 
occurs  sometimes  in  the  free  state  in  a  crystalline 
form  and  is  also  found  in  combination  as  an  oxide, 
AS0O3,  in  "arsenic  bloom" ;  as  disulphide,  AS2S2,  in 
realgar,  and  trisulphide,  As^Sss,  in  orpiment.     The 
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most  abundant  ore  is  the  arseniosulphide  of  iron  or 
mispickel,  FeSAs.  (e)  Arsenic  is  prepared  by 
heating  the  oxide  with  charcoal.  (/)  Solution  of 
arsenous  acid  and  solution  of  potassium  arsenite. 
(g)  Hydrogen  sulphide  T.  S.  colors  a  solution  of 
arsenic  trioxide  yellow;  if  a  few  drops  of  hydro- 
chloric acid  be  added,  it  precipitates  lemon-yellow 
arsenic  trisulphide,  which  should  be  completely  solu- 
ble in  ammonium  carbonate.  Marsh's  test  consists 
of  generating  hydrogen  by  the  interaction  of  dilute 
sulphuric  acid  and  zinc  and  then  introducing  into  the 
flask  the  material  presumed  to  contain  arsenic.  The 
gas  evolved  is  passed  through  a  calcium  chloride 
drying  tube,  finally  escaping  through  a  hard  glass 
tube  contracted  at  several  points  and  subjected  to, 
heat.  An  arsenic  mirror  will  be  formed  upon  the 
adjacent  contractions. 

7.  What  tests  do  you  apply  to  determine  the 
presence  of  chlorides,  sulphates,  cyanides,  carbonates 
and  nitrates,  one  or  all  in  solution  ? 

Add  silver  nitrate.  A  chloride  gives  a  white 
precipitate  soluble  in  ammonium  hydroxide,  insolu- 
ble in  nitric  acid.  A  cyanide  also  gives  a  white 
precipitate;  but  add  1  drop  FeS04+HCl+2FeCl3= 
Prussian  blue.  A  sulphate  gives  a  precipitate  with 
barium  chloride  solution,  which  is  insoluble  in 
hydrochloric  acid.  Carbonates  effervesce  on  add- 
ing acetic  acid  and  the  carbonic  acid  gas  evolved 
produces  turbidity  in  a  solution  of  barium  hydroxide 
held  on  a  glass  rod  near  the  mouth  of  the  test-tube. 
A  solution  of  a  nitrate  mixed  with  an  equal  volume 
of  freshly  prepared  FeSO*  solution  and  floated  on 
H2SO4  gives  a  brown  ring  at  the  line  of  contact. 

8.  Potassium,  (a)  Give  the  symbol,  (b)  source, 
(c)  method  of  preparation,  (d)  properties,  official 
names  of  (e)  the  salt  and  (/)  liquid  preparations. 

(a)  K.  (6)  The  one  great  deposit  of  potassium 
compounds  which  are  available  for  commercial  pur- 
poses is  the  Stassfurt  mine  in  Germany,  where 
potassium  exists  as  chloride  and  sulphate  usually  in 
combination  with  magnesium  chloride  and  sulphate, 
(c)  The  oldest  method  of  preparing  potassium  com- 
mercially consists  of  heating  a  mixture  of  potassium 
carbonate  and  carbon,  for  example,  charred  cream 
of  tartar,  to  strong  redness,  when  carbonic  oxide  is 
produced  and  the  metal  distills  over:  K2CO3+ 
2C=2K+3CO.  Other  methods  consist  of  heating 
caustic  potash  or  potassium  sulphide  with  aluminum, 
magnesium  or  iron,  thus,  2KOH-|-2Mg^2K4- 
2MgO+2H,  and  K^S-f  Fe=2K-f  FeS.  (d) 
Potassium  is  a  silver-white  metal,  soft  at  ordinary 
temperature.     It  must  be  preserved  under  a  hydro- 


carbon oil,  as  kerosene.  It  has  great  affinity  for 
oxygen  and  tarnishes  immediately  when  exposed  to 
air  and  frequently  ignites.  It  decomposes  water, 
liberating  hydrogen  gas,  and  burns  with  a  peculiar 
grayish-purple  flame.  (e)  Acetate,  bicarbonate, 
bitartrate,  bromide,  carbonate,  chlorate,  citrate, 
citrate  effervescent,  cyanide,  dichromate,  potassium 
and  sodium  tartrate,  ferrocyanide,  hypophosphite, 
iodide,  nitrate,  permanganate,  sulphate.  (/)  Solu- 
tion of  potassium  arsenite,  solution  of  potassium 
citrate,  solution  of  potassium  hydroxide. 

9.  Ammonium.  Give  (a)  the  formula,  (b) 
source,  and  (c)  ten  official  preparations,  (d)  Give 
the  test  for  ammonium  salts. 

(a)  NH4.  (b)  Coal-gas  liquor,  which  is  the  by- 
product in  the  manufacture  of  boneblack.  (c)  Am- 
monium benzoate,  bromide,  carbonate,  chloride, 
iodide,  salicylate,  valerate,  solution  of  ammonium 
acetate,  solution  of  iron  and  ammonium  acetate,  iron 
and  ammonium  citrate,  (d)  Place  the  solution  to 
be  tested  in  a  small  beaker  and  make  strongly  alka- 
line by  the  addition  of  potassium  hydroxide.  Cover 
the  beaker  with  a  watch-glass,  on  the  under  side  of 
which  is  placed  a  strip  of  moistened  red  litmus  paper. 
Warm  the  beaker  slightly  but  do  not  boil.  If  am- 
monia is  evolved,  the  paper  will  turn  blue. 

10.  Ferrum.  Tell  (a)  its  valence  and  (b)  source. 
(c)  Give  the  distinguishing  tests  for  ferric  and  fer- 
rous radicles,  (d)  Name  ten  official  compounds  of 
ferrous  and  ferric  salts. 

(a)  Trivalent  and  divalent,  (b)  The  most  im- 
portant ores  are  :  magnetite  Fey04 ;  hematite  chiefly 
FcaOs;  limonite,  a  variable  mixture  of  oxide  and 
hydroxide;  and  siderite,  or  ferrous  carbonate, 
FeCOa.  (c)  Distinctive  tests  between  ferric  and 
ferrous  salts  are : 

Reagent.  Ferric  Salts.  Ferrous  Salts. 

Potassium     ferrocya-         Dark  blue  precipitate.        Light-blue  precipitate. 

nide. 
Potassium      ferricya-  Brownish     color ;     no        Dark-blue  precipitate. 

nide.  precipitate. 

Potassium  sulphocya-         Dark,  blood-red  color-       No    change    of    color 
nide.  ation.  (with  impure  ferrous 

salts,  turns  reddish). 
Alkalies.  Brownish  precipitate.  Green  precipitate, 

turning  brownish  on 
surface. 

{d)  Saccharated  ferrous  carbonate,  iron  and 
ammonium  citrate,  iron  and  ammonium  sulphate, 
iron  and  ammonium  tartrate,  iron  and  potassium 
tartrate,  iron  and  quinine  citrate,  iron  and  quinine 
citrate  soluble,  iron  and  strychnine  citrate,  ferric 
hydroxide  with  magnesium  oxide,  solution  of  iron 
and  ammonium  acetate. 

(To  he  continued.) 
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DOLLAR  IDEAS. 


The  editor  of  the  Bulletin  Tvill  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions ,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  WEIGHT  HOLDER. 

Crawford  &  Robinson,  Dayton,  Tennessee:  This 
is  a  device  for  holding  prescription  weights.  It 
keeps  them  always  in  easy  reach  when  the  pharma- 
cist is  at  work  and  out  of  the  way  when  they  are 
not  in  use,  thus  eliminating  the  possibility  of  losing 
them.  This  device  consists  of  a  horizontal  arm  12 
inches  long,  one  inch  thick,  and  tapering  in  width 
from  three  inches  at  the  hinge  to  about  a  ^-inch 
at  the  outer  end,  on  which  is  fastened  a  tin  or 
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wooden  box  three  inches  wide,  six  inches  long  and 
^-inch  deep.  We  used  the  lid  from  a  camphor  box. 
The  arm  is  fastened  by  a  hinge  to  a  piece  of  board 
1x3x6  under  the  lower  shelf  in  the  prescription 
case  and  when  wanted  may  be  swung  out  almost 
over  the  scales.  If  not  in  use  it  may  be  swung  back 
under  the  shelf  and  is  completely  out  of  the  way 
when  one  cleans  the  case  and  counter.  This  device 
is  easily  made  by  the  druggist  and  is  inexpensive. 
We  have  been  using  it  for  months  to  our  entire  sat- 
isfaction. 


A  TABLET  TRITURATE  OUTFIT. 

Joseph  M.  Scherer,  Astoria,  N.  Y.:  Did  you 
ever  get  a  prescription  for  tablet  triturates  to  be 
made  fresh,  at  closing  time?  If  so,  prepare  an  outfit 
like  the  one  shown  in  the  illustration.  It  saves  time 
and  annoyance. 


Procure  a  100-cigar  box,  punch  holes  in  the  back, 
through  which  run  thin  wire  so  as  to  hold  bottles 
containing  the  various  liquids  commonly  used  in 
making  tablet  triturates,  such  as  alcohol,  diluted 
alcohol,  No.  3  mixture  which  contains   1  part  of 


alcohol,  3  parts  of  water  and  2  parts  of  ether;  also 
a  bottle  containing  sugar  of  milk  90  parts  and 
acacia  10  parts.  Small  compartments  are  boxed 
ofif  so  as  to  hold  the  slab,  spatula,  and  tablet  ma- 
chine. By  having  this  outfit  handy  one  is  always 
ready  for  rapid  work. 

I  find  that  the  sugar  of  milk,  acacia  mixture,  and 
the  No.  3  mixture  are  very  useful.  Rapid  evapora- 
tion takes  place,  and  a  dry,  hard,  but  soluble  tablet 
results. 


SELLING   FORMALDEHYDE   FOR   SCABBY   SEED 
POTATOES. 

L.  M.  O'Dell,  Webberville,  Mich.:  The  follow- 
ing method  of  selling  formaldehyde  to  farmers  for 
treating  potatoes  for  scale  has  proved  very  success- 
ful. It  has  resulted  in  many  sales  and  done  good 
to  both  myself  and  the  farmers  in  this  community. 

A  short  time  ago  I  ordered  from  Parke,  Davis  & 
Co.  some  Formaldehyde  Solution  and  500  descrip- 
tive booklets  which  were  furnished  free  of  charge. 
Then  I  transferred  half  of  the  product  to  pint  bot- 
tles bearing  a  neatly  printed  label,  A  bushel  of 
potatoes  were  sorted  and  arranged  in  two  piles  in 
the  window,  each  one  supporting  a  card:  "Fairly 
Good  Potatoes"  and  "Scabby  Potatoes."  A  gallon 
bottle  of  the  formaldehyde  was  placed  in  the  center 
between  the  two  piles,  with  a  sign  printed  on  bristol- 
board  tacked  to  a  narrow  strip  of  wood.  This  was 
secured  in  an  upright  position  by  driving  a  small 
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nail  through  it  and  into  the  cork  of  the  bottle.  The 
card  bore  these  words:  "If  your  seed  potatoes  are 
scabby,  treat  them  as  the  booklet  recommends  with 
a  solution  of  Formaldehyde.  It  will  improve  the 
value  of  your  crop."  A  newspaper  clipping-  from  a 
local  paper  was  fastened  in  the  window  dwelling 
on  the  prevention  of  potato  scab. 

The  whole,  when  completed,  made  a  very  attrac- 
tive window  and  caused  much  comment  as  well  as 
quite  a  few  sales.  The  window  was  kept  shaded  to 
prevent  the  potatoes  from  being  burned  by  the  sun. 


A  DEVICE  FOR  HOLDING  MIRRORS. 

E.  Sexsmith,  Strathroy,  Ontario:  It  is  a  difficult 
matter  to  stock  ebony  or  other  hand  mirrors,  so  that 
the  mirror  surface  or  "sterling"  mounts  do  not  be- 
come scratched.  A  rack  or  stand  to  keep  a  number 
of  mirrors  in  perfect  condition  may  be  easily  made 
as  follows :  Procure  a  board  ten  inches  wide,  one- 
half  inch  thick,  and  of  a  length  proportionate  to 


the  number  of  mirrors  to  be  supported.  Nail  to  it 
somewhat  nearer  one  edge  and  about  half  an  inch 
apart  a  number  of  small  pieces  two  and  a  half  inches 
square  by  one-half  inch  thick  so  as  to  hold  a  mirror 
on  its  edge  when  slipped  between  the  upright  pieces. 
The  resulting  rack  is  then  covered  with  cheap  vel- 
vet, which  is  glued  on. 


A  GOOD  WINDOW  ADVERTISEMENT. 

P.  L  Minion,  Plainiield,  N.  J.:  This  is  the  time 
of  year  for  moth  balls.  Procure  a  large  glazed  jar, 
the  larger  the  better,  and  fill  it  full  of  the  balls.  Set 
this  in  the  center  of  the  window  and  arrange  a  dis- 
play around  it.  Then  place  near  the  glass  jar  a 
nice  bottle  of  perfume  with  a  sign  reading:  "The 
person  who  guesses  the  number  of  balls  in  the  jar, 
or  makes  the  closest  estimate,  will  receive  this  prize 
free,  A  guess  with  every  purchase."  Just  try  this 
scheme.  The  youngsters  will  go  home  and  tell  their 
folks  about  the  prize.  The  people  will  talk  about  it 
to  the  benefit  of  the  store. 


AN  INGENIOUS  METHOD  OF  SEALING  WAFERS. 

Joseph  M.  Scherer,  Astoria,  N.  Y.:  A  quick  and 
easy  way  to  seal  a  wafer  is  as  follows:  Procure 
two  wide-mouth  bottles,  such  as  Parke,  Davis  &  Co.'s 
powdered  extract  or  glycerin  suppository  bottles, 
whichever  size  is  best  suited  to  the  wafer  on  hand, 
then  make  a  pad  of  several  layers  of  absorbent  lint 
sewed  together. 

After  the  powder  is  divided  equally  into  the  re- 
quired number,  soak  the  pad  thoroughly  with  a 
mixture  of  1  part  alcohol  and  5  parts  water.  Expel 
the  superfluous  water  by  gentle  pressure  and  place 
half  of  the  required  number  of  wafers  upon  this 
pad  with  the  rims  down  so  as  to  moisten  them. 
Then  place  a  dry  wafer  upon  the  lip  of  one  of  the 
bottles,  place  the  powder  in  it  and  cover  with  a 
moistened  wafer.  Seal  by  gentle  pressure,  using 
the  other  bottle. 

In  this  manner  a  clear,  smooth,  and  evenly  sealed 
wafer  is  obtained. 


A  CABINET  FOR  PRESCRIPTION  PADS. 

Philip  &  Philip,  Fruitvale,  California:  When  a 
doctor  comes  into  the  store  for  a  prescription  blank, 
it  is  embarrassing  to  hand  him  one  with  another 
physician's  name  on.     But  that  sort  of  thing  will 


happen  unless  one  takes  special  measures  to  prevent 
it.  We  have  adopted  a  plan  which  ensures  our  giv- 
ing a  physician  his  individual  pad  of  blanks  when- 
ever he  wants  it.  We  take  a  board  and  nail  thereto 
a  series  of  uprights  serving  as  partitions.  On  the 
top  of  each  section  we  print  the  name  of  a  doctor, 
and  slip  the  particular  man's  blanks  into  this  place. 
The  pads  project  from  the  side  sufficiently  to  enable 
the  doctor  to  see  his  card  should  the  blank  be  printed 
on  the  exposed  margin.  This  little  cabinet  has 
twelve  sections.  When  a  section  becomes  empty 
we  at  once  replenish  it. 
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LETTERS. 


PROFESSOR     SCOVILLE'S     COMMENT     ON     THE 
PHARMACEUTICAL  SYLLABUS. 

To  the  Editors : 

The  first  edition  of  the  "Pharmaceutical  Syllabus" 
has  just  been  issued  by  the  New  York  State  Board 
of  Pharmacy.  The  title-page  explains  that  this  book 
is  recommended  by  the  National  Committee  repre- 
senting the  Boards  and  Schools  of  Pharmacy  of  the 
United  States,  for  the  first  syllabus  period,  August 
V  1910,  to  July  31,  1915. 

This  book  is  the  result  of  a  movement  started  in 
New  York  State  in  1906,  and  made  national  at  the 
Indianapolis  meeting  of  the  A.  Ph.  A.  in  the  same 
year.  The  object  was  to  get  a  clear  understanding 
between  the  Boards  of  Pharmacy  and  the  Schools 
of  Pharmacy  as  to  what  a  candidate  for  registration 
should  be  prepared  to  be  examined  on.  At  the 
Indianapolis  meeting  a  committee  was  appointed  by 
the  Boards  of  Pharmacy  and  the  Conference  of 
Pharmaceutical  Faculties  to  outline  a  course  of 
study  which  should  be  acceptable  both  to  the  Boards 
and  to  the  Schools,  and  which  should  serve  as  a 
criterion  of  qualifications  for  registration  through- 
out the  country. 

That  this  committee  found  this  no  light  task  is 
shown  in  that  more  than  three  years  were  required 
to  make  the  present  Syllabus.  There  are  many  inter- 
esting details  in  the  work  which  space  forbids  our 
mentioning,  and  we  pass  directly  to  the  significant 
features  of  the  book. 

The  Syllabus  is  intended  for  a  minimum  course 
of  two  years,  of  not  less  than  500  hours  each,  and 
comprising  three  branches  of  study.  Materia  Med- 
ica  is  allotted  160  hours  the  first  year  and  140  the 
second.  Chemistry  has  200  hours  each  year,  and 
Pharmacy  140  hours  the  first  and  160  hours  the 
second  year.  Each  branch  is  outlined  very  com- 
pletely, so  that  there  can  be  no  misunderstanding 
as  to  what  it  covers. 

Under  Materia  Medica,  the  time  is  divided  as 
follows:  30  hours  to  physiology  (the  syllabus  of 
which  occupies  10  pages),  45  to  botany,  40  to  micro- 
scopy, 20  to  pharmacognosy,  25  to  "general  princi- 
ples" or  the  classification  of  drugs  both  from  a  med- 
ical and  a  pharmaceutical  standpoint,  35  to  toxicol- 
ogy and  posolog^,   35   to  histological  pharmacog- 


nosy, 35  to  commercial  pharmacognosy,  and  35  to 
pharmaco-  and  therapy-dynamics. 

In  other  words,  of  300  hours,  30  hours  (10  per 
cent)  is  devoted  to  physiology,  45  hours  (15  per 
cent)  to  botany,  35  (12  per  cent)  to  toxicology  and 
doses,  including  the  symptoms,  pathology  and  treat- 
ment of  poisoning,  and  35  (12  per  cent)  to  the 
study  of  the  action  of  drugs  on  healthy  and  dis- 
eased organs. 

This  means  that  about  49  per  cent,  or  practically 
half  the  course,  is  devoted  to  the  fundamental  prin- 
ciples, with  34  per  cent  of  the  time  given  to  consider- 
ing the  subject  from  the  therapeutic  standpoint.  The 
rest  of  the  time  is  devoted  to  a  study  of  the  physical 
and  pharmaceutical  properties  of  drugs.  Or,  to  put 
it  more  succinctly,  one-sixth  of  the  time  for  botany, 
one-third  for  physiology  and  therapeutics,  and  one- 
half  for  the  drugs  as  drugs. 

Chemistry  is  divided  as  follows:  Elementary 
physics,  25  hours;  elementary  chemistry,  25  hours; 
general  inorganic  chemistry,  25  hours;  pharmaceu- 
tical inorganic  chemistry,  50  hours;  qualitative  an- 
alysis, 75  hours;  quantitative  analysis,  50  hours; 
organic  chemistry,  25  hours;  manufacturing  chem- 
istry, 75  hours;  drug  assaying,  50  hours;  total,  400 
hours. 

This  may  be  summarized  as  100  hours  or  25  per 
cent  of  the  course  on  theoretical  chemistry,  including 
physics  and  organic  chemistry;  125  hours  or  31  per 
cent  of  the  course  on  general  qualitative  and  quan- 
titative analysis;  and  175  hours  or  44  per  cent  of 
the  course  on  pharmaceutical  and  manufacturing 
chemistry  and  drug  assays. 

The  course  in  Pharmacy  is  divided  as  follows: 
Pharmaceutical  arithmetic,  including  calculations  in 
thermometry,  weights  and  measures,  specific  gravity, 
etc.,  20  hours;  pharmaceutical  Latin,  20  hours;  the- 
ory of  pharmacy,  25  hours;  practice  of  pharmacy, 
60  hours;  commercial  pharmacy,  50  hours;  manu- 
facturing pharmacy,  65  hours ;  dispensing  pharmacy, 
50  hours;  pharmaceutical  jurisprudence,  5  hours. 

This  may  be  summarized  as  one-fifteenth  of  the 
course  devoted  to  Latin,  one-sixth  to  theory  of 
pharmacy  (such  as  is  taught  in  all  the  colleges  at 
the  present  time),  a  trifle  larger  proportion  to  com- 
mercial pharmacy  and  jurisprudence,  and  the  rest 
of  the  time  (16  per  cent  of  the  course,  or  140  hours) 
to  practical,  manufacturing,  and  dispensing  phar- 
macy. 

We  are  not  prepared  to  show  definitely  how  this 
syllabus  would  fit  into  existing  courses  in  the  col- 


168 


BULLETIN  OF  PHARMACY 


leges,  but  we  have  a  general  idea  of  its  relation 
thereto.  In  Materia  Medica,  the  Syllabus  Commit- 
tee considers  that  an  understanding  of  the  action 
and  dosage  of  drugs  is  almost  as  important  to  the 
pharmacist  as  a  knowledge  of  the  drugs  themselves, 
and  it  devotes  half  as  much  time  to  therapeutic  con- 
siderations as  to  all  the  rest  together.  Physiology, 
as  such,  is  taught  in  comparatively  few  of  the 
schools  at  present,  and  a  considerable  readjustment 
of  the  course  in  Materia  Medica  would  be  necessary 
in  most  schools  to  fit  this  Syllabus. 

In  chemistry  the  Syllabus  is  in  general  agreement 
with  the  chemistry  courses  as  taught.  Each  school 
will  divide  its  course  in  its  own  way;  but  the  sub- 
jects taught  will  correspond  pretty  closely  to  the 
course  outlined  in  this  Syllabus,  and  probably  a 
general  agreement  will  be  found  in  the  relative  em- 
phasis placed  upon  theoretical,  analytical,  and  phar- 
maceutical chemistry. 

In  pharmacy  we  have  first  an  emphasis  on  Latin, 
which  but  few  schools  attempt  to  teach  at  all,  but 
which  a  large  proportion  require  as  an  entrance 
prerequisite.  Commercial  pharmacy,  which  has 
been  talked  among  the  colleges  for  many  years,  but 
which  few  schools  have  seriously  considered,  is 
here  given  a  big  boost.  In  the  minds  of  the  Syllabus 
committee  it  is  worthy  of  nearly  one-fifth  of  the 
time  devoted  to  pharmacy. 

This  again  means  a  considerable  change  of  atti- 
tude on  the  part  of  most  schools. 

A  second  significant  thing  is  that  only  one-sixth 
of  the  time,  or  50  hours  in  all,  is  devoted  directly 
to  the  prescription.  Probably  no  school  devotes 
less  than  this  amount  at  the  present  time,  and  most 
schools  devote  considerably  more.  Of  course  this 
is  a  minimum  amount,  but  it  is  also  a  relative 
amount,  and  even  remembering  that  a  considerable 
degree  of  prescription  groundwork  is  covered  in 
practical  and  manufacturing  pharmacy  and  in  store 
practice,  which  most  Boards  require,  yet  we  wonder 
if  the  average  State  board  would  approve  of  a 
candidate  who  had  followed  this  Syllabus  exactly. 

It  is  to  be  understood  that  the  Syllabus  is  not 
compulsory,  and  is  to  be  brought  before  the  Asso- 
ciated Boards  of  Pharmacy  and  the  Conference  of 
Pharmaceutical  Faculties  for  approval  at  Richmond 
in  May.  But  a  general  acceptance  and  following 
of  the  Syllabus  will  have  the  practical  force  of  com- 
pulsion and  will  be  the  beginning  of  uniformity 
and  ideality  in  teaching  and  examining  in  pharmacy. 

The  committee  has  certainly  done  very  thorough 


work.  Individual  differences  in  opinion  as  to  de- 
tails are  inevitable,  but  if  it  is  possible  for  a  com- 
mittee of  21  to  compromise  their  views,  it  is  pos- 
sible for  45  Boards  of  Pharmacy  and  90  Colleges 
of  Pharmacy  to  come  to  a  general  agreement.  A 
revision  of  the  Syllabus  is  intended  in  five  years, 
and  we  trust  that  ere  that  time  the  present  Syllabus 
will  receive  enough  support  and  adoption  to  put 
pharmacy  on  a  truly  -educational  basis. 

A  special  feature  of  the  book  is  the  four-colored 
charts,  which  graphically  illustrate  the  relative  time 
to  be  devoted  to  the  three  main  courses  and  also 
to  their  subdivisions.  It  is  safe  to  say  that  the  Syl- 
labus will  be  assiduously  studied  by  those  most 
directly  interested.  Wilbur  L.  Scoville. 

Detroit,  Michigan. 


SOME    RESOLUTIONS    REGARDING    THE    NEXT 
REVISION   OF  THE   PHARMACOPOEIA. 

To  the  Editors : 

At  a  joint  meeting  of  the  Wayne  County  Medical 
Society  and  the  Detroit  Association  of  Retail  Drug- 
gists, held  the  other  evening  for  the  purpose  of  dis- 
cussing the  subject  of  pharmacopoeial  revision,  the 
following  resolutions  were  adopted  unanimously: 

Resolved,  that  the  function  of  the  Pharmacopoeia  of  the 
United  States  should  be  that  of  a  compilation  of  acceptable 
standards  for  desirable  medicaments,  and  designed  primarily 
for  the  protection  of  the  public  health;  and  not  one  of 
minimum  standards  designed  mainly  for  the  regulation  of 
commerce  in  drugs  and  chemicals,  and  the  restriction  of 
adulteration  and   fraud. 

Resolved,  that  in  its  scope  the  Pharmacopoeia  should 
continue  as  in  the  past  to  be  the  standard  for  medicaments 
of  recognized  value  and  established  use,  and  should  there- 
fore be  restricted  in  the  number  of  its  titles  rather  than 
embody  all  of  the  fifty  thousand  or  more  drugs  and  products 
in  use,  or  even  all  of  those  now  included  in  the  U.  S.  P., 
N.  R,  and  N.  N.  R. 

Resolved,  that  the  general  principles  to  govern  admis- 
sions and  deletions  be : 

1.  That  drugs  containing  no  well-recognized  medicinal 
value  be  not  admitted  to  the  Pharmacopoeia. 

2.  That  the   duplication  of   drugs   of  the  same   medicinal 
action,    while    not    prohibited    in    any    case,    should    be    di 
couraged. 

3.  That   when    the   properties    of   drugs    are    fully   repr 
sented   by  an  active  principle,   both   should   not   be   retained 
unless  for  good  reasons. 

4.  That  substances  that  are  affected  largely  by  commercial 
conditions,  such  as  foods  and  beverages,  should  not  be 
retained  in  the   Pharmacopoeia. 

5.  That  substances  which  have  no  therapeutic  value,  and 
which  are  used  primarily  as  solvents  or  reagents,  be  rele- 
gated to  the  appendix. 
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6.  That  the  apparent  duplication  of  substances  such  as 
wines,  vinegars,  tinctures,  and  fluidextracts  is  not  objec- 
tionable. 

7.  That  fixed  formulas  for  mixtures  be  discouraged. 

8.  That  formulas  of  products  which  can  be  made  extem- 
poraneously be  deleted  from  the  Pharmacopoeia. 

9.  That  complex  preparations  be  relegated  to  the  National 
Formulary,  and  the  Pharmacopoeia  be  retained  as  a  standard 
for  simples  and  simple  preparations. 

10.  That  the  Pharmacopoeia  endeavor  to  comply  with 
well-established  international  nomenclature  and  standards  for 
drugs  and  preparations. 

11.  That  compounds  and  mixtures  controlled  either  by 
secrecy  or  proprietary  rights  be  not  admitted  to  the  Phar- 
macopoeia. 

12.  That  the  Pharmacopoeia  be  the  accepted  standard  for 
medicinal  prescribing. 

Resolved,  That  it  is  the  sense  of  this  joint  meeting  that 
doses  be  appended  to  each  article,  both  average  and  maxi- 
mum, to  the  end  that  information  may  be  given  the  physi- 
cian and  safety  vouchsafed  to  the  dispenser,  and  this  max- 
imum dose  shall  not  be  exceeded  by  the  dispenser  except 
by  special  authorization  by  the  prescribcr. 

Detroit,  Mich.  LEONARD  A.  SeLTZER. 


A  REQUEST  FROM  ONE  OF  THE  A.  PH.  A.  CHAIR- 
MEN. 
To  the  Editors : 

The  annual  meeting  of  the  American  Pharma- 
ceutical Association  will  soon  be  held  in  Richmond, 
and  I  should  like  to  have  you  lay  the  following  an- 
nouncement before  your  readers:  The  Section  of 
Practical  Pharmacy  and  Dispensing,  which  is  the 
section  for  the  practical  druggist,  is  soliciting  pa- 
pers. Being  a  Pharmacopoeial  Convention  year, 
constructive  papers  on  U.  S.  P.  subjects  will  be 
greatly  appreciated  and  will  also  be  helpful  to  th« 
U.  S.  P.  Revision  Committee  a's  well  as  the  members 
in  general.  Select  your  subject  as  soon  as  possible, 
and,  in  order  to  prevent  duplication,  send  in  the 
title  of  your  paper  now. 

Help  us  to  make  the  Richmond  meeting  the  most 
important,  the  most  interesting,  and  the  most  enthu- 
siastic in  the  history  of  the  A.  Ph.  A. ! 

Otto  Raubenheimer. 

1341  Fulton  St,  Brooklyn,  N.  Y. 


ALKALINE  ANTISEPTIC  SOLUTION. 
To  the  Editors: 

I  have  noticed  with  no  little  interest  the  work  of 
the  N.  F.  Revision  Committee.  I  am  much  inter- 
ested in  the  formulas  of  several  different  prepara- 
tions, particularly  alkaline  antiseptic  solution  and 
tincture  persionis. 


In  the  antiseptic  solution,  the  following  changes 
would  improve  its  efficiency  and  also  make  it  a 
more  presentable  product:  Increase  the  amount  of 
potassium  bicarbonate  from  32  grammes  to  48 
grammes,  the  amount  of  glycerin  to  180  Cc,  and 
add  tincture  of  cudbear  compound,  4  Cc.  In  the 
tincture  of  cudbear  I  would  be  in  favor  of  increas- 
ing the  amount  of  cudbear  from  12^  to  20  per  cent 
in  the  finished  tincture. 

You  may  publish  this  letter  and  ask  for  com- 
ments, if  you  feel  so  disposed.    M.  S.  Nichols. 

Burlington,  Iowa. 


HE  HAD  THE  PRICE  AND  HE  WANTED  HELP. 
To  the  Editors: 

Well,  you  have  had  all  sorts  of  curios  in  the  way 
of  funny  letters  from  customers,  but  I  am  sending 
you  one  that  will  "top"  all  the  others.     I  think  it 


can  be  deciphered  without  any  interpretation  from 
me.  I  may  add,  however,  that  it  seems  quite  proper 
that  such  a  letter  should  emanate  from  a  town  by 
the  name  of  Sublime.  J.  C.  Guerrera. 

Humble,  Texas. 


THIS  TAKES  THE  PRIZE. 
To  the  Editors : 

A  man  of  German  descent  came  into  the  store 
and  handed  me  an  empty  prescription  bottle  to  be 
refilled.  The  label  had  fallen  off.  Fortunately, 
however,  the  prescription  had  been  filled  recently 
and  the  name  of  the  party  by  luck  had  been  written 
on  the  prescription,  which  made  it  easy  to  find. 

The  directions  read  as  follows:  "A  teaspoonful 
in  Yi  glass  of  water  after  meals."  To  my  surprise 
the  customer  had  set  the  bottle  of  medicine  in  a 
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half  glass  of  water  before  taking  each  dose,  and  he 
remarked  that  it  tasted  very  strong  and  was  bad 
to  take.     No  wonder!    Frank  Lichtenberger. 

Indianapolis,  Ind. 


A  BOOKKEEPING  HINT. 

To  the  Editors: 

I  keep  my  customers'  accounts  without  using 
either  a  day-book  or  a  ledger.  I  use  what  is  called 
a  petty  ledgerette.  It  is  merely  a  loose-leaf  file 
provided  with  an  alphabetical  thumb-index.  The 
purchases  of  a  given  customer  are  recorded  on  his 
sheet  through  the  month  as  they  are  made,  and 
thus  the  customer's  bill  is  always  ready.  Such  a 
contrivance  can  be  bought  for  about  $4  with  1000 
printed  statements.        Wigginton's  Pharmacy. 

Castroville,  Cal. 

[Note  by  the  Editors. — When  the  bill  is  taken  out  of  the 
"ledgerette"  and  mailed  to  the  customer,  however,  all  record 
of  it  is  lost  unless  a  carbon  duplicate  has  been  made  or  unless 
the  charge  is  in  some  way  transferred  to  some  other  place.] 


THIS  ONE  WAS  EASY! 
To  the  Editors : 

We  are  enclosing  an  order  recently  received  for 


solution  of  potassium  iodide  and  iodoform  ointment. 
It  is  rather  amusing.  W.  H.  Seeley. 

South  Chicago,  111. 


TO  DISPLAY  MAGAZINES. 

To  the  Editors: 

Every  druggist  who  sells  magazines  makes  a  dis- 
play of  them.  To  stand  journals  end  to  end  and 
give  the  effect  of  real  magazines,  I  wrap  the  base 
of  the  cover  around  a  roll  of  toilet  paper  as  far  as  it 
will  go  and  then  snap  a  rubber  over  it. 

My  formula  for  a  silver  polish,  published  in  the 
February  Bulletin  on  page  87,  contains  20  ounces 


of  water  and  not  tzvo  as  given.  You  would  have 
your  troubles  if  you  tried  to  dissolve  a  large  cake 
of  ivory  soap  in  two  ounces  of  water! 

Cleveland.  Ohio.  F.  C.  HOTTEL. 


TWELVE  TIMES  THE  PRICE! 

To  the  Editors : 

I  enclose  check  for  one  year's  subscription  to  the 
Bulletin  of  Pharmacy — worth  12  times  the  price. 
There  has  not  been  an  issue  in  years  that  has  not 
repaid  me  for  the  price  of  one  year's  subscription. 
I  make  but  one  request:  Do  not  fail  to  send  the 
journal  even  if  I  overlook  the  expiration  of  my  sub- 
scription, for  I  will  always  "come  across."  If  you 
ever  decide  to  change  the  name,  call  it  "The  Big 
Three"  journal — Professional,  Commercial,  and 
Social.  W.  B.  McCluney. 

Crystal  Springs,  Miss. 


INDELIBLE  LABELS   FOR  EYE  LOTIONS. 

To  the  Editors : 

Labels  of  eye  washes  and  similar  preparations  are 
liable  to  dampen  from  use,  making  the  directions 
almost  illegible.  I  use  an  indelible  ink  in  writing 
them  and  find  that  the  practice  is  appreciated  by  our 
patrons.  A.  E.  Campbell. 

Groveton,  N.  H, 


FROM  AUSTRALIA. 

To  the  Editors : 

I  have  been  a  reader  of  the  Bulletin  of  Phar- 
macy for  some  time,  and  one  always  gets  full 
value  for  his  money,  as  the  journal  is  chockful  of 
serviceable   information.  Sydney  Mears. 

Bondi  Junction,  Sydney,  N.  S.  W. 


To  the  Editors: 

Am  tickled  every  time  I  get  the  Bulletin,  for 
I  enjoy  reading  it.  Must  say  it  is  one  of  the  finest 
pharmaceutical  magazines  in  the  country. 

Tannersville,  N.  Y.  S.    NoRMAN. 

*      *      * 
To  the  Editors : 

Please  renew  my  Bulletin  subscription.  Great- 
est ever!  Can  get  along  without  a  meal,  but  not 
without  the  Bulletin.        James  B.  Cranston. 

Johnstown,  Pa. 
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THE  SODA  FOUNTAIN. 


17  BEST  SELLING  COLD  SODA  DRINKS. 
While  new  and  novel  soda  drinks  are  being  continually 
devised,    the    following    25    beverages    are    the    best    sellers. 
We  have  that  on  the  authority  of  the  American  Soda  Foun- 
tain Co.,  of  Boston. 

CHOCOLATE  ICE  CREAM   SODA. 

The  leading  drink  at  all  soda  fountains  is  unquestionably 
chocolate,  and  if  we  specialize,  chocolate  ice  cream  soda  is 
the  most  popular,  especially  with  women. 

rORMULA. 

Powdered  cocoa 1  pound. 

Granulated  sugar 10  pounds. 

Water 1  gallon- 
Sweet  cream 6  ounces. 

Extract  vanilla J4  ounce. 

Put  the  water  on  the  fire  with  the  cocoa,  stirring  constantly  to  pre- 
vent lumping.  When  it  comes  to  a  boil,  add  the  sugar  and  stir  until 
it  is  all  dissolved,  then  let  it  come  to  a  boil  and  boil  three  minutes. 
Strain  through  cloth  while  hot.  Allow  to  cool  and  then  stir  in  the 
cream  and  vanilla  extract. 

The  chocolate  should  then  be  put  in  the  fountain  and 
served  by  drawing  2  ounces  in  a  12-  or  14-ounce  glass.  Draw 
coarse  stream  with  a  touch  of  fine  until  the  glass  is  one- 
third  full,  then  add  the  disher  of  ice  cream.  Fill  the  glas? 
with  coarse  stream,  fmishing  with  fine  stream  along  side 
of  the  glass,  to  mix. 

CHOCOLATE  CREAM   SODA. 

Next  in  popularity  to  chocolate  ice  cream  soda  is  plain 
chocolate  cream  soda.  Although  women  prefer  ice  cream 
soda,  men  who  drink  chocolate  usually  prefer  it  with  plain 
cream. 

The  formula  for  making  chocolate  syrup  already  given 
can  be  used,  but  the  following  makes  a  fine,  rich  chocolate 
for  the  plain  cream  drink: 

Chocolate  liquor 1  pound. 

(This  is  the  ordinary  unsweetened  cake  chocolate.) 

Granulated  sugar 10  pounds. 

Water 1  gallon. 

Milk J4  gallon. 

Extract  of  vanilla V*  ounce. 

First  shave  the  cake  of  chocolate  with  a  knife,  then  boil  the  milk, 
add  the  chocolate,  and  stir  until  it  is  thoroughly  dissolved.  Put  this 
over  a  fire,  letting  it  come  to  a  boil  and  boil  three  minutes,  stirring 
constantly.  Add  sugar  and  water  gradually;  when  all  is  dissolved,  boil 
for  three  minutes  only;  strain,  and  when  cool  add  the  extract  of  vanilla. 

To  serve  draw  2  ounces  into  a  12-  or  14-ounce  soda  glass, 
add  Yj  ounce  of  rich,  sweet  cream,  draw  a  fine  and  coarse 
stream,  but  principally  the  coarse,  using  only  enough  of  the 
fine  stream  to  thoroughly  mix  the  drink. 

As  the  chocolate  liquor,  or  cake  chocolate,  contains 
all  the  cacao  butter  that  originally  grows  in  cocoa  beans,  it 
makes  a  very  rich  drink  served  in  this  way. 

CHOCOLATE    NUT    SUNDAE. 

As  chocolate  is  the  best  selling  soda  drink,  it  is  very 
natural  for  chocolate  nut  Sundae  to  be  the  most  in  demand 
of  the  ice  cream  confections  of  that  name. 

Into  a  Sundae  cup  place  a  conc-shai)ed  measure  of  ice  cream,  10 
dips  to  a  quart.  Over  this  pour  1}^  ounces  of  very  rich  chocolate  syrup. 
On  top  of  this  sprinkle  a  spoonful  of  broken  walnuts.  Sometimes  this 
Sundae  is  served  with  the  addition  of  a  spoonful  of  whipped  cream 
and  a  cherry. 


This  dainty  dish  always  brings  ten  cents,  and  sometimes, 
when  the  whipped  cream  and  cherry  are  added,  fifteen  cents. 

VANILLA   ICE   CREAM    SODA. 

This  is  one  of  the  old  stand-bys  that  always  shows  up 
with  the  leaders  in  volume  of  sales. 

The  purest  Mexican  vanilla  extract  should  always  be  used. 

Extract  of  vanilla 1 J^  ounces. 

Simple  syrup i  gallon. 

Soda  foam J4  ounce. 

Draw  2  ounces  into  a  12-  or  14-ounce  glass.  Draw  a 
coarse  stream  with  a  touch  of  fine  until  the  glass  is  one- 
third  full,  then  add  the  disher  of  ice  cream.  Fill  the  glass 
with  coarse  stream,  finishing  with  the  fine  stream  along  side 
of  the  glass,  to  mix. 

STRAWBERRY  ICE  CREAM  SODA. 

Strawberry  is  a  flavor  that  you  can  buy  so  reasonably 
and  is  made  so  good  by  the  leading  supply  houses,  that  it 
hardly  pays  you,  either  in  quality  or  economy,  to  endeavor 
to  make  strawberry  syrup  yourself.  Strawberry  ice  cream 
soda  is  a  leader  at  most  soda  fountains. 

STRAWBERRY    SYRUP. 

Concentrated  strawberry  syrup 1  quart. 

Plain  syrup 3  quarts. 

Draw  a  ounces  into  a  12-  or  14-ounce  glass.  Draw  a 
coarse  stream  with  a  touch  of  fine  until  the  glass  is  one- 
third  full,  then  add  the  disher  of  ice  cream.  Fill  the  glass 
with  coarse  stream,  finishing  with  the  fine  stream  along  side 
of  the  glass,  to  mix. 

STRAWBERRY   SUNDAE. 

For  this  purpose  it  is  better  to  use  the  whole  fruit  rather 
than  the  crushed  strawberry.  The  whole  strawberries  as 
they  come  from  the  jars  should  be  diluted  with  two  parts  of 
plain  syrup  in  a  bowl  on  the  counter.  Turn  a  cone-shaped 
measure  of  ice-cream  into  a  Sundae  glass,  over  this  pour  a 
ladle ful  of  fruit  from  the  bowl,  and  serve  with  a  spoon. 

PINEAPPLE  ICE  CREAM  SODA. 

Pineapple  is  also  one  of  the  good  sellers  at  the  soda 
fountain  and  should  be  of  very  good  quality  and  carefully 
served. 

PINEAPPLE    SYRUP. 

Pineapple  concentrated  syrup 1  quart. 

Plain  syrup 3  quarts. 

Draw  into  a  12-  or  14-ounce  glass  two  ounces  of  this 
syrup.  Draw  a  coarse  stream  with  a  touch  of  fine  until  the 
glass  is  one-third  full,  then  add  the  disher  of  ice  cream. 
Fill  the  glass  with  coarse  stream,  finishing  with  fine  stream 
along  side  of  the  glass,  to  mix. 

PINEAPPLE   SUNDAE. 

For  this  dainty  we  recommend  the  use  of  pineapples  in 
larger  pieces,  rather  than  the  fine  crushed,  as  it  makes  a 
better  appearance  and  it  is  nicer  to  eat  with  ice  cream. 

The  pineapple  as  it  comes  from  the  jars  should  be  diluted 
with  two  parts  of  plain  syrup  in  bowl  on  counter.  Turn  a 
cone-shaped  measure  of  ice  cream  into  Sundae  glass.  Over 
this  pour  a  ladleful  of  the  fruit  from  the  bowl  and  serve 
with  a  spoon. 
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MAPLE    WALNUT    SUNDAE. 

Next  to  chocolate  walnut  Sundae  the  maple  walnut  is  the 
most  popular  of  the  new  Sundaes  introduced  in  the  last  few 
seasons.  The  flavor  of  maple  goes  particularly  well  with 
nuts. 

Into  a  Sundae  cup  turn  a  cone-shaped  measure  of  ice  cream,  over 
this  pour  a  ladleful  of  walnut  bisque  or  walnut  flakes.  Or,  sprinkle 
broken  nuts  over  the  top  of  the  cream  and  pour  on  it  an  ounce  of 
maple  syrup.  This  can  also  be  served  topped  with  whipped  cream  and  a 
cherry. 

CHERRY    SUNDAE. 

Here  is  a  most  attractive  and  delicious  combination  ; 

Turn  a  measure  of  ice  cream  in  a  saucer  champagne  glass,  pour  over 
this  several  maraschino  cherries  and  one  ounce  of  cherry  phosphate 
syrup.    Serve  with  a  spoon. 

This  Sundae  can  be  improved  by  adding  a  little  whipped 
cream. 

BANANA   SPLITS. 

Good  fancy  drinks  make  good  leaders  at  the  soda  foun- 
tain, and  besides  selling  well  are  an  advertisement  for  one's 
whole  soda  business.    Here  is  a  good  one : 

Peel  and  split  a  banana,  lay  both  halves  together  on  the  bottom  of 
a  large  saucer.  On  the  top  of  the  banana  put  a  cone-shaped  measure 
of  ice  cream  and  over  this  pour  a  little  crushed  pineapple,  a  few  pow- 
dered nuts,  a  spoonful  of  whipped  cream.     Top  with  a  cherry. 

COFFEE   CREAM    SODA. 

There  are  certain  sections  of  the  country  where  coffee 
cream  soda  is  one  of  the  largest  sellers  next  to  chocolate. 
This  is  in  northern  New  York  and  the  whole  of  New 
England.  Outside  of  that  section,  coffee  does  not  seem  to 
be  much  appreciated  as  a  soda  flavor,  but  coffee  cream  soda 
is  really  bracing  and  refreshing  in  hot  weather. 

Coffee  syrup  can  be  bought  in  the  concentrated  form  from 
the  leading  manufacturers  at  the  usual  price,  or  can  be  made 
from  fresh  coffee.  When  coffee  is  used  to  make  coffee 
syrup  it  should  be  the  highest  quality  obtainable  and  of  the 
variety  known  as  the  extra  dark-brown  roast. 

Coffee    1  pound. 

Water    1  gallon. 

Place  the  coffee  in  a  mortar  and  wet  with  one  pint  of  boiling 
water.  Let  it  stand  for  five  minutes,  stir  with  a  spoon  to  break  up  the 
cofiFee,  then  pack  it  in  a  percolator  and  percolate  with  clear  water  and 
repercolate  until  you  are  sure  the  menstruum  has  passed  twice  through 
the  coffee.  To  the  gallon  of  this  product  add  10  pounds  of  granu- 
lated sugar,  stirring  until  thoroughly  dissolved.  Some  people  prefer  to 
use  a  gallon  of  water  boiling  hot.  We  think  a  better,  more  delicate 
flavor  can  be  obtained  by  the  cold  process  and  repercolation. 

Draw  2  ounces  coffee  syrup  into  a  12-  or  14-ounce  glass, 
adding  J^  ounce  pure  rich  cream.  Fill  with  a  coarse  stream 
and  fine  stream  to  thoroughly  mix.  Some  people  prefer  to 
mix  drinks  of  this  kind  by  using  the  solid  stream  only,  pour- 
ing back  and  forth  from  tfce  shaker. 

EGG   CHOCOLATE. 

As  chocolate  is  the  most  popular  soda  drink,  consequently 
chocolate  is  the  flavor  most  used  in  making  egg  drinks. 

Break  a  fresh  egg  into  a  shaker,  draw  1^4  ounces  special  chocolate 
syrup  (formula  given  in  chocolate  cream  soda),  and  add  2  ounces  ot 
sweet  cream.  If  desired,  a  little  cracked  ice  can  be  put  in,  which  will 
be  helpful  in  breaking  up  the  egg.  Shake  together  thoroughly,  strain 
into  glass,  fill  glass  with  soda,  then  toss  a  few  times  from  glass  to 
shaker,  pour  into  a  clean  glass,  and  serve  with  a  straw. 

Some  dispensers,  to  make  it  nicer,  add  a  large  spoonful 
of  whipped  cream,  rather  than  plain  cream. 


COFFEE  EGG. 

As  coflFee  cream  makes  a  refreshing  drink,  it  can  be  readily 
appreciated  that  coffee  egg  will  prove  to  be  a  hearty,  nourish- 
ing and  stimulating  beverage. 

Break  into  a  shaker  a  fresh  egg,  add  lyi  ounces  of  coffee  syrup, 
a  little  shaved  ice,  an  ounce  sweet  cream,  shake  thoroughly  and  strain. 
Add  sufficient  soda  to  fill  glass  and  then  toss  the  drink  from  shaker 
to  glass. 

EGG  PHOSPHATE. 

Put  some  cracked  ice  into  a  shaker,  break  in  a  fresh  egg,  add 
an  ounce  of  American  orange  syrup  and  a  dash  of  phosphate. 

Shake  well;  then  strain  into  a  soda  glass.  Draw  a  fine  stream  to 
make  the  drink  creamy,  then  pour  back  and  forth  from  the  shaker  to 
the  glass.     Sprinkle  the  top  with  grated  nutmeg  and  serve  with  a  straw. 

Egg  phosphates  can  also  be  served  with  claret,  lemon, 
syrups,  a  mixture  of  lemon  and  orange,  or  any  specially  pre- 
pared syrup. 

Some  use  a  dash  of  Angostura  bitters  or  a  teaspoonful  of 
rum  to  give  flavor. 

ORANGE   PHOSPHATE. 

Orange  is  the  leader  of  all  phosphate  drinks  and  cannot 
be  served  too  good  or  too  cold. 

There  now  comes  a  preparation  of  orange  made  direct 
from  the  peel  which,  though  new,  is  well  liked  by  the  trade. 
We  also  give  formula  for  making  orange  syfup  fresh  from 
the  fruit. 

ORANGE    SYKUP. 

Orange,  juice  and  grated  peel  of 12. 

Sugar 54  pound. 

Syrup ." lyi  gallons. 

Grate  the  peel  of  the  oranges,  run  in  a  mortar  with  '/i  pound  sugar. 
Squeeze  and  add  the  juice  and  let  stand  2  hours.  Strain  through  a 
cloth  and  wash  with  the  syrup  by  straining  through  the  same  cloth. 
Agitate  thoroughly. 

Draw  IJ^  ounces  of  this  syrup  in  a  glass,  add  a  dash  of 
phosphate,  draw  solid  soda  in  another  glass,  pour  into  first 
glass  and  serve.  Some  dispensers  use  shaved  ice,  but  we 
think  that  the  presence  of  ice  in  the  drink  takes  the  gas  out 
of  the  soda. 

LEMON   PHOSPHATE. 

There  is  no  phosphate  drink  that  is  better  than  a  good 
lemon  phosphate,  and  there  is  no  drink  that  you  get  oftener 
of  a  poor  quality  at  the  soda  fountain.  If  you  will  take 
pains  to  make  it  good  and  serve  it  right,  it  will  become  one 
of  the  largest  sellers  of  all  the  phosphate  drinks  at  your 
fountain. 

Good  lemon  concentrated  syrup  is  usually  perfectly  satis- 
factory. 

There  is  a  preparation  of  lemon  made  direct  from  the 
peel  which,  though  new,  is  well  liked  by  the  trade;  we  also 
give  formula  for  making  lemon  syrup  fresh  from  the  fruit. 

LEMON    SYRUP. 

Lemon,  juice  and  grated  peel  of 12. 

Sugar   yi   pound. 

Syrup  lyi  gallons. 

Grate  the  peel  of  the  lemons,  run  in  a  mortar  with  %  pound  sugar, 
squeeze  and  add  the  juice,  and  let  stand  2  hours.  Strain  through  a 
cloth  and  wash  with  the  syrup  by  straining  through  the  same  cloth. 
Agitate  thoroughly. 

Draw  IJ^  ounces  of  this  syrup  in  a  glass,  add  a  dash  of 
phosphate,  draw  solid  soda  in  another  glass,  pour  into  first 
glass  and  serve.  Some  people  use  shaved  ice,  but,  as  men- 
tioned in  connection  with  orange  phosphate,  we  think  that 
the  presence  of  the  ice  in  the  drink  takes  the  gas  out  of  the 
soda. 
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BUSINESS  HINTS. 


bedecked  with  post-cards,  another  with  packages  of  flower 
seeds.  The  castle  walls  were  puffed  with  green  cheese-cloth 
and  were  much  more  effective  than  the  accompanying  repro- 
duction would  indicate.     The  floor  of  the  window  was  also 


A  Merchants'  Carnival. — 

The  young  lady  seen  in  the  accompanying  half-tone  is 
Miss  Ray  of  Butler,  Mo.,  who  represented  C.  W.  Hess  in  a 
merchants'  carnival  recently  held  in  that  city. 

"On  the  21st  of  January,"  writes  Mr.  Hess,  "one  of  our 
churches  gave  a  merchants'  carnival  at  the  opera  house. 
Thirty-five  firms  took  part  and  each  was  represented  by  a 
young  lady  who  by  her  costume  or  in  other  ways  advertised 
some  line  of  goods  or  a  particular  firm.  Since  we  sell  cut 
flowers,  Lowney's  candy,  and  Eastman's  kodaks  as  side-lines 
our  representative  at  the  carnival  carried  these  goods  con- 
spicuously. 

"E^ch  lady  appeared  on  the  stage  alone  following  a  large 


Miss  Ray  representing  Mr.  Hess  at  the  carnival.  A  camera  hung  from 
her  left  shoulder,  a  package  and  sign  of  Lowney's  chocolates  were  sus- 
pended from  her  waist,  while  she  carried  a  bouquet  of  flowers  in  the  left 
hand. 

figure  eight  on  the  floor,  keeping  step  to  the  music  while  at 
the  same  time  a  searchlight  was  thrown  on  her.  She  would 
then  leave  the  stage  and  another  would  follow.  Later  all 
appeared  on  the  stage  in  a  number  of  drills, 

"There  were  also  elocutionary,  vocal  and  instrumental 
numbers  on  the  programme  which  made  a  very  pleasing 
evening's  entertainment.  A  large  audience  was  present  and 
thoroughly  enjoyed  themselves.  We  did  not  win  the  prize, 
but  received  many  compliments  on  the  way  Miss  Ray  did  her 
part.     I  found  it  a  splendid  ad." 

Castles  in  the  Window. — 

Two  miniature  castles  appeared  not  long  ago  in  the  win- 
dows of  Ivey's  Pharmacy,  in  Mineral  Point,  Wis.     One  was 


puffed  to  match.  George  A.  Skelly,  who  submitted  the  photo- 
graph of  the  trim,  expressed  the  opinion  that  the  castles 
would  lend  themselves  to  the  display  of  many  other  articles. 

Some  Spring  Sellers. — 

Druggists  sell  many  of  the  useful  and  helpful  articles  that 
are  used  in  the  spring  to  clean  house.  Here  is  a  list  of  them 
taken  from  a  newspaper  advertisement  of  Owen  Raymo,  of 
Wayne,  Mich. : 

Scrub  brushes,  6  and  10  cents. 

Sponges,  10  to  40  cents. 

Concentrated  lye,  10  cents. 

Borax,  packages,  5,  10,  16  cents. 

Varnish  stains,  8  shades,  16  to  60  cents. 

Whitewash  brushes,  16  to  76  cents. 

Paint  brushes,  10  cents  to  $1.25. 

Wall-paper  cleaner,  cans,  10  cents. 

Screen  paint,  16  to  50  cents. 

Floor  paints,  porch  paints,  dry  paints. 

Wall-paper,  sold  by  samples  only. 

Moth  balls,  a  package,  5  cents. 

Moth  powder,  a  can,  15  cents. 

Bug  poison,  per  pint,  50  cents. 

Small  cans  oi  paint  for  small  jobs,  10,  15,  20,  25  cents. 

Then  we  have  varnish  for  your  woodwork,  furniture  or  floor,  enamel 
paints,  bath-tub  enamel,  aluminum  paints,  and  a  complete  stock  of 
alabastine. 

Mr.  Raymo  had  reprints  struck  off  and  enclosed  them  in 

packages  leaving  the  counter. 

Pretty  Packages  Sell  Goods.— 

Mama  Moore,  of  the  Long-Critchfield  Corporation,  writ- 
ing in  the  Signs  of  The  Times,  gives  some  straight  talk  to 
manufacturers  who  sell  goods  to  women.    To  quote: 

"The  kind  of  woman  whose  toilet  is  a  joy  to  her  and  to 
everybody  who  looks  at  her — the  kind  of  woman  that  you  like 
to  invite  out  to  dinner  with  you,  or  have  at  your  side  when 
you  meet  your  friends  in  the  street — that  kind  of  a  woman 
sits  in  front  of  her  toilet  table  and  makes  the  most  of  every 
blessed  accessory  on  it.  And  she  is  quite  right  in  wanting 
to  have  pretty,  dainty  little  jars  and  fussiness  scattered 
around  in  front  of  her.  They're  an  inspiration.  I  tell  you, 
the  real  woman  wants  good  cold  cream  plus  a  pretty  jar. 
So  the  man  who  has  the  cold  cream  for  sale  will  do  well  to 
remember  that  he  may  be  able  to  cut  down  his  advertising 
expenses  if  he  bears  that  point  of  appeal  in  mind." 
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PRACTICAL  PHARMACY. 


Which  is  Preferable— U.  S.  P,  or  N.  F.  Tincture  of  Iron?— 

Prof.  E,  A.  Ruddiman,  in  a  paper  read  before  the  last 
annual  meeting  of  the  Tennessee  Pharmaceutical  Association, 
dwelt  on  the  comparative  merits  of  the  N.  F.  and  U.  S.  P. 
tinctures  of  iron.    To  quote: 

"The  N.  F.  tincture  is  made  by  mixing  a  solution  of  ferric 
chloride  with  a  solution  of  sodium  citrate  and  adding  alcohol. 
A  precipitate  of  sodium  chloride  results  and  is  filtered  out. 
The  tincture  has  a  green  color  and  probably  contains  a  double 
compound  of  sodioferric  citrochloride.  It  is  of  the  same 
iron  strength  as  the  official  tincture  of  iron,  but  is  much 
weaker  in  alcohol.  It  takes  but  a  few  days  at  the  most  to 
make  it,  whereas  the  official  tincture  takes  three  months. 

"This  is  a  preparation  that  deserves  more  attention  than  it 
gets.  In  many  prescriptions  it  may  well  replace  the  official 
tincture.  Tincture  of  iron  is  usually  prescribed  in  combina- 
tion with  other  agents'  many  of  which  give  precipitates  with 
the  iron.  Many  of  these  precipitations  can  be  avoided  by 
using  the  tincture  of  ferric  citrochloride. 

"Sodium  salicylate  in  more  than  small  proportions  gives 
a  dark-red,  sticky  mass  with  the  U.  S.  P.  tincture,  but  a  clear 
deep-red  solution  with  the  N.  F.  tincture.  An  excess  of  a 
carbonate,  a  hydroxide,  a  phosphate  as  compound  solution  of 
sodium  phosphate,  a  benzoate,  a  hypophosphite,  an  arsenate, 
an  arsenite  as  Fowler's  solution,  gives  a  precipitate  with 
tincture  of  ferric  chloride,  but  not  with  the  tincture  of  the 
citrochloride  of  iron. 

"An  iodide  is  decomposed  at  once  by  the  tincture  of  iron, 
liberating  iodine  and  reducing  the  iron  to  the  ferrous  condi- 
tion, but  with  the  citrochloride  of  iron  no  iodine  is  Hberated 
for  several  days  and  any  iodine  that  is  set  free  then  may  be 
due  to  the  oxidizing  effect  of  the  air  upon  the  hydriodic  acid 
which  may  be  formed.  Mucilage  of  acacia  is  not  gelatinized 
by  the  citrochloride  as  it  is  by  the  chloride  of  iron. 

"Many  colors  are  produced  by  the  action  of  different 
agents  on  ferric  chloride  which  are  not  given  by  these  agents 
with  the  citrochloride  of  iron.  Antipyrin  gives  a  deep-red 
color  with  ferric  chloride,  but  there  is  no  red  with  the  citro- 
chloride. The  same  is  true  of  acetates  in  nearly  neutral  solu- 
tions. A  fresh  tincture  of  guaiac  will  give  a  blue  to  a  green 
color  with  the  official  tincture,  but  practically  no  change  with 
the  N.  F.  tincture.  The  violet  blue  of  dilute  solutions  of 
phenol  and  iron  is  not  formed  when  the  citrochloride  is  used. 

"The  tincture  of  the  citrochloride  of  iron  should  not  be 
used  in  prescriptions  where  large  amounts  of  quinine  sulphate 
are  called  for  as  a  precipitate  or  mass  is  liable  to  be  formed. 
This  is  due  to  the  citrate  and  not  the  iron.  The  elixir  of 
iron,  quinine  and  strychnine  N.  F.  contains  the  citrochloride  of . 
iron  and  quinine  hydrochloride  and  is  clear. 

"I  would  suggest,"  continued  Professor  Ruddiman,  "the 
recognition  of  both  tinctures  in  the  new  Pharmacopoeia  were 
it  not  for  the  difference  in  colors  produced  by  the  two  tinc- 
tures. A  patient  having  a  prescription  filled  with  one  tinc- 
ture and  refilled  with  the  other  tincture  would  naturally  think 
that  an  error  had  been  made.  On  account  of  the  tincture  of 
citrochloride  being  so  much  less  likely  to  produce  precipita- 


tion or  coloration,  and  because  it  is  so  quickly  made  as  com- 
pared with  the  official  tincture,  and  because  its  taste  is  less 
styptic,  this  tincture  should  replace  the  one  now  official." 

Aromatic  Chocolate  Elixir. — 

Professor  Wilbur  L.  Scoville,  a  member  of  the  N.  F.  Re- 
vision Committee,  has  recommended  the  addition  of  an  aro- 
matic chocolate  elixir  to  the  National  Formulary.  The 
formula  is  presented  in  two  versions,  the  proportions  varying 
somewhat  in  each  instance : 

A  B 

Cooking   chocolate 60.      Gm.  50.        Gm. 

Sugar   250.      Gm.  250.        Gm. 

Alcohol   126.      Cc.  125.        Co. 

Tinct.  vanillin  CO 10.      Cc.  10.        Cc. 

Oil  of  orange 1.0    Cc.  0.25    Cc. 

Oil  of  peppermint,  best 0.15    Cc. 

Oil  of  anise 0.05  Cc.  0.012  Cc. 

Oil   of   coriander 0.05  Cc.  0.012  Cc. 

Oil  of  caraway 0.05  Cc.  0.012  Cc. 

Oil  of  Ceylon  cinnamon 0.05  Cc.  0.012  Cc. 

Cumarin   0.03  Gm.  0.008  Gm. 

Water,    to    make 1000.00  Cc.  1000.000  Cc. 

Mix  the  chocolate  and  sugar,  add  700  Cc.  of  water  and  boil  five 
minutes.  Allow  the  solution  to  become  cold,  then  strain,  and  pass 
enough  water  through  the  strainer  to  make  860  Cc.  Dissolve  the  oils, 
cumarin,  and  tincture  in  the  alcohol,  add  to  the  chocolate  mixture,  and 
make  up  to  1000  Cc.  Filter  through  a  little  magnesium  carbonate  to 
clarify. 

Testing  Sulphurous  Acid.— 

In  a  paper  read  before  the  last  annual  meeting  of  the 
Maryland  Pharmaceutical  Association,  H.  A.  B.  Dunning 
gave  a  very  simple  test  for  sulphurous  acid.  If  five  decigrams 
of  iodine  are  accurately  weighed  and  dissolved  in  a  solution 
of  potassium  iodide,  it  should  be  completely  decolorized  by 
sulphurous  acid.  In  this  way  it  is  possible  to  guard  against 
dispensing  an  acid  of  improper  strength. 


The  Customer:  When  I  bought  a  car  from  you  a  few 
weeks  ago  you  said  you  would  be  willing  to  supply  a  new 
part  if  I  broke  anything. 

The  Motor  Agent :  Certainly,  sir.  What  can  I  have  the 
pleasure  of  providing  you  with? 

The  Customer:  I  want  a  pair  of  new  ankles,  a  floating 
rib,  a  left  eye,  three  yards  of  cuticle,  a  box  of  assorted 
finger-nails,  four  molars,  two  bicuspids,  and  a  funny  bone. — 
The  Sketch. 


The  Store  and  Building  of  a  Milwaukee  Druggist.— This  neat 
structure  is  owned  by  George  L.  Baldauf,  Secretary  and  Treasurer  of  the 
Baldauf  Drug  Co..  located  at  the  corner  of  35th  Street  and  North  Avenue 
in  Milwaukee,  Wisconsin.    Mr.  Baldauf  has  his  residence  above  the  store. 
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QUERIES. 


Ivfortnation  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  be/ore  the  15th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Mosquito  Preventives. 

J.  V.  C. — One  of  the  peculiarities  of  men  is  the  thought 
that  they  can  put  down  mosquitoes.  There  is  no  harm,  how- 
ever, in  our  supplying  a  fumigator  which  is  intended  to  make 
these  insects  migrate : 

Powdered  charcoal   10  ouncei. 

Potassium  nitrate   9  ounces. 

Benzoin   4  ounces. 

Hard  tolu  balsam 2  ounces. 

Insect  powder   4  ounces. 

Tragacanth  mucilage q.  s. 

Make  into  a  stiff  paste  with  the  mucilage,  and  form  into  cones 
weighing  about  one  drachm  each. 

An  effective  mosquito  oil  for  keeping  flies  and  mosquitoes 
off  horses  is  the  following: 

Carbolic   acid 2  fluidounces. 

Oil  of  pennyroyal 4  fluidounces. 

Spirit  of  camphor 4  fluidounces. 

Oil  of  tar 8  fluidounces. 

Glycerin 4  fluidounces. 

Lard   oil 8  fluidounces. 

A  lotion  may  be  used  as  an  application  to  the  skin  to  pre- 
vent the  attacks  of  mosquitoes: 


Oil  of  eucalyptus lyi  fluidounces. 

Acetic    ether 6  fluidrachms. 

Cologne   water 6  fluidounces. 

Tincture  of  insect  powder  (1  in  5)  7}4   fluidounces. 

This   mosquito   essence   may   also   be   sprayed   about   the 
room  to  destroy  or  expel  mosquitoes. 


A  Mathematical  Problem. 

A.  J.  L.  recently  dispensed  a  prescription  that  made  him 
do  some  figuring.  A  customer  came  in  with  a  bottle  con- 
taining a  half-ounce  of  fat  oil  and  asked  that  it  be  used  up 
in  a  mixture  of  the  following  formula: 

Fat  oil 1-3 

Copaiba    ^ 1-3 

Oil  of  cloves 1-8 

Oil  of  lavender 1-6 

A  little  discussion  arose  as  to  how  one  might  figure  out 
VA  ounces  of  the  compound,  as  he  would  have  to  do  to  pre- 
serve the  proportions.     Finally  it  was  dispensed  as  follows: 

Fat   oil J4  ounce. 

Copaiba   J4  ounce. 

Oil  of  cloves 2  drachms. 

Oil  of  lavender 2  drachms. 

Correct!  A  third  is  equal  to  two-sixths.  Since  a  half 
ounce  is  twice  four  drachms  the  ratio  is  preserved.  More- 
over the  quantity  is  correct,  just  V/2  ounces  as  called  for. 


Purifying  Water. 

S.  P.  asks  what  proportion  of  potassium  permanganate 
should  be  used  to  purify  rain  water  for  drinking  purposes. 

We  suggest  adding  just  enough  potassium  permanganate 
to  impart  a  tinge  of  pink.  On  standing  the  color  will  dis- 
appear. 

Water   is   sometimes   purified  by  sprinkling  in  powdered 


Not  Cook's  Tourists.  But  A.  Ph.  A.  TKAVBLiss.-This  photograph  was  taken  by  Azor  Thurston,  of  Grand  Rapids.  Ohio,  and  shows  some  of  the 
A.  Ph.  A.  party  as  they  were  traveling  through  Yosemite  Park  last  August  after  attending  the  Los  Angeles  meeting.  The  three  ladies  in  front  are 
Miss  Elsie  B.  Remington.  Mrs.  Azor  Thurston,  and  Mrs.  H.  M.  Whelpley.  The  men,  reading  from  the  left,  are  Dr.  H.  M.  Whelpley  of  St.  Louis 
(the  next  figure  is  unknown  to  us),  Prof.  J.  P.  Remington  of  Philadelphia,  Prof.  James  H.  Beal  of  Scio.  O..  Dr.  Julius  A.  Koch  of  Pittsburg,  John  G. 
Godding  of  Boston.  Dr.  Otto  F.  Claus  of  St.  Louis,  and  Dr.  George  F.  Payne  of  Atlanta.  After  leaving  Los  Angeles  the  A.  Ph.  A.  membership  split 
up  into  different  parties  and  had  the  time  of  its  life  in  visiting  interesting  scenes  on  the  coast  and  throughout  the  west.  Most  of  the  people  in  this 
snapshot  went  up  to  the  Seattle  Exposition  and  came  back  home  through  the  Canadian  Rockies. 
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alum  in  the  proportion  of  a  tablespoonful  to  10  gallons. 
Stir  well  and  all  impurities  will  be  sent  to  the  bottom  in  a 
few  hours. 

Filtering  through  sand  is  often  effective.  Two  layers  of 
sand  separated  by  a  layer  of  charcoal  and  set  at  the  bottom 
of  a  barrel  just  above  the  faucet  represent  an  inexpensive 
contrivance  for  filtering  water. 


T. 


Cleaning  Copper. 
"V.   C. — The   following  compounds  are  used   to  clean 


Aromatic  Castor  Oil. 
A.  J.  K— In  a  paper  read  before  the  New  Jersey  Pharma- 
ceutical Association,  Prof.  P.  E.  Hommell  described  the 
various  modes  of  administering  castor  oil  to  make  it  palatable. 
After  considerable  experimentation  he  had  found  that  the 
following  formula  yielded  a  preparation  which  was  about  all 
that  could  be  desired  as  a  palatable  and  transparent  product: 

Castor  oil 4  ounces. 

Saccharin 1  grain. 

Oil  of  anise 8  drops. 

Alcohol   1  drachm. 

Dissolve  the  saccharin  in  the  alcohol  by  the  aid  of  gentle  heat,  and 
add  the  oil  of  anise;  then  agitate  this  mixture  well  with  the  castor  oil. 

Innumerable  other  formulas  have  appeared  in  the  Bulletin 
from  time  to  time.     See  the  annual  indexes  in  the  December 


Rendering  Corks  Impermeable  to  Glycerinated  Fluids. 

C.  J.  H.  is  putting  up  a  preparation  that  contains  a  large 
amount  of  glycerin.  The  solvent  comes  through  the  cork 
and  Mr.  H.  wants  to  know  something  that  will  overcome  this 
when  put  on  the  cork.  He  has  tried  paraffin,  but  it  does  not 
hold.     Try  the  following  formula: 

Water   24  ounces. 

White  glue 16  ounces. 

Oxide  of  zinc 1  ounce. 

Precipitated    chalk 1  ounce. 

Dry  white  lead 1  ounce. 

Glycerin    2  ounces. 

Mix  glue  in  water.  Make  a  paste  of  the  last  four  ingredients  by 
rubbing  them  into  a  cream.  Then  stir  them  through  the  liquid  glue 
whilst  the  glue  is  heated  and  about  the  consistency  of  syrup,  and  stir 
thoroughly.  It  is  then  ready  to  use  and  can  be  tinted  or  colored  any 
shade  by  adding  aniline.  You  get  rich  antique  bronze  colors  by  first 
adding  a  little  aluminum  bronze,  just  a  little,  and  then  adding  aniline 
to  the  shade  desired.  This  wax  must  in  all  cases  be  used  warm,  and 
can  be  reheated  any  number  of  times  in  a  body. 


Preserving  Milk. 

H.  N.  &  Co.  want  a  formula  for  preserving  milk  and 
cream. 

Most  States  prohibit  the  use  of  any  preservative  in  milk  or 
cream.  Wherever  such  an  agent  is  employed,  it  is  done  sur- 
reptitiously. Formaldehyde  is  sometimes  used  for  the  pur- 
pose, but  its  presence  in  milk  or  cream  is  harmful.  The  only 
proper  way  to  prolong  the  sweetness  of  milk  and  cream  lies 
in  pasteurization.  To  add  chemical  preservatives  is  objec- 
tionable for  several  reasons. 


Refining  Cottonseed  Oil. 
L.  O.  D. — Cottonseed  oil  is  first  clarified  by  boiling  it 
with  water  to  separate  the  mucilage,  then  heating  it  with  a 
weak  solution  of  sodium  hydroxide,  which  combines  with 
the  coloring  matter  and  saponifies  a  part  of  the  oil.  The 
mixture  becomes  filled  with  black  flecks,  which  deposit  on 
standing  and  leave  the  oil  but  slightly  colored.  The  loss  in 
refining  is  usually  from  4  to  7J^  per  cent,  but  occasionally 
amounts  to  12  or  15. 


copper : 
(1) 

(2) 


(3) 


(4) 


Use  Armenian  bole  mixed  to  a  paste  with  oleic  acid. 

Rottenstone    1  part. 

Iron  subcarbonate 8  parts. 

Lard  oil a  sufficient  quantity. 

Iron    oxide 10  parts. 

Pumice  stone 32  parts. 

Oleic  acid a  sufficient  quantity. 

Soap,   cut  fine 1«  parts. 

Precipitated   chalk 2  parts. 

Jewelers'  rouge 1  part. 

Cream  of  tartar 1  part. 

Magnesium  carbonate 1  part. 

Water a  sufficient  quantity. 

Before  smearing  any  of  these  polishes  over  a  copper  cof- 
fee percolator,  it  would  be  well  to  try  it  on  a  separate  piece 
of  copper  or  on  a  small  part  of  the  percolator. 


Erosive  Soap. 
L.  A.  S. — To  remove  stains  and  grease  from  clothing  try 
the  following  mixture:  Two  pounds  of  good  Castile  soap, 
y2  pound  of  carbonate  of  potash,  dissolved  in  J^  pint  of  hot 
water.  Cut  the  soap  in  thin  slices,  boil  it  with  the  potash 
until  it  is  thick  enough  to  mold  into  cakes;  add  alcohol  14 
ounce;  camphor,  ^2  ounce;  hartshorn,  ^  ounce;  and  color 
with  J^  ounce  of  pulverized  charcoal. 


Stove  Polish. 
L.  A.  S.— The  following  mixture  is  said  to  give  excellent 
results : 

Ceresin   12  parts. 

Japan  wax 10  parts. 

Turpentine  oil 100  parts. 

Lampblack,  best   12  parts. 

Graphite,  levigated   10  parts. 

Melt  the  ceresin  and  wax  together,  remove  from  the  fire,  and  when 
half  cooled  off  add  and  stir  in  the  graphite  and  lampblack,  previously 
mixed  with  the  turpentine. 


An  Impracticable  Mixture. 
W.  R.  M.  wants  to  know  whether  the  following  prescrip- 
tion can  be  compounded  in  a  way  that  will  produce  a  per- 
fectly clear  solution: 

Corrosive    sublimate 1  ounce. 

Camphor    gum ;1  ounce. 

Alcohol    1  ounce. 

Turpentine,  enough  to  make 16  ounces. 

This  mixture  looks  impracticable  to  us. 


A  Bunion  Remedy. 
D.  S.  wants  a  formula  for  a  good  bunion  remedy,  one  that 
will  alleviate  the  pain  in  the  toe-joint.     The  following  paint 
has  been  recommended: 

Carbolic    acid 2  fluidrachms. 

Tincture  of  iodine 2  fluidrachms. 

Glycerin  2  fluidrachms. 

To  be  applied  with  a  camel's-hair  pencil  every  day. 


Volatile  Oils. 

C.  J.  S. — 'An  excellent  book  on  volatile  oils  is  that  of 
Gildemeister  and  Hoffman,  translated  by  Edward  Kremers. 
It  is  published  by  the  Pharmaceutical  Review  Publishing  Co., 
of  Milwaukee.  The  subject  of  peppermint  oil  is  fully  treated 
in  this  work. 
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THE  MONTH'S  HISTORY. 


ECHOES  OF  THE 
KECENT  BATTLE. 


As  we  begin  the  preparation  of 
material  for  this  department  of 
the  Bulletin,  we  can  fancy  our 
readers  asking  themselves:  "What  is  new  in  the 
chain-store  situation  and  the  A.  D.  S.  and  A.  M.  A. 
imbroglio?"  Taking  up  the  latter  subject  first,  we 
may  say  that  while  a  few  echoes  are  heard  from 
time  to  time  the  dispute  seems  gradually  to  be 
fading  away.  Occasionally,  however,  a  hot  edi- 
torial appears  in  some  medical  journal,  severely 
criticizing  the  A.  D.  S.  and  condemning  its  methods 
and  policies.  Editor  Simmons,  of  the  Journal  of 
the  A.  M.  A.,  returned  to  the  attack  a  few  weeks 
ago  with  a  four-page  editorial  discussing  the  whole 


question  of  proprietary  reform,  incidentally  refer- 
ring to  the  A.  D.  S.  in  severe  terms,  and  defending 
himself  personally  against  the  many  charges  which 
have  been  made  against  him  since  the  A.  M.  A. 
began  its  corrective  measures  some  years  ago. 
Apparently  Editor  Simmons  is  unconvinced  by  Mr. 
Goddard's  logic,  and  he  seems  to  be  of  the  same 
opinion  still.  More  recently  he  has  published  a 
bitter  condemnation  of  Mr.  Goddard's  plan  of  sell- 
ing A.  D.  S.  stock  to  physicians,  apparently  for  the 
purpose  of  preventing  its  success. 


A.  D.  S.  STILL 
FIGHTING. 


Those  who  know  Mr.  Goddard 
will  not  be  surprised  to  learn  that 
he  has  kept  up  the  fight  and  that 
he  has  met  thrust  with  thrust.  The  April  issue  of 
the  Voice  of  the  Retail  Druggist  contained  page 
after  page  of  personal  strictures  against  Dr.  Sim- 
mons, of  vigorous  defense  of  the  A.  D.  S.  policies, 
and  of  declarations  that  the  whole  A.  M.  A.  attack 
was  fundamentally  inspired  by  "certain  proprietary 
interests." 

In  the  meantime  the  Atlanta  Druggists'  Associa- 
tion has  adopted  a  series  of  strong  resolutions 
declaring  that  the  N.  A.  R.  D.  should  in  no  wise  be 
held  an  ally  of  the  A.  D.  S.,  and  that  the  charges  to 
the  contrary  made  by  the  Journal  of  the  A.  M.  A. 
were  "untrue,  unjust,  and  without  foundation."  It 
is  also  declared  in  the  resolutions  that  the  editorial 
in  the  Journal  of  the  A.  M.  A.  was  "written  in  a 
spirit  of  selfishness  and  personal  spite  and  that  it  in 
no  particular  represents  the  sentiments  of  the  mem- 
bers of  the  American  Medical  Association." 

Finally,  the  Atlanta  druggists  took  occasion  to 
rap  the  knuckles  of  the  P.  A.  R.  D.  for  seceding 
from  the  national  organization,  which  reminds  us 
that  the  Philadelphia  people  have  gotten  rather 
touchy  over  the  criticism  which  has  been  hurled  at 
them  and  have  indignantly  defended  themselves  at 
several  recent  meetings. 
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Turning  now  to  the  chain-store 
••TWJST"*T^LK  developments,  it  will  be  recalled 
that  we  devoted  a  good  deal  of 
space  to  the  subject  last  month.  We  had  more  or 
less  to  say  about  the  ridiculous  newspaper  rumors 
regarding  the  formation  of  a  big  drug-store  trust. 
Here  is  a  sample  of  some  of  this  newspaper  talk — 
an  editorial  paragraph  clipped  from  one  of  the  New 
York  papers : 

Now  comes  the  drug  trust,  an  infant  yet,  but  a  lusty  baby 
octopus,  and  one  that  promises  to  grow  like  a  weed.  To  put 
it  more  accurately,  the  new  trust  is  twins,  but  the  probability 
is  that  the  twinship  will  some  day  dissolve  and  one  well- 
developed  monster  will  take  its  place.  The  Standard  Oil 
Company  is  the  father  of  the  twins  and  the  American  Tobacco 
Company  is  said  to  represent  the  maternal  relation.  Just  now 
the  concerns  are  organized  under  a  variety  of  names.  In 
New  York  City  the  Riker  Company  is  playing  an  engagement 
as  one  of  the  babes  and  the  Hegeman  Company  as  the  other. 
In  smaller  cities  one  of  the  youngsters  masquerades  under 
the  cognomen  of  Jayne  and  in  others  as  Cahoon-Lyon.  Far- 
sighted  people  who  have  been  closely  in  touch  with  the  drug 
trade  say  the  whole  bunch  will  some  day  blossom  out  as  the 
American  National  or  Amalgamated  Drug  Company,  and, 
inheriting  the  qualities  of  its  father,  the  oil  trust,  and  its 
mother,  the  tobacco  trust,  will  put  the  independent  druggists 
out  of  business. 

*  *  * 

This  is  of  course  all  sheer  non- 
DON'T  WORRY!  scnsc.  The  question  of  possible 
relationship  between  these  several 
corporations  was  discussed  by  us  last  month,  and  it 
is  scarcely  necessary  to  go  over  the  whole  field  again. 
Before  leaving  this  phase  of  the  topic,  however,  we 
might  repeat  our  belief  that  the  formation  of  no 
"Amalgamated  Drug  Company"  is  impending,  and 
that  no  huge  chain  of  drug  stores  spreading  octopus- 
like over  the  country  need  be  feared — at  least  for  a 
century  or  two  to  come.  None  of  these  chain-store 
groups  is  developing  with  any  great  degree  of  rap- 
idity, and  so  far  they  have  all  confined  their  opera- 
tions to  the  large  cities  in  the  East.  There  is  no 
evidence  that  they  will  spread  like  wild-fire  over 
adjacent  territory,  and  in  fact  economic  laws  forbid 
any  such  radical  development. 

In  the  meantime  it  is  reported  that  Mr.  Goddard 
will  try  out  his  scheme  of  a  defensive  chain  on  an 
experimental  basis  in  New  York  City.  A  store 
which  strong  competition  has  made  a  losing  venture 
will  be  taken  over  and  the  resources  of  the  A.  D.  S. 
will  be  utilized  in  an  effort  to  bring  it  on  its  feet  and 
make  it  a  profit-earner.  If  the  plan  is  successful,  it 
will  be  carried  out  in  other  places. 


Mr.  Goddard's  original  plan  of  taking  the  initia- 
tive and  of  creating  a  large  chain  of  drug  stores 
throughout  the  country  was  disapproved  by  the 
stockholders,  and  instead  of  that  the  purely  defen- 
sive method  will  be  followed  of  picking  up  and 
rescuing  a  store  here  and  there  which  has  been  ren- 
dered unprofitable  by  the  strong  competition  of  the 
chain-store  groups  or  of  the  big  single  retailers. 


RIKER  AND 

LIGGETT 
TROUBLES. 


During  all  this  time  the  Riker  and 
Liggett  interests  are  continuing 
their  legal  warfare  against  one 
another.  In  the  light  of  these  developments  it  seems 
absurd  to  assert  that  the  two  groups  are  merely 
auxiliaries  of  the  tobacco  trust.  In  a  recent  inter- 
view, John  B.  Cobb,  president  of  the  William  B. 
Riker  &  Son  Co.,  declared  positively  that  there 
would  be  no  amalgamation  between  his  concern  and 
any  other  drug-store  corporation  and  that  all  talk  to 
the  contrary  was  mere  bosh.  He  added  that  since 
there  were  now  but  thirty  Riker  stores,  which  it  had 
taken  six  or  seven  years  to  establish,  it  was  rather 
foolish  to  talk  about  the  formation  of  a  monopoly  of 
the  retail  drug  trade  of  the  country. 

Mr.  Cobb's  effort  to  get  the  stockholders  of  the 
United  Drug  Co.  to  revoke  the  sale  some  months 
ago  of  twenty-four  stores  to  the  Louis  K.  Liggett 
Co.  proved  a  failure,  and  it  is  now  asserted  that  he 
will  take  the  matter  into  the  courts.  Our  readers 
are  familiar  with  his  contention  that  Mr.  Liggett  got 
the  properties  at  too  small  a  figure.  The  other 
scrap  between  these  two  interests,  that  involving  the 
agency  of  the  Rexall  goods  for  New  York  and 
Boston,  is  still  in  the  courts  also. 

Meanwhile  the  Jacobs  bill  in  the  New  York  legis- 
lature, designed  to  prevent  corporations  from  own- 
ing and  conducting  drug  stores,  and  consequently  to 
head  off  the  chain-store  movement,  is  still  being 
discussed  by  the  pharmaceutical  associations  in  New 
York  City,  but  we  cannot  believe  that  the  measure 
will  be  taken  seriously  by  the  legislature  itself. 


COCAINE 
EXPOSURES  IN 
PHILADELPHIA. 


In  many  respects  the  most  sensa 
tional  development  of  the  past  few 
weeks  has  been  the  remarkable 
warfare  which  is  being  conducted  against  the  cocaine 
traffic  in  Philadelphia  by  the  Pennsylvania  State 
Board  of  Pharmacy.     Christopher  Koch,  vice-presi- 
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dent  of  the  Board,  has  taken  charge  of  the  campaign 
and  has  won  the  plaudits  of  everybody  interested  in 
this  salutary  reform.  Gov.  Stewart  has  declared 
that  "this  is  among  the  best  things  done  during  my 
administration."  Samuel  M.  Clement,  Jr.,  an 
attorney,  has  become  so  interested  as  to  give  his 
services  free,  and  is  sure  of  winning  a  large  measure 
of  the  approval  showered  upon  Mr.  Koch.  The 
P.  A.  R.  D.  has  passed  a  series  of  strong  resolutions 
upholding  Messrs.  Koch  and  Clement,  promising 
every  last  measure  of  cooperation,  and  declaring 
that  the  cocaine  traffic  ought  to  be  wiped  out  at  any 
cost. 

From  a  newspaper  despatch  we  observe,  too,  that 
the  matter  has  even  been  taken  up  with  President 
Taft  by  Professor  Remington,  the  Professor's  pur- 
pose evidently  being  to  advocate  the  passage  of  one 
of  the  interstate  narcotic  measures  now  before  Con- 
gress. For  until  the  interstate  sale  of  narcotics  for 
illegitimate  purposes  has  been  outlawed,  the  various 
State  measures  are  more  or  less  futile. 


THE  DHUG  SOLD  ^  shocking  thing  about  the  Phila- 
To  SCHOOL.  delphia  exposures  is  that  cocaine 
CHiLosEN.  Y\2iS  bceu  sold  in  astonishing  quan- 
tities to  schoolchildren,  a  fact  which  has  aroused 
the  indignation  of  the  entire  community.  It  has 
even  been  asserted  that  there  is  a  "syndicate"  con- 
trolling the  traffic  and  having  it  organi2?ed  as  a 
definite  business.  All  sorts  of  rumors  have  been 
floating  about  as  to  the  wholesale  and  retail  drug- 
gists who  are  involved,  but  it  remains  to  be  seen  how 
many  of  these  will  prove  to  be  true. 

One  jobbing  house  is  said  to  be  furnishing  the 
drug  knowing  that  it  is  put  to  nefarious  purposes, 
although  Mr.  Koch  is  on  record  as  saying  that  the 
names  of  one  or  two  other  houses  have  been  unjustly 
and  unfairly  brought  into  the  affair.  Something 
like  fifteen  or  twenty  druggists  have  been  arrested 
and  at  the  present  writing  are  out  on  bail.  In  addi- 
tion to  this,  a  number  of  negroes  and  others  are 
under  prosecution  for  selling  cocaine  on  the  street  to 
schoolchildren  and  adults,  and  apparently  one  or 
two  questionable  houses  have  been  used  as  head- 
quarters-to  carry  on  the  traffic.  The  police  author- 
ities are  anxious  to  cooperate  in  rooting  out  the  evil, 
and  altogether  it  looks  as  if  a  vast  amount  of  good 
will  be  accomplished  in  Philadelphia  during  the  next 
few  months. 


The  Federal  government  is  secur- 
PROSECLTioNS.  ^"^  ^^^^e  days  an  astonishing 
number  of  judgments  against 
alleged  violators  of  the  food  and  drugs  act. 
"Notices  of  judgment"  pour  into  this  office  daily. 
Most  of  them  refer  to  adulterated  foods,  but  the 
drug  cases  are  quite  numerous  after  all. 

Misbranded  olive  oil  seems  to  be  a  favorite  sub- 
ject. Misbranded  flavoring  extracts  is  another. 
Milk  and  vinegar  bob  up  frequently.  A  pharma- 
ceutical house  was  successfully  prosecuted  for  selling 
laudanum  represented  to  be  of  the  highest  quality, 
whereas  in  fact  it  differed  from  the  U.  S.  P.  strength 
without  stating  the  difference  on  the  label.  A  head- 
ache tablet  was  claimed  to  be  "a  positive  cure  for 
every  form  of  headache  and  neuralgia" — a  state- 
ment declared  by  the  prosecution  to  be  false  and 
misleading. 

Spirit  of  camphor,  indicating  on  the  label  that  it 
was  a  U.  S.  P.  product,  was  found  to  be  14  per  cent 
below  the  standard  of  strength  thereon  d€scribed. 
Turpentine  has  been  found  to  be  misbranded  on 
several  occasions.  Hydrogen  peroxide  was  seized 
in  one  instance  because  the  content  of  acetanilide 
used  as  a  preservative  was  not  stated  on  the  label — 
there  being  nothing  against  the  employment  of  the 
substance,  but  the  point  made  being  that  its  presence 
should  have  been  indicated. 


GOVERNMENT       ^^   ^^^   meantime,    however,   the 

LOSES  government  has  lost  two  or  three 

OCCASIONALLY.     ^^^^^      q^^  ^^^^  involvcd  the  sale 

of  ice  cream.  Some  years  ago  the  Department  of 
Agriculture  at  Washington  set  up  an  arbitrary 
standard  for  this  product,  declaring  that  it  must 
contain  not  less  than  14  per  cent  of  butter  fat,  and 
be  made  of  nothing  but  cream,  sugar  and  a  harmless 
flavoring.  A  police  judge  in  Washington,  passing 
recently  upon  this  point,  threw  the  case  out  of  court 
and  declared  that  the  question  of  what  ice  cream 
should  be  made  of  is  a  matter  of  common  usage  and 
not  of  departmental  regulation.  He  asserted  that 
the  standard  set  up  by  the  Federal  authorities  was 
altogether  too  narrow,  that  it  was  arbitrary,  and 
that  it  had  no  justification  in  the  law  itself. 

Of  course  in  some  States  a  similar  standard  for 
ice  cream  is  written  into  the  statute,  in  which  case 
there  is  no  room  for  difference  of  opinion.  It  was 
declared  in  the  trial  of  this  Washington  case  that 
Dr.  Wiley's  formula  for  ice  cream  was  not  satis- 
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factory  anyway,  and  it  would  look  as  if  we  should 
hear  from  this  question  again. 

Referring  briefly  to  the  "metabolized  cod-liver 
oil"  case  against  the  Waterbury  Chemical  Co.,  we 
may  report  that  Justice  Stafford  of  the  Supreme 
Court  of  the  District  of  Columbia  has  upheld  the 
contention  of  the  prosecution  that  the  product  was 
misbranded  on  the  ground  that  it  did  not  contain 
cod-liver  oil,  anything  that  ever  was  cod-liver  oil,  or 
anything  ever  made  from  cod-liver  oil. 


"COMMITTEE  ON 
DRUG  REFORM." 


While  speaking  of  food  and  drug 
matters,  it  is  of  considerable  im- 
portance that  President  Rusby  of 
the  A.  Ph.  A.  has  appointed  a  Committee  on  Drug 
Reform  comprising  L.  E.  Say  re  of  Lawrence,  Kas., 
chairman,  Albert  Schneider  of  San  Francisco,  and 
E.  V.  Howell  of  Chapel  Hill,  S.  C.  Professor 
Sayre  has  issued  a  circular  letter  outlining  the  pur- 
poses of  the  committee.  Briefly,  these  are  to  bring 
about  a  greater  uniformity  of  food  and  drug  legisla- 
tion and  enforcement  throughout  the  various  States, 
and  to  accomplish  a  larger  degree  of  cooperation 
between  the  State  and  Federal  authorities.  Influence 
will  consequently  be  brought  to  bear  on  State  legis- 
lation and  administration,  and  assistance  will  be 
welcomed  from  any  quarter  whatsoever.  The  com- 
mittee will  doubtless  work  out  some  detailed  recom- 
mendations to  be  submitted  at  the  Richmond  meet- 
ing— plans  which  can  then  be  taken  up  by  future 
committees.  Professor  Sayre  believes  the  American 
Pharmaceutical  Association  should  become  a  great 
clearing  house  for  all  those  who  are  officially  con- 
nected with  the  analysis  of  drugs  and  medicines. 


THE  N.  A.'R.  D. 
IS  ANGRY. 


The  Washington  Convention  will 
be  held  not  many  days  after  this 
issue  of  the  Bulletin  reaches  its 
readers,  and  it  is  scarcely  worth  while  to  say  very 
much  about  the  many  subjects  of  pharmacopoeial 
discussion  which  have  received  so  much  attention 
during  the  last  few  weeks.  Never  before  has  the 
U.  S.  P.  aroused  such  universal  interest,  and  it  is 
apparent  that  the  convention  will  by  long  odds  be 
the  greatest  in  pharmacopoeial  history.  It  seems 
quite  probable  that  notice  will  be  taken  in  some  way 
of  the  keen  disappointment  of  the  N.  A.  R.  D.  in 
failing  to  convince  the  trustees  that  the  organization 
ought  to  be  permitted  to  send  delegates  to  U.  S.  P. 
conventions. 


At  the  trustees'  meeting  when  the  matter  was 
passed  upon,  there  were  only  five  members  present, 
and  it  seems  that  the  approval  of  all  five  was  re- 
quired. Thus  one  or  more  trustees  must  have 
fought  against  N,  A.  R.  D.  representation,  and  the 
N.  A.  R.  D.  people  assert  that  their  defeat  is  an 
outgrowth  of  the  A.  M.  A.  attack  on  the  A.  D.  S. 
and  the  N.  A.  R.  D.  It  may  be  expected  that  the 
question  will  be  reopened  at  the  Washington  con- 
vention, although  it  would  seem  from  the  constitu- 
tion that  even  if  the  vote  favored  the  N.  A.  R.  D.  it 
w^ould  not  be  possible  to  seat  the  delegates  at  this 
particular  convention. 


DR.  RUSBY'S 

STRONG 

ALLEGATIONS. 


While  speaking  of  pharmacopoeial 
matters  it  is  interesting  to  report 
that  something  of  a  sensation  was 
sprung  last  month  by  Dr.  Rusby.  Our  readers  of 
course  know  that  Dr.  Rusby  has  been  serving  during 
the  last  year  or  two  as  a  pharmacognocist  in  the 
government  employ,  particularly  concerning  himself 
with  importations  received  at  New  York  harbor. 
He  declared  that  the  drug  warehouses  at  the  ports 
of  Austria,  Germany,  Holland,  and  other  countries 
were  now  filled  with  crude  drugs  which  had  been 
shipped  to  the  United  States  and  rejected  as  being 
below  the  legal  standard.  He  stated,  furthermore, 
that  he  had  "trustworthy  information"  to  the  effect 
that  the  shippers  were  keeping  these  drugs  in  the 
expectation  that  the  standards  for  them  in  the  next 
United  States  Pharmacopoeia  would  be  lower  and 
that  the  material  could  be  shipped  back  to  this 
country  later  on  without  difficulty.  He  even  went 
so  far  as  to  say  that  certain  "commercial  interests" 
on  this  side  had  given  assurances  to  this  effect,  and 
that  the  pharmacopoeial  revisers  might  therefore 
look  for  a  concerted  effort  in  certain  directions  to 
stultify  the  Pharmacopoeia.  Dr.  Rusby's  printed 
statement  was  little  less  than  sensational  in  char- 
acter,  and  it  created  considerable   surprise   in  the 

drug  trade. 

*      .    *         * 


N.  A.  R.  D. 
ACTIVITIES. 


The  N.  A.  R.  D.  is  sticking  quite 
closely  to  its  agitation  against 
every  sort  of  parcels  post  measure. 
In  Chicago  last  month  a  conference  was  held  by  the 
various  retail  interests  opposed  to  such  legislation, 
and  the  N.  A.  R.  D.  was- represented  by  Secretary 
Potts  and  Editor  Carr.  It  was  finally  voted  to  send 
a  strong  committee  to  Washington.      Mr.  W.  S. 
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Richardson,  of  Washington,  chairman  of  the  N.  A. 
R.  D.  Committee  on  National  Legislation,  was 
chosen  as  a  member  of  this  delegation,  and  Secretary 
Potts  was  requested  to  appoint  one  or  two  other 
druggists  to  act  on  the  committee.  In  the  mean- 
time Mr.  Richardson  has  been  watching  Congress 
like  a  hawk  and  he  has  the  subject  thoroughly  in 
hand.  Taking  up  another  feature  of  N.  A.  R.  D. 
activity,  it  would  seem  that  the  organization  is  prov- 
ing quite  successful  in  its  new  work  of  acting  as  a 
collecting  agency  for  its  membership.  In  recent 
issues  oi  N.  A.  R.  D.  Notes  a  number  of  letters  have 
been  printed  from  druggists  here  and  there  through- 
out the  country  who  express  themselves  as  being 
very  much  pleased  that  accounts  have  been  collected 
which  they  had  previously  given  up  as  lost. 


LEGISLATION 
IN  NEW  YOU. 


We  shall  all  heave  a  sigh  of  relief 
when  the  New  York  Pharmacy 
bill  finally  becomes  law.  We 
understand  that  it  has  been  amended  by  the  Senate 
Committee  in  several  particulars  and  in  its  present 
form  is  likely  to  be  approved.  It  apparently  meets 
the  wishes  of  the  pharmaceutical  contingent.  As- 
semblyman Conklin,  continuing  his  warfare  against 
the  measure,  has  introduced  two  bills  of  his  own 
design  to  cover  the  same  ground,  but  reports  from 
Albany  indicate  that  these  will  not  prove  successful. 
In  the  meantime  Mr.  Conklin's  effort  to  have  the 
present  pharmacy  act  proved  unconstitutional  in  the 
courts  has  failed,  a  judge  in  the  New  York  City 
Municipal  Court  deciding  against  his  contention. 
The  case  was  one  involving  a  fine  of  $25  for  the  sale 
of  deficient  tincture  of  iodine.  It  is  also  interesting 
in  this  connection  to  report  that  the  Supreme  Court 
of  the  State  has  recently  upheld  the  prerequisite 
feature  of  the  pharmacy  act.  These  two  decisions 
are  of  national  significance  in  showing  that  the  State 
has  a  right  to  impose  certain  restrictions  upon  the 
practice  of  pharmacy  in  "the  interests  of  the  public 
health,  and  that  it  also  has  the  right  to  go  so  far  as 
to  declare  that  pharmacists  must  first  be  graduated 
from  a  college  of  pharmacy. 


DECISION  IN  THE 
SANITOL  CASE. 


The  Sanitol  case  which  has  been 
rimning  through  the  courts  for 
the  last  year  or  two  has  finally 
been  decided.  It  will  be  recalled  that  this  was 
brought  by  a  group  of  minority  stockholders  who 
made  certain  charges  against  the  management.  The 
upshot  of  it  all  is  now  that  Herman  C.  G.  Luyties, 


former  president  of  the  Sanitol  Company,  is  con- 
victed by  the  court  of  "the  ruthless  scuttling  of  the 
assets  of  the  corporation."  It  convicts  him  also  of 
selling  five  formulas  to  the  company  for  $200,000 — 
formulas  which  the  court  declares  "were  of  no 
value."  The  decree  orders  Mr.  Luyties  to  pay  back 
to  the  stockholders  of  the  company  the  sum  of 
$722,060.  It  is  reported  that  Mr.  Luyties  will 
appeal  the  case  and  will  "fight  it  to  a  bitter  finish." 
In  the  meantime  two  receivers  have  been  appointed 
to  conduct  the  business — Messrs.  Jesse  McDonald 
and  F.  V.  Dubrouillet.  The  present  manager  of  the 
business  is  Hamilton  Gibson,  and  he  declares  that 
he  means  to  conduct  it  on  more  progressive  lines 
than  ever  before.     :(c         *         * 

The  various  interests  in  Maryland 
HABYLA^D  LAW      ^^^^  finally  agreed  on  the  form  of 

a  pure  food  and  drug  law,  and  it 
has  been  passed  by  the  State  legislature  and  is  now 
on  the  statute  book.  The  great  dispute  was  over 
the  question  as  to  what  official  or  State  board  should 
be  vested  with  the  enforcement  of  the  law.  Some 
of  the  physicians  wanted  this  power  placed  in  the 
hands  of  the  Board  of  Health,  but  the  secretary  of 
the  Board  was  persona  non  grata  with  the  druggists. 
A  compromise  was  finally  effected  whereby  the  exe- 
cution of  the  law  was  given  to  a  commissioner  ap- 
pointed by  the  State  Board  of  Health  at  a  salary  of 
$2500  a  year.  Incidentally  we  may  mention  that 
the  standard  laid  down  for  ice  cream  in  the  law 
provides  that  it  must  contain  not  less  than  4  per  cent 
of  butter  fat.  *        *        * 


THE 
PARK  CASE. 


It  will  be  recalled  that  some  time 
ago  John  D.  Park  &  Sons,  of 
Cincinnati,  filed  a  supplementary 
or  amended  complaint  in  its  historic  case  against 
certain  jobbers.  The  Park  people  sought  to  increase 
the  amount  of  damages  claimed  from  $500,000  to 
$3,500,000.  The  Court  of  Appeals  in  New  York 
State  has  recently  refused  this  request,  and  the  case 
will  therefore  stand  as  it  has  stood  all  the  time. 
*     *     * 

When  the  owner  of  a  drug  specialty,  which  he 
himself  bottles  and  labels  for  the  market,  has  the 
formula  prepared  for  him  by  a  manufacturing 
pharmacist  and  shipped  in  bulk,  the  former  and  not 
the  latter  is  the  real  manufacturer  in  the  eyes  of 
the  law  and  in  the  meaning  of  the  food  and  drugs 
act.  This  decision  was  recently  made  by  Judge 
Dayton  of  the  United  States  District  Court. 
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OFFENDERS  BROUGHT  UP  WITH  A  SHARP  TURN. 

We  have  just  been  reading  the  annual  report  of 
the  Ohio  State  Board  of  Pharmacy  as  contained  in 
the  annual  volume  of  proceedings  of  the  State  Asso- 
ciation. The  showing  made  seems  to  us  an  excel- 
lent one.  Particularly  is  it  gratifying  to  know  that 
the  Ohio  board  has  been  getting  after  violators  of 
the  anti-cocaine  law  with  a  sharp  stick. 

Previous  to  a  year  or  two  ago,  the  Ohio  cocaine 
law  was'  practically  a  dead  letter  because  it  was 
merely  a  police  court  regulation.  At  the  last  ses- 
sion of  the  General  Assembly,  however,  the  law  was 
amended  and  the  enforcement  of  it  placed  in  the 
hands  of  the  Board  of  Pharmacy.  The  fur  began  to 
fly  right  away.  Chronic  violators  were  informed 
that  their  certificates  of  registration  as  pharmacists 
hung  in  the  balance,  and  a  number  of  them  were 
called  up  on  the  carpet  and  given  a  pretty  thorough 
overhauling.  They  were  told  not  to  do  it  again. 
Later  on  one  druggist's  certificate  was  actually  re- 
voked, and  the  other  men  are  still  presumably  on 
probation. 

During  the  year  there  were  ten  prosecutions 
brought  under  the  anti-cocaine  law.  Some  of  the 
cases  were  dismissed,  some  are  still  pending  in  the 
courts,  and  in  a  few  instances  fines  were  imposed 
ranging  from  $50  to  $500.  Violators  of  the  anti- 
cocaine  law  in  Ohio  have  been  given  pretty  thor- 
oughly to  understand  that  the  Board  means  busi- 
ness, and  we  have  it  on  good  authority  that  the 
situation  has  been  markedly  improved. 

As  to  prosecutions  brought  under  the  Pharmacy 
Act — ^that  is,  for  the  employment  of  unregistered 
men,  etc. — we  find  that  during  the  year  these  were 
thirty-nine  in  number.  Three  cases  were  dismissed ; 
five  are  still  pending;  two  men  were  acquitted;  and 
fines  were  assessed  in  the  remaining  twenty-nine  in- 
stances. The  total  assessment  of  fines  amounted  to 
$1320. 

From  this  showing  it  was  clear  to  the  members 
of  the  State  Association  that  the  Board  was  enforc- 
ing both  the  pharmacy  act  and  the  anti-cocaine  law 
with  a  good  deal  of  vigor  and  success.  It  was  de- 
clared, however,  by  Dr.  Frost,  Secretary  of  the 
Board,  that  the  druggists  throughout  the  State  not 
only  gave  the  Board  no  assistance  in  ferreting  out 
violators,  but  usually  went  so  far  as  to  protect  men 


against  whom  charges  had  been  made.  He  passed 
on  to  say  that  the  inspectors  of  the  Dairy  and  Food 
Department  had  experienced  the  same  difficulty  in 
endeavoring  to  enforce  the  law,  and  he  insisted  that 
such  a  condition  of  things  was  reprehensible  and 
that  the  drug  trade  of  the  State  ought  to  turn  in  and 
help  both  the  Pharmacy  Board  and  the  Food  and 
Dairy  Department  in  punishing  violators  and  in  up- 
holding the  dignity  of  the  pharmaceutical  calling. 
A  resolution  was  thereupon  passed  cordially  indors- 
ing the  action  of  the  Board  and  pledging  it  support 
in  the  future. 

THE  WORTHLESSNESS  OF  IMITATION 
FORMULAS. 

The  Bulletin  occasionally  receives  requests  to 
print  in  the  department  of  "Queries"  the  formulas 
of  such  and  such  patent  and  proprietary  articles. 
The  minute  a  product  becomes  a  success  on  the 
market  there  are  always  a  few  people  who  want  to 
get  in  under  the  tent. 

Now  there  are  two  reasons  why  we  do  not  print 
imitation  formulas.  The  first  is  because  we  couldn't 
if  we  would,  and  the  second  is  because  we  wouldn't 
if  we  could. 

As  for  the  first  reason,  it  is  impossible  to  discover 
the  formulas  of  proprietary  galenical  products. 
These  preparations  cannot  be  analyzed  in  such  man- 
ner as  to  expose  the  identity  and  quantities  of  the 
several  ingredients,  and  this  fact  is  known  to  every 
man  of  sufficient  experience.  It  is  of  course  true 
that  the  formularies  and  the  drug  journals  are 
filled  with  recipes  for  different  proprietary  prepara- 
tions, but  these  will  be  found  not  to  agree  with  one 
another  and  in  every  single  instance  to  be  wide  of 
the  mark.  Nobody  knows  the  formula  of  a  pro- 
prietary article  except  the  manufacturer  himself, 
and  everybody  else  is  merely  guessing. 

In  the  January  issue  of  the  Druggists  Circular, 
for  instance,  appeared  a  lot  of  alleged  formulas  for 
certain  popular  proprietaries  on  the  English  market 
— formulas  supposed  to  have  been  worked  out  as 
the  result  of  accurate  scientific  methods  by  a  British 
chemist.  We  venture  the  assertion  that  not  one  of 
these  25  or  30  recipes  is  anywhere  near  the  exact 
truth. 

Why  keep  up  such  a  farce  anyway  ? 

Passing  on  now  to  the  second  reason  why  we  do 
not  print  irnitation  formulas :  We  have  always  felt 
that  a  man  was  entitled  to  all  the  results  which  he 
could  secure   from   the  conception  of  an   original 
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product  and  from  the  expense  of  an  advertising 
campaign.  He  deserves  it.  It  is  unfair  to  take  it 
away  from  him.  The  only  just  thing  to  do  under 
the  circumstances  is  to  go  him  one  better,  get  out  a 
superior  product  if  that  is  possible,  or  at  least  one 
equal  in  merit,  and  beat  him  at  his  own  game  in  a 
fair  and  open  manner. 

In  other  words,  competition  is  praiseworthy,  but 
imitation  is  dishonest. 

Now  don't  misunderstand  us.  We  are  not  hold- 
ing any  brief  for  the  patent  medicine  business — not 
at  all.  We  are  not  defending  anybody.  We  are 
simply  dealing  with  the  cold  facts  of  the  situation. 


ANOTHER  CARBOLIC  LAW. 

In  this  department  of  the  Bulletin  for  last 
September  we  gave  a  brief  description  of  two  new 
statutes  restricting  the  sale  of  carbolic  acid — a  State 
law  in  California  and  a  city  ordinance  in  Denver. 
We  may  now  refer  to  the  law  enacted  in  Pennsyl- 
vania last  winter,  which  we  find  printed  in  full  on 
page  378  of  the  last  volume  of  proceedings  of  the 
State  Association. 

This  act  includes  carbolic  acid  in  a  list  with 
morphine,  strychnine,  arsenic,  prussic  acid,  and 
corrosive  sublimate.  These  substances  may  be  sold 
in  two  ways  only — either  on  a  physician's  pre- 
scription or  "on  the  personal  application  of  some 
respectable  inhabitant,  of  full  age,  and  of  the  town 
or  place  in  which  the  sale  shall  be  made."  In  all 
cases  the  bottle  must  bear  a  poison  label,  and  when 
the  substances  are  sold  other  than  on  a  physician's 
prescription,  the  sale  shall  be  properly  registered. 
Any  person  offending  against  the  law  will  be  held 
guilty  of  a  misdemeanor  and  be  subject  to  a  fine 
not  exceeding  $50. 

It  seems  quite  clear  that  laws  restricting  the  sale 
of  carbolic  acid  are  gradually  increasing  in  number 
and  severity  throughout  the  country,  and  this  is 
because,  of  course,  the  substance  is  used  so  gener- 
ally for  suicidal  purposes. 


JAMAICA  GINGER  AS  A  BEVERAGE. 

One  of  the  interesting  pai>ers  read  at  the  last 
annual  meeting  of  the  Pennsylvania  Pharmaceutical 
Association  was  that  by  Richard  H.  Lackey  in  reply 
to  the  question :  "What  is  the  best  way  to  discour- 
age the  sale  of  tincture  of  Jamaica  ginger  on  Sun- 
day without  offending  the  neighborhood  patrons?" 

If  essence  of  ginger  is  employed  as  a  beverage  in 


a  "wet"  State  like  Pennsylvania,  it  must  certainly 
lend  itself  still  more  generally  to  such  uses  in  the 
numerous  "dry"  States  throughout  the  country.  As 
Professor  Lowe  pointed  out  in  the  discussion,  how- 
ever, it  would  seem  that  any  essence  lending  itself 
to  use  as  a  beverage  must  be  remarkably  weak,  and 
of  a  character  to  invite  the  attention  of  the  author- 
ities enforcing  the  food  and  drug  laws.  If  cus- 
tomers insist  on  purchasing  the  full-strength  article, 
Mr.  Lackey  thought  that  the  best  remedy  was  to 
supply  the  first  demand  and  then  refuse  the  second 
if  he  had  any  reason  to  believe  that  the  substance 
was  intended  for  illegitimate  purposes.  He  de- 
clared that  some  druggists  have  adopted  the  expe- 
dient of  charging  an  uncommonly  high  price  for 
the  essence,  thus  discouraging  sales,  but  this  method 
was  open  to  the  objection  that  it  gave  the  druggist 
a  reputation  of  charging  too  much  for  his  supplies 
generally. 

The  whole  question  resolves  itself  into  the  moral 
responsibility  of  the  seller,  and  puts  it  up  to  him  to 
acquit  himself  honorably — with  of  course  just  as 
much  diplomacy  as  he  can  possibly  exhibit. 


A  GOOD  SUGGESTION. 

The  committee  on  papers  and  queries  of  the 
Pennsylvania  Pharmaceutical  Association  has  an- 
nounced 54  topics  on  any  or  all  of  which  members 
are  invited  to  prepare  contributions  for  the  annual 
meeting.  Two  of  these  topics  or  questions  are  the 
following : 

53.  How  can  the  pharmacist  be  induced  to  consider  as  a 
good  investment  the  small  cost  necessary  to  bind  and  pre- 
serve the  best  of  his  trade  journals  each  year,  in  order  to 
have  convenient  and  ready  access  to  formulas  for  such  prep- 
arations as  are  not  in  the  ordinary  works  of  reference? 

54.  Are  not  the  continually  recurring  requests  for  for- 
mulas which  have  been  repeatedly  republished  an  evidence  of 
the  necessity  for  such  small  investment? 

Good! 

We  trust  that  some  convincing  papers  on  these 
topics— particularly  the  first  one— will  be  presented 
at  the  forthcoming  convention.  Of  course  every 
pharmacist  ought  to  bind  and  keep  permanently  his 
favorite  drug  journal — perhaps  we  ought  to  be  lib- 
eral enough  to  pluralize  this  statement  and  say  "his 
favorite  drug  journal^."' 

We  have  been  preaching  this  gospel  off  and  on 
for  several  years :  what  a  rare  pleasure  it  is  now  to 
find  our  Pennsylvania  friends  holding  up  our  hands ! 
More  power  to  their  elbows ! 
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PROFITS  AND  EARNINGS. 


AN  INCOMPLETE   STATEMENT. 

The  following  statement  submitted  by  a  Califor- 
nia druggist  is  conspicuous  for  its  omissions.  It 
reads  as  follows : 

Inventory,    1908 $  3,368  50 

Inventory,    1909 3,677  37 

Fixtures,  5  per  cent  depreciation 1,600  00 

Bills  due 794  24 

Cash   sales 17,153  65 

Credit    sales 2,660  50 

Expenses   (clerk,  rent,  etc.) 2,891  31 

Personal.: 2,178  88 

Cash    on    hand 1,479  55 

Accounts  written  off 40  25 

Discounts 169  34 

Due    jobbers 52  84 

Credit  balance  with  jobbers 25  00 

Note 1,600  00 

Interest    on    note 80  00 

There  is  lacking,  first,  the  purchases.  Without 
this  item  we  can  figure  neither  the  gross  nor  net 
profits  on  the  sales.  Secondly,  the  cash  on  hand  for 
1908  is  missing.  Without  it  the  amount  of  cash  on 
hand  in  1909  is  of  no  avail.  True  we  can  estimate 
the  assets,  but  to  know  the  profits  we  must  have  the 
figures  for  1908.  The  same  objection  applies  to 
bills  payable  and  bills  receivable.  W>  should  have 
the  accounts  for  1908  in  order  to  estimate  the  earn- 
ings of  the  store  for  1909. 

Then,  too,  not  knowing  the  proprietor's  salary, 
we  can't  estimate  the  percentage  of  expense.  Pos- 
sibly one  might  add  the  large  personal  item  to  the 
expenses  and  divide  by  the  sales  to  get  the  percent- 
age of  expense.  The  druggist  explains,  however, 
that  the  personal  account  was  large  in  1909  because 
it  included  money  spent  to  improve  his  home. 

Our  readers  will  observe  that  this  druggist  bor- 
rowed $1600  during  1909  and  only  paid  $80  interest. 
Evidently  he  borrowed  money  at  five  per  cent.  This 
only  goes  to  show  what  the  Bulletin  has  always 
contended,  namely,  if  a  druggist  needs  money,  he 
should  be  able  to  borrow  it  as  cheaply  as  any  other 
merchant. 

The  total  sales  were  $17,153. 65+$2660.50,  or 
$19,814.15.  The  increase  in  inventory  was 
$3677.37— $3368.50,  or  $308.87.  This,  added  to 
the  personal  expenditure  of  $2178.88,  which  the 
owner  drew  out  of  the  business,  would  show  that 


the  store  is  prospering.  But  as  we  have  already 
indicated,  the  statement  is  too  incomplete  to  permit 
of  an  accurate  estimate  of  the  profits. 


A  MISLEADING  STATEMENT. 

An  Ohio  druggist  submits  the  following  state- 
ment for  analysis.    It  looks  too  good  to  be  true : 

Inventory  January  1,  1909 $    681  53 

Inventory  January  1,   1910 1,23128 

Total  sales  during  this  time 5,213  41 

Total  purchases  during  this  time 3,358  20 

Total  expenses  including  salary 1,008  97 

Gross  profits,  including  stock  increase 2,404  96 

Net  profits 1,395  99 

A  conspicuous  item  in  this  statement  is  the  ex- 
tremely low  expense  account.  Assuming  that  the 
proprietor  allowed  himself  $60  a  month  salary, 
only  $288.97  would  be  left  to  defray  the  cost  of 
lighting,  heating,  insurance,  ice,  towels,  and  a  thou- 
sand and  one  other  things.  Even  if  the  proprietor 
owns  his  own  building,  he  should  include  the  equiv- 
alent of  rent  in  his  calculations.  Failure  to  do  so  is 
too  common  an  error. 

On  the  face  of  this  statement  the  store  is  doing 
remarkably  well.  Subtracting  the  total  purchases 
from  the  total  sales,  we  get  $1855.21  of  apparent 
gross  profit.  Adding  $549.75,  the  increased  inven- 
tory in  1910  over  1909,  and  we  arrive  at  the  actual 
gross  profit,  $2404.96.  Dividing  this  by  the  annual 
sales,  $5213.41,  the  percentage  of  gross  profits  is 
found  to  be  46.13 — certainly  a  remarkable  figure 
for  any  store. 

Subtracting  the  expenses  from  the  gross  profits, 
and  dividing  the  result  by  the  sales,  we  find  that  the 
net  profit  is  26.77  per  cent.  This  is  also  exceedingly 
high. 

Subtracting  26.77  from  46.13,  we  find  the  per- 
centage of  expense  to  be  only  19.36.  This  is  re- 
markably low.  The  store  accountant  must  have 
omitted  some  items  of  expense.  Perhaps,  too,  he 
failed  to  consider  the  depreciation  of  fixtures  and 
book  accounts.  The  average  percentage  of  expense 
in  the  drug  store  is  30,  and  only  the  big  fellows  can 
cut  it  down  to  20.  There  must  have  been  an  ele- 
ment of  error  somewhere  in  the  compilation  of  this 
statement.  Superficially  it  would  seem  that  if  we 
allow  the  owner  a  salary  of  sixty  dollars  a  month, 
the  place  is  earning  this  amount  plus  the  net  profits, 
or  $2115.99  a  year;  but  we  doubt  it.  The  sales  are 
too  low  to  permit  it. 
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THE  HALL  OF  FAME. 


PRESIDENT  OF  THE  MARYLAND  ASSOCIATION. 

Pharmaceutically,  Maryland  is  a  live  State.  The 
president  of  the  Maryland  Pharmaceutical  Asso- 
ciation is  one  of  the  capable  and  prosperous  men  of 
the  commonwealth  and  we  are  presenting  his  por- 
trait herewith.  John  B.  Thomas  was  born  in  Fred- 
erick county  in  1850.  He  attended  Mercer- 
burg  College,  Mercerburg,  Pa.,  during  his  youth, 
and  was  graduated  from  the  Maryland  College  of 
Pharmacy  in  1872.  A  year  later  he  formed  a  part- 
nership with  Albert  E.  Thompson  under  the  firm 
name  of  Thomas  &  Thompson.  Ten  years  later  a 
partnership  was  entered  into  with  Lily,  Rogers  & 


John  B.  Thomas. 

Co.,  which,  however,  was  terminated  in  1890,  the 
uptown  store  being  discontinued.  Thomas  & 
Thompson,  then  located  at  the  corner  of  Baltimore 
and  Light  Streets,  soon  became  one  of  the  leading 
firms  of  the  city.  Mr.  Thompson  died  in  1906,  and 
shortly  thereafter  a  corporation  was  formed  under 
the  name  of  the  Thomas  &  Thompson  Company, 
with  Mr.  Thomas  as  president.  Mr.  Thomas  is 
closely  identified  with  all  the  drug  interests  of  the 
city,  and  in  addition  to  being  president  of  the  State 
Association,    is    president    also    of    the    Baltimore 


Druggists'  Association  and  the  Calvert  Drug  Com- 
pany. He  is  a  member  of  the  University  Club,  the 
Wedgewood  Club,  and  the  Baltimore  Country  Club. 


GETTING  READY  FOR  THE  ILLINOIS  MEETING. 

The  Travelers'  Auxiliary  of  the  Illinois  State 
Pharmaceutical  Association  is  certainly  a  live 
bunch.  The  boys  are  now  making  all  sorts  of  plans 
for  the  annual  meeting  next  month.  It  will  be  held 
in  Decatur  from  June  14  to  17  inclusive.    A  special 


Ralph  E.  Doklamd. 


M.  L.  Bukhans. 


train  will  be  run  on  June  14:  from  Chicago  on  the 
Illinois  Central.  We  are  showing  the  portraits  of 
two  men  actively  at  work  in  making  arrangements 
for  the  meeting.  Mr.  Dorland,  a  druggist  of 
Decatur,  is  the  local  secretary  of  both  the  I.  P.  A. 
and  the  I.  P.  T.  A.  Mr.  Burhans,  a  representative 
of  the  Miles  Medical  Co.,  is  chairman  of  the  Enter- 
tainment Committee  of  the  Travelers'  Auxiliary. 
One  of  the  big  features  of  the  meeting  will  be  a 
barbecue,  which,  in  the  language  of  the  travelers, 
means  "plenty  to  eat  and  a  bully  good  time  for  all." 


PRESIDENT  OF  THE  ARKANSAS  ASSOCIATION. 

We  are  presenting  herewith  the  portrait  of  the 
president  for  1909-10  of  the  Arkansas  Association 
of  Pharmacists — O.  O.  Lumpkin  of  Pine  Bluff. 
The  town  of  Pine  Bluff  is  evidently  productive 
of  good  men.  W.  L.  DeWoody,  another  phar- 
macist and  citizen  of  Pine  Bluff,  has  been  pretty 
well  known  for  a  good  many  years  as  a  member 
of  the  State  Board  of  Pharmacy  and  an  active 
participant    in    the   affairs    of   both    the    Arkansas 
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Association  and  the  A.  Ph.  A.  The  Arkansas 
Association  has  taken  a  vigorous  stand  on  the 
liquor  question   and   seems   determined   to   uphold 


about  this  Drug  Club  is  that,  unlike  similar  clubs 
in  other  cities,  the  retailers  predominate  in  member- 
ship and  consequently  in  the  offices.  The  newly- 
elected  vice-president  is  Charles  Rehfuss.  Messrs. 
Cliffe  and  Rehfuss  will  make  a  strong  team  and  it 
is  evident  that  the  Philadelphia  Drug  Club  will 
continue  to  increase  in  membership  and  interest. 


A  PROMINENT  NEBRASKAN. 

George  B.  Christoph  has  a  successful  store  in 
Norfolk,  Nebraska.  Mr.  Christoph  had  for  years 
been  a  member  of  the  State  Board  of  Pharmacy  until 
his  term  expired  at  the  first  of  the  present  year. 


O.  O.  Lumpkin,  Pine  Bluff,  Ark. 


the  dignity  and  honor  of  the  pharmacists  of  the 
State.  Doubtless  Mr.  Lumpkin  has  found  a  good 
deal  of  work  to  do  during  the  year. 


MR.  CLIFFE   RE-ELECTED. 


Geo.  B.  Christoph. 


W.  L.  Cliffe  has  been  reelected  president  of  the 
Philadelphia  Drug  Club,  which  is  a  pretty  strong     Last  year  he  was  president  of  the  Board.     He  is  a 

well-known  member  of  the  State  Association,  and 
his  name  may  be  frequently  found  on  the  various 
committee  lists. 

MR.  RODGERS  OF  PORT  HURON. 

Ed.  J.  Rodgers,  the  well-known  pharmacist  of 
Port  Huron,  Mich.,  celebrated  on  May  1  the  com- 
pletion of  his  twenty-first  year  of  continuous  busi- 
ness in  the  same  store.  A  pretty  good  record !  Mr. 
Rodgers  is  a  very  well-known  character  in  the 
pharmaceutical  circles  of  Michigan.  He  has  been 
a  member  of  the  State  Board  of  Pharmacy  now  for 
some  year's,  and  at  the  present  time  he  is  serving  as 
president  of  the  State  Pharmaceutical  Association. 
He  is  active  in  the  State  militia,  and  we  had  oc- 
casion some  years  ago  to  reproduce  a  cartoon  of 
him  in  which  his  interests  in  this  direction  were 
somewhat  facetiously  set  forth.  In  fact,  Mr. 
Rodgers  has  the  handle  of  "Major"  attached  to  his 
name. 


I 


W.  L.  Cliffe. 


intimation  that  his  incumbency  of  the  office  has  been 
thoroughly  satisfactory.     One  of  the  unique  things 
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The  versatile  Henry  P.  Hynson  of  Baltimore— Pharmacist.  Teacher,  Writer,  Speaker,  Reformer. 
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Frank  C.  Henry,  Washington,  District  of  Co-  S.  L.  Hilton,  Washington,  District  of  Colum-  Lewis  Flemer,  Washington,  District  of   Co- 

lumbia Board.  bia  Board.  lumbia  Board. 


R.    L.    Morland,    Worthington,    Minnesota 
Board. 


Charles    H.    Clark,    St.  Peter.    Minnesota 
.,  Board. 


H.  Lionel  Meredith,  Hagerstown,  Maryland 
Board. 


John  A.  Davis,  Baltimore,  Maryland  Board.  Arthur  Von  Rohr,  Winona,  Minnesota  Bodrd.  H.  W.  Rietzke,  St.  Paul.  Minnesota  Board. 

Members  of  Some  of  the  American  Boards  of  Pharmacy. 
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Mrs.  Oscar  Oldberg.  Chicago.  III. 


Mrs.  L.  E.  Sayre,  Lawrence,  Kansas. 


Mrs.  Joscpli  L.  Lemberger,  J.ebaiioii,  Pa. 


Mrs.  Geo.  C.  Blakeley.  The  Dalles.  Oregon.  Mrs.  Edward  Williams.  Madison.  Wis. 


Mrs.  W.  S.  Elkin.  Jr..  Atlanta.  Ga. 


.Mrs.  Chas.  H.  La  Wall.  Philadelphia.  Pa.  Mrs.  Lyman  F.  Kebler.  Washington.  D.  C.  Mrs.  E.  H.  La  Pierre.  Cambridge.  Mass. 

Wives  of  Prominent  Pharmacists. 
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The  headquarters  store  of  the  Hegeman  Corporation  at  200 
Broadway,  New  York  City,  is  said  to  enjoy  a  daily  business  ex- 
ceeding $3000!  This  picture  shows  a  portion  of  the  office  force 
located  on  the  mezzanine  balcony  in  the  rear  of  the  store. 


One  of  the  handsomest  stores  in  the  country,  and  also  one  of  the 
most  prosperous,  is  that  of  H.  J.  Huder  in  Indianapolis.  Mr.  Huder 
has  a  branch  store  in  addition  to  this  establishment,  and  both  places 
are  always  swarming  with  customers. 


Dr.  J.  Jungman,  having  a  group  of  5  or  6  stores  in  New  York  City, 
hews  closer  to  the  line  than  most  of  the  other  big  drug  merchants. 
This  completely-equipped  optical  department  may  be  found  on  the 
third  floor  of  the  Columbus  Avenue  store. 


Here  we  have  the  headquarters  establishment,  in  Providence, 
R.  I.,  of  the  Hall  &  Lyon  group  of  stores,  now  absorbed  by  the  Louis 
K.  Liggett  Company.  The  pharmacy  occupies  the  entire  first  floor, 
and  the  administrative  offices  are  on  the  second  floor. 


Stoddart  Bros.,  of  Buflialo,  have  what  is  thought  to  be  the  largest 
store  in  the  country— that  is,  the  one  occupying  the  most  floor  space. 
This  picture  merely  shows  one  of  the  aisles  in  the  salesroom  on  the 
ground  floor. 


The  prescription  department  of  the  Stoddart  store  is  housed  in 
this  large,  light,  commodious,  and  well-equipped  room  at  the  rear  of 
the  salesroom  on  the  main  floor.  Three  dispensers  are  kept  pretty 
busy. 


Stores  with  a  Daily  Business  Ran^in|{  from  $500  to  $3000. 
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The  Cahcxjn-Lyon  Drug  Co.  of  ButTalo  was  cstubiished  five  or  six 
years  ago,  and  this  picture  shows  the  store  as  it  appeared  on  "open- 
ing day."  The  three  or  four  Cahoon-Lyon  stores  in  Buffalo  are  now 
part  of  the  Louis  K.  Liggett  group. 


The  headquarters  store  ot  the  Jaynes  Drug  Co.  of  Boston  is 
located  at  50  Washington  Street.  The  entire  building  is  occupied, 
and  the  executive  offices  are  located  on  the  third  floor  front.  The 
Jaynes  stores  are  now  part  of  the  Riker  group. 


This  general  view  of  the  Economical  Pharmacy  on  State  Street 
in  Chicago  entirely  fails  to  do  justice  to  the  remarkable  beauty  of  the 
establishment.  Charles  H.  McConnell  is  the  proprietor  of  the  busi- 
ness, and  the  sales  average  considerably  over  SlOOO  a  day  the  year 
round. 


The  largest  and  most  successful  group  of  chain  stores  is  that  of 
the  Wm.  B.  Riker  &  Son  Co..  in  New  York.  Brooklyn,  and  Boston. 
This  picture  shows  the  surgical  department  located  on  the  second 
floor  of  the  headquarters  store  at  the  corner  of  6th  Avenue  and  23d 
Street  in  New  York. 


Geo.  B.  Evans  has  five  remarkably  successful  pharmacies  in 
Philadelphia,  the  last  one  of  them  having  been  recently  established. 
This  shows  a  view  of  the  prescription  department  of  the  headquar- 
ters store  on  Chestnut  Street. 


The  Public  Drug  Store  in  Chicago  is  located  at  150  State  Street. 
This  is  one  of  the  three  big  stores  in  Chicago,  the  other  two  being  the 
Economical  Pharmacy  and  the  Central  Drug  Store.  All  three  are 
on  State  Street. 


Stores  with  a  Daily  Business  Ranf{ln|{  from  $300  to  $3000. 


"MY  BEST  ADVERTISING  SCHEME." 

Three  Carefully  Thoughl-ont   Plans    for    Getting    Business— A  Stimulus   <o    Soda  Sales— Boosting  the 
Stationery  Department— An  Unusual  Way  of  Running  a  Circulating  Llhrary. 


A  CONTEST  THAT  SWELLED  SODA  SALES. 

By  Sydney  Trau,  with  H.  J.  Sherwood,  Cleveland,  Ohio. 
Here  is  a  plan  for  advertising  the  soda  fountain  : 
We  give  a  ticket  with  every  purchase  at  the  foun- 
tain, and  have  the  person  who  receives  the  ticket 
write  his  name  and  address  on  it,  and  put  it  in  a  box 


Sydney  Trau. 

for  the  purpose.  At  the  end  of  each  week  we  shuf- 
fle all  these  tickets  in  a  box  and  have  some  one  pick 
out  the  lucky  ticket.  We  suggest  that  the  third  or 
fourth  picked  out  of  the  box  shall  be  the  winner. 

In  this  way  people  become  more  interested  in  the 
contest  and  go  to  the  store  to  make  more  purchases 


rrrHIS  Ticket  entities  you  to  a  chance 
^^   on    a    fine    2    pound    Box     of 

Lowney's  ChocoIaLes,  to  be 
u^given  away  on  Saturday 
(J Evening  of  each  week. 

Cfl  SHERWOOD  PHARMACY 

Woodland  and  E.  5St>h  St. 


Soda  ticket  used  to  exploit  tlie  scheme. 

for  the  very  purpose  of  obtaining  these  tickets.  The 
more  tickets  one  has  the  better  his  chance  of  win- 
ning. If  the  buyer  whose  name  appears  on  the  back 
is  not  present,  we  notify  him  by  mail,  and  ask  him 
to  call  at  our  store  to  receive  his  prize. 


We  found  that  this  was  a  very  good  way  of  ad- 
■vertising  the  soda  fountain  and  also  the  candy  de- 
partment. It  increased  our  soda  sales  wonderfully 
last  year.  I  hope  others  who  try  the  scheme  will 
have  the  same  result.  The  tickets  are  numbered. 
A  different  colored  paper  is  used  each  week,  the  old 
tickets  being  thrown  away.  We  change  off  every 
week. 

We  always  give  away  a  2-pound  box  of  Low- 
ney's candy. 

HOW  TO  RUN  A  CIRCULATING  LIBRARY. 

By  R.  D.  Black,  Cuba,  Mo. 

Most  druggists,  especially  those  in  the  smaller 
towns,  carry  more  or  less  books  of  popular  fiction  in 


R.  D.  Black. 

Stock,  and  as  their  trade  in  this  line  is  somewhat 
limited,  they  are  constantly  having  books  left  on 
their  hands. 

Here  is  a  scheme  that  I  worked  out  and  found 
successful  and  satisfactory  not  only  to  myself  but 
to  my  patrons,  for  it  gives  customers  better  books 
and  more  of  them  at  less  cost. 

Organize  a  library  of  say  fifty  people  and  buy 
fifty  $1.50  popular  books  of  fiction.  The  subscrib- 
ers pay  $1.25  with  their  application  and  agree  to- 
get  a  book  each  week  and  to  pay  two  cents  for  each 
book  they  take  out.     They  are  allowed  to  hold  a 
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book  one  week.  If  they  keep  it  beyond  the  time  al- 
lowed, we  impose  a  fine  of  two  cents  a  day. 

After  all  the  books  have  been  read  around,  they 
are  given  to  the  subscribers,  each  member  receiving 
one.  In  this  way  the  library-  will  run  its  course  in 
fifty  weeks;  it  has  cost  each  subscriber  $2.25,  fines 
not  included,  and  they  have  had  the  privilege  of 
reading  $75  worth  of  the  best  and  newest  books,  an 
opportunity  few  could  have  had  in  any  other  way. 

These  books  cost  the  retailers,  on  an  average, 
ninety-five  cents  each,  less  the  cash  discount,  leaving 
him  a  profit  of  $G5  and  not  a  cent  invested,  for  the 
initial  payment  will  defray  the  charge  for  the  books 
and  leave  a  fair  profit. 

This  plan  changes  an  unprofitable  department 
into  a  profitable  one.  It  brings  fifty  of  the  best  peo- 
ple of  your  community  into  your  store  at  least  once 
a  week  and  gives  you  an  excellent  opportunity  to 
get  advertising  matter  into  their  homes  by  inserting 
various  circulars,  cards,  etc.,  in  the  books. 


It 


ADVERTISING  STATIONERY   BY   MAIL. 

By  K.  G.  Ayers,  Perrysville,  Ohio. 

Here  is  a  little  advertising  scheme  I  used. 
proved  a  hummer. 

I   took  100    sheets    Eaton-Hurlbut's    Highland 
Linen   Note  and   100   envelopes  to   match   to   the 


K.   G.  AV£ES. 


printer  and  had  them  printed  in  invitation  style.  In 
each  was  enclosed  a  perfumed  blotter  with  the  name 
of  the  perfume  and  the  price. 

These  were  mailed  simultaneously  to  one  hun- 


dred of  the  best  women  in  town  and  were  divided 
about  equally  among  the  single  and  the  married 
folks.  The  ad.  created  a  stir  and  brought  quite  a 
crowd  to  my  store.     I  sold  a  quantity  of  both  sta- 


t^C.      *J,    ^J^jf^^etui      ^,/J'jcu.^     b/Za^KCj 


Thia  invitation  waa  printed  on  linen  stationery  and  was  mailed  to 
100  customers. 

tionery  and  perfume,  and  the  demand  for  Eaton- 
Hurlbut  stationery  still  continues.  I  carry  nothing 
else  except  three  or  four  grades  at  ten  and  fifteen 
cents  a  box.     I  usually  show  twenty-five  or  more 


Two-Tone  Linen 

50c. 

Hot  Pressed  Vellum 
Lotus  Linen 

35c. 

Early  DvMch 
Tapestry  Linen 

Shepherd's  Plaid 

Louvain 

Syrian  Linen 

Dresden  Linen 
Selvage  Linen 

Florence  Linen 
French  Chambray 

25c. 

Paris  Mull 

Bulk. 

Chiffon  Foulard 
Glasgow  Linen 

French  Chambray  Paper 

25c.  per  lb. 

French  Chambray  Envelopes 

'     25  for  iOc 

On  the  inner  page  opposite  the  invitation  appeared  this  price 
list  of  popular  stationery. 

Styles  of  the  Eaton-Hurlbut,  as  I  find  purchasers 
prefer  to  choose  from  a  large  assortment. 

On  the  inner  page  of  the  invitation  I  grouped  my 
best  sellers  in  menu  style  according  to  the  price. 

This  proved  the  best  individual  advertisement  I 
ever  used  and  showed  me  conclusively  th6  value  of 
a  personal  communication. 


"MY  MOST  EXCITING  EXPERIENCE." 

The  Drud  Store  is  Often  the  Scene  of  Most  Unusual  Things  —  A  Few  Happenings  that  would  Disturb 

the  Serenity  of  Any  Pharmacist — Knives,  Opium,  and  an  Empty  Cash 

Register  Cause  Some  Unpleasant  Half  Hours. 


A  MISSOURI  FRAY. 

By  M.  K.  Barber,  Larned,  Kansas. 

This  incident  happened  so  many  years  ago  that 
I  really  don't  remember  when,  but  it  was  in  Nevada, 
Missouri,  and  I  was  working-  in  my  brother-in-law's 
drug  store.  We  were  located  on  the  west  side  of 
the  public  square.  There  had  been  a  political  rally 
of  some  sort  in  the  town  that  day,  and  a  big  crowd 
had  been  on  the  streets  all  day,  and  there  had  been 
much  drinking,  shouting,  and  parading. 

About  ten  o'clock  in  the  evening  some  young 
folks  came  in  the  store,  and  in  the  party  was  my 
best  girl.  I  persuaded  her  to  stay  in  the  store  till 
closing  time,  promising  to  go  home  with  her.  My 
brother-in-law  told  me  to  lock  up  between  half-past 
ten  and  eleven,  and  he  went  home  shortly  after  ten. 

Business  had  been  good  all  evening,  and  my  girl 
was  taking  care  of  the  cigar  business  while  I  was 
busy  waiting  on  the  general  trade. 

A  KNIFE  AND  GUN  MELEE. 

About  eleven  o'clock  a  big  fight  started  in  front 
of  the  store.  Clubs,  stones,  and  bricks  flew  thick 
and  fast.  I  ran  to  the  door  to  see  the  fun.  There 
seemed  to  be  a  dozen  or  more  in  the  melee,  and 
things  began  to  look  so  fierce,  I  decided  to  turn  the 
lights  out,  lock  up,  and  leave.  Every  one  had  left 
the  store  to  see  the  fight ;  so  I  told  my  girl  to  get  on 
her  "traps."  Meanwhile  I  locked  the  back  door, 
and  we  prepared  to  leave  before  the  shooting  be- 
gan, for  in  those  days,  in  southern  Missouri,  there 
never  was  a  fight  of  any  consequence  that  lasted  five 
minutes  that  there  wasn't  a  "gun  play"  or  a  "knife 
play,"  and  generally  some  one  got  hurt. 

I  barred  the  back  door,  came  around  the  pre- 
scription case  to  the  front,  and  then  I  heard  three 
or  four  pistol  shots  in  rapid  succession  in  front  of 
the  door. 

I  started  to  lock  the  door,  as  the  crowd  was  right 
in  front  of  the  store  and  we  could  not  get  out  with 
any  degree  of  safety,  but  I  wasn't  quick  enough. 
Just  as  I  got  to  it  four  or  five  fellows  came  in  car- 
rying a  young  man  who  was  bleeding  at  the  throat 
like  a  stuck  pig,  and  after  them  another  quartette 


carrying  a  man  who  was  howling  "My  foot!     Oh, 
my  poor  foot!    Oh!  Oh!" 

I  let  them  in ;  there  was  nothing  else  to  do.  But 
I  crowded  the  door  shut  in  the  face  of  the  now 
sobered  and  quiet  mob  who  were  following,  and 
locked  it.  Then  a  woman  grabbed  the  door  and 
shook  it  and  yelled,  "Let  me  in!  Let  me  in!  My 
poor  boy  is  killed !  For  God's  sake  let  me  in  or  I'll 
break  this  door  down."     I  pulled  my  revolver — an 


"  I  pulled  my  revolver  1 " 

old  Colt's — with  a  barrel  about  ten  inches  long,  un^ 
locked  the  door,  and  told  the  crowd,  which  no\^ 
blocked  the  sidewalk  and  extended  out  in  the  street 
to  the  courtyard  fence,  to  "keep  out  excepting  rela- 
tives of  the  injured  parties."  Of  course  I  had  no 
way  of  knowing  who  the  relatives  were,  but  the 
sight  of  that  big  gun  and  the  nervous  way  I  kept 
it  moving  around  on  a  level  with  their  faces  made 
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every  one  think  I  knew  the  relatives  of  the  wounded 
men  back  even  to  the  third  and  fourth  generations. 
They  filed  in,  one  at  a  time,  telling  me  they  were 
sisters,  cousins,  etc.,  until  ten  or  a  dozen  came  in. 
The  stock  of  relatives  seeming  to  be  exhausted,  I 
locked  the  door  again,  and  there  was  a  solid  wall  of 
faces  posted  against  the  windows  and  door  glasses. 
All  this  time  not  a  policeman  was  in  sight.  While  I 
had  been  admitting  relatives  at  the  door  my  girl 
was  procuring  hot  water,  which  she  gave  to  the 
men  who  had  brought  in  the  wounded,  and  had 
telephoned  for  a  doctor.  He  came  in  a  moment, 
and  I  had  to  make  another  "gun  play"  when  I  un- 
locked the  door  to  let  the  doctor  in,  to  keep  the 
morbidly  curious  mob  from  rushing  in  behind  him. 

A  VICIOUS   WOUND. 

The  young  man  who  was  bleeding  so  profusely 
proved  to  have  his  throat  cut  from  about  three 
inches  below  the  right  ear,  diagonally  downward 
across  the  breast,  the  gash  ending  about  six  inches 
directly  under  the  chin.  I  remember  the  right  lapel 
of  his  coat  and  his  shirt  were  cut  as  though  with  a 
pair  of  scissors,  and  his  tie  was  partly  cut  through. 
He  was  unconscious;  in  about  fifteen  minutes  he 
partially  regained  consciousness,  but  died  the  next 
day.  The  other  party  was  only  shot  through  the 
instep  of  the  foot  and  wasn't  hurt  seriously.  They 
had  laid  the  young  fellow  with  his  throat  cut  on  the 
wrapping  counter,  and  the  other  fellow  stretched 
out  on  a  couple  of  chairs.  I  got  them  out  as  soon 
as  conveyances  could  be  furnished  for  them,  and 
about  half-past  twelve  locked  up  and  left. 

The  girl  said  she  would  never  stay  with  me  at 
the  store  again,  and  some  time  after  that  she 
"shock"  me  for  another  fellow.  I  guess  she 
thought  a  druggist's  life  was  too  strenuous  for  her. 

This  tale  seems  so  tame  in  comparison  to  some 
of  the  "hair-raisers"  I've  gone  through  that  I  fear 
I  have  given  it  undue  credit.  However,  it  was 
thrilling  enough  at  the  time. 


ICE  CREAM  A  LA  OPIUM. 

By  Howard  M.  Taylor,  Windsor,  Nova  Scotia,  Canada. 

One  busy  afternoon  a  few  weeks  ago  an  incident 
happened  which  gave  me  something  of  a  start.  Our 
dispensing  room  is  very  small  and  the  counter  be- 
comes congested  with  bottles  in  a  very  short  time. 

On  this  particular  afternoon  I  was  engaged  in 
mixing  up  the  ice  cream  preparatory  to  freezing  it, 
while  the  proprietor  was  waiting  on  the  customers, 


and  the  errand  boy  was  shaving  up  the  ice  in  the 
basement.  I  had  just  brought  in  the  sp.  vanilla 
bottle  to  use  when  I  was  compelled  to  go  out  and 
wait  on  some  customers  who  had  just  come  in.  It 
was  fifteen  minutes  before  I  had  time  to  attend  to 
the  ice  cream,  and  as  the  errand  boy  was  urging  me 
to  "hustle  up,"  I  hurriedly  measured  out  1%  ounces 
of  the  vanilla  and  added  it  to  the  freezer,  telling  him 
to  go  ahead. 

A  few  minutes  later  the  rush  let  up,  and  I  started 
to  put  some  of  the  shelf  bottles  back  to  their  places. 
As  I  picked  up  the  supposed  vanilla  bottle  I  glanced 


"  Into  the  muddy  Avon  went  the  whole  business." 

at  the  label.  Holy  smoke!  It  was  tincture  of 
opium. 

The  bottles  were  identical  in  size  and  color,  and 
on  looking  I  found  the  vanilla  bottle  just  beside 
the  spot  where  the  tincture  of  opium  had  stood. 

Which  had  I  used? 

I  could  not  for  the  life  of  me  remember.  The 
tincture  of  opium  had  evidently  been  placed  there 
while  I  was  busy  with  customers. 

I  decided  to  take  no  chances.  As  soon  as  the  ice 
cream  was  finished  I  sampled  it  with  a  spoon  and 
found  it  to  be  genuine  "laudanum"  flavor.     I  dis- 
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missed  the  boy,  telling  him  I  would  transfer  the  ice 
cream  to  the  cabinet.  In  the  meantime  the  pro- 
prietor had  gone  to  supper,  and  the  other  clerk  had 
come  in,  so  I  took  the  freezer  across  the  street,  down 
to  the  wharf,  and  into  the  muddy  Avon  went  the 
whole  business.  Then  taking  a  cream  can  I  raced 
for  the  nearest  creamery,  and  in  thirty  minutes  had 
a  new  lot  of  ice  cream  frozen,  flavored  with  vanilla. 
The  incident  cost  me  only  $1.25  and  my  supper, 
but  the  experience  was  worth  the  price.  Since  then 
I  scrutinize  carefully  the  label  of  every  bottle  before 
using  the  contents. 

A  COSTLY  NAP. 

By  Samuel  Sternig,  Newark,  N.  J. 

Some  time  ago  I  was  in  charge  of  a  store.  The 
owner  had  another  pharmacy  also  and  was  in  the 
habit  of  dropping  in  on  me  at  the  most  unexpected 
times. 

One  night,  it  was  almost  closing  time,  I  was  all 
alone  and  very  tired,  having  had  four  night  calls 
the  previous  night,  the  last  one  at  6  a.m.     In  my 


fatigue  I  picked  up  the  day's  paper  and  began  to 
look  it  over,  but  must  have  fallen  asleep. 

I  was  aroused  by  some  one  entering  the  store 
very  loudly,  and  jumped  up  in  time  to  greet  Mr. 
,  the  proprietor.  After  a  few  remarks  he  re- 
quested me  to  bring  in  the  day's  receipts  from  the 
cash  drawer.  I  walked  out  into  the  store,  rung  up 
"no  sale,"  pulled  out  the  drawer,  and  had  the  shock 
of  my  life.  Where  there  should  have  been  about 
$100  in  bills  and  change  there  was  nothing.  The 
drawer  was  empty! 

While  I  stood  staring  into  the  drawer,  Mr.  Blank 
walked  up  behind  me  and  finally  said,  "Well,  I 
guess  this  will  teach  you  a  lesson.  You  see  I  came 
in  a  while  ago  and  found  you  fast  asleep,  so  I  just 
emptied  the  cash  register,  walked  out  carefully,  and 
came  in  again  with  lots  of  noise  about  five  minutes 
later.  I  did  this  merely  to  show  you  how  easy  it  is 
for  any  one  to  walk  in  here  and  do  as  I  did  if  you 
don't  keep  a  bright  lookout." 

Well,  I  made  up  my  mind  I  would  never  again 
fall  asleep  in  the  store. 


THE  COUNTY  ORGANIZATION  MOVEMENT  IN  OHIO. 

The  President  of  the  State  Pharmaceutical  Association  Describes  the  Plan  which  has  been  Operating 

During  the  Last  Year  to  Create  a  "Branch"  In  Every  County— Other  State 

Bodies  May  Well  Study  the  Ohio  Situation. 

By  CHAS.  H.  ASHBROOH. 


Druggists  whose  custom  it  is  to  attend  the  an- 
nual meetings  of  their  State  pharmaceutical  asso- 
ciations must  have  concluded  long  ago  that  a  very 
large  majority  of  the  men  identified  with  the  trade 
give  little  heed  to  the  trend  of  the  important  ques- 
tions constantly  before  these  bodies,  and  exhibit  but 
slight  interest  in  the  management  of  their  represen- 
tative organizations,  permitting  a  very  few  of  their 
brother  druggists  who  are. awake  to  the  necessity 
of  doing  some  hustling,  to  direct  and  attempt  a 
work  that  requires  for  successful  issue  the  coopera- 
tion and  helpful  influence  of  a  large  per  cent  of  the 
pharmacists  in  every  county  of  the  commonwealth. 

DRUGGISTS  ARE  RESPONSIVE  WHEN  PROPERLY 
APPROACHED. 

To  continue  to  be  the  beneficiaries  of  organized 
effort  of  this  kind  carries  with  it  a  degree  of  re- 


sponsibility that  pharmacists,  when  acquainted  with 
the  facts,  will  hesitate  to  evade.  The  writer  has 
long  entertained  the  opinion  that  the  dispenser  of 
drugs  is  not  less  responsive  to  association  needs,  nor 
less  pleased  with  organization  work,  than  are  the 
members  of  other  professional  or  strictly  mercan- 
tile societies,  and  it  remains  for  us  as  business  men 
to  adopt  some  method  by  which  we  can  bring  our 
associates  throughout  the  State  into  closer  compan- 
ionship and  establish  a  chain  of  societies  of  drug- 
store owners  that  will  reach  into  every  locality  of 
the  State.  In  order  to  do  this,  contact  and  heart- 
to-heart  talks  are  the  first  desideratum. 

Laborious  articles  in  our  journals  fail  to  reach 
the  masses ;  busy  men  have  little  time  to  read  them, 
but  they  will  listen  to  the  appeal  of  organization 
men,  and  the  latter  should  be  the  officials  of  the 
association.     The  work,  when  properly  divided,  is 
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not  a  burden;  it  is  quite  the  reverse,  a  very  great 
pleasure,  and  it  is  just  as  well  to  allow  those  who 
accept  office  to  understand  that  it  is  not  an  empty 
honor,  to  be  held  or  valued  lightly,  and  returned  at 
the  end  of  a  term  of  one  year  no  belter  than  when 
received.  I  believe  that  an  official  position  in  asso- 
ciation activities  constitutes  a  privilege  to  do  a 
mighty  work,  and  in  that  all  the  honor  lies. 

For  thirty-two  years  Ohio  has  maintained  a  State 
Pharmaceutical  Association,  and  almost  as  long  has 
enjoyed  a  protective  law  that  compares  favorably 
with  the  restrictions  placed  around  the  dispensing 
of  drugs  irr  other  States.    During  this  time  we  have 
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kept  pace  with  the  most  progressive  and  aggressive 
of  our  sister  associations,  and  Ohio's  reputation  for 
furnishing  brilliant  men  of  affairs  to  the  country  is 
in  no  sense  diminished  or  its  luster  paled  when  the 
profession  of  pharmacy  is  placed  in  the  lime-light  of 
searching  investigation.  We  have  furnished  more 
than  our  quota  of  world-famed  chemists,  pharma- 
cists, and  teachers  of  pharmacy,  but  this  is  aside 
from  the  subject,  which  space  suggests  that  we  ad- 
here to. 

Ohio's  organization  has  gone  on  record  with  a 
demand  for  a  larger  membership,  for  more  influence 
at  the  bar  of  justice,  improved  pharmacy  laws,  per- 
fected cocaine  and  poison  regulations,  and  an  equit- 
able arrangement  whereby  the  irresponsible  vender 
may  be  permitted,  and  indeed  required,  to  pay  to  the 
State  government  a  respectable  sum  for  engaging  in 
a  house-to-house  trade. 

It  is  just  possible  that  the  Inisiness  end  of  the 


profession  of  pharmacy  has  occupied  too  small  a 
part  in  the  work  of  State  associations;  for  this  rea- 
son it  may  follow  that  the  active,  busy  men,  the 
money-makers,  refuse  to  extend  to  the  organization 
their  valuable  assistance  and  the  results  of  their  ex- 
perience. The  loss  of  this  element,  together  with 
their  large  following,  gives  an  ethical,  a  profes- 
sional quality  to  our  annual  sessions  that  it  is  satis- 
factory to  know  exists,  but  it  would  be  much  more 
satisfactory  to  the  average  business  man  if  he  knew 
that  his  association  was  sure  to  consider  practical 
matters  that  touched  on  the  every-day  require- 
ments of  the  busy  dispenser. 

THE  OHIO  PLAN. 

With  these  things  in  mind,  some  one,  at  the  last 
annual  convention  of  Ohio  pharmacists,  placed  be- 
fore the  members  a  comprehensive  plan  whereby 
it  was  sought  to  identify  every  druggist  of  the 
State  with  the  O.  S.  P.  A.,  and  at  the  same  time  se- 
cure iiis  membership  for  a  county  society  organized 
under  the  name  of  a  Branch  of  the  State  Associa- 
tion, officered  much  the  same  as  the  parent  body 
and  embracing  all  of  its  essential  features. 

The  assurance  was  gratuitously  offered,  and  it 
has  since  proved  to  be  correct,  that  druggists  would 
take  more  kindly  to  proposed  work  of  the  organiza- 
tion if  the  proposition  were  presented  to  them  at 
their  very  doors;  and  here  in  the  natural  environ- 
ment of  the  druggist  we  find  that  the  questions 
which  interest  him  are  the  practical  ones.  He  likes 
to  know  how  one  dollar  will  earn  two. 

While  this  is  in  no  sense  a  kindergarten  undertak- 
ing, it  does  begin  at  the  very  bottom  of  the  situa- 
tion, and  builds  on  practical  foundations,  discover- 
ing the  inherent  weakness  of  the  superstructure  and 
correcting  many  of  the  erroneous  theories  enter- 
tained by  our  friends  relating  to  the  movements  of 
the  larger  associations. 

The  suggestion  of  a  branch  association  in  every 
county  of  the  State  cannot  but  be  interesting  to 
every  thinking  druggist,  and  when  he  realizes  that 
the  branches  are  organized  to  aid  first  the  State 
association,  in  its  movements  looking  toward  re- 
forms, and  second  to  establish  in  their  own  inidst 
a  friendly  feeling  among  the  druggists  whereby 
they  can  reap  the  best  results  from  cooperation,  we 
begin  to  understand  that  a  great  undertaking  has 
been  launched — a  "means  to  an  end"  started  that 
must  gradually  attain  a  success  that  the  beginning 
only  hints  at. 
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25  PER  CENT  NEW  MEMBERS  ALREADY. 

The  first  county  organized  in  Ohio  had  within  its 
borders  fifty  thousand  people  and  twenty-six  drug 
stores.  The  net  result  in  membership  for  both  the 
state  and  county  societies  was  thirty-four,  with  a 
number  of  good  "prospects"  in  addition.  The  net 
result  in  other  even  more  important  respects  proves 
that  if  such  things  can  be  accomplished  in  all  the 
other  counties  of  the  State  a  revolution  is  at  hand; 
and  there  is  no  reason  why  we  should  not  have  an 
even  more  gratifying  outcome  as  information  is 
gathered  and  experience  applied  to  the  work  of  the 
movement.  Many  counties  have  been  organized 
as  "branches"  of  the  O.  S.  P.  A.,  and  the  increase 
in  round  numbers  has  been  twenty-five  per  cent. 
This  success  may  not  be  classed  as  phenomenal,  but 
it  is  unusual,  and  there  is  foundation  for  the  hope 
that  at  least  double  the  percentage  named  will  be 
attained  before  our  annual  meeting  in  July. 

It  is  exceptional  to  find  an  active  county  associa- 
tion already  in  existence,  but  where  it  does  exist 
the  members  very  gladly  come  under  the  banner  of 
the  State  as  a  branch  organization.  Many  counties 
have  had  some  sort  of  pharmaceutical  society,  but 
in  the  majority  of  cases  it  has  fallen  by  the  wayside 
and  is  given  no  consideration  in  the  new  venture. 
It  is  not  the  intention  to  allow  the  "branch"  idea  to 
become  dormant,  or  fall  into  a  condition  of  "in- 
nocuous desuetude;"  and  in  order  to  overcome  any 
tendency  of  this  kind  a  plan  is  now  being  worked 
out  and  will  be  presented  at  our  July  meeting  to 
keep  the  system  very  much  alive. 

The  writer  has  been  privileged  to  attend  the  or- 
ganization of  every  branch  association  in  Ohio,  and 
is  free  to  say  that  the  results  pay  a  big  dividend  on 
the  effort  made. 

PROPAGANDA   WORK. 

Among  the  questions  that  druggists  exhibit  more 
than  the  usual  interest  in,  is  the  much  heralded 
"get-together"  proposition.  In  some  localities  this 
movement  has  succeeded  in  developing  a  decided 
change  in  the  views  of  physicians  with  regard  to 
patronizing  the  manufacturing  plant  of  the  resident 
druggist,  whose  ability  to  produce  the  pharmaceu- 
tical preparations  most  used  by  the  practitioner  is 
very  much  in  evidence  in  those  pharmacies  where 
attention  has  been  given  liberally  to  the  U.  S.  P. 
and  N.  F.  propaganda. 

In  these  initial  meetings  many  samples  of  dis- 
pensing work  are  displayed,  and  free  discussion  is 


had  relative  to  their  manufacture,  together  with  a 
brief  analysis  of  the  profits  that  accrue  to  the  phar- 
macist. The  latent  fire  of  enthusiasm  that  kindles 
under  the  arguments  that  this  subject  provokes  is 
ordinarily  one  of  the  most  pleasing  features  of  the 
session. 

In  these  organization  meetings  we  find  the  first 
real  step  taken  towards  successful  legislative  ad- 
vancement, for  the  reason  that  the  representative 
who  votes  for  or  against  the  druggist's  welfare  has 
his  home  within  hearing  distance  of  the  county 
meeting  and  is  well  known  by  the  men  whose  busi- 
ness brings  them  into  daily  contact  with,  the  voting 
population,  making  them  one  of  the  strong  and  in- 
fluential elements  that  must  be  considered  in  the 
canvass  for  ofiice.  It  is  part  of  the  constitution  of 
the  new  county  society  or  branch  to  employ  one  of 
its  most  important  committees  in  advancing  a 
growth  of  sentiment  that  will  result  beneficially  to 
every  druggist  in  the  State.  It  is  an  unfortunate 
fact  that  State  legislatures  are  almost  without  drug- 
gist representation,  which  makes  pharmaceutical 
legislation  doubly  hard  to  secure.  Never  was  there 
a  time  more  opportune  for  the  druggist  whose  finan- 
cial condition  will  allow  him  to  accept  office  and 
render  yeoman  service  to  his  State  and  national  as- 
sociations. 

ANTI-PRICE-CUTTING  ESCHEWED. 

There  are  some  questions  that  the  State  organiza- 
tion committee  does  not  broach,  and  price-cutting 
is  one  of  them.  It  has  been  demonstrated  that  this 
evil  quickly  solves  itself  where  druggists  can  be  got- 
ten together  in  friendly  intercourse,  but  the  manu- 
facturer who  allows  his  wares  to  reach  the  market 
without  proper  price  protection  will  not  fail  to 
understand  and  feel  the  effects  of  these  heart-to- 
heart  talks,  and  it  is  confidently  believed  that  when 
eighty-eight  counties  of  Ohio  are  enabled  by  this  co- 
operative method  to  pool  their  interests  and  speak 
as  one  man,  the  master  minds  who  have  used  the 
druggists  as  distributors  will  hesitate  long  enough 
to  inquire  what  it  is  that  we  desire,  and  will  arrange 
without  further  ado  to  mete  out  a  long  delayed  jus- 
tice. 

There  will  be  those  pessimistic  brothers  who 
will  pretend  to  believe  that  no  such  thing  can  be 
done  as  that  of  successfully  uniting  the  druggists 
in  an  aggressive  campaign,  but  this  is  the  age  of 
organization  and  we  can  find  the  mind  that  can 
successfully  duplicate  that  which  has  been  accom- 
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plished  in  the  manufacturers'  and  jobbers'  associa- 
tion, and  as  we  approacli  nearer  to  the  problem  the 
thing  looks  easy,  I  know  of  no  manufacturer  who 
can  safely  say  that  he  is  independent  of  the  phar- 
macist. 

A  meeting  of  pharmacists  can  well  take  under  ad- 
visement the  making  on  a  large  scale  of  the  prepara- 
tions that  the  ordinary  pharmacist  finds  it  unprofit- 
able to  make  in  the  quantities  required  for  his  own 
dispensing.  The  gross  injustice  that  some  of  the 
manufacturing  pharmacists  do  the  dispensing  drug- 
gist in  the  sale  of  bulk  goods  direct  and  otherwise 
has  annihilated  every  vestige  of  prescription  writing 
in  all  but  isolated  localities.  Where  the  prescrip- 
tions are  sold  through  a  local  pharmacy,  the  profits 


for  handling  the  business  and  collecting  the  accounts 
too  frequently  average  from  ten  to  fifteen  per  cent 
— a  munificent  sum  indeed  to  assuage  the  wound 
that  eventually  kills. 

"splendid  possibilities," 

The  "County  Branch  Association"  proposition 
embodies  sufficient  of  the  basic  materials  for  or- 
ganization building,  and  if  the  latent  power  exist- 
ing within  the  membership  of  the  county  societies 
is  intelligently  invested  there  will  remain  no  excuse 
for  State  pharmaceutical  associations  continuing 
with  a  following  totally  inadequate  for  the  proper 
development  of  the  splendid  possibilities  that  lie 
just  ahead. 


LEWIS  C.  HOPP  AND  HIS  PHARMACY. 

A  Store  Condacted  Purely  on  Professional  Lines — No  Soda  Fountain  and  Few  "Patents" — Or{{anlzed 

and  Systematized  for  a  Prescription  Business. 


Well  known  even  beyond  the  confines  of  its  own 
city  is  the  pharmacy  of  the  Mayell  &  Hopp  Co,,  of 
Cleveland,  Ohio.  We  may  more  properly  say 
"pharmacies,"  as  this  firm  operates  a  branch  store 
also.  But  the  place  which  has  won  for  the  company 
its  present  reputation,  the  store  with  an  unbroken 
record  of  25  years  as  a  champion  of  professional 
pharmacy,  is  the  one  at  1104  Euclid  Avenue,  Pos- 
sibly the  Mayell  &  Hopp  Co.  has  been  in  existence 
longer  than  a  quarter  century,  for  the  proprietor 
pretends  to  have  forgotten  the  day  of  its  origin.  It 
has  been  lost  in  the  annals  of  the  city.  Certainly  if 
the  walls  could  talk,  they  would  have  some  interest- 
ing things  to  tell  about  the  complete  metamorphosis 
come  over  American  pharmacy  in  the  last  genera- 
tion. 

THE  HOPP  POLICY. 

For  the  Mayell  &  Hopp  Co.  has  seen  changes 
come  and  go  without  deviating  from  its  own  fixed 
policy.  It  has  stood  out  against  all  that  is  new  in 
the  commercial  development  of  the  modern  drug 
store.  It  has  held  out  against  the  soda  fountain.  It 
has  resisted  the  inroads  of  patent  medicine  dealers. 
It  remains  to-day,  except  for  size,  as  it  was  at  its 
inception — almost  a  purely  prescription  pharmacy. 


You  can't  buy  a  drink  of  the  Mayell  &  Hopp  Co. 
And  as  for  the  patent  medicines  in  the  store,  they 
wouldn't  inventory  at  five  hundred  dollars.  Such 
as  they  are,  they  appear  to  be  mostly  products  of  an 
ethical  nature — pharmaceutical  proprietaries  that 
are  prescribed  by  physicians  but  are  not  sold  over 
the  counter.  All  this  is  not  meant  to  convey  the 
idea  from  this  description  that  the  store  is  a  small 
A  glance  at  the  engraving  will  show  our  read- 


one. 


FOR 


ADDRESS  

PAID 

CHARGE 

COLLECT 

DELIVERtD  BY. 


FOR 


ADDRESS  

PAID 

CHARGE 

COLLECT 

The  Mayell  &  Hopp  Co, 

1104  Euclid  Ave. 


Special  delivery  blank. 

ers  the  proportions  of  the  place.  It  is  really  a  spa- 
cious store,  but  with  no  room  to  spare  as  we  shall 
see  later. 

On  looking  about  one  is  impressed  at  once  by  the 
absence  of  bargain  signs.    There  are  no  easy-to-pay 
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placards  in  the  Mayell  &  Hopp  store.  Prices  are 
high  and  the  owners  makes  no  bones  about  it.  They 
don't  try  to  run  the  business  on  a  purely  commer- 
cial basis.  Theirs  is  a  professional  pharmacy  where 
a  charge  is  made  for  professional  skill. 

SYSTEMATIC  STOCK  ARRANGEMENT. 

The  whole  store  has  been  systematized  to  meet 
the  needs  of  busy  prescriptionists.  Notwithstand- 
ing the  size  of  the  building,  a  very  compact  arrange- 
ment of  the  stock  has  been  found  necessary.  Every 
bottle,  every  package  has  a  definite  place.  Its  lo- 
cation is  recorded  in  a  book  so  that  any  clerk  can 
find  even  rare  chemicals  in  a  moment's  search.     As 


has  45  drawers.  The  owners  must  treasure  these 
cabinets,  as  some  of  them  have  done  service  since 
the  store  was  founded. 

Unfortunately  the  dispensing  room  does  not  ap- 
pear in  the  cut.  It  has  some  uncommon  features. 
The  bottles  of  salts  and  chemicals  are  labeled  on 
two  sides.  Elevated  on  a  narrow  stand  running 
along  the  middle  of  the  dispensing  table,  they  do 
service  for  the  dispensers  on  either  side.  Of  par- 
ticular note  is  the  cleanliness  of  the  place.  Every 
bottle  on  the  dispensing  table  has  the  polish  of  a 
soda  glass. 

The  Mayell  &  Hopp  people  keep  all  their  old  pre- 
scriptions.     Bundle  after  bundle  has  been   stowed 


The  main  pharmacy  of  the  Mayell  &  Hopp  Co.    It  is  devoted  largely  to  prescription  business. 


there  are  several  dispensers  in  the  store,  the  ab- 
sence of  such  system  would  entail  endless  confusion. 
It  has  been  found  advisable  to  record  in  the  book 
not  only  the  tablets  and  pills,  but  even  the  gallon 
bottles  in  the  cellar. 

Along  the  balcony  is  stored  any  quantity  of 
goods ;  but  the  packages  are  purposely  concealed 
from  view  by  the  frosted  glass  doors.  Then,  too, 
on  the  main  floor,  there  are  several  cabinets  filled 
with  chemicals  and  pharmaceuticals.     One  of  them 


away  in  systematic  order  so  that  the  firm  is  in  a  po- 
sition to  refill  formulas  of  years'  standing.  The 
proprieters,  however,  seem  to  regard  this  material 
as  a  necessary  evil,  a  rather  different  attitude  from 
that  of  many  druggists  who  look  upon  their  old  pre- 
scriptions as  an  asset. 

MR.    nOPP    HIMSELF. 

The  guiding  spirit  of  the  Mayell  &  Hopp  Co. 
is  Lewis  C.  Hopp,  a  man  well  known  to  the  phar- 
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macists  of  this  country.  He  has  been  President  of 
the  A.  Ph.  A.  and  will  be  remembered  by  members 
of  that  organization  as  the  one  who  presided  over 
the  Kansas  City  meeting  several  years  ago.  Pre- 
vious to  that  time  he  was  chairman  of  the  section  on 
commercial  interests,  a  member  of  the  council,  and 
at  different  times  had  held  various  other  offices  in 
the  association.  Ten  or  twelve  years  ago  Mr.  Hopp 
was  local  secretary  at  the  Put-in-Bay  meeting  of 
the  A.  Ph.  A.  He  has  always  been  a  prominent 
X.  A.  R.  D.  man,  and  on  one  or  two  occasions,  we 
believe,  was  a  vice-president  of  the  organization. 
For  upwards  of  a  quarter  century  Mr.  Hopp  was 
secretary  of  the  Ohio  State  Association  and  has  al- 
ways been  a  leader  in  Ohio  pharmacy.  At  present 
he  is  President  of  the  Cleveland  School  of  Phar- 
macy, now  affiliated  with  Western  Reserve  Uni- 
versity. In  fact,  his  whole  career  has  been  one  of 
unusual  activity. 


A  LARGE  TELEPHONE  PATRONAGE. 

Mr.  Hopp  has  always  had  a  large  prescription 
practice,  much  of  it  coming  to  the  store  over  the 
wire.  To  expedite  the  delivery  of  goods  ordered  by 
telephone,  the  Mayell  &  Hopp  Co.  employs  the 
special  order  blank  shown  in  the  accompanying  re- 
production. It  is  Q}i  by  23^  inches  in  dimensions, 
and  of  yellow  paper.  A  perforated  line  runs  down 
the  middle  of  the  blank  so  that  it  may  be  torn  in 
two,  one  half  going  to  the  customer,  the  other  re- 
maining in  the  possession  of  the  store  as  a  record 
of  the  sale.  Where  telephone  orders  run  into  a  large 
volume  as  they  do  in  the  Mayell  &  Hopp  Co.  the 
use  of  such  a  blank  must  facilitate  considerably  the 
handling  of  orders. 

All  told,  the  Mayell  &  Hopp  Co.  has  a  large  pre- 
scription practice.  Two  porters  and  five  registered 
men  are  kept  busy  in  what  is  strictly  pharmaceutical 
work. 


A  DISCUSSION  ON  COMPOUNDING. 

An  Interestlni^  Debate  at  the  Annual  Meeting  of  the  Maryland  Pharmaceutical  Assoclalion— H.  A.  B. 
Dnnnin|{  Introduced  Prescriptions  which  He  had  Recently  Dispensed. 


Prescription  No.  1. 

Dermatol     2  drachms. 

01.  Gaultheria 6  minims. 

Sacch.    Alb 3  drachms. 

Paraffin    3  drachms. 

M.  ft.  loz.  xxiv. 

Mr.  Dunning:  This  is  a  prescription  that  is  open 
for  discussion.  Now  I  have  notes  telling  just  what 
was  done.  I  think,  however,  that  it  would  be  well 
for  any  of  the  members  who  may  take  an  interest 
in  these  prescriptions  to  suggest  what  they  think 
might  be  done,  so  that  we  may  be  able  to  exchange 
our  views  in  regard  to  filling  prescriptions.  That  is 
the  object,  or  one  of  the  objects,  of  the  Association. 

Mr.  Morgan:  That  is  a  very  unusual  prescrip- 
tion. I  doubt  whether  any  one  here  ever  saw  a  pre- 
scription just  like  it. 

Mr.  Dunning:  It  is  an  unusual  one,  and  there 
is  not  much  to  say  about  it.  The  only  note  I  have 
here  Is  that  it  was  mixed,  massed,  and  compressed 
in  ^"  tablet  molds  by  hand  into  lozenges. 

Now  I  have  some  prescriptions  that  are  more  in- 
teresting : 


Prescription  No.  2. 

01.    Morrhuae 4  fluidounces. 

Fid.  Ext.  Cocillana 2  fluidrachms. 

Mist.  Glycyrrhiza  Comp. 4  fluidounces. 

Spt.    Frumenti 6  fluidounces. 


M. 


Mr.  Baker:  Mr.  De  Reeves  suggests  that  the 
last  item  of  that  prescription  be  cut  out  and  served 
alone ! 

Mr.  De  Reeves  :  I  think  Mr.  Baker  made  that 
suggestion  to  me. 

Mr.  Dunning:  I  was  attempting  to  select  a 
few  particularly  interesting  prescriptions.  I  do  not 
think  that  the  membership  would  know  just  how  to 
handle  this  prescription  without  some  experimenta- 
tion. The  brown  mixture  was  used  in  place  of  wa- 
ter, and  a  primary  emulsion  was  made  with  the  cod- 
liver  oil,  brown  mixture,  and  acacia,  which  was 
subsequently  diluted  with  the  whisky.  Of  course 
I  understand  it  is  a  shame  to  dilute  whisky,  but  in 
this  case  it  was  necessary. 

Mr.  Morgan:  Very  few  people  really  use  the 
official  brown  mixture. 
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Mr.  Dunning:  The  official  brown  mixture?  It 
does  not  matter  what  brown  mixture  you  use. 
There  is  just  enough  water  in  that  quantity  of 
brown  mixture,  it  so  happens,  to  make  a  primary 
emulsion.  Let  us  see  now;  there  should  be  three 
ounces  of  water  required  to  make  a  primary  emul- 
sion, one-fourth  as  much  acacia  as  oil,  and  double 
the  amount  of  water  as  acacia.  This  is  the  rule  for 
making  a  primary  emulsion,  and  the  four  ounces 
of  brown  mixture  supplies  the  water  that  is  suffi- 
cient to  make  the  primary  emulsion,  comprising 
acacia,  brown  mixture,  and  cod-liver  oil. 

Mr.  Morgan  :  If  I  had  that  prescription  to  put 
up  the  fellow  would  have  had  a  little  less  whisky. 

Mr.  Dunning:  Of  course  if  you  abstract  a  lit- 
tle whisky,  why,  it  is  all  right,  I  suppose. 

Prescription  No.  3. 

Kali    lodidi yi  drachm. 

Ungt.  Simplicis  J/2  fluidounce. 

M.  ft.  ung. 

Mr.  Dunning  :  Rubbed  up  on  the  slab  this  oint- 
ment becomes  a  light  brown,  due  to  the  liberation 
of  iodine.  This  difficulty  was  overcome  by  adding 
a  trace  of  sodium  sulphate.  Just  why  the  iodine  is 
liberated  is  a  question.  It  was  probably  due,  how- 
ever, to  some  free  organic  fatty  acids  in  the  simple 
cerate. 

Prescription  No.  4. 

Ext.     Belladonnae 1  grain. 

Pulv.  Camphor?e 1  scruple. 

Acetanilide    1  scruple. 

Salolis  1  scruple. 

Strych.    Sulph 1-10  grain. 

Mr.  Dunning:  I  think  this  is  an  interesting 
prescription,  for  the  method  of  dealing  with  it  is  one 
that  might  be  used  in  many  instances.  Camphor 
and  salol  being  present,  liquefaction  of  course  re- 
sults. In  this  case,  when  the  prescription  was  first 
experimented  with,  there  was  a  large  quantity  of 
absorbent  powder  used,  and  the  capsules  were  very 
large.  They  were  discarded,  and  finally  the  salol 
was  powdered  very  fine  and  put  into  No.  4  cap- 
sules, and  the  other  ingredients  were  distributed 
with  sufficient  absorbent  powder  and  filled  loosely 
into  No.  1  capsules;  the  No.  4  filled  capsules  were 
then  placed  inside  the  powder  in  the  No.  1  capsule. 
In  other  words,  we  put  a  capsule  within  a  capsule. 
There  was  no  liquefaction,  the  capsule  within  was 
hidden  from  view,  and  I  consider  this  a  very  nice 
method  of  dispensing  such  a  prescription. 


Mr.  Smith  :  What  would  be  the  effect  of  mix- 
ing up  this  prescription  by  putting  the  salol  into  the 
capsule  first,  then  mixing  the  balance  of  the  powder 
and  inserting  that  on  top  of  the  salol?  Then  the 
liquefaction  would  probably  take  place  in  the  cap- 
sule. By  your  method  you  are  using  two  capsules, 
and  the  patient  does  not  get  the  effect  of  the  salol 
until  the  second  capsule  has  dissolved. 

Mr.  Dunning:  There  is  only  one  objection  to 
your  suggestion,  and  that  is  on  the  score  of  physical 
appearance.  I  do  not  think  the  capsules  would  be 
very  attractive. 

Mr.  Smith:  Yes,  but  you  have  that  chemical 
change  going  on  outside  of  your  stomach  in  your 
prescription  instead  of  in  the  stomach. 

Mr.  Dunning:  There  is  no  objection  to  this,  I 
think,  so  long  as  we  get  the  material  into  the  stom- 
ach. It  is  no  doubt  the  physician's  object  to  get  the 
ingredients  into  the  stomach  before  any  action  has 
taken  place  between  them. 

Mr.  Smith  :  I  think  that  is  the  way  I  should 
put  it  up — put  the  salol  into  the  capsule  first,  and 
then  insert  the  balance  of  the  prescription. 

Mr.  Dunning:     That  is  the  general  method,  I 

believe,  and  yet  my  suggestion  is  offered  as  a  better 

one. 

Prescription  No.  5. 

Potass.  Chlorat., 

Sodii  Hyposulphite,  aa 1  drachm. 

01.    Gaultheriae 12  drops. 

M.  ft.  chart.  No.  12. 

Mr.  Dunning  :  Here  is  a  prescription  that  might 
be  mentioned  in  passing:  Potassium  chlorate, 
sodium  hypophosphite,  and  oil  of  gaultheria.  There 
is  only  one  point  to  be  mentioned — the  danger  of 
mixing  the  sulphites  and  potassium  chlorate  care- 
lessly. They  should  be  powdered  separately  and 
mixed  afterward  just  as  tannin  and  potassium  chlor- 
ate are,  because  explosion  may  take  place  through 

oxidation. 

Prescription  No.  6. 

.Eth.    Ext.    Filix-mas 30  minims. 

01.   Ricini 2J^  fluidrachms. 

M.  ft.  emulsion. 

Mr.  Dunning:  This  is  a  prescription  that  is 
frequently  dispensed,  I  think ;  at  least  we  run  across 
it  often.  The  essential  feature  in  dispensing  this 
prescription  is  to  emulsify  the  mixture  of  castor  oil 
and  oleoresin  of  male-fern  with  a  weak  soap  solu- 
tion, making  an  ounce  mixture,   and  using  about 


BULLETIN  OF  PHARMACY 


203 


three  grains  of  soap.  Acacia  is  not  suitable  in  this 
case  as  many  of  you  know;  in  fact,  most  of  you 
know  that  castor  oil  emulsions  made  with  acacia  are 
very  thick.  The  addition  of  oleoresin  male-fern  in- 
creases the  difficulty. 

Prescription  No.  7. 

Natrii  Bicarb '. 2  drachms. 

Kali    Bicarb 4  drachms. 

Magnesii    Sulph 12  drachms. 

Aqua    6  fluidounces. 

M. 

Mr.  Dunning:  This  is  a  rather  interesting  pre- 
scription, I  think — sodium  bicarbonate,  potassium 
bicarbonate,  magnesium  sulphate,  and  water.  I 
think  some  of  the  members  might  suggest  at  least 
what  the  action  would  be  there.  The  bicarbonates, 
of  course,  would  cause  precipitation  of  the  mag- 
nesium. Magnesium  carbonate  is  insoluble,  and  at 
the  same  time  carbon  dioxide  would  be  liberated 
due  to  the  formation  of  a  carbonate.  Now  al- 
though this  is  the  final  action,  the  reaction  between 
magnesium  sulphate  and  the  bicarbonates  takes 
place  very,  very  slowly,  and  there  is  another  point 
that  can  be  brought  out:  the  carbon  dioxide  liber- 
ated causes  much  of  the  magnesium  carbonate  to  be 


retained  in  solution.  The  more  frequently  the  bot- 
tle is  uncorked  the  more  carbon  dioxide  is  lost,  and 
the  more  insoluble  magnesium  carbonate  comes 
down. 

This  prescription  would  very  likely  be  dispensed 
as  a  solution;  the  magnesium  sulphate  and  the  al- 
kali carbonates  being  dissolved  separately  and  then 
mixed.  A  perfectly  clear  solution  results,  and  it  re- 
mains in  solution  for  some  hours,  but  gradually  a 
precipitate  forms.  If  dispensed  in  this  way  it  might 
cause  a  serious  explosion  afterwards. 

Presouption  No.  8. 

Phenolphthalein    15  grains. 

Beta-naphthol    1 J^  drachms. 

Salol    2  drachms. 

Menthol   1  scruple. 

M.  ft.  konseals  No.  xxx. 

Mr.  Dunning:  Here  is  a  prescription  similar  to 
the  one  we  had  a  few  minutes  ago.  In  this  case  the 
menthol  and  the  salol  liquefy,  and  although  kon- 
seals are  used  in  this  case  the  same  method  of  dis- 
pensing may  be  followed.  Put  ^  of  a  grain  of 
menthol  in  a  No.  5  capsule,  and  lay  this  with  the 
mixed  powders  in  the  konseal. 


A  SYSTEM  OF  BUSINESS  ACCOUNTING. 

A    Record    of    Daily   Transactions — The    Plan    Does    Away    with    Day-book    and    Journal — Simplifies 
Bookkeepin|{  and  Enables  a  Dru|{i{ist  to  Know  His  Actual  Condition. 

By  CLYDE  P.  RICE. 

Martins  Ferry.  O. 


No  two  druggists  have  the  same  ideas  of  drug 
store  bookkeeping.  Many  have  little  or  no  record 
of  what  business  they  are  doing.  Some  say,  "I 
know  from  my  bank  account  that  I  am  making 
money.    Why  should  I  worry  about  bookkeeping?" 

I  was  interviewing  a  druggist  recently  who  de- 
sired to  sell  out.  He  had  run  the  entire  business 
himself  and  had  kept  no  record  whatever  of  his 
daily  sales ;  frequently  not  noting  the  reading  of  his 
cash  register  for  months.  The  only  information  he 
could  give  a  prospective  buyer  was  that  he  had 
added  so  much  new  stock;  had  bought  a  good  resi- 
dence lot  and  had  "lived  well"  since  he  had  been  in 
the  business. 


HIS  METHOD  OF  ACCOUNTING. 

I  manage  one  store  and  keep  books  for  two  stores, 
and  have  adopted  many  ideas  of  my  own  that  make 
it  possible  to  trace  errors  to  the  fellow  who  makes 
them.  Each  evening  a  slip  such  as  the  following  is 
made  from  the  cash  register: 

Cash    sales $ 

Cash  paid  out $ 

Received  on  account $ 

Soda    sales $ 

Date    

This  slip,  with  all  "charge,"  "paid-out"  and 
"cash-on-account"  slips,  is  enclosed  in  an  ordinary 
envelope  on  which  is  typewritten: 
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Date    

j\mount  of  credit  sales $ 

Amount  of  cash  sales $ 

Total $ 

Petty    cash $ 

Cash  on  account $ 

BENEFITS  OF  THE   SYSTEM. 

This  envelope  system  does  away  with  the  day- 
book and  journal,  thereby  necessitating  only  a  dou- 
ble-entry ledger,  cash-book,  and  sales  record.  The 
consolidated  sales  record,  published  by  the  B.  F. 
Wade  Printing  Company,  of  Toledo,  O.,  enables 
one  to  keep  a  very  convenient  record  of  sales.  It  is 
outlined  for  a  five-year  record;  daily,  weekly, 
monthly  and  yearly  business  can  be  readily  com- 
pared with  those  of  previous  years. 

The  charge  slips  are  entered  directly  on  the 
ledger  from  the  envelopes. 

The  cash-on-account  slips  are  entered  first  on  the 
cash-book,  then  into  the  ledger. 

On  the  left-hand  page  of  cash-book,  starting  with 
the  first  of  the  month,  appear,  first  the  date,  then 
merchandise  accounts  and  the  amount  of  cash  sales 
for  that  date,  followed  by  whom  paid  and  amount 
of  each  cash-on-account  slip.  On  the  right-hand 
page  of  cash-book  appear  the  date,  to  whom  paid, 
and  amount  of  every  check  written  for  that 
month.  The  last  entry  represents  the  petty  cash 
amount  for  the  month.  This  side  of  the  cash-book 
when  totaled  gives  to  the  cent  the  amount  of  money 
paid  out  of  the  store  for  the  month. 

In  the  ledger  a  page  each  should  be  devoted  to  the 
accounts  of  "merchandise,"  "petty  cash"  and  the 
"proprietor."  Go  over  the  cash-paid-out  page  of 
the  cash-book  and  enter  the  items  paid  to  or  for  the 
proprietor  personally,  on  the  left-hand  side  of  his 
page  in  the  ledger.  On  the  right-hand  side  of  his 
account  should  appear  his  monthly  salary.  The 
proprietor  should  draw  a  stated  monthly  salary,  and 
other  surplus  money  should  be  drawn  as  a  dividend. 
The  dividend  entry  should  appear  on  both  sides  of 
his  account.  The  petty  cash  item  should  be  entered 
from  the  cash-book  to  the  petty  cash  account  in 
the  ledger. 

On  left-hand  side  of  the  merchandise  account  in 
the  ledger,  enter  the  total  paid  to  the  proprietor,  the 
petty  cash,  and  the  remainder  of  the  cash  paid  out 
during  the  month.  On  the  right-hand  side  of  the 
merchandise  account,  enter  from  the  sales  record  the 


amount  of  the  cash  sales  and  the  amount  of  the 
credit  sales  separately  for  the  month. 

Attention  should  be  given  to  dates,  especially  the- 
year,  and  also  to  carrying  the  page  numbers  when 
entering  from  one  book  to  another. 

The  loose-leaf  ledger  is  the  most  convenient,  as- 
completed  pages  and  dead  accounts  can  be  removed 
and  filed  elsewhere.  All  steady  accounts  are  kept  in 
the  ledger,  while  small  accounts  of  a  few  items  or 
accounts  of  new  customers  are  kept  more  handily  on- 
a  simple  account  file,  and  can  be  removed  easily 
when  paid.  When  the  new  customer  becomes  a: 
steady  one,  the  account  can  be  transferred  to  the 
ledger. 

FILING  CHARGE  SLIPS. 

The  envelopes  previously  mentioned  containing 
the  daily  charge  slips  can  be  filed  in  a  suitable  box 
or  bundled  each  month  and  marked  with  the  proper 
month  and  year.  Keeping  the  charge  slips  in  this 
manner  has  been  an  invaluable  aid  in  straightening 
out  differences,  as  they  can  be  traced  directly  tO' 
those  who  conducted  the  transaction.  It  is  a  splen- 
did plan  to  make  note  on  the  sales  slip  each  evening 
whether  or  not  the  cash  register  is  short  or  ahead, 
stating  the  amount.  If  a  customer  claims  to  have- 
paid  you  so  much  on  a  certain  date  and  you  have  no 
record  of  it,  look  up  your  sales  slip  for  that  date  and 
see  how  your  register  stood.  In  this  way  we  have 
usually  proved  the  customer  to  be  right  in  his^ 
assertion. 

From  the  envelopes  at  the  end  of  the  month,  total 
the  petty  cash  amounts  and  cash-on-account 
amounts.  Enter  the  petty  cash  in  the  cash-book  and' 
provide  a  suitable  space  in  the  sales  record  for  the 
amount  of  cash-on-account. 

The  monthly  totals  of  cash-on-account  and  credit 
sales  should  be  closely  observed,  and  the  latter  not 
allowed  to  exceed  the  former  to  any  great  extent,  or 
you  will  be  going  backward  instead  of  forward. 
If  a  grand  total  of  outstanding  accounts  be  made- 
from  the  ledger,  it  is  an  easy  matter  each  month  to 
keep  yourself  informed  as  to  its  extent  by  merely 
adding  the  monthly  credit  sales  and  deducting  the- 
amount  of  cash  on  account. 

My  plan  of  accounting  may  be  grossly  criticized 
by  expert  bookkeepers.  Many  druggists,  too,  may 
be  indifferent  toward  it.  But  I  feel  justified  in' 
taking  the  trouble,  as  it  is  a  great  satisfaction  to- 
know  one's  business  affairs  to  the  penny  at  all  times.. 


A  MOVING  WINDOW  DISPLAY. 

An     Old     Dutch     Windmill     Revolvinil     in     View     of     the     Public  —  Motive     Power     Supplied     by     an 

Electric  Fan  and  Parts  of  an  Old  Bicycle. 

By  HARRY  S.  SPONGBERG. 

Rockford.  Illinois. 


The  accompanying  illustration  represents  a  mov- 
ing window  display  which  was  used  to  advertise 
alabastine,  but  it  can  be  adapted  to  any  other  goods, 
as  the  object  of  the  display  was  to  attract  notice  to 
the  window. 

This  display  was  an  adaptation  of  the  old  Dutch 
windmill.  It  was  5  feet  in  height  and  octagonal  in 
shape.  It  was  constructed  of  sheets  of  cardboard 
nailed  to  a  wooden  frame.     The  hood  was  of  the 


The  wings  were  wooden  strips,  covered  with 
tough  paper.  On  each  one  appeared  an  ad.  which 
revolved  slowly  with  the  dignity  consistent  with  a 
Dutch  windmill.  Whatever  you  put  on  the  wings 
will  not  fail  to  be  noticed  and  read. 

The  motive  power  was  an  electric  fan  placed  in- 
side the  mill,  and  geared  down  to  a  slow  speed  by 
means  of  sprockets  and  chain.  Much  of  the  mech- 
anism was  taken  from  a  discarded  bicycle.    This  re- 


An  old  Dutch  windmill  in  the  itore  of  Chas  W.  Gustafson.  Rockford.  111.    The  power  was  supplied  by  the  mechanism  of  an  electric  fan. 


same  material,   wetted  and   formed  over  a   frame 
composed  of  barrel  hoops. 

The  windows  were  made  by  marking  out  rec- 
tangles, 3  by  6  inches,  bending  back  the  cardboard 
and  inserting  pieces  of  glass  of  the  same  dimensions, 
on  which  had  been  pasted  curtains  of  lace  paper 
taken  from  soap  boxes.  While  hardly  consistent 
with  a  windmill,  still  they  gave  a  very  houselike 
appearance  to  it.  In  Holland  the  miller  is  supposed 
to  live  in  his  mill. 


duced  the  speed  of  the  wings  to  about  two  revolu- 
tions a  minute,  slow  enough  to  allow  the  signs  on 
the  wings  to  be  read  easily.  An  electric  lamp  sus- 
pended inside  the  mill  gave  a  finishing  touch  to  the 
display. 

The  entire  outfit  was  constructed  of  material 
found  in  almost  any  drug  store  and  did  not  cost 
me  a  penny,  as  I  had  the  material  at  hand.  Any 
druggist  can  set  up  this  display  successfully,  and  it 
may  be  adapted  to  almost  any  article. 
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BOARD  QUESTIONS  ANSWERED. 


A  NEW  JERSEY   EXAMINATION. 

CHEMISTRY. 
{Continued  from  the  April  Bulletin.) 

11.  Name  five  official  metallic  chlorides  and  five 
official  metallic  sulphates,  (a)  Give  the  chemical 
formulas  of  five  iron  compounds  official  in  the  U. 
S.  P. 

Ferrous  sulphate,  alum,  magnesium  sulphate, 
manganese  sulphate,  zinc  sulphate.  Zinc  chloride, 
sodium  chloride,  mercuric  chloride,  calcium  chloride, 
ferric  chloride,  (a)  FeCU,  FeS04,  Fe(PH202)3, 
Fe(0H)3,  FeNH4(S04)2. 

12.  Zincum.  Tell  (a)  the  source,  (&)  method  of 
preparation,  (c)  valence,  and  {d)  five  official  prep- 
arations, 

{a)  The  most  important  zinc  ores  are  the  car- 
bonate, calamine,  ZnCOs,:  the  sulphide  or  zinc 
blende,  sphalerite,  ZnS,  and  red-sine  ore,  ZnO,  found 
in  New  Jersey,  as  is  also  franklinite  (ZnFe)OFe203. 
(&)  The  process  of  extraction  usually  consists  of 
two  steps :  ( 1 )  roasting  to  convert  into  an  oxide,  and 
(2)  mixing  with  carbon  and  igniting  in  earthenware 
retorts,  and  thus  reducing  the  oxide.  The  zinc  is 
then  freed  from  foreign  metals  by  a  second  distilla- 
tion, (c)  Divalent,  {d)  Ointment  of  zinc  oxide, 
solution  of  zinc  chloride,  ointment  of  zinc  stearate, 
zinc  iodide,  zinc  bromide. 

13.  (a)  When  you  add  to  a  solution  of  2KI, 
HgCU,  what  change  takes  place?  {h)  What  new 
compound  is  formed?  (c)  Explain  the  reaction  by 
writing  the  equation. 

(a)  Transposition,  {h)  Red  mercuric  iodide, 
(c)  HgCl2+2KI=:HgIo+2KCl. 

14.  (a)  What  per  cent  of  absolute  acid  do  the 
dilute  acids  of  the  U.  S.  P.  contain?  {h)  Are  they 
all  uniform  in  strength?  (c)  If  not,  what  are  the 
exceptions  ? 

(a)  Ten  per  cent  by  weight.  (&)  No.  (c)  Di- 
luted hydrocyanic  acid  contains  2  per  cent  by  weight 
and  diluted  acetic  acid  contains  not  less  than  6  per 
cent. 

15.  Chloride  of  iron.  Give  the  official  name, 
chemical  formula,  and  molecular  weight.  Tell  why 
nitric  acid  is  added  in  preparing  it.  Is  it  a  ferric  or 
ferrous  salt? 

Ferri  chloridum.  FeClg.  161.04.  Nitric  acid  is 
used  to  oxidize  the  ferrous  salt  to  the  ferric.    Ferric. 


16.  Sodium  salicylate,  (a)  Give  the  chemical 
formula,  (&)  method  of  preparation,  (c)  What  test 
would  you  use  to  determine  the  presence  of  salicylic 
acid? 

(a)  NaCrHgOs.  {h)  Sodium  bicarbonate  is  al- 
lowed to  react  with  salicylic  acid  in  the  presence  of 
water,  and  the  resulting  salt  is  recrystallized.  (c) 
The  saturated  aqueous  solution  has  an  acid  reaction 
upon  blue  litmus  paper,  and  is  colored  intensely 
bluish-violet  (in  high  dilution  violet-red)  by  ferric 
chloride  T.  S. 

17.  Iodine,  (a)  Give  the  source,  (&)  method  of 
preparation,  (c)  the  official  preparations,  and  {d) 
the  test  for  iodides. 

(o)  Iodine  is  obtained  from  the  mother-liquors 
of  Chile  saltpeter  in  South  America  and  also  from 
kelp,  which  is  the  ash  left  on  the  burning  or  charring 
of  seaweeds,  {h)  The  ash  is  exhausted  with  hot 
water,  the  solution  concentrated  and  cooled  to  crys- 
tallize out  foreign  salts.  To  the  mother  liquor, 
heated  in  lead  retorts,  manganese  dioxide  is  added 
when  iodine  distils  over  into  glass  receivers.  The 
liberation  of  iodine  from  the  sodium  iodide  of  the 
liquor  is  explained  by  the  following  equation : 

2NaI-|-3H2S04+Mn02=l2+2NaHS04+MnS04-l-2HjO. 

(c)  Compound  solution  of  iodine,  pills  of  ferrous 
iodide,  sulphur  iodide,  syrup  of  ferrous  iodide, 
tincture  of  iodine,  ointment  of  iodine,  {d)  Place 
in  a  test-tube  a  globule  of  carbon  bisulphide  about 
the  size  of  an  ordinary  button,  add  to  this  a  small 
quantity  of  the  solution  to  be  tested,  and  to  the 
whole  affair  add  carefully  drop  by  drop  a  solution 
of  water  containing  free  chlorine  gas.  If  iodides 
are  present  the  globule  of  carbon  bisulphide  assumes 
a  most  exquisite  violet  purple.  On  the  addition  of 
more  chlorine  water,  the  globule  loses  its  color. 

18.  Define  the  terms  anhydrous,  amorphous,  deli- 
quescent, hygroscopic,  pyro,  ortho,  deuto,  per,  meta, 
giving  an  example  of  each. 

Anhydrous  bodies  do  not  contain  water,  as  dry 
ether  or  sodium  phosphate  deprived  of  its  water  of 
crystallization.  A  solid  substance  showing  no 
crystalline  structure  whatever  is  called  amorphous, 
as  starch  or  gum.  The  term  deliquescence  is  applied 
to  the  power  of  certain  solid  substances  to  absorb 
moisture  from  the  air,  thereby  becoming  damp  or 
even  liquid,  as,  for  example,  potassium  hydroxide, 
calcium  chloride,  etc.  Such  substances  are  spoken  of 
as  being  hygroscopic  and  are  used  for  drying  gases. 
Pyro    is    a    prefix    meaning    produced    by   fire    or 
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high  heat — ^pyrophosphates,  for  example.  Deuto 
means  twice  or  two,  deutoxide  of  lead.  Ortho 
means  regular  or  common.  Orthophosphoric  acid  is 
the  common  or  usual  phosphoric  acid,  H3PO4.  Meta 
means  after,  abnormal  or  different.  Metaphosphoric 
acid  is  the  residue  from  H3PO4  after  a  molecule  of 
water  has  been  abstracted;  this  is  "glacial"  phos- 
phoric acid.  Applied  to  benzene  compounds  the 
orMo-position  indicates  that  the  replacing  groups 
are  adjacent  or  vicinal;  the  meta  position  indicates 
that  they  are  alternate. 

19.  Complete  the  following  equations : 

Answer: 

Ca  (0,a)rf  2Ka=2KaOrf-Caaj. 
4NH4CH-2CaCO,=2CaaH-2  (NH4),C0» 
Fe2l«+3K2CO,=:6KI+Fe,Orf  SCOj. 
3.MnOd-6KOH+KC10,=3K,MnOt+Ka+3H,0. 
4H,S04+C^=2COj+  4H,0+4SOj. 
Hg,ar4-2NH«OH=NH,HgCl+  SHiO+NHtG. 
CKHCOrf  AsjOrf  3H,0=  2K,A80rf6H,04-flCO^ 
8NaI+2H,S04+Mn0,=Na,S04+MnS0*+Ii+2H,0. 

20.  What  is  used  to  distinguish  (a)  a  sulphate 
from  a  sulphite,  {h)  an  iodide  from  a  bromide? 
(c)  Give  the  identity  test  for  bromine. 


(a)  Solution  of  barium  chloride  gives  a  white 
precipitate  of  barium  sulphite  easily  soluble  in  dilute 
hydrochloric  acid^ — distinction  from  the  sulphate, 
which  is  insoluble  and  can  be  filtered  out.  {h)  Place 
in  a  test-tube  a  globule  of  carbon  bisulphide  about 
the  size  of  an  ordinary  button.  To  this  add  a  small 
portion  of  the  solution  to  be  tested,  and  to  the  whole 
affair  add  carefully  drop  by  drop  a  solution  of  water 
containing  free  chlorine  gas.  If  iodides  are  present 
the  globule  of  carbon  bisulphide  assumes  an  exquisite 
violet  purple ;  on  the  addition  of  more  chlorine  water 
it  loses  its  color,  and  now  if  bromides  be  present,  the 
bisulphide  globule  assumes  a  brown  tint  which  on 
further  addition  of  chlorine  water  is  in  time  ren- 
dered colorless,  (c)  Bromine  is  usually  detected  by 
shaking  its  solution  in  water  with  CS2,  which  dis- 
solves it  with  a  reddish-yellow  color.  If  present  in 
large  quantities,  the  color  is  brown  to  brownish- 
black.  Use  a  large  excess  of  carbon  bisulphide  in 
order  that  the  solution  be  dilute  enough  for  the 
reddish-yellow  bromine  color  to  be  distinguished 
from  the  violet  color  of  iodine. 


A  THmivmc  Michigan  Phakmacy.— The  accompanying  photograph  represents  an  interior  view  of  the  Parker  Drug  Co..  of  Battle  Creek,  Mich- 
igan. One  of  the  leading  features  of  the  store  is  the  large,  handsome  iceless  fountain.  It  has  two  draught  arms  and  is  installed  in  such  a 
manner  as  to  permit  four  soda  dispensers  to  work  with  ease.  Two  operate  at  each  end  of  the  fountain.  Mr.  Parker  makes  his  own  ice 
cream,  having  all  the  necessary  machinery  including  a  motor  in  the  rear  of  the  store.  The  Parker  Drug  Co,  does  a  thriving  business  and  bears 
an  excellent  reputation. 
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DOLLAR  IDEAS. 


DOOR  SIGNS. 

William  D.  Baun,  Philadelphia,  Pa.:  People  tele- 
phoning are  naturally  in  haste.  While  waiting-  for 
the  connection  people  commonly  glance  around  or 
play  with  the  'phone  itself.  Pharmacists  who  set 
placards,  brief  and  catchy,  at  the  'phone  will  be 
surprised  at  the  results.  Such  phrases  as  these  are 
trade-drawers : 


"  We  have  it." 
"Have  what?" 
"  What  you're  thinking 
about." 

Try  Us-Smith'S    Pharmacy. 


"Hello—is  that  you.  Brown?" 
"Yes,  where  are  you?" 
"Smith's  drug  store." 
"All  right,  I'll  be  right  there." 
SMITH'S— Known   Everywhere. 


Another  way  to  attract  attention  is  to  have  on 
each  door  of  the  store  a  small  sign,  placed  close  to 
the  knob.  Upon  one  side  of  the  card  advertise 
some  of  your  own  preparations,  such  as  corn  cure. 


o 

/' 

/ 

THANK. 
YOU 
CAll  A6AW 

fROn     OUTSIDE 


FROM       INSVDE 


hair  tonic,  and  similar  products.     Place  it  so  that 
people  without  can  read  it. 

On  the  reverse  side  have  the  words  "Thank  You. 
Call  Again."  Let  this  face  the  inside  in  order  that 
the  customer  can  read  it  going  out.  When  they 
reach  for  the  knob  the  sign  "Thank  you.  Call 
again"  catches  their  eye,  and  you  will  afterwards 
see  their  faces  quite  often.    Try  it  and  be  convinced. 


HOW   TO    PREVENT   CANDY   DROPS   FROM 
BECOMING  STICKY. 

H.  S.  Carpenter,  Detroit,  Mich.:  We  had  a  large 
amount  of  horehound  and  wild  cherry  drops  that 
became  sticky  and  unsalable  during  the  recent  warm 
and  damp  spell.  People  would  not  buy  them  be- 
cause they  thought  they  were  stale.  I  hit  upon  a 
scheme  which  not  only  prevented  this  sticking  but 
improved  the  appearance  of  the  goods.  I  put  about 
one-half  teaspoonful  of  pulverized  sugar  in  the  jar 
and  shook  up  the  candy.  Each  piece  was  coated 
very  lightly  with  sugar  and  looked  very  good. 


"A  SKY  SCRAPER"  FOR  THE  FOUNTAIN. 

5.  Trau,  Cleveland,  Ohio:  Lay  two  scoops  of 
vanilla  cream  on  a  platter,  pour  over  an  ounce  of 
chocolate  syrup,  and  place  one  Nabisco  wafer  over 
the  cream.  Then  add  another  scoop  of  strawberry 
cream  and  place  a  Nabisco  wafer  over  the  cream  so 
as  to  make  it  balance.  Then  add  some  whipped 
cream  and  top  off  with  a  whole  cherry.  I  use  a 
scoop  size  20  to  a  quart  when  making  the  above. 
This  dish  when  finished  should  have  three  layers;  so 
please  follow  directions  closely  when  making  it.  I 
suggest  the  name  "A  Sky  Scraper"  as  it  is  out  of 
the  ordinary. 

A  CHEAP  GRATER. 

George  Sines,  Pomerania,  N.  J.:  Take  any  kind 
of  a  round  tin  can,  cut  off  the  top,  then  remove  half 
of  the  side  lengthwise  to  the  bottom,  but  do  not  cut 
the  bottom,  for  this  serves  as  a  base  for  the  grater. 
Now  place  the  tin  on  a  wooden  block,  take  a  wire 
nail  and  punch  holes  through  the  tin  from  the  inside. 
This  makes  teeth  on  the  opposite  side.  Presto! 
Your  grater  is  finished.  It  is  certainly  a  useful 
thing-  to  have  around. 


TO  CLOSE  BULGING  PRESCRIPTION  BOOKS. 

D.  W.  Rich,  Middletozm,  N.  Y.:  It  is  often  a 
difficult  matter  to  arrange  prescription  books  upon 
a  shelf  in  a  neat  and  compact  manner,  owing  to  the 
bulging  condition  which  they  acquire  when  pasted 
full  of  prescriptions.  This  can  be  remedied  by 
bending  a  piece  of  stiff  sheet-iron  into  three  sides  of 
a  square;  the  book  is  closed  tightly  and  the  iron 
slipped  over  the  top  edge.  If  necessary  a  similar 
clasp  may  be  placed  on  the  bottom  of  the  book. 
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LETTERS, 


A  LITTLE  CONTROVERSY  OVER  THE  QUESTION 
OF  "ASSISTANT  PHARMACISTS." 

A  letter  to  which  we  gave  space  in  this  depart- 
ment of  the  March  Bulletin  has  stirred  up  con- 
siderable interest.  It  was  written  by  Hugh  Lee 
Boyd,  a  drug  clerk  in  Kosciusko,  Mississippi,  and 
it  severely  criticized  the  State  Pharmaceutical  Asso- 
ciation for  urging  amendments  to  the  pharmacy 
law  providing  for  a  class  of  ''assistant  pharmacists." 
Mr.  Boyd's  letter  has  brought  us  three  responses — 
two  controverting  his  position  and  one  defending  it. 
The  first  two  are  from  the  president  of  the  State 
Association  and  the  chairman  of  the  legislative 
committee.  The  whole  discussion  is  important 
because  it  touches  upon  the  situation  in  other  States 
quite  as  closely  as  in  Mississippi. — The  Editors. 

FROM   THE  PRESIDENT  OF  THE  MISSISSIPPI  ASSOCIA- 
TION. 

To  the  Editors: 

I  note  in  the  March  number  of  your  journal,  on 
page  124,  a  letter  from  Mr.  Boyd,  of  Kosciusko, 
Miss.,  in  which  he  charges  that  the  Mississippi  State 
Pharmaceutical  Association  is  being  dominated  by 
"The  Druggists'  Association ;"  is  being  destroyed  by 
men  who  own  drug  stores;  is  working  for  a  law 
whereby  "assistant  pharmacists"  may  be  given  the 
same  privileges  that  "pharmacists"  now  have;  that 
this  is  a  step  backward ;  and  that  the  "assistant 
pharmacist"  will  become  a  cheap  man  to  displace 
the  full-registered  "pharmacist." 

So  far  as  I  know,  there  is  in  Mississippi  no 
"Druggists'  Association."  If  there  is  one,  it  is  of 
such  small  importance  that  it  is  not  generally  known. 

It  seems  to  me  that  Mr,  Boyd's  exception  to  the 
assistant  pharmacist  idea  is  not  well  taken,  especially 
when  we  consider  the  law  we  are  now  working 
under.  The  present  law  prescribes  no  qualifications 
whatever,  other  than  those  required  to  pass  an 
examination,  for  "pharmacists."  And  I  have  known 
several  men  who  have  obtained  licenses  to  practice 
without  a  diploma  or  ever  having  worked  a  day  in 
a  regular  drug  store.  The  "assistant  pharmacist" 
we  propose  is  required  to  have  at  least  two  years' 
practical  experience,  or  36  weeks'  actual  attendance 
at  a  recognized  college  of  pharmacy,  and  then  stand 
an  examination — the  same  examination  as  that  pre- 
scribed for  the  "pharmacist."      So.  then,  I  believe 


our  "assistant"  will  be  a  better  qualified  man  than 
the  "pharmacist"  of  the  old  law  is  required  to  be. 

The  "assistant"  is  not  given  the  same  privileges 
as  the  full  registered  "pharmacist."  For  instance, 
he  cannot  own  a  store  and  operate  it  himself,  and  he 
cannot  have  charge  of  a  store  except  during  the 
temporary  absence  of  the  registered  pharmacist.  He 
must  be  under  the  supervision  of  the  registered 
pharmacist. 

I  do  not  see  that  it  is  lozvering  the  standard  of 
pharmacy  to  raise  the  requirements  in  this  way. 
The  law  we  are  advocating  raises  the  requirements 
of  "pharmacists"  to  four  years  of  practical  experi- 
ence (each  36  weeks  at  a  recognized  college  of  phar- 
macy counting  one  year) ,  and  it  creates  the  place  of 
qualified  "assistant,"  which  is  even  higher  than  the 


A.  S.  Goody. 

former  "pharmacist,"  to  fill,  in  a  measure,  the  place 
left  vacant. 

Now  as  to  the  reasons  for  creating  a  class  of 
"assistant  pharmacists,"  in  addition  to  those  given 
by  the  Editor  of  the  Bulletin  at  the  end  of  Mr. 
Boyd's  letter,  I  will  say  that  there  are  some  young 
men  now  in  college  who  will  hold  diplomas,  but  who 
lack  the  necessary  practical  experience  to  pass  as 
full  registered  men.  Unless  we  have  a  class  of 
"assistants,"  there  will  be  no  place  where  these  men 
can  legally  acquire  the  needed  experience.  When 
they  have  completed  the  required  term  of  practical 
work  they  can  then  be  registered  without  further 
examination,  provided,  of  course,  they  make  the 
necessary  grade  on  the  first  examination. 

Then  there  are  young  men  who  are  studying  at 
home,  and  unless  we  provide  for  "assistants"  there 
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will  be  no  place  where  they  can  legally  get  the 
experience  needed  to  make  them  reliable  phar- 
macists. 

The  class  of  "assistants"  will  always  remain  small. 
It  is  designed  as  a  temporary  class  where  the  com- 
petent but  inexperienced  pharmacist  may  legally 
prepare  himself  for  the  more  responsible  duties  of 
his  profession. 

The  law  the  State  Pharmaceutical  Association  is 
laboring  for  is  of  course  not  perfect.  It  does  not 
embody  all  that  its  authors  would  like  to  have,  but  it 
is  a  vast  improvement  over  the  old  law ;  it  is  a  step 
in  the  right  direction,  and  it  is  as  far  reaching  as  we 
believe  it  could  be  made  at  the  present  time.  If 
there  are  further  improvements  to  be  made  we 
cordially  invite  critics  to  join  our  Association  and 
help  us  make  the  needed  changes.  I  believe  ob- 
jectors can  do  more  good  in  this  way  than  by  sitting 
idly  by  and  criticizing  those  who  are  trying  to  do 
something. 

I  would  not  reply  to  Mr.  Boyd's  charge  that  the 
State  Association  is  being  dominated  and  destroyed 
by  drug-store  owners  but  for  the  fact  that  this  same 
charge  has  been  made  before.  It  is  so  absurd  that 
no  one  familiar  at  all  with  the  Association  could 
make  the  statement.  As  a  matter  of  fact  I  doubt  if 
even  a  majority  of  the  members  of  the  Association 
are  drug-store  owners.  The  president  is  not;  a 
great  many  of  the  other  officers  and  committeemen 
are  not;  and  they  are  almost  all  of  them  pharma- 
cists— graduates  of  colleges  of  pharmacy.  Further- 
more, the  Association  is  not  being  destroyed  by  any 
man  or  set  of  men.  It  is  growing  each  year;  its 
influence  is  expanding  and  growing  broader ;  and  it 
is  coming  more  and  more  to  be  recognized  as  the 
only  pharmaceutical  organization  in  Mississippi  that 
has  any  influence  or  is  using  that  influence  for  the 
advancement  of  the  profession.  Certainly  it  is  the 
only  one  that  has  any  definite  plans,  or  is  working 
with  any  purpose  in  view.  A.  S.  Coody, 

President  Mississippi  State  Pharmaceutical  Association. 

Osyka,  Miss. 

FROM  THE  CHAIRMAN  OF  THE  LEGISLATIVE 
To  the  Editors:  COMMITTEE. 

In  the  March  issue  of  the  Bulletin  appears  a 
letter  headed  "Establishing  a  Class  of  Assistant 
Pharmacists,"  and  signed  by  Hugh  Lee  Boyd, 
Kosciusko,  Miss.  This  letter  does  quite  an  in- 
justice to  both  the  Mississippi  State  Pharmaceutical 
Association  and  its  legislative  committee. 


The  writer  does  not  show  a  comprehensive  idea 
of  the  workings  of  the  Association  or  its  purposes. 
He  declares  that  "the  State  Pharmaceutical  Associa- 
tion of  Mississippi  is  being  dominated  by  the  Drug- 
gists' Association."  This  statement  is  ambiguous, 
for  there  is  no  "Druggists'  Association"  in  the  State 
of  Mississippi  that  the  writer  knows  of. 

The  Mississippi  State  Pharmaceutical  Association 
always  has  and  always  will  seek  for  a  higher  stan- 
dard of  pharmacy,  and  is  now  making  effective 
efforts  to  promote  such  a  standard.  The  spirit  of 
our  Association,  in  the  language  of  Edwin  Mark- 
ham,  has  been  that  "the  survival  of  the  fittest  must 
give  way  to  the  fitting  of  all  to  survive." 

The  salaried  clerk  has  derived  much  more  benefit 
from  the  operation  of  the  pharmacy  laws  in  Mis- 
sissippi than  has  the  proprietor  himself,  and  the 
work  of  the  State  Association  has  promoted  his 
interests  as  much  as  it  has  that  of  the  proprietor. 
That  the  salary  of  some  clerks  in  the  State  of 
Mississippi,  and  I  expect  in  other  States  also,  is  more 
than  in  keeping  with  their  ability,  cannot  be  denied. 
There  is  no  doubt  that  there  are  clerks  who  are  now 
receiving  the  pay  of  first-class  pharmacists  yet  who 
are  only  entitled  to  that  of  assistants. 

There  will  never  be  a  time  in  Mississippi  or  in 
any  other  State  when  merit  will  not  be  recognized 
and  rewarded,  and  it  would  be  a  great  improvement 
now  were  salary  and  merit  more  in  keeping  with 
each  other. 

The  Mississippi  State  Pharmaceutical  Association 
has  now  drafted  some  very  beneficial  amendments  to 
the  pharmacy  laws  and  has  succeeded,  through  its 
legislative  committee,  in  getting  them  passed 
through  one  branch  of  the  legislature.  In  these 
amendments  provision  is  made  for  "assistant  phar- 
macists," but  there  is  a  prescribed  standard  and 
examination  set  for  such  "assistants." 

The  Mississippi  State  Pharmaceutical  Association 
has  not  been  "destroyed"  by  members  of  the  body 
who  own  drug  stores,  for  its  membership  is  grow- 
ing rapidly  and  its  present  president  is  a  salaried 
pharmacist. 

Our  Association  has  been  working  unselfishly  for 
the  upbuilding  of  the  profession  without  regard  to 
class,  and  it  is  unfortunate  that  it  should  be  criticized 
by  those  who  have  been  benefited  by  it  but  who 
know  little  of  its  workings. 

I  will  say,  though,  in  justice  to  Mr.  Boyd,  that  he 
now  admits  he  was  under  a  misapprehension  -in 
writing  the  letter  published  in  the  March  Bulletin, 
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and  that  he  has  since  given  me  his  application  for 
membership  in  the  Association.      B.  L.  Clark^ 

Chairman  Legislative  Committee,  M.  S.   P.  A. 
Kosciusko,  Miss. 

FROM    A    DRUG    CLERK    WHO    SUPPORTS    MR.    BOYD'S 

CONTENTION. 
To  the  Editors: 

That  phantom,  "scarcity  of  clerks,"  of  which  the 
drug  journals  so  often  speak,  has  been  worked  so 
strongly  that  I  believe  it  is  time  for  a  few  words 
from  one  who  is  not  interested  in  flooding  the 
already  overcrowded  market. 

In  your  March  number,  in  an  editorial  appendage 
to  Mr.  Boyd's  letter  on  page  124,  the  ghost  is 
manifest. 

A  few  months  ago  a  Pacific  coast  drug  journal 
warmed  it  over,  saying  that  in  its  neighborhood 
there  were  several  openings  for  good  men  at  from 
one  hundred  dollars  a  month  up.  An  investigation 
proved  the  report  to  be  untrue. 

In  my  position  I  have  an  opportunity  to  learn 
more  of  the  actual  conditions  and  actual  salaries 
paid  than  do  the  editors  of  drug  journals.* 

In  the  northwest  the  supply  of  drug  clerks  is  far 
greater  than  the  demand,  and  the  ease  with  which 
an  unregistered  or  unqualified  person  can  get  em- 
ployment brings  salaries  down  to  about  two-thirds 
of  those  paid  street  sweepers.  If  all  pharmacies 
were  conducted  in  accordance  with  the  law,  and  if 
positions  as  drug  clerks  now  occupied  by  delivery 
boys  were  legally,  filled,  fewer  good  men  would  be 
seeking  employment.  One  of  the  most  prominent 
pharmacists  in  the  State  leaves  an  unregistered  per- 
son, a  mere  errand  boy,  in  his  store  during  his 
absence ! 

Again  we  hear  the  cry :  "There  are  many  clerks 
to  be  had,  but  few  good  ones."  Who  is  to  blame? 
^'ou,  proprietors  who  are  offering  less  than  a  decent 
living  to  employees,  and  you,  boards  of  pharmacy, 
who  are  passing  men  totally  unfit!  What  induce- 
ments are  you  offering? 

So  long  as  the  State  boards  of  pharmacy  are  com- 
posed exclusively  of  proprietors,  and  especially  those 
who  want  the  market  glutted  with  cheap  help,  this 
condition  will  prevail. 

Who  pays  the  major  portion  of  the  pharmacy 
boards'  expenses — the  proprietors  or  the  clerks? 
Who  constitute  the  personnel  of  the  boards — the 
proprietors  or  the  clerks?      This  taxation  without 


representation  must  cease,  and,  with  the  aid  of  the 
better  class  of  proprietors,  I  believe  the  clerks  will 
stop  it.  A  few  tea  parties  will  help.  Some  of  the 
political  demagogues  whose  only  qualification  is  a 
pull  with  the  governor,  should  be  dumped  into  the 
bay  of  pharmaceutical  oblivion. 

If  the  contemplated  retrogression  of  the  Missis- 
pull  with  the  governor,  should  be  dumped  into  the 
Pharmacy.  e.  P.  Ferte, 

President  Registered  Pharmacists  of  America. 
Spokane,  Washington. 


HIS  STAND  ON  THE  LIQUOR  QUESTION. 
To  the  Editors: 

I  have  been  very  much  interested  in  the  editorials 
and  articles  that  have  appeared  in  the  Bulletin 
from  time  to  time  on  the  liquor  question.  I  have 
taken  an  active  part  in  the  license  question  in  our 


Any  man  will  admit  that  drunken  workmen 
means  lessened  production. 

THATS  COMMON  SENSE 

Any  man  can  protest  against  drunkenness 
on  our  streets. 

THAT'S   SELF-PROTECTION 

Any  man  can   vote   against  a  saloon  near 
his  home. 

THAT'S  HOME-PROTECTION 

Any  man  can  vote  against  a  saloon  near 
some  other  man's  home. 

THAT'S  GENEROSITY 

Any  man  can  reach  out  a  hand  to  help  a 
tempted  fellow. 

THAT'S  HUMANITY 

Any  man  can  cast  a  vote. 

THAT'S  OPPORTUNITY 

Any  man  can  vote,  "  No." 

THAT'S   DUTY 
Let's  do  our  duty  Tuesday,  March   1st 


ARTHUR  L.  CHENEY,  Druggist 

the  rexall  store 

MORRISVILLE.         -        -         VERMONT 


*The  compliment  is  appreciated. — The  EDrroRS. 


This  is  the  newspaper  ad.  to  which  Mr.  Cheney  refers  in 
his  letter,  considerably  reduced  in  size. 

village,  and  have  always  done  all  I  could  to  keep 
the  town  "dry."  I  am  sending  you  one  of  our  local 
newspapers  that  came  out  the  Wednesday  before 
the  March  election,  and  have  marked  the  material 
which  I  furnished  for  the  paper  as  well  as  the  ad. 
which  I  had  inserted  in  it. 
The  town  went  "dry"  by  the  largest  majority  in 
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its  history.  I  have  the  best  corner  in  the  village. 
I  had  my  windows  full  of  posters,  and  a  large  one 
75^  by  9  feet  outside.  Mine  was  the  only  business 
place  that  did  anything  of  the  kind,  and  every  one 
told  me  I  would  not  do  any  business  after  this.  I 
have  always  come  right  out,  but  never  so  hard  as 
this  year,  and  so  far  my  business  is  gaining  and  I 
am  having  many  words  of  praise  for  my  stand. 

I  thought  you  might  just  like  to  know  what  is 
going  on  in  the  old  Green  Mountain  State  about 
liquor  and  the  stand  that  at  least  one  druggist  takes. 

Morrisville,  Vt.  ARTHUR  L.  Cheney. 


A  PUZZLER  INTERPRETED. 

J.  C.  Studley,  of  Battle  Creek,  Mich.,  contributed 
to  the  March  Bulletin  a  difficult  prescription  orig- 
inally dispensed  in  Berne,  Switzerland. 


)?^ 


O.^ 


o^. 


There  is  some  difference  of  opinion  as  to  the 
ingredients,  as  will  .be  seen  from  the  following 
letters  * 

WHAT  MR.  STEDEM  THINKS. 
To  the  Editors: 

Here  is  my  guess  for  prescription  submitted  by 
Mr.  J.  C.  Studley,  on  page  123  of  the  March 
Bulletin  : 


Bol.   Armenian 0.2 

Liq.  alum,  acet 0.4 

Zinc  ex., 

Bism.  subnit,  aa 0.2 

Ung.  lenienti   (cold  cream)   ad 20. 

Philadelphia,  Pa.  F.  W.  E.  StedeM. 


MR.  metze  s  interpretation. 

To  the  Editors: 

Referring  to  the  prescription  Mr.  J.  C.  Studley 
submitted  to  your  March  issue  on  page  123,  let  me 
offer  my  own  reading  on  first  sight : 

Bolet.     rubri 0.2 

Liquor  alum,  acet 0.4 

Zinci  oxidi, 

Bismuth   subnit.,   aa; 2.0 

Ungt.   lenient,   ad 20.00 

Misce  et  fiat  unguentum. 

The  very  combination  of  the  ointment  forbids  the 
use  of  iron  oxide  as  this  is  a  simple  drying  ointment 
for  a  sore.  For  the  same  reason  ungt.  cerate  is 
impossible  as  this  would  make  it  such  a  hard  oint- 
ment that  it  would  be  almost  impossible  to  manipu- 
late the  mixture,  and  I  am  pretty  positive  that  my 
version  of  the  last  line  is  correct. 

Unguent  lenientis  is  the  generic  Swiss  and  Dutch 
way  of  writing  unguent — which  is  emollient  or  cold 
cream  in  plain  English.  Paul  F.  Metze. 

New  York  City. 


THREE  PRIZE  SPECIMENS. 

The  three  customers'  orders  shown  in  the  accom- 
panying reproduction  have  been  recently  received 


0^ 


/Ury^^c 


e 
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I 


from  Bulletin  readers.  The  first,  contributed  by 
J.  H.  Pendleton,  Vernon,  Texas,  was  strangely 
enough  meant  for  Euthymol  Tooth   Paste.      The 
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second,  from  Towne,  Seccombe  &  Ellison,  San  Ber- 
nardino, Cal.,  represents  a  somewhat  heroic  effort  to 
spell  Wampole's  Tonic.  The  third  comes  from 
Delahoussay's  Pharmacy,  Franklin,  La.,  and  indi- 
cates a  new  method  of  spelling  potassium  iodide. 


SOMEWHAT  HARD  TO  READ. 
To  the  Editors: 

The  accompanying  etching  represents  an  exact 
duplicate  of  a  prescription  which  I  received  the  other 
day  from  a  doctor  in  Chicago.  After  studying  it 
for  half  an  hour  with  two  other  able  pharmacists,  I 
decided  to  call  the  physician  on  the  phone.     There- 


/<C^ 


^ 

^ 


upon  he  kindly  informed  me  that  I  had  better  take 
some  lessons  in  reading  prescriptions!  I  submit  the 
prescription  for  the  opinion  of  the  Bulletin 
readers. 

My  own  interpretation  was  as  follows : 

Rose  water, 

Borolyptol,    aa 30.00 

Cherry-laurel   water 15.00 

Flowers  of  zinc, 

Bismuth  subnitrate,  aa 8.00 

Carbolic    acid 0.20 

Menthol    0.25 

I  think  that  this  physician  would  find  it  advisable 
to  take  a  few  lessons  in  writing!      A.  L.  Adams. 
Winnetka,  111. 


A   CHANDLER   SOUVENIR. 
To  the  Editors: 

I  am  sending  you  a  souvenir  copy  of  the  Alumni 
Journal  containing  a  historical  and  illustrated  sketch 
of  Prof.  Chas.  F.  Chandler,  together  with  Prof. 
Chandler's  farewell  address  delivered  recently  at  the 
annual  meeting  of  the  College  of  Pharmacy  of  the 
State  of  New  York.  The  pamphlet  is  gotten  up  in 
very  interesting  fashion,  and  it  occurred  to  me  that 
former  students  of  Prof.  Chandler  might  like  to 
secure  copies.  I  shall  be  happy  to  furnish  them 
while  they  last  at  25  cents  each. 

Charles  A.  Lotz. 

43  Fulton  St.,  New  York  City,  N.  Y. 


A  QUESTION. 
To  the  Editors: 

I  would  like  to  have  an  expression  of  opinion 
from  my  fellow  druggists  regarding  the  sale  of  hog 
dips  and  lice  killers.  Very  nearly  all  of  them  are 
made  from  carbolic  acid  derivatives.  Are  they 
not,  therefore,  poisonous,  and  should  the  sale  of 
them  not  come  under  the  poison  law? 

Paunee,  III.  O.  N.  SprAGUE. 

To  the  Editors : 

We  wish  to  compliment  you  on  the  production 
of  such  a  splendid  pharmaceutical  journal  as  the 
Bulletin.  In  our  estimation  it  is  the  king  of  its 
kind.  Don't  fail  to  send  it  any  time,  as  we  posi- 
tively cannot  do  without  it.  We  wish  the  publica- 
tion ever  increasing  success! 

Bowmanville,  Ont,        Rod'k  M.  MitCHELL  &  Co. 


To  the  Editors: 

Don't  you  dare  stop  my  subscription  to  the  Bul- 
letin. I  could  not  get  along  without  it.  It  is 
certainly  the  best  journal  published. 

Rogers,  Mich.  ROLAND  A.   LarKE. 

*  *      * 
To  the  Editors : 

The  Bulletin  is  a  welcome  guest  and  your 
"Dollar  Idea"  page  alone  is  well  worth  your  sub- 
scription price.  F.  W.  Miller. 

Homestead,  Iowa. 

*  *      * 
To  the  Editors : 

Enclosed  find  check  to  cover  my  subscription  to 
the  Bulletin — the  best  pharmaceutical  journal  on 
earth!  Carl  C.  Kennedy. 

Grove  City,  Pa. 
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THE  SODA  FOUNTAIN. 


SODA  WINDOW  DISPLAYS. 

The  American  Soda  Fountain  Co.,  of  Boston,  Mass.,  be- 
lieves thoroughly  in  the  value  of  both  counter  and  window 
displays  as  a  means  of  building  up  a  soda-fountain  trade. 
In  the  conviction  that  the  window  offers  a  splendid  oppor- 
tunity for  awakening  in  passers-by  a  desire  for  a  drink,  this 
firm  has  distributed  a  little  publication  on  soda  displays  for 
the  druggist.  The  trims  are  commendable  for  their  sim- 
plicity and  the  absence  of  anything  messy.  Some  of  the 
suggestions  are  the  following: 

ARRANGING  A   SODA   WINDOW. 

The  background  is  often  the  key-note  of  the  whole  display. 
It  need  not  be  elaborate,  but  it  should  be  in  keeping.  If  you 
have  nothing  especially  appropriate,  use  some  material  of  plain 
solid  color  which  is  not  distinctive  in  itself.  The  purpose  of 
every  background  should  not  be  to  attract  too  much  attention 
to  itself,  but  to  throw  into  the  greatest  possible  prominence 
the  object  advertised. 

A  general  soda-water  display  should  consist  of  crushed 
fruits,  appropriate  to  the  season,  syrups  displayed  in  large 
glass  containers,  and  glasses  of  soda  water  artistically  and 
daintily  arranged,  the  window  being  trimmed  up  with  artifi- 
cial foliage,  etc.  Bottles  of  mineral  waters  of  the  kind  sold 
at  the  fountain  can  also  be  used  to  good  advantage.  The 
more  delicate  of  the  fresh  fruits,  such  as  berries,  for  example, 
are  too  perishable  to  use  for  display.  After  twenty-four 
hours  they  wilt  and  lose  all  attractiveness.  Oranges,  pine- 
apples, lemons,  bananas,  etc.,  are  very  ornamental,  and  will 
stay  fresh  for  a  reasonable  length  of  time. 

Some  of  the  most  tempting  displays  of  fruit  which  we 
have  ever  seen  were  in  very  simply  arranged  windows,  with 
little  more  in  them  than  a  large  basket,  tipped  over  on  its 
side,  with  a  mass  of  fruit  pouring  out  across  the  floor  of  the 
window. 

In  such  a  display  as  this  the  fruit  should  be  showy  and  the 
basket  new  and  clean. 

We  have  in  mind  at  this  writing  a  window  shown  last 
year  by  one  of  New  York's  largest  dispensers.  It  attracted 
the  attention  of  many  thousands.  The  window  was  a  large 
one  and  contained  a  variety  of  different  fine,  fresh  fruits 
well  arranged  among  jars  of  preserved  fruits,  bottles  of  fla- 
vors, extracts,  etc.  The  bananas  made  an  exceptionally  good 
showing,  being  large  and  perfect,  bright  yellow,  and  shown 
in  "palms"  set  up  with  the  under  side  visible. 

It  is  never  wise  to  use  natural  branches  or  foliage  for 
decoration,  as  they  soon  wilt  and  shrivel,  spoiling  the  appear- 
ance of  the  whole  window.  Always  secure  artificial  foliage; 
it  will  prove  very  effective. 

One  of  the  most  attractive  windows  shown  of  late  adver- 
tised grape  juice.  It  consisted  of  artificial  vines  twined  about 
the  windows,  from  which  hung  branches  of  fresh  grapes.  At 
certain  hours  of  the  day  a  man  in  a  white  coat  would  go  into 
the  window,  take  the  grapes  from  the  vines,  throw  them  into 
a  masher,  then  into  a  small  hand  press  and  press  the  juice  out 
in  full  view  of  the  street. 


Action  always  attracts  the  most  attention,  and  so  the  mak- 
ing of  crushed  strawberries,  with  grinding  machine  and  sugar, 
and  with  baskets  and  crates  of  the  fruit  about  the  window, 
is  very  taking.  Such  exhibits  emphasize  more  than  is  possible 
in  any  other  way  the  purity  of  the  product  dispensed. 

A   CHERRY    WINDOW. 

Doubtless  one  would  go  far  before  finding  a  daintier  win- 
dow than  can  be  gotten  up  to  advertise  cherry  drinks  and  con- 
fections. 

The  general  tone  of  the  window  should  be  Japanese,  for 
Japan  is  the  land  of  the  cherry  blossom.  The  possibilities 
of  such  a  window  are  great,  and  if  desired  they  can  be 
worked  out  in  an  elaborate  manner.  For  color,  use  pink  and 
white,  relieved  by  enough  green  to  get  good  contrast.  A  lat- 
ticework in  the  back  or  sides,  as  well  as  on  the  top,  con- 
structed of  bamboo,  will  give  the  impression  of  a  summer 
house  in  a  Japanese  garden. 

The  most  useful  material  for  decoration  is  the  artificial 
cherry  branches,  to  be  had  from  dealers  in  this  class  of  goods. 
These  branches  are  loaded  with  pink  and  white  blossoms  and 
are  very  beautiful.  A  few  pieces  of  bamboo  furniture,  a  Jap- 
anese parasol  or  two,  a  Japanese  fan,  will  add  much  to  the 
general  daintiness  of  the  scene. 

This  window  can  be  gotten  up  at  any  season  of  the  year. 
In  cherry  time  the  fresh  fruit  can  be  used  in. large  attractive 
dishes  or  baskets,  but  few  fruits  are  so  well  copied  as  cher- 
ries, and  so  at  other  times  the  artificial  fruit  can  be  gotten 
from  millinery  establishments,  while  large  jars  of  handsome 
maraschino  cherries  can  likewise  be  used  with  fine  eflfect. 

HOT   WEATHER  DISPLAYS. 

In  the  making  of  soda  windows  for  hot  weather,  there  is 
certainly  no  more  attractive  material  than  blocks  of  clear, 
transparent  ice.  These  can,  of  course,  be  arranged  in  vari- 
ous ways,  while  scattered  over  them  here  and  there  should 
be  placed  glasses  of  soda — real,  if  you  are  willing  to  replenish 
the  foam  in  them  frequently,  but  otherwise  with  a  good  imita- 
tion of  the  foam  made  of  light  floss,  or  something  similar. 

A  display  which  can  be  made  extremely  attractive  con- 
sists of  one  large  or  several  smaller  blocks  of  transparent 
ice,  deeply  hollowed  out  from  the  top.  In  these  hollows 
arrange  assortments  of  fine  fruits.  They  will  keep  splendidly 
in  the  ice  and  as  seen  through  it,  from  the  street,  look  very 
tempting. 

Hollow  out  the  ice  on  the  long  side  of  the  block,  rather 
than  on  the  end,  although  it  is  well,  if  as  many  as  three 
blocks  are  used,  to  have  one  of  them  upright  in  the  center, 
hollowed  out  from  the  top,  while  those  on  either  side  are 
done  as  suggested.  Place  glasses  of  soda  water  about  the 
ice  at  various  points. 

It  is  easy  to  imagine  the  effect  of  such  a  display  as  this  on 
the  mind  of  a  man  standing  outside  on  a  hot  day.  It  is  almost 
irresistible. 

BOOMING  EGG  DRINKS. 

Egg  drinks  can  be  made  the  subject  of  a  very  attractive 
display. 

Arrange  a  background  of  dry,  unthreshed  wheat.  Scat- 
tered about  the  window  place  nests  of  straw,  filled  with 
large,  clean  eggs.  Even  the  color  of  the  eggs  needs  some 
attention,  for  we  find  that  there  is  actually  strong  feehng  in 
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different  localities  over  this  really  trivial  matter.  In  some 
places  the  brown  egg  is  universally  believed  to  be  far  superior 
to  the  white — in  others  the  white  is  demanded  and  the  brown 
is  considered  much  inferior.  If  there  is  a  preference  in  your 
locality,  cater  to  it. 

It  is  small,  apparently  unimportant  things  of  this  kind 
which  count. 

In  your  egg  window,  if  you  can  get  them,  place  plenty  of 
the  little  Japanese  chickens,  usually  to  be  found  in  toy  stores, 
and  here  and  there  should  be  phosphate  glasses  filled  with 
colored  cotton  to  represent  egg  phosphate. 

WINDOW    CARDS. 

In  a  prominent  position  in  every  window  there  should  be 
one  or  more  cards  announcing  the  drink  or  drinks  advertised 
by  the  display.  The  card  should  be  about  ten  inches  deep 
and  two  feet  long,  preferably  of  plain  stock,  free  from  dec- 
oration. A  white  card  will  usually  look  best — colored  stock 
should  rarely  be  used  unless  in  a  window  of  some  special 
color  scheme,  where  it  is  needed  for  either  harmony  or  sharp 
contrast. 

Have  the  card  neatly  printed  or  lettered  in  large,  easily 
read  type,  lines  well  separated  and  wording  brief.  Always 
mention  the  price.  Make  the  wording  simple,  but  inviting, 
suggesting  to  the  reader  that  he  try  this  delicious  drink. 


HOW   ONE   DRUGGIST    STARTED    BUSINESS    ON 
LACTONE    BUTTERMILK. 

Wallace  M.  Colcleugh,  1043  Williams  Avenue,  Portland, 
Oregon,  tells  in  the  April  issue  of  Modern  Pharmacy  his 
method  of  inaugurating  a  nice  trade  on  this  popular  product: 

Some  time  ago  I  decided  to  undertake  the  preparation  and 
sale  of  lactone  buttermilk.  I  wanted  to  sell  the  bottled  pro- 
duct ;  I  wanted  to  establish  business  at  the  soda  fountain,  and 
I  wanted  to  get  the  physicians  interested. 

A  GUESSING  CONTEST. 

The  first  thing  I  did  to  interest  the  public  was  to  work  out 
the  following  plan  involving  a  guessing  contest  exploited  in 
the  window : 

The  corner  of  the  store  nearest  the  fountain  and  the  win- 
dow adjoining  were  all  dressed  in  white  cheese-cloth.  In  the 
center  of  the  window  was  a  250-pound  cake  of  ice.  This  was 
placed  in  a  large  tin  dish,  two  inches  deep,  with  a  drainage 
tube  conducting  the  water  to  the  basement. 

People  were  asked  to  guess  how  long  it  would  take  this 
cake  of  ice  to  melt.  One  guess  was  given  with  every  25-cent 
purchase,  and  a  $5  prize  was  awarded  to  the  best  guesser. 

Placards  announcing  the  nature  of  the  guessing  contest, 
and  also  telling  about  the  lactone  demonstration  inside  the 
store,  were  placed  about  the  window  in  conspicuous  positions. 
In  the  window,  and  completely  surrounding  the  cake  of  ice, 
were  eight-ounce  milk  bottles  filled  with  lactone  buttermilk. 
Ofif  to  one  side  was  a  five-gallon  P.  D.  rocker  demijohn, 
painted  a  bright  cherry,  with  the  following  inscription  printed 
on  the  front  in  black  letters :  "Lactone  Buttermilk — five  gal- 
lons daily  output." 


DEMONSTRATING    THE    PRODUCT. 

Then  I  had  a  woman  inside  the  store  to  demonstrate  the 
product.  She  had  the  lactone  buttermilk  before  her  in  an 
ordinary  wooden  pail  stained  a  bright  cherry  of  the  same  color 
as  the  rocker  demijohn  in  the  window.  That  is  to  say,  the 
buttermilk  was  contained  in  the  eight-ounce  milk  bottles,  but 
these  were  packed  in  ice  in  the  pail.  The  pail  rested  on 
one  of  our  soda  tables,  which  was  draped  all  in  white  like 
the  window,  and  the  demonstrator  herself,  as  well  as  the 
delivery  boy  and  your  humble  servant,  also  wore  white  attire. 

The  show-cases  in  that  section  of  the  store  were  trimmed 
with  white  cheese-cloth,  and  in  fact  we  carried  out  the  white 
effect  all  through.  We  did  this  because  we  wanted  to  em- 
phasize the  clean  and  sanitary  conditions  under  which  lac- 
tone buttermilk  was  prepared  and  handled. 

Of  course  the  afternoon  on  which  this  stunt  was  pulled 
off  had  been  announced  beforehand  so  that  the  people  were 
ready  for  it.  Dodgers  had  been  distributed  and  advance  signs 
had  been  placed  in  the  window.  What  were  the  results  of 
this  one  afternoon's  effort? 

RESULTS. 

Well,  let  me  say  that  in  the  first  place  the  day  happened 
to  be  a  bad  one  so  far  as  the  weather  was  concerned.  It  was 
dark  and  cloudy  and  there  were  occasional  'slight  showers. 
Nevertheless  we  served  100  glasses  of  lactone  buttermilk,  sold 
one  dozen  25-cent  packages  of  the  tablets,  and  received  three 
standing  orders  for  one  quart  of  buttermilk  to  be  delivered 
every  morning. 

In  addition  to  this,  there  were  125  guesses  made  on  the 
cake  of  ice  in  the  window. 

This  was  only  a  couple  of  weeks  or  so  ago,  and  the  sales 
of  lactone  buttermilk  are  increasing  daily.  In  the  meantime 
I  have  sold  three  dozen  bottles  of  the  tablets,  and  have  five 
regular  customers  to  whom  a  quart  bottle  of  the  buttermilk  is 
delivered  every  day. 


An  a.  Ph.  A.  Snapshot.— This  picture  was  taken  in  Oakland,  Cali- 
fornia, while  some  of  the  A.  Ph.  A.  members  were  being  entertained  on 
the  way  back  from  the  Los  Angeles  meeting  last  August.  Reading 
from  the  left,  we  have  Mr.  and  Mrs.  Gus.  Lindvall  of  Moline,  111..  Mr. 
and  Mrs.  Theo.  G.  C.  Otto  of  Columbus,  Indiana,  and  W.  J.  Frazier  of 
Wichita,  Kansas. 
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CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Erudition  Emanations. — 

Very  hot  gas  flames  are  found  to  contain  traces  of 
ozone. 

Neon  becomes  luminous  under  very  feeble  electric  cur- 
rents.    It  may  prove  of  value  in  v^rireless  telegraphy. 

Electric  furnaces  for  the  production  of  iron  and  steel  are 
likely  to  come  into  general  use  on  account  of  the  superior 
quality  of  the  products. 

Manganese  chloride  is  stated  to  be  antidotal  to  strych- 
nine poisoning,  at  least  when  administered .  at  the  same  time 
as  the  strychnine. 

A  French  pharmacologist  says  that  chocolate  and  coffee 
tend  to  diminish  the  formation  of  uric  acid  in  the  system. 

The  removal  of  the  parathyroid  gland  causes  tetanus  in 
the  animal,  due  to  poisons  in  the  blood. 

By  the  use  of  a  most  delicate  electrometer,  no  radium 
emanations  could  be  found  in  the  urine  of  a  patient  who  had 
drunk  100,000  units  and  bathed  in  700,000  units.  Radium 
emanations  are  not  absorbed  through  the  skin. 

Ultraviolet  light  rays  act  strongly  on  the  eyes,  producing 
disturbances  of  color  sensation  and  other  deleterious  effects. 

Professor  Armstrong  says  that  the  ideal  diet  should  con- 
tain not  merely  a  prescribed  amount  of  protein,  but  as  much 
variety  of  protein  as  possible  in  order  to  provide  variety  for 
constructive  metabolism. 

Without  potassium,  vegetation  cannot  develop.  It  stimu- 
lates the  chlorophyll  granules,  and  aids  in  forming  starches 
and  sugars. 

Antiformin  is  a  patented  antiseptic  consisting  of  a  10-per- 
cent solution  of  sodium  chlorate,  containing  5  to  10  per  cent 
of  caustic  soda.     It  dissolves  as  well  as  destroys  the  germs. 

Sulphuric  acid  in  London  atmosphere  is  said  to  be  re- 
sponsible for  the  rapid  crumbling  of  stones  in  the  buildings 
of  that  city. 

By  introducing  a  little  carbon  dioxide  into  the  mercury- 
tube  electric  light,  a  white  light  is  said  to  be  obtained  which 
resembles  daylight  more  closely  than  any  other  artificial 
illuminant. 

Doesn't  Feel  so  Hot. — 

The  temperature  of  a  carbon  filament  in  an  electric  in- 
candescent light  is  3235°  F. ;  of  a  tungsten  filament  3400°  F. 
But  the  tungsten  filament  gives  very  nearly  three  times  as 
much  light. 

Choleric  Colors. — 

Coloring  matters  prevent  crystallization,  or  at  least  hinder 
it.  Weak  colors  retard  the  process,  and  powerful  dyes  almost 
completely  prevent  the  formation  of  crystals  of  inorganic 
salts. 

Boric  Acid. — 

Boric  acid  is  changed  to  metaboric  acid  at  108°  C,  and 
to  pyroboric  acid  at  138°  to  140°  C.  At  temperature  above 
120°  C.  boric  acid  acts  markedly  on  glass. 


Tires  and  Necks. — 

Rubber  forests  are  being  enlarged  in  eastern  Asia  and 
now  occupy  nearly  500,000  acres.  The  yield  in  1907  was 
33,000  tons,  but  at  least  50,000  tons  are  expected  in  1916. 
Estimates  of  the  world's  production  of  rubber  for  1916  are 
108,000  tons,  while  but  83,000  tons  will  be  needed,  calcu- 
lating from  present  uses  and  the  rates  in  increase. 

A  Long-felt  Want.— 

Tungsten  has  become  a  highly  important  metal  within  a 
few  years.  It  is  used  in  making  tool-steel  which  can  hold  its 
temper  even  when  red-hot,  for  filaments  for  electric  lamps, 
which  are  displacing  arc  lamps  indoors,  for  fire-proofing 
cloth,  for  dyeing  silk  and  wool,  and  for  coloring  pottery. 

Made  Light  of  It.— 

The  lighting  of  houses  by  coal-gas  dates  back  to  1792, 
when  William  Murdock,  the  inventor,  an  English  engineer, 
fitted  his  house  for  it.  The  idea  grew  slowly  at  first,  the  first 
mill  to  be  lighted  by  gas  being  a  Manchester  cotton  mill, 
which  installed  it  in  1807. 

Clear  as  a  Crystal! — 

Liquid  crystals  have  upset  the  old  definitions  and  a  new 
one  is  offered.  "A  crystal  need  not  be  solid,  or  even  physic- 
ally or  chemically  homogeneous,  but  is  rather  a  phase  with- 
out discontinuity,  and  anisotropic,  at  least  with  respect  to 
some  particular  property." 

The  Eskimo  are  Healthy. — 

Nastin  is  a  pure  neutral  fat  which  the  biologists  say  has 
a  reactive  property  in  infectious  diseases.  It  suggests  that 
the  fats  have  a  considerable  function  in  the  curing  of  dis- 
eases. 


A  Pharmaceutical  Basket-ball  Team.— These  young  men  com- 
prise the  basket-ball  team  of  the  Cleveland  School  of  Pharmacy,  and 
they  are  certainly  a  good  looking  lot  of  young  athletes.  So  far  they 
have  come  out  about  even— they  have  trounced  other  teams  about  as 
frequently  as  they  have  been  trounced  themselves.  The  three  stand- 
ing  figures,  reading  from  left  to  right,  are  F.  H.  Braunlich,  G.  N.  Case, 
and  A.  H.  Craig.  The  three  sitting  figures  are  E.  M.  Oxley,  C.  F, 
Grosse,  and  G.  E.  Clime. 
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BUSINESS  HINTS. 


How  a  Professional  Pharmacist  Solicits  Business. — 

Leonard  A.  Seltzer,  of  Detroit,  Michigan,  conducts  a 
strictly  prescription  pharmacy.  Recently  he  has  begun  ad- 
vertising, choosing  as  his  medium  direct  correspondence,  and 
utilizing  the  telephone  directory  for  names  and  addresses. 
The  stationery  is  of  the  better  sort,  and  conveys  messages 
like  these : 

Dear  Madam  : 

I  wrote  you  a  few  days  ago  in  reference  to  the  compounding  of 
your  prescriptions  and  soliciting  your  family  drug  and  prescription 
patronage. 

,.,^ijl'?  ^"""y  desirous  of  the  opportunity  of  demonstrating  that  it's 
WORTH  WHILE  IN  RESULTS  to  send  your  prescriptions  to  a  pro- 
fessional pharmacist. 

You  concede  a  difference  in  ability  among  dentists,  attorneys  and 
even  tailors,  don't  you?  Inferior  dental  work  or  an  ill-fitting  coat 
proves  itself,  but  the  inefficiency  of  a  prescription  and  its  failure  to 
give  immediate  relief,  usually  due  to  inferior  drugs  or  to  substitution, 
is  always  counted  as  a  lack  of  knowledge  on  the  part  of  your  physician. 

Isn't  it  more  fair  to  co-operate  with  your  family  physician  by  giv- 
ing his  prescription  the  same  thought  as  to  who  compounds  it  that  you 
would  give  as  to  who  makes  your  coat?  It's  just  a  question  of  fair- 
ness to  your  physician  and  to  yourself.  Send  your  prescriotion  to  a 
"Prescriotion  Specialist."  Ours  is  exclusively  a  PRESCRIPTION 
PHARMACY,  a  pharmacy  for  extra  quality,  high  grade  drugs  and 
sick-room  supplies-j-no  soda,  no  lunch,  and  no  patent  medicines — just  a 
professional  attention  to  detail  and  accuracy  on  physicians'  prescrip- 
tions. 

I  assure  you  that  the  superior  workmanship  of  professional  pre- 
scriptionists,  the  quality  of  strictly  fresh  drugs  and  the  immediate, 
beneficial  results  from  your  prescription  will  secure  for  me  your  perma- 
nent patronage.  Very  respectfully  yours, 

L.  A.  SELTZER. 

Skltzer  s    Prescription    Pmarmacy 

32  Adams  Avenue  West 

In  the  Shurly  Building 

Fifteen  Years  of  Absolute  Accuracy 

Along  with  the  letter  is  enclosed  a  mailing  card  already 
addressed  back  to  Mr.  Seltzer.  On  it  appears  the  following 
offer: 


SPECIAL  FREE  OFFER 

To  introduce  this  special  line  of  TOILET  PHAR- 
MACEUTICALS which  we  have  developed  and  per- 
fected in  connection  with  our  prescription  work,  1  make 
you  the  followins  FREE  offer : 

If  you  will  mark  as  many  of  the  following  prepara- 
tions as  you  would  care  to  try,  sign  your  name  and 
address  and  mail  this  card  to  me.  I  will  send  you  a  fac- 
simile sample  package  of  each  preparation  absolutely 
without  any  expense  to  you.  I  wish  you  to  try  these 
goods.  They  are  not  factory  made  nor  of  questionable 
value,  but  are  made  with  the  same  care  as  to  selection 
of  material  and  skill  in  workmanship  that  we  exercise  in 
our  regular  prescription  practice. 

Seltzer's  Milk  of  Benzoin 
Seltzer's  Antiseptic  Emollient  Lotion 
Seltzer's  Antiseptic  Toilet  Powder 
Seltzer's  Antiseptic  Massage  Cream 
Seltzer's  Antiseptic  Tooth  Powder 
Seltzer's  Antiseptic  Tooth  ^ash 
Seltzer's  Toilet  Water  [Violet  or  Rose] 

Name 


Addi 


Another  Version  of  Mr.  Wettlin's  "Farewell"  Window.— 
In  the  Bulletin  last  month  we  presented  and  described 
a  very  clever  motion  window  which  had  been  gotten  up  by 
Daniel  F.  Wettlin,  of  Newark,  N.  J.,  for  the  exploitation  of 
"Holzhauer's  Farewell  Forever  Fluid  Exterminator  for 
Bugs."  In  the  present  engraving  we  are  showing  a  modifica- 
tion of  the  window  as  worked  out  by  Mr.   Wettlin  on  an- 


other occasion.  The  balloon  in  the  center  was  kept  in  mo- 
tion by  means  of  an  electric  fan  laid  on  its  back  and  blow- 
ing a  current  of  air  upwards  into  it  Bugs  of  various  kinds 
were  seen  clinging  to  the  ropes  underneath  the  balloon.  The 
background  as  before  was  a  water  color  on  canvas.  The 
chief  placard  in  the  center  of  the  window  bore  the  follow- 
ing legend :  "Farewell  forever — use  Holzhauer's  Extermina- 
tor and  we  never  return." 

Developing  a  Sale  on  Buttermilk. — 

B.  S.  Cooban,  of  Chicago,  well  known  to  Bulletin  read- 
ers, has  recently  taken  up  in  the  most  vigorous  fashion  the 
sale  of  lactone  buttermilk  at  his  fountain.  In  the  accom- 
panying   picture    a    couple    of    Mr.    Cooban's    assistants    are 


A  mailing  campaign  of  this  nature  should  prove  fruitful 
of  results.  Mr.  Seltzer  is  keeping  it  up  and  is  sending  out 
something  through  the  mails  every  month  or  so. 


shown  in  the  "back  room"  manufacturing  the  buttermilk 
from  lactone  tablets.  The  young  man  at  the  left  is  appar- 
ently testing  the  product  with  litmus  paper  to  determine 
whether  the  chemical  change  in  the  milk  has  proceeded  suf- 
ficiently far  to  make  a  nice  article.  Anything  that  Mr.  Coo- 
ban takes  hold  of  is  bound  to  be  a  success. 
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A  Delivery  Ad. — 

H.  J.  Bradshaw,  of  Columbus,  Ohio,  has  a  bicycle  delivery 
service  which  does  duty  at  all  hours.     Occasionally  he  sends 


Rain 


or 


Shine 


out  to  customers  a  mailing  card  like  the  one  shown  in  the 
accompanying  engraving.  The  pictures  of  the  messengers  tell 
the  story. 

Some  Catchy  Vanilla  Ads. — 

H.  F.  Ruhl,  in  a  paper  read  before  the  Pennsylvania 
Pharmaceutical  Association,  said  that  while  it  means  much 
effort  to  induce  the  people  to  buy  flavoring  extracts  from 
the  pharmacist,  the  results  are  well  worth  the  effort.  Mr. 
Ruhl  then  went  on  to  tell  how  he  employed  a  special  trim 
to  prove  that  his  vanilla  had  been  aged.  He  brought  forth 
all  the  jars  containing  vanilla  with  their  soiled  and  moldy 
labels  and  arranged  them  in  the  window.  The  labels  showed 
the  date  when  each  lot  was  started.  One  was  over  three 
years  old,  while  the  most  recent  had  been  written  only  a 
few  days  before.  The  soiled  labels  attracted  attention.  The 
placards  read : 

RIPE  VANILLA. 

"Aged"  Vanilla  has  a  peculiar  aromatic  flavor  obtainable  in  no  other 
way.     Some  in  this  window  is  over  three  years  old. 

OLD  VANILLA. 

The  labels  are  moldy  with  age.  The  vanilla  is  all  right — the  jars 
are  hermetically  sealed. 

SIX   POINTS  ABOUT   OUR  VANILLA. 
It  is  made  from  the  best  Mexican  bean. 
It  is  free  from  adulteration. 
It  is  not  colored  aitificially. 

It  is  fifty  per  cent  stronger  than  most  vanilla  extracts. 
It  is  "aged"  and  therefore  ripe. 

We  sell  the  oldest  and  start  a  new  lot — hence  we  always  have  aged 
vanilla. 

A  Druggist  Becomes  an  Eyesight  Specialist. — 

The  Bulletin  has  often  mentioned  the  possibilities  of 
optics  in  the  drug  store.  Fitting  glasses  is  remunerative 
work  and  many  druggists  have  made  a  success  of  such  prac- 
tice. Herman  H.  Bram,  of  Philadelphia,  recently  completed 
his  training  in  ophthalmology  and  sent  out  an  announcement 
to  that  effect: 

Dear  Friend: 

I  beg  to  inform  you  that  I  have  successfully  completed  the  full 
course  and  clinics  of  the  Philadelphia  College  of  Ophthalmology,  and 
that  in  connection  with  the  drug  business  at  my  present  address,  I 
have  equipped  ray  office  for  the  treatment  of  eye  defects  exclusively. 

Thanking  you   for   your   past   interest,    and   with    regards,   I   remain. 
Very  truly  yours, 

Herman  H.  Bram. 

There  is  no  doubt  that  Mr.  Bram  will  do  business  as  an 
eyesight  specialist. 


QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditiotts  only:  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  mojith  to  be  answered  in  the  BulIvETin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Compound  Solution  of  Cresol. 

T.  R.  T.  complains  that  he  tried  the  formula  given  for 
compound  solution  of  cresol  on  page  131  of  the  March  Bul- 
letin, using  a  soft  soap  that  was  procured  from  the  whole- 
saler, but  without  success. 

The  soft  soap  mentioned  in  this  formula  is  presumably 
the  official  sapo  mollis.  Your  trouble  may  not  be  due  to  the 
soap.  John  M.  Francis  is  convinced  that  for  the  present  it 
is  almost  impossible  to  obtain  cresol  pure  enough  to  produce 
a  liquor  miscible  with  water.  In  the  light  of  this  statement, 
your  difficulty  may  lie  in  an  impure  cresol.  M.  I.  Wilbert 
attributes  the  milkiness  to  the  presence  of  napthalene. 

To  return  to  the  soap  question,  George  M.  Beringer,  in  a 
paper  read  before  the  New  Jersey  Pharmaceutical  Associa- 
tion, said  that  the  U.  S.  P.  formula  for  making  compound 
solution  of  cresol  was  faulty.  The  official  directions  for 
soft  soap  very  properly  direct  that  the  linseed  oil  be  sapon- 
ified by  the  potassium  hydroxide  in  solution  with  the  aid  of 
heat  and  the  addition  of  a  small  quantity  of  alcohol.  But, 
in  compound  solution  of  cresol,  which  is  only  a  fifty-per- 
cent solution  of  cresol  and  soft  soap,  it  is  directed  that  the 
linseed  oil  shall  be  saponified  cold  and  without  any  alcohol. 
If  the  official  method  for  making  soft  soap  be  carried  out  in 
the  preparation  of  the  compound  solution  of  cresol,  there 
will  be  no  trouble  in  obtaining  a  satisfactory  product.  It  is 
noteworthy  that  the  British  Pharmaceutical  Codex  has  ex- 
actly followed  this  suggestion  in  copying  the  formula. 


"Kinder  Balsam." 

A.  B.  wants  to  know  what  "kinder  balsam"'  is. 

Otto  Raubenheimer,  writing  in  the  Druggists  Circular  for 
November,  1909,  gave  his  personal  opinion  about  the  identity 
of  this  preparation : 

*T  do  not  want  to  criticize  such  an  authority  as  Dr.  Hans 
Hermann  Julius  Hager,"  said  Mr.  Raubenheimer,  "the  master 
of  pharmacy  in  his  time,  but  I  cannot  quite  agree  with  him 
for  giving  the  German  synonym  'kinder  balsam'  (infant  bal- 
sam) to  the  aqua  aromatica  in  his  masterwork,  the  Handbuch 
der  Pharmazeutischen  Praxis.  While  it  is  true  that  this  aro- 
matic water,  official  in  several  continental  pharmacopoeias, 
and  related  somewhat  to  the  aqua  carminativ,  is  used  internally 
as  a  'gripe  water'  for  babies,  and  also  externally  as  a  lotion 
to  relieve  cramps,  colic,  and  pain,  you  can  readily  see  that  this 
preparation  is  classed  as  a  water  and  not  as  a  balsam.  In 
my  opinion  'kinder  balsam'  stands  as  a  synonym  for  the 
balsamum  nucistae,  official  in  the  German  Pharmacopoeia,  and 
I  would  certainly  dispense  such  should  I  have  a  call  for  it. 

"Balsamum  nucistae.  Ph.  G.   IV,  muskatbalsam,  balsamum 


BULLETIN  OF  PHARMACY 


219 


stomachicum — in    English,   nutmeg   or    stomachic   balsam — is 

prepared  as  follows : 

Yellow  wax    8  parts. 

Olive    oil     1  part. 

Expressed  oil   of  nutmeg 6  parts. 

"Melt  them  together  on  a  water-bath.  .\s  this  preparation 
is  rubbed  on  to  the  stomach  and  other  parts  of  infants  against 
colic,  cramps  and  pains,  by  Germans,  I  have  no  doubt  that 
this  is  wanted  when  'kinder  balsam'  is  called  for." 


Transferring  Engravings  to  Paper. 
M.  J.  Z. — The  liquid  used  for  this  purpose  may  be  made 
by  dissolving  VA  drachms  of  common  yellow  soap  in  1  pint 
of  hot  water,  adding,  when  nearly  cool,  ^  fluidounce  of  spirit 
of  turpentine  and  shaking  thoroughly  together.  Apply  the 
fluid  liberally  to  the  surface  of  the  engraving  or  other  printed 
matter  with  a  soft  brush  or  sponge,  being  careful  not  to 
smear  the  ink,  which  soon  becomes  softened,  and  allow  it  to 
soak  for  a  few  minutes.  Then  damp  well  the  plain  paper  on 
which  the  transfer  is  to  be  made,  place  on  it  the  engraving, 
and  subject  the  whole  for  a  moderate  pressure  for  about  a 
minute.  On  separating  them  a  reversed  transfer  will  be 
found  on  the  paper.  The  transfer  will  not  be  equal  in  in- 
tensity to  the  original,  as  only  a  part  of  the  printer's  ink  is 
removed.  If  the  ink  be  very  old,  a  longer  soaking  and  more 
pressure  may  be  necessary. 


Paint  and   Varnish  Removers. 
C.  E.  H. — To  remove  old  oil,  paint,  or  varnish  coats,  try 
the  following  compounds : 

1.  Apply  a  mixture  of  about  5  parts  of  potassium  silicate 
(water  glass,  36  per  cent),  about  1  part  of  soda  lye,  40  per 
cent,  and  1  part  of  ammonia.  The  composition  dissolves  the 
old  varnish  coat,  as  well  as  the  paint,  down  to  the  bottom. 
The  varnish  coatings  which  are  to  be  removed  may  be  brushed 
off  or  left  for  days  in  a  hardened  state.  Upon  being  thor- 
oughly moistened  with  water  the  old  varnish  may  be  readily 
washed  off,  the  lacquer  as  well  as  the  oil  paint  coming  off 
completely.  The  ammonia  otherwise  employed  dissolves  the 
varnish,  but  not  the  paint. 

2.  Apply  a  mixture  of  1  part  oil  of  turpentine  and  2  parts 
of  ammonia.  This  is  effective,  even  if  the  coatings  with- 
stand the  strongest  lye.  The  two  liquids  are  shaken  in  a 
bottle  until  they  mix  like  milk.  The  mixture  is  applied  to 
the  coating  with  a  little  oakum;  after  a  few  minutes  the  old 
paint  can  be  wiped  off. 


"French  Salt." 

R.  H.  Q.  asks:     "What  is  French  Salt?" 

We  have  referred  this  query  to  Otto  Raubenheimer,  of 
Brooklyn,  N.  Y.     Mr.  Raubenheimer  writes : 

"Although  the  name  is  not  recognized  by  any  of  the 
books,  my  common  sense  tells  me  to  dispense  Rochelle  Salt. 
When  a  customer  calls  for  English  Salt  we  give  him  Epsom 
Salt,  when  he  calls  for  German  Salt  we  give  him  the  artificial 
Carlsbad  salts,  and  when  he  asks  for  French  Salt  I  would 
most  certainly  give  him  Rochelle  Salt.  The  following  is  a 
bit  of  history  which  every  pharmacist  who  loves  his  profes- 
sion should  know  : 


"In  1672  the  French  apothecary,  Pierre  Seignette,  in  La 
Rochelle,  a  seaport  on  the  west  coast  of  France,  accidentally 
discovered  a  new  chemical  combination.  He  kept  same  secret 
and  sold  it  at  a  high  price  during  60  years  as  Sel  Seignette 
or  Sal  Polychrestum.  Not  until  1731  did  the  following  two 
pharmacists  independent  of  each  other  discover  the  composi- 
tion of  this  salt,  namely:  Simon  Boulduc,  court  apothecary 
and  professor  of  chemistry  at  the  Jardin  du  Roy,  and  the 
French  pharmacist  and  chemist  Claude  Joseph  Geoffroy,  Jr. 

"Thus,  you  see,  knowing  the  history  of  Rochelle  or  Seig- 
nette salt,  I  have  good  reason  to  dispense  it  when  'French 
Salt'  is  asked  for." 


"Muttertropfen." 

G.  L.  K. — Dieterich  gives  the  following  formula  for  com- 
pound tincture  of  zedoary,  which  he  says  is  known  also  as 
carminative  tincture,  Wedel's  tincture  or  drops,  and  mother 
drops ;  the  German  for  the  last  synonym  being  muttertropfen : 

Zedoary    80  grammes. 

Calamus     40  grammes. 

Galangal    40  grammes. 

Chamomile 20  grammes. 

Anise    20  grammes. 

Caraway    20  grammes. 

Bay  berries 16  grammes. 

Cloves   15  grammes. 

Bitter  orange  peel 5  grammes. 

Mace    10  grammes. 

Peppermint  water 600  grammes. 

Alcohol     600  grammes. 

Spirit   of  chlorated  ether 100  grammes. 

Powder  or  contuse  the  solids,  macerate  them  for  eight  days  in  a 
mixture  of  the  peppermint  water  and  alcohol,  express,  and  add  the 
spirit  of  chlorated  ether. 

Spirit  of  chlorated  ether  is  Griffith's  name  for  the  ver- 
susster  salzgeist  of  Dieterich,  the  spiritus  muriatico-aetherei 
of  Hager,  or  the  spiritus  setheris  chlorati  formerly  official  in 
Germany.  It  is  made  by  placing  in  a  retort  a  quantity  of 
small  pieces  of  manganese  dioxide  more  than  sufficient  to  be 
covered  by  the  liquid  and  pouring  over  it  a  mixture  of  6 
parts  of  hydrochloric  acid  and  24  parts  of  alcohol,  distilling 
25  parts  from  this,  neutralizing  with  lime-water,  and  distill- 
ing again  until  21  parts  are  obtained. 


Colored  Flame. 
C  asks  what  chemicals  can  be  used  in  alcohol  to  produce  a 
red,  green,  and  blue  flame. 

RED    FIRE. 

Strontium    nitrate 20  parts. 

Potassium  chlorate   10  Parts. 

Alcohol     20  parts. 

Water    100  parts. 

GREEN    FIRE. 

(1)  Barium  chlorate    20  parts. 

Alcohol    20  parts. 

Water    100  Parts. 

(2)  Barium  nitrate    JO  Parts. 

Potassium  chlorate  10  parts. 

Alcohol    20  parts. 

Water    100  parts. 

BLUE  FIRE. 

(1)  Potassium  chlorate  10  parts. 

Copper  chlorate   20  parts. 

Alcohol    20  P"*"- 

Water    l""  P^''^^- 

(2)  Copper  chlorate 100  parts. 

Copper  nitrate !2  P"^ 

Barium  chlorate    JS  parts. 

Potassium  chlorate    100  parts. 

Alcohol    500  parts. 

Water    1000  parts. 
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A  Varnish  Remover. 
P.  B.  D. — The  following  compound  is  given  as  one  which 
will  clean  paint  or  varnish  from  wood  or  stone  without  injur- 
ing the  material : 

Flour  or  wood  pulp 385  parts. 

Hydrochloric  acid    450  parts. 

Bleaching  powder   160  parts. 

Turpentine     5  parts. 

This  mixture  is  applied  to  the  surface  and  left  on  for 
some  time.  It  is  then  brushed  off,  and  brings  the  paint  away 
with  it.  It  keeps  moist  quite  long  enough  to  be  easily  re- 
moved after  it  has  acted. 

Pastes  for  removing  old  paint  or  varnish  coats  are  made 
as  follows : 

(1)  Sodium  hydrate    5  parts. 

Soluble  soda  glass 3  parts. 

Flour  paste  6  parts. 

Water    4  parts. 

(2)  Soap     10  parts. 

Potassium  hydrate    7  parts. 

Potassium  silicate    2  parts. 


question  whether  the  antiseptic  value  of  the  resorcin  is  very 
much  lessened  when  the  solution  turns  pink,  but  only  a  bac- 
teriological test  would  set  us  clear  on  that  point. 


"Mead"  Syrup. 

B.  D.  C. — To  make  mead  syrup  for  the  soda  fountain, 
first  make  the  mead  extract  as  follows : 

Oil  of  sassafras,  20  drops;  oil  of  cloves,  20  drops;  oil  of  nutmeg, 
20  drops;  oil  of  pimento,  10  drops;  oil  of  cinnamon,  5  drops;  oil  of 
coriander,  10  drops;  oil  of  lemon,  2  drachms;  extract  of  vanilla,  4 
ounces;  alcohol,  8  ounces;  water,  4  ounces;  magnesium  carbonate,  1 
ounce  av. 

Mix  the  oils  and  dissolve  them  in  alcohol.  Rub  the  magnesia  with 
a  little  water;  to  this  add  the  balance  of  the  water  and  the  extract  of 
vanilla.     Mix  both  solutions  and  filter. 

TTien,  to  make  the  syrup,  mix 

Mead  extract 2  ounces. 

Fruit   acid    1  ounce. 

Caramel,  a  sufficient  quantity. 

Simple  syrup,  enough  to  make 1  gallon. 

Fruit  acid  is  prepared  by  dissolving  16  ounces  of  citric 
acid  in  16  ounces  of  warm  water  and  filtering. 


Killing  a  Wolf. 

D.  N.  L.  writes :  "Please  inform  me  of  an  effective  poison 
for  wolves  and  coyotes.     They  won't  take  strychnine." 

Try  arsenic. 

You  will  perhaps  recall  the  tale  of  Baron  Munchausen. 
Wandering  in  the  woods  one  day  he  was  overtaken 
by  a  wolf.  He  thought  of  his  gun,  but  had  left  it 
behind.  Still  the  wolf  approached.  Reaching  for  his  knife, 
lo !  that  too  was  gone.  By  this  time  the  wolf  was  coming 
near,  and  the  Baron  was  at  his  wit's  end  to  know  how  to 
stop  it.  Finally,  a  brilliant  thought  struck  him.  When  the 
animal  darted  at  him  he  caught  it  by  the  tail  and  held  on  till 
the  beast  starved  to  death. 


The  Effect  of  Sunlight  on  Resorcin. 

R.  M.  S.  asks :  "What  is  the  chemical  effect  of  sunlight 
on  an  alcoholic  solution  of  resorcin?" 

We  don't  know.  Somebody  has  been  kind  enough  to  say 
that  the  pink  color  which  is  developed  upon  exposure  to 
sunlight  is  due  to  oxidation,  but  that  is  rather  indefinite.    We 


"Pellote." 

W.  R.  M. — Under  the  name  of  Pellote  are  used  in  Mexico 
for  narcotic  purposes,  certain  cacti  whose  tops  have  entered 
commerce  under  the  name  of  Mescal  Buttons.  See  page 
1386  of  the  United  States  Dispensatory  for  further  informa- 
tion. 

A  Solvent  for  Aspirin. 
L.  E.  G.  wants  a  solvent  for  aspirin,  one  that  will  retain 
it   in    permanent   solution.    According    to    "Merck's    Index," 
aspirin  is  soluble  in  alcohol  and  ether,  and  slightly  soluble  in 
water. 

,  Dry   Shampoo. 

S.  W.  S.  asks:  "How  much  borax  should  be  mixed  with 
powdered  orris  root  to  make  'dry  shampoo.' " 

Use  equal  parts  of  borax  and  powdered  orris  root.  Some 
druggists  use  merely  perfumed  borax  for  the  purpose. 


An  Interesting  Case  of  Adulteration.— This  bag  of  mandrake 
turned  up  not  long  ago  in  one  of  the  shipments  received  by  Parke,  Davis 
&  Co.  from  a  large  crude-drug  dealer  in  the  Ohio  River  district.  When 
the  bag  was  cut  open  30  pounds  of  old  rubbers  and  overshoes  were  found 
in  the  center  1  The  dealer  from  whom  the  drug  was  purchased 
is  undoubtedly  innocent,  and  the  trick  was  probably  played  by 
the  original  digger.  Rubber,  however,  in  the  present  state  of  the  mar- 
ket, is  rather  an  expensive  adulterant!  Why  didn't  this  ingenious 
rascal  sell  his  supply  to  some  automobile  tire  concern  ? 
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THE  MONTH'S  HISTORY. 


THE  LIOUOB 

SITUATION 

IN   CHICAGO. 


The  history  of  the  new  liquor 
ordinance  in  Chicago  is  not  with- 
out its  significance.  It  seems  that 
the  C.  R.  D.  A.  managed  two  or  three  years  ago  to 
head  off  an  inimical  measure,  but  that  in  the  mean- 
time the  fire  of  the  Common  Council  had  again 
been  provoked  by  the  action  of  some  members  of 
the  Association  in  failing  to  live  up  to  the  letter 
and  spirit  of  the  existing  ordinance.  So  it  hap- 
pened that  some  months  ago  a  measure  was  intro- 
duced in  the  council  which  would  have  imposed  an 
annual  license  fee  of  $200  upon  druggists,  and 
which  in  addition  would  have  limited  the  sale  of 
liquor  entirely  to  prescriptions. 


Of  course  the  C.  R.  D.  A.  fought  this  proposi- 
tion energetically,  but  in  the  hearings  granted  by 
the  council  committee  it  was  shown  that  some  of 
the  druggists  had  grossly  abused  their  privileges, 
and  this  fact  apparently  had  to  be  admitted  by  the 
C.  R.  D.  A.  people  themselves.  At  least  so  we  read 
in  C.  R.  D.  A.  Nezus,  which  devoted  a  good  deal 
of  space  weekly  to  the  subject  during  the  debate  on 
the  new  ordinance. 

Finally,  however,  the  Association  succeeded  in 
obtaining  certain  compromises  from  the  Council, 
and  the  ordinance  which  as  ultimately  passed  is 
much  less  severe  in  its  restrictions  than  the  one 
originally  proposed.  The  Association  promised  to 
see  to  it  that  its  members  would  be  held  within 
bounds,  and  the  situation  practically  amounts  to 
this — that  the  members  of  the  C.  R.  D.  A.  are  now 
on  honor.  Will  they  meet  the  issue  squarely?  If 
they  do  not,  it  is  quite  evident  that  a  severe  ordi- 
nance practically  branding  them  as  saloon-keepers 
will  be  enacted  in  Chicago  within  the  next  year  or 
two. 

This  is  practically  the  issue  which  has  been 
joined  in  hundreds  of  localities  throughout  the 
country  during  the  last  few  years,  and  the  only 
way  that  the  drug  trade  can  save  itself  from  dis- 
grace is  to  stand  up  squarely,  insist  upon  their 
honor,  and  punish  the  rascals  within  the  calling 
who  threaten  to  bring  that  honor  to  the  dust. 


THE    NEW 
ORDINANCE. 


The  Chicago  ordinance,  as  finally 
enacted  some  time  ago,  provides 
that  druggists  who  take  out  liquor 
licenses  must  register  the  date  of  every  sale,  the 
kind  of  liquor  and  the  amount  sold,  and  the  name 
and  address  of  the  purchaser.  The  registration 
book  must  be  open  to  the  inspection  of  any  member 
of  the  police  force  or  other  individual  designated 
by  the  superintendent  of  the  police  or  mayor  of  the 

city. 

Alcohol  is  exempt  from  registration;  liquors  are 
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exempt  when  compounded  "with  any  non-intoxicat- 
ing medicinal  agent  of  an  amount  greater  than  the 
amount  of  liquor  in  such  compound" ;  and  exemp- 
tion is  also  provided  for  the  sale  of  liquor  in 
quantities  of  six  ounces  or  less,  unless  when  sold 
in  bonded  or  original  packages.  Liquors  must  not 
be  drunk  on  the  premises.  Conviction  of  the  first 
offense  will  mean  a  fine  of  not  more  than  $100; 
conviction  for  the  second  offense  will  mean  a  fine 
of  not  more  than  $200;  while  a  third  conviction 
will  result  in  a  revocation  of  the  druggist's  permit 
and  a  refusal  to  issue  another  permit  for  a  period 
of  two  years.' 

The  C.  R.  D.  A.  News,  which  is  of  course  the 
organ  of  the  local  association,  declares  in  no  uncer- 
tain language  that  the  druggists  of  Chicago  must 
live  up  to  this  new  ordinance  in  letter  and  spirit 
"better  than  they  did  the  former  ordinance."  The 
Nezvs  asserts  that  "this  is  our  one  salvation  from 
further  attack  and  prosecution" — a  statement  which 
gets  at  the  very  kernel  of  the  whole  question  as  it 
affects  druggists  all  over  the  country  at  the  present 

time. 

*     *     * 

TO  PRESERVE       ^^  ^^^^  fouud  some  very  inter- 

OR  NOT  esting  data  in  the  biennial  report 

TO  PRESERVE  Hao.?  ^^  ^^^^  ^^^  ^rug  products  of  the 

Connecticut  Agricultural  Experiment  Station.  Of 
particular  interest  is  the  very  thorough  investiga- 
tion made  during  the  last  year  into  the  character  of 
the  various  makes  of  hydrogen  peroxide  on  the 
market.  So  much  has  been  said  pro  and  con 
regarding  the  use  of  acetanilide  as  a  preservative 
in  this  product  that  the  Connecticut  findings  are 
rather  suggestive. 

It  seems  that  acetaniUde  was  contained  in  23 
samples  and  was  absent  in  nine.  Of  the  23  speci- 
mens preserved  with  the  chemical,  19  were  found 
to  be  fully  up  to  the  standard  in  oxygen  content. 
Of  the  nine  specimens  not  containing  the  preserva- 
tive, only  two  were  up  to  the  standard.  Where 
acetanilide  was  employed,  therefore,  82.5  per  cent 
of  the  products  were  of  full  strength.  Where  it 
was  not  employed,  only  22.5  per  cent  were  of  full 
strength. 

This  would  seem  to  indicate  pretty  clearly  that 
hydrogen  peroxide  will  not  keep  successfully  unless 
it  is  preserved  with  acetanilide.  As  for  the  harm- 
fulness  or  the  reverse  of  using  the  preservative,  it 
may  be  said  that  the  chemical  is  present  in  such 
infinitesimal   quantities   that   it   could   not   possibly 


exercise  any  toxic  or  deleterious  influence,  even 
when  the  peroxide  is  taken  internally.  Of  course 
the  acetanilide  content  should  always  be  printed  on 
the  label,  and  a  prominent  firm  of  New  York  man- 
ufacturers was  recently  prosecuted  by  the  Govern- 
ment for  its  failure  to  comply  with  this  require- 
ment. *     *     * 


PAPERS  FOR 
STATE  MEETINGS. 


During  this  season  of  annual 
meetings  of  State  pharmaceutical 
associations,  it  will  not  be  with- 
out interest  to  mention  a  scheme  adopted  last  year 
by  the  Georgia  Association  to  secure  an  adequate 
number  of  papers  for  this  year's  convention.  The 
average  State  association  finds  considerable  diffi- 
culty in  getting  a  sufficient  number  of  papers,  and 
our  Georgia  friends  have  doubtless  experienced  the 
same  trouble. 

At  any  rate,  the  Committee  on  Papers  and 
Queries  last  year  drew  up  a  series  of  titles  written 
in  interrogatory  form,  such  as  "What  kind  of  ad- 
vertising have  you  tried?"  "What  substances  ought 
a  druggist  to  refuse  to  take  back  ?"  "What  new  and 
unpublished  incompatibilities  have  you  observed 
during  the  last  year?"  etc.,  etc.  During  one  session 
of  the  meeting,  when  the  attendance  was  large, 
the  chairman  of  the  committee,  Mr.  Max  Morris, 
read  all  of  these  titles  and  then  asked  for  volunteers 
to  accept  the  subjects  as  they  were  announced  one 
by  one.  By  this  method,  about  a  dozen  members 
promised  to  write  papers  on  as  many  subjects,  and 
the  whole  thing  was  arranged  inside  of  twenty 
minutes ! 

This  strikes  us  as  being  an  excellent  scheme. 
There  is  no  time  like  the  present  to  carry  out  any 
method,  and  you  can  always  get  better  results  when 
you  have  enthusiasm  on  tap  at  the  moment. 


That  method  of  fighting  strong 
CO-OPERATION.     Competition  devised  by  a  group  of 

Washington  druggists  is  rather 
clever  to  say  the  least.  What  is  it?  Well,  nine 
druggists  have  united  their  fortunes  in  an  advertis- 
ing way,  while  preserving  their  independence  in 
other  respects.  They  call  themselves  "The  Nine 
Best  Drug  Stores,"  and  under  this  title  they  use 
half-pages  of  advertising  space  in  Washington 
papers,  exploiting  bargains  such  as  Ivory  soap  at 
three  cakes  for  ten  cents,  Packer's  tar  soap  at 
fifteen  cents,  cut  prices  in  stationery,  candy,  rubber 
goods,  and  the  like.     Of  course  these  bargains  are 
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only  offered  occasionally,  and  the  whole  plan  is 
purely  defensive — for  the  purpose  of  offsetting  the 
methods  of  the  big  stores  and  fighting  them  on 
their  own  ground.  The  men  in  the  scheme  are 
Walter  H.  Hill,  Augustus  C.  Taylor,  Taylor  & 
Lamb,  W.  S.  Richardson  (two  stores),  Hutton  & 
Hilton,  Geo.  W.  Hurlebaus,  Alfred  T.  Bronaugh, 
and  Richard  L.  Quigley. 


MANY  DRUG  ^-  ^'  ^^^ler  of  the  Division  of 
ADDICTION  cusEs  Drugs  at  Washington  in  a  recent 
ARE  FRAUDS.  Bulletin  on  the  use  of  habit-form- 
ing drugs  reveals  facts  which  startle  even  the 
informed  pharmacist.  That  there  should  be  organ- 
ized corporations  devoted  to  the  sale  of  narcotics 
is  shocking  enough.  But  more  damning  still  are 
the  compounds  for  the  cure  of  drug  habitues.  Many 
have  been  found  to  contain  the  very  ingredients  to 
which  the  patients  are  addicted.  Think  of  it!  One 
physician  furnished  a  compound  for  morphine 
eaters  which,  according  to  his  own  statement,  con- 
tained 22  grains  of  morphine  to  the  fluidounce  in 
addition  to  four  minims  of  fluidextract  of  cannabis 
indica.  Another  "doctor"  supplied  a  mixture  con- 
taining on  the  average  14.2  grains  of  morphine 
sulphate  to  the  ounce.  The  Bulletin  goes  on  to 
cite  examples  of  this  character,  but  they  are  too 
numerous  to  mention.  The  cures  are  sent  indis- 
criminately into  any  home.  A  physician  is  em- 
ployed by  these  nefarious  institutions,  but  chiefly 
as  a  blind,  as  such  practice  is  denied  to  persons  not 
legally  qualified  as  medical  practitioners.  Druggists 
should  realize  that  there  are  at  present  no  sub- 
stances known  to  the  medical  profession  which  can 
be  used  successfully  in  the  treatment  of  drug 
addicts  without  the  careful  supervision  and  restrain- 
ing influence  of  the  medical  man  himself  and  the 
constant  attendance  of  the  nurse  acquainted  with 
drug  addiction  cases.  The  habitue  is  incapable  of 
treating  himself,  and  the  chief  object  of  selling  him 
a  cure  is  simply  to  extract  money  from  the  unfor- 
tunate. •  ^     ^     ^ 

THE  MisBRAND-     ^   little   caution   is   necessary   in 
iNG  OF  making     claims      for     headache 

HEADACHE  DRUGS.  i  r\         n  .^i         i  • 

powders.  One  firm  recently  ship- 
ped a  consignment  of  such  a  preparation  into 
.  another  State.  Samples  from  this  shipment  were 
procured  and  analyzed  by  the  Bureau  of  Chemistry, 
United  States  Department  of  Agriculture,  and  as 
the  findings  of  the  analyst  and  his  report  thereon 


indicated  that  the  product  was  misbranded  within 
the  meaning  of  the  food  and  drugs  act  of  June  30, 
1906,  the  Secretary  of  Agriculture  afforded  the 
wholesale  company  and  the  dealer  from  whom  the 
samples  were  purchased  opportunities  for  hearings. 
As  it  appeared  after  the  hearings  that  the  shipment 
had  been  made  in  violation  of  the  act,  the  Secretary 
of  Agriculture  reported  the  facts  to  the  Attorney- 
General,  with  a  statement  of  the  evidence  on  which 
to  base  a  prosecution.  In  due  course,  it  was 
charged  in  the  United  States  Criminal  Court  that 
the  product  was  misbranded  within  the  meaning 
of  the  act,  in  that  the  label  bore  statements  of  an 
exaggerated  character.  Contrary  to  the  claims  on 
the  package  the  product  was  not  a  remedy  for  any 
kind  of  headache,  and  was  further  misbranded  in 
that  the  label  contained  a  statement  saying  that  the 
drug  was  "perfectly  harmless."  This  was  mislead- 
ing in  that  the  drug  contained  acetanilide,  which 
rendered  it  harmful.  The  defendant  entered  a  plea 
of  guilty  and  the  court  imposed  a  fine  of  $10. 


PROFESSOR 

CHANDLER'S 

"FAREWELL." 


It  is  exceedingly  gratifying  to 
note  the  numerous  honors  which 
have  been  paid  to  Prof.  Charles  F. 
Chandler  since  his  retirement  from  active  service  in 
the  New  York  College  of  Pharmacy.  At  various 
special  dinners,  smokers,  and  meetings,  the  high 
respect  in  which  Professor  Chandler  is  held  has  been 
voiced  in  one  way  and  another,  and  he  must  have 
been  made  to  feel  that  a  lifetime  of  service  and 
devotion  is  not  without  rich  compensation.  One 
paragraph  of  his  "Farewell  Address,"  delivered  at 
the  annual  meeting  of  the  New  York  College  of 
Pharmacy,  we  are  quoting  verbatim : 

In  the  spring  of  1866  Prof.  P.  W.  Bedford  called  and 
asked  me  if  I  would  lecture  on  chemistry  at  the  College  of 
Pharmacy.  "What  is  it  and  where  is  it?"  I  asked,  as  I  had 
never  heard  of  the  institution  before.  Professor  Bedford 
explained  that  the  institution  was  yet  in  an  undeveloped  state 
conducted  by  a  handful  of  pharmacists  and  attended  by  only 
a  handful  of  students,  the  student  body  numbering  only  thirty- 
two  and  there  being  only  five  graduates  at  the  previous  com- 
mencement exercises.  The  work  would  require  two  hours' 
time  one  night  a  week;  I  would  not  be  given  any  salary,  but 
would  be  given  a  small  allowance  for  expenses.  I  asked  for 
twenty-four  hours  in  which  to  consider  the  matter,  and  de- 
cided that  pharmacists  belonged  to  a  class  which  should  have 
a  thorough  education,  that  it  was  my  duty  to  help  in  the 
education,  and  that  since  this  was  a  good  thing  to  do  I  should 
do  it  regardless  of  the  matter  of  remuneration.  My  father 
always  taught  me  that  I  should  ask  "Is  this  a  good  thing  to 
do?"    If  so,  I  should  do  it  regardless  of  whether  or  not  there 
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was  anything  in  it  for  me.  I  have  no  patience  with  the  spirit 
of  those  who  constantly  ask  "What  is  there  in  it  for  me?" 
When  I  tell  one  of  my  students  of  some  opening  which  I 
think  he  would  fill  to  advantage  and  the  student  asks  what  is 
the  salary,  I  invariably  say  "The  salary  is  of  no  consequence. 
The  question  is,  can  you  fill  the  position  and  does  it  offer  an 
opportunity  for  your  development?  If  it  does,  then  the  ques- 
tion of  salary  will  adjust  itself."  I  finally  told  Professor  Bed- 
ford I  would  take  up  the  work,  a  decision  I  have  never  had 
cause  to  regret,  for  it  has  brought  me  into  contact  with  many 
men  of  great  capacity  and  of  lofty  ideals.  Through  it  I  have 
made  many  friends  whose  friendship  I  shall  cherish  as  long 
as  I  may  Jive. 

Unselfish  and  altruistic  sentiments  like  these,  from 
a  man  of  wide  and  long-  experience,  should  have  full 
weight  with  young  men  about  to  start  out  in  life  and 
tempted  to  follow  the  selfish  course  in  all  important 
affairs. 


A  GOOD 
MEASURE. 


There  has  been  introduced  in  the 
Ohio  legislature  a  bill  designed  to 
protect  the  public  morals  by  for- 
bidding all  advertising  referring  in  any  way  to 
sexual  diseases.  The  full  text  of  the  measure 
follows : 

Section  1.  Any  person,  firm,  association  or  corporation 
who  shall  print,  publish  or  circulate  any  advertisement  of  or 
concerning  any  means,  device  or  method  for  the  treatment, 
cure,  alleviation  or  prevention  of  any  venereal,  sexual  or  men- 
strual disease,  weakness  or  condition,  shall  be  fined  not  less 
than  twenty-five  dollars,  nor  more  than  three  hundred  dollars ; 
providing  that  nothing  herein  shall  prevent  such  printing,  pub- 
lication or  circulation  in  exclusively  medical  publications  not 
designed  primarily  for  public  inspection,  or  in  trade  journals 
circulated  among  dealers  and  not  designed  primarily  for  public 
inspection. 

A  similar  bill  was  introduced  last  year  in  one  of 
the  Western  legislatures — Minnesota,  if  we  mistake 
not.  The  cause  strikes  us  as  a  good  one,  and  the 
W,  O.  N.  A.  R.  D.  has  been  working  along  similar 
lines  during  the  last  year  or  two. 


SODA  SYRUPS 
IN  ILLINOIS. 


The  druggists  of  Illinois  ought  to 
be  interested  in  a  law  enacted  at 
the  last  session  of  the  State  legis- 
lature regarding  the  use  of  soda  fountain  syrups  or 
fruit  products  artificially  colored  or  preserved.  The 
law  stipulates  that  wherever  such  products  are  dis- 
pensed, a  placard  must  be  conspicuously  displayed  at 
the  fountain  disclosing  the  facts.  This  placard  must 
read  something  as  follows :  "The  syrups  and  fruits 
used  at  this  fountain  are  preserved  with  one-tenth  of 


one  per  cent  of  sodium  benzoate"  (or  are  artificially 
colored,  etc.,  as  the  case  may  be).  The  sale  of 
goods  not  so  labeled  or  placarded  will  subject  the 
vender  to  prosecution  at  the  hands  -of  the  State 
authorities.  The  law  went  into  effect  on  the  first 
of  April. 


ALCOHOLIC 
"PATENTS." 


At  the  time  several  years  ago  when 
the  Federal  government  began 
listing  several  patent  medicines  as 
liquors,  New  York  State  took  the  same  action. 
Several  cases  were  brought  up  in  the  courts,  and  a 
final  decision  has  recently  been  rendered  in  one  of 
them  by  the  Appellate  Division  of  the  Supreme 
Court.  This  decision  holds  that  "proprietary  medi- 
cines which  contain  sufficient  alcohol  may  be  rated 
as  liquors  under  the  liquor  tax  law."  The  decision 
sustains  the  finding  of  a  jury  that  a  patent-medicine 
containing  large  quantities  of  alcohol  may  not  be 
sold  for  medical  purposes  but  as  a  beverage,  and  it 
rules  that  medicines  of  the  character  so  described 
may  not  be  sold  under  the  so-called  druggist's  liquor 
tax  certificates,  but  that  sellers  must  first  procure 
certificates  authorizing  sales  of  liquors  without  a 
prescription  to  be  drunk  on  the  premises. 


Ferdinand  Theodore  Yahr,  president  of  the  Yahr 
&  Lange  Drug  Co.  of  Milwaukee,  and  well  known 
to  druggists  of  the  Northwest,  died  at  his  home  in 
that  city  on  May  1.  Coming  from  Prussia  to  this 
country  at  the  early  age  of  fifteen,  he  started  life 
in  a  very  humble  way,  plying  his  trade  as  a  black- 
smith for  some  years.  Later  he  entered  the  hard- 
ware business,  from  which  he  branched  out  into 
other  enterprises,  succeeding  in  everything  he 
undertook.  A  lumber  yard,  a  grain  business,  and 
a  bank  in  small  Wisconsin  towns  were  the  steps  by 
which  he  became  a  partner  in  a  prominent  whole- 
sale drug  house  of  Milwaukee.  A  wife  and  five 
children  survive  him. 


Horace  Benton  of  Benton,  Hall  &  Co.,  of  Cleve- 
land, recently  passed  away.     For  many  years  past| 
Mr.   Benton  was  not  active  in   the  business,   but 
served  in  an  advisory  capacity.    He  was  one  of  thej 
organizers  of  the  old  Benton-Myers  firm,  of  whicl 
Benton,  Hall  &  Co.  are  successors. 
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EDITORIAL. 


THE  U.  S.  P.  AND  A.  PH.  A.  CONVENTIONS. 

Both  of  these  great  occasions  are  reviewed  edito- 
rially on  other  pages  of  the  Bulletin  this  month, 
and  it  only  remains  here  to  comment  on  the  larger 
aspects  of  the  two  gatherings.  To  a  considerable 
degree  the  A.  Ph.  A.  meeting  was  a  prelude  to  the 
U.  S.  P.  convention,  and  among  other  things  the 
way  was  paved  at  Richmond  for  a  rapid  and  final 
settlement  at  Washington  of  the  general  principles 
to  be  followed  in  revising  the  Pharmacopoeia.  In 
many  directions,  indeed,  preliminary  work  was  done 
by  the  A.  Ph.  A.  which  made  it  possible  to  arrive  at 
conclusions  at  the  Pharmacopceial  convention  the 
next  week  with  certainty  and  despatch. 

The  315  delegates  in  Washington  realized  that 

they  were  called  together  to  perform  a  task  far 

^jjg  exceeding  in  significance  that  dis- 

PHARMAcopoEiAL    charged   at   any    Pharmacopceial 

CONVENTION.  convcntion  in  the  past.  For  the 
first  time  they  were  lawmakers.  The  U.  S.  P.  had 
been  made  a  Federal  and  State  standard.  They 
must  do  their  work  well  and  wisely.  While  self- 
seekers  and  politicians  plied  their  craft  before  and 
during  the  convention  week,  they  received  little  sup- 
port from  a  high-minded  and  representative  set  of 
men  determined  to  measure  up  fully  to  the  require- 
ments of  the  situation — and  determined  also  to  do 
their  work  so  well  that  the  national  government 
would  have  no  excuse  to  take  over  the  Pharma- 
copoeia now  that  the  book  had  become  a  govern- 
mental standard.  Secretary  Nagel,  of  the  Depart- 
ment of  Commerce  and  Labor,  uttered  words  of 
significance,  and  words  also  of  reassurance,  when  he 
declared  in  his  welcoming  address  that  the  govern- 
ment need  never  regulate  any  profession  which 
proved  its  capacity  to  regulate  itself,  and  whose 
standards  could  even  be  accepted  by  the  government 
and  written  into  its  statutes. 

In  the  light  of  these  considerations  it  is  of  the 
greatest  satisfaction  to  record  that  the  convention 
acted  with  wisdom,  sanity,  and  a  prophetic  regard 
for  the  future.  In  increasing  the  membership  of  the 
Committee  of  Revision  from  25  to  50  it  made  the 
committee  more  widely  representative  and  brought 
into  use  the  services  of  experts  of  every  possible  kind 
— two  of  the  new  members  being,  for  instance,  a 


drug  importer  familiar  with  the  market  conditions 
throughout  the  world,  and  a  manufacturing  chemist 
of  wide  experience.  While,  however,  the  brains  and 
the  training  of  50  men  will  be  available,  the  detailed 
work  of  revision  will  be  done  by  an  Executive 
Committee  of  15 — and  it  cannot  be  gainsaid 
that  this  will  make  for  greater  speed  and  more 
effectiveness.  In  the  meantime  the  country  will  be 
kept  informed  of  the  more  important  proposals  of 
the  committee,  for  an  abstract  will  be  made  public 
of  all  new  descriptions  and  standards  before  final 
action  is  taken  on  them. 

The  more  the  list  of  officers,  trustees,  and  revisers 
is  studied,  the  more  it  will  commend  itself  to 
universal  approval.  Professor  Remington,  by 
experience,  by  temperament,  by  executive  ability, 
by  breadth  of  view,  by  knowledge  of  human  nature, 
by  thorough  grasp  of  pharmacopceial  problems, 
is  fitted  as  no  other  man  in  the  country 
is  fitted  for  the  great  and  increasingly  important 
office  of  chairman  of  the  Revision  Committee. 
The  selection  of  Dr.  Wiley  as  president  of 
the  convention  is  significant  of  the  share  which  the 
Federal  government  ought  to  have  in  the  work  of 
revision,  and  it  is  gratifying  also  that  three  or  four 
other  men  in  the  government  service  are  to  be  found 
on  the  Revision  Committee  and  in  the  list  of  officers. 
Professor  Beal  as  chairman  of  the  Board  of  Trustees 
brings  assurance  to  every  one  who  has  watched  his 
work  as  chairman  of  the  Council  of  the  A.  Ph.  A. 
that  his  services  will  be  characterized  by  sanity, 
practical  wisdom,  and  real  constructive  power. 

The  Revision  Committee  represents  for  the  most 
part  an  admirably  chosen  group  of  men.  We  regret, 
however,  that  there  are  but  nine  medical  representa- 
tives among  the  revisers,  and  while  this  was  due  to 
the  fact  that  the  pharmaceutical  contingent  was 
slightly  in  the  majority  we  believe  it  will  be  found 
desirable  in  the  future  to  so  amend  the  constitution 
as  to  provide  arbitrarily  for  a  specified  number  of 
physicians  on  the  General  Committee.  A  few  of  the 
medical  delegates  were  inclined  to  complain  at 
Washington  that  they  had  been  given  short  shrift. 

We  cannot  discuss  in  this  place  the  general  prin- 
ciples of  revision  adopted  by  the  convention.  They 
are  printed  in  detail  elsewhere  in  the  Bulletin, 
and  we  believe  they  will  meet  with  all  but  universal 
approval.  Personally  our  only  grievance  is  that  a 
proposition  was  voted  down  to  protect  the  pharma- 
cist by  printing  the  maximum  single  and  daily  doses 
of  toxic  drugs,  in  addition  to  giving  the  average 
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dose  for  all  drugs.  The  physicians  protested  so 
strenuously  against  the  step  that  they  carried  the 
day  by  a  small  majority. 

We  can  only  regard  it  as  unfortunate,  too,  that 
the  N.  A.  R.  D.  was  denied  representation.  Tech- 
nically the  convention  may  have  been  correct  in 
holding  that  no  other  course  was  open  under  the 
constitution  since  the  trustees  had  not  recommended 
representation,  but  the  N.  A.  R.  D.  applied  in  regular 
manner  some  months  ago,  and  it  seems  to  us  unfair 
that  a  great  national  organization  should  be  shut 
out  when  in  particular  it  happens  to  be  one  which 
has  done  so  much  to  popularize  both  the  U.  S.  P. 
and  the  N.  F.  Shouldn't  it  have  some  voice  in 
revising  the  very  book  which,  more  than  any  other 
association,  it  has  systematically  advertised  and 
exploited  ? 

We  believe  the  convention  acted  with  instinctive 
wisdom  in  voting  down  the  proposition  to  allow  each 
association  or  institution  but  one  delegate  instead  of 
three  in  the  future,  and  also  in  killing  another  pro- 
posal to  tax  each  constituent  body  $50  during  every 
decennium  in  order  to  defray  a  portion  of  the 
expense  of  revision.  The  latter  scheme  would  have 
shut  out  of  representation  those  bodies  which  did 
not  pay  the  tariff,  and  both  plans  would  therefore 
have  had  the  effect  of  greatly  reducing  the  number 
of  delegates.  It  cannot  be  gainsaid,  we  believe,  that 
the  pharmacopceial  conventions  of  the  future  must 
be  widely  representative  if  they  are  to  do  their  work 
well  and  if  their  work  is  to  meet  with  the  approval 
both  of  the  government  and  of  the  pharmaceutical 
and  medical  interests  of  the  country. 

Turning  now  to  the  Richmond  meeting  of  the 
A.  Ph.  A.,  we  have  little  space  left  in  which  to  say 
very  much  in  detail.  Much  work 
was  done,  as  we  have  alreadv  inti- 
mated,  which  was  of  great  service 
the  next  week  at  the  Pharmacopceial  convention, 
and  which  will  be  of  even  greater  service  in  the 
actual  work  of  revision.  Of  considerable  signifi- 
cance in  this  direction  was  the  appointment  by  Presi- 
dent Rusby  of  a  committee  on  physiological  assays, 
and  the  importance  of  this  will  especially  be  seen 
when  it  is  realized  that  the  U.  S.  P.  convention 
afterwards  voted  to  recognize  the  principle  of 
physiological  standardization  in  the  forthcoming 
revision. 

The  N.  F.  Committee,  too,  did  much  solid  and 
substantial  work  at  Richmond,  and  it  is  gratifying 
to  know  that  the  Formulary  will  probably  be  out 


THE  RICHMOND 
MEETING. 


before  the  end  of  the  year.  President  Rusby's 
recommendation  that  the  N.  F.  be  taken  over  by  the 
Pharmacopceial  convention,  in  order  to  give  it  a 
truly  representative  character,  and  enable  it  to  with- 
stand assaults  on ,  the  constitutionality  of  its  adop- 
tion as  a  legal  standard,  created  much  excitement 
underneath  the  surface,  but  was  finally  disapproved 
without  discussion. 

The  decision  to  establish  a  Journal  of  the  Ameri- 
can Pharmaceutical  Association  was  one  toward 
which  the  organization  had  been  gravitating  for 
some  years,  but  the  work  of  perhaps  the  most  con- 
structive value  done  at  Richmond  was  that  of 
placing  the  Syllabus  Committee  on  a  permanent 
foundation.  This  committee  now  comprises  seven 
members  each  from  the  A.  Ph.  A.,  the  Association 
of  Boards,  and  the  Conference  of  Faculties.  The 
syllabus  movement  represents  a  desire  to  frame  a 
detailed  minimum  course  of  study  which  shall  be 
followed  by  the  colleges  in  their  curricula  and  by 
the  boards  in  their  examinations.  Years  must  elapse 
before  anything  like  uniformity  can  be  agreed  on, 
but  the  work  is  full  of  promise  for  the  future  of 
educational  and  registration  conditions  throughout 
the  country. 

ONE  BOARD  ACTIVE. 

We  have  just  been  examining  the  annual  report 
of  the  Kentucky  Board  of  Pharmacy,  and  it  would 
look  as  if  the  Board  has  determined  to  enforce  the 
pharmacy  act.  During  the  last  few  years  the 
Board  has  employed  an  inspector,  who  is  also  an 
attorney,  and  who  serves  in  both  capacities.  From 
this  official's  report  it  would  seem  that  the  Board 
has  been  particularly  active  with  respect  to  the 
conduct  of  drug  stores  without  a  registered  man  on 
the  premises. 

One  interesting  case  was  cited  where  a  man  was 
prosecuted  for  running  a  store  without  being  regis- 
tered himself  or  without  having  a  registered  phar- 
macist in  his  employ.  Fifty-two  indictments  were 
returned  against  him,  each  indictment  covering  a 
period  of  one  week  and  constituting  a  different 
violation.  The  respondent's  chief  defense  was  that 
the  pharmacy  act  was  illegal  and  void  in  providing 
"that  each  week  should  constitute  a  separate 
offense."  The  court  held,  however,  that  the  legis- 
lature had  the  power  to  fix  an  arbitrary  time,  and 
the  first  two  of  the  52  cases  resulted  in  convictions 
and  in  the  imposition  of  fines  respectively  of  $50 
and   $75.       While   the   jury   was   out    considering 


BULLETIN  OF  PHARMACY 


227 


the  third  case  the  defendant  became  panic-stricken, 
pleaded  guilty  in  open  court  to  four  additional 
cases,  paid  a  total  fine  of  $490,  and  agreed  in 
writing  never  again  to  conduct  a  drug  store  in 
Kentucky  without  having  a  registered  pharmacist 
in  charge.  The  Board  agreed  to  this  arrangement, 
but  filed  away  the  remaining  indictments  with  leave 
to  take  them  up  again  in  case  the  defendant  failed 
to  carry  out  his  promise. 

A  somewhat  interesting  situation ! 

Elsewhere  in  his  report  the  attorney-inspector  of 
the  Kentucky  Board  says  that  during  the  year  he 
found  16  drug  stores  throughout  the  State  in  charge 
of  non-registered  clerks;  that  64  non-registered 
clerks  were  filling  prescriptions  and  selling  poisons; 
and  that  6  physicians  were  conducting  drug  stores 
without  being  registered  pharmacists.  Regarding 
the  anti-narcotic  laws,  the  inspector  caused  165 
calls  for  morphine  to  be  made:  in  66  cases  the 
product  was  sold;  in  99  cases  it  was  refused. 
Twenty-two  druggists  complied  with  the  law,  15 
complied  partly,  and  29  openly  violated  it.  There 
were  also  154  calls  made  for  cocaine:  in  121  cases 
the  product  was  refused,  and  in  the  remaining  33 
instances  it  was  furnished  in  violation  of  the  statute. 

In  Kentucky  the  morphine  law  is  defective,  which 
doubtless  accounts  for  the  large  percentage,  of  viola- 
tions. The  anti-cocaine  law  is  much  more  rigid 
and  is  being  enforced  with  a  good  deal  of  thorough- 
ness. The  Kentucky  Board  has  been  advocating 
amendments  to  the  morphine  act,  and  in  the  mean- 
time is  apparently  enforcing  the  several  laws  affect- 
ing pharmacists  with  a  commendable  degree  of 
efficiency. 

THE  GENERAL  LIQUOR  SITUATION. 

During  the  last  year  or  two  the  Bulletin  of 
Pharmacy  has  deemed  it  a  duty  to  report  from 
time  to  time  on  the  spread  of  the  present  temper- 
ance wave  sweeping  over  the  country.  This  social 
phenomenon  directly  affects  the  druggists  of  the 
United  States,  and  it  is  of  the  greatest  importance 
that  they  be  kept  aware  of  the  situation  and  made 
to  understand  its  urgency  as  affecting  their  own 
future  welfare. 

Recently  a  representative  of  the  Anti-Saloon 
League  of  America  delivered  a  lecture  in  Detroit, 
and  he  gave  some  figures  regarding  the  temperance 
movement  which  will  prove  highly  suggestive.  We 
are  quoting  a  few  of  them : 

In  Indiana  70  out  of  91  counties  are  "dry."     In 


Ohio  66  out  of  88  counties  are  now  "dry."  In 
Michigan  there  were  30  "dry"  counties  in  the  early 
spring,  but  since  then  eight  have  been  added  to  the 
column.  In  Illinois  1500  saloons  were  voted  out!  of 
existence  in  one  day,  and  at  the  present  time  1057 
townships,  representing  three-quarters  of  the  State, 
are  "dry"  territory.  These  are,  it  is  to  be  remem- 
bered, all  northern  States.  It  is  in  the  South  after 
all  where  the  temperance  movement  has  achieved 
the  largest  measure  of  success.  Twenty-one  out  of 
the  twenty-three  millions  of  people  in  the  lower 
south  have  outlawed  the  saloon.  Taking  the  coun- 
try as  a  whole,  1756  out  of  the  2885  counties  in  the 
United  States  are  now  dry  territory. 

Certainly  an  impressive  array  of  facts! 

It  is  to  be  recognized,  however,  that  so  far  this 
temperance  wave  has  reached  the  country  districts 
more  particularly,  and  has  not  entered  the  cities  of 
large  population  very  markedly.  Speaking  in 
terms  of  population  we  find  that  41,500,000  people 
are  now  living  in  "dry"  territory,  while  46,000,000 
are  still  reveling  in  a  state  of  moisture.  The  large 
cities  will  of  course  yield  to  temperance  reform  last 
of  all,  but  the  Anti-Saloon  League  has  determined 
to  make  its  onslaught  on  the  great  centers  of  popu- 
lation just  as  soon  as  the  country  districts  have 
yielded  to  the  situation.  The  lecturer  whose  figures 
we  are  quoting  made  this  point  with  blood  in  his 
eye,  and  he  declared  that  within  the  next  few  years 
the  guns  of  temperance  reform  would  be  aimed  at 
the  cities. 

As  we  have  said  so  many  times  before  in  dis- 
cussing this  liquor  question,  we  are  neither  for  nor 
against  the  temperance  movement.  We  have  taken, 
and  are  taking,  no  position  whatsoever  on  the 
fundamental  question.  We  are  earnestly  desirous 
that  we  shall  not  be  misunderstood  in  this  respect. 
Our  sole  point  has  always  been  that  whether  the 
druggist  is  or  is  not  a  moderate  drinker  himself, 
whether  he  does  or  does  not  believe  in  prohibition 
for  the  community,  his  duty  is  absolutely  clear  as  a 
pharmacist  to  abstain  from  abusing  his  privileges 
in  the  sale  of  liquor.  He  is  presented  with  a 
peculiar  temptation,  and  confronted  with  a  peculiar 
crisis,  by  the  action  of  the  country  in  outlawing  fhe 
saloon  and  in  unconsciously  driving  the  liquor 
traffic  into  the  drug  store  and  other  places. 

It  is  important  that  he  understand  the  situation, 
that  he  realize  the  danger,  and  that  he  adopt  and 
follow  such  a  course  as  will  preserve  his  own  repu- 
tation and  that  of  the  profession  at  large. 
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This  group,  snapped  in  front  of  the  Hotel  Jefferson,  comprises, 
reading  from  the  left,  W.  W.  Home,  Prof.  Wilbur  J.  Teeiers,  and 
Prof.  E.  V.  Howell. 


Mrs.  T.  A.'hby  Miller,  wife  of  the  local  secretary,  stands  at  the 
left,  and  the  other  ladies  are  Mayor  Richardson's  daughter.  Miss 
Rushy,  and  Mrs.  Harry  B.  Mason. 


These  gentlemen  are  Caswell  A.  Mayo,  B.  S.  Cooban,  Jos.  L. 
Lemberger,  J.  G.  Godding,  W.  L.  Scoville,  and  an  unidentified 
member. 


"^Vk 


<^k 


Dr.  George  F.  Payne,  who  is  ordinarily  indifferent  to  feminine 
charms,  was  forced  into  this  group  against  violent  protests  on 
his  part. 


These  three    A.  Ph.  A.  men  are  Matthias  Noll,  W.  M.  Bowman, 
and  C.  H.  Goldsborough. 


Here  we  present  the  daughter  of  the  most    prominent    man    in 
American  Pharmacy. 


At  the  A.  Ph.  A.  Meetin||. 
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Reading  from  the  left,  these  mr n  are  Samuel  G.  Hilton.  Dr.  E,  M. 
HouKbton,  S.  C.  Ycomans,  and  Dr.  J.  O.  Schlotierbeck. 


These  members  of  the  former  revision  committee  are  Dr.  George  F. 
Payne,  Samuel  F.  Sadtler,  Dr.  H.  A.  Hare,  and  L.  E.  Sayre. 


Three  more  revisionists— Prof.  Willis  G.  Gregory  of  Buffalo, 
Prof.  A.  B.  Stevens  of  Ann  Arbor,  Mich.,  and  Prof.  Virgil  Cob- 
lentzof  New  York  City. 


Here  we  have,  at  the  right,  the  chairman  uf  both  the  old  and  the 
new  committees  of  levision.  Prof.  Jos.  P.  Remington,  with  his 
assistant,  E.  Fullerton  Cook. 


This  group  of  officers  and  revisionists  was  .^napped  just  before  the 
official  picture  was  taken. 


Three  Detroiters  are  shown  in   this  view— Dr.  and  Mrs. 
Francis  and  Harry  B.  Mason. 


J.  M. 


At  the  Pharmacopoelal  Convention. 


THE  U.  S.  P.  CONVENTION  IN  WASHINGTON. 

Dr.  H.  W.  Wiley  Elected  President,  Prof.  J.  P.  Remington  Chairman  of  the  Revision  Committee,  and 

Prof.  J.  H.  Beal  Chairman  of  the  Board  of  Trustees — The  Revision  Committee  Increased  from 

25  to  50  Members — General  Principles  Ontllned  for  the  Next  Book — Maximum  Doses 

Defeated— A    Proposal   Killed   to   Tax    the   Constituent   Bodies — A  Convention 

Brilliantly  Successful  in  Every  Particular. 


The  Pharmacopoeial  Convention,  held  last  month  at  the 
New  Willard  Hotel  in  Washington,  was  a  brilliant  success 
from  beginning  to  end.  Everything  went  off  like  clockwork. 
The  Convention  opened  on  Tuesday  morning,  May  10,  and 
final  adjournment  was  taken  on  Thursday  noon.  In  the 
meantime  an  immense  amount  of  work  was  done,  an  ex- 
cellent set  of  officers  was  elected,  and  plans  were  laid  for 
the  revision  of  the  next  Pharmacopoeia  which  will  commend 
themselves  to  the  good  judgment  of  the  country.  There  were 
315  accredited  delegates,  and  it  is  safe  to  say  that  almost 
every  one  of  them  was  in  his  seat  during  all  of  the  sessions. 


Dr.  Otto  A.  Wall,  who,  as  presiding  officer  during  the  first  three  sessions, 
exhibited  marked  parliamentary  skill. 

Much  of  the  rapidity  and  satisfaction  with  which  the  con- 
vention did  its  work  was  due  to  the  marked  parliamentary 
ability  of  Dr.  Otto  A.  Wall,  who,  as  second  vice-president,  oc- 
cupied the  chair  in  the  absence  of  Dr.  Wood,  and  a  handsome 
and  deserving  tribute  was  paid  him  when  his  services  were 
rewarded  by  a  rising  and  enthusiastic  vote  of  thanks. 

THE  NEW  OFFICERS  AND  REVISION  COMMITTEE. 

Chief  interest,  of  course,  centered  in  the  selection  of  the 
general  officers,  the  board  of  trustees,  and  the  members  of 
the  revision  committee  for  the  next  decennial  period. 
The  new  officers  of  the  convention  itself  are : 
President,  Dr.  H.  W.  Wiley. 
First  Vice-President,  Dr.  N.  S.  Davis. 


Second  Vice-President,  Charles  Caspari,  Jr. 

Third  Vice-President,  Dr.  O.  T.  Osborne. 

Fourth   Vice-President,   Leo   Eliel. 

Fifth  Vice-President,  Dr.  W.  A.  Bastedo. 

Secretary,  Murray  Gait  Hotter. 

Assistant  Secretary,  Dr.  N.  P.  Barnes. 

Treasurer,  Samuel  L.  Hilton. 
The  five  Trustees  are: 

James  H.  Beal,  Chairman. 

H.  M.  Whelpley,  Secretary. 

F.  W.  Meissner. 

Wm.  Jay  Schieffelin. 

Dr.  George  H.  Simmons. 
The  members  of  the  revision  committee  are: 

Joseph  P.  Remington. 

Henry  Kraemer. 

Chas.  Caspari,  Jr. 

Lewis  C.  Diehl. 

J.  O.  Schlotterbeck. 

A.  B.  Lyons. 

Dr.  H.  C.  Wood,  Jr. 

Dr.  O.  T.  Osborne. 

M.  L  Wilbert. 

H.  H.  Rusby. 

Reid  Hunt. 

A.  R.  L.  Dohme. 

A.  B.  Stevens. 

George  M.  Beringer. 

E.  G.  Eberle. 

L.  E.  Sayre. 

Edward  Kremers. 

W.  A.  Puckner. 

L.  F.  Kebler. 

C.  S.  N.  Hallberg. 

C.  H.  La  Wall. 

Geo.  D.  Rosengarten. 

Virgil  Coblentz. 

R.  S.  Hatcher. 

J.  M.  Good. 

H.  V.  Arny. 

J.  A.  Koch. 

Samuel  T.  Sadtler. 

Wilhelm  Bodemann. 

Dr.  Eli  H.  Long. 

Otto  Raubenheimer. 

Charles  K.  Vanderkleed. 

Dr.  Torrald  Sollman. 

C.  F.  Nixon. 

J.  F.  Anderson. 
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Dr.  N.  S.  Davis. 

J.  M.  Francis. 

C.  E.  Caspari. 

R.  H.  True. 

Willis  G.  Gregory. 

J.  W.  England. 

C.  W.  Edmonds. 

G.  C.  Diekman. 

Philip  Marvel. 

Dr.  E.  H.  Bartley. 

Dr.  W.  S.  Haines. 

W.  C.  Alpers. 

L.  C.  Hopp. 

Albert   Plaut. 
The  committee  of  revision  afterwards  met  and  elected  the 
following  officers : 

Joseph   P.  Remington,   Chairman. 

C.  Lewis  Diehl,  First  Vice-Chairman. 

Dr.  H.  C.  Wood,  Jr.,  Second  Vicc-Chairman. 

C.  H.  La  Wall,  Secretary. 
The  nominations  for  the  offices  of  the  convention,  the 
board  of  trustees,  and  the  revision  committee  were  all  made 
by  the  nominating  committee.  This  committee  comprised  one 
member  from  each  delegation,  and  it  is  significant  of  the 
number  of  associations  and  institutions  represented  that  there 
were  148  members  of  the  nominating  committee.  The  com- 
mittee met  at  eight  o'clock  on  Tuesday  evening,  the  first  day 
of  the  convention,  and  it  did  not  complete  its  work  until 
3:30  o'clock  the  next  morning.  A  unique  method  was  de- 
vised for  selecting  the  nominees  for  the  revision  committee. 


Prof.  J.  P,  ReminKton,  re-elected  chairman  of  the  Reviiion  Committee 
with  enthusiasm. 

The  pharmacists  and  physicians  held  separate  caucuses  and 
each  brought  in  a  slate  comprising  thirty-six  names.  The 
seventy-two  men  were  then  voted  on,  and  the  fifty  names 
receiving  the  most  votes  were  declared  nominated. 

F.  J.  Wulling  was  among  the  nominees,  but  his  name  was 


thrown  out  the  next  morning  m  the  convention  by  a  ruling 
6i  the  chair  that  no  man  was  eligible  for  office  unless  a  del- 
egate to  the  convention.  Several  names  were  thereupon 
presented  to  fill  the  vacancy,  and  Albert  Plaut  was  finally 
elected  after  an  hour  or  more  had  been  taken  up  with  three 
ballotings. 

DR.    WILEY    WINS    OUT. 

With  this  exception  the  slate  presented  by  the  nominat- 
ing committee  went  through  without  a  hitch,  although  a  little 
music  resulted  in  the  case  of  Dr.  H.  W.  Wiley,  nominated 


Dr.  H.  W.  Wiley,  president-elect  of  the  Convention. 

for  the  presidency  of  the  convention.  The  point  was  made 
by  Thomas  F.  Main  that  it  would  embarrass  Dr.  Wiley  some- 
what to  be  president  of  the  Pliarmacopceial  Convention  while 
enforcing  the  food  and  drugs  act.  Mr.  Main  therefore 
moved  that  the  names  of  Dr.  Wiley  and  Dr.  N.  S.  Davis  be 
transposed  on  the  list  of  nominees,  and  that  Dr.  Davis  be 
made  president  and  Dr.  Wiley  first  vice-president.  This  pre- 
cipitated a  hot  contest  and  a  good  deal  of  oratory.  Dr. 
McCormick,  the  organizer-in-chief  of  the  American  Med- 
ical Association,  took  the  floor  to  protest  against  the  change, 
and  remarks  were  made  by  several  other  speakers,  some  of 
whom  were  in  good  temper  and  some  of  whom  were  not. 
The  vote  was  finally  taken,  and  Dr.  Wiley's  selection  was 
ratified  by  the  convention.  Incidentally  this  reminds  us  that 
Dr.  McCormick  feared  from  certain  developments  that  there 
was  going  to  be  a  contest  over  the  election  of  Dr.  George 
H.  Simmons,  secretary  of  the  A.  M.  A.,  as  one  of  the  trus- 
tees. He  gained  the  floor  on  a  parliamentary  trick  to  expose 
what  he  declared  was  a  dastardly  scheme,  only  to  find  after- 
wards that  no  opposition  was  either  contemplated  or  offered. 
The  selection  of  Professor  Remington  as  chairman  of  the 
revision  committee  met  with  universal  approval,  and  it  is  not 
too  much  to  say  that  the  Professor  was  the  hero  of  the 
convention.  His  report  as  chairman  of  the  previous  com- 
mittee was  received  with  every  mark  of  approval  and  en- 
thusiasm, and  a  rising  vote  of  thanks  was  given  him  follow- 
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ing  its  presentation.  When  the  new  revision  committee  of  50 
met  for  the  purpose  of  organizing,  Professor  Remington's 
name  as  chairman  was  presented  at  once  by  six  or  eight  of 
the  members  and  no  other  candidate  was  mentioned.  The 
convention  felt  that  this  important  position  had  gone  to  the 


Dr.   H.'  C.  Wood,    retiring    president,    unable    from    sickness    to  be 
present. 

one  man  of  all  others  best  qualified  to  discharge  the  duties 
of  an  office  which  has  increased  vastly  in  power  and  respon- 
sibility. 

REVISION    COMMITTEE  ENLARGED   TO    50. 

Next  in  interest  to  the  selection  of  officers  was  the 
action  taken  in  amending  the  constitution  and  by-laws.  Two 
changes  were  made.  The  constitution  was  so  modified  as  to 
make  delegates  eligible  in  the  future  from  the  Secretary  of 
Agriculture,  the  Secretary  of  Commerce  and  Labor,  the 
Association  of  Official  Agricultural  Chemists,  the  Association 
of  State  and  National  Food  and  Dairy  Departments,  the 
National  Wholesale  Druggists'  Association,  and  the  National 
Dental  Association. 

The  other  change  was  that  of  increasing  the  membership 
of  the  committee  of  revision  from  twenty-five  to  fifty,  with 
provision  for  an  executive  committee  of  fifteen  members  to 
have  immediate  charge  of  the  actual  work  of  revising  and 
editing  the  book.  A  third  change  was  suggested,  namely, 
that  each  constituent  body  be  permitted  in  the  future  to 
send  one  delegate  only  instead  of  three,  but  this  was  defeated 
after  a  discussion  lasting  for  upwards  of  an  hour,  the  gen- 
eral objection  being  that  it  would  render  the  convention 
insufficiently  representative. 

The  idea  of  having  a  general  committee  of  revision  of 
fifty,  and  an  actual  working  committee  of  fifteen,  met  with 
apparently  universal  approval,  although  President  H.  C. 
Wood,  whose  address  was  read  by  Second  Vice-President 
Wall  in  his  absence,  registered  a  protest  against  the  change. 
The  trustees  had  recommended  a  detailed  method  of  select- 
ing the  executive  committee  of  fifteen,  but  the  convention 
put  its  foot  through  this  scheme  and  so  arranged  things 
finally  that  the  general  committee  will  select  the  executive 
committee  in  its  own  way  and  after  its  own  methods.  Of 
course  the  hope  and  expectation  are  that  the  working  com- 


mittee of  fifteen,  to  be  chosen  from  among  the  fifty,  will 
be  selected  by  virtue  of  their  particular  fitness  for  the  various 
kinds  of  special  work  required  in  the  revision  of  the  Phar- 
macopoeia. 

THE  N.  A.  R.  D.  AFFAIR. 

While  speaking  of  these  changes  in  the  constitution  and 
by-laws,  reference  ought  to  be  made  to  the  attempt  of  the 
N.  A.  R.  D.  to  be  given  representation.  The  constitution 
provides  that  any  changes  in  the  constitution  can  only  be 
adopted  by  the  convention  after  they  have  first  been  recom- 
mended by  the  board  of  trustees  at  least  three  months  in  ad- 
vance. Three  months  before  the  Washington  convention  the 
board  voted  in  favor  of  the  several  associations  and  govern- 
mental departments  which  have  been  mentioned  in  a  pre- 
ceding paragraph.  It  failed,  however,  to  recommend  rep- 
resentation for  the  N.  A.  R.  D.  This  would  seem  to  have 
ended  the  possibility  of  the  N.  A.  R.  D.  people  gaining  rep- 
resentation at  this  particular  convention. 

The  point  was  made  by  Dr.  W.  C.  Anderson,  however, 
that  when  a  given  section  of  the  constitution  had  been 
properly  proposed  for  amendment,  and  the  proposition  was 
up  for  debate,  any  further  amendment  to  the  amendment 
was  in  order.  He  therefore  moved  that  the  name  of  the 
N.  A.  R.  D.  be  added  to  the  list  of  other  names.  Presiding- 
officer  Wall  ruled  that  such  a  change  was  new  business  and 
was  therefore  unconstitutional.  He  declared  that  the  names 
of  some  of  the  associations  recommended  by  the  trustees 
could  be  stricken  out  if  desired,  but  that  no  new  associations 
could  be  added.  Afterwards,  to  be  perfectly  consistent,  he 
ruled  out  the  application  of  the  University  of  Havana  on  the 
same  grounds.    Dr.  Anderson  protested  that  the  ruling  of  the 


'  T-W^ifcvi/^"' 


C.  H.  La  Wall,  secretary  of  the  new  revision  committee. 


I 


chair  was  unfair,  unparliamentary  and  contrary  to  the  real 
meaning  of  the  constitution.  The  chair  was  firm,  however, 
whereupon  Dr.  Anderson  appealed  from  his  decision.  A 
vote  was  t-aken  and  the  appeal  declared  lost.  Dr.  Anderson 
then  called  for  a  division,  but  the  result  was  only  to  confirm 
the  chair's  ruling. 
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INSTRUCTIONS  TO  THE  REVISION   COMMITTEE.  ' 

One  whole  session  was  given  over  to  a  discussion  of  the 
"general  principles  to  be  followed  in  revising  the  Pharma- 
copoeia." The  last  revision  committee  brought  in  its  recom- 
mendations and  they  were  adopted  after  some  amendment 
by  the  convention.  The  chief  debates  were  over  principles 
1  and  2.  The  revised  instructions  are  as  follows,  the  sec- 
tion on  publicity  having  been  inserted  on  motion  of  Wm. 
Jay  Schieffelin  of  Nev^  York: 

1.  Scope  of  the  Pttarmacopocia. — We  recommend  that  the  Committee 
of  lievision  be  authorized  to  admit  into  the  Pharmacopoeia  any  me- 
dicinal substance  of  known  origin;  but  no  substance  or  combination  of 
substances  shall  be  introduced  if  the  composition  or  mode  of  manufac- 
ture thereof  be  kept  secret,  or  if  it  be  controlled  by  unlimited  pro- 
prietary or  patent  rights  and  the  list  of  substances  should  be  carefully 
selected,  with  standards  for  identity  and  purity,  as  far  as  possible. 
Substances  used  only  for  technical  purposes  should  not  be  admitted  to 
the  next  Pharmacopoeia,  and  a  statement  should  be  placed  in  the 
preface  to  the  effect  that  standards  of  purity  and  strength,  prescribed 
in  the  text  of  the  Pharmacopoeia,  are  intended  solely  to  apply  to  sub- 
stances which  are  used  for  medicinal  purposes  or  in  determining  the 
identity  and  purity  of  the  same. 

[This  paragraph  originally  contained  a  clause  infer- 
entially   permitting   the   committee   to   retain   and   admit 
drugs   for    which    there    is    a    wide    use    irrespective    of 
their  proved   therapeutic  value.     The  point   was  argued 
with    much   heat    for  a  long   time.      Some  of   the  ultra- 
scientific    members   of    the   medical   contingent    declared 
that  "it  was  folly  to  load  up  the  U.   S.   P.  with  a  lot 
of    worthless   stuff,"    while    the    majority   declared   that 
the   U.   S.   P.  was  a  book  of  standards,  not  a  work  on 
therapeutics;   that   in   the   interest   of   the   public   health 
standards  must  be  provided  for  the  things  actually  used 
by    physicians   generally;    and    that    it    was   not    for   the 
U.    S.    P.    in   any  event   to   declare  what   medical  men 
should    or   should    not   employ.      The   final    result    was 
that   the   clause    in   question    was   stricken   out   and   the 
whole  thing  left  to  the  judgment  of  the   revision   com- 
mittee with   no   instructions   from  the  convention.) 
2.  Doses. — We    recommend    that    after    each    pharmacopaial    article 
(drug,    chemical,    or    preparation)    which    is    used    or    likely    to    be    used 
internally   or   hypodcrmically,    the    committee   be   instructed   to    state    the 
average  approximate   (but  neither  a  minimum   nor  a  maximum)  dose  for 
adults,    and,    where    deemed   advisable,    also    for    children.      The    metric 
system  to  be  used,   and  the  approximate  equivalent  ordinary   weights  or 
measures    inserted    in    parentheses.      It    is    to    be    distinctly    understood 
that  neither   this  Convention  nor  the   Committee  of   Revision  created   by 
it   intends   to   have   these   doses   regarded   as  obligatory  on   the   physician 
or   as    forbidding    him    to    exceed    them    whenever   in    his    judgment    this 
seems  advisable;    the   committee    should   be    directed    to   make   a    distinct 
declaration  to  this  effect  in  some  prominent  place  in  the  new  Pharma- 
copoeia. 

[A  motion  was  made  that  in  addition  the  U.  S.  P. 
state  the  maximum   single  and  daily  doses  for  the  pro- 
tection   of    pharmacists.       The    physicians    fought    this 
on  the  ground  that  doses  were  in  the  nature  of  things 
too    inexact    to    permit    of    definite    statement,    and    the 
motion    was  defeated   after   a   long   debate.] 
••?.  Nomenclature.— 'Wc     recommend    that    changes     in     the    titles    of 
articles   at    present    official    be    made    only    for    the    purpose    of    insuring 
greater    accuracy,    brevity,    or    safety    in    dispensing,    and    to    eliminate 
therapeutically  suggestive  titles.     In  the  case  of  newly  admitted  articles. 
It   IS   recommended   that   such    titles   be   chosen    as  are    in    harmony    with 
general   usage  and  convenient   for  prescribing;  but  in   the  case  of  chem- 
icals  of  a   definite   composition    the  scientific   name  should   be   given   at 
least  as  a  synonym. 

There  should  also  be  inserted,  after  each  article  used  by  physicians 
m  prescriptions,  a  carefully  considered  abbreviated  name,  which  may 
known  as  an  official  abbreviation,  in  order  that  uniformity  may  be 
established  throup;hout  the  country,  with  the  object  of  preventing 
mistakes  in  reading  and  compounding  prescriptions,  and  further,  to 
serve  as  authorized  abbreviations  in  labeling  the  store  furniture  of  the 
pharmacist. 

4.  Synonyms.— 'Wc  recommend  that  the  list  of  synonyms  should  be 
enlarged  for  the  next  revision,  and  the  synonyms  printed  in  the  text 
ot  the  PharmacopoEia,  immediately  after  the  English  name  of  the  sub- 
stance. A  statement  should  be  made  in  the  preface  of  the  Pharma- 
copeia, that  substances  labeled  with  an  official  synonym  must  comply 
with  the  same  official  standards,  tests  and  requirements  as  are  demanded 
tor  the  official  article  under  any  name. 

♦u  ^'  C"^*'y  ""«'  Strength  of  Pharmacopacial  Articles.— V/e  recommend 
that  the  committee  be  instructed  to  revise  as  carefully  as  possible  the 
limits  of  purity  and  strength  of  the  pharmacopoeia!  chemicals  and  prep- 
arations for  which  limiting  tests  are  or  may  be  given.  While  no  con- 
cession should  be  made  towards  a  diminution  of  medicinal  value,  allow- 
ance snould  be  made  for  unavoidable,  innocuous  impurities  or  variations 
due  to  the  particular  source  or  mode  of  preparation,  or  to  the  keeping 
qualities  of  the  several  articles.  r  ,  k    » 

The  "Purity  Rubric,"  which  limits  the  percentage  of  innocuous  im- 
purities,  as   introduced   into   the   Eighth    Revision,   should    be   continued, 


rVu^hy^Rubrfc*'"''^^'"^"*^  ^''""^'^  ^^  appended  to  each  article  carrying 

In    the    case    of    crude    drugs    and    natural    products,    the    limits    of 

admissible    impunt.es   should    be    placed    at   such   a   figure   as   to   delude 

any  that  would  not  be  accepted  by  other  countries  '  «=*^'""e 

TTnffiVfHl'"''"'f*^^'''  ^Jandarrfi^The  Internationar  Conference  for  the 
Unification  of  Formulas  for  Potent  Remedies  performed  a  signal  ser- 
rhe'world"toTH'"r  by  recommending  the  va'rious  pharmacoSs  of 
the  world  to  adopt  certain  standards  for  potent  medicines  It  is 
rrHrh,f."^f^-  "jfV*''^"!.^'  Committee  of  Revision  aXpt  These  stand- 
ance'  of  th.  h'..^-/^ ''^.'^  u^'  "  ^''-^^'J  ^^  ""^'^^  '°  ^^^"'^^  '^e  accept- 
hv  fh.  TnVl  f-  1  ?-^  pharmaceutical  or  other  processes  recommended 
by  the  International  Conference. 

If  the  finished  product  conforms  to  the  International  standards  we 
believe  that  each  country  should  be  left  free  to  adopt  such  detail  and 
manipulation  as  may  seem  to  them  best.  Nothing  should  prevent, 
however,  the  adoption  of  the  recommendations  of  the  conference  as  to 
details,  if  m  the  opinion  of  the  next  Committee  of  Revision,  by  so 
doing,   the  Pharmacopoeia  can  be  improved. 

•  » '^"j^^"/'' "'  ^"rmw/ff.— It  is  recommended  that  general  formulae  be 
introduced,  as  far  as  the  particular  nature  of  the  several  drugs  will 
permit,  for  fluid  extracts,  tinctures  and  such  other  preparations  as  are 
made  by  identical  processes,  and  that  the  general  formula  to  be  followed 
in  each  case  be  merely  indicated  by  reference. 

8.  Appending  a  List  of  Preparations  in  which  an  Official  Article  is 
used.— It  is  recommended  that,  especially  for  the  convenience  of  prac- 
ticing   physicians,    there    should    be    appended    after    each    article    in    the 

A*  t  official  preparations  in   which  it  is  used. 

1  ■?  ,  .  ^''C'sptions  may  be  made  to  this  in  such  cases  as  water, 
alcohol,  glycerin,  sugar,  etc. 

9.  Alcoholic  Percentage  in  Official  Preparations.— It  is  recommended 
that  a  range  of  volume  content,  of  absolute  alcohol,  be  stated  in  the 
Pharmacopoeia,  for  each  preparation  containing  alcohol. 

10.  Assay  Processes. — We  recommend  that  the  committee  be  instructed 
to  introduce  assay  processes  for  as  many  of  the  potent  drugs  and  prep- 
arations made  therefrom  as  may  be  found  practicable,  provided  that  the 
processes  of  assay  are  reasonably  simple  (both  as  to  methods  and  ap- 
paratus required)  and  lead  to  fairly  uniform  results  in  different  hands. 
As  regards  the  products  of  such  assays,  tests  of  identity  and  purity 
should  be  added  wherever  feasible. 

It  is  recommended  that  biological  tests  or  assays,  when  accurate  and 
reliable,  may  be  admitted. 

11.  Serums  and  other  Biological  Products. — It  is  recommended  that 
serums  and  other  biological  products,  of  approved  usefulness,  if  stand- 
ardized by  the  government  or  one  of  the  departments,  may  be  admitted 
to  the  next  revision  of  the  Pharmacopoeia. 

12.  Weights  and  Measures. — It  is  recommended  that  the  committee 
be  instructed  to  retain  the  metric  system  of  weights  and  measures  as 
adopted  in  the  Eighth   Decennial  Revision. 

13.  Supplement. — It  is  recommended  that  the  Committee  of  Revision 
be  authorized  to  prepare  a  supplement  to  the  Pharmacopoeia  at  any  time 
they  may  deem  such  action  desirable. 

14.  Publicity. — We  recommend  that  the  General  Committee  of  Re- 
vision make  public  for  comment  and  criticism  an  abstract  of  new  de- 
scriptions and  standards,  and  descriptions  and  standards  of  new  drugs, 
before  final  action  is  taken  by  the  committee. 

15.  Atomic  Weights. — It  is  recommended  that  the  system  of  atomic 
weights,  authorized  by  the  International  Committee  (0-16),  be  adopted 
for  the  next  revision. 

[Principles^  numbers  16  and  17,  referring  respec- 
tively to  physical  constants  and  standard  temperature, 
were  first  amended  from  the  floor,  and  were  then 
finally  referred  to  the  General  Revision  Committee 
with  power  to  act  in  accordance  with  its  own  judg- 
ment.! 

18.  Compound  Preparations. — It  is  recommended  that  the  introduc- 
tion of  new  compound  preparations  be  discouraged  as  far  as  possible. 

19.  Pharmacognostical  Descriptions. — It  is  recommended  that,  with 
the  description  of  a  crude  drug,  there  be  included  brief  pharmacog- 
nostical descriptions,  both  macroscopic  and  microscopic  where  prac- 
ticable, and  there  should  be  added  a  statement  of  the  appearance  of 
the  structural  elements  in  the  powder,  when  examined  microscopically, 
as  a  means  of  detecting  adulteration. 

20.  Powdered  Drugs. — It  is  recommended  that  in  the  next  Pharma- 
copoeia powdered  drugs  be  required  to  represent  the  entire  drug  unless 
specifically  stated  otherwise.  Where  the  drug  can  be  powdered  without 
residue  this  should  be  required;  in  other  cases  the  amount  of  allowable 
tailings,  gruffs,  or  residue  should  be  determined  and  inserted  in  the 
text. 

21.  Diagnostical  Reagents. — It  is  recommended  that  there  be  in- 
cluded in  the  next  Pharmacopoeia  such  reagents,  with  standards  for 
strength  and  purity,  as  are  needed  for  the  proper  execution  of  tests 
that  are  valuable  and  important  in  the  making  of  a  medical  diagnosis. 

22.  Date  when  the  Next  Pharmacopoeia  Becomes  Official. — It  is  rec- 
ommended that  the  Committee  of  Revision  print  upon  the  title  page  of 
the  next  Pharmacopoeia  a  definite  date,  reasonably  distant  from  the 
actual  date'  of  publication,  announcing  when  the  new  Pharmacopoeia  is 
intended  to  go  into  effect  and  to  supersede  the  preceding  one. 

23.  Precedents. — In  all  matters  not  specially  provided  for  in  these 
"General  Principles"  the  rules  established  for  previous  revisions,  if 
there  are  any,  should  be  generally  followed. 

OTHER  RECOMMENDATIONS  REFERRED. 

In  addition  to  the  foregoing  list  of  "general  principles," 
formally  adopted  by  the  convention,  an  immense  number  of 
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recommendations  were  presented  from  a  long  list  of  asso- 
ciations, among  them  being  the  American  Chemical  Society, 
the  American  Pharmaceutical  Association,  the  American 
Therapeutic  Society,  the  American  Medical  Association,  and 
various  schools  and  State  associations.  In  the  meantime, 
however,  the  new  revision  committee  had  been  elected;  sat- 
isfaction with  its  personnel  was  practically  universal;  and 
there   was    a   general    disposition    to    refer  -all    recommenda- 


S.  L.  Hilton,  elected  treasurer. 

tions  to  the  committee  with  power  to  use  its  own  best  judg- 
ment. This  action  was  particularly  favored  after  Professor 
Remington  had  made  a  plea  not  to  tie  the  hands  of  the 
revisers  too  severely.  There  was  some  little  protest  from 
associations  which  desired  a  hearing,  but  the  temper  of  the 
convention  was  plainly  against  them,  and  the  whole  grist  of 
recommendations  was  referred  en  bloc. 

Among  these  proposals  were  those  favoring  the  adoption 
of  an  official  dropper  to  deliver  20  drops  to  the  gramme  of 
distilled  water  at  15°  C. ;  a  chapter  on  antidotes ;  a  chapter 
on  tablet  triturates  and  hypodermic  tablets;  a  chapter  on 
sterilization;  and  the  official  registering  of  drugs  according 
to  their  proved  pharmacodynamic  values. 

FINANCIAL    TROUBLES. 

The  subject  of  finance  received  considerable  attention.  It 
was  shown  in  the  report  of  the  Board  of  Trustees  that  some 
improvement  would  have  to  be  made  in  financing  the  re- 
vision and  publication  of  the  U.  S.  P.  In  the  last  revision 
it  had  become  necessary  for  certain  members  of  the  Board 
to  raise  money  on  their  own  notes,  and  the  Board  desired 
to  avoid  such  a  contingency  this  time.  Something  like  50,000 
copies  of  the  Eighth  Revision  of  the  U.  S.  P.  were  sold. 
The  money  received  from  all  sources  was  $124,476.15.  The 
expenses  in  the  meantime  were  $116,097.14,  leaving  a  net 
profit,  and  consequently  a  balance  now  in  the  treasury,  of 
$8379.01.  This  balance  will  of  course  be  used  up  very  soon 
by  the  new  revision  committee,  whereas  receipts  from  the 
next  book  will  not  be  available  for  three  or  four  years. 
Some  expedient  is  therefore  necessary  to  provide  money  for 
use  in  the  interim. 

It  was  accordingly  proposed  that  an  amendment  be  made 
Xo   the  by-laws   providing    for  a  tax   of   $50   on   every   con- 


stituent body  sending  delegates  to  the  convention.  This 
amount  would  be  due  during  the  first  year  of  the  decennium, 
and  if  payment  were  deferred  more  than  a  year  the  fee 
would  be  $75.  Bodies  hereafter  admitted  to  the  conven- 
tion would  be  compelled  to  pay  $100  the  first  decennium  and 
$50  every  ten  years  thereafter;  and  the  scheme  contem- 
plated refusing  representation  to  institutions  and  associa- 
tions which  did  not  pay  the  tariff. 

Objection  was  first  made  to  thi^  proposition  on  the 
ground  that  it  was  unfair  to  discriminate  between  present 
and  future  members  of  the  convention  by  taxing  one  $50 
and  the  other  $100.  As  the  debate  developed,  however,  op- 
position to  the  entire  plan  became  more  and  more  mani- 
fest, and  after  about  an  hour  and  a  half  of  discussion  the 
whole  scheme  was  killed.  In  its  place  a  motion  was  adopted 
bearing  a  recommendation  to  the  Board  of  Trustees  that 
it  charge  such  a  price  for  the  Ninth  Revision  of  the  book 
as  will  meet  all  the  expenses  of  production.  Chairman  Beal, 
of  the  Board  of  Trustees,  protested  that  this  would  bring  in 
no  money  during  the  next  three  or  four  years  when  money 
would  be  needed,  whereupon  another  motion  was  adopted  to 
the  effect  that  the  trustees  be  authorized  to  raise  money  on 
the  properties  of  the  convention  in  any  way  thought  desir- 
able— a  motion  which  practically  means  nothing  at  all  except 
that  the  trustees  will  employ  the  power  already  possessed  by 
them  to  borrow  money  in  any  and  every  way  possible. 

ROYALTIES   CHARGED  THE  DISPENSATORIES. 

Still  another  proposition  was  advanced  to  help  out  in 
the  raising  of  funds.    On  motion  of  Leo  Eliel  it  was  voted  to 


Dr.  W.  C.  Anderion,  whomadea  futile  appeal  on  behalf  of  the  N.A.R.D. 

recommend  to  the  Board  of  Trustees  that  the  royalties 
charged  dispensatories  and  other  books  for  the  use  of  the 
U.  S.  P.  text  be  greatly  increased.  Later  on,  at  the  last 
session,  this  subject  came  up  again  in  rather  an  acrimonious 
manner.  Dr.  Hatcher  proposed  that  the  dispensatories  be 
charged    an    equity    equivalent   to    the    profit   on    the   precise 
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number  of  pharmacopoeias  displaced.  The  presiding  officer, 
who  happened  to  be  Dr.  O.  T.  Osborne  at  this  session,  de- 
clared the  motion  out  of  order  on  the  ground  that  the  same 


Chas.  Caspar!.  Jr..  second  vice-president. 

subject  had  previously  been  disposed  of  by  the  adoption  of 
the  Eliel  motion.     .An  hour  or  two  later,  when  President-elect 


Wiley  had  taken  the  chair,  Dr.  Sollman  brought  up  the 
Hatcher  motion  again,  only  to  have  it  ruled  out  of  order 
in  turn  by  Dr.  Wiley.  Dr.  Sollman  was  inclined  to  insist 
on  his  point,  and  he  therefore  appealed  from  the  decision  of 
the  chair.  The  appeal  was  apparently  successful,  whereupon 
H.  P.  Hynson  at  once  moved  that  the  appeal  be  laid  on  the 
table.  This  vote  carried,  and  thus  ended  one  of  the  several 
parliamentary  tangles  of  the  convention. 

A    FEW   BOUQUETS. 

This  practically  concludes  the  work  of  importance.  The 
last  session  ended  with  bouquets  thrown  in  every  conceiv- 
able direction.  The  Committee  on  Credentials  and  Arrange- 
ments was  praised  for  the  efficient  manner  in  which  it  had 
done  its  work.  The  previous  Revision  Committee  was  given 
a  large  chrysanthemum.  Dr.  Wiley  was  thanked  for  the 
assistance  which  his  department  had  rendered  to  the  work  of 
revision.  The  Public  Health  and  Marine  Hospital  Service 
was  likewise  thanked  for  the  two  commentaries  which  had 
been  published  on  the  U.  S.  P.  Several  other  floral  decora- 
tions were  handed  around,  and  the  sweet  odor  of  perfumes 
filled  the  air  when  the  convention  finally  adjourned  to  meet 
ten  years  hence. 


The  New  Revision  Committee. 

Here  we  have  a  group  picture  of  the  members  of  the  new  Committee  of  Revision  of  the  U.  S.  P..  with  Doctors  Wiley  and  Wall  in  the  center 
of  the  second  row.  Doctor  Wiley  presided  at  the  Washington  Convention,  and  Doctor  Wiley  was  elected  president  for  the  next  decennium. 
Professor  Remington  was  re-elected  chairman  of  the  Revision  Committee 


THE  RICHMOND  MEETING  OF  THE  A.  PH.  A. 

Two  Sensational    Features    in   President    Rusby's  Address— Recommendation    Defeated  that  the  N.  F. 
be  Turned  Over  to  the  Pharmacopoeia!    Convention— "A  Journal  of   the  A.  Ph.  A."  to  be 
Established— The  Syllabus  Work  Placed  on  a  Permanent  Foundation— Joint  Con- 
ference of  the  Boards  and  Colleges — Next  Meeting  in  Boston  During 
August,  1911— Editorial    Summary  of   the  Proceedin^is. 


The  Richmond  meeting  of  the  American  Pharmaceutical 
Association  last  month  was  not  without  its  undercurrent  of 
electrical  disturbances  to  put  the  members  on  the  qui  vive 
for  developments.  President  Rusby,  wittingly  or  unwittingly, 
contributed  to  this  situation  by  having  his  annual  address 
printed  in  advance  in  the  Bulletin  of  the  A.  Ph.  A.  The 
address  was  read  by  the  members  just  before  leaving  for 
Richmond,  and  was  discussed  on  the  train  and  afterwards  in 
the  hotel  lobby  with  a  good  deal  of  freedom.  There  were 
two  features  of  the  paper  which  particularly  aroused  the 
keenest  interest  and  expectation.  They  had  reference  re- 
spectively to  the  A.  D.  S.  and  the  N.  F. 

PRESIDENT    RUSBY    ON    THE    CHAIN-STORE    EVIL. 

We  are  quoting  President  Rusby's  statement  regarding  the 
A.  D.  S. : 

The  most  serious  danger  which  has  ever  threatened  our  profession 
now  looms  comparatively  near  at  hand.  I  refer  to  the  enlistment  of  vast 
amounts  of  capital  in  the  crushing  out  of  individual  enterprise,  in  the 
elimination  of  professional  responsibility,  in  the  reduction  of  professional 
employees  to  a  state  of  serfdom,  and  in  the  destruction  of  an  honest 
means  of  livelihood  on  the  part  of  great  numbers  of  people  engaged  in 
pharmaceutical  pursuits.  That  this  attempt  will  become  successful  unless 
effectively  opposed  is  manifest  when  we  note  that  the  same  means  are 
being  employed  which  have  already  proven  successful  in  other  lines,  and 
which  are  now  applied  to  ours  with  the  additional  advantage  of  suc- 
cessful previous  experience.  The  interests  engaged  in  this  work  are  the 
most  deadly  possible  enemies  toward  all  the  objects  of  our  Association 
and  of  all  other  institutions  in  which  educational  and  professional  ideals 
are  cultivated. 

How  shall  we  meet  this  stupendous  danger?  To  this  question  I  have 
been  able  to  see  but  one  answer,  and  that  is  through  the  strength  of 
union.  We  must  in  this  instance  fight  fire  with  fire.  While  it  is  not 
appropriate  for  me  at  this  time  to  discuss  either  the  merits  or  demerits 
of  the  American  Druggists'  Syndicate,  or  to  enter  into  any  discussion  of 
its  past  history,  I  feel  that  I  should  not  refrain  from  directing  your 
earnest  and  studious  attention  to  the  plan  by  which  it  proposes  to  fight 
this  common  danger.  1  am  convinced  that  this  plan,  or  some  modifica- 
tion of  it,  is  the  only  one  which  promises  any  hope  of  success.  Without 
submitting  any  recommendation  in  the  premises,  I  submit  the  opinion 
that  it  would  be  a  most  happy  consummation  to  discover  some  satisfac- 
tory ground  for  a  community  of  interest,  if  not  of  action,  between  two 
institutions  whose  interests  harmonize  in  so  many  ways  as  do  those  of 
the  A.  Ph.  A.  and  A.  D.  S. 

THE    president's    PERSONAL   EXPLANATION. 

As  may  well  be  imagined,  this  statement  caused  an  im- 
mense amount  of  secret  consultation  and'  whispered  con- 
ference, and  the  lobbies  of  the  hotel  were  alive  with  the  sub- 
ject. Rumors  and  conjectures  developed  which  in  many  in- 
stances were  wide  of  the  truth  and  in  others  most  unjust. 
The  Doctor  found  it  necessary  when  he  reached  this  portion 
of  his  address  to  interject  a  few  personal  remarks.  He 
wanted  it  clearly  understood,  he  said,  that  he  resented  inti- 
mations that  he  was  "in  the  pay  of  any  interest."  He  declared 
that  he  had  never  received  a  cent  for  any  piece  of  public 
work,  and  that,  on  the  contrary,  it  had  always  involved  per- 
sonal expenditures — a  statement  which  aroused  the  long-con- 
tinued applause  of  the  audience  and  which  manifestly  squared 
with  the  universal  opinion  of  Dr.  Rusby's  integrity. 

He  went   on  to   express   an   opinion  that  the  chain-store 


movement  in  pharmacy  was  a  threatening  evil  not  appre- 
ciated generally.  He  believed  that  plans  were  in  progress 
which  would  culminate  in  a  monopoly  of  the  retail  drug 
trade  within  the  next  year  or  two,  and  he  declared  dramat- 
ically that  "The  house  is  on  fire,  the  fire  is  creeping,  and  you 
are  all  playing  cards."  He  said  that  the  A.  D.  S.  had  com- 
mitted some  sins  in  the  past,  but  he  was  looking  toward  the 
future,  and  he  felt  that  the  defensive  plan  of  the  A.  D.  S. 
with  reference  to  the  chain-store  evil  was  the  only  practical 
remedy  in  sight. 

THE   ACTION   FINALLY   TAKEN. 

President  Rusby's  address  was  referred  to  a  committee  of 
which  Prof.  James  H.  Beal  was  the  chairman.     In  reporting 


Dr.  H.  H.  Rusby,  whose  annual  address  as  president  contained  two  or 
three  high  explosives. 

upon  the  address  the  committee  handled  the  A.  D.  S.  prop- 
osition with  a  good  deal  of  delicacy.  It  declared  in  effect 
that  there  were  expressions  of  opinion  in  the  address  about 
which  reasonable  men  might  differ;  that  any  member  of  the 
Association,  whether  an  officer  or  not,  had  the  right  to  his 
own  opinions ;  but  that  his  views  should  not  be  deemed  the 
views  of  the  Association  unless  ratified  by  joint  action  of  the 
Council  and  the  General  Session.  The  report  was  received 
and  adopted  without  discussion,  and  the  atmosphere  cleared 
in  an  instant.  President  Rusby  thereupon  expressed  his  per- 
sonal pleasure  that  the  committee  had  treated  his  address 
with  courtesy  and  that  any  acrimonious  discussion  had  been 
avoided. 
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SOME    MUSIC    IN    THE    COMMERCIAL    SECTION. 

While  on  this  subject  we  may  say  that  the  same  proposi- 
tion came  up  in  the  commercial  section.  Chairman  W.  M. 
Bowman,  contrary  to  the  attitude  assumed  by  Dr.  Rusby,  ex- 
pressed the  opinion  in  his  address  that  the  A.  D.  S.  pro- 
posal to  avert  the  chain-store  crisis  presented  "A  remedy 
which  was  worse  than  the  disease."  Immediately  the  dogs 
of  war  were  unleashed !  For  upwards  of  an  hour  the  welkin 
rang,  but  all  was  peace  and  harmony  in  the  end.  Dr.  W.  C. 
Alpers  first  gave  a  vigorous  defense  of  the  A.  D.  S.,  and 
then  Dr.  W.  C.  Anderson  explained  that  the  A.  D.  S.  had 
abandoned  its  proposal  to  establish  an  aggressive  chain  of 
stores  throughout  the  country.  The  stockholders  had  voted 
it  down,  and  the  A.  D.  S.  had  accordingly  decided  merely  to 
take  over  here  and  there  the  store  of  some  isolated  member 
of  the  organization  whose  business  was  so  cut  into  by  com- 
petition that  it  was  in  danger  of  being  crowded  to  the  wall. 
Dr.  Anderson  made  it  clear  that  both  this  discussion  in  the 
commercial  section  and  the  recommendation  of  President 
Rusby  were  beside  the  question  in  view  of  the  fact  that  the 
A.  D.  S.  no  longer  had  any  intention  of  going  into  the  chain- 
store  business. 

Dr.  Anderson's  explanation  was  successful  in  smoothing 
down  the  critics,  and  Charles  H.  Rehfus,  who  had  earlier  in 
the  discussion  shown  a  disposition  to  agree  with  Chairman 
Bowman,  declared  himself  as  perfectly  satisfied  with  the 
conditions.  Previous  to  this  there  had  been  a  hot  debate  as 
to  whether  or  not  the  statement  of  Chairman  Bowman  should 
be  considered  by  a  special  committee  or  referred  to  the  com- 
mittee on  the  president's  address.  C.  M.  Ford,  of  Denver, 
closed  the  discussion  by  declaring  that  the  A.  D.  S.  ought 
never  to  be  discussed  by  the  A.  Ph.  A.  any  way.  It  was, 
in  effect,  a  private  manufacturing  house  and  no  advertising 
should  be  given  it. 

During  the  course  of  the  discussion,  and  at  other  times 
during  the  week,  it  was  apparent  that  the  members  did  not 
agree  with  the  view  that  the  chain-store  movement  would  at- 
tain any  rapid  development,  and  they  were  unable  to  share 
the  fears  of  those  who  believed  otherwise. 

PRESIDENT  RUSBY   STIRS  THEM   UP  AGAIN. 

Returning  now  to  President  Rusby's  address,  we  may  say 
that  the  second  feature  of  it  which  provoked  such  marked 
interest  was  a  recommendation  that  the  N.  F.  be  turned  over 
to  the  Pharmacopoeial  Convention.  This  portion  of  the  presi- 
dent's address  we  are  quoting  in  part: 

The  legal  recognition  of  the  U.  S.  P.  rests  upon  certain  well  defined 
and  securely  established  facts  and  principles.  In  its  revision  are  directly 
represented,  upon  an  absolutely  equal  footing,  all  branches  of  both  pro- 
fessions, and  all  State  and  national  departments  which  have  to  do  with 
and  applied  science  which  are  contributory  to  the  work  of  the  two  pro- 
fessions, and  all  State  and  national  departments  which  have  to  do  with 
the  work  of  these  professions.  It  is  eminently  proper  that  such  a  work 
should  receive  government  recognition.  On  the  other  hand,  without  sug- 
gesting a  criticism  of  the  N.  F.  as  to  its  character  and  origin,  the  very 
best  that  could  possibly  be  said  of  it  is  that  it.  emanates  from  one  of 
these  two  professions  only,  and  that  it  is  wholly  controlled  by  one  of  the 
organizations  within  that  profession.  It  therefore  docs  not  rest  upon 
the  same  broad  foundation  as  does  the  U.  S.  P.,  and  should  not,  by  even 
the  most  liberal  possible  interpretation,  be  accorded  an  equal  standing. 
Be  it  noted,  again,  that  this  conclusion  is  not  based  upon  any  criticism 
of  the  work  whatever,  but  upon  the  most  favorable  view  that  the  best 
friends  of  the  work  can  take  of  it. 

To  me  it  has  become  clear  that  if  the  N.  F.  is  to  retain  its  place  as 
a  legal  and  professional  authority,  its  revision  and  control  must  be 
assumed  by  the  same  body  that  controls  the  Pharmacopoeia,  and  it  must 
be  given  place  as  a  supplement  to  that  work.  I  therefore  recomrnend 
that  a  committee,  of  which  the  Chairman  of  the  Formulary  Committee 
be  a  member,  be  appointed  by  the  chair  immediately  at  the  close  of  the 


reading  of  this  address,  to  consider  the  desirability  and  the  practicability 
of  the  publication  of  the  National  Formulary  by  the  U.  S.  Pharmacopoeial 
Convention,  and,  in  case  they  approve,  to  submit  to  us  before  the  close 
of  this  convention  a  plan  for  bringing  about  the  change  recommended. 

THE    A.    PH.   A.    DECIDES  TO   KEEP  THE   N.    F. 

This  portion  of  the  president's  address  was  referred  to  a 
special  committee  of  which  Prof.  Joseph  P.  Remington  was 
the  chairman.  The  committee  reported  against  the  presi- 
dent's recornmendation.  It  declared  that  the  National  For- 
mulary was  an  inheritance  of  the  Association ;  that  it  had  in- 
volved much  labor;  that  it  had  been  adopted  as  a  legal  stand- 
ard by  Congress  without  any  solicitation  from  the  A.  Ph.  A. ; 
that  it  should  be  retained  by  the  Association,  but  that  every 
effort  should  be  made  to  improve  it  and  that  there  should  be 
the  closest  cooperation  between  the  N.  F.  and  U.  S.  P.  com- 
mittees to  prevent  duplication.  This  committee  report,  like 
that  rendered  with  reference  to  the  A.  D.  S.  matter,  was 
adopted  without  any  discussion,  and  thus  a  second  storm 
of  tlireatening  dimensions  was  averted. 


Prof.  James  H.  Beal,  chaiiman  of  th^  committee  reporting  on  the  presi- 
dt-nt'k  address. 

It  will  be  recalled  that  ex-President  Oldberg  expressed 
views  last  year  regarding  the  N.  F.  which  were  practically 
identical  with  those  expressed  this  year  by  President  Rusby. 
Messrs.  Oldberg  and  Rusby  both  feel  that  it  is  unconstitu- 
tional for  Congress  to  delegate  its  law-making  power  to  a 
private  association  like  the  A.  Ph.  A.,  and  that  if  the  drug 
trade  desires  to  have  the  N.  F.  remain  a  legal  standard  it 
must  turn  the  book  over  to  some  quasi-public  and  wholly 
representative  body  like  the  Pharmacopoeial  Convention.  Last 
year,  however,  when  President  Oldberg  expressed  this  view, 
he  was  roughly  handled.  The  committee  reporting  upon  his 
address  indulged  in  violent  language,  and  it  was  a  relief  to 
the  entire  membership  that  this  year  the  question  was  settled 
without  resort  to  Marquis  of  Queensbury  rules. 

SOME  N.   F.   PROFITS. 

It  win  be  readily  understood,  of  course,  that  the  A.  Ph.  A. 
nesitates  to  give  up  a  piece  of  work  which  reflects  consid- 
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crable  credit  upon  the  organization  and  to  which  it  has  de- 
voted many  years  of  service.  More  than  that,  the  N.  F.  has 
brought  a  handsome  profit  to  the  treasury.  Since  1888,  when 
the  A.  Ph.  A.  first  brought  out  the  volume,  the  revenues  from 
the  N.  F.  have  been  $39,333.96,  to  which  should  be  added 
$3169.98  yielded  during  the  months  which  have  elapsed  since 
the  last  meeting.  The  net  profit  in  the  meantime  has 
amounted  to  $19,546.07.  It  should  be  realized,  too,  that  the 
book  will  be  more  of  a  profit-earner  in  the  future  than  it 
has  been  in  the  past.  The  next  edition  will  sell  in  far  larger 
numbers  than  ever,  due  to  the  fact  that  the  N.  F.  is  now  a 
legal  standard. 

While  still  on  the  subject  of  the  N.  F.,  it  ought  to  be 
reported  that  the  members  of  the  Revision  Committee  were 
all  present  at  the  Richmond  meeting,  with  the  exception  of 
W.  A.  Hall  of  Detroit.  The  opportunity  was  seized  upon  to 
hold  several  meetings,  and  a  good  deal  of  work  was  done. 
Final  agreement  was  reached  upon  a  number  of  moot  points. 


M.  I.  Wilbert,  who,  as  chairman  of  the  Scientific  Section,  worked  up  an 
admirable  programme. 

and  it  was  announced  by  Chairman  Diehl  that  the  book 
would  probably  be  brought  out  before  the  close  of  the  present 
calendar  year.  The  work  of  revision  is  progressing  more 
slowly  than  usual  on  account  of  the  legal  significance  now 
attached  to  the  book  and  also  because  of  the  necessity  of 
providing  purity  standards  for  both  preparations  and  ingredi- 
ents of  preparations.  In  the  latter  direction  much  assistance 
has  been  rendered  by  the  A.  Ph.  A.  Committee  on  Standards 
for  Unofficial  Drugs.  Of  course  it  is  understood  that  stand- 
ards will  be  provided  in  the  N.  F.  only  for  those  substances 
which  are  not  recognized  by  the  U.  S.  P. 

A   LITTLE    DIFFERENCE    WITH    THE   A.    M.    A.    REPRESENTATIVES. 

One  of  the  interesting  developments  of  the  week  with 
reference  to  the  N.  F.  was  the  statement  that  representatives 
of  the  American  Medical  Association  had  appeared  before  the 
revision  committee  of  the  Formulary  in  an  effort  to  induce 
the  latter  to  yield  ground  on  certain  points.  It  ought  to  be 
explained  that  the  N.  F.  committee  had  previously  reached 


the  conclusion  that  those  substances  ought  to  be  included  in 
the  N.  F.  for  which  there  is  a  demand  among  physicians, 
quite  regardless  of  whether  or  not  these  particular  prepara- 
tions are  accepted  by  pharmacological  experimentalists  as 
being  of  proved  therapeutic  virtue.  The  A.  M.  A.  people, 
on  the  other  hand,  were  inclined  to  insist  that  products  like 
the  Compound  Digestive  Elixir  should  be  thrown  out  on  the 
ground  that  experiments  had  proved  them  to  be  worthless. 
The  N.  F.  committee  with  practical  unanimity  disagreed  • 
with  this  position  and  the  discussion  was  quite  warm.  After- 
wards, in  giving  the  report  of  the  N.  F.  committee  to  the 
Association,  Chairman  Diehl  referred  to  the  matter,  and 
President  Rusby  thereupon  declared  from  the  chair  with 
some  feeling  that  "While  we  are  anxious  to  have  the  cooper- 
ation of  the  A.  M.  A.,  this  does  not  mean  that  we  want  its 
dictation.  The  Council  on  Chemistry  and  Pharmacy  is  in- 
clined to  say  that  'we  will  cooperate  with  you  if  you  will 
let  us  have  our  way.' " 

This  reference  to  a  difference  in  point  of  view  between 
the  A.  M.  A.  and  the  r""-~^"  committee  or  the  N.  F.  pro- 
vokf^rl   '"0''«  or  less  feeling,  and  M.  I,  Wilbert,  a  member  of 
^i.xe  N.  F.  committee  himself,  took  the  floor  to  say  that  he  did 
■•*  not  agree  with  the  attitude  of  the  committee  in  rejecting  the 
opinions  uf  the  American  Medical  Association. 
■   ^^  ^.^!ius,same  fundamental  question  came  up  again  and  attain 
during    ^^^   ^^^^  ^^i^h   referer|pppthf   \J,   B.   p.     It   was 
itera:^^^  and  reiterated.  (;^;^«f';'eral  occasions  that  "The  primary 
^.^iisiderati^- *,*p^^g  recognition  of  a  medicinal  article  by  the 
'}^macopoeia  is  the  fact  that  it  or  its  preparations  are  in 
common  demand,  rather  than  considerations  of  its  therapeu- 
tical  importance   or  value."     This   principle  met  with   some 
little  opposition,  but  on  the  whole  it  was  heartily  approved 
with  reference  both  to  the  U.  S.  P.  and  the  N.  F. 

U.    S.    p.    WORK   DONE    AT    RICHMOND. 

It  might  be  said  of  the  Richmond  convention  that  it  was 
in  a  sense  preliminary  to  the  Pharmacopoeial  Convention 
which  met  the  next  week  in  Washington.  A  majority  of  the 
members  of  the  U.  S.  P.  revision  committee  are  members  also 
of  the  A.  Ph.  A.,  and  the  occasion  was  seized  upon  in  both 
the  Scientific  Section  and  the  Section  on  Practical  Pharmacy 
to  discuss  many  questions  and  to  present  many  papers  bear- 
ing upon  the  work  of  pharmacopoeial  revision.  The  Scien- 
tific Section,  indeed,  never  had  so  many  papers  presented  to 
it  and  never  devoted  so  much  time  to  their  discussion.  The 
section  practically  met  twice  a  day  through  the  entire  week, 
concurrently  with  the  other  sections  most  of  the  time.  At 
6ne  session,  for  instance,  a  symposium  was  presented  on 
assay  processes.  At  another  a  similar  symposium  was  pre- 
sented on  physiological  testing.  At  still  others  a  variety  of 
papers  were  presented  on  different  pharmacopoeial  subjects, 
and  the  total  of  communications  reached  sixty  in  number. 
M.  I.  Wilbert,  chairman  of  the  section,  deserves  a  good 
deal  of  credit  for  the  manner  in  which  the  programme  had 
been  worked  up  as  well  as. for  the  way  in  which  the  sessions 
were  conducted. 


A    COMMITTEE    APPOINTED     ON     PHYSIOLOGICAL    TESTING. 

The  symposium  in  the  Scientific  Section  on  the  subject 
of  physiological  testing  brought  forth  a  resolution,  presented 
by  Dr.  J.  M.  Francis,  that  a  committee  of  not  less  than  five 
be  appointed  by  the  president  of  the,  Association  to  investi- 
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gate  the  whole  subject  of  physiological  assays  and  make  de- 
tailed recommendations  so  far  as  possible  at  the  meeting 
next  year.  This  committee,  afterward  appointed  by  Presi- 
dent Rusby,  comprises  E.  M.  Houghton,  chairman;  Reid 
Hunt,  R.  A.  Hatcher,  H.  C.  Wood,  Jr.,  Albert  Crawford,  and 
Charles  R.  Eckler.  It  is  expected  that  the  work  of  this 
committee  will  be  of  direct  assistance  to  the  new  U.  S.  P. 
revision  committee,  and  the  step  is  one  of  real  importance. 

VARIOUS    U.    S,    p.    RECOMMENDATIONS. 

Several  times  during  the  week  recommendations  and  res- 
olutions of  one  kind  and  another  were  adopted  with  refer- 
ence to  U.  S.  P.  revision.  It  was  voted  in  the  Scientific 
Section  that  not  only  average  doses  be  continued  for  all 
drugs,  but  that  the  maximum  single  and  daily  doses  for  toxic 
drugs  also  be  given.  In  the  Section  on  Practical  Pharmacy 
and  Dispensing  it  was  voted  to  ask  the  revision  committee 
to  insert  a  chapter  on  antidotes  in  the  next  revision.  In  the 
Section  on  Education  and  Legislation,  Professor  Remington 
presented  a  paper  suggesting  that  synonyms  be  printed  in 
the  next  revision  for  the  reason  that  the  laity  still  continue 
to  use  them  and  for  the  additional  reason  thai   ■'  c   v.v. 

ployed  by  manufacturers  and  jobbers.  The  : 
A.  Ph.  A.  committee  on  the  Pharmacopoeia  was  u.-..^^  ^  n 
careful  detail,  was  finally  typewritten  in  duplicate  so  that  it 
could  be  carefully  examined  by  those  members  particularly 
interested,  and  was  finally  approved  at  the  last  general 
session  after  some  slight  amendments  had  been  made.  It 
contained  many  detailed  recommendations  of  one  kind  an- 
another. 

The  Section  on  Practical  Pharmacy  and  Dispensing  had  a 
far  longer  programme  than  usual  this  year,  there  being 
something  like  fifty  papers  presented.  Of  particular  interest 
with  respect  to  pharmacopoeial  revision  was  a  symposium  on 
the  different  pharmacopoeias  of  the  world.  This  compara- 
tive study  should  prove  of  real  utility  in  the  effort  to  keep 
our  own  book  ahead  of  all  others.  One  afternoon  in  the 
Scientific  Section  there  was  some  discussion  of  the  sugges- 
tions looking  toward  international  unity  which  had  been 
offered  in  the  Brussels  Protocol  of  some  years  ago.  It  was 
generally  felt  that  while  every  reasonable  effort  ought  to 
be  made  toward  world-wide  uniformity,  it  was  impossible 
to  adopt  some  of  the  provisions  of  the  Protocol.  Dr.  J.  M. 
Francis,  for  instance,  pointed  out  that  the  proposition  to 
establish  class  menstrua  for  all  potent  drugs  was  absurd. 
One  drug  requires  a  menstruum  of  70-per-cent  alcoholic 
strength,  while  another  one  may  need  94  per  cent  of  alcohol. 
Each  drug  must  have  its  own  particular  menstruum  carefully 
selected. 

In  the  foregoing  paragraphs  we  have  touched  only  lightly 
upon  the  solid  and  substantial  work  done  at  the  Richmond 
meeting  with  reference  to  the  N.  F.  and  U.  S.  P.  revision. 
We  lack  the  space  to  go  into  details.  It  must  be  pointed  out, 
however,  that  if  the  convention  did  nothing  else  it  would 
readily  have  justified  itself. 

AMPLIFICATION  OF  THE  SYLLABUS  WORK. 

Passing  along  now  to  other  things,  it  may  be  said  that 
one  of  the  most  important  accomplishments  at  Richmond  was 
the  reorganization  of  what  is  known  as  the  Syllabus  Commit- 
tee.   Heretofore  this  committee  has  been  the  one  point  of 


contact  between  the  Conference  of  Faculties  and  the  Asso- 
ciation of  Boards.  It  has  been  a  joint  committee  made  up 
of  representatives  from  both  bodies.  This  year  the  A.  Ph. 
A.  itself  gave  solidity  and  significance  to  the  work  by  deciding 
to  take  part  in  it  and  give  it  official  help  and  sanction.  Here- 
after the  Syllabus  Committee  will  be  one  of  the  standing 
committees  of  the  Association,  and  there  will  be  seven  repre- 
sentatives from  the  A.  Ph.  A.,  seven  from  the  Boards,  and 
seven  from  the  Conference  of  Faculties— a  joint  committee 
of  twenty-one  members. 

As  everybody  knows,  or  ought  to  know,  the  syllabus 
movement  represents  an  attempt  to  outline  a  minimum  course 
of  study  which  will  be  followed  by  the  colleges  in  their  cur- 
ricula and  by  the  members  in  their  examinations.  Thus  the 
colleges  and  the  boards  will  gradually  come  into  harmony  one 
'  with  another  instead  of  continuing  the  chaos  which  has  always 
characterized  the  past.     The  work  of  course  presents  many 


Dr.  E.  M.  Houghton,  chairman  of  the  new  special  committee  on  physi- 
ological assays. 

difficulties.  It  is  not  an  easy  thing  to  get  twenty-five  or  thirty 
schools  of  pharmacy  to  agree  on  details.  The  first  edition  of 
the  Syllabus,  however,  has  been  printed;  other  editions  will 
appear  from  time  to  time;  and  it  is  hoped  and  expected  that 
gradually  the  boards  and  the  colleges  may  so  compromise  their 
differences  as  to  find  themselves  in  reasonable  agreement. 

The  American  Pharmaceutical  Association  has  never  done 
work  of  more  significance  for  the  future  of  educational  and 
registration  conditions  throughout  the  country. 

WORK   OF    THE   BOARDS. 

This  reference  to  the  Syllabus  suggests  what  was  done  by 
the  Conference  of  Faculties  and  the  Association  of  Boards 
during  the  week  in  Richmond.  It  is  apparent  to  the  most 
casual  observer  that  the  Association  of  Boards  is  doing  most 
admirable  work.  To  see  the  members  in  session  is  an  in- 
spiration. Without  wasting  any  time  on  academic  theories, 
they  get  right  down  to  brass  tacks  and  discuss  practical  details. 
The  members  from  each  State  tell  the  others  how  they  them- 
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selves   conduct   their   examinations,    and   out  of   this   mutual 
experience  much  benefit  is  derived. 

One  of  the  net  results  is  that  uniformity  of  standard  is 
being  gradually  attained  and  interstate  reciprocity  is  being 
accomplished.  Thus,  during  the  last  year,  158  certificates  were 
exchanged  between  the  members  of  the  Association.  In  ad- 
dition to  this  something  like  one  hundred  more  certificates 
were  exchanged  between  the  members  of  the  New  England 
association  of  boards  and  the  members  of  a  similar  local 
association  in  the  middle  West.  Among  the  things  done  at 
the  Richmond  meeting  was  the  adoption  of  a  resolution 
recommending  that  in  1915  the  requirements  for  a  board  ex- 
amination be  made  two  years  of  high-school  work  and  two 
years  of  work  in  a  recognized  college  of  pharmacy. 

THE   FACULTIES. 

The  conference  of  Faculties  held  one  session  only  at 
Richmond.  The  chief  subject  of  discussion  was  the  Syllabus, 
to  which  reference  has  already  been  made.  An  important 
action  was  taken  when  it  was  decided  to  ask  the   Carnegie 


E.  O.  Engstrom,  president-elect  ot  the  National  Association  of  Boards 
of  Pharmacy. 

Foundation  in  Washington,  which  is  now  conducting  an  in- 
vestigation into  the  character  of  medical  schools,  to  make  a 
similar  investigation  of  the  pharmaceutical  schobls  through- 
out the  country.  It  was  also  voted  to  repeal  the  famous 
"Missouri  Compromise"  of  some  years  ago.  It  will  be  re- 
called that  by  virtue  of  that  compromise  Missouri  and  certain 
other  southwestern  States  were  exempted  from  the  prelimin- 
ary requirement  of  one  year  of  high-school  work  generally 
exacted  by  the  Conference.  This  exemption  will  now  last 
only  another  year. 

BOARD  EXAMINATIONS  DISCUSSED  AT  THE  JOINT   CONFERENCE. 

One  of  the  most  interesting  sessions  during  the  entire 
week  was  the  joint  conference  held  on  Friday  morning  be- 
tween the   Conference  of   Faculties  and   the   Association   of 


Boards  under  the  aegis  of  the  Section  on  Education  and 
Legislation.  Three  papers  were  presented  on  the  subject  of 
board  examinations  by  J.  W.  Sturmer,  H.  V.  Arny,  and  H. 
E.  Kalusowski.  Space  is  lacking  on  this  occasion  to  present 
in  detail  the  many  excellent  points  brought  out  in  these 
papers.  They  practically  agreed  in  this,  however,  that  in  all 
examinations,  whether  given  by  boards  or  colleges,  there  was 
too  marked  a  tendency  toward  asking  memory  questions. 
Professor  Sturmer  declared  epigramatically  that  "What  is  re- 
quired in  a  student  is  assimilated  knowledge  and  not  infor- 
mation in  original  packages."  Professor  Arny  added  that  the 
ideal  board  examination  is  one  "which  can  be  passed  by  any 
competent  pharmacist  with  several  years'  experience,  without 
any  special  preparation." 

The  discussion  was  opened  by  Harry  B.  Mason,  who  de- 
clared that,  while  it  was  easy  to  say  that  examinations  were 
frequently  what  they  ought  not  to  be,  it  was  a  very  difficult 
matter  to  so  frame  an  examination  paper  as  really  to  test 
a  candidate's  efficiency.  Questions  calling  for  isolated  facts 
should  always  be  subordinated  and  mstead  questions  should 
be  asked  which  draw  out  the  reasoning  faculties  and  the  can- 
didate's grasp  of  fundamental  principles.  Mr.  Mason  referred 
to  previous  efforts  looking  toward  the  framing  of  model 
examination  papers  by  a  national  committee  and  said  that  for 
one  reason  or  another  the  scheme  had  never  been  carried  out. 
Doubtless  each  board  desired  to  maintain  its  own  local  inde- 
pendence. As  a  substitute  plan  he  offered  a  motion,  which 
was  unanimously  adopted,  that  the  incoming  chairman  of  the 
Section  on  Education  and  Legislation  appoint  a  committee  of 
ten,  five  of  them  board  members,  and  five  of  them  teachers 
who  are  not  members  of  boards,  to  draw  up  a  model  examina- 
tion paper  for  presentation  and  discussion  at  the  joint  con- 
ference next  year  of  the  Association  of  Boards,  the  Confer- 
ence of  Faculties,  and  the  Section  on  Education  and  Legis- 
lation. 

The  whole  question  of  examinations  was  discussed  at 
length  and  resulted  in  considerable  benefit.  E.  O.  Engstrom, 
of  Massachusetts,  declared  that  a  model  examination  paper 
could  not  be  used  throughout  the  country  because  local  con- 
ditions must  be  observed.  Mr.  Jensen,  of  the  State  of  Wash- 
ington, and  Mr.  Flemer,  of  the  city  of  Washington,  both 
agreed  that  the  only  solution  of  the  board-examination  prob- 
lem was  to  turn  over  the  examination  in  theoretical  subjects 
to  experts,  leaving  the  board  itself  to  conduct  the  examination 
only  in  practical  dispensing.  Mr.  Flemer  went  so  far  as  to 
predict  that  boards  of  pharmacy  would  ultimately  become 
what  he  called  "surveying  boards"  instead  of  examining 
boards. 

"the   JOURNAL  OF   THE   A.    PH.    A."   ESTABLISHED. 

For  several  years  the  A.  Ph.  A.  has  ofT  and  on  discussed 
the  advisability  of  publishing  a  regular  pharmaceutical  journal. 
When  the  present  "Bulletin  of  the  A.  Ph.  A."  was  initiated 
some  years  ago  it  was  generally  looked  upon  as  an  entering 
wedge.  At  the  Richmond  meeting  it  was  decided,  upon  the 
recommendation  of  President  Rusby,  to  go  a  step  farther  and 
turn  the  "Bulletin"  into  the  Journal  of  the  American  Pharma- 
ceutical Association.  The  Journal  will  be  made  self-support- 
ing by  the  inclusion  of  advertising,  and  the  text  will  be  in- 
creased to  48  pages  monthly.  The  annual  volume  of  pro- 
ceedings will  be  abandoned  and  the  papers  and  discussions 
wil!  instead  be  printed  from  month  to  month  in  the  Journal. 
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The  editorial  matter  will  be  limited  to  a  symposium  of  cur- 
rent progress  and  all  personalities  will  be  eschewed.  Original 
articles  will  also  be  presented,  and  the  abstracts  comprising 
the  annual  report  on  the  progress  of  pharmacy  will  be  printed 
from  month  to  month  and  afterwards  reprinted  in  a  separate 
annual  volume.  The  latter  will  be  sold  to  non-members  at 
$3  a  copy,  and  the  subscription  price  of  the  Journal  to  non- 
members  will  likewise  be  $3  per  year.  A  committee  of  nine 
members  on  publication  was  appointed  by  President  Rusby, 


J.  O.  Sehlotterbeck.  president-elect  of  the  Conference  of  Pharmaceutical 
Faculties. 

and  the  duty  of  this  committee  will  be  to  frame  rules  and 
regulations  regarding  the  censoring  of  advertisements  and  the 
character  of  matter  to  be  published  in  the  Journal. 

Professor  Hallberg,  the  editor  of  the  present  "Bulletin  of 
the  A.  Ph.  A.,"  was  elected  editor  in  chief  of  the  new  Journal, 
with  Secretary  Caspari  and  Reporter  Diehl  as  associate  ed- 
itors. The  publication  of  the  new  Journal  will  not  be  in- 
augurated until  the  first  of  August,  1911. 

WORK  IN  THE  SECTIONS. 

The  various  sections  of  the  Association  all  held  interesting 
meetings  at  Richmond.  Despite  the  fact  that  only  eight 
months  had  elapsed  since  the  Los  Angeles  convention,  rather 
more  papers  than  usual  were  presented  in  all  of  the  sections, 
with  the  exception  of  the  Section  on  Commercial  Interests. 
Several  of  the  papers  we  are  printing  elsewhere  in  the  present 
issue  of  the  Bulletin.  The  more  important  features  of  the 
various  sections  have  already  been  touched  upon  in  the  fore- 
going review,  but  reference  ought  to  be  made  in  addition  to 
certain  other  things. 

In  the  Commercial  Section  it  was  voted,  upon  recommenda- 
tion of  Chairman  Bowman,  to  appoint  a  committee  to  investi- 
gate the  cultivation  of  medicinal  plants,  discover  what  is  be- 
ing done  to  overcome  the  growing  scarcity  of  certain  drugs, 
and  report  the  facts  at  the  next  meeting.  Another  resolution, 
oflfered  by  Wilhelm  Bodemann,  suggested  that  the  local 
branches  of  the  A.  Ph.  A.  appoint  local  telephone  committees 
looking  toward  the  establishment  of  slot  'phones  in  the  dif- 
ferent cities.  Still  a  third  resolution  was  one  asking  the 
general  Association  to  instruct  the  committee  on  legislation 
to  draw  up  a  model  law,  like  that  which  has  been  prepared  in 
Illinois,  to  curtail  the  advertising  of  "prescription  patents"  in 
the  newspapers.  The  proposition  is  to  provide  that  "reading 
notices"   printed    in    the   newspapers   be   plainly    stamped   as 


advertisements  instead  of  appearing  to  be  editorial  announce- 
ments. The  statement  that  many  of  these  prescription  patents 
contain  alcohol  in  excessive  quantities  is  also  to  be  made  to 
the  W.  C.  T.  U. 

In  the  Section  on  Education  and  Legislation  an  attempt 
was  made  to  recommend  an  amendment  to  the  Federal  food 
and  drugs  act  providing  that  those  proprietary  remedies 
which  contain  in  each  package  a  toxic  dose  of  any  ingredient 
must  bear  a  poison  label.  This  proposition  was  defeated  on 
the  ground  that  it  would  cheapen  poison  labels  of  all  sorts, 
and  make  the  public  indifferent  to  them.  A  paper  by  George 
M.  Beringer  aroused  considerable  discussion.  It  was  entitled 
"False  Standard  in  Pharmaceutical  Education,"  and  among 
other  things  contained  a  plea  for  the  continuance  of  the  old 
principle  of  store  experience  prior  to  the  college  instruction. 
This  point  was  contested  by  Harry  B.  Mason  and  Henry  P. 
Hynson,  both  of  whom  declared  that,  while  store  experience 
was  necessary,  it  might  better  be  given  after  college  instruc- 
tion than  before,  in  which  event  college  students  could  be 
taken  fresh  from  the  high  school  and  would  thus  represent 
a  better  average.  F.  W.  Meissner,  F.  B.  Hays,  and  one  or  two 
others,  however,  supported  Mr.  Beringer's  conclusions. 

The  chief  feature  of  the  Historical  Section  was  the  pas- 
sage of  a  resolution,  adopted  at  the  suggestion  of  the  historian, 
Edward  Kremers,  providing  for  the  appointment  of  a  com- 
mittee of  three  to  recommend  a  place  in  Washington  for  the 
establishment  of  an  A.  Ph.  A.  Historical  Library.  The  scheme 
also  contemplated  the  appointment  later  on  of  a  librarian, 
inasmuch  as  the  work  of  the  historian  of  the  section  has  be- 
come so  great  as  to  be  an  imposition  on  him. 

A   REPORT   ON    HYDROGEN    PEROXIDE. 

While  discussing  in  a  cursory  manner  the  proceedings  of 
the  various  sections,  it  might  be  well  to  refer  to  a  talk  given 
by  Lyman  F.  Kebler,  chief  of  the  Drug  Laboratory  in  Wash- 
ington, on  the  hydrogen  peroxides  of  the  market.    Mr.  Keb- 


H.  M.  Whelplf  y.  the  treasurer,  was  able  to  show  that  the  permanent 
funds  had  increased  during  the  year  very  niate>ially. 

ler  explained  that  a  large  number  of  specimens  had  been  col- 
lected and  examined  during  the  last  year.  In  response  to 
questions  from  auditors,  he  asserted  that  those  products  had 
been  found  to  keep  the  best  which  were  preserved  with  ace- 
tanilide.  Furthermore,  he  could  see  no  objection  to  the  use 
of  this  preservative  on  any  ground  whatever  so  long  as  its 
content  was  stated  on  the  package. 
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THE  BERINGER  RESOLUTION. 

One  incidental  feature  of  interest  during  the  week  was  the 
passage  of  a  resolution  regarding  the  paper  which  had  been 
presented  by  George  H.  Beringer  some  years  ago  at  the  At- 
lantic City  meeting  of  the  A.  Ph.  A.  on  the  Mann  Patent  Bill. 
The  sense  of  the  resolution  was  that  the  Association,  without 
indorsing  particular  statements  in  the  paper,  expressed  ap- 
preciation of  the  fearless  manner  in  which  Mr.  Beringer  had 
championed  the  interests  of  American  pharmacy  with  refer- 
ence to  the  patent  laws.  The  opinion  was  also  expressed  that 
Mr.  Beringer  had  been  sincere  in  his  desire  to  better  existing 
conditions  and  had  not  been  impelled  by  any  ulterior  motive 
in  writing  the  paper.  This  resolution,  first  adopted  by  the 
Council,  was  received  with  applause  and  unanimously  adopted 
when  presented  at  the  last  general  session. 

THE  FUNDS  OF  THE  ASSOCIATION. 

The  report  of  Treasurer  H.  M.  Whelpley  showed  that  the 
several  funds  of  the  Association  had  considerably  increased 
in  value  during  the  last  year.  The  life  membership  fund  now 
amounts  to  $17,141,  the  Sheppard-Beal  endowment  fund  to 
$5016,  the  Centennial  fund  to  $2386,  and  the  Ebert  fund  to 
$938.  The  total  value  of  all  the  permanent  funds  is  now 
$28,223.89.  The  Procter  memorial  fund  is  not  included  in 
these  figures.  The  increase  in  the  invested  funds  during  the 
last  year  has  amounted  to  $4680.54. 

Treasurer  Whelpley  reported  that  after  persistent  work 
he  had  succeeded  in  cutting  down  the  number  of  delinquents 
very  greatly.  The  two-year  delinquents  had  been  reduced  to 
146,  and  he  read  the  list  of  them  so  that  members  present,  if 
any  of  their  acquaintances  were  among  the  number,,  could 
take  up  the  matter  direct  with  them.  The  treasurer  reported 
that  he  had  followed  up  the  work  of  collecting  dues  with 
system  and  that  the  results  had  been  very  gratifying.  The 
number  of  new  members  elected  at  the  Richmond  meeting 
was  217.  This  number  is  rather  smaller  than  usual,  due  prob- 
ably to  the  fact  that  not  a  full  year  has  elapsed  since  the  last 
annual  meeting. 

BOSTON  WINS  OUT. 

There  was  a  considerable  contest  of  a  very  friendly  char- 
acter over  the  selection  of  the  place  for  the  next  meeting. 
Invitations  had  been  sent  in  from  Boston,  St.  Louis,  Roches- 
ter, New  Orleans,  Saratoga  Springs,  Chattanooga,  Kineo,  Me., 
and  Cedar  Point,  Ohio.  It  was  finally  decided  to  have  a 
standing  vote  on  Boston,  New  Orleans,  and  Cedar  Point, 
whereupon  Boston  secured  59  votes.  Cedar  Point  38,  and  New 
Orleans  26.  Boston  thus  ran  away  with  the  honors.  Later  it 
was  decided  to  hold  the  meeting  during  the  week  of  August 
14.     C.  H.  Packard  was  elected  local  secretary. 

THe'sOCIAL  FEATURES. 

Those  who  attended  the  Richmond  meeting  ten  years  ago 
knew  what  to  expect  in  the  way  of  entertainment,  and  they 
were  not  disappointed  in  their  expectations.  Southern  hospi- 
tality, and  particularly  Richmond  hospitaUty,  is  proverbial. 
Socially  the  feature  of  the  week  was  the  reception  given  by 
Governor  and  Mrs.  Mann  at  the  Executive  Mansion  on  Capital 
Hill,  where  the  well-dressed,  soft-voiced,  and  fascinating 
southern  women  were  to  be  seen  in  all  their  charm  and 
warmth.  Both  the  Governor  and  the  Mayor  welcomed  the 
Association  at  the  first  general  session,  and  the  Mayor  and 
his  wife  were  at  several  of  the  social  gatherings  during  the 
week.    The  old-fashioned  picnic  and  dance  down  at  Lakeside 


Park  was  a  welcome  addition  to  the  week's  pleasures,  and 
there  were  many  card  parties,  trips  to  places  of  historic  in- 
terest, and  delightful  entertainments  of  one  sort  and  an- 
other. Local-Secretary  T.  A.  Miller  and  Mrs.  Miller,  to- 
gether with  their  associates,  were  thanked  on  every  hand  for 
the  warmth  of  their  hospitality. 

NEW    OFFICERS. 

It  seems  unlikely  that  the  present  method  of  electing  the 
officers  of  the  Association  by  mail  will  be  continued  much 


J.  G.  Godding,  of  Boston,  one  of  the  three  nominees  for  president. 

longer.  There  were  several  protests  this  year  against  it,  and 
the  feeling  seemed  quite  general  that  the  old  method  was  after 
all  preferable.  The  three  sets  of  nominees  chosen  at  Rich- 
mond are  as  follows : 

For  President:     John  G.  Godding,  F.  C.  Godbold,  T.  Ashby  Miller. 

For  First  Vice-President:  W.  A.  Frost,  W.  Bodemann,  Geo.  C. 
Blakeley. 

For  Second  Vice-President:  C.  M.  Ford,  F.  W.  Meissner,  F.  A. 
Hubbard. 

For  Third  Vice-President:    E.  Berger,  J.  O.  Burge,  Chas.  Holzhauer. 

For  Members  of  the  Council:  E.  C.  Bent,  E.  H.  Ladish,  J.  M. 
Good,  E.  G.  Eberle,  A.  M.  Roehrig,  G.  F.  Payne,  Theo.  Wetterstroem, 
M.   Noll,   Otto   Raubenheimer. 

Of  course  Chas.  Caspari,  Jr.,  H.  M.  Whelpley,  and  C. 
Lewis  Diehl  were  respectively  reelected  to  the  posts  of  secre- 
tary, treasurer,  and  reporter  on  the  progress  of  pharmacy. 
James  H.  Beal  was  made  chairman"  of  the  Council  and  H.  H. 
Rusby  vice-chairman. 

F.  M.  Apple  was  elected  chairman  of  the  Commercial  Sec- 
tion and  B.  E.  Pritchard  secretary.  A.  H.  Clark  and  W.  O. 
Richtmann  are  the  new  chairman  and  secretary  of  the  Scien- 
tific Section,  Louis  Saalbach  and  P.  Henry  Utech  of  the  Sec- 
tion on  Practical  Pharmacy  and  Dispensing,  Jos.  L.  Lem- 
berger  and  Otto  Raubenheimer  of  the  Historical  Section,  and 
Chas.  W.  Johnson  and  W.  J.  Teeters  of  the  .Section  on  Edu- 
cation and  Legislation. 

The  new  officers  of  the  National  Association  of  Boards  are 
E.  O.  Engstrom,  president;  A.  T.  Sala,  secretary-treasurer; 
and  R.  H.  Walker,  chairman  of  the  Executive  Committee. 
The  new  officers  of  the  Conference  of  Faculties  are  J.  O. 
Schlotterbeck,  president;  W.  J.  Teeters,  vice-president;  and 
C.  W.  Johnson,  secretary-treasurer. 


THE  LIQUOR  SITUATION  IN  KANSAS. 

A  Historical    Resume    of   the    Liquor   Laws  In   that    State— A  Section    of  the    Country  where  Absolute 
Prohibition  Prevails — Its  Effect  on  Medicine  and  Pharmacy. 

By  PROF.  L.  E.  SAYRE.* 


Discussion  of  the  liquor  laws  of  an  individual 
State  may  seem,  to  be  too  sectional  to  occupy  the 
attention  of  a  national  body,  such  as  this  Associ- 
ation. Yet  investigation  of  the  efficiency  of  partic- 
ular laws  in  certain  localities  is  one  of  the  surest 
methods  of  arriving  at  positive  conclusions  regard- 
ing the  efficiency  of  different  kinds  of  laws. 

Kansas  has  for  years  been  a  much  discussed 
example  of  a  State  with  prohibitory  laws.  Criti- 
cism of  the  laws,  favorable  and  adverse,  has  been 
made  with  various  degrees  of  truthfulness  and  by 
persons  with  various  degrees  of  familiarity  with 
their  execution. 

This  brief  discussion  of  the  laws,  in  their  relation 
to  druggists,  is  based  on  material  from  the  office  of 
Oie  attorney-general   of  Kansas,   collected  by   the 

distant  attorney-general,  Mr.  John  Marshall. 

THE   OLD   LAW   ABUSED, 

Kansas  enacted  her  first  prohibitory  law  in  1881. 
This  law  provided  for  the  sale  of  intoxicating 
liquors  by  any  druggist  who  might  obtain  a  permit 
from  the  probate  judge  of  his  county  to  sell  such 
intoxicating  liquors  for  medical,  mechanical  and 
scientific  purposes,  upon  the  written  or  printed 
prescription  of  a  practicing  physician,  who  was 
regularly  engaged  in  the  practice  of  his  profession 
as  a  business. 

Under  this  law  a  large  number  of  drug  stores 
having  permits  made  arrangements  with  physicians 
by  which  thirsty  individuals  obtained  the  necessary 
prescriptions.  This  abuse  of  the  law,  especially  by 
physicians,  was  very  prevalent.  A  number  of  physi- 
cians throughout  the  State  were  prosecuted  under 
this  law  for  giving  prescriptions  when  they  had 
reason  to  believe  that  the  person  asking  for  the 
liquor  did  not  need  it  for  legitimate  purposes,  but 
desired  to  use  it  as  a  beverage. 

In  1885  this  law  was  repealed  and  another  law 
enacted  in  its  stead.     The  latter,  which  during  the 

*Read  before  the  Section  on  Education  and  Legislation  of 
the  American  Pharmaceutical  Association,  at  the  meeting  held 
in  Richmond,  Virginia. 


time  it  was  enforced  brought  the  druggists  of  this 
State  into  such  disrepute,  has  been  known  as  the 
Druggists'  Permit  Law.  It  was  amended  some- 
what in  1887,  and  again  in  1903.  Under  this  law 
a  person  who  desired  to  obtain  an  intoxicating 
liquor  for  medical,  mechanical,  or  scientific  pur- 
poses, signed  and  swore  to  an  application  for  such 
liquor,  and  then  procured  the  liquor  from  a  drug- 
gist having  a  permit. 

This  law,  also,  was  abused,  but  to  a  less  extent 
than  was  the  one  giving  druggists  the  power  to  sell 
upon  the  prescription  of  a  physician.  Under  the 
law  enacted  in  1885  many  persons  who  desired 
intoxicants  for  use  as  a  beverage  would  sign  appli- 
cations, stating  that  they  desired  it  for  medical 
purposes,  naming  any  disease  which  their  imagina- 
tion suggested.  Colds  and  la  grippe  became  amaz- 
ingly prevalent.  In  many  instances  no  oath  was 
administered  to  the  applicant.  A  number  of  drug 
stores  in  the  State  were  conducted  for  the  primary 
purpose  of  selling  intoxicants,  the  sale  of  drugs  for 
medical  use  being  a  secondary  consideration.  The 
result  was  that  any  person  who  desired  liquor  for 
use  as  a  beverage  could  obtain  it  from  unscrupulous 
druggists.  Although  during  the  twenty  years  that 
this  law  was  upon  our  statute  books  a  number  of 
druggists  were  prosecuted  and  placed  in  jail,  the 
great  majority  of  the  unscrupulous  ones  easily 
avoided  legal  interference. 

ABSOLUTE   PROHIBITION   NOW  IN   FORCE. 

On  account  of  the  general  failure  to  prosecute 
and  convict  druggists  who  violated  the  law  of 
1885,  that  of  1909  was  enacted.  This  law  pro- 
hibits the  sale  of  intoxicating  liquors  for  any  pur- 
pose whatever.  There  is  no  defense  for  a  druggist 
who  sells  such  liquor.  If  he  sells,  he  violates  the 
law;  the  result  is  that  he  does  not  sell. 

Since  the  enactment  of  the  present  law,  practi- 
cally all  drug  stores  have  gone  out  of  business 
which  were  run  under  the  old  law  for  the  purpose 
of  selling  liquor  for  use  as  a  beverage.   The  present 
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law  is  probably  better  observed  than  any  other  ever 
enacted  by  the  legislature  for  the  restriction  of  the 
sale  of  intoxicants.  There  have  been  few  prosecu- 
tions under  the  law  of  1909,  because  they  have 
been  unnecessary.  Those  which  have  occurred  have 
been,  as  a  rule,  successful. 

This  absolute  prohibition  of,  the  sale  of  liquor 
for  any  purpose  has  been  favorably  received  by  the 
people  of  Kansas.  There  has  been  little  criticism 
of  it.     Both  physicians  and  druggists  agree  that  it 


is  operating  with  comparative  success,  and  no  hard- 
ships worked  by  the  law  have  come  to  the  attention 
of  the  prosecuting  officers  of  the  State. 

In  conclusion,  it  might  be  added  that  the  present 
law  causes  considerable  inconvenience  in  obtaining 
alcohol  for  scientific  purposes,  since  it  must  be  pro- 
cured from  outside  the  State.  Most  professional 
men  affected  are  magnaminous  enough,  however, 
to  suffer  such  inconvenience  for  the  sake  of  the 
good  name  of  their  profession. 


AN  END  TO  FREE  TELEPHONES. 

No  Customer    Should    Be  Allowed   to   Talk  Over   the  Wire  (or   NothiD^— Adopt   the    Slot    System    and 
Charge  for  the  Service— In  Some  Stores  this  Revenue  Almost  Pays  the  Rent. 

By  WILHELM  BODEMANN.* 

Hyde   Park.  Chicaiio.  Illiools. 


Why  is  it  that  after  the  retail  druggists  in  our 
larger  cities  have  demonstrated  by  years  of  experi- 
ence that  the  telephone  in  their  stores  can  be  made 
a  splendid  money-maker,  turning  expense  into 
revenue  and  giving  them  a  first-class  service,  in 
hundreds  of  other  cities  the  druggists  do  not  fall 
in  line  and  emancipate  themselves  from  the  old  free 
lunch  nuisance  telephone?  The  success  of  this 
movement  has  been  so  thoroughly  demonstrated 
that  it  would  seem  as  if  every  druggist  in  the 
United  States  would  want  to  get  into  the  band- 
wagon and  make  a  profit  instead  of  a  loss  out  of 
his  telephone.  They  are  doing  this  slowly,  to  be 
sure,  but  after  all  these  years  of  experience  it  would 
seem  as  if  all  should  join, 

A  PAYING  INSTITUTION. 

Wherever  the  slot  telephone  has  been  introduced 
it  has  been  found  a  winner  from  the  start.  Pessi- 
mists in  large  cities,  generally  the  larger  down- 
town stores,  at  first  feared  that  the  slot  pay  tele- 
phone would  prove  injurious.  The  reverse  has 
been  the  result  in  most  cities.  Where  these  down- 
town stores  overcame  their  fears  we  can  show  you 
by  figures  that  some  of  them  pay  a  good  part  of 
their  high  rent  by  these  pay  telephones,  and,  as 
you  all  know,  figures  don't  lie.     By  figures  I  can 

♦Presented  to  the  Commercial  Section  of  the  American 
Pharmaceutical  Association  at  the  meeting  held  in  Richmond, 
Virginia,  May  2-6,  1910. 


demonstrate  these  large  down-town  stores  have 
their  own  telephone  free  of  expense,  always  open 
for  inpouring  orders,  and  clear  a  heavy  share  of 
the  rent  to  boot. 

It  does  not  require  legal  evidence  to  prove  the 
fact  that  a  man  who  has  business  to  transact  over 
the  telephone  values  his  time  more  than  the  expend- 
iture of  a  nickel.  Hence  he  talks  in  shorthand  as 
it  were,  while  a  free-luncher  who  telephones  be- 
cause the  telephone  is  free  has  time  to  burn,  and 
knocks  your  own  telephone  out  of  commission  for 
business.  The  telephone  companies  are  willing  to 
establish  pay  telephones,  the  public  is  willing  to  pay 
for  telephone  service — why  should  the  druggists 
stand  back  and  let  their  chance  to  reap  a  harvest 
go  to  waste  by  refusing  to  introduce  pay  tele- 
phones ? 

MAKE  THE  SLOT  SYSTEM  GENERAL. 

The  great  N.  A.  R.  D.  has  made  the  introduc- 
tion of  pay  telephones  an  issue,  and  this  issue  has 
brought    results   in    the    increased    membership    in 
every  city  where  pay  telephones  have  been  estab-^ 
lished.     I  assert  that  the  great  A.  Ph.  A.,  standing^ 
as  it  does  for  all  that  is  "good  and  pure"  and  in] 
the  line  of  uplift  movements,  should  add  the  intro- 
duction of  pay  telephones  to  its  strongest  activities. 
I  use  the  phrase  "good  and  pure"   advisedly.     Ij 
need  not  go  into  a  long  argument,  because  I  dislike 
long-winded  harangues,  to  prove  to  you,  my  breth- 
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ren  of  the  A.  Ph.  A.,  that  I  deprecate  profanity, 
and  on  that  account  I  advocate  slot  telephones, 
simply  for  their  purifying  remedial  properties. 
With  the  old  line  telephones  I  have  heard  more 
sulphurous  invocations  in  pharmacies  than  can  ever 
be  expected  in  Dante's  Inferno. 

Introduce  fire-proof,  sound-proof  booths  with  the 


pay  telephones,  and  the  service  becomes  at  once  so 
admirable  that  the  drug-store  atmosphere  changes 
to  that  of  a  Moody  and  Sankey  revival  meeting. 
I  would,  therefore,  strongly  advise  the  establishment 
of  a  standing  committee  of  your  section,  devoting 
its  energies  to  the  promotion  of  pay  telephones 
throughout  the  country. 


PRACTICAL  PHARMACEUTICAL  SUGGESTIONS. 

At  the    Richmond    IVIeetln|{    of    the    American    Pharmaceutical  Association.  Several    Excellent  Papers 
were    Read    before    the    Section    on    Practical    Pharmacy  and    Dispensing — Official  and 
Unofficial  Products  under  lospedion — New  Ways  of  Makinij 
Some  important  Preparations. 


[Note  by  the  Editors. — The  sessions  of  the  Section  on 
Practical  Pharmacy  and  Dispensing  at  the  Richmond  meeting 
of  the  A.  Ph.  A.  brought  out  a  lot  of  interesting  material.  The 
papers  read  abounded  in  useful  suggestions,  while  the  dis- 
cussions which  followed  were  no  less  fruitful.  It  is  with  the 
desire  to  bring  home  to  druggists  who  could  not  attend  the 
convention  in  person,  some  of  the  pharmaceutical  learning 
gathered  there,  that  we  publish  this  symposium.] 

A    NEW    METHOD    OF    PRESERVING   VOLATILE 

OILS. 

By  Charles  H.  La  Wall. 

In  1904,  while  I  was  engaged  in  examining  a 
number  of  substances  purchased  from  bakers'  sup- 
ply houses  with  the  view  of  ascertaining  whether 
they  complied  with  the  Pennsylvania  State  Food 
Law,  a  bottle  marked  "Oil  of  Lemon"  was  found 
upon  examination  to  contain  a  mixture  of  equal 
parts  of  oil  of  lemon  and  cottonseed  oil.  The 
dealer  was  proceeded  agiiinst  in  the  course  of  time, 
and  the  case  being  settled,  the  incident  was  tempor- 
arily forgotten.  During  the  winter  of  1906,  when 
a  number  of  specimens  were  overhauled  with  a  view 
to  discarding  the  more  ancient  of  them,  this  bottle 
was  found  and  upon  observing  the  odor  I  was  sur- 
prised to  find  that  it  had  not  become  in  the  least 
terebinthinate,  but  had  a  fresh  and  agreeable  odor, 
notwithstanding  the  fact  that  two  years  had  elapsed 
and  the  oil  had  been  kept  in  a  partially-filled  bottle 
in  a  closet  in  the  very  warmest  part  of  the  labora- 
tory. 

Mention  of  the  fact  was  made  in  a  lecture  to  the 
junior  class  in  pharmacy   in   the   institution   with 


which  I  am  connected,  and  one  of  the  students,  Mr. 
Cecil  Beam,  of  Moundsville,  W.  Va.,  offered  to 
take  the  subject  up  for  his  thesis.  He  accordingly 
made  a  number  of  experiments  upon  oil  of  lemon, 
using  varying  quantities  of  fixed  oil  and  exposing 
the  samples  to  dififerent  conditions  of  temperature. 
At  the  time  of  Mr.  Beam's  graduation  in  1908, 
when  his  thesis  was  handed  in,  it  was  accompanied 
by  his  samples,  which  were  more  than  a  year  old 
then  and  which  conclusively  showed  the  effective- 
ness of  even  so  small  an  amount  as  1  per  cent  of 
fixed  oil  in  completely  retarding  the  acquiring  of  a 
terebinthinate  odor.  Mr.  Beam's  samples  have  been 
again  examined  recently  (1910)  and  they  are  still 
in  a  f>erfectly  fresh  condition  as  regards  odor,  while 
his  unpreserved  samples  submitted  at  the  same  time 
are  in  a  badly  decomposed  state. 

In  the  spring  of  1909  I  made  some  additional 
experiments  upon  several  other  oils  in  order  to  try 
out  the  method  still  further.  Specimens  of  the  oil 
of  orange,  lavender  flowers  and  peppermint  were 
selected  as  being  especially  prone  to  deteriorate. 
They  were  mixed  with  varying  proportions  of  fixed 
oil,  using  olive  oil  instead  of  cottonseed  oil,  as  being 
of  a  more  bland  and  permanent  character  (olive  oil 
had  also  been  used  by  Mr.  Beam  in  his  experi- 
ments), and  while  the  samples  of  the  pure  oils  have 
undergone  marked  changes  for  the  worse,  the 
samples  containing  the  fixed  oil  are  all  in  an  excel- 
lent state  of  preservation. 

I  would  therefore  conclude  that  the  addition  of  a 
small  proportion  of  fixed  oil  (5  or  10  per  cent)  to 
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an  easily  decomposable  volatile  oil  would  be  a  satis- 
factory method  of  retarding  deterioration.  It  must 
be  remembered  that  an  oil  thus  preserved  could  not 
be  sold  as  a  pure  oil  and  that  when  used  in  manu- 
facturing due  allowance  must  be  made  for  the 
diluting  material,  which,  being  insoluble  in  alcohol, 
readily  separates  and  can  be  filtered  out  of  a  prep- 
aration. 


SOLUTION  OF  MERCURY  BINIODIDE  IN  OIL. 

By  H.  a.  B.  Dunning. 

Some  years  ago  when  the  hypodermic  injection 
of  preparations  of  mercury  and  mercury  compounds 
came  into  vogue  for  the  treatment  of  syphilis  and 
syphilitic  disorders,  various  soluble  salts  of  mercury 
in  aqueous  solution,  suspensions  of  metallic  mer- 
cury, and  various  insoluble  salts  of  mercury  sus- 
pended in  fluid-oily  combination  were  being  used 
for  subcutaneous  injection,  I  conceived  the  idea  that 
an  oily  solution  of  some  mercury  salt  would  be  the 
ideal  preparation  for  the  purpose. 

In  my  search  for  an  oil-soluble  mercury  salt,  the 
only  satisfactory  one  which  I  found  was  the  red 
mercuric  iodide.  In  the  literature  consulted,  I 
found  a  statement  that  this  salt  was  soluble  in  fixed 
oils,  which  led  me  to  experiment  with  solutions  of 
the  same  in  the  following  fixed  oils :  olive  oil,  oil  of 
sweet  almonds,  cottonseed  oil,  oil  of  sesame,  castor 
oil,  and  also  with  petroleum  oil. 

Of  the  fixed  oils  mentioned,  excepting  castor  oil, 
oil  of  sesame  retained  the  largest  percentage  (0.4) 
of  mercuric  iodide  in  solution,  and  seemed  to  have 
the  most  satisfactory  characteristics  for  the  purpose. 

Castor  oil,  which  will  take  up  and  retain  more 
than  1  per  cent  of  mercuric  iodide,  is  regarded  as 
having  too  great  viscosity  to  be  satisfactory.  Pe- 
troleum oils  will  take  up  the  salt  by  heat,  but  little 
is  retained  in  solution  on  cooling. 

Some  physicians  in  Baltimore  have  used  a  0.4  per 
cent  filtered  and  sterilized  solution  of  mercuric 
iodide  in  sesame  oil  over  a  period  of  four  or  five 
years,  and  are  doing  the  same  at  the  present  time. 
Anaesthesine  in  small  quantities  by  some  physicians 
was  deemed  desirable  to  combat  the  pain  of  treat- 
ment. 

Recently,  at  the  instigation  of  a  physician  desir- 
ing a  preparation  of  greater  strength,  I  have  pre- 
pared a  solution  containing  1  per  cent  of  the  mer- 
cury salt  in  a  mixture  of  olive  oil  two-thirds  and 


castor  oil  one-third.  According  to  the  reports,  this 
preparation  has  proved  quite  satisfactory,  with  the 
exception. of  the  pain  accompanying  the  injection, 
no  worse,  however,  than  is  observed  when  injecting 
any  of  the  preparations  of  like  character.  The 
addition  of  any  local  anesthetic  is  perhaps  inad- 
visable, because  of  the  prolonged  use  and  danger  of 
habit-forming. 

The  following  formulas  are  those  to  which  I 
have  referred  in  this  paper: 

5     Mercury    biniodide     0.2  Gm. 

Anaesthesine     0.1  Gm. 

Oil   of   sesame 50.0  Gm. 

Triturate  the  finely-powdered  solids  with  a  small  portion 
of  oil  of  sesame  to  a  smooth  paste,  then  add  the  remainder 
cf  oil  and  mix  thoroughly,  introduce  into  suitable  container, 
and  heat  in  water,  shaking  frequently  until  solution  has  been 
effected;  filter  while  hot,  pour  into  a  glass-stoppered  bottle, 
then  sterilize  by  immersing  in  water  and  heating  to  boiling 
for  one  hour. 

5^     Mercury  biniodide    0.50  Gm. 

Castor  oil   18.0  Co. 

Olive  oil    32.0  Co. 

Triturate  mercury  biniodide  to  fine  powder,  and  rub  to 
smooth  paste  with  a  portion  of  mixed  oils,  and  then  add  re- 
mainder of  oils,  introduce  into  a  suitable  container,  and  heat 
in  hot  water  with  frequent  agitation  until  solution  has  been 
effected;  filter  while  hot,  and  pour  into  a  glass-stoppered  bot- 
tle, which  is  now  sterilized  by  immersing  into  water  and  heat- 
ing to  boiling  for  one  hour. 

After  several  weeks'  standing  the  product  of  this 
latter  formula  shows,  sometimes,  deterioration,  to 
the  extent  that  some  of  the  mercuric  iodide  crys- 
tallizes out.  I  have  recently  prepared  a  sample  of 
some  strength  in  equal  parts  of  castor  oil  and  olive 
oil  for  observation,  which  will  in  all  probability 
remain  permanently  a  solution. 


ELIXIR  OF   IRON,   QUININE,  AND   STRYCHNINE 
PHOSPHATES. 

By  Adolph  F.  Marquier,  Newark,  N.  J. 

The  formula  for  my  preparation  is  as  follows : 

Ferric  phosphate  soluble 32.0  Gm. 

Quinine  phosphate    8.5  Gm. 

Strychnine   phosphate    24  Gm. 

Oil  of  sweet  orange 2.0  Cc. 

Alcohol    250.0  Cc. 

Glycerin    300.0  Cc. 

Water,    a    sufficient    quantity    to 
make    1000.0  Cc. 

Dissolve  the  ferric  phosphate  in  300  Cc.  of  distilled  water; 
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by  maceration  (cold),  the  strychnine  and  quinine  phosphates 
and  oil  of  orange  in  the  alcohol;  add  to  this  the  glycerin, 
and  lastly  the  iron  solution;  allow  to  stand  24  hours,  if  pos- 
sible, and  filter. 

This  preparation  will  mix  with  water  in  all  pro- 
portions without  precipitation,  and  retains  its  green 
color  even  though  exposed  to  light.  The  cost  of 
ingredients  is  no  more,  if  anything,  less,  than  that 
of  the  present  official  preparation. 

Since  the  introduction  of  this  formula  it  has  met 
with  wide  approval  by  the  medical  profession  in  our 
State  and  there  have  been  many  requests  for  its 
formula. 


TERPIN  HYDRATE— A  PERFECT  SOLUTION  AND 
SATISFACTORY  PREPARATION  OF  IT. 

By  Frank  VV.  A.  Hain,  Newark,  X.  J. 

The  first  request  for  a  solution  of  terpin  hydrate 
to  be  given  in  mixtures,  etc.,  came  to  me  about  ten 
years  ago,  when  a  physician  desired  information  on 
the  solubility  of  the  chemical. 

An  emulsion,  containing  two  grains  to  the  flui- 
(Irachm,  was  about  the  most  satisfactory  mixture 
we  could  obtain  at  that  time.  However,  it  set  me 
experimenting  with  terpin  hydrate,  and  finally  re- 
sulted in  the  following  formula: 

SOLUTIO  TERPIN.  HYDRAT.  COMPOS. 

Terpin  hydrate  powdered 30  Gm. 

Hot  glycerin    650  Cc. 

Stir  until  dissolved.    When  partly  cooled  add : 

Fluidextract  of  wild  cherry  bark..     62.5  Cc. 

Alcohol    235  Cc. 

Glycerin  ad  1000  Cc. 

Dose. — 4  Cc.  containing  0.12  Gm.  (about  2 
grains)  terpin  hydrate  to  be  taken  with  water.  To 
meet  climatic  conditions  I  found  it  advisable,  how- 
ever, to  reduce  the  amount  of  terpin  hydrate  to  25 
Gm.  per  1000  Cc,  the  resulting  preparation  con- 
taining .1  (about  1^  grains)  per  4  Cc.  of  terp. 
hydr.  in  perfect  solution. 

Codeine  or  heroin  in  the  usual  amounts  is 
readily  dissolved  in  the  alcohol  before  adding  to 
the  mixture. 

The  Pharmacopoeia  mentions  the  solubility  of 
terpin  hydrate  in  water  (hot  and  cold),  alcohol 
(hot  and  cold),  ether,  chloroform,  and  glacial  acetic 
acid.  Why  not  add  the  solubility  in  glycerin  and 
practical  application  of  it? 


SYRUP  OF  WILD  CHERRY. 

By  H.  a.  B.  Dunning. 

Syrup  of  wild  cherry  prepared  in  accordance  with 
the  formula  appearing  in  the  Pharmacopoeia,  1890 
revision,  produces  a  preparation  essentially  superior 
to  the  product  obtained  if  the  1900  revision  formula 
be  used. 

I  make  use  of  the  term  essentially  in  this  connec- 
tion because  I  believe  syrup  of  wild  cherry  should 
be  regarded  as  a  very  desirable  vehicle  or  solvent 
for  certain  drugs  and  chemicals  to  allay  coughing 
and  that  therapeutically  the  syrup  is  of  little  value. 

As  a  vehicle  the  1890  preparation  is  superior 
because,  due  to  the  different  mode  of  preparation, 
it  is  a  beautiful  wine-red  solution,  while  in  strong 
contrast  the  1900  preparation  is  a  sickly  reddish- 
brown  tinged  with  yellow.  Furthermore,  the  1890 
preparation  is  more  highly  flavored,  both  as  to  odor 
and  taste.  It  keeps  quite  as  well  as  the  1900  prep- 
aration, and  may  be  criticized  only  as  regards  the 
greater  percentage  of  extractive  matter,  particularly 
that  of  a  tannin  character,  held  in  solution.  It 
seems  to  me  that  there  can  be  no  great  objection 
to  the  presence  of  tannin  in  the  syrup  because  it  is 
rarely  used  in  combination  with  anything  which  is 
incompatible  with  it. 

I  therefore  most  earnestly  suggest  to  the  Pharma- 
copoeia committee  that  they  consider  the  advisa- 
bility in  the  next  revision  of  substituting  the  1890 
formula  for  the  1900  without  change,  except  per- 
haps that  the  moistened  wild  cherry  be  macerated 
the  required  time  loosely  packed  in  a  suitable  perco- 
lator in  which  it  is  subsequently  packed  without 
removal. 


MODIFICATION  OF  SYRUP  OF  FERROUS  IODIDE. 

By  William  C.  Toplis,  Philadelphia,  Pa. 

The  syrup  of  ferrous  iodide,  as  directed  by  the 
U.  S.  Pharmacopoeia,  requires  the  use  of  iron  in  the 
form  of  bright  wire  cut  in  small  pieces. 

The  preparation  of  the  syrup,  by  this  require- 
ment, is  delayed  unnecessarily,  thereby  exposing 
the  solution  of  ferrous  iodide  to  prolonged  risk  of 
oxidation,  in  addition  to  consuming  time.  For 
these  reasons,  I  recommend  the  employment  of 
reduced  iron  instead  of  bright  iron  wire  cut  in 
pieces. 

This  requires  a  slight  deviation  from  the  hand- 
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ling  as  directed  for  the  use  of  iron  wire,  because 
the  reaction  between  the  iodine  and  the  iron  (re- 
duced iron)  is  so  prompt  that  the  heat  generated 
accumulates  more  rapidly  than  it  is  dissipated.  In 
order  to  compensate  for  this  condition,  the  follow- 
ing procedure  does  well : 

Select  a  flask  of  ample  size.  Into  the  flask  pour 
all  of  the  water  and  all  of  the  iodine,  lastly  small 
successive  portions  of  the  reduced  iron,  with  con- 
stant agitation,  allowing  a  short  interval  between 
each  addition.  The  heat  generated  is  promptly 
dissipated,  especially  so  if  the  flask  used  be  very 
large. 

The  temperature,  during  the  reaction,  may  thus 
be  perfectly  controlled,  and  the  time  reduced  to  a 
minimum.  My  observation,  on  the  time  required, 
is  eight  minutes  from  start  to  finish,  ready  for 
filtering  upon  the  sugar.  The  filtrate  is  beautifully 
green  in  color,  without  a  trace  of  free  iodine.  This 
observation  was  noted  on  a  finished  quantity  of  five 
hundred  cubic  centimeters. 

Later  observations  on  larger  quantities  in  the 
hands  of  my  assistant  proved  equally  successful, 
yielding  a  product  conforming  to  the  pharmaco- 
poeial  requirements  to  the  last  detail,  and  finished 
ready  for  use  easily  within  an  hour. 

One  other  difference  which  may  be  of  some  im- 
portance is  the  fact  that  reduced  iron  is  a  more 
pure  form  than  the  commercial  variety,  thus  avoid- 
ing unknown  side  reactions  that  might  exert  some 
undesirable  influence  upon  the  finished  product. 


DETANNATED  TINCTURE  OF  CINCHONA. 

By  John  A.  Dunn. 
Take 

Ground  cinchona  No.  60 200  Gm. 

Magnesia,  calcined,  light 34  Gm. 

Ammonia   water    300  Gm. 

Diluted  alcohol,  a  sufficient  quantity. 

Mix  the  ground  cinchona  with  the  calcined  magnesia,  then 
moisten  with  all  of  the  ammonia  water  and  allow  the  mixture 
to  stand  24  hours.  Then  remove  t  ■)  trays  and  dry  thoroughly 
in  a  hot  room  and  again  reduce  to  about  a  60  powder.  Now 
macerate  with  sufficient  diluted  alcohol  for  six  hours,  then 
pack  the  mixture  firmly  in  a  percolator  and  proceed  as  with 
the  regular  tincture  cinchona  U.  S.  P.,  using  diluted  alcohol 
throughout  and  adjusting  to  U.  S.  P.  alkaloidal  strength  and 
making  the  final  product  just  acid  to  litmus  paper. 

This  formula  is  offered  for  the  reason  that  the 
formula  of  the  National  Formulary,  III,  will  not 


work  out  a  product  of  full  alkaloidal  strength.  In 
our  experience,  covering  four  trials,  only  one-quar- 
ter to  one-third  strength  was  obtained. 


IS  THE  U.  S.  P.  STANDARD  FOR  PEPSIN  SATIS- 
FACTORY TO  THE  PRACTICAL  PHARMACIST? 

By  Franklin  M.  Apple,  Ph.G.,  Philadelphia,  Pa. 

It  may  not  be  generally  known  that  the  standard 
for  crude  pepsin  when  it  was  first  prepared  was 
1:10  to  1:12,  which  would  not  permit  of  very 
elegant  pharmaceutical  products  being  made  from 
them,  and  the  standard  was  gradually  improved 
until  it  reached  1 :3000,  where  it  has  been  anchored 
for  some  time;  but  the  day  has  come  to  abandon 
this  obsolete  standard  for  a  much  higher  one. 

When  employing  pepsin  in  the  laboratory  to  pre- 
pare such  preparations  as  solution  of  iron  peptonate 
and  manganese,  or  glycerite  of  pepsin,  should  we 
not  have  at  our  command  the  very  best  and  purest 
pepsin  that  science  can  produce? 

In  experiments  covering  a  number  of  years,  I 
have  invariably  found  that  a  1:6000  pepsin  (prac- 
tically a  double-strength  one)  has  simplified  very 
materially  operations  in  which  pepsin  was  employed, 
and  we  never  use  the  official  strength  pepsin,  except 
upon  prescriptions  for  powders,  when  the  bulk  must 
be  given  in  order  to  avoid  suspicion  and  con- 
troversy. 

If  in  preparing  glycerite  of  pepsin,  N.  F.,  which 
is  recognized  as  one  of  the  best  (if  not  the  best) 
liquid  form  of  pepsin,  a  high  standard  pepsin  be 
employed,  the  process  will  be  greatly  simplified,  and 
the  product  will  be  freer  from  undesirable  foreign 
matter,  making  it  a  preparation  that  will  appeal  to 
the  most  exacting  practitioners. 

To  administer  60-grain  doses  of  a  powder,  when 
it  is  possible  to  get  the  same  therapeutic  effect  from 
a  small  bulk  of  a  higher  quality  medicament,  is  to 
step  backwards  from  the  day  of  alkaloids  and  con- 
centrated galenicals  to  the  days  of  crude  drugs  and 
impure  chemicals,  and  no  progressive  pharmacist  or 
therapeutist  will  indorse  such  an  act. 

In  order  to  make  it  possible  for  the  practical 
pharmacist  to  prepare  concentrated  pharmaceutical 
products,  the  standard  for  the  crude  materials  must 
be  raised  to  the  highest  practical  basis,  and  I  feel 
positive  that  it  is  not  making  an  unreasonable  de- 
mand when  I  suggest  that  the  standard  for  pepsin 
in  the  next  issue  of  the  U.  S.  P.  shall  not  be  less 
than  1 :6ooo. 


NEW  THOUGHTS  ON  SUNDAY  CLOSING. 

Properly    Inau|{arated    It    Proves   a    Decided    Success — A    Boon    to   the    Help   and    Inoffensive    to   the 
Public — Clever  Ways  of  Exploltln|{  the  System  by  Circular  Letters  and  Newspaper  Advertising. 

By    R.  A.  lEET.* 

of  Bowman  &  Co.,  Oakland,  California. 


The  firm  with  which  I  am  connected  has  had 
experience  that  may  assist  some  of  the  druggists 
who  are  considering  this  question.  Therefore,  I 
give  the  facts  that  have  developed  in  our  own  case. 
We  commenced  closing  our  stores  on  Sundays 
except  between  9  a.m.  and  2  p.m.  in  1907.  At  that 
time  our  business  on  Sundays  was  a  very  sub- 
stantial portion  of  our  whole  business,  so  large 
indeed  that  if  we  lost  it  without  any  corresponding 
gain  through  the  week  we  would  be  very  seriously 
crippled. 

After  nearly  three  years  now  we  feel  that  we  are 
prepared  to  speak  on  the  question  of  pecuniary  loss, 
and  if  there  is  any  loss  at  all  it  is  so  very  slight 
that  the  advantages  and  benefits  accruing  far  more 
than  ofTset  it.  Our  receipts,  of  course,  were  very 
much  reduced  on  Sundays,  but  we  think  tha't  they 
were  sufficiently  augmented  during  the  week  to 
offset  the  reduction.  We  feel  certain  that  as  a 
result  of  our  better  hours  we  have  had  a  choice  in 
the  selection  of  clerks  such  as  we  would  never  have 
otherwise  had.  We  know  that  good  men  have  been 
influenced  to  place  their  application  with  us  by 
reason  of  our  Sunday  closing,  and  we  feel  that  the 
morals  of  our  working  force  are  on  a  higher  plane. 
We  feel  that  on  these  accounts  alone  we  are  more 
than  repaid  for  the  stand  that  we  have  taken;  and 
be  it  understood,  we  are  absolutely  independent  in 
this  movement,  having  closed  our  stores  regardless 
of  the  fact  that  our  competitors  all  around  us  keep 
open.  So  much  in  answer  to  the  question  of 
pecuniary  loss. 

HOW  TO  ELIMINATE  NIGHT-CLERK  SERVICE. 

Now  as  to  the  matter  of  serving  the  public  in 
their  need.  In  our  case  we  have  closed  our  doors 
and  drawn  our  curtains,  but  we  have  had  a  notice 
on  the  doors  that  we  would  still  be  ready  to  fill 
prescriptions  and  supply  urgent  requirements.  By 
this  arrangement  we  have  been  able  to  adjust  our 
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shifts  so  that  it  is  not  necessary  for  any  man  in  our 
employ  to  work  all  day  on  Sunday  oftener  than 
about  once  in  eight  weeks. 

We  believe  that  in  smaller  communities,  or  in  the 
case  of  stores  less  prominently  located,  the  stores 
could  be  closed  absolutely  except  within  certain 
hours,  and  that  any  urgent  need  could  be  taken  care 
of  by  having  the  address  of  the  proprietor  or  his 
clerk  posted  on  the  door  so  that  he  might  be  called 
on.  We  adopted  successfully  such  a  course  as  this 
latter  with  regard  to  our  night-clerk  service.  We 
discontinued  it  after  maintaining  the  system  for 
thirty  years,  and  we  have  yet  to  hear  a  substantial 
complaint  either  from  a  physician  or  a  customer. 
The  number  of  impositions  have  been  very  small 
indeed ;  in  fact  the  calls  have  been  minimized.  By 
keeping  count  of  our  calls  for  a  period  of  a  year 
before  abandoning  our  night-clerk  system  we  found 
that  the  percentage  of  really  necessary  calls  was 
very  small  indeed.  We  feel  sure  that  if  a  drug 
store  is  kept  open  for  a  certain  few  hours  during 
the  day  on  Sunday  and  perhaps  for  one  hour  in  the 
evening,  and  the  public  made  fully  aware  of  the 
fact,  the  percentage  of  calls  outside  of  these  hours 
that  are  entitled  to  consideration  will  be  extremely 
small. 

Now  there  are  some  few  important  details  to  be 
considered  when  Sunday  closing  is  decided  upon. 
In  the  first  place,  it  is  very  important  that  you 
should  not  take  any  action  that  would  appear  arbi- 
trary to  your  customers.  You  will  find  them  prac- 
tically unanimously  in  favor  of  any  movement  for 
the  betterment  of  hours  if  it  is  presented  to  them 
properly.  But  the  same  people  will  freely  criticize 
you  as  being  independent  and  indifferent  to  their 
urgent  needs  if  you  do  not  take  them  into  consulta- 
tion about  your  shortening  the  hours  of  your  service 
to  them.  Moreover,  by  acting  arbitrarily  you  may 
possibly  offend  a  good  customer;  or  you  may 
leave  an  opening  for  a  competitor  to  insinuate  your 
indifference  to  suffering  and  to  emphasize  his  readi- 
ness to  nobly  serve  every  hour  of  every  day,  Sun- 
days as  well  as  all  other  days. 
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SWINGING  THE  PUBLIC  INTO  LINE. 

In  our  own  case  we  first  of  all  sent  out  a  personal 
communication  to  each  physician,  telling  him  it  was 
our  intention  to  close,  if  our  plan  was  agreeable 
alike  to  the  physician  and  the  community  at  large. 
But  we  emphasized  the  fact  that  regardless  of  our 
desire  to  better  our  conditions,  and  those  of  our 
employees,  our  first  duty  was  to  the  needs  of  our 
patrons,  and  that  in  the  case  of  a  very  small  per- 
centage of  unfavorable  replies  we  should  reconsider 
our  plans.  We  then  sent  a  similar  notice  to  each 
customer  whose  name  appeared  upon  our  books, 
and  simultaneously  placed  large  advertisements  in 
the  local  papers,  setting  forth  our  reason  for  mak- 
ing the  move  and  asking  for  an  expression  of 
approval  or  disapproval.  The  returns  far  exceeded 
our  expectations.  The  personal  communications 
were  responded  to  almost  without  exception,  and 
we  received  literally  thousands  of  signed  coupons 
cut  from  the  papers.  In  addition  to  this,  we  re- 
ceived coupons  bearing  long  lists  of  signatures  of 


the  employees  of  some  of  the  larger  establishments, 
and  not  a  few  expressions  of  approval  from  labor 
organizations.  There  were  but  two  unfavorable 
answers  amongst  the  thousands  of  replies  received. 

With  this  substantial  indorsement  we  entered 
upon  our  plan  with  enthusiasm,  and  at  this  time, 
after  nearly  three  years  of  trial,  we  repeat  what  we 
have  often  said  before,  that  there  has  been  no 
single  action  in  connection  with  the  conduct  of  our 
business  that  has  afforded  us  so  much  satisfaction 
as  this  one  of  Sunday  closing. 

I  urge  upon  the  druggists  of  the  country  its 
favorable  consideration.  If  we  are  to  make  our 
calling  attractive  to  the  better  class  of  men,  we 
must  make  it  a  business  rather  than  a  grind.  With 
the  advent  of  men  of  high  standards  of  living,  com- 
petition will  be  on  a  fairer  basis,  and  the  returns 
for  our  efforts  will  be  more  satisfactory.  Condi- 
tions have  been  bettered  in  almost  every  other  line 
of  business,  and  it  is  high  time  that  they  should  be 
bettered  in  ours. 


THE  PRICE  OF  SUCCESS. 

An  Address  Delivered    before   the    Graduating  Class    at   the  Annual   Commencement  of  the  St.  Louis 

College  of  Pharmacy.  April  27.  1910. 

By  HARRY  B.  MASON. 


Mr.  Chairman,  members  of  the  faculty,  the  graduating  class, 
and  ladies  and  gentlemen: 

I  may  not  look  it,  but  it  was  not  so  many  years 
ago  that  I  sat  where  you  young  men  of  the  gradu- 
ating class  now  sit — with  my  fellow  classmates  of 
the  Albany  College  of  Pharmacy,  waiting  for  the 
coveted  diploma  which  I  had  worked  and  slaved 
two  hard  years  to  secure.  It  was  a  momentous 
evening  for  me,  as  I  hope  this  is  for  you.  I  shall 
never  forget  it.  I  realized  that  I  was  at  the  parting 
of  the  ways.  I  felt  that  I  had  received  my  pharma- 
ceutical education  and  that  the  time  was  now  come 
when  I  should  step  out  into  the  world  and  use  it. 
The  hour  for  making  the  test  had  arrived.  Would 
I  succeed  or  would  I  fail? 

The  gayety  of  the  commencement  season  was  for 
the  moment  forgotten.  The  triumphant  sensation 
of  holding  my  hard-earned  diploma  had  passed 
from  me.  All  the  joy  and  gladness  and  relief 
issuing  from  the  feeling  that  one  goal  had  been 
gained    was    swallowed    up    in    the    thought    that 


another  and  vastly  larger  and  more  difficult  goal 
stretched  away  in  the  dim,  receding  distance.  To- 
morrow I  should  start  out  on  the  long  run  for  that 
goal.  W^ould  I  ever  reach  it,  or  would  I,  like  so 
many  thousands  of  others,  fall  by  the  wayside  long 
before  I  got  anywhere  within  easy  vision  of  it? 

Fortunately  for  me  that  evening  the  speaker  who 
addressed  the  graduating  class  was  a  man  of  power. 
He  was  a  man  of  magnetism.  He  had  become  a 
commanding  influence  himself  and  he  conveyed 
something  of  his  own  hungering  ambition  to  that 
graduating  class.  He  mspired  them  with  a  desire 
to  go  out  into  the  world  and  be  men — successful, 
influential  men — men  of  character  and  achieve- 
ment. He  stirred  their  souls.  He  caught  them  at 
the  psychological  moment  and  he  did  much  to 
change  the  whole  course  of  their  lives. 

He  made  them  see  that  they  were  that  night  at 
the  cross-way  of  life;  that  often  the  turn  of  a 
hand  determined  whether  men  went  to  the  right  or 
to  the  left;  that  men's  fates  hung  at  such  a  time 
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on  the  slenderest  of  slender  threads,  and  that  the 
melancholy  thing  about  it  was  that  one  usually 
didn't  realize  the  terrible  significance  of  the  situa- 
tion until  it  was  too  late.  Hamilton  Wright  Mabie 
says  of  Shakespeare  that  he  would  have  been  a 
great  rogue  if  he  had  not  been  a  great  poet ;  he  had 
a  marvelous  capacity  for  either  role,  and  there  was 
once  a  time  when  he  was  turned  from  one  course 
to  the  other  only  by  an  accidental  circumstance. 

DETERMINATION  THE  "SECRET''  OF  SUCCESS. 

Now  I  cannot  talk  to  you  young  gentlemen  to- 
night in  the  words  of  inspiration  to  which  I  listened 
at  my  own  graduation,  but  I  am  asked  to  say  a  few 
things  on  the  subject  of  success.  I  shall  not  stop 
to  define  the  word — you  have  your  own  notion  of 
what  it  means  for  you.  Neither  have  I  any 
"secrets  of  success"  with  which  to  enlighten  a 
\\  aiting  world.  The  secret  of  a  man's  success  is  in 
the  man  himself.  The  particular  methods  he  uses 
of  course  assist  him  in  reaching  his  goal,  but 
different  men  are  guided  by  diflferent  methods,  and 
no  course  of  action  is  worth  a  picayune  unless  a 
man  of  strength  stands  behind  it  and  electrifies  it 
by  his  determination. 

"Determination" — that's  the  word!  Determine 
to  succeed  and  you  WILL  succeed.  Once  make  up 
your  mind,  and  keep  it  made  up,  and  no  power  on 
earth  can  hold  you  back.  The  world  is  yours  if 
you  wrest  it  from  Fate  by  main  strength  and  char- 
acter, but  it  will  not  be  handed  to  you  on  a  silver 
platter  garnished  with  laurel  leaves.  No!  no! 
You've  got  to  work — and  work  hard.  You've  got 
to  have  grit.  You've  got  to  stand  hard  knocks  and 
come  up  smiling  every  time.  You've  got  to  keep 
-weet — but  keep  determined.  If  you  fail  one  time 
make  up  your  mind  to  succeed  the  next.  Never 
say  die.  Stick  to  it  everlastingly.  DETERMIN- 
ATION is  the  word — this  is  the  only  "secret  of 
success" — this  is  the  philosopher's  stone — this  is 
the  thing  which  will  push  and  drive  you  up  hill 
and  through  obstacles  and  over  defeats. 

To  indicate  how  far  determination  and  persist- 
ence will  carry  a  man  I  should  like  to  comment 
briefly  on  the  life  of  General  Grant.  Missouri  was 
a  so-called  "border  State"  during  the  civil  war; 
there  were  both  Northern  and  Southern  sympa- 
thizers among  you;  but  I  hope  at  this  distance  of 
time  T  shall  give  ofifense  to  no  one  in  the  audience 
to-night  by  selecting  Grant  as  the  personification  of 
the  qualities  I  have  been  discussing.  It  is  perhaps 
peculiarly  fitting,  indeed,  that  I  should  do  so,  for 
Grant  lived  in  this  city  during  his  early  married 


days — during   the   time   when   everybody   declared 
him  a  miserable  failure  in  life. 

THE  LESSON   OF  GRANT's   CAREER. 

To  repeat,  then,  what  I  have  in  part  said  else- 
where, let  me  assert  that  Grant's  success  has  an 
eloquent  lesson  for  every  young  man  about  to  start 
out  in  life.  Men  of  genius  succeed  by  virtue  of 
qualities  and  gifts  which  are  denied  the  rank  and 
file ;  and  the  study  of  their  lives,  while  fraught  with 
deep  interest,  results  in  little  of  personal  benefit  to 
the  ordinary  man  in  search  of  light  and  guidance. 
But  Grant  was  no  genius.  He  had  no  superhuman 
gifts.  He  did  not  differ  greatly  in  mental  equip- 
ment from  mankind  in  general.  His  capacities 
were  not  so  rare  and  unusual  as  to  deny  us  the 
advantage  of  making  the  comparison  between  him 
and  ourselves. 

At  many  points,  indeed.  Grant  was  surpassed  by 
several  of  the  Union  commanders.  Sherman,  his 
great  lieutenant,  was  his  superior  in  strategy  and 
quickness  of  resource.  Sheridan  excelled  him  in 
dash  and  brilliancy.  Thomas  had  the  rare  quality 
of  infallibility — he  never  made  a  serious  mistake. 
McClellan  far  outshone  Grant  in  organizing  ability. 
But  inferior  to  the  others  as  Grant  was  in  these 
gifts,  he  had  one  quality  which  made  him  tower 
way  above  them  all,  and  which  more  than  made 
amends  for  some  of  the  capacities  that  nature  had 
denied  him.  He  had  an  unconquerable  determina- 
tion— an  unshakable  tenacity  of  purpose;  and  here 
lies  the  cause  of  his  marvelous  success. 

As  Sherman  said  on  one  occasion,  Grant  had  "a 
faith  in  success  which  can  be  likened  only  to  the 
sublime  confidence  which  a  Christian  has  in  his 
God."  He  always  determined  to  win.  He  knew 
no  other  end  than  success.  His  mind  was  abso- 
lutely shut  to  any  other  possibility — anything  else 
was  unthought  of  and  unthinkable.  He  never 
recognized  defeat.  He  was  never  conscious  of 
being  whipped.  When  Johnston  had  steadily 
pushed  him  back  into  the  corner  on  that  furious 
day  at  Shiloh,  and  was  apparently  only  prevented 
from  corralling  him  entirely  by  the  approach  of 
darkness.  Grant  spent  the  entire  night  in  preparing 
to  take  the  offensive  at  the  first  break  of  dawn  and 
push  the  enemy  back  by  sheer  force  of  pluck  and 
will.  When  Lee  came  near  routing  him  on  the 
second  day  of  that  awful  struggle  in  the  Wilder- 
ness, and  well-nigh  demoralized  the  unlucky  Army 
of  the  Potomac  over  which  Grant  had  but  just 
assumed  command,  he  drew  himself  together  and 
ordered  Meade  not  to  hesitate  a  moment  but  move 
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on  towards  Richmond  early  in  the  morning  and  get 
Lee  out  of  his  entrenchments  by  a  flank  movement. 

Grant  always  fixed  his  eye  on  the  distant  goal 
and  kept  it  there  unfalteringly,  working  towards  it 
surely  if  slowly,  and  maintaining  the  most  perfect 
patience  and  coolness.  Early  in  the  war  his 
objective  point  was  Vicksburg.  Vicksburg  was  in 
the  heart  of  the  enemy's  country,  and  it  occupied 
a  strategic  position  on  the  Mississippi  which  made 
it  all  but  impregnable.  Neither  Lincoln  nor  Stan- 
ton had  much  hope  that  it  could  be  taken.  The 
country  feared  the  task  was  hopeless  and  fraught 
with  great  danger.  But  Grant  knew  what  he  was 
about.  He  had  spent  weeks  in  thinking  the  prob- 
lem out;  he  realized  the  difficulties  and  dangers 
better  than  any  one  else,  but  he  had  determined  to 
surmount  them. 

"failure"  not  in  grant's  vocabulary. 

He  tried  one  method  of  reaching  Vicksburg.  It 
failed.  He  tried  another.  It  failed.  He  tried  a 
third  with  the  same  result.  Any  other  general  than 
Grant  would  have  given  up  in  despair.  Retreat 
and  abandonment  of  plans  had  become  the  universal 
custom  among  the  Union  commanders.  But  failure 
was  a  word  which  had  no  place  in  Grant's  vocabu- 
lary. Its  meaning  was  unknown  to  him.  He  kept 
patiently  at  his  task,  and  finally,  after  every  other 
method  had  proved  unsuccessful,  he  determined 
upon  the  bold  plan  of  running  by  the  Vicksburg  bat- 
teries, landing  below  the  city,  striking  out  in  the 
midst  of  the  hostile  country,  and  cutting  loose 
entirely  from  his  base  of  supplies — a  thing  which 
at  that  period  of  the  war  was  unknown,  and  which 
Sherman  (who  was  with  Grant  in  this  campaign) 
vigorously  opposed  time  and  time  again.  Proceed- 
ing first  to  the  capital  city  of  Jackson  in  order  to 
prevent  General  Johnston  from  joining  Pemberton, 
fighting  the  enemy  at  every  step,  and  living  off 
the  country  as  he  proceeded,  Grant  reached  Vicks- 
burg, sat  down  before  the  place  after  an  unsuccess- 
ful assault,  threw  up  entrenchments  toward  the  east 
in  case  Johnston  should  come  to  Pemberton's  assist- 
ance, and  calmly  waited  for  the  surrender  which  he 
had  determined  to  exact  if  it  took  a  year.  Pember- 
ton held  off  until  the  pangs  of  starvation  made 
themselves  felt,  and  then  he  succumbed  to  the 
inevitable.    Impregnable  Vicksburg  was  taken. 

Later  in  the  war,  after  he  had  been  made  com- 
manding general  of  all  the  armies  and  transferred 
east.  Grant's  goal  was  Lee's  army.  "On  to  Rich- 
mond" had  been  the  cry  of  the  Army  of  the  Poto- 
mac under  McClellan  and  Polk  and  Burnside  and 


Hooker.  But  the  Union  forces  had  been  hurled 
back  at  every  advance  by  the  superior  generalship 
of  Lee  and  Jackson,  and  by  the  greater  determina- 
tion of  the  Confederate  soldiers.  Grant  took  the 
army  which  had  been  whipped  in  every  large  battle 
save  at  Antietam  and  Gettysburg  alone,  and  which 
had  on  those  occasions  won  but  a  negative  success; 
and  he  calmly  prepared  to  wring  victory  where 
others  had  wrought  only  failure  and  despair. 

To  pound  away  at  Lee  until  he  had  either 
annihilated  him  or  caused  him  to  surrender — this 
was  his  determination,  and  nothing  human  could 
have  turned  him  one  side  save  death  or  the  loss  of 
his  army.  Baffled  again  and  again,  pitted  against 
the  greatest  mind  he  had  yet  encountered,  having 
to  operate  in  the  enemy's  country  and  assault  forces 
always  behind  entrenchments,  fighting  men  inspired 
with  the  courage  born  of  a  desire  to  defend  home 
and  family,  working  against  every  disadvantage 
save  superior  numbers  alone,  he  kept  on,  on,  on, 
trying  one  thing  when  another  failed,  hammering 
away  ceaselessly,  never  giving  the  enemy  any  rest, 
following  up  the  failure  of  one  day  with  the  victory 
of  the  next,  making  the  utmost  of  success  when  it 
was  achieved,  taking  quick  advantage  of  every 
opportunity,  and  slowly  and  surely  wearing  away 
Lee's  forces  until  he  finally  brought  him  to  bay  at 
Appomattox, 

Greater  persistency  than  this  the  world  has  never 
seen.  More  unconquerable  determination  the  pages 
of  history  do  not  exhibit.  Here  was  a  man  who 
went  into  every  battle  and  campaign  expecting  to 
come  out  victorious,  and  having  the  patience  to 
wait  long  for  what  he  found  he  could  not  get  at 
once.  Failure,  instead  of  crushing  his  spirit,  acted 
as  a  spur  in  forcing  him  onward;  obstacles  and 
difficulties,  far  from  causing  him  despair,  only 
added  fuel  to  the  flame.  He  knew  one  thing  only 
— success;  and  this  came  to  him  with  inevitable 
sureness. 

Why  should  I  select  some  one  other  than  a  phar- 
macist to  illustrate  my  point?  Why  should  I 
choose  a  general — is  it  because  I  mean  to  eulogize 
war?  No,  no,  my  friends — but  the  essence  of 
character  and  success  is  fundamentally  the  same 
everywhere.  We  are  men  first  and  pharmacists 
afterward,  I  want  to  get  beneath  the  things  which 
differentiate  us  one  from  another,  down  to  the 
bedrock  of  human  nature  where  we  are  all  alike. 
The  same  principles  of  success  apply  whether  we 
are  drug  clerks,  proprietors,  chemists,  traveling 
representatives,  department  chiefs  in  a  big  house. 
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managers   of   groups   of   ''chain"    drug   stores,   or 
what  not — it  makes  no  difiference. 

Determination  and  persistence — these  are  the 
words  I  would  have  you  burn  into  your  memories. 
Don't  scatter  your  energies.  Don't  vacillate  from 
one  thing  to  another.  Concentrate  your  efforts  all 
on  one  goal  and  then  keep  your  eyes  fastened  on  it 
like  grim  death.  If  some  one  knocks  you  down  get 
up  again  with  a  smile,  shut  your  teeth  together  and 
keep  going  forward. 

THE  CRYING  DEMAND  FOR  GOOD  MEN. 

Do  every  piece  of  work  the  best  you  know  how — 
<trive  always  to  do  a  given  thing  better  than  any- 
Ijody  else  can  do  it.  Never  mind  if  you  aren't 
tifetting  sufficiently  paid  for  it.  If  there  is  anything 
;hat  gives  me  an  attack  of  mental  colic  it  is  the 
man — and  the  woods  are  full  of  him — who  is 
always  crying  out  that  he  isn't  paid  w^hat  he  is 
worth  and  that  he  isn't  going  to  kill  himself  until 
his  employer  does  the  square  thing.  Great  heavens! 
Do  you  think  any  sane  employer  is  going  to  raise 
your  salary  until  you  show  him  beyond  cavil  that 
you  are  worth  it?  The  burden  of  proof  is  on  you 
— and  you  shouldn't  blame  him  because  he  comes 
from  your  own  State  of  Missouri.  You've  got  to 
show  him,  and  when  you  do  you'll  get  the  raise. 
If  you  don't  get  it  from  him  you'll  get  it  from 
some  one  else — take  my  word  for  that!  Pharma- 
cists, like  every  other  type  of  employer,  are  always 
looking  out  for  good  and  still  better  men,  and  you 
will  not  lack  for  recognition  if  you  deserve  it — no, 
no,  my  friends. 

And  then  a  man  should  always  do  his  level  best, 
not  merely  because  it  pays  in  dollars  afid  cents,  not 
merely  because  it  will  increase  his  salary  and  in 
time  get  him  a  better  place,  but  because — and  this 
is  far  more  important  in  the  long  run — it  develops 
poivcr  and  ability  in  the  man  himself.  Capacity 
s^rows  by  what  it  feeds  upon.  If  a  man  wants  to 
develop,  if  he  wants  to  stretch  and  measure  up  to 
bigger  things,  there  is  positively  only  one  way  he 
can  do  it,  and  that  is  by  performing  every  duty  the 
very  best  he  knows  how,  keeping  his  eyes  peeled 
for  opportunities,  seizing  upon  them  with  hungry 
avidity,  using  his  brains  constantly,  conceiving  and 
executing  new  plans,  endeavoring  always  to  effect 
improvements,  thinking,  working,  striving  all  the 
time.  Men  grow  strong  by  using  their  strength. 
Nothing  develops  power  but  the  constant  exercise 
of  it. 

You  are  a  drug  clerk  on  a  small  salary  in  a  big 


store — very  well.  Imagine  yourself  the  proprietor 
of  the  place.  What  would  you  do  to  push  the 
business  if  you  were  in  his  shoes?  What  would 
you  have  done  here  or  there,  what  changes  would 
you  make,  what  methods  apply?  Whatever  these 
things  are,  do  them — or  else  suggest  them  to  the 
chief.  Make  yourself  invaluable.  Make  yourself 
indispensable.  Do  more  than  you  are  asked  to  do — 
a  little  more  than  fill  your  job.  You  can't  make 
yourself  an  athlete  without  training — you  know 
that.  Neither  can  you  make  yourself  a  crack  pro- 
fessional or  business  man  without  an  equal  degree 
of  steady  exercise  and  constant  self-improvement. 
Let  the  salary  take  care  of  itself — if  you  make  good 
your  reward  will  come  to  you — don't  fear. 

Opportunities  come  to  every  man  and  you  must 
be  ready  for  them.  You  must  be  prepared.  You 
must  be  in  constant  training  or  you  won't  be  ripe 
for  the  occasion.  Opportunity  waits  for  no  one, 
nor  does  it  knock  at  the  door  as  the  poets  have  it. 
It  flits  along  silently,  singles  out  the  ready  man, 
taps  him  on  the  shoulder  and  says:  "Come  with 
me.  I've  been  watching  you.  You're  the  man  I 
want — come  along  quick !" 

THE  COMMON  WAIL. 

Many  people  will  tell  you  this  isn't  so.  You  will 
hear  a  lot  of  grumbling.  Haven't  I  heard  it  all 
these  years — don't  I  know  what  the  almost  univer- 
sal lamentation  is?  Nine  men  out  of  ten  cry  out 
that  they  are  not  "appreciated" — that  they  are 
being  "worked" — that  some  one  else  with  pull  or 
influence  gets  all  the  fat  plums.  Don't  you  believe 
it !  In  this  democratic  country  of  America  men  get 
just  what  is  coming  to  them — sooner  or  later.  The 
reason  that  most  of  them  don't  get  more  is  because 
they  aren't  worth  it — they  are  in  the  way — they  are 
barnacles  on  the  ship.  Let  a  man  make  good  and 
he  will  land  on  his  feet  every  time — don't  worry 
about  that.  The  country  is  looking  for  him— wait- 
ing for  him  to  appear.  Employers  are  up  in  the 
conning  tower  scanning  the  horizon  with  telescopes, 
and  good  men  are  snapped  up  so  quick  it  makes 
them  dizzy. 

This  very  instant  the  air  is  full  of  rumors  about 
the  development  of  several  big  groups  of  "chain" 
drug  stores.  Waiving  any  discussion  as  to  whether 
this  bodes  ill  or  good  for  the  future  of  pharmacy, 
let  me  ask  what  has  held  back  this  natural,  this 
inevitable  evolution  in  the  drug  business  as  a  busi- 
ness? This— that  the  able  chieftains  of  these  big 
enterprises  have  not  been  able  to  find  enough  cap- 
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able  managers  to  conduct  their  nezv  stores  for  them. 
I  know  this  to  be  the  fact — I  have  been  told  it  time 
and  time  again. 

THE   PRICE  OF  SUCCESS. 

But  I  said  I  wouldn't  talk  too  long — and  I  am 
afraid  I  have.  Let  me  say  in  conclusion :  Put 
forth  your  very  best  powers  always  and  every- 
where; don't  be  afraid  to  work  hard — and  yet 
harder;  seize  and  follow  up  every  opportunity  with 


hungry  longing;  use  your  brains  in  season  and  out 
of  season;  and  strive  in  every  conceivable  way,  and 
by  every  conceivable  method,  to  make  yourself 
as  capable,  as  resourceful,  as  indispensable  as  it  is 
possible  for  you  to  become.  Be  determined.  Be 
persistent.  Don't  give  in.  Never  say  die.  Stick 
to  it  and  you  will  win  out. 

These  things  constitute  the  price  of  success.  Are 
you  willing  and  eager  to  pay  it?  I  sincerely  hope 
you  are — all  of  you. 


A  CLEVER  CAMERA  WINDOW. 


This  is  a  time  of  the  year  when  all  men  feel  the 
call  of  the  wild.  Give  one  a  camera  and  a  fishing- 
rod  and  he  will  be  off  to  the  country. 

This  feeling  can  be  made  a  source  of  revenue  to 
the  druggist.  An  attractive  window  display  of  all 
the  paraphernalia  that  the  pharmacy  supplies  for  a 


the  bob  floating  as  in  a  live  stream.  The  water 
was  contained  in  a  basin  concealed  by  a  floor  of 
moss.  In  the  background  appeared  a  woodland 
with  a  flowing  brook  leading  down  to  the  basin 
of  water.  This  scene  was,  of  course,  a  canvas 
painting,  the  trees,  shrubbery,  and  rock  being  the 


summer's  outing  is  sure  to  bring  sales.  Last  year 
A.  H.  Figgen,  of  Quincy,  111.,  had  a  catchy  trim, 
as  will  be  seen  from  the  accompanying  illustration. 
But  the  reproduction  conveys  an  inadequate  idea  of 
it.    The  window  was  very  striking. 

In  the  center  sat  a  man,  a  wax  figure,  clad  in 
sporting  array  and  holding  a  fishing-pole  in  his 
hands — the  hook  and  line  dropped  into  the  water, 


work  of  an  amateur  artist,  presumably  Mr.  Figgen 
himself. 

The  display  was  devoted  especially  to  cameras, 
although  a  few  thermos  bottles  were  seen  in  the 
basket.  One  sign  read :  "Summer  time  is  kodak 
time.  Have  you  got  yoursf"  Another  was  an  ad. : 
"Brownie  Cameras^  $i.oo  up  to  $12.00.  Kodaks, 
$5.00  to  $100.00.    Let  us  shozv  you." 
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BOARD  QUESTIONS  ANSWERED. 


A  MASSACHUSETTS   EXAMINATION. 
PHARMACY. 

1.  Glycerite  of  the  phosphates  of  iron,  quinine 
and  strychnine  contains  0.8  Gm.  of  strychnine  in 
1000  Cc.  How  much  strychnine  is  there  in  a  tea- 
spoonful  of  this  preparation  ? 

A  teaspoonful  =  1  drachm  =  3.7  Cc. ;  1000 -t- 
3.7  =  270.27;  15.432  X  0.8  =  12.345  grains; 
12.345  -^  270.27  =  0.0456  grain. 

2.  Having  bought  5  gallons  of  witch-hazel,  which 
is  shown  upon  examination  to  contain  13  per  cent 
alcohol  by  the  volume,  how  much  alcohol  95  per  cent 
would  you  add  to  bring  it  up  to  U.  S.  P.  standard  of 
15  per  cent?    Show  calculations. 

The  difference  between  95  and  15  is  80,  and  the 
gain  resulting  from  the  use  of  one  part  of  the  95- 
per-cent  solution  is,  therefore,  80.  The  difference 
between  13  and  15  is  2,  and  the  loss  resulting  from 
the  use  of  one  equal  part  of  the  13-per-cent  solu- 
tion is,  therefore,  2.  To  equalize  gain  and  loss  it  is 
only  necessary  to  use  80  parts  of  the  13-per-cent 
solution  and  2  parts  of  the  95-per-cent  solution,  or 
in  other  words  to  multiply  the  gain  of  80  by  2  and 
the  loss  of  2  by  80,  for  80  X  2  =  2  X  80 ;  or  to 
simplify  the  figures,  40  and  1  may  be  used  instead 
of  80  and  2,  which  leaves  the  proportion  the  same : 
40  parts  of  13-per-cent  strength  and  1  part  of  95- 
per-cent  strength  must  make  41  parts  of  15-per-cent 

strength.,^  For  40  X  13  =  520 

1   X  95  =     95 

41  615 

and  41  X  15  =  615 

Therefore,  as  5  gallons  is  40  pints,  it  will  be  neces- 
sary to  add  1  part  of  95-per-cent  alcohol,  and  41 
parts  of  witch-hazel  containing  15-per-cent  alcohol 
will  be  produced. 

3.  Write  out  in  full  the  Latin  and  give  the  mean- 
ing in  English  of  the  following  abbreviations  used 
in  prescriptions:  (a)  Ejusd;  (&)  Ft.  cataplasm;  (c) 
Non  rep.;  (d)  Pulv.  subt. ;  (e)  Agit. 

(a)  Of  the  same,  (b)  Make  a  cataplasm,  (c) 
Do  not  repeat,  (d)  Smooth  powder,  (e)  Shake, 
stir. 

4.  What  three  causes  may  make  liquor  plumbi 
subacetatis  below  strength  ? 

Exposure  to  air  results  in  absorption  of  carbon 
dioxide  and  a  consequent  precipitation  of  white  lead 


carbonate.     Secondly,  water  containing  carbon  di- 
oxide will  cause  a  precipitate. 

5.  In  making  aromatic  spirit  of  ammonia,  why 
is  it  necessary  to  use  translucent  crystals  of  carbon- 
ate of  ammonia? 

The  opaque  crystals  are  not  U.  S.  P.  ammonium 
carbonate.  They  consist  mostly  of  ammonium  bi- 
carbonate. 

6.  What  should  be  the  rate  of  flow  of  the  per- 
colate indicated  in  drops  per  minute  when  the  U.  S. 
P.  directs  "allow  the  percolation  to  proceed  slowly"  ? 

Eight  to  fifteen  drops  a  minute. 

7.  Why  is  it  necessary  to  dispense  nitrate  of  silver 
and  permanganate  of  potassium  in  distilled  water? 

The  aqueous  solution  of  silver  nitrate  turns  dark 
in  the  presence  of  organic  matter.  Chlorides  pre- 
cipitate it.  Potassium  permanganate  is  readily  de- 
composed by  organic  matter, 

8.  Define  or  describe  what  you  understand  by  the 
following  pharmaceutical  terms:  (a)  Granulation; 
(b)  Torrefaction ;  (c)  Calcination;  (d)  Macera- 
tion; (e)  Dialysis. 

(a)  Granulation  is  the  process  of  heating  the 
solution  of  a  chemical  substance,  with  constant  stir- 
ring, until  the  moisture  has  evaporated  and  a  sabu- 
lous, coarse-grained  powder  is  produced.  (6)  Tor- 
refaction,  known  also  as  roasting,  is  the  process 
whereby  organic  substances  have  some  of  their  con- 
stituents modified  by  the  application  of  a  degree  of 
heat  somewhat  less  than  that  necessary  to  carbonize 
them.  Roasting  coffee  is  an  example.  Rhubarb  in 
coarse,  dry  powder,  when  subjected  to  torrefac- 
tion, loses  its  cathartic  properties,  but  retains  its 
astringent  qualities  and  is  known  as  Torrefied  Rhu- 
barb, (c)  Calcination  is  the  process  of  separating 
volatile  substances  from  fixed  inorganic  matter  by 
the  application  of  heat  without  fusion.  Its  principal 
application  in  pharmacy  is  in  the  expulsion  of  water 
and  carbon  dioxide  from  carbonates,  as  shown  in 
the  processes  for  making  magnesia,  lime,  etc.  (d) 
Maceration  consists  simply  in  soaking  the  properly 
comminuted  drug  or  substance  in  the  menstruum 
until  it  is  thoroughly  penetrated,  and  the  soluble 
portions  softened  and  dissolved,  (e)  Dialysis  is 
the  process  of  separating  crystallizable  substances 
from  those  which  do  not  crystallize,  by  placing  a 
mixture  of  their  solutions  upon  a  porous  diaphragm 
which  has  its  under  surface  in  contact  with  water. 

9.  What  chemicals  increase  the  solubility  of  phos- 
phate of  soda  in  water? 

Acids.. 
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MATERIA  MEDICA. 

1.  What  is  physiology,  and  why  should  a  phar- 
macist have  some  knowledge  of  the  subject? 

Physiology  is  the  science  that  treats  of  the  func- 
tions of  organic  beings.  It  is  impossible  to  under- 
stand the  action  of  drugs  without  knowing  the 
parts  of  the  body  which  they  affect, 

2.  Describe  the  structure  of  a  flower. 

The  flower  is  composed  of  several  different  or- 
gans. There  is  first  the  torus  or  receptacle,  which 
is  the  summit  of  the  flower  stalk.  On  this  disk  are 
arranged  the  other  parts  of  the  flower  in  four 
concentric  circles — first  the  calyx,  next  the  corolla, 
then  the  stamen  and  pistils. 

3.  Name  three  different  kinds  of  roots,  and  give 
an  example  and  a  description  of  each. 

(1)  Conical:  The  carrot  or  the  parsnip.  The 
former  is  fleshy,  conical,  thick,  of  reddish-orange 
color,  pleasant  odor,  and  sweet  taste.  (2)  Fasci- 
culated: The  dahlia  or  sweet  potato.  The  former 
is  a  fleshy,  spindle-shaped,  tuberous  root,  and  ex- 
ternally brownish.  (3)  Fibrous:  Buttercup.  Nu- 
merous branches  and  fibers  are  appended  to  the 
base  of  the  plant. 

4.  Describe  eucalyptus.  Give  botanical  name, 
habitat,  parts  used,  and  active  constituents. 

Eucalyptus  is  the  leaves  of  Eucalyptus  Globulus 
(Fam.  Myrtaceae),  a  tree  indigenous  to  Eastern 
Australia  and  Tasmania,  and  cultivated  in  Southern 
Europe,  California,  and  the  Southern  United  States. 
The  leaves  are  collected  from  the  older  parts  of  the 
tree  and  dried,  the  principal  part  of  the  commercial 
supply  coming  from  the  south  of  France.  It  con- 
tains volatile  oil  3  to  6  per  cent,  of  which  over  60 
per  cent  is  eucalyptol  (cineol),  the  remainder  con- 
sisting of  terpenes. 

5.  Name  four  adulterants  commonly  found  in 
gum  asafetida. 

Gypsum,  stones,  sand,  and  dirt. 

6.  What  other  drugs  have  practically  the  same 
physiological  effect  as  stramonium,  and  what  are 
the  symptoms  in  case  of  poisoning  by  them  ? 

Belladonna,  hyoscyamus,  and  scopola.  Dryness 
and  redness  of  the  mucous  membranes  of  the  throat, 
mouth,  nose,  larynx,  and  tongue;  pupils  dilated; 
impaired  vision;  thirst;  feverishness;  flushed  face: 
great  weakness;  hurried  breathing;  delirious  ex- 
citement ;  convulsions ;  coma. 

7.  What  are  enzymes?  (a)  From  what  is  pepsin 
obtained  ? 


Enzymes  are  unorganized  ferments — i.e.,  they  are 
not  living,  as  pepsin  and  diastase.  (a)  From  the 
glandular  layer  of  fresh  stomachs  from  healthy 
pigs. 

8.  Name  four  cathartic  drugs,  and  state  to  what 
they  owe  their  active  properties. 

Cascara  Sagrada:  a  glucoside.  Rhubarb:  a  glu- 
coside  which  yields  chrysophanic  acid,  emodin,  and 
rhein.  Senna :  several  glucosides  which  yield  oxy- 
methylanthraquinone  compounds.  Podophyllum:  a 
resin. 

9.  What  alkaloids  are  found  in  nux  vomica? 
Strychnine  and  brucine. 

10.  State  how  you  would  treat  a  case  of  poison- 
ing by  morphine  (antidote;  how  much  to  adminis- 
ter, etc.). 

Evacuate  the  stomach  by  means  of  a  stomach- 
pump  as  soon  as  possible;  counteract  tendency  to 
sleep  by  strong  tea,  coffee,  or  irritation  of  any  kind 
to  the  surface ;  keep  the  patient  constantly  in  mo- 
tion; apply  cold  water  to  the  head  and  shoulders. 
Give  potassium  permanganate  solution  internally. 
Inject  atropine  1/60  grain,  strychnine  1/30  grain, 
or  caffeine  3^2  grain,  hypodermically.  Give  cath- 
artics, and  employ,   if  necessary,  artificial  respira- 

^^°"-  (To  be  continued.) 


AuTOiNG  IN  Texas. —  I  his  half-tone  will  give  our  readers  some  idea 
of  the  beauty  and  grandeur  to  be  observed  in  the  vicinity  of  Alpine,  Texas. 
R.  B  Slight,  who  has  a  store  there,  may  be  seen  motoring  through  that 
country  in  the  company  of  Thomas  Booth.  This  .view  is  typical  of  the 
scenery  about  Alpine. 
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DOLLAR  IDEAS. 


The  editor  of  the  Bui.i,etin  tvill  pay  $i  in  cash  for 
every  practical  idea  accepted  for  this  department.  What 
is  wanted  are  good  formulas,  dispensing  kinks,  book- 
keeping suggestions,  business  plans,  advertising  schemes, 
new  soda  drinks,  and  everything  else  of  a  novel  and 
useful  nature. 


A  CONTAINER  FOR  EMPTY  CAPSULES. 

Crawford  &  Robinson,  Dayton,  Tennessee:  The 
device  shown  in  the  illustration  represents  our  con- 
tainers for  empty  capsules  in  the  prescription  case. 
They  are  boxes  large  enough  to  hold  1000  capsules. 


hmmh 


They  fit  into  the  shelves  of  the  right  end  of  pre- 
scription case,  forming  small  drawers.  Each  box, 
however,  has  a  dust-tight  lid.  On  the  front  end 
is  given  the  size  of  the  capsule  contained,  while  small 
white  porcelain  knobs  on  the  fronts  permit  of  easy 
handling.  This  device  is  easily  made  by  the  drug- 
gist and  is  inexpensive.  We  have  been  using  it  for 
months  with  decided  satisfaction. 


A  NOVEL  PILL  HOPPER. 

A.  A.  Teeter,  Ph.C,  Elisabeth,  N.  J.:  The  device 
shown  in  the  accompanying  illustration  is  intended 
for  keeping  pill  boxes.  It  consists  of  compartments 
having  the  front  removed  so  as  to  permit  one 
to  take  hold  of  the  boxes.  Fig.  3  represents  a  wedge- 
shaped  incision  made  into  the  floor  of  each  section 

Pillflopper. 
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to  further  facilitate  the  removal  of  the  boxes.  This 
opening  is  just  large  enough  to  permit  the  second 
finger  to  enter. 

After  the  boxes  are  placed  in  position,  a  weight 
is  set  on  top  of  each  pile.  Consequently,  when  one 
is  removed  another  takes  its  place.  This  illustration 
shows  only  a  hopper  with  five  different  compart- 
ments, but  as  many  may  be  made  as  the  pharmacist 
wishes. 


TO  REMEMBER  SLOW  SELLERS. 

Everett e  A.  Chapman,  Keytesville,  Mo.:  When 
various  articles  are  not  selling  well,  I  take  a  card- 
board having  one  smooth  side  and  go  over  the  stock 
taking  the  names  of  the  slow  goods.  Then  I  classify 
them  in  their  order,  such  as  patent  medicines,  pills, 
soaps,  and  salves.  Such  a  list  placed  under  the 
plate-glass  slab  on  the  prescription  case  will  enable 
a  man  to  run  over  the  stock  on  short  notice.  Some 
such  scheme  is  necessary  to  keep  track  of  all  the 
small  things  which  are  not  selling.  We  call  this 
the  "Booster  List." 
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LETTERS. 


THE  SOLUBILITY  OF  CAMPHOR. 
To  the  Editors: 

I  am  seeking  some  information,  namely : 

What  is  the  solubility  of  camphor  in  water  ?  The 
various  text-books  that  I  have  been  able  to  consult 
seem  to  differ  quite  materially. 

The  U.  S.  P.  says  camphor  is  very  sparingly 
soluble  in  water,  while  the  B.  P.  (1898)  gives  the 
solubility  as  one  in  700  parts  of  water.  The  Na- 
tional Dispensatory  (page  215)  says  that  saturated 
camphor  water  contains  about  two  grains  in  each 
fluidounce.  Dieterich  (Pharm.  Manual)  gives  0.2 
gramme  in  100  Cc.  of  water.  Other  books  either 
give  variable  solubilities,  depending  upon  the  method 
of  procedure,  or  do  not  mention  the  subject  at  all. 

Having  trouble  in  preparing  camphor  water  which 
would  remain  clear,  I  determined  to  try  the  method 
of  shaking  the  comminuted  camphor  with  hot  water. 
Then  the  question  arose :  How  should  I  know  that 
I  had  a  saturated  solution?  After  reading  the 
various  opinions,  I  made  the  following  experiment: 

Weighing  out  4  grains  of  camphor,  I  introduced 
it  into  an  eight-ounce  bottle  and  added  fifteen  min- 
ims of  alcohol  to  dissolve  the  camphor.  When  solu- 
tion was  complete  I  poured  on  4  ounces  of  hot  water, 
frequently  shaking  the  mixture  until  the  bottle  and 
•contents  were  quite  cool.  Most  but  not  quite  all  the 
camphor  had  been  taken  up.  Another  fluidounce  of 
hot  water  was  added  and  shaking  resumed  as  before. 
Still  some  camphor  remained.  Another  fluidounce 
•of  hot  water  was  used  (making  6  fluidounces  to  4 
grains  of  camphor),  and  this  dissolved  all  the  cam- 
phor, making  a  nearly  clear  solution. 

Why  shouldn't  the  U.  S.  P.  give  the  solubility  in 
a  definite  proportion  and  require  that  camphor  water 
be  of  a  definite  strength  ?  "Lime."" 

[Note  by  the  Editors. — The  above  letter  was 
submitted  to  Professor  Scoville,  who  is  a  member 
of  the  Pharmacopceial  Revision  Committee.  He 
answers : 

"I  think  that  the  difficulty  which  'Lime'  finds 
may  be  due  to  the  water  which  he  uses — or  possibly 
to  the  bottle  in  which  he  stores  it.  Camphor  is  very 
sensitive  to  salts,  and  is  easily  thrown  out  by  slight 
amounts  of  them.  This  might  account  for  the 
varying  statements  as  to  solubility.  I  am  unable  to 
settle  that  question. 


"The  difficulties  in  the  way  of  the  Pharmacopoeia 
giving  a  definite  solubility  for  camphor,  and  requir- 
ing a  stated  amount  in  camphor  water,  are,  first,  the 
difficulty  of  ascertaining  the  exact  solubility  of  a 
volatile  body ;  secondly,  the  influence  of  impurities  in 
water,  even  distilled  water,  and  the  solubility  of 
glass  or  the  alkaline  salts  in  glass,  in  water.  Cam- 
phor seems  to  be  quite  sensitive  to  the  presence  ot 
salts  in  solution. 

"Is  camphor  water  of  sufficient  importance  as  a 
therapeutic  agent  to  demand  an  exact  standard,  con- 
sidering the  difficulties  in  the  way  of  establishing 
and  providing  for  such  a  standard?"] 


THE  HANDLING  OF  CREDIT  ACCOUNTS. 

To  the  Editors: 

Experience  has  fully  demonstrated  the  wisdom 
of  carrying  good  accounts.  Likewise  have  we  been 
taught,  and  dearly  have  we  paid  for  it,  that  bad 
accounts  and  slow-pay  customers  are  ruinous  to 
business. 

The  prime  thought  the  credit  manager  entertains 
and  the  real  question  is:  Will  it  pay  to  extend 
credit?  Assuming  that  90  per  cent  of  the  people 
are  honest  and  make  an  effort  to  pay  their  bills,  why 
is  it  that  we  have  so  many  delinquents?  Solely 
because  merchants  do  not  exert  themselves  to  put 
a  check  on  charge  accounts. 

You  argue  that  if  you  send  out  statements  month- 
ly, or,  as  is  generally  done,  periodically,  people 
become  indignant.  True^  a  class  of  people  do,  but 
does  that  hinder  you  from  following  a  time-honored 
custom?  People  who  become  indignant  because  a 
statement  is  presented  wouldn't  pay  you  if  they  had 
the  money.  Aren't  you  being  "insulted"  daily  by 
receiving  bills  yourself? 

Send  out  statements  every  thirty  days,  if  only  for 
verification  of  your  ledger;  and  by  all  means  don't 
encourage  new  accounts  unless  necessary.  Come 
to  an  understanding  with  the  customer.  If  you  are 
promised  a  settlement  at  a  given  date,  be  on  hand 
to  collect  it. 

A  bill  may  cause  an  enemy.     Some  people  owe_ 
bills  and  cease  buying  goods,  for  fear  you  may  dui 
them  for  the  amount;  not  only  that  but  invariably 
do  injury  to  your  store  by  constant  gossip. 

Insist  on  all  charges  being  entered  as  soon  as  the 
goods  are  sold.  The  cash  register  is  an  approvec 
method.  Stress  has  to  be  laid  on  the  phrase,  "Do 
it  now,"  and  don't  forget  it  yourself. 

The  day-book  or  charge  slips  should  be  copied  and 
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posted  daily.  Nothing  is  so  annoying  as  to  go  to 
work  and  post  up  the  customer's  account  when  he 
wishes  to  settle.  It  eventually  ends  in  an  error, 
invariably  on  the  wrong  side  of  the  counter,  thereby 
giving  another  chance  for  criticism. 

Never  threaten  to  sue  unless  you  intend  to,  and 
don't  do  it  for  spite.  Have  foremost  in  mind,  "Will 
it  pay?"  Generally  it  doesn't.  When  repeated  re- 
quests in  the  shape  of  statements  have  been  mailed 
and  no  response  received,  a  letter  addressed  thus 
often  results  in  payment: 

De.\r  Sir: 

Our  books  show  a  small  charge  of  $ — 


-  against  you 

for  goods  delivered  or  handed  to  you  on  January  15.  If  this 
letter  should  find  you  in  a  position  to  send  us  a  check  by 
return  mail,  we  would  appreciate  it. 

Thanking  you  in  advance,  we   remain, 
Yours  very  truly, 

John  Brown. 

The  above  form  is  used  with  success  by  one  of  the 
large  mercantile  firms. 

By  all  means  encourage  cash  sales.  They  gen- 
erally meet  with  approval  all  around.  Better  offer 
inducements,  special  discount  for  cash,  than  cater 
to  credit  accounts. 

Reduce  your  charges  to  a  minimum  by  persistent 
requests.  There  is  hardly  a  store  of  any  reasonable 
size  that  has  not  ten  to  several  hundred  dollars  on 
its  books  which  might  just  as  well  be  earning  inter- 
est for  the  proprietor.  It's  yours.  Go  after  it. 
Remember  that  an  account  of  fifty  cents  lying  dor- 
mant for  a  year  or  so,  augmented  by  perhaps  twenty 
(•r  thirty  more,  amounts  to  a  good  sum. 

Chicago,  111.  W.  W.  Hanna. 


ROBERT  WAS  NO  GLASS  EATER. 

To  the  Editors : 

A  true  story  is  told  of  an  old  plantation  darky 
ilonging  to  one  of  the  old  families  in  southern 
[aryland   who   had  always   taken   his   quinine   in 
pquid  form. 

About   the   time  that   capsules   were   introduced 

that  section  the  darky  was  attacked  with  chills 

jind  fever,  and  his  master,  who  was  a  physician, 

istead  of  giving   him   quinine   in  the  usual   way 

It  it  in  capsules. 

The   following  day   the   darky  appeared   at   the 

)or  of  the  master's  house,  and  raising  his  hat  said : 

'Marse  Jeems,  bar's  yo  little  glasses,  I  done  brot 


em  back  to  you,  sah !  Ise  done  washed  d^m  al  out 
fo  yo." 

The  physician  was  naturally  much  amused,  and 
replied:  "Why,  Robert,  didn't  I  tell  you  to  swal- 
low the  capsules  with  the  quinine  in  them?" 

"Sah !"  answered  the  darky,  "deed,  Marse  Jeems, 
I  was  skeered  to  swallow  dem  little  glasses,  dayed 
cut  me  all  up  inside,  deed  da  would,  Marse  Jeems." 

Cleveland,  Ohio.  P.  H.  MORGAN. 


MR.  PATTON'S  SUCCESS  WITH  HIS  OWN 

PREPARATIONS. 
To  the  Editors : 

I  must  ask  your  pardon  for  delaying  until  now 
in  replying  to  your  letter  asking  me  certain  ques- 
tions about  our  line  of  home  remedies.  Your  list  of 
queries,  hpwever,  is  somewhat  of  a  stunner.  As 
our  list  consists  of  72  articles,  it  is  rather  difficult  to 
decide  which  is  the  most  successful.  Sometimes  the 
sale  of  one  remedy  will  be  very  heavy,  and  then  the 
sales  on  that  article  will  fall  off.  For  this  reason  it 
is  rather  diflficult  to  place  any  article  in  the  forefront. 
As  far  as  cost  and  profit  are  concerned,  I  plan  to 
make  200  per  cent  on  the  cost  price. 

I  attach  hereto  a  list  of  our  leading  home 
remedies,  with  their  selling  prices,  and  the  average 
annual  sales  for  the  last  four  years: 

Antidyspeptic  Tablets,  15  cents $  93  00 

Compound  Syrup  of  Wild  Cherry,  25  cents 441  00 

Compound  Caulophyllum,  25,  50,  75,  $1.00 34  00 

Diarrhea  Curative,  25  cents 46  00 

Corn  Cure,  20  cents 71  00 

Coryza  Tablets,  10  and  20  cents 105  00 

Cattle  Powder,  25,  50,  $1.00 98  00 

Horse  Powder,  25,  50,  $1.00 95  00 

Poultry  Powder,  25  and  50  cents 191  00 

Hair  Renewer,  25  cents 464  00 

Horse  Liniment,   50   cents 36  00 

Liver    Pills,   25   cents 95  00 

Rheumatic  Remedy,  $1.00 217  00 

Headache  Tablets,  10  cents 52  00 

Soothing  Syrup,  25,  50,  $1.00 408  00 

Sarsaparilla  Compound,  75  cents 70  00 

4,711   Capsules,   50  cents 118  00 

4,711  Liquid,  25  and  50  cents 81  00 

18  preparations,  average  of  $2,715.00  a  year. 

As  I  have  already  explained,  this  average  repre- 
sents one  year's  business  in  each  of  these  remedies,, 
and  the  average  is  reached  by  taking  the  figures, 
for  four  years.  In  the  matter  of  advertising,  sales 
are  largely  increased  by  sampling.     Those  remedies 
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which  I  have  selected  are  sampled  steadily  over  the 
counter.      I  make  no  effort  to  sell  any  of  our  own 
preparations  to  any  one  but  the  customer. 
York,  Pa.  J-  F-  Patton. 


SHE  CERTAINLY  NEEDED  THE  MEDICINE! 

To  the  Editors : 

Enclosed  please  find  a  note  which  we  received 
about  one  o'clock  last   Friday  morning.     It  may 


C<52>Lc?^u<^ 
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interest  your  readers  if  you  care  to  reproduce  it  in 
the  Bulletin.  Lounds  Drug  Co. 

Crescent  City,  Fla. 


"TO  CLEANSE  THE  SYSTEM!" 

To  the  Editors: 

I  am  sending  you  a  somewhat  comical  letter 
which  a  customer  mailed  to  me  some  time  ago.  It 
seems  to  me  quite  equal  to  the  "freaks"  which  you 
have  been  publishing  lately  in  the  Bulletin — per- 


"PcrCl^X.    PJL<y\JL  .^d^M^  a^^^  ^Lfft'-^'r^ 


haps  it  goes  them  one  better.     It  only  remains  to 
express  the  hope  that  the  Avoman  succeeded  in  hav- 
ing her  system  cleansed! 
-Covington,  La.  ThE  CiTY  Drug  StORE. 


ANOTHER  METHOD  OF  HOLDING  WEIGHTS. 

To  the  Editors: 

I  observe  that  Crawford  &  Robinson,  Dayton, 
Tenn.,  describe  on  page  165  of  the  April  Bulletin 
their  device  for  holding  prescription  weights.  This 
is  somewhat  similar  to  one  which  I  made  about 
two  years  ago,  but  instead  of  using  a  hinge  I 
employed  a  board  one  inch  thick  and  about  six 
inches  wide.  The  wide  end  was  hollowed  out  like 
a  change  till  in  an  old-fashioned  money-drawer. 
The  small  end  was  made  narrow  and  was  attached 
to  the  lower  shelf  with  a  screw.  The  screw  was 
left  loose  enough  so  that  the  device  would  slide 
in  and  out  under  the  shelf.  The  weights  for  the 
scales  were  placed  in  the  till  and  were  thus  very 
convenient,  the  scales  being  on  the  counter  immedi- 
ately underneath.  M.  R.  Shotwell. 

Sterling,  Colorado. 


CAMPHOR  WATER. 

To  the  Editors : 

I  saw  the  advanced  proof  of  Prof.  Scoville's  re- 
marks in  this  issue  of  the  Bulletin  relative  to  the 
preparation  of  camphor  water.  Excepting  Mr. 
Scoville,  none  of  the  authorities  that  I  have  been 
able  to  consult  mention  the  effects  of  salts  in  solu- 
tion upon  the  solubility  of  camphor.  Camphor 
water  is  very  largely  used,  and  if  it  be  possible 
to  have  it  of  more  definite  strength  or  to  improve 
its  keeping  properties,  that  would  be  of  advantage. 

When  the  physician  prescribes  camphor  water, 
he  undoubtedly  desires  the  effect  of  the  camphor 
rather  than  of  the  water.  Personally,  I  favor  the 
British  pharmacopoeial  method  of  preparing  cam- 
phor water,  using,  however,  1.4  grammes  to  each 
1000  Cc.  Emil  Reyer. 

South  Bend,  Ind. 


To  the  Editors : 

We  are  very  much  interested  in  the  Bulletin 
OF  Pharmacy  because  it  is  certainly  brimful  of 
practical,  meaty,  helpful  ideas.  It  has  always  beeni 
a  mystery  to  us  how  you  can  furnish  such  a  journal] 
for  the  price!  Kane  Drug  Company. 

Kane,  Pa. 

*      *      * 
To  the  Editors : 

I  could  hardly  do  business  without  the  Bul- 
letin^ and  consider  it  the  most  valuable  drug 
journal  on  the  market  to-day. 

Cedar  Rapids,  Iowa.  W.  W.  RiCHARDS. 
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BUSINESS  HINTS. 


Clerks'  Commissions. — 

F.  L.  Tomkins,  assistant  general  manager  of  the  Hall  & 
Lyon  Company,  in  a  paper  read  before  a  convention  of  drug- 
gists, dwelt  on  the  benefits  accruing  to  proprietors  from  the 
practice  of  paying  clerks  a  commission  on  certain  sales. 

"A  commission,"  said  Mr.  Tomkins,  "gives  your  employee 
an  incentive.  The  goods  which  carry  a  commission  are  very 
likely  to  be  foremost  in  his  mind.  He  is  very  apt  to  display 
the  goods  on  his  counter,  and  will  endeavor  to  sell  large 
packages  when  his  own  financial  interest  is  at  stake.  In  our 
particular  case  we  know  it  to  be  a  fact  that  it  has  stimulated 
the  clerks  to  sell  a  number  of  packages  rather  than  one. 
Under  ordinary  circumstances,  if  there  were  no  commissions 
on  these  goods,  the  clerk  would  probably  sell  only  one  pack- 
age when  he  could  quite  as  well  sell  more. 

"It  broadens  the  mind  of  a  clerk;  it  makes  him  more  of  a 
merchandiser. 

"In  a  store  where  there  are  a  number  of  clerks,  the  giv- 
ing of  commissions  creates  a  friendly  rivalry  as  to  who  shall 
be  the  top-notcher. 

"It  makes  them  all  work  harder  for  themselves,  and  con- 
sequently for  you. 

"I  don't  believe  that  any  one  will  contend  that  commissions 
do  not  stimulate  sales. 

"Another  point  about  selling  more  than  one  article.  If 
you  sell  a  man  a  box  of  cigars  instead  of  a  quarter's  worth, 
he  is  smoking  your  cigars  for  several  days,  and  while  he  is 
smoking  your  cigars  he  is  not  going  to  your  competitor.  You 
have  made  one  sale,  and  not  only  have  you  made  a  profit  on 
a  box  of  fifty  cigars  on  one  transaction,  but  you  have  made 
that  man  a  customer  so  long  as  that  box  of  cigars  lasts. 

"A  commission  is  an  incentive  to  a  clerk  to  sell  not  only 
the  larger  packages  but  the  more  expensive  ones,  perfumery, 
for  instance. 

"There  is  one  point  that  may  be  brought  up  in  regard  to 
the  payment  of  commissions,  and  that  is  the  salary  that  the 
clerks  receive.  We  pay  commissions  weekly  the  same  as  we 
pay  our  salaries,  but  in  hiring  a  clerk,  the  amount  of  salary 
which  we  pay  him  is  predicated  on  his  ability  to  earn  com- 
missions. This  can  only  be  arrived  at  after  a  few  weeks' 
trial.  I  will  admit  that  perhaps  we  have  made  in  our  experi- 
ence a  few  mistakes.  I  know  of  one  or  two  instances  where 
we  have  paid  commissions  to  a  clerk,  plus  a  salary,  which 
made  his  income  excessive,  but  that  can  be  regulated." 

A  Souvenir  of  Bath. — 

We  are  pleased  to  see  a  booklet  issued  by  our  friends 
abroad.  It  is  entitled  "A  Souvenir  of  Bath,"  and  is  distrib- 
uted with  the  compliments  of  Steele  &  Marsh,  a  firm  of 
pharmacists  who  are  located  in  that  queen  of  cities.  Much  of 
interest  is  found  in  its  pages,  as  there  are  abundant  illustra- 
tions picturing  the  baths,  parks,  gardens,  and  promenades  of 
this  beautiful  health  resort.  The  booklet,  of  course,  affords 
Steele  &  Marsh  an  opportunity  to  attract  attention  to  their 
establishment. 


A  Wall-paper  Order  Blank.— 

The  accompanying  etching  is  a  reproduction  of  an  order 
blank  used  by  G.  E.  Stephenson,  of  Eddyville,  Iowa,  in  selling 
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wall-paper.    These  blanks  are  filed  away  and  footed  up  each 
month  to  show  how  much  paper  has  been  sold. 

The  Thirst  Book.— 

Some  good  copy  enters  into  a  soda  booklet  published  by 
J.  Dunlap,  of  Canonsburg,  Pa.    On  the  outside  cover  ap- 


pears  the  title:       "The  Thirst  Book." 
pages  read  as  follows : 


Two  of  the  inside 


^hatiHakra  5it|irat? 

We  wish  we  knew. 

We  would  give  a  good  deal  for 
a  receipt  that  would  enable  us  to 
keep  all  the  inhabitants  of  Canons- 
burg thirsty  all  the  time. 

A  good  thirst  is  a  thing  to  be 
treasured. 

Never  waste  one  on  a  poor  drink. 

It  will  pay  you  every  time  to 
wait  till  you  reach  our  fountain. 

Our  store  is  easy  to  reach,  and 
once  there  your  waiting  is  ended. 
We  keep  no  one  waiting  at  our 
fountain. 

Promptness  does  not  come  first, 
neither  does  it  come  last. 

Two  considerations  only  are 
ahead  of  it— Cleanliness  and 
Quality. 

The  waitr  used  In  our  fountain  Is  analyzed 
each  month  by  a  competent  chemist. 


That's  not  a  joke. 
There  are  styles  in  drinks,  just 
as  there  are  in  clothes. 

We  would  like  to  be  able  to  get 
up  a  series  of  fashion  plates,  show- 
ing pictures  of  all  the  new  drinks 
that  are  to  be  popular  this  season. 

For  a  new  drink  to  become  the 
fashion  means  that  it  must  be  more 
delicious,  more  inviting,  more 
alluring  than  any  of  the  old  ones. 

It  has  been  difficult  for  us  to 
improve  upon  our  last  year's 
favorites,  but  we  have  done  it. 

We  offer  you  several  new  com- 
binations of  such  QUALITY  that 
when  yoi  have  tried  them  once 
they  will  ever  after  entice  the 
wary  nickels  and  dimes  from  your 
pocket  whenever  you  find  yourself 
in  our  vicinity. 


Nothing  but  pure  well  water  used  In  our 
fountain. 


The  booklet  is  prettily  done.     The  cover  is  buff  colored, 
while  the  pages  are  a  deep  yellow.    The  type  is  black. 
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THE  SODA  FOUNTAIN. 


POPULAR  SODA  DRINKS. 

Next  to  the  citrus  fruits,  raspberry  is  one  of  the  leading 
phosphate  drinks.  Like  strawberry  it  hardly  pays  the  dis- 
penser to  endeavor  to  make  raspberry  syrup.  He  can  buy 
it  better  and  more  reasonably  than  he  can  prepare  it. 

RASPBERRY  PHOSPHATE. 

It  is  also  a  syrup  which  has  to  be  made  up  once  a  year, 
and  a  retailer  is  not  in  a  position  to  properly  prepare  it  so 
that  it  will  keep  a  year,  or  to  carry  sufficient  stock  to  last 
that  length  of  time. 

Raspberry  concentrated  syrup 1  quart. 

Plain  syrup 3  quarts. 

Draw  into  a  phosphate  glass  I'A  ounces  raspberry  syrup,  add  a  dash 
of  phosphate,  draw  sufficient  soda  in  another  glass,  pour  into  first  glass 
and  serve. 

CLARET    PHOSPHATE. 

Use  claret  concentrated  syrup,  diluting  1  quart  of  concentrated  syrup 
with  3  quarts  plain  syrup.  Put  into  a  phosphate  glass  1^  ounces  foun- 
tain syrup,  add  a  dash  of  phosphate,  draw  soda  of  sufficient  quantity 
into  another  glass,  pour  into  glass  that  contains  the  syrup  and  serve. 

Claret  is  a  flavor  that  lends  itself  specially  well  to  blends 
and  mixtures  like  claret  mint,  claret  lemonade,  claret  pine- 
apple, etc. 

CHERRY   COCKTAIL. 

This  is  a  little  novelty  which  has  met  with  great  success, 
and  which  is  valuable  not  only  for  its  own  sale,  but  because 
it  increases  the  demand  for  still  drinks  at  your  fountain.  The 
additional  cost  of  a  cherry  is  very  small,  and  novelties  of  this 
kind  sell  well  in  a  place  of  ice  cream  soda  and  certainly 
show  a  large  luargin  of  profit. 

Cherry  phosphate  syrup 1  quart. 

Plain  syrup 3  quarts. 

Draw  lJ/2  ounces  in  a  mineral  glass,  add  a  dash  of  phos- 
phate, draw  soda  in  another  glass,  pour  into  glass  contain- 
ing the  syrup.  Stick  a  maraschino  cherry  on  a  wooden  tooth- 
pick and  drop  it  into  the  glass.  The  customer  enjoys  the  drink, 
and  finishes  off  by  eating  the  cherry  off  the  end  of  the  tooth- 
pick, and  goes  away  pleased. 

SODA   LEMONADE. 

A  verj'  refreshing  drink  for  extra  hot  weather  which 
always  pleases  and  usually  sells  for  ten  cents. 

Powdered   sugar 3    heaping   teaspoonfuls. 

Lemon,  juice  of 1 

Shaved  ice  to  almost  fill  tumbler. 

Fill  with  soda  water.     Stir  thoroughly. 
U  MEADE. 

People  in  the  South  know  what  is  good.  In  that  section 
of  the  country  they  make  a  specialty  of  limeades  and  serve 
them  in  immense  quantities,  prepared  from  fresh  limes  when 
fresh  limes  are  procurable,  which  is  from  early  spring  to  the 
middle  of  the  summer.  They  are  the  most  refreshing,  brac- 
ing, and  healthful  soda  drinks  it  is  possible  to  serve  in  hot 
weather. 

It  is  a  surprise  to  us  that  in  the  North,  where  they  serve 
generally  very  good  soda  water,  they  do  not  seem  to  realize 
what  they  are  missing — to  know  anything  about  the  value 
of  this  extremely  fine  drink. 


Draw  2  ounces  of  plain  sugar  syrup  into  a  tumbler;  then  squeeze 
the  juice  of  one-half  of  a  lime,  not  lemon,  into  a  tumbler,  using  a 
squeezer.  Put  in  a  good  quantity  of  shaved  ice.  Fill  the  tumbler  full 
of  soda  water,  stir,  and  serve  with  a  straw. 

The  limes  may  be  bought  by  the  barrel  at  a  low  price, 
and  as  the  fruit  is  small,  not  much  larger  than  a  walnut,  this 
is  not  a  large  item  of  expense. 

GRAPE   JUICE. 

Grape  conies  ready  prepared  in  quart  and  pint  bottles  and 
should  be  kept  cold  on  the  ice. 

This  is  served  in  two  ways,  either  poured  directly  into^ 
a  glass  holding  2j4  ounces,  or  else  into  a  glass  holding  3J/2 
or  4  ounces,  into  which  is  put  a  scoop  of  finely  cracked  ice, 
and  which  is  then  filled  with  grape  juice. 

ROOT    BEER. 

Has  always  been  a  good  seller  at  the  fountain,  but  will 
sell  in  proportions  of  three  to  one  where  drawn  as  a  car- 
bonated beverage  from  the  tank  instead  of  as  a  soda  water 
with  syrup  from  the  fountain. 

Root  beer  has  recently  had  a  revival  on  account  of  being 
advertised  extensively  by  a  specialty  house.  It  is  a  good 
thing  to  sell.  It  is  healthful  and  well  liked,  and  one  of  the 
most  profitable  drinks  one  can  dispense. 


WHIPPED  CREAM. 

There  are  many  ways  to  whip  cream,  but  the  following^ 
is  very  highly  indorsed:  Keep  the  cream  on  ice  until  it  is 
ready  to  whip.  Take  two  earthen  vessels  about  6  inches  in 
diameter.  Into  one  bowl  put  1  pint  of  rich  sweet  cream,  2 
teaspoonfuls  powdered  sugar,  and  5  drops  of  best  vanilla  ex- 
tract. Add  the  white  of  one  egg  and  beat  it  with  a  large 
egg-beater  or  use  whipping  apparatus  until  2  inches  of  froth 
has  formed;  skim  off  the  froth  into  the  other  vessel,  and  so- 
proceed  whipping  and  skimming  until  all  the  cream  in  the 
first  vessel  has  been  exhausted.  The  whipped  cream  will 
stand  up  all  day  and  should  be  allowed  to  remain  in  the  vessel 
on  ice. 

Special  machines  have  been  constructed  for  whipping  cream,, 
but  most  dispensers  prepare  it  with  an  ordinary  egg-beater. 
Genuine  whipped  cream  is  nothing  other  than  pure  cream 
into  which  air  has  been  forced  by  the  action  of  the  different 
apparatus  manufactured  for  the  purpose;  care  must,  how- 
ever, be  exercised  in  order  that  butter  is  not  produced  instead 
of  whipped  cream.  To  avoid  this  the  cream  must  be  kept  at 
a  low  temperature  and  the  whipping  must  not  be  too  violent 
or  prolonged ;  hence  the  following  rules  must  be  observed  in 
order  to  produce  the  desired  result : 

1.  Secure  pure  cream  and  as  fresh  as  possible. 

2.  Surround  the  bowl  in  which  the  cream  is  being  whipped 
with  cracked  ice,  and  perform  the  operation  in  a  cool  place. 

3.  As  rapidly  as  the  whipped  cream  arises,  skim  it  off  and 
place  it  in  another  bowl,  likewise  surrounded  with  ice. 

4.  Do  not  whip  the  cream  too  long  or  too  violently. 

5.  The  downward  motion  of  the  beater  should  be  more 
forcible  than  the  tipward,  as  the  first  has  a  tendency  to  force 
the  air  into  the  cream,  while  the  second,  on  the  contrary, 
tends  to  expel  it. 

6.  A  little  powdered  sugar  should  be  added  to  the  cream 
after  it  is  whipped,  in  order  to  sweeten  it. 

7.  Make  whipped  cream  in  small  quantities  and  keep  it  on 
ice. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  {2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


A  Toilet  Lotion. 

D.  H.  W.  submits  the  following  communication :  "We  put 
up  a  lotion  under  our  own  label  of  the  following  formula, 
but  have  not  had  very  good  results.  The  lotion  varies  in 
consistency : 

Gum  tragacanth    320  grammes. 

Glycerin     8  ounces. 

Alcohol     24  ounces. 

Boric   acid    720  grammes. 

Water,  a  sufficient  quantity  to  make... 160  ounces. 
Perfume,  enough." 

Perhaps  you  do  not  always  follow  the  same  process. 
Dissolve  the  boric  acid  in  the  alcohol  and  mix  the  gum  with 
it.  Then  add  the  water,  and  stir  vigorously  until  a  smooth 
mixture  is  obtained.  Then  add  the  glycerin  and  perfume. 
Possibly  you  have  been  in  the  habit  of  dissolving  the  traga- 
canth in  water.    This  does  not  produce  a  smooth  mixture. 

J.  T.  Harbold  (Proc.  Amer.  Phar.  Assoc,  55,  136)  says 
that  a  non-sticky,  non-greasy,  non-irritating  preparation  of 
perfect  consistence  is  thus  prepared:  Tragacanth,  2  drachms; 
quince  seed,  15  drachms;  borax,  6  drachms;  boric  acid,  8 
drachms;  glycerin,  10  ounces;  alcohol,  90  per  cent,  10  ounces; 
sodium  benzoate,  3  drachms;  boiling  water,  80  fluidounces. 
Make  a  homogeneous  mucilage  with  the  tragacanth  and  32 
fluidounces  of  the  water.  Infuse  the  quince  seeds  in  boiling 
water  for  four  hours,  stirring  frequently,  and  then  strain. 
Dissolve  the  borax,  boric  acid,  and  sodium  benzoate  in  the 
rest  of  the  hot  water;  add  the  perfume  and  glycerin  dis- 
solved in  the  alcohol,  and  finally  incorporate,  a  little  at  a 
time,  the  two  mucilages  which  have  been  previously  mixed. 
Then  agitate  thoroughly  to  obtain  a  homogeneous  mixture. 


Disinfecting   Water-closets. 

S.  B.  writes :  "We  know  a  man  who  canvasses  the  coun- 
try, destroying  the  contents  of  a  water-closet  or  vault  by 
means  of  a  fluid.    What  is  it?" 

Several  druggists  have  asked  us  this  question,  intimating 
that  the  product  annihilates  the  refuse.  We  question  that. 
Possibly  the  chemical  so  completely  deodorizes  the  closet  that 
the  contents  are  seemingly  removed.  A  liquid  deodorant  for 
water-closets  is : 

Ferric    chloride    4  parts. 

Zinc    chloride     5  parts. 

Aluminum    chloride    6  parts. 

Calcium    chloride    4  parts. 

Manganese    chloride     3  parts. 

Water,    sufficient    to    make 90  parts. 

Dissolve  and  add  to  each  gallon  10  grains  of  thymol  and  M  ounce  of 
oil  of  rosemary  previously  dissolved  in  about  8  parts  of  alcohol,  and 
filter. 

Unslaked  lime  is,  of  course,  the  solid  chemical  commonly 
used.     To  literally  destroy  or  "cremate"  waste  matter,  crude 


sulphuric  acid  would  be  necessary.  It  carbonizes  or  chars 
organic  substances  by  removing  the  water.  Crude  carbolic 
acid  would  act  as  a  deodorant  and  stay  putrefaction  by  de- 
stroying the  germs  which  give  rise  to  the  offensive  fer- 
mentation. 


An  Emulsion  of  Fixed  Oils. 
G.  A.  J.  would  like  to  know  the  best  way  to  make  an 
emulsion  containing: 

Castor  oil   5  ounces. 

'^live   oil    5  ounces. 

Glycerin   5  ounces. 

As  the  formula  stands,  it  i?  an  impossible  one.  We  pre- 
sume, however,  that  the  querist  desires  an  aqueous  emulsion 
of  these  oils.  The  formula  for  emulsion  of  castor  oil  given 
on  page  52  of  the  National  Formulary  should  serve  the  pur- 
pose. Of  course  it  would  be  necessary  to  make  some  modi- 
fications in  this  formula,  replacing  half  the  castor  oil  by 
olive  oil;  but  it  should  be  possible  to  perfect  an  emulsion  of 
olive  oil,  castor  oil,  and  glycerin  by  using  this  recipe  as  a 
working  basis. 

Essence  of  Pepsin. 

F.  W.  P. — We  do  not  know  the  composition  of  the  pro- 
prietary preparation  which  you  mention.  The  N.  F.  formula 
should  serve  your  purpose : 

Pepsin   (U.  S.  P.) 328  grains, 

Rennin    (see   Note)    240  grains. 

Lactic  acid  (U.  S.  P.) 30  minims. 

Tincture  of  sweet  orange  peel 

(U.    S.   P.) 150  minims. 

Glycerin    4  fluidounces. 

Alcohol    1}^  fluidounces. 

Syrup  (U.   S.   P.) 2  fluidounces. 

White  wine   (Angelica) 12  fluidounces. 

Purified   talc yi    troy  ounce. 

Water,  a  sufficient  quantity 32  fluidounces. 

Mix  the  pepsin  and  rennin  with  10  fluidounces  of  water,  add  the 
lactic  acid,  and  agitate  until  solution  is  effected.  Then  add  the 
glycerin,  syrup,  alcohol,  tincture,  and  wine,  in  the  order  named,  shaking 


What  Does  He  Want?— This  old  gentleman  was  caught  by  the 
camera  as  he  sat  in  the  drug  store  of  S.  P.  Smith,  in  Comanche,  Texas.  He 
was  waiting  for  something— just  what  we  leave  our  readers  to  determine. 
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after  each  addition,  followed  by  sufficient  water  to  make  32  fluidounces. 
Incorporate  the  purified  talc,  and  shake  the  mixture  occasionally  for 
twenty- four  hours;  then  filter,  returning  the  first  portions  until  the 
filtrate  passes  perfectly  clear. 


The  Manufacture  of  Hydrogen  Peroxide. 

W.  X.  M.  writes:  "Will  you  kindly  give  me  the  several 
processes  of  manufacturing  hydrogen  peroxide.  I  am  told 
that  by  mixing  the  two-per-cent  solution  and  a  solution  of 
carbonic  acid  gas,  the  strength  of  the  hydrogen  peroxide  is 
increased." 

Hydrogen  peroxide  is  made  by  the  action  of  phosphoric, 
sulphuric,  or  oxalic  acid  on  hydrated  barium  peroxide. 

If  the  20-per-cent  solution  of  hydrogen  peroxide  is  mixed 
with  a  solution  of  carbonic  acid  gas,  the  strength  of  the 
hydrogen  peroxide  will  not  be  increased  but  will  be  diluted 
in  exact  proportion  to  the  volume  of  the  solution  added. 


Liquid  Face  Cream. 

E.  P.  M.  writes:  "Will  you  kindly  publish  a  formula  for 
a  good  liquid  face  cream — one  that  is  neither  greasy  nor 
sticky  when  applied,  quick  to  dry,  and  white  as  snow." 

Mr.  Ernest  Melling,  of  Bryn,  England,  has  had  much 
success  with  what  he  calls  "Hazoma  Cream."  The  formula 
is  as  follows : 

Powdered  tragacanth. . .  .9  drachms  and  20  grains. 

Glycerin    8  fluidounces. 

Alcohol    5  fluidounces. 

Tincture  of  benzoin 1   fluidounce. 

Oil   of   neroli 30  minims. 

Oil   of   bergamot 80  minims. 

Oil   of  geranium 80  minims. 

Distilled  water    48  fluidounces. 

Oil  of  sweet  almonds 2  fluidounces. 

Rub  the  tragacanth  with  the  alcohol,  add  the  benzoin,  then  the 
glycrein  and  the  oils,  and  lastly  the  water. 

This  is  one  of  Mr.  Melling's  best  specialties,  and,  if 
nicely  made,  is  claimed  by  him  to  be  an  elegant  cream.  He 
uses  a  label  of  bronze  green. 


Borax  Precipitates  Cocaine. 

C.  H.  A.  says  he  has  had  trouble  with  the  following  pre- 
scription : 

Cocaine  hydrochloride   4  graips. 

Boric    acid    10  grains! 

Sodium  borate   10  grains. 

Water,  enough  to  make 1  ounce. 

Misce  et  fiat  solutio.      Eye  lotion. 

Borax  is  alkaline  in  reaction  and  precipitates  free  cocaine 
from  the  solution  of  the  salt.  If  the  borax  is  left  out,  the 
cocaine  hydrochloride  and  the  boric  acid  will  make  a  clear 
solution. 


!  Urethral  Bougies. 

J.  I.  asks:  "Can  you  give  me  a  formula  for  making 
urethral  bougies  of  protargol  and  antipyrin?" 

In  making  bougies,  every  formula  is  an  experiment  until 
it  is  made  up  at  least  once.  To  make  protargol  and  antipyrin 
bougies,  we  recommend  that  you  start  with  a  base  containing 
33%  per  cent  of  gelatin.  Space  forbids  our  giving  directions 
and  full  particulars  for  manufacturing  bougies.  Consult 
some  good  text-book.  On  pages  205  and  206  of  Scoville's 
"Art  of  Compounding"  the  author  tells  how  to  handle  gelatin 
in  the  preparation  of  bougies. 


Silver  Polish. 

E.  P.  M. — We  do  not  know  the  composition  of  the  par- 
ticular silver  polish  you  mention,  but  the  following  formula 
is  a  good  one  and  of  the  same  general  character: 

Chalk,    levigated    2  parts. 

Oil  of  turpentine 4  parts. 

Stronger  ammonia   water 4  parts. 

Water     10  parts. 

Mix  the  ammonia  and  oil  of  turpentine  by  agitation,  and  rub  up  the 
chalk  in  the  mixture.  Finally  rub  in  the  water  gradually  or  mix  by 
agitation. 


Borax  Darkens  Bay  Rum. 

W.  &  H.  ask:  "What  is  the  effect  of  adding  borax  to 
Porto  Rican  bay  rum  in  the  proportion  of  30  grains  to  the 
pint?  We  know  that  either  the  borax  isn't  dissolved  or  that 
it  throws  down  a  dark  precipitate.  The  bay  rum  is  consid- 
erably darkened,  but  the  odor  seems  unimpaired." 

The  darkening  of  the  bay  rum  would  be  caused  by  the 
alkalinity  of  the  borax,  but  we  are  at  a  loss  to  explain  the 
cause  of  the  precipitate. 


To  Clean  and  Bleach  Straw  Hats. 

R.  W.  S. — A  sponge  is  moistened  with  a  solution  consist- 
ing of  10  parts  sodium  thiosulphate,  5  parts  glycerin,  10  parts 
alcohol,  and  75  parts  water.  The  hat  is  then  well  sponged 
with  this  solution,  then  put  into  a  dark,  cool  place  for  a  day, 
and  then  is  once  more  thoroughly  gone  over  with  a  sponge 
soaked  with  a  solution  containing  10  parts  alcohol,  2  parts 
citric  acid,  and  90  parts  water.  After  again  allowing  to  remain 
for  some  time  in  a  cool  place,  the  hat  is  ironed. 


Hair  Tonic. 

O.  E.  K. — We  do  not  know  the  composition  of  the  pro- 
prietary preparation  which  you  mention,  but  the  following 
mixture  is  said  to  give  similar  results : 

Lead    acetate 60  grains. 

Precipitated   sulphur    60  grains. 

Glycerin    8  fluidounces. 

Sodium  chloride    120  grains. 

Bay    rum    2  fluidounces. 

Jamaica  rum    4  fluidounces. 

Water    16  fluidounces. 


Liquor  or  Spiritus  Ammo  nil  Anisatus. 
H.  J.  S. — Here  is  the  formula  you  want : 

Oil  of  anise 1  part  by  weight. 

Alcohol  (90  per  cent) 32  parts  by  weight. 

Ammonia  water  (10  per  cent)..?  parts  by  weignt. 

Total     40  parts  by  weight. 


Sweeping  Powder. 

W.  B.  P. — To  lay  the  dust  in  sweeping  the  floor,  try  a 
mixture  of  sawdust  and  petroleum  oil.  The  addition  of  a 
slight  amount  of  cresol  solution  may  be  advisable.  Proprie- 
tary mixtures  of  the  kind  are  usually  colored. 


Coloring  Kerosene  Oil  Red. 

A.  E.  M. — Alkanet  root  is  used  to  color  gasolene  red  in 
bedbug  mixtures.  Possibly  this  will  also  serve  for  coloring 
kerosene  oil.  Or  you  might  use  oil  red  soluble  made  by  Theo. 
Eaton  &  Sons,  of  Detroit. 
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THE 
NEW  YORK  LAW. 


At  last,  much  to  everybody's  relief, 
New  York  State  has  been  pro- 
vided with  a  new  pharmacy  act. 
Soon  after  Governor  Hughes  assumed  office  he  ex- 
pressed his  disapproval  of  the  old  law,  and  at  each 
of  the  two  next  succeeding  sessions  of  the  legislature 
a  bill  was  passed,  only  to  meet  with  his  disapproval 
because  it  did  not  yield  all  the  points  desired  by  him. 
The  third  time  the  drug  trade  of  the  State  made 
every  concession  desired  by  his  excellency,  and  the 
new  law  was  signed  by  him  last  month. 

The  chief  feature  of  it  is  that  the  Board  of  Phar- 
macy is  to  be  appointed,  not  by  the  pharmacists 
themselves  as  before,  but  by  the  Board  of  Regents  of 


the  State — a  somewhat  unique  body  which  has 
charge  of  educational  conditions  and  which  was 
given  supervision  over  the  State  medical  act  some 
years  ago.  The  Regents  will  also  conduct  the 
examinations  of  candidates,  except  that  the  practical 
examinations  will  continue  to  be  given  by  the 
Board  of  Pharmacy  itself.  The  Board  of  Pharmacy 
therefore  has  but  little  power  except  in  the  enforce- 
ment of  the  act. 

As  for  the  appointment  of  members  of  the  Board, 
the  State  Pharmaceutical  Association  may  present 
nominations  to  the  Regents,  but  the  Regents  may  or 
may  not  choose  the  appointees  from  among  such 
men.  The  chief  objection  originally  made  by  Gov- 
ernor Hughes  was  that  the  old  pharmacy  board  was 
not  appointed  by  any  State  authority  nor  responsible 
to  it,  and  that  it  really  was  a  law  unto  itself. 
Warren  L.  Bradt,  of  Albany,  the  secretary  of  the  old 
board,  has  been  appointed  secretary  of  the  new 
board  by  the  Regents  at  an  annual  salary  of  $3000. 


A  NATIONAL 

DEPARTMENT  OP 

HEALTH. 


Our  journalistic  contemporary  in 
St.  Louis,  the  National  Druggist, 
has  been  working  itself  up  into  a 
white  heat  lately  over  the  bills  which  have  been 
introduced  into  Congress  for  the  purpose  of  creating 
a  governmental  department  of  public  health  with  a 
secretary  in  the  President's  cabinet.  While  such  a 
proposition  would  seem  to  be  in  the  interests  of  the 
public  welfare,  the  N.  D.  protests  that  the  hidden 
and  ulterior  object  of  the  proponents  is  "to  establish 
a  state  system  of  medicine"  and  thus  outdo  some  of 
the  autocratic  countries  of  Europe.  Is  it  true? 
Alas,  we  do  not  know !  Anyway,  the  muss  that  has 
been  stirred  up  has  given  us  a  few  minutes  of 
diversion. 

We  find  that  an  organization  termed  "The 
National  League  for  Medical  Freedom"  has  been 
created  for  the  purpose  of  fighting  the  movement, 
and  that  representatives  of  this  body  have  been 
present  at  the  congressional  hearings.     N.  A.  R.  D. 
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Notes  and  the  Western  Druggist  have  apparently 
joined  with  the  National  Druggist  in  the  search 
for  several  colored  gentlemen  in  the  wood  pile, 
but  it  would  seem  that  in  any  event  Congress 
will  adjourn  the  present  session  without  taking 
action  on  the  measures.  Adjournment,  indeed, 
will  in  all  probability  have  been  taken  before 
this  issue  of  the  Bulletin  reaches  its  readers. 
Whether  this  exceedingly  interesting  and  diverting 
scrap  will  be  renewed  when  the  statesmen  of  the 
country  return  to  Washington  next  December,  it  is 
for  the  future  to  determine. 

*  *  * 
The  "Carnegie  Foundation"  in 
ICALCOLLEGES."  Washington  has  been  engaged  in 
an  investigation  of  the  character 
of  the  various  medical  schools  and  colleges  through- 
out the  country.  So  far  as  the  Chicago  schools 
are  concerned,  the  Foundation  has  reported  that 
only  three  of  the  thirteen  or  more  institutions  in  the 
city  measure  up  to  the  requirements  of  the  State  law 
and  the  rulings  of  the  national  association  of  medical 
colleges.  The  particular  charge  is  that  the  entrance 
requirement  of  high-school  training  is  defeated  in 
efifect  by  the  interpretation  placed  upon  the  phrase 
"or  its  equivalent" — the  equivalent  accepted  being  in 
most  instances  a  farce.  Some  of  the  curriculum 
requirements  of  the  institutions  are  likewise  declared 
to  be  much  below  the  standard. 

The  Chicago  newspapers  were  full  of  the  affair 
for  two  or  three  weeks  last  month,  and  the  deans  and 
professors  of  the  exorcised  colleges  rushed  into  print 
with  defenses  which  were  always  vigorous  and 
sometimes  convincing.  We  are  moved  to  speak  of 
the  situation  because  the  Carnegie  Foundation  is 
about  to  begin  a  similar  investigation  of  the  phar- 
macy schools  of  the  country.  At  any  rate,  a  resolu- 
tion calling  upon  the  Foundation  to  render  this  ser- 
vice was  passed  at  the  Richmond  meeting  of  the 
Conference  of  Faculties  a  month  or  two  ago. 

Will  the  Chicago  sensation  be  repeated  elsewhere 
when  the  Carnegie  Foundation  gets  busy  among  the 
pharmacy  schools?  We  shall  know  what  we  shall 
know  later  on. 

THE  ^"^  ^^  ^^^  ^^^^^  ^"*^  interesting 

PREREouisiTE      topics  discusscd  last  month  at  the 

EEOuiREMENT.      ^^^-^^^^  meeting  in  this  city  of  the 

Michigan  Pharmaceutical  Association  was  that  of 

prerequisite  legislation.     President  E.  J.  Rodgers  of 


Port  Huron  recommended  in  his  annual  address  that 
effort  be  made  to  enact  a  law  making  graduation 
from  recognized  colleges  and  schools  of  pharmacy 
incumbent  upon  those  v/ho  desired  to  become  drug- 
store proprietors  in  the  future.  A.  L.  Walker, 
chairman  of  the  Legislative  Committee,  took  the 
same  stand  in  his  report.  In  the  third  place,  a 
vigorous  plea  was  made  in  a  strong  paper  read  by 
Dr.  J.  O.  Schlotterbeck,  Dean  of  the  School  of 
Pharmacy  of  the  University  of  Michigan — and  Dr. 
Schlotterbeck's  paper  we  are  printing  elsewhere  in 
this  issue  of  the  Bulletin. 

The  question  was  discussed  pretty  thoroughly,  and 
as  usual  those  for  and  those  against  the  proposition 
were  about  equally  divided.  It  was  finally  voted  to 
have  the  secretary  of  the  State  Board  of  Pharmacy, 
when  he  mails  his  customary  bills  for  reregistration, 
enclose  also  a  copy  of  Dr.  Schlotterbeck's  paper  and 
call  for  a  sort  of  vote  from  the  druggists  of  the 
State.  If  the  majority  prove  to  be  in  favor  of 
prerequisite  legislation,  the  Michigan  Association 
will  then  feel  justified  in  going  ahead  and  having 
such  a  measure  introduced  and  vigorously  supported 
in  the  legislature, 

A  prerequisite  bill  was  introduced  in  the  last  legis- 
lature, but  failed  from  lack  of  parentage  and  backing. 
As  Dr.  Schlotterbeck  humorously  remarked,  a  legis- 
lature is  no  place  for  orphans. 

*         *         * 


FOUR  OR  SIX 

OUNCES    FOR 

25  CENTS? 


Incidentally  one  of  the  interesting 
features  of  the  Michigan  meeting 
was  a  discussion  on  the  size  of 
cough-syrup  packages.  M.  H.  Goodale,  of  Battle 
Creek,  the  secretary-elect  of  the  association,  read  an 
excellent  paper  entitled  "Pushing  One's  Own 
Remedies."  He  mentioned  several  specialties  on 
which  he  had  developed  a  considerable  sale,  and 
among  them  was  a  six-ounce  cough  syrup  which  he 
sold  for  25  cents. 

As  soon  as  Mr.  Goodale  took  his  seat  several 
members  arose  to  protest  against  giving  the  dear 
public  so  much  for  their  money.  Nearly  everybody 
seemed  to  think  that  four  ounces  was  all  that  any 
suffering  patient  ought  to  expect,  and  several  mem- 
bers seemed  to  think  that  two  or  three  ounces  was 
enough.  A.  L.  Walker  was  about  the  only  man 
who  agreed  with  the  author  of  the  paper,  and  his 
argument  was  that  if  you  would  beat  the  patent 
medicine  man  at  his  own  game  you  must  give  more 
for  the  money  than  he  does. 


BULLETIN  OF  PHARMACY 


26'; 


Mr.  Goodale  was  not  particularly  inclined  to 
defend  his  action  very  energetically.  He  explained 
that  at  the  outset  the  six-ounce  package  was  decided 
upon  as  a  novelty  more  than  anything  else,  and 
having  once  established  it  he  couldn't  back  down  on 
the  proposition.  He  was  inclined  to  think,  however, 
that  after  all  people  use  more  of  a  substance  which 
they  buy  cheap,  and  that  a  cough  syrup  or  any  other 
remedy  is  no  exception  to  this  rule. 


PROPOSED 
CODE  OF  ETHICS 


In  printing  an  editorial  review  in 
the  Bulletin  last  month  of  the 
Pharmacopoeial  Convention  in 
Washington,  we  neglected  to  mention  the  proposi- 
tion to  adopt  a  code  of  ethics  governing  the  practice 
of  both  pharmacy  and  medicine.  The  code  is  quite 
long.  So  far  as  the  duty  of  the  physician  is  con- 
cerned, it  declares  that  he  ought  not  to  accept  com- 
missions on  his  prescriptions;  that  he  should  not 
deposit  secret  formulas  with  pharmacists;  that  he 
should  not  discriminate  between  pharmacists  except 
on  the  ground  of  competency;  and  that  he  should 
avail  himself  in  every  practicable  manner  of  the 
services  of  the  pharmacist. 

Regarding  the  duty  of  the  pharmacist  himself,  it 
was  declared  that  he  must  not  diagnose  or  prescribe ; 
that  he  must  not  advertise  medicinal  mixtures  to  the 
public;  and  that  in  advertising  to  the  medical  pro- 
fession he  must  avoid  mention  of  therapeutic  indica- 
tions. The  duties  both  of  the  pharmacist  and  the 
physician  to  the  public  were  also  outlined  in  this 
code  of  ethics.  It  was  declared  that  the  two  pro- 
fessions should  protect  the  public  from  the  nostrum 
vender  and  the  illegitimate  manufacturer;  that  the 
preparation  of  proprietary  remedies  should  be  limited 
so  far  as  possible ;  and  that  the  use  of  all  drugs  which 
lead  to  harmful  habits  should  be  discouraged. 

This  code  of  ethics  was  referred  to  the  Board  of 
Trustees,  and  at  the  last  session  the  Board  recom- 
mended that  the  convention  indorse  the  general 
declaration  of  principles  and  refer  it  to  the  Revision 
Committee  and  the  Board  of  Trustees  jointly,  with 
power  to  print  the  code  or  some  modification  of  it  in 
the  preface  to  the  next  revision  of  the  U.  S.  P. 


It  is  cause  for  general  gratification 
"*  %EC*LRED^"^    ^^^^  ^^^  Pharmacopoeial  Conven- 
tion in  Washington  voted  in  favor 
of  a  certain  measure  of  publicity  in  the  work  of  the 
new  Revision  Committee.      The  proposition  really 


went  through  without  any  hesitation  at  all.  Chair- 
man Remington  asserted  that  everybody  was  agreed 
that  publicity  was  a  desirable  and  a  necessary  thing, 
and  that  the  only  difference  of  opinion  was  on  the 
question  of  how  much  publicity  there  should  be. 

The  "general  principle"  which  was  proposed,  and 
which  received  unanimous  approval,  simply  read  that 
an  abstract  be  printed  by  the  committee  on  new 
descriptions  and  standards,  and  the  descriptions  and 
standards  also  of  new  drugs,  before  final  action  was 
taken  on  them.  This  is  all,  but  it  is  enough.  The 
drug  trade  simply  desires  to  be  informed  of  the  more 
important  proposals  of  the  committee  in  order  that  it 
may  have  a  chance  to  be  heard  if  it  desires  to  be 
heard,  and  in  order  that  it  may  give  any  assistance 
if  such  should  be  necessary. 

Furthermore,  if  the  committee  will  take  the  coun- 
try into  its  confidence  it  will  find  that  such  a  policy 
will  prove  to  be  good  advertising  and  that  the 
general  interest  in  the  Pharmacopoeia  will  be  greatly 
enhanced.  *         *         * 

This  reminds  us  that  it  is  to  the 
'"Sl^xiU? .!"-  »*"    interest     of    the     Pharmacopoeia 

Or  THE   U.  9.  r. 

publishers  to  have  the  next  re- 
vision as  popular  as  possible.  All  efforts  failed  at 
the  Washington  convention  to  defray  in  part  the 
expenses  of  revision  by  taxing  the  constituent  bodies, 
and  the  trustees,  as  in  the  past,  will  find  it  necessary 
to  pay  all  expenses  and  honorariums  out  of  the  sale 
of  the  book  itself.  Realizing  this,  the  convention 
argued  for  quite  a  period  over  schemes  to  increase 
the  sale  of  the  Pharmacopoeia  and  to  force  a  wider 
use  of  it.  It  was  proposed  that  the  medical  colleges 
be  urged  to  use  it  as  a  text-book ;  that  the  pure  food 
and  drug  authorities  do  everything  possible  to  widen 
its  employment ;  that  the  boards  of  pharmacy  issue 
rulings  insisting  that  every  druggist  shall  have  a 
copy;  and  even  that  State  laws  be  enacted  looking 
toward  this  end. 

Doubtless  something  along  this  line  can  be 
achieved,  but  it  seems  to  us  to  savor  of  Russian 
autocracy  to  compel  the  use  of  the  Pharmacopoeia  by 
statute.  Of  course  there  is  no  doubt  that  every 
pharmacist  ought  to  have  every  new  revision  of  the 
Pharmacopoeia — that  point  is  not  open  to  refutation. 
But  to  cram  it  down  his  throat  is  a  little  un- 
American.  Let  him  suffer  the  consequences  if  he 
doesn't  keep  up  to  date.  Teach  him  by  experience. 
Let  him  stand  a  few  prosecutions  for  handling  in- 
ferior, adulterated,  or  deteriorated  substances. 


268 


BULLETIN  OF  PHARMACY 


After  all,  the  trustees  have  it  in  their  own  power 
to  charge  as  much  for  the  book  as  they  desire.  They 
can  ask  five  or  six  or  even  seven  dollars  for  it  if  they 
ifind  this  amount  necessary  to  defray  the  expenses  of 
revision  and  to  pay  a  sufficient  remuneration  to  the 
members  of  the  Committee  of  Revision.  In  the 
meantime,  of  course,  it  will  be  necessary  for  them  to 
borrow  money  on  the  prospects,  and  since  these 
"prospects"  are  absolutely  certain  no  practical  diffi- 
culty ought  to  be  experienced. 
*         *         * 

In  the  Bulletin  last  month  we 
To  "smoking!*      commented  editorially  on  the  good 

work  of  the  Kentucky  Board  of 
Pharmacy  in  prosecuting  violators  of  the  anti-nar- 
cotic and  pharmacy  laws.  Since  that  time  the  Board 
has  won  a  unique  victory.  Suit  was  brought  against 
thirty-five  druggists  for  the  sale  of  opium  used  in 
smoking.  The  law  asserts  that  the  druggist  shall, 
before  delivering  the  drug  to  the  customer,  satisfy 
himself  that  it  is  to  be  used  "legitimately."  Now  it 
happens  that  the  courts  have  never  construed  the 
extent  to  which  the  word  "legitimately"  may  be 
applied,  and  the  Board  brought  these  cases  largely 
to  have  the  term  legally  defined. 

The  judge  upheld  the  contention  of  the  Board  in 
•every  particular,  namely,  that  to  smoke  opium  was 
to  use  it  illegitimately,  and  that  to  sell  it  for  this 
purpose  was  therefore  to  violate  the  law.  The 
judge  declared  that  "certainly  there  could  not  come 
within  the  police  powers  of  the  State  any  traffic 
•calling  more  imperatively  for  regulation  by  the  law- 
making power  than  the  traffic  in  narcotics."  On 
the  first  one  of  the  thirty-five  cases,  where  decision 
was  rendered,  a  fine  of  $100  was  imposed.  The 
case,  however,  was  promptly  carried  to  the  Court  of 
Appeals,  but  the  Board  of  Pharmacy  is  confident  of 
having  the  judgment  of  the  circuit  court  confirmed. 


RIKER  VS. 
LIGGETT. 


The  family  quarrel  between  the 
Riker  and  Liggett  interests  is  still 
in  the  courts.  It  will  be  remem- 
bered that  the  Riker  Co.  obtained  a  temporary  in- 
junction preventing  the  United  Drug  Co.  from 
taking  away  the  former's  agency  for  the  Rexall 
goods  in  New  York,  Brooklyn,  and  Boston.  Then 
the  United  Drug  Co.  sought  to  have  this  temporary 
injunction  removed,  but  the  judge  refused  to  do  so 
on  the  ground  that  the  United  Drug  Co.  was  not 
being  injured  in  the  least  by  the  injunction  since  it 


was  free  to  sell  any  one  else  in  these  three  cities  so 
long  as  it  furnished  supplies  also  to  the  Riker  people, 
and  on  the  further  ground  that  it  would  be  unfair  to 
interrupt  the  status  quo  until  the  case  had  been  given 
a  full  trial  at  a  time  several  months  hence  when  the 
plea  for  a  permanent  injunction  will  be  heard. 

Mr.  Liggett,  president  of  the  United  Drug  Co.,  is 
out  with  a  signed  statement  explaining  the  decision 
of  the  court  and  dwelling  at  some  length  upon  the 
history  of  the  controversy.  Mr.  Liggett's  main  point 
is  that  the  Riker  people  were  pushing  their  own 
goods  at  the  expense  of  the  Rexall  line,  that  he  did 
not  think  this  to  be  fair  to  the  Rexall  stockholders 
throughout  the  country,  and  that  he  therefore  felt 
himself  entirely  justified  in  insisting  that  the  Riker 
purchases  this  year  amount  to  $225,000  in  the  thirty 
or  more  stores  conducted  by  the  company  in  New 
York,  Brooklyn,  and  Boston. 


MICHAEL 
CARTEIGHE. 


A  distinguished  pharmacist  of 
world-wide  fame  passed  away 
some  weeks  ago  in  the  death  of 
Michael  Carteighe,  of  London,  England.  The 
notices  of  our  British  contemporaries  support  our 
conviction  that  Mr.  Carteighe  was  one  of  the  greatest 
personalities  which  British  pharmacy  has  known  for 
some  time.  He  was  president  of  the  British  Phar- 
maceutical Society  (a  quasi-state  body,  unlike  our 
associations  in  America)  from  1882  to  1896.  Pre- 
vious to  that  time  he  had  been  a  member  of  the 
Council  of  the  Society,  and  much  of  the  educational 
and  legislative  improvement  registered  in  the  calling 
may  be  attributed  to  his  able  advocacy.  In  addition 
to  his  pharmaceutical  affiliations  Mr.  Carteighe  was 
one  of  the  founders  of  the  Institute  of  Chemistry,  a 
fellow  of  the  Chemical  Society,  and  vice-president 
for  six  years  of  the  Society  of  Arts.  Mr.  Carteighe 
became  known  personally  to  American  pharmacists 
when  he  visited  Chicago  in  1893  to  attend  the  Inter- 
national Pharmaceutical  Congress  with  the  object  of 
presenting  the  Hanbury  gold  medal  to  Professor 
Maisch.  *         *         * 


PENSIONING 
EMPLOYEES. 


"Am  I  my  brother's  keeper  ?"  is  a 
question  which  is  being  answered 
decidedly  in  the  affirmative  by  the 
more  progressive  of  the  large  modern  corporations. 
Pension  funds,  for  instance,  have  voluntarily  been 
established  during  the  last  few  years  by  several  of 
the  great  railroads  of  the  country.  We  now  find 
that  this  step  has  been  taken  by  Parke,  Davis  &  Co. 
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The  employees'  pension  plan  recently  adopted  by 
the  Board  of  Directors  of  this  house  provides  that 
men  may  be  pensioned  at  the  age  of  65  and  women 
at  55  providing  they  have  been  continuously  in  the 
employ  of  the  company  for  twenty  or  more  years. 
In  exceptional  cases  men  may  be  i>ensioned  at  the 
age  of  60  and  women  at  the  age  of  50  if  the  period 
of  service  has  amounted  to  20  years,  or  they  may  be 
retired  on  the  score  of  disability  alone  if  in  the 
judgment  of  the  Pension  Board  they  deserve  it. 
The  amount  of  the  pension  is  to  be  determined  by 
giving,  for  each  year  of  active  service,  an  allowance 
of  1  per  cent  of  the  average  annual  pay  during  the 
last  ten  years.  No  pension,  however,  shall  be  less 
than  $18.00  a  month. 

This  really  is  not  a  new  plan  with  Parke,  Davis  & 
Co.  The  firm  began  pensioning  employees  several 
years  ago,  and  the  present  step  is  taken  merely  for 
the  purpose  of  more  definitely  organizing  the  system 
and  rendering  it  permanent. 


New  York  State,  in  addition  to 
A  NOVEL  LAW.      having  a  new  pharmacy  act,  also 

has  a  new  anti-cocaine  law  which 
went  into  eflfect  June  1.  The  unique  feature  of  it  is 
a  provision  requiring  retail  druggists  to  issue  to 
purchasers  of  cocaine,  eucaine,  and  their  salts  certi- 
ficates authorizing  them  to  have  such  narcotics  in 
their  possession  and  making  the  lack  of  such  cer- 
tificates presumptive  evidence  of  violation  of  the  law. 
Sales  are  practically  restricted  to  prescriptions,  so 
that  these  certificates  must  be  issued  to  a  patient  even 
when  a  physician  has  ordered  the  drug  for  him. 
Just  how  this  will  work  out  when  the  physician 
desires  the  patient  not  to  know  that  he  is  taking  a 
narcotic  we  haven't  been  able  to  decide  with  our 
limited  knowledge  of  the  purpose  of  the  law. 


A  year  or  two  ago  a  couple  of  men 
$2s.ooo  DAMAGES,  in  Vintou,  Iowa,  became  addicted 

to  the  drinking  of  wood  alcohol. 
One  of  them  finally  died  in  agony  and  the  other 
became  blind.  The  blind  man,  Mr.  Toombs  (we 
resist  the  temptation  to  make  a  pun  on  this  name), 
now  brings  suit  for  $25,000  damages  against  a  firm 
of  druggists,  Palmer  &  Clark,  charging  that  they 
sold  him  wood  alcohol  when  he  called  for  grain 
alcohol.  The  druggists  absolutely  and  flatly  deny 
that  they  ever  sold  Toombs  alcohol  in  any  form  for 
beverage   purposes,   or   that   they   sold   him   wood 


alcohol  to  take  the  place  of  grain  alcohol.  The  high 
standing  enjoyed  by  Parker  &  Clark  in  Vinton 
indicates  that  this  damage  suit  will  come  to  naught. 


Two  or  three  years  ago  action  was 
*^''°iY°HA?L^''"'''  taken  by  Congress  which  practi- 
cally forbade  the  transportation  of 
cocaine  through  the  mails.  This  has  been  found  to 
be  a  serious  restriction  upon  legitimate  traffic  in  the 
drug,  and  Congress  has  recently  passed  a  bill  which 
permits  the  mailing  of  cocaine  to  druggists, 
physicians,  veterinarians  and  dentists,  providing  the 
dealer's  name  be  placed  upon  the  package  and  pro- 
viding also  that  certain  other  restrictions  be  ob- 
served. Other  measures  prohibiting  the  interstate 
mailing  or  shipping  of  cocaine  to  consumers  are  still 
pending  in  Congress. 


The  United  States  Circuit  Court  of  Appeals  has 
upheld  the  decision  of  a  lower  court  declaring  the 
Aspirin  patent  to  be  valid.  This  means  that  the 
substance,  whether  called  Aspirin,  Acetyl-Salicylic 
Acid,  or  anything  else,  may  not  be  sold  legally  in 
this  country  unless  it  is  the  particular  product  ob- 
tained from  the  Farbenfabriken  of  Elberfeld  Co. 
Beware  of  the  drug  pedlers! 


A  druggist  in  Montreal  has  been  found  guilty  of 
substitution  for  selling  "Pasteur's  Solution  of  Iron 
and  Manganese"  when  "Gude's  Pepto-Mangan"  or 
"Pepto-Mangan"  was  called  for  or  prescribed.  The 
court  held  that  "Pepto-Mangan"  meant  the  Gude 
product,  and  that  the  druggist  had  no  right  to  dis- 
pense any  other  substance  when  this  title  was  used. 


The  principle  of  reregistration  in  pharmaceutical 

legislation  has  again  been  upheld,  this  time  in  a  New 

York  court.      Thomas  Lamb,  a  Brooklyn  druggist, 

was  ordered  to  pay  his  $2  registration  fee,  and  was 

fined  $25  for  his  negligence  in  not  doing  so  at  the 

proper  time. 

*         *         * 

It  is  cause  for  gratification  that  Prof.  Charles 
Caspari,  the  well-known  secretary  of  the  A.  Ph.  A., 
and  dean  of  the  School  of  Pharmacy  of  the  Uni- 
versity of  Maryland,  has  been  appointed  Food  and 
Drug  Commissioner  of  Maryland  under  the  new 
State  act. 
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WHAT  SHALL  BE  THE  "SCOPE"  OF  THE  U.  S.  P. 
AND  THE  N.  F.? 

With  the  revision  of  the  National  Formulary 
pretty  well  along,  and  that  of  the  Pharmacopoeia 
about  to  begin,  the  most  important  problem  affecting 
both  books  is  that  of  scope.  In  the  main,  there  are 
two  sets  of  opinions  held  on  this  subject.  There  is 
one  class  of  men  who  argue  that  in  neither  book 
should  any  drug  or  preparation  be  included  which 
cannot  be  proved  in  the  laboratory  or  by  the  bedside 
to  be- of  positive  pharmacologic  or  therapeutic  virtue. 
There  is  another  class  of  men  who  argue  that  both 
books  should  include  practically  everything  for 
which  there  is  a  demand  among  physicians  or  the 
public,  in  order  that  the  works  may  be  sufficiently 
comprehensive,  and  in  order,  too,  that  standards  for 
as  many  things  as  possible  may  be  definitely  provided 
in  the  interests  of  the  public  health. 

This  is  the  plain  issue.  As  with  all  questions, 
there  are  a  few  sane  people  who  find  the  truth  some- 
where between  the  extremes,  but  almost  all  of  the 
pharmacists  and  physicians  who  have  expressed 
themselves  on  the  topic  have  joined  one  or  the  other 
camp  of  believers. 

The  problem  was  discussed  with  a  great  deal  of 
heat  at  both  the  Richmond  meeting  of  the  A.  Ph.  A. 
and  the  Washington  Convention  of  the  U.  S.  P. 
In  Richmond  the  sentiment  was  overwhelmingly  in 
favor  of  inclusion  and  not  exclusion.  The  question 
bobbed  up  at  one  time  and  another  almost  every  day 
throughout  the  entire  week,  and  always  the  decision 
was  the  same.  President  Rusby  in  his  address  made 
an  eloquent  plea  in  behalf  of  a  broad  Pharmacopoeia 
on  the  ground  that  the  interests  of  the  public  health 
demanded  the  establishment  of  standards  for  drugs 
in  common  use.  The  committee  which  reported 
upon  the  address  heartily  agreed  with  the  President, 
and  its  recommendation  was  unanimously  approved 
by  the  convention.  The  report  of  the  A.  Ph.  A. 
Committee  on  the  Pharmacopoeia  also  contained  a 
paragraph  favoring  the  policy  of  inclusion.  This 
was  opposed  by  the  delegates  from  the  American 
Medical  Association,  but  it  was  finally  adopted  by  a 
vote  which  was  practically  unanimous. 

In  Washington,  where  the  medical  representation 
was  larger,  the  advocates  of  exclusion  were  more 
numerous.  There  the  question  was  fought  out  at 
length,  and  all  of  the  arguments  pro  and  con  were 


advanced  with  much  brilliancy  and  conviction.  The 
majority,  however,  even  among  the  physicians  them- 
selves, were  in  favor  of  liberality  and  were  plainly 
against  the  policy  of  narrowness.  Dr.  Solomon 
Solis-Cohen,  that  gifted  practitioner  and  orator  from 
Philadelphia,  hit  the  nail  squarely  on  the  head  when 
he  declared  that  the  Pharmacopoeia  was  not  a  book 
on  therapeutics ;  that  it  was  a  book  of  legal  standards ; 
that  it  should  include  as  many  preparations  within 
reason  as  physicians  actually  used  in  practice;  and 
that  he  resented  the  act  of  any  group  of  physicians 
or  pharmacists  in  inferentially  declaring  what  he 
should  or  what  he  should  not  prescribe. 

The  advocates  of  a  narrow  Pharmacopoeia  were 
chiefly  teachers  of  pharmacology — men  like  Dr. 
Hatcher,  Dr.  Sollmann,  and  Dr.  Osborne.  They 
argued  that  only  relatively  few  drugs  had  proved 
themselves  on  investigation  to  be  worthy  of  the 
physician's  use;  that  the  Pharmacopoeia  should  not 
give  its  stamp  of  approval  to  unworthy  substances; 
and  that  such  a  book  should  be  published  as  would 
square  with  the  latest  knowledge  of  pharmacology 
and  therapeutics.  This  view  had,  however,  few 
advocates  in  the  convention.  It  was  declared  right 
and  left  that  the  science  of  therapeutics  was  not  yet 
sufficiently  definite  to  justify  any  such  autocratic 
action;  that  what  one  group  of  physicians  declared 
worthless  another  group  of  physicians  found  valu- 
able ;  that  the  voice  of  the  entire  profession  and  not 
that  of  a  class  should  be  heard;  and  that  in  any 
event,  as  Dr.  Solis-Cohen  had  pointed  -out,  the  U.  S. 
P.  was  not  a  book  on  therapeutics  anyway. 

Dr.  Rusby  clinched  this  line  of  argument  when  he 
asserted  that  the  patients  of  every  type  of  physician, 
scientific  or  unscientific,  pharmacologist  or  not, 
should  be  protected  from  impure  and  uncertain  medi- 
caments, and  that  in  doing  this  the  Pharmacopoeia 
was  exercising  its  highest  function. 

The  result  of  the  whole  debate  was  that  the  con- 
vention voted  to  leave  the  matter  entirely  in  the 
hands  of  the  incoming  Committee  of  Revision,  and 
instructed  the  committee  to  use  its  best  judgment. 
The  convention  absolutely  refused  to  tie  the  hands  of 
the  revisers  in  any  way  whatsoever. 

It  cannot  be  doubted  that  under  the  circumstances 
the  convention  acted  with  wisdom.  The  Pharma- 
copoeia is  not  a  guide  in  pharmacology  or  thera- 
peutics. It  does  not  attempt  to  tell  the  physician 
what  he  shall  or  shall  not  prescribe  in  his  practice. 
It  deals  with  facts,  not  theories.  Knowing  that 
physicians  employ  such  and  such  substances,  and  will 
in  any  event  insist  on  having  them,  the  Pharma- 
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copoeia  in  the  first  place  tells  the  pharmacists  how  to 
prepare,  preserve,  and  test  such  things,  and  in  the 
second  place  it  provides  standards  for  them  which 
have  become  the  standards  of  the  National  and  the 
State  governments.  This  is  the  whole  thing  in  a 
nutshell. 

The  only  difficult  question  to  answer  is:  What 
drugs  are  actually  employed  by  physicians  ?  A  very 
successful  effort  to  answer  this  question  has  been 
made  by  Professor  Hallberg  in  collecting  statistics 
based  upon  117,000  prescriptions  collected  through- 
out the  country.  The  data  secured  in  this  way 
ought  to  prove  of  great  practical  help  in  deciding 
what  physicians  prescribe  and  what  ought  conse- 
quently to  be  included  in  the  United  States 
Pharmacopoeia. 

The  same  question  of  inclusion  versus  exclusion 
came  up  at  the  Richmond  Convention  of  the  A.  Ph. 
A.  with  reference  to  the  National  Formulary.  The 
gentlemen  who  had  been  appointed  by  the  American 
Medical  Association  as  a  committee  to  cooperate 
with  the  regular  Revision  Committee  of  the  N.  F. 
were  present  at  the  Richmond  Convention,  and  they 
were  inclined  to  insist  pretty  rigidly  upon  the  policy 
of  exclusion.  They  thought  the  N.  F.  ought  to  be 
purged  of  every  drug  and  every  mixture  which  did 
not  possess  a  clear  title  to  therapeutic  virtue.  Most 
of  the  discussion  lodged  around  the  compound 
digestive  elixir.  Messrs,  Hatcher  and  Sollmann 
wanted  this  thrown  out.  With  one  exception,  how- 
ever, the  N.  F.  Committee  was  unanimous  in  its 
belief  that  since  this  product  was  widely  used  by 
physicians  it  would  be  little  short  of  folly  to  dis- 
card it. 

The  committee  argued  that  it  had  no  right  to  tell 
physicians  what  they  should  or  should  not  employ; 
that  merely  to  include  a  given  preparation  in  the 
N.  F.  would  not  in  any  sense  widen  its  use ;  but  that, 
on  the  other  hand,  it  was  the  duty  of  the  committee 
to  include  substances  for  which  there  was  a  clear 
and  wide-spread  demand  on  the  part  of  the  medical 
profession.  A  good  deal  of  heat  was  generated  in 
the  argument,  but  the  N.  F.  Committee  stood  firmly 
by  its  guns. 

COLOR  Standards  for  n.  f.  products. 

At  a  recent  meeting  of  the  Northern  Ohio  branch 
of  the  A.  Ph.  A.,  held  in  Cleveland,  Professor  Feil 
took  up  the  very  important  question  of  color 
standards  for  N.  F.  preparations.     After  mentioning 


several  models  of  comparison  which  had  proved 
unsatisfactory.  Professor  Feil  said  that  an  acid  solu- 
tion of  tincture  of  cudbear  was  very  much  like  the 
tint  of  a  volumetric  solution  of  iodine  when  the  two 
liquids  were  compared  in  test  tubes  of  the  same  size. 
He  asserted  further  that  an  ideal  match  was  ob- 
tained by  comparing  the  acid  solution  of  cudbear 
with  that  variety  of  stained  glass  called  "ruby 
flash,"  which  he  strongly  recommended  as  a 
standard  of  comparison.  The  glass  is  cheap,  cost- 
ing only  40  cents  a  square  foot  retail,  is  absolutely 
stable  in  color,  practically  indestructible,  of  uniform 
tint,  and  since  it  is  largely  used  in  railroad  sig- 
nalling, may  be  bought  almost  anywhere. 

While  Professor  Feil  had  not  tried  matching  cara- 
mel solutions  against  brown  flash  glass,  since  he  had 
been  unable  to  secure  a  sample,  the  glass  dealer  had 
told  him  that  this  tint,  although  not  in  general 
demand,  could  be  had.  Professor  Feil  concluded  his 
talk  by  a  demonstration  which  showed  that  the  ruby 
flash  glass  matched  an  acidulated  solution  consisting 
of  stock  tincture  of  cudbear,  N.  F.,  1  part,  and  water 
5  parts,  the  acid  used  being  citric.  He  also  showed 
that  this  cudbear  solution,  1  to  6,  matched  20th 
normal  iodine  volumetric  solution. 

Professor  Arny  expressed  gratification  at  this 
valuable  contribution  to  the  problem  of  color 
standards  in  which  he  was  interested  as  a  member 
of  the  Sub-Committee  of  the  National  Formulary 
Committee.  He  considered  it  very  fitting  that 
Professor  Feil,  who  had  been  the  first  to  suggest 
standards  for  pharmaceutical  coloring  reagents, 
should  have  hit  upon  such  a  promising  scheme. 

The  N.  F.  sub-committee  on  color  standards  has 
run  practically  the  entire  gamut  of  color  comparisons 
such  as  cudbear  and  caramel  dilutions,  both  solid  and 
liquid,  against  color  charts,  colored  papers,  yarns, 
silks,  painted  surfaces,  water  colors,  solutions  of  dye 
stuffs,  and  even  gelatin  sheets,  but  none  of  these  has 
proved  practicable.  It  has  also  investigated  a 
promising  suggestion  made  by  Mr.  Raubenheimer  of 
bleaching  caramel  and  cudbear  solutions  with  solu- 
tions of  bleaching  agents,  as,  for  example,  chlorin- 
ated lime  of  definite  strength.  This  plan  is  feasible 
and  may  eventually  prove  the  best  method  so  far  as 
scientific  exactitude  is  concerned,  but  the  work  has 
not  progressed  sufficiently  far  to  justify  an  absolutely 
favorable  verdict. 

The  most  likely  results  have  been  obtained  from 
work   on  a   suggestion  made  by   Professor  Diehl, 
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namely,  that  of  comparing  a  solution  of  each  color 
with  the  purest  obtainable  form  of  the  real  active 
coloring-  principle  of  each.  To  explain,  orcein  of 
the  market  is  the  active  principle  of  cudbear  and  has 
been  found  to  be  of  uniform  tinctural  power,  and  a 
solution  of  orcein,  1  to  40,000,  has  been  found  to 
match  a  dilution,  1  to  100,  of  the  standard  sample 
of  tincture  of  cudbear  used  by  Professor  Feil.  As 
to  caramel,  during  the  past  year,  the  isolation  of  its 
coloring  principle  as  a  definite  chemical  has  been 
announced  by  Dr.  Ehrlich,  who  is  formulating  a 
plan  for  the  use  of  a  dilution  of  it  as  a  standard  for 
comparison  with  commercial  caramel.  The  N.  F. 
sub-committee  is  now  in  correspondence  with  Dr. 
Ehrlich  with  a  view  to  recommending  his  standard 
if  full  experimentation  proves  its  feasibility.  Be- 
tween the  Ehrlich  method  and  the  two  standard 
colors  of  Professor  Feil,  the  problem  seems  almost 
solved ;  and  of  all  three  the  colored  glass  standard  is 
perhaps  the  more  attractive  because, of  its  simplicity. 


DOSES  IN  THE  U.  S.  P. 

The  Bulletin  of  Pharmacy  is  frankly  disap- 
pointed at  the  decision  of  the  Pharmacopoeial  Con- 
vention in  refusing  the  publication  of  maximum 
doses  for  potent  drugs  in  the  next  revision.  This 
question  was  argued  pretty  warmly  for  over  an  hour, 
but  the  physicians  finally  won  the  day.  They 
brought  enough  pharmacists  to  their  way  of  thinking 
to  defeat  the  proposition. 

The  advocates  of  single  and  daily  maximum  doses 
for  potent  drugs  argued  that  such  doses  would  in  no 
wise  be  binding  upon  the  physician  in  actual  practice, 
and  that  the  proposition  carried  with  it  a  plan  to 
print  a  notice  to  this  effect  in  the  preface  of  the  book. 
On  the  other  hand,  the  publication  of  such  doses 
would  serve  as  a  great  protection  to  the  pharmacist. 
It  would  become  a  sort  of  dividing  line  between 
safety  and  doubt.  If  the  pharmacist  had  before  him 
a  prescription  calling  for  a  dose  of  some  substance 
larger  than  the  maximum  printed  in  the  Pharma- 
copoeia, he  would  simply  find  it  necessary  to  call  up 
the  physician,  discover  whether  the  dose  was  inten- 
tional or  accidental,  and  then  go  ahead  with  the 
dispensing  of  the  prescription  if  the  doctor  directed 
him  so  to  do.  This  would  relieve  him  of  all  legal 
responsibility  and  would  be  really  a  matter  of  strict 
justice  to  him. 

The  physicians  argued,  however,  that  posology 


was  very  indefinite;  that  it  would  be  practically 
impossible  to  establish  a  list  of  maximum  doses ;  that 
the  authorities  differed  greatly  from  one  another; 
that  personal  idiosyncrasy  would  upset  the  whole 
scheme,  and  that  the  proposition  was  impracticable 
from  every  point  of  view. 

This  line  of  talk  seemed  to  carry  a  good  deal  of 
conviction,  particularly  since  it  was  uttered  with 
such  vehemence.  We  are  not  expert  pharma- 
cologists, and  possibly  we  may  be  wrong  in  our 
convictions.  The  fact  remains,  however,  that 
nearly  all  of  the  pharmacopoeias  of  Europe  print 
maximum  doses.  Is  Europe  behind  America  in 
pharmacological  science  ? 

In  the  older  countries  it  has  been  found  that  the 
plan  is  workable  and  that  it  is  demanded  in  the  in- 
terests of  the  pharmacist.  How  are  maximum 
doses  established?  Why,  as  Mr.  Raubenheimer 
pointed  out  in  Washington,  the  pharmacologists 
conduct  careful  experiments  and  get  at  the  facts 
with  reasonable  accuracy.  The  plan  has  been  tried 
over  there  and  it  works.  Why  wouldn't  it  work 
in  America? 

But  all  these  changes  come  slowly.  Average 
doses  were  included  for  the  first  time  in  the  eighth 
revision,  and  we  believe  that  the  demand  for  maxi- 
mum doses  will  so  swell  in  volume  that  it  will  have 
to  be  granted  at  the  next  decennial  convention. 


BURNING  ONE'S  FINGERS. 

One  of  the  important  resolutions  adopted  at  the 
last  annual  meeting  of  the  Chicago  Association  was 
the  following,  having  to  do  with  the  peddling  of 
contraband  synthetics: 

Whereas,  clandestine  dealers  (such  as  peddlers  and  mail- 
order houses,  usually  under  some  name  which  indicates  that 
they  are  manufacturers  of  chemicals  or  drugs)  are  carrying 
on  a  trade  in  synthetic  products  with  pharmacists  and  drug- 
gists; and, 

Whereas,  such  trade  amounts  to  unfair  competition;  and» 

Whereas,  many  of  the  products  sold  by  the  peddlers  and 
mail-order  houses  above  referred  to,  besides  being  an  in- 
fringement of  existing  patents  and  trade-marks,  have  been 
found  to  be  adulterated  and  sophisticated;  and, 

Whereas,  acetyl  salicylic  acid  under  its  chemical  name  and 
under  its  trade-mark  name  of  Aspirin,  is  one  of  the  products 
sold  by  the  peddlers  and  mail-order  houses  above  referred 
to  in  infringement  of  the  patent  for  that  product;  and. 

Whereas,  the  Aspirin  patent  has  been  declared  valid  by  the 
United  States  Circuit  Court;  and, 

Whereas,  the  peddlers  and  mail-order  houses  above  re- 
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ferred  to  have  not,  will  not,  and  do  not  protect  the  pharmacist 
by  assuming  the  responsibility  for,  and  the  defence  of,  any 
suit  which  may  arise  by  reason  of  the  sale  of  the  aforesaid 
peddled  products ;  Now,  therefore,  be  it 

Resolved,  That  the  Chicago  Retail  Druggists'  Association 
cautions  its  members  and  the  retail  pharmacists  in  general 
against  buying  any  supplies  from  peddlers  and  mail-order 
houses  above  referred  to;  and  be  it  further 

Resolved,  That  the  members  of  the  Chicago  Retail  Drug- 
gists' Association  acknowledge  the  patent  and  trade-mark 
rights  for  Aspirin  and  acetyl  salicylic  acid  until  such  rights 
have  been  declared  void  by  a  court  of  last  resort. 

These  resolutions  ought  to  prove  of  interest  to 
druggists  elsewhere  throughout  the  United  States, 
many  of  whom  have  burned  their  fingers  in  the 
past. 


A  man  of  considerable  experience  in  the  employ- 
ment and  management  of  clerks  was  freely  talking 
about  some  of  their  shortcomings.  The  Observer 
listened  with  considerable  interest,  here  and  there 
inserting  a  question  or  giving  expression  to  some  bit 
of  philosophic  wisdom. 

"The  average  clerk,"  said  the  Observer's  friend, 
"annoys  customers  with  too  much  attention.  If  you 
will  stop  a  minute  to  ask  yourself  what  particular 
kind  of  store  you  like  best  to  visit,  and  run  over  in 
your  mind  the  various  establishments  that  you  fre- 
quent, you  will  come  to  the  conclusion  that  you  are 
pleased  the  most  with  the  shops  where  you  can  go  in, 
look  around,  see  all  there  is  to  see,  and  not  be 
pestered  and  bothered  by  a  salesman  until  and 
unless  you  are  ready  to  buy  something  or  want  to 
ask  questions. 

"Some  stores  and  some  clerks  give  people  the 
uncomfortable  feeling  that  they  cannot  leave  without 
making  a  purchase.  Their  steps  are  hounded 
wherever  they  go  about  the  place,  and  they  have  no 
freedom  of  investigation.  They  don't  feel  like 
visiting  such  stores  very  frequently.  Of  course  the 
pendulum  may  swing  too  far  the  other  way,  and  it 
may  be  possible  to  give  customers  too  little  as  well 
as  too  much  attention.  There  is  a  happy  medium  be- 
tween overattention  and  indifference,  and  to  strike 
this  medium  is  more  or  less  of  an  art.  Every  clerk 
ought  to  study  this  art  as  carefully  as  the  painter 
studies  his  color  schemes. 

"Then   there   are   some   clerks,"   the   Observer's 


friend  continued,  "who  are  discourteous  to  people 
without  realizing  it.  There  is  absolutely  nothing 
more  vital  in  the  whole  relationship  between  store 
and  patron  than  this,  that  the  customer  shall  leave 
the  establishment  with  the  most  favorable  impres- 
sion. This  is  true  whether  purchases  are  made  or 
not,  and  clerks  should  retain  their  smile  and  their 
pleasant  demeanor  just  as  much  in  one  case  as  in  the 
other. 

"On  the  contrary,  many  clerks  exhibit  ill-concealed 
impatience  when  a  patron  looks  at  several  articles, 
and  ends  in  buying  none  of  them.  And  often  they 
will  remark  to  some  one  in  the  store,  after  the 
visitor  has  left:  *Oh  well,  I  didn't  think  she  was 
going  to  buy  anyway!'  Such  remarks  are  fre- 
quently overheard  by  the  customer  herself,  and  if 
this  isn't  the  case  they  make  a  most  unfavorable 
impression  upon  others,  who  assume  that  the  same 
things  would  be  said  of  them  if  the  opportunity 
offered. 

"Sometimes,  too,  when  a  woman  leaves  the  store 
without  making  a  purchase,  she  will  occasionally 
remark  that  she  will  be  back  again  for  the  article 
which  she  has  just  been  examining.  The  clerk  may 
perhaps  say,  in  an  effort  to  hold  her  to  the  promise  r 
'All  right,  I'll  put  it  down  on  the  slate.'  It  is  need- 
less to  say  that  such  a  remark  is  highly  insulting  and 
is  practically  tantamount  to  saying  that  the  customer 
is  lying  and  that  the  clerk  knows  it.  Better  a 
thousand  times  let  people  lie  and  let  them  deceive 
you  than  to  embarrass  or  humiliate  them  or  to  make 
them  angry ! 

"The  fact  of  it  is,"  concluded  the  narrator,  "every 
business  man  needs  customers.  They  are  his  most 
vital  necessity.  They  should  be  nursed  and  culti- 
vated in  every  possible  manner  and  not  the  slightest 
thing  should  ever  be  done  to  disaffect  them.  This  is 
so  manifestly  plain  that  it  seems  over  strange  that  so 
many  clerks  and  even  proprietors  apparently  ignore 
it." 


After  several  months  of  embarrassment  the  busi- 
ness of  J.  Jungmann,  Inc.,  representing  a  chain  of 
five  large  drug  stores  in  New  York  City,  has  now 
gone  into  receivership,  and  two  of  the  stores  have 
been  purchased  by  the  Hegeman  people — those  at 
1020  Third  Avenue  and  1  East  42d  Street.  The 
other  three  will  be  continued  by  the  receiver  tem- 
porarily until  Dr.  Jungmann  can  arrange  his  affairs, 
to  the  satisfaction  of  his  creditors. 
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THE  HALL  OF  FAME. 


THE    PRESIDING    OFFICER   AT    THE    WASHING- 
TON CONVENTION. 

The  recent  pharmacopceial  convention  in  Wash- 
ington was  certainly  a  brilliant  success — and  it  might 
easily  have  been  otherwise.  Delegates  were  there 
with  radical  views  to  advance.  There  were  poli- 
ticians who  wanted  their  own  way.  There  was 
much  difference  of  opinion  of  one  sort  or  another. 
But  despite  all  these  elements  of  friction,  the  business 
of  the  convention  went  along  smoothly  and  swiftly, 
and  not  a  little  of  the  credit  for  it  all  belongs  to  the 
man  who  presided  over  the  first  three  sessions — the 
sessions  which  contained  most  of  the  fireworks. 

We  refer  to  Dr.  Otto  A.  Wall  of  St.  Louis.  The 
president  of   the   convention  was  Dr.    Horatio   C. 


Dr.  Wall  in  his  library. 

Wood,  but  conditions  of  health  prevented  Dj-.  Wood 
from  being  present.  The  first  vice-president  was 
dead— the  late  Dr.  A.  B.  Prescott.  This  left  Dr. 
Wall,  the  second  vice-president,  as  the  presiding 
officer,  and  he  certainly  covered  himself  with  glory. 
He  was  firm.  He  was  impartial.  He  was  ready. 
A  master  of  parliamentary  procedure,  he  was  never 
confused  for  a  single  instant,  and  under  the  most 
exciting  and  embarrassing  conditions  he  rendered 
his  decisions  without  a  moment's  hesitancy  and  in  an 
authoritative  manner  which  carried  conviction.  Soon 
after  assuming  the  chair  he  had  the  convention  with 
him,  and  it  was  with  him  to  the  last.  Once  or  twice 
his  rulings  were  of  doubtful  accuracy,  but  it  was 
plain  to  be  seen  that  he  meant  to  be  absolutely  just 


and  that  he  wanted  the  business  to  be  pushed  along 
with  all  the  speed  consistent  with  the  best  results. 
The  consequence  was  that  he  had  the  entire  approval 
and  sympathy  of  the  audience.  On  two  occasions 
his  decisions  were  appealed  from,  but  the  appeals 
were  lost.     The  convention  stood  by  him. 

Under  the  circumstances  it  was  exceedingly  grati- 
fying that  a  hearty  and  enthusiastic  vote  of  thanks 
was  given  Dr.  Wall  at  the  close  of  the  meeting.  He 
deserved  the  tribute.  In  retiring  from  the  chair  he 
feelingly  declared  that  he  had  been  connected  with 
pharmacopceial  work  in  one  capacity  or  another  for 
thirty  years.  His  entrance  upon  it  had  also  been 
his  entrance  upon  the  stage  of  American  pharmacy. 
Now,  in  descending  from  the  platform,  he  was  retir- 
ing from  the  stage  of  action.  This  statement 
brought  out  a  sympathetic  burst  of  applause  from 
the  convention. 

Two  sessions  remained  of  the  convention  after  Dr. 
Wall  left  the  chair.  In  the  meantime  the  new  officers 
had  been  elected  and  installed  and  took  charge  of  the 
business.  Dr.  Wiley,  after  assuming  the  chair  for 
a  few  minutes,  left  the  entire  fourth  session  to  be 
conducted  by  Dr.  N.  S.  Davis,  of  Chicago,  the 
newly  elected  first  vice-president.  The  fifth  and  last 
session  found  the  third  vice-president  in  the  chair — 
Dr.  O.  T.  Osborne  of  Yale  University.  Dr.  Wiley 
again  assumed  the  chair  a  few  minutes  before  final 
adjournment  and  wound  up  the  proceedings  at  the 
finish.  

WHERE  LINCOLN   BOUGHT   DRUGS. 

Out  in  Danville,  Illinois,  there  is  a  drug  store 
which  has  just  celebrated  its  fiftieth  anniversary. 
It  is  the  store  of  the  Woodbury  Drug  Company. 
The  founder  of  the  establishment,  Dr.  W.  W.  R. 
Woodbury,  knew  Abraham  Lincoln  quite  well,  and 
the  great  emancipator  frequently  came  into  the  store 
in  the  old  days  of  "riding  the  circuit"  to  attend  court 
held  in  the  different  towns. 

The  Woodbury  people,  on  the  occasion  of  their 
recent  golden  jubilee,  published  a  most  interesting 
souvenir  booklet  entitled  "50  Years  in  One  Room." 
It  gave  the  history  of  the  store,  spoke  of  Lincoln's 
connection  with  it,  reproduced  a  Lincoln  autograph 
letter,  and  gave  some  interesting  pictures  of  the 
pharmacy  in  the  past  and  in  the  present.  Two  of 
the  cuts  we  are  reproducing  in  connection  with  this 
short  article.  The  first  cut  shows  "Lincoln  Hall," 
where  the  Woodbury  Pharmacy  was  originally 
established.  In  due  course  of  time  the  hall  itself 
was  torn  down  or  remodeled,  and  to-day  there  is  the 
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Plaza  Hotel  Building  shown  in  the  second  cut.  The 
side  walls  of  the  original  pharmacy,  however,  still 
remain  and  were  not  changed  at  the  time  the  build- 
ing was  reconstructed. 


"  Lincoln  Hail,"  the  first  home  of  the  Wooilbury  Drug  Co. 

The  original  structure  was  called  "Lincoln  Hall" 
out  of  personal  regard  for  Mr.  Lincoln.  It  was 
erected  in  1859-1860,  just  at  the  time  when  Lincoln 
was  being  nominated  and  elected  to  the  presidency. 
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jL-oiiMrutiion  of  "Lincoln 


When  he  was  informed  of  the  title  of  the  building 
he  is  said  to  have  smiled  amusingly  and  expressed 
the  hope  that  the  result  would  be  more  fortunate 
than  when  the  name  was  changed  of  a  bulldog 
belonging  to  a  Springfield  friend.  After  being 
called  "Lincoln"  the  dog  was  licked  in  every  fight! 


The  Woodbury  store,  it  is  abundantly  evident 
from  the  booklet,  has  had  a  remarkably  interesting 
career.  As  a  matter  of  fact,  indeed,  we  do  not  recall 
having  received  a  piece  of  literature  of  this  kind 
which  has  proved  so  readable.  We  are  not  author- 
ized to  say  so,  but  we  venture  the  suggestion  that 
readers  of  the  Bulletin  who  might  care  to  have  a 
copy  of  the  booklet  would  be  sent  one  by  the  Wood- 
bury Drug  Co.  But  do  not  forget  to  be  thoughtful 
enough  to  enclose  a  two-cent  stamp  I 


A  RISING  YOUNG  SCIENTIFIC  MERCHANT. 

Blood  will  tell.  In  this  paragraph  we  show  the 
portrait  of  the  ten-year-old  son  of  Professor  and 
Mrs.  J.  O.  Schlotterbeck.  Everybody  knows,  of 
course,  that  Professor  Schlotterbeck's  specialty  has 


PaEscoTT  Schlotterbeck. 

always  been  pharmacognosy.  Hence  we  find  this 
young  boy  engaged  in  business  for  himself  in  the 
cultivation  and  sale  of  medicinal  and  ornamental 
plants.  The  Editor  of  the  Bulletin  was  quite 
astonished  recently  to  get  a  circular  letter  from  this 
ambitious  youth  listing  a  considerable  number  of 
seeds,  bulbs,  and  plants,  each  one  being  described  and 
catalogued  in  a  concise  manner  that  meant  business 
from  the  start.  Furthermore,  the  circular  contained 
something  about  those  "who  have  purchased  bulbs 
from  me  in  the  past."  Just  how  long  this  thing  has 
been  going  on  we  have  been  almost  afraid  to  inquire. 
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THE  PRESIDENT  OF  THE  MISSOURI 
ASSOCIATION. 

We  are  incorporating  in  this  paragraph  a  portrait 
of  WilHam  K.  Ilhardt,  retiring  president  of  the 
Missouri  State  Pharmaceutical  Association.  Mr. 
Ilhardt's  picture  was  intended  for  use  in  the  groups 
of  State  Association  presidents  which  we  have  been 
running  in  the  Bulletin  during  the  last  few  months, 
but  it  reached  us  too  late  for  this  purpose.      The 


Wm.  K.  Ilhardt. 


Missouri  Association  always  has  very  well-attended 
and  enthusiastic  meetings,  and  the  convention  last 
month  was  no  exception  to  the  rule. 


MR.  FARRINGTON  AS  AN  EDITOR. 

Frank  Farrington,  of  Delhi,  New  York,  ought  to 
be  pretty  well  known  to  readers  of  this  journal.  Off 
and  on  for  several  years  he  has  been  contributing 
articles  on  advertising  and  allied  subjects  to  our 
pages.  In  fact,  we  are  almost  inclined  to  give  our- 
selves the  credit  for  "discovering"  Mr.  Farrington, 
for  we  solicited  articles  from  his  pen  before  he 
appeared  elsewhere  in  print  and  before  he  was 
known  to  a  reading  constituency. 

Mr.  Farrington's  business  is  that  of  a  druggist  in 
Delhi,  but  we  fancy  that  he  now  devotes  more  time 
to  writing  articles  for  a  large  number  of  trade  papers 
than  he  does  to  pharmacy.  His  latest  achievement 
is  that  of  being  made  editor  of  a  new  paper — "The 


Inland  Storekeeper."     The  first  copy  of  this  journal 
is  before  us  as  we  write,  and  it  is  certainly  a  very 


Frank  Farrington. 


creditable  publication, 
320  Dearborn  Street. 


It  is  published  in  Chicago  at 


A  NORTH  DAKOTA  PRESIDENT. 

The  portrait  embodied  in  this  paragraph  is  that  of 
Mr.  Burt  Finney,  of  Bismarck,  N.  D.     Mr.  Finney 


Mr.  Burt  Finney. 


was  president  this  year  of  the  North  Dakota  Phar- 
maceutical Association,  and  is  one  of  the  live,  ener- 
getic druggists  of  the  State. 
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:nton 


Professor  James  H.  Beal  of  Sclo.  Columbus,  Plttsburii,  and  the  United  States  in  (general. 
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The  Illinois  Pharmaceutical  Association  at  the  Decatur  Meeting  In  June. 
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This  branch  store  of  the  Standard  Drug  Co.  of  Cleveland  is  at  the 
corner  of  Prospect  Avenue  and  East  22d  Street.  Other  pictures  of  the 
Standard  stores  appeared  in  the  February  and  March  Bullitini. 


Another  one  of  the  Standard  stores  is  here  shown— a  suburban 
branch  out  at  the  corner  of  East  88th  Street  and  Wade  Park.  There 
are  ten  pharmacies  altogether  in  the  Standard  group. 


This  Detroit  store,  until  recently  owned  by  the  Central  Drug 
Co.,  passed  a  few  months  ago  into  the  possession  of  Sepull  &  Travi», 
who  have  one  other  store  in  this  city  and  one  in  Alpena,  Mich. 


Here  is  the  Alpena  store  of  Sepull  &  Travis— certainly  a  very 
live  looking  establishment.  The  decorations  were  prepared  for  the 
holiday  season,  a  good  Christmas  business  being  done. 


The  prescription  department  of  the  Jenkins  Drug  Co..  Marshall, 
Texas,  is  one  on  which  the  company  prides  itself.  Two  pictures  of 
the  Jenkins  pharmacy  were  shown  in  the  March  Bullitin. 


W.  E.  Neblett,  Ph.G.,  of  Riverside.  Cal..  has  one  of  the  hand- 
somest and  most  prosperous  stores  in  that  beautiful  section  of  the 
country.    Note  the  attractive  soda  fountain. 


Drn|{  Stores  Here  and  There. 


A  PLEA  FOR  PREREQUISITE  LEGISLATION.* 

It  is  Required  to  Protect  the  Public  Health— It  Would    also    Brln^   Great    Benefit    to  American    Phar- 

macy — It  Would  Lessen  Competition,  Increase  the  Supply  of  Good  Clerks,  and 

Elevate  the  Standing  and  Character  of  the  Calling. 

By  J.  O.  SCHLOTTERBECK, 

Dean  of  tlie  School  of  Pharmacy  of  the  University  of  Michigan. 


At  the  last  session  of  the  Michigan  legislature  an 
attempt  was  made  to  amend  the  pharmacy  law  by 
inserting  a  graduation  prerequisite  clause.  The 
amendment  passed  the  House  after  some  debate, 
almost  if  not  quite  unanimously.  The  objections 
offered  by  certain  members  of  the  House  were  so 
satisfactorily  met  by  the  father  of  the  bill,  and  the 
justice  and  desirability  of  the  measure  from  a  public 
safety  standpoint  became  so  manifest  to  all,  that  the 
House  registered  its  most  emphatic  approval.  In- 
deed, the  lawmakers  went  even  further,  and  made 
the  provisions  of  the  law  stronger  than  was 
demanded,  by  requiring,  in  addition  to  a  pharmacy 
course,  graduation  from  a  high  school  of  all  can- 
didates who  wished  to  qualify  for  the  license  of 
registered  pharmacist.  While  it  is  extremely  desir- 
able that  this  preliminary  education  be  demanded  of 
all  pharmacists  some  time  in  the  near  future,  it  must 
be  said  that  it  would  not  be  wise  to  enforce  such  a 
requirement  at  this  time. 

The  victory  in  the  House,  which  is  composed  of 
about  100  members,  was  so  readily  won  that  the 
committee  in  charge  of  the  measure  unwittingly 
assumed  that  the  Senate  would  indorse  the  action 
of  the  House  in  a  perfunctory  manner,  and  that 
there  was  nothing  left  to  do  but  await  the  signature 
of  the  bill  by  the  Governor  to  make  it  law.  The  bill 
was  accordingly  left  pretty  much  to  itself  in  the 
Senate,  with  no  one  in  particular  to  look  after  it, 
with  the  result  that  it  was  mutilated  beyond  recog- 
nition and  then  put  to  death  in  a  most  skilful  and 
quiet  manner.  Any  one  who  has  had  the  slightest 
experience  in  securing  legislation  will  agree  that 
neither  branch  of  the  legislative  body  is  a  safe  or 
congenial  place  for  an  orphan,  such  as  this  measure 
proved  to  be  in  the  Senate. 

GENERAL  SUPPORT  NECESSARY. 

This  experience  with  prerequisite  legislation  drives 
home  the  fact  that  reforms  are  best  brought  about 

*An  address  delivered  last  month  before  the  Michigan 
State  Pharmaceutical  Association. 


by  first  securing  the  indorsement  of  an  enlightened 
and  interested  public.  Premature  legislation,  ob- 
tained without  the  knowledge  of  the  majority  of 
those  most  vitally  affected,  and  unsupported  by 
public  encouragement,  will  quite  likely  fail  for  one 
cause  or  another,  since  legislation  to  be  effective 
must  be  the  expression  of  the  desires  of  the  majority. 
It  is  for  this  reason  that  I  bring  this  important 
matter  before  you  for  your  thoughtful  consideration 
and  discussion,  with  the  hope  that  the  proposal  will 
ultimately  meet  with  your  approval,  and  that  you 
will  help  the  cause  by  enlightening  your  brother 
pharmacists. 

New  York  and  Pennsylvania  have  now  had  sev- 
eral years'  experience  with  their  prerequisite  laws, 
and  while  at  first  there  were  murmurs  of  discontent 
and  threats  of  attempting  to  repeal  the  measure,  the 
fact  that  no  attempt  was  made  during  the  last  ses- 
sions of  the  legislative  bodies  of  these  two  States  to 
repeal  the  measures  is  evidence  sufficient  that  the 
new  order  has  not  materially  upset  conditions. 

Five  years  ago  the  last  of  the  States  and  Terri- 
tories passed  a  law  demanding  an  examination  by  a 
board  of  pharmacy  of  all  those  who  wished  to  prac- 
tice pharmacy.  Thus  it  took  thirty  years  to  accom- 
plish this  first  step  in  lifting  pharmacy  above  the  low 
plane  it  was  occupying,  but  we  have  every  reason  to 
congratulate  ourselves  and  be  proud  of  the  achieve- 
ment. PhaiTnacy  has  passed  the  creeping  period 
and  is  now  beginning  to  walk.  American  phar- 
macy, by  reason  of  this  achievement,  has  expressed 
itself  in  an  unmistakable  manner  in  favor  of  higher 
educational  qualifications.  The  American  Confer- 
ence of  Pharmaceutical  Faculties,  now  ten  years  old, 
is  more  strongly  entrenched  at  this  time  than  ever 
before,  and  by  means  of  its  educational  policies  has 
exerted  a  powerful  influence  for  higher  standards 
and  for  better  pharmacists.  Three  other  national 
pharmaceutical  organizations  and  many  State  asso- 
ciations have  adopted  resolutions  favoring  the  enact- 
ment, as  early  as  possible,  of  legislation  that  will 
make  it  compulsory  for  all  candidates  who  wish  to 
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become  responsible  heads  and  managers  of  phar- 
macies, to  have  diplomas  from  reputable  colleges  or 
schools  of  pharmacy. 

THE   EFFECTS   OF   PREREQUISITE   LAWS. 

Most  pharmacists  have  heard  something,  at  some 
time,  concerning  prerequisite  legislation  for  phar- 
macy, yet  when  broaching  the  matter  to  them  I  am 
often  asked :  "What  do  you  mean  by  prerequisite 
legislation;  what  is  it  anyhow?  Tell  me  about  it." 
I  have  discussed  the  subject  with  pharmacists,  and 
after  explaining  the  operation  of  the  law  as  I  see  it 
T  have  found  but  two  who  were  not  convinced  that 
-uch  legislation  would  be  beneficial  to  the  public  and 
to  pharmacists  themselves. 

If  prerequisite  legislation  is  a  good  thing  we 
should  have  it  and  have  it  soon.  It  is  generally 
admitted  by  those  who  have  studied  the  subject  from 
all  directions  that  public  safety  demands  that  the 
responsible  head  of  a  pharmacy  should  have  a  pre- 
liminar\'  training  at  least  equal  to  that  obtainable  in 
a  two-year  course  offered  by  reputable  colleges  or 
schools  of  pharmacy.  Ample  safeguards  are  placed 
about  the  practice  of  medicine  in  virtually  every 
State  in  the  union,  but  especially  so  is  it  true  in  this 
State.  Even  the  practice  of  dentistry,  which  is 
largely  a  mechanical  art,  in  which  the  life  or  death 
i>f  a  patient  is  seldom  involved,  is  safeguarded  by  a 
prerequisite  law  which  requires  that  candidates 
desiring  to  practice  dentistry  must  not  only  be  high 
school  graduates  but  must  also  be  graduates  of 
reputable  colleges  of  dentistry  having  certain  high 
standards  for  entrance  and  in  their  curriculums. 
The  result  is  conspicuously  evident  to  everybody 
that  the  public  has  been  protected  against  illiterate, 
quack  physicians  and  dentists  in  a  manner  never 
before  dreamed  of. 

Incidentally,  I  may  add.  both  professions  have 
been  protected  against  a  gruelling  competition  from 
unfit  practitioners,  and  therefore  have  profited  ac- 
cordingly. Is  there  any  valid  reason  why  the  public 
should  not  enjoy  the  same  protection  against  incom- 
]>etents  in  pharmacy,  and  why  the  educated,  cultured 
pharmacist  should  not  enjoy  the  same  kind  of  en- 
couragement which  the  State  accords  the  two  sister 
professions  ? 

THE  BOARD  EXAMINATION   ALONE  IS  INSUFFICIENT. 

The  question  has  been  frequently  asked  why  it 
should  be  necessary  to  require  graduation  of  licen- 
tiates in  pharmacy  when  the  law  provides  a  board  of 


pharmacy  whose  duty  it  is  to  determine  the  fitness  of 
these  candidates  to  practice.  My  answer  is  that 
there  is  not  a  board  of  pharmacy  in  any  State, 
excepting  where  prerequisite  legislation  obtains,  that 
can  determine  in  two  days  the  fitness  of  from  50  to 
100  candidates  by  the  methods  now  employed.  As 
a  result  some  who  are  abundantly  fitted  to  practice 
fail  to  pass  the  examination,  and  many  who  are 
absolutely  unfit  are  granted  licenses.  I  am  telling 
you  no  secret.  The  boards  of  pharmacy  will  them- 
selves tell  you  the  same  thing,  but  they  are  in  a 
measure  bound  hand  and  foot  and  so  limited  in  one 
way  and  another,  that  they  often  know  very  little 
more  of  the  fitness  of  some  candidates  after  they 
have  examined  them  than  before. 

In  some  European  countries  the  examining  boards 
place  no  official  importance  upon  the  collegiate  train- 
ing of  the  candidate,  but  instead  compel  him  during 
a  period  of  six  solid  weeks  of  oral,  written  and 
laboratory  demonstration  to  show  that  he  is  com- 
petent to  follow  the  calling  of  a  pharmacist.  If  we, 
in  this  country,  are  to  have  better  pharmacists,  and 
if  the  public  is  to  be  insured  against  the  admission 
of  unqualified  men  to  engage  in  the  responsible 
vocation  of  comixiunding  and  dispensing  medicines 
and  poisons,  then  we  must  sooner  or  later  adopt 
either  the  European  method  of  examination,  which 
has  abundant  advantages,  or  we  must  demand  the 
only  other  alternative,  graduation  from  a  reputable 
college  or  school  of  pharmacy. 


BOUND  TO   COME 


Prerequisite  legislation  is  bound  to  come,  just  as 
laws  demanding  the  examination  of  candidates  have 
been  finally  placed  upon  the  statute  book  of  every 
State  and  Territory  of  the  Union.  The  sooner  it  is 
adopted  by  Michigan  the  better  for  her  people  and 
for  her  pharmacists.  If  she  delays  until  the  sister 
States  have  adopted  it,  she  will  become  the  dump 
heap  for  unsuccessful  candidates,  the  depositing 
place  for  the  scum  of  other  States  where  higher 
standards  prevail.  This  was  the  history  of  medicine 
and  it  will  be  repeated  in  pharmacy.  New  York  was 
the  first  to  adopt  prerequisite  legislation  in  pharmacy, 
and  it  was  but  a  short  time  after  that  Pennsylvania, 
feeling  the  effect  of  this  law,  herself  enacted  similar 
legislation.  Now  Rhode  Island,  in  self-defense,  has 
done  the  same.  Is  Michigan,  the  peer  of  all  the 
States  in  everything  pharmaceutical,  going  to  pro- 
crastinate and  suffer  this  disaster  and  humiliation? 
I  sincerely  hope  not. 
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SOME   MISTAKEN   NOTIONS   ON    THE  SUBJECT. 

There  is  a  misapprehension  in  some  quarters  of 
the  State  that  the  enactment  of  a  prerequisite  clause 
would  inflict  a  hardship  upon  those  now  in  business. 
Since  retroactive  legislation  is  unconstitutional,  no 
pharmacist  in  business  at  the  time  the  law  goes  into 
effect  would  be  affected  the  least  iota.  Present 
pharmacists  would  be  licensed  under  the  new  law, 
every  one  of  them,  by  merely  paying  the  prescribed 
registration  fee. 

In  order  not  to  entail  unnecessary  hardships  upon 
clerks  who  expect  to  qualify  at  some  future  time,  it 
is  highly  desirable  that  the  law  does  not  go  into 
effect  until  two  or  three  years  after  its  enactment, 
thus  affording  ample  time  for  preparation  and 
examination.  It  would  be  suicidal  to  the  effective- 
ness of  the  bill,  even  if  it  were  passed,  and  it  would 
be  most  unfair  to  the  clerk,  not  to  provide  this  time 
limitation.  Every  prerequisite  law  passed  so  far 
has  made  such  provision. 

doesn't  affect  clerks. 

A  graduation  prerequisite  law  would  in  no  way 
affect  assistants  in  pharmacy  ("registered  drug- 
gists"), but  instead  merely  those  who  wish  to  be- 
come "registered  pharmacists."  Under  this  law  your 
clerks  could  not  open  a  competing  store  in  the  same 
neighborhood  unless  they  were  registered — that  is, 
unless  they  were  graduates  of  reputable  colleges  or 
schools  of  pharmacy.  Consider  for  a  moment  the 
conditions  existing  in  this  particular  in  your  own 
community  for  the  past  five  years  and  you  will 
realize  what  an  efficient  check  upon  overcrowding 
this  law  would  become. 

As  the  State  grows,  and  the  population  increases, 
there  will  be  relatively  fewer  pharmacies,  therefore 
less  competition,  more  business,  better  qualified  help, 
and  you  will  enjoy  a  higher  professional  and  social 
standing  than  ever  before.  Because  of  higher 
salaries,  and  lessened  competition  with  incompetents, 
pharmacy  will  be  more  attractive  to  intelligent  and 
educated  young  men,  and  there  will  be  no  dearth  of 
good  men  as  there  is  now.  The  good  men  are  the 
ones  who  are  leaving  the  ranks  of  pharmacy,  not  the 
weak  ones. 

You  may  say  I  am  visionary,  but  I  have  merely  to 
refer  you  again  to  the  history  of  medicine  and 
dentistry,  and  the  vastly  improved  conditions  which 
prerequisite  legislation  has  wrought  for  them.  The 
same  thing  will  be  repeated  in  pharmacy  under  sim- 
ilar healthful  conditions.      The  great  complaint  of 


pharmacists  is  the  dearth  of  good  men  and  the 
abundance  of  poorly  prepared  men.  Nothing  could 
be  more  conducive  to  a  correction  of  this  evil  than 
the  enforcement  of  a  prerequisite  pharmacy  law. 

A  HARDSHIP  IMPOSED  UPON  SOME  MEN?      NO  ! 

One  objection  sometimes  offered  to  this  form  of 
legislation  is  that  it  will  offer  hardships  to  the  young 
man  who  has  not  the  time  or  the  money  to  obtain  the 
necessary  education.  My  experience  as  a  teacher 
has  taught  me  that  it  is  a  much  greater  hardship  not 
to  demand  of  young  men  the  education  that  will 
enable  them  to  make  greater  conquests  in  profes- 
sional or  commercial  activities.  We  have  abundant 
evidence  of  this  every  year  when  our  alumni  return 
and  thank  us  earnestly  for  having  diverted  them 
from  their  first  fixed  intentions  of  preparing  for  the 
board  examination  by  the  shortest  of  cuts,  and 
directing  them  to  the  opportunities  that  awaited 
them  if  they  but  qualified. 

There  is  absolutely  no  reason  why  any  young  man 
with  brains  should  not  receive  an  education  be  he 
ever  so  poor.  At  the  University  of  Michigan  there 
are  annually  between  800  and  1000  young  men  and 
women  who  earn  a  large  share  of  their  entire  ex- 
penses by  doing  all  sorts  of  work  for  the  citizens  of 
the  city.  There  never  was  a  period  when  it  was  so 
easy  to  obtain  a  higher  education.  It  is  indeed  our 
duty  to  encourage  bright  minds  to  improve  them- 
selves, even  though  they  must  make  personal 
sacrifices.     They  will  be  the  winners  in  the  end. 

AN  IMPORTANT  ESSENTIAL. 

One  more  point.  If  prerequisite  legislation  is  to 
be  effective  for  good,  it  must  prescribe  definite  pre- 
liminary educational  requirements  for  admission  to 
approved  schools  and  colleges,  and  must  also  demand 
such  curriculum  standards  as  will  guarantee  a  gen- 
uine uplift  to  pharmacy.  Otherwise  there  will  be  a 
sudden  appearance  of  many  weak  and  avaricious 
schools,  whose  only  inducement  will  be  low  stand- 
ards of  entrance  and  curriculum.  They  will  be  a 
curse  to  the  cause  of  pharmacy.  Referring  again 
to  the  history  of  medicine,  let  us  profit  by  the 
experiences  of  that  profession,  avoid  its  mistakes 
and  above  all  guard  against  conditions  which  wil 
defeat  the  very  object  which  we  seek  to  gain,  viz., 
better  pharmacists,  fewer  pharmacies,  and  a  higher 
professional  and  social  standing. 

LET  MICHIGAN  LEAD. 

Michigan  is  emphatically  ready  for  this  legislation. 
But  before  going  to  the  legislature  again,  let  there 
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be  inaugurated  a  campaign  of  education  among  the 
pharmacists  of  the  State.  When  duly  considered 
and  without  prejudice,  I  believe  a  large  majority 
will  give  prerequisite  legislation  their  approval.  The 
time  is  ripe  for  action,  and  I  suggest  that  a  joint 
committee  of  the  M.  S.  P.  A.  and  the  M.  R.  D.  A. 


conduct  an  educational  propaganda  to  that  end  and 
introduce  at  the  next  session  of  the  legislature  an 
efficient  and  sane  prerequisite  amendment  that  will 
receive  the  full-hearted  support  of  the  pharmacists 
of  the  State,  the  two  State  associations,  and  the 
Board  of  Pharmacy. 


AS  TO  STATE  EXAMINATIONS. 

Something  About  Them  as  They  Are  and  as  They  Should  Be.  with  Reference    also    to    the  Character 

off  the  Examiners  Themselves. 

By  WILLIS  G.  TUCKER.  M.D. 


[Note  by  the  Editors. — The  following  paper  was  read 
at  the  annual  conference  of  the  Council  on  Medical  Educa- 
tion of  the  American  Medical  Association.  While  it  deals 
with  the  subjects  of  State  examinations  in  medicine,  it  is 
quite  as  applicable  to  the  examination  conditions  in  pharmacy, 
and  when  read  with  this  consideration  in  view  it  will  be 
found  full  of  suggestion.  The  author  is  dean  of  the  Albany 
College  of  Pharmacy,  register  of  the  Albany  College  of  Med- 
icine, and  professor  of  chemistry  in  both  institutions.  He 
is  well  known  as  a  clear  thinker  and  an  incisive  writer.] 

It  is  a  somewhat  surprising  fact  that  the  compe- 
tency of  State  medical  examining  boards  has  seldom 
been  questioned,  and  that  so  little  attention  has  been 
paid  to  the  methods  by  which  the  members  of  these 
boards  are  selected.  If  it  be  asserted  that,  under 
e.xisting  conditions,  an  examination  is  the  only  prac- 
ticable method  for  determining  the  competency  of 
candidates  for  license  to  practice  medicine,  it  is  evi- 
dent that  the  examinations  should  be  carefully,  fairly 
and  skilfully  conducted,  and  it  is  indeed  surprising 
that,  at  a  time  when  criticism  of  the  colleges  is  so 
common,  we  should  find  so  little  attention  paid  to 
the  nature  and  scope  of  the  examinations,  and  so 
much  importance  attached  to  the  results  obtained. 
Is  it  not  obvious  that  unless  these  examinations  are 
fairly  comparable,  and  a  uniform  method  of  mark- 
ing is  adopted,  the  results  in  different  States  must 
vary  widely,  so  that  no  reliable  conclusions  can  be 
drawn  from  them?  Under  existing  circumstances  a 
man's  competency  and  his  right  to  practice  may 
largely  be  determined  by  geographical  necessities. 

CONDITIONS   NOT    UNIFORM. 

The  laws  regulating  medical  licensure  in  the  dif- 
ferent States  vary  widely  and  the  standards  which 
have  been  adopted  by  different  boards  are  far  from 
uniform.     In  many  States  there  is  but  one  board; 


in  a  few  there  are  two ;  in  others,  three ;  and  in  still 
others  the  responsibility  is  vested  in  the  State  Board 
of  Health.  The  examiners  are  appointed  in  a  vari- 
ety of  ways  and  no  tests  to  determine  real  fitness 
are  ordinarily  applied,  but  positions  are  not  infre- 
quently obtained  through  favor,  or  by  self-seeking 
individuals  who  have  regard  to  the  emoluments  of 
the  office,  which  are  sometimes  considerable.  A  com- 
p>etent  board  should  be  composed  of  experts  and 
men  skilled  in  teaching,  but  such  is  seldom  the  case. 
If  it  is  remembered  that  the  graduates  of  most  med- 
ical schools  are  required  to  pass  a  series  of  examina- 
tions covering  a  period  of  four  years,  and  to  reach 
a  certain  prescribed  standard  determined  by  a  com- 
bination of  many  marks  in  many  departments  with 
other  tests,  shall  it  be  said  that  if  a  faculty  of  pro- 
fessed teachers  and  experts  find  a  candidate  for 
degree  competent  they  are  in  error  because  a  board 
of  non-experts  arrives  at  a  different  conclusion  as 
the  result  of  a  single  series  of  exclusively  written 
examinations  ?  I  do  not  think  that  this  can  be  fairly 
asserted,  and  if  not,  then  the  results  of  State  exam- 
inations are  not  properly  to  be  regarded  as  conclu- 
sive, and  inferences  drawn  from  these  results  as  to 
the  value  of  the  work  done  by  the  colleges  and  the 
competency  of  their  faculties  should  not  be  accepted 
as  convincing. 

Let  it  be  said  most  distinctly  that  I  have  no  desire 
to  bring  a  general  charge  of  incompetency  against 
the  medical  examining  boards  of  this  country.  Most 
of  the  members  of  these  boards  are  probably  dis- 
charging their  very  responsible  duties  to  the  best 
of  their  respective  abilities,  but  I  am  clearly  of  opin- 
ion that  these  boards  should  be  composed  of  men 
expert  in  their  several  departments  and  skilled  in 
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pedagogy.  If  necessary  to  select  them  from  the 
faculties  of  the  colleges  their  compensation  and 
tenure  of  office  should  be  such  that  they  would  be 
willing  to  resign  their  faculty  positions,  for  no 
member  of  an  examining  board  should  be  connected 
with  a  medical  school.  If  the  difficulty  of  securing 
the  services  of  such  examiners  be  urged  it  can  only 
be  said  in  reply  that  none  others  are  competent,  and 
that  it  is  clearly  the  duty  of  the  State  to  secure  the 
services  of  competent  examiners  regardless  of  cost 
or  any  other  consideration. 

A  POOR  EXAMINATION  PAPER. 

To  enter  into  a  general  discussion  of  the  character 
and  scope  of  the  licensing  examinations  as  now  ex- 
isting in  the  different  States  would  require  much 
time  and  more  knowledge  than  I  possess  and  is  be- 
side my  present  purpose,  but  I  should  like  to  bring 
to  your  attention  a  single  paper  set  at  a  recent  ex- 
amination in  a  great  State.  It  is  in  chemistry  and 
is  as  follows: 

1.  What  is  valency? 

2.  What  characteristic  reaction  would  ozone  or 
hydrogen  dioxide  have  on  potassium  iodide? 

3.  Complete  this  formula  (sic)  :  Na2S04+2C+ 
CaC03= 

4.  What  is  formed  by  treating  hydrochloric  acid 
with  manganese  dioxide? 

5.  Complete  this  formula  (sic)  :  K203+2C= 

I  have  been  engaged  in  teaching  chemistry  in  a 
medical  school  and  elsewhere  for  over  thirty  years, 
and  have  no  hesitation  in  saying  that  this  paper  is 
entirely  inadequate  and  absolutely  worthless  as  a 
test  of  a  man's  knowledge  of  chemistry  as  related 
to  medicine,  and  in  determining  his  competency  to 
practice  medicine.  Only  two  of  the  questions,  the 
second  and  fourth,  have  any  bearing  upon  medicine, 
and  while  the  fourth  is  simple  enough  it  is  com- 
paratively unimportant  for  the  reason  that  chlorine 
is  not  ordinarily  generated  on  a  large  scale  in  the 
manner  specified. 

The  first  question  might  be  retained  if  the  number 
of  topics  had  been  greater,  but  to  give  so  much 
weight  to  a  matter  like  valency  in  a  medical  exam- 
ination is  entirely  unjustifiable.  The  third  question 
has  to  do  with  the  chemical  changes  taking  place  in 
the  manufacture  of  soda-ash  by  the  old  process,  and 
while  proper  enough  in  its  place  is  of  no  more  inter- 
est or  importance  to  the  student  or  practitioner  of 
medicine  than  the  canals  of  Mars.  The  last  ques- 
tion assumes  the  existence  of  an  oxide  of  potassium 


that  I  never  heard  of  and  which  has,  I  believe,  no 
existence.  The  examiner  had  in  mind  the  reaction 
taking  place  in  the  manufacture  of  metallic  potas- 
sium, which  I  conceive  to  be  a  procedure  as  far  re- 
moved from  everything  medical  as  the  manufacture 
of  furniture  polish  or  shoe-blacking. 

This  paper  may  be  objected  to  on  the  lawyer's 
grounds — that  three-fifths  of  the  questions  are  in- 
competent, immaterial,  and  irrelevant.  The  posses- 
sion of  such  information  proves  nothing  as  to  medi- 
cal competency,  and  the  lack  of  it  should  be  allowed 
to  debar  no  man  from  securing  his  license.  I  doubt 
whether  one  member  in  ten  on  our  State  boards, 
save  perhaps  the  examiners  in  chemistry,  could  get 
forty  per  cent  on  such  a  paper  as  this.  It  was  pub- 
lished in  the  Neiv  York  Medical  Record  for  Febru- 
ary 15,  1908,  at  page  293,  and  has  been  verified  by 
comparison  with  a  copy  of  the  original  pai^er  which 
was  kindly  sent  me  by  the  secretary  of  the  board. 

REJECTING   MEN   WITHOUT   JUST   CAUSE. 

Now  the  failure  to  pass  such  an  examination  as 
this  would  insure  the  rejection  of  a  candidate  in 
most  of  our  States.  Is  it  not  time  that  we  had  some 
discussion  of  a  matter  of  such  grave  importance  as 
this?  If  men  are  to  be  rejected  by  our  State  boards 
because  they  cannot  get  the  required  number  of 
credits  on  such  papers  it  is  time  that  the  profession 
should  know  it,  and  the  people  understand  it,  that 
they  may  go  to  their  legislatures  and  secure  the  en- 
actment of  better  laws.  Members  of  various  boards 
have  recently  been  emphatic  in  their  condemnation 
of  the  colleges  and  of  the  medical  curriculum  as  it 
is  supposed  to  exist.  It  may  be  asked  of  these  critics 
with  propriety  whether  teachers  of  chemistry  like 
myself  are  to  take  such  a  paper  as  I  have  cited  as 
indicating  the  subjects  which  the  State  boards  con- 
sider should  be  taught  in  the  medical  schools.  The 
influence  of  the  boards  upon  the  schools  will  be 
baneful  unless  the  members  of  these  boards  have 
such  wisdom,  sound  judgment  and  discretion  as  fits 
them  for  the  proper  discharge  of  their  very  import- 
ant and  responsible  duties. 

The  examining  and  licensing  boards  stand  over 
the  colleges,  and  if  it  is  the  duty  of  the  colleges  to 
fit  men  not  only  to  enter  upon  the  practice  of  their 
profession,  but  to  qualify  them  to  meet  the  require- 
ments of  these  boards,  it  is  evident  that  the  colleges 
are  badly  handicapped  in  their  work  unless  there  be 
a  substantial  agreement  between  them  and  the  boards 
as  to  what  should  be  taught  and  how  their  instruc- 
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tion  should  be  given.  There  is  no  such  agreement 
at  the  present  time,  but  on  the  contrary  one  board 
requires  an  applicant  to  pass  such  an  examination 
as  might  reasonably  be  demanded  of  a  general  prac- 
titioner who  has  had  the  kind  of  experience  which 
no  man  can  acquire  in  any  school,  and  another  places 
before  him  examination  papers  which  deal  with  the 
ordinary  foundation  principles  as  they  are  laid  down 
in  the  text-books  commonly  employed.  It  is  impos- 
sible for  the  colleges  to  prepare  their  pupils  to  meet 
all  of  these  many,  varied  and  constantly  changing 
requirements,  and  any  system  of  instruction  which 
has  for  its  end  and  chief  aim  the  preparation  of 
men  to  pass  examinations  is  vicious  in  principle  and 
sure  to  sink  to  a  mere  process  of  cramming. 

UNFAIR  CRITICISM. 

There  has  never  been  a  time  when  the  medical 
schools  in  this  country — and  I  speak  more  particu- 
larly for  the  east,  and  especially  those  in  my  own 
State,  because  I  know  more  about  them — were  so 


well  equipped,  or  doing  such  thorough  work  as  at 
the  present,  and  yet  they  have  never  been  so  fre- 
quently condemned.  This  is  much  to  be  deplored, 
for  it  is  unsettling  to  public  confidence  and  tends  to 
diminish  the  respect  in  which  a  great  profession  is 
held.  No  part  of  our  educational  system  is  perfect 
nor  ever  will  be,  and  the  same  charges  now  brought 
against  the  medical  schools  might  with  as  much 
reason  be  made  in  the  case  of  our  common  schools, 
colleges,  and  technical  schools  of  every  kind.  They 
are  largely  unreasonable  because  based  upon  the  as- 
sumption that  any  educational  method  ever  devised 
can  impart  a  perfect  and  complete  training  in  any 
field  whatever.  If  such  conferences  as  this  succeed 
in  bringing  about  a  better  understanding  between 
the  official  boards  and  the  colleges,  and  particularly 
if  they  result  in  securing  the  adoption  of  more  uni- 
form and  satisfactory  tests  for  determining  the 
qualifications  of  applicants  for  license  to  practice, 
those  who  take  part  in  them  will  not  have  labored 
in  vain. 


CLEANING  SODA  GLASSES. 

A  Vary    Important    Detail— Cnstomers    Want    Bright    Tnmblers— Methods    Used    by    Different    Detroit 

Drn|{|{lsts — A  Recent  Newspaper  Criticism. 


The  president  of  the  Detroit  Board  of  Education 
recently  created  a  stir  among  soda-fountain  pro- 
prietors and  dispensers  in  this  city,  by  alleging  that 
fountains  as  ordinarily  conducted  were  breeding- 
places  for  germs,  that  spoons  and  glasses  were 
improperly  cleansed,  promoting  the  spread  of  tuber- 
culosis and  other  diseases.  He  declared  that  at 
most  fountains  the  dishes,  spoons,  and  other  utensils 
were  simply  rinsed  off  in  cold  water  and  then  wiped 
with  a  soiled  towel. 

Since  several  soda-fountain  men  took  umbrage  at 
Dr.  Kuhn's  remarks,  a  Bulletin  representative 
called  at  some  of  the  leading  drug  stores  in  Detroit 
to  see  how  far  sanitary  methods  prevailed.  In  the 
Bertram  pharmacy  at  Adams  and  Woodward 
everything  was  found  beyond  criticism.  The  con- 
dition of  the  fountain  and  the  appearance  of  the 
dispenser  were  above  reproach.  Mr.  Bertram  has 
always  been  an  exponent  of  cleanliness  at  the  soda 
fountain. 

Telling  the  way  glasses  are  washed  in  his  four 


stores,  Mr.  Bertram  described  his  process  as  follows : 
"The  tumbler  is  first  cleaned  in  a  spray  of  cold 
water.  Then  it  is  immersed  in  a  tank  of  boiling 
water.  Then  it  is  again  rinsed  with  a  spray  of  cold 
water  and  dried  with  a  clean  towel.  On  busy  days, 
however,  we  must  dispense  with  the  towel.  The 
glasses  after  going  through  the  cleansing  process 
are  set  upon  a  grooved  tin  where  the  water  drains 
off,  leaving  a  very  acceptable  polish  on  the  glass. 
Understand,  however,  that  we  prefer  to  dry  all 
tumblers  with  a  clean  towel  unless*  the  rush  of 
customers  necessitates  the  quicker  method. 

"Plenty  of  hot  water  is  indispensable.  In  our 
Woodward  Avenue  store  the  gas  used  to  heat  the 
water  amounts  to  fifteen  dollars  a  month.  In  some 
of  our  stores,  however,  the  cost  of  gas  averages 
about  seven  dollars  a  month.  We  try  to  keep  the 
gas  bill  down  as  low  as  possible,  but  better  too  much 
than  too  little.  Above  everything,  we  must  have 
clean  glasses.  Nothing  makes  a  better  impression 
on  soda  patrons  than  clean  tumblers,  and  nothing 
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offends  a  customer  more   quickly  than  the   soiled 
kind." 

The  next  fountain  to  be  visited  was  that  in 
Cunningham's  drug  store  located  on  Gratiot 
Avenue,  in  the  busy  shopping  district  of  Detroit. 
It  has  a  very  long  counter,  but  notwithstanding  the 
large  numbers  to  be  waited  on  everything  was  found 
in  neat  and  excellent  condition.  Mr.  Phelps,  who 
has  charge  of  the  fountain,  explained  his  method 
frankly.  "We  don't  wipe  the  glasses,"  he  went  on 
to  say.  "We  rub  them  up  with  a  little  sodium 
bicarbonate  and  then  rinse  them  off  in  a  spray  of 
cold  water.  Next  they  are  washed  in  hot  water 
and  then  in  cold.  They  are  left  to  dry  and  the 
tumblers  look  as  good  as  white  glass  except  for  a 
few  globules  of  water  that  adhere.  The  sodium 
bicarbonate  is  kept  on  a  dish  and  the  washer  has 
only  to  dip  his  finger  in  the  salt  and  rub  up  the 
glass  and  wash  off  with  water. 
,  "In  the  evening  before  closing,  all  the  glasses  are 
washed  with  gold  dust  and  hot  water.  At  noon, 
when  a  lunch  is  served,  the  dishes  are  washed  with 


gold  dust  and  hot  water  after  each  service.  Our 
gas  bill  is  about  $25  a  month,  but  we  do  a  good  deal 
of  baking." 

In  Kinsel's  drug  store,  located  on  Michigan 
Avenue,  a  busy  thoroughfare  of  Detroit,  all  the 
glasses  are  sent  to  the  basement  to  be  washed.  Two 
boys  do  the  cleaning,  alternating  day  and  night. 
The  glasses  are  sent  down  stairs  on  trays  and  are 
washed  in  clean  running  water.  The  Kinsel  clerks 
do  not  use  a  spray,  the  glasses  being  rinsed  under 
the  tap.  It  is  only  natural  that  here,  where  they 
use  running  hot  water,  the  gas  bill  should  be  pretty 
high.  It  amounts  to  $35  or  $40  a  month.  The 
glasses  are  dried  with  a  towel. 

Passing  to  the  pharmacy  of  Gray  &  Worcester  in 
the  Majestic  Building,  nothing  new  was  observed 
in  their  method  of  cleaning  glasses.  They  employ 
much  the  same  method  as  the  other  stores,  but  do 
away  with  towels  entirely.  They  claim  that  par- 
ticles of  lint  stick  to  the  glasses.  Unless  a  clean 
towel  be  used  each  time,  it  were  more  sanitary  to  let 
the  glasses  dry  on  a  drain-board. 


IBSEN  A  PHARMACIST  BY  TRAINING. 

The    Famous   Norwe({ian  Playwright  Spent    His   Early  Days    In    an  Apothecary  Shop — There    He  Read 

and  Grew  until  a  Strong  Literary  Bept  Called  Him  into  Other  Fields— A  Glimpse 

of  the  Great  Litterateur  as  a  Dru^  Clerk. 


It  is  proposed  to  create  an  Ibsen  museum  at  Grim- 
stad,  Norway,  which  will  probably  become  the  Mecca 
of  Ibsenites  as  Stratford-on-Avon  attracts  admirers 
of  Shakespeare.  This  little  town  is  chosen  because 
it  was  there  that  Ibsen  first  began  his  literary  activ- 
ity— he  lived  there  from  1844  to  1850- — and  his  first 
play,  "Catalina,"  was  written  there.  Among  Ibsen's 
various  works  in  prose  are  several  references  to  the 
little  town.  He  seems  to  dwell  with  peculiar  fond- 
ness on  his  Grimstad  memories,  and  according  to 
what  his  friends  say,  often  in  later  years  when  he 
had  come  to  fame  and  honor,  he  longed  for  the  little 
town  on  the  fjord.  The  old  building  in  which  Ibsen 
worked  for  several  years  is  still  standing,  and  a  com- 
paratively small  sum  is  needed  to  restore  it  exactly 
as  it  was  at  the  time  and  to  keep  it  as  a  monument  to 
the  great  man.  Mr.  Karl  O.  Knutson,  who  lives  at 
Grimstad,  is  the  treasurer  of  the  committee. 

Georg  Brandes,  in  the  Politikken  (Copenhagen), 
says  of  Ibsen's  stay  at  Grimstad : 


"After  his  confirmation  Ibsen's  school  days  were 
over  as  far  as  his  parents  were  concerned.  They 
could  not  afford  to  let  him  study  art  as  he  wished  to, 
and  he  began  to  work  as  a  clerk  in  a  drug  store  at 
Grimstad.  Grimstad  was  a  little  village  of  800 
inhabitants,  and  they  were  not  broad-minded  nor 
interested  in  anything  lofty  or  ideal.  Everybody 
knew  everybody  else,  not  only  by  sight  but  through 
and  through ;  people  were  ranked  according  to  their 
fortune  and  social  influence;  they  worshiped  the 
usual,  the  customary,  and  considered  any  individual- 
ity as  impertinence  or  madness." 

A  little  book  about  Ibsen  in  Grimstad  has  just  been 
issued  by  a  very  intimate  friend  of  his.  Christian 
Due,  now  an  old  man  of  more  than  eighty.  He 
tells  thus  of  their  first  meeting: 

"When  passing  the  pharmacy  one  day  with  a- 
friend  he  asked  me  whether  I  had  seen  the  new 
clerk,  as  there  was  something  peculiar  about  him. 
People  who  had  no  errands  at  the  drug  store  had 
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no  occasion  to  see  him.  for  Ibsen  was  never  seen 
outside,  at  least  not  during  the  day.  I  soon  found 
a  pretext  for  entering  the  store.  This  was  a  low 
room,  so  low  that  I  could  almost  touch  the  ceiling 
with  my  hands,  and  it  was  very  dingy  and  dark  and 
musty.  It  was  primitively  furnished  in  every  way. 
There  was  no  sign  of  life.  I  rapped  on  the  counter 
and  there  very  hastily  appeared  a  young  man  with  a 
lively  and  engaging  face.  Ibsen  grew  a  beard  at 
an  unusually  early  age,  and  it  gave  his  face  an 
energetic  and  at  the  same  time  harmonious  expres- 


Ibsen.  the  late  dramatist,  who  was  an  apothecary  in  early  life. 

sion.  My  general  impression  was  that  of  a 
handsome  young  man  with  a  good  and  well-formed 
figure.  At  this  occasion  his  face  expressed  an 
unmistakably  and  impatient  question,  which  clearly 
proved  that  the  customer  was  far  from  welcome.  I 
asked  him  for  a  few  pennies'  worth  of  court-plaster, 
which  he  gave  me  without  wasting  time  or  words. 
But  when  I  handed  him  the  money  our  eyes  met, 
and  I  was  struck  by  the  wonderful  gleam  in  his 
eyes.  That  gleam  was  the  spark  of  genius.  I 
speak  of  this  apparently  unimportant  meeting  be- 
cause it  made  so  strong  an  impression  on  me." 

Soon   afterward    the   author   became   better   ac- 
quainted with  Ibsen   whose  "intelligence  and  bub- 


bling wit  was  extraordinary."  "I  soon  became  a 
daily  guest  in  the  drug  store,  especially  in  the  even- 
ing, when  Ibsen  had  some  time  to  himself.  I  used 
to  look  forward  to  these  evenings  all  day  long." 
Due  says  that  the  Ibsen  he  knew  was  totally  dif- 
ferent from  the  Ibsen  the  world  knew,  the  man  he 
grew  to  be.  "And  when  I  have  seen  my  childhood's 
friend  live  like  a  lonely  man  I  have  often  thought  of 
his  youth,  when  he  loved  so  much  to  have  friends 
around  him.  Had  life  and  people  brought  him  so 
much  disappointment  that  he  had  been  forced  to 
isolate  himself  and  to  speak  only  through  his 
works?" 

In  the  Grimstad  days  Ibsen  was  very  frank  and 
open  and  fond  of  friends,  even  if  he  never  was  part 
of  the  social  life  in  the  little  town.  His  little  room 
behind  the  drug  store  soon  became  the  center  of 
attraction,  "for  the  lively,  witty  young  man  began 
to  attract  attention."  His  friends  used  to  drop  in 
after  the  day's  work,  and — 

"There  was  always  fun  and  Ibsen  was  the  center 
of  it,  with  an  admiring  circle  around  him,  bubbling 
with  wit,  slightly  tinged  with  sarcasm,  and  always, 
in  spite  of  oppressive  surroundings,  in  the  best  of 
humor.  No  one  who  did  not  know  him  would  have 
thought  that  anything  weighed  on  him.  Epigrams 
rolled  lightly  from  his  lips  as  verses  flowed  with 
incredible  facility  from  his  pen.  He  was  a  won- 
derful caricaturist  and  his  sketches  were  passed 
around  with  glee.  .  .  .  His  sense  of  humor  was 
unusually  keen,  and  kept  us  all  bubbling  over  with 
laughter. 

"Around  midnight  some  of  the  more  sensible 
would  suggest  that  Ibsen  needed  rest,  for  we  all 
knew  that  he  spent  part  of  the  night  in  studying, 
but  he  would  always  remark  calmly  that  there  was 
plenty  of  time  both  for  reading  and  sleeping. 

"Ibsen's  capacity  for  work  and  his  bodily  strength 
were  phenomenal.  It  was  almost  inconceivable 
what  he  found  time  to  do  in  a  day.  Besides  the 
work  of  the  store,  which  took  up  practically  the 
whole  day,  he  studied  for  college,  and  most  of  the 
subjects  he  had  to  master  alone.  Then  his  natural 
bent  drove  him  to  spend  hours  in  writing,  and  this 
absorbed  his  attention  more  and  more." 

"Ibsen  could  do  everything  he  put  his  hand  to," 
says  Mr.  Due.  "His  caricatures  were  extraordinary, 
while  as  a  landscape  painter  he  showed  undoubted 
talent.  But  he  could  not  sing.  He  had  a  great 
sense  of  rhythm,  but  no  ear." — Translation  made 
for  the  Literary  Digest. 
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Several  Blood- cardlin^   Events   in  which    Dru^di***  Partlclpated-A  Scion  of   an  Aristocratic    Family 

Attempts   Suicide— Beadache   Powders    Bring  a  Druggist   into  Court— Poison  Administered 

to  a  Child— A  Drunkard  Tries  to  Sober  Up  on  a  Bottle  of  Bitters. 


A  GALA  SUICIDE. 

By  Fred  B.  Kilmer,  New  Brunswick. 

Some  years  ago  I  was  a  clerk  in  a  Morristown 
drug  store.  Our  store  fronted  upon  a  green  around 
which  the  village  was  built.  This  green  was  a 
public  park  and  playground,  across  which  people 
constantly  passed  to  and  fro.  On  its  four  sides 
were  stores,  churches,  and  office  buildings,  including 
the  police  headquarters.  Our  store  had  an  entire 
glass  front  facing  the  green. 

One  balmy  spring  morning  the  green  was  full  of 
pleasant  life.  Birds  were  singing  in  the  trees, 
children  were  playing  on  the  grass,  shoppers  were 
walking  about.  A  young  man  entered  our  store 
and  I  stepped  forward  to  wait  upon  him.  I  can  see 
him  to  this  day — a  slender,  smooth-faced  man  of 
about  thirty,  with  wan  features  and  a  vacant  stare. 
He  was  neatly  dressed,  and  carried  a  spring  over- 
coat upon  his  arm.  He  seemed  to  be  a  cultured 
young  gentleman  rather  the  worse  for  wear. 

"Good  morning,"  he  said,  "I'd  like  some  tincture 
of  opium,  please." 

Wondering  why  he  did  not  give  it  the  commoner 
name  of  laudanum,  I  asked : 

"About  how  much  shall  I  give  you,  sir?" 

"Well,  I  guess  I  need  about  fifty  cents'  worth," 
he  answered.     "I  want  it  for  a  poultice." 

I  put  up  three  ounces  of  laudanum  for  him,  and 
he  emptied  into  my  hand  the  five  dimes  which  his 
purse  contained.  He  did  not  leave  immediately, 
but  lounged  about  the  store  evidently  trying  to 
make  conversation.  After  a  while  he  courteously 
said  "Good  morning,"  and  strolled  out  of  the  open 
door  toward  the  green. 

Several  of  us,  as  was  our  custom  when  business 
was  dull,  stood  by  the  plate-glass  front  of  the  store 
looking  at  the  lively  scene  outside.  As  my  customer 
reached  the  center  of  the  green  he  stopped,  faced  the 
store,  waved  his  hand  to  us,  and  emptied  the  bottle 
down  his  throat. 

The  thrill  that  passed  over  me  as  I  realized  the 
situation  can  more  readily  be  imagined  than 
described.      For  a  moment  I  could  do  nothing  but 


stare.  When  I  spoke,  I  must  have  shouted  an 
exclamation  of  the  occurrence  to  my  fellow  clerks, 
for  pandemonium  began.  Every  one  grabbed 
bottles  of  some  kind,  syrup  of  ipecac,  wine  of  ipecac, 
ginger,  mustard,  ammonia,  brandy,  whisky — armed 
with  these  we  rushed  out  of  the  store  to  the  green 
shouting  at  the  top  of  our  lungs,  "Stop  him !  Catch 
him!"  Rather  unnecessary  requests,  as  our  friend 
lay  on  the  grass  in  the  center  of  the  green  apparently 
awaiting  our  arrival. 

The  whole  town  turned  out  to  see  what  was  going 
on,  and  the  police  formed  a  cordon  to  keep  the 
crowd  back.  The  doctors  came  from  their  morning 
rounds,  and  soon  a  well-attended  medical  clinic  was 
in  progress.  The  patient  was  carried  to  a  pagoda 
in  the  center  of  the  park.  Emetics  were  poured  into 
him  and  pumped  out  again ;  water  was  poured  over 
him ;  coffee  was  given  him  externally  and  internally ; 
electricity  was  applied  to  him ;  he  was  walked, 
slapped,  and  whipped,  and  he  lived  through  it  all! 

We  learned  later  that  he  was  a  member  of  an 
aristocratic  family.  Despondent  as  the  result  of 
dissipation  he  resolved  on  suicide.  So  he  selected 
the  most  public  place  the  village  afforded.  He  cer- 
tainly succeeded  in  drawing  a  crowd. 


TRIED  AND  ACQUITTED. 

By  J.   Brandt,   New   York  City. 

One  day  while  I  was  busy  in  the  store,  in  walked 
a  policeman  and  handed  me  a  summons  to  appear 
before  the  coroner.  On  cross-examining  the  officer 
I  learned  that  two  women  had  died  from  taking 
headache  powders  which  had  been  bought  in  my 
store.  The  ambulance  surgeon,  too,  had  made  an 
assertion  that  the  women  died  from  some  poison 
which  had  acted  on  the  heart. 

The  next  day  when  I  appeared  before  the  coroner 
there  were  about  a  dozen  witnesses.  The  testimony 
of  every  one  was  against  me.  The  women  had  not 
eaten  any  canned  goods,  they  had  not  complained  of 
any  sickness,  nor  had  they  taken  any  other  medicine. 
One  daughter  testified  that  both  ladies  had  felt  all 
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right  after  they  had  taken  my  headache  powders, 
and  the  policeman  swore  that  they  found  no  trace  of 
anything  else  but  my  headache  powders.  When  I 
heard  that,  I  turned  to  my  brother  and  said :  "Beat 
it,  and  look  for  a  big,  heavy  bail.  I  think  I  am  in 
for  good."     Then  I  was  called  to  the  witness  stand. 

Coroner:    Is  your  name  Joseph  Brandt? 

Ans. :    Yes,  sir. 

Coroner:  Do  you  own  the  drug  store  at  533 
Hudson  Street? 

Ans. :    Yes,  sir. 

Coroner,  picking  up  an  envelope:  Is  this  your 
envelope  ? 

Ans. :    Yes,  sir. 

Coroner:  Can  you  give  me  the  constituents  of 
your  headache  powders? 

Ans.: 

Camphor   monobromide 1/10  grain. 

Acetanilide    4  grains. 

Sodium    bicarbonate 2  grains. 

Sodium   salicylate    7  grains. 

To  myself  I  thought:  That  acetanilide  in  the 
formula  "queers"  you  and  everything  is  settled.  To 
my  surprise,  however.  I  was  sent  back  to  my  seat 
and  the  coroner  addressed  the  jury : 

"Gentlemen :  We  have  two  alternatives  before 
us.  Either  we  can  have  the  powder  and  stomachs 
analyzed  or  dismiss  the  case  immediately.  Accord- 
ing to  my  estimation  these  headache  powders  did 
not  kill  the  women." 

A  long  paper  was  read  as  a  report  of  the  autopsy. 
The  jury  dismissed  the  case  immediately  and  every- 
body went  home. 

This  happened  in  October,  1903,  and  the  coroner's 
name  was  Dr.  Goldenkrantz.  I  think  that  was 
exctiement  enough! 


IPECAC  SAVED  THE  CHILD. 
Bv  R.  H.  QuERiNG,  Philadelphia.  Pa. 

About  a  month  ago  a  little  fellow,  I  judge  about 
seven  years  of  age,  came  into  the  store  with  a  bottle 
bearing  our  prescription  label  and  a  sticker  "For 
External  Use  Only."  Having  asked  the  price  he 
said,  "Send  it;  it's  for  my  little  sister."  After  tell- 
ing him  my  charge  I  compounded  it  and  delivered 
it  by  the  porter. 

The  prescription  was  for  a  child  and  read  as 
follows:  Carbolic  acid,  30  drops;  menthol,  20 
grains;  tincture  of  belladonna,  2  drachms;  alcohol, 
2  ounces;  glycerin,  enough  to  make  3  ounces.     Mix 


and  add  1  drachm  to  a  tablespoonful  of  water  and 
use  externally.      Poison. 

The  poison  label  had  not  been  put  on  the  bottle 
the  first  time,  and  I  put  it  on  now. 

Shortly  afterward  the  mother  came  rushing  back 
with  the  bottle  in  her  hand  and  said,  "This  isn't  the 
same  medicine  as  before.  The  baby  carried  on 
terribly.     It  strangled  her  when  she  took  it." 

I  explained  to  her  that  it  was  intended  for  external 
use  and  should  be  mixed  with  water  first.  But  I 
did  not  lose  much  time  asking  questions.  I  gave 
her  some  syrup  of  ipecac,  instructing  her  to  give  the 
child  a  teaspoonful  every  ten  minutes  till  it  vomited. 

I  called  up  the  doctor  in  the  meantime  and  he 
approved  of  what  I  had  done,  asking  me  to  call  up 
again  if  necessary.  When  the  proprietor  came  in  I 
explained  the  case  to  him,  and  ran  over  myself  to 
see  the  condition  of  the  child.  There  it  was  playing 
on  the  floor.  The  mother  explained  that  the  first 
dose  of  if)ecac  had  made  the  child  vomit.  She  did 
not  want  the  medicine  I  had  compounded,  and  in- 
stead wanted  her  money  back. 

She  acknowledged  that  she  could  not  read,  and 
had  told  the  boy  to  ask  whether  the  medicine  was 
for  a  cough  or  not.     What  a  situation ! 


"UNEASY  FOR  TWENTY-FOUR  HOURS." 
By  W.  R.  Wiles,  Braman,  Oklahoma. 

One  nice  morning  between  eight  and  nine  o'clock 
a  man  about  35  years  of  age,  two-thirds  intoxicated, 
came  shambling  into  the  store  saying  that  he  had 
been  drunk  all  night,  that  he  had  slept  in  the  pool 
hall,  and  wanted  a  bottle  of  "Hostetter's  Bitters,"  on 
which  he  might  sober  up. 

I  informed  him  that  his  condition  was  such  that 
he  shouldn't  use  the  bitters,  and  told  him  that  if  he 
would  allow  me  I  would  give  him  something  to 
straighten  him  up.      He  readily  consented. 

I  gave  him  two  drachms  of  "Celerina"  and  told 
him  that  if  he  wasn't  feeling  better  in  an  hour  to 
come  back  and  I  would  give  him  another  dose. 

In  about  thirty  minutes  he  returned  saying  that  he 
wanted  those  "Bitters."  "I  know  how  to  take 
them,"  he  added.  So  I  sold  him  a  bottle,  caution- 
ing him  that  if  he  drank  all  of  the  contents,  it  would 
lay  him  out.  He  insisted  that  he  knew  what  he  was 
doing  and  went  out  on  the  street. 

In  thirty  minutes  he  had  drunk  the  whole  business 
and  was  found  lying  unconscious  on  the  ground. 
You  couldn't  even  notice  him  breathe.      A  doctor 
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was  called  and  gave  him  a  few  hypodermatic  injec- 
tions of  strychnine,  loaded  him  onto  a  dray,  took 
him  home  and  put  him  to  bed.  He  remained  un- 
conscious .until  the  next  morning,  when  he  began  to 
recover.     The  Hostetter's  Bitters,  together  with  the 


"boot-leggers'  "  whisky  he  had  swilled  down  the 
night  before,  put  him  to  the  bad.  Inasmuch  as 
'twas  I  who  had  sold  him  the  "Hostetter's,"  you 
can  imagine  my  uneasiness  until  he  got  straightened 
out. 


SOME  INTERESTING  PRESCRIPTIONS. 

A  Series  of  Mixtures  Abounding  in  Difficalties  and  Incompatibilities  —  How  They  were  Compounded 

in  Actual  Practice. 

By  H.  A.  B.  DUNNING. 


No.  1. 

Hydrargyri  chloridi  corrosivi 2  grains. 

Chlorali    hydrati 4  scruples. 

Zinci   sulphatis 2  scruples. 

Quininse  hydrochloridi 1  drachm. 

Spiriti   vini   rectificati 1  fluidounce. 

Aquae  3  fluidounces. 

Signa:     For  external  use  once  a  day. 

Any  precipitate  forming  in  this  finished  pre,<?crip- 
tion  would,  I  believe,  naturally  be  attributed  to  the 
incompatibility  which  exists  between  salts  of  alka- 
loids and  bichloride  of  mercury.  It  so  happens  that 
the  character  of  the  solvent  and  the  presence  of 
chloral  hydrate  prevent  this  action.  Incompatibil- 
ity exists  between  zinc  sulphate  and  quinine  hydro- 
chloride. Quinine  sulphate  is  formed,  and  a  large 
portion  remains  undissolved.  A  perfect  solution 
may  be  dispensed  if  a  proportionate  quantity  of 
quinine  bisulphate  be  substituted  for  the  quinine  hy- 
drochloride ordered. 

No.  2. 
5^     Balsami    Peruviani 4  drachms. 

Sulphuris    1  ounce. 

Acidi  salicylici  6  drachms. 

Vaselini  albae   6  ounces. 

Sig. :     Apply  as  directed. 

If  compounded  as  written,  an  ointment  of  gran- 
ular appearance  results,  and  when  rubbed  on  the 
skin  is  not  absorbed  well,  but  separates  into  a  fatty, 
greasy  liquid  and  rubbery,  quill-like  masses.  A  sat- 
isfactory ointment  may  be  prepared  if  the  balsam 
of  Peru,  previously  mixed  with  an  equal  volume 
of  alcohol,  be  thoroughly  incorporated  in  white 
vaselin;  each  of  the  other  ingredients  then  being 
mixed  ir  separately. 


No.  3. 

5t     Syrupi   scillae    4  fluidrachms. 

Syrupi    ipecacuanha 2  fluidrachms. 

Spiritus  aetheris  nitrosi 3  fluidrachms. 

Syrupi    pruni   virginianae.         .  .2  fluidounces. 

M.     Sig. 

When  these  ingredients  are  mixed,  effervescence 
ensues  and  persists  for  some  time.  This  reaction 
cannot  well  be  avoided.  Ethyl  nitrite,  being  in- 
soluble in  water,  is  thrown  out  of  solution  through 
mixing  with  the  syrups.  The  effervescence  is  due 
to  the  fact  that  at  ordinary  temperatures  ethyl  ni- 
trite is  a  gas,  and  when  freed  from  its  solvent,  alco- 
hol, bubbles  off  as  such.  Of  course,  the  decided  vis- 
cosity of  the  syrupy  preparation  tends  to  make  the 
effervescence  of  long  duration. 

No.  4. 

5     Salolis    45  grains. 

Thymolis     30  grains. 

Bismuthi    subnitratis 75  grains. 

M.  ft.  Kon.  No.  XV. 

These  substances  if  mixed  together  will  form  a 
very  thin  paste,  due  to  the  liquefaction  of  salol  by 
thymol,  or  vice  versa.  Comparatively  a  large  quan- 
tity of  absorbent  powder  will  be  required  to  produce 
a  satisfactory  powder  for  the  purpose.  This  pre- 
scription may  best  be  dispensed  as  follows:  Salol 
and  bismuth  subnitrate  are  mixed  and  divided 
equally  and  filled  into  fifteen  konseals.  Before  put- 
ting on  the  tops  a  two-grain  thymol  capsule — 2 
grains  require  a  No.  5  gelatin  capsule— yis  intro- 
duced into  each  of  the  konseals.  The  konseals  are 
then  finished  in  the  usual  way. 
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No.  5. 

R     Sodii  bicarbonatis  4  scruples. 

Ammonii   chloridi 4  scruples. 

Codeinae  sulphatis  4  grains. 

Syrupi  pruni  virginianae 2  fiuidounces. 

M.  ft.  Sol. 

It  is  difficult  to  free  the  solution  from  carbon  di- 
oxide liberated  by  the  action  of  the  acid  "syrup" 


upon  the  "bicarbonate."  Warming,  of  course, 
should  not  be  resorted  to.  There  can  be  no  objec- 
tion to  carefully  neutralizing  the  syrup  of  wild 
cherry  with  some  weak  sodium  hydroxide  solution, 
previous  to  adding  the  sodium  bicarbonate,  as 
sodium  compounds  will  be  formed  of  the  same  char- 
acter as  would  result  if  the  "bicarbonate"  were 
added  first.  No  carbon  dioxide  is  liberated  if  this 
method  of  compounding  be  followed. 


A  MAGAZINE  WINDOW, 


By  J.  EARL  TAYLOR.  PH.G. 


This  trim  was  intended  to  advertise  the  Woman's 
Home  Companion.  The  little  tots  shown  in  the 
display  were  obtained  from  the  covers  of  the  maga- 
zine. The  child  seen  at  the  top  of  the  background 
driving  a  chain  of  dogs  was  a  cut-out. 


was  a  small  dog,  and  there  was  one  in  the  middle 
of  the  window. 

The  price  mark  was  made  of  black  tissue.  The 
stuffed  dog  seen  in  the  center  of  the  floor  was  made 
nearly  thirty  years  ago  by  my  grandmother,  who  is 


The  right  end  of  the  display  was  made  by  pasting 
the  magazine  covers  around  the  sides  and  top.  The 
centerpieces  were  outlined  in  black-and-white  tissue- 
paper  with  a  cut-out  in  the  center  showing  a  little 
child  leading  a  dog  by  the  chain.      In  each  corner 


now  nearly  90  years  old.  Of  course  we  prize  it 
highly.  Two  iron  "T's"  support  two  open  maga- 
zines as  seen  in  the  picture.  The  whole  trim  with 
the  many  youngsters  in  it  had  an  element  of  human 
interest. 
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BOARD  QUESTIONS  ANSWERED. 


A  MASSACHUSETTS  EXAMINATION. 

CHEMISTRY, 
{Continued  from  the  June  Bulletin.) 

1.  Give  an  outline  of  the  different  appliances  used 
in  pharmacy  to  produce  and  modify  heat. 

Bunsen  burner,  steam  bath,  water  bath,  blow 
pipe,  sand  bath,  vacuum  pan,  oven,  thermostat. 

2.  Explain  the  theory  of  freezing  mixtures,  and 
give  an  example. 

Whenever  rapid  liquefaction  can  be  produced 
unaccompanied  by  chemical  change,  great  cold  is 
produced.  Solids,  for  the  assumption  of  the  fluid 
state,  require  a  certain  amount  of  energy  or  heat 
which  is  withdrawn  from  the  surrounding  liquid 
and  becomes  latent. 

3.  Name  the  metals  of  the  alkaline  earths,  and 
give  some  of  their  common  characteristics. 

Barium,  strontium,  calcium,  magnesium,  and 
beryllium.  These  are  all  dyads.  Their  hydroxides 
are  only  sparingly  water-soluble.  They  have  an 
intense  affinity  for  oxygen  and  for  hydroxyl  and 
hence  decompose  water,  but  not  so  violently  as  the 
alkali  metals.  The  oxides  of  the  alkaline  earth 
metals  can  be  preserved  for  some  time  in  tightly 
closed  bottles.  The  normal  carbonates  and  phos- 
phates of  the  alkaline-earth  metals  are  insoluble  in 
water;  but  the  acid  phosphates  are  soluble  and  the 
bicarbonates  sparingly  soluble.  The  sulphides  are 
freely  soluble.  _ 

4.  What  is  the  chemical  difference  as  to  the  val- 
ence of  iron  in  the  ferrous  and  ferric  salts? 

Ferrous  iron  is  divalent;  ferric,  trivalent. 

5.  Explain  the  reaction,  and  show  either  by  equa- 
tion or  detailed  description  how  the  solution  of  zinc 
chloride  is  prepared  from  granulated  zinc. 

To  the  zinc  contained  in  a  glass  or  porcelain  vessel 
add  distilled  water  and  then  gradually  the  hydro- 
chloric acid.  Zn2+4HC1  yields  2ZnCl2-f2H2. 
Pour  off  the  solution,  add  the  nitric  acid,  evaporate 
the  solution  to  dryness,  and  heat  the  dry  mass  to 
fusion  at  a  temperature  not  exceeding  115°  C.  Let 
it  cool,  dissolve  in  sufficient  distilled  water,  and  add 
precipitated  zinc  carbonate;  agitate  the  mixture 
occasionally  for  a  day,  let  it  subside,  and  then 
decant.      The    iron    contained    in    the    solution    is 


oxidized  by   nitric  acid,    and   then   precipitated  as 
ferric  oxide  by  the  zinc  carbonate. 

6.  What  is  acetone?  What  is  it  chiefly  used  for 
in  pharmacy? 

Acetone  is  a  dimethylketone.  It  is  used  as 
a  menstruum  in  making  oleoresins.  It  is  used 
largely  as  a  solvent  for  fats,  resins,  and  camphors. 

7.  What  are  the  volumetric  solutions  described 
in  the  U.  S.  P.  and  how  are  they  made? 

Alkaline  cupric  tartrate,  tenth-normal  bromine, 
half-normal  and  normal  hydrochloric  acid,  tenth- 
normal iodine,  tenth-normal  oxalic  acid,  tenth- 
normal potassium  dichromate,  fiftieth-normal,  hun- 
dredth-normal, normal,  tenth-normal,  and  alcoholic 
half-normal  solutions  of  potassium  hydroxide,  tenth- 
normal potassium  permanganate  and  potassium  sul- 
phocyanate,  tenth-normal  silver  nitrate,  normal 
sodium  chloride,  double  normal  and  normal  sodium 
hydroxide,  tenth-normal  sodium  thiosulphate,  and 
fiftieth-normal,  half-normal,  normal,  and  tenth- 
normal sulphuric  acids. 

Normal  volumetric  solutions  are  those  which  con- 
tain in  one  liter  the  chemical  equivalent  of  one 
gramme  of  hydrogen.  If  the  molecule  of  the 
reagent  is  univalent,  one  liter  will  contain  the 
weight  in  grammes  equal  to  the  molecular  weight 
of  the  reagent;  if  bivalent,  a  weight  in  grammes 
equal  to  half  its  molecular  weight;  if  trivalent,  a 
weight  in  grammes  equal  to  one-third  its  molecular 
weight.  Tenth-normal  solutions  contain  one-tenth 
of  the  quantity  of  the  active  reagent  in  the  normal 
solution;  half-normal,  half  of  that  quantity,  etc. 

8.  How  would  you  distinguish  gallic  acid  from 
tannic  acid  by  a  chemical  test? 

An  aqueous  solution  of  gallic  acid  should  not  pre- 
cipitate alkaloids,  gelatin  T.  S.,  albumin  T.  S.,  or 
starch  T.  S.,  which  indicates  a  difference  from  and 
absence  of  tannic  acid.  On  adding  to  a  cold  satur- 
ated aqueous  solution  of  gallic  acid'  some  calcium 
hydroxide  T.  S.,  a  bluish-white  precipitate  will 
form,  where  the  test  solution  is  temporarily  in 
excess,  and  will  disappear  on  shaking.  When  the 
test  solution  has  been  added  in  excess,  the  precipi- 
tate no  longer  dissolves,  and  the  liquid  acquires  a 
tint  which  is  blue  by  reflected  and  green  by  trans- 
mitted light,  and  becomes  pink  on  the  addition  of  a 
large  excess  of  calcium  hydroxide  T.  S.,  which  is  a 
distinction  from  tannic  acid. 

9.  Name  six  drugs  which  the  U.  S.  P.  directs  to 
be  assayed  to  determine  their  alkaloidal  strength. 
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Cinchona,  coca,  opium,  Hydrastis,  belladonna 
leaves,  nux  vomica, 

10.  (a)  What  is  Mayer's  reagent?  {b)  Is  it 
necessar>'  to  remove  all  alcohol,  ether,  and  chloro- 
form before  applying  this  test?  If  so,  explain  the 
reason  for  it. 

(a)  Mercuric  potassium-iodide  test  solution,  a 
reagent  for  detecting  the  presence  of  alkaloids.  It 
is  made  by  mixing  a  solution  of  mercuric  chloride 
and  a  solution  of  potassium  iodide  in  definite  pro- 
portions, {h)  Yes.  The  solvents  might  dissolve 
or  prevent  a  precipitate. 

PRESCRIPTIONS. 
TYPICAL  PRESCRIPTIONS  TO  BE  COMPOUNDED. 

Pasta  Zinca  Mollis. 

Zinc  oxide    3  ii 

Calcium   carbonate    3  ii 

Linseed   oil    3  ii 

Lime-water    3  ii 

M.  make  ointment. 

Rub  the  zinc  oxide  and  chalk  with  the  oil  and  then  add 

the  lime-water. 

Emulsion  Petrolei. 

Petrolatum  album   (U.  S.  P.) 5. 

Expressed   oil   of   almond 25. 

Acacia    5. 

Tragacanth    2.5 

Syrup    (U.   S.   P.) 10. 

Tincture  of  lemon   peel.. 1.5 

Water,  a  sufficient   quantity 100. 

This  is  an  N.  F.  preparation.  Melt  the  petrolatum  and 
mix  it  thoroughly  with  the  almond  oil.  Mix  the  acacia  and 
tragacanth  in  a  capacious  mortar  with  15  Cc.  of  water  and 
add  the  oil  mixture  gradually,  triturating  rapidly  until  a 
smooth  emulsion  is  formed.  To  this  add  the  syrup  and 
tincture  and  enough  water  to  make  100  Cc  or  3.2  fluidounces. 

Elixir  Acidi  Salicylici. 

Salicylic   acid    8.5 

Potassium  citrate    12.5 

Glycerin    50. 

Aromatic  elixir   (U.  S.  P.)  q.  s 100. 

M.  et  Ft.  Solution. 

Salicylic  acid  is  much  more  soluble  in  potassium  citrate 
solution  than  in  water.  Dissolve  the  potassium  citrate  in  the 
aromatic  elixir  and  then  add  the  salicylic  acid  and  finally  the 
glycerin. 

Pills  of  Aloes  and  Iron. 

Aloes    gr.  viii 

Ferri    reducti    gr.  xii 

M.  et  Ft.  Pi!.  No.  viii. 


Use  glucose  as  an  excipient  to 


Mix  the  aloes  and  iron. 
make  the  pill  mass. 

Resorcin     gr.    vi 

Salol    gr.   vi 

Bismuth   subgallate    gr.  xii 

M.  et  Ft.  Capsules  No.  vi. 

Rub  up  the  material  in  a  mortar  and  fill  the  capsules. 

Prescription  Used  in  Oral  Examination. 

Sol.  Hydrarg.  chlor,  cor.  1% 5  iv 

M.  Sig. — External  use. 
Poison. 

(4=455.6) -^100=18.22  grains  of  mercuric  chloride.  Add 
water  to  make  four  fluidounces.  Use  a  little  ammonium 
chloride  to  increase  the  solubility  of  the  mercury  salt. 

Tr.   ferri   chlor 5  ss 

Syr.  hypophos.  co.  (U.  S.  P.) 5  vi 

M.  Sig.— 3i  t.  i.  d. 

Adding  the  tincture  to  the  syrup  produces  a  gelatinous 
precipitate  of  ferric  hypophosphite.  The  presence  of  J^  ounce 
dilute  phosphoric  acid  in  this  mixture  would  decompose  the 
precipitate,  forming  ferric  phosphate,  which  is  soluble  in 
excess  of  acid. 

Camphorae    2. 

Olei  theobromatis a  sufficient  quantity 

M,  Ft.  supposit.  No.  vi  pro  recto. 

Sig. — Camphor  suppositories. 

Dissolve  the  camphor  in  the  melted  cacao  butter  and  pour 
into  molds. 

When  the  suppository  is  first  made,  it  is  soft,  but 
hardens  on  standing. 

Hydrarg.   chlor.   cor grs.  xvi 

Collodii    3  iv 

M.  Sig. — Apply  as  directed  with  brush. 

Dissolve  the  corrosive  sublimate  in  a  little  alcohol  before 
mixing  it  with  the  collodion. 

Zinci    oxidi    3  ii 

Spt.   camphorae    5  "i 

Liq.  plumbi  subacetatis 3  iss 

Glycerini     5  ss 

Aquae    I  viii 

M.  Ft.  Lotio. 

Sig. — External  use. 

Rub  up  the  zinc  oxide  with  a  little  of  the  glycerin,  then 
add  the  rest  of  the  glycerin,  then  the  spirit  of  camphor,  and 
finally  the  solution  of  lead  subacetate  and  water. 

The  water  would  precipitate  the  spirit  of  camphor. 
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DOLLAR  IDEAS. 


A  CARD  TO  ANNOUNCE  DELIVERY   OF  GOODS. 

H.  E.  Read,  Altamont,  Kansas:  A  great  many 
times  we  find  ourselves  out  of  goods  and  several 
calls  for  them  are  received  before  they  arrive.  Occa- 
sionally a  special  order  is  made  for  a  customer,  and 
if  the  articles  are  not  in  when  called  for,  the  sale  is 
often,  lost.  We  have  adopted  a  plan  that  helps 
materially  in  this  line.  We  have  on  hand  at  all 
times  a  few  postal  cards  the  same  as  the  one  repro- 
duced, and  keep  these  cards  near  our  want  book. 
When  a  customer  calls  for  an  article  we  do  not  have. 


READ'S  DRUG  STORE 


Altamont,  Kans. 


Mr 


Altamont,  Kans. 


Dear _ 

A   short   time   ago    you   called    at    our   store  desiring  to 
purchase 

At  the  time  we  were  temporarily  out  of  the  article  which 
you  desired,  but  have  since  procured  it.     If  you   are  still   in 
need  of  it  we  shall  be  pleased  to  deliver  it  to  you. 
Thanking  you,  we  remain. 

Very  truly  yours, 

H.  E.  READ. 


we  address  one  of  these  cards  to  him,  then  turn  it 
over  and  fill  in  his  name  and  address  on  the  other 
side,  and  after  the  words  "to  purchase"  place  the 
name  of  the  goods  wanted.  We  put  the  addressed 
cards  in  our  invoice  file.  As  soon  as  the  goods 
arrive,  date  the  cards  and  mail  them  to  the  people 
whose  names  appear  on  them.  There  is  not  the  de- 
lay of  notifying  them  personally,  which  many  times 
is  impossible  and  more  often  forgotten.  This  plan 
has  given  us  a  great  many  sales  which  otherwise  we 
would  not  get. 

HOW  TO  CLEAN  MORTARS  AND  PESTLES. 

Hozvard  S.  Carpenter,  Detroit,  Mich.:  Often  our 
mortars  and  pestles  have  been  stained  by  chemicals 
which  will  not  wash  out  unless  we  scrub  the  utensils 
with  sapolio  or  employ  some  other  tedious  process. 
We  always  washed  our  mortars  with  soap  and  water, 
but  still  the  dirt  and  grime  would  accumulate  on  the 
sides.  It  became  such  a  nuisance  that  I  hit  upon  a 
formula  which  was  a  big  surprise  and  a  complete 


success,  making  the  mortars  just  as  clean  as  new. 
I  grind  up  about  a  half-ounce  of  potassium  bicar- 
bonate in  the  mortar  and  add  suf^cient  sulphuric 
acid  to  make  a  paste  of  the  mixture.  Then  I  daub 
it  on  the  sides  and  bottom  of  the  mortar  and  let  it 
stay  there  about  an  hour  or  over  night.  On  wash- 
ing the  utensils  they  appear  absolutely  white  and 
clean  enough  to  eat  out  of. 


YOUR  AD.  UNDER  THE  WEATHER  REPORT. 

/.  Earl  Taylor,  Gridley,  III:  Take  a  piece  of 
window  glass  12  by  24  inches  in  size.  Cover  the 
edges  with  passe-partout  binding  and  put  hangers 
on  it.  Then  in  the  upper  portion  have  a  space  for 
the  weather  report.  Below  this  save  a  large  space 
in  which  to  put  on  your  daily  ads.  Soon  the  people- 
will  be  coming  regularly  to  see  the  weather  report, 
and  the  right  ads.,  well  expressed,  will  accomplish 
much  good  in  the  way  of  increased  sales. 

Here  are  some  of  the  legends  for  the  lower  space. 
Take  some  whiting  and  water  and  an  artist's  brush 
and  paint  your  ad.  on  the  glass : 

"Hello.  You're  looking  well.  Good  looks  made 
sure  with  our  face  and  hand  massage  cream — 35 
cents  special." 

"Buy  a  good  cigar — our  leader — 5  cents.  If  you 
do  you'll  come  again." 

"Our  motto— The  Coldest  Soda.'  " 

"Box  Stationery  that  is  stationery.  Special  to- 
day 50  cents." 

"Tell  Mary  that  you  smoke  our  cigars.  She 
won't  object  then.     Our  leader  5  cents." 

"Rain  to-morrow.     Coldest  soda  to-day." 

"Can  we  not  expect  a  share  of  your  patronage?" 

"Tell  us  your  needs — maybe  we  can  help  you." 

"Our  leader.    Best  smoke  on  earth  5  cents." 


GETTING  THE  LAST  OUNCE  OUT  OF  A 
GLYCERIN  CONTAINER 

Alfred  C.  Dash,  Paddington,  Sydney,  N.  S.  W.: 
Several  dispensers  have  told  me  that  they  always 
lose  the  last  three  or  four  ounces  out  of  a  tin  of 
glycerin  because  it  will  not  pour  out.  I  suggest 
that  the  druggist  add  to  the  tin  about  two  ounces  of 
water  and  shake.  This  dilutes  the  glycerin  so  that 
it  can  then  be  poured  out  quite  easily.  We  always 
keep  a  fifty-per-cent  solution  of  glycerin  available, 
and  if  the  volume  obtained  be  six  ounces,  it  repre- 
sents 2  ounces  of  water  and  4  ounces  of  glycerin, 
and  may  be  used  in  making  up  glycerin  of  one-half 
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strength.  In  this  way  nearly  every  drop  of  glycerin 
is  removed  from  the  tin  and  the  diluted  fluid  can  be 
used  in  any  products  where  the  formula  permits. 


PUSHING  A  SPECIALTY. 

William  D.  Baun,  Philadelphia,  Pa.:  Every  week- 
exploit  some  preparation  of  your  own — a  cough 
remedy  for  example.  Then  advertise  in  your  win- 
dow that  during  the  week  a  bottle  of  the  product  is 
to  be  placed  among  the  many  articles  on  display  in 
the  store,  and  the  first  ten  highest  purchasers  who 
espy  it  will  receive  a  free  bottle. 

Give  every  purchaser  a  card  of  the  following 
nature,  and  upon  it  state  the  amount  of  the  purchase : 


No.                                               Am't  of  Sale. 
59                                                         50c 

WEST  END 
PHARMACY. 

Name 

Address 

SITUATION    OF    ARTICLE. 

This  also  enables  one  to  form  a  small  directory 
of  his  more  frequent  customers,  and  many  benefits 
accrue  from  the  scheme. 


THE  STORE  AD.  IN  RESTAURANTS. 

C.  L.  Deyo,  Seattle,  IVashington:  Here  is  a 
good  advertising  scheme.  Get  some  pads  three 
inches  square  made  from  white  paper  and  have  your 
store  address,  etc.,  printed  on  the  backs  of  the 
blanks.  Call  attention  also  to  some  special  line  of 
goods  which  you  are  pushing.  Distribute  these  pads 
among  the  leading  restaurants  of  the  town  with  the 
information  that  you  will  keep  them  supplied  free  of 
charge.  This  scheme  works  well,  as  the  patrons  of 
restaurants  become  familiar  with  your  store  address 
and  also  with  the  things  you  are  advertising. 


A  GOOD  WAY  TO  SELL  GOLD  PAINT. 

E.  Blackburn,  Dezvshnry,  England:  Having  a 
large  stock  of  gold  paint  on  hand  we  decided  to  get 
rid  of  it.  Accordingly,  we  got  some  lumps  of  coal 
and  gilded  them  with  it,  giving  them  the  appearance 
of  gold  nuggets.   Upon  these  we  placed  a  card,  viz. : 


VX/yy  DONT  YOU   M^KE  YOUR 
OWN  'NUGGETS? 


THIS    GOLD    PAINT    WILL    DO    IT. 
TRY      IT.  A    SHILLING    A    BOTTLE. 


Around  this  we  made  a  display  of  the  gold  paint. 
The  idea  attracted  many  customers  and  we  sold  out 
the  material  in  a  short  time. 


A  BOX  CONTAINER  FOR  HYPODERMATIC 
TABLETS. 

Harry  A.  Underriner,  Chicago,  III.:  A  druggist 
carrying  a  large  line  of  hypodermatic  tablets  often 
has  trouble  in  finding  the  formula  he  wants  unless 
he  has  some  way  of  displaying  the  fronts  of  the 
boxes.  This  led  me  to  devise  an  arrangement  which 
has  these  advantages:  It  takes  up  no  extra  space 
and  displays  each  box  end  propyerly  labeled,  thus 
enabling  one  to  tell  at  a  glance  whether  or  not  he 


H^/l?r»  OFBOX£S 


has  the  tablet  wanted.  A  strip  of  light  wood,  the 
width  of  the  length  of  the  boxes,  is  nailed  to  t];^ 
under  side  of  some  convenient  shelf,  leaving  a  space 
just  wide  enough  to  allow  the  boxes  to  slide  in 
easily.  The  boxes  are  removed  by  reaching  under 
the  shelf  and  then  pushing  them  forward  with  the 
finger.  The  accompanying  diagram  will  explain 
itself. 

A  GOOD  SCHEME  FOR  CLEANING  SHELF 
BOTTLES. 

W.  H.  Ellis,  Vandalia,  Mo. :  The  drippings  from 
all  shelf  bottles  cannot  be  easily  washed  with  ordin- 
ary soap  and  water.  I  find  that  a  rag  wrung  out 
in  wood  alcohol  works  like  a  charm,  and  will  not 
leave  any  streaks  on  the  bottle.  It  also  gives  the 
glass  a  very  fine  polish. 
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LETTERS. 


A  WOMAN  PHARMACIST'S  VIEWS- 

To  the  Editors: 

Pharmacy  is  a  science,  management  an  art;  so 
closely  related  are  science  and  art  that  no  really 
practical  pharmacist  can  be  other  than  a  practical 
manager.  The  demand  for  good  managers  would 
seem  to  imply  that  there  is  more  than  mere  practi- 
cality connected  with  the  management  of  a  store, 
there  must  be  some  hidden  genius  in  man  from 
which  he  may  draw. 

Certain  qualities  are  necessary  to  good  manage- 
ment— integrity,  foresight,  and  a  clear  understand- 
ing of  the  situation.  Oftentimes  environment  plays 
a  large  part  in  the  relation  of  the  pharmacy  to  the 
public,  and  the  man  must  be  alive  to  that  which  takes 
place  outside  as  well  as  inside  his  place  of  business. 
Over  and  above  all  qualities  should  be  that  attribute 
in  man,  rightly  termed  "initiative,"  which  makes 
him  do  the  thing  required  by  circumstances  or  with- 
out his  attention  being  called  to  it.  Such  men  have 
tact.  They  get  on  with  their  fellow  men  at  all 
times  and  in  all  places,  handling  those  of  different 
temperaments  to  the  upbuilding  of  their  trade. 

Actuality  rather  than  potentiality  gives  business 
supremacy.  One  must  know  and  understand  the 
policy  of  his  company,  have  confidence  and  enthu- 
siasm in  it,  and  work  heart  and  hand  with  the 
proprietor. 

Our  women  pharmacists,  who  are  by  no  means 
few  in  number,  cultivated,  educated,  endowed  with 
intuition,  are  able  to  so  thoroughly  master  the  busi- 
ness as  to  prove  effectual  managers.  We  find 
^men  at  the  head  of  departments  in  various  depart- 
ment stores,  attending  carefully  to  details,  and 
keen  on  price  and  quality.  The  untimely  oppro- 
brium lent  to  pharmacy  in  some  of  the  States  is  a 
menace  to  women  in  practice.  Too  often  the  ability 
to  manage  covers  an  array  of  circumstances  to  which 
she  cannot  conform  because  of  hall-marks  upon  the 
custom.  Give  her  the  real  work,  its  ideals,  its  fine 
points  of  discrimination  as  trade-winners,  your  con- 
fidence, and  the  fulness  of  her  service  is  not  to  be 
defined. 

The  ultimatum  is  a  chair  of  Comprehensive  Phar- 
macy in  every  college  of  pharmacy  which  shall  teach 
commercialism,  salesmanship,  the  proper  handling 
of  employees,  and  even  train  students  in  the  terms 


employed  by  the  business  world.  The  therapeutic 
value  of  every  proprietary  should  be  explained,  its 
market  value,  and  its  price  to  the  consumer.  All 
this  is  of  as  much  importance  to  the  would-be  phar- 
macist as  the  formulas  and  derivatives  of  hydro- 
quinone  or  piperazin.  For  prescribing  physicians 
will  prescribe  specialties,  and  to  deal  upon  the 
hackneyed  plea  of  "Justice  to  the  public"  and  pro- 
tection to  the  laity  you  yourself  must  know  about 
them.  For,  mind  you,  as  a  rule,  one-half — yes, 
three-fourths — of  a  stock  of  drugs  and  sundries  are 
Greek  to  the  newly  graduated  clerk  unless 
experienced. 

We  are  good  chemists,  we  desire  to  be  good  chem- 
ists, but  one  would  rather  know  in  checking  an 
order  what  sodium  salicylate,  Mall's,  means,  and 
why  it  is  specified,  or  digitalis,  fat- free,  P.  D..  or 
acid  hydriodic  10  per  cent,  1  ounce  g.  v.  s.  7,  than 
page  after  page  of  many  a  text-book  which  could 
not  be  remembered  from  week  end  to  week  end. 
It  is  then  you  get  the  feel  of  things  and  know  the 
ground  on  which  you  stand.  Then  pharmacy  moves 
to  the  front  with  other  commercial  ventures,  and 
we  forget  to  dream  among  the  array  of  elixirs, 
chemicals,  and  impossible  organic  friends  which  are 
legion.  Blanche  Woods  Brink. 

Britt,  Iowa. 


A  PLEA  FOR  BETTER  EDUCATED  PHARMACISTS. 

To  the  Editors: 

Possibly  there  may  be  some  pharmacist  living  who 
remembers  when  the  discussion  as  to  whether  or  not 
pharmacy  is  a  profession  began,  but  I  have  never 
had  the  pleasure  of  meeting  him  if  he  is  still  alive. 

Eighty  years  ago,  or  even  less,  medicine  occupied 
the  same  debatable  position  which  pharmacy  occu- 
pies to-day,  but,  in  spite  of  the  prevalence  of  quacks 
and  charlatans  in  the  medical  profession,  I  venture 
to  say  that  no  one  doubts  to-day  that  the  practice  of 
medicine  is  a  profession. 

Then,  by  what  means  has  this  end  been  obtained  ? 
The  answer  can  be  given  in  one  word,  education. 

How  many  of  our  States  have  laws  which  make 
the  possession  of  a  college  diploma  a  prerequisite  for 
the  practice  of  pharmacy?  Only  three  so  far  as  I 
know  have  such  laws.  On  the  contrary,  there  are 
only  two  States  of  which  I  know  which  do  not  have 
laws  making  a  diploma  a  prerequisite  for  the  prac- 
tice of  medicine,  and  most  of  those  States  which 
have  such  laws  specify  the  number  of  years  which  a 
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candidate  for  a  license  to  practice  medicine  must 
attend  college. 

But,  some  one  will  say,  it  is  not  really  necessar)- 
to  teach  medicine  and  pharmacy  in  a  college  in 
the  same  way.  Please  let  those  who  would 
ask  such  a  question  first  ask  themselves  how 
many  pharmacists  they  know  who  are  too  learned. 
Notwithstanding  the  fact  that  a  great  many  of  my 
friends  have  diplomas  from  the  very  best  colleges  of 
pharmacy  in  the  country,  I  have  never  heard  any  one 
accuse  them  of  knowing  too  much. 

I  have  heard  it  said  that  to  make  a  college  diploma 
a  prerequisite  would  entail  too  great  hardships  upon 
the  boy  of  moderate  means;  but  I  am  sure  that  if  we 
could  secure  statistics  on  the  subject  we  would 
discover  that  at  least  seventy-five  per  cent  of  the 
graduates  of  our  colleges  of  pharmacy  as  well  as  the 
graduates  of  our  medical  colleges  are  poor  boys. 

I  have  seen  enough  to  convince  me  that  the  man 
who  does  not  care  enough  for  the  practice  of  phar- 
macy to  make  some  sacrifice  to  learn  all  he  could 
about  it  seldom  ever  amounted  to  much  in  the  pro- 
fession. 

If  each  of  us  would  use  all  of  our  influence  to 
induce  every  would-be  pharmacist  to  attend  some 
good  college,  and  let  nothing  prevent  him  from 
obtaining  a  diploma  from  his  college,  it  would  not 
be  many  years  before  no  one  would  think  of  phar- 
macy as  anything  other  than  one  of  the  noblest  of 
professions.  B.  O.  Berry,  Ph.\r.D. 

Saint  Matthews,  Calhoun  county,  S.  C. 


SHE  KNEW  WHERE  THEY  WERE! 

To  the  Editors: 

Not  long  since,  when  I  was  in  Macon,  Mo.,  on  a 
business  trip,  J.  D.   Smith  &  Son  handed  me  the 


Ti 


attached   note   which   had   been   received   from   an 
illiterate  customer.      It  occurred  to  me  at  once  that 


you  might  like  to  reproduce  this  in  the  Bulletin 
OF  Pharmacy.     It  is  certainly  very  amusing. 
St.  Louis,  Mo.  W.  C.  Hayhurst. 


STILL  ANOTHER  FORM  OF  REMITTANCE 

T     *t,    T7^*  BLANK. 

To  the  Editors: 

We  have  noticed  several  forms  of  remittance 
blanks  which  have  recently  been  reproduced  in  your 
columns.  We  use  one  which  we  believe  to  be 
superior  to  anything  we  have  yet  seen.     We  have 
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quite  frequently  received  requests  for  it  from  drug- 
gists and  merchants  in  other  lines.     If  you  think  it 
worth  giving  the  readers  of  the  Bulletin,  we  shall 
be  glad  to  have  you  do  so. 
Richardson,  Texas.  R-  P.  HarBEN  &  SON. 

BUNCOED  BY  A  DISINFECTANT  HOUSE. 

To  the  Editors : 

Having  been  stung  on  a  proposition  I  write 
about  it  in  the  hope  that  other  druggists  will  be 
ready  for  it.      This  is  the  way  I  was  taken  in. 

A  firm  making  a  disinfectant  had  the  sheriff  intro- 
duce its  agent  to  the  druggist  to  inspire  confidence, 
and  then  the  rest  was  easy.  The  sheriff  of  our 
county  introduced  the  agent  to  me,  and  he.  the 
sheriff,  recommended  the  preparation  very  highly  as 
an  insecticide  and  disinfectant.  I  thought  it  must 
be  a  good  deal,  as  he  represented  to  me  that  I  could 
supply  the  county  for  its  buildings  and  other  public 
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places,  one  of  which  is  a  State  institution  located 
here,  at  $3.50  a  gallon,  the  preparation  costing  me 
$2.00  a  gallon. 

The  proposition  looked  so  good  to  me  that  I 
bought  a  liberal  supply.  Upon  investigation  I  found 
that  this  agent  had  sold  the  county  its  supply  for  a 
long  time  to  come,  and  that  the  State  had  a  contract 
with  the  house  for  a  lower  price  than  I  could  buy 
for,  the  charge  to  the  county  being  as  low  or  lower 
than  the  price  to  me.  So  I  was  loaded  up  and  could 
not  dispose  of  the  stuff  even  at  what  it  cost  me,  and 
finally  succeeded  in  selling  a  part  of  it  at  a  price 
much  below  cost,  thinking  that  anything  I  could  get 
would  help  that  much.  O.  M.  Drummond. 

Mt.  Pleasant,  Iowa. 


A  WINDOW  DISPLAY  OF  BUG  POISON. 

To  the  Editors: 

We  had  considerable  success  with  a  display  for 
"Kill-Ded,"  our  bug  poison.  In  the  center  of  the 
window  I  erected  a  monument  of  wide  cardboard 
with  the  following  inscription: 


3ln  IHf mortam 

SACRED  TO  THE  MEMORY  OF 

150,000,000  BUGS 

KILLED  BY 

KILL-DED 

1908                                                                 1910 

R.        I.        P. 

This  monument  rested  upon  a  pedestal.  On  each 
of  the  four  sides  was  printed  the  word  "Bugs."  I 
then  put  up  four  skulls,  each  upon  a  small  pedestal, 
about  midway  between  the  monument  and  sides  of 
the  window,  using  two  on  each  side.  Then  I  placed 
in  different  parts  of  the  window  about  two  dozen 
human  arm  bones  in  pairs  so  that  each  pair  formed 
an  "X."  I  then  completed  the  trim  with  bottles  of 
"Kill-Ded"  and  placards  describing  the  deadly  prop- 
erties of  the  mixture,  the  price,  and  the  convenience 
of  using  it.  I  hope  that  some  brother  druggist  will 
make  up  a  window  display  along  this  line  and  have 
the  same  success  with  it  that  I  have  had. 

Charleston,  S.  C.  C.  H.  ScHRODER,  Ph.G. 


A  CORN  CURE  WINDOW. 

To  the  Editors: 

To  advertise  my  corn  salve  I  got  six  corn-stalks 
as  they  came  from  the  field  with  corn  attached,  and 
placed  them  in  my  window,  three  on  either  side. 
Between  them  I  had  two  signs,  22x30,  made  of 
white  cardboard,  with  black  letters,  and  nicely 
framed  in  oak.  These  read:  "Keep  Your  Mind 
Off  Your  Feet,"  and  "Use  Armor's  Corn  Salve — 
Price  15  Cents." 

It  was  a  winner!  A.  Armor. 

N.  S.  Pittsburg,  Pa. 


To  the  Editors: 

I  believe  that  every  subscriber  of  this  interesting 
Bulletin  should  not  hesitate  to  renew  his  subscrip- 
tion when  his  time  expires,  for  he  gets  twice  his 
money's  worth.  I  have  received  many  suggestions 
of  a  valuable  nature  which  I  owe  to  this  journal  and 
to  its  worthy  contributors.  It  is  just  the  kind  of 
pharmaceutical  paper  that  the  busy  druggist  and 
pharmaceutical  student  should  read  during  their 
leisure  time.  E.  E.  Fabiano. 

Kansas  City,  Mo. 

*  *  * 
To  the  Editors: 

Enclosed  find  one  "plunk."  It  does  not  jar  on  a 
fellow's  nerves  a  bit  to  be  separated  from  the  shining 
plug  for  a  piece  of  goods  like  the  Bulletin  of 
Pharmacy.  C.  Stewart. 

Jeanerette,  Iberia  Parish,  La. 

*  *  * 
To  the  Editors: 

Enclosed  find  money-order  for  another  dose  of 
pleasure — another  year's  subscription  to  the  Bulle- 
tin.    Like  a  good  cigar,  we  always  enjoy  it. 

Newburg,  N.  Y.  Streit  BROTHERS. 

*  *  * 
To  the  Editors: 

Your  Bulletin  is  a  dandy.  Would  not  be  with- 
out it.     The  best  thing  for  the  money  in  the  land ! 

Basin,  Wyo.  RalPH  W.  ShaFFER. 

*  *  * 
To  the  Editors: 

Would  rather  be  without  all  the  others  than  miss 
the  Bulletin  !  L.  F.  Brignac. 

Clinton,  La. 
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THE  SODA  FOUNTAIN. 


POPULAR  SODA  DRINKS. 

MALTED    MILK    SHAKES. 

Pour  any  syrup  desired  into  a  12-ounce  glass,  add  the 
shaved  ice,  then  the  malted  milk  powder,  fill  with  fresh 
milk  and  shake  thoroughly,  straining  into  a  clean  glass.  A 
malted  milk  egg  shake  may  be  made  from  this  formula  by 
adding  an  egg  before  shaking.  The  latter  makes  a  very  re- 
freshing and  nourishing  beverage. 

EGG    STRAWBERRY. 

Break  1  egg  in  a  mixing  glass;  add  2  ounces  of  straw- 
berry syrup  and  2  ounces  of  plain  cream;  shake  well  with 
ice;  use  fine  stream  and  serve  in  a  bell  glass. 

EGG  MALTED   MILK. 

Put  1  egg  in  mixing  glass,  1  to  2  ounces  vanilla  syrup,  3 
ounces  plain  cream,  2J^  teaspoonfuls  malted  milk;  shake  well 
with  ice;  use  fine  stream  only  and  serve  in  bell  glass. 

EGG   CHOCX>LATE. 

Break  1  egg  in  a  heavy  glass,  put  in  2  ounces  chocolate 
syrup,  3  ounces  plain  cream  and  shaved  ice,  shake  well,  and 
use  only  fine  stream  of  soda. 

MILK    SHAKE,    CHOCOLATI. 

Chocolate  syrup,  V/2  ounces;  rich  milk,  5  ounces.  Shave 
ice  to  fill  tumbler.  Shake  well,  and  shave  some  ice  on  top. 
Draw  in  some  soda  water. 

MILK    SHAKE,   VANILLA. 

Fill  tumbler  half  full  of  rich  milk  (if  cream  is  added,  it 
makes  a  great  improvement).  To  this  add  2  or  3  spoonfuls 
of  sugar.  Shake  in  a  few  drops  of  extract  vanilla.  Fill 
tumbler  nearly  full  of  finely  broken  ice.  Shake  vigorously 
until  the  ice  is  melted  and  draw  in  some  soda  water,  and 
place  a  long-handled  spoon  in  tumbler,  strain,  and  serve  with 
two  straws. 

NUT   SALAD   SUNDAE. 

Chop  1  pound  of  mixed  nuts  and  add  10  ounces  crushed 
strawberry  and  10  ounces  crushed  pineapple  sauce.  Pour 
over  plain  ice  cream. 

PINE  CHERRY   SUNDAE. 

Fill  sundae  cup  two-thirds  full  of  pineapple  ice,  then  fill 
up  with  pineapple  crushed  fruit.  Top  off  with  sliced  pine- 
apple and  orange  and  chopped  brandied  cherries. 

BLACK   HAWK   SUNDAE. 

Mix  crushed  blackberries  with  grated  black  walnuts.  Pour 
over  ice  cream,  and  top  off  with  whipped  cream  and  one 
maraschino  cherry.     Serve  in  sundae  cup. 

OPERA  SUNDAE. 

Peel  a  good-sized  seedless  orange;  cut  3  slices  and  lay  on 
a  round  plate.  On  each  slice  lay  a  spoonful  of  ice  cream, 
three  kinds — chocolate,  vanilla,  and  strawberry.  Shape  it 
round  over  the  cream ;  pour  maraschino  syrup  and  top  with 
maraschino  cherries. 


FRENCH    CHOCOLATE    ICE    CREAM. 

Four  quarts  of  cream,  10  ounces  chocolate,  2  pounds  and 
6  ounces  of  sugar,  vanilla  flavor,  12  egg  yolks.  Slowly  melt 
the  chocolate  in  the  boiler,  adding  sugar  and  cream  gradually, 
constantly  stirring  until  it  has  reached  the  boiling  point;  then 
add  the  yolks  in  the  same  manner  as  for  vanilla  cream, 
strain  and  cool,  then  add  vanilla  flavor  and  freeze. 

ITALIAN    SUNDAE. 

Serve  in  regular  sundae  cups,  part  strawberry  and  part 
chocolate  ice  cream.  Pour  over  the  ice  cream  a  chop  suey 
mixture.     Top  off  with  whipped  cream. 

CARAMEL   NUT   SUNDAE. 

Pour  over  plain  ice  cream  1  ounce  of  fruit  mixture  and  1 
ounce  heavy  caramel  syrup,  and  you  have  a  delicious  sundae. 

BOSTON   NUT   SUNDAE. 

One  dipper  of  ice  cream ;  sliced  orange,  cut  in  diamond- 
shaped  pieces ;  sliced  pineapple,  cut  in  triangular  shape ;  whole 
English  walnuts,  maraschino  cherries.  The  nuts  and  fruits 
should  be  arranged  artistically.     No  syrup  is  used. 

AUSTRALIAN    SUNDAE. 

Vanilla  ice  cream ;  strawberry  ice  cream.  In  regular  sun- 
dae cups.  Pour  over  ice  cream  port-wine  syrup ;  add  grated 
nuts,  and  top  off  with  whipped  cream  and  maraschino  cherry. 

MALTED    MILK    SUNDAE. 

Place  a  cone  of  ice  cream  in  a  dish  and  pour  over  the  top 
a  little  malted  milk. 

FLORADORA. 

Red  cherry  syrup,  1  ounce ;  pineapple  syrup,  1  ounce. 
Serve  with  ice  cream  and  decorate  with  maraschino  cherries. 

CONEY  ISLAND  SUNDAE. 

Take  a  large  spoon,  wet  it,  roll  up  some  sherbet  in  the 
shape  of  a  cigar  and  some  vanilla  ice  cream  in  the  same 
shape;  lay  them  together  in  a  saucer  (in  season,  place  a  large 
grape-leaf  on  the  saucer,  and  put  the  ice  cream  and  sherbet 
on  it),  then  top  with  a  ladle  of  chopped  pineapple,  a  ladle  of 
whipped  cream,  and  a  cherry. 

SUNSET  SUNDAE. 

Drop  a  ladle  of  vanilla  ice  cream  in  a  sundae  cup.  Pour 
over  it  a  thin  grape  syrup.  Top  with  whipped  cream  and  a 
fresh  strawberry. 


SERVING  EGG  DRINKS. 


To  mix  an  egg  drink  properly  is  something  of  a  trick. 
The  Confectioners'  Journal  gives  the  proper  way  to  manipu- 
late this  beverage.    To  quote: 

"The  first  requirement  for  an  egg  drink  is  a  good,  fresh 
egg  broken  in  the  glass  before  the  customer.  Anybody  can 
break  an  egg,  but  to  do  it  neatly  and  nicely  is  another  thing. 
There  is  a  knack  about  it  which  can  be  acquired  with  a 
little  practice.  Hold  the  glass  in  your  left  hand  and  the  egg  in 
your  right  hand  and  bring  the  edge  of  the  glass  and  the  center 
of  the  egg-shell  quickly  and  sharply  together  with  one  blow 
sufficiently  to  cut  through  (not  just  crack)  the  shell  and  the 
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inner  white  skin.  You  can  now  bring  the  egg  quickly  over  the 
glass,  setting  it  on  the  counter,  and  drop  out  the  egg.  If  you 
crack  the  egg  on  the  glass  when  it  sets  on  the  counter  some  of 
the  egg  is  liable  to  run  on  the  outside.  If  the  egg  is  gradually 
broken  it  will  not  separate  so  readily.  After  you  catch  the 
idea  you  can  easily  drop  the  egg  into  the  glass  from  one 
hand.  It  is  all  done  so  quickly  and  so  easily  that  any  one 
watching  you  will  wonder  how  you  can  do  it. 

"Now  the  egg  should  be  thorougly  broken  apart  or  beaten. 
This  can  be  done  by  dropping  in  a  few  pieces  of  fine  ice ;  then 
draw  on  the  syrup  and  shake  it  up.  Set  the  glass  on  the 
counter  and  place  an  ordinary  lemonade  shaker  over  it,  press- 
ing it  down  a  little  to  one  side  firmly.  Now  lift  the  glass 
with  the  left  hand,  hold  the  shaker  with  the  right,  and  invert 
them  so  that  the  shaker  will  now  remain  at  the  bottom. 
Hold  the  glass  firmly  into  the  shaker  with  your  thumb  press- 
ing onto  the  bottom ;  and  hold  the  shaker  with  your  right 
thumb  and  first  two  fingers  grasping  around  it  and  the  two 
other  fingers  pressing  on  the  bottom.  Now  shake  the  egg  up 
and  down  vigorously  with  a  movement  of  the  arms  from  the 
elbow,  holding  the  shaker  and  glass  in  front  of  you.  The  egg 
will  be  thoroughly  broken  in  five  seconds.  Set  the  shaker  on 
the  counter  and  remove  the  glass.  Draw  the  soda  into  the 
shaker,  using  both  the  fine  and  coarse  streams.  Pour  the 
drink  back  and  forth  two  or  three  times,  drawing  it  out  into 
a  stream,  and  finish  by  straining  the  drink  into  the  glass, 
using  a  wire  strainer.  The  above  method  can  be  easily  and 
quickly  learned.  Egg  drinks  should  be  advertised  with  win- 
dow stickers  and  signs,  the  same  as  ice-cream  soda  or  other 
drinks,  and  you  can  work  up  a  profitable  trade  on  them  in  a 
short  time.  It  is  a  good  plan  to  keep  a  supply  of  fresh  eggs 
in  a  glass  bowl  on  the  counter,  or  where  they  can  be  seen  by 
patrons.  Some  prefer  to  take  their  drink  through  straws,  and 
these  should  be  kept  handy  for  use  when  asked  for.  A  small 
shaker  containing  ground  nutmeg  should  be  kept  to  sprinkle 
the  tops  of  the  drinks.    The  drink  should  be  thoroughly  cold." 


which  effectively  distinguishes  it  from  the  "one-horse"  shop. 
Don't,  however,  attempt  to  serve  fancy  beverages  and  collect 
fancy  prices  for  them  unless  you  are  thoroughly  prepared 
with  the  materials  and  dispensers  to  give  your  patron  some- 
thing out  of  the  ordinary.  A  poorly  prepared  and  served 
fancy  soda  will  often  lose  you  a  regular  customer. 


THE  DRINKS  THAT  PAY. 

It  does  not  take  a  dispenser  long  to  ascertain  which  bev- 
erages bring  him  in  the  greatest  revenue,  and  it  is  the  wise 
man  who  "pushes'  these. 

The  plain  soda-water  drinks,  phosphates,  carbonated  min- 
eral waters, .  etc.,  yield  large  profits,  and  their  consumption 
should  be  encouraged  as  much  as  possible.  Plain  soda 
beverages  should  be  served  in  12-ounce  glasses,  phosphates 
in  nine-ounce  glasses,  and  mineral  water  in  eight-ounce 
glasses.  Phosphates  should,  of  course,  be  stirred  with  a 
spoon  before  serving. 

Lemonade  is  a  profit-maker  at  the  usual  price  of  ten  cents, 
and  there  would  be  many  more  lemonades  drunk  at  the  soda- 
water'  counter  if  it  did  not  require  so  much  time  for  the 
average  dispenser  to  prepare  one. 

If  a  soda-water  dispenser  makes  his  own  charged  water, 
freezes  his  own  ice  cream,  and  buys  a  good  quality  of  fruits 
and  syrups,  he  can  serve  a  first-class  glass  of  ice-cream  soda 
for  five  cents  and  still  have  a  fair  margin  of  profit  for  his 
trouble. 

Fancy  drinks  not  only  pay  well,  where  a  fancy  price  can 
be  charged,  but  when  a  long  list  of  "palate  ticklers"  are  found 
on  the  menu,  it  confers  upon  that  place  of  business  a  prestige 


AN  ORANGEADE  WINDOW. 

Many  fine  windows  are  gotten  up  to  advertise  orangeade 
— orange  being  the  predominating  color.  One  in  particular 
which  excited  much  favorable  comment,  included  a  number 
of  tall  glass  jars  filled  with  orange-colored  water,  while  in 
the  center  was  an  extremely  large  punch  bowl  also  filled  with 
the  colored  water,  containing  a  cake  of  ice  and  with  slices 
of  orange  floating  about  on  the  surface.  On  shelves  in  the 
back  and  on  the  floor,  flanking  the  bowl  on  either  side,  were 
set  out  in  fancy  designs,  glasses  in  holders  likewise  filled 
with  the  orange-colored  water. 

The  background  of  this  window  was  green,  contrasting 
beautifully  with  the  orange. 

Orangeade  is  one  of  the  most  popular  drinks  and  worthy 
of  good  window  advertising. 

Advantage  should  be  taken  of  the  offers  by  manufacturers 
of  certain  drinks  to  decorate  the  window.  This  is  now  done 
by  a  number  of  concerns,  and  while  it  means  giving  them  your 
window  in  which  to  advertise  their  goods,  the  benefit  which 
they  receive  is  of  direct  help  to  you,  as  the  dispenser. 

In  decorating  a  window,  do  not  forget  to  leave  a  place 
where  a  clerk  can  enter  it  every  day  without  seriously  dis- 
turbing things,  so  that  everything  can  be  thoroughly  dusted. 
Dust  will  accumulate  and  it  soon  becomes  very  noticeable 
from  the  outside. 


MINOR   HINTS  AND    SIDE   LIGHTS. 

Keep  the  counter  and  tables  dry  and  spotless.  Feminine 
apparel  is  easily  ruined. 

Two  straws  are  more  convenient  to  the  customer  than  one. 

A  pleasant  smile  and  cheerful  word  are  the  cheapest  and 
best  of  trade-winners. 

Do  not  allow  dirty  glasses  to  accumulate  on  tables  and 
counter. 

If  possible,  always  serve  a  group  of  friends  simultaneously. 

A  clean  and  neatly  dressed  waiter  or  dispensing  clerk  adds 
tone  to  the  soda  service. 

Do  not  serve  partly  frozen  ice  cream. 

In  serving  crackers,  serve  only  whole,  crisp  ones,  and  on 
a  clean  platter. 

Do  not  become  familiar  with  customers,  but  always  be 
friendly.    There  is  a  distinction. 

A  sloppy  floor  and  counter  reflects  upon  the  beverage. 

Do  not  be  stingy  with  ice  cream  and  crushed  fruits.  A 
little  does  not  go  a  long  ways  with  women  and  children. 

Always  serve  ice-cold  water  with  ice  cream  and  sundaes. 

Never  run  a  glass  over. 

Do  not  stand  and  watch  a  customer  drink 

Do  not  shake  a  beverage  containing  carbonated  water; 
stir  with  a  spoon. 

Do  not  lean-  on  the  counter  or  act  as  if  you  are  "all  in," 
even  if  vou  are  worn  out. 
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BUSINESS  HINTS. 


A  Striking  Prescription  Ad. — 

An  unusually  forceful  prescription  ad.  has  been  gotten  up 
by  Leonard  A.  Seltzer  of  Detroit.  It  was  printed  on  heavy 
stationery  of  a  light  lavender  shade.     The  ink  was  blue. 


ilntrnhrh  far  Srahinci 


Oe  A  R      MA  DAM 

OOR'iSiG  THE  1-1  r  ARiNO  OP  ON  E  OF  TME  AORl-O'S 
MOST  FAMOUS  1_AW  CASES.  ABRAHAM  LINCOLN,  IN 
MAKING  MiS  PLEA.  CiTEO  T  M  E  MOST  RUDIMEN- 
TARY PRINCIPLES  OF  SASiC  LAW,  ANO-AFTER 
LINCOLN  MAO  WOW  MiS  CASK.  TME  ASSOCIATE 
COUNSEL  REMARKED  TmAT  IT  SEEMED  TO  MIM 
FOOLiSM  TO  use  SUCM  SIMPLE  PRINCIPLES  OF 
LAW.  BECAUSE  THE  JUOOC  MUST  mAVE  BEEN 
PERFECTLV  FAMILIAR  WITM  EVERY  PRINCIPLE  AD- 
VANCED.    LINCOLN      REPLIED     TMAT     ME    "SUPPOSeD 

TME  JUDGE  DID  K^40w,  But  tmat  m  e  cou  ld  not 

TAKE    'the      CmANCE      of      THE      JUDGE      NOT      RECOL- 
U-ECTING      AT      TMAT      VITAL      MOMENT." 

MY  DEAR  MADAM.  T  ».  A  T  iS  EXACTLY  OUR  POSI- 
TION, we  FEEL  SURE  THAT  YOU  DO  KNOW  StLT- 
ZER'S  PRESCRIPTION  PHARMACY  AS  THE  MOST 
SCIENTIFIC  PRESCRIPTION  PHARMACY  IN  OKTRQlT, 
BUT  WE  CANNOT  AFFORD  TO  TAKE  TME  CMANCC 
OF  'your  not  remembering  THIS  FACT  WHEN 
vOU  NEED  THE  absolute  RELIABILITY  OF  OUR 
PRESCRIPTION      SERVICe. 


REMEMBER  ■■  THAT'S     EXCLUSIVELY      OUR 
N  E  S8--COMPOUN  OiNO     PRESCRIPTIONS 


lUSi 


LEONARD   A     Seltzer 

PRESC  RiPTiON 
SPECIALIST 


32    ADAMS    Ave      WEST 


•ccN  vr*«s  o» 


IN     TmI     S> 


The  paper  was  the  size  of  ordinary  letter  paper  and  had 
only  to  be  folded  once,  enclosed  in  an  envelope  of  the  same 
stock,  and  sent  through  the  mails  under  two-cent  postage. 

Distributing  Rainfall  Statistics. — 

B.  Reagan,  of  Big  Springs,  Tex.,  lives  in  a  country  where 
the  rainfall  is  a  subject  of  absorbing  interest.  He  distributes 
a  card  giving  the  fall  in  inches  for  the  last  ten  years  in  that 
vicinity.  On  the  back  of  the  card  appears  his  own  ad.  men- 
tioning miscellaneous  things  to  be  had  at  Reagan's  Drug 
Store.  By  way  of  explanation  Mr.  Reagan  mails  along  a 
letter  commenting  on  the  rainfall  and  incidentally  making 
a  bid  for  business : 

Big  Springs,  Texas,   May  24,  1910. 
Dea«  Sir: 

Enclosed  herewith  I  am  sending  you  a  card  with  the  rainfall  for  the 
last  ten  years  in  Big  Springs.  This  is  no  guesswork,  but  is  given  just 
as  it  was  measured  each  month  by  a  government  gauge  and  the  record 
made  every  day.  The  card  has  cost  me  ten  years  of  work,  a  little  each 
day,  and  I  am  glad  that  I  have  the  opportunity  of  giving  you  this 
valuable  information.  We  can  judge  of  the  future  only  by  the  record 
of  the  past. 

A    careful   study   of   this    card   will    show    that    our   greatest    rainfall 


occurs  during  the  months  of  April,  May,  June,  July,  August,  September, 
and  October — during  our  crop-growing  time. 

If  we  get  as  much  rain  properly  distributed  as  we  received  last  year, 
we  should  make  a  fairly  good  crop. 

Fifteen  inches  of  rain  properly  distributed  will  make  good  crops. 

I  would  suggest  that  you  tack  this  card  up  somewhere  where  you  can 
refer  to  it  frequently.      You  will  find  it  worth  your  while. 

I  would  also  like  to  say  that  I  would  appreciate  your  trade  for  things 
you  buy  at  the  drug  stores.  I  carry  a  very  large  line  of  everything 
usually  found  in  a  drug  store.  I  am  prepared  to  give  you  good  service 
and  a  square  deal.  I  have  lived  here  12  years,  being  in  the  drug  busi- 
ness the  last  eight.  By  close  application  and  hard  work  I  have  built  up 
a  splendid  business,  but  I  need  your  help  and  I  believe  I  can  be  of 
service  to  you.  If  you  don't  find  things  as  I  represent  them,  I'll  pay 
your  money  back.       Isn't  that   fair? 

If  you  have  not  been  trading  with  me  why  not  give  me  a  trial?  For 
the  same  money  you  can  get  as  good  goods  from  me  as  from  any  one 
else,  and  in  many  cases  much  better.  It  is  the  QUALITY  that  counts 
and  not  the  PRICE. 

Trusting  that  you  will  call  and  see  me  when  you  are  in  town,  I  am. 
Very  respectfully, 

B.  REAGAN. 

A  Folder  Sent  to  Doctors, — 

A  folder  was  sent  out  to  the  doctors  of  Hot  Springs,  Ar- 
kansas, by  the  Southern  Pharmacy  which  was  commendable 
for  its  force  and  brevity.    The  text  reads  as  follows : 

Dear  Doctor: 

In  the  filling  of  your  prescriptions  the  advantages  named  in  this 
booklet,  together  with  many  others  too  numerous  to  mention,  will  be 
found  at  our  store,  and  by  this  means,  together  with  a  most  extensive 
stock  and  courteous  treatment  of  your  patients,  we  wish  to  show  our 
appreciation  of  your  specification. 

1.  We  carry  a  full  stock. 

2.  We  employ  graduate  registered  pharmacists  only. 

3.  We  have  no  patent  or  proprietary  remedies  of  our  own. 

4.  We  keep  a  record  of  our  refills. 

5.  We  have  the  most  up-to-daie  mechanical  devices  for  prescription 
accuracy. 

6.  We  carry  a  full  line  of  office  supplies  in  the  way  of  hypodermic 
needles,  syringes,  tablets,  ligatures,  etc. 

The  pages  were  about  the  size  of  a  post-card  and  of  some- 
what the  same  stock. 

With  the  booklet  sent  to  each  doctor  were  enclosed  several 


/r //////  ?  //    .  ///^/  /  ///^/^  /. 
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The  prescription  envelope. 

small  envelopes,  evidently  for  mailing  prescriptions  to  the 
store.  One  of  these  is  reproduced  in  the  accompanying  en- 
graving, although  the  dimensions  are  somewhat  reduced. 
The  original  was  ^Y^  by  2J^  inches  and  was  generally  a  very 
creditable  piece  of  stationery,  the  kind  a  physician  would  be 
apt  to  preserve  and  use. 

Sprays  for  Fruit  Trees. — 

Charles  E.  Willets,  in  a  paper  read  before  the  Pennsylvania 
Pharmaceutical  Association,  pointed  out  the  business  to  be 
had  from  the  sale  of  sprays. 

The  destruction  of  parasites  and  insects  on  trees  calls  for 
a  product  which  it  is  in  the  druggist's  province  to  sell.     Mr. 
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Willets   recommended   the   following   formula:     Copper   sul- 
phate 3  pounds,  lime  2  pounds,  and  one  barrel  of  water. 

A  little  talk  will  suffice  to  persuade  the  farmer  that  he 
can  triple  his  fruit  crop  by  spraying  the  trees  with  a  solution 
of  this  nature.  Mr.  Willets  has  increased  his  sale  of  copper 
sulphate  ten  times  by  persistently  talking  the  spray.  He 
recommended  further  the  distribution  of  pamphlets  among 
the  farmers  which  pertained  to  planting  crops,  the  care  of 
roads,  etc. 

Lactone  on  a  Soda  Menu. — 

The  Mayfield  Drug  Co.,  of  Shreveport,  La.,  have  a  soda 
menu    for   patrons   of   the   fountain.     Lactone   Buttermilk   is 


Lactone  Buttermilk 

is  made  from  pure 
sweet  milk  with  the 
butter  fat  left  in. 

It  is  recommended 
by  doctors  as  being 
highly  nutritious  and 
easily  digested,  and 
tastes  better  than 
the  old  kind. 

Served  at 

the  fountain  Uu 

Delivered  in  bottles 
to  any  pait 
of  the  city  I  Uu 

a  pint. 


featured  on  the  back  in  the  form  of  a  long  narrow  ad.  sur- 
rounded by  a  line  border. 

The  menu  is  four  by  seven  inches,  of  yellow  stock  and 
green  type. 

Profit  Sharing. — 

"Whether  you  have  been  m  the  habit  of  sharing  your 
profits  with  your  employees  we  cannot  tell,  but  we  believe 
that  some  such  plan  on  a  suitable  scale  is  often  the  means  of 
giving  a  store  force  a  decided  impetus  in  the  selling,"  says 
The  Spatula.  "Every  store  has  certain  goods  that  it  wishes 
to  push,  lines  upon  which  there  is  a  better  profit  than  on 
others.  It  is  easy  to  arrange  a  plan  for  giving  the  clerks  a 
five-per-cent  commission  on  the  sales  of  such  articles.  The 
attaching  of  little  stickers  to  the  packages  in  such  a  way  that 
half  of  the  sticker  can  be  torn  oflF  when  the  sale  is  made  and 
pasted  in  a  book  carried  by  the  clerk  offers  a  simple  solution. 
No  matter  how  much  a  clerk  is  interested  in  the  store  or  in 
the  sale  of  goods,  he  will  be  more  active  if  there  is  a  chance 
to  add  real  money  to  his  wages  by  the  extra  effort  needed  to 
make  a  sale  of  something  that  is  not  called  for." 


Something   Unique  in  a  Window  Display.— 

W.  E.  Neblett,  of  Riverside,  Cal.,  is  a  druggist  who  is 
evidently  always  thinking  out  novel  ideas.  The  window 
shown  in  the  accompanying  engraving  was  certainly  unique. 
Goods  were  exhibited  from  every  other  merchant  in  River- 
side doing  business  outside  of  the  drug  line — hats,  shoes, 
suits,  and  pretty  much  everything  else.     In  the  center  of  the 


window  was  a  large  placard  bearing  the  following  legend: 
"We  do  not  sell  any  of  the  goods  displayed  in  this  window, 
but  if  you  do  your  drug-store  trading  here  you  will  save 
enough  to  buy  from  those  who  do."  Everybody  saw  the 
point  right  away,  and  the  window  caused  many  a  smile  of  ap- 
preciation. A  picture  of  the  interior  of  Neblett's  store  is 
shown  elsewhere  in  this  issue  of  the  Bulletin. 

A  Grand  Summer  Opening. — 

We  are  reproducing  a  copy  of  an  ad.  used  by  the  Fort 
Fairfield  Drug  Co.,  of  Fort  Fairfield,  Me.,  to  advertise  a 
grand  summer  opening.     It  appeared   in  the  paper  for  two 

M  Sodm  a*«o#r  Wflh  £¥«iy  Rvrokmm*  9t  20o  or  Ovmr  ^ 


GRAND    OPENING     : 


SATURDAY,  MAY  28 


We  hav«  thoroughly 
magnificvnt  new  Soda  KounU 
opening  day  wo  arc  poinj?  to  g 


A.  caa  ar  owr  T*otit  Powder  and  m  35  cent  Tooth  Brath 

BOTH  lor  a  QUARTER 

A  k*ttlc  of  White  Pine  and  Tar.  recalar  25c  for,  21c 

8  oc  Extract  of    VanllU,  True    Frail    kind    for  25  cents 

Ul  of  oar  25c  bottles  perfome  21   ccnU 

B«IK  Perfnmes  35  cents  per  oz.,  regular  50c  kind 

PeroKldc  Cream  21  cents 

A   Bonbon  Dtsb  with  evcrr  ponjd  of  Candy  at  SO  ccnU 

T  Opla  ClKAn  for  25  cents 

•0  Sheets  of  Paper  and  GO  Envelopes  23  rents 

A  Pencil  with  every  Tablet 

Oaklcy'fi  CorylopsU  Talcnm.  2  cans  for  25  cents 

Cacimber,  Cream  Soap,  3  cakes  21  cents 


itli   aSo<].-)  Cli'-ck 


Fort  Fairfield 
Drug  Company 


WHITE    FRONT    STORE 


is 
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weeks,  and  circulars  were  also  printed  from  the  form.  As  a 
result  of  this  advertising  the  Fort  Fairfield  Drug  Co.  had  one 
of  the  best  summer  days  of  its  history. 
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"The  Modern  Pharmacist." 

Otto  E.  Bruder,  Ph.G.,  Assistant  Editor  of  N.  A.  R.  D. 
Notes,  has  written  a  new  book  entitled  "The  Modern  Phar- 
macist." As  we  may  suppose  from  the  authorship,  it  is  a 
practical  work  containing  a  lot  of  material  of  service  to  the 
retail  druggist.  The  chapters  on  prescription  pricing  are  of 
special  value,  since  Mr.  Bruder  has  made  a  long  study  of 
drug-store  arithmetic.  The  pages  devoted  to  laboratory 
work  are  practical  and  instructive.  This  will  not  surprise 
druggists  who  saw  Mr.  Bruder's  exhibit  of  U.  S.  P.  and  N.  F. 
preparations  at  the  N.  A.  R.  D.  Convention  in  Louisville 
last  summer.  The  author  is  an  ardent  advocate  of  cooperation 
between  pharmacist  and  doctor  and  treats  the  subject  at 
some  length.  Advertising  also  comes  in  for  considerable 
attention. 

"The  Modern  Pharmacist"  has  336  pages  with  a  com- 
plete index  and  numerous  engravings.  It  costs  $2.00  net  in 
cloth  and  may  be  had  from  the  N.  A.  R.  D.,  79  Dearborn 
Street,  Chicago,  111. 

Stewart's  Compend. 

That  much  valued  little  book,  "A  Compend  of  Pharmacy," 
by  F.  E.  Stewart,  M.D.,  Ph.G.,  has  recently  undergone  an 
eighth  edition.  In  addition  to  the  changes  in  the  text  of  the 
compend  made  necessary  by  the  changes  in  the  text  of  the 
United  States  Pharmacopoeia,  on  account  of  the  passage  of 
the  Federal  Food  and  Drugs  Act  of  June  30,  1906,  there  has 
been  added  to  this  revision  the  following :  A  table  showing 
the  average  percentage  of  alcohol  contained  in  the  most  im- 
portant wines  and  distilled  spirits,  a  table  of  thermometric 
equivalents,  and  a  percentage  solution  table;  also  a  list  of  in- 
compatibles,  of  special  poisons  and  antidotes,  and  of  the 
principal  abbreviations  used  in  prescription  writing. 

Stewart's  Compend  of  Pharmacy  is  virtually  an  epitome 
of  Remington's  work,  and  the  student  will  have  frequent  oc- 
casion to  refer  to  it.  It  costs  $1.00  net  and  is  published  by 
P.  Blakiston's   Son  &  Co.,  1012  Walnut   Street,   Philadelphia. 


A    Little    Book   on    Business    Accounting. 

The  Midland  Publishing  Company,  of  St.  Louis,  Mo.,  has 
sent  us  a  small  cloth-bound  book  of  128  pages  entitled  the 
"Cost-Accounting  Pathfinder."  The  author  is  Frank  E.  Good- 
win, Associate  Editor  of  Farm  Machinery.  The  book  very 
largely  covers  the  ground  which  the  Bulletin  of  Phar- 
macy has  been  tilling  more  or  less  assiduously  during  the 
last  few  years  in  its  department  of  "Profits  and  Earnings" 
and  in  the  publication  of  similar  articles. 

Mr.  Goodwin  tells  his  readers  how  to  determine  the  cost 
of   an    article ;   how    to   find    out    the   percentage    expense   of 


doing  business;  how  much  profit  a  merchant  should  make; 
how  to  take  an  inventory;  etc.,  etc.  Of  course  the  book  is 
not  applied  to  the  business  of  druggists,  but  after  all  the 
fundamental  principles  of  mercantile  accounting  are  very 
much  the  same  everywhere.  If  we  mistake  not,  the  price  of 
the  book  is  25  cents. 


Sexual  Psychology. 
We  are  in  receipt  of  a  book  entitled  "Woman"  from  the 
Practitioners'  Publishing  Company  of  New  York  City.  The 
author  is  Bernard  S.  Talmey,  M.D.,  gynecologist  to  the 
Yorkville  Hospital  and  Dispensary,  and  the  work  is  intended 
for  the  use  of  physicians  and  students  of  medicine.  Early 
in  his  practice  Dr.  Talmey  discovered  that  the  literature 
was  almost  barren  on  the  subject  of  sexual  abnormalities  and 
deficiencies,  and  he  began  to  supply  a  need  which  he  felt  the 
medical  profession  demanded  if  it  were  to  be  properly  in- 
formed to  cope  with  the  problem  successfully.  This  book 
is  the  result.  It  deals  with  sexual  physiology,  pathology, 
hygiene,  psychology,  and  morality,  each  of  these  branches 
being  made  the  subject  of  a  separate  chapter.  The  price  of 
the  book  is  $3.00. 


Prescription  Writing. 

"Prescription  Writing  and  Formulary"  is  the  name  of  a 
new  book  by  John  M.  Swan,  M.D.,  Associate  Professor  of 
Clinical  Medicine  in  the  Medico-Chirurgical  College  of  Phil- 
adelphia. It  contains  1043  prescriptions,  classified  according 
to  the  different  diseases  in  which  they  are  indicated.  Nearly 
every  affection  met  with  in  practice  is  mentioned  in  this 
work,  with  one  or  more  remedies  for  its  treatment.  The 
book  is  handsomely  bound  in  red  morocco,  contains  185  pages, 
and  costs  $1.25  net.  It  is  published  by  W.  B.  Saunders  Com- 
pany, of  Philadelphia  and  London. 


A  Critical  Revision  of  the  Genus  Eucalyptus,  by  J.  H. 
Maiden,  Part  xi. 

This  number  begins  Vol.  II  of  Mr.  Maiden's  series  of 
papers  on  the  large  and  important  genus  eucalyptus.  Vol.  I 
included  descriptions  and  valuable  notes  on  forty  species. 
This  part  treats  of  the  following  species:  E.  Bosistoana 
F.  V.  Mueller;  E.  bicolor  A.  Cunn. ;  E.  hemiphloia  F.  v. 
Mueller,  with  two  varieties ;  E.  odorata  Behr  &  Schlecht,  with 
three  varieties;  E.  fruticetorum  F.  v.  Mueller;  E.  acacioides 
A.  Cunn.;  E.  Thosetiana  F.  v.  Mueller;  E.  ochroploia  F.  v. 
Mueller;  and  E.  microtheca  F.  v.  Mueller.  There  is  a  full 
description  for  each  species  with  synonyms,  and  ample  notes 
on  range  and  affinities.    Four  plates  accompany  the  text. 


Farrington  on  Advertising. 
A  most  readable  and  instructive  book  is  "Retail  Advertis- 
ing" by  Frank  Farrington.  It  deals  with  every  phase  of  the 
subject,  giving  full  directions  for  the  preparation  of  any  ad. 
that  a  pharmacist  may  be  called  upon  to  prepare.  There 
are  chapters  on  newspaper  announcements,  mail-order  ads., 
outdoor  signs,  and  innumerable  business-getting  schemes. 
"Retail  Advertising  Complete"  is  published  by  the  Byxbee 
Publishing  Co.,  324  Dearborn  Street,  Chicago.  It  has  270 
pages,  is  bound  in  cloth,  and  costs  $1.00  net. 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof.  W.  L.  Scoville. 


A  Spicy  Syrup. — 

W.  Gartside  (of  England)  says  that  this  syrup  makes  an 
excellent  vehicle  for  quinine  and  other  bitters : 

Cinnamon    20  Gm. 

Ginger    12  Gm. 

Cloves     8Gm. 

Nutmeg    8  Gm. 

Extract    of    licorice 50  Gm. 

Sugar     750  Gm. 

Alcohol    • q-    s. 

Water,   to  make 1000  Cc. 

Mix  the  spices,  moisten  with  alcohol  (94  per  cent),  transfer  to  a 
percolator,  and  cover  with  alcohol,  after  packing.  Macerate  24  hours, 
then  percolate  slowly  to  obtain  100  Cc.  of  percolate.  Mix  this  with  the 
sugar  and  evaporate  off  the  alcohol  at  a  low  temperature.  Then  pour 
water  on  the  drugs  until  500  Cc.  of  percolate  are  obtained.  In  this 
dissolve  the  licorice  and  aromatized  sugar,  and  make  up  to  1000  Cc. 

Testing  Sulphurous  Acid. — 

To  amplify  the  test  for  sulphurous  acid  given  on  page 
174,  of  the  April  Bulletin,  we  reprint  it  with  additions  con- 
tributed by  Mr.  Dunning  himself.  If  five  decigrammes  of 
iodine  are  accurately  weighed  and  dissolved  in  a  solution  of 
potassium  iodide  (2  Cc.  of  the  saturated  solution),  and  then 
diluted  to  an  ounce  with  water,  the  resulting  solution  will 
be  completely  decolorized  by  2  Cc.  of  sulphurous  acid. 


Artificial  Silk. — 

An  artificial  silk  as  a  commercial  product  is  about  20 
years  old,  but  the  demand  is  so  great  that  orders  are  now 
filled  only  after  eighteen  months,  as  a  rule.  The  annual  pro- 
duction is  estimated  at  about  6,600,000  pounds,  that  of  natural 
silk  at  51,000,000  pounds.  The  artificial  silk  has  uses  distinct 
from  the  natural,  and  at  one  time  commanded  a  higher  price 
on  account  of  its  greater  brilliancy. 

More  Hope  for  Wheat. — 

By  melting  together  metallic  calcium  and  silicon  in  an 
atmosphere  of  hydrogen,  calcium  silicides  are  found,  which 
absorb  nitrogen  from  the  air  when  heated  and  produce  a 
substance  containing  26.7  per  cent  of  nitrogen,  suitable  for  use 
as  a  fertilizer.  This  is  a  new  method  for  utilizing  atmos- 
pheric nitrogen. 

Something  New  under  the  Sun. — 

Chemists  at  the  University  of  Berlin  are  experimenting  with 
vacuum  furnaces  heated  only  by  the  sun's  rays.  A  magnesia 
crucible  in  a  glass  vacuum-flask  constitutes  the  furnace.  A 
small  quantity  of  silicon  (m.  p.  1450°  C.)  melted  in  a  few 
seconds,  and  iron  and  copper  melted  almost  immediately. 

Beneficial  Adulteration. — 

Soaps  containing  as  much  as  20  to  25  per  cent  of  acetone, 
turpentine,  ether,  carbon  tetrachloride,  etc.,  can  be  made,  ac- 
cording  to   a   French    patent,    by    excluding   alkali   salts   and 
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keeping  the  content  of  fatty  acids  below  30  per  cent.  These 
voaps  are  soluble  in  water  and  possess  properties  of  both 
the  soap  and  the  fat-solvent. 

Powerful  Light. — 

Several  of  the  metals  are  disintegrated  by  exposure  to 
ultraviolet  light  rays,  and  a  Swedish  chemist  has  succeeded 
in  producing  colloidal  solutions  of  silver,  copper,  tin,  and  lead 
by  simply  placing  clean  strips  of  the  metal  in  distilled  water 
and  exposing  to  the  rays  of  a  mercury-quartz  arc  lamp. 

Quinine-nein ! — 

Peganum  harmala  is  a  plant  which  grows  wild  over  a  large 
area  of  southern  Europe  and  Asia,  and  which  contains  an 
alkaloid,  harmaline,  which  acts  very  much  like  quinine.  It 
is  suggested  that  it  may  come  into  use  as  a  substitute  for  or 
adjunct  to  quinine. 

For  Bathing. — 

Pergenol  is  the  name  given  to  a  mixture  of  sodium  per- 
borate and  sodium  bitartrate.  When  dissolved  in  water  it 
reacts  to  produce  12  per  cent  of  hydrogen  peroxide  and  22 
j)er  cent  of  boric  acid. 

Not  Fatal.— 

Tin  is  subject  to  an  infectious  disease  known  as  "strain 
disease."  The  surface  becomes  gray  and  matted,  and  a  "dis- 
eased" piece  will  infect  a  bright  (healthy)  piece  by  simple 
contact. 


Human  vs.  Sheep. — 

An  investigation  of  the  normal  fats  of  the  human  skin 
show  them  to  be  composed  mostly  of  cholesterol  and  choles- 
terol ethers.  No  lanolin  was  found  in  the  fat  from  human 
skin. 

Too  Pure!— 

Absolutely  pure  water  will  dissolve  silver,  platinum,  and 
copper  in  slight  amounts,  but  ordinary  distilled  water,  even 
of  a  high  grade,  is  not  pure  enough  to  dissolve  any. 

Misbranded! — 

J.  Amann  says  that  dialyzed  iron,  solutions  of  iron  albu- 
minate and  peptonate,  and  the  scale  salts  of  iron  are  really 
false   solutions   having  colloidal   properties. 

Water-c  olor  s. — 

Picric  acid  shows  four  times  as  intense  a  color  in  water 
solution  as  it  does  in  alcoholic  solution,  and  the  ether  solu- 
tion has  only  a  relatively  faint  color. 

Warmth  Ripens. — 

If  aromatic  sulphuric  acid  be  heated  under  a  reflux  con- 
denser, when  first  mixed,  it  will  ripen  rapidly — so  says  Mr. 
Dyson   of   England. 

Changeable. — 

An  alkaline  solution  of  glucose  is  found  to  decompose  in 
the  light.     The  cause  is  not  stated. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  {2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  BUI.1.KT1N  of  the  month 
following;  (3)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  m,ust  be 
affixed  to  all  communications. 


Hair  Oils. 
J.  R.  M. — A  fine  hair  oil  is  made  by  mixing  benzoated 
oil  with  perfumed  oils  prepared  directly  from  the  flowers 
by  maceration.  Equally  fine  are  the  oils  compounded  ac- 
cording to  the  following  recipes.  Benzoated  oil  is  made  by 
digesting  an  ounce  of  bruised  benzoin,  Siam  preferably,  in  a 
pint  of  almond  or  olive  oil  for  three  hours  on  a  water  bath, 
and  filtering  through  French  gray  paper.  Oil  so  prepared 
does  not  become  rancid. 

HELIOTROPE. 

Benzoated   oil    30    ounces. 

Heliotropin    }4    drachm. 

Dissolve  by  gentle  heat. 

ROSE. 

Benzoated  oil   20  ounces. 

Otto   of   rose 20  minims. 

Oil    of    rose-geranium 10  minims. 

Mix. 

VIOLET. 

Benzoated  oil   10  ounces. 

Violet  oil,   floral 2J4    ounces. 

Otto   of    rose 2  minims. 

Oil  of  cinnamon 3  minims. 

Oil  of  cloves 6  minims. 

Oil   of  bergamot 12  minims. 

Mix. 

OTHER    ODORS. 

Mix  1  part  of  any  floral  oil  with  4  parts  of  benzoated  oil. 

Olive  oil    32   ounces. 

Alkanet  2  ounces. 

Oil  of  lemon yi   drachm. 

Oil  of  cinnamon 15  minims. 

Oil  of  cloves 16  minims. 

Otto  of  rose 5  minims. 

Color  the  olive  oil  by  digesting  the  alkanet  in  it  for  an  hour  on  a 
water-bath,  filter,  and  add  the  perfumes. 

Olive  oil    32   ounces. 

Alkannin    1    drachm. 

Oil  of  cinnamon 15  minims. 

Oil  of  cloves 15  minims. 

Oil   of   rose-geranium 20  minims. 

Oil  of  bergamot 5  minims. 

Otto  of  rose 6  minims. 

Dissolve  the  alkannin  in  the  olive  oil  and  mix  with  the  other 
ingredients. 

Hozv  to  Make  Menthol  Cones, 

L.  P. — The  molds  must  be  perfectly  smooth  inside,  and  the 
two  parts  joined  exactly.  An  ordinary  2-drachm  pessary 
mold  is  sometimes  used  for  the  cones,  and  in  the  absence 
of  anything  else  is  quite  suitable.  Menthol  to  be  used  for 
making  cones  must  be  quite  free  from  oil. 

Place  the  menthol  in  a  1-ounce  quinine  bottle,  and  then 
place  the  bottle  in  hot  water.  Its  contents  soon  melt  and  are 
ready  for  pouring  into  the  mold.  Meanwhile,  the  latter 
should  have  been  placed  near  the  fire,  so  as  to  acquire  such  a 
degree  of  warmth  as  rnay  be  comfortably  tolerated  by  the 
hand.  It  is  very  important  that  this  heating  should  be  care- 
fully attended  to,  as  the  temperature  of  the  mold  has  much 
to  do  with  the  success  of  the  operation. 


As  soon  as  the  cones  solidify,  they  are  removed  from  the 
molds,  so  as  to  prevent  the  latter  from  becoming  cold  again. 
Once  the  molds  get  below  the  proper  temperature,  they  are 
sure  to  break.  The  next  thing  to  do  is  to  fix  them  in  the 
holders.  This  is  a  matter  which  requires  some  attention  and 
care.  Instead  of  melting  the  base  of  the  cone  in  a  spirit 
flame,  as  is  generally  done,  a  better  plan  is  as  follows :  Get 
a  lead  ring  made  and  place  it,  the  smaller  end  downward,  in 
a  flat  evaporating  dish  (the  lid  of  a  2-ounce  ointment  pot 
will  do),  along  with  some  menthol.  When  the  latter  has 
melted,  dip  a  cone  first  in  the  ring,  then  in  the  hot  menthol, 
and  immediately  fix  in  the  holder. 


Carbolic  Acid  in  Oil. 
H.  L.  F.  submits  the  following  prescription : 

Carbolic  acid   40  minims. 

Solution  of  potassium  hydroxide 40  minims. 

Oil  of  bergamot 10  minims. 

Olive  oil,  enough  to  make 2  ounces. 

Apply  on  going  to  bed. 

H.  L.  F.  adds :  "There  is  hardly  enough  solution  of 
potassium  hydroxide  to  make  a  good  soap  of  the  oils,  and 
there  seems  to  be  an  excess  of  carbolic  acid  as  it  is  more 
active  in  oily  mixtures.  What  is  the  result  of  mixing  solu- 
tion potassium  hydroxide  and  carbolic  acid?" 

Try  warming  the  olive  oil  and  solution  of  potassium 
hydroxide  with  a  little  alcohol.  Then  drive  off  the  alcohol 
with  heat  and  add  the  other  ingredients.  As  a  germicide 
carbolic  acid  is  not  nearly  as  active  in  oil  as  it  is  in  water. 
Mixing  the  solution  of  potassium  hydroxide  and  carbolic 
acid  directly  together  would  possibly  give  a  carbolate  of 
potassium,  but  this  is  not  a  true  salt. 


Marble  Polish. 

O.  H.  L. — Mr.  W.  C.  Durkee,  Boston,  gives  the  following 
formula  for  a  marble  dressing  or  polish : 

Pure   beeswax    10  parts. 

Japan  gold   size 2  parts. 

Spirit  of  turpentine 88  parts. 

The    mixture    is    of    creamy    consistence,    and    should    be 
applied  in  small  quantities,  with  the  aid  of  a  piece  of  white 


Kansas  Pharmacists  Welcomed.— Salina  did  itself  proud  last  month 
in  receiving  the  members  of  the  Kansas  Pharmaceutical  Association.  Some 
idea  of  the  reception  accorded  the  visiting  pharmacists  may  be  had  from  the 
accompanying;  half-tone.  A  huge  banner  of  welcome  was  spread  across  the 
main  street,  while  the  stores  were  ornamented  wiih  flags  and  bunting. 
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flannel.  If  it  is  desired  for  use  upon  white  marble,  white 
wax  may  be  substituted.  The  same  preparation  can  be  used 
to  advantage  on  woodwork.  The  Japan  size  prevents  the 
stickiness  which  exists  when  wax  alone  is  used. 

For  polishing  a  black  marble  clock  try  the  following: 

Linseed  oil 4   ounces. 

Elemi    }4    ounce. 

Methylated   spirit    2  ounces. 

Turpentine     5  ounces. 

Acetic  acid   J4  ounce. 

Water   3J4   ounces. 

Dissolve   the   elemi   in    the   methylated   spirit  and   strain.       Mix   with 
the  oils,  and  add  the  aqueous  fluids. 


would  then  be  sufficiently  acid  to  enable  the  pepsin  to  do  its 
work.  Pepsin,  of  course,  requires  an  acid  medium  to  digest 
albumen. 


Pepsin  in  an  Alkaline  Powder. 

C.  N.  T.  submits  the  following  prescription  with  the 
request  that  we  comment  on  its  therapeutic  incompatibility 
if  there  be  any: 

Lactated  pepsin    2  drachms. 

Charcoal    1    drachm- 
Sodium  bicarbonate S  drachms. 

Mix  and  make  40  powders.      Give  one  powder  after  meals. 

Pepsin  does  not  begin  to  act  until  the  stomach  is  mark- 
edly acid,  and  this  mixture  should  be  given  shortly  after 
eating.  If  one  of  the  powders  were  put  into  a  test-tube 
and  shaken  with  egg-albumen  suspended  in  water  it  would 
probably  fail  to  act  owing  to  the  presence  of  sodium  bicar- 
bonate, but  in  the  human  stomach  conditions  are  different. 
The  sodium  bicarbonate  is  probably  present  to  neutralize  the 
excessive  acidity  due  to  some  pathological  condition.  The 
real  acid  digestion  does  not  take  place  until  a  half-hour  after 
eating,  and  by  that  time  the  sodium  bicarbonate  would  prob- 
ably have  been  thoroughly  neutralized  and  the  gastric  juices 


An  Incompatible  Mixture. 

R.  C.  D.  C.  inquires  about  the  following  formula : 

Strychnine    sulphate    1/6    grain. 

Oil     of    turpentine 2  drachms. 

Mucilage  of  acacia,  a  sufficient  quantity. 

Ammonium   carbonate    2  drachms. 

Spirit   of  nitrous  ether 4  drachms. 

Distilled  water,  sufficient  to  make 3  ounces. 

Mix  and  give  2  drachms  in  water  every  four  hours. 

A  perfect  emulsion  was  obtained,  but  the  querist  desires  to 
know  our  view  of  the  incompatibility  and  the  results  of  the 
decomposition,  assuming  the  ammonium  carbonate  is  pure  and 
the  spirit  of  niter  neutral.  He  says  that  the  strychnine  is 
precipitated,  but  is  curious  to  know  what  happens  to  the  niter. 

A  weak  solution  of  ammonium  carbonate  such  as  is  pres- 
ent in  this  prescription  will  not  have  any  effect  on  the  spirit 
of  nitrous  ether.  Possibly  after  standing  for  some  time  a 
slow  decomposition  may  take  place  with  the  formation  of 
ammonium  nitrite. 


A  Paint  for  Dipping  Tin  Cans. 

Y.  P.  asks  for  a  formula  of  a  paint  suitable  for  dipping 
tin  cans  a  bright-red  color  with  a  glossy  finish. 

Use  Sherwin-Williams  vermillion  cut  in  Japan,  breaking 
it  up  in  the  varnish.  If  the  can  is  to  be  exposed  to  moisture, 
use  a  spar  varnish.  After  the  pigment  is  broken  up  with 
the  varnish,  then  add  turpentine.  For  dipping,  the  paint 
should  be  thinner  than  ordinary  brush  paint.    Too  much  tur- 


MicBiGAN  Dkugoists'  OoTiMC.-The  annual  convention  of  the  Michigan  State  Pbaimaceutical  Association  usually  ends  with  a  delightful  boat- 
ride.  This  year  the  members  and  their  families  took  a  trip  to  the  St.  Clair  Flats,  where  they  sat  down  to  supper  in  the  large  dining-room  of  the  Star 
Island  House.  A  flashlight  was  taken  of  the  guests,  but  unfortunately  is  not  very  clear  in  the  accompanying  reproduction.  A  write-up  of  the  conven- 
tion  appears  in  this  issue  in  the  Scrap  Book  department. 
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pentine,  however,  will  produce  a  liquid  that  upon  drying 
gives  a  dull  finish.  Do  not  use  oil  in  this  mixture  or  the 
paint  will  be  too  soft  for  use  on  metal  and  will  be  scraped 
off  or  marred  easily. 


Aromatic   Emulsion    of   Terebene. 
V.  W.  E.  writes :  "Please  tell  me  how  to  make  an  aro- 
matic emulsion  of   terebene,   one   that  will   hold  up    for   six 
months  or  a  year."     Try  this: 

Terebene   160  minims. 

Cottonseed  oil    160  minims. 

Powdered  acacia 360  grains. 

Powdered  sugar 120  grains. 

Oil  of  cinnamon 4  minims. 

Oil  of  bitter  almonds 1  minim. 

Oil  of  anise 3  minims. 

Water,  to  make 4  fluidounces. 

The  terebene  is  to  be  mixed  with  the  oils  and  then  emul- 
sified in  the  usual  way.  It  is  difficult  to  prevent  separation 
in  an  emulsion  of  this  character.  The  terebene  persists  in 
coming  to  the  top  by  reason  of  its  low  specific  gravity.  The 
acacia  will  hold  it  down  for  a  time,  but  how  long  we  cannot 
say. 


Sage  Hair  Tonic. 
J.  W.  M. — We  are  not  familiar  with  the  composition  of 
the  proprietary  mixture  which  you  mention.      The  following 
formula,  however,  is  a  typical  one   for  preparations  of  this 
character : 

Sage    leaves 3    drachms. 

Cinchonine  sulphate _ 20  grains. 

Tincture  of  cantharides 120  minims. 

Tincture  of  capsicum 120  minims. 

Menthol  8  grains. 

Glycerin  120  minims. 

Alcohol  1  ounce. 

Bay  rum 4  ounces. 

Water,  enough  to  make 16  fluidounces. 

Make  an  infusion  of  the  sage  and  strain.  Dissolve  the  cinchonine 
sulphate  and  the  menthol  in  the  alcohol,  bay  rum,  and  tinctures.  Mix 
all  together  and  filter  clear. 


Clothes-cleaning   Fluids. 

L.  H.  F. — Here  are  a  few  formulas  of  preparations  for 
cleaning  clothes: 

(1)     Borax    1   ounce. 

Castile  soap    1   ounce. 

Sodium   carbonate    3    drachms. 

Ammonia   water    5  ounces. 

Alcohol     4  ounces. 

Acetone     4  ounces. 

Hot  water  to  make 4  pints. 

Dissolve  the  borax,  sodium  carbonate,  and  soap  in  the  hot  water,  mix 
the  acetone  and  alcohol  together,  unite  the  two  solutions,  and  then  add 
the  ammonia  water.  The  addition  of  a  couple  of  ounces  of  rose  water 
will  render  it  somewhat  fragrant. 

(2)  A  strong  decoction  of  soap  bark,  preserved  by  the  addition  of 
alcohol,  forms  a  good  liquid  cleanser  for  fabrics  of  the  more  delicate 
sort. 

(3)     Chloroform     15  parts. 

Ether    15  parts. 

Alcohol     120  parts. 

Decoction  of  quillaia  bark  of  30° 4500  parts. 


Carbolic  Dentifrice. 

S.  B.— The  following  is  the  formula  of  a  tooth-wash  con- 
taining carbolic  acid: 

Carbolic   acid 1   ounce. 

Tincture  of  quillaia 5  fluidounces". 

Tincture  of  fresh  lemon  peel 4  fluidounces. 

Tincture  of  myrrh 6  fluidounces. 

Alcohol   . .    6  pints. 

Water,  sufficient  to  make 8  pints. 


Liquid  Bluing. 

H.  S.  wants  an  inexpensive  formula  for  making  "washing 
blue"  in  liquid  form. 

H.  F.  Bader,  of  East  St.  Louis,  111.,  contributed  such  a 
formula  to  the  February  Bulletin,  1910: 

Fiemann's  soluble  blue J4   ounce. 

Rain   water 1    quart. 

Mr.  Bader  added:  "I  have  used  this  solution  in  my  home 
laundering  for  more  than  twenty-five  years  and  have  found 
it  entirely  satisfactory.  It  is  as  good  as  or  better  than  the 
ordinary  washing  blue  bought  in  bottles  from  grocers,  besides 
being  very  cheap." 

Horse  Liniments. 
J.  R.  M.  wants  a  few  good  formulas  for  horse  liniments : 

(1)  Camphor   1  ounce  av. 

Carbolic  acid 1  fluidounce. 

Oil   of   origanum 2  fluidounces. 

Oil   of  tar 2  fluidounces. 

Crude  petroleum    2  fluidounces. 

Oil  of  turpentine 12  fluidounces. 

Liquid   petrolatum    12  fluidounces. 

Benzine    _• 16  fluidounces. 

(2)  Oil  of  turpentine 16  fluidounces. 

Camphor   1  ounce  av. 

Soap,  soft  or  green 2  ounces  av. 

Water    sufficient. 

Mix  the  soap  with  about  2  fluidounces  of  water,  dissolve  the  cam- 
phor in  the  turpentine,  mix  the  two,  and  reduce  to  the  desired  consist- 
ence by  the  addition  of  water. 


How  to  Make  Menthol  Pencils. 
L.  P. — Cacao  butter  is  melted  on  a  water  bath  with  3  to 
4  per  cent  of  pure  wax,  and  the  menthol  is  added  to  the 
somewhat  cooled  mass  in  the  proportion  prescribed  by  the 
physician.  This  usually  amounts  to  3  or  4  per  cent.  By 
suction  it  is  collected  in  glass  tubes  of  the  required  bore, 
from  the  thickness  of  a  knitting  needle  to  that  of  a  lead- 
pencil,  which  have  previously  been  moistened  with  glycerin. 
The  tubes  are  then  placed  in  cold  water.  After  a  short  time 
the  menthol  pencils  are  removed  from  the  tubes  by  means 
of  wires  of  glass  rods  of  suitable  size. 


Cleaning  and  Polishing  Linoleum. 
E.  C. — Wash  the  linoleum  with  a  mixture  of  equal  parts 
of  milk  and  water,  wipe  it  dry,  and  rub  in  the  following  mix- 
ture by  means  of  a  cloth  rag:  Yellow  wax,  5  parts;  turpen- 
tine oil,  11  parts;  varnish,  5  parts.  As  a  glazing  agent,  a 
solution  of  a  little  yellow  wax  in  turpentine  oil  is  also 
recommended.     Other  polishing  agents  are : 

1.  Palm  oil,  1  part;  paraffin,  18;  kerosene,  4. 

2.  Yellow  wax,  1  part;  carnauba  wax,  2;  turpentine  oil, 
10;  benzine,  5. 

Red  Coloring  Agents  for  Borax  Solutions. 

V.  W.  E.  writes :  "Please  tell  me  a  dye  for  coloring  sat- 
urated solution  of  borax  red.  I  have  tried  different  ones, 
but  they  all  fade  in  a  day  or  two." 

We  have  tried  "iodeosin"  and  "acid  ruby"  in  separate 
ounce  samples  of  the  saturated  solution.  Each  one  appar- 
ently colors  the  liquid;  but  what  effect  age  or  direct  sun- 
light would  have  on  them,  could  be  determined  only  by 
further  investigation.  They  have  stood  two  weeks  without 
fading  perceptibly. 
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THE  MONTH'S  HISTORY. 


MIDSUMMER 
OUIET. 


It  has  been  pretty  hot  this  sum- 
mer— too  hot  to  get  worked  up 
unnecessarily  over  things.  Near- 
ly all  of  the  recent  sensations  in  the  drug  trade 
have  consequently  been  put  into  cold  storage  until 
fall.  Fears  of  chain-store  domination;  the  effort 
of  the  A.  D.  S.  and  the  A.  M.  A.  to  outdo  in 
interest  the  Johnson-Jeffries  contest;  the  national 
department  of  health  bugaboo;  rumors  that  cer- 
tain "interests"  were  trying  to  control  the  revi- 
sion of  the  Pharmacopoeia — these  and  other  "ques- 
tions" have  completely  lost  their  fascination  during 
the    last    few    months.      When    the    cool    weather 


strikes  us  again  we  shall  all  crave  more  excitement, 
and  we  shall  be  constructing  straw  men  for  the 
delight  of  giving  them  knock-out  blows.  In  the 
meantime  we  are  trying  hard  to  keep  cool  and 
look  as  pleasant  as  possible.  It  calls  for  quite 
enough  energy  to  keep  the  flies  away. 

Professor  Remington  has  been  around  the  cir- 
cuit during  the  last  few  weeks  and  has  made  him- 
self a  pretty  close  competitor  of  President  Taft  in 
popularity.  He  attended  the  meeting  of  the  A.  M. 
A.  in  St.  Louis.  He  was  the  special  guest  of  the 
Texas  Pharmaceutical  Association.  Thence  he 
went  to  the  annual  meeting  of  the  Minnesota 
Association,  was  afterwards  dined  and  feted  in 
Chicago,  and  returned  home  in  time  to  attend  his 
own  State  convention  in  Pennsylvania.  A  peace- 
loving  Quaker  by  instinct,  as  a  recent  cartoonist 
cleverly  portrayed  him,  Professor  Remington 
everywhere  sought  to  allay  the  bitterness  of  recent 
animosities  and  quarrels  in  the  drug  and  allied 
professions,  and  possibly  this  has  had  something 
to  do  with  developing  the  present  very  peaceful 
and  serene  condition  of  things. 


THE  STATE 
ASSOCIATIONS. 


Under  the  circumstances  there  is 
really  very  little  that  we  can  re- 
port in  the  way  of  "The  Month's 
History."  If  it  had  not  been  for  the  numerous 
State  associations,  there  would  have  been  nothing 
doing  in  pharmacy  at  all.  Most  of  these  bodies 
have  held  very  successful  meetings  here  and  there 
throughout  the  country.  The  Pennsylvania  con- 
vention was,  for  instance,  second  only  in  interest 
and  variety  to  the  A.  Ph.  A.  meeting.  A  large 
number  of  excellent  papers  were  read,  but  the  work 
of  greatest  importance  was  the  final  preparation  of 
a  new  pharmacy  act  and  a  new  anti-narcotic  bill 
for  introduction  into  the  State  legislature  next  win- 
ter.    The  anti-cocaine  prosecutions  in  Philadelphia 
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have  already  been  reported  upon  in  this  depart- 
ment, and  our  readers  generally  know  what  excel- 
lent work  has  been  done  by  the  Board  of  Phar- 
macy in  this  direction.  It  is  proposed  now  to  have 
a  general  anti-narcotic  law  so  that  the  sale  of  other 
■substances  besides  cocaine  may  be  restricted. 

The  president  of  the  Pennsylvania  Association, 
John  C.  Wallace  of  New  Carlisle,  is  a  man  of 
acute  intelligence  and  great  energy.  He  directed 
the  work  of  the  organization  with  skill  during  the 
year  and  his  annual  address  was  full  of  suggestion. 
He  remarked  among  other  things  that  the  State 
-association  ought  to  enroll  as  members  75  per  cent 
of  the  pharmacists  of  the  State,  and  he  recom- 
mended that  a  good  organizer  be  employed  espe- 
■cially  for  the  purpose  of  collecting  dues  and  bring- 
ing new  members  into  the  fold.  President  Thomas 
Stoddart,  of  the  New  York  State  Association, 
recommended  on  the  other  hand  that  local  branches 
t)e  established  for  the  purpose  of  increasing  the 
membership,  and  this  recommendation  was  adopted 
at  the  Saratoga  meeting.  In  Ohio  it  was  voted  to 
continue  the  county  organization  work  which 
proved  so  successful  last  year. 

While  on  this  subject  of  increasing  the  member- 
ship of  State  associations  we  may  report  that  Prof. 
James  H.  Beal,  who  was  the  special  guest  this  year 
of  the  Missouri  Association,  expressed  the  follow- 
ing conviction  in  the  course  of  an  able  paper  out- 
lining the  duties  and  opportunities  of  pharma- 
ceutical bodies : 

What  is  needed  in  each  State,  and  what  I  am  convinced 
we  must  have  before  our  State  societies  can  become  strong 
and  effective  instruments  for  good,  is  a  traveling  representa- 
tive to  visit  every  druggist  in  the  State  once  or  several  times 
a  year,  meet  the  druggists  of  the  rural  communities  face  to 
face,  talk  organization  with  them,  assist  in  the  settlement  of 
local  disputes,  organize  county  branches,  and  to  put  squarely 
up  to  every  member  of  the  craft  the  duty  of  standing  with 
the  State  association  for  the  general  betterment  of  conditions. 


THE  GRADUATION 
PREREQUISITE. 


In  glancing  over  the  reports  of 
the  several  State  meetings,  it  is 
quite  significant  that  the  subject 
of  graduation  prerequisite  laws  has  frequently  been 
discussed.  At  the  New  Jersey  Convention  it  was 
again  decided,  as  it  had  already  been  decided  last 
year,  to  seek  the  enactment  of  a  graduation  law  at 


the  hands  of  the  State  legislature.  At  the  Minne- 
sota meeting  the  same  step  was  taken.  At  the 
Illinois  meeting,  agreement  was  reached  on  the 
provisions  of  a  new  pharmacy  bill,  and  among  the 
sections  was  one  providing  that  candidates  for 
registration  as  full  pharmacists  must  have  had  an 
education  equivalent  to  that  given  in  a  good  school 
of  pharmacy.  What  disposition  the  Michigan  As- 
sociation decided  to  make  of  the  question  was 
reported  in  this  department  last  month,  and  the 
subject  has  been  discussed  here  and  there  at  other 
meetings  throughout  the  country. 

The  chief  feature  of  interest  at  the  Saratoga 
meeting  of  the  New  York  Association  was  the 
nomination  of  twenty-five  candidates  for  the  Board 
of  Pharmacy  provided  for  under  the  new  pharmacy 
act.  From  this  list  it  is  hoped  that  the  Board  of 
Regents  of  the  State  will  select  the  nine  men  who 
are  to  comprise  the  Board.  The  new  pharmacy  law 
having  become  a  fact,  no  other  legislation  being 
contemplated  at  present,  and  there  being  a  good 
deal  of  uncertainty  as  to  whether  or  not  the  regents 
would  make  their  appointments  to  the  Board  from 
the  Association's  list,  the  Saratoga  meeting  was 
rather  tamer  than  usual.  Our  New  York  brethren 
like  nothing  so  well  as  a  political  contest  of  some 
sort,  but  the  conditions  weren't  right   for  it  this 

year. 

*     *     * 

ASSOCIATIONS      ^c  must  coufcss,  however,  that 
ESTABLISHING      the    Ncw    York   Association    did 

SCHOLARSHIPS.  ^,  •  .  j        t.i  i    „ 

one  thmg  of  considerable  value. 
It  decided  upon  the  establishment,  under  the  control 
of  the  association,  of  several  scholarships  in  the 
different  pharmacy  schools  of  the  State.  The  gen- 
erosity of  John  L.  Thompson  &  Son,  of  Troy,  is 
responsible  for  the  innovation,  but  the  plan  of 
action  came  from  Dr.  Henry  L.  Taylor. 

Scholarships  will  be  for  one  year,  for  it  is 
thought  that  a  boy  with  the  proper  stuff  in  him 
will  find  a  way  to  get  along  the  second  year  if  he 
has  the  help  of  a  free  tuition  his  first  season.  A 
standing  committee  of  five  will  work  out  the 
details  of  the  scheme.  The  proposition  had  no 
sooner  been  made  to  the  association  than  offers 
for  scholarships  came  in.  Thomas  Stoddart  and 
Charles  Adam  Drefs  both  offered  for  the  Buffalo 
College,    Kings    County    Pharmaceutical    Society 
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pledged  one  for  Brooklyn,  and  the  New  York  Col- 
lege Alumni  made  a  similar  promise  for  their 
alma  mater. 

It  seems  to  us  that  the  State  associations  can  do 
no  better  work  than  this.  Some  years  ago  the 
Texas  Association  established  one  or  more  scholar- 
ships, and,  if  memory  serves  us  correctly,  the  same 
action  was  taken  by  the  associations  of  New  Jersey 
and  Rhode  Island.  The  Michigan  Pharmaceutical 
Association  has  for  years  been  conducting  a  Pres- 
cott  Memorial  Fund  for  the  purpose  of  loaning 
money  to  worthy  young  men  to  assist  them  in 
taking  a  pharmacy  course  at  the  University  of 
Michigan  in  Ann  Arbor — Dr.  Prescott's  old  school. 
We  trust  that  other  associations  will  follow  in  the 
footsteps  of  these  initiators. 


AMALGAMATION     Reference  has  already  been  made 
OF  THE  N.  A.  R.  D.    to   the   address   which    Professor 

AND  A.  PH.  A.  T^      ,      ,    ,. 

Beal  delivered  at  the  recent  an- 
nual meeting  of  the  Missouri  Pharmaceutical  Asso- 
ciation. It  was  devoted  to  the  various  features  of 
associated  effort,  and  one  of  its  most  striking 
sections  was  that  on  which  it  was  suggested  that 
the  A.  Ph.  A.  and  the  N.  A.  R.  D.  unite  their 
forces : 

At  present,  organized  pharmacy  wastes  considerable  of  its 
available  energy  by  being  broken  up  into  numerous  unrelated 
bodies,  which,  while  they  are  in  general  sympathy  and  agree- 
ment with  each  other,  are  not  sufficiently  bound  together  to 
enable  the  force  of  all  to  be  directed  at  one  time  toward  the 
accomplishment  of  a  single  purpose. 

Like  a  willing  team  of  horses  not  trained  to  act  in  concert, 
their  pulls  are  delivered  separately,  and  the  load  does  not 
start. 

Of  national  organizations  we  have  the  American  Pharma- 
ceutical Association,  which  addresses  itself  mainly  to  the 
professional  and  scientific  problems  of  pharmacy,  and  the 
National  Association  of  Retail  Druggists,  which  is  chiefly 
concerned  with  economic  and  trade  problems.  Both  are 
laboring  for  the  advancement  of  the  same  calling;  both  have 
many  interests  in  common;  and  both  are  entitled  to  the 
earnest  gratitude  of  every  one  who  is  interested  in  the  pro- 
gress and  prosperity  of  pharmacy. 

It  has  more  than  once  been  suggested  that  these  two 
bodies  should  be  united  into  one  great  and  powerful  organiza- 
tion that  would  be  both  big  enough  and  strong  enough  to 
handle  the  questions  which  confront  American  pharmacy. 

From  my  point  of  view  the  plans  of  union  which  have  been 
generally  talked  of  have  all  been  faulty  in  that  they  have 
seemed  to  contemplate,  to  a  greater  or  less  extent,  the  merg- 


ing of  one  of  these  associations  into  the  other,  a  plan  which 
would  almost  certainly  result  in  a  weakening  of  the  activities 
either  on  the  professional  and  scientific  side,  or  on  the  side 
concerned  with  trade  and  economic  problems. 

If  I  were  called  upon  to  suggest  a  plan  it  would  be  that  of 
a  union  in  the  nature  of  a  federation,  similar  to  that  of  the 
States  under  the  United  States  Constitution,  a  union  in  which 
each  of  the  federated  bodies  would  preserve  its  identity  and 
integrity,  and  one  in  which  each  would  have  an  equal  voice  in 
the  organization  and  management  of  the  body  which  repre- 
sented the  general  government. 

Each  of  the  constituent  associations  would  retain  its  own 
council  or  executive  body,  its  own  official  list,  its  separate 
exchequer  and  financial  control,  and  as  far  as  it  might  be 
advisable,  its  separate  publications. 

The  central  or  general  body  would  be  a  delegate  body 
similar  to  the  American  Medical  Association  House  of  Dele- 
gates, to  which  each  of  the  associations  would  contribute  an 
equal  number  of  members,  but  with  functions  so  defined  that 
there  would  be  no  likelihood  of  usurpation  or  abuse  of 
power. 

If  in  the  creation  of  such  a  federation  of  pharmaceutical 
organizations  there  could  be  made  a  provision  whereby  the 
State  associations  might  be  granted  appropriate  representation, 
there  would  then  exist  a  general  organization  of  the  entire 
potentialities  of  pharmacy,  an  organization  which  could  speak 
with  authority  both  to  and  for  the  entire  body  pharmaceutic, 
and  which  in  a  decade  would  be  able  to  accomplish  reforms 
that  might  otherwise  require  a  century,  or  perhaps  would 
never  be  otherwise  brought  about. 

This  is  only  a  vision  of  what  might  be,  and  perhaps  it 
may  never  become  anything  more  substantial  than  a  vision, 
but  so  long  as  it  remains  true  that  in  union  there  is  strength, 
so  long  will  it  be  true  that  an  organization  that  would 
adequately  represent  the  entire  pharmaceutical  body  politic 
would  be  able  to  obtain  results  that  would  be  impossible  for 
any  number  of  organizations  acting  separately. 


The    most    vigorous    punishment 

'^  diuooSts!'^''  ^^^^  ^^^^<^  out  within  our  recol- 
lection to  a  druggist  convicted  of 
the  illegal  sale  of  cocaine  has  recently  been  visited 
upon  Emil  Graff,  the  proprietor  of  two  drug  stores 
in  Philadelphia.  Graff  was  one  of  the  men 
prosecuted  in  the  recent  campaign  conducted  by  the 
State  Board  of  Pharmacy.  He  was  sentenced  to 
serve  one  year  in  the  county  jail  and  was  further- 
more subjected  to  a  fine  of  $500.  He  pleaded  guilty 
to  the  charge  of  selling  cocaine  without  a  physi- 
cian's prescription,  and  his  term  of  imprisonment 
began  at  once. 

The  most  striking  feature  about  this  case,  how- 
ever, was  found  in  the  fact  that  Graff  came  very 
near  being  made  a  member  of  the  Board  of  Phar- 
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macy  a  year  or  two  ago  when  Christopher  Koch 
received  the  appointment  at  the  hands  of  Governor 
Stewart.  Graff  was  Koch's  strongest  opponent. 
Koch  has  been  chiefly  responsible  for  the  cocaine 
convictions  in  Philadelphia,  and  the  question  nat- 
urally arises :  "Would  Graff  have  taken  up  the 
same  issue  had  he  received  the  appointment?" 
Graff  was  close  to  some  strong  political  interests, 
and  up  to  the  very  day  of  his  conviction  and  sen- 
tence it  was  thought  that  he  might  escape  punish- 
ment, but  the  evidence  was  too  strong,  and  now 
Graff  has  plenty  of  leisure  to  think  over  the  situ- 
ation. 

We  started  this  article  out  with  the  remark  that 
the  punishment  given  Graff  was  the  most  severe 
within  our  recollection,  but  we  find  now  that  since 
Graff's  conviction  an  old  offender  in  New  York 
City,  "Doc"  Lewis,  has  been  sentenced  to  two  years 
in  one  of  the  State  prisons.  It  was  his  fourth 
arrest  and  his  second  conviction. 


The  friction  which  has  for  years 

SUBSTITUTION         ^    •   ^    j     •        r-U'  t.    i.  i.1. 

CONVICTIONS.  existed  m  Chicago  between  the 
druggists  of  the  city  on  the  one 
hand  and  Fairchild  Bros.  &  Foster  on  the  other 
has  finally  been  followed  by  a  victory  for  the  latter. 
It  will  be  recalled  that  this  manufacturing  firm 
originally  brought  suit  against  a  number  of  Chi- 
cago druggists  for  substituting  some  other  product 
when  Fairchild's  Essence  of  Pepsin  was  called  for. 
All  of  the  cases  but  one  were  settled  out  of  court, 
and  the  manufacturing  firm  withdrew  its  prosecu- 
tions after  it  had  secured  written  agreements  which 
were  entirely  to  its  satisfaction. 

The  one  druggist  who  contested  suit  was  John  J. 
Boehm,  and  the  Boehm  case  has  now,  after  long 
litigation,  been  brought  to  a  conclusion.  The  Cir- 
cuit Court  of  the  United  States  issued  an  injunc- 
tion against  Mr.  Boehm  several  years  ago,  but  the 
case  was  carried  up  to  the  United  States  Circuit 
Court  of  Appeals.  The  latter  court  has  now 
affirmed  the  decree  of  the  lower  court,  and  the 
defendant  is  permanently  enjoined  from  selling  or 
dispensing  any  essence  of  pepsin  whatsoever  "in 
imitation  of  or  in  substitution  for  Fairchild's  Es- 
sence  of    Pepsin."      Furthermore,    as    in    previous 


cases   brought  by   these   manufacturers,    the   costs 
have  been  taxed  against  the  defendant. 

Another  substitution  case  was  reported  by  us  in 
this  department  last  month,  where  a  druggist  was 
convicted  for  selling  "Pasteur's  Solution  of  Iron 
and  Manganese"  when  Gude's  Pepto-Mangan  was 

prescribed. 

*     *     * 

The  National  Committee  on  the 
™  ovEMEm'^*  Pharmaceutical  Syllabus  has  re- 
organized and  is  now  beginning 
active  work  with  a  view  to  bringing  out  a  second 
edition  of  the  book.  As  our  readers  know,  the 
Syllabus  is  intended  to  outline  a  minimum  course 
in  pharmacy  and  allied  branches  which  will  be  fol- 
lowed both  by  the  colleges  and  the  State  boards  so 
that  something  like  uniformity  may  be  attained. 

Ernst  O.  Engstrom  has  been  made  chairman  of 
the  Subcommittee  on  Chemistry,  and  his  associates 
are  Dr.  William  C.  Anderson,  Prof.  Henry  V. 
Amy,  Charles  T.  Heller,  Samuel  L.  Hilton,  Dr. 
Julius  A.  Koch,  and  Henry  L.  Taylor.  Dr.  H.  H. 
Rusby  is  chairman  of  the  Subcommittee  on  Materia 
Medica,  and  his  associates  are  Ernest  Berger, 
George  M.  Beringer,  Clarence  O.  Bigelow,  David 
F.  Jones,  Prof.  Clement  B.  Lowe,  and  Dr.  J.  O. 
Schlotterbeck.  Prof.  James  H.  Beal  heads  the 
Committee  on  Pharmacy,  and  the  other  members 
are  Prof.  Charles  Caspari,  E.  G.  Eberle,  Charles 
Gietner,  Prof.  Willis  G.  Gregory,  Prof.  C.  S.  N. 
Hallberg,  and  Harry  B.  Mason. 

The  committee  comprises  21  members — 7  repre- 
sentatives from  the  American  Pharmaceutical  As- 
sociation, 7  from  the  National  Association  of 
Boards  of  Pharmacy,  and  7  from  the  American 
Conference  of  Pharmaceutical  Faculties. 


THE 


Crude    rubber    has    reached    the 
HIGH  PRICE         highest  price  in  its  history  within 

OF  RUBBER.  ,  r  ,i  i   .1  •        • 

the  past  few  months,  and  this  rise 
in  price  has  been  going  on  so  steadily  as  to  give 
indications  that  it  is  based  on  legitimate  market 
conditions  and  is  not,  as  has  been  the  case  from 
time  to  time  with  this  product,  the  result  of  market 
manipulation.  As  a  matter  of  fact,  the  price  paid 
for  crude  rubber  in  Brazil  has  advanced  almost  or 
quite  as  much  relatively  as  that  paid  here. 
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The  San  Francisco  and  Pacific  Druggist  points 
out  that  the  supply  of  plantation  rubber  from  the 
Far  East  is  placed  at  about  4000  tons  for  the  cur- 
rent year.  This  is,  however,  but  the  beginning  of 
the  yield  from  this  source,  as  there  have  been 
planted  something  like  600,000  acres  of  rubber 
trees  in  the  East  Indies,  which  will  begin  to  yield 
marketable  rubber  within  the  next  three  or  four 
years.  It  is  estimated  that  the  annual  consumption 
will  amount  to  105,000  tons  by  the  year  1914,  by 
which  time  this  additional  supply  will  be  available. 
This  means  that  we  will  then  have  20,000  tons 
more  than  required  to  meet  the  consuming  demand 
on  the  present  basis,  and  if  this  calculation  proves 
to  be  correct  this  surplus  supply  will  tend  to  bring 
down  the  price  of  the  gum  as  a  whole. 

But  it  will  not  do  to  leave  out  of  consideration 
two  factors  which  will  undoubtedly  play  a  most 
important  part  in  the  crude  rubber  situation.  One 
of  these  is  the  improvement  in  the  methods  of 
exploiting  the  wild  rubber  forests  of  Brazil,  a  sub- 
ject which  is  already  receiving  the  attention  of  the 
authorities  of  the  several  Brazilian  states,  and  the 
other  is  the  increase  in  rubber  plantations,  which 
is  now  going  on  at  a  tremendous  rate. 


Action  has  been  taken  by  Con- 
"DR.^waEY°  §^^ess  and  by  Secretary  Wilson 
which  somewhat  lessens  the 
authority  of  Dr.  Wiley  in  the  prosecution  of  cases 
arising  from  the  enforcement  of  the  food  and  drugs 
act.  In  the  appropriation  bill  passed  by  Congress 
was  the  following  provision :  "Hereafter  the  legal 
work  of  the  Department  of  Agriculture  shall  be 
performed  under  the  supervision  and  by  the  direc- 
tion of  the  solicitor  [of  the  Department]." 

Secretary  Wilson  has  issued  a  long  ruling  based 
upon  this  mandate  of  Congress  and  providing  that 
no  cases  may  be  brought,  no  evidence  presented, 
nor  any  communications  regarding  litigation  pre- 
pared except  by  the  solicitor  or  under  his  super- 
vision. The  Board  of  Food  and  Drug  Inspection, 
of  which  Dr.  Wiley  is  the  chairman,  has  heretofore 
taken  the  initiative  in  starting  prosecutions,  but 
nothing  may  now  be  done  over  the  solicitor's  head. 
One  reason  for  the  change  doubtless  was  that  sev- 
eral ill-advised  cases  have  been  brought  during  the 


past  few  months  and  have  resulted  in  defeats  for 
the  government. 

In  the  meantime,  however,  a  large  number  of 
"Notices  of  Judgment"  continue  to  be  published, 
and  it  is  abundantly  evident  that  the  food  and 
drugs  act  is  being  vigorously  enforced.  At  this 
writing  the  last  Notice  of  Judgment  bears  452  as 
its  number,  indicating  that  nearly  half  a  thousand 
prosecutions  have  been  brought  to  a  conclusion, 
either  for  or  against  the  government — in  the  great 
majority  of  instances,  of  course,  for  the  govern- 
ment. 

It  might  be  mentioned  in  this  place  that  the 
Michigan  pure  food  and  drug  law  went  into  effect 
on  the  first  of  July,  Ralph  Lamie  of  Ann  Arbor 
and  F.  P.  Cahow  of  Reading,  the  newly  appointed 
drug  inspectors,  started  out  immediately  on  their 
first  tour  of  inspection. 


ANOTHER  ^  "^^  cooperative  syndicate  has 

CO-OPERATIVE      been    formed   after   the   plan   of 

SYNDICATE.  ^i^exaW,  A.  D.  S.,  and  others. 
This  time  it  is  "The  Consolidated  Drug  Co."  of 
New  York  City  with  a  declared  capital  of  $500,- 
000.  The  drug  trade  of  the  country  has  apparently 
been  circularized  by  the  new  syndicate  during  the 
last  month  or  two,  and  several  of  our  readers  have 
written  in  to  ask  us  if  we  knew  anything  about  the 
character  and  personnel  of  the  company. 

We  had  to  confess  that  we  had  no  knowledge  of 
the  Consolidated  Drug  Co.  at  all.  We  now  find, 
however,  that  the  concern  was  recently  incorpor- 
ated under  the  laws  of  New  Jersey  by  B.  Schrouder 
and  John  D.  Muir,  of  Grand  Rapids,  Mich.,  and 
H.  F.  McCormick,  of  Chicago.  Messrs.  Schrou- 
der and  Muir  are  well-known  retail  druggists  of 
Grand  Rapids,  the  second  named  being  the  presi- 
dent of  the  Michigan  Board  of  Pharmacy.  Mr. 
McCormick  was  formerly  connected  with  the  Rex- 
all  company.  The  company  has  established,  an 
office  in  the  Metropolitan  Building,  New  York,  and 
proposes  to  sell  stock  to  retail  druggists  and  to 
manufacture  a  line  of  remedies  on  the  cooperative 
plan. 

The  name  selected  for  the  new  company  has 
caused  some  confusion  in  the  drug  trade,  many 
connecting  it  with  that  of  the  New  York  Consoli- 
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dated  Drug  Co.,  the  wholesale  drug  company  oper- 
ated by  members  of  the  German  Apothecaries' 
Society  of  New  York.  S.  V.  B.  Swann,  manager 
of  the  latter  company,  informed  the  Pharmaceutical 
Era  recently  that  he  had  already  taken  steps  to 
prevent  further  confusion,  and  that  General  Man- 
ager McCormick  had  promised  to  select  another 
name  for  his  corporation  and  one  which  would  not 
be  confused  with  that  of  the  New  York  Consoli- 
dated Drug  Co. 

*     *     * 


A  NEW  ANTI- 
NARCOTIC   LAW. 


The  anti-cocaine  law  of  Ohio  was 
amended  at  the  last  session  of  the 
State  legislature  so  that  now 
alpha  or  beta-eucaine  and  alypin  are  included 
among  its  provisions.  These  several  substances, 
together  with  cocaine,  and  the  compounds  and 
preparations  of  all  of  them,  may  be  sold  only  on 
physicians'  prescriptions,  which  may  not  be  re- 
peated. Conviction  on  first  offense  is  punishable 
by  a  fine  of  not  less  than  $50  or  more  than  $500. 
Conviction  on  subsequent  offenses  shall  be  impris- 
onment for  not  less  than  one  year  or  more  than 
five  years  in  the  penitentiary — a  pretty  stiff  punish- 
ment which  ought  to  prove  a  sufficient  deterrent. 

Incidentally  it  may  be  reported  in  this  place  that 
the  itinerant  vender  bill  again  failed  of  passage  in 
the  Ohio  legislature.  Another  measure  supported 
by  the  State  Pharmaceutical  Association,  and  which 
also  failed,  was  one  seeking  to  give  justices  of  the 
peace  jurisdiction  in  the  trial  of  cocaine  cases.  Still 
a  third  defeated  bill  was  that  modifying  the  phar- 
macy act  in  some  particulars  and  limiting  the  num- 
ber of  preparations  which  might  be  sold  by  grocers 
and  other  unregistered  persons:  this  measure  was 
killed  at  the  instigation  of  the  Retail  Grocers' 
Association  of  the  State. 


A  SUGGESTION 
TO  THE  COLLEGES. 


Secretary  Charles  W.  Johnson,  of 
the  Section  on  Education  and 
Legislation  of  the  A.  Ph.  A.,  pre- 
sented some  interesting  facts  at  the  Richmond  meet- 
ing a  month  or  two  ago.  He  pointed  out  that  there 
was  an  average  of  1500  new  graduates  in  pharmacy 
every  year  in  the  United  States.      Of  this  number. 


80  per  cent  remained  in  the  retail  branch  of  the  pro- 
fession. Unfortunately,  however,  a  great  majority 
of  these  graduates  do  not  join  the  various  organiza- 
tions in  the  calling,  and  Mr.  Johnson  thought  there 
was  an  excellent  chance  here  for  the  schools  to  preach 
the  doctrine  of  organization.  They  should  urge 
their  students  to  join  the  State  associations.  As  a 
general  thing,  from  10  to  25  per  cent  of  graduates 
affiliate  themselves  with  the  State  bodies.'  There 
are,  however,  a  few  notable  exceptions.  Thus,  Ver- 
mont has  93  per  cent,  Kentucky  75  per  cent,  and 
South  Carolina  66%  per  cent.  Arizona,  Missouri^ 
and  New  Mexico  have  no  State  associations,  and 
there  are,  consequently,  no  figures  to  be  presented  in 
these  States.  We  trust  the  schools  will  take  Pro- 
fessor Johnson's  suggestion  to  heart.  It  is  worth 
thinking  about. 


An  interesting  situation  has  arisen 
^'l^^IVe'^.PJl'*'^^  out  in  Marshall  county,  Iowa,  with 

THAT  IS   DRY.  i-    • 

reference  to  liquor  conditions. 
The  county  went  dry  some  time  ago.  Under  the 
new  State  law  the  druggists  of  the  county  were  per- 
mitted to  sell  liquor  under  certain  severe  restrictions, 
but  finding  that  the  anti-saloon  people  were  going 
to  keep  a  sharp  lookout  for  violations,  and  were 
determined  to  see  that  the  law  was  observed  in  spirit 
as  well  as  letter,  all  ten  of  the  druggists  in  Marshall- 
town  voluntarily  surrendered  their  permits. 

One  man  held  out  for  two  or  three  days  on  the 
plea  that  he  had  never  violated  his  privileges,  that 
he  meant  to  observe  the  law  in  every  detail,  and  that 
to  surrender  would  be  tantamount  to  a  confession. 
He  finally  capitulated,  however,  when  he  found  that 
his  store  would  be  the  only  place  where  liquor  could 
be  legally  handled,  and  when  he  realized  that  under 
the  circumstances  he  would  come  in  for  a  lot  of 
suspicion  and  damning  whether  he  were  innocent  or 
not. 

There  is  no  doubt  that  liquor  is  an  actual  necessity, 
that  the  drug  store  is  the  proper  place  to  buy  it  for 
this  purpose,  and  that  theoretically  the  pharmacist 
should  under  all  circumstances  have  reserved  to  him 
the  right  to  dispense  the  substance  under  proper  con- 
ditions. And  yet  times  arise  when,  like  Caesar's 
wife,  the  druggist  finds  it  desirable  to  be  above 
suspicion. 
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SOME  PURE  FOOD  AND  DRUG  FINDINGS. 

Interesting  reports  concerning  the  character  of 
drug  supplies  in  different  States  have  recently  been 
published.  In  the  last  volume  of  the  proceedings 
of  the  North  Dakota  Pharmaceutical  Association, 
for  instance,  we  find  a  report  rendered  by  Food  and 
Drug  Commissioner  Ladd.  Mr.  Ladd  first  took  up 
the  subject  of  spirit  of  peppermint,  and  what  he 
had  to  say  we  are  quoting  verbatim : 

A  number  of  samples  of  this  preparation  have  been 
taken  up  throughout  the  State,  and  I  may  mention  a  few  of 
them  to  show  something  of  the  range  in  strength  expressed 
in  terms  of  U.  S.  P.  requirements.  One  sample  was  found 
to  contain  9  per  cent,  of  the  U.  S.  P.  standard;  another  18 
per  cent;  another  34  per  cent;  one  56  per  cent;  one  11  per 
cent;  another  52  per  cent;  and  so  on  up  to  the  100  per  cent 
required,  and  passing  beyond  this  samples  were  found,  one 
of  which  showed  135  per  cent,  and  still  another  159  per  cent. 
Now  let  us  take  the  range  between  9  and  159  per  cent,  and 
is  there  any  excuse  for  putting  out  products  of  this  kind 
of  such  wide  variation  in  strength,  and  a  product,  moreover, 
which  is  as  easily  prepared  as  spirit  of  peppermint?  The 
product  is  supposed  to  be  colored  with  chlorophyll  from  ten 
grammes  of  peppermint  leaves.  Many  of  the  samples  were 
white  or  yellow  in  color,  showing  that  none  of  the  leaves 
had  been  added  as  called  for  in  the  Eighth  Revision  of  the 
Pharmacopoeia. 

Passing  on  to  discuss  spirit  of  camphor.  Com- 
missioner Ladd  asserted  that  six  specimens  had 
been  found  to  be  respectively  40,  55,  60,  63,  70, 
and  150  per  cent  of  the  required  strength!  Am- 
monia water  ranged  from  56  to  189  per  cent  in 
strength,  but  since  this  product  easily  deteriorates 
there  is  more  or  less  excuse  for  the  variation. 
Tincture  of  iodine,  on  the  contrary,  ought  to  be 
practically  uniform,  and  yet  various  specimens  were 
40,  48,  51,  65,  73,  128,  190,  and  even  339  per  cent 
of  the  pharmacopoeial  strength!     What  a  showing! 

This  led  Commissioner  Ladd  to  ask:  "Is  there 
any  valid  excuse  for  putting  out  products  of  so 
wide  a  variation,  especially  after  the  matter  has 
been  under  consideration  for  the  past  two  years? 
It  seems  to  me  that  it  simply  shows  a  degree  of 
carelessness  in  a  profession  where  the  State  guar- 
antees you  protection  against  those  who  would  dis- 
pense drugs  without  proper  training."  Mr.  Ladd 
went  on  to  say  that  he  believed  it  to  be  the  duty  of 


the  State  Board  of  Pharmacy  and  of  the  State  As- 
sociation to  work  in  unison  for  the  purpose  of  bring- 
ing about  a  better  condition  of  affairs. 

Turning  to  the  situation  in  New  York  State,  it  is 
gratifying  to  find  that  a  considerable  degree  of  im- 
provement has  resulted  from  the  systematic  investi- 
gations and  announcements  made  by  the  State 
Board  of  Pharmacy  during  the  last  few  years.  The 
recent  annual  report  of  the  Board  showed,  for  in- 
stance, that  during  the  last  year  inspections  had 
been  made  of  5259  pharmacies  and  496  general 
stores  located  in  364  towns  and  cities.  The  Inspec- 
tion Committee  said  it  had  collected  2524  samples 
and  113  prescriptions  from  pharmacists  and  others 
doing  business  within  the  territory  of  the  Eastern 
Branch  and  had  collected  425  samples  from  pharma- 
cists within  the  jurisdiction  of  the  Middle  Branch, 
making  a  total  collection  of  2716.  Of  2438  samples 
analyzed  from  the  number  collected  in  the  Eastern 
section,  186,  or  only  7.64  per  cent,  had  been  found 
not  to  comply  with  the  standards,  or  2.3  per  cent 
less  than  the  proportion  revealed  in  the  1908  report. 
Of  the  278  samples  examined  from  those  collected 
in  the  Middle  Branch,  57,  or  20.41  per  cent,  had 
been  found  not  up  to  standard,  or  6.62  per  cent 
more  than  the  proportion  reported  for  the  previous 
year.  The  increase  in  the  number  of  deficient  sam- 
ples taken  in  the  Middle  Section  was  explained  by 
the  fact  that  all  samples  collected  there  during  the 
year  had  been  taken  principally  from  stores  which 
were  suspected  of  dealing  in  adulterated  articles. 

Of  1748  samples  collected  and  analyzed  by  the 
Eastern  Branch,  in  which  methyl  alcohol  might 
have  been  present,  it  was  found  in  15,  or  0.858  per 
cent — a  decrease  in  percentage  of  0.012  from  last 
year.  The  Western  Branch  found  methyl  alcohol  in 
1  sample  out  of  15  that  might  have  contained  it,  or 
an  increase  in  percentage  of  0.0003  from  last  year. 
Methyl  alcohol  was  found  in  7  samples  of  tincture 
of  iodine,  7  of  liniment  of  green  soap,  1  of  soap 
liniment,  and  1  of  hamamelis  water. 

In  concluding  this  editorial  we  may  point  out, 
what  everybody  knows  to  be  the  fact,  that  we  have 
come  upon  days  when  higher  and  more  uniform  re- 
quirements are  to  be  exacted  of  the  drugs  on  the 
market.  The  Federal  and  State  food  and  drug  laws 
are  going  to  be  enforced  with  increasing  rigidity  in 
the  future.  Will  the  retail  druggists  of  the  country 
adapt  themselves  to  the  situation?  We  believe  they 
will. 
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"THE   PERMANENCE   OF   FLUIDEXTRACTS   AND 
TINCTURES." 

More  or  less  has  been  written  during  the  last 
few  years  about  the  alleged  deterioration  of  certain 
tinctures  and  fluidextracts.  At  the  Richmond  meet- 
ing of  the  American  Pharmaceutical  Association, 
Wilbur  L.  Scoville  presented  the  results  of  an  ex- 
haustive investigation  into  the  facts,  and  he  found 
that  practically  the  only  drugs  whose  preparations 
deteriorated  to  any  marked  extent  were  coca  and 
sanguinaria. 

The  fluidextract  of  coca  deteriorates  rapidly. 
Three  fluidextracts  were  m.ade  in  July,  1908,  using 
different  menstrua,  and  were  assayed  by  the  petro- 
leum-ether process.  When  fresh  they  assayed  0.474, 
0.468,  and  0.483  per  cent,  respectively.  After  a 
year  and  a  half  they  were  examined  again  by  the 
same  process,  and  the  figures  were  then  found  to 
be  0.238,  0.258,  and  0.333,  respectively.  As  for 
sanguinaria,  Scoville  discovered  that  while,  by  the 
use  of  strong  acids,  a  residue  can  be  obtained  from 
an  old  preparation  approximating  that  of  a  fresh 
product,  the  alkaloids  have  in  the  meantime  under- 
gone a  change.  This  change  is  greater  in  the 
official  acetic  fluidextract  than  it  is  in  the  hydroal- 
coholic  product. 

Some  previous  investigators  have  declared  that 
the  preparations  of  the  mydriatic  drugs  exhibit 
a  considerable  tendency  toward  instability.  Sco- 
ville replies  that  this  finding  is  based  upon  an  er- 
ror, namely,  that  old  preparations  of  these  drugs 
yield  their  alkaloids  with  much  more  difficulty  than 
fresh  ones.  This  is  particularly  true  of  the  leaf 
preparations  in  which  the  coloring  matter  and  ex- 
tractive are  in  excess.  He  asserts  that  he  has  found 
it  impossible  by  a  strict  following  of  the  U.  S.  P. 
assay  process  to  extract  all  of  the  alkaloids  from 
aged  preparations  of  belladonna,  hyoscyamus,  sco- 
pola,  and  stramonium.  The  addition  of  alcohol  is 
necessary,  not  merely  to  break  up  probable  emul- 
sions, but  to  extract  the  alkaloids.  If  resort  is  not 
had  to  this  expedient,  all  of  the  alkaloids  will  not 
be  extracted  in  the  assay  process,  and  it  will  seem 
to  be  the  fact  that  a  more  or  less  marked  deteriora- 
tion has  taken  place,  whereas  in  reality  this  has  not 
been  the  case  at  all. 

In  examining  the  preparations  of  conium  Sco- 
ville found  that  imperfect  extraction  of  the  alkaloid 
might  also  account  for  the  reported  instability  of 
the  products.     He  found  the  preparations  of  this 


drug  remarkably  stable.  The  preparations  of  aco- 
nite were  likewise  found  to  be  stable,  tested  both 
by  chemical  and  physiological  means.  Some  of  the 
cinchona  products  showed  a  deterioration,  par- 
ticularly when  they  had  been  subjected  to  exposure 
and  had  developed  a  precipitate.  So  long  as  they 
remained  clear  and  without  precipitate  they  as- 
sayed up  to  the  standard.  Pilocarpus,  gelsemium, 
and  hydrastis  exhibited  a  slight  loss  in  strength, 
but  not  sufficient  to  be  of  serious  import.  Other- 
wise the  fluidextracts  and  tinctures  of  various  drugs 
were  found  to  be  practically  permanent. 

The  60  preparations  included  in  Scoville's  inves- 
tigation were  some  of  them  three  and  one-quarter 
years  old,  but  the  majority  of  them  were  between 
one  and  two  years  old.  They  were  kept  under  con- 
ditions of  exposure  to  light  and  air  similar  to  those 
prevailing  in  a  retail  pharmacy  in  order  that  the 
results  might  be  fairly  determinative.  For  much 
the  same  reason  each  package  was  opened  at  least 
five  times  during  the  past  year  and  a  portion  re- 
moved on  each  occasion.  The  investigation  was 
conducted  with  a  good  deal  of  care,  and  the  results 
will  prove  very  reassuring  to  the  drug  trade. 


THOSE  MAIL-ORDER  HOUSES. 

Last  month  the  rural  letter  carriers  of  Warren 
county.  Pa.,  held  their  annual  basket  picnic.  There 
is  nothing  unusual  about  this  plain  statement  of 
fact.  Letter  carriers,  like  other  folk,  may  have 
basket  picnics  if  they  will.  But  we  observe  that  at 
this  particular  picnic,  cigars,  ice  cream,  and  other 
delicacies  were  contributed  with  considerable  gen- 
erosity by  such  concerns  as  the  Larkin  Soap  Co., 
Sears,  Roebuck  &  Co.,  and  Montgomery  Ward  & 
Co.  A  Bulletin  correspondent  sends  us  a  news- 
paper clipping  chronicling  the  affair  and  asks :  "Do 
the  rural  mail  carriers  represent  the  mail-order 
houses  or  the  government?" 


A  correspondent  of  the  Bulletin  writes  as  fol- 
lows: "Ask  your  readers  if  some  of  them  can  tell 
me  how  to  conduct  a  special  sale  in  a  retail  drug 
store  located  in  a  small  town  of  about  3000  in- 
habitants." The  Editors  will  be  glad  to  have 
some  letters  along  this  line  for  publication  in  the 
next  issue  of  the  Bulletin.  Let  us  hear  from 
you. 
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THE  HALL  OF  FAME. 


IS    HE   BUSY? 

A.  V.  Pease,  of  Fairbury,  Nebraska,  is  well 
known  throughout  his  own  State,  and  is  also  a 
familiar  figure  to  the  members  of  the  American 
Pharmaceutical  Association.     Of  late  years  a  num- 


A.  V.  PiASi. 

ber  of  his  meaty  papers  on  practical  subjects  have 
appeared  in  the  pharmaceutical  press.  Mr.  Pease 
has  an  excellent  business  in  Fairbury  and  he  makes 
the  most  of  it.  He  is  a  professional  pharmacist  on 
the  one  hand  and  a  shrewd  business  man  on  the 
other.  He  develops  his  side-lines  energetically;  he 
advertises  wisely  and  continuously;  he  conducts  his 
business  down  to  every  detail  with  modern  thor- 
oughness and  insight. 

Not  long  ago  the  editor  of  the  Bulletin  wrote 
Mr.  Pease  and  asked  him  to  prepare  a  paper  for 
this  journal  on  the  subject  of  inventory-taking. 
This  is  the  reply  we  received: 

In  reply  to  your  kind  invitation  my  promptings  are  to 
say  "yes"  at  once.  But  if  you  knew  how  much  extra  work 
I  have  taken  on,  and  what  my  regular  work  is  for  the 
coming  year,  you  would  not  scold  me  if  I  said  "no."  This 
coming  year  I  shall  be  secretary  of  the  State  Board,  which 
will  make  me  a  lot  of  extra  work.  I  am  editing  a  weekly 
paper  for  a  banker  friend  who  purchased  it  recently.  I 
have  agreed  to  prepare  the  copy  for  an  article  on  advertis- 
ing and  a  number  of  ads.  for  the  Sherwin-Williams  Co.  of 
Cleveland.  I  am  president  of  the  Nebraska  State  Good 
Roads  Association,  which  necessitates  considerable  corre- 
spondence. 


Locally  much  of  my  time  is  taken  up  with  Commercial 
Club  work,  good-roads  work,  caring  for  the  estates  of  two 
parties,  looking  after  investments,  and  attending  to  my 
duties  as  president  of  a  local  building  and  loan  association 
involving  the  inspecting  of  numerous  loans.  Then  I  teach 
a  class  in  Sabbath  school  that  takes  time  to  prepare  for,  and 
finally  I  put  in  a  great  deal  of  my  time  behind  my  counter 
every  day  when  I  am  at  home. 

However,  if  I  can  find  time  to  do  the  subject  justice  I 
will  try  to  prepare  the  article  you  refer  to. 

If  we  do  not  get  that  paper  on  the  inventory,  we 
shall  understand  the  reason  why.  Such  an  ex- 
ample of  versatility,  philanthropy,  and  untiring 
industry  it  would  be  hard  to  beat. 

And  Mr.  Pease  doesn't  neglect  his  business  either. 
Don't  run  away  with  that  idea  for  a  minute.  He 
is  a  prosperous  druggist — and  he  is  prosperous  be- 
cause he  is  a  thorough  business  man  and  phar- 
macist. 

CHARLES  T.  HELLER. 
In  the  May  issue  of  the  Bulletin  we  presented 
the  portraits  of  four  members  of  the  Minnesota 
Board  of  Pharmacy.     Up  to  that  time  we  had 


Chas.  T.  Hsllxk. 

not  received  the  likeness  of  the  secretary  of  the 
Board,  Charles  T.  Heller,  of  St.  Paul.  We  are 
now  supplying  the  omission.  Mr.  Heller  is  a 
prominent  figure  in  the  pharmaceutical  affairs  of 
the  State  of  Minnesota.  Nor  is  he  unknown  in 
American  pharmacy.  He  has  attended  an  occa- 
sional meeting  of  the  A.  Ph.  A.,  and  it  will  be  re- 
called that  he  served  as  treasurer  of  the  N.  A.  R. 
D.  for  a  couple  of  years  or  more. 
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AN  ENERGETIC  CALIFORNIAN. 

Members  of  the  A.  Ph.  A.  who  attended  the 
Los  Angeles  convention  in  1909  will  recall 
the  features  of  Charles  H.  Ward.  Mr.  Ward  is 
a  Pasadena  druggist  who  had  much  to  do  with 
the  entertainment  of  the  visitors.  As  a  member 
of  the  local  Executive  Committee  having  charge 
of  the  convention  he  was  on  hand  a  good  deal 
of  the  time  and  commended  himself  thoroughly 
to  the  membership.  One  of  the  delightful  features 
of  the  week  was  the  day  spent  in  Pasadena,  when 


Chas.  H.  Ward. 

autos  were  provided  for  a  trip  around  that  heav- 
enly city,  followed  by  a  lunch  at  one  of  the  fine 
hotels.  Mr.  Ward  was  also  conspicuous  on  that 
occasion.  He  is  a  prominent  figure  in  the  phar- 
maceutical affairs  of  California  and  is  now  presi- 
dent of  the  Pasadena  Retail  Druggists'  Associa- 
tion and  vice-chairman  of  the  Executive  Commit- 
tee of  the  Los  Angeles  society. 


A  HUSTLER  IN  LOS  ANGELES. 

Many  of  those  who  attended  the  Los  Angeles 
meeting  of  the  American  Pharmaceutical  Associa- 
tion in  1909  grasped  the  occasion  to  visit  the 
pharmacy  of  J.  G.  Vance  at  the  corner  of  Eighth 
and  Spring  Streets.  This  store  is  one  of  the  hand- 
somest, possibly  the  handsomest,  in  the  city,  and  one 
of  the  most  representative  in  the  entire  State  of  Cal- 
ifornia. Exterior  and  interior  views  of  the  phar- 
macy were  shown  on  page  276  of  our  issue  for  July 
of  last  year.    Mr.  Vance  is  a  hustling,  virile,  ener- 


getic type  of  pharmacist  who  believes  in  doing 
things.  He  keeps  the  very  best  goods  he  can  find 
in  the  market;  he  goes  after  trade  hard  from  both 


J.  G.  Vance. 

physicians  and  the  public;  and  he  has  built  up  an 
establishment  of  which  any  pharmacist  might  well 
be  proud. 

MR.   WOOTEN   ABANDONS   PHARMACY. 

Thomas  V.  Wooten  has  resigned  his  position 
as  secretary  and  business  manager  of  the  School 
of  Pharmacy  of  Northwestern  University  in  Chi- 


Thomas  V.  Wooten. 

cago,  and  has  in  effect  cut  loose  from  the  phar- 
maceutical afifiliations  of  a  lifetime.  He  has  pur- 
chased a  ranch  in  California  and  has  become  iden- 
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tified  with  a  big  land  company,  of  which  he  has 
been  elected  the  vice-president  and  general  mana- 
ger. The  company  has  large  holdings  in  Sacra- 
mento valley,  and  Mr.  Wooten's  headquarters  will 
doubtless  be  in  Sacramento  City.  Mr.  and  Mrs. 
Wooten  will  soon  leave  for  their  new  environment. 
After  a  good  many  years  of  experience  in  the 
retail  business,  ten  years  of  strenuous  activity  as 
secretary  of  the  N.  A.  R.  D.,  and  two  or  three 
years  of  administrative  work  in  connection  with 
the  Northwestern  School,  it  seems  strange  that 
pharmacy  is  to  lose  the  services  of  Mr.  Wooten. 
All  of  his  friends,  however,  will  wish  him  success 
in  his  new  field  of  action. 


A  GREAT  BALL  TWIRLER. 

One  of  the  interesting  features  of  the  recent  an- 
nual picnic  of  Parke,  Davis  &  Co.  was  a  baseball 
game  between  the  executives  of  the  house.     The 


PiTCBIK   L.   C.   FiNCK. 

pitcher  of  one  of  the  teams  was  the  irrepressible 
and  redoubtable  Leon  C.  Finck,  Superintendent 
of  the  Stock,  Finishing,  and  Shipping  Division  of 
the  Home  Laboratories.  When  Pitcher  Finck 
stepped  into  the  box  it  was  all  off.  His  opponents 
immediately  had  stage  fright  and  did  not  dare  to 
get  within  four  feet  of  the  plate.  The  accom- 
panying portrait  of  the  great  amateur  twirler  and 


magician  shows  him  as  he  appeared  immediately 
after  the  game,  flushed  with  triumph.  Doesn't  he 
look  the  part? 

[P-   S.— Finck's  team  really  lost  the  game,  but  we  men- 
tion this  under  our  breath  because  it  spoils  a  good  story.] 


"WIVES    OF   PROMINENT   PHARMACISTS." 

Readers  of  the  Bulletin  will  recall  that  in  re- 
cent issues  of  this  journal  we  have  been  publish- 
ing a  series  of  portraits  of  the  wives  of  prominent 
pharmacists.      No   feature   of   the   journal    during 


Mrs.  £.  Bikgik,  Tampa,  Florida. 

recent  years  has  attracted  more  attention  and 
elicited  more  interest.  This  month  we  are  pre- 
senting a  portrait  of  Mrs.  Ernest  Berger,  of  Tampa, 
Florida.  Mr.  Berger  is  a  member  of  the  Florida 
Board  of  Pharmacy  and  a  very  successful  drug- 
gist in  Tampa.  He  attends  the  meetings  of  the 
American  Pharmaceutical  Association  with  regu- 
larity, and  the  members  will  recall  that  Mrs.  Ber- 
ger accompanied  him  to  the  Los  Angeles  conven- 
tion last  August.  A  glance  at  Mrs.  Berger's  por- 
trait is  enough  to  indicate  that  her  husband  is  a 
man  of  rare  taste  and  discernment. 
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Prof.  W.  B.  Day,  of  the  Illinois  College 
of  Pharmacy,  and  secretary  of  the  Illinois 
Pharmaceutical  Association,  is  giving  a 
few  of  the  details  of  the  meeting  to  George 
Genz,  who  seems  to  be  quite  interested. 


S.  C.  Yeomans,  the  prominent  Chicagoan, 
and  ex-president  of  the  C.  R.  D.  A.,  stands  in 
the  center  ready  for  the  sack  race,  which  he 
afterwards  won.  George  P.  Mills,  his  trainer, 
stands  at  the  left  ready  to  bet  on  the  event. 


The  new  officers,  reading  from  the  left,  are 
J.  H.  Wells.  2d  vice-president;  C.  H.  Achel- 
pohl.  1st  vice-president ;  George  C.  Lescher, 
president ;  W.  B.  Day,  secretary  ;  and  George 
C.  Bartells,  treasurer. 
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Here  we  have  Thomas  H.  Potts,  the  genial 
secretary  of  the  N.  A.  R.  D.,  together  with 
George  Moyen,  a  druggist  at  1977  Milwaukee 
Avenue  in  Cfiicago. 


L.  P.  Larsen,  president  of  the  Chicago  Re- 
tail Druggists'  Association,  at  the  left,  and  at 
the  right  George  C.  Lescher,  president-elect 
of  the  State  Association. 


George  Genz  of  Chicago  and  L.  C.  Staudt  of 
Aurora.  Mr.  Staudt  is  a  very  successful  drug- 
gist, and  Mr.  Genz  is  one  of  the  hustling  sales 
managers  of  the  Chicago  branch  of  P.,D.  &  Co. 


The  Illinois  Pharmacists  at  Their  Annual  Meeting. 

The  Illinois  State  Pharmaceutical  Association,  together  with  the  Illinois  Pharmaceutical  Travelers'  Auxiliary,  met  in  Decatur  during  the  month  of 

June.    The  two  conventions  were  unusually  successful.    A  group  picture'of  the  joint  membership  was  shown  in  the  Bulletin  last 

month.    This  month  we  are  reproducing'a  few  snapshots  taken  by  B.  S.  Cooban,  the  well-known  Chicago  druggist. 


BULLETIN  OF  PHARMACY 


321 


This  is  a  pharmacy  in  San  Salvador  owned  by  Mr.  A.  Rochac  V. 
Note  the  absence  of  window  displays  in  some  of  these  Spanish- 
American  stores. 


This  is  an  interior  view  of  the  same  pharmacy.  Mr.  Rochac,  the 
proprietor  of  the  establishment,  is  seen  standing  at  the  right  of  the 
picture. 
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Jumping  down  now  into  Lima,  Peru,  we  present  the  store  owned 
by  Dr.  Wenceslac  F.  Molina.  Dr.  Molina  is  a  successful  oculist, 
physician,  and  surgeon. 


This  shows  one  of  the  windows  of  Dr.  Molina's  pharmacy  con- 
taining a  display  of  Kreso,  the  well-known  American  disinfectant. 
Dr.  Molina  is  a  large  importer. 
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Here  we  have  the  Farmacia  San  Rafael  of  Fajardo,  Porto  Rico. 
The  ointment  jars  are  particularly  interesting  to  the  American 
observer. 


The  same  type  of  ointment  jars  are  shown  in  this  view  of  a  drug 
store  in  Caibarien,  Cuba.  The  establishment  is  owned  by  Domingo 
Garcia  lover. 


A  pii|{e  of  Spanish -American  Drnij  Stores. 
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Members  of  the  Nebraska  Board  of  Pharmacy. 


IN  ST.  LOUIS  FOR  A  FEW  DAYS. 

A  Visit  to  the  Stores,  Places,    and    Men    of    Interest   Pharmaceutically— The  College  Commencement 

Season — Or.  Hall's  Beautiful  Home — Professor  Good's  Pharmacy — The  Two 

Jobbloii  Houses  and  the  Successful  Retailers. 

Ry  HARRY  B.  MASON. 


I  found  myself  in  St.  Louis  recently  for  a  few 
days,  and  what  little  spare  time  I  had  was  pleas- 
antly utilized  in  journeys  to  stores  and  places  of 
pharmaceutical  interest  in  the  city.  I  hadn't  very 
much  leisure,  and  I  didn't  succeed  in  seeing  every- 
body that  I  had  intended  to  call  upon,  but  never- 
theless   I    lifreatly    enjoyed    what    opportunities    in 


Dr.  H.  M.  Whclpley's  residence  at  2342  Albion  Place,  just  off  Lafayette 
Park. 

this  direction  were  afforded  me.  It  was  the  week 
of  the  graduation  and  commencement  exercises  at 
the  St.  Louis  College  of  Pharmacy,  and  all  of  the 
functions  of  the  occasion  were  very  interesting. 

GRADUATION   WEEK  .\T  THE  COLLEGE. 

On  Tuesday  evening  there  was  a  big  class  ban- 
<\utt  at  the  Hotel  Jefferson,  and  there  were  music, 
^ong,  oratory  and  the  best  of  good  feeling  from 
about  C.30  o'clock  until  pretty  close  to  midnight. 
The  orators  of  the  junior  and  senior  classes,  the  class 
valedictorian,  the  representative  of  the  Omega  Phi 
Society,  and  other  students  dedicated  themselves 
anew  to  high  ideals  and  looked  toward  the  future 
with  unfaltering  hope  and  courage.  Dr.  Whelpley. 
dean  of  the  College,  was  the  felicitous  toastmaster 
of  the  occasion,  and  one  of  the  exceedingly  pleas- 
ant features  of  the  evening  was  the  presentation 
of  a  crayon  portrait  of  Solomon  Boehm,  who  has 
been   treasurer  of  the   institution   for   upwards   of 


25  or  30  years.  Much  of  the  financial  prosperity 
and  stability  of  the  College  is  due  te  the  initiative, 
the  self-sacrifice  and  the  patient  and  long-continued 
effort  of  Mr.  Boehm.  The  presentation  speech 
was  made  by  Professor  Wall,  and  Mr.  Boehm's 
response  was  a  modest  review  of  a  life  rich  in 
suggestion  for  the  young  men  gathered  about  the 
board. 

The  next  evening  was  devoted  to  the  commence- 
ment exercises,  and  these  were  held  in  Memorial 
Hall.  The  place  was  packed,  and  the  atmosphere 
was  surcharged  with  that  enthusiasm  for  others, 
and  that  interest  in  the  welfare  of  friends,  which 
can  be  found  in  greatest  degree  only  on  some  such 
occasion.  There  were  four  or  five  women  in  the 
graduating  class,  and  I  was  told  that  they  had 
made  excellent  records.  I  believe  that  not  one  of 
those  in  the  senior  class  had  been  "plucked,"  where- 
as quite  a  number  of  the  men  had  fallen  down.  A 
neat  tribute  to  women  in  pharmacy ! 

DR.    WHELPLEY's   INDL\N    COLLECTION. 

There  was  much  else  of  social  interest  during  the 
week.  A  little  dinner  at  Dr.  Whelpley's  house  was 
especially  pleasing,  and  it  afforded  an  opportunity 
to  look  over  the  really  astonishing  collection  of 
arrowheads  and  Indian  relics  which  the  Doctor  has 
been  gathering  for  upwards  of  a  quarter  of  a  cen- 
tury, and  which  he  has  arranged  very  systemati- 


This  obsidian  blade,  in  Dr.  Whelpley's  collection,  was  used  by  the 
Indian  medicine  man  as  "  big  medicine."  It  is  30  inches  long  and  is  the 
finest  known  specimen  of  its  kind. 

cally.  A  series  of  ingenious  cases  and  drawers  have 
been  made  for  the  collection,  and  people  who  are 
interested  in  American  archeology  flock  to  the  Doc- 
tor's house  to  see  his  specimens.  Some  of  them 
are  very  rare,  and  the  collection  as  a  whole  is  one 
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of  the  largest  in  the  country.  Doctor  and  Mrs. 
Whelpley  live  at  2342  Albion  Place — a  short  and 
pretty  street  just  off  Lafayette  Park  in  one  of  the 
pleasantest  sections  of  the  city. 

THE   WALL   RESIDENCE. 

Later  on  the  same  evening  there  was  an  informal 
reception  at  Dr.  Wall's  residence — and  what  a  rich 
treat    it   was   to    visit    that   house    and    be    shown 
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The  residence  of  Dr.  Otto  A.  Wall  on  Virginia  Avenue,  the  grounds 
around  which  occupy  nearly  half  a  block  of  space. 

through  it!  Never  have  I  seen  such  a  wealth  of 
art  in  a  private  residence.  Everywhere  were  statu- 
ary, paintings,  rugs,  water  colors,  pottery,  glass- 
ware, bas-reliefs,  and  art  objects  of  a  thousand  and 
one  kinds.    And  the  beauty  of  it  was  that  it  was  all 


The  drawing-room  in  the  Wall  home,  showing  some  of  the  rare  statuary, 
rugs,  and  other  art  objects  with  which  the  house  abounds. 

arranged  in  perfect  taste.  One  may  see  these  things 
in  art  museums  and  galleries,  but  under  such  condi- 
tions they  lack  entirely  the  warmth  and  the  "atmos- 
phere" which  can  only  be  given  them  in  a  home. 
Dr.  Wall  and  his  brother  have  been  collecting  beau- 


tiful things  all  their  lives,  and  they  secured  a  great 
many  articles  at  the  St.  Louis  Exposition  four  or 
five  years  ago. 

The  Wall  residence  is  one  of  the  historic  land- 
marks of  the  city.  Originally  well  out  from  town, 
it  is  now  in  the  heart  of  a  solidly  built  district,  but 
the  grounds  occupy  nearly  half  a  block  of  space 
and  almost  remind  one  of  a  park.  Dr.  Wall  is  an 
ideal  host,  and  he  and  his  wife  and  two  daughters 
make  the  home  one  of  the  places  which  the  scientific 
and  literary  folk  of  St.  Louis  delight  to  visit.  On 
this  particular  evening  many  of  the  leading  pharma- 
cists of  St.  Louis  were  there — such  men  as  Dr. 
Whelpley,  Solomon  Boehm,  Professor  Hemm, 
Charles  F.  Gietner,  William  K.  Ilkhardt,  Dr.  Otto 
F.  Claus  and  several  others. 

PROFESSOR  good's  PLACE. 

Of  course  I  ran  up  one  day  to  visit  Prof.  James 
M.  Good  in  his  store  at  2601  Olive  Street.  An 
interior  view  of  the  pharmacy  will  be  seen  in  one 


Prof.  James  M.  Good's  pharmacy  at  2601  Olive  Street. 

of  the  accompanying  illustrations,  and  it  will  be 
apparent  from  this  that  the  Professor  has  a  place 
which  breathes  an  air  both  of  dignity  and  prosper- 
ity. The  business  is  certainly  a  good  one,  and,  as 
might  be  expected  by  those  who  know  Professor 
Good,  it  holds  fast  to  a  professional  ideal  on  the 
one  hand  while  there  is  combined  with  it  on  the 
other  an  adequate  degree  of  up-to-date  merchandis- 
ing. The  Professor  has  his  desk  over  in  one 
corner  of  the  store  not  shown  in  the  illustration, 
and  while  he  is  in  perfect  health  and  vigor  he  is 
still  somewhat  lame  from  the  results  of  a  broken 
leg  two  or  three  years  ago. 

In  a  smaller  degree,  St.  Louis  is  almost  as  much 
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of  a  college  town,  pharmaceutically  speaking,  as 
Philadelphia  is.  The  presence  of  the  institution 
there  for  so  many  years  has  largely  molded  the 
character  of  the  men  educated  in  the  calling,  and 
a  good  deal  of  enthusiasm  is  felt  for  the  Alma 
Mater.  Many  of  the  successful  pharmacists  of  the 
city,  and  a  still  larger  number  of  clerks,  are  gradu- 
ates of  the  College.  The  president  of  the  College 
is  L.   A.   Seitz,  whose  store   is   on  lower   Fourth 


John  W.  Daugherty,  leading  spirit  of  the  Druggists'  Indemnity  Ex- 
change. 

Street.  Mr.  Seitz  had  invited  me  to  pay  him  a  call 
at  the  store,  but  when  I  went  down  I  was  unfor- 
tunate enough  to  find  him  out,  not  having  been  able 
in  advance  to  tell  him  when  I  should  come. 

TWO  BIG  RETAIL   FIRMS. 

The  down-town  section  of  the  city  has  a  number 
of  very  successful  stores.  Probably  the  largest 
business  done  in  any  single  store  is  that  enjoyed  by 
the  Wolff-Wilson  Drug  Co.  at  the  corner  of  Wash- 
ington Avenue  and  Sixth  Street.  On  the  other 
hand,  the  largest  volume  of  trade  done  by  any  firm 
in  the  city  has  been  developed  by  the  Judge  & 
Dolph  Co.,  who  now  have  four  stores.  Wolff  & 
Wilson  are  situated  on  one  of  the  best  comers  in 
the  city,  and  their  sales  are  said  by  those  who  know 
to  reach  pretty  close  to  the  half-million  mark.  Cer- 
tainly a  remarkable  business!  The  room  is  small 
for  a  firm  having  a  trade  of  this  volume,  but  every- 
thing is  arranged  in  the  most  systematic  manner — 
so  arranged  as  to  serve  customers  with  rapidity  and 
enable  them  to  hustle  in  and  hustle  out  of  the  store. 

The  Judge  &  Dolph  people  have  their  main  store 


at  515  Olive  Street,  with  three  others  located  at 
good  points.  The  main  establishment  is  housed  in 
a  six-story  building  owned  by  the  company — and 
every  bit  of  the  space  is  utilized  by  the  company 
itself.  As  might  readily  be  expected,  the  business 
is  exceedingly  gratifying  in  volume,  and  in  addi- 
tion to  a  large,  high-class  patronage  from  the 
people  of  the  city,  a  very  nice  thing  has  been 
worked  up  in  the  marketing  of  two  or  three  special- 
ties like  Carmen  Powder  and  Cystogen.  Mr.  Judge 
himself  is  of  course  a  well-known  figure  in  the  drug 
trade  of  the  country,  and  at  the  present  time  occu- 
pies such  positions  as  a  trustee  of  the  St.  Louis 
College  of  Pharmacy,  a  director  of  the  A.  D.  S., 
and  a  director  also  of  the  Druggists'  Indemnity 
Exchange. 

By  the  way,  while  speaking  of  the  Indemnity 
Exchange,  I  am  reminded  that  Mr,  Judge  took  me 
over  to  the  Third  National  Bank  Building,  where 
the  offices  of  the  business  are  located.  There  Mr. 
John  W.  Daugherty  greeted  us  very  cordially,  Mr. 
Daugherty  is  business  from  the  word  go,  and  it 
would  appear  that  he  has  worked  up  the  activities 
of  the  Exchange  in  a  very  successful  manner.  He 
was  then  talking  about  attending  the  annual  meet- 
ing of  the  American  Pharmaceutical  Association 
the  next  week  in  Richmond,  but  other  engagements 
must  have  prevented  him  from  going. 

"chain''  stores  in  ST.  LOUIS. 

There    are    in    St.    Louis    a    number    of    small 


F.  V.  Johnson,  of  N.  A.  R.  D.  fame. 


"chains"  of  drug  stores  in  addition  to  that  con- 
ducted by  the  Judge  &  Dolph  people.    Thus,  there 
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are  J.  H.  Hoelscher  with  12  stores,  E.  A.  Medler 
with  five,  the  Smith-Otto  Drug  Co.  with  three, 
A.  W.  Pauley  with  two,  and  Johnson  Bros,  with 
two.  One  of  the  Johnsons  (F.  V.)  is  well  known 
to  the  N.  A.  R.  D.  membership,  having  attended 
many  of  the  meetings  and  held  several  offices  in  the 
organization.  For  a  number  of  years  he  was  also 
president  of  the  local  association  in  St.  Louis.  The 
main  store  of  Johnson  Bros,  bears  all  the  evidences 
of  a  prosperous  establishment.  C.  P.  Johnson  seems 
to  be  the  active  manager  of  the  store  proper,  while 
F.  v.,  having  a  desk  up  on  a  mezzanine  balcony 
in  the  rear,  affording  a  good  view  of  the  sales- 
room, does  much  of  the  buying  and  attends  to  the 
financial  features  of  the  business.  Johnson  Bros, 
manufacture  the  "DeLacy"  line  of  toilet  and  medi- 
cal specialties,  which  is  advertised  extensively  in  the 
papers  and  sold  through  the  trade. 

A    NOVEL   SCHEME. 

In  the  foregoing  paragraph  I  have  referred  to  the 
group  of  twelve  stores  conducted  by  J.  H.  Hoel- 
scher. I  discovered  that  Mr.  Hoelscher  has  a  very 
ingenious  method  of  increasing  his  holdings  from 
time  to  time.  His  plan  is  to  interest  energetic  and 
ambitious  clerks  who  have  small  amounts  of  capital. 
A  store  is  purchased  or  established,  one  of  these 
young  men  is  installed  as  the  nominal  proprietor, 
and  he  is  permitted  to  buy  anywhere  from  10  to  50 
per  cent  of  the  stock.  In  each  case,  therefore,  the 
manager  takes  a  keen  personal  interest  in  the  suc- 
cess of  the  store  and  the  business  is  conducted  under 
his  name.  The  plan  has  proved  a  very  profitable 
one  for  both  parties,  and  I  was  led  to  understand 
in  St.  Louis  that  the  Hoelscher  stores  are  all  on  a 
good  paying  basis. 

AN  "ideal"'  pharmacy. 

One  of  the  most  interesting  places  which  I  visited 
in  St.  Louis  was  the  prescription  pharmacy  of  N. 
Emery  Williams.  It  is  on  the  second  floor  of  the 
Metropolitan  Building  at  the  corner  of,  Olive  Street 
and  Grand  Avenue.  The  building  is  almost  entirely 
occupied  b)^  physicians,  surgeons  and  dentists,  of 
whom  there \are  about  a  hundred.  Right  across  the 
street  is  another  building  of  much  the  same  charac- 
ter. Mr.  Williams's  appeal  is  made  directly  to  these 
professional  men,  and  he  does  almost  nothing  but 
a  purely  prescription  business.  His  fame  has  gone 
abroad,  and  prescriptions  float  in  to  him  in  increas- 
ing volume  from  the  neighborhood  and  even  from 
other  sections  of  the  city.     His  following  among 


the  physicians  is  a  strong  and  enthusiastic  one,  and 
two  or  three  doctors  whom  I  happened  to  meet 
while  visiting  Mr.  Williams  took  me  aside  to  tell 
me  how  much  they  thought  of  Williams  and  how 
thoroughly  they  appreciated  such  service  as  he  was 
giving  them. 

Mr.  Williams  is  a  graduate  of  the  Northwestern 
School  of  Pharmacy  in  Chicago,  and  he  is  one  of 
the  few  men  who  have  been  able  to  carry  out  the 
precepts  of  their  pharmaceutical  teachers.  He  de- 
clares that  when  he  heard  Professor  Oldberg  exhort 
his  students  to  be  professional  men,  he  made  up  his 
mind  that  he  would  realize  the  ideal  or  die  in  the 
attempt.  He  has  made  good.  Every  druggist  who 
visits  St.  Louis  might  well  run  out  to  the  corner 


N.  Emery  Williams,  the  second  dispenser  from  the  right,  has  a  re- 
markable prescription  pharmacy  in  the  Metropolitan  Building  at  the 
corner  of  Olive  Street  and  Grand  Avenue. 

of  Olive  and  Grand  and  visit  Mr.  Williams.  This 
young  man  has  a  personality  which  has  been  of 
great  assistance  to  him  in  securing  the  support  of 
physicians  and  public  alike,  and  it  is  largely  respon- 
sible for  the  remarkable  measure  of  success  which 
he  has  achieved  within  the  short  time  of  two  or 
three  years  since  opening  the  establishment. 

the  jobbers. 

I  called  on  the  two  local  jobbing  houses  in  St. 
Louis  and  was  warmly  entertained  in  both  in- 
stances. Meyer  Bros,  have  the  reputation  of  being 
th.e  largest  firm  of  wholesale  druggists  in  the 
United  States — and  consequently  in  the  world.  The 
number  of  employees  is  said  to  be  considerably  in 
excess  of  700,  and  the  annual  volume  of  business 
is  generally  reported  to  be  something  like  $8,000,- 
000.  A  trip  through  the  establishment  shows  the 
marvelous  variety  of  the  modern  jobber's  business 
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and  indicates  that  the  wholesaler,  like  the  retailer, 
has  found  it  necessary  to  add  side-line  after  side- 
line if  he  would  succeed  at  the  game.  Mr.  Theo- 
dore F.  Meyer,  the  president  and  leading  spirit 
of  the  enterprise,  unites  commercial  aggressiveness 
and  initiative  with  a  very  easy-going  and  cordial 
exterior. 

The  Meyer  Bros.  Drug  Co.  is  at  the  corner  of 
Fourth  and  Clark   Streets,  and  the  J.   S.   Merrell 


Theodore  F.  Meyer,  president  of  Meyer  Bros.  Drug  Co. 

Drug  Co.  is  Up  Fourth  several  blocks  on  the  corner 
of  Market.  I  had  met  Colonel  Cyms  P.  Wal- 
bridge,  the  president  of  the  company,  at  the  College 
banquet  an  evening  or  two  before,  and  he  had  given 
me  a  very  cordial  invitation  to  visit  him  at  his 
office.  When  I  called  he  was  absent  at  the  annual 
meeting  of  the  directors  of  the  Louisiana  Purchase 
Exposition — an  organization  which  is  still  kept 
alive  for  social  and  other  purposes.  As  everybody 
knows,  Colonel  Walbridge  is  one  of  the  strong 
men  of  the  city  and  the  State.  He  was  mayor  of 
the  city  not  so  many  years  ago  and  made  an  envi- 
able record  for  courage,  honesty  and  progressive- 
ness.  Later  on  he  was  a  candidate  for  governor, 
but  being  a  Republican  in  what  had  been  for  40 
years  a  Democratic  State,  he  failed  of  election. 
In  visiting  the  Merrell  establishment  I  met  Messrs. 
George  and  Herbert  S.  Merrell,  members  of  the 
firm,  not  to  mention  several  other  pleasant  gentle- 
men, 

THE  MANUFACTURERS. 

Not  far  from  the  Meyer  Bros,  establishment  are 
several  of  the  local  branches  of  the  manufacturing 


houses.  Up  Fourth  Street  a  little  way,  directly 
across  from  the  Southern  Hotel,  are  Parke,  Davis 
&  Co.  Nearby  are  Sharp  &  Dohme,  and  up  Fourth 
within  a  few  blocks  are  Mulford  and  Lilly.  So  far 
as  time  permitted,  I  called  at  these  places.  W,  C. 
Hayhurst,  the  manager  of  the  St.  Louis  branch  of 
Parke,  Davis  &  Co.,  is  a  young  man  who  graduated 
not  so  many  years  ago  from  the  Northwestern 
School  of  Pharmacy  in  Chicago,  and  a  good  train- 
ing, a  generous  measure  of  business  ability  and  an 
exceedingly  pleasant  personality  have  combined  to 
make  him  a  very  successful  branch  manager. 

There  are  many  other  stores,  places,  and  men  of 
pharmaceutical  interest  in  St.  Louis,  but  as  my 
time  and  leisure  were  limited  I  was  unable  to  visit 
them.  What  I  was  able  to  see  I  enjoyed  greatly, 
but  I  was  particularly  disappointed  that  I  did  not 
have    the    opportunity    to    visit    the    Mallinckrodt 


Col.  Cyrus  P.  Walbridge,  president  of  the  J.  S.  Merrell  Drug  Co.  and 
ex-mayor  of  St.  Louis. 

Chemical  Works.  In  walking  up  street  one  day  I 
found  myself  going  by  the  Century  Building,  and 
so  I  ran  in  to  pay  my  compliments  to  the  National 
Druggist.  My  friend  Strong,  the  publisher,  was 
out  of  the  city,  but  I  had  a  pleasant  chat  with 
Editor  Leo  R.  A.  Suppan.  This  reference  to  one  of 
our  "contemporaries"  reminds  me  that  I  also  visited 
Dr.  Whelpley  two  or  three  times  in  the  office  of 
Meyer  Bros.  Druggist.  It  pays,  you  know,  to  be 
friendly  with  one's  competitors. 
And  so  this  is  all  for  the  present. 


DEAD  STOCK:  HOW  TO  HANDLE  IT. 

Keeping   It    Down   to   the   Minlmnm    by  Watchful   Methods— When   It   Does    Accnmnlate   Use  Window 

Displays,  Cut  Prices,  and  Contests  to  Work  it  Off. 

By  J.  EARL  TAYLOR.  Ph.G., 

Orldley.  Illinola. 


Possibly  no  two  stores  offer  the  same  conditions. 
The  discussion  of  dead  stock  should,  therefore,  be 
of  vital  interest  to  every  live  druggist.  What  might 
appear  to  be  the  solution  in  one  location  would  be 
objectionable  in  another,  due  to  their  different  en- 
vironment. The  writer's  opinion  must  necessarily 
be  based  on  conditions  in  his  own  location.  He 
must  consider,  too,  the  proximity  of  larger  towns, 
the  competition  of  mail-order  houses  and  of  wagon 
venders  of  stock  food,  drugs,  etc.  Again,  the  can- 
vassing agent  must  be  contended  with. 

AN    OUNCE    OF    PREVENTION. 

Of  course  the  one  great  thing  to  do  is  not  to 
overstock.  The  quantity  offer  with  its  5  per  cent, 
freight  prepaid,  and  /^  dozen  free  has  been  detri- 
mental to  many  a  drug  man's  credit.  Yet  we  do 
overstock  on  some  articles,  and  the,^«estion  comes 
to  us :  "How  may  we  rid  ourselves  of  these  eye- 
sores, save  the  apparent  loss,  and  turn  those  dollars 
into  better  channels?" 

To  guard  against  this  condition,  one  must  be  a 
careful  stock-keeper.  When  a  certain  article  ap- 
pears to  stand  still,  make  a  mental  note  of  it,  or 
better  still,  write  it  down  in  your  book  of  remem- 
brance. Then  tell  the  clerks  about  those  articles. 
Push  the  goods  and  close  them  out. 

The  art  of  salesmanship  must  be  applied.  Keep 
in  mind  the  slow  sellers,  cut  down  the  surplus  by 
your  talk  over  the  counter.  If  the  cartons  are 
soiled  or  torn,  write  the  manufacturers  for  new 
ones,  which  they  will  gladly  supply,  and  place  them 
out  on  the  counter  in  neat  condition,  in  new,  clean 
dress. 

If  the  remedy  or  article  is  beyond  repair,  throw 
it  out.  Be  square.  Isn't  one's  reputation  worth 
more  than  67  cents?  The  systematic  care  of  stock 
is  the  best  safeguard  against  dead  stuff. 

Such  have  been  our  most  successful  methods  of 
turning  the  stock.  This  applies  particularly  to  pro- 
prietary remedies.  Under  the  conditions  in  our 
location,  we  do  not  cut  prices  on  a  single  medicine. 
On    pocketbooks,    handbags,    sundries    of    various 


kinds,  including  stationery,  books,  music,  etc.,  we 
cautiously  allow  ourselves  to  deviate  from  the  set 
price.  Why,  I  do  not  know ;  but  the  cutting  of  one 
cent  on  medicines  here  plays  havoc  with  our  business, 
hence  we  eliminate  this  feature,  and  having  applied 
the  means  outlined  in  the  beginning  of  my  article, 
we  have  been  able  to  keep  dead  stock  at  a  minimum. 
In  fact  our  store  is  almost  as  free  from  old  stock  as 
possible.  I  have  just  gone  over  our  goods.  A  $20 
bill  would  cover  the  stock  of  slow  sellers  outside 
of  the  prescription  department. 

We  carry  a  general  drug  stock  of  about  $4000. 


J.  Earl  Taylor. 

We  do  not  say  it  with  egotism,  but  with  pride,  that 
we  believe  from  outside  reports  that  our  stock  is  as 
clean  and  new  as  any  of  like  size  in  central  Illinois. 
I  believe  firmly  that  the  careful  scrutinizing  of  the 
stock  always  beats  a  cut  price  on  medicines. 

■      WATCHING   THE   STOCK. 

The  class  of  goods  that  we  must  watch  the  closest 
is,  of  course,  the  seasonable  stock.  You  cannot  sell 
cough  rernedies  in  the  summer  season,  nor  are  you 
able  to  sell  stock  remedies  in  the  fall  and  early 
winter  months.     By  carefully  watching  your  goods, 
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as  a  season  approaches  the  end,  it  is  possible  to  re- 
duce a  certain  stock  to  a  minimum.  At  least  that 
is  our  method,  and  it  holds  good  in  this  locality. 
For  certain  lines  such  as  magazines,  the  winter  is 
the  time  for  sales.  As  spring  comes  the  sales 
slacken,  and  we  simply  cut  our  orders;  hence  no 
money  is  lost  or  tied  up.  On  school  supplies  we 
offer  coupons  in  the  spring,  and  give  contests  with 
prizes.  This  brings  in  the  boys  and  girls  and  cuts 
the  stock  down  to  a  minimum.  Our  methods  for 
stock  foods  and  remedies  appeared  in  our  write-up 
in  the  Bulletin  in  the  January  issue.  This  article 
represents  a  true  condition  of  affairs.  The  idea  is 
a  money-maker.  We  are  on  our  second  order  this 
year,  which  represents  a  sale  of  35  buckets,  besides 
other  articles  in  that  line.  At  the  end  of  the  season, 
by  virtue  of  constantly  observing  these  methods  we 
shall  have  on  hand  not  over  one  or  two  buckets  of 
foods,  and  the  rest  of  the  stock  remedies  in  the 
same  proportion.  Does  it  pay?  The  money  has 
been  turned  several  times.  The  profits  are  moving, 
not  tied  up  in  stock. 

WINDOW  DISPLAYS  HELPFUL. 

For  all  lines  of  business  from  the  prescription 
counter  to  the  paint  room,  the  old  silent  salesman, 
the  show  window,  is  my  best  side  partner.  I  often 
wonder  how  a  man  could  possibly  succeed  and  let 
his  windows  slide.  I  have  given  our  windows  credit 
for  the  15  per  cent  increase  last  year  over  our 
business  for  the  preceding  year.  I  know  it  pays, 
because  it  is  the  key  to  your  local  advertising,  and 
in  association  with  printer's  ink  produces  a  "pair 
of  twins"  one  can  well  afford  to  feed! 


On  sundry  lines  we  run  contests  to  close  out 
stock.  We  offer  special  ten-day  prices  on  goods  in 
the  window,  and  use  every  available  means  to  draw 
the  people's  attention.  It  will  not  pay  any  man  to 
offer  shoddy  stock,  for  shoddy  stock  coming  out  of 
a  first-class  pharmacy  is  a  poor  advertisement  at 
any  price.  Better  give  it  to  some  poor  person  who 
will  appreciate  it  and  get  some  good  out  of  it. 

To  sum  up  the  situation,  every  man  must  solve 
the  problem  according  to  his  own  environment.  The 
mail-order  houses  keep  you  fighting  along  the  line 
of  quality  and  high  prices  against  lower  quality  and 
lower  prices.  Study  quality,  talk  quality,  and  sell 
quality!  Your  trade  will  sooner  or  later  appreciate 
your  stand!  The  agents  and  venders,  meet  them 
with  quality  argument,  remembering  also  quantity 
and  price.  Many  a  sale  we  have  made  by  showing 
the  customer,  in  a  nice  easy  way,  where  the  agent 
or  vender  sold  them  a  less  quantity  for  more 
money  than  you  could  have  given  them,  and  by 
drawing  out  the  comparison  between  the  panel  bottle 
and  the  full  measure,  and  the  difference  the  article 
will  cover  in  service.  This  applies  to  face  creams, 
hand  lotions,  massages,  etc.,  which  if  you  allow  the 
agent  to  work  unmolested  may  prove  a  means  of 
dead  stock  to  your  store. 

system's  the  thing. 

In  conclusion,  system  is  the  idea.  Without  sys- 
tem you  might  as  well  close  out,  before  the  sheriff 
has  a  try  at  it.  Without  system  business  is  not 
business,  hence  apply  it  to  all  lines  in  your 
departments  and  you  can  hold  your  old  stock  to 
the  minimum. 


THE  ECLIPSE  OF  DR.  VON  HIMMELSTEIN. 


By  ARTHUR  L.  BUZZELL. 


The  Village  Pest  helped  himself  to  a  couple 
wintergreen  lozenges.  "Did  I  ever  tell  yeh  about 
th'  sudden  takin'-off  a'  that  sovereign  remedy,  Dr. 
Von  Himmelstein's  Celebrated  Indian  Blood  Puri- 
fier?" he  asked  innocently. 

The  druggist's  thin  upper  lip  puckered  back  over 
a  row  of  very  large  white  teeth,  but  there  was  no 
mirth  in  his  visage.  "Dr.  Von  Himmelstein!  Dr. 
Von  Himmelstein!"  he  cried.  "Did  that  fake  die? 
If  it  did,  for  Heaven's  sake  lets  hear  about  it  and 
let  that  end  it." 


"We'd  been  out  all  summer,  me  an'  Melvin 
Stickney,  th'  marble-cutter,  had,"  continued  the  old 
man  retrospectively,  "an'  Jonesboro  was  t'  be  our 
tumin'  point— that  is,  we'd  turn  around  there  an' 
work  back  as  far  as  we  could  before  cold  weather 
struck  us.  Business  had  been  good,  th'  old  hoss 
was  as  fat  an'  slick  as  a  corporation  lawyer,  an* 
altogether  we  felt  pretty  well  satisfied  with  our- 
selves.   It  beat  hard  work  all  t'  blazes. 

"Jonesboro  wa'n't  much  of  a  place;  five  'r  six 
hundred,  mebbe.     Two  drug  stores,  though;  jest 
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th'  same  as  there  most  always  is — one  too  many. 
One  of  'em  was  run  by  an  old  pirate  known  far  an' 
wide  as  Skinflint  Williams ;  the  other  was  run  by  a 
faded  little  woman  whose  husband  had  dropped 
dead  three  weeks  before,  leavin'  nothing  tangible 
behind  but  a  Jersey  cow,  fifteen  hundred  dollars 
worth  a'  pills,  an'  six  kids.  Pretty  slim  sleddin' 
for  th'  little  canary-bird  of  a  widow,  not  knowin' 
th'  business,  I'm  here  t'  tell  y'  that;  an'  her  lot 
wa'n't  helped  none,  neither,  by  havin'  old  Skinflint 
f  opposition.  Some  men  can't  be  decent,  not  even 
t'  women,  and  when  it  comes  t'  buckin'  up  ag'in' 
competition  an'  for  downright  cussedness  Skinflint 
could  draw  the  county  fair  medal  any  time. 

"Prospects  looked  good  for  us.  Towns  differ 
like  men,  an',  like  men,  you  soon  learn  t'  size  'em. 
Jonesboro  had  th'  reputation,  anyhow,  a'  outdoin' 
Suckerville  itself  when  it  came  to  easy  money  f  th' 
man  on  th'  string  end  a'  th'  hook.  Every  gate-post 
in  town  was  a  fraternal  directory. 

"Th'  fust  two  nights  didn't  amount  t'  much, 
though.  We  didn't  let  'em.  There's  tricks  in  all 
trades,  an'  one  a'  th'  tricks  a'  th'  patent  medicine 
business  is  t'  start  in  slow  an'  easy  an'  gradually 
gain  momentum  up  t'  a  climax,  like  a  revival.  Th' 
night  followin'  th'  climax  may  pay,  but  th'  chances 
are  that  it  won't ;  an'  th'  day  followin'  th'  day  after, 
at  th'  latest,  is  th'  appointed  time  to  mooch. 

"There's  another  technical  point  which  might  as 
well  be  mentioned  right  here,  although  it  ain't  got 
anything  t'  do  with  what  has  already  been  said,  an' 
that  is  this:  it  ain't  ordinarily  customary  f  two 
patent  medicine  aggregations  t'  interfere  with  each 
other,  Th'  world  is  wide  an'  an  easy  one  born 
every  minute,  as  th'  sayin'  is,  so  there  wouldn't 
seem  t'  be  any  reasonable  excuse  f  one  outfit  t' 
bump  in  into  another  one.  An'  I  don't  suppose 
more'n  a  dozen  ever  did,  either.  I  don't  suppose 
that  if  Buckle  had  ever  finished  his  history  a'  civil- 
ization you'd  ha'  found  a  single  case  recorded — not 
a  single  one;  them  cases,  from  th'  very  nature 
a'  things,  must  be  as  scatterin'  as  breweries  in 
Maine. 

"But  they  do  happen,  though,  once  in  a  while. 
On  th'  third  night  of  our  sojourn  in  Jonesboro,  just 
as  Pd  finished  'Rocked  in  the  Cradle  of  th'  Deep' 
an'  Melvin  had  squared  himself  away  f  an  hour's 
talk,  something  in  th'  way  of  a  disturbance  broke 
out  on  th'  opposite  corner.  Th'  crossin'  was 
packed.  Gradually,  people  turned  right-about-face 
t'    see    what    was    doin'    behind    'em;    an'    there. 


boosted  up  on  a  big  dry-goods  box  that  they'd 
rolled  out  into  th'  street  stood  a  man  an'  a  woman, 
th'  woman  holdin'  a  torch.  We  stood  an'  listened. 
Doc  Bennett,  he  said  his  name  was.  He  was 
introducin'  Schwagelmeyer's  Celebrated  Pocohon- 
tas  Blood  Syrup.  His  wife  would  sing,  he  said. 
An'  say — well  it  ain't  no  use;  I  can't  describe  it. 
People  came  a-runnin'  from  all  directions  t'  see 
who  was  hurt,  punched  each  other  in  th'  ribs,  an' 
laughed  'till  they  cried.  When  th'  agony  was  over 
an'  th'  last  sad  strains  had  died  away.  Doc  Poco- 
hontas,  who  had  been  swingin'  his  arms  like  a 
baseball  pitcher  warmin'  up  on  a  frosty  afternoon, 
took  a  slide  int'  th'  game,  heels  over  head.  He 
wa'n't  no  polished  talker,  like  Melvin,  not  by  no 
manner  a'  means;  but  he  held  'em.  We  tried 
three  'r  four  times  to  win  'em  back,  but  couldn't 
get  a  look-in.  In  th'  end  we  had  t'  pack  up  our 
paraphernalia  an'  go  back  over  t'  th'  hotel,  not 
havin'  sold  a  single  solitary  drop  a'  Dr.  Von 
Himmelstein.  We'd  been  driven  ofif'n  our  own  ant 
hill. 

"Bright  an'  early  next  mornin'  Melvin  sent  word 
over  t'  th'  Riverside,  where  th'  Pocohontas  outfit 
was  stoppin',  that  under  no  circumstances  must 
they  open  up  that  night;  that  they  must  get  out  a' 
town;  if  they  didn't  he'd  maul  th'  everlastin' 
stufiin'  out  of  'em.  F'  his  pains  he  was  arrested 
an'  put  under  cash  bonds  t'  keep  th'  peace. 

"Now  th'  sensible  thing  f  us  t'  ha'  done  would 
ha'  been  t'  take  a  hike.  There  was  a  plenty  other 
towns  we  could  ha'  gone  to;  f  that  matter  we 
could  ha'  gone  home  an'  still  had  a  thousand  apiece 
t'  th'  good.  But  givin'  up  wouldn't  ha'  been  nat- 
ural; it  wouldn't  ha'  been  human  nature,  unregen- 
erated  'r  not.  We  never  thought  a'  anything  but 
fight.  There  wa'n't  no  long-haired,  long-legged 
gazabo  could  run  afoul  a'  us  an'  show  us  where 
t'  head  in,  not  while  we  had  a  struggle  left  in  us. 
It  wa'n't  human  nature,  I  say. 

"When  we  pulled  int'  place  that  night  Doc  Ben- 
nett was  already  there  on  th'  opposite  corner, 
a-layin'  down  th'  law  like  a  chin-whiskered  deacon 
at  a  defunct  bank  directors'  meetin'.  Alongside 
a'  him  stood  th'  little  woman.  From  corner  t' 
corner,  an'  then  some,  th'  street  was  packed. 

"Melvin,  white  as  an  albino,  climbed  up  int'  th' 
seat  of  our  rig  an'  cut  in  with  that  deep  bass  voice 
a'  his'n.  Doc  Bennett  held  up  a  minute,  then  came 
back  with  as  nice  a  string  a'  sass  as  you  ever  heard 
in  yer  life.     Then  they  both  commenced  t'  talk  t' 


BULLETIN  OF  PHARMACY 


331 


th'  crowd,  an'  th'  crowd  commenced  t'  sic  'em  on. 
There  could  only  be  one  outcome — an'  that  came 
quick  enough.  They  both  jumped  down,  th'  eager 
crowd  parted  an'  they  met  midway  from  th'  four 
corners.  It  didn't  last  long.  Mel  handed  him  one 
in  th'  solar  plexus  which  caused  him  t'  double  up, 
then  he  passed  him  another  right  in  amongst  th' 
homely  features  of  his  sorrowful  face,  an'  it  was 
all  over.  I  shall  never  forget  th'  scream  a'  th' 
little  woman  when  her  man  went  down. 

"Well,  we  went  back  t'  th'  hotel,  a'  course;  it 
wa'n't  no  use  t'  try  t'  sell  dope  that  night.  In 
about  an  hour  th'  constable  dropped  in  an'  invited 
Melvin  over  t'  spend  th'  night  with  him,  which  he 
did  with  neatness  an'  dispatch.  Next  mornin',  no- 
body appearin'  agin  him,  they  doubled  th'  cash 
bond  an'  let  him  go  again. 

"Doc  Pocohontas  shelved,  we  figgered  on  a 
clear  field  an'  a  big  business.  We  got  out  early, 
bein'  anxious.  Th'  crowd  was  there  ahead  of  us 
standin'  expectant.  I  opened  up  with  'Come 
Where  the  Lillies  Bloom,'  foUowin'  close  with 
*Whoa,  Emma,'  an'  then  Melvin  stepped  forth  with 
that  glad  smile  a'  his'n  an'  opened  his  mouth  t' 
speak  with  th'  voice  of  a  man.  But  no  sound  came 
forth,  for  jest  then  a  torch  flared  up  on  th'  oppo- 
site corner,  followed  in  an  instant  by  some  a'  that 
awful  vocalizin'.  Melvin,  one  hand  held  up  an'  th' 
other  shadin'  his  eyes,  stood  spellbound.  You 
could  ha'  knocked  him  down  with  a  crowbar.  All 
through  th'  singin'  he  stood  there  like  a  statue, 
strainin'  his  eyes  lookin'  for  Doc  Pocohontas.  But 
Doc  Pocohontas  didn't  show  up;  instead,  th'  pre- 
liminary disturbance  over,  th'  little  woman  stepped 
boldly  forth  an'  commenced  t'  address  th'  populace. 
Doctor  Bennett  was  slightly  indisposed,  she  said; 
in  fact  his  nose  was  broken  an'  a  couple  teeth 
knocked  out.  'An'  there,'  she  said,  pointin'  across 
their  heads,  'there  is  th'  bmte  that  did  it!' 

"Melvin,  who  hadn't  moved,  dropped  his  hand. 
'Boys,'  he  says,  'I  quit.'  A  cheer  broke  out  from 
those  close  enough  to  have  heard  what  he  said, 
then  everybody  turned  his  attention  t'  th'  woman. 

"Now  it  is  one  thing  t'  listen  to  a  patent  medi- 
cine spiel  an'  quite  another  t'  sing  that  song  yer- 
self.  Public  speakin'  never  came  natural  t'  any- 
body; it's  an  acquired  art.  Self-confidence  an'  a 
plenty  a'  practice  is  what  turns  th'  trick;  an'  if  you 
haven't  got  th'  one  an'  can't  get  th'  other  you'd 
better  keep  right  on  raisin'  hens. 

"Mrs.  Pocohontas  started  out  all  right.     She  was 


abusin'  Melvin,  an'  her  anger  carried  her  out  of 
herself.  But  when  she  let  up  on  that  an'  com- 
menced to  talk  Schwagelmeyer  it  very  soon  became 
evident  that  she'd  run  her  career  as  the  poetists 
say,  in  about  two  jerks  of  a  dead  lamb's  casual 
appendage.  It  didn't  take  forty  seconds  for  her 
t'  shoot  up  an'  squash  out  int'  all  directions,  like  a 
fresh-lit  show  window  full  a'  fireworks.  Wavin'  a 
package  a'  th'  great  life-saver  high  over  her  head, 
she  offered  it  brokenly  fust  f  seventy-five  cents, 
then  fifty  cents,  then  f  a  quarter  of  a  dollar. 
Some  half-baked  yahoo  out  in  front  gave  her  an 
imitation  a'  th'  nanny-goat  laugh — she  broke,  fal- 
tered, stuttered,  cnmipled. 

"'Buy,  oh  buy!'  she  wailed.  'We  need  th' 
money.  We're  broke,  I  tell  yeh,  dead  broke!'  The 
crowd  sent  up  one  gleeful,  jeerin',  mockin'  howl. 
Th'  little  woman  dropped  th'  bottle,  held  a  grimy 
handkerchief  t'  her  eyes,  and  sank  t'  her  knees. 

"Now  all  this  time  Melvin  had  been  workin'  his 
way  through  th'  packed  mass  a'  humanity — f  what 
purpose  I  don't  believe  he  even  knew  himself. 
Gradually  he'd  worked  around  behind  th'  big  dry- 
goods  box,  an'  jest  as  Mrs.  Pocohontas  sank  t'  her 
knees,  he  climbed  aboard.  Droppin'  one  hand  ont' 
th'  bowed  head,  he  held  th'  other  aloft.  'Ladies 
an'  gentlemen,'  he  said,  his  voice  shakin'  a  little 
an'  th'  silence  a'  death  reignin' — 'Ladies  an'  gentle- 
men, I  take  a  stand  here  now  beside  this  brave 
little  woman  t'  do  what  I  can  t'  right  a  double 
wrong.  In  th'  brutal  strength  of  my  young  man- 
hood I  have  put  a  breadwinner  out  a'  th'  running. 
I  am  sorry.  I  want  t'  confess  my  error  an'  express 
my  earnest,  heartfelt  regret.  This  world  ought  t' 
be  big  enough  f  all  of  us,  an'  "live  an'  let  live" 
is  th'  motto  that  ought  t'  be  pasted  on  every  white 
man's  door.  But  it  isn't.  I  state  it  as  a  general 
truth  an'  not  in  any  sense  as  an  excuse  f  myself, 
that  business  has  deteriorated  to  a  dog-eat-dog 
proposition.  There  is  no  mercy  shown.  Th'  wail 
a'  th'  bankrupt  is  drowned  by  th'  exultant  shout 
a'  th'  man  who  filched  his  money,  an'  th'  world 
buries  th'  one  in  th'  Potter's  field  an'  sends  th' 
other  t'  th'  Senate.  If  any  one  undertook  t'  drive 
th'  money  changers  out  a'  th'  temple  he'd  fail,  for 
he  couldn't  find  clubs  enough.  Where  is  th' 
vaunted  brotherhood  a'  man?  Where,  oh  where — 
when  even  a  woman  ain't  spared?  Answer  me, 
where?' 

"Nobody  answered,  an'  he  took  th'  occasion  to 
cool  down  a  bit,  startin'  in  again  in  a  lower  tone. 
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"  'Nor  is  that  all,  ladies  an'  gentlemen.  I  have  a 
deeper  an'  a  darker  crime  t'  confess  than  th'  mere 
brutal  maulin'  of  a  competitor.  It  is  this,  my 
friends,  briefly  stated:  th'  formula  from  which  I 
have  made  my  remedy,  Dr.  Von  Himmelstein's 
Celebrated  Indian  Blood  Purifier,  I  stole  from 
Bennett.  Realizin'  that  they  had  th'  best  prepara- 
tion that  was  ever  offered  th'  American  public,  I 
deliberately  bought  a  bottle,  sent  it  t'  a  chemist  an' 
had  it  analyzed.  Changin'  th'  taste  somewhat  by 
th'  addition  of  a  little  gentian,  I  rechristened  it  an' 
started  int'  business  for  myself.  This,'  he  yelled, 
wavin'  a  bottle  aloft,  'is  th'  only  gen-u-ine !' 

"Say,  I  nearly  dropped  dead!  Do  you  know 
what  a  preparation  gets  t'  be  t'  a  man  after  he's 
sold  it  f  a  while?  It  gets  t'  be  his  meat,  his  drink, 
th'  topic  a'  his  every  conversation,  a  part  of  his 
very  life's  blood  itself.  You  know  what  an  engine 
becomes  t'  an  engineer,  a  rifle  to  a  hunter?    Well, 


ten  thousand  times  more  than  these  does  a  patent 
grow  on  a  pusher.  He'll  fight  for  it  till  he  drops 
in  his  tracks,  an'  then  his  last  breath'll  go  out 
murmurin'  its  beloved  name.  He  believes  in  it. 
He  knozus  it  will  cure.  He — ^but  what's  th'  use. 
You  know. 

"An'  that's  jest  where  Melvin  stood.  Talkin' 
about  what's-his-name  sacrificing  his  son!  Th' 
killin'  a'  Doc  Von  Himmelstein  was  a  braver  act, 
an'  th'  fact  that  every  word  he  uttered  in  this  con- 
nection was  a  barefaced  lie  don't  detract  none  from 
th'  grandeur  a'  th'  act,  neither. 

"Well,  that's  about  all  there  is  to  it.  Melvin, 
his  face  white  with  agony,  cut  loose  a-sellin'  Poco- 
hontas,  cleanin'  up  all  there  was — about  a  hundred 
bottles — an'  tossed  th'  shiney  silver  dollars  as  fast  as 
they  came  in  int'  th'  lap  a'  th'  weepin'  little  woman ; 
f  she  knew  what  it  cost  him — don't  y'  ferget  it, 
she  knew!" 


TEACHING  BUSINESS  METHODS  TO  PHARMACISTS. 

An  Outline   of   a  Thorough  Commercial  Course  for   Dru^i{isfs — The  Various   Subjects  which    it  Must 

Embrace— A  Simple,  Efficient,  and  Practical  System  Drawn  Up  by 

One  Experienced  in  the  Work. 

By  E.  FULLERTON  COOK,  P.D.* 


It  is  no  longer  necessary  to  defend  a  position 
which  advocates  and  insists  upon  a  thorough  course 
in  business  training  for  the  man  or  woman  enter- 
ing pharmacy.  The  tremendous  advances  as  busi- 
ness men  which  pharmacists  have  made  during  the 
last  ten  years  are  amazing,  and  we  face  to-day  a 
condition  wherein  there  must  be  adopted  a  system 
of  financing,  managing,  purchasing,  and  selling,  as 
applied  to  the  retail  pharmacy,  equal  in  efficiency 
and  economy  to  the  best.  The  continuance  of  busi- 
ness life  itself  is  dependent  upon  the  pharmacist 
taking  such  a  position. 

Competition  is  constantly  growing  more  keen; 
various  commercial  organizations  among  druggists 
are  offering  better  buying  methods;  the  journals 
are  filled  with  plans  for  combinations,  chain-store 
schemes,  buying  clubs,  better  management,  advertis- 
ing, salesmanship,  etc.;  but  the  retail  pharmacist 
who  has  individuality  and  true  professional  skill, 

*Read  before  the  Commercial  Section  of  the  American 
Pharmaceutical  Association,  convened  in  Richmond. 


combined  with  sane  and  modern  business  methods, 
has  little  to  fear  from  a  purely  commercial  competi- 
tion. It  is  with  this  conception  of  a  pharmacist 
that  emphasis  is  being  laid  upon  business  training 
as  of  equal  importance  with  the  scientific.  The 
purpose  here  is  to  outline  what  such  a  course  should 
embrace  and  to  illustrate  with  practical  methods  of 
teaching. 

To  outline  every  step  which  must  be  covered  in 
the  instruction  is  impossible  in  a  paper  of  this 
scope.  The  details  are  too  numerous.  The  follow- 
ing suggestions  have  been  used  during  the  past 
year  and  represent  the  development  after  nine  years 
of  teaching  these  subjects.  Starting  some  years 
ago  with  a  course  in  double-entry  bookkeeping  as 
taught  in  commercial  colleges,  it  was  soon  recog- 
nized that  the  time  spent  upon  so  elaborate  a  sys- 
tem was  useless,  as  no  retail  druggist  would  keep 
a  set  of  double-entry  books  unless  his  business  was 
large  enough  to  warrant  the  employment  of  a 
bookkeeper. 
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Gradually,  therefore,  the  methods  have  been 
evolved,  constantly  striving  for  simplicity,  efficiency, 
and  practicability.  At  the  beginning  of  the  course 
the  student  is  asked  to  put  himself  in  a  position 
where  he  mu^t  face  the  questions  that  arise  on 
entering  business.  Into  his  hands  are  placed  the 
facts  concerning  the  purchase  of  a  retail  drug  store, 
he  being  one  of  the  parties  to  the  transaction. 

This  opens  for  discussion  the  many  factors  which 
should  be  considered  at  such  a  time.  The  follow- 
ing questions  are  taken  up : 

1.  Has  the  training  and  experience  been  sufficient 
to  insure  success? 

2.  Would  it  not  be  better  to  become  a  manager 
until  better  experienced? 

3.  What  is  the  amount  of  available  capital?  (a) 
Possible  sources  of  capital,  (b)  Value  of  charac- 
ter, (c)  Proved  ability  to  save  money,  (d)  Life 
insurance  jjolicy  as  an  asset. 

4.  Is  a  partnership  preferable  to  an  independent 
ownership?  (a)  Partnership,  (b)  Corporation. 
(c)  Limited  partnership. 

If  the  conditions  justify  the  buying  of  a  store, 
the  next  questions  considered  are : 

1.  Is  it  desirable  to  secure  an  established  business f 

A.  If  unacquainted  with  the  store,  investigate: 
(a)  Neighborhood,  {b)  Former  reputation  of  the 
store,  (c)  Amount  of  bona-fide  business  for  pre- 
ceding year,  {d)  Inventory  of  stock,  with  un- 
biased valuation.  {e)  Depreciation  in  fixtures. 
{f)  Terms  of  the  lease  (a  long  term  usually  desir- 
able),    {g)  Unpaid  accounts. 

B.  Is  it  desirable  to  succeed  to  the  business  of  a 
former  employer?  (Although  the  points  given  in 
A  must  also  be  fully  considered  under  these  condi- 
tions, which  have  long  been  believed  to  be  ideal, 
yet  they  usually  answered  themselves  by  the  situa- 
tion in  which  the  man  found  himself.) 

2.  Should  a  nezv  business  be  established f  If  so 
there  should  be  a  careful  investigation  of  the  fol- 
lowing : 

A.  The  character  of  the  neighborhood. 

B.  Terms  of  lease  as  to  (a)  rent;  (b)  time  to 
run,  etc. 

C.  Purchase  of  fixtures. 

D.  Purchase  of  stock. 

E.  Advertising  new  business,  etc. 

Having  decided  to  go  into  business,  there  is  next 
to  be  taken  up : 

1.  Hozu  shall  the  payments  be  made? 
(a)   Proportion  of  cash. 


{b)  Promissory  notes;  their  character  and  sig- 
nificance. 

2.  Relations  zvith  a  bank. 

A.  Shall  it  be  a  national  bank  or  trust  company. 

B.  Opening  an  account :  (a)  Signature;  (b)  de- 
positing of  cash  and  checks;  (c)  stopping  payment 
on  checks;  (d)  overdrawing  accounts. 

C.  Check-book:  (a)  Drawing  checks;  (b)  keep- 
ing balance. 

D.  Bank-book  or  pass-book :  (a)  Balancing  pass- 
book; (b)  paid  checks  returned. 

E.  Use  of  drafts. 

3.  Fire  insurance:  (a)  Insure  full  value,  (b) 
Have  inventory,     (c)  Reliable  company. 

4.  Credit:  (a)  Mercantile  agencies,  (b)  With 
wholesale  houses,     (c)  With  banks. 

5.  Clerks. 

6.  Personal  salary.  This  should  be  included 
among  the  regular  expenses  of  the  business  and 
should  be  drawn  systematically: — the  amount  de- 
pending upon  the  condition  of  the  business. 

7.  Letter  zvriting. 

8.  Mercantile  license. 

9.  Internal  revenue  license. 

10.  Credit  customers:  (a)  Advantages.  (6) 
Caution  in  allowing  credit,  (c)  Regularity  in  ren- 
dering bills,     {d)  Collections. 

11.  Purchasing  supplies:  (a)  Stock-book  or 
card-index  catalogue,  {b)  Want-book,  (c)  Order 
blanks,  {d)  Price  lists,  {e)  Quantity  of  dis- 
counts,    {f)  Value  of  giving  attention  to  salesmen. 

12.  Paying  bills. 

A.  Ten-day  discount:  (a)  Good  credit;  {b) 
best  prices;   (c)   independence;   {d)   money  saved. 

B.  Borrowing  from  bank  if  necessary. 

After  considering  these  points  the  supposition  is 
that  the  student  has  begun  business,  and  the  trans- 
actions for  each  day  for  a  month  are  outlined  and 
then  actually  carried  out.  These  include  the  open- 
ing of  a  bank  account,  the  drawing  of  a  lease,  pay- 
ment for  the  store  in  cash  and  notes  (the  student 
making  out  the  promissory  notes),  the  employment 
of  clerks  and  porter,  payment  of  rent,  mercantile 
license  and  internal  revenue  tax,  by  checks,  the 
ordering  of  supplies  from  a  number  of  different 
classes  of  dealers,  the  writing  of  letters  to  secure 
credit,  to  make  corrections  in  bill,  etc.,  depositing 
in  the  bank  money  received  from  sales,  the  pay- 
ment of  petty  expenses,  opening  accounts  and 
charging  goods  to  customers,  discounting  and  pay- 
ing bills,   the  use  of  day-book,  cash-book,   check- 
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book,  and  ledger,  and  the  making  out  of  bills  for 
customers.  These  transactions  are  made  to  resemble 
as  nearly  as  possible  the  conditions  of  business,  and 
the  bookkeeping  up  to  this  point  is  done  exclusively 
by  single  entry.  As  part  of  the  bookkeeping  of  an 
average  retail  drug  store  will  consist  in  the  main 
of  the  work  already  given,  and  as  it  can  be  satis- 
factorily handled  by  single  entry,  emphasis  is  laid 
on  this  part  of  the  work  to  insure  efficiency  in 
what  will  represent  98  per  cent  of  the  bookkeeping 
required. 

This  portion  of  the  work  having  been  concluded, 
there  follows  the  question  of  gross  profit,  net  profit, 
resources,  and  liabilities.  For  the  few  accounts 
which  now  are  considered,  a  double-entry  system 
is  taught.  Total  amounts  for  the  period  covered, 
such  as  all  money  due  from,  and  also  paid  by, 
credit  customers,  all  money  received  from  cash 
sales,  and  all  money  paid  out,  are  posted  in  the 
proper  accounts  in  the  ledgers.  (All  expenses 
should  be  carefully  assembled,  such  as  personal 
salary,  rental,  depreciation  on  goods,  fixtures  and 
building    (if   owned),    all    losses,    as   breakage    or 


uncollectable  accounts,  salaries,  light,  heat,  insur- 
ance, etc.). 

An  inventory  must  be  taken  and  this  credited  to 
the  several  accounts.  Now  a  statement  showing  all 
profits  and  all  expenses  is  made,  thereby  determin- 
ing the  net  profit  or  loss,  as  the  case  may  be,  for 
the  time  covered.  Usually  a  statement  is  taken 
from  the  double-entry  ledger  showing  all  resources 
and  all  liabilities. 

Having  completed  a  systematic  method  for  keep- 
ing accounts,  many  of  the  modified  forms  are  illus- 
trated, and  their  value  and  application  explained, 
such  form  as  card-index  ledgers,  loose-leaf  ledgers, 
the  bill  form  of  ledger,  with  carbon  duplicate, 
Wray's  ledger,  the  McCaskey  scheme,  the  cash 
register  plan,  Moore's  systems,  loose-slip  account, 
etc. 

Following  the  bookkeeping,  lectures  are  given  on 
general  subjects,  as  insurance,  legal  papers,  letter- 
writing,  ordering  goods,  banking,  business  law, 
notes,  drafts,  transportation,  advertising,  State 
pharmacy  laws,  national  pure  food  and  drug  laws, 
etc. 


A  PREHISTORIC  SURGERY  IN  THE  WINDOW. 


By  A.  MORTIMER,  M.P.S., 

Ilford.  Essex.  Eniilaod. 


This  display  was  arranged  for  our  local  Hospital 
Carnival,  and  it  pleased  the  judges  so  much  that 
we  were  awarded  the  first  prize. 

The  scene  at  the  back  of  the  window  was  painted 


on  a  piece  of  cheap  canvas  with  a  cheap  paste 
brush.  We  used  whiting  thickened  with  glue,  the 
colors  being  obtained  by  the  addition  of  rose  pink, 
lime  blue,  emerald  green,  and  yellow  ochre.     The 


prehistoric  bird,  animal,  and  cyclist  were  painted 
in  water  colors. 

The  other  prehistoric  animals  were  cut  out  of 
cardboard  and  colored  with  water  colors.  One's 
imagination  can  have  free  play  here,  as  no  one  can 
charge  that  the  figures  or  the  coloring  are  not 
historically  accurate.  The  dolls  were  of  the  ordi- 
nary cheap  kind.  As  we  were  unable  to  buy  any 
of  dark  complexion,  a  little  water  color  soon  cor- 
rected that,  and  the  figures  were  tattooed  with  the 
same  material.  The  male  dolls'  eyes  were  darkened 
to  make  them  look  fierce,  and  hirsute  appendages 
were  affixed  with  the  same  object.  Their  dresses 
consisted  of  a  few  beads  and  a  little  fur. 

The  window  floor  was  raised  about  10  inches 
by  means  of  boxes  and  was  covered  with  green 
crinkled  paper.  Stones  and  moss  were  sprinkled 
about.     The  nursing  tent  was  composed  of  twigs 
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with  the  following  legends  attached,  printed  in  what 
we  deemed  to  be  prehistoric  characters : 


N  U  RSIN 
DUN        ERE 


INVALIDS     TAKEN 
IN     AN     DUN     FOR 


A  patient  lay  in  a  bed  of  moss  in  the  background. 
The  surgery  tent  was  also  made  of  twigs.     At 
one  side  a  bell  hung  with  the  placard 


rWITE    BELL, 

ANYONE     RINGING     HIT 
WILL      BE      PERSECUTED 


The  surgery  itself  was  adorned  with  prehistoric 
surgical  instruments  cut  out  of  cardboard  and 
painted  a  stone  color.  The  surgeon  was  manipu- 
lating a  fearsome-looking  amputating  saw.  The 
letters  in  front  were  cut  out  of  stout  white  paper 
and  pasted  on  to  cards  covered  with  green  crinkled 
paper. 

The  crowds  which  gathered  round  the  window 
during  the  fortnight  the  show  was  on  testified  to 
its  success.  The  actual  money  outlay  was  only 
four  shillings  and  sixpence. 


A  NEAT  STATIONERY  WINDOW, 


By  H.  M.  CURRY. 


This  simple  design  did  such  splendid  work  that 
I  would  like  others  to  try  it  as  we  did. 

First  build  a  light  background  of  wood  semi- 
circular in  form  and  cover  it  with  a  rich  russet- 
brown   ingrain  paper.     Then  remove  the  contents 


The  show-card  is  made  to  represent  the  brand  on 
display,  resembling  the  box  as  much  as  possible,  in 
color  and  other  respects,  and  should  be  large 
enough  to  be  instantly  read. 

The  price  and  quantity  of  the  material  in  the  box 


from  five  or  more  boxes  of  the  papers,  tack  through 
the  bottom  firmly  to  the  background,  replace  the 
contents,  and  put  the  lid  on.  Then  arrange  some 
boxes  as  shown  on  the  foundation,  and  add  a  few 
of  the  sample  folders,  easily  obtained  from  your 
jobber,    to   fill   in   with   and   add   a   little   variety. 


are  stated  in  smaller  letters  on  the  card,  an  im- 
portant item.  Simultaneously  with  this  display  we 
used  a  generous  ad.  in  our  local  paper,  calling 
attention  to  the  display,  the  unusual  value  and  high 
quality  of  the  brand. 

The  results  were  highly  gratifying. 
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BOARD  QUESTIONS  ANSWERED. 


A  TEXAS  EXAMINATION. 

ANALYTICAL  AND   PHARMACEUTICAL   CHEMISTRY. 

1.  What  do  you  understand  by  chemical  action? 
Give  the  functions  of  a  chemical  formula. 

Chemical  action  is  the  exertion  of  a  chemical 
force.  The  phenomenon  of  hydrogen  combining 
with  oxygen  to  form  water  is  an  example. 

A  chemical  formula  denotes  the  composition  of  a 
compound  by  symbols.  For  instance,  C2H4O2  is 
the  molecular  formula  of  acetic  acid. 

2.  (a)  What  is  a  chemical  antidote?  (&)  What 
salt  of  mercury  will  form  a  double  salt  when  added 
in  excess  to  potassium  iodide? 

(a)  A  chemical  antidote  is  one  which  combines 
with  a  poison  or  precipitates  it  and  thus  lessens  or 
destroys  its  toxic  properties.  Sodium  chloride 
would  precipitate  silver  nitrate  solution;  potassium 
permanganate  is  said  to  oxidize  phosphorus,  {b) 
Mercuric  chloride. 

3.  (a)  Give  names  of  three  acids  containing  hy- 
drogen, sulphur,  and  oxygen.  (&)  State  the  differ- 
ence between  ethylic  and  methylic  alcohol.  (c) 
What  acid  will  create  a  distinction  between  strych- 
nine and  brucine?  ■:^^. 

(a)  Sulphuric,  sulphuroitS,  pyrosulphuric.  (&.) 
The  former  is  C2H5OH,  the  latter  CH3OH,  the  one 
being  an  ethyl  hydroxide,  the  other  a  methyl. 
(c)  Nitric  acid  gives  a  red  color  with  brucine,  but 
no  color  with  strychnine. 

4.  (a)  State  the  difference  between  organic  and 
inorganic  chemistry,  (b)  What  acid  will  precipi- 
tate most  alkaloids?  (r)  State  incompatibilities  of 
chromic  acid,  (d)  By  what  reagents  may  bromides 
be  distinguished  from  chlorides? 

(a)  By  inorganic  chemistry  we  mean  "the  study 
of  the  compounds  of  mineral  origin."  By  organic 
chemistry  is  meant  the  study  of  the  compounds 
formed  in  the  tissues  of  plants  or  animals,  and 
other  "organized  compounds."  It  is  usually  de- 
fined as  "the  chemistry  of  carbon  compounds." 
(b)  Tannic  acid.  (c)  Practically  incompatible 
with  all  organic  compounds.  With  alcohol  and 
glycerin  it  inflames.  (d)  With  AgNOo,  bromides 
produce  a  pale-yellow  precipitate  of  AgBr.  Chlor- 
ides give  a  curdy-white  precipitate  with  this  re- 
agent. Chlorine  water  separates  bromine  from 
soluble  bromides,  and  the  separated  bromine  colors 
the  fluid  yellow;  avoid  excess  of  chlorine  water; 


then  add  a  few  drops  of  chloroform  to  the  solution 
and  shake;  the  chloroform  will  carry  to  the  bottom 
the  dissolved  bromine  as  a  golden-yellow  solution. 
Chlorides  heated  with  H2SO4  and  MnOz  yield 
chlorine  gas,  recognized  by  its  odor,  greenish  color, 
and  its  bleaching  action  on  litmus;  bromides  thus 
treated  yield  red  vapors  of  bromine. 

5.  What  are  the   impurities  of  sulphuric  acid? 
The  most  usual  are  iron,  arsenic  compounds,  and 

lead  sulphate. 

6.  Balance  the  following: 
CaO-|-S02+H.O=CaSOa+H.O. 
CaO+CO.-|-H.O=CaC03+HiO. 
CaC03+C02+H.O=Ca(HC03)». 
Fe+2HCl=FeCl2+H2. 
AgN03+HCl=AgCl+HN03. 
Fe.03+3H:S04=Fe2(S04)3+3H20. 

7.  (a)  What  definite  weight  does  a  symbol  rep- 
resent? (b)  What  is  a  chemical  formula?  (c) 
Why  is  a  solution  of  silver  nitrate  usually  milky 
when  made  with  ordinary  water?  (d)  Define 
efflorescence,     (e)  Define  specific  gravity. 

(a)  The  sum  total  of  the  atomic  weights  in  the 
formula,  (b)  A  formula  primarily  represents  the 
composition  of  a  molecule,  but  as  any  quantity  of  a 
substance  is  the  sum  of  a  great  multitude  of  mole- 
cules all  alike,  the  formula,  in  a  broader  sense, 
stands  for  the  substance  itself,  (c)  The  presence 
of  chlorides  results  in  a  precipitation  of  insoluble 
silver  nitrate.  (d)  Efflorescence  is  a  property 
possessed  by  some  crystallized  substances  of  giving 
up  their  water  of  crystallization  when  exposed  to 
the  air.  (e)  Specific  gravity  denotes  the  weight 
of  a  body  as  compared  with  the  weight  of  an  equal 
bulk  or  equal  volume  of  another  substance  which  is 
taken  as  a  standard  or  unit.  This  standard  adopted 
for  all  solids  and  liquids,  if  not  otherwise  stated,  is 
water  at  25°  C.  (Y7°  F.)  ;  that  for  gases  is  either 
atmospheric  air  or,  more  generally,  hydrogen  at  a 
temperature  of  0°  C.  (32°  F.). 

8.  (a)  Give  test  for  silver  salts,  (b)  Give  test 
for  copper  salts,  (c)  Give  test  for  lead  salts,  (d) 
Give  test  for  sugar  in  urine,  (e)  Give  test  for  al- 
bumin in  urine. 

(a)  Silver  salts  give  a  white  precipitate  of  silver 
chloride  with  hydrochloric  acid,  which  is  soluble  in 
ammonium  hydroxide  and  reprecipitated  by  nitric 
acid,  (b)  Copper  salts  give  a  blue  precipitate  with 
ammonium  hydroxide,  which  is  soluble  in  excess  of 
the  alkali  and  imparts  a  dark-blue  color  to  the 
liquid,  (c)  Lead  salts  give  a  white  crystalline 
precipitate  with  hydrochloric  acid,  which  is  soluble 
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in  hot  water.  With  hydrogen  sulphide  lead  salts 
form  the  black  lead  sulphide,  (d)  Heat  about  10 
Cc.  of  Fehling's  solution  in  a  test-tube,  and  add 
drop  by  drop  the  suspected  urine.  If  the  latter 
contains  larger  quantities  of  sugar,  a  yellow  or  red 
precipitate  of  cuprous  hydroxide  and  oxide  will  be 
produced  very  readily;  but  if  small  quantities  are 
present,  an  equal  volume  of  urine  may  be  added  to 
the  solution  and  the  boiling  repeated  several  times 
before  the  reaction  takes  place.  Fehling's  solution 
is  alkaline  cupric  tartrate  volumetric  solution.  It 
is  made  by  mixing  equal  volumes  of  a  definite 
cupric  sulphate  solution  and  a  Rochelle  salt  solu- 
tion containing  definite  parts  of  potassium  sodium 
tartrate,  potassium  hydroxide,  and  water.  Both 
solutions  are  preserved  in  small  well-stoppered 
bottles,  and  mixed  only  at  the  time  needed,  because 
the  mixture  is  apt  to  decompose  when  left  some 
time,  (e)  A  test-tube  is  filled  about  one-half  with 
the  urine,  to  which,  if  not  distinctly  acid  to  test 
paper,  a  few  drops  of  acetic  acid  are  added.  The 
reaction  must  be  acid.  The  test-tube  is  then  held 
over  the  flame  in  such  a  manner  that  the  heat  acts 
upon  the  upper  half  of  the  urine  only,  heating  this 
portion  gradually  to  near  the  boiling  point.  Thus 
two  strata  of  fluid  are  obtained  for  comparison,  and 
by  holding  the  test-tube  against  the  light  or  against 
a  dark  background,  any  difference  in  the  upper  and 
lower  strata  may  be  noticed.  Any  cloudiness  or 
opacity  seen  may  be  due  to  albumin,  but  may  also 
be  caused  by  earthy  phosphates,  because  these  are 
often  precipitated  by  heating.  To  decide  the  nature 
of  the  precipitate  a  few  drops  (10  to  15)  of  nitric 
acid  are  allowed  to  flow  gently  down  the  side  of  the 
tube  into  the  urine.  The  precipitate  will  readily 
disappear  when  caused  by  phosphates,  but  will  be 
permanent  when  albumin  is  present. 

9.  (a)  Mention  pharmaceutical  substances  that 
may  be  recognized  by  smell,  (b)  Mention  precau- 
tions to  be  taken  in  keeping  phosphorus,  (c)  And 
why  it  should  be  done,  (d)  Give  chemical  formula 
of  mercurous  chloride,  (e)  Give  test  for  mercuric 
chloride. 

(a)  Asafetida;  phosphorus,  (b)  It  should  be 
carefully  kept  under  water  in  strong,  well-closed 
vessels,  in  a  secure  and  moderately  cool  place  pro- 
tected from  light,  (c)  Exposed  to  air,  it  often 
takes  fire  spontaneously,  (d)  HgCl.  (e)  Precipi- 
tated from  acid  solution  by  HjS;  a  reddish-black 
precipitate  of  HgS  is  obtained  which  is  insoluble 
in  nitric  acid. 

(To  be  Continued.) 


LETTERS. 


SOME   STRONG   AND   WELL-EXPRESSED   VIEWS 

ON     BOARD     EXAMINATIONS    AND 

REQUIREMENTS. 

To  the  Editors: 

Briefly  stated,  the  board  examinations  conducted 
in  the  District  of  Columbia  cover  a  period  of  two 
days.  The  first  day  is  devoted  to  the  theoretical 
or  written  work,  embracing  botany,  materia  med- 
ica,  toxicology,  pharmacy,  physics  and  chemistry. 
The  second  day  is  devoted  entirely  to  a  thorough 
practical  examination  in  a  well-equipped  laboratory. 
Prescriptions  and  such  official  preparations  as  may 
be  prepared  in  a  reasonable  length  of  time  are 
compounded  by  the  candidate.  No  preliminary 
examinations  are  undertaken  to  determine  the  fund- 
amental education  of  the  candidate.  Neither  are 
any  oral  examinations  held.  While  this  latter 
method  of  testing  a  candidate's  knowledge  may  be 
desirable  and  satisfactory,  it  has  been  abandoned 
owing  to  the  fact  that  it  was  pronounced  illegal 
some  years  ago  on  the  ground  that  unless  the 
same  questions  were  propounded  to  each  candidate, 
the  examination  would  be  unfair. 

A  number  of  years'  service  on  our  Board  of 
Pharmacy,  and  still  longer  service  as  a  member  of 
the  Board  of  Examiners  of  our  local  College  of 
Pharmacy,  has  convinced  me  that  our  methods  and 
results  are  far  from  satisfactory.  However,  as  far 
as  I  have  been  able  to  observe,  our  system  does 
not  differ  materially  from  those  followed  in  a  num- 
ber of  the  States.  To  me  it  seems  impossible  for 
any  one  man  or  number  of  men  to  test  satisfactorily 
the  capabilities  and  fitness  of  a  candidate  by  any 
of  the  present  methods  of  examining.  Advanced 
teaching  institutions  do  not  base  their  ratings  on 
final  examinations,  but  take  into  consideration  the 
results  of  examinations  held  during  the  semester, 
attendance,  laboratory  work,  etc.  This  being  out 
of  the  question  with  an  examining  board,  it  illus- 
trates the  impracticability  of  passing  satisfactorily 
upon  the  qualifications  of  a  candidate  by  a  single 
examination. 

As  a  rule  Boards  of  Pharmacy  are  restricted 
more  or  less  in  their  work  by  the  laws  of  their 
respective  States.  Here  is  found  the  greatest 
obstacle  with  which  we  have  to  contend,  and  it 
should  be  the  purpose  of  the  National  Association, 
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the  individual  boards,  and  all  pharmaceutical 
bodies,  to  secure  uniform  pharmacy  laws.  Many 
of  our  troubles,  including  the  reciprocity  question, 
would  thereby  correct  themselves.  To  pharmacists 
of  other  countries  it  is  inexplicable  why  a  practic- 
ing pharmacist  cannot  move  a  few  rods  or  miles 
into  his  neighboring  State  and  continue  the  prac- 
tice of  his  profession  without  submitting  to  another 
examination.  To  any  thinking  man  this  must 
appear  ridiculous  and  unreasonable. 

In  order  that  our  profession  maintain  its  position, 
it  must  keep  abreast  of  other  professions.  Who 
would  admit  that  by  attending  the  rounds  of  a 
practicing  physician,  and  applying  himself  to  text- 
books, a  young  man,  however  diligent,  could  fit 
himself  for  the  practice  of  medicine  ? 

Likewise  he  would  find  it  impossible  to  fit  himself 
for  the  present-day  requirements  of  the  up-to-date 
pharmacy,  by  merely  serving  his  apprenticeship  in 
the  drug  store.  Like  the  physician  he  must  have 
a  college  education  properly  to  fit  him  for  such  a 
calling.  The  time  is  at  hand,  and  in  my  opinion 
it  is  absolutely  imperative,  to  elevate  our  standards 
and  requirements  decidedly.  The  usual  cry  that  the 
poor  boy  and  the  rural  resident  is  being  barred  is 
but  a  phantom.  The  elevation  of  standards  in 
other  professions  has  not  diminished  their  ranks. 
Quality,  not  quantity,  should  be  our  aim. 

My  idea  regarding  the  functions  of  a  Board  of 
Pharmacy  is,  that  it  should  be  more  in  the  nature 
of  a  "Board  of  Review  and  Certification"  than  an 
examining  body.  The  law  should  cover  the  re- 
quirements in  detail,  and  these  should  comprise 
about  the  following : 

Age.  The  age  limit  should  be  twenty-one  years. 
No  person  should  be  registered  until  he  has  reached 
the  age  of  his  majority  and  legal  responsibility. 

Practical  Experience.  This  should  consist  of 
three  years'  work  in  a  pharmacy  under  the  guid- 
ance and  supervision  of  a  competent  preceptor. 

Collegiate  Education.  A  college  education  is 
necessary  for  the  protection  of  the  pharmacist  him- 
self, the  protection  of  the  public,  and  for  various 
other  reasons.  A  present-day  pharmacy  cannot  be 
properly  conducted  by  one  who  has  not  had  a  col- 
lege training.  The  present  requirements  of  the 
laws  both  local  and  Federal  are  such  as  to  make  it 
imperative   that   the   pharmacist   be   competent    to 


make  drug  assays  and  chemical  tests  for  his  own 
safety  as  well  as  that  of  his  patrons. 

Preliminary  Education.  The  colleges  of  phar- 
macy should  decide  upon  uniform  fundamental 
education.  At  the  present  time  this  should  be  no 
less  than  the  equivalent  of  one  year's  high  school 
attendance. 

Moral  Fitness.  This  should  also  be  a  prerequisite. 

Legal  Knowledge.  It  should  be  ascertained  by 
examination  or  due  inquiry  that  applicants  for  reg- 
istration are  thoroughly  familiar  with  the  law  and 
regulations  which  govern  the  conduct  of  their  busi- 
ness. This  would  require  a  general  knowledge  of 
local.  State,  and  Federal  laws  which  regulate  the 
practice  of  pharmacy. 

In  addition  to  the  above  it  is  my  opinion  that  the 
duties  of  a  Board  of  Pharmacy  are  to  make  every 
effort  to  have  deficient  laws  amended  and  to  do  all 
in  its  power  to  elevate  the  standard  of  the  pro- 
fession. Lewis  Flemer. 

Washington,  D.  C. 


INFANT  MORTALITY. 

To  the  Editors: 

There  is  an  extensive  movement  in  many  of  the 
large  cities  to  save  the  young  child. 

The  mortality  of  children  under  two  years  is  very 
great,  particularly  in  congested  quarters,  and  the 
ignorance  of  mothers  in  the  care  of  the  child  at  this 
age  is  one  of  the  main  causes.  Dr.  Neff,  Director 
of  the  Bureau  of  Health  of  Philadelphia,  is  at  the 
head  of  the  movement  in  this  city.  Great  results 
are  expected  because  he  is  starting  in  at  the  bottom, 
teaching  the  girls  in  the  schools  how  to  feed  the 
child,  take  care  of  the  bottles,  observe  cleanliness, 
etc. 

Physicians  are  also  sent  to  the  schools  to  talk 
to  the  mothers  on  social  nights.  The  druggist,  too, 
can  be  of  great  assistance  in  this  movement,  his 
calling  giving  him  chances  to  reach  many  mothers 
and  families  who  cannot  be  seen  by  the  doctors. 

One  of  the  many  causes  of  infantile  disease  is 
diarrhea  or  "summer  complaint."  As  soon  as  this 
symptom  arises  the  mother  hurries  to  the  drug 
store  for  chalk  mixture,  paregoric,  syrup  of  rhu- 
barb, etc. 

If  the  druggist's  advice  should  be  asked,  let  him 
tell  her  to  take  the  child  to  her  doctor  at  once,  as 
valuable  time  may  be  lost  by  giving  remedies  that 
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seem  to  effect  an  improvement  but  really  prolong 
the  trouble,  and  weaken  the  child's  digestive  organs. 

Colic  is  another  affection  that  causes  anxiety  to 
mothers.  This  usually  occurs  during  the  first  three 
months  of  the  child's  life.  Although  distressing,  it 
is  seldom  serious  and  the  doctor  is  not  sent  for. 
The  baby  cries  and  draws  up  the  limbs. 

Among  the  poorer  classes  the  mother  has  to  work 
and  cannot  give  the  child  to  the  care  of  a  nurse,  and 
frequently  resorts  to  anodynes  and  "dope"  mixtures 
containing  opium  or  morphine.  Here  is  the  drug- 
gist's chance  to  be  of  service  to  both  mother  and 
the  future  citizen.  Gently  but  firmly  advise  her 
not  to  use  the  remedies  as  they  will  make  the  child 
nervous  and  in  many  instances  make  a  "dope  fiend" 
out  of  the  helpless  infant.  As  the  health  of  the 
child  is  dear  to  the  mother's  heart  every  parent 
will  know  you  are  doing  a  service  and  will  not  re- 
sent it. 

Colic  is  caused  by  wind  and  can  be  relieved  by 
giving  a  mixture  of  soda  and  spearmint,  ten  drops 
in  two  ounces  of  warm  water.  Tell  the  mother  to 
put  a  nipple  on  the  bottle  and  let  the  child  drink 
it.  Colic  can  also  be  relieved  by  injecting  a  bulb 
of  warm  water  in  the  bowel  with  an  infant's 
syringe.  This  causes  a  movement  of  the  bowel  and 
generally  relieves  the  trouble.  The  child  will  sleep 
peacefully  afterward,  and  the  treatment  can  be 
repeated  once  or  twice. 

We  always  advise  the  mother  to  see  a  doctor,  but 
in  many  cases  they  cannot  afford  it,  and  the  drug- 
gist with  his  advice  can  help  the  cause  of  humanity 
and  this  great  world  movement. 

Philadelphia,  Pa.  PaUL  L.   McCoNOMv. 


SNAKES  HIS   HOBBY. 

To  the  Editors: 

I  submit  a  photograph  of  a  portion  of  my  shop; 
Iso  a  snapshot  of  myself  with  one  of  my  tame 
snakes.  This  particular  snake  is  9  feet  5  inches 
long,  is  non-venomous,  and  crushes  its  prey.  It 
has  been  ten  months  since  it  last  fed,  its  last  meal 
being  an  opossum.  It  drinks  a  large  quantity  of 
water,  but  persistently  refuses  food.  It  is  the  only 
one  I  have  which  has  refused  food  for  such  a 
lengthy  period. 

Bundaberg  is  not  a  prohibition  town.  Such 
things  do  not  exist  in  Queensland!  Otherwise  my 
collection  of  snakes  could  be  put  to  some  use  other 
than  a  purely  scientific  one.     Bundaberg  is  a  town 


of  10,000  inhabitants  situated  on  the  Burnett  River, 
217  miles  north  of  Brisbane,  with  which  it  is  in 
direct  communication  both  by  rail  and  boat.  The 
district  is  essentially  agricultural,  sugar  being  the 


Mr.  Marshall  with  his  tame  snake. 


principal  product.  We  have  several  crushing  mills 
and  three  refining  plants,  which  give  work  to  a 
large  number  of  hands.  The  sugar  season  gives 
employment  to  about  4000  of  a  floating  population. 


An  interior  view  of  the  store  of  Mr.  Marshall. 

Gold  is  also  found  in  small  quantities  in  the 
vicinity  of  Bundaberg.  The  town  has  four  pharma- 
cies, mine  being  the  youngest.  The  others  are  all 
old    established,   one   having   been    founded    about 
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thirty  years  ago  when  the  town  was  in  its  infancy. 
We  have  only  four  doctors,  so  that  competition 
is  not  very  keen  either  amongst  doctors  or  chemists. 
The  population  of  the  district  is  about  20,000. 
Pharmacy  here  differs  much  from  American. 
Ours  is  pure  pharmacy ;  we  have  no  side-lines  such 
as  cigars,  candy,  soda-fountain,  etc.  The  bulk  of 
our  work  consists  of  dispensing. 

The  various  benefit  societies  have  a  very  strong 
hold  here,  so  that  the  bulk  of  dispensing  consists 
of  club  work  for  which  we  get  the  sum  of  7/6 
a  year  per  member,  which  entitles  him  to  all  B.  P. 
drugs  and  preparations  prescribed  by  any  medics; 
hence  our  profits  on  this  class  of  work  are  very  low. 

I  wish  the  Bulletin  every  success ;  it  is  the  best 
6  shillings'  worth  I  get.  F.  G.  Marshall. 

Bundaberg,   Queensland,  Australia. 


BUILDING  UP  A  BUSINESS  IN  A  VILLAGE. 

To  the  Editors: 

We  commenced  business  here  September  23, 
1906,  with  a  very  limited  capital.  The  village  has 
a  population  of  about  450.  The  expenses  are  very 
light:  store  rent  $100  per  year;  house  rent  $5  to  $6 
per  month;  no  clerk  hire,  as  my  wife  and  boy 
assist  when  needed;  an  extra  clerk  at  Christmas 
time  is  all  we  have  to  hire.  There  are  four 
physicians  and  one  veterinarian  here. 

When  we  came,  the  people  were  not  used  to  a 
drug  store.  So  our  beginning  was  very  disappoint- 
ing. Our  first  week's  sales  were  $15.60,  and  those 
of  the  first  month  $109.65 ;  the  second  month,  $117. 
But  we  stuck  to  it,  advertising  freely  and  in  numer- 
ous ways.  To-day  we  often  take  in  more  in  a 
week  than  we  did  then  in  a  month.  We  put  in  a 
stock  of  wall-paper  three  years  ago.  Our  March 
sales  were  over  1400  rolls.  We  make  a  record 
of  each  purchase  as  follows : 


Date_ 


Name  of  purchaser, 

Stock  number  (642  F.  P.).. Price  per  roll,  10  cents. 
No.  of  rolls  side  wall. 
No.  of  rolls  ceiling. 
No.  of  yards  border. 


Amount. 


00 


It  is  very  convenient,  as  we  can  tell  in  a  moment 
what  kind  of  paper  any  of  our  customers  bought 
and  how  much  was  paid  for  it.  Sometimes  they 
want  more  of  the  same  pattern  or  have  some  to 

return,  or  want  something  like  Mrs.  bought. 

Perhaps  Mrs.  A.  has  not  quite  enough ;  we  are  sold 
out  of  the  pattern,  but  find  Mrs.  B.  and  Mrs.  H. 
bought  some  of  the  same  kind.     We  call  up  and 


find  one  has  a  little  left,  send  and  get  it,  and  have 
enough  to  complete  Mrs.  A.'s  room. 

The  groceries  here  did  not  carry  a  line  of  china- 
ware  and  dishes.  We  put  in  an  assortment  with 
good  results.  During  the  holidays,  especially,  we 
sell  a  great  many  pieces  of  chinaware  for  presents. 

Another  thing  we  handle  is  garden  seed  in  bulk. 
This  is  a  good  side-line  and  a  profitable  one  during 
the  spring  months.  The  other  stores  have  never 
kept  any  but  the  package  seeds.  It  is  easy  to  begin 
in  a  small  way  with  the  most  staple  sellers,  such  as 
peas,  beans,  beets,  cabbage,  lettuce,  radishes,  sweet 
corn,  onions,  cucumber,  sweet  peas,  turnip,  rape, 
etc.,  and  add  others  as  the  business  increases. 

We  handle  school-books  also,  white  lead  and 
linseed  oil,  besides  a  good  line  of  paints,  varnishes, 
brushes,  etc.  In  the  former  there  is  very  little 
profit,  but  they  bring  people  in  who  buy  other 
goods. 

Enclosed  find  $1  for  book  of  Dollar  Ideas. 

Christiansburg,  Ohio.  JameS   H.   Miller. 


A  SIMPLE  HOLDER  FOR  CIGAR-BOX  LIDS. 

To  the  Editors: 

Many  druggists  have  spent  a  large  sum  of  money 
for  their  cigar-lid  holders  of  various  styles,  espe- 
cially if  they  keep  many  different  brands  of  cigars. 
Others  who  like  to  economize  simply  tear  off  the 
whole  lid,  giving  the  cigar  cases  a  poor  looking 
assortment  of  cigars.  Sometimes  they  find  them- 
selves subject  to  fines  and  imprisonment. 

We  have  bought  many  different  styles  of  cigar- 
lid  holders.  But  after  they  are  used  for  a  short 
time  they  become  rusty  and  get  out  of  order. 

Here  is  something  that  will  never  get  rusty  nor 
get  out  of  order.  Probably  some  of  you  have 
tried  it  already,  but  for  the  sake  of  others  I 
describe  the  scheme.  When  one  opens  a  box  of 
cigars,  he  generally  finds  more  than  one  little  nail. 
This  is  just  the  size  wanted.  Fasten  it  on  the  back 
of  the  cigar  box  where  the  lid  is  connected.  The 
nail  will  hold  just  as  firmly  as  any  cigar  holder 
on  the  market.  As  to  marking  prices,  this  can  be 
done  by  attaching  a  neat  cardboard  on  top  with  the 
price. 

I  have  •  found  many  valuable  schemes  in  your 
Dollar  Ideas.    They  are,  indeed,  very  interesting. 

Kansas  City,  Mo.  E.  Abl\NO,  Ph.G. 
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SHE  WANTED  TO  KNOW  THE  FORMULA. 

To  the  Editors : 

On  a  recent  call  upon  Mr,  Davis  of  Central  City, 
Colorado,  he  showed  me  the  enclosed  letter,  which 
struck  me  at  once  as  being  very  amusing.  I 
thought  you  might  like  it  for  reproduction  in  the 


Bulletin.  Mr.  Davis  said  that  he  remembered 
having  supplied  the  woman  with  some  powders 
on  a  previous  call.  She  evidently  wanted  a  recipe 
for  them — they  must  have  hit  the  mark ! 

P.   NiCOLAI. 


A     DISCOVERY     WITH     REFERENCE    TO     DIS- 
TILLED   WATER. 

To  the  Editors: 

A  "big  little"  thing  has  come  under  my  notice, 
and  with  your  power  with  the  pen  a  good  article 
could  be  made  out  of  it.  I  notice  that  artificial 
ice  claimed  to  be  made  from  distilled  water  is  not 
clear  and  transparent  all  the  way  through,  and 
that  portions  of  it  on  melting  yield  a  more  or  less 
opaque  liquid,  sometimes  showing  an  iridescent 
film  of  oil.  Such  water  is  all  right  in  total  solids, 
chlorides,  sulphates,  and  possibly  a  little  high  in 
ammonia,  particularly  if  sampled  from  the  core  or 
last  portion  frozen.  The  U.  S.  P.  makes  no  provi- 
sion for  this  condition.  I  also  notice  the  committee 
of  the  American  Medical  Association  raised  no 
objections  to  the  present  standard  of  the  article 
(Ag.  test).     I  would  suggest  a  freezing  test  to  be 


added  to  the  U.  S.  P.,  the  water  obtained  on  thaw- 
ing to  be  perfectly  clear  and  free  from  oil.  It  is  a 
fact  that  water  in  process  of  condensation  will  dis- 
solve mineral  (lubricating)  oil,  carried  mechanically 
over  with  it;  the  oil  enters  into  a  state  of  pseudo- 
solution,  and  will  pass  through  the  best  filters  per- 
fectly bright  before  freezing. 

Question:  Is  condensed  exhaust  steam  from  the 
cylinders  of  an  engine,  filtered,  distilled  water 
U.  S.  P.?  Very  truly  yours, 

Detroit,  Mich.     '  W.  H.  AlleN. 


AN  ILLUSTRATED  LETTER. 
To  the  Editors : 

The  enclosed  letter  was  •  written  by  a  quack 
doctor  and  was  brought  into  my  store  to  be  filled. 
Evidently  one  of  the  doctor's  customers  had  ap- 


pealed  to  him,  and  the  doctor  was  stumped  himself 
and  so  put  the  problem  up  to  me.  His  skill  as  a 
diagnostician,  and  his  ability  as  an  artist,  will 
readily  commend  themselves.  F.  H.  Webb. 

Toronto,  Ontario. 


A  CHESTY  CHAUFFEUR. 
To  the  Editors: 

One  of  our  customers  is  the  owner  of  a  nice  car 
and  his  chauffeur  is  one  of  the  proudest  of  men, 
having  graduated  from  the  "White  Wings"  of  our 
corporation  to  the  seat  behind  the  steering  wheel. 
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As  one  of  his  friends  says,  " has  got  to  be 

mighty  proud  since  he  became  Mr.  's  'chap- 
lain.' "  This  same  "chaplain"  came  in  the  other 
day  and  wanted  something  to  put  on  his  brake 
leather  that  would  not  be  too  slippery  and  yet 
would  not  let  the  wheels  go  round  too  fast.  In 
answer  to  my  question  as  to  what  he  had  been 
using,  he  said  that  his  last  experiment  was  with 
grease  and  "gratify." 

I  learn  since,  however,  that  he  has  got  a  little 
nearer  to  graphite  and  now  calls  'it  "gramiphite." 
He's  coming  along  all  right.  Another  season  and 
he  will  master  more  of  the  words  and  perhaps  cor- 
rectly. He  recently  made  a  speed  of  fifty  miles  an 
hour  with  the  car  as  ■  shown  by  what  he  calls  his 
"Speed  Barometer."  E.  C.  Hanford. 

Stamford,  N.  Y. 


A  TROUBLESOME  EYE  LOTION. 

To  the  Editors: 

I  observed  a  rather  interesting  prescription  on 
page  264  of  the  June  Bulletin.  I  have  had  quite 
a  little  experience  with  it  myself. 

Cocaine  hydrochloride  4  grains. 

Boric  acid   10  grains. 

Sodium  borate  10  grains. 

Water,  enough  to  make 1   ounce. 

Eye  lotion. 

I  venture  to  say  that  the  following  mode  of  pro- 
cedure will  be  found  very  efficient  and  in  keeping 
with  modern  elegant  pharmacy:  Dissolve  the  co- 
caine hydrochloride  in  a  portion  of  the  water,  and 
the  boric  acid  and  the  sodium  borate  in  the  remain- 
der, using  about  15  minims  of  glycerin  in  place  of 
a  like  quantity  of  the  water;  the  resulting  solution 
will  be  perfectly  clear. 

Personally,  I  think  it  would  be  more  advisable 
to  add  a  small  quantity  of  glycerin  than  to  leave 
the  borax  out  entirely.  This  information  may  be 
of  some  value  to  Mr.  C.  H.  A. 

Baltimore,  Md.  CLARENCE  G.  NeuBAUER. 


NEW  ANATOMY. 

To  the  Editors : 

The  following  incident  came  to  my  notice  re- 
cently : 

A  friend  of  mine,  a  veterinarian,  was  called  to 
the  home  of  one  of  his  patrons,  a  farmer  residing 
in  one  of  the  outlying  districts.     After  treating  his 


stock  he  observed  the  change  that  had  come  over 
the  farmer  physically.  "Why,"  said  he,  "when  I 
last  saw  you,  you  were  fat  and  hearty,  and  now  you 
look  as  if  you  were  about  all  in.  What  have  they 
been  doing  to  you — starving  you?" 

"Wall,"  the  answer  came,  "I've  been  awful 
poorly,  and  the  Doc  couldn't  find  out  what  the 
trouble  was  for  a  long  while,  but  he  finally  says  I 
have  got  indigestion  of  the  small  intense  very  bad, 
and  it  will  be  a  long  time  before  I  get  over  it." 

Stamford,  N.  Y.  E.  C.  HaNFORD. 


A  NOVEL   REMITTANCE   BLANK. 

To  the  Editors : 

Noticing  your  articles  on  remittance  forms  we 
submit  a  sample  of  one  of  our  checks  with  the  fomi 
printed  on  the  back.     We  also  have  the  same  form 


IN  PAYMENT  OF 


Less  Discount, 
"     Freight, 


Check  to  bal. 


on  a  rubber  stamp  to  use  on  checks  or  blanks  other 
than  those  which  we  use  ready  printed.  This  re- 
quires no  further  writing.  The  check  tells  the 
whole  story.  Lamb  &  Cowan. 

Westfield,  N.  Y. 


HE   HAS   A    GRIEVANCE. 

To  the  Editors : 

Please  call  the  attention  of  brother  pharmacists 
and  wholesale  druggists  to  the  fact  that  while  the 
Sanitol  preparations  are  marketed  to  the  drug  trade 
at  $2.00  a  dozen,  the  Sanitol  Company  have  sold 
them  to  Butler  Bros.,  who  cater  to  the  department 
and  five-  and  ten-cent  stores,  and  who  are  selling 
the  products  at  $1.57  a  dozen.  If  the  sale  should 
fall  off  among  druggists,  the  Sanitol  Company 
could  blame  only  themselves.  G.  T.  Getman. 

Lyons,  New  York. 
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DOLLAR  IDEAS. 


colored  tincture  is  obtained,  and  in  less  than  one- 
fourth  the  time,  as  the  meat  chopper  tears  the  beans 
to  shreds  and  presents  a  larger  surface  to  the  action 
of  the  solvent. 


MAKING  DEODORIZED  TINCTURE   OF  OPIUM. 

M.  E.  Winkler,  Philadelphia,  Pa.:  There  is  a 
way  of  making  deodorized  tincture  of  opium,  U.  S. 
P.,  which  I  think  is  much  easier  than  the  official 
method.  Follow  the  U.  S.  P.  process  to  the  place 
where  it  specifies :  "Shake  the  mixture  frequently 
and  vigorously  for  ten  minutes  with  65  Cc.  of  puri- 
fied petroleum  benzine."  But  instead  of  employing 
benzine  use  one  ounce  of  paraffin.  Heat  the  aque- 
ous solution  of  opium  to  boiling,  add  the  paraffin 
previously  melted,  and  allow  the  mixture  to  cool 
gradually.  When  the  mixture  is  cold  the  paraffin 
will  harden  on  top.  Remove  the  paraffin  and  add 
the  required  amount  of  water  and  alcohol  as  directed 
in  the  U.  S.  P.  I  have  made  deodorized  tincture  of 
opium  often  in  this  way  and  each  time  it  has  been 
successful. 

WHERE  TO  PUT  SMALL  BOTTLES  OF  TABLETS 
AND  PILLS. 

E.  Sexsmith,  Strathroy,  Ontario:  A  great  num- 
ber of  small  bottles  of  pills  and  tablets  are  to  be 
found  in  every  drug  store.  Often,  for  want  of  a 
better  place,  they  are  disposed  of  on  shelves  to  be 
quickly  covered  with  dust.  A  better  plan  is  to 
arrange  the  bottles  in  alphabetical  order,  and  place 
them  in  small  cardboard  boxes.  I  use  spool  boxes, 
laying  them  down  flat.  Then  on  the  end  of  the  box 
I  stamp  a  letter  of  the  alphabet  and  also  the  word 
"Pill"  or  "Tablet"  to  indicate  the  character  of  the 
contents.  For  example,  a  box  marked  thus: 
"C — Tab.,"  would  contain  codeine  triturates  in  all 
strengths,  cocaine  tablets,  and  similar  goods.  The 
boxes  are  then  arranged  in  alphabetical  order. 


TO  MAKE  TINCTURE  OF  VANILLA. 

A.  F.  Zimmcrschied,  Kansas  City,  Kansas:  In 
making  tincture  of  vanilla  put  the  beans  through  a 
small  meat  chopper,  using  the  fine  cutting  blade; 
then  transfer  the  fruit  to  a  large  mortar  and  beat  it 
into  a  pulp  with  the  sugar.  Transfer  the  mass  to  a 
large  bottle  and  add  all  the  alcohol  and  water.  Wash 
the  utensils  used  in  the  alcohol  and  water,  to  save  all 
the  vanilla.  Macerate  with  repeated  shakings.  By 
using  this  process,  instead  of  cutting  the  beans  with 
a  knife  or  scissors,  as  many  do,  a  much  deeper- 


ADS.  IN  THE  POST-CARD  RACK. 

L.  Z.  Lant2,  Oak  Harbor,  Ohio:  Nearly  all  drug- 
gists handle  post-cards.  They  may  obtain  splendid 
advertising  at  practically  no  cost  by  using  hand- 
printed pieces  of  cardboard.  These  should  be  the 
size  of  a  post-card  and  should  advertise  one's  own 
specialties.  Place  one  in  each  section  or  row  of  the 
racks.  Ads.  of  toilet  goods  catch  the  eyes  of  just 
the  people  who  use  them.  At  the  top  of  the  racks, 
where  no  price  signs  are  needed,  make  them  twice 
as  high  and  slip  them  back  of  the  price  announce- 
ments with  the  ad.  at  the  top  of  card. 


AN  IMPROVISED  SUGAR  SCOOP. 

W.  H.  Ellis,  Vandalia,  Mo.:  You  can  have  a 
scoop  for  every  barrel  or  box  of  dry  powder  and 
lump  drugs  in  the  house  without  cost :  Just  take  an 
ordinary  tomato  or  oyster  can  and  cut  it  up  into  the 
shape  of  an  ordinary  sugar  scoop  that  is  used  in  the 
grocery  stores.  I  use  an  old  pair  of  heavy  scissors. 
You  can  easily  get  hold  of  a  pair  of  tinner's  shears 
from  your  tinner.  If  handles  are  wanted  just  sim- 
ply screw  a  piece  of  solid  wood  on  to  the  end  of  the 
can. 

REMOVING  SILVER  NITRATE  STAINS. 

Prentiss  L  Minton,  Plainfield,  N.  J.:  To  remove 
silver  nitrate  stains  from  hands  and  fabric  without 
the  dangerous  use  of  potassium  cyanide:  First 
apply  tincture  of  iodine.  After  several  minutes  this 
will  dry ;  then  apply  a  saturated  solution  of  sodium 
hypophosphite.  This  decolorizes  the  tincture  of 
iodine  and  the  silver  nitrate  stains  will  disappear  as 
if  by  magic. 

COMPOUND  SOLUTION  OF  CRESOL. 

Robert  C.  Bicknell,  Chattanooga,  Tenn.:  If  the 
official  process  be  modified  as  follows  most  of  the 
difficulties  encountered  will  be  found  to  disappear : 

Cresol    500  grammes. 

Oleic  acid   250  grammes. 

Potassium  hydroxide   30  grammes. 

Water,   enough  to  make 1000  grammes. 

Mix  the  cresol  and  oleic  acid;  then  add  the  potassium  hy- 
droxide previously  dissolved  in  the  water. 
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THE  SODA  FOUNTAIN. 


SEVERAL  NEW  SODA  HINTS. 

Harry  D.  Lee,  proprietor  of  a  thoroughly  up-to-date  soda 
fountain  in  the  pharmacy  of  A.  B.  Baltzby,  at  Broadway  and 
Ninety-sixth  Street,  New  York  City,  is  an  experienced  soda 
dispenser.  Writing  in  the  American  Druggist  he  describes 
some  new  beverages  with  up-to-date  ideas  on  ways  of  push- 
ing them : 

In  regard  to  the  relative  popularity  of  soda  drinks  this 
year,   I  find  that  buttermilk  preparations   now   lead  the  list. 


ONE  OF  THE  FOLLIES 

OF  1910 

Is  to  go  elsewhere  for  Egg  Drinks. 

They're  RIGHT  Here. 


To  Subway  Tourists  : 
If  given   to   drink,   remember   the   place. 


Any  kind  of  lactated  beverages  are  in  ever-increasing  demand. 
Next  to  the  buttermilk  preparations  come  the  various  kinds 
of  sundaes  and  egg  drinks ;  then  the  regular  ice-cream  sodas, 
then  the  lemonades,  orangeades,  and  limeades  and  iced-cream 
shakes  and  phosphates.  Great  care  should  be  taken  to  have 
the  soda  served  stone  cold.  We  have  the  reputation  for 
serving  about  the  coldest  soda  in  town,  and  I  know  that  this 
reputation  is  a  good  asset. 

Every  dispenser  should  study  the  peculiarities  of  his  cus- 
tomers' tastes  and  endeavor  to  cater  to  them  in  every  way 
possible.  I  find  that  one  of  the  best  ways  to  appeal  to  the 
appetite  of  the  average  customer  is  to  show  hirtl  how  delicious 
are  the  ingredients  of  the  drinks.  I  accomplish  this  by 
exhibiting  in  attractive  bowls  a  score  or  two  of  the  freshest 


Egg  and  Milk 
Fresh  Farm  Eggs, 

Certified  Milk 
and  Syrups  skilfully  blended. 


Plain  Cream  Soda 

Sold   Most   Places    but    Better 

Here  Than  Elsewhere. 


FP^ESH  LIMEADE 
The    Most    Thirst  -  quenching 
Drink   Made.     Plain  and  Car- 
bonated with  Various   Syrups. 


PHOSPHATES 
Crisp    Snappy   Drinks 
Made  from   Fresh 

Fruits   Daily. 


obtainable  eggs  and  the  various  crushed  fruits  and  other 
fresh  supplies.  I  also  believe  in  making  the  fountain  attrac- 
tive by  arranging  over  it  a  kind  of  grape  arbor  or  flower 
decorations  made  of  lattice  work,  cloth  leaves  and  flowers 
and  bunches  of  grapes  or  other  fruits. 

Two  new  beverages  which  have  become  exceedingly 
popular  with  my  patrons  within  the  last  few  months  are 
"Chantecler,"  an  intensely  modern  egg  drink,  and  "Halley's 
Comet."  "Chantecler"  is  made  with  chocolate  syrup,  an  egg, 
sweet  cream,  cracked  ice,  a  dash  of  Angostura  Bitters  and 
the  soda  stream.  A  fourteen-ounce  soda  glass  is  used  in  the 
preparation   of    this    drink.      The   dispenser   makes   an   egg 


cabinet  with  chocolate  flavor  and  then  adds  a  dash  of  the 
bitters  and  finishes  with  the  fine  stream,  after  having  almost 
filled  the  glass  with  the  coarse  stream.  "Halley's  Comet"  is 
a  silver  egg  drink.  It  is  made  with  lemon  syrup,  lemon 
juice,  white  of  an  egg,  cracked  ice,  and  is  finished  like  an  egg 
phosphate. 

In   regard   to  advertising  the   fountain,  various  kinds  of 


It's   good 
for 
Your 
Tummy 

Absolutely 
Pure 
and 
Fresh 

BUTTERMILK 

The    Sundae   de   luxe ' 

HOT 
FUDGE 
SUNDAE 


NUT  SUNDAES 
Crape 
Coffee 
Caramel 
Colonial 
Chocolate 
Fruit,   Nut 
Hot  Fudge 
They're   the  goodie   kind 


FIRST 
AID 
TO 
THE 
THIRSTY 


Made   from   Fresh 
Jamaica  Limes 


LIMEADE 


Try  Our 

"CHANTECLER" 

It's   Worth   Crowing    About  I 

A    great    egg    drink ;     it's    a    bird 


HALLEY'S  COMET 

The   Great   Egg   Beverage 

Fastest 

Moving   Egg   Drink 

Will  Hit  New  York  on  Wednesday  Night 

ICE  CREAM  SHAKES 

Your  choice  of  Various   Syrups 

Ten  Cents 


outside  signs  are  desirable,  but  I  believe  that  the  best  kind 
of  a  sign  is  to  have  the  dispenser  in  his  white  coat  plainly 
visible  to  the  passer-by  through  the  glass  windows  of  the 
store.  I  have  tried  paper  strips  telling  of  the  various  deli- 
cious beverages  to  be  obtained  within,  but  I  have  discovered 
lately  that  these  strips  are  passe.  They  are  no  longer  looked 
at,  but   have   become   like   the    sign-board    fences    which   the 
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public  passes  without  seeing  because  of  long  familiarity 
therewith.  As  to  inside  advertising,  I  recommend  the  so- 
called  '"silent  salesmen"  in  the  form  of  attractive  cards  or 
big  pieces  of  bristol  board,  either  framed  or  not.  I  submit 
a  few  samples  of  such  signs  which  have  brought  business  to 
me  and  will  serve  a  similar  purpose  for  others. 


WHOLESOME     BUTTERMILK     FOR    THE 
FOUNTAIN. 

"No  milk  drink  is  any  more  popular  to-day  at  the  fountain 
than  buttermilk,"  writes  E.  F.  White  in  The  Spatula.  "Its 
present  popularity  is  due  in  a  large  measure  to  the  discovery 
of  lactic  acid  bacilli  by  Parke,  Davis  &  Co.,  or  rather  a 
process  of  putting  them  on  the  market  as  a  commercial 
product  in  tablet  form,  thus  making  possible  the  preparation 
of  a  buttermilk  which  contains  all  the  nutritive  properties  of 
rich  fresh  milk. 

NATURAL  BUTTERMILK. 

"Buttermilk  may  be  purchased  from  the  creamery  as  well 
as  made.  Such  buttermilk  is  well  known  to  be  the  by-product 
of  the  manufacture  of  butter,  and  as  it  will  not  keep  as  long 
as  the  manufactured  article,  it  is  not  as  satisfactory  to 
handle.  Buttermilk  to  be  good  must  be  ice  cold,  and  so  the 
best  method  of  keeping  it  is  to  put  the  can  in  a  tub  and 
pack  it  in  shaved  ice.  Many  of  the  counter  fountains  are 
now  equipped  with  buttermilk  pumps,  or  at  least  they  will  be 
furnished  for  those  desiring  them.  When  you  buy  buttermilk 
have  it  fresh  every  day.  That  is  the  only  way  to  build  up  a 
business  in  it. 

LACTONE  BUTTERMILK. 

"This  is  in  truth  the  only  buttermilk  for  the  fountain  man 
to  handle.  After  preparation  it  can  be  kept  as  above  or  put 
into  individual  bottles.  Small  8-ounce  milk  bottles  with  the 
paper  caps  are  convenient.  If  you  can  afford  to  serve  a 
larger  drink,  use  a  12-ounce  patent  stoppered  bottle  such  as 
is  employed  for  citrate  of  magnesia.  These  are  especially 
good  in  one  way,  for  they  can  be  put  in  an  ice  box  and  covered 
with  finely  shaved  ice,  which  means  that  they  can  be  kept  for 
a  long  time  before  they  will  spoil.  The  small  milk  bottles  cost 
in  quantities  less  than  3  cents  each  and  the  paper  caps  some- 
thing like  30  cents  a  thousand. 

"After  some  experience  I  would  say  that  for  a  container 
in  which  to  make  buttermilk,  a  glass  demijohn  or  a  stone 
crock  is  the  best.  One  thing  you  must  be  sure  of,  and  that  is 
to  have  it  scrupulously  clean. 

"An  attractive  way  where  you  have  the  facilities  and  room 
is  to  make  the  buttermilk  in  a  stone  churn,  have  a  stone 
pitcher  set  in  ice  to  serve  it  from,  and  serve  it  in  ice-cold 
stone  mugs.  Then  have  your  advertisement  read:  'Fresh 
buttermilk.  Made  in  stone,  kept  in  stone,  and  served  in 
stone,  5  cents.' 

"In  the  preparation  of  buttermilk  there  is  one  important 
thing  to  be  remembered,  and  that  is  Fresh  Sweet  Milk.  Upon 
this  depends  everything. 

"Old  milk,  or  old  milk  mixed  with  fresh  milk  or  milk  to 
which  a  preservative  has  been  added,  will  not  give  a  satisfac- 
tory product.  Therefore  insist  upon  your  milkman  supplying 
you  with  fresh  whole  milk,  for  if  you  do  this  and  follow 
directions  you  will  have  a  fine  lactacid  milk  that  will  keep 
wholesome  for  months  under  the  proper  conditions. 


FORMULAS. 

"No.  1.  Fresh  milk,  2  gallons;  warm  water,  3  quarts; 
salt,  1  teaspoon  rounded  full;  lactone  tablets,  8. 

"No.  2.  Fresh  milk,  1  gallon;  warm  water,  %  gallon; 
table  salt,  1  drachm;  lactone  tablets,  5.  This  formula  is 
perhaps  a  trifle  cheaper  than  No.  1,  but  for  fountain  use  I 
would  recommend  the  former. 

"Heat  the  water  to  175°  F.,  add  it  to  the  milk,  then  stir  in 
the  salt.  Now  crush  the  lactone  tablets  in  a  mortar  and 
dissolve  them  in  some  of  the  above  mixture,  add  to  the 
whole,  and  stir  the  latter  thoroughly  for  a  few  minutes. 
Then  set  aside  for  fermentation. 

"In  summer-time  a  high  shelf  in  the  back  room  will  answer 
very  nicely,  but  in  the  winter  it  is  best  to  put  the  container 
in  some  warm  place  or  near  a  radiator  where  a  temperature 
of  from  70°  to  85°  F.  can  be  maintained.  Upon  the  tempera- 
ture depends  the  length  of  time  that  it  will  take  to  complete 
the  process.  If  you  maintain  a  fairly  high  average,  from  24 
to  36  hours,  otherwise  from  48  to  56  hours.  When  the 
process  of  fermentation  has  proceeded  far  enough,  put  the 
milk  on  ice  and  keep  it  there  until  served.  During  the  pro- 
cess of  fermentation  do  not  shake  the  milk,  as  this  is  liable 
to  form  hard  curds. 

HOW  TO  SERVE  BUTTERMILK. 

"Shake  the  container  thoroughly  and  pour  its  contents 
into  a  thin  glass.  Some  like  to  have  you  run  the  fine  soda 
stream  into  the  milk  just  to  liven  it  a  little.  Children  and 
ladies  like  a  glass  of  buttermilk  with  an  ounce  of  vanilla 
syrup  shaken  into  it  just  as  in  a  milk  shake. 

VICHY   AND   BUTTERMILK. 

"Draw  a  12-ounce  glass  one-third  full  of  Vichy  and  fill 
with  buttermilk.      Mix. 

LUTTERMILK  EGG  SHAKE. 

"Into  a  mixing  glass  draw  1^  ounces  of  ginger  syrup. 
Into  this  break  an  egg,  add  a  little  ice  and  fill  with  buttermilk. 
Shake  and  strain  into  a  12-ounce  glass." 


USEFUL  DEVICES  FOR  THE  FOUNTAIN. 

C.  Herbert  Packard,  a  prominent  Boston  pharmacist, 
writing  in  the  Era  tells  in  an  interesting  way  his  personal 
experience  with  various  devices  at  the  soda  fountain.  To 
quote : 

"I  have  a  method  of  keeping  milk  and  of  keeping  it  chilled 
that  I  devised.  Many  fountain  operators  keep  milk  in  a 
reservoir  or  syrup  tank,  while  others  have  it  in  jars  packed 
in  ice  in  order  to  keep  it  chilled.  But  I  use  an  ice-cream 
container,  packed  in  ice,  and  it  is  chilled  and  sweet  night  or 
day.  I  find  it  works  perfectly,  and  milk-shake  patrons  speak 
of  its  sweetness  and  coldness. 

"I  also  find  it  desirable  to  keep  a  bowl  of  chopped  ice  for 
such  drinks  as  orange  phosphates.  A  little  cracked  ice  adds 
a  zest  to  the  beverage  that  it  lacks  without  the  ice. 

"Then  I  have  a  brush  device  for  cleaning  tumblers, 
especially  those  which  have  had  ice  cream  in  them.  I  have 
been  urged  to  patent  it,  but  have  never  felt  so  inclined  and 
have  told  about  it  at  meetings  of  the  association.  It  is  a 
practical,    thorough    and    inexpensive    method    of    cleaning 
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glasses,  and  requires  only  one  hand  to  do  it,  leaving  the  other 
free.  I  took  a  discarded  tumbler  washer,  had  the  bottom 
weighted,  so  that  it  would  always  set  firm,  and  then  had  a 
circular  brush  in  a  frame  set  in  around  the  sides  Then  I 
had  another  brush  for  the  center,  conical  in  shape,  to  clean 
the  interior  of  the  glasses.  I  keep  the  vessel  well  filled  with 
water  containing  any  kind  of  saponaceous  material,  soapine, 
pearline,  or  any  kind  of  washing  powder  that  I  may  have  on 
hand,  to  neutralize  the  butter-fat." 

At  this  point  a  customer  had  finished  a  pineapple  college 
ice,  and  the  glass  was  covered  with  the  cold  butter-fat.  Mr. 
Packard  gave  at  once  a  demonstration  of  his  cleaning 
method.  He  rinsed  the  glass  in  a  patented  tumbler  washer, 
which  took  off  the  great  bulk  of  the  matter,  but  the  glass 
was  still  decidedly  "dirty."  He  plunged  it  into  his  own 
device,  twirled  it  two  or  three  times  around  the  brushes,  and 
the  glass  came  out  clear  and  shining.  "This  is  the  best 
method  of  cleaning  glasses  I  have  seen  anywhere,"  he  said, 
"and  it  is  quick  and  easy." 

"It  has  been  suggested  that  the  bristles,  if  constantly  in 
water,  will  get  soft,  or  that  the  water  in  the  small  cleaner  is 
likely  to  become  foul  by  standing,  but  neither  of  these  objec- 
tions has  proved  serious.  The  brushes  last  about  a  year  and 
cost  $1  or  $1.50  to  replace.  By  first  rinsing  the  glasses  the 
great  bulk  of  foul  matter  is  removed,  and  it  is  a  simple  thing 
to  turn  out  the  water  and  fill  up  anew  and  to  add  a  little 
more  saponaceous  material.  Every  morning  the  brush  is 
scalded  out  with  hot  water.  It  has  worked  well  with  me  for 
two  or  three  years,  and  I  always  have  clean  glasses  for  my 
customers.  In  fact  I  would  not  have  any  other  kind,  no 
matter  what  the  trouble  might  be  in  order  to  clean  them. 
Cleanliness  about  the  soda  fountain  is  a  prime  requisite. 
With  the  modern  fountain,  there  is  no  need  of  any  dirt  or 
unsanitary  condition.  Everything  is  marble,  slate,  or  metal. 
It  is  impossible  to  spill  water  on  the  floor  unless  one  tries  to 
do  it.  The  floor  behind  the  fountain  is  always  dry,  and 
there  is  no  rotten  wood  to  collect  filth." 


part  of  this  with  two  or  three  parts  of  simple  syrup  and  mix 
thoroughly.  Never  squeeze  the  bag  or  try  to  press  out  a 
little  more  syrup,  for  if  you  do  the  batch  will  turn  black  and 
spoil  all  your  work." 


TRUE  FRUIT  BANANA  SYRUP. 

"Most  banana  syrups  served  at  our  fountains  are  made 
from  banana  essence,"  says  Mr.  E.  F.  White,  an  authority  on 
everything  appertaining  to  the  soda  fountain,  "and  with  the 
present  popular  demand  for  syrups  made  from  fruit  flavors 
I  find  that  many  are  inquiring  to  see  if  this  can  be  made  so 
as  to  be  satisfactory.  No  firm,  to  my  knowledge,  puts  up  a 
banana  juice,  so  if  you  desire  to  serve  it  you  will  have  to 
prepare  it  yourself.'  It  must  be  made  at  least  three  times  a 
week,  and  when  possible  make  only  one  day's  supply,  as  the 
fresher  the  better  in  this  case. 

"Provide  yourself  with  a  conical-shaped  cheese-cloth  bag. 
Place  this  over  a  stone  crock  or  a  porcelain-lined  dish.  Select 
good,  sound  fruit  as  ripe  as  possible  without  having  any  sign 
of  bruise  or  decayed  spots.  Never  use  any  part  of  a  banana 
that  has  turned  dark.  Cut  the  bananas  into  slices  from  a 
sixteenth  to  an  eighth  of  an  inch  thick,  dip  both  sides  of 
them  in  granulated  sugar  and  put  them  into  the  conical  bag. 
Allow  the  clear  syrup  to  drain  from  the  fruit  without  any 
pressure.  The  yield  will  be  about  two  ounces  of  this  con- 
centrated syrup  for  each  four  ounces  of  fruit  used.     Use  one 


A  FEW  THIRST   QUENCHERS. 

LIME    SLIP. 

Into  a  12-ounce  glass  draw  1  ounce  of  pineapple  syrup 
and  1  ounce  of  orange  syrup.  Into  this  squeeze  the  juice  of 
1  lime.  Fill  the  glass  one-third  full  of  ice  and  the  balance 
with  carbonated  water.  Mix  and  decorate  with  slices  of 
orange  and  pineapple. 

NAPA  ORANGE. 

Into  a  12-ounce  glass  draw  1  ounce  of  orange  syrup,  1 
ounce  of  raspberry  syrup,  and  squeeze  in  the  juice  of  1  lime. 
Fill  the  glass  half  full  of  lemon  ice  and  the  balance  with 
carbonated  water.  Mix,  decorate  with  cherries,  and  serve 
with  a  spoon. 

NEWPORT  COOLER. 

Into  a  12-ounce  glass  draw  1J4  ounces  of  ginger-ale  syrup 
and  squeeze  in  the  juice  of  1  lime.  Fill  the  glass  one-third 
full  of  fine  ice  and  the  balance  with  carbonated  water.  Mix 
and  decorate. 

BRONX    PARK    EGG    PHOSPHATE. 

Into  a  mixing  glass  draw  V/i  ounces  of  pineapple  syrup 
and  add  4  dashes  of  lime  juice  and  3  of  phosphate.  Into  this 
break  an  egg  and  shake  thoroughly.  Fill  with  carbonated 
water  and  strain  into  a  12-ounce  glass. 

LIME  JUICE  FLIP. 

Into  a  mixing  glass  draw  1^  ounces  of  lemon  syrup  and 
^  ounce  of  lime  juice,  add  3  dashes  of  phosphate  and  a  little 
ice.  Into  this  break  an  egg  and  shake  thoroughly.  Fill  with 
carbonated  water  and  strain  into  a  12-ounce  glass. 

CANTELOUPE   SUNDAE. 

Cut  a  small-sized  cantaloupe  in  two,  remove  the  seeds, 
and  slice  off  a  small  portion  from  bottom  so  the  half-sections 
will  stand  upright.  Place  in  one-half  of  the  cantaloupe  the 
usual  or  desired  amount  of  ice  cream  and  top  with  some 
crushed  pineapple  and  whole  cherries.  Insert  a  spoon  upright 
in  the  meat  of  a  cantaloupe,  place  the  latter  upon  a  napkin, 
and  serve  upon  a  fancy  plate. 

RASPBERRY   LEMONADE. 

Juice  of  1  lemon,  3  teaspoonfuls  powdered  sugar,  1  table- 
spoonful  raspberry  juice;  shaved  ice,  plain  water;  shake. 

EGG    LEMONADE. 

Break  1  egg  into  a  mixing  glass.  Use  1  or  2  lemons  and 
syrup  to  taste;  shake  well  with  ice  and  use  a  fine  stream  of 
soda.     Serve  in  a  bell  glass  with  nutmeg  or  cinnamon. 

GRAPE  LEMONADE. 

Grape  syrup  and  lemon  syrup,  each,  >^  ounce;  soda  water, 
large  stream,  7  ounces ;  a  dash  of  acid  phosphate.  Stir  gently 
with  spoon. 

LIME-ADE. 

Lemon  syrup,  1  ounce;  lime  juice,  J^  ounce.  Pour  over 
fine  ice  in  mineral  glass,  fill  up  with  soda,  and  stir. 
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BUSINESS  HINTS. 


Clever  Soda  Menu. — 

While  seated  at  a  fountain  in  a  drug  store,  it  is  very 
natural  for  people  as  they  wait  for  their  drinks  to  scan  any 
piece  of  literature  within  reach.  If  nothing  else  is  available 
the  soda   menu   usually  comes   in   for  a   reading.      Saenger 
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OPCM  DAY  AND  NICHT 


Under  the  name  of  each  drink  appears  the  title  of  a  popular  song. 

Brothers,  of  Shreveport,  La.,  have  made  their  soda  card  a 
most  inviting  thing.  Under  the  name  of  each  beverage  is  the 
title  of  a  popular  song.  How  well  the  two  harmonize  may 
be  seen  from  the  accompanying  etching. 

Developing  Automobile  Trade. — 

The  following  paragraph  appeared  in  a  little  circular  dis- 
tributed from  house  to  house  by  El.  J.  La  Londe,  of  Alpena, 
Mich. : 

EXTRA— ALL  ABOUT  THE  BUTTON. 

Realizing  the  inconvenience  to  many  of  our  patrons  to  leave  their 
Automobiles,  Carriages  or  other  vehicles  in  order  to  make  a  purchase, 
we  have  arranged  an  electric  push  button  on  the  street  in  front  of  our 
store,  and  we  kindly  ask  you  to  make  use  of  it,  as  it  is  for  your  special 
benefit.  Just  drive  up,  push  the  button,  and  our  clerks  will  respond 
quickly.  No  matter  what  your  purchase  may  be,  no  extra  charges  to 
you  for  the  service. 

It  was  used  also  in  a  little  booklet  which  was  sent  to 
families  owning  automobiles.  The  idea  of  having  an  electric 
push  button  accessible  to  people  in  their  cars  is  novel  and 
should  win  business. 

A  Neat  Menu. — 

An  e.xtremely  attractive  little  menu  is  used  at  the  fountain 
of  E,  J.  La  Londe  in  Alpena,  Mich.  It  is  Z%  by  5J4  inches 
in  dimensions  with  white  paper  for  the  body  of  the  pages 
and  a  heavy,  colored  stock  for  the  cover.     The  printing  is 


done  in  lavender.  All  the  drinks  are  classified,  falling  into 
the  following  divisions :  ice  cream  sodas,  sundaes,  lemonades, 
soft  drinks,  specials,  phosphates,  crushed  fruits  and  frappes, 
mineral  and  bottled  water,  lunch  drinks.  Eighty-five  drinks 
are  mentioned  in  the  menu. 

2000  Glasses  of  Buttermilk  Free.— 

The  Sand  &  Sumpter  Drug  Co.,  Nashville,  Tenn.,  are 
exploiting  Lactone  buttermilk  quite  vigorously.  They  have 
had  printed  for  distribution  among  their  customers  2000 
tickets.      Each   one   entitles   the   bearer  to   a   free   glass   of 
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THIS   TICKET  ENTITLES   YOU   TO   A  FREE 
GLASS   OF 

LAC  BUTTERMILK 


Made  from  Parke-DavU'  Lactone  Tablets  and  Pure, 
Froh  Jer*ey  Milk  and  Cream.  Lac  Buttermilk 
U    delightfully    pleaaant  and  extremely  nutritious. 

GOOD  ONLY  AT  OUR  FOUNTAIN 

Sand  &.  Sumpter  Drug  Company 


Two  thousand  of  these  tickets  were  given  away  free  by  the 
Sand  &  Sumpter  Drug  Company. 

buttermilk  at  their  fountain.  "Lac  Buttermilk"  is  the  name 
coined  and  used  by  this  particular  store,  but  the  beverage 
itself  is  made  by  adding  Parke,  Davis  &  Co.'s  Lactone  tablets 
to  rich,  unaltered  milk. 

A  Novel  Sign. — 

A  large  dam  is  being  built  across  the  Mississippi  River  in 
the  vicinity  of  Keokuk,  Iowa.  The  laborers  there  are  all 
Greeks,  and  live  together  in  a  colony  close  by  the  work. 
J.  Albert  Kiedaisch,  a  druggist  of  Keokuk,  saw  an  oppor- 
tunity here.  He  set  up  a  Greek  sign  which  read  "When  over 
the  river,  visit  our  drug  store;  low  prices  to  laboring  men." 
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DRUGS   J) 
422  MAIN  ST. 


This  announcement  was  placed  in  a  conspicuous  position. 
There  were  many  tourists  and  sight-seers  near  the  work  every 
day  and  the  sign  was  constructed  to  attract  their  attention 
as  well  as  that  of  the  Greeks.  The  direct  results  from  the 
scheme  were  surprisingly  good. 
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An  Ice-cream  Poster. — 

A  huge  poster  2%  by  3J^  feet  in  dimensions  was 
recently  employed  by  B.  S.  Cooban  &  Company  in  Chicago 
to  advertise  ice  cream.  It  was  a  corker,  as  may  be  seen  from 
the  following  copy : 


"UBAD     JME     TO     IT" 

So   say  folks  who   have 
found  out  the  goodness  of 

COOBAN'S   ICE  CREAM  SODA 

No  wonder  it's  good.    Ordinary  ice  cream  has  but  about 
10  to  14  per  cent  cream  in  it,  while 

The     Cooban    ICind 

has  22  per  cent  of  pure,  rich  cream  to  start  with  and 
everything  else  the  best. 


While  you  are  treating  your  friends  you  might 
just  as  well  show  the  quality  of  your  regard  by 
treating  them  to  Real  Quality  Ice  Cream. 


COOBAN'S  IS  THE  PLACE 

459  W.  63d  St.,        -       Corner  Normal  Blvd 


The  large  letters  were  done  in  red,  the  smaller  ones  in 
black,  giving  a  striking  effect,  which,  of  course,  is  lost  in 
our  reproduction. 

Two  Catchy  Counter  Slips. — 

Mr.  Bradshaw,  of  Columbus,  Ohio,  gets  up  some  attrac- 
tive counter  slips.    They  are  2J/^  by  5j^  inches  in  dimensions 


Olive  Oil 
Imported 
For  You 


Olive  oil  may  be  pure  but  never- 
theless of  inferior  quality.  High 
grade  olive  oil  must  be  made  from 
carefully  selected  olives,  picked 
at  just  the  right  time  and  put 
through  just  the  right  pVocesses 
in  extracting  the  oil. 

We  have  such  an  oil.    It  is  the 

Les  Trois  Crois 

Its,  density,  color,  and  flavor  are 
just  right.  It  is  guaranteed  pure 
and  is  just  the  sort  of  an  olive  oil 
you  should  insist  upon  having. 

BRADSHAW 

The  Druggist 

King    Avenue    Near    Neil 

Citz.  8318-8319    Bell  N.  1726 


Nail 
Brushes 
Hand  Scrubs 

These  pure  bristle  brushes  are 
solid  back  and  water-proof.  The 
bristles  are  warranted  to  stay  in. 
Brushes  that  will  give  you  much 
satisfaction.    Prices,  10c.  to  $1.00. 

Manicure  Goods 

Everything  to  help  you  keep 
your  hands  in  excellent  condition 
without  going  to  a  manicurist. 

Tooth  Brushes 

All  prime  bristled  brushes— the 
kind  that  don't  come  out.  10c.  to 
$1.00. 

BRADSHAW 

The  Druggist 

King    Avenue    Near    Neil 

Citz.  8318-8319    Bell  N.  1726 


How  to  Photograph  Window  Displays. — 

Readers  of  this  journal  know  that  we  have  made  a  spe- 
cialty for  upwards  of  ten  years  of  reproducing  photographs 
of  window  displays.  Frequently  our  contributors  have  writ- 
ten us  inquiring  how  the  photographs  themselves  can  be  suc- 
cessfully made,  and  in  fact  it  is  quite  a  trick  to  do  it  right. 
Often  the  reflection  on  a  window  pane  of  the  buildings  across 
the  street  will  utterly  ruin  a  photograph. 

From  a  recent  issue  of  the  Red  Cross  Magazine  we  are 
borrowing  the  diagram  shown  in  the  accompanying  illustra- 
tion, together  with  these  directions  for  photographing  window 
displays  by  daylight; 

■  'C 


and  are  printed  on  light-blue  paper,  the  type  being  a  heaAry 
shade  of  the  same  color.  We  are  showing  two  devoted  to 
olive  oil  and  nail-brushes. 


Use  a  wide-angle  lens.  Suspend  a  large  black  cloth,  sev- 
eral feet  wider  than  the  window  and  about  twice  as  long, 
from  the  outer  edge  of  the  awning.  This  can  be  done  by 
means  of  a  strip  of  canvass  to  which  wire  hooks  are  affixed. 
Insert  the  lens  through  a  small  hole  cut  in  the  lower  central 
part  of  the  cloth. 

It  is,  of  course,  advisable  to  take  the  photograph  early  in 
the  morning  when  the  street  is  freest  of  people. 

Keeping  a  Scrap  Book. — 

"It  will  pay  you  to  keep  a  scrap  book  of  your  adver- 
tising," says  The  Spatula.  "No  advertiser  ought  to  fail  to 
keep  on  file  as  far  as  possible  all  advertising  issued  by  him. 
It  gives  him  a  reference  library  of  the  store's  past  work 
that  is  valuable  many  times.  Moreover  it  often  helps  out  in 
a  rush  time  to  be  able  to  pick  out  an  old  advertisement  and 
by  a  little  changing  make  it  fit  the  present  occasion  in  a 
recognizable  form. 

"It  pays  even  better  to  keep  a  scrap  book  of  other  things 
than  advertising.  Scrap  book  is  hardly  the  term,  for  a  scrap 
book  is  scarcely  large  enough  to  accommodate  the  matter 
which  one  can  collect  of  value  in  helping  to  good  advertising. 

"All  the  trade  and  advertising  journals  ought  to  be  clipped 
and  the  material  separated  and  classified  properly  and  kept  on 
file  where  clippings  upon  any  subject  can  be  found  at  a 
moment's  notice.  Also  save  good  advertisements  found  in 
use  for  other  stores.  Use  other  people's  ideas  whenever  it 
can  be  done  to  advantage  and  without  stealing. 

"The  practice  of  saving  all  one's  ads.  and  placing  them 
on  file  at  once  makes  it  possible  to  post  the  store  employees 
upon  what  the  store  is  advertising.  This  should  always  be 
done.  The  employees  ought  always  to  know  what  in  their 
department  is  advertised  and  at  what  prices,  and  a  copy  of 
the  advertisement  ought  to  be  right  at  hand  where  it  can  be 
examined  in  case  any  customer  wishes  to  refer  to  it." 
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CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scov'ille. 


Alcohol  in  the  Human  Body. — 

Prof.  W.  E.  Dixon  claims  that  alcohol  is  a  primary 
product  of  metabolism  in  the  human  body,  and  not  a  by- 
product, and  that  within  certain  limits  it  can  be  substituted 
for  sugar  or  starch  as  a  food  without  in  any  way  altering  the 
ordinary  metabolism  of  the  body.  Plants  and  the  lower 
organisms  have  been  proved  to  produce  and  use  alcohol  in 
the  living  cell,  and  it  is  found  in  the  normal  tissues  of  the 
higher  animals  in  slight  amount.  He  claims  that  alcohol  is  a 
poison  in  narcotic  but  not  in  physiological  doses,  and  that 
the  popular  belief  that  alcohol  is  a  substance  foreign  to  the 
animal  economy  is  a  fallacy. 

Polonium. — 

Madame  Curie,  who  discovered  polonium  two  or  three 
years  ago,  has  now  succeeded  in  obtaining  1-650  grain  of 
the  pure  element  from  several  tons  of  pitchblende.  It  is 
more  active  and  powerful  than  radium,  decomposes  organic 
bodies  rapidly,  cracks  the  refractory  quartz  when  placed  in  a 
vessel  of  quartz,  and  changes  into  helium  and  another  as 
yet  unidentified  element  rapidly.  Perhaps  it  is  fortunate  for 
nature  and  man  that  it  does  not  exist  in  large  quantities. 

Sawmill  Alcohol. — 

One  ton  of  corn  gives  about  90  gallons  of  94-per-cent 
alcohol,  at  a  cost  of  about  24  cents  per  gallon  for  material. 
One  ton  of  sawdust  can  be  made  to  yield  20  gallons  of 
94-per-cent  alcohol  at  a  cost  of  2  to  2^^  cents  per  gallon 
for  the  material.  But  the  cost  of  working  sawdust  has  not 
yet  been  reduced  to  a  profitable  basis. 

A  Gem  of  a  Business. — 

It  is  estimated  that  in  the  last  six  years  5,000,000  carats 
of  artificial  (true)  rubies  have  been  made  annually.  It  is 
very  difficult  to  tell  these  artificial  gems  from  the  natural, 
since  they  are  chemically  the  same.  Artificial  diamonds, 
the  topaz,  amethyst,  turquoise,  and  sapphires  have  also  been 
made,  but  not  in  commercial  quantities. 

Pure  Boron. — 

Pure  boron  is  a  very  difficult  metal  to  obtain,  and  is 
secured  only  in  the  electric  furnace.  It  is  nearly  as  hard 
as  the  diamond,  melts  between  2000  and  2500"  C.  in  a 
vacuum,  and  is  a  poor  conductor  of  electricity  except  at  high 
temperatures.  Its  peculiarity  in  this  regard  suggests  its  use 
for  certain  electrical  instruments. 

Light  and  its  Effects.— 

Ultraviolet  light  has  been  found  to  promote  the  reaction 
between  hydrogen  and  oxygen,  and  between  carbon  monoxide 
and  oxygen  gases,  but  it  promotes  decomposition  of  hydro- 
bromic  acid,  formic  acid,  egg-albumen,  hydrogen  peroxide, 
i^^monium  oxalate,  potassium  nitrate,  and  many  other  chem- 
icals. 


Two  of  a  Kind.— 

E.  Burgi  says  that  a  combination  of  two  narcotics,  hav- 
ing different  physiological  actions,  acts  more  powerfully  on 
the  system  than  one  alone.  Also  that  small  doses  of  a 
narcotic  given  in  rapid  succession  exert  a  more  powerful 
action  than  the  same  amount  given  in  a  single  dose. 

Glycerin  as  a  Preservative. — 

E.  J.  Bown,  Ph.C,  says  that  5  per  cent  of  glycerin  in 
sulphurous  acid  greatly  improves  its  keeping  qualities.  One 
sample  with  glycerin  lost  13  per  cent  of  its  strength  in  a 
year,  while  without  glycerin  the  same  sample  lost  more  than 
60  per  cent  of  its  strength  in  the  same  time. 

Oh,  Sugar  f— 

Lidfoiss,  a  Swedish  botanist,  says  that  leaves  which  re- 
main green  through  the  winter  contain  sugar  in  place  of 
starch  during  the  cold  weather.  A  warm  spell,  which  drives 
the  sugar  out,  may  result  in  the  killing  of  the  leaves  during 
a  subsequent  cold  spell. 

Cleanliness  Without  a  Halo. — 

J.  Mennier  says  that  a  perfectly  clean  platinum  wire  will 
not  become  incandescent  in  a  Bunsen  flame,  but  if  drawn 
through  the  fingers  or  dipped  into  drinking-water  it  then 
glows  in  the  flame — owing  to  a  film  of  saline  substance  on  its 
surface. 

Stock  Radium  Now! — 

Radium  bromide  is  now  a  commercial  commodity — price 
$85  per  milligramme  (1-65  grain)  in  cells.  Enterprising 
pharmacists  may  now  rent  radium  tubes  at  a  profit.  It  takes 
10  tons  of  pitchblende  to  obtain  15  grains  of  radium  bromide. 

Test  Your  Bottles!— 

M.  Lesure  says  that  glass  vessels  in  which  cocaine  solu- 
tions are  to  be  preserved  should  not  give  any  indication  of 
alkalinity  when  tested  in  an  autoclave  at  120°  C.  for  twenty 
minutes  with  Polenc's  sodium  alizarin-sulphate  solution. 

Thrown  Away! — 

Half  a  million  dollars  worth  of  zinc  is  said  to  be  thrown 
away  each  year  in  South  Africa,  because  none  of  the  present 
methods  of  recovery  are  profitable.  It  is  thought  that  cheap 
electricity  may  afford  a  means  of  saving  this. 

The  After-dinner  Cigar. — 

M.  Skaller  says  that  the  increased  secretion  of  gastric 
juice  which  follows  smoking  is  the  result  of  a  general  intox- 
ication by  nicotine  in  the  blood-stream.  The  action  is  sec- 
ondary— by  way  of  the  nerves. 

The  Kind  We  Want- 
Water,    frozen    under    high    pressure,    forms    ice-crystals 
which   are  much  harder  than   under  normal   conditions,  and 
which  suggests  that  gems  owe  their  hardness  and  brilliancy 
to  high-pressure  crystallization. 

Even  the  Metals  Love  Hot  Air. — 

A  French  chemist  says  that  metals  occlude  gases  in  a 
way  that  no  known  methods  can  entirely  remove  them. 
Successive  heatings  in  a  vacuum  of  steel  wire  resulted  in  a 
fresh  liberation  of  gas  each  time. 


350 


BULLETIN  OF  PHARMACY 


How  Soap  Acts. — 

A  one-per-cent  solution  of  soap  will  carry  200  times  as 
much  clay  through  a  filter  as  will  pure  water.  Soap  solutions 
will  carry  most  fine  solids  through  a  filter  that  will  not 
allow  the  solid  to  pass  through  without  the  soap. 

The  Troubling  Waters. — 

Cherry-laurel  and  bitter  almond  waters  which  contain 
hydrocyanic  acid  become  alkaline  on  standing,  through  the 
decomposition  of  the  hydrocyanic  acid.  This  is  said  to  be 
sufficiently  alkaline  to  precipitate  alkaloids. 

Once  High,  Now  Low! — 

The  use  of  Welsbach  burners  has  reduced  the  price  of 
thorium  nitrate  from  $250  per  pound  to  about  $2.50  per 
pound,  owing  to  improved  processes  and  competition — and 
this  in  about  twenty  years. 

Cholera  Chemistry. — 

R.  Emmerich  says  that  the  symptoms  of  cholera  are 
caused  by  poisoning  by  nitrites  which  are  formed  by  the 
cholera  germs.  In  cholera  times  nitrates  should  be  excluded 
from  the  food. 

A  Slippery  Proposition. — 

Green  bananas  have  been  found  to  contain  small  amounts 
of  rubber,  and  the  skins  as  much  as  20  per  cent  of  rubber. 
It  is  thought  that  banana  skins  may  prove  a  commercial 
source  of  rubber. 

Magnesium  Salts  as  an  Antidote. — 

Magnesium  salts  are  an  antidote  to  barium  poisoning, 
the  magnesium  antagonizing  the  effects  of  barium  on  the 
system.  It  has  not  yet  been  determined  just  how  this  hap- 
pens. 

Interesting. — 

Colloidal  chemistry  is  attempting  to  explain  the  action 
of  medicines  and  sera  in  diseases,  the  detergent  action  of 
soap,  and  some  more  interesting  and  puzzling  questions. 

Caught  in  the  Seine. — 

Violet  rays  from  a  Ruhmkoff  coil  spark  passed  through  a 
hydrogen-filled  quartz  tube  are  powerful  enough  to  com- 
pletely sterilize  5  liters  of  polluted  Seine  water  per  minute. 

Oh  Zone  of  Flames! — 

Very  hot  flames  are  found  to  contain  ozone  in  the  hottest 
part.  In  1870  a  patent  was  taken  out  for  making  ozone 
commercially  by  removing  it  from  hot  flames. 

So  They  Say!— 

Sweet  corn  loses  sugar  rapidly  after  being  picked,  par- 
ticularly if  warm.  The  flavor  also  changes — so  says  the 
Department  of  Agriculture. 

Anise-vanilla. — 

Anise  aldehyde,  the  essential  principle  of  oil  of  anise,  has 
been  found  in  Tahiti  vanilla  beans.  Probably  a  part  of  the 
flavor  is  due  to  this. 

Those  Wise  Ancients. — 

Ostwald  says  that  the  theory  of  stoichiometry  is  2000 
years  old,  and  does  not  depend  upon  nor  explain  the  atomic 
theory. 


BOOKS. 


A  New  Work  on  Drug  Analysis. 
The  method  for  the  proximate  analysis  of  unknown  drugs 
and  medicinal  mixtures  has  not  been  treated  in  a  general 
manner  by  any  recent  work  in  the  English  language.  This 
neglect  is  no  matter  of  wonder,  as  the  majority  of  inves- 
tigators are  interested  in  the  particular  class  of  bodies  which 
they  deal  with  rather  than  with  methods  of  separating  these 
from  the  various  compounds  into  which  they  enter.  Burt  E. 
Wilson,  chemist  for  several  medical  institutions  in  New  York 
State,  has  written  a  book  of  a  comprehensive  character.  It 
is  intended  to  furnish  methods  by  which  this  student  or 
analyst  may  obtain  information  so  often  desired  by  health 
departments,  the  State  and  the  general  public.  The  work  is 
entitled  "Analysis  of  Drugs  and  Medicines"  and  is  pub- 
lished by  John  Wiley  &  Sons,  of  New  York.  It  has  384 
pages  bound  in  cloth. 


Apropos  of  Eclectic  Mediones. 
The  keen  interest  of  John  Uri  Lloyd  in  eclectic  medicine 
is  well  known.  His  many  writings  on  the  subject  are  familiar 
to  American  pharmacists.  There  has  now  been  issued 
Bulletin  Number  12  of  the  Lloyd  Library  of  Botany,  Phar- 
macy, and  Materia  Medica.  It  has  been  prepared  by 
Professor  Lloyd  himself,  and  is  devoted  to  "The  Eclectic 
Alkaloids,  Resins,  Resinoids,  Oleoresins,  and  Concentrated 
Principles."  Scattered  throughout  the  book  are  the  por- 
traits of  the  leading  figures  in  eclectic  medicine,  beginning 
with  John  King,  M.D.,  whose  photograph  forms  the  front- 
ispiece of  the  volume. 


"Pocket  Therapeutics  and  Dose  Book." 
An  unusually  convenient  work  is  the  "Pocket  Therapeu- 
tics and  Dose  Book"  by  J.  Morse  Stewart,  Jr.,  B.A.,  M.D. 
Dr.  Stewart's  little  manual  has  always  been  of  service  to 
druggists,  and  now  that  the  publishers  have  brought  out  a 
new  and  revised  edition,  our  readers  should  have  it  brought 
to  their  attention.  There  are  263  pages,  although  the  book 
is  small  enough  to  be  carried,  in  the  pocket.  It  costs  $1.00 
net  in  cloth.  W.  B.  Saunders  Company,  of  Philadelphia  and 
London,  are  the  publishers. 
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The  most  northerly  pharmacy  in  Rhodesia  —  that  of  L.  F.  Moore, 
chemist,  Livingstone,  South  Africa. 


BULLETIN  OF  PHARMACY 


351 


QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  {2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  ansivered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  tnust  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Problems  in  Quantitative  Analysis. 

W.  A.  B.  has  asked  us  to  solve  a  few  problems  for  him. 

1.  In  making  500  grammes  of  MnCU  from  MnOi  and 
HCl,  how  many  grammes  of  HCl,  U.S. P.  31.9  per  cent,  would 
be  required?     The  atomic  weights  are:    Mn,  54.6;  CI,  35.18; 

•  ^^'^^'  MnOa  +  4  H  CI  :=  Mn  Clj  +  Oj  +  2  HjO 

The  molecular  weight  of  MnOi  is  86.36;  four  times  the 
molecular  weight  of  HCl  is  144.72;  and  the  molecular  weight 
of  MnClj  is  124.96.  If  the  quantity  of  any  one  member  of 
an  equation  is  given,  the  quantity  for  any  other  member  may 
1"'  found  by  proportion, 

124.96  :  144.72  =  500  :  X 
X  =  579.06  gramme*  of  absolute  HQ 
579.06  -^  .319  =  1815,04    grammes   of   HCl,    31.9   per   cent. 


Theoretically,  this  is  correct;  but  the  heat  of  the  reaction 
drives  off  some  of  the  acid,  so  it  is  necessary  to  use  a  little 
excess. 

2.  What  quantity  of  U.  S.  P.  HCl,  31.9  per  cent,  would  be 
required  to  neutralize  25  pounds  of  NaOH?  The  atomic 
weights  are:     Na,  22.88;  O,  15.88;  CI,  35.18. 

NaOH  +  HCl  =  NaCl  +  H2O 

39.76  :  36.18  =  25  :  X 

X  =  22.74   grammes   of  absolute   HCl 

22.74  -^  .319  =:  71.28  grammes.— Ans. 

We  assume  the  alkali  is  100  per  cent  pure. 

3.  On  making  AgCl  from  AgNOs  and  NaCl,  how  many 
grammes  of  NaCl  would  be  required  to  make  10  grammes  of 
AgCl?  The  atomic  weights  are:  Ag,  107.12;  CI,  35.18;  N, 
13.93;  O,  15.88;  Na,  22.88. 

AgNO,  +  NaCl  rr  AgCl  +  NaNO, 

NaCl  =  22.88  +  35.18  =  58.03 

AgCl  =  107.12  +  35.18  =  142.3 

142.3   :  58.06  =  10    :  X 

X  =  4.08  grammes  of  NaCl 


Catgut  Strings. 
P.  I.  M. — We  are  of  the  opinion  that  the  process  of  mak- 
ing violin  strings  is  similar  to  that  of  preparing  catgut 
sutures.  In  fact,  the  suture  is  said  to  have  grown  out  of  the 
violin  string,  the  only  difference  being  that  a  finer  grade  of 
catgut  is  used  for  the  musical  instrument.  Suppose  you  try 
the   following  method:     Stretch    the  catgut   tightly  over   a 


A  Beautiful  Pharmacy  in  the  Capital  City  of  the  Nation.— Many  of  those  who  attended  the  recent  pharmacopoeial  convention  in  Wash- 
ineton,  and  who  grasped  the  occasion  to  take  a  drive  through  this  fascinating  city,  were  struck  by  the  elaborate  and  beautiful  windows  in  the  pharmacy 
of  F.  H.  Ridgway  at  the  corner  of  Connecticut  and  Florida  Avenues.  If  they  went  inside  they  were  still  more  impressed  by  the  establishment  itself. 
Our  engraving  scarcely  does  the  place  justice.  The  store  is  located  in  the  heart  of  the  most  aristocratic  residence  section  of  the  city,  and  on  all  sides 
are  female  seminaries  attended  by  the  daughters  of  men  and  women  whose  names  are  household  words.  Seven  years  ago  Mr.  Ridgway  started  in 
business  with  one  clerk,  a  few  doors  from  his  present  location,  and  two  years  ago  he  built  his  present  quarters  aft^r  bi§  own  designs,  A  staff  of 
fourteen  people  js  qow  recjuir? d  to  conduct  the  business. 
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glass  plate,  tan  in  5  per  cent  watery  extract  of  quebracho, 
wash  for  a  short  time  in  water,  subject  to  the  action  of  a 
4-per-cent  formaline  solution  for  twenty-four  to  forty-eight 
hours,  wash  in  running  water  for  twenty-four  hours,  and  boil 
in  water  for  ten  or  fifteen  minutes.  Catgut  itself  is  made 
chiefly  from  the  intestines  of  sheep.  It  is  said  that  the  best 
strings  are  made  in  Naples,  because  the  Italian  sheep,  on 
account  of  their  leanness,  offer  the  best  raw  material.  The 
membrane  of  lean  animals  is  tougher  than  that  of  animals  in 
better  condition. 


To  Turn  Hair  Gray. 

G.  S.  J. — Some  people  who  are  getting  gray  do  not  like 
the  silver  threads  among  the  gold,  and  seek  to  get  it  all  silvery 
at  a  sitting.  This  is  how  it  is  said  to  be  done.  First  the 
hair  is  thoroughly  washed  with  sodium  carbonate  solution 
(1  in  40)  and  rinsed  with  warm  water.  After  drying,  hydro- 
gen peroxide  solution  is  applied.  This  treatment  is  repeated 
every  other  day  until  the  hair  is  of  a  straw  color ;  then  a  weak 
solution  of  aniline  blue  in  20-pcr-cent  alcohol  is  applied  to 
neutralize  the  straw  tint. 

Here  is  a  recipe  stated  to  bleach  human  hair  white  instead 
of  blond  or  yellow.  Mix  1  pound  hydrogen  peroxide  with  1 
ounce  of  ammonia;  mix  4  ounces  hydrogen  peroxide  with  1 
ounce  cream  of  tartar  dissolved  in  1  ounce  of  soda.  Blend 
the  two  solutions  and  steep  1  pound  of  the  hair  in  it  for  three 
hours.  Then  wash  in  clean  v/ater  with  "soapine,"  in  a  bath 
of  pottery  or  clay,  and  thoroughly  dry.  Repeat  the  process 
fifteen  or  sixteen  times,  but  thoroughly  mix  and  shake  up  the 
hair  after  the  twelfth  and  every  succeeding  time.  Finally 
draw  the  hair  through  a  solution  of  blue  aniline  and  alcohol. 

We  are  not  responsible  for  either  of  these  methods,  as  they 
are  borrowed  from  the  literature.  It  would  be  advisable  to 
try  both  of  them  on  a  separate  lock  of  hair  before  using  them 
on  the  human  head. 


Headache  Cologne. 

L.  F.  writes:  "Please  tell  me  the  formula  of  a  headache 
cologne." 

The  following  is  recommended: 

Menthol    20    grains. 

Eau  de  Cologne 4  fluidounces. 

L.  F.  goes  on  to  ask  our  opinion  of  the  following  com- 
bination : 

Morphine     hydrochloride 3  grammes. 

Gum    camphor    40  grammes. 

Menthol    60  grammes. 

Methyl   salicylate    250  grammes. 

Alcohol,  enough  to  make 1000  grammes. 

Omit  the  morphine  for  obvious  reasons.  In  its  place,  use 
chloretone  or  tincture  of  aconite,  or  both. 

Quinine  phosphate,  we  read  in  Merck's  Index,  is  soluble 
in  alcohol  and  in  water. 


Removing  Warts  from  a  Horse's  Body. 

J.  K.  writes:  "Will  you  kindly  tell  me  what  will  remove 
warts  from  a  horse's  body." 

This  is  rather  a  diffipVJlt  question  to  answer.     Warts  on 


a  horse's  legs  are  easily  removed  with  a  knife,  but  on  the 
body  they  may  be  benign  or  malignant.  In  the  formisr  case 
they  are  removed  by  repeated  applications  of  silver  nitrate 
or  any  of  its  caustics,  or  burnt  off  with  a  hot  iron  under 
local  anesthesia,  or  sloughed  off  with  a  ligature  when  they 
have  a  well-defined  neck;  but  the  question  to  decide  is, 
are  they  benign  or  malignant?  In  the  latter  case  they  are 
best  left  alone. 


Red  Coloring  Agent  for  Hair  Tonic. 

J.  R.  M.  writes  us  as  follows:  "Will  you  kindly  tell  me 
of  a  good  red  coloring  agent  for  the  coloring  formula?  I 
want  something  which  does  not  stain  towels  or  other  materials 
when  one  dries  the  hair: 

Quinine    sulphate    1    grain. 

Resorcin    8   grains. 

Tincture  of  cantharides 3   drachms. 

Castor  oil    1   drachm. 

Oil   of  gaultheria 5   drops. 

Essence   of  bergamot 10    drops. 

Bay  rum,  best  obtainable,  enough  to  make     8  ounces. 

"I  have  tried  compound  spirit  of  lavender  and  also  spirit 
of  nitre  with  resorcin,  and  they  prove  unsatisfactory  because 
they  stain  more  or  less.  Please  name  a  few  red  coloring 
agents  and  the  quantity  required  for  the  above  formula.  I 
hope  and  trust  you  will  favor  me  with  the  desired  informa- 
tion." 

We  suggest  acid  ruby.  This  is  one  of  the  best  red  coloring 
dyes  for  such  purposes. 


Liquid  Bluing. 

H.  S. — Unfortunately  the  name  of  the  dye  given  in  the 
formula  for  liquid  bluing  on  page  308  of  the  July  Bulletin 
was  erroneously  stated.  The  name  of  the  dye  should  be 
Tiemann's  Soluble  Blue,  the  proper  noun  being  spelled  with 
a  T.    The  product  contains : 

Tiemann's  soluble  blue ;4   ounce. 

Rain    water 1    quart. 

This  correction  comes  directly  from  H.  F.  Bader,  of 
East  St.  Louis,  Illinois,  who  has  personally  used  the  bluing 
and  vouches  for  its  merit. 


Green  Coloring  Agent  for  Fixed  Oils. 

C.  C.  H.  desires  to  know  a  green  coloring  agent  for  fixed 
oils  such  as  liquid  petrolatum. 

We  are  of  the  opinion  that  an  oil  green  soluble  dye  is  made 
and  marketed  by  Theo.  Eaton  &  Sons,  Detroit,  Mich.,  but  any 
dye  house  should  be  able  to  supply  such  a  product. 


Short  Answers. 

L.  D.  L. — Elixir  lactated  pepsin  is  an  N.  F.  preparation. 
We  have  published  it  several  times.  It  last  appeared  in  thi§ 
department  on  page  394  of  the  September,  1909,  issue, 
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THE  MONTH'S  HISTORY. 


Ygg  The  biggest   development  of  the 

iiKER  &  HEOEMAN  last  month  in  the  drug  trade  has 

COBPORATION.         t  .,  ,  ^.  r     ^, 

been  the  amalgamation  of  the 
Riker  and  Hegeman  chain-store  people  in  the  east 
into  a  new  corporation  to  be  known  as  the  Riker 
&  Hegeman  Company.  The  capitalization  is  to  be 
$15,000,000— $5,000,000  of  preferred  and  $10,- 
000,000  of  common  stock.  John  H.  Flagler,  presi- 
dent of  the  Hegeman  Co.,  will  be  president  like- 
wise of  the  new  organization;  Alfred  H.  Cosden, 
the  president  and  leading  spirit  of  the  William  B. 
Riker  &  Son  Co.,  will  be  first  vice-president,  and 
Geo.  Ramsey,  vice-president  of  the  Hegeman  Co., 
will  be  the  second  vice-president.     The   treasurer 


will  be  Frederick  H.  Pouch,  who  occupied  the  same 
position  with  the  Hegeman  corporation,  and  the 
secretary  will  be  Edward  D.  Cahoon,  the  treasurer 
6{  the  Riker  concern.  This  combination  brings 
together  20  Hegeman  stores  and  30  Riker  stores, 
a  total  at  the  present  time  of  50  establishments. 
These  are  located  in  New  York,  Brooklyn,  Eastern 
New  Jersey,  and  Boston. 


FUTURE 
POSSIBILITIES. 


So  much  for  the  immediate  facts 
of  the  situation.  Now  what  are 
the  probabilities  for  the  future? 
Well,  it  has  been  declared  that  since  Messrs.  Flag- 
ler and  Pouch,  the  president  and  treasurer  respec- 
tively of' the  new  corporation,  are  large  stockhold- 
ers in  the  Standard  Oil  Company,  and  that  since 
Mr.  Cobb,  who  is  heavily  interested  in  the  new 
combination,  is  a  large  stockholder  in  the  American 
Tobacco  Company — it  has  been  declared  that  in 
view  of  these  affiliations  the  Riker  &  Hegeman 
corporation  would  have  the  backing  of  enormous 
"interests"  and  would  move  rapidly  forward  to  the 
formation  of  a  national  drug-store  trust.  This  we 
regard  as  all  buncombe  and  moonshine.  Messrs. 
Flagler,  Pouch,  and  Cobb  are  in  this  drug  combin- 
ation as  individuals  and  not  as  trust  officials.  They 
are  simply  investing  their  surplus  money  in  the 
proposition  as  a  side  issue,  much  as  they  would 
invest  in  anything  which  promised  good  returns. 
We  do  not  believe  there  are  any  subterranean  con- 
nections whatever  with  the  oil  and  tobacco  com- 
panies. 


WILL  LIGGETT 
BE  BROUGHT  IN? 


On  the  other  hand  it  seems 
reasonably  clear  to  us  that  the 
new  drug  combination  will  be 
made  to  stand  on  its  own  bottom  and  that  it  will 
proceed  only  so  fast  as  it  can  make  its  own  way. 
We  do  not  look  for  any  immediate  developments  of 
an  astonishing  nature.  It  has  been  rumored  that 
the  Riker  and  Hegeman  people  would  in  time  effect 
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an  amalgamation  with  the  Louis  K.  Liggett  Com- 
pany, which  operates  30  stores  or  thereabouts  here 
and  there  throughout  the  country,  and  this  result 
seems  well  within  the  region  of  possibility  despite 
the  fact  that  at  the  present  time  Riker  and  Liggett 


REDUCING 
COMPETITION. 


Alfred  H.  Cosden,  formerly  the  leading  spirit  of  the  Wm.  B.  Riker  «&  Son 
Co.,  and  the  first  vice-president  of  the  new  Riker  &  Hegeman  Co, 

are  fighting  one  another  in  the  courts,  and  despite 
the  additional  fact  that  Liggett  himself  initiated  the 
present  combination  but  later  withdrew  it  because 
he  couldn't  get  what  he  deemed  necessary  to  protect 
.his  company's  interests. 

With  the  Liggett  stores  brought  into  the  chain, 
there  would  be  a  total  of  about  80  establishments — 
surely  a  good  beginning!  And  yet  it  would  make 
very  little  difference  to  the  drug  trade  at  large 
whether  these  stores  were  all  under  one  manage- 
ment or  whether,  as  has  been  the  case  until  now, 
they  were  under  three  managements.  If  the  Lig- 
gett stores  were  to  be  taken  over,  this  would  inci- 
dentally mean  a  very  close  alliance  with  the  United 
Drug  Co.  with  its  three  thousand  stockholders 
throughout  the  country,  and  here  would  be  opened 
up  possibilities  of  further  extension. 

The  members  of  the  United  Drug  Co.  are  well 
known  to  be  among  the  largest  and  most  successful 
druggists  in  the  United  States,  but  unless  we  mis- 
understand human  nature,  not  many  of  these  3,000 
capable  men  would  merge  their  individualities  into 
a  national  drug-store  combination.  They  are  much 
more  likely  to  do  what,  for  instance,  Voegeli 
Brothers,  the  Rexall  agents  in  Minneapolis,  are 
doing  in  their  city — start  a  little  group  of  drug 
stores  of  their  own. 


Of  course  it  is  easy  to  let  one's 
imagination  wander  in  a  situation 
of  this  kind,  and  paint  direful 
pictures  of  what  might  happen.  American  busi- 
ness, however,  is  done  on  the  solid  basis  of  prose 
and  not  in  keeping  with  the  fancies  of  poetry. 

The  first  and  most  important  effect  of  the  Riker 
and  Hegeman  amalgamation  will  be  a  decrease 
instead  of  an  increase  in  the  number  of  stores.. 
These  two  big  fellows  have  for  years  been  fighting 
one  another  at  certain  favored  locations  in  New 
York  and  Brooklyn.  Competing  stores  were  quite 
frequently  across  the  street  from  one  another,  and 
the  largest  and  most  effective  economy  to  be  real- 
ized by  the  combination  will  be  seen  in  the  elimina- 
tion of  such  competition.  The  Riker  and  Hegeman 
interests  were  hurting  one  another  much  more  than 
they  were  hurting  the  retail  trade  at  large,  and  to 
a  considerable  extent  the  merging  of  interests  was 
largely  done  for  mutual  self-protection. 

On  the  other  hand,  however,  it  is  known  that 
Alfred  H.  Cosden,  the  young  man  who  has  for 
years  been  the  leading  spirit  in  the  Riker  Company, 


George  Ramsey,  formerly  the  active  head  of  the  Hegeman  Corporation, 
and  the  second  vice-president  of  the  Riker  &  Hegeman  Co. 


has  a  hungering  ambition  to  do  in  America  what 
Jesse  Boots  has  done  in  Great  Britain,  namely,  to 
build  up  a  large  chain  of  retail  drug  stores  through- 
out the  country.  Possibly  this  is  the  first  long  step 
in  the  direction  of  Mr.  Cosden's  goal. 
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And    yet    we    cannot    read    into 
^^^^-Ti?^!^      these    conditions    any    particular 

THE  HETAILEl?  ,  ,     r,  r 

alarm  for  the  rank  and  nle  of 
retailers.  A  combination  of  stores  cannot  effect 
economies  beyond  a  certain  point,  and  we  doubt 
seriously  whether  a  group  of  300  stores,  say,  can  do 
business  any  cheaper  than  a  group  of  20  stores. 
It  will  be  just  as  easy  in  one  case  as  in  the  other 
for  the  independent  retailer  to  meet  the  competition 
and  survive. 

Business  is  a  pretty  swift  game  in  America  any 
way.  It  is  no  place  for  dullards.  A  man  who 
would  win  must  be  everlastingly  on  the  hustle,  and 
he  must  learn  the  lesson  of  adaptation  to  changing 
conditions.  He  must  be  up-to-date  with  his  meth- 
ods. He  must  study  the  vital  question  of  business 
economy.  He  must  adopt  the  ideas  of  his  more 
successful  competitors.  He  must  give  his  custom- 
ers the  very  best  service  he  can  possibly  produce. 
Under  such  conditions  he  will  have  no  difficulty  in 
succeeding  in  the  future  as  he  has  succeeded  in  the 
past,  and  he  need  not  fear  that  any  impersonal 
group  of  chain  stores  will  drive  him  to  the  wall. 
The  game  may  be  a  little  swifter,  but  if  he  has  the 
right  sort  of  material  in  him  it  will  merely  stimu- 
late him  to  run  a  little  faster. 

These  are  days  of  economic  changes  in  the  drug 
business  as  in  all  other  lines  of  trade.  The  kaleido- 
scope is  constantly  shifting.  The  gradual  develop- 
ment of  the  chain-store  system;  the  growth  of  the 
cooperative  idea;  the  amalgamation  of  jobbing 
houses — these  and  other  things  portend  the  evolu- 
tionary changes  going  on  all  about  us.  Through- 
out all  history  men  and  institutions  have  had  to 
adapt  themselves  to  evolutionary  tendencies,  and 
when  they  have  failed  to  do  so  they  have  paid  the 
penalty. 

At  this  very  moment  big  changes  are  pending 
in  the  automobile  industry',  and  the  clever,  shrewd, 
farseeing  men  in  the  trade  are  prepared  to  jump 
like  cats  when  the  hour  approaches.  They  know 
the  scenes  are  shifting — and  they  are  shifting  with 
them.  *       *       * 

Some  reference  has  been  made  in 
AMAiSJSixfoNS.    the     foregoing     article     to     the 

amalgamation  of  jobbing  houses. 
During  the  middle  of  last  month  a  notice  was  sent 
out  by  the  Olney  &  Jerman  Co.,  the  well-known 
firm  of  wholesale  druggists  in  Chicago,  announcing 
that   it   bad   merged   its  business   with   Peter  Van 


Schaack  &  Sons.  The  reasons  given  for  the  step 
were  the  customary  ones,  namely,  that  the  capital- 
ization would  be  increased,  economies  would  be 
effected,  duplication  of  expense  would  in  part  be 
avoided,  and  customers  could  be  looked  after  much 
more  satisfactorily  by  the  joint  concern  than  by 
two  competing  houses.  Mr.  C.  A.  Jerman  becomes 
the  vice-president  of  Peter  Van  Schaack  &  Sons 
and  the  active  head  of  the  sales  department.  Nearly 
all  of  the  salesmen  and  house  employees  of  the 
Olney  &  Jerman  Company  have  been  taken  over 
by  the  Van  Schaack  people. 

Still  another  jobbing  combination  has  been 
effected  recently  in  Boston.  The  Eastern  Drug 
Company  has  purchased  the  drug  business  of  the 
Hoagland-Curtis  Co.  The  latter  concern,  how- 
ever, will  still  continue  its  wax  and  shellac  busi- 
ness. 

Before  closing  this  review  of  the  economic  situa- 
tion in  the  drug  trade  we  might  briefly  report 
that  rumor,  how  well  established  in  fact  we  do  not 
know,  has  pointed  to  the  formation  of  the  Columbia 
Drug  Co.  in  Chicago  whose  proposition  is  to  estab- 
lish a  chain  of  retail  drug  stores  at  25  transfer 
corners.  So  far,  we  believe,  only  one  store  has 
actually  been  opened. 


THE  O.ADIJAT.ON  ^he  druggists  of  Minnesota  have 
PREiEouisiTE  been  much  interested  m  the  action 
IN  MINNESOTA.      q£  ^.j^^  Michigan   Pharmaceutical 

Association  in  resolving  to  take  a  vote  on  the  grad- 
uation prerequisite  question  among  the  pharmacists 
of  the  State.  It  seems  that  a  similar  vote  was 
taken  in  Minnesota  some  years  ago,  and  of  those 
who  registered  their  views  at  that  time  85  per  cent 
were  in  favor  of  the  enactment  of  prerequisite 
legislation.  A  bill  was  subsequently  introduced 
into  the  legislature,  but  was  ultimately  defeated  by 
a  small  group  of  pharmacists  who  protested  very 
effectively  at  the  last  minute. 

Since  then  a  good  deal  of  work  has  been  done 
and  the  druggists  of  the  State  are  now  practically 
united  in  favor  of  a  graduation  prerequisite  law. 
They  so  voted,  as  we  reported  last  month,  at  this 
year's  annual  meeting  of  the  State  association,  at 
which  time  a  paper  on  the  subject  was  presented 
by  Thomas  Voegeli.  Mr.  Voegeli's  contribution 
will  be  found  elsewhere  in  the  present  issue  of  the 
Bulletin. 

In  the  meantime  we  observe  that  the.  pharma- 
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cists  of  Georgia  are  discussing  the  prerequisite 
matter  and  are  getting  ready  to  declare  themselves 
in  favor  of  a  graduation  law.  What  other  associa- 
tions have  done  this  year  has  already  been  recorded 
in  the  Bulletin  from  month  to  month. 


Passing  on  to  other  features  of 

^"phy'sicun '^^  ^^''^  ^^^^^  meetings,  we  may  ob- 
serve that  the  Engelhard  idea  of 
enacting  laws  prohibiting  physicians  from  dispens- 
ing their  own  drugs  has  been  discussed  with  more 
or  less  favor  at  a  number  of  the  annual  conven- 
tions. In  some  instances,  however,  as  at  the  Con- 
necticut meeting,  the  alternative  proposition  has 
been  favored  of  securing  a  law  compelling  the 
dispensing  physician  to  become  a  registered  phar- 
macist and  holding  him  subject  also  to  the  same 
restrictions  as  are  imposed  upon  druggists  by  the 
food  and  drug  laws.  But  while  this  subject  in  its 
various  phases  has  been  discussed  here  and  there, 
we  can  only  recall  one  instance  where  a  bill  has 
been  actually  introduced  into  a  State  legislature, 
and  this  was  a  year  or  two  ago.     The  bill  failed 

of  enactment. 

*       *       * 

At  the  Maryland  meeting  a  con- 
GOVERNMENT       sidcrablc  furore  was  caused  last 

month  by  the  charge  of  Dr.  A. 
R.  L.  Dohme  that  the  Federal  authorities,  and  par- 
ticularly the  port  officials  in  New  York,  had  taken 
advantage  of  the  Federal  food  and  drugs  act  to 
establish  severe  and  arbitrary  standards  for  drug 
imports,  with  the  result  that  prices  had  been  ad- 
vanced very  materially  and  the  drug  trade  had 
been  subjected  to  many  inconveniences.  The  next 
day  Dr.  Kebler  ran  down  from  Washington  to 
refute  these  charges.  He  declared  that  the  govern- 
ment officials  had  construed  the  act  with  marked 
liberality  throughout;  that  the  standards  of  the 
U.  S.  P.  had  never  been  exceeded;  and  that  in 
cases  where  the  Pharmacopoeia  provided  no  stand- 
ards the  Bureau  of  Chemistry  had  allowed  limits 
of  adulteration  which  were  as  liberal  as  the  circum- 
stances would  possibly  warrant. 

It  may  be  said  that  a  paper  explaining  the  atti- 
tude of  the  bureau  officials  was  presented  by  Dr. 
Kebler  at  the  Richmond  meeting  of  the  A.  Ph.  A. 
and  was  published  in  the  Pharmaceutical  Era  for 
August.  In  that  contribution  Dr.  Kebler  made  it 
quite  clear  that  the  situation  is  one  of  great  com- 


plexity. It  would  seem  that  the  government 
authorities  have  tried  to  act  with  liberality  under 
the  circumstances,  and  at  any  rate  the  Maryland 
Association  adopted  resolutions  declaring  its  confi- 
dence in  the  Bureau  of  Chemistry  and  giving  assur- 
ances of  cooperation  in  the  future. 


The  British  Pharmaceutical  Con- 
BHiTis™.  PH.  A.     fe^^^ce   is   the  English   analogue 

of  the  American  Pharmaceutical 
Association.  There  are  many  striking  similarities 
between  the  two  organizations.  The  Conference 
held  its  annual  meeting  some  weeks  ago  in  the 
famous  university  town  of  Cambridge.  During 
the  last  few  years  the  B.  P.  C.  has  been  going 
backward  in  point  of  membership  just  as  the  A. 
Ph.  A.  suffered  a  slump  six  or  eight  years  ago. 

At  the  Cambridge  meeting  two  propositions  were 
made  looking  toward  a  revival  of  interest  and  im- 
portance. One  was  that  the  Conference  should  not 
continue  confining  itself  exclusively  to  scientific 
papers,  but  should  establish  a  commercial  section — 
the  very  thing  which  was  done  by  the  A.  Ph.  A. 
twelve  or  fifteen  years  ago.  The  other  proposition 
was  that  the  B.  P.  C.  amalgamate  with  the  Federa- 
tion of  Local  Pharmaceutical  Associations — a  body 
somewhat  similar,  although  only  loosely  so,  to  the 
N.  A.  R.  D.  in  this  country.  To  carry  the  analogy 
a  step  further  we  need  only  remark  that  it  has 
several  times  been  proposed  that  the  N.  A.  R.  D. 
and  the  A.  Ph.  A.  amalgamate,  the  latest  sugges- 
tion of  this  sort  coming  from  the  constn,ictive  brain 
of  Professor  Beal,  whose  remarks  on  the  subject 
we  quoted  last  month  at  considerable  length. 

Still  another  respect  in  which  the  B.  P.  C.  is  so 
strikingly  like  our  own  A.  Ph.  A.  is  in  this,  that 
it  is  a  great  parent  organization  made  up,  not  of 
retailers  exclusively,  but  also  of  wholesalers,  manu- 
facturers, botanists,  chemists,  research  workers, 
and  pretty  much  everybody  else  affiliated  in  any 
respect  with  pharmacy.  It  is  also  a  neutral  meet- 
ing ground  for  the  English,  the  Irish,  the  Scotch, 
the  Welsh,  and  the  Colonial  and  East  Indian  phar- 
macists. Finally,  in  pointing  out  these  various 
analogies,  we  may  say  that  the  Conference  is  seri- 
ously considering  a  step  which  was  begun  in  this 
country  several  years  ago,  namely,  that  of  making 
graduation  compulsory.  A  recommendation  to  this 
efifect  was  strongly  made  by  Francis  Ransom,  this 
year's  president  of  the  Conference. 
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Of  the  thirty  or  more  scientific  papers  read  at 
Cambridge,  several  of  them  had  to  do  with  essen- 
tial oils  and  standardization  processes,  but  a  group 
of  contributions  which  seemed  the  feature  of  the 
occasion  was  devoted  to  the  subject  of  testing 
disinfectants.  *       *       * 


THE 
BOOZE    PATENTS. 


THE  PITTSBURG 
MEETING. 


Great  plans  are  being  made  for 
the  Pittsburg  meeting  of  the  N. 
A.  R.  D.,  which  will  convene  on 
the  12th  of  the  present  month  soon  after  this  issue 
of  the  Bulletin  is  published.  The  local  people, 
under  the  captaincy  of  B.  E.  Pritchard,  are  making 
all  sorts  of  arrangements  for  a  big  and  successful 
convention.  President  Charles  H.  Huhn  of  Minne- 
apolis has  intimated  in  an  interview  what  issues 
he  is  likely  to  discuss  in  his  address.  Among  them 
is  the  subject  of  physicians'  dispensing,  which  we 
have  mentioned  in  a  preceding  article. 

Mr.  Huhn  has  said  also  that  he  would  declare 
himself  in  favor  of  itinerant  vender  legislation, 
interstate  narcotic  legislation,  and  revision  of  the 
patent  laws.  Pie  will  assert  himself  strongly  on 
the  question  of  liquor  selling  by  druggists  and  will 
hold  that  liquor  has  no  place  in  the  drug  store 
except  where  it  is  necessary  for  the  filling  of  pre- 
scriptions. Mr.  Huhn  has  been  carrying  on  a 
whirlwind  campaign  with  his  "lifters"  throughout 
the  country — a  thousand  men  who  have  assisted 
him  in  the  collection  of  dues  and  in  the  securing 
of  new  members.  Doubtless  he  will  be  able  to 
record  very  nice  progress  at  the  meeting. 

Mr.  Huhn  has  also  interested  himself  consider- 
ably in  the  question  of  indemnity  or  liability  insur- 
ance, and  it  seems  quite  likely  that  he  will  have 
something  definite  to  propose  along  this  line  in 
Pittsburg.  Many  members  believe  that  the  N.  A. 
R.  D.  can  take  up  this  kind  of  insurance  very  much 
as  it  has  established,  for  instance,  a  debt-collecting 
bureau  at  the  national  headquarters  during  the  last 
year. 

So  far  as  the  physician's  dispensing  question  is 
concerned,  this  will  very  probably  become  one  of 
the  main  issues  at  the  convention.  More  or  less 
has  been  said  about  it  during  the  last  year  with 
reference  to  what  action,  if  any,  should  be  taken 
by  the  N.  A.  R.  D.,  and  a  series  of  proposed  reso- 
lutions has  been  published  in  A^.  A.  R.  D.  Notes. 
Just  what  position  the  N.  A.  R.  D.  may  take 
remains  to  be  seen.  The  question  is  rather  a  deli- 
cate one  from  every  point  of  view. 


During  the  last  few  weeks  the 
Commissioner  of  Internal  Rev- 
enue at  Washington  has  issued 
another  list  of  proprietary  articles  which  contain 
alcohol  in  such  quantities,  and  are  so  insufficiently 
medicated,  as  to  put  them  in  the  category  of  bev- 
erages instead  of  medicaments.  They  can  only  be 
sold  by  dealers  who  have  paid  the  governmental 
liquor  tax,  and  of  course  in  prohibition  States, 
where  such  a  tax  may  not  be  paid  without  sub- 
jecting a  dealer  to  possibilities  of  legal  prosecution, 
they  may  not  be  sold  at  all. 

We  were  tempted  to  print  the  entire  list  last 
month  when  it  first  reached  us,  but  on  account  of 
its  length  we  refrained  from  doing  so.  Since  then 
we  observe  that  the  list  has  been  published  in  full 
in  several  of  our  contemporaries.  Another  reason 
why  we  did  not  give  space  to  it  was  because  a 
great  majority  of  the  several  hundred  products  are 
unknown  in  the  general  market.  Apparently  they 
are  most  of  them  products  which  have  been  pre- 
pared for  local  consumption  for  the  express  pur- 
pose of  evading  the  liquor  laws.  Then,  too,  most 
of  the  preparations  have  appeared  before  on  pre- 
vious lists  issued  by  the  revenue  department. 

Regarding  beef,  wine  and  iron  it  is  announced 
by  the  Commissioner  that  a  special  tax  will  be 
required  for  its  manufacture  and  sale  unless  "it 
contains  at  least  the  percentage  of  beef  and  iron 
given  in  the  formula  on  page  1821  of  the  19th 
edition  of  the  United  States  Dispensatory,  or  unless 
it  13  otherwise  sufficiently  medicated  to  be  unsuit- 
able for  use  as  a  beverage."  Some  druggists  have 
hastily  read  into  this  sentence  the  construction  that 
no  beef,  wine  and  iron  could  be  sold  without  a 
liquor  tax  unless  it  was  made  from  the  particular 
N.  F.  formula  referred  to,  but  this  is  a  mistake 
as  will  be  seen  by  a  careful  rereading  of  the  quoted 
statement  above,  with  particular  reference  to  the 
two  italicized  words. 


IS  WHISKY 
WHISKY? 


Those  of  us  who  drink  whisky 
(please  don't  all  speak  at  once) 
are  considerably  disturbed  these 
days  to  know  where  we  are  at.  Is  whisky  whisky, 
or  isn't  it?  Did  Shakespeare  write  Shakespeare, 
or  was  it  another  man  of  the  same  name?  This  is 
all  very  muddy,  we  know,  but  so  is  the  whisky 
question  muddy.  Some  months  ago  President  Taft 
straightened  the  whole  thing  out  after  two  or  three 
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years  of  verbal  confusion,  but  alas  and  alack!  we 
are  back  about  where  we  began. 

No  sooner  had  the  Taft  decision  been  made  the 
basis  of  a  departmental  regulation  than  the  Louisiana 
distillers  applied  for  an  injunction  prohibiting  the 
Federal  government  from  the  application  of  the 
new  rules  to  the  marking  and  branding  of  Louis- 
iana molasses  spirits.  This  injunction  has  now 
been  granted,  and,  pending  final  settlement  in  the 
courts,  the  regulation  has  been  suspended. 

It  will  be  recalled  that  the  Taft  idea  was  that 
the  term  "whisky"  could  be  applied  to  other  prod- 
ucts than  straight  whisky,  providing  the  goods 
were  marked  in  such  a  way  as  to  indicate  their 
origin,  as  "whisky  made  from  neutral  spirits," 
"whisky — a  blend,"  etc.  Where,  as  in  the  case  of 
molasses  whisky,  there  is  not  enough  of  grain  dis- 
tillate present  to  dominate  the  mixture,  the  product 
may  be  called  "whisky — a  compound."  It  is  the 
latter  ruling  which  the  Louisiana  distillers  are 
fighting. 

Meanwhile,  and  in  the  absence  of  any  evidence 
to  the  contrary,  we  assume  that  people  are  still 
drinking  these  substances,  under  whatever  terms 
they  may  be  called. 


DRUGGISTS 
COMMENDED. 


It  would  appear  that  the  Phila- 
delphia North  American  has  been 
publishing  a  series  of  articles  de- 
voted to  fraudulent  and  narcotic  patent  medicines 
and  the  like.  We  have  seen  only  one  or  two  of 
them.  There  now  lies  before  us  as  we  write  a 
full-column  editorial  in  large  type  entitled  "Honor 
to  Druggists."  It  seems  that  the  "Infant  Mortality 
Bureau"  of  the  Health  Department  in  Philadelphia 
has  been  waging  warfare  on  the  soothing  syrups 
which  contain  morphine  and  other  narcotics.  There 
has  been  a  good  deal  of  publicity  and  stir  about 
the  matter,  whereupon  the  Philadelphia  Association 
of  Retail  Druggists  held  a  special  meeting  and 
passed  a  resolution  agreeing  to  discontinue  the  sale 
of  such  products  at  once. 

It  was  primarily  in  approval  of  this  attitude  that 
the  North  American  prepared  the  editorial  to  which 
we  have  referred,  and  the  article  makes  very  com- 
fortable reading  for  those  who  have  at  heart  the 
dignity  and  the  good  name  of  their  calling.  Too 
often  druggists  are  damned  in  the  public  prints 
for  supposedly  pandering  to  the  liquor  and  narcotic 
business.     Apparently  what   started   the   Philadel- 


phia campaign  was  the  publication  of  Dr.  Kebler's 
government  bulletin  three  or  four  months  ago — 
a  bulletin  referred  to  in  this  journal  at  the  time 
and  devoted  to  the  subject  of  drug  addiction. 


A  police  magistrate  down  in  Dal- 
EFFECTivE         j^g,    Tcxas,    lias    ingeniously   hit 

PUNISHMENT.  '  '  ..    ^ .  ■' 

upon  a  very  eiiective  weapon 
against  the  illegitimate  cocaine  traffic.  Instead  of 
sentencing  to  jail  the  miserable  derelicts  and 
wrecks  of  human  beings  who  come  before  him, 
palsied  and  cringing  from  the  ravages  of  their 
fatal  habits,  this  judge  sends  them  to  haunt  the 
neighborhood  of  the  drug  store  where  they  have 
bought  their  dope.  He  tells  them  that  they  must 
hang  around  the  store  all  day,  that  so  long  as  they 
do  this  they  will  not  be  interfered  with  by  the 
police,  but  that  when  they  go  away  from  there 
they  will  be  jailed  for  a  Jong  term.  This  makes 
the  dope  fiend  sore.  It  also  makes  the  druggist 
sore.  Apparently  the  scheme  has  worked  very 
satisfactorily  so  far. 


The  druggists  in  Chicago  are  up 
AWAY  WITH  jj^  arms  against  a  proposal  to  give 
coupons  with  the  sale  of  cigars. 
The  success  of  the  United  Cigar  Stores  Co.  has, 
of  course,  been  quite  pronounced.  This  concern 
always  gives  a  coupon  with  every  sale,  and  in  some 
instances  other  cigar  dealers  have  found  themselves 
forced  to  fight  the  devil  with  fire.  A  coupon-giving 
company  has  approached  the  druggists  of  Chicago 
with  a  proposition  to  furnish  them  with  coupons 
at  a  certain  flat  rate,  the  company  themselves  to 
redeem  them.  The  C.  R.  D.  A.,  however,  disbe- 
lieves in  the  wisdom  of  any  such  action  and  is 
fighting  it  tooth  and  nail. 


^^^  The  next  meeting  of  the  Michigan 

MICHIGAN  Retail  Druggists'  Association  will 

MEETING.  ^g  j^gi^  jj^  Kalamazoo  October  4 

and  5.  The  indications  point  to  a  large  attendance. 
Secretary  H.  R.  Macdonald,  of  Traverse  City,  has 
received  many  requests  for  application  blanks,  and 
it  is  quite  evident  that  the  membership  will  increase. 
It  is  expected  that  there  will  be  a  joint  meeting  of 
the  legislative  committees  of  the  M.  R.  D.  A.  and 
the  M.  S.  P.  A.  on  the  morning  of  the  4th. 
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CONVICTING  PHYSICIANS  UNDER 
ANTI-NARCOTIC  LAWS. 

Practically  every  State  in  the  country  now  has 
some  form  of  anti-cocaine  or  anti-narcotic  law. 
Most  if  not  all  of  these  statutes  strive  to  prevent  or 
curtail  the  illegitimate  use  of  narcotics  by  restricting 
their  sale  by  druggists  to  physicians'  prescriptions, 
and  it  is  ordinarily  provided  that  these  prescriptions 
may  not  be  repeated.  The  objection  is  sometimes 
made  to  this  form  of  law  that  it  simply  ties  the 
hands  of  dishonest  druggists  without  similarly  tying 
the  hands  of  dishonest  physicians — that,  to  change 
the  figure,  it  stops  up  one  hole  only  to  open  a  still 
bigger  one.  It  is  often  declared  that  the  physician 
may  prescribe  narcotics  ad  libitum,  pocket  his  ill- 
gotten  gains,  hide  behind  his  statutory  rights,  and 
laugh  at  the  law. 

This  is  far  from  the  truth. 

It  is  of  course  true  that  the  physician  has  wide 
privileges  under  the  law  in  the  prescribing  of  medi- 
caments. In  this  regard  he  is  almost  a  law  unto 
himself.  But  when  it  comes  to  a  plain  issue,  and  he 
is  under  suspicion  of  violating  liquor  or  anti-narcotic 
statutes,  he  finds  it  sometimes  very  embarrassing  to 
convince  the  court  that  he  has  used  instead  of  abused 
his  legal  privileges.  Under  such  conditions  a 
pliysician  is  not  e.xempt  from  the  same  searching 
suspicion  which  attaches  to  every  sort  and  type  of 
malefactor. 

Thus,  in  Cincinnati  not  many  weeks  ago,  a 
physician  was  fined  $250  and  costs  for  the  unlawful 
dispensing  of  cocaine.  What  were  the  circum- 
stances? The  defendant  had  merely  supplied  the 
narcotic  to  an  habitue  just  as  the  druggist  would 
have  supplied  it.  There  was  no  eflfort  made  to 
diagnose  disease;  the  narcotic  was  not  adminis- 
tered in  the  regular  course  of  any  treatment;  and 
the  incident  did  not  fall  within  the  established  right 
of  the  physician  to  use  pretty  much  anything  he 
desires  in  his  endeavor  to  effect  the  cure  of  an  ail- 
ment. The  judge  dwelt  upon  these  facts  and  then 
expressed  the  following  opinion : 

I  cannot  come  to  the  conclusion  that  the  defendant  was 
practicing  his  profession  as  a  physician  when  he  gave  the 
drug,  but  that  he  merely  acted  as  a  seller  of  a  poisonous 
narcotic.  The  privilege  reposed  in  a  physician  by  the  excep- 
tion provided  for  in  the  law  is  quite  extraordinary  and  it 
ought  never  to  be  misused.    If  a  physician  entirely  disregards 


the  duties  and  customs  of  his  profession,  I  would  feel  dere- 
lict in  my  duty  if  I  should  permit  a  doctor's  diploma  to  shield 
a  man  against  deserved  punishment.  I  find  the  defendant 
guilty. 

Other  court  decisions  have  hinged  upon  much  the 
same  course  of  reasoning.  Down  in  one  of  the 
Southern  States  a  physician  was  convicted  a  year 
or  so  ago  on  the  ground  that  he  had  written  pre- 
scriptions for  liquor  without  any  pretense  of  first 
diagnosing  disease  and  then  administering  the 
remedy  for  the  treatment  of  that  disease.  He  had 
simply  furnished  prescriptions  at  twenty-five  or  fifty 
cents  each,  in  order  that  the  plain  intent  and  purpose 
of  the  law  might  be  evaded.     He  paid  the  penalty. 

In  the  Bulletin  for  last  December  we  dwelt  at 
some  length  upon  a  unique  situation  in  Greensboro. 
N.  C.  It  would  appear  from  the  reports  that  there 
were  three  or  four  doctors  in  that  town  who  had 
been  violating  the  State  prohibition  law  by  giving 
prescriptions  for  liquor  indiscriminately.  They 
were  immediately  prosecuted,  and  the  judge  declared 
with  some  heat  that  "the  fact  that  the  defendants  are 
physicians  will  not  deter  me  or  the  chief  of  police 
from  prosecuting  them  when  we  can  procure  suffi- 
cient evidence."  In  many  other  sections  of  the 
country,  too,  the  same  fate  has  been  meted  out  to 
that  small  minority  of  physicians  who,  like  a  small 
minority  of  pharmacists,  are  willing  and  even  eager 
to  take  dishonest  and  immoral  advantage  of  the 
privileges  vested  in  them  by  the  State.  There  is 
nothing  saintly  about  a  prescription.  There  is 
nothing  superlegal  in  the  profession  of  the  physician 
or  the  pharmacist. 

Let  the  good  work  go  on ! 


LET  US  HELP  YOU! 

We  want  to  start  a  new  department  in  the 
Bulletin — a  department  of  "service"  to  our 
readers.  We  want  to  help  them  out  of  some  of 
their  troubles.  We  want  to  be  of  still  greater  Use- 
fulness to  them  than  we  have  been  in  the  past. 

Here  is  the  idea  : 

If  you  are  thinking  of  buying  a  new  show-case,  a 
new  soda  fountain,  or  fixtures  of  any  kind;  if  you 
want  to  purchase  certain  utensils  or  machines;  if 
you  want  to  put  in  a  particular  side-line,  or  desire  to 
get  a  new  article,  or  if  you  are  after  any  equipment 
or  supplies  of  any  kind  whatsoever — then  let  us 
know  about  it  and  see  if  we  can  help  you  out. 

Possibly  you  do  not  know  what  manufacturing  or 
jobbing  house  to  approach  for  the  particular  thing 
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or  things  you  have  in  mind.  Perhaps  you  are  in 
doubt  about  the  specifications.  Or  it  may  be  that 
the  question  of  price  is  puzzling  you.  Anyway, 
whatever  your  difficulty  is,  tell  us  the  facts  and 
give  us  a  chance  to  put  you  in  touch  with  the  right 
people. 

You  know  we  are  a  sort  of  clearing  house.  It  is 
a  part  of  our  business  to  keep  in  touch  with  the 
manufacturers  of  pretty  much  everything.  We 
have  facilities  for  knowing  what  things  people  are 
making,  how  well  they  make  them,  and  what  they 
charge  for  them.  In  a  great  majority  of  cases  we 
could  doubtless  put  you  in  communication  with  some 
house  that  could  solve  your  particular  problem  for 
you  on  the  instant. 

Are  you  interested?  Does  this  proposed  new 
department  of  the  Bulletin  appeal  to  you?  Do 
you  ever  have  any  troubles  of  this  kind  ? 

Then  let  us  hear  from  you — the  more  the  merrier. 
We  shall  not  call  the  new  department  of  the  Bulle- 
tin "The  Trouble  Department,"  although  this  per- 
haps wouldn't  be  a  bad  title.  We  shall  probably 
term  it  "The  Service  Department." 

We  fully  expect  now  that  the  first  mail  which 
reaches  us  after  this  issue  of  the  Bulletin  has  gone 
out  will  be  crowded  with  inquiries.  We  hope  yours 
will  be  among  them. 


DON'T  PLAY  WITH  FIRE! 

It  is  perfectly  astonishing  how  careless  some  drug- 
gists are  about  fire  protection. 

A  store  burns  up  and  then  the  owner  discovers 
that  his  policy  has  lapsed.  Or,  if  this  isn't  the  case, 
then  perhaps  the  druggist  had  some  degree  of  pro- 
tection, but  only  one-third  or  one-half  enough  to 
cover  the  loss. 

Isn't  that  sheer  folly  ? 

Many  a  druggist  has  nothing  in  the  world  except 
his  drug  store.  All  of  his  money  is  invested  in  that 
one  place.  A  fire  comes  along  without  warning  and 
literally  burns  up  everything  that  he  has  in  the 
world ! 

Why  take  any  chances  of  this  kind? 

Surely  fire  insurance  doesn't  cost  so  much  that  a 
careful  merchant  need  dodge  the  expense.  The 
feeling  of  satisfaction  itself  is  certainly  worth  all  it 
costs.  Furthermore,  there  are  now  several  co- 
operative and  indemnity  insurance  companies 
throughout  the  country  which  do  business  with 
druggists  alone,  and  the  rates  are  very  reasonable. 
No  druggist  has  any  excuse  at  all  for  failing  to 


insure  his  stock  and  his  fixtures  to  the  limit.  Any 
other  course  is  suicidal. 

The  Lord  may  temper  the  wind  to  the  shorn  lamb, 
but  human  lambs  find  that  the  Lord  helps  those  who 
help  themselves.  Fires  and  calamities  have  a 
peculiar  habit  of  visiting  those  people  who  invite 
them  by  being  unprepared. 

Don't  play  with  fire ! 


A    BRITISH    EXAMPLE. 

The  subject  of  shorter  hours  is  one  of  perennial 
interest  in  this  country.  It  is  talked  about  and 
talked  about — and  very  little  is  really  accomplished. 
Everybody  is  afraid  of  everybody  else.  Everybody 
is  fearful  that  the  other  fellow  will  get  a  little  of  his 
business. 

We  have  before  us  as  we  write  a  full-column 
advertisement  inserted  in  one  of  the  local  news- 
papers by  G.  B.  Wright,  a  foreign  subscriber  of  the 
Bulletin  in  Hebden  Bridge,  Yorks,  England. 
Down  at  the  bottom  of  his  ad.  Mr.  Wright  gives  his 

HOURS  OF  BUSINESS: 

Our  premises  are  open  for  the  transaction 
of  business  from  8  o'clock  every  week-day. 
We  close  as  follows : 

Monday,  8:00  p.m. 
Tuesday,  1:00  p.m. 
Wednesday,  8:30  p.m. 
Thursday,  8:00  p.m. 
Friday,  9 : 00  p.m. 
Saturday,  10:30  p.m. 

WRIGHT'S  PHARMACY. 

Here  is  something  which  might  well  make  Amer- 
ican druggists  turn  pale  with  envy.  Doesn't  it  look 
good,  though !  Whether  all  of  Mr.  Wright's  com- 
petitors have  agreed  upon  the  same  schedule,  or 
whether  he  has  had  the  nerve  to  declare  his  inde- 
pendence from  business  slavery  alone,  deponent 
saith  not.  You  observe,  too,  that  Sunday  is  omitted 
from  the  schedule  altogether — nothing  doing  on  that 
day  in  Hebden  Bridge! 

One  example  is  worth  a  thousand  precepts! 


One  of  the  Bulletin  subscribers  suggests  that  we 
print  photographs  of  sections  of  shelving,  fixtures, 
show-cases,  and  the  like.  If  our  readers  have  any- 
thing of  the  kind  which  they  consider  novel  and 
particularly  attractive,  we  should  be  glad  to  get  the 
pictures  for  reproduction  in  the  Bulletin.  We  ^ 
extend  a  general  invitation  to  everybody  to  con- 
tribute. 
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THE  HALL  OF  FAME. 


THE  DEATH  OF  COLONEL  FITCH. 

When  Col.  E.  W.  Fitch  died  a  few  weeks  ago 
there  passed  away  one  of  the  finest  characters  which 
the  drug  trade  of  the  country  has  yet  developed.  A 
Southerner  by  adoption  if  not  by  birth,  he  had  the 
polish,  the  dignity,  the  warm-heartedness  which  dis- 


CoLONiL  E.  W.  Fitch. 

tinguish  the  best  representatives  of  the  Southland, 
and  he  was  a  Gentleman  by  every  standard  to  which 
the  word  may  be  subjected.  He  moved  through 
the  world  with  easy,  courtly  grace,  his  tall,  slim 
figure  bending  like  the  willow.  Everywhere  he 
made  friends,  he  scattered  good  feeling  abroad,  he 
left  a  greater  tolerance  and  forbearance  in  his  wake. 
He  was  a  man  of  unflinching  honor.  He  was  a 
man  of  unbending  integrity.  There  is  no  spot  or 
tarnish  on  his  name — he  was  a  Gentleman. 

Colonel  Fitch  was  born  in  Jackson,  Michigan,  67 
years  ago.  His  father,  a  rector  of  the  Episcopal 
church,  and  the  first  president  of  the  University  of 
Michigan,  moved  to  Louisville  shortly  before  the 
Civil  War  and  when  hostilities  broke  out  became 
chaplain  at  the  old  hospital  barracks.  The  son 
enlisted,  went  to  the  front,  was  stricken  with  typhoid 
fever  at  the  siege  of  Vicksburg,  and  was  sent  back 
to  Louisville  to  regain  his  health.  In  Louisville  he 
remained  in  business  for  many  years  thereafter, 
establishing  his  residence  across  the  river  in  Jeffer- 
sonville,  Indiana. 

In  Louisville  he  was  a  partner  in  the  jobbing 
house  of  Arthur  Peter  &  Co.,  now  known  as  the 
Peter-Neat-Richardson  Co.      In  1894  he  connected 


himself  with  Parke,  Davis  &  Co.,  and  three  years 
later  was  made  manager  of  the  New  York  branch 
with  headquarters  in  Maiden  Lane.  He  retained 
the  management  for  upwards  of  ten  years,  when  ill- 
health  compelled  his  resignation.  At  this  time  a 
European  trip  was  planned,  but  it  had  to  be  deferred 
for  several  months  until  Colonel  Fitch  could  suffi- 
ciently regain  his  health.  On  his  return  with  Mrs. 
Fitch  and  the  latter's  sister,  the  Colonel  took  up  his 
residence  again  in  Jeffersonville  and  lived  there  until 
the  time  of  his  death  late  in  July. 

While  the  Colonel's  death  was  expected  it  has 
nevertheless  caused  wide-spread  sorrow  among  his 
many  acquaintances  arid  in  those  circles  in  the  drug 
trade  in  which  he  had  been  known  personally.  Not 
many  such  men  appear  in  any  single  generation. 
Their  loss  is  always  a  great  privation. 


THE   PROMINENT   WIFE   OF   A   PROMINENT 
PHARMACIST. 

Members  of  the  A.  Ph.  A.  who  attended  the  Los 
Angeles  meeting  in  1909  will  with  pleasure  remem- 
ber meeting  Mrs.  Edward  L.  Baldwin,  wife  of  the 
well-known  pharmacist  of  San  Francisco.  Mr. 
Baldwin  took  a  prominent  part  in  the  entertainment 
of  the  members  during  the  week  at  Los  Angeles, 


Mrs.  Edwakd  L.  Baldwin. 

and  afterward  piloted  a  party  of  people  to  San 
Francisco  and  looked  after  their  pleasure  while  they 
were  there.  Mrs.  Baldwin  assisted  her  husband 
with  grace  and  courtesy,  and  made  a  neat  little 
speech  at  the  luncheon  given  the  A.  Ph.  A.  people  at 
the  famous  Cliff  House. 

Mrs.  Baldwin  is  a  very  active  woman.      She  is 
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president  of  the  California  Club,  one  of  the  largest 
women's  clubs  in  San  Francisco.  She  is  also  chair- 
man of  the  Probation  Committee,  and  in  addition 
is  president  of  the  Women's  Auxiliary  to  the 
Juvenile  Court.  It  is  interesting  to  relate  in  this 
connection  that  it  was  one  of  the  branches  of  the 
California  Club  which  got  the  bill  through  Congress 
preserving  the  California  big  trees. 


THE  PRESIDENT-ELECT   OF  THE  PENNSYL- 
VANIA ASSOCIATION. 

The  Pennsylvania  Pharmaceutical  Association  has 
one  of  the  best  State  organizations  in  the  country. 
In  the  number  and  character  of  papers  read  at  the 
annual  conventions,  this  society  is  second  only  to 


Chas.  H.  LaWall. 

the  American  Pharmaceutical  Association.  For 
several  years  the  chairman  of  the  Committee  on 
Papers  and  Queries  has  been  Charles  H.  LaWall, 
of  Philadelphia,  and  this  gentleman  is  therefore 
entitled  to  much  of  the  credit  for  the  association's 
literary  record.  It  was  a  very  just  tribute  to  Mr. 
La  Wall  when  he  was  elected  president  of  the  State 
Association  at  this  year's  annual  convention  in 
Buena  Vista  Springs. 

A  man  of  energy,  ability,  and  force,  Mr.  La  Wall's 
administration  may  be  counted  upon  for  efficiency 
and  activity.  He  never  goes  to  sleep  at  the  switch — 
despite  the  fact  that  he  has  a  good  many  switches  to 


look  after.  He  is  a  chemist  in  private  practice.  He 
is  a  chemist  to  the  Pennsylvania  Dairy  and  Food 
Department.  He  is  a  chemist  to  the  State  Phar- 
macy Board.  He  is  consulting  chemist  to  the 
Pennsylvania  Health  Department  and  to  the  United 
States  Department  of  Agriculture.  He  is  a  member 
of  the  faculty  of  the  Philadelphia  College  of  Phar- 
macy. At  the  Washington  Convention  of  the  \J.  S. 
P.,  held  last  May,  he  was  elected  a  member  of  the 
Revision  Committee  and  was  subsequently  made 
Secretary  of  the  Committee.  In  the  latter  capacity 
he  will  work  in  close  cooperation  with  Chairman 
Remington  in  getting  out  the  next  edition  of  the 
U.  S.  P. 


OUR  CARTOON  THIS  MONTH. 

The  man  represented  in  this  issue  of  the  Bulletin 
in  our  series  of  full-page  cartoons  is  Wilhelm  Bode- 
mann  of  Chicago.  Now  it  happens  that  this  man 
Bodemann  is  one  of  the  most  striking  characters  we 
have  in  American  Pharmacy.  He  is,  in  fact,  most 
individual.  He  has  a  line  of  terse,  live  English, 
generously  mixed  in  with  virile  slang,  which  always 
makes  people  sit  up  and  take  notice.  When  he 
writes  a  short  letter  to  one  of  the  drug  journals,  or 
when  he  gets  up  to  talk  at  a  pharmaceutical  conven- 
tion, he  can  be  depended  upon  to  have  everybody's 
attention.  But  back  of  all  this  is  the  fact  that 
Bodemann  is  a  man  of  liberal  education.  He  reads 
the  best  books  and  speaks  two  or  three  languages 
fluently. 

He  was  for  several  years  a  member  of  the  Illinois 
Board  of  Pharmacy.  He  has  been  for  ten  years 
and  perhaps  more  the  Secretary  of  the  Chicago 
Veteran  Druggists'  Association — a  group  of  middle- 
aged  men  who  love  to  deal  in  reminiscences.  He 
was  elected  a  member  of  the  U.  S.  P.  Committee  on 
Revision  at  the  Washington  Convention  last  May. 
His  one  great  hobby  has  always  been  that  druggists 
should  everywhere  install  slot  telephones  and  thus 
relieve  themselves  of  the  burden  of  paying  a  large 
telephone  tariff  only  to  be  imposed  on  by  the  dear 
public.  "No  free  lunch  phones"  is  Bodemann's 
slogan,  and  he  has  made  the  welkin  ring  with  this 
during  the  last  few  years.  He  is  now,  and  has  been 
for  a  couple  of  years,  chairman  of  the  Telephone 
Committee  of  the  N.  A.  R.  D.,  and  in  this  capacity 
he  has  done  excellent  work  throughout  the  country. 

Another  great  slogan  of  our  Chicago  friend  is 
"Cheers  for  the  Living — Tears  for  the  Dead."    This 
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has  become  the  shibboleth  of  the  Chicago  Veteran 
Druggists,  Association,  and  Bodemann  is  always 
quoting  it  and  acting  upon  it  from  a  thorough  belief 
in  the  soundness  of  its  philosophy. 

Herr  Wilhelm  is  humorous.  He  is  pungent.  He 
is  a  live  wire.  He  keeps  in  close  touch  with  every- 
thing that  is  going  on  in  pharmacy  and  he  is  always 
on  the  job.     You  can't  lose  him. 


A  POPULAR  SECRETARY. 

Miss  Mary  A.  Fein,  of  Little  Rock,  Arkansas,  has 
made  quite  a  record  for  herself  as  secretary  of  the 
State   Pharmaceutical   Association.      She   was   re- 


Miss  Maky  a.  Fkin. 

elected  at  the  annual  meeting  this  summer  and  thus 
began  her  fifteenth  consecutive  year  in  the  office. 
The  event  was  remembered  by  many  of  her  friends 
in  the  Association.  She  was  presented  by  H.  H. 
Adams,  President  of  the  Patten-Worsham  Drug 
Co.,  Dallas,  with  a  handsome  gold-mounted  fountain 
pen.  From  the  members  at  Fort  Smith  she  received 
a  gold-headed  umbrella,  while  many  others  sent 
flowers,  candy  and  perfumery  to  her  room  at  the 
hotel.  The  association  itself  voted  her  a  purse  of 
^100.00. 

In  addition  to  her  work  for  the  Arkansas  Asso- 
ciation,  Miss   Fein   has  on   one  or  two  occasions 


attended  the  conventions  of  the  National  Association 
of  Boards  of  Pharmacy.  The  members  of  that 
organization  will  recall  that  she  was  the  official 
stenographer  at  the  Los  Angeles  meeting  in  1909, 
and  that  she  subsequently  got  out  the  report  of  the 
convention.  When  the  A.  Ph.  A.  met  in  Hot 
Springs,  Arkansas,  two  or  three  years  ago,  Miss 
Fein  was  very  active,  and  one  of  the  pleasant  fea- 
tures of  the  gathering  was  a  speech  made  by  her  in 
presenting  a  bouquet  of  roses  to  President  Searby. 
There  were  fifty-six  roses,  one  for  each  year  of  the 
association's  existence. 


MR.  THOMAS  VOEGELI. 

We  are  pleased  to  present  the  latest  photograph 
of  the  man  from  Minneapolis.  He  has  lost  some  of 
his  facial  adornment  since  many  of  his  friends  last 
saw  him,  and  the  picture  will  therefore  prove  of 
general  interest.  In  the  meantime  the  firm  of 
Voegeli  Bros,  is  gradually  expanding.  In  the 
Bulletin  a  month  or  two  ago  we  mentioned  the 
fact  that  the  firm  was  adding  another  store  to  its 


Thomas  Voegeli. 

group  and  that  the  new  establishment  would  among 
other  things  involve  an  expenditure  for  fixtures  of 
at  least  $20,000.  A  live  paper  by  Mr.  Voegeli  on 
the  subject  of  prerequisite  laws  we  are  publishing 
elsewhere  in  the  Bulletin  this  month. 
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Herr  Wilhelm  Bodemann  of  Chicago. 

(See  article  in  the  "  Hall  of  Fame.") 
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The  R.  A.  Janke  Drug  Co  of  Tonawanda,  N.  Y.,  has  an  up-to-date 
and  progressive  store  and  does  a  very  successful  business.  The 
place  speaks  for  itself. 


This  shows  the  soda  corner  in  the  store  of  the  Janke  Drug  Co. 
Two  dispensers  are  required  to  keep  the  people  satisfied,  and  the 
}anke  soda  has  a  reputation  of  its  own. 


The  Bozeman  Pharmacy  in  Bozeman.  Montana,  is  one  of  the 
most  successfully  conducted  establishments  in  the  West.  This  is 
shown  by  a  mere  glance  at  the  photograph. 


W,  O.  Neely  of  Bradford,  Pa.,  fitted  up  his  store  handsomely 
with  the  best  Bangs  fixtures,  and  he  has  a  high-class  patronage  to 
justify  it.    The  Neely  business  is  very  gratifying  in  volume. 


This  shows  the  interesting  pharmacy  of  the  Edwards  Drug  Co. 
located  at  the  juncture  of  17th  Avenue  and  Pearl  Street  in  Denver. 
The  store  is  handsomely  finished  in  mission  style. 


It  will  readily  be  seen  from  this  picture  of  Rouse's  Drug  Store, 
319  Main  Street,  Houston,  Texas,  that  a  very  large  stock  is  carried, 
and  that  an  unusual  soda  business  is  enjoyed. 


A  pa|{e  of  American  Dra^  Stores. 


MAXIMUM  DOSES  IN  THE  U.  S.  P. 

A   Convincing   Plea   for   Their   Introduction   In   the   Next   Revlslon-What   Prevented  the  Washington 
Convention  from  Adopting   Them— They  are  Needed  to  Protect  the  Pharmacist 

and  Safeguard  the  Public. 

By  OTTO  RAUBENHEIMER,  Ph.G., 

Brooklyn.  N.  Y. 


One  of  the  most  exciting  but  nevertheless  inter- 
esting discussions  at  the  recent  Pharmacopceial  Con- 
vention in  Washington  was  that  regarding  dosage 
statements  in  the  U.  S.  P.  It  was  generally 
acknowledged  that  the  average  doses,  especially  the 
average  doses  of  potent  medicaments,  given  in  the 
present  edition  of  the  book,  were  useless — entirely 
useless  to  both  physician  and  pharmacist.  Such  was 
the  general  sentiment  among  pharmaceutical  as  well 
as  medical  delegates  in  Washington. 

THE  EUROPEAN  METHOD. 

The  dispensing  pharmacist  in  the  United  States  is 
confronted  daily  with  physicians'  prescriptions  con- 
taining excessive  doses  of  potent  remedies.  At 
present  he  is  at  a  loss  to  understand  if  the  prescriber 
actually  intends  an  extra  large  dose  or  if  it  is  merely 
a  slip  of  the  pen.  This  embarrassing  question  has 
for  years  been  settled  in  European  pharmacy  by 
including  in  the  pharmacopoeia  an  official  table  of 
maximum  single  and  daily  adult  doses  which  cannot 
be  overstepped  unless  the  prescriber  plainly  indicates 
his  intention  on  the  prescription  by  an  exclamation 
mark  (!)  or  as  in  France  by  "J^  dis"  (I  say  or  I 
mean  it). 

To  overcome  this  uncertainty  of  overdoses  in 
prescriptions  the  pharmacists  in  the  United  States, 
and  quite  especially  the  branches  of  the  American 
Pharmaceutical  Association  in  Chicago,  New  York. 
Philadelphia,  etc.,  have  included  in  their  "Declara- 
tion on  the  Status  of  the  Prescription"  something 
like  the  following :  "In  case  the  physician  intends 
to  prescribe  an  unusually  large  dose  then  the  quan- 
tity of  the  drug  should  be  underlined  or  be  followed 
by  an  exclamation  mark  (!)  or  some  other  dis- 
tinctive mark." 

Medical  societies  and  physicians  are  gradually 
adopting  this  system.  Such  an  authority  as  Dr. 
Torald  Sollman,  of  the  Western  Reserve  University, 
member  of  Council  on  Pharmacy  and  Chemistry  of 
the  A.  M.  A.,  and  newly-elected  member  of  the  U.  S. 
P.  Revision  Committee,  writes  as  follows  in  the  /. 
A.  M.  A.,  November  6,  '09,  p.  1543: 


"The  legal  and  moral  responsibility  for  the  treat- 
ment of  a  patient  rests  on  the  attending  physician. 
Since  he  has  the  responsibility  he  should  have  the 
right  to  prescribe  whatever  quantity  of  whatever 
substance  he  deems  necessary  for  the  treatment. 
This  right  must  not  be  abridged  in  any  manner.  As 
a  protection  against  errors  of  interpretation,  how- 
ever, the  physician  should  indicate  to  the  dispenser  ' 
whenever  he  prescribes  intentionally  an  unusually 
large  dose  of  potent  drugs.  To  make  this  protection 
possible,  the  maxinmm  limit  of  the  usual  dose  of 
such  substances  should  be  officially  defined." 

Professor  Sollman  also  makes  the  following 
recommendation:  that  the  Revision  Committee  be 
requested  to  introduce  in  the  Pharmacopoeia  a  table 
of  maximum  doses  of  potent  drugs  in  addition  to 
the  average  doses;  that  it  be  stated  in  a  prominent 
place  that  the  insertion  of  these  maximum  doses  is 
not  intended  to  limit  the  right  of  the  physician  to 
prescribe  larger  doses,  but  as  a  protection  to  him  as 
well  as  to  the  public  and  the  dispenser  against 
accidental  errors. 

ASSOCIATIONS  HAVE  GONE  ON  RECORD. 

In  looking  over  the  voluminous  recommendations 
brought  before  the  U.  S.  P.  Convention,  and  re- 
ferred to  the  Committee  of  Revision,  occupying  one 
hundred  and  fifty-two  extra  long  typewritten  pages, 
I  find: 

In  favor  of  average  doses :  The  American  Thera- 
peutic Society,  the  Medical  Society  of  the  State  of 
New  York,  and  the  Philadelphia  College  of 
Pharmacy. 

In  favor  of  average  and  maximum  single  and 
daily  doses:  The  American  Pharmaceutical  Asso- 
ciation and  the  Faculty  of  the  School  of  Pharmacy 
of  the  University  of  Michigan. 

In  favor  of  single  and  daily  maximum  doses  of 
potent  remedies  to  be  followed  by  exclamation  mark 
(!)  if  exceeded:  The  New  York  Branch  of  the  A. 
Ph.  A.  and  the  Kings  County  Pharmaceutical 
Society,  which  also  favors  the  introduction  of  a  dose 
table  in  the  appendix. 
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No  mention  of  doses:  The  American  Medical 
Association,  the  A.  Ph.  A.  Subcommittee  on  the 
Review  of  Foreign  Pharmacopoeias,  the  New  Jersey 
College  of  Pharmacy,  and  the  New  York  State 
IMiarmaceutical  Association. 

The  outgoing  Revision  Committee  presented  to 
the  Washington  Convention,  in  the  "General  Prin- 
ciples" to  be  followed  in  revising  the  U.  S.  P.,  the 
following : 

Doses:  We  recommend  that  after  each  pharmacopoeial 
article  (drug,  chemical,  or  preparation)  which  is  used  or 
likely  to  be  used  internally  or  hypodermatically,  the  com- 
mittee be  instructed  to  state  the  average  approximate  (but 
neither  a  minimum  nor  a  maximum)  dose  for  adults,  and 
when  deemed  advisable  also  for  children. 

The  metric  system  is  to  be  used,  and  the  approximate 
equivalent  in  ordinary  weights  or  measures  is  to  be  inserted 
in  parentheses.  It  is  to  be  distinctly  understood  that  neither 
this  Convention  nor  the  Committee  of  Revision  created  by 
it  intends  to  have  these  doses  regarded  as  obligatory  on  the 
physician,  or  as  forbidding  him  to  exceed  them  whenever 
in  his  judgment  this  seems  advisable;  the  committee  should 
be  directed  to  make  a  distinct  declaration  to  this  effect  in 
some  prominent  place  in  the  new  Pharmacopoeia. 

THE  two  OBJECTIONS  AGAINST  MAXIMUM  DOSES. 

It  was  this  article  that  caused  the  lively  discus- 
sion at  Washington.  When  the  advocates  for 
maximum  single  and  daily  doses,  principally  phar- 
macists, presented  their  side,  there  were  two  objec- 
tions raised,  chiefly  by  physicians:  first,  the  impossi- 
bility of  determining  a  maximum  safe  dose;  secondly, 
the  fear  of  legal  responsibility  incurred  by  the  U.  S. 
P.  Revision  Committee. 

The  writer,  who  took  an  active  part  in  the 
discussion,  was  greatly  surprised  to  learn  that  the 
physicians  wanted  to  shirk  the  responsibility  of  fixing 
maximum  safe  doses.  They  brought  forth  all  sorts 
of  reasons  why  they  could  not  determine  such  doses. 
If  this  is  the  case,  then  the  pharmacologists  in  the 
United  States  who  experiment  on  frogs,  guinea- 
pigs,  cats,  dogs  and  students  are  away  behind  the 
brethren  in  Europe,  who  have  determined  such 
maximum  single  and  daily  doses  for  a  long  time. 
The  doses  of  the  German  Pharmacopoeia,  prepared 
by  the  Imperial  Board  of  Health,  and  those  of  the 
Ergaenzungsbuch  (supplement  to  the  German  Phar- 
macopoeia), prepared  by  Prof.  L,  Lewin,  can  surely 
be  considered  authentic  and  reliable,  and  myself  and 
other  pharmacists  constantly  use  and  refer  to  them. 

The  third  edition  of  the  latter  work,  that  of  1906, 
prints  five  pages  of  single  and  daily  maximum  doses 
and  also  two  pages  of  gerferal  remarks  on  the  sub- 


ject, together  with  methods  for  the  calculation  of 
doses  for  children  according  to  age.  This  chapter  is 
well  worth  adopting  in  the  U.  S.  P.  IX. 

As  to  the  second  objection.  Dr.  Joseph  Weinstein, 
secretary  of  the  Eastern  Branch  of  the  New  York 
State  Board  of  Pharmacy,  was  good  enough  to  con- 
sult the  attorneys  of  the  board  on  the  subject.  They 
gave  the  opinion  that  no  court  would  hold  the 
trustees  or  the  Revision  Committee  responsible  for 
the  universal  safety  of  the  doses  given. 

THE  REAL  OBJECTION  BY  PHYSICIANS. 

In  my  opinion  the  reason  why  maximum  doses 
were  not  favorably  decided  upon  at  Washington  was 
because  the  physicians  were  under  the  impression 
that  they  could  not  exceed  such  doses.  This,  how- 
ever, is  a  fallacy,  as  they  can  order  any  dose  they 
choose,  providing  it  is  followed  by  a  distinctive 
mark  if  exceeded,  which  point  should  have  been 
emphasized  more  strongly. 

Although  the  Convention  decided  to  retain  average 
doses  in  the  U.  S.  P.  IX,  the  decision  is  by  no  means 
final,  as  the  Revision  Committee  through  a  proper 
sub-committee  will  take  up  the  subject  of  maximum 
doses,  and  will,  I  trust,  introduce  them  in  the  next 
revision. 

I  might  also  mention  here  that  the  Revision  Com- 
mittee of  the  new  Pharmacopoeia  Francaise,  at  the 
beginning  of  its  work,  decided  by  a  large  majority 
not  to  include  a  table  of  maximum  doses  of  heroic 
drugs,  as  adopted  by  all  of  the  other  pharmacopoeias. 
However,  when  the  members  of  the  sub-committee 
on  galenicals  published  its  work  in  the  Journal  de 
Pharmacia  et  de  Chimie  for  criticism,  no  less  than 
29  of  the  37  replies  insisted  upon  the  necessity  of  a 
table  of  maximum  doses !  The  Revision  Committee 
thereupon  abandoned  its  first  formed  attitude  on  this 
very  important  point  and  introduced  maximum  doses 
into  the  new  Codex. 

The  demand  for  maximum  doses  is  a  just  one! 
We  pharmacists  do  not  want  to  dictate  to  physicians 
what  and  how  much  they  must  prescribe,  but  we 
merely  ask  them  to  designate  any  extra  large  dose  by 
a  distinctive  mark  so  that  we  may  know  it  to  be 
intentional  and  not  accidental.  This  demand  is  for 
the  protection  of  physician  and  pharmacist,  and 
especially  for  the  protection  of  the  public  health. 
We  pharmacists  know,  to  our  sorrow,  that  we  are 
the  ones  who  are  blamed  and  usually  found  guilty  in 
court  if  anything  happens  to  the  patient,  as  we  are 
considered  to  act  as  a  check  on  the  physician's 
prescriptions. 
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ONE    EXAMPLE  — A   NUX    VOMICA    PRESCRIPTION. 

What  do  my  fellow  pharmacists,  and  physicians 
as  well,  think  of  the  following  prescription  which  I 
received  shortly  after  the  Washington  Convention? 

5  Fluidextractum  Nucis  Vomicae,  1  ounce. 

Four  (4)  drops  three  times  a  day;  increase  one  drop 
every  three  days  until  13  drops  are  reached. 

I  offer  this  prescription  for  criticism  and  should 
like  to  receive  comments  from  your  readers  either 
direct  or  through  your  journal.  The  use  of  the  tele- 
phone to  consult  the  Philadelphia  physician  could 
not  very  well  be  resorted  to  on  this  35-cent  prescrip- 
tion. 

Professor  Hynson  has  had  similar  experiences  in 
his  ethical  pharmacy  at  Baltimore,  and  he  told  the 
Convention  of  an  extra  large  dose  of  santonin.  All 
pharmacists  will  bear  out  my  statement  that  extra 
large  doses,  especially  in  the  prescriptions  of  special- 
ists, are  an  every-day  occurrence  at  the  dispensing 
counter.  In  the  discussion  of  a  fluidextract  of  nux 
vomica  prescription  at  the  May  meeting  of  the  New 
York  Branch  of  the  A.  Ph.  A.,  such  an  authority  as 
Dr.  R.  A.  Hatcher,  of  the  Cornell  University  Medical 


College,  member  of  the  Council  on  Pharmacy  and 
Chemistry  of  the  A.  M.  A.,  and  newly  elected  mem- 
ber of  the  U.  S.  P.  Revision  Committee,  expressed 
his  opinion  that  maximum  or,  still  better,  heroic 
doses  should  be  included  in  the  U.  S.  P.  IX,  together 
with  the  statement  that  they  were  introduced  merely 
for  the  convenience  of  the  physician  and  pharmacist, 
with  the  understanding  that  the  physician  is  to  attach 
a  distinctive  mark  in  case  he  wishes  to  exceed  the 
dose,  and  that  otherwise  the  pharmacist  would  be 
justified  in  refusing  to  fill  the  prescription.  The 
further  statement  should  be  printed  that  this  will  not 
relieve  the  pharmacist  from  the  necessity  of  exercis- 
ing due  care  in  the  dispensing  of  large  doses. 

LET  us  TAKE  TLIE  NEXT  STEP  ! 

Just  as  average  doses  have  been  an  innovation  in 
the  U.  S.  P.  VIII,  so  will  the  safe  single  and  daily 
heroic  dose,  to  be  followed  by  a  distinctive  mark  if 
exceeded  on  a  prescription,  be  another  forward  step 
in  the  U.  S.  P.  IX — a  guide  for  the  physician  and 
pharmacist  and  a  safeguard  for  the  protection  of  the 
public  health.  This  undoubtedly  expresses  the  senti- 
ment of  the  practical  dispensing  pharmacists  of  the 
United  States. 


NEEDED:  THE  GRADUATION  REQUIREMENT. 

A  Well*known  N.  A.  R.  D.  Leader  Pleads  for  the  Enactment  of  a  Prerequisite  Law  in  Minnesota — The 

State  Likely  to  Have  It  Next  Year. 

By  THOMAS  VOEGELI.* 


Rapid  and  in  some  cases  intense  growth  and 
development  is  taking  place  in  all  fields  of  human 
activity.  The  average  of  intelligence  is  rising 
everywhere;  our  civilization  is  growing  more  com- 
plex daily,  and  the  responsibilities  of  individuals  to 
themselves  and  to  society  at  large  are  increasing. 
The  fruits  of  this  rapid  march  are  greater  ability 
and  capacity  to  perform  and  achieve;  more  leisure 
and  comfort  and  the  right  to  more  respect  for 
accomplishment.  While  this  progress  in  all  lines  of 
activity  is  concurrent,  it  is  not  uniform.  Those 
individuals,  groups,  organizations,  or  governments 
which  are  not  keen  and  alert  to  the  necessity  of 
keeping  step  with  the  rest,  soon  fall  behind,  and 
though  they  may  not  be  standing  still,  relatively  they 
may  be  falling  behind.     It  is  the  first  concern,  there- 

*Read  before  the  Minnesota  Pharmaceutical  Association 
at  the  recent  annual  meeting. 


fore,  of  individuals  and  groups  of  society  in  the 
interest  of  their  self-preservation  not  to  lag.  It 
becomes  our  duty  to  posterity  to  always  utilize  the 
most  recent  proved  agencies  for  improvement. 

PHARMACY  LAGGING  BEHIND. 

Coming  from  these  generalizations  down  to  our 
own  calling  of  pharmacy,  it  is  not  difficult  to  see  that 
we  are  not  altogether  holding  our  own  in  develop- 
ment in  comparison,  for  example,  with  medicine  and 
dentistry.  Scientific  dentistry,  of  course,  is  quite 
modern,  but  its  development  within  the  past  twenty- 
five  or  thirty  years  has  been  vastly  greater  than  the 
development  of  pharmacy  in  any  equal  period  of 
time.  Practical,  scientific  and  educational  medicine, 
especially  the  latter,  has  experienced  a  growth  within 
the  past  quarter-century  far  eclipsing  that  of  phar- 
macy. 

These  developments  of  our  sister  professions  have 
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brought  with  them  a  corresponding  standing  and 
dignity  which  in  turn  create  a  corresponding 
measure  of  respect  from  society.  The  profession  of 
j)liannacy  ought  to  enjoy  an  equal  respect.  That 
this  respect  is  not  accorded  it  is  no  doubt  due  to  the 
fact  that  it  is  not  altogether  merited.  The  pro- 
fession of  pharmacy  is  one  which  calls  for  an  un- 
common measure  of  skill  and  ability,  and  in  the 
possibility  of  disastrous  result  growing  out  of  in- 
comi)etency  on  the  part  of  its  votaries  it  is  at  least 
as  responsible  a  calling  as  that  of  medicine  and 
dentistry.  Medicine  and  dentistry  have  an 
advantage  over  pharmacy  at  the  present  time  which 
greater  than  ever  before,  doubtless  because 
medical  and  dental  practitioners  have  higher 
academic  and  professional  standards.  These  stan- 
dards have  been  reached,  unquestionably,  through 
higher  academic  and  professional  education.  The 
logical  thing  for  pharmacists  to  do,  if  they  do  not 
w  ant  to  continue  to  suflfer  in  dignity  and  respect  in 
inparison  with  other  professions,  is  to  take  prompt 
^leps  to  put  pharmacy  on  relatively  as  high  an  edu- 
cational basis  as  medicine  and  dentistry  now  enjoy. 

STATES  WITH  PREREQUISITE  LAWS. 

In  many  parts  of  our  country  the  initial  steps 
have  already  been  taken.  The  States  of  New  York, 
Pennsylvania,  Hawaii,  Louisiana,  Rhode  Island  and 
Wisconsin,  where  prerequisite  laws  have  been  in 
operation  now  for  some  years  to  the  great  advantage 
of  the  public  and  the  pharmacists  of  those  States,  are 
profiting  under  the  new  conditions.  In  Wisconsin 
the  conditions  of  a  prerequisite  law  virtually  exist 
through  Board  requirements.  In  New  York  and 
Pennsylvania,  where  prerequisite  laws  were  first 
established,  pharmacists  are  beginning  to  earn  and 
enjoy  that  respect  now  shown  to  medical  practi- 
tioners. Any  Minnesotan  who  has  traveled  in  the 
States  named  and  who  is  familiar  with  pharma- 
ceutical conditions  and  possibilities  there  and  here  in 
Minnesota,  knows  that  Minnesota  is  entitled  to  the 
same  distinction  enjoyed  by  those  States  by  virtue 
of  their  prerequisite  laws. 

It  has  been  demonstrated  in  these  States  that  the 
prerequisite  laws  have  proved  a  distinct  advantage 
to  pharmacy,  but  it  should  be  enphasized  that  a  still 
greater  advantage  accrues  to  the  public.  It  is  an 
unquestioned  fact  that  our  law-enacting  bodies  do 
not  make  laws  that  are  not  primarily  in  the  interests 
of  and  for  the  welfare  of  all  the  people,  and  pre- 
requisite laws  have  for  their  primary  purpose  the 
greater    protection    of    the    people    against    incom- 


petency on  the  part  of  those  to  whom  the  laws  re- 
late. 

THE  TIME  IS   RIPE. 

The  time  is  more  than  ripe  for  pharmacists  to 
assert  the  dignity  of  their  profession  and  to  rank 
themselves  with  other  professions  inherently  calling 
for  no  greater  degree  of  skill  and  qualifications. 
There  should  be  introduced  into  the  next  legislature 
a  bill  making  a  training  in  a  college  of  pharmacy  a 
prerequisite  to  application  for  examination  by  the 
State  Board  of  Pharmacy  for  registration  to  practice 
pharmacy  in  Minnesota.  Some  regard  should  also 
be  had  for  the  necessity  of  a  sufficient  preliminary 
schooling.  Those  who  desire  to  practice  dentistry 
or  medicine  must  have  had  a  minimum  schooling 
equivalent  to  four  years  of  high-school  work.  Quite 
a  number  of  medical  schools  require  two  years  of 
academic  college  work  beyond  the  high  schools,  and 
a  few,  such  as  Harvard,  Johns  Hopkins,  etc.,  require 
an  academic  degree  evidencing  the  completion  of  a 
full  academic  college  course  of  at  least  four  years 
beyond  high  schools.  Our  State  Board  requires 
now  in  its  preliminary  examination  a  training  equiv- 
alent to  about  two  years  of  high-school  work. 

A  PROPOSED  MEASURE. 

In  deciding  upon  the  details  of  the  proposed  bill 
the  requirements  should  not  be  made  too  drastic. 
The  law  would  not  need  to  go  into  effect,  say,  until 
1915  or  1910,  or  even  for  a  year  later.  This  would 
not  create  any  present  hardship  for  any  one,  since 
all  apprentices  who  are  already  within  the  ranks 
would  have  an  opportunity  to  complete  their  regis- 
tration under  the  conditions  existing  when  they 
entered  drug  stores.  The  preliminary  school  re- 
quirement might  be  placed  at  two  years  of  high- 
school  training,  increasing  this  to  three  years  and 
then  to  four  years  gradually,  or  it  might  be  well  to 
adopt  in  the  bill  the  minimum  requirements  of  the 
American  Conference  of  Pharmaceutical  Faculties, 
which  for  the  present  cover  only  one  year  of  high- 
school  training  and  two  years  of  six  months  each  of 
pharmaceutical  college  training. 

Such  a  law  would  not  only  be  progressive  and  put 
pharmacy  in  line  with  other  professions,  but  it  would 
also  be  a  protective  measure,  as  can  be  reasoned  out 
by  any  one  who  gives  the  matter  some  thought.  Of 
course  no  law  can  be  retroactive,  and  the  enactment 
of  the  proposed  measure  would  not  in  any  wise 
affect  those  pharmacists  already  established,  but 
would  apply  solely  and  exclusively  to  those  who 
enter  the  ranks  in  the  future. 


THE  POSSIBIIITIES  OF  A  CIRCULATING  LIBRARY. 

How  One  Drn^iflst  Be^an  His  Own  Collection  of   Books— How   the  Assortment   Increased— Its  Value 

as  an  Advertising  Asset— The   Direct  Returns.* 


An  "own  make"  circulating  library  that  I  recently 
saw  struck  me  as  being  the  best  thing  of  its  kind  that 
I  ever  ran  across.  It  has  grown  to  be  one  of  the 
most  important  of  the  side-lines  in  the  drug  store 
where  it  is  housed. 

The  proprietor,  a  very  wide-awake  druggist  in  a 
town  containing  somewhere  between  ten  and  fifteen 
drug  stores,  for  some  time  had  a  Tabard  Inn  library. 
His  revenue  never  equaled  the  rent;  in  fact  his 
average  loss  was  two  dollars  a  month  for  the  twenty- 
nine  months  he  kept  it.  Some  months  the  revenue 
from  the  library  was  as  low  as  one  dollar. 

This  did  not  mean  that  the  townspeople  did  not 
like  to  read.  The  reasons  for  the  poor  showing 
were  several.  One  was  that  there  were  other 
circulating  libraries  in  town,  the  books  being  some- 
what similar.  Another  was  that  the  whole  collec- 
tion seldom  contained  more  than  a  couple  of  dozen 
books  worth  reading.  The  main  cause  lay  in  the 
fact  that  the  selection  was  always  limited.  Besides 
it  was  constantly  changing;  a  popular  book,  for 
which  the  public's  curiosity  was  whetted,  might  leave 
town  suddenly,  in  possession  of  some  traveling 
member  of  the  library. 

BUILDING  A  PRIVATE  CIRCULATING  LIBRARY. 

Finally  the  druggist  conceived  the  idea  of  begin- 
ning a  circulating  library  of  his  own.  He  bought 
twelve  books,  and  in  eight  months  had  bought 
thirty-eight  more.  During  these  eight  months  he 
ran  his  own  library  and  the  Tabard  Inn  side  by  side. 
His  own  library  brought  him  in  an  average  of  two 
dollars  a  month.  Then  he  discarded  the  Tabard 
Inn. 

This  was  about  two  years  ago.  For  1906  his 
average  receipts  were  seventeen  dollars  a  month. 
January,  1907,  brought  in  thirty-three  dollars.  In 
February,  up  to  the  twenty-seventh,  the  date  of  a 
recent  letter  from  him,  the  income  was  twenty-seven 
dollars.     He  says : 

"We  count  on  being  able  to  maintain  an  average 
of  one  dollar  a  day  throughout  the  year.  Our 
library  now  numbers  404  books,  and  as  these  were 

*From  The  Apothecary. 


bought  as  issued,  they  cost  us,  together  with  the 
necessary  supplies,  $380.  Our  total  revenue  has 
been  $254,  leaving  a  deficit  of  $126,  which  may  now 
be  said  to  be  the  investment  on  which  we  expect  to 
make  at  least  $100  this  year,  besides  paying  for  all 
the  new  books  we  buy."  Another  druggist  could 
get  a  library  of  the  same  size  in  the  same  length  of 
time  at  no  greater  cost ;  if  he  wanted  to  have  all  or 
half  the  number  of  books  to  begin  with,  the  cost 
would  be  less,  because  the  books  can  be  bought 
cheaper  than  if  bought  as  these  were — i.e.,  as  issued. 
The  writer  was  in  this  store  for  several  hours  at 
different  times.  He  saw  that  the  library  was  very 
popular.  At  certain  hours  of  the  day  there  was 
almost  always  some  one  at  the  book  shelves. 

THE  ADVANTAGE  OF  OWNING  YOUR  OWN  LIBRARY. 

The  advertising  value  of  the  library  is  consider- 
able. There  probably  is  not  one  book-reader  in  the 
city  who  does  not  know  of  this  library.  Every  book 
is  carefully  selected,  with  an  eye  to  its  popularity; 
hence  there  are  not  many  "dead"  books.  Every 
book  returns  to  the  library  when  it  is  read ;  so  there 
is  no  possibility  of  disappointing  a  patron  whom 
some  other  patron  has  advised  to  read  a  certain 
book.  The  druggist  knows  every  book  in  the  col- 
lection— an  impossibility  with  a  Tabard  Inn  Library 
— and  in  many  cases  when  his  advice  is  asked,  is  in 
a  position  to  give  it.  This  brings  him  into  direct 
relation  with  the  patron,  and  on  a  fraternal  ground. 
The  druggist  has  made  the  acquaintance  of  hundreds 
of  good  people  whom  he  never  would  have  known 
but  for  the  library.  The  advertising  value  of  a 
well-conducted  "own  make"  library  cannot  be  ques- 
tioned. In  theory  it  looks  attractive ;  in  practice  it 
has  proved  a  boon.  It  not  only  makes  the  store 
talked  about ;  it  makes  friends  for  the  store  and  the  _ 
druggist,  from  among  the  best  people,  and  estab-^ 
lishes  his  individuality — the  greatest  asset  in  any 
advertising. 

The  books,  it  must  be  understood,  are  not  sold. 
Nor  is  a  "membership"  sold.  The  books  are  simply 
rented.  Therefore  there  can  be  no  conflict  with  the 
publishers'  association. 
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RETURNS  IN  THE  WAY  OF  ADVERTISING. 

'"If  a  circulating  library  has  any  value  at  all  it 
must  be  in  the  nature  of  advertising,"  said  the  owner 
of  the  library.  "The  loaning  of  a  book  with  us  is 
no  more  trouble  than  selling  a  postage-stamp.  Lots 
of  druggists  take  a  delight  in  selling  stamps  because 
'they  say  it  brings  customers  into  the  store.  It  would 
seem  to  be  a  much  better  proposition  to  have  a 
scheme  which  would  bring  in  the  prospective  cus- 
tomer, have  him  spend  five  cents  on  which  the  dealer 
has  a  profit,  and  spend  enough  time  to  select  a  book ; 
which  means  that  he  will  have  enough  time  to  think 
of  something  else  to  buy.  He  very  often  does  it, 
too — many  times  more  frequently  than  a  stamp 
customer  does. 

"The  selection  of  the  first  lot  of  books  for  such  a 


library  should  be  left  to  a  man  who  has  had  the 
experience.  The  ones  bought,  in  order  to  keep  up 
to  the  times,  should  be  carefullv  selected,  using-  the 
criticisms  that  appear  from  time  to  time  in  the  public 
prints. 

"If  the  library,  the  candy  counter,  the  post-cards, 
the  cigars,  the  stamps,  the  perfumery  and  the  mani- 
cure goods  were  put  in  a  certain  part  of  the  store, 
and  a  girl  put  in  charge,  this  department  surely 
would  become  a  source  of  revenue  to  the  store,  as 
well  as  its  most  valuable  advertising  asset;  if 
eighteen-dollar-a-week  clerks  are  allowed  to  look 
after  the  library,  however,  and  get  into  the  habit  of 
spending  their  time  talking  to  the  attractive  young 
lady  patrons,  the  whole  affair  is  liable  to  prove  a 
losing  venture." 


THE  VALUE  OF  THE  PERSONAL  LETTER. 


By  ARTHUR  IRWIN  SMITH. 

Fulton,  Ky. 


As  a  means  of  attracting  trade  to  a  new  estab- 
lishment and  building  up  business  in  an  old  one,  I 
know  of  nothing  that  will  bring  better  results  than 
the  personal  letter.  It  sounds  rather  expensive  to 
the  novice,  but  the  expense  is  more  than  justified 
when  the  scheme  is  properly  carried  out. 

Although  your  letter  is  only  an  advertisement, 
be  sure  it  sounds  personal.  Let  it  be  short  and 
businesslike,  however,  inviting  the  prospective  cus- 
tomer to  your  store  and  describing  any  special 
features  that  may  appeal  to  him.  If  you  can't 
write  this  kind  of  letter,  get  some  one  to  write 
it  who  can. 

SUGGESTIONS. 

Don't  cheapen  your  plan  by  using  imitation  type- 
writing or  delicate  stuff.  You  may  be  tempted  to 
do  this  on  account  of  the  cost  or  time  required  to 
write  single  letters,  but  the  results  will  be  much 
less  proportionately.  Get  some  good  stenographer 
to  do  your  work,  or,  if  you  are  a  good  penman, 
write  them  in  your  own  handwriting.  A  good 
hand-written  letter  would  probably  be  as  effective 
as  a  typewritten  one.  Don't  make  the  mistake  of 
employing  cheap  stationery.  Not  necessarily  high- 
priced  stuff,  but  something  neat  and  attractive, 
should  be  used. 

If  there  is  a  firm  name,  do  not  use  it  alone,  but 


sign  the  owner's  or  the  manager's.  Date  the  letters 
the  day  they  are  mailed.  Use  the  addressee's 
proper  name  and  correct  city  address.  Such  little 
points  as  these  may  seem  trivial,  but  the  advertising 
value  of  your  letters  will  be  diminished  if  you  are 
careless  about  them. 

Don't  mail  out  the  letters  indiscriminately,  but 
pick  your  list.  Cull  out  all  names  that  you  think 
unprofitable,  either  on  account  of  their  financial 
standing  or  because  they  are  too  far  out  of  your 
territory. 

Do  not  neglect  your  advertising  along  other 
lines.  A  plan  of  this  sort  will  bring  the  best 
results  when  used  in  connection  with  a  judicious 
advertising  campaign  by  the  usual  methods. 

A  SPECIMEN   LETTER. 

As  an  example,  I  append  a  letter  that  was  used 
to  advantage  by  a  drug  store  in  a  town  of  five 
thousand  population.  It  was  written  by  the  owner, 
a  man  with  but  little  experience  in  advertising,  and 
is  not  quoted  as  a  model  of  what  such  letters  should 
contain  but  merely  as  a  suggestion.  The  body  of 
the  letter  was  something  like  this : 

As  yet  we  have  not  had  the  pleasure  of  showing  you  our 
new  two-thousand-dollar  soda  fountain  which  we  installed 
last  week.      We  are  serving  all  the  delicious  cold  summer 
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drinks,    and    would    be    glad    to    have    you    make    this    your 
headquarters  when   in   this   part  of  town. 

We  have  put  in  some  large,  new  fans  and  intend  to  keep 
our  place  the  most  up-to-date  in  town.  Our  stock  of  drugs 
and   stationery    is   practically   new,   and    please    don't    forget 


us  if  you  need  anything  along  those  lines.      Our  prescription 

clerk,    Mr.    Dean,    is    a   graduate    of    the   School    of 

Pharmacy  and  has  had  five  years'  experience. 

We  should  be  glad  to  have  you  drop  in  any  time. 
Sincerely  yours. 


"MY  MOST  EXCITING  EXPERIENCE." 

Bulletin  Readers  Relate  Another  Grist  of  Personal  Anecdotes— Some  Amuslny;    Others  Tragic;    All 
of  Ihem  Interesting— A  Dollar  Paid  for  Each  "Experience"  and  the  Offer  Still  Open. 


A  CHEAP  HIGHWAYMAN. 

By  Herman  H.  Bram,  Ph.G.,  Philadelphia,  Pa. 

1  was  resting  up  after  a  rather  busy  day,  and  was 
spending  the  last  few  minutes  before  closing  in  giv- 
ing some  advice  to  my  clerks.  They  in  turn  were 
donning  their  hats  and  coats  to  depart  for  the  night, 
as  the  eleventh  hour  was  approaching. 

The  weather  was  very  warm  and  the  humidity 
very  high ;  so  I  decided  to  sit  outside  in  the  open  air 
and  get  the  benefit  of  the  wholesome  atmosphere  for 
a  short  while  before  closing  my  establishment. 

I  was  reading  a  newspaper  in  silence  when  a 
large,  strapping  negro,  who  apparently  had  been  on 
the  other  side  of  the  street  and  had  come  over  after 
my  clerks  left,  approached  me,  and  without  uttering 
a  word  walked  into  the  store  all  the  way  as  far  as 
the  prescription  laboratory  and  stopped.  I  hastened 
in  after  him,  for  he  was  a  very  suspicious  looking 
visitor  at  that  hour  of  the  night,  and  asked  what  I 
could  do  for  him.  After  glancing  around  the  place, 
he  showed  me  a  small  incision  near  the  thumb  of  his 
left  hand,  and  in  harsh  tones  asked  me  to  treat  it  for 
him.  Evidently  it  seemed  all  healed  up,  but  not 
suspecting  anything,  I  told  him  that  I  would  give 
him  something  good  for  it,  but  could  not  treat  it. 

I  walked  back  into  the  laboratory,  and  bent  over 
to  get  a  bottle  in  which  to  give  him  the  medicine. 
Just  as  I  arose  with  the  bottle  in  my  hand  I  saw  his 
tall,  heavy  figure  close  behind  me.  I  was  stunned 
for  the  moment,  being  unaware  as  to  how  he  had 
reached  the  rear  laboratory  without  my  hearing  or 
seeing  him. 

"Lend  me  a  quarter,  will  you?"  he  said,  very 
quickly,  but  in  a  very  low  voice,  lest  he  be  over- 
heard, "and  be  quick  about  it." 

I  hardly  knew  what  to  do,  so  many  things  entered 
my  mind  all  at  the  same  time.  All  in  the  same  very 
"trying"  moment,  I  first  thought  I'd  grab  a  labora- 


tory bottle  for  defense,  but  hesitated.  In  my  con- 
fusion of  thoughts,  I  said,  "Get  right  out  of  here," 
but  before  I  knew  it  he  drew  a  huge  revolver  and 
leveling  it  at  me  said,  "Lend  me  a  quarter,  anyhow." 
Well,  imagine  my  predicament  and  feelings  at  the 
time.  It  thrills  me  to  think  of  it.  I  just  lost  myself 
at  the  sight  of  the  gun,  and  stood  there  motionless. 

In  a  moment  I  found  myself  walking-  half-dazed 
towards  the  cash  register,  followed  by  the  intruder 
with  the  gun  in  his  hand,  and  a  noiseless  step.  My 
main  object  in  view  was  to  get  him  out  of  my  way, 
because  the  gun  haunted  me  as  I  approached  the 
register.  I  was  helpless  and  dared  not  utter  a  cry, 
for  fear  that  he  would  shoot  me  and  hie  away  with 
all  the  money  that  was  in  the  register.  I  acted  very 
slowly — I  really  know  not  why,  and  handed  him  the 
quarter.  In  a  jiffy  he  was  gone  and  flew  down  Pine 
Street  at  -a  breakneck  speed. 

For  a  second  I  was  lost,  the  vision  of  the  revolver 
still  haunting  me.  Then,  pulling  myself  together 
and  rushing  to  the  front  door,  I  yelled  "Stop  thief" 
at  the  top  of  my  voice.  On  all  sides  of  the  streets, 
even  though  the  hour  was  rather  late,  people  young 
and  old,  sitting  on  their  door-steps,  were  startled  at 
my  cry.  It  broke  the  stillness  of  the  night,  and 
everybody  rushed  to  the  drug  store.  Upon  the  sight 
of  a  tall  man  running  down  the  street,  and  a  small 
crowd  in  pursuit,,  the  people  in  all  their  excitement 
followed  the  running  crowd.  The  entire  vicinity 
by  this  time  was  in  an  uproar  and  filed  into  the  drug 
store  anxious  for  news. 

In  my  nervous  state  I  hastened  to  the  telephone 
booth  and  called  up  the  police  headquarters.  The 
shock  was  so  severe  that  I  had  great  difficulty  in 
describing  the  appearance  of  the  intruder  when  the 
officers  arrived  at  the  store.  They  searched  for  him 
three  days  and  nights,  but  in  vain. 

I  seemed  to  have  gotten  ofif  easy,  the  man  mysteri- 
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ously  asking  for  a  mere  25-cent  piece.     But  he  was 
an  undesirable  customer. 


RECOVERING   STOLEN    GOODS. 
By  Elmer  E.  Goodun,  Saltsburg,  Pa. 

When  about  nine  years  of  age  I  started  to  work 
in  the  drug  store.  I  had  been  working  for  my  pre- 
decessor for  some  time,  and  when  he  went  out  he 
had  his  father,  a  retired  physician,  come  and  help 
me  and  lend  me  any  assistance  that  I  needed. 

One  Saturday  evening  the  proprietor  had  gone  to 
supper,  and  his  father  and  I  were  left  to  tend  the 
store.  A  man  came  in  and  asked  for  ten  cents* 
worth  of  tincture  chloride  of  iron,  which  called  us 
back  to  the  rear  of  the  store. 

It  seems  that  on  this  day  we  had  received  a  ship- 
ment of  drugs  by  freight  containing  three  bottles  of 
a  certain  brand  of  bitters  ordered  for  a  customer 
which  we  had  left  standing  in  the  front  of  the  store 
ready  for  delivery.  After  we  had  put  up  and  la- 
beled the  bottle  of  iron  and  delivered  it  to  our  cus- 
tomer he  went  out.  No  other  customer  entered 
until  the  proprietor's  return,  when  he  missed  the 
three  bottles  of  bitters.  He  asked  his  father  and 
myself  whether  either  of  us  had  sold  them  during 
his  absence.  We  said  no,  but  mentioned  a  sale  of 
ten  cents'  worth  of  tincture  chloride  of  iron  in  his 
absence.  Thereupon  he  told  us  that  he  was  shy  the 
three  bottles  of  bitters  which  he  had  ordered  for  a 
certain  man,  and  our  last  customer  must  have  stolen 
them.  He  asked  whether  I  would  be  able  to  recog- 
nize the  man  that  we  had  waited  on  in  his  absence, 
and  I  told  him  yes. 

ON  THE  TRAIL. 

Then  he  requested  me  to  go  and  look  around 
town  and  in  the  stores  to  see  whether  I  could  find 
him,  and  then  come  back  and  report  where  he  was. 
I  started  out,  looking  into  all  the  stores  and  walk- 
ing along  the  streets,  but  did  not  find  the  man  until 
I  came  to  the  railroad  station.  Seeing  him  there  I 
took  courage,  and  asked  him  whether  he  was  wait- 
ing for  the  train.  He  said  yes.  I  told  him  it  would 
not  arrive  for  over  an  hour  yet.  "Is  it  that  long?" 
he  replied.  Thereupon,  I  told  him  he  might  as  well 
walk  up  town  to  put  the  time  in  until  the  train  ar- 
rived. In  fact,  I  walked  up  with  him,  and  he 
-topped  at  another  drug  store.  In  a  moment  I  in- 
formed my  employer  that  the  man  he  wanted  was 
at  the  other  drug  store.  Both  of  ns  hastened  there 
and  waited  until  he  came  out.     My  employer  then 


called  him  aside  and  told  him  that  three  bottles  had 
disappeared;  he  had  been  the  only  customer  in  the 
store;  and  to  save  himself  expense  and  trouble  he 
had  better  .pay  for  them  or  return  the  goods.  The 
man  wilted;  he  said  he  was" working  on  a  farm  out 
from  a  town  just  below,  and  he  would  not  like  the 
man  he  was  working  for  to  know  of  his  thievery. 
Soon  he  added,  "Come  along  and  I'll  get  the  goods 
for  you." 

PAYING   TTP. 

He  took  my  employer  to  a  back  street,  back  into 
a  planing-mill  yard,  and  from  under  a  pile  of  lum- 
ber, where  he  had  hidden  them,  he  took  the  stolen 
goods  and  delivered  them  up.  One  bottle,  how- 
ever, had  been  partly  emptied.  Upon  promise  to 
send  a  dollar  on  Monday  to  pay  for  the  bitters  con- 
sumed, he  was  allowed  to  depart  to  his  home.  The 
dollar  arrived  on  Mondav. 


"AD  ASTRA  PER  ASPERA." 

By  J.  W.  GiESBURG,  Kansas  City,  Kansas. 

"To  the  stars  through  difficulties"  was  the  way  I 
served  my  apprenticeship  in  the  retail  drug  business. 
When  early  in  life  I  left  the  farm  as  a  three-year 
apprentice,  the  European  basis,  board  and  lodging 
for  the  first  year,  with  a  dollar  a  month  added  for 
the  second  year,  and  two  dollars  for  the  third,  I  was 
about  as  green  as  the  proverbial  cucumber. 

It  was  my  misfortune  to  be  loaned  out  to  a  man 
who  now  and  then  went  on  a  spree.  On  one  of 
these  occasions  it  fell  to  my  lot  to  guard  the  store 
alone  during  his  absence.  Soon  other  kids  began 
to  gather  at  the  store  and  josh  me  about  being  left 
on  watch  with  no  chance  of  getting  away.  But  I 
told  them  I  had  a  key  and  could  lock  up  any  old 
time.     Next  I  proceeded  to  show  them. 

Now  this  particular  front  door  had  a  glass  in  it 
which  extended  nearly  to  the  floor,  and  when  after 
locking  and  unlocking  the  door  still  stuck,  I  gave  it 
a  swift  kick  and  sent  the  glass  flying  through  the 
store. 

Just  then  the  boss  "hove  to"  about  three  sheets  in 
the  wind,  and  what  he  said  to  me  was  plenty.  He 
told  me  I  would  make  a  better  farmer  than  a 
"farmercist,"  and  it  was  back  to  the  simple  life  for 
me. 

But  you  can't  keep  a  good  man  down,  and  I  soon 
"beat  it"  back  to  the  bright  lights,  where  the  next 
man  canned  me,  or  rather  his  wife  did,  because  I 
persisted  in  attending  the  Universalist  church  in- 
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stead  of  the  Methodist.  But  even  this  did  not  take 
all  the  starch  out  of  me.  I  soon  had  another  job, 
where  the  outgoing  clerk  tried  to  get  me  with  an 
exploding  prescription  which  didn't  explode,  because 
I  wouldn't  let  it.  Then  he  sicked  the  State  Board 
of  Pharmacy  on  me,  but  I  beat  him  to  that  and 
passed  the  examination,  after  which  he  let  me  alone. 
So  it  came  to  pass  that  I  am  still  a  pill  roller,  yea 
even  unto  this  day,  my  25th  anniversary  in  the 
business. 


SALTPETRE   DISPENSED   FOR   EPSOM   SALT. 
By  J.  C.  LowRiE,  Weidman,  Ontario. 

The  following  experience  while  serving  an  ap- 
prenticeship in  a  neighboring  town  will  probably 
serve  as  a  warning  to  young  fellows  like  myself. 

My  downfall  was  caused  by  nothing  more  than  a 
beautiful  customer  of  the  opposite  sex.  I  was  alone 
in  the  store  when  the  lady  walked  in  and  asked  for  a 

half-pound  of  Epsom  salts.     Say,  fellows,  you ; 

but  it  would  take  too  much  space  and  ink  to  tell  how 
cute  she  was.  We  started  conversing  while  I 
walked  away  to  a  drawer,  weighed  out  and  wrapped 
up  the  salt  and  gave  it  to  her.  Meanwhile  I  tried  to 
make  myself  as  agreeable  as  possible  and  regretfully 


watched  her  depart.  As  she  left  I  noticed  that  she 
spoke  to  a  lady  whom  I  knew. 

Still  musing  over  my  customer  and  doing  some 
odd  jobs  I  walked  past  the  drawer  from  which  I  had 
taken  the  salt,  and  was  about  to  push  it  into  its  place 
when  I  felt  my  hair  stand  on  end.  I  had  given  her 
saltpetre  instead  of  Epsom  salt. 

The  word  *'salt"  in  each  name  and  the  drawers 
being  beside  one  another,  added  to  the  fact  that  I 
was  more  interested  in  the  customer  than  the  work, 
were  sufficient  to  muddle  me.  At  once  I  broke  out 
into  a  cold  sweat  thinking  of  all  the  trouble  I  had 
brought  on  myself. 

My  salvation  lay  in  the  fact  that  I  knew  the  lady 
whom  she  had  spoken  to  on  the  street.  I  hurriedly 
wrapped  up  the  Epsom  salt  and  lost  no  time  in 
locking  the  store  and  calling  on  Miss  A.  Yes,  she 
knew  where  my  customer  was  staying,  and  gave 
me  the  address  of  a  prominent  gentleman.  I  sped  on 
my  way,  and  arriving  there  was  met  by  the  lady  of 
the  house,  to  whom  I  explained  that  the  Epsom  salt 
I  had  given  to  the  young  lady  was  found  to  be  dirty, 
and  I  would  exchange  it  for  some  good.  She 
said  she  was  about  to  take  a  dose  and  thanked  me 
for  my  kindness  and  trouble,  while  I  replied  that  it 
was  all  a  pleasure. 


MAILING  LISTS. 

New  Ideas  on  an  Old  but  Important    Subject — Reaching  Out  for  Customers— Cultivating  Both  Doctor 
and  Layman  Through  the  Mails— Literature  Su^^ested  which  Really  Brings  the  Business.^ 

By  ARTHUR  G.  LYON, 

Coldwater,  Mlchiiian. 


It  is  unnecessary  to  discuss  the  value  of  the  mailing 
list  as  the  business  bringer  in  general.  We  have 
only  to  think  of  the  countless  great  enterprises  built 
up  entirely  by  this  means  to  understand  that  this 
form,  of  advertising  can  be  made  to  pay  well. 

A  physicians'  list. 

A  list  of  physicians  can  be  used  to  good  advantage, 
whether  or  not  the  practice  is  made  of  calling  upon 
these  gentlemen  regularly  in  the  interests  of  the 
store.  I  believe  the  plan  of  calling  occasionally  on 
the  doctor  is  the  best  means  of  keeping  him  informed 
of  the  changes  in  stock,  new  goods  added,  new 
preparations  of  U.  S.  P.,  N.  F.  or  your  own  form- 


*A  paper  read  before  the  Michigan  State  Pharmaceutical 
Association. 


ulas.  Besides  it  affords  the  opportunity  of  becom- 
ing better  acquainted  personally  with  the  doctor, 
and  tends  to  show  him  that  you  are  really  and  truly 
a  pharmacist  interested  in  the  progress  of  your  pro- 
fession. 

As  far  as  we  are  concerned  there  are  two  classes 
of  physicians:  one  prescribes,  the  other  dispenses. 
With  at  least  one  of  these  we  can  improve  our  busi 
ness  by  going  after  it. 

It  is  the  prescribing  physician  who  if  properly 
approached  is  to  give  us  the  best  business.  It  is  a 
fact  that  most  physicians  keep  themselves  posted  by 
subscribing  to  half  a  dozen  or  more  medical  jour- 
nals, and  keep  abreast  of  the  times.  Most  stores  try 
to  keep  pace  with  the  doctor  by  stocking  prepara- 
tions which  he  is  liable  to  prescribe;  but  what  good 
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does  it  do  you  if  your  neighbor  gets  the  prescription 
and  makes  the  sale?  Send  a  card  once  in  a  while 
with  a  list  of  new  goods.  Often  he  will  be  sur- 
prised to  find  in  your  store  an  article  that  he  thought 
could  not  be  obtained  in  the  city.  In  times  of 
epidemics  of  various  diseases,  such  as  diphtheria, 
smallpox,  typhoid,  it  is  well  to  mail  each  physician 
a  card  reminding  him  that  you  keep  in  stock  the 
various  antitoxins,  serums,  vaccines,  and  that  they 
are  always  fresh  and  potent.  Very  likely  the  other 
stores  keep  the  same  goods,  but  I  believe  that  this 
association  is  composed  of  merchants  who  are  in 
business  for  themselves. 

The  indirect  benefit  to  the  druggist  from  cus- 
tomers sent  in  by  the  physicians  is  greater  than  can 
be  estimated.  The  patient  feels  the  confidence  of 
the  physician,  learns  of  the  completeness  of  the 
stock,  all  of  which  will  mean  future  business.  Be- 
sides we  must  remember  that  a  person  induced  to 
trade  even  once  is  a  possible  regular  customer,  all 
depending  upon  the  way  he  is  treated  and  the  satis- 
faction he  feels  in  his  purchase. 

THE  VALUE  OF  RURAL  LISTS. 

If  the  Store  is  located  in  one  of  the  smaller  cities, 
good  use  can  be  made  of  a  list  of  the  rural  route 
patrons.  In  the  spring,  the  farmers  are  interested 
in  corrosive  sublimate,  formaldehyde,  Paris  green, 
arsenate  of  lead,  and  bug  killers  in  general.  Most 
of  the  stores  in  the  smaller  towns  and  cities  carry  a 
line  of  paints  and  oils.  Altogether  there  is  material 
for  quite  a  booklet  on  supplies  used  by  the  farmer. 
We  make  a  practice  of  sending  to  every  patron  of 
every  rural  route  once  or  twice  during  the  year  a 
little  eight-page  paper.  We  send  out  an  issue 
shortly  before  the  holidays.  It  is  devoted  largely 
to  Christmas  goods,  perfumes,  and  kodaks.  Gener- 
ally a  page  or  two  is  given  to  the  Larkin  idea. 
Don't  you  know  that  75  per  cent  at  least  of  the 
farmers'  wives  belong  to  Larkin  Clubs  and  really 
think  they  are  getting  goods  cheaper  than  they  can 
procure  them  at  home?  The  only  reason  why  the 
Larkin  Co.  has  grown  to  such  an  enormous  business 
is  the  lack  of  competition  from  the  local  retail  stores. 
We  publish  on  one  page  of  our  paper  a  list  of  the 
goods  in  our  line  sent  out  by  these  people,  with 
comparative  columns  of  the  prices  charged  by  them 
and  by  ourselves.  This,  together  with  a  little  talk 
on  the  quality  of  the  goods,  is  generally  enough  to 
show  them  that  they  are  paying  for  their  premiums 
and  more  too. 

About  the  first  of  the  year  we  mail  to  each  of 


these  persons  a  copy  of  our  town  and  country 
almanac.  It  not  only  furnishes  a  good  complete 
almanac,  less  the  patent  medicine  advertising  fea- 
tures and  testimonials,  but  puts  into  their  hands  a 
piece  of  advertising  matter  that  will  work  a  whole 
year  for  us.  The  main  advertising  feature  is  the 
development  of  our  mail-order  business.  We  show 
the  advantage  of  ordering  by  telephone  or  mail  such 
goods  as  we  can  send  out  by  the  rural  carrier. 

A  CAREFULLY  FOLLOWED  UP  PLAN. 

I  come  next  to  the  mailing  and  advertising  scheme 
which  we  have  developed  and  which  will  no  doubt 
prove  of  interest  especially  to  the  retailers  in  the 
smaller  cities  and  towns.  This  is  a  list  of  the 
parents  in  the  city  and  surrounding  country. 
Although  it  may  seem  somewhat  extensive  and 
cumbersome,  it  has  proven  in  our  experience  to  be 
the  best  advertising  scheme  we  have  ever  worked 
out. 

We  watch  the  newspapers  closely  for  notices  of 
births.  Those  not  published  we  get  from  the  health 
officer  on  the  first  of  each  month,  as  it  is  very 
important  not  to  miss  a  single  one  of  them.  First, 
we  send  a  little  letter  congratulating  the  parents 
upon  their  good  fortune  and  expressing  our  best 
wishes  to  the  mother  and  babe,  and  informing  them 
that  we  are  sending  a  small  present  with  our  com- 
pliments. On  the  same  day  we  deliver  personally  a 
neatly  wrapped  package  containing  a  rattle  and  a 
package  of  baby  talcum  powder.  A  week  or  so 
later,  before  the  mother  has  become  able  to  care  for 
the  child  herself,  we  send  a  book  on  the  "Care  of 
Ir./ants."  The  manufacturers  of  the  different  infant 
foods  get  out  elaborate  and  expensive  books  on  this 
subject.  Here  let  me  express  a  word  of  apprecia- 
tion for  the  willingness  with  which  these  firms  co- 
operate with  us  in  the  entire  plan.  With  this  book 
is  a  personal  letter  presenting  the  gift  with  the 
compliments  of  the  manufacturers  and  the  store. 
The  mother  is  informed  that  should  she  wish  to  tiy 
the  food  at  any  time,  we  shall  gladly  send  her  a 
sample  package  free. 

We  next  bend  a  souvenir  card  and  ask  whether 
the  powder  was  not  found  to  be  a  very  good  one, 
informing  the  mother  of  the  price  at  which  she  can 
procure  more  of  the  product.  Returns  on  this  one 
card  alone  go  a  great  way  towards  paying  the 
expense  of  the  entire  scheme. 

Then  follow  at  regular  intervals,  sample  packages 
of  our  Tasteless  Castor  Oil  and  Hand's  Colic  Cure, 
both  of  which  bring  in  good  business. 
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Our  next  effort  is  in  the  form  of  a  letter  which 
goes  out  about  three  or  four  months  after  the  birth. 
This  letter  is  devoted  to  the  infant  foods,  and 
reaches  the  home  at  a  time  when  many  mothers  are 
beginning  to  think  of  artificial  feeding.  In  this  we 
offer  to  send  samples  of  any  infant  food  the  mother 
wishes  to  try.  A  stamped  card  is  enclosed  addressed 
ready  for  mailing,  the  mother  simply  signing  her 
name  and  checking  thereon  the  food  she  wishes  to 
use.  When  one  of  these  cards  comes  in,  we  deliver 
at  once  two  or  three  sample  packages  of  the  food, 
enough  so  that  she  can  give  it  a  good  fair  trial.  We 
make  it  just  as  easy  as  possible  for  her  to  drop  that 
card  into  the  letter-box,  for  good  business  is  to  come 
from  it. 

When  baby's  teeth  begin  to  appear,  the  parents 
receive  a  sample  of  Hand's  teeth  lotion  which  is  sure 
to  bring  in  sales  for  many  months. 

By  this  time  baby  has  reached  his  first  birthday. 


and  you  may  be  sure  that  the  parents  are  very 
agreeably  surprised  to  receive  on  that  morning  a 
handsome  birthday  card,  addressed  of  course  to  the 
child.  We  send  a  birthday  card  each  year  as  long 
as  we  can  keep  track  of  the  child.  Of  course  there 
are  some  families  to  whom  sorrow  is  bound  to  come, 
for  there  are  some  babies  that  do  not  survive  the 
troubles  incident  to  childhood.  We  are  of  necessity 
extremely  careful  not  to  wound  the  afflicted  parents 
by  sending  more  of  the  matter  to  them. 

The  most  important  outcome  of  the  whole  plan  is 
that  customers  are  induced  to  enter  the  store.  They 
come  to  feel  a  great  deal  of  confidence  in  us  as 
pharmacists  and  really  seem  glad  to  bring  their 
wants  to  us.  We  notice  as  the  years  go  by  that 
these  new  customers  stay  with  us,  and  compared 
with  the  business  we  develop  by  it,  the  expense  of 
carrying  on  the  plan  is  hardly  worth  consideration. 
It  certainly  pays. 


A  BUSY  STORE. 


The    Wolff   &    Wilson    Establishment    In    St.    Louis— Some    Astonishing    Figures— Customers    Handled 
Quickly  and  Well— What  the  Salesmen  are  Able  to  Do— One  Man  Sold  $223  a  Day ! 


One  of  the  most  remarkable  drug  stores  in  the 
entire  United  States  is  located  in  St.  Louis.     The 


Mr.  Wolff. 


stores  anywhere  which  do  more  business  than  this 
one  could  probably  be  counted  on  the  fingers  of  one 
hand — certainly  on  those  of  both  hands.     Reference 


is  made  to  the  Wolff  &  Wilson  establishment  on 
Washington  Avenue. 

The  sales  are  currently  reported  to  be  approxi- 
mately half  a  million  dollars  a  year,  and  while  we  are 
not  able  to  vouch  for  the  accuracy  of  this  statement 
we  believe  it  cannot  be  wide  of  the  mark.  Mind  you, 
this  is  purely  a  retail  store,  and  the  busmess  is  all 
done  over  the  coimter  to  customers  on  the  spot. 
There  is  no  jobbing,  and  no  specialties  are  exploited 
through  the  trade. 

The  store  has  an  ideal  location — at  the  corner  of 
Washington  Avenue  and  Sixth  Street,  right  in  the 
heart  of  the  most  crowded  retail  district  in  the  city. 
People  rush  in  and  out  all  day  long,  and  the  store  is 
so  arranged  as  to  give  customers  the  quickest  pos- 
sible service  and  turn  over  the  biggest  possible 
volume  of  money.  Thus  the  cigar  case  is  located  in 
front  between  two  entrances ;  men  flock  into  the  door 
on  Washington  Avenue,  buy  their  cigars,  and  hustle 
right  along  out  of  the  door  on  Sixth  Street — or  vice 
versa. 

The  soda  fountain  is  in  the  form  of  a  quadrangle 
right  in  the  center  of  the  store.  A  handsome  new 
outfit  has  just  been  installed  at  a  big  expense  by  the 
Bishop  &  Babcock  people  of  Indianapolis.      It  is  a 
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beauty!  Some  faint  conception  of  it  may  be  had 
from  one  of  the  accompanying  illustrations. 

The  prescription  department  is  in  the  rear  of  the 
store  and  represents  a  busy  scene.  Two  men  are 
almost  constantly  engaged  in  taking  in  and  handing 
out  prescriptions — entirely  apart,  of  course,  from 
the  dispensers  themselves  behind  the  case. 

An  immense  business  is  done  in  patent  medicines 
and  counter  goods.  The  salesmen  in  the  Wolflf  & 
Wilson  store  are  all  of  them  wonders — otherwise 
they  couldn't  hold  the  job.  The  volume  of  sales 
they  roll  up  every  day  would  astonish  the  average 
salesman.  This  is  all  the  more  remarkable  when  it 
is  explained  that  in  the  drug  and  patent  medicine 
departments  the  trolley  system  is  used.  The  clerks 
consequently  have  to  wait  for  the  change  and  hand 


Mr.  Wilson  is  the  Kcntleman  at  the  right  of  this  picture. 

it  over  to  their  customers.  The  trolley  system  is,  in 
fact,  employed  throughout  the  store  except  in  the 
departmentsi  devoted  to  candy,  cigars,  soda  and  pre- 
scriptions ;  here  cash  registers  are  used  and  a  close 
record  is  kept  of  all  department  expenses,  sales  and 
profits. 

Messrs.  Wolff  and  Wilson  have  always  been  in 
this  one  store.  They  began  in  it  as  clerks.  Twenty- 
seven  years  ago  they  had  a  chance  to  buy  the  busi- 
ness, and  they  took  it  over  and  paid  for  it  subse- 
<iuently  from  the  profits.     Ever  since  that  time  the 


sales  have  grown  steadily  in  volume  year  by  year, 
and  on  one  or  two  occasions  the  store  space  has 
been  enlarged.  A  still  further  enlargement  is  now 
in  prospect. 

The  firm  rents  the  whole  building,  but  occupies 


This  general  view  of  the  Wolff  &  Wilson  store  docs  scant  justice  to  the 
establishment.  There  is  another  aisle  of  similar  character  on  the  right  side 
of  the  soda  fountain,  while  the  cigar  department  is  behind  the  observer  at 
the  right. 

only  the  basement  and  two  of  the  floors.  The  re- 
mainder of  the  building  is  subrented  under  such 
favorable  condition  as  practically  to  give  Wolff  & 
Wilson  the  use  of  their  space  without  any  cost  what- 
soever!     Even  a  florist  who  has  one  corner  of  the 


Here  we  have  the  prescription  department  in  the  rear  of  the  store,  with 
three  of  the  prescriptionists  in  view. 

store  on  the  first  floor  pays  $250  a  month  for  the 
privilege !  Mr.  Wolff  is  the  active  man  in  the  con- 
duct of  the  store,  and  Mr.  W^ilson  devotes  himself 
largely  to  the  financial  aspects  of  the  business.  They 
are  a  good  team  and  they  work  beautifully  together. 
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Something  like  fifty  people  are  required  to  conduct 
the  business. 

Wolff  &  Wilson  are  on  the  job  every  minute. 
Nobody  succeeds  in  "putting  anything  over"  on 
them.  Just  one  recent  incident  might  be  mentioned 
in  this  connection :  One  morning  a  competitor  an- 
nounced in  the  St.  Louis  papers  that  for  one  hour, 


between  nine  and  ten  o'clock,  Cuticura  Soap  would 
be  sold  for  fifteen  cents.  As  soon  as  Wolff  &  Wilson 
saw  the  ad.  they  got  busy  right  away.  Immense 
placards  were  put  up  in  all  of  their  windows  reading 
as  follows.  "Cuticura  Soap  15  cents  all  day  long!" 
The  firm  of  Wolff  &  Wilson  never  goes  to  sleep 
at  the  switch. 


THE  FABLE  OF  THE  DRUGGIST  WHO  WANTED  TO  GET 

RICH  QUICK. 


By  YRRAH  B.  NOSAM. 


There  was  once  a  druggist  who  Got  to  Thinking 
he  was  rather  slow  in  Piling  up  the  Coin.  He  had 
done  well  in  the  drug  business.  He  had  Become 
Worth  about  forty  or  fifty  thousand  plunks;  his 
family  had  the  Best  Seat  in  church;  Mary  and  the 
girls  had  New  Hats  every  Easter ;  Sunday  afternoon 
the  Whole  Family  floated  through  town  in  a  Smooth 
Benzine  Buggy,  and  everything  on  the  horizon  wore 
a  Peaceful  and  Serene  Look. 

But  Prosperity  usually  tastes  Like  More. 

The  Druggist  wasn't  satisfied.  He  was  Getting 
along  in  Life.  If  he  was  ever  going  to  make  his 
Pile  he  ought  to  Get  Busy.  So  he  doped  it  out  that 
he  would  hit  the  line  hard  for  a  few  years  and  then 
Retire  with  his  Wad  and  Enjoy  Himself  while  the 
other  fellows  hustled. 

The  laugh  would  be  on  them. 

The  first  thing  to  do  was  to  get  rid  of  the  drug 
store.  It  had  made  what  money  he  had,  but  its 
Usefulness  was  past.  It  was  too  slow.  He  had 
Outgrown  it. 

About  that  time  a  Smooth,  Nice  Talker  came 
along  from  Chicago — and  the  Windy  City  does  cer- 
tainly turn  out  some  Artists.  This  fellow  had 
heard  that  the  Druggist  wanted  to  sell.  He  was 
looking  for  a  Good  Store,  and  Right  at  the  Start 
this  one  Seemed  to  Fill  the  Bill  to  a  T.  The  fit 
was  Perfect. 

The  way  that  Chicago  Man  took  to  the  Store  was 
Beautiful  to  see — it  was  so  Appreciative  and  so 
Tactful. 

Well,  the  Deal  was  soon  closed.  Ten  thousand 
was  the  Purchase  Price — one  thousand  in  Cold  Cash, 
four  thousand  in  Notes,  and  the  other  five  in  Gilt- 
edged  mining  stock. 


The  Druggist  had  previously  made  up  his  mind 
he  would  Close  Out  for  Eight  Thousand  if  he  had 
to,  but  the  Chicago  Citizen  was  so  Dead  Anxious 
for  the  place  that  it  was  a  Perfect  Cinch.  Easy  was 
no  name  for  it. 

The  Druggist  first  took  a  Long  Rest,  and  then 
decided  it  was  About  Time  to  begin  to  Do  Things. 
So  he  went  to  Chicago  to  Sort  of  Get  Next  to  the 
way  big  deals  were  Pulled  off.  He  hung  around 
the  Wheat  Pit  until  he  got  Dizzy — the  noise  of  those 
Hungry  Wolves  haunted  him  All  Night  long. 

Then  he  went  to  the  Brokers'  Offices  and  Watched 
the  Tickers  and  the  Blackboards  as  calmly  as  though 
he  was  an  Old  Hand  at  the  Game.  He  thought  they 
wouldn't  Know  he  hailed  from  Podunk  Town — and 
they  never  Let  On  whether  they  did  or  not. 

Then  an  Inspiration  came  to  him.  He  woiild  go 
to  the  office  of  the  Gold  Mine  company  where  his 
Five  Thousand  was  invested.  Holy  Gee!  what  a 
Glorious  Lay  Out  they  had !  Mahogany  Desks  and 
Turkish  Rugs  and  Gold  Cuspidors  were  scattered 
around  so  careless-like  that  you  would  think  they 
grew  on  Potato  Vines. 

As  soon  as  they  found  out  who  Mr.  Druggist  was 
they  gave  him  the  Glad  Mit,  handed  him  a  Henry 
Clay  perfecto,  and  told  him  to  Make  Himself  at 
Home.  The  Chief  Mogul  in  the  office  was  pretty 
close  to  a  Mitchell  fashion  plate.  He  had  a  Vest 
that  was  a  Dream  in  Brown,  and  it  matched  his  ti| 
and  his  shoes  and  even  his  watch-cord.  He  SJ 
down  with  the  Druggist,  lighted  an  H.  C.  himseli 
and  soon  had  the  dniggist  thinking  he  was  jus 
about  the  Friendliest  Chap  he  had  ever  seen. 

Not  a  word  was  said  about  Business — oh,  no| 
What  is  a  little  matter  of  Mining  Stock  betweei 
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friends?  They  talked  about  the  Druggist's  family 
and  Podunk  Town  and  the  drug  business  and  pretty 
much  everything  else  but  that  Gold  Mine  out  West 
somewhere. 

Finally  they  went  out  to  Lunch,  and,  say!  if  they 
didn't  have  a  Corking  Outfit  I'm  a  goat!  They 
started  in  with  a  Martini,  they  had  a  little  Sauterne 
between  times,  and  they  wound  up  with  some  Fizz 
Water  at  the  end.  In  the  meantime  they  Ate  all  the 
Good  Things  the  place  afforded. 

Well,  the  Druggist  got  Warmed  up.  He  got 
Mellow.     He  began  to  feel  like  a  Rich  Man.     This 


"They  wound  up  the  lunch  with  some  Fizz  Water  at  the  end." 


sort  of  thing  was  just  what  he  was  Intended  for. 
Xo  more  Podunk  Town  for  him — nay,  nay,  Maud. 

Quietly,  Easily,  Gracefully  they  began  talking 
about  that  Gold  Mine.  It  was  Spouting  Gold  by 
the  bushel — a  Texas  oil  well  wasn't  in  the  same 
class.  Money?  Why,  gold  was  coming  out  so 
fast  that  the  stock  was  earning  about  100  per  cent  a 
year  and  the  market  price  was  bound  to  be  at  least 
ten  for  one  inside  of  six  months. 

The  Druggist's  Palm  began  to  Itch.  He  had  to 
Scratch  it  to  Keep  it  Quiet.  Was  there  any  more 
Stock  to  be  had  ?  No,  unfortunately  there  wasn't — 
and  the  Friendly  Promoter's  face  saddened  as  he 
said  it.      No.  the  stock  had  all  been  sold,  but  he 


didn't  know  but  possibly  he  could  get  a  little  from  a 
Man  who  was  Getting  Pinched  in  other  directions 
and  Might  have  to  Close  out  to  save  Himself.  He'd 
see  about  it. 

The  Druggist  turned  Hot  and  then  Cold.  Did 
his  friend  think  he  Could  get  that  Stock?  Wouldn't 
he  try  Hard? 

Finally  the  Luncheon  was  over  and  the  two  men 
separated  at  the  cafe  door.  They  were  to  meet  the 
next  morning  and  find  out  what  Could  be  Done. 

The  Druggist  was  up  Before  the  Moon  had  Quit 
Work.  He  couldn't  wait  for  nine  o'clock  to  come. 
He  was  at  the  gold  mine  headquarters  Quite  a 
While  before  the  janitor  arrived.  But  at  last  his 
Kind  Friend  appeared  and  brought  Joy  to  his  Heart 
by  announcing  that  he  had  $40,000  worth  of  the 
stock  and  could  sell  the  druggist  a  little  of  it  if  he 
wanted  it  Real  Bad,  although  other  Customers  were 
in  ahead  of  him  with  Big  Orders. 
Did  he  want  it  ?  Well,  did  he  ? 
He  began  to  plead  for  the  Whole  Bunch.  He 
wanted  it  all.  He  zi'os  an  Eloquent  Rascal,  and  he 
succeeded  in  talking  that  Promoter  over  inside  of 
half  an  hour!  He  got  the  $40,000  worth  and 
walked  out  of  the  office  with  his  Head  in  the  air  and 
several  Artistically  Engraved  Certificates  in  his 
pocket. 

In  a  year  he  would  be  rich.  He  would  show 
those  people  in  Podunk  Town  that  he  was  no 
Farmer.  He  would  go  back  and  tickle  Mary  and 
the  girls  Most  to  Death  with  the  prospects. 

But  alas  and  alack !  The  dividends  came  not.  He 
heard  nothing  from  the  mine.  Nice  letters  from  the 
Gilded  Office  in  Chicago  put  him  off  for  a  While, 
but  they  didn't  pay  Grocer's  Bills  and  Millinery 
Outlays.  You  see,  Mary  and  the  girls  had  begun 
to  Blow  Themselves  when  the  family  fortunes  rose, 
and  the  Monthly  Statements  got  bigger  and  bigger, 
and  finally  they  began  to  have  those  Sassy  Requests 
at  the  bottom  to  Come  Forth  with  the  Coin. 

Every  last  dollar  the  Ex-Druggist  had  was  in  the 
bottom  of  that  Gold  Mine.  It  seemed  to  Stay 
There.  Finally  he  took  a  Trip  to  Chicago  and 
found  the  Handsome  Offices  of  the  Gold  Company 
occupied  by  a  New  Set  of  Artists.  Nobody  knew 
where  the  Other  Chaps  had  gone. 

Slowly  but  surely  the  Druggist  began  to  have  it 
Filter  and  Percolate  through  his  Brain  that  he  had 
been  Homswoggled  good  and  plenty.  He  went 
back  to  Podunk  a  Wiser  but  Sadder  Man. 

The  first  thing  he  did  was  to  visit  his  Successor 
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in  the  drug  store  and  read  the  Riot  Act  to  him  in 
seven  different  languages.  Confound  his  hide !  He 
was  the  Smooth  Chap  after  all  who  had  strung  him 
first.  More  than  that,  he  had  never  made  any 
Payment  on  those  Notes. 

He  Got  no  Satisfaction  and  Finally  he  sued  him 
for  Fraud  and  Deception.  His  Lawyer  set  up  in 
his  Complaint  that  he  had  never  been  West,  that  he 
knew  nothing  of  Mines,  that  his  experience  had 
been  confined  to  the  drug  business,  and  that  the 
defendant  had  Palmed  off  spurious  stock  on  him 


Knowing  it  was  a  Fake  from  Start  to  Finish.  He 
asked  to  have  the  $9000  paid  over  in  Cold  Cash  or 
the  store  returned. 

The  case  is  still  in  the  courts  and  there  it  will 
remain  for  Some  Moons.  In  the  meantime  the 
druggist  and  his  family  are  getting  back  to  First 
Principles  and  are  Almost  Ready  to  write  an  article 
for  the  Ladies'  Home  Journal  telling  how  to  live  on 
$400  a  year  and  Save  Money. 

Moral :  Too  much  speed  is  a  bad  thing  unless 
you  know  the  holes  in  the  road. 


A  WINDOW  DISPLAY  OF  MAGAZINE  ADS, 

By  H.  M.  CURRY. 


The  simplicity  of  this  window  display  is  its 
greatest  merit.  And  as  for  making  sales,  it  simply 
worked  overtime.  It  is  still  doing  good,  though 
two  weeks  have  passed  since  we  changed  it. 

The  construction  is  so  evident  that  description 
seems  scarcely  necessary.  The  full-page  advertise- 
ments taken  from  Collier's,  the  Ladies'  Home  Jour- 


of  each  magazine  cover.  The  signs  do  the  rest. 
They  are  as  follows :  "Read  about  it  in  the  papers. 
Buy  it  here;"  "If  it  is  advertised,  we  have  it." 

This  window  display  is  wonderfully  effective,  as 
the  full-page  ads.  are  of  good  size  and  have  good 
color  designs.  They  are  varied  enough  to  interest 
every  one  who  passes,  from  the  child  to  the  oldest. 


A  window  trimmed  with  magazine  ads. 


nal,  and  the  Delineator  furnish  the  material.  They 
were  arranged  against  a  plain  background,  the  upper 
row  being  about  six  inches  back  of  the  lower. 
Every  ad.  was  visible. 

A  shelf  made  of  a  board  on  boxes  was  set  in  front 
of  each  row.  This  arrangement  enables  me  to 
display  a  package  of  the  goods  advertised  in  front 


In  originality  and  selling  value  this  trim  proved  so 
good  that  traveling  men  from  the  hotels  came  up  to 
see  it.  We  sold  goods  from  nearly  every  ad. 
exhibited  while  the  display  lasted,  and  it  is  still 
showing  its  effects  in  inquiries  from  patrons  who 
mention  having  had  their  attention  drawn  to  some 
article  that  was  displayed. 
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BOARD  QUESTIONS  ANSWERED, 


A  TEXAS  EXAMINATION. 

ANALYTICAL  AND  PHARMACEUTICAL  CHEMISTRY. 
{Continued  from  August  Bulletin.) 

10.  (o)  What  is  an  incombustible?  {b)  What 
are  alkaloids?  (c)  What  element  do  we  find  in  all 
organic  compounds? 

(a)  A  substance  which  does  not  bunn  in  air. 
{b)  Basic  substances  found  in  plants;  they  combine 
with  acids  to  form  salts,     (c)  Carbon. 

BOTANY  AND  MATERIA  MEDICA. 

1.  (a)  Give  botanical  name  of  belladonna.  (6) 
What  part  of  the  plant  is  used?  (c)  State  active 
principles  of  same.  {d)  To  what  family  does 
hyoscyamus  belong?  {c)  And  what  are  the  medical 
properties  of  the  leaves? 

(a)  Atropa  Belladonna,  {b)  The  dried  leaves. 
{c)  Several  alkaloids,  of  which  hyoscyamine  exists 
in  large  proportion;  also  hyoscine  (scopolamine), 
atropine  formed  from  hyoscyamine,  and  belladon- 
nine  formed  from  atropine,  {d)  Solanaceae.  {e) 
Mydriatic  and  nervous  sedative.  Checks  secretions 
of  the  glands. 

2.  (a)  Give  botanical  name  of  jaborandi.  (b) 
What  important  alkaloid  do  we  obtain  from  it  ? 

(a)  Pilocarpus  jaborandi  Holmes,  or  Pilocarpus 
microphylliis  Stapf.     {b)  Pilocarpine. 

3.  (a)  Give  medical  properties  of  cannabis  indica. 
(6)  To  what  family  does  opium  belong?  (c)  How 
many  alkaloids  do  we  obtain  from  it?  {d)  How  do 
we  obtain  opium  from  the  plant  and  from  what  part 
of  the  plant? 

(fl)  Sedative,  {b)  Papaveraceae.  {c)  The  total 
number  is  uncertain  but  is  probably  less  than  twenty. 
{d)  By  incising  the  unripe  capsules.  The  milky 
exudation  is  then  scraped  off  with  a  blunt  knife  and 
transferred  to  a  poppy-leaf  held  in  the  hand. 

4.  (a)  State  medical  properties  of  coca  leaves. 
{b)  What  is  the  botanical  name  of  the  drug?  (c) 
How  do  we  obtain  pepsin?  {d)  And  what  are  its 
properties  ? 

(a)  Cerebral  and  respiratory  stimulant.  {b) 
Erythroxylon  Coca  Lamarck,  or  E.  Truxillense 
Rusby.  (c)  Pepsin  is  obtained  from  the  glandular 
layer  of  the  fresh  stomach  of  the  hog.  The  stomach 
is  cut  open,  laid  on  a  board  with  the  inner  surface  up, 
and  washed.  Then  it  is  scraped  with  a  blunt  knife 
and  the  viscid  pulp  thus  obtained  is  spread  over  a 


surface  of  glass  or  glazed  earthenware  and  dried 
quickly  at  a  temperature  not  exceeding  100°  F. 
{d)  Lustrous  white,  pale  yellow,  translucent  scales 
or  a  cream-colored  powder  with  a  slightly  .saline 
taste. 

5.  (a)  To  what  family  does  lobelia  belong?  {b) 
What  part  of  the  plant  is  used? 

(a)  Campanulaceae.  {b)  The  dried  leaves  and 
tops. 

G.  (a)  How  do  we  obtain  camphor?  (6)  What 
important  acid  do  we  obtain  from  amygdala  amara? 

(c)  What  is  rhubarb?  {d)  To  what  family  does  it 
belong  ? 

(a)  From  the  root  and  trunk  base  of  camphor 
trees.  The  wood  is  cut  obliquely  into  chips.  These 
are  closely  packed  in  a  steam  chamber,  often  only 
inverted  earthen  pots,  the  steam  driving  off  the 
vapor  of  the  camphor,  which  is  condensed,  collected 
and  drained  of  its  oil,  and  then  pressed  into  barrels 
as  crude  camphor,  {b)  Hydrocyanic  acid,  (c)  The 
dried  rhizome  of  Rheum  officinale  Baillon,  Rheum 
palmatum  Linne,  and  the  var.  Tanguticum  Maximo- 
wicz  (Fam.  Polygonacece),  or  probably  other  species 
of  Rheum,  grown  in  China  and  Thibet,  and  deprived 
of  most  of  the  bark  and  carefully  dried,  {d)  Poly- 
gonacese. 

7.  (a)  What  is  ergot?  ( ft)  Give  official  prepara- 
tions of  ergot,  (c)  Give  botanical  name  of  jalap. 
{d)  What  percentage  of  strychnine  should  nux 
vomica  contain? 

(a)  The  sclerotium  of  Claviceps  purpurea  (Fries) 
Tulasne  (Fam.  Hypocrcacecc),  replacing  the  grain 
of  rye,  Secale  cereale  Linne  (Fam.  Graminece).  (b) 
Extractum  Ergot.ne,  Fluidextractum  Ergotae,  Vinum 
Ergotse.  (c)  Exogonium  Purga  (Wenderoth) 
Bentham.      (d)  Not  less  than  1.35. 

8.  (a)  From  what  part  of  the  plant  do  we  obtain 
resin  podophyllin?  (b)  Give  dose  of  resin  podo- 
phyllin.  (c)  What  is  the  physiological  antidote  for 
aconite?  (d)  What  is  the  physiological  antidote 
for  strychnine?     (e)  Give  dose  of  tinct.  digitalis? 

(a)  The  dried  rhizome,  (b)  Purgative  }i  grain, 
laxative  1/10  grain,      (c)   Digitalis  or  strychnine. 

(d)  Morphine,      (e)  15  minims. 

9.  (a)  State  medical  properties  of  digitalis,  (b) 
Give  medical  properties  of  gelsemium.  (c)  Name 
official  preparations  and  state  their  doses.  (d) 
What  are  glucosides?      (e)  Name  five  of  them. 

(a)  Heart  stimulant,  cardiac  diuretic,  (b)  Car- 
diac and  respiratory  sedative.  Lowers  the  blood- 
pressure.  Antineuralgic.  (c)  Fluidextract  of 
gelsemium,    1    minim;    tincture    of    gelsemium,    8 
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minims.  {d)  Compounds  of  glucose  and  other 
principles.  They  may  be  classed  as  reserve  products. 
{e)  Salicin,  strophanthin,  digitalin,  amygdalin, 
saponin. 

10.  (a)  What  acids  do  we  get  from  fruits?  (&) 
How  do  we  obtain  potassium  bitartrate?  (c)  Give 
medical  properties  of  veratrum  viride.  {d)  Give 
dose  of  tinct.  veratrum  viride. 

(fl)  Malic,  tartaric,  citric.  (6)  The  acid  tartrate 
exists  naturally  in  the  juice  of  the  grape,  held  in 
solution  by  saccharine  matter.  During  the  fer- 
mentation of  wines  a  crust  called  crude  tartar  is 
deposited  in  the  casks.  It  consists  of  potassium 
united  with  an  excess  of  tartaric  acid,  forming  acid 
potassium  tartrate  rendered  impure  by  the  presence 
of  other  substances.  (c)  Veratrum  is  a  powerful 
sedative  to  the  nervous,  respiratory  and  circulatory 
systems,     {d)  15  minims. 

PRESCRIPTIONS^   POSOLOGY,   AND  TOXICOLOGY. 

1.  (a)  Name  the  classes  of  incompatibilities  usu- 
ally met  with  in  compounding  prescriptions,  {b) 
Give  an  illustration  of  each  class,  (c)  Name  the 
parts  of  a  prescription.  {d)  What  is  meant  by 
gravimetric  and  volumetric  prescriptions? 

(a)  Chemical,  pharmaceutical,  and  physiological. 
{h)  Silver  nitrate  and  sodium  chloride;  tincture  of 
myrrh  and  water;  morphine  and  strychnine,  (c) 
There  are  six :  The  superscription  or  heading ;  the 
name  of  the  patient;  the  inscription,  or  the  names 
and  quantities  of  the  ingredients;  the  subscription 
or  the  directions  to  the  compounder;  the  signa,  or 
the  directions  for  the  patient ;  the  name  or  the  initials 
of  the  physician  with  the  date,  {d)  In  gravimetric 
prescriptions,  the  units  of  measure  are  by  weight ;  in 
volumetric,  by  volume.  In  Europe  they  weigh 
everything,  liquids  as  well  as  solids.  In  America 
they  weigh  solids  and  measure  liquids. 

2.  Criticize  the  following  prescription  and  state 
how  you  would  compound  it : 

^  Quin.    Sulph dr.  1 

Ars.    Triox grs.  x. 

Ferri  Sul.   Ex grs.  xxx. 

Aloin grs.  j. 

M.  ft.  pills  No.  xxx. 

Sig. :  Take  one  three  times  a  day. 

The  doctor  probably  intended  to  use  1  grain  of 
arsenic  trioxide  and  10  grains  of  aloin,  but  confused 
the  two.  The  dose  of  arsenic  trioxide  is  1/50  to 
1/20  grain.  Do  not  dispense  because  there  is  an 
overdose  of  arsenic  in  the  mixture.  If  the  propor- 
tions were  safe,  it  would  only  be  necessary  to  mix 


the  drugs  very  intimately  and  then  use  a  little  glu- 
cose as  an  excipient  plus  about  two  per  cent  of  pow- 
dered acacia  to  make  the  mass  fairly  firm. 

3.  Criticize  the  following  prescription,  state  how 
you  would  cornpound  it,  and  translate  its  weights 
and  measures  into  the  metric  system : 

^  Acetanilide    drs.  i. 

Cod.    Sulph grs.  iv. 

Caf.    Citrate grs.  xxx. 

Elix.    simp fl.  oz.  2. 

Syr.  prun.  virg.  fl oz.  1. 

M.  ft.  sol. 

Sig. :     A  teaspoonful  for  headache, 

Acetanilide    4.000. 

Codeine  Sulphate  .0.260. 

Caffeine  Citrate    2.000. 

Simple   Elixir    60.000. 

Syrup  of  Wild  Cherry 30.000. 

We  should  look  for  a  precipitation  of  the  alka- 
loids by  the  tannic  acid  in  the  syrup  of  wild  cherry. 
The  acetanilide  would  not  dissolve.  Triturate  the 
powders  in  a  mortar  with  a  little  of  the  fluid  and 
finally  dispense  the  whole  mixture  with  a  shake 
label. 

4,  How  would  you  compound  the  following  pre- 
scription : 

]^  Pot.  Chloras grs.  xxx. 

Tr.  Myrrh   fl.  drs.  iv. 

Glycerin fl.  oz.  j. 

Aqua  q.  s fl.  oz.  iij. 

M.   ft.  sol. 

Sig.:  Use  as  a  gargle. 

Add  the  glycerin  to  the  tincture  of  myrrh,  then 
the  small  amounts  of  the  potassium  chlorate  dis- 
solved in  the  water,  with  continued  shaking.  W^ater 
precipitates  the  resinous  matter  from  the  tincture  of 
myrrh,  and  it  forms  in  masses  that  cannot  be  evenly 
suspended.  It  seems  to  make  very  little  difference 
whether  the  alcoholic  mixture  is  added  to  the  aque- 
ous or  the  aqueous  to  the  alcoholic.  By  using  honey 
instead  of  glycerin  the  resin  is  separated  but  is 
distributed  more  evenly  in  the  liquid. 

Use  a  little  gum  acacia  and  make  an  emulsion. 

5.  What  is  the  dose  of  (a)  Mercurous  chlori 
{h)  mercuric  chloride;  (c)  mercurous  iodide;  id) 
mercuric  iodide;  {e)  tartar  emetic. 

(a)  Laxative,  2  grains;  alterative,  1  grain,  {h) 
1/20  grain,  (c)  1/5  grain,  {d)  1/20  grain,  {e) 
Expectorant,  1/10  grain;  emetic,  1/2  grain. 

{Xo  be  continued.) 


:   is 


i 


BULLETIN  OF  PHARMACY 


383 


DOLLAR  IDEAS, 


TO  INCREASE  THE  CAPACITY  OF  SHOW-CASES. 

H.  C.  Bradford,  Nashmlle,  Tenn.:  Into  the  end 
frame,  about  four  inches  from  the  back  corner, 
screw  a  small  screw-eye,  and  a  convenient  distance 
further  toward  the  front  place  another.  Do  like- 
wise on  the  other  end,  if  the  case  is  a  short  one,  or 
in  the  center  if  it  is  long. 

Next  take  some  picture  wire,  and  fasten  it  to  the 
eyes  in  such  a  manner  as  to  form  a  loop  of  proper 
length.  (See  the  accompanying  illustration.)  Then 
take  a  strip  of  glass  of  convenient  width,  place  it  in 
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the  loop,  and  another  shelf  is  added  to  the  case,  thus 
increasing  its  capacity  for  display. 

The  distance  between  the  eyes  and  the  length  of 
the  wire  must  be  adjusted  according  to  the  width  of 
the  glass  shelf  and  the  contents  of  the  case.  If 
glass  is  sold  by  the  store,  the  cutting  table  will 
usually  furnish  an  ample  supply  that  would  other- 
wise be  useless.  I  have  found  about  four  inches  to 
be  the  most  convenient  width  as  a  rule. 

Such  a  shelf  in  the  cigar  case  will  display  a  line 
of  pipes  in  the  best  possible  manner,  and  without 
interfering  with  the  cigars  in  the  slightest  degree. 
The  accompanying  diagram  makes  the  idea  plain. 


A  RECORD  OF  SHIPMENTS. 

H.  E.  Read,  Altamont,  Kansas:  We  have  read 
a  great  many  different  methods  of  recording  incom- 
ing stock  for  future  reference.  During  the  last 
four  or  five  years  we  have  used  a  system  of  our  own 
which  has  proved  very  successful. 

When  a  bill  of  goods  arrives  we  refer  to  the  date 
of  the  invoice,  also  to  our  prescription  file  for  that 
date.  The  number  of  the  first  prescription  filled  on 
tliat  day  is  the  number  which  we  use  for  recording 


the  shipment  of  the  goods.  We  employ  a  25-cent 
numbering  stamp  for  the  purpose.  We  first  stamp 
the  number  of  the  prescription  on  the  invoice  of  the 
goods,  then  one  of  the  clerks  stamps  each  article 
received  in  the  shipment.  On  the  back  of  the  pre- 
scription we  write  the  name  of  the  wholesale  house 
issuing  the  invoice. 

If  at  any  time  the  goods  are  found  defective  or  we 
have  some  article  we  wish  to  reorder  and  do  not 
know  where  it  came  from,  it  is  only  necessary  to 
refer  to  the  number  on  the  package.  For  instance, 
if  the  number  reads  28456,  then  we  refer  to  pre- 
scription 28456  and  find  that  it  has  been  filled  June 
1,  1908.  By  looking  on  the  reverse  side  we  find  the 
name  of  the  wholesale  house;  and  as  we  keep  our 
invoices  filed  consecutively  in  book  form,  each  house 
under  a  separate  page,  it  is  very  easy  to  tell  just 
when  and  from  whom  each  article  in  our  store  was 
received.  This  method  has  saved  us  many  incon- 
veniences and  gives  very  little  trouble. 


GREEN  SPIRIT  OF  PEPPERMINT. 
F.  M.  Tozifie,  San  Bernardino,  California:  In 
the  formula  for  making  spirit  of  peppermint,  the 
U.  S.  P.  directs  that  the  bruised  peppermint  be 
macerated  for  twenty-four  hours  in  the  mixture  of 
oil  and  alcohol,  doubtless  to  give  it  the  characteristic 
green  color  of  the  herb.  After  standing  a  while 
the  green  color  in  the  spirit  gives  way  to  a  greenish- 
brown.  This  can  be  prevented  easily  by  grinding 
the  herb  to  a  coarse  powder,  moistening  it  with 
water,  packing  it  in  a  percolator,  and  passing  water 
through  it  until  the  percolate  ceases  to  have  any 
color.  Then  by  using  the  remaining  drug  as 
directed  in  the  formula,  a  beautiful  natural  herb- 
green  will  be  obtained  that  will  be  permanent. 


A  BANANA  SUNDAE  FOR  15  CENTS. 

H.  J.  Sherwood,  Cleveland,  Ohio:  Slice  a  whole 
banana  lengthwise  into  two  parts,  lay  them  on  a 
large  platter,  and  on  one  end  put  one  scoopful  of 
strawberry  ice  cream  and  one  scoopful  of  vanilla 
cream ;  on  the  other  end  put  some  cherry  syrup  and 
some  maraschino  cherries  and  grated  English  wal- 
nuts. Put  whipped  cream  between  the  two  kinds 
of  ice  cream,  in  the  center  of  the  dish,  and  top  off 
with  a  whole  red  and  a  green  cherry.  This  is  a 
very  good  seller  the  year  round,  a  very  appetizing 
dish  if  made  right,  and  brings  fifteen  cents. 
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A  MARKING  PAINT  FOR  SHOW  CARDS.  "Number  77  will  be  at  Taylor's  Drug  Store  Satur- 

Paul L.  McConomy,  Philadelphia,  Pa.:    Here  is  a  day."      That  Saturday  afternoon  when  the  crowd 

formula  which  I  have  found  very  useful  in  lettering  was  in  town,  we  had  the  sign  artist  print  over  the 

signs  and  doing  similar  work :  door : 
'^                         7  ,       "NUMBER  77." 

Lampblack    1  ounce. 

Alcohol 2  ounces.  J-  A-  Taylor,  M.D.,  R.P. 

Gum  arabic  1  ounce.  You  can  imagine  the  remarks  that  were  passed !     It 

Water,  enough  to  make 8  ounces.  ^^^^^^  ^  ^^^^  advertising  scheme  though. 

Rub  the  lampblack  with  alcohol.     Make  a  mucilage  of  the 
gum  arabic  with  sufficient  water.     Mix  the  two  lots  and  add 

water  enough  to  make  8  ounces.  ^^^   ^^    ^^^^  ^   PERMANENT    EMULSION   OF 
This  marking  paint  will  neither  run  nor  rub  ofif.  CREOSOTAL. 

P.  I.  Mint  on,  Plainiield,  N.  J.:      First  rub  the 

creosotal  with  an  equal  weight  of  powdered  gum 

MARKING  GOODS.  acacia,  and  after  thoroughly  triturating  add  water 

C.  K.  Bushey,  Dillshiirg,  Pa.:     Often  there  are  drop  by  drop  until  the  mixture  turns  milk-white, 

small  articles  about  the  store  upon  which  the  cost  To  this  we  can  add  water,  syrup  or  aromatic  elixir, 

and  selling  price  must  be  marked.      If  you  cannot  in  sufficient  quantities.      The  result  will  be  a  per- 

fasten  on  a  string  tag,  it  is  not  always  desirable  to  fectly  white  emulsion  which  will  not  separate  on 

mark  with  pencil  or  pen.     That  soils  the  article,  and  standing, 
a  gummed  paper  sticker  is  very  hard  to   remove 

where  one  wishes  to  tear  it  off  before  wrapping  the  PRESCRIPTION    NUMBERS    ON    THE    BACK    OF 
article.     A  handy  but  inexpensive  scheme  is  to  use  THE  LABEL. 
very  small  squares  of  adhesive  plaster.     They  take          ^    j^   Thomas,  Scranton,  Pa.:      Have  you  ever 
ink    or    pencil    very    easily    and    can    be    removed  ^^^  .^  prescription  come  back  for  refilling  with  the 
quickly  without  leaving  any  traces.  number  on  the  bottle  completely  blotted  out?      A 
— . long  hunt  can  be  saved  by  simply  putting  the  num- 
ber on  the  back  of  the  label  at  the  original  writing. 
A  NOVEL  WAY  TO  ADVERTISE  PERFUME.  When  the  container  is  empty  the  number  can  then 
P.  I.  Minton,  Plainiield,  N.  J.:    A  guessing  con-  be  read  from  the  back  of  the  bottle, 

test  will  do  much  to  increase  the  sale  of  perfume.  

The  details  are  simple :     First  make  a  neat  window 

display  of  your  perfumes  and  then  put  a  piece  of  TO  CLEAN  GLASS  OBJECTS. 
cardboard  over  the  dial  of  your  clock  placed  in  the  Herbert  J.  Perry,  Racine,  Wis.:  Moisten  calcined 
window.  Have  the  following  printed  on  the  card-  magnesia  with  benzine  and  keep  the  mixture  in  a 
board:  "A  one-dollar  bottle  of  perfume  will  be  glass-stoppered  bottle.  When  an  object  made  of 
given  to  the  person  guessing  nearest  to  the  time  at  glass  is  to  be  cleaned,  apply  the  magnesia  with  a 
which  the  clock  will  stop  when  it  runs  down.  A  rag.  With  this  preparation  dirt  may  be  quickly 
guess  with  every  purchase."  removed  from  the  window-panes,  graduates,  and 
other  things  of  glass. 

AN  ADVERTISING  SCHEME.  '  ^Hj 

/.    Earl   Taylor,   Gridlcy,  III:      We  had  a   sign  A  CONTAINER  FOR  DISPENSING  DUSTING^H 

painter  paint  on  every  possible  fence  comer  in  the  POWDER.  ^Kt 

country  for  a  radius  of  six  miles  these  words  only:  D.  F.  Jones,   Watertozmi,  S.  D.:      I  use  wide- 

"Number  77."     A  few  days  later  he  put  in  front  of  mouth  bottles  of  various  sizes.      I  tie  over  the  top  a 

it  "Watch  for,"  thus  making  the  sign  read :  "Watch  piece  of  wide-meshed  sterilized  gauze,  and  then  cap 

for  Number  77."      It  was  not  long  until  every  one  the  bottle  with  a  tough  piece  of  sterilized  paper, 

was  wondering  what  on  earth  was  coming  or  what  The  paper  is  removed,  and  the  container  is  ready 

it  meant.      Then  in  the  paper  we  put  this  notice :  for  the  patient's  use. 
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SELECTIONS. 


STRICTURES  ON  MEDICAL  EDUCATION. 
A  searching  exposure  of  medical  education  in 
the  United  States  and  Canada  has  been  made.  It  is 
in  the  form  of  a  report  to  the  Carnegie  Foundation 
for  the  Advancement  of  Teaching,  and  is  the  work 
of  Abraham  Flexner.  Henry  S.  Pritchett,  presi- 
dent of  the  Foundation,  writes  the  introduction. 
There  is  an  authority  and  sense  of  power  in  the 
report  which  implies  that  definite  changes  will  result 
from  the  investigation.  It  will  thus  differ  from  all 
too  many  of  our  present-day  investigations,  which 
dig  in  but  do  not  reconstruct.  Had  it  been  done 
by  a  popular  magazine,  it  would  have  been  termed 
arrant  muckraking.     The  report  says  in  part : 

1.  For  twenty-five  years  past  there  has  been  an 
enormous  overproduction  of  uneducated  and  ill- 
trained  medical  practitioners.  This  has  been  in 
absolute  disregard  of  the  public  welfare  and  without 
any  serious  thought  of  the  interests  of  the  public. 
Taking  the  United  States  as  a  whole,  physicians  are 
lour  or  five  times  as  numerous  as  in  older  countries 
like  Germany. 

2.  Overproduction  of  ill-trained  men  is  due  in  the 
main  to  the  existence  of  a  very  large  number  of 
commercial  schools  sustained  in  many  cases  by 
advertising  methods  through  which  a  mass  of  un- 
prepared youth  is  drawn  out  of  industrial  occupa- 
tions into  the  study  of  medicine. 

3.  Until  recently  the  conduct  of  a  medical  school 
was  a  profitable  business,  for  the  methods  of  in- 
struction were  mainly  didactic.  As  the  need  for 
more  laboratories  has  become  more  keenly  felt,  the 
expenses  of  an  efficient  medical  school  have  been 
greatly  increased.  The  inadequacy  of  many  of 
these  schools  may  be  judged  from  the  fact  that  over 
one-third  of  all  our  medical  schools  have  incomes 
below  $10,000,  and  these  incomes  determine  the 
quality  of  instruction  that  they  can  and  do  ofifer. 

Colleges  and  universities  have  in  large  measure 
failed  in  the  past  twenty-five  years  to  appreciate  the 
great  advance  in  medical  education  and  the  increased 
cost  of  teaching  it  along  modern  lines.  Many 
universities  desirous  of  apparent  educational  com- 
pleteness have  annexed  medical  schools  without 
making  themselves  responsible  either  for  the  stan- 
dards of  the  professional  schools  or  for  their 
support. 


4.  The  existence  of  many  of  these  unnecessary 
and  inadequate  medical  schools  has  been  defended 
by  the  argument  that  a  poor  medical  school  is 
justified  in  the  interest  of  the  poor  boy.  It  is  clear 
that  the  poor  boy  has  no  right  to  go  into  any  pro- 
fession for  which  he  is  not  willing  to  obtain  ade- 
quate preparation;  but  the  facts  set  forth  in  this 
report  make  it  evident  that  this  argument  is  insin- 
cere, and  that  the  excuse  which  has  hitherto  been 
put  forward  in  the  name  of  the  poor  boy  is  in  reality 
an  argument  in  behalf  of  the  poor  medical  school. 
A  smaller  number  of  medical  schools  are  needed, 
better  equipped  and  better  conducted;  fewer  physi- 
cians, better  educated  and  better  trained. 

The  sole  beneficiaries  of  the  traffic  are  the  teach- 
ers— as  a  rule,  the  small  group  that  constitute  the 
"faculty";  in  some  instances,  however,  only  the 
dean,  who  "owns"  or  "runs"  the  school.  His  asso- 
ciates profit  indirectly  by  what  is  technically  known 
as  the  "reflex."  Their  professional  clignity  im- 
presses the  crude  boys  who  will  be  likely  to  require 
with  their  first  cases  the  aid  of  a  "consultant."  The 
"dean"  of  one  such  institution  was  frankly  ex- 
plaining his  methods.  "What  do  you  give  your 
teachers?"  he  was  asked.  "Titles,"  he  replied. 
One  hundred  and  fifty  medical  schools  have  resulted 
in  over  four  thousand  professorial  titles. 

In  the  entire  United  States  there  is  on  the  average 
1  doctor  for  every  568  souls;  New  York  has  1  to 
every  460;  San  Francisco  has  1  to  every  370; 
Washington  has  1  to  every  270.  The  village  of 
Wellington,  Texas,  has  a  population  of  87  and  5 
doctors  for  them. 


THE  NARCOTIC  PROBLEM. 

These  severe  and  convincing  expressions  are 
found  in  the  last  annual  report  of  the  Kentucky 
Board  of  Pharmacy : 

"As  shown  by  this  report  much  has  been  done  to 
break  up  the  illegal  and  indiscriminate  sale  of  co- 
caine. The  attempts  made  to  punish  those  who 
persist  in  engaging  in  this  nefarious  traffic  have  been 
stubbornly  fought,  especially  by  druggists  who  have 
been  prosecuted.  This  determined  effort  will  be 
continued  with  increased  activity  during  the  coming 
year. 

"But  the  most  serious  feature  which  has  been  ob- 
served by  this  Board  during  the  ten  years  in  which 
an  earnest  effort  has  been  made  to  enforce  the  laws 
regulating  the  sale  of  drugs,  is  the  extent  to  which 
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opium  and  its  products  are  used — or  misused — by 
the  public,  and  the  ease  with  which  this  drug  can  be 
secured.  In  every  section  of  the  State,  and  in  every 
class  and  condition  of  society,  the  opium  habit  is 
found  to  exist,  and,  what  is  more  alarming,  it  is 
found  to  be  rapidly  increasing. 

"The  restrictions  with  which  our  present  phar- 
macy law  surrounds  opium  and  its  products  have 
been  proved  by  years  of  experience  to  be  utterly 
inadequate.  Sales  of  these  drugs  are  made  with 
practically  the  same  indiscriminate  freedom  with 
which  calomel  and  quinine  are  purchased. 

"This  condition  is  a  deep  reproach  upon  the  phar- 
macist and  a  lasting  shame  and  a  disgrace  upon  our 
people.  The  blame  perhaps  lies  heaviest  upon  the 
druggist  because  the  only  motive  he  can  have  for 
indulging  in  the  trade  is  purely  a  commercial  one. 
The  weak-willed  habitue  of  the  drug  continues  its 
baleful  use  because  of  its  easy  accessibility ;  destroy- 
ing his  physical  constitution  and  irrevocably  de- 
bauching his  moral  nature, 

"A  careful  estimate  justifies  the  statement  that 
this  unfortunate  and  degraded  part  of  the  population 
of  Kentucky  spend  more  than  a  million  dollars 
yearly  for  these  drugs.  For  this  condition  the  drug- 
gist is  not  entirely  but  he  is  largely  responsible. 
These  narcotics  are  sold,  except  when  sold  on  a 
physician's  prescription,  for  profit  only.  Some 
druggists  go  so  far  as  to  feature  morphine  at  cut 
prices  in  newspaper  advertisements!  This  deplor- 
able state  of  affairs  can  be  cured  only  by  the  most 
rigid  laws.  Twenty-six  other  States  have  recently 
passed  such  measures,  and  it  is  hoped  that  Kentucky 
may  soon  follow  their  example." 


ADRENALIN  AS  AN  ANTIDOTE. 

It  has  now  been  well  recognized  for  a  number  of 
years  that  the  use  of  adrenalin  in  conjunction  with 
cocaine,  or  other  local  anesthetic,  distinctly  increases 
the  local  effect  of  the  pain-relieving  drug.  At  the 
same  time  it  diminishes  the  danger  of  the  absorption 
of  the  anesthetic  into  the  general  circulation,  and  so 
largely  prevents  any  untoward  effects  which  might 
otherwise  develop.  The  explanation  of  this  effect, 
of  course,  lies  in  the  fact  that  the  adrenalin  so  greatly 
diminishes  circulation  in  the  part  to  which  it  is 
applied  that  there  is  little  chance  for  the  cocaine  to 
be  absorbed. 

It  is  not  a  far  cry  from  this  use  of  adrenalin  to  its 
employment    in    the   stomach    for    the   purpose    of 


delaying  the  absorption  of  poisons.  Early  in  1909 
this  plan  was  resorted  to  by  more  than  one  physician. 
Amongst  others,  Jona  reported  in  the  Intercolonial 
Medical  Journal  of  Australia  of  July  20,  1909,  a 
series  of  investigations  made  by  him  to  determine 
whether  the  administration  of  adrenalin  by  the 
mouth  would  be  of  value  as  an  emergency  remedy  in 
poisoning  by  cyanide  of  potassium,  strychnine,  and 
other  rapidly-acting  drugs.  The  fact  that  other 
investigators  had  already  shown  that  the  intraperi- 
toneal injection  of  adrenalin  diminished  the  rapidity 
of  absorption  of  strychnine,  even  when  it  was 
administered  by  the  mouth,  led  Jona  to  the  belief 
that  excellent  results  might  accrue.  He  found  that 
if  three  drachms  of  the  1-to-lOOO  adrenalin  solution 
commonly  found  on  the  market,  diluted  with  a  small 
quantity  of  water,  was  administered  at  once  after 
the  poison  had  been  taken,  and  then  if,  after  the 
stomach  had  been  washed  out,  a  further  dose  of 
half  this  quantity  was  given,  animals  survived 
poisons  which  would  otherwise  have  caused  death  if 
this  treatment  had  not  been  instituted.  Of  course 
in  the  case  of  so  rapidly-acting  a  poison  as  cyanide 
of  potash  it  is  essential  that  the  antidote  shall  be 
given  at  once,  and  even  if  the  quantity  of  the  poison 
is  small  it  can  hardly  be  expected  that  adrenalin  can 
prevent  death  from  such  an  exceedingly  lethal  drug. 
At  most  it  can  only  delay  absorption  until  an  anti- 
dote can  be  given.  When  the  poison  is  strychnine, 
however,  the  symptoms  of  poisoning  are  greatly 
delayed  in  their  development  and  valuable  time  is 
given  for  the  use  of  the  stomach  pump  and  physi- 
ological antidotes.  Jona  extended  his  research  to 
such  other  drugs  as  aconite,  belladonna,  and  chloro- 
form liniment  with  equally  good  results.  In  other 
words,  the  adrenalin  in  such  cases  acts  by  delaying 
the  absorption  of  the  poison  and  not  by  any  distinct 
antagonistic  influence. — Editorial  in  the  Therapeutic 
Gazette. 


In  speaking  of  an  old  associate  on  a  Chicago  paper,  George 
Ade  recently  remarked : 

"He  often  worked  with  me  on  the  paper,  and  I  found 
him  about  as  successful  in  getting  a  story  as  the  tramp  was 
in   getting  work. 

"A  kind  old  lady,  as  she  gave  this  tramp  a  large  piece  of 
apple  pie,  said: 

"But  have  you  ever  made  an  effort  to  get  work? 

"  'Oh,  yes,  ma'am !'  said  the  tramp,  balancing  the  pie  skil- 
fully so  that  none  of  its  contents  spilled.  'Oh,  yes,  ma'am! 
1  got  work  for  three  members  of  my  family  last  week,  but 
none  of  them  would  take  it.' " — Judge. 
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LETTERS. 


PRINTING  LABELS   DIRECTLY   UPON   BOTTLES. 

To  the  Editors: 

Printing  labels  directly  upon  the  glass  sides  of 
the  bottle,  by  means  of  a  rubber  stamp  and  bronze 
powder,  is  no  new  thing,  it  having  long  been  in  use 
by  French  pharmacists  and  manufacturers  of  toilet 
specialties.  That  it  has  received  so  little  attention 
here  in  America,  the  home  of  the  rubber  stamp, 
seems  strange,  because  the  process  is  simple  and 
inexpensive  and  the  preparations  so  striking  in  ap- 
pearance as  to  attract  attention,  "standing  out"  from 
other  or  similar  goods  surrounding  them. 

The  modus  operandi  is  extremely  simple.  The 
rubber  stamp  is  "inked"  with  japan  gold  size,  a 
thin  film  of  which  is  flowed  on  a  sheet  of  glass,  and 
the  design  stamped  upon  the  side  of  the  bottle; 
bronze  powder  is  then  lightly  sifted  over  the  design, 
left  on  for  a  few  minutes,  and  the  surplus  lightly 
dusted  off  with  a  soft  camel-hair  brush. 

For  example,  a  nice  "Cream  of  Violets"  could 
be  labeled  in  this  manner  with  silver-aluminum- 
bronze  upon  the  front  of  the  bottle,  and  a  small 
direction  label  placed  on  the  back  of  the  bottle. 
Such  a  preparation  as  Coke's  Dandruff  Cure  admir- 
ably admits  of  labeling  in  this  way.  The  rich  effect 
of  the  package  would  be  further  enhanced  if  the 
front  label  were  replaced  with  one  stamped  directly 
upon  the  glass  and  done  with  a  bright  gold  bronze. 
If  it  were  not  for  the  cost  it  could  almost  as  easily 
be  done  in  gold-leaf,  the  process  being  simply  to  lay 
a  piece  of  leaf  of  suitable  size  upon  the  design  when 
the  gold-size  reached  the  proper  degree  of  tackiness, 
a  degree  that  every  painter  and  gilder  knows,  and 
letting  the  gold  lie  undisturbed  for  a  few  hours, 
until  the  size  is  hard-dry,  when  the  surplus  gold 
could  be  brushed  away  with  a  very  soft  brush. 

Of  course,  the  one  great  thing  is  to  get  the  design 
perfectly  straight  upon  the  bottle  and  make  a  good 
clear  imprint.  The  latter  is  a  matter  of  some 
experience  in  getting  the  right  touch  and  pressure. 
The  former  may  be  provided  for  by  making  a  guide 
for  the  stamp;  this  may  be  a  thick  paper  or  thin 
wood  box  exactly  fitting  the  sides  of  the  bottle,  and 
with  a  properly  located  opening  just  the  exact  size 
of  the  bottom  of  the  rubber  stamp. 

Stamps  thus  used,  with  gold-size,  soon  clog  up 
with  the  quick-drying  varnish  and  need  to  be  occa- 


sionally cleaned  by  brushing  out  with  spirit  of  tur- 
pentine. When  through  printing  they  should  be 
carefully  cleaned  with  turpentine  and  dried  and 
then  washed  with  soap  and  water  and  a  soft  tooth- 
brush, before  laying  them  away.  They  are  sooner 
used  up  than  those  used  with  the  ordinary  stamping 
ink,  and  it  is  therefore  economy  to  order  several 
duplicates  when  buying  stamps  for  this  purpose,  the 
duplicates  costing  but  a  small  fraction  of  the  price 
of  a  single  original.  Such  stamps  should  be 
mounted  upon  what  stamp  makers  call  a  "patent 
cushion  base,"  and  should  have  plain  wooden 
handles. 

Why  is  it  that  no  manufacturer  has  seen  the 
possibilities  of  printing  lithographed  labels  and 
designs  directly  upon  the  surface  of  glass  bottles  in 
the  same  manner  as  the  process  of  printing  decorated 
tin  boxes?  The  only  difficulties  in  the  way  are 
purely  mechanical.  It  might  be  difficult  but  cer- 
tainly not  impossible  to  construct  a  printing  machine 
that  would  "take  off"  an  intricate  design  in  colors 
upon  composition  rollers  and  transfer  it  to  the 
smooth  side  of  a  glass  bottle.  Of  course  such 
labeling  would  never  be  cheap,  but  for  certain  high- 
class  specialties — perfumes,  toilet  preparations, 
wines,  and  the  like — it  would  make  a  novel  and 
exclusive  dress  that  might  be  intrinsically  beautiful 
of  itself  and  a  considerable  protection  to  the  large 
manufacturer  against  the  small  manufacturer  of 
cheap  competing  preparations.  Pharmacist. 


WE  APOLOGIZE. 


To  the  Editors: 

It  is  really  a  treat  to  one  who  occasionally  makes 
mistakes  to  find  the  Bulletin  of  Pharmacy  edi- 
torially committing  an  error.  Under  the  editorial 
paragraph  in  the  August  Bulletin,  on  page  314, 
entitled  "A  Suggestion  to  the  Colleges,"  you  calmly 
declare  that  "Arizona,  Missouri,  and  New  Mexico 
have  no  State  associations."  I  do  not  know  about 
Arizona  and  New  Mexico,  but  so  far  as  Missouri  is 
concerned,  just  imagine  the  effect  of  such  a  declara- 
tion on  the  feelings  of  Whelpley,  Good,  et  al.! 

Philadelphia,  Pa.  W.  L.  Cliffe. 

[Note  by  the  Editors. — It  is  fortunate  that  Missouri  is 
some  distance  from  Detroit  and  that  personal  violence  is  out 
of  the  question.  In  the  meantime  the  Ballinger  committee 
is  conducting  an  investigation  to  determine  who  made  us 
say  it.  Personally  v/q  suspect  the  stenographer,  but  it  may 
be  the  printer  or  the  printer's  devil.] 


388 


BULLETIN  or  PHARMACY 


CLEVER  SCHEME  FOR  SELLING  TOOTH-PASTE. 

To  the  Editors: 

Last  Sunday  I  had  a  sudden  inspiration  which 
brought  results.  This  is  how  it  happened:  Mrs. 
Kothe  and  seven  other  young  ladies  were  going  up 
the  river  on  a  picnic.  The  lunch  had  been  so 
divided  up  that  Mrs.  Kothe  was  to  furnish  all  the 
cake.  Early  Sunday  morning  she  brought  the 
bundle  to  me  and  asked  me  to  wrap  it  up  nicely. 
As  I  was  preparing  to  do  it  I  noticed  lying  on  the 
counter  a  bundle  of  "Care  of  the  Teeth"  folders 
exploiting  Euthymol  Tooth  Paste.  Acting  on  the 
impulse  I  enclosed  seven  of  these  folders  with  the 
cake.      Note  the  consequences : 

On  the  following  Friday  evening  the  seven  girls 
walked  in  the  store,  called  themselves  "The  Tooth 
Paste  Club,"  and  each  asked  for  a  tube  of  Euthymol 
Paste!  My  clerk  declared  that  never  in  his  life  had 
he  sold  so  much  tooth-paste  at  one  time. 

Why  not  publish  this  letter  in  the  Bulletin? 
Perhaps  other  draggists  can  look  out  for  picnics  in 
their  neighborhood.  Alex  Kothe,  Jr. 

Detroit,    Mich. 


WHAT  DID  HE  WANT? 

To  the  Editors: 

I  am  enclosing  an  order  which  we  received  in  the 
regular  course  of  business  a  few  days  ago,  and  I 


think  I  will  let  druggists  who  read  your  journal 
decide  for  themselves  what  the  customer  wanted. 
Philadelphia,   Pa.  F.  W.  E.   Stedem. 


FILLING   CAPSULES   WITH   METHYLENE    BLUE. 

To  the  Editors : 

I  have  invented  a  very  simple  way  of  filling 
methylene  blue  into  capsules  without  any  expense 
beyond  a  paper  box  and  a  lead-pencil.  With  the 
latter  sharpened  well  I  can  punch  a  hole  in  the  top  of 
the  box  as  large  as  the  size  of  the  capsules  so  that  it 
will  fit  good  and  tight.      With  a  spatula  mix  the 


methylene  blue  with  the  diluent  on  a  paper.  When 
it  is  thoroughly  mixed,  weigh  out  the  required 
amount  and  pour  it  into  the  capsule.  If  any  falls 
on  the  sides,  just  take  a  spatula  and  scrape  it  into 
the  capsule.  In  this  way  you  can  put  up  a  pre- 
scription of  the  kind  without  any  difficulty  what- 
ever, not  even  staining  your  fingers. 

I  was  told  that  the  Minnesota  board  gave  out  this 
prescription  at  one  of  its  late  examinations  and  that 
every  one  of  the  candidates  failed  to  make  a  neat 
job  of  it.  I  was  also  told  that  everything  around 
there  was  blue,  and  especially  the  president  of  the 
board!  Theodore  Arneson. 

Montevideo,  Minn. 


"A  TROUBLESOME  EYE  LOTION." 

To  the  Editors : 

In  the  department  of  Letters  in  the  August 
Bulletin  I  observe  that  you  reprinted  the  follow- 
ing prescription : 

Cocaine  hydrochloride    4  grains. 

Boric  acid   10  grains. 

Sodium  borate   10  grains. 

Water,  enough  to  make 1  ounce. 

1  would  prepare  this  prescription  by  dissolving 
the  cocaine  hydrochloride  in  a  portion  of  the  water. 
I  would  then  heat  the  boric  acid  and  the  borax  in  a 
little  water  and  add  this  solution  to  the  other.  It 
would  be  of  no  use  to  add  glycerin  to  the  solution. 
Montreal,  P.  Q.  E.  R.  ClerK. 


"ENGLISH  STABLE  LINIMENT." 

To  the  Editors : 

A  few  months  ago  I  noticed  an  inquiry  in  the 
Bulletin  from  a  subscriber  who  wanted  a  formula 
for  "English  Stable  Liniment."  I  submit  an  old 
fonnula  but  a  good  one : 

Oil  of  spike 2  ounces. 

Spirits  of  turpentine 2  ounces. 

Stronger  water  of  ammonia....  2  ounces. 

Olive  oil    V/i  ounces. 

Oil  of  amber ly^  ounces. 

Oil   of   origanum 1  ounce. 

Mix. 

I  am  under  the  impression  that  this  formula  ap- 
peared in  the  earlier  editions  of  "Chase's  Recipes." 

Listowel,  Ontario.  R.  A.  HuNTER. 
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THE  SODA  FOUNTAIN. 


SOME  NOVEL  DRINKS. 

AEROPLANE  SPECIAL. 

Grapefruit    syrup     1  ounce. 

Cherry  syrup    '/i   ounce. 

Acid  phosphate   2  dashes. 

Carbonated  water,  enough  to  fill  a  10-ounce  glass.  Serve  with 
cracked  ice. 

"cool  as  a  cucumber." 
Place  a  portion  of  lemon  ice  in  a  sundae  cup  and  pour 
over  it   1  ounce  of  currant  syrup  and    l/z   ounce  of   orange 
juice. 

TONO   TONARUM. 

Sarsaparilla  syrup   1  ounce. 

Ginger   syrup    '/i  ounce. 

Orange  syrup   J4  ounce. 

Carbonated  water,  enough  to  fill  a   large  glass.     Serve  with  cracked 

ICED   JOY. 

Fill  a  small  glass  bowl  with  cracked  (not  shaved)  ice, 
and  pour  it  full  of  equal  parts  of  lemonade  and  raspberry 
phosphate;  add  a  few  red  cherries. 

THE  REAL  COOLER. 

Place  a  portion  of  orange  ice  in  a  small  glass  bowl ;  sur- 
round it  with  shaved  ice,  and  fill  up  with  orangeade. 

FRAGRANT    FANCIES. 

Put  1  ounce  of  orgeat  syrup  in  an  8-ounce  glass  with 
some  cracked  ice;  draw  full  of  carbonated  water;  stir  with  a 
spoon ;  squeeze  a  bit  of  orange  peel  over  the  liquid,  and  add 
a  sprig  of  mint. 

BOSTON    DESSERT. 

Mix  peanuts,  finely  chopped,  and  shredded  cocoanut  with 
maple  syrup  and  color  with  caramel.  Serve  over  ice  cream 
in  a  dish. 

BRUNSWICK    COOLER. 

Lemon   syrup    4  fluidrachms. 

Orange    syrup    4  fluidrachms. 

Cherry   syrup    4  fluidrachms. 

Shaved   or    cracked   ice l4  glassful. 

Add  the  coarse  stream  of  carbonated  water  to  nearly  fill  a  12-ounce 
glass,  finish  with  the  fine  stream,  and  dress  the  drink  with  pineapple  and 
cherry  fruit. 

CARWALCO    SUNDAE. 

To  a  quart  of  caramel  syrup  add  3  ounces  each  of 
shredded  cocoanut  and  chopped  walnut  meats. 

CATAWBA  FRAPPE. 

Catawba   syrup    2  fluidounces. 

Orange    syrup    }4  fluidounce. 

Shaved    ice    l/i  glassful. 

Mix  in  a  12-ounce  glass,  add  plain  water  to  nearly  fill  the  latter,  then 
fill  the  glass  with  carbonated  water,  and  serve  with  straws. 

CHERRY    TONIC. 

Cherry  syrup    1  fluidounce. 

Solution  of  acid  phosphates .1  dash. 

Elixir   of  lactated   pepsin 1  fluidrachm. 

Serve  "solid"  in  an  8-ounce  glass  with  the  coarse  stream  of  car- 
bonated water. 

EGG  FLIP. 

Egg 1. 

Lemon   syrup    yi  fluidounce. 

Catawba  syrup   1  fluidounce. 

Solution  of  acid  phosphates 1  dash. 

Shake  thoroughly  with  about  6  ounces  of  plain  water,  strain  into  a 
12-ounce  glass,  fill  the  latter  with  the  coarse  and  fine  streams  of  car- 
bonated water,  sprinkle  with  nutmeg,  and  serve  with  straws. 


LEMON    PHOSPHATE. 

Of  all  the  lemon  beverages  this  one  ranks  first  in  im- 
portance, and  simple  as  seems  its  composition  still  there  are 
many  dispensers  who  fail  to  grasp  the  principle  of  dispensing 
it  correctly.  The  most  important  thing  is  to  be  sure  and  not 
have  the  drink  too  sweet.  One  ounce  of  syrup  is  sufficient 
for  any  8-ounce  glass.  A  lemon  phosphate,  being  acid  in 
itself,  does  not  require  as  much  phosphate  as  other  flavors. 
The  amount  used  must  be  governed  by  the  taste  of  the  dis- 
penser, subject,  of  course,  to  the  desires  of  his  patrons. 

EGG   CHOCOLATE. 

Chocolate  syrup   lyi   ounces. 

Egg     1. 

Sweet    cream     : 1  ounce. 

Small  amount  of  ice  cream  if  desired. 
Cracked  ice. 

Shake,  strain,  fill  with  fine  and  coarse  stream;   top  with  nutmeg. 

LEGHORN   CHOCOLATE. 

Chocolate    syrup    1  ounce. 

Vanilla    syrup    }^  ounce. 

Egg     1. 

Sweet    cream    1  ounce. 

Small  amount  of  cracked  ice. 
Shake,  strain,  fill  with  fine  and  coarse  stream;  top  with  nutmeg. 


DOING  IT  DIFFERENTLY. 

"Little  things,"  says  the  National  Druggist,  "count  at  the 
soda  fountain,  and  it  is  a  mistake  to  get  into  a  rut  and  be 
content  to  do  everything  just  as  your  competitor  does  it. 
People  love  novelty  and  are  always  attracted  by  variety. 
Try  to  get  up  something  different.  If  you  can  find  a  peculiar 
and  attractive  shape  of  tumbler,  buy  a  few  of  them  and  put 
them  into  service.  A  drink  tastes  better  from  a  nice  glass. 
I  saw  a  druggist  the  other  day  who  had  a  big  earthen  bowl 
on  his  soda  counter;  in  the  center  of  this  bowl  was  a  block 
of  pure  ice;  surrounding  this  block  and  half  buried  in  chipped 
ice  were  about  a  dozen  sleins.  The  druggist  was  serving 
root  beer  from  these  chilled  steins  and  was  doing  a  roaring 
business.  The  entire  outfit  on  his  counter  did  not  cost  over 
ten  dollars.  It  looked  cool,  and  the  very  sight  of  it  made 
one  thirsty.  It  was  something  different.  It  caught  the  eye 
instantly  and  held  the  attention  of  every  one  who  entered 
the  store. 

"I  ordered  a  glass  of  root  beer,  drank  it  from  a  cold 
stein,  and  it  seemed  to  taste  better  than  any  root  beer  I  had 
ever  tasted.  But  it  wasn't.  It  was  just  the  same  root  beer 
on  sale  at  any  drug  store.  I  went  up  the  street  six  blocks 
and  ordered  another  drink  of  root  beer  in  another  drug  store. 
The  druggist  served  it  in  an  ordinary  tumbler;  it  was  good 
root  beer,  but  after  my  first  experience  I  didn't  care  for  it. 
The  other  druggist  had  captured  my  imagination,  and  the 
imagination  of  hundreds  of  passers.  They  think  he  has  the 
best  root  beer  in  that  neighborhood,  and  the  natural  inference 
is  that  his  entire  line  of  soda  water  is  the  best.  At  any 
rate,  he  is  getting  the  trade." 


SOME  ONE  TO  WAIT  ON  SODA  PATRONS. 

Have  some  one  at  the  fountain  to  wait  on  trade,  and  do 

not  let  him  wait  on  trade  in  the  store,  at  least  during  busy 

hours,  for  then  is  when  you  are  likely  to  have  a  customer 

who  is  in  a  hurry.     People  will  often  wait  for  drugs  but  not 
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for  a  glass  of  soda.  At  the  fountain  people  want  quick  and 
accurate  service,  and  will  go  where  they  can  have  it. 

There  are  a  few  stores  of  course  where  they  can't  afford 
to  keep  any  one  at  the  fountain ;  such  places  do  not  do  ten 
dollars'  worth  of  business  on  good  summer  days.  To  such 
stores  we  can  only  say,  Do  the  best  you  can,  and  try  and 
get  to  the  point  where  you  can  afford  a  soda  clerk  during 
the  summer  days  at  least.  Nothing  is  so  attractive  as  a 
clean-coated  attendant  and  a  bright  fountain.  Stores  which 
are  doing  a  soda  business  of  from  twenty  to  forty  dollars 
and  over  a  day  in  the  summer  can  afford  a  man  the  year 
around.    The  larger  the  business,  the  more  help  required. 

Where  some  one  has  nothing  to  do  but  tend  fountains, 
things  can  be  arranged  very  systematically  with  a  little  care. 
Where  no  one  is  at  the  fountain  early  in  the  morning,  as  is 
the  case  where  only  one  man  is  kept,  the  errand  boy  should 
be  instructed  how  to  clean  and  polish  the  fountain  and  clean 
up  in  general. 

Plan  for  him  a  routine,  one  that  shall  cover  the  entire 
ground.  The  early  hours  are  a  good  time  for  the  boy  to 
learn  to  draw  Vichy,  Hunyadi,  mix  bromo  seltzer,  etc.,  which 
are  the  regular  morning  beverages;  also  to  become  familiar 
with  the  mixing  of  plain  drinks.  You  can  take  an  ordinarily 
bright  boy  and  soon  train  him  in  such  a  manner  that  he  can 
wait  on  trade  and  help  out  many  times  in  a  rush. 

If  you  value  your  trade  do  not  let  a  new  boy  go  behind 
your  counter  and  serve  customers  until  he  has  been  shown 
how  to  serve  them.  Put  him  to  cleaning  up  the  counter, 
filling  syrups,  etc.,  until  he  is  familiar  with  everything.  Mean- 
while let  him  practice  on  himself,  then  on  the  clerks,  and 
finally  on  the  little  boys  that  may  come  in.  If  he  is  a  bright 
boy  he  will  soon  learn,  but  he  must  be  taught  all  that  he 
can  be.  What  he  is  left  to  learn  by  experience  alone  he 
learns  at  your  expense,  if  he  learns  at  all. 


THE  PREMIUM  SYSTEM  AT  THE  FOUNTAIN. 

Quick  work  is  the  thing  needed  at  the  fountain,  and  one 
of  the  best  ways  to  obtain  it  is  to  give  the  dispenser  a 
chance.  Pay  him  his  regular  wages;  then  give  him  a  small 
percentage  of  the  amount  that  he  takes  in.  This  keeps  a 
man  on  the  go  to  increase  the  sales. 

Then  give  the  one  who  sells  the  most  each  month  double 
commission.  For  instance,  we  assume  that  you  are  paying 
your  dispensers  $15  a  week.  Keep  your  salary  figure  the 
same,  but  in  addition  allow  the  man  1  or  2  per  cent  of  his 
gross  sales.  If  each  man  sells  from  $25  to  $30  a  day,  1  per 
cent  would  mean  at  the  higher  rate  $1.80  a  week;  2  per  cent, 
$3.60.  If  the  one  who  sold  the  most  drinks  received  from 
2  to  4  per  cent  of  his  salary  in  commissions,  it  would  be  very 
good  and  you  would  not  miss  the  money.  There  would  be 
very  little  inattention  among  the  clerks  and  the  public  would 
have  no  long  waits  for  service. 

Try  it  and  see. 


TO  THE  BEGINNER. 

To  the  young  man  who  is  going  behind  the  counter  to 
dispense  drinks  "for  a  living  it  is  well  to  say  a  few  words. 
The  dispensing  of  soda  as  it  exists  to-day  is  an  art;  really 
good  men  are  scarce  and  command  a  good  salary.    There  is 


no  reason  why  you  should  not  be  one  of  those  who  succeed 
if  you  will  only  try.  The  business  is  one  that  requires  tact, 
common  sense,  and  a  thorough  knowledge  of  details. 

You  will  have  to  learn  to  study  your  customers,  their  likes 
and  dislikes,  you  must  learn  to  be  polite,  social  with  some, 
distant  and  reseryed  with  others. 

Study  carefully  the  details  of  the  business,  learn  how 
everything  is  done.  Know  how  to  keep  your  fountain  clean 
and  in  good  repair.  Know  how  to  make  the  best  syrups. 
Keep  posted  on  prices  of  fruit  juices,  etc.  Learn  which  give 
the  best  satisfaction  to  the  customer.  Then  when  the  time 
comes  for  you  to  become  manager  of  a  place,  or  if  it  comes 
so  that  you  have  a  place  of  your  own,  you  will  know  how  to 
run  your  fountain  properly. 


POPULAR  SODA  FOUNTAIN  BEVERAGES. 

ADMIRAL  FRAPPE. 

Eggs 2. 

Tincture  of   ginger 2  fluidrachms. 

Cream     4  fluidounces. 

Strawberry   syrup    12  fluidounces. 

Mix  and  trim  with   strawberry   fruit. 

angel's  food. 

Vanilla  syrup   1  fluidounce. 

Orange    syrup    1  fluidounce. 

Raspberry  syrup    1  fluidounce. 

Ice    cream     1  ounce. 

Cracked    ice    J4   glassful. 

Shake  with  about  6  ounces  of  water,  strain  into  a  12-ounce  glass,  fill 
latter  with  the  fine  stream  of  carbonated  water,  and  serve  with  straws. 


SODA  JOTTINGS. 

It  pays  to  be  different. 
Have  clean  straws. 
Neat  accessories  attract  the  eye. 
Make  the  fountain  look  cool. 
Do  not  display  fly-specked  eggs. 
Dusty,  faded  placards  create  no  thirst. 
Don't  chop  the  lemons  with  a  rusty  knife. 
Remember  that  soda  water  shows  a  wide  margin  of  profit, 
and  sells  for  cash. 

Go  after  the  soda  business.    It  is  well  worth  while. 


Another  African  i'harmacy.  —  Recently  we  reproduced  the  photo- 
graph of  the  most  northerly  pharmacy  in  Rhodesia.  We  are  now  showing 
a  drug  store  in  the  Northern  Transvaal,  that  of  Joseph  Edward  Billingham, 
Sabie,  Goldfjelds.  The  environment  offers  a  striking  contrast  to  the  sur- 
roundings of  the  usual  pharmacy. 


BULLETIN  OF  PHARMACY 


391 


BUSINESS  HINTS. 


Two  Stationery   Blotter  Ads. — 

Blotters    seem    to   be    a    favorite   method    of   advertising 
stationery.     Here  is  one   of  a  somewhat  unusual  character, 


WHAT  sums  to  {row  (aircr  to 
mc  *i  life  goo  by  ii  the 
love  and  the  grace  and 
the  tendemeu  of  it;  not  iu  wit  and 
cleverness  and  grandeur  and  knowl- 
edge '  grand  as  knowledge  is  —  but 
iust  the  laughter  of  children,  and  the 
friendship  of  friends,  and  the  cosy  talk 
by  the  fire,  and  the  sight  of  flowers, 
and  the  sound  of  music.  These  are 
the  "crown  of  life." 


IF  YOU  WOULD 

WRITE  A  LETTER  ON  THE 
RIGHT  KIND  OF  WRITING 
PAPER  YOU  WOULD  ALWAYS 
BUY    YOUR    PAPERS    HERE  js 

WHITING'S,  CRANE'S 
EATON -HULBURT'S 
RNE  PAPERSj*  >  j» 

TABLETS Sc.ioKc 

BOX  PAPERS  .  .  .  lOc.  M  7Sc. 
FOUNTAIN  PENS  .  i\M  lo  UW 

tCHOOl  BOOKS  If  SCHOOL  SUPPLIES 

OWEN    RAYMO 

Th<  Wayne  Druggist.*  Wayne. Mich. 


gotten   up   by   Owen   Raymo, 
by  ZYi  inches  in  dimensions. 


of   Wayne,   Mich,     It   was   6 


READY  FOR  SCHOOL 

All  sorts  of  pads,  noto  books, 
pencils,  erasers,  copy  books, 
drawing  books,  pens,  penfaolders, 
eye  shades,  rulers,  colored  cray- 
ons for  blackboard  or  paper, 
slates,  slate  pencils  and  plenty 
more  things  at 

Farrin^ton's   Drug   Store. 


circular  was  to  announce  the  opening  of  a  new  apothecary 
shop  by  Mr.  McVitae.  Instead  of  sending  out  typewritten 
letters  Mr.  McVitae  hit  upon  the  scheme  of  preparing  a  very 
unique  circular  provided  with  a  cover.  Each  circular  was 
made  a  personal  letter  in  effect  by  virtue  of  the  fact  that  the 
recipient's  name  was  printed  at  the  head  of  the  message,  and 
it  was  printed  also  on  the  envelope  enclosing  the  circular. 
The  cover  of  the  circular  bore  a  pen-and-ink  sketch  by  a 
local  newspaper  artist  made  especially  for  this  purpose,  while 
inside  were  half-tone  portraits  of  Mr.  McVitae  and  the  man- 
ager of  the  new  establishment.  The  announcement  itself 
was  as  follows: 

James  W.  White,  Esq.,  M.B.,  CM., 

2  Regent  Park  Square,  Strathbungo. 
Dear  Sis: 

I  have  the  honor  to  inform  you  that  I  have  taken  over  the  Drug 
and  Dispensing  Business  lately  carried  on  by  Mr.  W.  Fletcher  M'Creath, 
at  240  Kilmarnock  Road,  Shawlands. 

The  business  will  be  conducted  as  a  pharmacy  of  the  first  class,  my 
chief  aim  being  to  merit  and  retain  the  confidence  of  the  Medical  Pro- 
fession, an  advantage  I  may  claim  to  have  enjoyed  in  my  Langside 
business  during  the  last  14  years. 

It  is  my  intention  to  keep  in  close  touch  personally  with  the  estab- 
lishment, and  I  have  been  fortunate  in  obtaining  the  services  of  Mr. 
William  Gilchrist  as  manager.  Mr.  Gilchrist  is  a  qualified  pharmacist 
who  has  had  a  very  wide  experience  in  first-class  dispensing,  and  he  is 
a  gentleman  in  whose  tact,  intelligence,  and  courtesy  I  am  able  to  place 
complete  reliance. 

Let  me  assure  you.  Dear  Sir,  that  our  earnest  desire  at  all  times 
will  be  to  provide  the  most  satisfactory  service  in  our  power  both  to 
your  good  self  and  to  your  respected  clients. 

I  am,  Dear  Sir, 

Yours  to  command, 

John  B.  M'Vitae. 

A  Postal  Order  Blank.— 

Victor  E.  Hanna,  of  Merrion  Square,  Dublin,  is  in  the 
habit  of  supplying  his  customers  with  post  ca'rds  already 
addressed  for  mailing.     The  buyer  has  only  to  write  down 


DO      NOT     LET     DISTANCE     DETER     YOU. 

J   On  Rainy  D»ys  and  Dry  Days -Hot  or  Cold  Days — Busy — or  at  any  ^ 
g   lime — if  you  find  it  at  all  inconvenient  to  go  out  or  send  to  my  Pharmacy.  !j 

>  JUST    USE    THIS    CARD  i 

I  ^,^^,_______^,^,^_-____,_^^^^   =j 

I    ORDER  FROM  6 

&  c 

(9 

I  i 


DISTANCE   NEED   BE   NO   BAR. 


his  order,  add  postage,  and  drop  the  card  in  the  box.  The 
goods  are  delivered  upon  receipt  of  the  order.  It  is  fair  to 
infer  that  many  a  sale  is  made  because  there  is  so  little 
trouble  in  ordering  the  goods. 


Frank    Farrington,    of    Delhi,    N.    Y.,    employs    a    blotter 
intended   especially   for  distribution  among   schoolchildren. 
The  Farrington  blotter  was  3J4  inches  wide  and  6J4  long. 

Announcement  of  a  Scotch  Pharmacist.— 

John  B.  McVitae,  27  Longside  Place,  Glasgow,  Scotland, 
one  of  the  British  readers  of  the  Bulletin,  sends  us  a  copy 
of  a  circular  which  he  recently  had  prepared  for  forty  medi- 
cal  practitioners    in  his   neighborhood.     The   purpose   of   the 


At  the  recent  Yale  commencement,  James  J.  Hill,  president 
of  the  Great  Northern  Railroad  system,  was  given  the  honor- 
ary degree  of  Doctor  of  Laws.  His  sons  have  already  been 
graduated  from  Yale  and  his  three  daughters  have  each 
married  a  Yale  man. 

In  introducing  Mr.  Hill,  President  Hadley  said :  "His  sons 
became  Yale  men,  his  daughters  achieved  Yale  men,  and  he 
has  a  Yale  man  thrust  upon  him." 


392 


BULLETIN  OF  PHARMACY 


CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Astute  Toots. — 

An  Italian  chemist  thinks  that  he  has  manufactured  dia- 
monds from  charcoal  at  atmospheric  pressure  in  an  electric 
arc. 

Bone-black  or  wood  charcoal  will  remove  the  gold  from  a 
solution  of  gold  chloride,  by  absorbing  it. 

German  chemists  think  that  the  manufacture  of  acetic 
acid  by  oxidizing  weak  alcohol  solutions  by  electric  currents 
is  to  supersede  the  older  methods. 

J.  Alexander  says  that  gelatin  in  ice  cream  prevents  the 
coagulation  of  the  casein,  and  renders  it  more  digestible. 
He  asks  why  it  is  bad  in  ice  cream  if  it  is  good  in  baby's 
milk. 

England  allows  the  use  of  a  limited  amount  of  boric  acid 
or  borax  as  a  preservative  in  cream,  and  most  of  England's 
cream  contains  it. 

F.'  W.  Very  thinks  that  he  has  proved  that  oxygen  as  well 
as  water  exists  in  the  atmosphere  of  Mars. 

Paul  Besson  says  that  the  position  of  the  moon  influences 


radioactivity  in  the  earth's  atmosphere,  and  hence  may  influ- 
ence the  weather. 

Two  English  scientists  have  contracted  for  115  grains  of 
pure  radium  bromide  at  $3153  per  grain. 

Two  German  chemists  have  determined  the  molecular 
weight  of  caoutchouc  to  be  not  less  than  3173,  by  the  freezing- 
point  method. 

Human  skin  contains  an  oxidizing  enzyme  which  may 
account  for  freckles  and  other  colorations. 

The  addition  of  large  amounts  of  mucilage  of  acacia, 
starch  or  gelatin  solution,  or  egg-albumin  to  strychnine  solu- 
tions materially  hinders  the  absorption  and  action  of  the 
latter. 

Fish  broths  are  found  to  stimulate  the  secretion  of  gastric 
juice  much  more  than  do  meat  broths,  and  are  recommended 
for  the  treatment  of  deficiency  in  gastric  digestion. 

Taka-diastase. — 

A.  E.  Porter  says  that  pepsin,  rennet,  trypsin,  steapsin, 
ptyalin,  and  emulsion,  in  contact  with  a  collodion  membrane, 
all  become  inactive,  and  all  except  ptyalin  form  an  anti- 
enzymic  body  which  prevents  the  action  of  the  enzymes. 
Stomach  extracts  which  have  been  rendered  inactive  in  this 
way  by  one  of  the  enzymes  prevent  further  action  by  pepsin, 
trypsin,  and  rennet.    Taka-diastase,  however,  does  not  become 


ii  11 
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A  Prescription?Phabmacy  in  St.  Louis.-In  the  August  Bulletin  we  had  something  to  say  about  the  prescription  pharmacy  of  N.  Emery 
Williams  on  the  second  floor  of  the  Metropolitan  Building  in  St.  Louis  at  the  corner  of  Olive  Street  and  Grand  Avenue.  Mr.  Williams  does  almost 
nothing  but  a  purely  dispensing  business,  and  he  has  the  enthusiastic  good-will  of  the  hundred  or  more  physicians,  surgeons,  and  dentists  in  the  Metro- 
politan Building.    This  view  shows  the  outer  or  waiting-room  of  Mr.  Williams's  small  but  highly  professional  establishment. 
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inactive  when  in  contact  with  the  collodion  membrane,  conse- 
quently it  does  not  lose  its  own  activity  nor  inhibit  the 
activity  of  the  other  enzymes.  It  is  the  only  enzyme  exam- 
ined which  retained  its  power  under  these  circumstances. 

Synthetic  Sugar. — 

A  California  chemist  has  patented  a  process  for  manu- 
facturing sugar  by  passing  superheated  steam  through  char- 
coal at  800°  to  1000°,  then  subjecting  the  gases  formed  to  the 
influence  of  magnetic  and  electric  fields.  The  yield  of  sugar 
is  said  to  be  75  per  cent  of  the  combined  weights  of  charcoal 
and  water. 

The  Lorelei. — 

Burnt  manuscripts,  which  retain  their  form,  but  are  illeg- 
ible, will  give  a  photographic  negative  which  shows  the  writ- 
ing plainly. 

A  New  Fertilizer. — 

Small  quantities  of  boric  acid  are  said  to  be  beneficial  as 
a  fertilizer  to  the  higher  plants,  but  it  must  not  be  used  too 
freely. 

Theoretical. — 

Three  Yale  chemists  believe  that  the  precipitated  hydrox- 
ides of  iron  and  aluminum  are  solid  solutions  of  water  in 
the  oxide. 


For  Study.— 

Canadian  hemp  is  found  to  contain  an  intensely  active 
principle,  cynotoxin,  which  acts  very  similarly  to  digitalis, 
but  is  more  powerful  and  more  toxic.  It  is  being  studied,  as 
well  as  preparations  of  apocynum. 

Prescriptions  Accurately  Compounded. — 

An  all-quartz,  vacuum  balance  has  been  constructed  which 
will  measure  changes  in  weight  to  one  sixty-five-thousandth 
of  a  grain. 

What  is  Wanted.— 

Tribromonaphthol  is  stated  to  be  as  powerful  a  disinfec- 
tant as  mercuric  chloride,  but  is  odorless  and  non-poisonous. 

Licorice — on  Bread. — 

A  French  "artificial  butter"  is  made  of  beef  tallow,  milk, 
and  licorice. 

Allspiced  Lard. — 

G.  Welborn  of  England  recommends  the  use  of  oil  of 
pimento  to  prevent  rancidity  in  lard. 

Cholera  Poison. — 

Emmerlich  says  that  in  cholera,  nitrates  are  formed  in 
excess  and  are  the  cause  of  the  poisonous  action. 


A  Pkisckiptioh  Pbakuacy  ik  St.  Louis.— There  are  practically  but  two  rooms  in  Mr.  Williams's  place  (barring  a  small  stock  or  reserve  room 
at  the  end).  The  reception  room  is  shown  on  the  opposite  page.  Here  we  have  the  dispensing  room-light,  commodious,  and  so  arranged  that  three  or 
four  men  can  work  together  without  any  trouble.  Mr.  Williams  is  a  graduate  of  the  Northwestern  School  of  Pharmacy  in  Chicago,  and  he  determined 
during  his  college  days  that  he  would  establish  an  ethical  pharmacy  if  ever  he  had  the  opportunity.    He  has  done  so  in  a  most  successful  manner. 
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Stability  of  Ferrous  Carbonate  and  Blaud's  Pills. — 

Contrary  to  the  old-established  belief,  B.  O.  Leubner, 
writing  in  Merck's  Report,  claims  to  show  that  the  popular 
Blaud's  pills  or  ferrous  carbonate  pills  do  not  decompose 
even  after  more  than  fifteen  years'  standing,  and  to  demon- 
strate that  the  inferior  grades  of  pills  on  the  market  are  the 
result  of  lack  of  skill  and  knowledge  on  the  part  of  the 
manufacturer.  To  determine  the  exact  percentage  of  ferrous 
carbonate  in  any  of  the  official  preparations,  the  following 
simple  method  is  recommended  as  giving  very  satisfactory 
results:  Place  a  definite  weight  of  the  substance  in  a  flask, 
stoppered  with  an  ordinary  Bunsen  valve  stopper ;  add  an 
excess  of  dilute  phosphoric  acid,  and  sufficient  potassium 
bicarbonate  to  drive  out  the  air.  When  complete  solution 
has  been  effected,  titrate  with  decinormal  potassium  perman- 
ganate solution,  each  milliliter  of  which  corresponds  to 
0.011505  Gm.  of  ferrous  carbonate,  until  the  pink  tint  im- 
parted to  the  liquid  ceases  instantly  to  disappear.  The  reac- 
tion is  instantaneous,  and  nearly  always  distinct  with  regard 
to  the  turning  point.  The  phosphoric  acid  does  not  invert 
the  sugar,  and  the  valve  prevents  oxidation  of  the  ferrous 
carbonate.  In  proof  of  the  accuracy  of  the  method,  the 
author  shows  that  the  organic  constituents  have  practically 
no  effect  on  potassium  permanganate  until  all  the  iron  has 
been  oxidized,  and  the  results  of  his  investigation  prove  that 
the  deficiency,  and  also  the  excess  of  the  ferrous  carbonate 
in  such  preparations,  is  due  to  improper  amounts  in  the 
original  formulae  of  the  manufacturers.  Some  manufac- 
turers, anticipating  the  gradual  decomposition  of  the  ferrous 
carbonate,  have  added  injudiciously  an  additional  amount. 
Thus  he  concludes  that  Blaud's  pills  are  stable,  and  notes 
that  pills  of  known  formula  and  composition,  made  in  1895 
and  returned  as  waste,  were  found  to  contain  all  of  the 
original  quantity  of  ferrous  carbonate  and  only  traces  of 
ferric  iron,  while  a  sixteen-year-old  batch  of  discolored 
sugar-coated  pills  were  still  quite  green  inside,  and  assayed 
the  full  amount  of  ferrous  carbonate,  as  shown  by  the  orig- 
inal formula  of  the  manufacturer.  The  brown  color  of  some 
preparations  does  not  necessarily  indicate  oxidation;  the  use 
of  licorice  and  other  dark-colored  excipients  frequently 
causes  this. 

Calcium  Chlorhydrophosphate, — 

C.  R.  Noyes,  pharmacist,  St.  Paul,  Minn.,  calls  attention  in 
the  Journal  of  the  American  Medical  Association  to  the 
formula  given  in  the  National  Formulary  for  syrup  of  cal- 
cium chlorhydrophosphate.  In  the  preparation  of  this  syrup 
calcium  phosphate  is  dissolved  by  the  addition  of  hydrochloric 
acid.  It  therefore  does  not  contain  the  hypothetical  com- 
pound indicated  by  its  title,  but  instead  appears  to  owe  its 
therapeutic  value  to  calcium  acid  phosphate  and  calcium 
chloride.  The  writer  goes  on  to  say  that  the  criticism  of 
Pautauberge's  solution,  to  the  effect  that  it  is  claimed  to 
contain  a  chemical  substance  unknown  to  chemists,  may  with 
equal  fairness  be  applied  to  the  National  Formulary  prepara- 
tion referred  to.  The  assertion  has  been  made  that  a  number 
of  the  preparations  in  the  National  Formulary  have  been 
devised  in  imitation  of,  or  rather  as  substitutes  for,  certain 


proprietary  mixtures  which  had  become  somewhat  popular. 
This  assertion  derives  a  certain  degree  of  support  from  a 
comparison  of  the  two  preparations  in  question.  In  naming 
the  preparation,  it  is  probable  that  the  makers  of  the  formu- 
lary were  guided  by  the  composition  claimed  for  Pautau- 
berge's solution,  although  they  should  have  known  there  is 
no  such  substance  as  calcium  chlorhydrophosphate. 

Rubber  Cultivation  in  Bahia. — 

The  State  of  Bahia  is  slightly  smaller  than  France  and 
about  half  as  large  again  as  the  British  Isles.  The  popula- 
tion is  under  3,000,000.  Owing  to  this  scanty  population  the 
State  government  is  not  rich,  and  is  not  able  to  maintain 
a  police  force  capable  of  enforcing  its  authority  in  the  more 
remote  districts.  Many  rubber  estates  include  tracts  of  forest 
land  apart  from  actual  plantations.  The  boundaries  of  these 
estates  are  ill  defined,  and  the  cost  of  fencing  almost  pro- 
hibitive. This  results  in  the  natives  trespassing  on  the  prop- 
erties and  milking  the  wild  rubber  trees,  much  to  the  detri- 
ment of  the  owners,  as  the  process  is  not  carefully  conducted 
under  the  circumstances,  and  many  trees  are  destroyed.  Legal 
proceedings  are  protracted  and  costly,  so  that  owners  prefer 
the  loss  of  half  the  possible  yield  from  the  estates  to  embark- 
ing in  litigation.  Plantations  are  not  subject  to  loss  of  the 
above  description.  Forest  rubber  lands  will  not  produce 
anything  approaching  the  amount  of  rubber  the  number  of 
trees  would  lead  one  to  expect. 

The  Value  of  Acetanilide  in  Hydrogen  Peroxide. — 

In  the  June  issue  of  Modern  Pharmacy  is  an  interesting 
editorial  reporting  upon  a  unique  experiment  conducted  for 
the  purpose  of  showing  the  great  value  of  acetanilide  as  a 
preservative  of  hydrogen  peroxide.  The  six  glass  pipettes 
shown  in  the  illustration  were  filled  with  fresh  specimens  of 
hydrogen  peroxide  just  four  weeks  before  the  photograph 
was   taken.     The    first   three   pipettes    represented   a    product 


The  arrows  show  how  much  oxygen  was  set  free  by  decomposition. 

preserved  with  acetanilide.  The  last  three  represented 
widely  advertised  competing  product  on  the  market,  whici 
was  not  so  preserved,  and  which  was  declared  to  keej 
without  it.  As  the  oxygen  became  liberated  in  this  experi^ 
ment,  it  rose  to  the  top  of  the  pipettes  and  forced  the  solu- 
tion out  at  the  open  ends  of  the  tubes  below.  The  last 
three  pipettes  show  to  what  extent  the  oxygen  became  liber- 
ated in  the  products  not  preserved  with  acetanilide.  The 
preserved  specimens,  on  the  other  hand,  lost  very  little  oxy- 
gen. This  interesting  experiment  seems  to  show  that  hydro- 
gen peroxide  will  not  remain  stable  unless  preserved  with 
acetanilide. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only :  (/)  No  queries  are  answered 
by  mail;  {2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


Root  Beer  Extract. 
J.  M.  C — The   following  preparation  makes  a   root  beer 
"extract"   which   may   be   mixed  with   syrup;   or   it  may   be 
diluted  with  nine  gallons  of  water  containing  one  gallon  of 
refined  molasses,  and  charged  in  a  fountain : 

Fluidextract   of   sarsaparilla 10  fluidrachms. 

Fluidextract  of   pipsissewa 10  fluidrachms. 

Fluidextract  of  licorice 4  fluidrachms. 

Fluidextract  of  wintergreen 4  fluidrachms. 

Oil   of   wintergretr. 48  drops. 

Oil  of  sassafras 24  drops. 

Oil  of  cloves 12  drops. 

Alcohol    10  fluidounces. 

If  it  is  preferred  to  use  a  fermented  article,  add  the  water  and 
molasses,  using  warm  water,  also  or  ;  quart  of  yeast,  and  keep  the  mix- 
ture in  a  warm  place  until  fermcntLtion  is  complete. 

This  product  may  be  put  up  in  bottles  if  desired. 
Here  is  a  second  formula : 

Percolate  the  following  with  a  menstruum  of  3  volumes 
of  alcohol  to  5  volumes  of  water  until  exhausted: 

Sassafras    1  ounce. 

Yellow  dock   1  ounce. 

Wild  cherry  bark   J4  ounce. 

Allspice    1  ounce. 

Wintergreen    1  ounce. 

Hops    Va  ounce. 

Coriander  seed Vz  ounce. 

To  the  percolate  add  1  pint  of  yeast  and  sufficient  water  to  make  0 
gallons,  and  allow  to  ferment  in  a  warm  place.  Or  a  fluidextract  of  the 
above  can  be  made  of  yi  the  strength  of  the  drug,  and  2  ounces  of  the 
extract  used  for  preparing  a  gallon  of  beer. 


Massage  Cream. 
C.  B.  C.  &  C — Here  is  one  without  milk  and  easily  made : 

Spermaceti   %  ounce. 

White   wax Vi   ounce. 

Oil  of  sweet  almond 2  fluidounces. 

Lanolin    1   ounce. 

Cocoanut  oil 1  ounce. 

Orange-flower  water 1  fluidounce. 

Tincture  of  benzoin 3  drops. 

Having  melted  the  first  five  ingredients  in  a  porcelain  pan  remove 
them  from  the  fire,  add  the  mixture  of  benzoin  and  orange-flower  water, 
and  beat  until  cold  and  uniformly  smooth  and  creamy.  A  few  drops  of 
oil  of  neroli  improves  the  odor  and  will  be  found  an  advantage. 

The  following  formula  devised  by  Mr.  Cooban  has  been 
commended  considerably : 

Skimmed  milk   1  gallon. 

Hydrochloric  acid   1  fluidounce. 

Boric  acid   1  ounce. 

Oil  of  bitter  almond 20  drops. 

Oil  of  rose  geranium 80  drops. 

Oil  of  sweet  almond ^  fluidourice. 

Solution  of  carmine sufficient  to  tint. 

Add  to  the  milk  one  gallon  of  hot  water — hot  enough  to  raise  the 
temperature  to  about  80*  F.  Mix  the  hydrochloric  acid  with  one  pint  of 
water,  and  add  this  to  the  diluted  milk  slowly,  with  constant  stirring 
sufficient  to  completely  coagulate  the  casein,  which  separates  in  a  finely 
divided  condition.  Allow  the  mixture  to  stand  for  an  hour,  collect  the 
precipitate  on  cheese-cloth,  and  after  draining  return  the  mass  to  the 
vessel  and  add  two  gallons  of  water.  Stir  the  coagulum,  breaking  up 
any  masses  that  may  form;  pour  off  the  water  and  wash  again.  It  is 
necessary  that  all  of  the  acid  and  whey  be  washed  out  of  the  casein. 


Collect  on  strainer  and  squeeze  out  all  the  water  possible,  then  transfer 
to  a  mortar  or  other  suitable  vessel  and  incorporate  the  boric  acid. 
Transfer  to  a  cheese-cloth  bag,  suspend  this  from  a  shelf  or  other  suit- 
able place,  and  allow  it  to  hang  for  thirty-six  to  forty-eight  hours, 
squeezing  the  bag  occasionally.  The  mass  contracts  and  forces  water 
from  itself,  and  it  will  take  about  two  days  to  get  it  all  out. 

The  casein  will  then  be  found  quite  dry  and  granular.  Transfer  it 
to  a  mortar,  rub  it  as  fine  as  possible,  put  in  about  one  ounce  of  dilute 
alcohol  (enough  to  moisten),  and  then  add  the  oil  of  sweet  almonds  and 
perfume.  Tint  the  product  with  the  solution  of  carmine.  Add  suffi- 
cient water  to  form  a  soft  paste,  beat  all  together  until  uniformly  mixed, 
and  then  ruti  through  a  paint  mill  and  bottle  it  at  once,  or  else  put  it 
up  in  collapsible  tubes.  It  dries  out  very  rapidly,  and  must  be  put  into 
packages  immediately. 

Many  other  formulas  for  massage  cream  have  appeared 
in  the  Bulletin  from  time  to  time.  Consult  the  annual 
indexes  in  the  December  numbers. 


Trouble  with  Elixir  Iron,  Quinine,  and  Strychnine,  N.  F. 

W.  R.  K  writes  as  follows:  "I  have  had  a  great  many 
calls  lately  for  the  N.  F.  elixir  of  iron,  quinine,  and  strych- 
nine, but  I  often  find  it  hard  to  get  a  good  mixture.  After 
letting  the  elixir  stand  for  about  twelve  hours  after  making 
it  a  heavy  precipitate  is  formed,  although  at  first  the  mixture 
is  nice  and  clear.  Can  you  tell  me  the  trouble  and  perhaps 
suggest  a  remedy?" 

Our  correspondent  is  rather  vague  in  his  statements.  He 
does  not  make  it  clear  whether  the  elixir  precipitates  merely 
on  standing,  which  we  doubt,  or  whether  it  is  precipitated 
by  other  ingredients  mixed  with  it.  If  the  latter  is  the  case, 
what  is  the  character  of  those  other  liquids? 

Alcohol  and  strongly  alcoholic  liquids  will  throw  out  the 
citrates — sodium  citrate  mainly.  We  are  inclined  to  think 
that  this  is  the  cause  of  the  trouble.  Alkalies  might  precipi- 
tate some  of  the  alkaloids,  and  then,  too,  some  salt  solutions 
might  cause  trouble. 

H,  on  the  other  hand,  our  correspondent's  difficulty  is  in 
the  making  of  the  elixir  itself,  then  we  suspect  that  the 
precipitate  consists  of  sodium  chloride  and  citrate — from  the 
tincture  of  iron  citrochloride.  In  that  case  all  that  is  needed 
is  filtration  after  the  product  has  stood.  The  process  may  be 
hastened  by  allowing  the  elixir  to  stand  in  the  refrigerator 
for  a  few  days.  This  is  the  only  trouble  that  we  are  aware 
of  in  preparing  this  elixir. 


I 

^^BS^S^" '^V'^^K         — '"      /ilili  itiXfat 

i 

A  Most  Unusual  Trim.— One  of  the  most  novel  advertisements  that 
we  have  ever  seen,  appeared  not  long  ago  in  the  front  of  one  of  the  stores 
of  the  Rjker-Jaynes  Drug  Co.,  at  the  corner  of  Hanover  and  Washington 
Streets.  Boston,  Mass.  As  may  be  observed  from  the  accompanying  en- 
graving, it  consisted  of  many  boxes  of  patent  medicines.  The  inside  of  the 
window  was  filled  with  the  original  boxes,  while  the  outside  was  covered 
with  them.  They  extended  out  onto  the  sidewalk,  while  the  walls  were 
literally  festooned  with  the  bulky  containers.  This  was~such  an  odd  win- 
dow display  that  many  people  stopped  to  look  at  it. 
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A  DiMcult  Mixture. 
J.  C.  S.  has  had  much  trouble  with  the  following  prescrip- 
tion: 

Olive  oil    6  drachms. 

Lime  water   4  ounces. 

Stearate   of  zinc 2  drachms. 

Zinc  oxide    2  drachms. 

Glycerin,  enough  to  make 16  ounces. 

Mix. 

"What  causes  the  trouble,  and  why  did  I  not  have  the 
same  unsatisfactory  results  in  my  first  three  preparations? 
The  first  three  times  I  compounded  the  formula,"  continues 
the  querist,  "I  made  splendid  preparations  and  it  gave  no 
trouble  whatever.  Since  then  I  have  made  five  unsuccessful 
attempts  at  it.  I  am  at  a  loss  to  know  where  the  trouble 
lies,  as  I  have  proceeded  in  several  different  ways.  Will 
some  one  who  wants  to  experiment  work  it  out?  The  trouble 
that  I  have  is  the  coagulation  of  the  zinc  stearate  and  an 
immediate  separation.  As  I  stated  above,  the  first  three 
times  I  had  a  fine  white  smooth  preparation  which  held 
up  perfectly  and  indefinitely." 

We  have  tried  the  formula  out  thoroughly  and  have  failed 
to  make  a  smooth  preparation.  The  only  way  to  overcome 
the  difficulty  is  to  leave  out  the  olive  oil. 


Aft  Emulsion  WitJiout  Water. 

B.  B.  B.  asks  what  would  be  the  best  method  of  dispensing 

the  following  prescription : 

Cod-liver  oil    8  ounces. 

Compound  tincture   of  cardamom 2  ounces. 

Spirit  of  lavender 2  ounces. 

Mix  and  make  an  emulsion. 

Our  correspondent  remarks  that  he  has  tried  several  ways 
of  dispensing  this  mixture  with  more  or  less  success,  princi- 
pally with  less,  and  he  would  like  to  have  our  opinion. 

It  can't  be  done.  There  is  no  water  in  the  prescription — 
and  an  emulsion  cannot  be  made  without  water.  If  the 
doctor  would  sanction  a  16-ounce  mixture,  making  up  with 
water,  etc.,  the  best  emulsifying  agent  would  then  be  yolk  of 
egg.  It  seems  to  us  that  one  yolk  could  be  made  to  do  a 
good  job — with  some  water  to  help. 


Liquid  Face  Powder. 
R.  E.  D.  D.  C. — The  following  formula  yields  a  beautiful 
preparation,  according  to  Julian  L.  Waller.     But  care  must 
be  taken  in  making  the  preparation,  and  the  directions  must 
be  carefully  followed  or  the  product  will  spoil. 

Bismuth   subcarbonate 6  ounces. 

Hydrochloric  acid sufficient   to   dissolve. 

Then  precipitate  out  by  water  until  the  reaction  ceases.  Be  careful 
to  use  only  clean  glass  vessels  and  white  filtering  paper,  and  do  not  be 
in  a  hurry  to  finish.  Wash  for  at  least  ten  days  in  order  to  remove 
all  trace  of  the  acid;  then  press  with  a  spatula  through  silk  bolting 
cloth.  To  this  precipitate  add  34  ounces  of  drop  chalk.  Rub  this  up 
thoroughly  with  one  pint  of  alcohol  after  adding  to  it  20  drops  of  oil 
rose  geranium  or  otto  of  rose.  Then  add  enough  rose  or  distilled 
water  to  make  2^  gallons  of  finished  product.  Fill  up  either  three-  or 
four-ounce  bottles,  using  any  style  bottle  to  suit.  Care  should  be 
taken  when  filling  the  containers  that  the  precipitate  in  each  bottle 
should  be  equal;  in  order  to  accomplish  this,  the  container  should  be 
well  shaken  each  time  it  is  filled. 


Solution  of  Aluminum  Acetate. 
"Lime"  submits  an  interesting  question.    He  says : 
"In  making  solution  of  aluminum  acetate,  N.  F.,  we  are 
directed  to  dissolve  the  caJQium  carbonate  in  the  acetic  acid 


mixed  with  250  Cc.  of  water.  Will  you  please  tell  me  how 
this  can  be  done  with  the  proportion  of  calcium  carbonate 
and  acetic  acid  given?    Also  give  the  equation." 

The  formula,  it  is  true,  has  insufficient  acetic  acid  to 
neutralize  the  calcium  carbonate  after  the  following  equation : 

CaCOs+2HC2H3O2=Ca(C3H3O0a+CO2+H.O. 
Probably  a  basic  acetate  of  indefinite  composition  is 
formed.  The  German  Pharmacopoeia  (1900)  directs  the 
solution  of  aluminum  sulphate  and  acetic  acid  to  be  mixed, 
and  to  this  solution  the  mixture  of  calcium  carbonate  and 
water  is  added.  This  process  is  perhaps  preferable  to  that 
of  the  N.  F.  . 

A  Hair  Dye. 

W.  E.  G.  makes  the  following  request :  "I  wish  you  would 
publish  a  formula  for  a  liquid  preparation  for  darkening 
eyelashes  and  brows.  The  customer  says  she  does  not  want 
a  hair  dye  because  it  v/on't  stay  long  enough.  She  wants 
something  that  will  stay  and  don't  care  for  pencils." 

A  good  hair  dye  will  last  until  the  hair  grows  out.  Noth- 
ing can  be  used  that  will  be  more  effective.  Rubbing  petro- 
latum or  "vaselin"  into  the  hair  daily  is  said  to  darken  it, 
but  such  treatment  must  be  kept  up.  Any  of  the  lead  and 
sulphur  so-called  "hair  tonics"  will  have  the  same  tendency 
to  darken  the  hair. 


Sarsaparilla  Extract  for  the  Fountain. 
M.  C. — The  following  formula  has  been  recommended  for 
sarsaparilla  extract : 

Digest  one  pound  of  sarsaparilla  root  with  4  pints  boiling  water  for 
two  hours.  Filter  and  express  the  liquid.  Repeat  the  decoction  with  2 
pints  of  water,  as  before.  Evaporate  the  mixed  liquids  to  the  consis- 
tence of  a  thin  syrup,  an«l  when  cold  enough  add  sufficient  alcohol  to 
make  up  to  16  fluidounces. 

FLAVORING   EXTRACT   SARSAPARILLA   FOR   SODA. 

Powdered   extract  licorice 2  ounces. 

Oil   of   wintergreen 40  drops. 

Oil  of  sassafras 60  drops. 

Fluidextract    of   sarsaparilla 2  fluidounces. 

Liquor  caramel 4  fluidounces. 

Diluted  alcohol  10  fluidounces. 

Macerate  48  hours,  and  filter.  One  ounce  of  this  extract  to  one  pint 
of  syrup  produces  a  satisfactory  flavor. 


Artificial  Ice. 
W.  B.  S. — The  artificial  manufacture  of  ice  calls  for  an 
equipment  so  elaborate  as  to  render  the  method  impracticable 
in  connection  with  anything  but  a  very  large  soda  fountain. 
The  process  consists  of  condensing  either  ammonia  gas  or 
carbonic  acid  under  pressure,  and  then  letting  it  suddenly 
expand  in  a  large  coil,  which  is  usually  contained  in  a 
chamber  filled  with  water.  In  expanding  the  gas  absorb 
heat    from  the  surrounding  brine  and  thus  produces  cold 
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Copper  Arsenite  Quite  Insoluble  in  Glycerin. 

R.  C.  D.  S.  writes :  "To  settle  an  argument  will  you 
kindly  state  whether  or  not  copper  arsenite  is  soluble  in 
glycerin,  and  if  so,  in  what  proportion?" 

The  solubility  of  copper  arsenite  in  glycerin  is  not  given 
in  the  books,  but  a  test  shows  that  it  is  only  yery  slightly 
soluble  if  at  all, 
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THE  MONTH'S  HISTORY. 


We  find  in  the  September  issue  of 
rrPH^L'/D'E^P^'f/.    'he  p.  A.  R.  D.  Bulletin  a  com- 

plete  history  of  the  entente  cor- 
dialc  recently  established  between  the  Charles  E. 
Hires  Company  and  the  Philadelphia  Association  of 
Retail  Druggists.  Some  months  ago  the  Hires 
Company  brought  suit  against  two  druggists  for 
selling  another  root  beer  when  Hires'  was  called 
for.  Learning  that  eight  or  ten  additional  prosecu- 
tions were  contemplated,  the  P.  A.  R,  D,  appointed 
a  committee  to  meet  with  the  Hires  Company  and 
see  what  could  be  done  to  fix  the  matter  up, 

Charles  Leedom  was  chairman  of  the  committee, 
and  Mr.  Leedom  read  the  report  of  the  committee  at 


the  August  meeting  of  the  association.  The  com- 
mittee had  found  that  the  Hires  people  were  in 
possession  of  unmistakable  proof  of  substitution. 
In  every  case  "they  had  evidence  of  from  8  to  12 
times  in  which  the  defendants  had  served  something 
else  when  Hires'  was  called  for,"  Every  detail  of 
the  purchases  had  been  recorded — "the  date,  the 
time  of  the  day,  the  description  of  the  proprietor  or 
the  attendant  serving  the  customer,  etc."  The  ques- 
tion was  always  plainly  asked :  "Is  this  Hires'  Root 
Beer?"  and  the  drink  was  invariably  taken  away  in 
a  container  and  usually  turned  over  to  the  company's 
chemist  for  investigation. 

The  committee  expressed  itself  as  believing  that 
the  manufacturers  had  the  best  of  the  argument;  it 
declared  that  the  company  spent  large  sums  of 
money  in  advertising  its  product;  that  the  price 
charged  for  it  under  the  circumstances  was  reason- 
able ;  that  the  company  had  always  acted  fairly  and 
squarely  toward  the  retail  drug  trade;  and  that  it 
had  met  the  committee  more  than  half-way  in 
endeavoring  to  settle  the  Philadelphia  situation 
harmoniously. 


"SETTLED  OUT 
OF  COURT." 


The  upshot  of  the  whole  matter 
was  that  the  Hires  Company 
agreed  to  suspend  action  indefin- 
itely in  the  two  pending  suits  and  to  turn  over  to 
the  committee  for  adjustment  the  8  or  10  other 
cases  in  course  of  preparation.  In  return  the  asso- 
ciation was  to  promise  that  its  members  would 
dispense  Hires'  Root  Beer  when  that  particular 
product  was  called  for  by  the  customer,  and  in  the 
event  that  this  promise  was  broken  by  any  member 
the  company  would  be  privileged  to  proceed  to  the 
limit  of  the  law  against  the  offender  without  any 
objection  from  the  association.  This  understanding 
was  ratified  by  the  association  and  a  series  of  con- 
firming resolutions  was  adopted  and  rnailed  to  the 
Hires  Company,  The  response  made  by  the  manu- 
facturers was  couched  in  very  friendly  phraseology 
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and  was  printed  in  the  P.  A.  R.  D.  Bulletin  along- 
with  the  committee's  report  and  the  resolutions. 

Thus  ended  a  situation  which  threatened  to  be 
rather  unpleasant.  It  would  appear  from  the  report 
of  the  committee  that  the  Hires  people  "found  no 
fault  with  the  dealer  for  selling  his  own  root  beer  so 
long  as  he  sold  it  as  his  own  and  not  as  Hires'," 
They  simply  insisted  that  when  a  customer  entered 
the  store  and  asked  for  a  drink  of  Hires'  he  must 
either  be  served  with  the  genuine  product  or  must 
be  told  plainly  that  it  is  not  handled  in  that  store. 


DRASTIC  The    Board    of    Health    in    New 

ANTi-NARCOTic     York  City  has  recently  adopted  an 

ORDINANCE.  ^.  ,  .  ..  r     .1 

anti-morphme  ordmance  of  the 
most  drastic  character.     It  reads  as  follows: 

Resolved,  That  section  one  hundred  and  eighty-two  (182) 
of  the  sanitary  code  of  the  Board  of  HeaUh  of  the  City 
of  New  York  be  and  the  same  is  hereby  amended  to  read 
as  follows:  Sec.  182.  No  cocaine  or  salt  of  cocaine  and 
no  morphine  or  salt  of  morphine,  either  alone  or  in  com- 
bination with  other  substances,  shall  be  sold  at  retail  by 
any  person  in  the  City  of  New  York  except  upon  the  pre- 
scription of  a  physician. 

The  board  feels  justified  in  taking  this  action  by 
the  entire  absence  of  any  law  in  New  York  State 
prohibiting  the  sale  of  morphine.  What  really 
caused  the  enactment  of  the  ordinance  was  a  recent 
case  where  a  drug  clerk  was  arrested  for  selling 
morphine  under  particularly  vicious  circumstances, 
but  where  the  magistrate  could  deal  out  no  penalty 
because  the  sale  had  been  properly  registered  and 
the  other  requirements  of  the  law  had  been  observed. 
Both  the  magistrate  and  the  district  attorney  there- 
upon recommended  to  the  Board  of  Health  that 
restrictions  be  imposed  upon  the  sale  of  this  narcotic 
drug. 

*  *  H« 

A  further  consideration  with  the 

AFTER^SOOTHING      ^^^^^  ^^.^3  ^^^  l^^jj^^  ^^^  ^^^  ^^j^ 

of  paregoric,  soothing  syrups  and 
other  narcotic-containing  "baby-quieters"  was  en- 
tirely too  promiscuous.  A  careful  reading  of  the 
ordinance  will  show  that  every  galenical  or  proprie- 
tary article  containing  morphine  is  involved  as  well 
as  the  narcotic  itself.  In  this  particular  the  ordin- 
ance is  very  severe— so  severe  as  to  receive  the 
disapproval  of  the  drug  trade  of  the  city. 

One  or  two  special  meetings  of  different  associa- 
tions have  been  called  for  the  discussion  of  the 
ordinance  and  for  the  presentation  of  the  views  of 


the  drug  trade  to  the  Board  of  Health.  A  mass 
meeting  has  also  been  held  at  the  New  York  College 
of  Pharmacy.  The  wholesale  trade  is  indirectly 
involved  because,  if  the  narcotic-containing  proprie- 
taries are  outlawed  or  their  sale  restricted  to  pre- 
scriptions, it  means  that  the  retailers  who  have  these 
products  on  their  shelves  will  immediately  send  them 
back  to  the  jobbers  for  credit. 


This    action    of   the    New    York 

™lsewhere'!''  ^°.^^d  of  Health,  so  far  as  mor- 
phine-containing soothing  syrups 
and  the  like  are  concerned,  is  of  course  in  line  with 
what  was  done  a  couple  of  months  ago  in  Phila- 
delphia and  reported  in  this  journal  last  month.  It 
will  be  recalled  that  the  Philadelphia  druggists 
adopted  resolutions  condemning  such  preparations 
and  agreeing  to  discontinue  their  sale.  What 
started  the  agitation  was  the  publication  of  a  govern- 
ment bulletin  some  months  ago  prepared  by  Dr. 
Kebler  and  giving  a  list  of  baby  soothers  which 
contained  morphine  or  other  narcotics. 

We  now  find  in  the  September  issue  of  the  P.  A. 
R.  D.  Bulletin  a  letter  from  Joseph  Neff,  Director  of 
the  Department  of  Public  Health  and  Charities, 
commending  in  strongest  terms  the  public-spirited 
action  of  the  Philadelphia  Association.  Director 
Neff  goes  so  far  as  to  declare  that  the  action  of  the 
P.  A.  R.  D.  w^as  unique,  "as  I  know  of  no  decision 
by  a  trade  association  heretofore  taken  to  diminish 
the  profits  of  business."  Dr.  Neff  goes  on  to  say 
that  "as  the  example  set  in  Philadelphia  will  un- 
doubtedly be  followed  in  other  cities,  the  prevention 
of  sickness,  of  chronic  invalidism,  of  the  drug  habit 
and  of  mortality,  especially  among  children,"  will  be 
considerably  achieved. 

We  gather  from  reports  in  the  journals  that  the 
druggists  in  Baltimore  are  considering  the  subject 
and  are  discussing  the  advisability  of  taking  action 
similar  to  that  instituted  by  the  Philadelphia  phar- 
macists. 


FOOD  AND  DRUG 
PROSECUTIONS. 


The  "Notices  of  Judgment"  rei 
dered  under  the  Federal  food  and 
drugs  act  continue  to  pour  forth  in 
a  steady  stream.  They  reach  this  office  every  few 
days  in  bunches  of  half  a  dozen  or  more,  and  it 
seems  quite  evident  that  the  government  is  busily 
engaged  in  the  enforcement  of  the  law.  It  would 
appear  that  for  the  most  part  the  officials  are  con- 
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fining  their  attention  to  the  misbranding  clause  of 
the  act. 

Thus  many  of  the  cases  are  those  in  which  suit  is 
brought  against  the  manufacturers  of  lemon  and 
vanilla  extracts  for  failing  to  label  their  products 
truthfully.  In  one  recent  case,  for  instance,  a  lemon 
extract  was  declared  misbranded  because  the  prep- 
aration was  "in  truth  and  in  fact  a  dilute  terpeneless 
extract  of  lemon  with  artificial  coloring,  which  was 
not  declared,  and  because  the  label  represented  each 
bottle  to  contain  four  ounces  when  the  quantity  con- 
tained was  over  G  per  cent  short  of  the  volume 
stated."  "Vanilla  extracts"  likewise  continue  to  be 
condemned  because  they  are  made  from  vanillin  and 
coumarin  without  this  fact  being  made  clear  either 
on  the  label  or  in  the  title  of  the  product. 

Another  familiar  form  of  misbranding  is  that 
where  the  geographical  origin  of  the  product  is 
wrongly  stated.  Twenty-five  boxes  of  bitters  were 
recently  condemned  because  the  claim  was  made  that 
the  preparation  was  imported  from  Italy  when  as  a 
matter  of  fact  it  was  manufactured  in  Chicago — and 
Chicago  does  not  seem  to  be  on  the  Italian  map. 
In  another  case  a  product  was  confiscated  because, 
while  made  in  New  York  City,  it  bore  a  picture  of 
Mt.  Vesuvius  in  action,  and  because  the  label  other- 
wise indicated  that  the  article  had  been  produced  in 
or  near  that  famous  region. 

Other  recent  cases  were  those  where  olive  oil  was 
declared  misbranded  because  it  contained  seven  parts 
of  cottonseed  oil  to  every  three  parts  of  the  genuine 
product;  where  an  article  called  "Flag  Salt"  was 
deemed  misbranded  because  it  was  claimed  to  cure 
all  forms  of  headache  and  neuralgia,  to  contain  an 
"energizing  agent,"  and  to  have  no  injurious  drug, 
whereas  in  fact  it  contained  acetanilide,  which  was 
deemed  by  the  government  to  be  injurious;  and 
where  "Damiana  Nerve  Invigorator"  was  adjudged 
to  be  misbranded  for  the  reason  that  the  content  of 
alcohol  was  not  stated  on  the  label,  and  for  the 
further  reason  that  damiana  was  not  one  of  the 
ingredients  of  the  product. 


A  LEGISLATIVE 
PKOORAMME. 


At  the  Pittsburg  convention  last 
month  it  was  declared  that  the 
chief  activities  of  the  N.  A.  R.  D, 
in  the  future,  as  in  the  immediate  past,  must  be 
along  the  lines  of  price  protection,  legislation,  and 
propaganda  work.  In  the  light  of  this  declaration  it 
is  important  to  quote  the  following  from  the  annual 


report  of  Joseph  W.  Errant,  General  Attorney  of 
the  N.  A.  R.  D. : 

One  of  the  most  important  movements  ever  inaugurated  by 
the  profession  of  pharmacy  will  be  set  in  motion  by  the  N.  A. 
R.  D.  this  fall.  At  the  instance  of  Secretary  Potts  your 
attorney  is  now  preparing  a  bill  to  be  offered  to  the  druggists 
of  each  State  for  presentation  to  their  respective  legislatures, 
in  which  bill  it  is  proposed  to  place  within  the  control  of  the 
State  Board  of  Pharmacy  the  right  to  determine  the  condi- 
tions under  which  drugs,  medicines  and  remedies  of  all  kinds 
shall  be  sold  to  the  people. 

The  measure  will  be  broad  and  comprehensive  and  will  aim 
to  protect  the  people  at  all  points.  The  itinerant  vendor  and 
the  general  merchant  will  have  to  comply  with  the  rules  of  the 
Board  of  Pharmacy  in  order  to  obtain  and  retain  licenses. 
In  this  great  effort  for  the  protection  of  the  people  of  the 
United  States  we  expect  the  earnest  support  of  the  medical 
profession.  With  the  physicians  and  druggists  of  the  coun- 
try behind  it,  there  ought  to  be  no  question  about  the  success 
of  the  proposed  legislation. 

With  reference  to  the  last  sentence  of  the  fore- 
going, it  may  be  said  that  since  the  Pittsburg  con- 
vention decided  not  to  enter  a  campaign  of  legisla- 
tion against  medical  dispensing,  and  therefore  did 
not  in  this  respect  disaffect  the  medical  profession,  it 
seems  quite  reasonable  to  presume  that,  as  Judge 
Errant  points  out,  the  support  of  the  physicians  of 
the  country  can  be  secured  for  his  legislative  pro- 
gramme. Judge  Errant  went  on  to  assert  that  the 
obtainment  of  legislation  which  will  give  a  fair 
chance  to  the  average  druggist  is  a  quest  which  the 
N.  A.  R.  D.  must  never  give  up,  and  he  quoted 
Gififord  Pinchot  as  saying  recently  that  "the  problem 
of  the  day  is  not  the  making  of  a  profit  for  the  big 
man,  but  the  making  of  a  living  for  the  small  man." 


The  movement  for  the  establish- 
THE  PREREQUISITE  ^lent    of    the    graduation    prere- 

IN  ENGLAND.  .    •         ,  •      ^u-  4. 

quisite,  begun  ni  this  country  sev- 
eral years  ago,  has  now  reached  our  pharmaceutical 
cousins  over  sea  in  Great  Britain.  The  Poisons  and 
Pharmacy  Act,  secured  in  1908,  gave  the  Council  of 
the  Pharmaceutical  Society  of  Great  Britain,  which 
is  a  quasi-public  body  unlike  our  societies  in  this 
country,  power  to  make  by-laws  to  impose  what  our 
English  friends  term  a  "compulsory  curriculum." 
It  is  now  understood  that  the  Council  is  getting 
ready  to  draft  these  by-laws,  and  the  discussion  is 
therefore  reaching  an  acute  stage. 

Our  London  contemporary,  the  Chemist  and 
Druggist,  published  a  symposium  of  views  from 
leading  educators  throughout  the  country  in  one  of 
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its  issues  not  many  weeks  since.  Just  what  require- 
ments will  finally  be  imposed  by  the  Council  of 
course  remains  to  be  seen,  but  the  Chemist  and 
Druggist  assumes  that  the  conditions  will  probably 
embrace  a  sufficient  degree  of  preliminary  education, 
an  apprenticeship  of  three  years,  specific  courses  in 
pharmacy,  botany,  chemistry,  physics  and  materia 
medica,  and  the  customary  state  examination.  Our 
contemporary  furthermore  believes  that  the  lectures 
and  laboratory  training  will  be  had  at  recognized 
educational  establishments. 

There  seems  to  be  more  or  less  difference  of 
opinion  over  the  details  of  the  requirements,  and 
there  is  some  question  also  as  to  whether  the  "com- 
pulsory curriculum"  will  be  imposed  upon  candidates 
for  both  the  major  and  the  minor  examinations,  or 
upon  those  for  the  major  examinations  only.  In 
Great  Britain  the  man  who  passes  his  "major"  may 
use  the  title  of  "pharmaceutical  chemist,"  and  he  is 
looked  upon  generally  as  a  more  scientific  phar- 
macist, but  he  has  no  privileges  in  the  eyes  of  the 
law  beyond  those  of  the  "minor"  man.  The 
Chemist  and  Druggist  believes  thajt  for  the  first 
period  of  ten  years  or  so  it  would  be  wise  to  restrict 
the  graduation  prerequisite  to  the  candidates  for  the 
major  examination. 


THE  SYLLABUS 
ADOPTED. 


Several  references  have  recently 
been  made  in  this  journal  to  the 
Pharmaceutical  Syllabus — a  book 
outlining  a  minimum  course  of  study  to  be  fol- 
lowed by  the  colleges  in  their  curricula  and  by  the 
boards  in  their  examinations.  We  find  now  that 
the  Syllabus  has  been  officially  adopted  by  the 
Board  of  Pharmacy  and  the  Colleges  of  Pharmacy 
in  Indiana.  Representatives  of  these  several  insti- 
tutions recently  met  at  a  conference  called  by  the 
State  board.  The  only  criticism  made  at  the  con- 
ference was  that  the  standard  provided  by  the 
Syllabus  was  rather  low  in  requiring  a  college 
course  of  one  thousand  hours  only. 

It  seems  to  us  better,  however,  that  in  a  move- 
ment of  this  kind  progress  should  be  made  slowly. 
It  would  be  easy  to  establish  high  standards,  but 
this  would  mean  a  loss  of  support  in  many  in- 
stances. In  New  York  State  the  regents,  on  the 
recommendation  of  the  Board  of  Pharmacy,  have 
advanced  the  requirements  to  1100  hours — 500 
hours  of  recitation  and  GOO  hours  of  laboratory 
work.      This   means    that   only   those    colleges    of 


pharmacy  will  be  recognized  by  the  board   which 
have  courses  of  instruction  of  this  length. 

Since  writing  the  foregoing  we  find  that  the 
Syllabus  has  been  adopted  likewise  by  the  Missouri 
Board  of  Pharmacy.  The  board  has  used  it  now  in 
the  preparation  of  the  last  three  examinations  and 
reports  that  it  is  very  much  pleased  with  it.  It  will 
continue  its  employment  in  the  future.  Other 
boards  will  doubtless  fall  into  line  from  time  to  time. 


THE  PUBLIC 
DRINKING  CUP. 


One  of  the  latest  health  move- 
ments is  that  initiated  against  the 
public  drinking  cup.  It  has  been 
well  known  for  several  years,  and  practically  ever 
since  bacteriology  became  a  science,  that  such  dan- 
gerous and  loathsome  diseases  as  diphtheria,  tuber- 
culosis and  syphilis  are  frequently  contracted  by 
the  use  of  public  drinking  cups.  During  the  last 
year  the  use  of  these  cups  has  been  prohibited  by 
four  State  Boards  of  Health,  and  condemned  by 
forty  others. 

In  Philadelphia  the  department  of  health  has 
been  carrying  on  a  campaign  against  the  custom 
of  serving  water  to  theatrical  audiences  between 
the  acts.  In  the  city  of  Washington  the  new  school 
buildings  are  without  cups.  In  many  cities  through- 
out the  country  the  so-called  sanitary  drinking 
fountains  have  succeeded  the  old  places  where 
metal  cups  were  used.  Several  of  the  railroads 
have  taken  up  the  movement  and  in  one  or  two 
cases  the  roads  have  begun  supplying  passengers 
with  individual  paper  cups  at  a  small  expense.  In 
churches  the  good  old  wine  goblet  has  given  place 
to  separate  thimbles.  It  is  announced  that  during 
the  coming  winter  bills  will  be  introduced  by  anti- 
tuberculosis associations  in  several  of  the  legisla- 
tures throughout  the  country. 

Of  course  the  whole  success  of  any  movement 
like  this  depends  upon  the  enlightenment  of  the 
public.  There  is  no  doubt  at  all  that  the  danger 
is  a  very  real  one  and  that  the  campaign  ought 
to  be  continued  with  ever-increasing  determination. 


BOOMING 

THE    STATE 

ASSOCIATION. 


Some  of  the  State  pharmaceutical 
associations  have  during  recent 
years  been  studying  ways  and 
means  of  increasing  their  membership.  Last  year 
the  Ohio  association  inaugurated  a  vigorous  move- 
ment   looking    toward    the    formation    of    county 
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branches.  The  work  proved  very  successful  and  is 
being  continued  again  this  year.  Already  the  Ohio 
body  is  said  to  have  the  largest  membership  of  any 
State  association  in  the  country.  A  recommenda- 
tion that  local  branches  of  a  similar  character  be 
organized  in  New  York  State  was  made  this  year 
by  President  Thomas  Stoddart  of  the  State  associa- 
tion. In  Pennsylvania,  retiring-president  John  C. 
Wallace  earnestly  suggested  the  employment  of  a 
good  organizer,  and  such  a  step  has  now  been  taken. 
J.  H.  Barlow  of  Philadelphia,  who  has  been  for 
some  years  organizer  for  the  P.  A.  R.  D.,  and  who 
was  formerly  a  member  of  the  organization  staff  of 
the  N.  A.  R.  D.,  has  been  secured  as  canvasser  by 
the  Pennsylvania  association.  Mr.  Barlow  will  visit 
every  city  and  town  in  the  State  in  the  interest  of  the 
association — securing  new  members,  collecting  dues, 
and  spreading  broadcast  the  doctrine  of  State  organ- 
ization. The  idea  is  an  excellent  one  and  might 
well  be  duplicated  by  other  State  associations. 


THE  NEW         Considerable  excitement  was  caused 
PHILADELPHIA      last  mouth  by  the  formation  of  a 

SOCIETY 

new  association  in  Philadelphia. 
It  was  first  called  the  "Philadelphia  County  Associa- 
tion of  Retail  Druggists,"  but  upon  objection  being 
made  to  this  title  by  the  P.  A.  R.  D.  the  name 
was  changed  to  the  "Quaker  City  Association  of 
Retail  Druggists."  The  chief  object  of  the  organ- 
ization seems  to  have  been  to  make  it  possible  to 
send  delegates  to  the  Pittsburg  convention,  and 
whether  the  society  will  be  continued  much  longer, 
now  that  its  primary  purpose  has  been  carried  into 
effect,  remains  to  be  seen.  It  will  doubtless  depend 
very  largely  upon  whether  or  not  the  P.  A.  R.  D. 
comes  back  into  the  fold,  as  many  of  the  old  guard 
of  the  N.  A.  R.  D.  hope  will  be  the  case  during 
the  present  year.  Charles  Leedom  and  William  E. 
Lee  were  two  of  the  delegates  of  the  new  association 
at  the  Pittsburg  meeting,  and  they  were  prominent  in 
the  transactions  of  the  convention.  On  one  or  two 
occasions  reference  was  made  to  the  new  Quaker 
City  body  and  applause  was  invariably  given  by  the 
convention.  4c         :(c         ^e 


THE  CANADIAN 
ASSOCIATION. 


The  Canadian  Pharmaceutical 
Association  held  its  annual  meet- 
ing in  Halifax  last  month — from 
the  12th  to  the  15th  inclusive.  The  chair  was 
occupied  by  President  Henry  Watters  and  a  live 
programme  kept  the  delegates  interested.      Among 


other  things  there  was  a  conference  with  members 
of  the  medical  profession  in  regard  to  the  Canadian 
Formulary  and  allied  subjects;  there  were  papers 
and  discussions  on  prescription  prices  and  other 
commercial  topics;  and  a  good  deal  of  time  was 
given  up  to  the  consideration  of  educational  matters. 
One  delegate  suggested  that  a  pharmacy  act  covering 
the  entire  Dominion  of  Canada  be  secured  if  possible 
and  that  the  requirements  for  practice  be  a  board 
examination,  graduation  from  a  recognized  college, 
and  ten  years'  experience  in  retail  pharmacy  in 
Canada,  with  twenty  years'  experience  in  the  absence 
of  the  graduation  requirement.  A  resolution  was 
proposed  by  Mr.  John  Hargreaves  of  Toronto 
declaring  that  laboratories  where  patent  medicines 
are  made  should  be  under  the  direct  supervision  of 
registered  druggists.  Our  own  Professor  Reming- 
ton was  the  special  guest  of  the  association  and 
addressed  the  Halifax  convention  on  two  occasions. 


A  NATIONAL  J"^^  ^^  ^^^  S^^  ^°  prcss  wc  rcccive 
ASSOCIATION  OF  a  loug  scrics  of  resolutions  from 
"  '  the  newly  formed  "National  Asso- 
ciation of  Pharmacologists,"  and  we  are  giving 
space  to  this  material  elsewhere  in  the  department  of 
the  "Scrap  Book."  This  is  to  be  a  national  organ- 
ization of  drug  clerks,  but  it  seems  to  us  that  a 
better  title  might  have  been  hit  upon  for  the  name 
of  the  society.  The  word  "Pharmacologists"  is 
rather  misleading.  At  any  rate,  it  will  be  seen  from 
the  resolutions  that  the  new  association  is  very 
ambitious  to  justify  itself  and  that  it  has  cut  out  an 
energetic  line  of  work.  Several  attempts  have  been 
made  in  times  past  to  create  a  national  association  of 
clerks,  and  we  trust  that  in  this  instance  the  effort 
will  prove  successful. 

*         *         * 

Plans  are  now  under  way  for  the 
THE  MERRELL       reorganization  of  the  William  S. 

.COMPANY.  TV T  11    /-I  •       1     /-  r    A-       • 

Merrell  Chemical  Co,  of  Cincin- 
nati. This  concern  went  into  the  hands  of  a  receiver 
two  or  three  years  ago.  The  liabilities  were  nearly 
$350,000,  of  which  about  $300,000  was  owing  to 
banks  in  various  parts  of  the  country.  The  long 
delay  in  settlement  has,  it  is  reported,  been  due  to  a 
difference  between  the  stockholders  of  the  company 
and  William  S.  Merrell.  President  Merrell  has  now 
turned  over  to  the  company  a  considerable  block  of 
his  own  stock,  and  final  adjustment  will  doubtless 
soon  be  made. 
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A  STAND-PAT  CONVENTION. 

We  refer,  of  course,  to  the  Pittsburg  convention 
of  the  N.  A.  R.  D,  last  month.  And  it  zuas  a  stand- 
pat  convention  from  the  tame  beginning  to  the  some- 
what turbulent  end. 

It  stood  pat  both  against  the  attack  of  the  Amer- 
ican Medical  Association  and  the  protests  of  the 
jobbers.  These  had  been  inspired  by  the  Louisville 
resolution  favoring  the  principle  of  cooperative  buy- 
ing and  manufacturing,  and  by  the  election  to  office 
last  year  of  men  holding  similar  positions  in  the 
American  Druggists'  Syndicate.  The  Pittsburg 
answer  of  the  N.  A.  R.  D,  was  that  sympathy  with 
the  cooperative  movement  had  been  rendered  inevit- 
able by  the  failure  of  the  old  tripartite  plan ;  that  in 
supporting  the  principle  of  cooperative  effort  it  did 
not  place  its  stamp  of  approval  upon  any  particular 
concern;  that  it  had  no  alliance  with  a  single  one  of 
them;  and  that  though  its  officers  may  have  held 
similar  positions  in  cooperative  companies,  they  were 
true  to  their  trust  and  had  in  nowise  been  dominated 
by  their  outside  affiliations. 

To  the  American  Medical  Association  the  conven- 
tion said  in  effect :  "We  have  done  no  wrong.  We 
have  nothing  to  apologize  for.  We  refuse  to  give 
an  inch  of  our  ground.  Our  position  is  ethically 
sound  and  we  call  upon  the  editor  of  your  journal  to 
place  us  right  before  his  readers" — a  naive  demand 
with  which  Dr.  Simmons  will  doubtless  comply  in 
great  haste  and  fulness. 

The  convention  stood  pat  against  both  the  insur- 
gent Chicagoans  and  the  reactionary  Pittsburgers. 
The  Pittsburgers  wanted  it  to  request  future  officers 
to  resign  any  positions  they  might  hold  in  cooper- 
ative organizations.  After  a  vehement  debate  of 
over  an  hour — the  hottest  of  the  week — it  refused  to 
make  this  concession  and  it  handled  Dr.  Simmons  so 
roughly  that  conservative  heads  sought  earnestly, 
but  sought  in  vain,  to  prevent  utterances  which 
might  widen  the  breach  between  the  N.  A.  R.  D.  and 
the  A.  M.  A.  It  was  an  A.  D.  S.  audience  and  it 
stood  by 'the  A.  D.  S.  guns. 

The  Pittsburgers  had  thus  desired  to  have  the  con- 
vention placate  the  A.  M.  A.  The  insurgent 
Chicagoans,  on  the  other  hand,  desired  it  to  carry 
the  warfare  into  the  A.  M.  A.  camp.  They  wanted 
the  convention  to  stick  its  knife  into  the  proposed 


establishment  of  a  bureau  or  department  of  health 
in  Washington,  and  also  to  enter  a  campaign  of 
State  legislation  prohibiting  physicians  from  dis- 
pensing their  own  medicines.  Both  of  these  posi- 
tions had  already  been  taken  by  N.  A.  R.  D.  Notes, 
but  the  convention  refused  to  be  stampeded  into 
giving  its  support,  and  both  the  Editor  of  Notes  and 
his  Chicago  supporters  were  defeated  after  the  most 
vehement  discussion  of  the  week  next  to  that  on  the 
office-holding  controversy. 

The  convention  likewise  stood  pat  on  its  old  lines 
of  work  and  refused  to  take  up  new  ones.  It  re- 
jected a  proposition  to  enter  into  the  field  of  indem- 
nity or  liability  insurance.  It  declared  on  the 
initiative  of  Chairman  Mann  of  the  Executive  Com- 
mittee that  the  chief  activities  must  continue  to  be 
along  the  lines  of  price  protection,  State  and  national 
legislation,  and  propaganda  work.  It  reaffirmed  its 
now  historic  position  regarding  the  sale  of  liquor  in 
drug  stores;  anti-narcotic  and  parcels-post  legisla- 
tion; the  introduction  of  slot  telephones;  the  com- 
petition of  the  itinerant  vendor ;  and  the  necessity  of 
amending  the  Sherman  law. 

A  careful  student  of  the  convention — one  who 
attended  all  of  the  sessions,  who  talked  to  the  leaders 
and  delegates  in  the  lobbies,  who  observed  the  shift- 
ing winds  and  the  underlying  currents  of  the  situa- 
tion— such  a  student  could  scarcely  fail  to  see  that 
what  gave  the  Pittsburg  convention  courage  to  stand 
pat  on  all  of  the  N.  A.  R.  D.  policies  was  the  healthy 
and  prosperous  condition  of  the  association  itself. 
There  were  sixteen  more  local  bodies  affiliated  with 
the  association  than  was  the  case  last  year ;  there  was 
more  money  in  the  treasury  than  ever  before  save 
with  the  exception  of  one  convention  only — over 
$10,000 ;  and  while  the  receipts  from  dues  had  fallen 
off  considerably,  the  difference  had  been  more  than 
made  up  by  the  profit  earned  during  the  year  by  the 
official  publication.  Business  men  are  wont  to  con- 
sider success  the  best  vindication  of  their  course  of 
action  and  a  powerful  presumption  against  any 
radical  change. 

Of  course  there  were  not  wanting  in  Pittsburg 
those  men  who  shook  their  heads  in  dissent  and  fore- 
boding. Such  men  felt  that  the  association  had  not 
sufficiently  demonstrated  its  freedom  from  entangling 
alliances,  that  nothing  had  been  done  to  ward  off 
further  attacks  from  the  American  Medical  Asso- 
ciation, that  Dr.  Simmons  had  personally  received 
affronts  which  would  be  quite  sure  to  invite  retalia- 
tion, and  that  the  success  of  the  propaganda  and 
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inilar  movements  was  seriously  threatened  by  the 
course  of  the  association.  Whether  they  were  right 
or  not  remains  to  be  seen,  but  the  great  majority 
was  clearly  in  disagreement  with  them.  In  all 
American  institutions  the  majority  must  rule — and 
it  continues  to  rule  until  it  becomes  a  minority. 

On  other  pages  of  this  issue  of  the  Bulletin  we 
have  given  the  story  of  the  convention  at  greater 
length.  We  have  sought  to  present  an  editorial 
interpretation  instead  of  a  running  report — to  so 
relate  and  explain  the  developments  of  the  meeting 
that  our  readers  may  get  an  accurate  and  we  hope 
interesting  picture  of  just  what  happened  and  how 
it  happened.  We  are  sorry  that  we  cannot  follow 
our  usual  practice  and  embellish  the  review  with 
original  group  pictures  of  the  delegates,  but  those 
who  know  what  happened  to  Mary's  lamb  when  she 
took  it  to  Pittsburg  will  understand  that  snapshot 
photography  was  out  of  the  question. 


"606, "  EHRLICH'S  NEW  REMEDY  FOR  SYPHILIS. 

A  most  remarkable  discovery  is  being  heralded  in 
the  medical  journals.  Professor  Ehrlich,  the  re- 
nowned leader  of  experimental  medicine  in  Ger- 
many, is  said  to  have  discovered  a  cure  for  syphilis. 
After  one  injection,  the  spirochacta  pallida,  the 
specific  organism  of  syphilis,  disappears  from  the 
blood.  The  Wassermann  test  at  once  becomes 
negative.  In  four  hours  the  roseola  or  syphilitic 
1  ash  disappears.  Erosive  chancre  heals  in  a  day  or 
two.  Ulcers  are  cleaned  up  and  the  syphilitic  head- 
aches and  lx>ne  aches  cease.  Tnily  marvelous  prop- 
erties are  attributed  to  the  drug. 

Ehrlich  has  given  the  name  "GOG"  to  the  new 
agent.  It  was  experiment  number  GOG  which  re- 
sulted in  the  discovery  of  the  substance.  A  host  of 
chemical  experts,  masters  of  organic  syntheses,  must 
have  helped  the  great  hematologist  in  his  attempt  to 
find  a  cure  for  the  dread  disease,  for  "GOG"  is  a  com- 
plex body.  Chemically  it  is  dioxydiamidoarsenoben- 
zol.  Ehrlich  has  long  been  studying  the  affinity  of 
various  bacteria  for  certain  chemicals  in  the  belief 
that  genu  stains  are  due  to  definite  chemical  reac- 
tions, although  science  is  not  yet  able  to  tell  what 
these  are.  This  led  him  to  study  arsenical  compounds 
with  a  view  to  finding  one  which  is  deadly  to  the 
syphilitic  spirilla  but  comparatively  harmless  to  the 
animal  bod  v. 


Dioxydiamidoarsenobenzol  is  the  fruit  of  this  re- 
search. It  promises  to  stamp  out  the  great  black 
plague.  Prominent  dermatologists  speak  in  glowing 
terms  of  the  wonderful  drug,  and  several  doctors 
have  already  hastened  from  New  York  to  Ehrlich's 
laboratory  to  obtain  some  of  the  precious  product. 
Were  the  reports  to  come  from  less  authentic 
sources,  they  might  be  discredited,  but  it  is  hard  to 
disbelieve  a  statement  of  discovery  issued  in  a  mod- 
est way  from  the  laboratories  of  Ehrlich, 

A  speedy  cure  for  syphilis!  Had  the  announce- 
ment come  from  a  less  famous  man,  we  could  hardly 
believe  it.  Surely  the  science  of  medicine  is  still 
young.  But  it  is  now  too  early  to  tell  whether  the 
cures  effected  by  the  Ehrlich  treatment  will  be  per- 
manent. Under  the  old  regime  of  mercury  and 
iodides  it  was  commonly  said  that  once  a  syphilitic 
always  a  syphilitic.  Addressing  a  group  of  college 
freshmen  at  the  University  of  Michigan  on  the  sub- 
ject of  venereal  disease,  a  prominent  pathologist 
once  remarked  that  even  after  a  so-called  cure,  a 
syphilitic  patient  still  remains  a  pathological  subject. 
Naturally,  therefore,  we  are  waiting  to  hear  whether 
"GOG"  will  not  only  relieve  the  temporary  symptoms 
of  syphilis,  but,  what  is  far  more  important,  elim- 
inate the  terrible  remote  effects — locomotor  ataxia, 
insanity,  paralysis,  and  the  begetting  of  wizened, 
whining  offspring.      Time  will  tell. 

They  say  that  Ehrlich's  remedy  has  been  tried  out 
clinically  in  over  3000  cases  and  has  been  found  to 
literally  rid  the  blood  of  the  dread  spirilla.  If  this 
be  true,  humanity  has  received  from  Ehrlich  another 
monumental  contribution.  More  people  die  annu- 
ally from  syphilis  than  from  tuberculosis.  If 
dioxydiamidoarsenobenzol  will  really  eradicate  the 
disease,  the  drug  will  take  rank  with  the  greatest 
medical  discoveries  of  the  last  hundred  years.  For 
it  is  a  safe  assertion  that  probably  no  part  of  the 
world  is  free  from  the  ravages  of  syphilis. 

Later  we  may  have  something  to  say  about  the 
pharmaceutical  properties  of  the  drug.  For  the 
present  it  suffices  that  dioxydiamidoarsenobenzol  is 
a  yellow  powder  put  up  in  small  tubes  and  is  given 
hypodermically  once  or  twice  a  week  in  five-grain 
doses.  The  powder  is  first  dissolved  in  sodium 
hydroxide  and  then  neutralized  by  adding  glacial 
acetic  acid  drop  by  drop.  This  throws  down  a  fine 
yellow  precipitate,  which  is  suspended  in  distilled 
water  for  injection.  The  substance  is  an  arsenical 
compound. 
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THE  CANDY  BUSINESS  GROWING. 

It  is  gratifying  to  know  that  candy  is  supplanting 
alcoholics.  In  the  old  country  the  workmen  com- 
monly buy  a  few  pennies'  worth  of  sweets,  and  thus 
satisfy  in  a  wholesome  way  an  appetite  which  in 
previous  years  was  appeased  by  liquor.  The  con- 
sumption of  candy  is  undoubtedly  increasing,  partly 
because  the  pure  food  laws  have  laid  down  such  high 
requirements  of  quality  and  partly  because  people 
have  become  educated  to  the  hygienic  value  of  pure 
sweets.  Even  the  army  is  not  without  this  article 
of  food,  which  goes  to  show  that  a  chocolate,  a 
cream,  or  a  caramel  is  intended  for  the  most  rugged 
man  as  well  as  the  more  refined  woman  or  child. 

Candy  is  welcomed  more  and  more  in  every  house- 
hold, a  fact  which  has  not  escaped  the  observation  of 
the  drug  trade.  The  most  delicious  brands  in  the 
world  are  to-day  being  distributed  through  the 
pharmacies  of  the  country,  very  naturally,  since  the 
keen  competition  of  the  candy  stores  make  it  neces- 
sary for  the  druggist  to  carry  something  better  if 
he  expects  to  get  the  business.  The  best  lines  will 
be  found  in  the  cases  of  the  druggist,  and  the  people 
know  it. 

He  is  truly  out  of  touch  with  the  times  who  fails 
to  feature  the  candy  department  of  his  pharmacy. 
It  pays.  Realizing  the  importance  of  the  line,  we 
have  invited  several  druggists  to  give  us  their  views 
on  the  subject.  They  have  graciously  complied  with 
our  request,  and  we  present  their  ideas  in  a  sym- 
posium on  the  subject  which  appears  on  other  pages 
of  this  issue.  They  tell  how  they  buy  candies  and 
how  they  display  them.  They  compare  bulk  goods 
and  box  packages  and  comment  on  the  brands  which 
sell  best  in  their  individual  neighborhood.  Any 
diealer  in  candies  must  gather  some  helpful  hints 
from  this  number. 

In  this  talk  on  the  candy  business  we  desire  to  em- 
phasize the  need  of  constant  care  to  prevent  deterio- 
ration of  package  chocolates  and  confections.  There 
has  been  a  great  advance  in  this  respect  during  the 
last  few^  years,  so  that  the  phrase  "drug-store 
candies"  is  no  longer  a  term  of  disparagement.  We 
have  very  little  report  of  damage  due  to  the  careless- 
ness of  pharmacists  in  handling  such  confections,  but 
we  realize  that  too  much  care  cannot  be  insisted 
upon,  to  return  promptly  old  or  unsatisfactory  pack- 
ages, to  protect  them  from  sunlight  or  extreme  heat, 
and  observe  the  other  points  of  ordinary  caution  in 
keeping  candies. 

We  know  that  the  druggist  who  uses  a  high  grade 


confection  and  cares  for  it  properly,  is  sure  of  a  large 
trade  in  his  neighborhood,  especially  if  he  is  fortu- 
nate enough  to  secure  a  brand  that  his  competitors 
cannot  buy.  By  all  means  secure  an  exclusive  agency 
in  your  vicinity  if  you  can.  That  the  drug  trade 
generally  is  realizing  the  wisdom  of  such  a  course  is 
shown  by  the  increasing  prominence  given  the  candy 
case  in  up-to-date  drug  stores. 


OUR  NEW  "SERVICE  DEPARTMENT." 
Last  month  we  announced  the  establishment  of 
another  new  feature  in  the  Bulletin — the  "Service 
Department."  We  ofifered  to  put  our  readers  in 
touch  with  sources  of  supply  for  those  things  which 
are  not  easily  found  or  selected  on  the  open  market. 

A  gratifying  number  of  letters  have  been  received 
in  response  to  our  announcement,  and  we  have  acted 
upon  every  letter  promptly.  In  addition  to  this  we 
expected  to  open  the  department  itself  in  the  Bulle- 
tin this  month — stating  the  salient  points  of  the 
communications  and  giving  the  initials  of  the  corre- 
spondents. To  publish  the  material  in  this  way  in 
the  Bulletin  will  be  to  extract  still  further  benefit 
from  the  service,  and  place  our  readers  in  touch  with 
manufacturers  who  perhaps  could  not  be  reached 
directly  by  correspondence. 

Unfortunately,  however,  we  have  not  been  able  to 
start  the  department  this  month.  Our  space  is 
crowded  with  N.  A.  R.  D.  material  growing  out  of 
the  Pittsburg  convention,  and  also  with  our  sym- 
posium on  the  sale  and  handling  of  candy.  We 
shall  begin  the  Service  Department  in  the  November 
Bulletin,  and  we  fully  expect  that  it  will  be  one  of 
the  most  valuable  ever  created  for  the  benefit  of  our 
readers. 

Again  we  say : 

If  you  are  thinking  of  buying  a  new  show-case,  a 
new  soda  fountain,  or  fixtures  of  any  kind;  if  you 
want  to  purchase  certain  utensils  or  machines;  if 
you  want  to  put  in  a  particular  side-line,  or  desire  to 
get  a  new  article,  or  if  you  are  after  any  equipment 
or  supplies  of  any  kind  whatsoever — then  let  us 
know  about  it  and  see  if  we  can  help  you  out. 

The  more  letters  we  receive  from  our  readers  the 
happier  we  shall  be. 


The  tenth  International  Congress  of  Pharmacy, 
with  20  countries*  represented,  was  held  in  Brussels 
last  month.  The  chief  subject  discussed  was  the 
standardization  of  drugs  and  galenical  preparations. 
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What  a  woman  can  do  in  pharmacy  is  illustrated  by  this  suc- 
cessful store  of  Mrs.  Etta  De  Voe  in  WilminKton,  Delaware.  Mrs. 
De  Voe  herself  stands  in  the  center  of  the  trio  at  the  right,  with  her 
daughter  at  her  left. 


Mrs  De  Voe,  another  picture  of  whose  pharmacy  is  here  shown, 
was  graduated  from  the  Pharmacy  School  of  Temple  University  in 
Philadelphia  and  subsequently  passed  the  Delaware  examination 
with  a  very  good  marking. 


This  picture,  together  with  the  one  across  the  column,  illustrates 
a  Spanish -American  store  —  that  of  Carlos  A.  Silva,  in  San  Jose, 
Costa  Rica.    It  is  called  the  "  Botica  Del  Comercio." 


In  this  view  of  the  Silva  pharmacy  we  observe  a  window  display 
of  Euthymol  preparations.  Mr.  Silva  makes  quite  a  specialty  of 
American  products  and  conducts  a  very  progressive  establishment. 


Here  we  have  another  Spanish- American  pharmacy  — a  pic- 
turesque store  in  Cali.  Colombia,  South  America.  The  name  of 
the  proprietor,  and  the  title  of  his  store,  are  shown  in  the  photo- 
graph. 


Returning  to  the  United  States,  we  show  now  the  handsome 
establishment  of  L.  N.  Benton,  of  Aurora,  111.  The  soda  fountain 
was  installed  not  long  since  by  the  Bishop  &  Babcock  Company  of 
Indianapolis,  Ind. 


Some  Interestln|{  Dru^  Stores. 


THE  PITTSBURG  MEETING  OF  THE  N.  A.  R.  D. 

Attention  Given  the  Attacks  of  the  American  Medical  Association — Declares  Them  Unwarranted  and 
Refuses   to    Request   its    Officers   to  Resign  from  Co-operative   Organizations  —  President  Hnhn 
Makes  a  Spirited  Defense  —  The  Medical  Dispensing  Programme  Defeated  —  The    Proposed 
Department  of  Health  at  Washington  Given  Qualified  Approval  —  "Price-protection, 
Legislation,  and  Propaganda  Work"  Declared  the  Chief  Issues— Liability  Insur- 
ance   Not   Favored  —  H.  B.  Guilford    Made   President   and    Chas.    F.    Mann 
Re-elected    Chairman   of  the   Executive  Committee  —  Total  Registra- 
tion 1200  and  the  N.  A.  R.  D.  Very  Prosperous. 


The  questions  which  druggists  generally  will  ask  them- 
selves concerning  the  Pittsburg  convention  of  the  N.  A.  R.  D. 
last  month  are  in  all  probability  something  like  these :  What 
was  the  attendance?  Is  the  N.  A.  R.  D.  holding  its  own  in 
membership  and  receipts?  Was  there  any  fight  over  the 
election  of  officers,  and  who  were  elected?  What  attitude 
was  taken  toward  the  attacks  of  the  last  year  made  by  the 
Journal  of  the  American  Medical  Association?  Did  these 
attacks  force  any  change  of  policy?  What  did  the  N.  A.  R.  D. 
have  to  say  about  the  alleged  affiliation  with  the  A.  D.  S.? 
What  response  was  made  to  the  new  battle-cry  that  State  laws 
should  be  enacted  prohibiting  physicians  from  dispensing  their 
own  medicines?  What  policies  in  general  did  the  Pittsburg 
convention  stand  for  and  along  what  lines  was  work  cut  out 
for  the  future? 

PROSPEROUS    CONDITION   OF   THE    N.    A.   R.   D. 

As  briefly  and  clearly  as  possible  we  shall  attempt  to  an- 
swer these  questions  in  a  short  editorial  review  of  the  meet- 
ing. In  the  first  place  we  may  say  that  the  total  registration, 
everybody  included,  was  between  eleven  and  twelve  hundred 
people.  The  accredited  number  of  delegates  was  235 — a  some- 
what smaller  figure  than  that  of  last  year.  The  audience 
which  heard  the  reading  of  President  Huhn's  address  on 
Tuesday  morning  numbered  a  little  less  than  200,  and  this 
was  about  the  average  maintained  throughout  the  convention 
week. 

Passing  along  now  to  consider  the  present  strength  and 
prosperity  of  the  organization  it  may  be  said  without  hesi- 
tation that  the  reports  of  the  several  officers  were  most  grat- 
ifying in  tone.  Treasurer  John  Coleman  announced,  for  in- 
stance, the  second  largest  cash  balance  which  the  association 
had  ever  been  able  to  show  at  convention  time — a  balance  of 
over  $10,000.  The  total  receipts  for  the  year  were  $88,823.43 
as  against  $73,151.26  for  last  year  and  $71,356.78  for  two 
years  ago.  The  amount  of  money  received  from  dues,  how- 
ever, has  greatly  decreased:  the  figure  was  $26,880.75  this 
year  as  against  $45,377.67  last  year  and  $39,654.25  the  year 
before.  That  the  treasury  is  able  to  show  so  good  a  balance 
despite  this  considerable  falling  off  in  the  payment  of  dues 
is  traceable  to  the  profit  of  about  $16,000  shown  by  Editor 
Carr  to  have  been  made  during  the  year  in  the  conduct  of 
N.  A.  R.  D.  Notes. 

Secretary  Potts  announced  that  there  were  now  1030  State, 
district,  county,  and  city  associations  affiliated  with  the  N.  A. 
R.  D. — a  net  gain  of  16  over  the  figures  for  last  year.  The 
total  number  of  individual  druggists  whose  dues  have  been 


paid  appeared  from  Treasurer  Coleman's  report  to  be  14,292 
as  against  16,519  for  last  year  and  the  high  water  mark  of 
19,222  for  three  years  ago.  The  report  of  Chief  Organizer 
Ullrich  indicated  that  there  were  seven  field  men  now  in  his 
department,  that  the  expenses  were  $21,970.59,  and  that  the 
collections  were  $42,823.30— something  like  $27,000  in  dues 
and  about  $15,000  in  subscriptions  to  Notes. 

POLITICS  IN   PITTSBURG. 

So  much  for  the  attendance  at  Pittsburg  and  for  the  gen- 
eral condition  of  the  association.  Now  was  there  any  fight 
over  the  election  of  officers?  This  question  can  always  be 
answered  more  or  less  definitely  in  the  affirmative,  but  it  may 
be  truthfully  said  that  there  was  no  such  contest  as  developed 
two  years  ago  in  Atlantic  City,  and  no  such  feeling  as  was 
exhibited  last  year  in  Louisville.  Only  two  names  for  the 
presidency  were  presented  in  the  Nominating  Committee : 
both  men  were  friendly  to  one  another,  and  one  finally  moved 
that  the  nomination  of  the  other  be  made  unanimous.  Mr. 
Guilford,  the  successful  candidate,  was  satisfactory  both  to 
the  "old  guard"  and  to  the  A.  D.  S.  faction.  His  loyalty  to 
the  best  interests  of  the  N.  A.  R.  D.  is  beyond  all  question 
and  has  been  proved  on  many  occasions,  while  the  fact  that 
he  is  a  member,  even  though  a  passive  one,  of  the  A.  D.  S., 
made  him  equally  agreeable  to  the  members  of  that  organ- 
ization. 

The  Nominating  Committee  had  a  good  deal  of  difficulty, 
however,  in  agreeing  upon  the  personnel  of  the  Executive 
Committee,  and  when  the  slate  was  finally  completed  there 
was  much  disappointment  in  the  camp  of  the  Cincinnati  dele- 
gates because  their  candidate,  E.  H.  Thiesing,  had  failed  of 
nomination.  The  Cincinnati  people  immediately  decided  to 
make  a  fight  on  the  floor  of  the  convention,  and  when  the 
report  of  the  Committee  on  Nominations  came  up  as  a  spe- 
cial order  of  business  at  three  o'clock  on  Thursday  afternoon, 
Mr.  Ruess  of  Cleveland  moved  the  adoption  of  a  substitute 
ticket  in  which  Mr.  Thiesing's  name  appeared  instead  of  Mr. 
Hagenow's  of  St.  Louis.  Everybody  expected  a  warm  con- 
test, and  voting  credentials  were  given  out  to  the  various 
State  delegations  in  order  that  accurate  balloting  could  be 
done.  Some  oratory  was  exchanged  between  Messrs.  Hopp, 
Ruess,  and  Armstrong,  favoring  Mr.  Thiesing's  candidacy, 
and  Mr.  John  C.  Wallace  of  Pennsylvania,  who,  as  a  member 
of  the  Nominating  Committee,  thought  the  slate  of  the  com- 
mittee ought  to  be  supported. 

The  air  was  tense  with  expectation,  but  the  result  proved 
to  be  an  anti-climax.     Mr.  Hagenow's  friends  put  up  no  fight 
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at  all  for  their  candidate,  and  the  substitute  ticket  was  easily 
adopted  on  a  viva  voce  vote  without  resort  to  balloting.  It 
was  generally  understood  that  Mr.  Hagenow  had  made  no 
eflfort  to  secure  the  position  and  did  not  care  especially  for  it. 

THE  NEW  OFFICERS. 

The  total  list  of  officers  is  as  follows: 

President— H.  B.  Guilford,  New  York. 

First  Vice-President — C.  P.  Gladding,  Connecticut. 

Second  Vice-President — Peter  G.  Walters,  Pennsylvania.  • 

Third  Vice-President — E.  A.  Bernius,  Missouri. 

Secretary — Thomas  H.  Potts. 

Treasurer — Harvey  I.  Leith. 

Executive  Committee — Charles  F.  Mann,  Michigan,  chairman; 
Charles  H.  Iluhn,  Minnesota;  A.  E.  Zuber,  Illinois;  H.  C.  Shuptrine, 
Georgia;  Henry  E.  Merritt,  Pennsylvania;  and  E.  H.  Thiesing,  Ohio. 

This  is  a  new  Executive  Committee  throughout  with  the 
exception  of  Messrs.  Mann  and  Huhn.  Messrs.  Elkin  and 
Williams  were  dropped  at  their  own  request,  business  cares 
making  it  impossible  for  either  man  to  serve  longer  on  the 
committee.  Chairman  Mann  desired  to  withdraw  but  his 
friends  would  not  permit  it,  and  the  result  was  that  he  had 
the  total  vote  of  the  Nominating  Committee— certainly  a  high 
tribute  of  appreciation  and  confidence. 

THE  A.    M.  A.,  A.  D.   S.,  N.  A.  R.   D.   SITUATION. 

Next  we  may  ask  ourselves :  What  about  the  attacks  made 
by  the  American  Medical  Association?  Did  these  attacks 
force  any  change  of  policy?  What  was  said  or  done  about 
the  alleged  mesalliance  of  the  N.  A.  R.  D.  with  the  A.  D.  S.  ? 


H.  B.  Guilford,  of  Rochester,  president-elect. 

These  questions,  indeed,  comprised  the  most  interesting 
subject  matter  of  the  convention,  and  the  discussion  of  them 
aroused  more  heat  than  anything  else  except  the  somewhat 
related  topic  of  medical  dispensing.  The  row  was  started  by 
the  introduction  of  several  resolutions  from  different  affil- 
iated associations,  in  at  least  two  of  which  the  position  was 
taken  that  no  officer  of  the  N.  A.  R.  D.  ought  at  the  same 


time  to  be  an  officer  of  any  cooperative  organization.  A  reso- 
lution from  the  North  Carolina  Association  declared,  that  this 
association  was  opposed  to  continued  membership  in  the  N.  A. 
R.  D.  if  officers  of  the  National  body  "continued  to  be  affil- 
iated with  the  A.  D.  S.  or  similar  organizations."  A  resolu- 
tion presented  by  the  Western  Pennsylvania  Association  read 


Charles  F.  Mann,  of  Detroit,  unanimously  re-elected  chairman  of  the  Execu- 
tive Committee. 

in  part  as  follows— although  the  phraseology  was  afterwards 
changed  somewhat: 

Resolved,  That  while  the  N.  A.  R.  D.  will  continue  to  stand  pat 
upon  the  [cooperative-buying  and  manufacturing]  resolution  adopted  at 
the  Louisville  convention,  as  right  and  proper,  it  requests  that  any  mem- 
ber of  this  body  who  shall  accept  the  honor  of  election  to  any  official 
position  in  its  gift  shall  pledge  himself  that  he  will  retire  from  any 
position  of  honor,  trust  or  profit  now  held  by  him,  and  will  decline 
future  election  to  any  such  position,  in  any  commercial  body  engaged  in 
the  manufacture  or  sale  of  any  character  of  merchandise  sold  by 
the  retail  drug  trade,  during  his  tenure  of  office  in  the  N.  A.  R.  D. 

THE  GREAT  "FEATURE"  OF  THE  CONVENTION. 

Other  resolutions  on  the  general  subject  were  presented  by 
two  or  three  additional  bodies,  and  the  subject  matter  was 
debated  with  a  great  deal  of  aggressiveness  at  the  open  meet- 
ing of  the  Committee  on  Resolutions  on  Wednesday  evening. 
This  discussion,  indeed,  furnished  the  fireworks  of  the  con- 
vention. Delegate  Hay  of  Pennsylvania  started  off  with  the 
impassioned  declaration  that  the  N.  A.  R.  D.  had  nothing  to 
apologize  for — that  it  was  in  the  right,  and  that  it  should 
stand  firmly  for  the  right.  Messrs.  Meissner  and  Pritchard 
agreed  that  the  N.  A.  R.  D.  was  perfectly  sound  in  sympa- 
thizing with  cooperative  movements  of  the  right  sort,  but  in- 
sisted that  there  ought  to  be  no  suggestion  of  alliance  between 
any  of  them  and  the  N.  A.  R.  D.,  and  that  the  officers  ought 
not  to  be  one  and  the  same.  Afterwards  both  of  these  gen- 
tlemen protested  when  Dr.  Simmons'  name  was  mentioned  by 
Mr.  Cannon  of  Chicago,  whereupon  Chairman  Anderson  face- 
tiously suggested  to  Mr.  Cannon  that  he  "call  Dr.  Simmons 
by  some  other  name" — a  suggestion  which  was  greeted  with 
loud  and  continued  laughter.  Later  on,  when  Messrs.  Pritch- 
ard and  Meissner  continued  to  object  to  the  mention  of  names 
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and  asked  for  a  decision  from  the  chair,  Dr.  Anderson  ruled 
that  if  any  man  had  attacked  the  N.  A.  R.  D.  by  name  it  was 
right  and  proper  that  the  N.  A.  R.  D.  should  answer  the 
attack  and  should  use  the  man's  name  openly — and  this  state- 
ment was  also  vigorously  and  enthusiastically  applauded  by  a 
majority  of  the  audience. 

PRESIDENT   HUHN's   DEFENSE. 

Dr.  Muir  of  Brooklyn  was  cheered  to  the  echo  when  he 
declared  in  the  course  of  a  heated  speech  that  "if  the  presi- 
dent of  this  association  is  not  live  enough  to  be  affiliated  with 


Dr.  W.  C.  Anderson,  who,  heading  the  Committee  on  Resolutions,  occu- 
pied the  chair  during  the  warm  debate  on  the  A.  M.  A.,  A.  D,  S.,  and  N.  A. 
R.  D.  situation. 

some  vigorous  cooperative  organization  he  is  not  the  kind  of 
a  man  we  want."  After  considerable  more  heat  had  been 
generated,  and  the  temperature  had  risen  degree  by  degree 
to  a  pretty  high  point,  President  Charles  H.  Huhn  took  the 
floor,  asserted  that  the  whole  attack  was  in  reality  aimed  at 
him,  and  declared  his  innocence  and  defined  his  position  with 
a  great  deal  of  power  and  eloquence — so  much  so  that  one  of 
the  newspapers  the  next  morning  devoted  nearly  a  column  to 
Mr.  Huhn's  speech.  He  asserted  that  he  had  been  loyal  to 
both  organizations  of  which  he  had  been  president  during  the 
last  year ;  that  both  were  conducted  in  the  interests  of  retail 
druggists;  that  he  had  been  fighting  the  battles  of  retailers 
for  over  twenty  years ;  that  when  he  had  accepted  the  presi- 
dency of  the  N.  A.  R.  D.  he  had  promised  that  everything 
done  for  that  organization  would  be  for  the  better  welfare  of 
the  N.  A.  R.  D.  alone,  and  he  challenged  any  man  to  show 
where  he  had  not  been  true  to  his  promise.  The  room  rang 
with  cheers  and  long-continued  applause  when  President  Huhn 
took  his  seat. 

There  was  no  mistake  about  it — a  large  majority  of  the 
audience  was  clearly  against  the  proposition  to  deny  office  to 
any  man  who  might  hold  a  similar  office,  or  be  in  any  way 
affiliated,  with  a  cooperative  organization.  Messrs.  Hefifner 
of  Pennsylvania  and  Armstrong  of   New  Jersey  vigorously 


asserted,  on  the  contrary,  that  something  must  be  done  to 
allay  the  suspicions  of  the  medical  profession,  and  that 
already  the  propaganda  work  had  been  seriously  jeopardized. 
Two  or  three  other  speakers  expressed  similar  views,  but  such 
opinions  were  drowned  by  the  oratory  of  Mr.  Huhn  and  by 
the  vehement  remarks  of  delegates  Cannon,  Hay,  Muir,  Shup- 
trine,  and  several  others. 

THE    STAND-PAT   RESOLUTION    FINALLY   ADOPTED. 

The  upshot  of  the  whole  matter  was  that  on  the  following 
day,  at  the  last  session,  a  stand-pat  resolution  was  adopted. 
This  was  quite  long  and  we  do  not  deem  it  necessary  to  give 
space  to  it  in  its  entirety.  It  recited  that  the  old  tripartite 
plan  for  preventing  the  cutting  of  prices  had  been  necessarily 
abandoned;  that  since  little  could  be  done  to  keep  prices  up 
the  only  alternative  was  to  tackle  the  problem  at  the  other 
end  and  to  see  what  could  be  done  to  save  money  in  buying ; 
that  the  association  had  therefore  approved  of  the  principle  of 
cooperative  purchasing  and  producing;  that  no  affiliation, 
however,  had  been  made  with  any  particular  cooperative  or- 
ganization; that  charges  to  the  contrary  made  during  the 
last  year  were  unjust  and  unwarranted;  that  the  attacks  from 
the  Journl  of  the  American  Medical  Association  had  been  in- 
stigated by  personal  animus  and  would  in  all  probability  have 
been  made  anyway;  and  that  the  editor  of  the  Journal  be 
called  upon  to  place  the  N.  A.  R.  D.  in  its  proper  position 
before  the  physicians  of  the  country.  The  convention  refused 
to  say  or  promise  anything  on  the  subject  of  office-holding. 
In  response  to  a  recommendation  of  the  Executive  Commit- 


Charles  H.  Huhn,  whose  eloquent  defense  of  his  course  during  the  last  year 
aroused  the  enthusiastic  applause  of  the  convention. 

tee,  however,  a  resolution  was  adopted  providing  that  here- 
after the  Nominating  Committee  must  hold  two  sessions^-one 
for  the  presentation  of  candidates,  and  the  other  for  final 
voting,  thus  preventing  snap  action  and  giving  opportunity 
for  the  expression  of  convention  sentiment. 

DEBATE   OVER    MEDICAL   DISPENSING. 

Thus  ended  the  one  dramatic  and  sensational  feature  of 
the  convention,  although  we  may  say  that  a  fight  of  almost 
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equal  length  was  waged  over  the  question  of  medical  dis- 
pensing. Three  or  four  resolutions  on  this  subject  were  pre- 
sented by  different  organizations.  One  from  the  Western 
Pennsylvania  Association  asked  that  General-Attorney  Errant 
be  instructed  to  draw  up  a  bill  for  introduction  into  the  State 
legislatures,  the  object  of  which  would  be  to  prohibit  physi- 
cians from  dispensing  their  own  medicines  except  in  cases  of 
emergency  and  when  no  drug  store  was  available  in  the  imme- 
diate vicinity.  In  the  Chicago  delegation  this  sentiment  was 
particularly  strong.  One  or  two  additional  resolutions  on  the 
subject  emanated  from  that  source,  and  Editor  Carr  of  N.  A. 
R.  D.  Notes  had  been  agitating  the  reform  with  considerable 


tive  action  was  on  the  other  hand  urged  by  Messrs.  Elkin, 
Hubel,  Shuptrine,  Avery  and  others.  Simon  N.  Jones  finally 
made  one  of  his  characteristically  impassioned  speeches  in 
which  he  declared  that  more  flies  could  be  caught  with 
molasses  than  vinegar;  that  the  N.  A.  R.  D.  must  hold  true 
to  the  give-and-take  principle;  that  it  ought  to  wait  until 
the  cooperation  of  physicians  is  gained  through  a  continu- 
ance of  the  propaganda  work  for  another  year  or  two,  and 
that  to  initiate  now  a  campaign  of  State  legislation  would 
be  to  flaunt  the  red  flag  of  opposition  in  the  very  faces  of 
the  men  whom  we  are  trying  to  make  our  friends  and  would 
absolutely  kill  all  propaganda  efforts. 


Thomas  H.  Potta.  re-elected  secretary. 

vigor  for  several  months.  Chicago  is  of  course  the  head- 
quarters of  the  American  Medical  Association,  and  it  was 
quite  generally  felt  that  the  attitude  of  the  Chicago  delegates 
was  largely  one  of  retaliation  upon  the  Journal  of  the  A- 
M.  A.  for  its  attacks  upon  the  N.  A.  R.  D.  during  the  last 
year. 

The  Committee  on  Resolutions,  however,  took  very  con- 
servative ground.  It  suggested  the  adoption  of  a  resolution 
declaring  that  the  laws  on  the  statute  books  which  prevent 
counter-prescribing  receive  our  fullest  support  and  commen- 
dation; that  for  the  same  reason  we  are  opposed  to  general 
compounding  and  dispensing  by  physicians;  and  that  we 
hereby  call  upon  the  medical  profession  to  reciprocate  by 
preventing  so  far  as  possible  the  compounding,  dispensing, 
distributing  and  sale  of  medicines  by  physicians.  This  reso- 
lution was  finally  adopted  as  presented  by  the  committee,  but 
not  until  a  determined  effort  had  been  made  by  several  of 
the  delegates  to  go  considerably  farther  and  commit  the  asso- 
ciation to  the  policy  of  attempting  State  legislation  to  carry 
the  reform  into  practical  effect. 

The  chief  fight  in  favor  of  legislation  was  made  by  Mr. 
Cannon  of  Chicago,  who  moved  the  adoption  as  a  substitute 
of  the  original  Chicago  resolution.  Mr.  Cannon's  remarks 
were  loudly  applauded  by  the  Chicago  delegates.     Conserva- 


THE   PROPOSED   DEPARTMENT   OF   HEALTH    NOT   OPPOSED. 

Somewhat  related  to  the  subject  of  medical  dispensing  was 
the  discussion  regarding  the  proposed  establishment  at  Wash- 
ingfton  of  a  bureau  or  department  of  health.  The  Owen  bill 
introduced  into  the  senate  last  winter  had  been  vigorously 
opposed  in  the  columns  of  the  N.  A.  R.  D.  Notes  and  protests 
against  it  had  been  sent  to  Washington.  The  subject  was  dis- 
cussed on  two  or  three  occasions  at  the  Pittsburg  convention, 
and  two  resolutions  were  presented — one  against  the  proposed 
department  by  the  Chicago  delegation,  and  one  practically  for 
it  by  the  Cincinnati  delegates. 

Secretary  Potts  took  the  floor  to  defend  the  action  of  the 


Dr.  William  Muir,  whose  vehement  voice  was  heard  in  all  of  the  important 
debates. 

headquarters  and  asserted  that  the  reason  why  the  Owen  bill 
had  been  opposed  was  because  it  provided  for  a  department 
with  a  secretary  in  the  president's  cabinet;  that  this  secre- 
tary would  be  changed  every  four  years  or  oftener;  that 
politics  would  thus  be  introduced;  and  that  such  a  condition 
of  things  would  be  in  the  interests  neither  of  the  public  health 
nor  the  drug  trade.  Practically  all  the  other  speakers,  how- 
ever, were  unable  to  read  any  danger  into  the  proposed  legis- 
lation, and  most  of  them  agreed  with  Chairman  Mann  of  the 
Executive    Committee    that    the    conservation    of    the    public 
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health  was  in  the' line  of  progress;  that  a  department  or 
bureau  of  health  was  sure  to  be  established  sooner  or  later; 
that  it  ought  to  be  established;  and  that  the  wise  thing  to 
do  was  to  consider  carefully  any  bills  that  might  be  intro- 
duced and  to  prepare  and  submit  amendments  for  the  purpose 
of  seeing  that  pharmacy  was  properly  recognized  and  its  in- 
terests protected. 

A  resolution  was  finally  adopted  expressing  this  view  of 
the  case.  Chairman  W.  S.  Richardson,  of  the  Committee  on 
National  Legislation,  had  early  in  the  week  declared  in  his 
annual  report — which,  by  the  way,  was  a  very  able  document 


Harvey  I.  Leith,  the  new  treasurer. 

— that  he  could  see  nothing  inimical  in  the  proposed  legisla- 
tion, and  that  his  committee  was  not  in  favor  of  opposing  it. 

THE  THREE  LEADING  ACTIVITIES   OF  THE   N.  A.  R.  D. 

In  the  foregoing  review  we  have  touched  upoa  the  im- 
portant and  essential  characteristics  of  the  Pittsburg  conven- 
tion. It  remains  now  only  to  sum  up  the  details  with  as 
much  brevity  and  conciseness  as  we  can  command.  Chairman 
Mann  of  the  Executive  Committee  declared  in  his  report  that 
the  main  work  of  the  N.  A.  R.  D.  has  been  and  should  con- 
tinue to  be  "along  the  lines  of  price  protection,  legislation, 
and  propaganda  activities."  This  view  was  shared  by  the 
convention  and  a  resolution  was  finally  adopted  in  almost 
this  language.  The  customary  resolution  was  also  approved 
favoring  price  protection  and  calling  upon  the  manufacturers 
to  adopt  the  principle. 

A  report  of  the  Committee  on  N.  F.  and  U.  S.  P.  pro- 
paganda was  read  by  Harvey  I.  Leith,  after  which  remarks 
were  made  by  several  speakers  indicating  the  success  of  the 
propaganda  movement  in  Detroit,  Chicago,  St.  Louis,  Boston, 
Brooklyn,  and  South  Bend,  Indiana.  Delegate  Bean  from 
Boston  announced  that  $25.00  each  had  been  secured  in  his 
city  from  100  druggists;  that  a  detail  man  had  been  em- 
ployed; and  that  in  the  interests  of  each  of  the  100  men 
five  physicians  would  be  called  upon  five  times  during  the 
next  year.    Dr.  Anderson  explained  that  practically  this  same 


plan  had  been  carried  on  in  Brooklyn  for  three  years.  A 
physician  had  been  employed  who  covered  the  city  in  sections, 
and  many  druggists  were  now  making  five-gallon  quantities  of 
certain  products  on  which  formerly  they  had  no  sale  whatever. 

ODDS   AND   ENDS   OF  RESOLUTIONS. 

In  addition  to  the  resolutions  which  have  been  referred  to 
here  and  there  throughout  the  course  of  this  review  of  the 
Pittsburg  convention,  others  were  adopted  on  the  following 
subjects :  That  an  amendment  be  proposed  to  the  Federal 
food  and  drugs  act  changing  the  name  of  wood  alcohol  to 
"wood  naphtha" — this  for  the  purpose  of  preventing  the  un- 
fortunate confusion  which  exists  between  wood  alcohol  and 
grain  alcohol;  that  the  association  is  in  favor  of  anti-nar- 
cotic legislation,  and  that  renewed  eflfort  be  made  to  secure 
an  interstate  law;  that  the  N.  A.  R.  D.  favor  an  amendment 
to  the  Sherman  act  in  the  interests  of  the  small  merchant 
who  seeks  protection  and  not  aggression;  that  all  efforts  to 
head  off  parcels-post  legislation  be  continued;  that  the  work 
of  the  Telephone  Committee  be  maintained  and  that  the  or- 
ganizers be  called  upon  to  report  local  conditions  to  the  chair- 
man of  the  committee  at  least  once  a  year ;  that  the  employ- 
ment bureau  and  collection  department  be  continued;  that 
effort  be  made  to  increase  the  compensation  of  postal  sub- 
station superintendents;     that  the  N.   A.  R.   D.  reaffirm  its 


Henry  E.  Merritt,  one  of  the  new  members  of  the  Executive  Committee. 

position  of  opposition  to  the  sale  of  liquor  in  drug  stores  forj 
other  than  purely  medicinal  purposes ;  that  cooperative  or- 
ganizations be  approved  when  honestly  conducted,  but  that^ 
the  N.  A.  R.  D.  should  issue  a  note  of  warning  when  the  in- 
vestments of  its  members  are  in  danger;  and  that  the  mem- 
bers of  the  organization  discourage  the  sale  and  use  of  sooth- 
ing syrups  and  similar  products  containing  habit-forming 
drugs. 

Resolutions  were  disapproved  on  these  subjects :  prohibit- 
ing pharmacists  from  refilling  prescriptions  containing  nar- 
cotics— on  the  ground  that  the  physician  himself  should  con- 
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>1  this  matter;  in  favor  of  50-per-cent  tinctures;  in  favor 
i.f  having  the  reports  of  the  National  officers  presented  in 
abbreviated  form  at  the  annual  meetings;  to  have  a  vigi- 
lance committee  appointed  to  investigate  physicians'  supply 
houses  which  are  furnishing  poor  drugs ;  and  requesting 
officers  of  the  N.  A.  R.  D.  to  resign  from  cooperative  or- 
ganizations. 

LIABILITY  INSURANCE  NOT  ADOPTED. 

The  subject  of  liability  or  indemnity  insurance  against 
compounding  errors  was  discussed  at  more  or  less  length, 
and  a  report  on  the  subject  was  presented  by  a  committee  of 
investigation  which  had  been  appointed  by  the  Executive  Com- 
mittee at  its  midwinter  meeting.  The  proposition  to  form  a 
liability  company,  or  to  make  an  alliance  with  an  existing 
company,  was  finally  defeated  for  the  reason  that  it  would 
be  in  opposition  to  the  historic  policy  of  the  N.  A.  R.  D.  not 
.  ally  itself  with  any  commercial  organization. 

p.   A.  R.   D.   SECESSION   AND  THE  U.   S.   P.   MATTER. 

Two  Other  subjects   were  given   more  or  less  attention : 
the  secession  of  the  Philadelphia  Association  during  the  year. 


i 


Mrs.  W.  E.  Lee,  reelected  president  u(  the  VV.  O.  N.  A.  R.  D. 

nul  the  action  of  the  Board  of  Trustees  of  the  U.  S.  P.  in 

•  nying   delegate   representation   to   the   N.    A.   R.   D.     The 

liiladelphia  matter  bobbed  up  two  or  three  times  during  the 

cek,  and  a  good  deal  of  applause  greeted  the  announcement 

tliat   "the   Quaker   City   Retail    Druggists'    Association"   had 

recently    been    organized    in    order    that    Philadelphia    might 

send  delegates  to  the  Pittsburg  convention.     As  for  the  U. 

S.  P.  matter,  a  resolution  was  adopted  in  which  the  autocratic 

I)ower  of  the  Board  of  Trustees  was  "viewed  with  alarm," 

and  the  action  of  the  board  was  declared  to  meet  with  sever* 

disapprobation  as  being  an  unfriendly  and  unwarranted  re- 

'ection  upon  the  N.  A.  R.  D. 

THE   W.   0.   N.    A.   R.   D. 

The  Women's  Organization  of  the  N.  A.  R.  D.  held  sev- 
ral  interesting  sessions  under  the  presidency  of  Mrs.  W.  E. 
Lee  of  Philadelphia.     It  may  be  said  also  that  Mrs.  Lee  de- 
livered  a   very    interesting  and   well-phrased   address  at   the 


opening  meeting  of  the  N.  A.  R.  D.  on  Monday  evening. 
In  her  presidential  address  before  the  Women's  Organization 
she  urged  that  the  fight  be  continued  against  obscene  adver- 
tisements. She  declared  also  that  the  women  who  have  been 
so  long  calling  for  a  greater  domesticity  in  their  homes  were 
doing  much  to  promulgate  Sunday  closing  and  shorter  hours 
for  their  husbands.  Resolutions  were  passed  in  favor  of 
shorter  hours;  looking  toward  suppression  of  the  sale  of 
infant  narcotics ;  and  condemning  the  use  of  cigarettes.  Mrs. 
Lee  announced  that  her  investigation  had  shown  that  the 
young  women  students  of  one  of  the  largest  eastern  colleges 
were  among  the  best  customers  of  the  tobacconists  near  the 
institution.  The  W.  O.  N.  A.  R.  D.  also  adopted  this  as  its 
motto:  "To  live  and  help  live" — which  it  thought  was  one 
better  than  "Live  and  let  live." 

The  following  officers  of  the  W.  O.  N.  A.  R.  D.  were 
elected:  President,  Mrs.  W.  E.  Lee,  of  Philadelphia;  first 
vice-president,  Mrs.  J.  G.  Godding,  of  Boston;  second  vice- 
president,  Mrs.  Otto  Groenland,  of  Cincinnati;  third  vice- 
president,  Mrs.  W.  F.  Ittner,  of  St.  Louis;  fourth  vice- 
president,  Mrs.  Rutherford;  secretary,  Mrs.  J.  F.  Forbrich, 
of  Chicago;  treasurer,  Mrs.  W.  S.  Richardson,  of  Wash- 
ington; chairman  of  the  Executive  Board,  Mrs.  Emma  Gary 
Wallace,  of  Canton,  N.  Y.  Interesting  reports  were  pre- 
sented from  the  twelve  chapters  of  the  organization  through- 
out the  country.  The  welcome  to  the  W.  O.  N.  A.  R.  D.  was 
extended  by  Mrs.  Lester  I.  Lorah,  president  of  the  Pitts- 
burg Chapter,  while  the  welcome  from  the  N.  A.  R.  D.  was 
given  by  B.  E.  Pritchard. 

ENTERTAINMENT. 

The  entertainment  provided  by  the  Pittsburg  hosts  was 
certainly  most  lavish — probably  more  so  than  had  been  the 
case  at  any  previous  convention.  There  was  of  course  the 
customary  ball,  although  it  was  given  this  time  on  Tuesday 
instead  of  Monday  evening.  The  Heinz  pickle  plant  was 
visited  on  Thursday  noon  and  the  experience  proved  to  be  a 
real  treat.  There  were  several  theater  and  card  parties  for 
the  ladies,  an  automobile  trip  around  town,  and  a  trolley  ride. 
On  Thursday  evening  the  men  had  a  large  and  enthusiastic 
banquet  at  the  Hotel  Pitt  with  B.  E.  Pritchard  as  toastmaster, 
and  the  entertainment  wound  up  on  Friday  evening  with 
a  boat  excursion.  The  visit  planned  for  Wednesday  evening 
to  the  Pittsburg  Exposition,  where  the  Damrosch  Orchestra 
was  playing,  had  to  be  abandoned  because  of  the  necessity 
of  having  at  that  time  an  open  meeting  of  the  Committee  on 
Resolutions. 

EXHIBITS. 

Just  a  word  in  conclusion  about  the  exhibits.  These  were 
on  the  sixth  floor  of  the  Hotel  Pitt  and  were  installed  in  a 
succession  of  rooms — quite  a  novelty.  Space  will  not  permit 
us  to  describe  the  exhibits  at  length,  or  even  to  give  a  full 
list  of  all  the  exhibitors.  Among  them  were  the  Miles  Med- 
ical Co..  the  Bromo  Lithia  Chemical  Co.,  the  A.  J.  Krank 
Manufacturing  Co.,  Lily,  Reymer  &  Bros.,  the  Welch  Grape 
Juice  Co.,  Hall  &  Ruckel,  the  J.  Hungerford  Smith  Co.,  Bor- 
den's Malted  Milk,  the  Shraft  Chocolate  Co.,  the  A.  D.  S., 
the  Purity  Drug  Stores  Co.,  Horlick's  Malted  Milk,  Squibb, 
New  Skin,  the  Johnston  Chocolate  Co.,  the  W.  B.  McLean 
Manufacturing  Co.,  and  the  M.  P.  Gould  Co. 


THE  WORK  OF  THE  N.  A.  R.  D. 

Recapitulation  of  the  Last  Year's  Activities — Future  Duties  Forecasted — A  Group  of  Reports  Read  at 
Pittsburg  and  Indicating  the  Direction  in  which  the  Organization  is  Fulfilling  its  Destiny. 


The  reports  of  the  President  and  the  Executive  Committee  of  the  N.  A.  R.  D.  are  the  ones  where 
the  policies  and  the  achievements  of  the  organization  are  set  forth  and  summarized,  and  we  are  there- 
fore giving  space  to  the  essential  features  of  these  two  official  papers  as  read  last  month  at  the  Pittsburg 
convention.  By  no  other  means  can  so  good  an  idea  be  gained  of  the  past,  present,  and  future  work 
of  the  N.  A.  R.  D.  We  are  adding  portions  also  of  the  report  of  the  telephone  committee — both  be- 
cause its  humor  afforded  the  convention  considerable  amusement  and  because  it  touched  on  a  line  of  im- 
provement readily  within  the  reach  of  organized  effort.  An  editorial  review  of  the  Pittsburg  meeting 
may  be  found  on  the  preceding  pages. — The  Editors. 


THE    PRESIDENT'S    ADDRESS. 

By  Chas.  H.  Huhn. 

Men  high  in  pharmaceutical  authority  and  place 
have  seen  fit  to  bring  into  a  controversy  the 
position  which  the  N.  A.  R.  D.  has  cham- 
pioned and  clung  to  during  the  past  year.  And 
my  own  relation  to  the  status  of  ethical  pharmacy 
has  been  questioned  notwithstanding  the  fact  that  I 
had  sincerely  and  honestly  gone  on  record  that  no 
influence  of  a  deterring  or  harmful  character  would 
guide  my  actions  as  the  official  head  of  the  N.  A.  R. 
D.  Shakespeare  has  put  into  the  mouth  of  one  of 
his  characters  these  words,  "You  may  steal  my  purse 
which  is  but  trash,  but  when  you  rob  me  of  my 
reputation,  you  deprive  me  of  my  honor  and  the 
richest  of  my  possessions,"  or  words  to  that  effect. 
I  submit  for  your  analysis  my  conduct,  and  will 
cheerfully  abide  by  your  most  searching  investiga- 
tion of  my  relations  and  activities  for  the  welfare 
of  the  N.  A.  R.  D. 

MY  PERSONAL  ATTITUDE. 

I  realize  the  breach  of  custom  in  bringing  into 
this  report  personal  behavior,  but  I  am  at  the  same 
time  cognizant  of  the  importance  and  wisdom  of 
defending  my  own  position  and  the  criticism  which 
has  without  cause  or  reason  been  heaped  upon  me 
because  I  held  an  executive  office  in  another  retailers' 
organization.  I  do  not  apologize  for  this  dual 
responsibility,  but  congratulate  myself  in  possessing 
the  influence  of  keeping  a  harmonious  relation  be- 
tween the  N.  A.  R.  D.  and  the  A.  D.  S.  intact.  I 
trust  that  by  ignoring  some  communications,  ques- 
tioning my  steadfast  and  loyal  adherence  to  the 
interests  of  the  N.  A.  R.  D.,  I  have  made  no  enemies 


for  the  association.  If  I  misjudge  human  nature, 
and  have  by  my  silence  contributed  to  increase  per- 
sonal enmity,  then  I  am  glad  of  it,  since  a  man  who 
cannot  make  an  enemy  is  lacking  in  backbone,  and 
is  a  weakling  who  should  have  no  responsibility 
placed  upon  him. 

NATIONAL  LEGISLATION. 

It  is  useless  longer  to  depend  upon  a  single  course 
for  obtaining  National  Legislation  against  Parcels 
Post  Bills,  The  Status  of  the  Pharmacist  in  the 
Employ  of  the  Government,  Inter-State  Narcotic 
Legislation,  Poisons  in  Inter-State  Commerce,  Re- 
vising of  Patent  Laws,  etc.,  etc.  All  retail  pharmacy 
organizations,  from  the  N.  A.  R.  D.  and  the  A.  Ph. 
A.  down  to  the  State,  county  and  local  associa- 
tions, are  of  the  same  opinion  and  accord  upon  the 
advisability  of  having  such  enactments  uniformly 
realized.  Why  not,  therefore,  unite  in  one  supreme 
effort,  by  going  after  the  powers  that  be,  with  a 
hard,  intelligent  and  effectual  LIFT  for  securing 
legislation  which  will  appease  the  public,  and  be 
most  welcome  to  the  retail  druggists.  Why  should 
we  dissipate  our  forces,  our  power  for  securing  from 
Congress  that  which  we  know  is  right  and  will  be 
indorsed  by  the  general  public?  Are  we  more 
important  than  other  professions  or  mercantile 
-factors,  that  we  cannot  demand  from  Congress  legis- 
lation that  is  of  a  sane  and  protective  nature  and 
unanimously  indorsed  by  public  opinion?  If  so, 
then  shame  upon  all  pharmaceutical  organizations ! 

STATE  LEGISLATION. 

Much  may  be  said  in  reviewing  State  legislation 
in  which  the  N.  A.  R.  D.  participated.  It  is  par- 
ticularly noteworthy  to  mention  here  the  successes 
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which  the  Legislative  Committee  of  the  State  of 
Indiana  has  achieved,  which  are  largely  due  to  the 
visit  to  that  State  of  Attorney  J.  W.  Errant,  where 
he  was  instrumental  in  his  efforts  to  educate  Indiana 
pharmacists,  as  to  their  behavior  and  the  demands 
they  made  upon  their  legislature.  He  advised  with 
them  in  framing  valuable  measures  which  they  could 
hope  to  secure,  and  advised  them  in  several  ad- 
dresses how  to  go  about  it  to  have  the  desired  legis- 
lation enacted.  Experience  and  training  make  a 
professional  man  a  specialist  in  his  line.  So  much 
Judge  Errant  brought  to  Indiana,  which  culminated 
in  effectual  regulations  of  pharmacy  which  were 
enacted  into  laws  advised  by  his  trained  mind  and 
accepted  as  proper  by  the  I.  S.  P.  A.  All  of  which 
suggests  the  idea  that  the  learned  attorney  for  the 
N.  A.  R.  D.  be  called  upon  to  do  more  work  of  this 
character,  giving  expert  legislation  advice  in  other 
States  to  which  the  organization  can  send  him,  his 
remuneration  to  come  either  from  the  State  legis- 
lative committees,  or  if  possible  send  him  at  the 
expense  of  the  National  Association. 

PURE  FOOD  AND  DRUG  LAWS. 

Pure  food  and  drug  laws  should  be  as  nearly  as 
possible  uniform  in  all  States  and  conform  with  the 
national  law.  Dispensing  physicians  should  be 
amenable  to  them.  Itinerant  vendors  laws  are 
among  the  incongruities  of  good  business  principles, 
and  require  legislation,  not  only  for  the  protection 
of  pharmacy,  but  for  all  other  mercantile  pursuits  as 
well.  The  attorney  for  the  N.  A.  R.  D.  can  furnish 
the  proper  sort  of  information  on  these  questions 
better  than  any  other,  because  he  is  trained  in  this 
kind  of  law,  has  given  study  and  time  to  equip 
himself  for  giving  opinions  and  for  arguing  intelli- 
gently before  a  committee  the  virtues  and  defects 
of  any  or  all  bills  presented.  Give  more  work  to  the 
legal  department,  and  satisfy  more  affiliating  asso- 
ciations of  the  kind  and  character  of  expert  protec- 
tion which  they  as  N.  A.  R.  D.  members  are  entitled 
to.  It  will  help  the  organization  department  to  roll 
up  a  record  of  results,  and  will  enable  the  field  men 
with  one-half  the  effort  to  achieve  twice  the  result 
hitherto  experienced. 

OUR  RELATIONS  TO  KINDRED  ASSOCIATIONS. 

In  our  relations  to  kindred  associations  I  feel  that 
I  can  advocate  no  more  commendable  virtue  than  to 
be  at  all  times  on  most  cordial  and  friendly  relations 
with  every  association  or  organization  which  has  for 
its  object  the  educational  and  commercial  welfare  of 


the  retail  druggist.  It  has  already  been  suggested 
that  all  retail  druggists'  bodies  should  combine  for 
a  common  cause  in  securing,  without  further  dilatory 
and  postponing  tactics,  legislation  which  pharmacists 
should  have  accorded  them,  by  a  legislative  body  of 
national  character,  which  is  amenable  to  the  public 
as  well,  and  should  therefore  at  all  times  act  for  the 
public  w^eal — whether  it  be  in  the  interest  of  the 
pharmacist  or  the  blacksmith. 

THE  LIQUOR  QUESTION. 

The  advanced  steps  which  Pharmacy  as  a  pro- 
fession is  taking  in  the  conservation  of  health,  life 
and  public  morals,  should  in  itself  indicate  the  trend 
of  opinion  as  regards  the  indiscriminate  sale  of 
liquors  in  drug  stores.  The  universal  public  belief 
is  that  druggists  generally  make  more  on  selling 
whisky  than  they  do  in  the  practice  of  pharmacy. 
We  know  better  than  that,  but  so  long  as  there  is 
here  and  there  a  so-called  saloon-drug-store,  we 
beggar  the  argument  in  our  efforts  to  convince  the 
public  of  its  error.  The  attitude  of  the  N.  A.  R.  D. 
should  be  against  the  sale  of  liquor  in  drug  stores 
except  on  physicians'  prescriptions,  with  other  dras- 
tic restrictions  as  are  imposed  in  some  prohibition 
States — prescriptions  not  to  be  refilled,  the  quantity 
limit  for  twenty-four  hours  for  any  one  person,  etc. ; 
but  we  should  go  on  record  in  no  uncertain  terms  as 
to  our  position  against  the  custom  of  selling  liquors 
in  drug  stores  except  on  the  written  prescription  of 
a  reputable  physician,  and  be  most  emphatic  in  the 
disapproval  of  the  traffic. 

CHAIN  DRUG  STORES. 

Chain-Store  activity,  starting  with  a  capital  of 
$15,000,000,  with  two  score  and  more  of  retail 
Stores  already  in  operation,  about  which  you  have 
been  warned,  will  develop  into  a  mighty  war  unless 
the  means  to  checkmate  the  inroads  on  protected  and 
unprotected  goods  be  adopted.  Price  protection 
must  now  be  the  slogan  of  manufacturers  of  goods 
which  we  are  expected  to  handle.  Cooperative 
commercial  organizations  are  growing  more  popular 
with  the  passing  of  each  week.  With  correct 
policies,  and  constructed  upon  lines  which  typify  our 
"Live  and  Let  Live"  motto,  owned  and  controlled 
by  retail  druggists,  with  capital  to  enter  any  field 
and  to  employ  the  most  skilled  operators,  such  co- 
operative organization  will  produce  price  protection 
and  a  living  wage  for  the  retailer,  if  nothing  else 
will. 

They  are  doing  it  now.      This  last  turn  of  the 
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pharmaceutical  kaleidoscope  involves  the  jobber,  the 
manufacturer,  the  retailer,  the  physician.  The 
credit  of  the  United  States  Tobacco  Company,  the 
alleg-ed  backer  of  this  latest  move  on  the  part  of 
greedy  capital,  is  unlimited.  If  the  chain-store 
disease  spreads,  it  will  annihilate  neither  the  jobber 
nor  the  manufacturer,  but  it  will  have  a  tendency 
to  reduce  the  number  and  handicap  the  business 
progress  of  druggists  to  an  extent  hitherto  un- 
known. It  means  a  formidable  competitor  for 
manufacturer  and  jobber  as  well  as  retailer.  It 
gives  an  impetus  to  the  combining  of  all  allied  lines 
in  protective  organizations. 

CHANGE  IN  THE  NAME  OF  WOOD  ALCOHOL, 

The  attention  of  the  incoming  Legislative  Com- 
mittee is  called  to  the  matter  of  securing  national 
legislation  which  will  lead  to  the  adoption  of  a 
change  in  nomenclature  of  wood  alcohol.  Some 
four  or  five  years  ago,  the.  Minnesota  State  Pharma- 
ceutical Association,  through  its  committee  on  legis- 
lation, secured  an  enactment  which  prohibited  the 
labeling  of  this  article  as  wood  alcohol  and  substi- 
tuted the  name  "wood  naphtha."  This  change  has 
resulted  in  a  material  reduction  of  accidental  poison- 
ing by  wood  alcohol.  The  public  has  taken  very 
kindly  to  the  change,  and  little  explanation  was 
necessary  tp  convince  purchasers  that  it  was  identical. 

CONCLUSION. 

In  conclusion,  let  me  ofifer  my  sincere  heartfelt 
and  fraternal  thanks  for  the  signal  honor  you  be- 
stowed upon  me  at  Louisville.  When  I  accepted  the 
office  of  President  of  the  N.  A.  R.  D.  I  pledged 
my  honor  to  perform  the  duties  of  the  office  to  the 
very  best  of  my  ability.  If  I  have  performed  well, 
I  want  only  your  approbation.  If  I  have  disap- 
pointed you,  then  it  was  due  to  your  expecting  too 
much,  or  my  inability  to  meet  your  ideals.  A  year 
ago  I  asked  you  to  criticize  freely  any  deficiencies 
you  discovered,  but  at  the  same  time  to  withhold 
your  judgment  until  the  returns  were  all  in.  Noth- 
ing can  now  add  to  or  subtract  from  the  records  of 
the  year.  A  few  hours  more  of  pleasant  work,  and 
the  summary  will  be  complete — ^the  books  are  closed 
for  1909-1910. 

I  am  extremely  happy  in  the  knowledge  that  our 
good  Association  has  come  out  of  a  year  filled  with 
rumors  of  disaster  for  the  N.  A.  R.  D.,  with  a 
substantial  increase  both  in  affiliating  associations 
and  in  our  cash  balance  over  a  year  ago.  This  is  my 
answer.     It  speaks  louder  than  words. 

Again  thanking  you  for  the  honor  and  confidence 


reposed  in  me,  I  am  now  prepared  to  have  you  pass 
judgment,  while  I  return  to  you  a  greater  N.  A.  R. 
D.  than  you  placed  in  my  charge  one  year  ago.  May 
even  greater  progress  attend  the  efforts  of  all  my 
successors ! 


THE   REVIEW    OF   CONDITIONS    BY   THE 
EXECUTIVE  COMMITTEE, 

Chas.    F.    Mann,   Chairman. 

The  past  year  has  been  one  of  considerable  turbu- 
lence. Gossip  and  accusations  have  run  rampant. 
The  N.  A.  R.  D.  has  been  accused  of  a  mesalliance 
with  a  commercial  cooperative  organization.  Unjust 
charges  have  been  indulged  in  that  have  poisoned  the 
minds  of  men  in  the  medical  and  pharmaceutical 
professions  to  the  extent  that  the  N.  A.  R.  D.  has 
been  most  rankly  discriminated  against.  Almost 
from  the  beginning  of  this  Association  there  have 
been  those  who  have  aimed  to  bring  discredit  on  the 
N.  A.  R.  D.  through  charges  of  undue  influence  of 
its  officers.  We  have  been  charged  in  the  past  with 
being  influenced  by  the  proprietary  manufacturers 
and  the  jobbers,  and  now  by  the  A.  D.  S. 

UNJUST  AND  UNWARRANTED  ACCUSATIONS. 

To  the  credit  and  glory  of  the  N.  A.  R.  D.,  we 
assert  most  emphatically  that  none  of  these  charges 
have  ever  been  substantiated,  nor  have  they  been 
founded  upon  facts.  They  have  emanated  mostly 
from  evil  or  misguided  minds ;  but  let  us  be  charit- 
able and  credit  some  with  attempting  an  analysis 
that  finally  left  them  with  an  unknown  problem 
which  was  most  easily  solved  by  making  charges 
against  the  N.  A.  R.  D. 

While  it  is  distasteful  for  your  committee  to 
parade  these  unpleasant  conditions,  that  many  may 
believe  should  be  put  behind  us  without  further  com- 
ment, we  do  so  with  the  conviction  that  this  conven- 
tion should  so  conduct  its  business  and  take  such 
vigorous  action  on  the  unpleasant  events  of  the  year, 
that  will  forever  put  down  the  disorganizing  influ- 
ence of  our  accusers. 

THE  WORK  OF  THE  YEAR. 

The  work  of  the  year,  as  was  stated  in  the  begin- 
ning, has  been  confined  largely  to  furthering  the  old 
policies.  Price  protection,  legislation  and  propa- 
ganda work  have  been  the  main  issues.  Your  com- 
mittee has  steadfastly  adhered  to  the  educational 
policy  in  its  directing  influence  for  the  Association, 
and  it  strongly  advises  that  the  power  and  dignity 
of  the  Association  be  preserved  by  avoiding  in  the 
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ture  any  action  tending  to  coalition  or  commer- 
cialism. Our  energies  should  be  directed  to  safe- 
guarding our  membership  against  the  multitude  of 
evils  that  with  natural  progress  and  development  of 
business  are  constantly  growing.  The  mind  of  man 
is  ever  alert  with  schemes  whose  rosy  hues  can  often 
be  dissipated  by  the  broader  view  of  a  National 
Organization. 

ORGANIZATION  DEPARTMENT. 

Could  we  but  eliminate  the  natural  apathy  of  the 
average  man  whom  the  Association  is  not  only  aim- 
ing to  help  but  does  help  in  spite  of  himself,  volumes 
might  be  written  in  review  of  this  department,  but 
notwithstanding  this  fact  the  department  is  in  a 
flourishing  condition,  due  to  the  zeal  and  energy  of 
the  men  engaged  in  the  work. 

The  number  of  men  engaged  in  field  work  has 
been  less  than  for  some  years  previous.  Through 
the  agency  of  enlisting  the  efforts  of  the  officers  of 
local  associations  in  the  collection  of  dues,  more 
time  has  resulted  for  use  by  the  organizers  in  general 
educational  work  and  the  covering  of  a  larger  area 
of  territory  by  each  man  has  been  possible. 

Little  time  has  been  given  to  the  organization  of 
new  territory,  the  field  men  spending  their  time 
in  holding  and  strengthening  the  old  affiliated  asso- 
ciations. It  is  evident  that  it  is  necessary  to  keep 
the  field  men  in  action  visiting  the  affiliated  associa- 
tions to  stimulate  N.  A.  R.  D.  interest. 

COLLECTION  DEPARTMENT. 

p  Under  the  auspices  of  the  Organization  Depart- 
ment, a  Collection  Department  has  been  established 
that  is  doing  good  work  for  our  members.  This 
feature  is  another  evidence  of  the  pKDwer  and  influ- 
ence of  the  N.  A.  R.  D.  in  helping  its  members  in  a 
material  way. 

PROPAGANDA  DEPARTMENT. 

It  is  most  gratifying  to  report  that  this  work  is 
continuing  to  meet  with  great  success  wherever  any 
well-directed  assistance  is  given  locally.  The  work 
of  the  year  has  been  along  the  same  lines  as  origin- 
ally. The  head  of  the  department,  with  the  advice 
of  the  Propaganda  Committee,  has  selected  good 
preparations  to  exploit;  and  the  literature  used  has 
been  uniformly  good.  While  there  are  many  who 
will  not  admit  the  wholesome  benefit  of  this  work, 
the  fact  remains  that  it  has  been  a  fruitful  and 
valuable  asset  to  the  Association.  Little  success  may 
be  looked  for  in  this  work  where  the  local  associa- 
tions and  individuals  do  not  cooperate.      Our  ener- 


gies must  be  as  great,  or  greater,  if  we  expect  to 
overcome  the  proprietary  pharmaceutical  business, 
than  the  efforts  of  those  exploiting  it. 

Your  committee  is  impressed  with  the  progress  of 
the  work  and  recommends  its  diligent  continuance. 

POLITICS  OF  THE  ASSOCIATION. 

The  great  amount  of  comment  that  has  been  in- 
dulged in  following  the  last  two  annual  elections  of 
officers,  charging  sharp  practices,  warrants  your 
committee  in  bringing  to  the  notice  of  this  conven- 
tion the  great  necessity  for  careful  and  conservative 
action  in  the  selection  of  officers. 

There  must,  from  necessity,  be  a  certain  amount 
of  Association  politics  to  maintain  a  high  standard 
of  officers.  Honest  rivalry  for  office  is  one  of  the 
greatest  assets  of  the  Association's  success,  but  the 
motive  impelling  this  rivalry  must  be  to  secure  the 
best  men  imbued  solely  with  N.  A.  R.  D.  principles 
for  N.  A.  R.  D.  work. 

The  various  delegations  making  up  the  convention, 
in  the  selection  of  their  several  committeemen,  should 
instruct  them  on  all  vital  questions,  and  it  is  only  by 
this  procedure  that  the  convention  can  accomplish  its 
work  in  harmony  with  the  ideas  of  the  individuals 
constituting  the  affiliated  associations. 

This  Association  will  stand  higher  in  the  opinion 
of  its  members,  as  well  as  the  outside  world,  if  its 
work  is  characterized  by  unquestionable  independent 
action.  Your  committee  suggests  that  the  Nomin- 
ating Committee  hold  at  least  two  sessions,  the  first 
for  organization  and  presentation  of  candidates  for 
office,  subsequent  meetings  for  taking  final  action. 
Through  this  procedure  the  members  will  have 
ample  opportunity  for  conference  with  their  re- 
spective delegations  and  less  chance  for  criticism 
will  result. 

RETROSPECTION  OF  THE  PAST  YEAR. 

In  contemplating  the  past  year  of  the  N.  A.  R,  D. 
much  opportunity  for  deep  thought  for  the  future 
confronts  us.  While  we  are  not  willing  to  admit 
the  justice  of  the  charge  of  duplicity,  preferred  by 
some  of  the  medical  fraternity,  we  are  brought  to 
the  full  realization  of  the  necessity  of  educating  our 
members  to  perfect  consistency  and  in  their  efforts 
for  closer  and  better  relations  with  the  medical 
fraternity. 

The  propaganda  movement  is  for  higher  and  better 
pharmacy,  for  the  prescribing  by  the  physician  -of 
standard  preparations  and  remedies,  for  the  elimina- 
tion by  the  pharmacist  of  all  practices  that  encroach 
on  the  legitimate  field  of  the  physician.     All  of  this 
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is  not  solely  for  monetary  gain,  but  for  the  safety 
and  protection  of  the  people. 

If  we  are  to  merit  the  cooperation  of  the  physicians 
in  attaining  the  ideal  conditions,  we  must  so  conduct 
our  several  businesses  as  to  absolutely  justify  our 
position.  We  must  be  careful  in  the  indorsement 
we  give  so-called  ready-made  medicines.  We  must 
caution  the  druggist  in  allowing  the  use  of  his  name 
in  the  advertising  of  medicinal  proprietaries.  In 
this  statement  we  intend  no  reflection  on  the  legiti- 
mate proprietary  medicine  business.  It  is  conceded 
by  most  honest  thinking  men  in  medicine  and  phar- 
macy that  there  is  a  legitimate  field  for  certain 
household  remedies  that  are  absolutely  safe  in  the 
hands  of  the  laity  and  we  might  add  almost  indis- 
pensable. 

The  more  recently  enacted  laws  have  vastly  puri- 
fied the  ready-made  medicines  and  made  self-medica- 
tion less  dangerous,  but  the  harm  lies  in  the  flowery 
advertising  which  claims  absolute  curative  powers 
and  often  leads  to  great  damage. 

The  retail  drug  business  in  all  of  its  up-to-date 
ramifications  carries  a  wide  assortment  of  merchan- 
dise, and  the  druggist  must  be  honest  with  himself, 
honest  with  the  physician  and  honest  with  the  laity 
in  the  featuring  and  extending  of  the  various  depart- 
ments of  his  business.  These  are  N.  A.  R.  D.  prin- 
ciples founded  upon  justice. 

PRICE  PROTECTION  AND  THE  DANGER  OF  NOT 
EMBRACING  IT. 

Since  the  founding  of  the  N.  A.  R.  D.,  a  slow  but 
sure  process  of  evolution  has  been  working.  Price 
protection  is  still  a  very  live  issue,  and  the  manu- 
facturer and  selling  agent  who  makes  no  effort  to 
insure  the  retailer  a  reasonable  profit  finds  it  harder 
each  year  to  successfully  market  his  products.  Were 
it  possible  to  obtain  authentic  statistics  on  this  ques- 
tion, we  believe  the  revelations  would  be  astounding. 
The  N.  A.  R.  D.  has  educated  the  retailer  to  be  as 
passive  as  possible  in  stocking  and  furthering  the 
sale  of  commodities  that  ofi'er  little  or  no  profit,  and 
careful  observation,  especially  in  the  larger  centers, 
reveals  the  fact  that  the  sales  of  non-price  protected 
articles  are  decreasing. 

The  bitterness  with  which  cooperative  organiza- 
tions are  attacked  is  good  evidence  of  the  inroads 
being  made  on  non-price  protected  proprietaries.  It 
is  not  only  the  duty  but  the  salvation  of  the  retailer 
to  lend  his  support  to  those  who  help  make  his 
business  remunerative. 

It  is  the  N.  A.  R.  D.  doctrine  to  be  as  passive  as 


possible  in  lending  support  to  the  manufacturer  who 
does  not  make  a  legitimate  effort  to  insure  the 
retailer  a  profit.  Likewise  it  is  N.  A.  R.  D.  doctrine 
to  avoid  the  manufacturer  who  sells  direct  to  the 
physician  and  mail-order  houses. 

The  retailer  has  but  one  weapon  to  protect  the 
profits  of  his  business  and  that  is  discrimination. 
The  N.  A.  R.  D.  loses  no  opportunity  to  show  the 
way,  and  it  is  for  the  individual  to  embrace  it. 

INDEMNITY  INSURANCE. 

At  the  mid-year  meeting  of  the  Executive  Com- 
mittee this  question  was  discussed  as  a  possible  op- 
portunity for  the  Association  to  benefit  its  members, 
and  a  committee  was  appointed  to  secure  data  for  a 
report  to  this  convention.  Without  anticipating  the 
report  and  without  aiming  to  influence  the  action  of 
the  convention  on  the  report,  your  committee  feels 
constrained  to  counsel  extreme  caution  in  dealing 
with  this  question,  because  it  carries  with  it  an  im- 
mense amount  of  detail  that  may  lead  further  than  a 
casual  investigation  will  reveal. 

CONCLUSION. 

The  closing  of  this  convention  year  finds  the  N. 
A.  R.  D.  sound  financially,  sound  in  the  principles 
that  it  advocates,  and  stronger  in  power  and  useful- 
ness than  ever. 

The  N.  A.  R.  D.  is  an  aggressive  organization, 
never  failing  to  embrace  the  opportunity  for  pro- 
tecting and  bettering  the  retail  drug  business  and  the 
conditions  of  pharmacists.  In  its  eagerness  it  may 
sometimes  overreach  its  legitimate  field,  but  such  is 
never  its  desire. 

We  believe  the  statement  cannot  be  challenged  that 
the  N.  A.  R.  D.  is  constantly  making  the  retail  drug 
business  better,  and  conditions  will  improve  in  pro- 
portion to  the  increased  support  given  the  Associa- 
tion by  the  individual. 

Your  committee,  in  closing,  wishes  to  impress 
upon  the  delegates  of  this  convention  the  great 
necessity  for  the  most  careful  and  conservative  action 
in  its  deliberations  for  the  future  of  the  N.  A.  R.  D. 
We  must  be  prompted  absolutely  by  N.  A.  R.  D. 
sentiment  in  our  work  and  absolutely  put  aside  any- 
thing suggestive  of  outside  destructive  influence. 

Charles  F.  Mann,  Chairman. 

Chas.  H.  Huhn. 

Edw.  Williams. 

W.  S.  Elkin,  Jr. 

E.  H.  Ladish. 

Charles  Renner. 

Geo.  W.  McDuff. 
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rHAT  THE  TELEPHONE  COMMITTEE  IS  DOING. 
By  Wiixiam  Bodemann,  Chairman. 


When  we  see  how  long  it  takes  to  hammer  almost 
every  proposition  into  the  minds  of  a  lot  of  people 
living  in  different  localities,  we  are  not  discouraged 
at  the  slow  headway  we  make,  nor  at  the  opposition 
we  meet  in  some  localities.  In  Chicago  we  found 
the  very  men  who  at  first  opposed  the  slot  phone  idea 
most  bitterly  are  now  its  warmest  supporters. 

GOOD  THINGS  COME  SLOWLY. 

It  took  Plimsoll  twenty  years  of  his  life,  eight 
years  of  which  he  spent  in  the  British  Parliament,  to 
get  the  merchants'  shipping  act  on  the  statute  book 
of  Great  Britain.  To-day  the  Plimsoll  line  marks 
the  loading  capacity  of  every  British  vessel,  and  the 
Plimsoll  line  is  a  monument  to  the  great  philan- 
thropist more  durable  than  a  monument  of  bronze 
or  marble. 

The  thousands  of  British  sailors  protected  by  this 
Plimsoll  safety  line  worship  this  man  as  their  great- 
est benefactor,  and  yet  before  this  great  humani- 
tarian measure  became  a  law  this  same  man  was 
assailed,  ridiculed,  and  belittled  by  the  "interests." 

While  we  do  not  look  for  worship,  we  are  ready 
to  fight  for  the  emancipation  from  this  Free  Lunch 
Telephone  to  the  last  ditch. 

A  QUESTION  OF  "MISBRANDING.^' 

Since  under  the  food  and  drugs  act  of  1906  every- 
thing must  be  labeled  according  to  Hoyle,  our  report 
should  be  labeled :  "A  Tale  of  Woe ;  an  Elegy  on 
Indifference,  Indolence,  Lethargy  and  General 
I  )ebility  of  the  Druggists  of  This  Country  in  Ques- 
tions of  Vital  Importance  to  Their  Pocketbooks." 

We  "point  with  pride,"  to  use  Republican  plat- 
form slang,  to  the  achievements  of  this  year,  but,  to 
use  Democratic  platform  slang,  "we  view  with 
alarm"  the  prevailing,  colossal,  phenomenal  indiffer- 
ice  that  is  responsible  for  not  multiplying  our  suc- 
cess ten  times. 

THE  STUMBLING-BLOCK. 

Several  cities  started  into  the  crusade  with  a  vim 
worthy  of  success,  got  us  to  interest  the  local  tele- 
phone companies  in  their  district,  and  then — got  cold 
feet  and  dropped  the  matter  because  a  few  of  the 
so-called  leaders  "didn't  want  to  be  dictated  to  how 
to  run  their  business."  In  one  city  we  ascertained 
that  every  druggist  was  dead  willing  to  put  in  pay 


phones,  if  "Big  Indian"  would  come  in.  "Big 
Indian"  has  now  from  500  to  600  enjoying  free- 
lunch  calls  a  day,  for  which  he  pays  out  good  cash 
himself.  We  represented  to  this  "Indian  Chief" 
that  possibly  the  installation  of  pay  phones  might  cut 
this  average  of  freebooters  down,  but  we  ventured  to 
assert  that  the  installation  of  sound-proof  booths, 
assuring  privacy,  would  increase  this  number  and 
bring  him  a  net  income  of  at  least  $3000  per 
year.  But— nothing  doing!  "Big  Indian"  didn't 
budge.  Of  course,  we  can  only  bring  a  horse  to  the 
creek— we  can't  make  him  drink,  if  he  balks.  There 
you  are! 

For  several  years  we  advocated  a  central  bureau 
for  the  propaganda  of  public  pay  phones  to  carry  on 
the  campaign  of  education  among  druggists  as  well 
as  with  telephone  companies,  since  all  local  com- 
panies have  absolute  jurisdiction  over  their  districts 
and  are  not  under  the  control  of  the  parent  company. 
We  found  this  central  bureau  about  as  impossible  as 
uniform  laws  for  different  States;  it  all  hinged  on 
State  sovereignty. 

PHONE  COMPANIES  WAKING  UP. 

Yet  your  committee  has  hopes  that  the  telephone 
companies  are  waking  up.  From  frequent  inter- 
views with  leading  telephone  officials  in  different 
cities  we  learn  that  at  the  coming  convention  of 
contract  agents  of  the  American  Telephone  Company 
a  sub-committee  is  working  on  a  report  on  the  "Pay 
Phone  in  Drug  Stores,"  and  we  have  hope  that  this 
will  aid  our  cause  more  than  a  central  bureau  could 
have  done  under  the  best  conditions. 

ACCOMPLISHMENTS  OF  THE  LAST  YEAR. 

In  Cincinnati,  Evansville,  Dallas,  Minneapolis, 
and,  last  but  not  least,  in  Pittsburg,  we  have  suc- 
ceeded in  adjusting  affairs  so  that  the  new  order  of 
things  is  a  happy,  accomplished  fact.  As  we  did  last 
year,  instead  of  blowing  our  own  horn  about  these 
victories,  we  call  on  the  delegates  of  these  cities  to 
state  how  they  are  satisfied  with  the  new  deal.  This 
may  brace  up  the  weak-kneed,  timid  brethren  in 
other  localities  to  get  busy  and  follow  suit. 

We  would  recommend  that  our  incoming  executive 
committee  make  a  peremptory  demand  on  our  organ- 
izers to  send  to  the  incoming  telephone  committee  a 
brief  report  on  telephone  conditions  in  their  districts 
at  least  twice  a  year — say  in  January  and  in  July 
each  year.  This  information  these  organizers  could 
pick  up  by  interviewing  a  few  druggists  and  a  few 
telephone  officials  at  no  expense  and  not  more  than  a 
few  hours'  loss  of  time. 


Six  Druggists  Discuss  Candy. 

Desiring  to  brin^  out  a  lot  of  live  ideas  about  the  confectionery  busi- 
ness, we  invited  six  dru^^ists,  who  had  made  a  distinct  success  of 
their  candy  departments,  to  ^ive  our  readers  the  benefit  of  their  ex- 
perience. They  tell  what  makes  they  handle,  whether  or  not  they 
obtain  exclusive  agencies,  whether  or  not  it  pays  to  handle  bulk 
candy,  which  ^oods  they  find  the  most  profitable,  and  what  methods 
of  pushing  the  line  they   have   found  most  successful. — The  Editors. 


B.  L.  BENNETT,  BRISTOL,  CONN. 

I  submit  with  pleasure  some  of  my  ideas  regard- 
ing the  candy  business,  all  of  which  I  have  followed 
out  with  success.  This  is  a  subject  I  am  greatly  in- 
terested in.  It  is  one,  too,  that  ought  to  interest 
every  druggist,  as  the  candy  line  can  be  made  to 


B.  L.  Bennett. 

pay  big  profits  if  pushed  hard  and  consistently.  I 
do  not  know  the  state  of  the  drug  business  in  other 
sections  of  the  country,  but  in  the  East  we  are 
driven  to  side-lines  in  order  to  make  our  business 
successful,  and  candy  seems  to  be  the  one  best  side- 
line of  them  all.  It  appeals  to  the  pocket-book  of 
old  and  young  alike ;  and  what's  more,  it  sells  every 
day  in  the  year. 

BOXED  CANDIES. 

I  am  glad  your  wide-awake  journal  is  going  to 
publish  some  contributions  on  this  subject.  They 
ought  to  prove  of  value.  In  answer  to  your  ques- 
tions let  me  say : 


1.  Yes,  it  pays  not  alone  to  handle  good  brands 
of  boxed  candies,  but  the  best  kinds  also.  I  do 
not  favor  carrying  too  many  different  makes,  how- 
ever, as  it  tends  to  overstocking  and  means  stale 
candy,  which  is  the  one  particular  evil  to  be  watched 
out  for  if  the  candy  department  is  to  be  successful. 

I  carry  boxed  candies  and  assorted  chocolates 
ranging  in  price  from  five  cents  to  one  dollar,  and 
it  is  surprising  the  number  of  dollar  packages  one 
can  sell  with  a  little  effort.  The  best  seems  none 
too  good  on  Sunday  nights  and  other  "sparking" 
nights  as  well. 

I  believe  in  keeping  a  good  assortment  and  hav- 
ing it  well  displayed.  I  find  it  a  good  plan  to  have 
a  small  glass  caselet  on  my  soda  counter  filled  with 
five  and  ten  cent  package  goods. 

EXCLUSIVE  AGENCIES. 

2.  Yes,  I  endeavor  to  get  exclusive  agencies  so 
far  as  possible,  not  only  for  boxed  candies  but  for 
bulk  goods  as  well,  particularly  when  I  find  a  cer- 
tain manufacturer  has  a  line  that  excels  or  has  some 
specialty  that  I  think  will  sell  fast.  In  that  way 
I  can  keep  a  more  distinctive  assortment  of  candies, 
have  a  good  selling  stock,  and  at  the  same  time 
display  something  a  little  different  from  my  com- 
petitors. 

BULK  GOODS. 

3.  Do  bulk  goods  pay?  Decidedly  yes.  If  one 
watches  his  stock  carefully  there  ought  not  to  be 
any  waste.  I  go  over  my  candy  every  morning  and 
see  to  it  that  old  stock  is  placed  so  that  it  will  be 
sold  first.  I  devote  eight  feet  of  floor  space  to 
candy  alone.  My  candy  case  is  all  glass,  top 
beveled,  so  I  get  a  height  of  five  feet  and  six  inches, 
thus  giving  me  a  large  amount  of  space. 

About  half  of  this  space  I  use  for  bulk  candies  in 
pans.  I  do  not  confine  myself  to  chocolates  but 
vary  the  assortment  with  so-called  hard  candies 
during  the  cool  months,  such  as  peanut  brittle,  mo- 
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lasses  kisses,  peach  blossoms,  little  gems,  cinnamon 
strings,  opera  twists,  assorted  buttercups,  etc.  In 
warm  weather  I  display  soft  candies  like  cocoanut 
goodies,  fudge,  Mexican  kisses,  cream  walnut 
kisses,  walnut  and  marshmallow  dates,  toasted 
marshmallow,  etc.,  etc. 

The  kinds  I  have  named  all  lend  themselves 
nicely  to  display  purposes,  look  attractive  and  in- 
viting in  the  candy  case,  and  sell  readily  at  prices 
varying  from  twenty-five  to  forty  cents  a  pound. 

ADVERTISING  METHODS. 

4.  I  usually  have  Saturday  spyecial  sales,  also 
special  holiday  sales,  and  sales  on  any  other  occa- 
sion I  can  take  advantage  of  to  make  a  window  dis- 


This  shows  the  electric  sign  Mr.  Bennett  talks  about  in  his  article 
—lighted  at  night. 

play  and  attract  attention.  I  devote  one  front  show 
window  continually  to  candy.  I  change  the  display 
every  day  or  two,  thus  keeping  candy  in  vieW  with 
something  new  to  attract  trade  all  the  time.  On 
Saturdays  I  cut  the  price  on  one  or  two  different 
candies  from  five  to  ten  cents  a  pound,  and  this  not 
only  stimulates  the  sale  of  that  particular  kind  of 
candy  but  increases  business  all  around.  I  am  care- 
ful to  have  a  nicely  printed  sign  with  each  tray, 
marked  "special"  with  the  price  on  it,  to  show  that 
the  price  is  really  reduced  for  the  day. 

I  believe  in  having  every  pan  of  candy  properly 
marked  with  a  sign,  giving  the  name  of  the  candy 
and   the   price    plainly   marked.      These    signs    are 


easily  made  with  a  brush  and  letterine.  I  use  photo- 
graph mounts  for  signs,  as  they  come  in  assorted 
shapes  and  fancy  borders,  making  an  attractive  and 
cheap  price  card. 

I  also  draw  attention  to  my  candy  sales  by  means 
of  an  outside  blackboard,  which  I  stand  in  a  jog  in 
the  doorway.  With  a  piece  of  chalk  one  can  men- 
tion special  sales,  and  tack  up  posters  that  will  help 
out  wonderfully  in  making  sales. 

One  other  plan  I  have  for  attracting  candy  trade 
is  by  means  of  a  large  outside  electric  sign,  hanging 


SPECIAL 


Our  candy  special*  are  worthy 
of  your  beat  attention.  This 
week  Bell's  Old  Fashioned 
Chocolates,  23c.  per  pound. 
Bennett's  Drug  Store. 


gATURDAY 

Candy  29c.     This  store  is  famous 
for  its  Saturday  candy  sale.     Better 
candy  than  you  usually  pay  40c.,  here 
for  29c.  on  Saturday. 

BENNETT'S  DRUG  STORE. 


Special  Sale 

Saturday,  Feb.  6 

SHAMROCK 

Old  Fashioned  Chocolates 

20c  per  lb. 

regular  price  25c. 

To  funher  popularize  our  candy 
counter  we  make  this  special  offer, 
for  Saturday,  February  6,  only.  Any- 
one cutting  out  this  advertisement 
and  presenting  it  to  our  candy 
counter  and  purchasing  one  pound  of 

Shamrock  Chocolates 

we  will  present  5  cents  worth  of 
Whitman's  stick  candy,  made  from 
pure  cane  sugai — FP^EE. 


BENNETT'S  DRUG  STORE 
JUDD'S  BLOCK. 


Necco  Sweets 

Are  made  by  the  largest  factory  in  the 
world  devoted  to  exclusive  manufac' 
ture  of  fine  chocolates  and  confections. 
The  name  "  Necco  Sweets"  stands 
for  all  that  is  choice  and  desirable  in 
confectionery.  Our  chocolates  are 
fresh  every  week  from  the  factory  and 
our  SATURDAY  SPECIALS  are 
sure  to  please  candy  lovers.  This 
week  Saturday,  March  6th,  we  offer 

Banker's  Special   Mixture 

Chocolates  and 

Confections 

23c. 

POUND. 

(Cut  out  this  adv.  and  present  it 
at  our  Candy  Counter  Saturday 
and  we  will  give  you  a  pound  for 
20  Cents.) 


BENNETT'S  DRUG  STORE 
JUDD'S  BLOCK. 


This  group  of  4  newspaper  ads.  shows  how  Mr.  Bennett  pushes  his  candy 
business. 

over  the  sidewalk,  with  letters  seven  inches  high, 
which  can  be  read  both  night  and  day  for  a  distance 
of  three  blocks  both  ways  from  my  store.  This 
sign  is  my  one  best  advertisement,  not  alone  for 
candy,  but  for  my  whole  general  business. 

I  believe  in  newspaper  advertising  to  draw  atten- 
tion to  the  candy  department.  I  scatter  several 
inch-space  advertisements  through  the  paper,  call- 
ing attention  to  special  sales. 

In  the  Bulletin  of  Pharmacy  for  November, 
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1909,  I  outlined  a  plan  for  making  and  selling  my 
own  candies  that  is  a  winner.  It  can  be  readily 
followed  out  and  I  will  guarantee  it  to  give  a  big 
impetus  to  the  candy  business  of  anyone  who  will 
put  it  into  effect, 

SUCCESSFUL   BRANDS. 

5.  The  cheaper  brands  of  bulk  chocolates  which 
I  find  the  most  satisfactory  are  made  by  the  New 
England  Confectionery  Co.  These  people  also 
make  fine  high-grade  candies,  as  well  as  penny 
goods  that  will  really  sell. 

After  many  trials  of  different  bulk  chocolates  to 
retail  from  forty  to  sixty  cents  a  pound,  I  have 
found  those  manufactured  by  John  Wilkinson,  West 
Haven,  Conn.,  the  most  satisfactory.  His  choco- 
lates have  the  flavor  that  sticks,  and  his  chocolate 
coatings  seem  to  be  of  a  very  high  grade. 

The  high-grade  boxed  chocolates  that  sell  the 
best  and  prove  the  most  satisfactory  with  me  are 
those  made  by  Stephen  F.  Whitman  &  Son,  and 
R.  A.  Johnston  &  Co.  The  latter's  Swiss-Milk 
Chocolates,  Dutch  Bitter-Sweets,  and  other  special- 
ties are  among  my  best  sellers. 


CHARLES  REHFUSS,  PHILADELPHIA,  PA. 

The  candy  business  is  one  that  has  appealed  to  me 
for  a  number  of  years  as  being  a  clean,  easily 
handled  and  profitable  side  line  for  the  retail  drug- 
gist to  take  up,  and  with  this  continually  in  mind  I 
have  placed  considerable  effort  behind  an  attempt 
to  secure  a  liberal  share  of  the  public  patronage. 
Fifteen  years  ago  candies  were  a  luxury  indulged 
in  by  few  or  by  all  only  occasionally ;  today  they  are 
a  necessity  to  the  average  American. 

BIG  OPPORTUNITIES. 

In  fact,  to  many  candy  is  like  food — something 
they  must  have  continually  for  their  peace  of  mind 
and  sustenance.  Like  all  necessities  of  life,  the 
volume  consumed  makes  it  a  profitable  article  to 
handle  if  done  in  a  manner  which  secures  for  you 
the  confidence  of  the  people  in  the  quality  of  goods 
you  offer  them.  The  public  is  daily  becoming  more 
discriminating  in  its  food  and  drink,  and  those  who 
keep  apace  with  the  public  desires  are  the  ones  who 
will  eventually  reap  the  reward. 

The  success  of  many  retail  druggists  in  this  ven- 
ture is  due  in  a  large  measure  to  the  fact  that  the 


average  confectioner  has  not  kept  abreast  of  the 
consumers'  demands.  The  latter  has  persistently 
followed  the  principle  that  his  own  particular  manu- 
facture of  goods  is  what  the  public  ought  to  buy, 
and  he  has  refused  to  handle  well-known  and  well- 
advertised  brands  of  candies.  Large  advertising 
manufacturers,  not  being  able  to  place  their  goods 
with  confectioners,  have  turned  to  the  retail  drug- 
gist who,  being  in  a  receptive  mood,  has  taken  up 
the  new  side  line  with  the  result  that  through  coop- 
eration both  have  turned  an  opportunity  into  profits. 
The  public  in  the  meantime  has  gradually  been 
educated  to  look  to  the  pharmacy  for  high-grade 
candies,  and  today  you  will  find  that  in  many 
sections  it  is  the  retail  druggist  and  not  the  con- 
fectioner that  is  doing  the  bulk  of  the  business. 
From  well-advertised  goods  the  druggist  has  grad- 


Chas.  Rehfuss. 


ually  drifted  into  handling  other  brands  and  special- 
ties, and  if  the  trade  generally  will  only  prove 
themselves  alive  to  a  situation  they  can  eventually 
take  over  as  a  side  line  the  confectionery  business 
and  control  a  very  liberal  share  of  it  just  as  they  do 
the  soda  water  business  today.  To  do  this,  how- 
ever, every  new  condition  and  phase  of  competition 
must  be  met. 

Study  carefully  what  character  of  candy  business 
you  can  do  and  then  put  back  of  it  the  same  effort 
you  would  in  building  up  a  prescription  business. 
This  may  not  sound  like  ethical  pharmacy,  but  I  do 
not  feel  that  it  is  lowering  the  standard  of  any 
drug  store  to  sell  candies  of  good  quality  any  more 
than  it  does  to  sell  a  glass  of  soda  water.  The 
people  can  be  gradually  educated  to  look  to  the 
pharmacist  for  this  class  of  goods  just  as  they  do 
for  many  other  articles  that  are  not  strictly  phanna- 
ceutical. 


DO   BULK   GOODS   PAY? 


l.,„,..,.„.„ 

difficult  one  to  answer  and  would  depend  largely  on 
the  volume  of  business  one  is  doing.  To  handle 
high-priced  bulk  goods  in  a  small  way  is  in  my 
opinion  a  losing  proposition.  There  is  too  much 
waste  by  weighing  and  sampling  even  though  the 
percentage  of  profit  is  large.  If  the  volume  of 
business  is  sufficient  to  employ  help  to  sell  nothing 
but  candies,  or  even  with  your  regular  clerks  if  a 
considerable  quantity  of  goods  can  be  disposed  of, 
it  will  pay  providing  the  percentage  of  profit  is 
large,  careful  attention  is  given  to  weighing,  and 
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LOWNEY'S  CANDIES  ON  ICE 

Our  weekly  shipmeni  of  Lowney'i  funous 
ckndies  has  arrived  and  awaits  your  order. 


WB  KEEP  THESE   CANDIB8    PRB8H    AND  8WBBT  BY 

8TOBINO  THEM   IN  OUR  SANITARY 

REPRIOBRATOR. 


We  have  ihcm  in  haif-pound.  onC'Dound  and  two-pound 
boxes  and  (hey  sell  for 

SIXTV  CEINTS  PEM  ROUIND 


G*t  jrour  supply  to-day. 


KINGSTON 


DENISON 


TEXAS 


This  newspaper  ad.  strikes  a  new  note. 

the  loss  by  evaporation  is  curtailed  so  that  it  rep- 
resents only  a  small  percentage. 

We  have  handled  some  bulk  goods  with  consid- 
erable profit,  but  as  a  rule  they  have  been  specialties 
of  medium  or  lower  price,  and  goods  that  we  could 
dispose  of  in  considerable  quantity  in  a  short  time. 

"SATURIX'^Y  TO  MONDAY  SPECIALS."' 

For  a  number  of  years  we  have  run  with  success 
during  the  winter  months  a  line  of  "Saturday  to 
Monday  Specials."  These  as  a  rule  are  specialties 
other  than  chocolates,  either  bulk  or  package  goods, 
and  the  only  advertising  we  give  them  is  attractive 
window  displays  with  neat  sig^s  and  plain  price 
marks.  We  have  found  that  odd  prices  bring  the 
best  results.  If  the  specialties  be  bulk  goods,  the.y 
are  displayed  in  trays  with  a  good  sign  calling  at- 
tention to  the  quality  with  the  price  per  pound  and 
half  pound  plainly  marked.  We  rarely  quote  on 
these  cards  less  than  the  half-pound  price  with  the 
result  that  seldom  does  anyone  call  for  a  quantity 
less  than  the  lowest  quotation  on  the  sign. 


Let  me  say  right  here  that  bulk  goods  even  as 
specials  are  always  priced  at  from  80  to  100  per 
cent  profit.  Bulk  candies  on  display  are  always 
weighed  out  at  our  leisure  so  that  more  attention 
can  be  given  to  accurate  weighing,  and  during  busy 
times  they  can  be  handed  out  as  called  for  without 
delay. 

Bulk  goods  specialties  we  keep  changing  continu- 
ally, never  buying  a  second  lot  unless  it  is  some- 
thing that  has  been  a  particularly  good  seller  or  one 
for  which  there  is  an  active  demand  after  our  stock 
is  exhausted,  and  even  then  we  may  wait  four  or 
five  weeks  before  we  take  it  up  again.  Our  object 
is  always  to  have  something  new.  Never  permit 
your  consumer  nor  your  stock  to  become  stale. 
When  you  happen  to  get  hold  of  a  piece  of  goods 
that  does  not  take  as  you  anticipated,  and  this  is 
likely  to  occur,  price  it  so  that  you  can  make  a 
quick  clean  up,  get  rid  of  it  at  any  price  or  give  it 
away — anything  to  get  it  out  of  the  shop  and 
charge  up  the  loss,  if  there  is  any,  to  experience. 

I  believe  that  any  well-kept  drug  store  can  handle 
candies  at  a  profit,  and  only  the  location  and  the 
eflfort  one  is  willing  to  put  back  of  the  line  can 
determine  whether  the  business  can  be  extended  to 
the  point  of  featuring  bulk  goods  and  building  up 
a  very  profitable  side  line.  To  my  mind  nozu  is  the 
time  for  the  retail  druggist  to  put  forth  his  best 
efforts,  and  if  he  will  do  so  I  am  fully  convinced 
that  he  can  as  a  general  proposition  eventually  con- 
trol a  large  part  of  the  candy  business. 


B.  S.  COOBAN,  CHICAGO,  ILL. 

It  certainly  pays  to  handle  good  brands  of  candy 
with  established  prices,  but  it  does  not  pay  to  try 
to  get  a  good  price  on  candy  that  is  not  up  to  the 
standard.  We  have  the  Huyler  agency  and  it  pays 
because  we  have  the  goods  always  fresh.  The 
Huyler  policy  is  to  order  no  more  than  you  need. 

Years  ago  we  made  up  our  own  boxes  and  sold 
bulk  goods.  In  the  winter  it  paid  fairly  well  but 
in  the  summer  it  did  not,  and  we  found  that  it  re- 
quired an  expert  girl  to  prepare  the  boxes  so  that 
they  looked  all  right. 

We  do  not  conduct  special  sales  but  have  been 
thinking  of  doing  so  for  some  time.  Our  trouble 
has  been  that  we  have  never  been  able  to  get  the 
candy  that  we  thought  was  right. 

Late  in  the  fall  we  place  about  10  pails  of  mo- 
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lasses  chips  in  the  window,  put  up  a  number  of  5 
and  10  cent  packages,  and  then  use  a  sign  reading 
"40c  a  pound."  We  also  have  a  Saturday  sale  for 
25  cents  a  pound  on  these  goods.  We  have  found 
that  people  like  to  come  in  and  say:  "Give  me  one 
of  those  5-  or  10-cent  packages,"  if  they  can  see 
what  they  are  going  to  get. 

Then,  too,  when  the  first  cold  weather  strikes  us 


"yHE  contents  of  this  box 
are  guaranteed  to  be 
absolutely  fresh.  If  found 
not  to  be  so,  we' will  con- 
sider  it  a  favor  for  you  to 
return  it  and  get  a  fresh 
box  in  exchange. 

B.  S.  COOBAN  &  CO. 

63il  and  Normal  Blvd. 

Englewood    Agents    for 
Huyler. 


Mr.  Cooban  pastes  this  sticker 
on  all  his  boxed  candies. 

we  put  a  small  barrel  of  horehound  candy  in  the 
window  with  5-  and  10-cent  packages.  We  sell  a 
couple  of  barrels  a  year,  amounting  to  $120.  Gum 
drops  in  pails  sell  well,  Huyler's  60-  and  80-cent 
boxes,  Allegretti's  60-cent  boxes,  Lowney's  60-cent 
candy  in  ^ -pound  and  1-pound  boxes,  and  also 
in  10-  and  15-cent  boxes.  The  Swiss  Milk  Choco- 
late in  5,  10,  and  20-cent  pieces  are  good  sellers 
with  us. 


THE  BETTES  PHARMACY,  JACKSONVILLE,  FLA. 

We  are  happy  to  state  that  our  experience  with 
the  candy  business  has  been  as  follows : 

First,  that  it  does  pay  veiy  handsomely  to  handle 
box  candies. 

Secondly,  that  an  exclusive  agency  is  very  desir- 
able and  quite  necessary  if  you  expect  to  devote 
much  time  and  money  to  advertising  the  line. 

Thirdly,  we  do  not  advise  the  handling  of  bulk 


goods  in  the  average  drug  store  where  much  busi- 
ness is  done.  It  takes  too  much  time  and  involves 
too  much  waste  and  loss. 

Fourthly,  we  do  not  have  any  special  sale  days 
or  offer  special  prices.  Our  endeavor  is  always  to 
keep  our  goods  fresh,  and  always  have  a  stock  on 
hand. 

Fifthly,  we  have  been  handling  Huyler's  candy 
for  the  past  five  or  six  years.  We  advertise  it  by 
display  signs  outside  of  the  store,  and  by  mention- 
ing it  on  most  of  our  printed  matter.  We  believe, 
however,  that  the  result  of  our  splendid  business  in 
candy  lies  more  in  the  fact  that  the  people  have 
learned  that  our  goods  are  always  fresh,  and  that 
their  wants  can  always  be  supplied. 


J.  w.  McLaren,  Detroit,  mich. 

My  advice  to  any  one  is  to  keep  two  well  adver- 
tised lines  and  then  have  a  good  line  of  candy  that 
really  has  quality  and  that  you  can  buy  reasonably, 
get  your  exclusive  agency  for  it,  and  push  it  hard. 
I  have  for  this  line  Foss  &  Co.'s  candy,  at  different 
prices,  both  in  bulk  and  in  packages.  I  have  sold 
it  for  five  years  and  find  it  a  very  profitable  side- 
line. 


KAMPS  &  SACKSTEDER,  APPLETON,  WIS. 

We  find  that  it  certainly  does  pay  to  handle  good 
brands  of  box  candy,  and  we  believe  in  getting  the 
exclusive  agencies  for  our  own  neighborhood. 

As  to  bulk  goods,  we  handle  only  those  selling  at 
10  and  20  cents  a  pound.  We  find  that  the  ex- 
pensive bulk  candies  do  not  pay  with  us. 

We  offer  special  prices  on  Saturdays  in  order  to 
keep  up  interest  and  boom  the  line. 

The  brands  of  candy  which  we  handle  and  find 
the  most  popular  are  the  package  goods  made  by 
Fenway,  Huyler,  and  Lowney. 


THE  AUTOBIOGRAPHY  OF  A  DRUGGIST. 

An    Interesting   Pharmacist    Down    In    Mississippi   Tells   a    Readable   Tale    of   Bluffing  His  Way  Alon({ 
and  Creating  Something  Out  of  Nothing— A  True  Story. 

By  O.  P.  McPHERSON.* 

Gloster,  Miss. 


♦Mr.  McPherson  is  a  man  of  original  methods.  In  the 
Bulletin  for  March,  1909,  we  published  an  article  from  him 
in  which  he  described  his  plan  of  making  stockholders  of  his 
customers  and  doing  business  on  a  cooperative  basis.  An- 
other striking  scheme  of  his  is  described  in  a  paper  for 
which  we  shall  soon  find  space.  The  article  which  we 
publish  this  month  is  a  true  narration  of  some  of  Mr. 
McPherson's  experiences,  without  any  attempt  at  self-praise 
or  literary  finish. — The  Editors. 

I  was  born  March  23,  1884,  and  was  reared  on  a 
farm  near  Utica,  Miss.  At  the  age  of  15  I  went  to 
work  in  the  drug  store  of  S.  E.  Dudley  &  Sons  in 


O.  p.  McPherson. 

Utica.  Remaining  there  until  April,  1885,  I  ob- 
tained a  position  with  the  Gloster  Drug  Co.  of 
Gloster,  Miss.,  succeeding  one  of  the  best  pharma- 
cists in  the  South.  This  man,  however,  had  made  a 
dispensing  error  and  every  one  was  afraid  of  the 
store.  Just  how  this  fear  on  the  part  of  the  com- 
munity was  overcome  I  shall  now  endeavor  to 
describe. 

STARTED  IN  BY  BEING  ARRESTED. 

After  taking  charge  of  the  store  I  found  in  a 
rear  room  a  great  quantity  of  empty  bottles.      In 


these  I  put  colored  water  of  various  hues,  and  then 
I  carefully  arranged  the  bottles  on  the  shelves.  The 
next  morning  I  got  hold  of  a  street  wagon,  drove  it 
up  to  the  front  door,  ostentatiously  threw  the  whole 
collection  of  filled  bottles  into  it,  and  caused  the 
very  street  gutters  to  become  filled  with  what  was 
supposed  to  be  old  medicine.  For  this  I  was 
arrested  and  made  to  pay  a  $50  fine,  which  was 
charged  up  to  the  advertising  account. 

I  now  felt  that  I  was  pretty  well  known  in  the 
business  section  of  the  town.  I  heard  the  incident 
discussed  on  every  hand,  and  found  that  it  had  met 
with  the  approval  of  every  one,  and  that  the  physi- 
cians began  to  send  in  more  prescriptions.  Being  a 
single  man  at  that  time  I  equipped  a  room  in  the 
rear  of  the  store,  slept  there,  and  for  the  first  three 
months  never  left  the  place  at  all  except  at  meal 
hours  and  for  two  church  services  on  the  Sabbath. 
Speaking  of  church  I  am  reminded  that  here  is 
where  I  made  another  hit  in  advertising. 

UNIQUE  CHURCH  ADVERTISING. 

I  procured  a  squeaking  pair  of  shoes,  and  then  I 
would  always  take  my  seat  up  in  the  front  of  the 
church  near  the  pulpit.  Prior  to  entering  the 
church,  however,  I  would  arrange  with  a  messenger 
boy  to  come  after  me  about  the  middle  of  the  ser- 
vice, bringing  a  piece  of  paper  supposed  to  be  a 
prescription.  This  would  cause  me  to  leave  the 
church  and  my  shoes  were  sure  to  attract  attention. 
Of  course,  this  little  incident  didn't  occur  at  every 
service,  but  it  happened  often  enough  to  make  people 
think  that  I  was  the  busiest  prescription  man  in 
town. 

During  those  days,  too,  I  made  a  specialty  of 
having  engagements  with  young  ladies,  but  very 
soon  business  became  so  rushing  that  I  had  to  cut 
this  part  of  the  programme  out.  In  order  to  chop 
off  too  much  social  intercourse  I  hung  a  sign  over 
the  prescription  desk  reading  as  follows:  "No 
questions  answered  while  filling  prescriptions."  The 
other  side  of  the  card  read:  "No  prescriptions 
filled  while  answering  questions."    Well,  my  experi- 
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ence  with  the  Gloster  Drug  Co.  covered  a  period  of 
sixteen  months,  at  the  end  of  which  time  the  busi- 
ness was  sold  at  a  profit  of  $4000.  In  disposing  of 
the  store  for  my  employers,  however,  I  sold  myself 
out  of  a  job,  and  it  was  about  this  time,  too,  that  I 
took  unto  myself  a  wife. 

During  the  next  two  years  different  positions 
presented  themselves  and  were  accepted.  In  the 
meantime  the  family  began  to  increase,  and  soon  I 
sold  myself  out  of  another  job.  Having  no  time  to 
lose  I  accepted  a  position  as  a  traveling  salesman, 
handling  non-secrets  and  the  like.  During  this 
period  some  interesting  things  happened,  but  I  won't 
stop  to  relate  them  now,  particularly  since  I  hope 
that  no  other  druggist  will  ever  have  to  go  on  the 
road. 

STARTING  IN  BUSINESS  WITH  35  CENTS. 

One  August  afternoon  I  resolved  to  quit  the  road, 
return  to  Gloster,  and  embark  in  the  retail  business 
again.  When  I  reached  here  I  had  the  sum  of  35 
cents  in  my  pocket,  and  I  was  accompanied  by  a 
sick  wife  and  a  baby.  I  spent  the  35  cents  for  a 
hair-cut  and  a  package  of  cheroots.  I  told  all  my 
friends  that  I  was  here  to  go  into  business.  After 
a  few  days  spent  in  figuring  around,  during  which 
time  no  one  offered  to  go  in  with  me  and  furnish 
the  money,  I  concluded  that  I  would  try  my  face  on 
the  Van  Vleet-Mansfield  Co.  of  Memphis,  Tenn.,  for 
an  opening  stock,  and  as  references  I  gave  them  the 
names  of  a  lot  of  church  members  whom  I  had 
formerly  disturbed  with  my  squeaking  shoes,  not  to 
mention  the  cashiers  of  several  banks,  etc. 

To  my  surprise  I  soon  received  a  letter  from  Mr. 
P.  P.  Van  Vleet,  telling  me  that  I  could  get  the 
stuff.  (I  may  add  here  that  my  next  boy  was 
named  Percy  Van  Vleet  McPherson.)  After  get- 
ting this  letter  I  at  once  rented  the  corner  of  a 
wareroom  pretty  well  out  of  town  and  began  putting 
it  in  order.  To  my  surprise  there  walked  in  the 
first  afternoon  a  man  who  offered  to  put  up  a 
thousand  dollars  and  go  in  with  me.  At  first  I 
refused  (of  course  for  effect),  but  later  and  with 
great  apparent  reluctance  I  accepted  his  proposition, 
only  to  find  that  he  had  but  $450  in  cash.  I  took 
what  he  had  obligingly,  and  it  was  from  that  $450 
that  the  present  "Busy  Comer"  sprang. 

DREW  ON  HIS  NERVE. 

After  the  first  year  I  bought  a  half-interest  in  the 
store,  and  in  three  years  I  had  paid  my  partner  a 
total  of  $2750  in  cash.     Then  I  resolved  to  buy  him 


out  entirely,  and  so  gave  him  $1400  for  his  interest. 
Please  don't  understand  me  to  say  that  I  had  that 
much  cash.  I  offered  him  $1000  in  notes  and 
agreed  to  pay  the  balance  at  the  rate  of  $100  a 
month.  He  accepted  at  once,  and  I  drew  upon  my 
nerve  and  sent  two  notes  of  $500  each  to  a  wholesale 
house  and  asked  them  to  indorse  them,  which  they 
did. 

Well,  at  that  time  the  store  had  $53  in  the  bank 
and  owed  $1300  in  outstanding  accounts.  The 
latter  I  assumed  and  finally  paid  off,  but  in  the 
meantime  my  wife's  health  had  grown  so  bad,  and 
her  condition  had  become  so  critical,  that  the  local 
physicians  advised  me  to  send  her  to  New  Orleans 
to  the  sanitarium.  Fortunately  or  unfortunately  I 
had  never  done  any  business  in  New  Orleans,  and  I 
knew  of  no  one  upon  whom  I  could  call  in  time  of 
distress.  I  determined,  however,  to  send  my  wife 
there  and  to  demand  the  best  the  town  had,  even 
though  I  knew  that  the  cost  would  be  in  the  neigh- 
borhood of  $1000.  I  got  one  of  the  Gloster  physi- 
cians and  his  wife  to  go  along  and  make  all  the 
arrangements.  Immediately  after  they  left  I  wrote 
some  eight  or  ten  business  houses  in  New  Orleans  a 
letter  like  this: 

"Gentlemen :  Owing  to  the  critical  illness  of  my 
wife  I  have  been  compelled  to  send  her  to  the  Touro 
Infirmary.  Because  of  important  business  matters, 
however,  I  could  not  go  with  her,  but  upon  leaving 
home  I  instructed  her  to  have  the  Infirmary  call 
upon  you  if  anything  was  needed  before  I  got  there, 
which  will  be  within  some  three  or  four  days. 
Thanking  you  in  advance,  I  am,  etc." 

IT  worked! 

My  idea  was  that  they  would  call  up  the  institu- 
tion and  thus  strengthen  my  standing  there.  Surely 
enough,  when  I  walked  in  several  days  later,  I 
heard  a  conversation  over  the  'phone  which  showed 
me  that  my  letter  was  having  the  desired  effect. 
Soon  after  playing  doctor  on  the  entire  push  and 
bossing  the  nurses  around  a  little  I  went  to  the  head 
office  to  ascertain  how  much  they  were  expecting  o 
me  since  I  was  demanding  a  great  deal  of  them 
The  manager  thereupon  declared  that  his  term: 
were  $25  a  week  in  advance,  and  that  the  operation 
would  cost  about  $200.  I  commented  a  little  on 
the  management  of  the  place,  as  though  I  knew  all 
about  it,  but  as  a  matter  of  fact  I  had  never  been 
inside  such  an  establishment  before. 

Thereupon  I  pulled  out  my  check-book  and  said: 
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"Will  you  please  tell  me  how  long  my  wife  will  be 
here  ?"  I  knew  I  had  him  there,  for  no  one  could 
tell  whether  it  would  be  two  months  or  twelve 
months.  So  he  said:  "Oh,  that's  all  right.  Our 
rule  is  'pay  in  advance,'  but  we  find  you  have  a 
number  of  friends  in  the  city,  so  we  will  let  the 
matter  stand  until  we  are  through." 

SEPARATING  PEOPLE  FROM  THEIR  MONEY. 

So  I  came  back  home  as  soon  as  I  could  leave  my 
wife  and  went  to  scratching  again  to  get  the  money 
ready.  This  I  secured  by  various  schemes.  First 
I  ordered  $1100  worth  of  non-secret  remedies  put 
up  under  my  own  name  and  began  to  push  them 
hard.  I  got  up  a  mailing  list  of  about  1500  names 
and  sent  out  all  kinds  of  personal  letters.  I  also 
bought  a  $300  piano  to  give  as  a  prize,  after  a 
method  which  I  shall  describe  at  greater  length  in 
the  Bulletin  in  a  separate  article.  In  the  mean- 
time I  was  at  home  keeping  house,  at  the  store  doing 
business,  hustling  all  day  and  pretty  much  all  night, 
and  working  like  a  dog.  However,  I  pulled  through 
the  whole  thing. 


I  had  a  good  many  interesting  experiences. 
Among  other  things  I  discovered  that  all  voting 
contests  were  profitable  if  conducted  right.  Thus 
I  sold  a  silver  tea-set  which  cost  me  $16,  and 
cleared  nearly  $400.  In  a  picture  contest  I  got 
enough  money  to  pay  off  one  of  the  $500  notes. 
The  piano  contest  enabled  me  to  sell  all  of  my  non- 
secret  preparations  and  realize  100  per  cent  in  cash 
profit. 

Well,  not  half  of  the  story  has  been  told,  and  I 
am  not  a  rich  man  either;  still  I  have  a  good  busi- 
ness, a  good  home,  a  healthy  wife,  and  four  children. 
I  am  a  member  of  the  Woodmen  of  the  World. 
One  of  my  greatest  desires  now  is  to  erect  a  sani- 
tarium in  this  State  where  the  remainder  of  my  life 
may  be  spent  in  doing  others  good.  For  the  drug 
trade  I  have  the  deepest  regard,  but  I  believe  that 
unless  the  profession  measures  up  to  a  greater 
standard  of  ability  and  independence  the  future  will 
not  be  as  desirable  as  the  past  has  been.  To  my 
fellow  druggists  I  would  say :  "Get  out  of  the  old 
rut — there  is  nothing  in  it.  You  will  spend  a  life 
of  slavery  if  you  stay  there." 


THE  CARE  OF  RUBBER  SUNDRIES. 

Leaks  ia  the  Goods — Where  the    Fault  Lies— HandllDiJ  Complaints— Proper   Methods  of  Keepln|{,  Dis' 

playln|{,  and  Handlinit  the  Line. 

By  J.  EARL  TAYLOR.  Ph.G.. 

Gridley.  III. 


Rubber  goods  have  threatened  a  loss  to  us  on 

^eral  occasions.     Especially  in  hot  weather  it  has 

Jen  difficult  to  preserve  the  rubber  from  cracking  or 

lecking,  and  to  prevent  the  leaking-bottle  calamities 

rhich  mean  loss  of  sales  and  dissatisfied  customers. 

A  TYPICAL  incident. 

How  pleasant  it  is  to  have  a  customer  come  in 
rem  your  competitor's  door  and  call  for  a  hot-water 
)ttle !  You  proceed  with  all  the  pomp  and  general- 
ship at  yoiir  command  to  satisfy  that  special  want, 
and,  incidentally,  become  the  proud  possessor  of 
Jones's  customer.  You  take  out  the  different  bottles 
and  proceed  to  sell  your  article.  The  lady  is  con- 
vinced by  your  arguments  that  a  two-quart  bottle  is 
just  what  she  needs.     The  sale  is  made,  the  bottle  is 


neatly  wrapped,  and  the  bartering  consummated. 
She  goes  out  a  new  customer  of  yours. 

Score  yourself  1,  Competitor  0. 

You're  busy,  irritable,  and  tired,  with  every 
symptom  of  malarial  chills,  when  the  door  opens  and 
a  cold,  haughty,  petrifying  gaze  meets  your  vision. 
Mrs.  J.  has  returned;  she  also  carries  with  her  an 
untidy,  carelessly  wrapped  package.  It  looks  like 
your  wrapping  paper !  She  presents  you  with  the 
package  and  with  it  the  information  that  Mr.  J.  was 
terribly  sick  last  night  and  they  had  to  use  the  hot- 
water  bottle;  but  when,  they  did  so  it  leaked,  and 
Mr.  J.  was  so  badly  burned  that  they  had  to  send  for 
the  doctor,  etc.,  etc.  All  the  while  you  endeavor  to 
console  her  and  suggest  that  maybe  Mr.  J.  had  used 
too  hot  water,  causing  the  bottle  to  burst.     At  last 
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your  pleading  falls  flat,  and  Mrs.  J.  informs  you  that 
in  all  the  time  she  has  traded  with  Mr.  Competitor 
she  has  never  been  given  a  leaky  bottle — and  then  to 
find  it  out  only  at  such  a  critical  moment ! 
Score  1  for  Mr.  Competitor. 

OTHER  TRIALS. 

Little  incidents  like  this  have  no  doubt  fallen  to 
the  lot  of  many  druggists.  We  cannot  get  away 
from  the  thought  that  there  may  have  been  fault  on 
both  sides.  In  your  mind  you  are  satisfied  that  your 
customer  ruined  the  rubber  in  the  bottle  by  using  too 
hot  water.  This,  however,  is  but  one  of  the  many 
trials  of  the  rubber  goods  department.  Broken 
syringes  are  returned.  Nipples  are  sent  back  be- 
cause they  would  not  stretch  over  the  top  of  an 
ordinary  crack,  although  "you  know  they  should  be- 
cause they're  rubber!"  An  atomizer  is  brought  back 
gummy,  oily,  and  dirty.  Your  informant  states  that 
he  couldn't  use  this  one — it  wouldn't  work.  Of 
course  it  proves  to  be  only  a  water  atomizer;  but 
then  the  family  is  one  of  your  best  customers,  so 
there  you  are  again ! 

Little  Mike  comes  running  in  with  a  horse  syringe 
you  sold  two  months  ago,  telling  you,  "Sure,  an'  me 
dad  ses  as  how  he  couldn't  use  this  here  business, 
'cause  the  old  mare'd  bite  on  it."  You  examine  the 
syringe  and  find  a  dent  as  big  as  a  quarter,  which 
evidently  has  been  pounded  back  into  line  by  placing 
the  barrel  over  a  pump-handle  end.  He's  a  good 
customer,  too.  What  are  you  going  to  do  about  it  ? 
Replace  it  with  a  new  one  and  blame  the  wholesale 
house,  and  call  for  a  credit  memorandum,  because  it 
came  to  you  damaged  in  the  shipment  f 

Stung  again!  Funny  story,  possibly — yet  abso- 
lutely true. 

A  PRIZE  METHOD  OF  HANDLING  RUBBER  GOODS. 

After  trying  one  scheme  and  another  I  have  at 
last  found  a  satisfactory  remedy  for  the  common  ail- 
ments of  the  rubber  goods  department.      It  is  this : 

In  the  front  of  our  store,  on  the  patent-medicine 
side,  I  removed  all  the  patents  and  shelves  from  two 
sections.  The  back  of  these  two  sections  was  filled 
with  12  by  }i  inch  soft  pine.  This  I  covered  with 
cloth  stretched  tightly.  At  intervals  we  screwed 
bent  brass  hooks,  of  sizes  suited  to  our  needs,  and 
hung  thereon,  side  by  side,  syringes  graded  from 
large  to  small.  To  other  hooks  atomizers  were 
attached.  Hot-water  bottles  of  different  sizes  were 
hung  in  various  f>ositions ;  as  were  fountain  syringes, 
catheters,   horse  syringes,  eye  pipettes,  baby  paci- 


fiers, nipples,  rings,  infant  syringes,  bulb  syringes, 
female  syringes,  nursing-bottle  attachments  and  fit- 
tings, bottle  brushes,  ear  and  ulcer  syringes,  rubber 
tubing,  throat-bags,  ice-bags,  metal  and  glass 
syringes,  nipple  shields,  rubber  and  glass  combina- 
tions, breast  pumps,  water  atomizers,  oil  and  water 
combination  atomizers,  colon  tubes,  syringe  bags, 
baby  rattles,  veterinary  syringes  and  dose  syringes, 
medicine  droppers,  etc. 

Each  article  was  displayed  separately.  Over  the 
top  we  wrote  the  name  of  the  article,  the  cost,  and 
the  selling  price.  Underneath  the  display  case  two 
sets  of  shelves  were  put  in  and  solid  doors  attached. 
The  surplus  stock  we  carried  in  one  space  and  the 
empty  boxes  that  belong  to  the  display  stock  were 
placed  in  another.  The  display  case  was  fronted 
with  two  large  glass  doors. 

This  fixture  makes  the  best  advertisement  we  have 
ever  used  for  rubber  goods.  The  idea  is  original 
with  us  in  our  location ;  in  fact,  I  have  never  seen  it 
used  in  any  store.  From  our  increased  sales  I  can 
vouch  for  it  that  if  any  druggist  will  take  the  trou- 
ble to  arrange  his  stock  as  I  have  suggested,  it  will 
repay  him  in  three  ways: 

1.  Better  appearance  of  the  stock  and  store. 

2.  Economy  in  the  care  of  the  goods. 

3.  More  sales. 

The  result  has  been  that  our  sales  have  almost 
doubled  this  last  year.  The  goods  are  kept  clean 
and  tidy.  They  advertise  themselves.  We  find  the 
goods  get  more  air,  but  not  too  much.  They  are 
kept  in  better  condition,  thereby  eliminating  many  of 
the  problems  of  this  department. 

SOME  RULES. 

We  have  a  set  of  rules  regarding  our  sales : 

(a)  We  always  caution  against  extreme  hot  water 
in  filling  bottles :  we  tell  the  customer  to  use  a  small 
quantity  of  cold  water  first  and  then  gradually  add 
hot  water.  Always  leave  the  stopper  out  and  hang 
the  bottle  inverted. 

(b)  We  take  back  no  goods  that  have  been  used, 
unless  they  be  of  defective  manufacture.  We  have 
drilled  this  into  the  people  until  they  understand  it. 
We  handle  only  the  best  goods  we  can  buy.  We 
get  a  good  round  profit,  and  consequently  the  busi- 
ness has  become  a  pleasure. 

(c)  Anything  we  guarantee  we  absolutely  stand 
back  of. 

(d)  In  selling  veterinary  syringes,  etc.,  we  cau- 
tion the  customer  against  the  harm  done  by  the 
horses  biting  on  the  metal.     We  carry  an  expensive 
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syringe  that  we  push,  and  we  tell  the  customer  to 
return  it  and  get  his  money  back  if  it  becomes  dented 
or  defective. 

{e)  Our  motto  is  quality  regardless  of  price. 
Our  trade  has  learned  this ;  consequently  our  troubles 
have  been  reduced  to  a  minimum. 


If  you  will  follow  out  these  ideas — careful  dis- 
play, diligent  attention  to  the  stock,  the  best  goods 
sold  at  a  good  round  price,  remembering  always 
your  caution  and  guarantee,  you  will  get  business 
that  has  been  going  to  your  competitor  and  will  score 
a  "home  run." 


A  EUTHYMOL  WINDOW. 

By  J.  EARL  TAYLOR.  PH.G., 

Orldley.  III. 


The  accompanying  illustration  represents  a  neat 
little  trim  which  caught  the  eye  of  my  patrons,  and 
resulted  in  calls  for  a  large  number  of  samples. 
Unfortunately  the  color  scheme  does  not  show.  In 
the  main  the  window  was  green,  trimmed  with  na- 
tional colors,  while  the  base  was  all  white.  The  top 
of  the  background  was  formed  over  heavy  bent  wire 


by  pins.  Three  Euthymol  girl  posters  were  used  in 
the  trim.  The  products  themselves  were  displayed 
on  inclined  stairs  covered  with  white  cloth.  Grouped 
about  the  base  of  the  window  were  original  package 
goods,  the  whole  arrangement  being  decidedly 
simple. 

The  placard  drew  the  crowd.     Just  two  days  were 


fastened  securely  at  either  end  into  the  side  wall  and 
into  the  back  strip  by  means  of  staples.  The  con- 
vex surface  was  then  formed  by  covering  the  wire 
frame  with  green  crepe  paper  edged  with  red,  white, 
and  blue  paper.  The  window  itself  was  five  feet 
deep. 

Samples  of  Euthymol  products  were  held  in  place 


necessary  to  clean  out  all  the  samples  sent  us  with 
the  original  order,  and  as  a  result  of  the  trim  we 
have  had  a  fair  business  ever  since.  Simultaneously 
with  this  display  we  ran  an  ad.  in  our  local  paper 
which  contributed  in  a  measure  to  the  value  of  the 
window  trim.  I  shall  not  change  this  window  for 
some  weeks  yet. 
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BOARD  QUESTIONS  ANSWERED. 


A  TEXAS  EXAMINATION. 
PRESCRIPTIONS^  POSOLOGY^  AND  TOXICOLOGY. 

(Continued  from  September  Bulletin.) 

6.  What  antidote  would  you  give  for  poisoning 
by:  (a)  Phenol;  (b)  corrosive  sublimate;  (c) 
chloroform;  (d)  opium? 

(a)  Whisky.  Magnesium  or  sodium  sulphate. 
Wash  out  the  stomach  with  equal  parts  of  alcohol 
and  water,  leaving  about  8  or  10  ounces  of  the 
mixture  in  the  stomach,  (b)  The  white  of  one  egg 
to  each  four  grains  of  the  poison.  This  forms  an 
albuminate,  which  must  be  at  once  evacuated  by 
emesis  or  the  stomach  pump,  (c)  Sodium  carbonate 
in  plenty  of  water.  Emetics.  Give  atropine  or 
strychnine  hypodermically.  (d)  Tannic  acid.  Use 
a  stomach  pump  at  intervals.  Give  1/120  grain  of 
atropine  hypodermically  every  15  minutes  or  use 
strychnine.    Keep  the  victim  moving. 

7.  What  two  official  preparations  are  antidotes 
for  poisoning  by  arsenic? 

Ferri  Hydroxidum  cum  Magnesii  Oxido.  Ferri 
Hydroxidum, 

8.  A  mixture  of  what  two  official  preparations 
forms  the  best  antidote  for  poisoning  by  oxalic 
acid? 

Magnesii  carbonas  and  calcii  carbonas  praecip- 
itatus. 

THEORETICAL  AND  PRACTICAL  PHARMACY. 

1.  What  is  the  status,  officially,  of  the  National 
Formulary  preparations  ? 

The  National  Formulary  is  virtually  the  standard 
by  reason  of  the  national  and  most  State  laws.  Its 
requirements  must  be  complied  with. 

2.  (a)  What  is  the  unit  of  the  official  system  of 
weights  and  measures?  (b)  Give  the  rule  for  con- 
verting metric  weights  and  measures  into  those  in 
ordinary  use.  (c)  How  is  the  following  read,' and 
what  is  its  equivalent  in  grains:    0.065? 

(a)  Gramme  and  meter,  (b)  Multiply  the  num- 
ber of  grammes  by  15.432  to  find  the  equivalent  in 
grains  and  the  number  of  Cc.  by  16.23  to  convert  to 
minims,      (c)  Sixty-five  milligrammes,  or  1  grain. 

3.  (a)  How  much  alcohol,  95-per-cent,  and  water 
would  be  required  to  make  one  pint  of  70-per-cent 
alcohol.  (b)  Given  one  pint  of  a  solution  of 
phenol  containing  25  per  cent  of  water,  how  much 


phenol  would  you  add  to  bring  it  up  to  a  solution 
containing  10  per  cent  of  water?  (c)  How  many 
grains  of  argyrol  are  required  to  make  seven 
drachms  of  an  8-per-cent  solution?  (d)  If  iodine 
costs  $3.20  per  pound,  what  would  be  the  cost  of 
the  iodine  in  one  pint  tincture  of  iodine? 

(a)  95-^70=^16  — X.  X  =  11.7  ounces  of 
95-per-cent  alcohol,  to  which  add  (16-11.7)  or  4.3 
ounces  of  water.  (&)  10 -^  25  =  16  ^  X.  X  = 
40  ounces.  Add  pure  phenol  sufficient  to  make  40 
ounces,  or  add  IjA  pints  of  phenol,  (c)  Putting  up 
the  prescription  weight  to  volume  we  have  (7  X  60) 
X. 08  =  38.4  grains,  (d)  1  pint  =  473.197  Cc. 
X  .07  =  33.123  grammes  of  iodine.  28.35  X  16 
=:  513.6  grammes  in  1  pound.  Hence  33.123  X 
($3.20^-513.6)  =20.6  cents. 

4.  (a)  In  manipulations  requiring  the  application 
of  heat,  what  methods  are  employed  to  control  the 
heat?  (b)  In  preparing  drugs  for  percolation,  what 
is  meant  by  the  terms:  Powder  No.  20,  40,  50? 
(c)  Illustrate  the  method  of  determining  the  boiling 
point  of  liquids,  (d)  What  are  the  chief  objects  of 
crystallization  ? 

(a)  Sand  bath,  oil  bath,  hot-water  bath,  steam 
bath,  distillation  in  vacuo.  (b)  Different  degrees 
of  fineness  of  powder  are  designated  by  numbers 
which  indicate  the  number  of  meshes  to  the  linear 
inch  in  the  material  through  which  they  are  sieved. 


Apparatus  for  a  boiling  point  determination. 

The  U.  S.  Pharmacopoeia  recognizes  a  No 
powder  -as  coarse  material  which  should  pass 
through  a  sieve  having  20  meshes  to  the  linear  inch. 
No.  40  powder  is  moderately  coarse  and  No.  50 
moderately  fine.  (c)  To  take  the  boiling  point  of 
any  liquid,  introduce  some  of  it  into  a  flask  pro- 
vided with  a  lateral  tube  in  the  neck  and  a  ther- 
mometer  passing  through   the    cork    stopper.       If 
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flammable  or  noxious  vapors  are  likely  to  be 
olved,  the  tube  from  either  flask  may  be  con- 
cted  with  a  condenser.  It  is  important  that  the 
ermometer  should  not  be  immersed  in  the  liquid, 
but  only  introduced  into  the  flask  so  far  that  the 
bulb  may  be  enveloped  by  the  vapor  of  the  boiling 
liquid.  Heat  should  be  carefully  applied  and  grad- 
ually increased  until  the  liquid  boils  actively,  at 
which  time  the  boiling  point  will  be  indicated  by  the 
height  of  the  mercurial  column  in  the  thermometer. 

I  the  case  of  very  accurate  determinations,  it  may 
necessary  to  make  corrections  for  increased  or 
creased  atmospheric  pressure.  Special  thermome- 
"S  are  usually  employed  for  temperatures  above 
0°  C  {d)  Purification  and  separation. 
5.  (a)  Name  ten  classes  of  official  preparations, 
giving  official  title,  {h)  Name  five  volatile  and  five 
fixed  oils,  (c)  What  are  the  chief  characteristics  of 
the  two  classes? 

(a)  Elixir,  fluidextractum,  emulsum,  glyceritum, 
liquor,  unguentum,  ceratum,  pulvis,  syrupus,  muci- 
lago.  {h)  Five  volatile  oils  are  cinnamon,  cloves, 
cubeb,  wintergreen,  peppermint.  Five  fixed  oils  are 
cottonseed,  linseed,  olive,  cod  liver,  castor.  (c) 
Volatile  oils  are  odorous  and  volatile  and  do  not 
leave  a  greasy  stain  on  paper ;  usually  colorless  when 
pure,  although  they  become  colored  on  exposure  to 
air;  mostly  lighter  than  water.  Water  is  a  poor  sol- 
vent for  volatile  oils,  although  it  acquires  a  decided 
odor  and  flavor  when  brought  in  contact  with  the  oil 
in  a  finely  divided  state.  Volatile  oils  are  inflamma- 
ble. Fixed  oils  are  lighter  than  water,  unctuous  to 
the  touch,  and  leave  a  permanent  greasy  stain  when 
rubbed  on  paper. 

G.  Describe  the  method  of  preparing  the  follow- 
ing: (a)  Camphor  water;  {b)  syrup  of  wild 
cherry;  (c)  emulsion  of  chloroform;  {d)  glycerite 
of  starch;  {e)  aromatic  sulphuric  acid. 

(a)  Dissolve  the  camphor  in  the  alcohol,  triturate 
the  solution  with  the  purified  talc,  and,  after  allow- 
ing the  greater  part  of  the  alcohol  to  evaporate 
spontaneously,  continue  the  trituration  with  water 
gradually  added.  Then  pour  the  mixture  upon  a 
well-wetted  filter,  and  pass  the  filtrate  through  the 
filter  repeatedly  until  the  camphor  water  is  perfectly 
clear,  {h)  Moisten  the  wild  cherry  with  a  sufficient 
quantity  of  water  and  macerate  for  twenty-four 
hours  in  a  covered  vessel.  Introduce  the  glycerin 
into  a  graduated  receiving  bottle.  Pack  the  wild 
cherry  firmly  in  a  cylindrical  percolater  and  gradu- 
ally pour  water  upon  it.      Continue  the  percolation 


(shaking  the  percolate  occasionally  with  the  gly- 
cerin) until  the  liquid  measures  a  little  less  than  half 
the  required  yield.  Dissolve  the  sugar  in  the  liquid 
by  agitation,  without  heat,  strain  and  pass  enough 
water  through  the  strainer  to  make  up  the  yield. 
Mix  thoroughly,  (c)  Introduce  the  tragacanth  into 
a  perfectly  dry  bottle  of  sufficient  size,  add  the 
chloroform,  and  shake  the  bottle  thoroughly,  wet- 
ting every  part  of  the  surface.  Then  add  about  a 
fourth  of  the  water  and  incorporate  it  by  vigorous 
shaking.  Next  add  the  expressed  oil  of  almond  in 
several  portions,  shaking  after  each  addition.  When 
the  oil  has  been  thoroughly  emulsified,  add  enough 
water  in  divided  portions,  shaking  after  each  addi- 
tion, to  make  up  the  yield,  {d)  Triturate  the  starch 
with  water  until  a  homogeneous  mixture  is  produced. 
Then  gradually  add  this  to  the  glycerin  contained 
in  a  porcelain  dish  and  heat  to  about  140°  C.  Con- 
tinue the  heat  with  constant  stirring  until  a  trans- 
lucent jelly  is  obtained.  Transfer  the  product  to 
suitable  vessels  provided  with  well-fitting  covers. 
{e)  Add  the  sulphuric  acid  gradually  and  with  great 
caution  to  most  of  the  alcohol,  and  allow  the  mixture 
to  cool.  Then  add  to  it  the  tincture  of  ginger  and 
the  oil  of  cinnamon,  and  afterward  enoug'h  alcohol 
to  make  up  the  yield. 

7.  {a)  Name  the  official  spirits  made  by  solution 
with  maceration,  (h)  What  official  spirit  is  made 
by  chemical  reaction?  (c)  What  is  the  difference 
in  process  of  making  infusions  and  decoctions?  {d) 
What  are  the  methods  employed  in  making  tinc- 
tures ? 

(a)  Aromatic  spirit  of  ammonia,  spirit  of  pepper- 
mint, spirit  of  spearmint.  {b)  Spirit  of  nitrous 
ether,  (c)  In  making  infusions,  one  merely  pours 
boiling  water  upon  the  drug,  while  decoctions  are 
prepared  by  actually  boiling  the  substance  with 
water,  {d)  Percolation,  maceration,  solution,  or 
dilution. 

8.  (a)  For  what  are  the  volumetric  solutions 
used  ?  {b)  What  is  the  necessity  for  assaying  drugs? 
{c)  In  alkaloidal  assay  what  is  meant  by  immiscible 
solvents?  {d)  In  analysis,  what  is  meant  by  the 
terms  qualitative  and  quantitative? 

(a)  For  quantitative  analyses,  {b)  To  establish 
the  potency  and  uniformity  of  drugs,  (c)  Those 
which  are  mutually  insoluble  and  separate  readily  on 
being  mixed  by  agitation,  {d)  Qualitative  analyses 
determine  the  identity  of  a  substance,  quantitative 
analyses  tell  the  percentage  of  the  substance  present.,, 
(To   be  continued.) 
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DOLLAR  IDEAS. 


PRESCRIPTION  BOTTLE  COMPARTMENT. 

H.  S.  Carpenter,  Detroit,  Mich.:  Pick  out  some 
large  sized  boxes  and  lay  them  on  the  floor,  top  side 
out;  then  set  smaller  ones  on  top  of  them,  and  still 
smaller  on  top  of  all.  Place  the  boxes  in  such  a 
manner  as  to  have  the  open  ends  facing  you.  This 
completes  a  shelving  of  sufficient  size  to  hold  the 


quart,  pint  and  eight-ounce  bottles  on  the  bottom, 
the  six-,  four-  and  three-ounce  in  the  next,  and  the 
two-,  one-  and  half-ounce  containers  in  the  top 
boxes.  We  consider  this  a  great  convenience  as  we 
do  not  have  to  maul  over  all  of  the  cases  to  get  at 
the  bottle  wanted.  It  also  avoids  the  spreading  of 
the  cases  all  over  the  cellar,  which  takes  up  so  much 
space. 


THEMES  FOR  THE  SHOW-CARD  WRITER. 

C.  p.  Rice,  Martins  Ferry,  Ohio:  One  is  often 
lost  as  to  what  to  say  on  his  show  card  and  wastes 
valuable  time  in  trying  to  conceive  a  suitable  head- 
ing and  wording. 

I  supplied  myself  in  the  following  manner  with 
unlimited  suggestions  :  From  back  numbers  of  drug 
journals,  advertising  pamphlets,  etc.,  I  clipped  every 
advertisement  or  suggestion  that  pertained  to  any 
article  sold  in  our  store.  These  I  classified  accord- 
ing to  subjects.  For  instance,  everything  pertaining 
to  stationery  was  classed  together,  as  cigars,  confec- 
tions, soda,  prescriptions,  etc.  Across  the  tops  of 
strong  envelopes  I  typewrote  those  headings  and 
filed  them  alphabetically  in  a  suitable  box.  Every 
idea  or  suggestion  that  presented  itself  I  clipped  and 
added  to  my  file,  obtaining  many  of  them  from  the 
Bulletin. 


When  I  wish  to  write  a  show-card  or  newspaper 
a.dvertisement  on  any  particular  article,  I  lay  before 
me  my  clippings  on  that  subject  and  have  my  theme 
in  short  order,  probably  using  ideas  from  two  or 
more  different  clippings. 

Under  the  heading  "Soda"  I  have  forty-nine 
different  advertisements  and  suggestions,  possibly 
no  two  outlined  by  the  same  person,  and  from  this 
selection  numerous  show  cards  for  the  fountain  can 
be  originated. 

My  file  contains  over  sixty  different  subjects,  and 
makes  show-card  writing-  a  cinch! 


A  PRESCRIPTION  FILING  DEVICE. 

H.  C.  Bradford,  Nashville,  Tenn.:  To  eliminate 
prescription  filing  troubles,  have  the  blanks  printed 
about  an  inch  longer  than  usual.  Placing  this  extra 
space  at  the  left  side,  have  the  printer  punch  two 
holes  in  it,  and  when  a  convenient  number  has  accu- 
mulated, remove  them  from  the  file.  Cut  two  pieces 
of  pasteboard  the  same  size  as  the  blanks,  put  one  on 
the  top  of  the  other ;  on  the  bottom  pass  a  couple  of 
Dennison's  paper  fasteners  through  the  holes,  and 
you  have  the  job  complete.  If  a  prescription  comes 
in  that  is  not  on  your  blank,  trim  it  neatly  and  paste 
it  on  one  of  them.  This  avoids  any  copying  and 
beats  the  card  index  or  any  other  plan.  About  200 
is  right  for  one  book,  depending  on  the  thickness  of 
the  paper. 

Too  large  a  book  is  troublesome  to  hold  open 
when  refilling.  It  is  a  good  plan,  though,  to  take 
the  older  ones  that  are  seldom  used,  and  place  them 
in  books  of  a  thousand  each,  using  the  extra  long 
fasteners.      This  saves  space. 


ONCE  AGAIN:  EFFERVESCENT  SOLUTION  OF 
MAGNESIUM  CITRATE. 

H.  S.  Carpenter,  Detroit,  Mich.:  Our  method  of 
making  effervescent  solution  of  magnesium  citrate 
is  as  follows :  Take  2j4  ounces  of  block  magnesium 
carbonate  (we  prefer  the  block  to  the  powder 
because  it  is  much  cleaner  as  a  rule)  and  five 
ounces  of  citric  acid.  Introduce  them  into  a  half- 
gallon  bottle  and  add  a  quart  of  water.  This  we 
allow  to  stand  until  the  last  bottle  we  have  had  put 
up  is  sold.  Then  add  ten  ounces  of  syrup  of  citric 
acid  and  fill  up  the  bottle  to  sixty  ounces. 

By  allowing  it  to  stand  from  three  to  ten  days  it 
makes  a  much  clearer  looking  product  and,  there- 
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[fore,  a  much  more  satisfactory  article  than  by 
[making  the  solution  and  filtering  it  immediately. 
(Before  we  adopted  this  method  we  often  got  a  pre- 

apitate  in  our  bottles  after  they  were  put  up.  This 
f formula  will  make  five  bottles;  then  we  add  a 
|potassium  bicarbonate  tablet,   seal   the  bottle,  and 

label. 


LINIMENTS  FOR  STOCK. 

Jewell  Still,  Umpire,  Arkansas:  Here  are  two 
liniments  which  have  proved  a  great  success  among 
stockmen  and  farmers.  They  are  used  in  swellings 
md  similar  aflfections : 

Aqua  ammonia   1  ounce. 

Corrosive  sublimate,  powdered 1  ounce. 

Oil  of  sassafras 1  ounce. 

Spirit  of  camphor 1  ounce. 

Spirits  of  turpentine  enough  to  make  1  pint 

Mix  and  apply  locally. 

Oil  of  sassafras 1  ounce. 

Oil  of   stone 1  ounce. 

Oil    of   spike 1  ounce. 

Oil  of  cedar 1  ounce. 

Spirits  of  turpentine 2  ounces. 

Mix  and  apply  locally. 


DRIVING  A  BAD  ODOR  FROM  A  ROOM. 

C.  K.  Bushey,  Dillsburg,  Pa,:      Druggists  are 

isked  almost  daily  for  something  to  drive  a  bad 

)dor  from  a  room,  and  sometimes  we  are  at  a  loss 

[what  to  indicate.      Here  is  a  good  thing.      The 

lexpense  is  a  little  against  it,  but  often  the  customer 

fwill  not  even  consider  that.      Take  a  small  sheet  of 

|tin  and  place  the  ends  on  two  small  boxes.      Set  a 

lighted  lamp  underneath,  place  about  a  teaspoonful 

\oi  menthol  on  the  tin,  go  out  and  close  the  door.     In 

a  few  minutes  the  menthol  will  be  all  volatilized  and 

Ithe  room  will  smell  sweet. 


TURN  OFF  THE  SWITCH   AT   NIGHT! 

Prospero  DeMarco,  Natchez,  Miss. :  The  follow- 
|ing  is  a  good  idea  that  should  be  practiced  by  every 
(druggist.  Before  leaving  your  store  at  night  see 
[that  your  electric  switch  has  been  pulled.  Do  not 
[cut  your  lights  off  simply  by  turning  the  button  at 
teach  light.  Fifty  per  cent  of  the  meters  are  not 
raccurate  and  do  not  stop  registering  until  the  switch 
lis  removed.  Try  this.  Make  it  a  general  habit, 
land  you  will  reduce  your  light  bill  considerably. 


BOLTING  TOOTH  POWDER. 

P.  L  Minton,  Plain-field,  N.  J.:  For  bolting  tooth 
powder,  I  keep  on  hand  an  empty  tin  which  is  the 
usual  container  for  100  ounces  of  quinine  sulphate. 
I  procure  a  yard  of  best  fine  cheese-cloth  and  lay  it 
across  the  top  of  the  can.  Then  I  press  down  gently, 
forming  a  hole  sufficient  to  hold  the  powder.  Next 
I  tie  a  strong  cord  around  the  edge  of  the  can  to 
hold  the  cheese-cloth  and  pour  in  all  the  powder. 
Then  I  replace  the  lid  and  shake  gently  up  and  down 
till  the  powder  is  all  through.  It  is  surprising  how 
thoroughly  and  how  quickly  this  will  do  the  work. 
And  there  is  no  dust. 


AN  IMPROVED  COST  AND  PRICE  LABEL. 
S.  S.  Ellis,  Sibley,  Iowa:     This  pricing  label  we 
use  on  all  goods  when  they  come  in.     The  informa- 
tion is  very  valuable.     I  think  the  label  is  an  im- 


UlNit 

Diti 

Fran  Kkon 

Cost 

Ik. 

2tz 

3« 

4oz 

8  k 

1  lb. 

■.P. 

IP. 

provement  on  the  one  which  was  published  in  the 
Bulletin  three  or  four  years  ago.  The  initials  R. 
P.  stand  for  regular  price,  and  S.  P.  for  any  special 
rate  to  physicians,  etc.  The  blank  spaces  are  for 
quantities  other  than  those  shown. 


KEEPING  AMMONIUM  IODIDE. 

P.  I.  Minton,  Plainiield,  N.  J.:  Ammonium 
iodide  is  a  difficult  drug  to  keep  in  good  condition  if 
it  remains  in  stock  for  any  length  of  time.  Free 
iodine  is  liberated  which  turns  the  ammonium  iodide 
brown.  This  can  be  prevented  by  wrapping  a  cube 
of  ammonium  carbonate  in  a  piece  of  cheese-cloth 
and  introducing  it  into  the  ammonium  iodide  stock 
bottle.     The  product  will  always  be  white. 


TO  REMOVE  IODOFORM  ODOR  FROM  THE 
HANDS. 

P.  I.  Minton,  Plainiield,  N.  J.:  To  remove  the 
odor  of  iodoform  from  the  hands,  wet  them  with 
water,  then  apply  a  small  quantity  of  potassium 
carbonate  and  two  or  three  drops  of  ammonia  water. 
The  odor  will  entirely  disappear. 
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LETTERS, 


This  is  where  our  readers  exchange  opinions  and  prac- 
tical suggestions  with  one  another.  The  Editors  are  always 
glad  to  receive  short  letters  on  subjects  of  mutual  interest. 


MOLASSES   INSTEAD   OF  VINEGAR. 

To  the  Editors: 

I  note  in  the  September  issue  of  the  Bulletin 
what  is  said  regarding  physicians'  dispensing,  and 
that  this  question  will  occupy  considerable  attention 
at  the  Pittsburg  convention  of  the  N.  A.  R.  D.  now 
under  way.  It  seems  to  me  that  this  matter  has 
been  threshed  out  many  times  among  druggists  at 
these  and  similar  conventions.  Would  it  not  be  a 
good  idea  for  the  N.  A.  R.  D.  to  entertain  the  med- 
ical association  as  guests,  conduct  a  pleasant  course 
of  entertainment,  and  then,  after  good  fellowship 
has  been  established,  bring  up  this  issue  in  the  busi- 
ness meeting?  I  cannot  see  how  physicians  can  be 
stopped  from  compounding,  and  can  be  made  to 
turn  in  and  help  pharmacists,  until  approached  in  a 
brotherly  way.  Of  course  legislation  can  do  this, 
but  compulsion  is  not  always  the  better  way  to 
obtain  the  cooperation  of  our  fellow  men. 

No  doubt  this  idea  has  been  tried  several  times  in 
the  past.  If  so,  very  well.  But  why  not  again? 
To  be  a  success  as  pharmacists  we  have  got  to  have 
the  good-will  of  the  physician.     Let's  get  it. 

A.  E.  Campbell. 

Groveton,  N.  H. 


ESTABLISHING  A  BUSINESS  IN  CANDY. 

To  the  Editors: 

I  promised  your  business  manager  to  write  you 
one  suggestion  for  your  special  confectionery  issue. 

The  best  advice  I  can  give  a  dealer  who  is  just 
introducing  candies  is  to  sell  the  first  order  promptly. 
After  he  has  selected  the  line  he  wants  to  carry,  and 
has  placed  his  order,  let  him  plan  the  advertising. 
Have  announcements  mailed  to  all  prospective  cus- 
tomers. Make  the  best  possible  window  display. 
Use  newspaper  space.  Put  the  goods  forward — • 
near  the  door  where  folks  may  linger  over  them 
coming  and  going. 

Every  package  that  goes  out  promptly,  and  fresh, 
starts  the  wonderful  news  in  circulation  that  here  is 
a  store  that  is  really  giving  good  service  in  candy. 

All  over  this  rich  land  there  are  people  who  insist 


on  quality,  and  they  will  go  to  an  astonishing 
amount  of  trouble  to  get  what  they  want  when  they 
want  it.  Just  as  soon  as  they  find  out,  and  the  fact 
sinks  into  their  minds  that  one  particular  store  is 
selling  fresh  chocolates  or  bonbons,  why,  they  will 
talk  about  it.     Everybody  knows  that  is  success. 

After  the  first  order  it  is  a  matter  for  good  judg- 
ment in  ordering,  good  merchandizing  in  display- 
ing, and  good  advertising,  to  keep  up  and  increase 
the  reputation  for  fresh  goods. 

On  the  other  hand,  the  fellow  who  lets  his  first 
order  drag  neglects  his  opportunity  and  sets  the 
key-note  for  his  subsequent  business. 

If  I  were  engineering  the  sale  of  a  first  order  of 
chocolates  in  the  drug  store  I  would  do  my  level 
best  to  move  every  package  within  ten  days,  and  if 
any  of  the  purchasers  that  I  knew  personally  did 
not  repeat,  I  would  surely  find  out  why. 

Louis  W.  Wheelock, 

Advertising  Manager  Stephen  F.  Whitman  &  Son. 
Philadelphia,  Pa. 


THOMAS  VOEGELFS    OPINION   OF   THE  CHAIN- 
STORE   MOVEMENT. 

To  the  Editors : 

I  am  in  receipt  of  your  letter  and  note  carefully 
what  you  say  on  the  subject  of  the  chain-store  move- 
ment. It  is  my  personal  opinion  that  the  druggists 
of  the  country  in  general  are  making  too  much  of 
this  movement  and  are  not  paying  enough  attention 
to  the  development  of  their  own  business  affairs. 
If  druggists  in  general  would  devote  the  time  which 
they  are  giving  to  "mourning"  over  this  subject  to 
the  improvement  of  their  own  stores,  to  the  develop- 
ment of  their  own  business,  to  the  better  displaying 
of  their  goods,  and  to  getting  into  closer  relations 
with  the  public  in  general,  they  would  reap  sufficient 
good  from  these  added  energies  to  make  the  drug 
business  more  profitable  to  them. 

The  chain-store  proposition,  in  my  judgment,  will 
be  confined  to  the  great  trade  centers  of  the  country 
and  will  not  materially  affect  the  smaller  towns. 
Even  in  the  great  cities,  where  chain  stores  are 
bound  to  gain  a  foothold,  the  smaller  stores  can 
overcome  this  competition  by  giving  to  the  public 
such  perfect  service,  such  fair  prices,  such  high 
quality  of  goods,  and  such  correct  methods  of  dis- 
pensing prescriptions  that  the  public  will  continue  in 
large  measure  to  patronize  even  the  small  druggists. 

The  great  trouble  with  so  many  of  our  druggists 
seems  to  be  that  when  they  hear  of  these  "trust" 
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organizations  breaking  out  in  New  York  they  feel 

lat  they  are  crushed  before  the  trusts  strike  a  blow. 

Instead  of  rising  in  their  might  and  devoting  their 

lergies,  abilities,  and  opportunities  to  the  developn 

lent  of  their  own  business,  they  are  losing  faith  in 

lemselves  and  spending  their  time  mourning  over 

diat  some  one  else  is  going  to  do.      The  moment  a 

jan  loses  faith  in  himself  the  battle  is  lost,  and  he 

light  as  well  give  up  the  struggle  without  further 

_effort.       My  advice   is   "never  to  try  crossing  a 

idge  until  you  get  to  it." 

Minneapolis,  Minn.  ThOMAS  VoeGELI. 


MAKING   PROTARGOL   SOLUTIONS. 
EO  the  Editors : 

In  one  of  your  fonner  issues  of  the  Bulletin 
Pharmacy  some  one  recommends  a  method  of 
laking  solution  of  protargol  or  similar  chemicals  in 
quick  way :  by  rubbing  the  powder  to  be  used  in  a 
)rtar  with  a  small  amount  of  water  to  a  smooth 
iste,  and  adding  the  rest  of  the  liquid  required. 
This  method  is  O.  K.  with  most  chemicals,  but  it 
rill  not  do  for  protargol  because  no  matter  how 
tie  or  how  much  water  one  will  add  to  make  a 
iste,  it  will  always  adhere  to  the  walls  of  the 
lortar  and  time  is  required  to  dissolve  it  oflF.  A 
"much  better  and  more  convenient  way  is  to  mix  the 
protargol  in  a  mortar  with  a  small  amount  of  gly- 
cerin, and  then  add  the  water. 

At  once,  this  gives  a  clear  solution  without  any 
difficulties.  Leo  Tartar,  Ph.G. 

New  York  City. 


A  WARNING. 
To  the  Editors: 

Some  time  ago  one  Mr.  Oborn  sold  us  one-half 
gross  of  a  fake  ink  and  stain  eradicator,  delivered  it 
himself,  and  took  our  check  for  it. 

He  had  secured  from  all  the  county  officials  orders 
for  from  three  to  half  a  dozen  bottles  to  each  man, 
nd  these  orders  he  turned  over  to  us. 

The  stuff  he  sold  us  proved  to  be  worthless, 
although  he  carried  a  good  sample  with  him.  We 
have  tried  to  locate  the  Oborn  Chemical  Co.,  which 
was  supposed  to  be  in  New  York,  but  we  find  that 
there  is  no  such  firm  in  existence. 

Advise  the  druggists  through  your  columns  to 
Beware  of  Mr.  Oborn! 

DeFuniak  Springs,  Fla.  DeFuNIAK  DrUG  Co. 


HERE  IS  A  PEACH. 

To  the  Editors: 

I  am  sending  you  a  good  one,  and  I  think  it  is 
entitled  to  the  prize.     It  was  written  by  a  Japanese 


Th^ 


boy  not  long  ago,  and  I  think  it  will  prove  self- 
explanatory  to  Bulletin  readers. 

Lodi,  Cal.  Sam  H.  Zimmerman. 


ONE  ON  US. 

To  the  Editors : 

In  the  September  issue  of  the  Bulletin,  among 
your  "Dollar  Ideas,"  was  printed  an  original  (?) 
recipe  for  preparing  green  spirit  of  peppermint. 
This  method  was  originated  by  me  over  ten  years 
ago,  due  notice  of  which  appears  in  the  United 
States  Dispensatory  under  the  proper  title. 

It  is  not  often  that  we  can  sell  editors  "green 
goods,"  but  it  happens  thus  in  this  case. 

Meadville,  Pa.  P.  HeNRY  Utech. 


A  GOOD  GUESSER. 
To  the  Editors: 

I  don't  know  very  much,  but  I  think  I  am  a 
pretty  good  guesser.  To  illustrate:  A  little  boy 
of  about  ten  years  recently  asked  me  for  ten  cents' 
worth  of  "Greens."  I  told  him  to  go  to  the  grocery 
store,  but  he  said  mamma  had  told  him  to  get  it  at 
the  drug  store.  I  sent  a  box  of  mustard,  which  was 
right.  Also  had  a  negro  ask  for  a  box  of  Frozen 
Camphor — of  course  I  gave  him  "Camphor  Ice." 

Little  Rock,  Ark.  S.  D.  Knox. 


"THE  BEST." 
To  the  Editors: 

After  experimenting  with  numerous  drug  jour- 
nals I  have  found  the  Bulletin  of  Pharmacy  to 
be  the  most  useful  and  economical  of  all,  as  it 
pretty  nearly  covers  the  ground  of  the  other  jour- 
nals and  it  is  also  in  a  class  by  itself;  its  distinctive 
and  exclusive  features  each  month  make  it  about 
"The  Best."  A.  P.  Spero,  Ph.C, 

Manager  Cosmopolitan  Chemical  Laboratory. 
Brooklyn,  N.  Y, 
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BUSINESS  HINTS. 


specimens  of  druggists'  advertising  are  solicited  for  repro- 
duction or  comment  in  this  department  of  the  Bulletin. 


A  Forcible  Prescription  Ad. — 

Osmar  Klopsch,  of  New  York  City,  was  trained  in 
the  old  school  and  has,  therefore,  a  distinct  leaning  toward 
the  professional   end  of  his  business.      Mr.   Klopsch  is   an 


ONE  QUARTER  MILLION 


Of  Physicians'  Prescriptions 
Dispensed  at  this  Pharmacy 


DRUGS  ARE  OF  VITAL  IMPORTANCE 

Modern  Pharmacy  established  in  1888,  conducted  on 
strictly  conscientious  principles.     Carrying  in  stock 

PURE,  FKESH  DRUGS 

and  everything  pertaining  to  a  strictly  up-to-date 
Drug  Store,  with  prices  on  the  basis  of  the  keenest 
competition. 

The  Prescription  Department 

of  this  establishment  has  dispensed  one  quarter  of  a 
million  physicians'  prescriptions  ;  the  proprietor  be- 
lieves that  this  remarkable  showing  proves  that  his 
well-known  establishment  enjoys  the  confidence  of  the  public  at  large. 

If  Your  Doctor  Writes  for  It 
We  Have  It  You  Get  It 

Is  it  not  of  great  importance  to  procure  your  drugs  and  physicians' 
prescriptions  in  a  drug  store  that  has  stood  the  test  as  to  quality  and  re- 
liability for  the  past  twenty-one  years,  where  you  can  always  find 
the  newest,  oldest,  and  rarest  chemicals  and  pharmaceutical  prepara- 
tions in  stock? 


OSMAR  KLOPSCH 

DKUGGIST  TO  THE  PEOPLE 

Myrtle  Avenue  and  Cumberland  Street 
Telephones  :  1869,  1416,  and  31  Main        Post  Office  No.  7 

NO  CONNECTION  WITH  ANY  OTHER  STORE 


enthusiastic  advertiser  and  talks  quality  persistently.  His 
ads.  often  take  the  form  of  a  circular  nine  by  twelve  inches, 
the  accompanying  reproduction  being  typical  of  his  announce- 
ments. 

Salable  Side-lines. — 

The  Spatula  in  a  recent  issue  calls  attention  to  several 
side-lines  which  are  sellers  in  the  drug  store. 

If  you  have  room  and  have  not  these  goods  in  stock 
already,   it  will,  we  believe,  pay  you  to  try  them.     One  is 


fountain  pens.  A  case  holding  four  or  six  dozen  high-grade 
fountain  pens  of  some  well-advertised  make  will,  with  a 
little  salesmanship,  prove  a  first-class  profit-maker.  These 
goods  sell  at  a  protected  list  with  forty  per  cent  or  some- 
times more  discount  to  the  dealer.  Phonographs  and  records 
are  also  profit  makers  and  sell  at  protected  prices,  so  that 
you  are  sure  you  will  not  be  undersold.  These  lines  both 
allow  of  some  exchange  of  unsalable  styles  and  give  exclu- 
sive agencies.  Pocket  cutlery  sells  on  sight,  and  a  small  case 
of  good  goods  will  make  some  business  in  any  drug  store, 
and  will  not  increase  the  expenses  an  iota.  Here  again  is 
a  line  of  goods  that  does  not  meet  with  cut  prices,  there 
being  no  standard  to  make  cutting  possible.  The  popular 
novels  published  in  reprint  form  at  a  list  price  of  75  cents 
and  a  net  rate  of  35  to  38  cents  sell  for  50  cents  at  retail, 
and  in  a  drug  store  will  be  picked  up  in  numbers,  no  matter 
how  near  to  a  book  store  it  may  be.  Care  should  of  course 
be  used  to  select  popular  titles,  and  new  ones  should  be 
added  as  fast  as  issued.  Leather  goods  are  quick  sellers  in 
a  drug  store  if  carefully  bought  and  well  displayed.  Purses, 
pocketbooks,  card  cases,  handbags,  etc.,  are  the  best  selling 
articles.  Make  the  prices  right  or  they  will  not  move. 
Magazines  and  periodicals  can  be  added  to  the  store's  line 
without  any  appreciable  expense.  The  best  selling  magazines 
are  all  returnable,  and  the  line  should  be  started  with  a  small 
order  of  each  returnable  publication,  the  whole  ordered 
from  the  news  company.  A  single  copy  per  month  will  be 
enough  of  some  magazines,  while  others  will  sell  many 
copies.  Returns  are  made  once  a  month.  This  line  will  not 
pay  a  profit  of  itself  probably  until  your  orders  from  the 
news  company  amount  to  an  average  of  about  $15  per  week. 
But  the  news-stand  brings  a  good  many  people  into  the  store 
and  keeps  them  coming. 

A  Prescription  Window. — 

Not  long  ago,  Dr.  Plymouth  W.  Snyder,  of  Hollidays- 
burg.  Pa.,  had  in  the  show  window  of  his  drug  store  quite 
an  interesting  exhibition  of  prescriptions  and  pharmaceutical 


apparatus.  The  trim  was  arranged  by  E.  S.  Moser  and 
made  a  big  hit.  It  seems  the  display  interested  a  reporter 
of  a  leading  newspaper  of  the  town,  and  he  gave  it  a  nice 
write-up   of    his   own   volition. 
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PRACTICAL  PHARMACY. 


|^k>me  Elixirs  Proposed  for  the  Revised  N.  F. — 

j^B  George    M.    Beringer,   in   a   paper   read   before   the   New 
H|§rsey   Pharmaceutical   Association,   suggested   several   elixir 
formulas  for  consideration  in  revising  the  National  Formu- 
lary. 

ELIXIR    OF     CALaUM     LACTOPHOSPHATE. 

In  the  National  Formulary  III  the  salt  is  directed  to  be 
made  from  calcium  lactate  and  phosphoric  acid  in  the  proc- 
As  calcium  lactophosphate  is  now  a  commercial  chemical 
definite  weight  of  the  salt  should  be  directed  along  with 
the  largest  percentage  of  aromatic  base  attainable.  In  ac- 
cordance with  this  thought  the  following  improved  formula 
is  suggested: 

Calcium    lactophosphate 25  Gm. 

Lactic    acid 8  Cc 

Aromatic  elixir,  a  suflScient  quantity  to 

make .1000  Cc. 

Reduce  the  calcium  lactophosphate  to  a  powder  and  triturate  this 
with  a  mixture  of  600  Cc.  of  the  aromatic  elixir  and  the  lactic  acid, 
and  then  add  sufficient  aromatic  elixir  to  make  1000  Cc.  of  product, 
and  when  the  salt  is  dissolved  filter. 

ELIXIR    OF    THE    CXYCEROPHOSPHATES. 

The  glycerophosphates,  especially  the  calcium  salt,  are 
readily  precipitated  by  alcohol,  and  consequently  the  manipu- 
lation and  compounding  must  be  so  managed  as  to  prevent 
the  presence  of  any  excess  of  alcohol  at  any  time,  and  to 
avoid  a  precipitate  which  once  formed  is  difficult  to  redissolve 
and  will  yield  a  preparation  that  is  hard  to  clarify.  Yet  the 
finished  product  must  contain  sufficient  alcohol  and  aromatics 
to  be  permanently  clear  and  satisfactory.  Mr.  Beringer's 
experiments  led  to  the  conclusion  that  approximately  12J^ 
per  cent  of  alcohol  is  the  amount  needed. 

To  prevent  the  precipitation  of  the  glycerophosphates, 
especially  calcium,  a  slightly  acid  solution  is  necessary.  The 
addition  of  phosphoric  acid,  glycerophosphoric  acid,  and  of 
lactic  acid  have  been  tried,  and  in  his  experiments  lactic 
acid  has  given  the  best  results  and  is  recommended. 

As  the  compound  elixir  of  glycerophosphates,  containing 
the  sodium,  calcium,  iron,  manganese,  quinine  and  strychnine 
salts,  is  in  many  localities  more  frequently  prescribed  than 
is  the  simple  elixir  of  glycerophosphates  of  sodium  and  cal- 
cium, formulas  for  both  are  recommended  with  appropriate 
flavorings. 

ELIXIR    OF    GLYCEROPHOSPHATES. 

Sodium  glycerophosphate   (76  per  cent) 22  Gm. 

Calcium    glycerophosphate 8  Gm. 

Lactic    acid 8  Cc. 

Glycerin     300  Cc 

Compound  spirit  of  orange 12  Cc. 

Alcohol    125  Cc. 

Purified    talc 15  Gm. 

Distilled   water,   a  sufficient   quantity   to 

make     1000  Cc. 

Dissolve  the  glycerophosphates  in  500  Cc.  of  distilled  water  mixed 
with  the  lactic  acid,  add  the  glycerin,  and  to  this  solution  gradually  add 
the  alcohol  and  compound  spirit  of  orange  previously  mixed,  agitating 
after  each  addition,  and  then  sufficient  distilled  water  to  make  1000  Cc. 
Add  the  purified  talc,  mix,  and  filter. 

COMPOUND  ELIXIR   OF  GLYCEROPHOSPHATES. 

Sodium  glycerophosphate   (76  per  cent) 44  Gm. 

Calcium    glycerophosphate 16  Gm. 

Iron     glycerophosphate 3  Gm. 

Manganese    glycerophosphate 3  Gm. 


Quinine    glycerophosphate i  Gin. 

Strychnine     glycerophosphate 0.125  Gm.' 

Lactic    acid g  Cc. 

Compound  spirit  of  cardamom 10  Cc. 

Alcohol     125  Cc. 

Glycerin    .    350  Cc. 

Purified   talc    15  Gm. 

Distilled   water,   a   sufficient  quantity  to 

laake     iqoo  Cc. 

OAA  ?-'®®°i^^»**5  calcium  and  sodium  glycerophosphates  in  a  mixture  of 
200  Cc.  distilled  water  and  the  lactic  acid,  and  the  iron  and  manganese 
sans  m  50  Cc.  of  warm  distilled  water,  and  mix  these  two  solutions. 
dissolve  the  quinine  and  strychnine  glycerophosphates  in  25  Cc.  dis- 
tilled water  and  add  this  to  the  other  solution.  Now  add  the  glycerin, 
and  then  gradually  the  mixture  of  the  alcohol  and  compound  spirit  of 
cardamom,  and  then  sufficient  distilled  water  to  make  1000  Cc.  Now 
add  the  purified  talc,  mix,  and  filter. 

Conditions  in  the  Drug  Market.— 

The  Committee  on  Drug  Reform  rendered  an  interesting 
report  at  the  Richmond  meeting  of  the  American  Pharma- 
ceutical Association.  The  chairman  of  the  committee  was 
Prof.  L.  E.  Sayre,  of  Lawrence,  Kansas.  One  paragraph  of 
Professor  Sayre's  report,  chronicling  the  results  of  an  in- 
vestigation made  in  Kansas  during  the  last  year,  we  are 
quoting  verbatim: 

"During  the  past  year,  beginning  March,  1909,  1127  sam- 
ples of  drugs  have  been  examined  in  the  Kansas  Drug  Lab- 
oratory and  reported  in  accordance  with  the  Kansas  law  to 
the  State  Board  of  Health.  Three  hundred  and  eig'hty-two 
of  these  samples  were  tincture  of  iodine,  50  per  cent  of 
which  were  found  below  standard;  134  were  essence  of  pep- 
permint, 65  per  cent  below  standard;  145  were  spirit  of 
camphor,  28  per  cent  below  standard;  55  were  tincture  of 
ginger,  31  per  cent  below  standard.  These  716  samples  were 
preparations  which  the  druggist  had  made,  or  should  have 
made,  himself.  The  remainder  was  composed  of  50  samples 
of  patents  and  344  miscellaneous  drugs.  Among  the  patents 
were  several  hair  tonics  found  to  contain  wood  alcohol,  while 
other  patents  were  misbranded.  The  percentage  of  adultera- 
tion and  misbranding  is  even  greater  among  the  miscellaneous 
drugs  than  among  those  mentioned  in  their  respective  classes. 
It  should  be  noted  in  this  connection  that  inspectors  are  in- 
structed to  collect  only  suspicious  samples,  and  therefore  the 
above  percentages  of  adulteration  indicate  only  the  average 
purity  of  suspicious  drug  products.  But  this  showing  is  suf- 
ficient to  convince  any  one  of  the  importance  of  intrastate 
drug  reform,  and  especially  of  that  phase  of  it  which  applies 
to  individual  druggists.  As  a  California  correspondent  ex- 
pressed it,  'we  will  have  to  reform  the  druggist  before  we  can 
reform  the  drugs.'  Similar  analyses  have  doubtless  been 
completed  in  other  States.  The  Kansas  analyses  have  been 
cited  because  the  work  in  that  State  is  more  familiar  to  the 
chairman.  The  committee  is  satisfied,  however,  that  unless 
work  of  a  similar  nature  is  carried  on  in  every  State,  the 
ideal  of  drug  reform  will  be  very  far  from  realized." 

Compound  Spirit  of  Cardamom. — 

George  M.  Beringer,  in  a  paper  read  before  the  last 
annual  meeting  of  the  New  Jersey  Pharmaceutical  Associa- 
tion, suggested  the  following  formula  for  compound  spirit  of 
cardamom : 

Oil   of   cardamom 20.0  Cc. 

Oil  of  clove 1.0  Cc. 

Oil  of  cassia 2.0  Cc. 

Oil  of  orange 20.0  Cc. 

Oil  of  caraway 0.1  Cc. 

Anethol    1.0  Cc. 

Alcohol,  a  sufficient  quantity  to  make 200.0  Cc. 


436 


BULLETIN  OF  PHARMACY 


CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L.  Scoville. 


Glued  Glimmerings. — 

Petroleum  was  used  by  the  Chinese  as  early  as  1232,  by 
the  Germans  after  1405,  and  was  named  in  1646. 

Twelve  thousand  moUusks  (Murex  brandaris)  yield 
about  23  grains  of  a  purple  dye  which  constitutes  the  royal 
purple  of  the  ancients. 

Natural  coloring  matters  are  bleached  much  more  quickly 
by  hydrogen  peroxide  than  are  artificial  colors,  and  this 
action  is  proposed  as  a  means  of  distinction. 

Chemists  have  finally  decided  that  ordinary  tannic  acid 
consists  of  a  mixture  of  digallic  acid  and  leucotannic  acid. 

Grape  beer,  made  by  fermenting  a  mixture  of  diluted 
grape-juice  and  infusion  of  hops,  is  a  French  idea. 

The  ultraviolet  light  easily  sterilizes  salt  solutions, 
alcoholic  and  glycerin  mixtures,  but  albumin,  peptone,  and 
oil  solutions   resist  its   action. 

An  iron  writing-ink  makes  a  glow  on  a  charred  paper 
when  it  is  reheated,  that  is  sufficient  to  make  a  reading  of  the 
original  paper  after   it  has   been  burned. 

Radium   is   now  blamed   for   the   action   of  volcanoes,   its 


decomposition  creating  an  excess  of  heat  and  pressure,  ac- 
cording to  one  guess. 

The  copper  mines  of  America  are  yielding  680,000  tons  of 
copper  per  year,  and  it  costs  about  10  cents  per  pound  to 
get  it  out. 

N.  Kiister  says  that  the  iron  in  blood  is  in  the  ferric, 
not  the  ferrous,  condition,  but  it  is  difficult  to  separate  the 
iron  without   reducing  it  to  the  ferrous  state. 

Milk-sugar,  glucose,  levulose,  and  mannite  are  laxative 
sugars,  while  cane-sugar  is  constipating.    All  are  good  foods. 

German  chemists  say  that  salt  in  foods  tends  to  increase 
obesity,  while  the  same  diet  without  salt  tends  to  reduce 
flesh.  The  salt  acts  by  causing  a  retention  of  water  in  the 
tissues. 

Oh,  You  Cowl- 
Sour  milk  is  the  crowning  dietetic  standard  of  the  day. 
W.  M.  Esten  says  that  the  lactic  acid  bacillus  prevents  milk 
from  undergoing  putrefactive  and  poisonous  fermentation, 
and  that  it  prevents  the  growth  of  harmful  bacteria  in  the 
intestines.  The  principal  source  of  the  bacillus  in  the  milk, 
he  says,  is  the  cow's  mouth. 

To  Make  a  Dry  Cell.— - 

A  representative  filling  for  a  dry-cell  battery  is  made 
of   a   mixture   of    10  pounds   manganese   dioxide,   10  pounds 


A  Handsome  Pennsylvania  Store.-Wc  are  reproducing  on  this  and  the  opposite  page,  photographs  of  the  John  Lohmann  Pharmacy. 

1  rTlr  r-  "  t  *°  °"*  ^^^  "*'^*"*  ^*°"'  '"  ^^^  "''""  P^'t^f  ^^^  State.  Atone  time  it  was  owned  by  Evans  &  Son.  But  on  the 
death  of  Mr.  Evans,  his  sister  ran  the  business  until  January  25th.  1910.  when  she  sold  out  to  John  Lohmann.  He  took  over  the  realty  and  also  the 
stock  and  fixtures.  The  front  was  replaced  with  a  modern  plate-glass  center  door  entrance.  The  interior.  Mr.  Lohmann  improved  with  mahogany 
Plate-glass  slidmg  doors,  all-glass  show-cases,  four  plate-top  soda  tables,  filing  cabinets  for  fluidextracts,  and  indexed  drawers  for  pills,  herbs,  oint- 
ments.  etc.  »-      .  . 
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charcoal  or  graphite,  2  pounds  ammonium  chloride,  and  2 
pounds  zinc  chloride.  These  are  moistened  with  starch 
paste  and  placed  in  a  zinc  cell  lined  with  paper  which  has 
been  soaked  in   water. 

Rah  for  the  Colloids! — 

Injections  of  colloidal  silver  solutions  have  been  recom- 
mended for  pneumonia.  Solutions  of  colloidal  metals  are 
stated  to  be  strongly  bactericidal,  colloidal  silver  killing  the 
pneumococcus  in  dilutions  of  1  to  100,000.  The  injections 
caused  no  trouble,  but  only  three  cases  (all  favorable)  are 
reported  upon. 

A  Matter  of  Looks. — 

The  bleaching  of  flour  is  said  to  be  due  to  the  whitening 
of  the  fats  in  the  flour  by  oxidation.  Nitrogen  tetroxide  is 
the  only  chemical  agent  that  will  do  it  satisfactorily,  and 
then  only  on  good  grades  of  flour.  The  flour  remains 
unchanged  except  that  the  fats  are  changed  to  fatty  acids. 

Another  Artificial  Process. — 

The  chemical  ripening  of  fruits — as  they  are  wanted — is  a 
promised  industry.  Dates  are  quickly  ripened  in  a  warm 
atmosphere  containing  acetic  acid,  and  are  thought  to  be 
better  than  those  slowly  ripened  in  the  dark.  Acetic,  benzoic, 
salicylic,  and  succinic  acids  all  aid  in  the  ripening  process. 


To  Touch  Up  the  Soda  Fountain.— 

Galvanit  is  a  mixture  of  a  plating-metal  (silver,  nickel, 
tin,  etc.)  with  chalk,  ammonium  sulphate,  and  metallic  mag- 
nesium, which  when  wetted  and  rubbed  on  a  metallic  surface 
makes  an  electric  current  and  deposits  the  first-named  metal 
as  an  electroplating.     Good  reports  are  being  made  of  it. 

The  Chemistry  of  Life.— 

E.  Solvay  says  that  "the  characteristic  reaction  of  life  is 
fundamentally  the  oxidation  of  carbon  at  temperatures  about 
98°  F.,  and  that  this  oxidation  at  this  low  temperature  is 
brought  about  by  catalyzing  agents  which  vary  in  number  and 
kind  in   different  species  and  even  in   different  individuals."" 

New  Light  on  an  Old  Subject. — 

Investigations  are  being  made  as  to  the  practicability  of 
manufacturing  sulphuric  acid  by  oxidizing  SO2  to  SOs  by 
ultraviolet  light  at  a  temperature  above  450°  C.  A  yield  of 
over  90  per  cent  of  SO3  has  been  obtained,  and  this,  moistened 
with  water,  makes  sulphuric  acid. 

An  Incompatibility. — 

E.  C.  Lucas  says  that  an  old  spirit  of  ether  contains  ozone 
and  will  liberate  iodine  from  potassium  iodide,  when  the 
two  are  combined  in  a  prescription.  His  remedy  is  to  make 
a  fresh  spirit  of  ether  for  such  a  mixture. 


A  Handsome  Pennsylvania  SioEE.-The  Lohmann  pharmacy  is  a  complete  and  very  up-to-date  store,  as  is  evident  from  this  enKravinB.  Oi» 
the  left  as  we  enter  is  one  of  the  latest  Bishop  &  Babcock  iceless  opal  carra  glass  fountains.  This,  by  the  way.  was  the  first  of  the  kind  sold  in  Fenn^ 
aylvania  by  the  manufacturers.  Several  Bangs  tables  are  used  to  serve  soda  patrons  and  add  perceptibly  to  the  beauty  of  the  place,  in  the  rear 
is  a  mirrored  perfume  case,  and  several  cut-glass  bowls  are  set  about  the  counters.  Mr.  Lohmann  still  retains  his  store  in  Edwardsville.  Pa.,  which  he- 
hasrconducted  for  fifteen  years.    He  is  a  member  of  the  Pennsylvania  Pharmaceutical  Association,  the  A.  Ph.  A.,  and  the  N.  A.  R.  D. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  15th  of 
the  month  to  be  answered  in  the  Bui,i,ETiN  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  {4)  names  and  addresses  m,ust  be 
affixed  to  all  communications. 


Detecting  Glucose  in  Urine. 

R.  Y.  V.  asks  the  formula  of  Whitney's  reagent  for 
detecting  sugar  in  urine. 

The  formula  for  this  has  not  been  divulged,  but  the  fol- 
lowing solution  by  S.  H.  Shieb  is  practically  identical  in 
action,  and  was  repeatedly  standardized  by  adding  known 
quantities  of  pure  grape-sugar  to  non-diabetic .  urine : 

A. — Ammonium  sulphate  (purest),  1.2  Gm. ;  copper  sul- 
phate (purest),  2.6  Gm. ;  distilled  water,  50  Cc. 

5.— Caustic  potassa  (by  alcohol),  20  Gm. ;  distilled  water, 
50  Cc. 

Dissolve,  and  when  cool  add  glycerin,  50  Cc. ;  ammonia 
water,  sp.  gr.  0.960,  300  Cc.  Add  A  to  B  and  dilute  the 
whole  to  500  Cc.  with  distilled  water.  Stopper  securely  and 
shake  till  thoroughly  mixed. 

As  to  the  method:  Heat  1  fluidrachm  of  this  solution 
in  a  test-tube  to  boiling.  Add  the  urine  drop  by  drop,  at 
slow  intervals,  boiling  after  each  addition  until  the  blue 
color  has  been  discharged  and  the  fluid  has  a  light  amber 
color  or  is  colorless. 

17  minims  urine  represent  1  grain  sugar  per  fluidounce. 

"  2  grains     "         "  " 

3  ..  «         ..  c< 

4  " 

5  " 

6  " 

7  " 

8  • 


10 


If  the  urine  contains  more  than  10  grains  of  sugar  per 
ounce,  it  must  be  diluted  with  an  equal  quantity  of  water, 
and  the  number  of  grains  per  fluidounce  multiplied  by  two. 


Several  Questions. 

N.  B.  submits  several  queries.  He  asks  first:  What  kind 
of  oil  is  used  to  prevent  dust  from  rising  from  the  streets? 
Secondly,  he  wants  to  know  why  alcohol  and  water  contract 
on  mixing.  Thirdly,  he  wishes  to  find  how  the  following 
prescription  can  be  compounded  so  as  to  produce  a  liquid. 
The  prescription  reads: 

Resublimed    iodine 1  drachm. 

Potassium  iodide 10  grains. 

Ether    , 3  drachms. 

Collodion     ■ 3  drachms. 

He  mixed  the  ingredients,  adding  the  collodion  last,  when 
the  preparation  solidified. 

The  best  oil  to  settle  dust  on  streets  is  the  heavy  residue 
from  the  distillation  of  crude  petroleum.  It  is  called  asphalt 
oil.  If  used  once  or  twice  a  year  for  three  years  the  road 
becomes  permanently  free  from  dust  and  requires  no  further 


treatment  for  several  years.  This  preparation  is  supplied  in 
barrels  of  40  or  50  gallons. 

Alcohol  contracts  on  mixing  with  water,  the  contraction 
being  explained  by  the  difference  in  the  size  of  the  molecules 
of  the  two  substances.  Physical  chemists  tell  us  that  the 
smaller  molecules  fill  up  the  interstices  between  the  larger 
ones,  thus  causing  a  shrinkage  in  the  sum  total  of  the  liquid. 

The  doctor  who  wrote  the  prescription  for  the  iodine 
collodion  probably  supposed  that  the  potassium  iodide  was 
necessary  in  order  to  dissolve  the  metallic  iodine.  As  a 
matter  of  fact  the  salt  could  be  omitted  and  the  iodine 
dissolved  in  the  ether.  Therapeutically  the  potassium  iodide 
is  not  necessary,  and  pharmaceutically  it  is  objectionable 
because  it  results  in  a  solidified  product. 


What  "Sosborszesz"  Is. 

L.V. — Unable  to  find  out  much  about  "mentholone  sosbors- 
zesz," we  wrote  Otto  Raubenheimer,  of  Brooklyn,  N.  Y.,  to 
whom  we  sometimes  turn  when  stumped.    He  replies: 

"From  an  educated  Hungarian  who  visited  my  store  to- 
day I  obtained  the  following  information :  'Sos'  is  the  Hun- 
garian for  salt;  'Bor'  for  wine;  'Szesz'  for  spirit  or  alcohol. 

"  'Sosborszesz*  is  the  trade-mark  for  a  denatured  alcohol 
prepared  by  Brazay  in  Budapest.  It  is  extensively  used  as  an 
external  household  remedy  in  Austria-Hungary.  In  fact,  I 
recollect  seeing  the  name  'Brazay'  in  connection  with  some 
advertisement  of  alcohol  in  the  German  illustrated  journals. 
The  name  indicates  its  composition — a  solution  of  sodium 
chloride  in  alcohol,  thereby  increasing  its  cooling  and  healing 
properties.  Mentholone  Sosborszesz  evidently  is  the  same 
preparation  with  the  addition  of  a  little  menthol,  thus  mak- 
ing a  still  more  cooling  lotion." 


Anti-rust  Pastes. 

J.  H.  S.  writes :  "Kindly  give  formula  of  a  rust  paste 
or  soap,  preferably  non-poisonous." 

We  do  not  know  the  composition  of  the  proprietary  mix- 
ture which  you  mention,  but  the  following  preparations  have 
been  recommended : 

1.  This  mixture  serves  for  removing  rust  already 
present,  as  well  as  for  preventing  same,  by  greasing  the 
article  with  it.  Melt  5  parts  of  crude  vaselin  on  the  water- 
bath,  and  mix  with  5  parts  finely  levigated  powdered  pumice- 
stone  into  a  uniform  mass.  To  the  half-way  cooled  mass 
add  J/2  part  of  crude  acid  oxalate  of  potassium  (sorrel  salt) 
in  a  finely  powdered  state  and  grind  into  complete  homo- 
geneity. 

2.  Dry  tallow,  25  parts;  white  wax,  23  parts;  olive  oil, 
22  parts;  oil  of  turpentine,  25  parts;  mineral  oil,  10  parts. 
Apply  with  a  brush  at  the  fusing  temperature  of  the  mixture. 


A  Difficult  Menthol  Mixture. 
E.  B.  writes :     "Please  give  me  a  method  by  which  the 
attached  prescription   may  be  put  up  and  present  a  decent 
looking  mixture." 

15         Sodii     salicylatis 1  ounce. 

Mentholis     20  grains. 

Aq.   menth.   piper,   ad 4  ounces. 

In  the  absence  of  alcohol  the  menthol  must  be  emulsified. 
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issolve  the  menthol  in  1  drachm  of  olive  oil,  mix  well  with 
drachm  of  powdered  acacia,  and  emulsify  by  the  addition 
"  2  drachms  of  peppermint  water.  Rinse  this  emulsion  into 
ie  solution  of  sodium  salicylate  dissolved  in  3  ounces  of 
ppermint  water  and  make  up  to  4  ounces. 
The  addition  of  a  little  sugar  (J4  to  J^  ounce)  will 
iprove  the  taste,  as  would  also  the  substitution  of  40 
minims  of  a  nice  oil  of  peppermint  for  the  menthol.  The 
physician  should,  however,  be  consulted  about  these  changes. 


Elixir   of   Hypophosphites. 
E.  R.  R.  asks  us  to  give  a  formula  of  an  elixir  containing 
in  each  fiuidounce: 

Calcium    hypophosphite 1  grain. 

Potassium    hypophosphite 1J4  grains. 

Iron    hypophosphite \y^  grains! 

Manganese    hypophosphite 1  grain. 

guinine    hypophosphite 7-16  grain! 
trychnine     hypophosphite l-lfl  grain. 

An  elixir  of  hypophosphites  is  a  rarity,  these  salts  being 
usually  dispensed  in  syrup  or  aqueous  solutions.  However, 
an  elixir  can  be  piade  as  follows: 

Calcium    hypophosphite 18  grains. 

Potassium     hypophosphite 84  grains! 

Iron     hypophosphite 20  grains! 

Manganese    hypophosphite 16  grains. 

Quinine     hypophosphite 7  grains. 

Strychnine    hypophosphite 1  grain 

Aromatic  elixir q,  ,,' 

Sodium    citrate 40  grains. 

Water    q_    j^ 

Dissolve  the  calcium,  potassium,  manganese,  quinine  and  strychnine 
hypophosphites  in  half  an  ounce  of  warm  water,  and  filter  into  16 
ounces  of  aromatic  elixir.  Dissolve  the  iron  hypophosphite  and  sodium 
citrate  in  two  drachms  of  warm  water  and  add  to  the  elixir,  then  add 
sufficient   aromatic   elixir   to   make   one   pint 


An  Application   for  Dandruff. 
D.  F.  L.— Here  is  a  dandruflf  cure  which  appeared  origin- 
ally in  the  Medical  World: 

Resorcin 8  drachms. 

Tincture    of   cantharides 4  drachms 

Castor    oil 1  drachm. 

bpint    lavender    compound 4  drachms 

Glycerin     4  drachms. 

Best  imported  bay  rum,  enough  to  make....l  pint. 

Separate  the  hair  with  the  fingers,  morning  and  night,  and  rub 
about  a  teaspoonful  into  the  scalp.  It  will  not  harm  the  hair,  but  the 
medication  does  its  work  on  the  scalp,  and  an  endeavor  should  be  made 
to  apply  it  there.  After  about  a  week  the  hair  will  become  unpleasantly 
oily.  When  this  occurs,  wash  the  hair  well  with  the  white  of  an  egg, 
tollowed  by  soap  and  warm  water,  and  finally  by  plain  water.  Repeat 
tne  washing  as  often  as  the  hair  becomes  oily,  and  the  dandruflf  will 
soon  disappear. 

After  a  few  weeks'  use  the  preparation  may  be  discon- 
tinued, and  the  cure  will  usually  be  complete.  But  if  there  is 
any  sign  of  a  return  of  the  trouble,  an  application  once  or 
twice  a  week  will  keep  the  dandruff  in  permanent  subjection. 


Floor  Polishes. 

W.  D.  writes:  "Please  publish  in  your  next  issue  a 
formula  for  a  floor  polishing  oil." 

1.  Fifteen  parts  oil  of  turpentine  dyed  with  anchusine, 
or  undyed,  and  4  parts  of  scraped  yellow  wax  are  stirred 
into  a  uniform  mass  by  heating  on  a  water-bath. 

2.  Melt  1  part  of  white  wax  on  the  water-bath  and  add 
8  parts  of  petroleum.  The  mixture  is  applied  hot.  The 
petroleum  evaporates,  leaving  behind  a  thin  layer  of  wax, 
which   is  subsequently  rubbed  out   lightly  with  a   dry  cloth. 


Mange  Remedies. 
R.   W.    W.— We   do   not   know   the   composition    of   the 
proprietary  mixtures  which  you  mention,  but  the   following 
formulas  have  been  recommended : 

Aloes,    finely   powdered 1  drachm. 

bpmt   of   turpentine 1  ounce. 

?"lpli"'-    3  ounces. 

^^""^     4  ounces. 

Benzine iq  ounces. 

Oil  of  cade 3  ounces. 

Coal     tar 3  ounces. 

boft    soap 3  ounces. 

Turpentine 3  ounces. 

Rub  the  soap  and  tar  together  in  a  mortar;  then  add  the  oil  of  cade; 
When  perfectly  smooth  add  gradually  the  turpentine  and  benzine. 

Sperm   oil    .    Bounces. 

Kerosene    oil 3  ounces. 

Acid    carbolic y,  ounce. 

J*f  , 1  ounce. 

Sulphur     1  ounce. 

Mix  and  rub  in  the  sore. 


Liquid  Face  Powder. 
G.  C.  G. — We  do  not  know  the  composition  of  the  proprie- 
tary preparation  which  you  mention,  but  a  formula  for  a 
liquid  face  powder  was  contributed  to  a  previous  issue  of  the 
BuLLEa-iN  by  Jacob  J.  Franz,  of  New  York.  His  formula 
reads  as  follows: 

Zinc   oxide,    Hubbuck's 1  ounce. 

Glycerin     ^  ounce. 

Alcohol     3  ounces. 

Rose  water,  suflScient  to  make 8  ounces. 

Rub  the  oxide  of  zinc  with  rose  water,  strain  it  through  gauze,  and 
add  glycerin  and  rose  water.  Put  up  the  mixture  in  3-ounce  bottles 
and  retail  for  35  cents. 

For  flesh  tint  add  10  minims  of  carmine  solution. 

For  brunette  add  10  grains  of  bole  Armenian. 

The  carmine  solution  is  made  as  follows: 

Carmine    1  ounce. 

Potassium    carbonate 2  ounces. 

Glycerin    2  ounces. 

Water,   enough   to  make 16  ounces. 

Polish  for  Brass. 

E.  C.  H. — Here  are  two  preparations  for  polishing  brass: 

(1)       Oxalic    acid 2  ounces  av. 

Pumice   stone,   powder 4  ounces  av. 

Water,    enough   to   make 16  fiuidounces. 

Dissolve  the  acid  in  the  water  previous  to  adding  the  pumice. 
Apply,  after  shaking,  with  a  rag,  and  polish  with  a  second  dry  woolen 
rag. 

2.  Dip  the  article  in  a  mixture  of  2  parts  of  common  nitric  acid 
and  1  part  of  sulphuric  acid,  contained  in  a  stone  jar.  The  articles, 
after  being  dipped  in  this  mixture,  are  thoroughly  washed  with  water 
and  then  rubbed  with  dry  sawdust.  A  solution  of  oxalic  acid  is  used 
in  the  same  way,  smooth  surfaces  being  rubbed  with  prepared  chalk, 
or  equal  parts  of  the  latter  (or  whiting)  and  oxalic  acid,  made  into  a 
paste  with  water,  may  be  applied.  A  great  many  other  processes  are 
employed,  such  as  rubbing  with  rottenstone  and  sweet  oil,  and  then 
with  whiting;   this  is  particularly  effective  with  copper  articles. 


Crystalline    Chemicals   and   High    Temperatures. 

C.  P.  S.  wishes  to  know  whether  there  is  any  chemical 
that  will  retain  its  water  of  constitution  or  a  part  of  it  at  a 
very  high  temperature,  say  800°  to  900°  centigrade. 

We  do  not  know  of  such  a  chemical.  Water  of  crystal- 
lization is  generally  expelled  at  a  temperature  of  100°  centi- 
grade ;  and  we  are  inclined  to  believe  that  at  a  temperature  of 
200"  C.  a  crystallizing  substance  would  break  down  and  lose 
even  its  water  of  constitution. 

We    do    not   know   the    temperature    at    which    water   is 
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decomposed  into  oxygen  and  hydrogen.  We  doubt  whether 
steam  could  be  broken  up  into  its  elements  by  heat.  Cer- 
tainly, if  this  were  possible,  the  temperature  would  be  very 
high.     Electrolytic  dissociation  is,  of  course,  possible. 


Detannating  Grape  Juice. 

A.  H.  H.  wants  a  reliable  formula  for  detannating  grape 
juice. 

W.  L.  Scoville,  in  a  paper  read  before  the  Los  Angeles 
meeting  of  the  A.  Ph.  A.,  recommended  a  process  for  detan- 
nating wine  which,  we  believe,  would  be  very  appHcable  to 
:grape  juice.  We  have  not  tried  it,  however.  It  was  as 
follows : 

To  one  gallon  of  white  wine  add  5  fluidounces  of  skimmed  milk, 
shake  well,  and  set  aside  for  forty-eight  hours,  shaking  once  or  twice 
■during  that  time.  Then  filter  off  a  small  sample,  mix  it  with  an  equal 
volume  of  3-per-cent  strychnine  sulphate  solution,  and  set  in  an  ice- 
•chest  for  twelve  to  twenty-four  hours.  If  at  the  end  of  that  time  no 
^precipitate  is  apparent  in  the  test  sample,  the  rest  of  the  wine  is  ready 
for  filtration.  If  a  precipitate  appears  in  the  test,  more  milk  must  be 
-added  and  the  maceration  repeated;  usually  one  or  two  more  ounces  of 
■milk  being  sufficient. 

Grape  juice  would  have  to  be  sterilized  after  treatment 
•with  milk. 


Roach  Powders. 
D.   F.  L. — These  powders  should  be  distributed  liberally 
in  the  localities  frequented  by  the  insects;  a  blower  or  "gun" 
is  excellent  for  the  purpose : 

(1)  Wheat    flour 4  ounces  av. 

Sugar,    powder 8  ounces  av. 

Borax,     powder 2  ounces  av. 

Unslaked     lime 2  ounces  av. 

Keep  dry. 

This  should  be  strewn  about  on  paper,  taking  care  that 
sio  liquids  are  left  uncovered. 

(2)  Borax     13  ounces  av. 

Starch     3  ounces  av. 

Cacao    1%   ounces  av. 

All  should  be  in  fine  powder  and  well  mixed. 


Decolorising    Meerschaum    Pipes. 

E.  S.  wants  a  process  for  whitening  a  meerschaum  pipe 
■which  has  turned  dark. 

Can  any  reader  help  us  out?  Often  a  nice  meerschaum 
j)ipe  will  take  on  too  much  blackness,  so  that  it  looks  little 
better  than  a  clay  imitation.  Sometimes,  too,  meerschaum 
I)ipes,  sent  away  to  be  colored,  are  returned  blackened  rather 
than  colored.  If  any  of  our  readers  can  suggest  a  method 
of  reducing  the  blemish  and  restoring  a  little  lighter  shade 
to  the  surface  of  the  bowls,  we  shall  appreciate  the  informa- 
tion and  gladly  publish  it. 


Dry   Cleaning   Clothes. 

E.  M.  M.  asks:  "Can  you  give  me  a  formula  of  a  dry 
■cleaner  for  clothes?" 

From  what  we  are  able  to  learn,  there  is  no  such  thing. 
The  term  "dry  cleaning"  is  something  of  a  misnomer. 
Volatile  solvents  are  used  such  as  benzine,  which  evaporate 
quickly,  leaving  the  garments  dry.  The  process  itself  is 
■essentially  wet. 


A  Remedy  for  Chiggcrs. 

H.  P.  writes :  "I  want  a  formula  of  a  preparation  for 
chiggers  other  than  chloroform." 

We  understand  that  it  is  a  common  practice  to  remove 
the  parasites  mechanically.  Dr.  Lowe,  an  entomologist  to 
whom  we  have  referred  this  query,  says  that  drugs  are 
applied  only  after  the  insect  which  causes  the  trouble  is 
squeezed  out.  If  chloroform  is  objectionable,  try  an  oint- 
ment of  menthol  and  methyl  salicylate"  in  a  lanolin  base. 


Coloring  Hair  with  Henna  Leaves. 

E.  D.  D.  asks :  "How  can  hair  or  switches  be  colored 
with  henna  leaves.  Should  anything  be '  used  to  fix  the 
color  so  that  the  hair  will  not  fade?" 

Make  an  infusion  of  henna  and  dip  the  hair  into  it.  We 
do  not  know  of  a  mordant  that  can  be  used  to  fix  the  color. 


Aromatics  for  Bromides. 

P.  D.  C.  asks:    "What  is  the  best  aromatic  for  bromides?" 
Extract  of  vanilla  is  very  good:. 


BOOKS. 


Digest  of   Comments  on  the  U,   S.   P. 

M.  G.  Motter  and  M.  I.  Wilbert  have  brought  out  another 
Digest  of  Comments  on  the  United  States  Pharmacopoeia. 
This  is  the  third  book  in  the  series  and  covers  the  calendar 
year  of  1907.  The  volume  is  brought  out  as  Bulletin  No.  63 
of  the  Hygienic  Laboratory  of  the  Public  Health  and  Marine 
Hospital  Service  of  the  United  States.  It  will  be  recalled 
that  Messrs.  Motter  and  Wilbert  were  employed  by  the 
national  government  to  conduct  this  work  in  behalf  of  phar- 
macopoeial  revision.  The  present  volume  covers  464  pages, 
and  the  two  preceding  volumes  were  of  about  the  same  size. 
This  fact  alone  indicates  the  remarkable  amount  and  variety 
of  published  material  commenting  on  the  U.  S.  P.  It  cannot 
be  doubted  that  a  thorough,  systematic,  and  well-classified 
digest  of  it  all  will  be  of  great  service  to  the  Committee  of 
Revision,  and  the  government  deserves  thanks  for  taking 
over  such  patient  labors.  That  Messrs.  Motter  and  Wilbert 
are  admirably  well  qualified  to  do  this  work  cannot  be 
Questioned. 


A  Comprehensive  Formulary. 

The  New  Standard  Formulary  represents  something  of  an 
undertaking.  It  has  over  1256  pages  of  recipes  comprising 
all  the  official  preparations  as  well  as  those  of  foreign 
pharmacopoeias  and  dispensatories.  From  every  source  have 
been  collected  formulas  of  veterinary  remedies,  proprietary 
and  synthetic  chemicals,  perfumes  and  toilet  articles,  soda 
beverages,  and  domestic  utilities,  making  in  all  a  most  useful 
and  valuable  book.  The  authors  are  A.  Emil  Hiss,  Ph.G., 
and  Albert  E.  Ebert,  Ph.M.,  Ph.D.  The  book  is  published 
by  G.   P.  Engelhard  &  Company,  and  costs  $5.00  in  cloth. 
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THE  MONTH'S  HISTORY. 


THE  CHA.N.STO.E    ''^''"^  ''  """"li'S  "pecially  new  to 
BOGEY.  report   regarding   the   chain-store 

situation  in  the  East.  Nothing 
sensational  has  yet  developed,  and  no  hydra-headed 
trust  has  arisen  to  disturb  the  slumbers  of  the  retail 
trade.  It  is  of  interest  to  say,  however,  that  the 
new  Riker  and  Hegeman  combination  has  lately 
negotiated  a  lease  for  a  store  at  the  comer  of  Broad- 
way and  Dey  Street  in  New  York,  which  is  within 
a  block  of  the  main  Hegeman  establishment  at  200 
Broadway.  A  remarkable  thing  about  this  new 
store  is  that  the  lease  is  to  run  for  21  years  and  the 
minimum  rent  is  to  be  $30,000  a  year.  Inasmuch, 
however,  as  the  terms  provide  for  a  rental  of  7  per 
cent  of  the  total  income  for  the  first  five  years,  6  per 


cent  for  the  second  5  years,  and  5>^  per  cent  for  the 
remaining  11  years,  the  rental  is  quite  likely  to  run 
even  beyond  this  large  figure.  Certainly  the  drug 
business  is  assuming  quite  astonishing  proportions 
in  our  leading  cities,  and  one  of  the  old-time  drug- 
gists of  a  quarter  of  a  century  ago  would  be 
astounded  if  he  could  return  now  and  view  the 
present  condition  of  things— not  knowing  what  had 
developed  in  the  interim. 


KNOCK-OUT 
METHODS. 


This  reminds  us  that  several  meet- 
ings have  recently  been  held  in 
Greater  New  York  at  the  instiga- 
tion of  the  A.  D.  S.  for  the  purpose  of  discussing 
what  could  be  done  to  offset  or  neutralize  chain-store 
competition.  The  Syndicate  seems  to  have  aban- 
doned its  original  purpose  of  establishing  a  com- 
peting group  of  chain  stores  and  thus  of  fighting  the 
enemy  with  its  own  weapons.  The  first  plan  was  to 
take  over  the  establishments  of  the  A.  D.  S.  members 
whose  business  was  in  danger,  and  to  conduct  these 
stores  through  an  auxiliary  A.  D.  S.  corporation. 
What  scheme  will  be  developed  as  a  substitute  for 
this  plan  of  action  is  yet  to  be  determined,  but  we 
observe  that  a  committee  has  been  appointed  to  tackle 
the  problem.  Apparently  many  of  the  speakers  at 
the  several  conferences  have  believed  State  legisla- 
tion to  provide  the  best  panacea,  and  they  have 
argued  that  something  like  the  Jacobs  bill  of  last 
year  should  be  reintroduced  into  the  legislature  at 
Albany.  This  bill,  as  we  recall  it,  would  have 
prohibited  corporations  outright  from  owning  or 
conducting  drug  stores. 


INTERESTING 

CANADIAN  DE* 

CISION. 


We  doubt,  however,  whether  such 
a  measure  would  ever  pass  the 
legislature,  and  whether  if  it  did 
it  would  stand  the  test  of  constitutionality  in  the 
courts.  Furthermore,  there  are  a  great  many  retail 
drug  businesses  in  every  large  State  already  con- 
ducted by  corporations,  and  the  drug  business,  like 
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every  other,  is  utilizing  this  modern  type  of  institu- 
tion more  and  more.  If  we  mistake  not  the  courts 
have  held  that  the  actual  managers  of  stores,  and  the 
clerks  doing  the  actual  dispensing  of  medicines,  must 
be  registered  in  accordance  with  the  pharmacy  acts, 
but  that  the  ownership  of  the  establishments  may 
not  be  restricted.  At  any  rate,  this  view  of  the  case 
seems  to  be  in  accordance  with  the  genius  of 
American  law. 

Over  in  Canada  we  face  a  different  condition  of 
things.  Canada,  you  know,  is  one  of  the  colonies  of 
a  monarchy,  and  while  the  type  of  government  is 
very  liberal  the  old  monarchical  ideas  are  still  found 
at  the  bottom.  In  the  Province  of  Quebec  a  high 
court  ruled  a  few  weeks  ago  that  corporations  cannot 
own  and  operate  drug  stores,  and  that  this  right  is 
restricted  by  the  Quebec  pharmacy  act  to  natural 
persons  who  have  qualified  as  licensed  druggists. 
We  understand  that  the  Quebec  Pharmaceutical 
Association  has  seized  upon  this  decision  with  much 
joy  and  that  it  will  proceed  to  bring  suit  against 
other  corporations  in  the  province.  Just  how  the 
association  will  separate  the  sheep  from  the  goats — 
that  is,  how  they  will  leave  unharmed  the  small 
corporations  which  own  one  or  two  stores  only,  and 
which  conduct  their  business  to  the  entire  satisfaction 
of  the  association — remains  to  be  seen.  At  any 
rate,  the  decision  will  probably  give  aid  and  comfort 
to  the  New  Yorkers  who  believe  in  legislation  of 
this  kind,  but  whether  the  same  conditions  will  be 
found  to  apply  in  the  United  States  we  are  very 
much  inclined  to  doubt. 

Incidentally  we  may  report  that  a  chain  of  stores 
seems  to  be  developing  in  North  Dakota.  B.  L. 
Bentson,  who  formerly  traveled  for  the  L.  W.  Leith- 
head  Drug  Co.  of  Duluth,  has  during  the  last  five 
or  six  years  bought  ten  or  more  stores  in  the  State, 
four  of  which  are  in  Fargo.  It  does  not  appear, 
however,  that  this  group  is  in  anywise  to  be  con- 
sidered as  a  menace  to  the  rank  and  file  of  retailers. 
Prices  are  not  cut  and  Mr.  Bentson  is  on  very 
friendly  terms  with  other  retailer's. 


MB.  LIGOETT'S 
EXPLANATION. 


At  the  recent  annual  meeting  of 
the  United  Drug  Co.  in  Boston 
Louis  K.  Liggett,  the  president  of 
the  corporation,  explained  in  detail  his  connection 
with  the  recent  Riker-Hegeman  combination.  It 
seems  that  originally  Mr.  Liggett  had  endeavored  to 
bring  about  a  consolidation  of  the  Riker,  Hegeman 


and  Liggett  companies.  He  was  anxious,  however, 
that  the  United  Drug  Co.  should  do  all  the  manufac- 
turing for  the  new  combination  on  a  10-per-cent 
profit  basis;  that  the  goods  of  the  United  Drug  Co. 
should  have  equal  representation  and  treatment ;  and 
that  the  combination  should  protect  the  agents  of  the 
United  Drug  Co.,  should  not  compete  with  Rexall 
stores,  and  should  not  adopt  the  policy  of  forcing 
Rexall  agents  to  sell.  These  conditions  were  not 
accepted  and  Mr.  Liggett  accordingly  withdrew  from 
the  consolidation  movement.  Keen  interest  was 
shown  at  the  Boston  meeting  in  the  history  of  the 
affair,  and  Mr.  Liggett  was  finally  given  a  vote  of 
confidence  after  he  had  gone  also  into  the  details  of 
the  litigation  with  the  Riker  people  during  the  past 
year — litigation  which  is  still  pending  in  the  courts. 
Incidentally  it  appears  that  the  United  Drug  Co. 
has  been  very  prosperous  during  the  last  few  years. 
Up  to  1905  the  company  lost  money.  Since  then  its 
affairs  have  gradually  improved  so  that  during  the 
past  year  profits  were  realized  of  $365,000  on  a 
business  of  $2,115,842. 


THE  N  A  R  D  From  our  report  of  the  annual 
ON  THE  LIQUOR  meeting  of  the  Michigan  Retail 
QUESTION.  Druggists'  Association,  printed 
elsewhere  in  this  issue  of  the  Bulletin,  it  will  be 
seen  that  the  chief  subject-  of  discussion  was  the 
liquor  situation.  In  this  connection  it  is  important 
to  note  that  the  N.  A.  R.  D.  has  put  itself  on  record 
in  no  uncertain  fashion  on  the  liquor  question.  At 
the  Pittsburg  convention  the  Committee  on  Phar- 
macy Laws  had  this  to  say  on  the  subject : 

We  wish  to  suggest  that  strenuous  efforts  be  made  to 
prevent  whisky  from  being  sold  for  any  purpose  in  drug 
stores.  For  should  we  deign  to  enter  into  such  a  traffic,  as 
little  as  we  may  think  of  it,  right  then  we  would  prostitute 
every  principle  of  the  profession,  violate  the  very  funda- 
mentals of  ethics,  and  debase  ourselves  by  locking  arms  with 
every  villifier  and  maligner  of  the  law  in  the  country,  all  of 
which  means  business  melancholia,  and  that  means  despair, 
and  that  means  professional  death.  Hence,  Mr.  President 
and  Gentlemen,  we  not  only  suggest  but  implore  that  every 
one  of  our  legislative  committees  in  pharmacy  arouse  them- 
selves to  the  end  that  this  traffic  may  be  unknown  to  the 
drug  stores  of,  at  least,  the  members  of  the  National  Asso- 
ciation of  Retail  Druggists. 

President  Charles  H.  Huhn,  in  his  address  before 
the  Pittsburg  convention,  touched  on  the  liquor 
question  in  the  following  language : 

The  advanced  steps  which  pharmacy  as  a  profession  is 
taking  in  the  conservation  of  health,  life  and  public  morals, 


L ...._,. 

^■idiscriminate  sale  of  liquors  in  drug  stores.  The  universal 
^^bblic  belief  is  that  druggists  generally  make  more  on  selling 
^Hbisky  than  they  do  in  the  practice  of  pharmacy.  We  know 
^^■rtter  than  that,  but  so  long  as  there  is  here  and  there  a 
^H^called  saloon-drug-store,  we  beggar  the  argument  in  our 
^&0Forts  to  convince  the  public  of  its  error.  The  attitude  of 
the  N.  A.  R.  D.  should  be  against  the  sale  of  liquor  in  drug 
stores  except  on  physicians'  prescriptions,  with  other  drastic 

restrictions    as    are    imposed    in    some    prohibition    States 

prescriptions  not  to  be  refilled,  the  quantity  limit  for  twenty- 
four  hours  for  any  one  person,  etc.;  but  we  should  go  on 
record  in  no  uncertain  terms  as  to  our  position  against  the 
custom  of  selling  liquors  in  drug  stores  except  on  the  written 
prescription  of  a  reputable  physician,  and  be  most  emphatic 
in  the  disapproval  of  the  traffic. 
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A  resolution  was  finally  adopted  at  the  Pittsburg 
vention,  reading  as  follows : 

Resolved,  That  we  reaffirm  our  oft-repeated  declaration 
that  we  are  opposed  to  the  sale  in  retail  drug  stores  of  intox- 
icating liquors  for  other  than  medicinal  purposes. 


vey  W.  Wiley,  Volatile  Oils;  George  M.  Beringer, 
Fluid  and  Solid  Extracts  and  Tinctures;  C.  Lewis 
Diehl,  Aromatic  Waters,  Spirits  and  Liquors ;  W.  C. 
Alpers,  Syrups  and  Elixirs;  Otto  Raubenheimer, 
Cerates  and  Ointments;  C.  S.  N.  Hallberg,*  Mis- 
cellaneous Galenicals ;  A.  B.  Lyons,  Tables,  Weights 
and  Measures ;  Charles  Caspari,  Jr.,  Nomenclature. 

Dr.  Solomon  Solis-Cohen  was  made  a  member  of 
the  General  Committee  of  Revision  upon  the  retire- 
ment of  Prof.  Edward  Kremers,  and  his  election  as 
chairman  of  the  Sub-committee  on  Additions  and 
Deletions  followed  soon  afterwards.  A  paper  which 
he  read  in  Philadelphia  last  spring  on  the  scope  of 
the  U.  S.  P.  attracted  wide-spread  attention  and 
doubtless  had  much  to  do  with  commending  him  for 
the  chairmanship  of  the  sub-committee  on  this 
subject. 


* 


The  attitude  of  the  National  Association  on  this 
subject  of  vital  and  increasing  importance  might      c    r      i  i     t^       i    .  tt    ,  ,  , 

well  be  adopted  by  every  State  and  local  organizatbn      ^"^  ^^''  however,  the  Board  of  Health  has  not  yielded 


The    druggists   of    Greater   New 

THE  NEW  YORK        ^      i  i.n  i    •    •  i 

OMDiNANCE  AGAIN.   J^oi'K  are  Still  complammg  about 
the   new   anti-narcotic   ordinance. 


in  the  country.      The  N. 
path — let  others  follow. 


A.  R.  D.  has  blazed  the 


THE  REAL  COMMIT- 
TEE  OF  REVISION. 


Elsewhere  in  the  present  issue  of 
the  Bulletin  we  are  printing  an 
interesting  article  illustrating  the 
"Pharmacopoeia  Factory"  at  Longport,  N.  J.,  where 
during  the  past  summer  Chairman  Remington  and 
his  assistants  have  been  getting  started  on  the  ninth 
revision  of  the  U.  S.  P.  The  organization  of  the 
Committee  of  Revision  has  now  been  completed,  and 
everything  is  apparently  in  readiness  to  go  ahead 
with  the  work.  The  Executive  Committee  of  Re- 
vision, which  will  do  the  major  portion  of  the  actual 
work  of  revision,  has  been  selected  from  the  50 
members  of  the  general  committee  after  more  or 
less  balloting.  This  Executive  Committee  comprises 
fifteen  members,  each  one  of  whom  is  the  chairman 
of  a  subcommittee. 

The  fifteen  men,  together  with  the  subcommittees 
over  which  they  are  to  preside  as  chairmen,  are  as 
follows:  S.  Solis-Cohen,  Admissions  and  Deletions; 
Torald  Sollmann,  Therapeutics  and  Pharmacody- 
namics; J.  F.  Anderson,  Biological  Products  and 
Diagnostic  Tests;  Henry  Kraemer,  Botany  and 
Pharmacognosy;  Charles  H.  La  Wall,  General  and 
Inorganic  Chemistry;  G.  D.  Rosengarten,  Organic 
Chemistry;  A.  B.  Stevens,  Proximate  Assays;  Har- 


ground  on  the  proposition.  The  ordinance  stands 
as  it  was  first  prepared  and  it  reads  that  "No  cocaine 
or  salt  of  cocaine,  and  no  morphine  or  salt  of  mor- 
phine, either  alone  or  in  combination  with  other 
substances,  shall  be  sold  at  retail  by  any  person  in 
the  city  of  New  York  except  upon  the  prescription 
of  a  physician." 

There  has  been  a  good  deal  of  misapprehension 
regarding  the  substances  and  preparations  which  are 
involved  in  this  language.  It  will  be  seen  that  the 
ordinance  covers  only  morphine  and  cocaine  and 
their  salts  and  combinations.  Therefore  such' sub- 
stances as  heroin  and  codeine,  for  instance,  are  not 
affected  since  they  are  not  salts  of  either  narcotic. 
Codeine  is  one  of  the  active  principles  of  opium,  but 
the  ordinance  says  nothing  about  opium.  Heroin  is 
a  synthetic  chemical  made  from  morphine,  but  is  not 
strictly  speaking  a  salt  of  morphine — it  is  a  deriv- 
ative. 

On  the  other  hand,  however,  opium  and  its 
preparations  are  all  of  them  affected  by  the  ordin- 
ance. Why?  Simply  because  opium  contains 
morphine,  and  morphine  is  specifically  mentioned  in 
the  ordinance.  Codeine,  heroin  and  other  constitu- 
ents and  derivatives  of  opium,  except  morphine  and 
its  salts,  are  therefore  not  affected  by  the  new 
ordinance  and  may  consequently  be  sold  in  accord- 
ance with  the  pharmacy  act  of  1910. 


♦Professor  Hallberg  has  since  died. 


444 


BULLETIN  OF  PHARMACY 


CARBOLIC   ACID 
ORDINANCES. 


The  city  of  Denver,  we  gather 
from  a  newspaper  report,  has  a 
new  ordinance  restricting  the  sale 
of  carbolic  acid  to  33^  per  cent  solutions  in  which 
the  substance  is  mixed  with  equal  portions  of  alcohol 
and  glycerin.  Several  other  cities,  as  we  have  re- 
ported in  the  Bulletin  from  time  to  time,  have 
ordinances  of  this  character,  and  of  course  everybody 
understands  by  this  time  that  the  object  of  admixing 
alcohol  with  carbolic  acid  is  to  provide  an  antidote 
for  it,  and  to  reduce  the  considerable  number  of 
suicides  resulting  from  the  use  of  the  poison. 

There  happens  to  be  a  State  law  in  Colorado 
which  is  somewhat  in  conflict  with  the  Denver 
ordinance,  and  which,  we  understand,  limits  the  sale 
of  alcohol  to  physicians'  prescriptions.  The  Food 
and  Drug  Commissioner  of  the  State,  however,  has 
now  published  a  notice  to  the  effect  that  he  will 
waive  the  enforcement  of  the  State  act  in  Denver  in 
favor  of  the  local  ordinance,  and  there  is  apparently 
a  pretty  strong  movement  in  the  city  to  have  the 
ordinance  generally  observed  by  druggists.  There 
seems  little  doubt  that  ordinances  of  this  character 
have  done  a  great  deal  of  good  wherever  they  have 
been  enacted  and  enforced.  Carbolic  acid,  when 
admixed  with  alcohol  and  glycerin,  is  none  the  less 
effective  for  antiseptic  and  similar  purposes,  but  is 
not  toxic  when  taken  into  the  stomach. 


AN  OPIUM  DIS- 
TINCTION. 


THE  NEW  BOARD 
IN  NEW  YORK. 


At  last,  after  two  or  three  years  of 
constant  agitation  and  more  or  less 
acrimony,  a  new  pharmacy  boarl 
has  been  appointed  in  New  York  State  in  conformity 
with  the  ideas  of  Governor  Hughes.  The  appoint- 
ing power  provided  by  the  new  act  is  the  Educational 
Board  of  Regents,  and  the  regents  have  now  selected 
the  following  members :  For  three  years  Clarence 
O.  Bigelow  of  New  York  City,  George  C.  Diekman 
of  New  York  City,  and  Byron  M.  Hyde  of  Roch- 
ester. For  two  years  Judson  B.  Todd  of  Ithaca, 
Alfred  B.  Huested  of  Albany,  and  George  Reimann 
of  Buffalo.  For  one  year  Otto  Raubenheimer  of 
New  York  City,  John  Hurley  of  Little  Falls,  and  J. 
Leon  Lascoff  of  New  York  City. 

It  will  thus  be  seen  that  the  board  comprises  nine 
instead  of  fifteen  members  as  before.  All  but  two 
of  the  appointees  were  among  the  35  nominees 
selected  at  the  last  annual  meeting  of  the  New  York 
Association.  Dr.  Diekman  has  been  elected  presi- 
dent, Mr.  Hyde  vice-president,  and  Mr.  Bradt 
secretary. 


In  the  July  Bulletin  we  gave 
the  details  of  a  number  of  suits 
which  had  been  brought  by  the 
Kentucky  Board  of  Pharmacy  against  druggists  who 
had  sold  opium  for  smoking  purposes.  The  State 
law  asserts  that  the  drug  may  be  sold  only  for 
"legitimate"  purposes,  and  the  board  contends  that 
to  smoke  opium  is  to  use  it  illegitimately.  A  test 
case  was  so  decided  by  the  lower  court,  but  was 
promptly  carried  up  by  the  defendant  to  the  Court 
of  Appeals.  The  latter  court  has  now  confirmed 
the  opinion  of  the  Circuit  Court  and  the  Board  of 
Pharmacy  has  therefore  won  its  contention.  The 
board  has  expressed  its  determination  to  take  ad- 
vantage of  this  decision  and  to  wage  a  relentless 
warfare  upon  violators  of  the  law. 


NOT  BAD! 


At  the  Pittsburg  convention  of  the 
N.  A.  R.  D.  somebody  offered  a 
resolution  condemning  the  practice 
of  selling  six  dollar-bottles  of  patent  medicine  for 
$5,  the  idea  being  that  this  amounted  to  cutting  the 
price  and  reducing  the  profit  to  the  vanishing  point. 
The  resolution  was  argued  pro  and  con  for  several 
minutes  until  Delegate  Davis,  of  Pennsylvania, 
brought  the  discussion  to  an  amusing  conclusion  and 
made  the  room  ring  with  laughter.  He  said: 
"Here  is  the  way  I  solve  this  problem.  When  a 
customer  comes  into  my  store  and  asks  for  six 
bottles  of  a  patent  medicine,  and  I  haven't  got  them 
in  stock,  I  sell  him  three  bottles  for  $3,  and  I  tell 
him  that  I  will  give  him  the  remaining  three  for  $2 
when  he  needs  them.  But  he  never  comes  back!" 
Surely  there  is  more  than  one  way  out  of  the  woods. 

During  the  last  few  weeks  F.  C. 
DRUG  STORES.      Cahow  of  Reading,  Mich.,  one  of 

the  drug  inspectors  of  the  State 
Food  and  Dairy  Department,  has  been  visiting  the 
pharmacies  of  this  city  in  conformity  with  the  terms 
of  the  pure  drug  law  enacted  by  the  Michigan  legis- 
lature at  its  last  session.  Mr.  Cahow,  in  a  visit  to 
the  office  of  the  Bulletin^  declared  that  he  had 
found  conditions  in  Detroit  to  be  very  satisfactory 
indeed,  and  he  stated  that  it  is  the  policy  of  the 
department  more  to  explain  and  interpret  the  bearing 
of  the  law  to  druggists  than  to  resort  to  espionage 
and  prosecution.  This  friendly  attitude  will  really 
do  more  good  in  the  long  run,  and  the  Food  and 
Dairy  Department  of  the  State  is  to  be  thanked  for 
its  considerate  position. 


^^^HiLVER  COATINO  ... 

^r  PERMITTED.  ariscn  in  connection  with  the  en- 
forcement of  the  food  and  drugs 
act.  The  Circuit  Court  for  the  Southern  District 
of  New  York  decided  some  months  ago  that  a 
dragee  having  a  silver  coating  was,  by  virtue  of  the 
fact  that  this  coating  was  a  mineral  substance,  an 
adulterated  product,  wholly  regardless  of  the  ques- 
tion as  to  whether  or  not  the  silver  had  been  used  to 
deceive  or  whether  it  was  deleterious  to  health.  The 
case  was  promptly  carried  higher,  and  the  decision 
of  the  lower  court  has  now  been  reversed  by  the 
United  States  Circuit  Court  of  Appeals.  The  upper 
court  holds  substantially  that  the  silver  coating  of 
a  dragee  must  be  shown  to  be  poisonous  or  detri- 
mental to  health,  or  must  be  used  for  the  purpose  of 
cheapening  the  product,  before  it  can  be  deemed  an 
adulterant  under  the  language  of  the  act. 
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A  LITTLE  BROTH- 
ERLY LOVE. 


Two  of  the  newly  elected  officers 
of  the  N.  A.  R.  D.  have  recently 
been  tendered  very  pleasant  ban- 
quets by  their  home  druggists.  H.  B.  Guilford,  the 
president-elect,  was  dined  shortly  after  the  Pittsburg 
convention  by  the  members  of  the  Rochester  Phar- 
maceutical Association  at  the  Powers  Hotel,  and  the 
occasion  was  apparently  a  very  gratifying  one  in 
every  respect.  In  Providence  a  similar  dinner  was 
given  to  Harvey  I.  Leith,  the  new  treasurer  of  the 
N.  A.  R.  D.  The  hosts  were  Mr.  Leith's  fellow 
druggists  in  Providence,  and  the  place  was  the 
Crown  Hotel.  These  manifestations  of  good 
fellowship  are  worth  more  than  passing  notice. 
They  indicate  the  brotherly  feeling  which  has  been 
developed  among  druggists  during  the  past  few 
years,  and  the  credit  for  which  must  largely  be 
given  to  the  N.  A.  R.  D. 


is 


CIGAR  CO-OPERA 
TION. 


A  new  cooperative  company 
about  to  be  organized  within  the 
ranks  of  the  retail  drug  trade. 
The  moving  spirit  is  E.  Berger  of  Tampa,  Florida, 
president  of  the  State  Board  of  Pharmacy,  and  the 
object  of  the  company  will  be  to  manufacture  cigars. 
The  factory  is  to  be  located  in  Mr.  Berger's  home 
town,  which  is  the  present  center  of  the  Havana 
cigar  industry.  The  list  of  organizers  are  such 
well-known  men  as  E.  O.  Engstrom  of  Pittsfield, 
Mass.,  S.  C.  Yeomans  of  Chicago,  E.  L.  Baldwin  of 
San  Francisco,  William  C.  Alpers  of  New  York, 
Charles  H.  Huhn  of  Minneapolis,  J.  H.  Beal  of  Scio, 


Ohio,  H.  B.  Guilford  of  Rochester,  F.  M.  Apple  of 
Philadelphia,  John  D.  Muir  of  Grand  Rapids,  Mich., 
F.  C.  Godbold  of  New  Orleans,  and  E.  H.  Ladish  of 
Chicago. 

*         *         * 

When   liquors   are    shipped    into 

LIQUORS  MAY  NOT     •    -         ■     -  ^t.  ^   u 

HIDE  THEIR  LIGHT.  Interstate  commerce  they  must  be 
plainly  labeled  and  branded  on  the 
outside  package,  and  if  this  is  not  done,  and  if  fur- 
thermore the  package  is  labeled  "drugs,"  and  the 
bill  of  lading  declares  the  shipment  to  be  one  of 
drugs,  an  unlawful  act  has  been  performed.  A 
case  of  this  kind  was  recently  decided  in  the  United 
States  District  Court  for  the  Northern  District  of 
Illinois.  It  seems  that  a  barrel  had  been  shipped 
containing  36  bottles  of  liquor,  each  bottle  of  which 
was  properly  named  and  labeled,  but  there  was  no 
name  or  brand  on  the  barrel  itself,  and  the  shipper 
had  presented  to  the  railroad  company  a  receipt  or 
shipping  bill  for  the  package,  asserting  it  to  be  a 
barrel  of  drugs.  The  court  charged  the  jury  to 
render  a  verdict  of  guilty,  and  this  was  done. 


The  Philadelphia  Association  of  Retail  Druggists 
has  decided  to  provide  indemnity  insurance  for  its 
members  to  protect  them  against  damage  suits  re- 
sulting through  errors.  It  will  be  recalled  that  this 
proposition  was  taken  up  at  the  Pittsburg  convention 
of  the  N.  A.  R.  D.,  but  was  turned  down,  the 
recommendation  being  that  the  local  associations 
handle  the  matter  themselves. 

*  *         * 

The  Virginia  Board  of  Pharmacy  has  suspended 
the  registration  certificate  of  a  clerk  charged  with 
drunkenness,  and  the  culprit  is  understood  to  be  on 
probation  until  the  January  meeting  of  the  board. 
It  would  be  well  if  the  provision  of  the  law  under 
which  this  action  was  taken  were  more  frequently 
enforced  by  boards  of  pharmacy  throughout  the 
country  generally. 

*  *         * 

The  Board  of  Regents  of  New  York  State  has 
revoked  the  medical  license  of  a  physician  who  has 
been  prescribing  cocaine  right  and  left  for  drug 
fiends,  and  who  has  thus  sought  to  evade  the  anti- 
cocaine  law  of  the  State  and  nullify  its  provisions. 

*  *         * 

The  Colorado  druggists  are  engineering  a  vigor- 
ous movement  to  have  a  college  of  pharmacy  estab- 
lished in  Denver. 
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NOVEL   FEATURES    OF   THE   PROPOSED    PENN- 
SYLVANIA  LAW. 

The  Pennsylvania  pharmacists  are  getting-  ready 
to  seek  the  enactment  of  a  revised  pharmacy  law  at 
the  coming  session  of  the  State  legislature,  A 
debate  over  the  principles  of  the  proposed  measure 
was  the  chief  feature  of  the  annual  meeting  of  the 
State  Association  at  Buena  Vista  Springs  in  June, 
and  the  purpose  of  the  bill  is  to  strengthen,  supple- 
ment and  generally  bring  up  to  date  the  acts  already 
on  the  statute  book.  Some  of  the  unique  features 
of  the  'draft  are : 

1.  All  physicians'  prescriptions  shall  be  kept  and 
filed  for  a  period  of  at  least  five  years.  This  pro- 
vision, borrowed  from  the  Beal  model  approved  by 
the  A.  Ph.  A.  several  years  ago,  will  answer  the 
historic  question :     "Who  owns  the  prescription  ?" 

2.  A  second  conviction  of  violation  of  this  or  any 
other  statute  relating  to  the  practice  of  pharmacy 
will  render  a  druggist  subject  to  the  revocation  of 
his  license. 

3.  Pennsylvania,  of  course,  already  has  the 
graduation  prerequisite,  and  in  addition  to  the 
diploma  of  a  recognized  college  of  pharmacy  the 
other  requirements  proposed  for  registration  are  the 
successful  passing  of  the  State  examination,  the 
attainment  of  21  years  of  age,  and  four  years' 
experience  "in  a  retail  drug  store."  In  the  original 
draft  the  committee  simply  provided  for  four  years' 
experience,  and  did  not  add  the  words  "in  a  retail 
drug  store."  Some  of  the  members  argued  that 
experience  in  a  hospital,  for  instance,  was  just  as 
useful  as  experience  in  a  store,  but  the  majority 
thought  otherwise  and  store  experience  was  there- 
fore made  mandatory.  To  us  this  seems  to  pervert 
the  real  purpose  of  the  State  in  insisting  upon  the 
experience  requirement.  For  surely  a  hospital 
pharmacist  gets  more  practice  in  the  handling  of 
medicaments,  and  becomes  a  safer  and  more  ex- 
perienced dispenser,  than  a  man  who  serves  the 
same  amount  of  time  behind  the  counter  of  an 
average  drug  store.  We  have  read  all  the  argu- 
ments and  articles  to  the  contrary,  but  we  are  still 
unconvinced. 

4.  Under  the  provisions  of  the  proposed  act  there 
will  be  no  exemption  of  patent  or  proprietary 
remedies  from  the  restrictions  imposed  on  the  com- 
pounding and  sale  of  drugs,  medicines,  and  poisons. 


This  represents  an  attempt  to  prevent  the  sale  of 
patent  medicines  by  grocers  and  general  merchants, 
and  also  to  bring  the  operations  of  the  itinerant 
vender  under  the  control  of  the  Board  of  Pharmacy. 
We  doubt,  however,  whether  the  sale  of  proprietary 
articles  can  be  restricted  in  this  manner,  and  we 
recall  one  or  two  court  decisions  in  the  West  some 
years  ago  which  indicated  that  such  a  provision  in 
the  Pennsylvania  law  would  be  unconstitutional. 

5.  The  sale  by  unregistered  and  unlicensed  per- 
sons in  stores  other  than  pharmacies,  of  commonly 
used  drugs  and  medicines,  will  be  permitted  in 
towns  and  villages  remote  from  a  regular  pharmacy, 
provided,  however,  that  all  the  drugs  and  medicines 
thus  offered  for  sale  are  in  original  packages  pre- 
pared and  dispensed  by  licensed  pharmacists,  prop- 
erly labeled  with  the  dosage  clearly  stated,  and 
provided  also  that  the  store  has  been  properly  regis- 
tered with  the  Board  as  provided  by  the  act. 

6.  Perhaps  the  most  interesting  feature  of  the 
proposed  law,  however,  is  that  touching  on  the  moot 
question  of  medical  dispensing.  In  the  original 
draft  the  committee  recommended  the  following: 

Nothing  in  the  act  shall  be  construed  to  interfere  with 
the  dispensing  and  compounding  by  any  legally  authorized 
practitioner  of  medicine  necessary  to  enable  him  or  her  to 
supply  bona  fide  patients  with  the  medicines  deemed  neces- 
sary; provided,  however,  that  all  such  drugs  and  medicines 
conform  to  the  standards  of  the  law  of  May  9,  1909,  known 
as  the  Pure  Drug  Act,  and  are  subject  to  the  jurisdiction  of 
the  Board  as  provided  by  said  Act. 

This  section  caused  the  longest  discussion  of  the 
meeting,  and  the  general  consensus  of  opinion 
seemed  to  be  that  it  was  time  to  curtail  the  active 
competition  of  the  dispensing  physician.  The  con- 
sequence was  that  on  a  vote  the  paragraph  was 
changed  to  read  as  follows : 

In  places  and  villages  of  one  thousand  inhabitants  or  less 
that  do  not  have  within  three  miles  thereof  a  pharmacy  or 
drug  store,  physicians  may  compound  medicines,  fill  pre- 
scriptions, and  sell  poisons  as  required  by  this  article;  pro- 
vided, however,  that  all  such  drugs  and  medicines  conform 
to  the  standards  of  the  law  of  May  9,  1909,  known  as  the 
Pure  Drug  Act,  and  are  subject  to  the  jurisdiction  of  the 
Board  as  provided  by  said   Act. 

The  meaning  of  this  decision  is  plain.  The  com- 
mittee which  had  drafted  the  principles  of  the  law 
believed  that  physicians  ought  to  be  permitted  to 
continue  dispensing  their  own  medicines  if  they 
desired,  and  that  it  was  enough  to  provide  that  such 
medicines  conform  to  the  standards  of  the  pure  food 
law  and  be  subject  to  the  jurisdiction  of  the  Board 
of  Pharmacy.     The  association,  however,  felt  in  the 
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mood  to  go  farther  and  practically  to  prohibit  med- 
ical dispensing  except  in  villages  of  1000  inhabitants 
or  less  where  there  is  no  pharmacy  within  three 
miles.  Pennsylvania  pharmacists  have  thus  decided 
to  throw  down  the  gauntlet  to  physicians,  and  we 
believe  the  pharmacists  in  Illinois  have  arrived  at  the 
same  decision.  A  bill  has  been  prepared  for  intro- 
duction into  the  Illinois  legislature  this  winter. 
Whether  either  measure  will  pass  the  legislature 
unscathed,  or  whether,  if  it  does,  it  will  stand  the 
test  of  the  courts  afterwards,  is  a  subject  on  which 
there  is  disagreement  between  lawyers  and  those 
versed  in  pharmaceutical  jurisprudence.  It  will  be 
recalled  that  this  issue  was  the  chief  subject  of 
debate  at  the  Pittsburg  convention  of  the  N.  A.  R. 
D.  in  September,  and  that  the  association  finally 
decided  not  to  attempt  State  legislation  prohibiting 
medical  dispensing,  but  instead  to  request  the  physi- 
cians of  the  country  to  take  up  the  reform  them- 
selves. 

In  addition  to  the  proposed  pharmacy  law,  the 
Pennsylvania  Association  also  approved  of  the  draft 
of  a  new  anti-narcotic  measure,  and  the  statement  is 
made  on  the  cover  of  the  Proceedings  of  the  associa- 
tion that  "the  passage  of  these  bills  would  be  the 
greatest  step  forward  taken  by  any  State  in  phar- 
maceutical legislation  during  the  past  generation." 
It  is  apparent  from  what  we  have  said  that  the  main 
purpose  of  the  pharmacy  bill  is  to  eliminate  what  the 
association  calls  "the  unfair  competition  of  physi- 
cians, grocers,  and  medicine  peddlers  and  venders." 
A  bill  having  a  similar  object,  though  presumably 
without  the  medical  dispensing  feature,  is  to  be 
drawn  up  soon,  as  we  announced  last  month,  by 

Ittorney  Errant  of  the  N.  A.  R.  D.  for  use  in  the 
fferent  States. 
The  Pennsylvanians  are  aggressive  and  determined 
[)rkers,  and  they  are  making  every  preparation  to 
ish  their  measures  through  the  State  legislature 
'    this  winter  or  else  know  the  reason  why.     Retiring 
president  John  C.  Wallace  of  New  Castle  is  chair- 
,    man   of   the   Committee   on   Legislation,   and   Mr. 
'   Wallace  always  goes  into  every  movement  prepared 
come  out  victorious. 


walking.  Tell  us  about  it.  Let  your  fellow  phar- 
macists share  the  delights  of  your  experience. 

Possibly  you  motored  or  rode  by  train  or  by  boat 
through  country  of  historic  or  scenic  interest.  Tell 
us  about  it.  This  is  an  immense  continent,  and 
what  was  your  good  fortune  to  see  with  your  own 
eyes  may  be  visible  to  your  fellow  pharmacists  only 
through  the  pages  of  literature.  So  let  us  hear 
from  you. 

Tell  us  of  any  battle-field  you  saw  or  beautiful 
country  that  you  visited.  If  you  haven't  pictures  of 
the  mountains,  the  canyons,  the  great  rivers,  and 
gorges  that  delighted  your  eyes,  do  the  best  you  can 
with  a  word  description.  We  don't  ask  much — not 
a  literary  effort,  just  a  plain  little  narrative  of  your 
trip  such  as  you  might  give  your  family  or  the 
people  at  your  boarding-house. 

Time  has  passed  when  druggists  grind  365 
days  a  year.  They  travel,  they  see,  they  enjoy. 
They  recognize  the  importance  of  a  complete  rest 
and  change  of  scene  for  at  least  two  weeks  during 
the  hot  season.  Such  a  course  is  a  rational  one  and 
gives  a  man  a  little  stored-up  energy  with  which  to 
renew  his  work. 

Now  if  you  have  been  away,  tell  us  of  your 
experiences.  Let  us  have  a  little  chat  together,  brief 
or  as  long  as  you  please,  in  which  the  narrators  live 
over  for  the  time  being  the  occurrences  of  their 
vacation  days.  Don't  think  you  need  to  have  a 
European  trip  to  write  about.  Many  a  romance  in 
a  little  country  resort  were  more  interesting  than  a 
visit  to  Paris.  Just  tell  your  own  story  in  your 
own  way. 

What  did  you  do,  where  did  you  go,  how  long  did 
you  stay,  and  what  did  it  cost  you  ?  Five  dollars  for 
the  best  vacation  story ! 


TELL  US  ABOUT  YOUR  VACATION. 

To  our  readers,  greeting! 

Many  of  you  have  just  had  delightful  vacations. 
Perhaps  you  spent  a  few  weeks  in  the  country  rus- 
ticating— fishing,   swimming,  boating,   hunting,   or 


THE  "SERVICE    DEPARTMENT." 

Our  new  "Service  Department"  begins  this  month 
in  the  Bulletin.  It  will  be  found  on  page  479, 
and  we  would  commend  it  to  the  attention  of  both 
our  readers  and  our  advertisers.  We  want  to  make 
it  one  of  the  most  useful  features  of  the  journal,  and 
we  cordially  invite  subscribers  to  tell  us  their 
troubles — the  more  the  merrier. 

So  far  as  we  can,  of  course,  we  act  upon  every 
letter  direct  by  correspondence,  putting  the  inquirer 
in  touch  with  the  manufacturer.  This  service,  while 
still  young,  has  been  very  much  appreciated  by  our 
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readers,  and  we  have  had  a  number  of  letters  hke 
the  following-:  ^^  ^.      c-         ^ 

°  Kentville,  Nova  Scotia,   Oct.  10,   1910. 

The  Bulletin  of  Pharmacy,  Detroit: 

Gentlemen — Thanks  very  much  for  the  information  con- 
tained in  your  letter  of  September  28.  I  was  able  to  get 
just  what  I  wanted,  and  at  the  right  price,  too. 

The  "Service  Department"  must  be  a  fine  thing  for  the 
fellows  far  from  the  market  place.  It  makes  the  Bulletin 
more  valuable  than  ever,  and  it  has  always  been  worth  more 
than  you  ask  for  it.  Very  truly  yours, 

J.  D.  Clark. 

Evidently  the  Service  Department  is  going  to 
make  good.     We  hope  it  will  anyway. 


Apparently  our  symposium  on  candy  last  month  hit 
the  bull's-eye.  B.  L.  Bennett,  of  Bristol,  Conn., 
who  contributed  the  first  article  in  the  series,  writes 
us  as  follows :  "I  am  receiving  letters  from  all  parts 
of  the  country  by  every  mail  in  regard  to  it,  so  I 
judge  the  subject  proved  of  interest  to  your  readers." 
Live  subjects,  treated  in  a  live  manner,  always  do 
appeal  to  our  readers — they  have  been  educated  to 
accept  nothing  else ! 


THE  OBSERVER'S  COLUMN. 


"Always  do  the  very  best  you  can  and  let  the 
consequences  and  rewards  take  care  of  themselves." 

This  is  admirable  advice.  In  different  phrase- 
ology it  has  been  uttered  over  and  over  again  by 
men  of  wisdom  and  experience  in  life,  but  unfor- 
tunately it  is  rarely  taken  at  its  face  value. 

The  pharmaceutical  graduate,  listening  to  the 
commencement  address,  hears  the  suggestion  urged 
upon  him  with  great  earnestness  by  the  speaker  on 
the  rostrum,  but  more  frequently  than  not  he  dis- 
cards it  as  foolish  nonsense.  He  knows  a  better 
method : 

"Do  the  best  you  can  if  you  are  paid  for  it — ^but 
not  otherwise.  Don't  work  yourself  to  death  for 
other  people." 

How  often  has  the  Observer  heard  this  sapient 
philosophy  from  young  men  starting  out  in  life,  and 
how  seasick  has  it  always  made  him! 

Such  an  attitude  ignores  the  fact  that  the  reward 
invariably  follows  the  service — that  it  cannot  be 
inspired  and  granted  until  it  has  been  earned  and 
deserved.  It  ignores  the  further  fact  that  the  chief 
reason  for  always  doing  one's  best  is  that  a  man  may 
develop  the  capacity  for  doing  better  and  higher 


things  and  thus  increase  his  powers  both  of  earning 
money  and  earning  happiness  and  satisfaction. 

Occasionally  an  incident  arises  which  strikingly 
shows  the  wisdom  of  always  doing  one's  best  regard- 
less of  the  immediate  reward.  Only  this  morning, 
for  instance,  the  Observer  read  an  interesting  story 
in  the  newspaper  of  a  San  Francisco  bell-boy — a 
story  which  has  inspired  him  to  write  the  present 
article. 

It  seems  that  this  particular  "bell-hop"  was  new 
to  the  work  and  was  from  the  country.  He  hadn't 
been  long  in  the  hotel — not  long  enough  to  be  spoiled 
by  the  avaricious  and  selfish  tendencies  of  his  mates, 
though  it  is  doubtful  if  he  would  have  yielded  to 
such  an  environment  anyway.  Being  what  the  other 
boys  called  "easy,"  in  other  words  not  "wise,"  he 
was  given  every  thankless  task  to  do,  and  turned 
over  to  every  hotel  guest  who  was  found  to  be 
sparing  of  tips. 

In  course  of  time  one  old  lady  spent  two  or  three 
weeks  in  the  house,  and  since  she  was  very  hard  to 
please,  needed  a  lot  of  attention,  and  never  passed 
out  any  dimes  or  quarters,  the  "bell-hops"  all  with 
one  accord  left  her  to  the  green  bell-boy  from  the 
country.  He  served  her  with  great  courtesy.  He 
put  up  with  her  peculiarities.  He  did  the  very  best 
he  could — just  because  it  was  his  nature  to  do  it. 
All  he  got  was  jibes  from  the  other  boys. 

But  wait ! 

As  soon  as  the  old  lady  left  the  hotel  and  got  back 
home  she  sent  young  Mike  a  check  for  $100. 

The  laugh  was  then  on  the  other  boys. 

But  this  wasn't  all. 

Two  months  later  the  old  lady  died,  and  her 
executors  sent  Mike  a  letter  saying  that  a  bequest 
of  $2500  had  been  made  him.  When  he  got  the 
money  he  promptly  purchased  an  inexpensive  home 
for  his  parents.  A  month  later  the  executors  wrote 
him  that  since  observing  the  manner  in  which  the 
money  had  been  used  they  were  in  position  to  carry 
out  a  further  provision  in  the  will,  to  the  effect  that 
if  the  boy  disposed  of  the  $2500  wisely  he  was  to 
have  the  remainder  of  a  $50,000  bequest ! 

This  sounds  fishy,  but  it  isn't.  It  is  gospel  truth, 
and  it  illustrates  and  enforces  its  own  moral. 

Not  often,  of  course,  is  it  so  clearly  shown  that  it 
invariably  and  always  pays  to  do  one's  best  regard- 
less of  the  immediate  rewards  and  consequences. 
But  though  such  striking  demonstrations  are  rare  the 
same  fundamental  truth  may  be  found  proved  in 
every  man's  life  if  the  trouble  is  taken  to  examine 
into  the  facts. 
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Pkof.  Cakl  S.  N.  Hallbiko. 


THE  DEATH  OF  PROFESSOR  HALLBERG. 

Just  as  this  department  of  the  Bulletin  is  being 
made  ready  for  the  press,  on  the  morning  of  October 
24,  we  learn  from  the  newspapers  of  the  death  of 
Prof.  C.  S.  N.  Hallberg,  of  Chicago,  at  the  age  of 
54.  Of  the  cause  and  the  nature  of  his  illness  we 
are  not  at  this  time  informed,  save  that  the  state- 
ment was  made  in  the 
"C.  R.  D.  A.  News"  a 
week  or  two  since  that 
the  Professor  was  suf- 
fering from  "a  complete 
nervous  breakdown," 
had  been  unconscious 
or  delirious  for  several 
days,  was  considered  to 
be  critically  ill,  and  was 
under  the  care  of  a 
specialist  who  hoped  to 
bring  him  through  but 
was  not  particularly 
sanguine  of  doing  so. 
Professor  Hallberg  will  be  missed — there  is  no 
doubt  about  it.  He  filled  a  place  which  perhaps  no 
one  else  did  or  can  fill  in  just  the  same  way.  It 
was  that  of  a  brave,  fearless,  aggressive  defender  of 
the  rights  and  interests  of  the  American  phar- 
macist. Many  a  time  he  has  stood  alone  in  the 
arena  and  fought  like  a  mad  bull  for  what  he 
deemed  to  be  the  cause  of  the  retailer,  and  exposed 
what  he  thought  to  be  the  retailer's  enemies  with 
terrible  invective  and  denunciation.  At  such  a  time 
he  knew  no  personal  friends :  his  own  brother  would 
have  been  attacked  if  he  had  stood  in  Hallberg's 
path  and  if  Hallberg  had  thought  him  guilty. 

One  cannot  but  admire  such  courage — such  devo- 
tion to  the  cause  of  pharmacy — such  sacrifice  of 
personal  interests  to  the  interests  of  the  profession. 
For  never  did  Hallberg  seek  to  make  capital  out  of 
these  situations.  He  had  no  desire  to  build  up  a 
following.  He  made  no  effort  to  advance  his  own 
fortunes.  He  apparently  never  even  sought  office. 
He  was  not  actuated  by  a  desire  to  play  the  dema- 
gogue— to  masquerade  in  the  lime-light  and  win  the 
plaudits  of  the  gods  in  the  gallery. 

But  let  us  be  just  to  the  man's  memory  and  not 
yield  to  the  temptation  of  writing  a  fulsome  eulogy. 


Hallberg  always  thought  he  was  right— as  a  matter 
of  fact  he  was  often  wrong.  All  questions  have 
two  sides,  and  he  could  never  see  but  one.  Those 
who  differed  from  him  were  wrong;  the  truth  was 
so  easily  to  be  seen  that  they  must  know  they 
were  wrong;  consequently  they  were  dishonest— 
they  were  traitors  to  the  cause.  This  was  frequently 
his  course  of  reasoning,  and  too  often  in  public 
debate  he  attacked  the  honor  of  men  as  straight  as 
he  was  himself — too  often  in  private  discussion  he 
gave  expression  to  unjust  views  which  traveled  on 
and  gathered  momentum  as  they  went. 

But  so  inevitable  are  Nature's  laws,  and  so  in- 
fallible are  they  if  given  time  to  operate,  that  Hall- 
berg suffered  the  full  consequences  of  these  faults  in 
later  years.  Men  grew  to  realize  that  he  was  fre- 
quently unjust;  they  began  to  see  that  his  reasoning 
was  sometimes  unsound;  and  the  result  was  that 
they  often  doubted  the  correctness  of  his  position 
when  he  was  wholly  in  the  right.  Occasionally 
they  even  doubted  his  honesty,  and  when  they  did 
not  go  this  far  they  sometimes  accused  him  of 
trickery  and  demagoguery. 

Hallberg  was  out  of  joint  with  the  times.  Born 
abroad,  and  coming  to  this  country  when  a  young 
man,  he  apparently  never  quite  became  en  rapport 
with  the  rapid  evolutionary  changes  which  take 
place  in  American  institutions.  He  desired  the 
pharmacist  to  remain  as  he  was  a  quarter  of  a 
century  ago,  and  he  bitterly  railed  against  the  mod- 
em innovations  forced  by  the  operation  of  trade 
laws.  For  years,  like  Don  Quixote  attacking  the 
windmills  with  his  lance,  he  sought  by  legislative 
and  other  means  to  sweep  the  department  store  into 
the  sea.  He  never  became  reconciled  to  the  growth 
and  development  of  manufacturing  pharmacy.  He 
exhausted  the  vials  of  his  caustic  wit  and  acrid 
scorn  on  the  side-lines  in  the  drug  store,  and  for 
many  years  he  had  the  European  notion  that,  since 
the  government  was  all-powerful,  these  things  could 
be  corrected  by  legislation  and  we  could  turn  back 
the  wheels  of  progress  by  simply  demanding  the 
engine  to  be  reversed.  Many  of  his  unjust  accusa- 
tions and  unfounded  suspicions  grew  out  of  these 
prejudices,  and  here  may  be  found  the  key  to  much 
of  his  rampant  and  determined  crusading. 

Professor  Hallberg  was  many  times  honored,  and 
justly  honored,  with  responsible  positions  in  Amer- 
ican pharmacy.  He  was  for  fifteen  or  twenty  years 
(we  do  not  know  just  how  long)  the  professor  of 
pharmacy  in  what  is  now  the  Illinois  College  of 


450 


BULLETIN  OF  PHARMACY 


Pharmacy,  and  he  held  this  position  at  the  time  of 
his  death.  He  was  a  member  of  the  last  three 
revision  committees  of  the  U.  S.  P.,  including  the 
one  now  at  work.  He  was  likewise  a  member  of 
the  revision  committee  of  the  National  Formulary, 
and  much  of  his  best  and  most  unselfish  work  for 
pharmacy  was  written  into  both  of  these  books.  In 
the  American  Pharmaceutical  Association  he  was 
always  a  conspicuous,  figure ;  he  had  held  many 
offices  in  the  organization;  and  for  the  last  few 
years  of  his  life  he  had  been  editor  of  the  official 
journal.  Next  year  this  is  to  be  enlarged,  made  a 
regular  journal,  and  supplied  with  advertising  pages, 
and  Hallberg  was  to  be  the  editor  with  Professors 
Caspari  and  Diehl  as  his  associates. 

Many  men  have  wondered  why  Hallberg,  one  of 
the  six  or  seven  most  conspicuous  figures  in  the 
association,  was  never  seriously  mentioned  for  the 
presidency  when  lesser  men  than  he  had  held  the 
office,  but  it  was  unquestionably  due  to  the  very 
thing  we  have  already  mentioned — that  the  mem- 
bers had  of  late  years  grown  to  distrust  his  balance, 
to  fear  his  prejudices,  in  some  instances  even  to 
doubt  his  honesty,  and  they  were  afraid  that,  given 
high  office,  he  would  run  amuck  and  do  more  harm 
than  good. 

We  repeat,  however,  that  Hallberg  was  absolutely 
honest  and  incorruptible.  He  was  a  veritable 
watchdog  over  the  interests  of  pharmacy.  His  pro- 
fession was  his  life  and  his  honor.  His  very  death 
may  probably  be  traced  in  part  to  long  and  inde- 
fatigable labors  for  which  he  received  no  remunera- 
tion. To  his  students  he  was  so  zealously  and 
unselfishly  devoted  as  to  become  a  popular  idol. 
On  the  floor  of  debate  he  was  able  and  keen  and 
forceful.  His  capacity  for  invective  and  denun- 
ciation was  remarkable.  Pie  was  witty — he  was 
humorous — and  often  he  convulsed  the  audience 
with  his  powers  of  ridicule.  Perhaps  the  man  him- 
self was  seen  at  his  best  in  the  unofficial  meetings  of 
the  Diastase  Section  of  the  A.  Ph.  A. — that  mid- 
night band  of  jovial  spirits  who  met  in  some 
secluded  spot,  ordered  cheer-giving  steins  of  gener- 
ous proportions  to  be  placed  in  front  of  them,  ac- 
cepted Hallberg  as  the  Supreme  Dictator  at  the 
head  of  the  table,  greeted  his  incomparable  sallies, 
his  autocratic  decrees,  and  his  witty  introductions 
with  uproarious  applause,  and  enjoyed  with  un- 
paralleled zest  the  feast  of  reason  and  the  flow  of 
soul  until  the  small  hours  of  the  morning.  Now 
that  Hallberg  is  gone  there  is  no  one  left  worthy  to 
wear  the  Dictator's  mantle. 


"DAVY"  JONES  IN  THE  DRUG  BUSINESS. 

Baseball  fans  in  pharmacy  will  be  glad  to  learn 
that  David  Jones,  better  known  as  "Davy,"  a  star 
outfielder  of  the  Detroit  baseball  team,  has  joined 
their  ranks.  Jones  has  been  with  the  pennant  win- 
ners for  some  years,  but  has  been  spending  the 
winter  months  in  the  drug  business  in  the  State  of 
Wisconsin  with  a  view  of  ultimately  starting  in  for 
himself.  A  few  weeks  ago,  when  the  season  came 
to  a  close,  he  purchased  the  Nairin  Pharmacy  at  119 
Adams  Avenue  East,  Detroit.  With  him  is  asso- 
ciated his  brother  Arthur,  also  a  pharmacist,  who  for 
a  time  attended  the  University  of  Michigan  and  is 
fully  registered.      The  store  will  be  known  as  the 


"Davy"  Jones,  the  great  ootfieldib  of  the  Detroit  teau. 

"Davy  Jones  Pharmacy"  and  should  enjoy  a  gener- 
ous patronage.  It  is  located  on  a  street-car  inter- 
section and  in  a  neighborhood  abounding  in  fans. 
That  they  are  all  glad  to  have  a  Tiger  outfielder  in 
their  vicinity  goes  without  saying. 

Davy  has  had  a  somewhat  meteoric  career  in  base- 
ball. After  graduating  from  high  school  he  entered 
Dixon  College  in  Illinois,  where  he  "made  the  nine." 
Here  his  speedy  work  attracted  the  attention  of  the 
officials  of  the  "Three  I  League,"  with  the  result 
that  he  was  approached  to  play  professional  ball. 
The  proposition  looked  good  to  Davy,  and  he  signed 
with  the  Rockford  team.  He  made  good  from  the 
start.  In  fact  he  soon  began  knocking  the  cover  off 
the  ball,  so  that  in  due  time  his  playing  brought  him 
under  the  eye  of  the  Milwaukee  Club.  Negotiations 
for  his  services  were  commenced  and  Davy  found 
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himself  in  the  ^lajor  League.  He  has  been  in  that 
class  ever  since.  He  played  with  the  St.  Louis 
Americans  and  for  three  years  was  with  the  Chicago 
Cubs,  where  he  broke  his  leg.  Minneapolis  had  his 
services  for  a  year,  but  for  the  past  few  seasons 
Jones  has  been  with  the  pennant  winners  in  Detroit. 
Many  good  wishes  go  out  to  Davy  in  his  new 
venture.  For  the  men  in  pharmacy  or  any  pro- 
fession are  always  proud  of  a  member  who  has  won 
preeminence  in  sports  or  in  any  other  direction. 
The  Tigers  have  in  recent  years  taken  the  pennant 
several  times,  and  Davy  has  always  figured  prom- 
inently in  the  game  both  as  a  fielder  and  batsman. 
If  he  plays  the  pharmaceutical  game  with  haff  the 
vim  that  enters  into  his  baseball,  he  is  bound  to  score 
in  the  new  enterprise. 


MR.  SHERMAN  ABROAD. 

Charles  R.  Sherman,  the  well-known  pharmacist 
of  Omaha,  Nebraska,  is  now  making  a  two  months' 
tour  of  Europe.  The  vacation  is  well  earned.  As 
everybody  knows,  Mr.  Sherman  is  president  of  the 
retail  drug  firm  of  the  Sherman  &  McConnell  Drug 
Co.  of  Omaha,  which  conducts  two  or  three  progres- 
sive establishments  in  that  city.  The  business  is  a 
big  one  and  Mr.  Sherman  is  a  hard  worker. 


Chakles  R.  Shkkman. 

Incidentally  Mr.  Sherman  is  president  of  the 
Nebraska  Board  of  Pharmacy.  When  the  other 
members  of  the  board  learned  at  a  recent  meeting  in 
Omaha  that  Mr.  Sherman  was  contemplating  a  trip 
abroad,  they  purchased  a  fine  steamer  rug  and  pre- 
sented it  to  him  at  a  little  dinner  given  at  the  Hotel 
►Loyal.      The  occasion  was  a  very  pleasant  one  and 


bore  testimony  to  the  high  standing  enjoyed  by  Mr. 
Sherman  in  the  pharmaceutical  and  commercial 
circles  of  Omaha  and  the  State  of  Nebraska. 


MR.   KNOX   GOES  TO   BOSTON. 

James  W.  T.  Knox,  editor  of  Stearns's  New  Idea 
and  advertising  manager  of  the  house,  has  been 
approached  with  a  handsome  offer  by  Chester  Kent 


James  W.  T.  Knox. 

&-  Company,  of  Boston,  and,  accepting  it,  has  been 
placed  in  charge  of  the  firm's  advertising.  It  is 
m.uch  to  the  credit  of  the  Boston  concern  that  it 
saw  brains  in  Mr.  Knox's  work  and  was  willing  to 
hold  out  enough  in  the  way  of  remuneration  and 
opfMDrtunity  to  induce  him  to  abandon  his  Detroit 
connection.  During  his  thirteen  years  with  Stearns 
he  has  made  himself  one  of  the  best  ad.  men,  not 
only  in  the  drug  trade,  but  in  the  entire  advertising 
field.  He  has  tvvice  served  as  president  of  the 
Detroit  Adcraft  Club,  and,  like  Roosevelt,  would 
have  been  a  third-termer  if  he  had  not  stoutly  in- 
sisted on  going  into  busy  and  conspicuous  retire- 
ment. On  the  pharmaceutical  side  he  has  been  one 
of  the  most  efficient  of  the  younger  members  of  the 
A.  Ph.  A.,  and,  among  other  things,  has  been  chair- 
man of  the  Section  on  Education  and  Legislation  of 
this  organization.  He  has  youth,  talent,  a  genius 
for  hard  work,  a  capacity  for  growth,  a  desire  for 
success,  and  we  predict  an  ever-widening  future  for 
him.  Nor  will  it  be  more  than  a  year  or  two  at  the 
most  before  every  man,  woman,  and  child  in  the 
country  will  be  drinking  Vinol  morning,  noon,  and 
night. 
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APROPOS    OF    CHICKEN    MORTGAGES. 

One  of  the  trenchant,  interesting  talkers  at  N.  A. 
R.  D.  conventions  is  H.  C.  Shuptrine,  of  Savannah, 
Ga.  Last  year  Mr.  Shuptrine  was  chairman  of  the 
Committee  on  Pharmacy  Laws,  and  the  report  which 
he  read  at  the  Pittsburg  convention  was  very  well 
received.  One  paragraph  in  particular  aroused  pro- 
longed laughter  and  applause : 

We  wish  again  to  call  your  attention  to  the  itinerant  drug 
vender.  There  is  nothing  we  can  add  to  the  expressions  of 
condemnation  you  have  heard  of  him  from  all  sides,  and 
there  is  nothing  we  can  say  to  more  clearly  define  him.  He 
is  a  parasite  pure  and  simple.  He  consumes  but  does  not 
produce.  We  do  not  feel  disposed  to  think  that  too  much 
care,  nor  the  exercise  of  too  much  energy,  can  be  utilized 
to  completely  isolate  this  parasitic  germ  to  the  archives  of 
ancient  history.  This  will  not  only  be  a  victory  for  the 
druggist  and  the  druggist's  interests,  but  it  will  be  a  vitcory 
for  the   ignorant   and   superstitious — that    element,    we   might 


H.  C.  Shuptrine. 

say,  who  are  the  only  victims  of  these  purse-assassins.  Hence 
we  say,  make  a  law  that  will  not  only  limit  him  in  his 
operations,  but  will  completely  annihilate  him,  for  any  man 
who  will  take  a  mortgage  on  a  chicken  and  then  have  nerve 
enough  to  go  back  to  foreclose,  is  a  man  fit  for  treasons, 
stratagems,  and  spoils. 

It  is  always  the  true  Southerner  who  has  a  fluent 
command  of  the  English  language ! 

Mr.  Shuptrine  was  a  prominent  figure  in  many  of 
the  important  debates  at  Pittsburg,  and  he  was 
finally  made  a  member  of  the  new  Executive  Com- 
mittee. Elsewhere  in  this  issue  of  the  Bulletin 
we  are  printing  a  letter  by  Mr.  Shuptrine  on  the 
N.  A.  R.  D. 


AN  A.  PH.  A.  TRIO. 

These  three  men  comprised  that  part  of  the  A. 
Ph.  A.  delegation  to  the  Pittsburg  convention  of  the 
N.  A.  R.  D.  which  was  able  to  be  present  in  person. 
Reading  from  the,  left,  the  men  are  F.  W.  Meissner 
of    La   Porte,    Indiana;    Wilhelm     Bodemann    of 


Chicago,  and  Prof.  Julius  A.  Koch  of  Pittsburg. 
Professor  Koch  was  chairman  of  the  delegation  and 
conveyed  the  greetings  of  the  A.  Ph.  A.  at  the  open- 
ing session  on  Monday  evening.  Mr.  Meissner 
figured  in  the  debate  on  the  office-holding  controversy 
and  sought  in  vain  to  prevent  the  use  of  Dr.  Sim- 
mons's  name  by  the  Chicago  delegation,  all  of  the 
members  of  which  were  anxious  to  get  revenge  for 
the  attacks  emanating  from  the  A.  M.  A.  during  the 
last  year.  Mr.  Bodemann  read  an  exceedingly  in- 
teresting and  pungent  report  as  chairman  of  the  N. 
A.  R.  D.  Committee  on  Telephones — a  report  to 
which  we  gave  space  in  the  Bulletin  last  month. 


LECTURES   BY   PROFESSOR   LA   WALL. 

We  have  received  an  announcement  from  the 
Wagner  Free  Institute  of  Science,  17th  and  Mont- 
gomery Avenue,  Philadelphia,  indicating  that  Prof. 
Charles  H.  La  Wall  will  deliver  a  series  of  lectures 
on  consecutive  Wednesday  evenings  at  8  o'clock 
beginning  with  November  9.  Professor  La  Wall's 
subject  will  be  organic  chemistry,  with  particular 
reference  to  the  fixed  oils  and  fats,  and  the  lectures 
will  last  until  the  evening  of  December  28. 
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The  Strosnider-Jenkins  Drug  Co.  of  Williamson,  W.  Va..  has 
one  of  the  largest  and  most  successful  stores  in  the  State.  It  is  very 
handsomely  fitted  up. 


This  is  another  view  of  the  Strosnider-Jenkins  store,  and  it  will 
be  seen  from  the  array  of  eight  clerks  what  a  volume  of  business  is 
done  by  the  concern. 


The  "  South  Side  Drug  Store,"  so-called,  is  located  in  Bluefield, 
W.  Va.,  and  it  is  apparent  that  the  place  was  fitted  up  by  Bangs. 
Witness  the  characteristic  Bangs  tables  in  the  center. 


Here  we  have  a  second  view  of  the  South  Side  Drug  Store,  the 
first  view  of  which  is  shown  across  the  column.  Quite  a  feature  is 
evidently  made  of  the  soda  department  in  this  establishment. 


This  shows  the  new  and  popular  store  of  E.  W.  Harrington  of 
Columbus,  Ohio,  who  has  become  known  as  "  the  obliging  druggist." 
It  is  located  at  6th  .Avenue  and  Summit  Street. 


Here  we  have  Mr.  Harrington  himself  at  his  desk  in  the  rear  of 
the  store,  and  incidentally  the  picture  shows  that  a  good  deal  of 
emphasis  is  placed  on  prescription  work. 


A  pa||e  of  Drn|{  Stores. 
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Professor  Joseph  P.  Remington  on  the  throne. 


The  Remineton  section  of  Longport,  N.  J. 


"THE  PHARMACOPOEIA  FACTORY." 

Scenes  Around  LoD|{port,  N.  J.,  where  Professor    Reiiiln|{ton  and    His    Staff  of  Assistants  Have  Been 

at  Work  on  the  New  U.  S.  P.  During  the    Last  Sammer — Revising  Standards 

Within  Hearlni{  of  the  Sad  Sea  Waves. 


The  Bulletin  cartoon  this  month,  shown  on  the 
opposite  page,  is  devoted  to  the  man  whose  name  is 
a  household  word  in  pharmacy.  We  need  not  repeat 
it  here — it  isn't  necessary.  It  occurs  to  us,  however, 
that  readers  of  the  journal  would  be  interested  in 


seeing-  three  or  four  pictures  illustrating  Professor 
Remington's  summer  life  in  Longport,  N.  J.  Long- 
port,  as  everybody  knows,  is  a  continuation  of 
Atlantic  City,  and  the  Remington  family  hie  them- 
selves down  to  "Sea  Crest"  early  in  the  summer  and 


The  "  rharmacopiiia  Factory  "  at  Lonaport,  formerly  known  as  "  The 
Kiddery."  with  Professor  and  Mrs.  Remington  examining  a  botanical 
specimen  outside. 


An  interior  view  of  the  "  Pharmacopoeia  Factory,"  with  Professor  Rem- 
ington  and  his  assistant.  E.  Fullerton  Cook,  shown  at  the  right  side  o(  the 
room. 
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stay  as  late  as  possible  in  the  fall.  By  this  time 
they  are  of  course  back  at  1832  Pine  Street  in 
Philadelphia. 

During  the  past  summer  Chairman  Remington  has 
got  nicely  started  on  the' revision  work  of  the  next 
Pharmacopoeia.  The  building  used  for  the  "Phar- 
macopoeia Factory"  was  originally  known  as  "The 
Kiddery,"  and  was  built  when  the  Remington  sons 
were  younger  and  in  need  of  such  an  establishment. 


Another  view  of  the  "  Pharmacopceia  Factory,"  suggesting  the  steady 
work  required  to  get  out  a  new  edition  of  the  U.  S.  P. 


It  now  presents  a  picture  of  anything  else  but  play, 
and  on  the  hottest  days  in  summer  visitors  may  see 
Chairman  Remington  and  his  assistants,  arrayed  as 
comfortably  and  modestly  as  possible,  grinding  out 
pharmacopoeial  circulars  and  performing  pharma- 
copoeial  tests.  From  now  on,  for  the  next  six  or 
eight  months,  the  work  will  be  conducted  on  the  top 
floor  of  the  Pine  Street  house  in  Philadelphia. 

But  to  return  to  Longport.  "Sea  Crest"  is  shown 
at  the  right  of  the  picture  at  the  top  of  page  455. 
The  cottage  at  the  left  was  erected  for  Professor 
Remington's  sister.  Of  the  two  buildings  in  the 
center,  one  is  the  "Kiddery,"  and  the  other  the 
stable.  Away  at  the  left  of  the  picture,  facing  the 
inlet,  is  a  small  building  known  as  "Paradise." 
Here  is  where  the  Professor's  brother,  John  Rem- 
ington, holds  forth,  and  he  gave  this  name  to  the 
building  because  he  fully  expected  that  no  woman's 
foot  would  ever  cross  the  threshold.      But,  alas  for 


the  plans  of  mere  man,  the  women  of  the  Remington 
family  go  in  and  out  of  the  building  with  that  pre- 
dilection which  the  fair  sex  always  exhibits  toward 
anything  smacking  of  paradise. 

As  for  the  "Kiddery,"  otherwise  known  as  the 
"Pharmacoixcia  Factory,"  it  will  be  seen  from  the 
pictures  of  the  place  that  it  is  admirably  adapted  for 
strenuous  work.  The  building  is  lighted  by  six 
windows,  and  there  is  always  a  breeze  from  some 
quarter  even  in  the  hottest  weather.  In  the  center 
of  the  room  is  a  billiard  table — now  transformed 
into  a  working  counter  bearing  very  little  suggestion 
of  play.  All  about  this  unique  "Factory"  are  refer- 
ence books,  manuscript  copy,  filing  cases,  typewriters, 
and  pretty  much  everything  else  suggesting  hard  and 
systematic  work.  At  the  left  of  the  picture  on  this 
page  a  good  view  is  had  of  one  of  the  proof-reading 
tables  with  a  Morris  chair  in  front  of  it.  These 
tables  are  on  casters  so  that  they  may  be  moved 
around  in  any  position,  and  they  are  long  enough  to 
accommodate  two  or  three  readers  in  line.  The  tops 
are  set  at  an  angle  and  are  therefore  very  convenient. 
The  frames,  being  open,  afford  ample  opportunity 
for  the  disposal  of  human  legs  underneath. 

In  one  of  the  pictures  a  smoking  jacket  may  be 


"  Church  of  the  Redeemer  "  in  Longport,  with  the  sailboat  at  the  right 
in  which  Professor  Remington  presumably  goes  to  church. 


seen  hanging  against  the  staircase  leading  to  the 
floor  above.  The  buttons  on  this  jacket  are  quaker 
buttons — actual  nux  vomica  seeds,  each  bored  with 
four  holes  and  sewed  on.  This  feat  was  performed 
in  order  to  test  the  value  of  a  brain,  nerve,  and  heart 
tonic  when  externally  applied,  but  the  results  were 
not  noticeable. 


WHAT  THEY  THINK  ABOUT  THE  N.  A.  R.  D. 

Several    of  the    Leaders    Comment    on    the    Pittsburg    Convention.  Discuss  the  A.  M.  A.  Attack.  Point 

Out  Daniera  to  be  Avoided,  and  Indicate   the  Lines  Alon^  which  the  Work 

of  the  Organization  Must  Largely  Lie  In  the  Future. 


The  Pittsburg  convention  of  the  N.  A.  R.  D.  in  a  sense  represented  a  crisis  in  the  affairs  of  the 
organization — and  of  course  every  convention  has  in  greater  or  less  degree.  But  the  Pittsburg  meeting 
came  at  the  end  of  an  association  year  in  which  vigorous  assaults  on  the  N.  A.  R.  D.  had  been  made  by 
the  American  Medical  Association  and  by  others,  the  loud  echoes  of  which  were  yet  echoing  and 
reverberating.  Did  the  Pittsburg  convention  measure  up  to  the  situation  and  show  sound  and  con- 
structive statesmanship?  This  question  in  different  form  we  have  put  to  a  number  of  the  accepted 
leaders  of  the  organization,  and  their  replies  will  be  found  full  of  interest  and  significance.  The  Bulletin 
is  an  open  forum,  and  we  give  all  the  contributors  an  equal  chance  to  be  heard  without  accepting  responsi- 
bility for  any  of  their  .statements  or  opinions. — The  Editors. 


DR.   W.    C.   ANDERSON, 
Brooklyn,    N.    Y. 

[Dr.  Anderson  was  chairman  of  the  Committee  on  Resolu- 
tions at  Pittsburg.] 

Replying  to  your  inquiry  of  recent  date,  I  wish  to 
state  that  in  my  opinion  the  most  significant  and 
important  feature  of  the  recent  N.  A.  R.  D.  conven- 


Da.  W.  C.  Amdirson. 


tion  was  its  declaration  of  independence  or  its 
decision  to  adopt  its  own  policies  and  carry  those 
policies  out  in  the  interest  of  the  retail  drug  trade 
without  interference  by  any  other  branch  of  the  trade 
or  any  other  interests. 


I  believe  this  decision  taken  at  the  Pittsburg  Con- 
vention makes  the  N.  A.  R.  D.  stronger  than  it  has 
ever  been  and  in  a  position  to  command  more  thor- 
oughly the  consideration  and  support  of  the  retail 
drug  trade.  There  is  now  no  reason  why  every 
retail  druggist  should  not  recognize  in  the  N.  A.  R. 
D.  a  national  organization  that  is  working  for  his 
interests  and  his  interests  alone. 

I  do  not  believe  the  organization  has  suffered  from 
the  attacks  made  upon  it  by  officials  of  the  A.  M.  A., 
but  that  in  reality  these  attacks,  so  unwarranted  and 
misleading,  have  been  the  means  of  bringing  out  the 
loyal  spirit  of  N.  A.  R.  D.  members  and  created  in 
them  a  desire  to  defend  their  organization  from  all 
attacks  to  belittle  and  injure  it. 

It  has  shown  them  that  while,  no  doubt,  the  great 
mass  of  physicians  throughout  this  country  are  their 
friends  and  are  willing  to  cooperate  with  them  for 
the  benefit  of  all,  there  are  among  the  officials  of  the 
A.  M.  A.  bitter  enemies  not  only  of  the  N.  A.  R.  D. 
but  of  the  retail  drug  trade  in  general,  who  would 
apparently  use  the  lowest  methods  of  advancing  their 
own  interests  at  the  expense  of  the  pharmacists  of 
the  country. 

The  future  work  of  the  N.  A.  R.  D.  should  be  to 
give  its  best  support  to  every  honest  and  lawful 
movement  for  the  welfare  of  the  retail  drug  trade,  to 
protect  the  retailers'  interests  in  national  legislation, 
to  further  the  propaganda  movement  in  every  way 
possible,  and  to  secure  better  telephone  conditions  in 
many  sections  of  the  country. 

The  danger  to  be  avoided  by  the  association  is  that 
of  domination  by  any  other  interests,  particularly 
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by  those  that  can  receive  benefits  through  such 
domination  that  in  turn  are  detrimental  to  the  retail 
druggist's  welfare. 

To  prevent  internal  strife  brought  about  by  aspir- 
ants for  official  positions,  to  avoid  adopting  radical 
and  unobtainable  measures  in  reference  to  the  con- 
duct of  the  practice  of  medicine,  and  to  avoid  being 
used  by  interested  dealers  to  injure  any  other  retail 
druggists'  organizations  that  are  really  benefiting 
the  retail  drug  trade — these  also  are  dangers  to  be 
avoided. 

FRANK   H.   FREERICKS, 

Cincinnati,   Ohio. 

[Mr.  Freericks  was  secretary  of  the  Committee  on  Reso- 
lutions at  the  Pittsburg  meeting,  and  it  was  therefore  his 
pen  which  gave  final  form  to  the  resolutions  reported  out 
of  committee.] 

It  gives  me  real  pleasure  to  say  a  few  words  in 
answer  to  the  questions  put  by  you,  regarding  the 
Pittsburg  N.  A.  R.  D.  convention. 

1.  The  most  significant  feature  of  the  convention 
to  me  seemed  the  unity  of  word  and  thought  which 
accepted  as  final  the  fact  that  the  organized  retail 
drug  trade  must  stand  on  its  own  bottom.  From  no 
source  was  there  even  an  indication  of  doubt.  This 
is  certainly  most  remarkable  considering  the  opinion 
which  has  prevailed  heretofore.  Yet  it  is  only  a 
natural  sequence  to  the  enforcement  of  bad  legisla- 
tion, and  of  unwillingness  to  give  heed  to  just 
demands  of  the  retail  trade.  It  does  not  in  the  least 
reflect  on  the  wisdom  of  former  conventions,  nor  on 
the  ability  and  the  unselfish  devotion  to  duty  of  those 
who  were  charged  with  carrying  out  the  former 
policies. 

2.  I  have  no  doubt  that  the  decisions  made  and 
future  policies  outlined  at  Pittsburg  will  streng-then 
the  association.  By  again  approving  of  cooperative 
effort  in  manufacturing  and  buying,  and  by  com- 
mendation given  to  those  who  protect  prices,  notice 
is  served  indirectly  on  all  proprietors  and  jobbers 
that  only  by  providing  for  the  retailer  a  living  profit 
may  they  hope  to  avoid  further  encroachment.  Shall 
the  present  retailer  be  his  own  manufacturer  and 
jobber?  and  shall  the  present  jobber  be  his  own 
retailer  and  manufacturer  ?  seem  to  be  the  questions 
which  now  hang  in  the  balance.  In  the  end  the 
present  proprietor  will  have  to  bear  the  brunt  of  the 
burden,  unless  he  looks  to  the  retailer's  profit.  The 
outcome,  no  matter  which  way  the  tide  turns,  must 
bring  improvement  to  the  retailer's  condition,  and 
consequently  a  greater  willingness  on  his  part  to 
support  and  maintain  the  principle  of  organization. 


The  decision  at  Pittsburg  to  support  legislation  in 
proper  form  for  a  National  Health  Board  should 
open  the  way  for  reaching  an  understanding  between 
the  national  medical  and  pharmaceutical  bodies,  so 
that  they  will  be  brought  closely  together  in  friendly 
relationship.  This  in  turn  should  give  greater 
opportunity  for  effective  propaganda  work. 

In  advocating  legislation  to  prevent  dispensing  of 
narcotics  by  physicians,  unless  under  proper  restric- 
tions, the  association  proposes  something  reasonable, 
which,  if  carried  out,  will  be  the  opening  wedge 
against  dispensing  by  physicians  generally. 

3.  I  cannot  help  but  believe  that  the  association 
has  suffered  from  the  attacks  made  upon  it  by  the 
A.  M.  A.      This  is  in  no  sense  an  admission  that 


F.  H.  Fkekricks. 

these  attacks  were  justified,  but  a  simple  statement 
that  they  have  hurt  some,  whether  justified  or  not. 
It  is  only  natural  that  the  medical  men  should  be 
influenced  by  the  views  and  expressions  contained  in 
their  journals.  So  far  as  my  information  goes,  many 
of  the  best  medical  men  (which  also  means  the  best 
prescription  writers)  constitute  the  membership  of 
the  A.  M.  A.  The  views  of  such  physicians  un- 
doubtedly have  had  an  influence  with  especially  those 
pharmacists  who  are  largely  dependent  upon  their 
good-will  and  cooperation.  I  feel  that  the  National 
Association  has  not  been  properly  understood  in  the 
matter  of  giving  cause  for  the  attack  referred  to,  and 
that  its  action  has  been  misinterpreted,  and  I  believe 
that  by  extending  a  friendly  hand  in  all  needed 
directions  this  can  be  changed. 

4.  Naturally  if  the  association  has  been  hurt  by 
the  attacks  referred  to,  it  is  not  as  strong  as  ever, 
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but  its  calm  deliberations,  firm  expressions  and  con- 
servative action  at  Pittsburg  will  tend  to  make  it 
stronger  than  ever. 

5.  The  future  work  of  the  N.  A.  R.  D.  must 
largely  consist  in  pointing  out,  and  in  helping  to 
secure,  that  which  each  individual  druggist  should 
do  in  the  proper  advancement  of  the  commercial  side 
of  pharmacy.  This  of  course  involves  nearly  every- 
thing. To  mold  the  mind  of  the  individual  druggist 
along  correct  lines,  to  point  out  what  is  needed  and 
desired,  and  how  to  secure  it,  will  help  each  indi- 
vidual to  act  in  unison  with  every  other  individual 
engaged  in  the  drug  business. 

6.  So  long  as  the  work  of  the  N.  A.  R.  D.  is 
carried  out  in  accordance  with  the  plans  and  direc- 
tions outlined  at  Pittsburg,  without  bitterness  and 
harshness,  I  can  see  no  new  danger  to  confront  our 
association, 

E.  F.  HEFFNER, 
Lock  Haven,  Pa. 

[Mr.  Heffner  is  secretary  of  the  Pennsylvania  State  Phar- 
maceutical Association  and  was  a  delegate  from  this  body 
to  the  Pittsburg  convention.] 

The  work- of  the  Pittsburg  convention  brought  out 
two  very  prominent  features.  One  was  the  general 
excellence  of  the  committee  reports,  and  the  other 
was  the  absolute  domination  of  the  convention  by  the 
A.  D.  S.  interests. 

The  committee  reports  were  timely  and  showed 
strenuous  efforts  and  great  care  and  study  in  their 
preparation,  and  should  result  in  continued  good  for 
the  cause  of  pharmacy. 

The  control  of  the  convention  by  the  A.  D.  S.  was 
significant  inasmuch  as  not  10  per  cent  of  the  mem- 
bership of  the  N.  A.  R.  D.  belong  to  the  A.  D.  S., 
whereas  at  least  75  per  cent  of  the  members  attend- 
ing the  meeting  were  evidently  affiliated  with  the 
A.  D.  S.  This  suggested  a  query  as  to  "who  paid 
the  freight,"  or  why  did  the  A.  D.  S.  promoter  show- 
such  a  strong  interest  in  having  all  of  his  organizers 
and  prominent  members  present?  The  blatant,  ill- 
advised,  and  ill-tempered  remarks  regarding  the 
medical  profession  indulged  in  by  prominent  A.  D. 
S.  members  almost  seemed  to  be  part  of  a  carefully 
planned  attempt  to  still  further  antagonize  the 
medical  profession. 

It  required  the  most  strenuous  efforts  of  the  old 
guard  of  safe  and  sane  pharmacists  to  save  the 
association  from  being  put  in  a  ridiculous  position 
by  this  same  element,  who  endeavored  to  have  the 


association  indorse  impossible  legislation  against 
medical  dispensing,  and  also  go  on  record  against  a 
National  Department  of  Health.  The  drug  trade  of 
our  country  is  to  be  congratulated  that  the  conserva- 
tive element  were  able  to  swing  enough  of  the  less 
rabid  A.  D.  S.  members  with  them  to  prevent  these 
actions,  as  they  would  have  been  taken  by  the  med- 
ical profession  as  an  evidence  of  insincerity  on  our 
part  in  the  entire  propaganda  movement,  and  the 
thousands  of  dollars  spent  by  the  National  Associa- 
tion in  furthering  the  propaganda  campaign  would 
have  been  worse  than  wasted. 

A  vast  majority  of  the  pharmacists  in  this  country 
believe  in  working  in  harmony  with  the  physician 
and  along  ethical  lines.  Their  close  relations  with 
their  local  physicians,  and  the  confidence  which  the 
physicians  have  in  them,  have  been  the  biggest  fac- 
tors in  the  success  of  the  propaganda  movement. 
These  pharmacists  have  been  seriously  embarrassed 
and  compelled  to  put  forward  strenuous  efforts  to 
maintain  their  ground  by  the  unwise  action  of  Presi- 
dent Huhn  in  retaining  his  office  as  president  of  both 
the  A.  D.S.  and  the  N.  A.  R.  D.,  and  to  a  less 
extent  by  some  of  the  editorials  in  Notes  during  the 
past  year. 

The  entire  future  of  the  N.  A.  R.  D.  is  bound  up 
in  the  question  of  A.  D.  S.  domination. 

The  treasurer's  report  for  the  past  year  shows  a 
loss  in  members  of  over  2200  despite  the  strong 
efforts  of  the  organizers  to  form  new  affiliated  asso- 
ciations. The  loss  of  one-seventh  of  our  members 
as  a  result  of  the  past  year's  trouble  and  turmoil  is 
serious  enough,  but  who  can  in  addition  estimate  the 
number  who  have  paid  this  year's  dues  with  a  feeling 
that  the  N.  A.  R.  D.  should  have  another  chance  to 
make  good  ? 

Several  of  the  largest  affiliated  State  associations 
were  only  kept  from  seceding  this  year  by  the  earn- 
est efforts  of  their  officers.  The  insurgents  will 
return  to  the  attack  at  the  next  year's  meetings  of 
these  associations  greatly  strengthened  by  the  action 
of  the  Pittsburg  convention,  and  the  outcome  is 
problematical.  It  will  require  very  strong  evidence 
of  an  earnest  desire  to  conduct  the  affairs  of  the 
N.  A.  R.  D.  in  the  interests  of  the  entire  membership 
to  keep  these  associations  in  line.  If  the  N.  A.  R. 
D.  is  to  fulfil  its  mission  a  return  must  be  made  to 
the  first  principles  of  the  organization. 

The  saving  of  5  or  10  per  cent  on  the  buying  end 
will  never  reconcile  our  membership  to  the  loss  of  30 
or  40  per  cent  on  the  selling  end,  so  price  protection 
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by  means  of  the  direct-contract,  serial-numbering 
plan  must  continue  to  be  a  vital  issue.  A  desire 
must  also  be  shown  to  work  with  instead  of  against 
the  physician  if  we  are  to  retain  the  conservative 
majority  of  our  members. 

The  propaganda  movement  is  like  a  two-edged 
sword  and  will  react  upon  us  if  we  show  any  evi- 
dence of  insincerity.  This  movement  has  been  pro- 
ductive of  very  good  results  and  is  of  as  great 
importance  to  the  welfare  of  the  pharmaceutical  pro- 
fession as  price-protection,  and  it  is  to  be  earnestly 
hoped  that  its  future  usefulness  will  not  be  impaired 
or  weakened  by  any  unwise  action  of  the  association. 
Legislation,  both  national  and  State,  by  reason  of 
the  increased  interest  shown  by  the  public  and  the 
agitation  in  the  daily  press,  must  continue  to  occupy 
a  prominent  part  in  our  work. 

Most  of  the  evils  that  can  be  cured  by  legislation 
can  be  remedied  only  by  efficient  State  pharmacy 
laws,  and  it  is  essential  that  our  legal  department 
continue  its  efforts  to  have  our  different  State  asso- 
ciations attempt  to  secure  better  State  laws.  To 
that  end  it  is  essential  that  every  member  give  his 
cordial  support  to  his  State  legislative  committee  as 
well  as  our  national  legislative  committee.  Prompt 
and  decisive  action  at  the  moment  needed  will  have 
a  very  good  and  far-reaching  effect. 


CHARLES    F.    MANN, 

Detroit,  Mich. 

[As  everybody  knows,  of  course,  Mr.  Mann  is  chairman 
of  the  Executive  Committee,  and  therefore  the  accepted 
leader   of  the  organization.] 

Let  me  say  in  reply  to  your  inquiries  that  in  my 
judgment  the  most  significant  feature  of  the  Pitts- 
burg convention  was  found  in  its  harmonious 
character. 

I  believe  the  decisions  made  were  all  quite  sane, 
and  in  the  absence  of  anything  sensational  only 
permanent  good  can  accrue  from  them. 

A  close  observer  of  N.  A.  R.  D.  affairs  must 
realize  that  the  association  has  suffered  by  the 
attacks  made  upon  it  during  the  early  part  of  this 
year  by  the  American  Medical  Association.  A 
certain  loss  in  membership  of  the  affiliated  associa- 
tions can  be  attributed  to  this  cause,  but  I  am  firmly 
convinced  that  the  wide  publicity  given  the  discus- 
sion of  this  attack  has  reacted  to  the  benefit  of  the 
N.  A.  R.  D.  in  proving  conclusively  that  the  asso- 
ciation  is  an   absolutely   independent   organization 


owned  and  controlled  by  retail  druggists  and  ex- 
ploited only  for  the  direct  purpose  of  making  the 
retail  drug  business  better  and  improving  the  con- 
dition of  those  who  are  engaged  in  it. 

The  N.  A.  R.  D.  has  gained  in  strength  with  each 
succeeding  year  since  the  beginning,  because  it  has 
steadfastly   profited   by   experience    in    eliminating, 


Chas.  F.  Mamn. 

slowly  but  surely,  the  earlier  mistakes  born  of  irra- 
tional enthusiasm. 

The  future  work  of  the  organization  must  largely 
lie  along  the  lines  of  a  close  observance  of  the 
preamble  of  the  constitution.  The  only  dangers 
which  threaten,  as  I  see  it,  are  commercial  and 
fraternal  entanglements. 


B.  E.   PRITCHARD, 

Pittsburg,   Pa. 

[Mr.  Pritchard  is  secretary  of  the  Western  Retail  Drug- 
gists' Association  and  an  ex-president  of  the  N.  A.  R.  D.] 

To  my  mind,  after  having  gone  thoughtfully  over 
the  record,  and  carefully  weighed  each  resolution 
adopted  by  the  1910  convention  of  the  N.  A.  R.  D., 
the  most  significant  feature  of  the  actions  there  taken 
was  the  heroic  stand  upon  the  moot  question  of  the 
evil  of  practicing  physicians  ignorantly  dispensing, 
and  its  twin  evil,  pharmacists  prescribing  without 
the  ability  to  diagnose.  The  last  section  of  the  set 
of  resolutions  on  this  subject  carries  wisdom  in  con- 
densed form  : 

Resolved :    That   it   is  the    sense   of   this   convention  that 
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the  State  boards  of  health  and  pharmacy  should  cooperate 
in  the  enforcement  of  the  medical  act  and  pharmacy  law  to 
the  extent  that  the  rights  and  privileges  of  each  profession 
are  preserved  and  the  interests  of  the  public  safeguarded. 

The  final  seven  words  show  the  unselfish  nature 
of  the  position  assumed.  Again,  the  altruistic 
character  of  the  asserrtbled  delegates,  and  their  entire 
avoidance  of  the  thought  of  possible  gain  in  a  com- 
mercial sense,  .is  emphasized  in  the  adoption  of  this 
short  preamble  in  the  introduction  of  the  resolution 
condemning  the  sale  of  habit-forming  drugs: 

Resolved:  That  we  heartily  favor  national  legislation 
that  will  prevent  the  indiscriminate  sale,  distribution  and  use 
of  habit-forming  drugs. 

Next  in  importance  to  the  retail  druggists  of  this 
nation  was  the  indorsement  of  cooperative  enter- 
prises when  properly  carried  on  by  bodies  of  retail 
pharmacists  for  their  own  protection.  I  confess  to 
an  interest  in  behalf  of  the  individual  in  these 
resolutions,  but  the  reasons  given  in  extcnso  in  the 
preamble  as  submitted  by  the  Western  Pennsylvania 
Retail  Druggists'  Association  clearly  show  how  such 
action  has  been  rendered  imperative  by  the  lack  of 
cooperation  on  the  part  of  other  branches  of  the 
trade  in  previous  efforts  demanding  certain  acts 
upon  the  part  of  each. 

Upon  these  two  questions  and  the  manner  in 
which  they  were  settled  the  N.  A.  R.  D.  has  a  right 
to  expect  that  in  the  respect  and  confidence  of  the 
members  of  the  organization,  and  in  the  minds  of 
those  who  have  not  heretofore  given  it  their  support 
and  bestowed  upon  it  their  confidence,  the  N.  A.  R. 
D.  has  demonstrated  its  claim  to  the  right  to  be 
regarded  as  firmly  entrenched  as  a  permanent  in- 
stitution to  which  can  be  referred  with  absolute 
confidence  all  questions  affecting  the  retail  drug 
trade. 

In  some  sections  of  the  country  the  attacks  made 
by  men  who  are  affiliated  with  the  American  Med- 
ical Association  have  raised  honest  doubts  in  the 
minds  of  those  men  who  delegate  all  their  thinking 
to  others.  But  as  the  clouds  of  bitterness  and 
calumny  gradually  clear  away,  and  the  sunlight  of 
truth  begins  to  assert  itself,  these  doubts  are  being 
dispelled.  And  with  the  dignified  and  manly 
disposition  to  deal  rightly  with  those  men  who  are 
the  authors  of  the  evil  stories  spread  abroad,  as 
evidenced  in  the  N.  A.  R.  D.  convention,  I  firmly 
believe  good  will  surely  come  of  all  the  discussion 
that  has  been  indulged  in. 

As   a   clean,    honorable,    moral   and    thoroughly 


dependable  body  of  men,  bent  upon  doing  good,  the 
National  Association  of  Retail  Druggists  stands 
stronger  than  ever  before  in  the  estimation  of  the 
rank  and  file  of  retail  druggists,  and,  too,  in  the 
minds  of  its  whilom  opponents. 

The  1910  convention  set  a  pace  for  all  time,  and 
if  questions  and  practices  that  shall  come  up  for 
arbitration  in  future  years  are  as  courageously  and 
manfully  met  and  cared  for  as  were  all  such  that 
came  before  this  convention,  the  lines  along  which 
its  future  work  shall  lie  will  determine  themselves. 

The  only  dangers  to  be  avoided,  as  I  see  them, 
are  those  of  permitting  self-seeking  men  to  gain 
ascendancy  in  the  councils  of  the  N.  A.  R.  D. 

I  have  been  permitted  to  take  my  place  as  a 
delegate  in  twelve  annual  gatherings  of  the  N.  A. 
R.  D.,  and  I  can  truthfully  assert  that  in  personal 
honesty,  high  character,  and  integrity  of  purpose 
those  delegates  who  made  up  the  Pittsburg  conven- 
tion were  the  peers  of  them  all. 


HERMAN  C.  SHUPTRINE, 

Savannah,  Georgia. 

[Mr.  Shuptrine  is  one  of  the  new  members  of  the  Ex- 
ecutive Committee,  and  his  portrait  is  shown  in  the  Bulle- 
tin's "Hall  of  Fame"  this  month.] 

Permit  me  to  .say  that  I  think  the  N.  A.  R.  D. 
has  taken  a  decided  step  forward.  Every  feature 
of  the  recent  convention  was  significant  of  strength 
and  an  awakening  by  the  N.  A,  R.  D.  to  the  real 
measure  of  the  status  of  its  charge.  In  the  many 
opinions  and  discussions  there  seemed  to  be  a  most 
hearty  concurrence,  all  tending  to  that  aggressive- 
ness and  "stand-patism"  which  gave  to  the  Pitts- 
burg meeting  a  power  greater  than  before  in  the 
history  of  the  association,  and,  in  my  opinion,  the 
N.  A.  R.  D.  is  stronger  to-day  than  it  has  ever  been. 

While  the  association  has  suffered  in  consequence 
of  the  attacks  made  upon  it  by  the  A.  M.  A.,  it  is 
mainly  because  the  N.  A.  R.  D.  has  never  "come 
back"  as  vigorously  as  the  insults  warranted.  I 
believe  that  if  the  N.  A.  R.  D.  had  gone  deeply 
into  the  charges,  and  published  our  stand  with  all 
the  invective  these  abuses  justified,  the  A.  M.  A. 
would  cherish  quite  a  different  attitude  toward  our 
organization  than  I  am  constrained  to  believe  it 
does  now. 

The  policy  of  the  N.  A.  R.  D.  has  been  established. 
Its  future  lies  in  the  carrying  out  of  every  principle 
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set  forth  in  this  poHcy.  If  we  are  right,  then  we 
should  spare  no  efifort  or  energy  in  making  the 
association's  work  felt.  If  we  are  wrong,  then  let 
us  get  right  and  as  quickly  as  possible. 

The  main  danger  to  be  avoided  is  the  falling  into 
the  hands  of  those  who  would  use  the  association 
as  a  tool  for  predatory  interests.      While  the  N.  A. 


R.  D.  is,  and  has  always  been,  free  from  any  such 
alliance,  we  cannot  watch  too  carefully  our  work  in 
this  regard.  Suffering  as  we  have  at  the  hands  of 
calumny,  we  might  draw  some  idea  as  to  the  out- 
come of  the  N.  A.  R.  D.  joining  hands  with  any 
interest,  other  than  was  prescribed  at  the  foundation 
of  the  organization. 


HOLIDAY  ADVERTISING. 


Ways  and  Means  of   Stimulating   Christmas   Trade— Methods    Used    Last  Year   by  Dru^^ists   Here  and 

There — Special   Plans,  Sample  Ads.,  Sales  Schemes,  and  Suggestions  of  One 

Kind  and  Another— All  "Good  Stuff." 


For  months  druggists  have  been  putting  in  a 
supply  of  Christmas  goods.  Now  the  all-important 
question  is  how  to  get  rid  of  them. 

In  our  capacity  as  editors  we  get  a  bird's-eye  view 

of  what  the  stores  are  doing  to  make  the  most  of  the 

f 


Check  Your  Christmas  Wants  From  This  List 


fOR  THE  UDIES 


fOR  THE  MEN 


Silver  Toilet  Sets $2.00  to  M5.00 

Gold  Toilet  Sets 3.00  to    12.00 

Ebony  Toilet  Sets 1.00  to      6.00 

Walnut  Toilet  Sets 2.00  to      5.00 

Rosewood  Toilet  Sets 1.00  to      3.60 

Jewel  Cases-Silver 50  to      3.00 

Jewel  Cases— Gold 75  to      5.00 

Triple  Mirrors 2.00  to      6.0O 

Hand  Mirrors 10  to      6.00 

Hand  Bags _...  2.00  to      6.00 

ManicureSets 50  to      5.00 

Music  Bags 

Fancy  Wisk  Brooms 
Writing  Sets 
Stationery 

Fountain  Pens 

Fancy  Calendars 
Traveling  Sets 
Perfume  Atomizers 

Post  Card  Albums 
Handkerchief  Boxes 
Glove  Boxes 

Puff  Boxes 

Desk  Novelties 

Perfumes....: *  .10  to  $10.00 

Toilet  Waters 25  to    2.00 

Brushes  and  Combs 
Pictures 

Photo  Holders 

Novelties  of  All  Kinds 
Art  Calendars 

B«>1<» ♦  .25  to  $1.25 

Box  Candies 26  to    3.00 

Candle  Sticks-bronze,  silver  and  gold 
Travelers'    Drinking   Cups,    etc.,    etc. 


Shaving  Sets Ji.oo  to  »5.00 

Collar  and  Cuff  Boxes 75  to    3.00 

Collar  and  Cuff  Bags 50  to    2.00 

■  Safety  Razors I.OO  to    5.00 

Smokers' Sets 1.50  to   4.0O 

Tobacco  Jars 50  to    2.00 

Fancy  Pipes 50  to    3.00 

Hat  and  Clothes  Brushes..    .35  to    2.50 

Necktie  Boxes 75  to    2.00 

Fancy  Ink  Wells 35  to      .75 

Desk  Novelties 25  to      .50 

Bill  Books 60  to    2.0O 

Fountain  Pens 50  to    2.00 

Post  Card  Albums 50  to    l!50 

Cigars,  per  box 1.00  to    6,00 

Traveling  Sets 1.60  to    6.00 

Muffler  Boxes 50  to  ,2.00 

Card  Cases 

Fancy  Playing  Cards 
Toilet  Waters 

Stationery 

Ash  Trays 
Necktie  Holders 

Den  Supplies  of  all  kinds 
Den  Pictures 

Match  Boxes 

Pipe  Racks 
Shaving  Mugs  and  Brushes,  60c  tp  $2.00 
Military -Brushes tl.OO  to   8.00 


Some  gentle  reminders  in  a  four-page  folder  distributed  by  the  Fred 
Glass  Drug  Co.,  of  Petoskey,  Mich. 

gift  season.  Some  dealers  let  the  holiday  business 
take  care  of  itself,  but  with  those  we  are  not  con- 
cerned. It  is  our  aim  to  present  the  schemes  of 
druggists  who  make  it  a  point  to  attract  buyers  and 
garner  every  available  shilling  during  this  profitable 


season.  For  Christmas  is  a  time  when  every  man's 
hand  is  in  his  pocket.  The  spending  spirit  is  in  the 
air  and  people  are  in  a  mood  to  buy. 

WHEN  TO  ADVERTISE. 

Advertising  through  the  mail  should  be  done 
early.      Don't  wait  until  the  week  before  Christmas. 

Frank  Farrington,  writing  in  the  National  Drug- 
gist, says  that  such  literature  should  go  out  the  first 
week  in  December.  Later  in  the  season  people  will 
be  too  busy  to  read  it  and  the  expense  will  be  wasted 
to  a  large  extent.  Be  sure  that  announcements  are 
sent  out  soon  enough  to  give  people  time  to  visit  the 
store  and  buy.  This  does  not  mean  that  one  should 
stop  his  newspaper  insertions  before  the  last  day. 
People  will  take  time  to  read  the  newspapers,  and 
as  they  peruse  them  they  will  read  about  holiday 
goods.  Write  customers  to  come  into  the  store  and 
look  around.  Every  one  should  be  able  to  find 
something  in  the  way  of  a  present. 

HELP  CUSTOMERS  SELECT  PRESENTS. 

It  is  well  to  remember  that  people  are  always 
grateful  for  any  suggestions  that  will  enable  them 
to  make  selections.  They  always  examine  the  gifts 
with  a  feeling  of  more  or  less  uncertainty.  In  fact 
holiday  shopping  is  regarded  by  many  as  really  hard 
work.  Therefore,  a  pertinent  suggestion  made  here 
and  there  will  often  result  in  a  sale  where,  left  alone, 
the  customer  would  be  unable  to  make  up  his  mind. 
Five  and  six  dollar  orders  are  sometimes  the  result 
of  salesmanship  on  the  part  of  the  clerks. 

But  druggists  may  do  much  of  this  suggesting  in 
their  preliminary  advertising.  That  is  to  say,  they 
can  publish  in  the  daily  papers  lists  of  goods  they 
will  show  customers,  the  various  gifts  included  in 
the  stock.      The  Fred  Glass  Drug  Co.  of  Petoskey, 
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Mich.,  carries  a  large  stock  of  holiday  goods  classi- 
fied and  priced.  But  at  Christmas  the  firm  sends 
out  a  four-page  folder  giving  a  list  of  the  various 
things  available,  one  page  of  which  is  shown  in  the 
reproduction  on  the  opposite  page. 

Naturally,  every  man  should  be  familiar  with  his 
stock.  Otherwise  he  will  be  unable  to  lend  any 
assistance  to  people  who,  though  willing  to  spend 
their  money,  are  in  a  quandary  how  to  do  so.  Some 
buyers  get  lost  in  the  maze  of  novelties  on  display 


of  ladies'  pocketbooks  ranging  in  price  from  65 
cents  to  $1.25.  Customers  are  reminded,  too,  that 
a  subscription  to  a  magazine  is  a  very  acceptable 
present.  Men  and  women  living  outside  of  the 
town  are  also  invited  to  call  at  the  store  and  see  the 
line  of  Christmas  novelties,  being  assured  of  every 
attention  and  courteous  treatment.  Short  ads.  are 
used  with  teJling  effect. 

A  neat  booklet  ofTers  another  desirable  way  of 
calling  attention  to  holiday  goods.     One  year  L.  L. 


Leather  Goods 

Wo  havu  niucli  llio  lioat  liau  and  th* 
fiiuat  »w>itmeot  ws  li**»*v«r*Mun<l. 
You  wilt  aee  tb«  •ituUtf  ia  •very 
pieoo,  wiU  ill*  Httingi  aak*  tltrai 
nuM  MoepUbla  ■•  ptMMMi.  0«aU^ 
iiien'i  invaling  iimm  aavar  w«f*  m 
Kotxl  u  sow.  MsaioMh  Mis  of  beat 
i|umJitjr.  w  ooBpaelly  uraagMi  that 
they  can  b*  earriM  la  %  poekM. 
Indies'  hand  bap  in  all  tba  oaw  itjlM 
and  leatban,  madt  for  mrnem,  aad 
prioed  right.  Lap  ubl«u  aad  4(ak 
■aU'  io  baautiful  dcaignt  and  wall 
fitlad  for  •ervic*.  Many  new  artklai 
and  «v«rj  one  Iwan  lb«  HborrifT 
quility. 

Brushes,    Mirrors  and 
Combs 

la  (hit  di>|Mrtui«n(  ws  can  «a>ilr 
oclipao  anything  l>«rM4ifur»  «ho«n  in 
Klltworth.  Military  SsU  thai  liniply 
glow  with  quality  and  basaty.  liair 
and  Cloth  Uruih  .H«ti  that  maka  man 
happy — and  whon  it  ooiBaa  Io  ladiaa' 
Dnaaing  uta,  ihrrt  it  lomalhing  for 
amry  puna  from  GOo  Io  $15— ami 
ovary  ona  worth  tba  prioa  aaked. 

The  naw  thingi  ia  tilTor  mount- 
ing!, real  abony  and  fancy  eomhin*- 
tiona  bear  truu  Chriutna*  quality. 

Toys,  Dolls,  etc. 

Twould  not  ba  Chriatmaa  witnoat 
them.  The  ehildiaa  have  really  tho 
only  true  ooneaption  of  the  Chriatmaa 
ipirii  and  we  have  ipared  no  paiu  to 
pleaaa  Ihem. 

It  would  b*  almoat  lapoaaible  to 
enumernla  them  all,  but  let  ue  ny 
tliat  "Santa  Claoa"  never  forget*  who 
•ervva  him  beet,  aad  baa  dMided  to 
keep  hie  heodquanara  at  Iha  nmo  old 
Mand. 

Truvidn  for  tlio  little  ooaa  hero,  and 
your  holiday  joya  will  nut  Iw  cnr- 
tailed  by  rogrota. 


Desk  Sets 


The  neweat  thing  for  ladie*  is  a 
daak  aet.  Just  leo  them  and  you  will 
know  how  deairablo  tliey  are.  Com- 
plete in  every  detail  and  of  lasting 
qnsltly.  Th<.y  certainly  will  be  win- 
oaca.  Tbey  make  correspondence  a 
pleasure,  and  with  some  of  our  good 
atallonery  are  bound  to  win  the  heart 
of  the  recipient. 


Pictures 

Everybody  knows  that  ShcrrilT's 
picture  displays  arc  the  finest  in  tho 
vicinity.  Our  new  ways  of  showinj; 
them  will  meet  with  your  approval, 
and  the  subjects  are  tho  outgrowth  of 
an  advanced  appreciation  of  good  art 
which  ouf  people  are  rapidly  acquir- 
ing. We  can  suit  all  tastes  and  meet 
all  competition. 


Hammered       | 
Brass  Goods     I 


siEiiirr's 

Christmas  Specials 

DONT  MISS   ANY  OF  THEM 


China 


Chins  riataa,  Halad  Bowls,  Prait 
8ala,  Chooolate  PoU  and  Copa,  Tea 
8aU,  AfiA  Dinner  ColTees,  Water 
nialiars.  Bonbon  Dishes,  Hair  and 
Powder  Boxes,  Dreeeer  Sets  and 
Trays,  Tin  and  Button  Trays,  and  a 
beautiful  lino  of  white  china  for  deo- 
oratittg. 

8ome  of  tlio  prdtiost  Ihings  you 
ever  saw  at  pritvs  wonderfully  low. 


Cut  Qla55 

Our  Cut  Glass  and  etched  German 
Glassware  numbers  are  very  desir- 
able. The  quality  exceptionally  good 
and  our  prices  place  them  within  your 
'  easy  reach. 

Along  with  the  regular  lines  in 
chafing  diihes,  bakers  and  afternoon 
tea  pots  in  meul,  we  are  showing  a 
new  idea  in  china  bakers  that  is  fine. 
Ask  to  see  them. 


Here's  Where  We  Shine 

Nothing  could  be  of  more  real  val- 
ue for  the  money  invested  than  a 
piece  of  this  brass  goods.  Practically 
imperishable,  it  grows  more  valuable 
with  age.  No  one  piece  of  bric-a-brac 
can  add  more  to  the  character  of  a 
home  ihvi  a  nice  brass  jardenior  or  a 
fern  dish,  and  the  smaller  .nrtioles,  in 
candelabra,  candle  sticks,  ink  wells, 
paper  knives  are  too  pretty  to  be  for- 
gotten. We  have  only  one  dinner 
gong;  many  will  want  it;  only  one 
will  get  it — will  it  be  you? 

Artistic  Pottery 

Just  gladden  the  heart  of  gome  one 
whose  love  for  the  beautiful  is  too 
often  overlooked  in  this  practical  age. 
A  piece  of  pottery  that  has  real  merit 
is  as  much  appreciated  as  a  picture, 
and  more  some  times.  It  may  be  just 
the  thing  to  make  a  bare  corner  at- 
tractive, or  to  fill  a  vacant  place  in 
the  decorative  scheme  of  your  pet 
room.  Try  it  once.  You'll  never  re- 
gret it,  and  when  you  see  our  lines  of 
Teco,  Pueblo  Indian,  Claywood  and 
Rozane  pottery,  you  ■will  realize  how 
beaatiful  must  be  the  inspiration 
which  prompts  the  potter  who  designs 
them. 

Shaving  Sets 

We  are  showing  many  new  designs 
selected  for  wearing  quality  and  real 
service.  Thanew  "All  Way"  shaving 
mirror  will  please  any  man  who 
shaves.    It's  perfection. 


♦♦♦n<>»«ii  I  miiix  »»»»»»«♦♦♦♦«»»»>♦«», lot »»>«» 


A  reproduction  of  a  half-page  ad.  inserted  in  the  local  paper  by  W.  E.  SherrifT,  of  Ellsworth,  Kansas. 


until  a  pertinent  suggestion  by  the  druggist  helps 
them  to  pick  out  a  present.  Of  course  if  a  customer 
has  a  certain  thing  in  mind,  that  is  the  line  of  least 
resistance.  But  often  the  druggist  has  got  to  help 
the  shopper  to  make  up  his  mind.  Don't  be  afraid 
to  offer  to  refund  money  if  goods  are  unsatisfactory. 
It  is  a  well-known  fact  in  the  business  world  that 
guarantees  of  this  character  are  seldom  taken  ad- 
vantage of.  A  present  once  bought  is  very  apt  to 
be  kept. 

^  STORE  PArER  ADVERTISING. 

Every  effort  should  be  made  to  bring  people  to 
the  store.  Thompson  &  Hagan  of  Christiansburg, 
Va.,  issue  a  store  paper  and  devote  considerable 
space  to  holiday  goods.      Special  mention  is  made 


Bunnell,  proprietor  of  The  Norwood  Pharmacy, 
Norwood,  Ohio,  took  this  means  of  advertising  a 
stock  of  Christmas  gifts.  He  sent  out  an  attractive 
six  page  booklet  4  by  6  inches,  to  500  good  families. 
A  fac-simile  is  shown  at  the  bottom  of  the  opjyosite 
page.  Every  year  Mr.  Bunnell  gets  out  a  booklet 
of  some  kind  praising  the  store  and  bidding  for 
holiday  patronage.  He  claims  to  get  bigger  returns 
from  this  form  of  advertising  than  from  any  other 
he  has  tried. 

NEWSPAPER  ADVERTISING. 

Perhaps  the  mainstay  of  holiday  advertising  is 
the  newspaper.  Some  well  arranged  copy  was  used 
last  year  by  W.  E.  Sherriff  of  Ellsworth,  Kansas. 
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It  covered  half  a  page.  There  was  plenty  of  space, 
each  section  being  clear  and  legible,  as  may  be  seen 
from  an  etching  of  the  Sherrifif  ad.  which  appears 
in  this  article. 

Last  year  Jacobs'  Pharmacy  ran  a  full  page  in 
the  Atlanta  Constitution.  Some  idea  of  the  general 
character  of  the  announcement  will  be  had  from  a 
small  section  of  it  which  we  are  reproducing  in  this 
connection. 

In  McElree's  Drug  Store,  in  Garden  Grove,  Gal., 
they  conducted  a  guessing  contest  one  year  on  the 
number  of  hours  the  eight-day  clock  in  the  window 


V^-  fm-i^  |Ma6^glBjgBp»j!^fgifeaf3^^^ 


would  run.  This  excited  considerable  interest  and 
stimulated  business.  The  people  from  the  mining- 
towns  around  Garden  Grove  came  in  to  register 
their  guesses.  The  first  prize  was  the  beautiful  doll 
in  the  window,  which  may  be  seen  in  our  half-tone 
reproduction  of  the  store.  It  happened  that  the 
nearest  guess  came  from  a  poor  girl  and  she  was 
awarded  the  doll.  The  boys'  prize  was  a  silver 
watch. 

Of  course,  the  methods  which  one  druggist  pur- 
sues successfully  to  stimulate  holiday  business  may 
require  some  modifications  before  they  are  adapted 


to  another.  But  in  the  main  the  central  ideas  are 
the  same  the  country  over.  The  chief  requisite  is 
to  do  something.  Don't  let  the  business  of  the  gift 
season  take  care  of  itself  or  it  may  run  away  to 
your  competitor  across  the   road.      Business  is  a 


Hair  Goods 

A  line  showing:  of  new 
Switolies  includ.-s  somf  of  the 
greatest  Aalues  wc  have  yet  of- 
fere i;  proDiioent  aniouj;  them  I>e- 
ing  a  36-inch  very  full  Switch  of 
finest  texture  hair  in  black  and 
all  shades  of  browu  aud  bloud,  at 
Eight  Dollars 


Holiday  Stationery 

Htrc'=  a 

Eaton- Hu 

special  \  allies  ill  holiday  packagrs 

TninJc  box  or  hollj-decorated  box  coiiuiuin(  quire  of  n>>te 

paper  and  34  envelopes  .....'..., a5< 

HuM's  Stationery  in  decorated  boxes,  at SOf 

Other  line  ttjtionerr  in  large  and  bfauiiinl  holidav  boxes, 

at  ....faSO.  «3.SOand#4aO 

Dekk  %tXi  oi  paper  knife  and  scissors  m  leatlicr  case,  bra>?. 

German  ^il\  rr  and  gun  metal  inount^d. 

ai  »300lo«5  50 


Jacobs*  Perfumery  Department 

All  tlic  well-known  bi'aud.s  of  Perfumeries  are  to  be  found  at  .Jacobs';  .tuiI 
luauy  rare  aud  delightful  specialties  that  can  be  had  uowhere  else  in  Atlanta. 

Hiidnut,  Roger  &  Gallet,  Colgate,  Piver,  Vantiue,  Lazell,  Lubin,  Houbiganl. 
Piuaud  and  other  celebrated  )lel^^mcl•s  have  contributed  their  best  to  the  Jacolis' 
stock. 

Hnest  Sachet  Powders  ^°"^'  Voters 


Adjustable. Shaving  Mirrors 

Shaving  Mugs 


Gifts  for  Men  Who  Smoke 

-  m 


ilwrlal  sliowlac 
tu.  Clfc-ar  aad  ToBawo  Jars.  Clfar  aad  Clgareiie  Hoxm, 
Lnslng  la  prle*  tnm SO^  1"  t}0-00 


I  earvad  Mrs*  tod  u  a  real  bar. 

<r«l  BO 

Jar.  .  ,,  ..  ..  7S*»«2  00' 


A  quarter  section  of  the  full-page  ad.  run  in  the  Atlanta  Consliiutton  by 
Joseph  Jacobs. 

personal  equation  and  the  holiday  trade  is  no  excep- 
tion. It  is  largely  what  a  man  makes  it.  But  a 
selected  stock  of  presents,  a  series  of  ads.  well 
planned  and  carefully  executed,  are  bound  to  make 
money  for  any  proprietor. 


^Ait. 


thtt  bwiuibly  pfease;  liilct  i«qcrtil*-i  m 
cndlrrj  nncfy;  e»mW%  i^po  »»«i  dob- 
doui;  and  cijtrs  to  jdwtc  liie  moit 
critical  But  -wft  wiH  aut  tin-  y<m  wilfi  i 
catalog  oi  our  w»te».  lort  drop  ja  awi 
iDjj>vt  our  YtDwi  woii. 

BCNNKLl'S  PHARM.4Cf 

N.W.  Cr.  M^a  S  «a«le  ire^to, 

SWIWOOO,  o, 

■Tie  t)ntg  Stwe  a/i^ij/j.* 


^mting 


Vtu 


the  trulitmi  SUA  rampfifwat*  a?  t^  ha. 
WB.    ah  «itf*tdp  bHA  that  tht  fwirin« 

It*  rewtHS  par  Bw?  1»  t&(  iao»i  etttftt- 
WI  IB  !»  r^HKV  B(  jftWWOoa.  B,XA  tfvt 
fu  mar  i«iof  fwi  rua  ebatt  at  rtjt  ijjint 
iM  btnrtit  tif  Mk  Ve  ntn!  «Ii>»  ^e^ 
tot  Mneftt  pmi  whrviuQf  m  t^r  pus-  nt 
mrrtt  attm  U  ta  bim  mt  iima  Uk  t%r 
f«flK.    Snt  poa  us  nnbirar  ta  troMr 


^mnw  (bag  »*««•,  And  ia  liie  «■■. 
a   tar-fwiwi   food   fsdii^    'Tw 


V<n.v.  .  ■■■■- 

J  'it  J.  ■walrr  tv>«t,  "i  a  ti,->-',t\  tmrfc.  And 
(f  joi;  i,»ni^f;  M  9<i  for  »  thing  w«  do 
w  ■  kerp-  '''^  "■''^  ^  E^  10  s^  J  for 
yea  'K  tT&  Wii  Vk-iitrr  k  m»v  hr  hAti.  Si> 
yaa  <ju>'t  Sf>  wtong  li  yuu  wk  Buancll  li»»t 
Wi(*i  liw  anivdU  t-f  CtaWmw  i^«w» 


The  cover  and  inside  pages  of  the  Bunnell  Christmas  booklet,  referred  to  in  the  accompanyinB  article. 


"MY  BEST  ADVERTISING  SCHEME." 

Booming    the    Sale  of    H«'|d-y  Good,    by  Giving   a   Doll  Away  In    a  Vollog  Contest-A  Thanksgiving 

Guesslnji  Match  In  which  the  Weights  of  Two  Tnrkeys  Gave  Customers  Much 

Concern— Turning  Chlnaware  Into  Cash  hy  a  Booster  Sale. 


Now  that  the  fall  and  winter  season  has  opened,  and  business  has  assumed  a  more  aggressive  tone 
It  IS  meet  and  proper  that  we  should  renew  our  live  department  of  best  advertising  schemes  The  three 
papers  this  month  are  good  ones,  and  next  month  we  shall  have  three  or  four  others— principally  bearing 
on  the  holiday  business.  We  pay  $:a.50  for  all  accepted  articles,  regardless  of  their  length— and  con- 
tributions are  always  in  order. — The  Editors. 


A  DOLL  VOTING  CONTEST. 
By   Frost  &   Maffit,   Qakville,    Iowa. 

Here  is  an  advertising  idea  that  paid  a  large 
dividend  on  the  time  and  money  invested.  We 
gave  a  doll  voting  contest  during  the  holidays  and 
distanced  our  competitors  in  great  style.  Through 
our  local  paper  we  offered  to  give  a  beautiful  dressed 
doll  to  the  girl  under  14  years  of  age  who  should 
receive  the  greatest  number  of  votes.  Each  25-cent 
cash  purchase  or  each  quarter  paid  on  account  en- 
titled the  customer  to  one  vote.  If  a  customer 
bought  45  cents'  worth  of  goods,  we  would  suggest 
an  additional  five-cent  purchase  to  obtain  a  second 
voting  ticket  for  the  doll  contest. 


DOLL    VOTING    CONTEST 

0-4<-^ 

This  ticket  is  good  for  one  vote  in  our  Doll  Vot- 
ing Contest.  The  beautiful  doll  in  our  window 
will  be  given  to  the  girl  receiving  the  highest 
number  of  votes.  A  ticket  given  with  every 
Twenty  five  (25)  Cent  Purchase.  Contest  will 
close  Friday  evening,  December  24,  at  lu  o'clock. 

FROST  &  MAFFITT 

I  Vote  For 


Each  week  we  published  a  list  of  the  contestants 
in  the  local  paper.  Otherwise  we  did  no  advertising 
beyond  mentioning  the  contest  in  our  holiday  adver- 
tising in  the  paper. 

The  best  results  we  obtained  from  the  "local" 
items.  Sometimes  these  would  be  devoted  to  a 
special  cigar  in  an  announcement,  as,  "Sixteen  votes 
with  each  $2.00  box  of  Henry  Lloyd  cigars." 

If  any  one  asked  us  how  to  vote  or  who  was 
ahead,  we  refused  to  give  any  information.  No 
voter  could  be  solicited  in  our  store,  nor  would  we 


tell  who  was  buying  holiday  goods.  We  had 
nothing  to  do  with  the  contest  beyond  writing  for 
some  of  our  customers  who  couldn't  do  so  them- 
selves. 

We  made  it  plain  to  every  one  that  the  only  way 
to  win  the  doll  was  to  get  the  most  votes.  Our 
ballot  box  was  kept  back  of  the  counter  and  when 
any  one  had  votes  to  put  in  we  held  it  up  for  him. 
We  selected  our  committee,  and  the  contest  closed 
at  10  o'clock  Friday,  December  24.  One  man  came 
in  and  wanted  to  buy  1000  cigars  and  sell  them 
back  to  us  after  Christmas.  We  declined.  Another 
wanted  to  pay  so  much  on  account,  although  he 
owed  us  nothing,  with  a  view  to  trading  the  amount 
out  after  Christmas.  We  refused.  We  explained 
that  the  contest  was  for  the  stimulation  of  holiday 
trade. 

The  votes  were  counted  Christmas  morning  and 
the  doll  given  to  the  winner. 

Besides  being  a  trade  stimulator  the  contest  was 
a  good  debt  collector.  We  got  in  one  account  that 
was  hopeless,  and  this  alone  paid  for  the  doll  and 
25  cents  over.  While  the  holiday  sales  surpassed 
our  previous  records,  we  had  the  least  amount  of 
credit  sales  for  any  month  of  the  year  and  collections 
ran  up.  There  were  no  grievances  or  resentments 
as  everything  was  done  strictly  on  the  square. 

Like  all  country  stores  we  handle  many  side-lines, 
and  the  lasting  effects  of  the  contest  can  be  seen  in^ 
many  ways,  especially  on  our  sale  of  coal  oil,  which 
is  almost  double  what  it  was. 


A  THANKSGIVING  TURKEY  GUESSING  CONTEST. 

By  Campbell  &  Son,  Lonaconing,  Md. 

Our  window  was  prepared  by  covering  the  floor 
with  about  an  inch  of  sawdust  and  a  little  clean 
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straw.  In  one  corner  we  placed  a  small  well 
branched  tree.  A  dozen  large  china  nest  eggs  were 
secured  and  a  small  ad.  was  printed  on  each.  These 
were  deposited  in  the  bottom  of  the  window.  Brief 
remarks  like  the  following  were  used  on  the  eggs : 

"Did  you  guess?     It  is  now  time  to  guess. 
A  guess  with  every  purchase." 

We  got  two  of  the  best,  fattest  turkeys  Ave  could 
find,  a  gobbler  and  a  turkey  hen,  put  them  in  the 


George  D.  Campbell,  manager  Campbell  &  Son,  Lonaconing,  Md. 

window  and  made  the  enclosure  secure  against  their 
escape.  In  a  prominent  position  we  placed  a  card 
22  by  28  inches : 


We  are  going  to   give 

these 

fine  turkeys  free 

to  lucky  customers 

on 

November   24th. 

You 

simply   guess    their 

Weights. 

On  the  outside  of  our  store  we  had  a  large  banner 
reading: 

FREE— THANKSGIVING  TURKEYS. 
SEE  THEM  IN  THE  WINDOW. 

Small  tickets  were  provided  for  registering  the 
guesses,  and  one  was  given  with  each  purchase.  A 
box  with  a  slit  in  the  top  was  provided,  into  which 
our  customers  might  deposit  them  after  filling  in  the 
blanks. 

The  turkeys  were  awarded  to  the  people  who 
guessed  nearest  to  their  exact  weights  after  our  feed- 


ing them  at  noon,  November  24.     At  this  hour  the 
turkeys  were  weighed  in  full  view  of  the  public  and 


GUESSING  CONTEST 

Addrei 
I  Kuess 
I  guess 

(S 

the  Gobbler's  weight 

the  Hen's  weight  .. 

Date 

lbs.      

lbs.      .. 

...ozs. 
...ozs. 

the  exact  weight  posted  in  the  window.  A  canvass 
of  the  guesses  w^as  then  made  to  determine  the 
winners.      Finally  a  placard  was  put  in  the  window 


COMMENCE   TO-DAY 
To    Xtj    and     Win 
One  of  These  Turkeys 


We    Will    Give    Away 

TWO    TURKEYS 


Campbell  &  Son 

Progressive   Druggists 
23  M&in  Street.        IfOn&conlng.  Md. 


The  outside  pages  of  Campbell  &  Son's  folder. 


TAc  Tarkeym  mre  t 


ir  of  birds  tbM  we  could  procarv.     Tb«y 
:  iimi  (iKm  aooui  as  acnciou*  ■  piece  of  turkey  meat  aa  vimi  pvm  ■!« 
They  «re  perfect  in  every  respect.     They  arc  no 


adow      L.ook  Ihesi  o 


Orve    of    These    Two    Turkeys 

May    Be    Served    on    Your   Table 
This    Thanksgiving    Da^-y 


Why.  or 

else.     Even 
will  be'uie  ( 


Vou  hs' 
jrkey  part  of 


stands  an  eqnal  chance 
lots  of  fun  trying  anyhow. 


joyed,  ol  that  we  feel  p 


:hjs  Than kssi vine  Day 


'  *«i*//,  i 


the  l>3l]ot  box 


EVERV  CUSTOMER  who  mmkem  mmy  purehsme,  /.r,* 

ThanUgivmg  will  l^  g,vtn  a  giieMinR  bUnk.     Voh  are  to  write  on  ibis  blank  what  you  j 

turkeys  and  atler  addiiiK  your  name  and  address  (or  identificalioii  yon  ar*  to  drop  th«  blai 

Tlie  person  who  Kuesse*  itcarftl  to  tlie  correct  live  weight  of  the  gol>bIeT  wins  the  gobbler,  and  the  person  who  guesses  mft^nl 
to  ifte  correct  live  weight  of  the  hen  »iiis  the  hen.    In  case  of  tie.  the  tie  guess  MADE  FIRST  wins. 

TMm  eonteat  cloaes  at  13  o*elock  noon  on  Taoadsy,  ATovomber  2Uth,  and  no  guess  «n  be  deported  after  that 
time.  Immediately  after  ctowng  contest  we  will  carefully  weigh  each  of  these  turkeys  alive  to  determine  what  ibe  exact  live  welebl  of 
each  IS.     We  will  put  a  placard  in  onr  window  announcing  the  correct  weight  and  we  will  begin  at  once  to  canvass  the  guesses  lo 


whicliever  way  the  winners  prefer. 

YOU  MTtY  WiX-try  anyway-yon 
will  have  lot*  of  fun.     Remember  you  gel 

purchase  here.     Whether  the  purchase  is 

difference.     Oon't  neglect  a  single  oppor- 

as  you  need  drug  store  goods,  get  them 


TELL  YOUR  FRIEXDS—itn 


The  inside  pages  of  Campbell  &  Son's  folder. 

announcing  who   had   won   each   turkey  and   how 
close  each  guess  had  come  to  the  exact  weight. 
The  contest  was  advertised  for  a  week  before  it 
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started,  by  mentioning  it  in  the  newspapers.  About 
two  weeks  before  Thanksgiving  Day  a  general  cir- 
'cular  had  been  distributed  telHng  about  the  contest 
I  see  reproduction  on  opposite  page). 

Feeding  the  turkeys  always  attracted  attention. 
This  should  be  done  at  a  busy  time  of  the  day,  when 
Ithere  are  plenty  of  people  on  the  streets.  The 
novelty  of  this  scheme  attracts  attention  and  gets 
ithe  business.  We  increased  our  sales  20  per  cent 
Iduring  the  two  weeks  we  had  the  turkeys  in  the 
window. 


GETTING  BUSINESS  ON  MERCHANTS'  BOOSTER 
SALE  DAYS. 

^^  By  O.  R.  NoRRis,  South  Whitley,  Ind. 

■^bout  every  two  months  our  local  Retail  Mer- 
jchants'  Association  have  what  we  call  "A  Booster 
jSale"  for  two  days,  in  which  every  merchant  is  sup- 
posed to  take  part  and  ofTer  special  prices  on  some 
particular  line  of  goods  he  handles.  An  advertising 
book,  6  by  10,  containing  from  25  to  40  pages  is 
'■^tten  out  by  the  association,  and  space  in  this  book 


O.  K    NOBKIS. 

lid  to  each  merchant  by  the  association.     It  also 

"ducts  a  free  Farmers'  Combination  Stock  Sale  on 

hese  two  days,  which  helps  very  materially  in  swell- 

the  crowds.      These  books  are  mailed  by  the 

'ciation  to  the  head  of  every  family  living  within 

distance  of  15  miles  from  our  town,  and  a  number 

jf  them  are  mailed  to  other  neighboring  towns.    As 

I  result  of  this   special  mail   advertising  and   the 

■armers'  Combination  Sale,  we  can  always  count  on 

I  crowd  of  several  hundred  people  being  in  town  on 


those  two  days,  all  intent  on  buying  goods  of  some 
kind. 

In  each  sale  we  always  took  a  liberal  space  in  the 
book,  usually  one  full  page,  and  also  made  special 
arrangements  in  our  store  to  sell  a  large  amount  of 
the  goods  which  we  advertised. 

A  CHIN  A  WARE  SAL£. 

Last  November  we  decided  to  close  out  our  line 
of  fine  chinaware,  and  retire  from  the  chinaware 
business;  so  we  started  the  sale  on  "Booster  Days." 
In  our  ads.  we  always  give  the  regular  price  of  the 


WATCH  SOUTH  WHITLEY  GROW 


Booster  Sale 

No.  2 

Given  By  The 

MERCHANTS 

ASSOCIATION 

South  Whitley,  Ind. 

Jan.  14 


FRIDAY 

and 

SATURDAY 


1910 


FREE 

Combination  Sale 

FRIDAY,  JANUARY  7th 

The  cover  of  the  Booster  Sale  booklet. 


chinaware,  also  the  closing  out  price,  so  the  people 
can  see  the  real  reduction  in  the  price.  Besides  the 
advertising  in  the  merchants'  book,  we  also  use  the 
local  newspaper  and  printed  handbills  which  a  hired 
boy  distributes  through  the  crowds  during  both 
days.  We  also  had  a  large  sign  painted,  4  by  12 
feet,  and  hung  it  over  the  sidewalk  in  front  of  the 
store. 

To  display  our  goods  we  borrowed  two  long 
tables,  one  IG  and  one  12  feet,  from  a  neighboring 
business  man,  placed  them  in  the  center  of  our  store, 
and  had  a  carpenter  build  two  shelves  over  each 
table.     All  this  display  space  we  filled  with  china- 
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ware  washed  up  nice  and  clean,  so  that  it  looked 
inviting  to  the  customer.  On  every  piece  we  put 
a  price  tag.  The  original  selling  price  was  marked 
upon  it  with  black  ink;  through  this  was  drawn  a 
line  with  red  ink,  while  the  closing  out  price  was 
marked  in  the  same  color  just  below.  We  also 
filled  both  windows  with  chinaware,  and  had  these 
price  tags  on  every  piece  in  each  window.  The 
advertising  and  special  effort  we  put  forth  paid  us 
big,  for  we  were  compelled  to  have  two  extra  lady 
clerks  help  us  take  care  of  the  trade  during  these 
two  days. 

A  SALE  OF  GOLDFISH  AND  AQUARIUMS. 

On  another  ''Booster  Sale"  we  decided  to  make  a 
sale  on  something  new,  some  article  that  had  never 


Norris'  Pharmacy 


GOLD 
FISH 
BARGAINS 


lOc 


COMPLETE 
AQUARIUMS 

Each  aquarium  contains  two    gold 
aquarium  plants  and  pebbles. 


fish, 


Some  Great 
Bargains  Left  In 

CHINAWARE 

We  still  have  some  beautiful  pieces  of 
Chinaware  left  which  we  are  closing 
out  at  less  than  cost. 


The  Norris  ad.  in  the  Booster  Sale  booklet. 

been  offered  for  sale  in  the  town  before,  but  was 
popular.  In  looking  over  the  field  we  decided  upon 
the  sale  of  goldfish  and  aquariums.  Accordingly 
we  arranged  our  advertising  in  the  merchants' 
advertising  book,  and  other  special  advertising.  As 
in  the  chinaware  sale,  we  had  small  bills  printed,  but 
this  time  on  good  paper,  using  a  good  half-tone  cut 
of  the  fish  and  the  aquarium.  We  also  had  small 
tickets  printed   which   simply  said:       "This  ticket 


admits  you  to  the  Goldfish  Exhibit  at  the  Norri 
Pharmacy.  It  will  pay  you  to  see  it  before  yo 
leave  town." 

We  found  uf>on  investigation  that  by  buying 
large  quantity  from  a  certain  firm  we  could  get  ; 
price  that  would  enable  us  to  sell  a  small  quart  glas 
bowl,  two  goldfish,  spray,  live  water  plant,  an( 
white  pebbles  for  ten  cents.  These  outfits  wen 
great  in  the  children's  eyes,  and  every  child  wante< 
one.  Besides  these  small  outfits  we  also  purchase^ 
a  number  of  large  aquariums  and  larger  fish  whicl 
were  sold  at  prices  ranging  from  90  cents  to  $3.00 
Besides,  with  every  outfit  of  bowl  and  fish  which  wi 
sold,  the  owners  were  compelled  to  buy  a  package  o 
fish  food  for  10  cents. 

On  these  two  booster  days  we  sold  nearly  20' 
ten-cent  outfits  besides  several  of  the  larger  outfit- 
We  are  still  having  a  fine  trade  upon  these  goods. 

A  WALL-PAPER  REMNANT  SALE  NEXT. 

The  association  is  planning  another  sale  durini 
March,  when  we  intend  to  clean  out  all  of  last  year'j 
wall-pai>er,  starting  the  sale  on  new  spring  goods 
If  the  deal  proves  profitable  for  us,  which  no  doub' 
it  will,  I  shall  report  after  the  sale  is  over. 


CANDY  VS.  TOBACCO. 

Reports  appearing  in  the  English  papers  s\\o\\ 
that  the  extra  tax  under  the  new  budget  has  in- 
creased the  price  of  tobacco  so  much  that  the  Britisli 
laborer  finds  it  hard  to  keep  up  his  smoking.  H( 
has  consequently  taken  to  sweets,  and  it  is  by  n 
means  an  uncommon  thing  to  see  a  sturdy  labore 
buying  a  pennyworth  of  his  favorite  sweets,  and 
starting  to  eat  them.  The  sweet  trade  is  improving. 
and  the  best  proof  of  it  is  the  increasing  value  of  thi 
shares  of  the  big  sweet-selling  companies. 

From  the  health  standpoint  the  workman  doe.-^ 
well  in  taking  to  candy,  and  it  will  mean  that  money 
now  ending  in  nothing  but  smoke  and  indigestion 
will  go  into  nourishing-  food.  Sweets,  which  can  be 
readily  procured,  quickly  restore  muscular  and  ner- 
vous energy.  Candy  is  an  ideal  thing  for  the  work 
men  to  take  on  their  way  home  from  their  toil,  better 
far  than  gin  or  beer.  Temperance  advocates  should 
take  notice  of  this  unexpected  result  of  the  budget, 
and  should  encourage  the  British  government  to 
stand  by  their  extra  tax  on  tobacco. — Canadian 
Journal  of  Medicine  and  Surgery.  ' 
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DRUG-STORE  SKETCHES. 


^^  THE  FROLICSOME  CLERK. 

I^B  Bv  Ci.EO.  C.  Long. 

^^ft^ernon,  the  young  drug  clerk,  was  feeling  blithe 
^Hkittenish  that  morning,  even  beyond  his  wont, 
^^e  never  would  have  gone  so  far.     He  donned  a 

K'  'y  starched  white  jacket  and  promptly  began  to 
nifty  as  he  looked.     Bidding  the  soda  fountain 
raw  him  a  "foaming  beaker"  ("whutever  that 
uttered  the  boy),  he  raised  it  ceremoniously  to 
ips,  blew  a  kiss  toward  the  pretty  cashier's  cage 
(1  drank  her  health.      Then  as  that  damsel  gazed 
him  but  coldly,  he  snatched  a  bunch  of  paper 
-cs  from  the  garniture  of  the  soda  fountain  and 
yKJached  the  young  woman. 

•  'She  was  only  a  bird,  in  a  gilded  cage,'  "  he 
arbled,  "but  you'd  make  a  fetching  Bacchante  with 
•  in  your  hair." 

Back  aunty,'  your  uncle!"  snapped  the  pretty 
ishier.  "What  kind  of  a  kidder  do  you  think  you 
■e?" 

"Mine  uncle  has  nothing  to  do  with  this.      Wilt 

nile  ui)on  me,  little  one?"  he  begged,  still  feeling, 

\  ou  will  observe,  very  gay  and  festive. 

"Vou  give  me  the  pip,"  remarked  the  Little  One 

ifh  quiet  elegance  of  diction.      "Say,  get  off  the 

,  will  yuh?" 

■  'Tis  plain  she  luflfs  meh  not,  oh,  cruel  girl!  I 
ill  retire  behind  yon  counter  and  make  love  to 
thyl  Alcohol,"  the  youth  soliloquized.  "Charming 
irl,  Ethyl.  Goes  everywhere  in  the  best  society. 
"11  of  spirits — a  bit  volatile,  perhaps,  but  on 
whole  more  popular  than  her  cousin  Ethyl 
ride—" 

1  ing-a-ling-ling,"  rang  the  'phone  on  the  pre- 
ription  desk,  and  the  gladsome  youth  sped  away  to 
nswer  it. 

"Off  his  nuts,  ain't  he?"  ventured  the  soda  boy. 
"Tie's  the  rum  kidder,  all  right,  all  right,"  sniffed 
I  ashier  girl,  "but  he  don't  ring  no  bells  with 

Meantime  Algernon  had  removed  the  receiver  and 
!niitted  in  his  best  telephone  voice  that  this  was 
ideed  no  other  than  the  Pillpenny  Pharmacy. 

"Well,  have  you  got  any  old  clothes?"  was  the 
Jtonishing  question  that  seemed  to  flow  out  of  the 
:ceiver,  in  accents  unmistakably  girlish. 
Oh,   lots  of  them — yes,   indeed,   madam,"   said 


Algernon,  who  made  it  a  rule  to  address  all  cus- 
tomers who  were  evidently  matrons  as  "Miss"  and 
all  ladies  evidently  unmarried  as  "Madam,"  thus 
pleasing  the  entire  sex.  Algernon  was  not  lacking 
in  salesmanship. 

"In  fact,"  he  continued,  "I  have  more  of  that  kind 
than  of  any  other." 

"Oh,  that's  fine,"  exclaimed  the  voice.  "I'll  come 
right  over.     How  do  you  sell  them  ?" 

"Well,  really,  madam,  I  have  never  sold  any  as 
yet.     I  hate  to  part  with  them — " 

"Never  sold  any !  Well,  for  goodness  sake,  they 
must  be  awfully  old !  Don't  they  lose  their  strength 
or  anything?" 

Algernon  was  about  to  explain  that  "the  longer 
you  wear  them  the  stronger  they  get,"  but  refrained 
on  grounds  of  delicacy,  for  he  was  a  cultured  youth 
withal,  and  merely  stated: 

"Oh,  no,  madam,  most  people  like  old  ones  better 
than  new  ones.  You  sort  o'  get  used  to  'em,  you 
know." 

"Ye-es,  I  see,"  said  the  voice  doubtfully.  "You 
are  sure  they  are  all  right?  Not  wormy,  or  mil- 
dewed, or  whatever  it  is  that  happens  to  things?" 

"Not  even  moth-eaten,  I  assure  you,  madam.  A 
bit  glossy,  perhaps — " 

"Well,  then,  how  do  you  sell  them — by  the  pound 
or  by  the  dozen  or  what?"  demanded  the  voice. 

"I  believe  they  are  usually  ordered  by  measure 
rather  than  by  weight,"  expounded  Algernon,  per- 
fectly aware  that  it  was  high  time  to  straighten 
things  out,  but  having  the  time  of  his  young  life  just 
the  same,  "though  really,  madam.  I'm  not  at  all  sure 
I  have  any  that  I  care  to  sell  to-day." 

"Well,  you  are  a  funny  business  man,  I  must  say. 
Not  sell  them !  Why  do  you  keep  them  at  all  if  you 
don't  want  to  sell  them?" 

"I  don't  care  to  sell  them  because  I  do  want  to 
keep  them,  you  see,"  he  elucidated  with  the  utmost 
courtesy.      "I  am  so  fond  of  the  old  things — " 

"You  must  be  crazy !  x^re  you  the  proprietor  of 
that  store?" 

"Not  yet,  madam,"  asserted  the  intrepid  Algernon. 
"But  pardon  my  seeming  impertinence  if,  in  the 
absence  of  the  proprietor,  I  ask  you  why  you  wish 
to  purchase  old  clothes  ?     Is  it  for  a  charity  ?" 

"Why,  no,  it's  for  pickled  peaches!  You  stick 
'em  in  the  peaches,  you  know.  I'm  sure  its  cloves 
mother  said  to  get.  Aren't  they  the  funny  little 
pointed  things  with  a  head  set  in  the  top  like  a 
solitaire?  And  she  said  be  sure  to  ask  for  whole 
ones,  not  ground  ones." 
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"Whole  cloves?"  shrieked  Algernon.  "Whole 
cloves,  is  it?  We've  got  millions  of  'em.  How 
many  do  you  want?  Sure,  a  nickers  worth'll  dis- 
guise any  pickle — I  mean  season  it.  Don't  bother 
to  come  for  them,  madam ;  I'll  be  delighted  to  send 
them.  In  fact  I'll  bring  them  myself.  What's  the 
number,  please?" 

Two  minutes  later  Algernon  paused  in  his  jaunty 
exit  toward  the  street  and  addressed  the  soda-water 
boy  as  follows : 

"If  Mr.  Pillpenny  comes  in  and  makes  inquiry  as 
to  my  whereabouts.  Wistful  Eyes,  pray  tell  him  I 
was  obliged  to  deliver  an  important  package.  The 
truth  is,  I  got  into  a  pickle  with  a  peach,  and — " 

"  Tickle,'  is  it  ?"  spake  the  unsympathetic  soda 
boy.     "You  ought  to  be  canned." 


BOARD  QUESTIONS  ANSWERED. 


A  TEXAS  EXAMINATION. 

THEORETICAL  AND  PRACTICAL  PHARMACY. 
{Continued  from  October  Bulletin.) 

9.  (a)  Name  the  ingredients  and  method  of  pre- 
paring compound  effervescing  powder,  (h)  What 
precaution  should  be  taken  in  preparing  Dover's 
powder,  and  how  many  grains  of  opium  are  there  in 
42  grains  of  the  powder?  (c)  What  is  the  process  of 
making  suppositories  having  a  base  of  oil  of  theo- 
broma  ? 

{a)  Sodium  bicarbonate,  potassium  and  sodium 
tartrate,  tartaric  acid.  Mix  the  sodium  bicarbonate 
intimately  with  the  potassium  and  sodium  tartrate, 
divide  the  mixture  into  the  proper  number  of  equal 
parts,  and  wrap  each  part  in  a  separate  blue  paper. 
Then  divide  the  tartaric  acid  into  the  same  number 
of  equal  parts  and  wrap  each  part  in  a  separate  white 
paper,  {b)  Thorough  trituration  to  mix  the  opium. 
There  are  4.2  grains  of  powdered  opium.  (c) 
Reduce  the  substance,  if  dry,  to  a  very  fine  powder, 
or,  if  an  extract,  soften  it  with  an  appropriate  liquid, 
then  mix  it  thoroughly  in  a  mortar  with  about  an 
equal  weight  of  grated  oil  of  theobroma,  and  incor- 
porate the  remainder  of  the  oil  of  theobroma  until  a 
homogeneous,  plastic  mass  is  obtained,  adding  if 
necessary  a  small  quantity  of  expressed  oil  of 
almond.  Roll  the  mass  on  a  graduated  tile  until  a 
cylinder  of  the  proper  length  is  formed,  divide  this 
into  the  proper  number  of  equal  parts,  and  with  a 
spatula,  or  other  convenient  mechanical  aid,  form 


them  into  the  desired  shape.  If  the  process  ( 
fusion  is  preferred,  mix  the  medicinal  substan( 
with  about  an  equal  weight  of  grated  oil  of  the( 
broma  as  in  the  other  process,  then  thoroughly  ii 
corporate  it  with  the  remainder  of  the  oil  of  the( 
broma  previously  melted  by  a  gentle  heat  in  a  sui 
able  vessel  provided  with  a  lip.  Then  allow  it  1 
cool  to  about  38°  C,  and  when  the  mixture  begir 
to  congeal,  pour  it  immediately  into  suitable  wel 
cooled  molds.  Keep  the  molds  at  a  freezing  ten 
perature  until  the  suppositories  have  hardened  an 
are  ready  for  use. 

10.  (a)  How  do  cerates  and  ointments  differ 
{h)  Name  the  mercurial  salts  and  the  official  oin 
ments  in  which  they  are  used.  (c)  What  is  tl 
method  of  preparing  oxide  of  zinc  ointment?  {d 
What  official  ointments  contain  one  of  the  halogens 

(a)  Cerates  differ  from  ointments  in  containing 
considerable  proportion  of  wax,  and  frequently  als 
resinous  substances.  (&)  Mercuric  chloride,  merci 
rous  chloride,  mercurous  iodide,  mercuric  iodide 
ammoniated  mercury,  oleate  of  mercury,  mercuri 
nitrate.  The  official  ointments  are :  Mercurial  oini 
ment,  ointment  of  ammoniated  mercury,  blue  oini 
ment,  ointment  of  mercuric  nitrate  and  (althoug 
oxides,  strictly  speaking,  are  not  salts)  ointment  c 
yellow  mercuric  oxide,  ointment  of  red  mercuri 
oxide,  (c)  Rub  the  zinc  oxide,  which  must  be  fre 
from  gritty  particles,  with  an  equal  weight  of  th 
melted  benzoinated  lard,  and  with  this  incorporat 
the  remainder  of  the  benzoinated  lard  previousl 
melted.  If  necessary,  strain  the  ointment  whil 
warm  and  stir  thoroughly  until  it  congeals,  {d 
Iodine  ointment. 


AN  INDIANA  EXAMINATION. 

CHEMISTRY  AND  TOXICOLOGY. 

1.  In  what  respect  do  copperas  and  dried  sulphate 
of  iron  differ? 

*  Copperas  is  FeSOi+THoO.  Dried  ferrous  sul 
phate  is  the  same  product  in  which  about  85  pe 
cent  of  the  water  of  crystallization  has  been  drivei 
off.  One  hundred  parts  of  crystallized  sulphati 
yield  about  64  per  cent  of  the  exsiccated  salt. 

2.  What  is  the  per  cent  of  pure  metallic  mercun 
in  quicksilver?  (a)  What  effect  would  heat  Iiav 
on  mercurous  iodide  ? 

Not  less  than  99.9.  (a)  When  quickly  am 
strongly  heated,  mercurous  iodide  is  at  first  partialh 
decomposed  into  mercury  and  mercuric  iodide,  anc 
finally  is  volatilized. 
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Give  the  antidote  for  poisoning-  by  corrosive 
ublimate.  (a)  Give  the  relations  of  mercurous  to 
[lercuric  compounds. 

Albumin  in  some  form  is  the  most  efficient.  The 
,hite  of  one  egg  with  each  4  grains  of  the  poison 
Drms  the  albuminate,  which  must  be  at  once  evacu- 
ted  by  emesis  or  the  stomach-pump,  it  being  soluble 
1  an  excess  of  albumin,  also  in  the  alkaline  contents 
f  the  intestines.  (a)  In  mercurous  compounds, 
16  metal  is  monovalent  as  in  HgCl.  In  mercuric, 
livalent  as  in  HgCl...  Mercurous  compound  may 
changed  into  mercuric  compounds  by  contact  with 
xidizing  agents,  or  may  be  split  up  into  mercuric 
impounds  and  metallic  mercury  under  the  influence 
f  light  or  in  contact  with  certain  substances,  as  for 
istance  vegetable  extracts.  Mercuric  compounds 
fay  be  reduced  to  mercurous  compounds  by  tritura- 
bn  with  more  mercury. 

,  4.  What  causes  the  brown  color  in  syrup  of  fer- 
ms  iodide  when  exposed  to  light?  (a)  Write  an 
^luation  showing  the  formation  of  ferrous  car- 
jnate. 

There  is  no  brown  color  when  the  product  is  ex- 

1  to  light.      Heat  is  the  cause  of  the  trouble. 

color  is  due  to  caramelization  of  the  sugar. 

I'eS04-}-Na,C03=FeC03+Na2SO,. 

What  salt  of  iron  is  formed  in  Basham's  mix- 

'f     (a)  Tell  how  ferric  hydrate  acts  as  an  anti- 

ne  to  arsenic  p>oisoning. 

Ferric  acetate,  (a)  Ferric  hydroxide  with  mag- 
jsium  oxide  is  much  to  be  preferred  to  ferric 
/droxide  as  an  antidote  in  cases  of  poisoning  by 
ic,  but  if  the  latter  be  used  alone  the  action  is 
There  is  formed  insoluble,  and  therefore 
ferrous  arsenate : 
Fe(OH)a+As,O,=Fea(AsO0rf5H,O+Fe(OH), 

Write  an  equation  showing  how  ferrous  may 

nverted  into  ferric  sulphate. 

(FeSO.-f  7H.O)  +  2KMn04+8H,S04  =  SFe^ 

)3+K2SO,+2MnS04+78tLO. 

What  is  carbolic  acid  ?     How  is  it  purified  ? 

enol,  CoH,OH,  hydroxybenzene.      Phenol  oc- 

in  that  portion  of  the  distillate  from  coal  tar 

comes  over  between  100°  and  250°  C.  (212° 

82°  F.),  in  proportions  varying  from  4  to  10 

nt.      Besides  the  natural  product,  large  quan- 

of  phenol  are  also  made  synthetically.  Natural 
1  may  be  obtained  from  the  coal-tar  distillate 

mentioned  by  agitating  it  with  a  10-per-cent 

m  hydroxide  solution  (a  stronger  solution  is 
;desirable,  since  it  would  dissolve  naphthalene 


and  other  impurities  contained  in  the  oil)  ;  upon 
standing,  the  mixture  separates  into  two  layers,  the 
lower  being  a  solution  of  sodium  phenol,  C-.HsONa, 
while  the  upper  consists  of  the  extracted  oil.  The 
lower  layer  is  carefully  drawn  off  and  treated  with 
hydrochloric  or  sulphuric  acid  in  such  quantity  as 
has  been  ascertained  by  test  to  be  sufficient  for  exact 
decomposition.  In  some  cases  the  sodium  phenol 
solution,  for  the  purpose  of  purification,  is  treated 
first  with  about  one-eighth  of  the  necessary  quantity 
of  acid,  whereby  homologous  phenols  are  separated, 
and  after  the  removal  of  these  the  solution  is  decom- 
posed completely  by  acid.  The  impure  phenol  thus 
liberated  rises  as  an  oily  layer  to  the  surface,  which, 
after  removal,  is  washed  by  agitation  with  concen- 
trated solution  of  common  salt,  freed  from  water  by 
means  of  calcium  chloride,  and  then  distilled  between 
180°  and  190°  C.  (356°  and -374°  F.).  Upon 
exposure  in  cool  places  the  distilled  phenol  congeals 
to  a  crystalline  mass,  which,  after  being  freed  from 
adhering  liquid,  is  again  distilled,  that  portion  com- 
ing over  below  185°  C.  (365°  F.)  being  carefully 
collected  and  crystallized.  Sometimes  the  phenol 
before  final  distillation  is  treated  with  potassium 
dichromate  and  sulphuric  acid.  In  order  to  obtain 
phenol  in  colorless  loose  crystals,  it  may  be  recrys- 
tallized  from  boiling  petroleum  benzin. 

8.  How  is  zinc  sulphate  manufactured?  (a) 
Give  the  chemical  formulas  of  three  zinc  salts. 

Zinc  sulphate  is  made  by  the  action  of  diluted 
sulphuric  acid  upon  metallic  zinc,  hydrogen  being 
evolved.  The  resulting  solution  is  freed  from  the 
contamination  of  iron  by  first  passing  chlorine  into 
it,  when  ferric  chloride  is  produced,  and,  upon  the 
addition  of  zinc  carbonate,  decomposition  takes 
place,  ferric  hydroxide  separating  as  an  insoluble 
precipitate,  which  is  removed  by  filtration,  and  a 
small  quantity  of  zinc  chloride  is  formed,  which, 
being  very  soluble,  remains  in  the  mother  liquor 
after  the  crystallization  of  the  sulphate. 

2Zn-h2H,S04+H.O=2ZnSO.+4H+H.O. 

(a)   ZnCl.,  ZnBr,,  Zn(CeH,O.S)2-]-8H30. 

9.  Give  the  antidote  for  zinc  poisoning,  (a)  By 
what  reaction  can  you  distinguish  zinc  sulphate  from 
Epsom  salts? 

Sodium  or  potassium  carbonate  dissolved  in  warm 
water,  largely  diluted.  Use  freely.  (a)  Ammo- 
nium sulphide  precipitates  the  zinc  sulphide  while 
magnesium  sulphide  is  soluble. 

(To  be  continued.) 
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DOLLAR  IDEAS. 


TO  COLOR  ELECTRIC  BULBS. 

David  Dummet,  Glasgow,  Scotland:  Coat  the 
bulb  thinly  and  evenly  with  a  solution  of  gelatin — 
about  one  ounce  to  twenty  ounces  of  water.  Pour 
on  a  solution  of  aniline  dye,  any  color,  in  methylated 
spirit,  and  rotate  the  bulb.  Set  it  up  to  dry  thor- 
oug-hly.  If  any  excess  of  dye  has  been  used  an 
undesirable  semi-matt  appearance  will  be  given,  but 
it  can  be  easily  removed  by  rubbing  the  globe  with 
cotton-wool  soaked  in  spirit.  If  a  green  color  is 
being  used,  care  should  be  taken  to  get  a  dye  free 
from  bluish  tint,  as  the  result  will  be  a  sickly  shade. 

This  same  method  can  be  applied  in  making  slides 
for  flashing  signs,  but  is  much  more  difficult  to 
manipulate  because  of  the  larger  surface  to  be 
covered.  Paint  on  one  side  of  a  sheet  of  plain  glass 
any  suitable  wording,  or  get  a  sign  painter  to  do  it. 
Coat  the  other  side  with  the  gelatin  solution  the 
same  way  as  you  would  varnish  a  negative,  color, 
and  when  dry  cover  with  matt  photographic  varnish 
to  prevent  the  incandescent  film  of  the  lamp  from 
being  seen  by  the  public. 


A  QUICK  METHOD  FOR  PREPARING  SOAP 
LINIMENT. 

E.  H.  Rouse,  Orange,  Va.:  I  was  often  troubled 
with  a  precipitate  in  my  soap  liniment  when  making 
it  by  the  U.  S.  P.  process.  So  instead  of  using  the 
granulated  soap  I  take  2  per  cent  of  pure  bar  Castile 
soap,  shave  it  up  fine,  add  6J/2  ounces  of  cold  water, 
and  dissolve  by  agitation  in  a  bottle,  adding  a  few 
drops  of  alcohol  every  minute  or  two  to  keep  down 
the  suds  and  using  in  all  about  2  ounces;  by  this 
time  the  soap  is  all  dissolved  and  the  work  is  done 
much  more  quickly  than  by  the  U.  S.  P.  process. 

I  next  add  the  remainder  of  a  pint  of  alcohol. 
Then  I  dissolve  the  camphor  and  oil  rosemary  in  7 
ounces  and  1  drachm  of  alcohol.  I  add  this  to  the 
soap  mixture,  and  add  water  sufficient  to  make  32 
ounces.  This  mixture  is  set  aside  for  twenty-four 
hours  and  filtered,  resulting  in  a  nice,  clear  prepara- 
tion which  shows  no  precipitate  on  standing. 


CUTTING  CREPE  PAPER  FOR  THE  WINDOW. 

A.  W.  Aiken,  N.  S.  Pittsburg,  Pa.:  Allow  me  t' 
explain  my  way  of  cutting  crepe  paper  into  narrov 
strips  for  use  in  decorating  the  window  to  liven  up 
display.  All  that  is  needed  is  a  sharp  knife,  01 
better,  a  razor,  and  a  cylinder  of  the  suppositor 
machine,  or  any  metallic  cylinder,  somewhat  smalle 
than  a  roll  of  the  paper — even  a  napkin  ring  wi 
answer.  Grasp  the  roll  of  paper  in  the  hand,  com 
press  it  and  force  it  into  the  cylinder.  Push  ' 
through  according  to  width  of  strip  wanted,  an 
with  the  knife  or  razor  cut  ofif  sections,  holding  th 
blade  even  with  the  edge  of  the  cylinder.  This  wi 
make  a  roll  of  paper  of  the  desired  width.  Tli 
scheme  has  saved  me  more  labor  than  any  device  c 
the  kind  in  the  store. 


A  CHEAP  METHOD  OF  MAKING  HYDROUS 
WOOL-FAT. 

P.  I.  Minton,  Plainiield,  N.  J.:  I  wonder  whethe 
the  readers  of  the  Bulletin  prepare  their  own  lane 
lin  ?  I  do,  and  I  never  add  vaselin  to  it,  for  that  i 
contrary  to  the  U.  S.  P.  requirements.  I  buy  th 
anhydrous  lanolin,  take  one  pound  and  heat  it  gentl 
until  it  is  melted.  Then  I  add  all  at  once  fou 
ounces  of  water  and  triturate  rapidly  with  a  spatul 
until  the  product  becomes  thick  and  creamy.  Th 
above  process  will  result  in  a  pure  white,  cream 
lanolin,  corresponding  exactly  with  Hydrous  Woo 
fat,  U.  S.  P.,  and  the  cost  will  be  about  one-thir 
less  than  the  prepared  lanolin  on  the  market. 


A  SIMPLE  RECIPE  FOR  SYRUP  OF  TAR. 

/.  Earl  Taylor,  Gridley,  Illinois:  In  making  wate 
of  tar  for  preparing  the  syrup,  try  this  scheme :  Gt 
a  one-gallon  bottle  and  empty  into  it  a  one-poun 
can  of  pine  tar  (Carolina).  Then  fill  the  contains 
half  full  with  sawdust.  Pour  on  hot  or  boilin 
water.  Shake  vigorously  to  get  the  sawdust  tho: 
oughly  wet  and  then  fill  the  bottle  with  water.  Froi 
time  to  time  give  the  bottle  a  few  vigorous  shake 
To  make  up  some  syrup,  decant  off  the  water  ar. 
add  to  it  the  remaining  ingredients.  Refill  the  botti 
with  water,  shake,  and  set  it  away  for  future  us< 
This  method  will  make  many  a  bottle  of  syrup  an 
will  save  time  and  labor. 
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LETTERS. 


I'his  is  where  our  readers  exchange  opinions  and  prac- 
suggestions  with  one  another.    The  Editors  are  always 
\rjlad  to  receive  short  letters  on  subjects  of  mutual  interest. 


■fc  THE  ANTI-COCAINE   CRUSADE  IN 

■K  PHILADELPHIA. 

H^Hhe  Editors 

Your  editorial  note  on  page  358  of  the  September 

r.iLLETiN,  headed  "Druggists  Commended,"  gives 

I  he  impression  that  the  Health  Department  of  this 

ity  and  Dr.  Kebler  are  responsible  for  the  baby- 

\  nip  expose,  etc. 

I  know  it  is  your  desire  to  present  the  facts,  and 

I  know  them  I  am  prompted  to  write  them  to  you. 

iou  may  do  as  you  please  with  them.      Governor 

Stewart  appointed  Christopher  Koch  to  a  position 

11  our  State  pharmaceutical  examining  board  on 

')ruary  10,  1909.     The  Board  made  Mr.  Koch  its 

secuting  agent  within  one  month  of  the  time  he 

lualified.     Since  then  he  has  been  very  busy,  and  as 

the  enforcement  of  the  laws  regulating  pharmacy, 

larcotics,  poisons,  etc.,  is  in  the  hands  of  this  Board, 

iiid  as  baby  syrups  present  the  most  dangerous  and 

insidious  modes  of  administering  morphine,  these 

^rnducts  have  naturally  come  to  Mr.  Koch's  atten- 

■  I. 

In  order  to  eradicate  this  evil,  Mr.  Koch  solicited 
he  aid  of  the  city  authorities.  He  secured  assist- 
ance from  the  Director  of  Public  Safety,  the  District 
A.ttorney's  office,  the  Police  Department,  and  the 
eading  politicians.  All  the  Health  Department  has 
ione  is  to  assume  a  dignified  position  and  accept 

lit  for  the  work  done  by  Mr.  Koch. 
Dr.  Kebler  is  doing  good  work,  but  he  has  had 
jnd  can  have  nothing  to  do  either  directly  or  in- 
hrectly  with  the  work  of  Mr.  Koch.      The  credit 

all  that  has  been  done  in  this  State  is  due  to  Mr. 

h  for  prosecuting  offenders,  and  to  the  North 

rrican,  one  of  our  daily  newspapers,  for  printing 
iii;)Iic  exposures. 

One  particular  cartoon  published  by  the  North 
imerican  has,  I  believe,  done  more  good  by  bringing 
he  subject  before  the  public  than  all  the  printed 
natter  so  far  published. 

As  to  the  article  referred  to  in  your  editorial,  it  is 
he  first  newspaper  comment  I  have  ever  seen  that 
pves  the  retail  druggist  credit  for  being  a  decent 


citizen.  For  this  if  for  nothing  else  the  North 
American  should  receive  praise. 

I  believe  there  are  very  few  pharmacists  in  this 
State  who  have  so  little  moral  responsibility  as  to 
sell  narcotics  illegitimately.  However,  there  are  a 
few.  and  these  should  be  driven  out  of  business  and 
out  of  the  country  if  possible. 

Unfortunately  Mr.  Koch  is  not  being  "backed  up" 
by  the  pharmacists  as  he  should  be;  otherwise  this 
illegal  sale  of  narcotics  would  soon  be  eradicated. 

Philadelphia,  Pa.  Henry  C.  Blair. 


GREASELESS  OR  PEROXIDE  COLD   CREAM— A 
NEW  FORMULA. 
To  the  Editors: 

I  have  noticed  quite  often  in  many  pharmaceutical 
journals  requests  for  a  good  working  formula  of 
a  greaseless  cold  cream.  Quite  a  number  of  for- 
mulas and  more  details  about  the  non-greasy  cream 
have  been  published  in  pharmaceutical  journals,  such 
as  Stanislaus'  skin  cream  or  Caldwell's  cream,  but 
not  all  of  them  give  a  satisfactory  product.  It  dries 
up  on  standing,  or  decomposes  after  a  time.  Most 
creams  of  this  type  are  made  of  sodium  stearate 
freshly  prepared  as  a  base,  but  more  care  is  required 
in  the  manufacturing  of  the  greaseless  cream  than 
any  other. 

Here  is  a  formula  which  I  have  been  using  for 
some  time,  and  it  works  very  well.  It  yields  a  nice 
white  product  which  vanishes  on  rubbing  and  leaves 
the  skin  dry.  As  the  season  for  chapped  hands  and 
lips  begins,  however,  I  want  to  advise  my  fellow 
pharmacists  not  to  recommend  any  greaseless  cream 
for  these  troubles,  as  it  will  not  induce  satisfactory 
results.  It  is  much  better  to  sell  a  fatty  cream,  or 
glycerin  jelly,  almond  creams,  or  our  old  friend  the 
U.  S.  P.  unguentum  aquae  rosae.  A  very  good 
remedy  for  the  same  purpose  is  a  mixture  of  equal 
parts  of  lanolin  and  cold  cream,  two  substances 
which  are  always  on  hand  in  every  ordinary  drug 
store  and  do  the  work  without  fail. 

But  here  is  my 

GREASELESS  OR  PEROXIDE  CREAM. 

Stearic  acid,  pure 18.0 

Sodium   carbonate    2.0 

Borax    1.0 

Lanolin  (or  ol.  theobromae) 5.0 

Glycerin    30.0 

Distilled  water  100.0 

Heat  the  stearic  acid,  sodium  carbonate,  borax,  glycerin. 
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and  water  on  a  water-bath  until  effervescence  ceases,  for 
about  half  an  hour,  permitting  the  loss  of  water  by  evapora- 
tion from  time  to  time ;  then  add  the  lanolin,  remove  the 
cream  from  the  water-bath,  and  stir  at  intervals  until  cooler, 
and  then  mix  it  in  a  mortar  with  an  egg-beater  to  a  smooth 
cream  until  cold.  Add  perfume,  and,  if  a  peroxide  cream  is 
required,  add,  when  cold,  5  per  cent  of  H2O2  and  mix. 
New  York  City.  LeO  TarTAK,  Ph.G. 


THREE  LETTERS  ON  THE  COLORING  AND  DE- 
COLORIZING OF  MEERSCHAUM  PIPES. 

To  the  Editors  : 

I  noticed  in  the  October  Bulletin  a  request  for 
a  method  of  decolorizing  meerschaum  pipes.  I  have 
had  occasion  to  do  this.  I  placed  the  pipe  in  a  fruit- 
jar,  covered  it  with  wood  alcohol  (Columbian  Spirit 
would  be  pleasanter  to  use),  and  allowed  it  to  remain 
in  the  liquid  for  several  hours.  I  repeated  the 
operation,  throwing  away  the  colored  liquid  and  re- 
placing this  with  fresh  alcohol,  until  the  bowl  was 
completely  decolorized.  When  recoloring  while  the 
pipe  is  still  hot,  use  wax,  rubbing  a  piece  occasionally 
over  the  bowl. 

If  the  pipe  has  an  amber  mouthpiece,  it  should  be 
removed  before  placing  the  bowl  in  the  liquid. 

Detroit,  Mich.  ChAS.  W.  JohNSON. 

COLORING  THE  PIPE. 

To  the  Editors : 

Meerschaum  itself  is  chalk-like  in  appearance,  and 
will  hardly  admit  of  being  polished,  but  the  finished 
article  is  dipped  into  molten  beeswax  and  in  that  way 
assumes  a  certain  gloss.  From  a  traveling  insurance 
agent,  who  as  a  side  business  colored  pipes,  turning 
out  about  one  a  month  and  selling  it  then  at  $50  (  ?) 
a  throw,  I  garnered  the  following  secrets :  Take  a 
piece  of  yellow  beeswax,  and  every  time  you  have  lit 
up,  go  over  the  hot  bowl  with  it,  and  polish  with  a 
chamois  skin.  Where  a  dark  shade  is  wanted,  more 
frequent  applications  are  to  be  made,  and  with  a 
little  care  sharp  lines  of  demarcation  can  be  worked 
onto  the  bowl.  Never  get  the  pipe  so  hot  as  to 
overheat  the  wax,  and  never,  never  finger  the  bowl 
when  hot  with  the  bare  hand.  Always  use  the 
chamois.  Always  rub  the  bowl  off  well,  before 
applying  a  fresh  coat  of  beeswax,  and  do  not  use  too 
much  wax  at  a  time.  To  take  out  all  the  coloring, 
he  said,  boil  the  pipe  in  sweet  milk. 

Fessenden,  N.  Dak.  LOUIS  A.  Leu. 


DECOLORIZING  IT. 

To  the  Editors : 

The  following  formula  for  bringing  a  meerschaun 
pipe  back  to  its  normal  color  has  been  used  witl 
success  by  Several  of  our  customers  : 

Take  a  one-quart  Mason  fruit  jar  and  suspenc 
the  pipe  in  it  so  that  it  will  not  touch  the  sides  0 
bottom,  then  pour  the  jar  full  of  fresh  sweet  mill 
and  see  that  the  pipe  bowl  is  totally  immersed  in  it 
Place  this  jar  in  a  suitable  vessel  of  cold  water,  pu 
over  the  stove,  and  allow  the  milk  to  boil  graduall\ 

If  the  pipe  is  allowed  to  stay  in  the  boiling  mil! 
long  enough  it  will  be  restored  to  its  natural  coloi 
After  the  desired  color  of  the  pipe  is  procured  allo\ 
it  to  stay  in  the  milk  until  perfectly  cool. 

Antlers,  Okla.  Ray  Easton. 


THE  SYLLABUS  MOVEMENT  GROWING. 

To  the  Editors : 

At  the  meeting  of  the  State  Board  of  Pharmac} 
held  in  Galveston,  Texas,  the  week  of  Septembe 
18-24,  the  board's  attention  was  called  to  the  import 
ance  of  the  pharmaceutical  syllabus  and  the  member 
were  asked  to  pass  an  opinion  upon  its  merits.  Afte 
a  thorough  discussion  it  was  unanimously  agreec 
that  the  suggestions  outlined  in  the  syllabus  shoulc 
be  adopted.  It  was  held  that  the  syllabus  was  i 
wonderful  step  in  the  right  direction  toward  unan 
imity  of  opinion,  as  to  what  should  be  considerec 
essential  to  be  taught  those  seeking  an  education  ii 
pharmacy. 

It  was  agreed  that  some  examiners  have  hobbie 
on  some  subjects,  but  that  the  syllabus  seems  to  havi 
given  all  specialists  a  fair  and  friendly  consideration 
The  Texas  Board  is  with  the  committee  and  pro 
poses  with  substantial  growth  to  verify  its  gooc 
intentions.  There  were  nine  sections  in  the  las 
examination  of  the  Texas  Board  and  others  an 
contemplated,  such  as  bacteriology,  physiology,  an( 
hygiene. 

The  New  York  State  Board  of  Pharmacy,  at  it: 
meeting  held  September  27,  1910,  assigned  each  O' 
its  nine  members  specific  subjects  of  the  syllabus,  fO| 
which  each  is  to  be  responsible  in  the  preparation  0 
question  papers.  There  were  three  members  assigne( 
to  each  of  the  three  principal  branches  of  pharmacy 
The  assignment  of  each  examiner  follows  : 

First  Examiner — materia  medica,  botany,  am 
microscopy. 


1  and  principles,  histological  and  commercial  pharma- 
;  cognosy. 

j    Third  Examiner — physiology,  toxicology,  posolog}', 
I  and  pharmaco-  and  therapy-dynamics. 

Fourth  Examiner — elementary,  general  inorganic 
"1(1  qualitative  chemistry. 

I'ifth  Examiner — pharmaceutical,   inorganic   and 
j  quantitative  chemistry,  and  drug  assaying. 
I     Sixth  Examiner — elementary   physics,    manufac- 
Jtoing  chemistry,  general  organic  chemistry. 
■BReventh  Examiner — theory  of  pharmacy,  practice 
l^^harmacy. 

I^Eighth   Examiner — commercial,    manufacturing, 
Wj^m  dispensing  pharmacy. 

^^^inth    Examiner  —  pharmaceutical    arithmetic, 
tin  and  jurisprudence.  H.  L.  Taylor, 

Albany  N   Y  Secretary    Syllabus    Committee. 
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MAXIMUM  DOSES  ADVOCATED  FOR  THE  U.  S.  P. 

To  the  Editors : 

At  the  invitation  of  Mr.  Raubenheimer  I  beg  to 
offer  these  comments  on  his  article,  "Maximum 
Doses  in  the  U.  S.  P.,"  printed  in  the  September 
issue  of  the  Bulletin.  I  heartily  indorse  his  com- 
{nending  the  adoption  of  a  maximum  dose  for  potent 
Remedies  by  the  U.  S.  P.,  and  the  requirement  that  a 
)hysician  use  a  distinctive  mark  when  overstepping 

>  dose.  The  poor  pharmacist  has  enough  to  do 
.vithout  "butting"  into  the  physician's  business  and 
■leciding  whether  his  judgment  of  a  dose  is  safe  or 
;  or  disregarding  the  question  and  standing  the 
iiniost  certain  consequences.  The  adoption  of  maxi- 
nnni  doses  for  the  Pharmacopoeia  would  certainly 

a  great  protection  to  all  parties  concerned,  and 
)  take  a  very  disagreeable  responsibility  from  the 

nggists  of  this  country;  for,  as  Mr.  Raubenheimer 
ivs,  pharmacists  are  invariably  blamed  for  any  un- 

vard  results  to  the  patient. 

In  criticism  of  the  following  prescription  quoted 

Mr.  Raul^enheimer  I  see  no  fault  of  the  pen,  and 

'm  reflection,  would  I  consider  it  safe  to  fill. 

I^  Fluidextraclum  Nucis  Vomicae,  1  ounce. 
Four    (4)    drops   three   times   a   day;   increase   one   drop 
ry  three  days  until  I'd  drops  are  reached. 

riieoretically,  the  dose  would  be  dangerous  in- 
'1,  but  practically  it  works  out  differently.  As 
•  minim  of  fluidextract  is  equal  to  about  two  and 
■-half  drops,  and  thirteen  drops  are  equal  to  about 
'  minims,  it  can  readily  be  seen  how  this  prescrip- 


tion loses  its  dangerous  character.  At  the  start  the 
patient,  in  taking  four  drops,  would  only  be  getting 
about  one-half  of  a  dose  by  minims,  or  1/50  grain 
of  the  alkaloid ;  and,  in  taking  thirteen  drops,  or  five 
minims,  would  only  be  getting  1/20  grain — a  safe 
dose.  This  maximum  dose  would  only  total  in  a 
day  a  little  less  than  a  sixth  of  a  grain,  or  just  about 
a  seventh  of  a  grain,  while  I  believe  a  fourth  of  a 
grain  can  be  borne  without  any  serious  results  by 
some  patients. 

But  we  need  an  official  table  of  maximum  doses 
anyway!  James  I.  Smith. 

Sumter,  S.  C. 


AN  ENGLISH  CLERK  COMPLAINS  OF  THE  LONG 
HOURS  ON  THIS  SIDE. 

To  the  Editors : 

I  notice  in  your  September  issue,  page  360,  a  letter 
headed  "A  British  Example."  Having  lately 
arrived  from  England,  I  was  much  surprised  to  find 
the  hours  of  business  so  long  in  this  country.  I 
have  always  understood  that  Canada  was  so  very 
much  up-to-date,  but  as  chemists  they  are  very  much 
behind.  It  certainly  looks  as  if  "Everybody  were 
fearful  lest  the  other  fellow  get  a  little  of  his 
business." 

The  hours  here  are  worse  than  in  England;  the 
pay  very  little  better,  and  the  cost  of  living  con- 
siderably higher.  In  most  towns  in  England  they 
have  an  early  closing  day,  locking  up  at  one  or  two 
P.M.  They  close  at  7.30  ordinary  days  and  10  p.m. 
Saturdays.  This  I  believe  is  the  average.  Of  Sun- 
day duty  there  is  little  or  none.  There  is  always 
one  hour  allowed  for  dinner  and  three-quarters  for 
tea.  I  notice  the  cost  of  medicine  is  almost  double 
what  is  charged  in  England,  so  that  the  natural  con- 
clusion is  that  the  masters  are  better  off  and  the 
assistants  worse. 

So  long  as  a  shop  is  open,  so  long  the  people  will 
come  or  put  off  coming,  and  the  more  a  man  gives 
way,  the  more  of  a  public  slave  he  becomes.  I  notice 
in  -England  the  first-class  establishments  always 
close.  It  is  only  the  second-rate  men  who  keep 
open  late.  They  can  hold  their  own  only  by  taking 
advantage  of  their  neighbors  and  collecting  a  few 
crumbs  after  hours.  There  is  not  the  slightest 
necessity  for  the  long  day,  and  a  little  combined 
effort  on  the  part  of  the  chief  masters  to  better  con- 
ditions would  make  life  worth  living. 

Vancouver,  B.  C.  W.  A.  HOLME. 
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"NO  SOULS  SAVED  AFTER  TWENTY  MINUTES," 

To  the  Editors : 

Let  me  ask  you  first  to  read  the  attached  cHpping : 
"When  visiting  clergymen  ask  President  Hadley  of 
Yale  College  how  long  they  shall  speak,  he  invaria- 
bly replies:  There  is  no  limit,  sir,  upon  the  time 
you  may  speak,  but  there  is  a  Yale  tradition  that  no 
souls  are  saved  after  the  first  twenty  minutes.'  " 

If  President  Hadley  had  been  at  the  Richmond 
meeting  of  the  A.  Ph.  A.  last  spring,  and  had  been 
compelled  to  listen  to  some  of  those  welcoming 
speeches,  he  would  have  cut  down  his  twenty-minute 
limitation  to  ten  minutes.  The  other  day  at  Pitts- 
burg I  saw  a  card  in  a  dental  depot  reading  as 
follows:  "Boil  your  dentist's  fingers."  I  think 
editors  and  association  presidents  should  hang  up  a 
card :  "Boil  down  your  speeches."  This  might  also 
be  put  on  the  card :  "Nobody  listens  to  you  after  the 
first  ten  minutes."  Wilhelm  Bodemann. 

Chicago,  111. 


IT  WAS  DEAD  EASY. 


On  page  388  of  the  September  Bulletin  was 
shown  the  accompanying  reproduction  of  an  order 
which  has  been  received  by  F.  W.  E.  Stedem  in 
Philadelphia.  Mr.  Stedem  left  our  readers  to 
determine  for  themselves  what  the  customer  wanted. 
Apparently  the  problem  is  no  problem  at  all,  for 


everybody  who  has  taken  the  trouble  to  write  us  has 
agreed  that  ipecac  was  the  drug  involved.  Among 
those  who  have  written  us  are  Francis  B.  Hays,  New 
York  City;  John  Pfeiffer,  Newark,  N.  J.;  W.  A. 
Forsyth,  Atlantic  City;  and  "Subscriber,"  Swanton, 
Ohio. 


A  NOVEL  POST-CARD  TRIM. 

To  the  Editors : 

I  want  to  tell  you  about  a  post-card  window  that 
has  proved  a  winner  with  me. 

I  displayed  one  each  of  every  card  we  carry,  but 


duplicated  one  of  them.  Then  I  put  a  card  in  the 
window  reading  something  like  this:  "There  are 
two  cards  in  this  window  exactly  alike.  Can  you 
find  them  ?" 

It  isn't  so  easy  as  it  looks,  and  keeps  a  pretty  good 
crowd  at  the  window  all  day, 

Los  Angeles,  Cal.  H.  T.  Davis,  Ph.G. 


IS  HE  RIGHT? 


To  the  Editors : 


What  do  you  know  about  this  for  a  prescription 
Read  it!     Here  is  my  translation: 

Sulphate   quinine 1  scruple. 

M.   et   ft.   cap.    No.   20. 

S. :  one  t.  i.  d.  BURT  B.  BoSEN. 

Watertown,  Minn. 


POOR  DEVIL!     HE  DESERVED  SYMPATHY. 

To  the  Editors : 

I  enclose  a  letter  which  I  think  might  prove  < 
interest  to  the  Bulletin  readers.      I  submit  it  hoi; 


ing  that  you  will  consider  it  worthy  of  reproductic 
in  the  journal.  Wm.  Sauer. 

Jersey  City,  N.  J. 


To  the  Editors : 

The  Bulletin  is  too  good  to  be  without. 

Litchfield,  Neb.  J-  CORDING. 
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RACTICAL  PHARMACY. 


ian  Cataplasm  of  Kaolin  Be  Improved? — 
Dr.   Philemon   E.   Hommell,   in  a  paper  read   before  the 
ew  Jersey  Pharmaceutical  Association,  raised  the  question 
[hether  cataplasm  of  kaolin  could  be  improved.     Fault  has 
len  found  with  the  formula.    Some  think  that  more  glycerin 

fiould  be  added,  2  to  3  per  cent.     Others  claim  the  difficulty 
ith  the  fornuila  is  due  to  the  great  difference  in  the  kaolins 
II  the   market.     A.    B.    Stevens   asserts   that   the   U.   S.    P. 
ula  for  making  cataplasm  of  kaolin  is  satisfactory,  and 
when  difficulty  is  encountered  it  is  due  to  the  manipula- 
E.  Fullcrton  Cook  reports  that  H.  L.  Flack,  as  a  result 
s  experiments  and  investigations,  recommends  the  addi- 
of  about  5  per  cent  more  of  glycerin  to  the  U.  S.  P. 
;  rmula,  and  heating  with  occasional  stirring  during  at  least 
;)ur  hours,  otherwise  a  slow  effervescence  occurs  in  many 
jimplcs  which  renders  the  product  unfit  to  dispense  in  tight 
ins. 
Dr.  Hommell  has  found  the  following  improved  formula 
I    A.   Dunn  to  be   satisfactory,  yielding  a  very  smooth, 
able  product : 

Kaolin    550  grammes. 

C.lyccritc  of  boroglycerin 261  grammes. 

C.lycerin   181  grammes. 

Methyl  salicylate 2  grammes. 

Thymol    0.5  gramme. 

Oil  of  peppermint 0.5  gramme. 

proceeded  as  directed  in  the  U.  S.  P.,  except  that  the 

ite  of  boroglycerin  and  glycerin  are  added  at  the  same 

Dr.  Hommell  believes  that   cataplasma  kaolini  should 

|ained  by  the  U.  S.  P.,  as  it  is  a  valuable  antiphlogistic 

with  a  wiflc  range  of  use  in  the  field  of  therapeutics. 

;>ound  Resorcin  Ointment. — 

illiam  Dulin,  in  a  paper  read  before  the  Pennsylvania 

naceutical  Association,  remarked  that  compound  resorcin 

ent  is  prone  to  discolor,  and  he  described  a  way  to  over- 

'the  trouble.    To  quote: 

After  a  number  of   experiments  I   have   found  that  the 

cr  in  hydrous  wool-fat  dissolves  the  resorcin,  and  this  in 

rn  reacts  on  the  oil  of  cade,  causing  a  gradual  discoloration 

the  ointment.    To  remedy  this  replace  the  hydrous  wool- 

;t  witli  the  anhydrous.    The  formula  is  then  as  follows: 

Resorcinol  in  fine  powder, 
l?is.  subnitrate, 

Zinc  oxide aa     6  parts. 

Oil    of   cade 12  parts. 

Paraffin    10  parts. 

Petrolatum     25  parts. 

Anhydrous    wool-fat 35  parts. 

Melt    the    wool-fat,    petrolatum,    and    paraffin    in    a   jar    on    a    water- 
until   all  are   liquid.     Place   the   resorcin,   bismuth,   and  zinc   oxide 
;  slab,  pour  on  a  portion  of  the  liquid  fats,  and  rub  smooth.     Trans- 
all   back   to   jar   and   heat   slightly   until   a   uniform   mixture   results, 
the   oil   of   cade   and   stir   occasionally    until   cold.      Be   careful   not 
^llow  a  drop  of  water  to  splash  in  from  the  water-bath  as  this  will 
rt    discoloration.       This    formula    will    also    prevent    the    granulation 
ii:h   sometimes   appears   in    the   ointment. 


A  New  Opium  Cure. — 

Experiments  made  with  Combretum  Sundiacum,  the  Malay 
jungle  plant,  have  established  its  value  as  an  aid  in  the  cure 
of  the  opium  and  morphine  habit.  The  Malays  have  already 
used  it  successfully  on  their  habitues,  and  Americans  are  find- 
ing it  a  satisfactory  drug  for  reducing  the  dose  of  laudanum 
and  morphine.  Given  to  the  opium  fiend  it  relieves  the  intense 
craving  occasioned  by  the  daily  diminution  of  the  dose  of 
opiate  necessary  in  the  course  of  treatment  and  sustains  the 
patient  until  a  cure  is  effected. 

Edgar  F.  Heffner,  of  Lock  Haven,  Pa.,  in  a  paper  read  be- 
fore the  Pennsylvania  Pharmaceutical  Association,  cited  the 
case  of  a  woman  who  was  drinking  a  pint  of  laudanum  a 
week.  She  had  been  addicted  to  the  drug  for  ten  years,  but 
was  permanently  cured  of  the  habit  by  treatment  with  combre- 
tum infusion.  The  opiates  are  slowly  taken  away  from  the 
victim  by  daily  decrease  in  the  dosage,  so  that  in  a  few 
months  the  habit  is  completely  stopped.  The  idea  is,  of 
course,  ihat  the  combretum  supplants  the  narcotic  until  finally 
all  drugs  are  withdrawn. 

Kerosene  in  Pharmacy. — 

William  R.  White,  of  Nashville,  Tenn.,  in  a  paper  read 
before  the  last  annual  meeting  of  the  A.  Ph.  A.,  said  that 
the  disagreeable  taste  and  odor  of  kerosene  have  always  been 
a  drawback  to  its  use  in  pharmacy.  The  bad  taste  can  be 
greatly  modified  by  sweetening  it  with  a  small  percentage 
of  saccharin.  To  deodorize  it,  however,  is  a  more  difficult 
task.  Mr.  White  has  experimented  with  this  object  in  view 
and  finds  that  most  any  volatile  oil,  such  as  cassia,  cajuput, 
cloves,  peppermint,  wintergreen,  camphor,  bitter  almond,  or 
mirbane  will  disguise  its  odor.  He  has  also  tried  to  deodor- 
ize by  shaking  it  with  acid  solution  of  such  oxidizing  agents 
as  potassium  permanganate,  potassium  dichromate,  and 
potassium  chlorate,  and  then  decanting  and  filtering  it 
through  freshly  slaked  lime,  but  none  of  these  entirely 
deodorized  it,  although  they  improved  it  a  great  deal. 
Potassium  chlorate  gives  the  best  results.  Kerosene  in  an 
alcoholic  solution  of  potassium  hydrate  turns  the  alcoholic 
solution  red  and  the  kerosene  is  almost  completely  deodorized. 
By  the  liberation  of  nascent  hydrogen  in  kerosene  an  odor 
resembling  that  of  onions  is  produced. 

An   Improved   Formula   for   Mistura    Glycyrrhizae   Com- 
positus. — 

Prof.  Philemon  E.  Hommell,  of  Jersey  Crty,  N.  J.,  writ- 
ing in  Merck's  Report,  says  that  an  improved  formula  for 
brown  mixture,  whether  prescribed  alone  or  combined  with 
other  remedies,  will  always  have  a  large  field  of  utility.  He 
offers  the   following   formula: 

Fluidextract   of    glycyrrhiza 120.0  Cc. 

„,         .  150.0  Cc. 

Glycerm     nn  n  r 

Camphorated  tincture  of  opium 120.0  Cc. 

Wine   of   antimony on'n  r 

Spirit  of  nitrous  ether 30.0  Cc. 

Distilled   water,   sufficient  to  make 1000.0  Cc. 

Professor  Hommell  considers  this  recipe  the  best  that  has 
been  proposed. 


478 


BULLETIN  OF  PHARMACY 


CAPSULES  OF  SCIENCE, 

Prepared  by  Prof.  W.  L,  Scoville. 


Jottings  Without  Titles. — 

The  first  authentic  powder  factory  dates  from  1360,  and 
was  established  that  year.  Since  July  4,  1776,  they  have  mul- 
tiplied  rapidly. 

A  cotton  fabric  impregnated  with  celluloid  (scraps)  so  as 
to  completely  fill  and  cover  the  fabric  is  said  to  make  the 
most  satisfactory  leather  substitute. 

Pure  water  evaporated  in  a  silver,  platinum,  or  copper 
dish  is  found  to  dissolve  a  trace  of  the  metal,  forming  a 
colloidal  solution. 

In  1898  nearly  4000  claims  were  filed  for  gold  and  silver 
discoveries  in  the  Adirondack  region.  None  of  them  have 
proved  of  much   value. 

A  French  chemist  says  that  he  has  proved  that  formic 
aldehyde  is  a  normal  product  of  the  oxidation  of  ethyl 
alcohol  by  chemical,   physical   or   biological   processes. 

Dr.  Moseley  says  that  the  presence  of  aluminum  phos- 
phate in  goldenrod,  white  snakeroot,  and  other  plants  is  the 
cause  of  sickness  in  animals  which  have  eaten  of  them. 

Benzoic  acid  is  found  in  cranberries  both  free  and  com- 
bined as  an  ester,  and  more  than  half  is  usually  combined. 
From  0.1  to  0.35  per  cent  total  benzoic  acid  may  be  found 
in  fresh  cranberries. 

White  wine  is  said  to  taste  best  at  a  temperature  of 
52°  R,  and  red  wines  at  62°  F. 

Beauty  Only  Bark  Deep. — 

French  chemists  claim  that  there  is  little  or  no  gentio- 
picrin  in  commercial  gentian,  owing  to  its  having  been 
decomposed  by  fermentation  before  the  roots  are  dried. 
Properly  dried  roots  are  said  to  be  less  attractive  in  appear- 
ance, but  to  contain  most  of  the  natural  gentiopicrin. 

Just  for  Fun. — 

Ye  alchemists  tried  to  change  mercury  into  gold.  Ye 
modern  chemist  changes  a  colloidal  solution  of  gold  into  a 
colloidal  solution  of  mercury  by  simply  adding  a  little  mer- 
curic chloride  to  the  former  solution,  plus  a  little  hydrogen 
peroxide. 

Bleached  Water.— 

The  use  of  chlorinated  lime  for  purifying  water  for  city, 
supplies  is  increasing  rapidly.  From  ^  to  ^  grain  per 
gallon  is  used,  which  is  sufficient  both  for  reducing  bacterial 
contamination  and  for  precipitating  a  part  of  the  solids. 

The  Whyness  of  the  What.— 

The  reason  for  the  decolorizing;  action  of  charcoal  is  a 
live  problem.  Several  chemists  now  state  that  it  is  due  to 
the  presence  of  organic  compounds  which  are  stable  at  a 
red  heat.     Pure  carbon  has  very  little  decolorizing  power. 

Our's  Shrinks. — 

A  German  chemist  has  made  a  new  form  of  ice  by  com- 
pressing water  by  three  tons,  then  cooling  in  liquid  air 
until  it  congeals.  Such  ice  is  transparent,  and  it  swells  to 
four  to  eight  times  its  size  before  melting. 


Wine  of  Pepsin. — 

O.  Schmatolla  says  that  precipitation  in  wine  of  pepsii 
is  due  to  pectinous  matter  rather  than  to  tannins.  He  re 
moves  it  by  adding  the  acid  to  the  wine,  allow  to  stand  thre 
days,  then  add  2  per  cent  milk,  heat  to  50°  C,  cool  and  filter 
To  this  clarified   wine  the  pepsin  is  added. 

Clear,  Clearer,   CoUoidest. — 

A  French  chemist  says  that  single  solutions  of  comrao; 
chemicals  grow  more  clear  and  transparent  with  age,  owing 
he  thinks,  to  the  formation  of  a  hydrate  which  gradual! 
forms  a  colloidal   solution   in   the  liquid. 

Saponaceous  Affinity. — 

It  is  now  concluded  that  soap  owes  its  cleansing  power 
to  the  fact  that  its  solution  forms  an  absorption  compoun 
with  its  "dirt"  that  is  stronger  than  the  adhesion  betwee 
the  dirt  and  the  substance  it  adlieres  to. 

Not  a  Glucoside. — 

Professor  Power  says  that  the  active  principle  of  cok 
cynth  is  not  a  glucoside,  but  an  extremely  bitter  resin.  Cok 
cynth  contains  a  trace  of  sugar,  which  has  deceived  chemis! 
about  the  glucosidal  question. 

"For  Constipation." — 

An  Austrian  chemist  has  been  studying  the  effects  of  sa 
in  the  diet,  and  finds  that  an  excessive  use  of  salt  tends  t 
constipation,  while  in  a  diet  poor  in  salt  there  is  an  increa 
in  rectal  excretion. 

The  Mighty  Pen  of  Rubber.— 

In  an  atmosphere  containing  radium  emanations  the  elei 
trical  conditions  are  so  sensitive  that  the  mere  act  of  takii 
a    fountain-pen    from   the   pocket   will    show    markedly  in 
distant   electroscope. 

A  New  Indicator. — 

Dimethyl  brown  is  a  new  and  very  sensitive  indicati 
discovered  in  France.  It  is  reddish-brown  in  neutral  * 
alkaline  solutions,  and  yellow  in  acid  solutions,  the  chans 
being  very  sharp.  I 

Not  in  Our  House! — 

Smoldering  straw  has  very  decided  disinfecting  prope 
ties,  and  is  recommended  as  an  economical  method  of  cli 
infecting  cellars,  sewers,  etc.  The  smoke  is  objectionab 
in  furnished  houses. 

Like  Ye  Editors. — 

A  normal  man  consists  of  about  43.4  per  cent  musci 
17.8  per  cent  fat,  17.5  per  cent  bone,  10  per  cent  blood  ar 
lymph,  6  per  cent  glands,  and  5  per  cent  (only)   skin  tissu 

We  Have  that  Feeling,  Tool- 
Hot  powders   will   cling  to   cold   surfaces,   in   proportu 
to  the  amount  of  difference  in  the  temperatures — so  says 
German  chemist. 

Rhubarb  and  Aloes. — 

Professor  Oesterle  has  made  rhein  by  oxidizing  alo 
with  chromic  acid.  It  has  properties  very  similar  to  tl 
rhein  from  rhubarb. 
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In  this  new  department  of  the  Bulletin  the  market  wants 
indicated  of  those  subscribers  who  are  not  able  to  find 
:t  they  desire,  and  who  are  anxious  to  be  put  in  touch 
;cith  sources  of  supply.    In  some  instances  we  have  brought 
inquirer  and  manufacturer  together,  but  in  all  cases  it  would 
^ay  other  manufacturers  to  follow  up  the  clues  here  given. 
We  shall  be  glad  to  furnish  the  full  name  and  address  of  any 
Hirer  to  producers  or  distributors  who  write  us  for  this 
rmation.  Readers  of  the  journal  on  their  part  are  earnest- 
requested  to  send  us  a  description  of  their  wants:  we  are 
Hxious  to  make  this  department  as  valuable  as  possible  to 
them  all. 


■K  Tile  Flooring  and  Metal  Ceilings. 

H^&  R.  J.  M.  is  putting  up  a  new  building  for  his  store  and 
^^Hd   like   information    on   the   cost   of   tile    flooring.     He 
Wwild  also  like  to  know  about  ceilings,  both  metal  and  other- 
wise, and  desires  quotations. 

Show-cases. 

:.'.  T.  A.  F.  wants  to  be  put  in  touch  with  manufacturers 
1  show-cases.  He  contemplates  the  purchase  of  one  6- foot 
iiid  one  7-foot  floor-case. 

Aluminum  and  Fiber  Boxes. 

J.  D.  C.  asks  where  he  can  buy  aluminum  boxes,  size 

J^  of  an  ounce,  such  as  are  used  by  many  firms  in 

ing  out  samples  of  greaseless  toilet  creams.     He  is  in- 

tcd  also  in  the  use  of  fiber  boxes,  with  fiber  or  metal 

for  putting  up  insect  and  other  sifting  powders. 

Road  Signs. 

R.  C.  L.  &  Co.  are  in  the  market  for  road  signs  made 
irdboard,  tin,  and  wood. 

A  Circulating  Library. 

R.   S.  J.   announces  that  he  is  thinking  of  starting  a 
"circulating  library  in  his  store.     He  would  like   information 
on  how  to  begin  such  a  department,  how  to  run  it,  where  to 
get  the  books,  and  full  particulars  generally. 

Advertising   Novelties   and   Low-price    Confectionery. 

6.  H.  P.  H.  asks  where  he  can  get  a  good  line  of  con- 
t'tctionery  that  will  retail  at  29  and  33  cents  a  pound  re- 
spectively— something  like  the  '"Saturday  candy''  put  out  by 
the  Rcxall   people.     He   explains   that   he   has   been  on   the 

kout   for  such  confectionery  for  some  time,  but  without 
ch  success. 

I  he  same  inquirer  wants  to  be  put  in  touch  with  people 
who  turn  out  cheap  advertising  novelties — something  catchy 
jand  out  of  the  ordinary. 

Easter  Egg  Dyes. 

7.  G.  H.  G.  would  like  samples  and  prices  of  aniline  com- 
pounds  suitable   for   making  Easter   egg  dyes.     The   colors 


desired  are  red,  blue,  green,  orange,  violet,  and  brown. 
What  are  desired  are  dyes  that  will  take  well  on  the  egg- 
shell, giving  bright,  pretty  colors,  be  not  too  expensive,  and 
come  in  the  form  of  a  fine  powder  if  possible. 

Peanut  Roasters. 

8.  J.  W.  G.  is  in  the  market  for  a  low-price  peanut  roaster. 

Drug-store   Advertising. 

9.  H.  K.  G.  is  anxious  to  be  put  in  touch  with  some  in- 
dividual or  company  making  a  specialty  of  furnishing  an 
advertising  service  to  druggists.  He  wants  a  line  of  direct 
advertising  to  include  cards,  folders,  booklets,  letters,  papers, 
etc. 

Laboratory  Utensils  for  Schools. 

10.  G.  L.  D.  asks  where  he  can  purchase  laboratory  prep- 
arations and  utensils  for  use  in  high  schools. 

A   Show-case  Proposition. 

11.  E.  C.  S.  has  five  show-cases  which  he  would  like  to 
trade  in  for  two  or  three  new  ones  moderate  in  price.  He 
is  crowded  for  space.  He  would  furthermore  like  to  buy  the 
new  ones  on  the  installment  plan  if  possible. 

Show-cases. 

12.  M.  C.  W.  is  in  the  market  for  some  new  show-cases, 
but  he  wants  something  reliable  and  right  up  to  the  minute 
in  character. 

A  Journal  for  the  Shoe  Trade. 

13.  W.  M.  desires  to  subscribe  for  some  publication 
gotten  out  in  behalf  of  the  retail  shoe  trade.  He  says  he 
wants  something  as  good  as  the  Bulletin  of  Pharmacy. 

A  Home   Course   of  Study  in   Pharmacy. 

14.  T.  T.  is  anxious  to  take  a  home  course  of  study  in 
pharmacy,  but  he  wants  something  that  is  really  good  and 
efficient.  He  is  afraid  that  some  of  the  courses  are  not  what 
they  ought  to  be. 

Screw-top  Tin  Cans. 

15.  J.  C.  B.  wants  a  screw-top  tin  can  for  marketing  an 
oil,  to  be  l}i  inches  in  diameter,  3^4  inches  from  bottom  to 
shoulder,  about  4%  inches  full  height,  and  to  hold  between 
2J^  and  3  fluidounces.  He  has  written  several  manufactur- 
ers, but  they  have  all  replied  that  they  do  not  make  a  tin 
can  of  this  size.  He  cannot  understand  why  American 
makers  do  not  show  a  greater  willingness  to  turn  out  what 
a  man  wants,  particularly  since  his  product  will  have  a 
steady  and  increasing  demand,  and  since  therefore  he  will 
want  large  numbers  of  the  containers.  He  thinks  that  con- 
cerns ought  to  desire  his  business,  tell  him  what  the  extra 
cost  will  be  on  the  first  order,  and  reply  to  his  letters  with 
some  intelligence  and  eagerness. 

Preparing  for  the  State  Board. 

16.  S.  R.  B.  asks  if  there  is  any  publication  or  book  which 
would  be  of  help  to  a  clerk  preparing  to  take  the  State  board 
examination.  He  wants  some  treatise  which  is  as  brief  as 
possible  consistent  with  efficiency. 
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QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only :  (/)  No  queries  are  answered 
by  mail;  (2)  queries  must  reach  us  before  the  j^th  of 
the  month  to  be  atiswered  in  the  Bui<i<etin  of  the  month 
following;  (j)  inquirers  m.ust  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  m.ust  be 
affixed  to  all  communications. 


Rat  Pastes. 

R.  E.  G. — There  are  many  stupid  formulas  for  phosphorus 
paste,  yet  there  is,  perhaps,  nothing  so  easy  to  make  as  an 
active  and  fatal  paste  with  the  phosphorus  in  a  practically 
unoxidized  state.  The  points  to  note  are  that  phosphorus 
readily  dissolves  in  hot  fats  (1-20  or  more),  and  that  the 
poison  should  not  be  present  in  such  excessive  quantity  as 
to  drive  away  the  vermin. 

(1)  Phosphorus    1  drachm. 

Beef  dripping 5   ounces. 

Wheat-flour    2    ounces. 

Sugar    1    ounce. 

Powdered  biscuit 1   ounce. 

Water   a  sufficiency. 

Melt  the  dripping  and  put  it  into  a  wide-mouth  bottle  placed  in  a 
pan  of  hot  water.  Drop  in  the  phosphorus  (cut  small),  cork,  and  shake 
the  bottle  until  the  phosphorus  is  dissolved  (dipping  into  the  hot  water 
occasionally).  Place  the  powders  in  a  warm  mortar  and  pour  the  phos- 
phorized  dripping  upon  them,  mix,  and  add  warm  water  to  make  a 
soft  paste. 

(2)  Phosphorus    1  drachm. 

Pure  carbon  bisulphide yi    ounce. 

Beef  dripping    5  ounces. 

Beef  dripping   6   ounces. 

Comp.  tragacanth  powder yi   ounce. 

Oil   of   anise 10    drops. 

Oil  of   peppermint 5   drops. 

Boiling   water 3   ounces. 

Heat  the  dripping  until  it  is  quite  clear,  and  transfer  to  a  hot  mor- 
tar; pour  into  this  the  carbon  bisulphide  in  which  the  phosphorus  has 
been  dissolved;  stir,  then  add  the  two  powders  and  the  oils,  and  finally 
the  boiling  water  all  at  once,  kneading  the  mass  thoroughly  until  a 
perfect  mixture  is  obtained. 

These  are  practically  alike,  but  by  dissolving  the  phos- 
phorus in  the  carbon  bisulphide  the  paste  is  made  much 
more  quickly.  The  carbon  bisulphide  must  be  the  redis- 
tilled or  odorless  variety.  Most  of  the  bisulphide  is  dis- 
sipated by  the  hot  water,  and,  as  the  solvent  evaporates, 
access  of  air,  therefore  oxidation  of  phosphorus,  is  pre- 
vented. Another  good  way  to  make  the  paste  is  to  melt  lard 
in  a  wide-mouth  bottle  in  a  water-bath;  introduce  into  it  ^ 
ounce  of  phosphorus  for  every  pound  of  lard;  then  add  a 
pint  of  proof  spirit;  cork  the  bottle  firmly,  keeping  the 
contents  heated  to  150°  R,  and  agitate  smartly  until  the 
phosphorus  becomes  uniformly  diffused,  forming  a  milky- 
looking  liquid.  This  liquid  on  cooling  affords  a  white  com- 
pound of  phosphorus  and  lard,  from  which  the  spirit  spon- 
taneously separates,  and  may  be  poured  off  to  be  used 
again,  as  it  only  serves  to  diffuse  the  phosphorus  in  very 
fine  particles  through  the  lard.  This  phosphorized  lard,  on 
being  warmed  very  gently,  may  be  poured  into  a  mixture  of 
its  own  weight  of  barley  or  wheaten  meal  and  sugar,  incor- 
porated therewith,  and  after  flavoring  with  oil  of  rhodium, 
etc.,  the  dough  may  be  made  into  pellets  for  distribution  to 
the  mice.  Or  mix  the  lard  with  powdered  cheese  (3  to  1),  to 
be  spread  on  bread. 


RAT    PASTE    WITHOUT    PHOSPHORUS. 

(1)  Tartar     emetic i  drachm. 

Powdered    squill i    drachm. 

Carbonate  of  barium 2   drachms. 

Beef  dripping lyi   ounces. 

Mix  well. 

(2)  One  onion,  chopped  small, 

I-ard    16    ounces. 

Beef  suet 4   ounces. 

Brown   the   onion   with   a   little    of  the   lard,    then   add   the   suet 
the    rest    of    the    lard;    stew    for    ten    minutes    and    strain.      When   h; 
cold  add 

Salicylic   acid 4   scruples. 

Barium   carbonate,    precipitated 16   ounces. 

Tint  blue  with  ammoniated  solution  of  copper  acetate,  lyi  ounces. 

Is  Hydrogen  Peroxide  an  Antiseptic  or  Merely  a  Detergent 
J.  P.  A.  has  had  an  argument  with  a  physician  on  tl 
merits  of  hydrogen  peroxide.  The  doctor  claims  that  tl 
product  is  only  a  cleanser  and  is  without  any  antisepti 
styptic,  disinfectant,  or  germicidal  properties.  We  are  aske 
to  settle   the   argument. 

We  referred  this  query  to  Dr.  E.  M.  Houghton,  Directc 
of  the  Research  Laboratories  of  Parke,  Davis  &  Co.  H 
reports  as  follows  on  the  germicidal  properties  of  hydroge 
peroxide  as  determined  by  careful  physiological  testing: 
"The  germicidal  action  of  hydrogen  peroxide  depenc 
entirely  upon  the  amount  of  actual  peroxide  present  in  th 
solution.  Hydrogen  peroxide  in  solution  is  unstable  unles 
preserved  with  acetanilide,  when  it  is  quite  stable  accordin 
to  the  frequent  tests  made.  In  this  respect  hydrogen  pero 
ide  preserved  with  acetanilide  differs  from  those  which  ai 
not  so  treated.  The  germicidal  action  of  hydrogen  peroxi(' 
preserved  with  acetanilide  upon  the  bacillus  pyocyaneus 
as  follows: 

Time  of  exposure. 

3  per  cent  hydrogen  peroxide  +  distilled  water  1  min.  2m.  3m.  4m.  5i 
3   per  cent   hydrogen   peroxide   -|-   no   distilled 

water     —       .     

75    parts    3   per   cent   hydrogen    peroxide   +   25 

parts   distilled   water —       —     —      

50   parts   3    per   cent   hydrogen   peroxide   -{•   50 

parts    distilled    water +       —     ^      — 

25    parts   3   per  cent   hydrogen  peroxide  -H    75 

parts  distilled  water +        ^      _}-       + 

"The  sign  -f  indicates  growth  of  bacteria,  while  the  sign  —  indicai 
death  of  germs." 

It    is    evident    from    the    foregoing    table    that    hydroge j 
peroxide  exerts  distinctly  germicidal  action  upon  the  bacilli' 
pyocyaneus.     No  growth  was  obtained  when  a  culture  w; 
exposed    to    a    3-per-cent    solution    of     hydrogen    peroxic 
either  used  alone  or  diluted  by  the  addition  of  one-third  it 
volume  of  water.     When  the  hydrogen  peroxide  was  dilute 
with  its  own  volume  of  water,  the  culture  died  after  a  ver 
brief  exposure,  as  is  evident  from  the  second  last  line  of  th 
table.     A  growth  was  obtained  only  when  the  hydrogen  per 
oxide  solution  was  diluted  with  three  times  its  own  voluni 
of  distilled  water,  as  will  be  seen  from  the  last  line  of  th, 
data.     In  that  dilution  the  hydrogen  peroxide  is  too  weak  b 
actually  kill  the  organism.  !; 

The  Distillation  of  Oil  of  Sassafras.  j 

T.  H.  G. — In  recent  years  the  distillation  of  oil  of  sassa 
f ras  has  been  conducted  as  follows : 

The  stills,  made  of  3-inch  pine  planks,  are  4  to  5  fee 
high,  about  12  feet  square,  and  strengthened  by  iron  bands 
One  of  the  sides  is  provided  with  two  close-fitting  doors,  a 
upper  one  for  changing  the  still,  and  a  lower  one  for  remov 
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;he  exhausted  material.  The  wood  is  split  or  sawed  into 
pieces.  The  steam,  generated  in  a  boiler,  enters  the  still 
at  the  bottom  and  the  distillate  is  cooled  in  a  coil  condenser 
and  collected  in  a  large  copper  flask  of  20-gallon  capacity. 
About  2  inches  from  the  bottom  this  flask  is  provided  with  a 
^top-cock  through  which  the  oil  is  drawn  off  from  time  to 
time.  The  exhausted  wood  is  dried  and  used  as  fuel.  Such 
a  still  has  a  capacity  for  20,000  pounds  of  wood,  and  the 
distillation  of  this  quantity  lasts  about  48-50  hours.  The 
root  bark  yields  6  to  9  per  cent  of  oil,  the  woody  part  of  the 
root  less  than  1  per  cent. 

For  many  references  on  the  literature  of  this  subject  con- 
sult "The  Volatile  Oils"  by  Gildemeister  and  Hoffmann, 
translated  by  Edward  Kremers.  It  is  issued  by  the  Pharma- 
ceutical Review  Publishing  Company,  of  Milwaukee.  The 
•^egoing  information  has  been  borrowed  from  that  excellent 
...ok. 


Coloring  Show  Globes. 

M.  S.  writes  us  as  follows:  "Kindly  publish  a  few 
formulas  for  coloring  solutions  to  be  used  in  show  bottles — 
green,  red,  blue,  and  orange." 

The  following  formulas  have  been  recommended: 

EMERALD  GREEN. 

Nickel     85  grammes. 

Hydrochloric    acid    132  grammes. 

Nitrous   acid    55  grammes. 

Distilled    water    to    make 4000  grammes. 

Dissolve  the  nickel  in  the  hydrochloric  acid,  add  the  water,  then  the 
nitrous  acid. 

CRASS  GREEN. 

y^^  Copper  sulphate    35  grammes. 

H^^fc  Ammonium   chloride    35  grammes. 

■^H  Water  to  make 1000  grammes. 

H^^nrst  dissolve  the  copper  salt  in  the  water,  then  add  the  ammonium 

Dissolve  several  large  copper  pennies  and  a  nickel  in  nitric  acid. 
This  solution  when  diluted  with  water  furnishes  a  beautiful,  permanent 
igreen  color,  which  can  be  adjusted  to  any  desired  shade  by  varying  the 
proportion  of  dilution. 

RED. 

Distilled  water   970  parts. 

Sulphuric  acid   20  parts. 

t  J  Cochineal    6  parts. 

Potassium  bitartrate  4  parts. 

BRIGHT  RED. 

Distilled    water    970  parts. 

Sulphuric  acid    10  parts. 

Cochineal    8  parts. 

•Mum    8  parts. 

Pure   cream   of  tartar 4  parts. 

DARK  BLITE. 

alution  of  indigo  in  sulphuric  acid,  diluted  with  water. 

BLUE. 

Distilled    water    920  part.s. 

Blue    vitriol    30  parts. 

Alum     30  parts. 

Sulphuric    acid     20  parts. 

PALE  BLUE. 

Distilled    water    880  parts. 

Sulphate    of    copper 120  parts. 

ORANGE. 

lake  a  solution  of  potassium  bichromate  in  water,  and  darken  with 
»ric  acid. 


Silvering  Mirrors. 
B.  W. — The  following  method  of  silvering  mirrors  ap- 
p«ars  to  be  the  one  you  want : 

Solution  No.  1  is  composed  as  follows :  To  8  ounces  of 
distilled  water,  brought  to  a  boil,  add  12  grains  of  silver 
nitrate  and  12  grains  of  Rochelle  salts.  Let  it  come  to  a 
boil  for  six  or  seven  minutes;  then  cool  and  filter. 

Solution  No.  2  is  made  as  follows :  Take  8  ounces  of  dis- 
tilled water,  and  into  a  small  quantity  poured  into  a  tumbler 


put  19  grains  of  silver  nitrate.  Stir  well  until  dissolved. 
Then  add  several  drops  of  26°  ammonia  until  the  solution 
becomes  clear.  Add  16  grains  more  of  nitrate  of  silver, 
stirring  well  until  dissolved.  Add  the  balance  of  distilled 
water  and  filter.  The  filtering  must  be  done  through  a 
glass  funnel,  in  which  the  filter  paper  is  placed.  The  solu- 
tion must  be  stirred  with  a  glass  rod.  Keep  the  solutions 
in  separate  bottles  marked  No.  1  and  No.  2. 

Directions  for  silvering:  Clean  the  glass  with  ammonia 
and  wipe  with  a  wet  chamois.  Then  take  half  and  half  of 
the  two  solutions  in  a  graduating  glass,  stirring  well  with  a 
glass  rod.  Pour  the  contents  on  the  middle  of  the  glass  to 
be  silvered.  It  will  spread  over  the  surface  of  itself  if  the 
glass  is  laid  flat.    Leave  it  until  the  solution  precipitates. 


Two  Incompatible  Prescriptions. 

M.  T.  submits  two  prescriptions  for  criticism  and  com- 
ment: 

(1)  Strychnine   sulphate 1/6  grain. 

Syrup  of    tolu : i    ounce. 

Water  enough  to  make 4  ounces. 

A    teaspoonful    three    times    a    day. 

(2)  Strychnine    sulphate ^  grain. 

Codeine    sulphate 6    grains. 

Aspirin    1 1^    drachms. 

Syrup  of  wild  cherry,  enough  to  make... 3  ounces. 

"Both  prescriptions,"  says  the  querist,  "were  compounded 
several  times  previously  in  another  store  near  the  place 
where  the  patient  had  been  living.  Prescription  No.  1  was 
brought  back  to  me  three  or  four  hours  after  I  dispensed  it, 
and  the  woman  said  'Look  at  your  medicine — how  dirty  it  is.' 
I  looked  at  the  mixture  and  it  was  cloudy.  Particles  floated 
about  in  the  liquid.  I  compounded  the  formula  again  with 
the  same  result.  Prescription  No.  2  was  returned  at  once 
and  the  patient  told  me  that  he  used  to  get  a  clear  mixture 
for  this  prescription." 

Alkali  is  doubtless  the  cause  of  the  trouble  in  pre- 
scription No.  1.  Syrup  of  tolu,  it  must  be  remembered,  is 
made  with  magnesium  carbonate  so  that  even  after  filtering 
the  syrup  it  would  contain  a  trace  of  alkali.  This  must  be 
neutralized  with  a  little  acetic  acid  before  adding  the  strych- 
nine. The  mixture  must  be  filtered  in  order  to  dispense  a 
clear   solution. 

In  prescription  No.  2  the  tannin  in  the  syrup  of  wild 
cherry  is  one  cause  of  the  trouble.  It  precipitates  the  alka- 
loids. But  the  aspirin  is  not  soluble  in  the  amount  of  syrup 
prescribed.  It  requires  about  100  parts  of  water  for  solution 
and  how  any  dispenser  ever  obtained  a  "clear"  mixture  is 
beyond  us.  The  aspirin  and  tannates  must  have  been  filtered 
out  or  else  alcohol  was  used. 


Is  It  Another  Jewelry  Fake? 

The  M.  Drug  Co.  asks  about  the  standing  of  a  jewelry 
company  in  his  city  which  sells  its  stuff  on  a  guarantee  to 
buy  back  all  that  is  not  disposed  of  within  a  certain  time. 
They  want  to  know  whether  the  company  is  reliable  or 
whether  it  is  another  one  of  the  "skin-game  kind?"  We 
referred  this  query  to  a  lawyer  who  has  had  a  good  deal  of 
experience  in  defending  druggists  against  fake  jewelry  con- 
cerns, and  he  replies  as  follows: 

"I  do  not  happen  to  have  had  directed  to  my  attention 
any  transaction  with  the  concern  named  in  this  letter;  but 
on  general  principles  I  believe  it  is  wise  for  the  retail  drug- 
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gist  to  have  no  relations  whatever  v^rith  any  jewelry  company 
selling  jewelry  on  a  guaranty  to  buy  back  all  that  is  not 
sold  within  a  certain  time. 

"My  attention  has  been  directed  to  a  large  number  of 
these  cases,  but  I  have  invariably  found  that  the  jewelry  con- 
cern has  always  found  some  excuse  for  not  carrying  out  its 
agreement.  If  the  druggist  has  paid  his  acceptances  the  only 
recourse  he  has  is  to  sue  under  the  contract.  This  he  can 
only  do  by  going  to  the  city  where  the  concern  he  has  dealt 
with  may  be  served.  This  invariably  entails  more  trouble 
and  expense  than  the  amount  warrants.  The  so-called  jew- 
elry concern  has  everything  its  way, 

"On  the  whole,  I  think  the  safe  way  is  to  leave  such 
jewelry  companies  entirely  alone." 


Effervescent  Solution   of   Magnesium   Citrate. 

C.  B.  S.  &  C.  want  to  know  how  to  make  a  U.  S.  P. 
.   preparation  of  effervescent  magnesium  citrate  solution. 

On  pages  117-118  of  the  March  Bulletin,  1910,  appears 
an  article  on  effervescent  solution  of  magnesium  citrate.  It 
tells  the  methods  employed  by  different  druggists  to  make 
this  troublesome  preparation  and  gives  several  ways  of  over- 
coming its  tendency  to  precipitate.     We  quote  in  part: 

'Tn  common  with  other  druggists,  George  A.  Bunting,  of 
Baltimore,  Md.,  has  had  his  troubles  in  making  effervescent 
solution  of  magnesium  citrate.  But  he  has  finally  settled 
down  to  the  following  formula,  declaring  that  he  finds  it 
entirely  satisfactory : 

Magnesium  carbonate    10  ounces. 

Citric  acid    20  ounces. 

Rock  candy  syrup 20  ounces. 

Oil    of    lemon r^   drachm. 

Water,  enough  to  make 240  ounces. 

Introduce  the  magnesium  carbonate  into  a  wide-mouth  bottle  and  drop 
in  the  oil  of  lemon.  Add  the  citric  acid,  granulated,  and  about  Yz  gallon 
of  water.  Let  the  mixture  stand  over  night.  Then  add  the  syrup  and 
the  remainder  of  water,  and  filter. 

"This  is  now  ready  to  be  bottled  with  the  addition  of  40 
grammes  of  potassium  bicarbonate  to  each  bottle.    Place  the 
'  solution  in  the  refrigerator  or  any  cold  place.     It  will  keep 
indefinitely."  

Shoe   Polishes. 
M.   J.   S. — The   following  formulas    for   shoe  polishes  we 
give  you  from  good  authority: 

(1)     Marseilles    soap 122  parts. 

Potassium    carbonate 61  parts. 

Beeswax     500  parts! 

Water    2000  parts. 

Mix  and  boil  together  with  occasional  stirring  until  a  smooth 
homogeneous  paste  is  obtained;  then  add,  a  little  at  a  time  and  under 
•constant  stirring,  the   following: 

Rock  candy,  powdered 153  parts. 

Gum  arable,  powdered 61  parts" 

Ivory  black lOOO  parts! 

Stir  until  homogeneous,  then  pour,  while  still  hot,  into  boxes. 

<2)     |oap 122  parts. 

I'otassium     carbonate 61  parts 

Beeswax     500  parts! 

.    Water  2000  parts. 

.     ^>^,.and   boil   together   until    a    smooth,    homogeneous   paste    is    ob- 
tained;  then  add 

Boneblack    lOOO  parts. 

Powdered    sugar I53  parts. 

Powdered   gum   arable 61  parts. 

into  k)xes*^°'^°"^'''^'    "™°^^    ^^°^    *^^   ^'^^'    ^^^    P°"r    while    still    hot 

(3)  Shoe  pastes  or  polishes  are  mixtures  of  yellow  wax  and  tur- 
pentine, varying  in  proportion  as  to  the  hardness  of  paste  desired  and 
the  season  of  the  year  involved.  Summer  weather  requires  the  use  of 
more  wax  than  winter  weather. 

The  pastes  are  colored  with  ivory  black  and  alcoholic  solutions  of 
aniline— orange,   brown,   and   red.     Sometimes  palm   oil   is  used.     For   a 


starter  try  wax,  1  part,  and  turpentine,  3  parts.  Melt  on  a  water-bal 
and  stir  in  the  color  desired.  If  palm  oil  is  used,  employ  about  i 
per   cent. 

An  All-round  Tonic. 

S.  Bros,  submit  a  rather  embarrassing  query.  They  writ 
"Please  publish  the  formula  of  a  good,  all-round  tonic." 

A  tonic  must  be  suited  to  the  individual  case.  The  neares 
approach  that  we  can  suggest  to  an  all-round  tonic  is  Glycer 
inated  Elixir  of  Gentian  Compound,  N.  F. : 

Fluidextract  of  gentian   (U.   S.   P.)... 150     minims. 
Fluidextract  of  taraxacum   (U.  S.  P.)  .  .240  minims. 

Acetic   ether 75  minims. 

Phosphoric  acid  (U.  S.  P. =85  per  cent).  128  grains. 
Tincture  of  sweet  orange  peel  (U.  S.  P.) 

240  minims. 
Compound  tincture  of  cardamom  (U.  S.  P.) 

2  fluidounces. 

Solution    of   saccharin    (N.  F.) 1    fluidounce. 

Glycerin    13   fluidounces. 

Sugar    6 J/^    troy   ounces. 

White    wine    (sherry),    a    sufficient    quantity 

to   make 32    fluidounces. 

Dissolve  the  sugar  in  10  fluidounces  of  white  wine;  add  the  othi 
ingredients,  previously  mixed,  and  sufficient  white  wine  to  make  i 
fluidounces.  Allow  the  mixture  to  stand  twenty-four  hours,  if  conv 
nient,  and  filter. 

Potassium  Chlorate  Tooth-paste. 
W.  P.  W. — According  to  Unna,  potassium  chlorate  is 
most  valuable  ingredient  of  tooth  preparations.  It  is  state' 
to  exercise  marked  tonic  properties  on  the  teeth,  gums,  an 
tonsils,  acting  favorably  on  mercurialized  gums.  It  acts  bes 
in  the  form  of  a  tooth-paste  containing  50  per  cent  of  thi 
salt,  such  as  the  following: 

Potassium   chlorate 10  ounces  av. 

Precipitated  chalk 2  ounces  av. 

Magnesium  carbonate  2  ounces  av. 

Sugar    1  ounce  av. 

Soap    powder    yi  ounce  av. 

Glycerin     1  fluidounce. 

Water    3  fluidounces. 

Thymol     30  grains.  1 

Vanillin    30  grains.  | 

Oil  of  peppermint 2  fluidrachms.  | 

Reduce  all  to  fine  powder  and  make  a  paste  in  the  usual  manner, 
would  not  be  safe  to  powder  the  potassium  chlorate  with  the  sugar.    Pov 
der    the    potassium   chlorate   alone.      Mix    the    other   ingredients   with   tl 
glycerin  and  water,  and  lastly  add  the  potassium  chlorate. 


Potassium  Chlorate   Tooth-powder. 
W.    P.    W. — Unna    recommends    the    use    of    potassiui 
chlorate  for  the  teeth,  especially  in  the  form  of  paste.     Tli 
following  powders  also  contain  it : 

Corn-meal    10  ounces  av. 

Potassium   chlorate    lyi  ounces  av. 

Borax     1  ounce  av. 

Oil    of   wintergreen 20  minims. 

Oil   of   peppermint 20  minims. 

All  the  ingredients  should  be  in  very  fine  powder  before  mixiii 
Then  triturate  the  borax  and  the  oils  with  about  half  the  corn^meal  uni 
well  mixed;  on  a  paper  lightly  mix  the  potassium  chlorate  with  the  n 
mainder  of  the  corn-meal  by  means  of  a  wooden  or  horn  spatula.  Can 
fully  mix  the  whole  together  and  pass  through  a  fine  sieve. 

The  silica  in  the  seed-coats  of  the  corn  acts  as  an  abra 
sive.  Either  white  or  yellow  corn-meal  may  be  used,  but  th' 
former  is  of  course  to  be  preferred. 


i 


Can  You  Tellf 
J.    B.  L.  asks :   "Can  a  chemist  tell  by  chemical  analysi 
whether   distilled   water   or  clean,    fresh   artesian   water  wa: 
used  in  making  lime  water?    I  think  not." 

Make  an  analysis  of  the  lime  and  then  of  distilled  watei 
and  of  clean,  fresh  artesian  water.  Knowing  the  impuritie; 
in  these  components,  it  would  be  possible  to  determim 
whether  any  contaminated  liquid  had  been  used  to  prepan 
the  lime  water.     The  presence  in  the  lime  water  of  metalli< 
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I^Bere  absent  in  both  the  lime  and  the  distilled  or  artesian 
l^^ter  would  be  evidence  if  not  proof  that  an  impure  water 

had  been  used.     Of  course  the  practicability  of  such  a  test 

would  depend  upon  the  degree  of  foreign  impurities  present. 

We  can  imagine  conditions  under  which  it  would  be  hard  to 
I      tell  just  what  kind  of  water  had  been  employed  to  make  the 

lime  water.  

Cold  Cream  Difficulties. 
M.  W.  has  had  some  trouble  with  cold  cream,  although 
the  same  difficulty  has  never  presented  itself  before.     "The 

Iicture,"  he  writes,  "should  turn  white  and  should  'cream'  as 
lal,  for  I  have  exercised  every  precaution.  The  formula 
not  an  official  one,  but  contains  paraffin  oil,  paraffin, 
ite  wax,  etc.  What  is  the  trouble?  Can  I  use  the  batch 
of  material  which  I  have  on  hand  but  which  turned  out 
poorly?  I  used  distilled  water  in  which  the  wax  was  dis- 
solved and  tried  to  have  neither  the  oil  nor  the  water  too  hot." 
Don't  be  afraid  of  applying  too  much  heat  to  the  mixture. 
Take  the  batch  that  you  have  on  hand  and  heat  it  up  till  it 
liquefies.  Then  stir  the  mixture  until  it  cools.  Be  sure  that 
your  beeswax  is  pure  and  not  the  imitation  kind.  If  the 
beeswax  is  impure,  the  mixture  will  not  "cream"  properly. 
Be  careful  to  use  sufficient  wax.  Perhaps  if  you  add  a  little 
more  wax  and  less  paraffin,  the  result  will  be  more  satis- 
factory.   
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Disinfectants  for   Water-closets. 

A.  R.  McE.  asks  us  for  the  formula  of  a  liquid  chemical 
that  will  act  as  a  deodorant  and  disinfectant  in  a  sanitary 
closet. 

Compound  solution  of  cresol,  U.  S.  P.,  should  be  satis- 
factory.    The  following  mixture  has  also  been  suggested: 

Ferric    chloride 4  parts. 

Zinc   chloride 5  parts! 

Aluminum    chloride 5  parts. 

Calcium    chloride 4  parts. 

Magnesium     chloride 3  parts." 

Water  sufficient  to  make 90  parts. 

Dissolve,  add  to  each  gallon  10  grains  of  thymol  and  ]4  ounce  oil 
of  rosemary,  previously  dissolved  in  about  6  quarts  of  alcohol,  and  filter. 


Green  Coloring  Agent  for  a  Face  Wash. 

E.  C.  R.  asks :  "In  making  face  wash  what  can  be  used  to 
impart  a  green  color  to  the  liquid  that  will  not  harm  the 
face?" 

Use  chlorophyl.  Of  course  there  are  two  kinds  of  chloro- 
phyl,  one  alcohol  soluble  and  the  other  water  soluble,  your 
selection  being  determined  by  the  nature  of  the  preparations. 


^P 


White  Pine  Cough  Drops. 
C.  B.  S.  &  C.  want  a  formula  for  a  white  pine  cough  drop. 
A  cough  drop  cannot  be  made  by  a  retail  druggist  to  any 
Vantage.  Better  have  a  candy  manufacturer  make  the 
confection  while  you  supply  the  medicament.  We  suggest 
that  you  prepare  a  concentrated  liquid  extract  of  white  pine 
compound  and  send  it  to  some  manufacturing  confectioner, 
who  will  do  the  rest. 


An  Old  One. 

E.  F.  S. — A  formula  for  tasteless  castor  oil  appeared  on 
page  86  of  the  February  Bulletin,  1909,  and  innumerable 
other  formulas  have  been  printed  from  time  to  time.  Con- 
sult the  annual  indexes  in  the  December  issues. 


R.  E.  K. — We  are  not  in  position  to  give  you  formulas  for 
the  three  proprietary  substances  mentioned  by  you.  Further- 
more, at  least  one  of  the  products  is  a  synthetic  chemical 
which  it  would  not  be  practicable  to  make  in  the  drug  store 
anyway,  even  if  it  were  not  for  the  fact  that  the  substance 
is  patented. 


A  Laboe  Day  Floal-Oh  September  5  the  Business  Men's  League  of  Shawnee.  Ohio,  ceicbraud  Labor  Day  with  a  home-coming,  a  barbecue, 
Jd  a  large  parade.  All  the  labor  unions  participated  and  there  were  industrial  and  business  men's  floats.  E.  G.  Blaire.  who  owns  a  pharmacy  in 
Shawnee,  brought  up  the  rear  with  a  float  that  was  very  appropriate  for  the  end  of  the  procession.  The  horse  bore  a  sign,  *  Blaire  s.  '  written  in  huge 
liters,  while  on  either  side  of  the  wagon  appeared  the  greeting :  "  Home  and  home  folks  make  a  happy  home  coming."  and     We  are  glad  you  re  here. 
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GENERAL  ESSAYS, 


THE   GRANDFATHER  CULT. 

By  The  Philosopher. 

There  is  a  good  deal  of  ancestral  worship  in  this  demo- 
cratic country  for  which  I  haven't  very  much  use.  It  is 
snobbery — pure,    simple,    unadulterated. 

Many  people  are  pluming  themselves  on  their  descent  from 
grandfathers  whom  they  wouldn't  walk  down  the  street  with 
in  daylight  now  if  the  old  gentlemen  were  to  return  and 
press  the  family  relationship. 

In  the  clever  "Letters  of  a  Self-made  Merchant  to  his 
Son,"  old  Pierrepont  remarks  that  the  method  of  judging 
a  man  is  pretty  much  the  same  everywhere — "you've  got  to 
descend  to  belong,  and  the  farther  you  have  descended  the 
harder  you  belong."  Americans  haven't  had  time  to  "de- 
scend'" very  far  yet,  and  hence  the  caustic  remark  of  the 
French  critic,  Paul  Bourget,  replied  to  with  cutting  sarcasm 
by  our  own  beloved  Mark  Twain.  Bourget  sneeringly  de- 
clared that  "no  American  knows  who  his  grandfather  was," 
and  Mark  said.:  "What  of  it?  No  Parisian  knows  who  his 
father  was." 

I  haven't  much  quarrel  with  the  Sons  and  Daughters  of 
the  Revolution  and  the  innumerable  other  societies  of  this 
type.  So  far  as  the  members  are  actuated  by  patriotic  and 
scholarly  impulses  they  are  reflecting  credit  upon  themselves, 
upon  the  country,  and  upon  the  men  back  a  few  generations 
who  fought  valiantly  that  America  might  be  and  remain  the 
proud  example  of  liberty  and  independence  among  the  nations 
of  the  earth.  But  I  suspect  that  these  organizations  inci- 
dentally if  not  directly  breed  a  spirit  of  aristocratic  supe- 
riority in  a  country  where  Democratic  Equality  has  ever  been 
the  supreme  ideal.  I  suspect,  too,  that  at  least  some  of  the 
members  are  seizing  upon  an  opportunity  to  shine  by  reflected 
light  because  they  have  little  or  none  of  their  own. 

Now  some  Cynical  Person  will  doubtless  rise  in  his  seat 
and  remark  that  I  am  afflicted  with  a  severe  atta(!k  of  sour- 
grape  disease.  But  I'm  not.  I  have  been  assured  more  than 
once  by  well-meaning  relatives  that  I  was  eligible  -for  mem- 
bership in  the  Sons  of  the  Revolution  and  one  or  two  other 
similar  organizations.  I  have  never  been  interested  in  join- 
ing them — that's  all.  I  repeat,  however,  that  I  have  nothing 
against  such  societies — nothing  serious.  I  am  perfectly  will- 
ing to  admit  that  they  do  more  good  than  harm.  It  is  only 
one  incidental  result  of  their  existence  with  which  any  fault 
can  be  found. 

Leaving  the  "Sons"  and  "Daughters"  out  of  consideration 
now,  and  getting  back  to  other  manifestations  of  the  Grand- 
father Cult,  let  me  say  that  I  never  could  appreciate  the 
virtues  of  a  man  borrowed  from  his  ancestors  without  so 
much  as  saying  "by  your  leave."  A  man  is  a  man  for  what 
he  is  himself.  He  is  to  be  judged  entirely  and  absolutely 
apart  from  any  other  consideration  whatsoever.  He  should 
be  made  to  stand  in  his  own  shoes  and  be  appraised  by  his 
own  character,  his  own  record,  his  own  achievements. 

What  real  difference  does  it  make  who  his  father  or  his 
grandfather  was?  It  isn't  his  father  or  his  grandfather  that 
we   are  living  with,    doing  business   with,   sitting   in   church 


with.  It's  the  man  himself.  He  may  be  the  unworthy  son 
of  a  noble  house,  or  the  worthy  son  of  an  ignoble  one.  In 
either  event  we  can  judge  him  only  by  what  he  really  is — and 
I  wouldn't  give  a  picayune  for  any  other  method  of  appraisal. 

Here  I  shall  be  thought  again  to  be  suffering  from  sour- 
grape  symptoms.  Perish  such  a  thought!  No  ancestor  of 
mine  came  over  in  the  overloaded  Mayflower — that  I  must 
frankly  confess.  But  I  believe  I  did  have  one  who  broke 
away  from  England  half  a  century  or  so  later  and  founded 
an  estate  in  New  Hampshire.  I  once  had  a  worthy  cousin 
who  traced  it  all  out,  and  who  spent  the  leisure  hours  of 
twenty  years  in  compiling  the  family  genealogy.  But  I  was 
always  afraid  to  examine  into  the  subject  closely.  I  feared 
that  I  might  run  onto  a  horse  thief  somewhere  and  then 
be  compelled  to  live  ever  afterwards  in  constant  fear  of  an 
outbreak  of  atavism.  As  it  is  I  have  never  been  tempted  to 
steal  a  horse. 

No,  no — it's  all  wrong.  The  theory  upon  which  our 
American  society  is  based  is  this — that  a  man,  regardless  of 
his  heritage,  regardless  of  his  environment,  regardless  of 
everything  but  himself  alone,  may  go  as  far  and  as  fast  as 
his  abilities  and  his  character  will  take  him.  He  will  not 
be  held  down  and  denied  recognition  through  any  accidental 
lack  of  "birth."  He  will  not  be  coddled  because  his  "birth" 
gave  him  recognition.  It  is  up  to  him — we  are  all  waiting 
for  him  to  show  us. 

This  is  the  theory,  I  say,  and  it  is  pretty  well  carried  out 
in  practice.  But  snobbery  is  an  almost  universal  trait  of 
human  nature.  In  a  democratic  society  it  seeks  expression  no 
less  than  in  an  aristocracy,  although  it  must  use  more  or  less 
indirect  means  and  be  satisfied  with  a  smaller  measure  of 
success.  And  so  even  in  this  country  of  America,  the  great 
home  of  equality  and  liberty  and  independence,  we  find  more 
or  less  worship  of  the  Grandfather  Cult — more  or  less  desire 
to  judge  a  man,  not  by  the  direct  and  natural  standard  of 
what  he  is  himself,  but  by  the  indirect,  unnatural,  and  some- 
what amusing  standard  of  what  somebody  else  was  before  he 
was  born. 

But  surely  "blood  will  tell,"  says  some  one  finally.  Of 
course  it  will — sometimes.  But  let  it  do  its  own  telling  then. 
My  plea  is  that  a  man  be  judged  by  what  he  is.  It  doesn't 
make  any  difference  where  he  got  his  character — whether  he 
inherited  it,  whether  his  environment  produced  it,  or  whether 
he  wrested  it  from  Fate  with  Samson-like  strength.  The 
man  himself — this  is  what  we  should  base  our  judgment  on. 
The  man  himself! 


Writing  in  the  issue  of  Harper's  Weekly  for  August  13, 
Sydney  Brooks  suggests  that  the  naval  preparations  of  Ger 
many  may  have  an  unsuspected  interest  for  Americans^ 
"There  is  every  probability,"  he  writes,  "that  Great  Britai 
will  survive  the  ordeal  that  awaits  her.  But  there  is  just 
possibility  that  she  may  not,  and  if  I  were  an  American  that 
possibility  would  mightily  concern  me.  There  is  good  reason 
to  think  that  Germany  has  risen  to  be  the  second  naval  power 
in  the  world  with  a  view  to  challenging  Great  Britain.  But 
there  is  a  chance  that  she  may,  after  all,  be  thinking  of  some 
one  else,  and  if  I  were  an  American  I  should  not  ignore  that 
chance." 
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DRUGGISTS 

ELECTED  TO 

PUBLIC  OFFICE. 


The  Bulletin  is  not  a  political 
organ,  and  we  do  not  propose  to 
discuss  the  election  of  last  month. 
Some  people  are  highly  pleased,  others  are  very 
much  surprised,  and  still  others  are  quite  sore  and 
sensitive  on  the  subject.  We  do  not  intend  to 
touch  any  of  the  sore  spots — let  them  heal  up  grad- 
ually if  they  will.  We  are  mentioning  the  subject 
of  elections  in  this  place  merely  to  express  our 
gratification  that  a  considerable  number  of  drug- 
gists here  and  there  throughout  the  country  were 
chosen  to  fill  public  offices  of  one  kind  and  another 
last  month.  Elsewhere  in  this  issue  of  the  Bul- 
letin we  are  printing  the  portraits  of  18  pharma- 


cists who  landed  safely,  and  we  are  happy  to  say 
that  there  were  many  others. 

The  offices  to  which  these  men  have  been  elected 
are  varied  in  character.  They  range  from  mem- 
bers of  State  legislatures  to  mayors  of  cities,  and 
they  also  include  such  places  as  county  treasurers, 
school  board  officials,  and  city  estimators.  It  is 
particularly  gratifying  to  have  representatives  of 
our  calling  at  the  State  capitals.  It  has  been 
argued  over  and  over  again  during  the  last  few 
years  that  druggists  ought  to  be  in  the  various 
legislatures  in  order  to  look  properly  after  the 
interests  of  the  trade.  It  is  cause  for  pleasure, 
then,  that  we  are  showing  this  month  the  portraits 
of  not  less  than  six  pharmacists  who  are  now 
members  of  the  State  Legislature  of  Minnesota,  not 
to  mention  other  pharmaceutical  legislators  here 
and  there. 

This  reminds  us  that  at  a  recent  meeting  of  the 
Baltimore  Drug  Exchange,  held  prior  to  election, 
it  was  urged  that  a  national  movement  be  inaugu- 
rated in  the  drug  trade  to  have  pharmacy  properly 
represented  in  the  State  legislatures.  It  was  pointed 
out  by  way  of  example  that  at  the  last  session  of 
the  Maryland  legislature  the  committees  on  hy- 
giene, public  health,  etc.,  were  dominated  by 
physicians,  and  that  the  medical  profession  there- 
fore got  what  was  right  and  necessary  in  the  way 
of  legislation.  This  idea  has  also  been  advocated 
more  or  less  by  the  N.  A.  R.  D.  The  scheme  is  a 
good  one  and  it  ought  to  be  pushed  along. 


DR.  WILEY 
AFTER   PATEM 
MEDICINE  ADS. 


It  is  apparent  that  we  are  on  the 
eve  of  some  very  interesting  devel- 
opments regarding  the  sale  of  pro- 
prietary articles.  Those  of  our  readers  who  have 
watched  the  administration  of  the  Federal  food  and 
drugs  act  know  that  a  large  number  of  prosecutions 
(perhaps,  indeed,  the  majority  of  them)  have  been 
based  on  the  misbranding  clause  of  the  statute. 
Numerous  patent  medicines,  for  instance,  have  been 
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seized  because  the  title  or  the  label  represented  them 
as  "cures,"  and  because  in  general  what  the  gov- 
ernment alleged  to  be  exaggerated  therapeutic 
claims  were  set  forth  on  the  package.  In  most  if 
not  in  all  instances,  however,  the  crucial  point  at 
issue  has  not  been  put  to  the  test  of  court  construc- 
tion :  in  other  words,  judgments  have  been  rendered 
after  the  defendants,  preferring  not  to  fight,  have 
thrown  up  their  hands  and  pleaded  guilty. 

Dr.  Wiley,  the  leading  spirit  behind  such  prose- 
cutions, now  desires  to  go  a  step  farther.  He  is  not 
satisfied  with  proceeding  against  what  is  said  on 
the  package  of  proprietary  articles,  but  is  anxious 
to  devise  some  means  of  getting  after  what  is 
claimed  in  newspaper  and  magazine  advertisements 
as  well.  Recently  he  called  a  conference  of  inter- 
ested officials  in  Washington  for  the  purpose  of 
discussing  the  subject,  and  he  was  reported  in  the 
newspapers  as  believing  that  the  government  had 
the  power  under  the  food  and  drugs  act  to  consider 
an  advertisement  of  a  patent  medicine  to  be  con- 
structively a  part  of  the  article  or  label  itself,  and 
consequently  the  power  to  bring  suit  if  the  language 
of  the  advertisement  were  such  as  to  come  in  con- 
flict with  the  misbranding  clause  of  the  statute. 
If  this  sweeping  interpretation  of  the  Federal  act 
should  fail  of  court  support,  however.  Dr.  Wiley 
is  apparently  in  favor  of  the  enactment  of  a  special 
law  prohibiting  the  publication  of  exaggerated 
claims  in  the  advertisements  of  proprietary  or  other 
articles. 

*     *     * 

A  DECISION         ^^  happens,  however,  that  a  recent 
OF  VITAL  court  decision  may  completely  up- 

IMPORTANCE.  ^  t>>      \\T•^      >  j        t-i  • 

set  Dr.  Wiley  s  propaganda.  This 
decision  is  so  interesting  and  so  important  that  we 
desire  to  call  the  special  attention  of  our  readers 
to  it.  The  case  was  one  brought  about  a  year  ago 
against  Dr.  Johnson  of  Kansas  City,  Missouri,  for 
shipping  into  interstate  commerce  an  alleged  cure 
for  cancer.  Following  its  usual  procedure,  the 
government  confiscated  the  shipment  and  brought 
libel  proceedings  on  the  ground  that  the  remedy 
was  misbranded  in  that  the  label  and  the  title 
proclaimed  it  to  be  a  cure  for  cancer  and  therefore 
misrepresented  the  value  of  the  product.  A  de- 
murrer was  interposed,  and  this  was  sustained  by 
Judge  Phillips  of  the  district  court.  In  sustaining 
the  demurrer,  the  judge  took  the  important  ground 
that  the  food  and  drugs  act  could  not  be  held  to 


cover  statements  made  on  labels  as  to  the  thera- 
peutic value  of  the  remedies  involved. 

The  government  had  contended  that  the  label  on 
a  bottle  or  container,  setting  forth  the  curative  or 
remedial  effects  of  the  substance,  rendered  a  product 
misbranded  within  the  meaning  of  the  statute  unless 
the  claims  could  be  proved.  This  interpretation  of 
the  act  Judge  Phillips  declared  to  be  based  upon  an 
entire  misconception  of  the  whole  purpose  and  intent 
of  the  law.  He  asserted  that  the  act  had  been  passed 
to  protect  the  public  against  adulteration;  that  the 
term  "misbranding"  could  be  applied  only  to  the 
actual  ingredients  or  substances  themselves;  that 
this  was  the  plain  intent  of  Congress;  that  at  no 
time  in  the  congressional  discussion  of  the  bill  was 
any  purpose  asserted  to  reach  the  remedial  or  thera- 
peutic claims  made  by  manufacturers ;  that  Congress 
would  have  supplied  this  omission  if  it  had  desired 
to  do  so ;  and  that  since  the  act  is  a  criminal 
statute,  creating  a  new  offense,  "it  must  be  strictly 
construed  and  applied,  and  restrained  to  its  plain 
intendment." 

This  decision  reaches  the  very  heart  and  core  of 
the  whole  question.  Another  decision  of  practically 
the  same  character,  too,  has  been  rendered  by  Judge 
McPherson  in  Pennsylvania.  If  these  views  are 
upheld  they  will  absolutely  estop  Dr.  Wiley  and  his 
associates  from  continuing  proceedings  based  upon 
therapeutic  claims  or  titles  of  products,  and  will  of 
course  render  impossible  any  such  general  campaign 
of  prosecution  as  Dr.  Wiley  has  looked  forward  to 
with  respect  to  newspaper  and  magazine  advertise- 
ments. The  government,  realizing  that  the  Mis- 
souri case  is  a  crucial  one,  has  appealed  it  to  the 
United  States  Supreme  Court,  where  it  will  be 
argued  early  in  January.  Many  good  lawyers  are 
firm  in  their  conviction  that  the  decision  of  Judge 
Phillips  was  sound  and  indisputable  law,  and  that 
it  will  be  upheld  by  the  Supreme  Court. 


ANOTHER  GOVERN 
MENT  DEFEAT. 


Since  the  foregoing  article  was 
written  we  find  that  the  govern- 
ment has  been  defeated  in  an- 
other important  case  bearing  vitally  upon  one  of 
the  government  regulations.  This  case  was  one 
growing  out  of  a  seizure  of  100  packages  of  Anti- 
kamnia  Tablets.  These  tablets  were  labeled  with 
the  content  of  acetphenetidine,  but  the  government 
claimed  that,  in  accordance  with  Food  Inspection 


{ 


i 


BULLETIN  OF  PHARMACY 


487 


Decision  number  112,  there  should  also  have  been 
on  the  label  a  statement  to  the  effect  that  this  drug 
was  a  derivative  of  acetanilide.  Not  only  was  this 
statement  omitted,  but  the  declaration  was  made  on 
the  label  that  the  remedy  contained  no  acetanilide — 
a  declaration  which  the  government  asserted  to  be 
the  equivalent  of  an  intimation  that  the  remedy  like- 
wise contained  no  derivative  of  acetanilide. 

The  Antikamnia  case  really  turned  upon  the 
validity  of  decision  112,  and  the  government  was 
defeated.  The  decision  was  handed  down  by  the 
Supreme  Court  of  the  District  of  Columbia.  The 
Antikamnia  Chemical  Co.  was  upheld  in  its  conten- 
tion that  it  is  enough  to  print  the  content  of  acet- 
phenetidine  on  the  label,  that  there  is  nothing  in  the 
act  itself  to  make  compulsory  any  statement  regard- 
ing the  theoretical  or  actual  derivation  of  the  drug, 
and  that  the  government  has  no  right  to  issue  regu- 
lations which  go  beyond  the  actual  terms  of  the  law. 

It  would  seem  from  this  decision,  and  as  well 
from  the  two  mentioned  in  the  preceding  article, 
that  the  government  will  have  to  back  down  on  a 
number  of  positions  it  has  taken.  Capable  lawyers 
have  been  predicting  such  an  outcome  for  several 
years.  They  have  over  and  over  again  asserted 
that  a  criminal  statute  must  be  construed  strictly, 
and  that  many  of  the  regulations  of  the  govern- 
ment, and  likewise  many  of  the  prosecutions,  have 
had  no  warrant  in  the  law  itself,  and  have  been 
dominated  by  a  desire  to  supplement  the  law  in 
various  particulars.  The  validity  of  decision  112 
has  been  questioned  by  a  number  of  State  commis- 
sioners, and  men  like  Commissioner  Charles  Cas- 
pari  of  Maryland  have  refused  to  attempt  its  en- 
forcement. 

*     *     * 

The  annual  meeting  of  the  Na- 
THE  JOBBERS.  tioual  Wholesale  Druggists'  Asso- 
ciation, held  last  month  at  Dallas, 
Texas,  was  pretty  well  attended  despite  the  long 
distance  which  most  of  the  members  had  to  travel. 
En  route  there  was  a  very  liberal  entertainment  at 
St.  Louis,  including  an  automobile  trip  around  the 
city  and  an  elaborate  banquet  at  the  Jefferson.  The 
many  committee  reports  rendered  at  the  Dallas  con- 
vention were  up  to  the  usual  high  standard,  and 
considerable  time  was  devoted  to  tributes  paid  to  the 
memory  of  M.  N.  Kline  and  other  deceased  mem- 
bers.   The  A.  Ph.  A.  was  represented  at  the  meeting 


by  President  E.  G.  Eberle  and  Dr.  L.  F.  Kebler. 
It  was  recommended  by  the  Committee  on  Time  and 
Place  to  have  the  next  meeting  in  Rochester,  but  the 
association  decided  to  go  to  New  York  City  instead. 
The  following  officers  were  elected  for  the  ensuing 
year :  President,  Dr.  William  Jay  Schieffelin,  New 
York;  first  vice-president,  George  W.  Lattimer, 
Columbus,  Ohio ;  second  vice-president,  I.  E.  Lyons, 
New  Orleans,  La. ;  third  vice-president,  Adam 
Pfromm,  Philadelphia,  Pa. ;  fourth  vice-president, 
B.  B.  Gilmer,  Houston,  Texas ;  fifth  vice-president, 
A.  J.  Tapping,  Peoria,  111. ;  secretary,  Joseph  E. 
Toms,  New  York;  treasurer,  Samuel  E.  Strong, 
Cleveland,  Ohio.  Board  of  Control :  Charles  Gib- 
son, chairman,  Albany,  N.  Y. ;  William  B.  Strong, 
Milwaukee,  Wis. ;  C.  E.  Bedwell,  Omaha,  Neb. ;  A. 
J.  Geer,  Charleston,  S.  C. ;  and  George  R.  Merrell, 
St.  Louis,  Mo.  F.  E.  Holliday  was  reelected  as  the 
association's  general  representative,  and  William  P. 
Ritchey  of  New  York  was  made  chairman  of  the 
important  Committee  on  Proprietary  Goods  to  suc- 
ceed Dr.  Schieffelin. 


UPHOLDING 
OUR  HONOR. 


The  tendency  to  visit  the  sins  of  a 
few  members  of  a  calling  upon  the 
whole  profession  is  unfortunately 
quite  general.  Druggists  seem  to  suffer  from  this 
type  of  injustice  more  frequently  than  any  other 
class  of  men.     Two  recent  instances  are  cases  in 

point: 

In  South  Dakota,  at  the  late  election,  there  was 
a  hot  contest  over  the  county-option  liquor  issue. 
The  "Home  Rule  League,"  desiring  to  have  county 
option  approved  at  the  polls,  and  using  every  means 
to  assist  in  the  propaganda,  caused  a  report  to  be 
spread  broadcast  throughout  the  State  that  the 
druggists,  being  liquor  sellers,  were  to  be  found 
in  opposition  to  county  option.  Allegations  were 
made  which  were  viciously  unjust  to  the  pharma- 
cists of  the  State,  and  which  we  are  glad  to  see 
they  resented. 

Down  in  New  Orleans,  on  the  other  hand,  the 
cocaine  evil  seems  to  have  broken  out  afresh.  The 
police  have  begun  a  strong  campaign  of  prosecu- 
tion. The  newspapers  have  taken  the  matter  up, 
and  among  other  things  have  asserted  that  cocaine 
is  being  indiscriminately  sold  by  the  druggists  of 
the  city.  Immediately  the  local  pharmaceutical 
association  held  a  special  meeting,  passed  resolu- 
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tions  indignantly  denying  the  allegation  of  the 
newspapers,  insisting  that  the  druggists  themselves 
had  repeatedly  gone  on  record  as  condemning  the 
sale  of  cocaine  and  other  habit-forming  drugs, 
reaffirming  the  previous  attitude  of  the  city  and 
State  druggists  on  the  question,  assuring  the  strong 
support  of  the  association  to  the  local  authorities  in 
the  enforcement  of  the  law,  and  calling  on  the 
newspapers  to  refrain  from  the  publication  of  gen- 
eral charges  and  instead  to  print  openly  the  names 
of  all  druggists  found  to  be  guilty. 

The  druggists  of  New  Orleans  did  the  wise 
thing.  The  druggists  of  North  Dakota  practically 
took  the  same  position  in  an  announcement  which 
was  sent  generally  over  the  State  and  which  was 
given  wide  publicity.  The  only  way  to  head  off 
these  slanderous  attacks  and  to  assure  the  news- 
papers and  the  public  that  pharmacists  will  tolerate 
no  crime  within  their  own  ranks  is  to  take  the 
initiative  in  matters  of  this  kind  and  to  assist  the 
officers  of  the  law  in  the  exposure  and  prosecution 
of  all  offenders. 


It  is  very  evident  that  in  the  revi- 

''"''"scSJe!?-^'''''  -^io"  of  the  U.  S.  P.  there  is  going 
to  be  a  wide  difference  of  opinion 
on  the  question  of  "scope" — that  is,  what  the  book 
shall  contain.  The  positive  and  negative  of  this 
debate  manifested  themselves  both  at  the  Richmond 
and  Washington  conventions  last  spring,  and  were 
again  heard  last  month  at  a  meeting  of  the  City  of 
Washington  Branch  of  the  A.  Ph.  A.  Chairman 
Remington,  the  special  guest  of  the  branch,  ex- 
pressed himself  as  being  in  favor  of  neither  a 
skeleton  Pharmacopoeia  nor  a  padded  Pharma- 
copoeia, but  of  what  he  deemed  a  sane  Pharma- 
copoeia. Incidentally  he  quoted  Dr.  Rusby  in  de- 
claring that  there  was  an  urgent  need  of  a  book 
of  standards  for  all  drugs  that  were  widely  used, 
in  order  to  facilitate  the  work  of  custom-house 
officials  in  connection  with  the  importation  of  drugs. 
Dr.  Hotter,  Dr.  Reid  Hunt,  and  one  or  two 
other  speakers  disagreed  with  Chairman  Reming- 
ton and  argued  in  favor  of  what  the  latter  had 
called  a  skeleton  Pharmacopoeia.  These  men 
wanted  a  book  which  would  avoid  the  duplication 
of  substances  of  a  similar  nature  and  which  would 
recognize  only  "approved  therapeutic  agents"  in 
order  that  the  volume  might  be  used  as  a  basis  for 
instruction  in  medical  schools  and  the  like. 


It  seems  evident  that  neither  the  one  nor  the 
other  type  of  extremist  will  be  satisfied  with  what 
is  ultimately  done.  In  all  probability  a  compromise 
will  be  effected,  as  usually  happens  in  matters  of 
this  kind.  And  when  all  is  said  and  done,  we 
predict  that  the  original  character  of  the  Pharma- 
copoeia will  be  maintained,  namely,  that  of  a  book 
of  formulas  and  standards  for  drugs  in  common 
use,  and  not  a  book  of  therapeutics  which  attempts 
to  instruct  physicians  what  they  shall  and  shall  not 

use. 

*     *     * 

••WOOD  ALCOHOL"  Thcrc  is  no  doubt  at  all  that  wood 

BY  ANOTHER       alcohol  is  a  toxic  agent.     During 

NAME.  ^j^g  j^gj.  £^^  years  the  Bulletin 

has  repeatedly  reported  and  commented  on  cases  in 
which  the  internal  or  even  the  external  administra- 
tion of  this  substance  had  resulted  in  blindness  and 
in  some  instances  in  death.  Believing  that  the  mere 
use  of  the  word  "alcohol"  in  the  title  of  the  product 
is  itself  largely  responsible  for  the  freedom  with 
which  the  substance  is  employed,  the  N.  A.  R.  D. 
adopted  the  following  resolution  at  the  Pittsburg 
convention  last  September : 

Whereas,  The  use  of  the  term  Wood  Alcohol  in  designat- 
ing wood  distillate  has  resulted  in  the  serious  injury  and 
death  of  many  persons  who  believed  that  all  alcohols  are 
susceptible  to  use  as  beverages,  and 

Whereas,  It  is  desirable  and  humane  that  the  ignorant  be 
protected  and  that  a  name  be  given  this  product  which  will 
tend  to  prevent  its  misuses;  therefore  by  the  National  Asso- 
ciation of  Retail  Druggists  in  convention  assembled,  be  it 

Resolved,  That  our  Committee  on  National  Legislation  be 
hereby  directed  to  frame  a  suitable  amendment  to  the  Fed- 
eral Food  and  Drugs  Act  which  will  require  the  wood  dis- 
tillate commonly  known  as  "Wood  Alcohol"  to  be  labeled 
"Wood  Naphtha,"  and  have  such  bill  introduced  in  the  next 
Congress. 

Resolved,  That  we  hereby  recommend  that  this  bill  be 
given  the  united  support  of  all  retail  druggists'  associations 
and  such  other  bodies  as  can  be  interested  in  this  needed 
reform. 

Originally  the  phrase  "wood  spirit"  was  sug- 
gested in  the  resolution,  but  this  was  objected  to  by 
several  speakers  on  the  ground  that,  particularly 
with  Germans  and  Swedes,  the  word  "spirit"  was 
synonymous  with  alcohol.  Some  objection  was  also 
made  to  the  term  "naphtha"  for  the  reason  that  it 
was  not  chemically  accurate,  but  as  a  matter  of  fact 
a  law  has  been  on  the  statute  book  of  Minnesota  for 
several  years  giving  the  title  "Wood  Naphtha"  to 
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the  product,  and  the  druggists  of  the  State  have  had 
labels  printed  bearing  this  name. 

Since  the  foregoing  was  written  we  have  received 
a  letter  from  Henry  P.  Hynson,  chairman  of  the 
Committee  on  National  and  State  Legislation  of  the 
A.  Ph.  A.,  suggesting  that  the  term  "Methyl 
Hydroxide"  be  used,  and  remarking  that  if  this  is 
done  the  A.  Ph.  A.  and  N.  A.  R.  D.  committees  can 
unite  on  the  proposition  before  Congress  and  the 
State  legislatures. 

*     *     * 


WHISKY 
ONCE   MORE. 


There  is  no  use  in  talking — we  are 
getting  pretty  tired  of  this  whisky 
business.  "What  is  whisky  ?"  is  a 
question  that  we  have  sought  to  answer  in  these 
pages  about  twenty  times  during  the  last  three 
years.  First,  Dr.  Wiley  came  forth  with  his  inter- 
pretation, then  Attorney-General  Bonaparte  took  a 
crack  at  it.  President  Roosevelt  interfered,  Presi- 
dent-elect Taft  later  weighed  the  subject  carefully, 
experts  of  various  kinds  submitted  the  whiskies  of 
the  market  to  the  physiological  test,  the  thing  got 
into  the  courts — and  all  this  time  we  tried  hard  to 
keep  up  with  the  situation.  We  wanted  to  keep 
our  readers  apprised  of  what  whisky  really  was — 
but  we  now  give  it  up.  It  looks  as  if  every  man 
would  have  to  be  his  own  judge  as  he  always  has 
been. 

Oh  yes,  we  nearly  forgot  what  we  started  to  say, 
namely,  that  Attorney-General  Wickersham  now 
holds,  if  we  understand  him  aright,  that  any  grain 
distillate  put  on  the  market  under  a  distinctive  name 
is  whisky,  and  being  such  there  are  only  rare 
instances  in  which  the  stuff  must  be  marked 
"blend,"  "compound,"  or  "imitation."  Whether 
Mr.  Wickersham  was  born  in  Kentucky  we  are  not 
at  this  moment  able  to  say.  In  the  meantime  let 
us  cheer  up — another  decision  will  be  coming  along 
some  time  within  a  few  weeks. 


Several  references  were  made  in 
THE  MACY  CASE,     thcsc  columns  a  few  years  ago  to 

the  suit  brought  by  the  R.  H. 
Macy  Co.  of  New  York  against  the  American  Pub- 
lishers' Association.  The  latter,  carrying  out  a 
plan  similar  to  that  represented  by  the  old  tripartite 
plan  of  the  N.  A.  R.  D.,  refused  supplies  of  books 
to  the  Macy  people  because  they  had  cut  prices. 
Macy  sought  relief  in  the  courts,  and  has  carried 


the  case  higher  and  higher  until  now  a  decision 
has  been  rendered  by  the  New  York  State  Court  of 
Appeals.  By  the  terms  of  this  decision  the  Macy 
Co.  has  won  its  contention  so  far  as  uncopyrighted 
books  are  concerned,  and  has  secured  a  verdict  of 
$2700.  The  court  holds,  however,  that  there  can 
be  no  recovery  with  reference  to  the  copyrighted 
books.  In  other  words,  the  Publishers'  Association 
apparently  has  a  perfect  right  to  restrict  the  sale  of 
copyrighted  books  on  the  ground  that  the  owner 
of  a  patented,  trade-marked  or  copyrighted  article 
may  do  with  it  what  he  chooses,  and  may  dictate 
the  terms  and  conditions  under  which  it  may  be 
sold.  Several  decisions  of  this  kind  have  been 
rendered  in  other  courts,  and  it  was  expected  that 
such  a  position  would  be  assumed  by  the  New  York 
Court  of  Appeals  in  the  present  instance. 


THE  GRADUATION 
PREREQUISITE. 


The  graduation  prerequisite  move- 
ment is  gradually  spreading,  but  of 
course  not  without  the  expected 
measure  of  opposition.  Reforms,  even  if  wise  and. 
necessary  ones,  always  have  to  fight  their  way. 
There  is  something  in  human  nature  which  instinc- 
tively rebels  at  change.  These  philosophical  reflec- 
tions are  provoked  by  the  purpose  of  the  California 
pharmacists  to  have  a  new  pharmacy  bill  intro- 
duced into  the  State  legislature  this  winter  provid- 
ing, among  other  things,  for  the  establishment  of 
the  graduation  prerequisite.  The  plan  is  to  have 
this  feature  of  the  law  go  into  effect  on  the  first 
of  July,  1912.  In  the  meantime  we  are  printing" 
elsewhere  in  this  issue  of  the  Bulletin  a  letter 
from  a  Michigan  druggist  who  is  opposed  to  the 
enactment  of  a  prerequisite  law  in  this  State.  It 
will  be  recalled  that,  following  the  reading  of  a 
paper  at  the  last  State  meeting  by  Prof.  J.  O. 
Schlotterbeck,  it  was  decided  to  submit  the  question 
to  a  vote  of  the  druggists  of  the  State  and  to  be 
guided  accordingly.  This  plebiscite  has  apparently 
not  yet  been  taken. 


WHEN  THE  CAT'S 
AWAY. 


A  unique  suit  has  just  been 
brought  in  New  York  City.  One 
Bilton  was  away  from  home  from 
October,  1907,  until  June,  1908.  In  the  meantime 
his  wife,  as  sometimes  happens,  got  into  trouble. 
That  is  to  say,  to  be  more  specific,  she  became  a 
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narcotic  fiend.  Bilton  immediately  sought  revenge, 
and  so  brought  suit  against  a  druggist  under  the 
allegation  that  he  was  responsible  for  what  had 
taken  place  during  the  unfortunate  absence  of  the 
husband.  The  claim  was  set  up  that  the  druggist 
refilled  a  narcotic  prescription  for  Mrs.  Bilton  as 
often  as  two  or  three  times  a  week.  Apparently, 
however,  the  jury  was  not  quite  convinced  that  the 
druggist  was  guilty,  for  it  rendered  a  verdict  of 
six  cents  in  damages.  Neither  side  was  of  course 
satisfied.  The  druggist  was  sore  because  he  was 
made  to  rest  under  the  imputation  of  guilt,  and  the 
husband  was  even  more  sore  at  getting  six  coppers 
when  he  expected  to  receive  as  many  bills  of 
thousand-dollar  dimensions.     So  there  you  are. 


The  Philadelphia  Association  of 
*'"°work'^'*^       Retail  Druggists  has  always  been 

very  much  interested  in  the  propa- 
ganda movement.  We  observe  now  that  in  order 
to  carry  on  the  campaign  with  effectiveness  during 
the  coming  winter  the  city  has  been  divided  into 
seven  sections.  Each  of  these  sections  may  draw 
upon  the  treasury  of  the  P.  A.  R.  D.  for  $75,  and 
may  use  this  money  for  arranging  a  get-together 
meeting  between  the  pharmacists  and  the  physi- 
cians of  the  district.  The  plans  devised  for  such 
meetings,  however,  together  with  the  proposed 
list  of  speakers,  must  first  be  submitted  to  the 
P.  A.  R.  D.  Committee  on  Ethical  Preparations 
for  approval  before  final  arrangements  are  made. 
The  participants  in  these  various  meetings  are  lim- 
ited to  the  members  of  the  P.  A.  R.  D.,  and  by 
restricting  the  benefits  in  this  way  the  P.  A.  R.  D. 
hopes  to  increase  its  membership  and  influence. 

*     *     * 

THE  LLOYD  ^^'  ^^^^^^  G.  Lloyd  and  Professor 
LIBRARY  John    Uri    Lloyd    and    his    wife, 

ENRICHED.  Emma  Rouse  Lloyd,  have  formally 
deeded  to  the  Lloyd  Library  a  tract  of  ninety-three 
odd  acres  of  ground,  located  at  Crittenden,  Grant 
County,  Kentucky,  on  the  historic  highway,  the 
Lexington  Pike,  for  a  botanical  and  ornithological 
preserve.  Upon  it  still  grows  one  of  the  primitive 
forests,  never  cut  by  an  ax,  now  so  rare,  and  an 
unusually  wide  and  varied  botanical  distribution  of 
native  shrubs  and  plants  is  to  be  found  therein. 
Thus  the  Library  grows  in  usefulness,  and  posterity 


will  be  doubly  grateful  for  this  munificent  gift,  which 
is  to  be  maintained  as  a  natural  park,  for  the  benefit 
of  the  public.  To  this  it  may  be  added  that  pro- 
visions are  being  made  for  increased  acreage,  in 
which  an  arboretum  of  shrubs  and  botanical  plants 
will  be  established. 


Some  reference  was  made  a  month 
*'^*:."fwol?L*l».L'^^^  or  two  ago  in  this  department  to 

MEMBERaHlr.  *-'  -i-i  i  • 

the  action  of  the  Pennsylvania 
Pharmaceutical  Association  in  sending  a  special 
organizer  through  the  State  with  the  object  of 
increasing  the  membership  of  the  organization.  For 
this  purpose  the  services  were  secured  for  three 
months  of  J.  H.  Barlow,  the  P.  A.  R.  D.  organizer. 
It  now  appears  that  Mr.  Barlow  secured  the  appli- 
cations of  320  druggists,  all  of  whom  paid  their 
dues  for  the  first  year.  In  addition  to  this  he 
collected  dues  from  more  than  100  members  who 
had  fallen  into  arrears.  This  strikes  us  as  being 
pretty  good  work,  and  we  believe  the  Pennsylvania 
method  is  worthy  of  adoption  in  other  States. 


The  National  Association  of 
^  '^™°J!'.^i'o5i^"*^  Pharmacologists,  the  newly  organ- 

FOR  CLERKS*  .  ^  i  ■  i 

ized  society  of  drug  clerks  with 
headquarters  in  Columbus,  Ohio,  now  proposes  to 
found  a  national  home  for  drug  clerks.  An  appeal 
to  this  effect  has  recently  been  issued.  The  plan 
is  to  get  as  many  associate  members  as  possible 
from  among  the  ranks  of  manufacturers  and  others, 
and  to  use  the  dues  for  this  purpose.  The  N.  A.  P. 
is  exceedingly  ambitious  to  establish  as  many  benefit 
features  as  possible. 


N.  A.  R.  D.  Notes  is  greatly 
ITINERANT  VENDER  pleased    ovcr    a    recent    decision 

DECISION.  f         ,     ,        ,  ,  ,  o 

handed  down  by  the  Supreme 
Court  of  Illinois  against  an  itinerant  vender  of 
patent  medicines.  The  suit  was  brought  to  compel 
the  vender  to  pay  the  annual  license  stipulated  in 
the  State  law — which  law,  by  the  way,  is  a  section 
of  the  medical  practice  act.  The  Circuit  Court 
decided  against  the  State  Board  of  Health,  which 
initiated  the  proceedings,  but  this  decision  has  now- 
been  reversed  by  the  Supreme  Court. 
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"KNOWLEDGE  IN   ORIGINAL  PACKAGES." 

One  of  the  most  fruitful  discussions  at  the  Rich- 
mond meeting  of  the  American  Pharmaceutical 
Asociation  was  devoted  to  the  subject  of  State  board 
examinations  in  pharmacy.  It  developed  at  a  joint 
meeting  of  the  board  members,  the  college  teachers, 
and  the  Section  on  Education  and  Legislation  of  the 
A.  Ph.  A.  A  group  of  three  papers  on  board  exam- 
inations was  read  by  J.  W.  Sturmer,  Harry  V. 
Amy,  and  Henry  E.  Kalusowski — and  the  sym- 
posium was  one  of  unusual  excellence. 

In  different  language  the  three  speakers  agreed 
on  the  essential  characteristics  of  a  good  examina- 
tion. Professor  Amy  -declared  that  an  ideal  board 
examination  was  one  in  which  the  questions  could 
be  answered  by  any  competent  pharmacist  with  sev- 
eral years  experience  and  without  any  special 
[)reparation.  Such  questions  might  well  be  devoted 
to  incompatibilities,  doses,  the  distinguishing  of 
chemicals  from  one  another,  familiarity  with  pre- 
scription peculiarities,  etc.  Professor  Sturmer  got 
at  the  heart  of  the  matter  when  he  declared  that 
"what  was  required  was  assimilated  knowledge  in- 
stead of  knowledge  in  original  packages" — an  epi- 
gram which  is  well  worth  remembering.  Professor 
Kalusowski  asserted  that  these  things  could  better 
be  achieved  in  an  oral  than  in  a  written  examination, 
for  then  the  ability  of  the  candidate  to  handle  him- 
self could  be  more  readily  discovered. 

All  three  speakers  insisted  that  while  there  are 
certain  isolated  facts  which  candidates  should  be 
expected  to  know,  the  examinations  for  the  most 
part  should  be  devoted,  not  to  facts,  but  to  an  effort 
to  determine  the  applicant's  reasoning  ability.  He 
should  be  asked  to  think — to  use  his  wits.  He 
should  be  surrounded  with  the  problems  and  the 
difficulties  which  face  him  in  real  practice  and  then 
he  should  be  watched  to  see  how  readily  he  can 
extricate  himself.  If  you  ask  a  man  a  lot  of  parrot- 
like questions  you  simply  put  a  premium  on  cram- 
ming, and  very  frequently  the  man  who  can  answer 
the  most  questions  of  this  kind  is  the  man  who 
knows  the  least  about  real  pharmacy  and  who  will 
be  the  biggest  possible  fizzle  behind  the  prescription 
counter. 

It  cannot  be  doubted  that  these  are  incontestable 
truths.     It  is  easier,  however,  to  point  out  examina- 


tion shortcomings  than  it  is  to  overcome  them.  The 
framing  of  a  proper  examination  paper  is  one  of  the 
most  difficult  things  on  earth.  College  teachers, 
who  have  their  students  constantly  under  observa- 
tion, and  who  know  their  men,  find  it  almost 
impossible  to  make  an  examination  a  true  test  and 
gauge  of  efficiency.  So  true  is  this  that  in  many 
institutions  examinations  have  been  abolished  almost 
entirely.  If  such  difficulties  have  been  experienced 
by  teachers,  how  much  greater  must  be  the  diffi- 
culties which  face  the  members  of  a  State  board  of 
pharmacy — men  who  have  never  seen  the  candidates 
before,  who  know  nothing  of  their  records,  and  who 
must  within  a  few  hours,  or  at  the  most  within  a  day 
or  two,  discover  whether  or  not  they  are  well- 
equipped  pharmacists? 

During  the  discussion  at  Richmond  Peder  Jensen, 
a  member  of  the  Washington  Board  of  Pharmacy, 
expressed  the  strong  conviction  that  the  only  way 
out  of  the  woods  was  to  have  the  written  examina- 
tions prepared  by  pharmaceutical  teachers,  and  limit 
the  boards  of  pharmacy  to  the  practical  examina- 
tions. He  declared  that  the  members  of  boards 
of  pharmacy  were  not  qualified  by  training  to  frame 
theoretical  questions.  Teachers  should  both  write 
these  questions  and  then  pass  on  the  answers.  The 
board  members,  on  the  other  hand,  being  practical 
pharmacists,  might  well  conduct  the  actual  work  in 
dispensing  which  many  of  the  boards  now  make  a 
part  of  their  examinations.  Practically  the  same 
view  was  expressed  by  Lewis  Flemer,  a  member  of 
the  Board  of  Pharmacy  of  Washington,  D.  C,  and 
we  may  add  that  other  board  members  throughout 
the  country  have  from  time  to  time  held  similar 
opinions. 

We  may  say  in  passing  that  the  practical  work 
given  now  by  possibly  a  dozen  or  fifteen  of  the  State 
boards  is  admirable.  It  affords  a  far  better  chance 
than  the  written  examinations  to  determine  the  real 
efficiency  of  the  candidate  behind  the  counter. 
More  than  that,  it  provides  a  heavy  handicap  for 
the  quiz-compend  crammer — the  man  who  can  glibly 
answer  questions  by  the  hour  but  who  has  no 
"assimilated  knowledge."  In  the  Massachusetts 
examinations,  for  instance,  the  candidates  are  given 
books  and  they  are  urged  to  use  them.  Tasks  are 
then  placed  before  them  similar  to  those  which 
would  confront  them  in  the  store,  and  they  are  given 
all  of  the  assistance  which  they  would  have  in  actual 
practice.  It  is  by  methods  like  this  that  the  boards 
may  well  hope  to  get  at  the  real  ability  of  the 
applicants. 
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THE  SLOT  'PHONES. 

On  the  material  basis  of  dollars  and  cents  the 
N.  A.  R.  D.  can  scarcely  do  any  work  which  yields 
better  results  than  that  done  by  its  Telephone  Com- 
mittee, of  which  the  irrepressible  Wilhelm  Bode- 
mann  is  the  chairman.  Portions  of  Mr.  Bodemann's 
report  read  at  the  Pittsburg  convention  were  printed 
in  the  October  Bulletin^  but  while  the  showing 
was  a  good  one  it  was  nevertheless  made  apparent 
that  the  druggists  in  many  cities  are  strangely  in- 
different to  the  decided  monetary  advantages  of 
inducing  their  telephone  companies  to  install  slot 
'phones  and  even  booths  in  drug  stores. 

Following  the  reading  of  Mr.  Bodemann's  report 
several  speakers  indicated  what  progress  had  been 
made  in  their  cities  during  the  last  year.  One  man 
from  Cincinnati  asserted  that  for  six  months  now 
his  telephone  had  been  earning  him  a  net  income 
averaging  $200  a  year.  Prior  to  the  present 
arrangement  the  annual  yield  did  not  exceed  $20, 
and  he  declared  that  his  own  experience  had  prac- 
tically been  duplicated  by  every  other  druggist  in 
Cincinnati.  In  that  town  the  druggist  gets  40  per 
cent  of  the  total  receipts. 

Retiring-President  Huhn,  of  Minneapolis,  re- 
ported that  there  were  two  telephone  companies  in 
his  city.  During  the  last  six  months  the  druggists 
had  received  a  20-per-cent  commission  on  all  local 
calls  and  from  10  to  15  per  cent  on  long  distance 
calls.  They  were  entirely  satisfied  with  the  condi- 
tions and  found  them  far  more  gratifying  than  had 
been  the  case  in  the  past.  B.  E.  Pritchard,  in  speak- 
ing of  the  telephone  situation  in  Pittsburg,  explained 
that  formerly  the  druggists  got  no  commissions  until 
they  had  done  a  monthly  business  of  $10,  and  no 
booths  were  required.  Lately  the  company  has  in- 
stalled booths,  has  reduced  the  guaranty  to  $5  a 
month,  and  has  increased  the  commissions  to  20  per 
cent. 

Not  only,  moreover,  has  the  new  order  of  things 
benefited  the  druggists,  but  it  has  benefited  the  com- 
pany in  equal  or  greater  measure  for  the  reason  that 
booths  always  mean  more  business.  For,  given  the 
secrecy  of  telephone  booths,  the  public  will  use  the 
service  much  more  liberally,  and  at  the  same  time 
the  druggist  is  relieved  of  the  nuisance  of  having 
foolish  young  men  and  giggling  girls  carry  on  their 
telephone  conversations  within  everybody's  hearing 
in  the  store. 


AN  ESTHETIC  SIDE-LINE. 

Our  New  York  contemporary,  the  American 
Druggist^  is  sometimes  lacking  in  a  sense  of  humor. 
Witness  the  following  editorial  clipped  from  a 
recent  issue : 

COPROLOGY  FOR   PHARMAQSTS. 

In  a  paper  presented  before  the  Ninth  International  Con- 
gress of  Pharmacy  held  during  the  first  week  of  September 
at  Brussels,  C.  Jonas  directed  attention  to  the  importance  of 
the  study  of  the  secretions  as  an  aid  to  diagnosis.  The 
diagnostic  value  of  the  study  of  urine  has  long  been  realized 
and  acted  upon,  but,  possibly,  from  the  disagreeable  nature 
of  the  task,  the  study  of  the  feces  has  received  comparatively 
little  attention.  The  information  which  may  be  gleaned  from 
a  study  of  the  feces  is  most  varied  and  important.  Many  of 
the  most  frequent  sources  of  trouble  in  the  digestive  tract 
may  be  quickly  recognized  by  an  examination  of  the  feces. 
Examinations  of  this  character  and  pathological  chemistry 
generally  have  not  been  given  the  attention  in  our  schools  of 
pharmacy  which  they  deserve.  In  fact,  with  us,  as  in  Eng- 
land, clinical  chemistry  has  been  rather  the  province  of  the 
physician  than  the  pharmacist,  but  in  view  of  the  increasing 
tendency  toward  specialization  it  would  seem  that  there  was 
a  field  here  which  might  with  great  advantage  be  entered 
into  by  the  pharmacist. 

Such  a  fascinating  department  of  work  has  rarely 
been  suggested  for  pharmacists,  and  we  expect  to 
see  them  fall  over  one  another  in  their  eagerness  to 
take  it  up.  We  trust,  too,  that  the  schools  of  phar- 
macy will  profit  by  the  pointed  criticism  of  our 
serious-minded  contemporary  and  no  longer  ignore 
a  branch  of  study  which  bears  such  a  vital  relation 
to  the  retail  drug  business. 


EVIDENTLY  HIT  THE  MARK. 

We  continue  to  hear  favorable  things  said  about 
the  six  articles  on  candy  printed  in  the  October 
Bulletin.  A  firm  of  candy  manufacturers  in 
Chicago,  Rueckheim  Bros.  &  Eckstein,  was  so 
pleased  with  the  symposium  that  it  called  the  articles 
to  the  attention  of  several  journals  in  the  confec- 
tionery trad'C.  In  doing  so  this  house  spoke  in  the 
most  complimentary  terms  of  the  symposium,  and 
among  other  things  said:  "There  is  really  more 
good  candy  talk  in  the  October  number  of  the 
Bulletin  of  Pharmacy  than  we  have  observed  in 
any  half-dozen  issues  of  the  journals  in  the  candy 
trade.  The  articles  are  well  worthy  of  comment 
and  quotation."  The  Bulletin  always  endeavors 
to  put  live  stuff  before  its  readers,  and  we  are 
gratified  when  told  that  we  are  succeeding  in  our 
purpose. 
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THE  HALL  OF  FAME. 


LEON  C.  FINCK, 

Leon  C.  Finck,  who  died  suddenly  on  November 
25  following  an  operation  performed  on  the  knee, 
was  well  known  to  the  older  readers  of  the  Bul- 
letin. The  pages  of  this  journal  during  the  first 
ten  or  fifteen  years  of  its  existence  were  enriched 
with  valuable  articles  from  his  pen  bearing  on 
practical  pharmacy  and  pharmaceutical  chemistry. 
To  the  thousands  of  druggists  and  clerks  who 
visited  the  laboratories  of  Parke,  Davis  &  Co.  from 


year  to  year  he  was  even  better  known,  and  many 
a  man  as  he  reads  these  lines  will  recall  his 
rotund  figure,  his  jovial  manner,  his  happy  smile 
of  good  fellowship. 

Mr.  Finck  entered  the  employ  of  Parke,  Davis 
&  Co.  30  years  ago  after  an  apprenticeship  in  the 
well-known  pharmacy  of  Brown  &  Dawson,  of 
Syracuse,  New  York.  After  successively  serving 
as  foreman  of  nearly  every  department  in  the 
laboratories,  as  chief  of  the  Fire  Department,  as  a 
member  of  the  Board  of  Control,  and  in  various 
other  capacities,  he  was  promoted  three  or  four 
years  ago  to  the  superintendency  of  the  Stock, 
Finishing,  and  Shipping  Division  of  the  home 
laboratories  in  this  city.  This  position  of  import- 
ance, with  a  total  of  500  employees  under  his 
jurisdiction,  he  occupied  at  the  time  of  his  death. 


Many  and  sincere  have  been  the  regrets  ex- 
pressed over  Mr.  Finck's  loss.  The  man  radiated 
sunshine  wherever  he  went — and  too  few  of  such 
men  there  are  in  this  serious,  struggling,  self- 
centered  world.  To  tell  a  good  story;  to  do  a 
good  deed;  to  lift  the  frown  from  people's  faces; 
to  make  friends  and  associates  enjoy  life  as  he 
enjoyed  it — these  things  he  loved  to  do  always, 
and  his  witty  tongue,  his  "human"  characteristics, 
his  abounding  supply  of  natural  happiness,  will  not 
soon  be  forgotten  by  those  who  knew  him  well. 


MR.   BARTLETT    ON   A   FOREIGN   TRIP. 

James  E.  Bartlett,  manager  of  the  Chicago  branch 
of  Parke,  Davis  &  Co.,  crossed  the  ocean  early  last 
month  with  his  wife  and  son.  The  Bartletts  plan 
to  spend  at  least  six  months  abroad  and  to  encircle 
the  globe.  Their  expectations  were  to  visit  London, 
Paris,  and  Cairo  during  November  and  December, 
radiating  out  from  these  points.  January  and 
February  will  find  them  in  India  and  Ceylon,  with 
the  possible  addition  of  Burma  or  Java.  March 
will  be  spent  in  China,  April  in  Japan,  and  the 
Pacific  will  be  crossed  in  May  on  the  way  homeward. 


James  E.  Bartlett. 

While  Mr.  Bartlett  and  his  family  are  making  the 
trip  primarily  for  personal  pleasure,  the  occasion 
will  be  grasped  to  make  a  study  of  the  conditions  in 
the  drug  trade  in  foreign  countries.  Some  of  the 
branches  of  Parke,  Davis  &  Co.  will  be  visited, 
among  them  being  those  in  London,  Bombay,  and 
Tokio.      Few  men  are    better  qualified  than  Mr. 
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Bartlett  to  add  richly  to  their  store  of  experience  by 
an  educational  trip  of  this  character.  He  is  un- 
questionably one  of  the  best  organizers  and  keenest 
business  men  in  the  American  drug  trade. 

In  this  connection  it  is  interesting  to  report  that 
the  members  of  Mr.  Bartlett's  executive  staff  in  the 
Chicago  branch  of  Parke,  Davis  &  Co.  gave  him  a 
dinner  just  before  he  left  home.  The  remarkable 
enthusiasm  which  seems  to  be  characteristic  of  P.  D. 
men  everywhere  was  in  full  evidence  on  that  occa- 
sion, and  a  hon  voyage  was  wished  Mr.  Bartlett  in 
every  conceivable  manner  known  to  the  art  of 
friendship  and  esteem. 


A  CASE   OF   OFFICIAL   SUBSTITUTION. 

We  have  just  been  reading  the  last  volume  of 
Proceedings  of  the  Pennsylvania  Pharmaceutical 
Association,  and  we  have  been  much  interested  in 
the  novel  method  of  installing  the  new  officers 
which  was  introduced  by  retiring-president  John  C. 


Mrs.  J.  C.  Wallace,  of  New  Castle,  Pa. 

Wallace.  Mr.  Wallace  declared  that  "previous  to 
the  day  of  automobiles  I  was  a  great  admirer  of  a 
beautiful  horse,  and  one  of  the  objects  of  my  life 
was  to  have  a  pair  of  chestnuts,  particularly  if  they 
were  hooked  for  leaders."  This  was  his  excuse  for 
asking  the  ladies,  and  not  the  men,  to  bring  forward 
the  new  officers  and  present  them  to  the  chair. 

Mrs.  Wallace  herself,  the  president's  clever  and 
attractive  wife,  introduced  the  president-elect.  Prof. 
Charles  H.  La  Wall,  and  she  did  it  in  these  words : 
'T  take  great  pleasure  in  presenting  to  you  Mrs. 
La  Wall's  husband.      I  know  his  administration  will 


be  successful,  as  Mrs.  La  Wall  assured  me  that  she 
would  give  the  matter  her  personal  attention."  Of 
course  this  neat  sally  caused  the  audience  to  applaud 
liberally  at  the  expense  of  Professor  La  Wall. 

The  officers  were  installed  in  the  reverse  order  of 
their  precedence,  and  just  before  that  it  had  been 
in  order  to  present  the  first  vice-president,  P.  Henry 
Utech,  of  Meadville.  As  it  happened,  however, 
Mr.  Utech  was  not  present  and  Chairman  Wallace 
thereupon  asked  Mrs.  Charles  Rehfuss  to  bring  for- 
ward B.  E.  Pritchard  in  his  stead.  Mrs.  Rehfuss 
introduced  this  gentleman  in  the  following  language : 
"Mr.  President,  I  have  the  honor  and  pleasure  of 
introducing  to  you  Billy  Bounce  Pritchard,  the  boy 
who  was  late  and  broke  the  rule,  the  boy  who  sat 
on  the  little  dunce  stool,  in  Miss  Matilda's  model 
school."  Whereupon  Mr.  Pritchard,  nearly  always 
equal  to  the  occasion,  got  off  this  witty  response : 

"There  are  at  least  three  reasons  why  I  should 
not  be  presented  here  as  a  substitute  for  Mr.  Utech. 
First,  because  substitution  is  wrong;  secondly,  when 
you  do  substitute  one  thing  for  another  it  should  at 
least  be  something  just  as  good ;  thirdly,  when  you 
don't  present  something  just  as  good,  you  should  at 
least  in  presenting  a  substitute  have  one  that  pos- 
sesses some  of  the  common  characteritics  of  the 
article  displaced.  Mr.  Utech  is  of  a  very  retiring 
disposition ;  and  no  one  has  ever  accused  me  of  that. 
He  has  great  ability,  and  as  a  pharmacist  he  stands 
high,  and  as  a  writer  of  papers  is  almost  without  a 
peer  in  the  western  end  of  the  State.  So  there  are 
six  reasons  why  I  should  not  be  presented  as  a 
substitute  for  him.  I  might  be  a  success  as  a  bad 
boy  at  school ;  I  might  be  a  success  in  having  folks 
go  for  me  when  I  read  a  paper,  and  ask  me  to 
eliminate  parts  of  it.  But  knowing  Mr.  Utech  very 
well,  I  will  say  that  as  your  first  vice-president  you 
have  made  no  mistake  in  selecting  him.  I  thank 
you,  Mr.  President,  for  the  compliment  you  have 
paid  me  by  calling  me  Mr.  Utech." 


TWO  NEW  MEMBERS  OF  THE  N.  A.  R.  D. 
EXECUTIVE  COMMITTEE. 

At  the  Pittsburg  convention  of  the  N.  A.  R.  D.  a 
new  Executive  Committee  was  elected  with  the 
exception  of  Charles  F.  Mann,  chairman,  and  Charles 
H.  Huhn.  Engravings  of  one  or  two  of  the  new 
members  were  printed  in  our  editorial  review  of  the 
convention  in  the  October  Bulletin.  W^e  are  now 
showing  two  more  of  the  new  committeemen — A.  E. 
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Zuber  of   Chicago,   and   E 
cinnati. 

The  Chicago  delegation,  strong  both  in  numbers 
and  aggressiveness,  went  to  Pittsburg  determined  to 


A.  E.  ZuBiB.  OF  Chicago. 


have  Mr.  Zuber  elected  a  member  of  the  Executive 
Committee,  The  Ohio  delegation  was  equally 
determined  to  have  Mr.  Thiesing  made  a  committee- 


E.  H.  Thiesing,  of  Cincinnati. 

man.  The  Chicago  people  won  out  in  the  Nomin- 
ating Committee,  and  Mr.  Zuber's  name  appeared  on 
the  slate  when  the  committee  reported  it  to  the  con- 


vention. The  Ohio  people,  on  the  contrary,  lost  in 
the  Nominating  Committee  and  promptly  decided, 
as  we  explained  last  month,  to  fight  for  their  can- 
didate on  the  floor  of  the  convention  itself.  They 
won  the  day. 

Both  Messrs.  Zuber  and  Thiesing  were  certainly 
supported  with  great  vigor  and  enthusiasm  by  their 
respective  delegations,  and  this  seems  to  indicate 
that  they  are  pretty  good  men. 


CAUGHT  WITH  THE  GOODS. 

We  learn  from  the  American  Druggist  that  O.  F. 
Fuller,  formerly  head  of  Fuller  &  Fuller,  wholesale 
druggists  of  Chicago,  while  visiting  his  son-in-law, 
Mr.  Rogers,  in  New  York  recently  had  an  interesting 


O.  F.  Fuller. 

experience.  In  coming  out  of  Mouquin's  restaurant 
after  dinner  one  evening  a  well-dressed  stranger 
stumbled  and  fell  against  Mr.  Fuller.  Apologizing, 
the  stranger  passed  on  into  the  restaurant.  Mr. 
Fuller  almost  immediately  missed  his  diamond  shirt 
stud,  and  turning  followed  the  stranger  into  the 
restaurant,  there  taxing  him  with  the  theft.  His 
protestations  of  innocence  were  cut  short  by  the 
evidence  of  a  waiter  that  he  had  seen  the  stranger 
throw  the  missing  stud  on  the  floor,  where  it  was 
quickly  found,  having  rolled  under  a  near-by  table. 
The  well-dressed  stranger  turned  out  to  be  a  well- 
known  crook,  and  Mr.  Fuller  received  the  congratu- 
lations of  his  friends  that  at  the  advanced  age  of 
eighty-one  he  was  quite  able  to  take  care  of  himself 
and  his  belongings. 
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Edmund  J.  Fucbs,  St.  Paul.  Minn,,  representa- 
tive in  the  State  Legislature. 


R.  B.  Oldfield,  Bath.  N.  Y.,  Republican  school 
director. 


A.  M.  Reid.  Detroit,  Mich.,  member  of  the  City 
Board  of  Estimators. 


R.  J.  Lindberg,  Henning,  Minn  .  Republican 
representative  in  the  State  Legislature. 


Wilber  W.  Anness,  Dunbar.  Neb.,  Republican 
representative  in  the  State  Legislature. 


E.  W.  Murphy,  Portland,  Me.,  representative  in 
the  State  Legislature. 


Edward  H.  Fahey,  Philadelphia,  Pa.,  Republi- 
can member  of  the  State  Assembly. 


J.  P.  Jelinek,  St.  Paul,  Minn.,  representative  in 
the  State  Legislature. 


J.  T.  Johnson,  Fergus  Falls,  Minn.,  representa- 
tive in  the  State  Legislature. 


Drn^{{lsts  Elected  to  Public  Office  Last  Month. 
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Dr.  Willis  I.  Cottel.  Portland.  Oregon.  Repub- 
lican representative  in  the  State  Legislature. 
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This  was  snapped  at  the  Kansas  City  meeting  of  the  A.  Ph.  A. 
back  in  1901,  and  it  represents  Professor  Hallberg  waiting  for  a 
friend  before  entering  the  Casino  where  some  of  the  sessions  were 
held.    The  inevitable  cigar  was  in  evidence. 


In  this  thoroughly  characteristic  picture,  with  head  thrown  for- 
ward in  a  pugnacious  manner.  Professor  Hallberg  is  seen  hurling 
some  sledgehammer  argument  at  Attorney  Douglass  of  the  P.  A. 
of  A.  at  the  Atlantic  City  meeting  of  the  A.  Ph.  A.  in  1905. 


Here  again  we  have  the  strenuous,  dominating,  argumentative 
Hallberg,  striving  to  convince  F.  B.  Lillie,  of  Oklahoma,  of  the  wis- 
dom of  some  particular  course  of  action  which  he  is  urging  with 
characteristic  force  and  determination. 


In  this  view  Professor  Hallberg  is  the  third  figure  from  the  left, 
and  the  picture  was  snapped  at  the  Atlantic  City  meeting  of  the  A. 
Ph.  A.  The  other  men  are  Charles  A.  Rapelye  of  Hartford.  Charles 
E.  Caspari  of  St.  Louis,  and  Prof.  Daniel  Base  of  Baltimore. 


The  herculean  figure  of  Hallberg,  again  with  the  inevitable  cigar 
in  evidence,  is  here  seen  to  advantage.  The  other  two  men  are 
William  P.  Overstreet  of  Louisville,  and  Albert  M.  Roehrig  of  the 
U.  S.  Marine  Hospital  Service.  The  picture  was  taken  at  the  New 
York  meeting  in  1907,  and  the  occasion  was  a  boat-ride  down  to 
Coney  Island. 


This  group  picture  of  the  Revision  Committee  of  the  N.  F. 
was  taken  at  the  Hot  Springs  meeting  of  the  A.  Ph.  A.  in  1908. 
Professor  Hallberg  is  seen  seated  in  the  center,  with  Chair- 
man C.  Lewis  Diehl  at  his  left  and  Prof.  W.  L.  Scoville  at  his 
right.  All  of  the  members  of  the  committee  are  easily  recogniz- 
able. 


Some  snapshots  of  the  late  Professor  C.  S.  N.  Hallberg. 


I 


A  PAGE  OF  HALLBERGISMS. 


Last  month  the  Bulletin  prepared  and  published 
a  serious  estimate  of  the  character  and  achievements 
of  the  late  Prof.  C.  S.  N.  Hallberg.  Since  that 
time  a  considerable  number  of  obituaries  have  ap- 
peared in  the  pharmaceutical  press,  in  none  of  which, 
however,  has  any  attempt  been  made  to  set  forth 
and  illustrate  the  abounding  wit  and  humor  of  the 
man  himself.  Under  the  circumstances  it  may  not 
be  uninteresting  to  recall  a  few  amusing  incidents 
which  depict  this  side  of  his  nature. 

Hallberg  was  the  chief  wit  and  entertainer  of  the 
American  Pharmaceutical  Association.  He  could 
always  be  counted  on  to  set  the  audience  ofT  in  a 
gale  of  laughter  at  least  two  or  three  times  during 
every  meeting.  At  the  Indianapolis  convention  in 
190G  it  was  desired  to  bring  certain  important  facts 
conspicuously  to  the  attention  of  every  member  of 
the  organization.  Some  one  promptly  suggested 
that  these  facts  be  published  in  the  Bulletin  of  the 
A.  Ph.  A.,  but  at  once  there  was  an  objection  that 
this  would  be  insufficient  and  that  the  matter  would 
escape  the  attention  of  many  members.  This  ap- 
parent jab  at  the  extent  to  which  the  journal  was 
read  was  too  much  for  Editor  Hallberg.  Slowly 
raising  his  huge  bulk  aloft,  and  thrusting  his  head 
forward  with  more  than  the  customary  ferocity,  he 
sarcastically  declared  that  if  the  Bulletin  ever  failed 
to  stimulate  its  readers  to  get  busy  it  was  because 
"surgical  operations  to  introduce  ideas  cannot  be 
effected  at  long  distance."  This  was  all  the  reply 
he  deigned  to  make  to  the  implied  criticism  of  the 
Bulletin. 

At  the  Kansas  City  meeting  in  1904  Dr.  Payne 
expressed  the  opinion  that  Mr.  Edward  Sauerhering, 
of  Mayville,  Wisconsin,  deserved  to  be  made  a  Hfe 
member  as  a  tribute  to  the  faithful  service  which  he 
had  always  rendered  the  Association  when  called 
upon.  Incidentally  this  reminded  Hallberg  of  an 
occurrence  in  connection  with  an  experience  of  Mr. 
Sauerhering's  son  in  the  national  Congress.  Czar 
Reed  was  making  up  his  committee  appointments. 
Running  his  eye  down  the  list  of  members,  he  came 
across  that  of  Mr.  Sauerhering.  "Sauerhering? 
Sauerhering?  Put  him  on  the  Committee  of 
Fisheries." 

Hallberg  was  always  so  ready  to  jump  on  others 


that  they  welcomed  an  opportunity  to  land  on  him. 
As  "the  official  kicker  of  the  A.  Ph.  A.,"  so  dubbed 
by  Ebert  back  at  the  St.  Louis  meeting,  he  was 
always  protesting  because  the  ten-minute  rule  for 
papers  was  nbt  more  rigidly  observed.  On  one 
occasion,  when  he  had  been  on  the  floor  himself 
about  thirteen  minutes  with  a  paper  before  the  Sec- 
tion on  Education  and  Legislation,  Editor  Mayo  of 
the  American  Druggist  gravely  arose,  interrupted 
the  gatling-gun  reading  of  the  author,  and,  without 
a  smile  on  his  face,  moved  that  "Mr.  Hallberg  be 
given  more  time."  There  was  an  immediate  laugh, 
but  Hallberg  was  not  so  easily  disconcerted.  He 
had  a  watch  which  conformed  absolutely  to  his  pur- 
poses, and  after  glancing  at  it  ostentatiously  he 
announced  that  he  yet  had  "a  minute  and  a  half." 
He  thereupon  went  on  reading  as  though  nothing 
had  happened,  though  the  audience  roared  with 
delight. 

On  another  occasion,  however,  Hallberg  was 
tripped  more  neatly.  He  took  exception  at  the 
Atlantic  City  meeting  to  a  statement  made  in  the 
address  of  the  chairman  of  the  Section  on  Educa- 
tion and  Legislation,  who  happened,  by  the  way,  to 
be  the  editor  of  the  Bulletin  of  Pharmacy. 
Hallberg  declared  that  the  board  of  pharmacy  whose 
examination  in  the  preliminary  branches  had  been 
impliedly  commended  used  "catch"  questions  to 
trick  college  students — such  questions  as  "How 
many  grains  of  strychnine  should  be  used  for  36 
pills  when  each  pill  is  directed  to  contain  1/40  grain 
of  the  alkaloid  ?"  "But  where  does  the  catch  come 
in?"  mildly  asked  Editor  Hays,  of  the  Druggists 
Circular,  who  sat  in  the  chair  temporarily.  "Well," 
said  Hallberg  with  manifest  reluctance  and  hesi- 
tancy— "well,  I  don't  know — I  don't  know  but  the 
question  was  legitimate  enough."  And  before  the 
sentence  was  completed  the  audience  burst  out  in  a 
laugh,  and  then  there  was  another  round-  as  the 
humor  of  the  situation  became  more  apparent.  It 
wasn't  often  that  Hallberg  got  stumped  so  com- 
pletely, and  the  members  made  the  most  of  the 
occasion. 

It  was  also  at  the  Atlantic  City  meeting  that 
another  opportunity  was  offered  to  get  back  at 
Hallberg,     One  morning  late  in  the  week  he  began 
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to  speak,  but  he  could  not  be  heard.  The  frog  in 
his  throat  was  too  large.  Turning  helplessly  to  the 
chairman,  who  happened  also  to  be  the  present 
writer,  he  said :  "Please  use  the  gavel  and  get 
absolute  silence  for  me,  Mr.  Chairman.  I  apologize 
for  my  voice.  I  swallowed  too  much  sea-water 
yesterday."  "Sea-water!"  loudly  exclaimed  one 
incredulous  member  with  satire  and  irony  plainly 
conspicuous  in  his  voice.  This  was  .enough  to  set 
the  audience  howling,  and  to  bring  forth  a  mental 
picture  of  the  beverage  which  had  been  consumed  at 
the  midnight  session  of  the  Diastase  Club  the  even- 
ing before. 

Hallberg  was  a  wide  reader  if  a  somewhat  dis- 
cursive and  unsystematic  one.  He  possessed  odds 
and  ends  of  information  about  pretty  much  every- 
thing, and  he  liked  nothing  better,  when  the  occasion 
presented  itself,  than  to  back  up  his  arguments  with 
a  great  show  of  learning  in  a  somewhat  bombastic 
manner  which  it  is  doubtful  that  he  ever  expected 


to  have  carry  much  weight.  One  could  never  tell, 
however,  whether  he  was  in  dead  earnest  or  whether 
he  was  carrying  out  his  delighted  role  of  acting  the 
wit  and  the  entertainer.  We  recall  that  on  one 
occasion  he  wandered  off  into  a  discussion  of  the 
difference  between  the  aristocratic  law  of  Europe 
and  the  democratic  law  of  the  United  States.  He 
gradually  worked  up  to  an  elaborate  peroration,  and 
finally  declared  that  "I  would  rather  have  our 
American  statutes  with  all  their  imperfections  than 
all  the  laws  that  Europe  enacted  from  Napoleon 
back  to  Caesar!" 

This  was  uttered  with  that  stentorian  voice  which 
everybody  knew  so  well,  and  the  period  was  finished 
off  with  a  rhetorical  power  which  Hallberg  fre- 
quently exhibited.  Of  course  the  statement  aroused 
a  burst  of  applause,  and  we  hazard  the  opinion  that 
he  was  never  more  pleased  than  when  his  oratorical 
pyrotechnics  received  hearty  appreciation  of  this 
kind. 


HIS  FIRST  AND  LAST  MISTAKE. 

A  Dispensing  Error  Causes  a   Double    Death — The   Patient  Is   Poisoned   and   the   Pharmacist   Dies   of 
Grief  over  His  Carelessness — A  True  Story  Told  by  One  of  Our  Contributors  Across  the  Water. 

By  ERNEST  C.  CRIPPS, 

Berkhamsted,  Enf{land. 


Slowly  and  sadly  the  old  pharmacist  wandered 
through  the  shop  and  warehouse  for  the  last  time. 
He  had  sold  his  business.  The  newcomer  had 
already  made  certain  alterations  in  the  internal 
arrangements  of  the  pharmacy,  and  was  to  take  full 
possession  on  the  morrow. 

For  fifty  years  the  old  man  had  followed  his  call- 
ing, and  his  name  was  a  household  word  in  the 
district.  He  was  now  retiring  from  active  life. 
He  had  saved  a  modest  competence  and  meant  to 
devote  the  rest  of  his  days  to  the  pursuit  of  his 
favorite  hobby,  the  cultivation  of  flowers.  To  do 
this  he  had  taken  a  small  house  and  a  plot  of  land  on 
the  outskirts  of  the  town,  where  with  a  housekeeper, 
for  he  was  childless  and  his  wife  was  dead,  he 
intended  to  enjoy  the  evening  of  his  life  quietly  and 
peacefully. 

ONE  OF  THE  OLD  SCHOOL. 

Seen  in  the  waning  light  of  a  July  evening,  he 
presented    an    old-fashioned    and    rather    pathetic 


appearance.  Of  middle  height,  somewhat  stooped, 
almost  bald,  with  side  whiskers,  a  frock  coat  of 
ancient  cut  freely  bespattered  with  patches  of  oil  and 
grease,  he  gave  the  impression  of  belonging  to  the 
past,  the  past  of  long  ago.  And  like  many  old  men, 
his  thoughts  were  more  in  the  past  than  in  the 
present,  especially  this  summer  evening.  He  was 
mutely  bidding  farewell  to  the  old  place,  so  full  of 
memories  and  associations,  but  soon  to  be  altered 
and  modernized  beyond  recognition. 

His  progress  was  slow,  for  his  recollections  were 
many.     Fifty  years  as  assistant  and  then  propriet 
had  stamped  his  personality  upon  the  place,  and 
was  like  dragging  up  vigorous  roots  to  bid  "goo 
by." 

In  one  comer  of  the  warehouse  he  halted  before 
an  old  soda-water  machine  condemned  by  the  in- 
comer to  be  scrapped,  and  his  thoughts  reverted  to 
the  many  summer  mornings  he  had  risen  as  early  as 
five  o'clock  to  make  the  stock  of  aerated  waters  for 
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worked  by  hand,  hopelessly  out  of  date  now.  The 
bottles  were  filled  and  wired  by  the  assistant  and 
apprentice  respectively. 

His  task  had  been  to  turn  the  handle  and  keep  up 
the  "pressure,"  and  the  rhythm  of  its  regular  swish 
was  as  fresh  as  though  he  had  worked  it  that 
morning. 

In  another  part  of  the  rambling  old  building,  once 
used  as  a  chapel,  he  halted  before  the  door  of  a 
room,  which  once  held  the  stock  of  artificial 
manures.  The  smell  of  bone  superphosphate  and 
guano  still  lingered,  and  it  brought  to  mind  the 
many  mornings  when  as  assistant,  strong  and  lusty, 
he  had  carried  the  full  bags  from  a  cart  outside  and 
deposited  them  in  this  place. 

Next  door  to  it  was-the  paint  store,  its  walls  still 
\ariegated  with  the  colors  of  the  rainbow,  experi- 
ments of  the  assistant  as  he  tried  his  paint.  The 
kegs  and  tins  were  empty  now,  the  oil  cisterns  were 
dry,  for  the  supply  was  now  in  other  hands,  but  the 
smell  was  always  as  pungent  as  ever.  I  vividly 
recalled  a  greasy  feel  of  the  handle  of  the  broad- 
bladed  knife  with  which  he  was  wont  to  mix  the 
paint. 

FOND  RECOLLECTIONS. 

Every  step  he  took  revived  only  memories. 
There  was  still  hanging  on  its  nail,  now  retired 
from  active  work  since  the  introduction  of  bottle 
bmshes,  the  old  sheet-iron  coat,  as  it  was  called. 
With  this  was  removed  the  leaden  shot  from  the 
interior  of  the  bottles,  for  this  was  the  agent 
employed  to  clean  them.  On  a  shelf  were  three  oil 
lamps  of  a  pattern  long  since  passed  away.  And 
then  he  again  entered  the  shop  and  recalled  to  mind 
the  somewhat  caustic  remarks  of  his  successor  upon 
the  ancient  appearance  of  his  stock.  Strange  old- 
fashioned  toilet  bottles  of  colored  china,  an 
"aquarium"  in  which  once  lived  leeches,  a  row  of 
fly-blown  brushes,  suspended  on  a  rod,  two  circular 
bedpans  on  top  of  the  window  enclosure,  showed  up 
in  vivid  relief  against  the  usual  stock  of  the 
pharmacy. 

The  place  was  not  so  much  dirty  as  untidy,  the 
untidiness  of  a  man  whose  methods  were  lax,  and 
who  was  not  aware  of  the  fact,  a  man  who  had 
lived  so  long  in  one  place  without  change,  and  who 
did  not  realize  that  the  outside  world  was  pro- 
gressing whilst  he  stood  still  there,  or  worse. 
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"Ah,  well,"  said  he  to  himself,  aloud,  as  address- 
ing an  imaginary  audience  of  old  assistants,  "the 
drug  trade  is  not  what  it  used  to  be  when  I  first 
entered  it.  There  were  no  'stores'  in  those  days, 
with  their  branches  and  ramifications  in  every  part 
of  the  country,  cutting  down  everything  to  the 
barest  profit.  There  were  none  of  what  the  young 
men  of  this  generation  call  'side-lines,'  the  expres- 
sion 'ufHto-date'  had  never  been  heard  inside  the 
walls  of  the  pharmacy.  And  then,  too,  think  how 
the  assistants  have  changed  and  how  at  the  present 
day  they  talk  about  their  'ideals,'  while  even  the 
young  fellow  who  has  bought  this  business  talks 
about  'personality  as  a  business  asset'  and  other 
extraordinary  things.  But  when  I  was  young  we 
had  too  much  to  do  to  think  about  such  crazies. 

"Long  hours,  from  seven  in  the  morning  until 
nine  o'clock  at  night,  a  very  moderate  salary,  at 
which  even  a  'junior'  to-day  would  tum  up  his  nose, 
never  more  than  a  week's  holiday;  and  then  think, 
too,  of  the  work.  Yes,  we  worked  in  those  days 
and  didn't  mind  it  either.  I  wonder  how  many 
assistants  now  would  mass  up  seven  pounds  of  pills 
and  then  roll  them  out  on  the  machine,  or  pound  up 
a  hundredweight  of  blue  vitriol  for  farmers  to  dress 
over  wheat  in  the  autumn?  But  there,  I  am  old, 
perhaps  somewhat  sour.  I  ought  to  be  thankful 
instead  of  grumbling,  for  I  have  made  enough  to 
retire  on,  and  it  is  time  I  gave  the  youngsters  a 
chance. 

"There  is  one  thing  I  am  glad  of,  though.  I 
have  never,  during  the  time  I  have  been  in  business, 
made  a  fatal  mistake.  Not  every  pharmacist  can 
say  that.  Well,  now  to  supper  and  bed ;  to-morrow 
I  must  be  about  early." 

THE  FATAL   MISTAKE. 

During  supper  the  shop-bell  rang.  Although  the 
place  had  been  closed  some  little  time,  and  was  really 
in  charge  of  a  new  man,  the  old  pharmacist 
answered  the  summons. 

A  small  child  stood  in  the  doorway  holding  up  an 
ounce  bottle,  dimly  seen  in  the  quickly  gathering 

dusk. 

"If  you  please,"  she  piped,  "will  you  let  mother 
have  two-penny  worth  of  tincture  rhubarb,  cos 
sister's  got  such  a  pain  in  her  stomach." 

The  old  man  took  the  bottle,  and  asking  the  child 
inside,  shut  the  door. 
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"I  suppose  I  ought  to  light  up,"  he  said  to  him- 
self, "but  it's  odd  if  I  can't  find  the  tincture  of 
rhubarb  after  fifty  years  without  a  light." 

Without  hesitation  he  reached  down  a  40-ounce 
bottle  from  the  end  of  the  shelf,  and  half  filling  the 
child's  bottle,  which  previously  contained  tincture  of 
rhubarb,  and  giving  it  to  her,  locked  the  shop  door. 
His  sleep  was  disturbed  that  night.  It  would  have 
been  more  so  had  he  known  what  he  had  given  the 
child.  The  new  man  had  made  alterations  in  the 
shop,  and,  unknown  to  the  old  pharmacist,  had 
changed  the  position  of  the  bottles.  Poisons  had 
been  kept  with  other  preparations  less  harmful,  in 
the  same  kind  of  bottle,  and  the  newcomer,  pending 


the  arrival  of  proper  poison  bottles,  had  placed  the 
poisons  at  the  end  of  all  the  shelves.  The  old  man 
in  mistake  for  tincture  of  rhubarb  had  given  tincture 
of  opium,  and  the  child  on  taking  fell  into  a  sleep 
that  knew  no  waking! 

*         *         * 

An  inquest  was  held  in  due  course,  and  the  old 
pharmacist  was  severly  censured  for  his  carelessness. 
He  retired  to  his  house  and  garden,  but  his  heart 
was  broken.  One  morning,  his  housekeeper,  not 
receiving  any  reply  to  his  knock,  entered  his  room, 
and  discovered  he  was  dead — of  heart  failure  the 
doctor  said,  accelerated  by  the  events  of  the  last  few 
weeks.      He  had  made  his  first  and  last  mistake. 


THE  DRUGLESS  DRUG  STORE. 


By  BERTHA  GRACE  HUFFMAN,  Ph.G. 


When  Doctor  Scruggs  went  "into  trade," 

A  pharmacy  he  chose; 
"Because,  you  know,"  said  Doctor  Scruggs, 

"There  are  so  few  of  those." 
He  had  much  money  to  invest, 

And  so  to  "cut  a  shine" 
He  resolved  to  have  the  best 

E'er  seen  in  the  drug-store  line. 


In  that  drug  store,  like  many  more, 

Were  half  a  hundred  brands 
Of  chewing  gum,  and  some  had  come 

From  even  foreign  lands. 
Carpet  cleaners,  liquids,  too, 

For  renovating  rugs ; 
Chest  protectors,  not  a  few — 

But  not  a  sign  of  drugs. 


The  toilet  goods  he  laid  in  stock 

Were  of  the  latest  mode; 
The  various  brands  of  scented  soaps 

Would  make  a  wagon  load; 
Of  safety  razors  he'd  a  ton, 

And  scores  of  shaving  mugs ; 
But  neighbors  laugh'd  and  even  chaff'd — 

For  he'd  forgot  his  drugs. 


When  people  called  they  came  again ; 

This  pharmacy  they'd  seek, 
"Because,"  they  said,  "it  is  quite  plain 

This  drug  store  is  unique." 
For  when  a  man  can  buy  cigars, 

Or  paris  green  for  slugs, 
Or  soda  checks,  why  should  he  vex 

His  soul  with  thoughts  of  drugs? 


The  shelves  were  "loaded  to  the  guards" 

With  mucilage  and  ink; 
Paper,  pens  and  playing  cards — 

There  was  no  vacant  chink; 
He  had  post  cards,  corkscrews  and  perfumes, 

In  bottles,  jars  and  jugs — 
And  so,  of  course,  he  had  no  room 

For  such  outside  things  as  drugs. 


Well,  Doc  gained  wealth,  and  here's  the  health 

Of  this  wise  pharmacist, 
Who  found  success  his  work  to  bless 

Because  of  what  he'd  missed. 
For  money,  reputation,  fame 

All  came  to  Doctor  Scruggs, 
Because  a  drug  store  he  equipped 

With  everything  but  drugs. 


There  was  the  most  attractive  line 

Of  candy  ever  seen; 
His  fountain  drinks  were  superfine 

Enough  for  any  queen; 
He  had  powders  for  removing  tan. 

And  powder,  too,  for  bugs — 
But  this  absent-minded  man 

Forgot  he  needed  drugs. 


'Tis  up  to  you,  to  take  this  cue, 

Ye  pharmacists  up-to-date. 
Signs  of  the  times  oft  come  in  rhymes 

And  read  a  lesson  great. 
Keep  every  thing  from  a  baby  ring 

To  flea  soap  for  the  pugs, 
Tobacco,  snuff,  and  all  such  stuff — 

Drug  stores  have  no  room  for  drugs. 


SEVERAL  BUSINESS-GETTING  IDEAS. 

A  Doll  Day  Draws  Bi|{  Crowds— Business   to  Be  Had   from    Theatrical   Troupes — A  Way  of  Advertls- 
ln|{  the  Prescription  Department — Other  Suggestions  of  Value. 

By  JOSEPH  HART. 

Spokane,  Wash. 


DOLL  DAY, 

This  advertising  scheme  is  worth  all  the  time  and 

loney  it  costs.      A  doll  is  given  free  to  every  one 

^ho  purchases  a  certain  amount  for  cash  in  the 

tore,  say  50  cents  or  $1.     A  week  before  the  doll 

lay  announcements  should  be  made  by  means  of 

)lacards  in  the  store  and  windows  and  also  in  the 

iaily  paper,  the  latter  expanding  gradually  as  the 

lay  approaches.     In  this  particular  case,  the  day 

ifore  the  affair  we  ran  a  half  page. 

Two  days  before  the  sale,  the  dolls  may  be  placed 

the  windows  in  their  original  cartons  with  several 


Are  You  Coming 

to  Our 
Birthday  Party? 


)pened  and  arranged  in  an  upright  position  to  show 
'the  quality  of  the  doll.  We  used  one  that  would 
retail  for  35  to  50  cents,  and  set  up  a  nice  sign 
saying  that  these  dolls  were  to  be  given  away  and 
stating  the  conditions  for  their  distribution.  In  the 
meantime  the  stock  was  arranged  in  the  store  in  a 
very  attractive  way  and  with  a  view  to  facilitate 
handling  the  crowd  expected. 

When  a  purchase  of  the  required  amount  is  made, 
the  customer  is  handed  a  numbered  ticket.  On  the 
back  he  writes  his  signature  and  address.  Then  he 
presents  it  at  the  counter  or  department  in  the  rear 


of  the  store  and  receives  one  of  the  dolls.  On  pass- 
ing through  the  store,  more  of  the  display  is  brought 
to  his  attention,  and  probably  more  sales  are 
stimulated.  You  give  only  one  doll  to  a  person. 
By  having  customers  sign  the  cards  as  I  have  in- 
dicated, the  druggist  makes  a  live  addition  to  his 
mailing  list.  The  dolls  are  handed  out  in  cartons 
unwrapped  and  with  red  stickers  at  both  ends  bear- 
ing the  store's  advertisement.  Think  of  the  number 
of  people  seeing  the  name  so  many  times  and  then 
count  up  cash  receipts  for  day. 

Does  a  doll  day  pay?  This  one  surely  did.  In 
the  course  of  the  day  we  had  to  close  the  doors 
several  times  as  we  could  not  accommodate  all  the 
crowd  on  the  floor  at  the  same  time.  This  was  the 
first  time  I  ever  saw  the  service  of  the  police  re- 
quired to  keep  order  in  a  crowd  waiting  to  get  into 
a  drug  store.     No  dolls  were  delivered. 

CATERING  TO  THE  THEATRICAL  TRADE. 

This  scheme  is  applicable  only  where  the  theatrical 
troupe  make  stands  of  a  week  or  more.  Have  neat 
invitations  printed  using  a  paper  of  the  same  quality 
as  that  of  wedding  announcements.  Refer  to  the 
superior  line  you  have  in  stock,  mentioning  the 
things  that  are  most  interesting  to  this  class  of 
people.  Enclose  a  ticket  entitling  the  bearer  to  any 
drink  served  at  your  fountain. 

I  am  not  a  salesman,  but  I  remember  selling  a 
very  well-known  star  $30  worth  of  perfume  on  her 
first  visit  to  the  store.  By  the  courtesy  of  the  man- 
ager of  the  theater  you  can  get  the  names  of  the 
people  in  the  company  and  have  these  invitations  in 
the  box  office  window  when  they  inquire  for  their 
mail  the  first  day.  Otherwise  copy  them  from  the 
programme  for  the  first  performance. 

PRESCRIPTION  DEPARTMENT  ADVERTISING. 

Quite  a  neat  and  paying  advertisement  was  dis- 
tributed last  month  by  my  present  employer.  It 
consisted  of  heavy  cardboard,  desk-blotter  pad  with 
strong  leather-covered  ends  in  which  three  blotters 
were  inserted.     Each  one  bore  one  week's  calendar 
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in  each  corner  at  the  lower  end.  Across  the  top 
was  the  firm's  name,  the  private  prescription  tele- 
phone numbers  which  are  not  listed  in  the  telephone 
directory,  since  they  are  intended  only  for  the  use  of 
the  physicians,  and  a  reference  to  our  prompt  atten- 
tion to  all  orders  and  exceptional  delivery  service. 

Every  physician  in  the  city  received  such  a  pad. 
The  blotters  we  shall  renew  every  six  weeks,  for  in 
that  time  the  calendars  run  out,  giving  us  another 
opportunity  to  call  on  the  physician  personally  and 
talk  over  matters  of  mutual  interest.  The  expendi- 
ture for  pads  and  the  first  three  blotters  was  approx- 
imately 35  cents,  and  the  cost  to  renew  the  blotters 
was  quite  trivial  compared  with  the  profits  from  the 
orders  that  came  over  the  telephone  lines.  The 
physician,  as  a  rule,  prefers  to  ring  up  a  number  he 
knows,  especially  when  that  one  connects  him  with 


a  first-class  store,  rather  than  trouble  himself  to 
look  up  another.  In  this  blotter  pad  scheme  he  is 
confronted  with  the  number  so  frequently  that  it 
grows  as  familiar  as  his  own  'phone  number. 

The  first  month  resulted  in  a  25-per-cent  increase 
in  the  prescription  business  besides  getting  other 
orders  from  the  physicians  over  these  two  lines. 

ADVERTISING  INSERTS. 

The  Whitehouse,  a  large  department  store  in  this 
city,  announced  an  anniversary  sale  in  the  papers 
and  had  the  ad.  on  page  503  printed  on  slips  and 
inserted  in  all  Sunday  theater  programmes. 

I  believe  it  a  good  scheme  to  put  into  your  pack- 
ages of  toilet  paper,  not  carelessly  but  nicely,  attrac- 
tive slips,  telling  of  your  favorite  liver  preparation. 
This  can  be  done  with  both  rolls  and  other  packages. 


THE  OPPORTUNITIES  FOR  WOMEN  IN  PHARMACY. 

The  Wife  of  a  Prominent   Educator   Expresses   Herself   on  the  Subject  —  She  Contends  that   Her  Sex 

has  Every  Chance  in  the  Dru^  Store  — "No  Woman,"  Says  One  Man,  "is  Out  of  Place 

where  She  Can  Earn  Her  Living  in  an  Honest  and  Dignified  Manner." 

By  MRS.  CHARLES  H.  LA  WALL.* 


CONDITIONS  ABROAD. 

Among  other  occupations  and  professions,  that  of 
pharmacy  has,  in  a  measure,  opened  its  doors  to 
women,  particularly  in  this  country.  They  are 
admitted  to  membership  in  the  pharmaceutical  asso- 
ciations and  enjoy  all  the  privileges  attendant  on 
membership.  In  England,  women  pharmacists 
were  not  admitted  to  membership  in  the  British 
Pharmaceutical  Association,  according  to  a  recent 
journal,  until  about  1880  (although  by  the  same 
authority  they  were  not  admitted  to  the  American 
Pharmaceutical  Association  until  about  1886),  and 
the  English  Chemical  Society  is  only  now  taking 
steps  to  render  women  eligible  for  membership. 

In  Switzerland  women  are  allowed  to  practice 
pharmacy,  but  in  Germany  they  are  barred  from  the 
profession.  In  Cuba,  Governor  Magoon  has  been 
requested  to  debar  women  from  government  employ- 
ment on  the  ground  that  it  has  a  tendency  to  lower 
the  status  of  women. 

Women  are  repeatedly  urged  to  enter  pharmacy 

♦Portions  of  a  paper  read  before  the  last  annual  meeting 
of    the    Pennsylvania    Pharmaceutical    Association. 


as  being  a  profession  and  business  for  which  they 
are  well  fitted  in  many  ways.  They  may  enter  the 
colleges  on  equal  terms  with  men  students,  they  are 
well  treated  when  there,  but  after  graduation,  what  ? 
Is  it  easy  to  obtain  a  situation  in  a  retail  store,  both 
before  and  after  graduation?  Is  the  employment 
of  women  as  clerks  encouraged  by  pharmacists? 
Does  a  woman  have  a  chance  to  put  up  prescriptions 
and  thus  use  her  professional  knowledge,  or  is  she 
employed  simply  as  a  saleswoman  as  is  the  girl  in 
the  department  store?  How  can  she  obtain  her 
practical  experience?  It  was  to  find  an  answer  to 
these  questions  that  I  made  an  effort  to  interview 
by  letter  both  men  and  women  pharmacists. 

WHAT  THEY  MAY  EXPECT. 

Very  often,  when  a  young  man  takes  up  pharmacy 
he  does  it  because  he  must  do  something  for  a  living 
and  pharmacy  looks  about  as  good  to  him  as  any- 
thing else.  When  a  girl  decides  to  study  pharmacy 
she  generally  does  so  because  a  pharmacist  is  what 
she  wants  to  be.  Pharmacy  is  to  some  women  a 
stepping-stone  to  the  study  of  medicine,  where  there 
is  a  peculiar  place  for  them.       Women's  medical 
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colleges  have  been  established,  and  a  walk  along  the 
streets  of  our  cities  will  prove,  by  the  number  of 
women  doctors'  signs,  that  they  are  taking  advantage 
of  their  opportunities.  Pharmacy  may  also  lead  to 
the  profession  of  chemistry,  and  a  pharmaceutical 
chemist  has  a  very  wide  field.  It  is  strange  that 
more  women  do  not  take  up  this  work. 

A  prominent  educator  along  the  lines  of  bacteri- 
ology and  pharmacognosy  was  asked  about  the 
probability  of  success  for  women  in  these  branches 
of  work,  and  replied  that  he  has  had  women  in  both 
classes,  and  a  larger  percentage  of  them  have  shown 
an  aptitude  for  the  work  than  men,  and  that  the 
opportunities  are  probably  just  as  good  for  the 
women  as  for  the  men  in  this  work.  A  notable 
example  of  a  successful  woman  chemist  and  bacteri- 


Mks.  C.  H.  LaWall. 

ologist  is  Dr.  Mary  E.  Pennington.  She  has  her 
own  food  laboratory  in  Philadelphia,  but  is  em- 
ployed by  the  Department  of  Agriculture  under  Dr. 
Wiley,  and  has  for  the  past  four  years  been  inves- 
tigating cold  storage  conditions  of  food. 

In  Texas,  while  it  is  difficult  to  get  a  position 
without  experience,  when  women  are  employed 
they  are  liked  as  well  and  sometimes  better  than 
men.  One  Texas  girl  wrote  that  during  her  vaca- 
tion she  was  able  to  get  a  position  by  giving  her 
services  for  nothing.  She  had  some  prescription 
work,  and  the  proprietor  seemed  to  be  favorably 
inclined  to  lady  pharmacists.  I  should  think  he 
would  be.  A  girl  willing  to  work  under  these  con- 
ditions would  be  sufficiently  earnest  to  give  very 
good  service,  and  he  obtained  a  clerk  at  no  cost  to 
himself. 


In  California  it  is  said  to  be  comparatively  easy 
to  get  practical  experience  and  that  women  phar- 
macists are  never  out  of  work  for  any  great  length 
of  time. 

If  a  girl  goes  into  a  stranger's  store,  however,  she 
must  not  expect  to  be  shielded,  and  must  make  up 
her  mind  that  she  will  run  across  things  that  are  not 
the  pleasantest  in  the  world,  which  also  may  be  said 
of  any  other  occupation.  One  girl  was  working  in 
a  drug  store  for  an  old  gentleman  who  had  had  an 
attack  of  nervous  prostration  which  had  left  his 
nerves  in  a  rather  sensitive  condition.  She  was 
very  busy  one  day,  and  in  moving  quickly  around 
the  end  of  the  counter  her  skirt  brushed  against 
some  cans  and  bottles  on  an  open  shelf  and  made  a 
little  disturbance.  In  the  frazzled  state  of  his  nerves 
the  commotion  startled  the  proprietor  so  that  he 
involuntarily  exclaimed,  "Confound  it!  Why  don't 
you  wear  trousers !"  There  was  a  moment  of  horri- 
fied silence  in  which  they  both  stared  at  each  other, 
and  then  the  tension  was  relieved  by  a  laugh  from 
both.  Fortunately  the  girl  was  inclined  to  be  sen- 
sible and  afterwards  remembered  only  the  ridiculous 
part  of  it. 

Some  of  the  women  pharmacists  who  were  inter- 
viewed seemed  to  think  that  men  pharmacists  make 
a  mistake  in  assuming  that  they  are  not  willing  to 
do  all  kinds  of  work  which  they  are  physically  able 
to  do.  Of  course,  it  is  impossible  for  a  woman  to 
do  lifting  of  heavy  boxes ;  this  is  man's  work,  but 
the  girl  who  goes  into  a  store  where  she  must  or  is 
allowed  to  do  all  of  the  apprentice  work  that  she  is 
physically  able  to  do  is  going  to  be  the  better  phar- 
macist. I  have  had  girls  tell  me  that  they  wanted 
to  do  everything  possible  so  as  to  become  acquainted 
with  all  the  details  of  the  business.  One  stated  that 
she  was  once  employed  in  a  store  owned  by  a 
woman,  and  at  one  time  they  were  left  without  a 
man  clerk.  This  store  did  a  considerable  shipping 
business,  and  all  the  women  pitched  in  and  nailed 
boxes  and  did  everything  else  the  man  was  accus- 
tomed to  doing,  and  she  said  they  enjoyed  every 
minute  of  it.  Evidently  the  time-honored  joke 
about  a  woman  not  being  able  to  drive  a  nail  did  not 
apply  here. 

I  think  a  successful  woman  pharmacist  of  Texas 
struck  the  keynote  of  the  matter  when  she  said: 
"It  is  rather  hard  to  get -work  sometimes,  for  men 
do  not  seem  to  know  what  experienced,  competent 
women  can  do.  We  find  in  our  own  store  that  it  is 
the  one  who  knows  the  business  that  our  customers 
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want,  not  only  in  prescription  work  but  in  all  other 
kinds  of  work  in  the  store,  and  the  men  are  often 
'passed  up'  for  the  women  clerks.  We  think  stores 
are  just  as  incomplete  conducted  by  men  alone  as 
those  run  by  women  only." 

The  hospitals  have  played  a  large  part  in  the 
development  of  women  in  pharmacy,  and  I  believe 
the  day  of  the  woman  pharmacist  will  be  hastened 
by  the  encouragement  given  by  these  institutions. 
Of  course,  this  encouragement  is  not  disinterested, 
but  it  will  serve.  As  to  the  work,  I  do  not  believe 
a  woman  could  have  a  better  position  nor  one  more 
suited  to  her  abilities  than  this.  The  hours  are  short 
and  she  is  in  a  great  measure  independent  and  her 
own  "boss,"  which  is  a  desideratum.  She  has  also 
ample  time  for  research  work,  if  she  is  so  inclined. 

THE  QUESTION  OF  WAGES. 

As  to  the  wages  paid  to  women  clerks,  I  think  it 
is  true,  but  not  more  so  than  in  the  majority  of 
other  occupations,  that  women  are  not  paid  as  well 
as  men.  Shorter  hours  and  lighter  work  are  factors 
in  a  woman's  earning  capacity,  although  some  phar- 
macists have  stated  that  they  would  pay  a  competent 
woman  as  much  as  a  man.  In  some  cases,  however, 
the  reverse  is  true.  One  young  girl  wrote  that 
during  her  third  year  at  college  she  worked  in  a 
store,  giving  them  every  minute  of  her  time  out  of 
college,  receiving  $5  a  week,  and  she  says :  "All  of 
that  because  they  thought  I  needed  help.  They 
thought  really  $3  was  too  much." 

A  pharmacist  writes :  "As  to  the  graduate  woman 
in  prescription  work  we  paid  her  as  much  salary  as 
a  man  clerk,  and  considered  her  to  have  few  equals 
among  the  men  clerks  as  an  all-round  drug-store 
help." 

All,  whether  they  had  employed  one  or  not,  agreed 
that  as  a  prescription  clerk  a  woman  would  be  very 
satisfactory,  and  those  who  had  tried  them  were 
unanimous  in  their  commendation,  some  even  wax- 
ing enthusiastic.  One  man  said:  "Behind  the 
prescription  counter  she  was  most  careful  and  ex- 
tremely accurate.  Altogether  I  have  always  con- 
sidered her  one  of  the  best  clerks  ever  in  my  employ. 
I  hope  that  you  will  be  able  to  give  the  woman  clerk 
a  boost." 

Another  employer  writes  of  his  woman  prescrip- 
tion clerk  that  he  has  room 'for  more  of  the  same 
kind  if  they  can  be  found. 

Another  gives  as  his  experience:  "I  can  truth- 
fully assert  that  in  the  twenty  years  spent  in  my  own 
pharmacy   I   never    felt   so   comfortable   and   well 


satisfied  with  any  other  of  the  brood  of  clerks  that 
had  come  and  gone,  .She  became  efficient  at  the 
prescription  counter ;  that  department  had  never  been 
cleaner  and  more  inviting  in  appearance,  and 
apologies  for  the  condition  of  things  when  a  physi- 
cian invaded  that  section  were  not  required.  Women 
customers  asked  for  her;  in  a  few  instances  only 
men  objected,  but  they  were  so  rare  as  to  cut  no 
figure.  Children  were  always  delighted  to  have  her 
wait  on  them.  She  took  great  delight  in  trimming 
windows  and  fixing  up  show-cases  and  in  keeping 
things  in  that  shape  in  which  a  good  housekeeper 
delights.  To-day  this  woman  is  in  possession  of 
her  own  neat  little  pharmacy  in  a  small  but  growing 
community.  It  is  comfortably  stocked  and  out  of 
debt.  Any  'mere  man'  who  should  attempt  to  open 
up  in  that  community  would  soon  discover  that  all 
the  trade  worth  while  was  preempted  by  'The 
Woman  in  Pharmacy.'  " 

Another:  "I  would  prefer  a  woman  at  the  pre- 
scription case,  first,  because  she  is  more  likely  to 
have  her  mind  on  her  work — then  she  is  neater  on 
the  average;  besides,  her  hands  are  steady  in  the 
morning  and  her  head  more  likely  to  be  clear.  My 
experience,  extending  over  more  than  forty-five 
years,  has  given  me  ample  reason  for  this  conclu- 
sion." Several  other  pharmacists  expressed  prac- 
tically the  same  opinion. 

THEIR  GOOD   INFLUENCE  IN  A  STORE. 

The  majority  seemed  to  think  that  she  would 
have  a  moralizing  instead  of  a  demoralizing  effect 
on  the  men  clerks.  As  one  man  put  it :  "If  she  is 
the  proper  person  she  will  have  a  tendency  to  put  the 
men  on  their  good  behavior;  otherwise  she  is  an 
impossibility  in  the  store  and  useless." 

A  prominent  western  proprietor  says:  "My  ex- 
perience with  a  woman  in  the  pharmacy  was  that  it 
gave  the  place  a  distinctive  dignity,  an  atmosphere 
of  something  that  an  old  bachelor  like  myself  cannot 
exactly  define," 

As  to  the  attitude  of  the  men  clerks  toward  the 
women,  one  bright  young  woman  said  that  when 
she  was  in  a  large  store  she  found  the  best  way  to 
get  along  with  the  men  clerks  was  not  to  let  them 
wait  on  her  but  to  wait  on  them.  If  she  would  do 
the  messy,  unpleasant  jobs  and  obligingly  bring 
from  the  stock-room  something  they  wanted  when 
she  was  going  on  an  errand  for  herself,  it  worked 
like  a  charm.  Foxy,  wasn't  she?  But  she  was 
right  in  principle.  The  independent  girl  in  such  a 
position  prefers  to  do  her  own  work,  and  then  one 
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employer's  criticism  that  "the  men  would  spend  too 
much  time  in  excessive  gallantry"  will  not  apply. 

One  man  writes:  "The  feeling  against  them  is 
slowly  changing,  and  if  a  proprietor  is  fortunate 
enough  in  employing  a  woman  of  good  character, 
strong  mind  and  personality,  I  believe  it  will  help 
the  prejudice  to  die  out  more  rapidly." 

Another  says :  "No  woman  is  out  of  place  where 
she  can  earn  her  living  in  an  honest  and  dignified 
manner." 

From  the  southwest  comes  this:  "It  does  seem 
that  women  pharmacists  are  not  looked  upon  very 
kindly,  but  this  is  due  likely  to  the  fact  that  it  is 
only  recently  that  this  profession  has  been  chosen 
by  women.  There  i^  the  old  feeling  among  the 
people  that  when  you  speak  of  a  druggist  you  mean 
a  man,  and  it  is  this  feeling  that  the  woman  phar- 
macist must  combat.  It  is  a  rather  uphill  fight  for 
a  woman,  and  I  should  not  advise  her  to  enter  into 
it  except  she  feels  that  by  her  personality  and  her 
ability  to  show  the  people  that  she  really  is  just  as 
good  a  druggist  as  the  best  man  going  she  can  gain 
the  confidence  of  the  trade." 

I  think  the  women  pharmacists  who  have  arrived 
are  overlooking  one  opportunity  of  advancing  their 
cause,  and  that  is  the  attendance  at  and  active  par- 
ticipation in  the  annual  meetings  of  the  State  and 
National  Associations.  They  are  far  behind  their 
sisters  in  other  professions  in  this  respect,  especially 
of  the  medical  profession.  The  women  of  San 
Francisco  and  the  Pacific  coast  have  a  Pharmaceu- 
tical Association  of  their  own.  This  is  all  right  as 
far  as  it  goes,  but  all  women  connected  with  phar- 
macy should  affiliate  themselves  with  the  associa- 
tions, both  national  and  State,  where  they  will  come 
into  contact  with  the  leaders  in  pharmacy  and  keep 
in  touch  with  what  is  being  done  in  the  pharmaceu- 
tical world  outside  of  their  own  particular  place  of 
business.  There  are  some  names  of  women  on  the 
membership  rolls,  but  how  often  is  the  name  of  a 
woman  seen  on  the  programme  of  papers  to  be  read 
at  any  of  the  meetings?  About  as  often  as  the 
proverbial  hen's  teeth.  As  one  pharmacist  said,  in 
concluding  his  letter :  "If  women  want  to  be  recog- 
nized in  practical  pharmacy  and  dispensing  they 
must  contribute  papers." 

PREJUDICE  AGAINST  WOMEN  PHARMACISTS  DYING 
OUT. 

In  conclusion,  there  does  seem  to  be  among  the 
rank  and  file  of  druggists  a  prejudice  against  the 


employment  of  women  clerks.  Theoretically,  they 
are  in  favor  of  them,  but  practically  the  majority  of 
them  are  not.  They  say  they  think  women  in  a 
drug  store  would  be  all  right— for  the  other  drug- 
gist, who  has  a  larger  store,  better  facilities,  more 
clerks,  better  locality,  etc.  It  is  usually  the  more 
progressive,  more  ethical  pharmacist,  who  is  not 
afraid  to  go  against  established  custom,  who  is  will- 
ing to  give  women  a  chance  to  obtain  a  foothold,  so 
that  she  can  prove  her  fitness  or  unfitness  for  the 
profession,  and  it  is  almost  invariably  true  that  the 
women  so  employed — that  is,  the  women  who  are 
in  earnest — have  demonstrated  their  right  to  an 
equal  chance  with  men  in  certain  lines  of  drug-store 
work.  Of  course,  if  the  woman  is  employed  and 
fouad  wanting,  she  should  be  dismissed  just  as  a 
man  would  be, 

I  believe  that  as  the  woman  proves  herself  valuable 
and  the  pharmacist  realizes  her  value  as  a  business 
asset,  the  prejudice  now  existing  will  gradually  wear 
away.  There  is  room  now  for  a  limited  number 
of  women  clerks  of  the  right  kind,  but  the  indis- 
criminate encouragement  of  any  considerable  num- 
ber of  young  women  to  go  into  pharmacy  at  the 
present  time  and  so  produce  an  oversupply  is  unwise. 
Let  them  be  few  bi^t  good.  Only  those  should  be 
encouraged  to  continue  that  show  an  aptitude  for 
the  work  so  that  they  will  be  successful  and  satis- 
factory and  thus  pave  the  way  for  the  larger  number 
to  come  after  them  in  the  future.  Professors  in 
colleges  of  pharmacy  have  this  power  to  weed  out 
to  a  great  extent. 

There  is  no  place  in  pharmacy  for  the  frivolous, 
trifling,  and  uneducated  girl,  but  if  the  earnest  and 
serious  women  pharmacists  of  to-day  quietly  and 
efficiently  demonstrate,  as  they  are  doing,  their 
fitness  and  capability,  they  will  be  accomplishing 
more  for  the  cause  of  women  in  pharmacy  than  by 
anything  else  they  can  do.  In  the  words  of  a 
veteran  of  the  profession: 

"Woman  has  not  yet  come  into  her  own  in  phar- 
macy, but  she  is  on  the  way.  Prejudice  alone  holds 
her  down.  To  my  mind  the  unreliability  and  utter 
worthlessness  found  among  drug  clerks,  to  such  an 
extent  as  to  make  the  securing  of  a  good  man  a 
source  of  pain  and  disappointment,  will  continue 
until  we  will  be  compelled  to  turn  to  our  sisters  in 
the  profession  and  appeal  to  them  to  'Come  over 
into  Macedonia  and  help  us.'  " 


A  PRIZE- WINNING  WINDOW. 


By  HAROLD  LAWTON. 

Manchester,  Eni{land. 


The  window  illustrated  in  the  accompanying 
engraving  attracted  much  attention.  The  product 
exploited  was  Virol,  an  English  preparation.  Among 
its  main  features  were  a  bust,  a  life-buoy,  scales  and 
sign-posts,  all  of  which  were  suggested  by  the  book : 
"Window  Displays  for  Druggists."  The  bust  of 
the  King  was  borrowed  from  a  dealer,  while  the  life- 
buoy was  secured  from  a  ship-chandler. 

The  window  was  draped  with  art  muslin  of  the 
national  colors,  red,  white,  and  blue.      The  back- 


cleaned  with  pearlash,  and  fastened  to  an  inclined 
board  covered  with  red  art  muslin.  The  effect  of 
these  was  veiy  striking  and  called  forth  many  com- 
ments from  the  onlookers.  The  ship  and  bear  were 
advertisements  for  a  cod-liver  oil  product  secured 
for  the  occasion.  The  iceberg  was  a  large  piece  of 
alum.  The  gold  nuggets  were  pieces  of  coal  painted 
with  imitation  gold  dust,  a  scheme  suggested  by 
"Window  Displays  for  Druggists."  The  "Best  on 
Earth"  show  was  simply  a  mound  of  dried  earth 


ground  was  made  of  conspicuous  material — large 
flags  stretched  behind  the  shelves.  Smaller  flags 
were  placed  at  each  corner  of  the  framework  sur- 
rounding the  bust.  Some  were  placed  also  at  the 
corners  of  the  window,  while  a  royal  standard  was 
set  behind  the  bust.  The  motto,  "King  of  Foods," 
was  made  by  glueing  small  empty  cartons  together 
to  form  the  various  letters,  each  letter  being  then 
suspended  from  the  ceiling. 

The  boxes  were  purchased  from  a  butcher,  boiled, 


with  a  jar  of  Virol  stuck  on  the  summit.  The  cut- 
out figures,  the  show  cards  with  photographs  at- 
tached, and  the  dummy  jars  were  supplied  by  Virol, 
Ltd.  All  other  advertising  matter  was  prepared  by 
ourselves.  The  show  attracted  much  attention,  sold 
the  stuff  and  brought  in  a  fairly  substantial  prize 
from  Virol,  Ltd.,  which  compensated  us  for  our 
time  and  labor.  On  the  whole  I  think  the  show 
paid  for  itself  and  proved  a  good  advertisement  for 
the  shop. 
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SOME  FACTS  ABOUT  INSECT  POWDER, 

By  FREDERICK  B.  LOWE, 

Economic  entomoloiitst  with  Parke,  Davis  &  Co. 


The  insect  powder  of  commerce  is  the  powdered 
flowers  of  chrysanthemum,  usually  either  C.  cine- 
raricefolhim  or  C.  roseiim.  These  plants  are  native 
to  the  Balkan  and  Caucasian  countries  and  are  now 
cultivated  on  a  commercial  scale  in  California  and 
elsewhere.  Insect  powder  appears  on  the  market  as 
Pyrethrum,  Dalmatian;  and  Persian  insect  powder, 
also  as  California  Buhach  and  other  trade  names. 
The  use  of  the  name  Pyrethrum  for  this  drug  is  both 
incorrect  and  confusing-,  Pyrethrum,  U.  S.  P.,  being 
a  different  plant  which  is  used  for  medicinal  pur- 
poses solely.  The  only  plants  whose  insecticidal 
properties  have  been  so  far  investigated  are  chrysan- 
themum, its  near  allies,  and  a  few  others. 

The  insecticidal  value  of  Chrysanthemum  Flores 
ranks  high.  Our  recent  experiments  have  made  it 
certain  that  when  the  powder  is  brought  into  contact 
with  insects  it  is  fatal  to  most  kinds.  How  this 
action  is  produced  has  been  largely  a  matter  of  con- 
jecture. Beyond  stating  that  the  action  is  not  the 
generally  accepted  one  of  clogging  the  spiracles  we 
are  not  at  present  prepared  to  go.  On  certain 
insects  the  powder  or  an  extract  of  the  same  is 
effective  when  used  as  a  fumigant,  proving  a  most 
efficient  method  of  combating  the  dreaded  disease 
carriers,  mosquitoes.  Used  in  this  way  the  action 
is  apparently  through  the  respiratory  system  on 
the  motor  nerves,  for  its  action  is  most  peculiar, 
throwing  tlie  insects  into  violent  convulsions  which 
continue  for  hours  before  they  succumb.  The  theory 
that  insects  are  poisoned  by  eating  the  powder  has 
been  completely  exploded  by  our  extensive  series  of 
experiments. 

Different  views  have  been  advanced  as  to  the 
nature  of  the  active  principle  of  Chrysanthemum 
Flores,  it  having  been  variously  claimed  to  be  a 
volatile  oil,  a  resin,  and  an  alkaloid.  The  deter- 
mination of  this  point  falls  within  the  domain  of 
the  chemist  rather  than  that  of  the  entomologist. 
What  is  of  more  practical  importance  in  manufac- 
turing insecticides  is  that  this  active  principle  may 
be  extracted  by  alcohol,  acetone,  ether,  and  other 
solvents,  a  fact  we  have  proved  by  numerous  tests 
on  the  insects  bv  various  methods  of  application,  all 


of  which  gave  corroborative  results.  We  name  this 
active  principle  of  Chrysanthemum  Flores,  Chrys- 
anthol. 

The  yield  of  extractive  matter  is  being  used  as  a 
measure  of  the  potency  of  insect  powder,  but 
whether  it  can  be  relied  upon  is  open  to  question. 
We  conclude  from  our  experiments  that  it  cannot. 
Greater  or  less  quantities  of  leaves  and  stalks  of  the 
plant  are  ground  in  with  the  flowers.  These  also 
yield  an  extractive,  with  the  difference,  however, 
that  it  has  not  the  same  insecticidal  properties.  On 
this  account  false  values  are  inevitable,  and  no  two 
samples  of  insect  powder  found  on  the  market  yield- 
ing the  same  amount  of  extractive  would  probably 
show  the  same  insecticidal  value.  We  therefore 
suggest  that  the  insect-killing  method  which  has 
long  been  used  in  our  laboratories  for  standardizing  . 
Kreso  Dip  might  well  be  used  in  conjunction  with 
the  chemical  assay,  and  we  have  so  adopted  it  to 
great  advantage.  In  short,  our  method  constitutes 
a  real  physiological  test  on  the  insects  themselves 
and  gives  a  means  of  standardizing  such  products  to 
a  uniform  strength. 

Of  course  we  know  that  certain  adulterations  of 
the  powder  can  be  detected  under  the  microscope^ 
but  not  the  difference  between  blown  and  unopened 
blossoms.  Yet  it  is  positively  asserted  that  this 
also  means  a  material  difference  in  insecticidal 
strength,  a  point  we  have  in  mind  for  further  in- 
vestigation. Without  discounting  the  value  of 
microscopical  examination  in  general  the  same 
dependence  .cannot  be  placed  on  it  as  on  the  chemical 
and  physiological  tests  in  determining  the  activity 
of  these  products.  Moreover,  the  method  requires 
special  knowledge  and  expert  technique  to  apply 
and  takes  time  which  can  ill  be  spared  for  the  pur- 
pose. The  claims  that  insect  powder  deteriorates 
with  long  standing  are  not  substantiated. 

Chrysanthemum  flowers  were  first  used  as  a  rem- 
edy in  Southeastern  Asia,  where  fleas  are  a  plague 
and  where  the  plant  grows  wild.  Thence  the  remedy 
was  introduced  into  Europe  by  travelers  at  the 
beginning  of  the  last  century ;  it  is  therefore  one  of 
the  oldest  and  best  known  in  use  to-day  against 
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household  insects.  It  has  always  been  a  favorite 
remedy  as  it  is  easily  applied  and  safe  to  use  around 
the  house  and  on  the  person,  whereas  the  use  of 
poisonous  preparations  is  not  advisable. 

Powdered  Chrysanthemum  flowers  makes  an 
efiicient  insecticide  by  all  methods  of  application. 
The  method  of  applying  it,  however,  requires  to  be 
varied  to  hit  the  different  insects. 

The  most  practical  part  of  our  work  has  been  to 
determine  the  relative  effectiveness  of  the  powder 


and  fumes  on  the  different  insects,  the  quantities 
required,  the  best  method  for  making  the  applica- 
tions, and  that  the  active  principle  resides  in  the 
extract.  Lastly,  and  of  importance  to  the  druggist, 
it  has  been  our,  purpose  to  devise  a  method  whereby 
a  uniform  product  can  be  marketed.  All  of  these 
things  will  lead  to  the  wider  use  of  this  cheap,  safe, 
and  efficient  insecticide,  and  enhance  the  value  of 
standardized  preparations  to  both  druggist  and 
consumer. 


BUILDING  A  CITY  BUSINESS. 

A  Detroit  Manager  Aims  to  Cultivate   Buyers   Systematically — A  Mailing   is   Made  to  500  Customers 
Three  or  Four  Times  a  Year — Several  Advertlsln|{  Methods  and  How  They  Work  Out. 


Situated  in  a  fashionable  section  of  Jefferson 
Ave.,  Detroit,  is  a  pharmacy  owned  by  the  Detroit 
Drug  Co.  The  location  is  especially  fortunate.  On 
the  north  is  the  Indian  Village,  so  called  after  the 
origin  of  the  street  names.  Through  this  section 
run  Iroquois  and  Seminole  Avenues,  which  abound 


The  Jefferson  Avenue  pharmacy  of  the  Detroit  Drug  Company. 

in  wealthy  residents.  To  the  east  lie  the  Grosse 
Pointe  Farms,  a  beautiful  suburb  skirting  the  shore 
of  Lake  St.  Clair,  while  in  another  direction  extends 
the  Eastern  Boulevard.  These  are  all  garden  spots 
of  the  city.  They  are  replete  with  fine  homes  and 
yield  the  store  a  rich  patronage.  The  manager  of 
the  store  in  this  vicinity  has  therefore  instituted  a 
system  of  advertising  which  meets  the  needs  of  his 


own  environment.  Although  the  store  is  one  of  a 
chain  of  six  belonging  to  the  Detroit  Drug  Co.,  Mr. 
Edmonds,  the  manager,  has  a  rather  free  rein  and 
runs  the  place  along  individual  lines.  His  methods 
of  gathering  business  are  original  with  himself, 
being  especially  adapted  to  the  nature  of  a  purely 
residence  district. 

COOPERATING    WITH    MANUFACTURERS. 

When  a  New  York  manufacturer  of  a  good  pipe 
tobacco,  "corner  cut"  or  what  not,  shows  a  disposi- 
tion to  give  the  store  an  exclusive  agency  in  that 
neighborhood  and  sends  out  samples  to  prospective 
buyers,  what  does  Mr.  Edmonds  do  ?  He  takes  the 
Blue  Book,  a  publication  wherein  is  mentioned  the 
elite  of  the  city,  and  selects  150  names.  These 
gentlemen,  he  knows,  are  smokers,  the  kind  that 
delight  in  a  good  pipe  tobacco.  He  sends  each  one 
a  sample  and  when  the  recipient  comes  to  the  store 
Mr.  Edmonds  or  one  of  his  assistants  takes  out  of 
the  case  a  50-cent  or  dollar  can  and  shows  it  to  the 
buyer.  The  result  has  been  a  development  of  a 
very  nice  business  on  this  one  line. 

The  store  itself  is  an  inviting  place,  light  and  airy 
and  in  every  respect  clean.  Arranged  in  the  win- 
dows are  enlarged  reproductions  of  kodak  pictures 
which  not  only  attract  people's  notice  but  lend  a 
certain  artistic  appearance  to  the  store.  The  place 
has  tone.  Plenty  of  sky  is  visible  from  the  interior, 
and  peering  through  the  trees  across  the  street  one 
can  almost  get  a  peep  at  the  Detroit  River  which 
flows  near-by. 
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PUSHING   CAMERAS  AND  CANDIES. 

The  kodak  goods  and  pictures  are  in  keeping  with 
le  whole  environment,  a  fact  which  has  not  escaped 
le  observation  of  the  manager,  Mr.  Edmonds. 
Throughout  the  spring  and  also  during  the  holiday 
sason  he  devotes  an  entire  window  to  this  line. 
[e  has  the  Eastman  agency,  and  apart  from  the  sale 
)f  cameras  does  considerable  business  on  the  sup- 
plies that  go  with  them.      Catalogues  are  furnished 
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Hot  Water  Bottles 
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DETROIT  DRUG   CO. 

PHAKMACISTS 


Specimen  mailitiK  cards  sent  out  by  the  Detroit  Drug  Coropacy. 

free  by  the  Eastman  Co.  and  help  considerably  in 
making  sales.  During  the  spring  and  Christmas 
seasons  they  are  mailed  out  to  people  in  the  neigh- 
borhood. 

CANDIES. 

Candies  Mr.  Edmonds  makes  a  study  of.  Asked 
what  brand  his  customers  prefer,  he  remarked :  "Well, 
they  change  about.  One  month  it  is  one  make  and 
the  next  month  another.  So  you  see  I  keep  several 
lines.  We  sell  Baker's  of  Boston,  Necco  Sweets, 
Lowney's,  Huyler's,  and  Belle  Mead  Sweets." 
Apart  from  the  box  candies,  one  is  attracted  to  the 
pretty  favors,  confections  in  the  form  of  baseballs, 
rattles  and  straw  hats,  a  delight  to  the  children  in 
the  neighborhood.  Every  now  and  then  people  in 
the  vicinity  of  the  store  will  receive  a  neat  card  or 
booklet  setting  forth  the  merit  of  the  store's  candies. 
Such  literature  is,  of  course,  provided  by  the  manu- 
facturers, and  Mr.  Edmonds  has  only  to  enclose  it  in 
his  monthly  statement.      As  350   bills  go  out  to 


customers  each  month,  much  advertising  is  accom- 
plished in  just  this  way. 

SEPARATE    MAILINGS. 

It  is  only  fair  to  add,  however,  that  Mr.  Edmonds 
frequently  makes  separate  mailings  of  his  own 
advertising  matter,  specimens  of  which  are  repro- 
duced in  this  article.  It  costs,  as  he  admits,  but  it 
pays.  Three  or  four  times  a  year  a  mailing  is 
made  to  500  people.  Now  it  is  a  Huyler  card, 
again  a  booklet  on  Belle  Mead  Sweets  or  a  Lowney 
ad.  In  fact,  Mr.  Edmonds  is  glad  to  cooperate  with 
any  manufacturer  who  will  furnish  free  advertising 
and  maintain  prices.  This  is  equally  true  of  a  rub- 
ber sundry  such  as  the  Knickerbocker  Spraybrush 
or  a  toilet  preparation  such  as  Elcaya  Cream.  It  is 
a  principle  observed  in  every  department  of  the  store. 

The  fountain  has  a  few  special  features.  It  car- 
ries a  vanilla  and  a  chocolate  ice  cream,  also  a  special 
flavor  each  day  such  as  peach  or  tutti-frutti.  A 
special  ice  is  also  served  daily,  now  a  cherry  flavor, 
again  a  lemon,  as  is  announced  in  small  letters  on  a 
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KodahS.      AS   ma  and  tuppliei.      Also 
developing  and  pnxing- 


Fine  Stationery 

For  Particular  People 


Berlin's  and  Ward's 
Fine  Society  Stationery 
in  the  newer  tints, 
sizes  and  textures. 
We  are  confident  of 
our  ability  to  please  you. 
Fine  Stationery  makes 
an  appropriate  and 
useful  gift. 

DETROIT 
DRUG 
CO. 
Pharmacists 


Two  more  mailing  cards.    Sometimes  these  are  printed  on  thinner  paper  and 
enclosed  with  the  monthly  statements. 

corner  of  the  window.  An  expert  soda  dispenser 
has  charge  of  the  fountain,  although  the  two  errand 
boys  take  care  of  the  glasses.  Goods  ordered  by 
'phone  are  delivered  speedily.  Packages  are  put  up 
as  neatly  as  possible  and  go  out  sealed.  The  store 
force  comprises  seven  men,  of  whom  three  are  regis- 
tered, including  the  manager. 


.••ri 


Si^i^ii 
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DRUG-STORE  SKETCHES. 


SAM,   THE   SALESMAN. 

By  Harald  N.  Bruun. 

"Well,  of  all  the  mutts  that  rent  corner  stores 
with  big  plate-glass  windows,"  declared  Sam,  "the 
Pill  Pushers  are  about  the  limit!  Why,  some  of 
them  have  been  dead  so  long  they  don't  know  what 
Christmas  is  for.  There  they  stand  behind  red  and 
blue  globes  watching  the  public  go  by  with  hands 
full  of  real  money  to  buy  a  lot  of  fool  things  to  give 
to  people  that  they  expect  presents  from,  and  never 
make  a  move  to  stop  the  procession  long  enough  for 
any  one  to  come  in  and  even  ask  for  a  calendar. 
Now  if  I  owned  a  dope  shop,  I  would  take  a  deep 
breath  of  fresh  air,  do  some  advertising,  get  busy 
with  the  windows,  and  you  bet  I  would  pile  up  the 
dollars  faster  than  the  fly-specks  on  the  syrup  bottle 
in  July!" 

"You  are  a  wonder,  you  are,"  sarcastically  replied 
the  drag  clerk.  "I  have  always  noticed  that  people 
who  wear  faded  summer  shirts  in  January,  and 
cracked  shoes,  have  Rockerfeller  beaten  when  it 
comes  to  making  money." 

"You  don't  need  to  gny  me  about  my  shirt,  I 
have  more  dress  shirts  in  the  wash  than  you  will 
ever  wear  in  a  lifetime.  I  have  the  right  dope  on 
this  Christmas  joy,  and  when  I  see  people  lined  up 
at  the  bank  drawing  their  savings  and  going  out 
with  the  what-shall-I-buy  idea  in  their  heads,  I  says 
to  myself,  *Sam,  old  boy,  the  money  is  yours — go 
get  it.'  So  I  draws  fifty  bucks  myself  and  takes  my 
kid  brother  into  the  game,  and  we  goes  up  to  the 
corner  drug  store  and  makes  a  deal  with  the  old  man 
for  the  use  of  his  window.  Then  we  buys  a 
Christmas  tree,  some  holly  wreaths,  and  all  the  flim- 
flam that  goes  with  it.  We  trims  up  the  window  so 
that  it  looks  like  a  church  on  a  Christmas  eve.  Then 
we  gets  out  5000  circulars,  made  'em  good  and 
strong  (the  kind  that  pull),  and  just  waited  for 
things  to  get  ripe. 

"And  say,  the  way  those  cliff-dwellers  and  floaters 
came  out  of  their  berths  and  sailed  into  the  store 
was  a  caution!  Why,  in  two  hours  we  had  our 
money  back,  and  the  rest  of  the  evening  was  all 
velvet.  Old  Perkins  did  a  lot  of  extra  business, 
too.  But  what  got  me  was  when  an  old  woman 
came  in  for  a  dose  of  castor  oil,  and  Perkins  was 
fixing  it  up  so  that  it  wouldn't  taste  bad.      It  took 


him  just  twenty  minutes  by  the  clock,  while  there 
was  a  line-up  at  his  counter  of  live  ones  with  money 
in  their  hands  almost  begging  him  to  take  it  from 
them!  So  I  went  up  to  Perkins  and  I  says,  'For 
heaven's  sake,  tell  the  castor-oil  dame  to  sit  down. 
Don't  you  know  a  good  thing  when  you  see  it? 
Look  at  'em  waiting!' 

"Well,  Christmas  day  I  was  just  about  seventy- 
five  to  the  good.  Come  on,  you  piker,  and  have  a 
cigar  with  me,  and  next  year  wake  up.  Say,  by  the 
way,  how  is  that  kid  of  yours?" 

"He  is  doing  fine,"  replied  the  clerk.  "Here  is 
his  photo." 

"Nice  looking  fellow — high  forehead.  Say,  when 
he  gets  that  filled  up  with  brains  he'll  make  some 
noise.  He's  got  a  regular  'pay  me'  look  now.  Well, 
happy  new  year  to  you,  and  don't  forget  what 
Christmas  was  made  for." 


BOARD  QUESTIONS  ANSWERED, 


AN   INDIANA    EXAMINATION. 

CHEMISTRY  AND  TOXICOLOGY. 

(Continued   from   November   Bulletin.) 

10.  Complete  the  following  equations :  (a)  Na^ 
Co3-|-KHC,H,Oo=?+?-f  ?      {h)  6KOH+3Br2== 

?+?+? 

(a)  2KHC4H,Oc  +  Na^CO.,  =  2NaKC4H,Oo  + 
H2O+CO2. 

{b)   6KOH+3Bro=5KBr+KBr03-f3H20, 

MATERIA  MEDICA. 

1.  What  is  a  Pharmacopoeia?  (a)  From  what 
sources  do  we  obtain  the  Materia  Medica  ? 

A  standard  code  containing  a  selection  of  medi- 
cinal substances,  preparations  and  formulas,  (a) 
Animal,  vegetable  and  mineral. 

2.  What  is  meant  by  an  official  remedy?  (a) 
Give  the  official  name  of  sweet-flag,  black  cohosh, 
mercury  with  chalk,  corn-silk,  dogwood,  lady's-slip- 
per,  bitter  apple,  poke-root,  hoarhound,  and  boneset. 

One  recognized  by  the  U,  S.  P.  or  N,  F,  (a) 
Sweet-flag  is  calamus;  black  cohosh,  cimicifuga; 
mercury  with  chalk,  hydrargyrum  cum  creta;  corn 
silk,  zea;  dogwood,  cornus;  lady's-slipper,  cypripe- 
dium;  bitter  apple,  colocynthis;  poke-root,  Phyto- 
lacca; hoarhound,  marrubium;  boneset,  eupatorium. 

3.  What  is  salol,  cresol?  {a)  What  are  their 
actions  and  uses. 


I..„,_  ...... 

^T6H4(CH3)OH]  of  the  three  isomeric  cresols  ob- 
tained from  coal-tar,  freed  from  phenol,  hydrocar- 
bons and  water,  (a)  Salol  is  one  of  the  best  intes- 
tinal antiseptics,  and  is  of  the  greatest  value  in  the 
treatment  of  duodenal  catarrh,  intestinal  indigestion 
and  fermentation,  and  all  forms  of  choleraic  diar- 
rhea. Being  eliminated  as  educts  of  salicylic  acid 
and  phenol  by  the  kidneys,  it  sterilizes  and  clears  the 
turbid  and  ammoniacal  urine  of  chronic  cystitis,  and 
in  gonorrheic  urethritis  tends  to  disinfect  the  urethra 
during  each  act  of  micturition. 

Cresol  is  a  disinfectant  whose  uses  are  similar  to 
those  of  phenol.  It  is  the  ingredient  in  several  pro- 
prietary disinfectants.  Cresol  is  used  to  destroy 
animal  parasites,  to  disinfect  buildings,  to  sterilize 
the  hands  and  instruments  in  surgical  operations, 
and  to  destroy  external  infections.  It  is  usually 
used  in  a  one-  or  two-per-cent  solution. 

H  4.  What  are  synergists,  analgesics,  depilatories, 
sialagogues?     Name  an  example  of  each. 

A  synergist  is  a  thing  or  drug  which  cooperates 
with  another.  Ipecac  and  tartar  emetic;  opium  and 
belladonna.  An  analgesic  is  a  remedy  which  re- 
lieves pain.  Opium  is  the  most  efficient.  A  depila- 
tory is  a  product  that  removes  the  hair,  for  example 
barium  sulphide.  A  sialagogue  is  an  agent  which 
increases  the  secretion  and  flow  of  saliva  and  buccal 
mucus.  Capsicum  is  a  topical  sialagogue;  pilocar- 
pus, a  general  one. 

5.  What  is  an  alkaloid?  (a)  Name  one  obtained 
from  nux  vomica,  opium,  ipecac,  colchicum  and 
ergot. 

Alkaloids  are  natural  bases  containing  nitrogen, 
which  are  capable  of  neutralizing  acids  and  forming 
salts.     The  term  alkaloid  has  been  confined  to  those 

;  nitrogen  bases  found  in  plants.  Nearly  all  alkaloids 
whose  constitution  is  known  contain  the  pyridin  ring 
more  or  less  modified,  and  so  far  as  is  known,  no 

[  alkaloid  contains  more  than  one  nitrogen  atom  in 
one  and  the  same  ring,  (a)  Strychnine,  morphine, 
emetine,  colchicine,  and  comutine. 

PHARMACY. 

1.  (a)  What  are  the  units  of  weight  and  measure 
in  the  metric  and  apothecary  systems?  (b)  W^hat 
are  the  equivalents  of  the  metric  units  in  the  apothe- 
cary system?  (c)  Transpose  (1)  25  Cc,  (2)  40 
grm.,  (3)  3iv,  and  (4)  f.  §iii  into  the  other  system. 
(d)  How  much  difference  in  weight  between  a  pint 
of  water  and  a  pound  of  water?      (e)  How  many 
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one-fourth-grain  powders  of  morphine  can  be  made 
from  the  contents  of  an  eighth-ounce  vial  ? 

(a)  Gramme  and  cubic  centimeter.  Grain  and 
minim. 

(b)  One  gramme=3l 5.4234  grains.  One  cubic 
centimeter  (now  frequently  called  1  milliliter) = 
16.23  minims. 

(c)  (1)  One  U.  S.  fluidrachm=3.6967  Cc.  Ob- 
viously there  are  6  fluidrachms  and  over.  Hence 
25— (6X3.6967)=(2.8198X16.23)=45.765  min- 
ims. Therefore  25  Cc.=6  fluidrachms,  45.765 
minims. 

(2)  One  apothecaries'  ounce=-3 1.1 0348  grammes. 
40—31.10348=8.89652.  Then  one  apothecaries^ 
drachmr^3.8874  grammes.  Therefore  8.89652— ' 
(2  X  3.8874)  =  2.12172  grammes.  2.12172  X 
15.4234=32.724  grains.  Therefore  40  grammes= 
in  the  apothecaries'  system  1  ounce,  2  drachms,  and 
32.724  grains. 

(3)  One  ounce  (apothecaries'  or  troy )=31. 103 
grammes.     4X31.103=124.412  grammes. 

(4)  One  U.  S.  fluidounce=29.57  Cc.  3X29.57 
=88.71  Cc. 

(d)  One  pint  of  water  weighs  16X29.5737  or 
473.1792  grammes.  A  pound  avoirdupois=453.- 
5924277  grammes.  Therefore  the  pint  of  water 
weighs  more  than  a  pound. 

(e)  Ys  ounce='54.687  grains.  Hence  54.687 
^^=^218.748  or  218  powders  +. 

2.  Give  freezing  and  boiling  points  of  water  in 
both  Fahrenheit  and  centigrade  thermometers.  Con- 
vert 100°  F.  to  C.  Convert  50°  C.  to  F.  (&)  At 
what  temperature  is  specific  gravity  taken?  Note: 
F— 32^1.8=C.     C.X1.8-f32=F. 

Freezing=0°  C.  (32°  F.).  Boiling=100°  C. 
(212°  F.).  To  convert  Fahrenheit  into  centigrade: 
Subtract  32  and  divide  by  1.8.  (100—32)^1.8:= 
37.7.  To  convert  centigrade  into  Fahrenheit: 
Multiply  by  1.8  and  add  32.      (50X1.8)+32=122. 

(b)  25°  C. 

3.  What  is  specific  gravity  ?  What  is  the  unit  for 
gases  ?  For  liquids  ?  For  solids  ?  If  a  given  volume 
of  water  weighs  125  grains  and  a  similar  volume  of 
another  liquid  weighs  160  grains,  what  is  the  S.  G. 
of  that  liquid  ? 

Specific  gravity  expresses  the  ratio  between  the 
weight  of  any  gaseous,  liquid,  or  solid  body  and  that 
of  an  equal  volume  of  the  respective  standard — the 
standard  or  unit  for  gaseous  bodies  being  atmo- 
spheric air  or  hydrogen,  while  distilled  water  is  the 
standard  for  liquids  and  solids.    160h-125=:1.28. 


514  BULLETIN  OF  PHARMACY 

4.  {a)  How  should  a  percentage  solution  of  a  solvent  to  the  drug.  Exsiccation  is  the  process  of 
soluble  salt  in  water  be  made,  by  volume  or  weight  ?  evaporation  in  which  crystalline  salts  are  first  mod- 
{b)  Give  formula  for  making  one  gallon  of  normal  erately  heated  to  efflorescence,  and  then  more 
salt  solution  (.8  per  cent).  What  is  absolutely  strongly  with  constant  stirring  until  all  or  most  of 
essential  regarding  the  quality  of  water  used  in  mak-  the  water  of  crystallization  has  been  expelled  and 
ing.this  solution  and  why?  (c)  Give  formula  for  the  powder  has  ceased  to  lose  weight.  Dried  alum, 
one  pint  1 :4000  solution  Hg.CL.  dried  sulphate  of  iron  and  dried  copper  sulphate  are 

(o)  By  weight,  strictly  speaking,  although  many  all   prepared  by  exsiccation.      A  menstruum  is  a 

pharmacists  proceed  by  weight  to  volume,     {h)  S>  liquid  used  to  dissolve  a  solid  body.     A  precipitate 

grammes  of  sodium  chloride  dissolved  in  one  liter  ig  a  deposit  of  solid  particles  which  have  been  sep- 

of  distilled  water.    The  water  must  be  sterile  as  the  arated  from  a  solution  by  heat,  light   or  chemical 

solution  is  intended  for  hypodermic  or  intravenous  substances. 

injection.      (c)    One   pint=4Y3.197    Cc.-f-4000=  q      (^^^  ^^h^t  is  meant  by  incompatibility?     In 

0.1183  gramme.  some  mixtures  the  ingredients  entering  therein  are 

5.  Define  analysis,  synthesis,  efflorescence,  deli-  incompatible,  yet  the  preparation  when  finished  is 
quescence,  distillation,  sublimation,  percolation,  ex-  correct  Why?  Name  one.  {h)  Name  some  of 
siccation,  menstruum,  precipitate.  ^^^  incompatibilities  that  should  be  avoided. 

Analysis  is  the  act  of  decomposing  a  compound  ..   ^^^j^  ^^^^  -^  ^ppjj^^,  ^^  ^^^  antagonism  or 

into  Its  constituents.      Synthesis  is  the  process^  of  ^:^^^^^^^^     ^f   harmonious  coexistence  which  is  ex- 

building  up  a  compound  by  combining  its  constitu-  j^.j^.^^^        numerous  substances  when  brought  into 

ents.     Some  crystals  will  part  with  a  portion  of  their  .^^^act  with  certain  other  substances.      One  may 

water  of  crystallization  when  exposed  to  the  air,  •          ,              .              .  ,     .            •  ^        •        -^      r 

^.  1  1  -r  .1  1  ,.  •  r  r,i  xu  have  therapeutic  propriety  in  a  mixture  in  spite  ot 
particularly  if  the  latter  is  slightly  warm;  they  ,  \  ,  ^  ,  .  .  .  ^■■^^•^^^  \ 
gradually  lose  their  transparency  and  the  surface  Pharmaceutical  or  chemical  incompatibility.  An 
becomes  opaque  from  the  separation  of  dry  powder,  ^^^^ance  is  black  lotion,  a  mixture  of  calomel  and 
This  change  is  termed  r^or^^c^wr^  and  is  frequently  ^'"^^  ^^t^^'  resulting  in  a  precipitation  of  black 
observed  in  Epsom  salt,  senium  carbonate  and  borax,  mercurous  oxide  m  a  freshly  formed  and  active 
Other  crystals  are  inclmeo  :o  absorb  moisture  from  condition.  Yellow  wash  prepared  from  lime  water 
the  atmosphere,  and  in  some  instances  to  such  an  ^^^  corrosive  sublimate  is  another  example.  The 
extent  as  even  to  liquefy ;  the  terms  hygroscopicity  official  compound  iron  mixture  offers  an  instance  of 
and  deliquescence  are  used  to  designate  this  peculiar  intentional  decomposition,  the  newly  formed  ferrous 
property,  the  latter  applying  to  the  more  intense  carbonate  being  the  object  sought, 
form.  Zinc  chloride  and  potassium  carbonate  are  (^)  Alkaloids  and  tannic  acid,  alkaloidal  salts 
examples  of  deliquescent  crystals.  Distillation  is  and  alkalies,  metallic  salts  that  react  to  give  a  pre- 
the  process  of  vaporizing  a  volatile  body  by  applying  cipitate,  oxidizing  agents  that  explode  when  brought 
heat  and  then  condensing  the  vapory  by  allowing  in  contact  with  organic  matter,  carbonate  and  acids, 
them  to  come  in  contact  with  a  cold  surface,  from  fluidextracts  precipitated  by  acids  or  foreign  liquids, 
which  they  flow  into  a  receiver.  Sublimation  is  the  7.  Write  a  correct  label  for  the  following  mix- 
process  of  vaporizing  volatile  solids  and  condensing  ture : 

the  vapor  back  into  a  solid.      It  must  not  be  con-  piext.  Cann.  Ind fSii. 

fused  with  dry  distillation,  which  is  frequently  used  Chloroform    fSii. 

in  place  of  destructive  distillation.     The  product  of  Laudanum   f3iv. 

sublimation  is  known  as  a  sublimate  and  may  occur  Alcohol,  75%,  q.  s.  ad f5iv. 

either  as  a  fine  powder  or  compact  masses.      The  Note:    Flext.  cann.  ind.,  80  per  cent  ale.     Tr.  opii, 

term   percolation    (from  the  Latin  per  and   colo,  43  per  cent  ale.  and  10  per  cent  opium. 

meaning  to  strain  or  trickle  through)  is  the  process  Each  fluidounce  contains  of  Indian  cannabis  fluid- 

whereby  the  soluble  constituents  of  vegetable  drugs  extract  /^  fluidrachm,  of  chloroform  /.  fluidrachm, 

are  extracted  by  a  lowing  the  menstruum  to  per-  ^f  .i^.^^,,  ^f       -^^^  1  fluidrachm,  of  absolute  al- 

meate_  a   column  of  more  or  less  finely  powdered  ^^^ol  63.52  per  cent. 

material,  the  saturated  solution  being  removed  as 

fast  as  formed,   thus  continually  presenting  fresh  (^0   ^^  continued.) 
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DOLLAR  IDEAS. 


i 


A  QUICK  METHOD  OF  PREPARING  SOAP 
LINIMENT. 

A  typographical  error  crept  into  the  formula  for 
"preparing-  soap  liniment  as  given  by  E.  H.  Rouse,  of 
Orange,  Va.,  on  page  472  of  the  November  issue. 
The  corrected  article  reads  as  follows : 

"I  was  often  troubled  with  a  precipitate  in  my 
soap  liniment  when  making  it  by  the  U.  S.  P.  pro- 
cess. So  instead  pf  using  the  granulated  soap  I 
take  2  ounces*  of  pure  bar  Castile  soap,  shave  it  up 
fine,  add  6^^  ounces  of  cold  water,  and  dissolve  by 
agitation  in  a  bottle,  adding  a  few  drops  of  alcohol 
every  minute  or  two  to  keep  down  the  suds,  and 
using  in  all  about  2  ounces ;  by  this  time  the  soap  is 
all  dissolved  and  the  work  is  done  much  more 
quickly  than  by  the  U.  S.  P.  process. 

"I  next  add  the  remainder  of  a  pint  of  alcohol. 
Then  I  dissolve  the  camphor  and  oil  rosemary  in  7 
ounces  and  1  drachm  of  alcohol.  I  add  this  to  the 
soap  mixture,  and  add  water  sufficient  to  make  32 
ounces.  This  mixture  is  set  aside  for  twenty-four 
hours  and  filtered,  resun  ing  in  a  nice,  clear  prepara- 
tion which  shows  no  precipitate  on  standing." 


A  HOME-MADE  DEVICE  FOR  FILLING  COLLAP- 
SIBLE TUBES. 

L.  Z.  Lantz,  Oak  Harbor,  Ohio:  Most  pharma- 
cists put  up  some  kind  of  a  preparation  in  collapsible 
tubes.  This  requires  a  sealer  which  costs  $7.50. 
Save  the  money.  Take  two  half-inch  smooth  boards 
2x3  inches  in  size,  nail  them  flat  together  at  one  end 
by  an  end  block ;  open  the  other  end  to  1  inch  or  iVz 
inches  to  make  the  boards  fast  in  this  position.  The 
filled  tubes  pushed  in  will  be  closed  evenly.  Get 
from  the  stationery  jobber  one  Pearl  Check  Perfor- 
ator for  50  cents ;  place  the  flattered  end  of  the  tube 
within  the  pressure  plates  about  34  inch,  hit  the  per- 
forator, and  hold  the  tube  down  with  the  right  hand 
while  you  bend  it  upwards  as  far  as  it  will  go. 
Take  it  out  and  bend  the  sealed  end  over.  Then 
give  it  a  second  sealing  by  another  stroke  of  the 
perforator.  This  seals  the  tubes,  neatly,  quickly, 
and  cheaply.  Do  not  fill  the  tubes  full  and  expect 
good  results.  Leave  empty  the  length  of  about  two 
diameters. 


INCORPORATING  SALICYLIC  ACID  IN  OINT- 
MENTS. 

Wm.  Burton  Spire,  Washington,  D.  C:  What  I 
have  found  out  may  not  be  new  to  all,  but  there  may 
be  some  readers  of  the  Bulletin  who  may  derive 
benefit  from  my  experience. 

For  some  time  I  had  difficulty  in  incorporating 
salicylic  acid  in  ointments  without  causing  a  pinkish 
discoloration,  even  with  the  use  of  rubber  spatulas. 
Alcohol  is  frequently  used  to  dissolve  or  partially 
dissolve  the  acid  before  incorporating  it  with  the 
base.  But  in  many  cases  this  is  unsatisfactory  since 
the  discoloration  is  likely  to  occur  in  spite  of  the  use 
of  rubber  spatulas,  especially  in  ointments  contain- 
ing sodium  borate.  I  have  learned  that  by  rubbing 
the  acid  with  a  small  quantity  of  liquid  petrolatum 
the  pinkish  color  will  not  appear  even  when  metal 
spatulas  are  used,  and  that  a  smooth  ointment  can 
be  obtained. 

This  method  is  also  useful  when  quinine,  thymol 
iodide,  sulphur,  and  other  powders  are  prescribed. 


A  SPECIAL  TABLE  FOR  HOLIDAY  GOODS. 

S.  P.  Duncan,  Blue  Hill,  Nebraska:  In  winter 
when  I  need  a  table  for  displaying  holiday  goods,  I 
hqvc  a  top  made  40  inches  by  16  feet  and  rest  it  on 
three  of  my  metal  soda  tables.  This  does  not 
damage  the  soda  tables  and  saves  room  in  storing 
what  would  otherwise  be  a  large  and  cumbersome 
fixture.  Have  clips  on  the  under  side  of  the  top 
that  slip  over  the  edge  of  the  soda  table,  and  then 
small  metal  clips  over  the  feet,  fastening  the  latter  to 
the  floor  with  small  screws.  In  this  manner  a  neat 
and  nicely  finished  table  for  both  summer  and  winter 
use  is  made. 


♦Given  wrongly  as  2  per  cent  last  month. 


A  METHOD  OF  RESTORING  FADED  WRITING. 

Charles  J.  Hiien,  Auburn,  Maine:  A  very  satis- 
factory method  for  restoring  old  and  faded  writing 
consists  of  brushing  over  it  a  fairly  concentrated 
aqueous  solution  of  gallo-tannic  acid,  followed  by  a 
thorough  washing  with  clean  water  and  drying  at  a 
temperature  of  about  150°  F.  If  the  writing  has 
been  done  with  any  ink  containing  iron,  as  was  cus- 
tomary in  olden  times,  it  is  revived  in  clear  and  very 
black  characters  which  retain  their  color  for  a  long 
time. 
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LETTERS. 


This  is  where  our  readers  exchange  opinions  and  prac- 
tical suggestions  with  one  another.  The  Editors  are  always 
glad  to  receive  short  letters  on  subjects  of  mutual  interest. 

SIGNS   FOR  THE   HOLIDAY   TRADE. 

To  the  Editors : 

In  the  accompanying  half-tone  is  shown  a  collec- 
tion of  signs  that  I  tacked  up  on  my  display  of 
holiday  goods  last  season, 

I  am  not  submitting  them  as  samples  of  elegant 


Show-cards  made  by  Mr.  Barber  for  his  holiday  display  last  year. 

work  but  for  the  reason  that  they  are  plain,  easy  to 
read,  and  easy  to  make.  They  are  made  on  the 
back  of  advertising  cards  and  are  about  14  x  17 
inches,  the  smaller  ones  being  of  the  same  size  cut 
in  two  lengthwise. 

The  styles  of  letters  are  very  simple  and  easily 
executed.  I  outlined  them  first  with  a  soft  lead- 
pencil,  and  then  followed  the  outlines  with  black 
"Mark-a-line!'  ink,  which  dries  quickly  and  with  a 
beautiful  gloss. 


On  the  border  lines  and  scrolls  I  used  blue  and 
green  "Mark-a-line"  ink. 

For  the  outlining  and  border  and  scrolls  I  used  a 
No.  1  camel's-hair  brush  and  filled  in  the  bodies  of 
the  letters  with  black,  using  a  No.  6  camel's-hair. 

Only  two  colors  are  used  on  each  card,  black 
letters  and  either  a  green  or  blue  scroll  and  border. 
On  the  Holiday  Goods  sign,  which  was  used  in  the 
window,  quite  a  bit  of  tinsel  was  used,  which  does 
not  show  in  the  photograph.  In  fact  this  card  does 
not  show  up  well  as  it  was  printed  on  a  yellow 
background,  the  rest  being  on  white. 

I  made  them,  as  I  do  all  my  cards,  in  the  front  of 
the  store  on  top  of  a  show-case,  during  quiet 
moments,  and  the  remark  has  been  made  to  me 
hundreds  of  times :  "I  wish  I  could  letter  like 
that."  It  makes  me  tired!  Any  one  can  make 
good  signs  who  can  hold  a  brush.  All  it  takes  is 
practice,  I  believe  it  pays,  in  fact  I  know  it  does. 
Of  course,  it  may  look  like  a  waste  of  time  to  daub 
around  with  this  kind  of  work,  and  no  doubt  would 
be  with  the  "big  man,"  but  we  little  fellows  who 
have  to  make  every  corner  count  can  make  it  pay. 

I  always  appreciate  seeing  samples  of  sign  work 
in  the  Bulletin  and  frequently  copy  some  of  them. 
For  that  reason  I  am  submitting  this,  thinking  that 
some  brother  druggist  may  gain  some  useful  idea 
from  it.  M.  K.  Barber. 

Larned,  Kansas. 


SOME  COMMENT   ON  MICHIGAN  LEGISLATION. 

To  the  Editors : 

I  have  read  your  report  in  the  November  Bulle- 
tin of  the  Kalamazoo  meeting  of  the  Michigan 
Retail  Druggists'  Association.  I  was  quite  busy  at 
the  convention  and  hope  we  can  get  some  results 
this  winter.  I  think  it  about  time  that  the  reputable 
pharmacists  of  Michigan  found  out  whether  it  is 
necessary  for  the  State  to  authorize  the  physicians 
of  this  State  to  censor  their  business.  If  the  average 
druggist  is  not  competent  to  properly  conduct  his 
business,  then  let  the  State  step  in  and  cancel  his 
license.  This  is  not  all :  to  relieve  the  physicians  of 
all  responsibility  in  writing  a  prescription  and  hold 
the  druggists  responsible  is  still  further  casting  re- 
proach upon  the  men  that  are  supposed  to  be  com- 
petent to  dispense  prescriptions  and  so  are  regis- 
tered. 

I  am  no  defender  of  the  liquor  traffic  in  any  form. 
But  liquor  is  a  legitimate  article  of  commerce  and  a 
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fcommon  household  necessity.     But  why  a  physician     found  to  be  the  most  satisfactory  of  any,  and  I  have 

^hould  be  any  more  loyal  to  the  enforcement  of  law  tried  several  ways : 

md  order  than  the  pharmacist  I  cannot  see.      If  a  t«,        • 

,  •  ^   •  ^  u  t.   ■■,-■>       ■  ,         ,  Magnesium   carbonate    ,.  Bounces. 

)harmacist  is  not  honest  m  his  business  under  the  Citric  acid  12  ounces 

iw  he  should  be  kicked  out  by  the  same  law  that  Water  distilled  ..48  ounces. 

its  him  in.  ^  The  Dickinson  bill  is  an  insult  to  the  Mix  and  make  a  solution  and  keep  it  in  a  tightly  stop- 

lonor  and   intelligence  of  every  druggist  in   this  P^red  bottle  in  a  cool  place. 

Jtate,  and  nearly  all  of  my  customers  think  as  I  do  Of  this  solution  take 4  ounces. 

ibout  it.  Syrup  of  citric  acid 2  ounces. 

The  prerequisite  bill,  a  copy  of  which  I  have,  is  Potassium  bicarbonate    39  grains. 

lother  deal  I  do  not  approve  of.     The  difficulty  in  ^^*''"'  '"°"^^  ^^"^ ^  b°"le. 

getting  in  training  for  an  examination  in  pharmacy  I  have  used  this  formula  for  nearly  a  year.     We 

is  deterring  lots  of  worthy  young  men  from  entering  find  it  satisfactory  from  several  standpoints,  chiefly 

the  schools  of  pharmacy.      There  are  few  good,  because   it  is  stable,  always  clear,  and  is  freshly 

capable,  trustworthy,  industrious  drug  clerks  now  on  prepared  when  wanted,  which  please  both  patient 

the  market.      The  drug  clerk  of  to-day  must  be  a  and  physician.      Should  you  care    to  submit  this 

worker  and  a  salesman.     That's  the  kind  of  help  the  method  through  your  columns,  perhaps  some  of  our 

average  druggist  wants  to-day,  and  we  find  very  few  friends  in  the  profession  would  try  it. 
"f   this   kind    among   the    average   pharmaceutical  Flint,  Mich.  Lee  L.  Martin. 

-raduates   of  the  present  time.      The  prescription  

lepartment  of  the  average  small  city  and  village  is 

going   into   decay,   and   the   enterprising  druggist  "^^^  ^-  ^-  ^-  ^-  MEMBERSHIP, 

knows  this ;  hence  he  must  be  a  business  man  as  well  '^°  *^^  Editors: 

as  a  druggist,  a  merchant  and  advertiser,  alert  for  I"  yo"r  account  of  the  Pittsburg  meeting  in  the 

every  turn  of  the  market,  and  his  help  must  be  of  the  October  Bulletin  you  say:  "The  amount  of  money 

same  nature  and  at  the  same  time  comply  with  the  received  from  dues,  however,  has  greatly  decreased; 

multitudinous  State  laws  that  are  supposed  to  protect  ^^^   ^^^^   was   $26,880.75   this  year  as   against 

the  dear  people  from  the  irresponsible  druggists  that  $45,377.67    last    year    and    $39,654.75    the    year 

the    State   issues   a   license    to.      Law    is   a   queer  before."     Continuing,  you  refer  to  the  "considerable 

creature.     It  protects,  defends,  and  gets  one  into  all  ^^"^"§^  °^  ^"  ^^^  P^^^^"^  ^.^  .^^''- , 
sorts  of  trouble ;  hence  too  mUch  law  is  a  bad  thing.  ^^  ^ave  too  good  an  opinion  of  you  to  suppose 

It  fails  of  its  mission.  that  you  want  to  misrepresent  or  injure  the  N.  A.  R. 

T        1         1  .  J  ,,       •  ,,  D.,  and  for  this  reason  we  call  vour  attention  to  the 

I  perhaps  have  said  more  than  is  necessary  on  the  '      ,  ,, ,  .  ,      •  1  •  1      ^-       ^u^ 

1  u-    ^    u  i.  T  r  11     r  -i.        J  T  r    1  4.U  fact  that  you  did  not  take  into  consideration  the 

above  subject,  but  I  am  full  of  it,  and  I  feel  the       ,  .      ,      ,        r         a>^  .    a>o 

u  '  ^1       J         ^    J     t.      ^u     1    4.  change  in  the  dues  from  $5  to  $3  per  year, 

reproach   cast   upon    the   drug  trade   by   the   last  ^^       •  1  i-       .1  •         r  /u    Ann  ^^^ 

1     .  ,  ,  T  J         •  /  •  Notwithstanding  the  secession  of  the  450  mem- 

legislature.      I  suppose  we   as  dniggists  are  in  a  ,  ,    ,      T^t  •,  j  1  1  •  •  4.-       ^.u    i  u^    • 

.    ui  AX7       -11      .  u  1  T  bers  of  the  Philadelphia  association  the  following 

measure  to  blame.     We  will  not  be  any  longer.      I  .  •,,    ,     v,i  ^-^^-^i  4roiK«« 

•     -D       r-v     •     r^  .  -u  •  u   .1      T      •  w  comparison  will  show  there  was  no  material  falling 

was  in  Bay  City  in  October  with  the  Legislative  f  ,       ,  .    _ 

Committee  of  the  M.  R.  D.  A.  and  I  found  lots  of  °     ^"'  P" 

encouragement  among  druggists  there.      They  said  ,^,''1%,'^  ^''  ^'"°'^"'  ^°""'''  ^''''''-''''  ^^^^™^^^  '"^'"'^^■ 

"We     are    with    you,"     and     showed    their    spirit    by  ,^'1%,^'^    ^^'    -o-t    collected    $45,377.67;    approximate    member- 
signing  up  as  members  of  the  association.  ship^S^'o^"    ^''    ^"°""'    '°""'''    ^'''''"''^    approximate    member- 
South  Haven,  Mich.                    S.  Van  Ostrand.  ^^^^  .^  ^.^^  ^^  ^^^^  ^^^^  ^^^^^  ^^^  ^  reduction 

last  year  of  only  115  dues-paid  members.     In  other 

words,  there  was  a  net  increase  of  335  members 

MAKING  SOLUTION   OF  MAGNESIUM  CITRATE,  outside  of  Philadelphia. 

To  the  Editors :  These  figures  are  on  a  basis  of  local  members 
Having  noticed  in  recent  issues  of  the  Bulletin  only.      Treasurer  Coleman's  report  of  course  in- 
various  methods  for  the  manufacture  of  solution  of  eluded  State  members  and  showed  a  total  in  good 
magnesium  citrate,  I  submit  a  method  which  I  have  standing  of  14,292.      Add  to  these  all  who  pay 
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subsequent  to  the  convention,  and  we  have  a  mem- 
bership for  1910  which  will  be  between  fifteen  and 
sixteen  thousand.  Henry  W.  Merritt. 

Plains,  Pa. 

[Note  by  the  Editors. — We  confess  that  we  had  forgot- 
ten to  take  into  account  the  reduction  in  dues  from  $5  to  $3. 
This  did  no  harm,  however,  for  a  few  sentences  farther  on 
in  that  portion  of  our  report  quoted  by  Mr.  Merritt  we  gave 
the  membership  figures  as  contained  in  Treasurer  John  Cole- 
man's report,  and  so  prevented  our  readers  from  getting  a 
wrong  idea  of  the  present  size  of  the  association.  Mr.  Mer- 
ritt's  figures,  by  the  way,  do  not  agree  with  those  contained 
in  Mr.  Coleman's  report.  Mr.  Coleman  gives  the  number  of 
"local  members"  during  the  three  years  in  question  as  7586 
for  1908,  7390  for  1909,  and  6629  for  1910.  After  adding  the 
number  of  "State  members"  for  the  same  period  Mr.  Cole- 
man gives  the  total  membership  as  13,858  for  1908,  16,519 
for  1909,  and  14,292  for  1910.  It  was  the  latter  figures  which 
we  quoted  in  our  October  report  of  the  Pittsburg  conven- 
tion. Mr.  Merritt  evidently  arrives  at  the  number  of  local 
members  by  arbitrarily  dividing  the  total  amount  of  receipts 
from  dues  by  $4,  $5,  and  $3  respectively,  thus  confusing  the 
"local"  and  the  "State"  members  in  the  calculation.] 


EVIDENTLY   SHE  HAD   GIVEN   HIM   THE   COLD 
SHOULDER. 

To  the  Editors: 

Some  years  ago,  when  I  was  in  the  retail  business, 
I  placed  a  single  announcement  in  a  local  paper 
entitled  "The  Phonometer."  It  brought  forth  the 
following  interesting  communication : 

A.  S.  Parker  druggist 
Detroit  Mich 

dear  sir  noticeing  your  advertisement  in  the  Phonometer 
and  I  thought  I  would  Write  you  and  se  if  you  culd  supply 
me  with  the  Remedy  wich  I  am  on  search  Of. 

gentlemen  have  you  a  love  gaining  Remedy  witch  is  for 
the  purpos  of  Mantaining  the  love  of  a  particular  one  with 
out  harming  them?  gentlemen  I  do  not  mean  to  abuse  I 
only  want  it  to  gain  the  confidence  of  a  choice  one 

if  you  can  furnish  me  this  Remedy  please  state  in  what 
form  and  what  way  it  may  bee  used 

friends  this  I  want  keep  as  privately  as  can  be  please 
hoping  to  hear  from  your  duggisst  soon 

if  you  havent  got  this  Remedy  would  you  not  get  it  for 
me? 

You  need  not  be  afraid  to  trust  me  in  the  least,  Hoping 
to  hear  soon  Yours   forevver 

As  I  did  not  carry  in  stock  a  love-gaining  remedy, 
I  was  then  puzzled,  and  would  be  yet  for  that  matter, 
to  know  how  to  relieve  this  man's  distressing  condi- 
tion.     Suggestions  are  in  order. 

Detroit,  Mich.  A.  S.  Parker. 


DECOLORIZING  MEERSCHAUM  PIPES  AGAIN. 

To  the  Editors: 

Replying  to  the  "E.  S."  inquiry  as  to  the  process 
of  whitening  meerschaum  pipes,  there  are  about 
three  methods  in  use.  The  first  consists  of  boiling 
the  pipe  in  szveet  milk  till  the  color  is  extracted ;  the 
second  is  to  hold  the  pipe  over  a  steam  jet  till  the 
color  has  been  blown  out  by  the  steam ;  and  the  third 
consists  in  thoroughly  washing  the  pipe  in  grain 
alcohol  (80  to  95  per  cent),  although  this  does  not 
entirely  extract  the  color,  but  merely  cleans  the 
surface. 

Good  meerschaums  should  be  enclosed  in  chamois 
skin  before  using,  as  this  prevents  the  absorption  of 
dirt  from  the  fingers  and  also  tends  to  hasten  a 
uniform  coloration.  J.  F.  Smith. 

Sumter,  S.  C. 
To  the  Editors : 

To  decolorize  a  meerschaum  pipe  clean  it  with 
alcohol,  which  removes  all  nicotine,  then  boil  the 
bowl  in  pure  sweet  milk.  It  will  whiten  nearly  to 
the  natural  color.  I  have  never  tried  the  milk 
method,  but  my  friends  have  and  they  recommend  it. 

Tallulah,  La.  E.  L.  Gaudet. 


SIMPLE  METHOD  OF  DISPENSING  HOT  DRINKS 
AT  THE  FOUNTAIN. 

To  the  Editors : 

I  have  thought  of  a  new  way  of  dispensing  hot 
drinks  at  the  fountain  in  winter-time  that  I  think  is 
original.      It  is  this: 

The  new  vacuum  bottles  can  be  made  now  to  retail 
at  $1  each,  the  pint  size.  Therefore,  I  intend  to 
make  up  the  hot  chocolate  and  hot  malted  milk  in 
these  bottles  in  the  morning  and  have  them  all  ready 
to  pour  out  when  the  customers  come  in  for  their 
drinks.  This  will  stimulate  the  sale  of  these  bottles, 
too,  as  the  price  is  within  the  reach  of  most  working 
men. 

The  name  of  the  new  bottle  is  the  "Vaco." 

Negaunee,  Mich.  J-  E.  O'DONOGHUE. 


MAKING  HYDROUS  WOOL-FAT. 

To  the  Editors : 

I  notice  among  the  Dollar  Ideas  of  the  November 
Bulletin  a  method  of  preparing  lanolin  con- 
tributed by  Mr.  P.  I.  Minton  of  Plainfield,  N.  J. 
He  adds  4  ounces  of  water  to  16  ounces  of  anhy- 
drous wool-fat  and  calls  it  lanolin.      That  gives  20 
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per  cent 


inces  of  product  which  will  contain  20 

Iter. 

Now  the  U.  S.  P.  allows  30  per  cent  water  to  70 
_\tr  cent  wool-fat.  Therefore  to  correctly  prepare 
lanolin  use  anhydrous  wool-fat  7  parts  and  water  3 
parts.  One  pound  requires  6  6/7  ounces  of  water. 
Gently  heat  the  wool-fat  until  it  melts  and  add  the 
water  in  portions,  thoroughly  incorporating  each 
successive  portion  of  water.  Continue  heat  until 
all  the  water  is  incorporated  and  allow  to  cool  with 
occasional  stirring.  This  will  give  a  strictly  U.  S. 
P.  product.  ^  H.  C.  Naylor. 

New  Orleans,  La. 


WHAT  IS  IT? 

To  the  Editors : 

In  the  course  of  business  recently  I  had  a  prescrip- 
tion handed  me  which  I  think  you  will  find  quite  a 


sticker.  I  wish  you  would  publish  it  and  ask  your 
readers  if  any  of  them  can  tell  what  was  prescribed 
by  the  physician.  R.  T.  C. 

Hot  Springs,  Ark. 


THE    FAMILIAR    LOTION    OF    GLYCERIN,    BEN- 
ZOIN, AND  ROSE-WATER. 

To  the  Editors: 

Since  this  is  the  time  of  year  that  glycerin,  rose- 
water,  and  benzoin  is  in  demand,  I  submit  a  formula 
which  is  the  best  I  have  ever  run  across,  and  I  have 
tried  them  all,  I  believe. 

To  the  glycerin  add  gradually  the  tincture  of  ben- 
zoin, mix  well,  and  gradually  add  the  rose-water. 
Mix.  This  will  give  a  nice,  smooth,  creamy  mixture 
that  will  keep  very  well.  H.  C.  Naylor. 

New  Orleans,  La. 


WHO  WANTS  THEM? 
To  the  Editors: 

I  have  three  volumes  of  the  American  Journal  of 
Pharmacy  for  the  years  1883,  1885,  and  1886;  also 
three  bound  volumes  of  Squibb's  Ephemeris  of  about 
the  same  dates.      If  anv  one  wants  these  books  to 


complete  their  sets  I  shall  be  glad  to  present  them 
gratis.  A  mention  of  this  in  the  Bulletin  of 
Pharmacy  might  help  somebody. 

Sioux  Falls,  S.  D.  L.  T.  DuNNING. 


HOW  TO  MAKE  TINCTURE  OF  LYCOPODIUM. 

To  the  Editors: 

Tincture  of  lycopodium  is  believed  by  many  prac- 
titioners to  be  of  great  value  in  nocturnal  incon- 
tinence. It  is,  however,  hard  to  get  a  satisfactory 
product  unless  prepared  in  the  following  manner : 

Lycopodium   20  grammes. 

Milk  sugar  lo  grammes. 

Rectified  spirit  (or  alcohol)  ..  .100  grammes. 
Triturate  the  lycopodium  and  sugar  of  milk  for  at  least 
45  minutes,  or  until  the  mixture  has  a  moist  appearance,  using 
very  hard  pressure.     Then  transfer  this  to  a  flask,  add  the 
alcohol,  and  macerate  for  eight  or  ten  days. 

The  object  of  trituration  is  to  break  up  the  spores 
so  that  the  oil,  about  50  per  cent,  may  be  extracted. 
If  not  properly  triturated,  the  yield  of  oil  will  be 
only  about  0.05  to  0.6  per  cent  and  the  product  will 
be  of  no  value.  A.  Borjesson. 

Exira,  Iowa. 

THE  SUBSTITUTING  DRUGGIST. 

To  the  Editors : 

Here  is  one  to  put  among  your  souvenirs  of  freak 


^a^i/u)U 


'TynA^ 
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"yurtriMy 


orders.      The  question  is:     What  would  you  sub- 
stitute? Red  Lodge  Drug  Co. 

Red  Lodge,  Montana. 


ADVERTISING  ON  PAPER  CURRENCY. 

To  the  Editors : 

Wishing  to  utilize  every  possible  opportunity  to 
advertise  our  business,  whenever  I  get  any  torn  and 
mutilated  paper  money  I  patch  it  up  with  a  poison 
or  other  conspicuous  store  label. 

These  bills  are  redeemed  at  Washington  sooner  or 
later,  but  in  the  meantime  my  "sticker"  has  been 
seen  by  many  people.  A.  E.  Campbell. 

Groveton,  N.  H. 
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"Medical  Chaos  and  Crime." 

An  astonishing  book  with  the  foregoing  title  has  been 
sent  to  us  for  review.  It  comes  from  the  press  of  Mitchell 
Kennerley,  New  York  City,  and  the  published  price  is  $2.00 
net.  The  author  is  Norman  Barnesby,  M.D.,  and  the  book 
constitutes  a  detailed  indictment  of  the  medical  profession 
which  causes  deeper  and  deeper  surprise  as  one  reads  from 
chapter  to  chapter.  We  are  not  prepared  to  say  whether 
the  severe  and  blasting  charges  brought  by  Dr.  Barnesby 
are  or  are  not  justified,  and  we  prefer  to  make  no  comments 
of  our  own.  We  may  explain,  however,  that  there  are  in- 
numerable quotations  from  papers  and  addresses  which  have 
been  read  during  the  last  few  years  by  well-known  physi- 
cians throughout  the  country,  and  the  evidence  submitted 
by  Dr.  Barnesby  is  thus  largely  drawn  from  among  other 
members  of  the  profession  themselves. 

We  cannot  do  more  than  merely  touch  upon  some  of  the 
points  made  in  the  book.  The  first  chapter  is  entitled  "The 
Reign  of  Graft,"  and  the  statement  is  made  that  "the  lead- 
ing surgeons  and  practitioners  of  the  cities  are  no  more  the 
men  of  exalted  aims  and  scrupulous  honor  that  formerly 
ennobled  our  profession."  "It  is  no  longer  the  call  of  the 
suffering  that  inspires  them,  but  the  call  of  the  dollar." 
Mention  is  made  of  the  fee-splitting  evil,  of  extortionate 
professional  charges,  of  the  performance  of  unnecessary 
•operations  in  order  merely  to  exploit  the  patient;  and  the 
author  even  goes  so  far  as  to  say  that  some  physicians  will 
actually  make  their  patients  sick  for  the  purpose  of  after- 
wards accomplishing  a  remarkable  cure  and  earning  the 
gratitude  of  a  delighted  patron.  It  is  asserted  that  "the 
patient  who  is  faked  is  the  patient  who  is  grateful." 

In  the  chapter  condemning  what  the  author  deems  to  be 
the  perverted  ethics  of  the  profession,  a  number  of  cases  are 
cited  where  awful  bungling  was  concealed  because  the  creed 
commands  one  physician  to  protect  another.  In  the  chapter 
entitled  "Education  at  the  Cost  of  Human  Life,"  it  is  charged 
that  an  inconceivable  amount  of  harm  is  done  by  half- 
trained  and  incompetent  men,  and  there  is  a  damning  indict- 
ment of  ill-educated  practitioners  who  suddenly  decide  to 
become  surgeons  for  the  money  there  is  in  it.  In  subsequent 
chapters  case  after  case  is  mentioned  under  the  general 
head  of  "Surgical  Outrages,"  and  then  the  author  passes  on 
to  a  consideration  of  what  he  calls  "the  gynecological  per- 
vert"— the  man  who  is  admittedly  skilled,  but  who  performs 
unnecessary  operations  merely  for  his  personal  pleasure  and 
gratification,  and  entirely  regardless  of  the  future  happiness 
of  his  victims. 

In  the  final  chapter  the  author  sketches  the  remedies  for 
these  evils.  He  believes  that  "the  stock  company  medical 
schools,  which  are  the  hotbeds  of  commercialism  as  well  as 
incompetence,  should  be  ruthlessly  abolished  by  legislation." 
He  urges  that  laws  be  enacted  against  fee-splitting  and  the 
paying  of  secret  commissions.  He  declares  that  the  "ethics" 
of  the  profession  must  be  so  changed  that  the  "physician 
who  prostitutes  his  professional  trust,  protects  or  shields  a 


brother  practitioner,  may  be  punished."  He  argues  that 
medical  schools  should  be  fewer  in  number,  that  the  standard 
of  efficiency  should  be  advanced  by  lengthening  the  course 
to  five  years,  and  that  every  graduate  should  have  at  least 
two  years  of  hospital  training  before  attempting  to  practice. 
Furthermore,  medicine  and  surgery  should  form  two  dis- 
tinct careers  as  they  do  in  England,  and  some  system  of 
detailed  supervision  over  both  professions  should  be  worked 
out.  He  suggests,  for  instance,  that  this  include  some  form 
of  public  statistical  record  of  all  cases  so  that  the  State  may 
have  a  constant  check  on  the  activities  of  both  physician  and 
surgeon.  The  author  addresses  his  book  to  the  general 
public  in  the  hope  that  an  enlightened  public  opinion  may 
force  these  and  other  reforms  upon  a  profession  unable  or 
unwilling  to  clean  house  for  itself. 

We  leave  the  book  with  this  comparatively  brief  capitula- 
tion of  its  many  points.  We  confess  that  we  are  loath  to 
follow  the  author  in  the  extent  to  which  he  believes  the 
medical  profession  guilty  of  so  many  evils.  He  repeatedly 
says  that  high-minded  and  competent  practitioners  are  in  the 
minority.  We  hope  and  believe  that  the  reverse  is  the  truth, 
and  that  the  great  majority  of  this  as  of  other  professions 
is  made  up  of  men  who  have  every  desire  to  discharge  with 
faithfulness  the  duties  imposed  upon  them  by  society. 


Caspari's  Treatise  on  Pharmacy. 

It  is  with  no  sense  of  compunction  that  we  review  Cas- 
pari's new  edition  of  his  "Treatise  on  Pharmacy."  The  truth 
is  that  a  thorough  reading  of  this  work  is  a  pleasure  to  the 
graduate  pharmacist  no  less  than  to  the  undergraduate. 

In  the  first  place  the  general  arrangement  is  pleas- 
ing. Caspari's  Treatise  on  Pharmacy  covers  a  multitude  of 
devices,  processes  and  formulas,  but  one  thing  follows  an- 
other in  a  logical  sequence  so  that  a  mere  freshman  can  lay 
his  finger  on  any  subject  in  the  work  without  wading  through 
a  maze  of  text.  The  copy  must  have  gone  to  press  only 
recently,  for  the  very  first  thing  to  greet  one's  eye  on  letting 
the  book  open  down  the  middle  is  a  chapter  on  hypodermic 
ampoules  with  copious  illustrations  and  methods  of  dispens- 
ing them.  The  technique  of  making  lozenges,  tablets,  pow- 
ders, pills,  ointments,  plasters,  and  suppositories  is  described 
with  care,  and  carry  a  student  through  a  thorough  course  in 
dispensing  and  practical  pharmacy.  A  generous  portion  of 
the  book  is  devoted  to  pharmaceutical  chemistry,  covering 
inorganic  and  organic  products. 

The  adoption  of  the  National  Formulary  as  a  standard 
under  the  Food  and  Drugs  Act  was  one  reason  for  a  new 
edition  of  Caspari's  Treatise  on  Pharmacy.  The  author  has 
accordingly  dealt  more  thoroughly  with  preparations  recog- 
nized by  the  N.  F.  than  previously.  But  the  major  purpose 
of  the  treatise  is  obviously  to  serve  as  a  text-book,  to  answer 
the  many  questions  which  come  up  in  the  daily  work  of  the 
druggist  or  the  pupil.  Charles  Caspari,  Jr.,  the  author  of 
this  Treatise  on  Pharmacy,  is  professor  of  pharmacy  in  the 
Maryland  College  of  Pharmacy,  Baltimore,  and  the  well- 
known  secretary  of  the  American  Pharmaceutical  Association. 
The  new  fourth  edition  of  this  book  contains  912  pages  with 
330  engravings,  and  costs  $4.25  net  in  cloth.  Lea  &  Febiger, 
Philadelphia  and  New  York,  are  the  publishers. 
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Kraemer's  Botany  akd  Pharmacognosy. 

It  is  with  a  sense  of  real  pleasure  that  we  have  been  pe- 
rusing the  revised  fourth  edition  of  Kraemer's  "Text-book  on 
Botany  and  Pharmacognosy."  The  beautiful  half-tones,  the 
excellent  typography,  and  above  all  the  thorough  and  up-to- 
date  character  of  the  text  itself  are  probably  unparalleled  in 
any  similar  publication.  The  author,  Henry  Kraemer,  Ph.  D., 
professor  of  botany  and  pharmacognosy,  and  director  of  the 
microscopical  laboratories  of  the  Philadelphia  College  of 
Pharmacy,  deserves  a  world  of  credit  for  this  book. 

Kraemer's  Botany  and  Pharmacognosy  is  not  what  we 
term  a  publisher's  book,  as  it  has  been  printed  and  revised  at 
considerable  expense  on  the  part  of  the  author.  As  a  general 
rule  when  a  text-book  is  gotten  out,  the  writer  is  content  to 
have  the  pages  electrotyped  and  publish  the  book  from  year 
to  year  with  the  same  plates,  thereby  effecting  a  considerable 
economy  in  the  cost  and  a  consequent  increasing  revenue  for 
the  author.  But  Professor  Kraemer  is  continually  revising 
his  book  at  his  own  expense  for  the  purpose  of  keeping  it 
up  to  date.  His  aim  has  been  to  produce  a  work  which  may 
be  adapted  by  teachers  to  their  class-room  work  and  thus 
help  in  the  truest  sense  to  further  the  progress  of  pharma- 
cognosy in  this  country. 

The  book  is  also  designed  to  meet  the  daily  needs  of  phar- 
macists and  to  serve  as  a  practical  guide  in  the  microscopical 
examination  of  vegetable  drugs  and  allied  products.  Without 
reviewing  the  book  section  by  section  as  we  have  done  before 
with  previous  editions,  we  must  express  our  pleasure  with  the 
plan  and  general  make-up.  The  book  may  be  considered  the 
work  of  a  lifetime,  as  it  reflects  15  years  of  direct  effort  on 
the  author's  part,  not  to  mention  many  additional  years  of 
preparation  as  a  student  and  teacher.  The  retail  price  of 
Kraemer's  text-book  is  $5.00  net. 


PRACTICAL  PHARMACY. 


"Never-Told  Tales." 
A  book  with  this  title,  by  Dr.  William  J.  Robinson,  editor 
of  the  Critic  and  Guide,  is  now  in  its  third  edition.  Its 
thesis  is  that  untold  and  unknown  miseries  of  a  thousand 
kinds  have  their  origin  in  sexual  ignorance,  and  the  book 
endeavors  to  banish  this  in  part  by  discussing  the  subject 
frankly  and  spreading  light  where  the  darkness  is  now 
so  dense  and  so  general.  The  stories  are  told  of  "Rose  and 
Edward,"  of  "Betty  and  Bob;"  "The  Case  of  Lydia  Swin- 
ton"  is  chronicled;  "One  of  Life's  Little  Dramas"  is  re- 
ported, and  these  and  other  incidents  are  claimed  to  be 
based  on  actual  occurrences  and  to  be  typical  of  harrowing 
experiences  with  which  physicians  are  brought  in  contact 
almost  every  day  of  their  practice.  The  book  is  not  without 
the  note  of  conviction.  It  is  written  with  dramatic  skill,  and 
it  will  doubtless  do  much  good.  We  approve  of  its  purpose, 
and  we  hold  with  the  author  that  ignorance  of  such  matters 
is  almost  a  crime;  that  the  false  prudery  which  has  pre- 
vented the  discussion  of  them  is  responsible  for  much  of  the 
suffering  visited  upon  innocent  wives  and  children;  and  that 
once  the  public  can  be  brought  to  a  general  realization  of 
the  facts  the  problem  of  correction  will  be  largely  solved  and 
the  world's  happiness  given  a  powerful  impetus.  The  book 
is  published  by  The  Altrurians,  12  Mi.  Morris  Park  West, 
New  York  City.    It  has  155  pages  and  the  price  is  $1.00. 


The  Pharmacy  of  "606."— 

From  now  on  Ehrlich's  new  remedy  for  syphilis  will  be 
a  product  of  much  importance.  While  we  have  read  litera- 
ture on  the  marvelous  medical  properties  of  the  drug,  there 
has  been  little  said  about  the  pharmaceutical  nature  of  the 
remedy.  We  welcome,  therefore,  the  following  information 
on  the  subject.  It  is  part  of  a  talk  delivered  before  the 
Philadelphia  County  Medical  Society  by  Dr.  Henry  W.  Cat- 
.tell  on  the  Ehrlich  treatment  of  syphilis.  To  quote  from  the 
Boston  Medical  and  Surgical  Journal: 

"The  capsule  containing  the  yellowish  compound,  diami-f 
dade-oxyarsenobenzene,  is  broken  and  collected  in  a  sterile- 
mortar  and  dissolved  in  i  to  2  Cc.  of  concentrated  sodium 
hydrate.  Methyl  alcohol  is  no  longer  employed.  After  solu- 
tion has  taken  place  the  preparation  is  again  precipitated 
by  the  addition  of  glacial  acetic  acid.  Fifteen  to  20  Cc.  of 
sterile  water  is  added,  and  the  whole  centrifugated,  the 
supernatant  water  poured  off,  more  water  added,  and  the 
whole  brought  to  neutral  by  either  the  addition  of  a  deci- 
normal  solution  of  sodium  hydrate  or  of  a  one-per-cent  solu- 
tion of  acetic  acid. 

"The  dose  used  at  the  time  Dr.  Cattell  was  in  Berlin  was 
0.5  to  0.6  gramme  for  an  adult  and  0.025  gramme  for  a  babe. 
The  preparation  is  injected  in  a  large  syringe  beneath  the 
scapula  in  an  area  which  has  first  been  painted  with  iodine. 
One  of  the  strong  reasons  for  choosing  the  subscapular 
region  is  that,  in  case  of  arsenicalism,  the  location  is  easy  of 
access  surgically.  A  lump  is  formed  which  requires  some 
time  to  disappear.  The  injections  are  sometimes  followed  by 
pain,  fever,  or  malaise,  immediately  afterwards  or  coming  on 
after  several  days.  The  oldest  case  of  inoculation  is  now 
between  eleven  and  twelve  months,  and  Ehrlich  must  have 
now  nearly  8000  records,  7  deaths,  of  treated  cases.  It  is 
perfectly  marvelous  to  see  a  patient  come  into  the  wards 
with  pronounced  evidences  of  the  disease,  and  to  observe 
the  immediate  improvement  after  treatment.  The  spiro- 
chaetx  begin  to  disappear  the  first  day,  and  in  forty-eight  to- 
seventy-two  hours  they  are  no  longer  to  be  found.  The 
Wassermann  may,  however,  remain  positive  for  several  weeks. 

"A  test  similar  to  that  employed  in  the  Calmette  or  Von 
Pirquet  reaction  must  always  be  made  to  determine  whether 
or  not  the  patient  has  been  treated  before  by  arsenic  or  is 
peculiarly  susceptible  to  the  drug.  Ehrlich  insists  that  every- 
body before  being  inoculated  should  have  his  eyes  examined 
and  see  that  there  are  no  complications  like  grave  heart  or 
kidney  disease  present.  This  mode  of  treatment  has  been 
done  by  the  best  observers  that  Europe  affords,  and  has  been 
undertaken  under  control  conditions  such  as  have  never  ex- 
isted before.  The  results  so  far  have  been  perfectly  astonish- 
ing, though  Dr.  Cattell  saw  three  cases  in  Wechselmann's 
hands  which  had  returned  for  a  second  treatment.  The 
reason  given  for  this  was  that  these  were  some  of  the  earlier 
cases  in  which  too  small  a  dose  had  been  administered. 

"The  users  of  this  remedy  are  so  enthusiastic  that  they 
advise  it  in  practically  every  case." 
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BUSINESS  HINTS. 


specimens  of  druggists'  advertising  are  solicited  for  repro- 
duction or  comment  in  this  department  of  the  Bulletin. 

An  Artistic  Christmas  Window. — 

A  simple  but  beautiful  trim  appeared  last  Christmas  in 
the  window  of  the  Cuyler  Pharmacy,  Chicago,  belonging  to 
Kramer  &  Wegener.  It  proved  to  be  one  of  the  best  sellers 
of   stationery  that  the   owners   ever   used,   a   compliment   to 


A  Christmas  window  in  the  store  of  Kramer  &  Wegener,  4016  Lincoln  Ave., 
Chicago,  111. 

their  clerk,  G.  W.  Pfender,  who  arranged  the  display.  A 
few  boxes  of  stationery  set  off  against  an  exceedingly  artistic 
background  completed  the  exhibit.  One  can  see  a  certain 
quiet  beauty  running  through  the  scheme. 

Stationery  Should  Not  Be  Neglected. — 

"There  is  no  other  stock  in  your  store  which  requires  so 
little  investment  and  yields  such  excellent  profits  as  sta- 
tionery," says  the  Pacific  Drug  Review,  "and  it  will  pay  you 
to  concentrate  your  advertising  on  this  department  for  a 
time.  Make  frequent  window  displays  and  let  your  patrons 
know  that  you  can  satisfy  their  wants  for  these  lines,  and 
use  circular  letters  and  other  means  of  reaching  your  mail- 
ing list.  One  successful  retailer  of  our  acquaintance  built 
up  a  splendid  business  on  a  box  paper  selling  at  thirty  cents, 
and  which  bore  his  name,  by  sending  letters  to  club  women, 
school-teachers,  and  matrons  (names  taken  from  telephone 
book),  written  on  a  sheet  of  the  paper  being  advertised  and 
mailed  in  the  envelopes  to  match.  These  letters  were 
written  by  girls  employed  for  the  purpose,  and  the  results 
were  so  prompt  that  his  stock  was  soon  exhausted,  and 
to-day  this  store  sells  rnore  of  this  box  paper  than  all  other 
kinds  combined,  simply  because  a  little  thinking  has  been  put 
behind  it. 

"It  is  hardly  necessary  to  say  again  that  in  order  to  hold 


patronage  once  gained,  you  must  keep  constant  watch  of 
stock  and  keep  up  with  the  demands  of  the  public.  To  be 
'out'  of  the  sizes  wanted  or  to  offer  plain  paper  when  ruled 
is  asked  for,  will  not  hold  customers  or  make  new  ones, 
and  if  you  will  watch  this  stock  as  carefully  as  you  do  your 
chemicals,  you  will  be  in  a  position  to  send  every  customer 
away  with  a  neatly  wrapped  package  instead  of  a  grouch 
and  a  determination  to  go  to  a  stationery  store  hereafter 
for  such  articles  as  should  be  found  in  every  drug  store." 

The  Advantages  of  Typewritten  Labels. — 

Dr.  J.  D.  Humphrey,  of  Huntsville,  Ala.,  in  a  paper  read 
before  the  State  association,  commented  on  the  value  of  a 
typewriter  in  the  drug  store.    He  said : 

"We  used  to  have  trouble  when  numbering  our  prescrip- 
tions and  labels  with  a  pen.  In  some  cases  this  was  due  to 
the  figures  being  badly  made,  in  others  they  were  transposed ; 
many  times  we  had  to  search  for  a  prescription  to  refill  that 
in  some  way  had  been  numbered  wrong.  A  numbering  ma- 
chine set  to  duplicate  has  completely  corrected  this  evil.  I  do 
not  believe  that  we  have  discovered  one  single  error  of  this 
kind  since  we  began  the  use  of  numbering  machines,  and  we 
have  been  using  them  for  over  ten  years.  It  was  doubtless 
the  success  of  the  numbering  machine  that  made  it  an  easy 
matter  for  the  typewriter  agent  to  sell  us  a  machine  for  writ- 
ing our  labels, 

"I  consider  this  one  of  the  greatest  additions  made  to  our 
store  in  years.  In  about  the  same  time  as  it  would  take  to 
write  with  a  pen  we  produce  a  label  that  is  far  neater  and, 
best  of  all,  one  that  will  not  be  brought  back  by  some  cus- 
tomer with  the  request  that  we  read  it  for  him.  Our  formula 
book  was  made  on  our  typewriter,  using  an  ordinary  loose- 
leaf  price-book;  it  is  legible,  neat,  and  above  all  else  up  to 
date.  Extra  leaves  are  kept  handy,  and  it  takes  but  a  moment 
when  we  come  across  a  formula  which  we  want  to  save  to 
make  a  copy  of  same  and  insert  in  the  binder." 

A  Useful  Prescription  File. — 

The  Standard  Drug  Company  of  Cleveland,  Ohio,  em- 
ploys a  prescription  file  that  affords  the  pharmacist  a  com- 
plete record  of  every  mixture  dispensed.    We  reproduce  one 


No.. 


Date 


Doctor . 
Price  _ 
Name 


Address. 


REMARKS 


of  the  blanks  in  miniature.  The  original  is  8^  by  5J4 
inches.  The  prescriptions  are  pasted  on  the  right  of  the 
card,  and  if  the  customer  wants  the  original,  the  store 
retains  a  copy. 
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THE  SERVICE  DEPARTMENT 


In  this  new  department  of  the  Bulletin  the  market  wants 
are  indicated  of  those  subscribers  who  are  not  able  to  find 
what  they  desire,  and  who  are  anxious  to  be  put  in  touch 
with  sources  of  supply.  In  some  instances  we  have  brought 
inquirer  and  manufacturer  together,  but  in  all  cases  it  would 
pay  other  manufacturers  to  follow  up  the  clues  here  given. 
We  shall  be  glad  to  furnish  the  full  name  and  address  of  any 
inquirer  to  producers  or  distributors  who  write  us  for  this 
information.  Readers  of  the  journal  on  their  part  are  earnest- 
ly requested  to  send  us  a  description  of  their  wants:  we  are 
anxious  to  make  this  department  as  valuable  as  possible  to 
them  all. 

Two  Proprietaries  Wanted. 

17.  E.  K.  H.  desires  to  know  where  he  can  get  "Foso  Hair 
Remedy"  and  "Santal  Midy."  He  is  not  able  to  find  the 
manufacturers  of  these  two  products. 

Paper  Cartons  with  Sifting  Tops;  Also  Carton  Printing. 

18.  R.  E.  B.  wants  to  be  put  in  touch  with  two  or  more 
manufacturers  who  make  paper  cartons  with  sifting  tops — 
something  like  the  packages  used  for  putting  up  the  cheaper 
talcums.  He  also  wants  to  know  about  some  company  that 
can  do  the  printing  in  colors  for  the  outside  of  these  cartons. 

Advertising    Specialties    for    a    Corn    Cure:    Corks    with 
Brush  Attachments  for  the  Same  Product. 

19.  V.  DeP.  Q.  is  making  a  colorless  liquid  corn  remedy. 
He  wants  to  introduce  it  in  the  general  market  and  he  would 
like  something  in  the  way  of  advertising  specialties  for  the 
purpose  of  exploiting  it. 

He  also  wants  to  know  the  address  of  some  house  which 
makes  corks  with  camel's-hair  brushes  attached  to  them,  such 
as  can  be  used  in  this  corn  remedy. 

A  Good  Line  of  Candy. 

20.  J.  C.  C.  is  anxious  to  put  in  a  good  line  of  candy  for 
the  holiday  trade  and  winter  trade,  and  he  would  like  to 
correspond  with  manufacturers  who  put  up  goods  like  Low- 
ney's,  Huyler's  and  other  first-class  products  at  reasonable 
prices. 

Sodium  Cacodylate  in  Tubes. 

21.  The  A.  Pharmacy  is  approached  by  several  physicians 
who  desire  to  get  sodium  cacodylate  put  up  in  powder  form 
in  three-quarter-grain  tubes  for  hypodermic  use.  Our  corre- 
spondents are  not  able  to  find  a  product  so  listed  in  any  of 
the  jobbing  catalogues  and  they  want  to  know  where  they 
can  procure  it. 

Drug   Brokers. 

22.  J.  B.  wants  the  names  of  importers  or  brokers  of  drugs 
and  seeds. 

A   Cigar  "Chance"   Proposition. 

23.  J.  C.  G.  writes  us  as  follows:  "I  am  preparing  for 
the  holiday  business  and  am  anxious  to  get  hold  of  a  cigar- 
card  novelty  such  as  I  have  seen  in  different  cities.  The 
card  is  about  18  by  22  inches  in  size  and  it  operates  some- 
thing like  a  slot  machine.     You  pull  a  tag  which  has  a  poker 


hand,  and  which  indicates  in  turn  the  number  of  cigars  you 
have  won.  It  also  has  a  list  showing  the  different  prizes, 
meaning  that  'two  of  a  kind'  brings  two  cigars,  'three  of  a 
kind'  four  cigars,  etc.  Now  what  I  want  to  know  is  where 
such  a  card  is  made,  and  I  should  like  to  have  you  put  me  in 
touch  with  the  novelty  company  producing  it." 

Vinol. 

24.  "The  C.  Drug  Store"  desires  to  take  advantage  of  the 
Service  Department  of  the  Bulletin  by  asking  how  and 
where  the  proprietors  can  get  in  touch  with  the  manufac- 
turers of  Vinol.  We  have  replied  by  mail  that  Vinol  is 
manufactured  by  Chester  Kent  &  Co.  of  Boston,  Mass. 

Large  Lots  of  Special  Bottles  and  Ointment  Boxes. 

25.  The  W.  Drug  Co.  writes  that  it  is  in  line  for  the  pur- 
chase of  from  five  to  ten  thousand  cheap  round  bottles  hold- 
ing 30  and  60  grammes  respectively.  It  has  been  purchasing 
these  bottles  in  Germany,  but  believes  that  it  will  be  possible 
for  the  factories  of  this  country  to  compete  in  this  line  if 
they  care  to.  The  same  company  uses  large  quantities  of 
quarter-ounce  cheap  tin  ointment  boxes  and  would  buy  these 
in  lots  of  10,000.  The  company  would  like  to  have  quotations 
on  these  two  articles. 

Drug-store  Fixtures. 

26.  The  S.  Drug  Co.  writes  us  that  it  is  in  the  market  for 
drug-store  fixtures,  and  will  be  glad  to  hear  from  interested 
manufacturers. 

An  Exclusive  Line  of  Stationery. 

27.  E.  N.  F.  &  Co.  want  to  stock  a  line  of  stationery 
for  which  they  can  get  the  exclusive  sale  in  their  city.  So 
far  they  have  been  unable  to  find  such  a  line.  They  are  very 
anxious  to  be  put  in  touch  with  a  firm  that  has  something 
good. 


QUERIES. 


Information  is  given  in  this  department  under  the 
following  conditions  only:  (/)  No  queries  are  answered 
by  mail;  (.?)  queries  must  reach  us  before  the  i^th  of 
the  month  to  be  answered  in  the  Bulletin  of  the  month 
following;  (j)  inquirers  must  in  every  instance  be  reg- 
ular subscribers;  and  (4)  names  and  addresses  must  be 
affixed  to  all  communications. 


An  Anodyne  Ointment. 
F.  L.  asks  our  opinion  of  the  following  formula  for  an 
analgesic  application : 

Camphor     *-00  9™* 

Menthol     6.00  Gm. 

Oil   wintergreen    25.00  Om. 

Alcohol     80.00  Gm. 

F.  L.  goes  on  to  inquire:  "Are  the  proportions  right? 
Can  you  suggest  any  other  substance,  the  addition  of  which 
might  increase  the  anodyne  properties  of  the  preparation? 
One  of  the  essentials  is  that  the  product  be  perfectly  stable. 
Could  the  strong  odor  of  the  oil  of  wintergreen  be  covered? 
The  preparation  is  to  be  used  mainly  as  a  headache  re- 
liever." 

Solutions  of  menthol  and  methyl  salicylate  are  used 
chiefly  as  rheumatic  liniments. 
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If  you  desire  a  preparation  to  be  used  mainly  for  the 
relief  of  headache,  we  recommend  an  ointment  of  menthol, 
camphor,  and  oil  of  wintergreen.  It  is  more  easily  applied 
to  the  forehead  and  temples  than  a  solution,  and  there  is 
less  likelihood  of  getting  some  of  the  irritating  substances 
into  the  eyes.  In  migraine  and  neuralgic  headaches  the  oint- 
ment has  proved  effective,  but,  as  we  have  just  said,  distinct 
care  must  be  exercised  to  protect  the  eyes  against  the  medi- 
cament. And  obviously,  the  menthol  is  less  volatile  in  an 
ointment  than  in  an  alcoholic  solution.  Moreover,  we  are 
inclined  to  believe  that  the  ointment  would  have  greater 
anodyne  properties. 

It  would  be  hard  to  suppress  the  strong  odor  of  winter- 
green  oil.  You  might  conceal  this  ingredient  or  mask  it  in  a 
measure  by  the  addition  of  peppermint  and  cinnamon  oils. 
While  they  would  disguise  the  odor  of  methyl  salicylate,  the 
preparation  would  still  be  very  aromatic.  Your  formula  is 
all  right  for  a  liniment.  For  an  ointment,  however,  we 
recommend  replacing  the  alcohol  with  hydrous  wool-fat.  We 
have  no  fault  to  find  with  the  proportions  of  camphor,  men- 
thol, and  oil  of  wintergreen. 


The  Percentage  of  Alcohol  in  Several  Preparations. 

C.  C.  R. — The  percentage  of  absolute  alcohol  in  essence 
of  pepsin  N.  F.  is  18 ;  in  elixir  of  gentian  glycerinated  N.  F., 
12;  in  tincture  of  viburnum  opulus  compound,  73. 

To  estimate  the  percentage  of  ether  and  alcohol  and  the 
number  of  grains  of  Indian  hemp  per  ounce  that  must  be 
indicated  on  the  label  of  a  corn  cure  made  after  the  formula 
of  compound  salicylated  collodion  N.  F.,  we  start  with 
collodion  U.  S.  P.  from  which  flexible  collodion  U.  S.  P.  is 
made.  750X.7165=537.375  grammes  ether  in  1000  Cc.  of 
collodion  U.  S.  P.,  the  specific  gravity  of  ether  being  taken 
as  0.7165.  Proceeding  in  the  same  way  with  alcohol, 
250X0.8098=202.45  grammes  of  alcoholX0.923=186.861 
grammes  of  absolute  alcohol. 

Proceeding  now  to  flexible  collodion  U.  S.  P.,  we  find 
that  this  preparation  contains  92  per  cent  by  weight  of  col- 
lodion. The  specific  gravity  of  U.  S.  P.  collodion  is  0.772 
at  25°  C.  Hence  1000  Cc.=772  grammes.  The  percentage 
of  ether  by  weight  is,  therefore,  (537.3754-772)  or  69.6.  The 
percentage  of  absolute  alcohol  is  (186.861H-772)  or  24.1.  Now 
the  percentage  of  collodion  in  flexible  collodion  is  -92;  and 
the  percentage  of  flexible  collodion  in  corn  collodion  N.  F. 
is  77.  All  our  terms  are  now  reduced  to  weight.  (0.696X0.92) 
X0.77=0.493  or  49.3  per  cent  of  ether  in  corn  collodion  N.  F. 
(0.241X0.92)  X.077=0.2217  or  22.17  per  cent  of  alcohol.  To 
this  add  9.23,  the  amount  of  absolute  alcohol  added  in  pre- 
paring the  N.  F.  corn  collodion,  and  we  get  22.174-9.23=31.4 
per  cent  of  absolute  alcohol. 

The  number  of  grains  of  extract  of  Indian  hemp  per 
ounce  is  (0.772X455.6)  X. 02=^.03  grains  per  fluidounce. 
Here  we  have  taken  0.772  to  be  the  specific  gravity  of  corn 
collodion,  but  that  supposition  would  have  to  be  corrected 
and  the  specific  gravity  determined  more  exactly  before  the 
result  could  be  put  on  the  label. 


something  that  can  be  sent  through  the  mail,  and  which, 
dissolved  in  water  or  a  hydroalcoholic  menstruum,  makes  a 
shampoo  that  is  a  clear  mixture  and  gives  plenty  of  foam. 
I  have  tried  borax,  salt  of  tartar,  and  a  small  amount  of 
Castile  soap,  which  do  not  make  a  nice,  clear  mixture.  What 
would  be  a  good  coloring  agent  and  perfume  for  the  prod- 
uct?" 

The  following  formula  for  a  shampoo  powder  we  think 
will  serve  your  purpose : 

Salt  of  tartar 1  ounce. 

Powdered    borax 1  ounce. 

Powdered   Castile   soap ^  ounce. 

Oil  of  rose  geranium 10  drops. 

Put  the  powder  in  wide-mouth  bottles,  cap,  and  label  them  with 
directions:  Dissolve  the  contents  of  the  bottle  in  1  quart  of  soft 
water,  and  use  as  a  shampoo. 

A  soluble  aniline  dye,  yellow,  would  probably  be  best  as 
a  coloring  agent,  as  this  mixture  may  have  a  tendency  to 
turn  slightly  yellow  on  standing. 


A   Troublesome  Quinine  Mixture. 
T.  M.   W.  asks:    "Can't  the   following  formula  be  kept 
clear  ?    I  can  easily  effect  a  solution,  but  it  is  not  permanent :" 

Quinine    sulphate 1  drachm. 

Rose     water 8  ounces. 

Alcohol,     90-per-cent 2  ounces. 

Diluted    sulphuric    acid 15  minims. 

Glycerin     2  drachms. 

Essence     royale 6  minims. 

Hardly.  The  solubility  of  quinine  sulphate  is  1  in  720 
parts  of  water.  Therefore  we  may  figure  that  approximately 
the  rose  water  would  take  up  almost  5J^  grains.  The  solu- 
bility of  quinine  sulphate  in  alcohol  is  1  in  86 ;  hence  this 
solvent  would  dissolve  11  grains.  The  solubility  of  the 
akaloidal  salt  in  glycerin  is  1  in  36;  hence  this  would  take  up 
3  grains,  making  about  20  grains  in  cold  solution.  Diluted 
sulphuric  acid  would  convert  a  small  amount  of  the  alkaloid 
into  the  more  soluble  bisulphate.  Heating  effects  a  solution 
which  crystallizes  on  cooling.  Adding  more  diluted  sulphuric 
acid,  or  increasing  the  amount  of  glycerin  or  alcohol,  would 
make  a  permanent  solution.  Of  course  the  solubility  data 
quoted  here  apply  to  the  separate  solvents  and  are  not  strictly 
true  of  a  mixture  of  them. 


Shampoo  Powder. 
C.  J.  S.  asks:     "Can  you  print  a  formula  in  the  columns 
of  your  journal  of  a  shampoo  in  a  powdered  form?     I  want 


Gold  Plating. 
J.  C.  G.  wants  a  gold  plating  process  suitable  for  brass  or 
silver.     The    following   solutions    are    for   gilding   without  a 
battery : 

I.  In  1000  parts  of  distilled  water  dissolve  in  the  following  order: 

Crystalline  sodium  pyrophosphate 80  parts. 

Twelve-per-cent  solution  of  hydrocyanic 

acid     8  parts. 

Crystalline  gold  chloride 2  parts. 

Heat  to  a  boiling  temperature,  and  dip  the  article,  previously  thor- 
oughly   cleaned,    therein. 

II.  Dissolve  in  .boiling  distilled  water  1  part  of  chloride  of  goldf 
and  4  parts  of  potassium  cyanide.  Plunge  the  objects  into  this  solu- 
tion, while  still  liot,  and  leave  them  therein  for  several  hours,  keeping 
them  attached  to  a  copper  wire  or  a  very  clean  strip  of  zinc.  They 
will  become  covered  with  a  handsome  gold  coating. 

AMALGAM    GOLD  PLATING, 

Gold  amalgam  is  chiefly  used  as  a  plating  for  silver,, 
copper,  or  brass.  The  article  to  be  plated  is  washed  over 
with  diluted  nitric  acid  or  potash  lye  and  prepared  chalk,, 
to  remove  any  tarnish  or  rust  that  might  prevent  the  amal- 
gam from  adhering.  After  having  been  polished  perfectly 
bright,  the  amalgam  is  applied  as  evenly  as  possible,  usually 
with  a  fine  scratch  brush.     It  is  then  set  upon  a  grate  over 
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a  charcoal  fire,  or  placed  into  an  oven  and  heated  to  that 
degree  at  which  mercury  volatilizes.  The  gold,  when  the 
mercury  has  evaporated,  presents  a  dull  yellow  color.  Cover 
it  with  a  coating  of  pulverized  niter  and  alum  in  equal 
parts,  mixed  to  a  paste  with  water,  and  heat  again  till  it  is 
melted;  then  plunge  the  object  into  water.  Finally,  burnish 
the  article  with  a  steel  or  bloodstone  burnisher. 


Milk  of  Bismuth. 
W.  A.  M.  wants  a  formula  for  milk  of  bismuth,  one  with- 
out any  emulsifying  agent.    We  suggest  Beringer's  modifica- 
tion of  Raubenheimer's  formula: 

Bismuth    subnitratc 80   grammes. 

Nitric   acid 120   Cc. 

Ammonium  carbonate 10  grammes. 

Ammonia  water .480   Cc. 

Distilled  water,  to  make 1000  Cc. 

Mix  the  bismuth  subnitrate  with  60  Cc.  of  distilled  water,  add  60 
Cc.  of  nitric  acid  and  agitate,  warming  gently  until  solution  takes  place. 
Pour  this  solution  in  a  stream,  with  constant  stirring,  into  5000  Cc.  of 
distilled  water,  to  which  has  been  added  60  Cc.  of  nitric  acid. 

Dilute  480  Cc.  of  ammonia  water  with  4000  Cc.  of  distilled  water  in 
a  glass  or  glazed  vessel  of  at  least  12,000  Cc.  capacity.  Dissolve  the 
ammonium  carbonate  in  this  solution,  then  pour  the  bismuth  solution 
into  it  with  constant  stirring.  If  the  mixture  is  not  distinctly  alkaline, 
add  a  sufficient  quantity  of  ammonia  water  to  make  it  so.  Allow  the 
mixture  to  stand  until  the  precipitate  has  subsided,  then  pour  off  or 
siphon  off  the  clear  supernatant  liquid,  and  wash  the  precipitate  twice 
by  decantation  with  distilled  water.  Transfer  the  magma  to  a  strainer 
of  close  texture,  and  wash  with  distilled  water  until  the  washings  are  no 
longer  alkaline  to  litmus.  Then  transfer  the  moist  magma  to  a  grad- 
uated vessel  and  add  enough  distilled  water  to  make  the  product 
measure   1000  Cc. 

Making  Vinegar  from  Cider. 

M.  E.  B.  asks:  "Is  there  anything  that  can  be  put  into 
sweet  cider  that  will  cause  it  to  go  to  vinegar?" 

Yes.  "Mother  vinegar,"  which  can  be  obtained  from  any 
farmer  who  makes  his  own  vinegar.  It  is  a  gjrowth  which 
deposits  in  his  vinegar  barrel. 

M.  E.  B.  asks  further:  "What  causes  cider  to  turn  white 
like  water  and  at  the  same  time  lose  all  strength?  The 
cider  which  I  desire  to  make  into  vinegar  is  some  that  has 
turned  into  a  fluid  as  weak  as  water." 

Somebody  must  have  tapped  your  cider  barrel,  replacing 
the  contents  with  water.  Else  how  the  change?  You  might 
try  to  convert  the  aqueous  liquid  into  vinegar  by  treatment 
with  the  mother  liquid,  as  we  have  just  suggested.  But  the 
chances  are  that  there  is  too  little  cider  in  the  fluid  to  yield 
any  acetic  acid. 

Comedones  or  Blackheads. 

G.  A.  N.  writes:  "Please  give  me  the  formula  of  a  good 
massage  cream  for  the  removal  of  blackheads." 

The  remedy  which  enjoys  the  best  reputation  for  this 
purpose  is  sulphur  in  some  form,  such  as: 

Sulphur     1  drachm. 

Glycerin     1  drachm. 

Cold   cream    1  ounce. 

To  be  applied  freely  every  night,  short  of  causing  pain  or  inflam- 
mation. 

Dermatologists  recommend  washing  the  parts  every  night 
and  morning  with  very  hot  water,  afterwards  applying  fric- 
tion with  a  rough  towel,  unless  the  blackheads  be  associated 
with  pimples  and  inflamed  blemishes. 

If  a  massage  cream  be  desired,  the  cold  cream  may  be 
supplanted  by  such  a  base.  On  page  525  of  the  December 
Bulletin,  1908,  appeared  two  formulas  for  a  massage  cream 
in  which  you  might  try  to  incorporate  the  glycerin  and  sul- 
phur mentioned  in  the  foregoing  formula. 


Dry  Shampoos. 
E.  D.  Co. — The  formula  of  a  dry  shampoo  appeared  on 
page  44  of  the  January  Bulletin,  1910,  and  another  on  page 
220  of  the  May  issue,  1910,    Here  is  a  third : 

Cocoanut  oil  soap  of  good  quality 4  ounces  av. 

Potassium  carbonate    2  ounces  av. 

Oil  of  bay i  fluidrachm. 

Tincture   of   curcuma 1  fluidrachm. 

Alcohol    32  fluidounces. 

Water,  to  make 64  fluidounces. 

By  the  aid  of  heat,  dissolve  the  soap  in  enough  water  to  make  16 
fluidounces,  add  the  potassium  carbonate,  stir  till  dissolved,  allow  to  cool 
somewhat,  add  the  alcohol,  oil,  and  tincture,  and  finally  filter. 

The  soap  for  this  preparation  may  be  made  like  the  soft 
soap  of  the  U.  S.  P.,  substituting  cocoanut  oil  for  the  linseed 
oil  of  the  latter.  Any  other  perfume  or  coloring  agent  may 
be  used. 

Hand  Lotion  for  Farmers  and  Others. 

C.  M.  H.  wants  a  good  formula  for  a  corn  busker's  lotion, 
something  that  will  do  the  work. 

On  page  80  of  our  book  entitled  "350  Dollar  Ideas  for 
Druggists"  appears  the  formula  of  a  good  antiseptic  skin 
lotion  to  be  used  on  the  chapped  and  cracked  hands  of 
laborers,  farmers,  mechanics,  and  miners.  Their  hands  are 
usually  so  callous  that  the  ordinary  toilet  creams  do  not 
soften  and  heal  them.  The  following  formula  makes  an 
excellent  application  for  burns,  stings,  and  all  irritations 
where  a  cooling,  healing,  antiseptic  lotion  is  indicated.  It 
is  also  useful  as  an  after-shave. 

Boric    acid 2  drachms. 

Salicylic    acid 4  drachms. 

Zinc    sulphocarbolate 30  grains. 

Menthol     10  grains. 

Spirit  of  camphor 2  fluidounces. 

Glycerin    4  fluidounces. 

Spirit  lavender  compound ^  fluidounce. 

Bay  rum,  q.  s 16  fluidounces: 

This  preparation  may  be  put  up  under  any  appropriate 
name  in  4-ounce  packages,  which  retail  at  25  cents.  This 
price  gives  the  retailer  a  good  profit  and  pleases  the  con- 
sumer.   

Almond  and  Oxygen  Cream. 

A.  A.  B.  writes:  "Please  publish  a  formula  for  an 
almond  and  oxygen  cream." 

The  following  formula  has  been  recommended  and  has 
appeared  before  in  the  National  Druggist: 

Hydrogen   peroxide    f  ounces. 

Glycerin     3^  ounces. 

Powdered  borax  2  drachms. 

Sweet  almond  oil 2^  ounces. 

Hydrous   wool-fat 8  ounces  av. 

Triturate  the  hydrous  wool-fat  and  the  almond  oil  until  well  mixed. 
Incorporate  with  this  the  borax  dissolved  in  the  glycerin  and  the  hydro- 
gen peroxide.  Any  perfume  desired  may  be  added.  We  suggest  40 
minims  of  oil  of  rose  geranium  to  the  pound. 

Tar  Shampoo  Liquid. 
E.  L.  G.— Here  are  two  formulas  for  preparing  tar  sham- 
poo liquid: 

(1)  Green  or  soft  soap 12  ounces  av. 

Potassium    carbonate 2  ounces  av. 

Oil  of  tar , ,2  fluidrachms. 

Alcohol    16  fluidounces. 

Water,    to    make 64  fluidounces. 

Mix  all  and  dissolve;  let  stand  a  few  days  and  filter. 

(2)  Pine  tar    M  "J'P'^"  *''• 

Linseed  oil,  raw 27  fluidounces. 

Caustic   potash    6  ounces  av. 

Alcohol    -3  fluidounces. 

YVater     30  fluidounces. 

Heat  the  tar  and  oil  to  60°  C,  dissolve  the  potash  in  the  water,  mix 
with  the  alcohol,  and  add  this  solution  gradually  to  the  oil  and  tar 
mixture,  stirring  constantly  meanwhile.  Continue  the  heat  until  the  oil 
and  tar  are  thoroughly  saponified,  then  add  water  to  make  one-halt 
gallon  of  liquid. 
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Iron  Succinate. 
E.  D.  D.  submits  the  following  prescription  for  comment : 

Liquor   ferri   dioxidi   succinatis 1  fluidounce. 

Water,  enough  to  make 8  ounces. 

While  there  are  several  oxides  of  iron,  there  is  no  dioxide. 
The  doctor  who  wrote  this  prescription  probably  had  in  mind 
iron  succinate  (ferric  succinate),  Fe(OH)C4H404.  It  is  an 
amorphous,  reddish-brown  powder,  very  slowly  soluble  in 
cold  water  and  easily  soluble  in  acids.  It  is  a  tonic  and 
alterative. 


phy  suggests  heating  the  water  a  few  degrees  hotter  than 
the  solution  of  paraffin  and  wax.  This,  he  adds,  saves  a  lot 
of  difficulty  in  making  cold  cream. 


Shampoo  Paste, 

E.  L.  G.  writes:  "Please  publish  the  formula  of  an  anti- 
septic, transparent  shampoo  paste." 

Olive  oil   16  fluidounces. 

Potassium  hydrate    4  ounces  av. 

Oil   of  rose   geranium 10  drops. 

Oil  of  bergamot 30  drops. 

Alcohol,  water,  of  each  sufficient. 

Dissolve  the  caustic  potash  in  8  fluidounces  of  water  and  warm  the 
solution.  Also  warm  the  oil  on  a  water-bath,  add  the  solution,  and 
stir  until  saponification  is  complete,  meanwhile  continuing  the  heat. 

The  caustic  potash  for  this  preparation  should  be  of  U.  S. 
P.  strength ;  if  it  is  weaker,  more  of  it  must  be  used  to  cause 
saponification.  If  a  transparent  preparation  is  desired,  add  8 
fluidounces  of  alcohol  to  the  warm  soap  and  continue  heating 
without  stirring. 


Where  We  Disagree. 

M.  E.  C.  submits  the  following  prescription,  which  his 
customer  claimed  should  yield  a  liquid.  It  is  used  as  a  lini- 
ment: 

Oil   of  spike J4  ounce. 

Oil    of   origanum Y^   ounce. 

Sal  ammoniac    3  ounces. 

The  querist  obtains  only  an  unsightly  mixture  of  sal 
ammoniac  with  the  oils. 

Sal  ammoniac  is  not  soluble  in  this  amount  of  oils  even 
with  heat.  Possibly  spirit  of  ammonia  was  intended  instead 
of  sal  ammoniac  as  written. 


Oil-proofing  a  Paper-covered  Fly-wheel. 

S.  H.  R.  submits  the  following  query:  "With  what  can 
I  coat  or  soak  a  paper-covered  fly-wheel  to  prevent  the  paper, 
a  heavy  felt,  from  absorbing  lubricating  oil  from  the  ma- 
chinery, with  which  it  comes  in  contact?" 

Coat  the  wheel  a  few  times  with  a  lead  and  oil  paint.  Or 
varnish  it.    Shellac  would  keep  out  oil  but  not  water. 


Two  Old  Ones. 

F.  B.  M.— The  subject  of  a  hektograph  was  treated  on 
page  217  of  the  May  Bulletin,  1909,  and  the  text  is  too  long 
to  be  reproduced  here.  As  for  a  saponified  coal-tar  creosote, 
the  most  familiar  formula  is  compound  solution  of  cresol, 
U.  S.  P.    It  appears  on  page  261  of  the  Pharmacopoeia. 


Cold  Cream  Difficulties. 
M.  W.— It  happened  that  J.  W.  Murphy,  of  Vandegrift, 
Pa.,  read  of  your  troubles  with  the  preparation  of  cold  cream 
as  given  on  page  483  of  the  November  Bulletin.    Mr.  Mur- 


For  Chigger  Bites. 
A.  G.  L. — L.  H.  Howard,  writing  in  Meyer  Brothers  Drug- 
gist, says  that  a  saturated  solution  of  sodium  hyposulphite 
applied  to  a  chigger  bite  will  instantly  relieve  the  itching. 
This  is  an  additional  answer  to  your  query  on  the  subject 
submitted  some  time  ago. 


Coating  the  Lips  of  Wax  Figures. 

J.  H.  B.  submits  a  rather  •-unusual  query.  He  wants  to 
know  a  preparation  for  coating  the  rouged  lips  of  a  wax  dis- 
play figure.    The  product  must  not  be  washed  off  by  water. 

Try  shellac.  It  may  be  colored  if  so  desired  by  the  addi- 
tion of  a  little  dye. 

W.  M.  P. — The  subject  of  removing  paint  and  varnish 
from  wood  was  treated  in  this  department  on  page  174  of 
the  April  Bulletin,  1909. 


JuDSON  B.  Todd,  of  Ithaca,  N.  Y.— This  represents  the  latest  portrait 
of  one  of  the  most  popular  druggists  in  New  York  State.  Mr.  Todd  has 
recently  been  appointed  by  the  Board  of  Regents  to  a  position  on  the  new 
Board  of  Pharmacy  resulting  from  the  pharmacy  act  passed  by  the  last 
legislature.  The  board  comprises  nine  instead  of  fifteen  members,  and  Mr. 
Todd  was  one  of  the  six  or  seven  on  the  old  board  to  be  reappointed  to 
office.  Incidentally,  it  may  be  said  that  Mr  Todd,  always  a  prominent 
member  of  the  New  York  State  Pharmaceutical  Association,  was  secretary 
of  the  society  from  1895  to  1901. 
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CAPSULES  OF  SCIENCE. 

Prepared  by  Prof.  W.  L.  Scoville. 


General  Glitter. — 

L.  Devlin  found  that  six  samples  of  fluidextract  of  Hy- 
drastis all  maintained  their  strength  on  standing  six  months 
to  one  year. 

R.  Fibras  thinks  that  fluidextracts  made  with  glycerin  in 
the  menstruum  hold  their  strength  better  than  those  made 
without  glycerin. 

After  much  experimenting  a  tough  and  ductile  form  of 
tungsten  has  been  obtained  which  allows  of  tungsten  electric 
lights  being  made  which  will  withstand  mechanical  shocks. 

Ragnar  says  that  hard  water  tends  to  better  teeth  and  a 
better  physical  development  than  soft  water,  when  used  for 
drinking. 

C,  Neuberg  says  that  sodium  nitrite  gives  a  brigter  light 
for  the  polariscope  than  sodium  sulphate. 

R.  Berger  says  that  a  mixture  of  water-glass  and  resin 
soap,  into  which  eggs  are  dipped,  makes  the  best  preservative 
for  eggs.     It  acts  by  excluding  the  air. 

K.  Thomas  says  that  a  vegetable  diet  may  be  all  right 
in  the  country,  but  meat  is  needed  in  the  city  because  the 
work  is  different. 

Fowler  and  Hawk  have  concluded  from  experiments  care- 
fully carried  out  that  the  drinking  of  large  amounts  of 
water  with  meals  is  beneficial.  Three  quarts  of  water  per 
day,  with  meals,  was  tried. 

At  Ducktown,  Tenn.,  a  plant  has  been  installed  to  recover 
the  sulphuric  acid  in  smelter-smoke.  The  gases  average 
3J/2  per  cent  of  sulphur  dioxide,  and  the  plant  has  a  capacity 
of  160  tons  of  60°  B.  acid  per  day. 

Potassium  chlorate  added  to  cold  concentrated  sulphuric 
acid  evolves  chlorine,  oxygen,  and  perchloric  acid  quietly. 
At  120°  to  130°  C.  the  reaction  is  violently  explosive,  and 
above  200°   C.  it  is  again  quiet. 

Tahiti  vanilla  contains  ^  to  1  per  cent  of  vanillin  and  is 
usually  coated  with  a  thin  film  of  cocoanut  oil  to  prevent 
attack  from  vanilla-mites. 

Silica  bars  are  used  in  the  British  National  Physical  Lab- 
oratory for  standards  of  length,  because  it  is  less  changeable 
by  temperature  than  glass  or  metals. 

Two  French  biologists  have  concluded  that  baldness  is  the 
result  of  disorders  of  the  thyroid  gland. 

In  Weakness  There's  Strength, — 

H.  Bechold  says  that  disinfectants  are  most  active  in 
aqueous  solutions,  and  that  the  bacteria  must  absorb  the 
disinfectant  from  the  solution  to  produce  the  desired  result. 
He  says  that  for  each  bacterium  there  is  a  specially  active 
strength  of  disinfectant,  and  solutions  which  are  too  strong 
are  not  as  efficient  as  weaker  solutions. 

Excretion — Desirable  and  Not. — 

A  French  chemist  says  that  plants  excrete  a  substance  into 
the  soil  which  is  poisonous  to  succeeding  plants  of  the  same 
species,  but  not  to  plants  of  other  species.     He  thinks  that 


the  value  of  rotation  in  crops  is  not  so  much  a  matter  of  an 
enriched  soil  as  of  a  soil  free  from  the  special  toxins  of  the 
present  crop. 

United — Divided. — 

Thomas  Dunlop  says  that  water  added  to  a  glycerin  solu- 
tion of  alum  will  cause  the  alum  to  crystallize  out,  and 
conversely,  glycerin  added  to  an  aqueous  solution  of  alum 
will  cause  part  of  the  alum  to  crystallize  out,  though  alum 
is  soluble  both  in  glycerin  and  water. 

No  Money  in  It. — 

C.  Harries  claims  to  have  made  artificial  rubber  which 
IS  true  to  name  by  heating  isoprene  with  glacial  acetic  acid 
to  a  little  above  100°  in  a  sealed  tube.  This  artificial 
caoutchouc  is  said  to  have  all  the  physical  properties  of  nat- 
ural rubber. 


GENERAL  ESSAYS, 


ON  THE  ART  OF  LIVING. 

By  Harry  B.  Mason. 

The  wise  man  tries  to  avoid  extremes  in  everything — 
extremes  in  his  thinking,  extremes  in  his  drinking,  extremes 
in  his  friendships  and  in  pretty  much  all  the  duties  and 
relationships  of  life.  Balance,  poise,  satisfaction  are  usually 
if  not  always  found  somewhere  in  the  middle  of  the  road. 

It  is  easily  possible  to  eat  too  much,  read  too  much, 
exercise  too  much,  be  too  much  married,  and  perhaps  one 
can  attend  too  much  upon  church.  And  yet  I  daresay  these 
be  all  good  things  in  moderation,  though  some  there  are 
who  would  doubtless  disagree  with  me  regarding  one  or  two 
of  them. 

Some  men  spend  too  much  money  as  there  are  others 
who  spend  too  little.  I  believe  one  extreme  is  quite  as  bad 
as  the  other,  though  one  is  commonly  ranked  a  virtue  and 
the  other  a  vice.  From  the  days  of  our  childhood  we  are 
taught  the  wisdom  of  economy.  The  "copy  books"  in  school 
have  proverbs  and  maxims  on  the  subject.  Examples  are 
presented  to  us  of  men  who  have  prospered  because  they 
have  pinched,  and  we  are  told  in  graphic  detail  how  they 
have  saved  every  match,  every  piece  of  paper,  every  stray 
and  crooked  nail. 

But  there  are  certainly  two  sides  to  this  as  to  all  other 
questions.  It  is  as  bad  to  spend  too  little  as  too  much — 
and  sometimes  I  think  it  is  worse.  For  the  man  who  is 
always  pinching  and  squeezing  and  saving  lives  a  starved 
life.  He  not  only  denies  himself  and  his  family  pleasures 
which  frequently  could  well  be  afforded,  but,  worse  than 
that,  he  cheats  and  robs  his  character  of  its  proper  develop- 
ment. He  becomes  hard  and  crabbed  and  narrow.  He  loses 
the  very  capacity  for  enjoyment.  He  gets  ultimately  to  the 
point  where  to  spend  money  causes  him  acute  agony,  and 
where  satisfaction  can  come  only  when  he  is  accumulating 
and  piling  it  up. 

Such  a  perversion  of  true  values ! 

If  either  extreme  must  be  practiced  I   do  not  know  but 
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the  other  is  to  be  preferred.  We  may  question  the  good 
sense  of  the  man  who  spends  too  much;  but  after  all  his 
heart  is  more  likely  to  be  in  the  proper  anatomical  position 
and  to  be  beating  full  and  strong  with  the  enjoyment  of 
life  and  things  and  friends  and  family.  The  free  spender 
is  usually  generous,  and  the  generous  man  after  all  gets 
the  most  out  of  life. 

You  cannot  escape  the  principle  that  the  more  you  put 
into  anything — whether  it  be  time  or  love  or  study  or  money 
— the  more  you  get  out  of  it.  The  hard-fisted,  penurious 
man  does  not  know  or  does  not  believe  in  this  law,  and  he 
acts  on  the  mistaken  notion  that  the  more  you  take  out  of 
anything  the  more  there  is  left  for  you  to  take.  Such  a 
principle  in  farming  would  cause  one  to  garner  every  last 
bit  of  the  harvest  greedily  without  putting  most  of  it  back 
in  labor  and  effort  as  a  preparation  for  future  harvests. 

But  after  all  I  did  not  intend  to  make  any  particular 
defense  of  the  spendthrift.  He  is  of  course  open  to  criti- 
cism— and  sometimes  severe  criticism.  He  frequently  has  a 
false  standard  of  life;  occasionally  he  emulates  too  much 
the  habits  of  friends  and  neighbors  who  have  more  than  he; 
and  often  he  spends  his  substance  for  unnecessary  and  even 
harmful  things.  In  failing  to  regard  the  future  properly  he 
sometimes  dies  and  leaves  those  dependent  upon  him  in  a 
pitiable  plight.  . -■     •  *<  =. 

Both  the  free  spender  and  the  penurious  man. , are  .op£B-, 
to  condemnation.  If  we  are  wise  we  shall  emulate  neitlier 
of  them.  For  neither  has  mastered  the  admittedly  difficult 
act  of  spending  money  sanely  and  getting  the  maximum  of 
happiness  and  benefit  from  it.  The  wise  course  is  to  be 
found  somewhere  between  the  two  extremes,  and  every  man 
must  find  it  for  himself  and  then  chart  it  as  best  he  may, 
neither  starving  nor  glutting  himself,  neither  saving  every- 
thing nor  spending  everything,  being  as  generous  as  he  can, 
getting  as  much  as  it  is  right  and  sensible  for  him  to  have, 
avoiding  that  which  he  cannot  afford  or  which  would  be 
of  doubtful  value,  eschewing  mere  display  on  the  one  hand 
and  preventing  envy  and  hatred  on  the  other,  and  taking 
care  that  proper  and  suitable  provision  is  in  some  way  made 
for  the  future. 

Much  the  same  things  may  be  said  of  work.  As  some 
men  are  too  lazy  and  work  too  little,  so  other  men  are  too 
industrious  and  work  too  much.  Not  every  one  will  agree 
with  me  in  this  statement,  and  certain  good  souls  will  fear 
that  I  am  preaching  a  gospel  of  harm  rather  than  good.  But 
wait  a  bit.    Let  us  develop  the  theme  a  little  first. 

I  believe  absolutely  and  without  qualification  in  the  doc- 
trine of  work.  I  believe  that  no  man  can  gain  success  and 
hold  fast  to  it  who  does  not  work  hard,  who  does  not  dedi- 
cate himself  with  great  devotion  to  his  task,  who  does  not 
put  forth  every  effort  to  do  the  very  best  he  can  always  and 
everywhere.  I  believe  that  no  man  can  respect  himself  who 
does  not  prove  true  to  such  an  ideal.  And  I  believe  that, 
next  to  one's  home  life,  happiness  issues  chiefly  from  a  man's 
joy  in  his  work— joy  in  the  very  doing  of  it  and  in  over- 
coming obstacles  and  achieving  successes.  But—every  good 
thing  may  be  carried  too  far.  Every  virtue  has  its  corres- 
ponding defect.  Every  gospel  in  life  may  be  pushed  to  such 
an  extreme  that  it  defeats  its  own  purpose. 

I  know  many  men— and  I  could  give  names  and  specifica- 
tions if  necessary— who  have  become  little  else  than  worn- 


out  drudges.  They  have  worked  too  hard.  They  have  slaved 
too  much.  They  have  denied  themselves  recreation;  they 
have  "failed  to  keep  their  friendships  in  repair;"  they  have 
toiled  all  day,  all  night,  Sundays,  holidays,  in  season  and 
out  of  season;  and  what  has  been  the  result?  They  have 
lost  all  freshness  and  joy  in  their  work.  They  have  lost 
inspiration — and  it  is  inspiration  which  makes  work  most 
productive.  Quality  of  effort  has  given  way  to  mere  quan- 
tity; resourcefulness  and  initiative  have  been  sacrificed;  and 
work  has  become  a  deadly  grind  instead  of  a  heavenly  joy. 

And  besides,  every  one  is  entitled  to  a  fair  share  of 
recreation  and  pure  enjoyment.  It  is  due  him.  If  he  earns 
it  by  the  sweat  of  his  brow  it  is  sweet  indeed;  he  can  take 
it  with  entire  self-respgct,  he  need  not  care  who  sees  him, 
and  he  can  revel  in  the  satisfaction  of  knowing  that  he  has 
paid  for  it  in  the  moral  coin  of  the  realm  and  that  it  is  his 
to  enjoy  to  the  uttermost.  He  may  well  be  envied  on  the 
one  hand  by  the  satiated  rich,  and  on  the  other  by  the 
-  uneasy  conscience  of  the  lazy  and  the  shiftless. 

But  it  is  often  with  the  taking  of  recreation  as  it  is  with 
the  spending  of  money.  Men  frequently  wait  until  they  are 
ready  to  retire  from  business  before  they  suffer  themselves 
to  enjoy  either  the  pleasures  of  money  or  the  pleasures  of 
leisure.  Alas!  it  is  then  too  late.  They  cannot  give  up  the 
.  treadmill — it  has  become  a  habit.  Neither  can  they  spend 
theip;  rmoney  with  any  comfort  when  their  whole  lives  have 
been  devoted  to  its  painful  accumulation.  You  cannot  teach 
a  man  of  50  or  60  new  tricks,  and  no  spectacle  is  sadder 
than  that  presented  by  a  business  drudge  who  retires  to 
enjoy  the  fruits  of  his  life  only  to  find  that  they  have  dried 
up  and  withered — that  the  capacity  for  enjoyment  has  long 
since  flown — that  he  doesn't  know  how  to  spend  his  leisure — 
that  he  has  never  learned  the  art  of  living — that  the  comfort- 
able period  to  which  he  has  always  looked  forward  has  been 
robbed  of  its  glamor  and  that  he  has  been  cheated  of  his 
heritage. 

I  may  possibly  be  misunderstood  by  those  who  read  me 
hastily,  but  I  do  not  hesitate  to  say  that  every  day  and 
every  week  and  every  year  should  yield  its  share  of  comfort 
and  leisure  and  recreation.  I  believe  that  the  art  of  living 
largely  depends  upon  taking  our  enjoyment  as  we  go  along — 
and  also  upon  spending  a  reasonable  amount  of  our  money 
as  we  go  along.  This  may  sound  materialistic;  it  may  sound 
selfish;  but  as  a  matter  of  fact  it  is  neither.  It  is  practical 
wisdom,  and  it  is  not  in  conflict  with  the  law  of  economy  or 
the  law  of  ethics. 

The  real  danger  comes  from  adopting  extremes.  It  is 
folly  to  spend  our  lives  in  a  riotous  search  for  mere  pleasure 
— often  frivolous  in  its  character  and  baneful  in  its  results. 
It  is  of  equal  folly  to  eschew  all  recreation  and  make  slaves 
and  drudges  of  ourselves.  It  is  unwise  to  live  beyond  our 
incomes — and  thus  pursue  false  gods  and  invite  inevitable 
disaster.  It  is  equally  unwise  to  become  parsimonious,  deny 
ourselves  what  we  can  well  afford,  and  become  narrow  and 
selfish  and  crabbed. 

Happiness  and  contentment  are  found  between  the  ex- 
tremes of  life,  and  fortunate  is  he  who  can  chart  out  a 
course  in  the  center  and  stick  to  it.  To  keep  in  the  middle 
of  the  path  is  the  real  secret:  there  are  brambles  on  one 
side  and  a  yawning  precipice  on  the  other. 
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